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FOR  the  past  few  years  there  has  been 
manifest  a  remarkable  appreciation 
of  the  benefits  of  life  insurance  on  the 
part  of  the  general  public,  with  the  result 
that  the  grand  aggregates  for  the  year 
1911  showed  a  larger  volume  of  new 
business  written  than  ever  before.  That 
this  appreciation  was  continued  during 
1912  is  manifest  from  the  numerous 
glowing  statements  made  in  the  last 
three  months  of  the  year  by  nearly  all 
companies  that  their  business  was  ahead 
of  the  previous  year.  Both  old  and 
young  organizations  shared  in  this 
growth,  so  that  it  is  positive  that  a  new 
high  mark  will  be  shown  when  all  the 
figures  are  available,  both  for  new  busi¬ 
ness  and  for  increase  in  insurance  in 
force.  This  is  a  highly  satisfactory  con¬ 
dition  of  affairs,  and  one  which  should 
lend  encouragement  to  every  agent  to 
press  forward  in  the  work  of  gathering 
in  the  numerous  persons  still  uninsured, 
as  well  as  that  vast  host  which  is  even 
yet  underinsured.  So  far  as  life  insur¬ 
ance  is  concerned,  the  year  just  closed 
was  without  particular  incident.  No 
grave  questions  of  administration  arose, 
while  such  little  legislation  as  was  en¬ 
acted  was  of  an  innocuous  nature.  The 
Titanic  disaster,  while  it  did  not  cost 
the  life  insurance  companies  as  much 
as  might  have  been  expected,  in  view 
of  the  large  number  of  lives  lost  and 


the  wealth  and  prominence  of  many  of 
the  passengers,  nevertheless  did  serve 
to  draw  attention  to  the  benefits  of  life 
insurance  by  impressing  men’s  minds 
with  the  uncertainty  of  human  life. 
The  new  year  opens  with  every  pros¬ 
pect  of  success  for  the  active  workers 
in  the  life  insurance  field;  their  lists  of 
prospects  are  larger  than  ever  before, 
and  the  adaptability  of  the  system,  not 
only  to  the  needs  of  individuals,  but  for 
the  protection  of  firms  and  corporations, 
make  it  certain  that  a  still  larger  vol¬ 
ume  of  business  will  be  secured  than 
even  in  the  banner  year  of  1912. 


BILLS  have  been  drafted  on  behalf 
of  the  New  York  Insurance  De¬ 
partment,  for  introduction  in  the  cur¬ 
rent  session  of  the  State  Legislature, 
repealing  Section  142  of  the  Insurance 
Law,  which  was  declared  unconstitu¬ 
tional  a  few  months  ago,  and  substitut¬ 
ing  a  new  Section  142  and  adding  Sec¬ 
tion  143.  The  new  Section  142  pro¬ 
vides  for  the  licensing  of  agents  of  fire 
and  other  kinds  of  insurance  com¬ 
panies  (except  life  and  marine,  but  in¬ 
cluding  automobile  underwriters),  and 
covers,  in  the  main,  the  points  pre¬ 
scribed  as  to  agents  in  the  section 
rescinded.  Section  143  provides  for  the 
licensing  of  brokers,  and  differs  from 
the  previous  measure  as  to  brokers 
chiefly  in  not  requiring  that  the  licensee 
shall  be  engaged  principally  in  the  in¬ 
surance,  or  insurance  and  real  estate, 
business.  This  is  the  feature  of  old 
Section  142  which  led  to  its  being 
nullified.  The  new  measure  gives  the 
Superintendent  of  Insurance  consider¬ 
able  discretion  as  to  deciding  who  is 
“trustworthy  and  competent  to  transact 
an  insurance  brokerage  business  in  such 
manner  as  to  safeguard  the  interests  of 
the  insured,”  and  thus  entitled  to  a 
certificate.  Each  member  of  a  firm 
or  association  and  each  officer  of  a  cor¬ 
poration  must  pay  a  separate  license 
fee ;  and  the  bill  reads  as  though  only 
such  licensed  members  or  officers  may 
solicit  or  procure  business  for  such 
partnership,  association  or  corporation. 
If  this  understanding  is  correct,  it  would 
appear  that,  even  if  a  firm  had  paid 
license  fees  for  six  or  eight  members,  it 
could  not  deputize  a  clerk  to  visit  a 
customer  and  solicit  a  renewal  or  an  in¬ 


crease  of  business  unless  that  clerk 
should  also  be  a  licensed  broker.  As  a 
clerk,  under  such  circumstances,  would 
not  be  interested  directly  in  the  business 
solicited,  being  employed  by  licensed 
brokers  on  salary,  while  the  commission 
would  go  to  the  licensed  broker,  it 
should  be  made  clear  in  the  bill  just 
what  scope  in  this  respect  a  licensed 
broker  would  possess. 


THE  extent  to  which  non-combusti¬ 
ble  building  materials  are  crowd¬ 
ing  out  wood  as  an  element  in  modern 
buildings  is  well  indicated  by  a  report 
upon  the  production  of  lumber,  lath 
and  shingles  issued  by  the  Department 
of  Commerce  and  Labor,  Bureau  of 
the  Census.  The  lumber  production  of 
the  United  States  in  1909  was,  roughly, 
44^2  billion  feet,  board  measure;  in 
1910  it  declined  to  40  billion  feet,  and 
in  1911  it  had  still  further  declined  to 
37  billion  feet.  Similarly,  the  produc¬ 
tion  of  lath  decreased  from  3.7  billion 
in  1909  to  3.5  billion  in  1910  and  to  3 
billion  in  1911.  Likewise  with  shingles, 
the  production  of  which  was  reduced 
from  14.9  billion  in  1909  to  13  billion 
in  1910,  and  to  12. 1  billion  in  1911.  It 
may  be  urged  that  this  decline  in  the 
production  of  lumber,  etc.,  is  due  to 
the  falling  off  in  the  supply,  due  to 
heavy  cutting  in  previous  years.  This 
may  be  partly  the  cause,  operating  both 
directly  and  indirectly,  the  growing 
shortage  of  standing  timber  and  the  con¬ 
sequent  increasing  cost  thereof  bring¬ 
ing  the  costs  of  combustible  and  non¬ 
combustible  materials  so  close  together 
that  the  latter  is  chosen  for  building 
purposes  now  where  previously  the  for¬ 
mer  would  have  been  used.  However, 
it  is  a  good  thing  for  the  citizens  of 
this  country  to  be  gradually  weaned 
from  the  use  of  combustible  building 
materials. 


THE  first  annual  report  of  the  Ohio 
State  Liability  Board  of  Awards 
presents  some  drastic  recommendations 
which,  if  adopted,  will  practically  con¬ 
stitute  the  State  sole  liability  insurer. 
The  Board  declares  itself  by  inference 
against  the  suggested  compulsory  legis¬ 
lation  under  the  new  constitutional 
amendment,  but  its  score  or  more  of 
recommended  amendments  to  the  pres- 
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ent  compensation  law  practically  as¬ 
sure  compulsory  compensation  should 
they  be  adopted.  The  Ohio  report 
roundly  attacks  the  privately  conducted 
liability  companies,  and  in  a  very  retir¬ 
ing  way  suggests  that  the  Ohio  com¬ 
pensation  act  is  probably  the  best  and 
most  progressive  law  of  its  kind  ever 
enacted.  The  State  of  Ohio  has  been 
writing  liability  insurance  for  about 
nine  months  on  a  pay-roll  of  about 
$26,000,000,  covering  40,000  employees. 
During  that  period  it  has  collected 
$125,000  in  premiums,  paid  521  claims, 
and  still  has  279  pending  settlement. 
On  the  basis  of  this  experience  its 
Board  of  Awards  proposes  to  virtually 
legislate  the  stock  companies  out  of  the 
State.  Prophecy  is  always  dangerous, 
but  it  is  doubly  so  when  dealing  with 
the  shifting  sands  of  liability  insurance. 
That  is  one  line  of  underwriting  where¬ 
in  the  past  is  but  a  feeble  guide  to  the 
future.  It  will  be  a  heavier  calamity 
to  the  employers  and  employees  in 
Ohio  should  the  new  recommendation 
be  adopted  than  it  will  be  to  the  liability 
companies  which  are  legislated  out  of 
the  State. 


FIRE  INSURANCE. 


NEW  YORK  SURVEYS. 

Henry  W.  Eaton’s  Address. — “The  King’s 
English”  was  the  topic  upon  which  Henry  W. 
Eaton  of  New  York,  manager  of  the  Liver¬ 
pool  and  London  and  Globe  of  Liverpool,  ad¬ 
dressed  the  Insurance  Society  of  New  York  on 
Friday  afternoon  last.  Mr.  Eaton  is  a  polished 
speaker,  who  thoroughly  understands  “the 
King’s  English”  himself,  even  though  ad¬ 
mitting  that  he  has  been  unable  to  discover 
what  is  meant  by  the  term  or  to  ascertain  its 
origin.  He  traced  the  lineage  of  the  English 
language  back,  however,  some  hundreds  of 
years,  and  displayed  a  broad  knowledge  of  its 
best  examples  in  various  ages. 

Manager  of  Sun  Insurance  Office  Retires. 
— George  S.  Manvell,  home  office  manager  of 
the  Sun  Insurance  Office  of  London,  retired 
December  31,  after  forty-nine  years’  service. 
George  E.  Mead,  secretary  of  the  company, 
succeeds  Mr.  Manvell  as  manager,  F.  H.  Mel- 
lersch  and  F.  White,  joint  assistant  secretaries, 
becoming  sub-managers. 

Fire  Department  Tax. — In  the  suit  against 
foreign  fire  reinsurance  companies  to  collect 
the  two  per  cent  tax  on  premiums  for  the  ben¬ 
efit  of  the  fire  department,  the  underwriters 
contend  that  the  tax  law  contemplates  the  pay¬ 
ment  of  this  tax  but  once,  and  that  rein¬ 
surance  contracts  provide  that  taxes  and  other 
expenses  shall  be  paid  by  the  direct  writing 
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company.  The  fire  department  contends,  how¬ 
ever,  that  a-  tax  is  due  at  the  time  the  business 
is  written  and  again  when  it  is  reinsured. 
This  would  mean  that  the  foreign  company 
should  pay  the  tax  twice — once  when  the 
business  was  taken  from  the  broker  and  again 
when  it  was  reinsured. 

Guaranty  Fire  Issues  Prospectus. — The 
Guaranty  Fire  Insurance  Company  of  New 
York  has  issued  a  prospectus.  It  is  proposed 
to  have  a  capital  of  $200,000  and  a  surplus  of 
a  like  amount.  The  idea  is  to  sell  20,000  shares 
of  $10  par  value  at  $20  a  share.  The  interested 
parties  are :  Leon  R.  Bonta,  Peter  J.  McKeon, 
Henry  J.  Bigham,  H.  B.  Harrington,  O.  R. 
Houston,  Edward  Hardy  and  C.  A.  Cod- 
dington. 

Resisting  Crooked  Claims  Expensive. — 

Apropos  of  recent  convictions  of  incendiaries, 
etc.,  we  are  informed  there  are  other  cases 
pending  looking  to  the  prosecution  of  parties 
for  incendiarism  which  have  been  in  prepara¬ 
tion  for  some  months.  The  companies  are 
very  much  in  earnest  in  resisting  claims  for 
losses  believed  to  be  dishonest.  It  is  a  costly 
business,  however,  and  it  is  not  at  all  sur¬ 
prising  that  heretofore  reluctance  to  enter 
upon  expensive  litigation  has  been  shown. 

Flagpole  Not  Protected  by  Sprinklers. — 
A  claim  was  paid  the  other  day  on  a  flagpole 
struck  by  lighting  a  few  weeks  ago.  The  pol¬ 
icy  covered  the  building,  and  there  was  a  war¬ 
ranty  that  the  property  was  protected  by  auto¬ 
matic  sprinklers.  It  would  have  been  a  novelty 
indeed  if  the  sprinklers  were  able  to  put  out 
a  fire  of  this  kind,  but  it  is  evident  that  the 
highly  esteemed  sprinkler  protection  did  not 
work. 

The  India  Mutual. — The  old  India  Mutual 
of  Boston,  which  retired  a  few  years  ago  from 
the  marine  business  has  now  reinsured  and 
retired  from  the  fire  business  as  well.  This 
company  has  been  trying  the  experiment  of 
surplus  lines  through  brokers  for  some  time, 
and  finally  its  officers  concluded  to  give  it  up. 
It  is  announced  that  after  paying  all  claims  the 
company  will  have  $65,000  left  to  divide. 

No  Jurisdiction  Outside  State. — In  the 
bill  drawn  by  the  Insurance  Department  to  be 
introduced  as  early  as  practicable  in  the  pres¬ 
ent  session  of  the  Legislature,  it  is  recognized 
that  there  is  no  jurisdiction  over  policies  writ¬ 
ten  here  upon  risks  located  outside  of  the 
State.  The  bill  includes  such  risks  in  the  list 
of  exemptions  from  the  operations  of  the  law 
and  its  penalties.  This  settles  a  vexed  question. 

Pay  Trifling  Loss. — Another  loss  of  trifling 
amount  with  a  large  insurance  to  contribute 
has  been  adjusted.  The  loss  was  on  the  prem¬ 
ises  at  826  Broadway,  and  was  settled  for  $50. 
The  insurance  was  $400,000.  So  many  of  these 
trifling  losses  are  thrown  on  the  companies 
that  it  has  been  suggested  that  a  sort  of  de¬ 
ductible  average  clause  be  used  in  the  forms 
to  fix  the  minimum  loss  at  a  small  percentage 
on  the  sum  insured.  The  automobile  policies 
contain  a  clause  of  this  kind. 

Relieved  by  Under  Insurance. — A  recent 
lumber  loss  brought  to  light  a  case  of  under 
insurance  which  by  the  operation  of  the  one 


Thursday 

hundred  per  cent  coinsurance  clause  relieved 
the  companies  of  liability  to  the  amount  of 
$3619,  which  the  owner  was  forced  to  pay. 
This  is  an  example  which  should  not  have 
been  lost  on  the  public,  and  in  a  measure  off¬ 
sets  the  claim  that  over-insurance  has  become 
a  common  practice  in  this  city.  The  charge 
was  never  true  as  a  whole,  and  applies  only  to 
a  few  cases,  and  is  rarely  applicable  at  all  to 
cases  of  suspected  frauds  in  fires.  What  is 
more  to  be  feared  in  these  cases  is  the  multi¬ 
plied  insurance  on  different  risks  under  one 
roof,  as  in  a  recent  case  in  which  the  owner 
insured  stock  and  fixtures,  leasehold  interest, 
use  and  occupancy  and  profits. 

The  Brokers’  License  Bill. — We  are  told 
there  is  a  wail  from  the  interior  of  this  State 
because  it  is  provided  in  the  new  brokers’ 
lisense  bill,  which  will  soon  be  in  the  hands  of 
the  Legislature,  that  licenses  to  “residents  of 
cities  shall  be  ten  dollars  and  all  others  two 
dollars.”  The  license  in  small  cities  is  thus 
made  equal  to  the  charge  in  New  York,  which 
causes  the  parties  concerned  to  protest  on  the 
ground  of  discrimination. 

Propose  to  Add  Rider. — Complaint  is  made 
that  a  proposal  to  add  a  rider  to  policies  in 
this  city  providing  that  policies  on  which  the 
premium  is  not  paid  in  accordance  with  the 
rules  of  the  Exchange  shall  be  void,  is  an 
interference  with  the  standard  policy,  and  to 
that  extent  unlawful. 

Rebating  Reduced. — Nobody  believes  re¬ 
bating  on  fire  insurance  policies  has  been 
stamped  out  in  this  city,  but  it  is  certain  the 
evil  has  been  reduced  to  such  small  and  unim¬ 
portant  dimensions — chiefly  in  trifling  policies 
on  the  east  side.  The  brokers  who  handle 
ninety  per  cent  of  the  premiums  in  this  city 
scoff  the  suggestion  from  Brooklyn  that  the 
rebate  evil  is  an  important  factor  in  the  busi¬ 
ness  at  this  time.  The  brokerage  committee 
has  on  hand  complaints  of  rebating,  but  rarely 
are  the  complaints  supported  by  evidence. 
They  rest  on  suspicion,  and  apply  in  ninety- 
nine  per  cent  to  policies  upon  which  the  pre¬ 
miums  are  less  than  ten  dollars. 

Interesting  Report  on  Fire.— The  report  of 
the  superintendent  of  surveys  upon  the  fire  of 
November  25  in  the  sulphur  warehouse,  North 
Tenth  street,  Williamsburg,  is  an  interesting 
document,  and  gives  the  companies  a  vivid 
story  of  their  narrow  escape  from  a  disas¬ 
trous  conflagration  in  a  dangerous  vicinity. 

Appointed  Brooklyn  Agents. — The  Samuel 
Block  Company  of  201  Montague  street,  Brook¬ 
lyn,  has  been  appointed  sole  agents  for  that 
city  for  the  Newark  Fire  of  Newark. 

Celebrates  Anniversary. — The  New  York 
Underwriters  Agency  is  celebrating  its  forty- 
ninth  anniversary.  During  1912  it  wrote  more 
business  than  any  previous  year  in  its  history. 

Brooklyn  Brokers  Hold  Meeting. — A 
meeting  of  the  Brooklyn  Insurance  Brokers 
Association  was  held  recently  at  the  Imperial. 
Over  150  members  were  present  and  several 
applications  for  membership  were  received  and 
favorably  acted  on.  The  association  was 
originally  organized  to  fight  the  $100  license 
bill,  which  contemplated  placing  a  tax  of  $100 
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per  year  on  each  insurance  broker  in  the  State 
of  New  York.  The  organization  will  make 
every  effort  to  defeat  any  bill  which  may  be 
introduced  in  the  Legislature  discriminating 
against  the  small  broker,  as  well  as  bills  antag¬ 
onistic  to  the  interests  of  insurance  in  general. 
The  next  meeting  of  the  association  will  be 
held  on  the  third  Thursday  in  this  month. 

CHICAGO  AND  THE  WEST. 

Consolidation  of  Agencies. — For  some 
time  past  several  of  the  smaller  agencies  in 
Chicago  have  had  under  consideration  the  ad¬ 
visability  of  having  all  their  business  trans¬ 
acted  in  one  large  room  with  a  single  clerical 
force.  A  careful  investigation  develops  the 
fact  that  ordinarily  the  office  expense  is  six 
per  cent  of  net  premiums.  Under  the  pro¬ 
posed  co-operation  plan  it  is  estimated  that 
this  expense  can  be  cut  in  half.  Apparently 
the  only  serious  obstacle  to  the  consummation 
of  this  plan  is  the  fear  that  one  counterman 
might  not  divide  the  business  properly,  and 
also  that  some  of  the  local  agents  may  lose 
their  identity.  The  present  indication  is  that 
the  plan  will  not  go  through. 

Annual  Meeting  on  January  9. — The  an¬ 
nual  meeting  of  the  Chicago  Board  of  Under¬ 
writers  will  be  held  on  the  afternoon  of  Janu¬ 
ary  9,  and  it  is  quite  likely  that  M.  J.  Naghten, 
the  present  incumbent,  will  be  re-elected  presi¬ 
dent,  and  that  the  other  officers  will  also  be 
;  re-elected. 

NOTES  FROM  PHILADELPHIA. 

Insurance  Not  Renewed.— The  announce¬ 
ment  that  the  public  school  insurance,  which 
expired  December  31,  would  not  be  renewed, 
caused  bitter  disappointment  in  most  of  the 
offices.  The  year  just  closed  marks  the  first 
and  last  year  of  this  schedule,  and  the  action 
of  the  Board  of  Education  in  having  apparently 
experimented  for  one  year  was  entirely  unex¬ 
pected.  Twenty  per  cent  of  the  line  was  writ¬ 
ten  for  a  five-year  period  and  the  balance 
annually.  As  yet  nothing  has  been  said  as  to 
the  cancellation  of  the  term  policies,  but  it 
would  not  be  surprising  if  they  were  returned. 

Daily  Reports  Expected. — With  a  view  of 
preventing  irregularities  the  executive  com¬ 
mittee  of  the  Philadelphia  Fire  Underwriters 
has  ruled  that  all  daily  reports  (regardless  of 
location  outside  of  Philadelphia)  must  be  re¬ 
ported  to  the  stamping  department.  This  will 
enable  the  Suburban  Association  and  the  Mid¬ 
dle  Department  Association  to  keep  in  touch 
with  business  written  in  their  territories  over 
local  counters. 

College  for  Firemen. — Following  the  gen¬ 
eral  scheme  of  improvement  of  the  fire  depart¬ 
ment  inaugurated  by  Director  of  Public  Safety 
George  D.  Porter,  two  fire  company  captains 
are  in  New  York  completing  their  course  in 
fire  fighting.  When  they  return  a  college  for 
firemen  is  to  be  opened  and  the  work  pushed 
throughout  the  whole  service.  Insurance  in¬ 
terests  are  finding  the  present  municipal  ad¬ 
ministration  quite  willing  to  co-operate  to 
secure  a  reduction  of  the  fire  loss  in  this  city. 

Fire  Insurance  Society’s  Banquet. — Pre¬ 


parations  are  being  made  for  the  annual  ban¬ 
quet  of  the  Fire  Insurance  Society,  to  be  held 
January  20.  Important  company  officials  and 
municipal  dignitaries  are  to  be  guests. 

C.  E.  Heath  Agent. — The  Svea  Fire  and 
Life  of  Gothenberg  has  appointed  as  additional 
agent  Charles  E.  Heath. 

BOSTON  AND  VICINITY. 

New  Fire  Prevention  Association. — Massa¬ 
chusetts  has  now  a  State  Fire  Prevention 
Association  of  its  own,  organized  at  a  largely- 
attended  meeting  of  men  who  are  interested 
in  the  subject.  C.  H.  Blackall,  chairman  of 
the  committee  on  fire  prevention  of  the  Cham¬ 
ber  of  Commerce,  was  elected  president  and 
Fire  Commissioner  Cole  was  elected  vice- 
president.  The  executive  committee  consists 
of  men  prominently  identified  with  fire  pre¬ 
vention,  and  includes  F.  E.  Cabot,  secretary  of 
Boston  Board;  C.  M.  Goddard,  secretary  of 
New  England  Insurance  Exchange,  and 
Franklin  H.  Wentworth,  secretary  National 
Fire  Prevention  Association.  The  avowed  ob¬ 
ject  of  the  association  is  to  disseminate  in¬ 
formation  on  methods  of  fire  prevention. 

Annual  Dinner. — The  annual  dinner  of  the 
New  England  Exchange  will  be  held  on  Janu¬ 
ary  10,  and  as  usual  W.  F.  Rice  is  chairman 
of  the  official  committee  to  look  after  the  ar¬ 
rangements. 

Goes  With  Henry  L.  Hiscock. — Alfred  J. 
Mercer,  on  January  I,  became  associated 
with  Henry  L.  Hiscock  as  managers  of  the 
metropolitan  department  of  the  Httna  Fire  of 
Hartford  in  Boston  under  the  name  of  H.  L. 
Hiscock  &  Co.  Mr.  Mercer,  who  is  the  son  of 
the  late  senior  member  of  the  old  agency  firm 
of  Mercer  &  Whittemore,  has  been  identified 
with  the  Boston  office  of  the  firm  for  thirty 
years. 


District  of  Columbia  Investigation. 

The  investigation  of  the  First  National  Fire 
Insurance  Company  of  the  United  States,  the 
Commercial  Fire  Insurance  Company,  the  firm 
of  Tuttle,  Wightman  &  Dudley,  and  the  District 
of  Columbia  Insurance  Department,  was  opened 
Thursday  last  by  the  House  Committee  on  the 
District  of  Columbia.  Present  at  the  hearing 
were  George  W.  Ingham,  Superintendent  of  In¬ 
surance;  F.  H.  Stephens,  assistant  corporation 
counsel;  James  Easby-Smith,  counsel  for  Super¬ 
intendent  Ingham;  Ralph  Pratt,  Charles  F.  Ca- 
rusi  and  Charles  A.  Douglas,  the  latter  two  gen¬ 
tlemen  representing  the  fire  insurance  com¬ 
panies;  Robert  R.  Tuttle,  F.  S.  Dudley  and 
Richard  Wightman. 

General  John  A.  Johnston,  member  of  the 
Board  of  Commissioners  of  the  District  of  Co¬ 
lumbia,  was  the  first  witness  called,  and  said 
that  he  understood  insurance  officials  of  New 
York  asked  for  this  investigation  and  that  it 
was  prompted  because  the  companies  interested 
desired  to  do  business  in  New  York  State. 
Charles  A.  Douglas,  attorney  for  the  insurance 
companies,  elicited  a  statement  from  General 
Johnston  to  the  effect  that  C.  H.  Rudolph,  the 
third  Commissioner,  refused  to  vote  for  the  in¬ 
vestigation  because  he  thought  it  inexpedient 
upon  such  slim  indication  of  wrongdoing. 
There  are  two  charges  against  the  insurance 
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companies,  General  Johnston  stated,  viz.,  carry¬ 
ing  property  for  more  than  it  is  worth,  and  that 
the  insurance  methods  of  the  companies  are  not 
what  they  should  be.  The  examination  in  the 
afternoon,  which  was  confined  to  Colonel  Jud- 
son,  one  of  the  Commissioners  of  the  District  of 
Columbia  representing  the  United  States  Gov¬ 
ernment  as  an  engineer,  dealt  mainly  with  mat¬ 
ters  of  assessment  of  real  estate  values.  Colonel 
Judson  declared  that  E.  J.  Stellwagen,  presi¬ 
dent  of  the  Union  Trust  Company,  had  inspired 
the  insurance  inquiry,  this  company  owning  the 
office  building  on  an  opposite  corner  from  the 
Southern  building,  the  assessed  valuation  of 
which  is  in  dispute.  Colonel  Judson  declared 
he  had  vigorously  opposed  the  appointment  of 
Superintendent  Ingham,  but  as  his  two  fellow 
commissioners  favored  the  appointment,  he 
gave  up  his  opposition.  It  was  brought  out  in 
the  testimony  that  Superintendent  Ingham  re¬ 
fused  the  New  York  Insurance  Department  per¬ 
mission  to  investigate  the  affairs  of  the  Com¬ 
mercial  Fire  Insurance  Company,  but  that  this 
permission  was  later  granted  by  the  District 
Commissioners. 

Friday’s  session  was  devoted  to  probing  for 
the  causes  which  led  up  to  the  present  investi¬ 
gation  and  to  matters  relating  to  the  assessed 
valuation  of  the  Southern  building. 

E.  J.  Stellwagen  testified  that  he  became  in¬ 
terested  in  the  transactions  of  the  two  fire 
companies  because  of  inquiries  received  at  his 
bank  concerning  them.  He  denied  that  there 
was  any  community  of  interest  among  real 
estate  dealers  and  operators  in  Washington. 

It  has  been  intimated  that  there  has  been 
some  semi-political  animus  back  of  the  investi¬ 
gation,  and  that  opposition  to  the  appointment 
of  either  of  two  gentlemen  who  have  been  con¬ 
nected  with  the  Commercial  Fire  as  chairman  of 
the  Wilson  Inaugural  Committee  has  been  one 
of  the  features  connected  with  the  investigation. 

Colonel  W.  V.  Judson,  engineer  commissioner 
of  the  District,  gave  testimony  bearing  upon  the 
question  of  the  inaugural  chairmanship.  When 
asked  as  to  his  opinion  of  Superintendent  of  In¬ 
surance  Ingham,  he  refused  to  make  any  charge 
reflecting  upon  Mr.  Ingham’s  integrity,  and  gave 
Mr.  Ingham  credit  for  securing  certain  reforms, 
but  he  thought  that  the  report  upon  the  Com¬ 
mercial  Fire  showed  incompetency.  President 
Rudolph,  of  the  District  Board  of  Commis¬ 
sioners,  testified  that  Mr.  Ingham  had  made 
good  in  his  office,  that  he  was  a  man  of  ability, 
and  that  he  knew  nothing  which  would  militate 
against  him  as  an  official  or  as  a  man. 


Proposed  License  Measures. 

The  New  York  Insurance  Department  has  pre¬ 
pared  bills  to  be  introduced  in  the  coming  ses¬ 
sion  of  the  State  Legislature  providing  for  new 
laws  regulating  the  licensing  of  brokers  and 
agents.  The  proposed  brokers’  license  law  de¬ 
fines  the  term  “broker”  as  follows:  “Any  per¬ 
son,  partnership,  association  or  corporation 
who,  for  compensation,  acts  or  aids  in  any  man¬ 
ner  on  behalf  of  the  insured  in  negotiating  con¬ 
tracts  of  insurance,  or  placing  risks  or  procur¬ 
ing  insurance,  including  surety  bonds.”  Ten 
dollars  is  the  license  fee  for  brokers  in  cities, 
and  two  dollars  where  the  broker’s  principal 
place  of  business  is  not  within  a  city.  The 
Superintendent  of  Insurance  will  issue  such 
broker’s  certificate  of  authority  to  persons, 
partnerships,  associations  and  corporations  who 
are  trustworthy  and  competent  to  transact  an 


Fire  Insurance 

insurance  brokerage  business  in  sucb  manner 
as  to  safeguard  the  interests  of  the  insured. 
A  written  application  for  broker’s  certificate 
must  be  made  to  the  Superintendent  of  Insur¬ 
ance,  such  application  to  be  in  the  form  or 
forms  or  supplements  thereof  prescribed,  and 
to  be  signed  and  verified  by  the  applicant.  If 
made  by  a  partnership,  association  or  corpora¬ 
tion  the  application  must  be  signed  and  verified 
by  each  member  of  such  partnership,  associa¬ 
tion  or  corporation  or  each  officer  thereof  to 
be  authorized  to  solicit  or  procure  applications 
for  insurance,  and  each  must  secure  a  license. 
Certificates  of  authority  may  be  revoked  for 
cause  after  due  investigation,  and  may  not  be 
renewed  for  a  period  of  one  year.  A  writ  of 
certiorari  may  be  applied  for  to  review  the 
action  of  the  Superintendent  of  Insurance  re¬ 
garding  revocation  of  license  or  refusal  to  issue 
license,  and  such  certificate  of  authority  shall 
be  deemed  to  be  in  full  force  and  effect  until 
the  final  determination  of  such  certiorari  pro¬ 
ceedings  and  all  appeals  therefrom,  provided  the 
fee  of  such  certificate  be  paid. 

The  proposed  agents’  license  law  defines  the 
term  agent  as  follows:  “An  acknowledged  agent 
or  any  person,  partnership,  association  or  cor¬ 
poration  who  shall  in  any  manner  aid  in  trans¬ 
acting  the  insurance  business  of  any  under¬ 
writer,  incorporated  or  unincorporated.”  Every 
insurance  company  is  required  to  notify  the  Su¬ 
perintendent  of  Insurance  upon  the  employment 
or  termination  of  the  employment  of  any  agent, 
and  in  the  month  of  January  file  a  list  of  the 
names  and  addresses  of  all  its  agents  authorized 
to  act  within  the  State.  Agents’  licenses  may  be 
revoked  for  cause,  but  certiorari  proceedings 
may  follow,  as  in  the  case  of  brokers’  licenses. 
These  proposed  measures  do  not  apply  to  life 
insurance  nor  marine  insurance,  other  than  con¬ 
tracts  for  automobile  risks. 


Kentucky  Dwelling  Rates. 

The  Citizens  of  St.  Louis  has  filed  a  petition 
in  the  name  of  eighty-one  fire  insurance  com¬ 
panies,  asking  that  the  order  of  the  Kentucky 
State  Insurance  Board  relating  to  dwelling  rates 
be  vacated  and  annulled,  giving  as  reasons  that 
the  rates  are  unfair.  This  suit  was  filed  in  the 
Franklin  Circuit  Court  at  Frankfort.  Another 
suit  has  been  filed  in  the  Federal  Court  at 
Frankfort  by  the  Citizens  of  St.  Louis  asking 
for  an  injunction  to  restrain  the  State  Insur¬ 
ance  Board  from  putting  these  rates  into  effect. 
It  is  stated  that  the  companies  lost  eight  per 
cent  on  their  1911  business,  and  that  during  the 
past  five  years  they  have  made  only  one-half  of 
one  per  cent  on  their  Kentucky  business. 


The  Next  Cities  That  Will  Burn. 

“There  is  not  a  city  in  the  United  States  that 
does  not  daily  escape  destruction  by  fire,”  says 
Walter  S.  Hiatt  in  a  startling  article  in  The 
World’s  Work  for  January.  “So  fully  is  this 
known  to  the  insurance  companies,  which  have 
the  largest  stake  in  that  danger,  that  they  can 
tell  you  exactly  the  ‘conflagration  center'  of 
every  important  city— can  put  their  finger  on 
the  map  of  every  one  of  the  two  hundred  and 
forty  principal  cities  and  say,  ‘Here,  at  this 
spot,  by  all  the  laws  of  probability,  one  day  a 
fire  will  start  that  man  cannot  master,  that  will 
sweep  your  city  and  do  to  it  what  fire  has  al¬ 
ready  done  to  Chicago,  to  San  Francisco,  to  Bal¬ 
timore.’  ”  Mr.  Hiatt's  article  indicates  that  the 
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thirteen  cities  which  in  all  probability  will  burn 
next  are  the  following,  named  in  the  order  of 
their  fire  hazard,  the  greatest  risk  named  first: 
New  Orleans,  Seattle,  Boston,  Cincinnati,  Phila¬ 
delphia,  Chicago,  New  York,  St.  Louis,  Kansas 
City,  Mobile,  Richmond  (Va.),  Hartford,  and 
Lawrence  (Mass.).  Other  articles  in  the  same 
issue  of  The  World’s  Work  are  Woodrow  Wil¬ 
son's  on  “The  Old  Order  Changeth,”  Walter  H. 
Page’s  “What  The  World’s  Work  is  Trying  to 
Do,”  David  Starr  Jordan’s  “Taxing  the  Cost  of 
Living,”  Frank  Parker  Stockbridge’s  “The  Grand 
Old  Man  of  Wisconsin,”  W.  S.  Chandler’s  “The 
World  Race  for  the  Rich  South  American 
Trade,”  and  William  Bayard  Hale’s  “Exploring 
Other  Worlds.” 


Louisville  Board  May  Amend  Constitution. 

The  Louisville  Board  of  Fire  Underwriters  will 
consider  a  change  in  its  constitution  at  its  regu¬ 
lar  quarterly  meeting,  to  be  held  January  8. 
The  amendment  will  kill  the  sole  agency  re¬ 
quirement  now  in  effect,  and  will  enable  every 
company  doing  business  in  Louisville  to  have 
two  agencies.  If  a  company  has  representation 
through  an  underwriters  agency,  this  will  be 
counted  as  a  second  agency,  and  if  it  has  no 
annex,  then  it  will  be  entitled  to  a  second  direct 
agency,  in  the  event  that  it  has  but  one  such 
connection.  In  case  a  company  reinsures  its 
business,  the  reinsuring  company  is  to  be  per¬ 
mitted  to  retain  the  agency  plant  of  the  rein¬ 
sured  company.  It  is  expected  that  the  proposed 
amendment  will  be  acted  upon  favorably. 


Citizens  Fire  of  Baltimore  Increases 
Capital. 

The  Citizens  Fire  of  Baltimore,  Md.,  has  com¬ 
pleted  the  subscription  to  its  increased  capital 
stock  from  $350,000  to  $1,000,000.  The  number 
of  new  shares  issued  is  13,000,  par  value  $50, 
sold  at  $85,  thus  adding  about  $450,000  to  the 
company’s  surplus.  Thirty  per  cent  of  the  in¬ 
crease  in  capital  and  surplus  will  be  paid  in 
within  a  few  days  and  the  residue  during  1913. 
The  Citizens  Fire  commenced  business  in  1907 
with  a  paid-up  capital  of  $200,000,  which  was 
increased  in  1910  to  $300,000,  in  1911  to  $325,000, 
and  in  the  first  ten  days  of  1912  to  $350,000. 


India  Mutual  Reinsures  in  New 
Jersey  Fire. 

The  India  Mutual  of  Boston,  Mass.,  has  rein¬ 
sured  its  risks  in  the  New  Jersey  Fire  of  New¬ 
ark,  N.  J.,  and  H.  B.  Alden,  president  of  the 
India  Mutual,  will  represent  the  New  Jersey  Fire 
in  Boston  and  supervise  the  Massachusetts 
agencies.  The  India  Mutual  was  organized  in 
1867,  and  on  December  31,  1911,  possessed  total 
cash  assets  (including  $180,000  guarantee  fund 
paid  up  in  notes)  of  $322,569,  and  a  surplus  to 
policyholders  of  $210,506.  Its  net  premium  in¬ 
come  in  1911  was  $114,491. 


Merger  Approved. 

The  merger  of  Williamsburgh  City  Fire  of 
Brooklyn  and  the  Empire  City  Fire  of  New 
York  has  been  approved  by  Superintendent  Em¬ 
met  of  the  New  York  Insurance  Department. 
A  meeting  of  the  directors  of  the  companies 
was  held  on  Tuesday  last  to  put  the  merger 
into  effect.  The  company  will  be  known  as  the 
Williamsburgh  City  Fire. 


Thursday 

C.  W.  Anthony  Arrested. 

Claire  W.  Anthony,  of  831  Ocean  avenue, 
Brooklyn,  N.  Y.,  was  arrested  on  Monday  morn¬ 
ing  last  on  complaint  of  Superintendent  of  Insur¬ 
ance  W.  T.  Emmet.  The  charge  was  selling  fire 
insurance  in  unauthorized  companies.  Anthony 
was  arraigned  before  Magistrate  Fred.  Ker- 
nochan,  of  the  First  District  Magistrates’  Court, 
and  the  hearing  was  postponed  until  January  6. 
C.  W.  Anthony  is  a  son  of  Frank  W.  Anthony, 
who  was  recently  arrested  in  connection  with 
some  insurance  transactions.  It  is  stated  that 
F.  W.  Anthony’s  office  was  at  44  Court  street, 
Brooklyn,  while  C.  W.  Anthony  conducted  an 
office  at  320  Broadway,  New  York,  under  the 
name  of  the  Citizens  Insurance  Agency. 


Albert  Page  Boyce  Dies. 

Albert  Page  Boyce,  head  of  the  insurance 
brokerage  firm  of  A.  Page  Boyce  &  Co.  of  Bal¬ 
timore,  died  recently  of  pneumonia  at  the  Union 
Protestant  Infirmary  in  that  city.  He  was 
thirty-three  years  of  age  and  a  graduate  of 
Johns  Hopkins  University. 


Ruling  as  to  Missouri  Business. 

A  committee  of  the  St.  Louis  Insurance 
Agents  Association,  of  which  W.  D.  Hemenway 
is  chairman,  has  sent  to  the  agents  a  circular 
declaring  that  no  company  represented  by  the 
Missouri  Actuarial  Bureau — which  includes 
practically  all  the  stock  companies  doing  busi¬ 
ness  in  the  State — can  safely  write  business 
otherwise  than  under  the  rates  and  rules  filed 
by  the  Bureau  with  the  Insurance  Department. 
The  circular  states  that  the  filing  of  the  rates 
with  the  Department  has  complied  with  all  the 
requirements  of  the  law,  and  has  its  own  opin¬ 
ion  from  Charles  W.  Bates,  of  St.  Louis,  hold¬ 
ing  that  those  rates  must  now  be  secured  un¬ 
der  penalty  of  the  law,  confirming  the  similar 
opinion  given  the  companies  by  Judge  Bates  of 
Chicago.  The  committee  insists,  however,  that 
the  rate  level  in  St.  Louis  is  still  too  high,  and 
that  it  will  continue  to  urge  that  the  Actuarial 
Bureau  make  the  reductions  and  concessions 
asked  for  last  May,  together  with  reductions  in 
the  schedules  on  fireproof  buildings  and  special 
hazards.  The  notice  also  says  that  some  rates 
outside  St.  Louis  are  believed  to  be  too  high, 
but  the  Actuarial  Bureau  has  been  too  busily 
engaged  in  rating  the  State,  in  order  to  comply 
promptly  with  the  law,  to  be  able  to  give  as 
much  time  as  was  desired  to  making  correc¬ 
tions.  In  the  notice  issued  to  the  companies  by 
the  Missouri  committee,  announcing  that  the 
new  rates  were  in  effect  and  obligatory,  it  was 
stated  that  the  Actuarial  Bureau  would  now  be 
able  to  devote  most  of  its  time  to  making  re¬ 
ductions  for  improvements  and  correcting  any 
inconsistencies  in  the  rates. 


Conservation  in  Oklahoma. 

OKLAHOMA  CITY,  December  28. — The  Okla¬ 
homa  Society  for  the  Conservation  of  Life  and 
Property,  which  has  for  its  primary  purpose  the 
decreasing  of  the  fire  waste  of  the  State,  was 
organized  here  recently  by  fire  chiefs,  fire  war¬ 
dens,  building  commissioners,  insurance  men 
and  others  interested  in  the  subject.  A  perma¬ 
nent  organization  was  effected,  and  these  of¬ 
ficers  elected:  President,  C.  C.  Hammonds,  State 
fire  marshal;  first  vice-president,  Fire  Chief 
R.  C.  Adler,  Tulsa;  second  vice-president,  G. 
E.  Bancroft,  Butler;  third  vice-president,  Wal¬ 
ter  Brown,  Purcell;  secretary-treasurer,  Fire 
Chief  Charles  Slemp,  Anadarko.  The  executive 
board  will  be  composed  of  these  officers,  to¬ 
gether  with  G.  E.  Warren  of  Oklahoma  City, 
State  factory  inspector,  Chief  Johnson  of  the 
Waynoka  fire  department.  Chief  Brandon  of 
Perry,  Chief  Mark  Kesler  of  Oklahoma  City  and 
Dr.  Malloy  of  Edmond.  A  committee  composed 
of  J.  H.  McElroy,  G.  E.  Warren,  John  Von  Elm, 
Mark  Kesler  and  A.  W.  Pettit,  was  named  to 
draft  a  bill  for  introduction  at  the  coming  legis¬ 
lative  session  embodying  the  purposes  of  the 
new  organization. 
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Changes  in  New  York  State  in  1912. 


NEW  AND  RETIRED  COMPANIES  IN  1912. 


CAPITAL  INCREASES  OR  PROPOSED 
INCREASES. 


Camden  Fire,  Camden,  N.  J... 
Central  National,  Chicago,  Ill.  . 
Citizens  Fire,  Baltimore,  Md.  . 
Concordia,  Milwaukee,  Wis... 
Glens  Falls,  Glens  Falls,  N.  Y. 

Imperial,  Denver,  Col . 

Maryland  Motor  Car,  Baltimore 

Md . 

National,  Hartford,  Conn . 

Newark  Fire,  Newark,  N.  J.... 
New  Hampshire,  Manchester 

N.  H . 

New  Jersey,  Newark,  N.  C.... 
Providence  Washington,  Provi 

dence,  R.  I . 

Rhode  Island,  Providence,  R.  I 
Western,  Pittsburg,  Pa . 


From 

To 

$500,000 

$600,000 

400,000 

500,000 

350,000 

1,000,000 

300,000 

600,000 

200,000 

500,000 

230,000 

300,000 

100,000 

300,000 

1,000,000 

2,000,000 

250,000 

500,000 

1,200,000 

1,350,000 

400,000 

900,000 

760,000 

1,000,000 

300,000 

400,000 

300,000 

500,000 

COMPANIES  ADMITTED. 
American  Mutual  Fire,  Providence,  R.  I. 
Arizona  Fire,  Phoenix,  Ariz. 

Arkwright  Mutual  Fire,  Boston,  Mass. 

Berkshire  Mutual  Fire,  Pittsfield,  Mass. 

Central  Manufacturers  Mutual,  Van  Wert,  Ohio. 
Detroit  National  Fire,  Detroit,  Mich. 

Enterprise  Mutual  Fire,  Providence,  R.  I. 
Firemens,  Washington,  D.  C. 

Firemens  Mutual,  Providence,  R.  I. 

First  Bulgarian,  Routschuk. 

Hope  Mutual  Fire,  Providence,  R.  I. 
Independence,  Philadelphia,  Pa. 

Individual  Fire  Underwriters,  St.  Louis,  Mo. 
Lumbermens  Mutual,  Mansfield,  Ohio. 
Manufacturers  Mutual,  Providence. 

Maryland  Motor  Car,  Baltimore,  Md. 

Mechanics  Mutual  Fire,  Providence,  R.  I. 
Merrimack  Mutual  Fire,  Andover,  Mass. 
Minerva  Retrocessions,  Cologne. 

North  China,  Shanghai,  China. 

Paper  Mill  Mutual,  Boston,  Mass. 

Pawtucket  Mutual,  Pawtucket,  R.  I. 

Rhode  Island  Mutual,  Providence,  R.  I. 

South  German  Reinsurance,  Munich. 

State  Mutual  Fire,  Providence,  R.  I. 

Sterling  Fire,  Indianapolis,  Ind. 

Underwriters  Exchange,  Chicago,  Ill. 

Union,  London. 

Vulcan  Fire,  Oakland,  Cal. 

What  Cheer  Mutual,  Providence,  R.  I. 


COMPANIES  WITHDRAWN. 
Delaware,  Philadelphia,  Pa. 

Jefferson  Fire,  Philadelphia,  Pa. 

Insurance  Co.  of  State  of  Illinois.  Rockford,  Ill. 
Sun,  New  Orleans,  La. 


NAME  CHANGED. 

Nassau  and  Dutchess  Fire,  New  York,  by  merger  of 
Nassau  Fire  of  Brooklyn  and  Dutchess  Fire  of  Pough¬ 
keepsie. 


Eighty-two  New  Companies  Organized  or  Projected— Thirty-seven  Companies  Retired. 

Below  will  be  found  lists  of  fire  insurance  concerns  which  were  organized  or  projected  in  the  United  States  during 
the  year  1912,  including  foreign  companies  entering  the  United  States,  and  of  stock  and  mutual  companies  which  have 
retired  from  business  during  the  past  year.  It  will  be  observed  that  the  new  concerns  organized,  projected  or  entering 
the  United  States  numbered  eighty-two,  against  stock  and  mutual  companies  retired  aggregating  thirty-seven. 

NEW  FIRE  INSURANCE  COMPANIES  IN  1912. 

Below  will  be  found  lists  of  stock  and  mutual  fire  insurance  companies  organized  or  projected  in  the  United  States 
in  the  year  1912.  Not  all  of  these  have  assumed  tangible  form — indeed,  a  number  of  them  still  appear  to  exist  only 
on  paper;  but  a  fair  proportion  of  them  have  completed  formation  and  commenced  operations: 

Stock  Companies. 


Author- 


Paid- 


Name  and  Location  of  Company. 


ized 

Capital. 


up 

Capital. 


President. 


Secretary. 


Atlantic  Fire,  New  York . 

♦Bankers  and  Merchants,  Minneapolis,  Minn. 

♦Capital  Fire,  Sacramento,  Cal . 

♦Columbian  National,  Detroit,  Mich . 

Columbian,  Indianapolis,  Ind . 

Conservation  Fire,  Springfield,  Ill . 

♦Eagle  Fire,  Newark,  N.  J . 

Fargo  F.  and  M.,  Fargo,  N.  D . 

Fargo  Underwriters,  Fargo,  N.  D . 

♦First  National,  Washington,  D.  C . 

♦Fire  Reinsurance,  Hartford,  Conn . 

♦Florida  Fire  and  Casualty,  Jacksonville,  Fla. 

♦Great  Southern  Fire,  Louisville,  Ky . 

Guaranty  Fire,  New  York . 

Home  Fire,  Memphis,  Tenn . . 

Inter-State  Fire,  Detroit,  Mich . 

♦Lincoln  Fire,  Chambersburg,  Pa . 

Maine  F.  and  M.,  Portland,  Me . 

Marquette  National,  Chicago,  Ill . 

Merchants  National,  Chicago,  Ill . 

Monongahela  Underwriters,  Pittsburgh,  Pa.  .  . 

♦National  Assurance,  Washington,  D.  C . 

♦National  Motor,  New  York,  N.  Y . 

Original  Fire,  Cincinnati,  O . 

♦Pacific  National,  Fresno,  Cal . 

Palmetto  Fire,  Sumter,  S.  C . 

Pelican  Fire,  Shreveport,  La . 

Planters  Fire,  Memphis,  Tenn . 

Puritan  Fire,  Boston,  Mass . 

♦Rocky  Mountain,  Gt.  Falls,  Mont . 

St.  John’s  Fire,  Jacksonville,  Fla . 

♦Seneca  Fire,  Buffalo,  N.  Y . 

Shawnee  F.  and  M.,  Lima,  O . 

Stonewall,  Charlotte,  N.  C . 

♦Twin  City  Fire,  Minneapolis,  Minn . 

United  Owners  Fire,  Springfield,  Ill . 

U.  S.  and  Dominion,  Duluth,  Minn . 

Washington  Fire,  Seattle,  Wash . 

Western  States,  Denver,  Colo . 

Western  Union,  Lawton,  Okla . 

Western  Union,  Seattle,  Wash . 

York  F.  and  M.,  York,  Pa . 


$ 

200,000 

1,000,000 

100,000 

1,000,000 

100,000 

1,000,000 

100,000 

100,000 

100,000 

1,000,000 

500,000 

2,000,000 

1,000,000 

200,000 

100,000 

250,000 

100,000 

1,000,000 

1,000,000 

1,000,000 

200,000 

250,000 

250,000 

1,000,000 

250,000 

100,000 

300,000 

100,000 

200,000 

250,000 

100,000 

200,000 

100,000 

125,000 

500,000 

1,000,000 

100,000 

1,000,000 

200,000 

200,000 

1,000,000 

500,000 


s 


25,000 


250,000 


H.  S.  Wilson,  T.  A. 


Duffey,  Promoters. 


H.  C.  Muddox . 

J.  G.  Ewing . 

G.  E.  Feeney . 

A.  M.  Fitzgerald,  et 

C.  Hodson . 

M.  T.  DeMoody .  .  .  . 

B.  P.  Brown . 

R.  J.  Wynne . 

Carl  Schreiner . 

H.  Gaillard . 

A.  E.  Willson . 

L.  R.  Bonta,  et  al.,  Pr 
T.  M.  Henry . 


J.  F.  Landers. 


E.  T.  Lyons, 
al. 

W.  B.  Reed. 

O.  J.  Colton. 
O.  J.  Colton. 
W.  J.  Davis. 
11.  H.  Stryker. 
B.  Richardson, 


omoters. 

R.  W.  Hall. 


100,000 


100,000 


25,000 


T.  M.  Mahon . 

New  England  Financ 
E.  W.  Zinzer . 

G.  H.  Bresee . 

Jas.  F.  Stone,  Promo 

H.  B.  Davidson . 

W.  H.  Hotchkiss.  .  .  . 


H.  B.  McNulty, 
e  Company. 

A.  Matre. 

O.  E.  Fitch,  et  al. 
ter. 

B.  T.  Amos. 


C.  W.  Cartwright 

W.  R.  Wilson _ 

W.  C.  Laning.  .  .  . 

L.  G.  Going . 

H.  G.  Patterson.  . 

R.  Gibson . 

E.  A.  Groover. .  . 

J.  W.  Robinson .  . 

J.  W.  S.  Palmer,  B. 


P.  Moses,  Jr. 

L.  H.  Pirkle. 

W.  B.  Miller. 

W.  S.  Colegrove. 
O.  P.  McUlmeel. 
U.  E.  Guerrini. 


Allen  Promoters. 


G.  A.  Mowrey . 

A.  M.  Fitzgerald,  et 

J.  H.  Black . 

F.  E.  Brightman .  .  .  . 
E.  T.  Murphy . 

A.  R.  McLennan.  .  .  . 

J.  E.  Chilberg . 

B.  J.  Briggs . 


H.  M.  Schussler. 
al. 


G.  R.  Tennant. 
Roy  Ghoulson. 

R.  L.  Robertson. 
W.  B.  Bierce. 
Chas.  H.  Boyer. 


*  Commenced  business  or  expected  to  commence  business  about  January  1,  1913. 


Capital  Increases  Made  or  Proposed  * 
in  1912. 

Below  will  be  found  a  list  of  increases  in  capital  of 
fire  insurance  companies  other  than  those  listed  under 


“Changes  in  New  York  State”  which  have 

either  been 

proposed  or  actually  made: 

From 

To 

Commercial  Fire,  Washington, 
D.  C . 

$200,000 

$1,000,000 

Henry  Clay,  Lexington,  Ky.  .  .  . 
Toledo  F.  and  M.,  Sandusky,  O. 

81,420 

100,000 

100,000 

500,000 

Western  and  Atlantic,  Nashville, 
Tenn . 

200,000 

400,000 

Capital  and  Merchants  and  Bankers 
Reinsures. 

The  business  of  the  Capital  and  Merchants  and 
Bankers  Fire  of  Des  Moines,  la.,  has  been  rein¬ 
sured  in  the  German-American  Fire  of  New 
York.  Beginning  Friday,  the  former  company 
will  become  the  Iowa  department  of  the  Ger¬ 
man-American,  with  C.  E.  Campbell,  secretary 
of  the  Capital  and  Merchants  and  Bankers,  as 
manager.  The  Iowa  department  will  be  the  farm 
underwriting  headquarters,  it  is  announced. 
The  German-American  is  understood  to  be  con¬ 
sidering  taking  over  other  companies  in  Iowa. 


To  Have  Fire  Prevention  Day  in  Canada. 

The  Canadian  Manufacturers  Association,  fol¬ 
lowing  a  week’s  fire  prevention  campaign,  with 
Franklin  H.  Wentworth,  secretary  of  the  Na¬ 
tional  Fire  Protection  Association,  as  the 
speaker,  at  Montreal,  Hamilton,  Toronto  and 
London,  will  endeavor  to  have  April  21,  the  an¬ 
niversary  of  the  Toronto  conflagration,  made 
Fire  Prevention  Day  throughout  the  Dominion. 


The  following  named  foreign  fire  insurance  companies  have  entered  the  United  States  during  1912. 


Name  and  Location  of  Company. 

♦Alliance,  London . 

First  Bulgarian . 

Minerva  Retrocessions . 

Union,  London . 

Urbaine,  Paris . 


United  States  Manager. 
Chubb  &  Son,  New  York  city. 

Snow  &  Co.,  Hartford,  Conn. 

Edwin  M.  Cragin,  New  York  city. 

A.  H.  Wray,  New  York  city. 

Fred  S.  James  &  Co.,  New  York  city. 


*  Marine  business. 


MUTUAL  COMPANIES. 


Name  and  Location  of  Company. 

Automobile  Mutual,  Indianapolis,  Ind . 

Gallatin  County  Assess,  and  Windstorm,  Warsaw,  Ky . 

Great  American  Mutual,  San  Antonio,  Tex . 

Home  Mutual,  Memphis,  Tenn . 

Home  Fire,  Dover,  Del . 

Iowa  Mutual  Automobile  Insurance  Ass'n,  Grundy  Centre,  Iowa 

Lackawanna  Mutual,  Clark’s  Summit,  Pa . 

Mutual  Insurance  Bureau,  Indianapolis,  Ind . 

Oregon  Automobile  Mutual,  Eugene,  Ore . 

Peoples  Fire,  Louisville,  Ky . . 

Ranchers  Mutual,  San  Diego,  Cal . 

Tampa  Mutual,  Tampa,  Fla . 

Valley  City  Mutual,  Valley  City,  N.  D . 


Name  of  President,  etc. 

J.  R.  Moler,  President. 

W.  M.  Ambrose,  et  al.,  incorporators. 
H.  H.  Hesemeyer,  et  al.,  incorporators. 


H.  H.  Turner,  S.  O.  Bailey,  et  al.,  incorp's. 

C.  A.  McCotter,  Manager. 

F.  J.  Berger,  President. 

F.  G.  Slaughter,  President. 

A.  I.  Stewart,  et  al.,  incorporators. 

Tampa  Retail  Dealers  Ass’n,  promoters. 


LLOYDS  AND  INTER-INSURANCE  ORGANIZATIONS. 


Name  and  Location. 

American  Inter-Insurance  Exchange,  Kansas  City,  Mo . 

Arizona  and  New  Mexico  Underwriters,  Phcenix,  Ariz . 

Automobile  Inter-Indemnity  Association,  St.  Louis,  Mo . 

Automobile  Underwriters,  Dayton,  O.  .  .  . . 

Bonded  Underwriters  of  America,  St.  Louis,  Mo . 

Commercial  Underwriters  Exchange,  Portland,  Ore . 

Commonwealth  Fire  Underwriters,  Houston,  Tex . 

Druggists  Reciprocal  Insurance  Exchange,  Dallas,  Tex.  .  .  . 

Ginners  Reciprocal  Underwriters,  St.  Louis,  Mo . 

Globe  Fire  Underwriters,  St.  Louis,  Mo . 

Hardware  and  Implement  Reciprocal  Ins.  Exchange,  Dallas,  Tex . 

International  Underwriters,  El  Paso,  Tex . 

Inter-Insurance  Exchange  of  California,  Los  Angeles,  Cal. .  . . 

Lumber  Underwriters,  El  Paso,  Tex . 

Merchants  Underwriting  Alliance,  San  Antonio,  Tex . 

Mill  Owners  Underwriters,  El  Paso,  Tex . 

Pacific  Automobile  Indemnity  Exchange,  Los  Angeles,  Cal. 

Reciprocal  Insurance  Exchange,  Dallas,  Tex . 

Reciprocal  Indemnifiers  of  America,  St.  Louis,  Mo . 

Western  Exchange  Underwriters,  El  Paso,  Tex . 

Wholesale  Grocers  Reciprocal  Indemnity  Exchange . 

Wholesale  and  Jobbers  Reciprocal  Insurance  Exchange,  Dallas,  Tex..  . 


Attorney  or  Manager. 

Geo.  C.  Ewing. 

J.  A.  Crozier,  B.  Bowman. 

Chas.  E.  Carroll. 

A.  S.  and  R.  C.  Iddings. 

O.  S.  Cummings  &  Co. 

G.  L.  Wallace  &  Co. 

W.  G.  Cudlipp. 

Y.  B.  Dowell. 

S.  I.  Paradice. 

S.  I.  Paradice. 

Y.  B.  Dowell. 

Chas.  T.  List  &  Co. 

Automobile  Club  of  Southern  California. 
Chas.  T.  List  &  Co.  - 
Cannon  &  Pope. 

Chas.  T.  List  &  Co. 

Moses,  Seaver  &  Co. 

Y.  B.  Dowell. 

J.  S.  Willis. 

Chas.  T.  List  &  Co. 

John  C.  Bardwell. 

Y.  B.  Dowell. 
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FIRE  INSURANCE  RETIREMENTS  IN  1912. 


Name  and  Location  of  Company. 


Stock  Companies. 

Acme  Fire.  Cedar  Rapids,  la . 

Capital  &  Merchants  &  Bankers,  Des  Moines, la 

Delaware,  Philadelphia,  Pa . 

Dutchess,  Poughkeepsie,  N.  Y . 

Empire  City,  New  York . 

German,  Indianapolis,  Ind...  .  . . . 

Insurance  Co.  of  State  of  Illinois,  Rockford,  ill. 

Jefferson  Fire,  Philadelphia,  Pa . 

Louisville  Fire,  Louisville,  Ky . 

Mercantile  F.  and  M.,  Boston,  Mass . 

Milwaukee  German,  Milwaukee,  Wis . 

Oklahoma  Fire,  Oklahoma  City,  Okla . 

Scranton  Fire,  Scranton,  Pa . 

Seaboard  Fire,  Norfolk,  Va . 

Sun,  New  Orleans,  La . ... . 

United  American,  Milwaukee,  Wis . 

Western  Empire,  Spokane,  Wash . 

Western  Reserve,  Cleveland,  O . 

Woodmen,  Omaha,  Neb . 

Total  (19  companies) . 

Mutual  Companies. 

Athens  Mutual,  Athens,  Ga . 

Citizens,  Memphis,  Tenn . 

El  Reno  Mutual,  El  Reno,  Okla . 

Equitable  Mutual  Fire,  Richmond,  Me . 

Eureka  Mutual  Fire,  Indiana,  Pa . 

Flood  City  Mutual,  Johnstown,  Pa . 

German,  Memphis,  Tenn . . 

Home  Fire  Insurance  Ass’n,  Cincinnati,  O..  .. 

Hancock  Mutual,  Bar  Harbor,  Me . 

India  Mutual,  Boston,  Mass . 

Lakaska  Mutual,  Doylestown,  Pa. . 

Merchants  and  Bankers,  Beloit,  Wis . 

Manufacturers,  Indianapolis,  Ind . 

Merchants  and  Planters,  Memphis,  Tenn . 

Mecca  Mutual,  Waco,  Tex . 

Mohawk  Valley,  Ilion,  N.  Y . 

National  Mutual,  Pittsburg,  Kan . 

Shawnee  Mutual,  Oklahoma  City,  Okla . 

Total  (18  companies) . 

Grand  total  (37  companies) . 


Assets. 


$ 

140,822 

412,660 

2,020,446 

1,355,021 

1,149,469 

659,021 

1,010,121 

1,166,761 

221,256 

524,135 

330,962 

292,940 

185,494 

321,217 

1,210,797 

235,235 

335,372 

284,016 

128,550 


$11,984,295 


Name  of  Receiver  or  Method  of  Retirement. 


Reinsured  in  Sovereign  Fire,  Toronto. 

Reinsured  in  German-American,  New  York. 

Reinsured  in  Westchester,  New  York. 

Merged  with  Nassau  Fire,  Brooklyn,  N.  Y. 

Merged  with  Williamsburgh  City  Fire,  New  York. 
Reinsured  in  National  Fire,  Hartford,  Conn. 
Reinsured  in  Hanover  Fire,  New  York. 

Reinsured  in  Firemans  Fund  and  North  River  Fire. 
Reinsured  in  Globe  and  Rutgers,  New  York. 
Reinsured  in  American  Central,  St.  Louis,  Mo. 
Reinsured  in  New  Hampshire  Fire,  Manchester,  N.  H. 
Liquidated.  , 

Reinsured  in  American  Union,  Philadelphia,  Pa. 
Reinsured  in  German-American,  New  York. 
Reinsured  in  Royal,  Liverpool,  Eng. 

Merged  with  Twin  City  Fire,  Minneapolis,  Minn. 
Reinsured  in  Los  Angeles  Fire.  Los  Angeles,  Cal. 
Reinsured  in  Queen,  New  York. 

Reinsured  in  Fidelity-Phenix,  New  York. 


38,042 

6,299 

34,285 

17,645 


40,433 

1,681 

5,559 

322,569 

12,698 

7,414 


3,854 

15,740 


12,192 

66,650 


$585,261 


$12,569,556 


Liquidated. 

Ceased  business. 

D.  F.  McCammon,  Receiver. 

Chas.  D.  Newell,  Receiver. 

S.  W.  McCulloch,  Receiver. 

F.  C.  George,  Receiver. 

Receiver  appointed. 

A.  Spagenburg,  T.  X.  King,  Receivers. 

W.  B.  Blaisdell,  Receiver. 

Reinsured  in  New  Jersey  Fire,  Newark,  N.  J. 
Receiver  appointed. 

Reinsured  in  Old  Colony,  Bpston,  Mass. 
Jas.  C.  Mathews,  Receiver. 

Receiver  appointed. 

License  canceled. 

Liquidated. 

F.  C.  Werner,  Receiver. 

G.  O.  Fenimore,  Receiver. 


Fire  Prevention  in  Chicago. 

The  committee  on  fire  insurance  and  fire  pre¬ 
vention  ot  the  Chicago  Association  of  Commerce 
has  made  its  annual  report.  This  is  now  a 
standing  committee  of  the  association,  with 
former  Alderman  W.  P.  Dunn  as  chairman,  and 
Callistus  S.  Ennis,  who  represents  the  mayor  on 
the  committee,  as  secretary.  The  other  mem¬ 
bers  are  H.  T.  Smith,  of  Bradner,  Smith  &  Co., 

H.  N.  Kelsey,  Western  manager  of  the  Sun,  and 
C.  P.  Whitney,  of  Critchell,  Miller,  Whitney  & 
Barbour.  The  committee  calls  attention  to  the 
success  of  Fire  Prevention  Day  on  the  anniver¬ 
sary  of  the  Chicago  fire,  which  was  originated 
in  Chicago  and  is  now  generally  observed 
throughout  the  West.  The  committee  notes  the 
material  extension  of  the  fire  limits  enacted  by 
the  city  council  during  the  year,  and  strongly 
recommends  that  the  fire  limits  be  made  co¬ 
extensive  with  the  city  limits,  and  that  shingle 
and  other  combustible  roofs  be  eliminated.  A 
special  committee  is  now  at  work  securing  data 
to  be  used  in  this  campaign.  The  insurance 
committee  strongly  endorsed  for  adoption  by 
the  Fire  Prevention  Bureau  the  model  match 
ordinance  approved  by  the  National  Fire  Pro¬ 
tection  Association  and  the  National  Board  of 
Fire  Underwriters.  The  committee  co-operated 
with  the  engineers  of  the  National  Board  of  Fire 
Underwriters  in  the  recent  inspection  of  Chi¬ 
cago,  and  joins  in  its  recommendations  that  the 
high  pressure  water  system  be  installed  at  the 
earliest  possible  moment.  Meter  installation  is 
approved  to  reduce  the  excessive  waste  of  water. 


New  Rates  on  Farm  Property. 

LOUISVILLE,  December  30.— The  Kentucky 
Actuarial  Bureau  has  issued  to  local  agents  of 
the  State  the  new  rates  applying  to  farm  prop¬ 
erty,  covering  fire,  lightning  and  wind-storm 
insurance,  following  the  promulgation  of  re¬ 
duced  rates  by  the  State  Insurance  Board  at 
Frankfort.  The  publication  shows  the  rates  and 
regulations  regarding  cash  or  single  payment 
note  plan  and  the  instalment  plan,  and  indi¬ 
cates  their  application  only  to  new  or  renewal 
business.  The  Bureau  has  started  a  force  of 
fifteen  men  on  dwellings  in  cities,  which  under 
the  new  schedule  adopted  by  the  Insurance 
Board  must  be  rated  individually.  The  new 


rates  are  to  go  into  effect  March  15,  but  it  is 
hardly  possible  that  the  inspection  can  be  com¬ 
pleted  by  that  time. 


Fire  Notes. 

— The  Vulcan  Fire  of  Oakland,  Cal.,  lias  been 
licensed  in  Colorado. 

— The  Citizens  Fire  of  Baltimore  will  enter  Cali¬ 
fornia  early  this  year. 

— John  E.  Knapp  has  resigned  as  Illinois  special 
agent  of  the  Citizens  of  St.  Louis. 

— The  Lahaska  Mutual  of  Philadelphia,  Pa.,  has 
been  placed  in  the  hands  of  a  receiver. 

— A  reduction  of  fifteen  per  cent  in  the  key  rate  is 
announced  by  the  Texas  State  Board  for  Galveston. 

— Madison  Nelson,  superintendent  of  agents  for  the 
Central  Union  Fire  of  Kansas  City,  Mo.,  has  resigned. 

— The  American  Central  of  St.  Louis  has  been 
licensed  in  Manitoba,  Saskatchewan,  Alberta  and 
British  Columbia. 

— The  Georgia  Insurance  Department  has  revoked 
the  license  of  the  Union  Fire  of  Atlanta,  Ga.,  an 
assessment  company. 

— The  Michigan  Insurance  Department  will  be  urged 
this  year  to  revise  its  ruling  regarding  the  necessity 
of  licenses  for  adjusters. 

— The  Pacific  Coast  general  agency  of  the  Williams¬ 
burgh  City  Fire  has  been  transferred  from  Edward  E. 
Potter  to  the  Associated  Underwriters. 

- — Prentiss  B.  Reed  resigns  from  the  Southern  Ad¬ 
justment  Bureau  to  go  with  the  local  agency  firm  of 
A.  A.  Adams  &  Co.,  Birmingham,  Ala. 

— McDavid,  Meyer,  Goldman  &  Terry  of  Birming¬ 
ham,  Ala.,  have  been  appointed  Alabama  State  agents 
of  the  Globe  and  Rutgers  of  New  York. 

— George  P.  Rousse,  an  undertaker  of  Smithfield, 
Va.,  recently  confessed  to  arson.  He  was  caught  set¬ 
ting  fire  to  the  establishment  of  a  competitor. 

— The  Dutchess  Fire  of  Poughkeepsie,  N.  Y.,  has 
reinsured  its  business  in  Michigan,  Wisconsin  and  Ohio 
in  the  Granite  State  Fire  of  Portsmouth,  N.  H. 

— J.  M.  Tisdal  of  Greenville,  Tex.,  who  has  sue- 
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Thursday 

cessfully  planted  the  Amazon  Fire  of  Shawnee,  Okla., 
in  Texas,  has  just  had  Oklahoma  added  to  his  terri¬ 
tory. 

— John  II.  Kelly,  secretary  of  the  Westchester  Fire 
of  New  York,  has  applied  for  membership  in  the 
Western  Union,  to  succeed  the  late  M.  O.  Brown. 

— J.  O.  Glanville,  for  several  years  chief  of  the 
Underwriters  Salvage  Corps  of  St.  Louis,  and  since 
in  the  insurance  business,  died  last  week  from  pneu¬ 
monia. 

—The  New  York  Insurance  Department  is  preparing 
to  issue  monthly  bulletins,  about  the  middle  of  each 
month,  giving  the  important  news  regarding  the  work 
of  the  Department. 

— Walter  F.  Knott  has  resigned  as  special  agent  in 
Northern  Illinois  for  the  Germania  Fire  of  New  York. 
C.  C.  Nicholson,  who  has  charge  of  Southern  Illinois, 
succeeds  Mr.  Knott. 

— Tampa,  Fla.,  is  now  a  first-class  city  as  regards 
insurance  rates  in  the  business  section,  following  a 
recent  rerating  of  the  city  by  the  South-Eastern  Un¬ 
derwriters  Association. 

— Charles  Boicourt,  Illinois  special  agent  of  the 
German  Fire  of  Indianapolis,  Ind.,  succeeds  A.  E. 
Pinkney  as  special  agent  in  Illinois  for  the  Central 
Union  of  Kansas  City,  Mo. 

— In  his  annual  report  to  the  Governor,  Insurance 
Commissioner  Ekern  of  Wisconsin  recommends  that 
all  applicants  for  agent’s  licenses  be  compelled  to  pass 
a  civil  service  examination. 

— The  suburban  department  of  J.  S.  Frelinghuysen 
of  New  York  is  just  closing  its  first  quarter  year  of 
business.  This  department  has  shown  a  steady  and 
healthy  increase  every  month. 

— Albert  G.  Hancock  of  Baltimore,  Md.,  has  been 
appointed  general  agent  of  the  British  America  of  To¬ 
ronto  for  Delaware,  Maryland,  Virginia,  West  Virginia 
and  the  District  of  Columbia. 

- — J.  B.  Campbell,  Ohio  special  agent  of  the  German 
Fire  of  Indianapolis,  and  Ernest  Newhouse  and  Wil¬ 
liam  S.  Rhyan,  Indiana  special  agents  of  the  company, 
go  with  the  National  Fire  of  Hartford. 

— The  Springfield  (Ill.)  Underwriters  Association 
has  rescinded  its  action  in  refusing  to  abide  by  the 
co-operating  agreement  requirements  as  to  paying  bal¬ 
ances,  adjustment  charges,  postage,  etc. 

— The  Citizens  of  Baltimore  is  preparing  to  enter 
California  early  in  1913,  and  will  operate  largely 
through  the  agency  force  of  the  Fidelity  and  Deposit 
Company,  which  is  interested  in  the  company. 

— A.  E.  Pinkney,  State  agent  of  the  Central  Union 
Fire  of  Kansas  City,  Mo.,  for  Illinois  and  Indiana,  has 
been  appointed  managing  underwriter  of  the  com¬ 
pany,  succeeding  Charles  W.  Good,  resigned. 

— John  Kremer  of  Harrisburg,  Pa.,  special  agent  of 
the  Insurance  Company  of  North  America  for  Eastern 
Pennsylvania,  has  been  called  to  the  home  office  and 
will  have  the  title  of  home  office  general  agent. 

— Thomas  J.  Conroy  retired  yesterday  as  joint  Pa¬ 
cific  Coast  manager  of  the  Caledonian  of  Edinburgh 
and  the  Aachen  and  Munich  of  Aix-la-Chapelle. 
Archibald  C.  Olds  is  now  in  charge  of  the  department. 

— The  conflagration  hazard  of  Milwaukee,  Wis.,  is 
not  considered  severe  by  the  engineers  of  the  National 
Board’s  committee  on  fire  prevention,  owing  to  the 
city’s  ample  water  supply  and  adequate  fire  depart¬ 
ment. 

— A  Record  Book  for  Family  Facts  and  Finances  for 
1913  has  been  published  by  the  Rough  Notes  Company. 
It  is  a  handy  blank  book  for  recording  the  income, 
disbursements  and  other  interesting  matters  concern¬ 
ing  the  family. 

— John  A.  Hougaard  of  San  Francisco,  formerly 
inspector  of  the  improved-risk  department  of  the  North 
British  and  Mercantile  on  the  Pacific  Coast,  has  re¬ 
signed  to  go  with  the  Commonwealth  Securities  Com¬ 
pany  as  secretary  and  general  manager. 

- — Leading  companies  which  have  at  present  but  one 
agent  in  Louisville  are  being  deluged  with  applications 
for  second  agencies,  anticipating  the  adoption  of  an 
amendment  of  the  constitution  of  the  Louisville  Board 
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of  Fire  Underwriters  at  the  quarterly  meeting  Jan¬ 
uary  8. 

— Holmes  Cummins  has  been  selected  by  President 
J.  C.  W.  Beckham  as  general  manager  of  the  United 
American  of  Frankfort,  Ky.  Mr.  Cummins  was  for¬ 
merly  secretary  of  the  Southern  of  Lynchburg,  and 
has  extensive  experience  in  office  and  field. 

— The  Property  of  London  and  the  United  Counties 
of  London  announce  that  they  have  canceled  the 
agency  of  C.  N.  Pinkney  Company  of  New  York,  and 
that  all  business  will  be  taken  care  of  by  A.  L. 
McCrae,  Inc.,  Insurance  Exchange,  Chicago,  Ill. 

— Judge  J.  J.  Miller,  who  heard  the  equity  proceed¬ 
ings  against  the  Board  of  Fire  Underwriters  of  Alle¬ 
gheny  County,  Pennsylvania,  has  held  that  it  is  not 
illegal  in  itself,  but  that  the  combination  has  resulted 
in  an  unjustifiable  practice,  and  that  this  must  stop. 

— A  meeting  of  the  joint  conference  committee  of 
the  Western  Union  and  the  Western  Insurance  Bu¬ 
reau  was  to  be  held  early  this  week  to  consider  the 
question  of  mixed  agencies.  It  is  anticipated  that  a 
settlement  of  this  controversy  will  be  reached  shortly. 

— The  New  York  Board  of  Fire  Underwriters,  Bu¬ 
reau  of  Surveys,  has  issued  a  report  on  the  fire  which 
occurred  in  the  Elevator  building  and  Brooklyn  East¬ 
ern  Terminal  warehouses,  North  Tenth  street  and 
East  river,  Williamsburgh,  New  York,  November  25, 
1912,  at  1.45  P.  M. 

— The  nominating  committee  of  the  Fire  Under¬ 
writers  Association  of  the  Pacific  has  made  the  follow¬ 
ing  nominations  for  officers:  President,  Thos.  H. 
Williams;  vice-president,  R.  C.  Medcraft;  secretary 
and  treasurer,  Calvert  Meade.  The  annual  meeting 
will  take  place  January  14  and  15. 

— The  Massachusetts  State  Fire  Protection  Associa¬ 
tion  has  been  organized  with  C.  H.  Blackall,  chairman 
of  the  Boston  Chamber  of  Commerce  committee  on  fire 
prevention,  as  president;  Fire  Commissioner  Charles 
II.  Cole,  vice-president,  and  Charles  F.  Danforth,  sec¬ 
retary  and  treasurer. 

— War  rates  on  property  in  Galacia,  Austria-Hun¬ 
gary,  have  advanced  considerably  and  London  Under¬ 
writers  are  charging  sixty  shillings  (  £3)  per  cent  for 
six  months  on  any  shorter  term.  It  is  anticipated 
that  a  still  higher  rate  may  be  charged  if  the  demand 
for  war  insurance  continues  on  th  ■  present  scale. 

—The  Farmers  Trust  Company  of  Anderson,  Ind., 
which  recently  absorbed  the  Netterville-Boland-Dye 
agency,  has  now  absorbed  the  Jackson-Burr  Insurance 
agency,  which  was  the  largest  in  the  city,  the  consoli¬ 
dation  giving  the  Farmers  Trust  Company  practically 
seventy-five  per  cent  of  the  premium  income  of  Ander¬ 
son. 

— Superintendent  Emmet  of  the  New  York  Insur¬ 
ance  Department  has  appointed,  at  the  request  of  Gov¬ 
ernor  Dix,  Lieutenant-Commander  Eckford  C.  DeKay 
military  secretary  to  the  Governor,  as  recorder  in  the 
Insurance  Department.  Commander  McKay  will  have 
charge  of  collating  and  compiling  statistics  for  publi¬ 
cation. 

— Nelson  E.  Briggs,  Illinois  State  agent  for  the  North 
British  and  Mercantile,  will  hereafter  have  general 
supervision  of  the  Illinois  field  and  be  relieved  from 
traveling.  E.  E.  Blodgett,  Cook  County  special  of  the 
company,  takes  the  northern  half  of  Illinois  and  C.  N. 
Hunt,  Mr.  Briggs’  assistant,  will  look  after  the  south¬ 
ern  half. 

— Local  agents  have  been  in  receipt  recently  of  a 
letter  from  “Berka-Donnell-Jacobs,”  general  agents  of 
the  Equitable  Fire,  with  offices  in  the  Ford  building, 
Wilmington,  Del,,  offering  to  place  surplus  lines  and 
special  hazards,  allowing  twenty-five  per  cent  commis¬ 
sion.  The  Equitable  Fire  is  presumably  a  mutual  fire 
company. 

- — The  Insurance  Commissioner  of  Georgia  has  de¬ 
cided  against  the  complainant  in  the  case  of  Patterson 
vs.  The  London  and  Lancashire  Fire.  The  complain¬ 
ant  endeavored  to  establish  the  unreasonableness  of 
the  rate  of  fire  insurance  premium  charged  on  a  piece 
of  property,  with  a  view  to  the  dissolution  of  the  At¬ 
lanta  Insurance  Exchange. 

— Frank  H.  Burnside  has  been  appointed  automobile 
special  agent  of  the  Firemans  Fund  of  San  Francisco, 
succeeding  Charles  R.  Stone,  who  resigned  to  take 
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charge  of  the  automobile  department  of  the  Phoenix  of 
London.  Mr.  Burnside’s  headquarters  are  at  Seattle, 
Wash.,  and  his  territory  embraces  Washington,  Idaho, 
Oregon  and  British  Columbia. 

— Bennie,  Fall  &  Co.  have  succeeded  the  firm  of  W. 
A.  Bennie  &  Co.,  who  for  several  years  have  operated 
a  fire  insurance  agency  at  Nashville,  Tenn.  The  new 
firm  is  composed  of  W.  A.  Bennie  and  T.  H.  Fall,  and 
represent  the  London  Assurance  of  London,  Provi¬ 
dence  Underwriters,  Royal  Indemnity  of  New  York 
and  the  Hartford  Fire  of  Hartford. 

— At  the  recent  forty-sixth  annual  convention  of  the 
American  Institute  of  Architects,  Franklin  H.  Went¬ 
worth,  secretary  of  the  National  Fire  Protection  Asso¬ 
ciation,  talked  upon  “Proper  Co-operation  Between 
the  Architects  and  the  National  Fire  Protection  Asso¬ 
ciation.”  A  committee  on  electrical  code  and  fire  pro. 
tection  made  a  report  at  the  meeting. 

— The  last  meeting  for  the  taking  of  testimony  of 
the  codification  committee  appointed  by  the  last  Illinois 
Legislature  to  revise  the  insurance  laws  took  place  at 
the  LaSalle  Hotel  last  week.  Several  prominent 
underwriters  testified  as  to  the  impracticability  of  the 
making  of  proper  fire  insurance  rates  by  the  State. 
The  next  meeting  wil  be  held  at  Springfield. 

— Albert  de  Roode,  a  son  of  Holger  de  Roode,  the 
well-known  fire  underwriter  of  Chicago,  has  been  ap¬ 
pointed  by  Mayor  Gaynor  of  New  York  as  special  cor. 
poration  counsel  to  take  charge  of  revising  the  methods 
of  the  Examining  Board  of  Plumbers.  It  is  alleged 
that  the  methods  have  not  been  all  they  should  have 
been  in  the  past,  and  Mr.  de  Roode  is  to  suggest  re¬ 
form  measures. 

— The  Attorney  General  of  New  Mexico  has  ruled 
that  corporations  of  that  State  cannot  insure  in  inter¬ 
insurance  exchanges  or  reciprocal  underwriters.  He 
holds  that  a  corporation  organized  to  do  a  mercantile 
business  cannot  lawfully  engage  in  the  business  of 
insurance,  as  would  be  the  case  if  it  assumed  liability 
as  a  reciprocal  underwriter  or  as  a  member  of  an  inter¬ 
insurance  association. 

— Hart  Darlington,  New  York  State  agent,  and 
Harry  W.  Stephenson,  State  agent  for  Minnesota, 
South  Dakota  and  Montana  for  the  Insurance  Com¬ 
pany  of  the  State  of  Pennsylvania  of  Philadelphia, 
have  been  elected  vice-presidents  of  the  company. 
Mr.  Darlington’s  headquarters  are  at  Philadelphia,  and 
Mr.  Stephenson’s  at  Toronto.  Charles  G.  Stone  suc¬ 
ceeds  Mr.  Stephenson  in  Minnesota. 

—The  Missouri  Hand  Book  for  1912-1913  has  been 
published  by  the  Western  Insurance  Review  Company. 
It  is  a  book  of  over  400  pages,  presenting  lists  of  au¬ 
thorized  companies,  with  officers,  capital,  assets  and 
surplus;  of  general  and  special  agents  in  Missouri, 
with  names  of  companies  represented;  and  of  agents 
throughout  the  States,  classified  by  towns,  with  names 
of  companies  represented.  It  also  contains  key  indi¬ 
cations  as  to  fire  protection  in  the  various  towns  and 
is  an  excellent  work  of  its  kind. 


THE  COMPANIES. 


New  Jersey  and  Eagle  Assurance  Co. 

A  letter  sent  out  by  Thomas  I.  Hillery,  presi¬ 
dent,  and  W.  B.  Reed,  secretary,  of  the  New 
Jersey  and  Eagle  Assurance  Company  of  New¬ 
ark,  N.  J.,  indicates  that  the  company,  which  is 
an  investment  corporation,  will  shortly  be  able 
to  finance  the  Eagle  Fire  Insurance  Company, 
which  is  to  conduct  a  reinsurance  business. 
Over  $250,000  had  been  subscribed  up  to  Decem¬ 
ber  27,  1912.  It  is  stated  that  the  Eagle  Fire 
has  already  been  offered  more  business  than 
it  will  be  able  to  accept. 


— The  St.  Louis  River  Valley  Farmers  Mutual  Fire 
Insurance  Association  of  St.  Louis  County,  Minn., 
was  licensed  November  26,  1912. 

— -It  is  expected  that  the  National  Assurance  Com¬ 
pany  of  Washington,  D.  C.,  will  apply  for  a  license 
to  begin  business  shortly  after  January  1,  1913,  with 
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$200,000  capital  and  $125,000  or  more  net  surplus. 
H.  B.  Davidson  is  president  and  B.  T.  Amos  is  secre¬ 
tary. 

— The  United  States  head  offices  of  the  Munich  Re¬ 
insurance  Company  have  been  moved  from  346  Broad¬ 
way,  New  York,  to  Asylum  and  Main  streets,  Hart¬ 
ford,  Conn. 

— The  Motor  Vehicle  Mutual  of  Wisconsin  has  been 
organized  at  Juneau,  Wis.,  to  insure  automobile  own¬ 
ers  against  loss  from  fire.  The  officers  of  the  company 
are:  President,  Edward  T.  Heineman;  vice-president, 
Louis  C.  Pautsch;  secretary,  FI.  A.  Henning;  treas¬ 
urer,  Peter  Peters. 

— The  financial  condition  of  the  Mutual  Creamery 
and  Cheese  Factory  Fire  of  Redwood  Falls,  Minn.,  as 
of  June  27,  1912,  was  as  follows,  according  to  an  ex¬ 
amination  made  by  the  Minnesota  Insurance  Depart¬ 
ment:  Total  admitted  assets,  $6,657;  total  liabilities, 
$5,105;  surplus,  $1,152. 

— An  examination  of  the  Northwestern  Fire  and  Ma. 
line  of  Minneapolis,  Minn.,  made  by  the  Minnesota 
Insurance  Department  as  of  September  30,  1912,  shows 
total  admitted  assets,  $934,004;  total  liabilities  except 
capital,  +330,139;  capital  paid  up,  $300,000;  net  cash 
surplus  over  capital  and  all  other  liabilities,  $303,865. 

—The  National  Assurance  of  Washington,  D.  C.,  a 
Delaware  corporation,  has  been  licensed  in  Delaware, 
with  a  capital  of  $100,000  and  a  surplus  of  $70,000. 
The  rest  of  its  $250,000  of  capital  is  expected  to  be 

paid  in  during  1913.  IF.  Bradley  Davidson  is  presi¬ 

dent  of  the  company;  E.  E.  Jordan,  vice-president, 
and  B.  T.  Amos,  secretary. 

— The  Pelican  Fire  of  Shreveport,  La.,  is  in  process 
of  formation,  with  an  authorized  capital  stock  of 
$300,000  and  a  proposed  surplus  of  $600,000.  W.  C. 
Laning  is  president  and  L.  IF.  Pirkle  is  treasurer, 
while  J.  H.  Eastham,  Mayor  of  Shreveport,  is  chair¬ 
man  of  the  board  of  trustees.  The  stock  is  being 

placed  in  Louisiana  and  Arkansas. 

— The  financial  condition  of  the  Consolidated  Fire 
and  Marine  of  Minneapolis,  Minn.,  as  of  September 
30,  1912,  was  as  follows,  according  to  an  examination 
made  by  the  Minnesota  Insurance  Department:  Total 
admitted  assets,  $371,931;  total  liabilities  except  capi¬ 
tal,  $149,426;  capital  paid  up,  $200,000;  net  cash  sur¬ 
plus  over  capital  and  all  other  liabilities,  $22,505. 


LIFE  INSURANCE. 


Metropolitan  to  Distribute  Bonuses. 

The  directors  of  the  Metropolitan  Life  of  New 
York  early  last  week  declared  bonuses  to  be 
given  to  industrial  policyholders  aggregating 
$6,281,571.  This  sum  will  be  distributed  during 
the  current  year  on  contracts  issued  prior  to 
January  1,  1907.  The  bonuses  are  premiums, 
varying  from  five  to  fifty-two  weeks,  and  mor¬ 
tuary,  varying  from  five  to  thirty  per  cent  of 
the  amount  where  death  occurs  after  the  con¬ 
tracts  have  been  in  force  from  five  to  thirty 
years,  respectively.  Three  classes  of  policies 
are  entitled  to  premium  bonuses — industrial 
whole  life,  $500  endowments  at  age  eighty,  and 
increasing  life  and  endowment. 

Dr.  Lee  K.  Frankel,  in  charge  of  the  health 
and  general  welfare  department  of  the  company, 
was  elected  sixth  vice-president. 


Will  Discuss  Bank  Deposits. 

The  committee  appointed  at  the  Spokane 
meeting  of  the  National  Convention  of  Insur¬ 
ance  Commissioners  to  consider  the  matter  of 
deposits  made  by  insurance  companies  for  spe¬ 
cial  benefits  of  citizens  in  the  municipalities  or 
States  where  made,  will  be  held  at  12  o’clock 
January  19  at  the  office  of  the  Connecticut  In¬ 
surance  Department  at  Hartford.  It  is  the  in- 
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tention  to  discuss  the  treatment  of  such  depos¬ 
its  in  ascertaining  the  financial  condition  of  the 
companies.  The  meeting  will  be  open  to  rep¬ 
resentatives  of  companies  and  those  interested 
in  the  subject.  The  committee  is  composed  of 
Deputy  Superintendent  Appleton  of  New  York, 
Commissioner  Mansfield  of  Connecticut  and 
Commissioner  Hardison  of  Massachusetts. 


Assurance  League  of  America  Merges 
with  Order  of  the  Golden  Seal. 

Hon.  William  T.  Emmet,  Superintendent  of 
Insurance  of  the  State  of  New  'Vork,  has  ap¬ 
proved  the  articles  of  agreement  of  merger  be¬ 
tween  The  Order  of  the  Golden  Seal  of  Roxbury, 
N.  Y.,  and  the  Assurance  League  of  America 
(formerly  known  as  the  Jewelers  League),  of 
New  York  City.  This  brings  to  The  Order  of 
the  Golden  Seal  approximately  $3,500,000  of  in¬ 
surance  in  force  and  assets  of  more  than  $200,- 
000. 

The  Assurance  League  of  America  organised 
as  the  Jewelers  League  in  1877  and  was  origi¬ 
nally  upon  the  pure  assessment  plan,  which  was 
later  changed  to  a  step-rate  plan,  but  those 
rates  were  found  to  be  inadequate,  and  about 
four  years  ago  it  was  reorganized,  the  name 
changed  to  the  Assurance  League  of  America, 
and  plans  contemplating  adequate  rates  adopted. 

A  committee  of  policyholders  obtained  an  offer 
of  reinsurance  of  the  members  from  two  old  line 
life  insurance  companies,  but  certain  objections 
were  raised  to  this  by  the  management  of  the 
League  and  the  matter  was  held  in  abeyance  so 
long  that  it  was  finally  withdrawn.  Propositions 
to  merge  with  at  least  two  other  beneficial  socie¬ 
ties  were  also  considered.  Shortly  afterward  a 
proposition  to  merge  the  Assurance  League  with 
The  Order  of  the  Golden  Seal  was  submitted  to 
the  Insurance  Department.  The  Golden  Seal 
offer  was  unanimously  approved  by  the  National 
Senate  of  the  Assurance  League  and  the  Su¬ 
preme  Camp  of  The  Order  of  the  Golden  Seal, 
and,  following  such  approval,  was  submitted  to 
Superintendent  of  Insurance  Emmet  and  ap¬ 
proved  by  him,  as  above  stated. 

The  Order  of  the  Golden  Seal  was  organized  at 
Roxbury,  N.  Y.,  early  in  1902,  and  incorporated 
March  11  of  that  year  under  the  Insurance  Law 
of  the  State  of  New  York.  It  was  one  of  the 
first  fraternal  beneficiary  societies  to  readjust 
its  plans  and  place  its  members  upon  adequate 
rates  based  upon  the  American  Experience 
Table  of  Mortality  with  three  and  one-half  per 
cent  interest.  Because  of  the  similarity  of  the 
new  plans  which  the  Assurance  League  of  Amer¬ 
ica  had  been  issuing  with  those  of  The  Order  of 
the  Golden  Seal,  the  business  of  the  Assurance 
League  will  merge  most  satisfactorily  and  can 
be  handled  to  the  satisfaction  of  the  members. 


Proposed  Mutualization  of  the 
Prudential. 

It  is  announced  that  a  tentative  plan  has  been 
considered  providing  for  mutualization  of  the 
Prudential  Insurance  Company  of  Newark,  N.  J., 
if  the  necessary  legislation  can  be  had.  A  bill 
along  these  lines  has  been  considered  favorably 
by  the  directors  and  the  board  authorizes  the 
announcement. 

Under  the  terms  of  the  proposed  bill  any 
stock  insurance  company  could  by  a  vote  of  its 
directors  authorize  a  change  to  the  mutual 
basis.  The  courts  would  then  be  asked  to  ap¬ 
point  one  or  more  disinterested  persons  to  ap¬ 


praise  the  value  of  the  stock,  taking  into  con¬ 
sideration  its  par  value,  the  dividends  paid 
thereon  and  the  eventual  rights  of  the  stock¬ 
holders.  A  report  of  the  appraisement  would 
then  be  made  to  the  chancellor  for  his  confir¬ 
mation,  after  which  the  stockholders  could  by 
a  majority  vote  authorize  the  purchase  of  the 
stock  by  the  company  at  the  appraised  value. 
This  authorization  would  then  be  subject  to  ap¬ 
proval  by  the  Department  of  Banking  and  In¬ 
surance. 


Cosmopolitan  Life,  Atlanta,  Ga.® 

Following  the  resolution  to  reorganize  the 
Cosmopolitan  Life  of  Atlanta,  Ga.,  adopted  at  a 
recent  stockholders’  meeting,  as  noted  in  The 
Spectator  of  last  week,  the  following  officers 
have  tendered  their  resignations:  General  Clif¬ 
ford  L.  Anderson,  president;  E.  M.  Yow,  vice- 
president;  Dr.  W.  P.  Nicholson,  medical  exam¬ 
iner;  Joseph  Hirsch,  treasurer;  J.  S.  Hollings- 
head,  secretary;  W.  L.  Pomeroy,  assistant  treas¬ 
urer,  and  E.  M.  Hafer,  actuary. 


Scranton  Life  to  Build. 

It  has  been  announced  by  President  J.  S.  Mc- 
Anulty  that  the  Scranton  Life  of  Scranton,  Pa., 
at  a  special  meeting  of  the  board  of  directors 
has  purchased  a  home  office  site  for  $136,000. 
The  lot  is  150  feet  on  the  front,  facing  Court 
House  Square,  and  93  feet  deep.  It  also  fronts 
on  another  street,  so  that  on  two  sides  the  light 
cannot  be  cut  off.  This  entire  site  will  be  used 
for  the  erection  of  an  ultra-modern  twelve- 
story  home  office  building,  plans  for  which  will 
be  prepared  shortly. 

The  growth  of  the  Scranton  Life  since  its  or¬ 
ganization  in  1907  has  been  such  as  to  amply 
justify  its  directors  in  supporting  President 
McAnulty  in  his  home  office  plan,  which  he 
brought  up  about  a  year  ago.  A  special  com¬ 
mittee  of  the  board  selected  the  location,  which 
is  ideal. 


Completes  Itinerary. 

Neil  D.  Sills,  president  of  the  National  Asso¬ 
ciation  of  Life  Underwriters,  has  completed  his 
itinerary  for  a  trip  through  West  Virginia,  Ohio, 
Michigan,  Indiana,  Illinois  and  Kentucky.  Ar¬ 
rangements  have  been  made  for  a  banquet  in 
Mr.  Sills’  honor  at  every  city  with  the  exception 
of  Akron,  Ohio,  where  a  luncheon  will  be  served. 
Mr.  Sills  has  arranged  to  travel  at  night  in  or¬ 
der  to  give  each  association  the  benefit  of  his 
entire  day.  The  itinerary  is  as  follows: 

January  2,  leave  Richmond;  January  4,  Grand 
Rapids,  Mich.;  January  6,  Detroit,  Mich.;  Janu¬ 
ary  7,  Cincinnati,  Ohio;  January  8,  Columbus, 
Ohio;  January  9,  Wheeling,  W.  Va.;  January  10, 
Youngstown,  Ohio;  January  11,  Erie,  Pa.;  Janu¬ 
ary  13,  Akron,  Ohio;  January  13,  Cleveland, 
Ohio  (night);  January  14,  Toledo,  Ohio;  January 
15,  Lima,  Ohio;  January  16,  Fort  Wayne,  Ind.; 
January  17,  Chicago,  Ill.;  January  18,  Indian¬ 
apolis,  Ind.;  January  20,  Louisville,  Ky. 


Nollen  Elected  Secretary. 

Gerard  S.  Nollen  has  been  elected  secretary  of 
the  Bankers  Life  of  Des  Moines,  la.,  to  suc¬ 
ceed  his  brother,  Henry  S.  Nollen,  who  becomes 
connected  with  the  Equtable  of  Iowa,  of  Des 
Moines.  Gerard  S.  Nollen  is  actuary  of  the 
Bankers  Life,  and  will  continue  to  fill  that  office 
in  connection  with  his  new  duties  as  secretary. 


A  Practical  Holiday  Gift. 

The  Columbia  Knickerbocker  Trust  Company 
of  New  York  presented  all  its  employees,  over 
five  months  in  service,  with  Christmas  gifts  in 
the  form  of  $1000  ordinary  life  policies  in  the 
New  York  Life  Insurance  Company.  These  poli¬ 
cies  are  payable  to  whomever  the  insured  desig¬ 
nates,  and  will  be  continued  as  long  as  he  stays 
in  the  service  of  the  company. 


Figures  of  the  New  York  Life  for  1912. 

Promptly  at  the  close  of  the  old  year  the  New 
York  Life  announced  that  its  new  business  for 
1912  exceeded  $198,000,000,  a  gain  of  $22,000,000 
over  1911.  Insurance  in  force  increased  by  $68,- 
000,000  and  is  now  about  $2,170,000,000.  Pay¬ 
ments  to  policyholders  exceeded  $57,000,000,  of 
which  $25,000,000  was  for  death  claims  and  $11,- 
000,000  for  dividends.  Some  $27,000,000  was 
loaned  to  policyholders  during  the  year. 


Royal  Achates  Would  Reinsure. 

An  application  has  been  made  to  State  Audi¬ 
tor  Barton  of  Nebraska  by  the  Royal  Achates 
of  Omaha  for  permission  to  reinsure  in  the 
Western  Life  Indemnity  of  Chicago.  The  so¬ 
ciety  has  4022  members  with  $3,417,500  of  in¬ 
surance  in  force.  Of  this  membership  1717  live 
in  Nebraska. 


To  Reduce  Capital. 

The  Texas  attorney  general’s  department  has 
approved  an  amendment  to  the  charter  of  the 
Sam  Houston  Life  of  Dallas,  providing  for  a 
reduction  in  the  company’s  authorized  capital 
stock  from  $300,000  to  $100,000.  The  present 
paid-up  capital  of  this  company  is  $169,380. 


S.  B.  E.  Seese  Elected  Secretary. 

S.  B.  E.  Seese  of  Columbus,  Ohio,  has  been 
elected  secretary  of  the  Great  Northern  Life  of 
Grand  Forks,  S.  D.,  effective  January  1.  Mr. 
Seese  has  been  for  many  years  connected  with 
the  Prudential  of  Newark. 


North  State  Life  Entertains. 

The  North  State  Life  of  Kinston,  N.  C.,  enter¬ 
tained  its  field  men  recently  in  the  home  office 
city.  The  festivities  opened  with  a  barbecue  at 
the  Second  Regiment  Armory  at  which  one  hun¬ 
dred  were  present.  The  business  meetings  were 
held  in  the  afternoon  at  the  home  office,  where 
Mayor  La  Roque,  of  Kinston  gave  the  address 
of  welcome.  The  officers  of  the  company  gave 
talks  and  responses  were  heard  from  several 
prominent  managers  and  agents. 


Guarantee  Fund  Life,  Omaha,  Neb. 

At  a  recent  meeting  of  the  directors  of  the 
Guarantee  Fund  Life  Association  of  Omaha, 
J.  C.  Buffington,  formerly  secretary  of  the  com¬ 
pany,  was  elected  president.  The  company  ex¬ 
perienced  a  very  successful  year,  writing  over 
$20,000,000  in  new  business. 


Ask  for  Receiver  for  Central  Life. 

LOUISVILLE,  December  30. — W.  L.  Hopkins,  a 
ockholder  of  the  Central  Life  of  Louisville, 
s  filed  suit  in  the  Jefferson  Circuit  Court  in 


8 


January  2,  1913 


Louisville,  asking  for  the  appointment  of  a  re¬ 
ceiver  and  that  the  affairs  of  the  company  be 
wound  up.  It  is  charged  that  W.  H.  Gregory, 
president  of  the  company,  has  wasted  the  sur¬ 
plus  of  the  Central  Life  in  an  effort  to  secure 
control  of  the  Citizens  National  Life,  of  which 
he  was  formerly  president,  and  the  court  Is 
asked  to  enjoin  the  company  from  attempting 
to  buy  the  stock  of  the  Citizens  National.  Mr. 
Gregory  has  filed  an  answer  on  behalf  of  the 
Central  Life  in  which  charges  are  made  against 
Hopkins  and  the  Citizens  National,  and  that  the 
suit  was  brought  for  the  sole  purpose  of  embar¬ 
rassing  him  in  his  campaign  for  election  to  the 
presidency  of  the  Citizens  National.  The  annual 
meeting  of  the  latter  is  to  be  held  January  8. 


Many  Bills  for  Nebraska  Legislature. 

OMAHA,  December  24. — Insurance  legislation 
is  to  occupy  a  great  deal  of  the  time  of  the 
Nebraska  Legislature,  which  is  to  convene  this 
month  at  Lincoln.  An  attempt  will  be  made  to 
secure  legislation  that  will  compel  Eastern  in¬ 
surance  companies  doing  business  in  the  State 
to  invest  a  given  per  cent  of  their  reserve  in 
the  State  instead  of  sending  it  East,  as  it  is 
charged  they  are  doing  now.  A  bill  will  also 
be  introduced  providing  for  an  office  of  Insur¬ 
ance  Commissioner.  Hitherto  the  State  Audi¬ 
tor  has  been  delegated  with  authority  in  insur¬ 
ance  matters. 


Life  Notes 

— John  T.  Winship  of  Saginaw,  Mich.,  has  been 
chosen  to  succeed  C.  A.  Palmer  as  Commissioner  of 
Insurance  of  Michigan,  effective  July  1,  1913. 

— Ira  F.  Archer  has  resigned  as  assistant  secretary 
of  the  Tennessee  Life  of  Nashville  to  become  secre¬ 
tary  of  the  Cotton  States  Life  of  Tupelo,  Miss. 

— The  General  Agents  Association  of  the  Provident 
Life  and  Trust  of  Philadelphia  will  hold  its  conven¬ 
tion  at  the  home  office  Janury  14-16,  inclusive. 

— The  Mississippi  Life  Underwriters  Association  at 
a  recent  meeting  endorsed  the  publicity  and  co-oper¬ 
ative  plans  of  the  National  Association  for  the  coming 
year. 

— The  fourth  annual  meeting  and  banquet  of  the 
Green  Signal  Club,  made  up  of  the  leading  agents  of 
the  Illinois  Life,  will  be  held  at  the  Hotel  La  Salle, 
Chicago,  January  10. 

— D.  Ansley  has  been  appointed  superintendent  of 
agencies  of  the  Prudential  of  San  Antonio,  Tex.  He 
was  formerly  connected  with  the  Mississippi  Valley  of 
Little  Rock  and  more  recently  with  the  San  Antonio 
Life. 

— W.  D.  Current,  general  agent  with  Ira  B.  Jackson 
at  Denver  for  the  Pacific  Mutual  of  Los  Angeles,  has 
been  engaged  by  the  Denver  University  to  lecture  on 
life  insurance  in  its  course  recently  inaugurated.  In 
this  capacity  he  represents  the  National  Association  of 
Life  Underwriters. 

— C.  J.  Hebert,  agency  manager  at  Chattanooga  for 
the  Inter-Southern  Life  of  Louisville,  has  been  re¬ 
leased  from  custody  at  Nashville  on  a  writ  of  habeas 
corpus  following  his  arrest  for  his  alleged  connection 
with  the  sale  of  stock  of  the  Seminole  Securities  Com¬ 
pany  in  South  Carolina. 

— On  January  1,  1913,  the  well-known  firm  of 
Willcox,  Peck  &  Hughes,  New  York,  will  open  a  life 
insurance  deparment.  Finn  Sandberg,  formerly  with 
the  Mutual  Life  of  New  York,  will  be  in  charge.  It 
is  expected  that  they  will  put  a  large  amount  of  busi¬ 
ness  on  their  books  in  this  line. 

— J.  H.  Smith,  general  agent  for  the  Massachusetts 
Mutual  at  Nashville,  Tenn.,  achieved  a  record  during 
the  past  year,  ranking  his  agency  first  in  the  United 
States.  The  agency  is  first  in  number  of  applications, 
written  and  delivered  business,  and  the  new  business 
for  1912  was  considerably  above  $3,000,000. 

— Perez  F.  Huff  leaves  New  York  to-day  to  attend 
the  agency  convention  of  the  Union  Central  Life  at 
the  home  office  in  Cincinnati.  The  company  had  a 
remarkably  fine  year  in  1912,  as  during  the  eleven 
months  ending  with  November  its  paid-for  new  busi¬ 
ness  exceeded  the  whole  of  1911  by  more  than  $9,000,- 
000.  Mr.  Huff  also  had  another  successful  year. 
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Pan-American  Life,  New  Orleans. 

Among  the  numerous  new  life  insurance  com¬ 
panies  which  commenced  operations  during  the 
year  1912,  the  Pan-American  Life  Insurance  Com¬ 
pany  of  New  Orleans  undoubtedly  occupies  the 
most  prominent  position.  After  several  months 
devoted  to  the  work  of  preliminary  organization, 
the  company  was  ready  to  enter  the  field  for  ac¬ 
tive  business  on  April  1  last,  and  since  that 
time  has  received  applications  for  nearly 
$8,000,000  in  new  business.  Soon  after  it  com¬ 
menced  operations  an  opportunity  presented 
itself  to  absorb  the  Louisiana  National  Life,  a 
five-year-old  company  of  New  Orleans  which 
had  about  $5,000,000  of  business  on  its  books. 
With  this  addition  the  company1  will  in  all  prob¬ 
ability  show  in  its  first  annual  statement  out¬ 
standing  insurance  of  over  $10,000,000,  consti¬ 
tuting  a  new  first  year’s  record. 

The  Pan-American  Life  was  organized  with 
an  authorized  capital  of  $1,000,000  and  a  surplus 
of  $750,000,  all  of  which  has  been  subscribed 
for,  and  a  financial  statement  as  of  September 
30  last  shows  that  the  capital  paid  in  amounted 
to  $655,830,  while  $421,350  had  also  been  paid  on 
surplus  account,  and  the  balance  due  to  make 
up  the  total  capital  and  surplus  is  being  rapidly 
paid.  On  the  same  date  the  total  available 
cash  resources  of  the  company  amounted  to 
$1,961,955,  and  the  close  of  the  year  saw  the 
assets  well  beyond  the  $2,000,000  mark. 

The  company  is  now'  operating  in  Louisiana, 
Mississippi,  Georgia,  Florida,,  Alabama,  North 
Carolina,  Virginia  and  in  all  the  Central  Ameri¬ 
can  republics.  In  a  short  time  it  expects  to 
enter  Cuba,  Porto  Rico,  Arkansas,  Texas  and 
Oklahoma.  The  foreign  business  is  handled 
through  general  agents  located  at  the  principal 
points  in  Central  America,  and  all  such  busi¬ 
ness  is  written  on  the  tropical  rate.  The  home 
office  of  the  company  is  on  the  thirteenth  floor 
oj  the  Whitney  Central  National  Bank  building 
in  New  Orleans,  where  every  convenience  is 
provided  for  the  prompt  transaction  of  business. 

A  very  strong  board  of  directors  has  been 
selected  to  guide  the  affairs  of  this  company, 
and  in  addition  the  Pan-American  has  the  ad¬ 
vantages  of  an  advisory  board  made  up  of 
prominent  men  in  various  sections  of  its  terri¬ 
tory.  With  the  hearty  co-operation  of  these 
gentlemen  the  Pan-American  has  found  itself 
able  to  become  well  established  in  a  brief  space 
of  time. 

The  official  staff  of  the  company  is  headed  by 
Crawford  H.  Ellis  as  president.  Mr.  Ellis,  who  is 
a  leading  official  of  the  United  Fruit  Company, 
is  a  young  man  of  energetic  temperament  and 
marked  ability.  Vice-President  and  Agency 
Manager  E.  G.  Simmons  is  one  of  the  most 
aggressive  men  in  the  life  insurance  field  to¬ 
day,  and  possesses  the  faculty  of  imbuing  his 
agents  with  his  own  spirit.  He  has  proven  his 
worth  as  an  agency  manager  in  the  short  period 
of  the  company’s  existence,  and  as  he  is  still 
a  young  man  it  is  certain  that  he  will  create 
still  higher  records  in  the  future.  Portraits  of 
both  Mr.  Ellis  and  Mr.  Simmons  are  presented 
elsewhere  in  this  issue  of  The  Spectator. 
Other  officers  of  the  company  are:  First  vice- 
president,  S.  Locke  Breaux;  vice-presidents,  W. 
B.  Thompson  and  A.  Dumser;  secretary  and 
treasurer,  James  L.  Wright,  actuary  and  audi¬ 
tor,  Isaac  Davenport,  formerly  actuary  of  the 
Virginia  Insurance  Department;  general  coun¬ 
sel,  Eugene  J.  McGivney,  for  many  years  assist¬ 
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ant  Secretary  of  State  and  Insurance  Commis¬ 
sioner  of  Louisiana;  medical  director,  Dr.  Mar¬ 
ion  Souchan.  J.  B.  Sinnott  and  H.  B.  Schreiber 
are  additional  members  of  the  board  of  directors. 

The  Pan-American  Life  has  made  a  splendid 
start,  and  as  it  has  abundant  financial  re¬ 
sources,  a  most  efficient  corps  of  officers  and  a 
capable  agency  force,  its  continued  success  is 
assured. 

New  World  Life,  Spokane,  Wash. 

In  the  ten  months  ending  with  October  last, 
the  New  World  Life  of  Spokane,  Wash.,  mate¬ 
rially  increased  its  capital,  assets  and  surplus. 
At  the  close  of  that  month  it  showed  assets  of 
$777,223,  a  capital  of  $538,279  and  a  net  surplus 
to  policyholders  of  $230,885.  It  will  be  seen  that 
the  surplus  is  unusually  large  in  proportion  to 
the  capital.  The  company  has  invested  $625,670 
of  its  assets  in  real  estate  mortgage  loans,  and 
is  continuing  that  policy  as  additional  funds 
come  in.  Good  progress  is  also  being  made  in 
procuring  insurance,  and  for  1913  the  agency  de¬ 
partment  is  laying  plans  for  a  minimum  produc¬ 
tion  of  $5,000,000  of  new  business.  A  number  of 
States  have  already  been  entered  and  other  ter¬ 
ritory  will  be  speedily  opened  up.  The  stock¬ 
holders  are  located  in  every  State  of  the  Union, 
as  well  as  in  foreign  countries,  and  their  co¬ 
operation  is  counted  upon  to  keep  the  company 
well  supplied  with  applications.  The  officers  of 
the  New  World  Life  are:  John  J.  Cadigan,  presi¬ 
dent;  Henry  B.  Luhn,  vice-president  and  medi¬ 
cal  director;  Edward  J.  O’Shea,  secretary; 
Thomas  A.  E.  Lally,  attorney. 

Merchants  Life  Association. 

The  Merchants  Life  Association  of  Burlington, 
la.,  will  issue  a  new  contract  for  1913  embody¬ 
ing  an  incontestable  feature  after  two  years  ex¬ 
cept  for  non-payment  of  premiums.  Permanent 
total  disability  features  will  also  be  provided.  A 
remarkably  low  mortality  has  been  experienced 
during  1912.  There  was  added  during  previous 
two  years  net  $2,000,000  of  business,  but  deaths 
exceeding  those  of  1910  and  1911  show  an  in¬ 
crease  of  but  $10,000.  The  company  now  has 
over  $1,000,000  in  assets. 

American  National  Insurance  Company. 

The  ordinary  department  of  the  American  Na¬ 
tional  Insurance  Company  of  Galveston,  Tex., 
had  about  $5,500,000  of  applied-for  business  dur¬ 
ing  the  past  year,  over  $4,500,000  of  which  was 
issued  and  about  $4,000,000  paid-for.  This  com¬ 
pany  is  preparing  to  enter  the  State  of  Cali¬ 
fornia  early  in  Janua^-,  and  its  representatives 
will  visit  that  territory  with  the  view  of  mak¬ 
ing  one  or  two  general  agency  contracts.  They 
will  have  two  or  three  novelty  policies  early 
in  the  new  year.  The  industrial  department 
issued  over  $5,000,000  of  business  and  will  show 
handsome  gains.  It  has  been  an  exceptionally 
good  year  for  the  health  and  accident  depart¬ 
ment. 

New  England  Mutual  Life’s  Good  Year. 

A  continuation  of  the  progress  which  has 
marked  the  old  established  New  England  Mu¬ 
tual  Life  of  Boston  for  some  years  past  is  re¬ 
corded  in  advance  figures  showing  the  business 
written  and  insurance  gained  during  1912.  For 
five  successive  years  the  company’s  agents  have 
contributed  an  increasing  volume  of  new  busi¬ 
ness,  and  in  the  same  period  the  annual  accre¬ 
tions  to  the  amount  in  force  have  steadily  in- 
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creased.  The  year  1912  shows  all  previous  rec¬ 
ords  eclipsed  with  $34,703,430  of  new  business 
paid  for  and  over  $21,400,000  added  to  the  out¬ 
standing  business. 

The  company  inaugurates  1913  with  a  new  edi¬ 
tion  of  its  policy  contracts,  in  which  still  fur¬ 
ther  liberal  concessions  are  made  to  policy¬ 
holders.  Among  the  new  features  of  the  policy 
are  the  elimination  of  the  restriction  as  to  mili¬ 
tary  and  naval  service  in  time  of  war  after  one 
year,  the  addition  of  a  premium  loan  clause 
available  after  two  years,  a  paid-up  or  endow¬ 
ment  provision  and  a  conversion  option. 

Michigan  State  Life. 

The  Michigan  State  Life  of  Detroit,  Mich.,  has 
recently  been  examined  by  the  Insurance  De¬ 
partment  of  its  home  State.  The  report  com¬ 
mended  the  manner  in  which  accounts  and  rec¬ 
ords  are  kept  and  the  high  class  of  business 
written.  The  company  has  been  bending  every 
effort  to  secure  $1,000,000  in  paid  for  business 
during  the  closing  months  of  the  past  year. 

Southwestern  Life  of  Dallas,  Texas. 

The  Southwestern  Life  Insurance  Company 
closes  what  appears  to  be,  from  all  indications, 
the  most  prosperous  year  in  its  history.  It  will 
show  nearly  $20,000,000  of  insurance  in  force  on 
a  paid-for  basis,  admitted  assets  of  approxi¬ 
mately  $2,000,000,  and  a  substantial  increase  in 
its  surplus  to  policyholders. 

This  means  an  increase  in  insurance  in  force 
of  practically  $3,000,000,  obtained  without  re¬ 
course  to  any  high  pressure  methods  and  at 
commission  rates  considerably  lower  than  those 
being  paid  by  other  local  companies.  The  Ac¬ 
tuary  of  the  Insurance  Department,  in  a  recent 
examination  of  the  Southwestern  Life  Insurance 
Company,  stated:  “The  affairs  of  the  company 
are  most  ably  managed,  and  all  its  records  are 
in  excellent  shape.  The  treatment  of  the  pol¬ 
icyholders  has  been  fair  and  equitable  and 
claims  have  been  promptly  paid.  Evidences  are 
not  lacking  that  the  company  enjoys  the  con¬ 
fidence  of  the  insuring  public,  a  confidence  ap¬ 
parently  well  deserved.” 


— The  Commercial  Life  of  Indianapolis  reports 
$027,000  new  business  written  during  1912  up  to  De¬ 
cember  23.  The  average  insurance  per  policy  was  ap¬ 
proximately  $1500. 

— The  Lincoln  National  Life  of  Fort  Wayne,  Ind., 
wrote  about  $3,000,000  of  paid-for  business  last  year, 
as  compared  with  $1,885,000  in  1911.  Ninety-one  per 
cent  of  all  insurance  in  force  January  1,  1912,  has 
renewed. 


CASUALTY,  SURETY  & 
MISCELLANEOUS. 


New  Amsterdam  Casualty  Increases 
Resources. 

Last  week  the  New  Amsterdam  Casualty  of 
New  York  reduced  its  capital  from  $314,000  to 
$250,000,  and  on  the  following  day  issued  1500 
shares  of  new  stock,  par  value  $100,  at  $125,  all 
of  which  were  immediately  subscribed.  By  this 
action  the  company’s  capital  was  increased  to 
$400,000  and  surplus  augmented  by  $101,900.  The 
directors  also  decided  to  amend  the  charter  so 
that  the  following  lines  may  be  written:  Acci¬ 
dent  and  health,  liability,  compensation,  fidel¬ 
ity  and  surety,  burglary  and  theft,  plate  glass, 
steam  boiler,  flywheel,  teams  and  automobile, 
property  damage  and  collision.  The  New  Am¬ 
sterdam  begins  the  new  year  with  permits  to 


write  every  class  of  miscellaneous  insurance  ex¬ 
cept  sprinkler,  which  it  elected  to  omit  from  the 
charter. 


Will  Fight  Liability  Act. 

The  Iowa  State  Manufacturers  Association  is 
organizing  local  associations  which  will  join  in 
the  fight  against  the  proposed  employers’  liabil¬ 
ity  act  as  it  is  recommended  by  the  Employers’ 
Liability  Commission.  A  local  association  has 
been  organized  at  Keokuk.  In  the  meantime 
organized  labor  is  lining  up  for  a  plan  which 
provides  that  the  State  guarantee  the  payment 
of  losses  instead  of  leaving  that  duty  to  the  em¬ 
ployers  themselves  through  mutual  insurance 
companies  or  reinsurance  of  their  risks.  Under 
the  plan  as  proposed  by  organized  labor,  it 
would  be  necessary  for  the  State  to  collect  the 
assessments  from  employers  and  disburse  the 
rewards  to  employees. 


Washington  State  Liability  Experience. 

The  Washington  liability  insurance  fund,  op¬ 
erating  under  the  control  of  the  State,  has  accu¬ 
mulated  the  longest  experience  of  any  such  ex¬ 
periment  in  this  country.  Since  the  compensa¬ 
tion  act  became  effective  October  1,  1911,  the 
State  Commission  has  collected  $1,200,000  in  as¬ 
sessments  from  employers  and  has  paid  $600,000 
to  injured  claimants,  setting  aside  $284,000  for 
pensions  allowed  the  dependents  of  killed  work¬ 
men.  In  the  fourteen  months  there  have  been 
228  accidental  deaths  in  the  hazardous  occupa¬ 
tions  covered  by  the  act,  the  lumber  and  milling 
interests  furnishing  the  largest  number  with 
104  fatalities.  Coal  mining  followed  with  21. 


Discontinues  Employers’  Liability. 

The  Preferred  Accident  of  New  York  will  dis¬ 
continue  writing  employers’  liability  and  work¬ 
men’s  compensation  insurance,  owing  to  the 
small  volume  of  business,  which  does  not  war¬ 
rant  its  continuance.  The  business  in  these 
lines  on  the  books  will  not  be  renewed.  The 
automobile  liability  and  other  casualty  lines 
taken  on  at  the  time  the  liability  business  was 
started  will  be  continued. 


Casualty  Men  to  Meet  in  the  South. 

The  mid-winter  meeting  of  the  Detroit  Con¬ 
ference  will  be  held  at  the  Hotel  Patten,  Chat- 
tonooga,  Tenn.,  February  12  and  13.  The 
Southern  Casualty  and  Surety  Conference  and 
the  National  Mutual  Union  will  meet  at  the 
same  hotel  during  the  same  week,  and  the  meet¬ 
ing  will  be  one  of  more  than  ordinary  interest. 
The  convention  will  be  a  purely  business  meet¬ 
ing,  like  all  previous  mid-winter  conventions. 


Fidelity  Accident  Reinsures. 

The  Fidelity  Accident  of  Saginaw,  Mich.,  has 
disposed  of  its  business  and  plant  to  the  United 
States  Health  and  Accident,  also  of  Saginaw. 
W.  H.  Howland,  secretary  and  general  manager, 
A.  M.  Neuendorf,  assistant  secretary,  and  E.  M. 
Locke,  claim  examiner  of  the  Fidelity,  will  be¬ 
come  connected  with  the  absorbing  company. 


Zurich  Accident  and  Liability. 

The  Zurich  Accident  and  Liability  of  Zurich 
of  Switzerland  has  made  its  statutory  deposit 


at  Albany  and  been  licensed  in  New  York  State. 
The  company  will  be  able  to  write  liability,  ac¬ 
cident  and  health,  burglary,  automobile,  col¬ 
lision  and  property  damage,  and  will  probably 
commence  business  shortly.  J.  G.  Hilliard  will 
be  the  New  York  City  manager. 


Reinsures  Some  Southern  Business. 

The  Georgia  and  Florida  accident  and  health 
business  of  the  Great  Eastern  Casualty  of  New 
York  has  been  turned  over  to  the  General  Acci¬ 
dent  of  Perth,  Scotland.  George  P.  Dickson, 
State  manager  for  the  Great  Eastern,  has  be¬ 
come  connected  with  the  General  in  that  ter¬ 
ritory. 


Amendments  to  Compensation  Law. 

CLEVELAND,  December  30—  In  its  first  an¬ 
nual  report  to  the  Governor  the  State  Liability 
Board  of  Awards  recommends  more  than  twenty 
amendments  to  the  workmen’s  compensation 
law,  one  of  which  is  intended  to  drive  the  lia¬ 
bility  companies  out  of  business  in  the  State. 
Among  other  things  it  recommends  an  amend¬ 
ment  that  will  require  all  companies  to  place 
in  their  policies  a  clause  stating  that  they 
do  not  cover  in  case  of  wilful  negligence 
or  violation  of  the  State  laws  or  city  or¬ 
dinances  by  an  employer  or  his  representa¬ 
tives.  This  would  nullify  the  policies  to  a  large 
extent.  It  is  the  same  idea  that  Attorney  Gen¬ 
eral  Hogan  included  in  his  opinion  to  Super¬ 
intendent  of  Insurance  Moore  some  months  ago. 
Mr.  Moore  at  that  time  issued  an  order  that 
policies  should  contain  these  conditions,  but  the 
companies  did  not  make  any  change  in  their 
contracts.  They  held  that  Mr.  Hogan  was  mis¬ 
taken  in  his  idea  of  the  law  and  that  the  De¬ 
partment  had  no  authority  to  issue  an  order  to 
that  effect.  Mr.  Moore  did  not  attempt  to  en¬ 
force  the  ruling.  Another  amendment  recom¬ 
mended  by  the  Board  would  virtually  result  in 
making  the  law  compulsory  upon  all  employers, 
although  not  couched  in  terms  that  would  show 
this  clearly.  It  is  claimed  that  one  of  the  new 
amendments  to  the  State  constitution  will  allow 
this  now,  where  it  was  uncertain  when  the  first 
compensation  law  was  enacted.  The  Board  calls 
the  Ohio  law  the  best  now  in  operation. 


— The  Bankers  Accident  Association  of  East  St. 
Louis,  Ill.,  reports  heavy  increases  in  its  1912  business 
over  that  of  1911. 

— Harry  P.  Brainard,  the  well-known  insurance  man 
of  Buffalo,  has  been  appointed  general  agent  at  that 
point  for  the  Prudential  Casualty  of  Indianapolis. 

— F.  Robertson  Jones  has  resigned  as  assistant  sec¬ 
retary  of  the  Fidelity  and  Casualty  of  New  York  to 
become  secretary  of  the  new  Workmens  Compensation 
Publicity  Bureau. 

— The  Sioux  City  Life  and  Casualty  is  being  or¬ 
ganized  by  men  connected  with  the  Dakota  Casualty 
company  of  Sioux  Falls,  and  will  write  life,  health  and 
accident  insurance. 

— The  Rex  Health  and  Accident  of  Vincennes,  Ind., 
has  been  incorporated  and  licensed  in  Indiana.  The 
incorporators  were  John  H.  Toy,  Rose  M.  Toy,  Carl 
W.  Miles,  William  S.  Moberly  and  Thomas  J.  Moberly. 

- — The  Illinois  Surety  Company  recently  authorized 
an  increase  in  capital  stock  of  $250,000,  sold  at  a  price 
which  would  also  add  $100,000  to  the  surplus.  This 
was  over-subscribed,  and  payment  was  called  for  by 
December  24. 

— Askew  &  Co.,  State  agents  at  Nashville,  Tenn., 
for  the  Western  Casualty  and  Guaranty  of  Dallas, 
Tex.,  have  met  with  great  success,  having  written  in 
premiums  considerably  more  than  $2000  in  the  short 
time  they  have  had  the  agency. 

— The  London  Guarantee  and  Accident  will,  on 
January  1,  open  its  own  Boston  claim  department  for 
the  adjustment  of  liabilities  and  compensation  claims. 
The  department  will  be  in  charge  of  Mr.  Washburn 
of  the  company’s  New  York  office,  who  will  be  assisted 
by  II.  F.  Avery. 


IO 


> 


CRAWFORD  H.  ELLIS, 

President,  Pan-American  Life  Insurance  Company, 
New  Orleans,  La. 


The  Spectator,  January  2,  1913. 


E.  G.  SIMMONS, 


Vice-President,  Pan-American  Life  Insurance 
New  Orleans,  La. 


Company, 


The  Spectator,  January  2,  1913. 


January  9,  1913 


Editorial  Department 


The  S  PECTATOR 

The  Spectator,  established  in  1868,  is  a 
weekly  journal  devoted  to  promoting  the  best 
interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States, 
Canada  and  Mexico  is  Four  Dollars  per 
annum,  postage  prepaid.  To  all  foreign  coun¬ 
tries  in  the  Postal  Union,  Five  Dollars  per 
annum. 

The  Spectator  has  a  larger  circulation  than 
any  other  insurance  journal — and  carries  no 
"deadhead”  subscriptions. 

THE  SPECTATOR  COMPANY, 
Publishers. 

Arthur  L.  J.  Smith,  Pres.  Robert  W.  Blake,  Sec’y- 
Address,  135  William  St.,  N.  Y. 

Telephone.  John  231,  John  232. 

WESTERN  DEPARTMENT.  Insurance  Exchange, 

175  W.  Jackson  Boulevard,  Chicago,  Ill.  Telephone, 
Wabash  531. 


[All  persons  residing  in  America  who  may  desire 
ito  purchase  publications  issued  by  Charles  &  Edwin 
Layton,  of  London,  should  order  through  The  Spec¬ 
tator  Company.  As  sole  selling  agents  in  America 
for  that  well-known  firm,  all  orders  for  their  publica¬ 
tions  are  filled  through  this  company.] 

Copyright,  1913,  by  The  Spectator  Company.  New 
York. 


Vol.  XC.  THURSDAY,  JAN.  9,  1913.  No.  2 


THE  “ ARSON  EXHIBIT.” 

N  the  past  week  there  has  been  what 
the  fire  department  terms  an  “Arson 
Exhibit”  in  New  York  city,  consisting 
plainly  of  fire  insurance  policies.  There 
were,  perhaps,  135  or  more  policies 
issued  by  nearly  as  many  fire  insurance 
(Companies,  each  purporting  to  insure 
household  furniture  to  the  amount  of 
$500  or  $1000.  There  was  nothing 
strange  about  the  policies  in  themselves, 
but  each  policy  was  prominently  labeled 
substantially  as  follows :  “This  policy 
covers  $1000  fire  insurance  on  property 
worth  only  $3.96.”  Another  feature  of 
the  exhibit  was  a  cage  containing  two 
chairs,  a  gas  stove  and  a  few  odds  and 
ends,  upon  which  it  was  stated  $127,- 
500  of  fire  insurance  had  been  secured. 
The  intent  of  this  exhibit  was  evidently 
to  convey  the  impression  that  the  fire 
insurance  companies  conduct  their  busi¬ 
ness  in  a  slip-shod  fashion  and  issue 
their  policies  so  freely  as  to  encourage 
incendiarism.  While  it  may  be  true 
that  the  companies  cannot  give  the  small 
business  the  attention  which  they  do 
the  large  risks,  it  is  equally  true  that 
they  are  as  careful  in  the  issuance  of 
Small  policies  as  the  circumstances  and 
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the  income  therefrom  will  permit  them 
to  be.  Many  of  the  policies  in  the 
“Arson  Exhibit”  were  for  $500  each, 
with  premiums  of  $2  each.  It  is  clear 
that  if  a  commission  of,  say,  thirty  per 
cent,  or,  in  these  cases,  sixty  cents  per 
policy,  is  to  include  the  remuneration 
of  the  agent  and  the  broker  and  cover 
their  expenses  in  the  matter,  the  com¬ 
pensation  is  entirely  insufficient  to  war¬ 
rant  the  expenditure  of  any  time  of 
either  broker  or  agent  in  making  a  per¬ 
sonal  inspection  of  the  risk.  Rather 
than  be  obliged  to  give  up  the  time 
necessary  to  make  such  an  inspection 
the  broker  or  the  agent  would  refuse  to 
write  the  insurance.  This  course  would, 
if  adopted,  deprive  hundreds  of  thou¬ 
sands  of  honest  people  of  needed  insur¬ 
ance,  and  would  probably  not  greatly 
reduce  the  number  of  incendiary  fires, 
for  it  is  a  relatively  easy  matter  for  a 
crook  who  is  intending  to  cheat  the  in¬ 
surance  companies  to  provide  the  equip¬ 
ment  necessary  to  carry  out  his  nefarious 
scheme.  However,  a  loss  claimant  must 
file  a  reasonable  proof  of  loss,  duly 
sworn  to,  and  must  be  in  a  position  to 
prove  that  he  actually  had  the  property 
claimed  to  have  been  destroyed.  While 
it  is  possible  that  a  fraudulent  claimant 
may  occasionally  mulct  the  insurance 
companies,  the  chances  are  very  much 
against  the  man  having  no  furniture 
being  able  to  collect  under  a  policy  in¬ 
suring  his  furniture.  It  is  manifest, 
therefore,  that  the  present  system, 
although  it  may,  at  the  first  glance,  ap¬ 
pear  to  open  the  way  for  incendiarism, 
produces  the  greatest  good  for  the 
greatest  number,  as  it  permits  the  insur¬ 
ance  of  property  of  hundreds  of  thou¬ 
sands  of  honest  people  who  require 
small  amounts  of  insurance,  but  who 
might  otherwise  have  to  forego  the  de¬ 
sired  indemnity  or  pay  a  premium  for 
same  much  beyond  its  actual  worth  in 
order  to  cover  the  expense  of  inspec¬ 
tions. 

>j{  ^  ^  ^ 

Apropos  of  the  demand  for  inspection 
of  risks  prior  to  the  issuance  of  insur¬ 
ance  policies  thereon  made  by  those  ap¬ 
parently  unfamiliar  with  the  business, 
the  following  excerpt  from  a  pamphlet 
issued  by  the  Committee  on  Publicity 
and  Education  is  of  interest : 

The  owner  of  the  property  knows  its  value 
better  than  anyone  else  can.  and  if  he  over¬ 


estimates  it,  in  hope  of  making  a  profit  if  it 
burns,  he  should  be  held  for  fraud  and  at  least 
should  not  be  allowed  to  make  money  by  his 
misrepresentation.  For  the  sake  of  argument, 
the  companies  might  admit  that  they  should 
inspect  all  property  insured,  in  the  public  in¬ 
terest,  to  prevent  overinsurance  and  the  con¬ 
sequent  temptation  to  arson,  but  if  they  do  the 
public  will  have  to  pay  the  bill.  Inspections 
are  expensive,  with  so  many  millions  of  risks 
involved,  and  the  cost  will  all  have  to  come  out 
of  the  premiums  paid.  Even  then  the  clever 
criminal  would  have  little  difficulty  in  getting 
the  best  of  the  deal  when  he  seeks  a  fixing  of 
values  with  intent  to  defraud. 

Iii  his  reply  to  the  statements  made 
by  Fire  Commissioner  Johnson,  W.  O. 
Robb,  manager  of  the  Fire  Insurance 
Exchange,  severely  criticises  same,  and 
says  that  the  expense  of  advance  inspec¬ 
tions  would  be  prohibitive  and  would 
not  go  far  toward  reducing  the  real 
fraud  in  loss  claims.  He  says,  in  part: 

The  public  can  readily  buy  a  dime’s  worth 
of  protection  for  a  dollar  if  it  chooses,  and  is 
allowed  to  spend  the  money  that  way.  The 
preposterous  overinsurance  represented  by  the 
$127,500  of  policies  you  recently  paid  two  or 
three  hundred  dollars  of  the  city’s  money  for 
and  then  hung  up  as  an  exhibit  would  not  have 
been  worth  $50  in  the  hands  of  four  actual 
policyholders  of  criminal  instincts  residing  in 
the  four  locations  where  the  several  policies 
cover.  The  fraud  involved  in  the  mere  at¬ 
tempt  to  procure  such  an  amount  of  insurance 
on  such  property  vitiates  a  New  York  standard 
policy,  and  no  one  would  dream  of  trying  to 
collect  a  loss  under  such  circumstances.  The 
necessity  of  proving  the  loss  after  the  fire  is 
not  a  mere  barrier  of  straw,  but  a  very  serious 
obstacle  to  any  but  the  most  hardened  firebug, 
and  him  we  have  always  with  us,  no  difference 
what  precautions  are  taken. 

As  to  the  question  of  reducing  or 
preventing  incendiarism,  Superintendent 
of  Insurance  Emmet  of  New  York  said 
that  inspection  was  not  the  remedy,  and 
would  result  in  greatly  increasing  rates, 
but  that  the  enforcement  of  more  se¬ 
vere  penalties  for  arson  and  the  licens¬ 
ing  and  regulation  of  adjusters  would 
aid  in  accomplishing  the  desired  result. 
On  the  whole,  it  seems  as  though  the 
fire  department  has  not  succeeded  in 
placing  upon  the  insurance  companies 
the  responsibility  for  incendiary  fires. 

*  *  =k  * 

The  “Arson  Exhibit”  and  the  con¬ 
troversy  in  connection  therewith  seems 
to  have  vitalized  the  movement  fostered 
by  Wm.  B.  Ellison  of  New  York  in 
favor  of  a  revision  of  the  standard 
policy  form.  It  appears  that  Mr.  Elli- 
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son  called  upon  Governor  Sulzer  of 
New  York  at  an  opportune  time  and 
volunteered  to  conduct  an  inquiry  into 
incendiarism  and  the  advisability  of 
altering  the  policy  form  on  behalf  of 
the  legislature,  and  that  Governor  Sul¬ 
zer  was  favorably  impressed  by  his 
offer.  The  inquiry  will  begin  next 
week,  and  underwriters  and  others  will 
be  given  a  chance  to  express  their  views 
upon  these  subjects.  Already  a  protest 
against  Mr.  Ellison's  investigation  has 
been  filed  with  the  Governor  by  George 
B.  Branson.  It  is  likely  that  a  bill  em¬ 
bodying  a  new  standard  form  of  policy 
will  be  introduced  in  tbe  legislature. 


THE  fact  that  the  directors  of  the 
Prudential  Insurance  Company  of 
Newark,  N.  J.,  have  favorably  consid¬ 
ered  the  possibility  of  mutualizing  the 
company  will  doubtless  reopen  much  of 
the  old  discussion  as  to  the  advantages 
of  the  stock  and  mutual  systems  of 
management.  For  a  number  of  years 
past  the  organization  of  life  insurance 
companies  on  the  mutual  plan  has  been 
almost  entirely  ignored,  in  spite  of  the 
fact  that  the  number  of  new  companies 
incorporated  and  licensed  has  been  so 
great  in  the  past  decade.  In  a  number 
of  instances  companies  originally  formed 
as  mutuals  have  become  stock  com¬ 
panies,  while  only  one  stock  organiza¬ 
tion  has  changed  to  the  mutual  plan, 
and  that  because  the  laws  of  the  State 
under  which  it  was  incorporated  did 
not  permit  primarily  of  a  mutual  or¬ 
ganization.  Until  the  legislation  of  1906 
changed  the  requirements  the  laws  of 
New  York  provided  only  for  the  estab¬ 
lishment  of  stock  companies,  but  thus 
far  no  attempt  has  been  made  to  or¬ 
ganize  a  mutual  company  in  that  State, 
while  the  plan  to  mutualize  one  of  its 
stock  companies  appears  to  have  met 
with  insuperable  objections.  The  funds 
of  a  life  insurance  company,  outside  of 
any  capital  paid  in,  are  contributed  by 
tbe  policyholders  for  their  own  future 
protection,  and.  consequently,  they  have 
a  larger  interest  therein  than  is  the  case 
in  ordinary  commercial  institutions 
where  they  receive  immediate  returns 
for  their  outlays.  The  question  of  in¬ 
terest  to  them,  therefore,  is,  shall  they 
take  the  entire  management  of  those 
funds  in  their  hands  bv  the  selection  of 
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their  own  trustees  or  shall  they  confide 
their  interests  to  the  care  of  directors 
who  have  a  direct  financial  interest  in 
the  companies  through  independent  in¬ 
vestment  in  the  capital  stock J.  1  he 
solution  of  this  problem  is  complicated 
somewhat  by  tbe  apparent  indifference 
of  policyholders  to  the  election  of 
trustees,  and  experience  has  amply 
demonstrated  the  fact  that  something 
extraordinary  must  take  place  before 
the  policyholders  will  assume  any  active 
part  in  effecting  a  change  in  manage¬ 
ment.  The  managerial  control  of  a 
mutual  company  under  existing  condi¬ 
tions  is  as  self-perpetuating  as  is  that 
of  a  thoroughlv  established  stock  com¬ 
pany  where  the  control  is  closely  held 
by  tbe  directors,  and  in  each  case  the 
management  appears  to  be  equally  effi¬ 
cient.  At  the  present  time  the  Pru¬ 
dential  has  on  its  board  of  directors,  in 
addition  to  those  selected  by  the  stock¬ 
holders,  three  men  representing  the  pol¬ 
icyholders  and  appointed  by  the  State. 
It  has,  however,  been  harassed  by  at¬ 
tempts  to  divert  part  of  the  policy¬ 
holders’  funds  through  suits  to  divide 
such  part  among  the  stockholders  and 
also  for  additional  taxation  thereon. 
These  attempts  have  led  to  a  considera¬ 
tion  of  the  question  of  mutualization 
with  a  view  of  making  all  the  funds  of 
the  company  the  absolute  property  of 
the  policyholders. 


DURING  the  year  just  closed  the  fire 
losses  in  the  Lmited  States  and 
Canada,  according  to  the  compilation  of 
The  Journal  of  Commerce  and  Com¬ 
mercial  Bulletin,  aggregated  $225,320,- 
900,  as  against  more  than  $234,000,000 
in  each  of  the  years  1911  and  1910. 
In  the  last  thirty-six  years  the  annual 
fire  loss  has  ranged  from  $64,315,900 
to  $459,710,000,  and  in  but  five  years 
in  that  term  has  the  annual  loss  ex¬ 
ceeded  that  for  1912,  one  of  them  being 
the  year  of  the  San  Francisco  confla¬ 
gration  and  another  that  of  the  Balti¬ 
more  conflagration.  It  had  been  antici¬ 
pated  that  the  loss  in  1912  would  have 
at  least  equaled  that  of  each  of  the  two 
years  immediately  preceding,  so  that  it 
is  gratifying  to  note  the  decline  of  some 
$9,000,000  therefrom.  It  is  to  be  hoped 
that  the  present  year  will  close  with  a 
still  further  reduction  in  the  fire  loss. 


Thursday 


LIFE  INSURANCE. 


Samuel  Untermyer  Busy  Again. 

The  Congressional  Committee  investigating  the 
so-called  money  trust  on  Tuesday  last  turned 
its  attention  to  the  life  insurance  companies. 
Its  counsel,  Samuel  Untermeyer,  examined  Dar¬ 
win  P.  Kingsley,  president,  and  John  A.  McCall, 
Jr.,  second  vice-president  of  the  New  York  Life; 
Chas.  A.  Peabody,  president  Mutual  Life  of  New 
York;  Wm.  A.  Day,  president  Equitable  Life  of 
New  York;  P.  H.  Eckert,  treasurer,  and  G.  B. 
Woodward,  third  vice-president  Metropolitan 
Life. 

Mr.  Untermyer  inquired  as  to  the  number  of 
policyholders  voting  at  the  annual  elections  of 
these  companies,  and  intimated  that  with  the 
influence  of  the  agency  force  behind  it  the  man¬ 
agement  of  a  company  could  not  be  dislodged. 
Inquiry  was  also  made  as  to  the  sale  of  stocks 
in  compliance  with  the  New  York  law,  and  also 
as  to  the  relations  of  the  companies  with  cer¬ 
tain  prominent  financial  groups.  It  does  not  ap¬ 
pear  that  any  control  by  financiers  was  shown. 
In  this  connection  it  might  be  pertinent  to  add 
that  the  promised  report  of  subscriptions  and 
expenses  in  connection  with  the  policyholders’ 
committee,  which  conducted  the  voting  contest 
against  the  Mutual  Life  and  New  York  Life 
some  five  years  ago,  has  not  yet  appeared.  Mr. 
Untermyer  was  the  prime  agitator  in  that  move¬ 
ment  and  promised  to  give  full  details  of  the 
receipts  and  disbursements. 


Requirements  of  the  Fraternal  Bill. 

The  technical  requirements  of  the  Fraternal 
Act  or  Mobile  Bill  as  now  in  force  in  Colorado 
as  it  relates  to  valuation  of  certificates  and 
raising  of  rates  (Sections  23  and  23a),  have  been 
epitomized  by  Deputy  Insurance  Commissioner 
Starkey  of  that  State  and  are  in  part  as  follows: 

NINETEENTH  REQUIREMENT  OF  SECTIONS 
23  AND  23A  OF  THE  MOBILE  BILL. 

1.  Each  society  doing  business  in  this  State  shall 
annually  report  to  the  Commissioner  valuation  of  ;ts 
certificates  in  force  on  December  31  last  preceding, 
ctrtified  by  competent  accountant  or  actuary. 

2.  The  first  valuation  shall  be  made  as  of  December 
31.  1912. 

3.  All  valuation  reports  shall  be  filed  with  the 
Commissioner  not  later  than  June  1  of  each  year. 

4.  The  report  of  valuation  must  show  as  contingent 
liabilities  the  present  mid-year  value  of  the  promised 
benefits,  and  as  contingent  assets,  the  present  mid-year 
value  of  future  net  contributions,  as  in  practice  act¬ 
ually  collected. 

5.  Optional  with  the  society,  in  lieu  of  the  fourth 
requirement,  the  valuation  may  show  the  net  value 
of  the  certificates  subject  to  valuation  hereinbefore 
provided  and  said  net  value,  when  computed  in  case 
of  monthly  contributions,  may  be  the  mean  of  the 
terminal  values  for  the  end  of  the  preceding  and  of 
the  current  insurance  years. 

<1.  The  minimum  standard  of  valuation  for  frater¬ 
nal  certificates  shall  be  one  of  the  following:  (a)  The 
N.  F.  C.  Table  of  Mortality;  (b)  any  higher  table; 

(c)  a  table  based  upon  the  society’s  own  experience 
of  at  least  twenty  years,  covering  100,000  lives,  in¬ 
terest  assumption  4  per  cent. 

7.  Beginning  with  1912  and  up  to  tlje  year  1917, 
valuation  (regardless  of  deficit  shown)  shall  not  be 
regarded  as  a  test  of  financial  solvency  of  the  society 
so  long  as  it  is  getting  sufficient  funds  to  pay  current 
losses. 

8.  Beginning  with  June  1,  1914,  the  membership 
shall  individually  be  apprised  of  the  result  of  valuation 
and  condition  of  the  society,  either  direct,  by  mail,  or 
through  the  official  paper  of  the  society. 

9.  Should  stated  periodical  contributions  of  the  so¬ 
ciety  he  insufficient  to  pay  current  or  matured  death 
and  disability  claims  at  any  time  after  April  1.  1912 
(the  date  the  act  became  effective  in  Colorado),  the 
Commissioner  may  require  that  the  laws  of  any  so-  j 
ciety  shall  provide  that  additional,  increased  or  extra 
rates  of  contribution  shall  be  collected  from  the  mem-  | 
hers,  or  upon  the  consent  of  the  member  his  cer-  j 
tificate  may  be  charged  with  its  proportion  of  the 
deficiency. 

10.  The  theory  of  Section  23a  is  that  each  society, 
as  shown  by  valuation  of  certificates,  shall  show  not  I 
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less  than  90  per  cent  of  solvency  by  December  31, 
1917.  However,  there  is  no  penalty  which  can  be 
imposed  by  the  Commissioner  between  1912  and  1917, 
even  though  the  given  society  is  not  arranging  to  so 
perfect  itself. 

11.  In  the  last  analysis  there  is  no  provision  for 
any  penalty  by  the  Commissioner  until  the  year  1923, 
should  the  society  show  a  deficiency  under  90  per  cent 
of  solvency  on  December  31,  1917,  and  then  it  is  op¬ 
tional  with  the  Commissioner  whether  or  not  he  take 
steps  to  dissolve  a  domestic  society  or  cancel  the 
license  of  a  foreign  society. 

12.  According  to  23a  the  society  need  never  reach 
more  than  90  per  cent  of  solvency. 

13.  If  on  December  31,  1917,  there  is  a  deficiency 
under  90  per  cent  of  solvency  in  a  given  society, 
said  society  is  directed  to  show  by  1920,  the  first  tri¬ 
ennial  valuation,  at  least  5  per  cent  reduction  in  said 
deficiency. 

14.  If  on  December  31,  1920,  said  deficiency  has  not 
been  reduced  said  per  cent,  the  Commissioner  shall 
direct  the  society  to  thereafter  comply. 

15.  If  at  the  next  succeeding  triennial  valuation 
after  receiving  said  notice,  December  31,  1923,  the 
society  has  not  made  the  required  percentage  of  im¬ 
provement,  the  Commissioner  may  institute  proceed¬ 
ings  for  dissolution  of  a  domestic  society  or  he  may 
cancel  the  license  of  a  foreign  society. 

16.  The  conclusion  to  the  above  reasoning  is  that 
no  penalty  can  be  applied  to  a  society  on  account  of 
failure  to  raise  its  rates  until  the  year  1923. 

17.  Whatever  deficiency  there  is  remaining  less  than 
90  per  cent  of  solvency  on  December  31,  1917,  shall 
be  reduced  5  per  cent  each  three  years,  or  must  be 
entirely  wiped  out  in  sixty  years.  In  other  words: 

18.  Each  society  has  until  the  year  1977,  which  is 
sixty-five  years  from  this  time,  December  31,  1912,  to 
finally  reach  the  condition  of  not  less  than  90  per 
cent  solvency. 

19.  Any  society  shown  by  any  triennial  valuation 
subsequent  to  December  31,  1917,  not  to  have  made 
the  improvement  herein  required,  shall  within  one 
year  thereafter  complete  such  deficient  improvement 
or  thereafter  be  required  to  apply  N.  F.  C.  rates  as 
to  all  new  members  admitted'. 

ANALYSIS  OF  PROPOSED  AMENDMENT  TO 
SECTION  23A  OF  THE  MOBILE  BILL. 

If  the  proposed  amendment  to  Section  23a  of  the 
Mobile  bill,  “Provisions  to  Insure  Future  Security,” 
should  become  a  law  in  Colorado  requirements  1  to  9, 
inclusive,  of  the  foregoing  analysis,  which  refer  par¬ 
ticularly  to  Section  23,  remain  the  same,  but  it  will 
eliminate  the  foregoing  requirements  1U  to  19,  in¬ 
clusive,  and  the  following  will  obtain: 

First:  If,  by  valuation,  any  society  shall  show  in¬ 
solvent  actuarial  condition  as  of  December  31,  1917, 
it  must  thereafter  maintain  not  less  than  said  financial 
condition,  relatively,  each  three  years. 

Second:  If  on  December  31,  1920  (or  at  any  suc¬ 
ceeding  triennial  valuation),  any  society  does  not  show 
at  least  the  same  condition,  the  Commissioner  of  In¬ 
surance  shall  direct  that  it  thereafter  comply. 

Third:  If  on  December  31,  1923  (or  at  any  suc¬ 
ceeding  triennial  valuation  after  receipt  of  such 
notice),  any  society  has  failed  to  maintain  the  re¬ 
quired  financial  condition  the  Commissioner  may  pro¬ 
ceed  against  the  society. 

Fourth:  If  on  December  31,  1920  (or  at  any  sub¬ 
sequent  triennial  valuation),  any  society  falls  below 
the  percentage  of  deficiency  as  shown  by  the  Decem¬ 
ber  31,  1917,  valuation,  it  shall  have  two  years  to 
make  up  said  deficiency  or  as  to  all  new  members  be 
subject  to  N.  F.  C.  rates,  keeping  the  funds  separate. 

Fifth:  If  at  the  succeeding  triennial  period  the  im¬ 
provement  required  in  “fourth”  is  not  shown  all  new 
members  are  to  be  placed  in  a  separate  class  and  con¬ 
sidered  an  independent  society  in  respect  to  contribu¬ 
tions  and  funds. 

The  provisions  as  outlined  in  all  of  the  fore¬ 
going  are  based  upon  the  theory  that  the  frater¬ 
nal  societies  must  at  all  times  be  able  to  meet 
current  and  matured  losses.  The  actual  mini¬ 
mum  requirements  of  Sections  23  and  23a  as  now 
effective  in  Colorado  do  not  appear  to  me  as 
being  particularly  drastic.  I  am  inclined  to 
believe  most  fraternalists  have  been  unnecces- 
sarily  alarmed  over  the  carrying  out  of  these 
provisions  without  having  fully  analyzed  their 
meaning.  The  proposed  amendment  to  23a  is 
slightly  less  demanding  in  its  provisions,  yet  it 
looks  to  me  that  the  difference  is  so  slight 
that  it  is  hardly  worth  the  time  and  trouble  to 
try  to  get  the  amendment  through  the  legis¬ 
lature.  While  the  terms  of  the  act,  as  it  now 
stands,  or  the  proposed  amendment  look  fairly 
simple,  the  most  far-reaching  effect  and  perhaps 
the  one  most  dreaded  is  found  in  Section  23, 
which  requires  that,  beginning  with  1912,  re¬ 
ports  of  valuation  of  certificates  must  be  made 
and  filed  with  the  Insurance  Department.  This 
must  be  done  each  year,  and  in  June,  1914,  exist¬ 
ing  conditions  must  be  made  known  to  the  indi¬ 
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vidual  certificate  holders,  and  all  the  while  and 
henceforth  the  valuations  and  consequent  finan¬ 
cial  showing  are  subject  to  exposition  and  pub¬ 
licity  which  can  be  used  by  competition.  It  is 
my  belief  that  the  drawers  of  the  Mobile  Bill 
had  in  mind  the  potency  of  its  moral  effect;  a 
remedial  law,  yet  lacking  the  remedy;  believing 
that  statutory  requirement  of  showing  of  con¬ 
dition  would  inspire  the  membership  of  such 
societies  as  are  found  deficient,  through  their 
managing  boards,  which  are  the  results  of  rep¬ 
resentative  forms  of  government,  to  a  voluntary 
and  possibly  immediate  repairment  of  deficiency 
and  a  general  betterment  of  conditions. 


G.  S.  Nollen  Secretary  of  Bankers  Life  of 
Des  Moines. 

As  announced  in  The  Spectator  last  week, 
the  directors  of  the  Bankers  Life  Company  of 
Des  Moines  have  elected  Gerard  S.  Nollen,  the 
company’s  actuary,  to  be  secretary,  succeeding 
his  brother  Henry  S.  Nollen  who  resigned  to 
accept  a  vice-presidency  of  the  Equitable  Life 
of  Iowa.  Gerard  S.  Nollen  has  had  a  rapid  rise 
in  the  life  insurance  business.  He  graduated  at 
Iowa  College  at  Grinnel,  Iowa,  in  1892,  and  then 
came  to  Des  Moines  and  worked  in  the  actu¬ 
arial  department  of  the  Bankers  Life  Associa¬ 
tion  for  a  short  time.  He  then  went  with  the 
Royal  Union  Mutual  Life  in  its  actuarial  depart¬ 
ment  and  remained  there  two  years,  when  he 
accepted  a  similar  position  with  the  Equitable 
Life  of  Iowa.  After  four  years  he  was  made 
actuary  for  the  company,  which  position  he  held 
four  years.  Last  January  he  was  selected  by 
the  Bankers  Life  Company  as  its  actuary,  the 
selection  being  made  in  view  of  his  special  fit¬ 
ness  to  handle  the  big  task  involved,  not  only 
on  account  of  the  size  of  the  company,  but  made 
still  larger  by  the  change  to  a  legal  reserve 
basis.  Mr.  Nollen  is  no  doubt  the  logical  se¬ 
lection  for  the  position  which  has  been  held  by 
his  brother,  which  includes  also  a  place  on  the 
directory  board.  The  change  takes  effect  Jan¬ 
uary  10. 


Massachusetts  Legislation. 

Insurance  Commissioner  Hardison  of  Massa¬ 
chusetts  has  submitted  a  number  of  bills,  most 
of  them  being  in  line  with  the  recommendation 
of  the  National  Insurance  Commissioners  Con¬ 
vention.  He  proposes  that  the  State  shall  le¬ 
galize  reciprocal  underwriters  and  place  them 
under  supervision,  and  he  also  proposes  to  is¬ 
sue  limited  brokers’  licenses.  In  life  insurance 
he  introduces  legislation  prohibiting  foreign 
countries  from  doing  both  non-participating  and 
participating  business  in  this  State,  and  sug¬ 
gests  a  sixty-day  notice  for  loans  on  life  insur¬ 
ance  policies  should  the  company  interested  re¬ 
quire  them.  He  also  seeks  to  amend  the  fra¬ 
ternal  law. 


Committee  to  Decide  Company’s  Future. 

The  stockholders  of  the  Tennessee  Life  of 
Nashville,  Tenn.,  at  a  called  meeting  held  re¬ 
cently,  appointed  a  committee  to  investigate 
the  advantages  of  consolidating  with  some  other 
company.  Several  offers  from  companies  have 
been  made,  and  after  considering  these  the 
committee  will  report  at  the  annual  stock¬ 
holders’  meeting  January  20.  The  committee  is 
composed  of  Joseph  E.  Washington,  chairman; 
W.  F.  Davis,  J.  Sam  Johnson,  L.  IT.  Mont¬ 
gomery,  Dr.  H.  Grigsby  and  H.  A.  Turner.  Dr. 
J.  C.  Franklin,  president  of  the  company,  was 
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made  an  ex-officio  member.  In  the  event  that 
the  committee  decides  not  to  consolidate,  a  re¬ 
duction  of  forty  per  cent  will  be  made  in  the 
capital,  thus  creating  a  like  increase  in  the  sur¬ 
plus  fund.  This  will  mean  a  reduction  of  $70,- 
000  in  the  capital.  I.  F.  Archer  resigned  as  sec¬ 
retary  and  has  circulated  a  letter  attacking  the 
administration  of  the  company,  declaring  that 
an  actuary  who  examined  it  recommended  a 
full  and  complete  change  of  officials.  He  de¬ 
clares  there  is  an  impairment  of  $37,000  in  the 
capital.  H.  A.  Turner,  assistant  secretary,  was 
elected  to  succeed  Mr.  Archer. 


Journal  of  the  Institute  of  Actuaries 
Students  Society. 

The  second  number  of  the  first  volume  of  the 
Journal  of  the  Institute  of  Actuaries  Students 
Society  proves  conclusively  that  good  work  is 
being  accomplished  by  this  junior  organization 
of  the  well-known  Institute  of  Actuaries  of 
England.  The  papers  presented  in  the  number 
are  of  a  high  order  of  merit,  and  will  be  found 
of  value  to  the  younger  members  of  the 
actuarial  profession  in  the  United  States. 
Among  them  may  be  mentioned  the  following: 
Double  Endowment  Assurances,  by  D.  C. 
Fraser;  Bimetalism,  by  G.  M.  Reeve;  Office 
Premiums,  by  J.  Stocks;  Valuation  of  Special 
Policies,  by  E.  A.  Woodall;  On  the  Valuation 
of  Industrial  Assurance  Policies,  by  R.  C. 
Fippard ;  Short  Money,  by  H.  L.  Humphreys, 
and  A  Note  on  the  Normal  Curve  of  Error 
and  the  Average  Deviation.  Copies  of  this 
journal  may  be  obtained  at  $1.50  each  through 
The  Spectator  Company,  135  William  street, 
New  York. 


Reorganize  Cosmopolitan  Life. 

At  a  meeting  of  the  stockholders  of  the  Cos¬ 
mopolitan  Life  of  Atlanta,  the  organization  of 
a  new  company  was  decided  upon,  to  take  over 
the  old  interests,  and  an  application  for  a  new 
charter  has  been  filed  with  the  Secretary  of 
State.  Plans  have  been  suggested  to  place  a 
sufficient  reserve  in  the  hands  of  the  Georgia 
Insurance  Department  to  pay  off  the  existing 
indebtedness  of  the  old  company  and  settle  with 
the  stockholders  who  did  not  come  into  the  new 
organization.  The  new  company  will  have  as¬ 
sets  of  $300,000  divided  between  capital  and  sur¬ 
plus.  The  incorporators  of  the  new  company 
are;  Paul  B.  Trammell,  C.  N.  King,  L.  A.  Ed¬ 
wards,  Frank  C.  Betts,  Dr.  Jeff  Davis,  Josiah 
Blassingame,  I.  F.  Mundy,  Frank  S.  Perry, 
Judge  R.  L.  Shipp  and  Dr.  M.  M.  Riley.  The 
Cosmopolitan  will  be  ready  for  business  in 
February.  It  now  has  about  $2,500,000  of  paid- 
for  business  on  its  books. 


Columbus  Securities  Gets  Anchor  Life. 

The  Anchor  Life  of  Indianapolis  has  been  pur¬ 
chased  by  the  Columbus  Securities  Company  of 
Philadelphia,  and  through  the  terms  of  sale  the 
home  office  building  passes  into  the  control  of 
the  securities  company.  The  Anchor  Life  was 
organized  in  1907,  with  a  capital  of  $100,000, 
eighty  per  cent  of  which  was  disposed  of  by  the 
deal.  It  has  been  under  the  control  of  the 
Amalgamated  Insurance  Corporation,  also  of 
Indianapolis,  for  some  time.  The  Anchor  Life 
has  about  $2,000,000  of  business  on  its  books. 
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Will  H.  Latta  and  L.  H.  Oberreieh,  of  the  Amal¬ 
gamated  Insurance  Corporation,  will  remove  to 
Oklahoma,  where  the  corporation  has  recently 
taken  over  two  life  companies. 


Hartford  Life  Reinsures  Legal  Reserve 
Business  in  Missouri  State  Life. 

A  contract  has  been  signed,  the  terms  of  which 
call  for  the  legal  reserve  business  of  the  Hart¬ 
ford  Life  of  Hartford  to  be  reinsured  in  the 
Missouri  State  Life  of  St.  Louis,  and  a  petition 
has  been  filed  with  the  Connecticut  and  Mis¬ 
souri  Insurance  Departments  for  their  approval 
of  the  deal.  The  legal  reserve  business  of  the 
Hartford  amounts  to  about  $35,000,000,  and  under 
the  terms  of  the  contract  the  agency  force  will 
also  be  taken  over  by  the  Missouri  State  Life. 
The  Hartford  Life  will  be  continued  as  a  sep¬ 
arate  institution  to  handle  the  safety  fund  de¬ 
partment,  or  assessment  branch,  which  has 
about  $20,000,000  of  insurance  in  force.  When  the 
reinsurance  is  completed,  the  Missouri  State 
Life  will  have  assets  of  $8,000,000,  insurance  in 
force  of  $70,000,000,  and  assets  in  excess  of 
policy  liabilities  of  $1,500,000.  John  G.  Hoyt  will 
continue  as  president  of  the  Hartford,  but  will 
remove  to  St.  Louis,  where  he  will  devote  the 
most  of  his  time  to  the  affairs  of  the  Missouri 
State  Life.  Thomas  F.  Lawrence,  vice-president 
of  the  Hartford,  will  also  go  to  St.  Louis  in  an 
executive  capacity. 


Dissolution  Recommended. 

The  Western  Commercial  Travelers  Associa¬ 
tion  of  St.  Louis,  an  assessment  benefit  con¬ 
cern  which  has  been  in  existence  for  thirty- 
six  years,  will  probably  be  dissolved  at  a  meet¬ 
ing  which  has  been  called.  A  letter  recom¬ 
mending  this  action  has  been  sent  by  the  board 
of  directors,  who  give  as  the  reason  that  the  ad¬ 
vancing  age  of  the  members  and  the  increasing 
death  rate  during  the  past  few  years  has 
caused  a  heavy  demand  on  the  survivors  and  the 
assessments  have  been  greatly  increased.  The 
membership,  which  at  one  time  was  3000,  has 
been  reduced  to  328.  In  the  thirty-six  years  of 
its  existence  (he  association  has  paid  upwards 
of  $3,500,000  in  death  benefits. 


Will  Not  Merge. 

A  statement  signed  by  eight  stockholders  of 
the  Continental  Life  Insurance  and  Investment 
Company  of  Salt  Lake  City  has  been  made  public 
denying  the  persistent  rumor  to  the  effect  that 
it  would  consolidate  With  the  Beneficial  Life, 
also  of  Salt  Lake  City.  The  control  of  the  Con¬ 
tinental  recently  passed  to  F.  J.  Hagenbarth, 
T.  R.  Cutler,  C.  W.  Nibley  and  other  associ¬ 
ates,  following  which  the  rumor  relative  to  the 
merger  gained  circulation.  The  statement  says 
that  the  Continental  will  continue  in  business 
independent  of  all  other  companies. 


Annual  Agents’  Convention. 

The  Pioneer  Life  of  Fargo,  N.  D.,  held  its  an¬ 
nual  agents’  convention  at  the  home  office  city 
recently  with  about  150  in  attendance.  The 
meeting  was  primarily  an  educational  one,  and 
salesmanship  was  one  of  the  day’s  topics. 
Great  stress  was  placed  on  the  disadvantages 
of  depreciating  a  competitor’s  wares,  and  the 
great  good  that  can  be  accomplished  through  a 
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united  effort  to  sell  life  insurance  on  its  merits, 
regardless  of  the  company  from  where  it  issues. 
A  banquet  was  given  that  evening. 


Secures  Control  of  Southland  Life. 

The  control  of  the  Southland  Life  of  Dallas, 
Texas,  has  been  purchased  by  Harry  L.  Seay, 
a  prominent  young  lawyer  of  that  city.  More 
than  8000  shares  had  been  secured  by  the  Re¬ 
public  Trust  Company  of  Dallas,  the  considera¬ 
tion  being  in  excess  of  $200,000.  The  Republic 
Trust  Company  under  the  contract  agrees  not 
to  accept  any  further  shares  of  the  life  com¬ 
pany  either  in  exchange  for  its  stock  or  by  pur¬ 
chase.  Mr.  Seay  has  been  general  attorney  for 
the  company  for  two  years,  and  was  a  member 
of  the  executive  board.  The  deal  gives  Mr. 
Seay  and  James  A.  Stephenson,  the  president, 
control  of  the  company. 


Disability  Clause  Adopted. 

The  Mutual  Life  of  New  York  will  here¬ 
after  place  a  total  disability  endorsement  on 
its  policies  when  desired.  The  action  is  not 
retroactive  and  applies  only  to  new  policies. 
The  endorsement  waives  the  premium  payment 
in  the  event  of  total  disability.  A  charge  rang¬ 
ing  from  twenty-five  cents  per  $1000,  graded  ac¬ 
cording  to  age,  is  made.  The  clause  will  not  be 
used  on  term  policies,  women’s  policies  or  those 
where  an  extra  rate  is  charged  for  hazard. 
This  measure  was  adopted  some  months  ago  by 
the  Equitable  Life  and  the  New  York  Life  of 
New  York. 


C.  N.  Jones  Dies. 

C.  N.  Jones,  actuary  of  the  Equitable  Life  of 
New  York,  died  Sunday  last  in  a  private  hospi¬ 
tal  in  that  city  from  acute  dilation  of  the  heart. 
On  the  Friday  previous  he  was  rendered  un¬ 
conscious  when  blown  off  his  feet  by  the  wind 
near  his  residence  on  West  End  avenue,  and  the 
shock  caused  his  heart  to  become  affected.  Mr. 
Jones  was  born  sixty-two  years  ago  in  Sara¬ 
toga  county,  New  York.  Before  his  connection 
with  the  Equitable  he  held  a  similar  position 
with  the  Northwestern  Mutual  Life  of  Mil¬ 
waukee.  He  was  also  president  of  the  New  York 
Society  of  Psychical  Research. 


Perez  F.  Huff  Makes  New  Record. 

During  the  year  1912  the  personal  production 
of  Perez  F.  Huff  of  New  York  for  the  Union 
Central  again  placed  him  at  the  head  of  the 
list  of  producers  for  that  company.  This  is  the 
fourth  consecutive  year  he  has  occupied  that 
position.  Over  one  million  dollars  was  his  con¬ 
tribution  to  the  Union  Central,  and  in  addition 
he  placed  nearly  two  millions  with  other  com¬ 
panies,  so  that  his  total  for  the  year  is  greater 
than  that  ever  written  by  a  single  producer. 


Mortality  Due  to  Changing  Conditions. 

E.  E.  Rittenhouse,  conservation  commissioner 
of  the  Equitable  Life  of  New  York,  and  Dr. 
Eugene  Lyman  Fisk,  a  well-known  medical  ex¬ 
aminer,  addressed  the  social  and  economic  sec¬ 
tions  of  the  American  Society  for  the  Advance¬ 
ment  of  Science  at  the  annual  session  held  at 
Cleveland,  Ohio,  on  Friday  last.  Mr.  Ritten¬ 
house  said  that  a  large  proportion  of  the  exces- 
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sive  mortality  of  the  American  people  is  due  to 
their  failure  to  adjust  themselves  to  the  com¬ 
plex  and  ever-changing  conditions. 


Insured  on  Group  Plan. 

The  employees  and  officers  of  the  Pennsyl¬ 
vania  Water  Company  and  the  Pittsburg,  Har¬ 
mony,  Butler  and  Newcastle  Company,  an  inter- 
urban  railroad,  have  been  insured  in  the  Equit¬ 
able  Life  of  New  York  on  the  group  plan.  The 
water  company  employees  are  insured  for  the 
amount  of  a  year's  salary,  and  in  addition  a 
$100  funeral  benefit  to  be  paid  in  case  of  death 
while  in  the  service  of  the  company.  The  limit 
of  insurance  is  $2500.  The  railroad  employees 
are  insured  for  $500  each,  the  premiums  to  be 
paid  by  the  company. 


Will  Take  Title  January  15. 

The  interests  headed  by  General  E.  I.  du  Pont 
of  the  du  Pont  Powder  Company  will  take  the 
title  to  the  plot  of  ground  on  which  the  home 
office  building  of  the  Equitable  Life  of  New 
York  stood  on  January  15.  Officials  state  that 
there  is  no  prospect  of  failure  of  plans  for  the 
construction  of  the  thirty-seven  story  office 
building.  Failure  to  take  the  title  on  the  date 
originally  set  was  due,  it  was  said,  to  the  fact 
that  the  du  Pont  interests  wanted  a  closer 
figure  on  the  building. 


Canadian  Company  Merger  Proposed. 

Negotiations  are  under  way  for  the  consoli¬ 
dation  of  the  Guarantee  Life  and  the  Sterling 
Life  Assurance,  both  of  Toronto.  The  former 
company  recently  obtained  a  Dominion  charter. 
It  has  a  capital  of  $500,000.  The  Sterling  Life 
is  also  a  new  company,  and  has  an  authorized 
capital  of  $1,000,000.  The  stock  which  was  of¬ 
fered  for  sale  last  year  is  being  distributed 
among  the  Dominion  provinces,  with  the  excep¬ 
tion  of  3000  shares,  which  was  reserved  for  the 
British  Isles. 


Buys  Interest  in  Agency. 

J.  T.  Timberlake  has  purchased  the  interest 
of  his  brother,  A.  B.  Timberlake,  in  the  agency 
of  A.  B.  &  J.  T.  Timberlake,  State  agents  for 
the  Missouri  State  Life  of  St.  Louis,  at  Nash¬ 
ville.  The  business  will  hereafter  be  conducted 
as  the  J.  T.  Timberlake  General  Agency. 


Promoted  to  City  Manager. 

President  Hamilton,  of  the  Federal  Life  of 
Chicago,  announces  the  promotion  of  E.  M. 
Pavey,  for  several  years  one  of  the  agency 
superintendents  of  the  company,  to  be  city 
manager  of  Chicago,  with  headquarters  at  the 
home  office. 


Occupies  New  Building. 

The  Columbian  National  of  Boston  has  moved 
into  its  new  office  building  at  Franklin  and 
Arch  streets.  The  old  quarters  were  inadequate 
for  the  growing  business,  and  steps  were  taken 
more  than  a  year  ago  to  erect  a  home  office 
building.  Work  was  started  on  March  1.  1912, 
and  the  company  was  given  occupancy  on  Jan¬ 
uary  1  last.  The  new  building  is  handsomely 
appointed,  and  is  ten  stories  high. 


14 


January  9,  1913 

Bills  Recommended  by  New  York 
Insurance  Department. 

ALBANY,  January  7. — Amendments  made  by 
the  New  York  Insurance  Department  to  the 
present  State  Insurance  Law  affecting  life  com¬ 
panies  as  recommended  to-day  by  the  Chairman 
of  the  Insurance  Committee  of  the  Senate  and 
Assembly  are: 

Bill  No.  1,  Section  1G,  permits  any  life  com¬ 
pany  to  lend  any  policyholder  upon  security  of 
the  value  of  his  policy  a  sum  not  exceeding  the 
lawful  reserve  without  requiring  company  to 
hold  policy  as  collateral. 

Section  84  broadens  the  power  of  the  Super¬ 
intendent  in  reference  to  receipt  of  certificates 
of  valuation  of  policies  made  by  other  State  De¬ 
partments. 

Section  86  eliminates  an  existing  ambiguity  in 
allowance  of  assets  in  the  examination  of  com¬ 
pany. 

Section  88  requires  a  notification  in  all  cases 
of  forfeiture  of  policy. 

Section  96  allows  an  excess  of  ten  per  cent 
over  the  limitation  of  new  life  business,  to  be 
charged  against  the  following  year's  issues. 

Bill  No.  13  adds  new  section  to  Article  VI  re¬ 
lating  to  assessment  associations,  in  providing 
“Assessment  System”  to  be  printed  on  policies 
or  certificates. 

Bill  No.  14,  making  discriminations  and  re¬ 
bates,  also  applicable  to  assessment  life  asso¬ 
ciations. 

Bill  No.  15  makes  it  a  misdemeanor  to  circu¬ 
late  false  literature,  indicating  that  a  company 
can  transact  business  in  State  other  than  which 
it  is  authorized,  and  the  Superintendent  of  In¬ 
surance  is  empowered  to  revoke  certificate  of 
authority. 


Life  Notes 

■ — The  Protective  Life  of  Birmingham,  Ala.,  will 
retire  from  Mississippi  March  1. 

— The  Continental  Assurance  of  Chicago  and  the 
Farmers  National  Life  of  Chicago  have  applied  for 
licenses  in  Mississippi. 

— The  Macedonian  Maternity  and  Protective  Asso¬ 
ciation  has  been  chartered  at  Little  Rock,  Ark.  It 
will  write  death  and  maternity  benefits  in  one  con¬ 
tract. 

— Robert  J.  Mix,  manager  of  the  New  York  city 
agency  of  the  Prudential,  reports  that  the  paid  busi¬ 
ness  for  1912  was  about  forty  per  cent  greater  than 

in  1911. 

— Life  Insurance  Storiettes,  by  John  I.  Harden,  is 
the  title  of  a  work  just  published  by  the  Rough  Notes 
Publishing  Company.  The  stories  are  written  in  a 
light  vein,  but  nearly  all  convey  some  useful  hint  for 
field  workers. 

— At  a  meeting  of  the  directors  of  the  Beneficial 
Life  of  Salt  Lake  City,  $50,000  of  the  company’s  sur¬ 
plus  was  ordered  set  aside  for  distribution  among  de¬ 
ferred  dividend  policies.  The  distribution  will  be 
made  early  in  the  year. 

— A  story  current  in  Denver  that  the  American 
Life  and  Accident  of  Salisbury,  Mo.,  would  be  taken 
over  by  the  Bankers  International  Life  of  Denver  and 
that  President  Cooper  of  the  Missouri  company  would 
control  the  Bankers  International  is  denied  by  that 
official. 

— Report  of  the  Chief  Registrar  of  Friendly  Socie¬ 
ties  of  Great  Britain  for  the  year  ending  December 
31,  1911,  has  been  issued  under  the  authority  of  the 
British  Government.  Copies  of  this  report  may  be 
ordered  through  The  Spectator  Company,  135  William 
street,  New  York. 

— Eastern  company  managers  desirous  of  employing 
a  first-class  life  insurance  man,  with  fourteen  years’ 
experience  in  both  office  and  field  work,  will  be  inter¬ 
ested  in  the  announcement  in  another  column  of  this 
issue  of  The  Spectator.  The  party  interested  is  at 
present  agency  secretary  in  the  home  office  of  a  life 
company  and  can  furnish  the  highest  references. 

— Frank  P.  Chapin,  manager  of  the  Equitable  Life 
of  New  York  at  Toledo,  has  executed  a  contract  with 
the  Owens  Bottle  Machine  Company  and  the  Kent 
Machine  Company  by  which  their  employees,  num¬ 
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bering  almost  1000,  are  all  insured,  each  for  an 
amount  equal  to  one  year’s  salary.  The  total  amount 
of  insurance  is  almost  $750,000,  and  the  premiums, 
amounting  to  several  thousand  dollars,  were  paid  by 
the  company. 

— C.  S.  V.  Branch,  Philadelphia  manager  of  the 
Sun  Life  of  Canada,  on  the  last  day  of  the  year  re¬ 
ceived  the  following  telegram  from  the  head  office, 
Montreal:  “Applications  over  $37,900,000,  an  increase 
of  over  $5,500,000.  The  directors  and  officers  appre¬ 
ciate  results  from  your  agency.”  Mr.  Branch  fur¬ 
ther  reports  that  especially  in  their  annuity  branch 
his  company  has  had  an  exceptionally  good  year. 


THE  COMPANIES. 


Kansas  City  Life  Insurance  Company. 

A  most  substantial  gain  in  financial  strength 
is  shown  by  the  annual  statement  for  1912  of 
the  Kansas  City  Life  of  Kansas  City,  Mo.  Over 
$600,000  were  added  to  the  assets,  while  the 
large  sum  of  $138,000  represents  the  increase  in 
surplus.  Of  this  latter  amount  $93,000  was  as¬ 
signed  to  participating  surplus  and  $46,000  to 
the  unassigned  funds.  In  the  all-important 
point  of  surplus  strength,  therefore,  this  com¬ 
pany  stands  very  high,  showing  a  total  sur¬ 
plus  on  policyholders’  account  of  $519,957.  This 
makes  a  ratio  of  assets  to  liabilities  of  nearly 
120, per  cent. 

In  every  respect  the  year  1912  was  a  remark¬ 
ably  favorable  one.  The  new  business  written 
was  approximately  $16,500,000,  while  the  insur¬ 
ance  in  force  is  now  $42,510,555,  indicating  a 
splendid  gain  of  over  $9,221,000.  Equal  progress 
was  shown  on  the  income  side,  as  premiums  in¬ 
creased  by  $292,512  to  $1,497,442,  and  the  total 
income,  $1,713,079,  exceeded  the  previous  year 
by  $342,423.  The  company  paid  $429,509  to  its 
policyholders  and  laid  by  for  their  future  pro¬ 
tection  $565,779,  which  sum  helped  swell  the  as¬ 
sets  to  $3,156,762. 

An  extremely  favorable  mortality  experience 
was  had,  the  actual  being  only  about  forty-five 
per  cent  of  the  expected,  while  the  interest 
earnings  were  slightly  over  six  per  cent.  The 
year’s  results  prove  that  the  management  of 
the  Kansas  City  Life  is  entitled  to  credit  for 
their  labors,  and  the  policyholders  may  well  be 
satisfied  with  the  quality  and  strength  of  the 
protection  afforded  them. 


Continental  Life  of  Wilmington,  Del. 

By  intensive  cultivation  of  the  field  imme¬ 
diately  adjacent  to  its  home  office,  the  Conti¬ 
nental  Life  Insurance  Company  of  Wilmington, 
Del.,  has  in  the  short  period  of  five  years  firmly 
established  itself — both  in  a  business  and  finan¬ 
cial  sense.  Its  fifth  annual  statement,  there¬ 
fore,  shows  that  it  now  has  over  $9,230,000  in 
force,  backed  up  by  assets  of  $522,004,  with  a 
surplus  of  $267,732.  This  latter  item  increased 
by  $42,432  during  1912,  indicating  a  high  rate  of 
earning  as  well  as  an  economical  degree  of  ex¬ 
penditure.  During  the  year  the  Continental  re¬ 
ceived  premiums  amounting  to  $235,992,  its  to¬ 
tal  income  was  $259,557,  it  paid  policyholders 
$39,807  and  saved  from  income  $130,680.  The 
gain  in  insurance  in  force  for  the  year  was 
$2,147,135.  In  its  five  years  of  existence  the 
company  has  gained  more  insurance  in  force  in 
Delaware  and  Maryland  than  any  other  com¬ 
pany  except  the  industrials.  Policyholders  and 
officers  are  to  be  congratulated  on  the  excep¬ 
tionally  fine  showing  made. 
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New  York  Life  Insurance  Company. 

A  summary  of  the  sixty-eighth  annual  report 
of  the  New  York  Life  shows  the  following 
figures:  New  business  paid  for,  $198,381,400;  in¬ 
surance  in  force,  1,051,980  policies  for  $2,169,- 
798,993;  admitted  assets,  $719,657,050;  dividend 
and  contingency  reserves,  $108,249,071;  new  pre¬ 
miums,  $8,084,606;  renewal  premiums,  $76,155,- 
251;  interest  and  rents,  $31,770,107;  total  in¬ 
come,  $118,984,934;  paid  for  death  losses,  $25,- 
788,714;  matured  endowments,  $6,167,077;  sur¬ 
render  values,  $12,959,577;  dividends,  $11,436,- 
686;  total  to  policyholders,  $57,922,557.  The  prin¬ 
cipal  gains  recorded  are  as  follows:  Premiums, 
$2,970,685;  total  income,  $6,315,267;  payments  to 
policyholders,  $4,271,710;  assets,  $34,972,364;  new 
business,  $22,037,000,  and  insurance  in  force, 
$67,693,247. 


Provident  Life  and  Trust  Company. 

As  usual,  the  first  day  of  the  new  year  wit¬ 
nessed  the  publication  of  the  annual  statement 
of  the  Provident  Life  and  Trust  Company  of 
Philadelphia.  In  1912  the  company  prospered 
and  made  goodly  gains.  The  statement  shows 
premium  receipts  of  $10,024,289;  total  income, 
$13,331,050;  death  claims  paid,  $2,517,199;  ma¬ 
tured  endowments,  $2,928,766;  dividends  to 
policyholders,  $1,686,760.  During  the  year  the 
company  wrote  $42,754,939,  and  now  has  in 
force  $281,691,052.  The  assets  have  increased 
to  $79,040,797,  and  after  providing  additional 
reserves  to  place  all  business  on  a  three  per  cent 
basis  there  remains  a  surplus  of  $4,930,213. 


Western  Life  Indemnity. 

A  highly  satisfactory  growth  was  made  by  the 
Western  Life  Indemnity  of  Chicago  during  1912, 
and  the  increase  in  volume  of  business  in  force 
was  shown.  The  recent  reinsurance  of  the 
Royal  Achates,  a  fraternal  of  Omaha,  Neb.,  in 
the  Western  Life  Indemnity  gives  the  company 
almost  4000  additional  policyholders,  covering 
approximately  $3,125,000.  During  1912,  $2,225,000 
was  written  and  this  year  the  goal  has  been  set 
at  $3,000,000. 


The  Berkshire  Life. 

The  Berkshire  Life  of  Pittsfield,  Mass.,  wrote 
more  than  $6,500,000  in  new  business  during  the 
year  just  closed,  showing  an  increase  over  that 
of  1911.  New  general  agencies  have  been  estab¬ 
lished  at  Providence,  R.  I.,  in  charge  of  George 
H.  Yars,  and  at  Boston  in  charge  of  William 
II.  Hodgkin.  John  W.  Swanton  has  been  ap¬ 
pointed  general  agent  at  Indianapolis,  suc¬ 
ceeding  John  J.  Price,  who  has  been  the  com¬ 
pany's  representative  at  that  place  for  nineteen 
years.  He  will  occupy  a  desk  in  the  office. 


Amicable  Life,  Waco,  Tex. 

During  1912  the  Amicable  Life  of  Waco,  Texas, 
wrote  new  business  amounting  to  $9,015,955  on 
the  paid-for  basis.  The  company  commenced 
business  on  April  2,  1910,  and  at  the  end  of 
thirty-three  months  shows  assets  of  $1,769,635, 
while  the  insurance  in  force  is  $12,674,411.  Last 
year  it  increased  the  assets  by  $400,247  and  the 
outstanding  insurance  by  $7,129,705.  President 
and  Actuary  Artemus  R.  Roberts  feels  well 
satisfied  with  this  progress. 


Guarantee  Fund  Life  Association. 

The  Guarantee  Fund  Life  Association  of 
Omaha,  Neb.,  closed  its  most  prosperous  year 
with  applications  received  amounting  to  $20,- 
486,000,  of  which  $1,794,000  came  in  during  De¬ 
cember.  The  assets  amount  to  $1,030,964,  be¬ 
longing  to  the  following  funds:  Reserve,  $837,- 
095;  mortuary,  $179,416,  and  expenses,  $14,452. 


Midland  Life  of  Kansas  City. 

The  Midland  Life  of  Kansas  City  wrote  an 
estimated  business  during  1912  of  $2,500,000,  as 
compared  with  $1,758,000  for  the  previous  year, 
showing  a  gain  of  $742,000.  Business  in  force 
at  the  end  of  the  year  was  $4,400,000.  The  esti¬ 
mated  assets  as  of  December  31,  1912,  were 
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$285,229,  with  a  surplus  of  $167,500.  The  pre¬ 
mium  income  at  the  close  of  the  year,  according 
to  the  estimate,  was  $154,543. 


Travelers  of  Hartford. 

The  Travelers  of  Hartford  during  the  year 
just  closed  wrote  more  than  $48,000,000  in  new 
paid-for  business,  which  was  a  gain  of  over 
$9,700,000  as  compared  with  1911.  The  total  in¬ 
come  for  that  company,  including  the  accident 
and  health  and  liability  business,  was  $24,000,- 
000,  a  gain  of  $2,375,000  over  the  preceding  year. 


Equitable  Life  of  San  Antonio. 

The  Equitable  Life  of  San  Antonio,  Tex.,  dur¬ 
ing  1912,  wrote  paid-for  business  amounting  to 
$2,750,000  as  compared  with  $1,370,000  for  1911. 
The  business  of  the  year  just  closed  consisted 
of  smaller  average  policies  than  in  previous 
years,  and,  as  the  result,  the  company  expects 
the  business  to  renew  well.  In  the  two  and  a 
quarter  years  the  Equitable  has  been  operating 
it  only  suffered  three  losses,  one  of  these  being 
accidental. 


Oregon  Life  of  Portland. 

The  Oregon  Life  of  Portland  closed  its  sixth 
year  at  the  end  of  1912  with  more  than  $6,000,- 
000  of  insurance  in  force.  The  company  main¬ 
tains  its  low  mortality,  paying  in  death  losses, 
for  1912,  $17,565,  of  which  $10,000  was  a  loss  on 
the  “Titanic”  disaster.  The  total  number  of 
death  losses  in  seven  years  has  been  twenty- 
nine  for  a  total  of  $55,563.  The  income  for  1912 
was  more  than  $250,000. 


Germania  Life  of  New  York. 

The  paid-for  business  of  the  Germania  Life  of 
New  York  during  1912  exceeded  $18,500,000.  The 
company  has  announced  that  it  is  the  aim  to 
write  $21,000,000  in  paid-for  business  during  this 
year. 


Volunteer  State  Life. 

The  Volunteer  State  Life  of  Chattanooga, 
Tenn.,  wrote  about  $4,000,000  of  paid-for  busi¬ 
ness  during  1912.  It  will  operate  in  Arkansas 
this  year  in  addition  to  the  States  in  which  it 
is  already  writing  business,  as  follows:  Ten¬ 
nessee,  North  Carolina,  South  Carolina,  Missis¬ 
sippi,  Georgia,  Alabama  and  Texas. 


Great  West  Life  of  Winnipeg. 

The  Great  West  Life  of  Winnipeg  experienced 
the  most  successful  year  in  twenty  years  during 
1912.  Applications  received  exceeded  $25,000,- 
000,  and  the  business  in  force  at  the  close  was 
more  than  $83,000,000,  showing  a  gain  in  excess 
of  $15,000,000.  Policyholders  now  number  more 
than  40,000. 


Company  Notes. 

— Columbus  Mutual  Life  of  Columbus,  Ohio,  writ¬ 
ing  life,  health  and  accident  business,  reports  for  1912 
premium  receipts  of  $182,084,  assets  $306,119,  sur¬ 
plus  was  ordered  set  aside  for  distribution  among  de- 

— W.  II.  Whitney,  manager  for  the  Phoenix  Mutual 
at  Cleveland,  Ohio,  reports  a  material  increase  in 
business  for  1912.  Over  200  applications  were  writ¬ 
ten,  while  the  new  premiums  produced  exceeded 
$15,000. 

— The  Guarantee  Fund  Life  Association  of  Omaha, 
Neb.,  received  about  $2,500,000  in  new  business  dur¬ 
ing  1912,  and  will  issue  approximately  $19,000,000  of 
new  business.  The  company  had  more  than  $1,000,- 
000  of  assets  at  the  close  of  its  eleventh  year. 

— A  preliminary  statement  of  the  Pittsburgh  Life 
and  Trust  shows  that  it  made  gains  all  along  the  line 
during  1912.  Its  new  business  exceeded  $20,000,000, 
while  the  insurance  in  force  now  exceeds  $96,000,000. 
Payments  to  policyholders  amounted  to  $3,092,549,  of 
which  $1,007,110  was  for  death  claims. 

— The  Commercial  Life  of  Indianapolis  wrote  about 
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$1,000,000  in  business  during  1912,  and,  considering 
the  small  agency  force  with  which  the  company  began 
the  year,  the  amount  is  highly  satisfactory.  A  good 
field  force  has  been  recruited,  however,  and  the  com¬ 
pany  expects  to  write  a  large  business  during  1913. 

— The  Dakota  Mutual  Life  of  Watertown,  S.  D., 
closed  1912  with  more  than  $2,326,000  of  new  paid-for 
business.  The  company  has  recently  opened  branch 
offices  at  Bismarck  and  Castleton,  N.  D.  It  is  now 
operating  in  North  and  South  Dakota  and  Minnesota, 
having  only  lately  entered  Minnesota  and  North 
Dakota. 


INDUSTRIAL. 


Successful  Year  for  the  Prudential. 

In  insurance  circles  it  is  generally  stated  that 
the  year  just  coming  to  a  close  has  been  a  very 
successful  one  in  the  State  of  Jersey,  marked 
by  large  increases  in  business  and  conditions 
which  have  generally  caused  great  satisfaction 
among  the  officers  and  managers  of  the  com¬ 
panies.  President  Forrest  F.  Dryden,  of  the 
Prudential  of  Newark,  has  stated  that,  as  far  as 
that  company  is  concerned,  the  year  has  been 
one  of  signal  success,  the  company  showing 
larger  increases  in  both  industrial  and  ordinary 
departments  and  greater  individual  results  per 
agent  than  in  1911.  The  efforts  of  the  com¬ 
panies  to-day  are  devoted  to  a  continual  reduc¬ 
tion  of  the  expense  rate,  and  in  this  respect  the 
Prudential  reports  the  lowest  industrial  expense 
rate  and  the  lowest  agency  expense-cost  per 
$1000  of  paid-for  business  than  ever  before  shown 
in  the  history  of  the  company.  The  percentage 
of  lapsed  policies  has  decreased  with  the  Pru¬ 
dential,  a  feature  which  is  specially  gratifying 
to  that  company,  as  a  result  of  the  constant 
effort  of  the  Prudential  to  so  conduct  its  busi¬ 
ness  as  to  show  the  greatest  persistency  of  busi¬ 
ness.  In  other  words,  the  waste  that  is  repre¬ 
sented  by  the  lapsed  policies  both  to  the  com¬ 
pany  and  the  policyholders  is  being  eliminated 
more  and  more  every  year.  The  company  pays 
over  400  claims  per  day,  a  large  percentage  of 
which  are  paid  within  twenty-four  hours  of  the 
time  of  death,  it  being  the  rule  of  the  company 
that  claims  should  be  paid  immediately  upon 
receipt  of  due  proofs  of  death.  The  immense 
importance  of  this  feature  of  the  company’s 
work,  in  pursuance  of  which  thousands  of 
claims  and  other  payments  to  policyholders 
amounting  to  over  $27,000,000,  were  promptly 
paid  during  last  year,  can  best  be  appreciated 
by  those  families  that  have  been  the  benefici¬ 
aries.  When  insurance  money  is  most  needed 
it  is  the  promptness  with  which  it  is  received 
that  makes  it  a  double  blessing. 


Nothing  Succeeds  Like  Success. 

That  “Nothing  succeeds  like  success”  is  well 
exemplified  in  the  career  of  an  industrial  agent 
of  a  large  Eastern  company,  who  is  located  in 
one  of  the  Chicago  districts.  He  is  a  high-class 
man  in  the  ordinary,  having  turned  up  some 
very  handsome  cases,  but  his  success  in  that 
line  has  not  turned  him  away  from  his  indus¬ 
trial  work,  nor  lessened  his  interest  in  it.  He 
has  a  splendid  showing  all  around.  He  seems 
to  have  a  faculty  of  scenting  out  a  case  and 
going  after  it  before  any  one  else  does.  Prob¬ 
ably  his  success  consists  in  the  fact  that  he  re¬ 
gards  every  man  a  prospect  until  he  is  posi¬ 
tively  proved  otherwise.  This  past  summer,  in 
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recognition  of  his  good  work,  he  was  granted  a 
vacation.  He  had  worked  hard  and  he  needed 
it.  But  when  he  arrived  at  the  summer  hotel 
he  had  chosen  for  his  stay  and  found  prosperous 
people  about  him  on  the  beach,  in  the  dining 
room,  and  on  the  porch,  it  was  too  much  for 
his  insurance  instinct.  He  nosed  around  quietly 
and  became  acquainted  here  and  there,  with  the 
result  that  he  turned  in  two  tens  and  a  five  in 
the  one  week  that  he  spent  there.  Such  a 
course  of  action  required  diplomacy,  but  an 
agent  of  his  degree  of  ability  was  equal  to  the 
occasion. 


Presented  with  Loving  Cup. 

President  Strobridge,  of  the  Baltimore  Life  of 
Baltimore,  has  been  presented  with  a  handsome 
silver  loving  cup  by  the  field  force  in  commemo¬ 
ration  of  the  thirtieth  anniversary  of  the  found¬ 
ing  and  incorporation  of  the  company.  The 
presentation  speech  was  made  by  Comptroller 
John  W.  Pulis,  in  the  presence  of  a  large  gath¬ 
ering  of  officials,  home  office  employees  and 
superintendents.  Mr.  Strobridge  made  a  fitting 
reply  and  reviewed  the  thirty  years  of  his  presi¬ 
dency.  The  anniversary  took  place  last  March; 
but  1912  has  been  known  as  the  anniversary 
year,  and  the  token  was  the  culmination  of  the 
year’s  work.  During  1912  the  company  was 
very  successful  and  profits  from  business  have 
been  highly  satisfactory. 


New  Company  for  Georgia. 

A  charter  will  be  applied  for  during  this 
month  for  an  ordinary  and  industrial  insurance 
company  at  Atlanta.  The  company  will  have  a 
capital  of  $500,000,  and  the  stock  will  be  sub¬ 
scribed  to  by  fifty  stockholders,  two-thirds  of 
whom  reside  in  Georgia.  Others  live  in  Chicago 
and  the  West.  The  name  of  the  company  will 
not  be  decided  upon  until  the  application  is 
made  for  the  charter.  Max  Speigel,  who  or¬ 
ganized  the  agency  force  of  the  Cherokee  Life 
of  Rome,  Ga.,  and  later  with  the  National 
Assurance  of  Atlanta  as  superintendent  of 
agencies,  has  been  offered  the  position  as  gen¬ 
eral  manager  of  the  new  company. 


Progressive  Merges  with  American 
National. 

The  Progressive  Insurance  Company  of  Bir¬ 
mingham,  Ala.,  has  merged  with  the  American 
National  of  Galveston,  Texas.  All  the  agencies 
and  agents  of  the  Progressive  in  Georgia  and 
Alabama  will  be  retained  by  the  American  Na¬ 
tional.  W.  E.  Thomas,  formerly  agency  director 
of  the  Progressive,  has  been  appointed  division 
superintendent  of  the  American  National,  with 
headquarters  at  Birmingham.  None  of  the 
other  officers  will  be  identified  with  the  Texas 
company. 


United  States  Industrial  Life  of 
Frankfort,  Ky. 

The  United  States  Industrial  Life  has  been 
organized  at  Frankfort,  Ky.  An  application  has 
been  made  for  a  license  to  do  business  in  that 
city.  Frankfort  capital  is  back  of  the  com¬ 
pany. 


— The  Colonial  Life  of  Jersey  City  has  appointed 
John  Richardson  assistant  manager  at  Paterson,  N.  J., 
and  Salvatore  Gagliano  assistant  at  town  of  Union. 
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NEW  YORK  SURVEYS. 

Discontinues  Agency.  —  The  Allemannia 
Fire,  the  Humboldt  Fire  and  the  Pittsburg 
Underwriters  of  Pittsburg  have  discontinued 
the  New  York  city  head  suburban  agency. 
They  will  hereafter  operate  in  that  territory 
through  local  agents  exclusively.  George  W. 
Comstock,  supervising  general  agent,  with 
headquarters  at  Bloomfield,  N.  J.,  will  con¬ 
tinue  to  look  after  these  companies  in  the  New 
York  and  New  Jersey  suburban  field. 

Joseph  C.  Youenes  Dies. — Joseph  C. 
Youenes,  an  inspector,  formerly  with  the  New 
York  Fire  Insurance  Exchange,  died  at  his 
home  at  Atlantic  Highlands,  N.  J.,  recently. 

The  “Arson  Exhibit.” — It  would  be  very 
remarkable  if  the  underwriters  did  not  resent 
the  criticisms  of  Mayor  Gaynor  directed 
against  the  fire  insurance  companies,  and  his 
attempt  to  hold  them  up  to  public  scorn  as  the 
“cause”  of  incendiary  fires  in  this  city.  As  for 
the  statements  of  the  Fire  Commissioner, 
Manager  Robb  of  the  Insurance  Exchange  has 
completely  riddled  his  claims  and  exposed  his 
exaggerations  of  well-known  facts. 

The  Sovereign  of  Toronto. — The  affairs  of 
the  Sovereign  of  Canada  are  still  unsettled. 
The  latest  advice  is  that  the  company  has  given 
up  the  plan  of  reinsurance  in  the  Globe  and 
Rutgers,  which  was  the  subject  of  contract, 
and  will  carry  the  outstanding  liability  to  ma¬ 
turity.  In  the  interim  there  is  said  to  be  a 
row  pending  between  the  management  of  the 
company  and  a  portion  of  its  shareholders. 

A  New  Knickerbocker. — The  prospectus 
of  a  new  Knickerbocker  Insurance  Company 
has  been  printed  and  the  capital  is  being  sub¬ 
scribed.  The  old  Knickerbocker  was  one  of 
the  ancient  and  honorahles  among  local  com¬ 
panies.  It  started  nearly  a  century  ago,  and 
did  not  retire  until  the  last  decade  of  last  cen¬ 
tury.  The  name  is  certainly  distinctive,  and 
was  regarded  as  valuable  for  perpetuation. 
But  bad  luck  and  competition  pulled  it  down. 
The  revival  of  the  old  name  is  a  hopeful  omen. 

Gather  Premiums  in  Right  Place. — The 

Calumet  of  Chicago  ha^  retired  from  the 
East  save  in  the  largest  cities,  and  the  manage¬ 
ment  has  hit  upon  the  idea  of  trying  to  gather 
premiums  where  there  are  premiums  to  gather. 

Inter-Insurers’  Successful  Record. — The 

inter-insurers  of  this  city  closed  the  year,  we 
are  informed,  with  a  very  successful  record  of 
experience.  Those  which  accept  only  sprink- 
lered  risks  report  losses  of  less  than  five  per 
cent  and  a  considerable  increase  in  the  totals 
for  the  year.  Their  experience  has  stimulated 
the  regular  companies  which  operate  sprinkler 
departments  into  renewed  competition  for  such 
risks  and  a  marked  reduction  in  rates. 

Appeal  to  Brokers  and  Exchange. — Be¬ 
tween  the  Building  Department  and  the  Fire 
Prevention  Bureau  the  demands  upon  prop- 
ertyholders  for  improvements  and  changes  in 
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buildings  has  become  a  serious  problem.  In¬ 
cidentally  the  underwriters  are  drawn  into  the 
matter  through  the  notices  served  on  owners 
of  buildings  which  have  stood  the  test  of  com¬ 
panies’  standard  for  many  years.  The  owners 
rush  to  their  brokers  and  the  brokers  to  the 
Exchange,  and  demand  to  know  what  it  means, 
etc.  The  latter  can  only  refer  the  injured 
parties  to  the  public  officials,  and  let  them  fight 
it  out  on  that  line. 

Underwriters  Encouraged  by  Conviction. 

— The  underwriters  are  encouraged  by  a  recent 
conviction  in  connection  with  a  fraudulent  loss 
claim  to  persevere  in  the  pursuit  of  evidence  in 
another  flagrant  case  of  an  unpaid  loss  in 
which  surface  indications  point  to  crooked 
work. 

Proposed  Changes  in  Standard  Policy. — 

The  agitation  of  changes  in  the  standard  policy, 
in  spite  of  disclaimers  to  the  contrary,  means 
mischief  to  the  business  and  confusion  to  the 
insured  who  have  been  protected  to  the  extent 
of  billions  of  dollars  by  the  present  form.  The 
so-called  “improvements”  are  not  imporant,  but 
threaten  to  tear  open  the  question  and  inflict 
injustice  upon  the  companies.  It  is  expected 
that  the  result  will  be  lawyers’  bills  and  tedious 
and  expensive  litigation. 

Superintendent  Emmet  Disagrees  with 
Fire  Commissioner. — We  notice  that  Super¬ 
intendent  Emmet  disagrees  with  Fire  Com¬ 
missioner  Johnson  and  Mayor  Gaynor  in  rela¬ 
tion  to  the  connection  of  underwriters’  prac¬ 
tices  with  the  alleged  incendiarism  in  this  city. 
He  especially  disagrees  with  the  methods  sug¬ 
gested  as  remedies  for  the  supposed  evil.  Prob¬ 
ably  he  has  heard  of  the  fortunes  expended  by 
the  fire  offices  in  the  detection  and  conviction 
of  incendiaries,  and  understands  how  zealous 
they  are  in  pursuing  such  rascals.  It  may  occur 
to  him  that  the  premiums  on  the  policies  in  the 
“Arson  Exhibit”  for  insurance  on  a  trifling 
value  would  have  been  a  poor  investment  if  the 
owner  had  been  burned  out,  and  the  fraud 
would  have  been  so  quickly  detected  that  all 
the  policies  would  not  have  been  worth  a  quar¬ 
ter  of  the  premiums  paid. 

BOSTON  AND  VICINITY. 

Becomes  Fire  Manager. — Geo.  W.  Buntin, 
Jr.,  for  many  years  identified  with  Robert  A. 
Boit  &  Co.,  will  resign  February  1  to  become 
fire  manager  of  W.  A.  Hamilton  &  Co. 

Annual  Dinner. — The  annual  dinner  of  the 
New  England  Insurance  Exchange  will  take 
place  next  Friday  at  Young’s,  and  a  record- 
breaking  attendance  is  expected.  William  F. 
Rice,  the  perennial  chairman  of  all  the  social 
activities  of  the  Exchange,  will  again  be  in 
charge. 

Legislature  in  Session. — The  Massachusetts 
Legislature  is  again  in  session.  Governor 
Foss  made  no  reference  to  insurance  in  his 
inaugural,  which  would  indicate  that  he  is  very 
well  satisfied  with  the  way  the  business  is 
handled  in  Massachusetts.  The  joint  legisla¬ 
tive  committee  is  a  good  one,  headed  as  it  is  by 
Senator  David  T.  Montague,  a  wise  and  ex¬ 
perienced  legislator  as  well  as  being  versed  in 


insurance  matters.  He  is  secretary  of  the 
Equitable  Accident  of  Boston.  Senator  Wells, 
who  as  representative  rendered  splendid  ser¬ 
vice  on  the  insurance  committees  for  the  past 
few  years,  is  also  retained.  It  is  considered  a 
good  committee. 

Admitted  to  Partnership. — OBrion,  Russell 
&  Co.  have  admitted  Gerald  H.  Newman,  their 
cashier,  to  a  partnership  interest. 

Moves  to  New  Office. — This  week  Kollock, 
Rice  &  Company  moved  their  offices  from  71 
Kilby  street  to  93  Water  street.  Their  popu¬ 
larity  was  attested  from  the  quantities  of 
flowers  sent  in  by  their  friends  and  friendly 
competitors,  for  no  firm  is  held  in  higher 
esteem  on  the  “street.”  The  firm  is  manager 
for  the  Scottish  Union  and  National  of  Edin¬ 
burgh  here,  and  is  composed  of  W.  B.  Kollock, 
W.  F.  Rice,  P.  J.  McKeon  and  C.  E.  Stone. 

With  John  C.  Paige  &  Co. — F.  L.  Sawyer, 
a  well-known  real  estate  and  insurance  agent 
of  Clinton,  has  been  appointed  by  John  C. 
Paige  &  Co.  to  devote  his  entire  attention  to 
sub-agency  work. 

Appointed  Special  Agent. — Herbert  Jordan, 
for  some  years  associated  with  the  Boston 
agency  of  Gilmour  &  Coolidge,  will  become 
special  agent  for  the  suburban  district  of 
Simpson,  Campbell  &  Co. 

CHICAGO  AND  THE  WEST. 

Nominees  of  Chicago  Board. — The  follow¬ 
ing  agents  have  been  nominated  for  the  execu¬ 
tive  committee  of  the  Chicago  Board,  and  will 
probably  be  elected  at  the  annual  meeting  to 
be  held  to-day:  John  Marshall,  C.  S.  Pellet, 
B.  F.  Rogers. 

George  M.  Harvey  Dies. — George  M. 
Harvey,  one  of  the  best-known  fire  insurance 
men  in  Chicago,  died  recently  at  his  home  after 
a  long  illness  from  paralysis.  Mr.  Harvey  was 
at  the  head  of  the  George  M.  Harvey  Company, 
representing  several  of  the  leading  companies 
in  the  city,  and  had  a  large  brokerage  and 
agency  business. 

NOTES  FROM  PHILADELPHIA. 

Inspection  of  Buildings. — The  Director  of 
Public  Safety  of  Philadelphia  is  endeavoring 
to  perfect  a  scheme  of  inspection  of  buildings 
by  inspectors  in  the  employ  of  the  city.  It  is 
his  intention,  although  the  details  have  not  yet 
been  worked  out,  to  employ  several  hundred 
men  to  report  to  a  capable  superintendent,  and 
make  regular  examinations  of  all  buildings, 
charging  a  fee  of  $1.00  for  the  service.  The 
newspaper  reports  have  intimated  that  dwell¬ 
ings  were  to  be  included.  This  seems  unlikely, 
however,  at  this  time.  The  scheme,  if  applied 
to  mercantile  and  manufacturing  risks,  seems 
like  a  good  one,  and  will  doubtless  be  approved 
by  the  insurance  interests. 

Losses  Excessive. — Philadelphia  offices  gen¬ 
erally  are  glad  that  1912  has  gone  into  history. 
The  premiums  held  up  fairly  well  but  the  losses 
were  excessive.  Comparatively  few  increases 
will  be  noted,  due  to  some  extent  to  the  exten¬ 
sion  of  the  dual  agency  (independent  and  sub¬ 
agencies)  scheme  and  the  entry  of  several 
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underwriters’  agency  adjuncts.  Agents  are 
complaining  of  the  increased  number  of  com¬ 
petitors. 

Elected  Vice-Presidents. — The  Insurance 
Company  of  the  State  of  Pennsylvania  of 
Philadelphia  announces  the  creation  of  two 
new  vice-presidencies.  Special  Agents  Ilarling- 
ton  and  Stephenson  have  been  honored. 

Appointed  General  Agent. — The  Insurance 
Company  of  North  America  of  Philadelphia 
has  called  John  Kremer  to  the  home  office  and 
created  for  him  the  office  of  general  agent. 
He  was  formerly  in  charge  of  the  Pennsyl¬ 
vania  field. 


Losses  in  New  York  City. 

Some  peculiar  discrepancies  are  noted  in  con¬ 
nection  with  the  property  and  insurance  losses 
by  fire  in  the  three  principal  boroughs  of  New 
York  city  in  1911.  Below  will  be  found  an  in¬ 
teresting  comparison  of  property  losses,  as  re¬ 
ported  to  the  National  Board  of  Fire  Under¬ 
writers,  and  insurance  losses,  as  reported  by 
the  fire  patrols: 

Property  Insurance 

Loss  Loss 

Manhattan  and  Bronx...  $7,333,518  $9,672,883 


Brooklyn  .  5,071,955  3,109,667 

Totals  . $12,405,473  $12,782,550 


It  will  be  observed  that  the  insurance  losses 
paid  exceeded  the  total  property  loss,  accord¬ 
ing  to  the  above  figures,  by  several  hundred 
thousand  dollars,  in  the  aggregate;  while  the 
insurance  in  Manhattan  and  Bronx  was  $2,600,- 
000  in  excess  of  the  property  loss,  and  in  Brook¬ 
lyn  the  insurance  fell  $2,000,000  short  of  the 
property  loss. 

Fire  Commissioner  Johnson  is  quoted  as  re¬ 
ferring  to  a  total  fire  loss  in  the  city,  annually, 
which  is  conservatively  estimated  at  $16,000,000. 
How  can  these  various  figures  be  reconciled? 


The  Congressional  Investigation. 

During  the  past  week  little  of  interest  has 
been  elicited  in  the  Congressional  investigation 
into  insurance  companies  and  the  Insurance  De¬ 
partment  of  the  District  of  Columbia.  Among 
the  witnesses  questioned  were  W.  A.  Hoover, 
president  of  the  National  Savings  and  Trust 
Company;  Senator  Gallinger,  chairman  of  the 
Senate  committee  on  the  District  of  Columbia, 
and  Alfred  M.  Best  of  New  York. 

Mr.  Hoover  testified  as  to  having  been  asked 
by  Mr.  Darneille  as  to  the  valuation  which  he 
would  put  upon  the  Southern  building,  and 
which,  he  said,  Mr.  Darneille  considered  too  low. 

He  also  answered  hypothetical  questions  as 
to  what  would  constitute  misrepresentation. 

Senator  Gallinger  denied  that  his  relationship 
to  Mr.  Ingham  had  any  bearing  upon  the  latter’s 
appointment  as  Superintendent  of  Insurance,  and 
pointed  to  the  good  work  done  by  Mr.  Ingham. 

In  examining  Mr.  Best,  it  was  found  that  he 
considered  the  stock-selling  expense  too  high; 
that  he  objected  to  the  purchase  of  the  Southern 
building  as  locking  up  too  much  capital  in  as¬ 
sets  not  readily  salable;  and  that  he  figured 
that  the  Commercial  Fire  Insurance  Company 
had  lost  considerable  money  in  the  last  ten 
months.  He  acknowledged,  however,  that  the 
company  was  solvent  even  if  the  Southern 
building  was  eliminated.  C.  F.  Carusi,  counsel 
for  the  insurance  companies,  cross-examined 
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Mr.  Best,  who  admitted  many  of  Mr.  Carusi’s 
contentions  as  to  the  good  character  of  the  Com¬ 
mercial's  business,  also  stating  that  he  knew 
nothing  discreditable  concerning  R.  R.  Tuttle’s 
career  as  a  general  insurance  agent  in  Syracuse. 
It  developed  that  Mr.  Best’s  brother  had  ap¬ 
plied  for  a  general  agency  for  the  Commercial 
Fire  and  the  First  National  Fire  of  Washing¬ 
ton  for  the  entire  Northwest  as  late  as  Decem¬ 
ber,  1912.  Various  questions  were  asked  by  Mr. 
Carusi,  tending  to  throw  discredit  upon  the 
New  York  State  Insurance  Department,  and 
when  Mr.  Redfield  inquired  why  he  was  asking 
such  questions,  Mr.  Carusi  is  quoted  as  having 
replied:  “The  damage  done  to  these  companies 
here  can  be  traced  back  to  the  New  York  State 
Insurance  Department,  and  I  want  to  show  a 
few  things  about  the  Department.” 

Much  testimony  has  been  taken,  which  seems 
irrelevant  to  the  purpose  of  the  inquiry;  but  a 
local  newspaper  intimates  that  the  investiga¬ 
tion  is  nearing  its  end,  and  that  “no  legal  fault 
will  be  found  with  the  conduct  of  the  Commer¬ 
cial  Fire  Insurance  Company  and  the  First  Na¬ 
tional  Fire  Insurance  Company.” 

It  is  expected  that  real  estate  experts  will  be 
called  to  establish  the  value  of  the  Southern 
building,  which  was  purchased  by  the  Com¬ 
mercial  Fire  and  the  First  National  Fire, 
jointly. 

The  examination  of  the  Commercial  Fire  by 
S.  H.  Wolfe,  as  of  December  31,  1912,  will,  it  is 
anticipated,  show  a  substantial  surplus. 


Sovereign  Fire’s  Condition. 

An  examination  of  the  Sovereign  Fire  of 
Toronto  by  the  New  York  Insurance  Depart¬ 
ment,  as  of  December  31,  1912,  shows  $496,090 
of  assets,  with  $333,968  of  liabilities,  leaving  an 
excess  of  assets  of  $162,122,  to  be  compared  with 
an  excess  of  liabilities  over  assets  on  Septem¬ 
ber  30  last  of  $14,222.  The  report  upon  the  ex¬ 
amination  concludes  with  the  following  sum¬ 
marization: 

That  during  the  short  period  the  company  has 
been  operating  in  this  State  the  underwriting 
losses  and  expenses  have  been  abnormally 
large;  that  the  minimum  deposit  capital  was 
wiped  out  on  September  30,  1912;  that  the  com¬ 
pany  ceased  writing  business  in  October,  1912, 
and  expressed  the  intention  of  retiring  from  the 
United  States;  that  the  maturing  losses  and  ex¬ 
penses  have  been  met  by  remittances  from  the 
head  office  in  Canada,  and  that  the  financial  con¬ 
dition,  as  of  December  31,  1912,  has  greatly  im¬ 
proved  over  the  financial  condition  as  of  Septem¬ 
ber  30,  1912.  While  the  company  may  be  con¬ 
sidered  to  have  practically  retired  from  the 
United  States,  its  policyholders,  loss  claimants 
and  creditors  still  have  the  protection  of  the 
securities  deposited  with  the  Superintendent  of 
Insurance  and  with  the  United  States  trustees, 
and  the  corporation  is  still  under  the  supervision 
of  this  Department. 


Consolidated  Assurance,  London,  Eng. 

The  Consolidated  Assurance  Company,  Ltd., 
of  London,  England,  has  appointed  the  well- 
known  reinsurance  firm  of  Douglas  Bros,  of  New' 
York  and  Chicago  as  United  States  managers 
for  reinsurance,  and  has  named  the  Bankers 
Trust  Company,  New  York,  as  United  States 
trustee  of  a  special  fund  of  $50,000  to  be  main¬ 
tained  for  the  special  protection  of  American 
policyholders  until  all  policies  have  expired. 
In  addition  thereto,  we  are  advised  Douglas 
Bros,  will  have  ample  funds  for  the  payment  of 
losses  and  hold  all  necessary  powers  of  at¬ 
torney  to  accept  service  and  otherwise  protect 
their  American  clients.  The  Consolidated  is  a 
distinct  acquisition  to  the  reinsurance  facili- 
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tics  of  Douglas  Bros.  It  has  not  hitherto 
operated  in  the  United  States,  its  entire  busi¬ 
ness  having  heretofore  been  reinsurance  of  the 
large  British  and  Continental  offices. 

The  Insurance  Blue  Book  and  Guide  for  1912 
shows  that  the  Consolidated  had  on  January  1, 
1912,  a  subscribed  capital  of  $2,500,000  ($379,375 
paid  up)  and  assets  aggregating  $3,622,150.  in¬ 
clusive  of  uncalled  capital. 


State  and  Special  Agency  Changes. 

Arthur  G.  Sanderson  has  been  appointed  gen¬ 
eral  agent  of  the  Pacific  branch  of  the  /Etna  of 
Hartford,  with  headquarters  at  San  Francisco. 

Frank  C.  Haselton,  general  adjuster  in  the 
Western  department  of  the  Northern  of  Lon¬ 
don,  will  return  to  his  old  field  in  Illinois,  hav¬ 
ing  left  that  position  to  become  the  general  ad¬ 
juster. 

Charles  S.  Whittlesey,  who  has  resigned  as 
North  Dakota  State  agent  for  the  Hanover  of 
New  York,  w'ill  be  tendered  a  farewell  dinner 
at  Fargo  January  17.  He  will  go  into  the  land 
business. 

Charles  E.  Mann,  executive  special  agent  for 
the  Herrick  &  Auerbach  general  agency,  has 
been  appointed  superintendent  of  agents. 
He  has  been  looking  after  Ohio  and  Michigan. 

William  S.  Stodghill,  assistant  to  the  manager 
of  the  Central  National  Fire  of  Chicago,  has  re¬ 
signed  owing  to  ill  health  and  will  locate  on 
the  Pacific  Coast. 

E.  L.  Richards,  formerly  with  the  Jefferson 
Fire  of  Philadelphia  in  the  West,  has  been  ap¬ 
pointed  special  agent  for  the  Nord-Deutsche  of 
Hamburg. 

Morris  W.  White  has  resigned  as  special 
agent  in  Minnesota  and  the  Dakotas  for  the 
New  York  Underwriters  of  New  York,  to  become 
Minnesota  State  agent  for  the  Sterling  Fire  of 
Indianapolis. 

W.  G.  Achenbach,  special  agent  in  Southern 
Texas  for  the  Continental  of  New  York,  has  been 
transferred  to  Southern  Texas. 


Fire  Insurance  Results  in  1912. 

Frank  Lock  of  New  York,  United  States  man¬ 
ager  of  the  Atlas  of  London,  contributed  an 
interesting  article  in  The  Journal  of  Commerce 
concerning  “Fire  Underwriting  in  1912,”  from 
which  we  have  summarized  the  salient  features 
below: 

While  probably  a  larger  amount  of  insurance 
was  written  in  1912  than  in  1911,  the  total  pre¬ 
miums  were  not  increased  materially,  because 
of  a  substantial  reduction  in  the  average  rate. 

Property  losses  were  less  than  two  per  cent 
lower  than  in  1911,  but  insurance  losses  heavier. 

A  higher  expense  ratio  in  1912  than  in  1911  is 
looked  for,  possibly  reaching  an  average  of  40 
per  cent. 

General  results,  East  and  North,  fairly  favor¬ 
able;  South,  about  as  in  1911,  with  modest 
profits  on  stationary  income;  Central  West, 
shrunken  income,  with  loss  ratio  averaging 
above  60  per  cent;  Pacific  Coast,  better  than 
balance  of  country,  with  loss  ratio  about  40 
per  cent. 


Merchants  Fire  Lloyds  Active. 

The  Merchants  Fire  Lloyds  is  now  operating 
in  this  country  through  Clarence  L.  Fabre  and 
Clement  D.  Albrecht  as  attorneys  and  managers, 
with  J.  Elmer  O’Donohue  as  deputy  attorney. 
The  association  will  accept  business  on  build- 
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ings  and  contents  protected  by  approved  auto¬ 
matic  sprinklers,  and  on  buildings  and  contents 
of  sole  tenanted  mercantile  risks  and  standard 
storage  warehouses  located  in  this  country  and 
Canada.  The  policies  of  the  Merchants  Fire 
Lloyds  are  secured  by  a  special  deposit  with  the 
Farmers  Loan  and  Trust  Company  of  New  York 
and  by  the  Underwriters  Guarantee  of  $200,000, 
representing  mercantile,  financial  individuals 
and  firms,  with  an  aggregate  rating  of  $30,- 
000,000. 


To  Re-Enter  United  Stales. 

The  Netherlands  Fire  of  The  Hague,  Holland, 
is  preparing  to  re-enter  the  United  States  to 
write  a  direct  fire  business  through  regular 
agency  channels.  It  will  work  in  conjunction 
with  the  Prussian  National  of  Stettin,  Germany, 
with  its  United  States  branch  headquarters  in 
the  same  office.  The  necessary  formalities  of 
entering  this  country  are  now  being  made,  and 
it  is  the  intention  to  begin  writing  business  on 
March  1.  Harold  W.  Letton  of  Chicago,  United 
States  manager  of  the  Prussian  National,  has 
been  appointed  the  branch  manager.  The 
Netherlands  withdrew  from  this  country  about 
six  years  ago. 


To  Tax  Companies. 

An  ordinance  has  been  prepared  by  Mayor 
Arnold  of  Denver,  providing  for  an  annual  li¬ 
cense  fee  of  $200  for  each  fire  insurance  com¬ 
pany  operating  in  that  city.  The  funds  derived 
from  this  tax  will  be  available  for  use  by  the 
fire  department  board.  The  measure  has  been 
presented  to  the  board  of  supervisors,  and  is  up 
for  an  early  vote  by  the  board  of  aldermen. 
There  are  about  140  fire  companies  doing  busi¬ 
ness  in  Denver.  The  ordinance,  as  prepared, 
provides  for  a  fine  not  exceeding  $300  and  im¬ 
prisonment  not  exceeding  ninety  days  for  the 
officers,  agents  or  solicitors  of  companies  who 
violate  this  law. 


Calumet  Curtails  Operations. 

The  Calumet  Insurance  Company  of  Chicago 
has  withdrawn  from  several  large  Eastern 
States,  except  seven  large  cities,  and  has  rein¬ 
sured  the  business  in  that  territory  in  the  Dela¬ 
ware  Underwriters  of  the  Westchester  Fire  of 
New  York.  The  States  affected  are  Massa¬ 
chusetts,  Rhode  Island,  New  York,  New  Jersey. 
Pennsylvania,  Maryland  and  West  Virginia.  The 
company  has  also  withdrawn  from  three  West¬ 
ern  States,  except  five  larger  cities  therein,  as 
follows:  Missouri,  Kansas  and  Nebraska.  The 
Queen  of  New  York  takes  the  reinsurance  and 
the  agencies  vacated  in  those  States  by  the 
Calumet. 


New  Orleans  Rate  Situation. 

Fire  insurance  companies  operating  in  New 
Orleans  are  being  confronted  with  a  serious 
rate  situation  that  is  showing  a  tendency  to 
spread  to  other  parts  of  the  State.  Since  the 
abolition  of  the  State  rating  board,  local  agents 
have  been  complaining  of  the  loss  of  important 
lines  to  offices  which  are  disregarding  the  fire 
prevention  bureau  tariff. 

Several  companies  have  announced  their  inten¬ 
tion  to  protect  their  business  hereafter,  and 
some  special  agents  are  favoring  a  radical  re¬ 
duction  on  certain  classes  to  prevent  further 
diversion  of  their  business, 
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Newark  Fire’s  New  Treasurer. 

At  a  recent  meeting  of  the  board  of  directors 
the  Newark  Fire  of  Newark,  N.  J.,  Thomas  D. 
Richardson  was  elected  treasurer  of  the  com¬ 
pany.  Mr.  Richardson  is  a  public  accountant 
and  has  been  in  charge  of  the  accounting  de¬ 
partment  of  the  Newark  Fire  for  some  months 
past,  coming  to  them  from  Miller,  Franklin  & 
Co.,  public  accountants,  of  New  York.  With 
l  he  exception  of  the  two  years  in  which  Mr. 
Richardson  was  engaged  in  public  accounting 
work,  all  his  previous  training  was  with  fire  in¬ 
surance  companies  in  both  the  underwriting 
and  accounting  departments.  He  is  conse¬ 
quently  thoroughly  qualified  to  discharge  the 
duties  of  his  new  office. 


Organize  to  Block  Merger. 

The  minority  stockholders  of  the  United 
American  Fire  of  Milwaukee  have  organized 
to  block  the  amalgamation  of  that  company 
with  the  Twin  City  Fire  of  Minneapolis.  They 
have  formed  a  voting  trust,  and  hold  that  as  the 
law  of  Wisconsin  requires  a  two-thirds  vote  of 
the  stockholders  to  merge  they  can  thus  block 
the  deal.  It  is  understood  that  in  this  case  the 
majority  interests  of  the  United  American  will 
reinsure  the  business  in  the  Twin  City. 


Senator  Jeff  Davis  Dies. 

The  sudden  death  of  United  States  Senator 
Jeff  Davis  in  Little  Rock,  January  3,  removed 
from  the  world  of  activities  the  man  who  caused 
all  the  old  line  fire  insurance  companies  to  leave 
Arkansas  in  1899.  As  Governor  he  caused  the 
enactment  and  rigid  enforcement  of  a  drastic 
anti-trust  law,  which  forced  all  the  companies 
out  for  over  a  year,  until  a  final  readjustment 
was  secured  through  the  courts. 


Kentucky  Dwelling  Inspections. 

A  special  staff  of  inspectors,  organized  by  the 
Kentucky  Actuarial  Bureau  for  the  purpose, 
has  started  on  the  inspection  of  dwellings  in 
that  State  under  the  new  schedule  of  the  State 
Insurance  Board.  They  have  until  March  15  to 
complete  the  work,  but  it  is  stated  that  it  will 
be  impossible  to  do  more  than  a  small  part  of 
the  work  in  that  time. 


Resigns  from  Joint  Committee. 

F.  C.  Buswell,  vice-president  of  the  Home  of 
New  York,  has  resigned  as  a  member  of  the 
joint  conference  committee  on  large  cities  of 
the  Western  Union  and  the  Western  Insurance 
Bureau.  He  has  been  elected  chairman  of  the 
committee  on  laws  of  the  National  Board  of 
Fire  Underwriters. 


Two  Companies  Ordered  to  Close. 

The  affairs  of  the  Lahaska  Insurance  Com¬ 
pany  of  Philadelphia  and  the  Flood  City  Mutual 
Fire  of  Johnstown,  Pa.,  have  been  ordered  by 
the  Dauphin  County  Court  to  be  placed  in  the 
hands  of  the  Pennsylvania  Insurance  Depart¬ 
ment  to  be  wound  up. 


Takes  Over  Boyce  Company. 

The  agency  business  of  the  late  A.  Page 
Boyce,  conducted  under  the  name  of  A.  Page 
Boyce  <&  Co,  of  Baltimore,  has  been  taken  over 
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by  Maury  &  Donnelly,  Williams  &  Thompson 
Co.  George  Boeclcel,  who  has  had  charge  of 
the  office  of  A.  Page  Boyce  &  Co.,  will  be  con¬ 
nected  with  the  company. 


Changes  in  Traction  Committee. 

George  W.  Law  has  resigned  from  the  traction 
committee  of  the  Western  Union  and  has  been 
succeeded  by  C.  R.  Street,  Western  manager  of 
the  Fidelity-Phenix  of  New  York.  Walter  H. 
Sage  has  been  made  chairman  of  the  committee. 


Retires  from  Firm. 

Charles  E.  Guild  of  the  firm  of  Eastman,  Fen¬ 
ton  &  Guild,  Boston  metropolitan  managers  for 
the  Liverpool  and  London  and  Globe  of  Liver¬ 
pool,  retired  from  the  firm,  effective  January  1. 
The  firm  will  be  known  as  Eastman  &  Fenton. 


Licensed  in  Oregon. 

The  Vulcan  Fire  Insurance  Company  of  Oak¬ 
land,  Cal.,  has  been  granted  a  license  in  Oregon. 


Legislation  at  Albany. 

ALBANY,  January  7. — Assemblyman  Patrie  of 
Catskill  has  introduced  in  the  legislature  a  bill 
amending  Section  30,  of  Article  1,  of  the  Insur¬ 
ance  Law,  so  as  to  provide  that  if  a  foreign 
insurance  corporation  doing  business  in  the 
State  shall  apply  for  removal  to  the  United 
States  Court  of  any  action  brought  against  such 
corporation  in  the  State,  its  authority  to  do 
business  in  the  State  shall  be  revoked  by  the 
Superintendent  of  Insurance. 

The  committees  on  insurance  of  the  legisla¬ 
ture,  as  constituted  the  present  session,  are  as 
follows: 

Senate — Senators  Ramsperger  of  Erie;  Blau- 
velt  of  Rockland;  Foley  and  Boylan  of  New 
York;  Duhamel  and  Velte  of  Brooklyn;  Fitz¬ 
gerald  and  Herrick  of  New  York;  Ormrod  of 
Monroe;  Godfrey  of  Chautauqua;  Sallant  of 
New  York. 

Assembly — Messrs.  Walker  of  New  York: 
Rozan  of  Erie;  Kane,  Ward  and  J.  D.  Kelly  of 
New  York;  Esquirol  and  Burr  of  Kings:  Bovie 
of  Westchester;  Tudor  of  New  York;  Bennin- 
ger  of  Queens;  Horton  of  Erie;  Pappert  of 
Monroe;  Machold  of  Jefferson. 

At  the  request  of  Superintendent  of  Insurance 
Emmet,  the  chairmen  of  the  Insurance  Com¬ 
mittees  of  the  Senate  and  the  Assembly  have 
introduced  eighteen  bills  covering  the  follow¬ 
ing  measures  relating  to  fire  insurance: 

Permitting  agents  to  file  one  bond  of  $2500  to 
insure  payments  of  fire  department  taxes  in  all 
towns  where  operating,  instead  of  one  for  $500 
in  each  town. 

Giving  Superintendent  of  Insurance  power  to 
revoke  the  license  of  a  foreign  company. 

Giving  the  Insurance  Department  supervising 
control  over  the  promoting  of  insurance  corpora¬ 
tions,  sale  of  securities,  etc. 

Repealing  Chapter  85,  laws  of  1899,  thus  per¬ 
mitting  the  organization  of  mutual  companies 
under  Section  111. 

Creating  a  new  section,  139,  to  bring  under 
the  supervision  of  the  Insurance  Department  all 
corporations,  associations,  bureaus,  etc.,  con¬ 
ducted  for  the  purpose  of  inspecting  risks,  ad¬ 
justing  losses,  testing  appliances,  formulating 
rules,  or  establishing  standards  for  the  informa¬ 
tion  or  benefit  of  underwriters.  This  would  ap¬ 
ply  to  such  organizations  as  the  National  Board 
of  Fire  Underwriters,  National  Fire  Protection 
Association.  Underwriters  Laboratories  and  the 
New  York  Board  of  Fire  Underwriters. 

Creating  a  new  section,  140,  designed  to  bring 
under  the  supervision  of  the  Insurance  Depart¬ 
ment  all  bodies  maintained  for  the  purpose  of 
assisting  underwriting  organizations  in  fixing, 
formulating  or  promulgating,  applying  or  main¬ 
taining  rates.  This  would  include  the  numerous 
boards  of  local  agents. 

Amending  Section  141,  by  empowering  the 
Superintendent  of  Insurance  to  appoint  ex¬ 
aminers  authorized  to  examine  under  oath;  also 
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so  as  to  “give  better  protection  to  the  insured.” 

Repealing  Section  142  and  enacting  a  new  one 
providing  for  the  issuance  of  one  certificate  to 
an  agent,  he  being  authorized  thereunder  to 
represent  any  company  (except  life  or  ocean 
marine)  for  which  he  may  be  appointed. 

Creating  a  new  section,  143,  to  succeed  that 
repealed  by  Chapter  638,  laws  of  1910,  which 
will  provide  for  the  licensing  of  brokers.  This 
will  meet  all  objections  regarding  the  constitu¬ 
tionality  of  the  present  Section  14?  as  it  relates 
to  brokers. 

Providing  for  the  revocation  of  the  license  of 
any  company  or  agent  circulating  any  statement 
that  a  company  can  transact  in  New  York  any 
class  of  business  other  than  that  it  is  licensed 
to  transact. 

Requiring  filing  of  certificate  of  extension 
with  Superintendent  of  Insurance. 

Requiring  the  execution  in  triplicate  of  papers 
relating  to  increase  in  or  reduction  of  capital, 
one  copy  to  be  filed  with  Insurance  Department. 


Reinsurance  Complications. 

The  large  number  of  Western  Insurance  Bu¬ 
reau  companies  which  have  been  reinsured  by 
the  Western  Union  companies  is  introducing  a 
new  feature  into  the  agency  situation.  Under 
the  co-operation  plan  the  Union  and  Bureau 
agencies  were  protected  from  entrance  by  com¬ 
panies  of  the  other  class.  In  case  of  the  rein¬ 
surance  of  the  entire  business  of  a  company, 
however,  by  a  company  of  another  class,  it 
could  enter  the  agencies  without  affecting  its 
general  status,  but  subject  to  limitations  as  to 
the  commissions  paid.  In  the  past  few  months 
four  Bureau  companies  have  been  reinsured  by 
Union  companies,  the  fact  that  under  the  new 
plan  this  was  the  only  way  in  which  Union 
companies  could  gain  admission  to  Bureau 
agencies  being,  in  some  cases,  reported  to  be 
an  important  reason  for  the  reinsurance.  While 
the  agreement  provides  that  Bureau  companies 
reinsuring  Union  companies  can  likewise  enter 
Union  agencies,  there  has  been  no  reinsurance 
of  this  kind. 


Fire  Notes. 

. — The  Lumbermens  of  Philalelphia  has  appointed 
Baldwin  8:  Frick  agents  at  Baltimore,  as  of  January  1 
last. 

- — The  annual  meeting  of  the  Kentucky  State  hire 
Prevention  Association  will  be  held  at  Louisville, 
January  29. 

— The  thirty-eighth  annual  meeting  of  the  Mill 
Owners  Mutual  Fire  of  Des  Moines,  la.,  will  be  held 
at  2  o’clock,  January  15. 

— Phillip  T.  Hicks,  agent  at  Nashville  for  the 
Calumet  of  Chicago,  has  secured  the  agency  for  the 
National  Fire  and  Marine  of  Elizabeth,  N.  J. 

— A  special  agent  who  is  thoroughly  familiar  with 
the  New  York  and  Connecticut  field  is  open  for  en¬ 
gagement,  and  advertises  on  another  page  of  this  issue. 

— E.  A.  Morrell,  formerly  daily  report  examiner 
at  the  head  office  of  the  Continental  of  New  York,  has 
been  appointed  special  agent  in  the  Pennsylvania  field, 
with  headquarters  at  Harrisburg. 

— At  the  annual  meeting  of  the  Cincinnati  Fire  In¬ 
surance  Club,  new  members  were  elected  as  follows: 
Joseph  Gunther,  J.  L.  E.  Guntrum,  Arthur  Clemons, 
Nat  Bartlett  and  John  F.  Runck. 

—It  is  stated  that  the  agency  firm  of  Earl  &  Johan- 
sing  has  been  suspended  from  membership  in  the  Cin¬ 
cinnati  Fire  Underwriters  Club  on  a  charge  of  writing 
a  risk  at  less  than  the  approved  rate. 

— Fire  insurance  men  in  Denver,  Col.,  are  much 
agitated  over  a  bill  now  pending  before  the  local 
Board  of  Supervisors  and  City  Council  providing  for 
a  $200  license  fee  on  fire  insurance  companies  doing 
business  in  that  city. 

. — The  Newark  Fire  of  Newark  has  been  licensed  in 
Colorado,  with  Ernest  Miller  as  general  agent  for  Col¬ 
orado  and  Wyoming.  Ferris  &  Conoway  have  been  ap¬ 
pointed  Denver  agents.  The  Newark  has  also  applied 
for  admission  to  Nebraska. 

— John  R.  Jobe,  auditor  of  Arkansas  and  ex-officio 
Insurance  Commissioner,  in  sending  an  official  noti¬ 
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fication  of  his  retirement  from  that  office,  pays  a  high 
tribute  to  his  successor,  John  M.  Oathout.  Mr.  Oat- 
hout  will  assume  his  new  duties  January  5. 

— An  amendment  has  been  adopted  to  the  constitu¬ 
tion  of  the  Cleveland  Fire  Insurance  Exchange  mak¬ 
ing  it  impossible  for  a  company  to  be  represented  in 
the  Exchange  and  still  do  business  on  the  outside 
through  the  agency  of  an  annex. 

— Frank  H.  Cornell,  who  has  been  in  the  farm  de¬ 
partment  of  the  Home  of  New  York  for  twenty  years, 
has  been  given  the  title  of  assistant  secretary.  The 
organization  of  that  department  is  composed  of  H.  II. 
Walker,  secretary,  F.  L.  Joy  and  M.  Cornwell,  assist¬ 
ant  secretaries. 

— The  Standard  Insurance  Directory  of  New  Eng¬ 
land,  for  1912-1913,  has  been  published  by  the  Stand¬ 
ard  Publishing  Company.  It  covers  the  New  Eng¬ 
land  States  thoroughly,  giving  the  essential  items  from 
companies’  statements,  lists  of  agents  (by  towns)  with 
companies  represented,  data  as  to  fire  protection,  lists 
of  brokers,  etc.  The  book  contains  nearly  1000  pages. 

- — The  Annuaire  des  Soci6t6s  d’Assurances  for  1913 
has  been  issued  by  La  Semaine.  It  is  a  very  complete 
handbook  pertaining  to  insurance  companies  oper¬ 
ating  in  France,  the  laws  governing  same,  and  other 
information.  It  covers  all  classes  of  insurance  com¬ 
panies,  both  foreign  and  domestic,  and  is  a  very  useful 
publication  for  anyone  interested  in  French  insurance 
matters. 

— The  Southern  Insurance  Directory  for  1912-1913 
has  been  published  by  the  Vindicator  Publishing  Com¬ 
pany,  Ltd.  This  is  the  twenty-fifth  annual  edition, 
and  it  is  issued  in  two  volumes,  one  being  devoted 
to  fire  and  marine  data  and  the  other  presenting  life, 
casualty  and  miscellaneous  information.  The  direc¬ 
tory  covers  twelve  States  and  embraces  lists  of  agents 
and  the  companies  they  represent,  together  with  con¬ 
siderable  other  information. 


THE  COMPANIES. 


The  Camden  Fire  Insurance  Association. 

Continuing  its  record  of  annual  progress, 
the  old  Camden  Fire  Insurance  Association  of 
Camden,  N.  J.,  made  great  gains  during  the  year 
1912,  among  them  being  the  following:  In  as¬ 
sets,  $381,161;  in  unearned  premiums,  $127,606, 
and  in  net  surplus,  $96,144.  The  capital  was  in¬ 
creased  from  $500,000  to  $600,000  last  year,  so 
that  the  surplus  as  to  policyholders  is  now 
$1,438,283,  an  increase  during  the  year  1912  of 
$196,144.  On  January  1,  1913,  the  company’s 
statement,  which  has  just  been  published, 
showed  assets  aggregating  $2,942,665,  a  reserve 
for  unearned  premiums  of  $1,315,536,  and  a  net 
surplus,  beyond  its  capital  of  $600,000  and  all 
liabilities,  of  $838,283.  The  bulk  of  the  com¬ 
pany’s  assets  is  made  up  of  first  mortgages  on 
real  estate  and  high-class  investment  bonds  and 
stocks.  The  officers  of  the  Camden  Fire,  which 
company  has  been  in  business  since  1841,  are 
now  as  follows:  President,  Edmund  E.  Read, 
Jr.;  vice-president,  J.  Lynn  Truscott;  secretary, 
Joseph  K.  Sharp;  assistant  secretaries,  Mill- 
wood  Truscott  and  John  P.  Guckes;  general 
agent,  Archibald  Kemp. 


To  Organize  Knickerbocker. 

The  Knickerbocker  Insurance  Company  is  be¬ 
ing  organized  at  New  York,  to  do  a  general  fire 
and  marine  business.  It  will  have  a  capital  of 
$200,000  and  a  paid-in  surplus  of  $100,000.  The 
incorporators  are:  Robert  Van  Iderstine,  Wen¬ 
dell  P.  Barker,  Anthony  Barker,  Charles  A. 
Barker,  George  F.  Kaiser,  William  Balanz- 
ategui,  W’alter  I.  Hunter,  Worden  L.  Castle,  J. 
W.  Rowlee,  Samuel  W.  Shipway,  M.  Y.  Van  De¬ 
venter,  M.  V.  Benton  and  E.  K.  Black. 


Thursday 

CASUALTY,  SURETY  & 
MISCELLANEOUS. 


MERGER  DEAL. 

American  Bonding  to  Consolidate  with 
Fidelity  and  Deposit  of  Baltimore. 

The  control  of  the  American  Bonding  Com¬ 
pany  of  Baltimore  has  been  secured  by  a  syn¬ 
dicate  representing  the  Fidelity  and  Deposit, 
also  of  that  city,  and  the  former  company  will 
be  merged  with  the  latter  as  soon  as  the  neces¬ 
sary  arrangements  can  be  made.  This  deal  was 
consummated  at  a  meeting  of  the  directors  of 
the  two  companies  held  at  Baltimore  on  Thurs¬ 
day  of  last  week,  and  it  was  agreed  that  the 
shareholders  of  the  American  Bonding  should 
be  given  one  share  of  the  Fidelity  and  Deposit 
for  each  two  shares  they  held.  The  Fidelity 
and  Deposit  will  take  over  the  entire  business, 
and  the  company  will  lose  its  identity. 

An  underwriting  syndicate  has  been  organized 
to  take  in  at  $90  a  share  cash  all  the  stock  of 
the  American  Bonding  which  fails  to  make  the 
exchange,  or  the  holders  of  which  may  prefer 
the  cash  to  stock  in  the  other  company.  The 
American  Bonding  was  organized  in  1894.  Its 
capital  stock  is  $750,000,  divided  into  30,000 
shares,  with  a  par  value  of  $25.  George  Cator 
is  president;  Charles  A.  Webb,  George  L.  Rat- 
cliffe,  W.  J.  Unverzagt,  Millard  Leonhard  and 
B.  F.  Cator,  vice-presidents,  and  William  E.  P. 
Duvall,  secretary  and  treasurer.  The  Fidelity 
and  Deposit  has  a  capital  of  $2,000,000,  and  was 
organized  in  1889.  It  is  the  intention  to  increase 
the  capital  to  $3,000,000,  in  order  to  meet  the 
exchange  under  the  merger  plan.  The  officers 
are:  Edwin  Warfield,  president;  Thomas  A. 

Whelan,  Seymour  Mandebaum,  John  H.  Wight, 
Henry  and  B.  Platt,  vice-presidents;  Robert  S. 
Hart,  secretary,  and  Thomas  L.  Berry,  assist¬ 
ant  secretary  and  treasurer. 

Under  an  agreement,  President  Warfield  will 
continue  as  head  of  the  corporation,  and  Presi¬ 
dent  Cator  of  the  American  Bonding  will  be¬ 
come  vice-president  of  the  Fidelity  and  Deposit, 
and  chairman  of  the  board  of  directors.  A  joint 
statement  issued  by  the  two  presidents  is  as 
follows: 

After  careful  consideration  we  have  agreed 
that  it  would  be  wise  for  the  Fidelity  and  De¬ 
posit  Company  and  the  American  Bonding  Com¬ 
pany,  the  two  oldest  surety  companies  of  Balti¬ 
more  city,  to  merge  their  business  and  assets, 
thereby  increasing  the  efficiency  and  strength  of 
the  two  companies  and  bring  about  economies  in 
administration  expenses.  This  merger  will,  in 
our  opinion,  inure  to  the  profit  of  the  stock¬ 
holders  of  the  two  institutions  and  increase  ma¬ 
terially  the  income  from  their  investment.  The 
stock  of  the  two  companies  has  been  bringing 
about  the  same  in  the  public  market,  and  the 
dividends  paid  have  been  at  the  same  rate  of  in¬ 
terest.  The  surety  premium  receipts  of  the  two 
companies  have  been  in  the  ratio  of  $1,200,000 
for  the  American  Bonding  Company  to  about 
$2,400,000  for  the  Fidelity  and  Deposit  Company. 
This  has  been  the  same  ratio  that  the  par  value 
and  the  market  value  of  the  share  of  stock  bore 
to  each  other. 

As  the  par  of  the  stock  of  the  Fidelity  and 
Deposit  Company  is  $50  a  share,  and  that  of  the 
American  Bonding  Company  $25  a  share,  and  as 
the  stock  of  the  former  has  been  selling  around 
$150  and  the  stock  of  the  latter  around  $75.  it  is 
an  equitable  proposition  to  exchange  two  shares 
of  stock  of  the  American  Bonding  Company  for 
one  share  of  stock  of  the  Fidelity  and  Deposit 
Company  of  Maryland.  The  capital  and  sur¬ 
plus  of  the  Fidelity  and  Deposit  Company  is 
$4,837,000  and  its  total  assets  are  $8,615,533.41. 
The  capital  and  surplus  of  the  American  Bond¬ 
ing  Company  is  $1,706,862,  and  its  total  assets 
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are  $2,962,935.78.  This  makes  the  grand  total  of 
assets  of  the  two  companies  $11,578,489.19,  and 
will  make  the  largest  and  strongest  surety 
company  in  the  world.  A  saving  of  five  per  cent 
in  expenses  on  this  business  alone  would  save 
the  companies  $175,000.  We  believe  that  the 
economies  will  result  in  a  greater  saving  than 
this,  and  that  the  merging  of  the  two  companies 
will  increase  the  earnings  in  many  directions. 
We  recommend  that  this  merger  be  carried  out 
on  the  basis  suggested,  and  we  are  convinced 
that  the  stockholders  of  the  American  Bonding 
Company  will  greatly  profit  by  surrendering 
their  stock  and  taking  stock  of  the  Fidelity  and 
Deposit  Company  in  the  ratio  suggested,  and 
that  this  merger  will  result  in  great  benefit  and 
profit  to  the  stockholders  of  both  companies. 
This  plan  of  merger  has  been  unanimously  ap¬ 
proved  by  the  executive  committees  and  the  di¬ 
rectors  of  our  respective  companies. 

Some  opposition  has  developed  among  the 
minority  stockholders  of  the  American  Bonding. 
It  was  stated  by  Philip  L.  Poe,  of  the  banking 
firm  of  Poe  &  Davis,  Baltimore,  that  the  stand 
of  the  minority  would  probably  fully  develop 
after  the  stockholders’  meeting  January  14,  when 
the  quarterly  dividend  will  be  declared.  The 
question  will  then  arise  as  to  whether  the 
stockholders  will  receive  this  dividend  and  still 
be  given  the  opportunity  of  selling  their  holdings 
at  $90  cash,  or  whether  the  sale  at  the  cash 
figure  means  without  the  dividend.  In  the  first 
instance  it  will  practically  mean  $92  cash  for 
the  stock,  and  in  the  second  it  will  mean  only 
$90  in  cash  if  the  dividend  goes  to  the  pur¬ 
chasing  syndicate. 


SICKNESS  AND  MORTALITY 
EXPERIENCE. 

British  Friendly  Societies,  1856=1880. 

Some  years  ago  there  was  published,  under 
the  auspices  of  the  Chief  Registrar  of  Friendly 
Societies  of  Great  Britain,  an  exhaustive  re¬ 
port  on  sickness  and  mortality  experience  pre¬ 
pared  by  William  Sutton.  The  experience  was 
deduced  from  the  quinquennial  returns  made 
by  registered  friendly  societies  for  the  years 
1856  to  1880,  inclusive.  There  was  also  in¬ 
corporated  a  series  of  monetary  tables  based 
upon  the  experience  at  rates  of  interest  from 
two  and  one-half  per  cent  to  four  per  cent, 
inclusive. 

The  report  lias  been  out  of  print  for  a  num¬ 
ber  of  years,  but  the  British  Board  of  Trade 
has  authorized  a  reprint  of  the  more  important 
part.  The  reprint  includes  the  adjusted  rates 
of  sickness  and  mortality  and  expectation  of 
sickness  based  thereon  and  monetary  tables, 
together  with  the  introductory  report. 

Copies  of  this  valuable  work  may  be  ob¬ 
tained  at  $4.00  each  through  The  Spectator 
Company,  135  William  street,  New  York. 


Assemblyman  Phillips  Endorses  Michigan 
and  Massachusetts  Compensation  Laws. 

Assemblyman  Cyrus  W.  Phillips  of  Rochester, 
N.  Y.,  who  was  the  author  and  introducer  of 
the  workmen’s  compensation  law  of  1910,  sub¬ 
sequently  declared  unconstitutional  by  the 
courts,  has  prepared  a  brief  on  the  protection 
of  workmen  against  the  insolvency  of  employers 
as  far  as  that  affects  their  rights  to  recover 
under  workmen’s  compensation  acts.  Mr.  Phil¬ 
lips  goes  thoroughly  into  this  question  and  its 
treatment  both  in  this  country  and  abroad.  He 
mentions  two  methods  of  securing  the  end  in 
view — namely,  compulsory  insurance  in  solvent 
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companies,  or  funds  and  a  State  guarantee  fund 
out  of  which  compensation  is  to  be  made  in 
case  of  accident  to  employees  of  uninsured  in¬ 
solvent  employers.  A  third  method  referred  to 
is  a  requirement  placed  upon  the  employer 
either  to  pay  a  lump  sum,  make  a  deposit,  buy 
an  annuity,  give  a  bond  covering  future  pay¬ 
ments  and  give  the  employee  or  his  dependents 
a  preferred  claim  against  the  employer’s  estate 
as  soon  as  the  amount  of  compensation  has 
been  determined.  Mr.  Phillips  characterizes  the 
latter  as  not  giving  absolute  protection.  His 
summary,  which  practically  covers  all  the  points 
made  in  the  brief,  touches  on  the  several  laws 
now  in  effect  in  this  country,  and  specially 
those  of  Massachusetts  and  Michigan.  It  is,  in 
part,  as  follows: 

It  is  submitted  that  the  State  guarantee  fund 
is  the  least  practicable  of  the  methods,  for  the 
reason  that  the  cost  of  collecting  a  small  tax 
from  each  uninsured  employer  would  be  very 
wasteful,  and  that  if  this  remedy  is  pursued  it 
would  be  more  economical  for  the  State  to  make 
payments  direct  from  some  funds  otherwise  col¬ 
lected.  The  method  of  requiring  the  employer 
to  give  a  bond  or  security  after  the  amount  of 
compensation  has  been  determined  is  only  a  par¬ 
tial  remedy,  as  it  does  not  protect  the  employee 
against  insolvency  at  the  time  of  the  accident 
or  at  the  time  the  award  is  made,  but  only 
protects  him  as  to  future  payments  in  case  the 
employer  is  able  to  give  the  bond;  though,  of 
course,  under  this  remedy  the  employee  could 
be  given  the  right  of  judgment  for  the  full  value 
of  the  future  payments  upon  failure  to  give  the 
bond  or  the  security,  and  this  judgment  may  be 
made  a  preferred  claim  against  the  employer’s 
assets. 

Each  of  the  compulsory  insurance  plans  re¬ 
ferred  to  above  protects  the  employee  and  his 
dependents,  except  so  far  as  the  State  admin¬ 
istered  fund  method  might  be  weakened  by  the 
failure  of  the  officers  administering  the  fund  to 
raise  by  their  assessments  upon  the  employers 
a  sufficient  amount  to  meet  the  awards.  The 
Michigan  act  is  an  improvement  upon  the  Ohio 
law  in  its  provisions,  separating  the  State  Board 
of  Awards  from  the  department  collecting  the 
State  fund,  thereby  enabling  the  State  board  to 
criticise  and  refuse  to  confirm  compensation 
agreements  made  between  the  State  insurance 
fund  officials  and  the  injured  employee  where  it 
believes  that  the  agreement  is  not  fair  and 
honest  to  the  injured  employee. 

I  believe  the  Michigan  or  the  Massachusetts 
act  to  be  the  best,  solution  of  the  problem  so 
far  reached.  It  is  also  desirable  for  the  full 
protection  of  the  employee,  or  his  family,  that 
the  statutes,  whether  requiring  insurance  or 
not,  provide  that  all  insurance  taken  out  shall 
be  for  the  benefit  of  the  employee  or  his  depen¬ 
dents  and  shall  not  be  limited  in  amount,  but 
shall  cover  all  employees  injured  by  any  acci¬ 
dent  for  the  total  amount  of  compensation  to 
which  they  or  their  dependents  are  entitled. 


States  Accident  to  Reinsure  in  American 
Bankers. 

A  contract  has  been  made  for  the  reinsurance 
of  the  States  Accident  of  Chicago  in  the  Amer¬ 
ican  Bankers  Life,  also  of  that  city,  and  the 
approval  of  the  policyholders  of  the  accident 
company,  the  directors  of  the  life  company  and 
the  Illinois  Insurance  Department  is  new  being 
awaited.  A  meeting  of  the  policyholders  will 
be  held  January  31;  and  in  the  event  that  they 
approve,  the  reinsurance  will  become  effective 
early  in  February.  Dee  A.  Stoker,  organizer  and 
secretary  of  the  States  Accident,  will  become 
manager  of  the  accident  and  health  depart¬ 
ment  of  the  company.  The  American  Bankers 
has  a  capital  of  $300,000,  and  a  surplus  to 
policyholders  of  more  than  $400,000,  which  will 
permit  the  company  to  write  both  life  and  ac¬ 
cident  insurance  in  that  State.  The  States  Ac¬ 
cident  has  about  $45,000  of  annual  accident  and 
health  premiums  in  force.  The  majority  of  the 
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business  is  written  in  Chicago,  but  of  late  it 
has  been  branching  out  into  the  State. 


New  York  Casualty  Insurance  Exchange. 

A  meeting  of  the  New  York  Casualty  Insur¬ 
ance  Exchange  was  held  on  Monday  last  at  the 
office  of  the  Workmens  Compensation  Bureau  at 
New  York,  for  the  purpose  of  receiving  the  re¬ 
port  of  the  operations  of  the  executive  com¬ 
mittee.  William  S.  Collins,  who  has  been  con¬ 
nected  with  th,e  New  York  office  of  the  Employ¬ 
ers  Liability  Assurance  of  London,  was  elected 
manager.  He  has  been  with  that  office  since 
1890,  and  for  many  years  has  been  assistant  to 
the  resident  manager.  The  report  of  the  execu¬ 
tive  committee  showed  that  offices  had  been  se¬ 
cured  for  the  Exchange  on  the  fifteenth  floor 
of  the  building  in  which  the  bureau  is  located, 
and  that  it  was  ready  for  immediate  occupancy. 
The  staff  of  the  Exchange,  the  report  states 
further,  is  about  completed.  Noticeable  in  the 
constitution  is  the  fact  that  the  basis  of  the 
Exchange’s  activities  is  totally  different  to  that 
suggested  more  than  a  year  ago.  No  pledge  is 
required  from  brokers  and  no  rules  are  imposed 
upon  any  member  but  the  companies.  An  arbi¬ 
tration  committee  was  elected  as  follows:  Cas¬ 
ualty  Company  of  America  of  New  York;  Fidel¬ 
ity  and  Deposit  of  Baltimore;  Frankfort  Gen¬ 
eral  of  Frankfort,  Germany;  Globe  Indemnity 
of  New  York;  Maryland  Casualty  of  Baltimore, 
and  Ocean  Accident  and  Guarantee  of  London. 


Connecticut  Commission  Reports. 

The  commission  appointed  by  Governor  Bald¬ 
win  of  Connecticut  to  investigate  the  question 
of  establishing  workmen’s  compensation  in  that 
State,  and  to  make  a  report  to  the  incoming 
session  of  the  legislature,  has  submitted  its 
findings,  along  with  a  draft  of  the  proposed 
law.  The  measure  is  moderate  in  its  general 
provisions,  with  the  exception  of  medical  at¬ 
tendance,  which  is  not  unlike  the  New  Jersey 
law.  The  commission  states  that  it  has  deemed 
it  not  advisable  to  recommend  either  State  or 
State  managed  insurance.  It  also  says: 

We  have  also  considered  the  suggestion  as 
to  basing  the  act  upon  the  taxing  power  of  the 
State.  Legislation  of  this  character  clearly 
comes  within  the  police  power,  and  in  this 
country  has  been  so  considered.  It  is  doubtful 
whether  it  could  be  supported  in  the  State  as 
an  exercise  of  the  taxing  power.  Therefore,  in 
drawing  our  act,  we  have  adopted  the  view  that 
it  is  an  exercise  of  the  police  power. 


Wants  to  Protect  Own  Interests. 

One  of  the  large  plate  glass  companies  has  de¬ 
termined  to  notify  the  Plate  Glass  Service  and 
Information  Bureau  that  it  must  be  allowed  to 
protect  its  own  business  unless  conditions  re¬ 
lative  to  external  and  internal  rate  cutting  are 
restricted.  This  action  would  indicate  that  con¬ 
ditions  in  plate  glass  underwriting  have  become 
demoralized.  The  outside  competition  was  at 
first  regarded  as  unimportant  and  was  allowed 
to  continue,  but  as  it  has  now  become  such  a 
factor,  not  so  much  because  of  the  volume  trans¬ 
acted  by  the  non-bureau  companies,  but  for  the 
reason  of  their  frequently  quoting  cut  rates  for 
business  on  the  books  of  the  bureau  companies, 
steps  are  necessary  to  prevent  further  demorali¬ 
zation. 


Plan  to  Increase  Capital. 

In  a  letter  to  the  stockholders  of  the  Travel¬ 
ers  of  Hartford,  President  S.  C.  Dunham  has  an- 
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nounced  that  the  capital  ot  the  company  is  to 
be  increased  100  per  cent.  An  issue  of  $2,500,- 
000  additional  stock  will  be  placed  on  the  mar¬ 
ket,  for  which  the  present  stockholders  will  be 
entitled  to  subscribe  for  at  par. 

This  matter  will  be  submitted  to  the  stock¬ 
holders  at  the  annual  meeting,  to  be  held 
January  22.  It  is  expected  that  the  company 
will  declare  a  special  cash  dividend  of  100  per 
cent,  thus  providing  the  money  to  pay  for  the 
new  shares.  The  Travelers  will  then  liavo  a 
capital  of  $5,000,000. 


Prepares  to  Increase  Capital. 

The  Boston  Casualty  of  Boston  is  making  ar¬ 
rangements  to  increase  its  capital  stock  from 
$100,000  to  $200,000.  This  action  will  be  taken 
in  order  to  enable  the  company  to  enter  a 
larger  field  of  underwriting.  It  intends  to  enter 
New  York,  Connecticut,  Rhode  Island  and  New 
Hampshire  during  the  latter  part  of  this  month. 
The  stock  will  be  offered  at  $40,  the  par  value 
being  $25  a  share.  The  $15  additional  pre¬ 
mium  will  be  applied  to  surplus. 


Affairs  Wound  Up. 

The  yEtna  Indemnity  of  Hartford,  which  has 
been  in  the  hands  of  a  receiver  for  some  time, 
has  been  wound  up  with  a  few  exceptions  in  the 
shape  of  New  York  and  Georgia  claims  out¬ 
standing.  The  total  claims  which  have  devel¬ 
oped  since  the  company  ceased  business 
amounted  to  $1,200,000.  Theodore  Macdonald, 
former  Insurance  Commissioner  of  Connecti¬ 
cut,  was  the  receiver. 


Rex  Health  and  Accident. 

The  Rex  Health  and  Accident  of  Vincennes, 
Ind.,  which  has  recently  been  granted  a  license 
in  that  State,  will  write  health  and  accident  in¬ 
surance  on  the  assessment  plan.  It  began  busi¬ 
ness  January  1  last.  The  officers  are  John  H. 
Toy,  president;  W.  S.  Moberley,  vice-president; 
R.  M.  Toy,  secretary  and  treasurer. 


Interstate  Casualty  of  Santa  Fe. 

The  Inter-State  Casualty  of  Santa  Fe,  N.  M., 
which  is  being  organized  with  a  capital  of 
$200,000  and  a  surplus  of  a  like  amount,  is  ex¬ 
pected  to  be  ready  for  business  early  this  year. 
At  that  time  application  will  be  made  for  a 
license  in  New  Mexico,  Arizona,  Colorado  and 
Texas. 


Dr.  Keller  in  New  Connection. 

Dr.  David  H.  Keller,  medical  director  of  the 
Continental  Assurance  and  the  Continental  Cas¬ 
ualty  of  Chicago,  Ill.,  has  resigned  to  become 
superintendent  of  the  claims  department  and 
superintendent  of  the  railroad  department  of 
the  Midland  Casualty  Company,  also  of  Chicago. 


Bills  Recommended  to  New  York 
Legislature. 

ALBANY,  January  7. — Eighteen  bills  were 
presented  at  the  suggestion  of  Superintendent 
Emmet  of  the  New  York  Insurance  Department 
by  the  chairman  of  the  Insurance  Committee  of 
the  Senate  and  Assembly,  recommending  amend¬ 
ments  to  the  State  Insurance  Law.  Of  these 
bills  many  affected  casualty  and  surety  insur¬ 
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ance  companies.  Bill  No.  1  amending  the  fol¬ 
lowing  sections  of  the  law: 

'Section  1  defines  specifically  that  a  surety  or 
fidelity  corporation  shall  be  recognized  as  a  cas¬ 
ualty  insurance  corporation. 

Section  6  provides  that  all  receipts  of  the  De¬ 
partment  be  paid  to  the  State  Treasurer.  The 
existing  law  relates  only  to  receipts  from  cor¬ 
porations. 

Section  16  corrects  an  error  as  to  investing  by 
corporations  organized  under  Section  170  for 
guaranteeing  the  validity  and  legality  of  bonds 
issued  by  State,  city,  etc.,  or  private  or  public 
corporations. 

Section  39  changes  law  as  to  examinations  of 
casualty  companies  now  required  to  be  exam¬ 
ined  at  least  once  in  every  five  years,  the 
amendment  providing  for  at  least  once  every 
three  years. 

Section  70  corrects  error  in  sub-division  8,  re¬ 
lating  to  live-stock  companies,  giving  these,  cor¬ 
porations  power  to  write  theft  insurance. 

Bill  No.  3,  Section  60,  makes  estimates  and 
misrepresentation  applicable  to  health  and  cas¬ 
ualty  corporations  and  co-operative  or  assess¬ 
ment  associations. 

Bill  No.  12,  Section  184,  provides  that  the  su¬ 
preme  court  may  require  statements  to  be  filed. 


American  Automobile  Insurance  Co. 

The  capital  stock  of  the  American  Automobile 
Insurance  Company  of  St.  Louis  has  been  in¬ 
creased  from  $200,000  to  $300,000,  and  an  addi¬ 
tion  of  $50,000  has  been  added  to  the  surplus. 
This  was  accomplished  by  the  sale  of  1000 
shares  of  stock  at  $150  per  share.  This  amount 
has  been  paid  in.  The  company  experienced  a 
profitable  year  during  1912,  and  its  premiums 
are  in  excess  of  $350,000  for  the  first  year,  with 
a  loss  ratio  of  approximately  twenty-five  per 
cent  paid  and  pending  claims,  and  an  expense 
ratio  of  about  forty-seven  per  cent.  It  is  oper¬ 
ating  in  sixteen  States  and  has  a  well-organized 
agency  plant  in  each  State. 
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Commercial  Casualty,  Newark,  N.  J. 

The  Commercial  Casualty  of  Newark,  N.  J., 
closed  the  year  1912  with  a  record  of  which  both 
its  policyholders  and  stockholders  may  well  be 
proud.  On  December  31,  the  company  had  as¬ 
sets  aggregating  $628,408 — an  increase  of  more 
than  $100,000  over  the  same  item  last  year.  The 
total  liabilities,  exclusive  of  capital,  amounted 
to  $250,539,  leaving  surplus  on  policyholders’  ac¬ 
count  of  $377,869.  The  Commercial  has  been  in 
business  less  than  three  years,  but  in  that  time 
has  increased  its  business  written  from  $29,497 
in  1910  to  $349,879  in  1912.  The  officers  of  the 
company  are:  C.  W.  Feigenspan,  president; 
David  O.  Watkins,  vice-president;  Harry 
C.  Mitchell,  secretary  and  general  manager; 
George  W.  Jagle,  treasurer,  and  Robert  H.  Mc- 
Arter,  general  counsel. 


Midland  Casualty  of  Chicago. 

The  Illinois  Insurance  Department,  which  re¬ 
cently  examined  the  securities  of  the  Midland 
Casualty  of  Chicago,  covering  the  increase  in 
capitalization  to  $200,000,  has  authorized  the 
addition.  The  annual  statement  shows  a  sur¬ 
plus  of  $75,000.  The  company  will  show  about 
$200,000  in  written  accident  and  health  pre¬ 
miums  at  the  close  of  its  second  year  as  of 
December  31  last.  It  is  the  intention  to  enter 
about  five  new  States  as  soon  as  the  annual 
statement  is  completed,  thus  giving  the  com¬ 
pany  a  field  of  twenty-four  States. 


Missouri  Fidelity  and  Casualty  Company. 

W.  S.  Warner  has  been  appointed  superinten¬ 
dent  of  agencies  for  the  Missouri  Fidelity  and 


Casualty  Company  of  Springfield,  Mo.  He  was 
for  many  years  with  the  St.  Louis  agency  of  the 
Employers  Liability,  and  of  late  with  the  Louis¬ 
ville  branch  of  the  Fidelity  and  Casualty  of 
New  York.  The  appointment  is  a  good  one,  in 
view  of  his  field  and  executive  experience. 

The  statement  of  the  Missouri  Fidelity  and 
Casualty  for  1912  shows  that  it  possesses  assets 
amounting  to  $441,141.  a  capital  of  $250,000,  and  a 
net  surplus  of  $75,000.  Its  net  premiums  last 
year  were  $303,574,  and  its  management  ex¬ 
penses  $151,919,  indicating  a  percentage  of  50.5. 
The  company  also  paid  a  five  per  cent  dividend 
on  its  capital  last  year. 


Globe  Indemnity. 

The  Globe  Indemnity  of  New  York  established 
a  record  of  writing  $2,000,000  in  casualty  and 
surety  premiums  during  1912,  which  was  its  first 
year  of  existence. 


Travelers  of  Hartford. 

During  1912  the  Travelers  of  Hartford  wrote 
more  than  $4,650,000  in  accident  and  health  pre¬ 
miums,  showing  a  gain  of  over  $325,000  as  com¬ 
pared  with  1911.  The  total  liability  premiums 
amounted  to  $7,000,000 — a  gain  of  more  than 
$950,000  over  the  corresponding  year.  The  total 
income  for  the  year,  including  the  life  business, 
was  more  than  $24,000,000,  which  was  a  gain  of 
$2,375,000  over  1911.  The  total  income  of  the 
Travelers  Indemnity  of  Hartford  was  more  than 
$925,000,  showing  a  gain  of  $185,000  over  the  in¬ 
come  of  the  preceding  year. 


/Etna  Life  of  Hartford. 

The  year  just  closed  marked  the  largest  gain 
in  casualty  and  surety  paid  premiums  in  the 
history  of  the  .Etna  Life  and  .Etna  Accident 
and  Liability  Companies  of  Hartford.  The  total 
gain  in  paid  premium  was  more  than  $1,250,000. 
The  paid  premiums  in  the  various  lines  during 
1912  were  $4,592,600  on  liability  and  workmen’s 
compensation,  showing  a  gain  of  $532,800  over 
1911;  $2,459,000  on  accident,  health  and  life  cer¬ 
tificate,  a  gain  of  $401,000  over  1911,  and  $847,- 
000  on  surety,  burglary,  plate  glass,  etc.,  a  gain 
of  $330,700  over  1911. 


American  Fidelity. 

The  American  Fidelity  of  Montpelier,  Vt.,  is 
making  an  effort  to  reach  the  $250,000  mark  in 
new  business  for  1913.  The  slogan  of  $200,000 
for  the  year  just  closed  was  not  quite  reached, 
but  the  amount  will  be  only  slightly  below  that 
figure. 


Casualty  Notes. 

— The  Prudential  Casualty  of  Indianapolis  has  ap¬ 
pointed  Guerin  &  Williams  general  agents  at  Newark, 
N.  J. 

— Preston  C.  Rubush,  vice-president,  and  Thomas 
Bloomfield,  manager  of  the  Prudential  Casualty  of 
Indianapolis,  visited  New  York  last  week. 

— The  Employers  Indemnity  of  Philadelphia  and  the 
Transylvania  Casualty  of  Louisville  have  made  appli¬ 
cation  for  licenses  in  Mississippi. 

— H.  M.  Bryan,  assistant  secretary  of  the  Western 
Casualty  and  Guarantee  of  Dallas,  Tex.,  has  been 
married  to  Mrs.  Margaret  Winfield. 

— The  Burglary  Insurance  Underwriters  Association 
has  moved  its  headquarters  to  more  spacious  quarters 
at  80  Maiden  Lane,  New  York.  The  new  location  will 
be  more  adaptable  to  the  growing  needs  of  the  Bureau. 

— The  accident  branch  of  the  Pacific  Mutual  Life 
of  Los  Angeles  reports  for  1912  premiums  of  $2,347,- 
000,  an  increase  of  $300,000,  or  fifteen  per  cent,  over 
1911.  The  total  is  also  twice  the  premium  receipts  of 
1908.  For  the  current  year  the  company  asks  for 
$2,700,000  in  premiums. 
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AVERY  enthusiastic  endorsement  of 
Washington  State  Insurance  ap¬ 
peared  in  a  recent  issue  of  McClure’s 
Magazine.  The  author,  following  the 
customary  method  of  writers  discussing 
institutions  of  this  character  in  a  popu¬ 
lar  way,  puts  special  emphasis  on  the 
sentimental  side  of  the  situation.  This 
is  the  side  of  social  reform,  which  is 
always  attractive,  and  which  sometimes 
leads  agitators  and  legislators  into  meas¬ 
ures  which  are  economically  impossible. 

!  The  story  of  Sweum,  the  Scandinavian 
lumberman,  who,  despite  the  fact  that 
lie  lost  part  of  one  arm  and  nearly  all 
;  of  the  other  in  a  sawmill  accident,  is 
still  able  to  maintain  his  home  and  live 
comfortably  by  means  of  his  total  dis- 
!  ability  pension,  is  interesting.  But  does 
'  it  prove  anything  for  State  Insurance? 

Is  it  not  a  vindication  of  the  broader 
i  principle  of  compensation  rather  than 
■  a  convincing  proof  of  the  adequacy  and 
necessity  of  a  State  administration  of 
that  system  ?  The  compensation  prin¬ 
ciple  no  one  opposes.  For  adequate  re- 
;  suits,  however,  it  must  be  administered 
in  a  thoroughly  businesslike  manner. 
The  general  experience  of  the  civilized 
world  has  been  that  State-administered 
;  enterprises  are  seldom  the  most  scienti- 
;  fically  and  economically'  administered. 
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To  tell  the  story  of  a  pensioner  under 
State  Insurance  no  more  proves  the 
economies  of  State  administration  than 
the  photograph  of  a  house  bought  with 
the  proceeds  of  a  damage  suit  justifies 
the  economic  existence  of  ambulance 
chasers  and  the  old  common  law  of 
negligence.  State  Insurance  as  oper¬ 
ated  abroad  differs  essentially  from  the 
Washington  system  and  others  proposed 
in  this  country  in  the  fact  that  in  Con¬ 
tinental  countries  the  whole  fundamen¬ 
tal  constitutional  theory  of  the  relation 
of  the  State  to  the  individual  is  di¬ 
ametrically  opposed  to  ours,  and  that  in 
most  of  those  countries  the  State  in¬ 
surance  is  in  no  sense  a  monopoly;  and, 
more  important  than  all,  the  employee 
is  also  a  contributor  to  the  fund.  This 
phase  seems  to  have  been  almost  en¬ 
tirely  overlooked  in  the  compensation 
acts  enacted  in  this  country.  The 
Washington  plan  has  been  watched 
closely.  It  is  a  radical  innovation.  If 
it  even  approaches  the  Utopian  charac¬ 
teristics  attributed  to  it  by  the  McClure 
article  it  has  justified  itself.  But  such 
plans  are  not  to  be  judged  in  a  day, 
and  the  State  Insurance  has  been  in  ex¬ 
istence  in  Washington  scarcely  two 
years.  At  that,  there  are  ominous 
rumblings  in  the  distance.  Each  indus¬ 
try  contributes  to  a  separate  fund.  A 
disastrous  powder  mill  explosion  gave 
rise  to  claims  which,  in  the  aggregate, 
wiped  out  the  entire  fund  contributed 
by  that  industry.  One  powerful  pow¬ 
der  company  is  contesting  in  the  courts 
the  right  of  the  State  to  assess  it  for 
the  maintenance  of  such  a  fund  at  all, 
and,  pending  the  outcome  of  that  suit, 
that  particular  branch  of  Washington 
State  Insurance  totters  perilously  near 
insolvency.  The  Governor  of  Wash¬ 
ington  advocated  the  present  system  be¬ 
cause  he  thought  the  old  system  of 
liability  insurance  by  private  companies 
gave  too  little  and  cost  too  much.  May 
the  State  not  be  erring  to  the  other  ex¬ 
treme  in  trying  to  give  too  much  and 
charging  too  little? 


AN  amusing  feature  of  the  current 
investigation  of  the  Commercial 
Fire  Insurance  Company  and  the  First 
National  Fire  Insurance  Company  of 
Washington,  D.  C.,  by  a  Congressional 
committee,  is  the  manner  in  which  A. 
M.  Best  utilized  the  opportunity  for  se- 
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curing  gratuitous  advertising  for  his 
reporting  system.  It  appeal's  that  Best’s 
Insurance  News  had  contained  an  arti¬ 
cle  severely  criticising  the  companies 
mentioned,  but  that  Best  afterward 
visited  the  offices  of  the  companies  in 
Washington,  accompanied  by  his  friend 
Thomas  Tileson,  who  wanted  the  New 
York  city  agencies  of  the  companies 
(later,  we  understand,  securing  the 
agency  of  one,  if  not  both,  of  them), 
and  on  this  visit  the  former  gentleman 
suddenly  experienced  a  change  of  heart 
concerning  them.  Following  this  trip 
Mr.  Best  addressed  a  letter  to  R.  R. 
Tuttle,  who  is  identified  with  both  of 
the  companies,  stating  that  he  (Best) 
was  writing  a  letter  to  his  brother  tell¬ 
ing  him  of  his  visit  to  Washington,  and 
that  he  would  shortly  issue  reports  upon 
both  of  the  companies  named,  “based 
upon  much  more  complete  information 
than  he  ever  had  before.”  A  letter  was 
then  produced  from  Best’s  brother,  lo¬ 
cated  at  Seattle,  who  had  formerly  been 
connected  with  Best’s  Insurance  News, 
in  which  the  latter  told  of  his  busy 
fall  work,  which  included  the  defeat  of 
the  former  Insurance  Commissioner  of 
Washington  and  Best’s  success  in  elect¬ 
ing  another  man  to  that  office,  for 
whom  Best  ingenuously  admitted  that 
he  would  “act  largely  as  his  adviser  on 
all  problems  pertaining  to'  insurance  and 
the  enforcement  of  insurance  laws.” 
Mr.  Best  of  Seattle  also  informed  Mr. 
Tuttle  that  he  himself  had  been  urged 
very  strongly  to  run  for  the  office  of 
Insurance  Commissioner,  but  declined 
to  do  so.  Of  course,  the  main  purpose 
of  this  letter  was  not  to  convey  the  in¬ 
formation  just  given,  but  was  actually 
an  application  for  the  Pacific  Coast 
agencies  of  the  Commercial  Fire  and 
the  First  National  Fire,  and  the  Western 
Best  expressed  his  confidence  that  it 
would  be  to  the  companies’  advantage  to 
make  him  their  representative  on  the  Pa¬ 
cific  Coast.  The  Eastern  Best  thus 
paved  the  way  for  the  making  of  this 
formal  application  by  his  brother  for  the 
agency  for  the  Pacific  Coast.  The  rather 
strong  opinion  apparently  held  by  A.  M. 
Best  early  last  year  concerning  the  two 
companies  under  investigation  seems  to 
have  been  suddenly  reversed,  although 
no  particular  changes  have  been  made  in 
their  methods  of  conducting  business 
meantime.  Notwithstanding  the  infor¬ 
mation  above  referred  to,  obtained  from 
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Mr.  Best  under  cross-examination,  he 
and  the  Best  publications  secured  consid¬ 
erable  gratuitous  advertising  before  the 
investigators  in  Washington,  which  was 
doubtless  more  pleasing  to  the  witness 
than  any  elucidation  of  facts  relating  to 
the  companies  under  investigation.  The 
value  of  such  self-sought  advertising  is 
to  be  determined  by  the  insurance  pub¬ 
lic,  who  desire  thoroughly  “impartial” 
reports,  upon  which  point  the  testimony 
regarding  the  Best  publications  is  so 
clear  that  “he  who  runs  may  read.” 


WHEN  the  law  limiting  the  pro¬ 
duction  of  new  business  by 
life  insurance  companies  was  enacted 
in  New  York  it  was  pointed  out  that 
the  limitation  was  unfair  and  unneces¬ 
sary.  The  experience  of  the  past  six 
years  has  amply  borne  out  that  state¬ 
ment,  and  the  law  has  already  been 
amended  so  as  to  permit  of  larger  writ¬ 
ings  than  the  original  limitation.  That 
amendment  was  most  carefully  consid¬ 
ered  before  being  presented  to  the  legis¬ 
lature,  and  has  worked  well  in  practice. 
It  gave  the  companies  an  opportunity  to 
increase  their  new  paid-for  business  in 
proportion  to  the  savings  effected  in 
expenses,  thereby  encouraging  even 
greater  economy  in  management  than 
is  necessary  to  meet  the  requirements 
of  the  law  limiting  the  expenses  that 
can  be  incurred  in  the  procurement  of 
new  business.  So  great,  however,  has 
been  the  demand  on  the  part  of  the 
public  for  life  insurance  that  even  this 
provision  hampers  the  companies,  and 
during  the  latter  part  of  1912  most  of 
the  larger  organizations  had  to  instruct 
their  agency  forces  to  slow  up  in  their 
canvass  for  new  business.  As  a  re¬ 
sult,  many  persons  in  various  sections 
of  the  country  had  to  wait  until  after 
the  close  of  the  year  for  insurance  on 
their  lives.  It  is  now  proposed  to 
further  amend  the  law  by  permitting 
a  company,  with  the  consent  of  the 
Superintendent  of  Insurance,  to  exceed 
the  limitation  in  any  one  year  by  ten 
per  cent,  the  excess,  however,  to  be 
charged  against  the  ensuing  year’s  pro¬ 
duction.  Such  an  amendment  would  be 
absolutely  worthless,  inasmuch  as  the 
amount  actually  to  be  written  in  the 
next  year  would  be  reduced;  and  as¬ 
suming  that  the  agency  force  kept  up 
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the  same  rate  of  production,  the  limit 
would  be  reached  earlier  than  in  the 
previous  year.  The  wisest  course  would 
be  to  repeal  the  whole  section  relating 
to  the  limitation  of  new  business  and 
permit  the  companies  to  write  such 
volumes  of  business  as  they  are  able 
to,  subject  to  the  law  limiting  the  ex¬ 
pense  of  procuring  the  same.  As  The 
Spectator  said  in  1906,  so  it  now  re¬ 
peats  :  “A  reasonable  limitation  of  ex¬ 
penses  will  permit  the  problem  of  new 
business  and  insurance  growth  of  the 
companies  to  work  itself  out  by  nat¬ 
ural  laws.” 


A  COMPREHENSIVE  index  to  Vol¬ 
umes  LXXXVIII.  and  LXXXIX. 
of  The  Spectator  which  appeared  dur¬ 
ing  the  year  1912  has  been  prepared 
and  accompanies  this  issue  of  the  jour¬ 
nal.  In  preparing  this  index  special 
care  has  been  taken  to  include,  in  large 
measure,  only  reference  to  such  items 
as  have  appeared  to  be  important  in  the 
development  of  the  history  of  insur¬ 
ance,  both  from  practical  and  theoret¬ 
ical  viewpoints.  On  the  other  hand, 
news  stories  relative  to  legislative  and 
other  important  action  affecting  the  in¬ 
surance  business  have  also  been  in¬ 
cluded,  not  because  of  their  permanent 
intrinsic  value,  but  because  such  no¬ 
tices  are  often  of  value  in  tracing  the 
development  of  a  movement  and  the 
definite  location  of  points  of  detail. 
To  the  many  subscribers  who  regard 
The  Spectator  not  only  as  a  technical 
periodical,  but  also  as  a  continuous  con¬ 
temporary  record  of  the  insurance  busi¬ 
ness  extending  over  nearly  forty-five 
years,  this  index  can  but  be  useful  and 
convenient. 
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NEW  YORK  SURVEYS. 

Monthly  Board  Meeting. — The  regular 
monthly  meeting  of  the  New  York  Board  was 
held  yesterday.  The  annual  reports  of  stand¬ 
ing  committees  were  presented.  Those  of  the 
electricity  committee  and  of  the  committee  on 
losses  and  adjustments  were  interesting,  and 
were  ordered  printed  and  distributed  as  usual. 
It  appeared  that  the  income  of  the  electricity 
committee  for  1912  fell  below  1911  on  account 
of  the  larger  demand  for  inspections  of  lower- 
priced  installations  and  the  large  expense  in¬ 
curred  on  account  of  the  extension  of  the  terri¬ 
tory  served  by  the  Board.  Still  there  was  a 


surplus  carried  to  the  credit  of  over  $5600. 
The  loss  committee  reported  that  the  total  ad¬ 
justments  for  the  year  completed  were  2187, 
an  increase  of  124,  an  increase  reduced  by  the 
unadjusted  losses  at  the  end  of  the  year  of  301, 
against  372  at  the  end  of  the  preceding  year. 
Notwithstanding  the  increased  number  of 
losses  incurred  there  was  a  substantial  reduc¬ 
tion  in  the  total  amounts  involved,  and  the 
average  loss  for  the  last  year  was  $1127  less 
than  in  1911.  The  expenses  through  the  last 
year  were  heavy,  because  of  the  numerous  in¬ 
vestigations  of  fraudulent  claims  and  prosecu¬ 
tion  of  criminal  attempts  to  defraud.  The  re¬ 
port  will  doubtless  attract  attention  when 
printed. 

Companies  Have  Arson  Exhibit. — The 

best  arson  exhibit  the  companies  have  wit¬ 
nessed  for  some  time  is  the  story  of  the  con¬ 
fessed  firebug  Sam  Gold  and  the  conviction  of 
one  of  his  accomplices.  This  is  the  work  of 
the  Fire  Marshal  and  police,  in  which  the  un¬ 
derwriters  had  no  part.  They  are  interested 
in  the  developments  and  witnesses  from  their 
offices  were  useful  in  the  final  round-up.  The 
mention  of  public  adjusters  in  this  connection 
promises  a  lead  to  some  valuable  clues.  The 
story  was  worked  up  in  a  sensational  way  by 
the  reporters,  and  its  importance  is  conceded. 
It  happens  opportunely  as  a  kind  of  sidelight 
of  the  Fire  Commissioner’s  agitation  against 
the  underwriters,  but  in  reality  has  no  more 
connection  with  the  acts  of  fire  offices  than  the 
insurance  on  a  sugar  refinery  in  the  Eastern 
District  of  Brooklyn  has  to  do  with  a  fire  in  a 
canefield  in  Cuba. 

Manager  Shallcross’  Argument  Convinc¬ 
ing. — The  advertising  columns  of  the  daily 
papers  last  week  profited  by  the  discussion 
over  the  arson  exhibit  exploited  by  the  Mayor 
and  Fire  Commissioner.  The  response  of 
Manager  Shallcross  of  the  Royal,  printed  in 
full  in  this  issue  of  The  Spectator,  is  a  con¬ 
vincing  argument  to  all  unprejudiced  business 
men  that  the  “scarecrow”  policy  exhibit  was  a 
misleading  and  deceptive  effort  to  arraign 
underwriters  for  crimes  and  misdemeanors  of 
which  they  are  guiltless. 

Joseph  L.  White  a  Grandfather. — During 
the  past  week  friends  of  Joseph  L.  White,  of 
George  H.  Smith  &  Hicks,  the  well-known  fire, 
marine  and  casualty  brokerage  firm,  have  been 
congratulating  him  on  his  becoming  a  grand¬ 
father.  It  was  just  a  year  ago  that  the  wed¬ 
ding  of  his  daughter  was  one  of  the  most  fash¬ 
ionable  events  of  the  season  in  Brooklyn.  Last 
Wednesday,  Mrs.  Newkirk  gave  birth  to  a 
daughter,  and  it  is  reported  that  both  mother 
and  child  are  doing  nicely.  It  is  a  matter  of 
common  report  on  the  street  that  Mr.  White 
carries  his  honors  lightly,  and  easily  looks  to 
be  the  youngest  grandfather  in  the  insurance 
district. 

Tribute  to  Mr.  Evans. — We  notice  that  the 
president  of  the  Continental  was  quoted  in  the 
dailies  as  one  of  the  parties  heavily  interested 
in  the  final  settlement  of  the  difficulties  of  the 
Southern  Pacific  Railroad  in  getting  loose 
from  the  Union  Pacific.  This  is  a  recognition 
of  Mr.  Evans’  ability  as  a  financier  which  has 
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long  been  granted  to  him  by  his  associates  in 
company  management.  One  of  his  neighbors 
says  his  financial  instincts  are  very  keen  and 
generally  right. 

Have  Hope  in  Adjusters’  Bill. — The  latest 
bill  introduced  into  the  Legislature  provides 
for  licensing  adjusters.  By  the  published  syn¬ 
opsis  it  is  hard  to  tell  whether  it  is  intended 
to  apply  to  outside,  or  so-called  public  ad¬ 
justers,  or  to  all  adjusters.  There  is  a  saving 
clause  permitting  agents  and  underwriters  to 
adjust  losses  upon  policies  written  by  them¬ 
selves,  and  by  inference  it  would  seem  as  if 
this  clause  would  authorize  the  adjusters  em¬ 
ployed  by  the  companies.  Those  who  have  had 
experience  with  some  public  adjusters  have 
hopes  (but  no  faith)  that  this  bill,  if  passed, 
will  accomplish  the  aim  of  the  Department. 

Girl  Held  on  Arson  Charge. — Grace  Trim- 

Ible,  age  sixteen  years,  who  was  arrested 
December  27  on  a  charge  of  arson  in  the  third 
degree,  following  a  fire  at  214  Kingston  avenue, 
Brooklyn,  was  held  without  bail  by  Magistrate 
Naumer  in  the  New  Jersey  avenue  court.  Her 
counsel  will  now  seek  to  show  that  a  confes¬ 
sion  was  wrung  from  her  by  the  Fire  Marshal. 
She  waived  examination. 

Discuss  Attitude  of  Brokers’  Association. 
— A  meeting  of  the  Fire  Insurance  Brokers 
Association  of  New  York  was  called  to  be 
held  yesterday  at  the  Downtown  Association, 
chiefly  for  the  purpose  of  taking  steps  to  pro¬ 
tect  their  interests  relative  to  the  efforts  of  the 
Fire  Prevention  Bureau  to  radically  change 
insurance  practices  and  methods. 

W.  H.  Koop  Addresses  Round  Table. — 
The  first  Round  Table  talk  of  the  year  was 
made  at  the  library  of  the  Insurance  Society  of 
New  York  on  Tuesday  evening  last  by  William 
H.  Koop,  of  the  German-American  of  New 
York.  The  subject  of  his  address  was  “Use 
and  Occupancy  Insurance.” 

CHICAGO  AND  THE  WEST. 

F.  E.  R.  Jones  Completes  Twenty  Years’ 
Service. — Fred.  E.  R.  Jones,  Chicago  manager 
of  the  Liverpool  and  London  and  Globe  of 
Liverpool,  recently  completed  twenty  years  of 
service  in  that  capacity. 

Alexander  Smullan  &  Co.  Now  Managers. 
— For  some  time  past  the  local  agency  of 
Alexander  Smullan  &  Co.  has  represented  the 
Ohio  Farmers  of  Le  Roy,  and  the  Providence 
Underwriters  Agency  of  Providence,  R.  I. 
Recently  they  were  appointed  Cook  county 
managers  for  both  companies. 

Dinner  Given  John  D.  Cory. — John  D. 
Cory,  the  prominent  local  insurance  agent  at 
Chicago,  was  given  a  dinner  at  the  Chicago 
Athletic  Association  last  week  by  the  brokers 
and  company  men  represented  in  his  local 
agency.  This  dinner  was  given  as  a  compli- 

Iment  to  Mr.  Cory  upon  his  return  from  a  visit 
to  Europe. 

H.  de  Roode  a  Candidate  for  Insurance 
Superintendent. — Holger  de  Roode,  for  many 
years  in  the  insurance  business  in  Chicago,  is 
an  avowed  candidate  for  the  position  of  In¬ 
surance  Superintendent  of  Illinois.  Mr.  de 
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Roode  is  well  acquainted  with  Governor-Elect 
Dunne,  and  is  one  of  his  political  adherents. 
Mr.  de  Roode  has  many  admirers  among  the 
agents  and  business  men  of  Chicago,  and 
would  no  doubt  administer  the  office  with  en¬ 
tire  satisfaction  to  all  interests. 

BOSTON  AND  VICINITY. 

Exchange  Holds  Annual  Meeting. — The 

annual  meeting  of  the  New  England  Insurance 
Exchange  took  place  last  Saturday  and  there 
was  a  record-breaking  attendance.  President 
A.  K.  Slade  occupied  the  chair  and  delivered 
an  interesting  address,  reviewing  the  work  of 
the  Exchange  during  the  past  year.  He  told 
of  the  thirty  years  of  work  along  the  lines 
laid  down  by  the  founders,  and  declared  that 
the  Exchange  has  come  to  be  an  acknowledged 
leader  among  the  insurance  associations  of  the 
country.  The  active  membership  is  172  with 
no  honorary  members.  Reports  of  F.  W. 
Bauer,  chairman  of  the  executive  committee ; 
Ralph  Sweetland,  engineer-in-charge,  and 
Secretary  C.  M.  Goddard  were  eminently  satis¬ 
factory.  New  officers  elected  were:  F.  W. 
Bauer,  first  vice-prlsident ;  A.  H.  Mills,  chair¬ 
man,  and  F.  R.  Galacar  and  Gilman  McAllaster 
to  the  executive  committee.  Old  officers  re¬ 
elected  were:  A.  K.  Slade,  president;  S.  C. 
Avery,  William  Bush  and  F.  E.  Dunham,  mem¬ 
bers  of  the  executive  committee,  and  C.  M. 
Goddard,  secretary  and  treasurer. 

Charles  F.  Bowers  Elected  Vice-Presi¬ 
dent. — Charles  F.  Bowers,  secretary  for  the 
Citizens  Mutual  of  Boston,  has  been  elected 
vice-president  of  the  Middlesex  Mutual  to  fill 
the  vacancy  in  the  management  caused  by  the 
death  of  Col.  Barrett. 

Recommends  Fire  Prevention  Commis¬ 
sion. — Appointment  of  a  fire  prevention  com¬ 
mission  for  the  entire  metropolitan  district, 
with  power  to  make  building  rules  and  author¬ 
ity  to  investigate  all  fires;  standardization  of 
fire  alarm  signals,  systems  and  equipment  in 
all  municipalities ;  fire  prevention  bureaus  in 
cities  and  towns ;  one  fireman  for  each  750  in¬ 
habitants  ;  school  for  firemen ;  isolation  of 
pumping  and  fire  stations ;  no  more  wooden 
buildings  more  than  three  stories,  nor  forty- 
five  feet  high,  and  no  further  use  of  wooden 
shingles  or  other  combustible  roofing,  are  the 
essential  recommendations  made  by  the  Metro¬ 
politan  Fire  Hazard  Commission  sent  to  the 
Legislature  in  a  report  accompanied  by  a  draft 
of  a  bill  for  the  same.  The  report  is  signed 
by  Chairman  Francis  R.  Bangs,  Charles  H. 
Cole  and  Francis  G.  Powell,  and  is  accompanied 
by  a  minority  report  signed  by  Patrick  O. 
Hearn,  whose  opinion  is  that  a  permanent  fire 
prevention  commission  would  be  “unnecessary, 
unwise  and  expensive.”  The  fifth  member  of 
the  commission,  Henry  M.  Fenton,  is  ill  and 
has  not  expressed  his  views.  The  report  says 
that  all  existing  powers  to  license  persons  or 
buildings  for  the  manufacture,  keeping,  sale, 
use  or  transportation  of  explosives,  fireworks 
or  inflammable  fluids,  should  be  transferred  to 
the  fire  prevention  commission,  together  with 
the  regulation  of  motion  pictures  and  certain 
furnaces  and  engines. 
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INSURANCE  AND  ARSON. 

Cecil  F.  Shallcross,  Manager  of  the  Royal 
of  Liverpool,  Answers  Fire  Commis= 
sioner  Johnson  of  New  York — 

An  Expose  of  the  Weakness 
of  the  Attack  on  the 
Insurance  Com= 
panies. 

Cecil  F.  Shallcross  of  New  York,  manager  for 
the  Royal  Insurance  Company,  Ltd.,  of  Liver¬ 
pool,  has  written  the  following  letter  to  Henry 

R.  Towne,  Esq.,  president  of  the  Merchants  As¬ 
sociation  of  New  York,  demonstrating  the  weak¬ 
ness  of  the  position  taken  by  Fire  Commissioner 
Johnson  of  New  York  in  holding  the  fire  insur¬ 
ance  companies  responsible  for  incendiarism 
because  of  the  ease  with  which  fire  insurance 
policies  may  be  procured. 

Misstatements  as  to  European  Methods. 

The  sensational  exhibit,  “Insurance  and  Arson,” 
recently  staged  by  the  fire  department,  has  created 
considerable  local  interest;  but  in  this  open  letter  I 
may  perhaps  show  that,  as  must  have  seemed  certain 
to  intelligent  merchants  and  propertyowners,  all  is  not 
as  represented  by  the  fire  department. 

The  property  of  trifling  value  on  which  it  is  alleged 
that  large  insurance  was  secured  comes  under  the  in¬ 
surance  category  of  “household  furniture,”  and  it  is 
further  alleged  that  such  over-insurance  could  not  have 
been  secured  from  insurance  companies  in  Europe 
because  insurance  policies  cannot  be  obtained  there 
without  previous  inspection  of  the  property.  This  is 
not  true,  as.  indeed  is  clearly  shown  by  the  replies  of 
the  home  offices  of  certain  foreign  fire  insurance  com¬ 
panies  to  questions  submitted  to  them  by  the  Fire 
Prevention  Bureau  and  printed  in  Appendix  “B”  of 
the  Fire  Commissioner’s  report  on  incendiarism.  It 
is  no  more  the  general  practice  of  insurance  companies 
to  inspect  household  furniture  (including  wearing  ap¬ 
parel)  in  Europe  (with  the  possible  exception  of  Ger¬ 
many)  than  in  the  United  States.  Manufacturing  and 
mercantile  risks  are  inspected  by  insurance  companies 
in  this  city  and  all  over  the  world,  and  in  New  York 
and  elsewhere  credit  reports  are  obtained  from  mer¬ 
cantile  agencies  and  other  reliable  sources.  How  in¬ 
surance  inspectors,  in  the  case  of  large  values,  are  to 
determine  whether  or  not  the  property  is  over-insured 
at  the  time  the  policy  is  issued  is  not  clear,  unless 
every  time  insurance  is  required  every  insurance  com¬ 
pany  is  to  demand  a  stock  taking  and  examination  of 
the  books  of  account  with  the  attendant  annoyance  to 
the  insured  and  disturbance  of  his  business. 

Policies  Invalidated. 

In  the  “arson  exhibit”  and  in  the  report  the  public 
is  misled,  among  other  things,  into  the  belief  that  one 
Washington  S.  Howe  secured  valid  insurance  to  the 
extent  of  $49,000  on  “household  furniture”  valued  at 
a  trifling  sum.  I  have  before  me  the  application  for 
insurance  of  $1000  on  household  furniture  made  to  the 
Royal  Insurance  Company,  Limited,  by  Washington 

S.  Howe,  at  69  West  101st  street  (between  Central 
Park  West  and  Columbus  avenue).  New  York.  The 
policy  issued  and  subsequently  canceled  by  the  com¬ 
pany  for  non-payment  of  premium  is  in  the  “exhibit;” 
but  it  is  important  to  know  that  the  application  bears 
the  notation,  made  at  the  time,  that  the  applicant  was 
vouched  for  to  the  company’s  old  connection  (a  well- 
known,  reputable  man),  who  placed  the  insurance 
with  us;  that  the  insured  was  a  first-grade  fireman 
attached  to  Engine  Company  58;  that  his  salary  was 
$1400  per  annum.  It  is  assumed  that  he  must  have 
had  a  good  record  to  have  reached  the  first  grade. 
These  facts  and  the  location  of  his  residence  make 
$1000  insurance,  as  a  maximum,  on  household  furni¬ 
ture,  for  such  a  man  not  unreasonable;  and  it  is  diffi¬ 
cult  to  see  how  the  transaction  can  be  condemned  as  a 
direct  incentive  to  arson.  The  policy  contains  a  con¬ 
dition,  inserted  by  the  legislature  of  this  State  as  a 
preventive  against  over-insurance  and  fraud,  that  it 
shall  be  void  if  the  insured  has  or  shall  hereafter 
make  or  procure  any  other  contract  of  insurance, 
whether  valid  or  not,  on  property  covered  in  whole  or 
in  part  by  this  policy.  This  condition  was  not  waived. 
Consequently,  when  the  next  policy  was  secured  by  or 
for  Mr.  Howe,  the  first-named  policy  was  rendered 
void.  The  same  may  be  true  of  $48,000,  or  more,  of 
the  $49,000  insurance.  Of  this  I  cannot  speak 
definitely  without  examination  of  all  the  policies.  The 
allegations  as  to  the  total  amount  of  insurance  secured 
on  Mr.  Howe’s  property  apparently  contain  the  ele¬ 
ment  of  truth  in  evidence  if  a  man  whose  total 
wealth  was  represented  by  a  $1000  "bill  were  to  pass 
it  in  and  out  of  his  pocket  forty-nine  times  and  then 
assert  that  he  was  worth  $49,000.  The  premium  on 
this  $1000  policy  was  $2.  It  would  have  cost  in  this 
case  about  $1,  or  50  per  cent  of  the  premium,  to  make 
an  inspection  of  the  premises,  and  it  would  seem  that 
the  company  was  justified  in  relying  upon  the  infor¬ 
mation  in  its  possession  and  upon  the  condition 
(among  others)  in  the  standard  form  of  policy  ap¬ 
proved  by  the  legislature  that  the  “company  shall  not 
be  liable  beyond  the  actual  cash  value  of  the  property 
at  the  time  any  loss  or  damage  occurs.  In  the  event 
of  loss  under  the  $1000  policy  referred  to  the  com- 


25 


Fire  Insurance 


pany  would  have  required  Mr.  Howe  to  itemize  the 
property  claimed  for  and,  if  deemed  necessary,  to 
state  under  oath  where  and  when  it  was  bought  and 
the  prices  paid.  Such  a  statement  would  have  been 
susceptible  of  verification  if  true. 

Inspection  Cost  Prohibitive. 

If  the  small  householder  is  willing  to  pay  from  50 
per  cent  to  200  per  cent  more  premium  in  order  that 
his  household  furniture  may  be  inspected  before  it  can 
be  insured,  the  plan  is  possible;  but  let  it  not  be 
imagined  for  a  moment  that  such  inspection  will  pre¬ 
vent  arson.  It  is  well  known  that  men  and  women 
contemplating  arson  have  hired  or  borrowed  furniture 
and  clothing  for  exhibition  to  the  insurance  inspector 
only  to  remove  it  after  the  policy  is  issued  and  before 
the  fire.  In  fact,  in  one  of  the  most  notorious  trials 
held  in  this  city  in  recent  years  the  insurance  com¬ 
panies’  agent  had  carefully  examined  and  appraised 
the  contents  of  a  dwelling  which  it  was  shown  were 
removed  in  large  part  before  the  fire;  and  it  was 
further  shown  that  “antique”  furniture  so  cleverly 
executed  as  to  deceive  the  agent,  as  it  would  probably 
have  deceived  anyone  but,  perhaps,  an  expert  in 
antiques,  were  modern  productions  not  worth  a 
tithe  of  the  value  for  which  they  were  insured.  Pre¬ 
vious  inspection  did  not  prevent  this  incendiary  fire; 
nor  is  it  reasonable  to  suppose  that  the  company, 
with  a  prospective  premium  of  $25  for  a  three-year 
policy,  was  warranted  in  paying  an  expert  in  antiques 
a  fee  of  $25  or  $50  to  pass  upon  what  it  had  every 
reason  to  believe  were  genuine  antiques. 

Over-Insurance. 

It  will  not  be  denied  that,  excepting  in  the  numer¬ 
ous  cases  of  fires  set  for  revenge  or  panic-pilferage, 
the  collection  of  insurance  is  the  incentive  for  a  large 
proportion  of  fires;  but  this  is  because  there  is  such  a 
thing  as  insurance,  not  necessarily  because  of  over¬ 
insurance.  Indeed,  it  is  well  known  that  most  large 
high-class  merchants  and  manufacturers  in  this  city, 
elsewhere  in  the  United  States  and  in  foreign  coun¬ 
tries  are  at  times  more  or  less  heavily  over-insured. 
The  most  honorable  firms  carry  insurance  adequate 
to  cover  a  full  stock  of  goods  and  do  not  reduce  their 
insurance  simultaneously  with  a  reduction  in  values 
through  sales,  even  if  they  do  not  make  a  practice,  of 
carrying  all  the  over-insurance  pending  the  replenish¬ 
ing  of  their  stocks. 

Various  Incentives  to  Fraud. 

Insurance  is  often  the  incentive  to  fraud  just  as  the 
credit  system  of  New  York’s  bankers,  wholesale  and 
i  etail  merchants  is  the  incentive  to  fraud.  When  all 
insurance  and  all  credit  cease  certain  kinds  of  fraud 
will  cease.  The  report  on  incendiarism  states  that 
“arson  for  insurance  money  can  be  stopped  to-morrow 
by  cutting  off  the  source  whence  insurance  money 
comes — namely,  insurance  policies.”  This  will  not  be 
denied,  but  perhaps  the  business  men  of  the  country 
are  not  quite  ready  to  do  without  any  insurance,  and 
some  other  method  of  minimizing  arson  must  be 
sought.  It  is  very  true  that  there  are  many — far  too 
many — cases  of  incendiarism  in  this  city  every  year; 
but  the  insurance  companies  and  the  Fire  Prevention 
P.ureau  cannot  entirely  prevent  incendiarism  any  more 
than  all  the  policemen  in  the  world  could  prevent 
theft  in  New  York.  The  crime  of  arson  is  prevalent 
all  over  the  world;  and  the  statement  in  the  report 
that  “it  does  not  exist  in  Europe”  is  not  true. 

Incendiary  Losses. 

In  the  report  it  is  stated  that  incendiarism  destroys 
$4,000,000  worth  of  property  in  New  York  each  year, 
and  further  on  the  report  states  “We  have  estimated 
the  percentage  of  fires  due  to  incendiarism  as  one- 
fourth.”  Anything  like  this  pereentaee  would  be  bad 
enough  as  showing  deplorable  wickedness:  but  the.  re¬ 
port,  the  accompanying  diagrams  and  the  specified 
cases  of  arson  indicate  that  most  of  such  fires  affect 
property  of  small  value  on  which  comparatively  small 
amounts  of  insurance  are  carried.  In  other  words, 
the  report  indicates  that  most  incendiary  fires  are  in 
tenements  or  other  places  of  residence,  and  this  is.  no 
doubt,  correct;  but  it  must  he  remembered  that  there 
are  in  the  city  about  six  buildings  occupied,  wholly  or 
in  part,  as  dwellings,  apartment  houses  and  tenements, 
for  every  one  occupied  for  other  purposes,  so  a  pre¬ 
ponderance  of  fires  in  the  former  classes  of  risk  might 
be  expected. 

In  the  last  ten  years  this  company  has  found  that 
its  loss  payments  on  policies  of  $1000  and  under 
covering  on’  “household  furniture”  (including  wearing 
apparel)  in  New  York  have  averaged  $75  per  claim, 
so  that  over-insurance  does  not  seem  to  have  been  an 
important  factor.  According  to  the  fire  department’s 
report  for  the  year  1911  there  were  13,868  fires  in  the 
city  in  that  year.  If  25  per  cent  of  them,  or  3467  fires, 
were  of  the  $75  variety  and  all  incendiary,  the  aggre¬ 
gate  loss  would  be  $260,025.  T  do  not  contend  that 
this  was  the  limit  of  tile  incendiary  loss  in  1911,  but  T 
do  think  the  figures  tend  to  show  that  the  fire  depart¬ 
ment’s  estimate  of  $4,000,000  is  greatly  exaggerated 
and  that  probably  the  loss  by  incendiary  fires  in  New 
York  is  nearer  $1,000,000  or  $1,500,000  per  annum. 
Ry  way  of  comparison  it  may  be  mentioned  that  one 
mercantile  fire  alone  (that  spreading  from  No.  623  to 
Nos.  627  and  629  Broadway,  on  May  4,  1912,)  caused 
an  actual  insurance  loss  of  $636,320.  I  never  heard  it 
suggested  that  this  fire  was  of  incendiary  origin. 

Quoting  again  from  the  fire  department’s  report  for 
1911: 

In  the  Borough  of  Manhattan,  the  Bronx  and 

Richmond  the  fires  numbered  . .  10,069 

If  25  per  cent  of  these  were  incendiary  the 

number  would  be  . .  •  2,517 
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The  number  of  persons  arrested  by  the  division 
of  Fire  Marshal  (Manhattan,  the  Bronx 
and  Richmond)  convicted  and  sentenced 
for  arson  was  .  1 

The  report  on  incendiarism  refers  to  “the  strenu¬ 
ous  activities  of  our  Fire  Marshals,”  and  this  showing 
indicates  not  only  the  difficulty  of  securing  conviction 
and  sentence  for  arson,  but  also  that  the  estimate  of 
25  per  cent  for  incendiary  fires  is  too  high. 

Underwriters  Aid  Authorities. 

His  Honor  the  Mayor  is  credited  with  regrettable 
remarks  as  to  the  alleged  desire  of  the  New  York 
Board  of  Fire  Underwriters  to  interfere  unwarrant¬ 
ably  in  civic  affairs.  As  a  matter  of  fact,  the  civic 
activities  (if  they  may  be  so  called)  of  the  New  York 
Board  of  Fire  Underwriters  have  lain  in  such  direc¬ 
tions  as  their  hearty  co-operation  with  the  city  authori¬ 
ties,  with  the  Merchants  Association  of  New  York, 
with  the  Chamber  of  Commerce  and  with  important 
trade  and  technical  bodies  in  past  efforts  to  secure 
adequate  water  supply  and  other  fire-fighting  facilities 
for  New  York;  a  building  code  adequate  to  the  city’s 
needs,  and  a  fire  alarm  system  to  replace  the  decrepit 
and  dangerous  system  furnishing  Manhattan  and  the 
Bronx  with  a  service  now  unreliable  and  threatened 
daily  with  complete  breakdown. 

The  Fire  Commissioner’s  enthusiasm  for  a  fully- 
manned  Fire  Prevention  Bureau  with  almost  unlimited 
powers  is  well  known;  but  if  the  plan  has  merit  (and 
up  to  a  point  it  has  had  the  endorsement  of  the  Mer¬ 
chants’  Association)  it  does  not  need  sensational  mis¬ 
representation  of  reputable  fire  insurance  companies  to 
secure  the  large  financial  appropriation  he  seeks.  The 
fire  insurance  companies  have  been  leaders  in  initiating 
and  putting  into  effect  practica'  measures  for  the  re¬ 
duction  of  the  fire  waste,  hsvi  always  been  ready  to 
co-operate  with  others  in  doi:  g  so,  and  have  spent  a 
great  deal  of  time  and  money  to  that  end.  Their 
attitude  towards  any  reasonable  efforts  to  suppress  in¬ 
cendiarism  and  dishonest  public  adjusters  in  New 
York  will,  I  am  sure,  be  one  of  equally  ready  co¬ 
operation;  but  the  city’s  confidence  in  the  recom¬ 
mendations  of  the  fire  department  will  not  be 
strengthened  by  misleading  “exhibits”  and  by  state¬ 
ments  in  the  report  on  incendiarism  which  conceal  im¬ 
portant  facts  and  misrepresent  so  many  others  as  to 
cast  doubt  upon  its  good  faith. 

THE  JOHNSON  AND  ROSS  DEBATE. 

The  attack  made  by  Fire  Commissioner  John¬ 
son  on  the  fire  insurance  companies  and  their 
method  of  issuing  policies  has  been  refuted  by 
underwriters  in  various  ways.  In  addition  to 
the  letter  of  Mr.  Shallcross,  exposing  the  ex¬ 
hibit  as  published  above,  a  debate  was  held  by 
Commissioner  Johnson  and  F.  H.  Ross,  New  York 
manager  of  the  Buffalo  German  and  the  Buf¬ 
falo  Commercial  of  Buffalo,  and  the  Standard  of 
Trenton,  N.  J.,  concerning  the  exhibit.  It  was 
held  at  the  “arson  exhibit”  headquarters  on 
Thursday  last,  and  the  hall  was  crowded  largely 
with  insurance  men.  Commissioner  Johnson  de¬ 
clared  that  the  companies  were  responsible 
through  overinsurance  of  more  than  forty  per 
cent  of  the  fires  in  New  York  city.  Mr.  Ross  in 
turn  said  the  exhibit  was  “buncombe,”  and  inti¬ 
mated  that  one  object  of  the  exhibit  was  to  ob¬ 
tain  a  larger  appropriation  for  the  Department. 
Commissioner  Johnson  said  in  part: 

In  every  other  country  every  applicant  for  insur¬ 
ance  is  examined  carefully,  and  every  fact  concerning 
his  business  or  previous  losses  by  fire  is  ascertained. 
But  in  this  city  anyone  who  makes  an  application  can 
get  insurance.  Lieut.  Howe  here,  a  nice  looking  man, 
went  for  insurance,  and  they  gave  it  to  him  because 
he  looked  all  right.  Every  firebug  in  this  city  did 
what  Lieut.  Howe  did.  He  got  insurance  just  by 
asking.  Is  that  right? 

He  was  followed  by  Mr.  Ross,  who  said: 

A  man  came  to  our  office.  It  was  Lieut.  Howe,  I 
learn,  and  said  he  was  a  workingman  and  married, 
and  we  gave  him  insurance.  They  say  we  were  wrong, 
but  if  that  was  wrong  we  will  do  it  again.  We  spend 
$2500  a  year  on  personal  inspection.  If  a  man  is 
going  to  set  fire  to  his  place  you  cannot  stop  him, 
and  to  prove  it  by  sending  around  a  man  at  $1400  a 
year  is  buncombe.  In  the  past  four  months  I  have 
sent  to  the  Fire  Commissioner  400  letters  calling  atten¬ 
tion  to  places  where  the  law  is  being  violated.  Why 
does  not  the  fire  department  stop  that?  There  are 
laws  for  fire  prevention,  and  it  is  up  to  the  insured 
and  the  city  of  New  York  to  enforce  them.  The  laws 
of  the  State  regulate  arson,  yet  again  and  again 
when  I  have  presented  to  the  District  Attorney  cases 
of  plain  arson  nothing  was  done  in  the  matter.  After 
examining  a  man  and  finding  that  he  had  even  told 
others  he  was  going  to  commit  arson,  and  had  shown 
one  man  the  lamp  with  which  he  was  going  to  set  the 
fire,  the  District  Attorney,  to  whom  we  presented  all 
the  evidence,  would  do  nothing  unless  we  personally 
charged  the  man  with  arson. 

I  think  this  whole  exhibit  is  buncombe  and  is  not 
done  in  the  right  way.  The  action  of  Lieut.  Howe 
was  bad.  Is  it  right  to  go  around  lying  for  the  pur¬ 
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poses  of  such  an  exhibition?  I  think  this  is  a  dis¬ 
grace  not  only  to  the  public,  but  also  to  the  Commis¬ 
sioner. 

The  New  York  Fire  Insurance  Exchange,  at  a 
meeting  held  Thursday  last,  decided  that  if  any 
further  reply  was  necessary  in  answer  to  the 
charges  of  Fire  Commissioner  Johnson  it  shall 
be  made  by  a  committee  composed  of  the  presi¬ 
dent  of  the  Exchange,  the  manager  and  the 
chairman  of  the  executive  committee. 


Hearing  on  Revision  of  Standard  Policy. 

The  hearing  before  William  B.  Ellison  of  New 
York,  appointed  by  Governor  Sulzer  to  inquire 
into  the  advisability  of  revising  the  standard  fire 
insurance  policies,  began  at  2  o’clock  Tuesday 
afternoon  at  his  office  at  165  Broadway.  Mr.  El¬ 
lison  announced  that  it  was  not  his  intention  to 
take  up  any  phase  of  the  fire  insurance  business 
until  at  least  the  question  of  the  revision  of  the 
standard  policy  had  been  finally  passed  upon  by 
the  legislature  and  the  Governor.  It  is  prob¬ 
able,  he  said,  that  it  will  not  then  be  necessary 
to  do  anything  further,  because  the  Insurance 
Department  has  under  advisement  some  of  the 
things  that  the  Governor  had  in  mind  when  he 
made  the  appointment  of  Mr.  Ellison. 

The  hearing  was  stopped  late  in  the  afternoon, 
and  Mr.  Ellison  left  hurriedly  for  Albany  in  an¬ 
swer,  it  was  said,  to  a  summons  from  the  Gov¬ 
ernor.  Among  those  present  at  the  hearing 
were  Willis  O.  Robb,  representing  the  National 
Board  of  Fire  Underwriters,  and  Mr.  Fowler  of 
its  legislative  bureau,  and  Alfred  J.  Talley, 
counsel  for  the  Superintendent  of  the  New  York 
Insurance  Department,  as  well  as  a  number  of 
other  lawyers  and  brokers.  There  were  vari¬ 
ous  criticisms  of  the  present  form  of  policy,  and 
Mr.  Robb  spoke  of  the  danger  of  attempting  to 
revise  the  present  form  without  the  concurrence 
of  other  States. 


Sub=Divide  Joint  Commission. 

The  membership  of  the  large  cities  commis¬ 
sion  of  the  Western  Union  and  Western  Insur¬ 
ance  Bureau  has  been  subdivided  by  Chairman 
Charles  E.  Sheldon  into  three  committees,  rep¬ 
resenting  important  questions  coming  before  it. 
Committee  No.  1  deals  with  company  represen¬ 
tation,  its  members  being  E.  G.  Halle,  chair¬ 
man;  F.  G.  Buswell,  A.  D.  Baker  and  Neal  Bas¬ 
sett.  Committee  No.  2  deals  with  commission 
schedules,  with  Walter  H.  Sage  as  chairman, 
E.  G.  Halle,  C.  R.  Street  and  Neal  Bassett  as 
members.  Committee  No.  3  has  to  do  with 
company  offices,  and  its  chairman  is  Geo.  W. 
Law,  the  members  being  W.  M.  Patton,  George 
W.  Blossom  and  Walter  H.  Sage.  A  meeting  of 
Committee  No.  1  was  held  Tuesday  last  at 
Chicago  to  confer  with  a  committee  of  the  Chi¬ 
cago  Board  of  Underwriters  appointed  to  rep¬ 
resent  agency  interests,  this  question  being  dis¬ 
cussed  at  length.  The  questions  of  annexes  and 
underwriters  were  also  discussed  along  with 
other  important  matters. 


Sioux  Fire  Reinsures  in  Hartford. 

The  Sioux  Fire  of  Sioux  City,  Iowa,  has  rein¬ 
sured  its  outstanding  business  in  the  Hartford 
Fire  of  Hartford,  and  will  liquidate  as  soon  as 
its  affairs  can  be  wound  up.  C.  J.  Wooldridge, 
secretary  and  manager  of  the  Iowa  company,  will 
go  with  the  Hartford  as  supervisor  of  the  farm 
business  in  Iowa,  South  Dakota  and  Nebraska. 
The  Sioux  Fire  was  organized  in  January,  1909, 
by  Mr.  Wooldridge,  who  had  been  State  agent  in 
Nebraska  for  the  Columbia  Fire  of  Omaha.  It 
began  business  with  $200,000  capital  and  no  sur¬ 
plus,  but  the  stockholders  later  contributed  $50,- 
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000  surplus.  F.  A.  McCornack,  the  president,  is 
said  to  have  become  dissatisfied  with  the  present 
outlook  for  so  small  a  company  under  the 
present  underwriting  conditions.  The  company, 
as  of  January  1,  1912,  had  assets  of  $296,547, 
with  a  surplus  of  $25,081.  The  net  premiums  in 
1911  were  $84,200,  with  a  loss  ratio  of  forty-seven 
per  cent. 


Brokers  in  Trouble. 

M.  H.  Farina  of  Matteawan,  N.  Y.,  pleaded 
guilty  to  four  indictments  charging  him  with 
placing  insurance  in  unauthorized  companies,  in 
violation  of  Section  1199  of  the  Penal  Law,  and 
was  released  under  suspended  sentence  in 
County  Court  at  Newburgh  on  Tuesday.  The 
companies  were  those  ones  used  by  F.  W.  and 
C.  W.  Anthony,  who  were  recently  arrested 
and  are  awaiting  trial.  The  complaint  against 
Farina  was  made  by  the  New  York  Insurance 
Department.  Jacob  Seligman,  an  insurance 
broker  of  No.  142  Kenilworth  Place,  Brooklyn, 
with  offices  at  No.  56-58  Pine  street,  New  York 
city,  was  arrested  Tuesday  on  a  warrant  sworn 
out  by  Andrew  Hayek,  president  of  the  Hayek 
Company,  Edgewater,  N.  J.,  charging  grand  lar¬ 
ceny,  in  converting  to  his  own  use  money  paid 
him  as  broker  with  which  to  purchase  fire  in¬ 
surance. 


President  Southgate  Plans  Western  Trip. 

Arrangements  are  now  on  foot  for  a  trip 
through  the  Western  States  by  President  South- 
gate  of  the  National  Association  of  Local  Fire 
Insurance  Agents,  in  place  of  the  one  planned 
last  year,  which  it  was  necessary  to  give  up  on 
account  of  the  president’s  unexpected  illness. 
J.  A.  Giberson,  secretary  of  the  Illinois  Associ¬ 
ation,  has  the  matter  in  charge,  and  is  now  cor¬ 
responding  with  the  various  city  and  local  as¬ 
sociations,  with  a  view  to  arranging  dates,  which 
will  be  in  the  early  part  of  April.  The  itinerary 
at  this  time  will  include  Kentucky,  Ohio,  In¬ 
diana,  Missouri,  Nebraska,  Iowa,  Minnesota, 
Wisconsin,  Illinois  and  Michigan,  and  probably 
two  or  three  weeks  will  be  consumed  in  the  trip. 
President  Southgate  will  be  accompanied  by  Sec¬ 
retary  Putnam  of  the  National  Association. 


Mid=Year  Conference  of  Local  Agents. 

j'  It  is  customary  to  hold  the  mid-year  con- 
i  ference  of  the  National  Association  of  Local 
Fire  Insurance  Agents  during  February,  and 
there  was  some  talk  of  holding  it  in  New  York 
!  at  the  time  of  President  Southgate’s  visit  to  New 
England  February  14.  The  Eastern  and  South- 
!■  era  men,  of  course,  were  very  anxious  to  have  it 
j  in  their  section,  but  the  Western  men  were 
equally  concerned  to  have  it  in  the  West  and 
suggested  that  a  good  time  would  be  the  occa¬ 
sion  of  President  Southgate’s  trip  through  in 
April.  A  friendly  rivalry  has  developed  between 
the  East  and  West,  and,  to  settle  the  question, 
the  executive  committee  of  the  association  is 
making  a  canvass  of  the  members  of  the  Mid- 
Year  Conference  as  to  their  preference. 


.  Specials  for  American  of  Newark. 

The  American  of  Newark  has  appointed  sev¬ 
eral  special  agents  to  assist  State  agents  in  a 
;  number  of  States  of  the  Western  department. 
DeWitt  Barningham,  an  examiner,  who  has  also 
•  been  assisting  in  looking  after  large  city  busi¬ 
ness,  becomes  special  agent  in  Indiana;  J.  J. 


Dillingham  of  Oklahoma  City,  special  agent  in 
Oklahoma  and  Kansas;  A.  J.  Baldwin  of  Stella, 
special  agent  in  Nebraska,  and  Roy  L.  Wein- 
gartner,  special  agent  in  Northern  Iliinois,  con¬ 
tinuing  to  give  part  of  his  time  to  his  work  as 
an  examiner  in  the  Western  offices  at  Rockford. 


Uniform  Dwelling  Schedule. 

W.  L.  Steele,  Western  manager  of  the  Niagara 
of  New  York,  who  was  elected  manager  of  the 
conference  to  consider  the  formulation  of  a  uni¬ 
form  schedule  for  the  rating  of  dwellings,  has 
appointed  a  committee  of  five  to  assist.  The 
members  are  as  follows:  S.  A.  Reed,  chairman, 
New  York  Suburban  Exchange;  C.  M.  Goddard, 
New  England  Exchange;  E.  E.  Mohrhardt,  Board 
of  Fire  Underwriters  of  the  Pacific;  J.  V.  Parker, 
Western  Actuarial  Bureau,  and  Joseph  S.  Raine, 
Jr.,  South  Eastern  Underwriters  Association. 


Recodification  of  Law  Recommended. 

A  recommendation  has  been  made  to  Gover¬ 
nor  Sulzer  of  New  York  by  Superintendent  Em¬ 
met  of  the  New  York  Insurance  Department  for 
the  recodification  of  the  entire  insurance  law, 
which,  in  many  instances,  it  is  claimed,  is  am¬ 
biguous  and  obsolete.  The  fact  is  pointed  out 
that  the  present  laws  were  originally  enacted 
to  deal  with  fire  insurance  only,  and  have  since 
been  patched  up  in  an  endeavor  to  make  them  fit 
existing  conditions. 


After  New  York  State  Agents’  Licenses. 

Notices  and  blanks  have  been  sent  out  by  the 
New  York  Insurance  Department  calling  for  the 
renewal  of  agents’  licenses  under  Section  142  of 
the  Insurance  Law.  The  recent  decision  of  the 
court  of  appeals  to  the  effect  that  the  broker’s 
license  law  is  unconstitutional  has  nothing  to  do 
with  the  section  applying  to  agents.  The  law 
was  amended  last  year,  to  take  effect  January  1. 
A  bill  has  been  prepared  to  be  introduced  in  this 
session  of  the  New  York  Legislature  providing 
for  separate  sections  under  which  to  license 
agents  and  brokers. 


Security  Valuations  Completed. 

Insurance  companies  operating  in  New  York 
State  may  now  secure  the  official  valuations  of 
the  securities  which  they  own  for  the  purpose 
of  preparing  their  annual  statements  at  the 
New  York  office  of  the  State  Insurance  Depart¬ 
ment.  The  compilation  of  the  valuations  has 
been  completed,  and  a  set  of  same  filed  at  the 
office  mentioned,  but  the  book  containing  the 
many  thousand  valuations  will  not  be  printed 
and  sent  out  for  some  time  yet. 


El  Paso  Inter=I usurers  Cease  Business. 

The  Lumber  Underwriters,  the  Mill  Owners 
Underwriters,  and  the  Western  Exchange  Un¬ 
derwriters,  all  located  at  El  Paso,  Tex.,  which 
had  been  inaugurated  by  C.  T.  List  &  Co., 
have  ceased  operations  because  of  the  issuance 
of  policies  by  a  certain  agency,  despite  the 
positive  instructions  of  the  attorneys  not  to  do 
so.  All  policies  issued  were  recalled. 


Franklin  Fire  Reinsures  Part  of  Risks. 

The  Citizens  of  Baltimore  has  reinsured  as  of 
December  31,  1912,  the  business  of  the  Franklin 


Fire  of  Washington,  D.  C.,  outside  of  the  Dis¬ 
trict  of  Columbia,  which  had  been  previously 
assumed  by  the  Sovereign  of  Toronto.  The 
Sovereign  contract  was  canceled,  and  the  rein¬ 
surance  was  effected  direct  with  the  Franklin. 


Want  Opinion  in  Back  Tax  Cases. 

An  opinion  of  the  Attorney-General  will  be 
asked  on  points  in  dispute  in  the  action  taken 
by  the  city  of  New  York  in  its  endeavor  to  col¬ 
lect  back  taxes  from  reinsurance  companies. 
This  action  was  decided  upon  at  a  conference 
between  Assistant  Corporation  Counsels  Mc¬ 
Nulty  and  Pierce  and  Superintendent  Emmet  of 
the  New  York  Insurance  Department. 


The  Congressional  Investigation. 

The  congressional  investigation  at  Washing¬ 
ton  into  insurance  companies  and  the  Insurance 
Department  of  the  District  of  Columbia  was  de¬ 
voted  almost  wholly  during  the  past  week  to 
the  testimony  of  appraisers  of  real  estate.  It 
was  stated  by  witnesses  that  the  Southern  build¬ 
ing,  now  owned  by  two  insurance  companies,  is 
worth  $2,000,000.  Other  witnesses  were  heard 
also  as  to  the  value  of  property  in  Washington. 


Appointed  Coast  General  Agent. 

The  H3tna  of  Hartford  has  appointed  Arthur 
G.  Sanderson  general  agent  on  the  Pacific  Coast. 
He  was  formerly  Ohio  State  agent  before  being 
transferred  to  the  Coast  as  assistant  general 
agent  under  the  late  E.  C.  Morrison. 


Standard  Sprinkler  Leakage  Policy 
Adopted. 

The  Sprinkler  Leakage  Conference  has  adopted 
a  standard  form  of  sprinkler  leakage  policy,  its 
principal  features  being  based  on  the  New  York 
standard  fire  policy.  It  is  believed  that  most  of 
the  companies  writing  sprinkler  leakage  insur¬ 
ance  will  now  become  members  of  the  con¬ 
ference. 


United  American  Fire  Controversy. 

NASHVILLE,  January  15.— The  stockholders 
of  the  United  American  Fire  of  Frankfort,  Ky., 
met  at  Nashville  Tuesday.  A  bitter  fight  for 
control  of  the  company  waged  all  day.  Direc¬ 
tors  were  elected  by  the  faction  headed  by  E.  E. 
Fullerton  and  Virgil  Smith,  and  it  is  anticipated 
that  H.  M.  Frohman  will  be  elected  president  to 
succeed  ex-Governor  Beckman, 


To  Further  Liquidation. 

A  meeting  of  the  stockholders  of  the  Delaware 
Insurance  Company  of  Philadelphia  will  be  held 
February  18  to  reduce  the  capital  seventy-five 
per  cent  and  further  the  liquidation  of  the 
company. 


G.  F.  C.  Smith  Digs. 

G.  F.  C.  Smith  of  Toronto,  for  fifty-five  years 
Canadian  manager  of  the  Liverpool  and  London 
and  Globe  of  Liverpool,  following  a  long  ill¬ 
ness. 


Elected  President  of  Great  Southern  Fire, 

William  H.  Cox  has  been  elected  president  of 
the  Great  Southern  Fire  of  Louisville.  He  suc¬ 
ceeds  A.  E.  Willson,  former  Governor  of  Ken¬ 
tucky. 
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American  Central  in  Canada. 

The  American  Central  Fire  of  St.  Louis  has 
been  granted  a  Dominion  license  in  Canada.  It 
has  been  operating  in  that  territory  since  1909 
under  provincial  licenses. 


Mutuals  Licensed  in  Wisconsin. 

The  Wisconsin  Insurance  Department  has  li¬ 
censed  the  Blackstone  Mutual  Fire  and  the  Mer¬ 
chants  Mutual  Fire,  both  of  Providence,  R.  I. 


from  the  assets,  and  the  contributing  causes 
seem  to  have  been  payment  of  excessive  salaries, 
unbusinesslike  method,  and  more  or  less  mani¬ 
pulation.”  The  examiner  reports  that  there  was 
no  guaranty  fund  of  $10,000,  as  alleged. 


Bill  to  Revise  Oregon  Code. 

SALEM,  January  14.— A  bill  for  the  revision 
of  the  Oregon  Insurance  Code  has  been  intro¬ 
duced  in  the  State  Senate.  The  bill  is  the 
longest  ever  introduced  in  the  Oregon  Legisla- 
Hire,  covering  two  hundred  typewritten  pages. 


Maryland  Local  Agents  to  Meet. 

The  Maryland  Association  of  Local  Fire  In¬ 
surance  Agents  will  hold  its  annual  meeting  in 
Baltimore  February  12. 


W.  L.  Reynolds  Elected  President. 

Following  the  reorganization  of  the  Cotton 
States  Fire  of  Atlanta,  W.  L.  Reynolds,  secre¬ 
tary  and  treasurer,  has  been  elected  president. 


New  York  Legislation. 

ALBANY,  'January  14. — Senator  Ramsperger 
and  Assemblyman  Walker  have  inroduced  m 
the  legislature  a  bill  inserting  in  the  Insurance 
Law  a  new  section  (138-a)  relative  to  requiring 
adjusters  of  loss  or  damage  by  fire  to  procure 
certificates  of  authority  from  the  Superintendent 
of  Insurance.  It  provides  that  after  July  1,  1913, 
no  person,  partnership,  association  or  corpora¬ 
tion  shall  engage  in  the  business  of  adjusting 
loss  or  damage  by  fire  under  a  policy  of  insur¬ 
ance  upon  property  within  the  State,  or  solicit 
business  or  hold  himself  out  as  such  adjuster 
without  first  procuring  a  certificate  of  authority 
from  the  Superintendent  of  Insurance,  the  li¬ 
cense  fee  is  $25.  Such  certificates  are  to  be  re¬ 
newed  annually  upon  payment  of  $25  for  re¬ 
newal.  Certificates  issued  to  a  corporation, 
partnership  or  association  are  to  authorize  only 
the  officers,  directors  or  members  specified  in 
the  certificate,  each  of  whom  must  be  qualified 
to  obtain  a  certificate,  to  act  as  adjusters.  And 
the  $25  fee  is  to  be  paid  for  each  person  speci¬ 
fied  in  the  certificate.  Applications  must  be 
made  on  form  prescribed  by  Superintendent  of 
Insurance,  and  must  contain  certain  prescribed 
information.  The  Superintendent  is  authorized 
to  revoke  such  certificates  for  violation,  mis¬ 
conduct  or  demonstrated  incompetency  or  un- 
trustworthiness  to  conduct  such  business.  y°' 
lation  is  punishable  by  fine  of  $500,  to  be  for¬ 
feited  to  the  State. 


Louisville  Board  Permits  Dual  Agenc»es. 

LOUISVILLE,  January  13.  —  A  considerable 
change  in  the  local  agency  situation  is  expected 
to  develop  as  the  result  of  a  redraft  of  the  con¬ 
stitution  of  the  Louisville  Board  of  Fire  Under 
writers,  whereby  each  company  is  permitted  to 
have  two  agents,  representation  through  an  un¬ 
derwriters’  agency  to  be  regarded  as  the  second 
agencv  \  large  number  of  companies  have  been 
on  a  single  agency  basis  up  to  this  time,  and  a 
considerable  proportion  of  these  are  already 
making  plans  for  adding  to  their  agency  plant. 
One  or  two  of  the  leaders  who  have  representa¬ 
tion  in  big  offices  expect  to  allow  matters  to  re¬ 
main  in  statu  quo,  but  it  is  probable  that  more 
will  elect  to  appoint  additional  agents.  Three 
members  of  the  board  suspended  for  taking  on 
underwriters’  agencies  in  violation  of  board 
rules  have  been  reinstated. 


Union  Mutual  Insolvent 

OKLAHOMA  CITY,  January  11.— Commissioner 
P  A  Ballard  of  the  Oklahoma  Insurance  Oe- 
partment,  in  his  report  on  the  examination  of 
the  Union  Mutual  Company  of  Enid,  made  under 
date  of  December  19,  1912,  after  J.  B.  Horney 
of  Enid  had  been  named  as  receiver,  says:  ine 
operation  of  this  company  in  the  insurance  field 
is  undoubtedly  terminated.  The  condition  of  in¬ 
solvency  is  apparently  such  that  the  receiver 
and  his  attorney  will  doubtless  have  consider¬ 
able  difficulty  in  realizing  any  appreciable  sum 


Fire  Notes. 

. — The  First  Reinsurance  Company  of  Hartford  has 
been  licensed  in  Mississippi. 

_ 1  he  Western  Sprinklered  Risk  Association  will 

hold  its  annual  meeting  at  Chicago,  February  5. 

— The  losses  in  Missouri  during  1912  are  estimated 
at  eighty  per  cent.  This  follows  an  equally  disastrous 
year  in  1911. 

— The  license  of  J.  O.  Grace,  a  local  agent  at 
Centralia,  has  been  revoked  by  the  Illinois  Insurance 
Department  for  placing  insurance  in  an  unauthorized 
mutual. 

— Commissioner  James  R.  Young  of  the  North 
Carolina  Insurance  Department  has  issued  leaflets  con¬ 
taining  fire  don’ts,  warnings  against  fires  and  various 
other  instructive  articles  for  the  protection  of  the 
public. 

— It  is  estimated  that  the  Consolidated  Fire  and 
Marine  of  Minneapolis,  which  has  reinsured  in  the 
Northwestern  Fire  and  Marine,  also  of  that  city,  and 
will  liquidate  its  stock,  will  pay  about  $175  a  share, 
giving  the  stockholders  their  money  back  with  a  fair 
return. 


THE  COMPANIES. 


The  Westchester  Fire  Insurance  Com= 
pany,  New  York. 

At  a  recent  meeting  of  the  directors  of  the 
Westchester  Fire  Insurance  Company  of  New 
York  important  changes  were  made  in  the  of¬ 
ficial  staff,  the  latter  now  being  constituted  as 
follows:  President,  George  R.  Crawford;  vice- 
president  and  treasurer,  John  H.  Kelly;  secretary, 
Otto  E.  Schaefer,  and  assistant  secretary,  George 
B.  Crawford.  Mr.  Kelly  was  formerly  secretary 
of  the  company,  and  Mr.  Schaefer  assistant  sec¬ 
retary.  John  H.  Kelly’s  service  with  the  West¬ 
chester  Fire  has  covered  a  period  of  thirty 
years,  much  of  that  time  in  an  official  capacity. 
His  exceptional  ability  and  thorough  knowledge 
of  the  business  have  caused  him  to  be  recog¬ 
nized  as  one  of  the  most  efficient  fire  under¬ 
writers  of  the  country.  His  host  of  friends  will 
be  gratified  to  learn  of  his  advancement  to  the 
office  of  vice-president  and  treasurer.  Mr. 
Schaefer  started  with  the  company  as  a  hoy, 
becoming  assistant  secretary  when  Mr.  Kelly 
became  secretary  in  1907.  His  promotions  have 
been  well  merited. 

The  progress  exhibited  by  the  seventy-sixth 
annual  statement  of  the  Westchester  Fire  In¬ 
surance  Company  of  New  York  during  the  year 
1912,  is  unprecedented  in  the  history  of  that 
strong  old  company,  and  will  prove  an  inter¬ 
esting  revelation  to  its  stockholders  and  agents. 
In  the  past  year  the  company’s  assets  increased 
$680,026,  while  its  unearned  premium  reserve  ad¬ 
vanced  $689,578.  The  company’s  statement  now 
shows  $5,363,271  of  resources,  embracing  real 
estate,  $5876;  mortgages  on  real  estate,  $149,361; 
State  and  city  bonds,  $481,000;  bonds  and  stocks, 
$3,981,313;  cash  in  banks  and  office,  $318,232; 
premiums  in  course  of  collection,  $416,220;  in¬ 
terest  due  and  accrued,  $11,269.  The  principal 


liability  of  the  company  is  its  reserve  for  un¬ 
earned  premiums,  amounting  to  $3,208,913,  or 
nearly  $700,000  more  than  a  year  ago.  After  pro¬ 
viding  for  its  capital  of  $300,000,  and  all  other  li¬ 
abilities,  the  company  shows  a  net  surplus  of 
$1,415,916,  indicating  a  surplus  as  to  policy¬ 
holders  of  $1,715,916,  and  a  book  value  for  the 
stock  of  $571.97  per  hundred  dollars  of  par  value. 

The  Westchester  Fire  has  had  a  notable  and 
honorable  career  of  over  three-quarters  of  a  cen¬ 
tury,  and  as  it  operates  under  the  provision  of 
the  Safety  Fund  Law  of  New  York,  its  future 
continuance  in  business,  regardless  of  possible 
conflagration  losses,  is  assured.  The  company 
has  successfully  passed  through  many  trying  ex¬ 
periences  in  its  business  life,  having  met  with 
and  paid  such  heavy  conflagration  losses  as  $120,- 
000  at  Boston  in  1872,  nearly  $250,000  at  Balti¬ 
more  in  1904,  and  more  than,  $950,000  at  San 
Francisco  in  1906.  The  net  premium  income  of 
the  company  has  in  recent  years  ranged  about 
$2,500,000,  while  its  premium  reserve  has  practi¬ 
cally  equaled  its  annual  premium  income.  The 
great  increase  in  the  unearned  premium  reserve 
as  of  January  1,  1913,  indicates  a  considerably  in¬ 
creased  premium  income  for  last  year.  These 
circumstances,  together  with  the  known  con¬ 
servatism  of  the  company  in  its  acceptance  of 
risks,  augur  an  increasing  profit  in  future  years. 
The  company  invests  its  funds  so  as  to  be  pre¬ 
pared  for  any  emergency  which  may  arise,  for 
the  protection  of  its  policyholders.  The  West¬ 
chester  Fire  has  a  well-established  reputation 
for  fair,  even  liberal,  treatment  of  its  custom¬ 
ers,  which  makes  its  good  will  a  profitable  as¬ 
set.  The  policy  of  the  administration,  looking 
to  permanent  relations  with  its  agents  and  poli¬ 
cyholders,  and  to  the  absolute  safety  of  the  lat¬ 
ter,  as  well  as  to  the  profit  of  stockholders,  has  : 
been  productive  of  excellent  results  financially 
as  well  as  pleasant  and  continuous  business  re¬ 
lationships. 


Munich  Reinsurance  Company. 

The  general  meeting  of  the  Munich  Reinsur¬ 
ance  Company  was  held  at  Munich  on  December 
28  last,  and  the  annual  report,  covering  the  year 
ended  June  30,  1912,  was  then  submitted  by  the 
directors  to  the  stockholders.  American  under¬ 
writers  in  general  will  doubtless  be  much  in¬ 
terested  in  learning  the  essential  features  of 
this  report.  It  shows  that  the  gross  premiums 
for  reinsurance  received  by  the  Munich  during 
the  year  amounted  to  $47,373,304,  and  that  after 
deducting  $17,176,973  of  retrocession  premiums 
the  remaining  net  premiums  were  as  follows: 
Fire,  $16,705,092;  accident,  $4,304,714;  life,  $6,619,- 
283;  marine,  $2,567,242.  The  total  income  was 
$32,041,705,  and  included  in  addition  to  pre¬ 
miums  $928,551  of  interest  on  investments,  $915,- 
471  of  interest  on  acident  and  life  reserves,  and 
$1352  of  transfer  fees.  During  the  year  ended  j 
June  30,  1912,  the  net  payments  for  losses  were 
as  follows:  Fire,  $11,375,716;  accident,  $2,181,-  ; 
568;  life,  $1,807,392;  marine,  $1,871,564,  making  a 
total  of  $17,236,241.  The  other  disbursements 
were  as  follows:  Surrenders  (accident  branch), 
$636;  surrenders  (life  branch),  $205,070;  divi¬ 
dends,  $703,125;  commissions,  etc.,  $8,317,437; 
general  expenses,  $448,321;  taxes,  $102,510,  mak¬ 
ing  a  total  of  $27,013,340,  exclusive  of  $162,214  of 
depreciation  of  securities.  On  June  30  last,  the 
assets  of  the  Munich  Reinsurance  Company 
amounted  to  $61,096,118,  while  the  total  liabili-  I 
ties,  including  $7,500,000  of  capital  fully  sub-  J 
scribed,  were  $51,898,304,  leaving  a  surplus  he-  j 
yond  all  liabilities  of  $9,197,814.  Embraced  in  the 
liabilities  were  a  reserve  for  unearned  premiums  i 
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of  $33,903,9X2;  a  reserve  for  losses  of  $8,170,463, 
and  for  all  other  liabilities,  $2,323,929.  During 
the  preceding  year  the  assets  increased  $5,134,- 
781,  the  premium  reserve  increased  $4,399,355, 
while  the  gain  in  surplus  was  $253,074. 

The  tremendous  importance  of  the  Munich 
Reinsurance  Company  as  a  factor  in  the  insur¬ 
ance  world,  and  the  successful  nature  of  its 
business,  are  concisely  set  forth  in  the  follow¬ 
ing  comparison  of  the  essential  features  of  the 
last  twelve  annual  statements  of  the  company: 
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1900-01 

14,679,171 

3,687,500 

467,444 

250,000 

1901-02 

16,497,956 

3,937,500 

535,014 

250,000 

I  '  1902-03 

16,266,421 

4,250,000 

719,210 

312,500 

|  1903-04 

19,818,382 

4,312,500 

521,505 

312,500 

1904-05 

20,372,875 

4,500,000 

838,694 

375,000 

1905-06 

21,667,250 

4,312,500 

115,442 

187,500 

1906-07 

23,378,339 

4,750,000 

884,551 

250,000 

1907-08 

23,768,197 

5,125,000 

911,531 

312,500 

1908-09 

23,177,570 

5,500,000 

1,028,888 

375,000 

1909-10 

26,078,312 

7,076,708 

1,570,799 

492,187 

1910-11 

27,908,604 

8,214,439 

1,687,152 

644,531 

1911-12 

Li 

30,196,331 

8,464,439 

1,348,760 

703,125 

Tota 

k  - 

i,  12  years. . . 

10,628,990 

4,464,843 

A  notable  point  in  the  management  of  the 
Munich  Reinsurance  Company,  and  one  which 
evidences  its  conservatism,  is  the  cautious  man¬ 
ner  in  which  it  handles  its  profits.  During  the 

(twelve  years  embraced  in  the  above  table  it  has 
distributed  as  dividends  only  forty-two  per  cent 
of  its  net  profits,  while  the  remaining  fifty-eight 
per  cent  has  been  added  to  the  surplus  fund. 

The  Munich  Reinsurance  Company  guarantees 
reinsurance  on  policies  issued  by  direct  writing 
companies  on  these  classes  of  risks:  Life,  acci¬ 
dent,  fire,  marine,  hail,  fidelity,  surety,  steam- 
boiler,  plate  glass,  tornado,  elevator  and  burg¬ 
lary.  Fire  reinsurance  only  is  transacted  by  the 
United  States  branch,  which  is  located  at  Hart¬ 
ford,  Conn.  The  company’s  United  States  trus¬ 
tees  are:  Walter  T.  Rosen  of  Ladenburg,  Thal- 
mann  &  Co.,  New  York;  I.  N.  Seligman  of  J.  & 


W.  Seligman  &  Co.,  New  York,  and  Hermann 
;  Sielcken  of  Crossman  and  Sielcken,  New  York, 
j  Carl  Schreiner  is  manager  of  the  United  States 
;  branch  of  the  Munich  Reinsurance  Company,  and 
;  O.  Ehmann  is  secretary. 


The  Virginia  Fire  and  Marine,  Richmond. 

Scrutiny  of  the  eighty-first  annual  statement  of 
the  Virginia  Fire  and  Marine  Insurance  Company 
of  Richmond,  Va.,  dated  January  1,  1913,  shows 
that  that  old  and  substantial  company  made  ex¬ 
cellent  progress  during  the  past  year.  Among  the 
increases  made  were  the  following:  In  asets, 
$30,520;  in  unearned  premium  reserve,  $18,190, 
and  in  net  surplus,  $13,917.  The  company  now 
possesses  assets  aggregating  $1,641,608,  of  which 
a  large  proportion  is  in  the  form  of  readily 
marketable  stocks  and  bonds,  with  some  $99,000 
in  cash.  After  caring  for  unearned  premiums 
to  the  amount  of  $683,850,  and  all  other  liabili¬ 
ties  (including  a  dividend  of  $12,500,  payable 
January  2,  1913),  the  company  had  a  net  surplus 
of  $620,548,  above  and  beyond  its  capital  of  $250,- 
000,  thus  showing  a  surplus  as  to  policyholders 
of  $870,548,  and  a  book  value  for  the  stock  of 
over  348  per  cent.  The  officers  of  the  Virginia 
l  Fire  and  Marine  are:  President,  Wm.  H. 

Palmer;  vice-president,  E.  B.  Addison;  secre- 
t  tary,  W.  H.  McCarthy;  treasurer,  Oscar  D.  Pitts. 

'  Hall  &  Henshaw  of  New  York  are  the  company’s 
;  general  agents. 

I 
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Commissioners  Hear  Opposition  to 
Special  Deposit  Laws. 

The  committee  appointed  at  the  Spokane 
meeting  of  the  National  Convention  of  Insurance 
Commissioners  to  investigate  the  special  de¬ 
posit  law  met  on  Thursday  of  last  week  at  Hart¬ 
ford.  A  large  number  of  companies  were  repre¬ 
sented,  and  the  views  of  the  Commissioners  as 
well  as  the  insurance  men  present  were  spoken. 
Commissioner  Burton  Mansfield  of  Connecticut 
explained  the  object  of  the  hearing,  saying  that 
there  is  the  question  of  what  a  special  deposit 
is,  and  if  there  should  be  special  deposits  how 
they  should  be  treated.  Charles  E.  Gross,  repre¬ 
senting  theAUtna  of  Hartford,  said  that  the  object 
of  the  law  in  requiring  a  reserve  to  be  carried  at 
the  home  location  of  a  company  is  for  protection. 
If  protection  is  to  be  diminished  by  deposits  in 
the  various  States  the  question  is  a  serious  one. 
If  the  appointment  of  a  receiver  in  Connecticut 
could  bring  a  marshaling  of  all  the  assets 
there  would  be  no  objection.  When  the  case  is 
in  a  Federal  court  it  does  not  make  any  matter, 
as  all  the  assets  are  brought  to  a  common  dis¬ 
tributing  point.  The  laws  of  the  different  States 
vary.  The  best  protection  policyholders  can 
have  is  a  common  administration  by  the  Insur¬ 
ance  Commission  at  the  home  State,  and  that 
there  should  be  only  one  deposit,  and  that  in 
the  State  in  which  the  company  is  chartered. 

The  explanation  was  made  by  C.  W.  Fletcher, 
of  the  Massachusetts  Bonding  of  Boston,  that 
the  big  companies  will  not  keep  out  of  the  States 
where  there  are  special  deposits  required,  as 
they  will  have  a  monopoly  of  the  business.  But 
the  smaller  companies  will  be  obliged  to  keep 
out  of  the  States.  Harry  C.  Wilcox,  of  the 
American  Surety  of  New  York,  said  that  his 
company  had  $900,000  deposited  in  the  dif¬ 
ferent  States,  and  $450,000  in  Mexico,  Can¬ 
ada  and  Porto  Rico.  He  declared  the  com¬ 
pany  could  not  stay  out  of  the  States,  and  that 
the  great  bulk  of  the  business  was  done  in  the 
Eastern  States,  or  had  its  inception  in  those 
States.  The  laws  for  special  deposits,  he  be¬ 
lieved,  were  all  passed  to  make  a  market  for 
State  bonds.  Alfred  Hurrell,  attorney  for  the 
Association  of  Life  Insurance  Presidents,  sug¬ 
gested  that  the  Commissioners  see  that  the 
companies  are  solvent  and  are  in  condition  to 
sell  honest  insurance  to  the  public.  He  declared 
that  he  saw  no  reason  for  blacklisting  the  ex¬ 
cess  of  assets  over  liabilities.  The  Commis¬ 
sioners’  committee  was  composed  of  Commis¬ 
sioner  Burton  Mansfield  of  Connecticut;  Deputy 
Superintendent  Henry  P.  Appleton  of  New 
York;  Commissioner  Frank  H.  Hardison  of  Mas¬ 
sachusetts;  Commissioner  C.  A.  Palmer  of  Michi¬ 
gan,  and  Commissioner  Joseph  Button  of  Vir¬ 
ginia. 


Prudential  to  Draft  Mutual  Bill. 

In  order  to  carry  out  the  plan  to  make  the 
Prudential  of  Newark  a  mutual  organization, 
the  directors  at  the  annual  meeting  Monday  last 
appointed  a  committee  of  four  to  draft  a  bill  to 
be  introduced  in  the  New  Jersey  Legislature, 
providing  for  the  appraisement  of  the  stock  un¬ 
der  the  direction  of  the  Chancellor  of  the  State. 
It  further  proposes  to  vote  on  the  plan  to  mutu¬ 
alize  by  both  the  policyholders  and  the  stock¬ 
holders,  and,  if  carried,  the  purchase  of  stock 
out  of  the  surplus  of  the  company.  The  com- 
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mittee  is  composed  of  President  Forrest  F.  Dry- 
den,  Richard  V.  Lindabury,  former  Chancellor 
William  J.  Magie,  and  former  Supreme  Court 
Justice  Bennet  Van  Syckel. 

The  members  of  the  board  were  re-elected  as 
follows:  Theodore  C.  E.  Blanchard,  Edward 
Kanouse,  Forrest  F.  Dryden,  Jerome  Taylor, 
William  T.  Carter,  Jacob  E.  Ward,  Anthony  R. 
Kuser,  Uzal  H.  McCarter,  Wilbur  S.  Johnson, 
Richard  V.  Lindabury,  John  K.  Gore,  William  J. 
Magie,  Bennet  Van  Syckel,  Gilbert  Collins  and 
Edward  Gray. 


Recommends  Examination  for  Agents. 

Insurance  companies  throughout  Texas  are 
urging  Commissioner  of  Insurance  and  Banking 
Gill  to  recommend  to  the  coming  session  of  the 
legislature  the  passage  of  a  law  which  will  re¬ 
quire  all  applicants  for  licenses  as  insurance 
agents  to  first  stand  an  examination  as  to  their 
fitness  and  qualifications.  The  companies,  how¬ 
ever,  want  the  Department  of  Insurance  to  con¬ 
duct  these  examinations  before  issuing  the  li¬ 
cense,  but  Commissioner  Gill,  while  in  favor  of 
such  a  law,  believes  that  the  examinations  should 
be  conducted  by  the  companies,  as  such  an  un¬ 
dertaking  means  an  examination  of  more  than 
80,000  persons  annually. 


Phoenix  Mutual  Field  Men  to  Meet. 

The  field  men  of  the  New  York  and  New  Eng¬ 
land  district  of  the  Phoenix  Mutual  Life  of  Hart¬ 
ford  will  hold  their  annual  convention  Tuesday 
and  Wednesday  of  next  week  at  the  home  office 
city.  The  theme  of  the  convention  will  be 
“Conservation  as  a  Means  of  Increasing  In¬ 
comes.’’  More  than  a  dozen  agencies  in  various 
sections  of  the  country  will  be  represented  by 
special  invitation. 


FRATERNAL  RESERVES  AND  RATINGS. 
Many  of  the  Larger  Orders  Now  on  Ade= 
quate  Valuation  Basis — Old  Business 
Not  Definitely  Provided  for  in 
Many  Cases. 

A  great  deal  of  discussion  has  recently  arisen 
over  the  valuations  and  ratings  of  fraternal 
orders,  those  organizations  which  hold  rough¬ 
ly  one-third  of  all  the  life  insurance  in 
force  in  the  United  States.  Many  of  them  are 
of  comparatively  recent  origin  and  are  not  yet 
feeling  the  inevitable  curse  of  the  assessment 
or  modified  assessment  system.  On  the  other 
hand,  a  large  number  have  reached  a  dignity 
and  magnitude  which  totters  on  its  foundation 
of  early  inadequate  rates.  On  both  of  these 
classes  the  provisions  of  the  Uniform  Fraternal 
Law  falls  alike.  On  both  it  lays  the  duty  of 
providing  adequate  rates  based  on  scientific  cal¬ 
culations.  It  is  only  fair  to  the  fraternals  to  say 
that  a  large  majority  of  them  have  welcomed  the 
enforced  change.  The  minimum  standard  of 
valuation  stipulated  by  the  uniform  law  is  the 
National  Fraternal  Congress  table  of  mortality 
with  interest  at  four  per  cent.  This  is  gener¬ 
ally  conceded  by  actuaries  to  be  the  lowest 
standard  upon  which  an  organization  may  write 
life  insurance  with  safety  to  itself  and  security 
to  its  certificate  holders.  Table  I,  which  fol¬ 
lows,  shows  a  number  of  representative  frater¬ 
nal  orders  having  each  over  $5,000,000  of  insur¬ 
ance  in  force,  giving  the  standard  of  valuation, 
when  adopted,  how  old  members  are  taken  care 
of  and  the  successive  changes  in  ratings  and 
valuations : 
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TABLE  I. 


Name  of  Order. 


Aid  Ass'n  for  Lutherans,  Appleton,  Wis. . 
American  Insurance  Union,  Columbus,  O 
A.  O.  11.  Life  Fund,  Minneapolis,  Minn.. 
A.  O.  U.  W„  Connecticut  Grand  Lodge. . 


A.  O.  U.  VV.  of  Nebraska,  Grand  Island,  Neb 
A.  O.  U.  W.  of  Oklahoma,  Guthrie,  Okla... 
A.  O.  U.  W.  of  Oregon . 


Mortality  Table  and 
Assumed  Interest  Upon 
Which  Rates  Are  Based. 


Date  When 

Present  Stand-  Old  Members, 

ard  was  How  Assessed. 

Adopted. 


American  Exp.  4%.  .  . 
Meech’s,  Amer.  Exp.  . 

N.  F.  C . 

A.  O.  U.  W.  Exp.  4% 


1911 . 

Organization. 

1908 . 

1904 . 


Members  pay  extra  load¬ 
ing  to  age  55  consti¬ 
tuting  a  guaranty  fund 
to  offset  reserve  de¬ 
ficiencies  of  members 
56  years  of  age  on 
Jan.  1,  1904. 


None.  . 
N.  F.  C 


July  1,  1905.. 
1911 . 


American  Exp.  4%  .  .  . 


July,  1905.  .  . 


Classified  plan  to  age  55 
with  optional  transfer 


Ancient  Order  of  Gleaners,  Detroit,  Mich.  . .  N.  F.  C.,  4% . . 

A.  O.  U.  W.  Grand  Lodge  of  Iowa,  Des  Moines,  la. .  A.  O.  U.  W.  Exp . 


May,  1911. .  . 


to  level. 

Current  cost  (class  A) .  .  . 


A.  O.  U.  W.  Grand  Lodge  of  North  Dakota,  Fargo, N.D  A.  O.  U.  W.  (5)  Ex.  4% 
Association  Canado-Americaine,  Manchester,  N.  II.  N.  F.  C.  4% . 


1904 . 

Jan.  1,  1905.. 


Ben  Hur  Supreme  Tribe,  Crawfordsville,  Ind 


N.  F.  C.  4% 


July  1,  1908... 


Catholic  Mutual  Benefit  Association,  Hornell,  N.  Y 

Catholic  Benevolent  Legion,  Brooklyn,  N.  Y . 

Catholic  Knights  and  Ladies  of  America,  Chicago,  111. 
Catholic  Order  of  Foresters,  Chicago,  Ill . 


N.  F.  C.  3% . 

Own  Experience. . 

N.  F.  C . 

N.  F.  C.  4% . 


Oct.,  1903.  .  . 

1904 . 

1912 . 

Jan.  1,  1913.. 


Church  Fraternal,  Monmouth,  Ill 


N.  F.  C.  (without 
loading). 


1904 


Every  2  months  accord¬ 
ing  to  mortality. 

Graded  in  amount  of  pro¬ 
tection  only;  transfer 
to  new  basis  voluntary. 


Old  members  re-rated 
1912. 


Court  of  Honor,  Springfield,  Ill 


N.  F.  C 


Degree  of  Honor,  Superior  Lodge,  Sioux  City,  la . 

Equitable  Fraternal  Union,  Neenah,  Wis . 

Fraternal  Brotherhood  of  America,  Los  Angeles,  Cal. .  . 

Fraternal  Reserve  Association,  Oshkosh.  Wis . 

Grand  Council  Catholic  Mutual  Benefit  Association  of 
Canada,  Kingston,  Ont . 


N.  F.  C.  4% . 

N.  F.  C . 

American  Experience.. 
N.  F.  C.  4% . 

N.  F.  C.  4% . 


Grand  Fraternity,  Philadelphia,  Pa, 


American  Exp.  4%  . .  . 


Heralds  of  Liberty,  Philadelphia,  Pa. 
Home  Guards  of  America,  Van  Wert, 


O. 


N. 


F. 


C.  4% 


Knights  of  Columbus,  New  Haven,  Conn . 

Knights  and  Ladies  of  Honor,  Indianapolis,  Ind 


Canada  Life  Exp.  3% 
N.  F.  C . 


Knights  of  Honor,  St.  Louis,  Mo . 

Knights  of  the  Maccabees  of  the  World,  Detroit,  Mich 
Knights  of  the  Modern  Maccabees,  Port  Huron,  Mich 

Ladies  Catholic  Benevolent  Association,  Erie,  Pa . 

Ladies  of  the  Maccabees  of  the  World,  Port  Huron, Mich 
Ladies  of  the  Modern  Maccabees,  Port  Huron,  Mich. 


N.  F.  C.  4% . 

N.  F.  C . 

N.  F.  C.  4% . 

N.  F.  C.  4%,  less  30% 

N.  F.  C.  4% . 

N.  F.  C.  4% . 


1908 


On  plan  in  vogue  at  entry 
but  funds  are  kept 
separate. 


Jan.  1,  1911.. 
October,  1912 
April,  1912.. 
April  15,  1912 


Nov.,  1907.. . 
1896 . 


According  to  death  rate 
up  to  1907. 


1912 . 

Jan.  1,  1912. . 


Jan.  1, 1902. 
Jan.  1,  1910. 


Aug.  1,  1904 
Sept.,  1911.. 

1907 . 

Jan.  1,  1905. 
1906 . 


About  one-half  old  mem¬ 
bership  on  rates  slight¬ 
ly  lower  than  present 
standard. 


Own  experience 
Present  basis. .  . 


La  Societe  des  Artisans  Canadiens-Francais,  Montreal, 

Canada . 

Massachusetts  Catholic  Order  of  Foresters,  Boston, Mass 

Modern  American  Fraternal  Order,  Effingham,  Ill.  . 
Modern  Brotherhood  of  America,  Mason  City,  la. 

Modern  Order  of  Praetorians,  Dallas,  Tex . 

Modern  Samaritans,  Duluth,  Minn . 

Modern  Woodmen  of  America,  Rock  Island,  Ill . 

Mutual  Benefit  Society,  Baltimore,  Md . 


N.  F.  C.  4% . 

Tabulations  by  Elizur 
Wright. 

N.  F.  C . 

N.  F.  C.,  4% . 

N.  F.  C.  5% . 

N.  F.  C.  4% . 

Modern  Woodmen  (5) 
Experience  4%. 
American  Exp.  3)4% 


Mutual  Protective  League,  Decatur,  Ill . 

National  Americans,  Kansas  City,  Mo . 

National  Protective  Legion,  Waverley,  N.  Y. 

National  Union,  Toledo,  O . 

North  Star  Benefit  Association,  Moline,  Ill. 

Order  of  Brith  Abraham,  New  York . 

Order  of  Columbian  Knights,  Chicago,  Ill.  .  . 
Order  of  the  Golden  Seal,  Roxbury,  N.  Y.  .  . 
Order  of  Sparta,  Philadelphia,  Pa . 


Protected  Home  Circle,  Sharon,  Pa, 
Royal  League,  Chicago,  Ill . 


N.  F.  C.  4% . 

N.  F.  C . 

N.  F.  C.  4% . 

N.  F.  C.  3)4% . 

N.  F.  C.  4% . 

None . 

N.  F.  C.  4% . 

American  Exp.  3)4% 
American  Exp.  4%, 
modified  by  Order's 
own  experience. 

N.  F.  C.  4% . 

N.  F.  C.  4% . 


1907 

1884 


Re-rated  Dec.  31,  1912.  . 


1905 . 

jan.,  i  9  i  2 .  ! '. 

Since  organi¬ 
zation. 


May,  1911. . . 


1905 . 

Aug.,  1911 . . . 


May,  1907 . 

1907 .  Assessed  at  attained  ages; 

age  limit  for  entry  45. 


1908 


N.  F.  C.  5%.  . 
Re-rated  1908 


Royal  Templars  of  Temperance,  Hamilton,  Ont 


Hunter  and  N.  F.  C. 
modified. 


1906 


Sons  and  Daughters  of  Justice,  Minneapolis,  Kan.  . 
Supreme  Colony  United  Order  of  the  Pilgrim  Fathers 
Supreme  Council  Independent  Order  of  Puritans, 
Pittsburgh,  Pa . 


Graded  rates . 

N.  F.  C.  3H% . 

American  Exp.  4%  .  .  . 


1904 

1908 


Supreme  Council  Royal  Arcanum,  Boston,  Mass . j 

Supreme  Forest  Woodmen  Circle,  Omaha,  Neb . 

Supreme  Lodge  Knights  of  Pythias,  Insurance  Dept., 
Indianapolis,  Ind . 


Own  experience . 

None,  interest  at  4% 

American  Exp.  3)4% 


Supreme  Lodge  Shield  of  Honor,  Baltimore,  Md .  None 


July,  1901.  .  . 

Jan.  1,  1907 
(4th  class), 
Jan.  1,  1911 
(5th  class). 


In  1906  old  members 
brought  up  to  within 
six  years  of  attained 
ages. 


Up  to  1908,  assessment 
rate,  equal  amount  at 
all  ages,  amount  of  in¬ 
surance  graded  accord¬ 
ing  to  age. 


Thursday 


Changes  in  Basis  and  Ratings 
Since  Organization. 


Classified  rate  not  based  on  any  table  up 
to  1904. 


1898,  classified  plan;  1911,  level  plan. 


1873,  SI  assessments  without  regard  to  age  or 
mortality  experience;  1901,  step  rate  plan; 
1911,  A.  O.  U.  W.  Experience. 


Prior  to  1908,  not  graded  as  to  age. 


1896,  graded  rate  N.  F.  C.  reduced;  1900 
and  1904. 

1897,  uniform  monthly  payment,  all  ages; 
1904,  present  schedule  adopted  for  new 
entrants. 

1895-1900,  graded  postmortem  assessments; 
1900-1904,  monthly  payment  basis;  1904, 
re-rating  of  all  members;  1906,  N.  F.  C. 
table  adopted  on  two  classes  of  certificates; 
1908,  N.  F\  C.  rates  on  five  plans. 


1881  and  1883  former  rates  doubled  in  certain 
classes,  entire  membership  re-rated  1907. 
1885-1893,  no  standard  base;  1893,  above 
rates  doubled. 


1900,  1910;  prior  to  1910  rates  not  scientifically 
computed. 


Old  members  who  joined  prior  to  1906  re-rated 
on  present  basis  in  1910. 


1883,  1885,  1892,  1895,  1903,  1912. 


1883,  Royal  Arcanum  rates;  1897,  increase 
based  on  own  experience;  1908,  N.  F.  C. 
4%  basis  adopted. 

1884-1900,  graded  assessments;  1900  remedial 
measures  taken. 
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TABLE  I. — Continued. 


Name  of  Order. 

Mortality  Table  and 
Assumed  Interest  Upon 
Which  Rates  Are  Based. 

Date  When 
Present  Stand¬ 
ard  was 
Adopted. 

Old  Members, 

How  Assessed. 

Changes  in  Basis  and  Ratings 

Since  Organization. 

Supreme  Ruling  Fraternal  Mystic  Circle,  Phila.,  Pa.  .  . 

U.  S.  Letter  Carriers'  M.  B.  Ass'n,  Nashville,  Tenn.  .  . 
United  Order  of  the  Golden  Cross,  Knoxville,  Tenn. 
Western  Catholic  Union,  Quincy,  Ill 

N.  F.  C.  4%  and 
American  Exp. 

N.  F.  C.  4% . 

1901 . 

Jan.  1,  1901;  July  1,  1905;  Jan.  1,  1910. 

Jan.  1.  1912.. 
1903 . 

N.  F.  C . 

N.  F.  C.  5% . 

N.  F.  C . 

Jan.  1,  1907.. 
Jan.  1,  1910. . 

Women  of  Woodcraft  (Grand  Circle),  Portland,  Ore.  . 
Workmen’s  Sick  and  Death  Ben.  Fund,  New  York.N.Y. 
Yeomen  of  America,  Aurora,  Ill. 

American  Exp.  4% 
(new  business  only). 

Jan.  1,  1912.. 

On  no  mortality  table.  .  . 

It  is  very  clear  that  in  the  main  the  concerns 
in  the  foregoing  tabulation  have  only  recently 
adopted  an  adequate  rerating,  while  all  but  a 
very  few  have  adopted  the  lowest  possible  sys¬ 
tem  consistent  with  sound  methods.  The  fourth 
column  is  tragic  in  its  dearth  of  reliable  pro¬ 
vision  for  the  old  guard  who  have  carried  the 
burden  of  the  system  from  unscientific  begin¬ 
nings  down  to  the  utterly  changed  conditions  of 
to-day.  The  last  column  is  a  history  of  dem¬ 
onstrated  and  acknowledged  past  error  and  false 
prophecy,  and  is  a  fitting  commentary  on  col¬ 
umn  four. 

Now  comes  the  real  problem  which  confronts 
modern  fraternalism.  Is  the  N.  P.  C.  table 
with  the  four-per-cent  interest  assumption,  as 
(he  associations  are  adopting  it,  an  absolutely 


safe  basis  of  valuation,  and  if  it  is,  are  the 
loadings  adequate  to  meet  expenses?  This  re¬ 
moves  the  discussion  from  consideration  of  old 
members;  no  amount  of  theorizing  can  turn  time 
back  in  its  course  and  start  them  over  again 
right.  Only  a  great  deal  of  practical  concerted 
effort  can  even  ameliorate  their  situation  a 
little. 

Long  ago  the  old  line  life  insurance  companies 
found  the  Combined  Experience  Table  with  in¬ 
terest  at  four  per  cent  unsafe  for  successful 
operation.  This  and  the  American  Table  at  four 
per  cent  were  in  turn  discarded,  as  it  was  found 
that  the  interest  assumed  was  too  high  for 
safety.  The  net  rates  under  both  these  tables 
are  considerably  higher  than  those  shown  by 
the  N.  P.  C.  tables  at  four  per  cent.  Most  of 


the  old  line  companies  have  found  the  Ameri¬ 
can  Table,  with  interest  at  three  and  a  half  per 
cent,  a  safe  and  conservative  basis  of  valua¬ 
tion,  but  some  have  turned  to  a  valuation  at 
three  per  cent.  True,  there  are  in  some  such 
cases  savings  both  in  mortality  and  in  interest, 
but  it  must  be  borne  in  mind  that  the  companies 
which  show  such  savings  are  able  to  seek  the 
investment  markets  of  the  world  and,  on  the 
other  hand,  maintain  the  strictest  class  of 
medical  selection  of  policyholders.  Pew  fra- 
ternals  have  such  opportunities  for  investing 
their  funds,  and  few,  indeed,  can  or  do  have  the 
facilities  at  their  disposal  for  such  a  rigid 
medical  selection  as  the  old  line  companies 
operate. 

It  is  a  matter  of  history  among  fraternal  or- 


TABLE  II. 


Net  Premiums, 
Net  Premiums, 
Net  Premiums, 
Net  Premiums, 
Net  Premiums, 
Net  Premiums, 


Ordinary  Life,  American  Experience  3% 
Ordinary  Life,  American  Experience  3J^%  .  .  . 

Ordinary  Life,  American  Experience  4% . 

Ordinary  Life,  Combined  Experience,  4%.  .  . 
Ordinary  Life,  National  Fraternal  Congress  4' 
Ordinary  Life,  National  Fraternal  Congress  3‘ 


Rates  per  .$1000,  Whole  Life  Certificates. 

Aid  Association  for  Lutherans,  Appleton.  Wis . 

American  Insurance  Union,  Columbus,  O . 

Ancient  Order  of  Gleaners,  Detroit,  Mich . 


A.  O.  U.  W.  (Grand  Lodge  of  Connecticut),  New  Haven,  Conn 

A.  O.  U.  W.  (Grand  Lodge  of  Iowa),  Des  Moines,  la . 

A.  O.  U.  W.  (Grand  Lodge  of  Nebraska),  Grand  Island,  Neb.  .  . 

A.  O.  U.  W.  (Grand  Lodge  of  North  Dakota),  Fargo,  N.  D . 

A.  O.  U.  W.  (Grand  Lodge  of  Oklahoma),  Guthrie,  Okla . 

A.  O.  U.  W.  (Grand  Lodge  of  Oregon),  Portland,  Ore . 


Ben  Hur  (Supreme  Tribe),  Crawfordsville,  Ind . 

Catholic  Benevolent  Legion,  Brooklyn,  N.  Y . 

Catholic  Mutual  Benefit  Association,  of  Canada,  Kingston,  Ont. 

Catholic  Mutual  Benefit  Association,  Hornell,  N.  Y .  . 

Catholic  Order  of  Foresters,  Chicago,  Ill . 

Church  Fraternal,  Monmouth,  Ill . 

Court  of  Honor,  Springfield,  Ill . 

Degree  of  Honor  (Supreme  Lodge),  Sioux  City,  la . 

Fraternal  Brotherhood,  Los  Angeles,  Cal . 

Fraternal  Mystic  Circle,  Philadelphia,  Pa . 

Fraternal  Reserve  Association,  Oshkosh,  Wis . 

The  Grand  Fraternity,  Philadelphia,  Pa . 

Heralds  of  Liberty,  Philadelphia,  Pa . 

Home  Guards  of  America,  Van  Wert,  O . . 

Independent  Order  of  Puritans,  Pittsburgh,  Pa . 

Knights  and  Ladies  of  Honor,  Indianapolis,  Ind . 

Knights  of  Honor,  St.  Louis,  Mo . 

Knights  of  the  Modern  Maccabees,  Port  Huron,  Mich . 

Knights  of  Pythias  (Sup.  Lodge).  Ins.  Dept.,  Indianapolis,  Ind. 

Knights  of  the  Maccabees  of  the  World,  Detroit,  Mich . 

Ladies  Catholic  Benevolent  Association,  Erie,  Pa . 

Ladies  of  the  Maccabees  of  the  World,  Port  Huron,  Mich.  .... 

Ladies  of  the  Modern  Maccabees.  Port  Huron,  Mich . 

Massachusetts  Catholic  Order  of  Foresters,  Boston,  Mass . . 

Modern  American  Fraternal  Order,  Effingham,  Ill . 

Modern  Brotherhood  of  America,  Mason  City,  la . 

Modern  Order  of  Praetorians,  Dallas,  Tex . 

Modern  Woodmen  of  America,  Rock  Island,  Ill . 

National  Americans,  Kansas  City.  Mo .  .  . 

North  Star  Benefit  Association,  Moline,  Ill . 

Order  of  the  Golden  Seal,  Roxbury,  N.  Y . 

Order  of  Sparta,  Philadelphia,  Pa . 

Protected  Home  Cifcle,  Sharon,  Pa . 

Royal  Arcanum  (Supreme  Council),  Boston,  Mass . 

Royal  League,  Chicago,  Ill .  . . 

Royal  Templars  of  Temperance,  Hamilton,  Ont . . 

United  Order  of  the  Golden  Cross,  Knoxville,  Tenn . 

United  Order  of  the  Pilgrim  Fathers  (Sup.  Colony),  Lawrence, Mass. 
United  States  Letter  Carriers  Mut.  Benefit  Ass’n,  Nashville,  Tenn.. 

Western  Catholic  Union,  Quincy,  Ill . 

Women  of  Woodcraft  (Grand  Circle),  Portland,  Ore . 

Woodmen  Circle  (Supreme  Forest),  Omaha,  Neb . 

Yeomen  of  America,  Aurora,  III . 


20 

25 

30 

35 

40 

45 

50 

55 

60 

65 

70 

14.41 

16.11 

18. 2S 

21.08 

24.75 

29.67 

36.36 

45 . 54 

58.27 

76.11 

101  33 

13.48 

15 . 10 

17.19 

19.91 

23.50 

28 . 35 

34.99 

44.13 

50.83 

74.65 

99  84 

12.67 

14 . 21 

16.21 

18.84 

22 . 35 

27.12 

33.70 

42.79 

55.45 

73 . 25 

98  39 

1 2 . 95 

14.72 

16.97 

19.87 

23.68 

28 . 85 

35.78 

45.03 

57.56 

74.72 

98 . 20 

10.34 

11.91 

13.96 

10.62 

20.11 

24.72 

30.91 

39.36 

51.13 

67.82 

92  00 

12.17 

13.90 

16.10 

18.91 

22.55 

27 . 29 

33.59 

42.15 

53.99 

70.74 

94.99 

14 . 60 

16.40 

18.60 

21.60 

25.60 

31.20 

39.00 

49.00 

64.80 

7 . 20 

7.80 

8.40 

9.00 

10.20 

12.24 

15.84 

21.00 

30 . 00 

45.00 

8.40 

9.60 

10.80 

13.20 

16.20 

19.80 

1  25.20 

+15.72 

18.12 

20.  S8 

24.60 

29.40 

35 . 64 

44.40 

50.40 

*12.60 

14.52 

16.92 

20.16 

24.36 

30.24 

38.40 

12.60 

14.52 

16.92 

20.16 

24.36 

30.24 

38.40 

7.80 

8.40 

9.60 

10.20 

10.80 

+15.72 

18.12 

20.98 

24.60 

29.40 

34 . 04 

44.40 

50.40 

*12.60 

14 . 52 

16 . 92 

20.16 

24.36 

30.24 

38.40 

54.40 

+10.92 

12.48 

14.64 

17.40 

21.12 

26 . 04 

§  7.20 

7.80 

8.40 

10.20 

12.00 

15.60 

21.60 

+15.72 

18.12 

20.88 

24 . 60 

29.40 

35.64 

44.40 

50.40 

*12.60 

14.52 

16.92 

20.16 

24.36 

30.24 

38.40 

50.40 

12.48 

14.28 

16.68 

19.68 

23.88 

29.40 

36.72 

46.92 

14.04 

16.12 

18.72 

21.84 

26.00 

31.46 

38.48 

12.00 

13.20 

14.40 

15.60 

18.00 

20.40 

11.64 

12.96 

15.60 

18.96 

23.40 

29.28 

10.80 

12.48 

14.64 

17.40 

21 , 12 

25.92 

30.96 

10.32 

11.88 

13.92 

16.56 

20.04 

24.72 

30.84 

30.84 

12.12 

13.92 

16.32 

19.56 

23.64 

29.28 

36.60 

44.52 

10.92 

12.48 

14.64 

17.40 

21.12 

26.04 

32.64 

9.60 

11.40 

13.80 

16.80 

20.40 

25.20 

32.40 

14.98 

16.78 

19.10 

22.12 

26.11 

31.50 

38.88 

49.03 

1 3 . 44 

15 . 60 

IS.  24 

21.72 

26.40 

32.52 

40.68 

51.96 

12.82 

14 . 59 

16.93 

20 . 03 

24.16 

29.69 

37.15 

47.30 

111.40 

13.80 

16.08 

18.36 

20.76 

24.48 

30.96 

40.32 

112.36 

14.04 

16.32 

19.32 

23.16 

28.20 

35.16 

44.40 

16.47 

18.47 

21.07 

24.49 

29.06 

35.26 

43.81 

55.83 

12.00 

13.80 

15.60 

18.60 

22.20 

27.00 

33.60 

42.60 

11 .40 

12.60 

14.40 

15.60 

19.20 

22.20 

27.60 

11.28 

12.96 

15.00 

17.76 

21.48 

26.52 

33.12 

17.48 

19.74 

22.56 

25.94 

31.58 

38.92 

47.94 

60.91 

11.40 

13.20 

15.00 

18.00 

21.60 

26.40 

33.00 

7.80 

8.88 

10.08 

11.28 

14.40 

IS.  00 

11 .40 

13.80 

15.00 

18.00 

21.60 

27.00 

33.00 

42.60 

11.28 

12.84 

15.00 

17.76 

21.48 

26.52 

10.80 

12.00 

13.20 

14.40 

15.60 

18.00 

12.48 

14.52 

17.04 

20.40 

24.72 

30.96 

38.76 

49.92 

11.28 

12.84 

15.00 

17.76 

21.48 

26.52 

12.00 

14.25 

15.95 

18.85 

22 . 80 

27.95 

35.35 

45 . 60 

10.20 

12.00 

13.80 

16.20 

19.80 

24.00 

30.00 

14.40 

16.20 

19.20 

22.20 

27.00 

33.00 

40.80 

50 . 40 

13.80 

15.60 

18.60 

22.20 

26.40  j 

33.00 

18.24 

19.95 

22 . 80 

25 . 65 

30. 7S 

37.05 

45.60 

57.57 

15.60 

18.60 

22.20 

25.80 

11.40 

13.20 

15.60 

18.60 

22.80 

28.20 

36.00 

11.04 

13.20 

15.60 

19.32 

24.00 

30.24 

37 . 68 

47.88 

-64 . 32 

12.72 

14.16  i 

16.32 

19.20 

22.92 

27.72 

34.44 

43.68 

56.64 

74.40 

8.76 

10.08 

12.00 

14.52 

18.00 

22.44 

28.56 

37 . 20 

49.20 

9.72 

10.56 

11 .  16 

11.88 

13.08 

15.00 

18.60 

24.48 

33 . 24 

62  40 

12.00 

14.40 

15.60 

18.60 

22.80 

10.92 

12.60 

14.64 

17.40 

21 . 12 

26.16 

32.64 

41.76 

9.60 

11.88 

13.92 

16.80 

20.16 

24.72 

31.20 

10.80 

13.20 

16.80 

20.40 

25.20 

31.20 

9.00 

10.80 

12.60 

14.40 

16.20 

18.00 

19.80 

14.64 

16.32 

18.36 

21.00 

24.60 

29.40 

36.12 

45.36 

To  age  55.  *  After  age  55.  J  Level  rate.  §  Graded  rate.  1  Old  age  annuity  at  age  70. 
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Life  Insurance 


Thursday 


ders  that  every  increase  in  rates  brings  in¬ 
creased  difficulty  in  securing  members.  This 
difficulty  has  been  met  largely  by  offering  prizes 
to  old  members  for  bringing  in  new  ones  and 
by  installing  systems  of  paid  deputies  who 
travel  from  lodge  to  lodge  stimulating  enthu¬ 
siasm  and  proselyting.  Both  of  these  methods 
represent  a  cost  element  closely  akin  to  agency 
expense,  and  something  entirely  foreign  to  the 
original  conception  of  fraternal  insurance. 
They  are,  therefore  they  must  be  accounted  for. 
Table  II,  above,  gives  a  comparison  of  the 
rates  charged  by  a  number  of  societies  listed 
also  in  Table  I,  with  the  net  rates  on  several 
mortality  and  interest  assumptions. 

That  in  the  majority  of  cases  the  loadings  for 
expense  are  inadequate  must  be  evident,  in 
spite  of  the  fact  that  in  addition  to  premiums 
the  fraternal  member  pays  also  local  dues  and 
a  per  capita  tax  varying  from  $1  to  $2.50  per 
year,  which  also  goes  to  expenses.  It  is  also  to 
be  noted  that  several  orders  are  still  using 
gross  premiums  far  below  the  net  rates  od 
N.  F.  C.  tables  at  four  per  cent,  and  there  is 
at  least  a  question  as  to  the  adequacy  of  a 
basis  which  more  conservatively  managed  in¬ 
stitutions  threw  overboard  nearly  half  a  cen¬ 
tury  ago. 


Commissioner  Ekern  Dismissed 
from  Office. 

Commissioner  H.  L.  Ekern  of  the  Wisconsin 
Insurance  Department  has  been  dismissed  from 
office  by  Governor  McGovern  for  political  activi¬ 
ties  in  the  speakership  contest.  There  has  been 
friction  between  the  Commissioner  and  the  Gov¬ 
ernor  for  some  time,  the  former  being  a  La  Fol- 
lette  man  and  the  latter  a  Progressive.  Mr. 
Ekern  was  responsible  for  the  State  insurance 
system  for  Wisconsin  which  is  now  in  force,  but 
has  not  yet  reached  a  stage  where  policies  have 
been  issued.  He  was  also  a  member  of  the  legis¬ 
lative  investigating  committee,  the  report  of 
which  was  to  suggest  various  radical  changes  in 
the  method  of  rates  and  inspections  in  the  State. 

Mr.  Ekern  was  still  in  possession  of  the  Wis¬ 
consin  Insurance  Department  office  on  Tues¬ 
day  night,  from  which  position  Governor  Mc¬ 
Govern  had  ordered  him  removed  a  week  ago. 
With  his  attorneys,  Mr.  Ekern  is  preparing  to 
seek  a  review  of  the  whole  proceedings  through 
the  courts.  The  Governor  is  a  prospective 
candidate  for  United  States  Senator  two  years 
hence,  and  it  is  freely  talked  among  Ekern’s 
friends  that  he  felt  a  man  with  Ekern’s  record 
for  achievement  in  the  Insurance  Department 
might  be  a  dangerous  opponent.  Louis  A. 
Anderson  of  Madison,  actuary  of  the  Depart¬ 
ment,  and  a  noted  authority  on  insurance,  on 
Tuesday  night  was  appointed  State  Insurance 
Commissioner  by  Governor  McGovern  to  suc¬ 
ceed  Mr.  Ekern. 


Equitable  General  Agents  Hold  Biennial 
Meeting. 

The  fifth  biennial  meeting  of  the  General 
Agency  Association  of  the  Equitable  Life  of 
New  York  was  held  Friday  and  Saturday  at  the 
Hotel  Marlborough- Blenheim,  at  Atlantic  City, 
with  about  eighty-five  agents  present.  The  of¬ 
ficers  and  home  office  representatives  numbered 
about  twenty.  Following  the  reports  of  the  of¬ 
ficers  of  the  association  at  the  Friday  session, 
which  began  at  10  o’clock,  there  was  a  general 
discussion  on  topics  that  had  been  arranged  and 
covering  a  wide  scope.  This  system  was  also 
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followed  throughout  the  second  day's  business 
session,  with  the  exception  of  a  talk  on  “Group 
Insurance,”  by  H.  L.  Rosenfeld,  insurance  as¬ 
sistant  to  the  president.  Charles  Jerome  Ed- 
words  of  New  York,  the  retiring  president, 
served  as  chairman  of  the  meeting  until  his  suc¬ 
cessor  was  chosen.  Officers  were  elected  as  fol¬ 
lows:  Thomas  B.  Sweeney  of  Wheeling,  W.  Va., 
president;  Frank  L.  Levy  of  New  Orleans;  E.  L. 
Mosier  of  Philadelphia;  Sheppard  Homans  of 
New  York;  William  A.  Danner  of  Baltimore; 
William  J.  Keating  of  Minneapolis,  and  Frank 
P.  Chapin  of  Toledo,  vice-presidents;  Courtney 
Barber  of  C  icago,  secretary,  and  Charles  E. 
Townsend  of  Boston,  treasurer.  The  executive 
committee  elected  is  as  follows:  Henry  J. 
Powell,  Louisville;  Charles  Jerome  Edwards, 
New  York;  Edward  A.  Wood,  Pittsburg;  William 
J.  Roddey,  Rock  Hill;  George  A.  Rathburn,  Los 
Angeles;  R.  Henry  Lake,  Memphis,  and  Fred  W. 
Fuller,  Springfield.  An  elaborate  banquet  was 
given  on  the  closing  night,  at  which  Mr.  Ed¬ 
wards  presided  as  toastmaster.  Happy  replies 
were  made  by  Judge  William  A.  Day,  president 
of  the  company;  Dr.  Alex.  Humphreys,  presi¬ 
dent  of  Stevens  Institute  and  a  director  of  the 
Equitable;  J.  B.  Lunger,  vice-president;  George 
T.  Wilson,  second  vice-president;  Mr.  Roddey, 
Mr.  Powell,  and  Mr.  Sweeney,  the  newly  elected 
president  of  the  association. 


Cosmopolitan  Life  Applies  for  Charter. 

An  application  for  a  charter  of  the  reorgan¬ 
ized  Cosmopolitan  Life  of  Atlanta  has  been  filed, 
and  as  soon  as  this  is  granted  the  affairs  of  the 
old  company  will  be  turned  over  to  the  new  or¬ 
ganization.  W.  L.  Pomeroy,  former  assistant 
secretary  of  the  Cosmopolitan,  has  been  ap¬ 
pointed  a  Special  Deputy  Insurance  Commis¬ 
sioner  to  conduct  the  affairs  of  the  company  in 
the  name  of  the  Georgia  Department  pending  the 
reorganization.  Judge  George  L.  Bell,  in  the 
Fulton  Superior  Court,  set  Saturday  as  the  date 
for  the  old  company  to  show  cause  why  it  should 
not  be  liquidated. 


Cotton  States  Life  of  Tupelo,  Miss. 

The  Cotton  States  Life  of  Tupelo,  Miss.,  at  its 
first  annual  meeting,  held  last  week,  elected  E. 
Clovis  Hinds  president;  W.  T.  Reeves  and  Travis 
H.  Taylor,  vice-presidents;  Ira  F.  Archer,  secre¬ 
tary,  and  S.  J.  High,  treasurer.  Mr.  Archer  un¬ 
til  recently  was  assistant  secretary  of  the  Ten¬ 
nessee  Life  of  Nashville.  For  the  present  the 
company  will  confine  its  operations  to  Missis¬ 
sippi,  as  business  conditions  in  that  State  are 
exceptionally  good.  Following  the  meeting  a 
banquet  was  served.  Speeches  were  made  by 
President  Hinds,  Vice-President  Reeves  and 
“Private”  John  M.  Allen,  the  famous  Missis¬ 
sippi  member  of  Congress. 


Protective  Life  Assurance  Society. 

At  the  annual  meeting  of  the  Protective  Life 
Assurance  Society  of  Buffalo  officers  were 
elected  as  follows:  J.  W.  Cameron,  president; 
R.  M.  Clemens,  vice-president,  and  W.  H. 
Clemens,  secretary  and  treasurer.  Dr.  T.  M. 
Johnson  was  elected  medical  director.  M.  E. 
Patton,  the  former  vice-president,  was  ap¬ 
pointed  superintendent  of  agents. 


Anchor  Life  of  Indianapolis. 

At  a  meeting  of  the  stockholders  of  the  Anchor 
Life  of  Indianapolis,  which  was  recently  pur¬ 


chased  by  the  Columbus  Securities  Company  of 
Philadelphia  from  the  Amalgamated  Insurance 
Corporations  of  Indianapolis,  Charles  A.  Book- 
waiter,  former  Mayor  of  Indianapolis,  was 
elected  president,  and  W.  H.  Tarrott  was 
elected  secretary  and  treasurer.  The  name  of 
the  company,  it  is  understood,  will  be  un¬ 
changed,  and  its  business  will  be  energetically 
pushed  by  the  new  management. 


Secures  Control  of  American  Life 
of  Chicago. 

The  National  Operating  Company  of  Chicago 
last  month  secured  a  controlling  interest  in  the 
American  Life  Insurance  Company  of  the  same 
city.  This  connection  assures  the  American  of 
additional  capital  and  surplus  to  push  the  agency 
business.  The  officers  and  directors  of  the  Na¬ 
tional  Operating  Company  are  all  prominent 
business  men  of  the  Middle  West  and  Chicago. 


Farmers  National  Life  of  Syracuse. 

The  Farmers  National  Life,  which  is  being  or¬ 
ganized  at  Syracuse,  N.  Y.,  with  a  capital  of 
$200,000  and  a  surplus  of  $100,000,  will  be  ready 
to  write  business  about  April  1.  It  will  do  an 
old  line  life  business.  The  officers  elected  are 
E.  B.  Norris,  president;  W.  T.  Creasy,  vice-pres¬ 
ident,  and  Isaac  H.  Munro,  treasurer. 


Windsor  V.  Rice  Dies. 

Windsor  V.  Rice,  aged  sixty-eight  years,  secre¬ 
tary  of  the  Continental  Life  of  Salt  Lake  City, 
died  recently  at  San  Diego,  Cal.  He  was  born  in 
Canada.  Mr.  Rice  was  prominent  in  Utah  bank¬ 
ing  and  mining  circles. 


Great  Republic  Life  of  Los  Angeles. 

The  Great  Republic  Life  of  Los  Angeles,  Cal., 
has  completed  its  organization  and  has  made 
application  for  a  license.  General  Adna  R. 
Chaffee,  U.  S.  A.,  retired,  is  president,  and  F.  M. 
Cruzin  is  vice-president.  Mr.  Cruzin  is  the 
active  insurance  man  connected  with  the  com¬ 
pany. 


Employees  Life  and  Casualty  of 
Hammond,  Ind. 

The  stockholders  of  the  Employees  Life  and 
Casualty  of  Hammond,  Md.,  which  was  recently 
organized,  will  meet  Saturday  to  consider  a 
proposal  to  change  the  name  to  the  Northern 
States  Life.  The  company  is  doing  a  life  busi¬ 
ness  only.  It  has  a  capital  of  $150,000.  Theo¬ 
dore  F.  Rhuland  is  general  manager. 


Columbus  Life  Underwriters  Elect 
Officers. 

At  a  meeting  of  the  Columbus  Ohio  Life  Under¬ 
writers  Association,  held  Wednesday  of  last 
week,  officers  were  elected  as  follows:  Benjamin 

L.  Lewis,  president;  A.  B.  Ward,  vice-president; 

M.  P.  Dunham,  secretary,  and  W.  A.  Courtright, 
treasurer. 


/Etna  Life  Increases  Capital. 

The  capital  stock  of  the  /Etna  Life  of  Hart¬ 
ford  has  been  increased  from  $2,000,000  to  $4,000,- 
000  at  $150  per  share.  The  regular  dividends  of 
fifteen  per  cent  are  paid  on  the  old  stock  and 
five  per  cent  interest  is  allowed  on  amounts  paid 
in  on  the  new  stock. 
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Mutual  Benefit  Life  to  Make  Blood  Tests. 

The  Mutual  Benefit  Life  of  Newark,  N.  J.,  has 
found  blood  tests  so  satisfactory  as  a  warning 
in  undesirable  cases,  and  as  a  basis  for  relieving 
doubtful  cases,  that  hereafter  systolic  blood 
tests  will  be  required  in  every  case  where  an 
application  of  insurable  age  is  over  forty  years 
without  regard  to  the  amount  of  insurance  in¬ 
volved. 


The  Maturity  Life  Association. 

The  Maturity  Life  Association  of  San  Fran¬ 
cisco,  which  was  organized  under  the  California 
law  governing  assessment  insurance,  has  applied 
for  a  license  to  begin  business.  It  has  a  guar¬ 
antee  fund  of  $5000.  The  officers  are  John  R. 
Tyrrell,  president,  and  Porter  L.  Bliss,  sec¬ 
retary. 


New  York  Agency  Under  One 
Management 

J.  S.  Anderson,  who  has  represented  the  Co¬ 
lumbian  National  Life  of  Boston  in  New  York 
for  a  number  of  years,  with  headquarters  in 
the  Singer  building,  has  resigned,  and  the  Brook¬ 
lyn  office  will  be  consolidated  with  the  New 
York  office,  General  Agent  William  L.  Griffin  of 
Brooklyn  becoming  general  agent  in  New  York 
city. 


Great  Western  Life  Elects  Officers. 

Officers  have  been  elected  by  the  Great  West¬ 
ern  Life  of  Lima,  Ohio,  as  follows:  B.  S.  Simp¬ 
son,  Lima,  president;  R.  J.  Rennie,  Toledo,  vice- 
president;  H.  E.  Simonton,  Lima,  secretary,  and 
0.  D.  Tiffany,  Toledo,  treasurer. 


Nebraska  Life  Underwriters  Meet. 

The  Life  Underwriters  Association  of  Ne¬ 
braska,  at  the  recent  annual  meeting,  elected 
officers  as  follows:  Gerdon  N.  Noble,  president; 
Tom  S.  Kelly,  vice-president;  Charles  N.  Ander¬ 
son,  secretaYy,  and  Fred  B.  Dale,  treasurer. 


Illinois  Life  Agents  to  Meet. 

The  fourth  annual  banquet  of  the  Illinois  As¬ 
sociation  of  Life  Insurance  Agents  will  be  held 
to-morrow  at  the  Hotel  La  Salle.  The  business 
session  will  be  devoted  to  a  free-for-all  discus¬ 
sion  of  problems  arising  in  the  field,  and  to 
answering  the  queries  in  the  question  box. 


Connecticut  General  Increases  Capital. 

The  Connecticut  General  of  Hartford  has  in¬ 
creased  its  capital  stock  from  $300,000  to  $400,- 
000  at  $100  per  share. 


J.  L.  Neddersen  Resigns. 

J.  L.  Neddersen  has  resigned  as  secretary  of 
the  Wisconsin  National  Life  of  Oshkosh,  fol¬ 
lowing  four  years  of  service. 


Pan=American  Life,  New  Orleans,  La. 

The  Pan-American  Life  of  New  Orleans  has 
recently  closed  a  contract  with  W.  L.  Thomp¬ 
son  of  Lakeland,  Fla.,  as  general  agent  for 
Florida,  west  of  Jefferson  county.  Mr.  Thomp¬ 
son  is  one  of  the  leading  life  underwriters  of 
that  State.  Duncan  Forrester  of  Leesburg  has 
been  appointed  general  agent  for  Georgia.  He 
was  formerly  with  the  Citizens  Life  of  Louis¬ 
ville,  Ky.  F.  M.  Bondurant,  formerly  of  the 
New  York  Life,  will  be  the  company’s  State  rep¬ 
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resentative  for  Arkansas,  with  headquarters  at 
Little  Rock.  Philip  Simmons  has  been  appointed 
general  agent  for  Oklahoma.  Edgar  W.  Wells 
will  represent  the  company  in  the  Republic  of 
Salvador  and  in  Honduras,  Central  America.  J. 
T.  Bruton  has  been  appointed  manager  for  the 
island  of  Cuba.  J.  A.  Bishop,  formerly  manager 
for  Southern  Mississippi  territory,  will  have 
charge  of  North  Alabama,  being  located  at 
Birmingham. 

The  company’s  financial  statement  as  of  Janu¬ 
ary  1  shows  total  resources  of  $1,977,188,  against 
which  there  are  liabilities  of  $333,621,  exclusive 
of  $655,830  paid-in  capital.  Over  $9,000,000  of 
insurance  are  on  the  books. 


Fails  to  Regain  Control  Citizens  National. 

LOUISVILLE,  January  13. — Charles  D.  Pearce, 
president  of  the  Citizens  National  Life  of  An¬ 
chorage,  Ky.,  has  been  re-elected,  marking  a 
victory  of  the  administration  over  President  W. 
H.  Gregory,  of  the  Central  Life  of  Louisville, 
and  his  associates,  who  were  endeavoring  to  re¬ 
gain  control.  Mr.  Gregory  was  elected  to  a  place 
on  the  directorate,  however.  The  announcement 
was  made  to  the  stockholders  that  plans  for  tak¬ 
ing  over  one  or  two  other  life  insurance  com¬ 
panies  have  been  made  and  will  probably  be  put 
into  effect  within  thirty  days. 


American  Life  and  Accident  Claims 
License  Case  Legally  Dead. 

SALEM,  January  10. — The  American  Life  and 
Accident  of  Portland,  Ore.,  which  was  granted  a 
restraining  order  from  the  circuit  court,  pre¬ 
venting  Commissioner  Ferguson  of  the  Oregon 
Insurance  Department  from  refusing  the  com¬ 
pany  a  license,  and  which  case  was  appealed  to 
the  supreme  court  by  the  Department,  has  filed 
a  claim  that  the  case  is  now  legally  dead  because 
the  license  expired  by  law  on  December  31,  and 
there  was  no  longer  anything  on  which  to  base 
a  suit.  A  further  motion  has  been  filed  for  the 
dismissal  of  the  suit  from  the  supreme  court. 
The  Attorney-General,  representing  Commis¬ 
sioner  Ferguson,  is  combating  the  motion  for 
dismissal,  with  the  claim  that  the  matter  of 
license  is  only  incident  to  the  suit  and  that  the 
real  issue  is  whether  certain  securities  of  the 
company  are  good. 


Compulsory  Industrial  Insurance  Bill. 

ALBANY,  January  15.— It  is  regarded  as  un¬ 
likely  that  the  legislature  will  consider  this  ses¬ 
sion  much  insurance  legislation  other  than  the 
many  Departmental  bills  introduced  in  both 
Houses  by  Senator  Ramsperger  and  Assembly- 
man  Walker,  chairmen  of  the  respective  insur¬ 
ance  committees.  One  insurance  bill,  however, 
which  is  apt  to  receive  a  good  deal  of  attention, 
is  that  of  the  State  Federation  of  Labor,  drawn 
by  Judge  John  T.  McDonough  of  Albany,  pro¬ 
viding  for  a  compulsory  system  of  industrial  in¬ 
surance  managed  by  the  State.  It  will  be  in¬ 
troduced  shortly. 


Life  Notes 

— George  W.  Smith,  of  the  New  York  Life  of  New 
York,  has  opened  a  branch  office  of  that  company  at 
164-166  Montague  street,  Brooklyn. 

— I.  C.  Cunningham  has  been  appointed  general 
agent  in  Oregon  for  the  Occidental  Life  of  Los 
Angeles,  Cal.  He  succeeds  T.  A.  Robertson. 

- — Charles  E.  Stubbs  has  been  appointed  general 
agent  in  Oregon  for  the  Germania  Life  of  New  York, 
with  headquarters  in  Portland.  Mr.  Stubbs  succeeds 
Frank  Hayek. 

— Percy  C.  II.  Papps,  actuary  of  the  Mutual  Benefit 
Life  of  Newark,  read  a  paper  entitled  “Profits  From 
the  Standpoint  of  the  Life  Company  and  the  Public,” 
at  the  recent  meeting  of  the  Insurance  Institute  at 
Toronto. 

— Stock  salesmen  will  be  interested  in  the  proposi¬ 
tion  of  a  Canadian  life  insurance  company  which  ap¬ 
pears  in  another  part  of  this  issue  of  The  Spectator. 
The  company  is  already  in  full  operation,  but  is 
placing  additional  stock,  and  desires  to  secure  sales¬ 
men  of  ability. 


THE  COMPANIES. 


Manhattan  Life,  New  York. 

A  life  Insurance  company  conducted  along  con¬ 
servative  lines  offers  to  its  policyholders  the 
most  ample  protection,  and  such  is  the  com¬ 
pleteness  of  the  system,  as  a  whole,  that  mere 
size  does  not  necessarily  indicate  great  strength. 
For  sixty-two  years  past  the  Manhattan  Life  of 
New  York  has  been  giving  its  policyholders 
splendid  service  in  the  form  of  contracts  fully 
abreast  of  the  times,  which  have  been  paid 
promptly  when  they  matured,  and  at  all  times 
have  been  backed  by  ample  financial  strength. 
At  the  present  time  the  company  has  assets 
amounting  to  $22,045,083,  valued  upon  a  most 
conservative  basis,  while  its  liabilities  are  fig¬ 
ured  at  $20,222,745,  of  which  $19,733,777  represents 
the  policy  reserve.  There  is  consequently  shown 
surplus  funds  on  policyholders’  account  of 
$1,822,338,  indicating  a  goodly  margin  of  safety. 
Last  year  the  Manhattan  Life  paid  its  policy¬ 
holders  and  their  beneficiaries  over  $2,000,000, 
making  a  total  since  organization  of  more  than 
$70,000,000.  Adding  the  assets  held  to  the 
amount  paid  policyholders  it  appears  that  the 
policyholders  have  benefited  to  the  extent  of 
$92,327,683 — a  sum  considerably  in  excess  of  the 
premiums  paid  by  them. 

At  the  annual  meeting  of  the  company,  held  on 
Tuesday  of  this  week,  vacancies  in  the  board  of 
directors  were  filled  by  the  election  of  the  fol¬ 
lowing  gentlemen:  E.  P.  Flowers,  M.  L.  Greil, 
T.  E.  Lovejoy,  W.  H.  Farnford  and  L.  B.  Whit¬ 
field.  These  are  all  well-known  business  men 
of  Montgomery,  Ala.,  and  their  election  will 
serve  to  strengthen  the  company’s  position  in 
the  South.  The  Manhattan  Life  enters  upon 
1913  with  every  prospect  of  a  successful  year’s 
business,  while  its  management  is  encouraged  by 
the  hearty  support  of  its  thousands  of  policy¬ 
holders. 


The  Hartford  Life  of  Hartford. 

The  Hartford  Life  of  Hartford  closed  1912  with 
$17,500,000  of  new  issued  business  and  approxi¬ 
mately  $14,000,000  of  paid-for  business.  The 
month  of  December  closed  with  $1,848,474  paid- 
for  and  $1,704,062  new  issued  business.  The  to¬ 
tals  for  the  year  were  fully  double  the  amounts 
for  1911. 


United  States  Annuity  and  Life. 

The  United  States  Annuity  and  Life  of  Chi¬ 
cago  made  a  highly  satisfactory  increase  dur¬ 
ing  the  year  just  closed.  The  increase  of  new 
business  over  1911  was  $1,000,000;  the  increase 
in  insurance  in  force  over  the  preceding  year 
was  $1,600,000,  the  increase  in  premium  income 
was  $50,000.  The  total  insurance  in  force  at  the 
end  of  the  year  was  $11,400,000.  and  the  total  as¬ 
sets  amounted  to  $1,000,000.  Death  claims  paid 
were  $47,000,  and  the  amount  paid  to  policyhold¬ 
ers  was  about  $30,000. 


The  Central  States  Life  of  St.  Louis. 

The  Central  States  Life  of  St.  Louis  wrote 
during  the  year  just  closed  $2,855,750  of  new  busi¬ 
ness,  of  which  $2,686,250  was  paid  for.  It  had 
insurance  in  force  as  of  December  31,  1912,  of 
$4,576,250,  of  which  $4,396,750  was  paid  for  as 
compared  with  $2,274,000  of  paid-for  business  at 
the  close  of  1911.  The  premium  income  of  the 
company  for  1912  was  $147,846,  of  which  $51,916 
■were  renewal  premiums. 


Peoples  Life  of  Frankfort,  Ind. 

The  Peoples  Life  of  Frankfort.  Ind.,  has  an¬ 
nounced  that,  beginning  January  1,  the  company 
would  issue  only  non-participating  policies.  The 
year  just  closed  was  the  best  in  the  company’s 
history,  the  amount  of  insurance  issued  being 
$2,177,000  as  compared  with  $1,586,000  in  1911. 
Insurance  in  force,  as  of  December  31,  was 
$5,040,460,  as  compared  with  $3,506,722  the  cor¬ 
responding  year. 
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CASUALTY,  SURETY  & 
MISCELLANEOUS. 

Plate  Glass  Bureau  Meeting. 

The  Plate  Glass  Service  and  Information 
Bureau  met  Thursday  morning  last  at  the  New 
York  office  of  Lloyds  Plate  Glass  Insurance  Com¬ 
pany  of  New  York,  and  a  resolution  was  intro¬ 
duced,  with  a  view  of  meeting  outside  competi¬ 
tion.  This  was  not  adopted  at  the  meeting,  but 
it  was  resolved  that  the  various  companies  for¬ 
ward  the  Bureau  manager,  within  two  weeks,  a 
comparative  statement  of  their  business  written 
in  Bureau  States  during  1911  and  1912  in  order  to 
disclose  in  what  States  the  company  members 
have  lost  to  any  great  extent.  It  was  further 
resolved  to  learn  if  that  business  has  gone  to 
other  Bureau  companies  or  to  newer  members 
with  more  powerful  field  forces.  A  committee 
composed  of  the  Massachusetts  Bonding  and  In¬ 
surance  Company  of  Boston,  the  New  Jersey  Plate 
Glass  of  Newark  and  the  ^Etna  Accident  and  Li¬ 
ability  of  Hartford  was  appointed  to  report  on 
the  question  of  a  local  association  in  Indiana. 

A  report  from  the  committee  appointed  to  look 
after  the  organization  of  a  local  association  in 
Michigan  reported  that  it  was  in  process  of 
formation,  and  that  the  rates  are  to  be  manual 
less  twenty-five  per  cent  in  Detroit.  The  com¬ 
mittee  recommended  that  the  rates  in  the  other 
sections  of  Southern  Michigan  be  twenty  per 
cent,  and  in  the  Northern  section  the  manual 
rates  be  required  without  discount,  and  that  flat¬ 
car  sizes  in  this  district  be  twenty-five  per  cent 
above  the  manual.  The  new  rates  become  ef¬ 
fective  in  Detroit  February  1,  and  in  the  re¬ 
mainder  of  the  State  March  1  on  all  business. 
The  Bureau  will  hold  a  special  meeting  Janu¬ 
ary  23,  to  hear  the  report  on  the  comparative 
figures,  and  on  the  same  date  the  Plate  Glass 
Underwriters  Association  will  meet. 


Business  Mens  Accident  Association 
of  Kansas  City. 

The  Business  Mens  Accident  Association  of 
Kansas  City  received  a  total  of  11,357  applica¬ 
tions  for  accident  and  health  insurance  during 
1912,  and  closed  the  year  with  approximately 
9,000  policies  in  good  standing,  paid  in  benefits 
under  accident  and  health  claims  during  1912 
$113,211,  bringing  the  total  amount  of  claims 
paid  since  organization  up  to  $202,020.  A  contest 
started  October  15  between  two  teams  composed 
of  ten  agents  on  each  team,  and  was  closed  De¬ 
cember  31,  resulting  in  the  securing  of  2175  ap¬ 
plications  by  the  two  teams  during  that  period. 


To  Withdraw  from  Mississippi. 

The  Prudential  Casualty  of  Indianapolis  and 
the  London  Guarantee  and  Accident  of  London 
have  notified  the  Mississippi  Insurance  Depart¬ 
ment  that  they  will  withdraw  from  that  State 
on  March  1,  at  which  time  their  license  expires. 


The  Surety  Association  Dinner. 

The  dinner  given  by  the  Surety  Underwriters 
Association  to  the  executive  officers  and  man¬ 
agers  of  companies  now  members  of  the  Surety 
Association  of  America,  at  Louis  Martin’s,  at 
New  York,  on  Wednesday  evening  of  last  week, 
was  largely  attended  and  pronounced  highly  sue- 
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cessful.  The  object  of  the  dinner  was  to  bring 
about  a  better  acquaintance  of  the  officials  of 
the  various  individual  companies  and  produce  a 
spirit  of  harmony  within  the  ranks  of  the  asso¬ 
ciation.  It  had  been  announced  that  speaking 
would  be  dispensed  with,  and  instead  a  cabaret 
show  would  occupy  the  time  usually  devoted  to 
talks.  However,  a  number  of  prominent  under¬ 
writers  made  a  few  remarks. 


Massachusetts  Bonding  to  Open  Factory 
Department. 

The  Massachusetts  Bonding  of  Boston  has 
opened  a  new  factory  department,  which  will  be 
handled  through  the  industrial  branch  under  the 
management  of  W.  W.  Schank.  The  company 
announces  that  it  has  been  experimenting 
quietly  for  several  months,  and  has  found  the 
“real  meat”  in  this  class  of  insurance,  and  it 
will  be  launched  shortly.  The  policies  issued 
will  be  accident  only,  occupation  only,  and  com¬ 
bination  accident  and  health,  all  of  which  may 
be  written  on  the  optional  or  compulsory  plan. 


Federal  Life  and  Casualty  of  Nashville. 

The  Federal  Life  and  Casualty  of  Nashville, 
Tenn.,  which  is  privileged  under  its  charter  to 
write  life  insurance,  will  confine  itself  to  casu¬ 
alty  and  surety  lines.  As  soon  as  $250,000  cap¬ 
ital  is  reached  it  will  qualify  for  business.  The 
company  has  about  $10,000  subscribed.  J.  L. 
Dann,  a  hardware  manufacturer  of  Tullahoma, 
and  Paul  Cambell,  an  attorney  of  Chattanooga, 
have  recently  been  added  to  the  board  of  di¬ 
rectors. 


Inter~State  Casualty  Increases  Capital. 

An  increase  has  been  made  in  the  capital  stock 
of  the  Inter-State  Casualty  of  Birmingham,  Ala., 
from  $250,000  to  $300,000,  and  the  surplus  has 
been  increased  by  $150,000.  The  company  was 
organized  three  years  ago,  and  its  assets  were 
materially  increased  by  the  purchase  of  the  re¬ 
cent  Industrial  Insurance  Company  of  that  city. 

New  directors  elected  are:  L.  V.  Clark,  G.  B. 
McCormack,  Erskine  Ramsey,  W.  P.  G.  Hard¬ 
ing  and  H.  M.  Archibald,  Sr. 


Nashville  Casualty  and  Surety  Association. 

A  permanent  organization  of  the  Nashville 
Casualty  and  Surety  Association  has  been  ef¬ 
fected.  The  constitution  and  by-laws  similar  to 
the  one  used  by  the  old  association  was  adopted. 
Officers  were  elected  as  follows:  W.  P.  Rutland, 
president;  Hugh  Farrell,  vice-president;  Ralph 
Reese,  secretary,  and  E.  S.  Braugh,  treasurer. 


Death  of  Richard  F.  Loper. 

A  press  dispatch  announces  the  death  this 
week  of  Richard  F.  Loper  at  his  home  in  Chel¬ 
sea,  N.  J.  It  will  be  remembered  that  Mr. 
Loper,  some  years  ago,  organized  the  Guaran¬ 
tors  of  Philadelphia,  which  for  a  while  made  a 
big  splurge  in  liability  insurance  circles.  The 
company  finally  failed,  and  in  its  fall  involved 
a  number  of  banks  in  Philadelphia  from  which 
Mr.  Loper  had  borrowed  money.  For  some 
months  before  the  failure  The  Spectator  had 
persistently  pointed  out  the  weakness  of  the 
Guarantors.  It  is  stated  that  although  Mr. 
Loper  had  at  one  time  a  large  fortune  he  had 
but  little  left  at  the  time  of  his  death.  He  was 
sixty-two  years  old. 


Thursday 


Globe  Surety  Permitted  to  Withdraw 
from  Texas. 

By  executing  a  bond  for  the  protection  of  its 
liabilities  in  Texas,  the  Globe  Surety  of  Kansas 
City,  which  was  recently  sold  to  the  Equitable 
Surety  of  St.  Louis,  has  been  permitted  to  with¬ 
draw  its  deposit  of  $350,000  in  securities  from  the 
State  treasury.  After  withdrawing  from  the 
State  and  selling  its  business,  the  Globe  sought 
to  withdraw  its  deposit,  which  security  was  a 
requirement  to  do  business  in  Texas;  but  the 
Department,  acting  under  an  opinion  from  the 
Attorney-General,  objected  on  account  of  a 
clause  in  the  reinsurance  contract  made  with 
the  Equitable.  This  clause,  in  effect,  was  that 
the  Equitable  would  not  admit  or  deny  any  of 
the  existing  liabilities  of  the  Globe,  except  with 
the  consent  of  the  Globe.  The  plan  of  executing 
a  bond  was  suggested  and  proved  acceptable  to 
the  Department  of  Insurance.  The  Globe  filed 
with  the  Department  a  list  of  its  obligations 
and  liabilities  in  Texas,  which  amounted  to 
$365,608,  and  gave  a  bond  in  that  sum,  which 
was  also  signed  by  the  Equitable. 


Ohio  Bill  to  Contain  Recommendations 
Made  to  Governor. 

CLEVELAND,  January  14. — Senator  Green  is 
preparing  a  bill  for  introduction  in  the  legis¬ 
lature,  which  convened  this  week,  that  will  con¬ 
tain  the  features  embodied  in  the  report  of  the 
State  Liability  Board  of  Awards  made  to  the 
Governor  recently.  It  is  said  he  may  present 
another  measure  that  will  virtually  drive  the 
liability  companies  from  the  field  if  passed. 
Governor-elect  Cox  is  understood  to  favor  the 
present  law,  with  a  few  minor  changes.  A  third 
bill  under  consideration  will  embody  the  fea¬ 
tures  of  the  Michigan  law,  and  will  be  favored 
by  the  business  men  and  the  liability  companies 
as  being  fair  to  all. 


Republic  Casualty  of  Cleveland. 

CLEVELAND,  January  13. — At  the  last  meet¬ 
ing  of  the  board  of  directors  of  the  Republic 
Casualty  Company  of  this  city  the  following  of¬ 
ficers  were  elected:  President,  E.  M.  Fullington, 
retiring  State  Auditor;  vice-president,  B.  B. 
Seymour,  president  the  Ashtabula  National 
Bank,  Ashtabula,  Ohio,  and  former  Superin¬ 
tendent  of  Banks  and  Banking  in  Ohio;  treas¬ 
urer,  L.  B.  Kennedy,  treasurer  the  Lake- 
wood  Bank,  Lakewood,  suburb  of  Cleveland, 
and  secretary  and  general  manager,  J.  H. 
Silliman,  secretary  of  the  American  Acci¬ 
dent  Insurance,  which  will  be  taken  over  by  the 
new  company.  The  capital  stock  of  the  Republic 
Casualty,  $100,000,  has  been  sold,  and  application 
for  a  license  to  commence  business  will  be  made 
following  the  next  meeting  of  the  directors  on 
February  10.  It  is  expected  that  action  will  be 
taken  to  increase  the  capital  stock  to  $1,000,000 
at  this  meeting,  also.  The  company  will  write 
all  lines  of  casualty  busines,  and  before  the  end 
of  the  year  will  enter  a  number  of  States  in 
addition  to  Ohio  and  Pennsylvania,  where  it  will 
do  business  at  once. 


New  York  Legislation. 

ALBANY,  January  15. — Assemblyman  Green¬ 
berg  of  New  York  is  sponsor  for  a  bill  in  the 
nature  of  a  concurrent  resolution,  proposing  the 
insertion  of  a  new  section  (19)  in  Article  1  of 
the  State  Constitution,  empowering  the  legis¬ 
lature  to  provide  that  in  every  employment  in¬ 
volving  personal  service  the  employer  shall  be 
deemed  to  assume  all  risk  of  injury  to  em¬ 
ployees  and  be  directly  liable  for  such  injury. 
The  legislature  is  to  regulate  and  define  the  max¬ 
imum  compensation  for  such  injuries  and  may 
designate  dependent  persons  who  shall  be  entitled 
to  recover  compensation  for  injuries  resulting  in 
death  of  the  employee,  in  preference  to  per¬ 
sonal  representatives  of  the  decedent  who  might 
otherwise  be  entitled  to  recover  such  compensa¬ 
tion.  A  bill  introduced  by  Senator  Carswell  of 
Brooklyn  inserts  in  the  labor  law  a  new  article 
in  relation  to  workmen’s  compensation  for  in¬ 
juries  in  the  course  of  employment.  It  provides 
that  when  personal  injury  is  caused  to  an  em¬ 
ployee  by  accident  arising  out  of  and  in  the 
course  of  his  employment  of  which  the  actual  or 
lawfully  imputed  negligence  of  the  employer  is 
the  natural  and  proximate  cause,  he  shall  re¬ 
ceive  compensation  for  the  acident  from  his  em¬ 
ployer  providing  he  was  himself  not  willfully 
negligent  at  the  time  of  receiving  the  injury. 
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STANDARD  POLICY  REVISION ’ 
rT''  HE  investigation  authorized  by 

1  Governor,  Sulzer  of  New  York, 
and  so  quickly  gotten  under  way  by 
Wm.  B.  Ellison,  as  to  the  advisability 

!  of  altering  the  present  standard  form  of 
fire  insurance  policy  or  of  providing  a 
substitute  therefor,  ceased  quite  abruptly 
last  week  after  a  number  of  people  had 
been  heard  upon  the  question.  Gov¬ 
ernor  Sulzer  has  since  received  a  re¬ 
port  from  Mr.  Ellison,  which  he  has 
transmitted  to  the  legislature,  with  his 
recommendation  that  the  present  stand¬ 
ard  form  be  revised,  alleging  that  the 
latter  is  "filled  with  perils  to  the  inno¬ 
cent  insuring  public.”  The  Governor 
urges  that  at  least  there  should  be  a 
simplification  of  the  conditions  of  the 
policy,  which  the  people  find  it  difficult 
to  understand,  and  as  to  the  construc¬ 
tion  of  which  courts  differ.  Governor 
Sulzer  states  that  he  does  not  desire  to 
destroy  any  reasonable  protection  for 
the  fire  insurance  companies,  but  con¬ 
tends  that  '‘the  rights  of  the  insured 
should  not  be  left,  as  is  frequently  the 
case  under  the  present  form  of  policy, 
to  the  charity  of  the  company.”  He 
adds  that  ‘‘the  provisions  of  the  policy 
should  be  made  so  simple,  so  short  and 
so  clear  that  the  rights  of  both  are  ap- 


THE  SPECTATOR 

parent  and  the  interests  of  both  are 
safeguarded.  The  State  of  New  York 
should  have  the  best  standard  fire  in¬ 
surance  policy  in  the  country.”  That 
the  present  New  York  form  is  even 
now  the  best  in  the  country  is  generally 
conceded.  Not  only  this,  but  the  fact 
that  the  New  York  standard  form  has 
been  adopted  for  use  in  many  other 
States,  either  by  State  law  or  by  the 
custom  of  the  business,  makes  the  sub¬ 
ject  of  its  possible  alteration  one  of  na¬ 
tion-wide  importance,  and  it  is,  there¬ 
fore,  eminently  proper  that  the  State 
Superintendent  of  Insurance,  and  per¬ 
haps  the  National  Convention  of  Insur¬ 
ance  Commissioners,  should  participate 
in  any  discussion  or  action  looking  to 
a  change  in  the  present  form  of  the 
standard  policy  or  the  adoption  of  a 
newr  form.  The  fire  underwriters,  who 
are  most  vitally  interested  in  the  sub¬ 
ject,  should,  of  course,  have  consider¬ 
able  to  say  about  the  contracts  they  will 
be  called  upon  to  make.  The  matter  is 
one  which  should  not  be  decided  hastily, 
but  which  must  be  given  due  thought 
and  attention  from  every  standpoint, 
especially  in  view  of  the  fact  that  the 
courts  have  decided  upon  almost  even- 
feature  of  the  present  policy.  Any  new 
form  of  policy,  however  clear  it  might 
be  thought  to  be,  would  afford  grounds 
for  controversy,  and  would  thus  con¬ 
duce  to  litigation ;  therefore,  unless  the 
advantages  to  follow  the  adoption  of  a 
new  form  will  outweigh  those  attaching 
to  the  use  of  the  current  form,  we 
might  “rather  bear  those  ills  we  have 
than  fly  to  others  that  we  know  not  of.” 


REFERENCE  BOOKS  AND  REPORTING 
AGENCIES. 

IN  the  Congressional  investigation  of 
the  Commercial  and  First  National 
Fire  Insurance  Companies  of  Washing¬ 
ton,  D.  C.,  A.  M.  Best  of  the  Best  Insur¬ 
ance  Reporting  Agency,  unwittingly  per¬ 
haps,  gave  interesting  testimony  as  to  the 
manner  in  which  "impartial”  reports  are 
made.  As  stated  in  The  Spectator  last 
week,  a  visit  to  Washington,  which  wTas 
followed  by  the  promise  of  an  agencv  ap¬ 
pointment  for  Mr.  Tileston  of  New  York, 
who  accompanied  Best  to  the  office  of 
these  companies,  and  an  application  from 
Best's  brother  for  the  agency  on  the 
Pacific  Coast,  resulted  in  Best’s  determ¬ 


ination  to  issue  a  new  report  on  the  two 
companies  "based  upon  much  more  com¬ 
plete  information.”  It  is  noteworthy 
that  Best  made  a  great  point  in  testify¬ 
ing  that  his  publications  do  not  carry  ad¬ 
vertising  of  insurance  companies.  Never¬ 
theless,  after  stating  that  his  circulation 
was  a  "good  many  thousand”  lie  admit¬ 
ted,  on  cross  examination,  that  “more 
than  half  of  the  subscribers  to  his  re¬ 
ports  were  insurance  companies.  He  also 
admitted  that  in  the  earlier  years  of  the 
publication  of  his  report  a  half-dozen  of 
the  leading  insurance  companies  took 
some  3600  copies  of  the  annual  volume, 
but  that  “this  plan  was  later  discon¬ 
tinued."  It  would  appear,  therefore,  ac¬ 
cording  to  the  evidence,  that  a  consider¬ 
able  proportion  of  the  income  from  the 
Best  publications  seems  to  be  derived 
from  insurance  companies,  so  that  Best’s 
stock  argument  about  not  taking  adver¬ 
tisements  from  insurance  companies 
does  not  seem  to  count  for  very  much. 
The  foregoing  quotations  are  made  from 
a  report  of  the  testimony  sent  to  The 
Spectator  office  from  Washington.  The 
rather  unfavorable  opinion  apparently 
held  by  Best  early  last  year  concerning 
the  two  companies  mentioned  appears  to 
have  been  suddenly  modified,  although 
no  particular  changes  had  been  made 
in  their  methods  of  conducting  business 
meantime.  Considering  the  free  man¬ 
ner  in  which  Mr.  Best  is  accustomed  to 
criticise  insurance  companies — especially 
the  younger  and  smaller  companies— and 
his  well-known  censorious  reputation,  we 
presume  that  the  consulting  actuaries, 
S.  H.  and  L.  J.  Wolfe,  must  feel  highly 
complimented  by  Best's  assurance,  given 
to  the  investigating  committee,  that  the 
“statements  under  oath”  of  those  gentle¬ 
men  can  be  accepted  with  confidence. 
Likewise,  The  Spectator,  perhaps, 
ought  to  be  grateful  for  Mr.  Best’s  con¬ 
descending  admission  on  the  witness 
stand  as  to  the  reliability  of  statistics  ap¬ 
pearing  in  its  publications.  He  actually 
characterized  the  statistics  put  out  by  The 
Spectator  Company  as  being  “fairly  re¬ 
liable.  Verily,  approbation  from  this 
modern  Sir  Hubert  is  praise  indeed ! 
The  members  of  the  firm  of  Tuttle, 
Wightman  &  Dudley  should  also  be 
delighted  at  Best’s  acknowledgment 
on  the  stand  that  he  “knew  nothing  to 
their  discredit.”  The  “holier  than  thou” 
attitude  assumed  by  this  bombastic,  self- 
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constituted  critic  of  insurance  companies 
and  methods  appears  to  have  been  some¬ 
what  damaged  in  the  examination  re¬ 
ferred  to.  Insurance  men  more  than 
ever  may  well  be  justified  in  taking  his 
“impartial”  reports  cum  grano  salis. 


THE  importance  of  over-insurance 
as  a  factor  in  the  causation  of 
fires  has,  we  believe,  been  very  much 
over-estimated  by  alarmists,  who  wish 
to  make  it  appear  that  fire  insurance 
companies,  or  their  agents,  are  at  fault 
when  writing  insurance  for  their  clients. 
An  investigation  was  made  by  the  Com¬ 
mittee  on  Publicity  and  Education  into 
the  extent  to  which  over-insurance  oc¬ 
curs,  and  reports  were  received  from 
forty- four  companies,  principally  con¬ 
cerning  territory  in  the  Middle  West, 
upon  more  than  55,000  loss  claims. 
From  these  reports  it  appears  that  there 
were  but  783  cases  in  which  the  insur¬ 
ance  exceeded  the  value  of  the  prop¬ 
erty  insured.  This  number  represented 
only  1.4  per  cent  of  the  total  number, 
while  of  those  783  claims  only  54  were 
listed  as  being  of  a  suspicious  character. 
It  is  apparent,  therefore,  that  in  the 
cases  of  only  54  loss  claims  out  of  more 
than  55,000  in  which  the  insurance  was 
found  to  exceed  the  value  of  the  prop¬ 
erty  were  there  grounds  for  suspicion 
that  over-insurance  might  have  been  an 
incentive  to  the  causation  of  the  fire. 
Even  in  these  54  cases,  however,  the 
excess  of  insurance  over  value  of  prop¬ 
erty  was  not  very  great,  as  the  total  in¬ 
surance  was  but  $410,378,  while  the 
property  was  valued  at  $285,043  and 
the  insurance  was  settled  for  $218,714. 
It  is  manifest,  therefore,  that  over-in¬ 
surance  cuts  very  little  figure  as  a  cause 
of  fire,  and  that,  on  the  whole,  it  does 
not  produce  a  profit  for  the  insured. 


THE  PARCELS  POST. 

The  establishment  by  the  United  States  Gov¬ 
ernment  of  the  parcels  post  system  does  not 
seem  to  be  the  unmixed  blessing  which  some  of 
its  advocates  have  claimed  for  it.  Its  effect 
upon  the  express  companies  of  the  country  will 
be  closely  watched,  although  the  officials  of 
those  companies  are  arguing  that  it  will  not 
seriously  encroach  upon  their  business.  Only 
recently  the  Inter-State  Commerce  Commis¬ 
sion  issued  orders  calling  for  a  reduction  in 
the  rates  charged  by  the  express  companies, 
concerning  which  there  was  some  complaint,  on 
the  ground  that  such  reduction  should  not  be 
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ordered  at  a  time  when  the  parcels  post  scheme 
was  becoming  effective.  The  companies 
claimed  that  the  order  was  unfair,  owing  to 
the  uncertainty  of  the  future  of  the  business  in 
competition  with  the  Government  service. 

While  the  parcels  post  may  be  of  value  to  a 
large  proportion  of  the  people,  some  shippers 
have  already  found  it  more  costly  than  the  old 
fourth-class  mail  matter  rates.  Last  week,  for 
instance,  The  Spectator  Company  had  occa¬ 
sion  to  ship  two  small  packages  weighing  six 
ounces  each.  Under  the  old  regulations  these 
would  have  cost  for  mailing  but  one  cent  an 
ounce  to  any  point  in  the  country.  By  parcels 
post,  however,  the  cost  was  seven  cents  to  a 
point  in  New  York  State  and  twelve  cents  to 
the  Pacific  Coast.  The  latter  rate,  it  will  be 
noticed,  was  double  the  old  fourth-class  rate. 
Therefore  to  a  great  many  business  houses  the 
parcels  post  system  is  of  absolutely  no  value. 
Another  objection  to  the  parcels  post  scheme, 
as  at  present  operated,  is  that  it  does  not  per¬ 
mit  of  the  shipping  of  books,  either  separately 
or  in  combination  with  other  goods.  This  is  a 
detriment  to  many  firms  which  frequently  have 
to  ship  packages  containing  other  material  in 
addition  to  books.  By  separating  books  from 
such  packages  the  cost  of  parcels  post  is  made 
higher  than  the  express  rates  to  most  points, 
and  consequently  the  express  companies  will 
get  the  business,  especially  as  they  will  accept 
all  the  goods  in  one  package. 

The  United  States  lagged  far  behind  the 
times  in  providing  a  parcels  post  service,  and 
is  even  now  only  partially  meeting  the  demand. 
It  is  to  be  hoped  that  decided  improvements 
will  be  made  within  a  very  short  period. 


LIFE  INSURANCE. 


Empire  Life  Will  Move  to  Augusta. 

The  Empire  Life  of  Atlanta  will  remove  Us 
home  office  to  Augusta,  Ga.,  as  soon  as  a  suita¬ 
ble  location  can  be  found  in  that  city.  The 
change  is  the  outcome  of  a  proposition  made  by 
representative  citizens  of  Augusta,  and  accepted 
by  the  stockholders  of  the  Empire  Life  last 
September.  They  agreed  to  subscribe  $400,000  of 
the  $1,000,000  authorized  capital  stock,  $250,000 
of  the  amounts  subscribed  to  be  actually  paid 
in  on  or  before  December  31,  1912.  This  amount 
has  been  made  good  and  is  now  on  deposit  in  an 
Augusta  bank.  President  Reid  says  that  this 
sum  will  not  go  directly  to  the  Empire  Life,  but 
will  be  used  in  paying  for  the  site  and  construc¬ 
tion  of  the  new  office  building.  The  company 
has  been  in  operation  about  twelve  years  and 
has  assets  in  excess  of  $1,500,000,  including  an 
office  building  at  Atlanta  valued  at  about  $600,- 
000.  This  building  will  be  sold  in  order  to  meet 
the  requirements  of  the  Georgia  insurance  law. 


Lawson  G.  Brian,  Nebraska  Commissioner. 

Lawson  G.  Brian  has  been  appointed  Insurance 
Commissioner  of  Nebraska  by  State  Auditor 
William  B.  Howard.  He  succeeds  C.  E.  Pierce. 
Mr.  Brian  was  formerly  a  stock  raiser  and 
banker  at  Albion,  and  served  four  years  as  State 
Treasurer.  For  the  past  two  years  he  has  been 
a  bond  broker.  H.  I.  Chestnut  and  John  W. 
Barth  have  been  appointed  examiners. 

36 


Thursday 

Insurance  Lectures  at  Syracuse  University.  « 

The  Syracuse  Life  Underwriters  Association 
has  prepared  a  course  of  six  lectures,  embrac¬ 
ing  all  phases  of  the  business  under  the  auspices 
of  the  department  of  economics  of  the  University 
of  Syracuse.  This  is  in  conjunction  with  the 
plan  of  Neil  D.  Sills,  president  of  the  National 
Life  Underwriters  Association,  to  introduce  a 
course  on  life  insurance  in  the  various  col¬ 
leges  and  schools,  and  which  is  being  consid¬ 
ered  with  favor  throughout  the  country.  The 
speakers  and  their  subjects  are  as  follows: 

January  21,  “History  of  Life  Insurance,” 
Henry  Moir,  actuary  Home  Life  of  New  York; 
January  28,  “Types  and  Organizations,  Mutual, 
Stock,  Etc.,”  Wm.  H.  Hotchkiss,  former  Super¬ 
intendent  of  Insurance  of  New  York;  February 
4,  “Calculation  of  the  Premium,  Varieties  of 
Life  Insurance  Policies,  Relative  Merits  of 
Each,”  J.  A.  Jackson,  actuarial  department  Mu¬ 
tual  Life  of  New  York;  February  11,  “Legal 
Phases  of  Life  Insurance,”  George  H.  Noyes, 
general  counsel  Northwestern  Mutual  of  Mil¬ 
waukee;  February  18,  “Organization  and  Ad¬ 
ministration  of  a  Life  Insurance  Company,” 
Frederick  L.  Hoffman,  statistician  Prudential  of 
Newark;  February  25,  “Conservation  as  Applied 
to  Life  Insurance,”  E.  E.  Rittenhouse,  conser¬ 
vation  commissioner  Equitable  Life  of  New 
York. 


Home  Life  Agency  Convention. 

The  fifth  annual  convention  of  the  Home  Life 
Agency  Association  of  the  Home  Life  of  New 
York  was  held  at  the  Hotel  Imperial,  New  York, 
on  January  14  and  15.  There  was  a  large  at¬ 
tendance  of  the  general  agents  from  all  sections 
of  the  country,  and  the  meetings  were  highly  en¬ 
thusiastic.  On  the  evening  of  January  15  the 
association  members  were  the  guests  of  the  of¬ 
ficers  of  the  company  at  a  banquet  held  at  the 
Hotel  Astor.  The  following  officers  were 
elected:  President,  Eugene  A.  Callahan,  New 
Haven,  Conn.;  vice-president,  T.  Johnson 
Clancy,  Louisville,  Ky.;  secretary  and  treas¬ 
urer,  R.  M.  Simons,  New  York  city. 

The  executive  committee  was  appointed  as  fol¬ 
lows:  William  VanSickle,  Detroit,  Mich.,  chair¬ 
man;  Clarence  A.  Wray,  Philadelphia,  Pa.; 
Charles  N.  Weber,  Buffalo,  N.  Y.;  J.  C.  Bristow, 
Richmond,  Va.;  George  R.  McLeran,  Chicago, 
Ill.;  J.  Herman  Ireland,  Baltimore,  Md. 


Reserve  Investment  Law. 

The  Texas  Life  Convention,  at  its  annual  con¬ 
vention  held  last  week  at  Dallas,  adopted  reso¬ 
lutions  in  which  it  was  agreed  to  invest  seven¬ 
ty-five  per  cent  of  their  legal  reserve  on  its  out¬ 
standing  policies  in  the  States  in  which  they 
operate,  as  follows: 

Be  it  resolved  by  the  Texas  Life  Convention, 
that  it  is  the  sense  of  this  organization  that  all 
life  insurance  companies  organized  under  the 
laws  of  the  State  of  Texas  should  distribute  the 
investment  of  their  funds  among  the  various 
States  in  which  they  transact  business  in  pro¬ 
portion  to  the  legal  reserve  of  their  policies  in 
force  in  each  State,  and  to  that  end  we  believe 
that  every  Texas  company  should  invest  and 
keep  invested  in  the  securities  of  each  State  in 
which  it  may  transact  business  not  less  than  75 
per  cent  of  the  legal  reserve  on  its  policies  out¬ 
standing  in  that  State. 


Inland  Life  of  Des  Moines. 

Former  Governor  B.  F.  Carroll  of  Iowa,  who 
retired  from  office  last  week,  began  at  once  the 
active  organization  of  his  new  life  insurance  com- 
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pany,  which  will  begin  business  about  March  1. 
He  has  proposed  to  call  it  the  Inland  Life  In¬ 
surance  Company,  but  this  name  may  not  be 
finally  adopted.  Governor  Carroll  will  have  as¬ 
sociated  with  him  Elbridge  I.  Dawson,  formerly 
of  the  Des  Moines  Life.  Mr.  Dawson  went  to 
Chicago  when  the  National  Life  of  the  United 
States  of  America  of  Chicago  took  over  that 
company,  but  has  returned  to  Des  Moines  and 
will  assist  in  the  formation  of  the  Inland.  The 
plans  contemplate  a  capital  stock  of  $100,000  and 
a  surplus  of  $100,000. 


Tennessee  Life  to  Merge  with 
International  Life. 

The  committee  appointed  by  the  Tennessee 
Life  of  Nashville  to  decide  upon  the  future  of 
the  company  is  heartily  in  favor  of  a  merger 
with  the  International  Life  of  St.  Louis.  A 
meeting  of  the  stockholders  will  be  held  next 
Monday  to  formally  ratify  the  consolidation. 
President  Franklin  of  the  Tennessee  Life  says 
that  the  International  has  offered  to  assume  the 
assets  and  liabilities,  give  the  stockholders  of 
the  other  company  one  and  one-fifth  shares  for 
one  share  of  the  Tennessee  stock,  and  guaran¬ 
tee  the  stockholders  of  the  latter  company  a 
twelve  per  cent  semi-annual  dividend.  The  In¬ 
ternational  stock  has  a  par  value  of  $50,  while 
that  of  the  Tennessee  is  $100.  The  terms  of  the 
contract  have  been  approved  by  the  Interna¬ 
tional.  This  company  recently  took  over  the 
Great  Western  Life  of  Kansas  City. 


Union  Central  Life  Promotes  Officers. 

Officers  have  been  elected  by  the  Union  Cen¬ 
tral  Life  of  Cincinnati  as  follows:  Jesse  R. 
Clark,  president:  E.  P.  Marshall,  first  vice-presi¬ 
dent;  John  D.  Sage,  second  vice-president; 
George  L.  Williams,  secretary,  and  Louis  Brei- 
ling,  treasurer.  Mr.  Sage  was  promoted  from 
secretary  and  third  vice-president  to  succeed 
Paul  E.  Williams,  who  retires  from  the  com¬ 
pany  owing  to  ill-health.  Mr.  Williams  was 
formerly  assistant  secretary.  R.  F.  Rust,  as¬ 
sistant  treasurer,  was  elected  assistant  secre¬ 
tary  to  succeed  Mr.  Williams. 


Agency  Convention  of  Pittsburgh  Life 
and  Trust. 

The  tenth  annual  convention  of  the  agents  of 
the  Pittsburgh  Life  and  Trust  of  Pittsburg  was 
held  on  Tuesday  and  Wednesday  of  last  week 
at  the  home  office  city,  with  about  150  in  at¬ 
tendance.  The  meeting  was  held  at  the  Hotel 
Schenley.  A  large  number  of  talks  were  made, 
and  papers  were  read  by  both  officers  and  prom¬ 
inent  agents.  On  Wednesday  morning  two  busi¬ 
ness  sessions  were  held,  one  by  the  agency 
force  and  the  other  by  the  supervisors.  The  con¬ 
vention  came  to  a  close  with  a  banquet  at  the 
Hotel  Schenley. 


Names  Receiver  for  Great  Western  of 
Terre  Haute. 

The  German-Ameriean  Trust  Company  of 
Terre  Haute,  Ind.,  has  been  appointed  receiver 
'or  the  Great  Western  Life  Assurance  Company 
>f  that  city.  The  company  was  organized  two 
pears  ago  and  $100,000  capital  stock  was  sold, 
the  company  receiving  $80,000,  the  rest  being 
expended  for  promotion.  Secretary  Polk  says 
hat  the  assets  are  now  only  $40,000. 


NEW  YORK  LIFE  REVISES 
POLICY  FORMS. 


New  Disability  and  Loan  Features. 


LOAN  INSURANCE  OFFERED. 


D  isability  Benefits  Amplified. 

A  new  series  of  policies  has  been  issued  by 
the  New  York  Life  containing  additional  new 
features.  The  policy  form  has  been  recon¬ 
structed,  and  following  the  first  page  the  bene¬ 
fits  and  provisions  are  divided  into  six  sec¬ 
tions  as  follows;  (1)  Participation  in  surplus; 
(2)  cash  loans  and  benefits  on  surrender  or 
lapse;  (3)  disability  benefits;  (4)  loan  insur¬ 
ance;  (5)  other  benefits  and  provisions;  (6)  in¬ 
stalment  options.  The  language  of  the  con¬ 
tracts  has  been  simplified  to  some  extent,  so 
that  the  intent  of  each  paragraph  is  clearly 
shown. 

The  disability  benefits  have  been  amplified  so 
as  to  provide  not  only  for  the  manner  of  pre¬ 
mium  payment  in  the  event  of  total  and  per¬ 
manent  disability,  but  for  the  payment  of  the 
face  of  the  policy  in  ten  equal  annual  instal¬ 
ments,  beginning  one  year  after  the  establish¬ 
ment  of  the  disability. 

An  entirely  new  provision  is  given  under  the 
heading  loan  insurance.  By  this  provision  a 
policyholder  borrowing  under  his  contract  may, 
by  the  payment  of  a  small  extra  premium,  in¬ 
sure  the  amount  of  the  loan,  so  that  in'  the 
event  of  his  death  the  face  of  the  policy  will 
not  be  diminished  by  the  amount  of  the  loan. 
This  is  a  feature  which  should  make  a  strong 
appeal  to  those  who  are  compelled  to  borrow  on 
their  policies. 

These  new  forms,  with  their  extremely  liberal 
provisions,  will  doubtless  prove  of  great  as¬ 
sistance  to  the  agents  in  their  canvass  for  the 
$220,000,000  of  new  business  which  the  New  York 
Life  is  allowed  to  write  in  1913. 


Four  States  Life’s  New  Officers. 

The  Four  States  Life  of  Texarkana,  Ark.,  has 
elected  officers  as  follows:  President,  J.  M. 
Witt;  first  vice-president,  Frank  feegar;  second 
vice-president,  M.  F.  Barnett;  third  vice-presi¬ 
dent,  F.  E.  Mobberley;  secretary  and  treasurer, 
Dan  J.  Cavitt. 


Commercial  Life  Elects  Officers. 

At  the  annual  meeting  of  the  board  of  direc¬ 
tors  of  Commercial  Life  of  Indianapolis  last 
week,  officers  were  elected  as  follows:  Edwin  A. 
Hendrickson,  president;  William  A.  Pickens, 
first  vice-president;  Arthur  O.  Main,  second 
vice-president;  Albert  W.  Tallman,  secretary, 
and  Bert  L.  Sloan,  treasurer.  The  directors 
were  re-elected.  Mr.  Main  was  formerly  gen¬ 
eral  manager  of  agencies  and  will  continue  in 
that  capacity  in  addition  to  his  new  duties. 


Notable  Speakers  for  Annual  Dinner. 

Elmer  E.  Silver,  president  of  the  Boston  Life 
Underwriters  Association,  announces  that  the 
annual  dinner  of  that  organization  will  be  held 
on  February  4  at  Young’s  hotel.  The  list  of 
speakers  includes  Jesse  R.  Clarke,  president  of 
the  Union  Central  Life  of  Cincinnati;  James  J. 


Stoddard,  president  of  the  Boston  Chamber  of 
Commerce,  and  Timothy  E.  Byrnes,  vice-presi¬ 
dent  of  New  York,  New  Haven  &  Hartford  R. 
R.  Co.  It  may  be  said  in  passing  that  the  date 
marks  the  twentieth  anniversary  of  the  enter¬ 
ing  of  the  Union  Central  into  Massachusetts,  so 
that  President  Clarke’s  visit  as  the  guest  of  the 
association  is  timely. 


Name  Changed  to  Fidelity  Investment 
Association. 

The  name  of  the  Fidelity  Investment  and  Loan 
Association  of  Wheeling,  W.  Va.,  has  been 
changed  to  the  Fidelity  Investment  Association. 
The  West  Virginia  Insurance  Department  has 
granted  the  organization  a  license  for  an  ex¬ 
tension  of  its  operations  to  receive  deposits  or 
payments  on  annuity  contract  certificates  and 
annuity  bonds. 


Ohio  National’s  New  President. 

R.  B.  Palmer,  formerly  managing  vice-presi¬ 
dent  of  the  Ohio  National  Life  of  Cincinnati, 
has  been  elected  president  of  the  company. 
T.  M.  Ball,  the  secretary,  was  elected  vice-pres¬ 
ident  and  manager  of  agents,  and  C.  D.  Moore, 
the  assistant  secretary,  has  been  made  secre¬ 
tary.  J.  T.  Hatfield  was  made  a  vice-president, 
and  C.  K.  Sunshine  was  elected  to  the  board  of 
directors. 


Compulsory  Investment  Bill  for  Nebraska. 

A  compulsory  investment  law  along  the  lines 
of  the  Robertson  Law  of  Texas  may  be  offered 
by  some  insurance  reformer  in  the  Nebraska 
Legislature,  but  the  home  companies  do  not 
favor  such  a  law,  and  the  legislature  is  not  ex¬ 
pected  to  give  encouragement  to  the  proposi¬ 
tion. 


Insurance  as  Investment. 

Under  the  above  title  W.  A.  Robertson, 
F.  F.  A.,  has  written  an  interesting  little  work 
which  should  prove  of  value  to  those  who  are 
considering  life  insurance.  It  also  gives  many 
valuable  pointers  to  agents,  and  while  dealing 
directly  with  British  offices  and  methods,  will 
be  found  worth  reading  by  agents  and  man¬ 
agers  in  this  country.  Copies  of  the  work, 
bound  in  cloth,  may  be  had  at  50  cents  each  by 
addressing  The  Spectator  Company,  135  William 
street,  New  York. 


William  C.  Hammond  Elected  Secretary. 

William  C.  Hammond,  formerly  with  the 
Hartford  Life  of  Hartford,  has  been  elected  sec¬ 
retary  of  the  West  Coast  Life  of  San  Francisco, 
succeeding  Julian  Sonntag,  who  was  elected  sec¬ 
ond  vice-president. 


New  York  Legislation. 

ALBANY,  January  22.— Senator  Coats  of 
Franklin  has  introduced  a  bill  inserting  in  the 
civil  code  a  new  section  (1761),  providing  that 
whenever  the  relation  of  husband  and  wife  has 
been  dissolved  by  the  entry  of  judgment,  the 
person  guilty  of  adultery  shall  not  be  entitled 
to  any  interest  in  any  policy  of  insurance  on 
the  life  of  the  other  party.  The  party  upon 
whose  life  the  insurance  has  been  written  may 
apply  to  the  court  for  an  order  directing  the 
substitution  of  such  other  beneficiary  as  he  shall 
name.  Where  it  is  shown  that  the  defendant 
has  contributed  from  his  or  her  separate  estate 
toward  the  pawment  of  premiums  on  the  policy, 
the  court  is  to  grant  such  order  on  such  terms 
as  in  its  discretion  shall  be  equitable. 
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NEW  YORK  LIFE  INSURANCE 
COMPANY. 


Largest  Life  Company  in  the  World. 


NINETEEN- TWELVE  WAS  A  GOOD  YEAR 


Progress  Shown  in  Business  and  Strength — 
Greatly  Increased  Earning  Power. 

Policyholders  of  the  New  York  Life  Insur¬ 
ance  Company  are  kept  thoroughly  posted  as  to 
the  progress  made  annually  by  that  institution. 
In  fact,  the  trustees  and  officers  who  constitute 
the  management  are  always  acting  up  to  the 
statement  that  the  policyholders  own  the  com¬ 
pany  and  are  the  company.  Consequently  the 
policyholders  are  assumed  to  be  interested  in 
everything  pertaining  to  their  interests.  Play¬ 
ing  this  in  mind,  the  company  has  this  year 
advised  the  policyholders  more  particularly  in 
regard  to  the  progress  made  in  the  efficiency 
and  economy  of  the  management,  points  which 
are  of  most  vital  concern  as  indicating  further 
reductions  in  the  net  cost  of  the  insurance  fur¬ 
nished. 

Everybody  knows  that  the  New  York  Life  is 
a  large  institution — the  largest  of  its  class  in 
the  world.  Nobody  questions  its  financial 
strength,  and  there  is  not  a  doubt  in  anybody’s 
mind  that  it  pays  all  its  obligations  promptly 
and  equitably.  Therefore  the  mere  repetition 
of  its  enormous  transactions  and  high  financial 
standing  is  scarcely  necessary.  During  the  past 
seven  years  the  management  has  devoted  con¬ 
siderable  energy  toward  increasing  the  com¬ 
pany’s  earning  power  through  improved  inter¬ 
est  earnings  and  increased  economies.  How 
well  it  has  succeeded  in  these  respects  is 
clearly  set  forth  in  the  statement  that  since 
1905  the  earning  power  of  the  company’s  assets 
has  increased  by  0.29  per  cent.  This  increase 
means,  when  translated  into  dollars,  an  ad¬ 
ditional  annual  income  of  more  than  two 
million  dollars  over  the  rate  earned  in  1905. 
During  1912  alone  the  rate  increased  9/100  of 
one  per  cent,  representing  about  $647,000  in¬ 
come  for  the  current  year  over  and  above  the 
earning  power  indicated  by  the  rate  earned 
in  1911. 

As  to  the  company’s  economies  and  its 
ability  to  live  within  the  law,  it  appears  that 
last  year,  of  the  amount  available  for  the  ex¬ 
penses  of  procuring  new  business,  there  was 
used  but  ninety-one  per  cent.  In  the  same 
year  the  company  spent  but  sixty-three  per 
cent  of  the  amount  allowed  it  for  expenses  of 
the  business,  both  old  and  new,  while  at  the 
same  time  it  wrote  the  full  amount  of  new 
business  allowed  under  the  law.  With  such  a 
record  of  economy  it  is  plain  that  the  New 
York  Life  is  justified  in  urging  strongly  a 
repeal  of  the  law  limiting  the  production  of 
new  business,  especially  as  it  has  had  no  diffi¬ 
culty  in  procuring  its  allotment  several  weeks 
prior  to  the  close  of  the  year. 

Another  interesting  point  brought  out  in  the 


notice  to  policyholders  this  year  relates  to  the 
volume  of  investments  handled  during  1912. 
Owing  to  the  maturity  of  investments  of  pre¬ 
vious  year  and  excess  income  received  in  1912, 
there  was  available  for  reinvestment  the  large 
sum  of  $82,464,849,  which  amount  was  placed 


as  follows : 


Securities. 

Amount. 

Rate  of 
Interest, 
E'er  Lent. 

Real  estate  and  mortgage  loans. . 

$34,916,946 

5.32 

btate,  county  and  municipal 
bonds  . 

7,463,102 

4.47 

Domestic  railroad  bonds . 

3,829,791 

4 . 56 

Loreign  bonds  . 

8,234,223 

4.21 

Miscellaneous  bonds  . 

260,  i  t  8 

4.73 

i-oaned  to  policyholders . 

27,763,909 

5.0U 

it  will  be  noted  tnat  quite  a  high  rate  of  in¬ 
terest  is  shown  lor  each  class  of  security. 
These  investments  resulted  in  increases  of  the 
holdings  of  the  company  of  real  estate  mort¬ 
gages  by  $28,060,319,  and  of  policyholders’ 
loans  by  $10,095,160. 

An  examination  of  the  complete  statement 
of  the  New  York  Life  shows  that  in  1912  it 
surpassed  all  previous  records  in  a  number  of 
items.  Larger  figures  than  ever  before  are 
showm  lor  premium  receipts,  total  income, 
death  claims  paid,  dividends  to  policyholders, 
total  payments  to  policyholders,  admitted  as¬ 
sets,  reserve  funds  and  insurance  in  force.  The 
more  important  items  of  the  statement  are 
summarized  in  the  following  exhibit: 


Xew  premiums  .  $9,096,602 

Renewal  premiums  .  7  6,099,068 

Annuities  .  746,114 

Total  premium  income .  85, 941, 1  84 

Interest  and  rents .  31,7 r70,107 

Outer  income  .  1,273,043 

total  income  .  118,984,934 

i'aid  for  death  claims .  25,788,715 

Raid  for  endowments  and  annuities .  7,i37,579 

i'aid  for  surrender  values .  12,959,577 

r aid  lor  dividends .  11,436,1)86 

total  payments  to  policyholders .  51,922,55? 

Income  laid  by .  43,910,164 

total  admitted  assets  . 719,6o7,u50 

Reserve  value  ot  policies  and  annuities..  595,861,011 
Dividends  payable  in  1913  and  subsequent 

years  . . 100,683,357 

Reserves  for  other  contingencies .  7,541,141 

Xew  paid-for  business,  99,426  policies,  for.  200,424,U36 
Old  insurance  revived,  2032  policies,  tor..  4,453,915 
Insurance  in  force  January  1,  1913,  1,051,- 

980  policies  for . 2,169,798,993 


The  above  figures  show,  for  the  most  part, 
striking  gains  over  the  preceding  year,  par¬ 
ticularly  as  relates  to  new  business,  in  which 
the  full  legal  allowance  was  reached.  As  the 
company  continued  its  economical  record  last 
year  it  will  be  able  to  write  during  1913  ap¬ 
proximately  $220,000,000.  The  chief  gains  for 
the  year  are  given  herewith : 

Increases  During  1912. 


Premium  income  .  $2,687,259 

Interest  and  rents  .  3,095,934 

Total  income  .  6,315,267 

Death  claims  paid  .  955,514 

Dividends  to  policyholders .  2,177,579 

Total  payments  to  policyholders .  4,271,710 

Admitted  assets  .  34,972,364 

Dividend  reserves  .  5,929,061 

New  business  paid  for  .  22,488,498 

Insurance  in  force  .  67,693,247 


As  will  be  noted  the  company  increased 
largely  its  dividends  to  policyholders  last  year, 
and  a  further  increase  is  foreshadowed  for 
1913.  The  sum  of  $15,364,714  is  allotted  for 
dividend  distribution  this  year,  which  is  over 
$3>67o,ooo  more  than  the  allotment  of  1912, 
and  consequently  creates  another  new  record. 
The  gain  in  insurance  in  force  stated  above  is 
affected  by  the  transfer  to  the  Italian  Govern¬ 
ment  of  policies  on  the  lives  of  Italian  sub¬ 
jects  in  Italy,  which  were  originally  insured 
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by  the  New  Y'ork  Life.  The  amount  trans-  i 
ferred  was  $10,854,811,  so  that  had  it  not  been 
for  that  transaction  the  company  would  have 
shown  a  gain  of  insurance  in  force  for  1912 
amounting  to  $78,548,058,  or  over  sixteen 
millions  greater  than  the  gain  for  1911. 

In  the  sixty-eight  years  of  this  company’s 
existence  it  ha.-)  accomplished  a  vast  amount  of 
good  in  distributing  millions  upon  millions  of 
dollars  among  its  policyholders  and  their  bene¬ 
ficiaries.  To-day  it  stands  a  leading  figure 
among  the  life  insurance  institutions  of  the 
world,  with  its  vigor  unimpaired,  able  to  still 
further  extend  its  usefulness,  and  thus  con¬ 
tinue  its  beneficence  to  future  generations.  The 
figures  showing  its  transactions  since  organ¬ 
ization,  while  scarcely  comprehensible  by  ordi¬ 
nary  minds,  indicate  in  some  degree  the  vast 
benefits  it  has  already  conferred  and  what  it 
will  do  in  the  future. 

Resume  for  1845-1912,  Inclusive. 


Premium  income  . $1,502,907,723 

Paid  policyholders  .  858,046,445 

Assets  on  hand  January  1,  1913 .  719,657,050 

Total  benefits  to  policyholders .  1,577,703,495 

Excess  of  benefits  over  premiums  re¬ 
ceived  .  74,795,772 


Life  Insurance  Company  of  Virginia. 

Another  splendid  year  has  been  placed  to  the 
credit  of  the  progressive  Life  Insurance  Com¬ 
pany  of  Virginia,  which  has  its  home  office  in 
Richmond.  A  new  record  was  made  in  gain  in 
insurance  in  force,  nearly  seven  and  one-half 
millions  having  been  added  to  the  amount  out¬ 
standing,  which  brings  that  item  up  to  approxi¬ 
mately  eighty-six  millions  of  dollars.  This 
indicates  that  the  one  hundred  million  mark  is 
within  sight  and  should  encourage  the  agency 
force  to  greater  efforts  this  year.  For  the  past 
twenty-six  years  the  Life  Insurance  Company 
of  Virginia  has  progressed  steadily  in  every¬ 
thing  pertaining  to  business  and  financial 
strength.  In  1887  its  premium  income  was  less 
than  $100,000,  but  from  that  year  on  there  has 
not  been  a  backward  step.  The  year  1900  saw 
over  one  million  of  premium  receipts,  six  years 
later  the  second  million  was  reached,  and  now, 
after  another  six  years,  the  three-million  mark 
has  been  passed.  Such  a  rate  of  progress  speaks 
well  for  the  ability  of  the  management  and  the 
persistent  work  of  the  field  force. 

Among  the  principal  items  of  the  company's 
statement  for  1912  are  the  following:  Premium 
receipts,  $3,123,334;  total  income,  $3,536,652; 
payments  to  policyholders,  $1,127,562;  admitted 
assets,  $8,470,628;  surplus,  including  capital, 
$1,478,002;  insurance  in  force,  600,566  policies  for 
$85,963,852.  The  chief  gains  recorded  are: 
Premium  income,  $179,586;  total  income,  $231,- 
778;  assets,  $1,091,661;  surplus,  $74,320;  policies 
in  force,  32,104,  and  insurance  in  force,  $7,463,- 
978.  It  is  evident  from  a  study  of  these  gains 
that  the  company  is  in  a  most  prosperous  con¬ 
dition,  as  also  that  the  field  force  is  producing 
the  very  best  quality  of  business — that  which 
pays  and  stays. 

Plans  for  the  current  year  include  still 
further  development  in  all  parts  of  the  terri¬ 
tory  in  which  the  company  operates,  the  suc¬ 
cess  of  which  is  assured.  The  Life  Insurance 
Company  of  Virginia  is  strong  financially,  has 
a  capable  management,  issues  liberal  contracts, 
pays  all  its  claims  promptly  and  possesses  the 
fullest  confidence  of  its  large  number  of  policy¬ 
holders. 


FRANK  A.  WESLEY, 

Vice-President  and  Director  of  Agencies, 

Standard  Life  Insurance  Company  of  America,  Pittsburg,  Pa. 
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(Equitable  Life  of  Iowa. 

The  record  of  the  Equitable  Life  of  Des 
Moines,  la.,  in  recent  years  has  been  notable 
for  consistent  progress,  so  that  the  splendid 
statement  it  presents  for  the  year  1912  meets 
the  expectations  of  its  friends.  New  business 

i  writings  last  year  amounted  to  over  $14,000,000, 
and  of  that  sum  over  $10,000,000  was  added  to 
the  amount  in  force,  which  now  exceeds  $67,300,- 
000.  Policyholders  in  the  Equitable  of  Iowa  are 
very  persistent,  as  is  shown  by  the  fact  that  of 
all  the  business  written  since  its  organization, 
forty-six  years  ago,  there  is  still  in  force  61.70 
per  cent.  Financial  strength  is  indicated  by  a 
showing  of  assets  footing  up  $12,431,725,  while 
the  surplus  to  policyholders  is  $1,296,452.  Pre¬ 
mium  receipts  last  year  aggregated  $2,302,301, 
policyholders  were  paid  $954,122,  and  $1,196,232 
was  laid  by  from  the  income.  The  company 
maintained  its  old-time  prestige  of  high  in¬ 
terest  earnings  and  low  death  rate,  which  is 
positive  proof  to  policyholders  that  they  are  in¬ 
sured  in  a  thoroughly  reliable  company. 


Massachusetts  Mutual  Life. 

One  of  the  most  successful  years  in  the  his¬ 
tory  of  the  Massachusetts  Mutual  Life  of  Spring- 
field  was  the  year  recently  closed.  The  com¬ 
pany  wrote  and  had  paid  for  more  new  business 
than  ever  before.  The  total  new  issues  were 
$39,191,484,  and  there  was  added  to  the  amount 
outstanding  $22,935,036,  bringing  the  total  in¬ 
surance  in  force  up  to  $306,595,306.  Premium  re¬ 
ceipts  for  the  year  were  $10,238,580,  policy¬ 
holders  were  paid  $6,421,232,  and  there  was  laid 
by  from  the  income  the  sum  of  $5,083,611.  The 
company  now  reports  assets  of  $69,525,955,  based 
on  market  values,  and  a  surplus  of  $4,931,740. 
Last  year  it  paid  dividends  to  its  policyholders 
amounting  to  $1,844,690,  which  was  $105,192 
greater  than  the  sum  distributed  in  1911.  A 
new  scale  is  being  prepared  to  go  into  effect 
June  1  next,  which  will  show  a  substantial  in¬ 
crease.  This  old  company  is  satisfying  its 
policyholders  and  all  connected  with  it. 


Standard  Life  Insurance  Company 
of  America. 

During  1912  a  net  gain  of  insurance  in  force 
approximating  $2,200,000  was  made  by  the  Stan¬ 
dard  Life  of  Pittsburg,  giving  it  a  volume  of 
$8,200,000  in  force  on  the  paid-for  basis.  This 
gain  is  equal  to  about  forty  per  cent  of  the  busi¬ 
ness  on  the  books  at  the  beginning  of  1912.  An 
increase  of  over  twenty  per  cent  in  assets  re¬ 
sulted  in  bringing  that  item  to  over  $626,000, 
while  the  surplus  is  approximately  $340,000. 
Death  losses  were  extremely  light,  amounting 
to  but  $19,500,  or  less  than  forty  per  cent  of 
the  expected  mortality.  Inasmuch  as  the  Stan¬ 
dard  Life  paid  a  dividend  of  six  per  cent  on  its 
capital,  wrote  over  $3,000,000  of  new  business 
and  opened  up  California  without  encroaching 
upon  its  surplus,  the  showing  made  for  1912  is 
a  good  one  for  a  young  company.  Special  at¬ 
tention  was  paid  during  the  year  to  the  old 
business,  with  the  result  that  the  lapse  rate 
was  kept  down  to  less  than  ten  per  cent. 

Next  week  the  company  will  hold  a  conference 
of  its  agency  leaders  at  the  Fort  Pitt  Hotel, 
Pittsburg,  at  which  time  details  of  the  new  ac¬ 
cident  and  health  branch  will  be  announced. 
The  company  intends  to  start  operating  along 
those  lines  early  next  month. 

All  in  all,  the  company  makes  a  showing  for 
the  past  year  which  is  highly  creditable  to  the 
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management.  The  president,  J.  Warren  Lytle, 
has  associated  with  himself  an  efficient  official 
staff,  among  whom  may  be  mentioned  Treasurer 
John  C.  Hill,  who  has  proved  himself  a  capable 
handler  of  the  company’s  funds,  and  Frank  A. 
Wesley,  vice-president  and  director  of  agencies. 
The  last-named  gentleman,  a  portrait  of  whom 
appears  elsewhere  in  this  issue  of  The  Spec¬ 
tator,  bears  a  high  reputation  as  a  manager  of 
agencies,  and  he  expects  that  the  field  force  will 
produce  a  goodly  volume  of  business  through¬ 
out  the  present  year. 


Western  States  Life  Insurance  Company. 

In  its  second  full  calendar  year  the  Western 
States  Life  of  San  Francisco  made  a  remark¬ 
ably  good  showing.  In  fact,  few  companies  of 
the  same  age  have  approached  its  record.  The 
company  now  has  business  on  its  books  amount¬ 
ing  to  $9,384,550,  having  made  a  gain  in  1912  of 
$4,243,775  on  new  paid-for  issues  of  $6,060,750. 
Its  premium  income  increased  by  $162,506,  and 
exceeded  $360,600.  Assets  show  a  gain  of  $75,- 
967,  so  that  the  total  funds  now  held  amount  to 
$1,461,792,  while  the  surplus  on  policyholders’ 
account  is  $1,216,893.  The  mortality  experience 
of  the  company  was  very  favorable  last  year,  be¬ 
ing  but  fifty  per  cent  of  the  expected,  while  there 
was  also  a  material  reduction  in  the  expense 
ratio.  Western  States  Life  now  operates  in 
California,  Oregon,  Washington,  Idaho,  Utah, 
New  Mexico,  Arizona,  British  Columbia,  Alaska 
and  the  Hawaiian  Islands.  It  is  building  on 
sound  lines,  which  will  make  it  an  important 
factor  in  the  near  future. 


Union  Mutual  Life. 

The  sixty-third  annual  report  of  the  Union  Mu¬ 
tual  Life  of  Portland,  Me.,  shows  assets  of  $18,- 
759,923,  and  a  surplus  of  $1,588,580.  During  1912 
the  company  received  premiums  of  $2,279,171,  and 
paid  its  policyholders  $1,816,115.  New  business 
amounted  to  $6,206,731,  while  the  insurance  in 
force  is  now  $63,491,853 — a  gain  of  $1,387,608  over 
a  year  ago. 

At  the  annual  meeting  the  following  directors 
were  elected:  Edward  A.  Noyes,  Frank  E. 
Allen,  David  G.  Hamilton,  Josiah  H.  Drum¬ 
mond,  Chas.  H.  Prescott  and  Weston  Lewis. 
The  old  officers  were  re-elected,  viz.:  Fred  E. 
Richards,  president;  Arthur  L.  Bates,  vice-presi¬ 
dent;  Josiah  H.  Drummond,  clerk  of  the  cor¬ 
poration. 


Former  Deputy  Commissioner  Indicted. 

LOUISVILLE,  January  20.  —  Indications  are 
that  there  will  be  no  more  indictments  returned 
by  the  Franklin  county  grand  jury  at  Frankfort, 
Ky.,  in  connection  with  the  investigation  of  Ken¬ 
tucky  Insurance  Department,  which  resulted  in 
five  charges  being  brought  against  Lee  Hamp¬ 
ton,  Deputy  Commissioner  under  Charles  W. 
Bell,  who  retired  last  spring  from  the  Depart¬ 
ment.  The  State  inspector  and  examiner  made 
charges  to  the  effect  that  there  was  a  shortage 
of  $20,800,  without  indicating  whether  it  was 
misappropriated  or  had  not  been  collected  from 
the  companies.  Hampton  was  indicted  on  the 
charge  of  embezzling  $980  of  State  funds. 


General  Agent  in  Indiana. 

William  J.  Gibbons  has  accepted  a  position  as 
general  agent  for  the  State  of  Indiana  for  the 
ordinary  department  of  the  Life  Insurance  Com¬ 
pany  of  Virginia  of  Richmond,  Va.  Mr.  Gibbons 
was  for  three  years  in  the  service  of  the 
Equitable  Life  and  bears  a  reputation  as  a  big 
producer  in  the  employ  of  a  strong  company 
like  the  Life  Insurance  Company  of  Virginia. 
He  will  doubtless  break  records  this  year.  He  is 
located  at  802  Merchants  Bank  Building,  India¬ 
napolis,  Ind. 


Life  Insurance 

STATE  LIFE  INSURANCE  IN 
WISCONSIN. 


Dependent  on  Reinstatement  of  Ekern. 


APPLICATIONS  COMING  IN  VERY  SLOWLY. 


Anderson’s  Appointment  Not  Confirmed — Ekern 

Ejected  from  Commissioner’s  Office. 

The  fate  of  the  Wisconsin  State  life  insurance 
scheme  is  believed  to  hang  on  the  outcome  of 
the  litigation  pending  for  the  reinstatement  of 
Commissioner  Ekern,  its  author  and  principal 
backer.  Mr.  Ekern’s  friends  realize  this  and  are 
making  strong  use  of  the  argument  in  their  ef¬ 
forts  to  retain  him  in  office  in  spite  of  the 
Governor’s  order  removing  him.  They  say  that 
Commissioner  Ekern  had  set  500  applications  as 
the  minimum  requirement  before  beginning 
business  under  the  fund,  and  only  300  have  so 
far  been  received  in  spite  of  the  enormous 
amount  of  free  advertising  given  the  plan.  Ap¬ 
plications  are  coming  in  very  slowly,  and  if 
Insurance  Commissioner  Ekern  should  lose  his 
position  it  is  believed  that  the  plan  would  col¬ 
lapse  entirely.  Life  insurance  companies  and 
agents  are  offering  no  opposition  to  the  State 
plan,  except  as  a  matter  of  principle.  They 
hold  that  the  State  has  no  right  to  engage  in  a 
private  business  in  competition  with  legitimate 
concerns. 

Following  the  appointment  of  Lewis  A.  An¬ 
derson,  an  actuary  in  the  Department,  to  Com¬ 
missioner,  Commissioner  Ekern  suspended  him 
for  fifteen  days.  Governor  McGovern  has  sent 
the  appointment  of  Mr.  Anderson  to  the  legis¬ 
lature  and  says  that  in  the  event  that  body 
fails  to  take  action  he  will  continue  to  send  it 
each  day  as  long  as  it  is  in  session,  and  if  no 
confirmation  is  finally  obtained,  he  will  make  it 
an  interim  appointment. 

INJUNCTION  PAPERS  SERVED. 

MADISON,  January  21. — Locked  in  his  private 
office,  Herman  L.  Ekern  resisted  an  attempt  to 
eject  him  from  the  Wisconsin  Insurance  De¬ 
partment  this  afternoon,  and  in  the  midst  of  the 
crash  of  falling  glass,  caused  by  bluecoats  who 
assailed  the  door,  Ekern’s  lawyer  and  a  deputy 
sheriff  rushed  in  and  served  injunction  papers 
on  the  officers.  Ekern  was  recently  deposed  as 
Insurance  Commissioner  by  Governor  McGovern 
and  refused  to  surrender  the  office  when  L.  A. 
Anderson,  the  Governor’s  choice  for  Ekern’s 
successor,  entered  to  take  possession.  The  in¬ 
junction  order  was  made  returnable  before  Judge 
Ray  Stevens  less  than  two  hours  later,  and  the 
court  granted  a  continuance  until  Saturday. 


Gem  City  Life  of  Dayton. 

The  Gem  City  Life  of  Dayton,  Ohio,  at  the  an¬ 
nual  election  of  officers  last  week  re-elected  the 
officers  and  directors.  The  annual  report,  which 
will  be  filed  shortly,  will  show  total  assets  of 
approximately  $177,758,  a  net  surplus  of  $75,677. 
The  total  amount  of  paid-for  business  at  the 
close  of  the  year  was  about  $350,000,  and  the 
surplus  to  policyholders  was  $175,677. 


Hartford  Life  of  Hartford. 

The  Hartford  Life  of  Hartford,  during  the 
year  just  closed,  made  a  gain  of  eighty-eight 
and  one-half  per  cent  on  issued  business 
over  1911,  and  a  gain  of  seventy-three  per 
cent  on  paid-for  business  over  the  preceding 
year.  It  also  showed  a  gain  of  seventy-four  per 
cent  in  offered  business  as  compared  with  1911. 


Life  Insurance 

EMPIRE  LIFE  OF  SEATTLE 
REINSURES. 


Life  Business  Taken  by  Anchor  Life 
of  Indianapolis. 


ACCIDENT  RISKS  GO  TO  AMERICAN 
CASUALTY  OF  TACOMA. 


Company  May  Resume  Insurance  Business. 

With  the  consent  of  the  Insurance  Depart¬ 
ment  of  the  State  of  Washington  the  business  of 
the  Empire  Life  of  Seattle  has  been  reinsured. 
The  life  business  was  taken  oyer  by  the  Anchor 
Life  of  Indianapolis,  which  has  just  been  ad¬ 
mitted  to  Washington,  while  the  accident  and 
health  policies  have  been  transferred  to  the 
American  Casualty  Company  of  Tacoma,  Wash. 
It  is  stated  that  the  Empire  Life,  while  sur¬ 
rendering  its  insurance  license,  will  not  termi¬ 
nate  its  existence,  but  will  arrange  to  continue 
as  a  business  corporation  until  its  assets  can  be 
converted  into  securities  which  comply  fully 
with  the  requirements  of  the  Washington  insur¬ 
ance  laws.  One  of  the  provisions  of  that  law  is 
that  a  company  may  have  no  single  investment 
totaling  more  than  ten  per  cent  of  its  capital 
stock.  The  Empire  has  about  $900,000  in  assets, 
which  will  be  rearranged  so  as  to  comply  with 
the  law,  when  the  company  may  resume  the 
writing  of  insurance.  Meantime  it  will  allow 
the  deposit  of  $150,000  to  remain  in  the  hands 
of  the  State  Treasurer. 

The  Anchor  Life  of  Indianapolis  was  organized 
in  1907,  and  has  transacted  a  comparatively 
small  business.  Recently  the  control  of  the 
company  changed  hands,  and  it  is  proposed  now 
to  make  a  more  active  campaign  for  business. 
It  is  probable  that  the  Anchor  will  take  over 
the  risks  of  the  Standard  Life  of  Camden,  N.  J., 
and  later  change  its  name  to  the  American 
Standard  Life. 


Fidelity  Mutual  Life  of  Philadelphia. 

The  annual  meeting  of  the  Fidelity  Mutual 
Life  of  Philadelphia,  held  on  Tuesday  of  last 
week,  resulted  in  the  re-election  of  the  board 
of  directors,  carrying  with  it  the  retention  of 
the  entire  official  staff.  This  is  the  thirty-fifth 
time  L.  G.  Fouse,  who  was  the  founder  of  the 
company,  has  been  elected  its  president.  In 
point  of  service,  Mr.  Fouse  is  the  dean  of  the 
life  insurance  presidents  of  America.  During 
1912  the  Fidelity  wrote  over  $1,500,000  more  new 
business,  paid-for  basis,  than  in  1911.  The  in¬ 
surance  in  force  amounts  to  $131,000,000,  and 
ledger  assets,  invested  in  bonds  and  first  morte- 
gages,  increased  to  nearly  $27,000,000.  The  total 
payments  to  policyholders  since  organization  now 
approximate  $28,000,000.  Charles  G.  Hodge,  man¬ 
aging  actuary,  has  been  elected  secretary  to  suc¬ 
ceed  H.  H.  Fouse,  who  resigned  lately.  Mr.  Hodge 
has  been  connected  with  the  Fidelity  since  1897 
and  is  well  equipped  for  his  new  duties. 


Life  Notes 

— Lawton  T.  Hemans  has  resigned  as  president  of 
the  Peninsular  Life  of  Detroit. 

— The  Manhattan  Life  of  New  York  has  appointed 
Charles  F.  Delmar  as  manager  for  Maryland,  with 
headquarters  at  Baltimore. 

— T.  W.  Blackburn,  secretary  and  counsel  of  the 
American  Life  Convenution,  was  elected  president  of 
the  Douglas  County  (Omaha)  Bar  Association  at  its 
recent  annual  meeting. 

— Frank  B.  Tebbetts  has  been  appointed  general 
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agent  in  Oregon  for  the  Columbian  National  Life  of 
Boston,  with  headquarters  at  Portland.  He  takes  the 
place  of  Paul  Groat. 

— N.  Z.  Snell,  president  of  the  Midwest  Life  of 
Lincoln,  Neb.,  has  prepared  a  general  insurance  code 
for  the  Code  Commission  of  Nebraska,  to  be  offered 
at  the  next  session  of  the  legislature. 

— Eastern  companies  desirous  of  obtaining  the 
services  of  a  first-class  man  at  present  agency  secre¬ 
tary  in  the  home  office  of  a  life  company  will  be  in¬ 
terested  in  the  announcement  appearing  elsewhere  in 
this  issue. 

— Big  producers  of  life  insurance  are  offered  an 
excellent  opportunity  for  first-class  connections  in 
Pennsylvania  in  another  column  of  this  issue  of  The 
Spectator.  Large,  clean  writers  who  are  reliable  will 
do  well  to  investigate. 

— Vice-President  Charles  F.  Coffin,  of  the  State 
Life  of  Indianapolis,  has  announced  a  new  pro¬ 
gramme  adopted  by  the  company  for  1913.  A  full 
line  of  monthly  income  policies  is  offered,  and  all  par¬ 
ticipating  rates  have  been  reduced. 

— Experienced  life  underwriters  interested  in  a  re¬ 
liable  connection  will  do  well  to  consult  another  part 
of  this  issue  of  The  Spectator.  An  opening  is  offered 
to  take  an  interest  in  an  established  business  under  a 
good  general  agency  contract  with  a  strong  company. 

. — Life  Underwriters  Association  of  New  York  will 
meet  at  the  Fifth  Avenue  Restaurant  on  Tuesday, 
January  28,  at  6.30  P.  M.  J.  II.  Jeffries,  of  the  home 
office  of  the  Penn  Mutual,  will  deliver  an  address, 
and  there  will  be  a  question  box  opened.  Six  appli¬ 
cations  for  membership  will  be  voted  upon. 

— -The  Actuarial  Society  of  America  has  issued  Part 
48  of  the  transactions  covering  the  meeting  held  at 
Toronto,  October  17  and  18  last.  It  contains  the  ad¬ 
dress  of  President  Wm.  C.  Macdonald  and  eight 
papers  read  at  the  fall  meeting.  Copies  may  be 
ordered  through  The  Spectator  Company,  135  Will¬ 
iam  street.  New  York,  price  $1. 


INDUSTRIAL. 


THE  MAN  WITH  A  DEBIT. 


Advice  to  the  New  Man — Be  Businesslike. 

One  of  the  favorite  subjects  for  debate  in  the 
days  of  our  fathers  was:  “Are  first  impres¬ 
sions  lasting?”  If  the  subject  were  to  be  de¬ 
bated  now  by  a  group  of  industrial  insurance 
agents,  the  experienced  ones  among  them  would 
be  glad  to  sustain  the  affirmative  and  would 
win  the  contest;  the  impression  made  by  a  new 
agent  upon  his  constituents,  as  he  goes  over  his 
debit,  is  one  that  will  remain,  try  he  never  so 
hard  to  change  it  later  on.  This  point  should 
be  noted  by  new  men  and  every  effort  made  by 
them,  right  at  the  start,  to  impress  those  with 
whom  they  come  in  contact  with  the  earnest¬ 
ness  of  their  desire  to  be  business-like  without 
being  grumpy,  cheerful  and  optimistic  without 
being  lightheaded  and  frivolous. 

The  new  man  on  a  debit  will  hear  lots  of  com¬ 
mendatory  remarks  about  his  predecessor  and 
that  predecessor’s  willingness  to  wait  for 
premiums;  these  tales  may  he  true  or  they  may 
not,  but  that  is  immaterial;  the  important  thing 
for  the  successor  to  remember  is  that  he  is  on 
the  debit,  not  primarily  to  establish  the  repu¬ 
tation  of  being  an  easy-going,  accommodating 
chap,  but  for  the  purpose  of  transacting  the 
business  of  his  company.  A  new  agent  can  very 
soon  bring  his  constituents  to  realize  that  he 
is  out  for  business  and  to  attend  to  business, 
and,  realizing  this,  they  will  have  more  con¬ 
fidence  in  him  and  be  more  inclined  to  do  busi¬ 
ness  with  him  than  though  he  were  to  give  the 
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impression  of  being  an  easy-going,  good-na¬ 
tured  dawdler  whom  they  could  put  off  when 
they  felt  like  it,  and  who  collected  his  debit  to 
suit  the  convenience  of  the  policyholders. 

Shakespeare  wasn’t  thinking  of  industrial  life 
insurance  agents  when  he  wrote:  “Costly  thy 
habit  as  thy  purse  can  buy,”  hut  his  advice  in 
this  particular  is  good  advice  for  the  agent. 
The  representative  of  a  strong  and  reputable 
company  should  properly  represent  it  in  ap¬ 
pearance  as  in  other  ways. 

While  it  is  well  not  to  be  too  impatient  with 
those  whose  premiums  may  le  in  arrears, 
nevertheless  the  agent  should  look  carefully  in¬ 
to  such  cases  and  never  allow  the  impression 
to  prevail  that  he  is  not  very  much  interested 
in  seeing  the  premiums  come  in.  Avoid  indulg¬ 
ing  in  criticism  of  others;  keep  your  own  debit 
in  shape  and  above  reproach,  and  let  the  other 
fellow  play  his  own  game.  Don’t  collect  your 
debit  mechanically;  put  ginger  into  your  work 
and  make  it  interesting.  Don’t  be  eternally 
growling  about  conditions;  put  your  shoulder  to 
the  wheel  and  help  to  better  them.  If  some 
days  seem  dreary,  and  the  people  on  the  debit 
particularly  dull,  unresponsive  and  generally 
exasperating,  remember  that  “it  is  a  long  lane 
that  has  no  turning,”  and  keep  right  on  moving 
with  unabated  zeal  and  renewed  determination. 
Let  industry  abound  with  cheerfulness;  so  shall 
thy  work  be  successful,  and  thy  life  prosperous  | 
and  happy. 


West  Coast  Life  Holds  Industrial 
Agency  Convention. 

The  industrial  department  of  the  West  Coast  1 
Life  of  San  Francisco  held  its  annual  conven¬ 
tion  of  superintendents,  assistants  and  agents 
at  the  home  office  city  on  Friday  and  Saturday 
of  last  week.  The  programme  included  many 
interesting  features,  both  in  a  business  and  so¬ 
cial  way.  A  tour  of  San  Francisco  was  made  in 
automobiles;  luncheons,  a  theater  party  and 
banquet  were  provided.  The  company  experi¬ 
enced  the  best  year  in  its  history  during  1912,  j 
the  industrial  department  especially  showing  a 
handsome  gain.  The  year  was  closed  with  more 
than  $17,500,000  of  insurance  in  force. 


Metropolitan  Superintendents  to  Meet. 

The  annual  convention  of  the  superintendents 
of  the  Metropolitan  Life  of  New  York  will  be 
held  at  the  home  office  city  to-morrow  and 
Saturday.  Elaborate  arrangements  have  been 
made  for  the  meeting,  and  it  is  said  that  this 
will  be  the  largest  convention  in  the  history  of 
the  company.  There  will  be  a  reception  of  the 
superintendents  by  the  officers  of  the  company 
on  Friday  morning,  and  the  remainder  of  the 
day  will  be  devoted  to  the  general  business 
meeting,  with  the  exception  of  the  time  given 
to  a  luncheon,  which  will  be  served  in  the  com¬ 
pany’s  dining  room.  That  evening  a  theater  party 
will  be  given  to  see  “The  Whip.”  On  Satur¬ 
day  the  biggest  portion  of  the  day  will  be  taken 
up  with  territorial  meetings.  The  annual  ban¬ 
quet  will  be  given  at  the  Hotel  Astor  that  i 
evening. 


Prudential  Men  Banquet  at  Pittsburg. 

The  various  branch  offices  of  the  industrial 
department  of  the  Prudential  of  Newark,  in  the 
Pittsburg  district,  were  tendered  a  banquet  at 
the  Fort  Pitt  hotel  last  week.  The  system  car¬ 
ried  out  was  that  each  branch  manager  give  a 
banquet  to  the  field  force,  after  which  the 
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branches  hold  one  large  gathering.  Several  of¬ 
ficers  and  representatives  of  the  home  office 
were  present. 


John  Hancock’s  Half  Century. 

An  elaborate  volume  has  been  issued  by  the 
John  Hancock  Mutual  Life  of  Boston  to  com¬ 
memorate  the  completion  of  its  first  half  cen¬ 
tury.  It  comprises  a  sketch  of  the  company 
from  the  time  of  its  organization  in  1862,  and 
is  embellished  with  numerous  portraits  of  past 
and  present  officers  as  well  as  pictures  of  the 
several  home  offices  occupied  at  various  times. 
It  is  interesting  to  note  that  five  of  the  policies 
issued  in  the  first  year  of  the  company  are  still 
in  existence.  The  hook  forms  an  extremely  at¬ 
tractive  souvenir,  and  much  credit  is  due  its 
compiler,  Emil  Schwab,  who  is  editor  of  John 
Hancock  publications. 


Industrial  Notes. 

— E.  A.  Shilue,  an  agent  in  San  Francisco  No.  1 
district  of  the  Prudential  of  Newark,  has  been  pro¬ 
moted  to  an  assistant  superintendency. 

— The  Colonial  Life  of  Jersey  City  has  appointed 
Edw.  P.  Cummins  assistant  manager  at  Harlem,  and 
Samuel  J.  Rimson,  assistant  manager  at  Pittsburg. 

— During  the  year  just  closed  the  Colonial  Life  of 
Jersey  City  paid  a  total  of  $305,368  in  death  claims. 
Of  this  amount  $4318  was  paid  during  the  week  of 
December  30. 


FIRE  INSURANCE. 


NEW  YORK  SURVEYS. 

Public  Adjusters  in  the  Toils. — The  war  of 

Fire  Commissioner  Johnson  upon  public  ad¬ 
justers,  supplemented  by  unusual  activity  on 
the  part  of  the  police,  is  bearing  some  fruit. 
The  arrest  and  confession  of  a  professional 
firebug  has  implicated  two  adjusters  who,  it  is 
stated,  were  former  partners.  L.  F.  Rubin  was 
the  first  who  was  betrayed,  it  is  alleged,  by  ac¬ 
complices,  with  whom  it  is  claimed  he  con¬ 
spired  to  participate  in  furniture  losses  for  a 
few  hundred  dollars.  His  partnership  with  the 
second  of  the  arrested  adjusters,  named  H.  C. 
Freeman,  was  dissolved,  and  Freeman,  with 
some  shrewdness,  hired  an  office  in  the  Under¬ 
writers  building  and  started  in  business  on  his 
own  account.  With  letterheads  and  cards 
giving  the  Underwriters  building  as  his  office 
address  he  disarmed  to  some  extent  the  sug¬ 
gestion  that  he  was  not  popular  with  the  fire 
offices.  The  latter,  it  is  learned,  protested  vig¬ 
orously  to  the  landlord  against  his  admission 
as  a  tenant  in  the  building,  but  in  vain.  Free¬ 
man  has  been  indicted  and  will  be  tried  as 
speedily  as  practicable. 

Commissioner  Johnson  After  High  Rates. 
— Now  the  Fire  Commissioner  is  after  the  fire 
offices  for  what  he  calls  the  high  rates  of  in¬ 
surance.  He  condemns  them  for  the  fact  that 
rates  in  the  high-pressure  zone  are  the  same  as 
in  other  parts  of  the  city.  He  complains  that 
the  schedules  are  unfair.  The  schedules  are 
uniform,  undoubtedly,  but  the  high-pressure 
zone  is  distinctly  favored  in  the  allowance  for 
superior  water  service.  Certain  penalties  were 
taken  off  as  soon  as  the  high-pressure  service 
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was  installed,  and  in  the  up-town  risks  the  re¬ 
duction  has  been  marked.  There  is  no  com¬ 
plaint  from  the  people  who  pay  the  premiums, 
and  on  the  contrary  some  of  the  lowest  rates 
in  the  city  are  given  to  the  protected  risks  be¬ 
tween  Fourteenth  and  Thirty-fourth  streets. 

Department  Sends  Out  Circular. — The 
Superintendent  of  the  Insurance  Department 
has  sent  out  a  circular  in  answer  to  many  in¬ 
quiries  concerning  a  renewal  of  brokers’ 
licenses  which  have  expired.  He  says  that 
nothing  will  be  done  until  certain  proposed 
legislation  to  eradicate  some  of  the  defects  of 
the  bill  of  last  year  has  been  passed  and  ap¬ 
proved.  Until  then  “any  person  may  transact 
insurance  brokerage  business  without  a  State 
certificate.”  This  circular  does  not  change  the 
situation  toward  the  Exchange. 

Mild  Weather  Keeps  Down  Fire  Loss. — 
The  mild  weather  of  January  has  certainly 
tended  to  keep  down  the  fire  losses  of  the 
month.  Usually  the  first  month  is  one  of  the 
most  disastrous  of  the  whole  year,  and  the 
companies  are  more  than  delighted  that  the 
first  three  weeks  have  passed  without  the  usual 
experience. 

Large  Lines  Concentrating. — There  is  con¬ 
siderable  gossip  among  the  agency  offices  and 
smaller  city  companies  relative  to  the  absorp¬ 
tion  of  unusually  large  lines  on  desirable  risks 
by  the  millionaire  companies  and  the  methods 
employed  to  secure  the  lines.  It  is  well  under¬ 
stood  that  the  reinsurance  treaties  held  by 
some  of  the  foreign  offices,  as  well  as  by  the 
millionaires  at  home,  permit  the  writing  of 
enormous  lines  on  choice  fireproof  risks 
equipped  with  automatic  sprinklers.  Complaint 
is  made  to  the  brokers  that  they  are  unjust  to 
the  smaller  agencies  by  dropping  expirations 
and  concentrating  their  lines  for  triple  or 
quadruple  amounts  in  the  larger  offices.  It  is 
claimed  by  the  complainants  that  a  continu¬ 
ance  of  this  practice  will  lead  to  retaliation. 

CHICAGO  AND  THE  WEST. 

Meeting  of  Fire  Insurance  Club. — The 

regular  meeting  of  the  Fire  Insurance  Club, 
held  on  January  14,  was  addressed  by  Ralph  N. 
Ballou,  on  the  subject  of  “Life  Insurance.” 
Mr.  Ballou  substituted  for  Mr.  Darby  A.  Day, 
the  Chicago  manager  of  the  Mutual  Life,  who 
was  to  have  read  his  third  paper  before  the 
club  on  the  same  evening. 

Fire  Patrol  to  Move. — The  Fire  Insurance 
Patrol  No.  I,  which  for  fifty-five  years  has 
been  located  in  the  same  place  on  Monroe 
street  west  of  La  Salle  street  will,  on  May  1, 
be  removed  three  doors  west  of  the  present 
location. 

Fire  Insurance  Club  Committee. — The  fol¬ 
lowing  members  of  the  Fire  Insurance  Club 
were  appointed  on  the  lecture  committee, 
namely:  B.  L.  West,  chairman;  A.  F.  Dean, 
H.  N.  Kelsey,  Lyman  Drake,  T.  R.  Weddell. 

Automobile  Committee  Meets.— The  com¬ 
mittee  appointed  some  time  ago  for  the  pur¬ 
pose  of  proposing  rules  and  regulations  for  the 
proposed  Western  Automobile  Conference,  held 
its  first  meeting  last  Monday  afternoon  in  the 
rooms  of  the  Chicago  Board  of  Underwriters. 
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STANDARD  POLICY 
REVISION. 


Governor  Sulzer  Sends  Special  Message 
to  Legislature. 


URGES  IMMEDIATE  ACTION. 


Wants  New  York  to  Have  the  Best  Standard 
Policy  Form  in  the  Country. 

A  special  message  has  been  sent  to  the  New 
York  Legislature  by  Governor  William  Sulzer, 
recommending  a  revision  of  the  present  stan¬ 
dard  fire  policy.  This  action  followed  a  report 
submitted  to  the  Governor  by  Attorney  William 
B.  Ellison  of  New  York,  who  was  appointed  spe¬ 
cial  commissioner  to  make  an  investigation  on 
the  subject.  A  hearing  before  Mr.  Ellison  was 
held  last  week,  and  in  the  letter  accompanying 
the  complete  report  he  says,  in  part: 

I  have  confined  my  report  to  the  body  of  the  policy 
as  originally  adopted,  and  I  have  not  taken  under 
consideration  any  of  the  “riders”  now  in  use  for  the 
reason  that  several  of  them  were  adopted  by  agree¬ 
ment  between  the  New  York  Board  of  Fire  Under¬ 
writers  and  the  State  Department  of  Insurance. 
Under  such  circumstances  I  have  not  felt  free,  or  felt 
that  it  was  desirable,  to  interfere  with  matters  that 
have  had  the  approval  of  the  Superintendent  of  In¬ 
surance.  I  have  been  impressed  with  the  idea  that 
such  matters  might  be  well  taken  up  between  the 
Superintendent  and  yourself. 

I  feel,  however,  that  I  should  say  to  you  that  many 
of  the  “riders”  now  in  use  have  been  made  the  sub¬ 
ject  of  very  vigorous  criticism  in  numberless  com¬ 
munications,  oral  and  written,  made  to  me  while  I 
had  the  main  question  under  consideration. 

Indeed,  the  complaints  against  these  riders,  and  the 
way  they  are  attached,  have  been  productive  of  a 
great  deal  of  discontent. 

Governor  Sulzer’s  message,  in  part,  is  as  fol¬ 
lows: 

The  present  standard  fire  insurance  policy  is  filled 
with  perils  to  the  innocent  insuring  public,  and  it  is 
now,  in  my  opinion,  beyond  dispute  that  there  should 
be  a  simplification,  at  least  of  the  conditions  upon 
which  protection  against  fire  in  the  way  of  insurance 
is  obtainable. 

The  standard  fire  insurance  policy  of  this  State  con¬ 
tains  a  mass  of  technical  conditions  and  provisions 
that  the  people  find  most  difficult  to  understand.  In¬ 
deed,  they  are  so  fraught  with  technicality  and  am¬ 
biguity  that  the  courts  themselves,  the  highest  courts 
of  record  in  the  country,  constantly  differ  in  matters 
of  construction.  This  should  not  be  difficult  of 
remedy,  and  the  public  welfare,  it  seems  to  me,  de¬ 
mands  that  it  be  remedied  at  once. 

Of  course,  we  should  not  attempt  to  destroy  any 
reasonable  protection  that  may  be  claimed  for  the 
fire  insurance  companies,  but  at  the  same  time  I  con¬ 
tend  that  the  rights  of  the  insured  should  not  be  left, 
as  is  frequently  the  case  under  the  present  form  of 
policy,  to  the  charity  of  the  company.  The  pro¬ 
visions  of  the  policy  should  be  made  so  simple,  so 
short  and  so  clear  that  the  rights  of  both  are  appar¬ 
ent  and  the  interests  of  both  are  safeguarded. 

The  State  of  New  York  should  have  the  best  stan. 
dard  fire  insurance  policy  in  the  country. 


BOSTON  AND  VICINITY. 

Frank  G.  Macomber  Gets  Agency. — Frank 
Gair  Macomber  has  been  appointed  Boston 
agent  of  the  Peoples  National  of  Philadelphia. 

Insurance  Legislation  Hearing. — The  pub¬ 
lic  hearings  of  the  joint  legislative  committee 
on  insurance  will  begin  next  week  on  Beacon 
Hill.  The  number  of  insurance  bills  introduced 
up  to  the  present  time  bids  fair  to  mark  a 
record. 

NOTES  FROM  PHILADELPHIA. 

Dwelling  Rates  Increased. — The  Philadel¬ 
phia  Fire  Underwriters  Association  has  in¬ 
creased  the  rates  on  brick  dwellings  and  stores 
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and  dwellings,  the  first  to  forty  cents  for  five 
years  and  the  latter  to  fifty  cents.  The  ad¬ 
vance  is  ten  cents  in  each  case. 

Society  Holds  Annual  Banquet. — The  an¬ 
nual  banquet  of  the  Fire  Insurance  Society  was 
held  Monday  evening  in  the  Hotel  Majestic. 
The  attendance  was  the  largest  yet,  and  the 
reports  of  the  various  officers  showed  the 
society  to  be  in  a  very  flourishing  condition. 
The  speakers  were  Hon.  George  D.  Porter, 
Director  of  Public  Safety;  Powell  Evans, 
member  of  the  recently-appointed  Fire  Com¬ 
mission  of  the  city,  and  Messrs.  Dager  and 
Burns. 

Elects  Officers. — At  the  annual  meeting  of 
the  Underwriters  Association  of  the  Middle 
Department  the  following  officers  were  elected, 
viz.:  U.  0.  Michaels,  president;  E.  A.  Innes 
of  Wilkesbarre,  vice-president. 


Reduce  Automobile  Rates. 

The  Automobile  Underwriters  Conference  met 
at  New  York  last  week  to  consider  a  new 
schedule  of  rates  to  apply  in  the  Eastern  and 
Middle  States.  These  rates  were  adopted  and 
many  were  greatly  reduced.  A  number  of  of¬ 
ficers  of  companies  were  present  and  demurred, 
owing  to  their  lack  of  opportunity  to  give  care¬ 
ful  consideration  to  the  new  schedule,  but  the 
schedule  was  finally  adopted  because  of  the 
competition  that  is  said  to  prevail.  A  change 
in  rates  is  not  deemed  advisable  in  the  West, 
as  there  is  a  contemplated  organization  of  a 
estern  conference. 


Teutonia  Fire  of  Pittsburg. 

At  the  annual  meeting  of  the  board  of  direc¬ 
tors  of  the  Teutonia  Fire  of  Pittsburg,  held  on 
Thursday  last,  Henry  Gerwig,  who  has  served 
as  president  for  thirty-seven  years,  declined  a 
renomination,  but  was  elected  emeritus.  Mr. 
Gerwig,  who  is  eighty-five  years  of  age,  is  the 
only  living  representative  of  the  original  board 
of  directors  which  organized  in  1871.  He  gave 
his  advanced  age  as  the  reason  for  declining 
his  renomination.  C.  W.  Gerwig,  who  has  been 
secretary  for  the  past  twenty-five  years,  was 
elected  president;  Dr.  F.  Blume,  vice-president, 
and  N.  A.  Weed,  secretary. 


John  P.  Hubble  Dies. 

John  P.  Hubble,  State  agent  in  Kentucky  for 
the  National  of  Hartford,  died  Sunday  of  ne¬ 
phritis  at  his  home  at  Louisville  following  a 
long  illness.  He  enjoyed  a  wide  local  agency  and 
field  experience.  He  was  appointed  general  agent 
of  the  old  Greenwich  of  New  York  in  1890,  and 
continued  with  this  company  until  its  reinsurance 
and  later  became  connected  with  the  Queen  of 
New  York  as  city  manager  in  Chicago.  He  was 
afterwards  Cook  county  manager  for  the  Na¬ 
tional,  and  three  years  ago  was  transferred  to 
Kentucky  as  State  agent.  He  was  at  one  time 
secretary  of  the  Western  Union,  and  was  active 
in  an  official  capacity  in  State  organizations. 


Anchor  Reinsures  Iowa  Farm  Risks. 

The  Anchor  Fire  of  Des  Moines  has  reinsured 
its  farm  risks  in  Iowa  in  the  Farmers  of  Cedar 
Rapids.  The  Anchor  will  continue  other  fire 
lines  in  that  State. 


THE  SPECTATOR 

THE  CONGRESSIONAL 
INVESTIGATION. 


Examinations  of  Commercial  and  First 
National  Fire  Completed. 


FAVORABLE  TESTIMONY  BY  L.  J.  WOLFE. 


Fire  Insurance  Companies  Solvent  and  Dividends 
Justified. 

In  the  course  of  the  investigation  being  con¬ 
ducted  by  a  special  committee  of  the  House 
District  Committee  into  the  affairs  of  the  Com¬ 
mercial  Fire  and  the  First  National  Fire  Insur¬ 
ance  Company  at  Washington,  D.  C.,  Lee  J. 
Wolfe,  the  consulting  actuary,  who  recently 
thoroughly  examined  the  two  companies  above 
named,  testified  to  the  effect  that  the  com¬ 
panies  were  both  solvent  and  reasonably  pros¬ 
perous,  that  their  literature  was  not  misleading, 
that  the  dividend  payments  of  the  Commercial 
were  justified,  and  that  no  State  Insurance  De¬ 
partment  would  have  any  right  to  prevent  these 
companies  from  doing  business  in  their  States 
under  present  conditions.  Mr.  Wolfe  testified 
that  the  reports  made  upon  the  two  companies 
by  the  District  of  Columbia  officials  were  sub¬ 
stantially  correct;  that  the  companies  were  en¬ 
tirely  solvent  at  the  date  of  the  purchase  of  the 
Southern  Building,  without  taking  into  account 
any  gain  made  through  the  purchase  of  the 
building,  and  that  they  had  complied  with  re¬ 
quirements  more  severe  than  are  those  of  the 
District  of  Columbia.  He  also  stated  that  the 
Commercial  Fire  had  made  a  profit  through  its 
business  operations,  taking  into  consideration 
the  purchase  of  the  building;  that  all  losses  had 
been  paid  promptly,  that  no  “boom”  stock  had 
been  issued  to  any  officer  or  other  person  with¬ 
out  payment  as  by  other  purchasers,  and  that 
the  real  estate  holdings  of  the  companies,  when 
their  stock  was  entirely  paid  up,  would  form  a 
comparatively  small  portion  of  their  total  as¬ 
sets.  He  also  testified  that  about  sixty-two  per 
cent  of  the  assets  of  the  companies  was  in  liquid 
form,  and  that  this  was  not  excessive. 

There  was  some  sparring  between  the  mem¬ 
bers  of  the  committee  and  Mr.  Wolfe  upon  the 
question  of  the  methods  of  calculating  profits, 
as  to  which  their  ideas  seemed  to  differ.  Hypo¬ 
thetical  questions  as  to  liquidation  values,  etc., 
were  also  discussed,  but  without  any  tangible 
result  being  reached,  Mr.  Wolfe  objecting  to 
some  of  the  suppositions  put  forth  as  being  en¬ 
tirely  out  of  reason.  In  response  to  inquiries 
by  the  company’s  counsel,  he  testified  that  the 
Commercial  Fire  lost  some  money  on  its  under¬ 
writing  last  year,  but  that  it  is  usual  for  a  com¬ 
pany  to  show  an  underwriting  loss,  year  after 
year,  while  it  is  building  up  its  business.  Mr. 
Wolfe  did  not  consider  the  business  results  for 
the  company  last  year  as  being  very  bad  for 
the  Commercial,  considering  the  heavy  losses 
met  with  by  most  companies. 

The  manager  of  the  Southern  building  was 
asked  many  questions  as  to  the  cost  of  run¬ 
ning  the  building,  and  he  testified  that  he  had 
a  method  of  management  which  rendered  the 
Southern  building  one  of  the  most  economical 
in  the  city. 


— The  New  Jersey  Fire  of  Newark  plans  to  erect 
a  home  office  building  at  a  cost  of  $100,000. 


Thursday 

Insurance  Company  of  the  State  < 
of  Illinois. 

The  Illinois  Insurance  Department  is  examin¬ 
ing  the  Insurance  Company  of  the  State  of  Illi¬ 
nois,  Chicago,  preparatory  to  its  liquidation.  Its 
risks  have  all  been  reinsured,  and  once  this  is 
officially  certified  the  directors  can  distribute  the 
surplus  among  the  stockholders,  retaining  the 
capital  stock  for  the  statutory  period.  The  cap¬ 
ital  of  the  Insurance  Company  of  the  State  of 
Illinois  is  $400,000,  and  the  company  will  be  per¬ 
mitted  to  reduce  this  to  $100,000,  the  minimum 
required  of  stock  companies. 


Eastern  Union  Meeting. 

It  developed  at  the  monthly  meeting  of  the 
Eastern  Union,  held  at  New  York  on  Thursday 
last,  that  the  members  are  now  unanimous  in 
support  of  “a  plan  for  Boston  and  the  Metro¬ 
politan  district.”  John  H.  Kelly,  of  the  West¬ 
chester  Fire  of  New  York,  was  elected  to  suc¬ 
ceed  the  late  M.  O.  Brown,  and  A.  F.  Dean,  of 
the  Springfield  Fire  and  Marine  of  Springfield, 
Ill.,  to  succeed  the  late  A.  J.  Harding  as  mem¬ 
bers  of  The  Union.  H.  B.  Alden,  president  of  the 
India  Mutual  of  Boston,  resigned,  as  that  com¬ 
pany  has  retired  from  the  field. 


George  A.  Mowry  to  Manage  Twin  City. 

George  A.  Mowry,  State  agent  in  Minnesota 
for  the  German-American  of  New  York,  has  re¬ 
signed  to  take  up  the  management  of  the  Twin 
City  Fire  of  Minneapolis,  which  he  has  been 
organizing  for  some  time  past.  He  has  been 
succeeded  by  C.  A.  Allen,  who  has  been  his  spe¬ 
cial  agent,  and  R.  J.  Jordan,  who  was  in  the  field 
for  the  Consolidated  Fire  and  Marine  of  Minne¬ 
apolis,  has  been  made  special  agent. 


Hamburg=Bremen  Change. 

The  Western  department  of  the  Hamburg- 
Bremen  Fire  of  Hamburg,  with  headquarters  at 
Chicago,  now  conducted  under  the  firm  name  of 
Witkowsky  &  Affeld,  will  be  managed  hereafter 
by  Conrad  Witkowsky,  the  senior  partner  of 
the  firm.  Witkowsky  &  Affeld  will  continue  as 
Chicago  agents  of  the  company. 


Milwaukee  Mechanics  Insurance  Corn- 
pany,  Milwaukee. 

In  the  past  year  the  old  Milwaukee  Mechanics 
Insurance  Company  of  Milwaukee  has  continued 
its  habit  of  yearly  substantially  increasing  its 
surplus  as  to  policyholders.  The  latter  item  has 
advanced  in  the  last  few  years  as  follows:  From 
$1,163,031  on  January  1,  1909,  to  $1,214,513  on 
January  1,  1910;  to  $1,300,333  on  January  1,  1911; 
to  $1,663,655  on  January  1,  1912,  and  to  $1,788,- 
259  on  January  1,  1913.  The  sixty-first  annual 
statement  of  the  Milwaukee  Mechanics  shows 
$4,341,038  of  resources,  with  an  unearned  pre¬ 
mium  fund  of  $2,258,381,  a  paid-up  capital  of 
$1,000,000,  and  a  net  surplus  of  $788,259.  The  of¬ 
ficers  of  this  strong  and  progressive  company 
are:  President,  Wm.  L.  Jones;  vice-president, 
Charles  H.  Yunker;  second  vice-president,  G.  W. 
Grossenbach;  secretary,  Oscar  Griebling;  assist¬ 
ant-secretary,  Emil  Teich. 


G.  I.  Rockwood’s  Lecture  Postponed. 

The  talk  which  was  to  have  been  made  Febru¬ 
ary  4  by  George  I.  Rockwood,  under  the  auspices 
of  the  Barebones  Alumni  Association  of  the  In- 
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surance  Society  of  New  York,  has  been  post¬ 
poned  owing  to  the  inability  to  secure  a  suit¬ 
able  meeting  room.  The  subject  scheduled  was 
"Automatic  Sprinklers:  Engineering  Difficul¬ 
ties.” 


ARSON  INVESTIGATIONS. 


Indictments  of  Thirty  Persons  Expected 
in  New  York. 


Sovereign  Reinsures  United  States  Risks. 

The  United  States  business  of  the  Sovereign 
Fire  of  Toronto  was  reinsured  in  the  Globe  and 
Rutgers  of  New  York  on  Tuesday  last.  The 
contract  signed  provides  for  the  reinsurance  of 
all  the  risks  the  Sovereign  has  under  policies 
which  expire  on  or  before  December  31,  1913.  It 
is  the  intention  of  the  Canadian  company  to 
cancel  all  policies  expiring  after  1913. 


Examine  Bloomfield,  III. 

The  Engineers  of  the  National  Board  of  Fire 
Underwriters,  who  have  completed  an  examina¬ 
tion  of  Bloomington,  Ill.,  report  that  the  city  is 
in  danger  of  serious  block  fires.  The  depart¬ 
ment,  it  says,  is  undermanned,  and  the  water 
supply  deficient. 


W.  L.  Reynolds  Dies. 

W.  L.  Reynolds,  former  general  agent  in 
Georgia  for  the  German-American  of  New  York, 
and  one  of  the  most  prominent  fire  insurance 
men  in  the  South,  died  at  Atlanta  Friday  last, 
following  a  brief  illness.  He  resided  at  Birm¬ 
ingham,  Ala. 


Statements  of  Fire  Companies  for  1912. 


COMPANIES. 


Agricultural,  Watertown 
Alliance,  Philadelphia . . . 

American  Fire,  Phila . 

Atlantic  City  Fire,  Atl.  Cy. 
Birmingham  Fire,  Pittsb’g. 
Camden  Fire,  Camden. . . . 

Carolina,  Wilmington . 

Commercial  Fire,  Wash’ton 
Continental,  New  York .  . . 
County  Fire,  Philadelphia . 
Dubuque  F.  and  M.,  Dub. 
Farmers  Mut.,  Wilmington 

Fidelity,  Des  Moines . 

Fidelity-Phenix,  New  York 
Firemans  Fund,  San  Fran. 
First  National,  Washington 
Forest  City,  Rockford.  .  .  . 

Franklin,  Phila . 

German  Alliance,  N.  Y . . . . 
German-American,  N.  Y. . . 

German  Fire,  Peoria . 

German  Sec.,  Louisville. . . 
Girard  F.  and  M.,  Phila. 

Home,  New  York . 

Ins.  Co.  of  N.  Amer.,  Phila. 
Ins.  Co.  of  State  of  Pa. . . . 
Lumber,  New  York  .  . . 
Maryland  Motor  Car.Balto 
Middlewest,  Valley  City.. . 
Mill  Owners  Mut.,  Des  M . 
Mut.  Fire,  Sandy  Spring  b . 
National  Union,  Pittsburgh 
Niagara  Fire,  New  York .  . 
North  Branch,  Sunbury  d . 
Northwestern  F.&M.,Minn 
Paper  Mill  Mut.,  Boston 
Pennsylvania  Fire,  Phila 
St.  Paul  F.  &  M„  St.  Paul 
Savannah  Fire,  Savannah. 
State  Dwelling  Ho.,  Conc’d 
United  American,  Mil 
Virginia  F.  &  M„  Richm’d 
Vulcan  Fire,  Oakland,  Cal. 
Westchester  Fire,  N.  Y 
Western  Millers  Mut.,  K  C 


Total 
Assets, 
Jan.  1, 
1913. 


4,189,617 

2,238,629 

692,809 

287,981 

499,536 

2,942,665 

123,142 

925,751 

27,070,031 

1,222,151 

1,474,707 

326,783 

164,843 

15,145,086 

9,268,924 

969.377 
790,509 

3,362,815 

1,866,551 

21,238,425 

1,010,899 

190,351 

2,553,905 

33,406,435 

17,816,189 

3.703,189 

834,448 

414,429 

341.212 
413,136 
351,190 

4,136,638 

6,981,389 

cl24,820 

990,007 

239,382 

7,855,611 

8,785,319 

157.213 
51,919 

253,211 

1,641,608 

923,839 

5,363,271 

255.377 


Surplus  as  to 
Policyholders. 


Jan.  1, 
1912. 


$ 

1,828,264 

1,249,426 

334,165 

245,844 

384,671 

1,243,325 

87,134 

276,397 

15,999,832 

628,415 

541,438 

304,412 

61,087 

6,727,756 

4,081,461 


444,289 
1,227,232 
1,241,787 
11,204,426 
372,782 
172,627 
918,228 
1 1 6,815,441 
8,303,901 
1,239,770 
479,548 
111,499 
243,197 
179,004 
346,946 
1,532,096 
3,475,199 


556,845 

119,138 

3,034,890 

2,677,716 

149,256 

42,020 

150,608 

863,505 


1,791,977 

217,588 


Jan.  1, 
1913. 


16,' 
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•  J  Excluding  $1,800,000  conflagration  surplus.  §  Ca 
increased  in  1912  from  $200,000  to  $460,619.  a  Inclu 
remsurance  reserve,  b  Year  ended  December  1,1912.  t 
loro®  ??’  .  secured  notes.  d  Commenced  business  I 
1M12.  g  Capital  increased  in  1912  from  $100,000  to  $200, 0( 


MANY  ARRESTS  MADE. 


Evidence  Secured  of  “  Trust  ”  Existence  in 
Chicago  as  Well  as  New  York. 

The  so-called  “Arson  Trust,”  according  to  the 
evidence  secured  by  the  State  attorneys,  is  ac¬ 
tive  in  Chicago  as  well  as  New  York,  where  the 
first  evidence  to  this  fact  was  disclosed.  A 
number  of  indictments  have  been  returned  and 
arrests  made  in  each  city.  Robert  J.  Rubin,  an 
adjuster  of  203  Broadway,  New  York,  was  ar¬ 
rested  following  a  confession  made  by  Isadore 
Stein,  known  as  "Izzy  the  Painter,”  convicted 
head  of  the  “trust.”  It  is  alleged  in  the  indict¬ 
ment  that  Rubin  worked  with  Stein  in  connec¬ 
tion  with  several  fires.  The  indictment  was  re¬ 
turned  after  Stein,  Samuel  Gold,  and  several 
firemen  had  appeared  before  the  grand  jury. 
Kolman  Newmark,  an  adjuster  of  56  Pine  street, 
New  York,  has  been  arrested  on  a  charge  of  fil¬ 
ing  false  proof  of  loss.  He  was  held  in  $3000 
bail  by  Justice  Goff.  This  indictment  was  re¬ 
turned  on  the  confession  of  Gold  and  Stein. 
“Izzy  the  Painter”  in  his  confession  said  he  set 
fires  for  the  consideration  of  $25  each,  but  that 
sometimes  he  received  as  high  as  $50  for  the 
work. 

State  Attorney  Hayne  of  Illinois  summoned 
fourteen  insurance  adjusters  before  him  last 
week,  including  one  man  who  was  indicted  last 
summer  on  an  arson  charge.  Joseph  Clark,  an 
adjuster,  was  arrested  on  a  charge  of  having  at¬ 
tempted  to  bribe  Assistant  State  Attorney  Ed¬ 
win  J.  Raber  of  Illinois  in  connection  with  a 
grand  jury  investigation  of  charges  of  arson 
against  the  Covitz  Brothers,  who  were  arrested 
following  a  fire  at  their  place  of  business  on 
November  5.  The  allegation  is  made  that  Clark 
gave  Raber  $250  of  $1000  promised  if  the  grand 
jury  was  instructed  to  vote  a  “no  bill”  in  the 
case  of  the  Covitz  Brothers.  A  claim  of  $35,000 
is  being  held  lip  pending  the  outcome  of  the 
grand  jury’s  investigation.  Clark  in  a  state¬ 
ment  said:  ‘That  money  was  not  a  bribe.  It 
was  to  insure  that  we  would  be  treated  right  and 
have  the  case  disposed  cf  before  this  grand 
jury.” 

The  New  York  grand  jury  returned  five  in¬ 
dictments  on  Monday  last  in  connection  with  the 
“Arson  Trust.”  Henry  C.  Freeman,  an  ad¬ 
juster,  and  Abraham  Schlichten,  an  express 
driver,  surrendered  themselves  to  the  District 
Attorney’s  office.  The  names  of  the  others  were 
not  made  public,  but  the  warrants  have  been  is¬ 
sued.  According  to  the  statement  of  Assistant 
District  Attorney  Weller,  there  will  be  about 
thirty  more  arrests  in  the  "trust,”  and  that  he 
had  been  able  to  reach  the  leaders.  He  said  he 
was  ready  to  proceed  against  them,  and  indict¬ 
ments  would  be  returned  this  week. 


NUMEROUS  FIELD  CHANGES. 

Walter  Grupe  has  been  appointed  executive 
special  agent  for  the  marine  and  transportation 
department  in  the  Central  West,  with  head¬ 
quarters  at  Chicago,  for  the  Hartford  Fire  of 
Hartford.  He  was  formerly  with  the  Insurance 
Agency  Company  of  St.  Louis. 

Harry  A.  Sundberg,  formerly  special  agent  for 
the  Insurance  Company  of  the  State  of  Illinois 
of  Chicago  for  the  Northwest,  has  been  ap¬ 
pointed  special  agent  for  the  Peoples  National 
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Fire  of  Philadelphia  in  Minnesota  and  Wiscon¬ 
sin.  D.  H.  Hartwell,  Jr.,  has  been  made  special 
agent  for  that  company  in  Iowa  and  Nebraska, 
with  headquarters  at  Omaha. 

Edward  M.  Liljebald,  an  examiner  in  the 
Western  department  of  the  Commercial  Union 
of  London,  has  been  appointed  special  agent  for 
that  company  in  Ohio. 

Paul  Sommers  of  Denver,  special  agent  in  the 
mountain  field  for  the  Scottish  Union  of  Edin¬ 
burgh,  has  Deen  t-ansferred  to  Ohio,  where  he 
will  be  special  agent  for  that  State,  with  head¬ 
quarters  at  Columbus. 

Howard  E.  Paine  has  been  appointed  head 
suburban  agent  in  the  New  York  field  for  the 
County  Fire  of  Philadelphia. 

Charles  E.  Curtis  has  been  appointed  State 
agent  for  the  Calumet  Fire  of  Chicago  in  Ohio. 
He  was  formerly  assistant  secretary  of  that 
company,  and  later  in  the  adjusting  business  at 
Cleveland. 

W.  L.  Foreman,  State  agent  for  the  New  York 
Underwriters  for  Oklahoma,  has  resigned  to  take 
charge  of  the  Texas  field  for  the  Georgia  Home. 
He  will  make  his  headquarters  in  Dallas,  and 
left  for  that  city  this  week. 

R.  H.  Patterson  has  been  appointed  as  Okla¬ 
homa  special  agent  for  Cochran,  Thomas  &  Co. 
of  Dallas,  Texas.  He  succeeds  W.  E.  Lamar, 
resigned. 

Robert  L.  Mouk  succeeds  the  late  Jasper  E. 
Wilhelm  as  State  agent  for  the  Keystone  Under¬ 
writers  of  Pittsburg  in  Ohio  and  Illinois.  He 
was  formerly  with  the  Columbia  of  Dayton. 

Herbert  W.  Robertson,  a  local  agent  at  Hen¬ 
derson,  has  been  appointed  special  agent  in  that 
State  for  the  Henry  Clay  Fire  of  Lexington,  Ky. 
He  succeeds  John  Sewards,  resigned. 

Frank  M.  Bishop,  Missouri  special  agent  for 
the  New  York  Underwriters,  has  been  special 
agent  in  Illinois,  Wisconsin  and  Minnesota  for 
the  Caledonia  of  Edinburgh. 

George  M.  Graham,  special  agent  in  Indiana 
for  the  Hanover  Fire  of  New  York,  has  been  ap¬ 
pointed  State  agent  for  North  Dakota,  succeed¬ 
ing  Charles  S.  Whittlesey,  resigned. 

C.  T.  Beasley  of  Des  Moines,  la.,  has  been  ap¬ 
pointed  special  agent  in  South  Dakota  for  the 
Security  of  New  York  and  the  Reliance  of 
Philadelphia.  He  was  formerly  with  the  Hawk- 
eye-Des  Moines  of  Des  Moines  in  that  field. 

L.  D.  Speed  has  been  appointed  special  agent 
in  Ohio  and  Indiana  for  the  Niagara-Detroit 
Underwriters  of  New  York. 

Chester  Deering  has  been  appointed  general 
agent  in  Oregon  for  the  Detroit  Fire  and  Ma¬ 
rine  of  Detroit.  The  Reliance  Insurance  Com¬ 
pany  of  Philadelphia  has  named  Charles  A. 
Morgan  for  its  general  agent  in  Oregon,  and  the 
Rhode  Island  of  Providence  will  be  represented 
by  E.  L.  Pettis  as  general  agent  in  that  State. 

The  Charles  A.  Weathered  Company,  of  Waco, 
Tex.,  has  been  appointed  agents  for  the  Nord- 
Deutsche  of  Hamburg.  The  agency  of  the  Phila¬ 
delphia  Underwriters  of  Philadelphia  has  been 
transferred  from  Walter  V.  Fort  &  Co.  to  the 
Weathered  agency. 

George  R.  Burglehaus  has  been  appointed  State 
agent  in  Indiana  for  the  Calumet  Fire  of  Chi¬ 
cago,  with  headquarters  at  Terre  Haute.  He 
was  formerly  special  inspector  in  the  Eastern 
cities  for  that  company. 


Great  Southern  Fire  of  Louisville. 

LOUISVILLE,  January  20. — The  Kentucky  In¬ 
surance  Department  began  an  examination  of 
the  Great  Southern  Fire  to-day,  preparatory  to 
passing  upon  its  application  for  a  license.  It  is 
expected  that  the  examination  will  be  completed 
and  a  license  issued  by  February  1.  Two  well- 
known  underwriters  who  are  under  consideration 
for  the  post  of  manager  will  confer  with  execu¬ 
tives  of  the  company  this  week.  Albert  J. 
Heliker  has  been  in  charge  of  the  promotion 
and  organization  of  the  company,  which  he  will 
turn  over  to  the  officers  in  excellent  condition. 


New  Jersey  Field  Clifb  Election. 

The  New  Jersey  Field  Club  has  elected  officers 
as  follows:  Frank  M.  Taylor,  Hartford  Fire  of 
Hartford,  president;  A.  N.  Hamilton,  Royal 
Exchange  of  Liverpool,  vice-president;  H.  E. 
Griswold,  Phcenix  of  Hartford,  secretary  and 
treasurer.  G.  E.  Enderly,  of  the  New  York  Under¬ 
writers  Agency  of  New  York,  was  elected  chair¬ 
man  of  the  executive  committee. 
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ADDITIONAL  AMENDMENTS 


New  York  Insurance  Department 
Proposes  Many  Changes. 


STATE  TO  BEAR  EXAMINATION  CHANGES. 


Other  Minor  Changes  to  Eliminate  Ambiguity. 

ALBANY,  January  22. — The  following  addi¬ 
tional  billg  have  been  introduced  at  the  request 
of  the  New  York  Insurance  Department: 

Inserting  in  Sec.  63  of  the  Insurance  Law  a 
new  subdivision  (12)  providing  that  after  the 
Superintendent  of  Insurance  has  commenced 
proceedings  under  an  order  for  liquidation  of 
an  insurance  company,  he  may  remove  the  prin¬ 
cipal  officers  of  the  insurance  company  in  liqui¬ 
dation  to  the  County  of  Albany. 

Amending  Sec.  7  by  providing  that  the  ex¬ 
penses  of  every  examination  or  other  investi¬ 
gation  required  by  the  Insurance  Law  shall  be 
borne  by  the  State. 

Amending  the  Insurance  Law  (Sec.  52)  to  pro¬ 
vide  for  the  presentation  to  the  Superintendent 
of  Insurance  of  an  amendment  to  the  charter  or 
certificate  instead  of  the  amended  charter  or 
certificate. 

Amending  the  Insurance  Law  (Sec.  48)  in  re¬ 
lation  to  the  contents  of  advertisements.  It 
makes  these  provisions,  now  applicable  to  fire 
insurance  corporations,  apply  to  all  insurance 
doing  business  in  this  State.  It  also  provides 
that  the  statement  in  an  advertisement  purport¬ 
ing  to  make  known  the  financial  standing  of  the 
company  shall  state,  in  addition  to  the  capital 
in  the  United  States  branch  actually  paid  in 
in  cash,  the  assets  owned  and  the  liabilities,  in¬ 
cluding  the  premium  and  loss  reserves  required 
by  law.  The  forfeitures  for  violation  of  this 
section  are  to  be  paid  into  the  treasury  of  the 
State. 

Amending  the  penal  law  (Sec.  1199)  by  strik¬ 
ing  out  the  provision  permitting  the  Superin¬ 
tendent  of  Insurance  to  specially  authorize  a 
person  to  solicit  business  for  the  foreign  insur¬ 
ance  corporation  which  has  not  filed  in  the  In¬ 
surance  Superintendent’s  office  a  written  desig¬ 
nation  of  the  Insurance  Superintendent  as  its 
attorney  upon  whom  all  lawful  process  in  any 
action  or  proceeding  against  the  corporation 
may  be  served. 


The  Home  Insurance  Company,  New  York. 

Last  week  the  directors  of  the  Home  Insur¬ 
ance  Company  of  New  York  declared  a  semi¬ 
annual  dividend  of  20  per  cent,  or  at  the  rate 
of  40  per  cent  per  annum — the  rate  in  1911  hav¬ 
ing  been  35  per  cent,  in  1910  30  per  cent,  in 
1909  25  per  cent,  and  in  1908  20  per  cent.  The 
increasing  earnings  of  the  company  have  thor¬ 
oughly  justified  these  increases  in  dividends,  as 
is  evidenced  by  the  ability  of  the  company  to 
show  large  annual  increases  in  surplus  in  addi¬ 
tion  to  having  set  aside  in  the  course  of  the  last 
four  years  a  reserve  as  conflagration  surplus  of 
$1,800,000. 

The  principal  gains  in  1912,  as  shown  by  the 
Home’s  119th  semi-annual  statement  as  of 
January  1,  1913,  are  as  follows:  In  assets, 
$1,259,869;  in  unearned  premium  reserve,  $542,- 
785,  and  in  net  surplus  $536,314.  It  may  be  said 
that  in  the  statement  the  conflagration  reserve 
is  treated  as  a  liability,  and  is  not  included  in 
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the  net  surplus.  The  surplus  as  to  policy¬ 
holders,  including  capital  of  $3,000,000,  confla¬ 
gration  surplus  of  $1,800,000,  and  net  surplus  of 
$14,351,755,  aggregates  $19,151,755.  It  will  be 
noted  that  this  surplus  constitutes  nearly  60  per 
cent  of  the  company’s  total  assets,  which 
amount  to  $33,406,435.  The  company’s  reserve 
premium  fund  now  stands  at  $12,341,420.  The 
record  of  the  Home  in  the  last  five  years  has 
been  little  short  of  marvelous,  and  the  Home 
is  recognized  as  one  of  the  most  important  and 
best-managed  companies  in  the  world.  Its  of¬ 
ficers  are  the  following:  President,  Elbridge  G. 
Snow;  vice-presidents,  Frederic  C.  Buswell  and 
Clarence  A.  Ludlum;  vice-president  and  secre¬ 
tary,  Charles  L.  Tyner;  secretary,  A.  M.  Burtis; 
assistant  secretaries,  Henry  J.  Ferris,  Howard 
P.  Moore  and  Vincent  P.  Wyatt. 


Continental  (Fire)  Insurance  Company, 
New  York;  Fidelity=Phenix  Fire  In= 
surance  Company,  New  York. 

Handsome  gains  in  all  essential  items  of  its 
financial  str  tement  mark  the  close  of  the  year 
1912  for  the  Continental  (Fire)  Insurance  Com¬ 
pany  of  New  York.  The  as^  ts  increased  $1,493,- 
452,  the  unearned  premium  reserve  increased 
$499,433,  and  the  net  surplus  advanced  $490,159. 
This  latter  item  would  have  been  $500,000  larger 
but  for  the  inclusion  in  the  liabilities  of  $500,- 
000  reserved  for  dividend  payable  January  2, 
1913.  The  Continental  now  possesses  resources 
amounting  to  $27,070,031,  with  a  surplus  as  to 
policyholders  of  $16,489,991,  including  $2,000,000 
capital.  The  Continental  keeps  most  of  its  as¬ 
sets  in  readily  available  form,  invested  in  ex¬ 
cellent  bonds  and  stocks.  The  company’s  success 
in  making  profitable  investments  has  for  years 
been  noted  by  careful  observers.  Henry  Evans, 
president  of  the  Continental,  has  a  well-merited 
reputation  as  a  financi  and  underwriter,  and 
is  ably  assisted  in  the  management  of  the  Con¬ 
tinental  and  its  allied  institution,  the  Fidelity- 
Phenix  Fire  Insurance  Company,  by  the  follow¬ 
ing-named  officers:  Vice-president,  Geo.  E. 
Kline;  second  vice-president  and  secretary,  J.  E. 
Lopez;  second  vice-president  and  counsel,  David 
Rumsey;  secretaries,  C.  R.  Tuttle,  J.  A.  Swin- 
nerton,  F.  R.  Millard  and  Ernest  Sturm;  audi¬ 
tor,  C.  A.  Cross.  Numbered  among  the  direc¬ 
tors  of  the  Continental  and  the  Fidelity-Phenix 
are  men  of  national  reputation  in  business  cir¬ 
cles. 

The  Fidelity-Phenix  Fire  now  has  $15,145,086 
of  assets,  with  a  policyholders’  surplus  of 
$7,099,670,  including  its  capital  of  $2,500,000. 
During  1912  these  gains  were  made:  In  assets, 
$811,663;  in  unearned  premium  fund,  $265,099, 
and  in  net  surplus,  $371,914. 


Cleveland  National  Fire  Insurance  Co. 

There  is  in  process  of  organization  at  Cleve¬ 
land,  Ohio,  the  Cleveland  National  Fire  Insur¬ 
ance  Company,  which  is  to  have  a  capital  of 
$1,000,000,  and  an  equal  amount  of  surplus.  The 
organization  work  is  in  charge  of  James  Edgar 
Milliken  as  general  manager,  and  a  partial  list 
of  the  proposed  officers  and  directors  of  the 
company  contains  the  names  of  men  not  only 
well  known  in  Ohio,  but  also  some  of  national 
repute.  Among  these  are:  Hyman  D.  Davis, 
United  States  Marshal  at  Cleveland,  and  for¬ 
merly  State  Fire  Marshal  for  Ohio;  A.  L.  Gar- 
ford  of  Elyria,  Ohio,  formerly  candidate  for 
Governor;  C.  E.  Ward,  of  New  London,  Ohio; 
E.  C.  Kimball  of  Conneaut,  Ohio;  R.  J.  Christy 
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of  Fremont,  Ohio;  John  Hays  Hammond  of 
Gloucester,  Mass.,  who  represented  the  United 
States  at  the  coronation  of  King  George  at  Lon¬ 
don;  Hon.  O.  B.  Brown  of  Dayton,  Ohio,  for¬ 
merly  candidate  for  Governor;  Colonel  R.  P. 
Scott,  Cadiz,  Ohio;  H.  E.  Talbott  of  Dayton, 
Ohio;  C.  E.  Sheldon  of  Akron,  Ohio;  W.  W. 
Fisher  of  Bellefontaine,  Ohio;  Charles  B.  Sala 
of  Canton,  Ohio;  E.  H.  Turner  of  Youngstown, 
Ohio;  Andrew  H.  Noah  of  Akron,  Ohio,  and  N. 
C.  Stone  of  Akron,  Ohio.  The  above-named 
gentlemen  are  widely  known  in  banking  and 
business  circles.  Similarly,  a  number  of  other 
prominent  business  men  of  Ohio  are  to  be  as¬ 
sociate  directors,  and  the  company  has  already 
interested  in  it  some  twenty  practical  insurance 
men  located  in  various  large  cities  of  the 
country.  Mr.  Milliken  has  been  prominently 
identified  with  some  of  the  largest  insurance 
companies,  and  during  the  last  seven  years  has 
assisted  in  the  promotion  of  life  and  fire  insur¬ 
ance  companies,  as  well  as  other  business  organ¬ 
izations,  and  is  highly  commended  by  bankers  in 
his  home  city,  Kansas  City,  Mo.,  where  he  is  a 
member  of  the  firm  of  Milliken  &  Mastin.  It  is 
understood  that  the  gathering  of  the  capital 
for  the  Cleveland  National  Fire  is  progressing 
satisfactorily. 


The  Commercial  and  the  First  National. 

The  results  of  the  examinations  of  the  Com¬ 
mercial  Fire  Insurance  Company  and  the  First 
National  Fire  Insurance  Company,  both  of 
Washington,  D.  C.,  recently  completed  by  Ac¬ 
tuary  S.  H.  Wolfe,  have  been  published,  and  the 
statements  show  the  companies  named  to  be  in 
strong  financial  condition.  As  of  December  31, 
1912,  the  Commercial  Fire’s  statement  shows 
assets  aggregating  $925,751,  with  a  surplus  as  to 
policyholders  of  $704,179.  This  latter  item  com¬ 
prises  $430,790  of  fully  paid-up  capital  stock, 
$29,829  of  partially  paid-up  capital  stock,  and  a 
net  surplus  of  $243,560.  In  addition,  the  Com¬ 
mercial  had  some  $200,000  of  subscribed  capital 
and  surplus  not  included  in  the  statement. 

The  statement  of  the  First  National  Fire  ex¬ 
hibits  assets  aggregating  $969,377,  with  a  policy¬ 
holders’  surplus  of  $952,467,  constituted  as  fol¬ 
lows:  Capital  stock  fully  paid  up,  $320,675; 
capital  stock  partially  paid  up,  $167,613;  net  sur¬ 
plus,  $464,179.  We  are  informed  that  on  Janu¬ 
ary  16,  1913,  the  subscribed  capital  and  surplus 
of  the  First  National  Fire  aggregated  $1,769,- 
650.  The  companies  named  are  entering  new 
territory,  and  it  is  understood  that  they  will 
issue  an  underwriter’s  policy  which  will  be 
backed  by  the  assets  of  both  companies.  The 
purpose  of  this  plan  is  to  reduce  the  underwrit¬ 
ing  expenses  of  the  two  companies.  The  in¬ 
vestigation  into  the  value  of  the  Southern 
Building,  which  was  jointly  purchased  by  these 
companies,  developed  testimony  from  a  number 
of  the  foremost  builders  of  the  United  States 
and  experts  as  to  land  values  that  the  property 
is  worth  more  than  it  is  carried  at  in  the  com¬ 
panies’  statements.  However,  aside  from  a 
profit  in  the  building,  both  companies  show  am¬ 
ple  assets. 


Fire  Notes.’ 

— The  Hartford  Board  of  Fire  Underwriters  has 
reduced  the  rates  in  the  residence  district  of  that 
city  twenty  per  cent,  to  take  effect  February  1. 

— The  New  Haven  Board  of  Fire  Underwriters  has 
elected  Charles  E.  Burton  president:  J.  R.  North, 
vice-president,  and  C.  C.  Chalker,  secretary  and  treas¬ 
urer. 

— Engineers  of  the  National  Board  of  Fire  Under- 
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l  writers  who  have  completed  an  examination  of 
|  Worcester,  Mass.,  commend  the  fire  department,  but 
|  criticised  the  class  of  building  construction. 

— The  book  of  valuations  of  securities  owned  by 
insurance  companies,  prepared  for  the  use  of  the  com¬ 
panies  in  making  up  their  annual  statements,  has 
i  been  issued  on  behalf  of  the  New  York  and  other 
State  Insurance  Departments. 

— “Mistah  Robinson’s  Remembery  Book”  is  the 
title  of  a  vest-pocket  daily  memorandum  book,  bright¬ 
ened  by  many  of  Mistah  Robinson’s  apt  and  humor¬ 
ous  remarks,  with  numerous  appropriate  illustrations. 
It  is  issued  by  the  Rough  Notes  Company,  and  was 
edited  and  illustrated  by  Irving  Williams. 


CASUALTY,  SURETY  & 
MISCELLANEOUS. 


CRITICISES  REPORT. 


Iowa  Governor  Finds  Fault  with  Recom= 
mendations  of  State  Employer’s 
Liability  Commission. 

DES  MOINES,  January  11.-  Governor  B.  F. 
Carroll,  in  his  annual  message  to  the  Iowa 
Legislature,  makes  some  radical  criticisms  of 
the  report  of  the  Iowa  Employers  Liability  Com¬ 
mission,  which  recommends  a  measure  that  is 
destined  to  become  an  important  bone  of  con¬ 
tention  at  the  assembly,  which  began  this  week. 
He  presages  his  criticism  by  stating  that  his 
criticisms  are  not  to  be  considered  as  unfriendly 
or  as  minimizing  the  work  of  the  commission. 
But  he  says  that  he  is  moved  to  suggest  modi¬ 
fications  after  lengthy  conference  with  experts. 

The  Governor  declares  that  the  act  as  recom¬ 
mended  to  the  legislature  is  bad  in  the  first  in¬ 
stance  by  stating  that  its  benefits  shall  accrue 
only  in  those  instances  in  which  the  employer 
has  five  or  more  employees.  The  Governor  says 
men  employing  less  than  five  should  not  be  thus 
discriminated  against  because  the  hazard  and 
exposure  might  be  more  pronounced  than  in  a 
neighboring  and  much  larger  plant.  “If  he 
should  employ  three  men  part  of  the  time,  and 
ten  part  of  the  season,  where  would  he  stand?” 
queries  the  Governor,  who  says  the  section  is 
“unwise  and  unnecessary.” 

Taking  up  the  question  of  an  enforced  mem¬ 
bership  by  each  employer  in  a  mutual  associa¬ 
tion  created  by  the  State,  the  Governor  shows 
that  the  proposed  measure  provides  for  a  lien 
against  the  property  of  the  employer  to  make 
good  the  claims  of  an  injured  party.  This,  says 
the  Governor,  hazards  the  commercial  credit  of 
the  employer.  He  asks  whether  the  injured 
workmen  should  not  look  to  the  association  for 
his  benefits.  He  is  in  favor  with  the  idea  of 
making  the  act  compulsory  because  it  makes  the 
avoidance  of  its  provisions  difficult.  But  he  is 
not  in  sympathy  with  that  provision  requiring 
the  employer  or  employee  to  renew  his  rejection 
within  thirty  days  before  the  termination  of  one 
year  after  it  has  been  originally  filed.  This,  he 
says,  would  work  a  hardship  upon  the  employee, 
because  it  would  require  him  to  keep  track  of 
the  lapse  of  time  to  know  whether  or  not  the 
employer  was  still  under  the  law.  He  would 
make  rejection  effective  until  waived. 

As  to  starting  the  compensation  within  fifteen 
days  after  the  injury,  the  Governor  says  it  would 
be  wiser  if  at  that  time  the  employer  be  re¬ 
lieved  from  further  liability  for  medical  and 
hospital  services.  Otherwise,  he  says,  malinger¬ 
ing  is  encouraged.  The  appointment  of  the  com¬ 
mission  at  the  hands  (first)  of  the  supreme 
court,  and  then  by  the  Governor,  is  pronounced 
by  Governor  Carroll  to  be  dangerous  and  un¬ 
fortunate  because  it  transfers  possible  political 
pressure  from  the  Governor  to  the  supreme  court. 
Let  the  Governor  appoint  the  commission  on  his 
own  initiative  and  let  the  terms  be  not  more 
than  four  to  six  years,  he  says. 

The  Governor  points  out  that  it  will  be  a  tre¬ 
mendous  task  for  the  State  to  launch  its  mutual 
concern.  He  supposes  that  there  will  be  15,000 
members  to  bring  in.  Where  will  the  board  of 
directors  obtain  a  sufficient  number  of  qualified 
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and  experienced  insurance  actuaries,  under¬ 
writers  and  clerks  to  immediately  perform  the 
enormous  task  of  and  highly  technical  labor  of 
insuring  15,000  risks,  at  the  same  time  group¬ 
ing  them,  inspecting  them,  classify  the  degree 
of  risk  and  injury,  attend  to  the  inevitable  cor¬ 
respondence,  collect  the  premiums  and  pay  the 
benefits  he  asks. 

"I  am  afraid  that  the  first  days  of  its  exist¬ 
ence  would  render  the  condition  of  the  associa¬ 
tion  so  chaotic  that  further  continuance  would 
be  impossible,”  says  the  Governor.  He  recom¬ 
mends  the  Masachusetts  plan,  which  gives  the 
employer  his  option  as  between  the  State  asso¬ 
ciation  and  an  organized  insurance  company. 

The  provisions  for  requiring  a  larger  amount 
of  reinsurance,  as  the  membership  increases,  is 
declared  by  the  Governor  to  be  so  formulated  as 
to  he  contrary  to  the  logic  of  insurance.  He 
says,  further,  that  the  act  prescribes  a  method 
so  vague  as  to  be  difficult.  He  would  leave  the 
item  of  reinsurance  with  the  board  of  directors. 

The  Governor  suggests  that  to  leave  the  con¬ 
tingent  liability  unlimited  would  cause  employ¬ 
ers  untold  anxiety,  affect  their  credit,  and  be 
unjust. 

The  Governor  suggests  that  in  cases  of  arbi¬ 
tration,  the  commission  act  as  reviewers  and  op¬ 
poses  the  provisions  in  the  bill  requiring  that 
one  member  of  the  commission  act  as  third 
member  of  the  arbitration  board. 


Object  to  Minnesota  Compensation 
Measure. 

A  vigorous  protest  has  been  made  by  W.  E. 
McEwen,  former  Labor  Commissioner  of  Min¬ 
nesota,  and  secretary  of  the  State  Federation 
of  Labor,  before  the  special  Senate  committee 
on  employers’  liability  in  that  State  against  the 
bill  now  in  the  committee’s  hand.  Mr.  McEwen 
protested  against  the  optional  feature  of  the 
measure,  saying  that  labor  wants  it  made  com¬ 
pulsory  if  possible,  and  makes  objections  to  five 
other  features.  Mr.  McEwen  said  that  the  maxi¬ 
mum  compensation  in  case  of  injury  should  not 
be  less  than  $15  a  week,  and  $5000  for  total  dis¬ 
ability  or  death.  He  said  that  labor  wants, 
most  of  all,  a  State  Insurance  Law  like  that  of 
Washington,  but  will  be  satisfied  with  the  State 
Bar  Association  bill,  and  regards  almost  any 
kind  of  compensation  act  as  better  than  the 
present  system.  The  committee,  it  is  expected, 
will  exclude  railroad  employees  engaged  in  in- 
ter-State  traffic  from  the  bill,  as  they  are  to  be 
covered  in  the  Federal  act.  An  effort  also  will 
he  made  to  exempt  agricultural  laborers,  as 
farmers  have  protested  against  the  possible 
consequences  of  an  act  covering  them. 


Ocean  Accident  and  Guarantee 
Corporation. 

The  annual  statement  of  the  United  States 
branch  of  the  Ocean  Accident  and  Guarantee 
Corporation  of  London  covering  the  year  ending 
December  31,  1912,  should  prove  a  source  of 
gratification  to  both  stockholders  and  policy¬ 
holders.  The  premium  income  for  the  year 
reached  the  figure  of  $4,032,899  and  the  total  in¬ 
come  $4,204,232.  The  total  assets  at  the  end  of 
the  year  amounted  to  $4,776,085  against  liabili¬ 
ties  of  $3,479,951,  leaving  the  substantial  sum  of 
$1,296,134  as  a  surplus  for  the  protection  of 
policyholders.  Besides  $2,879,951  set  aside  as 
reserves  in  conformity  with  legal  require¬ 
ments,  the  Ocean,  following  its  reputation  for 
conservatism,  voluntarily  placed  in  the  reserve 
column  an  additional  $600,000  as  a  further  offset 
against  any  possible  contingency.  The  past 
year  has  proven  a  very  successful  one  for  the 
Ocean  Accident,  and  the  present  indications 
point  to  a  banner  record  for  1913. 
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NEW  YORK  SOLONS  AT 
WORK. 


State  Insurance  Department  Busy. 


COMPENSATION  MEASURES  IN  EVIDENCE. 


Three  Bills  Introduced  at  Albany — State  Fund 

Favored  by  New  York  Federation  of  Labor. 

ALBANY,  January  22. — A  workmen’s  compen¬ 
sation  bill  has  been  introduced  in  both  houses 
of  the  legislature  by  Senator  Foley  and  Assem¬ 
blyman  Walker. 

The  measure  represents  the  result  of  an  ex¬ 
pert  study  of  the  subject  made  by  the  State  In¬ 
surance  Department.  Superintendent  of  Insur¬ 
ance  William  T.  Emmet  consulted  a  number  of 
authorities  and  legislators  in  the  preparation 
of  the  bill.  Among  those  who  participated  in 
the  discussions  at  the  conferences  held,  in  ad¬ 
dition  to  Superintendent  of  Insurance  Emmet 
and  Deputy  Superintendent  Hoey,  were  Senators 
Wagner,  Foley,  Blauvelt,  Assemblyman  Walker, 
and  H.  B.  Bradbury,  a  well-known  authority  on 
the  subject. 

ACT  ELECTIVE. 

The  act  was  made  elective  in  form,  in  order  to 
meet  the  objections  raised  by  the  Court  of  Ap¬ 
peals  of  the  compulsory  compensation  act. 
Every  employer  and  employee  is  brought  pre¬ 
sumptively  within  the  operation  of  the  act,  un¬ 
less  they  have  given  notice  to  the  Insurance  De¬ 
partment  of  their  intention  to  reject  its  pro¬ 
visions.  Experience  has  shown  that  this  method 
brings  in  a  number  of  people  who  are  in  doubt 
and  cannot  reach  a  decision  in  the  matter.  Em¬ 
ployers  who  decide  to  come  within  the  act  are 
required  to  either  insure  their  liability  for  com¬ 
pensation  with  stock  or  mutual  insurance  com¬ 
panies,  or  give  satisfactory  proof  to  the  Insur¬ 
ance  Department  that  they  are  financially  sol¬ 
vent  and  will  be  able  to  meet  their  obligations. 

The  compensation  schedule  contemplates  pay¬ 
ments,  in  cases  of  total  and  permanent  disabil¬ 
ity,  during  the  entire  lifetime  of  the  employee. 
In  fatal  cases  the  scehdule  of  compensation  is 
graded  according  to  the  number  of  dependents. 
Non-resident  aliens  are  also  covered  by  the  act. 

BUREAU  OF  ARBITRATION. 

The  act  gives  the  Superintendent  of  Insurance 
the  authority  to  establish  a  bureau  within  the 
Department,  consisting  of  a  board  of  examiners, 
for  the  purpose  of  passing  upon  and  approving 
each  settlement.  In  disputed  claims  the  liti¬ 
gants  have  the  alternative  of  either  submitting 
their  cases  to  courts  of  law  or  having  them 
decided  by  the  Board  of  Examiners  in  the  In¬ 
surance  Department.  Employers  who  refuse  to 
come  under  the  act  are  deprived  of  the  three 
common  law  defenses. 

Another  feature  of  the  act  which  is  regarded 
as  particularly  important  is  the  provision  cov¬ 
ering  cases  where  employers  have  not  given  any 
notice  of  intention  to  reject  the  compensation 
act  and  who  have  also  failed  to  insure  under 
the  plans  provided  by  the  act.  As  against  such 
employers,  the  claimants  have  an  election  of 
remedies — that  is,  they  may  either  sue  under 
the  common  law  or  under  the  compensation  act. 
It  is  believed  that  this  method  will  be  effective 
in  compelling  the  employers  to  insure  their  lia¬ 
bility. 

The  Insurance  Department  is  also  given  the 
authority  to  approve  premium  rates  charged  by 
stock  and  mutual  casualty  companies  for  com¬ 
pensation  insurance.  This  provision  will  be 
effective  in  maintaining  the  solvency  of  the  in¬ 
surance  corporations  and  in  assuring  an  eco¬ 
nomical  administration  of  the  funds  collected 
for  compensation  purposes. 

HAZARDOUS  EMPLOYMENTS. 

Assemblyman  Jackson  has  introduced  the 
workmen’s  compensation  bill  favored  by  the 
New  York  State  Federation  of  Labor.  It  creates 
a  State  insurance  fund  for  the  benefit  of  em¬ 
ployees  in  hazardous  employment  and  their  de¬ 
pendents  in  case  of  death.  Each  employer  em¬ 
ploying  employees  in  hazardous  work  must  pay 
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to  the  State  on  or  before  January  1,  1914,  and 
semi-annually  thereafter,  or  at  such  other  times 
as  may  be  prescribed  by  the  Commission,  pre¬ 
miums  of  liability  risk  as  determined  and  pub¬ 
lished  by  the  Commission  of  Industrial  Awards. 
This  Commission  is  created  under  the  provisions 
of  the  bill  and  is  to  be  composed  of  three  mem¬ 
bers,  not  more  than  two  of  whom  shall  belong 
to  the  same  political  party,  to  be  appointed  by 
the  governor  with  the  advice  and  consent  of  the 
Senate.  The  first  three  commissioners  are  to 
serve  for  two,  four  and  six  years  respectively, 
and  their  successors  for  six-year  terms.  They 
are  to  receive  salaries  of  $5,000  a  year  each,  and 
may  appoint  a  secretary  at  a  salary  of  $3,000. 
The  Commission  is  to  conduct  judicial  investi¬ 
gations  of  accidents  and  make  awards  to  em¬ 
ployees  for  injuries  and  dependents  of  the  em¬ 
ployees  for  the  death  of  the  latter.  This  bill 
is  the  same  in  its  main  features  as  Senator 
Bayne’s  bill  of  last  year,  except  that  it  contains 
no  provision  for  payment  into  the  insurance 
fund  by  the  employees. 

COMMON  LAW  DEFENSES. 

Senator  Argetsinger  has  introduced  a  bill  in¬ 
serting  in  the  labor  law  a  new  article  (14-b, 
including  sections  219-h  to  219-zz)  in  relation  to 
employer’s  liability  and  workmen’s  compensa¬ 
tion.  It  sets  forth  a  schedule  of  percentages  of 
wages  to  be  paid  to  employees  injured  in  the 
course  of  their  employment  and  to  the  depend¬ 
ents  of  employees  killed  in  the  course  of  their 
employment.  These  schedules  are  to  apply  in 
case  employers  and  employees  agree  to  come 
under  the  provisions  of  the  act;  and  such  agree¬ 
ment  is  to  be  presumed  in  the  absence  of  written 
notice  to  the  contrary.  An  employer  who  fails 
to  agree  is  deprived  of  the  right  to  defend  an 
employee’s  suit  for  damages  due  to  injury  in  the 
course  of  his  employment,  either  on  the  ground 
that  the  injury  was  caused  by  the  negligence 
of  a  fellow-employee,  or  on  the  ground  that 
the  injured  employee  had  contracted  to  as¬ 
sume  the  risks  of  employment.  An  employee 
who  refuses  to  come  under  the  provisions  of 
the  act  is  deprived  of  the  right  to  recover  for 
injuries  under  article  14  of  the  existing  labor 
law.  Payments  under  this  optional  law  for  in¬ 
juries  or  death  are  to  be  made  irrespective  of 
negligence  unless  the  employee  wilfully  in¬ 
tended  to  bring  about  the  injury  or  death  of 
himself  or  another  or  was  intoxicated  while  on 
duty,  and  the  burden  of  proving  these  things  is 
placed  upon  the  employer. 

OTHER  CASUALTY  LEGISLATION. 

A  bill  has  been  introduced  inserting  in  the 
Insurance  Law  four  new  sections  (185-6-7-8)  in 
relation  to  tile  and  credit  guaranty  corpora¬ 
tions.  It  relates  to  guaranteeing  the  payment 
of  bonds  and  mortgages.  A  bill  inserting  in  the 
Insurance  Law  a  new  section  (65)  relating  to 
premiums  on  surety  bonds  in  liquor  tax  pro¬ 
vides  that  it  shall  be  unlawful  for  any  corpora¬ 
tion  or  association  authorized  to  execute  surety 
bonds  for  liquor  dealers  (under  Sec.  16  of  the 
Liquor  Tax  Law)  to  charge  or  collect  in  any 
case  for  any  such  bonds  a  premium  or  rate  in 
excess  of  $20.  Violation  of  this  provision  is 
punishable  by  a  fine  of  $100,  in  addition  to  any 
other  penalty  or  punishment  prescribed  by  law, 
to  be  recovered  by  the  person,  association,  part¬ 
nership  or  corporation  aggrieved. 

An  amendment  of  Sec.  12  increasing  the  capi¬ 
tal  requirements  for  employers’  liability,  fidelity 
and  credit  guaranty  corporations,  provides  that 
a  company  organized  either  as  an  employers’ 
liability  company  or  as  a  fidelity  and  guaranty 
company  must  have  at  least  $250,000  capital  stock 
fully  paid  in  in  cash  if  it  transacts  one  of  these 
kinds  of  business,  and  at  least  $500,000  if  it  trans¬ 
acts  both  of  these  kinds  of  business.  Amend¬ 
ing  Sec.  172  strikes  out  the  provision  requiring 
that  the  terms  of  office  of  directors  shall  not 
exceed  one  year,  and  substitutes  a  provision 
that  these  terms  of  office  shall  be  so  arranged 
that  at  least  one-fourth  of  the  number  of  all 
directors  shall  be  elected  annually.  An  amend¬ 
ment  to  Sec.  170  increases  from  $150,000  to  $250,- 
000  the  minimum  capital  stock  with  which  a 
credit  guaranty  corporation  may  be  formed, 
making  the  same  requirement  apply  to  a  secur¬ 
ity  guaranty  corporation  and  striking  out  the 
prohibition  against  the  formation  of  a  title 
guaranty  corporation  with  a  larger  capital  than 
$10,000,000. 
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INCREASES  RESOURCES. 


Fidelity  and  Deposit  of  Baltimore  Adds 
$100,000  to  Capital. 


EXTRA  DIVIDEND  DECLARED. 


Board  of  Directors  and  Official  Staff  Enlarged. 

Following  the  action  of  the  Fidelity  and  De¬ 
posit  of  Baltimore  in  declaring  an  extra  divi¬ 
dend  of  eight  per  cent  at  the  annual  directors’ 
meeting  on  Tuesday  of  last  week  after  busi¬ 
ness  hours,  and  making  it  payable  to  stock¬ 
holders  of  record  on  the  same  day  that  it  was 
declared,  a  meeting  of  the  board  of  governors 
of  the  Baltimore  Stock  Exchange  was  held  to 
determine  if  the  purchaser  of  the  Fidelity  and 
Deposit  stock  on  that  day  was  entitled  to  the 
dividend  declared.  The  board  ruled  that  the 
dividend  went  to  the  buyer,  thus  settling  a 
question  that  had  bee  -  much  discussed  in  finan¬ 
cial  circles  of  that  city.  President  Warfield 
stated  that  the  company  did  not  mean  to  take 
unfair  advantage  of  anyone  in  making  the  divi¬ 
dend  payable  to  stockholders  of  record.  The 
capital  stock  has  been  increased  from  $2,000,- 
000  to  $3,000,000,  and  twenty-two  new  directors 
have  been  added  to  the  board,  making  forty- 
seven  in  all.  Eighteen  of  the  new  directors  rep¬ 
resented  the  American  Bor  ding  Company,  also 
of  Baltimore,  which  was  recently  merged  with 
that  company.  The  $750,000  increase,  it  was 
stated,  is  intended  for  exchange  into  the  stock 
of  the  American  Bonding  on  the  terms  already 
agreed  upon.  The  additional  $250,000,  or  5000 
shares,  it  was  said,  will  go  to  the  Fidelity  and 
Deposit  holders 

William  Hugh  Harris  was  elected  a  vice- 
president  and  director.  The  remainder  of  the 
officers  and  directors  were  re-elected.  Mr.  Har¬ 
ris  has  been  manager  of  the  casualty  lines  since 
this  department  was  taken  on  by  the  company. 
Prior  to  that  he  was  a  broker  in  New  York  and 
is  widely  known  in  the  insurance  fraternity. 

The  enlarged  board  met  on  Saturday  last,  and 
effected  an  organization.  Edwin  Warfield  was 
elected  president,  and  George  Cator,  vice-presi¬ 
dent  and  chairman  of  the  board.  Charles  A. 
Webb  was  elected  fifth  vice-president. 


Dr.  I.  M.  Rubinow  Addresses  Insurance 
Society. 

Dr.  I.  M.  Rubinow,  statistician  of  the  Ocean 
Accident  and  Guarantee  of  London,  addressed  the 
Round  Table  gathering  of  the  Insurance  Soci¬ 
ety  of  New  York  at  the  library  on  Tuesday  last. 
The  subject  of  Dr.  Rubinow's  talk  was  "The 
Compensation  Insurance  Rates  and  How  Should 
They  be  Compounded. ”  He  handled  the  subject 
in  an  interesting  manner,  showing  his  thorough 
knowledge  of  the  subject. 


Plan  to  Merge  with  Compensation  Bureau. 

The  proposition  for  the  consolidation  of  the 
Workmens  Compensation  Reinsurance  and  In¬ 
spection  Bureau  with  the  Workmens  Compensa¬ 
tion  Service  and  Information  Bureau  was  con¬ 
sidered  at  a  meeting  of  the  former  organization 
held  on  Friday  last.  The  matter  was  placed  in 
the  hands  of  the  governors  to  formulate  a  plan 
whereby  it  could  be  taken  into  the  parent  organ¬ 
ization.  The  Reinsurance  Bureau  also  took 
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Thursday  | 

over  the  State  of  Wisconsin  for  unlimited  cover-  * 
age  from  January  17.  The  Workmens  Compen¬ 
sation  Publicity  Bureau  met  the  same  day  and 
took  similar  steps  looking  to  its  consolidation 
with  the  Compensation  Bureau.  The  merger 
probably  will  be  completed  at  the  meeting  of 
the  Bureau  to  be  held  to-day. 


Missouri  Fidelity  and  Casualty  of 
Springfield. 

SPRINGFIELD,  January  22. — At  a  meeting  of 
the  stockholders  of  the  Missouri  Fidelity  and 
Casualty  of  Springfield,  Mo.,  they  voted  to  in¬ 
crease  the  capital  and  surplus  by  $100,000.  This 
will  enable  the  company  to  write  public  official 
business  in  Tennessee  and  steamboiler  business 
in  Oklahoma  and  Iowa,  in  which  States  the  1 
company  is  already  licensed  for  its  other  lines. 
All  of  the  old  officers  and  directors  were  re¬ 
elected. 


lnter=Ocean  Life  and  Casualty  Company 

The  Inter-Ocean  Life  and  Casualty  of  Spring- 
field,  Ill.,  has  made  public  the  statement  of  its 
accident  branch,  covering  the  year  ending  De¬ 
cember  31,  1912.  Notwithstanding  the  fact  that 
during  the  year  the  company  disposed  of  its 
Pennsylvania  business,  amounting  to  $20,000,  it 
closed  the  period  with  a  substantial  increase  in 
the  number  of  policies  in  force.  During  1912  the 
company  had  an  earned  income  of  $257,912,  and 
showed  gains  from  investments  of  $11,341.  It 
distributed  to  policyholders  and  their  bene¬ 
ficiaries  $100,188,  and  paid  its  stockholders  $6000 
in  dividends.  The  surplus  to  policyholders  at 
the  end  of  the  year  was  $209,234.  The  Inter- 
Ocean  has  been  writing  accident  lines  since  1903, 
and  recently  qualified  as  a  life  insurance  com¬ 
pany  also.  W.  A.  Northcott  is  president  and 
W.  A.  Orr  secretary.  Under  their  able  manage¬ 
ment  an  excellent  record  is  predicted  for  the 
current  year. 


Interstate  Life  and  Accident. 

The  Inter-State  Life  and  Accident  of  Chatta¬ 
nooga,  Tenn.,  closed  the  year  1912  with  excel¬ 
lent  gains  in  several  important  items  of  its 
statement.  The  premium  income  for  1912  was 
$84,509,  an  Increase  of  nearly  $39,000  over  1911. 
The  admitted  assets  and  surplus  to  policyhold¬ 
ers  on  December  31,  1912,  were  $189,982  and 
$179,261  respectively,  both  these  items  showing 
gains  of  over  $35,000  over  the  previous  year. 
The  Inter-State  has  only  been  in  business  since 
1910,  and  its  short  history  has  been  one  of  grow¬ 
ing  strength  and  continued  progress. 


Masonic  Mutual  Accident. 

The  Masonic  Mutual  Accident  of  Springfield, 
Mass.,  during  1912,  paid  disability  claims  for  ac¬ 
cidents  and  sickness  to  1073  policyholders,  ag¬ 
gregating  $24,525.  Since  the  organization  of  the 
company  it  has  disbursed  $102,548  to  disabled 
members.  Clyde  W.  Young  has  been  elected 
president  and  treasurer,  Timothy  W.  Gilbert, 
vice-president,  and  Samuel  W.  Munsell,  secre¬ 
tary  and  general  manager.  The  directors  were 
re-elected. 


Casualty  Notes. 

— Traveling  special  of  fourteen  years’  experience 
and  wide  acquaintance  in  the  field  would  like  to  lo¬ 
cate  as  special  agent.  Companies  interested  may  find 
further  particulars  in  another  part  of  this  issue  of 
The  Spectator. 

— The  Business  Mens  Accident  Association  of 
Kansas  City  at  the  close  of  1912  had  approximately 
19,000  policies  in  good  standing.  In  giving  out  these 
figures  the  association  stated  inadvertently  that  it  had 
9000  policies  in  good  standing,  which  accounts  for 
this  latter  figure  appearing  in  The  Spectator  Jan¬ 
uary  16 

— Edward  I.  Church,  receiving  teller  of  the  Bergen 
and  Lafayette  Trust  Company  of  Jersey  City,  N.  J., 
who  was  arrested  Thursday  last  on  a  charge  of  em 
bezzling  $4598  of  the  company’s  funds,  was  bonded 
by  the  American  Surety  of  New  York  to  the  amount 
of  $15,000. 
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WHAT  EVERY  LIABILITY  UNDER¬ 
WRITER  KNOWS,  OR  SHOULD 
KNOW 

N  the  January  number  of  Cotton,  At¬ 
lanta,  Ga.,  appears  an  article  by 
President  Lott  of  the  United  States 
Casualty  Company  on  “Cost  of  Em¬ 
ployers’  Liability  and  Workmen’s  Com¬ 
pensation  Insurance.”  Mr.  Lott  makes 
a  special  point  of  the  cumulative  loss 
ratio  on  liability  contracts  due  to  de¬ 
ferred  claims.  He  does  not  shoot  at 
the  moon,  but  talks  facts,  as  exemplified 
by  figures  quoted  from  the  experience 
of  his  own  company  and  others.  He 
finds  that  compensation,  which  he  puts 
himself  squarely  in  favor  of,  will  be 
infinitely  more  expensive  than  the  pres¬ 
ent  measures.  He  answers  the  question, 
“Why  do  you  stay  in  a  losing  business?” 
frankly.  “*  *  *  we  can’t  well  get  out.” 

;  Should  we  refuse  to  accept  more  premiums 
and  attempt  to  liquidate  our  losses,  it  would 
be  necessary  to  retain  our  legal  and  claim  force 
(our  agents  all  working  on  commission)  for 
years  to  come,  until  we  had  settled  each  and 
every  claim  against  our  assured  which  was  not 
outlawed.  We  could  not  withdraw  our  State 
deposits  until  we  had  done  this.  That  process 
would  cost  us  more  than  to  keep  on  losing  a 
little  each  year  on  employers’  liability  lines  and 
making  some  profit  on  our  other  lines  and 
j  from  our  interest  earnings. 

Furthermore,  we  have  the  use  of  the  interest 


THE  SPECTATOR 

on  all  our  reserves.  The  annual  interest  earn¬ 
ings  of  the  United  States  Casualty  Company 
permit  us  to  lose  a  certain  amount  on  our 
underwriting  and  still  make  a  profit  as  a 
whole.  Of  course,  the  underwriting  loss  is 
sometimes  more  than  the  entire  interest  earn¬ 
ings. 

And  we  always  hope  to  make  an  under¬ 
writing  profit  “next  year.” 

The  lesson  is  here  obvious  to  the  new 
companies  springing  up  throughout  the 
country  which  can  see  only  premium 
income  and  large  volume  in  the  liability 
business  and  rush  rashly  into  the  field. 
Scarcely  a  new  casualty  company  has 
been  promoted  within  the  past  two  or 
three  years  whose  backers  have  not  held 
forth  the  alluring  prospect  to  stockhold¬ 
ers  of  writing  liability  lines  and  earning 
big  dividends.  Perhaps  it  is  this  misin¬ 
formation  which  has  partly  led  to  the 
unwarranted  attacks  on  liability  in¬ 
surers  both  in  public  deliberative  as¬ 
semblies  and  also  in  the  press — and 
sometimes  the  more  reputable  and  in¬ 
telligent  press,  too.  The  would-be 
reformers  and  magazine  journalists  do 
not  watch  what  becomes  of  these  com¬ 
panies,  but  insurance  men  do.  They 
know  that  many  try  this  class  of  busi¬ 
ness  unsuccessfully,  only  after  a  short 
period  to  reinsure  it  and  confine  them¬ 
selves  to  more  profitable  lines. 

It  has  been  said  that  a  certain  casualty 
company  can  afford  to  show  an  under¬ 
writing  loss  of  nearly  half  a  million 
dollars  a  year  on  its  liability  business 
and  still  make  a  profit  by  virtue  of  the 
interest  earnings  on  its  reserves.  Mr. 
Lott  admits  that  his  company  can  stand 
some  loss  on  the  same  basis.  Newly 
organized  concerns  cannot  do  this,  but 
they  attempt  to  compete  with  companies 
that  can,  with  obvious  results.  The 
business  is  continually  in  a  state  of 
turmoil  and  disorder. 

As  to  reasonable  compensation  laws, 
thoughtful  underwriters  favor  them. 
They  see  a  solution  of  many  of  the 
besetting  problems  therein.  Experience 
will  have  to  be  constructed  slowly;  but, 
once  established,  it  will  be  free  from 
the  vacillations  of  liability  experience 
influenced  by  changing  laws  and  fluctu¬ 
ating  court  attitudes.  Some  of  Mr. 
Lott’s  closing  remarks  are  significant : 

Ultimately  in  this  country  the  administration 
expenses  and  commissions  of  stock  workmen’s 
compensation  insurance  companies  will  be  be¬ 
tween  thirty  and  thirty-five  per  cent  of  their 
premium  income,  and  between  sixty-five  and 
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seventy-five  per  cent  of  the  premium  income 
will  be  paid  out  to  injured  workmen,  their  de¬ 
pendents  and  their  doctors. 

There  will  be  less  “economic  waste”  in  con¬ 
nection  with  the  stock  companies  than  will  be 
possible  with  mutual  associations,  and  far  less 
than  with  any  State  insurance  scheme. 


CONSIDERABLE  legislative  work 
has  already  been  done  along  in¬ 
surance  lines  in  the  various  State  legis¬ 
latures,  but  few,  if  any,  new  insurance 
laws  have  yet  been  enacted.  There 
seems  to  be  a  tendency  in  some  States 
towards  the  passing  of  anti-compact 
laws,  in  Missouri  the  Governor  advo¬ 
cating  such  a  law,  together  with  the 
repeal  of  the  State  rating  law.  In 
North  Carolina  the  Governor  thinks 
that  valued  policy  and  anti-compact  laws 
should  be  enacted,  as  well  as  one  pro¬ 
viding  for  the  classification  of  risks  by 
fire  insurance  companies.  The  subject 
of  classification  seems  to  be  in  the  air, 
but  the  State  Insurance  Commissioners 
have  not  yet  reached  any  conclusion  as 
to  what  course  they  wish  to  pursue  in 
connection  with  that  matter.  So  much 
confusion  and  expense  may  easily  be 
entailed  by  unwise  legislation  or  official 
action  concerning  classification  that  it 
is  to  be  hoped  that  ample  consideration 
will  be  given  to  the  subject  before  any 
positive  action  shall  be  taken  thereupon. 
The  State  Governors  and  Insurance 
Commissioners  should  consult  freely 
with  practical  underwriters  before  un¬ 
dertaking  any  legislation  or  rulings  pro¬ 
viding  for  the  compulsory  classification 
of  fire  risks. 


FEW  fire  underwriters  will  be  sorry 
to  learn  that  the  New  York  In¬ 
surance  Department  has  taken  steps 
which  may  lead  to  the  requirement  that 
all  public  adjusters  of  fire  insurance 
will  have  to  secure  licenses  from  the 
Insurance  Department  before  undertak¬ 
ing  or  carrying  on  business  as  ad¬ 
justers  for  the  insured.  This  move¬ 
ment  is  in  line  with  the  licensing  and 
regulation  of  those  identified  with  all 
branches  of  the  insurance  business,  and 
there  seems  to  be  no  good  reason  why 
public  adjusters  should  not  as  properly 
be  required  to  be  licensed  as  are  com¬ 
panies,  agents  and  brokers.  In  fact, 
judging  by  stories  which  have  come  to 
light  in  the  last  few  years  concerning 


i 

I 

I 


' 


47 


Fire  Insurance 

the  methods  followed  by  some  public 
adjusters,  it  would  seem  that  the  weed¬ 
ing  out  of  unworthy  ones  by  the  process 
of  licensing  only  those  who  are  trust¬ 
worthy  would  be  welcomed  by  the 
honest  men  in  the  business.  It  is, 
therefore,  to  be  hoped  that  the  proposed 
law  will  be  shortly  enacted,  and  that  its 
operation  will  lead  to  relieving  reliable 
adjusters  from  the  opprobrium  which 
has,  we  fear,  attached  to  public  ad¬ 
justers  as  a  class  in  the  minds  of  fire 
underwriters  and  the  public  at  large. 


Notwithstanding  the  object 

lesson  given  a  few  years  ago  by 
the  withdrawal  of  all  of  the  outside  fire 
insurance  companies  operating  in  Arkan¬ 
sas,  because  of  the  enactment  of  an 
extra-territorial,  anti-compact  law  in 
that  State,  a  similar  bill  has  been  in¬ 
troduced  in  the  Oklahoma  Legislature. 
As  the  fire  underwriters  will  probably 
deem  it  an  imposition  to  place  upon  the 
members  of  the  Oklahoma  Legislature 
the  duty  of  supervising  the  operations 
of  insurance  companies  throughout  the 
world,  the  companies  will  probably 
withdraw  from  Oklahoma  if  the  bill 
mentioned  shall  become  a  law.  Okla¬ 
homa  is  a  growing  State,  and  it  would 
be  a  pity  if  the  commerce  of  the  State 
should  be,  by  action  of  the  legislature, 
seriously  crippled  because  of  lack  of 
fire  insurance  facilities.  It  is,  there¬ 
fore,  to  be  hoped  that  the  members  of 
the  legislature  will  not  vote  to  impose 
this  hardship  upon  the  citizens  of  the 
State. 


THE  bound  volumes  of  The  Spec¬ 
tator  for  the  year  1912  are  now 
ready  for  delivery.  Insurance  com¬ 
panies  and  agents,  as  well  as  other  sub¬ 
scribers  who  have  not  carefully  kept 
their  weekly  numbers  of  The  Specta¬ 
tor  on  file  during  the  year,  should  pro¬ 
cure  a  copy  of  the  bound  volume  for 
1912,  containing  a  copious  index,  in 
order  that  they  may  have  same  at  hand 
as  a  reference  work  in  connection  with 
the  current  history  of  the  insurance 
business.  The  bound  volumes  of  The 
Spectator  from  1868  to  1913  are  an 
elaborate  history  of  the  business  of  in¬ 
surance  in  all  its  branches  for  a  period 
of  forty-five  years,  and  every  insurance 
company  should  keep  these  volumes  in 
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its  library.  The  volumes  are  sub¬ 
stantially  bound  in  half  leather  and  sell 
at  $6  each. 
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NEW  YORK  SURVEYS. 

Will  Go  to  Panama. — J.  R.  Brennan,  a  well- 
known  insurance  broker  of  Brooklyn,  N.  Y., 
sails  for  Panama  February  1.  Mr.  Brennan 
expects  to  spend  one  month  in  the  Canal  Zone. 

E.  G.  Snow  Celebrates  Birthday. — Elbridge 
Gerry  Snow,  president  of  the  Home  Insurance 
Company  of  New  York,  celebrated  his  seventy- 
second  birthday  on  Wednesday  of  last  week, 
and  many  congratulations  were  extended  him. 
Mr.  Snow’s  private  office  was  banked  with 
roses  and  other  floral  gifts. 

Fire  Insurance  in  Limelight. — Fire  insur¬ 
ance  subjects  have  certainly  got  into  the  lime¬ 
light  of  publicity  to  an  unprecedented  degree 
within  the  present  year.  Last  Sunday  one  of 
the  prominent  dailies  devoted  nearly  five  full 
pages  to  almost  every  aspect  of  the  business, 
with  papers,  letters  and  interviews  with 
officials  and  citizens  connected  with  the  busi¬ 
ness.  The  standard  policy  is  brought  forward 
by  the  Governor’s  message,  but  there  is  an  im¬ 
pression  amounting  to  a  conviction  that  it  will 
be  buried  by  the  Insurance  Department  in  an 
effort  to  have  it  referred  to  a  convention  of 
State  Commissioners  for  future  conference 
and  agreement.  The  Fire  Commissioner  of 
this  city  is  out  with  another  letter  exposing 
what  he  calls  the  responsibility  of  the  fire  un¬ 
derwriters  for  incendiarism  in  New  York, 
which  is  a  rehash  of  his  former  assertions — 
founded  one-tenth  upon  facts.  It  is  getting 
rather  tiresome  to  read  day  after  day  charges 
that  the  methods  of  the  companies  assist  and 
promote  incendiarism.  The  little  fact  that 
policies  on  cheap  furniture  can  be  procured 
without  much  restriction  is  paraded  as  evi¬ 
dence  that  twenty-five  per  cent  of  the  fires  are 
started  by  firebugs. 

Claims  Losses  Less. — A  communication, 
signed  by  President  Branson  of  the  Williams- 
burgh  City,  states  that  in  his  own  opinion  the 
losses  are  less  than  one  per  cent  per  annum 
upon  the  small  policies.  Mr.  Branson’s  long 
experience  as  an  adjuster  has  given  him  a  far 
wider  opportunity  to  judge  this  question  than 
the  Fire  Commissioner  ever  dreamed  of.  He 
says  the  real  losses  tainted  by  fraud  are  in  the 
second  and  third-grade  manufacturing  risks 
and  small  mercantile  stocks,  which  view  is 
held  quite  generally  by  the  adjusters  in  this 
city.  Even  here  the  success  of  the  claimants 
is  meagre,  as  was  shown  in  a  recent  report  to 
the  Board  of  Underwriters,  in  which  it  was 
stated  that  the  investigation  into  several  sus¬ 
picious  losses  resulted  in  a  saving  to  the  com¬ 
panies  last  year  of  $385,000.  In  a  single  case 
policies  for  $30,000  were  surrendered  to  the 
companies  for  the  ordinary  return  premiums. 
If  the  Fire  Commissioner  rests  upon  the  $1000 
policies  he  cites  in  every  story  he  prints  he  is 

48 


Thursday , 

mistaken.  The  $1000  policy  rascals  seldom  suc¬ 
ceeded  in  collecting  from  the  companies.  If 
the  Commissioner  had  made  more  diligent 
inquiry  he  would  have  been  convinced  his  scare 
is  unwarranted.  But  he  has  overdone  it. 

Work  Increased. — The  report  of  the  survey 
department  for  1912  has  just  been  issued,  and 
shows  that  the  work  has  largely  increased— 
about  sixty-five  per  cent.  The  examination  of 
heating  apparatus  has  produced  a  larger  per¬ 
centage  of  corrections  than  ever  before.  Most 
of  the  inspections  are  counted  as  reinspections, 
which  proves  that  the  underwriters  are  trying 
to  keep  posted  in  all  the  essentials  necessary 
to  understand  the  quality  of  their  risks. 

Might  Reserve  Suspicions. — The  insinua¬ 
tions  of  the  Fire  Commissioner  that  the 
charges  of  dishonesty  at  fires  should  be  di¬ 
rected  to  members  of  the  Fire  Patrol  and  not 
to  uniformed  firemen,  is  another  item  in  the 
count  that  the  underwriters  are  responsible 
for  defects  in  the  service.  The  Commissioner 
might  well  reserve  the  suspicion  that  firemen 
are  dishonest,  but  it  would  have  been  more 
manly  if  he  had  refrained  from  criticism  of 
the  patrolmen.  There  is  a  suspicion,  however, 
that  his  allusion  to  the  fact  that  he  has  no 
control  over  the  patrol  is  significant  of  another 
movement  later  on  of  measures  to  change  it. 
In  a  word,  the  Commissioner  would  like  to 
take  control — and  let  the  companies  continue 
to  pay  the  bills.  Probably  we  shall  hear  more 
of  this  in  the  future. 

New  Investigation. — It  is  reported  that  the  | 
latest  form  of  investigation  by  State  Depart¬ 
ments  is  an  official  comparison  of  the  rates  and 
losses  in  valued  policy  States  and  in  States 
where  State  rates  are  enforced  and  all  others 
which  are  free  from  these  restrictions.  The 
annual  reports  now  being  filed  in  the  various 
departments  are  the  starting  point  in  the  col¬ 
lection  of  data. 

Bills  Will  Materially  Strengthen  Depart¬ 
ment. — Evidently  the  New  York  Department 
bills  now  before  the  Legislature,  and  which  ! 
are  likely  to  pass,  materially  strengthen  the 
power  of  the  Department  to  supervise  the  rates 
of  the  Exchange.  The  power  may  not  be  used 
to  the  injury  of  the  companies  by  the  present 
Superintendent,  but  it  is  very  plain  that  in 
cases  of  complaint  of  any  discrimination  in 
rates  the  companies  will  be  put  on  the  defen¬ 
sive,  subject  to  the  final  decision  of  the  De¬ 
partment  to  veto  existing  rates,  which  would 
be  in  effect  State-made  rates.  Under  the 
power  to  revise  or  supervise  a  power  to  veto, 
is  as  dangerous  as  an  out-and-out  State-made 
rate. 

Writing  Much  Automobile  Business. — 

The  companies  writing  any  considerable 
amount  of  automobile  business  are  not  espe¬ 
cially  happy  over  their  winter  experience.  The 
rates  were  reduced  as  the  result  of  competition 
and  losses  have  increased. 

CHICAGO  AND  THE  WEST. 

Western  Automobile  Conference. — It  is  : 

understood  that  the  committee  of  five,  appointed  1 
to  prepare  a  constitution  and  by-laws  for  the  ) 
proposed  Western  Conference  of  Automobile  | 
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I  Underwriters,  recently  held  another  meeting 
and  agreed  upon  the  form  of  the  work  in¬ 
trusted  to  them. 

F.  J.  Sauter  to  Have  Cook  County  De¬ 
partment.— On  and  after  February  3  the  Bos¬ 
ton  Insurance  Company  of  Boston,  the  Michi¬ 
gan  Commercial  of  Lansing,  and  the  Old  Col¬ 
ony  of  Boston  will  establish  a  Cook  county 
department,  with  Fred.  J.  Sauter  in  charge. 

New  Officers  of  Western  Adjustment 
Company.— The  officers  elected  at  the  recent 
meeting  of  the  Western  Adjustment  Company 
are  as  follows:  Walter  H.  Sage,  president; 
H.  C.  Eddy,  vice-president;  W.  E.  Mariner, 
secretary,  treasurer  and  general  manager. 

Local  Agencies  to  Combine.— Two  local 
agencies,  Rogers  &  Rollo  and  Wiley,  Magill  & 
Johnson,  will,  on  and  after  February  1,  occupy 
|  the  present  quarters  of  Rogers  &  Rollo  in  the 
Insurance  Exchange.  Each  firm  will  retain 
its  own  name  and  continue  to  represent  the 
same  companies,  but  the  firms  will  co-operate 
with  one  another  in  the  matter  of  office  routine. 

BOSTON  AND  VICINITY. 

Legislative  Bill— J.  J.  E.  Rothery  of 
Rothery,  Emery  &  Perkins  has  introduced  a 
fire  underwriters’  agency  bill  in  the  Massachu¬ 
setts  Legislature.  He  proposes  that  no  fire 
insurance  company  shall  issue  a  policy  upon 
which  appears  any  name  or  designation  other 
than  the  exact  title  of  the  insuring  company 
and  the  name  of  a  licensed  agent  or  broker. 

W.  F.  Dearborn  Appointed  Vice-Presi¬ 
dent. — Following  the  resignation  of  H.  Belden 
Sly  as  second  vice-president  of  the  New 
England  Insurance  Exchange,  the  executive 
'  committee  has  appointed  W.  F.  Dearborn  sec¬ 
ond  vice-president  to  fill  out  Mr.  Sly’s  unex¬ 
pired  term. 


Whilden  &  Hancock  Segregate  Fire 
Business. 

The  general  agency  of  Whilden  &  Hancock, 
which  hitherto  has  conducted  departments  de- 
|  voted  to  fire,  accident,  casualty,  health  and  lia¬ 
bility  insurance,  has  transferred  its  fire  busi¬ 
ness  to  Berry,  Tremaine  &  Co.  The  new  con¬ 
cern  will  represent  all  the  fire  companies  for¬ 
merly  handled  by  Whilden  &  Hancock  as  follows: 

Allemannia  Fire  Insurance  Company;  Ameri- 
!  can  Union  Fire  Insurance  Company;  Austin  Fire 
Insurance  Company;  Central  National  Fire  In- 
1  surance  Company;  Commonwealth  Fire  Insur¬ 
ance  Company;  German-American  Fire  Insur- 
.  ance  Company,  Pennsylvania;  New  Jersey  Fire 
Insurance  Company;  Philadelphia  Underwriters, 
Philadelphia;  Republic  Underwriters,  Dallas. 

The  firm  of  Berry,  Tremaine  &  Co.  is  com¬ 
posed  of:  George  Berry,  managing  director; 
William  G.  Whilden,  vice-president;  Austin  F. 
Hancock,  vice-president;  L.  P.  Tremaine,  sec¬ 
retary,  and  will  employ  all  employees  and  spe¬ 
cial  agents  heretofore  connected  with  the  fire 
general  agency  department  of  Whilden  &  Han¬ 
cock.  The  new  concern  is  composed  of  men 
widely  and  long  experienced,  and  the  business 
will  doubtless  be  handled  as  efficiently  in  fu- 
j  ture  as  under  the  old  arrangement.  Whilden 
&  Hancock  will  continue  as  general  agents 
j  of  the  Pacific  Mutual  Life  and  Pacific  Mutual 
j  indemnity  accident  and  health  departments — and 
!  in  general  brokerage  business,  all  branches. 
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Granite  State  Fire,  Portsmouth,  N.  H. 

The  twenty-seventh  annual  statement  of  the 
Granite  State  Fire  Insurance  Company  of  Ports¬ 
mouth,  N.  H.,  makes  a  gratifying  exhibit,  show¬ 
ing  as  it  does  $1,160,352  of  assets,  a  reserve  for 
unearned  premiums  of  $559,545,  and  a  net  sur¬ 
plus  of  $331,905,  over  $200,000  of  capital  and  all 
liabilities.  It  appears  from  this  statement  that 
notwithstanding  the  heavy  losses  of  the  year 
1912  and  the  depreciation  in  market  values  of 
securities,  the  company  made  gains  of  $24,753  in 
assets  and  $20,001  in  net  surplus.  The  Granite 
State  presents  an  excellent  list  of  investments, 
largely  in  State,  municipal  and  railroad  bonds, 
with  some  standard  bank  and  other  stocks,  and 
carries  a  good  cash  balance.  It  will  be  noted 
that  the  surplus  as  to  policyholders,  $531,905, 
amounts  to  nearly  one-half  of  the  entire  re¬ 
sources  of  the  company  and  shows  that  the  stock 
of  the  company  is  worth  at  least  266  per  cent. 
The  officers  of  this  well-managed  company  are 
as  follows:  President,  Calvin  Page;  vice-presi¬ 
dent,  Joseph  O.  Hobbs;  secretary,  Alfred  F. 
Howard;  assistant  secretary,  John  W.  Emery. 
The  company  has  an  excellent  staff  of  general 
and  special  agents  located  in  the  principal  cities 
of  the  country. 


Ohio  Farmers  Insurance  Company,  LeRoy.O. 

Handsome  advances  were  made  during  the 
past  year  by  the  Ohio  Farmers  Insurance  Com¬ 
pany  of  LeRoy,  Ohio,  in  all  the  salient  features 
of  its  statement.  The  assets  now  amount  to 
$3,106,171,  an  increase  of  $205,341;  the  unearned 
premium  reserve  now  aggregates  $1,766,620,  an 
increase  of  $135,761,  while  the  net  surplus  has 
grown  to  the  extent  of  $55,060,  and  now  amounts 
to  $1,128,599.  Adding  to  the  surplus  the  sum  of 
$125,000  reserved  for  conflagration  emergencies, 
it  is  found  that  the  surplus  to  policyholders  is 
$1,253,599.  The  Ohio  Farmers  has  been  in  busi¬ 
ness  since  1848,  and  during  the  last  ten  years 
in  particular  has  shown  a  remarkable  growth, 
its  assets  having  grown  $1,800,000,  while  its 
surplus  has  increased  more  than  $1,000,000.  The 
figures  and  facts  above  presented  indicate  very 
clearly  that  able  management  has  caused  the 
Ohio  Farmers  to  prosper  to  an  unwonted  de¬ 
gree.  F.  H.  Hawley  is  president  and  W.  E. 
Haines  is  its  secretary. 


Insurance  Company  of  State  of  Illinois. 

The  examination  of  the  Insurance  Company  of 
the  State  of  Illinois,  made  by  the  Illinois  De¬ 
partment  preparatory  to  its  liquidation  follow¬ 
ing  reinsurance  of  its  business  by  the  Hanover 
of  New  York,  showed  a  cash  capital  of  $400,000 
and  a  net  surplus  of  $312,578.  The  Department 
will  permit  the  company  to  reduce  its  capital 
to  $100,000,  the  statutory  requirement,  and  dis¬ 
tribute  its  remaining  assets  among  the  stock¬ 
holders. 


Fred  W.  Arnold  to  Conduct  Agency. 

In  addition  to  his  duties  as  president  of  the 
Equitable  Fire  and  Marine  of  Providence,  R.  I., 
Fred  W.  Arnold  will  from  February  1  next  con¬ 
duct  in  the  name  of  the  Arnold  Company  an 
agency  and  brokerage  business.  The  company 
will  represent  as  general  agent  for  Rhode  Is¬ 
land  the  Newark  Fire  of  Newark  and  as  Provi¬ 
dence  representative  for  several  other  com¬ 
panies. 
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CONGRESSIONAL  INSUR¬ 
ANCE  PROBE  CONTINUES 


S.  J.  Johnson  Describes  Tuttle,  Wight- 
man  &  Dudley’s  Business  Methods 


R.  R.  TUTTLE  ON  THE  STAND 


Tells  of  Efforts  to  Defeat  Plans  for  New 
Company 

During  the  past  week,  Robert  R.  Tuttle, 
president  of  the  Commercial  Fire  Insurance 
Company  and  a  vice-president  of  the  First  Na¬ 
tional  Fire  Insurance,  both  of  Washington,  D.  C., 
was  the  principal  witness  at  the  hearings  held 
by  the  sub-committee  of  the  House  District 
Committee,  which  is  investigating  certain  in¬ 
surance  matters  at  Washington,  D.  C.  An  in¬ 
teresting  development  of  the  week  was  the 
nomination  of  a  successor  to  Col.  Judson,  one 
of  the  three  commissioners  of  the  District  of 
Columbia,  whose  term  will  expire  in  the  near 
future.  Prior  to  Mr.  Tuttle’s  advent  as  a  wit¬ 
ness,  Spencer  J.  Johnson  gave  testimony  as  to 
the  conservative  business  methods  of  the  Arm 
of  Tuttle,  Wightman  &  Dudley,  Inc.  He  stated 
that  there  was  no  tendency  whatever  on  their 
part  to  accept  business  for  the  sake  of  the  pre¬ 
mium  income  alone,  and  that  they  had  refused 
$80,000  worth  of  business  in  a  year.  Mr.  Johnson 
testified  that  he  passed  on  all  risks  accepted 
and  that  he  was  very  conservative  in  his  ac¬ 
ceptances,  and  that  the  firm  has  a  considerable 
prohibited  list  of  risks — that  is,  classes  of  risks 
which  it  will  not  write  at  any  rate. 

Robert  R.  Tuttle  testified  concerning  the  early 
history  of  the  firm  of  Tuttle,  Wightman  &  Dud¬ 
ley,  Inc.,  and  also  stated  that  not  a  dollar  was 
paid  for  the  use  of  names  by  the  First  National 
Fire,  and  that  the  salaries  of  the  officers  of  that 
company  are  very  small.  He  stated  that  the 
directors  and  organizers  of  the  First  National 
Fire  had  paid  double  par  for  their  stock,  as  had 
everyone  else  who  had  bought1  stock.  It  was 
brought  out  that  a  libel  suit  had  been  started 
against  some  of  the  State  officials  in  Wisconsin, 
because  of  a  report  published  following  the  ap¬ 
plication  of  the  Commercial  Fire  for  a  license 
in  Wisconsin.  It  was  stated  that  the  extensive 
advertising  done  had  been  done  as  a  part  of 
the  defense  of  the  company.  Mr.  Tuttle  told  of 
the  manner  in  which  some  of  the  directors  of 
the  First  National  Fire  had  become  interested 
in  the  company.  He  stated  that  the  stockhold¬ 
ers  of  the  firm  Tuttle,  Wightman  &  Dudley,  Inc., 
in  addition  to  those  named  in  the  title,  were 
Ashley  M.  Gould,  Charles  F.  Carusi  and  W.  M. 
Davis.  He  gave  some  details  as  to  the  organi¬ 
zation  plan  and  the  stock  division.  He  stated 
also  that  Tuttle,  Wightman  &  Dudley,  Inc.,  had 
made  not  more  than  $6000  out  of  the  contract 
to  sell  stock  and  that  thus  far  the  fire  under¬ 
writing  operations  of  the  firm  had  resulted  in 
a  net  loss.  Representative  Redfield  asked  Mr. 
Tuttle  a  number  of  leading  questions  concern¬ 
ing  the  advertising  literature  in  relation  to  the 
First  National  Fire,  as  well  as  other  advertis¬ 
ing  methods.  Mr.  Tuttle  testified  that  much  of 
the  recent  advertising,  particularly  in  connec¬ 
tion  with  the  Southern  building,  has  been  done 
to  show  the  public  that  there  is  nothing  to  be 
feared  by  holders  of  policies  of  the  Commercial 
Fire  Insurance  Company.  Mr.  Tuttle  was  asked 
about  the  “fire  insurance  trust,”  an<J  testified 
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that  certain  parties  had  endeavored  to  induce 
the  officers  of  a  company  which  he  represented 
to  coerce  him  into  joining  a  State  board.  The 
effort,  however,  was  not  successful.  He  stated, 
also,  that  Board  companies  had  sent  special 
agents  to  visit  agencies  in  which  his  company 
was  represented,  and  tried  to  get  them  to  relin¬ 
quish  the  agencies  of  his  company,  and  suc¬ 
ceeded  in  doing  so  in  a  few  instances.  He  also 
described  other  methods  which  he  alleged  had 
been  used  in  attempts  to  get  his  company  to 
withdraw  its  general  agency  from  him.  He  also 
stated  that  efforts  had  been  made  by  outsiders 
to  induce  directors  of  the  Commercial  Fire  to 
resign. 

Judge  Prouty  questioned  Mr.  Tuttle  concern¬ 
ing  contracts  between  the  Commercial  Fire  In¬ 
surance  Company  and  Tuttle,  Wightman  &  Dud¬ 
ley,  intimating  that  there  might  be  an  element 
of  impropriety  in  the  fact  that  Mr.  Tuttle  was 
one  of  the  parties  on  both  sides  of  such  con¬ 
tracts.  It  was  brought  out,  however,  that  the 
contracts  were  not  worth  anything  to  Tuttle, 
Wightman  &  Dudley,  except  as  they  operated 
under  them  for  the  benefit  of  the  Commercial 
Fire.  Mr.  Tuttle  was  asked  as  to  the  reason  for 
increased  advertising  of  late  by  the  two  fire  in¬ 
surance  companies,  whether  it  was  done  to  neu¬ 
tralize  the  supposed  injury  due  to  the  current 
investigation,  to  which  Mr.  Tuttle  responded 
that  “it  was  to  save  our  business  from  being 
cancelled.”  Mr.  Tuttle  explained  this  answer 
by,  in  effect,  alleging  that  injury  might  be  done 
by  the  testimony  given  one  day,  before  such 
statements  could  be  offset  by  later  testimony. 
He  stated  his  confidence  that  the  newspapers 
would  accord  justice  to  his  companies,  and  that 
he  did  not  fear  the  result  of  a  public  exposition 
of  the  truth  concerning  them.  A  picture  of  the 
Southern  building  was  advertised  in  some  papers 
to  show  the  substantiality  of  that  portion  of 
the  assets  of  the  companies. 


Glens  Falls  Insurance  Company,  Glens 
Falls,  N.  Y. 

The  “old  and  tried”  Glens  Falls  Insurance 
Company  of  Glens  Falls,  N.  Y„  presents  a  char¬ 
acteristic  record  of  progress  in  its  sixty-third 
annual  statement.  As  of  December  31,  1912,  the 
Glens  Falls  possessed  total  admitted  assets  ag¬ 
gregating  $5,719,168;  its  unearned  premium  re¬ 
serve  was  $2,326,240,  and  its  net  surplus  over 
capital  and  all  other  liabilities  was  $1,985,506. 
Its  paid-up  capital  is  now  $500,000,  denoting  a 
surplus  to  policyholders  of  $2,485,506.  During 
the  year  1912  the  Glens  Falls  increased  its 
capital  from  $200,000  to  $500,000  by  a  stock  divi¬ 
dend  of  $300,000.  The  growth  of  this  fine  old 
company  will  be  observed  when  it  is  stated  that 
on  January  1,  1873,  its  assets  amounted  to 
$587,210  and  its  surplus  $57,667.  The  officers  of 
this  deservedly  popular  company  are:  Presi¬ 
dent,  J.  L.  Cunningham;  vice-president,  R.  A. 
Little;  second  vice-president,  J.  L.  Whitlock; 
secretary,  E.  W.  West;  assistant  secretary,  H. 
N.  Dickinson;  treasurer,  C.  J.  De  Long;  gen¬ 
eral  agent,  G.  B.  Greenslet. 


Allegheny  County  Board  Elects  Officers. 

The  Allegheny  County  Board  of  Fire  Under¬ 
writers,  with  headquarters  at  Pittsburg,  has 
elected  officers  as  follows:  Joseph  S.  Alexan¬ 
der,  president;  A.  ^V.  Johns,  vice-president; 
Richard  J.  Trimhle,  secretary,  and  J.  E.  Boobyer, 
assistant  secretary.  Mr.  Alexander  succeeds  C. 
W.  Gerwig  as  president. 
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TWO  SCORE  INDICTMENTS 
ON  ARSON  CHARGES 


Alleged  Incendiaries  Being  Rounded 
Up  in  New  York  and  Chicago 


MANY  SEEK  SAFETY  OUTSIDE  METROP¬ 
OLIS 


Plan  of  Sensational  Operations  of  Chicago  “  Ring 
Laid  Bare  to  Grand  Jury 

The  preliminary  work  of  the  grand  jury  has 
been  about  completed  in  hearing  evidence 
against  the  alleged  members  of  the  so-called 
“arson  trust”  in  New  York.  Two  indictments 
returned  on  last  Friday  brings  the  number  to 
almost  two  score.  Assistant  District  Attorney 
Weller  fs  desirous  of  filing  of  indictments  which 
are  not  fully  justifiable  and  which  are  not 
likely  to  bring  about  convictions.  It  has  been 
stated  that  the  District  Attorney’s  office  will 
now  endeavor  to  proceed  to  the  trial  of  some 
of  those  already  indicted  as  speedily  as  possible. 
Many  of  those  indicted  have  left  New  York,  but 
they  will  soon  be  rounded  up  and  returned  to 
New  York  on  trial,  as  it  is  said  the  District 
Attorney’s  office  has  a  line  on  their  whereabouts. 

Indictments  have  been  returned  against  five 
alleged  members  of  the  “arson  trust”  at  Chi¬ 
cago,  following  the  testimony  of  a  large  number 
of  witnesses  who  repeated  to  the  jury  the  sen¬ 
sational  stories  previously  told  to  the  State’s 
Attorney.  One  witness  is  alleged  to  have  laid 
bare  the  details  of  the  conspiracy  which  it  is 
claimed  exists,  and  described  the  way  the  in¬ 
cendiary  fires  were  started.  It  was  stated  to 
the  grand  jury  that  the  “fire  bugs”  received 
twenty  per  cent  of  the  insurance  on  the  prop¬ 
erty.  Among  the  latest  to  be  indicted  at  Chi¬ 
cago  are  Joseph  Clark,  Harry  Brown,  John 
Kabizak  and  Samuel  Rathenberg,  all  of  whom 
are  charged  with  arson. 


Insurance  Company  of  North  America, 
Philadelphia;  Alliance  Insurance 
Company  of  Philadelphia. 

The  121st  annual  statement  of  the  oldest 
American  stock  fire  insurance  company — the  In¬ 
surance  Company  of  North  America  of  Phila¬ 
delphia — proves  the  progressive  character  of  the 
management  of  that  strong  and  popular  com¬ 
pany.  It  now  has  resources  aggregating  $17,- 
816,189 — a  gain  of  $862,415  during  the  year  1912 
— and  a  net  surplus,  including  contingent  fund, 
of  $4,844,872,  or  $540,971  more  than  a  year  ago. 
As  the  company’s  capital  is  $4,000,000,  its  sur¬ 
plus  as  to  policyholders  is  now  $8,844,872.  Be¬ 
sides  increasing  its  surplus  and  paying  $480,000 
(12  per  cent)  as  dividends  to  its  stockholders, 
the  company  increased  its  unearned  premium 
fund  by  the  sum  of  $198,739,  that  fund  now 
standing  at  $7,583,249.  The  company  possesses 
nearly  $1,300,000  in  cash,  and  the  bulk  of  its  re¬ 
maining  assets  is  in  the  form  of  State,  city, 
railroad  and  other  high-grade  bonds  and  stocks. 
In  the  year  just  closed  the  net  premium  income 
was  $9,314,283,  an  increase  of  more  than  $140,- 
000  over  that  of  the  previous  year,  while  the  loss 
payments  declined  more  than  $30,000.  The  of¬ 
ficers  of  this  substantial  and  reliable  company 
are:  President,  Eugene  L.  Ellison;  vice-presi¬ 
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dent,  Benjamin  Rush;  second  vice-president, 
John  O.  Platt;  secretary  and  treasurer,  T.  Hou- 
ard  Wright;  assistant  secretary,  Sheldon  Catlin. 

The  Alliance  Insurance  Company  of  Phila¬ 
delphia,  which  has  the  same  officers  as  has  the 
Insurance  Company  of  North  America,  also  pre¬ 
sents  an  excellent  statement  as  of  January  1, 
1913.  It  now  has  assets  amounting  to  $2,238,629, 
a  capital  of  $750, (F0,  and  a  net  surplus  of  $642,- 
591,  thus  giving  the  company  a  surplus  as  to 
policyholders  of  $1,392,591.  Among  the  gains 
noted  during  1912  are  the  following:  In  assets, 
$219,685;  in  reinsurance  reserve,  $22,785,  and  in 
net  surplus  $139,318. 


Franklin  H.  Wentworth  to  Speak. 

Franklin  H.  Wentworth,  secretary  of  the  Na¬ 
tional  Fire  Protection  Association,  will  make  a 
speakiug  tour  under  the  auspices  of  the  Ameri¬ 
can  Institute  of  Architects.  The  organization 
has  local  chapters  in  all  the  principal  cities  of 
the  country.  Arrangements  have  been  made  by 
D.  Knickerbocker  Boyd  of  Philadelphia,  chair¬ 
man  of  the  institute’s  committee  on  public  in¬ 
formation,  for  Mr.  Wentworth  to  speak  in  all 
the  cities  east  of  the  Mississippi,  including  St. 
Louis. 


NEW  BOOK  FOR  INSPECTORS. 

Questions  and  Answers  on  the  National 
Electrical  Code. 

Lender  the  above  title,  T.  S.  McLoughlin  has 
written,  and  the  McGraw-Hill  Book  Company 
has  published,  a  book  which  is  a  key  and  index 
to  the  official  code  and  is  intended  to  classify 
and  interpret  the  requirements  of  the  National 
Electrical  Code  in  such  a  manner  as  to  make 
the  information  contained  therein  more  easily 
accessible  and  more  readily  understood.  The 
author  recognizes  the  National  Electrical  Code 
as  the  established  authority  upon  electrical 
matters  and  undertakes  to  explain  its  method, 
purpose  and  influence.  By  the  employment  of 
the  question  and  answer  form,  with  prominent 
side  headings,  he  has  endeavored  to  make  the 
data  presented  in  the  Code  quickly  available 
for  reference  and  to  set  it  forth  in  a  manner 
which  will  leave  no  doubt  in  the  reader’s  mind 
as  to  the  proper  course  to  pursue  in  given 
cases.  Definite  answers  are  given  to  questions 
arising  every  day,  and  the  exact  portion  of  the 
Code  applying  is  quoted  in  nearly  every  in¬ 
stance. 

A  useful  chapter  of  this  book  is  that  giving 
the  rules  for  resuscitation  from  electric  shock, 
which  the  author  hopes  may  be  serviceable  in 
the  saving  of  life  in  emergencies.  The  book 
is  divided  into  nine  sections  and  also  con¬ 
tains  a  copious  index,  which  latter  alone  occu¬ 
pies  22  pages.  The  general  subjects  covered 
in  the  respective  sections  are  indicated  by  the 
following  summary  of  the  contents  of  the 
book : 

Section  One — Generators  in  General  (Ques¬ 
tions  1-70)  ;  Generators  in  general ;  central  sta¬ 
tion  wiring ;  central  station  conduit ;  switch¬ 
boards  ;  lightning  arresters ;  motors  in  gen¬ 
eral  ;  alternating  wrork ;  storage  and  primary 
batteries. 

Section  Two — Transformers  (Questions  71- 
83):  Transformers  in  general;  low  potential 
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transformers;  high  potential  transformers; 
extra  high  potential  transformers;  low  voltage 
transformers;  grounding. 

Section  Three — Outside  Work  (Questions 
84-136):  In  general;  grounding  in  general; 
wires  conducted;  high  tension  pole  line;  un¬ 
derground  conductors. 

Section  Four — Signaling  Systems  (Ques¬ 
tions  137-183):  Wiring  in  general;  outside 
wires;  pole  lines;  wires  in  cables;  wires  sup¬ 
plying  current  to  apparatus;  protectors  and  in¬ 
struments;  all  other  systems  except  telegraph 
instrument  circuits;  reactive  coils  and  conden¬ 
sers;  ground  wires  in  general;  wireless  tele¬ 
graph  apparatus. 

Section  Five — (Questions  184-215)  :  Arc 
lamps  in  general;  constant  current  systems; 
incandescent  lamps  in  scries. 

Section  Six — Inside  Work  (Questions  2t6- 
770)  :  Wiring  in  general :  knob  and  tube  work, 
all  kinds:  protection  of  wires  from  mechanical 
injury:  exposed  knob  and  tube  work;  knob 
and  tube  concealed  ;  non-metallic  flexible  tub¬ 
ing;  wooden  molding  work;  metallic  protective 
systems  in  general ;  interior  conduits,  all  kinds  ; 
lined  metal  conduit;  armored  cables;  ground¬ 
ing  armored  cables;  metal  moldings;  ground¬ 
ing  metal  molding ;  regulators,  resistance 
boxes,  rheostats,  auto  starters;  switches;  cir¬ 
cuit  breakers  ;  fuses  ;  rosettes  ;  cabinets  ;  panel 
boards;  theaters  and  moving  picture  shows; 
outline  lighting;  electric  signs;  decorative 
lighting  system;  electric  heaters;  mercury 
vapor  lamps;  fixtures;  sockets;  flex  cord; 
electric  cranes. 

Section  Seven — Electric  Railway  Systems 
(Questions  771-868). 

Section  Eight — Marine  Work  (Questions 
869-910) . 

Section  Nine — National  Code  Requirements 
on  Wire  and  Material  (Tables  1-3 1)  :  Number 
of  wires  in  rigid  conduit,  Table  32;  rules  for 
resuscitation  from  electric  shock. 

The  book  above  described  is  a  handy  volume 
of  232  pages,  substantially  bound  in  leather 
and  of  a  size  convenient  for  the  pocket.  It 
sells  at  $1  per  copy  and  may  be  procured  from 
The  Spectator  Company',  selling  agents. 


Bars  17  Fire  Companies  from  Michigan. 

Commissioner  G.  A.  Palmer  of  the  Michigan 
Insurance  Department  has  issued  an  order 
barring  seventeen  foreign  tire  companies,  includ¬ 
ing  some  of  the  largest  in  the  world,  from  oper¬ 
ating  in  that  State  on  the  grounds  that  they  have 
violated  the  laws  of  Michigan  by  writing  larger 
risks  than  the  law  permits.  The  order  becomes 
effective  immediately. 

The  companies  included  are  as  follows: 

Abielle  Fire,  Paris:  Commercial  Union,  Lon¬ 
don;  Hamburg-Bremen,  Hamburg;  Liverpool  and 
London  and  Globe,  Ltd.,  Liverpool;  Nationale, 
Paris;  North  British  and  Mercantile,  London; 
Norwich  Union,  Norwich;  Palatine,  London; 
Phcenix,  Paris;  Phoenix,  London;  Scottish  Union 
and  National,  Edinburgh;  Sun,  London:  Svea, 
Gothenburg;  Swiss  Reinsurance,  Zurich;  Union, 
Paris. 

Commissioner  1  aimer,  however,  advises  them 
that  they  are  given  an  opportunity  at  a  future 
date  to  appear  before  him  and  show  cause  why 
the  order  of  expulsion  should  not  he  enforced. 
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SENATE  COMMITTEE  RE¬ 
PORTS  SIX  BILLS 


Prominent  Underwriters  Argue  Against 
Several  Provisions 


AMENDMENT  OF  SECTION  141  OPPOSED 


Superintendent  Emmet  Not  in  Favor  of  State 
Entering  Rate-Making  Field 

ALBANY,  January  20. — Six  of  the  more  impor¬ 
tant  of  the  bills  submitted  to  the  legislature  by 
the  Insurance  Department  have  been  reported 
from  the  Senate  committee,  after  a  public  hear¬ 
ing  to  ascertain  what  opposition  might  exist 
against  the  measures. 

W.  O.  Robb,  manager  of  the  New  York  Fire 
Insurance  Exchange,  objected  to  the  bill  amend¬ 
ing  Section  141  in  relation  to  rate-making,  ex¬ 
pressing  the  belief  that  it  opened  the  way  for 
the  State  to  start  in  the  business  of  rate-mak¬ 
ing  on  its  own  account. 

Superintendent  Emmet,  replying  to  Mr.  Robb, 
told  the  committee  that  he  himself  was  not 
favorable  to  having  the  State  enter  the  field  of 
rate-making.  All  the  bill  under  consideration 
did  was  to  extend  the  supervisory  powers  of  the 
Department  along  certain  lines. 

C.  S.  Fowler  of  New  York,  on  behalf  of  the 
National  Board  of  Fire  Underwriters,  an¬ 
nounced  his  opposition  to  the  bill  placing  or¬ 
ganizations  for  assisting  underwriters  in  the  in¬ 
surance  business  generally  under  the  super¬ 
vision  of  the  Superintendent  of  Insurance.  He 
declared  that  the  provisions  of  the  measure 
were  so  broad  as  to  give  the  Department  super¬ 
vision  over  associations  operating  in  distant 
States,  and  not  in  any  way  affecting  New  York 
rates,  risks  or  insurance. 

J.  A.  Eckert,  appearing  for  certain  New  York 
City  insurance  brokers,  thought  it  would  be  ad¬ 
visable  to  amend  the  adjusters’  bill  in  the  in¬ 
terest  of  brokers. 

All  the  bills  were  reported  from  committee 
with  amendments,  with  the  exception  of  the 
brokers’  license  bill.  It  is  understood  that  the 
changes  made  in  the  several  measures  are  gen¬ 
erally  acceptable  both  to  the  Department  and 
to  t lie  interests  that  originally  opposed  the  bills. 

In  the  case  of  the  two  bills  making  all  organi¬ 
zations,  etc.,  maintained  to  assist  underwriting 
corporations  in  establishing  rates,  and  all  or¬ 
ganizations  for  assisting  underwriters  in  insur¬ 
ance  business  generally,  subject  to  the  super¬ 
vision  of  the  Insurance  Department,  an  amend¬ 
ment  was  inserted  so  that  the  measures  shall 
not  apply  to  any  contract  of  life  insurance,  nor 
to  any  contract  of  insurance  upon  or  in  con¬ 
nection  with  marine  or  transportation  risks  or 
hazards,  other  than  contracts  for  automobile 
insurance,  nor  to  contracts  of  insurance  upon 
property  or  risks  located  without  this  State, 
nor  to  contracts  made  by  persons,  partnerships, 
associations  or  corporations  authorized  to  do 
business  under  articles  5,  C,  7  and  9  of  this  act. 

The  adjusters’  bill  was  amended  so  as  not  to 
apply ‘to  a  broker  acting  as  adjuster  without 
compensation  for  a  client,  for  whom  he  is  acting 
as  broker,  nor  to  contracts  made  by  persons, 
partnerships,  associations  or  corporations  au¬ 
thorized  to  do  business  under  Article  9  of  the 
Insurance  Law. 

The  bill  relative  to  rate-making  associations 
was  amended  so  as  to  provide  that  every  vio¬ 
lation  shall  be  punishable  by  a  fine  not  exceed¬ 
ing  $500. 

An  amendment  was  inserted  in  the  agents’ ' 
license  bill  so  as  to  provide  that  the  term 
“agent”  shall  not  include  the  officers  and  sal¬ 
aried  employees  of  any  underwriter  who  do  not 
receive  commissions. 


Girard  Fire  and  Marine,  Philadelphia,  Pa. 

In  the  year  just  closed  the  Girard  Fire  and 
Marine  Insurance  Company  of  Philadelphia  was 
again  successful  in  not  only  earning  its  usual 
liberal  dividends,  but  in  adding  over  $21,000  to 
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its  net  surplus,  as  well  as  in  making  an  in¬ 
crease  in  its  assets.  Its  resources  now  amount 
to  $2,553,905,  and  after  setting  aside  a  reinsur¬ 
ance  reserve  of  $1,552,602,  a  reserve  for  losses  in 
course  of  adjustment  of  $58,050,  and  providing 
for  other  liabilities,  the  company  shows  a  sur¬ 
plus  as  to  policyholders  of  $939,752,  including 
its  capital  of  $500,000.  The  Girard  has  made 
consistent  progress  for  more  than  half  a  cen- 
tuiy,  and  its  record  has  demonstrated  that  the 
confidence  reposed  in  it  by  its  patrons  is  well 
deserved.  rlhe  company  enjoys  a  high  reputa¬ 
tion  among  agents  and  the  insured,  and  its  six¬ 
tieth  annual  statement  gives  further  evidence 
that  the  administration  of  its  affairs  is  in  safe 
hands.  The  officers  of  this  strong  old  company 
are  as  follows:  President,  Henry  M.  Gratz; 
vice-president,  George  W.  Watt;  secretary  and 
treasurer,  E.  J.  Thomason;  assistant  secretary 
and  treasurer,  Davis  G.  Vaughan;  assistant  sec¬ 
retary,  T.  Magill  Patterson. 


MAURY  &  DONNELLY-WILLIAMS 
&  THOMPSON  COMPANY 
ENTERTAIN. 

Dinner  Given  to  Employees  and  Others. 

The  old  and  well-known  firm  of  Maury  &  Don- 
nelly-Williams  &  Thompson  Company  of  Balti¬ 
more  gave  a  dinner  on  January  21  to  their  em¬ 
ployees,  associates  and  other  attaches  of  the 
office.  William  J.  Donnelly,  the  head  of  the 
firm,  acted  as  toastmaster,  and  in  introducing 
the  various  speakers  outlined  in  brief  the  his¬ 
tory  of  the  firm  and  laid  stress  on  the  good 
feeling  and  friendship  existing  among  all  con¬ 
nected  with  the  office.  His  allusions  were  timely 
and  witty. 

As  the  diners,  numbering  thirty-two,  entered 
the  room,  each  found  at  his  place  a  dinnergram, 
held  in  the  bill  of  a  bird,  addressed  to  the  indi¬ 
vidual  who  was  to  occupy  that  particular  posi¬ 
tion.  After  the  excellent  menu,  these  dinner- 
grams  were  opened  and  were  found  to  contain 
very  witty  and  appropriate  hits  on  the  char¬ 
acteristics  of  those  present,  and  caused  a  great 
deal  of  merriment. 

The  remarks  by  the  various  speakers  were 
timely  and  appropriate,  and  while  evincing  good 
fellowship  and  feeling  told  of  the  high  esteem 
in  which  the  individual  members  of  the  firm, 
William  J.  Donnelly,  Charles  E.  Anderson  and 
Howard  T.  Williams  are  held  and  have  been 
held  for  years  by  their  associates  and  em¬ 
ployees. 

Stories  of  the  early  days,  when  this  was  a 
small  office  consisting  of  but  two  people,  and 
tracing  the  history  from  that  time  to  this,  when 
it  consists  of  three  members  of  the  firm,  two 
associates  and  fourteen  clerks  and  numerous 
other  attaches,  and  now  forming  one  of  the 
largest  agencies  in  the  city,  were  graphically 
told.  The  keynote  was  hit  when  one  of  the 
speakers  spoke  of  the  friendliness,  cordiality 
and  courtesy  ever  evinced  by  all  those  con¬ 
nected  with  the  office.  Altogether  it  was  a  first 
class  and  very  enjoyable  affair,  and  the  hope 
was  expressed  by  the  participants  that  it  would 
on  occasion  be  repeated. 


Nashville  Association  Elects  Officers. 

At  the  first  annual  meeting  of  the  Nashville 
Fire  Insurance  Association  last  week,  officers 
were  re-elected  as  follows:  Major  M.  A.  Spurr, 
president;  Robert  H.  Fite,  vice-president;  A.  H. 
Campbell,  secretary  and  treasurer,  and  W.  D. 
Gale,  trustee. 
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F.  O.  AFFELD  RETIRES 
AFTER  FORTY  YEARS 


Was  Long  United  States  Manager  for 
Hamburg-Bremen  Fire  of  Hamburg 


IS  SUCCEEDED  BY  HORATIO  N.  KELSEY 

Change  Will  Occur  in  March — Mr.  Affeld  Will 
Remain  for  Time  to  Confer  With  New  Manager 

Hugo  C.  Buchenberger,  general  manager  of  the 
Hamburg-Bremen  of  Hamburg,  has  appointed 
Horatio  N.  Kelsey  Western  manager  of  the  Sun 
of  London,  with  headquarters  at  Chicago,  as 
United  States  manager  to  succeed  F.  0.  Affeld, 
who  will  retire  from  service  during  March. 
This  announcement  has  not  been  unexpected,  as 
it  has  been  known  for  some  time  that  Mr.  Afield 
had  been  asked  to  be  released  on  the  attain¬ 
ment  of  his  fortieth  anniversary  in  the  service 
of  the  Hamburg-Bremen.  Mr.  Kelsey  will  re¬ 
move  from  Chicago  to  New  York  in  the  latter 
part  of  March  to  take  up  his  new  duties,  or  as 
soon  as  he  can  leave  the  Sun.  Mr.  Affeld  will 
then  remain  in  the  office  for  a  short  time  to 
advise  Mr.  Kelsey  as  to  the  details  of  the 
business. 

Mr.  Affeld  is  widely  known  in  underwriting 
circles,  and  is  recognized  as  an  authority  on 
this  subject.  He  is  a  native  of  Prussia,  but 
came  to  this  country  when  young,  and  the  early 
part  of  his  life  was  spent  in  Chicago.  He  served 
throughout  the  Civil  War,  and  on  his  return  he 
became  connected  with  the  Mutual  Security  and 
the  Germania  Insurance  Company  of  Chicago, 
both  of  which  retired  after  the  Chicago  fire.  In 
1872  he  was  made  Chicago  manager  of  the  Ham¬ 
burg-Bremen,  and  served  there  until  he  was 
appointed  United  States  manager  March  15,  1873. 
He  was  made  manager  in  association  with  Mr. 
Buchenberger  in  1882,  and  in  1907  became  sale 
manager. 

The  appointment  of  Mr.  Kelsey  was  received 
with  great  satisfaction  in  underwriting  circles. 
He  has  been  president  of  the  Fire  Underwriters 
Association  of  the  Northwest  and  was  prominent 
in  the  affairs  of  the  Western  Union.  He  was 
born  at  St.  Mary’s,  Ohio,  on  June  14,  1865,  and 
began  his  career  in  a  local  agency.  In  1888  he 
was  made  special  agent  for  the  London  Assur¬ 
ance.  From  1890  to  1901  he  was  State  agent  in 
Indiana  and  Illinois  for  the  Norwich  Union  of 
Norwich,  England.  He  first  became  assistant 
manager  of  the  Sun’s  Western  department,  and 
in  1908  was  made  manager.  Mr.  Buchenberger 
will  sail  for  Hamburg  this  week. 


Germania  Fire  of  New  York. 

The  Germania  Fire  Insurance  Company  of  New 
York  possesses  a  well-deserved  reputation  as  a 
profitable  business  enterprise.  It  can  always  be 
relied  upon  to  extract  a  profit  from  its  opera¬ 
tions  if  such  an  outcome  is  within  the  range  of 
possibility.  Hence,  knowledge  that  the  com¬ 
pany  made  great  advances  during  1912  is  re¬ 
ceived  by  the  company’s  friends  almost  as  a 
matter  of  course.  The  assets  of  the  Germania 
Fire  Insurance  Company  increased  last  year 
more  than  $360,000,  while  its  net  surplus  ad¬ 
vanced  more  than  $324,000,  the  company  mean¬ 
time  having  also  considerably  Increased  its  un¬ 
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earned  premium  fund.  It  will  be  understood  that 
the  gain  in  surplus  is  additional  to  $200,000  of 
dividends  earned  and  paid.  It  is  clear,  therefore, 
that  the  company  earned  some  52  per  cent  upon 
its  capital  of  $1,000,000,  although  It  only  distrib¬ 
uted  twenty  per  cent  as  dividends,  allowing  the 
remainder  of  its  earnings  to  remain  for  the  pro¬ 
tection  of  policyholders.  The  company  now 
possesses  assets  aggregating  $7,213,762,  with  an 
unearned  premium  reserve  of  $3,300,304,  and  a 
surplus  as  to  policyholders,  in  addition,  of 
$3,613,815,  or  more  than  one-half  of  the  amount 
of  total  assets.  The  latter  are  made  up  of  cash 
on  hand  and  in  banks,  $522,680;  mortgage  loans, 
$430,000;  bonds  and  stocks,  $4,979,848;  real  es¬ 
tate,  $750,000;  interest  and  rents  accrued,  $39,- 
564;  and  agents’  balances,  $491,670.  The  book 
value  of  the  company’s  stock  is  now  $361.38  per 
$100  of  par  value.  An  unusual  feature  notice¬ 
able  in  the  successive  annual  statements  of  the 
Germania  Fire  is  that  the  unearned  premium 
reserve  always  exceeds  the  amount  of  the  com¬ 
pany’s  total  annual  premium  income,  indicating 
that  the  bulk  of  the  company’s  business  is 
made  up  of  profitable  term  risks.  The  conser¬ 
vative  management  of  the  Germania  Fire  has 
long  been  a  matter  of  note  in  fire  underwriting 
circles,  and  the  wisdom  of  its  plan  of  retaining 
a  large  surplus  fund  was  manifested  at  the  time 
of  the  San  Francisco  conflagration,  when  its 
losses  there  exceeded  $2,000,000,  but  only  re¬ 
sulted  in  reducing  the  surplus  to  about  $1,100,000 
at  the  end  of  1906.  Since  that  time  the  com¬ 
pany  has  paid  dividends  ranging  from  12  per 
cent  up  to  20  per  cent  per  annum,  and  has 
added  $1,500,000  to  its  surplus.  The  administra¬ 
tion  of  the  affairs  of  this  old  and  strong  com¬ 
pany  is  in  the  hands  of  the  following  officers: 
President,  Hugo  Schumann;  vice-president,  Geo. 
B.  Edwards;  vice-president  and  secretary,  Gus¬ 
tav  Kehr;  assistant  secretaries,  Louis  Pfingstag 
and  Louis  F.  Goule. 


Propose  Change  for  Michigan  Policy. 

A  bill  has  been  introduced  in  the  Michigan 
Legislature  by  Leo  Weadock  of  Saginaw,  who 
was  involved  in  the  recent  adjustment  of  fire 
loss,  providing  for  a  material  change  in  the 
standard  fire  policy  of  that  State.  The  measure 
requires  that  the  loss  must  be  paid  within  thirty 
days  instead  of  sixty  after  adjustment,  and 
makes  appraisal  optional  instead  of  mandatory. 
The  requirement  of  a  permit  for  operating  fac¬ 
tories  after  ten  o’clock  at  night  is  cut  out,  and 
the  ten-day  period  for  which  a  permit  to  cease 
operations  is  not  required  is  increased  to  fifteen 
days.  Another  point  is  covered  by  the  provision 
that  the  company  shall  be  liable  for  loss  of  time 
and  profits  resulting  from  the  fire  whenever  the 
interruption  of  business  shall  be  the  result  of 
failure  of  the  company  to  promptly  adjust  the 
loss. 


Thomas  D.  Reber  Elected  President. 

Thomas  D.  Reber,  a  prominent  business  man 
of  Rockford,  Ill.,  has  been  elected  president 
of  the  Forest  City  Insurance  Company  of  that 
city,  to  succeed  W.  F.  Barnes.  Mr.  Reber  was 
formerly  vice-president  and  a  director  for 
many  years.  A.  H.  Sherratt,  who  has  been  sec¬ 
retary  and  manager  for  a  number  of  years,  has 
resigned  owing  to  ill  health,  and  has  been  suc¬ 
ceeded  by  James  A.'  Silhanek  of  Chicago,  where 
he  was  connected  with  the  Hosmer  &  Co.  agency. 
He  has  been  identified  with  insurance  Interests 
in  Chicago  for  about  twelve  years.  The  Forest 
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City  confines  its  operations  only  to  farm, 
churches,  school  house  and  other  kindred  busi¬ 
ness. 


Indiana  Mutual  Union  Elects  Officers. 

At  the  recent  meeting  of  the  Mutual  Insurance 
Companies  Union  of  Indiana,  held  at  the  Hotel 
English  at  Indianapolis,  officers  were  elected  as 
follows:  George  V.  Kell  of  Huntertown,  presi¬ 
dent;  Emmett  Moore  of  Hagerstown,  vice-presi¬ 
dent,  and  H.  L.  Nowlin  of  Moores  Hill,  secre¬ 
tary  and  treasurer.  The  National  Association 
was  invited  to  hold  the  annual  meeting  in  In¬ 
diana  at  as  early  a  date  as  possible. 


Henry  L.  Phillips  Addresses  Society. 

Henry  L.  Phillips,  manager  of  the  Factory  In¬ 
surance  Association  and  president  of  the  Na¬ 
tional  Fire  Protection  Association,  was  the 
speaker  before  the  Insurance  Society  of  New 
York  on  Tuesday  last.  His  subject  was  “The 
Inspector  and  His  Work.”  The  meeting  was 
held  at  the  rooms  of  the  New  York  Board  of 
Fire  Underwriters,  and  was  largely  attended, 
Mr.  Phillips’  talk  was  intensely  interesting,  and 
the  subject  was  dealt  with  very  thoroughly. 


Object  to  Marine  Increase  on  Lakes. 

The  recent  increase  in  marine  rates  on  the 
Great  Lakes  has  caused  ship  owners  to  make 
an  objection.  The  losses  have  been  so  heavy  on 
the  lakes  during  the  past  year  that  it  has  been 
necessary  for  the  companies  to  take  action  in 
raising  the  rates.  The  increase  ranges  from 
fifteen  to  fifty  per  cent. 


Newspaper  Makes  Charges 

CLEVELAND,  January  25. — Following  a 
vicious  attack  made  upon  the  Cleveland  Fire  In¬ 
surance  Exchange  and  the  insurance  men  gen¬ 
erally  by  the  Cleveland  newspapers,  City  Prose¬ 
cutor  Locher,  or  his  representatives,  on  Friday 
visited  the  offices  of  the  organization  and  se¬ 
cured  books  and  papers  from  which  they  will 
endeavor  to  deduce  evidence  that  the  business 
is  operated  as  a  trust  and  in  violation  of  the 
anti-trust  laws.  It  appears  that  they  base  their 
hopes  on  the  Ashtabula  flurry  of  a  few  years 
ago,  but  it  is  said  that  there  were  never  any 
court  decisions  in  that  instance,  and  the  foun¬ 
dation  would,  therefore,  seem  to  be  bottomless. 
Not  only  this,  but  the  Cleveland  Exchange  was 
organized  only  after  the  best  legal  opinions  were 
obtained  as  to  whether  any  part  of  its  work 
was  in  violation  of  any  law.  The  agents  had 
no  desire  to  do  anything  contrary  to  law,  and 
every  change  that  has  been  made  to  the  con¬ 
stitution  and  rules  bear  the  opinion  of  eminent 
legal  talent  to  the  effect  that  it  Is  not  in  vio¬ 
lation  of  the  laws  in  any  way. 


Fire  Notes. 

— The  Tennessee  Fire  Prevention  Association,  which 
was  in  session  at  Nashville  last  week,  elected  officers 
as  follows:  E.  H.  Shirley,  president;  T.  Graham, 
vice-president;  R.  H.  Williams,  secretary  and  treas¬ 
urer. 

— We  are  in  receipt  of  a  copy  of  the  Deutscher 
Versecherungs-Kalender  for  1913,  showing  the  finan¬ 
cial  exhibits  and  business  operations  of  German  fire 
and  life  insurance  companies  for  the  year  ended  De¬ 
cember  31,  1911.  The  Kalender  is  a  valuable  publi¬ 
cation  for  persons  interested  in  foreign  insurance  cor¬ 
porations. 

— Among  the  topics  treated  in  The  World’s  Work 
for  February  are  “Freemen  Need  No  Guarding,”  by 
Woodrow  Wilson;  impure  milk;  the  restlessness  of 
labor;  the  distribution  of  good  books;  profitable  farm¬ 
ing;  “Women  of  Achievement;”  the  reclamation  ser¬ 
vice;  the  control  of  business;  the  revivification  of  » 
dead  town,  etc. 
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January  30,  1913 

REPORT  ON  FIRE  POLICY 
REVISION 


Special  Commissioner  Ellison  Enters 
Into  Details 


DECLARES  IT  IS  FILLED  WITH  PERILS 


Could  Be  Reduced  to  One  Half  its  Present 
Verbiage,  He  Says 

The  report  of  William  B.  Ellison  of  New  York, 
who  was  appointed  special  Commissioner  by 
Governor  Sulzer  to  conduct  a  hearing  into  the 
proposed  standard  revision  of  fire  policies,  is  in 
part  as  follows: 

I  have  at  no  time  been  unmindful  of  the  real  in¬ 
terests  of  the  insurance  companies  in  the  conduct  of 
my  investigations,  and  they  have  been  afforded  the 
fullest  opportunity  of  appearing  and  presenting  their 
views  in  regard  to  this  most  important  subject.  So  as 
to  avoid  any  possible  criticism  that  the  insurance  com¬ 
panies  were  not  given  ample  opportunity  to  be  heard, 
I  personally  communicated  with  every  member  of  our 
bar  whom  I  knew  to  be  counsel  for  one  or  more  of  the 
companies.  *  *  *  .  ,  , 

The  present  form  is  filled  with  perils  to  the  inno¬ 
cent  insuring  public,  and  it  is  now,  in  my  opinion, 
beyond  dispute  that  there  should  be  a  simplification  at 
least  of  the  conditions  upon  which  protection  against 
fire  in  the  way  of  insurance  is  obtainable.  The  stan¬ 
dard  foim  of  this  State  contains  a  mass  of  technical 
conditions  and  provisions  that  the  public  finds  very 
difficult  indeed  to  understand.  Indeed,  they  are  so 
fraught  with  technicality  and  ambiguity  that  the  courts 
themselves,  the  highest  courts  of  record  m  the  coun¬ 
try  constantly  differ  in  matters  of  construction.  This 
should  not  be  difficult  of  remedy,  and  the  public  ^wel- 
fare  demands  that  it  be  remedied  at  once. 

Let  us,  for  instance,  look  at  the  provisions  of  the 
policy  applicable  to  the  matter  of  procedure  on  the 
part  of  the  insured  in  case  of  fire.  The  present  form 
provides  that  if  the  fire  occur  the  insured  shall  give 
immediate  notice  of  loss.  Now  there  can  be  no  ob¬ 
jection  to  this  provision,  nor  to  the  following,  which 
makes  it  mandatory  on  the  insured  to  protect  the 
property  from  further  damage,  separate  the  damaged 
and  undamaged  personal  property,  put  the  same  in 
good  order,  and  make  a  complete  inventory  thereof, 
stating  quantities  and  costs,  so  far  as  possible,  to¬ 
gether  with  the  amount  claimed  thereon.  But  follow¬ 
ing  this  provision  there  is  one  which  makes  it  manda¬ 
tory  on  the  insured  within  sixty  days  to  render  a 
statement  or  proof  of  loss  containing  a  great  deal  ot 
detailed  matter.  If  the  insured  omit  to  present  this 
statement  or  proof  of  loss  within  sixty  days  his  claim 
is  beyond  recovery.  It  is  not  infrequently  the  case — 
in  fact,  it  is  usually  so — that  the  company  s  adjuster 
is  immediately  on  the  scene  of  the  loss  and  takes  up 
its  adjustment.  The  insured  trusts  the  company  s  rep¬ 
resentative  and  furnishes  him  with  all  such  information 
as  he  may  require.  The  insured,  however,  forgetful 
of  the  sixty-day  provision,  or  believing  that  the  ad¬ 
juster  is  protecting  his  interests  in  the  matter,  omits 
to  serve  the  statement  or  proof  of  loss  before  referred 
to.  He  then  stands  at  the  mercy  of  the  insurer.  This 
may  be  readily  changed  and  furnish  ample  protection 
to  the  insured  by  providing  that  such  statement  or 
proof  of  loss  shall  be  rendered  within  sixty  days  only 
when  so  required  by  the  insurer.  If  the  insurer  wants 
the  information  called  for  it  is  easy  for  it  to  make 
a  demand  therefor.  Such  a  demand  would  put  the  in¬ 
sured  immediately  on  his  guard  and  cognizant  of  the 
necessity  of  complying  therewith.  As  the  form  now 
reads,  no  such  demand  by  the  insurer  is  necessary,  and 
over  and  over  again  the  insured  becomes  unmindful  of 
his  obligation  in  respect  thereto  and  omits  to  furnish 
the  statement  or  proof  referred  to.  Placing  the  burden 
on  the  insurer  to  demand  it  leaves  no  excuse  on  the 
part  of  the  insured  for  failure  so  to  do.  Many  meii- 
torious  claims  have  been  defeated  in  the  courts  by  a 
failure  to  comply  with  this  provision,  hidden  away  as 
it  is  in  the  labyrinth  of  technicalities  now  ^largely 
making  up  the  present  form  of  policy.  *  * 

Provision  Too  Broad. 

Then,  there  is  the  further  provision  in  case  of  fire 
that  the  insured  shall  “as  often  as  required”  exhibit 
to  any  person  designated  by  the  company  all  that  re¬ 
mains  of  the  property  and  submit  to  examinations 
under  oath  by  any  person  named  by  the  company,  and 
also  as  “often  as  required”  shall  produce  for  examina¬ 
tion  all  books  of  accounts,  bills,  invoices,  vouchers, 
etc.,  at  such  place  as  may  be  designated  by  the  com¬ 
pany.  This  provision  in  so  far  as  it  requires  the  in¬ 
sured  “as  often  as  required”  to  do.  the  things  re¬ 
ferred  to,  is  entirely  too  broad.  It  is  true  that  the 
insurer  should  be  given  a  reasonable  opportunity  to 
make  the  examinations  in  question,  but  it  should  not 
have  the  power  to  put  the  insured  to  the  trouble  and 
expense  thereof  “as  often  as  required.”  It  subjects 
the  insured  to  harassment  at  the  hands  of  the  insurer, 
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and  not  infrequently  the  opportunity  has  been  taken 
advantage  of. 

There  is  also  a  provision  that  in  case  of  disagreement 
between  the  insurer  and  the  insured  as  to  the  amount 
of  loss,  the  insurer  may  force  the  insured  into  an  ap¬ 
praisal  thereof.  This  provision  takes  from  the  insured 
the  right  to  go  into  court  and  try  his  case  in  the  ordi¬ 
nary  way  and  in  the  way  provided  by  law  for  the  dis¬ 
position  of  just  such  disputes.  There  is  no  reason 
why  a  loss  claimant  should  be  forced  to  submit  his 
claim  to  three  appraisers  unless  he  is  willing  so  to  do, 
and  the  present  policy  should  be  amended  so  as  to 
place  that  feature  of  the  case  within  his  election,  leav¬ 
ing  him  to  seek  his  remedy  in  the  courts  should  he 
prefer  so  to  do. 

The  present  policy  could  well  be  reduced  to  at  least 
one-half  of  its  present  verbiage,  and  by  so  doing  infi¬ 
nitely  clarify  its  provisions.  It  could  thus  be  made 
readily  understandable  by  the  insured  and  he  be  thus 
made  aware  of  his  obligations  thereunder.  *  *  * 

The  fundamental  difficulty  with  the  plan  to  stan¬ 
dardize  a  form  of  contract  throughout  various  States 
is  that  the  courts  of  such  States  do  not  harmonize, 
and  there  is  no  judicial  power  above  them  to  bring 
their  conflicting  decisions  into  harmony.  This  might 
be  accomplished  by  further  legislation  in  all  of  the 
States,  but  that  seems  to  be  highly  improbable,  if  not 
impossible,  as  is  well  evidenced  by  the  difficulties  that 
now  exist  between  the  various  forms  of  standard  poli¬ 
cies  already  made  the  subject  of  legislative  enactment. 

It  seems  to  me,  however,  as  I  have  shown  in  some 
of  the  instances  to  which  I  have  referred,  that  gross 
injustice  has  been  done  on  either  one  side  or  the 
other  of  the  questions  in  dispute.  And  I  am  prompted 
to  suggest  a  possible  remedy,  though  undobutedly  one 
of  infinite  difficulty  in  consummation,  and  that  is  the 
adoption  of  a  standard  form  through  the  medium  of 
the  national  Government.  Such  a  contract  would  be 
subject  to  construction  by  the  Supreme  Court  of  the 
United  States,  and  such  construction  would  be  final, 
and  in  time  we  might  hope  to  have  the  various  pro¬ 
visions  of  the  policy  receive  a  judicial  construction  that 
would  have  to  be  accepted  in  all  parts  of  the  country. 


LIFE  INSURANCE 


Home  Life  of  New  York. 

A  statement  replete  with  evidence  of  growth 
in  every  important  particular  has  been  put 
forth  by  the  Home  Life  Insurance  Company  of 
New  York  as  of  December  31,  1912.  This  com¬ 
pany  has  now  been  in  successful  operation  for 
over  half  a  century,  during  all  which  time  it 
has  performed  splendid  service  for  its  policy¬ 
holders.  It  is  therefore  highly  encouraging  to 
learn  from  President  George  E.  Ide,  in  his  an¬ 
nouncement  to  the  policyholders,  that  “never 
was  the  company  in  sounder  financial  condition. 
Never  were  your  policy  contracts  more  securely 
guarded  than  at  the  present  time.”  This  state¬ 
ment  should  be  a  strong  incentive  to  the  policy¬ 
holders  to  increase  their  insurance  with  the 
company  and  to  recommend  it  to  their  friends. 

During  the  year  recently  closed  the  Home  Life 
added  over  $5,500,000  to  its  insurance  in  force, 
bringing  the  total  amount  outstanding  up  to 
$110,647,000.  Its  new  business,  $14,315,000,  ex¬ 
ceeded  that  of  1911  by  nearly  $1,500,000,  showing 
that  the  agency  force  is  still  increasing  its 
efficiency.  Premium  receipts  for  the  year  were 
$4,023,298,  policyholders  were  paid  $2,937,060, 
and  there  was  laid  by  from  the  income  $1,345,- 
383.  On  the  financial  side  there  was  a  satisfac¬ 
tory  outcome,  substantial  additions  having  been 
made  to  both  the  assets  and  the  surplus.  The 
company  is  now  possessed  of  funds  aggregating 
$27,767,931,  and  a  surplus  of  $1,917,903,  the  gains 
for  the  year  being  $882,369  and  $54,410  respec¬ 
tively.  Besides  the  increase  recorded  in  surplus 
the  company  also  set  aside  a  special  reserve 
fund  of  $180,000  to  provide  for  any  possible  con¬ 
tingencies,  so  that  the  surplus  shown  is  abso¬ 
lutely  on  a  bed-rock  basis.  Of  course  the  com¬ 
pany  is  still  adhering  to  its  old  conservative 
plan  of  reporting  the  surplus  on  deferred  divi¬ 
dend  policies  as  an  absolute  liability,  it  being 
the  only  company  to  follow  that  method,  prior 
to  the  enactment  of  a  statute  requiring  it.  The 
fund  now  amounts  to  $2,544,000,  having  increased 
$109,000  during  1912.  One  noteworthy  feature  of 
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the  year’s  experience  as  to  mortality  is  that 
while  the  amount  at  risk  was  larger  than  in  1911 
the  net  death  loss  was  less  by  $104,000. 

In  the  annual  distribution  of  dividends  this 
company  has  followed  as  liberal  a  course  as  is 
consistent  with  safety.  Last  year  it  paid  out  on 
annual  dividend  contracts  $512,697,  being  some 
$28,000  more  than  in  the  previous  year,  and  with 
the  increased  business  even  a  larger  amount 
will  be  distributed  in  1913. 

The  Home  Life  is  indisputably  a  well-managed 
company,  has  a  most  capable  executive  staff,  an 
efficient  agency  force  and  deserves  the  most 
careful  consideration  of  the  insurance  public. 


“One  Farmer’s  Experience  with  Life 
Insurance’’ — A  Leaflet. 

The  farming  districts  of  this  vast  country 
offer  many  opportunities  for  the  life  insurance 
agent,  constituting  a  field  which  is  never  ex¬ 
hausted.  Farmers  are  on  the  whole  good 
risks,  are  persistent  in  their  premium  payments 
when  once  accepted,  and  for  the  most  part  are 
willing  to  listen  to  the  agent  when  he  appears. 
They  are  quick  to  note  the  advantages  of  life 
insurance,  and  the  wise  agent  can  generally 
quote  local  examples  of  benefits  conferred  or 
loss  because  of  the  lack  of  insurance. 

An  admirable  aid  to  the  agents  working  in 
these  districts  is  a  leaflet  just  issued  by  The 
Spectator  Company  entitled  “One  Farmer’s 
Experience  with  Life  Insurance.”  It  is  prac¬ 
tical,  and  dealing,  as  it  does,  with  real  happen¬ 
ings,  makes  a  strong  appeal  to  farmers  and 
their  families. 

The  leaflet  may  be  procured  at  the  following 
prices  :  Sample  copy,  io  cents  ;  ioo  copies,  $3  ; 
500  copies,  $12;  1000  copies,  $20;  5000  copies, 
$80.  Address  orders  to  The  Spectator  Com¬ 
pany,  135  William  street,  New  York. 


Travelers  Insurance  Company. 

Year  by  year  the  Travelers  Insurance  Com¬ 
pany  of  Hartford  makes  large  gains  in  busi¬ 
ness  and  financial  strength,  so  that  a  fine  an¬ 
nual  statement  is  always  taken  as  a  matter  of 
course.  The  progress  made  by  it  in  1912  is 
well  illustrated  by  a  gain  of  $5,704,000  in  assets, 
$4,640,000  in  reserve  funds,  and  $909,000  in  sur¬ 
plus.  It  now  possesses  assets  of  $85,628,857,  its 
liabilities  are  $72,675,617,  and  its  surplus  to 
policyholders  $12,953,240,  including  the  capital 
of  $2,500,000.  The  several  departments  of  the 
company  contributed  handsomely  to  the  in¬ 
creased  business  last  year.  In  the  life  depart¬ 
ment  the  new  production  exceeded  $48,460,000, 
while  an  addition  to  the  insurance  in  force  of 
$30,400,000  brought  the  total  of  that  item  up  to 
$280,150,000.  Both  the  new  business  written  and 
the  gain  in  amount  outstanding  exceed  all  pre¬ 
vious  records. 


Amzi  Dodd  Dies. 

Amzi  Dodd,  former  vice-chancellor  of  New 
Jersey,  ex-president  of  the  Mutual  Benefit  Life 
of  Newark,  and  dean  of  the  New  Jersey  bar, 
died  last  week  at  Bloomfield,  N.  J.,  after  an 
illness  of  two  days  from  pneumonia.  Mr.  Dodd, 
who  was  eighty  years  old,  attended  the  annual 
meeting  of  the  Mutual  Benefit  on  Monday  and 
caught  a  cold  on  that  occasion  which  rapidly 
grew  worst.  Mr.  Dodd  was  born  on  March  2, 
1823,  in  Bloomfield.  He  was  graduated  from 
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Princeton  in  1841  with  special  honors.  He  then 
taught  school  in  Virginia,  and  afterward  entered 
the  law  office  of  Miller  &  Whelpley,  at  Morris¬ 
town,  being  admitted  to  the  bar  in  1848.  In 
1850  he  became  clerk  of  the  Newark  County 
Council. 

Mr.  Dodd  aided  in  the  formation  of  the  Re¬ 
publican  party,  and  was  a  leader  in  the  Lincoln 
campaign.  In  1871  he  was  appointed  vice-chan¬ 
cellor  by  Governor  Randolph,  and  four  years 
later  was  appointed  special  justice  in  the  Court 
of  Errors  and  Appeals.  Mr.  Dodd  assumed  the 
presidency  of  the  Mutual  Benefit  Life  in  1882, 
and  remained  at  its  head  until  1902,  when  ill- 
health  caused  him  to  retire.  He  continued  as  a 
member  of  the  board  of  directors  and  general 
counsel  of  the  company. 


State  Mutual  Life  of  Massachusetts. 

Continuing  its  career  of  progress  through 
1912,  the  old  State  Mutual  Life  of  Worcester, 
Mass.,  shows  again  better  results  than  ever 
before.  New  business  written,  premiums  re¬ 
ceived,  payments  to  policyholders,  insurance  in 
force  and  gain  in  the  amount  outstanding  all 
establish  new  records.  The  total  new  business 
assumed  was  $22,831,849,  while  the  amount  of 
insurance  gained  was  $11,246,789,  bringing  the 
total  in  force  up  to  $160,951,604.  Other  figures 
from  the  statement  are:  Premium  receipts, 
$5,689,580;  total  income,  $7,624,676;  payments  to 
policyholders,  $4,249,948;  income  saved,  $2,176.- 
583;  assets,  $40,824,835;  surplus,  $3,056,636.  These 
items  represent  gains  as  follows:  In  premiums, 
$292,821;  interest  receipts,  $112,698;  paid  policy¬ 
holders,  $496,406,  and  assets,  $2,047,384.  The 
high  standing  of  the  company  is  well  known 
and  was  emphasized  in  the  report  of  the  exam¬ 
ination  made  last  year  by  the  Massachusetts 
Department  as  follows:  “Investigation  as  to  the 
company's  methods  in  its  dealings  with  policy¬ 
holders  was  made  with  most  satisfying  results. 
Due  regard  for  their  rights  and  interests  is 
manifest  in  all  the  company's  transactions  with 
its  policyholders.” 


Union  Central  Life. 

Among  the  largest  and  oldest  life  insurance 
companies  of  the  United  States,  the  Union  Cen¬ 
tral  of  Cincinnati  occupies  a  most  prominent 
position.  For  a  number  of  years  it  has  been 
noted  for  its  high  interest  earnings  and  low 
mortality  rate,  and  while  its  business  of  late 
years  has  increased  greatly  it  still  maintains 
its  old  standards.  Last  year  was  unquestion¬ 
ably  the  best  in  its  history,  for  the  agents  pro¬ 
duced  a  larger  amount  of  new  business  than 
ever  before,  $47,618,486,  and  the  gain  in  insur¬ 
ance  in  force,  $26,479,83S,  also  made  a  new  rec¬ 
ord.  It  will  be  noticed  that  the  gain  is  consid¬ 
erably  over  one-half  of  the  amount  issued, 
which  indicates  a  choice  class  of  business.  An 
analysis  of  the  statement  shows  that  the  com¬ 
pany  now  possesses  assets  of  $93,053,614,  of 
which  no  less  than  $70,694,166  is  represented  by 
real  estate  mortgage  loans.  It  has  a  surplus 
of  $4,097,545  in  addition  to  special  funds  and 
dividends  apportioned  of  $12,788,619.  Premium 
receipts  for  the  year  were  $11,912,978,  policy¬ 
holders  were  paid  $8,706,016,  the  income  saved 
was  $5,779,447.  and  the  insurance  in  force  is  now 
$347,939,204.  The  policyholders  of  this  company 
are  supplied  with  most  liberal  forms  of  con¬ 
tract  and  are  paying  a  very  low  net  cost  for 
their  protecton. 
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Hear  Reports  of  I  !)1 2  Business 

LARGEST  YEAR  IN  COMPANY’S  HISTORY 

Business  Meetings  Attract  Great  Interest — Plea¬ 
sure  Not  Neglected — Banquet  M  inds  l  p 
Proceedings 

The  superintendents  of  the  Metropolitan  Life 
Insurance  Company  held  their  annual  conven¬ 
tion  at  the  home  office  in  New  York  on  January 
23,  24  and  25.  The  first  business  meeting  was 
held  in  the  assembly  hall  on  the  eleventh  floor 
of  the  home  office  building  on  Thursday  morning 
at  10.15,  following  a  reception  by  the  officers 
of  the  company  to  the  superintendents. 

President  Hegeman  presided  and  in  his  open¬ 
ing  address  gave  a  hearty  and  enthusiastic 
greeting  to  the  superintendents,  warmly  con¬ 
gratulating  them  on  the  results  of  the  year’s 
work.  In  his  summary  of  the  business  for  1912 
the  following  items  are  to  be  noted: 

Income  in  1912 .  $106,786,074.00 

Gain  over  1911 .  8,650,800.00 

Total  assets  at  close  of  1912 .  397,965,341.00 

Increase  in  assets  during  1912...  45,179,451.00 

Surplus  in  1912 .  34,894,870.00 

Increase  over  1911  .  2,182,987.00 

New  insurance  placed  and  paid  for  in  1912  was 

Industrial  Department,  issued...  $254,661,107.00 

Industrial  Department,  revived 

and  increased  .  35,975,708.00 

Ordinary  Department,  issued .  171,743,959.00 

Ordinary  Department,  revived 

and  increased  .  25,786,580.00 

Total  .  $488,167,354.00 

Total  outstanding  insurance  of 

company  . ,.$2,604,966,102.00 

Gain  in  outstanding  insurance  for  year,  placed 
and  paid  for: 

Industrial  .  $97,840,512.00 

Ordinary  .  107,247,503.00 

Number  of  policy  claims  paid  in  1912,  162,839, 
amounting  to  $25,901,612.71. 

The  vice-president  followed  with  a  compre¬ 
hensive  analysis  of  the  record  of  the  year.  He 
announced  that  first  place  in  rank  for  the  va¬ 
rious  territories  on  the  basis  of  all  'round  re¬ 
sults  had  been  awarded  by  the  officers  to  the 
great  Northern  territory — James  E.  Kavauagh, 
superintendent  of  agencies.  This  territory  in¬ 
cludes  Canada  and  a  part  of  New  York  State. 

Among  the  other  addresses  delivered  during 
the  first  session  of  the  convention,  none,  per¬ 
haps,  was  listened  to  with  more  interest  than 
that  of  the  recently  elected  sixth  vice-president, 
Lee  K.  Frankel,  Ph.  D.,  who  is  in  charge  of  the 
company's  welfare  work.  Dr.  Frankel  spoke 
with  enthusiasm  of  the  success  of  the  company’s 
nursing  service  for  industrial  policyholders  who 
are  ill,  and  of  the  rapid  extension  of  the  sys¬ 
tem;  also  of  the  rapid  growth  in  number  and 
popularity  of  the  health  and  happiness  leagues 
among  the  children. 

The  second  business  session  of  the  convention 
was  held  on  Friday  morning  at  9.30  o'clock, 
when  the  superintendents  listened  to  addresses 
by  various  executive  officers  and  others.  The 
principal  speeches  at  this  session  were  made 
by  the  second  vice-president,  George  H.  Gas¬ 
ton,  the  fourth  vice-president,  Frank  O. 
Ayres,  and  the  actuary,  James  M.  Craig.  In 
the  evening  the  cares  of  business  were  laid 
aside  and  the  entire  convention  attended  a  per¬ 


Thursdav  I 

formance  of  the  English  melodrama,  “The  I 
Whip,”  at  the  Manhattan  Opera  House. 

The  climax  of  the  three  days'  activities  was 
reached,  however,  on  Saturday  evening,  when 
the  superintendents,  together  with  the  execu¬ 
tive  officers  and  other  home  office  representa¬ 
tives,  gathered  in  the  grand  ballroom  of  the 
Hotel  Astor  at  six  o’clock  for  the  annual  ban¬ 
quet.  The  banqueting  room  was  beautifully  j 
decorated  for  the  occasion,  and  when  President  j 
Hegeman,  who  presided,  rose  to  extend  greet-  ji 
ings.  the  entire  body  of  diners,  some  seven 
hundred  in  number,  sprang  to  their  feet,  cheer¬ 
ing  and  waving  Metropolitan  flags.  The  boxes 
were  filled  with  the  officers’  wives  and  friends,  I 
and  the  glee  club  of  the  Metropolitan  Life  In¬ 
surance  Company  rendered  several  numbers 
during  the  evening,  to  the  gratification  of  all. 

Seated  with  President  Hegeman  at  the  guests 
table  were  Right  Rev.  David  H.  Greer,  Bishop 
of  New  York:  Robert  Lynn  Cox,  Alfred  Hurrell, 
A.  G.  B.  Claxton,  John  Tilton,  J.  J.  Brinekerhoff, 
Rev.  Dr.  Charles  L.  Goodell,  James  J.  Hoey. 
Louis  Twyepfort,  James  A.  Foley,  Alfred  J.  Tal¬ 
ley,  and  the  officers  of  the  company. 

Letters  of  regret  from  President-elect  Wood- 
row  Wilson  and  Governor  Sulzer  were  read,  and 
the  felicitations  of  these  two  eminent  men  were 
received  with  cheers. 

The  veteran's  trophy — a  bronze  emblem  pre¬ 
sented  each  year  to  the  district  that  is  ad¬ 
judged  to  have  made  the  best  all  ’round  record 
for  the  preceding  year,  was  presented  for  the 
second  consecutive  time  to  Mr.  Louis  S.  Bruenn. 
superintendent  of  the  Knickerbocker  district  of 
New  York  City. 

The  banquet  on  Saturday  night  brought  to  a 
close  what  was  considered  by  many  the  most 
successful  and  enjoyable  convention  ever  held 
by  the  company,  marking,  as  it  did,  the  achieve¬ 
ments  of  the  company's  most  successful  year. 


American  Real  Estate  Company. 

As  an  incentive  to  thrift  a  careful  study  of 
the  twenty-fifth  annual  statement  of  the  Ameri¬ 
can  Real  Estate  Company  of  New  York  ought 
to  convince  the  most  skeptical.  For  a  quarter 
of  a  century  this  company,  through  the  medium 
of  its  small  denominations  and  instalment  bond 
issues,  has  served  thousands  of  investors  to 
whom  it  has  returned  upwards  of  $11,000,000  In 
principal  and  interest.  Over  eighteen  thousand 
persons  are  active  investors  with  this  company, 
many  of  whom  have  steadily  increased  their  in¬ 
vestments,  besides  reinvesting  the  monies  paid 
to  them  at  the  maturity  of  their  bonds.  These 
investors  have  been  fortunate  enough  to  parti¬ 
cipate  in  the  profits  arising  from  investing  in 
New  York  real  estate  on  a  large  scale. 

During  the  quarter  of  a  century  which  has 
elapsed  since  the  organization  of  the  American 
Real  Estate  Company  it  has  followed  a  con¬ 
sistent  policy  of  confining  its  operations  to 
properties  located  in  the  line  of  the  northward 
trend  of  the  city's  growth.  That  this  policy 
has  been  a  wise  one  is  shown  by  the  splendid  re¬ 
sults  attained.  By  adhering  closely  to  the  two 
most  desirable  forms  of  real  estate  investment,  j 
viz.,  high-grade  rental  and  liquid  land  proper¬ 
ties,  it  has  been  able  to  obtain  magnificent  re¬ 
turns. 

The  feature  of  the  company’s  trading  during  ! 
the  past  year  has  been  in  the  acquisition  of 
such  properties  as  the  Arena  building,  a  busi-  j 
ness  building,  running  from  Thirty-second  to  ; 
Thirty-third  street,  between  Broadway  and  j 
Fifth  avenue;  the  Hendrik  Hudson  apartment  ! 
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1  house  on  Riverside  Drive  from  110th  to  111th 
!  street,  and  the  fine  East  Side  apartment  house, 

I  40-46  East  Sixty-second  street.  These  proper¬ 
ties  are  all  of  the  best  grade,  well  located  and 
,!vvell  rented.  The  company  reports  an  unusually 
satisfactory  rental  season,  with  correspondingly 
increased  returns  on  its  investments.  Large 
sales  have  been  made  during  the  year,  particu- 
j  larly  of  building  lots  for  immediate  improve¬ 
ment. 

I  The  financial  statement  of  the  company  shows 
that  its  assets  now  amount  to  $27,202,824,  of 
which  $24,922,080  represent  the  value  of  real  es¬ 
tate  and  improvements  owned.  Its  liabilities 
foot  up  $25,014,019,  the  principal  items  being 
outstanding  bonds  and  certificates  $13,265,74S, 
and  real  estate  mortgages  $11,570,922.  After 
I  providing  for  every  item  of  liability  there  is 
shown  a  surplus  of  $2,188,805,  including  the  cap- 
j  ital  stock  of  $100,000.  This  showing  after 
twenty-five  years  of  operation  speaks  well  for 
j  the  ability  of  the  management  and  should  at- 
i;  tract  investors  in  larger  numbers  than  ever  be- 
1  fore. 


Aetna  Life  Hartford. 

In  point  of  new  life  business  written,  the 
.Etna  Life  of  Hartford  created  a  new  record  for 
itself  in  1912  by  issuing  $53,204,479.  This  indi¬ 
cates  a  gain  of  some  $17,000,000  over  the  pre¬ 
vious  year  and  shows  that  the  agency  force 
made  good  use  of  their  many  opportunities. 
The  total  amount  of  life  insurance  business  on 
the  books  of  the  company  is  now  approximately 
$335,000,000.  All  departments  of  the  .Etna  made 
good  progress  in  1912,  with  the  result  that  large 
gains  are  shown  in  every  item  of  the  statement. 
Premium  receipts  reached  $18,150,699 — a  gain  of 
$978,815,  total  income  increased  by  $1,955,663  to 
$23,930,359,  policyholders  were  paid  $13,912,631, 
while  $3,185,938  was  saved  from  the  income. 
Total  assets  increased  by  $5,768,240,  and  now 
amount  to  $110,523,775,  while  after  providing  for 
all  liabilities  there  is  shown  a  surplus  on  policy¬ 
holders’  account  of  $11,922,732.  The  .Etna  Life 
is  maintaining  its  old-time  record  of  efficiency 
and  progress,  and  meantime  is  giving  to  policy¬ 
holders  the  best  of  contracts  and  the  safest  of 
protection. 


New  York  and  New  England  Field  Men 
of  Phoenix  Mutual  Meet. 

The  third  annual  agency  convention  of  the 
New  York  and  New'  England  district  field  men 
of  the  Phcenix  Mutual  Life  of  Hartford,  came  to 
a  close  Wednesday  night  of  last  week  after  a 
three-days’  session.  About  seventy-five  dele¬ 
gates  were  present  from  the  leading  cities  in 
that  territory,  and  by  special  invitation  agents 
from  many  of  the  larger  cities  in  Pennsylvania 
I  and  the  South  were  on  hand.  The  convention 
|  opened  with  an  informal  smoker  in  the  assem- 
j  bly  hall  of  the  home  office  building,  at  which 
|  President  John  M.  Holcombe  made  the  opening 
)  address,  his  subject  being  “Conservation  in 
i  Home  Office  and  Field.”  The  session  on  Tues¬ 
day  was  devoted  to  speech-making  and  to  an 
!  institute  of  salesmanship.  The  annual  banquet 
1  was  given  on  Tuesday  evening  at  the  Hartford 
Golf  Club.  It  was  presided  over  by  Clayton  W. 

\  Welles,  manager  for  Connecticut  and  Rhode 
i  Island.  Wednesday’s  session  wrns  taken  up  with 
:  further  speech-making  during  the  morning,  and 
j  in  the  afternoon  another  institute  of  salesman- 
!  ship  consumed  most  of  the  time.  It  was  led  by 
;  Assistant  Agency  Manager  Thurman. 
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INJUNCTION  IS  GRANTED 
INDEPENDENT  LIFE 


Against  Officers  of  Tennessee  Insurance 
Department. 


CLAIMS  EXAMINER  WAS  PREJUDICED. 


Ask  that  Defendants  Be  Compelled  to  Suppress 
and  Cancel  Report  of  Examination. 

The  Independent  Life  of  Nashville  has  filed 
suit  to  restrain  Commissioner  C.  M.  Taylor  of 
the  Tennessee  Insurance  Department,  Deputy 
Commissioner  C.  M.  Joseph  and  Examiner  J. 
Walter  Allen  from  circulating  a  report  of  the 
examination  of  the  company,  on  the  grounds 
that  it  is  false  and  malicious.  The  examination 
was  made  by'  Mr.  Allen  for  the  Tennessee  De¬ 
partment,  and  C.  B.  Eullock  and  Paul  Heflin  for 
the  Kentucky  Insurance  Department.  The  suit 
also  seeks  to  restrain  the  Department  from 
revoking  the  company's  license,  and  that  the 
defendants  be  compelled  to  suppress  and  cancel 
the  examination  report.  Judge  A.  B.  Neil,  pre¬ 
siding  in  the  criminal  court,  has  granted  the 
restraining  injunction  asked  in  the  bill. 

It  was  set  forth  in  the  bill  that  Mr.  Allen 
was  prejudiced  against  the  company  and  bore 
great  personal  animosity  to  the  officers,  and  had 
publicly  given  expression  to  malignant  remarks. 
The  claim  is  also  made  that  the  defendants 
were  so  careful  to  include  everything  possible  to 
make  the  company  appear  at  a  disadvantage  that 
they  overlooked  many  things  to  its  advantage. 

Accompanying  the  bill  wras  a  sworn  statement 
of  the  Independent’s  standing,  showing  that  as 
of  June  30,  1912,  it  had  assets  of  $299,974,  ad¬ 
mitted  assets  of  $285,577,  and  a  net  surplus  of 
$10,382.  The  books  of  the  company,  it  was  stated 
in  the  bill,  were  reluctantly  turned  over  to  the 
examiners  on  August  13,  1912.  The  Insurance 
Departments  of  both  Tennessee  and  Kentucky 
adopted  the  report  of  the  examiners,  which  is 
dated  October  17,  1912.  A  summary  of  the  find¬ 
ings  is  as  follows: 

It  shows  an  impairment  of  the  capital  of 
$211,930  on  June  30,  1912,  amounting  to  $96.- 
639.99.  This  was  the  net  result  of  a  number 
of  depreciations  of  assets  and  charges  for  lia¬ 
bilities.  Among  the  former  was  the  item  of 
“real  estate  charged  off,”  $52,614.75;  also  bonds. 
$20,915,  and  stocks,  4010.  The  total  disallowed 
assets  amounted  to  $81,351.67. 

Up  to  June  30,  1912,  the  examination  report 
says,  the  total  amount  of  capital  stock  issued 
was  $211,930,  but  “it  was  with  much  difficulty 
(hat  the  stock  books  were  checked  up  with  the 
payments  made  by  stockholders  and  the  exam¬ 
iners  declare  themselves  wholly  unable  to  find 
where  $3820  in  stock  issued  to  various  stock¬ 
holders  was  ever  paid  for.  It  is  declared  that 
2500  shares  of  stock,  par  $25,000,  were  paid  to 
President  Paul  Roberts  in  exchange  for  a  one- 
half  equity  in  the  First  National  Bank  building, 
valued  at  $50,000.  It  is  declared  that  this  equity 
was  sold  to  the  Independent  Life  and  the  West¬ 
ern  and  Atlantic  Fire,  in  which  Mr.  Roberts  is 
also  an  official,  he  had  issued  $250,000  additional 
bonds  on  the  building,  “the  equity  in  the  build¬ 
ing  [then]  being  of  no  value.”  The  examiners 
continue: 

“The  annual  and  other  statements  to  the  Ten¬ 
nessee  and  other  departments  as  to  the  amount 
of  cash  capital  paid  in  are  false,  and  the  pro¬ 
prieties  of  the  trusteeship  as  manager  of  the 
company’s  affairs  have  not  been  properly  ob¬ 
served  in  this  deal.” 

The  examiners’  report  declares  that  during 
1911  the  company  paid  a  dividend  of  $4600,  “not 
earned,”  and  which  was  ordered  restored  by  the 
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Tennessee  Department.  Instead  of  doing  this 
it  is  charged  that  the  amount  was  charged  to  the 
salary  account  of  officers  and  placed  back  in  the 
treasury. 

Another  dividend  was  declared  in  1912  of 
$2114.80,  but  never  appeared  on  the  books  of 
the  company  and  was  carried  in  the  cash  ac¬ 
count  until  August,  1912.  This  dividend  was  not 
earned,  either. 

A  considerable  section  of  the  report  is  devoted 
to  the  Corner  Realty  Company,  in  which  title  to 
the  First  National  Bank  building  was  vested, 
but  Mr.  Roberts  stated  to  the  examiners  that 
“there  is  no  Corner  Realty  stock  in  existence; 
the  fact  is  that  there  is  no  such  company  in 
existence  as  a  going  concern.”  The  examiners 
declare,  however,  that  there  is  a  very  live  set  of 
books,  showing  large  transactions  and  that  no 
examination  would  be  complete  without  an  in¬ 
vestigation  of  this  concern  also. 

The  First  National  Bank  building  deal  is  de¬ 
scribed  at  length  as  being  as  fatal  to  the  Inde¬ 
pendent  Life  and  to  the  Western  and  Atlantic 
Fire,  which  is  also  involved. 


Intervention  in  Cosmopolitan’s  Plans. 

Interventions  were  filed  by  two  stockholders 
of  the  Cosmopolitan  Life  of  Atlanta,  when  the 
plan  of  reorganization  as  worked  out  by  the 
stockholders  and  approved  by  the  Georgia  In¬ 
surance  Department  was  presented  for  ap¬ 
proval  by  court,  and  the  cases  were  postponed. 
Joel  F.  Armistead  and  H.  C.  Hollifield.  repre¬ 
senting  3500  shares  of  the  company's  10,000 
shares,  who  appeared  as  the  intervenors,  make 
charges  against  the  reorganization  plans,  claim¬ 
ing  that  they  are  fraudulent  and  irregular.  The 
motive  it  sets  forth  is  to  get  rid  of  the  company 
disadvantageous  contracts,  and  to  remove  the 
assets  from  reach  of  the  creditors.  Action  was 
deferred  on  the  petition  of  officers  and  em¬ 
ployees  of  the  company  for  the  payment  of  sal¬ 
aries,  but  the  payment  of  a  stenographic  bill  of 
$451  covering  the  taking  of  testimony  in  the  liti- 
gatioD  was  authorized  by  Judge  Bell. 


Pan-American  Life. 

A  life  insurance  company  which  writes  ap¬ 
proximately  a  million  of  new  business  a  month 
is  fairly  entitled  to  be  called  a  live  institution. 
Such  a  record  made  by  a  new  company  in  its 
first  nine  months  of  business  indicates  an  ex¬ 
tremely  virile  management,  and  those  connected 
with  the  Pan-American  Life  of  New  Orleans 
may  well  be  proud  of  the  record  made.  At  the 
close  of  1912  this  nine-months-old  company 
showed  $9,000,000  of  insurance  in  force,  and  is 
now  writing  over  $1,000,000  a  month.  The  Pan- 
American  possesses  total  resources  of  $1,977,188 
against  which  there  are  liabilities  of  $333,621,  so 
that  the  surplus  on  policyholders  account  is 
$1,643,567.  It  operates  in  a  number  of  Southern 
States,  as  also  throughout  Central  America  and 
the  West  Indies.  An  extensive  agency  force  has 
already  been  created,  and  with  the  fine  record 
made  in  less  than  a  year  there  is  a  strong  in¬ 
centive  to  achieve  even  greater  success  in  1913. 


Toledo  Life  Elects  Officers. 

The  Toledo  Life  of  Toledo  has  elected  officers 
as  follows;  C.  M.  Feilbach,  president;  Joseph 
Tillman,  first  vice-president;  M.  Staphlett,  sec¬ 
ond  vice-president;  Dr.  J.  J.  Barber,  third  vice- 
president;  Mr.  Bardon,  fourth  vice-president; 
William  Vollmeyer,  treasurer,  and  R.  S.  Walker, 
secretary  and  medical  director.  Mr.  Feilbach, 
the  new  president,  is  a  prominent  financier,  and 
is  treasurer  of  Toledo. 


“I  appreciate  tile  insurance  value  of  The  Spectator 
as  being  equivalent  to  all  other  insurance  journals  in 
the  country  combined.” — -John  Napier,  Brooklyn. 
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OFFICERS  OF  THE  EQUITABLE 
LIFE  OF  IOWA. 

A  Staff  of  Experienced  Men — President 
Cummins  a  Well-Posted  Insurance 
Executive. 

A  short  time  ago  the  vicissitudes  of  time 
made  it  necessary  to  elect  a  new  executive  head 
for  the  Equitable  Life  Insurance  Company  of 
Iowa,  of  which  the  late  Cyrus  Kirk  was  for 
many  years  the  president.  The  directors  found 
at  hand  a  man  who  had  devoted  many  years  to 
the  upbuilding  of  the  company,  and  there  was 
universal  satisfaction  expressed  when  the  an¬ 
nouncement  went  forth  that  Secretary  J.  C. 
Cummins  would  be  the  new  president.  Mr. 
Cummins  has  been  identified  with  the  Equitable 
for  a  period  of  twenty-two  years,  having  entered 
its  service  in  January,  1891.  He  is  a  native  of 
Pennsylvania,  where  he  was  born  in  1852,  and 
after  finishing  his  education  he  removed  to 
Chicago,  studied  law  and  was  admitted  to  the 
bar  in  1877.  In  the  same  year  he  moved  to  Des 
Moines  and  began  the  practice  of  law  with  his 
brother,  A.  B.  Cummins,  who  is  now  a  United 
States  Senator  from  Iowa.  The  Security  Loan 
and  Trust  Company  of  Des  Moines  was  organ¬ 
ized  by  him  in  1882,  and  he  served  as  its  secre¬ 
tary  for  two  years.  He  then  became  secretary 
of  the  State  Insurance  Company  of  Des  Moines, 
which  position  he  occupied  for  six  years,  until 
he  was  called  to  a  similar  position  with  the 
Equitable  Life.  It  will  be  seen,  therefore,  that 
he  takes  up  the  duties  of  the  presidency 
equipped  with  a  legal  and  executive  training 
-which  should  serve  him  in  good  stead  and  re¬ 
dound  to  the  already  high  credit  of  the  Equit¬ 
able  Life.  For  a  number  of  years  past  he  has 
given  special  attention  to  agency  matters,  with 
results  which  are  plainly  apparent  in  the  figures 
of  the  company,  and  intends  to  keep  up  his  in¬ 
terest  in  that  department  of  the  work,  so  far 
as  is  consistent  with  his  increased  responsi¬ 
bilities.  Mr.  Cummins  is  universally  esteemed 
in  Des  Moines  as  one  of  its  leading  citizens  and 
is  prominent  in  the  civic  and  social  affairs  of 
the  city. 

As  successor  to  the  secretaryship  the  direc¬ 
tors  selected  Charles  A.  Snyder,  who  has  also 
given  the  company  over  twenty  years  of  service. 
He  was  born  in  Iowa  in  1863,  and  his  first  busi¬ 
ness  experience  was  with  a  bank  at  Tipton,  la. 
When  twenty  years  of  age  he  located  in  Des 
Moines,  and  after  some  years  of  service  in 
banking  and  manufacturing  circles  joined  the 
home  office  force  of  the  Equitable  Life  in  the 
accounting  department.  His  career  with  the 
company  has  been  one  of  progress,  resulting  in 
his  appointment  as  assistant  secretary  in  1910. 
He  is  therefore  fully  equipped  to  handle  the 
duties  of  the  secretaryship,  and  will  do  his  ut¬ 
most  to  build  up  the  company  to  even  a  higher 
plane  of  efficiency. 

For  a  number  of  years  past  F.  C.  Hubbell  has 
been  vice-president  of  the  Equitable  Life;  but 
as  he  possesses  large  business  interests,  and 
consequently  cannot  give  all  his  time  to  the 
company,  it  was  found  advisable  to  select  an 
additional  vice-president.  The  choice  of  the  di¬ 
rectors  fell  upon  Henry  S.  Nollen,  who  for  some 
ten  years  past  has  been  secretary  of  the  Bank¬ 
ers  Life  of  Des  Moines.  Mr.  Nollen  is  also  an 
Iowan  by  birth,  having  been  born  at  Pella  in 
1866.  He  is  a  graduate  of  Central  University 
of  Iowa,  of  the  class  of  1885,  and  for  two  years 
thereafter  -was  professor  of  mathematics  in  his 
alma  mater.  After  a  few  years  of  business  ex¬ 
perience  he  entered  the  service  of  the  Bankers 


THE  SPECTATOR 

Life  of  Des  Moines  in  1893  and  served  nearly 
twenty  years.  During  that  time  he  served  first 
as  auditor,  subsequently  as  assistant  secretary, 
and  in  1902  was  elected  secretary.  Mr.  Nollen 
was  largely  instrumental  in  devising  and 
putting  into  practical  effect  the  plan  for  chang¬ 
ing  the  Bankers  Life  to  a  legal  reserve  com¬ 
pany.  In  public  and  social  life  Mr.  Nollen  is  an 
active  factor,  being  connected  with  a  number  of 
the  leading  business  institutions  of  Des  Moines, 
as  well  as  the  principal  clubs.  He  brings  to 
his  new  position  a  fund  of  experience,  a  thor¬ 
ough  training  in  the  theory  and  practice  of  life 
insurance,  and  a  capacity  for  work  which  will 
be  duly  appreciated  by  all  connected  with  the 
company.  Portraits  of  President  Cummins, 
Vice-President  Nollen  and  Secretary  Snyder 
appear  elsewhere  in  this  issure  of  The  Spec¬ 
tator. 

The  Equitable  Life  of  Iowa  is  well  known 
throughout  the  territory  in  which  it  operates  as 
a  good  company  to  be  insured  in.  It  is  making 
remarkable  strides  each  year,  due  to  the  splen¬ 
did  treatment  it  accords  its  policyholders  and 
the  ability  of  its  management.  During  the  past 
eight  years  it  has  nearly  trebled  its  assets  and 
business  in  force,  and  is  annually  improving  on 
its  own  previous  fine  records.  With  the  present 
capable  official  staff  there  can  be  no  question 
that  the  Equitable  Life  of  Iowa  will  go  on  to  a 
still  larger  sphere  of  influence. 


American  Central  Life,  Indianapolis. 

In  a  preliminary  statement  showing  the  ap¬ 
proximate  results  of  the  work  of  1912,  the 
American  Central  Life  of  Indianapolis  shows 
that  it  is  enjoying  a  prosperous  career.  In¬ 
creases  in  insurance  in  force  and  in  assets  indi¬ 
cate  that  the  agents  in  the  field  are  consistent 
workers  and  that  the  home  office  management 
is  highly  efficient.  The  company  now  reports 
outstanding  insurance  of  over  833,650,000,  the 
gain  for  the  year  being  more  than  $4,461,000. 
These  figures  are  stated  on  the  paid-for  basis, 
and  include  only  the  face  value  of  the  business 
as  life  insurance  policies.  Assets  now  amount 
to  more  than  $3,550,000,  the  gain  last  year  being 
over  $350,000.  This  affords  an  ample  margin  of 
strength.  The  American  Central  now  writes 
only  non-participating  business,  and  is  truly 
entitled  to  be  called  a  progressive  company.  At 
the  head  of  the  organization  is  President  Her¬ 
bert  M.  Woollen,  who,  by  the  way,  is  the  young¬ 
est  life  insurance  president  in  the  country.  He 
succeeded  to  the  office  during  1912,  and  has 
already  proven  himself  to  be  a  capable  and 
energetic  executive.  Carroll  B.  Carr  is  secre¬ 
tary  and  actuary.  He  is  a  thorough  insurance 
man  and  for  several  years  has  done  splendid 
work  for  the  company. 


National  Life,  Montpelier. 

The  largest  financial  institution  in  the  State 
of  Vermont  is  the  National  Life  Insurance  Com¬ 
pany,  located  at  Montpelier.  It  ranks  among 
the  leading  companies  of  its  class  in  the  coun¬ 
try,  and  for  sixty-three  years  has  been  render¬ 
ing  splendid  service  to  its  policyholders.  Its 
progress  during  the  past  twenty  years  has  been 
most  substantial,  as  may  readily  be  seen  from 
the  following  figures:  Income  increased  from 
$2,497,779  to  $9,431,841,  assets  from  $8,762,955  to 
$56,038,867,  surplus  from  $1,002,074  to  $6,886,640, 
and  insurance  in  force  from  $58,678,353  to  $179,- 
464,607.  Last  year  was  in  every  respect  a  good 
one,  there  being  substantial  gains  in  every  im- 
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portant  item.  New  business  was  produced  to 
the  amount  of  $20,385,031,  while  the  increase  in 
the  insurance  in  force  was  $6,785,952.  Premiums 
and  annuity  receipts  exceeded  $6,834,500,  while 
policyholders  were  paid  $5,395,798  and  $2,588,881 
was  laid  by  from  the  income  for  their  future 
protection.  The  company  has  by  careful  man¬ 
agement  and  liberal  treatment  of  policyholders 
achieved  a  well-deserved  measure  of  success. 


Mutual  Benefit  Life 

Policyholders  of  the  old  Mutual  Benefit  Life 
of  Newark,  N.  J.,  long  ago  learned  to  look  for 
splendid  results  in  the  annual  statements  issued 
by  that  institution.  For  the  year  1912  their  ex¬ 
pectations  have  again  been  realized,  inasmuch 
as  the  summation  of  the  year’s  work  shows  that 
there  was  a  greater  advance  made  than  ever. 
The  Mutual  Benefit  now  has  assets  of  $156,864,- 
751,  a  gain  of  $9,835,879  over  a  year  ago.  It  has 
allotted  to  its  policyholders  for  dividends  in 
1912  the  sum  of  $4,901,201,  and  holds  contingency 
reserve  funds  as  follows:  Suspended  mortality 
fund,  $3,017,471;  dividend  equalization  fund, 
$349,663;  security  fluctuation  and  depreciation 
fund,  $272,124.  On  the  old  basis  of  reporting, 
therefore,  the  company  would  show  surplus 
funds  of  $10,840,458.  Last  year  the  company  re¬ 
ceived  in  premiums  $22,719,674,  paid  its  policy¬ 
holders  $16,380,967,  and  laid  by  for  their  future 
protection  $9,531,095.  Its  new  business  written, 
$89,083,309,  and  the  gain  in  insurance  in  force, 
$44,761,463,  surpass  all  previous  records.  The 
company  now  has  on  its  books  263,976  policies 
for  $634,570,280,  which  its  policyholders  admit 
represents  the  best  life  insurance  to  be  had. 


Bill  for  State  Life  Insurance  in  California. 

A  bill  has  been  introduced  in  the  California 
Legislature  providing  for  State  life  insurance 
business  similar  to  that  in  Wisconsin  and  other 
bills  offered  in  South  Carolina,  Kansas  and  Ore¬ 
gon.  The  measure  provides  for  the  issuance  of 
life  and  annuity  insurance  policies  under  the 
direction  of  the  State  Treasurer  and  the  Com¬ 
missioner  of  Insurance,  the  system  to  be  ready 
for  operation  within  two  years  from  the  date  of 
the  passage  of  the  bill.  Policies  will  be  written 
for  $500  or  multiples  of  that  sum  with  the  pro¬ 
viso  that  until  1000  policies  have  been  written 
no  one  risk  shall  be  insured  for  more  than  $1000 
and  that  the  maximum  policy  of  $3000  shall  rot 
be  issued  on  one  risk  until  2000  policies  shall 
have  been  issued.  Net  profits  are  to  be  paid  in 
cash  on  demand  and  loans  are  provided  for. 
The  State  Board  of  Health  and  the  Insurance 
Commissioner  are  to  pass  on  all  applications. 
Commissions  will  be  allowed  at  the  rate  of  one 
per  cent  of  the  premium  forwarded  on  each 
policy. 


American  Bankers  Holds  Agency  Convention. 

The  third  successful  year  of  the  American 
Bankers  of  Chicago  was  celebrated  Wednesday, 
Thursday  and  Friday  of  last  week  with  a  big 
agency  gathering  at  the  new  home  office  build¬ 
ing.  The  business  sessions  were  presided  over 
by  President  E.  W.  Spicer  and  were  devoted  to 
practical  talks  and  suggestions  on  business  bet¬ 
ting.  The  company’s  annual  statement  was  read. 
It  showed  that  the  total  assets  as  of  January  1, 
1913,  were  $555,076,  and  that  the  reserve  now 
stands  at  $102,802.  The  policyholders'  surplus 
amounts  to  $441,339.  The  meeting  came  to  a 
close  with  a  banquet  at  the  Virginia  Hotel,  at 
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which  there  were  a  large  number  of  invited 
guests.  There  were  a  number  of  speeches  made 
and  the  affair  was  thoroughly  enjoyable. 

Western  Union  Life. 

A  feeling  of  optimism  very  properly  pervades 
.  the  official  and  agency  forces  of  the  Western 
Union  Life  of  Spokane,  due  to  the  fine  showing 
made  by  the  annual  statement  for  the  year  1912. 
The  company  is  but  a  trifle  over  six  years  old, 
but  by  dint  of  careful  management  is  now  able 
to  show  over  $1,000,000  in  assets  and  more  than 
$15,000,000  of  insurance  in  force.  During  1912  the 
company  was  enabled  to  increase  its  assets  by 
over$221,000,  and  its  outstanding  business  by  $2,- 
833,767.  These  gains  were  made  by  diligent  cul¬ 
tivation  of  the  field  in  which  the  company  oper¬ 
ates,  embracing  the  States  of  Idaho,  Montana, 
Oregon  and  Washington.  The  new  business  paid 
for  last  year  was  $4,912,774,  being  twenty  per  cent 
greater  than  in  1911,  and  as  the  agency  staff 
is  still  being  added  to,  it  is  expected  that  a 
much  finer  record  will  be  made  in  the  current 
year.  A  very  favorable  mortality  experience— 
forty-five  per  cent  of  the  expected— and  high 
interest  earnings  aid  in  enhancing  the  security 
this  company  affords  its  policyholders. 

Southern  West  Virginia  Life  Underwriters 

At  a  banquet  of  life  insurance  men  given  at 
the  Frederick  hotel,  Huntington,  W.  Va.,  Janu¬ 
ary  21,  the  Southern  West  Virginia  Association 
of  Life  Underwriters  was  organized,  with  a 
charter  membership  of  thirty-three.  By  special 
invitation,  Neil  D.  Sills,  president  of  the  Na- 
;  tional  Association,  and  Gilford  Darst,  of  the 
State  Insurance  Department  of  West  Virginia, 
were  present.  Both  made  addresses. 

Officers  were  elected  as  follows:  Harry  F. 
Gray,  Connecticut  Mutual,  president;  Dan  H. 
Holton,  Penn  Mutual;  C.  W.  Cammack,  John 
Hancock  Life,  vice-presidents;  Robert  G.  Tur¬ 
ney,  Mutual  Life  of  New  York,  secretary,  and 
J.  G.  Ramsey,  Union  Mutual,  treasurer. 


Southern  National  Reduces  Capital. 

The  capital  stock  of  the  Southern  National 
Life  of  Lyndon,  Ky.,  was  rated  to  be  reduced 
from  $189,000  to  $100,000  in  order  to  provide  a 
larger  surplus  at  the  company’s  annual  meeting 
on  Tuesday  of  last  week.  President  Williams 
reports  that  the  amount  of  new  paid-for  business 
in  1912  was  about  $3,800,000,  a  gain  of  insurance 
in  force  of  over  $3,000,000,  and  that  the  com- 
i  pany  now  has  on  its  books  insurance  of  $6,500,- 
000.  Officers  were  re-elected  as  follows:  Ed.  L. 
Williams,  president;  R.  H.  Edelen,  first  vice- 
president;  J.  E.  Gamble,  second  vice-president; 
William  Higgins,  secretary  and  treasurer. 


Insurance  Department  for  Tennessee. 

The  Tennessee  Senate  has  passed  the  house 
bill  separating  the  office  of  State  Insurance 

I  Commissioner  from  that  of  State  Treasurer,  and 
it  was  signed  by  the  governor.  The  first  ap¬ 
pointment  of  a  Commissioner  will  be  made  be¬ 
fore  March,  at  a  salary  of  $3,600  to  serve  for 
two  years  under  a  bond  of  $20,000.  He  will  not 
perform  fire  marshal  duties,  as  the  bill  first 
provided. 


“Tiie  Spectator  is  pre-eminently  the  best  journal 
in  the  field  it  covers.” — F.  W.  Hamblin,  Manager  the 
Merchants  Underwriters,  Kansas  City. 
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Merger  Approved. 

ST.  LOUIS,  January  2S— (Special).— The  propo¬ 
sition  of  International  Life  of  St.  Louis  was  ap¬ 
proved  Monday  last  by  the  stockholders  of  the 
Tennessee  Life  of  Nashville,  and  the  merger 
now  only  requires  the  approval  of  the  Insur¬ 
ance  Departments  of  Missouri  and  Tennessee. 
This  will  give  International  Life  about  $35,000,- 
000  of  business  in  force. 


Life  Underwriters  Association  of  New  York. 

The  January  meeting  of  the  above-named  as¬ 
sociation  was  held  on  Tuesday  evening  at  the 
Fifth  Avenue  restaurant,  and  was  quite  largely 
attended.  W.  H.  Jeffries,  of  the  home  office  of 
the  Penn  Mutual  Life,  was  the  principal  speaker 
and  gave  an  interesting  address  on  “Sense  and 
Sentiment  in  the  Life  Insurance  Appeal.”  Fol¬ 
lowing  his  address,  the  members  participated 
in  a  discussion  on  life  insurance  agency  work 
as  a  profession.  Considerable  stress  was  laid 
upon  the  responsibility  of  the  general  agents 
recommending  men  for  licenses.  Five  new 
members  were  elected. 


Western  Mutual  Life  to  Remove. 

The  stockholders  of  the  Western  Mutual  Life 
of  Council  Bluffs,  la.,  have  voted  to  remove  the 
home  office  of  the  company  to  Des  Moines. 
Quarters  have  been  secured  in  the  Crocker 
building.  The  decision  to  move  is  due  to  the 
additional  prestige  it  will  receive  from  being 
located  in  the  insurance  center  of  Iowa. 


Southeastern  Life,  Greenville,  S.  C. 

The  annual  agents’  meeting  of  the  South¬ 
eastern  Life  of  Greenville,  S.  C.,  was  held 
at  the  home  office  January  16  and  17.  A  large 
number  of  agents  participated  in  the  meeting. 
It  was  by  far  the  most  enthusiastic  meeting  ever 
held  by  the  agents  of  this  company. 

C.  W.  Estes  of  Cheraw,  led  the  agents  in  paid- 
for  business,  and  was  thus  entitled  to  re-elec¬ 
tion  as  president  of  the  One  Hundred  Thousand 
Dollar  Club.  H.  J.  McGee,  general  agent  at 
Anderson,  came  next  with  over  $200,000,  and 
was  elected  first  vice-president.  W.  Frank  Hipp, 
general  agent  at  Spartanburg,  with  $198,000, 
came  third  and  was  elected  second  vice-presi¬ 
dent.  The  other  members  are:  F.  E.  Thomas, 
Charleston;  G.  H.  Powell,  Cheraw;  A.  D.  L. 
Barksdale,  Greenville;  W.  E.  Holbrook,  Green¬ 
ville. 

The  year  1912  closed  with  a  total  paid-for 
business  of  $2,316,000.  This  was  far  in  excess 
of  anything  ever  done  In  a  single  year  before 
in  the  history  of  the  company.  Splendid  gains 
were  reported  in  all  of  the  departments.  Assets 
now  amount  to  $390,330,  being  a  gain  of  $92,377 
over  1911. 


Midland  Life,  Kansas  City. 

A  statement  showing  the  effects  of  careful 
management  is  put  forth  by  the  Midland  Life 
of  Kansas  City,  covering  its  third  year  of 
operation.  It  is  evident  that  the  company  has 
well  established  itself  in  that  short  period,  for 
it  shows  premium  receipts  of  $156,807,  with  $4,- 
395,118  in  force.  Its  assets  amount  to  $28,966, 
while  the  surplus  is  $165,545.  The  gains  made 
during  the  year  were  $48,836  in  premium  income, 
$60,518  in  assets,  $3268  in  surplus  and  $1,483,494 
in  insurance  in  force.  Policyholders  were  paid 
$9192,  while  the  excess  of  income  over  disburse¬ 
ments  was  $55,481,  indicating  economical  man¬ 
agement.  The  Midland  Life  is  progressing  in  a 
manner  which  should  prove  gratifying  to  all 
connected  with  it. 


North  American  Life,  Chicago. 

A  preliminary  statement  of  the  North  Ameri¬ 
can  Life  of  Chicago  shows  that  it  is  making  con¬ 
sistent  and  substantial  gains  in  business  with 


Casualty,  Surety,  Etc. 

constantly  decreasing  expense  ratios.  Last  year 
the  company  had  $9,450,000  of  new  business  paid 
for,  increased  its  insurance  in  force  by  $3,800,000 
and  received  an  income  of  $740,000.  Its  assets 
now  exceed  $1,820,000  and  its  surplus  to  policy¬ 
holders  is  $800,000.  The  company  will  not  com¬ 
plete  its  sixth  year  of  business  until  about 
March  1,  so  that  this  showing  is  all  the  more 
creditable. 


Life  Notes. 

— The  Four  States  Life  of  Texarkana,  Ark.,  has 
appointed  W  .W.  Arnold  as  agency  manager.  Frank 
Seeger  has  been  made  supervisor  of  renewals.  At 
the  recent  election  of  officers,  Putnam  Dickinson  was 
elected  treasurer. 

— The  Home  Life  of  America  of  Philadelphia  has 
purchased  the  building  at  506  Walnut  street,  that 
city,  and  will  move  in  as  soon  as  suitable  alterations 
have  been  completed. 

— The  annual  election  of  officers  of  the  Louisville 
Life  Underwriters  Association  resulted  in  the  re- 
election  of  W.  H.  Harrison,  president;  W.  O.  Akin, 
secretary,  and  Foree  Dennis,  treasurer. 
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Old  Charter  Discovered  Permits  Writing 
Automobile  Business. 

President  Morgan  G.  Bulkeley  of  the  -Etna 
Life  Insurance  of  Hartford,  who,  in  the  present 
instance,  appears  in  the  role  of  president  of  the 
-Etna  Accident  and  Liability,  also  of  that  city, 
has  made  a  find  which  is  practically  a  depart¬ 
ment  of  the  -Etna  Life  in  the  discovery  of  a 
charter  of  a  fire  insurance  company  which  was 
granted  by  the  Connecticut  Legislature,  the  com¬ 
pany  being  authorized  to  do  business  in  the 
State,  but  which  was  never  used  by  those  who 
acquired  it.  There  are  said  to  be  a  number  of 
such  neglected  Connecticut  charters  in  exist¬ 
ence,  but  one  will  satisfy  the  purpose  of 
President  Bulkeley,  and  he  has  that.  He  pro¬ 
poses  to  put  it  into  commission  some  time  be¬ 
tween  the  present  date  and  July.  Heretofore 
the  -Etna  Accident  and  Liability  Company,  while 
able  to  do  the  ordinary  automobile  insurance 
business  done  by  such  companies,  has  not  been 
able,  under  its  charter,  to  insure  against  loss 
to  automobiles  by  fire,  although  it  was  possible 
to  indemnify  the  owner  by  an  allowance  of  a 
certain  amount  daily,  when  the  automobile  was 
out  of  commission  from  such  cause. 

A  further  announcement  by  President  Bulke¬ 
ley  is  that  the  -Etna  Life  has  disposed  either  by 
liquidation  or  direct  sale  of  its  stock  in  five 
banking  institutions  in  this  city.  The  Travelers 
has  sold  1200  shares  of  the  National  Exchange 
Bank  to  Senator  Bulkeley  and  its  holdings  in 
another  bank  went  to  the  -Etna  Life.  The  Trav¬ 
elers  controls  two  banks,  the  City  and  Connecti¬ 
cut  River,  and  has  large  holdings  in  the  Phoenix 
National. 


To  Write  Additional  Casualty  Lines. 

The  London  and  Lancashire  Guarantee  and 
Accident  Company  of  London  is  preparing  to 
write  employers’  liability,  compensation  and 
other  casualty  lines  in  addition  to  health,  acci¬ 
dent  and  plate  glass  to  which  it  has  heretofore 
restricted  itself. 
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PROPOSE  CONC  ENTRATION 


Amalgamation  of  Bureaus 


LIABILITY  UNDERWRITERS  MEET 


Workmen’s  Compensation  Service  Bureau  is 
Title  Proposed 

The  name  of  the  Workmens  Compensation 
Service  and  Information  Bureau  has  been 
changed  in  a  revision  of  the  constitution  after 
two  days’  work  to  the  Workmens  Compensation 
Service  Bureau.  This  was  finally  adopted  at  a 
meeting  held  Friday.  The  revised  constitution 
also  provides  for  the  amalgamation  of  the  three 
other  compensation  bureaus,  and  after  it  had 
been  adopted  the  bureau  voted  to  take  over  the 
Central  Inspection  Bureau  and  make  it  an  obli¬ 
gatory  part  of  the  Workmens  Compensation 
Service  Bureau  for  rating  purposes.  This  fea¬ 
ture  is  planned  to  provide  the  system  under 
which  merit  rating  will  be  enforced. 

Plans  have  also  been  started  to  take  over  the 
Workmens  Compensation  Publicity  Bureau  and 
the  Publicity  Bureau  for  Casualty  Insurance. 
This  branch  of  the  service  will  be  optional  for 
the  members.  It  was  also  agreed  to  take  over 
the  Workmens  Compensation  Reinsurance  and 
Inspection  Bureau  as  an  optional  branch  of  the 
organization. 

One  of  the  most  important  questions  confront¬ 
ing  the  members  of  the  enlarged  institution  is 
the  selection  of  a  manager.  The  names  of  sev¬ 
eral  for  the  position  were  discussed,  and  it  was 
finally  decided  to  leave  the  matter  to  a  com¬ 
mittee  which  will  report  to  the  governing  com¬ 
mittee,  and  in  turn  will  report  to  the  Bureau 
at  the  next  meeting.  One  prominent  underwriter 
stated  that  it  was  the  desire  to  appoint  a  man 
who  was  a  peer  of  any  liability  underwriter  in 
the  country. 


Prudential  Casualty  Company. 

The  reports  of  the  officers  of  the  Prudential 
Casualty  Company  of  Indianapolis,  made  to  the 
stockholders,  indicate  that  1912  was  on  the 
whole  a  satisfactory  year.  Its  financial  strength 
was  increased,  there  were  a  number  of  addi¬ 
tional  States  entered,  and  a  goodly  volume  of 
business  was  secured.  A  comparison  of  the 
premiums  written  in  1912  with  those  of  1911 
shows  a  gain  of  over  $208,000,  and  all  depart¬ 
ments  contributed  to  the  increase.  The  total 
premiums  for  the  year  were  $332,470,  of  which 
$156,388  was  from  liability  and  $102,183  from  ac¬ 
cident  insurance.  At  the  close  of  the  year  the 
company  possessed  $S62,294  in  assets  and  a  sur¬ 
plus  on  policyholder's  account  of  $657,400.  includ¬ 
ing  the  capital  stock  of  $300,000.  The  company 
is  being  conducted  along  lines  which  are  meet¬ 
ing  with  the  approbation  of  the  policyholders, 
and  it  may  confidently  look  forward  to  another 
successful  year. 


Lloyds  Plate  Glass  Insurance  Company, 
New  York. 

Few  if  any  of  the  old  single  line  companies 
can  point  to  a  record  extending  over  more  than 
a  generation,  which  from  its  every  angle  is  as 
bright  as  that  of  the  Lloyds  Plate  Glass  of  New 
York.  This  company  was  organized  in  1882  as 
a  pioneer  in  the  business,  and  has  since  its  in¬ 
ception  devoted  itself  entirely  to  plate  glass  in- 


THE  SPECTATOR 

surance.  To-day,  it  is  said,  is  the  day  of  mul¬ 
tiple  line  business,  but  how  great  a  measure  of 
success  may  be  gained  by  efficient  underwriting 
and  clean  business  methods  along  a  single  line 
is  exemplified  to  the  highest  extent  by  this 
company’s  statement  for  the  past  year.  During 
that  period  premiums  aggregating  $581,750  have 
been  written,  with  a  total  income  of  $633,272; 
During  1912  the  company  adjusted  and  paid  12,- 
654  losses  in  number,  or  more  than  an  average 
of  one  and  a  half  losses  in  each  hour  of  the 
year. 

On  December  31,  1912,  the  Lloyds  Plate  Glass 
held  assets  of  $939,082,  against  liabilities  of 
$404,085,  leaving  as  a  surplus  to  policyholders 
the  substantial  sum  of  $534,997.  The  company, 
though  old  and  conservative,  is  still  in  the  van¬ 
guard  of  the  true  progress  that  makes  for  the 
continuous  success  that  has  been  its  fortune, 
and  has  been  in  a  large  measure  due  to  the  per¬ 
sonal  efforts  and  ability  of  President  William 
T.  Woods  and  Secretary  Charles  B.  W.  Cham¬ 
bers. 


Plate  Glass  Underwriters  Hold  Annual 
Meeting. 

The  Plate  Glass  Underwriters  Association  held 
its  annual  meeting  on  Thursday  of  last  week 
and  elected  Edwin  W.  DeLeon,  president  of  the 
Casualty  Company  of  America  of  New  York, 
chairman;  C.  E.  W.  Chambers,  secretary  of 
Lloyds  Plate  Glass  Company  of  New  York,  vice- 
chairman,  and  S.  W.  Burton,  secretary  of  the 
Metropolitan  Casialty  of  New  York,  treasurer. 
The  present  delicate  situation  in  the  association 
was  rendered  somewhat  critical  by  the  resigna- 
nation  of  the  Globe  Indemnity  of  New  York.  A 
committee  of  three  was  appointed  to  wait  on 
General  Manager  Reid  with  the  hope  of  having 
him  reconsider  the  withdrawal  of  the  company. 
Another  committee,  composed  of  five,  was  ap¬ 
pointed  to  confer  with  the  New  York  Insurance 
Department  in  regard  to  the  statement  that  it 
would  shortly  make  an  examination  of  the  or¬ 
ganization.  This  examination  was  considered 
unfair  by  some  of  the  members.  The  Depart¬ 
ment  will  be  asked  to  give  the  matter  a  hearing 
and  the  committee  was  empowered  to  act  for 
the  association  at  this  proceedings. 


New  Amsterdam  Casualty  Company. 

A  prime  requisite  for  a  company  transacting 
the  business  of  insurance,  and  especially  for 
one  writing  liability  and  miscellaneous  casualty 
lines,  is  ample  financial  strength.  The  statutes 
of  the  several  States  require  the  maintenance 
of  large  reserves,  and  the  prudent  manager  will 
see  to  it  that  a  goodly  surplus  is  also  in  hand. 
In  the  case  of  the  New  Amsterdam  Casualty  of 
New  Y’ork  these  requirements  of  law  and  safety 
are  fully  complied  with,  as  is  shown  by  its 
statement  as  of  December  31,  1912.  The  com¬ 
pany  now  possesses  assets  of  $1,283,461,  and  a 
surplus  on  policyholders’  account  of  $507,911. 
Its  reserve  for  unearned  premiums  amounts  to 
$466,500,  while  for  undetermined  losses  the  com¬ 
pany  has  set  aside  $239,912.  Adding  together 
the  reserves  and  surplus  it  appears  that  the 
total  resources  back  of  the  contracts  issued 
amount  to  $1,214,322.  The  policyholders  there¬ 
fore  have  the  positive  certainty  that  their  in¬ 
surance  is  thoroughly  safeguarded. 

Under  the  guidance  of  President  W.  F.  Moore, 
the  New  Amsterdam  Casualty  is  making  steady 
and  sound  progress  along  conservative  lines.  It 
is  not  striving  for  bigness,  but  puts  good  ser- 
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vice  to  its  policyholders  as  more  desirable.  The 
company  writes  accident,  health,  liability,  plate 
glass,  burglary,  and  theft  and  workmen’s  col¬ 
lective  insurance.  In  addition  to  President 
Moore,  the  officers  are:  Henry  S.  Manning, 
vice-president;  W.  J.  McCaffrey,  general  man¬ 
ager;  Geo.  E.  Taylor,  secretary;  Geo.  C.  Pratt, 
treasurer;  F.  S.  Garrison,  assistant  secretary. 


UNITED  STATES  FIDELITY  AND 
GUARANTY  COMPANY 

A  Strong  and  Prosperous  Organization. 

In  the  final  analysis  of  an  insurance  com¬ 
pany's  standing,  the  main  point  of  interest  to 
both  policyholders  and  stockholders  lies  in  the 
trade  profit  the  institution  is  making.  The 
policyholder  is  interested  for  the  reason  that 
if  a  profit  is  being  made,  his  insurance  is  there¬ 
by  rendered  more  secure  through  the  conse¬ 
quent  additions  to  the  surplus,  while  the  stock¬ 
holder  knows  that  trade  profits  mean  a  con¬ 
tinuation  of  dividend  payments  and  enhanced 
value  to  his  holdings.  For  these  reasons, 
therefore,  those  connected  with  the  United 
States  Fidelity  and  Guaranty  Company  of  Bal¬ 
timore,  either  as  policyholders  or  stockholders, 
should  find  much  cause  for  satisfaction  in  the 
annual  report  of  that  organization  for  1912, 
which  appears  in  detail  elsewhere  in  this  issue 
of  Tin!  Spectator. 

Ever  since  the  company  was  organized,  in 
1896,  it  has  moved  persistently  forward  in  busi¬ 
ness  achievements  and  financial  strength,  and 
lor  some  years  past  has  stood  in  the  very  front 
rank  of  institutions  of  its  class.  It  was  but  two 
years  old  when  its  resources  passed  the  million- 
dollar  mark,  and  there  has  been  a  continuous 
gain  since,  until  it  is  now  able  to  show  avail¬ 
able  cash  resources  amounting  to  $7,481,474.  As 
compared  with  a  year  ago,  these  figures  indicate 
a  gain  of  nearly  $614,000,  while  the  surplus  in¬ 
creased  by  $264,495  and  now  stands  at  $3,281,387, 
including  the  paid-in  capital  of  $2,000,000.  This 
notable  increase  in  surplus  is  proof  positive  of 
the  fact  that  the  company's  business  is  being 
conducted  along  lines  which  are  both  satisfac¬ 
tory  and  profitable. 

The  premiums  written  last  year  amounted  to 
$5,444,759,  which  sum  is  greater  by  $705,772  than 
in  the  previous  year,  which,  in  view  of  the  large 
volume  of  business  transacted,  is  a  highly 
creditable  gain.  The  net  losses  paid  were  $1,- 
772,635,  indicating  a  ratio  of  but  32.5  per  cent 
of  the  net  premiums  written,  being  slightly 
lower  than  for  the  preceding  year. 

For  a  number  of  years  this  company  has  an¬ 
nually  shown  a  handsome  margin  of  underwrit¬ 
ing  profit,  and  the  year  1912  was  no  exception. 
After  providing  for  all  losses  and  expenses,  in¬ 
creasing  its  reserve  by  over  $275,000  and  taking 
care  of  increased  liabilities  in  other  directions, 
the  gross  earnings  work  out  at  $464,495,  of  which 
$200,000  was  paid  in  dividends  to  stockholders 
and  the  balance  carried  to  surplus  account. 
Since  its  organization  this  company  has  shown 
larger  underwriting  earnings  than  any  other 
concern  engaged  in  similar  lines,  which  speaks 
highly  for  the  underwriting  ability  of  President 
John  R.  Bland  and  his  associate  officers. 

The  assets  of  the  company  are  particularly 
well  invested,  some  $4,704,000  being  represented 
by  a  choice  collection  of  bonds.  Real  estate  is 
held  to  the  value  of  $681,000,  of  which  the  home 
office  building  takes  approximately  $650,000. 
That  building  is  well  adapted  to  the  needs  of 
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the  company  and  is  most  conservatively  valued. 

In  addition  to  the  several  branches  of  surety¬ 
ship,  the  United  States  Fidelity  and  Guaranty 
also  writes  personal  accident,  health,  liability, 
plate  glass,  burglary  and  theft,  automobile, 
property  damage  and  workmen’s  collective 
lines.  Its  policies  are  liberal  in  their  terms, 
and  the  company  has  established  a  reputation 
for  equitable  treatment  of  its  policyholders, 
which  has  been  no  inconsiderable  factor  in 
winning  such  a  large  share  of  patronage  from 
the  insuring  public. 


Workmen’s  Compensation  Mutual  Liability 
Company. 

Articles  of  incorporation  for  an  employers’  in¬ 
surance  company  under  the  workmen’s  compen¬ 
sation  act,  to  be  known  as  the  Workmans  Com¬ 
pensation  Mutual  Liability  Insurance  Company, 
have  been  filed  with  Governor  Francis  E.  Mc¬ 
Govern  and  the  Insurance  Commissioner  of  Wis¬ 
consin. 

The  company  is  patterned  after  the  Wausau 
Company,  said  one  of  the  incorporators.  It  is 
something  Milwaukee  employers  have  been  wish¬ 
ing  for  to  furnish  liability  insurance  under  the 
compensation  act  far  below  rates  of  stock  cas¬ 
ualty  companies. 

The  company  will  be  ready  to  do  business  al¬ 
most  at  once.  The  election  of  officers  will  take 
place  January  30.  The  incorporators  are:  Louis 
Hoffmann,  P.  E.  Mueller,  L.  J.  Mueller,  Jr.,  A. 
E.  Martin,  J.  W.  Utley,  A.  Pawling,  Julius  E. 
Roehr,  J.  P.  Hernsheim,  W.  Wilier,  Jr.,  Henry 
Wallschlaeger,  Jr.,  E.  L.  Philipp,  A.  J.  Linde- 
mann,  John  W.  Suetterle,  W.  N.  Fitzgerald,  Ro¬ 
land  B.  Roehr,  Erwin  A.  Piepenbrink  and  Will¬ 
iam  J.  Piepenbrink. 


Loyal  Protective,  Boston. 

One  of  the  leading  companies  of  New  Eng¬ 
land  writing  accident  and  health  insurance  only 
is  the  Loyal  Protective  Insurance  Company  of 
Boston,  which  for  some  years  past  has  been 
giving  unequaled  service  to  its  policyholders. 
It  confines  its  business  to  members  of  the  In¬ 
dependent  Order  of  Odd  Fellows,  and  operates 
in  a  number  of  States.  Financially  the  com¬ 
pany  is  very  strong,  possessing  assets  of  $387,- 
811,  and  a  surplus  on  policyholders’  account  of 
$206,796.  It  has  over  41,000  policyholders,  has 
paid  over  58,100  claims  for  $2,604,850,  while  its 
premiums  in  force  amount  to  $556,964.  Last  year 
the  company  was  examined  by  the  Massachu¬ 
setts  Insurance  Department,  which  gave  it  this 
fine  endorsement:  “Its  fair  and  just  treatment 
of  claimants,  prompt  and  courteous  letters  to 
correspondents,  has  undoubtedly  contributed 
largely  to  the  acquisition  and  retention  of  ef¬ 
ficient  agents  and  to  its  rapid  growth.” 


Plan  to  Be  Co-operating  Members  of 
Casualty  Exchange. 

Insurance  brokers  with  casualty  lines  have  a 
plan  under  consideration  whereby  they  propose 
to  become  co-operating  members  of  the  New 
York  Casualty  Insurance  Exchange.  In  its 
present  form  prominent  brokers  are  disposed 
not  to  oppose  the  contemplated  reduction  of 
brokerage  commission  from  a  flat  25  per  cent 
to  15  and  17y2  per  cent.  The  Exchange  purposes 
to  apply  schedule  rating  under  the  supervision 
of  the  Workmen’s  Compensation  Service  and  In¬ 
formation  Bureau.  A  manager  will  have  charge. 
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He  will  apply  the  rates,  disseminate  the  new 
rates  as  soon  as  they  are  promulgated  and  in¬ 
vestigate  complaints  of  brokers  against  com¬ 
panies  charged  with  cutting  rates  or  paying  ex¬ 
cess  commissions.  The  details  of  the  proposi¬ 
tion  are  now  in  the  hands  of  a  committee  of  the 
New  York  Brokers  Association  and  will  be  pre¬ 
sented  to  the  underwriters  as  soon  as  they  are 
worked  out. 


Workmen’s  Compensation  Bill  for  Indiana. 

The  joint  committee  of  eight  representatives 
of  the  Indiana  Manufacturers  and  Shippers 
Association  and  eight  representatives  of  the 
State  Federation  of  Labor  have  approved  a 
workmen’s  compensation  bill  framed  jointly  by 
Alexander  C.  Cavins,  attorney  for  the  employers, 
and  Henry  W.  Bullock,  attorney  for  organized 
labor.  The  plan  follows  closely  the  present 
Ohio  bill,  voluntary  both  for  the  employer  and 
the  employee.  If  either  does  not  wish  to  come 
under  the  act  they  may  take  their  chances  in 
the  courts,  the  employers’  liability  act  not  being 
repealed  by  the  proposed  act.  The  Indiana  con¬ 
stitution  does  not  permit  compulsory  compen¬ 
sation. 

In  case  of  an  injury  to  any  employee  of  an 
employer  coming  under  the  act,  which  injury 
occurs  in  the  course  of  his  employment,  the 
board  shall  award  to  the  injured  man  out  of  the 
State  fund  two-thirds  of  the  wages  he  has  been 
receiving,  not  to  exceed  $12  nor  to  be  less  than 
$5  a  week,  as  long  as  the  disability  lasts,  but 
not  for  more  than  six  years,  or  more  than  a  total 
of  $3,400. 

For  partial  disability  he  shall  be  paid  two- 
thirds  of  his  earning  power  less  what  he  is  able 
to  make  under  his  disability,  no  more  than  $12 
a  week  nor  less  than  $5,  nor  more  than  a  total 
of  $3,400.  In  case  of  death  or  total  disability 
the  dependents  receive  two-thirds  of  the  weekly 
wages  deceased  was  earning,  in  weekly  instal¬ 
ments  of  from  $5  to  $12,  and  for  not  more  than 
$3,400  or  for  longer  than  six  years.  Except  in 
cases  of  tender  years  or  extreme  age  in  depend¬ 
ents,  when  if  the  $3,400  is  not  paid  at  the  end  of 
six  years,  the  weekly  payments  may  be  con¬ 
tinued  until  the  total  is  paid. 


Inter-Mountain  Unions  Health  and  Accident. 

The  Inter-Mountain  Unions  Health  and  Acci¬ 
dent  has  been  incorporated  at  Denver,  Col.,  with 
a  capital  of  $200,000,  with  the  shares  at  $1  par 
value.  The  stock  will  be  sold  at  an  amount  suf¬ 
ficient  to  net  $1.10  per  share.  The  company  will 
sell  industrial  insurance  and  the  principal  or¬ 
ganizers  are  labor  leaders.  Officers  elected  are: 
W.  T.  Hickey,  president;  R.  E.  Croskey,  vice- 
president,  and  Edwin  C.  Brake,  treasurer.  Mr. 
Brake  is  State  Labor  Commissioner  of  Colorado 
and  Mr.  Croskey  is  an  assistant. 


— The  Lloyds  Plate  Glass  of  New  York  has  notified 
the  Mississippi  Insurance  Department  of  its  with¬ 
drawal  from  that  State. 

— The  annual  business  meeting  and  dinner  of  the 
Casualty  and  Surety  Social  Club  will  be  held  Friday, 
February  21.  The  committee  in  charge  is  composed 
of  F.  Robertson  Jones,  chairman;  William  C.  Mulvey, 
Bayard  Holmes  and  David  W.  Armstrong,  Jr. 

— In  listing  the  organizations  under  the  heading  of 
mutual  accident  companies  organized  and  licensed 
during  the  year  in  last  week’s  Spectator  the  Missouri 
Business  Mens  Accident  and  Health  Association  of  St. 
Louis  was  unintentionally  omitted.  The  association 
was  licensed  during  the  year,  and  has  enjoyed  pros¬ 
perity  since  beginning  business. 
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SCHEDULE  L  DISCUSSED  BY 
SURETY  ASSOCIATION. 


Two  Days’  Meeting  Produces  Some 
Results  and  Much  Silence. 


RESOLUTIONS  MODIFIED  MANY  TIMES 


Treasury  Department  Not  to  Insist  on  Mooted 
Requirements  as  Expected. 

Although  many  questions  came  before  the 
Surety  Association  of  America  during  its  two- 
day  session  at  the  Waldorf-Astoria  in  New 
York  last  week,  the  larger  part  of  the  meeting’s 
attention  was  focused  on  the  United  States 
Treasury  Department’s  requirements  on  blanks 
as  outlined  in  Schedule  L.  Last  year  a  sub¬ 
committee  of  the  Association  after  conference 
with  the  Treasury  Department  succeeded  in  sub¬ 
stituting  Schedule  L  for  Schedule  M.  This  sub¬ 
stitution  made  the  report  to  the  Government 
practically  identical  to  that  required  on  the 
Commissioner’s  uniform  blank.  At  the  time 
Schedule  L  was  adopted  and  the  part  relating 
to  past  year’s  experience  dropped  it  was  put 
squarely  up  to  the  Government  officials  as  to 
whether  the  change  would  be  permanent,  and, 
if  not,  whether  after  an  interim  the  require¬ 
ment  for  past  experience  on  old  bonds  would 
begin  anew  or  retroact  across  the  period  of  time 
when  not  called  for.  It  is  said  that  the 
Treasury  Department  never  committed  itself 
definitely  on  this  question,  but,  at  any  rate. 
Schedule  L  went  into  effect  until  further  no¬ 
tice  to  the  apparent  satisfaction  of  all  con¬ 
cerned.  That  this  satisfaction  was  only  ap¬ 
parent  as  far  as  some  companies  are  concerned 
was  clearly  evident  at  the  association  meeting 
Thursday,  when  an  exceptionally  vigorous  reso¬ 
lution  was  adopted  protesting  against  the  re¬ 
quirements  of  Schedule  L.  This  resolution  dis¬ 
avowed  the  action  of  the  association’s  commit¬ 
tee  in  accepting  the  schedule  in  question  for  the 
organization,  and  expressed  the  declination  of 
the  Surety  Association  of  America  to  furnish  the 
data  required  in  the  schedule.  It  was  also  re¬ 
solved  to  embody  the  resolution  in  the  form  of 
a  letter  to  the  Secretary  of  the  Treasury. 

On  Friday  the  resolution  was  again  taken  up 
and  modified  out  of  all  semblance  to  its  pre¬ 
vious  state  of  belligerency.  At  a  later  period 
of  the  day  it  was  held  up  entirely,  as  it  was 
learned  that  the  Treasury  Department  would 
not  insist  upon  Schedule  L  being  furnished  and 
would  amend  the  blank  accordingly. 

The  general  impression  is  that  the  leading 
surety  companies  have  the  data  in  such  shape 
as  to  produce  it  when  and  if  called  for,  but  that 
some  less  fortunate  ones  might  find  themselves 
in  a  slightly  embarrassing  statistical  predica¬ 
ment  at  a  busy  time  of  year  if  Schedule  L  is 
insisted  upon  by  the  Treasury.  "If  this  be  true, 
the  cause  of  last  week’s  flurry  can  be  rather 
approximately  conjectured.  Those  who  attended 
the  meeting  when  interviewed  by  a  representa¬ 
tive  of  The  Spectator  showed  a  strong  inclina¬ 
tion  to  be  extremely  uncommunicative.  It  was 
elicited,  however,  from  one  prominent  surety 
underwriter  who  was  present  that  the  situation 
was  very  delicate  and  nothing  will  be  made 
public  until  it  is  somewhat  relieved,  at  any  rate. 
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FINANCIAL  CONDITION  OF  THE 

United  States  Fidelity  and  Guaranty  Co. 


Baltimore,  Maryland,  January  20,  1913. 

To  the  Stockholders: 

I  submit  for  your  examination  the  financial  statement  of  the  United  States  Fidelity  and  Guaranty  Company  for  the 
year  ending  December  31st,  1912,  together  with  the  report  of  the  Examining  Committee. 

Your  attention  is  called  to  the  fact  that  the  actual  cost  price  of  investments  of  the  Company  in  stocks  and  bonds 
increased  during  the  year  from  $4,538,068.14  to  L$4,953,949.23,  showing  an  increase  of  investments  in  stocks  and  bonds 
of  $415,881.09.  The  total  assets  have  increased  from  $6,867,655.13  to  $7,481,473.70,  showing  an  increase  in  assets  of 
$613,818.57,  and  the  surplus  from  $1,016,892.58  to  $1,281,387.30,  showing  an  increase,  after  paying  the  dividend,  in  the 
surplus  of  $264,494.72. 


INCOME  AND  DISBURSEMENTS  FOR  THE  YEAR  1912. 

Total  net  Premiums  written .  $5,444,759.50 

Other  income,  including  interest,  rents  and  profit  and  loss  items .  267,523.62 


Total  income . .  $5,712,283.12 

Disbursements,  including  commissions,  taxes  and  all 

other  expenses  and  profit  and  loss  items,  except  losses  $3,086,434.32 
Total  net  losses  paid .  1,772,635.35  $4,859,069.67 


Excess  of  income  over  expenses  and  losses  paid . 

Distributed  as  follows: 

Increase  in  Premium  reserve . 

Increase  in  balance  of  commissions  due  on  uncollected 
premiums,  unpaid  taxes  and  expenses,  less  increase 
in  accrued  interest  and  decrease  in  claim  reserve .  .  . 
Depreciation  in  market  value  of  securities . 


$  853,213.45 


$  276,162.39 


72,090.25 

40,466.09 


388,718.73 


Gross  earnings . 

Dividends  paid,  10  per  cent,  for  year. 


464,494.72 

200,000.00 


Carried  to  surplus .  264,494.72 

Surplus  December  31st,  1911 .  1,016,892.58 

SURPLUS  DECEMBER  31st,  1912 .  $1,281,387.30 

Very  truly  yours, 

JOHN  R.  BLAND, 

PRESIDENT 

FINANCIAL  STATEMENT 

DECEMBER  31,  1912. 

ASSETS. 

Cost  Value.  Market  Value. 

$  165,041.44  $  163,525.00 


Government  Bonds . 

Baltimore  City  and  other  Municipal 

State  and  County  Bonds .  3,090,441.54 


435,141.25 

470,933.00 

70,043.75 

174,201.00 

272,144.00 

122,365.75 

3,637.50 


2,841, 

425, 

478, 

69, 

171, 

277, 

122, 

3, 


547.50 
460.00 
805 . 00 
700 . 00 
525.00 
675 . 00 
500 . 00 
500 . 00 


150,000.00  150,000.00 


Railroad  Bonds 

Equipment  Bonds . 

Street  Railway  Bonds . 

Miscellaneous  Bonds . . . 

Bank  Stocks . 

Railroad  Stocks . 

Miscellaneous  Stocks . 

Lawyers’  Surety  Co.  Stock,  represented 
by  $150,000.00  New  York  City  Bonds, 
deposited  with  the  Insurance  Com¬ 
missioner  of  the  State  of  New  York, 

and  other  valuable  assets . 

Total  Bonds  and  Stocks  (market  values  - 
December  31,  1912,  by  Baker,  Watts 

&  Co.) .  $4,953,949.23  $4,704,237.50 

Home  Office  Property,  Calvert,  German, 

Grant  and  Mercer  Streets .  649, 

Other  Real  Estate .  31, 

Loans  Secured  by  Collaterals .  40, 

Loans  Secured  by  Mortgage .  3, 

Cash  on  Hand  and  in  Banks. .  . .  803, 

Premiums  in  Course  of  Collection .  1,006, 

Due  for  Subscriptions  Department  Guaranteed  Attor- 

.  57, 

.  70, 

.  59, 

.  55 


neys . 

Accounts  with  Suspended  Banks . 

Interest  Due  and  Accrued . 

Other  Assets . 


.792.87 
600.00 
.249.00 
500.00 
719.92 
044 . 55 

238.42 
224 . 84 
017.12 
,849.48 


LIABILITIES. 

Capital  Stock  Paid  in  Cash . 

Due  for  Return  Premiums  and  Reinsurance . 

Munich  Re-insurance  Co.,  Reserve  Account . 

Reserve  for  1913  Taxes  and  Expenses  in  Transit . 

Commissions  Accrued  on  Uncollected  Premiums . 

Premium  Reserve  Computed  in  Accord¬ 
ance  with  Requirement  of  New  York 

Insurance  Department .  $2,721  897.34 

Reserve  for  Claims  Admitted  and  Not 
Admitted,  all  Departments,  Computed 
in  Accordance  with  Laws  of  New  York  1,100,002.09 
Surplus .  1,281,387.30 


$7,481,473.70 


$2,000. 

37 

24, 

102, 

213, 


000.00 

,591.24 

091.65 

840.41 

663.67 


$5,103,286.73 


$7,481,473.70 

DETAILED  STATEMENT  OF  BONDS  AND  STOCKS  OWNED 

DECEMBER  31,  1912. 


Par 

Value. 

$5,000.00 

30.000.00 

125,000.00 

$160,000.00 


GOVERNMENT  BONDS. 


Philippine  Islands  4s,  1934 . 

United  States  Government  2s,  1930. . . 
United  States  Government  3s,  1918... 


Cost 

Value. 

$5,050.00 

32,587.50 

127,403.94 


Market 

Value. 

$5,100.00 

30,300.00 

128,125.00 


$165,041.44  $163,525.00 


STATE,  COUNTY  AND  MUNICIPAL  BONDS. 


Par 
Value. 
$25,000 . 00 
10,000.00 
10,000.00 
50,000.00 
12,000 . 00 

25,000 . 00 

5,000 . 00 
1,010,900.00 

50,000.00 
5,000.00 
25,000 . 00 
5,000 . 00 
10,000.00 
20,000.00 

25,000 . 00 
5,000.00 
22,000 . 00 
25,000.00 

15,000.00 

25,000.00 
25,000 . 00 
30,000.00 
10,000.00 
5,000.00 
25,000 . 00 
11,500.00 

25,000.00 
5,000.00 
12,000 . 00 
34,000.00 

20,000.00 

25,000.00 

10,000.00 

25,000.00 

25,000.00 

25,000.00 


40,000 . 00 

125,000.00 
25,000.00 
10,000.00 
25,000 . 00 
20,000.00 
5,000.00 
25,000.00 
30,000.00 
27,000.00 
13,000.00 
25,000 . 00 
35,000.00 
10,000.00 

113,000.00 

10,000.00 
18,000.00 
10,000.00 
25,000.00 
50,000 . 00 
5,000.00 
40,000.00 
23,500.00 

16,000.00 
25,000.00 
11,000.00 
25,000.00 
10,000.00 
25,000.00 
20,000 . 00 
11,000.00 
25,000.00 


Allegheny  County,  Pa.,  4s,  1941 . 

City  of  Americus,  Ga.,  4s,  1939 . 

City  of  Annapolis,  Md.,  4s,  1916,  1921 

State  of  Arizona  3s,  1953 . 

City  of  Asheville,  N.  C.,  4s,  6s,  1922, 

1924 . 

City  of  Atlanta,  Ga.,  4J£s,  3}^s,  1927, 

1931 . 

City  of  Augusta,  Ga.,  3Ks,  1929 . 

Baltimore  City  3J£s,  3)^s,  4s,  5s, 

various  maturities . 

City  of  Boston,  Mass.,  3J^s,  1943.  .  .  . 

City  of  Bristol,  Va.,  6s,  1931 . 

City  of  Buffalo,  N.  Y.,  4s,  1929 . 

Cecil  County,  Md.,  5s,  1918 . 

City  of  Charleston,  S.  C.,  4s,  1929. . .  . 
City  of  Charlotte,  N.  C.,  4Ms.  5s,  1937, 

1938 . 

City  of  Cleveland,  O.,  4s,  1926 . 

City  of  Columbus,  Ga.,  4J£s,  1939. . . . 

City  of  Columbus,  Ohio,  4s,  1916 . 

City  of  Dallas,  Tex.,  4s,  1941,  1942, 

1943 . 

City  of  Danville,  Va.,  4s,  1929,  1930, 

1935 . 

City  of  Davenport,  la.,  4s,  1924 . 

City  of  Des  Moines,  la.,  4s,  1927 . 

City  of  Duluth,  Minn.,  4s,  1940 . 

City  of  El  Paso,  Tex.,  5s,  1950 . 

City  of  Frederick,  Md.,  4J£s,  1950.  .  . 
City  of  Galveston,  Tex.,  5s,  1934,  1949 
Garrett  County  Md.,  4s,  various  ma¬ 
turities  . 

State  of  Georgia  3J^s,  1926,  1933 . 

City  of  Greensboro,  N.  C.,  4s,  1954... 
City  of  Huntington,  W.  Va.,  6s,  1923 
City  of  Jersey  City,  N.  J.,  4s,  4J£s, 

1932,  1961 . 

City  of  Knoxville,  Tenn.,  4 s,  1939, 

1949 . 

City  of  La  Crosse,  Wis.,  4s,  1931 . 

Laurens  County,  S.  C.,  4J£s,  1937. . .  . 
City  of  Los  Angeles,  Cal.,  4J£s,  1922, 

1923 . 

State  of  Louisiana  5s,  1940 . 

City  of  Louisville,  Ky.,  3J^s,  1940, 

1941 . .• . 

City  of  Lynchburg,  Va.,  5s,  4s,  1926, 

1935,  1938 . 

State  of  Maryland  3J^s,  1925,  1928.. 

State  of  Massachusetts  3s,  1941 . 

City  of  Memphis,  Tenn.,  4s,  1930.  .  .  . 
City  of  Minneapolis,  Minn.,  4s,  1941. 

State  of  Mississippi  4s,  1919 . 

City  of  Mobile,  Ala.,  4k$s,  1937 . 

City  of  Montgomery,  Ala.,  5s,  1927. . . 
City  of  Montreal,  Can.,  3^s,  1937.  .  . 
City  of  Nashville,  Tenn.,  4s,  1924.  .  .  . 
City  of  New  Bern,  N.  C.,  4s,  1933. . . . 
City  of  New  Britain,  Conn,,  4s,  1931. 
City  of  New  Orleans,  La.,  4s,  1942 .... 
City  of  Newport  News,  Va.,  4s,  1941. 
City  of  New  York,  N.  Y.,  2J^s,  3s,  3J4s, 

various  maturities . 

City  of  Niagara  Falls,  N.  Y.,  4s,  1930 
City  of  Norfolk,  Va.,  4s,  1932,  1939 . . 

City  of  Ogden,  Utah,  4J£s,  1929 . 

City  of  Omaha,  Neb.,  4)^s,  1928.  .  . . 
Province  of  Ontario,  Canada,  4s,  1939 

Orleans  Levee  District  5s,  1959 . 

City  of  Ottawa,  Can.,  3J^s,  1928 . 

City  of  Parkersburg,  W.  Va.,  5s,  4s, 

1916,  1929 . 

City  of  Pensacola,  Fla.,  4J^s,  1936.  . . 

City  of  Pittsburgh,  Pa.,  4s,  1918 . 

Pocomoke  City,  Md.,  5s,  1939 . 

City  of  Portland,  Ore.,  4s,  1939 . 

City  of  Providence,  R.  I.,  3s,  1930. . . . 

City  of  Quebec,  Can.,  3J£s,  1932 . 

Province  of  Quebec,  Can.,  3s,  1937.  .  . 

City  of  Roanoke,  Va.,  4J£s,  1936 . 

County  of  Rockland,  N.  Y.,  4s,  1933, 
1934 . 


Cost 

Value. 

Market 

Value. 

$25,375.00 

9,600.00 

9,750.00 

44,750.00 

$25,250.00 

9,250.00 

9,750.00 

42,500.00 

11,570.00 

11,700.00 

25,316.00 

25,000.00 

4,600.00 

4,500.00 

,109,955.85 
46,500.00 
5,497.00 
25,575.00 
5,366.00 
10,000 . 00 

934,885.00 
46,750.00 
5,300 . 00 
24,500.00 
5,125.00 
9,850.00 

20,750.00 

20,600.00 

25,125.00 

5,325.00 

23,174.44 

25.250.00 
5,000 . 00 
21,780.00 

24,750.00 

23,500.00 

14,850.00 

14,100.00 

24,812.50 

24,812.50 

28,650.00 

10,450.00 

5,100.00 

25,350.00 

24,500.00 
24,500.00 
28,500 . 00 
10,500.00 
5,000.00 
24,250 . 00 

11,385.00 

11,387.50 

27,854 . 72 
4,600.00 
15,420.00 

23,350.00 

4,425.00 

13,260.00 

34,657.50 

33,730.00 

21,000.00 

20,000.00 

24,375.00 

10,350.00 

24,375.00 

9,700.00 

25,668 . 50 
26,950.00 

25,125.00 

26,875.00 

22,875.00 

22,750.00 

39,832.50 
118,227.50 
21,062.50 
9,800 . 00 
25,000 . 00 
20,000 . 00 
4,875.00 
26,848.46 
30,020.00 
26,748.75 
12,155.00 
25,062 . 50 
33,400.00 
9,700.00 

38,300 . 00 
117,500.00 
21,250.00 
9,400.00 
24,500.00 
19,700.00 
4,900.00 
25,750.00 
26,400.00 
25,920.00 
11.830.00 
24,500.00 
33,250.00 
9,100.00 

117,002.31 

100,170.00 

9,900.00 
17,420.00 
10,150.00 
25,968.75 
50,875.00 
5,400.00 
40,000 . 00 

9,650.00 
16,550.00 
10,000.00 
25,500.00 
50,000 . 00 
5,300.00 
36,800.00 

24,565.00 

22,857.50 

16,000.00 
25,125.00 
12,275.00 
24,437.50 
8,900 . 00 
25,000 . 00 
18,500 . 00 
11,400.00 

15,840.00 

24,750.00 

11,660.00 

23,500.00 

8,700.00 

22,750.00 

16,400.00 

11,000.00 

24,750.00 

24,000.00 
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The  Spectator,  established  in  1868,  is  a 
weekly  journal  devoted  to  promoting  the  best 
interests  of  trustivorthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States, 
Canada  and  Mexico  is  Four  Dollars  per 
annum,  postage  prepaid.  To  all  foreign  coun¬ 
tries  in  the  Postal  Union,  Five  Dollars  per 
annum. 

The  Spectator  has  a  larger  circulation  than 
any  other  insurance  journal — and  carries  no 
“ deadhead ”  subscriptions. 

THE  SPECTATOR  COMPANY, 
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Arthur  L.  J.  Smith,  Pres.  Robert  W.  Blake,  Sec’y. 

135  William  Street,  New  York. 

Telephone .  John  231,  John  232. 

WESTERN  DEPARTMENT,  Insurance  Exchange, 

175  W.  Jackson  Boulevard,  Chicago,  Ill.  Telephone, 
Wabash  531. 


[All  persons  residing  in  America  who  may  desire 
to  purchase  publications  issued  by  Charles  &  Edwin 
Layton,  of  London,  should  order  through  The  Spec¬ 
tator  Company.  As  sole  selling  agents  in  America 
for  that  well-known  firm,  all  orders  for  their  publica¬ 
tions  are  filled  through  this  company.] 

Copyright,  1913,  by  The  Spectator  Company.  New 
York. 
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WE  are  glad  to  note  that  the  posi¬ 
tion  taken  by  The  Spectator 
in  regard  to  the  subject  of  the  pro¬ 
posed  revision  of  the  standard  fire  in¬ 
surance  policy  of  New  York  State  is 
also  occupied  by  Superintendent  of  In¬ 
surance  W.  T.  Emmet  of  New  York. 
Mr.  Emmet,  while  conceding  that  the 
suggestion  as  to  a  revision  can  doubt¬ 
less  be  profitably  taken  up  for  criticism 
and  modification  at  this  time  with  bene¬ 
ficial  results  to  the  holders  of  fire  in¬ 
surance  policies  and  to  the  fire  insur¬ 
ance  business  as  well,  believes  that  the 
task  should  not  be  approached  hastily. 
He  also  coincides  with  the  opinion  ex¬ 
pressed  in  The  Spectator  that  the  Na¬ 
tional  Convention  of  Insurance  Com¬ 
missioners  should  have  a  voice  in  con¬ 
nection  with  any  proposed  alteration  in 
the  New  York  standard  policy,  and 
states  that  he  has  no  doubt  that,  if  the 
insurance  committees  of  the  New  York 
Legislature  so  desire,  the  National  Con¬ 
vention  will  appoint  a  committee  to 
confer  with  these  legislative  committees 
in  reference  to  the  changes  which  have 
been  proposed.  In  view  of  the  wide¬ 
spread  use  of  the  New  York  standard 
form,  the  latter  has  come  to  be  almost 
a  national  form  of  policy,  and  members 
of  the  insurance  committees  of  the 


legislature  should  give  this  aspect  of 
the  situation  careful  consideration  be¬ 
fore  taking  steps  which  may  lead  to  a 
great  deal  of  confusion  in  the  fire  un¬ 
derwriting  business  throughout  the  coun¬ 
try.  If  any  change  shall  in  future  be 
made  in  the  standard  form  it  is  to  be 
hoped  that  ample  time  will  be  allowed 
the  fire  insurance  companies  in  which 
to  prepare  for  the  transition  from  one 
form  to  another.  It  is,  however,  still 
an  open  question  whether  or  not  the 
advantages  to  be  derived  from  the 
adoption  of  a  new  and  simpler  form  of 
policy  will  outweigh  those  attaching  to 
a  form  to  which  the  people  have  become 
accustomed,  and  which  has  been  thor¬ 
oughly  threshed  out  in  the  courts  and 
interpreted  therein. 


THE  blind  attempts  of  the  city  of 
Newark,  N.  J.,  to  tax  the  De¬ 
ferred  Dividend  Fund  of  the  Prudential 
Insurance  Company,  which  have  twice 
been  overthrown  in  the  courts,  have 
been  renewed  in  the  legislature.  1  he 
new  effort,  known  as  House  Bill  57, 
will,  if  passed,  nullify  the  court  deci¬ 
sions  which  have  upheld  the  company  in 
its  consistent  struggle  to  protect  the 
funds  of  its  policyholders  for  them. 
The  Prudential  ceased  issuing  deferred 
dividend  policies  in  1907,  but  since  that 
time  the  Deferred  Dividend  Fund,  now 
amounting  to  over  $30,000,000,  has  been 
the  object  of  frequent  assaults  for  the 
purposes  of  taxation.  The  highest  courts 
of  the  State  have  upheld  the  company’s 
contention  that  such  a  fund  is  the  prop¬ 
erty  of  the  policyholders,  and  hence  con¬ 
stitutes  a  non-taxable  liability,  as  far 
as  the  company  is  concerned.  The 
Prudential,  in  opposing  the  new  legis¬ 
lative  measure,  is  not  tax-dodging.  It 
already  pays  more  taxes  per  $1000  of 
assets  than  most  old  line  life  insurance 
companies  of  the  United  States.  Should 
all  the  arguments  of  common  sense  as 
to  the  nature  of  the  fund  in  question  be 
unavailing,  there  is  still  the  fact  that 
this  fund  has  already  been  taxed  by  the 
State  in  which  the  premiums  were  col¬ 
lected,  by  the  premium  tax  of  the  State 
of  New  Jersey,  by  the  surplus  tax  of 
New  Jersey  prior  to  apportionment,  and 
by  the  surplus  tax  of  the  city  of  New¬ 
ark  prior  to  apportionment.  There  is 
said  to  be  some  support  behind  the  pro¬ 
posed  measure,  and  President  Dryden 
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has  come  out  strongly  in  opposition ;  but 
it  is  doubtful  if  the  Commonwealth  of 
New  Jersey  will  stultify  itself  by  enact¬ 
ing  such  a  statute,  clearly  and  unfairly 
against  individual  citizens,  and  as  clearly 
and  unfairly  in  favor  of  a  particular 
city.  We  hear  much  these  days  of 
predatory  corporations ;  a  new  danger 
has  arisen — the  predatory  municipality. 


PERFECTION  is  sought  but  not 
wrought  in  a  day.  Last  year 
everybody  went  after  workmen’s  com¬ 
pensation  legislation,  and  a  number  of 
States  got  what  they  wanted.  This 
year  the  legislatures  that  did  not  pass 
such  laws  then  have  set  themselves 
busily  about  like  tasks  again.  A  num¬ 
ber  of  those  States  that  have  compensa¬ 
tion,  however,  are  already  registering 
complaints  at  their  respective  capitals, 
and  the  overworked  legislators  are 
sitting  up  nights  devising  amendments 
to  existing  statutes.  All  of  which  goes 
to  show  that  the  millennium  does  not 
essentially  depend  on  majority  votes, 
and  that  the  legislation  of  money  out  of 
one  man’s  pocket  into  another’s  can¬ 
not  be  consummated  without  a  certain 
degree  of  friction. 


IF  one  can  judge  from  the  revised 
policy  forms  put  out  recently  by 
a  number  of  life  insurance  companies, 
some  steps  are  being  taken  to  discourage 
applications  for  loans  by  policyholders. 
These  new  policies,  in  most  instances, 
provide  for  an  increase  in  the  rate  of 
interest  charged  from  five  to  six  per 
cent.  In  other  words,  the  policyholders 
who  wish  to  avail  themselves  of  the  loan 
clauses  in  their  policies  must  pay  more 
for  the  privilege.  This  is  a  step  in  the 
right  direction,  inasmuch  as  the  large 
amount  of  loans  outstanding  has  be¬ 
come  a  matter  of  some  concern  to  a 
great  many  companies.  At  the  close 
of  1911  the  policyholders  of  United 
States  companies  had  charged  up  against 
the  face  value  of  their  policies  no  less 
than  $541,790,000,  or  nearly  sixteen  per 
cent  of  the  entire  reserves  held.  That 
amount  was  more  than  double  the  out¬ 
standing  loans  five  years  before  and  over 
five  times  the  amount  reported  at  the 
beginning  of  the  previous  decade.  For 
the  safety  of  those  for  whom  the  in¬ 
surance  was  primarily  taken  such  a 
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condition  of  affairs  should  not,  to  say 
the  least,  be  permitted  to  grow  worse. 
On  the  recommendation  of  the  National 
Convention  of  Insurance  Commissioners 
a  bill  is  being  introduced  into  a  number 
of  legislatures  this  winter  giving  the 
companies  the  option  of  deferring  the 
payment  of  money  under  loan  clauses 
for  a  period  of  sixty  clays.  Such  a 
measure  is  precautionary  in  its  nature, 
so  that  in  the  event  of  a  financial  panic 
the  companies  will  not  find  themselves 
forced  to  sacrifice  securities  in  order  to 
meet  heavy  demands  for  cash.  Agents 
and  companies  will  do  well  to  dis¬ 
courage  their  policyholders  from  apply¬ 
ing  for  loans  except  in  case  of  dire 
necessity. 
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Columbian  National  Agency  Convention 

The  Columbian  National  Life  of  Boston  last 
week  held  its  annual  convention,  and  about  sev¬ 
enty-live  members  of  its  agency  force  from  all 
parts  of  the  country  were  present.  It  was  the 
“housewarming”  of  the  splendid  new  home  of 
the  company,  and  the  occasion  was  one  long  to  be 
remembered.  The  headquarters  of  the  conven¬ 
tion  were  at  the  Hotel  Somerset.  The  business 
sessions  were  held  in  the  forenoon  and  after¬ 
noon  of  Tuesday  and  Wednesday  and  Thursday 
morning,  the  afternoon  of  Thursday  being  de¬ 
voted  to  the  inspection  of  the  new  home  offices. 
President  Arthur  E.  Childs  welcomed  the  dele¬ 
gates  at  the  opening  session,  after  which  he 
distributed  the  Columbian  order  of  merit,  a  gold 
badge,  to  those  who  by  length,  loyalty  and  qual¬ 
ity  of  service  had  won  this  distinction.  He  then 
turned  the  convention  over  to  Vice-President 
Johnson,  who  assumed  active  direction  of  t€e 
proceedings,  President  Childs,  Vice-Presidents 
Johnson  and  Sears,  Secretary  William  H. 
Brown  and  the  other  officers  participating  in 
the  many  discussions  which  followed. 

The  convention  concluded  with  a  dinner  which 
from  every  point  of  view  was  a  splendid  suc¬ 
cess,  a  new  feature  being  the  presence  of  the 
ladies  to  hear  the  singing  and  the  speeches.  In¬ 
teresting  addresses  were  made  by  President 
Childs,  Vice-President  Johnson,  who  acted  as 
toastmaster,  Vice-President  Francis  P.  Sears, 
General  Agent  Alfred  C.  Newall  of  Atlanta,  A. 
M.  Gildersleeve  of  Denver,  Judge  Haughey  of 
Topeka  and  Franklin  W.  Ganse  of  Boston. 


Mutualization  Bill  Introduced 

The  bill  as  prepared  to  provide  a  law  to  en¬ 
able  the  Prudential  of  Newark  to  become  a 
mutual  company  has  been  introduced  in  the 
New  Jersey  Legislature.  The  measure  author¬ 
izes  the  policyholders  of  stock  life  insurance 
companies  to  purchase  the  capital  and  convert 
the  company  into  a  mutual  form  of  organiza¬ 
tion.  It  was  offered  after  a  conference  with 
Commissioner  George  M.  Lamonte  of  the  New 
Jersey  Insurance  Department. 

There  have  been  no  material  changes  from  the 
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original  plan  or  from  the  bill  as  first  drawn. 
A  number  of  sections  have  been  elaborated  and 
made  more  explicit.  The  entire  bill  was  gone 
over,  section  by  section,  with  unusual  caution 
because  of  a  desire  by  all  the  interests  concerned 
to  have  the  legislature  enact  a  law  under  which 
the  plan  can  be  successfully  carried  out,  and 
each  step  in  the  proceedings  taken  with  cer¬ 
tainty  and  safety. 

The  bill  will  probably  divide  honors  with  the 
seven  corporation  bills  now  pending  as  one  of 
the  big  subjects  before  the  legislature.  It  has 
already  attracted  attention  in  insurance  and 
financial  circles  throughout  the  United  States 
and  in  several  foreign  countries,  and  its  course 
will  be  closely  watched. 

President  Dryden  of  the  Prudential  is  mak¬ 
ing  a  strong  fight  against  Assembly  Bill  No.  57 
in  that  State,  which  was  drawn  in  order  to  com¬ 
pel  the  company  to  pay  taxes  in  Newark  on  its 
deferred  dividend  fund.  The  city  has  made  a 
number  of  attempts  to  tax  this  fund,  which  has 
been  a  liability  of  the  company,  but  the  courts 
have  upheld  the  contentions  of  the  Prudential. 
President  Dryden  has  circulated  a  letter 
throughout  the  State  asking  that  the  policyhold¬ 
ers  protest  to  the  Senators  and  Assemblymen, 
whose  names  are  given,  against  the  passage  of 
the  bill. 


Bill  for  State  Insurance  in  Kansas 

The  House  Committee  on  Insurance  of  the 
Kansas  Legislature  has  reported  on  the  Ma- 
hurin  bill  putting  the  State  life  insurance  plan 
on  the  calendar.  The  bill  provides  that  the 
State  shall  handle  the  life  insurance  funds  for 
the  people  of  the  State,  invest  the  premiums  in 
State  and  municipal  bonds  and  in  farm  mort¬ 
gages  under  the  direction  of  the  State  Insur¬ 
ance  Commissioner  and  the  school  fund  com¬ 
missioners.  The  insurance  is  to  be  based  on 
the  American  Mortality  Tables,  plus  the  cost 
of  handling  the  business. 


Berkshire  Life’s  Report 

For  sixty-one  years  the  Berkshire  Life  of 
Pittsfield,  Mass.,  has  been  supplying  life  insur¬ 
ance  of  the  most  reliable  sort  to  its  policy¬ 
holders,  and  is  to-day  in  stronger  condition  than 
ever  before.  Under  the  efficient  management  of 
President  Wm.  D.  Wyman,  who  has  now  occu¬ 
pied  that  position  for  two  years,  the  agency 
force  is  steadily  increasing  its  production,  and 
there  is  ample  proof  that  the  business  being 
written  is  of  the  best  quality,  in  that  it  stays 
on  the  books.  During  1912  the  company  wrote 
new  business  amounting  to  $7,034,936,  being 
$730,493  over  the  production  of  1911.  It  added 
to  the  amount  outstanding  $2,613,718,  so  that  it 
now  has  on  its  books  29,173  policies  for  $70,- 
841,325. 

The  annual  statement  shows  that  the  Berk¬ 
shire  received  in  premiums  last  year  $2,477,974, 
while  other  receipts  of  $952,302  brought  the  total 
income  up  to  $3,430,276.  It  paid  to  its  policy¬ 
holders  $2,064,754,  and  after  providing  for  all 
expenses  there  was  saved  from  the  income  the 
sum  of  $768,284.  Based  upon  market  values,  the 
company  possesses  total  assets  of  $20,446,610,  the 
principal  items  making  up  the  total,  being  bonds 
and  stocks,  $10,676,608,  real  estate  mortgages 
$5,328,349,  and  premium  notes  and  loans  to 
policyholders  $2,943,705.  All  the  investments 
are  of  the  highest  class  and  none  are  in  arrears 
of  interest.  Last  year  the  company  invested 
$208,200  in  bonds  at  an  average  annual  yield  of 
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4.52  per  cent,  and  $1,083,000  iu  first  mortgage 
loans  yielding  5.05  per  cent.  The  liabilities  in¬ 
clude  the  policy  reserves  of  $18,607,289  and  $652,- 
063  for  dividends  payable  in  1913  and  future 
years,  leaving  unassigned  funds  of  $964,314.  The 
total  surplus  strength  of  the  company  is,  there¬ 
fore,  $1,616,377,  indicating  an  ample  margin  of 
safety. 

It  is  apparent  from  the  foregoing  that  the 
Berkshire  Life  is  both  conservative  and  pro¬ 
gressive.  Its  policyholders  are  always  sure  of 
liberal  treatment,  both  in  the  form  of  modern 
contracts  and  prompt  settlements,  and  are 
therefore  abundantly  satisfied  with  their  con¬ 
nection.  The  current  year  should  show  still 
further  gains  for  this  reliable  organization. 


Philadelphia  Life 

In  common  with  the  great  majority  of  com¬ 
panies  last  year,  the  Philadelphia  Life  Insur¬ 
ance  Company  of  Philadelphia  experienced  a 
prosperous  time.  Its  managers  devoted  con¬ 
siderable  attention  to  the  enlargement  of  the 
field,  and  during  the  year  the  company  entered 
the  States  of  California,  Indiana,  Utah  and  Vir¬ 
ginia.  A  goodly  amount  of  new  business  is  ex¬ 
pected  from  this  new  territory  during  the  cur¬ 
rent  year,  an  expectation  which  should  be  fully 
realized  when  it  is  considered  that  in  less  than 
ten  months  the  California  agency  paid  for 
$750,000  of  new  business.  A  new  departure  was 
made  last  year  in  the  establishment  of  the  acci¬ 
dent  and  health  branch.  In  taking  up  this  fea¬ 
ture  of  insurance  the  company  availed  itself  of 
the  advantages  of  covering  all  classes,  so  that 
it  has  both  a  commercial  and  industrial  divi¬ 
sion.  Good  progress  has  been  made  in  this 
branch,  and  at  the  close  of  1912  the  premium 
income  had  reached  $5000  per  month,  which  will 
unquestionably  be  largely  increased  during  the 
current  year. 

The  financial  statement  of  the  Philadelphia 
Life  shows  that  it  now  possesses  assets  of  $3,- 
304,953,  the  gain  for  the  year  being  $431,184. 
Its  liabilities  include  reserve  of  $2,323,053,  divi¬ 
dends  to  the  credit  of  policyholders  $85,280,  and 
miscellaneous  items  $79,084,  making  a  total  of 
$2,487,417.  The  surplus  to  policyholders  is 
therefore  $817,536.  The  dividend  scale  was 
maintained  on  the  same  satisfactory  basis  as 
in  preceding  years,  and  $61,375  was  disbursed 
to  policyholders  on  this  account.  In  the  line 
of  mortality  and  management  experience  the 
company  had  a  very  gratifying  year,  both  items 
showing  handsome  savings.  The  death  losses 
paid  in  1912  amounted  to  $160,017,  and  there  were 
no  unpaid  claims  on  the  books  when  the  year 
closed. 

A  recent  examination  of  the  company  by  the 
Pennsylvania  Insurance  Department  showed  that 
it  is  in  splendid  condition  in  every  way  and  the 
management  is  naturally  gratified  at  such  an 
endorsement.  President  Andrew  J.  Maloney  and 
those  associated  with  him  in  the  management 
of  the  Philadelphia  Life  are  steadily  strength¬ 
ening  the  company,  building  its  foundations 
sure,  paying  its  claims  and  other  obligations 
in  good  faith,  and  the  policyholders  may  rejoice 
with  the  officials  of  the  company  at  its  continued 
growth  and  success. 


New  Commissioner  for  Michigan 

The  Hon.  John  T.  Winship  of  Saginaw  has 
been  appointed  by  Governor  N.  W.  Ferris  as 
Commissioner  of  the  Michigan  Insurance  De- 
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partment  to  succeed  C.  A.  Palmer.  Mr.  Win- 
ship  was  a  former  newspaper  man,  having  at 
one  time  been  one  of  the  owners  of  the  Saginaw 
Evening  News.  He  has  been  prominent  in  poli¬ 
tics  in  that  State  for  a  number  of  years. 


■i 

Pacific  Mutual  Life 

For  several  years  past  there  has  been  main¬ 
tained  a  record  of  progress  by  the  Pacific  Mu¬ 
tual  Life  of  Los  Angeles  which  is  steadily  bring¬ 
ing  it  more  and  more  to  the  front.  Its  annual 
statement  for  1912  indicates  clearly  that  both 
in  its  life  and  accident  branches  further  ad¬ 
vances  have  been  made.  During  the  year  the 
company  increased  its  assets  by  $2,879,719,  and 
now  holds  $26,243,006.  Its  liabilities  foot  up 
$23,327,890,  leaving  a  gross  surplus  on  policy¬ 
holders’  account  of  $2,915,116,  divided  as  follows: 
Capital  stock,  $1,000,000;  for  future  dividends 
to  policyholders,  $1,049,633,  and  unassigned 
funds,  $865,483.  The  gain  in  surplus  for  the  year 
was  $453,790.  In  the  life  department  there  was 
a  substantial  increase  in  new  business,  the  total 
paid-for  being  $22,378,787.  Insurance  in  force 
has  now  reached  $133,309,014,  indicating  a  gain 
of  $10,794,567  and  showing  a  high  ratio  of  per¬ 
sistency.  The  total  income  last  year  was  $8,- 
199,097  and  there  was  paid  to  policyholders 
$2,965,293.  Those  connected  with  this  company 
in  any  way  are  to  be  congratulated  upon  the 
splendid  results  attained. 


Mutual  Life  Revises  Policy 

Commencing  with  February  1  the  Mutual  Life 
of  New  York  put  out  a  policy  form  containing 
some  slight  changes  from  the  forms  hitherto 
in  use.  Most  of  the  changes  are  in  the  wording 
of  the  several  clauses,  making  them  more  eas¬ 
ily  understood.  Under  participation  it  is  now 
clearly  shown  that  paid-up  additions,  taken  in 
lieu  of  cash  dividends,  are  participating.  A 
new  clause  provides  for  the  payment  of  a  post¬ 
mortem  dividend  for  the  fraction  of  a  year  elaps¬ 
ing  between  the  payment  of  the  last  dividend 
and  the  death  of  the  insured.  In  the  loan  and 
reinstatement  clauses  the  rate  of  interest 
charged  the  insured  has  been  increased  from 
;  five  to  six  per  cent.  This  action  is  in  line  with 
other  companies,  and  will  probably  serve  to  dis¬ 
courage  somewhat  the  numerous  applications 
1  for  loans  on  policies. 


Dakota  Mutual  Life 

The  Dakota  Mutual  Life  of  Watertown,  S.  D., 
at  the  close  of  1912  had  insurance  in  force  of 
$7,405,824,  and  the  business  written  and  revised 
during  the  year  amounted  to  $3,669,264.  The 
total  assets  were  $731,635  and  the  net  reserve 
was  $372,262.  At  the  annual  meeting  of  the 
stockholders  the  officers  and  directors  were  re¬ 
elected.  The  annual  agents’  meeting  was  held 
on  the  same  day  and  was  presided  over  by  W.  P. 
Robeson,  superintendent  of  agents. 


Montana  Life  Insurance  Company 
After  an  existence  of  two  years  and  three 
months  the  Montana  Life  of  Helena,  Mont.,  is 
able  to  point  to  a  very  good  record.  Its  policy¬ 
holders  are  secured  by  assets  amounting  to 
$644,227  with  a  gross  surplus  of  $507,198.  During 
1912  the  paid-for  business  of  the  company 
reached  $2,497,250,  and  there  was  added  to  the 
amount  in  force  $1,766,750,  bringing  that  item 


up  to  $4,606,750.  Assets  increased  by  $118,398 
during  the  year  and  the  company  is  able  to 
show  actual  surplus  earnings  of  $23,283  for  the 
year.  This  is  strong  indication  of  the  fact  that 
the  company  is  being  managed  along  thoroughly 
sound  lines,  and  reflects  great  credit  upon  the 
management.  Citizens  of  Montana  have  in  this 
company  an  organization  which  gives  every 
promise  of  doing  honor  to  the  State. 


Guaranty  Life  Agents  Meet 

The  tenth  annual  meeting  of  the  general 
agents  of  the  Guaranty  Life  of  Davenport,  la., 
was  held  at  the  home  office  city  on  Thursday 
last,  with  a  large  attendance.  The  greater  part 
of  the  day  was  devoted  to  the  reading  of  papers 
by  the  following:  J.  S.  McCormack,  Marshall¬ 
town,  Iowa;  J.  F.  Lavin,  Dubuque,  Iowa;  G.  H. 
Flemmer,  Sioux  City,  Iowa;  M.  H.  Young,  Ma¬ 
son  City,  Iowa,  and  A.  J.  Loyet,  superintendent 
of  agents,  Davenport,  Iowa. 

A  meeting  of  the  accident  men  -was  also  held, 
the  principal  speakers  being  C.  O.  Piper,  man¬ 
ager  of  the  department,  and  Actuary  F.  I.  Mc- 
Graw.  During  the  year  just  closed  the  com¬ 
pany  produced  more  than  $1,250,000  in  business, 
which  was  the  largest  in  its  history.  The  an¬ 
nual  banquet  brought  the  meeting  to  a  close. 
General  Manager  Dougherty  acted  as  toast¬ 
master. 


Gem  City  Life,  Dayton,  O. 

In  the  reorganization  of  the  above-named 
company  recently  there  was  manifest  an  inten¬ 
tion  to  adhere  to  strictly  legitimate  practices 
with  the  view  of  building  up  a  strong  life  in¬ 
surance  company  in  Southwestern  Ohio.  A 
strong  board  of  directors  is  now  in  control, 
while  the  officers  are  ail  men  of  unquestioned 
probity.  President  A.  J.  Conover  is  promi¬ 
nently  connected  with  financial  institutions  in 
Dayton,  while  Vice-Presidents  G.  T.  Brown  and 
R.  P.  Burkhardt,  Jr.,  and  secretary  Gustav 
Becker,  Jr.,  are  equally  prominent.  General 
Manager  H.  R.  Slapp  has  had  much  experience 
in  insurance,  and  it  is  his  intention,  backed  by 
the  executive  and  the  directors,  to  write  only 
the  best  of  policies  in  both  the  life  and  acci¬ 
dent  branches.  Business  is  now  coming  in 
steadily  and  the  stockholders  are  satisfied  that 
their  interests  are  well  guarded. 


La  Fayette  Life 

A  notable  effort  was  made  last  year  by  the 
management  of  the  La  Fayette  Life  of  La 
Fayette,  Ind.,  to  make  it  the  best  twelvemonths 
in  the  company’s  history.  That  the  effort  was 
successful  is  worth  recording,  inasmuch  as  the 
company  has  been  enabled  to  enter  the  new 
year  with  Increased  prestige  and  with  an  agency 
force  stirred  up  to  do  still  better.  The  paid-for 
business  in  1912  was  $2,169,548,  and  there  was 
added  to  the  amount  in  force  $1,002,309,  bring¬ 
ing  the  total  up  to  $9,264,109.  The  $10,000,000 
mark  for  which  the  company  is  now  aiming 
ought  to  be  speedily  reached  at  that  gait.  As¬ 
sets  are  now  reported  at  $717,284,  being  a  gain 
of  $112,808  over  the  preceding  year.  The  month¬ 
ly  pension  bond  policy,  which  is  a  specialty  of 
this  company,  is  taking  well,  over  $584,000  hav¬ 
ing  been  written  on  that  plan.  President  Ber¬ 
tram  Day  is  handling  the  company  in  the  best 
interests  of  all  concerned  and  expects  1913  to 
go  far  ahead  of  the  good  record  of  last  year. 


NEW  YORK  PRELIMINARY 
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Superintendent  Emmet  on  State  Life 
Insurance 


PUBLIC  ATTITUDE  ANALYZED 


The  New  Conception  of  Departmental  Examination 
Being  Thoroughly  Lived  Up  To 

The  preliminary  text  and  tables  of  the  fifty- 
fourth  annual  report  of  the  Superintendent  of 
Insurance  of  the  State  of  New  York,  covering 
transactions  of  the  year  1912,  has  made  its  ap¬ 
pearance.  Superintendent  Emmet  is  character¬ 
istic  in  his  comments  on  life  insurance.  He 
mentions  the  general  state  of  public  confidence 
now  enjoyed  by  the  business,  and  then  turns 
toward  the  future.  In  regard  to  life  insurance 
legislation,  he  pays  in  no  equivocal  terms  an 
excellent  tribute  to  the  “men  who  have  a  high 
sense  of  their  obligations  as  trustees  of  the 
enormous  aggregations  of  capital  they  are  hand¬ 
ling.”  He  makes  the  point  that  the  business 
has  been  subject  to  a  thorough  cleaning  up  and 
is  now  clean  and  continuing  so.  Future  legis¬ 
lation  should  bear  these  facts  in  mind.  The 
Superintendent  does  not  prophesy  in  regard  to 
State  life  insurance,  but  he  does  voice  the  posi¬ 
tion  of  the  people  on  the  privately  owned  com¬ 
panies  in  a  trenchant  manner. 

Whether  the  time  will  ever  come  when  the 
State  of  New  York  decides  that  it  wants  to  go 
into  the  life  insurance  business,  I  do  not  know. 
Certain  it  is,  however,  that  the  time  has  not 
yet  arrived.  But  our  people  have  reached  this 
position  with  regard  to  life  insurance — and  it 
is  one  from  which,  I  think,  they  will  never  re¬ 
cede:  they  will  never  again  allow  this  business 
to  be  conducted  primarily  for  personal  profit. 
So  long  as  it  remains  in  its  present  hands,  they 
will  insist  that  the  private  capital  invested  in 
it  shall  receive  only  the  most  moderate  returns, 
and  that  any  large  profits  which  may  result 
shall  go  to  policyholders,  not  stockholders. 
There  will  never  be  any  relaxation  in  the  pres¬ 
ent  rigid  supervision  of  the  life  insurance  busi¬ 
ness — the  aim  of  such  supervision  being  to  re¬ 
duce  the  expenses  of  the  business  to  a  minimum 
and  to  protect  the  policyholders  still  further 
than  they  are  at  present  protected,  in  getting 
insurance  that  is  both  cheap  and  safe. 

Turning  to  questions  of  Departmental  exami¬ 
nations,  Mr.  Emmet  brings  out  the  fact  that 
such  examinations  are  no  longer  mere  audits  of 
figures,  economies  in  administrative  methods 
being  rather  the  aim  sought  for. 

The  results  of  the  examinations  of  old  line 
companies  conducted  during  my  administration, 
as  well  as  those  made  by  my  predecessor,  as 
shown  by  the  reports  on  file,  justify  the  belief 
that  their  policyholders  may  implicitly  rely 
upon  the  payment  of  the  policy  obligations  in 
which  they  are  interested,  and  that  progress 
is  being  made  all  the  time  in  the  direction  of 
further  economies  in  administration,  and,  con¬ 
sequently,  in  the  direction  of  larger  benefits  to 
policyholders. 

The  Superintendent,  in  commenting  on  the 
fraternal  situation,  says  that  ^the  fraternities 
have  a  serious  problem  before  them,  and  that 
lies  in  the  necessity  of  so  valuing  certificates 
and  estimating  rates  that  they  may  be  able  to 
meet  their  eventual  liabilities.  Mr.  Emmet 
holds  to  the  belief  that  the  mixing  of  actual  in¬ 
surance  with  the  lodge  system  has  taken  away 
much  of  the  force  of  the  former,  and  this  is 
because  of  the  fact  that  the  officers  of  societies 
have  been  chosen  because  of  their  popularity 


Life  Insurance 

and  not  with  any  view  to  their  ability  in  insur¬ 
ance  matters.  They  have  seemed  to  think  that 
the  simple  expedient  of  recruiting  new  blood 
would  do  away  with  the  cost  of  employing  high¬ 
ly  scientific  methods,  and  that,  too,  the  secur¬ 
ing  of  new  members  under  the  lodge  system 
would  eliminate  the  considerable  expense  en¬ 
tailed  by  the  old  line  commercial  companies  in 
writing  new  business.  But  with  the  very  con¬ 
siderable  amount  of  insurance  sold  by  the  fra- 
ternals,  and  the  varying  rates,  the  spirit  of 
commercialism  has  reached  them,  and,  with 
competition  strongly  confronting  them,  they 
have  many  of  them  been  forced  to  adopt  rather 
expensive  methods  for  the  enrolment  of  new 
members. 

Mr.  Emmet  goes  on  to  say  that  it  is  obvious 
that,  in  any  body,  the  cost  of  insurance  will  be 
the  same,  granted  that  equal  supervision  is 
exercised  in  the  medical  selection.  In  most 
cases  the  rate  has  been  away  below  the  actual 
cost,  and  the  fraternities,  confronted  now  with 
an  entirely  different  situation  from  that  which 
they  had  presupposed,  have  been  making  efforts 
to  pull  themselves  into  shape  through  the  me¬ 
dium  of  increased  assessments.  The  Superin¬ 
tendent  says  that  it  has  been  the  experience  of 
his  Department  that  the  individual  members  of 
the  societies  have  not  lent  themselves  at  all 
cheerfully  to  any  such  scheme  of  reformation. 
Quick  to  assert  their  legal  rights  to  benefits 
promised,  they  have  held  more  to  the  commer¬ 
cial  side  of  their  society  rather  than  to  its 
spirit  of  brotherhood. 

Mr.  Emmet,  praising  the  missionary  work  of 
the  Mobile  bill,  particularly  in  its  amended 
form,  urges  that,  if  fraternalism  is  to  gain 
permanent  favor  with  the  masses,  who,  as  he 
says,  are  its  largest  patrons,  it  must  apply 
strict  business  principles  to  itself.  He  urges 
the  passage  of  the  Mobile  Bill,  or,  as  it  is  now 
called,  “the  New  York  Conference  Bill,”  in  all 
States,  and  expresses  himself  heartily  in  favor 
of  the  co-operation  of  State  authorities  with  the 
leaders  of  advanced  thought  in  the  fraternals, 
looking  to  the  solution  of  those  problems  and 
the  consequent  establishment  of  public  con¬ 
fidence. 


Volunteer  State  Life 

While  it  is  not  yet  ten  years  old,  it  must  be 
conceded  that  the  Volunteer  State  Life  of  Chat¬ 
tanooga,  Tenn.,  is  one  of  the  companies  of  the 
South  which  has  unquestionably  made  good.  In 
its  ninth  annual  statement  it  presents  an  array 
of  increases  which  prove  that  it  is  now  firmly 
established  and  may  be  expected  to  move  for¬ 
ward  rapidly  in  the  future.  Among  the  gains 
recorded  for  1912  are  premium  receipts  $56,306, 
total  income  $75,105,  assets  $268,089,  surplus 
$43,137  and  insurance  in  force  $1,709,975.  The 
company’s  paid-for  business  last  year  was 
$4,470,117,  its  premium  income  was  $563,018,  pol¬ 
icyholders  were  paid  $170,611,  and  there  was 
saved  from  the  income  $261,384.  Admitted  as¬ 
sets  have  now  reached  the  sum  of  $1,437,970,  and 
there  is  a  surplus  on  policyholders’  account  of 
$177,850,  including  the  capital  of  $100,000.  The 
volume  of  business  in  force  is  now  $18,505,765, 
so  that  the  $20,000,000  mark  is  well  in  sight. 
Last  year  the  Volunteer  State  issued  new  policy 
forms  which  are  models  of  liberality.  Its  pol¬ 
icyholders  are  thoroughly  satisfied  with  the 
treatment  accorded  them,  while  its  agents  can 
pursue  their  work  in  the  confidence  that  no  per¬ 
son  whom  they  insure  will  be  disappointed  in 
their  contracts. 
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MASSACHUSETTS  MUTUAL 
ANNOUNCES  NEW 
DIVIDENDS 


1913  Schedules,  Effective  June  1,  Very 
Favorable  to  Policyholders 


COMPARISONS  WITH  1912  FIGURES 

The  Massachusetts  Mutual  Life  of  Springfield, 
Mass.,  has  announced  its  annual  dividends  for 
the  current  year  on  the  three  principal  forms 
of  contract — whole  life,  20-payment  life  and 
20-year  endowment.  The  new  figures  as  an¬ 
nounced  become  effective  June  1  and  show  an 
exceptionally  good  increase  over  the  annual 
dividends  paid  in  1911.  The  figures  for  ten  years 
with  1912  figures  inserted  for  comparison  are  as 
follows: 

ORDINARY  LIFE. 


Age  of 
Policy. 

Age  at  Issue, 
25. 

Age  at  Issue, 
30. 

Age  at  Issue, 
35. 

1913 

1912 

1913 

1912 

1913 

1912 

Premium .  .  . 

21 

14 

21 

14 

23 

96 

23 

96 

27 

63 

27 

63 

*Premium. . 

20 

14 

20 

14 

22 

85 

22 

85 

26 

35 

26 

35 

1 

year. . . . 

3 

33 

2 

52 

.3 

60 

2 

76 

3 

95 

3 

06 

2 

years.  .  . 

3 

48 

2 

68 

3 

77 

2 

94 

4 

17 

3 

29 

3 

u 

3 

64 

2 

84 

3 

96 

3 

13 

4 

42 

3 

53 

4 

it 

3 

79 

3 

00 

4 

17 

3 

33 

4 

66 

3 

77 

5 

“ 

3 

95 

4 

77 

4 

37 

5 

28 

4 

91 

5 

94 

6 

It 

5 

68 

4 

88 

6 

26 

5 

42 

7 

01 

6 

11 

7 

" 

5 

79 

4 

99 

6 

41 

5 

56 

7 

21 

6 

30 

8 

“ 

5 

91 

5 

11 

6 

55 

5 

71 

7 

39 

6 

48 

9 

“ 

6 

04 

5 

23 

6 

71 

5 

86 

7 

59 

6 

67 

10 

6 

17 

5 

37 

6 

87 

6 

02 

7 

81 

6 

87 

Age  at 

Issue, 

Age  at 

Issue, 

Age  at 

Issue. 

40. 

45. 

50. 

Premium. . . 

32 

48 

32 

48 

39 

02 

39 

02 

47 

99 

47 

99 

♦Premium . . 

30 

94 

30 

94 

37 

09 

37 

09 

45 

45 

45 

45 

1 

year. . . . 

4 

45 

3 

49 

5 

19 

4 

09 

6 

36 

5 

02 

2 

years.  .  . 

4 

74 

3 

77 

5 

57 

4 

46 

6 

88 

5 

50 

3 

u 

5 

05 

4 

07 

5 

96 

4 

83 

7 

41 

5 

98 

4 

u 

5 

36 

4 

37 

6 

38 

5 

23 

7 

96 

6 

48 

5 

“ 

5 

68 

6 

83 

6 

81 

8 

10 

8 

53 

9 

93 

6 

“ 

8 

07 

7 

06 

9 

61 

8 

40 

11 

92 

10 

32 

7 

it 

8 

32 

7 

29 

9 

97 

8 

71 

12 

39 

10 

73 

8 

“ 

8 

58 

7 

54 

10 

33 

9 

03 

12 

87 

11 

14 

9 

u 

8 

85 

7 

79 

10 

70 

9 

36 

13 

36 

11 

56 

10 

9 

15 

8 

06 

11 

09 

9 

70 

13 

86 

11 

98 

20- PAYMENT  LIFE. 


Age  of 
Policy. 

Age  at  Issue, 
25 

Age  at  Issue, 
30. 

Age  at  Issue, 
35. 

1913 

1912 

1913 

1912 

1913 

1912 

Premium. . . 

30 

05 

30 

05 

32 

98 

32.98 

36 

62 

36 

62 

♦Premium . . 

30 

07 

30 

07 

32 

83 

32.83 

36 

17 

36 

17 

1 

vear. . . . 

3 

74 

2 

95 

4 

02 

3.19 

4 

36 

3 

48 

2 

years.  .  . 

4 

03 

3 

25 

4 

33 

3.52 

4 

73 

3 

86 

3 

u 

4 

33 

3 

55 

4 

67 

5.86 

5 

10 

4 

24 

4 

“ 

4 

64 

3 

88 

5 

02 

4.22 

5 

51 

4 

65 

5 

“ 

4 

96 

5 

38 

5 

38 

5.88 

5 

91 

6 

55 

6 

6 

34 

5 

59 

6 

91 

6.12 

7 

67 

6 

82 

7 

“ 

6 

55 

5 

80 

7 

15 

6.37 

7 

96 

7 

11 

8 

a 

6 

78 

6 

04 

7 

40 

6.63 

8 

25 

7 

40 

9 

“ 

7 

01 

6 

28 

7 

66 

6.90 

8 

55 

7 

71 

10 

a 

7 

24 

6 

52 

7 

94 

7.18 

8 

86 

8 

03 

Age  at 

Issue, 

Age  at 

Issue, 

Age  at 

Issue, 

40. 

45. 

50. 

Premium .  . . 

41 

18 

41 

18 

47 

09 

47. 09 

54 

98 

54 

98 

*  Premium. . 

40 

34 

40 

34 

45 

69 

45 . 69 

52 

83 

52 

83 

1 

year. . . . 

4 

84 

3 

88 

5 

53 

4.44 

6 

66 

5 

32 

2 

years.  .  . 

5 

26 

4 

31 

6 

03 

4.94 

7 

27 

5 

90 

3 

u 

5 

69 

4 

74 

6 

54 

5.44 

7 

89 

6 

50 

4 

u 

6 

14 

5 

19 

7 

07 

5.96 

8 

54 

7 

12 

5 

11 

6 

60 

7 

41 

7 

63 

8.63 

9 

20 

10 

37 

6 

a 

8 

68 

7 

73 

10 

17 

9.02 

12 

34 

10 

82 

7 

it 

9 

02 

8 

06 

10 

59 

9.42 

12 

85 

11 

30 

8 

“ 

9 

37 

8 

41 

11 

02 

9.83 

13 

37 

11 

77 

9 

u 

9 

73 

8 

76 

11 

46 

10.25 

13 

89 

12 

25 

10 

a 

10 

11 

9 

14 

11 

91 

10.68 

14 

43 

12 

75 

Thursday 


20-YEAR  ENDOWMENT. 


Age  of 
Policy. 

Age  at  Issue, 
25. 

Age  at  Issue, 
30. 

Age  at  Issue, 
35. 

1913 

1912 

1913 

1912 

1913 

1912 

Premium. . . 

49 

98 

49 

98 

50 

74 

50 

74 

51 

88 

51 

88 

*Premium. . 

48 

03 

48 

03 

48 

71 

48 

71 

49 

75 

49 

75 

1 

year .... 

4 

51 

3 

73 

4 

67 

3 

85 

4 

93 

4 

07 

2 

years.  .  . 

5 

05 

4 

29 

5 

22 

4 

43 

5 

49 

4 

65 

3 

" 

5 

62 

4 

S9 

5 

78 

5 

01 

6 

07 

5 

25 

4 

u 

6 

20 

5 

49 

6 

37 

5 

63 

6 

67 

5 

87 

5 

u 

6 

81 

6 

73 

6 

98 

7 

09 

7 

28 

7 

57 

6 

7 

83 

7 

17 

8 

23 

7 

53 

8 

79 

8 

02 

7 

8 

26 

7 

63 

8 

66 

7 

99 

9 

22 

8 

48 

8 

8 

71 

8 

11 

9 

11 

8 

46 

9 

68 

8 

96 

9 
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9 

17 

8 

60 

9 

58 

8 

97 

10 

15 

9 

47 

10 

9 

65 

9 

12 

10 

06 

9 

48 

10 

64 

9 

98 

Age  at 

Issue, 

Age  at 

Issue, 

Age  at 

Issue, 

40. 

45. 

50. 

Premium . . . 

53 

69 

53 

69 

56 

70 

56 

70 

61 

75 

61 

75 

*Premium. . 

51 

39 

51 

39 

54 

15 

54 

15 

58 

76 

58 

76 

1 

year. . . . 

5 

29 

4 

35 

5 

S9 

4 

82 

6 

91 

5 

58 

2 

years.  .  . 

5 

87 

4 

94 

6 

50 

5 

43 

7 

60 

6 

25 

3 

“  ... 
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46 

5 

54 

7 

13 

6 

06 

8 

30 

6 

93 

4 

7 

07 

6 

18 

7 

78 

6 

72 

9 

02 

7 

63 

5 

“  ... 

7 

70 

8 

24 

8 

46 

9 

25 

9 

76 

10 

80 

6 

9 

58 

8 

71 

10 

81 

9 

74 

12 

75 

11 

31 

7 

“ 

10 

04 

9 

18 

11 

31 

10 

24 

13 

31 

11 

85 

8 

u 

10 

51 

9 

67 

11 

82 

10 

75 

13 

86 

12 

38 

9 

u  ... 

10 

99 

10 

18 

12 

34 

11 

2S 

14 

42 

12 

94 

10 

11 

51 

10 

72 

12 

87 

11 

82 

14 

98 

13 

49 

*  Since  1907 


Phoenix  Mutual  Life 

More  substantial  progress  than  in  any  of  its 
previous  sixty  years  is  the  record  made  for  1912 
by  the  Phcenix  Mutual  Life  of  Hartford.  More 
insurance  was  added  than  ever  before  and  at  a 
decreased  expense  ratio.  The  company’s  well 
trained  agency  force  produced  over  $22,500,000 
of  new  paid-for  business  and  over  $11,750,000 
was  added  to  the  amount  outstanding,  bringing 
that  item  up  to  $147,652,325.  Ten  years  ago  the 
company  had  less  than  one-half  of  that  amount 
in  force,  while  its  income  and  assets  have  also 
more  than  doubled  in  the  same  time.  The  1912 
statement  shows  total  assets  of  $34,296,116, 
against  which  it  reports  ascertained  liabilities 
of  $32,155,056,  leaving  $2,141,060,  of  which  $1,001,- 
858  is  for  dividends  for  1913  and  future  years 
and  $1,139,202  represents  unassigned  funds.  This 
company  is  most  ably  managed,  bears  a  splendid 
reputation  for  fair  treatment  of  its  policyhold¬ 
ers,  issues  most  adaptable  forms  of  policies  and 
has  an  agency  force  which  is  thoroughly  imbued 
with  the  determination  to  push  the  old  Phcenix 
Mutual  still  further  to  the  front. 


Lincoln  National  Life 

For  the  proper  upbuilding  of  a  life  insurance 
company,  a  conservative  growth  in  the  early 
years  is  essential,  and  in  this  respect  the  Lin¬ 
coln  National  Life  of  Fort  Wayne,  Ind.,  leaves 
nothing  to  be  desired.  It  is  just  seven  years 
old,  but  is  able  to  show  insurance  in  force 
amounting  to  $8,600,000,  backed  up  by  $855,944 
of  assets.  Last  year  it  was  enabled  to  make  a 
longer  forward  stride  than  in  any  previous 
twelve  months,  with  the  result  that  its  state¬ 
ment  is  an  especially  good  one.  It  increased 
its  premium  income  by  $67,954,  bringing  it  up  to 
$293,596,  added  $217,733  to  its  assets,  $128,505  to 
policy  reserves,  $2,100,000  to  insurance  in  force 
and  $62,318  to  surplus.  The  surplus  strength 
of  the  company  is  represented  by  $48,525  set 
aside  for  dividends,  $200,000  capital  and  $74,768 
general  surplus,  making  a  total  of  $323,293.  The 
company  has  a  vigorous  and  efficient  manage- 
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ment,  gives  its  policyholders  most  desirable 
contracts  coupled  with  good  service,  and  is  des¬ 
tined  to  become  a  leader  among  life  insurance 
companies  of  the  Middle  West. 


Peoples  Life,  Indiana 
A  goodly  showing  of  gains  is  indicated  in  the 
annual  report  for  1912  of  the  Peoples  Life  Insur¬ 
ance  Company  of  Frankfort,  Ind.,  which  began 
business  in  1906.  Its  new  production  last  year, 
$2, 185,000,  exceeded  that  of  1911  by  over  $600,000 
and  it  added  to  its  insurance  in  force  $1,537,238, 
equal  to  about  seventy  per  cent  of  the  new 
issues.  The  total  amount  now  outstanding  is 
$5,043,960.  On  the  financial  side  the  company 
shows  up  in  good  shape,  having  $302,058  in  as¬ 
sets  and  a  surplus  of  approximately  $150,000. 
The  premium  income  exceeded  $146,000,  showing 
a  gain  of  $45,284,  while  the  interest  receipts 
increased  by  $3843.  President  A.  A.  Laird,  Sec¬ 
retary  E.  O.  Burget  and  their  associates  in  the 
management  are  pursuing  a  vigorous  course 
which  is  benefiting  all  connected  with  the  com¬ 
pany.  Charles  N.  Coverdale,  superintendent  of 
agents,  has  had  his  good  work  recognized  by 
election  to  the  office  of  second  vice-president. 


California  National  Life 

In  the  second  annual  statement  of  the  Califor¬ 
nia  National  Life  of  San  Diego  there  is  evi¬ 
dence  of  conservative  growth,  which  will  serve 
to  make  the  company  appreciated  by  its  policy¬ 
holders.  During  1912  it  increased  its  insurance 
in  force  by  over  $1,100,000  and  now  has  on  its 
books  595  policies  for  $2,170,704,  which  indicates 
that  it  is  building  a  firm  foundation  without  any 
sensationalism.  The  company  reports  assets  of 
$314,747,  of  which  $254,235  is  invested  in  real 
estate  mortgage  loans.  Its  liabilities  amount 
to  $25,511,  leaving  a  surplus  on  policyholders’ 
account  of  $289,236,  including  the  capital  stock 
of  $250,000.  The  officers  of  the  company  are 
L.  A.  Blochman,  president;  F.  R.  Burnham, 
vice-president  and  medical  director;  O.  K. 
Evans,  secretary  and  actuary;  B.  J.  Edmunds, 
treasurer,  and  J.  K.  Tennant,  agency  manager. 


Utah  Department  After  Information 

The  Utah  Insurance  Department  has  for¬ 
warded  a  letter  to  the  legal  reserve  life  insur¬ 
ance  companies  operating  in  that  State,  inquir¬ 
ing  for  the  following  information  in  the  event 
they  are  issuing  policies  containing  double  in¬ 
demnity  in  case  of  accidental  death  or  making 
provisions  for  special  benefits  in  case  of  total 
disability; 

1.  On  what  basis  do  you  report  insurance 
written  and  in  force  on  the  single  life  benefit 
or  the  double  accident  benefit? 

2.  What  amount  of  reserve  do  you  set  aside 
out  of  the  premium  income  to  take  care  of  the 
two  disability  features  or  the  one  that  you 
offer? 

A  question  has  been  raised  as  to  these  two 
Items,  it  is  stated,  by  Commissioner  Willard 
Done. 

— 

Oregon  Commissioner  Upheld 

SALEM,  February  4 — (Special). — The  Oregon 
Supreme  Court  to-day  sustained  the  action  of 
Commissioner  Ferguson  of  the  Oregon  Insurance 
Department  in  refusing  a  license  to  the  Union 

1  Pacific  Life.  The  court  found  that  the  company 
did  not  have  an  unimpaired  cash  capital  of 
$100,000,  which  is  required  by  the  Oregon  law. 


INVESTIGATION  OF  EKERN 
DISMISSAL 


Wisconsin’s  Senate  Orders  Hearing  as 
to  Governor’s  Action 


COURT  TAKES  CASE  UNDER  SUBMISSION 


Ekern  Asks  for  Injuction  Against  Governor — 
Other  Faction  Wants  Restraining  Order 

MADISON,  WIS.,  February  1. — The  Senate  has 
ordered  by  a  unanimous  vote  an  investigation 
into  the  Governor’s  action  in  ordering  the  re¬ 
moval  of  Herman  L.  Ekern  as  Commissioner  of 
Wisconsin  Insurance  Department,  and  fixed 
Wednesday,  February  5,  as  the  date  for  the  be¬ 
ginning  of  the  hearing.  The  resolution  to  this 
effect,  and  another  calling  upon  the  Secretary  of 
State  to  produce  all  the  records  in  his  posses¬ 
sion  bearing  on  the  case,  were  offered  by  Sen¬ 
ator  Otto  Bosshard  of  La  Crosse,  who  took  the 
floor  in  their  support.  Senator  Teasdale  asked 
for  delay  upon  the  ground  that  more  Senators 
should  be  present.  Senator  Zophy,  Socialist, 
counseled  immediate  action.  Governor  McGov¬ 
ern,  Executive  Clerk  Harry  C.  Wilbur,  Lewis  A. 
Anderson,  the  actuary,  and  who  was  appointed 
Commissioner  to  succeed  Ekern,  and  Mr.  Ekern 
himself  have  been  asked  to  appear  as  witnesses. 
A  resolution  passed  by  the  Senate  calls  for  a 
full  investigation  of  the  following  questions: 

1.  The  charges  made  to  the  Governor  in  the 
proceedings  for  removal  of  the  said  Herman  L. 
Ekern  as  Commissioner  of  Insurance. 

2.  The  proceedings  had  before  the  Governor 
upon  said  charges  and  any  proceeding  or  action 
thereon  had  subsequent  thereto. 

3.  The  facts  surrounding  the  appointment  of 
said  Lewis  A.  Anderson,  and  the  proceedings 
had  thereon  and  subsequent  thereto. 

4.  All  matters  relating  to  any  attempt  to  take 
possession  of  said  office  and  to  remove  said 
Herman  L.  Ekern  by  force  or  otherwise. 

COURT  ACTION. 

Judge  E.  Ray  Stevens  of  the  Dane  County  Cir¬ 
cuit  Court  has  taken  under  advisement  the  legal 
principles  advanced  in  the  McGovern-Ekern  con¬ 
troversy  to  determine  who  shall  hold  the 
office  of  Insurance  Commissioner.  Two  di¬ 
verse  legal  arguments  have  been  advanced. 
Ekern’s  attorneys  asked  for  an  injunction 
against  Governor  McGovern,  the  superintendent 
of  public  property  and  L.  A.  Anderson,  restrain¬ 
ing  them  from  interfering  with  the  duties  of 
Commissioner  Ekern  until  the  legal  questions 
can  be  passed  upon  by  the  higher  court.  They 
contended  that  under  the  decision  in  the  famous 
Colorado  fire  and  police  commissioner  case,  the 
governor’s  official  duty  ends  with  the  removal 
act.  They  quoted  decisions  from  seventeen 
States  which  uphold  the  injunction  principle 
until  the  higher  court  can  pass  upon  the  ques¬ 
tion  of  title.  If  this  point  is  sustained,  Ekern 
will  remain  in  possession  of  the  office  until  the 
Supreme  Court  has  finally  issued  a  mandate. 

Attorney  H.  L.  Butler,  representing  the  inter¬ 
ests  of  the  governor,  and  particularly  those  of 
the  newly  appointed  Commissioner,  Anderson, 
contended  that  the  issuance  of  the  recent  com¬ 
mission  appointing  Anderson  gives  him  a  prima 
facie  title  to  the  office.  They  quoted  from  a 
number  of  recent  decisions  in  other  States 
which  they  contend  entitle  Anderson  to  the 
office  until  the  court  issues  its  final  mandate. 


Equitable  to  Withdraw  from  Japan 

The  Equitable  Life  of  New  York  has  decided 
to  withdraw  from  Japan,  owing  to  a  new  law 
compelling  all  foreign  life  companies  to  invest 
the  reserve  of  the  business  in  Japanese  securi¬ 
ties.  The  company  has  been  operating  there  for 
many  years.  J.  T.  Hamilton,  who  has  had 
charge  of  the  Equitable’s  affairs  with  headquar¬ 


ters  at  Tokio,  will  probably  be  transferred  to 
some  city  in  China.  The  New  York  Life  of 
New  York  is  the  only  other  American  company 
doing  an  extensive  business  in  Japan,  and  it  is 
understood  that  it  will  comply  with  the  new 
law. 


Names  Investigation  Committee 

A  resolution  has  been  passed  by  the  New  Jer¬ 
sey  Legislature  for  the  purpose  of  conducting 
an  investigation  of  the  business  of  insurance 
and  providing  for  the  appointment  at  a  com¬ 
mittee  of  five  was  adopted.  Speaker  Taylor  ap¬ 
pointed  Assemblymen  Martin,  McGrath,  Brackin, 
Lyons  and  Kates.  The  resolution  stated  that 
complaints  had  been  frequently  made  that  there 
had  existed  for  a  long  time  illegal  combinations, 
agreements  and  understandings  between  insur¬ 
ance  companies  doing  life,  fire  and  other  insur¬ 
ance  business  in  this  State  whereby  competition 
was  destroyed  and  unjust,  arbitrary  and  exces¬ 
sive  prices  were  fixed  and  rebates  given. 


Life  Underwriters  of  St.  Louis  Elect  Officers 

W.  C.  Flynn,  the  retiring  president  of  the  Life 
Underwriters  Association  of  St.  Louis,  was  the 
guest  of  honor  at  the  annual  banquet  held  at 
the  Washington  Hotel  recently.  Mr.  Flynn  will 
take  the  general  agency  of  the  Massachusetts 
Mutual  of  Springfield  at  Indianapolis  on  Feb¬ 
ruary  1.  George  L.  Dyer,  of  the  Columbian  Na¬ 
tional  of  Boston,  was  elected  president.  The 
other  officers  elected  are  J.  M.  Bloodworth,  first 
vice-president;  George  Benham,  second  vice- 
president;  W.  E.  King,  secretary  and  W.  E. 
Anderson,  treasurer. 


Arizona  Life  Reorganized 

The  Arizona  Life  of  Phoenix  has  been  reor¬ 
ganized,  and  practically  all  the  former  officers 
have  been  dropped.  The  company  is  now  being 
managed  by  Z.  C.  Prina  of  Salford,  Ariz.,  who 
is  president,  and  H.  Lippla,  secretary  and  treas¬ 
urer.  W.  A.  Gordon,  the  promoter  and  former 
secretary  and  general  manager,  has  been  in¬ 
dicted  on  a  charge  of  misusing  the  mails  in  con¬ 
nection  with  the  affairs  of  the  American  Broker¬ 
age  Company. 


Georgia  Insurers  Elect  Officer 

At  the  annual  dinner  of  the  Georgia  Associa¬ 
tion  of  Life  Insurers  recently,  Paul  H.  Dobbins, 
the  former  vice-president,  was  elected  president 
to  succeed  F.  W.  Burr.  Other  officers  elected 
were:  Capt.  Oscar  Palmer,  vice-president,  and 
J.  H.  Byerly,  secretary  and  treasurer. 


Bills  Reported  Favorably 

ALBANY,  P’ebruary  5. — The  Senate  Insurance 
Committee  has  reported  the  following  bills  of 
Senator  Ramsperger  favorably: 

Relative  to  the  reorganization  of  existing 
corporations.  Relative  to  proceedings  against 
and  the  liquidation  of  delinquent -insurance  cor¬ 
porations.  Amending  the  penal  law  relative  to 
discriminations  and  rebates  by  corporations 
transacting  the  business  of  life  insurance  on 
the  co-operative  or  assessment  plan.  Amend¬ 
ing  the  general  corporation  law  relative  to  the 
extension  of  the  corporate  existence  of  insur¬ 
ance  and  banking  corporations.  Amending  the 
general  corporation  law  relative  to  corporate 
names.  Relative  to  the  sale  of  the  securities 
of  insurance  corporations  and  of  corporations 
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organized  to  promote  or  hold  the  capital  stock 
of  insurance  corporations.  The  Assembly  In¬ 
surance  Committee  has  reported  favorably  As¬ 
semblyman  Walker’s  similar  hill.  Relative  to 
life  or  casualty  corporations  upon  the  co-opera¬ 
tive  or  assessment  plan.  Amending  the  stock 
corporation  law  relative  to  the  certificate  of 
increase  or  reduction  of  the  capital  stock  of  a 
banking  or  insurance  corporation.  Relative  to 
the  policy  or  certificate  of  a  life  or  casualty 
insurance  corporation  upon  the  co-operative  or 
assessment  plan. 


Southwestern  Life 

The  Southwestern  Life  of  Dallas  experienced 
during  1912  the  most  successful  year  of  its  his¬ 
tory.  Its  annual  statement  shows  admitted  as¬ 
sets  of  $2,012,091,  insurance  in  force  $19,905,000, 
an  increase  of  insurance  in  force  of  $3,047,536 
and  net  earnings  for  the  year  of  $53,395.  A 
dividend  at  the  rate  of  twelve  per  cent  on  the 
company’s  capital  stock  has  been  declared. 
Conditions  in  Texas  are  exceedingly  good,  fol¬ 
lowing  a  year  of  bountiful  crops  which  have 
been  sold  for  a  good  price,  and  the  company 
confidently  looks  forward  to  even  a  more  suc¬ 
cessful  year  in  1913.  Its  business  is  now  well 
established.  It  has  paid  four  successive  divi¬ 
dends  on  its  stock,  averaging  ten  per  cent,  and 
at  the  same  time  largely  increased  its  surplus 
account. 

The  company  in  building  its  home  office  struc¬ 
ture  did  not  take  into  account  possible  returns 
in  the  way  of  advertising,  considering  the  entire 
investment  from  a  business  point  of  view.  The 
building  was  completed  August  1,  1912,  and  on 
the  basis  of  leases  actually  signed  and  rents 
being  collected  for  January,  the  annual  rentals 
of  the  building  amount  to  $120,000,  out  of  a  total 
possible  rental,  if  the  building  is  entirely  filled, 
of  $138,000.  The  ground  floor  and  basement 
alone  are  rented  on  three  and  five-year  leases, 
which  yield  three  per  cent  net  return  on  the 
entire  investment,  and  with  its  success  in  rent¬ 
ing  office  space  during  the  first  four  months 
after  the  completion  of  the  building  the  com¬ 
pany  confidently  expects  to  realize  a  net  return, 
after  deducting  all  taxes,  fire  insurance  and 
operating  expense,  of  well  over  six  per  cent. 


Life  Notes 

— The  Ladies  of  the  Maccabees  of  the  World  of 
Port  Huron,  Mich.,  added  over  $800,000  to  its  reserve 
fund  during  1912,  and  made  a  net  gain  of  4032  benefit 
members. 

— D.  F.  Appel,  vice-president  of  the  New  England 
Mutual  Life  of  Boston,  has  been  elected  a  director 
of  the  Old  Colony  Trust  Company,  one  of  the  principal 
financial  institutions  in  Boston. 

— E.  F.  Van  Valkenburg  of  Boise  has  been  ap¬ 
pointed  State  Auditor  and  Insurance  Commissioner 
of  Idaho,  succeeding  I.  C.  Hattabaugh.  Mr.  Van 
Valkenburg  is  a  realty  operator. 

— The  New  England  Mutual  Life  of  Boston  is  ap¬ 
plying  for  admission  to  New  Hampshire  and  has 
appointed  Carl  S.  Nute  general  agent  for  the  State, 
with  headquarters  at  Manchester. 

— R.  Wilson  More,  a  prominent  member  of  the 
Chicago  Bar  and  general  counsel  for  the  National 
Operating  Company,  has  been  elected  first  vice-presi¬ 
dent  of  the  American  Life  of  Chicago. 

— Tom  C.  Fetrow  has  resigned  as  secretary  of  the 
Old  Colony  Life  of  Chicago.  Mr.  Fetrow  has  been 
with  the  company  for  three  years,  and  previous  to 
that  was  for  ten  years  with  the  Illinois  Life  of 
Chicago. 

— The  Hartford  Life  of  Hartford,  in  celebrating 
“Patterson  month”  during  January,  met  with  much 
success  and  eclipsed  the  business  written  in  any  Jan¬ 
uary  in  the  history  of  the  company.  The  amount  of 
new  business  amounted  to  $1,683,062. 

— The  charter  of  the  South  Continent  Life  of  Gulf¬ 
port,  Miss.,  has  been  forfeited  owing  to  its  failure  to 
perfect  an  organization  within  the  time  limit  pro¬ 
vided  by  the  law  of  that  State.  The  company  was 
being  promoted  by  C.  E.  O’Brien  as  financial  agent. 

— Theodore  T.  Johnson  has  resigned  as  supervisor 
of  agents  for  the  Equitable  Life  of  New  York,  after 


THE  SPECTATOR 

four  years  of  service.  He  has  had  a  wide  field  ex¬ 
perience,  having  represented  many  of  the  large  com¬ 
panies.  Following  a  brief  vacation,  he  will  again  take 
up  life  insurance  work. 

— W.  P.  Hickerson  has  been  appointed  State 
Treasurer  and  ex-officio  Insurance  Commissioner  of 
Tennessee  to  succeed  G.  Tom  Taylor.  The  legislature 
of  that  State  has  passed  a  bill  providing  for  a  sepa¬ 
rate  Insurance  Department,  and  it  is  now  awaiting  the 
approval  of  the  Governor. 

— T.  F.  Lawrence,  vice-president  and  secretary  of 
the  Hartford  Life  of  Hartford,  which  reinsured  in  the 
Missouri  State  Life  of  St.  Louis,  has  been  elected 
secretary  of  the  latter  company.  R.  D.  Murphy,  act¬ 
uary  of  the  Hartford  Life,  has  been  appointed  to  a 
similar  position  with  the  Missouri  State  Life. 

— In  conformance  with  the  plan  of  Western  States 
Life  of  San  Francisco  to  bring  all  of  the  territory  in 
which  it  operates  under  the  branch-office  system,  the 
company  has  made  a  decided  change  in  its  inter-moun¬ 
tain  agency.  Rufus  K.  Hardy,  who  has  been  general 
agent  for  Utah  and  Southern  Idaho,  with  headquarters 
at  Salt  Lake  City,  has  been  made  agency  director. 

— E.  Carl  Schnabel,  of  the  Pan-American  Life  of 
New  Orleans,  has  closed  two  contracts  in  what  he 
terms  “modified  group  insurance.”  His  January  pro¬ 
duction  includes  $108,000  sold  to  J.  M.  Thomson,  pub¬ 
lisher  of  The  New  Orleans  Item,  Mr.  Thomson  pre¬ 
senting  each  of  his  employees  in  the  service  of  the 
paper  a  year  and  over  a  $1000  policy  with  one-year’s 
premium  paid.  Mr.  Schnabel  recently  closed  a  similar 
deal  with  Lynn  H.  Dinkins,  president  of  the  Inter- 
State  Trust  and  Banking  Company  of  New  Orleans, 
covering  its  employees. 

— The  Spectator,  in  its  issue  of  January  16,  pub¬ 
lished  an  editorial  on  the  limitation  of  new  business  of 
life  insurance  companies.  Some  days  later  The  New 
York  Times  took  the  same  subject  as  an  editorial 
theme,  and  with  all  respect  called  attention  to  the  fact 
of  the  source  thus  “as  The  Spectator  notes  in  its 
current  issue,”  etc.  Then  comes  along  our  neighbor, 
The  Eastern  Underwriter,  recognizes  good  editorial 
stuff  when  it  sees  it,  and  clips  The  Times  article, 
running  it  as  an  editorial  with  the  reference  to  The 
Spectator  carefully  eliminated,  but  otherwise  intact. 
Verily,  a  prophet  is  not  without  honor  save  in  his 
own  country,  and  piracy  with  courtesy  hath  perished 
from  the  earth. 


INDUSTRIAL 


Making  Capital  of  Rejections 

An  interesting  correspondence  recently  passed 
between  an  assistant  superintendent  and  his 
chief  at  the  home  office.  A  circular  letter  had 
gone  forward  to  the  field  generally,  bearing  on 
the  matter  of  rejections  and  the  desirability  of 
guarding  against  them  wherever  possible.  This 
assistant  wrote  that,  while  he  did  everything 
in  his  power  to  forestall  rejections,  he  was, 
nevertheless,  able  to  make  good  use  of  such  as 
occurred.  Upon  receiving  the  rejection  no¬ 
tice,  he  would  immediately  call  upon  the  ap¬ 
plicant  and  tactfully  commiserate  with  him  on 
his  failure  to  get  the  insurance.  He  made  it 
evident  to  the  rejected  applicant  that  a  most 
unfortunate  circumstance  had  befallen  him. 
Usually  a  brother  or  a  son,  or  some  relative  or 
friend,  was  present,  and  he  would  artfully  bring 
them  into  the  discussion  and  point  out  to  them 
that  every  day  they  delayed  signing  their  ap¬ 
plications  they  were  reducing  their  chances  of 
being  acceptable.  While  naturally  these  tactics 
would  not  always  have  the  necessary  hypnotic 
force  to  induce  signatures  on  the  dotted  line, 
they  did  perform  their  mission  in  a  sufficient 
number  of  cases  to  warrant  the  position  taken 
in  regard  to  rejections  by  the  writer  of  the 
letter. 


Thursday 

The  executive  officer,  in  replying,  said  that  he 
was  forced  to  confess  that,  in  the  face  of  all 
that  had  been  said  of  the  rejection  as  a  dis¬ 
heartening  and  demoralizing  feature  of  the  can¬ 
vass,  it  was  the  first  time  that  he  had  ever 
heard  of  any  one  making  capital  of  it. 


Colonial  Life  Changes 
The  Colonial  Life  of  Jersey  City  has  opened 
a  new  office  at  Asbury  Park,  and  will  be  the 
headquarters  of  the  territory  formerly  operated 
from  Freehold.  Manager  De  Roche  will  continue 
as  manager.  The  increasing  business  of  the 
company  in  this  territory  has  necessitated  the 
opening  of  a  new  detached  office  at  Red  Bank. 
The  Asbury  Park  district  will  have  detached  of¬ 
fices  at  Freehold  and  Asbury  Park.  The  dis¬ 
tricts  of  Jersey  City  Heights  and  Town  of 
Union  have  been  merged  into  one  district,  which 
will  be  known  as  North  Hudson.  Manager  F. 
Rosen  has  been  transferred  from  West  Phila¬ 
delphia  to  take  charge  of  this  enlarged  office. 
The  following  appointments  are  announced:  S. 
E.  Akins,  formerly  assistant  manager  at  Bridge- 
ton  (Atlantic  City  district)  has  been  promoted 
to  the  managership  of  West  Philadelphia;  Wm. 
C.  Henry,  assistant  manager,  Atlantic  City;  W. 
W.  Nunn  transferred  from  Atlantic  City  to  Nor¬ 
ristown;  J.  M.  Blush,  assistant  manager,  Char¬ 
leroi. 


An  Easily  Ascertained  Average 

An  investigator,  collecting  statistics  of  mor¬ 
tality  in  hazardous  occupations,  had  occasion  to 
visit  a  mining  settlement.  A  foreman  was  as¬ 
signed  to  him  to  conduct  him  through  one  of  the 
mines.  As  they  were  descending  the  shaft,  the 
investigator  remarked:  “I  suppose  you  have 
found  that  these  miners  are  killed  very  often?” 
“Oh,  no!”  replied  the  foreman  seriously,  yet 
with  a  suspicion  of  a  twinkle  in  his  eye.  “For¬ 
tunately,  they  are  only  killed  once”! 


United  States  Industrial  Life 

The  United  States  Industrial  Life  of  Frank¬ 
fort,  Ky.,  which  was  recently  incorporated,  will 
begin  business  about  January  1,  1914.  It  will 
operate  on  the  assessment  plan.  Officers  have 
been  elected  as  follows:  Thomas  B.  McGregor, 
president;  T.  P.  Rogers,  vice-president,  and 
John  G.  Rogers,  secretary.  G.  D.  Fendley  will 
be  insurance  manager. 


John  Hancock  Promotions 

The  John  Hancock  of  Boston  has  promoted  the 
following  from  the  agency  ranks  to  assistancies 
in  the  districts  of  their  service:  Joseph  W. 
Laborde,  Chicago,  3;  David  J.  Lee,  Chicago,  3; 
Albert  H.  Cosselman,  Schenectady;  Freeman  S. 
Cornish,  Cleveland,  2. 


Industrial  Notes 

— The  Life  and  Casualty  Insuranct  Company  of 
Nashville  has  been  licensed  in  South  Carolina.  The 
company  writes  industrial  insurance  only. 

— Appointments  made  by  the  Colonial  Life  of  Jersey 
City  are:  Morris  Forsmit,  manager,  New  York;  Geo. 
C.  Hassell,  assistant  manager,  Chester;  Samuel  Roth, 
assistant  manager,  Williamsburgh. 

— The  triennial  convention  of  the  Southern  section 
of  Metropolitan  Life  of  New  York  will  be  held  at 
Savannah,  February  18.  A  large  number  of  repre¬ 
sentatives  from  the  home  office  will  be  present. 
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FIRE  INSURANCE 

NEW  YORK  SURVEYS 

Regulation  of  Adjusters  Proposed. — The 
intended  restrictions  and  possible  regulation  of 
the  business  of  public  adjusters  come  at  an 
opportune  moment,  when  the  exposure  of  cer¬ 
tain  of  the  craft  in  connection  with  arson  trials 
is  before  the  authorities.  This  peculiar  indus¬ 
try  has  for  several  years  been  under  the  ban 
of  suspicion,  and  several  attempts  have  been 
made  to  curtail  their  activities.  It  has  come  to 
light  lately  that  a  few  of  the  companies  have 
instructed  their  own  adjusters  to  have  nothing 
to  do  with  the  public  adjusters.  It  has  been 
urged  by  others  that  in  all  adjustments  wherein 
the  latter  are  concerned  that  no  final  agree¬ 
ments  be  entered  into  unless  in  the  presence  of 
their  employers.  This  is  one  of  the  necessary 
steps  to  prevent  the  public  adjusters  from 
making  statements  that  it  is  requisite  in  order 
to  obtain  specific  and  satisfactory  settlements 
to  provide  for  a  bribe  to  the  adjusters  of  the 
companies.  Charges  of  this  kind  have  been 
heard  repeatedly  in  the  last  few  years,  but  not 
a  particle  of  proof  has  ever  been  offered  in 
support.  The  regular  adjusters  have  been  at 
war  with  the  public  adjusters  for  years,  but 
the  latter  have  always  to  some  extent  repre¬ 
sented  that  they  were  on  terms  of  intimacy 
with  the  former. 

Large  Brokerage  Account  Transferred.— 

The  brokers  were  quite  interested  last  week 
by  the  discovery  that  the  bulk  of  the  American 
Tobacco  Company’s  risks  had  been  transferred 
from  Pate  &  Robb,  who  had  controlled  it  for 
many  years,  to  Johnson  &  Higgins.  The  old 
brokers,  it  is  asserted,  will  continue  to  place 
the  export  business.  This  is  one  of  the  largest 
brokerage  accounts  in  America,  and  includes 
risks  in  almost  every  city  and  factories  in  Cuba 
and  Porto  Rico. 

.Patrol  Reports  Show  Gains. — The  early 
patrol  returns  thus  far  printed  reveal  some 
surprising  gains  in  the  premiums  of  the  lead¬ 
ing  companies  during  the  year,  with  an  evident 
struggle  for  the  mastery.  In  another  week  the 
whole  story  will  be  told,  and  it  is  plain  already 
more  surprises  are  in  store  and  some  disap¬ 
pointments.  The  gains  put  a  new  complexion 
upon  the  sorrow  and  lamentations  about  re¬ 
markably  dull  times  here  in  certain  offices 
last  summer.  The  totals  are  likely  to  reach  a 
record  mark. 

Arson  Cases  Set  for  Trial. — The  first  of 
the  cases  against  those  arrested  as  the  result 
of  the  confessions  made  by  “Izzy  the  Painter” 
and  others  will  be  placed  on  trial  in  the 
criminal  branch  of  the  Supreme  Court  on  Feb¬ 
ruary  10.  The  first  cases  are  those  of  Robert 
J.  Rubin  and  George  Grutz.  Max  Kleinberg, 
who  was  arrested  in  Detroit  and  brought  back 
to  New  York  last  week,  confessed  that  he  had 
hired  Izzy  to  set  fire  to  a  tailoring  establish¬ 
ment  at  163d  street  and  Amsterdam  avenue. 

Board  Issues  Orders  to  Adjusters. — We 
are  informed  by  an  adjuster  that  notice  has 
been  sent  out  from  the  New  York  Board  that 
it  is  deemed  inexpedient  hereafter  to  have  any 
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dealings  or  negotiations  with  a  firm  of  public 
adjusters  whose  operations  have  been  under 
suspicion  for  many  months.  This  recalls  a 
criticism  upon  the  failure  to  take  drastic  action 
to  drive  out  H.  C.  Freeman,  a  public  adjuster, 
who  is  on  the  eve  of  trial  for  arson.  In  answer 
it  is  said  all  communication,  conference  or  cor¬ 
respondence  with  Freeman  ceased  more  than 
twelve  months  ago. 

George  I.  Rockwood’s  Address. — George 
I.  Rockwood  was  the  speaker  before  the  Bare- 
bones  Alumni  at  the  library  of  the  Insurance 
Society  of  New  York  on  Tuesday  afternoon  at 
5:15  o’clock.  His  subject  was  “Automatic 
Sprinkler  Apparatus — Its  Engineering  Diffi¬ 
culties.”  The  talk  was  very  interesting  and 
the  subject  was  thoroughly  handled. 

CHICAGO  AND  THE  WEST 

Discusses  Tannery  Hazards. — The  Fire 
Insurance  Club,  at  its  meeting  held  on  January 
28,  listened  to  a  very  interesting  paper  by 
Joseph  G.  Hubbell,  manager  of  the  National 
Inspection  Company,  on  the  hazards  of  tan¬ 
neries. 

Partnership  Question  Postponed. — The 

executive  committee  of  the  Chicago  Board  of 
Underwriters  considered  the  question  of  new 
partners  in  salaried  manager  offices  Friday, 
but  again  postponed  action.  Several  other  ap¬ 
plications  to  approve  new  partners  in  commis¬ 
sion  offices  recently  organized  were  also  post¬ 
poned,  but  the  amalgamation  of  Rogers  & 
Rollo  and  Wiley,  Magill  &  Johnson  was  ap¬ 
proved. 

BOSTON  AND  VICINITY 

Ralph  S.  Howe  Made  Special  Agent. — 

Ralph  S.  Howe,  son  of  Secretary  Howe,  of 
the  Equitable  Fire  and  Marine  of  Providence, 
R.  I.,  has  been  appointed  special  agent  for  New 
England  for  the  Scottish  Union  and  National 
of  Edinburgh,  assisting  William  F.  Rice,  well- 
known  agent  of  that  company. 

With  Nord  Deutsche. — Joseph  S.  Murdee 
has  been  appointed  special  agent  of  the  Nord 
Deutsche  of  Hamburg  for  Massachusetts, 
Rhode  Island  and  Connecticut. 

George  F.  Kelley  Makes  Change. — George 
F.  Kelley,  for  many  years  associated  with 
Freeman  &  Lawrence,  well-known  Boston 
brokers,  has  become  associated  with  Field  & 
Cowles,  as  of  February  1. 

Henry  F.  Howes  Admitted  to  Firm. — - 
Rogers  &  Howes,  the  local  representatives  of 
the  German-American,  on  February  1  admitted 
Henry  F.  Howes  to  partnership.  Mr.  Howes 
is  the  son  of  the  junior  partner,  and  cames 
with  a  rounded  experience  from  the  W.  A. 
Muller  &  Co.  agency. 

Appointed  General  Agents. — Kaler,  Carney 
&  Liffler  have  been  appointed  general  agents 
of  the  Old  Colony  Fire  of  Boston  for  Boston 
and  the  metropolitan  district,  the  appointment 
dating  from  February  1. 

George  N.  Marston  with  Muller  &  Co. — 
George  N.  Marston,  a  well-known  broker  in 
Boston  for  the  past  fifteen  years,  becomes  as¬ 
sociated  with  William  A.  Muller  &  Co.,  as  of 
February  1. 
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FOREIGN  COMPANIES  PLAN 
DEFENSE 


Cited  to  Appear  Before  Michigan 
Department  To-Day 


CLAIMS  DEPOSIT  CAPITAL  LAW  VIOLATION 


Misconstruction  of  Statute  Leads  Commissioner 

Palmer  Into  Action — Ample  Hearing  Promised 

The  seventeen  foreign  fire  companies  which 
were  notified  by  the  Michigan  Insurance  Depart¬ 
ment  that  they  had  violated  the  law  of  that 
State  by  writing  larger  risks  than  the  law  per¬ 
mits,  have  been  cited  to  appear  before  Commis¬ 
sioner  G.  A.  Palmer  to-day  to  show  cause  why 
their  licenses  should  not  be  renewed.  The  an¬ 
nouncement  that  the  Department  had  taken  ex¬ 
ception  to  the  writing  of  larger  risks  than  the 
la  v  permits  caused  much  interest,  and  it  was 
first  spread  broadcast  that  the  licenses  had 
been  revoked.  The  companies  were  notified, 
however,  that  they  had  violated  the  ten  per 
cent  limitation  as  construed,  and  in  that  case  it 
could  not  see  how  their  licenses  could  be  re¬ 
newed  when  they  expired  February  28. 

A  meeting  of  the  Western  managers  of  the 
companies  interested  was  held  and  the  situa¬ 
tion  thoroughly  discussed.  They  adopted  a  plan 
for  the  presentation  of  their  cases  at  the  hear¬ 
ing. 

The  interpretation  of  the  term  “deposit  cap¬ 
ital”  is  responsible  for  the  controversy.  The 
Michigan  Department  construes  this  to  mean 
the  money  deposited  by  foreign  companies  with 
the  Departments  chiefly  in  New  York  and  Ohio. 
According  to  the  companies’  construction  of  this 
law  they  regard  their  deposit  capital  as  being 
these  State  deposits,  along  with  the  funds  in  the 
hands  of  the  United  States  trustees,  subject  to 
the  claims  of  policyholders  and  others  inter¬ 
ested. 

The  1911  State  blanks  returned  by  the  com¬ 
pany  showed  the  capital  deposited  with  Insur¬ 
ance  Departments  and  gave  the  maximum 
amount  written  on  any  one  risk.  This  showed 
an  excess  of  ten  per  cent  of  the  capital  deposited 
with  the  Departments,  and  they  were,  there¬ 
fore,  held  in  violation  of  the  law,  although  the 
same  sworn  statement  showed  the  other  funds 
in  another  portion  of  the.  report. 

AMPLE  HEARING  PROMISED. 

O.  B.  Ryon,  general  counsel  for  the  commit¬ 
tee  on  laws  of  the  National  Board  of  Fire  Un¬ 
derwriters,  who  has  headquarters  at  Chicago, 
sent  the  following  communication  to  the  New 
York  offices: 

No  certificates  have  been  revoked,  and  the 
charge  is  that  companies  named  had  violated 
the  ten  per  cent  limitation  law  under  construc¬ 
tion  placed  upon  it  by  former  Insurance  Com¬ 
missioner  Barry.  February  6  has  been  sug¬ 
gested  as  a  date  for  a  hearing.  ' 

Deputy  Commissioner  Orr  says  the  trouble 
very  likely  is  that  in  annual  statements  for  1911, 
foreign  companies  schedule  only  actual  deposits 
with  insurance  departments,  and  not  funds  de¬ 
posited  with  trustees  not  subject  to  check.  Dep¬ 
uty  Orr  says  ample  opportunity  will  be  given 
companies  for  a  hearing. 

The  interpretation  of  the  law  by  former  Com¬ 
missioner  J.  V.  Barry,  as  referred  to  in  the 
statement  of  Mr.  Ryon,  is  the  ruling  made  in 
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1!>04  to  the  effect  that  the  American  companies 
might  include  their  surplus  in  figuring  this  ten 
per  cent  limit,  and  that  foreign  companies  might 
include  the  money  in  the  hands  of  United  States 
trustees.  A  bill  has  been  submitted  to  the 
Michigan  Legislature  clearing  up  these  doubtful 
points  and  also  allowing  credit  for  reinsurance 
in  admitted  companies. 

Mr.  Ryon  visited  the  Michigan  Department, 
and  the  result  of  his  conference  was  reported 
to  a  further  meeting  of  the  Western  repre¬ 
sentatives  of  the  foreign  companies.  He  said 
it  was  agreed  that  in  the  1912  statement  now 
being  made  this  defect  will  be  avoided  if  the 
companies  show  the  amount  deposited  with 
State  Department  or  United  States  trustees  for 
the  general  security  and  benefit  of  the  policy¬ 
holders  in  this  country.  The  companies  com¬ 
plain,  however,  that  they  made  out  their  re¬ 
turns  in  compliance  with  the  law  on  the  printed 
blanks  furnished  them  by  the  National  Com¬ 
mittee  of  Insurance  Commissioners,  and  should 
not  be  penalized  if  these  blanks  do  not  bring 
out  the  necessary  information. 

It  was  also  agreed  in  the  conference  that  the 
controversy  could  be  settled  in  court,  either  the 
Department  suing  a  single  company,  with  the 
understanding  that  all  shall  abide  by  the  result 
or  the  companies  combining  and  asking  the 
Supreme  Court  for  a  writ  of  mandamus  to  com¬ 
pel  the  issuance  of  the  licenses  March  1. 


/Etna  Insurance  Company,  Hartford,  Conn. 

“The  leading  fire  insurance  company  of  Amer¬ 
ica,’’  as  the  ^Etna  Insurance  Company  of  Hart¬ 
ford,  Conn.,  appropriately  designates  itself, 
shows  a  particularly  gratifying  financial  exhibit 
as  of  December  31,  1912.  On  that  date  the  com¬ 
pany  possessed  cash  assets  amounting  to  $23,- 
051,531  and  a  net  cash  surplus  of  $8,238,392.  Its 
capital  being  $5,000,000,  the  surplus  to  policy¬ 
holders  is  $13,238,392,  showing  a  book  value  for 
its  stock  of  264.77  per  cent.  The  iEtna  Insur¬ 
ance  Company  increased  its  assets  during  1912 
by  $1,034,141,  and  notwithstanding  an  increase 
in  liabilities  of  $398,669,  its  net  surplus  was  aug¬ 
mented  by  the  sum  of  $635,472.  Since  its  organi¬ 
zation  in  1819  the  ^Etna  Insurance  Company  has 
paid  losses  aggregating  $132,981,553.  The  officers 
of  this  fine  old  Hartford  fire  insurance  company 
are:  President,  Wm.  B.  Clark;  vice-presidents, 
Henry  E.  Rees,  A.  N.  Williams;  secretary,  E.  J. 
Sloan;  assistant  secretaries,  E.  S.  Allen,  Guy 
E.  Beardsley,  Ralph  B.  Ives;  marine  secretary, 
W.  F.  Whittelsey.  John  M.  Talbot  &  Co.,  of 
95  William  street,  New  York,  are  the  agents  of 
the  company. 


Bankers  and  Merchants  Fire  Organized 

The  Bankers  and  Merchants  Fire  has  been 
organized  at  Minneapolis  with  a  capital  of  $1,- 
000,000.  C.  A.  Christensen  of  the  Stair-Christen- 
sen-Timerman  Company,  is  president;  R.  M. 
Worley,  first  vice-president;  J.  B.  Nelson,  sec¬ 
ond  vice-president;  H.  F.  Thompson,  secretary, 
and  J.  G.  Gebhard,  treasurer.  The  directors 
are  among  the  most  prominent  men  identified 
with  country  banking  in  the  Northwest. 


Minnesota  Fire  Reorganizes 

The  Minnesota  Fire  of  Chatfield  has  been  re¬ 
organized.  Joseph  Underleak  has  been  elected 
president  and  S.  E.  Bibbins  secretary. 
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BEST  IS  CALLED  PERSE¬ 
CUTOR  AT  INSURANCE 
QUIZ 

James  F.  Stone  Declares  that  Expert 
Tried  to  Sell  Books  to  Him 


CHARGES  DISCRIMINATION  AGAINST 
HIS  COMPANY 


House  Investigators  Close  Inquiry  of  Three  Com¬ 
panies  After  Month’s  Work 

After  hearings  extending  through  a  month, 
the  sub-committee  of  the  House  District  Com¬ 
mittee  to-day  closed  its  investigations  of  the 
affairs  of  the  Superintendent  of  Insurance,  the 
First  National  and  Commercial  Fire  Insurance 
companies,  and  the  underwriting  firm  of  Tuttle, 
Wightman  &  Dudley. 

The  record  is  closed  except  for  the  arguments 
of  counsel  and  the  filing  of  their  briefs.  It  was 
decided  that  these  may  be  presented  next  Tues¬ 
day  night,  if  counsel  are  prepared  by  that  time. 

SCORES  PUBLISHER. 

George  W.  Ingham,  Superintendent  of  Insur¬ 
ance,  was  again  on  the  stand  to-day,  but  chief 
interest  in  the  hearing  centered  in  the  testi¬ 
mony  of  James  F.  Stone,  of  the  American  Union 
Fire  Insurance  Company  of  Philadelphia,  who 
scored  Alfred  M.  Best,  an  insurance  expert  of 
New  York  and  publisher  of  an  insurance  jour¬ 
nal. 

Mr.  Best  had  furnished  the  committee  testi¬ 
mony  unfavorable  to  the  First  National  and 
Commercial  companies,  and  Mr.  Stone’s  testi¬ 
mony  was  in  support  of  the  contention  of  the 
defense  that  Best’s  attitude  toward  new  com¬ 
panies  is  “unreasonable.” 

The  witness  said  he  and  his  company  had  been 
“persecuted”  by  Best,  and  that  when  he  went 
to  New  York  to  see  the  publisher  of  the  insur¬ 
ance  paper.  Best  suggested  that  “it  will  be  nice 
if  you  would  buy  some  of  my  books.” 

REFUSED  TO  BUY. 

Mr.  Stone  said  he  refused  to  buy  the  books 
and  that  the  management  of  his  company  were 
rated  “poor”  while  another  Philadelphia  con¬ 
cern,  which  purchased  the  books,  had  a  better 
rating. 

Chairman  Johnson  indulged  in  criticism  un¬ 
favorable  to  Best  at  the  conclusion  of  Mr. 
Stone’s  testimony. 

“I  know  nothing  about  the  affairs  of  the  Com¬ 
mercial  and  First  National,”  said  Mr.  Stone, 
who  explained  that  he  was  president  of  the 
American  Union  Fire  Insurance  Company,  a 
comparatively  new  Philadelphia  concern. 

Attorney  Carusi  asked  the  witness  to  relate 
what  had  transpired  at  his  interview  in  New 
York  with  Mr.  Best. 

“Our  company  was  started  in  the  latter  part 
of  1909,  was  organized  through  1910,  and  began 
business  in  January,  1911,”  said  Mr.  Stone. 

CRITICISED  FIRM. 

“We  received  many  communications  from 
Best.  He  wrote  criticising  our  organization  and 
wrote  for  a  list  of  subscribers,  the  amount  of 
their  subscriptions  and  everything  else  con¬ 
nected  with  our  business.  We  got  tired  of  his 
demands  and  I  suggested  an  interview.  We 
didn’t  think  he  had  any  right  to  ask  for  all 
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these  details  of  our  business,  although  we  are 
glad  to  answer  any  reasonable  inquiry. 

When  I  saw  Mr.  Best,  he  asked  several  ques¬ 
tions  and  I  tried  to  give  him  the  information 
he  wanted.  Best  then  said  that  another  com¬ 
pany  had  started  about  a  year  before  and  that 
the  president  had  subscribed  to  1000  of  Best’s 
books  at  $10  each. 

“I  told  him  that  we  couldn't  buy  the  books; 
that  it  was  impossible.” 

“Who  did  he  say  had  bought  his  manuals?” 
asked  Attorney  Carusi. 

“President  Lewis  Amonson,  of  the  Peoples 
National  Insurance  Company.” 

“State  whether  your  organization  has  been 
criticised  by  Best.” 

"We  have  been  severely  criticised,”  said  Mr. 
Stone,  rather  indignantly.  “Best  &  Co.  issues 
what  they  call  a  register,  and  in  this  the  Peo¬ 
ples  management  has  been  given  as  ‘fair,’ 
while  ours  has  been  put  down  as  ‘poor.’” 

“What  was  the  organization  expense  of  the 
Peoples  as  compared  to  your  company?” 

“Our  organization  expenses  were  on  the  same 
basis  of  10  per  cent.  Ours  did  not  exceed  that 
amount.  I  don’t  know  about  the  other  com¬ 
pany.” 

“Do  you  think  your  rating  would  have  been 
better  if  you  had  bought  Best’s  stock?”  asked 
Chairman  Johnson. 

“WOULD  BE  NICE.” 

“By  inference  only  I  gathered  that  impres¬ 
sion.  Best  said  he  thought  it  would  be  nice  if 
we  would  purchase  some  of  his  books  for  dis¬ 
tribution  among  our  agents.” 

“You  are  willing  to  give  information  about 
your  business?” 

“We  are  willing  to  answer  all  reasonable 
questions,”  said  Mr.  Stone,  “but  Best  imagines 
all  new  insurance  companies  must  answer  every 
question  he  asks.  We  suffered  tortures  from 
this  man’s  persistent  efforts  to  make  us  tell  him 
everything  we  did.” 

Chairman  Johnson,  with  decided  emphasis, 

asked : 

“Is  it  not  because  this  man  had  a  paper,  the 
columns  of  which  you  were  afraid  of  if  you  did 
not  give  in  to  his  unreasonable  demands,  which 
worried  you?” 

“Yes,  exactly,”  said  Mr.  Stone. 

“Has  Best  any  official  standing  which  entitled 
him  to  demand  such  information?” 

“Not  that  I  know  of.” 

“I  thought  when  he  testified,”  commented 
Chairman  Johnson,  “that  he  was  a  presump¬ 
tuous,  self-constituted  censor  and  that  insur¬ 
ance  men  were  afraid  of  him  because  of  the 
columns  of  his  paper.” 

WERE  PERSECUTED. 

“You  are  exactly  right,”  said  the  witness. 
“We  suffered  a  series  of  persecutions  from 
Best.”  • 

Mr.  Johnson  asked  if  insurance  people  would 
comply  with  Best’s  demands  for  information  in 
the  event  he  did  not  publish  a  paper.  Mr.  Stone 
thought  not.  “I  may  be  jeopardizing  myself, 
now,  in  making  these  statements,”  said  Mr. 
Stone  as  he  left  the  stand.  .  .  .  — Washing¬ 

ton  Times,  January  30. 

CONGRESSIONAL  INVESTIGATION— EVI¬ 
DENCE  ALL  IN 

The  hearing  of  evidence  in  the  investigation 
having  ended  on  Thursday  last,  arguments  were 
begun  on  Tuesday  by  counsel  for  the  insurance 
companies.  The  closing  day  was  marked  by  the 
testimony  of  George  W.  Ingham,  Superintendent 
of  Insurance  for  the  District,  and  James  F. 
Stone,  president  of  the  American  Union  Fire  of 
Philadelphia. 

Mr.  Ingham,  on  being  questioned  by  Represen¬ 
tative  Prouty,  developed  the  fact  that  he  had 
made  no  public  records  in  his  office  as  to  the 
amounts  paid  him  by  the  firm  of  Tuttle,  Wight¬ 
man  &  Dudley,  for  expenses  on  trips  made  by 
Mr.  Ingham  to  Alabama  in  connection  with  the 
investigation  of  statements  of  the  First  Na¬ 
tional  Fire.  He  said  that  he  kept  the  amount 
of  his  expenditures  in  his  head,  and  then  sent 
an  itemized  bill  to  the  company,  after  he  had 
expended  the  money.  This,  he  said,  was  the 
custom. 
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February  6,  1913 

Mechanics  Insurance  of  Philadelphia 

The  Mechanics  Insurance  Company  of  Phila¬ 
delphia,  Pa.,  closed  the  year  1912  in  a  stronger 
financial  position  than  at  any  other  time  in  the 
long  and  honorable  career  of  the  company.  The 
Mechanics  has  steadily  forged  ahead,  paying 
dividends  of  ten  per  cent  for  a  number  of  years, 
and  in  addition  has  increased  its  net  surplus 
over  $173,000  during  the  past  decade.  The  fifty- 
ninth  annual  statement  of  the  company  shows 
that  on  January  1,  1913,  it  possessed  resources 
amounting  to  $1,394,425,  as  compared  with 
$1,375,900  a  year  earlier,  indicating  a  gain  of 
$18,525;  its  unearned  premium  reserve  increased 
$14,219  during  the  year  from  $696,507  to  $710,726. 
Its  net  cash  surplus  now  stands  at  $392,725,  and 
as  its  capital  is  $250,000,  a  surplus  as  to  policy¬ 
holders  is  shown  of  $642,725.  In  view  of  the 
general  expectation  that  the  year  1912  would 


prove  to  have  been  one  of  little  profit  to  fire 
underwriters,  this  excellent  record  will  be 
pleasing  alike  to  stockholders  and  policyholders 
of  the  company.  The  assets  of  the  Mechanics 
are  made  up  as  follows:  Bonds  and  mortgages 
on  real  estate  (first  liens),  $226,800;  stocks  and 
bonds,  $894,562;  real  estate  owned,  $78,300;  pre¬ 
miums  in  course  of  collection,  $46,805;  cash  in 
:  banks  and  office,  $45,268;  collateral  loans,  $85,- 
000;  accrued  interest,  etc.,  $17,690.  The  liabilities 
embrace  reserve  for  reinsurance,  $710,726;  re- 

S  serve  for  outstanding  losses,  $32,459;  reserve 
for  taxes,  $8515.  The  Mechanics  long  ago 
gained  an  excellent  reputation  because  of  its 
correct  business  methods,  and  this  has  since 
been  well  maintained.  The  officers  of  the  com¬ 
pany  are;  President,  Simon  J.  Martin;  vice- 
president  and  solicitor,  John  M.  Campbell;  sec¬ 
retary,  John  A.  Snyder. 


Attacks  Michigan  Commissioner 

Governor  Ferris  of  Michigan  has  been  ap¬ 
pealed  to  by  E.  A.  Stowe,  editor  of  The  Michi¬ 
gan  Tradesman  of  Grand  Rapids,  to  investigate 
certain  methods  employed  by  Commissioner 
Palmer  of  the  Michigan  Insurance  Department, 
with  a  view  to  having  him  removed  from  office. 
This  follows  the  action  of  Commissioner  Palmer 
in  the  case  of  John  B.  Oosting,  a  local  agent  at 
1  Grand  Rapids,  who  Is  alleged  to  have  written 
a  fire  policy  at  a  low  rate.  The  finding  of  the 
Commissioner  was  that  Oosting  had  not  done  so 
intentionally  and  allowed  the  matter  to  be 
dropped.  Mr.  Stowe  claims  the  agent  should 
have  been  prosecuted.  Governor  Ferris  has 
stated  that  until  more  specific  charges  were 

filed  he  would  not  attempt  an  investigation, 
r 

l 

Manufacturers  F.  and  M.  Being  Organized 

The  organization  of  the  Manufacturers  Fire 
and  Marine,  the  unratified  charter  of  which 
was  discovered  by  President  Morton  G.  Bulke- 
ley,  of  the  JEtna  of  Hartford,  has  been 
started,  and  it  is  announced  the  company  will 
be  ready  for  business  July  1  next,  when  the 
1  present  lease  of  life  granted  by  a  subsequent 
1  General  Assembly  will  expire.  The  company 
will  be  used  for  the  fire  insurance  business  in- 
I  cidental  to  automobile  floaters,  which  class  of 
indemnity  the  A5tna  Life  with  its  life,  accident 
and  liability  privileges  is  powerless  to  write  at 
present.  It  was  authorized  to  begin  business 
with  a  capital  of  at  least  $200,000,  and  an  equal 
amount  of  surplus,  and  was  given  the  usual 
broad  charter  powers  which  are  granted  by 
Connecticut  legislatures. 
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HAWKEYE  AND  DES  MOINES 
REINSURES 


Firemans  Fund  Secures  the  Entire 
Business 


OPERATE  AS  HAWKEYE  UNDERWRITERS 


Unearned  Premiums  Involved  on  the  New  York 
Pro  Rata  Standard  Over  $1,000,000 

The  Firemans  Fund  of  San  Francisco  has  re¬ 
insured  the  entire  business  of  the  Hawkeye  and 
Des  Moines  Fire  of  Des  Moines,  la.,  and  the 
latter’s  plant  will  be  operated  under  the  name 
of  the  Hawkeye  Underwriters.  The  unearned 
premium  involved  on  the  New  York  pro  rata 
standard  is  more  than  $1,000,000.  C.  S.  Hunter, 
secretary,  and  R.  S.  Howell,  assistant  secretary, 
of  the  Hawkeye  and  Des  Moines  will  have 
charge  of  the  Hawkeye  Underwriters,  and  the 
Firemans  Fund  will  take  over  the  special 
agents,  as  well  as  the  local  agents  of  the  rein¬ 
sured  company.  Until  the  Hawkeye  Under¬ 
writers’  supplies  are  received  the  Hawkeye  and 
Des  Moines  policies  will  be  issued  for  account 
of  the  Firemans  Fund. 

The  Hawkeye  and  Des  Moines  withdrew  from 
unprofitable  States  in  1910  and  1911,  and  devoted 
its  operations  to  Iowa,  Illinois,  Nebraska  and 
South  Dakota,  but  over  ninety  per  cent  of  its 
business  is  in  Iowa.  The  Hawkeye  Fire  was  or¬ 
ganized  in  1865  with  $25,000  capital,  and  in  1904 
the  amount  was  increased  to  $100,000.  It  was 
amalgamated  with  the  Des  Moines  in  1910,  and 
in  1911  absorbed  the  Commercial  Fire  of  Des 
Moines.  The  officers  are  H.  R.  Howell,  presi¬ 
dent;  G.  G.  Hunter,  vice-president;  C.  S.  Hun¬ 
ter,  secretary,  and  R.  S.  Howell,  assistant  sec¬ 
retary. 

The  Firemans  Fund  recently  took  over  a  part 
of  the  business  of  the  Jefferson  Fire  of  Phila¬ 
delphia,  which  has  since  retired  from  the  field. 
By  the  reinsurance  of  the  Hawkeye  and  Des 
Moines,  this  company  will  be  the  leader  in  Iowa. 


Hanover  Fire  of  New  York 

The  Hanover  Fire  of  New  York,  in  its  sixty- 
first  annual  statement,  presents  an  excellent 
array  of  assets,  together  with  a  net  surplus 
which  is  nearly  as  large  as  its  capital.  The 
company’s  resources  now  aggregate  $4,985,659, 
and  are  made  up  as  follows:  Bonds  and  stocks, 
$3,150,018;  real  estate  (the  company’s  home 
office  building),  $1,129,473;  mortgage  loans, 
$3,500;  cash,  $237,270;  agents’  balances,  $428,175; 
interest  accrued,  etc.,  $28,335;  unpaid  reinsur¬ 
ances  on  losses  paid,  $8888.  The  net  premiums 
written  in  1912,  $2,772,862,  exceeded  those  of  the 
previous  year  by  more  than  $400,000,  and  neces¬ 
sitated  an  increase  of  $425,804  in  the  unearned 
premium  reserve,  which  now  stands  at  $2,701,- 
092.  The  total  liabilities,  aside  from  $1,000,000 
capital,  amount  to  $3,074,067,  leaving  the  sub¬ 
stantial  sum  of  $911,592  as  net  surplus,  and 
showing  a  surplus  as  to  policyholders  of  $1,911,- 
592  and  a  book  value  for  the  stock  of  191.16  per 
cent.  The  great  increase  in  the  unearned  pre¬ 
mium  fund  is  indicative  of  an  increasing  pro¬ 
portion  of  profitable  term  business,  which 
augurs  well  for  future.  Last  year  the  dividend 
payments  to  stockholders  aggregated  $160,000, 
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or  16  per  cent,  which  is  an  excellent  return 
upon  the  investment.  The  Hanover  Fire  is  rec¬ 
ognized  as  a  conservatively  managed  institu¬ 
tion,  which  can  be  depended  upon  to  not  only 
deal  justly  with  its  patrons,  under  normal  or 
abnormal  conditions  of  fire  loss,  but  to  yield  a 
good  income  to  its  shareholders  as  well.  The 
company  is  fortunate  in  possessing  high-class 
financial  and  underwriting  talent,  and  in  having 
as  directors  some  of  the  most  eminent  business 
men  in  New  York.  The  officers  of  this  old  and 
respected  company,  which  operates  in  all  of  the 
important  States  and  Territories,  are:  Presi¬ 
dent,  R.  Emory  Warfield;  vice-presidept  and 
secretary,  Joseph  McCord;  assistant  secretary, 
Wm.  Morrison;  general  agent,  James  W.  Howie. 


American  Central  of  St.  Louis 

Excellent  progress  was  made  last  year  by  the 
American  Central  Insurance  Company  of  St. 
Louis,  Mo.  Its  annual  statement  as  of  Decem¬ 
ber  31,  1912,  shows  assets  aggregating  $5,562,287, 
a  reinsurance  reserve  of  $2,702,040,  and  a  net 
cash  surplus  over  its  $2,000,000  capital  and  all 
other  liabilities  of  $410,275,  denoting  a  surplus 
to  policyholders  of  $2,410,275.  Its  assets  consist 
of  gilt  edge  securities,  the  item  of  bonds  and 
stocks  being  $4,174,332,  and  the  company  carries 
a  cash  balance  of  $328,496.  The  management  of 
the  American  Central  Is  conservative  yet  pro¬ 
gressive,  and  the  company  possesses  an  excep¬ 
tionally  capable  agency  plant  operating  in  all 
States  of  the  United  States.  The  officers  of 
the  American  Central  are:  President,  Edward 
T.  Campbell;  vice-president,  W.  A.  Blodgett; 
secretary,  B.  G.  Chapman,  Jr.;  assistant  secre¬ 
tary,  Conrad  Roeder. 


Hartford  Fire  of  Hartford,  Conn. 

The  one  hundred  and  third  annual  statement 
of  the  Hartford  Fire  Insurance  Company  of 
Hartford,  Conn.,  evidences  excellent  progress 
during  the  past  year.  Its  assets  increased  from 
$25,449,839  to  $26,492,318,  and  its  net  surplus  in¬ 
creased  $693,985,  that  item  now  standing  at 
$8,513,692,  so  that  the  company’s  surplus  to 
policyholders  is  $10,513,692,  showing  a  book 
value  for  its  $2,000,000  of  capital  stock  of  525.68 
per  cent.  The  gross  underwriting  and  invest¬ 
ment  income  in  1912  was  $21,775,495,  and  since 
the  organization  of  this  strong  and  popular  old 
company  it  has  paid  for  losses  the  immense 
sum  of  $15S,607,806.  The  officers  of  the  Hart¬ 
ford  Fire  Insurance  Company  are:  President, 
Chas.  E.  Chase;  vice-president  and  underwrit¬ 
ing  manager,  R.  M.  Bissell;  secretaries,  S.  E. 
Locke,  Frederick  Samson;  recording  secretary, 
D.  J.  Glazier.  Dugan  &  Carr  of  Chicago,  Ill., 
are  the  company’s  Western  general  agents; 
Egleston  &  Prescott,  Atlanta,  Ga.,  general 
agents  Southern  department;  Palache  &  Hewitt. 
San  Francisco,  Cal.,  general  agents  Pacific  de¬ 
partment,  and  J.  B.  Hereford,  Dallas,  Tex.,  gen¬ 
eral  agent  Texas  department. 


Preston  T.  Kelsey  May  Succeed  Brother 

Preston  T.  Kelsey,  a  brother  of  Manager  H.  N. 
Kelsey  of  the  Western  department  of  the  Sun 
of  London,  who  was  recently  appointed  United 
States  manager  of  the  Hamburg-Bremen  of 
Hamburg,  is  understood  to  be  slated  to  suc¬ 
ceed  his  brother  with  the  Sun.  Preston  T.  Kel¬ 
sey  has  been  the  assistant  manager  in  the  West¬ 
ern  department  during  the  time  his  brother  has 
been  connected  with  the  company. 
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CLEVELAND  FIRE  AGENTS 
INDICTED 


True  Bills  Against  Fourteen  Members 
of  Exchange 


A.  W.  NEALS,  THE  PRESIDENT,  INCLUDED 


Combination  in  Restraint  of  Trade  Charged — 

Alleged  Violations  Cover  Period  of  Two  Years 

As  the  result  of  the  attack  made  on  the  Cleve¬ 
land  Fire  Insurance  of  Cleveland  by  a  newspaper 
of  that  city,  about  two  weeks  ago,  fourteen 
agents,  members  within  the  past  two  years  of 
the  powerful  governing  committee  of  the  Ex¬ 
change,  have  been  indicted  on  charges  of  rate- 
fixing  by  the  Cuyahoga  Grand  Jury.  Combina¬ 
tion  in  restraint  of  trade  is  charged  in  the 
indictments.  There  are  two  counts  against 
each  defendant,  one  alleging  violation  on 
specific  dates  and  the  other  covering  the  al¬ 
leged  violations  of  the  last  years,  during 
which  the  Cleveland  public  has  paid  agents 
commissions  of  $1,000,000.  The  penalty  for  the 
offense  charged  is  from  $50  to  $5000  fine  or  six 
months  to  one  year  imprisonment  or  both.  The 
men  indicted  are  as  follows: 

A.  William  Neals,  president  Cleveland  Fire 
Insurance  Exchange;  Abner  H.  Bedell,  treasurer 
O.  M.  Stafford,  Goss  Bedell  Company;  George  W. 
Phypers,  president  the  Phyper  Bros.  Company; 
Casmir  X.  Schlaudecker,  of  Schlaudecker  &  Co.; 
Fred  P.  Thomas,  president  and  treasurer  of  the 
Fred  P.  Thomas  Company;  Belden  Seymour, 
Robert  H.  Perdue,  Charles  W.  Voth,  Frank  S. 
Hoskins;  George  C.  Simpson,  secretary  O.  M. 
Stafford,  Goss  Bedell  Company;  Lucien  A.  Wil- 
bor,  vice-president  Brooks-McAninch-Wilbor- 
Parsons  Company;  Benjamin  C.  Minig;  Orville 
M.  McAninch,  vice-president  Brooks-McAninch- 
Wilbor-Parsons  Company;  Harry  R.  Manchester, 
of  Jones  &  Manchester. 


Legislative  Items 

Colorado. — Bills  have  been  introduced  in  the 
legislature  providing  for  the  suppression  of  fake 
insurance  companies  and  promoters,  and  pro¬ 
hibiting  pools,  trusts  conspiracies,  and  dis¬ 
criminations. 

Idaho. — “Blue  Sky”  bill  introduced. 

Indiana. — “Blue  Sky”  bill  introduced. 

Iowa. — “Blue  Sky”  bill  introduced. 

Maine. — A  bill  has  been  introduced  to  amend 
the  law  relating  to  the  taxing  of  insurance  com¬ 
panies  not  authorized  to  transact  business  in  the 
State. 

Massachusetts. — A  bill  to  amend  the  standard 
fire  insurance  policy  so  that  reference  to  arbi¬ 
trators  shall  be  permissive,  not  compulsory,  and 
that  the  award  shall  not  be  obligatory  upon  the 
parties.  Also  a  bill  providing  that  household 
furniture  be  movable  without  voiding  the  policy, 
and  a  bill  for  general  revision  of  the  law  for 
admission  of  foreign  mutual  fire  insurance  com¬ 
panies. 

Minnesota. — "Blue  Sky”  bill  introduced. 

Oklahoma. — A  bill  repealing  the  act  creating  a 
State  Fire  Marshal. 

Oregon. — A  resident  agents’  bill  and  a  bill 
providing  that  domestic  companies  must  have  a 
paid-up  capital  of  $200,000  and  a  cash  surplus  of 
$100,000. 

South  Dakota. — A  bill  reducing  the  fee  for  fil¬ 
ing  annual  statements  from  $25  to  $5. 

Kansas — A  bill  to  repeal  Chapter  152  of  the 


Session  Laws  of  1909  relating  to  fire  insurance, 
and  provides  for  the  regulation  and  control  of 
rates. 

Massachusetts — The  following  named  bills 
have  been  introduced:  Relating  to  the  cancella¬ 
tion  of  fire  insurance  policies  so  that  an  insur¬ 
ance  company  may  cancel  after  giving  written 
notice  to  the  insured  and  to  any  mortgagee  with¬ 
out  tendering  the  insured  a  ratable  proportion 
of  the  premium,  provided  the  premium  has  not 
been  paid;  relating  to  the  fire  hazard  and  set¬ 
ting  fires  in  the  open  air;  prohibiting  the  manu¬ 
facture  of  certain  kinds  of  matches;  providing 
for  a  State  fire  marshal;  relating  to  the  licens¬ 
ing  of  real  estate  brokers  as  insurance  agents. 

Missouri — A  joint  resolution  adopted  to  ap¬ 
point  a  committee  of  three  Representatives  and 
three  Senators  to  investigate  the  fire  insurance 
business  in  the  State. 

New  Jersey— A  bill  to  regulate  the  invest¬ 
ments  of  mutual  fire  insurance  companies. 

Oklahoma — A  bill  to  abolish  the  office  of  State 
fire  marshal.  Also  a  bill  prohibiting  companies 
from  being  members  of  rating  bureaus. 

California — A  bill  relating  to  the  taxation  of 
public  service  and  other  corporations,  banks 
and  insurance  companies;  also  a  bill  requiring 
all  companies  of  other  States  to  appoint  a 
State  agent  upon  whom  all  legal  processes  may 
be  served. 

Colorado — A  bill  to  amend  an  act  relating  to 
an  Insurance  Department  and  to  regulate  insur¬ 
ance  companies  doing  business  in  the  State. 

Indiana — A  bill  providing  that  legal  process 
on  a  foreign  company  may  be  served  on  the 
Auditor  of  State. 

Missouri — Senate  has  adopted  a  substitute 
resolution  providing  for  the  investigation  of  fire 
insurance  conditions  and  of  the  differences  be¬ 
tween  the  Insurance  Department  and  the  com¬ 
panies.  The  committee  will  be  composed  of 
three  members  from  each  house. 

New  Hampshire — A  bill  to  establish  the  office 
of  State  fire  marshal;  regulating  reciprocal  un¬ 
derwriters  and  insurance  brokers;  taxation  of 
insurance  in  unlicensed  companies. 

North  Carolina — An  anti-compact  bill  with 
extra  territorial  provisions. 

Oklahoma — A  bill  prescribing  the  liability  of 
fire  insurance  companies  in  case  of  total  loss 
and  adding  attorney’s  fees  to  judgments  against 
companies. 

Vermont — A  bill  to  tax  the  gross  receipts  of 
domestic  and  foreign  fire  insurance  companies 
and  additional  annual  tax  of  three-fourths  of 
one  per  cent.  Reinsurances  in  authorized  com¬ 
panies  are  to  be  allowed  in  reporting  premiums 
for  taxation. 


Springfield  Fire  and  Marine,  Springfield 

“The  largest  company  chartered  by  the  State  of 
Massachusetts,”  the  Springfield  Fire  and  Marine 
Ir  surance  Company  of  Springfield,  Mass.,  pub¬ 
lishes  a  particularly  satisfactory  financial  state¬ 
ment  as  of  December  31,  1912.  The  total  ad¬ 
mitted  assets  on  that  date  amounted  to  $11,056,- 
693;  its  reinsurance  reserve  was  $5,001,291;  its 
net  surplus,  $3,266,053,  and  its  premium  income, 
$5,456,731.  The  increases  in  1912  were  as  fol¬ 
lows:  In  assets,  $648,845;  in  reinsurance  re¬ 
serve,  $210,493;  in  net  surplus,  $395,346,  and 
in  premium  income,  $212,103.  Since  its  or¬ 
ganization  in  1849,  the  Springfield  Fire  and 
Marine  has  paid  losses  aggregating  $55,532,404. 
The  officers  of  this  deservedly  popular  com¬ 
pany  are:  President,  A.  W.  Damon;  vice-presi¬ 
dent,  Chas.  E.  Galacar;  secretary,  W.  J.  Mackay; 

70 


assistant  secretaries,  Prioleau  Ellis,  E.  H.  Hil¬ 
dreth  and  G.  G.  Bulkley;  treasurer,  F.  H.  Will¬ 
iams.  A.  F.  Dean,  Chicago,  Ill.,  is  manager  of 
the  company’s  Western  department;  J.  C.  Hard¬ 
ing,  E.  G.  Carlisle  and  W.  H.  Lenlnger  are  as¬ 
sistant  managers,  with  L.  P.  Voorhees,  cashier 
The  Pacific  Coast  department  is  managed  by 
Geo.  W.  Dornin  of  San  Francisco,  with  John  C 
Dornin,  assistant  manager.  Charles  G.  Smith, 
the  able  secretary  of  the  German-American  of 
New  York,  is  the  company’s  metropolitan  dis¬ 
trict  agent. 


Massachusetts  Fire  and  Marine, 
Bos'on,  Mass. 

The  third  annual  statement  of  the  Massachu-  [ 
setts  Fire  and  Marine  of  Boston,  Mass.,  reflects 
great  credit  on  the  management  of  that  young 
and  progressive  institution.  As  of  January  1, 
1913,  the  company  possessed  assets  aggregating 
$1,337,857,  a  reinsurance  reserve  of  $399,284,  and 
a  net  surplus  of  $373,208.  Its  capital  is  $500,000, 
showing  a  surplus  to  policyholders  of  $873,208. 
The  increases  made  during  the  past  year  were 
as  follows:  In  assets,  $119,064;  in  reserves, 
$128,460,  and  in  premium  income,  $137,768.  Not¬ 
withstanding  the  considerable  augmentation  of 
the  reserves  necessitated  by  the  large  increase 
in  premium  income,  the  company’s  net  surplus 
decreased  only  $38,789.  This  record  demon¬ 
strates  that  a  young  company  well  and  conser¬ 
vatively  managed  by  men  of  ability  and  long  ex¬ 
perience,  as  the  executives  of  the  Massachusetts 
Fire  and  Marine  have  proved  themselves,  will 
succeed.  The  officers  of  the  company  are: 
President,  Everett  C.  Benton;  -"ice-presidents, 
James  J.  Storrow,  Walter  B.  Henderson;  secre¬ 
tary  and  underwriting  manager,  Walter  Adlard; 
general  agent,  John  J.  Downey;  general  counsel, 
Guy  A.  Ham;  assistant  secretary,  Frank  E. 
Buxton. 


Teut  nia  of  New  Orleans 

The  forty-first  annual  statement  of  the  Teu¬ 
tonia  Insurance  Company  of  New  Orleans,  La., 
presents  a  gratifying  condition  as  of  December  i 
31,  1912.  On  that  date  the  company’s  total  ad¬ 
mitted  assets  aggregated  $1,117,168,  its  reserve  ! 
for  reinsurance  amounted  to  $632,221,  and  its 
net  surplus  over  capital  and  all  other  liabilities 
was  $170,079;  its  paid-up  capital  being  $250,000,  j 
a  surplus  on  policyholders’  account  of  $420,079 
is  shown.  Increases  were  made  in  1912  as  fol¬ 
lows:  In  assets,  $36,527;  in  reinsurance  reserve,  1 
$36,333,  and  in  net  cash  surplus,  $2956.  The  of¬ 
ficers  of  the  staunch  old  Southern  fire  insurance 
company  are:  President,  Albert  P.  Noll;  sec¬ 
retary,  Frank  Langbehn.  Wallace  Reid,  of  56 
Maiden  Lane,  New  York,  is  the  company’s  me¬ 
tropolitan  district  agent;  L.  H.  Vail,  Pough¬ 
keepsie,  N.  Y.,  is  general  agent  for  the  North-  : 
ern  department;  F.  R.  Cruikshank  &  Co.,  I 
1  Liberty  street,  New  York,  are  agents  for 
the  suburban  district,  and  Geo.  F.  Malby  &  Co.,  I 
145  Montague  street,  Brooklyn,  N.  Y.,  are  agent3 
for  Brooklyn. 


National  Fire  of  Hartford 

The  financial  statement  of  the  National  Fire 
Insurance  Company  of  Hartford,  Conn.,  as  of 
January  1,  1913,  shows  marked  gains  in  im¬ 
portant  items  during  the  past  year.  The  assets 
have  grown  more  than  $3,000,000,  and  now  ag¬ 
gregate  $14,982,673;  the  reserve  for  reinsurance 
has  advanced  more  than  $650,000,  and  now  stands 
at  $7,862,927,  while  the  net  surplus  has  increased 
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1  nore  than  $1,250,000,  that  item  now  amounting 
o  $3,897,205,  excluding  a  special  reserve  for  con- 
ingencies  of  $300,000.  During  1912,  the  National 
i'ire  Insurance  Company  increased  its  capital 
rom  $1,000,000  to  $2,000,000,  thus  showing  a  sur- 
)lus  to  policyholders  of  $5,897,205.  The  officers 
>f  this  strong  and  progressive  Hartford  institu- 
ion  are:  President,  James  Nichols;  vice-presi- 
lent,  H.  A.  Smith;  secretary,  G.  H.  Tryon;  as- 
istant  secretaries,  F.  D.  Layton,  S.  T.  Maxwell, 
I.  S.  Langdon  and  E.  E.  Pike;  treasurer,  F.  B. 

|  ‘Seymour. 


Copies  National  Fire,  Philadelphia,  Pa. 

The  financial  statement  of  the  Peoples  Na- 
lional  Fire  Insurance  Company  of  Philadelphia, 
Pa.,  showing  its  condition  as  of  December  31, 
1912,  evidences  conservative  and  progressive 
management.  On  that  date  the  company  pos¬ 
sessed  cash  assets  aggregating  $2,017,381.  Its 
•eserve  for  reinsurance  was  $587,542,  and  its  net 
'ash  surplus  over  its  $1,000,000  of  capital  and 
ill  other  liabilities  were  $242,973— a  surplus  as 
to  policyholders  of  $1,242,973. 

Since  its  examination  as  of  May  31,  1912,  the 
net  surplus  of  the  company  has  increased  $104,- 
158.  During  the  past  year  the  Peoples  National 
;  Fire  retired  from  several  f  ates  which  had 
proven  unprofitable,  and  the  agents  in  certain 
sections  of  the  country  previously  under  gen¬ 
eral  agency  control  now  report  direct  to  the 
pome  office,  thus  placing  the  officers  in  more  in¬ 
ornate  control  of  the  underwriting  operations. 
The  company  is  being  conservatively  and  eco- 
lomically  managed,  and  the  outlook  for  its  fu¬ 
ture  success  appears  unusually  bright,  and  with  a 

[surplus  to  policyholders  of  $1,242,971  the  Peoples 
National  offers  fire  insurance  indemnity  equal  to 
he  best.  The  officers  of  this  company  are: 
President,  Louis  S.  Amonson;  vice-presidents, 
Robert  B.  Beath,  J.  Hector  McNeil;  secretary, 
Henry  T.  Ally;  treasurer,  J.  M.  Canning;  as¬ 
sistant  secretary,  S.  A.  Barclay. 


Overturns  Opinion 

Attorney-General  James  D.  Walthall  of  Texas 
lias  delivered  an  opinion  overturning  the  one 
previously  issued  to  the  Texas  Insurance  De¬ 
partment  to  the  effect  that  a  private  corpora¬ 
tion,  without  exceeding  its  charter,  could  not 
pecome  members  of  inter-insurance  associations, 
it  is  stated  that  since  rendering  the  first  opinion, 
Attorney-General  Walthall  made  a  further  in¬ 
vestigation  and  came  to  the  conclusion  that  the 
original  was  not  entirely  correct.  He  says  that 
the  principle  of  mutual  insurance  and  inter-in¬ 
surance  is  essentially  the  same,  and  this  being 
■onceded,  he  does  net  believe  that  inter-insur- 
1  ince  between  corporations  is  unlawful.  He 
'urther  states  that  it  will  not  be  contended  that 
i  private  corporation  cannot  insure  its  property 
n  a  mutual  company.  Following  the  first 
ipinion,  the  Attorney-Generals  of  North  Caro- 
ina,  New  Mexico  and  Tennessee  issued  opinions 
n  which  the  same  subject  was  followed  as  the 
irgument  of  Attorney-General  Walthall. 


Central  National  to  Concentrate 

H.  P.  Magill,  vice-president  and  general  man¬ 
ager  of  the  Central  National  Fire  of  Chicago, 
j  resigned  at  a  special  meeting  of  the  board  of 
lirectors,  and  will  devote  his  attention  to  Na¬ 
tional  Mutual  Church  Insurance  Company  of 
Chicago,  which  is  making  rapid  progress  and  has 
ibout  $35,000,000  of  insurance  in  force.  He  is 
Also  a  member  of  the  agency  firm  of  H.  P.  Ma- 
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gill  &  Co.  The  remainder  of  the  officers  of  the 
Central  National  will  remain  the  same.  This 
company  has  reduced  its  capital  from  $400,000  to 
$200,000,  and  is  now  arranging  to  withdraw  from 
all  States  not  under  the  jurisdiction  of  the 
Western  Insurance  Bureau,  which  comprise  the 
Middle  West  field,  as  its  experience  outside  of 
this  territory  has  proven  unprofitable.  Arrange¬ 
ments  to  reinsure  the  business  in  the  field  to 
be  vacated  has  been  closed  in  some  States,  and 
in  others  are  under  way. 


New  York  Bills  Reported 

ALBANY,  February  5. — Bills  have  been  re¬ 
ported  favorably  as  follows:  The  Senate  Com¬ 
mittee:  Relative  to  the  revocation  of  the  cer¬ 
tificate  of  authority  of  a  foreign  insurance  cor¬ 
poration.  Amending  the  penal  law  relative  to 
the  issuance  or  circulation  of  false  literature 
by  insurance  corporations.  Relative  to  the 
minimum  capital  stock  required  for  the  organi¬ 
zation  of  fire  or  marine  insurance  corporations. 
The  Assembly  Insurance  Committee:  Public  ad¬ 
justers’  bill.  Agents’  license  bill.  Relative  to 
the  revocation  of  the  certificate  of  authority 
of  a  foreign  insurance  corporation.  Brokers’ 
license  bill.  The  Assembly  bills  have  been 
ameended  to  conform  to  the  changes  made  in 
the  Senate  bills,  as  suggested  by  the  Depart¬ 
ment. 


Agency  Consolidation 

CLEVELAND,  February  1.— Neale  Bros.  &  Co. 
and  Phypers  Bros.  Co.  will  consolidate  on 
March  1,  it  has  been  announced,  under  the 
name  of  the  Phypers  Insurance  Agency  Com¬ 
pany.  The  entire  top  floor  of  the  Park  building 
will  be  occupied  by  the  agency,  which  will  be 
one  of  the  largest  in  the  city.  A.  W.  Neale, 
former  president  of  the  National  Association  of 
Fire  Insurance  Agents  and  present  president  of 
the  Cleveland  Fire  Insurance  Exchange,  will  be 
th  e  president  of  the  new  company;  G.  W. 
Phypers,  vice-president;  E.  E.  Neale,  second 
vice-president;  H.  H.  Neale,  secretary;  C.  J. 
Phypers,  treasurer,  and  S.  C.  Phypers,  assist¬ 
ant  treasurer. 


Fire  Notes 

— Clem  P.  Host  of  Milwaukee  has  been  appointed 
State  Fire  Marshal  of  Wisconsin  to  succeed  Thomas 
M.  Purtell. 

— George  H.  Birdsall,  the  dean  of  the  fire-agency 
business  at  Scranton,  Pa.,  died  recently  at  his  home 
in  that  city. 

— St.  Paul  financiers  are  talking  of  organizing  a 
fire  company  with  a  capital  of  $1,000,000.  James  J. 
Hill  of  the  Great  Northern  Railroad  is  understood  to 
be  one  of  the  backers. 

— N.  W.  Rountree  of  Portland  has  been  appointed 
general  agent  in  Oregon  for  the  New  Brunswick  Fire 
of  New  Brunswick,  N.  J.,  and  the  Merchants  Fire 
Assurance  of  New  York. 

— The  mutual  fire  insurance  companies  have  been 
given  a  large  part  of  the  credit  for  killing  the  bill  re¬ 
pealing  the  anti-discrimination  law  of  Kansas,  in  the 
hands  of  Senate  insurance  committee. 

— William  B.  Lutz)  special  agent  in  New  Jersey  for 
the  New  Jersey  Fire  of  Newark,  has  been  elected 
assistant  secretary  of  that  company.  W.  M.  Make- 
man,  Jr.,  has  been  appointed  to  succeed  Mr.  Lutz  as 
special  agent. 

— The  field  men  of  the  Phoenix  of  Hartford  will 
look  after  the  interests  of  the  Equitable  of  Providence, 
which  is  under  the  same  control.  S.  T.  Gordon,  who 
had  Missouri,  Kansas,  Iowa  and  Nebraska  for  the 
Equitable,  will  serve  as  assistant  to  Missouri  State 
Agent  Fred  W.  Bowers  of  the  Phcenix. 

— At  the  annual  meeting  of  the  Minnesota  Fire  of 
Chatfield,  Minn.,  Jos.  Underleak,  president  of  the  First 
National  Bank  of  Chatfield,  was  elected  president  of 
the  company.  H.  A.  Baldwin,  president  of  the  First 
National  Bank  of  Redwood  Falls,  Minn.,  was  elected 
vice-president,  and  S.  E.  Bibbins  was  elected  secre¬ 
tary.  F.  G.  Stoudt  was  re-elected  treasurer. 
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Casualty,  Surety,  Etc. 

CASUALTY,  SURETY  & 
MISCELLANEOUS 

MAKES  RECOMMENDATION. 
Superintendent  Emmet  of  New  York  Says 
Experience  in  Stock  Casualty  Com¬ 
panies  Should  Be  Acquired. 

Superintendent  Emmet  of  New  York,  in  that 
part  of  his  preliminary  report  devoted  to  casu¬ 
alty  insurance,  recommends  that  the  State  in 
considering  the  important  question  of  compen¬ 
sation  should  avail  itself  of  the  experience  of 
stock  casualty  companies  in  liability  lines.  He 
takes  up  the  much-discussed  question  of  claim 
settlements  and  treats  it  fairly  and  squarely  as 
follows: 

Even  now,  before  any  workmen’s  compensa¬ 
tion  act  has  been  adopted  in  this  State,  I  think 
our  casualty  companies  are  showing  a  great  im¬ 
provement  in  this  respect,  and  I  have  very  little 
doubt,  personally,  that  after  the  passage  of  a 
workmen’s  compensation  bill  such  as  this  de¬ 
partment  is  prepared  to  recommend  this  year, 
there  will  be  a  virtual  abandonment  by  all  re¬ 
putable  companies  of  the  niggardly  and  contro¬ 
versial  attitude  once  so  apparent  in  the  nego¬ 
tiations  which  a  few  companies  were  in  the 
habit  of  conducting  with  the  injured  employees 
of  those  whom  they  insured.  At  present  the 
casualty  company  insures  an  employer  against 
losses  which  he  may  suffer,  under  our  existing 
law,  as  the  result  of  jury  trials.  Confronted  by 
the  uncertainties  as  to  what,  in  any  case,  a 
jury  may  do,  it  is  not  surprising  that  the  tend¬ 
ency  has  been  to  effect  compromises  with  which 
after  a  lapse  of  time  the  workingmen  who  have 
been  settled  with  become  dissatisfied.  It  is 
believed  that  the  complete  elimination  of  the 
uncertainty  of  jury  trials,  and  the  substitution 
of  such  definite  and  specific  payments  for  in¬ 
juries  as  must  be  included  in  any  proper  com¬ 
pensation  bill,  will  lead  to  the  adoption  by  all 
casualty  companies  of  a  proper  attitude  in  re¬ 
spect  to  settlement  negotiations.  Unless  it 
does,  no  scheme  of  workmen’s  compensation 
which  avails  ntself  of  casualty  insurance  by  the 
existing  stock  companies  will  prove  satisfac¬ 
tory. 

From  an  Insurance  Department  standpoint, 
the  two  principal  improvements  which  should  be 
made  in  the  transaction  of  the  business  of  cas¬ 
ualty  insurance  are:  (1)  A  material  strengthen¬ 
ing  in  the  reserves  which  these  companies  must 
maintain,  and  (2)  a  material  reduction  in  the 
cost  of  getting  new  business.  The  stronger 
companies  are  not  waiting  for  changes  in  the 
law  on  these  points,  but  are  voluntarily  putting 
into  effect  self-imposed  restrictions  as  to  both 
of  these  matters.  This,  of  course,  is  a  tendency 
of  the  healthiest  sort,  and  makes  directly  for 
the  safety  of  policyholders.  The  preparation  of 
general  legislation  on  either  of  these  subjects 
is  a  matter  of  great  difficulty,  owing,  as  I  have 
said,  to  the  lack  of  extensive  statistical  expe¬ 
rience  in  the  casualty  business.  Some  of  the 
best  men  in  the  business — and  there  are  many 
excellent  men  in  it — differ  widely  over  the  ques¬ 
tion  what  should  be  done  to  make  this  branch 
of  insurance  safer  and  stronger  than  it  now  is. 


Western  Live  Stock  of  Chicago 

The  organization  of  the  Western  Live  Stock  of 
Chicago,  which  has  been  in  process  for  the  past 
year,  has  been  formally  completed.  The  capital 
is  $250,000  and  the  surplus  is  of  equal  amount. 
The  subscribed  capital  is  now  being  paid  in,  and 
the  securities  will  shortly  be  deposited  with  the 
Illinois  Insurance  Department  for  the  license 
which  is  expected  shortly.  Officers  have  been 
elected  as  follows:  Phil  S.  Honer,  president; 
Edgar  A.  Straus  of  Peoria,  Ill.,  first  vice- 
president;  E.  E.  Vail  of  Chicago,  second  vice- 
president;  Glenwood  Prable  of  Chicago,  secre¬ 
tary,  and  Clifford  Ireland  of  Peoria,  general 
counsel. 
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WORKMEN’S  COMPENSA¬ 
TION  LEGISLATION 


Legislative  Mills  Busy  in  Many  States 


ALBANY  SWAMPED  WITH  NEW  MEASURES 


Changes  Sought  in  Michigan  Law — Green  Bill 

Opposed  in  Ohio — Superintendent’s  Comments 

The  workmen's  compensation  bill  now  before 
the  New  York  Legislature,  and  which  was  ori¬ 
ginally  framed  by  Harry  B.  Bradbury,  showed 
an  indemnity  schedule  as  liberal  as  conservative 
underwriters  felt  was  consistent  with  the  ab¬ 
solutely  changed  conditions  which  would  come 
into  being  with  its  enactment.  Amendments 
have  been  proposed  during  the  past  week,  all 
tending  to  radical  increases  in  benefits  to  the 
injured  as  follows:  Permanent  and  total  dis¬ 
ability  indemnity  to  cover  50  per  cent  of  wages 
for  entire  life,  instead  of  50  per  cent  for  300 
weeks  and  40  per  cent  for  the  balance  of  life; 
medical  fees  for  first  aid  from  $25  to  $50 — an  in¬ 
crease  in  the  amounts  payable  for  sickness  and 
burial  is  also  proposed.  The  amended  compen¬ 
sations  for  specific  losses  as  now  under  con¬ 
sideration  are:  Loss  of  hand  or  foot,  50  per 
cent  of  wages  during  206  weeks;  arm  or  leg,  50 
per  cent  wages  for  £58  weeks;  eye,  50  per  cent 
wages  for  154  weeks.  Loss  of  sight  or  two 
limbs  is  considered  as  total  disability.  The 
compensation  limits  are  $5  minimum  and  $10 
maximum  per  week.  A  hearing  on  the  new  pro¬ 
posal  before  Governor  Sulzer  on  Tuesday  of 
this  week  brought  out  some  lively  discussion 
on  all  mooted  points. 

The  New  York  Insurance  Department  is  at  the 
present  time  conducting  an  investigation  of  the 
methods  of  stock  casualty  companies  writing 
employers'  liability  in  the  State,  with  a  view  to 
shedding  further  light  on  the  compensation 
question.  Superintendent  Emmet's  preliminary 
report,  just  issued,  goes  into  the  subject  rather 
thoroughly  and  recommends  a  plan  whereby 
employers  may  either  (1)  carry  their  liability 
in  a  stock  liability  company  authorized  to 
operate  in  the  State,  or  (2)  in  a  mutual  associ¬ 
ation  organized  and  operating  under  the  laws  of 
the  State,  or  (3)  furnish  satisfactory  evidence  of 
financial  ability  to  pay  compensation  direct. 
The  Superintendent  expresses  his  opinion  that 
such  a  plan  will  obviate  the  necessity  of  a  State 
insurance  plan.  The  report  quotes  European  ex¬ 
perience  with  mutual  liability  associations,  sug¬ 
gests  the  broad  field  open  to  such  organizations 
in  New  York,  and  hints  that  they  will  tend  to 
a  reduction  of  industrial  accidents  on  account 
of  the  personal  interest  of  the  subscribing  mem¬ 
bers  in  low  rates. 

Senator  Foley  and  Assemblyman  Walker  have 
introduced  in  both  houses  a  bill  authorizing 
employers  in  this  State  to  form  mutual  insur¬ 
ance  associations  for  the  purpose  of  insuring 
their  liability  under  the  proposed  Workmen’s 
Compensation  Law.  This  measure,  which  has 
been  recommended  by  William  T.  Emmet,  State 
Superintendent  of  Insurance,  has  been  prepared 
by  experts  in  his  department  and  forms  part  of 
the  general  scheme  to  insure  the  payment  of 
compensation  to  workmen  under  the  provisions 
of  the  Foley-Walker  bill,  now  pending  in  the 
legislature.  One  hundred  employers,  employing 
at  least  ten  thousand  employees,  may  form  a 
mutual  organization  for  assuring  compensation 
to  workmen  who  are  injured  in  the  course  of 
employment,  and  only  employers  who  have  ac¬ 


cepted  the  provisions  of  the  compensation  act 
are  eligible  for  membership.  The  mutual  cor¬ 
porations  will  be  required  to  maintain  adequate 
reserves  and  to  deposit  with  the  Insurance  De¬ 
partment  funds  equal  to  ten  per  cent  of  the  re¬ 
serve  for  unearned  premiums  and  for  unpaid 
claims.  Premiums  and  dividends  will  be  subject 
to  the  approval  of  the  Insurance  Department. 
An  important  feature  of  the  act  is  a  provision 
requiring  the  directors  to  make  and  enforce 
reasonable  rules  for  the  prevention  of  accidents 
to  employees  of  the  insuring  members. 

Assemblyman  Esquirol  of  Brooklyn  has  intro¬ 
duced  a  compensation  measure  creating  a  com¬ 
mission  of  five  to  be  appointed  by  the  Governor 
and  approved  by  the  Senate,  who  are  to  ad¬ 
minister  a  fund  contributed  to  by  employers  in 
accordance  with  the  hazard  of  their  employ¬ 
ment — the  commissioners  to  receive  $5000  per 
year.  This  bill  is  favored  by  the  National  Civic 
Federation  and  is  similar  in  some  of  its  pro¬ 
visions  to  the  State  Federation  of  Labor 
measure  and  to  the  bill  proposed  by  the  State 
Insurance  Department. 

DISSATISFACTION  IN  TWO  STATES. 

Legislation  establishing  a  State  board  to  pass 
upon  insurance  guaranteeing  compensation  pay¬ 
ments  to  employees  and  dependents  is  expected 
in  New  Jersey.  A  plan  of  mutual  insurance  is 
also  to  be  proposed  in  that  State.  It  is  said 
that  the  present  act  is  extremely  unpopular  with 
small  employers,  and  that  the  medical  fee  of 
$200  will  be  cut  to  $25,  as  in  Pennsylvania,  to 
somewhat  relieve  this  situation. 

In  Michigan  there  seems  to  have  developed  a 
sudden  misgiving  as  to  the  hitherto  considered 
model  compensation  law.  An  amendment  has 
been  introduced  in  the  legislature,  which  is  in¬ 
tended  to  remove  all  stigma  of  possible  uncon¬ 
stitutionality.  The  amendment  alleges  wide¬ 
spread  dissatisfaction  with  the  establishment  of 
classes  due  to  the  abrogation  of  common  law 
defenses  in  some  cases  and  the  fact  that  they 
are  allowed  to  stand  in  others.  Under  it  the 
injured  person  is  given  six  months  in  which  to 
decide  whether  to  accept  compensation  under 
the  act  or  bring  suit  in  court  for  full  damage. 

OHIO  AND  IOWA  LEGISLATION. 

During  the  past  week  the  manufacturers  and 
business  men  of  Ohio  made  an  earnest  fight 
against  the  compulsory  feature  of  the  Green 
workmen's  compensation  bill.  They  urged  that 
the  features  of  the  Michigan  law  be  adopted,  so 
that  an  employer  may  select  his  own  plan  of 
compensation  so  long  as  all  are  under  the  super¬ 
vision  of  the  State  Board  of  Liability  Awards. 
They  also  insisted  that  employees  contribute  a 
small  portion  of  the  State  fund,  so  that  they 
will  be  interested  in  keeping  the  accident  list 
down  to  a  minimum.  Another  hearing  will  be 
given  before  the  Senate  committee  this  week, 
when  representatives  of  many  business  organi¬ 
zations  and  large  manufacturing  concerns  will 
appear  to  oppose  the  bill  in  its  present  form. 

The  Iowa  Manufacturers  Association  called  a 
special  meeting  in  Des  Moines  last  week  of  the 
special  committee  on  the  workmen’s  compensa¬ 
tion  proposition.  The  committee  has  drawn  a 
bill  which  it  will  ask  to  be  substituted  for  the 
measure  now  before  the  legislature,  backed  by 
the  Iowa  Employers  Liability  Commission,  which 
was  named  at  the  last  session.  This  last-named 
measure  has  drawn  the  fire  of  every  manufac¬ 
turer  in  Iowa  and  most  of  the  other  employers. 
The  bill  drawn  by  the  Iowa  manufacturers  has 
not  been  made  public,  but  it  is  declared  it  will 
do  away  with  the  evils  of  compulsory  insurance 
and  the  proposed  State  scheme.  John  T.  Clark¬ 


son,  chairman  of  the  employers'  liability  com¬ 
mission,  is  making  many  speeches  in  favor  of 
his  bill.  He  speaks  to  the  Des  Moines  Bankers 
Club  at  the  February  meeting.  G.  A.  Wright- 
man,  secretary  of  the  Iowa  Manufacturers,  and 
Henry  Phillips,  an  Ottumwa  manufacturer,  op¬ 
posed  the  measure  before  the  Iowa  associated 
newspapers,  comprising  the  publishers  of  Iowa 
daily  papers,  last  week. 

Senator  C.  J.  Swanson  has  introduced  a  bill 
in  the  Minnesota  Senate  which  would  do  away 
with  present  forms  of  liability  insurance  by 
providing  a  mutual  insurance  fund  to  which  em¬ 
ployers  and  employees  shall  contribute.  An  ap¬ 
propriation  of  $300,000  is  made  as  a  nucleus  for 
the  fund.  The  fund  is  to  be  supervised  by  a 
State  Commission  of  three.  The  schedule  of 
compensation  is  similar  to  that  in  the  commit¬ 
tee  bill  already  introduced;  except  for  total  dis¬ 
ability  the  compensation  shall  continue  for  life 
instead  of  400  weeks.  The  Senate  labor  com¬ 
mittee  and  the  House  committee  on  workmen's 
compensation  will  have  a  joint  hearing  on  the 
compensation  bills  now  before  them. 

TENNESSEE  PROPOSALS. 

NASHVILLE,  February  4,  1913— (Special).— 

A  bill  drafted  by  Governor  B.  W.  Hooper  of  Ten¬ 
nessee,  and  which  will  be  pushed  as  an  adminis¬ 
tration  bill,  was  introduced  in  the  legislature  to¬ 
day.  the  measure  providing  for  the  appointment 
by  the  Governor  of  five  citizens  of  the  State  to 
make  a  thorough  investigation  of  all  laws  per¬ 
taining  to  workmen’s  compensation  on  the  sta¬ 
tute  books  of  other  States  and  hold  public  hear¬ 
ings  in  all  of  the  large  cities  of  Tennessee,  where 
employers  and  employees  will  be  given  an  op¬ 
portunity  to  present  their  views  and  submit  in¬ 
formation  on  this  question. 


United  States  Fidelity  and  Guaranty  Helds 
Series  of  Meetings 

In  accordance  with  the  annual  practice  of  the 
United  States  Fidelity  and  Guaranty  of  New 
York,  President  Bland  is  now  conducting  a 
series  of  conventions  for  agents  in  the  large 
Eastern  cities.  Conventions  were  held  in 
all  the  large  Southern  and  Southwestern  cities 
last  year.  Last  week  a  convention  was  held 
at  Baltimore,  attended  by  agents  from  Mary¬ 
land,  Delaware,  Virginia,  District  of  Columbia, 
West  Virginia  and  Western  Pennsylvania;  and 
on  Thursday,  January  30,  a  similar  convention 
was  held  in  Philadelphia  for  agents  of  Eastern 
Pennsylvania  and  New  Jersey.  A  convention  was 
held  in  New  York  city  at  the  Hotel  Knicker¬ 
bocker  yesterday  for  agents  of  New  York  State 
and  Connecticut.  The  morning  was  devoted  to 
addresses  given  by  President  Bland  and  the 
heads  of  various  surety  and  casualty  depart¬ 
ments  from  the  home  office.  In  the  evening  a 
jollification  banquet  was  given,  at  which  250 
guests  attended.  The  next  convention  will  be  at 
Boston  for  the  New  England  agents  on  Febru¬ 
ary  14.  The  object  of  these  conventions  and 
banquets  is  to  bring  the  agency  force  more 
closely  in  contact  with  the  home  office  officials 
and  in  order  that  they  may  become  acquainted 
with  each  other. 


Resigns  from  Plate  Glass  Organization 

The  Preferred  Accident  of  New  York  has  sent 
in  its  resignation  from  the  Plate  Glass  Under¬ 
writers  Association  and  the  Plate  Glass  Ser¬ 
vice  and  Information  Bureau,  to  take  effect 
thirty  days  from  date,  as  provided  in  the  by¬ 
laws.  It  is  understood  that  the  action  taken  by 
the  Preferred  Accident  is  due  to  the  alleged  re¬ 
peated  violations  of  the  rates  and  rules  by 
other  members  of  the  two  organizations.  The 
Metropolitan  Casualty  of  New  York  and  the 
Globe  Indemnity  some  weeks  ago  resigned,  and 
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heir  resignations  became  effective  during  the 
irst  part  of  this  month.  Efforts  are  being  made 
0  induce  them  to  reconsider  the  action.  The 
ommittee  appointed  at  the  last  meetings  of  the 
mreau  and  the  association,  to  represent  the  or¬ 
ganizations  before  the  New  York  Insurance  De- 
lartment  at  a  hearing  on  the  report  on  the  ex- 
mination  of  the  two  bureaus  by  the  Depart- 
nent,  has  arranged  with  Superintendent  Emmet 
0  be  allowed  to  present  their  objections  to  the 
eport  to-day  at  the  New  York  office  of  the 
•lepartment. 

Massachusetts  Bonding  and  Insurance 
Company 

Only  five  years  have  elapsed  since  the  Massa- 
husetts  Bonding  and  Insurance  Company  of 
3oston  made  its  initial  bow  to  the  public,  but 
n  that  period  it  has  firmly  established  itself  as 
i  progressive  institution.  It  made  gains  yearly 
from  the  start,  but  its  record  for  1912  far  sur¬ 
passes  any  previous  year.  The  statement  now 
published  shows  that  last  year  the  net  pre¬ 
miums  written  amounted  to  $2,094,486,  being  a 
gain  of  $1,275,332  over  the  previous  year,  and  in- 
licating  that  it  nearly  trebled  its  business  in 
!  ane  year.  With  that  record  as  an  incentive 
there  should  be  no  difficulty  in  reaching  the  three 
millions  in  premiums,  which  President  T.  J. 
Falvey  has  set  as  the  mark  for  1913.  While  the 
i  business  increased  so  largely  last  year,  it  is 
gratifying  to  note  that  the  loss  ratio  was  low, 
being  but  22.5  per  cent  of  the  net  premiums 
.written,  and  the  expense  ratio  was  also  reduced 
|  by  8  per  cent  as  compared  with  1911. 

:  The  assets  of  the  company  increased  during 
the  year  by  $598,326,  and  now  amount  to  $2,884,- 
475,  the  great  bulk  of  which  is  invested  in  high- 
grade  bonds  and  stocks.  Over  $700,000  was 
,  added  to  the  reserves  last  year,  the  company 
|  now  holding  $853,661  in  its  premium  reserve  and 
$366,719  as  a  claim  reserve.  The  total  liabili¬ 
ties,  exclusive  of  the  capital  stock,  $1,000,000, 

|  foot  up  $1,269,482,  leaving  a  surplus  on  policy¬ 
holders’  account  of  $1,455,554. 

From  the  start  the  company  has  paid  all  its 
just  losses  promptly  and  equitably,  thereby  win¬ 
ning  the  favor  of  its  policyholders,  and  the 
wisdom  of  such  a  course  is  plainly  evident  in  a 
very  small  proportion  of  unsettled  claims  as 
I  compared  with  the  volume  of  business.  The 
|  company  has  just  issued  the  first  number  of  a 
monthly  paper  for  the  instruction  of  its  agents. 
It  is  called  The  Co-ordinator,  and  is  intended  to 
i  co-ordinate  the  many  interests  which  are  work¬ 
ing  for  the  progress  of  the  company.  A  number 
of  interesting  articles  relating  to  the  different 
1  departments  appear  in  this  first  number. 

The  lines  written  by  the  Massachusetts  Bond¬ 
ing  include  fidelity  and  surety  bonds,  liability, 

I  automobile,  accident,  health,  plate  glass,  bur¬ 
glary  and  theft  insurance. 

— 

LonJon  Guarantee  and  Accident 

The  close  of  the  twentieth  year  of  the  oper- 
i  ation  of  the  United  States  branch  of  the  London 
|  Guarantee  and  Accident  Company,  shows  it  to 
be  in  a  stronger  financial  condition  than  at  any 
previous  time.  Consequently  there  is  cause  for 
much  satisfaction  among  the  many  persons  who 
hold  its  contracts.  During  the  year  1912  there 
was  a  goodly  increase  in  business,  especially  in 
the  lines  which  are  most  productive  of  profit, 

,  and  United  States  manager  F.  W.  Lawson  is 
hopeful  of  seeing  even  better  results  in  the 
L  current  year. 
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The  annual  statement  as  of  December  31  last 
shows  assets  of  $3,887,019,  as  against  $3,468,569 
for  the  previous  year,  indicating  a  gain  of  $418,- 
450.  The  liabilities  include  $1,407,557  reserve 
for  reinsurance,  for  claim  reserves  $1,288,735,  of 
which  there  is  for  the  liability  department 
$1,074,243,  credit  department  $156,492,  all  other 
departments  $58,001.  Total  reserves  for  the  pro¬ 
tection  of  policyholders  foot  up,  therefore, 
$2,696,292,  and  after  making  provision  for  all 
other  liabilities  there  is  shown  a  surplus  on 
their  account  of  $950,027,  which  is  $151,294  more 
than  at  the  close  of  1911. 

The  London  Guarantee  and  Accident  has  a 
high  grade  of  men  as  its  representatives  in  the 
chief  centers  of  the  country,  and  they  are  uni¬ 
versally  esteemed  as  capable  underwriters.  The 
lines  written  include  accident,  health,  liability, 
workmen’s  compensation,  burglary,  boiler  and 
credit  insurance,  in  all  of  which  most  liberal 
forms  of  policy  are  provided. 


Compensation  Rates  Cut 

Last  Friday  an  important  meeting  was  held 
in  the  offices  of  the  Employers  Liability,  at 
which  representatives  of  all  the  eighteen  com¬ 
panies  transacting  workmen’s  compensation  in 
Massachusetts  were  present  —  the  only  excep¬ 
tion  being  the  American  Fidelity  of  Mont¬ 
pelier,  Vt.  Manager  Holland  of  the  Royal  pre¬ 
sided,  and  the  deliberations  lasted  throughout 
the  entire  day.  The  importance  of  the  discus¬ 
sions  can  be  inferred,  in  that  late  in  the  even¬ 
ing  it  was  determined  to  announce  an  average 
reduction  of  twenty-five  per  cent  in  the  rates 
for  workmen’s  compensation  in  Massachusetts. 
In  accordance  with  the  statutes  this  reduction 
must  be  approved  by  the  Insurance  Commis¬ 
sioner  before  it  takes  effect,  but  there  is  little 
doubt  but  that  he  will  consent. 

According  to  Registrar  Samuel  Davis,  this 
drastic  cut  has  been  made  because  it  has  been 
found  in  the  few  months  that  the  workmen’s 
compensation  law  has  been  effective  in  Mas¬ 
sachusetts  that  the  cost  to  the  companies  has 
not  been  so  great  as  was  anticipated.  He  said 
there  has  been  no  data  sufficiently  extensive  to 
determine  conclusively  the  accuracy,  or  other¬ 
wise,  of  the  rates,  but  sufficient  experience  has 
now  been  obtained  to  warrant  this  reduction. 


Travelers  Increases  Capital 

The  capital  of  the  Travelers  of  Hartford  was 
increased  to  $5,000,000  at  the  annual  meeting  of 
stockholders,  held  in  Hartford  at  the  home  office. 
The  increase  was  accomplished  by  the  declara¬ 
tion  of  a  100  per  cent  dividend  to  the  stockholders 
of  record  of  January  29.  Recent  sales  of  stock 
of  that  company  have  been  1.180,  but  some 
indication  has  been  made  that  the  stock  would 
be  as  low  as  575.  The  surplus  will  drop  to 
$7,953,240  after  the  payment  of  the  dividend,  but 
the  new  capital  and  surplus  together  will  ap¬ 
proximate  $13,000,000.  The  former  directors  and 
officers  were  re-elected. 


Bill  for  Unemployment  Insurance 

Duplicate  bills  have  been  introduced  in  both 
the  Senate  and  House  of  the  Nebraska  Legisla¬ 
ture,  providing  for  the  organization  and  licens¬ 
ing  of  companies  to  insure  against  the  loss  of 
employment.  A  company  was  organized  in 
Omaha  about  a  year  ago  to  insure  against  such 
a  loss,  but  Silas  R.  Barton,  who  was  then  State 
Auditor,  refused  to  license  it  on  the.  grounds 
that  the  law  did  not  permit  such  insurance. 
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WILL  BECOME  SUBSCRIB¬ 
ING  MEMBERS 


Casualty  Insurance  Exchange  Oppor¬ 
tunity  to  Brokers 


NO  PLEDGE  OF  ANY  KIND  IS  REQUIRED 


Will  See  that  Rules  of  Workmens  Compensation 
Service  and  Information  Bureau  are  Carried  Out 
The  Casualty  Insurance  Exchange  of  New 
York  has  issued  through  Manager  William  S. 
Collins  a  statement  inviting  brokers  to  become 
subscribing  members  for  an  annual  fee  of  $5. 
This  follows  a  plan  which  has  been  under  con¬ 
sideration  for  some  days  by  brokers,  and  which 
was  outlined  in  The  Spectator  of  last  week. 
No  pledge  of  any  kind  is  required,  and  it  is 
stated  that  whether  a  man  is  a  member  or  not 
there  will  be  no  difference  either  in  commissions 
or  the  relation  of  the  companies.  Many  promi¬ 
nent  brokers  have  expressed  themselves  as  be¬ 
ing  pleased  with  the  offer  made  by  the  Ex¬ 
change.  It  is  in  part  as  follows: 

The  Exchange  has  nothing  to  do  with  the  mat¬ 
ter  of  making  rates  or  fixing  commissions,  al¬ 
though  one  of  its  functions  will  be  to  see  that 
the  rules  of  the  Workmen’s  Compensation  Ser¬ 
vice  Bureau,  which  the  Exchange  accepts  and 
adopts,  are  properly  carried  out  by  the  com¬ 
panies  who  are  members  of  it.  The  most  im¬ 
portant  function  of  the  Exchange  is  to  simplify 
the  work  of  the  companies  and  the  brokers.  In 
performing  this  wrork  the  Exchange  will  supply 
all  subscribing  brokers  with  information  as  to 
any  changes  in  rates,  new  classifications  and 
other  corrections  and  additions  to  the  manual, 
which  are  constantly  being  issued,  as  rapidly  as 
the  companies  themselves  receive  the  same  ad¬ 
vices.  In  addition  to  this  information,  the 
Exchange  will  be  prepared  to  give  a  prompt 
decision  on  many  questions,  which  now  have  to 
be  submitted  by  brokers  to  a  large  number  of 
companies. 

While  most  of  the  companies  have  been  using 
the  same  manual,  confusion  has  resulted  from 
different  applications  of  the  same  rules.  Brok¬ 
ers  have  been  under  the  necessity  of  making 
inquiries  from  several  companies,  not  only  for 
the  purpose  of  ascertaining  a  rate  as  to  which 
there  might  be  some  variation,  but  even  to  be 
sure  that  the  ruling  on  the  same  point  would  be 
identical.  Questions  as  to  proper  classification, 
for  example,  have  brought  forth  a  wide  varia¬ 
tion  in  the  views  of  different  offices,  and  the 
process  of  giving  correct  information  to  brokers 
has  proved  to  be  slow  and  unsatisfactory.  This 
has  led  to  increased  labor  and  expense  to  brok¬ 
ers  and  to  companies  alike,  and  there  has  been 
no  central  office  where  complaints  could  be  re¬ 
ceived  and  adjusted. 

The  Exchange  has  a  membership  of  seventeen 
companies  now,  but  several  competitors  are  still 
outside.  Among  the  latter  is  the  Zurich  of 
Zurich,  Switzerland,  which  will  soon  begin  op¬ 
erations  in  this  country.  The  company  has  not 
made  its  intention  known  as  to  what  attitude 
it  will  take  toward  the  Exchange.  The  com¬ 
panies’  members  are: 

jTCtna  Life,  Casualty  Company  of  America, 
Employers  Liability  Assurance  Corporation, 
Ltd.,  Fidelity  and  Casualty,  Fidelity  and  De¬ 
posit,  Frankfort  General,  Globe  Indemnity,  Lon¬ 
don  Guarantee  and  Accident,  Maryland  Casualty, 
Ocean  Accident  and  Guarantee-  Corporation. 
Ltd.,  New  Amsterdam  Casualty,  The  Preferred 
Accident,  Royal  Indemnity,  Standard  Accident. 
Travelers,  United  States  Casualty  and  United 
States  Fidelity  and  Guaranty. 


Newman  &  McBain  Get  Casualty  Lines 

Newman  &  MacBain  of  New  York  have  been 
appointed  metropolitan  agents  for  the  South¬ 
western  Surety  of  Denison,  Texas,  for  casualty 


Casualty,  Surety,  Etc. 


lines  and  will  begin  accepting  business  for  it  in 
a  few  days.  This  will  make  an  important  addi¬ 
tion  to  the  facilities  afforded  brokers  in  the 
placing  of  business  through  this  well-known 
agency.  The  casualty  lines  which  Newman  & 
MacBain  will  write  for  the  Southwestern  Surety 
include  all  kinds  of  liability  insurance  and 
workmen’s  compensation,  burglary  and  theft  in¬ 
surance,  both  residence  and  mercantile,  and 
personal  accident  and  health  insurance.  A  fea¬ 
ture  of  the  liability  lines,  which  will  be  accepted 
through  the  new  metropolitan  agency,  will  be 
automobile  risks,  including  both  the  liability 
and  property  damage. 


American  Surety  Company 

The  usual  good  statement  of  a  year’s  trans¬ 
actions  has  been  put  out  by  the  American  Surety 
Company  of  New  York.  During  1912  the  com¬ 
pany  showed  gains  in  business,  while  its  finan¬ 
cial  strength  was  again  materially  increased. 
The  company,  in  its  report  to  the  New  York  In¬ 
surance  Department,  shows  admitted  assets  of 
.$8,487,699,  against  which  there  are  liabilities  of 
$2,418,363,  leaving  a  surplus  on  policyholders' 
account  of  $6,069,336.  The  company’s  capital  is 
now  $5,000,000,  having  been  doubled  during  1912. 
President  F.  W.  Lafrentz,  who  was  elected  1o 
that  position  a  year  ago,  is  keeping  the  com¬ 
pany  well  up  to  its  long-established  standards  of 
efficiency  and  equitable  treatment  of  its  con¬ 
tract  holders,  and  may  feel  well  satisfied  with 
the  progress  being  made. 


Plan  Surety  Company  at  Baltimore 

Plans  are  under  way  at  Baltimore  for  the  or¬ 
ganization  of  a  new  $1,000,000  insurance  com¬ 
pany,  headed  by  J.  Arthur  Nelson,  formerly 
vice-president  of  the  Fidelity  and  Deposit  of 
that  city.  It  will  be  known  as  the  American 
Indemnity  Company,  and  the  promoters  hope  to 
have  it  soon  ready  for  business.  It  will  have 
$500,000  capital  and  $500,000  surplus.  The  board 
of  directors  will  be  composed  of  thirty  men 
prominent  in  the  financial  life  of  Baltimore  and 
other  cities. 

Former  Mayor  J.  Barry  Mahool  will  be  the 
first  vice-president,  and  he  will  take  an  active 
part  in  the  management.  He  organized  a  bond¬ 
ing  company  shortly  after  he  finished  his  term 
as  Mayor,  and  he  was  to  have  been  president, 
but  the  plan  was  abandoned. 


Zurich  Now  Writing  in  New  York 

The  Zurich  General  Accident  and  Liability  of 
Zurich,  Switzerland,  formally  began  writing 
business  in  New  York  in  all  the  various  lines  of 
liability  and  accident  insurance  on  Friday  last. 
J.  G.  Hilliard,  the  well-known  fire  insurance 
agent,  is  its  manager  for  the  metropolitan  de¬ 
partment,  and  the  Zurich’s  local  business  will 
be  transacted  through  his  office  and  will  be  di¬ 
rectly  in  charge  of  William  G,  Minner  as  super¬ 
intendent  of  its  underwriting  department. 


Midland  Casualty  to  Increase  Capital 

E.  O.  Edwards,  vice-president  of  the  Midland 
Casualty  of  Chicago,  is  authority  for  the  state¬ 
ment  that  the  company  proposes  increasing  the 
paid-in  capital  to  $300,000,  giving  a  net  surplus 
of  $90,000.  The  new  issue  of  stock  will  repre¬ 
sent  $100,000. 
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ELABORATE  PROGRAMME  FOR 
JOINT  SESSION 

Meeting  of  Detroit  Conference,  Southern 
Casualty  and  Surety  Conference  and 
National  Mutual  Union, 

February  12 

The  programme  for  the  joint  session  of  the 
Detroit  Conference,  the  Southern  Casualty  and 
Surety  Conference  and  the  National  Mutual 
Union,  to  be  held  at  Detroit  beginning  February 
12  and  continuing  three  days,  is  as  follows: 

WEDNESDAY,  10  A.  M. 

Addresses  of  Welcome:  Hon.  T.  C.  Thompson, 
mayor  of  Chattanooga,  Tenn.;  Hon.  G.  T.  Tay¬ 
lor,  Commissioner  of  Insurance,  Nashville, 
Tenn;  W.  E.  Brock,  president  Chamber  of  Com¬ 
merce,  Chattanooga,  Tenn. 

Response:  C.  A.  Craig,  President  National  Life 
and  Accident  Insurance  Company. 

WEDNESDAY  AFTERNOON. 

1.  Calling  of  roll.  2.  Report  of  Committee  on 
Credentials  and  Seating  of  Delegates.  3.  Read¬ 
ing  of  Minutes.  4.  Report  of  Secretary.  5.  Re¬ 
port  of  Treasurer.  6.  Report  of  Auditing  Com¬ 
mittee.  7.  Report  of  Committee  on  New  Manual. 
8.  Report  of  Agency  Bureau  Committee.  9.  Re¬ 
port  of  Committee  on  By-Laws.  10.  Address, 
“Insurance  Premium  Ownership,”  by  R.  R.  Koch, 
President  American  Assurance  Company.  11. 
Address,  “Dangers  Confronting  Companies  Writ¬ 
ing  Health  and  Accident  Business,”  by  Robert 
B.  Palmer,  Vice-President  Ohio  National  Life 
Insurance  Company.  12.  Address,  “Waivers,  ’ 
by  T.  J.  Tyne,  attorney.  National  Life  and  Acci¬ 
dent  Insurance  Company.  13.  Report  of  Educa¬ 
tional  Bureau,  W.  G.  Curtis,  chairman.  14.  An¬ 
nouncements,  Entertainment  Committee,  H.  D. 
Huffaker,  chairman. 

THURSDAY. 

15.  Report  of  Executive  Committee,  R.  R. 
Koch,  chairman;  16.  Address,  “Altruism  of 
Claim  Departments,”  by  Mrs.  M.  K.  Gordon, 
claim  examiner,  North  American  Accident  In¬ 
surance  Company.  17.  Address,  “Over  the  Moun¬ 
tains  There  Are  Men  Also,”  by  H.  B.  Hawley, 
President  Great  Western  Accident  Association. 
18.  Address,  subject  to  be  announced,  by  C.  I. 
Hitchcock,  editor  Insurance  Field.  19.  Discus¬ 
sion,  “Present  Conditions  in  the  Field  of  Indus¬ 
trial  Health  and  Accident  Insurance,”  opened  by 
Louis  H.  Fibel,  President  Great  Eastern  Cas¬ 
ualty  Company.  20.  Address,  “The  Conference 
Consciousness,”  by  S.  C.  McFarland.  President 
Imperial  Assurance  Company. 

FRIDAY. 

21.  Discussion  of  Executive  Committee’s  re¬ 
port.  22.  Discussion  of  Educational  Bureau’s 
report.  23.  Date  and  place  of  next  meeting. 
24.  Deferred  business.  25.  New  business.  26. 
Adjournment. 


Commercial  Casualty  of  Newark 

Harry  C.  Mitchell,  secretary  and  general  man¬ 
ager  of  the  Commercial  Casualty  of  Newark, 
N.  J.,  has  been  elected  vice-president  of  the 
company  in  recognition  of  the  splendid  show¬ 
ing  made  under  his  management  during  the  past 
year.  Thomas  A.  Kane  has  been  elected  secre¬ 
tary  to  succeed  Mr.  Mitchell.  The  statement  of 
the  company  shows  a  splendid  gain  in  all  de¬ 
partments  and  a  substantial  addition  to  the  as¬ 
sets,  surplus  and  reserves.  Arrangements  are 
being  made  to  add  $225,000  to  the  capital  and 
surplus,  in  order  to  permit  a  further  expansion 
of  business. 


Report  on  Steam  Boiler  Bureau 

The  New  York  Insurance  Department  has 
made  a  report  on  the  steam-boiler  and  fly-wheel 
service  and  information  bureau,  the  organiza¬ 
tion  of  which  has  not  yet  been  completed.  There 
are  now  thirteen  companies  writing  this  class' 
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of  insurance,  but  of  this  number  only  eight 
have  expressed  their  willingness  to  join.  The 
report  shows  that  the  companies  reporting  to 
the  Department  collected  premiums  of  $21,470,- 
887.64  and  paid  to  the  assured  in  indemnity 
$2,270,632.35,  or  about  10%  per  cent  of  the  pre¬ 
miums.  For  the  same  period  a  single  company, 
which  does  the  largest  part  of  the  business,  col¬ 
lected  $12,804,066.94.  Of  this  amount  the  report 
purports  to  show  a  trade  profit  of  10.78.  The  | 
distribution  of  the  disbursements  are:  Losses 
paid  and  unpaid,  8.76  per  cent;  cost  of  inspec-  I 
tions,  36.12  per  cent;  taxes  on  premiums,  Insur-  I 
ance  Department  fees,  etc.,  3.55  per  cent;  ad-  I 
ministration  expenses,  7.92  per  cent;  cost  of 
procuring  business,  33.53  per  cent— a  total  of 
89.91  per  cent. 


General  Accident,  Fire  and  Life 

The  financial  statement  of  the  United  States 
branch  of  the  General  Accident,  Fire  and  Life 
Assurance  Corporation  of  Perth,  Scotland,  for 
the  year  ending  December  31,  1912,  is  an  excel¬ 
lent  tribute  to  the  underwriting  efficiency  and 
ability  of  the  United  States  managers  John  A. 
Kelly  and  C.  Norie-Miller.  The  admitted  assets 
amounted  to  $2,805,544,  against  liabilities  of 
$2,223,464,  which  leaves  the  substantial  surplus 
to  policyholders  of  $582,080.  During  the  year 
premiums  aggregating  $3,477,000  were  written, 
an  increase  of  over  $400,000  over  1911.  The  com¬ 
pany  is  now  writing  accident,  health,  liability, 
automobile,  elevator,  teams,  burglary,  work¬ 
men’s  indemnity,  business  and  professional 
men’s  weekly  and  railroad  instalment  lines.  It 
is  accumulating  an  excellent  class  of  business 
and  occupies  an  enviable  position  in  the  mis-  j 
cellaneous  insurance  field. 


Casualty  Notes 

— The  Senate  committee  at  Albany,  N.  Y.,  has  re¬ 
ported  favorably  on  the  bill  relative  to  the  by-laws  of 
title,  credit  guaranty  and  securities  guaranty  corpora 
tions. 

— The  New  England  Casualty  of  Boston  has  placed  j 
George  E.  Shipman  in  charge  of  its  plate-glass  depart¬ 
ment  in  the  New  York  office.  He  was  iormerly  with  j 
the  Massachusetts  Bonding  and  Insurance  of  Boston. 

— The  American  Surety  Company  has  signed  a  bond 
of  $1,500,000  to  cover  Harry  A.  Smith,  administrator  | 
of  the  estate  of  David  H.  Wilson  of  Oregon,  Ogle  \ 
county,  Illinois.  The  bond  carries  an  annual  premium  , 
of  $1975. 

— The  Fidelity  and  Deposit  of  Baltimore  lias  ap-  [ 
pointed  R.  A.  Dobbin  superintendent  of  the  plate- 
glass  department  to  succeed  Hugh  Nettie,  who  will 
leave  shortly  for  Europe  on  a  special  mission  in  behalf  I 
of  that  company. 

— Nelson  D.  Sterling  has  been  appointed  as  an  asso  | 
ciate  superintendent  to  assist  William  P.  Learned  in 
the  management  of  the  burglary  department  of  the 
Fidelity  and  Casualty  of  New  York.  He  will  con¬ 
tinue  to  act  as  superintendent  of  the  plate-glass  de  I 
partment  as  heretofore. 

— The  Massachusetts  Bonding  and  Insurance  of 
Boston  has  now  a  publication  of  its  own  in  The  Co¬ 
ordinator.  Its  initial  number  is  a  credit  to  President 
T.  J.  Falvey,  who  sets  forth  its  purposes,  and  to 
Editor  E.  II.  Critchett.  It  is  conceived  in  the  in 
terests  of  efficiency  and  it  strikes  no  uncertain  note. 

— Kenneth  Spencer  has  been  appointed  assistant  | 
superintendent  of  the  Western  department  of  the  . 
Globe  Indemnity  of  New  York.  When  A.  Duncan 
Reid  was  selected  to  manage  the  Globe  Indemnity  his  | 
first  appointee  was  Mr.  Spencer  as  executive  special  ! 
agent.  He  was  formerly  special  agent  for  the  Ocean 
Accident  and  Guarantee  Corporation  of  London  in  ; 
Illinois. 
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February  13,  1913 

The  Spectator 

The  Spectator,  established  in  1868,  is  a 
weekly  journal  devoted  to  promoting  the  best 
interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States, 
Canada  and  Mexico  is  Four  Dollars  per 
annum,  postage  prepaid.  To  all  foreign  coun¬ 
tries  in  the  Postal  Union,  Five  Dollars  per 
annum. 

The  Spectator  has  a  larger  circulation  than 
any  other  insurance  journal — and  carries  no 
"deadhead”  subscriptions. 

THE  SPECTATOR  COMPANY, 
Publishers. 

Arthur  L.  J.  Smith,  Pres.  Robert  W.  Blake,  Sec’y- 
135  William  Street,  New  York. 

Telephone,  John  231,  John  232. 

WESTERN  DEPARTMENT,  Insurance  Exchange, 

175  W.  Jackson  Boulevard,  Chicago,  Ill.  Telephone, 
Wabash  531. 

[All  persons  residing  in  America  who  may  desire 
to  purchase  publications  issued  by  Charles  &  Edwin 
Layton,  of  London,  should  order  through  The  Spec¬ 
tator  Company.  As  sole  selling  agents  in  America 
for  that  well-known  firm,  all  orders  for  their  publica¬ 
tions  are  filled  through  this  company.] 

Copyright,  1913,  by  The  Spectator  Company.  New 
York. 


Vol.  XC.  THURSDAY,  FEB.  13,  1913.  No.  7 


FIRE  INSURANCE  COMPANIES  AND 
ARSON 

i  (  nr  HE  BUSINESS  OF  ARSON”  is 
1  the  title  under  which  a  series 
of  articles  has  been  commenced  in  Col¬ 
lier’s,  which  is  doubtless  designed  to 
make  the  fire  underwriters  squirm.  It  is 
asserted  that  “burning  property  for  the 
insurance  has  become  our  national 
crime,”  and  it  is  claimed  that  the  series 
will  show  “how  the  insurance  business, 
simply  by  making  it  to  the  agent  s  inter¬ 
est  to  prevent  fires,  could  nearly  elimi¬ 
nate  arson.”  It  is  evident  that  this  series 
of  articles  will  be  a  most  illuminating  one 
if  it  equals  in  substance  the  great  claims 
made  for  it.  Among  the  latter  is  a  state¬ 
ment  that  the  articles  will  show  “how  in¬ 
cendiarism  is  often  welcome  to  those 
who  dominate  the  business  of  fire  insur¬ 
ance  in  America.”  This  is  a  rather  seri¬ 
ous  charge  to  make  against  the  leading 
fire  underwriters  of  this  country,  and  one 
which,  if  the  charge  was  made  definitely 
against  any  one  individual,  instead  of 
generally  against  a  class,  would  doubtless 
call  for  prompt  retraction  or  result  in  a 
libel  suit.  The  introduction  to  the  series 
of  articles  says,  in  so  many  words,  that 
“every  fact  presented  is  susceptible  of 
exact  proof,”  and  in  the  first  article  one 
of  the  statements  made  in  black-faced 
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type  is  that  “at  least  one-half  of  our 
fires,  probably  two-thirds,  are  actively  or 
passively  criminal.”  We  should  be  glad 
to  have  Collier’s  furnish  “exact  proof” 
of  this  one  statement,  which  is  made 
positively  and  without  qualification,  and 
can  therefore  be  assumed  to  be  one  of 
the  “facts”  which  is  susceptible  of  “exact 
proof.”  We  have  not  as  yet  discovered 
anyone  in  this  country  who  is  qualified  by 
eood  evidence  to  make  and  substantiate 
any  such  statement  as  is  above  quoted, 
even  as  to  a  considerably  smaller  per¬ 
centage  of  fires  being  criminal  in  their 
character.  The  general  tenor  of  the  first 
article  is  one  of  criticism  of  the  fire  un¬ 
derwriters,  but  it  does  not  possess  the 
attribute  of  consistency.  First,  the  charge 
is  made,  again  in  heavy  type,  that  “the 
business  of  fire  insurance  in  the  United 
States  and  Canada  has  reached  a  condi¬ 
tion  which  not  only  encourages  the  in¬ 
cendiary,  but  leads  ‘weak  brothers’  to 
follow  in  his  steps.”  Further  along  in 
the  article  instances  are  cited  of  impor¬ 
tant  companies  giving  general  orders  to 
“cancel  everything  in  the  third  and 
fourth  class”  and  “cancel  everything  in 
doubt,”  which  orders  do  not  closely  har¬ 
monize  with  the  charge  that  the  com¬ 
panies  conduct  their  affairs  in  a  way  to 
encourage  incendiarism.  The  moral 
hazard  is  treated  at  some  length,  but  not¬ 
withstanding  the  great  care  which  is  cus¬ 
tomarily  taken  by  fire  insurance  com¬ 
panies  to  avoid  insuring  property  to 
which  a  moral  hazard  is  attached,  little 
or  no  credit  is  given  to  them  on  this  ac¬ 
count.  The  author  admits  that,  in  the 
cases  of  many  fires  which  are  supposedly 
due  to  incendiarism,  the  evidence  is 
burned  up  in  the  first  three  minutes  and 
no  evidence  is  available  to  warrant  an  in¬ 
surance  company  in  refusing  to  pay  the 
claim.  He  goes  on  to  say:  “But  the  in¬ 
surance  company  knows  !  It  has  its  evi¬ 
dence  in  the  aggregate.  A’s  particular 
fire  may  not  have  been  criminal,  nor  B’s, 
nor  C’s,  nor  D’s,  nor  E’s.  But  three  out 
of  the  five  were — probably  four.”  The 
author  seems  very  certain  that  60  to  80 
per  cent  of  the  fires  to  which  he  refers 
were  criminally  started ;  but  apparently 
he  cannot  prove  his  assertions,  any  more 
than  the  insurance  companies  can  adduce 
sufficient  proof  of  criminality  to  warrant 
them  in  refusing  to  pay  claims.  Collier’s 
states  that  the  writer  of  the  articles  has 
■  “lived  close  to  the  business  of  fire  insur¬ 
ance  all  his  life  :  and  for  the  past  eighteen 
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months  he  has  been  working  to  get 
the  facts  of  the  arson  situation  for 
Collier’s.”  However,  he  does  not  seem 
to  have  yet  located  a  remedy  for  the  evil 
of  incendiarism  any  more  successfully 
than  have  the  fire  underwriters  whom  he 
criticises.  He  makes  much  of  the  work 
done  by  fire  marshals — by  the  fire  mar¬ 
shal  of  Ohio  in  particular — but  appar¬ 
ently  does  not  recollect  that  the  fire  in¬ 
surance  companies  bear  all  or  most  of 
the  burden  of  the  support  of  the  various 
State  fire  marshals  throughout  the  coun¬ 
ty,  so  that  much,  if  not  all,  of  the  good 
work  done  by  such  State  officers  is  due 
to  the  expenditures  of  the  fire  insurance 
companies.  It  is  easy  enough  to  criticise 
existing  conditions,  but  it  is  much  more 
difficult  to  suggest  a  practical  remedy  for 
those  which  need  correction. 


THE  NEW  BUSINESS  QUESTION 

DURING  1912  practically  all  the  life 
insurance  companies  in  the  billion¬ 
aire  class  as  to  insurance  in  force  wrote 
up  to  the  limit  of  new  business  allowed 
by  the  laws  of  New  York.  Consequently 
there  is  considerable  interest  now  being 
manifested  in  the  bill  before  the  legisla¬ 
ture  to  amend  the  law.  The  amendment 
provides  that,  on  application  to  the  Su¬ 
perintendent  of  Insurance,  a  company 
may  be  permitted  to  exceed  its  allotted 
limit  by  ten  per  cent  in  any  one  year,  but 
the  excess  must  be  charged  up  against 
the  production  of  the  following  year. 
Thus,  if  a  company’s  limit  is  $150,000,- 
000  and  it  finds  itself  in  danger  of  ex¬ 
ceeding  the  amount,  the  Superintendent 
can  authorize  it  to  write  an  additional 
$15,000,000;  but  in  that  event  the  com¬ 
pany  would  start  the  next  year  with 
practically  a  limitation  of  $135,000,000, 
subject  to  renewed  permission  from  the 
Superintendent  of  Insurance  to  write  an 
additional  ten  per  cent  of  $150,000,000. 
While  this  provision  may  serve  to  help 
in  a  year  of  prosperous  agency  work,  yet 
the  very  fact  that  there  is  a  limitation  is 
a  detriment  to  continued  efficiency  of  the 
agency  force.  The  law  as  amended  a 
few  years  ago  permits  the,  companies  to 
increase  their  annual  writings  in  propor¬ 
tion  to  the  economies  effected.  The  ac¬ 
tual  workings  of  that  law  indicate  that 
it  is  possible  for  a  company  to  annually 
expand  its  limit  to  a  point  where  the 
agency  force  can  be  sure  of  having  all 
their  accepted  business  converted  into 
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policies  at  once,  without  having  them 
held  in  suspense  until  the  opening  of  the 
new  year.  This  is  meeting  with  the  ap¬ 
probation  of  the  one  company  which  has 
thus  far  been  able  to  take  advantage  of 
it,  although  it  finds  that  other  factors 
may  automatically  work  to  make  it  ad¬ 
visable  not  to  increase  its  writings  by  too 
large  an  amount  in  any  one  year.  When 
the  limitation  hill  was  first  enacted,  there 
was  a  considerable  volume  of  criticism 
directed  at  it,  but  an  attempt  to  secure 
its  repeal  met  with  little  support  from  the 
companies,  with  one  notable  exception. 
We  understand  now  that  there  is  a 
strong  desire  on  the  part  of  all  the  com¬ 
panies  for  the  absolute  repeal  of  the  sec¬ 
tion,  and  that  the  amendment  now  before 
the  legislature  will  be  attacked  as  but  a 
makeshift  measure.  It  is  our  opinion 
that  more  satisfactory  results  would  be 
achieved  if  the  entire  section  should  be 
eliminated  from  the  insurance  law  and 
the  companies  held  to  the  strictest  ac¬ 
countability  under  the  section  relating  to 
limitation  of  expenses.  There  are  plenty 
of  persons  in  New  York  State  and  the 
United  States  who  do  not  carry  life  in¬ 
surance,  and  the  life  companies  should 
be  encouraged  to  insure  everybody  eli¬ 
gible  as  desirable  risks. 
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NEW  YORK  SURVEYS 

Public  Adjusters  Uneasy.— The  public  ad¬ 
justers  are  getting  uneasy  now  over  the  pro¬ 
posed  legislation  to  prescribe  the  terms  of  a 
license  authorizing  them  to  carry  on  this  busi¬ 
ness.  They  have  learned  that  the  conditions 
are  to  be  so  restricted  that  the  Insurance  De¬ 
partment  can  revoke  their  privileges  in  the 
discretion  of  the  Superintendent.  The  latter 
official  is  disposed  to  give  honest  men  a  chance, 
but  there  are  so  many  of  the  disreputable  class 
in  the  business  that  they  will  be  certainly  driven 
out.  Fire  Commissioner  Johnson  has  heard  so 
much  of  public  adjusters  being  in  collusion  with 
fire-bugs  that  he  has  made  war  upon  them,  and 
says  he  intends  to  keep  it  up.  The  companies 
which  have  for  years  been  the  prey  of  these 
fellows  say  they  are  warmly  in  favor  of  any 
plan  to  compel  them  to  quit. 

Guardian  Fund  in  Horowitz  Case. — One  of 

the  companies  interested  in  the  loss  of  the  New 
York  Frame  and  Picture  Company,  known  as 
the  Horowitz  loss  (which  was  finally  adjusted 
by  sending  Horowitz  to  the  State  prison),  in¬ 
forms  us  that  the  Board  of  Underwriters  made 
an  appropriation  from  the  general  fund  as  a 


THE  SPECTATOR 


contribution  to  the  enormous  expenses  in¬ 
curred  in  the  conviction.  The  companies  im¬ 
mediately  concerned  still  bear  the  brunt  of  the 
expense,  and  were  well  satisfied  with  the  re¬ 
sult.  This  is  a  more  effective  way  of  putting 
rascals  out  of  business  than  by  compromising 
their  claims. 

Many  Losses  Outside  Jurisdiction. — There 
are  many  losses  in  this  city  which  are  outside 
the  jurisdiction  of  the  committee  on  losses  and 
adjustments.  These  are  the  losses  in  which 
not  more  than  three  companies  are  concerned. 
The  number  in  the  aggregate  of  a  year  is  con¬ 
siderable,  and  they  represent  a  class  of  losses 
in  which  the  suspicion  of  incendiarism  prevails. 
Several  companies  are  agreed  that  in  order  to 
keep  tab  on  the  moral  hazard  involved  in  these 
losses  it  would  be  wise  if  a  summary  of  all 
losses  were  reported,  with  names,  location, 
companies  and  amount  paid,  were  sent  to  the 
loss  committee  for  reference.  It  would  be  an 
easy  matter  to  communicate  any  suspicious  cir¬ 
cumstances  about  such  losses,  and  thus  the 
records  would  be  valuable  for  tracing  incen¬ 
diary  fires  later. 

Extraordinary  Hoboken  Loss. — Some  ex¬ 
traordinary  developments  have  been  brought 
to  light  in  a  Hoboken  loss  of  last  summer  upon 
crude  rubber  insured  by  a  corporation  known 
as  the  Bomadeli  Company.  At  the  time  of  the 
fire  the  president  of  the  company  was  arrested 
for  arson,  but  the  prosecution  was  very  weak 
and  he  was  discharged.  The  adjusters  em¬ 
ployed  detectives  and  soon  unearthed  evidence 
of  fraud.  The  president  ran  away,  and  wrote 
letters  to  his  associates  pretending  to  be  in 
Africa,  but  it  was  learned  that  he  was  in  Ohio 
at  the  time.  The  associates  were  convinced 
that  they  had  been  duped  by  the  absconding 
president,  and  after  months  of  delay  sur¬ 
rendered  all  claims  for  the  insurance.  The 
companies  have  received  releases. 

Peace  Agreement.— It  is  understood  that 
the  old  Manhattan  Auxiliary  Alarm  Company 
has  made  peace  with  the  underwriters,  and 
withdrawn  all  their  charges  against  the  incon¬ 
sistency  of  the  standard  for  automatic  alarms 
upon  which  they  were  waging  a  controversy. 
It  is  agreed  that  in  the  matter  of  efficiency  the 
record  of  the  Manhattan  Company  is  equal  to 
that  of  its  rivals  in  the  matter  of  failures. 
Consequently  matters  stand  now  just  where 
they  did  a  year  ago,  and  the  friends  of  the 
Auxiliary  Alarm  Company  are  satisfied. 

Pleased  with  Declaration.— There  is  a  quiet 
satisfaction  among  the  fire  offices  over  the  sen¬ 
sible  declarations  of  the  Superintendent  of  In¬ 
surance  in  opposition  to  State  rates.  No  doubt 
some  radical  will  introduce  into  the  Legislature 
a  proposition  to  inaugurate  State-made  rates, 
but  it  is  believed  the  influence  of  the  Super¬ 
intendent  with  the  insurance  committees  of  the 
two  branches  will  be  sufficient  to  defeat  the 
scheme.  The  Department  holds  on  very  tightly 
to  the  idea  of  supervising  rates  and  exercising 
the  power  to  prevent  discrimination. 

Many  Gains  Made.— Th  patrol  returns 
show  that  while  a  large  majority  of  the  com¬ 
panies  made  gains  in  city  premiums  last  year 
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in  comparison  with  1911,  no  less  than  forty 
companies  fell  off,  some  of  them  considerably. 
The  relative  rank  of  the  leaders  shows  no 
material  change,  but  it  is  apparent  that  the 
losses  were  nearly  equal  to  the  gains. 

Comments  on  Cleveland  Case. — An  English 
manager  referring  to  the  indictment  of  the 
members  of  the  Cleveland  Exchange  for  com¬ 
binations  to  maintain  tariff  rates,  says  if  this 
prosecution  is  successful  then  the  same  condi¬ 
tions  may  apply  to  the  Exchange  of  this  city. 
But  it  appears  to  be  a  bit  of  persecution,  egged 
on  by  one  of  the  yellow  journals  of  Cleveland, 
which  will  undoubtedly  be  turned  down  by  the 
courts. 

Magazine  Starts  Crusade. — Collier’s  Weekly 
has  joined,  after  long  preparation,  in  the 
crusade  against  fire  insurance  companies  some¬ 
what  on  the  same  line  as  the  excited  Fire  Com- 
sioner  of  this  city.  The  editor  starts  his  cru¬ 
sade  by  citing  extracts  from  two  underwriters 
who  in  general  terms  said  they  didn’t  object  to 
losses  because  they  tended  to  improve  the  busi¬ 
ness  of  the  companies.  The  editor  might  have 
quoted  statistics  to  prove  that  the  companies 
increased  their  incomes  after  the  conflagra¬ 
tions  in  Chicago,  Boston  and  San  Francisco. 

Geo.  Schweitzer  Killed. — Geo.  Schweitzer, 
aged  forty-two  years,  chief  examiner  for  the 
German-American  of  New  York  for  New 
York  and  New  England,  died  at  the  Volunteer 
Hospital  Friday  afternoon  as  the  result  of  a 
fall  of  six  stories  through  an  elevator  shaft  at 
No.  1  Liberty  street,  where  he  had  an  office. 
He  was  rushed  to  the  hospital  after  the  fall, 
but  died  shortly  after  arriving  there. 

W.  D.  Grier  Addresses  Society. — W.  D. 

Grier,  of  the  sprinklered  risk  department  of  the 
North  British  and  Mercantile  of  London, 
spoke  at  the  round  table  meeting  of  the  Insur¬ 
ance  Society  of  New  York  at  the  library  at 
5:15  o’clock  Tuesday  evening  last,  his  subject 
being  “The  Hazards  of  Oils  and  Solvents.” 
Mr.  Grier  is  well  qualified  to  discuss  this  sub¬ 
ject,  and  his  talk  was  very  interesting. 

E.  G.  Richards  will  Speak. — E.  G.  Rich¬ 
ards,  United  States  manager  of  the  North 
British  and  Mercantile  of  London,  will  be  the 
speaker  before  the  Insurance  Society  of  New 
York,  at  the  dinner  to  be  given  Tuesday,  Feb¬ 
ruary  25,  at  the  Broadway  Central  Hotel.  Mr. 
Richards’  paper  will  be  entitled  “Classification 
—Discrimination.”  The  dinner  will  be  an 
elaborate  one,  and  it  is  expected  that  at  least 
300  will  be  in  attendance. 

Board  May  Wait  for  Response. — The 

Board  of  Underwriters  does  not  intend  to  let 
the  charge  of  Fire  Commissioner  Johnson  that 
practices  of  dishonesty  by  the  Insurance  Patrol 
have  been  called  to  his  attention  go  unchal¬ 
lenged.  They  are  awaiting  his  response  to 
President  Eaton’s  letter. 

Curious  Case  Over  Sprinkler  Equipment. 

— A  curious  case  is  reported  growing  out  of 
the  settlement  of  a  Brooklyn  loss  of  last  No¬ 
vember  in  a  building  which  was  in  process  of 
equipment  with  automatic  sprinklers.  When 
the  fire  occurred  the  sprinklers  were  incom¬ 
plete.  It  transpired  that  the  insurance  was 
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•  carried  on  binders  for  a  large  sum,  and  to  fur- 
j  nish  groundwork  for  the  adjustment  certifi¬ 
cates  were  issued  by  the  companies  explaining 
i  that  the  preparation  of  policies  had  been  de¬ 
layed  awaiting  a  new  rate  on  the  risk.  These 
;  certificates,  however,  were  incorporated  in  the 
form  of  the  regular  sprinkler  warrantee, 
which  was  clearly  an  error.  There  being  no 
|  completed  sprinklers  it  showed  on  its  face  that 
if  the  certificates  had  been  written  at  the  rate 
of  a  sprinklered  risk  somebody  had  blundered. 
The  record  suggested  that  there  was  a  rate 
violation  involved  in  the  conditions. 

CHICAGO  AND  THE  WEST 

Brummel  Bros.  Incorporate. — The  Chi¬ 
cago  local  agency  of  Brummel  Bros,  has  incor¬ 
porated,  with  a  capital  of  $5000. 

Clarence  S.  Pellet  Makes  Address- 
Clarence  S.  Pellet,  former  president  of  the 
Chicago  Board  of  Underwriters,  recently  ad¬ 
dressed  the  Credit  Mens  Class  of  the  Young 
Men’s  Christian  Association  on  the  subject  of 
“The  Relations  of  Insurance  to  Credit." 

H.  C.  Parsons  Resigns—  H.  C.  Parsons, 
who  has  been  an  adjuster  for  the  Western 
Adjusting  Company  for  the  last  ten  years,  has 
I  tendered  his  resignation,  to  take  effect  next 
'  month.  Mr.  Parsons  is  to  become  a  member 
of  the  firm  of  Dwight  Bros.  Paper  Company 
1  at  Chicago. 

I 

BOSTON  AND  VICINITY 

Underwriters’  Agencies— The  joint  legisla¬ 
tive  insurance  committee  held  an  important 
hearing  last  week  relative  to  underwriters’ 
agencies.  This  bill,  which  seeks  to  bar  under¬ 
writers’  agencies  from  Massachusetts,  was  in¬ 
troduced  by  J.  J.  E.  Rothery.  Piquancy  was 
lent  to  his  brief,  in  that  it  was  he  who  sought 
to  have  for  underwriters’  agencies  representa¬ 
tion  in  the  Boston  Board,  which  was  denied. 
Supporting  Mr.  Rothery  were  two  lawyers,  who 
studied  the  case  with  more  vehemence  than 
i  discretion.  A  whole  day  was  taken  up  in 
discussing  the  perennial  bill,  which  seeks  to 
'  separate  the  investment  from  the  insurance 
features  of  endowment  policies. 

W.  F.  Dooley  Resigns. — W.  F.  Dooley,  spe¬ 
cial  agent  of  the  St.  Paul  Fire  and  Marine  of 
St.  Paul,  has  resigned,  to  become  special  agent 
1  for  the  Fidelity  Underwriters  for  Massachu- 
i  setts,  Rhode  Island  and  Connecticut. 


The  Rossi  a  Insurance  Company 

The  annual  statement  of  the  United  States 
branch  of  the  Rossia  Insurance  Company  of  St. 
Petersburg  is  a  striking  evidence  of  the  sub¬ 
stantial  strength  of  this  well-known  company. 
On  December  31,  1912,  its  assets  amounted  to 
$5,590,006 — an  increase  of  $1,200,000  over  the  pre¬ 
vious  year.  The  surplus  was  $1,193,790,  show¬ 
ing  a  growth  of  nearly  $500,000.  The  amount  of 
insurance  in  force  now  aggregates  $545,372,914. 
On  account  of  its  financial  stability  and  efficient 
and  conservative  management  the  Rossia  has 
built  for  itself  a  reputation  excelled  by  that  of 
no  other  fire  reinsurance  company  entered  in  this 
country. 
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MIDDLE  WEST  EIRE  PLANS 
MERGER 


Will  Exchange  Stock  for  that  of  Twin 
City  Fire 


HEADQUARTERS  WILL  BE  MINNEAPOLIS 


Deal  Completes  Sale  of  Stock  of  Latter  Company, 
which  was  in  Process  of  Organization 

The  Middle  West  Fire  of  Valley  City,  N.  D., 
will  merge  with  the  Twin  City  Fire  of  Minne¬ 
apolis,  now  in  process  of  organization,  and  the 
$100,000  capital  stock  of  the  former  company  will 
be  exchanged  for  an  equal  amount  of  stock  in 
the  Twin  City,  which  is  being  sold  at  $200  a 
share.  This  action  was  decided  upon  at  a  meet¬ 
ing  of  the  stockholders  of  the  Middle  West  Fire 
held  last  week.  The  deal  completes  the  sale 
of  stock  of  the  Twin  City,  and  it  will  apply  for 
a  license  as  soon  as  the  remaining  outstand¬ 
ing  notes  for  the  purchase  of  stock  are  paid,  so 
as  to  begin  business  with  a  capital  of  $500,000 
and  a  surplus  of  more  than  $300,000. 

The  merger  has  been  approved  by  both  the 
North  Dakota  and  Minnesota  Insurance  Depart¬ 
ments.  The  Middle  West  Fire  has  been  doing 
well  in  its  home  State,  but  has  been  handicapped 
in  its  endeavors  to  branch  outside  owing  to  its 
small-town  location,  and  the  establishment  of 
headquarters  at  Minneapolis  will  give  it  a 
greater  opportunity.  W.  A.  Gordon,  who  has 
been  secretary  and  manager  of  the  Middle  West 
Fire,  will  be  made  secretary  of  the  Twin  City 
Fire.  George  A.  Mowry,  former  Minnesota 
State  agent  for  the  German- American  of  New 
York,  is  the  president  and  organizer  of  this  com¬ 
pany.  The  annual  statement  of  the  Middle  West 
shows  assets  of  $346,916,  an  increase  during  the 
year  of  $28,437,  and  the  surplus  to  policyholders 
is  $262,576,  a  gain  of  $14,433.  The  loss  ratio  for 
1912  was  57  per  cent,  with  an  expense  ratio  of 
35  per  cent. 


Bill  to  Abolish  Underwriters  of  the  Pacific 
A  bill  to  abolish  the  Board  of  Fire  Under¬ 
writers  of  the  Pacific  and  to  establish  a  State 
rating  bureau  to  be  controlled  by  the  Commis¬ 
sioner  has  been  introduced  in  the  California 
Legislature.  The  bill,  which  was  prepared  by 
Commissioner  E.  C.  Cooper,  is  similar  to  the 
measure  adopted  by  the  State  of  Washington. 


Balkan  National 

The  excellent  reinsurance  treaties  consum¬ 
mated  by  the  United  States  branch  of  the  Balkan 
National  of  Sofia,  Bulgaria,  are  evidenced  by  the 
company's  statement  for  the  year  ending  De¬ 
cember  31,  1912.  The  assets  of  this  department 
on  that  date  were  $1,539,127  against  liabilities  of 
$1,103,506,  leaving  surplus  to  policyholders 
amounting  to  $435,621.  All  these  items  show 
substantial  increases  over  the  preceding  year 
and  indicate  that  the  Balkan  Nationals  Ameii- 
can  branch  transacted  a  very  satisfactory  busi¬ 
ness  during  1912.  The  parent  company  in  Bul¬ 
garia  is  one  of  the  substantial  continental  con¬ 
cerns.  Since  the  year  of  its  organization  (1896) 
it  has  experien  d  steady  growth,  at  the  close  of 
1911  having  assets  of  upwards  of  $4,500,000.  It 
writes  fire,  marine,  life  and  accident  insurance 


at  home,  but  transacts  fire  reinsurance  exclu¬ 
sively  in  this  country,  and  is  represented  by 
William  C.  Scheide  &  Co.,  managers,  at  Hart¬ 
ford,  Conn. 


Company  Fire  Insurance  in  Russia 

Under  the  title  “Company  Fire  Insurance  in 
Russia,  1827-1910,”  appears  the  first  account  of 
the  vast  and  complicated  subject  of  fire  insur¬ 
ance  in  the  Russian  Empire  that  has  ever  ap¬ 
peared  printed  in  English.  It  was  published  in 
Russian  by  the  Tariff  Committee  of  Russian  In¬ 
surance  Companies,  and  translated  from  the 
Russian  by  E.  Dobson.  The  book  is  copiously 
illustrated  by  means  of  colored  diagrams,  pre¬ 
senting  in  graphic  form  various  salient  feature* 
of  the  business,  and  in  addition  to  the  class  of 
information  which  is  obtainable  as  to  insurance 
companies  in  this  country  it  presents  diagrams 
and  tabulations  relating  to  the  experience  with 
numerous  different  classes  of  property.  Matters 
relating  to  the  distribution  of  business  by  geo¬ 
graphical  divisions  are  illustrated  by  means  of 
colored  maps.  Altogether,  the  work  is  a  very 
exhaustive  one  and  presents  a  bird’s-eye  view 
of  the  business  of  fire  insurance  during  a  period 
of  over  eighty  years  in  a  way  which  is  unusu¬ 
ally  impressive. 


Bill  for  State  Rate  Supervision 

Commissioner  McMasters  of  the  South  Caro¬ 
lina  Insurance  Department  has  prepared  a  bill 
which  provides  for  placing  the  State  rating  su¬ 
pervision  in  his  hands,  and  was  drawn  with  the 
intention  of  driving  the  South-Eastern  Under¬ 
writers  Association  from  that  State.  The  bill 
is  understood  to  be  very  crudely  prepared,  and 
will  unintentionally  play  directly  into  the  hands 
of  the  big  companies  and  greatly  hamper  the 
local  corporations  and  small  ones. 

The  local  companies  are  fighting  hard  and  rea¬ 
lize  they  have  a  diflicult  proposition  with  the 
handicap  of  prejudice  aroused  against  the  for¬ 
eign  companies  by  those  who  think  they  can 
reduce  rates  horizontally  by  the  stroke  of  a 
pen.  None  of  the  local  companies  are  members 
of  the  South-Eastern  Underwriters  Association, 
which  on  the  surface  seems  quite  indifferent  to 
the  situation.  Several  years  ago  the  association 
was  legislated  out  of  the  State,  and  soon  after 
it  was  found  that  insurance  conditions  did  not 
improve,  so  they  let  them  come  back  by  special 
enactment.  It  is  not  expected  that  the  legis¬ 
lature  will  give  the  Insurance  Commissioner 
the  power  all  of  his  bills  ask,  nor  that  the 
Governor  wants  the  rate-making  authority  so 
vested. 


Edward  Meinel  Makes  Change 

A  change  is  announced  in  the  agency  firm  of 
Fred  S.  James  &  Co.  of  New  York.  Edward 
Meinel,  the  New  York  partner,  is  to  retire  from 
the  firm  and  become  associated  with  the  man¬ 
agement  of  the  United  States  branch  of  the 
Salamandra  Insurance  Company  of  St.  Peters¬ 
burg.  Geo.  W.  Blossom,  of  the  Chicago  office 
of  Fred  S.  James  &  Co.,  will  take  charge  of  the 
New  York  office.  The  management  of  the 
Salamandra  will  be  conducted  under  the  cor¬ 
porate  name  of  “Meinel  &  Wemple,  Inc.”  Mr. 
Meinel  will  be  its  president.  Mr.  Wemple,  who 
has  been  associated  with  Mr.  Willcox  in  the 
management  of  the  company  for  the  past  four¬ 
teen  years,  will  be  secretary  and  treasurer  of 
the  new  corporation. 
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ANTI-TRUST  LAW  VIOLATED 
IS  CHARGE 


Suits  Filed  Against  Underwriters’  Club 
Members  at  Cincinnati 


FIFTY-THREE  AGENTS  NAMED 


Combine  to  Control  Business  at  Rates  Fixed  by 
Fire  Prevention  Bureau  is  Alleged 

CLEVELAND,  February  8. — Daniel  W.  Sayre, 
an  independent  agent,  has  brought  suit  against 
George  W.  Cleveland,  operating  the  Cincinnati 
Fire  Prevention  Bureau,  and  fifty-three  Cincin¬ 
nati  agents,  members  of  the  Cincinnati  Fire 
Underwriters  Club,  for  damages  in  the  sum  of 
$20,000  on  the  ground  that  because  these  agents 
would  not  do  business  with  him  his  income  has 
been  gradually  reduced  from  $3000  per  year  to 
$1000,  and  that  he  lost  one  of  the  companies  he 
represented  through  their  influence.  He  charges 
that  they  combined  to  control  the  insurance 
business  of  the  city  at  rates  fixed  by  the  Cin¬ 
cinnati  Fire  Prevention  Bureau,  and  that  this  is 
a  violation  of  the  anti-trust  law.  Plaintiff  gives 
a  very  full  history  of  his  troubles  and  his  in¬ 
ability  to  accept  large  risks  because  he  could  not 
place  the  business.  He  asks  for  an  injunction 
to  prevent  the  continuance  of  the  organization 
of  agents.  Following  are  the  defendants: 

John  F.  Ankenbauer;  M.  L.  Alexander  &  Co.; 
K.  &  F.  Benndorf  &  Co.;  F.  J.  Blain  &  Co.;  Carey 
&  Zimmerman;  E.  T.  Clemmons  Sons;  E.  O. 
Fitch;  Cloud  &  Cox;  B.  F.  Coan;  J.  M.  DeCamp; 
Joseph  T.  Dillhoff  &  Co.;  X.  B.  Drexillius  & 
Co.;  W.  H.  Ellis;  H.  F.  Finke;  C.  O.  Gansel  & 
Co.;  Gray,  Dolle  &  Latta;  Guntrum  &  Meyers; 
Gunther,  Plummer  &  Wuest;  Harkness  &  Wirth- 
wine;  John  Heckel  &  Sons;  Heister,  Huntington 
&  Co.;  W.  S.  Hukill,  Jr.;  Jones,  Montgomery  & 
Haas;  Roger  H.  Kemper;  William  Klappert  & 
Co.;  Klick  &  Burnett;  Karl  Kleve  &  Co.;  Laws 
Insurance  Agency;  Leiding  Insurance  Agency; 
Magley,  Strachley  &  Co.;  F.  F.  Murray;  B.  D. 
Meyer;  G.  W.  Neare;  Gibbs  &  Co.;  G.  Gordon 
Neff  &  Co.;  John  A.  Pentland  &  Co.;  Philman 
Agency;  Frederick  Rauh  &  Co.;  C.  C.  Rothier 
&  Co.;  Rothier  &  Benus;  C.  F.  Runck  &  Co.; 
John  F.  Runck;  E.  A.  Sarran;  A.  W.  Schell  & 
Co.;  Lee  Schottenfels ;  Sears  Insurance  Agency; 
E.  E.  Shipley,  Sprague  &  Diggs;  Simon  Sturm; 
E.  F.  Weiss;  A.  R.  Witham  Agency;  J.  Gano 
Wright  &  Co.;  J.  C.  Sherlock  &  George  W. 
Cleveland. 

Mrs.  Minnie  Foster,  lessee  of  the  Blymyer 
building,  brought  suit  against  the  same  persons 
and  on  practically  the  same  charges  for  $21,356 
damages.  She  claims  that  she  had  made  a  con¬ 
tract  with  an  agent  to  write  $76,500  on  the  build¬ 
ing  at  $12  per  $1000,  but  that  he  was  able  to 
place  but  $20,000,  because  the  other  agents  would 
not  do  business  with  him  and  he  could  not  se¬ 
cure  the  balance.  She  was  compelled,  therefore, 
to  place  the  remaining  $56,500  with  other  agents 
at  the  rate  which  the  Fire  Prevention  Bureau 
had  made,  $24  per  $1000.  In  his  suit  Sayre  states 
that  he  could  not  carry  out  his  contract  to  write 
this  building,  so  the  connection  between  the  two 
suits  is  clear.  Mrs.  Foster  estimated  her  actual 
damage  at  $10,678,  but  because  the  Valintine 
anti-trust  laws  provide  a  punishment  by  dou¬ 
bling  the  damages  she  has  asked  for  just  twice 
that  amount. 


Southern  National  Reinsures  in  German 

The  Southern  National  of  San  Antonio,  Texas, 
has  reinsured  all  its  outstanding  risks  in  the 
German  Fire  of  Peoria,  Ill.,  and  the  company 
will  go  into  liquidation.  J.  G.  Hornberger,  presi¬ 
dent  of  the  Southern  National,  has  been  ap¬ 
pointed  general  agent  of  the  German,  and  will 
take  over  the  agency  of  the  old  company.  He 
will  also  be  general  agent  in  Texas  for  the 
Hamburg-Bremen.  The  stockholders  of  the 
Southern  National  will  receive  from  $105  to  $110 
per  share,  according  to  the  estimate.  The  com¬ 
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pany  was  incorporated  in  July,  1905,  with  $200,- 
000  authorized  capital.  Business  was  begun  in 
March,  1906,  with  $100,000  capital  and  $50,000  sur¬ 
plus,  all  fully  paid.  In  1909  $15,000  additional 
capital  and  $7500  surplus  was  paid  in;  in  1910 
$5000  capital  and  $2500  surplus,  and  in  1911  $3150 
capital  and  $1575  surplus.  In  1909  it  reinsured 
all  its  Texas  and  Utah  risks,  and  while  at  one 
time  it  operated  in  eleven  States,  withdrew  from 
all  but  four  of  them.  In  1911  its  total  income 
was  $102,219;  disbursements,  $106,618;  decrease 
in  surplus,  $6971. 


Stuyvesant  Insurance  Company 

In  these  days  of  high-pressure  methods,  mush¬ 
room  company  growths  and  unwarranted  attacks 
on  the  fire  insurance  business,  it  is  refreshing 
at  times  to  contemplate  the  records  of  substan¬ 
tial  solidity  brought  out  in  the  annual  state¬ 
ments  of  companies  whose  histories  run  back  to 
the  early  days  of  the  preceding  generation.  The 
old  Stuyvesant  of  New  York  is  one  of  these.  It 
can  point  to  a  record  of  reliability  extending 
back  to  the  middle  of  the  last  century  and  its 
assets,  which  on  December  31,  1912,  amounted 
to  $1,436,869,  consist  almost  entirely  of  the  high¬ 
est  grade  of  securities  and  cash.  Little  over 
one-half  of  this  amount  appears  in  the  liability 
column  and  the  surplus  to  policyholders  was 
$669,704.  The  officers  of  this  company — A.  R. 
Pierson,  president,  and  C.  A,  Garthwaite,  secre¬ 
tary— are  to  be  congratulated  on  the  excellent 
record  made  during  the  past  year. 


WESTERN  AGENTS  WIN 

Mid-Year  Conference  of  National  Associa¬ 
tion  of  Local  Agents  to  be  held  at 
Chicago 

As  a  result  of  a  canvass  of  the  members  of 
the  mid-year  conference  of  the  National  Asso¬ 
ciation  of  Local  Fire  Insurance  Agents,  con¬ 
ducted  by  Chairman  Hildreth  of  the  executive 
committee,  to  settle  the  friendly  contest  be¬ 
tween  the  East  and  the  West  as  to  the  time  and 
place  of  the  conference,  the  Western  men  won 
out  and  the  executive  committee  has  decided  to 
hold  the  conference  in  Chicago  in  April.  The 
replies  received  by  the  committee  were  indica¬ 
tive  of  a  very  keen  interest  in  all  sections  in 
the  meetings  of  the  association.  The  Eastern 
men  were  very  anxious  to  have  the  meeting  in 
New  York,  as  first  suggested  at  the  time  of  the 
New  England  “round-up.”  A  large  vote  was  re¬ 
corded  and  the  returns  indicated  an  almost 
equal  division  of  preference  with  a  slight  ma¬ 
jority  in  favor  of  Chicago.  The  exact  date  has 
not  been  decided  upon. 


To  Enlarge  Laboratories 

The  Underwriters  Laboratories  have  secured 
10,000  square  feet  of  additional  land  adjoining 
its  holdings  on  East  Ohio  street  at  Chicago, 
and  plans  to  extend  its  present  buildings  to 
provide  additional  space  for  hydraulic  and  chem¬ 
ical  laboratories  and  offices.  This  follows  the 
recent  completion  of  a  special  building  for  tests 
of  structural  methods  and  materials,  and  will 
give  the  institution  a  total  ground  area  of  26,- 
600  square  feet,  a  total  floor  area  in  buildings 
of  45,000  square  feet,  and  a  yard  space  of  9,000 
square  feet.  The  year  1912  showed  an  increase 
of  50  per  cent  over  1911  in  the  volume  of  busi¬ 
ness  handled.  When  the  present  extension  is 
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completed  the  plant  will  represent  an  expendi¬ 
ture  of  $175,000,  this  amount  having  been  con¬ 
tributed  by  the  stock  fire  insurance  companies. 


Foreign  Companies’  Hearing  Postponed 

The  hearing  on  the  ten  per  cent  limitation  in 
Michigan,  which  was  scheduled  for  last  Thurs¬ 
day,  has  been  postponed  and  no  date  has  been 
set.  Deputy  Commissioner  Orr  of  the  Michigan 
Insurance  Department,  has  stated  that  the  De¬ 
partment  will  co-operate  with  the  companies  in 
adjusting  their  funds  to  comply  with  the  re¬ 
quirements  of  the  law.  Judge  Thomas  Bates  of 
Chicago  has  been  retained  to  represent  the  com¬ 
panies  and  has  succeeded  in  reaching  an  agree¬ 
ment  with  the  Department,  but  the  details  are 
withheld.  The  ten  per  cent  limitation  involves 
seventeen  foreign  fire  companies  which  were 
cited  to  appear  and  show  cause  why  their  li¬ 
censes  should  be  renewed. 


Celebration  for  Fred  S.  James 

Fred  S.  James,  Western  manager  of  the  Na¬ 
tional  of  Hartford,  was  presented  with  a  hand¬ 
some  gold  watch  by  the  field  men  under  him  at 
a  banquet  given  in  celebration  of  having  com¬ 
pleted  twenty-five  years  in  the  service  of  that 
company.  The  presentation  speech  was  made  by 
State  Agent  Gardiner  of  Kansas.  Judge  Nichols, 
president  of  the  company,  presented  each  lady 
present  with  a  well-filled  sewing  case,  and  each 
of  the  field  men  was  given  a  collapsible  silver 
drinking  cup  in  a  leather  case. 


United  American  Elects  Officers 

J.  C.  W.  Beckham,  former  Governor  of  Ken¬ 
tucky,  declined  to  stand  for  re-election  as  presi¬ 
dent  of  the  United  American  Fire  of  Frankfort, 
Ky.,  and  the  Hon.  H.  M.  Froman  was  elected  to 
succeed  him.  The  other  officers  elected  were: 
Holmes  Cummins,  secretary  and  general  man¬ 
ager,  and  John  A.  Brislan,  treasurer.  Mr. 
Beckham  gave  as  his  reason  for  his  action  that 
other  duties  would  occupy  his  time.  The  com¬ 
pany  expects  to  begin  business  immediately,  it 
having  been  granted  a  Kentucky  license.  It  has 
also  been  granted  a  renewal  of  its  license  in 
Tennessee. 


Reinsures  Oklahoma  Automobile  Risks 

Announcement  has  been  made  that  the  West¬ 
ern  department  of  the  Queen  of  New  York  has 
reinsured  the  automobile  business  of  the  Com¬ 
mercial  Union  and  the  Palatine  of  London,  in 
Oklahoma.  The  Insurance  Agency  Company  of 
Oklahoma  City  has  been  appointed  its  agents 
for  that  line. 


United  Firemens  Insurance  Company 

A  gain  in  business  is  made  manifest  by  the 
annual  statement  for  1912  of  the  United  Fire¬ 
mens  Insurance  Company  of  Philadelphia.  Its 
assets  now  amount  to  $1,801,646,  indicating  a 
gain  of  $26,533,  while  its  net  surplus  is  $187,733. 
The  latter  item  shows  a  decrease  of  $32,410,  due 
to  a  reduction  in  market  values  of  $12,792  and 
an  increase  in  reserve  of  $64,396.  The  capital 
stock  is  $400,000,  so  that  there  can  be  no  question 
as  to  the  financial  condition  of  the  company. 
After  paying  all  expenses  and  an  eight  per  cent 
dividend  on  its  stock  the  company  saved  from 
its  income  $34,185.  Recently  the  United  Fire¬ 
mens  moved  from  its  old  location  at  419  Wal- 
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nut  street  to  the  Insurance  Exchange,  Third  and 
Walnut  streets.  The  officers  of  the  company 
are-  Robert  B.  Beath,  president;  Louis  S. 
Amonson,  vice-president;  Henry  A.  Knabe,  sec¬ 
retary;  Wm.  G.  Wihle,  assistant  secretary,  and 
J.  Hector  McNeal,  counsel. 


Bill  to  Increase  Capital  of  Hartford  Fire 
A  hill  has  been  introduced  in  the  Connecticut 
Legislature  providing  for  an  increase  in  the  cap¬ 
ital  of  the  Hartford  Fire  of  Hartford  upward  to 
$10,000,000.  The  bill  was  referred  by  the  Senate 
to  the  Insurance  Committee.  In  the  House  of 
that  State  a  bill  has  been  offered  amending  the 
charter  of  the  Standard  Fire  of  Hartford  to  au¬ 
thorize  the  company  to  insure  against  loss  by 
wind  hail  storms,  sprinkler  leakage,  explosions, 
whether  fire  or  not  and  also  to  insure  automo¬ 
biles. 


Upholds  Surplus  Fire  Insurance 

The  court  of  appeals  at  Albany  has  upheld  the 
legality  of  a  contract  for  “surplus  fire  insur¬ 
ance”  made  by  an  Iowa  company  not  authorized 
to  operate  in  New  York  State.  The  court  de¬ 
cided  against  the  appeal  of  the  Commonwealth 
Fire  of  Ottumwa,  Iowa,  from  a  judgment  of  the 
lower  courts  awarding  Abram  Frieland  $1000  as 
assignee  of  the  Excelsior  Pad  Company  of  New 


Western  Sprinklered  Risk  Meeting 

The  Western  Sprinklered  Risk  Association, 
which  is  confined  to  membership  of  the  Western 
Insurance  Bureau  companies,  held  its  annual 
meeting  last  week.  The  reports  showed  a  lower 
loss  ratio  and  a  premium  income  practically 
double  that  of  1911,  with  a  consequent  reduction 
in  operating  expenses.  The  Ohio  Farmers  of  Le 
Roy  was  admitted,  bringing  the  membership  to 
a  total  of  twenty-six  companies.  Officers  were 
elected  as  follows:  A.  D.  Baker,  Michigan  Com¬ 
mercial  of  Lansing,  president;  Walter  D.  Will¬ 
iams,  vice-president;  Fred  A.  Rye,  secretary  and 
manager,  and  E.  G.  Halle,  treasurer. 


Pennsylvania  Standard  Policy  Bill 

A  bill  has  about  been  completed  by  Fire  Mar¬ 
shal  Joseph  L.  Baldwin  of  Pennsylvania,  requir¬ 
ing  the  standardization  of  fire  policies  along  the 
f  lines  of  the  act  of  1911  providing  standard  life 
policies.  Mr.  Baldwin  says  that  all  application 
blanks  for  policies  should  be  the  same  and  each 
applicant  be  compelled  to  set  forth  previous  in¬ 
surance  experience,  including  an  estimate  of 
value,  the  whole  to  be  sworn  in. 


Insurance  Bills  Introduced 

ALBANY,  February  11. — The  chairman  of  the 
Senate  and  Assembly  Committee  on  Insurance 
has  introduced  bills  prepared  by  Superintendent 
Emmet  of  the  New  York  Insurance  Department 

as  follows;  ,  _  , 

Bill  No.  2.  Amending  the  Penal  Code,  Sec¬ 
tions  222  and  223.  By  making  a  person  who 
willfully  burns  or  sets  on  fire  a  vessel,  car  or 
other  vehicle,  or  a  building,  structure  or  other 
erection  which  is  at  the  time  insured  against 
loss  or  damage  by  fire,  with  intent  to  prejudice 
or  defraud  the  insurer  thereof,  guilty  of  arson  in 
the  second  degree,  instead  of  in  the  third  de¬ 
gree  as  classified  by  the  existing  statute. 

Bill  No.  3.  Amending  the  Printing  Law.  bec- 
tion  11.  Extra  Copies  of  Messages  and  Reports. 
By  requiring  that  2000  copies  of  the  report  of 
the  Superintendent  of  Insurance  shall  be  printed 


for  the  use  of  the  Department,  the  number  called 
for  in  the  present  law  being  4000. 

Bill  No.  4.  Section  121.  Standard  Fire  Insur¬ 
ance  Policy  to  be  Prescribed  and  Used.  This 
section  has  been  amended  in  two  particulars: 

1.  Providing  that  the  New  York  Board  of  Fire 
Underwriters  may  submit  to  the  Superintendent 
of  Insurance  additional  rider  provisions  which, 
if  approved  by  him,  shall  become  additional 
riders  to  be  used  in  connection  with  the  standard 
fire  policy. 

2.  Requiring  that  every  fire  insurance  policy 
issued  after  June  30,  1913,  shall  have  attached 
thereto  a  notice  or  indorsement  which  provides 
that  in  the  event  of  the  disagreement  of  ap¬ 
praisers  selected  by  the  company  and  assured  re¬ 
garding  the  selection  of  an  umpire,  it  shall  be 
lawful  for  either  the  insured  or  the  company  to 
apply  to  the  courts  for  the  appointment  of  a 
competent  and  disinterested  umpire,  whose  acts 
shall  be  binding  upon  both  the  insured  and  the 
company  to  the  same  extent  as  though  such 
umpire  had  been  selected  in  the  manner  origi¬ 
nally  provided. 

Assemblyman  Phillips  of  Rochester  has  intro¬ 
duced  a  bill  in  the  legislature  amending  the  laws 
of  1891  (Chapter  134),  which  incorporated  the 
Church  Insurance  Association  of  the  State  of 
New  York.  Among  other  provisions  the  bill 
strikes  out  the  restriction  confining  membership 
to  certain  religious  societies;  includes  ministers, 
clergymen,  preachers,  ordained  or  duly  licensed, 
active  or  retired,  and  their  wives  or  widows, 
and  such  other  members  of  religious  societies 
as  may  desire  insurance  of  dwelling  houses  and 
their  contents  only,  located  wholly  within  the 
State  of  New  York,  among  those  entitled  to 
membership;  includes  damages  by  wind  storms 
among  the  risks  assumed;  provides  for  the  in¬ 
surance  of  property  located  in  New  York  State, 
outside  of  New  York  city,  and  property  within 
the  boundaries  of  any  conference,  synod;  dio¬ 
cese,  ecclesiastical  association  or  other  religious 
body  in  the  State,  the  jurisdiction  of  which  ex¬ 
tends  into  territory  adjoining  the  State,  upon 
written  application  made  at  its  principal  office 
in  Rochester;  increases  the  number  of  direc¬ 
tors  from  fifteen  to  twenty-five;  limits  risks  on 
dwelling  houses  to  $5000,  and  provides  that  other 
risks  above  $5000  shall  be  reinsured  so  that  the 
net  risk  shall  not  exceed  $5000. 

BILLS  PASSED. 

The  Senate  has  passed  the  following  Depart¬ 
mental  bills  introduced  by  Senator  Ramsperger: 
In  relation  to  corporate  names;  in  relation  to 
the  revocation  of  the  certificate  of  authority  of 
a  foreign  insurance  corporation;  repealing  the 
act  to  provide  the  minimum  capital  stock  re¬ 
quired  for  the  organization  of  fire  or  marine  in¬ 
surance  corporations;  in  relation  to  rate-mak¬ 
ing  associations;  in  relation  to  organizations 
for  assisting  underwriters  in  insurance  business 
generally;  in  relation  to  organizations  aiding 
in  establishing  insurance  rates. 


Withdraw  Oregon  Code  Revision 

SALEM,  February  8.— The  Insurance  Code  of 
Oregon  will  not  be  revised  at  the  present  ses¬ 
sion  of  the  State  Legislature.  The  bill  intro¬ 
duced  two  weeks  ago  for  the  complete  revision 
of  the  insurance  laws  of  the  State  has  been  with¬ 
drawn.  The  reason  given  for  the  withdrawal 
was  the  strength  of  the  lobbyists  against  the 
measure.  Senator  Hollis,  who  introduced  the 
bill,  declared  that  to  pass  it  would  be  an  im¬ 
possibility.  The  decision  to  withdraw  was 
reached  after  a  general  conference  at  which  all 
members  of  the  commission,  which  was  ap¬ 
pointed  by  the  Governor  to  revise  it,  were 
present,  as  well  as  numerous  other  persons  in¬ 
terested  in  the  bill. 


Iowa  Mutuals  Want  Protection 

DES  MOINES,  February  8. — The  mutuals  are 
active  in  Iowa  for  a  bill  prohibiting  the  giving 
of  rebates  and  forbidding  discrimination  in  the 
writing  of  fire  insurance.  Petitions  are  reach¬ 
ing  the  Iowa  Legislature  from  this  source  ask¬ 
ing  for  relief  from  present  conditions.  The  nrst 
of  these  came  from  the  Farmers  Mutual  Insur¬ 
ance  Association  of  Shelby  County.  It  was  in¬ 
troduced  in  the  Iowa  Senate  by  Senator  Smith. 
Since  then  others  have  followed  the  sentiment 
for  a  measure  of  this  sort  in  Iowa  is  stronger 
than  ever  before. 


ASKS  INSURANCE  PROBERS 
FOR  JUSTICE 


Attorney  Makes  Appeal  for  Washington 
Fire  Companies 


DEFENDS  COMMISSION  PAID  PROMOTERS 


Declares  Adverse  Criticism  From  Committee  Would 
Work  Injustice  When  the  Annual  Report 
is  Published 

The  arguments  in  behalf  of  the  First  National 
and  the  Commercial  Fire  of  Washington,  before 
the  Congressional  investigating  committee, 
were  made  at  Washington  on  Wednesday  of  last 
week.  Charles  F.  Carusi,  attorney  for  the  two 
companies,  was  the  speaker.  He  defended  the 
7%  per  cent  which  the  First  National  paid  to 
Tuttle,  Wightman  &  Dudley  for  selling  the 
stock,  and  declared  that  it  was  not  too  great 
a  percentage  considering  the  remarkable  work 
done.  He  pointed  out  that  the  First  National 
was  organized  through  the  use  of  the  mails,  and 
that  it  was  the  first  large  company  to  be  suc¬ 
cessful  in  this  scheme  of  organization.  He 
further  stated  that  other  companies  organized 
have  paid  from  20  to  35  per  cent  as  the  cost  of 
their  organization  and  subscription. 

Mr.  Carusi  referred  to  the  literature  so  se¬ 
verely  criticised  by  Alfred  M.  Best.  The  attor¬ 
ney  said  it  had  a  strong  vein  of  optimism,  and 
that  the  statements  reflected  the  optimism  of 
the  men  in  the  company.  Mr.  Best  was  ar¬ 
raigned  in  a  scathing  manner,  and  taking  up  the 
literature  question  he  said:  “Business  could  not 
be  done  if  advertisements  had  to  be  written 
with  the  gloom  of  obituary  notices,  and  if  all 
advertisements  had  to  start  out  with  a  warning 
to  the  public.”  The  only  criticism,  he  said,  that 
could  possibly  be  made  against  the  First  Na¬ 
tional  is  that  there  might  be  a  question  as  to 
whether  it  is  better  to  have  home  office  man¬ 
agement  or  a  general  agency  management.  He 
went  on  to  say  that  the  general  agency  plan 
has  the  advantage  of  throwing  the  risk  in  the 
early  years  on  the  agents. 

Mr.  Carusi  told  the  committee  to  bear  in  mind 
that  the  annual  report  of  the  companies,  which 
will  be  made  shortly,  would  be  seized  upon  by 
rival  insurance  companies  and  any  criticism 
would  be  used  as  a  weapon  to  club  the  First 
National  or  the  Commercial  Fire.  He  then 
said:  “The  House  of  Representatives  cannot 
delegate  to  this  committee  any  power  which  it 
does  not  possess  itself.  It  cannot  investigate 
the  internal  management  of  an  insurance  com¬ 
pany  and  cannot  delegate  any  such  power  to  a 
committee.” 


Munich  Reinsurance  Company 

A  characteristically  strong  statement  is  put 
forth  by  the  United  States  branch  of  the  Munich 
Reinsurance  Company,  showing  its  financial 
standing  as  of  the  close  of  1912.  Based  on  the 
market  value  of  securities  on  December  31  last, 
the  assets  held  by  the  United  States  branch 
amount  to  $6,371,344,  indicating  a  gain  of  nearly 
$400,000  for  the  year,  while  the  surplus  on 
policyholders’  account  is  $1,693,401,  showing  a 
most  ample  margin  of  safety.  The  branch 
showed  the  expected  degree  of  progress  during 
1912,  as  shown  by  an  increase  in  premium  in¬ 
come  of  nearly  $340,000,  the  net  premiums  writ¬ 
ten  being  $5,340,491.  The  policy  pursued  since 
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the  establishment  of  the  United  States  branch 
in  the  direction  of  careful  underwriting  and  eco¬ 
nomical  management  was  adhered  to  last  year, 
with  the  result  that  the  combined  loss  and  ex¬ 
pense  ratio  did  not  exceed  ninety  per  cent  of 
the  premium  income.  It  will  be  seen,  therefore, 
that  the  branch  showed  a  very  satisfactory 
margin  of  underwriting  profit.  In  the  various 
States  of  this  country,  where  the  Munich  is  en¬ 
tered,  it  writes  fire  reinsurance  lines  only,  al¬ 
though  abroad  it  writes  reinsurance  on  all  lines 
and  is  one  of  the  most  prominent  companies 
engaged  in  such  business.  The  head  office  of  the 
United  States  branch  is  now  located  at  Hart¬ 
ford,  Conn.,  and  is  under  the  direct  charge  of 
■Carl  Schreiner  as  United  States  manager.  He 
lias  worked  diligently  to  bring  the  business  up 
to  its  present  flourishing  condition  and  may  be 
expected  to  further  its  interests  in  every  pos¬ 
sible  way.  The  trustees  of  the  Munich  for  this 
country  are  among  the  best-known  financiers  of 
New  York  and  include  Walter  T.  Rosen  of 
Ladenburg,  Thalman  &  Co.,  Isaac  N.  Seligman 
of  J.  &  W.  Seligman  &  Co.,  and  Hermann 
Sielcken  of  Crossman  &  Sielcken. 


— The  current  number  of  Tile  Pacific  Underwriter 
gives  a  full  report  of  the  thirty-seventh  annual  meet¬ 
ing  of  the  Fire  Underwriters  Association  of  the 
Pacific.  A  portrait  group  of  the  organizers  of  the 
association  adds  special  interest  to  this  attractive 
issue. 

— The  Jefferson  Circuit  Court  at  Louisville,  Ky., 
was  affirmed  by  the  Court  of  Appeals  in  upholding  a 
fine  imposed  on  Stephen  French,  an  employee  of  the 
Southern  Adjustment  Bureau,  for  failure  to  pay  $125 
for  a  license  as  insurance  adjuster  for  the  year  1911. 
The  company  offered  to  take  out  an  adjuster’s  license, 
but  the  city  insisted  on  each  adjuster  in  its  employ 
being  licensed  individually. 


LIFE  INSURANCE 


MANHATTAN  LIFE  ELECTS  VICE- 
PRESIDENT 

John  F.  Roche  Accepts  the  Office 

At  a  meeting  of  the  board  of  directors  of  the 
Manhattan  Life  of  New  York  on  Tuesday,  Feb¬ 
ruary  11,  John  F.  Roche  was  elected  a  vice- 
president.  Mr.  Roche  was  added  to  the  board 
and  becomes  actively  identified  with  the  man¬ 
agement  as  vice-president  and  general  manager. 
For  the  past  few  years  he  has  been  doing  some 
splendid  work  as  a  consulting  actuary,  and  also 
in  connection  with  the  examination  of  insurance 
companies  in  behalf  of  a  number  of  Insurance 
Departments.  He  saw  service  at  one  time  with 
the  New  York  Life  in  its  actuarial  department 
at  the  home  office,  and  from  there  went  to  San 
Francisco  with  the  Pacific  Mutm.l  Life.  While 
working  with  that  company  as  vice-president 
and  actuary,  he  displayed  marked  ability  as  well 
as  a  degree  of  energy  which  affected  every 
branch  of  the  company.  This  fact  was  duly 
recognized  by  the  board  of  directors  at  the  time 
of  his  resignation,  when  they  passed  resolutions 
expressing  appreciation  for  the  good  work  he 
had  done,  which  had  resulted  in  marked  prog¬ 
ress  by  the  company  due  to  his  ability  and  ex¬ 
perience. 

In  his  connection  with  the  Manhattan  Life 
Mr.  Roche  will  undoubtedly  display  those  same 
qualities  which  have  made  his  work  a  success  in 
the  past. 
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WESTERN  COMPANIES 
EXAMINED 


Beneficial  and  Continental  of  Salt  Lake 
City  and  Occidental  of  x41bu- 
querque  Investigated 


FAVORABLE  CONDITIONS  SHOWN 


Some  Suggestions  Made  Regarding  Improvements 

in  Book-Keeping — All  Companies  Flourishing 

A  short  time  ago  an  examination  was  ordered 
by  the  examining  committee  of  the  National 
Convention  of  Insurance  Commissioners  of  the 
Beneficial  Life  and  the  Continental  Life  Insur¬ 
ance  and  Investment  Company,  both  of  Salt  Lake 
City.  The  examination  was  conducted  by  Con¬ 
sulting  Actuary  John  F.  Roche  of  New  York, 
who  has  now  made  his  report  to  the  Insurance 
Department  of  New  Mexico. 

The  report  on  the  Beneficial  Life  shows  that 
on  September  30  last  the  company  possessed  as¬ 
sets  of  $714,741,  and  a  surplus  to  policyholders 
of  $327,091.  During  the  year  the  company  in¬ 
creased  its  capital  by  an  additional  issue  of 
$100,000,  all  of  which  was  taken  by  the  old  stock¬ 
holders  at  par.  Some  suggestions  are  made 
relative  to  the  apportionment  of  .  surplus  or  de¬ 
ferred  dividend  contracts,  inasmuch  as  a  return 
of  the  surplus  apportioned  is  promised  in  the 
event  of  death  after  three  years.  Extra  re¬ 
serves  are  ordered  to  be  maintained  on  coupon 
and  four-benefit  policies,  as  the  net  premiums 
are  not  sufficient  to  provide  the  full  reserves. 
The  industrial  department  of  the  company, 
which  was  established  at  the  end  of  September, 
1912,  has  been  supported  from  the  surplus  and 
shows  a  deficit  of  $25,549.  The  examiner  holds 
that  this  department  should  be  supported  by  the 
stockholders,  and  not  from  the  surplus  belonging 
to  ordinary  policyholders.  If  this  is  not  done, 
he  holds  that  the  department  be  discontinued. 
A  low  mortality  rate  has  been  experienced  and 
the  company  is  managed  economically.  The  In¬ 
surance  Departments  of  Utah  and  Wyoming 
joined  with  New  Mexico  in  this  investigation. 

The  report  on  the  examination  of  the  Con¬ 
tinental  Life  Insurance  and  Investment  shows 
that  it  also  increased  its  capital  during  the 
year.  One  thousand  shares  of  stock  of  the  par 
value  of  $75  each  were  sold  for  $100,000,  result¬ 
ing  in  an  increase  of  capital  of  $75,000  and  an 
addition  to  the  surplus  of  $25,000.  At  the  date 
of  the  examination  the  company  showed  assets 
of  $1,069,390  and  a  surplus  on  policyholders’  ac¬ 
count  of  $382,380,  while  $55,870  had  been  set 
aside  to  the  credit  of  deferred  dividend  policies. 
Details  are  given  regarding  the  contracts  for¬ 
merly  in  force  with  subsidiary  companies,  all  of 
which  have  now  been  wound  up.  The  examiner 
says  that  the  management  should  be  compli¬ 
mented  for  the  manner  in  which  the  company 
has  been  brought  out  of  all  its  entanglements, 
and,  particularly,  for  the  good  showing  it  has 
been  able  to  make  in  this  examination.  The 
company’s  mortality  has  been  favorable,  its 
losses  are  paid  promptly  and  the  books  are  well 
kept.  The  Departments  joining  in  this  investi¬ 
gation  were  those  of  Idaho,  New  Mexico,  Utah 
and  Wyoming. 

The  Occidental  Life  of  Albuquerque,  N.  M., 
was  examined  as  of  December  31  last  by  the 
Insurance  Departments  of  New  Mexico  and 
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Kansas.  The  examiners  find  that  its  assets  on 
that  date  amounted  to  $403,526,  while  the  sur¬ 
plus  to  policyholders  was  $157,350— the  increase 
in  assets  for  the  year  being  $52,597.  A  sub¬ 
stantial  increase  was  shown  in  business,  both 
in  the  life  and  accident  departments.  The  ex¬ 
aminers  find  that  the  company’s  operating  ex¬ 
penses  show  a  distinct  decrease  in  comparison 
with  previous  years,  thus  proving  efficient  and 
economical  management. 


Hearings  on  Haas  Bill 

The  Senate  Insurance  Committee  of  Ohio  has 
arranged  for  several  public  hearings  on  the  Haas 
bill,  which  bars  life  and  accident  insurance  com¬ 
panies  from  engaging  in  employers’  liability 
business  and  prohibits  any  insurance  company 
from  issuing  policies  indemnifying  employers 
for  claims  arising  from  injury  or  death  resulting 
from  accidents  to  employees  on  account  of  in¬ 
jury  occasioned  by  the  willful  act  of  an  em¬ 
ployer  or  his  failure  to  comply  with  State  laws. 
Assistant  Attorney-General  Davis  explained  to 
the  committee  that  the  measure  was  drawn  to 
protect  home  companies  and  prevent  companies 
Trom  issuing  policies  which  are  not  provided  for 
in  the  Green  compulsory  workmen’s  compensa¬ 
tion  bill. 


F.  A.  Wallis  Back  in  Field 

F.  A.  Wallis,  formerly  supervisor  for  several 
Eastern  States  for  the  Home  Life  of  New  York, 
has  been  placed  in  charge  of  the  interests  of  the 
Fidelity  Mutual  Life  of  Philadelphia  for  Greater 
New  York  and  Long  Island,  with  headquarters 
in  the  Trinity  building,  New  York  city.  Mr. 
Wallis  retired  from  active  business  a  short  time 
ago  and  settled  on  a  farm  in  Kentucky,  but  was 
induced  to  re-enter  the  field.  He  was  at  one 
time  general  agent  for  Greater  New  York  for 
the  Home.  Prior  to  that  he  was  general  agent  in 
Kentucky  for  the  Northwestern  Mutual  Life  of 
Milwaukee. 


Ratify  “Blue  Sky  Law” 

The  model  bill  prepared  by  the  National  Con¬ 
vention  of  Insurance  Commissioners,  regulating 
the  promotion  of  companies  so  as  to  eliminate 
as  far  as  possible  the  evils  of  professional  high- 
pressure  stock  selling,  has  been  ratified.  It  will 
be  introduced  in  a  large  number  of  States, 
backed  by  the  Insurance  Departments. 


New  England  Mutual  Life 

By  writing  a  larger  amount  of  new  business 
and  making  a  greater  gain  in  insurance  in  force 
than  ever  before,  the  New  England  Mutual  Life 
in  1912  made  a  record  which  must  prove  highly 
gratifying  to  all  connected  with  that  old  insti¬ 
tution.  Over  $34,683,000  of  paid-for  business  was 
secured,  and  sixty-two  per  cent  of  that  amount, 
or  $21,431,850,  was  added  to  the  outstanding  busi¬ 
ness.  The  company  now  has  in  force  104,097 
policies  for  $254,249,583,  of  which  sixty-four  per 
cent  represents  whole  life  contracts,  twenty- 
four  per  cent  endowments  and  eleven  per  cent 
term. 

During  the  year  1912  the  company  collected  in 
premiums  $8,582,664,  a  gain  of  $735,829  over  the 
preceding  year,  while  its  total  income  amounted 
to  $11,354,684.  Policyholders  were  paid  $6,075,- 
022,  including  $3,082,362  for  death  claims  and 
$1,547,851  for  surplus  distribution.  The  total  as¬ 
sets  now  amount  to  $61,418,398,  while  the  surplus 
is  $4,088,810,  exclusive  of  some  $2,236,000  appor- 
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tioned  for  future  distribution.  The  company  is 
now  in  its  seventieth  year,  but  is  as  vigorous 
’  as  at  any  time  in  its  career  and  is  giving  the 
I  very  best  of  service  to  its  policyholders. 
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Michigan  Mutual  Life 

Real  and  substantial  progress  is  shown  in  the 
annual  statement  of  the  old  Michigan  Mutual 
Life  of  Detroit,  which  was  founded  in  1867,  and 
has  grown  into  one  of  the  large  and  solid  finan¬ 
cial  institutions  in  the  West.  Its  assets  now 
amount  to  $11,760,344,  while  its  surplus  fund  is 
$974,623.  The  company  is  operating  in  eighteen 
States  and  has  outstanding  insurance  in  force 
amounting  to  over  $51,000,000.  Last  year  this 
company  paid  in  death  claims  $552,000,  and  re¬ 
turned  to  its  living  policyholders  $942,000,  mak¬ 
ing  a  total  of  almost  $1,500,000  disbursed  to 
policyholders  in  one  year.  The  company  in¬ 
creased  its  insurance  in  force  in  1912  nearly 
$2,500,000,  and  made  large  gains  in  all  essential 
features  which  make  for  additional  strength  and 
solidity.  The  assets  of  the  Michigan  Mutual  are 
of  an  exceptionally  high  class,  producing  a  very 
satisfactory  rate  of  interest.  Its  policies  are 
fully  in  accord  with  statutory  requirements  and 
are  making  a  strong  appeal  to  those  who  desire 
absolute  protection  at  the  lowest  cost  consistent 
with  safety.  The  wise  and  conservative  man¬ 
agement  of  the  company  is  reflected  in  the  grati¬ 
fying  showing  disclosed  by  the  figures  of  its 
forty-fifth  annual  statement. 


American  Founders  Bond  Corporation 

There  has  recently  been  opened  in  New  York 
City  an  office  of  the  American  Founders  Bond 
Corporation,  which  is  organized  under  the  laws 
of  Virginia  with  a  capital  of  $350,000.  The 
company  proposes  to  deal  in  bonds,  stocks  and 
corporate  securities  generally.  Its  officers  are 
John  T.  Boone,  president;  John  T.  Boone,  Jr., 
vice-president;  A.  M.  Knox,  secretary  and  treas¬ 
urer,  and  Robert  L.  Allen,  general  manager. 
The  Messrs.  Boone  and  Mr.  Allen  were  con¬ 
nected  with  the  firm  of  Boone,  Simmons  &  Co.  of 
New  Orleans,  which  promoted  the  Pan-Ameri¬ 
can  Life  in  that  city,  in  connection  with  which 
they  placed  $15,000  of  stock  in  Central  America, 
and  in  addition  have  had  much  experience  in 
direct  life  insurance  work.  The  new  corporation 
is  in  position  to  aid  in  the  forming  of  trust  and 
insurance  companies,  to  act  as  their  fiscal 
agents  and  to  procure  proper  underwritings. 
Energetic  management  is  assured  by  the  repu¬ 
tation  of  the  officers  and  a  successful  career  is 
predicted  for  the  corporation. 


Citizens  National  Life 

In  presenting  the  annual  statement  of  the 
Citizens  National  Life  of  Anchorage,  Ky.,  for 
the  year  1912,  the  management  shows  that  in 
two  years  the  company  has  increased  its  assets 
by  $293,627,  and  its  insurance  in  force  by  $3,784,- 
650.  The  company  now  shows  admitted  assets 
of  $2,316,116,  against  which  there  are  liabilities 
of  $1,665,198,  leaving  a  surplus  on  policyholders’ 
account  of  $650,918.  The  total  insurance  out¬ 
standing  is  now  $21,436,318,  the  gain  for  last 
year  being  $2,131,668.  It  will  be  seen  that  the 
company  is  steadily  gaining  in  business  and 
financial  strength,  thereby  giving  satisfaction 
to  its  policyholders.  Under  the  management  of 
Charles  D.  Pearce  as  president  and  J.  Walter 
Peake,  secretary,  the  Citizens  National  is  mak¬ 
ing  a  name  for  itself  as  a  reliable  institution. 


MERGER  QUESTION  TO  GET 
FURTHER  HEARING 


Objections  to  Missouri  State  and 
Hartford  Life  Plans 


MEETING  AT  HARTFORD  FEBRUARY  1 


Commissioners  Make  Request  for  Data  Tending 
to  Verification  of  Assets  of  Companies 
Objections  to  the  merger  of  the  Missouri  State 
Life  of  St.  Louis  and  the  Hartford  Life  of  Hart¬ 
ford  have  been  raised,  and  a  further  hearing  of 
the  Commissioners  will  be  held  next  Monday  at 
Hartford.  Previous  hearings  were  given  on  Feb¬ 
ruary  1  and  on  Tuesday  of  last  week.  At  the 
hearing  last  week  Attorney  Walker  D.  Make¬ 
peace  of  Waterbury,  Conn.,  representing  Francis 
B.  Ellis,  an  assessment  policyholder,  made  a 
strong  objection  to  the  proposed  merger,  and 
later  prepared  an  injunction  against  the  officers 
of  the  Hartford  Life,  restraining  them  from 
signing  the  contract  should  the  Commissioners 
approve  it,  but  he  later  furnished  the  Com¬ 
missioners  with  a  statement  that  his  objection 
had  been  withdrawn.  The  Commissioners  have 
made  a  request  that  the  companies  furnish  in¬ 
formation  tending  to  a  verification  of  the  assets 
of  both  concerns. 


Columbus  Mutual  Life 

The  practice  of  the  closest  economy  in  the 
early  years  of  a  life  insurance  company  is  sure 
to  result  in  good  to  all  concerned.  Policyholders 
soon  learn  the  advantages  of  such  a  practice, 
as  its  results  are  speedily  reflected  in  a  reduc¬ 
tion  of  the  premiums  by  way  of  surplus  returns. 
In  this  connection  the  record  made  by  the  Co¬ 
lumbus  Mutual  Life  of  Columbus,  Ohio,  is 
worthy  of  notice.  Organized  some  five  years 
ago,  this  company  has  been  so  economically 
managed  that  in  its  fourth  year  it  was  able  to 
save  from  regular  sources  of  income  in  net  sur¬ 
plus  some  $10  per  thousand  of  insurance  in 
force,  and  in  1912  its  saving  was  $12  per  thou¬ 
sand.  The  company  has  been  so  economically 
managed  that  in  its  fourth  year  it  was  able  to 
pay  an  earned  dividend  of  five  per  cent  on  its 
stock,  and  it  now  possesses  a  surplus  which  is 
$10,000  in  excess  of  the  total  amount  subscribed 
to  that  fund.  Its  fifth  annual  statement  shows 
that  it  has  assets  of  $306,119,  surplus  $173,293, 
and  insurance  in  force  of  $3,519,134. 


Presbyterian  Ministers  Fund 

For  more  than  one  hundred  and  fifty-three 
years  an  institution  has  existed  in  Philadelphia 
which  waps  organized  for  the  purpose  of  afford¬ 
ing  protection  to  the  widows  and  orphans  of 
evangelical  ministers.  The  Presbyterian  Minis¬ 
ters  Fund  for  Life  Insurance  is  to-day  giving 
more  and  better  service  than  at  any  previous 
time  in  its  long  and  honorable  history.  Under 
the  extremely  efficient  management  of  President 
Perry  S.  Allen  the  corporation  moves  steadily 
forward  each  year.  It  is  not  only  adding  to  its 
outstanding  business  and  strengthening  its 
financial  standing,  but  it  is  conducting  its  oper¬ 
ations  along  most  conservative  and  economical 
lines.  The  great  bulk  of  its  new  business  is 
secured  by  correspondence  and  the  recommen- 
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dations  of  those  already  insured.  Consequently 
there  is  no  overhead  agency  expense  to  meet, 
and  the  policyholders  receive  the  benefit  in  a 
very  low  premium  rate,  which  is  further  re¬ 
duced  by  a  liberal  scale  of  dividends. 

The  annual  statement  of  this  corporation  for 
the  year  1912  shows  a  continuation  of  the  for¬ 
ward  movement  which  has  marked  it  for  sev¬ 
eral  years  past.  There  were  substantial  gains 
recorded  in  premiums,  in  payments  to  policy¬ 
holders,  in  assets,  in  surplus,  and  in  insurance 
in  force.  During  the  year  the  premium  receipts 
amounted  to  $697,539,  while  the  total  income 
was  nearly  $910,000.  Policyholders  were  paid 
$315,477,  of  which  $120,039  represented  death 
claims  and  $522,788  was  laid  by  from  the  income 
for  their  future  protection.  The  assets  showed 
a  gain  of  over  half  a  million  and  now  amount 
to  $5,519,907,  while  there  is  a  surplus  on  policy¬ 
holders’  account  of  $603,840,  exclusive  of  $79,- 
014  allotted  for  dividends.  The  corporation  is, 
therefore,  in  an  impregnable  position  so  far  as 
its  financial  condition  is  concerned.  New  busi¬ 
ness  writings  of  1912  amounted  to  $1,945,676,  or 
over  $100,000  more  than  in  the  preceding  year. 
The  insurance  outstanding  was  increased  hy 
$1,204,553,  and  now  amounts  to  $17,857,551, 
divided  among  11,508  policies.  In  every  respect 
the  Presbyterian  Ministers  Fund  is  a  most  re¬ 
liable  institution,  and  its  policyholders  are  re¬ 
ceiving  the  best  and  cheapest  life  insurance. 


The  Bankers  Reserve  Life 

President  Bascom  H.  Robison,  of  the  Bankers 
Reserve  Life  of  Omaha,  Neb.,  presents  to  the 
policyholders  of  that  institution  another  good 
statement  as  the  result  of  the  work  of  1912. 
The  company  now  possesses  assets  of  $3,702,216, 
and  a  surplus  of  $743,319,  including  $100,000  cap¬ 
ital  and  $76,715  apportioned  for  dividends  in  1913. 
The  assets  are  well  invested  in  high  grade 
county,  municipal  and  school  bonds  and  real 
estate  mortgages,  and  yield  a  high  rate  of  in¬ 
terest.  Premium  receipts  last  year  were  $1,127,- 
867;  total  income,  $1,292,215;  payments  to  policy¬ 
holders,  $373,063;  new  business,  $5,565,119,  and 
the  amount  in  force  is  now  $30,267,352.  The  com¬ 
pany  again  experienced  a  favorable  year  for 
mortality,  the  ratio  of  actual  to  exepected 
deaths  being  but  forty-three  per  cent.  Policy¬ 
holders  of  this  company  are  equitably  treated 
and  are  well  pleased  with  the  splendid  showing 
made. 


Massachusetts  Underwriters  Elects  Officers 

Officers  were  elected  at  the  recent  annual 
meeting  of  the  Life  Underwriters  Association 
of  Central  Massachusetts  as  follows:  Benjamin 
B.  Snow,  president;  Edward  A.  Robertson  and 
Eli  Bouchard,  vice-presidents;  Otis  D.  Arnold, 
secretary,  and  Guy  F.  Wheeler,  treasurer.  The 
annual  banquet  of  the  association  will  be  held 
February  14.  President  Neil  D.  Sills  of  the  Na¬ 
tional  Association  will  be  the  guest  of  honor. 


Equitable  Assurance  Society 

The  Equitable  Assurance  Society  of  Oklahoma, 
of  Muskogee,  has  been  granted  a  charter  to  pro¬ 
mote  fraternity,  benevolence  and  protection, 
and  for  social  and  civic  progress.  It  provides 
for  the  payment  of  benefits  in  case  of  death  and 
also  in  case  of  sickness.  The  officers  are:  Presi¬ 
dent,  W.  T.  Escoe,  Muskogee;  first  vice-presi¬ 
dent,  D.  J.  Turner,  Boley;  second  vice-president, 
J.  H.  McRiley,  Boley;  treasurer,  John  H.  Escoe, 
Muskogee;  secretary,  S.  E.  Edwards,  Muskogee. 


Life  Insurance 
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Thursday 


THE  METROPOLITAN  LIFE 


More  Policies  in  Force  than  the 
Population  of  Eleven  Leading 
Cities 


GREATEST  YEAR  IN  ITS  HISTORY 


Benefits  to  Policyholders  Largely  Increased — 
Humanitarian  Work  Extended — Leads 
Every  Company  in  the  World  in 
Insurance  in  Force 

From  the  humblest  of  beginnings  the  Metro¬ 
politan  Life  Insurance  Company  of  New  York 
has  grown  to  be  the  leader  among  the  life  in¬ 
surance  companies  of  the  world  in  many  im¬ 
portant  particulars.  Several  years  ago  it  was 
able  to  report  more  policies  in  force  than  any 
other  institution  in  this  country,  at  the  end  of 
1908  it  surpassed  every  company  in  the  world  in 
amount  of  insurance  outstanding,  while  its 
statement  for  1912  shows  that  it  has  captured 
still  another  leading  position  by  collecting  a 
larger  premium  income  than  any  other  com¬ 
pany,  and  at  the  present  rate  of  progress  the 
day  is  not  far  distant  when  it  will  be  the  undis¬ 
puted  leader  in  every  particular. 

For  a  number  of  years  past  the  Metropolitan 
has  succeeded  in  eclipsing  its  own  best  previous 
records,  and  such  is  the  enthusiasm  and  vigor 
of  its  field  organization  that,  no  matter  how 
high  the  figures  of  the  previous  year  may  have 
been  put,  the  task  of  making  them  seem  small 
in  comparison  is  easily  accomplished.  The  an¬ 
nual  gains  recorded  are  of  themselves  much 
greater  than  the  total  figures  reported  by  the 
great  majority  of  life  insurance  companies  and 
constitute  a  most  marvelous  showing  of  growth. 
Comparing  the  figures  of  1912  with  those  of  the 
preceding  year  shows  that  the  company  in 
twelve  months  increased  its  premium  receipts 
by  $6,761,157,  total  income  by  $8,650,800,  pay¬ 
ments  to  policyholders  by  $1,397,074;  assets  by 
$45,179,451,  surplus  by  $2,182,987,  new  business  by 
$27,838,261,  policies  in  force  by  829,904,  and  in¬ 
surance  outstanding  by  $205,088,015.  As  indicat¬ 
ing  the  magnitude  of  the  increase  in  insurance 
in  force  it  may  be  stated  that,  exclusive  of  the 
Metropolitan,  only  fourteen  of  the  two  hundred 
and  sixty  companies  of  the  United  States  have 
more  than  two  hundred  millions  of  business  on 
their  books.  The  foregoing  figures  dealing  only 
with  the  gains  made  are  impressive  enough,  but 
the  mind  can  scarcely  grasp  the  significance  of 
the  large  amounts  making  up  the  annual  state¬ 
ment.  The  following  are  the  principal  items  of 
the  work  of  1912. 

THE  RESULTS  OF  A  SINGLE  YEAR 


Premiums  received: 


Ordinary  . 

Industrial  . 

Total  . 

Interest  and  rents  . 

Other  income  .  Yio’ion 

Total  income  . 

Payments  to  policyholders: 

Death  claims  . 

Endowments  and  annuities . 

Surrender  values  . 

Dividends  and  bonuses  . 

Total  . 

-  1.7SSJMS 

Income  saved  .  a*  qqo’oq^ 

Admitted  assets  . 

Reserves  on  policies  . 

Dividends  and  bonuses  apportioned .  8,296,475 

Surplus  funds .  34,894,870 

New  business  written  and  revived: 

Industrial  .  290,636,815 

Ordinary  .  197,530,539 

Total  .  488,167,364 

Insurance  in  force: 

Industrial  .  1,694,702,238 

Ordinary  .  910,263,864 

Total  .  2,704,966,102 

Policies  outstanding: 

Industrial  .  11,827,419 

Ordinary  .  1,009,623 

Total  .  12,837,042 


These  figures  may  perhaps  be  more  readily 
comprehended  if  reduced  to  daily  averages. 
Thus,  during  1912  the  Metropolitan  paid  a  death 
claim  every  fifty-four  seconds  of  each  business 
day,  and  $177.51  went  out  every  minute  in  this 
way.  Each  day  saw  536  claims  paid,  6765  policies 
issued  and  revived  for  $1,605,814,  payments  to 
policyholders  and  additions  to  reserve  were 
$256,199,  while  the  assets  increased  daily  by 
$148,617.  The  organization  necessary  to  handle 
such  a  tremendous  amount  of  business  is  neces¬ 
sarily  most  perfect. 

Among  the  interesting  points  of  the  statement 
is  that  relating  to  dividends  and  bonuses  paid. 
Under  the  terms  of  the  industrial  policies 
issued  by  the  company  there  is  no  expressed 
obligation  to  pay  bonuses,  but  the  company  in 
its  endeavor  to  give  its  policyholders  every  ad¬ 
vantage  has  found  itself  able  to  pay  bonuses  to 
persistent  policyholders,  and  during  1912  it  dis¬ 
tributed  either  in  cash  or  in  reduction  of  pre¬ 
mium  $5,308,495  on  this  account.  For  the  cur¬ 
rent  year  the  sum  of  $6,281,5"1  has  been  set 
aside  for  this  purpose,  exclusive  of  $1,595,731  to 
be  used  in  the  ordinary  branch. 

An  important  feature  of  the  work  of  the  com¬ 
pany  is  what  it  denominates  health  and  welfare 
work.  A  number  of  nurses  are  employed  to  visit 
sick  industrial  policyholders  and  render  them 
such  aid  as  may  be  immediately  necessary,  as 
well  as  to  advise  them  concerning  the  proper 
care  of  children  and  sanitary  measures  gener¬ 
ally.  Last  year  the  company  expended  for  this 
purpose  alone  over  $459,000.  Other  branches  of 
its  welfare  work  relate  to  the  office  and  field 
forces  in  caring  for  those  who  are  sick,  disabled 
or  inactive.  Altogether  there  was  paid  out  last 
year  on  this  account  $387,500,  making  a  total  of 
$846,500.  The  value  of  the  service  rendered  to 
the  policyholders  is  not  to  be  measured  in  mon¬ 
etary  terms,  and  the  appreciation  expressed  by 
those  who  have  participated  in  its  benefits  fully 
repays  the  company  for  its  humanitarian  work. 

The  growth  of  the  Metropolitan  has  been  a 
source  of  wonder  to  all  who  have  watched  it; 
but  the  growth  has  been  symmetrical,  in  that 
its  financial  strength  has  kept  equal  pace  with 
the  obligations  assumed.  A  summary  of  the 
principal  items  of  its  statements  for  the  past 
thirty  years  gives  some  idea  of  the  important 
part  it  has  played  in  the  development  of  the  life 
insurance  system  in  this  country. 


Growth  by  Decades. 


1882. 

Income  .  $1,354,268 

Assets  .  2,003,464 

Surplus  .  298,791 

No.  of  policies  in  force.  341,632 

Outstanding  insurance..  43,245,752 


1892. 

$13,307,811 

16,506,282 

3,674,516 

2,719,860 

310,767,876 


Income  . 

Assets  . 

Surplus  . 

No.  of  policies  in  force. 
Outstanding  insurance.. 


1902. 

$43,336,284 

89,168,791 

10,351,338 

6,976,651 

1,219,166,427 


1912. 

$106,786,073 

397,965,341 

34,894,870 

12,837,042 

2,604,966,102 


Under  the  splendid  management  which  has  so 
long  characterized  this  great  company  there  can 
be  expected  a  continuation  of  the  magnificent 
progress  hitherto  made.  The  policyholders  are 
fully  satisfied  with  their  contracts  and  with  the 


treatment  accorded  them.  The  company  feels 
that  its  mission  is  to  benefit  humanity,  and 
there  is  no  question  but  that  object  is  being 
faithfully  carried  out. 


Plan  $100,000  Club 

The  agents  of  the  Mutual  Life  of  New  York 
are  planning  the  organization  of  a  $100,000  club, 
which  probably  will  be  known  as  the  Mutual 
Life  Field  Club,  and  the  annual  contest  for 
membership  will  be  followed  by  a  convention 
at  the  expense  of  the  company.  This  will  take 
the  place  of  all  other  contests,  meetings  and 
conventions  which  the  company  has  in  the  past 
financed.  Agents  in  the  United  States  and  Can¬ 
ada  will  be  eligible  for  membership  if  working 
strictly  on  a  commission  basis.  This  will  not 
exclude  men  receiving  renewals  for  supervision 
of  old  business  or  salaries,  advances  or  travel¬ 
ing  expenses  from  the  new  business  fund  per¬ 
mitted  under  the  New  York  expense  limitation 
laws.  Those  not  eligible  will  be  managers,  as¬ 
sistant  or  associate  managers,  superintendents, 
cashiers,  clerks  or  others  who  receive  regular 
salaries. 


President  Sills  in  New  England 

President  Neil  D.  Sills,  of  the  National  Asso¬ 
ciation  of  Life  Underwriters,  will  spend  the 
greater  part  of  this  month  visiting  associations. 
The  Southern  West  Virginia  Association  of 
Life  Underwriters  will  make  application  for 
membership  in  the  National  Association,  accord¬ 
ing  to  the  announcement  of  Mr.  Sills.  His 
itinerary  as  far  as  planned  is;  February  11, 
Hartford,  Conn.;  February  12,  Springfield,  Mass.; 
February  13,  Worcester,  Mass.;  February  14, 
Boston,  Mass.  (New  England  Womans  Associ¬ 
ation);  February  15,  Boston,  Mass.  (Boston  Life 
Underwriters  Association);  February  18,  Man¬ 
chester,  N.  H.;  February  19,  Portland,  Me.; 
February  20,  Bangor,  Me. 


F.  E.  Cottrell  Elected  Vice-President 
and  Secretary 

F.  E.  Cottrell,  agent  and  superintendent  for 
the  Mutual  Benefit  Life  of  Newark,  N.  J.,  has 
been  elected  vice-president  and  secretary  of 
the  Gulf  Coast  Life  of  Gulfport,  Miss.  He  suc¬ 
ceeds  Nat  Owen  as  secretary.  Mr.  Owen  was 
elected  treasurer.  W.  L.  Moore,  formerly  with 
the  Penn  Mutual  of  Philadelphia,  has  been  ap¬ 
pointed  agency  manager  of  the  Gulf  Coast  Life. 


Status  of  Fraternals  in  Minnesota 

A  bill  has  been  submitted  to  the  Minnesota 
Legislature,  which,  if  passed,  will  make  revo¬ 
lutionary  changes  in  the  fraternal  system  in 
that  State.  The  bill  aims  to  license  only  those 
fraternal  organizations  which  are  Minnesota 
associations,  and  it  is  advanced  as  a  reason  for 
this  drastic  measure  that  Minnesota  money 
should  be  kept  in  Minnesota.  The  Associated 
Fraternities  are  naturally  much  concerned  over 
the  bill,  for  it  means  that  the  local  lodges  of 
the  large  fraternities  will  have  to  divorce  them¬ 
selves  from  the  parent  bodies,  and  with  such  a 
state  of  affairs  they  feel  that  the  very  founda¬ 
tions  of  the  system  will  be  undermined,  and 
that  the  principles  for  which  they  have  been 
working  for  many  years  will  be  consequently 
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Obliterated.  It  suggests,  too,  similar  legisla¬ 
tor!  in  other  States.  The  committee  for  the 
I ;  ssociated  Fraternities  of  America,  with  John 
fjullivan  of  Kansas  City  as  chairman,  although 
‘  ealizing  the  full  import  of  this  bill,  is  inclined 
j1  0  bejieve  strongly  that  its  inception  can  be 
ttributed  to  insurgent  members  of  the  Modern 
I  voodmen  and  to  discontented  elements  in 
j  ,ther  societies.  The  committee  has  sent  urgent 
ppeals  to  the  heads  of  the  various  fraternal 
iocieties  represented  with  membership  in  Min- 
iesota,  with  a  view  to  influencing,  through  them 
ind  their  friends,  a  rejection  of  the  bill. 


National  Life  of  United  States  of  America 

The  forty-fifth  annual  statement  of  the  Na¬ 
tional  Life  of  the  United  States  of  America, 
which  has  its  head  offices  at  Chicago,  shows  that 
the  year  1912  was  in  every  respect  an  excep¬ 
tional  one.  Early  in  the  year  it  took  over  the 
business  of  the  Des  Moines  Life,  but  even 
omitting  that  from  consideration  the  transac- 
j  tions  of  the  year  were  highly  satisfactory.  It 
now  possesses  assets  of  $11,633,606,  while  its  sur¬ 
plus  on  policyholders’  account  is  $1,444,392.  The 
;  new  business  paid  for  amounted  to  $14,348,703, 

1  and  the  insurance  now  in  force  is  $77,533,792. 
Payments  to  policyholders  during  the  year  were 
$3,586,815,  of  which  $228,117  was  in  the  form  of 
1  dividends.  During  the  past  ten  years  the  Na- 
|  tional  has  made  a  fine  record  of  progress,  hav¬ 
ing  increased  its  assets  by  $8,647,515,  income  by 
$2,504,248,  surplus  by  $891,000,  and  insurance  in 
;  force  by  $53,087,867.  The  accident  branch  estab¬ 
lished  a  little  over  a  year  ago  has  made  remark¬ 
able  strides  and  promises  to  be  an  important 
factor  in  the  general  field  of  accident  insurance. 
The  officers  of  this  company  are  Albert  M.  John- 
j  son,  president;  Robert  E.  Sackett,  vice-presi- 
I  dent,  and  Robert  D.  Lay,  secretary. 


American  Life  Convention  Medical  Section 

An  elaborate  programme  has  been  arranged 
for  the  third  mid-year  meeting  of  the  medical 
section  of  the  American  Life  Convention,  which 
will  be  held  February  26,  27  and  28  at  the  Hotel 
Eastman  at  Hot  Springs,  Ark.  The  meeting  will 
|  be  called  to  order  at  2  o’clock  on  the  afternoon 
of  February  26.  Following  the  annual  address 
of  Dr.  H.  A.  Baker,  chairman  of  the  medical 
!  section,  addresses  will  be  made  as  follows: 

“The  Medical  Director  as  a  Substantial  Factor 
in  the  Establishment  and  Development  of  a 
Legal  Reserve  Life  Insurance  Company,’’  Isaac 
Miller  Hamilton,  president  Federal  Life  of  Chi¬ 
cago;  “The  Curve  of  Mortality,’’  Virgil  M.  Kime, 
associate  actuary  American  Central  Life  of  In- 
I  dianapolis;  “The  Examiner  Can  Greatly  Aid  in 
!  the  Conservation  of  Health,”  Dr.  J.  T.  J.  Battle, 
;■  Southern  Life  and  Trust,  Greensboro,  N.  C.; 
“Educating  the  Life  Insurance  Examiner,  Dr. 
W.  S.  Kendrick,  Southern  States  Life  of  Mont- 
!  gomery,  Ala.;  “The  Rating  of  Appendicitis  Ap- 
|  plicants,”  Dr.  James  H.  Wroth,  Occidental  Life 
!  of  Albuquerque,  N.  M.;  “Blood  Pressure,  Dr. 

C.  R.  Dudley,  Missouri  State  Life  of  St.  Louis; 

:  “Standardization  of  the  Medical  Blank,’  Dr.  H. 
B.  Miller,  Security  Mutual  of  Lincoln,  Neb., 
“The  Proper  Inspection  of  the  Applicant,  Dr. 
M.  D.  Silver,  Michigan  State  Life  of  Detroit; 
“Some  Vital  Features  of  the  Medical  Examina¬ 
tion  Blank,”  Dr.  George  W.  Combs,  Reliable 
Life  of  Indianapolis. 


Liberal  Life  Assurance  Company 

In  its  financial  statement  for  the  year  1912  the 
I  Liberal  Life  of  Anderson,  Ind.,  shows  that  it  is 
possessed  of  admitted  assets  in  the  sum  of 
$334,358.  Its  liabilities  amount  to  $213,593,  so 
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that  there  is  a  surplus  of  $120,764  on  policy¬ 
holders’  account.  Included  among  non-admitted 
assets  is  an  item  of  $50,000,  representing  2500 
shares  of  stock,  which'  will  be  sold  during  the 
current  year  at  $30  per  share  and,  when  disposed 
of,  will  give  the  company  a  fully  paid  capital 
of  $100,000,  and  a  surplus  in  addition  of  approxi¬ 
mately  $112,000.  The  company  is  progressing 
steadily  in  popularity,  and  as  it  is  entering  a 
number  of  additional  States  it  expects  to  show 
a  good  gain  in  business  during  1913.  It  now  has 
on  its  books  $2,400,000  of  insurance  on  the  paid- 
for  basis.  Arthur  H.  Jones,  president,  and  W. 
H.  Hinton,  secretary,  are  the  active  managers 
of  the  company. 


Afro-American  Life  Being  Organized 

The  Afro-American  Life  of  Birmingham,  Ala., 
is  being  organized  and  proposes  to  have  a  cap¬ 
ital  of  $500,000.  The  plan  of  operation  is  to 
provide  negroes  with  sound  life  insurance,  aid 
them  in  purchasing  homes,  to  examine  titles  and 
make  loans,  using  negro  banks  as  loan  agents 
and  depositories.  The  company  is  being  largely 
backed  by  white  men,  and  negroes  are  being 
appointed  to  prominent  positions  in  the  field. 
Among  the  promoters  are;  Colonel  Jesse  F. 
Stallings,  former  member  of  Congress,  president; 
J.  Lee  Long,  State  Tax  Commissioner,  treasurer; 
Jesse  L.  Brenner,  Birmingham,  counsel;  James 
E.  Seay,  Birmingham,  medical  director. 


Modern  Woodmen  Again  Attacked 

The  Modern  Woodmen  of  America,  which  has 
been  bombarded  with  injunctions  from  various 
States  growing  out  of  its  increase  in  rates,  is 
being  attacked  from  another  point  now  that  the 
rate  advance  has  been  suspended  until  the  next 
head  camp.  The  members  charge  that  A.  R. 
Talbot  of  Lincoln,  Neb.,  head  counsel  of  the 
order,  has  issued  instructions  that  the  monthly 
itemized  statement  of  expenditures  shall  not  be 
published.  An  injunction  suit  has  been  begun 
at  Bloomington,  Neb.,  restraining  the  officers 
of  the  order  from  suspending  the  provisions  of 
the  by-law  which  requires  this  itemized  publi¬ 
cation.  .It  is  charged  that  the  suspension  is  in 
order  to  cover  up  the  heavy  expenditures  made 
by  the  officers  in  the  campaign  against  the  in¬ 
surgent  members. 


With  Columbus  Securities  Company 

Commissioner  J.  H.  SchiVely  of  the  Washing¬ 
ton  Insurance  Department  has  accepted  a  posi¬ 
tion  as  special  representative  of  the  Columbus 
Securities  Company  of  New  Jersey,  which  he 
will  represent  before  State  Insurance  Commis¬ 
sioners.  His  offices  will  be  in  New  York  and 
Indianapolis.  The  company  is  engaged  in  con¬ 
solidating  many  life  and  casualty  companies 
throughout  the  West. 


Seek  to  Restrain  Voting  Powers 

OKLAHOMA  CITY,  February  10.— J.  Reeves 
and  Barton  H.  Moss,  stockholders  of  the  Home 
Life  of  Oklahoma  City,  have  brought  suit  against 
the  Amalgamated  Insurance  Corporations  ol 
Indianapolis,  and  L.  H.  Oberreich,  W.  H.  Latta 
and  Carl  Hunt,  its  managing  officers,  to  restrain 
them  from  using  their  voting  power  at  the  an¬ 
nual  meeting  of  the  Home  Life,  which  they  hold 
by  reason  of  owning  6100  shares  of  stock  in  the 
company.  The  plaintiffs  own  325  shares  of  stock 
and  allege  that  the  defendants  are  trying  to 
strangle  competition  by  effecting  a  combine  ot 
insurance  interests,  and  that  the  interests  of 
the  stockholders  will  suffer. 
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Life  Insurance 

LIQUIDATION  OF  COSMO¬ 
POLITAN  ORDERED 


Armistead  Intervention  Withdrawn  in 
Favor  of  Large  Payment 


MINORITY  STOCKHOLDERS  OBJECT 


Actual  Liquidation,  or  Assets  Thrown  Into  tlold- 

ing  Company  up,  to  Stockholders  Committee 

Judge  George  L.  Bell  of  the  Fulton  Superior 
Court  at  Atlanta  has  granted  a  restraining 
order  liquidating  the  assets  of  the  Cosmopolitan 
Life  of  Atlanta  without  restrictions,  depending 
upon  the  committee  appointed  by  the  stock¬ 
holders  as  to  whether  the  concern  would  actually 
be  liquidated  or  its  assets  thrown  into  a  new 
or  holding  company.  The  intervention  filed  two 
weeks  ago  by  Joel  F.  Armistead,  objecting  to  the 
reorganization  plan  which  was  said  to  have  been 
approved  by  a  majority  of  stockholders  at  their 
meeting  on  December  30,  was  withdrawn  with 
the  agreement  that  he  receive  $10,000  in  unse¬ 
cured  notes  held  in  the  treasury  of  the  company, 
and  $15,000  in  cash,  upon  receipt  of  which  he 
waives  all  claims  he  may  have  against  the  com¬ 
pany,  including  all  renewal  commissions  on  in¬ 
surance  written  and  stock  commissions. 

Following  the  order  of  liquidation,  objection 
was  raised  by  the  minority  stockholders  to  the 
agreement  giving  Mr.  Armistead  $25,000.  A 
further  hearing  will  be  held  on  this  question  on  a 
rule  nisi  of  Judge  Bell,  who  remarked  that  he  had 
no  sympathy  with  Mr.  Armistead  and  that  he 
did  not  see  how  he  had  obtained  such  a  contract 
from  the  organizers  of  the  company. 


Maryland  Life  Elects  Vice-Presidents 

The  Maryland  Life  of  Baltimore  has  elected 
Wiliam  S.  Blackford  first  vice-president  and  W. 
H.  Wootton  second  vice-president.  Mr.  Black¬ 
ford  was  formerly  manager  of  agencies  and  has 
been  with  the  company  many  years.  The  Janu¬ 
ary  business  of  the  company  was  forty  per  cent 
over  January,  1912,  and  five  times  that  of  the 
corresponding  period  last  year. 


Georgia  Life  Elects  Officers 

The  Georgia  Life  of  Macon  at  the  annual  meet¬ 
ing  re-elected  W.  Emmett  Small  president. 
Other  officers  elected  were:  R.  L.  Wilson,  first 
vice-president  and  treasurer;  J.  J.  Cobb,  second 
vice-president;  J.  E.  Smith,  third  vice-presi¬ 
dent;  L.  B.  Holt,  fourth  vice-president;  W.  T. 
Anderson,  secretary;  J.  C.  Morton,  assistant  sec¬ 
retary. 


Increases  Capital 

The  capital  stock  of  the  Life  Insurance  Com¬ 
pany  of  Virginia,  of  Richmond,  has  been  in¬ 
creased  from  $400,000  to  $500,001).  Edward  D. 
Harris  has  been  elected  vice-president  to  suc¬ 
ceed  T.  William  Pemberton. 


Florida  Life  Elects  Officers 

At  the  seventh  annual  meeting  of  the  stock¬ 
holders  of  the  Florida  Life  of  Jacksonville  the 
officers  were  re-elected  as  follows:  M.  D.  John- 
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son,  president;  P.  D.  Cassidey,  vice-president; 
D.  H.  McMillan,  vice-president;  0.  S.  Allbritton, 
treasurer;  R.  M.  Anderson,  actuary,  and  W.  P. 
Douglass,  secretary. 


Executive  Meeting  of  National  Association 

The  executive  council  of  the  National  Asso¬ 
ciation  of  Life  Underwriters  will  meet  at  10 
o'clock  on  March  31  at  the  Hotel  Astor  at  New 
York.  This  meeting  will  be  followed  by  that 
of  the  executive  committee  the  following  day. 
This  meeting  will  also  be  held  at  the  Hotel 
Astor. 


Merchants  Life  Association 

A  large  volume  of  business  is  being  placed 
this  year  by  the  Merchants  Life  Association 
of  Burlington,  la.,  the  amount  received  so  far 
exceeding  that  of  a  year  ago  by  100  per  cent. 
One  million  dollars  of  assets  has  been  reached. 
Deaths  were  forty  per  cent  of  the  expectancy 
for  1012.  A  number  of  agencies  have  been  placed 
since  the  first  of  the  year. 


Puritan  Life  of  Providence 

The  Puritan  Life  of  Providence,  R.  I.,  on  Janu¬ 
ary  1  had  insurance  in  force  of  $2,074,644,  which 
was  an  increase  of  fifteen  per  cent  over  the 
business  written  in  1911.  At  the  beginning  of 
1912  the  company  began  with  the  intention  of 
ending  the  year  with  $2,000,000  of  business,  with 
the  result  that  this  amount  was  exceeded. 


State  Life  of  Montana 

The  State  Life  of  Montana,  with  headquarters 
at  Billings,  has  filed  articles  of  incorporation 
at  Butte.  The  capital  stock  is  $160,000,  divided 
into  16,000  shares  at  $10  each.  The  directors 
are:  A.  L.  Ranken,  J.  B.  Fitzpatrick  and  T.  T. 
Lyon. 


Continental  Life  and  Investment  Company 

New  officers  have  been  selected  for  the  Conti¬ 
nental  Life  Insurance  and  Investment  of  Salt 
Lake  City,  as  follows:  F.  J.  Hagenbarth,  presi- 
dent;C.  W.  Nibley,  H.  C.  Edwards,  H.  N.  Mayo, 
vice-presidents;  N.  G.  Stringham,  secretary  and 
manager;  C.  W.  Helser,  superintendent  of  agen¬ 
cies. 

Mr.  Hagenbarth  is  a  man  of  considerable 
prominence  in  financial  circles  of  the  West,  and 
is  president  of  the  National  Wool  Growers  As¬ 
sociation.  Mr.  Stringham,  the  new  secretary 
and  manager,  retires  from  the  secretaryship  of 
the  Beneficial  Life,  where  he  has  had  consid¬ 
erable  experience  in  insurance  work,  having 
been  prominently  identified  with  it  since  its  or¬ 
ganization.  C.  W.  Helser  lias  had  wide  insur¬ 
ance  experience  and  was  connected  with  the 
Equitable  Life  of  New  York  as  agency  manager 
in  a  department  of  the  Northwest  territory. 

The  Continental  in  1912  had  one  of  the  most 
successful  years  in  its  history.  It  now  has 
assets  of  more  than  $1,000,000  and  insurance  in 
force  of  $8,250,000.  The  surplus  to  policyhold¬ 
ers  is  over  $370,000.  It  operates  in  eleven  West¬ 
ern  States. 


State  Mutual  Life,  Georgia 

The  new  management  of  the  State  Mutual  Life 
of  Rome,  Ga.,  with  President  John  W.  Maddox  at 
its  head,  is  pursuing  the  plan  of  taking  the  pol¬ 
icyholders  into  its  confidence.  In  its  annual 
statement  for  1912  it  explains  the  several  items 
and  promises  further  economies.  During  the 
year  there  were  several  reductions  made  in  the 
assets,  so  that  the  statement  is  now  on  an 
absolutely  bed-rock  basis.  The  company  now 
shows  assets  of  $3,613,293  and  a  surplus  of 


$230,225,  the  latter  item  is  greater  than  that 
disclosed  by  the  examination  made  as  of  the 
close  of  1911.  The  company  has  $25,690,900  in 
force. 


New  Insurance  Business 

Few  who  should  insure  their  lives  or  their  health 
perform  this  duty  of  their  own  prompting.  There  is 
an  inborn  reluctance  to  consider  the  contingencies  of 
death,  disease  and  accident.  Therefore,  the  persistence 
and  assiduity  of  insurance  agents,  while  sometimes 
annoying,  are  necessary,  praiseworthy.  They  act  as 
external  consciences.  For  this  reason  the  law  limiting 
the  production  of  “new  business*’  by  life  insurance 
companies  enacted  in  this  State  after  the  disclosures  of 
extravagant  management  in  the  Armstrong  investiga¬ 
tion  has  been  found  impractical. 

That  law  has  been  amended  to  permit  the  companies 
to  increase  their  business  in  proportion  to  their 
saving  of  expenditures;  the  amendment  really  en¬ 
courages  economy.  But  that  is  not  enough.  As  The 
Spectator  notes  in  its  current  issue,  the  legitimate 
activities  of  agencies  have  offered  business  to  New 
York's  life  insurance  companies,  which  under  the 
amended  law  must  be  rejected.  Therefore,  many  per¬ 
sons  have  “had  to  wait  until  after  the  close  of  the 
year  for  insurance  on  their  lives.” 

A  bill  further  amending  the  law  has  been  intro¬ 
duced  which  permits  a  company,  with  the  consent  of 
the  Superintendent  of  Insurance,  to  write  policies  ten 
per  cent  in  excess  of  the  present  limitation,  but 
charging  this  to  the  ensuing  year's  business.  That 
also  is  a  temporizing  measure,  since  at  the  end  of  the 
second  year  the  case  of  the  companies  and  of  the  in¬ 
suring  public  would  be  still  worse.  Why  not  increase 
the  yearly  limitation  for  new  business,  with  proper 
safeguards  of  supervision? — New  York  Times. 


Great  West  Life  of  Winnipeg 

The  business  written  during  1912  by  the  Great- 
West  Life  of  Winnipeg,  Man.,  was  by  far  the 
most  satisfactory  in  the  company’s  history. 
Total  applications  received  amounted  to  $25,- 
155,166,  an  increase  for  the  year  of  over  $7,000,- 
000.  The  assets  are  now  $12,251,981.  The  busi¬ 
ness  in  force  at  the  end  of  the  year  was  $83; 
978,739,  a  gain  of  $16,009,307.  The  surplus  earn¬ 
ings  for  1912  were  $574,460,  an  increase  of  $132,- 
386,  and  the  investment  record  is  again  ex¬ 
tremely  satisfactory,  the  rate  of  interest  earn- 
ifigs  being  no  less  than  7.95  per  cent  gross. 


Life  Notes 

— The  first  number  of  The  Insurance  Forum  has 
reached  our  desk.  It  is  published  at  Greensboro, 
S.  C.,  with  W.  A.  Higgins  as  editor,  and  will  be 
issued  monthly. 

— The  Court  of  Appeals,  at  Albany,  N.  Y„  has  held 
that  a  child  between  the  ages  of  seven  and  eight 
years  cannot  lawfully  he  insured  for  more  than  $108. 
as  provided  by  the  State  insurance  laws. 

— The  Northern  Life  of  Seattle  during  1912  added 
$140,000  to  its  assets  and  $116,000  to  its  reserves.  It 
made  a  net  gain  of  $29,000  in  surplus  after  paying 
three  per  cent  semi-annual  dividend  on  its  capital  stock. 

— The  examinations  of  the  Actuarial  Society  of 
America  will  be  held  May  21  and  22.  It  is  announced 
that  the  applications  for  admission  to  the  examinations 
should  reach  the  office  of  the  secretary  not  later  than 
March  1. 

— The  iEtna  Life  of  Hartford  has  written  a  group 
policy  covering  the  employees  of  the  silk  plush  mill 
of  Sidney  Blumenthal  Company  of  Shelton,  covering 
793  persons.  This  is  the  first  group  policy  issued  by 
that  company. 

—The  license  of  Elmer  E.  Brown  of  Hastings  has 
been  revoked  by  State  Auditor  W.  B.  Howard  of 
Nebraska  on  a  charge  of  “twisting.”  The  charges 
were  preferred  by  the  National  Fidelity  and  Casualty 
of  Omaha,  by  which  company  he  was  formerly  em¬ 
ployed.  He  left  that  company  to  become  connected 
with  the  National  Life  of  U.  S.  A.  of  Chicago. 

• — January,  which  was  known  as  “Moody  month” 
with  the  ordinary  department  of  the  American 
National  of  Galveston,  Tex.,  resulted  in  applied-for 
business  totaling  $560,500,  of  which  about  $500,000 
was  issued.  R.  M.  Malpas,  agency  manager,  reports 
that  this  is  the  best  month  the  company  has  ever  had 
in  this  department,  and  shows  a  gain  of  seventy -five 
per  cent  over  the  same  month  last  year. 


CASUALTY,  SURETY  & 
MISCELLANEOUS 


Sprinkler  Leakage  Conference 

At  the  second  annual  meeting  of  the  Sprinkler 
Leakage  Conference  held  last  week  at  the  New 
York  office  of  the  .Etna  Accident  and  Liability 
of  Hartford,  F.  C.  White,  the  chairman,  and  J. 
C.  Borden,  secretary  and  treasurer,  were  re¬ 
elected.  H.  E.  Fish  was  appointed  chief  inspec¬ 
tor  for  another  year.  The  meeting  voted  to  at¬ 
tach  to  the  new  policy  form  the  New  York 
standard  non-occupancy  permit.  The  new- 
standard  policy  will  not  become  effective  until 
April  1.  The  standard  sprinkler  leakage  policy 
was  agreed  upon  at  a  previous  meeting  and  was 
formally  adopted  at  this  meeting.  J.  E.  Curtis 
was  made  chairman  of  a  finance  committee  which 
was  appointed.  The  Continental  and  the  Fi- 
delity-Phenix  of  New  York  were  admitted  to 
membership. 


National  Surety  Urges  Conservatism 

The  National  Surety  of  New  York  has  for¬ 
warded  instructions  to  its  general  and  special 
agents  to  use  the  utmost  conservatism  with 
respect  to  contract  bonds,  and  revokes  all  pre¬ 
vious  authority  for  the  execution  of  any  bond 
in  favor  of  the  United  States  covering  contract 
for  the  erection  of  Government  buildings  of  any 
character,  or  work  in  or  about  the  oceans,  rivers 
or  lakes.  This  action  was  taken,  it  was  stated, 
because  of  the  large  losses  sustained  during  the 
past  four  or  five  years.  It  is  also  stated  that 
the  losses  during  the  last  three  months  have 
made  it  necessary  to  increase  the  company’s 
claim  reserve  to  an  amount  exceeding  $300,000. 
Many  instances  were  cited  showing  that  the 
company  is  carrying  a  large  liability  on  firms 
that  have  become  bankrupt.  Specific  instruc¬ 
tions  are  given  that  applications  must  be  re¬ 
ferred  to  the  home  office,  and  that  authority  for 
the  execution  of  such  bonds  will  not  be  made 
by  telegraph. 


Refused  Kansas  License 

Superintendent  Ike  S.  Lewis  of  the  Kansas  In¬ 
surance  Department  has  refused  to  grant  a  li¬ 
cense  to  the  Kansas  Interinsurance  Exchange  of 
Kansas  City,  Mo.  The  application  was  made  by 
Adrian  F.  Sherman,  attorney-in-fact  for  the  Ex¬ 
change,  and  follows  closely  the  conviction  of  J. 
J.  Connell,  a  solicitor,  on  a  charge  of  violating 
the  law  by  selling  insurance  without  authority. 
Mr.  Sherman  based  his  demand  for  a  license  un¬ 
der  the  general  law,  but  Superintendent  Lewis 
has  made  the  statement  that  unless  the  Ex¬ 
change  conforms  to  the  law  governing,  among 
other  items,  assessment  insurance,  the  license 
will  not  be  issued. 


To  Liquidate  Protective  Life  Assurance 

Judge  Pound  of  the  Supreme  Court  at  Buffalo 
has  granted  an  order  turning  over  the  control 
of  the  Protective  Life  Assurance  Society  of  Buf¬ 
falo  to  the  New  York  Insurance  Department.  The 
order  is  made  as  the  result  of  an  examination 
made  up  to  October  last  by  Leon  S.  Senior  for 
the  Department,  that  the  total  ledger  assets  were 
$15,116,  with  liabilities  of  $35,761.  The  associa¬ 
tion  was  organized  in  1886  with  a  charter  to 
write  life,  health  and  accident  business.  Since 
1907  only  accident  policies  have  been  issued. 
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I  j^he  settlement  of  accident  claims  is  criticised 
'  nd  instances  were  cited  in  the  report  showing 
hat  policyholders  were  not  treated  fairly,  ac¬ 
cording  to  the  report.  The  order  is  a  temporary 
fine  to  allow  the  Department  to  reinsure  the 
mtstanding  risks  if  possible.  The  Department 
'may  apply  for  further  order  authorizing  It  to 
liquidate  the  affairs  in  the  near  future. 


WORKMEN’S  COMPENSA¬ 
TION  ACTIVITIES 


Joint  Hearing  on  Several  Measures  in 
New  York  Legislature 


AMENDMENTS  EXPECTED  IN  OHIO 


New  Company  to  be  American  Indemnity 
plans  for  the  organization  of  the  new  $1,000,000 
surety  company  at  Baltimore  are  maturing 
rapidly.  Of  this  capitalization  $500,000  will  be 
.  capital  stock  and  the  remaining  $500,000  will  be 
surplus.  J.  Arthur  Nelson,  formerly  vice-presi¬ 
dent  of  the  Fidelity  and  Deposit  of  Baltimore, 
will  be  president,  and  former  Mayor  J.  Barry 
Mahool  will  be  the  first  vice-president.  The 
board  of  directors,  it  is  understood,  will  be  com¬ 
posed  of  about  thirty  men  prominent  in  financial 
circles  of  Baltimore  and  other  cities.  It  is  ex¬ 
pected  that  the  company  will  be  ready  for  active 
business  within  the  next  two  months.  The  par 
value  of  the  stock  will  be  $25,  but  the  sub¬ 
scribers  will  pay  $50  a  share,  the  additional 
amount  going  into  surplus.  The  low  par  value 
was  fixed  in  order  to  attract  small  investors,  as 
:  it  is  the  intention  to  have  as  wide  a  distribution 
of  stock  as  possible.  A  syndicate  of  Baltimore 
business  men  are  said  to  be  backing  Mr.  Nelson. 


To  Form  New  Organization 

A  meeting  will  be  held  February  21  at  the 
Bellevue-Stratford  hotel  at  Philadelphia,  for 
the  purpose  of  organizing  the  Society  of 
Fidelity  Underwriters  to  promote  the  mutual 
interests  of  Its  members  and  to  place  the  surety 
business,  especially  the  fidelity  branch,  on  the 
highest  possible  plane.  The  charter  members 
will  be  made  up  of  the  old  “committee  on  fidel¬ 
ity  statistics,”  in  the  days  prior  to  the  Tower 
rates.  The  society  will  extend  its  membership 
to  all  in  the  surety  and  fidelity  field.  The  old 
committee  had  as  its  chairman  George  H.  Gist, 
of  the  Fidelity  and  Deposit  of  Baltimore,  and 
H.  B.  Levely,  of  the  American  Surety  of  New 
York,  was  vice-chairman.  George  U.  Pope,  of 
the  Citizens  Trust  and  Guaranty  of  Parkers¬ 
burg,  W.  Va.,  was  secretary. 
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Bankers  Guaranty  and  Casualty 
Russell  K.  Pelton  has  been  elected  treasurer 
of  the  Bankers  Guaranty  and  Casualty  of  Cleve¬ 
land,  to  succeed  the  late  M.  S.  Coggshall.  Mr. 
Pelton  is  well  known  in  that  city  and  promi¬ 
nent  in  financial  circles.  The  company  during 
the  year  just  closed  made  a  nine  per  cent  net 
earning  to  its  stockholders  through  the  purchase 
of  stock,  bonds  and  other  securities,  which  will 
be  subject  to  distribution  at  the  annual  meet¬ 
ing  to  be  held  March  11.  The  total  expense  of 
organization  so  far  has  been  under  ten  per  cent. 


Heavy  Burglary  Losses  in  Oklahoma 

OKLAHOMA  CITY,  February  8.— Companies 
|  writing  burglary  insurance  in  Oklahoma  are 
threatening  to  withdraw  from  the  State  as  a  re¬ 
sult  of  the  large  number  of  bank  robberies  in  the 
last  few  weeks.  The  Keystone  State  Bank  of 
Keystone  was  burglarized  last  Saturday  for  the 
!  fourth  time  within  a  year.  Bankers  are  getting 
1  worried  over  the  possibility  of  being  deprived 
of  burglary  insurance  and  have  secured  the  pas¬ 
sage  of  a  new  law  fixing  the  penalty  for  burg- 
|  lary  with  explosives  at  from  twenty  to  fifty 
;  years’  imprisonment. 


Much  Diverse  Opinion  Expressed  at  Two  Hear¬ 
ings — Stock  Companies  Vote  Reduction 
in  Massachusetts 

Last  week  the  subject  of  workmen’s  compen¬ 
sation  came  in  for  a  thorough  discussion  at 
Albany  in  the  joint  hearing  before  the  Senate 
and  Assembly  judiciary  committees.  Superin- 
intendent  Emmet  advocated  favorable  consider¬ 
ation  of  the  Foley-Walker  bill,  which  contains 
the  recommendations  of  the  Insurance  Depart¬ 
ment.  He  took  occasion  to  remark  in  this  con¬ 
nection  that  the  stock  casualty  companies  were 
not  “the  malignant  diabolisms  which  they  were 
several  years  ago,  before  restrictive  legislation 
placed  them  under  control  and  supervision.” 
The  Foley-Walker  bill  contemplates  provision 
for  compensation  payments  through  four  dis¬ 
tinct  agencies  as  described  in  full  in  last  week's 
Spectator. 

John  F.  McDonough,  representing  the  Ameri¬ 
can  Federation  of  Labor,  advocated  the  Mur- 
taugh-Jackson  Bill,  which  provides  for  State 
insurance  pure  and  simple.  He  declared  that 
the  workingmen  of  the  State  “did  not  longer 
wish  to  be  at  the  mercy  of  casualty  or  mutual 
companies,  but  wished  the  responsibility  foi 
payment  for  their  injuries  to  rest  solely  with 
the  State.”  He  asserted  that  the  Foley-Walker 
bill  was  drawn  “for  the  benefit  of  the  surety 
and  casualty  companies,”  whereupon  a  short  but 
lively  tilt  ensued  between  the  speaker  and  Sen¬ 
ator  Foley. 

The  McClelland-Esquirol  bill,  favored  by  the 
Civic  Federation  League  and  a  large  number  of 
employers,  was  sponsored  by  Otto  M.  Eidlitz, 
president  of  the  league. 

Late  despatches  are  to  the  effect  that  the 
joint  committee  is  disposed  to  report  out  favor¬ 
ably  the  Foley-Walker  bill  with  certain  amend¬ 
ments  yet  to  be  agreed  upon,  but  which  will 
probably  not  be  sufficiently  radical  to  satisfy 
the  backers  of  the  more  extreme  measures  pro¬ 
posed. 

OHIO  AMENDMENTS  PROPOSED 

After-  the  last  hearing  on  the  Green  work¬ 
men’s  compensation  bill  before  the  Senate  labor 
committee  last  Wednesday,  it  was  stated  that 
two  important  amendments  would  probably  be 
made  along  lines  suggested  by  employers.  One 
will  allow  employers  to  pay  compensation  to 
their  own  employees,  under  the  supervision  of 
the  State  Board  of  Liability  Awards.  Fixed 
sums  must  be  paid  for  certain  injuries  and  for 
death,  and  employers  must  contribute  to  the 
State  fund  for  catastrophes.  This  would  prob¬ 
ably  open  the  way  for  liability  companies  to 
compete  with  the  State  in  covering  the  liability 
of  an  employer  who  pays  compensation  direct  to 
his  employers. 

Another  amendment  relates  to  the  portion  of 
the  bill  which  makes  employers  liable  for  acci¬ 
dents  resulting  from  violation  of  laws  and  ordi¬ 
nances  or  wilful  acts  of  other  kinds  on  the  part 
of  their  representatives  or  agents.  Employers 
said  that  in  a  legal  sense  every  employee  is  an 
agent  of  his  employer,  and  the  latter  would  be 


85 


held  responsible  for  the  acts  of  all  his  em¬ 
ployees.  Just  how  this  is  to  be  amended  is 
hard  to  say  just  now,  but  several  suggestions 
have  been  made. 

The  Cincinnati  plan,  presented  by  President 
C.  A.  Hinsch  of  the  Cincinnati  Business  Men’s 
Club,  includes  the  following  points: 

Responsible  employers  to  be  allowed  to  make 
payment  of  compensation  direct  to  employees, 
according  to  a  scale  fixed  by  law,  or  to  carry 
his  own  insurance. 

To  insure  in  any  mutual  employers’  insurance 
association,  properly  authorized  and  conducted 
under  the  laws  of  the  State. 

To  avail  themselves  of  the  provisions  of  the 
existing  law  for  compensation  of  employees  or 
State  insurance. 

To  insure  in  any  liability  insurance  company 
authorized  to  take  such  risks  in  Ohio. 

The  further  recommendation  is  made  that  all 
common  law  defenses  be  made  available  to  em¬ 
ployers,  in  case  damage  suits  are  instituted  on 
the  ground  of  failure  to  observe  the  laws  re¬ 
lating  to  safety  appliances,  and  that  they  be 
allowed  to  insure  in  liability  companies  against 
such  contingencies. 

Wallace  D.  Yaple,  member  of  the  Board  of 
Liability  Awards,  defended  the  Green  bill  and 
said  that  the  State  is  amply  able  to  take  care  of 
the  business.  He  scored  the  Michigan  law  and 
said  that  it  plays  into  the  hands  of  the  liability 
companies. 

MASSACHUSETTS  RATES  CUT 
The  stock  casualty  companies  writing  liability 
insurance  in  the  State  of  Massachusetts,  in  a 
long  resolution,  have  expressed  the  decision  to 
reduce  rates  on  risks  in  that  State  25  per  cent, 
subject  to  the  approval  of  the  Insurance  Com¬ 
missioner.  According  to  reliable  estimates, 
the  reduction  will  amount  to  $750,000  in  pre¬ 
miums  annually.  The  resolution  as  passed  also 
approves  and  commends  the  schedule  rating 
plans  being  developed  by  the  Workmens  Com¬ 
pensation  Service  and  Information  Bureau.  One 
company  only,  declined  to  agree  to  the  new 
arrangement. 

NEW  MEASURE  IN  IOWA 
A  third  workmen’s  compensation  bill  has  ap¬ 
peared  in  the  Iowa  Legislature.  It  was  intro¬ 
duced  by  Representative  Bruce  in  the  lower 
house.  It  embodies  the  suggestions  of  W.  W. 
Baldwin,  vice-president  of  the  Burlington  Rail¬ 
road,  who  was  a  member  of  the  Iowa  Employers 
Liability  Commission,  and  who  filed  a  minority 
report  when  the  findings  of  that  commission 
were  embodied  in  a  bill  which  Senator  Clark¬ 
son  has  now  introduced.  The  new  measure  pro¬ 
vides  for  co-operation  between  the  employer  and 
employee  and  that  the  two  shall  meet  each 
other  half  way  in  fixing-compensation.  It  also 
provides  for  compensation  for  sickness  as  well 
as  accidents  or  death,  and  for  the  organ¬ 
ization  of  mutual  benefit  associations  be¬ 
tween  employer  and  employee.  The  bill  differs 
radically  from  the  employers’  liability  commis¬ 
sion  bill  in  that  it  provides  that  the  insurance 
feature  shall  be  elective  instead  of  compulsory, 
and  does  not  provide  for  the  State  embarking 
in  the  insurance  business. 


American  Sick  and  Accident 

The  American  Sick  and  Accident  of  Memphis, 
Tenn.,  has  made  application  for  a  charter.  It 
will  have  a  capital  of  $10,000.  The  incorporators 
are  Edgar  P.  Nolen,  assistant  superintendent  of 
the  National  Life  and  Accident,  and  J.  W.  Koen, 
an  agent  for  the  same  company. 
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Casualty,  Surety,  Etc. 

MUST  QUALIFY  AS  FIRE  AND 
MARINE  COMPANY 

Georgia  Department  Offers  Choice  to 
/Etna  Accident  and  Liability 


OR  CEASE  WRITING  AUTO  POLICIES 


Law  Requires  Deposit  of  $10,000  for  Protection 

to  Policyholders — Expected  to  Make  Demand 

The  ^®tna  Accident  and  Liability  of  Hartford 
must  qualify  in  Georgia  as  a  lire  and  marine 
company  by  depositing  $10,000  in  approved  securi¬ 
ties  with  the  State  Treasurer,  or  cease  writing 
its  combination  automobile  policies  in  that  State 
at  once.  The  ruling  of  the  Georgia  Insurance 
Department  covering  this  point  was  made  last 
week  and  is  in  accord  with  a  similar  ruling  of 
the  Virginia  Insurance  Department  recently  pro¬ 
mulgated.  The  Georgia  Department  has  had  the 
matter  under  consideration  for  some  months, 
and  the  opinion  of  the  Attorney-General  was  se¬ 
cured  before  the  ruling  was  announced.  The 
Georgia  and  Virginia  laws  are  similar  in  their 
requirement  that  all  fire  and  marine  insurance 
companies  must  make  a  deposit  of  securities  for 
the  specific  protection  of  policyholders  in  those 
States. 

The  combination  automobile  policy  of  the 
/Etna  Accident  and  Liability  provides  for  the 
full  protection  of  the  owner  of  the  car  against 
every  conceivable  hazard  under  five  separate 
clauses.  The  first  clause  covers  “loss  of  use 
and  other  consequential  loss’’  resulting  from  fire, 
explosion,  lightning,  perils  of  transportation, 
cyclone,  tornado,  collapse  of  buildings  and  dis¬ 
charge  or  leakage  of  water.  Clause  two  covers 
burglary  and  theft;  three,  collision  or  damage  to 
the  car  itself;  four,  damage  to  the  property  of 
others,  while  clause  five  is  the  regular  liability 
coverage. 

It  is  expected  that  the  company  will  make  the 
required  deposits  in  Georgia  and  Virginia,  as  a 
large  volume  of  business  has  been  written  in 
both  States  in  the  past  few  months  and  the 
company,  through  a  recent  amendment  to  its 
charter,  is  permitted  to  write  “loss  of  use  and 
other  consequential  loss’’  insurance. 


Massachusetts  Accident 

Established  in  1883  and  marking  each  year 
since  as  one  of  progress,  the  Massachusetts 
Accident  Company  of  Boston  makes  no  idle 
boast  as  the  “oldest  company  in  America  trans¬ 
acting  exclusively  accident  and  health  insur¬ 
ance”  and  in  appending  to  its  annual  statement 
the  sentence  “No  claims  due  and  unpaid.”  This 
company  is  capitalized  at  $100,000  and  maintains 
both  a  commercial  and  an  industrial  depart¬ 
ment.  Its  statement  of  Jan.  1,  1913,  shows  total 
assets,  all  well  invested,  of  $201,103  against  lia¬ 
bilities  of  $71,380.  The  surplus  to  policyholders 
was  $129,724.  Under  the  executive  management 
of  president  and  general  manager  G.  Leonard 
McNeill,  further  progress  is  to  be  looked  for  in 
1913. 


Organize  Surety  Association 

The  Surety  Association  of  South  Dakota  has 
been  organized  by  representatives  of  home  and 
foreign  surety  companies.  Officers  have  been 
elected  as  follows,  to  serve  until  the  annual 
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meeting,  which  is  to  be  held  in  April:  John 
Bowler,  president  of  the  Western  Surety  of 
Sioux  Falls,  S.  D.,  president;  W.  T.  Tipton,  sec¬ 
retary  of  the  Northern  Surety  of  Mitchell,  S.  D., 
vice-president,  and  A.  J.  Schunk,  president  of 
the  Northern  Casualty  of  Aberdeen,  secretary 
and  treasurer. 


Security  Casualty 

Capable  management  along  conservative  lines 
is  always  sure  to  bring  results  which  more  than 
justify  the  apparent  lack  of  rapid  fire  methods. 
This  is  amply  brought  out  in  the  recently  issued 
annual  statement  of  the  Security  Casualty  Com¬ 
pany  of  Indianapolis,  Ind.  The  watchword  of 
this  company  is  service  to  policyholders  and 
net  profit,  not  heavy  production  to  the  real 
detriment  of  all  concerned.  The  total  assets  of 
the  Security  on  December  31,  1912,  amounted  to 
$156,652,  against  liabilities  except  capital  of  $10,- 
532,  while  the  surplus  to  policyholders  aggre¬ 
gated  $146,120,  amply  justifying  the  company's 
name — Security.  The  premium  income  for  the 
year  was  $113,795  and  the  losses  paid  $41,702. 
This  company  is  writing  industrial,  accident 
and  health  lines,  and  under  the  guidance  of 
President  W.  Morton  Herriott  and  General  Man¬ 
ager  E.  E.  Griffith  is  experiencing  a  high  degree 
of  success. 


Echo  of  /Etna  Indemnity 

An  attachment  of  $30,000  has  been  served 
against  the  Western  Development  Company  of 
Arizona  in  favor  of  Maurice  Deiches,  ancillary 
receiver  for  the  /Etna  Indemnity  of  New  York. 
The  $30,000  represent  six  notes  of  the  Western 
Development  Company  made  on  November  29, 
1909,  payable  at  various  dates  up  to  December 
5,  1912.  They  were  delivered  to  the  AEtna  In¬ 
demnity  before  it  was  placed  in  the  hands  of  re¬ 
ceivers  as  the  result  of  an  investigation  by  the 
New  York  Insurance  Department.  The  attach¬ 
ment  was  granted  yesterday  on  the  ground  that 
the  Western  Development  Company  is  an  Ari¬ 
zona  corporation.  It  was  organized  in  Decem¬ 
ber,  1908,  to  take  over  the  assets  of  Otto  Heinze 
&  Co.,  bankers,  of  No.  42  Broadway.  Arthur 
Heinze  was  its  first  president. 


Liability  Underwriters  Organize 

The  Casualty  Underwriters  of  Northern  New 
Jersey  effected  a  permanent  organization  at  a 
meeting  of  the  various  liability  companies, 
held  at  Newark,  N.  J.,  recently.  A  constitu¬ 
tion  and  rules  and  regulations  were  adopted, 
and  officers  were  elected  as  follows:  President, 
G.  B.  F.  Hannay,  of  the  Employers  Liability  of 
London;  vice-president,  F.  M.  MacDonald,  of  the 
Globe  Indemnity  of  New  York;  secretary,  M. 
Conklin,  of  the  /Etna  Life  of  Hartford:  treasu¬ 
rer,  L.  Lipman,  of  the  Fidelity  and  Deposit  of 
Baltimore. 


Firemans  Insurance  Association 

The  Firemans  Insurance  Association  is  being 
organized  at  Indianapolis,  and  will  have  at  its 
head  Mayor  Shank  of  that  city.  His  private 
secretary  will  be  secretary  of  the  organization 
and  Sherman  Matt,  an  attorney,  will  be  the  gen¬ 
eral  manager.  The  association  proposes  to  is¬ 
sue  accident  policies  to  firemen  and  police.  So 
far  it  has  written  no  business,  but  is  securing 
the  necessary  number  of  applications  required 
by  the  Indiana  laws  to  permit  it  to  secure  a 
license. 
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New  England  Casualty 

The  New  England  Casualty  Company  of  Bos¬ 
ton,  Mass.,  although  but  a  few  years  in  business, 
was  able  to  show  an  annual  statement  for  the 
year  ending  December  31,  1912,  which  would  be 
a  credit  to  any  company  regardless  of  how  long 
it  had  been  in  the  field.  On  the  date  mentioned 
this  young  giant  had  assets  of  $1,830,610,  the 
major  part  of  which  were  invested  in  first  class 
State,  county  and  municipal  bonds,  against  total 
liabilities  except  capital  of  $518,695,  which  left 
a  surplus  for  the  benefit  of  policyholders  aggre¬ 
gating  $1,311,916.  During  the  year  the  com¬ 
pany’s  net  writings  were  $708,060,  and  a  very 
favorable  loss  ratio  was  experienced.  It  is  now 
transacting  the  following  miscellaneous  lines: 
Accident,  health,  burglary,  plate  glass,  liability, 
fidelity,  surety,  automobile  property  damage 
and  workmen’s  compensation. 


California  Surety  and  Casualty 

The  California  Surety  and  Casualty  of  Los  An¬ 
geles  has  been  incorporated,  with  a  capital  stock 
of  $550,000,  of  which  $1500  has  been  subscribed. 
The  incorporators  are  George  H.  Bixby,  F.  11. 
Haskell,  I.  A.  Lothian,  L.  J.  Spruance,  M.  C. 
Neuner,  R.  C.  Porter,  E.  A.  Bryant,  G.  C.  Mc- 
Murty,  H.  G.  Heisler,  V.  C.  McCullough,  George 
Turner,  J.  T.  Donnell,  E.  M.  Davis,  P.  M.  Grant 
and  William  D.  Stephens. 


American  Surety  Elects  Officers 

At  a  meeting  of  the  board  of  trustees  of  the 
American  Surety  of  New  York,  held  recently, 
officers  were  elected  as  follows:  Chairman  of 
board  of  trustees,  Henry  D.  Lyman;  president. 
F.  W.  Lafrentz;  first  vice-president,  Walter  S. 
Johnston;  vice-presidents,  Henry  C.  Willcox, 
C.  S.  Van  Rensselaer,  J.  W.  Mason,  R.  R. 
Brown,  Richard  Deming,  Lewis  B.  Reed;  comp¬ 
troller,  L.  E.  Carman;  deputy  comptroller,  A.  F. 
Lafrenlz;  auditor,  David  R.  Sanford;  secretary, 
H.  B.  Zevely;  general  solicitor,  Henry  C.  Will¬ 
cox;  treasurer,  William  A.  Brandt;  cashier, 
William  Goetz;  manager  credit  department,  J. 
W.  Mason;  attorneys,  C.  S.  Van  Rensselaer, 
Earle  F.  Watson,  H.  P.  Hollister;  superinten¬ 
dent  of  agencies,  R.  R.  Brown;  assistant  super¬ 
intendent  of  agencies,  Frederic  J.  Parry;  man¬ 
ager  reinsurance  bureau,  L.  S.  Moore;  assistant 
secretaries,  Henry  Tofts.  Charles  E.  Millen. 
George  J.  Arnold,  A.  E.  Cotterell,  F.  B.  Hold- 
ridge,  A.  L.  Adams,  William  M.  Tomlins,  Jr.. 
Marshall  L.  Brower,  Frederic  J.  Parry,  Edward 
C.  Jamieson,  Wm.  C.  Lloyd,  Harry  R.  Reiss, 
Joseph  P.  Brearton,  Howard  M.  Goff;  counsel, 
Winthrop  &  Stimson. 

John  G.  Shedd,  president  of  Marshall  Field  & 
Co.,  Chicago,  has  been  elected  a  member  of  the 
board  of  trustees. 


— Elsewhere  in  this  issue  the  United  States  Cas¬ 
ualty  Company  of  New  York  advertises  for  a  countei 
man.  Those  familiar  with  the  company  will  realize 
that  this  presents  a  good  opening  for  a  live,  energetic 
man. 


— “Mr.  - is  a  subscriber  to  your  peerless  publi 

cation,  The  Spectator,  of  which  I  get  the  benefit. 
Between  us  we  try  to  get  all  that  is  good  on  the  sub¬ 
ject  of  insurance.” — J.  B.  Emery,  Special  Agent. 
Union  Central  Life. 


THE 

THE  UNITED  STATES  CASUALTY  CO. 

WANTS  A 

COUNTER  MAN 

Apply  in  writing  to 

P.  G.  LUCKETT,  Secretary 

141  Rroatlway,  New  York 
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A  PROPOSED  DRASTIC  MEASURE 

THOROUGH  analysis  of  the  vari¬ 
ous  compensation  proposals  now 
before  the  legislature  of  the  State  of 
New  York  has  led  to  a  general  expres¬ 
sion  on  the  part  of  employers,  under¬ 
writers  and  not  a  few  labor  men  in 
favor  of  the  Foley- Walker  bill,  which  is 
advocated  by  the  State  Insurance  De¬ 
partment,  and  an  equally  strong  expres¬ 
sion  of  antipathy  toward  the  Murtaugh- 
Jackson  measure.  The  latter  bill  is, 
without  a  doubt,  the  most  radical  piece 
of  legislation  ever  proposed  in  New 
York  State.  It,  in  brief,  creates  a 

virtual  monopoly  of  compensation  in- 
surance  in  the  hands  of  a  State  fund 
|  administered  by  a  State  board  of 
awards,  which  shall  not  only  handle  the 
j  fund,  but  pass  on  the  validity  of  claims. 

!  The  schedules  of  compensation  for  in¬ 
jury  under  this  bill  are  ridiculously  high. 

If  the  Jackson-Murtaugh  bill  becomes 
law  it  is  doubtful  if  employers  will  dare 
I  to  come  under  its  provisions,  preferring 
1  to  face  a  continuation  of  present  ruin¬ 
ous  and  uncertain  negligence  laws  than 
to  make  themselves  amenable  to  a  State 
board  which  is  judge,  jury  and  execu¬ 
tioner,  and  which  holds  them  liable  for 
an  excessive  compensation  scale.  On 
the  other  hand,  no  provision  is  made 


under  the  plan  for  other  than  State  in¬ 
surance.  The  stock  liability  companies 
will  be  literally  legislated  out  of  busi¬ 
ness,  as  far  as  the  Empire  State  is  con¬ 
cerned. 

The  right  of  eminent  domain  and 
confiscation  on  the  part  of  a  sovereign 
people  is  as  old  as  law  and  civilization 
itself.  Twice  it  was  asserted  in  the  Ro¬ 
man  Republic  before  the  first  Punic  War, 
which  occurred  in  360  B.  C.  It  has  been 
asserted  since  from  time  to  time  in  great 
crises  involving  the  very  existence  of 
nations.  It  scarcely  seems  that  such 
drastic  measures  are  necessary  to  our 
social  and  economic  welfare  at  the  pres¬ 
ent  time.  It  hardly  appears  just  that 
the  industries  of  New  York  State  should 
be  saddled  with  an  iniquitous  burden  or 
forced  back  into  the  legal  Phlegethon 
from  which  they  have  labored  to  extract 
themselves  for  years.  And  why  eliminate 
the  liability  companies?  Despite  half- 
baked  yellow  journalism  to  the  contrary, 
their  business  has  stood  the  test  and 
scrutiny  of  too  many  years  to  be  other 
than  it  is,  based  upon  science,  probity 
and  honesty.  The  deliverance  of  the 
manufacturing  and  industrial  interests 
of  the  State  of  New  York  unto  the 
tender  mercies  of  the  State  Commis¬ 
sion  of  Awards,  as  provided  by  the 
Murtaugh- Jackson  bill,  is  little  less  than 
gross  misapplication  of  the  principle  of 
confiscation  and  would  prove  a  commer¬ 
cial  calamity.  As  to  monopolistic  State 
insurance,  no  one  has  dared  try  it  in  its 
simon  pure,  virgin  state  except  Nor¬ 
way  and  the  State  of  Washington.  The 
State  Fund’  of  Norway,  which  is  not  a 
manufacturing  country,  shows  an  alarm¬ 
ing  and  increasing  annual  deficit,  and 
already  from  Washington  come  well- 
backed  complaints  that  the  plan  is  a 
blunder,  not  a  blessing. 


THE  latest  issue  of  Collier's  contains 
the  second  of  a  series  of  articles 
on  “The  Business  of  Arson,”  which  is 
devoted  mainly  to  a  discussion  of  the 
moral  hazard  as  a  factor  in  the  fire 
situation.  The  article  contains  no  new 
information  for  underwriters,  but  seems 
to  imply  that  the  insurance  companies 
or  their  managers  are  in  some  way  re¬ 
sponsible  for  the  existence  of  the  moral 
hazard  or  its  results.  Even  the  writer 
of  the  article,  however,  admits  that  the 
insurance  companies  are  glad  enough  to 
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cancel  their  policies,  and  thus  avoid 
losses  and  do  away  with  a  possible  rea¬ 
son  for  the  occurrence  of  fires,  when¬ 
ever  they  can  secure  an  inkling  that  a 
business  house  is  in  position  to  profit 
by  a  fire.  The  connection  between  fail¬ 
ures  and  fires  is  made  much  of,  but  the 
author  apparently  does  not  feel  that 
the  banks  are  responsible  for  failures 
because  they  extend  credit  to  concerns 
which  do  ultimately  fail,  although  it 
seems  to  be  his  idea  that  the  fire  insur¬ 
ance  companies  are  responsible  for  fires 
because  they  grant  insurance  to  concerns 
which  they  have  no  reason  to  believe 
will  profit  by  a  fire.  Briefly,  it  may  be 
said  that  the  insurance  companies  are 
as  keen  to  avoid  dealings  with  persons 
whose  characters  are  open  to  suspicion 
as  are  the  banks,  and  they  utilize  every 
available  means  to  avoid  granting  insur¬ 
ance  which  may  result  in  loss. 


THE  enactment  of  a  new  law  in  New 
York  State  providing  for  the 
licensing  of  fire  insurance  brokers  will 
tend  to  clarify  a  situation  which  has 
been  rather  anomalous  and  perplexing. 
The  brokers  who  paid  $10  each  for 
their  licenses  have  been  wondering  what 
would  be  the  outcome  since  the  declara¬ 
tion  that  the  law  undter  which  they  were 
licensed  was  unconstitutional.  We  have 
not  heard  of  their  receiving  any  rebates 
on  their  old  licenses,  and  we  presume 
that,  in  fairness,  some  method  will  be 
devised  by  which  those  who  were 
licensed  undter  the  previous  law  will  be 
fairly  treated  in  connection  with  their 
being  licensed  under  the  new  law.  The 
latter  seems  to  be  broad  enough  to  per¬ 
mit  the  Superintendent  of  Insurance  to 
prevent  the  licensing  of  unqualified 
parties  as  brokers,  and  to  thus  tend 
toward  the  raising  of  the  tone  of  the 
brokerage  business. 


ADJUSTERS  in  New  York  and  Chi¬ 
cago  have  made  the  statement 
that,  since  the  agitation  over  the 
amount  of  arson  in  this  country  began 
fewer  incendiary  fires  have  come  to 
their  notice.  This  could  only  be  ex¬ 
pected  in  view  of  the  wide  publicity 
given  the  “firebugs”  and  their  methods 
of  procedure.  They  have  been  cowed 
by  the  fear  that,  while  this  question  was 
at  fever  heat,  the  chances  for  their  be¬ 
ing  suspected  were  too  great.  Fire 
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marshals  in  the  various  States  have  also 
expressed  themselves  as  to  the  lack  of 
fires  where  arson  is  expected.  The  ques¬ 
tion  now  remains,  how  long  this  ab¬ 
sence  of  incendiary  fires  will  be  no¬ 
ticeable,  and  what  effect  the  white  light 
of  publicity  will  have  on  tbe  future  of 
any  so-called  “arson  trust.” 


NEWS  comes  from  London  that 
never  before  in  the  history  of 
marine  insurance  have  companies  been 
so  hard  hit.  The  estimate  of  Lloyds 
losses  for  the  year  just  closed  as  it  now 
stands  is  £6,684.500,  and  there  is  good 
reason  to  believe  that  others  are  yet  to 
be  beard  from  and  which  will  be  in¬ 
cluded  in  the  1912  figures,  bringing  tbe 
amount  to  £7,250,000.  The  figures  as 
compiled  on  the  number  of  casualties, 
of  the  various  classes  of  vessels,  is  food 
for  thought  on  the  part  of  marine  un¬ 
derwriters.  In  view  of  the  experience 
undergone  by  companies  there  can  be 
little  unjust  criticism  relative  to  the  in¬ 
creases  in  rates  that  have  been  made 
during  the  past  few  months. 


IT  is  gratifying  to  observe  that  the  fire 
loss  in  the  United  States  and  Can¬ 
ada  in  January  last  fell  $15,000,000  be¬ 
low  that  for  January,  1912,  and  was 
nearly  $2,000,000  less  than  that  in  Janu¬ 
ary,  1911.  This  is  a  most  auspicious 
beginning  for  the  year,  although  the 
amount — $20,193,250 — is  much  in  ex¬ 
cess  of  what  it  should  be,  and  indicates 
an  annual  loss  of  more  than  $200,- 
000,000. 
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Buys  Control  of  Michigan  State  Life 

Arthur  F.  Hall,  vice-president  and  general 
manager  of  the  Lincoln  National  Life  of  Fort 
Wayne,  Ind.,  has  purchased  the  holdings  of 
Frederic  Apps,  president  of  the  Michigan  State 
Life  of  Detroit,  and  it  is  the  plan  to  merge  the 
two  companies  within  a  few  months.  Mr.  Apps 
disposed  of  his  holdings  owing  to  ill-health,  and 
will  retire  from  the  life  insurance  business.  A 
meeting  of  the  stockholders  of  the  Michigan 
State  Life  resulted  In  the  election  of  Mr.  Hall 
as  president  and  general  manager,  and  other  of¬ 
ficers  as  follows:  Daniel  B.  Ninde,  first  vice- 
president  and  counsel;  Franklin  B.  Mead,  second 
vice-president,  and  John  J.  Oliver,  secretary. 
Mr.  Ninde  is  counsel  for  the  Lincoln  National, 
and  Mr.  Mead  is  secretary  and  actuary  of  the 
same  company.  Until  the  two  companies  are 
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merged,  Mr.  Hall  will  continue  at  the  head  of 
both. 

The  Michigan  State  Life  has  assets  of  $667,- 
011  and  a  capital  and  surplus  of  $255,699.  The 
insurance  in  force  amounts  to  $9,234,416  and  the 
reserve  is  $400,176.  The  Lincoln  National  was 
organized  seven  years  ago,  and  has  a  capital  and 
surplus  of  $323,293.  It  has  assets  of  $855,944, 
and  its  reserve  amounts  to  $498,681.  The  insur¬ 
ance  in  force  is  $8,600,000.  . 


Connecticut  Mutual  Revises  Policy 

Commencing  with  to-day  the  Connecticut  Mu¬ 
tual  Life  of  Hartford  will  issue  a  revised  form 
of  policy,  containing  many  improvements  over 
the  old  form.  Among  the  changes  made  are  the 
elimination  of  the  clause  limiting  the  company’s 
liability  in  the  event  of  military  and  naval  ser¬ 
vice  in  time  of  war,  extending  the  privilege  of 
dividend  participation  to  the  contract  when  car¬ 
ried  as  extended  insurance,  as  well  as  on  paid- 
up  contracts  after  lapse,  making  extended  in¬ 
surance  the  automatic  feature  in  place  of  giving 
the  insured  the  option  of  paid-up  or  extended 
insurance  when  making  application.  The  policy 
form  has  been  rearranged  somewhat  and  con¬ 
tains  all  the  liberal  features  of  the  old  form. 
Interest  on  policy  loans  and  arrears  in  the  case 
of  indebtedness  has  been  increased  to  six  per 
cent  and  the  right  is  reserved  to  the  company 
to  defer  the  granting  of  loans  (except  premium 
loans)  and  the  payment  of  cash  surrender  values 
for  a  period  of  sixty  days.  The  instalment  op¬ 
tions  have  been  amplified  so  that  the  policy 
may  be  paid  by  any  number  of  instalments  from 
two  to  thirty,  while  the  amounts  payable  under 
continuous  instalments  for  life  have  been  sub¬ 
stantially  increased.  This  new  contract  will 
enable  the  agents  to  materially  increase  their 
new  business  production. 


London  Life  of  London,  Or.t. 

Among  the  safest  and  soundest  of  life  insur¬ 
ance  institutions  chartered  under  the  laws  of 
the  Dominion  of  Canada,  the  London  Life,  with 
headquarters  at  London,  Ont.,  occupies  a  promi¬ 
nent  position.  For  thirty-eight  years  it  has 
been  serving  the  public  to  the  great  satisfaction 
of  all  connected  with  it,  and  its  policyholders 
realize  to  the  full  the  liberal  conditions  of  their 
contracts,  the  careful  methods  of  the  manage¬ 
ment  and  the  solid  financial  strength  back  of 
the  company’s  obligations.  During  1912  the  Lon¬ 
don  Life  was  able  to  transact  a  larger  volume 
of  business  than  ever  before,  while  at  the  same 
time  making  material  additions  to  its  financial 
strength.  The  scope  of  its  field  work  embraces 
both  ordinary  and  industrial  business,  in  each 
of  which  the  agents  are  making  good  progress. 
Last  year  the  company  received  applications  for 
over  three  and  one-half  millions  in  the  ordinary 
branch,  while  the  new  industrial  business  writ¬ 
ten  exceeded  $4,700,000.  The  outstanding  busi¬ 
ness  increased  during  the  year  by  over  three 
million  dollars,  of  which  $1,788,984  was  ordinary 
and  $1,223,851  industrial,  bringing  the  total 
amount  on  the  books  up  to  $12,799,079  ordinary 
and  $10,536,242  industrial,  or  a  grand  total  of 
$23,335,321.  In  the  past  five  years  the  insurance 
in  force  has  more  than  doubled,  which  augurs 
well  for  continued  growth.  Premium  receipts 
last  year  were  $905,787,  the  total  income  $1,134,- 
473;  policyholders  were  paid  $299,918,  and  there 
was  saved  from  the  income  the  sum  of  $453,643. 

The  financial  strength  of  the  London  Life  is  a 
matter  of  particular  pride  to  the  management. 
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every  care  being  taken  to  maintain  it  at  the 
highest  possible  standard.  At  the  end  of  last  year 
the  assets  of  the  company  were  $4,059,376,  and 
the  surplus  to  policyholders  $201,374.  The  most 
rigid  standard  is  adopted  in  computing  the  re¬ 
serves,  with  the  result  that  the  company  is  much 
stronger  than  the  requirements  of  Canadian 
laws.  Its  reserves  now  amount  to  $3,693,637,  and 
are  computed  on  the  following  bases;  Ordinary 
business  prior  to  1910,  the  Hm  Table  at  3%  per 
cent  interest,  and  since  by  the  Om  (5)  at  3  per 
cent;  industrial  business  prior  to  1900  by  the 
Combined  Experience  Table  at  3%  per  cent  in¬ 
terest,  and  since  by  Farr’s  English  Table  No.  3, 
at  3  per  cent  interest.  The  standard  on  the  old 
industrial  business  was  raised  for  1912  so  as  to 
give  still  greater  protection.  The  company  has 
not  availed  itself  of  the  provisions  of  the  Cana¬ 
dian  law  for  certain  allowances  in  the  valua¬ 
tion  of  ordinary  business,  preferring  to  main¬ 
tain  full  reserves  on  a  high  standard.  All 
accruing  profits  on  policies  are  reported  as 
liabilities,  so  that  the  surplus  shown  is  abso¬ 
lutely  clear.  Such  a  conservative  course  must 
commend  itself  to  all  interested  in  absolutely 
sound  life  insurance,  and  should  make  new 
business  easily  obtained  by  the  agents.  The 
officers  who  are  so  ably  conducting  the  affairs 
of  the  London  Life  are  John  McClary,  president; 
J.  G.  Richter,  secretary  and  manager,  and  Ed. 
E.  Reid,  assistant  manager. 


J.  H.  Giffin  Retires  After  Long  Service 

John  H.  Giffin,  vice-president  of  the  Manhat¬ 
tan  Life  of  New  York,  has  resigned  owing  to  ill- 
health,  and  has  been  succeeded  by  John  F. 
Roche,  whose  election  was  announced  in  The 
Spectator  of  last  week.  Mr.  Giffin  became 
identified  with  the  company  in  1866,  and  rose  to 
the  position  of  vice-president  in  1905.  Mr.  ; 
Roche  will  have  charge  of  the  agency  depart-  j 
ment  and  the  field  work  of  the  company.  Louis  | 
Linzmeyer,  vice-president  and  actuary,  will  have 
charge  of  the  office  work  and  actuarial  depart¬ 
ment.  , 


Capital  Reduced 

At  the  annual  meeting  of  the  stockholders  of 
the  Detroit  Life  Insurance  Company,  held  at  the 
home  office  on  February  11,  it  was  decided  to 
reduce  the  paid-in  capital  one-half,  or  from 
$210,000  to  $105,000,  thereby  creating  a  surplus 
of  $105,000.  This  sum,  added  to  the  present  sur¬ 
plus,  will  give  the  Detroit  Life  a  capital  of 
$105,000  and  a  surplus  of  about  $116,000,  thus 
putting  it  in  strong  financial  condition. 


C.  E.  Dexter  Elected  President 

C.  E.  Dexter,  until  recently  connected  with  the 
United  American  of  Louisville,  has  been  elected 
president  of  the  Chicago  and  Mid-West  Life  of 
Chicago.  This  company  is  now  in  process  of 
organization  under  the  direction  of  W.  Y.  Jack-  | 
man. 


General  Stewart  L.  Woodford  Dies 

General  Stewart  Lyndon  Woodford,  aged 
seventy-eight  years,  a  distinguished  soldier, 
diplomat  and  lawyer,  and  who  was  general 
counsel  for  the  Metropolitan  Life  of  New  York, 
died  at  his  home  at  13  West  Twelfth  street  in 
that  city  on  Friday  last.  He  was  one  of  the 
most  prominent  attorneys  for  an  insurance  com- 
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'  ,any  in  the  United  States.  Death  came  follow¬ 
ing  only  a  few  days’  illness.  General  Woodford 
Uvas  bovn  in  New  York  on  September  3,  1835,  and 
i  vas  graduated  from  Columbia  College  in  1854. 
Ie  filled  many  important  places  of  State,  and 
n  1862  entered  the  Civil  War  as  a  lieutenant- 
•olonel  and  served  at  one  time  as  military  Gov- 
1  .rnor  of  Charleston  and  Savannah.  He  was 
I  ifterwards  United  States  District  Attorney  for 
he  Southern  District  of  New  York.  President 
VlcKinley  appointed  him  Minister  to  Spain. 


n  1 

American  National  of  St.  Louis 

The  Missouri  Insurance  Department  has 
granted  a  license  to  the  American  National,  a 
new  life  company,  which  has  been  in  process  of 
organization  for  some  time  at  St.  Louis.  The 
company  will  begin  business  with  a  capital  of 
$100,000  and  a  surplus  of  an  equal  amount.  It 
has  been  authorized  to  increase  this  capital  to 
['  $200,000,  and  will  enter  Pennsylvania  and  Illi¬ 
nois  at  once. 

H.  M.  Still  is  president,  Dain  L.  Tasker  and 
Arthur  Hildreth,  vice-presidents,  and  Charles 
E.  Salisbury,  treasurer.  William  Parsons,  well 
known  in  life  insurance  circles,  has  been  placed 
1  in  charge  of  the  agency  department. 

- . 

* 

Great  Republic  Life  Begins  Business 

The  organization  of  the  Great  Republic  Life 
of  Los  Angeles  has  been  completed,  and  a  li- 
cense  to  operate  in  California  has  been  granted 
by  the  Insurance  Department  of  that  State.  The 
company  began  business  with  a  capital  of  $500,- 
000  and  a  surplus  of  $288,000,  with  the  stock  dis¬ 
tributed  among  almost  1000  business  and  pro¬ 
fessional  men  in  California  and  adjoining  States, 
t  A  complete  line  of  up-to-date  policies  is  being 
written,  and  the  company  has  secured  a  large 
field  force  which  has  started  an  active  cam¬ 
paign  for  a  large  volume  of  business  for  the  first 
year.  It  is  the  intention  to  develop  the  home 
State  first  and  open  other  States  as  rapidly  as 
i  possible.  General  Adna  R.  Chaffee  is  president; 
A.  Getty,  first  vice-president;  F.  M.  Cruzen,  sec¬ 
ond  vice-president;  H.  H.  Bein,  third  vice-presi¬ 
dent;  Ed.  Tedford,  secretary,  and  Hugh  F. 

Stewart,  treasurer, 
i 


Life  Underwriters  of  New  York  to  Meet 

The  annual  banquet  and  election  of  officers  of 
the  Life  Underwriters  Association  of  New  York 
will  be  held  at  7  o’clock  February  25  at  the 
Hotel  Savoy.  The  banquet  will  be  preceded  by 
a  business  meeting,  which  is  called  for  6.30 
1  o’clock.  The  speakers  will  be  William  F.  Mc- 
;  Combs,  chairman  of  the  Democratic  National 
Committee;  Willis  L.  Moore,  chief  of  the  United 
States  Weather  Bureau;  William  H.  Hotchkiss, 
former  State  Superintendent  of  Insurance,  and  a 
prominent  insurance  official,  whose  name  will 
be  announced  later. 


Secures  Control  of  German  National 

The  National  Operating  Company,  which  re¬ 
cently  secured  the  controlling  interest  in  the 
American  Life  of  Chicago,  has  made  the  same 
kind  of  a  deal  with  the  German  National  Life 
of  that  city  whereby  it  will  secure  the  control¬ 
ling  stock.  It  is  the  object  to  consolidate  the 
i  two  just  as  soon  as  possible  and  operate  on  a 
larger  scale  than  ever  before. 


AMENDMENT  TO  ROBERT¬ 
SON  LAW  IN  TEXAS 


Bill  Provides  for  Return  of  Old  Line 
Life  Companies 


ELIMINATES  $1,000,000  TAX  CLAIM 


Commissioner  Gill  Opposed  to  Measure  Unless 
Further  Amendment,  Prepared  by  Him, 
is  Inserted 

AUSTIN,  February  17. — While  no  effort  has  as 
yet  been  made  by  the  legislature  to  repeal  the 
Robertson  insurance  law,  a  bill  has  been  intro¬ 
duced  in  the  Senate  by  Senator  Gibson,  having 
for  its  purpose  the  amendment  of  this  law  to 
the  extent  of  permitting  the  twenty-two  old  line 
life  insurance  companies  to  return  to  the  State 
without  having  to  pay  the  back  taxes  claimed 
to  be  due  by  these  companies  to  the  State. 
Senator  Gibson’s  bill  provides  that  any  insur¬ 
ance  company  not  desiring  to  engage  in  the  busi¬ 
ness  of  writing  insurance  in  this  State,  but  de¬ 
siring  to  loan  its  funds,  may  obtain  a  permit  to 
do  so  by  complying  with  the  laws  relating  to 
foreign  corporations  engaged  in  loaning  money 
without  being  required  to  obtain  a  certificate 
of  authority  to  write  life  insurance  or  to  pay 
the  occupation  tax  that  is  imposed  on  life  insur¬ 
ance  companies  engaged  in  the  business  of 
writing  insurance.  The  bill  also  provides  for 
making  reports  of  the  reserves  and  investments 
in  Texas.  Commissioner  Gill  is  opposed  to  this 
measure,  unless  an  amendment  which  has  been 
prepared  is  inserted  providing  that  in  the  event 
such  companies  attempt  to  write  insurance  after 
obtaining  a  permit  from  the  State  Department 
to  loan  money  they  shall  be  required  to  pay  the 
insurance  tax.  The  effect  of  this  amendment 
is  to  compel  these  companies  which  withdrew 
from  the  State  to  pay  the  back  taxes,  which 
now  reach  nearly  $1,000,000. 

The  Robertson  law  was  passed  in  Texas  in 
1906  about  the  time  of  the  Armstrong  investi¬ 
gation  in  New  York,  and  the  companies  began 
to  withdraw  immediately  after  the  enactment. 
The  law  provided  for  the  investment  of  seventy- 
five  per  cent  of  the  reserves  on  outstanding 
business  in  securities  of  that  State.  Several 
companies  made  an  effort  to  comply  with  the 
law  for  a  time,  but  found  it  so  unsatisfactory 
that  they  were  forced  to  withdraw. 

President  Darwin  P.  Kingsley,  of  the  New 
York  Life  of  New  York,  is  making  an  effort  to 
have  the  law  repealed.  He  has  sent  a  letter  to 
each  of  the  company’s  policyholders  in  Texas,  in 
an  endeavor  to  have  them  take  an  interest  in 
the  legislation. 


Bankers  Life,  Nebraska 

A  most  excellent  statement  is  made  by  the 
Old  Line  Bankers  Life  Insurance  Company  of 
Lincoln,  Neb.,  covering  the  year  1912.  This  com¬ 
pany  has  ever  since  its  organization  maintained 
a  fine  record  in  every  particular,  growing 
steadily  in  business,  adding  regularly  to  its 
financial  strength  and  conducting  its  operations 
along  economical  lines.  Its  record  for  the  past 
year  is  among  the  best  yet  recorded,  as  witness 
the  following  gains:  Assets,  $908,842;  reserve, 
$639,424;  surplus,  $260,771,  and  insurance  in 
force,  $6,425,622.  The  company  now  possesses 
assets  of  $5,818,196,  of  which  over  five  millions 
is  invested  in  first  mortgage  farm  loans,  earning 
a  high  rate  of  interest.  Its  reserve  on  the 
four  per  cent  basis  is  $4,171,769,  and  there  is  the 
handsome  surplus  on  policyholders’  account  of 
$1,613,439.  During  1912  it  wrote  new  business 
amounting  to  $9,300,059,  and  now  has  in  force 
$38,022,412.  The  gain  in  outstanding  business  last 
year  was  equal  to  sixty-nine  per  cent  of  the 
new  business  written.  Policyholders  of  this 


company  are  receiving  the  best  of  treatment,  and 
those  who  have  matured  deferred  dividend  poli¬ 
cies  with  it  are  highly  satisfied  with  the 
splendid  results. 


Northwestern  National  Life 

Owing  to  the  maturing  of  a  large  number  of 
ten-year  endowment  contracts,  the  Northwest¬ 
ern  National  Life  of  Minneapolis  was  called 
upon  last  year  to  pay  out  to  its  policyholders 
over  $2,000,000.  While  this  large  payment 
served  to  reduce  the  assets,  the  company  was 
nevertheless  able  to  show  an  increase  in  sur¬ 
plus,  including  both  apportioned  and  unassigned 
funds.  The  annual  statement  for  1912  shows 
that  the  company’s  assets  now  amount  to  $4,407,- 
824,  while  it  has  set  aside  for  future  dividends 
$214,186,  and  holds  unassigned  funds  of  $342,950, 
making  total  surplus  funds  on  policyholders’ 
account  of  $557,136.  Last  year  the  company 
wrote  new  business  amounting  to  $7,079,634,  and 
now  has  in  force  $28,778,002.  The  Northwestern 
National  has  a  strong  board  of  directors,  and 
under  the  management  of  President  John  T. 
Baxter  is  giving  its  policyholders  the  best  of 
contracts  and  service. 


United  States  Annuity  and  Life 

By  careful  attention  to  the  quality  of  business 
written  the  United  States  Annuity  and  Life  In¬ 
surance  Company  of  Chicago  is  able  to  show 
each  year  a  steady  gain  in  the  volume  of  busi¬ 
ness  on  its  books.  Last  year  it  renewed  seven¬ 
ty-six  per  cent  of  the  business  in  force  during 
the  previous  year,  which  is  a  remarkably  good 
showing.  The  company’s  financial  strength  is 
ample,  it  now  possessing  assets  of  $990,461  and 
surplus  of  $337,202.  The  assets  increased  during 
the  year  by  $258,390,  while  the  gain  in  income 
was  $63,275.  During  1912  the  new  business  is¬ 
sued  amounted  to  $5,243,739,  while  the  insurance 
in  force  increased  by  $1,666,708  and  now  stands 
at  $11,419,962.  The  United  States  Annuity  and 
Life  is  proving  to  the  satisfaction  of  its  policy¬ 
holders  that  it  is  a  thoroughly  well  managed 
company,  and  is  consequently  growing  steadily 
in  public  favor. 


Apply  for  Membership 

Applications  for  membership  from  twelve 
companies  have  been  received  by  T.  W.  Black¬ 
burn,  secretary  of  the  American  Life  Conven¬ 
tion.  With  these  the  convention  will  have  a 
membership  of  ninety-three.  The  applications 
are  from  the  following  companies: 

Idaho  State  Life,  Boise;  Montana  Life, 
Helena;  Pioneer  Life,  Fargo,  N.  D.;  Central 
States  Life,  St.  Louis;  Old  Line  Life,  Milwau¬ 
kee;  Western  States  Life,  San  Francisco;  Equi¬ 
table  Life,  San  Antonio;  German  American  Life, 
Omaha;  Standard  Life,  Pittsburg;  San  Fran¬ 
cisco  Life,  San  Francisco,  and  Two  Republics 
Life,  El  Paso,  Texas. 

The  annual  meeting  will  be  held  August  20 
and  22  at  St.  Paul,  Minn. 


Indiana  Underwriters  Elect  Officers 

The  Indiana  Association  of  Life  Underwriters, 
at  the  annual  meeting  held  last  week  at  the  of¬ 
fices  of  the  State  Life  of  Indianapolis,  elected 
officers  as  follows:  G.  S.  Brewster,  president; 
William  E.  Osborn,  first  vice-president;  George 
M.  Spiegel,  second  vice-president;  George  R. 
Wilson,  secretary,  and  E.  H.  Young,  treasurer. 


Thursday 


Life  Insurance 

CHARGES  AGAINST  EKERN 
NOT  SUSTAINED 


Wisconsin  Senate  Refuses  to  Confirm 
Anderson’s  Appointment 


COMMISSION  ERSHIP  STILL  IN  DOUBT 


Governor  Announces  He  Will  Continue  to  Submit 
Name  Until  Adjournment  is  Taken 

MADISON,  February  17. — Herman  L.  Ekern 
emerged  Saturday  from  one  week’s  fighting 
against  Governor  McGovern  with  victory  at 
least  temporarily  gained,  and  still  remaining 
in  possession  of  the  office  of  Insurance  Commis¬ 
sioner.  For  two  days  the  State  Senate  sat  as 
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a  committee  of  the  whole,  while  the  removal 
order  against  Ekern  and  the  appointment  of  Ac¬ 
tuary  Lewis  A.  Anderson  to  succeed  him  were 
given  an  exhaustive  investigation.  Most  of  the 
interested  parties  to  both  these  transactions 
were  placed  on  the  stand  and  were  examined 
by  Ekern’s  attorneys,  John  A.  Aylward  and 
Michael  B.  Olbrich,  and  by  various  senators. 
Governor  McGovern,  in  an  executive  communica¬ 
tion,  refused  to  recognize  the  right  of  the 
Senate  to  demand  his  presence,  asserting  that 
the  legislative  body  has  no  power  to  question 
the  discretionary  acts  of  the  executive  branch 
of  the  Government. 

The  Senate  voted  that  the  charges  brought  by 
Harry  C.  Wilbur,  the  executive  clerk,  to  the  ef¬ 
fect  that  Ekern  had  been  politically  active  in 
violation  of  the  law  under  which  he  was  ap¬ 
pointed,  were  not  sustained.  This  vote  was  22 
to  6.  Immediately  thereafter  it  refused  to  con¬ 
firm  Anderson’s  appointment  as  Commissioner 
by  a  vote  of  22  to  4.  Less  than  an  hour  later 
Governor  McGovern  announced  he  would  again 
submit  Anderson’s  name.  This  process  may  be 
repeated  every  twenty  days  until  the  legislature 


adjourns,  when  the  recess  appointment  will  be¬ 
come  permanent,  provided  the  supreme  court 
holds  against  Ekern’s  title  to  the  office. 

COURT  PROCEEDINGS 
Following  the  hearing.  Circuit  Judge  E.  Ray 
Stevens  handed  down  his  opinion  in  the  injunc-  i 
tion  suit  brought  by  Ekern  to  restrain  the  Gov¬ 
ernor  from  ousting  him  from  the  office.  The  i 
court  declined  to  make  the  injunction  perma¬ 
nent,  holding  that  it  is  not  empowered  to  deter-  i 
mine  the  validity  and  effect  of  the  Governor's  1 
removal  order,  and  adding  that  the  Governor  ex¬ 
hausted  his  power  in  making  the  appointment  of 
Anderson.  The  decision  further  indicated  that 
Ekern  may  be  left  in  possession  of  the  office  1 
until  the  title  thereto  can  be  tried  by  quo  war¬ 
ranto  proceedings. 

Ekern  appealed  to  the  supreme  court  from  I; 
Judge  Stevens’  decision,  after  the  court  had 
granted  an  extension  of  the  restraining  order 
against  McGovern  until  February  18.  On  that 
date  the  case  reached  the  supreme  court,  and 
this  tribunal  will  determine  whether  the  order 
shall  remain  in  effect  until  the  case  is  argued 


Some  Extracts  from  the  Statements  of  Life  Insurance  Companies  for  1912. 

The  following  figures  of  the  statements  of  life  insurance  companies  for  1912  have  been  compiled  from  advertised  statements  and  returns  made  direct  to  The 
Spectator  Company.  Particular  attention  is  directed  to  the  figures  of  new  business  and  gains  in  insurance  in  force: 


Name  or  Company. 


Premiums  New  Business 
Received.  Paid  for. 


Insurance 

Gained. 


Admitted  Surplus  to 
Assets.  Policyholders 


AStna  Life . 

American  Bankers . 

Amicable  Life . 

Anchor  Life,  Kansas .... 
Bankers  Intern’l,  Tex* . . 

Bankers  of  Iowa . 

Bankers  of  Nebraska. . . . 

Bankers  Reserve . 

Bank  Savings . 

Berkshire . . 

California  National . 

Capitol  Life . 

Cedar  Rapids . 

Central  of  U.  S.,  Iowa.  . 
Central  Life,  Illinois .... 

Central  Life,  Kansas - 

Central  States,  Missouri. 

Citizens  National . 

Cleveland  Life . 

Colonial  Life . 

Columbus  Mutual.  ... 
Commercial  L.  &  C.,  Ga. 

Commonwealth,  Ky . 

Commonwealth,  Neb. . .  . 
Connecticut  General .... 
Connecticut  Mutual.. . 
Conservative  Life,  W.  Va 
Continental  L.  I.  and  I. 
Continental,  Delaware.. . 

Dakota  Mutual . 

Dakota  Western . 

Detroit  Life . 


$ 

11,215,253 

154,463 

459,964 

43,328 

4,206 


1,122,641 


2,477,974 

51,241 


93,943 

802,503 

285.116 


147,846 


205,407 

980,499 


87,719 

440,393 

135,546 

1,960,534 

6,726,611 


187,495 

236,293 

242,700 

60,672 


$ 

45,131,355 


9,082,455 
911,607 
149,500 
1 7,963,500 
9,300,059 
5,565,119 
2,474,090 
7,034,963 
1,343,054 


884,150 

8,826,331 


3,074,947 


3,280,699 

clO,524,875 

<1255,706 


2,277,336 

56,775,000 

2,230,500 

13,032,453 

22,248,450 

1,818,000 

2,552,384 

3,166,547 

3,669,247 

950,500 


S 

16,321,722 
2,948,822 
7,129,705 
824,737 
149,500 
—33,584,000 
6,425,622 
2,148,437 
1,592,019 
2,613,718 
1,159,731 
1,115,139 
483,150 
5,284,284 
2,056,121 
736,319 
2,122,947 
2,131,668 
1,422,762 
c2, 201, 127 
d — 772,835 
921,140 
1,827,836 
51,774,787 
1,873,000 
8,190,850 
10,239,697 
1,282,615 
659,131 
2,147,125 
875,236 
—268,000 


Equitable  of  Iowa . 

Equitable,  Texas . 

Fidelity  Mutual . 

Forest  City  Life . 

Franklin  Life . 

Gem  City* . 

German  Mutual . 

Girard  Life . 

Great  Northern,  Ohio . . . 

Great  Northern,  Wis. . . . 
Great  Southern,  Texas .  . 
Guarantee  Life,  Texas. . . 
Guaranty  Life,  Iowa .... 

Guardian  Life . 

Home  of  New  York . 

Home  Mutual . 

Illinois  Life . . . . 

Indianapolis  Life . 

Intermediate . 

International . 

John  Hancock. . 

Kansas  City  Life . 

La  Fayette  Life . 

Liberal  Life* . 

Life  Ins.  Co.  of  Virginia. 

Lincoln  National . 

Manhattan .  . . 

Marquette  Life . 

Massachusetts  Mutual 

Metropolitan . 

Meridian  Life . 

Michigan  Mutual . 

Michigan  State . 

Mid-Continent . 

Midland  of  Missouri .... 
Midland  Mutual,  Ohio .  . 

Midwest  Life . 

Minnesota  Mutual . 

Missouri  State . 

Montana  Life . 


2,288,787 

33,612 


57,398 

1,367,996 

10,413 

119.542 

214.543 

41,799 

103,389 

412,006 

485,524 

100,719 

57,661 

4,023,298 

53,046 

1,990,141 

184,500 

152,162 


23,646,023 

1,497,442 


38,505 

3,123,334 


2,131,011 

91,788 

10,253,127 

89,101,003 

521,471 

1,505,985 

364,405 

55,914 

162,524 

349,266 

151,046 


1,209,374 

177,337 


14,415,298 

1,726,762 


8,200,972 

417,000 

489,409 

1,350,447 

<7586,500 

c433,195 


6,940,766 

5,291,524 

1,192,959 

1,402,808 

14,315.467 

1,307,000 

14,862,636 

2,040,000 

1,188,100 


16,514,699 

2,169,549 

2,735,153 


2,907,137 

6‘449,915 

1,590,309 

40,471,450 

c290,636,815 

<7197,530,539 

8,757,131 


3,036,550 

448,853 

2,635,028 

3,346,339 

1,838,925 

3,584,891 


2,553,750 


10,114,273 

888,927 

2,481,622 

392,500 

1,257,634 

397,000 

218,999 

835,080 

<7431,750 

c240,163 

1,090,250 

4,800,328 

2,327,343 

939,381 

1,224,558 

5,599,385 

1,020,000 

3,922,428 

1,307,000 

699,130 

16,586,427 

548,584,809 

9,221,881 

1,002,309 

2,289,653 

57,463,978 

2,133,000 

—42,469 

1,205,509 

22,935,036 

c97,840,512 

<7107,247,503 

3,641,259 

3,210,097 

1,170,243 

—2,198,662 

1,484,028 

2,398,913 

1,217,995 

1.236,393 

4,293,715 

1,766,750 


g 

101,971,487 

555,076 

1,769,450 

136,549 

108.263 
19,592,816 

5,818,196 

3,702,216 

375.948 
20,446.610 

314,747 

1,128,048 

229,543 

2,320,159 

695,602 

230.890 

545.263 
2,316,116 

642,015 

2,012,967 

e.306,119 

296,904 

882,906 

354,014 

12,100,822 

69,388,478 

350.455 

1,031,656 

522,004 

714,798 

194.891 
379,061 

12,431,725 

235,616 

28,664,807 

160,146 

5,850,406 

176,267 

862,582 

881,900 

144,964 

382,152 

1,247,205 

936,352 

341.432 

210,454 

27,767,932 

31,565 

9,849,696 

414,200 

711,168 

2,633,151 

92,463,922 

3,156,762 

717,284 

331.948 
8,470,628 

842,098 

22,045,083 

366,014 

69,525,955 

397,965,341 

2.204,910 

11,760,344 

644,214 

379,515 

280,207 

788,633 

397,951 

3,716,150 

3,661,866 

644,227 


s 

11.777,474 


1,445,165 

125,563 

102,987 

502,487 

1,613,439 

740,048 

265,365 

1,616,377 

289,236 

216,030 

71,004 

423,280 

265,031 

33,763 

450,689 

650,918 

296,403 

273,385 


«173,293 

225,370 


279,051 

1,657,705 

3,080,136 

266,205 

307,306 

268,425 

323,806 

144,760 

326,420 

1,732,642 

188,597 

2,745,920 

103,404 

926,706 

173,510 

135,605 

477,389 

122,541 

264,046 

855,437 

272,332 

150,098 

162,552 

2,151,904 

11,210 

952,120 


214,196 

491,278 

9,970,326 

365,393 


118,355 

1,478,002 

260,922 

1,918,673 

196,796 

5,774,912 

43,191,345 

386,371 

974,623 

232,786 

317,341 

157,736 

279,414 

161,792 

236,794 

699,368 

507,198 


Name  of  Company 


Premiums 

Received. 


New  Business 
Paid  for. 


Insurance 

Gained. 


Crown  Life .  . 
Dominion.  .  . 
Great  West.  . 
Home  Life. . . 
Imperial . 

London  Life . 


Mutual  Benefit . 

22,719,674 

Mutual  of  Baltimore.  .  . 

379,554 

Mutual  of  New  York. . 

56,747.032 

National,  Vermont . 

6,834,507 

National  of  U.  S.  A . 

National  Progressive. 

72,617 

New  England . 

8,582,635 

New  York  Life . 

>  85,941,784 

Northern,  Mich . 

258,533 

Northwestern  National. 

Occidental,  New  Mexico 

165,522 

Ohio  National . 

106,937 

Ohio  State . 

191,741 

Old  Colony . 

276,360 

Pacific  Mutual . 

5,016,308 

Pan-American* . 

231,812 

Penn  Mutual . 

20,876,369 

Peoples  Life,  Indiana.. 

155,141 

Philadelphia  Life . 

825,294 

Phcenix  Mutual . 

5,420.336 

Pioneer  Life  of  N.  D . .  . 

196,146 

Preferred  Life . 

118,187 

Presbyterian  Ministers 

697,539 

Provident  L.  and  T . 

10,024,289 

Register  L.  and  A . 

248,547 

Reliance  Life . 

1,239,590 

Reserve  Loan . 

758,555 

Rockford  Life . 

47,962 

Romar  Standard* . 

1,990 

Royal  Union . 

1,055,874 

San  Francisco . 

216,542 

Security  Mutual.  Neb. 

219,431 

Southeastern  Life . 

173,212 

Southern  States,  Ala ... 

554,587 

Southern  States,  W.  Va, 

180,851 

Southwestern . 

658,199 

Standard,  Iowa . 

94,075 

Standard,  Pa . 

300.144 

State  Mutual,  Ga . 

924.050 

State  Mutual,  Mass..  .  . 

5.691,017 

Travelers . 

8,543.184 

Union  Central . 

11,912,978 

Union  Mutual. .  . 

2,279,171 

U.  S.  Annuity  and  Life. . 

354,327 

Volunteer  State . 

563.018 

Western  States . 

350,000 

Ca  nadia  n  Com  pa  n  i es . 

Canada  Life . 

5,153,995 

Confederation . 

2,379,296 

Continental . 

271,722 

319,833 

424,754 


203,830 

1,795,378 

905,787 


S 

80,182,747 
c3, 797, 420 
157,067,823 


14,348,703 

cS18,429 

<7127,500 

34,683,093 

212,594,538 

3,128,908 

7,079,634 


<71,581,410 

<-431,016 


2,014,541 

1.943.500 
22,378,787 

9,339,564 

520,000 

76,986,181 

2.196.500 
3,100,000 
4,330,265 

22,811,870 

3,273,890 

2,154,293 

1,945,676 

42,754,939 

1,744,070 

13,561,755 

7,396,699 


175,220 

6,277,914 

3,730.350 

1,321,666 

2.34S.962 

3,682,333 

1,261,780 

6,123,174 

1,041,500 


1,930,458 

22,831,849 

48,462,791 

48,352,908 

6,206,751 

4,402,246 

4,470,117 

6,000,000 

4,912,774 


15,512,239 

12,269,584 

2,290,412 

3,971,964 

2,600,975 


<73,477,756 
c4, 706, 668 


S 

45,124,433 
cl, 280, 775 
45,913,401 
6,785,952 


c224,544 
<7127,500 
21,431,851 
67,693,247 
2,036,853 
971,633 
1,209,979 
<7628,185 
c401,081 
755,201 
1, 250.50C 
67,459 
1,651,50C 
10,794,567 
8,425,968 
379, 50C 
32,427,301 
1,537,238 
2, 187,236 
691,743 
11,755,109 
2,288,902 
1,771,443 
1,204,553 
23,043,097 
1, 396.63C 
6,435,225 
2,820,907 
528,895 
165.22C 
3,506,693 
2,630,626 
392,292 
1,150,460 
530,326 
499,900 
3,047,536 
478,500 
2,195,890 
—7,820,268 
11,246,789 
30,420,808 
26,479,838 
1,387,608 
1,666,708 
1,709,975 
4,059,225 
2,833,667 
2,052,620 


9,262,716 

6,362,331 

1,132,281 

2,332,600 

1,705,698 

16,009,307 


4,216,686 
<71,788,985 
cl, 223, 851 


Admitted 

Assets. 

Surplus  to 
Policyholders 

$ 

$ 

156, 655,711 

10,693,318 

959,599 

292,367 

599,125,046 

104,597,706 

56,038,868 

7,897,217 

ell, 663, 606 

cl, 444, 392 

172,750 

122,779 

61,418,398 

6,075,311 

719,657,050 

108.048.071 

523,111 

116,053 

4,407,824 

557,136 

c403,610 

el  57,350 

736,457 

671,924 

544,602 

261,183 

501,796 

332,631 

584,549 

155,187 

1,018,732 

24,252,307 

1,842,738 

1,263,107 

931,360 

136,911 

134,375,486 

16,241,231 

302,058 

150,000 

503,647 

197,777 

e3, 304, 953 

e867,l  67 

34,290,116 

2,020,208 

314,355 

138,570 

217,272 

139,413 

5,519,907 

682,854 

79,040,797 

8,605,177 

1,133,012 

27,257 

3,793,680 

1,409,450 

2,760,927 

213,587 

146,773 

114,555 

106,851 

104,640 

3,942,805 

273.199 

574,663 

430,094 

1,002,797 

242,141 

379,317 

86,762 

1,116,089 

189.479 

673,731 

295,212 

2,012,092 

428,551 

86,281 

21,535 

611,787 

339,838 

3,613,293 

230,749 

40,824,835 

3,056,636 

c85,628,857 

<•  1 2,953,240 

93,053,614 

16,886,164 

18,759,923 

1,588,580 

990,461 

357,995 

1.437,970 

177,850 

1,460,000 

1,037,374 

345,746 

240,622 

209,206 

48,301,523 

5,973,695 

17,266,528 

1,910,904 

1,462,367 

312,138 

1,283,968 

204,338 

2,873,054 

561,185 

12,251,981 

1,516,123 

226,182 

8,134,420 

944,413 

4,059,376 

201,374 

Manufacturers . 

Mutual  Life . 

National . 

North  American . . 

Prudential . 

Security  Life . 

Sovereign  . 

Sun  Life . 

Western  Empire* 


2,769,116 

2,692,199 


1,730,679 

152,950 

15,264 

129,198 

9,752,346 

27,244 


11,121,424 

6,318,123 

7,630,336 

2,731,832 

725,500 

1,064,026 

31,482,779 

1,008,500 


6,900,374 

4,150,649 

3,170,157 

1,282,167 

707,500 

676,535 

17,657,690 

1,008,500 


16,135,431 

20,071,345 

2,896,899 

13,224,159 

549,815 

95,014 

955,230 

49,605,616 

223,821 


1,900,433 

4,388,361 

458,323 

1,576,046 

185,167 

75,574 

364,072 

5,581,082 

209,402 


Commenced  business  in  1912. 
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later.  This  leaves  Ekern  in  possession  of  the 
office  until  the  final  decree  of  the  supreme  court, 
which  may  not  be  before  late  this  meeting. 
Ekern’s  appeal  was  based  on  the  ground  that  a 
eourt  of  equity  has  power  to  issue  an  injunction 
restraining  a  co-ordinate  branch  of  Government 
from  acting  outside  his  constitutional  powers. 

The  members  of  the  Wisconsin  Association  of 
Town  Mutual  Insurance  Companies,  meeting  in 
biennial  convention  here  last  week,  passed  reso¬ 
lutions  asking  the  State  Senate  to  “use  all  hon¬ 
orable  means  to  retain  the  services  of  Herman 
L.  Ekern  if  possible,”  and  instructing  the  legis¬ 
lative  committee  to  use  its  influence  to  assist 
in  the  movement  to  that  end. 


Mutual  Life  of  New  York 

In  seventy  years  the  Mutual  Life  Insurance 
Company  of  New  York  has  disbursed  to  its 
policyholders  over  $1,066,000,000,  and  now  holds 
for  the  protection  of  existing  contracts  $596,- 
872,870.  In  the  same  period  the  policyholders 
have  paid  in  $1,471,460,000,  so  that  the  excess 
benefits  over  premiums  received  is  over  $191,- 
899,000.  Last  year  the  premium  receipts  of  the 
company  were  $57,263,659;  the  amount  paid  to 
policyholders  was  $60,965,489.  There  was  added 
to  the  assets  $12,072,527,  so  that  In  one  year  the 
excess  of  benefits  to  policyholders  was  over 
$15,774,000.  The  company  now  has  on  its  books 
$1,550,888,063  of  insurance,  indicating  a  gain  of 
$45,913,401  for  the  year.  It  wrote  new  business 
in  excess  of  $157,000,000,  increased  its  premium 
income  by  $1,704,033,  and  added  to  its  con¬ 
tingency  reserve  $1,236,042.  For  1913  it  has  ap¬ 
propriated  $17,368,047  for  dividend  payments  to 
its  policyholders.  Although  seventy  years  old, 
the  Mutual  Life  is  as  strong  and  vigorous  as  at 
any  stage  of  its  career. 


John  Hancock  Mutual  Life 

The  year  1912  marked  the  fiftieth  year  of  cor¬ 
porate  activity  on  the  part  of  the  John  Hancock 
Mutual  Life  Insurance  Company  of  Boston. 
Much  to  the  satisfaction  of  all  concerned  the 
fiftieth  year  was  the  best  in  the  company’s  his¬ 
tory,  it  having  made  large  gains  in  business  and 
established  a  new  record  for  low  cost  of  opera¬ 
tion.  The  statement  for  1912  shows  that  the 
company  received  in  premiums  $23,646,023,  paid 
its  policyholders  $10,506,247,  and  saved  from  the 
income  $10,317,647.  This  large  saving  served  to 
swell  the  assets  to  $92,463,922,  so  that  in  another 
twelvemonth  there  will  be  over  $100,000,000  held 
by  this  company  for  the  protection  of  its  policy¬ 
holders.  After  providing  for  all  liabilities  and 
setting  aside  $2,250,765  for  dividends  on  policies 
in  1913  and  $232,902  for  future  years,  there  is 
shown  a  surplus  of  $7,486,659.  The  company  in¬ 
creased  its  insurance  in  force  by  $48,584,809  dur¬ 
ing  the  year,  and  now  carries  on  its  books  the 
large  sum  of  $662,054,085,  including  both  ordinary 
and  industrial  business.  The  John  Hancock  is 
in  every  respect  a  splendidly  managed  company 
and  one  which  serves  its  policyholders  faithfully 
and  promptly. 


Oregon  Life  Insurance  Scheme  Killed 

SALEM,  February  17  (Special).— A  bill  to  pro- 
vide  for  the  administration  by  the  State  of  Ore¬ 
gon  of  a  life  fund  for  granting  life  insurance  and 
paying  old  age  annuities  has  been  killed  in  the 
lower  house  of  the  legislature. 


A.  G.  Fogler  Elected  President 
Marshall  Diggs  retired  as  president  of  the 
California  State  Life  of  Sacramento  at  the  an¬ 
nual  meeting,  and  will  devote  his  time  to  his 
personal  affairs.  He  was  succeeded  by  A.  G. 
Folger,  the  treasurer,  and  who  is  vice-president 
of  the  Peoples  Savings  Bank  of  that  city. 
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Receiver  x\ppointed  by  Indianapolis 
Court  for  Assets  in  Indiana 


NEW  JERSEY  FOLLOWS  SUIT 


Company  Joins  in  Proceedings  in  State  Where 
Incorporated — Many  Companies  Have 
Been  Bought  and  Merged 

INDIANAPOLIS,  February  18  —  (Special).  — 
Judge  Rochford  of  Marion  County  Superior 
Court,  on  application  of  Mandy  Lee  Rawson, 
has  appointed  E.  W.  Pierson  receiver  of  the  as¬ 
sets  in  Indiana  of  the  Columbus  Securities  Com¬ 
pany.  The  plaintiff  alleges  that  the  company 
owes  her  a  balance  of  $2360  for  services  ren¬ 
dered  since  June,  1910.  She  also  alleges  that 
the  company  intended  to  remove  its  offices  and 
assets  to  another  State  unless  a  receiver  was 
appointed  without  notice.  The  receiver  will 
control  the  Indiana  assets  only,  and  will  act 
until  a  final  hearing  on  the  receivership  matter. 
Plaintiff  has  given  notice  of  laborers’  lien  hav¬ 
ing  been  filed  on  February  27  for  the  full 
amount  of  her  claim  against  the  property  and 
earnings  of  the  company. 

The  application  states  that  the  plaintiff  has 
been  in  the  employ  of  the  company  continu¬ 
ously  since  its  organization  at  and  for  a  salary 
of  $40  per  week,  that  the  balance  due  her  and 
other  creditors  exceed  the  total  assets  of  the 
company,  which  are  alleged  to  consist  of  $5000 
deposited  with  an  Indianapolis  Trust  Company, 
and  office  furniture  and  fixtures  valued  at  about 
$800;  that  the  company  has  disposed  of  about 
$2,000,000  of  its  authorized  capital  of  $5,000,000; 
that  most  of  the  $2,000,000  have  been  issued  in 
exchange  on  a  guaranteed  dividend  basis  for  life 
and  casualty  insurance  stock  of  absorbed  com¬ 
panies,  which  stock  is  now  of  uncertain  value, 
and  which,  although  carried  on  its  books  at  face 
value,  is  alleged  to  be  worth  less  than  forty 
cents  on  the  dollar. 

The  original  bond  of  the  receiver  was  fixed  at 
$15,000,  but  as  the  capital  stock  of  the  Anchor 
Life  of  Indianapolis,  which  was  absorbed  about 
three  weeks  ago,  and  the  control  of  which  the 
Columbus  Securities  Company  now  holds,  was 
$100,000,  the  receiver’s  bond  was  increased  to 
$100,000. 

William  T.  Verigan  has  filed  an  intervening 
petition  setting  forth  that  the  Columbus  'Se¬ 
curities  Company  entered  into  a  contract  with 
him  on  November  1,  1912,  for  the  sale  of  $200,- 
000  of  its  capital  stock,  for  which  the  petitioner 
was  to  receive  $22,000.  The  stock  was  disposed 
of  as  per  agreement,  but  the  company  refused 
payment  on  demand  of  the  $2000  commission  due 
petitioner,  and  he  therefore  asks  the  court  to 
recognize  his  claim  for  $2000,  with  accrued  in¬ 
terest  at  the  rate  of  six  per  cent  from  Novem¬ 
ber  15,  1912,  to  date. 

Samuel  Quinn  and  his  associates,  most  of 
whom  are  Philadelphia  capitalists,  are  at  the 
head  of  the  Columbus  Securities  Company,  with 
offices  in  Indianapolis.  James  Bingham,  former 
Attorney-General  of  Indiana,  is  representing 
Miss  Rawson. 

Following  the  appointment  of  a  receiver  of 
the  assets  in  Indianapolis,  as  announced  above, 
a  creditor  in  Pennsylvania  made  application  in 
the  New  Jersey  Courts  at  Elizabeth  for  the  ap- 
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pointment  of  a  receiver  for  the  Columbus  Se¬ 
curities  Company,  this  company  being  organized 
under  the  laws  of  the  State  of  New  Jersey.  On 
February  14,  Mr.  Weft  was  appointed  receiver 
of  the  Columbus  Securities  Company.  It  is 
stated  that  the  application  at  Elizabeth  was 
probably  made  in  the  interest  of  those  control¬ 
ling  the  Columbus  Securities  Company,  O.  R. 
Farrar,  formerly  president,  being  the  leading 
spirit.  When  a  representative  of  Mr.  Farrar 
was  asked  on  Wednesday  if  the  application  for 
the  receivership  was  made  on  behalf  of  the 
owners  and  controllers  of  the  corporation,  he  re¬ 
plied  that  a  creditor  in  Pennsylvania  had  ob¬ 
tained  the  appointment  of  a  receiver  by  apply¬ 
ing  to  the  New  Jersey  Courts,  and  that  those 
controlling  the  Columbus  Securities  Company 
would  not  oppose  the  New  Jersey  receivership 
until  the  matter  of  the  proceedings  in  Indiana 
had  been  cleared  away,  the  proceedings  in  New 
Jersey  being  in  the  interest  of  the  protection 
of  the  stockholders  of  the  corporation  and  all 
other  parties  concerned.  In  fact,  upon  learning 
that  a  receiver  would  be  applied  for,  the  board 
of  directors  of  the  Columbus  Securities  Com¬ 
pany  passed  a  resolution  empowering  its  attor¬ 
neys  to  acquiesce  in  the  receivership  appoint¬ 
ment. 

The  Columbus  Securities  Company  has  been 
operating  for  some  three  or  four  years,  its  prin¬ 
cipal  business  being  the  purchase  of  accident 
and  life  insurance  companies,  which  were  sub¬ 
sequently  consolidated  or  reinsured.  Among 
the  companies  it  has  thus  secured  are  the  Em¬ 
pire  Casualty  of  Parkersburg,  W.  Va.;  the 
Union  National  Accident  of  Philadelphia;  the 
Standard  Life  of  Camden,  N.  J.;  the  Empire  Life 
of  Seattle,  the  Columbus  Casualty  of  Columbus, 
and  the  Anchor  Life  of  Indianapolis.  Only  two 
of  these  companies  are  now  actively  engaged  in 
business,  viz.,  the  Anchor  Life  of  Indianapolis 
and  the  Standard  Life  of  Camden,  N.  J.,  the 
others  having  all  been  reinsured.  It  is  under¬ 
stood  that  the  Standard  Life  would  shortly  have 
been  merged  with  the  Anchor  Life,  which  only 
a  few  weeks  ago  took  over  the  business  of  the 
Empire  Life  of  Seattle.  The  International  Cas¬ 
ualty  Company  of  Spokane  was  being  negoti¬ 
ated  for  about  a  year  ago,  but  that  particular 
deal  fell  through. 


Reinsurance  Deal  Approved 

The  reinsurance  of  the  Hartford  Life  of  Hart¬ 
ford  in  the  Missouri  State  Life  of  St.  Louis  has 
been  approved  by  the  Commissioners  who  have 
given  the  matter  several  hearings.  The  final 
decision  was  reached  at  a  conference  of  the 
Commissioners  held  in  Chicago  this  week.  To 
reassure  the  assessment  policyholders  of  the 
Hartford  Life,  arrangements  have  been  made  to 
give  a  $500,000  bond  to  protect  their  interests. 


Ask  for  Injunction  Against  Mississippi 
Valley  Life 

LITTLE  ROCK,  February  18— (Special).— Irene 
M.  Shaver  applied  to  chancery  court  for  injunc¬ 
tion  against  Mississippi  Valley  Life  of  Little 
Rock,  and  A.  L.  Aydelott,  J.  D.  Baker,  R.  E. 
Pugh,  R.  R.  James,  Gustave  Jones,  W.  C.  Mc- 
Clintock,  J.  M.  Meyers,  R.  C.  Rose,  M.  C. 
Weaver,  J.  F.  Wilson,  Eugene  Williams,  T.  E. 
Helm,  W.  M.  Kavanaugh  and  W.  S.  Mitchell, 
directors,  to  stop  them  from  merging  or  consoli¬ 
dating  that  company  with  Home  Life  and 
Accident  Company,  also  of  that  city,  or  from 
transferring  or  selling  assets  of  the  former 
company.  The  plaintiff  asks  that  the  injunction 
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on  the  final  hearing  he  made  perpetual,  but  that 
if  it  appears  that  Mississippi  Valley  Life  is  in¬ 
solvent  and  unable  to  carry  on  its  business, 
that  receiver  be  appointed  to  wind  up  its  af¬ 
fairs.  The  complainant  alleges  that  proposition 
for  merger  was  made  October  7,  1912,  with  her 
knowledge,  and  that  she  would  derive  no  bene¬ 
fit  from  consolidation,  which  was  for  exchange 
of  three  shares  Mississippi  Valley  for  two  shares 
Homo  Life. 


Midland  Mutual  Life,  Columbus,  O. 

In  a  period  extending  over  six  years  and  a 
half  the  Midland  Mutual  Life  of  Columbus,  Ohio, 
has  built  itself  up  to  a  point  where  it  ranks 
among  companies  with  over  ten  millions  in 
force.  This  has  been  accomplished  by  conscien¬ 
tious,  conservative  work  on  the  part  of  the  man¬ 
agement,  and  the  whole  record  is  one  which  re¬ 
flects  credit  upon  President  W.  O.  Thompson  and 
Secretary  B.  F.  Reinmund.  During  1912  the 
company  did  exceptionally  well  in  every  partic¬ 
ular.  Its  new  business  amounted  to  $3,766,003, 
and  there  was  added  to  the  outstanding  busi¬ 
ness  $2,398,913 — equal  to  nearly  seventy-two  per 
cent  of  the  paid-for  business.  The  Midland  Mu¬ 
tual  now  has  in  force  $10,275,125,  possesses  as¬ 
sets  of  $788,633,  and  a  surplus  on  policyholders' 
account  of  $279,414.  It  received  in  premiums  last 
year  $349,266,  paid  its  policyholders  $44,417  and 
saved  $181,370  from  the  income,  making  a  good, 
all-round  record. 


Negro  National  Life  of  Arkansas 

LITTLE  ROCK,  February  17. — The  Negro  Na¬ 
tional  Life  Insurance  Company  of  Arkansas  has 
been  chartered,  with  a  capital  stock  of  $250,- 
000,  of  which  there  has  been  paid  into  the 
treasury  $5200.  The  officers  are:  J.  H.  Barabin, 
president;  J.  H.  Blount,  vice-president;  John  A. 
Hibbler,  secretary;  Mrs.  A.  H.  Turner,  Helena, 
treasurer.  The  home  office  will  be  located  in 
Little  Rock,  with  J.  A.  Hibbler  in  charge. 


Life  Notes 

— The  Home  Life  of  New  York  will  discontinue  the 
five  per  cent  interest  charge  during  the  period  of 
grace  in  the  payment  of  premiums. 

— A  new  insurance  code  has  been  introduced  in 
Idaho,  which  will  remedy  several  objectionable 
features  contained  in  the  present  law  enacted  in 
1911. 

— The  Toledo  Life  Underwriters  Association  has 
re-elected  the  following  officers:  President,  W.  J. 
Garnet;  vice-president,  S.  L.  McAfee;  second  vice- 
president,  J.  E.  Alvord;  secretary  and  treasurer. 

— Perez  F.  Huff,  agency  director  for  the  Union 
Central  Life  in  New  York,  started  the  year  1913  by 
heading  the  company’s  list  of  producers  for  the  month 
of  January.  He  is  evidently  out  for  another  record. 

— President  Elmer  E.  Silver,  together  with  the 
executive  committee  of  the  Boston  Life  Underwriters 
Association,  gave  a  luncheon  last  Thursday  in  honor 
of  President  Neil  D.  Sills  of  the  National  Association. 

— H.  Yourston  has  resigned  as  agency  director  of 
the  Atlantic  Coast  department  of  the  Lafayette  Life 
of  Lafayette,  Ind.,  to  become  Brooklyn  and  Long 
Island  manager  for  the  Union  Central  Life  of  Cin¬ 
cinnati. 

— Officers  have  been  elected  by  the  Life  Under¬ 
writers  Association  of  San  Francisco  as  follows: 
George  B.  Scott,  president;  E.  H.  Lestock  Gregory, 
vice-president,  and  H.  R.  Hunter,  secretary  and 
treasurer. 

— Charles  E.  Merriam,  agent  at  Schenectady,  N.  Y., 
for  the  New  York  Life  of  New  York,  died  recently  at 
his  home  in  that  city.  He  was  a  third  degree  Nylic 
and  had  qualified  many  times  as  a  member  of  the 
$100,000  Club,  and  also  the  $200,000  Club. 

— E.  G.  Simmons,  vice-president  and  agency  man¬ 
ager  of  the  Pan-American  Life  of  New  Orleans,  an¬ 
nounces  the  appointment  of  C.  D.  Corey  as  superin¬ 
tendent  of  agents  for  that  company.  Mr.  Corey  has 
been  agency  director  for  the  last  nine  months. 

— The  Pacific  Mutual  Life  of  Los  Angeles  has  an¬ 
nounced  that  it  will  hold  a  convention  of  the  field 
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force  of  the  life  and  accident  departments  in  San 
Francisco  in  1915  during  the  time  of  the  Panama- 
Pacific  Exposition.  The  date  has  not  been  set. 

— In  the  article  regarding  the  American  Founders 
Bond  Corporation  printed  in  The  Spectator  last  week 
the  statement  that  the  firm  of  Boone,  Simmons  &  Co. 
sold  $15,000  of  stock  of  the  Pan-American  Life  in 
Central  America  should  have  read  that  they  placed 
15,000  shares  covering  about  $300,000  in  cash  sales. 

— The  Prudential  of  Newark  has  paid  a  policy  of 
$100,000  on  the  life  of  Edward  Bolter,  secretary  and 
treasurer  of  A.  B.  Bolter’s  Sons,  iron  merchants  of 
Chicago.  The  policy  was  issued  March  15,  1912,  on 
the  ordinary  life,  non-participating  plan,  with  an  an¬ 
nual  premium  of  $3883  at  age  fifty.  Only  one  pre¬ 
mium  was  paid.  The  policy  was  taken  out  for  the 
benefit  of  the  corporation. 


INDUSTRIAL 


The  Object  Lesson  of  the  Death  Claim 

The  payment  of  a  death  claim  is  always  a 
very  forceful  argument  for  life  insurance,  and 
especially  impresses  itself  upon  the  beneficiary 
and  upon  those  friends  who  are  close  enough  to 
know  about  the  receipt  of  the  money  and  the 
circumstances.  It  is  especially  true  with  in¬ 
dustrial  claims,  that  their  payment  upon  the 
part  of  the  agent  may  be  made  so  as  to  bring 
about  this  effect  or  to  accentuate  it.  The  agent, 
without  saying  too  much,  which,  in  any  case,  is 
bad,  can  speak  of  the  foresight  and  common 
sense  of  the  insured  in  providing  for  those  left 
behind  him,  and  he  can  congratulate  the  bene¬ 
ficiary  on  the  receipt  of  the  money. 

There  is  a  limit  to  all  things,  however,  and 
very  likely  that  point  was  reached  by  an  agent 
operating  in  a  small  town  in  the  South.  A  negro 
policyholder  had  died,  and  the  agent,  true  to 
his  company’s  policy  of  paying  claims  as  quickly 
as  possible,  immediately  went  around  to  the 
home  of  the  deceased,  with  a  view  to  making  a 
settlement.  The  funeral  had  not  yet  been  held, 
so  prompt  was  the  agent.  The  corpse  was  laid 
out  in  state,  in  the  parlor,  and  the  widow  and 
several  friends  were  seated  silently  about  it. 
The  agent  quietly  entered  the  room  and  an¬ 
nounced  his  mission.  He  pulled  out  of  his 
pocket  a  roll  of  bills  which  he  ostentatiously 
handed  to  the  bereaved  lady.  As  she  was  sign¬ 
ing  the  necessary  papers,  the  agent,  using  the 
coffin  as  a  desk,  delivered  a  little  speech  to  the 
watchers  on  the  noble  qualities  of  the  deceased 
as  reflected  in  his  prudence  and  wisdom  in  thus 
providing  for  his  dependents.  The  agent 
dropped  a  hint  that  he  was  acting  in  the  nature 
of  a  benefactor  by  emphasizing  this  striking  fact 
to  their  attention.  The  result  was  that  he  wrote 
several  applications  then  and  there. 

The  method  is  related  here  simply  as  a  rare 
case.  It  is  not  one  which  can  be  recommended, 
but  it  is  a  fact  that  the  industrial  agent  can, 
and  does,  make  diplomatic  use  of  the  death 
claims  very  material  evidence  of  the  stability 
and  certainty  of  life  insurance. 


The  Prudential  of  Newark 

The  Prudential  of  Newark  made  another 
splendid  showing  during  the  year  just  closed, 
by  having  issued  and  revived  $326,000,000  in  in¬ 
dustrial  and  $154,000,000  in  ordinary  business, 
making  a  total  of  $480,000,000.  The  increase  in 
insurance  in  force  on  the  paid-for  basis  was 
$110,000,000  for  industrial  and  $82,000,000  for  or¬ 
dinary  business.  The  insurance  in  force  at  the 
close  of  1912  on  the  paid-for  basis  was  $1,350,- 
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000,000,  and  the  ordinary  business  was  $861,- 
000,000.  The  company  paid  policyholders  during 
1912  death  claims  and  matured  endowments  (in¬ 
dustrial)  $13,614,061,  and  death  claims,  matured 
endowments  and  annuities  (ordinary)  $7,343,302, 
making  a  total  of  $20,957,363.  There  were  120.- 
121  death  claims  and  matured  endowments  in  the 
industrial  paid,  and  6039  in  the  ordinary  depart¬ 
ments.  Thus  the  number  of  death  claims  and 
matured  endowments  per  working  day  were  454,  I 
in  industrial  and  ordinary  equaling  $75,085. 


Metropolitan  Superintendents  Die 

James  E.  Dowling,  for  some  years  superin¬ 
tendent  for  the  Metropolitan  Life  of  New  York 
at  Greensburg,  Pa.,  and  lately  in  the  same 
capacity  at  Shenandoah,  Pa.,  died  recently 
in  a  Philadelphia  hospital  following  a  day’s  ill¬ 
ness  due  to  an  operation.  Mr.  Dowling  was  hur¬ 
ried  to  the  hospital  for  an  urgent  operation,  bur 
was  unable  to  stand  the  ordeal. 

George  W.  Cannon,  who  had  been  with  the 
Metropolitan  for  more  than  fifteen  years,  died 
recently  at  Uniontown,  Pa.,  where  he  was 
superintendent.  He  had  been  identified  with 
that  company  at  Washington,  Pa.,  Williamsport, 
Dubois  and  other  points.  He  was  transferred  to 
Uniontown  about  two  years  ago. 


Industrial  Notes 

— William  H.  Joyce,  superintendent  of  Buffalo  dis¬ 
trict  No.  1  for  the  Prudential  Life  of  Newark,  led  all 
the  superintendents  for  actual  increase  in  industrial 
production  during  1912.  Superintendent  Joyce  has 
been  the  leader  four  years  in  succession. 

— The  Commonwealth  Life  of  Louisville  made  a 
splendid  showing  during  1912.  It  wrote  approxi¬ 
mately  $6,775,000  in  new  business,  thus  establishing 
a  record.  The  premium  income  was  $440,393,  and 
payments  to  policyholders  amounted  to  $125,834. 

— The  Colonial  Life  of  Jersey  City  has  announced 
the  following  appointments:  Morris  Messer,  man¬ 
ager,  Hoboken;  E.  M.  Viscus,  assistant  manager, 
Williamsburgh;  Patrick  Dillon,  assistant  manager, 
North  Hudson;  Robert  Calhoun,  assistant  manager, 
Bridgeton  (Atlantic  City);  Charles  H.  Adare,  assist¬ 
ant  manager,  Freehold  (Asbury  Park);  D.  D.  Forman, 
assistant  manager,  Red  Bank  (Asbury  Park). 


FIRE  INSURANCE 


NEW  YORK  SURVEYS 

Gathers  in  Fees. — The  Insurance  Depart¬ 
ment  gathered  in  fees  from  the  fire  and  life 
offices  during  1912  $211,345,  from  marine  and 
casualty  companies  $288,032,  and  from  all 
sources  a  total  of  $689,268.  The  disbursements 
were  $331,201,  which  left  a  surplus  paid  into 
the  State  Treasury  of  $358,067,  which  is  a 
pretty  healthy  showing,  and  must  cause  other 
State  Commissioners  to  smile. 

Reasonable  Doubt  Certificate  Granted. — 
It  has  not  escaped  observation  that  a  Supreme 
Court  Judge  has  granted  a  certificate  of  reas¬ 
onable  doubt  in  the  case  of  Charles  S.  Horo¬ 
witz  of  the  New  York  Frame  and  Picture 
Company,  recently  convicted  of  fraud  and  false 
swearing  in  the  matter  of  loss  on  his  premises 
142  Fulton  street.  Since  his  conviction  Horo¬ 
witz  and  his  friend  Bruno  Rothenberg,  con¬ 
victed  of  arson,  have  been  rusticating  in  the 
Ossining  State  Prison.  The  reasonable  doubt 
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issued  has  opened  the  prison  doors  to  both  of 
these  parties,  and  the  prospect  is  fair  that  they 
will  have  another  trial,  which  promises  more 
expense  to  the  underwriters,  and  offers  a 
chance  for  another  jury  to  bring  in  a  different 
•  verdict.  It  is  up  to  the  District  Attorney’s 
office  now  to  make  the  case  one  for  the  public 
1  to  pay  the  freight. 

Higher  Rates  on  “Olympic.”— The  renewal 
of  the  “Olympic”  marine  insurance  this  year 
was  at  double  the  rates  paid  last  year.  The 
marine  offices  are  apparently  believers  in  the 
future  safety  of  the  big  ship. 

Brokers’  Bill  Makes  Headway. —  The 
brokers’  bill  has  made  headway  in  the  Legisla¬ 
ture,  and  the  Department  will  soon  be  ready  to 
accept  applications  and  the  checks.  The 
brokers’  bureau  is  credited  by  the  Department 
with  $90,000  and  upward,  and  unless  the  screws 
are  put  on  very  tight  the  amount  is  likely  to  be 
increased. 

Inquiries  on  Exposure  Charges. — Recently 

Sit  has  occurred  several  inquiries  have  been 
made  for  the  method  of  computing  exposure 
charges  in  schedules.  It  is  supposed  that  the 
Insurance  Department  has  heard  from  some 
broker  that  “exposures”  are  not  easily  defined, 
and  consequently  the  charges  are  somewhat  of 
a  mystery  to  the  experts  employed  by  brokers 
to  explain  all  mysteries  to  customers.  If  these 
conditions  were  uniform  the  explanation  would 
be  an  easy  matter,  but  as  they  are  not  uniform 
the  exposure  charges  are  subject  to  variations. 
The  old-fashioned  rule  of  thumb  used  to  be  to 
charge  double  for  all  exposures  within  fifty 
feet  according  to  the  rates  paid  by  the  ex¬ 
piring  risks. 

Brokers  Send  Out  Circulars.— The  circu¬ 
lars  sent  out  from  this  city  by  brokers  solicit¬ 
ing  business  from  merchants  and  manufac¬ 
turers  at  a  distance  are  usually  regarded  as 
bids  for  risks  at  cut  rates.  Unless  the  New 
York  broker  can  offer  “inducements”  in  rates 
he  has  very  little  show  of  success  in  his  quest 
for  orders.  We  are  rather  surprised  that  a 
firm  should  quote  names  of  groups  of  com- 
C  panies  as  open  to  their  offers,  and  a  few  others, 

*■  all  of  whom  are  authorized  to  transact  business 
in  this  State.  The  circular  adds  that  the 
authors  “could  name  a  hundred  or  more.”  The 
cut-rate  brokers  are  on  the  warpath,  and  all 
this  without  once  mentioning  the  London 
1  Lloyds. 

Curious  Facts  Develop. — A  loss  of  Novem¬ 
ber  5,  involving  $100,000  in  “use  and  occu¬ 
pancy”  of  a  special  hazard  in  Brooklyn,  brought 
out  some  curious  facts.  The  manager  of  the 
concern,  in  explaining  why  the  amount  was  so 
large,  stated,  vaguely,  “that  as  they  had  no 
insurance  on  dies  they  had  intended  to  cover 
their  possible  loss  in  the  use  and  occupancy 
cover.”  This  was  a  pretty  bright  idea,  as  the 
rate  on  the  latter  was  twenty-five  per  cent  less 
than  on  the  omitted  property. 

Exchange  Makes  Changes. — A  bulletin 
1  from  the  Exchange,  dated  February  13,  makes 
a  number  of  changes  in  Brooklyn  rates.  The 
flat  district  charge  of  five  cents  in  certain 
portions  of  Brooklyn,  embracing  part  or  all  the 
Greenpoint,  Williamsburg,  Bushwick  and  East 


New  York  sections,  and  a  tract  lying  west  and 
southwest  of  Greenwood  Cemetery,  is  now 
withdrawn.  The  key  rate  for  all  portions 
of  Brooklyn  on  the  Exchange  mercantile 
schedules,  both  fireproof  and  non-fireproof,  has 
been  reduced  from  twenty  to  ten  cents,  the 
resulting  reductions  to  be  computed  on  cards 
which  will  go  into  the  rate  cabinets  as  soon  as 
practicable. 

Moderation  of  Losses. — The  moderation 
of  losses  through  the  last  six  weeks  has  caused 
a  sigh  and  lamentation  among  the  adjusters 
for  the  companies  who  are  idle  when  they  ex¬ 
pect  to  be  busy.  The  January  experience  was 
indeed  remarkable  in  the  number  of  small 
totals  of  losses. 

Annoyed  by  Amount  of  Legislation.— 

Several  of  the  city  companies  have  been 
stirred  to  the  depths  by  the  foolish  hostile  leg¬ 
islation  which  has  been  threatened  by  other 
States.  Special  agents  and  officials  of  com¬ 
panies  have  been  summoned  into  conferences 
to  consider  the  threats,  and  the  subject  takes 
new  forms  each  week. 

Leaves  Insurance  Press. — Hugh  C.  Mun- 
day,  who  has  been  on  the  staff  of  The  In¬ 
surance  Press  of  New  York  for  many  years, 
has  acquired  a  half  interest  in  The  Philadel¬ 
phia  Intelligencer,  and  will  become  editor  and 
manager  of  that  publication.  The  Intelligencer 
was  published  until  the  time  of  his  death  by 
F.  C.  Oviatt,  and  the  new  firm  will  be  Munday 
&  Oviatt,  Mrs.  Oviatt  retaining  an  interest  in 
the  concern. 

Discontinues  Some  Five-Cent  Charges. — 

At  a  meeting  of  the  New  York  Fire  Insurance 
Exchange  it  was  voted  to  take  off  the  district 
charge  of  five  cents  on  specially  rated  risks 
from  the  Bronx  and  the  remaining  districts  of 
Brooklyn. 

Speeches  at  Insurance  Society. — Frederick 
T.  Case  was  the  speaker  before  the  accountancy 
branch  of  the  Insurance  Society  of  New  York 
on  Monday  evening  last.  His  subject  was 
“Some  Popular  Fallacies  Regarding  the  Lia¬ 
bility  of  Brokers  and  Agents  for  Premium  Col¬ 
lection.”  Prof.  Ira  H.  Woolson,  of  the  Na¬ 
tional  Board  of  Fire  Underwriters,  spoke  at 
the  Round  Table  gathering  on  Tuesday.  His 
subject  was  “Concrete  Construction.”  Both 
meetings  were  well  attended  and  the  talks 
were  highly  entertaining. 

CHICAGO  AND  THE  WEST 

L.  D.  Hammond  Dies. — L.  D.  Hammond, 
of  the  firm  of  Fred.  S.  James  &  Co.,  died  sud¬ 
denly  last  week  at  Magnolia  Springs,  Miss. 
Mr.  Hammond  entered  the  insurance  business 
in  Chicago  in  1869,  and  was  formerly  at  the 
head  of  the  firm  of  Hammond,  Fry  &  Sheldon. 

Brokerage  Association  Elects  Officers. — 
The  Insurance  Brokerage  Association  of  Chi¬ 
cago  held  its  annual  meeting  last  week  and 
elected  the  following  officers  :  President,  Thos. 
J.  Byrne;  vice-president,  Howard  G.  Korn- 
blith ;  secretary,  Charles  S.  Bliss;  treasurer, 
Ira  C.  Darling. 

Places  Agency. — An  agency  of  the  Franklin 
Fire  of  Philadelphia  was  recently  placed  with 
John  D.  Cory  &  Co.  of  Chicago. 
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BOSTON  AND  VICINITY 

Agents’  “Round-Up.” — A  “round-up”  of  the 
fire  insurance  agents  identified  with  the  Na¬ 
tional  Association  of  Local  Fire  Insurance 
Agents  took  place  in  Boston  last  week  in 
Young’s  hotel.  A  dinner  was  given  in  honor 
of  President  James  H.  Southgate,  and  over  250 
agents  from  all  parts  of  New  England  came  to 
extend  him  a  hearty  greeting,  which  was  the 
largest  gathering  of  fire  insurance  agents  ever 
held  under  one  roof  in  New  England,  Walter 
Adlard,  secretary  of  the  Massachusetts  Fire 
and  Marine,  making  a  few  felicitous  opening 
remarks.  Reports  were  presented  by  each 
president  of  the  six  New  England  States,  show¬ 
ing  each  organization  to  be  in  a  satisfactory 
condition. 

Inspection  Bureau  Meeting. — At  the  annual 
meeting  of  the  New  England  Bureau  of  the 
United  Inspection  the  following  officers  were 
elected  :  Chairman,  E.  C.  Brush ;  vice-chair¬ 
man,  Charles  D.  Palmer ;  treasurer,  C.  H.  Rice ; 
clerk  and  manager,  Edward  A.  Northey.  Man¬ 
ager  Northey  summarizes  the  work  for  the  past 
year  as  follows  :  During  the  year  6134  surveys 
and  reports  have  been  made  and  1112  plans. 
The  statistics  for  the  year  show  a  larger  num¬ 
ber  of  corrections  secured  in  the  risks  under 
inspection,  the  total  for  1912  being  4671,  and 
since  organization  139,289. 

W.  A.  Muller  Elected  President. — William 
A.  Muller,  of  the  local  Boston  agency  of  Wil¬ 
liam  A.  Muller  &  Co.,  was  elected  president  of 
the  Dorchester  Mutual  Fire  Insurance  Com¬ 
pany  at  its  annual  meeting  last  week. 

Lease  New  Quarters. — Simpson,  Campbell 
&  Co.,  who,  with  their  predecessors,  have  been 
established  for  a  generation  at  47  Kilby  street, 
have  leased  new  quarters  at  111  Milk  street,  in 
the  Converse  building,  where  they  will  have 
extensive  space  on  two  floors. 

E.  P.  Waldron  Made  Special  Agent. — 
Edward  P.  Waldron,  for  some  years  on  the  in¬ 
specting  staff  of  the  New  England  Insurance 
Exchange,  has  been  appointed  special  agent  for 
New  England  with  the  Delaware  Underwriters. 

NOTES  FROM  PHILADELPHIA 

H.  E.  Gillingham  Appointed. — The  Du¬ 
buque  Fire  and  Marine  of  Dubuque  has  ap¬ 
pointed  Harrold  E.  Gillingham  additional 
agent  for  Philadelphia. 

R.  G.  Wall  to  Make  Address. — The  monthly 
meeting  of  the  Fire  Insurance  Society  will  be 
addressed  by  the  chief  lecturer  of  the  System 
Company,  Robert  G.  Wall.  The  subject  will 
be  “The  Measure  of  a  Man.” 

Joins  Harper  Office. — William  Haverstick, 
formerly  local  manager  of  the  Jefferson  of 
Philadelphia,  has  joined  the  office  of  C.  L. 
Harper  &  Co.,  and  will  have  charge  of  that 
firm’s  agency.  Mr.  Haversticlrhas  a  consider¬ 
able  following  and  will  undoubtedly  materially 
aid  this  growing  agency. 


— The  annual  meeting  of  the  field  men  of  the  West¬ 
ern  department  of  the  Phoenix  of  Hartford  was  held 
recently  at  the  Hotel  Sinton,  at  Cincinnati.  The 
meeting  came  to  a  close  with  an  elaborate  dinner. 


Fire  Insurance 

INSURANCE  COMMISSION¬ 
ERS  TO  INVESTIGATE 


New  Y  ork  Senate  Resolves  on  Stand¬ 
ard  Fire  Policy  Forms 


NATIONAL  BODY  TO  MAKE  CHANGES 


A\  ants  Recommendations  Before  Adjournment — 
Superintendent  Emmet’s  Suggestion 
Acted  Upon 

The  Senate  at  Albany,  N.  Y.,  has  adopted  a 
concurrent  resolution  directing  Superintendent 
William  T.  Emmet  of  the  New  York  Insurance 
Department  to  submit  to  the  National  Conven¬ 
tion  of  Insurance  Commissioners  a  request  that 
a  committee  be  appointed  to  investigate  the  ne¬ 
cessity  for  any  changes  in  the  present  standard 
form  of  fire  insurance  policy  and  to  recom¬ 
mend  such  changes  as  in  the  opinion  of  the 
committee  may  be  necessary,  to  the  end  that 
the  legislature  may  enact  appropriate  laws  to 
carry  the  suggestions  into  effect.  This  action 
was  taken  following  a  lengthy  consideration  of 
the  message  of  Governor  Sulzer  to  the  legisla¬ 
ture,  upon  the  recommendation  of  William  B. 
Ellison  of  New  York,  who  was  appointed  a  Spe¬ 
cial  Commissioner  to  investigate  the  policy 
form,  and  Fire  Commissioner  Joseph  Johnson  of 
New  York.  Superintendent  Emmet  also  urged 
that,  inasmuch  as  the  New  York  standard  form 
of  policy  had  been  adopted  in  a  number  of 
States,  a  change  would  result  in  unnecessary 
litigation  and  confusion,  and  it  was  on  his 
direct  recommendation  that  the  matter  will  be 
placed  in  the  hands  of  the  committee  of  Com¬ 
missioners.  The  Senate  finance  committee  ac¬ 
cepted  the  view  and  reported  the  resolution, 
which  was  immediately  adopted. 

Superintendent  Emmet  at  once  took  the  ne¬ 
cessary  steps  to  have  the  convention  appoint  a 
committee  to  make  the  investigation.  A  meet¬ 
ing  will  probably  be  called  for  this  purpose 
shortly.  It  is  hoped  that  through  this  action 
the  confusion  caused  by  any  change  in  the  New 
York  policy  can  be  avoided  by  the  National  Con¬ 
vention  of  Insurance  Commissioners. 


Salamandra  of  St.  Petersburg 

An  excellent  report  emanates  from  the  United 
States  branch  of  the  Salamandra  Insurance  Com¬ 
pany  of  St.  Petersburg,  showing  its  standing  as 
of  January  1,  1913.  The  assets  of  this  branch 
are  now  $2,547,017,  a  gain  of  over  $490,000;  its 
unearned  premium  reserve  now  aggregates 
$1,644,567,  an  increase  of  over  $395,000,  while  its 
surplus  stands  at  $620,642,  which  also  shows  a 
substantial  gain.  The  Salamandra  has  met  with 
excellent  success  in  its  operations  in  this 
country  under  the  management  of  Albert  Will- 
cox  &  Co.  of  New  York.  On  April  1,  1913, 
Meinel  &  Wemple,  Inc.,  will  assume  the  man¬ 
agement  of  the  United  States  branch  of  the 
Salamandra.  Mr.  William  Y.  Wremple  has  been 
associated  with  Albert  Willcox  &  Co.  ever  since 
the  company  entered  this  country,  and  is  there¬ 
fore  familiar  with  its  policy  and  methods,  and 
has  participated  in  the  success  achieved  by  it 
in  this  country.  Mr.  Edward  Meinel,  one  of  the 
firm  of  Fred  S.  James  &  Co.  of  New  York,  is  one 
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of  the  best-posted  fire  insurance  men  in  the 
United  States.  Under  the  new  management  it  is 
confidently  expected  that  the  Salamandra  will 
exceed  its  previous  fine  record. 


Death  of  Charles  A.  Hull 

Charles  A.  Hull,  aged  sixty-five  years,  vice- 
president  and  secretary  of  the  Sanborn  Map 
Company  of  Brooklyn,  and  widely  connected  with 
insurance  affairs,  died  Friday  last  at  his  home 
in  that  city.  His  first  service  was  with  the  Con¬ 
tinental  of  New  York.  He  left  that  company  to 
accept  the  secretaryship  of  the  Howard  Insur¬ 
ance  Company  in  1S76,  becoming  vice-president 
in  1892.  He  subsequently  became  president  of 
the  New  York  Fire  Insurance  Company,  and  up¬ 
on  the  organization  of  the  New  Amsterdam  Fire 
Insurance  Company  he  accepted  the  presidency 
of  that  corporation.  Upon  the  merger  of  the 
New  Amsterdam  and  the  Empire  City  Fire  In¬ 
surance  companies  he  became  president  of  the 
merged  company,  and  recently,  upon  the  amal¬ 
gamation  of  the  Empire  City  and  Williamsburgh 
City  Fire  Insurance  companies,  he  accepted  the 
chairmanship  of  the  board  of  directors  of  the 
Williamsburgh  City. 

At  the  time  of  his  death  he  was  a  director  in 
the  North  River,  and  the  Nassau  and  Dutchess 
Fire  of  New  York,  as  well  as  many  other  con¬ 
cerns  and  charitable  institutions. 


Northern  Insurance  Company  of  New  York 

A  splendid  increase  is  shown  in  the  annual 
statement  of  the  Northern  Insurance  Company 
of  New  York,  as  of  December  31,  1912.  The  as¬ 
sets  amount  to  $1,304,011,  showing  a  gain  of 
$47,272  over  the  previous  year,  against  liabil¬ 
ities  of  $698,091,  leaving  a  surplus  to  policy¬ 
holders  of  $605,920,  In  spite  of  the  general 
falling  off  in  securities  in  1912,  an  increase  is 
shown  in  all  departments,  which  is  a  further 
evidence  of  its  able  management.  The  com¬ 
pany,  by  its  high-grade  methods,  has  made  for 
itself  an  enviable  position  in  the  insurance 
world,  and  its  directors  are  composed  of  lead¬ 
ing  business  men.  Willard  S.  Brown  &  Co.  of 
New  York,  the  general  managers,  are  men  of 
long  experience  and  possess  a  thorough  knowl¬ 
edge  of  the  business. 


Sun  Imurance  Office.  London 

The  oldest  insurance  company  in  the  world, 
the  Sun  Insurance  Office  of  London,  now  in  its 
203d  year,  presents  a  statement  for  its  United 
States  branch  which  evidences  most  satisfactory 
progress  during  the  past  year.  The  American 
branch  now  possesses  $4,622,987  of  assets,  and 
after  setting  aside  an  unearned  premium  fund  of 
$2,917,937,  and  providing  for  all  other  liabilities, 
it  shows  a  surplus  of  $1,243,000.  Profits  were 
made  in  both  the  underwriting  and  investment 
departments,  the  gains  having  aggregated  $120,- 
755,  while  increases  of  over  $103,000  in  assets 
and  over  $143,000  in  reserve  are  noted.  The  re¬ 
sources  of  this  conservatively  administered  com¬ 
pany  are  largely  composed  of  high-grade  bonds 
and  stocks,  which  on  December  31  last  were 
valued  at  $3,408,951.  The  company  also  owned 
real  estate  worth  $216,250;  had  $25,000  loaned  out 
on  bond  and  mortgage;  had  cash  in  hand  to  the 
amount  of  $428,208,  and  the  remainder  of  its  as¬ 
sets  was  made  up  of  $474,721  of  agents’  balances, 
$43,422  of  accrued  interest,  and  $26,435  of  rein¬ 
surance  due  on  losses  paid.  In  1912,  the 
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United  States  branch  remitted  a  net  sum  of 
$221,935  to  the  home  office  in  London.  The  Sun 
has  an  annual  premium  income  in  the  United 
States  of  over  $2,800,000,  and  its  losses  thus  far 
paid  in  this  country  exceed  $34,000,000.  The  Sun 
has  a  world-wide  reputation  as  an  honorable 
and  fair  dealing  institution,  which  has  been  well 
upheld  by  its  American  management.  J.  J.  Guile 
of  New  York  is  the  United  States  manager  of 
this  old  and  respected  company. 


Michigan  Controversy  to  be  Settled 

It  is  probable  that  the  controversy  over  the 
violation  of  the  ten  per  cent  limitation  law. 
charged  by  the  Michigan  Insurance  Department, 
will  be  settled  by  an  agreed  case  in  court.  The 
Department  will  sue  one  company  to  recover 
the  penalty  provided  for  by  the  law,  all  the 
others  agreeing  to  abide  by  the  results  of  this 
suit  and  that  the  penalty  section  applies.  The 
penalty  is  discretionary  with  the  court,  and  the 
companies  believe  that  the  showing  they  can 
make  will  reduce  this  if  they  are  found  to  have 
violated  the  law,  while  the  result  will  be  a 
judicial  interpretation  of  the  law,  which  has 
long  been  desired.  In  the  meantime  it  is  under¬ 
stood  that  the  companies’  licenses  will  be  re¬ 
newed  when  they  expire  March  1. 


Firemans  Fund,  San  Francisco 

The  high  character  of  the  management  of  the 
Firemans  Fund  Insurance  Company  of  San  Fran¬ 
cisco  was  well  demonstrated  by  the  success 
which  attended  that  company’s  operations  in 
the  year  just  closed.  In  addition  to  paying  divi¬ 
dends  amounting  to  $240,000,  the  company  in¬ 
creased  its  net  surplus  by  more  than  half  a 
million  dollars,  as  well  as  further  building  up 
its  unearned  premium  fund  and  assets.  In  its 
fiftieth  year,  the  Firemans  Fund  now  possesses 
$9,268,924  of  resources,  and  beyond  its  capital 
of  $1,500,000,  its  unearned  premium  fund  of 
$3,812,954,  and  all  other  liabilities,  it  now  has  a 
net  surplus  of  $3,104,731  and  a  surplus  as  to 
policyholders  of  $4,604,731.  We  have  recently 
received  the  detailed  figures  concerning  this,  the 
greatest  Western  company,  and  shall  shortly  in 
another  issue  refer  to  same  at  some  length. 
Wm.  J.  Dutton,  the  president  of  the  Firemans 
Fund,  is  well  supported  by  Vice-President  Ber¬ 
nard  Faymonville  and  an  excellent  and  efficient 
corps  of  officers,  and  the  company  enjoys  the 
well-deserved  confidence  of  agents  and  property- 
owners  the  world  over. 


Automobile  Conference  Organized 

The  Western  Automobile  Underwriters  Asso¬ 
ciation  was  organized  at  a  meeting  of  companies 
writing  that  class  held  in  Chicago  Friday  last. 
P.  D.  McGregor,  of  the  Queen  of  New  York,  pre¬ 
sided,  and  F.  J.  Sauter  of  the  A.  D.  Baker  gen¬ 
eral  agency  was  elected  secretary.  William  S. 
Warren,  who  has  been  active  in  the  organiza¬ 
tion  work,  reported  on  the  previous  meetings 
and  the  negotiations  which  have  been  carried  on 
with  the  Eastern  interests,  together  with  the 
plan  for  co-operation  between  the  New  York  and 
Chicago  conferences  providing  for  an  interlock¬ 
ing  board  of  directors.  The  constitution,  by¬ 
laws  and  rules  of  practice,  which  had  been  pre¬ 
pared  by  a  committee,  were  submitted  and 
adopted.  The  following  officers  were  elected: 
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President,  P.  D.  McGregor,  Queen;  vice-presi¬ 
dent,  Thomas  E.  Gallagher,  iEtna  of  Hartford; 
secretary  and  treasurer,  F.  J.  Sauter,  A.  D. 
Baker  general  agency. 

'!  - 

Claim  Statements  Inaccurate 

The  Cincinnati  agents  who  have  been  charged 
with  violating  the  Valentine  anti-trust  law 
claim  that  the  statements  made  in  the  bill  filed 
by  Mrs.  Foster,  lessee  of  the  Blymyer  building, 
are  inaccurate.  They  say  that  the  rate  alleged 
in  her  bill  is  larger  than  that  called  for  by  the 
schedule,  and  that  the  latter  would  be  very  ma¬ 
terially  reduced  by  making  the  inexpensive  im¬ 
provements  called  for.  The  building  is  in  two 
sections,  the  rear  <-601100  being  very  hazardous, 
and  a  much  greater  reduction  could  be  secured 
in  the  front  section  if  the  rear  were  properly 
cut  off.  They  are  also  able  to  show  that  her 
statement  as  to  the  refusal  of  the  agents  to 
furnish  insurance  at  the  rate  offered  by  her,  up¬ 
on  which  she  based  her  charge  of  conspiracy,  is 
untrue,  as  the  large  majority  of  the  agents  were 
never  offered  the  risk  at  any  rate. 


Atlas  of  London 

The  excellent  standing  which  the  United 
States  branch  of  the  Atlas  Assurance  Company, 
Ltd.,  London,  enjoys  is  shown  by  its  statement 
|j  as  of  December  31,  1912.  Its  assets  are  $2,826,- 
707,  and  its  outstanding  liabilities  are  $1,777,- 
355,  leaving  a  surplus  to  policyholders  in  this 
country  of  $1,049,352.  The  Atlas,  which  was 
founded  in  1808,  is  one  of  the  oldest  established 
companies  in  England,  and  does  a  world-wide 
business.  By  its  able  and  efficient  management 
it  has  made  an  enviable  position  for  itself  in 
the  insurance  world. 


Columbian  National  Organized 

The  organization  of  the  Columbian  National 
Fire  of  Detroit,  which  has  been  in  process  of 
promotion  for  some  time,  has  been  completed, 
and  an  application  has  been  made  for  a  license 
in  Michigan.  The  company  has  a  capital  of 
$500,000,  the  stock  being  largely  distributed 
among  prominent  members  of  the  Knights  of 
Columbus.  John  G.  Ewing  of  Detroit  is  presi¬ 
dent  and  M.  W.  Welsh  is  secretary  and  treas¬ 
urer. 


Pacific  National  Fire  of  Fresno 

The  Pacific  National  Fire  of  Fresno,  Cal.,  has 
been  organized,  with  a  capital  of  $250,000.  It 
1  is  the  intention  to  have  a  surplus  of  $781,000. 
The  board  of  directors  is  composed  of  promi¬ 
nent  men  in  various  parts  of  that  State,  and 
!  they  have  subscribed  to  $675,000  of  stock.  The 
subscription  will  be  paid  in  within  a  few  months 
and  the  company  will  then  begin  active  busi¬ 
ness. 


Citizen*  Fire  Stock  Placed  at  $85 

The  recent  issue  in  the  stock  of  the  Citizens 
Fire  of  Baltimore,  bringing  its  capital  to  $1,000,- 
000,  is  said  to  have  been  all  placed  by  the 
brokers  who  received  their  share  from  the  un¬ 
derwriting.  The  new  stock  was  brought  out  at 
$85  a  share,  par  $50,  the  additional  sum  going  to 
surplus  fund.  The  Fidelity  of  Baltimore  is 
largely  interested  as  a  stockholder  in  the  fire 
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insurance  company  and  was  the  largest  sub¬ 
scriber  to  the  recent  stock  increase. 


Occidental  Fire  Examined 

An  examination  by  the  Insurance  Departments 
of  New  Mexico  and  California  has  been  made  of 
the  Occidental  Fire  of  Albuquerque,  N.  M.,  as 
of  December  31  last.  The  company  is  shown  to 
be  possessed  of  assets  amounting  to  $345,304  and 
a  surplus  of  $267,047  on  policyholders’  account, 
of  which  $200,000  is  capital.  The  examiners  re¬ 
port  that  the  management  is  economical  and 
efficient,  and  every  effort  is  made  to  carefully 
guard  its  interests. 


Agents  Will  Obey  Board  Ruling 

LOUISVILLE,  February  17. — While  the  recent 
action  of  the  State  Insurance  Board  in  calling 
on  local  agents  of  the  State  for  detailed  infor¬ 
mation  as  to  their  business,  including  the  com¬ 
missions  paid  and  other  data  which  are  of  a  more 
or  less  private  nature,  is  regarded  as  radical, 
most  of  the  agents  in  this  vicinity  are  preparing 
to  obey  it,  as  they  believe  that  the  State  Insur¬ 
ance  Bill  gives  them  sufficient  authority  to  de¬ 
mand  and  get  practically  any  information  de¬ 
sired.  Farmers  in  many  parts  of  Kentucky  are 
now  unable  to  get  insurance  on  their  property, 
most  of  the  leading  farm-writing  companies 
having  withdrawn  from  nearly  fifty  counties, 
while  others,  writing  only  to  a  limited  extent, 
have  taken  up  the  question  of  dropping  farm 
business  altogether.  Most  of  them  have  re¬ 
garded  it  as  accommodation  business,  accepting 
it  merely  as  a  favor  to  their  agents,  and  now 
that  it  has  been  put  on  an  unprofitable  basis  by 
the  reduction  of  rates  they  will  discontinue  the 
feature  altogether.  The  Kentucky  Actuarial 
Bureau  is  working  on  the  town  dwelling  rates, 
which  are  scheduled  to  be  reported  on  March  15. 


Kentucky  Agents  Appoint  Committee 

LOUISVILLE,  February  17.  —  The  executive 
committee  of  the  Kentucky  State  Association  of 
Local  Fire  Insurance  Agents  has  appointed  a 
committee  to  deal  with  the  State  Insurance 
Board  in  connection  with  its  demands  for  de¬ 
tailed  reports  of  the  business  of  agents,  which 
were  to  have  been  made  to-day.  Few  of  the  re¬ 
ports  were  sent  in  on  account  of  the  shortness 
of  time  given  for  their  preparation  and  the  ab¬ 
sence  of  detailed  instructions.  The  committee  is 
headed  by  Will  H.  Weaver  of  Henderson,  and 
will  take  the  ground  that  the  board  should  not 
make  public  records  of  private  business.  The 
matter  of  stating  the  commissions  paid  on 
various  classes  of  business  by  different  com¬ 
panies  is  also  objected  to. 


Resurrects  Fire  Policy  Bill 

DES  MOINES,  February  15.— After  a  commit¬ 
tee  in  the  House  of  Representatives  of  the  Iowa 
Legislature  had  killed  a  bill  providing  for 
changes  in  applications  for  insurance  policies, 
Representative  Whitney,  author  of  the  bill,  has 
had  it  resurrected  on  the  floor  of  the  House  by 
a  big  vote.  Whitney  declares  that  the  standard 
fire  insurance  policy  of  Iowa  is  misleading,  in 
that  in  fine  print  it  states  that  insurance  on  a 
risk  encumbered  is  void  unless  the  encumbrance 
is  put  there  with  consent  of  the  company.  This 
fine  print,  he  says,  is  never  read,  and  hence  the 
policyholder  awakens  after  a  fire  to  find  his 
policy  void.  He  proposes  to  force  the  applicant 
to  state  all  about  his  encumbrances,  etc.,  and 
requires  the  insurance  agent  to  ask  him  various 
questions,  so  that  he  will  be  fully  aware  of 
every  phase  of  the  policy. 


— At  tile  annual  meeting  of  the  Central  National 
Fire  of  Chicago  all  the  recent  actions  of  the  directors 
were  ratified  and  the  former  officers  were  re-elected. 
Morris  II.  Prescott,  who  has  been  assistant  treasurer, 
was  made  treasurer.  The  board  of  directors  was 
increased  to  fifteen. 


McMASTERS  THREATENS  TO 
REVOKE  LICENSES 


Attacks  South-Eastern  Underwriters 
Association  Members 


CHARGES  INSURANCE  LAW  VIOLATION 


Alleges  Violation  Establishes  and  Maintains 
Excessive  and  Unreasonable  Rates 

Commissioner  F.  H.  McMasters  of  the  South 
Carolina  Insurance  Department  has  made  a 
charge  against  the  members  of  the  South-East¬ 
ern  Underwriters  Association,  in  which  he  al¬ 
leges  that  the  companies  operating  in  that 
State  are  violating  the  insurance  law  by  estab¬ 
lishing  and  maintaining  excessive  rates.  He 
further  states  that  in  order  to  cause  little  in¬ 
convenience  it  would  be  best  to  decline  to  li¬ 
cense  any  company  member  of  the  association. 
This  information  was  sent  to  the  members  in  a 
letter,  in  which  he  makes  his  attitude  clear  as 
to  his  opinions  of  the  organization.  Commis¬ 
sioner  McMasters  recently  introduced  a  bill  in 
the  legislature  of  that  State,  providing  for  the 
rate-making  of  that  State  to  be  placed  in  the 
hands  of  the  Department,  and  which  would  mean 
that  the  South-Eastern  Underwriters  Associa¬ 
tion  would  be  driven  from  the  State.  No  action 
has  yet  been  taken  on  the  measure. 

The  executive  committee  of  the  association 
met  at  Charleston  yesterday,  and  it  is  under¬ 
stood  that  the  companies  took  no  action  on  the 
letter  from  Commissioner  McMasters.  The  com¬ 
mittee,  however,  is  giving  the  matter  considera¬ 
tion.  The  letter,  in  part,  is  as  follows: 

I  am  of  the  opinion  that  the  South-Eastern 
Underwriters  Association  is  establishing  and 
maintaining  excessive  and  unreasonable  rates  of 
insurance,  and  that,  therefore,  each  company 
which  is  a  member  of  the  association  is  violat¬ 
ing  Section  2738,  Code  1912,  reading,  in  part,  as 
follows:  “No  insurance  company  shall  be  per¬ 
mitted  to  do  business  in  this  State  which  shall 
be  a  member  of  any  association  whose  purpose 
is  to  establish,  fix  or  maintain  excessive  or  un¬ 
reasonable  rates  or  charges  for  insurance.” 

Having  very  positive  convictions  on  the  sub¬ 
ject  and  having  given  great  consideration  to  it. 
I  believe  that  instead  of  taking  the  matter  up 
with  me  again  it  would  be  better  to  have  the 
matter  reviewed  by  the  courts  of  this  State.  In 
order  that  as  little  inconvenience  as  possible 
may  be  caused,  I  believe  it  would  be  best  for  me 
to  decline  to  license  any  of  the  companies’  mem¬ 
bers  of  the  South-Eastern  Underwriters  Associa¬ 
tion,  and  have  them  take  such  action  as  would 
review  this  before  the  courts.  I  will  hold  the 
matter  in  abeyance  pending  such  correspon¬ 
dence  or  conference  as  your  company  or  the  as¬ 
sociation  may  think  proper. 


Great  Southern  Begins  Business 

LOUISVILLE,  February  17.— The  Great  South¬ 
ern  Fire  of  Louisville  is  now  doing  business. 
Lewis  W.  Dyson,  formerly  of  the  Chicago  office 
of  the  Glens  Fails  of  Glen  Falls,  N.  Y„  has  been 
appointed  manager.  The  change  has  been  well 
received  in  Louisville,  where  Mr,  Dyson  has  al¬ 
ready  made  himself  popular.  The  company  has 
appointed  a  large  number  of  agents,  Booker  & 
Kinnaird  getting  the  agency  for  Louisville.  It 
will  move  into  its  handsome  office  building  at 
Fifth  and  Walnut  streets  about  March  1. 


— The  Sterling  Fire  of  Indianapolis  has  been  ad¬ 
mitted  to  the  list  of  “co-operating  companies”  of  the 
National  Association  of  Local  Fire  Insurance  Agents. 


Casualty,  Surety,  Etc. 

MANY  INSURANCE  BILLS 
PASSED 


New  York  Legislature  Has  Busy  Week 
with  Insurance  Measures 


GOVERNOR  SIGNS  BROKERS’  LICENSE  ACT 


Amendment  to  Section  110  of  Insurance  Law 
Offered  Relating  to  Incorporation  of  Fire 
Companies 

ALBANY,  February  19. — The  New  York  Legis¬ 
lature  has  been  busy  during  the  past  week  with 
insurance  bills.  A  number  have  been  passed  and 
several  have  been  introduced.  The  Senate 
passed  bills  of  Senator  Ramsperger,  chairman 
of  the  insurance  committee,  as  follows: 

Amending  the  stock  corporation  law  in  rela¬ 
tion  to  the  certificate  of  increase  or  reduction 
of  capital  stock  of  a  banking  or  insurance  cor¬ 
poration. 

Amending  the  insurance  law  In  relation  to  the 
sale  of  the  securities  of  insurance  corporations 
and  of  corporations  organized  to  promote  or  hold 
the  capital  stock  of  insurance  corporations. 

Amending  the  general  corporation  law  in  re¬ 
lation  to  the  extension  of  corporate  existence 
of  insurance  and  banking  corporations. 

Amending  the  insurance  law  in  relation  to  re¬ 
organization  of  existing  corporations  and  amend¬ 
ment  of  certificates. 

Governor  Sulzer  has  signed  Senator  Rams- 
perger’s  brokers’  license  bill.  It  inserts  in  the 
insurance  law  a  new  section  (143)  providing  for 
the  issuance  by  the  Superintendent  of  Insurance 
of  certificates  of  authority  to  persons,  partner¬ 
ships  or  corporations  to  do  business  as  insur¬ 
ance  brokers.  These  certificates  are  to  be  is¬ 
sued  upon  application  to  those  who  are  compe¬ 
tent  to  transact  insurance  brokerage  business  in 
a  manner  safeguarding  the  interests  of  the  in¬ 
sured.  Governor  Sulzer  has  also  signed  the  bill 
amending  Section  32  of  the  insurance  law  by 
providing  that  whenever,  in  the  judgment  of  the 
Superintendent  of  Insurance,  it  will  best  pro¬ 
mote  the  interests  of  the  people  of  the  State,  he 
may  revoke  the  certificate  of  authority  of  a  for¬ 
eign  corporation  to  do  business  in  this  State. 

The  Assembly  insurance  committee  has  re¬ 
ported  favorably  on  the  bills  of  Senator  Rams¬ 
perger,  as  follows: 

Amending  new  Subdivision  12,  of  Section  03,  in 
relation  to  proceedings  against  and  the  liquida¬ 
tion  of  delinquent  insurance  corporations. 

Inserting  a  new  section  (140)  making  all  or¬ 
ganizations,  corporations  or  bureaus  maintained 
to  assist  underwriting  corporations  in  establish¬ 
ing  insurance  rates,  subject  to  the  jurisdiction 
of  the  Superintendent  of  Insurance. 

Repealing  Chapter  85  of  the  Laws  of  1899, 
which  provides  the  minimum  capital  stock  for 
the  organization  of  fire  and  marine  insurance 
corporations. 

Inserting  a  new  section  (139)  placing  organi¬ 
zations  for  assisting  underwriters  in  the  insur¬ 
ance  business  generally  under  the  supervision  of 
the  Superintendent  of  Insurance. 

The  Senate  committee  has  passed  favorably  on 
the  following  bills: 

Relative  to  acting  for  a  foreign  insurance  cor¬ 
poration  which  has  not  designated  the  Superin¬ 
tendent  of  Insurance  as  attorney. 

Relative  to  misrepresentation  by  certain  in¬ 
surance  corporations. 

Relative  to  fraternal  beneficiary  societies  and 
associations. 

BILL  INTRODUCED 

Senator  Ramsperger  has  introduced  a  bill 
amending  Section  110  of  the  insurance  law  in  re¬ 
lation  to  the  incorporation  of  fire  insurance 
companies.  It  includes  within  the  purposes  for 
which  such  companies  may  be  incorporated  in¬ 
surance  against  loss  of  use  or  occupancy  of 
building. 

It  also  includes  insurance  against  loss  by 
cyclone,  hail,  frost  or  snow,  and  explosion 
whether  fire  ensues  or  not  (except  explosions 
and  risks  specified  in  Subdivision  7.  of  article  70. 
of  the  insurance  law). 

Assemblyman  Deitz  has  introduced  a  bill 
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which,  if  it  becomes  a  law,  will  require  that  if 
an  attorney  has  appeared  in  any  action  to  re¬ 
cover  damages  for  personal  injuries  or  death 
no  settlement  or  judgment  shall  be  valid  with¬ 
out  his  written  consent  and  consent  of  the  per¬ 
son  for  whom  he  appears,  or  unless  approved  by 
order  of  the  court.  The  bill  has  been  referred 
to  the  committee  on  judiciary. 


Fire  Notes 

— The  Northwestern  Fire  and  Marine  of  Min¬ 
neapolis  has  been  licensed  in  New  York. 

— Lewis  E.  Dyson,  chief  clerk  of  the  Great  Southern 
Fire  of  Louisville,  has  been  appointed  underwriting 
manager  of  the  company. 

— George  B.  Vandervoort,  of  Humphrey  &  Vander- 
voort  of  Tonawanda,  N.  Y.,  died  recently,  following 
an  attack  of  acute  indigestion. 

— John  D.  Eaton,  formerly  special  agent  in  Western 
New  England  for  the  Continental  of  New  York,  died 
last  week  at  his  home  at  Springfield,  Mass.  He  left 
the  Continental  several  years  ago  to  do  independent 
field  work. 

— F.  A.  Hill  &  Co.  of  Chicago,  dealers  in  bank 
stocks  and  investment  securities,  are  also  prepared  to 
handle  all  insurance  stocks,  life,  fire  or  casualty, 
having  a  market  value.  They  are  offering  gratuitous 
service  as  to  market  changes,  etc.,  to  those  interested 
in  or  holding  this  class  of  securities.  The  firm  has 
membership  in  the  Chicago  Stock  Exchange. 


CASUALTY,  SURETY  & 
MISCELLANEOUS 


Pension,  Compensation  and  Annuity 
Company,  Ltd. 

In  order  to  meet  the  rapidly  growing  wants 
and  needs  of  employers  and  employees  for  cor¬ 
rect  and  dependable  pension  and  compensa¬ 
tion  systems,  which  are  now  being  enacted  by 
New  York  and  other  State  Legislatures,  Hamlin 
C.  Mead  has  organized  the  Pension,  Compensa¬ 
tion  and  Annuity  Company.  Ltd.  When  the 
Railway  Passengers  Assurance  Company  was 
organized  by  Jas.  G.  Batterson  of  Hartford,  Mr. 
Mead  became  a  local  agent  for  the  sale  of  its  ac¬ 
cident  tickets  at  Greenfield,  Ohio.  This  company 
was  transformed  into  the  Travelers  Insurance 
Company  of  Hartford  in  1864,  and  made  a 
specialty  of  writing  accident  and  life  insurance 
on  the  non-participating  plan.  Mr.  Mead  then 
became  a  local  agent  of  the  “Travelers”  and 
has  since  kept  in  touch  with  the  business  of 
accident  insurance  ever  since  the  organization 
of  the  first  company;  subsequently  he  went  on 
the  road  for  the  “Travelers”  as  a  special  agent. 
When  the  Employers  Liability  Assurance  Cor¬ 
poration,  Ltd.,  of  London,  first  entered  the 
United  States  Mr.  Mead  worked  for  it  as  a  spe¬ 
cial  agent  at  Chicago.  Shortly  afterwards  he 
was  made  State  agent  in  Michigan  and  wrote 
the  first  application  for  liability  insurance  taken 
in  Michigan.  Mr.  Mead  has  also  been  connected 
with  fire  insurance  companies,  and  so  is  thor¬ 
oughly  posted  on  all  phases  of  the  business. 
Having  noted  the  need  for  a  modern  scientific 
and  dependable  system  of  pensions  and  compen¬ 
sation  based  on  expectation  and  mortality,  also 
for  rates  for  accident  insurance  in  order  to  meet 
the  wants  of  employers  and  employees,  he  has 
evolved  scientific  and  dependable  plans  and  sys¬ 
tems  to  meet  the  new  compensation  and  pen¬ 
sion  laws  now  being  enacted  by  New  York  and 
other  States. 

Mr.  Mead  has  made  a  special  study  of  pension 
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and  compensation  insurance  for  several  years 
past,  and  stands  ready  to  assist  in  the  organi¬ 
zation  and  installation  of  a  legitimate  system 
for  railways  or  other  corporations,  or  the  plac¬ 
ing  to  the  best  advantage  of  large  lines  of  in¬ 
surance  in  existing  companies,  he  has  compu¬ 
tations,  tabulations  and  indices  at  command 
The  company’s  office  is  now  located  at  160 
Broadway. 


Increase  in  Brokerage  Commission 

The  Casualty  Insurance  Exchange  of  New 
York  has  announced  an  increase  in  the  rates  of 
brokers’  commission  on  all  lines  in  New  York 
and  New  Jersey,  except  compensation  and  em¬ 
ployers’  liability,  to  twenty  per  cent  instead  of 
seventeen  and  one-half  per  cent  as  originally 
proposed.  These  rates  become  effective  March  1, 
and  are  in  accord  with  the  resolution  adopted 
at  the  recent  meeting  cf  the  Workmens  Com¬ 
pensation  Service  Bureau.  The  revised  schedule 
is  as  follows: 

New  York.  —  Automobile  liability,  property 
damage  and  collision,  20  per  cent;  general  lia¬ 
bility  (including  the  elevator  portion),  20  per 
cent;  elevators  written  under  separate  policy, 
20  per  cent;  all  other  forms  of  liability  busi¬ 
ness,  15  per  cent. 

New  Jersey.  —  Automobile  liability,  property 
damage  and  collision,  20  per  cent;  general  lia¬ 
bility  (including  the  elevator  portion),  20  per 
cent;  elevators  written  under  separate  policy, 
20  per  cent;  employers’  liability  and  (or)  work¬ 
men’s  compensation,  12%  per  cent:  all  other 
forms  of  liability  business,  15  per  cent. 


Preferred  Accident 

For  over  twenty  years  the  Preferred  Accident 
Insurance  Company  of  New  York  has  built  up 
a  reputation  for  reliable  service  to  its  policy¬ 
holders.  The  annual  statement  for  1912  shows 
that  it  is  still  maintaining  a  degree  of  financial 
strength  behind  its  contracts  which  is  im¬ 
pregnable.  The  company’s  resources  at  the  end 
of  the  last  fiscal  year  amounted  to  $2,927,028,  in¬ 
vested  in  gilt-edge  securities.  The  net  surplus 
on  December  31,  1912,  was  $739,457,  and  the  sum 
held  for  protection  of  policyholders  was  $2,613,- 
849.  Besides  the  regular  reserves  required  by 
statute,  which  in  themselves  are  ample,  the 
Preferred  has  further  safeguarded  the  interests 
of  its  policyholders  by  setting  aside  a  voluntary 
reserve  of  $100,000  against  unforeseen  con¬ 
tingencies.  The  executive  heads  of  the  Pre¬ 
ferred  are  President  Kimball  C.  Atwood  and  Sec¬ 
retary  Wilfrid  C.  Potter. 


Kansas  City  Casualty 

The  Kansas  City  Casualty  of  Kansas  City, 
Mo.,  shows  a  splendid  year  of  progress  in  its 
annual  statement  as  of  December  31,  1912.  On 
this  date  the  company,  which  is  but  three  years 
old,  had  resources  amounting  to  $396,492,  of 
which  over  two-thirds  were  invested  in  mort¬ 
gage  loans  on  real  estate  at  an  ample  margin 
of  safety.  The  surplus  to  policyholders  was 
$325,548,  while  the  special  and  other  reserves 
bring  the  sum  held  for  their  protection  up  to 
$386,574.  The  Kansas  City  Casualty  is  now  writ¬ 
ing  accident,  health,  fidelity  and  surety,  burg¬ 
lary  and  theft,  plate  glass,  steam  boiler  and 
other  miscellaneous  lines.  Its  officers  are: 
Charles  D.  Schmelzer,  president;  S.  L.  Long, 
secretary  and  manager;  Dennis  Hudson,  assist¬ 
ant  secretary  and  agency  superintendent. 
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COMPENSATION  PROPOSED 
AND  OPPOSED 


New  Measure  Introduced  in  New 
York — Amendment  to  Liability 
Law  Proposed 


— 

T 

employers  to  fight  state  fund  plan 


Superintendent  Favors  Foley  Bill — Washington 

Law  Attacked— Other  Casualty  Legislation 

!  1 

The  past  week  has  witnessed  no  abatement  in 
the  legislative  and  other  activities  for  and 
against  workmen’s  compensation  measures 
throughout  the  country.  In  New  York,  which 
seems  at  present  to  be  the  vortex  of  agitation, 
two  bills  have  been  introduced.  One  provides  a 
new  State  fund  compensation  plan  and  the  other 
is  an  amendment  to  the  existing  liability  law. 
The  new  compensation  measure  was  introduced 
by  Assemblyman  Sufrin  of  New  York  city  and 
creates  a  State  insurance  fund  for  certain  in¬ 
jured  employees  and  their  dependents  in  case  of 
death.  The  fund  is  to  be  administered  by  a 
State  board  of  industrial  accident  awards  con¬ 
sisting  of  five  commissioners  appointed  by  the 
Governor  with  the  consent  of  the  Senate  within 
thirty  days  after  the  act  becomes  effective. 
These  commissioners  are  to  receive  $5000  per 
year,  may  appoint  deputies,  a  secretary,  an  act¬ 
uary,  accountants,  physicians,  clerks,  inspectors 
and  employees  in  such  number  as  deemed  neces¬ 
sary.  With  the  exception  of  the  secretary, 
these  appointments  and  the  compensation  must 
be  approved  by  the  Governor.  The  salary  of 
deputies  shall  not  exceed  $3600. 

Employers,  on  or  before  January  1,  1914,  will 
be  required  to  pay  premiums  to  the  fund  based 
on  the  liability  hazard  of  their  business  as  de¬ 
termined  by  the  commission.  An  appropriation 
of  $1,000,000  is  called  for  by  the  bill,  to  meet 
compensation  claims  accruing  before  sufficient 
amounts  have  been  collected  to  meet  the  claims 
on  the  fund.  Schedules  are  contained  in  the 
bill  stipulating  the  amount  of  compensation  for 
specific  injuries.  The  occupations  covered  by 
the  Sufrin  bill  are:  Factories,  mills  and  work¬ 
shops  where  machinery  is  used;  printing,  elec¬ 
trotyping,  photo-engraving  and  stereotyping 
plants  where  machinery  is  used;  foundries,  blast 
furnaces,  mines,  wells,  gas  works,  reduction 
works,  breweries,  elevators,  wharves,  docks, 
dredges,  smelters,  powder  works;  laundries 

1  operated  by  power;  quarries;  engineering 
works;  logging,  lumbering  and  shipbuilding 
operations;  street  and  interurban  railroads, 
buildings  being  constructed,  repaired,  moved  or 
demolished;  telegraph,  telephone,  electric  light 
or  power  plants  or  lines;  steam  railroading  or 
power  plants;  steamboats,  tugs,  ferries  and 
railroads. 

LABOR  LAW  AMENDED 
Assemblyman  Ward’s  bill  amending  the 
labor  law  provides  that  where  an  employee  is 
injured  by  reason  of  defects  in  the  machinery, 
equipment  or  plant  connected  with  the  business 
of  the  employer,  the  employer  shall  be  deemed 
to  have  knowledge  of  the  defect  before  and  at 
the  time  of  the  injury;  that  the  proof  of  such 
defects  upon  the  trial  shall  be  prima  facie 
evidence  of  the  negligence  of  the  employer;  and 
that  the  120  days’  notice  at  present  required  to 
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be  given  to  the  employer  of  the  time,  place  and 
cause  of  the  injury  as  a  condition  precedent  to 
recovery  need  not  be  given  where  the  injured 
employee  or  his  legal  representative  commences 
an  action  against  the  employer  within  120  days 
for  the  injury  or  death,  or  where  the  employer 
or  one  of  his  superintendents  or  foremen  have 
actual  knowledge  of  the  occurrence  of  the  in¬ 
jury.  It  makes  the  provisions  of  the  law  (Sec. 
202)  relative  to  the  assumption  of  risks  and  con¬ 
tributory  negligence  apply  to  all  actions  by 
employees  or  their  representatives  against  an 
employer  to  recover  damages  for  injury  or 
death,  whether  the  cause  of  action  is  based  on 
the  common  law  or  the  statutes  of  the  State; 
and  it  also  provides  that  contributory  negli¬ 
gence  of  the  employee  is  not  to  bar  a  recovery, 
but  is  to  be  taken  into  consideration  by  the  jury 
in  mitigation  of  damages,  and  makes  certain 
other  provisions. 

MURTAUGH- JACKSON  BILL  ATTACKED 

The  Murtaugh-Jackson  bill,  otherwise  known 
as  the  McDonough  State  insurance  bill,  is  being 
severely  attacked  in  many  quarters  on  the 
grounds  that  it  gives  absolute  and  unequivocal 
power  to  the  State  Commission  of  Industrial 
Awards  created  by  it,  and  that  it  compels  every 
employer  to  insure  with  this  commission.  It  is 
characterized  by  one  opponent  as  “a  menace  to 
industries”  and  the  “most  socialistic  legislation 
ever  attempted  by  the  State  of  New  York.” 
Three  meetings  of  employers  were  held  late  last 
week  to  devise  plans  to  effectually  stifle  the 
measure.  The  committee  of  fifteen  appointed 
last  Monday  by  a  meeting  which  included  many 
large  contractors,  and  was  held  at  the  Lawyers 
Club,  reported.  The  National  Association  joined 
the  Building  Trades  Association  of  New  York  in 
a  conference,  and  all  three  organizations  made 
arrangements  to  be  represented  at  the  hearing 
scheduled  for  yesterday  (Wednesday)  at  Albany. 
It  is  said  that  over  500  employers  were  present 
at  the  hearing  to  protest  against  the  measure. 
It  is  reported  that  the  New  York  city  repre¬ 
sentatives  of  the  State  Federation  of  Labor  are 
not  especially  keen  for  the  movement  as  pro¬ 
posed  under  the  bill  in  question  to  create  a 
State-managed  assessment  insurance  fund  to 
pay  injured  workmen.  They  were  instructed 
by  the  Federation  to  support  the  bill  at  a  time 
when  there  was  absolutely  no  other  measure 
under  consideration.  A  prominent  legal 
authority  is  quoted  as  scoring  the  backing  ber 
hind  the  Murtaugh-Jackson  bill  as  insincere. 
His  point  is  that  the  bill  as  now  proposed 
would  be  so  iniquitous  to  the  employers  coming 
under  its  provisions  that  most  of  them  would 
elect  to  take  their  chances  under  the  old  sys¬ 
tem  of  common-law  liability.  On  this  assump¬ 
tion  he  bases  his  conclusion  that  the  backers 
of  the  plan  do  not  want  compensation  at  all, 
and  he  reinforces  this  contention  by  calling 
attention  to  the  fact  that  well-known  negligence 
lawyers  appeared  at  the  hearing  several  weeks 
ago  and  supported  the  bill. 

Superintendent  of  Insurance  Emmet  of  New 
York  has  written  a  letter  to  Governor  Sulzer,  in 
which  he  contrasts  the  features  of  the  Mur¬ 
taugh-Jackson  bill  and  the  Foley-Walker  bill, 
respectively.  In  treating  the  former  measure, 
the  Superintendent  finds  many  defects.  “The 
whole  scheme,”  he  says,  “resolves  itself  around 
the  infallible  judgment  and  honesty  of  three 
human  beings.  Such  arbitrary  power  will  even¬ 
tually  lead  to  grave  abuses.”  In  reviewing  the 
duties  of  the  commission  created  by  the  law  he 
states: 
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They  are  charged  with  the  duty  of  collecting 
premiums  from  employers  and  disbursing  such 
premiums  to  injured  employees.  In  the  case  of 
employers  who  refuse  to  subscribe  and  pay  pre¬ 
miums  to  this  State  Board  their  common  law  de¬ 
fenses  of  assumption  of  risk,  fellow-servant 
rule,  and  contributory  negligence  are  abolished, 
and  they  are  liable  to  damages  without  limit. 
No  alternative  is  presented  to  them  to  enable 
them  to  insure  their  compensation  in  any  other 
manner  than  by  paying  premiums  to  the  State 
fund.  If  they  refuse  to  pay  such  premiums  no 
matter  how  unjust  or  how  exorbitant  they  may 
be,  or  how  unreasonable  they  may  be  fixed  by 
the  board,  such  refusal  is  equivalent  to  a  rejec¬ 
tion  of  the  compensation  principle  and  the  adop¬ 
tion  of  the  old  common  law  liability  system 
with  its  burdensome  litigation,  social  injustice 
and  economic  waste. 

The  Superintendent  clearly  favors  the  broader 
and  more  conservative  Foley  bill,  of  which  he 
says,  in  part: 

The  Foley-Walker  bill  represents  the  result  of 
close  study  and  expert  knowledge  of  the  subject. 
The  experiences  of  the  various  States  which 
have  enacted  compensation  laws  have  been 
closely  scrutinized,  and  the  best  possible  ele¬ 
ments  gotten  together  and  drafted  into  a  law 
which  it  is  believed  represents  the  best  thought 
on  the  subject.  It  has  the  support  of  the  State 
Insurance  Department,  of  employers  of  labor, 
and  it  is  believed  will  receive  the  support  of 
labor  organizations,  once  they  are  convinced 
that  it  is  a  practical  measure  intended  to  bene¬ 
fit  their  interests. 

WASHINGTON  LAW  UNSATISFACTORY 

No  words  are  minced  in  J.  V.  Patterson’s  re¬ 
view  of  the  first  annual  report  of  the  Washing¬ 
ton  State  Industrial  Accident  Commission.  It  is 
noteworthy  that  Mr.  Patterson,  who  is  president 
of  the  Seattle  Construction  and  Dry-Dock  Com¬ 
pany,  is  not  opposed  to  compensation.  His  is 
simply  a  criticism  of  the  Washington  State  com¬ 
pulsory  system  as  it  has  worked  during  its  first 
year.  The  Industrial  Commission  dubs  the  plan 
“an  unmistakable  and  epochal  triumph.”  Mr. 
Patterson  says  it  is  a  “monumental  mistake.” 
He  finds  that  there  has  been  an  increase  in  acci¬ 
dents  among  employees;  that  adequate  reserves 
have  not  been  provided  so  that  current  losses 
must  be  paid  with  future  contributions,  and 
that  an  injustice  exists  in  making  employers 
with  good  risks  pay  for  bad  ones.  He  maintains 
that:  (1)  The  creation  of  forty-seven  separate 

and  distinct  compulsory  employers’  insurance 
associations  to  guarantee  workmen’s  compensa¬ 
tion  is  a  crime  against  business;  that  (2)  State- 
administered  industrial  insurance  is  an  injustice 
to  employers;  that  (3)  the  law  is  a  breeder  of 
accidents  and  unjust  to  workmen;  and  that  (4) 
it  is  a  tool  for  unscrupulous  politicians  to  men¬ 
ace  business. 

MASSACHUSETTS  RATES  REDUCED 

Commissioner  Hardison  of  the  Massachusetts 
Insurance  Department  has  approved  the  applica¬ 
tion  filed  with  him  by  the  stock  liability  com¬ 
panies  transacting  business  in  the  State  for  a 
twenty-five  per  cent  reduction  on  all  workmen’s 
compensation  rates  as  they  stood  on  January 
1,  1913. 


Secures  Control  of  Pacific  Coast  Casualty 

A  syndicate  composed  of  the  stockholders  of 
the  Pacific  Coast  Casualty  of  San  Francisco  has 
purchased  the  holdings  of  former  Vice-Presi¬ 
dent  Frank,  giving  it  about  seventy-five  per 
cent  of  the  company’s  stock.  It  is  the  inten¬ 
tion  to  later  offer  a  portion  of  the  holdings  for 
subscription  by  citizens  of  San  Francisco. 


— The  United  States  Casualty  of  New  York  has 
made  arrangements  to  remove  to  80  Maiden  Lane  this 
spring. 


1 


Casualty,  Surety,  Etc. 


THE  SPECTATOR 


Thursday 


REACH  WORKING  AGREE¬ 
MENT  AT  CHATTANOOGA 


Joint  Meeting  Results  in  Important 
Legislation 


MAINTAIN  SEPARATE  SOUTHERN  BODY 


Detroit  Conference,  Southern  Casualty  and  Surety 
Conference  and  National  Mutual 
Union  Meeting 

The  joint  mid-winter  meeting  of  the  Detroit 
Conference,  the  Southern  Casualty  and  Surety 
Conference,  and  the  National  Mutual  Union, 
which  was  held  at  Chattanooga,  Tenn.,  Wednes¬ 
day,  Thursday  and  Friday  of  last  week,  was 
marked  by  the  reaching  of  a  working  agreement 
between  those  organizations.  Such  an  agree¬ 
ment  has  been  sought  for  some  time,  and  the 
action  taken  in  carrying  out  the  plan  was  re¬ 
ceived  with  great  satisfaction. 

The  Detroit  Conference  meeting  was  called  to 
order  Wednesday  morning  by  President  Will¬ 
iam  H.  Jones  of  Boston.  Henry  H.  Shomo  of 
Reading  served  as  secretary  in  the  place  of 
Chauncey  S.  S.  Miller,  who  was  unable  to  at¬ 
tend.  The  welcome  address  was  delivered  by 
Mayor  T.  C.  Thompson,  who  is  himself  an  in¬ 
surance  man.  F.  E.  Mahoney,  president  of  the 
Chamber  of  Commerce,  was  asked  to  explain 
how  Chattanooga  “paid  dividends,”  but  this  was 
gracefully  avoided  by  saying  that  he  would 
show  them  before  they  got  through. 

The  response  for  the  Detroit  Conference  was 
made  by  C.  A.  Craig  of  Nashville.  The  morn¬ 
ing  and  afternoon  sessions,  as  arranged  in  the 
programme,  were  merged  in  order  to  permit  a 
trip  to  Look-Out  Mountain.  The  report  of 
Treasurer  C.  H.  Brackett  showed  a  satisfactory 
balance.  In  the  absence  of  V.  D.  Cliff  of  De¬ 
troit,  chairman  of  the  new  manual  committee, 
the  report  was  read  by  William  G.  Curtis,  who 
said  that  the  committee  did  not  consider  its 
work  as  perfect  and  suggested  comparatively 
few  changes  in  the  existing  classifications.  The 
report  was  adopted  with  thanks  to  each  indi¬ 
vidual  member.  It  was  further  voted  to  have  the 
manual  printed. 

AUTOMOBILE  HAZARDS  DISCUSSED 
A  communication  from  Vice-President  A.  E. 
Forrest,  of  the  North  American  Accident  of  Chi¬ 
cago,  was  read  by  President  Jones  on  the  sub¬ 
ject  of  “Hazards  from  Automobiles,”  which,  he 
claimed,  were  producing  a  heavy  loss  among  a 
class  enjoying  preferred  rates,  and  as  such  there 
was  discrimination  against  other  policyholders. 
President  J.  W.  Hill  of  the  Iowa  State  Traveling 
Mens  Association  volunteered  that  recently  his 
company  had  made  some  comparisons  showing 
an  average  injury  claim  of  $134  for  automobiles 
— over  one-half  the  number  of  deaths  from  acci¬ 
dents  were  caused  by  automobiles.  He  said  that 
how  to  meet  this  problem  was  yet  a  puzzle  to 
him.  J.  B.  Pitcher  of  Saginaw,  Mich.,  entered 
into  a  discussion,  saying  that  the  only  question 
was  whether  companies  would  stand  by  and 
quietly  pay  losses  or  take  measures  to  protect 
their  interests.  He  said  claims  should  be  pro¬ 
rated  fifty  per  cent.  A  detailed  report  of  the 
agency  bureau  committee  was  then  made  by  N. 

B.  Thorp,  and  he  announced  that  within  the 
next  ten  days  the  committee  would  send  blanks 


to  the  Department  officials,  upon  which  they  will 
be  requested  to  report  the  names  of  agents 
whose  licenses  have  been  revoked  for  cause. 

Reinhold  Koch  of  Philadelphia  followed  with 
an  interesting  paper  entitled  “Insurance  Pre¬ 
mium  Ownership,”  in  which  reference  was  made 
only  to  industrial  health  and  accident  insurance. 
He  scored  twisting,  after  which  Robert  B. 
Palmer,  president  of  the  Ohio  National  Life  of 
Cincinnati,  extemporaneously  defined  corpora¬ 
tions  as  artificial  persons,  and  declared  that  the 
danger  of  twisting  was  divided  into  two  classes, 
(1)  from  without,  and  (2)  from  within.  Of  the 
two  he  said  the  former  might  be  the  greatest 
danger. 

REPORT  ON  ANTI-TWISTING  BILL 

Much  interest  was  taken  in  the  report  of  the 
Educational  Bureau  of  the  Detroit  Conference, 
made  at  the  Wednesday  session,  relative  to  the 
anti-twisting  bill.  A  compromise  bill  was  ef¬ 
fected,  the  report  said,  between  the  Bureau  and 
Insurance  Commissioners’  bill  in  regard  to  the 
responsibility  of  the  company  for  the  acts  of  its 
agents,  and  the  guilt  of  the  agent  was  made 
only  prima  facie  evidence  of  the  guilt  of  the 
company  being  absolutely  bound.  Twenty-one 
Departments  have  advised  the  Bureau  that  this 
bill  will  be  introduced.  a.nd  three  have  under¬ 
taken  to  secure  amendments  to  the  existing 
laws.  The  standard  provisions  bill,  the  report 
stated,  is  purely  a  Commissioners’  bill,  and  the 
Detroit  Conference  has  merely  promised  to  sup¬ 
port  it  where  it  is  introduced.  So  far  it  has  been 
introduced  in  California,  Massachusetts,  Michi¬ 
gan,  Minnesota,  New  Hampshire  and  North 
Dakota.  Two  plans  for  an  organization  of 
agents  have  been  advanced,  the  report  stated, 
but  so  far  neither  has  received  enough  support 
to  justify  going  ahead  with  the  work. 

THE  UNION  MEETING 
The  attendance  at  the  meeting  of  the  National 
Mutual  Union  was  small  owing  to  the  distance 
from  the  home  offices  of  a  great  many  of  the 
companies.  Only  ten  responded  to  the  roll. 
President  A.  R.  Arford  was  followed  in  his 
opening  address  by  the  report  of  the  executive 
committee,  which  was  presented  by  C.  H. 
Brackett,  the  chairman.  The  report  of  A.  J. 
Simpson,  chairman  of  the  legislative  committee, 
was  lengthy  and  contained  interesting  informa¬ 
tion.  It  said  that  eleven  companies  would  be 
dropped,  from  the  Detroit  Conference  in  March 
for  non-payment  of  dues.  This  was  followed  by 
a  discussion  in  which  workmen’s  compensation 
entered,  but  nothing  definite  resulted.  The 
majority  of  the  report  submitted  by  Secretary 
Goodman  was  devoted  to  the  work  done  in  com¬ 
piling  a  complete  list  of  the  mutual  companies 
and  in  soliciting  them  for  membership.  The 
Indiana  Casualty  of  Indianapolis  was  elected  to 
membership.  S.  W.  Munsell  of  the  Masonic  Mu¬ 
tual  Accident  spoke  on  the  collection  phases  of 
the  health  and  accident  insurance  business.  A 
session  was  held  that  evening,  which  was  taken 
up  by  a  paper  read  by  Secretary  Goodman,  and 
which  was  prepared  by  W.  C.  Goodall.  A  dis¬ 
cussion  then  took  place  on  office  economies,  se¬ 
lecting  agents  and  other  subjects. 

THE  WORKING  AGREEMENT 
The  opening  wedge  for  the  working  agree¬ 
ment  was  established  at  the  session  of  the 
Southern  Casualty  and  Surety  Conference  held 
Wednesday  evening.  President  H.  D.  Huffaker 
of  the  conference,  upon  motion  of  C.  A.  Craig 
of  Nashville,  was  instructed  to  confer  with  Pres¬ 
ident  Jones  of  the  Detroit  Conference  relative 
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to  a  joint  co-operation  committee.  There  were 
sixteen  companies  out  of  the  membership  of 
twenty-four  present,  as  well  as  a  number  of  rep¬ 
resentatives  from  the  Detroit  Conference  and 
the  National  Mutual  Union.  The  meeting  was 
wholly  informal,  and  various  visitors  were 
called  upon  for  suggestions  The  Detroit  Con¬ 
ference  members  were  unanimous  in  seeking  to 
have  those  writing  accident  and  health  busi¬ 
ness  become  affiliated  with  them.  Because  of 
the  number  of  companies  writing  multiple 
lines,  it  was  suggested  that  a  separate  organiza¬ 
tion  be  maintained  in  the  South. 


Hartford  Accident  and  Indemnity 

A  bill  has  been  introduced  in  the  Connecti¬ 
cut  Legislature  providing  for  the  incorporation 
of  the  Hartford  Accident  and  Indemnity  of 
Hartford,  which,  it  is  understood,  will  be 
fostered  by  the  Hartford  Fire,  also  of  that  city. 
A  committee  composed  of  Charles  Chase,  presi¬ 
dent  of  the  Hartford  Fire;  R.  M.  Bissell,  vice- 
president  of  that  company;  Henry  S.  Robinson, 
vice-president  of  the  Connecticut  Mutual  of 
Hartford,  and  Meigs  H.  Whaples,  a  director  in 
the  Hartford  Fire,  and  others,  have  been  ap¬ 
pointed  to  open  books  for  subscriptions  to  stock, 
until  $250,000  is  paid  in.  The  company  will 
transact  only  automobile  business  at  first,  but 
it  will  later  transact  all  kinds  of  casualty  in¬ 
surance. 


Great  Eastern  Casualty 

The  Great  Eastern  Casualty  Company  of  New 
York  closed  the  year  1912  most  successfully. 
On  December  31  its  resources  were  $852,122,  of 
which  $662,925  consisted  of  bonds,  mortgages  and 
securities  of  the  highest  grade.  The  assets 
showed  a  gain  of  $67,379  over  1911.  The  surplus 
to  policyholders  was  $425,065,  and  the  entire 
sums  set  aside  for  their  protection  amounted  to 
$790,263.  The  company’s  premium  income  during 
the  year  showed  an  increase  of  33  1-3  per  cent 
over  1911.  Since  organization  the  Great  East¬ 
ern  has  paid  a  million  and  three-quarters  of 
dollars  in  claims.  It  writes  both  commercial 
and  industrial  accident  and  health  insurance, 
and  occupies  an  enviable  position  in  both  fields. 


Casualty  Notes 

—The  first  vice-president,  Albert  C.  Johnson  of  the 
Xew  England  Casualty  is  receiving  the  sympathy  of 
his  many  friends  on  account  of  the  death  of  his  wife. 

— Walton  L.  Dynes  has  resigned  as  secretary  of  the 
Prudential  Casualty  of  Indianapolis  to  become  man¬ 
ager  of  the  Independent  Envelope  Company  of  that 
city. 

A.  S.  llrown,  Jr.,  has  been  appointed  Massa¬ 
chusetts  general  agent  of  the  International  Fidelity  of 
Jersey  City,  with  the  transaction  of  a  general  surety 
bond  and  fidelity  business. 

President  T.  J.  Falvey,  of  the  Massachusetts 
Bonding  of  Boston,  has  established  a  branch  depart¬ 
ment  in  Kansas  City  for  Kansas  and  Western  Mis¬ 
souri.  This  department  will  be  under  the  manage¬ 
ment  of  Drennon  &  Guthrie. 

Arthur  M.  Cannon  has  been  appointed  general 
agent  of  the  National  Surety  of  New  York,  with  head¬ 
quarters  at  Richmond,  Ya.,  to  succeed  William  E. 
Marton,  who  will  become  connected  with  another  com¬ 
pany.  Mr.  Cannon  is  an  attorney  at  Richmond. 

— Nic  Faust,  age  seventy-two  years,  of  Kaukauna, 
Wis.,  president  of  the  Fox  River  Health  and  Acci¬ 
dent,  died  recently  as  a  result  of  injuries  sustained 
when  he  stepped  off  a  train  while  it  was  in  motion. 
He  organized  the  Fox  River  Health  and  Accident 
Company  in  1908. 
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( C  ETTER  no  law  now  than  one 
f)  •'  drawn  in  the  interest  of  the 
insurance  companies,”  says  1  he  New 
York  Globe  in  conclusion  of  an  editorial 
headed  “How  to  Wreck  Compensation,” 
which  in  a  vague  sort  of  way  discusses 
the  present  situation  in  New  York  State 
and  commits  itself  only  so  far  as  to 
advocate  the  mutual  plan.  The  very 
measure  which  is  being  so  unfairly  at¬ 
tacked  as  favoring  the  casualty  com¬ 
panies  is  only  part  of  an  eminently  fail 
compensation  system  devised  and  sup¬ 
ported  by  a  sane  Superintendent  of 
Insurance,  which  also  contemplates  the 
establishment  of  liability  mutuals.  Bills 
incorporating  the  latter  provisions  are 
already  before  the  legislature.  The  en¬ 
couragement  to  legislate  casualty  com¬ 
panies  out  of  the  compensation  field 
implied  in  the  article  would  seem  to  in¬ 
dicate  that  they  had  committed  some 
fearful  crime  against  the  people  or  were 
about  to  do  so.  The  fact  is  that  they 
haven’t,  but  they  do  object,  after  spend¬ 
ing  time  and  money  in  the  cause  of 
reliable  compensation,  to  being  sum¬ 
marily  removed  from  any  opportunity 
to  offer  the  benefits  of  their  experience 
in  statistics  and  underwriting  to  the 
public  if  compensation  is  established. 
The  implication  that  present  proposed 


measures  at  Albany  are  in  the  interest 
of  casualty  companies  is  based  either 
upon  dense  ignorance  or  deliberate  false¬ 
hood.  They  simply  allow  the  casualty 
companies  to  compete  for  the  business 
against  employers’  mutuals.  The  Spec¬ 
tator  has  watched  the  progress  of  com¬ 
pensation  legislation  since  its  inception 
in  the  United  States.  It  has  seen 
casualty  companies  oppose  such  legisla¬ 
tion  when  it  appeared  to  be  leveled 
directly  at  their  very  existence ;  it  has 
also  seen  them  as  zealously  support 
compensation  measures  which,  to  even 
the  most  casual  observer,  were  obvi¬ 
ously  drawn  in  such  a  way  as  to  be  of 
real  benefit  to  workers  and  to  business. 
“How  to  wreck  compensation”  is  not 
answered  by  eliminating  insurance  com¬ 
panies  from  the  situation.  The  ques¬ 
tion  answered  by  that  act  is  “How  to 
wreck  industry.” 


NEARLY  every  policyholder  of  a 
life  insurance  company  who  is 
fortunate  enough  to  live  to  witness  the 
maturity  of  a  contract  on  which  he  has 
paid  premiums  for  a  number  of  years 
wishes  that  he  had  taken  out  a  larger 
amount.  Beneficiaries  when  they  re¬ 
ceive  the  proceeds  of  a  policy  matured 
by  death  in  many  cases  express  the 
thought  that  the  departed  one  might 
have  carried  more  life  insurance. 
Agents  who  have  been  long  enough  in 
the  business  to  gain  experience  realize 
that  few  men  carry  a  sufficient  amount 
of  insurance  to  provide  for  their  de¬ 
pendents  living  on  their  accustomed 
scale  when  the  breadwinner  is  removed 
by  death.  Company  officials  are  con¬ 
tinually  impressing  these  truths  upon 
their  agents,  and  yet  many  solicitors 
are  still  writing  only  small  policies  where 
they  should  write  large  ones.  A  man 
with  a  gross  income  of  $5000  a  year  is 
considerably  more  than  a  $2000  policy 
prospect,  and  should  be  energetically 
canvassed  for  a  larger  amount.  Simi¬ 
larly,  if  a  man  is  found  with  a  small 
policy  taken  out  a  number  of  years  ago, 
when  his  circumstances  were  less  fa¬ 
vorable  than  at  present,  he  should  be 
solicited  to  increase  it.  Larger  policies 
can  be  secured  than  at  present  without 
question,  and  that  does  not  mean  that 
the  small  beginnings  are  to  be  despised. 
Fit  a  man  with  a  policy  adapted  to  his 
needs  at  present  and  then  keep  track  of 


him  so  that  when  his  financial  condition 
improves  a  proposition  to  increase  the 
insurance  will  be  welcomed.  The  small 
insurer  of  to-day  is  the  best  prospect 
for  large  insurance  in  the  future. 


THE  agitation  looking  to  a  revision 
of  the  standard  fire  insurance 
policy  form  of  New  York,  while  pro¬ 
ceeding  with  less  rapidity  than  just  fol¬ 
lowing  its  inception,  is  now  moving 
along  more  conservative  and  safer  lines. 
Both  houses  of  the  New  York  Legis¬ 
lature  have  concurred  in  a  resolution 
directing  the  Superintendent  of  Insur¬ 
ance  of  New  York  to  request  the  Na¬ 
tional  Convention  of  Insurance  Com¬ 
missioners  to  investigate  the  needs  of 
the  situation  and  to  recommend  any 
changes  that  it  may  deem  desirable  in 
the  standard  form.  From  the  first  The 
Spectator  has  contended  that  this  mat¬ 
ter  is  one  of  such  broad  interest  through¬ 
out  the  country,  the  New  York  form 
being  in  very  general  use,  that  the  citi¬ 
zens  of  other  States  are  almost  as  much 
affected  by  it  as  are  those  in  New  York- 
State  ;  hence  the  insurance  officials  of 
the  different  States  should  participate 
in  any  proposed  alteration  in  the  stand¬ 
ard  policy.  The  legislature  has  adopted 
a  very  sensible  course  in  thus  request¬ 
ing  the  co-operation  of  the  State  In¬ 
surance  Commissioners  in  this  impor¬ 
tant  matter. 


THE  reported  personal  side  remarks 
and  direct  attacks  made  by  Judge 
McDonough  on  Superintendent  of  In¬ 
surance  Emmet  at  Albany  last  week 
during  the  compensation  hearings  did 
little  to  attract  support  to  the  Murtaugh- 
Tackson  bill,  of  which  the  Judge  is  the 
champion.  There  is  small  chance  that 
the  measure  in  question  will  ever  be¬ 
come  law.  When  the  instigators  of  an 
insidious  and  iniquitous  measure  attack 
their  self-chosen  antagonists  with  the 
cheapest  sort  of  billingsgate  simply  be¬ 
cause  those  attacked  quite  naturally  ob¬ 
ject  to  it  and  take  measures  to  protect 
themselves,  public  sentiment  cannot  but 
condemn  them.  The  Murtaugh-Jackson 
bill  had  little  to  recommend  it  to  think¬ 
ing  people  from  the  start,  and  its  ad¬ 
vocates  have  brought  forth  nothing 
since  in  its  favor  except  mud-throwing, 
with  which  thev  have  admirablv  suc- 
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ceeded  in  besmirching  themselves.  Mr. 
Emmet,  it  is  cheering  to  note,  replied  to 
Judge  McDonough,  not  with  expletives, 
but  with  logical  argument. 


THE  enactment  of  a  law  in  New 
York  placing  public  fire  insur¬ 
ance  adjusters  under  the  jurisdiction  of 
the  State  Insurance  Department  and  re¬ 
quiring  them  to  secure  licenses  bids 
fair  to  cleanse  the  business  of  a  cer¬ 
tain  type  of  adjusters  which  has  been 
much  criticised  in  recent  years.  In  or¬ 
der  that  the  Insurance  Department  may 
be  properly  qualified  to  pass  upon  the 
propriety  of  issuing  licenses  to  appli¬ 
cants  for  same  it  has  commenced  the 
gathering  of  confidential  information 
from  the  insurance  companies  for  its 
guidance.  As  many  of  the  companies 
doubtless  have  had  unpleasant  expe¬ 
riences  with  unscrupulous  public  ad¬ 
justers,  they  will  probably  accede  to  the 
request  for  information  from  the  In¬ 
surance  Department.  It  is,  therefore, 
likely  that  none  but  those  who  can 
'show  clean  records  will  be  able  to  se¬ 
cure  licenses  as  public  adjusters. 


FIRE  INSURANCE 


NEW  YORK  SURVEYS 

Frank  W.  Anthony  Answers  in  Court. — 

Frank  W.  Anthony,  who  is  now  on  a  $25,000 
bail  in  Philadelphia,  was  before  County  Judge 
Dike  in  Brooklyn  last  week  to  answer  an  in¬ 
dictment  for  an  alleged  violation  of  law.  He 
was  held  in  $1500  bail.  C.  W.  Anthony  of  320 
Broadway,  New  York,  has  been  found  guilty 
of  violating  the  insurance  law,  and  has  been 
sent  to  the  tombs  without  bail  to  await  his 
sentence  February  28. 

Robert  J.  Rubin  Convicted. — Robert  J. 
Rubin,  an  adjuster,  who  is  the  alleged  head  of 
the  so-called  “arson  trust,”  was  convicted  in 
the  second  degree  in  the  criminal  branch  of 
the  Supreme  Court  before  Justice  Goff  Thurs¬ 
day.  He  was  indicted  on  the  confession  of 
“Izzy  the  Painter.” 

Dinner  to  S.  R.  Weed. — The  president  and 
directors  of  the  National  Nassau  Bank  of  this 
city  gave  a  complimentary  dinner  to  their  as¬ 
sociate,  Samuel  R.  Weed,  of  Weed  &  Ken¬ 
nedy,  on  Monday  evening.  The  affair  took 
place  at  the  St.  Regis  hotel.  The  menu  was 
quite  artistic,  and  each  one  bore  a  reproduc¬ 
tion  of  a  photograph  of  Mr.  Weed. 

Society  Dinner  a  Success. — The  dinner  and 
meeting  of  the  Insurance  Society  of  New 
York,  held  at  the  Broadway  Central  hotel 


Tuesday  evening  last,  was  an  elaborate  affair 
and  was  largely  attended.  The  principal 
speaker  was  E.  G.  Richards,  United  States 
manager  for  the  North  British  and  Mercantile 
of  London,  whose  subject  was  “Classification- 
Discrimination.”  Mr.  Richards  is  an  able 
speaker,  and  no  one  is  better  fitted  to  discuss 
this  subject  than  he.  The  talk  therefore  was 
highly  interesting,  and  was  warmly  applauded. 
The  dinner  was  attended  by  some  of  the  best- 
known  underwriters  in  the  country. 

Bills  Skillfully  Drawn. — The  legislative 
hopper  is  turning  out  its  grist  of  insurance  bills 
at  a  lively  rate,  and  under  the  impetus  of  the 
Department  labors  and  the  full  strength  of  the 
political  majority  every  bill  goes  through  flying. 
These  bills  cover  a  number  of  subjects  and 
affect  thousands  of  people  who  are  dependent 
upon  insurance  for  their  living.  Never  before 
have  so  many  bills  been  so  skillfully  drawn  and 
been  put  through  so  quickly  without  any  per¬ 
ceptible  opposition.  What  the  future  results 
may  be  is  still  a  matter  of  speculation. 

Might  Lead  to  Friction. — The  power  re¬ 
served  to  the  companies  in  the  event  of  loss  to 
take  action  in  the  adjustment  independent  of 
their  associates  was  designed  to  prevent  any 
preponderating  influence  from  oppressing  com¬ 
panies  which  object  to  the  methods  employed. 
Sometimes  this  reserved  power  leads  to  fric¬ 
tion  among  the  companies,  which  is  increased 
by  the  obstinacy  of  the  adjusters  employed. 
In  a  late  development  the  so-called  independent 
action  caused  delay.  Three  or  four  companies 
cut  loose  from  the  others  and  employed  an 
accountant,  who  instead  of  assisting  the  regu¬ 
lar  adjusters  embarrassed  them  by  an  attitude 
of  antagonism.  It  was  publicly  asserted  by  a 
public  adjuster  representing  the  insured  that 
the  accountant  employed  by  the  independent 
offices  had  offered  apologies  for  the  time, 
trouble  and  expense  which  the  delay  had 
caused  to  the  insured  in  closing  the  settlement. 

Hotels  Contribute  to  Small  Loss. — The 

millionaire  hotels  are  contributing  their  small 
losses  to  the  total  at  this  season,  which  may 
nibble  away  the  entire  premium  unless  the 
losses  stop.  The  Hotel  Astor,  with  an  insur¬ 
ance  of  $700,000,  collected  in  February  $173  for 
a  small  loss.  The  record  says  “nine  other 
fires”  are  charged  against  this  property.  The 
new  McAlpin  came  in  for  a  trifling  $167  upon 
$750,000  insurance  for  a  loss  which  occurred  a 
week  before  the  hotel  opened. 

CHICAGO  AND  THE  WEST 

R.  W.  Hosmer  &  Co.  Get  Urbaine.— The 

sole  agency  of  L’Urbaine  Fire  of  France  for 
the  city  of  Chicago  has  been  given  to  the  firm 
of  R.  W.  Hosmer  &  Co. 

Fire  Insurance  Club  Meeting.— Joseph  G. 
Hubbell  addressed  the  Fire  Insurance  Club  of 
Chicago  at  its  meeting  on  Tuesday  on  the  sub¬ 
ject  of  “The  Hazards  of  Packing  Houses.” 

BOSTON  AND  VICINITY 

Heavy  Loss. — The  insurance  companies 
sustained  last  Friday  the  worst  loss  in  many 


months  in  Boston  in  the  destruction  of  the 
building  occupied  by  Braman,  Dow  &  Co., 
Causeway  street,  dealers  in  plumbers’  supplies, 
and  the  loss  will  easily  exceed  $300,000.  The 
line  both  on  building  and  contents  is  distributed 
among  first-class  companies.  Charles  B. 
Wheelock,  senior  of  the  Wheelock  &  Serrat 
insurance  agency,  is  trustee  of  the  estate  which 
owned  the  building. 

Resignation  of  F.  J.  Porter. — F.  J.  Porter 

has  resigned  as  secretary  of  the  Dorchester 
Mutual  of  Dorchester  to  become  secretary  of 
the  Lynn  Mutual  of  Lynn.  President  William 
A.  Muller  will  hereafter  supervise  the  under¬ 
writing  of  the  Dorchester  Mutual. 

Discuss  Hardison  Bill.— Insurance  Com¬ 
missioner  Hardison’s  bill  to  regulate  the  opera¬ 
tion  of  reciprocal  underwriters  and  inter¬ 
insurers  was  discussed  by  the  joint  legislative 
committee  on  insurance  last  week.  The  Com¬ 
missioner’s  ideas  were  embodied  in  House  Bill 
2207  and  those  of  the  Massachusetts  Associa¬ 
tion  of  Local  Fire  Insurance  Agents  in  House 
Bill  1662,  the  latter  bill  being  much  more  severe 
than  the  Commissioner’s.  The  committee  fol¬ 
lowed  the  arguments  of  R.  S.  Gilkerson,  of 
Kansas  City,  representing  the  American  Re¬ 
ciprocal  Insurance  Association;  James  F. 
Cavanaugh,  for  the  Local  Agents  Association; 
Robert  Homans,  for  the  Boston  Board,  and 
A.  S.  Apsey,  for  the  American  Bonding  with 
close  interest. 

McCoy  &  Sons  Appointed  Agents.— Geo. 

M.  McCoy  &  Sons  have  been  appointed  agents 
for  Boston  and  the  metropolitan  district  for 
the  Standard  Fire  Insurance  Company  of 
Hartford.  The  appointment  is  effective  from 
February  15. 

T.  W.  Dearborn  Makes  Change. — T.  W. 

Dearborn,  for  some  time  past  connected  with 
the  R.  A.  Boit  &  Co.  agency  of  Boston,  will 
on  March  1  become  identified  with  the  office 
of  OBrion,  Russell  &  Co.,  where  he  will  de¬ 
vote  the  larger  part  of  his  time  to  the  solicita¬ 
tion  of  business. 

NOTES  FROM  PHILADELPHIA 

Appointed  Sole  Agents.— C.  L.  Harper  & 

Co.  have  been  appointed  sole  agents  for  the 
Phenix  of  France. 

Additional  Agency.  —  The  Caledonian- 

American  of  New  York  has  established  an 
additional  agency  in  the  office  of  John  W. 
Buckman. 


Will  Consider  South  Carolina  Situation 

A  meeting  of  the  executive  committee  of  the 
South-Eastern  Underwriters  Association  was 
held  at  the  Hotel  Belmont,  New  York,  last 
week,  and  it  was  decided  that  Chairman  S.  Y. 
Tupper  of  the  committee  appoint  a  committee 
of  three  to  confer  with  and  co-operate  with  a 
committee  of  five,  to  be  appointed  by  the  Na¬ 
tional  Board  of  Fire  Underwriters,  to  investi¬ 
gate  the  South  Carolina  situation  in  relation  to 
the  threat  of  Commissioner  McMasters  of  the 
Insurance  Department  to  refuse  to  renew  the 
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licenses  of  the  company  members  of  the  under¬ 
writers  association.  The  committee  will  report 
at  a  meeting  to  be  held  March  31  as  to  the  best 
course  to  pursue  regarding  the  matter.  It  is 
probable  that  a  conference  will  be  held  with 
Commissioner  McMasters  in  order  to  secure  a 
thorough  consideration  of  the  subject. 


New  Jersey  Fire  of  Newark 

Great  advances  in  1912  are  noted  on  compar¬ 
ing  the  statements  of  the  New  Jersey  Fire  of 
Newark  as  of  January  1,  1913,  and  January  1, 
1912.  The  assets  increased  over  $1,000,000,  the 
unearned  premium  reserve  was  augmented  by 
nearly  $300,000,  and  the  gain  in  net  surplus  ex¬ 
ceeded  $200,000.  The  capital  also  was  increased 
from  $400,000  to  $900,000  during  the  year.  The 
net  premium  income  of  the  New  Jersey  Fire 
last  year  was  about  $600,000,  while  its  loss  ratio 
was  less  than  forty  per  cent.  The  company  now 
has  $1,898,155  of  resources  and  a  surplus  as  to 
policyholders  of  $1,353,810  over  its  unearned 
premium  fund  of  $447,026  and  all  other  liabilities 
except  capital.  The  officers  of  this  strong  com¬ 
pany  are:  William  G.  W'hilden,  president;  Chas. 
L.  Auger  and  Rudolph  F.  Rabe,  vice-presidents; 
E.  C.  Bataille,  treasurer;  W.  R.  Codington,  coun¬ 
sel;  Geo.  E.  Lyon,  secretary,  and  Wm.  B.  Lutz, 
assistant  secretary.  The  company  is  now  erect¬ 
ing  an  office  building  for  its  own  occupancy. 


Sterling  Fire,  Indianapolis 

As  a  result  of  its  first  year’s  business,  the 
Sterling  Fire  of  Indianapolis  shows  nearly  $250,- 
000  of  net  premiums  written,  with  a  loss  ratio 
of  but  15.3  per  cent;  assets  aggregating  about 
$1,500,000,  a  paid-up  capital  of  $850,000  and  a 
surplus  as  to  policyholders  exceeding  $1,300,000, 
after  caring  for  an  unearned  premium  reserve 
of  about  $140,000  and  all  other  liabilities.  This 
is  a  fine  exhibit,  and  one  of  which  the  officers 
and  field  force  of  the  company  may  well  feel 
proud.  Prominent  among  these  are  the  man¬ 
agers  of  the  Eastern  department.  Poor,  Selden  & 
Van  Ness  of  Baltimore,  who  have  jurisdiction 
over  and  promptly  adjust  all  losses  in  the  States 
of  New  York  (outside  of  New  York  city),  Penn¬ 
sylvania,  New  Jersey,  Delaware,  Virginia,  North 
Carolina,  Maryland  and  the  District  of  Colum¬ 
bia.  The  officers  of  the  Sterling  Fire  are': 
President,  John  C.  Billheimer;  vice-president 
and  managing  underwriter,  James  F.  Joseph; 
secretary.  A.  A.  King  of  Elmira,  N.  Y.,  is  State 
agent  for  New  York,  New  Jersey  and  Pennsyl¬ 
vania. 


Globe  Fire  to  Sell  Remaining  Stock 

The  directors  of  the  Globe  Fire  of  San  An¬ 
tonio,  Texas,  have  voted  to  place  the  remain¬ 
ing  unsold  portion  of  the  capital  stock  on  the 
market  at  $125  per  share.  The  $100  will  be 
added  to  the  capital  and  the  remainder  to  the 
surplus.  This  action  was  taken  to  give  the 
Globe  sufficient  capital  to  enter  other  States  and 
increase  this  year’s  business*  in  other  ways.  Of¬ 
ficers  were  elected  as  follows:  Van  A.  Webster, 
president;  E.  F.  Booty,  first  vice-president;  H. 
C.  Miller,  second  vice-president;  G.  W.  Royalty, 
third  vice-president;  J.  C.  Coit,  fourth  vice- 
president,  and  W.  F.  McCaleb,  treasurer.  A  sub¬ 
stantial  development  was  made  during  1912,  and 
more  than  $100,000  in  premium  income  was  re¬ 
ceived  in  Texas  alone. 
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Surprise  Sprung  After  Proposing 
New  Settlement 


TWENTY  COMPANIES  INVOLVED 


Demands  Penalties  of  $1000  Each  for  Alleged 
Writing  of  Lines  Beyond  Legal  Limit 

A  new  agreement  which  was  proposed  in  the 
controversy  between  the  Michigan  Insurance  De¬ 
partment  and  the  fire  insurance  companies  over 
the  effect  of  its  ten  per  cent  limitation  ruling, 
under  which  the  licenses  of  a  number  of  com¬ 
panies  were  endangered  for  exceeding  that  limit, 
was  not  consummated,  and  the  action  at  first 
contemplated  by  the  Insurance  Department, 
namely,  that  it  should  sue  the  companies  to  re¬ 
cover  the  penalties  under  the  law  has  now  been 
taken,  and  twenty  companies  are  being  sued  for 
$1000  each,  the  prescribed  penalty  for  violation 
of  the  provision  in  question.  It  develops  that 
the  use  of  the  words  “and  creditors”  in  the 
deeds  of  trust  of  foreign  companies  is  responsi¬ 
ble  for  their  being  held  in  violation. 

The  Michigan  statute  provides  that  deposits 
of  foreign  companies  in  the  hands  of  United 
States  trustees  must  be  for  “the  sole  benefit 
and  security  of  the  policyholders.”  The  New 
York  statutes  provide  that  the  deposit  must  be 
for  the  security  of  the  policyholders,  but  the 
deeds  of  trust  which  have  been  approved  by  the 
New  York  Insurance  Department  provide  that 
the  deposit  shall  be  for  the  security  of  policy¬ 
holders  and  creditors.  The  inclusion  of  the 
“and  creditors”  is  held  by  the  Michigan  Depart¬ 
ment  to  exclude  such  deposits  from  considera¬ 
tion  in  figuring  the  ten  per  cent  limit  on  any  one 
risk.  It  is  believed  that  there  will  be  no  legal 
difficulties  in  the  way  of  reforming  the  deeds  of 
trust,  since  neither  the  New  York  statutes  nor 
those  of  any  other  State  require  that  the  de¬ 
posit  shall  be  for  the  benefit  of  creditors  other 
than  policyholders.  Some  of  the  foreign  com¬ 
panies  have  questioned  the  right  of  the  Michi¬ 
gan  Insurance  Department  to  enforce  the  limita¬ 
tion  rule  on  risks  outside  of  that  State,  holding 
that  this  is  extra-territorial.  The  Michigan  De¬ 
partment  does  not  claim  that  it  has  any  right 
to  dictate  how  large  lines  a  company  may  write 
in  any  other  State,  but  that  it  has  the  right  to 
declare  that  in  case  a  company  writes  in  excess 
of  the  ten  per  cent  limit  elsewhere  it  cannot  do 
business  in  Michigan. 


A.  N.  Stewart  with  Citizens  Fire 

Alexander  N.  Stewart,  president  of  the  Jeffer¬ 
son  Fire  of  Philadelphia,  will  become  associ¬ 
ated  with  the  Citizens  Fire  of  Baltimore  as  vice- 
president  of  that  company  from  March  1  next. 
Mr.  Stewart  stands  high  in  fire  insurance  circles, 
and  the  acquisition  of  so  capable  an  under¬ 
writer  as  a  member  of  its  official  staff  will  cer¬ 
tainly  be  very  helpful  to  the  Citizens  Fire  in  the 
extension  of  its  business.  The  Citizens  is  fast 
developing  a  good  volume  of  business,  having 
increased  its  unearned  premium  reserve  over 


$136,000  last  year.  Under  the  present  efficient 
administration  and  with  its  excellent  business 
connections  it  is  anticipated  that  the  Citizens 
Fire  will  soon  take  its  place  among  our  fore¬ 
most  fire  insurance  companies. 


Crum  &  Forster,  New  York 

The  well-known  general  agency  firm  of  Crum 
&  Forster,  95  William  street,  New  York,  are  now 
handling  nine  companies,  as  well  as  the  United 
States  Underwriters,  policies  of  the  latter  being 
guaranteed  by  the  North  River,  the  Williams- 
burgh  City  Fire,  the  Nassau  and  Dutchess  Fire 
and  the  United  States  Fire,  all  of  New  York.  The 
assets  on  January  1,  1913,  of  the  nine  companies 
amounted  to  $5,594,562,  so  that  it  is  apparent 
that  agents  of  the  companies  represented  by 
Crum  &  Forster  have  excellent  facilities  at  their 
disposal  for  the  placing  of  lines  of  almost  any 
size.  The  companies  locally  represented  by 
Crum  &  Forster,  in  addition  to  those  named 
above  are  the  Aachen  and  Munich  Fire  of  Aix- 
la-Chapelle  (Germany),  the  Allemannia  Fire  of 
Pittsburg,  the  National  Lumber  of  Buffalo,  the 
Richmond  of  New  York,  and  the  Union  of  Buf¬ 
falo.  Messrs.  Crum  &  Forster  are  officers  of 
the  North  River  Insurance  Company,  which  is 
one  of  the  leading  companies  in  their  general 
agency.  Crum  &  Forster  have  been  very  suc¬ 
cessful  in  building  up  a  great  organization  and 
in  securing  profits  for  their  companies. 


Georgia  Home  Insurance  Company 

That  old  and  reliable  institution,  the  Georgia 
Home  Insurance  Company  of  Columbus,  Ga., 
presents  its  fifty-fourth  annual  statement,  dated 
January  1,  1913,  and  shows  thereby  that  the  in¬ 
terests  of  its  policyholders  are  well  protected. 
The  assets  of  the  company  now  amount  to  $782,- 
162,  its  capital  is  $300,000,  and  its  net  sur¬ 
plus  $106,386,  thus  making  a  surplus  as  to 
policyholders  of  $406,386.  A  large  proportion  of 
the  company’s  resources  are  in  the  readily  avail¬ 
able  form  of  bonds,  stocks  and  cash,  while  its 
principal  item  of  liability  is  its  reinsurance  re¬ 
serve  of  $307,277.  The  administration  of  this 
popular  company  is  in  the  hands  of  the  follow¬ 
ing  officers:  President,  Rhodes  Browne;  vice- 
president,  Dana  Blackmar;  secretary,  Wm.  C. 
Coart;  treasurer,  J.  O.  McNulty. 


Missouri  Loss  Ratio 

A  complete  tabulation  of  the  fire  insurance 
premiums  for  Missouri  during  1912  shows  a  loss 
ratio  of  73.6  per  cent.  The  loss  ratio  in  St. 
Louis,  Kansas  City,  St.  Joseph  and  three  other 
largest  cities  was  66.96  per  cent  on  $4,163,814  of 
premiums,  and  in  the  State  outside  of  the  large 
cities  81.8  per  cent  on  $3,371,527  of  premiums. 
The  loss  ratio  for  the  entire  State  was  73.1  per 
cent  during  1911. 


Fire  Policy  Resolutions  Adopted 

ALBANY,  February  25.— The  Assembly  has 
adopted  the  Senate  concurrent  resolution  direct¬ 
ing  the  Superintendent  of  Insurance  to  submit 
to  the  National  Convention  of  Insurance  Com¬ 
missioners  a  request  that  a  committee  be  ap¬ 
pointed  to  investigate  and  recommend  the  ne¬ 
cessity  for  any  changes  in  the  standard  form  of 
fire  policy,  to  the  end  that  this  State  may  enact 
appropriate  legislation. 
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INSURANCE  BILLS  PASSED 
AT  ALBANY 


New  York  Legislature  is  Having  Busy 
Session  with  Departmental  Bills 


GOVERNOR  SIGNS  EIGHT  MEASURES 


Amendments  Offered  to  Law  in  Relation  to  Re¬ 
quirements  of  Fire  Marshals — Duties  Defined 

ALBANY,  February  25. — The  number  of  bills 
offered  in  the  New  York  Legislature  continues 
as  voluminous  as  at  any  time  during  this  ses¬ 
sion,  and  the  consideration  of  these  measures, 
coupled  with  the  final  action,  has  caused  both 
houses  to  devote  more  time  than  usual  to  in¬ 
surance  legislation.  Many  bills  have  been  re¬ 
ported  favorably,  passed  and  signed  by  Governor 
Sulzer.  The  Assembly  has  passed  the  following 
Departmental  bills  introduced  by  Senator  Rams- 
perger: 

Amending  Section  63  so  as  to  authorize  the 
Superintendent  of  Insurance  to  remove  the  prin¬ 
cipal  office  of  a  corporation  in  liquidation  to  the 
county  of  Albany. 

Amending  Section  65  relative  to  rebating  and 
discriminations  for  the  purpose  of  correcting  a 
clerical  error  so  as  to  make  the  section  ap¬ 
plicable  to  assessment  insurance  corporations. 

Repealing  Chapter  85,  laws  of  1899,  so  as  to 
make  it  possible  to  organize  in  this  State  a  gen¬ 
eral  mutual  fire  insurance  company  as  contem¬ 
plated  under  Section  111  of  the  insurance  law. 

Bringing  under  the  supervision  of  the  Insur¬ 
ance  Department  all  corporations,  associations, 
bureaus,  etc.,  which  are  conducted  for  the  pur¬ 
pose  of  inspecting  risks,  adjusting  losses,  test¬ 
ing  appliances,  formulating  rules  or  establish¬ 
ing  standards  for  the  information  or  benefit  of 
underwriters. 

Placing  all  bodies,  including  boards  of  local 
agents,  assisting  underwriting  organizations  in 
fixing  insurance  rates  under  the  supervision  of 
the  Insurance  Department. 

Amending  Section  141  of  the  insurance  law 
relative  to  rate-making  associations  by  em¬ 
powering  the  Superintendent  of  Insurance  to 
appoint  examiners  authorized  to  represent  him 
in  all  examinations,  with  power  to  examine 
under  oath. 

BILLS  SIGNED 

Governor  Sulzer  has  signed  the  bill  of  Senator 
Ramsperger  giving  the  Superintendent  of  Insur¬ 
ance  power  to  revoke  the  licenses  of  foreign 
insurance  companies.  Other  bills  signed  are  as 
follows: 

'Inserting  in  the  insurance  law  a  new  section 
(140)  making  all  organizations,  corporations  or 
bureaus  maintained  to  assist  underwriting  cor¬ 
porations  in  establishing  insurance  rates  sub¬ 
ject  to  the  jurisdiction  of  the  Superintendent  of 
Insurance. 

Requiring  adjusters  of  loss  or  damage  by  fire 
to  procure  a  certificate  of  authority  from  the 
Superintendent  of  Insurance. 

Placing  organizations  for  assisting  under¬ 
writers  in  the  insurance  business  generally  under 
the  supervision  of  the  Superintendent  of  Insur¬ 
ance. 

Making  it  possible  to  organize  in  this  State 
a  general  mutual  fire  insurance  company  as  con¬ 
templated  under  Section  111  of  the  insurance 
law. 

Authorizing  the  Superintendent  of  Insurance 
to  remove  the  principal  office  of  a  corporation 
in  liquidation  to  the  county  of  Albany. 

Giving  investigating  powers  to  the  Superin¬ 
tendent  of  Insurance  over  rate-making  associa¬ 
tions  and  preventing  discriminations  and  im¬ 
proper  increase  in  insurance  rates. 

AMENDMENTS  OFFERED 

Amendments  to  the  insurance  law  have  been 
provided  for  by  the  following  bills  introduced  by 
Senator  Ramsperger: 

Amending  Section  351  in  relation  to  the  water 
supply  and  apparatus  for  fire-fighting  purposes. 

Amending  Section  353  by  including  among  the 
ex-officio  assistants  of  the  State  Fire  Marshal 
the  chief  of  the  fire  department  of  every  fire 


district  created  under  the  county  law,  and  the 
chief  of  the  fire  department  or  like  senior  of¬ 
ficer  in  an  unincorporated  village  in  which  a  fire 
department  exists. 

Amending  Section  354  by  requiring  every  fire 
insurance  company  authorized  to  transact  busi¬ 
ness  in  this  State  to  report  to  the  State  Fire 
Marshal  all  fire  losses  on  property  insured  in 
such  company. 

Amending  Section  356  by  including  owners  and 
lessees  among  those  whom  the  State  Fire  Mar¬ 
shal  may  serve  with  notice  of  the  unsafe  condi¬ 
tion  of  property  as  to  fire  hazard. 

Amending  Section  367  by  providing  that  the 
prohibition  against  the  discharge  of  any  fire¬ 
arms  within  500  feet  of  any  magazine  or  fac¬ 
tory  shall  not  apply  in  cases  of  the  testing  of 
fire  arms  in  or  upon  premises  of  any  manufac¬ 
turer  of  fire  arms. 

Amending  Section  369  by  striking  out  the  pro¬ 
vision  that  no  person  may  be  excused  from  at¬ 
tendance  before  the  State  Fire  Marshal,  or  ex¬ 
cused  from  testifying  or  producing  books  or 
documents  on  the  ground  that  such  evidence 
would  tend  to  incriminate  the  witness. 

Amending  Section  369  by  providing  that  in  the 
absence  of  any  local  ordinance  it  is  made  the 
duty  of  the  assistants  of  the  State  Fire  Marshal 
to  inspect  all  buildings,  premises  and  public 
thoroughfares,  except  the  interiors  of  private 
dwellings. 

NEW  SECTIONS 

Inserting  a  new  section  (377)  requiring  county 
clerks  on  or  before  January  15  of  each  year  to 
forward  to  the  State  Fire  Marshal  correct  lists 
of  all  municipal  fire  marshals,  chiefs  of  fire  de¬ 
partments,  or  like  senior  officers  in  incorporated 
or  unincorporated  cities  and  villages,  or  fire  dis¬ 
tricts  organized  under  the  county  law,  presi¬ 
dents,  or  like  senior  officers  of  incorporated  vil¬ 
lages,  and  clerks  of  each  organized  town  with¬ 
out  the  limits  of  any  incorporated  village  or 
city. 

Inserting  a  new  section  (378)  requiring  muni¬ 
cipal  fire  marshals,  fire  chiefs  and  all  assistants 
to  the  State  Fire  Marshal  to  report  yearly  in 
detail  to  the  State  Fire  Marshal  the  extent  and 
condition  of  their  respective  fire  departments. 

Inserting  in  a  new  section  (379)  authorizing 
the  State  Fire  Marshal  to  formulate  and  adopt 
suitable  regulations  relative  to  prevention  of 
fires,  storage  sale  and  use  of  combustibles  and 
explosives,  the  installation  and  maintenance  of 
automatic  or  other  fire  alarm  systems  and  fire¬ 
extinguishing  equipment,  the  inspection  of  steam 
boilers,  the  construction,  maintenance  and  regu¬ 
lation  of  fire  escapes,  fire  exits  and  the  suppres¬ 
sion  of  arson. 

Inserting  a  new  section  (381)  making  it  the 
duty  of  the  State  Fire  Marshal  to  require 
teachers  in  schools  to  have  one  fire  drill  each 
month,  and  to  keep  all  doors  and  exits  unlocked 
during  school  hours. 

Assemblyman  Walker  has  introduced  a  bill 
amending  Section  50  by  providing  that  the  pro¬ 
visions  of  this  section,  which  relates  to  the 
placing  within  the  State  of  insurance  on  prop¬ 
erty  without  the  State  in  companies  admitted 
or  not  admitted  to  do  business  within  the  State, 
shall  not  be  deemed  to  apply  to  insurance  on 
property  without  the  State  against  fire  risks. 


Fire  Insurance  Pocket  Index 

On  Friday,  February  21,  1913,  the  forty-fifth 
annual  edition  of  The  Fire  Insurance  Pocket  In¬ 
dex  was  published  by  The  Spectator  Company. 
This  comprehensive  and  valuable  statistical 
work  presents  the  statistics  for  ten  years  of  all 
the  principal  fire  insurance  companies  operating 
in  the  United  States,  with  totals  and  ratios, 
thus  facilitating  ready  comparisons  and  permit¬ 
ting  the  reader  to  observe  the  progress  of  any 
particular  company  in  the  past  decade.  The 
main  statistical  tables  occupy  sixty-six  pages  of 
the  book,  and  in  addition  there  are  statistics  of 
American  and  foreign  licensed  companies  not 
included  in  the  regular  tables,  and  of  foreign 
surplus  line  companies;  lists  of  unlicensed  com¬ 
panies,  retired  companies,  underwriters’  agen¬ 
cies,  Lloyds,  State  insurance  officials,  States  hav¬ 
ing  residents  agents’  laws  and  States  hav¬ 
ing  anti-compact  laws;  table  showing  the  net 


receipts  from,  and  remittances  to,  home  offices 
by  the  American  branches  of  foreign  companies 
operating  in  the  United  States  for  the  last  five 
years;  tables  showing  monthly  fire  losses  for  six 
years;  large  fires  in  the  last  two  centuries,  and 
totals  of  recent  conflagration  losses  and  short 
rate  scales.  The  table  of  contents  renders  any 
portion  of  the  book  immediately  available 
Summarizing,  The  Fire  Insurance  Pocket  Index 
is  a  book  of  eighty  pages,  which  comprises  not 
only  reports  upon  363  insurance  companies,  but 
other  information  well  calculated  to  be  useful 
to  anyone  interested  in  any  way  in  fire  insur¬ 
ance.  The  Fire  Insurance  Pocket  Index  sells  at 
25  cents  per  single  copy  (bound  in  leather 
pocketbook  50  cents),  with  discounts  for  large 
orders. 

The  Liverpool  and  London  and  Globe 

The  Liverpool  and  London  and  Globe,  Ltd.,  of 
Liverpool,  which  has  been  doing  business  in  this 
country  for  sixty-five  years,  presents  a  strong 
statement  showing  the  condition  of  its  United 
States  branch  as  of  December  31,  1912.  The 
American  branch  now  has  $13,739,219  of  assets, 
made  up  as  follows:  Real  estate,  $1,401,958; 
United  States  Government  four  per  cent  bonds, 
$229,140;  State  and  city  bonds  and  railroad 
stocks  and  bonds,  $5,896,110;  loans  on  bonds  and 
mortgages,  $3,244,696,  and  bank  balances  and  all 
other  assets,  $2,967,315.  After  making  due  pro¬ 
vision  for  all  its  liabilities,  including  unearned 
premiums,  the  company  has  a  surplus  of  $4,015,- 
973.  During  the  long  period  in  which  the  com¬ 
pany  has  done  business  in  this  country,  it  has 
gained  an  enviable  reputation  as  a  fair  and  con¬ 
sistent  loss-paying  institution,  and  has  honor¬ 
ably  met  every  obligation,  including  such  severe 
losses  as  those  at  Chicago  in  1871,  $3,239,491;  at 
Boston  in  1872,  $1,427,290;  at  Baltimore  in  1904, 
$1,051,543,  and  at  San  Francisco  in  1906,  $4,522,- 
905.  These  exceptional  losses  were  chiefly  paid 
by  remittances  from  the  home  office  of  the  com¬ 
pany.  The  losses  paid  by  the  company  in  this 
country  have  exceeded  $132,000,000.  Its  manage¬ 
ment  here  is  universally  recognized  as  being 
most  capable,  and  its  combined  loss  and  expense 
ratio  for  a  term  of  years  including  great  con¬ 
flagrations  does  not  exceed  90  per  cent  of  pre¬ 
miums.  The  Liverpool  and  London  and  Globe 
has  a  fine  and  well-developed  field  force,  and  its 
managers  embrace  some  of  the  best  known  un¬ 
derwriters  in  the  country.  They  are  as  follows: 
Henry  W.  Eaton,  manager;  Geo.  W.  Hoyt,  dep¬ 
uty  manager;  J.  B.  Kramer,  assistant  deputy 
manager,  New  York;  T.  A.  Weed,  agency  super¬ 
intendent;  W.  S.  Warren,  manager,  Chicago; 
Clarence  F.  Low,  manager,  New  Orleans;  John 
W.  Gunn,  manager,  San  Francisco.  The  Liver¬ 
pool  and  London  and  Globe  is  a  most  popular 
company  and  is  known  in  every  little  hamlet 
throughout  the  country. 


To  Investigate  Michigan  Rates 

CLEVELAND,  February  24. — According  to  re¬ 
ports  here,  the  Detroit  Employers  Association. 
Detroit,  Mich.,  has  arranged  to  have  an  investi¬ 
gation  of  fire  insurance  rates  throughout  that 
State  made  by  a  committee  of  the  organization. 
John  B.  Corliss,  who  introduced  the  resolution 
at  a  meeting  held  recently,  said  that  these 
rates  had  never  been  investigated  by  the  repre¬ 
sentatives  of  any  organization  and  that,  through 
his  own  observations,  such  seemingly  uncalled- 
for  rates  have  been  fixed  upon  certain  risks  that 
he  felt  it  is  time  that  they  be  understood  by 
those  who  are  paying  the  premiums.  This  does 
not  mean  that  there  will  be  a  fight  against  the 
rates  or  the  companies,  but  that  the  business 
men  desire  to  have  an  understanding  of  this 
part  of  their  business. 
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BEST  DENIES  STONE’S 
TESTIMONY 

He  and  Amonson  File  Affidavits  with 
Congressional  Committee  Stating 
Particulars  as  to  Mutual 
Relations 

The  Spectator  has  received  the  Government 
report  regarding  the  investigation  of  insurance 
companies  and  office  of  Commissioner  of  Insur¬ 
ance  in  the  District  of  Columbia  covering  five 
days,  from  February  5  to  12,  which  have  already 
been’ summarized  in  the  columns  of  The  Spec¬ 
tator  in  past  issues.  It  is  noticeable  that 
lengthy  affidavits  appear  on  record  in  these 
printed  proceedings,  from  Alfred  M.  Best  (page 
2037)  and  from  Louis  S.  Amonson,  president  of 
the  Peoples  National  Fire  Insurance  Company 
of  Philadelphia  (page  2041)  in  reply  to  the  testi¬ 
mony  of  James  F.  Stone,  president  of  the  Ameri¬ 
can  Union  Fire  Insurance  Company  of  Philadel¬ 
phia,  who  testified  before  the  sub-committee  at 
length  (referred  to  in  the  issue  of  The  Spec¬ 
tator  of  February  6),  criticising  the  Alfred  M. 
Best  Company  in  support  of  the  contention  of 
the  defense  that  Best’s  attitude  toward  new  com¬ 
panies  is  “unreasonable.”  The  Spectator 
having  published  extracts  from  the  testimony  of 
James  F.  Stone,  and  desiring  always  to  be  per¬ 
fectly  fair,  presents  below  a  very  liberal  con¬ 
densation  of  the  affidavits  of  Messrs.  Best  and 
Amonson.  Indeed,  for  the  information  of  Mr. 
Best  The  Spectator  might  explain  that  in  this 
article  more  space  is  devoted  to  the  affidavits  of 
Best  and  Amonson  than  to  the  charges  made 
against  Best  by  Stone.  It  is  to  be  regretted  that 
these  gentlemen  did  not  appear  in  person  before 
the  investigating  committee  and  give  verbally 
the  testimony  contained  in  these  affidavits,  re¬ 
futing  Mr.  Stone’s  statements,  as  then  they 
would  have  been  subjected  to  cross-examina¬ 
tion  and  their  testimony  would  have  been  upon 
a  more  nearly  equal  footing  with  that  of  Mi . 
Stone  in  this  respect. 


A.  M.  BEST’S  AFFIDAVIT 
Mr.  Best,  in  his  affidavit,  states: 

I  have  read  the  testimony  of  James  F.  Stone,  presi- 
Jent  of  the  American  Union  Fire  Insurance  Com- 
iany  of  Philadelphia,  before  the  sub-committee  con- 
iucting  the  above  inquiry,  which  testimony  appears 
3n  pages  1926  to  1929,  inclusive,  of  the  printed 
-ecord,  being  No.  26,  embracing  the  testimony  given 

’"Tim1  entire  statement  made  by  Stone  Ct°nCf , "clone 
sonversation  alleged  to  have  occurred  between  Stone 
md  mvself  at  my  otnce  is  false  in  every  particular, 
it  is  true  that  I  had  two  or  three  interviews  at  my 
office  with  Stone  pursuant  to  requests  made  by  h  m 
for  appointments.  I  had  previously  learned  that 
Stone  Phad  solicited  and  secured  subscriptions  aggre¬ 
gating  over  $40,000  for  stock  of  the  American  Umo 
Fire  Insurance  Company  from  Frank  H  goss  an 
insurance  agent  in  this  city,  and  that  Stone  had  con 
mrrently  agreed  that  Ross  should  have  the  exclusive 
representation  of  the  company  in.  the  Metropolitan 
including  New  York  city  when  he  com  any 
tad  completed  organization.  1  ,hac  °  laA  solicited 

in  violation  of  this  agreement,  Stone  had  solKuted 

and  secured  from  the  firm  of  Whilden  &  Hancock, 
insurance  agents  of  this  city,  a  subscription  for  stock 
of  the  American  Union  Fire,  and  / had  c0^urrentl 

agreed  to  give  that  firm  the  exclusive  representation 

of  the  company  in  the .  Metropolitan  district  when  it 

had  completed  its  organization.  stock  of 

I  had  also  learned  that  a  subscription  for  stock  ot 
the  American  Union  had  been  solicited  a; Wakefield 
bv  Stone  from  the  general  agency  firm  of .Wakefield, 
Morley  &  Co.  of  Hartford,  Conn  ,  and  that  concur 
rently  Stone  had  agreed  that  that  firm  was  to  have 
the  exclusive  general  agency  for  the  comp  7’  ,  j 
formed,  for  the  whole,  of  New  England.  '  had 
learned  that,  in.  violation  of  this  ag  cec’ured  bv 
scription  for  stock  had  been  solicited  and  •  cpwaii  0f 
Stone  from  the  insurance  firm  of  Ide  &  Sewall  ot 
Boston,  Mass.,  and  that  concurrently  Stone  had 
promised  that  Ide  &  Sewall  should  ha  .  A  0f 

sive  general  agency  of  the  company  fo  further 

in ew  England.  I  learned,  moreover,  that  to  furthe 

complicate  this  situation,  in  violation  °  cnHrited  and 
ments,  a  subscription  for  stock  had  been  . 


secured  by  Stone  from  L.  S.  Jordan,  an  insurance 
agent  of  Boston,  Mass.,  to  whom  Stone  had  promised 
the  local  agency  of  the  company  for  the  city  of 
Boston.  . 

The  organization  of  the  American  Union  Fire  In- 
suiance  Company  was  progressing  throughout  1909, 
and  early  in  1910  I  endeavored  to  secure  definite  in¬ 
formation  concerning  the  progress  made,  the  expense 
of  selling  the  stock,  and  other  matters  bearing  upon 
the  question  of  the  good  faith  of  the  promotion. 

Best  further  states  that  on  March  8,  1910,  he 
addressed  a  communication  to  the  American 
Union  Fire,  referring  to  previous  correspondence 
with  James  F.  Stone,  and  to  the  alleged  com¬ 
plaints  and  criticisms  made  regarding  the 
methods  followed  in  relation  to  stock  sales  and 
agency  appointments  as  set  forth  above.  In  this 
communication  it  was  stated  that  erroneous 
claims  were  made  as  to  the  amount  of  stock 
subscriptions  that  had  been  received,  etc.,  and 
that  in  view  of  these  reports  and  evidence  which 
Best  set  forth  “the  business  methods  pursued  by 
the  organizers  of  the  company  are  such  that 
they  do  not  merit  the  confidence  of  the  public.” 
He  asked  for  a  definite  response  to  his  communi¬ 
cation,  stating  that  “it  is  evident  that  even  if  a 
small  part  of  these  derogatory  reports  are  well 
founded,  the  company  will  not  deserve  a  good 
report  as  to  its  management  when  it.  finally 
completes  organization  and  begins  issuing  poli¬ 
cies.” 

The  affidavit  states  that  Mr.  Stone  replied  to 
the  above  letter  and  solicited  an  interview, 
which  took  place  on  March  17,  1910.  Best  claims 
that  Stone  stated  that  it  was  the  general  agency 
of  another  company,  not  the  American  Union 
Fire,  which  had  been  promised  to  Ide  &  Sewall 
of  Boston,  but,  contradicting  this,  Best  states 
that  he  later  learned  that  this  was  untrue  and 
that  the  contract  with  Ide  &  Sewall  specifically 
mentioned  the  American  Union  Fire;  also  that 
Stone  admitted  the  existence  of  conflicting  agree¬ 
ments  with  F.  H.  Ross  and  Whilden  &  Hancock. 
He  further  stated  that  in  May,  1910,  F.  H.  Ross 
secured  the  return  of  $42,500  paid  by  him  and 
his  friends  for  stock  of  the  American  Union 
Fire.  Thereafter  Best  states  that  he  pressed 
Stone  for  a  specific  statement  as  to  the  sub¬ 
scriptions  actually  secured  and  cash  actually 
paid  thereon,  but  this  information  was  refused. 
On  May  28,  1910,  Best  wrote  Stone  further,  in¬ 
sisting  that  information  as  to  stock  subscrip¬ 
tions  and  the  placing  of  agencies  for  the  same 
territory  be  given  him,  and  quotes  Mr.  Stone’s 
answer  as  follows:  “Once  and  for  all,  let  me 
write  it  as  emphatically  as  it  is  possible  for 
human  pen  to  make  it:  We  have  no  dual  agen¬ 
cies.”  Best,  in  his  affidavit,  goes  on  to  say: 
“We  subsequently  received  documentary  proof 
that  this  statement  was  deliberately  false.”  As 
to  the  confusion  of  general  agency  appoint¬ 
ments,  Best  states  that  he  learned  that  because 
of  the  appointment  of  Wakefield,  Morley  &  Co. 
of  Hartford  as  New  England  general  agents, 
Stone  was  unable  to  appoint  Ide  &  Sewall  of 
Boston,  and  Stone  appointed  the  latter  general 
agents  for  the  American  Union  Underwriters, 
under  which  title  it  was  proposed  that  the.  com¬ 
pany  should  issue  an  entirely  separate  and  dis¬ 
tinct  series  of  policies.  “To  this  Wakefield, 
Morley  &  Co.  objected  because  their  contract 
provided  that  all  business  written  by  the  Ameri¬ 
can  Union  Fire  in  New  England,  directly  or  in¬ 
directly,  must  be  through  them.  Stone  then 
made  a  third  contract  with  Ide  &  Sewall,  which 
he  signed  as  an  individual,  appointing  Ide  & 
Sewall  general  agents  for  the  whole  of  New 
England  for  the  New  Zealand  Insurance  Com 
pany,  an  old  and  reputable  institution,  which, 
however,  has  never  transacted  any  business  east 
of  the  Rocky  Mountains,  and  had  never  given 
Stone  any  authority  whatever  to  represent  it  in 
any  manner.”  Thereupon  Best  affirms  that  he 
wrote  the  company  another  letter  hearing  upon 
this  general  agency,  and  suggesting  that  the  com¬ 
pany  make  a  statement  upon  the  subject.  Best 
states  that  “Stone  desired  to  come  to  my  office 
and  make  a  verbal  statement  concerning  these 
matters,  which  I  refused  to  accept,  in  view  of 
my  past  experiences  with  him.”  On  July  5,  1911, 
Best  states  that  Stone  wrote  him  an  explanation 
concerning  the  Ide  &  Sewall  appointments,  and 
particularly  in  relation  to  the  New  Zealand  In¬ 
surance  Company,  in  which  he  said  that  it  was 
distinctly  understood  that,  although  he  was 
negotiating  with  the  New  Zealand  Insurance 
Company,  he  had  not  then  received  the  general 
agency,  and  that  the  appointment  of  Ide  & 
Sewall  for  that  company  was  conditional  upon 
his  receiving  his  appointment.  As  to  this.  Best 
states  that  he  knows  from  a  report  to  him  by 


his  Boston  correspondent  that  Stone  “did,  in 
fact,  execute  three  contracts,  appointing  Ide  & 
Sewall  successively  agents  of  the  American 
Union  Fire,  the  American  Union  Underwriters, 
and,  finally,  the  New  Zealand  Insurance  Com¬ 
pany.”  Best  further  states  he  had  prepared  an 
article  for  publication  embodying  the  above 
facts  in  August,  1911,  but  at  the  request  of  cer¬ 
tain  general  agents  of  the  company  withheld 
it  “for  fear  that  it  might  unnecessarily  injure 
the  stockholders.” 

REPLY  OF  MR.  AMONSON  TO  MR.  STONE’S 
TESTIMONY 

Louis  S.  Amonson,  in  his  affidavit,  says  that 
F.  S.  Dudley,  of  the  firm  of  Tuttle,  Wightman  & 
Dudley,  Inc.,  stated  to  him  that  said  Dudley  had 
been  informed  on  good  authority  that  the 
Peoples  National  Fire  Insurance  Company  or 
Mr.  Amonson  had  been  held  up  for  a  financial 
contribution  in  some  form  by  the  Alfred  M.  Best 
Company  (Inc.)  of  New  York,  and  asked  Mr. 
Amonson  if  he  would  be  willing  to  go  before  the 
investigating  committee  at  Washington  and  tes¬ 
tify  to  the  extortion  he  understood  they  had 
been  submitted  to  by  the  Alfred  M.  Best  Com¬ 
pany  (Inc.).  Mr.  Amonson  states  in  his  affidavit 
that  he  told  Mr.  Dudley  that  he  had  no  objec¬ 
tion  whatever  to  appearing  before  the  com¬ 
mittee,  but  that  as  a  matter  of  fact  there  had 
been  no  extortion  practiced  of  any  kind  either 
upon  himself  or  the  Peoples  National  Fire  In¬ 
surance  Company,  and  that  the  only  subscrip¬ 
tion  or  contribution  which  they  had  made  to  the 
Alfred  M.  Best  Company  (Inc.)  consisted  of  the 
annual  subscription  to  their  reports  upon  in¬ 
surance  companies,  aggregating  about  $20  per 
annum.  Subsequently  Mr.  Amonson  says  he  was 
shown  the  testimony  of  James  F.  Stone  to  the 
effect  that  Best  had  advised  Stone  of  the  fact 
that  Amonson  had  subscribed  to  1000  copies  of 
his  books  at  a  cost  of  $10  each,  and  he  (Best) 
thought  it  would  be  a  very  nice  thing  if  he 
(Stone)  could  do  practically  the  same  thing. 
Upon  this  subject  Mr.  Amonson  says:  “This 
statement,  as  far  as  the  Peoples  National  Ffire 
Insurance  Company  is  concerned,  or  as  far  as 
I  am  personally  concerned,  is  absolutely  un¬ 
true,  and  has  no  basis  in  fact.”  He  further 
says  that  his  business  dealings  with  the  Alfred 
M.  Best  Company  (Inc.)  have  been  limited  to 
an  annual  subscription  for  one  copy  of  its  pub¬ 
lications,  and  that  they  have  neither  requested 
nor  received  any  special  favor  or  consideration 
at  the  hands  of  the  Alfred  M.  Best  Company 
(Inc.),  and  that  no'  attempt  at  extortion  has 
been  made  by  that  concern  on  his  company. 

The  Spectator  has  received  a  letter  from 
Robert  R.  Tuttle,  president  of  the  Commercial 
Fire  Insurance  Company  of  Washington,  dated 
February  17,  from  which  the  following  extract 
is  made: 

“We  quote  a  telegram  sent  to  Mr.  Best,  as 
follows: 

February  10,  1913. 

“ALFRED  M.  BEST, 

President  Alfred  M.  Best  Company, 

100  William  Street,  New  York,  N.  Y. 

“We  will  pay  you  $500  if  you  will  print  in  vour 
next  issue  of  Best’s  Insurance  News  (the  last  issue 
of  which  .devoted1  seventeen  pages  to  a  garbled  ac¬ 
count  of  the  Congressional  insurance  investigation) 
the  full  text  of  the  testimony  of  James  F.  Stone, 
president  of  the  American  Union  Fire  Insurance 
Company  of  Philadelphia,  before  the  special  commit¬ 
tee  of  Congress,  including  the  full  interrogation  and 
statements  of  the  Hon.  Ben  Johnson,  chairman  of 
that  committee,  concerning  yourself,  your  publication 
and  your  claim  to  be  an  impartial  adviser  of  the  in¬ 
suring  public. 

[Signed]  Tuttle,  Wightman  &  Dudley,  Inc. 

“No  reply  has  been  received  from  Mr.  Best,  but  we 
are  advised  that  he  wants  the  $500  and  may  publish 
the  testimony.” 


Becomes  an  Independent  Adjuster 

George  Yelten  Steeb,  heretofore  special  agent 
for  the  Hartford  Fire  Insurance  Company,  with 
headquarters  at  Philadelphia,  has  resigned  that 
position  and  will  take  up  independent  adjust¬ 
ing  in  and  about  Philadelphia.  His  relations 
with  the  Hartford  Fire  are  most  friendly,  and  he 
begins  his  new  business  venture  with  that  com¬ 
pany  as  one  of  his  clients.  Mr.  Steeb  has  been 
with  the  Hartford  in  the  field  mentioned  for 
five  years,  and  previously  covered  Ohio  for  the 
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Continental  of  New  York.  He  is  generally  rec¬ 
ognized  as  a  most  competent  man,  and  is  well 
known  as  the  author  of  “Agents  and  Inspectors 
Pocket  Book  of  Fire  Protection”  and  “Special 
Agents  and  Adjusters  Handbook.”  Mr.  Steeb 
intends  to  cover  the  field,  including  Cape  May, 
Atlantic  City,  Long  Branch,  Trenton,  Potts- 
ville,  Harrisburg  and  Washington,  that  is,  towns 
that  can  be  readily  handled  from  Philadelphia 
as  headquarters.  His  many  friends  wish  him 
great  success  in  his  new  business  undertaking. 


The  British  America  of  Toronto 

A  strong  statement  is  put  forth  as  of  January 
1,  1913,  by  the  British  America  Assurance  Com¬ 
pany  of  Toronto.  The  company’s  premium  in¬ 
come  increased  last  year  more  than  $140,000, 
thus  requiring  the  addition  of  $110,000  to  the 
unearned  premium  fund.  Its  loss  and  expense 
ratios  were  satisfactorily  low  in  1912,  so  that 
the  general  result  for  the  year  was  very  pleas¬ 
ing.  The  assets  of  the  United  States  branch 
now  aggregate  $1,746,625,  its  unearned  premium 
reserve  is  $916,855,  and  its  surplus  $701,544.  All 
hut  about  $200,000  of  its  resources  are  repre¬ 
sented  by  Government,  city,  county,  railway  and 
corporation  bonds,  a  relatively  few  stocks  and 
nearly  $238,000  of  cash.  From  1874  to  1912,  in¬ 
clusive,  the  British  America  has  paid  $22,110,413 
of  losses  in  this  country.  Needless  to  say,  the 
company  occupies  a  high  place  in  the  esteem 
of  its  agents  and  policyholders  in  the  United 
States.  W.  B.  Meikle  is  general  manager  and 
John  Sime  is  assistant  general  manager  for  the 
United  States,  and  are  located  at  the  company’s 
head  office. 


Propose  the  Bankers  Fire  of  St.  Joseph 

Colonel  J.  H.  O’Reilley  of  Albuquerque, 
N.  M.,  has  submitted  a  proposition  to  the 
citizens  of  St.  Joseph,  Mo.,  for  the  organi¬ 
zation  of  the  Bankers  Fire,  with  a  capital 
of  $1,000,000  and  a  surplus  of  $600,000.  The 
stock  will  be  divided  into  shares  of  $100  each. 
The  plan  has  met  with  approval  and  steps 
have  been  taken  to  promote  the  company.  It  is 
stated  that  the  intention  is  to  reinsure  risks  of 
other  companies  in  connection  with  writing  regu¬ 
lar  fire  lines.  Colonel  O’Reilley  successfully 
promoted  the  Occidental  Fire  and  the  Occidental 
Life,  both  of  Albuquerque. 


Inter-State  Fire  Reinsures 

The  business  of  the  Inter-State  Fire  of  Bir¬ 
mingham,  Ala.,  has  been  reinsured  in  the  Ger¬ 
man  of  Peoria,  Ill.  The  term  business  of  the 
former  company  was  taken  over  by  the  German 
In  October,  and  it  now  assumes  the  remainder 
of  the  business.  The  general  agencies  of  the 
Inter-State  Fire  will  operate  as  the  Inter-State 
Underwriters  in  their  field.  J.  Frank  Stockdell, 
manager  of  that  company,  will  become  con¬ 
nected  with  the  Underwriters  General  Agency 
Company  of  New  Orleans. 


Local  Boards  Joining  Associations 

Upwards  of  fifty  local  boards  are  now  affili¬ 
ated  with  the  State  and  National  associations  of 
local  fire  insurance  agents.  Among  the  recent 
accessions  are  the  following:  Lawrence; 

Lowell;  Pittsfield,  Mass.;  Manchester,  N.  H.; 
Norwich,  Conn.;  Altoona,  Pa.;  Kansas  City, 
Mo.;  Galesburg,  Ill. 
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IMPORTANT  MEETING  OF 
EASTERN  UNION 


Settle  Question  of  Harmonizing  Rates  in 
Northern  New  Jersey 


MANY  SOUTHERNERS  PRESENT 


Committee  on  Uniform  Rules,  Forms  and  Clauses 
Requested  to  Continue  Work 

An  important  meeting  of  the  Eastern  Union 
was  held  at  the  Downtown  Association  at  New 
York  Thursday,  with  a  large  attendance,  there 
also  being  a  goodly  number  of  Southern  men 
present.  The  question  of  harmonizing  rates  in 
nine  counties  in  northern  New  Jersey  was  set¬ 
tled.  The  request  from  the  New  Jersey  Field 
Club  for  an  appropriation  for  office  work  was  re¬ 
ferred  to  the  proper  committee  with  power  to 
act.  The  committee  on  uniform  rules,  forms  and 
clauses  made  a  report  of  progress,  and  it  was 
requested  to  continue  its  work,  as  well  as  ex¬ 
tending  its  scope,  in  order  to  agree  with  other 
committees  or  organizations  which  have  the 
same  subject  in  their  power. 

Owing  to  the  illness  of  the  chairman  of  the 
Boston  sub-committee,  the  committee  on  Boston 
reported  that  the  matter  of  securing  additional 
signatures  to  the  Boston  agreement  had  not 
been  strongly  pushed,  but  it  held  out  hope  that 
there  would  be  an  early  consummation.  The  old 
problem  of  underwriters’  agencies  was  carefully 
considered  for  several  hours  during  the  after¬ 
noon  session.  No  action  was  taken,  and  the  sub¬ 
ject  was  tabled  as  a  special  order  for  the  meet¬ 
ing  of  The  Union  in  March. 


South  Carolina  Bills  to  be  Held 

The  bills  introduced  in  the  South  Carolina 
Legislature  at  this  session  have  been  voted 
to  be  held  over  until  next  year.  One  of  the 
most  important  measures  was  that  of  Commis¬ 
sioner  McMasters  of  the  South  Carolina  Insur¬ 
ance  Department,  in  which  it  is  provided  to  give 
the  Department  the  rate-making  power  on  fire 
insurance  in  that  State.  The  object  of  this  was 
to  drive  the  South-Eastern  Underwriters  Asso¬ 
ciation  from  South  Carolina. 

There  were  many  other  radical  bills  pending. 
A  conservative  estimate  places  the  number  of 
insurance  bills  introduced  throughout  the  United 
States  at  the  present  sessions  at  2000. 


Spectator  Chart  for  1913  Issued 

On  Friday,  February  21,  The  Journal  of  Com¬ 
merce  and  Commercial  Bulletin  received  a  copy 
of  The  Fire  Insurance  Pocket  Index  for  1913, 
published  by  The  Spectator  Company,  New  York,’ 
which  thus  continues  its  record  of  early  issu¬ 
ance.  It  presents  the  statistics  of  all  the  prin¬ 
cipal  fire  insurance  companies  for  the  preced¬ 
ing  calendar  year.  The  Fire  Insurance  Pocket 
Index  exhibits  ten  years’  statistics  of  the  respec¬ 
tive  companies,  with  totals  and  ratios  in  its 
main  tables,  together  with  much  other  interest¬ 
ing  information,  comprising  the  statistics  of 
American  and  foreign  companies  not  included  in 
the  main  tables  and  of  foreign  surplus  line  com¬ 
panies;  lists  of  unlicensed  companies,  Lloyds, 
State  insurance  officials,  underwriters’  agencies 
and  retired  companies;  monthly  fire  losses  for 
six  years;  large  fires  in  the  last  two  hundred 
years;  States  having  resident  agent  and  anti- 
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compact  laws;  recent  conflagration  losses; 
foreign  companies’  receipts  from  and  remit¬ 
tances  to  home  offices:  short  rate  scales,  etc., 
with  a  useful  table  of  contents.  The  Fire  In¬ 
surance  Pocket  Index  contains  eighty  pages  and 
presents  statistics  up  to  January  1,  1913,  relat¬ 
ing  to  nearly  400  companies  transacting  fire  in¬ 
surance  in  the  United  States. — Journal  of  Com¬ 
merce  and  Commercial  Bulletin,  New  York, 
February  24,  1913. 


Fire  Notes 

— F.  W.  Sargeant,  president  of  the  New  Hamp¬ 
shire  Fire  of  Manchester,  has  been  confined  to  his  j 
home  suffering  with  a  severe  cold. 

— The  Urbaine  Fire  Insurance  Company  of  Paris 
lias  been  licensed  in  New  York  State.  Fred  S.  James 
&  Co.  of  New  York  are  the  United  States  managers. 

— The  Providence  Washington  of  Providence  cele¬ 
brated  Washington’s  Birthday  by  issuing  a  small  re¬ 
production  of  Stuart’s  painting  of  George  Washington. 

— A  meeting  of  the  committee  of  rating  experts 
appointed  to  formulate  a  schedule  for  the  rating  of 
dwellings  will  probably  be  held  in  New  York  city 
about  April  18. 

— The  Insurance  Company  of  the  State  of  Pennsyl¬ 
vania  of  Philadelphia  has  retired  from  Arkansas,  rein¬ 
suring  its  business  in  that  State  in  the  American 
Central  Fire  of  St.  Louis. 

— The  Missouri  Senate  has  appointed  a  committee 
to  investigate  the  rating  situation  before  passing  the 
bill  repealing  the  State  rating  law,  which  has  already 
passed  the  House  by  a  vote  of  125  to  3. 

— Joseph  Y.  Chapin,  aged  seventy  years,  head  of  the 
Chapin  Insurance  Agency  of  Ogdensburg,  N.  Y.,  died 
last  week  at  his  home  at  that  place.  The  agency  was 
established  sixty  years  ago  by  his  father,  David  M. 
Chapin. 

— The  engineers  of  the  National  Board  of  Fire 
Underwriters,  who  have  completed  an  examination  of 
Springfield,  Mass.,  report  that  the  congested-value 
district  would  easily  get  beyond  control  in  case  of  a 
serious  fire.  The  construction  is  weak,  the  report 
says. 

— Karel  Vander  Veer,  formerly  in  the  automobile 
department  of  the  Frelinghuysen  Agency  of  New 
1  ork,  has  become  connected  with  the  J.  P.  Miller 
Company  of  Syracuse,  State  agents  for  the  Indemnity 
Mutual  Marine  of  New  York,  and  will  look  after  the 
automobile  business  of  that  company. 

■ — After  the  delivery  of  the  fourth  address,  com¬ 
pleting  his  series  of  lectures  on  life  insurance  before 
the  Fire  Insurance  Club  of  Chicago,  Darby  A.  Day, 
manager  for  the  Mutual  Life  of  New  York,  was  pre¬ 
sented  by  the  club  with  a  handsome  diamond  and 
sapphire  pin  as  a  token  of  appreciation  of  the  course. 

The  Fire  Insurance  Club  has  had  the  lectures  repro¬ 
duced  and  distributed  among  their  several  hundred 
members. 
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The  Insurance  Register  for  1913 

One  of  the  most  comprehensive  but  con¬ 
densed  annual  publications  dealing  with  the 
financial  condition  and  yearly  progress  of  Brit¬ 
ish  insurance  institutions  is  The  Insurance 
Register,  now  in  its  forty-fourth  year.  The 
edition  for  1913  contains  particulars  of  the 
latest  accounts  published,  and  new  tables  based 
on  the  more  complete  returns  now  called  for 
by  the  Board  of  Trade.  The  convenience  of 
the  form  in  which  the  figures  are  presented 
makes  it  a  reference  book  unequalled  for 
facility  of  comparison.  In  addition  to  the  fig¬ 
ures  there  is  also  given  a  review  of  life  in¬ 
surance  during  the  year  covered,  designed  to 
post  the  reader  as  to  important  changes.  Other 
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valuable  features  include  a  share  list  of  in¬ 
surance  companies  and  insurance  directory, 
and  a  list  of  insurance  institutes.  Tables  of 
premium  rates  charged  by  life  insurance  com¬ 
panies  operating  in  Great  Britain  occupy 
several  pages  of  the  book.  This  valuable  work 
may  be  obtained  through  The  Spectator  Com¬ 
pany,  135  William  street,  New  York,  Price, 
bound  in  paper,  50  cents. 


TENNESSEE  LIFE  ENJOINED 
FROM  MERGER 


A  Prudential  Appointment 

The  selection  of  Fred  W.  Tasney  as  one  of  the 
officers  of  the  Prudential  Insurance  Company  is 
another  well-deserved  promotion  from  the 
ranks.  Mr.  Tasney  has  had  nearly  twenty-six 
years’  experience  with  the  Prudential.  He 
started  in  the  industrial  department  in  Pater¬ 
son,  N.  J.,  in  1887,  and  later  became  a  traveling 
representative  from  the  home  office,  giving  spe¬ 
cial  attention  to  the  development  of  industrial 
men  along  the  ordinary  line.  He  has  “swung 
the  circle’’  from  Maine  to  California  many  times, 
and  recently  has  been  in  charge  of  the  Western 
ordinary  agencies  department  of  the  company. 
He  is  very  popular  at  the  home  office  and  with 
life  insurance  men  in  the  field. 

Mr.  Tasney’s  new  position  is  that  of  super¬ 
visor,  reporting  directly  to  President  Forrest 
F.  Dryden,  who  continues  to  keep  in  close  per¬ 
sonal  relation  to  the  field  force. 


Commissioner  Taylor  Prevented  from 
Attending  Hearing 


Royal  Union  Mutual  Life 

During  the  year  1912  the  Royal  Union  Mutual 
Life  of  Des  Moines,  Iowa,  passed  into  the  class 
of  companies  whose  premium  incomes  exceed 
$1,000,000  per  annum.  The  company  has  been 
progressing  steadily  for  a  number  of  years  past 
and  is  in  such  a  condition  that  much  greater 
gains  may  hereafter  be  expected.  Last  year  the 
Royal  Union  had  a  premium  income  of  $1,055,- 
874,  while  interest  and  other  receipts  of  $232,- 
313  brought  the  total  up  to  $1,288,187.  It  paid 
$382,930  to  policyholders  and  laid  by  $498,423  for 
their  future  protection.  The  assets  were  in¬ 
creased  by  $510,738,  and  now  amount  to  $3,942,- 
805.  The  surplus  funds  are  $338,158,  so  that  the 
policyholders  have  no  fear  as  to  the  financial 
security  of  their  contracts.  New  business  paid 
for  last  year  was  $6,277,914,  and  there  was  added 
to  the  insurance  in  force  $3,506,693,  bringing  the 
total  outstanding  up  to  $29,054,337.  The  Royal 
Union  is  being  conducted  in  a  manner  which  is 
creditable  to  all  concerned,  and  President  Frank 
D.  Jackson,  with  Vice-President  and  Secretary 
Sidney  A.  Foster,  intends  to  keep  it  well  in  line 
with  progressive  institutions. 


MERGER  EFFECTED  AT  ST.  LOUIS 


Reverses  Decision  in  Equitable  Case 

The  Supreme  Court  of  Pennsylvania,  in  an 
opinion  by  Justice  Potter,  Chief  Justice  Fell 
and  Justice  Brown  dissenting,  reversed  the  Dau¬ 
phin  County  Court  in  the  case  of  the  Common¬ 
wealth  vs.  the  Equitable  Life  Assurance  Society 
of  the  United  States.  Under  the  act  of  1895  the 
State  was  authorized  to  collect  a  tax  of  two  per 
cent  upon  the  gross  premiums  received  per  year 
from  business  done  within  this  Commonwealth 
by  insurance  companies  of  other  States  or  for¬ 
eign  countries.  The  Supreme  Court,  in  re¬ 
versing  the  lower  court,  decides  that  when  pre¬ 
miums  are  paid  for  business  done  in  this  State 
they  are  subject  to  the  tax  regardless  of  the 
location  of  the  agency  to  which  they  are  paid. 


Sensational  Charges  Made — Plans  to  Consolidate 
with  International  Life  Approved 
ST.  LOUIS,  February  26— (Special)  .—The  suit 
enjoining  Commissioner  Taylor  of  Tennessee 
from  attending  the  merger  hearing  here  did  not 
prevent  a  definite  decision  on  the  question  by 
the  three  Commissioners  present.  They  were 
Frank  Blake  of  Missouri,  John  M.  Oathout  of 
Arkansas,  and  Fred.  W.  Potter  of  Illinois.  No 
objection  by  either  stockholders  or  policyholders 
was  made  to  the  merger  at  the  hearing.  On  the 
other  hand,  it  was  approved  in  writing  by  970 
of  the  Tennessee  Life’s  1000  stockholders.  The 
three  Commissioners  unqualifiedly  approved  the 
deal.  As  the  result  of  the  merger  the  Inter¬ 
national  increases  its  capital  from  $330,000  to 
$375,000  and  secures  $2,500,000  of  business. 

NASHVILLE,  February  25.— On  the  eve  of  the 
meeting  called  in  St.  Louis,  Mo.,  for  February  22 
to  either  ratify  or  reject  the  proposition  to 
merge  the  International  Life  of  St.  Louis  and 
the  Tennessee  Life  of  Nashville  by  the  respec¬ 
tive  Insurance  Commissioners  of  the  two  States, 
a  sensational  bill  was  filed  in  the  chancery 
court  at  Nashville  by  B.  F.  Ransom,  et  al.,  rep¬ 
resenting  certain  minority  stockholders  of  the 
Tennessee  Life  against  that  company  and  G.  T. 
Taylor,  Insurance  Commissioner  of  the  State  of 
Tennessee.  The  prayer  for  a  temporary  injunc¬ 
tion  to  prevent  Insurance  Commissioner  Taylor 
from  attending  the  meeting,  or  being  repre¬ 
sented  there  or  taking  any  part  in  the  proceed¬ 
ings  whatsoever,  and  to  prevent  the  Tennessee 
Life  from  turning  over  to  the  International 
Life  any  books,  records,  papers  or  properties, 
was  granted  by  Judge  A.  B.  Neil  of  the  Crim¬ 
inal  Court,  presiding. 

The  bill  further  prays  that  the  court  in  its 
final  decision  declare  the  entire  proceedings  of 
the  consolidation,  ratified  at  the  stockholders’ 
meeting  on  January  27,  null  and  void  in  conse¬ 
quence  of  an  alleged  conflict  with  the  laws  of 
the  State  of  Tennessee,  and  to  embody  in  its 
decree  the  appointment  of  a  receiver  to  collect 
and  distribute  assets  and  revenues  of  the  Ten¬ 
nessee  Life  and  to  wind  up  the  affairs  of  the 
company  in  order  to  protect  the  policyholders  of 
the  company. 

Sensational  accusations  are  made  by  the  com¬ 
plainants,  who  state  that  they  “would  show  that 
the  officers  of  the  company  and  directors  not 
only  favored  the  proposition  of  merger,  but  it 
seemed  that  there  was  some  preconcerted  plan 
to  force  it  on  the  stockholders  by  parliamentary 
proceedings  and  tactics  without  letting  a  full, 
fair  and  open  discussion  of  the  proposition,  al¬ 
though  complainants  were  present  themselves, 
by  proxy  or  representation,  opposing  acceptance 
and  asking  that  they  be  permitted  to  present 
and  discuss  before  the  meeting  fully  other  pro¬ 
positions  of  consolidation.” 

Complainants  charge  that  the  International 
Life  has  misrepresented  matters  as  to  its  sur¬ 
plus,  and  that  practically  all  of  its  assets  have 
been  obtained  through  consolidations  with  other 
companies.  Rumors  concerning  the  consolida¬ 
tion  of  the  two  companies  have  been  very  per¬ 
sistent  in  Nashville  insurance  circles  since  the 
stockholders’  meeting  in  January,  and  a  number 
of  minority  stockholders  have  threatened  to  file 
such  a  suit.  It  is  understood  that  an  effort  will 
be  made  at  once  to  dissolve  the  temporary  in¬ 
junction  allowed  by  Judge  Neil. 


Death  of  Charles  J.  Harvey 

On  Thursday,  February  20,  Charles  J.  Harvey 
passed  away  at  Toronto,  Ont.,  after  a  brief  ill¬ 
ness.  Mr.  Harvey  was  born  at  Brixton  in  Eng¬ 
land  some  sixty-four  years  ago  and  began  his 
business  career  with  the  Prudential  Assurance 
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Company  of  London.  After  some  years  passed 
in  that  office,  during  which  he  rose  to  be  asso¬ 
ciate  actuary,  he  came  to  the  United  States  and 
took  up  general  work  as  consulting  actuary.  He 
devised  the  net  premium  system  of  valuing  in¬ 
dustrial  policies  now  in  general  use  and  was  a 
frequent  contributor  to  the  literature  of  insur¬ 
ance.  He  was  the  author  of  Health  and  Life  In¬ 
surance  Tables,  based  on  the  experience  of  the 
Manchester  Unity  of  Odd  Fellows  and  published 
by  The  Spectator  Company.  For  some  years  he 
had  served  the  Colonial  Life  of  Jersey  City  as 
its  actuary  and  was  also  a  director  of  the 
Union  Life  of  Toronto.  He  is  survived  by  a 
widow,  two  sons  and  two  daughters. 


Girard  Life  Insurance  Company 

The  results  of  careful  conservative  manage¬ 
ment  are  plainly  evident  in  the  annual  reports 
of  the  Girard  Life  Insurance  Company  of  Phila¬ 
delphia.  In  its  report  for  the  year  1912  the  com¬ 
pany  is  able  to  make  a  very  satisfactory  show¬ 
ing  of  progress,  its  gains  in  business,  income, 
and  assets  being  in  each  case  greater  than  in 
the  preceding  year.  One  pleasing  feature  of  the 
report  is  the  low  lapse  rate,  which  indicates 
that  the  business  of  the  company  has  been  se¬ 
cured  by  conservative  methods  and  that  the 
policyholders  are  well  satisfied  with  their  con¬ 
tracts. 

During  the  year  the  company  received  in  pre¬ 
miums  $214,543,  while  its  total  income  was  $252,- 
420,  being  a  gain  of  $37,905  for  the  year.  The 
total  disbursements  were  $164,068,  so  that  there 
was  laid  by  from  the  income  $88,352  for  the  pro¬ 
tection  of  policyholders.  A  gain  in  assets  of 
$89,935  brought  the  total  of  that  item  up  to 
$881,900,  while  the  surplus  on  policyholders’  ac¬ 
count  is  $459,933,  exclusive  of  $17,456  set  aside 
for  dividends  to  be  paid  them.  In  this  connec¬ 
tion  it  may  be  stated  that  the  company  is  mak¬ 
ing  a  good  record  as  a  dividend  payer.  The  new 
business  paid  for  during  the  year  was  $1,350,447, 
and  the  insurance  in  force  increased  by  $835,080 
— or  sixty-two  per  cent  of  the  amount  written. 
The  total  insurance  in  force  is  now  $5,311,111.  A 
favorable  rate  of  mortality  was  again  experi¬ 
enced,  the  percentage  of  actual  to  expected  be¬ 
ing  but  fifty-four.  As  showing  the  uncertainty 
of  life,  it  is  worth  noting  that  one-half  of  the 
death  losses  paid  were  on  the  lives  of  persons 
accidentally  killed.  The  officers  of  the  Girard 
Life  are:  N.  T.  Folwell,  president;  Richard  H. 
Wallace,  vice-president  and  superintendent  of 
agencies;  Albert  Short,  secretary  and  actuary, 
and  Joseph  S.  Potter,  treasurer.  Under  their 
efficient  management  the  company  is  giving 
splendid  service  to  its  policyholders. 


New  Commissioner  for  Tennessee 

J.  Will  Taylor  of  La  Follette  has  been  ap¬ 
pointed  Commissioner  of  the  Tennessee  Insur¬ 
ance  Department  by  Governor  Hooper,  to  suc¬ 
ceed  G.  T.  Taylor.  The  change  becomes  effective 
March  1.  Mr.  Taylor,  the  new  Commissioner, 
has  been  active  in  politics  of  that  State  for 
many  years,  and  is  a  member  __  of  the  firm  of 
Owens  &  Taylor,  lawyers.  He  has  had  consider¬ 
able  insurance  experience. 


Potomac  Reinsures;  to  Continue 

The  risks  of  the  Potomac  of  Washington,  D. 
C.,  have  been  reinsured  in  the  Globe  and  Rut¬ 
gers  Fire  of  New  York.  It  is  understood  that 
the  Potomac,  whose  stock  is  chiefly  owned  by 
the  General  Accident  of  Perth,  Scotland,  will 
continue  business,  and  that  its  capital  and  sur¬ 
plus  will  be  increased.  The  company’s  premium 
income  in  1912  was  $214,566,  and  its  unearned 
premium  reserve  on  December  31  last  amounted 
to  $84,291. 
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LIFE  UNDERWRITERS  MEET 

Twenty-Seventh  Annual  Meeting  and 
Banquet  of  New  York  Life 
Underwriters  Association 


E.  W.  ALLEN  ELECTED  PRESIDENT 


Speakers  Praise  Action  of  Association  in  Urging 
Good  Practices 

The  Life  Underwriters  Association  of  New 
York  held  its  twenty-seventh  annual  meeting 
and  banquet  on  Tuesday,  February  25,  at  the 
Hotel  Savoy,  New  York,  a  place  where  many 
successful  gatherings  had  convened  in  former 
years.  Owing  possibly  to  the  many  demands 
upon  the  time  of  New  Yorkers,  or  perhaps  due 
to  the  tardiness  of  the  dinner  committee  in  mak¬ 
ing  its  announcement,  there  was  a  smaller  at¬ 
tendance  than  usual.  Some  seventy  members 
and  guests,  however,  partook  of  an  excel¬ 
lent  dinner  and  listened  to  some  interesting 
speeches. 

At  the  business  meeting  five  new  names  were 
added  to  the  roll  of  membership,  making  the 
year  the  greatest  for  increase  since  the  organi¬ 
zation  of  the  body.  Over  seventy  new  mem¬ 
bers  have  joined  since  the  annual  meeting  of  a 
year  ago.  The  report  of  the  nominating  com¬ 
mittee  was  unanimously  accepted  and  the  fol¬ 
lowing  constitute  the  new  official  board:  Ed¬ 
ward  Warner  Allen,  president;  Perez  F.  Huff, 
Wm.  H.  Ryan,  and  Ora  S.  Rogers,  vice-presi¬ 
dents;  Everett  M.  Ensign,  secretary-treasurer. 
The  executive  committee  consists  of  Julian  S. 
Myrick,  chairman;  Lawrence  Priddy,  Bernard 
R.  Rose,  Eugene  W.  Hester,  Alfred  Seibert  and 
William  N.  Compton. 

Louis  L.  Hopkins,  retiring  president,  acted  as 
toastmaster  and  began  the  speechmaking  by 
congratulating  the  members  on  the  increased 
interest  displayed  as  shown  by  the  augmented 
membership.  He  referred  to  the  reforms  al¬ 
ready  accomplished  by  the  association  and  urged 
co-operation  for  still  further  improvements. 
The  advantages  to  be  gained  from  the  campaign 
of  publicity  were  pointed  out,  the  most  import¬ 
ant  of  which  would  be  In  making  the  selling  of 
life  insurance  easier. 

Edward  W.  Allen,  the  incoming  president,  who 
is  the  New  York  representative  of  the  New  Eng¬ 
land  Mutual  Life,  was  the  next  speaker,  and 
briefly  outlined  the  programme  for  the  next  year. 
He  stated  that  there  was  much  good  yet  to  be  ac¬ 
complished  and  that  the  association  should  do  its 
utmost  to  drive  out  of  the  business  those  who 
violated  the  laws. 

The  next  speaker  was  Wm.  H.  Hotchkiss,  for¬ 
mer  Superintendent  of  Insurance  of  the  State 
of  New  York,  and  a  welcome  personage  at  each 
annual  meeting  of  the  association.  He  dwelt 
on  the  tendency  of  the  times  to  eliminate  the 
middleman,  explaining  that  the  farmers  and  the 
workmen  were  the  end  men  in  life’s  battle,  and 
that  all  between  were  likely  to  be  driven  out. 

Mr.  Hotchkiss  was  followed  by  Wm.  F.  Mc¬ 
Combs,  the  chairman  of  the  Democratic  National 
Committee,  who  received  a  very  hearty  greet¬ 
ing.  His  address  dealt  largely  with  the  quali¬ 
ties  of  the  man  whose  campaign  for  the  presi¬ 
dency  of  the  United  States  he  successfully 
conducted.  He  claimed  that  the  time  is  one  for 
measures  and  not  men,  and  that  the  big  thing 
is  the  cause. 

The  closing  address  was  made  by  George  Gas¬ 
ton,  second  vice-president  of  the  Metropolitan 
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Life.  He  referred  to  the  activity  displayed  by 
the  delegates  at  Memphis,  where  he  was  a  guest 
last  October.  The  speaker  brought  forth  a 
round  of  applause  when  he  stated  that  life  in¬ 
surance  stands  as  a  bulwark  against  socialism 
and  that  State  insurance  is  unnecessary.  In 
conclusion  he  promised  that  at  future  meetings 
his  company  would  be  fully  represented. 


Term  Policies  Withdrawn 

On  and  after  March  15,  the  Connecticut  Mu¬ 
tual  Life  of  Hartford  will  cease  the  issuance  of 
ten-year  term  policies,  confining  itself  to  five- 
year  contracts  of  that  class  on  which  the  pre¬ 
mium  rates  will  be  materially  reduced.  The 
company  is  now  issuing  two  new  life  forms  on 
the  nineteen  and  thirty-payment  plans.  Follow¬ 
ing  are  sample  rates  for  the  three  contracts: 


Age. 

20 . 

25 . 

19-Pay.  Life. 

30-Pay.  Life. 
$21.78 

5-Yr.  Term. 
$11.13 
11.54 
12.12 

30 . 

35 . 

40 . 

45 . 

37.53 

50 . 

21.69 

Asks  Injunction  to  Prevent  Merger 

Mrs.  Minnie  Mangier  has  begun  suit  for  an 
injunction  to  prevent  the  absorption  of  the  State 
Accident  of  Chicago  by  the  American  Bankers 
Life,  of  that  city,  asking  also  for  a  receiver, 
on  the  ground  that  the  proposed  merger  is  a 
fraud  on  Mrs.  Mangier  and  other  creditors. 
Mrs.  Mangler’s  husband,  the  late  William  Mang¬ 
ier,  a,  well-known  restaurant  keeper,  who  was 
drowned  last  summer,  had  a  $5000  policy  with 
the  States  Accident  Company,  payment  on  which 
has  been  refused.  She  holds  that  the  merger 
would  weaken  her  position. 


Policyholders’  Ticket  Defeated 

The  announcement  has  been  made  that  the  full 
administration  ticket  of  the  Security  Mutual  Life 
of  Binghamton,  N.  Y.,  had  defeated  the  policy- 
holders’  ticket  headed  by  Charles  M.  Turner  of 
Chicago.  For  two  weeks  three  inspectors,  ap¬ 
pointed  by  the  New  York  Insurance  Department, 
have  been  counting  the  votes,  the  total  number 
of  which  was  82,204,  cast  by  policyholders  in  all 
sections  of  the  country.  The  administration 
ticket  was  headed  by  W.  G.  Phelps  of  Bingham¬ 
ton,  president  of  the  company. 


Albany  Underwriters  Organize 

The  Capital  District  Life  Underwriters  Associ¬ 
ation  has  been  organized  at  Albany,  N.  Y.,  with 
a  charter  membership  of  125.  Following  the  for¬ 
mal  organization,  an  elaborate  dinner  was 
served,  and  among  the  speakers  were  Superin¬ 
tendent  Emmet  of  the  New  York  Insurance  De¬ 
partment  and  President  Neil  D.  Sills  of  the  Na¬ 
tional  Association  of  Life  Underwriters.  Of¬ 
ficers  were  elected  as  follows:  Henry  H.  Kohn, 
president;  Edward  B.  Cantine,  first  vice-presi¬ 
dent;  William  F.  Winship,  second  vice-presi¬ 
dent;  William  B.  Phelps,  secretary,  and  Seward 
V.  Coffin,  treasurer. 


Old  Dominion  Life 

The  rapidly  growing  city  of  Norfolk,  Va.,  will 
soon  have  a  life  insurance  company  of  its  own 
within  its  confines  in  the  shape  of  the  Old  Do¬ 
minion  Life  Insurance  Company.  It  is  being  or¬ 
ganized  with  $100,000  capital  to  write  non-par- 
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ticipating  business  only.  The  stock  is  being 
sold  at  $20  per  share  on  a  par  value  of  $10,  and 
as  the  organization  expenses  are  limited  to 
twenty-five  per  cent  there  will  be  a  working  sur¬ 
plus  created  of  $50,000  or  more.  Not  more  than 
fifty  shares  of  the  company  will  be  sold  to  any 
one  person,  so  that  the  capital  will  be  well  dis¬ 
tributed.  The  officers  now  serving  the  company 
are:  President,  James  L.  Belote,  of  the  Triune 
Realty  Company  and  the  Commercial  Realty 
Company;  Charles  H.  Sprague  is  first  vice-presi¬ 
dent  and  general  manager;  Wm.  T.  Graves,  an 
insurance  man  of  Norfolk,  is  also  a  vice-presi¬ 
dent.  The  secretary  is  T.  A.  Wilkinson;  treas¬ 
urer,  Rossel  E.  Mitchell;  medical  director,  Dr. 
Southgate  Leigh,  and  general  counsel,  J.  D. 
Hank.  Good  progress  is  being  made  in  the  sale 
of  stock,  and  it  is  hoped  to  have  the  company  in 
operation  at  an  early  date. 


A  Manhattan  Life  Appointment 

George  Loesch,  until  recently  agency  director 
at  Philadelphia  for  the  Columbian  National  Life 
of  Boston,  has  accepted  an  appointment  as  man¬ 
ager  for  New  York  city  for  the  old  Manhattan 
Life.  Mr.  Loesch  has  had  several  years’  experi¬ 
ence  in  life  insurance  work,  having  started  as 
an  agent  for  the  New  York  Life.  Having  proved 
his  ability  as  a  personal  writer,  he  was  made 
agency  director,  with  an  office  in  the  Bronx. 
That  office  was  brought  well  to  the  front,  and 
then  he  was  given  the  Yorkville  branch,  which 
he  brought  to  a  high  point  of  efficiency.  An¬ 
other  change  placed  him  in  Brooklyn,  where  he 
remained  until  about  two  years  ago,  when  he 
took  the  Philadelphia  office  of  the  Columbian 
National,  where  his  work  was  highly  satisfac¬ 
tory  to  the  company.  In  securing  him  the  Man¬ 
hattan  Life  will  have  an  energetic  Worker  to 
push  its  interests  in  the  metropolis  and  he  will 
soon  gather  round  him  a  force  of  capable 
workers. 


Organizing  Great  Lakes  Life 

Plans  are  under  way  at  Garey,  Ind.,  for  the 
organization  of  a  life  insurance  company,  with 
a  capital  of  $500,000,  under  the  name  of  the 
Great  Lakes  Life.  The  organization  is  being 
started  by  the  Continental  Underwriting  Com¬ 
pany,  an  Arizona  corporation,  with  a  capital  of 
$500,000.  The  chief  promoters  are:  W.  L. 
Groom  of  Detroit,  general  manager  of  the 
underwriting  company;  Ingwald  Moe,  John  A. 
Brennan,  Joseph  Little,  Samuel  Miller  and 
Clyde  Hunter.  It  is  stated  that  the  new  com¬ 
pany  will  begin  business  with  250  policyholders, 
carrying  $5000  insurance  each.  The  underwrit¬ 
ing  company  proposes  to  write  all  insurance  for 
the  life  company  under  the  usual  reciprocal 
contract,  and  will  also  undertake  to  sell  the 
stock. 


Sun  Life  of  Canada 

The  largest  Canadian  life  insurance  company 
established  itself  still  more  firmly  during  1912, 
thereby  once  more  enforcing  the  truth  of  its 
motto,  “Prosperous  and  Progressive.’’  The  Sun 
Life  Assurance  Company  of  Canada,  with  head¬ 
quarters  at  Montreal,  makes  a  magnificent 
showing  in  its  annual  statement  for  the  year 
just  closed,  there  being  large  gains  recorded  in 
every  direction.  Its  agents  cover  practically 
the  entire  civilized  world,  and  are  an  energetic 
body  of  men,  as  shown  by  the  fact  that  they 
were  able  to  write  and  pay  for  $31,000,000 
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of  new  business  last  year.  The  business  they 
procure  is  of  first-rate  quality,  as  shown  by  the 
fact  that  the  gain  in  insurance  in  force  made  in 
1912  was  more  than  $17,650,000,  equal  to  over 
fifty-six  per  cent  of  the  new  issues.  The  com¬ 
pany  now  has  on  its  books  117,436  policies  for 
$179,695,073,  an  amount  far  in  advance  of  the 
next  largest  company  operating  under  a  Do¬ 
minion  charter. 

On  the  financial  side  the  Sun  Life  has  always 
shown  up  in  a  strong  position,  and,  with  its  in¬ 
creasing  business,  has  kept  up  to  its  high  stand- 
dard.  Its  assets  now  amount  to  $49,605,616, 
having  increased  over  $5,700,000  during  1912,  and 
the  securities  representing  that  large  sum  are 
of  the  highest  grade.  Reserves  on  policies,  com¬ 
puted  by  a  higher  standard  than  that  required 
by  the  stringent  requirements  of  the  Canadian 
laws,  amount  to  $43,034,547,  while  the  surplus  on 
policyholders’  account  is  $5,581,082,  which  is 
$614,000  more  than  the  corresponding  item  of  a 
year  ago.  During  1912  the  Sun  Life  collected 
premiums  aggregating  nine  and  three-quarter 
millions,  while  its  total  income  exceeded  $12,- 
435,000.  Policyholders  and  their  beneficiaries  re¬ 
ceived  $4,708,576,  of  which  $1,738,236  was  for 
death  claims,  and  $1,376,395  for  endowments  and 
annuities,  while  the  sum  saved  from  the  income 
was  over  $5,516,000.  In  spite  of  the  increased 
business  written  and  in  force,  there  was  a  de¬ 
crease  in  expenses,  which  shows  that  economy 
is  not  being  sacrificed  to  growth.  Policyholders 
of  the  Sun  Life  are  to  be  found  in  every  quarter 
of  the  globe,  and  all  have  the  utmost  confidence 
in  its  management.  The  president,  Robertson 
Macaulay,  and  managing  director,  T.  B.  Macau¬ 
lay,  are  entitled  to  all  praise  for  the  way  in 
which  the  Sun  Life  has  been  brought  to  such  a 
prominent  position  among  the  life  insurance 
companies  of  the  world. 


Journal  of  the  Institute  of  Actuaries 

The  new  volume  for  1913  of  The  Journal  of 
the  Institute  of  Actuaries  is  opened  by  the 
January  number  containing  several  interesting 
papers.  Among  them  are  the  opening  address 
by  the  new  president,  Frederick  Schooling,  in 
which  he  deals  with  the  rate  of  interest  on 
Stock  Exchange  investments  and  the  National 
Insurance  Act  as  relating  to  the  health  insur¬ 
ance  provisions.  Walter  Thomas  has  an  article 
on  some  observations  on  currency  and  credit 
and  their  influence  on  trade  and  exchange. 
There  is  also  a  report  on  the  mortality  of  gov¬ 
ernment  annuitants  by  the  actuary  of  the 
National  Debt  office,  some  legal  and  actuarial 
notes  and  reviews  of  recent  publications. 
Copies  of  this  number,  being  Part  I.  of  Vol. 
XLVII.,  may  be  obtained  at  $1.50  each  through 
The  Spectator  Company,  135  William  street, 
New  York. 


San  Francisco  Life 

The  San  Francisco  Life  Insurance  Company 
grew  rapidly  last  year  and  it  has  now  $5,739,- 
116  of  insurance  in  force— the  increase  during  the 
year  being  $2,631,866.  This  is  a  good  result  for 
but  two  years’  existence.  Admitted  assets  show 
an  increase  of  $45,569  and  now  stand  at  $573,- 
127.  The  premium  income  more  than  doubled 
during  1912,  when  it  exceeded  $216,000.  Surplus 
to  policyholders  amounts  to  over  $428,000.  The 
amount  of  business  done  speaks  well  for  the 
energy  and  activity  of  the  agency  department  of 
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the  company,  in  charge  of  Director  of  Agencies 
L.  B.  Messier  and  Supervisor  of  Agents  Chas. 
A.  Cohen.  These  gentlemen  claim  that  they 
have  the  finest  policies  of  any  company  to  sell, 
and  that  this  is  due  to  hearty  co-operation  be¬ 
tween  the  actuarial  and  agency  departments  in 
producing  policies  that  are  both  safe  for  the 
company  and  readily  salable. 

The  interest  yield  on  the  mean  invested  as¬ 
sets  is  remarkably  good,  being  6.30  per  cent  as 
against  5.90  per  cent  the  previous  year.  This 
excellent  return,  combined  with  a  very  favor¬ 
able  mortality  experience,  augurs  well  for  the 
future  of  this  company.  It  is  naturally  ex¬ 
pected  that  a  company  will  have  a  low  mortality 
experience  in  the  early  years,  but  the  San  Fran¬ 
cisco  Life  has  shown  an  exceptionally  low  mor¬ 
tality.  There  is  considerable  energy  and  ability 
behind  this  company,  and  its  business  is  rapidly 
extending  over  all  the  Pacific  States. 


Cedar  Rapids  Life 

The  State  of  Iowa  has  a  number  of  life  in¬ 
surance  companies  organized  under  its  laws 
which  are  doing  good  work  in  spreading  the 
benefits  of  life  insurance.  Among  the  younger 
of  them  is  the  Cedar  Rapids  Life,  located  at 
Cedar  Rapids,  which  began  business  in  the  clos¬ 
ing  days  of  1906.  In  the  six  years  of  its 
existence  it  has  grown  slowly  but  symmetri¬ 
cally  and  affords  its  policyholders  ample  finan¬ 
cial  security.  At  the  close  of  1912  the  company 
was  able  to  report  admitted  assets  of  $229,543 
and  a  surplus  of  $71,004.  During  the  year  it  in¬ 
creased  its  assets  by  $51,203,  its  premium  re¬ 
ceipts  by  $13,901,  and  its  insurance  in  force  by 
$483,000.  It  now  has  on  its  books  $3,004,000  of 
insurance,  with  a  premium  income  of  $93,943. 
The  reserves  now  amount  to  $152,436  and,  in  ac¬ 
cordance  with  the  laws  of  Iowa,  it  has  on  de¬ 
posit  with  the  State  $195,724,  or  some  $42,000  in 
excess  of  the  legal  requirements.  The  Cedar 
Rapids  Life  is  managed  by  Oscar  Casey  as  presi¬ 
dent,  and  C.  B.  Svoboda  as  secretary,  and  the 
results  of  their  work  are  satisfactory  all  round. 


Register  Life  of  Davenport 

William  M.  Radcliffe  has  been  elected  presi¬ 
dent  and  general  manager  of  the  Register  Life 
of  Davenport,  la.,  to  succeed  P.  W.  McManus, 
who  has  become  the  vice-president  and  treas¬ 
urer.  Louis  E.  Knocke,  formerly  assistant 
treasurer,  has  been  made  treasurer  and  auditor. 
Seven  new  directors  were  chosen. 


A  Caution 

Insurance  companies  operating  in  the  State 
of  Oregon  have  recently  been  circularized  by  a 
weekly  paper  of  Portland  in  connection  with  the 
publication  of  their  annual  statements  in  ac¬ 
cordance  with  the  laws  of  Oregon.  The  paper 
bears  the  title  of  The  Spectator,  and  on  its 
letter  head  uses  a  style  of  type  which  closely 
resembles  the  standard  head  which  has  appeared 
on  this  journal  each  week  for  a  period  of  forty- 
five  years.  While  it  may  be  true  that  the  Port¬ 
land  paper  does  not  deal  with  insurance  matters 
exclusively,  yet  there  may  be  an  impression 
created  by  the  circular  letter  received  from  it  by 
insurance  companies  that  it  is  connected  with 
The  Spectator  of  New  York  and  Chicago.  For 
the  information  of  insurance  companies  gene¬ 
rally,  therefore,  we  are  compelled  to  call  atten¬ 
tion  to  the  fact  that  The  Spectator,  started  in 
Chicago  and  now  published  from  New  York,  has 
no  connection  with  any  other  paper  bearing  a 
similar  title,  has  no  branch  office  in  Portland, 
Ore.,  and  its  principal  offices  are  at  135  William 
street,  New  York,  with  branch  offices  in  the  In¬ 
surance  Exchange  at  Chicago. 
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LIFE  ASSOCIATIONS  ELECT 
OFFICERS 


Two  Southern  and  One  Northern  Organ¬ 
ization  Hold  Annual  Meetings 


NORTH  CAROLINA  MEN  MAKE  PLEDGE 


Will  Report  Any  Case  of  Rebating  That  Might 
Come  to  Their  Attention. 

The  members  of  the  North  Carolina  Life  Un¬ 
derwriters  Association  at  the  recent  annual 
meeting  at  Charlotte  went  on  record  as  pledg¬ 
ing  themselves  to  report  all  cases  of  rebating 
which  might  come  to  their  attention.  Officers 
were  elected  as  follows:  R.  Y.  McPherson  of 
Raleigh,  president;  J.  P.  Quarles  of  Charlotte, 
vice-president;  E.  C.  McGinnis  of  Raleigh,  sec¬ 
retary  and  treasurer. 

The  Florida  Association,  at  the  annual  meet¬ 
ing  held  at  Tampa,  has  elected  the  following  of¬ 
ficers:  R.  Jeter  Jones  of  Jacksonville,  president; 
Sumter  L.  Lowry  of  Tampa,  first  vice-president; 
W.  R.  Lambert  of  Quincy,  second  vice-president, 
and  R.  A.  Ellis  of  Tampa,  secretary  and  treas¬ 
urer. 

Officers  have  been  elected  by  the  Life  Under¬ 
writers  Association  of  Buffalo  as  follows: 
Frank  W.  Tracy,  president;  Harley  J.  Emerson, 
first  vice-president;  Joseph  E.  Gavin,  second 
vice-president,  and  D.  W.  Chenier,  secretary 
and  treasurer. 


Independent  Life  Elects  Officers 

At  the  annual  meeting  of  the  Independent 
Life  of  Nashville,  held  recently,  it  was  decided 
that  the  company  will  continue  to  operate  only 
in  the  States  of  Alabama,  Kentucky  and  Ten¬ 
nessee,  since  the  stockholders  failed  to  ratify  a 
plan  to  extend  the  territory  at  present  occupied. 
The  officers  elected  were:  Paul  Roberts,  presi¬ 
dent;  George  S.  Parkes,  vice-president;  Oscar 
Mather,  treasurer,  and  M.  J.  McGuire,  secre¬ 
tary. 


Indiana  National  Life 

William  M.  Croan,  superintendent  of  the  In¬ 
diana  National  Life  of  Indianapolis,  has  been 
elected  vice-president  of  that  company  in  recog¬ 
nition  of  his  efficient  work  with  the  agency  de¬ 
partment.  The  $100,000  Club  has  been  on  a 
Southern  trip,  and  made  stops  at  a  number  of 
cities,  where  they  visited  points  of  interest  and 
held  business  meetings.  They  visited  Cincin¬ 
nati,  Atlanta,  Chattanooga,  Mammoth  Cave, 
Louisville,  and  other  points.  The  annual  state¬ 
ment  shows  assets  of  $641,612;  capital,  $320,700; 
net  surplus,  $31,655;  insurance  in  force,  $7,073,- 
893 — a  gain  of  $2,016,313. 


Old  Colony  Life  Elects  Officers 

The  annual  meeting  of  the  stockholders  of  the 
Old  Colony  Life  of  Chicago  was  held  recently, 
with  fifty-five  of  the  stockholders  present,  which 
represented  about  sixty-five  per  cent  of  the 
stock.  All  of  the  officers  were  re-elected,  with 
the  exception  of  the  secretary  and  treasurer, 
who  had  resigned.  The  new  treasurer  is  Arthur 
B.  Irwin,  the  oldest  stockholder  in  the  company, 
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and  the  secretary  is  Joseph  McGauley.  Two  di¬ 
rectors  elected  to  fill  vacancies  are  Fred  Bode 
and  Janies  W.  Welden. 


Standard  Life  of  Atlanta 

The  Standard  Life  of  Atlanta,  which  has  been 
organized  by  negroes,  with  a  capital  of  $100,000, 
has  qualified  for  business— $100,000  in  bonds  hav¬ 
ing  been  deposited  with  the  Georgia  Insurance 
Department.  The  company  is  understood  to  have 
about  $400,000  of  insurance  ready  to  put  on  the 
books  as  soon  as  it  is  granted  a  license  and  that 
$10,000  in  premiums  have  been  collected. 


Ask  for  Dismissal  of  Receivership 

DES  MOINES,  February  24. — Officials  of  the 
Iowa  Security  Company  have  turned  upon  those 
who  have  been  making  trouble  for  it  in  the 
courts  of  Council  Bluffs  by  starting  receiver¬ 
ship  proceedings.  The  company  handles  the 
agency  business  for  the  Western  Mutual  Life, 
which  recently  removed  from  Council  Bluffs  to 
lies  Moines.  Not  only  have  the  officials  now 
asked  for  the  dismissal  of  the  receivership  pro¬ 
ceedings  permanently,  but  they  have  served  ori¬ 
ginal  notice  upon  Victor  P.  Laustrup,  plaintiff 
in  the  receivership  proceedings,  his  attorney 
John  J.  Hess  and  the  Union  Central  Life  of  Cin¬ 
cinnati,  that  on-  or  before  March  7  an  action 
asking  damages  of  $17,500  damages  will  be  filed 
in  court. 


Southern  States  Life,  Atlanta 

Another  company  to  be  entered  in  the  mil¬ 
lionaire  class  as  regards  assets  is  the  Southern 
States  Life  of  Atlanta,  Ga.,  which,  while  it  has 
not  yet  completed  its  seventh  year,  reached  that 
goal  in  its  statement  for  1912.  The  company’s 
assets  were  increased  by  $213,679  last  year, 
bringing  them  up  to  $1,116,089.  Surplus  to 
policyholders  also  showed  a  handsome  gain  and 
now  amounts  to  $187,394.  During  the  year  the 
company  paid  its  policyholders  $167,722,  making 
a  total  since  organization  of  $717,819.  The  pre¬ 
mium  income  last  year  was  $560,188,  and  an  in¬ 
crease  in  insurance  in  force  of  $530,326  brought 
the  total  amount  outstanding  up  to  $15,331,813. 
Under  the  able  guidance  of  President  Wilmer 
E.  Moore  the  Southern  States  Life  is  becoming 
an  important  institution  among  the  life  insur¬ 
ance  companies  of  the  South. 


Great  Southern  Life,  Houston,  Tex. 

In  the  third  anniversary  number  of  the 
monthly  paper  published  by  the  Great  Southern 
Life  of  Houston,  Texas,  a  number  of  photo¬ 
graphs  are  given  of  policyholders  who  carry  from 
$15,000  to  $100,000  each  in  the  company.  The 
Great  Southern  grew  in  good  shape  last  year, 
and  at  its  close  showed  insurance  in  force  of 
$14,857,356,  which  is  $4,800,328  more  than  at  the 
close  of  1911.  Assets  also  increased  by  $177,777, 
and  now  amount  to  $1,306,689,  while  the  surplus 
to  policyholders  is  $914,921.  The  company  re¬ 
ceived  applications  last  year  for  $8,785,487,  and 
will  largely  increase  that  amount  this  year. 
For  a  company  which  is  but  thirty-eight  months 
old,  the  Great  Southern  has  established  a  fine 
record. 


Conservative  Life,  West  Va. 

The  sixth  annual  statement  of  the  Conserva¬ 
tive  Life  of  Wheeling,  W.  Va.,  is  one  which 
should  prove  satisfactory  to  all  interested  in 
the  company.  It  shows  new  business  writings 
of  $1,818,000  and  a  gain  in  insurance  in  force  of 
$1,282,615,  indicating  a  high  percentage  of  busi¬ 
ness  retained.  The  total  amount  outstanding  is 
now  $3,445,630.  A  substantial  increase  was  made 
in  assets,  which  are  now  reported  at  $350,455, 
while  the  surplus  on  policyholders’  account  is 
$266,205.  Otto  Schenk,  president,  and  Clem 
E.  Peters,  secretary,  are  handling  the  company 
along  lines  which  conform  admirably  to  its 
name. 


Meridian  Life  of  Indianapolis 

A  substantial  increase  was  made  along  all 
lines  by  the  Meridian  Life  of  Indianapolis  dur¬ 
ing  the  year  just  closed.  Insurance  in  force  at 
the  end  of  1912  increased  $2,761,939,  assets 
$266,422,  and  the  reserve’s  increase  was  $208,- 
029.  It  has  insurance  in  force  of  $23,168,034;  as¬ 
sets  of  $2,236,341;  reserve  of  $1,615,648,  and  the 
surplus  to  policyholders  was  $417,702.  During 
the  year  it  wrote  $8,456,455  of  insurance;  paid  in 
death  losses  $115,108,  and  dividends  to  policy¬ 
holders  were  $21,175.  Claude  T.  Tuck,  agency 
manager,  has  been  elected  vice-president  of  the 
company. 


Life  Notes 

A  marked  increase  in  the  paid-for  business  was 
made  by  the  Philadelphia  Life  of  Philadelphia  during 
January,  1913,  over  that  of  the  corresponding  period 
last  year,  the  amount  being  nearly  200  per  cent. 

— The  Germania  Life  of  New  York,  which  held  a 
policy  for  $50,000  on  the  life  of  Gustavo  Madero, 
brother  of  the  late  Francisco  I.  Madero,  President  of 
Mexico,  canceled  it  a  short  time  after  it  was  taken 
out. 

The  Fort  Dodge,  la.,  Life  Underwriters  Associa¬ 
tion  has  been  organized,  with  the  following  officers: 
Burton  H.  Saxton,  president;  J.  H.  I’ream,  vice- 
president;  M.  V.  Keith,  secretary,  and  D.  P.  Smith, 
treasurer. 

— The  Northwestern  Mutual  Life  of  Milwaukee  has 
combined  the  counties  heretofore  under  the  separate 
management  of  John  S.  Marsh  and  James  M.  Cowan, 
and  they  will  be  looked  after  under  the  firm  of  Marsh 
&  Cowan,  with  headquarters  at  Aurora. 

— The  Farmers  National  Life,  which  was  recently 
organized  in  Chicago,  will  soon  start  to  write  busi¬ 
ness,  and  will  move  its  headquarters  from  the  Ameri¬ 
can  Trust  building  to  the  new  Gibbons  building,  on 
Jackson  boulevard,  between  State  and  Wabash  streets. 

— The  Alabama  Insurance  Department  has  com¬ 
pleted  an  examination  of  the  Protective  Life  of  Bir¬ 
mingham,  Ala.,  for  the  year  just  closed,  and  the  com¬ 
pany  shows  a  gain  in  the  surplus  and  a  large  saving 
in  mortality.  The  officers  have  been  congratulated 
upon  their  efficient  management. 

— A  bill  has  been  introduced  in  the  Wisconsin 
Legislature  refunding  $482,195  to  the  Northwestern 
Mutual  Life  of  Milwaukee  following  a  formal  de¬ 
mand  for  the  refunding  of  the  amount,  which  was  paid 
under  piotest  March  1,  1912.  The  company  protests 
the  interpretation  put  upon  the  license  tax  law  by  the 
State  authorities,  and  holds  that  if  it  is  properly  con¬ 
strued  the  excess  amount  called  for  would  not  have 
been  exacted. 


CASUALTY,  SURETY  & 
MISCELLANEOUS 


Burglary  Underwriters  Meet 

The  Burglary  Insurance  Underwriters  Associ¬ 
ation  held  a  two-day  session  at  New  York  last 
week.  It  went  on  record  as  strongly  opposing 
the  Sullivan  law  in  New  York,  which  prohibits 
the  householder,  merchant  and  others  from  pro¬ 
tecting  themselves  against  robbery  by  making  it 
unlawful  to  possess  firearms.  The  repeal  of 
the  law  was  recommended. 

The  various  rulings  of  the  Bureau  committee 
since  the  last  meeting  were  approved.  A  com¬ 
mittee  consisting  of  Norman  R.  Moray,  of  the 
Great  Eastern  Casualty  of  New  York;  A.  U. 
Quint,  of  the  National  Surety  of  New  York, 
and  F.  S.  Garrison,  of  the  New  Amsterdam 
Casualty  of  New  York,  was  appointed  to 
consider  the  proposition  for  the  establish¬ 
ment  of  one  general  bureau  for  the  investi¬ 
gation  and  handling  of  claims.  It  was  de¬ 
cided  to  extend  the  efficiency  of  the  association 

108 


by  enlarging  the  scope  of  the  statistical  bureau 
by  increasing  the  system  of  reporting  loss  ex¬ 
perience,  which,  it  is  believed,  will  be  materi¬ 
ally  beneficial  to  the  members  of  the  associa¬ 
tion. 


Merger  Plans  Soon  to  be  Completed 

Benjamin  F.  Cator,  who  has  been  actively  as¬ 
sociated  with  the  American  Bonding  Company  of 
Baltimore,  has  been  made  manager  of  the 
agency  department  of  the  Fidelity  and  Deposit 
of  that  city,  and  the  announcement  has  been 
made  that  he  will  be  elected  vice-president  at 
the  next  meeting  of  the  directors.  The  differ¬ 
ences  which  developed,  it  is  claimed,  between 
Edwin  Warfield,  president  of  the  Fidelity  and 
Deposit,  and  George  Cator,  president  of  the 
American  Bonding,  have  been  adjusted,  and  the 
details  of  the  merger  of  the  two  companies  will 
be  completed  shortly.  William  J.  Unverzagt, 
supei  intendent  of  agencies  of  the  American 
Bonding,  has  resigned  to  accept  a  similar  posi¬ 
tion  with  the  Maryland  Casualty  of  Baltimore. 


Globe  Indemnity 

The  first  full  year’s  annual  statement  of  the 
Globe  Indemnity  Company  of  New  York  is  one 
to  which  many  an  older  company  might  point 
with  pardonable  pride.  During  1912  the  Globe 
wrote  net  premiums  of  $2,125,740— a  record  un¬ 
surpassed  by  any  casualty  company  during  its 
first  year.  Although  a  large  volume  of  liability 
insurance  was  written,  less  than  twenty-two 
per  cent  of  the  entire  premium  income  came 
from  pure  employers’  liability.  This  fact 
speaks  well  for  the  underwriting  judgment  of 
the  company,  especially  at  a  time  like  this,  when 
many  underwriters  appear  to  be  premium  mad 
over  a  line  of  business  which  is  full  of  un¬ 
certainties.  Secretary  and  General  Manager  A. 
Duncan  Reid,  to  whom  the  past  year’s  excel¬ 
lent  record  is  largely  due,  announces  that  the 
home  office  organization  has  now  been  so  com¬ 
pleted  as  to  allow  the  handling  of  a  much  in¬ 
creased  business  at  practically  no  additional 
expense. 

On  the  financial  side  the  company  closed  the 
year  with  an  excellent  showing.  Admitted  as¬ 
sets  were  $2,807,219  and  surplus  to  policyhold- 
eis  $1,254,718.  In  addition  to  the  reserves  re¬ 
quired  by  law  the  Globe  further  safeguarded  the 
interests  of  its  policyholders  by  setting  aside 
a  voluntary  contingent  reserve  of  $200,000. 

The  above  results  are  the  more  remarkable 
when  viewed  in  the  light  of  the  low  expense 
ratio  (forty-one  per  cent)  under  which  they  were 
accomplished.  Thus  far  the  Globe  has  limited 
its  field  of  operation,  but  if  the  present  plan 
to  open  several  large  States  is  carried  out,  “the 
company  with  the  L.  L.  &  G.  service’’  should 
even  transcend  previous  triumphs  during  1913. 


Casualty  and  Surety  Social  Club  Meets 

The  annual  business  meeting  and  dinner  of 
the  Casualty  and  Surety  Social  Club  of  New  York 
was  held  Friday  evening  at  the  Hotel  Marti¬ 
nique.  The  guests  were  provided  with  an  ex¬ 
cellent  vaudeville  entertainment.  Officers  were 
elected  as  follows:  President,  David  W.  Arm¬ 
strong,  Jr.;  first  vice-president,  William  J.  Mul- 
vey;  second  vice-president,  Bayard  Holmes;  sec¬ 
retary,  Alfred  J.  Hodson;  treasurer,  A.  U. 
Quint.  One  of  the  hits  of  the  evening  were  the 
songs  by  Sam  Wilkinson,  who  had  cleverly  ar¬ 
ranged  a  number  of  popular  ones  to  fit  the  oc¬ 
casion. 
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COMPENSATION  BATTLE 
WAXES  HOT 


Judge  McDonough  Bitter  in  Denuncia¬ 
tion  of  Department 


MANY  NEW  MEASURES  INTRODUCED 


Green  Bill  Passes  Ohio  Senate — Exciting  Hearing 
Before  Iowa  Legislature 

Four-fifths  of  the  organized  labor  of  New 
York  State  and  hundreds  of  millions  of  indus¬ 
trial  capital  were  represented  at  the  compensa¬ 
tion  hearings  before  the  legislative  judiciary 
committee  at  Albany  last  week.  The  former 
presented  an  almost  solid  front  in  favor  of  the 
Murtaugh-Jackson  hill  and  the  latter  defended 
with  equal  unanimity  the  Foley-Walker  meas¬ 
ure.  The  climax  of  the  word  war  came  when 
ex-Judge  John  T.  McDonough  of  Albany  read 
a  letter  which  he  had  sent  to  Governor  Sulzer. 

In  this  letter  he  virtually  accused  Superin¬ 
tendent  of  Insurance  Emmet  of  co-operating 
with  the  casualty  companies  to  defeat  the  Mur¬ 
taugh-Jackson  bill.  Judge  McDonough  was  ex¬ 
ceptionally  personal,  both  in  his  letter  and  re¬ 
marks,  and  denounced  the  position  which  the 
Superintendent  has  taken  bitterly.  He  said  of 
the  Foley-Walker  bill  that  it  was  “drafted  on 
the  retainer  of  the  Superintendent  by  a  casualty 
insurance  company  lawyer  in  the  interest  and  for 
the  profit  of  the  insurance  companies  and  other 
great  corporations.”  Mr.  Emmet  defended  his 
position  against  State  insurance  ably,  but  did 
not  condescend  to  reply  to  Judge  McDonough’s 
personalities  nor  to  resort  to  like  remarks. 

Otto  M.  Eidlitz,  in  representing  the  manufac¬ 
turers’  against  the  State  fund  bill,  said  that  the 
rates  were  too  high  to  he  maintained.  Repre¬ 
sentatives  of  the  industrial  hoards  of  Massa¬ 
chusetts,  New  Jersey  and  Michigan  all  favored 
the  Foley-Walker  bill.  One  of  them  referred 
to  the  Murtaugh-Jackson  bill  as  “a  bill  to  cre¬ 
ate  an  irresponsible  and  incompetent  oligarchy.’ 

TWO  BILLS  AUTHORIZING  MUTUALS 
Senator  Brown  has  introduced  a  bill  inserting 
in  the  insurance  law  a  new  article  (IX-A;  in¬ 
cluding  thirty  new  sections,  from  270  to  299,  in¬ 
clusive)  in  relation  to  mutual  workmen  s  com¬ 
pensation  insurance  companies.  It  provides  that 
three  or  more  persons  or  corporations,  being  em¬ 
ployers  of  labor  and  paying  wages  amounting  in 
the  aggregate  to  $1,000,000  a  year,  may  become 
a  corporation  for  the  purpose  of  transacting  the 
business  of  a  mutual  workmen  s  compensation 
insurance  company  for  the  benefit  of  their  em¬ 
ployees,  or  the  employees  of  others  becoming 
members  of  the  corporation.  The  certificate  is 
to  be  filed  in  the  office  of  the  Superintendent  of 
Insurance.  The  latter  is  to  inquire  into  the 
financial  standing  of  the  company  and  of  its 
members,  and  may,  in  his  discretion,  require  se¬ 
curity  for  payments  to  become  due  to  the  com¬ 
pany  from  any  member.  Employers  having  dif¬ 
ferent  branches  of  employment,  involving  dif¬ 
ferent  hazards  to  life  and  limb,  may  become 
members  with  restrictions  as  to  the  branches 
of  its  business  represented.  Any  member  of 
such  an  insurance  company  may  tender  to  his 
employees  a  written  contract  in  the  form  speci¬ 
fied  in  the  bill,  by  which,  in  consideration  of  the 
payment  of  a  percentage  of  the  wages  of  the 
employee,  he  or  his  personal  representative  is 
to  receive  compensation  for  injuries  or  death 
according  to  a  schedule  set  forth  in  the  bill. 
The  standard  percentage  of  wages  to  be  paid  is 
one  per  cent  by  the  employer  and  one-half  of 
one  per  cent  by  the  employee  until  the  funds  of 
the  insurance  company  equals  six  per  cent  of 
the  annual  wages  of  insured  employees.  The 
percentages  may  then  be  proportionately  re¬ 


duced  with  the  approval  of  the  Superintendent 
of  Insurance.  In  every  county  in  which  the 
principal  office  of  a  mutual  workmen’s  compen¬ 
sation  insurance  company  is  located  there  shall 
be  a  board  of  three  examining  surgeons,  to  be 
appointed  by  the  Superintendent  of  Insurance 
for  three-year  terms,  to  examine  insured  em¬ 
ployees  suffering  from  injuries  for  which  th>  y 
claim  compensation.  The  expenses  of  examin¬ 
ations  is  to  be  provided  for  under  rules  estab¬ 
lished  by  the  Superintendent  of  Insurance.  Pro¬ 
vision  is  made  for  the  Superintendent  of  Insur¬ 
ance  taking  possession  of  the  assets  and  credits 
of  insolvent  companies  as  in  the  case  of  insol¬ 
vent  insurance  corporations.  Each  of  the  com¬ 
panies  is  to  be  exempt  from  all  taxation  except 
that  they  are  to  pay  a  tax  of  one-fourth  of  one 
per  cent  on  gross  assets  annually  to  the  State 
Treasurer. 

Assemblyman  Walker  of  New  York  introduced 
a  bill  inserting  in  the  insurance  law  a  new  ar¬ 
ticle  ((5-a;  Sections  185  to  194,  inclusive)  pro¬ 
viding  for  the  incorporation  of  mutual  em¬ 
ployers’  liability  and  workmen’s  compensation 
insurance  corporations.  Thirteen  or  more  per¬ 
sons  may  form  such  a  corporation  for  the  pur¬ 
pose  of  insuring  its  members  upon  the  mutual 
plan  against  claims  for  compensation  under  the 
workmen’s  compensation  law  and  against  loss 
or  damage  resulting  from  accident  to  or  injury 
suffered  by  any  person  for  which  loss  or  damage 
the  insured  is  liable.  Such  corporations  must 
receive  a  certificate  of  authority  from  the 
Superintendent  of  Insurance  and  may  not  trans¬ 
act  any  business  of  insurance  until  at  least  fifty 
employers  employing  not  less  than  10,000  em¬ 
ployees  have  become  members  and  applied  for 
and  agreed  to  take  insurance  in  the  company. 
Members  of  the  corporation  must  all  be  policy¬ 
holders;  and  when  a  member  ceases  to  be  a 
policyholder  he  ceases  to  be  a  member  of  the 
company.  A  corporation,  partnership,  associa¬ 
tion  or  joint  stock  company  may  become  a  mem¬ 
ber  of  such  insurance  corporation  and  may  au¬ 
thorize  another  to  represent  it  in  such  corpora¬ 
tion.  All  but  two  of  the  directors  must  be 
members  of  the  corporation,  and  all  officers  ex¬ 
cept  the  secretary,  assistant  secretary  and  ac¬ 
tuary  must  be  directors.  Voting  at  meetings  of 
the  corporation  is  to  be  proportional  to  the 
number  of  employees.  Each  member  is  entitled 
to  at  least  one  vote  and  an  additional  vote  for 
every  500  employees  or  fraction  of  that  num¬ 
ber  covered  by  his  policy;  but  no  member 
may  have  more  than  twenty  votes.  If  the 
corporation  has  not  the  cash  funds  for  the  pay¬ 
ment  of  incurred  losses,  it  is  to  make  an  assess¬ 
ment  upon  the  members  for  the  amount  needed, 
but  the  corporation  is  required  by  the  bill  to 
maintain  the  same  reserves  for  the  protection 
of  policyholders  and  employees  who  may  have 
a  right  of  action  directly  against  the  company, 
as  required  to  be  maintained  by  stock  insur¬ 
ance  corporations  relative  to  the  same  class  of 
insurance,  and  the  Superintendent  of  Insurance 
may  suspend  or  cancel  the  certificate  of  author¬ 
ity  of  such  corporation  when,  in  his  judgment, 
the  reserves  are  insufficient  to  secure  the  pay¬ 
ment  of  its  policy  obligations.  Provision  is 
made  for  reports  to,  and  examination  by,  the 
Superintendent.  The  bill  also  provides  that  the 
board  of  directors  may  make  and  enforce  rules 
and  regulations  not  in  conflict  with  laws  of  the 
State  for  the  prevention  of  accidents  to  the  em¬ 
ployees  on  the  premises  of  members,  and  for 
this  purpose  inspectors  of  the  corporation  are 
to  have  free  access  to  such  premises  during  reg¬ 
ular  working  hours.  The  Superintendent  of  In¬ 
surance  may  also  issue  certificates  of  authority 
to  foreign  insurance  corporations  on  the  mutual 
plan  to  do  similar  business  in  this  State. 

GREEN  BILL  GOES  THROUGH 

CLEVELAND,  February  24. — The  Green  work¬ 
men’s  compulsory  compensation  bill,  in  a  some¬ 
what  amended  form,  was  passed  by  the  Senate 
without  a  dissenting  vote  on  Tuesday  of  last 
week.  Senator  Green,  the  author  of  the  bill, 
offered  the  amendments  that  were  adopted. 
One  of  them  makes  it  possible  for  a  company 
or  individual  to  establish  a  fund  for  the  pay¬ 
ment  of  compensation  to  his  employees,  but  he 
must  pay  into  the  State  fund  ten  per  cent  of  the 
usual  premiums,  anyway.  Another  amendment 
allows  the  court  to  fix  the  fee  of  the  employee’s 
attorney,  where  he  elects  to  bring  suit  for 
damages  instead  of  accepting  the  amount  fixed 
for  injuries.  It  is  argued  that  this  will  prevent 
attorneys  taking  the  claim  on  a  commission  or 
percentage  basis  and  urging  the  employee  to 


bring  suit,  when  it  would  be  better  for  him  to 
accept  the  amount  fixed  by  law. 

All  propositions  that  would  allow  the  organi¬ 
zation  of  mutual  companies  or  the  operation  of 
liability  companies  in  competition  with  the 
State  fund  were  turned  down  by  the  administra¬ 
tion  committee.  The  only  opening,  it  seems,  is 
to  guarantee  those  who  carry  their  own  funds, 
and  it  is  difficult  at  this  time  to  tell  whether 
that  much  is  left.  It  seemed  to  be  the  deter¬ 
mination  of  Senator  Green  and  the  administra¬ 
tion  forces  to  completely  block  the  operation  of 
liability  companies  in  this  State  no  matter  upon 
what  basis  they  propose  to  do  business. 

IOWA  STATE  FUND  BILL  ATTACKED 

The  most  exciting  debate  which  the  Iowa 
Legislature  has  thus  far  heard,  in  what  promises 
to  be  an  unusually  interesting  session,  occurred 
when  the  joint  committee  from  Senate  and 
House  of  Representatives  took  up  the  Clarkson 
bill  providing  for  a  workmen’s  compensation 
act.  This  bill  provides  for  State  insurance, 
compulsory  co-operation  on  the  part  of  manu¬ 
facturers  and  makes  other  provisions  which  have 
aroused  the  manufacturers  to  the  highest  pitch 
of  indignation.  Secretary  G.  A.  Wrightman  of 
the  Iowa  Manufacturers  Association,  which,  by 
the  way,  has  a  bill  of  its  own  pending,  attacked 
the  Clarkson  bill  in  scathing  terms.  He  de¬ 
clared  that  if  it  is  enacted  it  will  open  the 
door  for  the  perpetration  of  frauds  and  in¬ 
justice,  lead  to  the  starting  of  damage  suits 
without  proper  foundation  and  eventually  put 
many  Iowa  manufacturers  out  of  business.  He 
declared  that  it  will  do  more  harm  than  the 
boosters  for  factories  in  Iowa  will  ever  be  able 
to  overcome.  Henry  Phillips  of  Ottumwa  also 
assailed  the  bill.  He  is  a  manufacturer;  he 
declared  that  the  employers’  liability  commis¬ 
sion  was  not  actuated  by  motives  favoring  the 
best  interests  of  the  State  when  the  bill  was 
drawn. 

A.  L.  Urick,  president  of  the  Iowa  Federation 
of  Labor,  and  W.  H.  Rogers,  president  of  the 
Iowa  Mine  Workers,  spoke  for  the  bill.  They 
dwelt  principally  upon  the  humanitarian  side  of 
the  measure.  They  said  such  a  bill  will  re¬ 
sult  in  more  safeguards  and,  consequently, 
fewer  accidents  for  the  employers  to  pay  for. 

The  committee  which  is  studying  the  bill  has 
now  a  fourth  measure  before  it.  Senator  Web¬ 
ber  put  it  in  and  it  is  based  upon  the  Missouri 
hill  pending.  It  provides  an  elective  schedule 
for  compensation  to  be  paid  to  employees  by 
employers  for  injuries  received. 

No  report  is  expected  from  the  committee 
until  after  the  March  vacation,  which  closes 
March  6. 


Report  on  Illinois  Surety 

The  New  York,  Illinois  and  Michigan  Insur¬ 
ance  Departments  have  completed  an  examina¬ 
tion  of  the  Illinois  Surety  of  Chicago.  The  re¬ 
port  shows  that  the  company  had  a  net  surplus 
as  of  December  31,  1912,  of  only  $50,318,  after 
having  paid  in  $50,000  additional  surplus  on 
December  30,  when  the  stock  was  increased 
from  $250,000  to  $500,000,  showing  that  the  net 
surplus  prior  to  the  increase,  according  to  the 
report,  was  $318.  The  falling  off  in  surplus  is 
accounted  for  by  the  fact  that  there  was  an 
underwriting  loss  of  $83,222  during  the  year, 
which  was  partly  offset  by  the  gain  from  invest¬ 
ments,  amounting  to  $13,311.  This  occasioned  a 
net  loss  of  $69,911,  which  was  brought  down  to 
$39,911  by  the  addition  of  $30,000  of  the  $50,000 
paid  in  to  surplus  on  December  30.  The  com¬ 
pany  paid  $20,000  in  dividends  to  stockholders  in 
1912.  The  financial  standing  as  shown  by  the 
examination  gives  admitted  assets,  $880,556, 
against  total  liabilities,  except  capital,  $330,237, 
leaving  a  surplus  to  policyholders  of  $550,319. 


Pacific  Coast  Casualty  of  Victoria 

The  Pacific  Coast  Casualty  is  being  organized 
at  Victoria,  B.  C.  The  company  is  being  pro¬ 
moted  by  D.  B.  Robertson,  an  attorney  of  that 
city. 
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CHATTANOOGA  MEETING 
COMES  TO  CLOSE 


Joint  Gathering  Fails  to  Bring  About 
Working  Agreement 


EDUCATIONAL  BUREAU  DISCUSSED 


Failure  of  Agreement  Plans  Due  to  Southern 
Conference  Covering  Various  Lines  Not 
Embraced  by  Detroit  Conference 
The  joint  meeting  of  the  Detroit  Conference, 
the  Southern  Casualty  and  Surety  Conference 
and  the  National  Mutual  Union,  at  Chattanooga, 
Tenn.,  has  come  to  a  close  after  a  notable  three 
days’  session.  The  next  meeting  place  of  the 
Detroit  Conference  will  be  decided  upon  by  the 
executive  committee,  to  which  the  matter  has 
been  referred.  Votes  of  thanks  were  extended 
the  two  other  organizations  by  the  Detroit  Con¬ 
ference  for  their  valuable  service,  and  thanks 
were  also  extended  to  the  Chattanooga  Chamber 
of  Commerce,  Mayor  T.  C.  Thompson  and  others. 

The  offer  of  a  working  agreement  between  the 
three  organizations  was  not  carried  out  because 
of  the  fact  that  the  Southern  Conference  covered 
various  lines  not  embraced  in  the  Detroit  Con¬ 
ference.  At  every  session  of  the  joint  meeting 
the  members  were  urged  to  become  members  of 
the  older  body.  It  was  thought  that  a  working 
agreement  could  be  reached  when  an  inde¬ 
pendent  meeting  of  the  Southern  Conference  was 
held  during  that  week.  President  Huffaker  was 
instructed  to  confer  with  President  Jones  of  the 
Detroit  Conference  relative  to  an  agreement 
through  a  joint  committee. 

The  most  important  matter  under  considera¬ 
tion  outside  of  the  agreement  was  the  Educa¬ 
tional  Bureau  of  the  Detroit  Conference.  This 
was  successfully  handled.  The  report  of  the 
Bureau,  prepared  by  Chairman  W.  G.  Curtis,  was 
read  by  Secretary  Sward,  who  made  his  maiden 
appearance  before  the  Conference. 

The  report  of  the  committee  on  by-laws  was 
presented  by  Chairman  Palmer  as  follows: 

ARTICLE  VIII.— FEES,  DUES  AND  EXPENSES 

Section  1. — Each  member  shall  pay  an  en¬ 
trance  fee  of  $10  and  annual  dues  as  follows: 

Companies  with  a  premium  income  for  health 
and  accident  business  collected  quarterly  or  more 
frequently  during  the  preceding  calendar  year, 
under  and  not  exceeding  $25,000,  shall  pay  an¬ 
nual  dues  of  $10. 

Companies  with  a  premium  of  more  than 
$25,000  and  not  exceeding  $50,000  shall  pay  an¬ 
nual  dues  of  $15. 

Companies  with  a  premium  income  of  more 
than  $50,000  and  not  exceeding  $100,000  shall 
pay  annual  dues  of  $25. 

Companies  with  a  premium  income  of  more 
than  $100,000  and  not  exceeding  $200,000  shall 
pay  annual  dues  of  $40. 

Companies  with  a  premium  income  of  more 
than  $200,000  shall  pay  annual  dues  of  $50. 

Annual  dues  shall  be  for  the  calendar  year 
and  shall  be  payable  on  or  before  April  1,  and 
if  not  paid  within  sixty  days  a  member  may,  by 
vote  of  the  executive  committee,  be  drowned 
from  the  rolls. 

Sections  2,  3  and  4  remain  as  at  present. 

Your  committee  recommends  the  adoption  of 
the  above  amendment. 

1  resident  Jones  stated  that  under  the  rules 
thirty  days’  notice  should  be  given  of  any  change 
in  the  by-laws,  and  that  otherwise  such  changes 
must  have  the  unanimous  consent. 

The  meeting  was  marked  by  its  many  in¬ 
teresting  social  features,  and  those  in  attend¬ 
ance  were  treated  to  trips  to  various  points  of 
interest  in  an<3  around  Chattanooga, 


Takes  Over  Protective  Life 

An  unusual  reinsurance  deal  has  been  closed 
by  the  North  American  Accident  of  Chicago  by 
which  it  takes  over  the  business  of  the  Protec¬ 
tive  Life  Association  of  Buffalo,  a  mutual  com¬ 
pany  with  about  6300  members.  The  New  York 
Insurance  Department  took  charge  of  the  com¬ 
pany  under  the  new  law  on  February  7  because 
of  an  impairment  of  $17,000,  and  severely  criti¬ 
cises  the  former  management  and  C.  H.  Clem- 
mens,  who  was  in  charge  as  secretary.  The 
North  American  Accident  assumes  the  outstand¬ 
ing  risks,  substituting  its  own  policy  con¬ 
tracts.  The  New  York  Insurance  Department 
retains  the  assets  of  the  Protective  Life,  the 
North  American  making  quarterly  reports  on 
the  business  and  paying  to  the  Department  fifty 
per  cent  of  the  profits  until  the  indebtedness  is 
wiped  out,  when  the  company  will  be  liquidated. 
The  1912  collections  were  about  $50,000,  and  the 
business  shows  a  satisfactory  loss  ratio,  its 
troubles  being  due,  it  is  claimed,  to  mismanage¬ 
ment.  The  Buffalo  court,  in  view  of  the  unusual 
contract  and  the  interest  of  the  State  Insurance 
Department  therein,  issued  an  injunction  pro¬ 
hibiting  the  officers  or  agents  of  the  Protective 
Life  or  other  companies  and  their  agents  from 
raiding  the  business  or  interfering  with  the 
transfer.  E.  J.  H.  Pauley,  who  was  the  general 
agent  for  the  Protective  in  Buffalo,  will  have 
charge  of  the  business  for  the  North  American 
Accident. 


London  &  Lancashire  Guarantee  &  Accident 

The  annual  statement  of  the  London  and  Lan¬ 
cashire  Guarantee  and  Accident,  United  States 
branch,  for  the  year  1912  shows  total  assets  of 
$676,331.  The  total  liabilities  were  $23,954,  and 
the  surplus  to  policyholders  $652,377.  The  Lon¬ 
don  and  Lancashire’s  head  office  is  located  at 
Toronto,  Canada,  and  the  company  has  been 
operating  in  the  United  States  only  a  little  over 
a  year.  Recently  the  United  States  head  office 
was  removed  from  Hartford,  Conn.,  to  New  York 
city.  A.  G.  Mcllwaine,  Jr„  is  the  United  States 
manager,  but  since  the  recent  transfer  of  offices 
to  New  York  Alexander  McLean  has  been  in 
charge  with  the  title  of  secretary  and  manager. 
Mr.  McLean  was  formerly  connected  with  the 
Canadian  home  office  under  the  same  title.  The 
company  is  writing  accident,  health,  liability, 
fidelity,  plate  glass,  automobile  and  compensa¬ 
tion  insurance,  and  looks  to  a  prosperous  and 
successful  year. 


Alabama  Fidelity  and  Casualty 

The  second  annual  meeting  of  the  stockholders 
of  the  Alabama  Fidelity  and  Casualty  of 
Montgomery  was  held  February  11.  President 
T.  E.  Lovejoy  submitted  a  report  of  the  progress 
of  the  company,  showing  that  for  the  second 
year  its  underwriting  premium  receipts  had  been 
doubled;  assets  increased,  $40,533;  increase  in 
reserves,  $18,116;  surplus  and  reserves  to  policy¬ 
holders,  $370,548,  and  the  total  loss  and  the 
ratio  on  all  lines  were  thirty-one  per  cent, 
while  the  loss  ratio  in  the  bond  department  was 
nil.  The  average  interest  earnings  of  the  com¬ 
pany  was  5.5  per  cent. 

By  a  vote  of  12,209  shares  to  9279  shares  it 
was  decided  not  to  issue  a  dividend.  The  stock¬ 
holders,  therefore,  were  given  a  full  voice  as  to 
the  policy  of  the  company,  and  the  result  shows 
that  they  desire  to  conserve  the  company’s  re- 
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sources  for  greater  development.  H.  W.  Laird. 
Deputy  Insurance  Commissioner  of  Alabama, 
made  an  address  In  which  he  strongly  com¬ 
mended  the  company  for  its  safe  and  conserva¬ 
tive  underwriting  and  paid  the  officers  a  high 
compliment.  Officers  elected  were;  President, 
T.  E.  Lovejoy;  vice-president,  J.  S.  Dowdell; 
vice-president  and  underwriting  manager,  H.  C. 
Forbes;  vice-president  and  general  manager, 
Frank  N.  Julian;  secretary,  J.  W.  Kelly;  as¬ 
sistant  secretary,  F.  D.  Kirven;  general  coun¬ 
sel,  John  R.  Tyson,  and  medical  director,  C.  G 
Laslie. 


Union  Casually 

The  Union  Casualty  Company  of  Philadelphia 
has  undergone  an  examination  as  of  December 
31,  1912,  by  the  Pennsylvania  Insurance  Depart¬ 
ment.  On  that  date  the  company  showed  total 
admitted  assets  of  $418,056,  against  total  liabil¬ 
ities  (except  capital)  of  $139,280,  leaving  the 
substantial  sum  of  $278,776  as  a  surplus  to 
policyholders.  During  the  year  the  company  - 
wrote  net  premiums  of  $232,491,  and  its  total  in¬ 
come  was  $282,641.  Losses  were  paid  of  $92,257. 
The  examiners  report  that  all  items  of  the  com¬ 
pany’s  annual  statement  were  checked  care¬ 
fully.  The  accounts  showing  premiums  in 
course  of  collection  were  closely  examined  and 
showed  only  $53.50  over  ninety  days  due.  The 
examiners  found  in  checking  losses  and  claims 
that  these  are  very  promptly  settled.  The  Union 
Casualty  is  now  writing  accident,  health,  lia¬ 
bility,  plate  glass,  steam  boiler,  burglary  and 
theft  and  automobile  property  damage.  Its  of¬ 
ficers  are:  Abner  E.  Mershon,  president;  Roger 
Byrnes  and  Gustav  Schmaal,  vice-presidents; 
Albert  Morgan,  secretary;  Ross  D.  Breinser, 
treasurer. 


Employers  Indemnity 

The  old  and  conservative  Employers  Indem¬ 
nity  Company  of  Philadelphia  presents  an  an¬ 
nual  statement  for  the  year  1912  which  is  a 
credit  to  it  in  every  respect.  On  December  31, 
the  company  had  assets  amounting  to  $850,652, 
against  liabilities  (except  capital)  of  $525,652, 
leaving  a  surplus  on  policyholders’  account  of 
$325,000.  The  resources  of  the  company  are  well 
invested,  and  all  the  reserves  required  by  the 
stringent  Pennsylvania  statutes  are  vigorously 
maintained.  The  Employers  Indemnity  has  been 
in  business  since  1892  and  writes  liability  lines 
exclusively.  Its  record  has  been  one  of  sub¬ 
stantial  progress  from  year  to  year.  The  officers 
are:  Frank  R.  Tobey,  president,  and  Trevanion 
B.  Dallas,  vice-president  and  secretary. 


National  Surety 

The  National  Surety  Company  of  New  York 
again  comes  forward  with  an  excellent  showing 
in  its  financial  statement  for  the  year  1912.  On 
December  31  its  resources  amounted  to  $7,184,- 
188,  and  its  surplus  to  policyholders  was  $3,554,- 
114.  During  the  year  net  premiums  of  $3,727,726 
were  collected— an  increase  of  $262,688  over  1911. 
Losses  were  paid  amounting  to  $822,023  in  the 
fidelity  and  surety  department  and  $178,904  in 
the  burglary  branch.  These  are  the  only  lines 
transacted  by  the  National,  and  in  all  three  it 
occupies  an  enviable  position  both  on  account 
of  its  well-earned  reputation  for  prompt  and 
satisfactory  settlements  and  also  on  account  of 
the  recognized  ability  of  its  executive  and  de¬ 
partmental  heads. 
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THE  MUTUAL  VOTING  PLAN 
T  the  time  when  the  public  mind 
was  considerably  perturbed  over 
the  life  insurance  investigation  in  New 
York  there  was  much  talk  of  throwing 
every  safeguard  around  the  policyholder 
with  a  view  of  protecting  his  interests 
to  the  utmost  extent.  Bills  were 
drafted  to  that  end  and  loudly  heralded 
as  the  only  panacea  to  prevent  a 
recrudescence  of  the  old  conditions. 
Among  the  bills  passed  was  one  pro¬ 
viding  for  the  election  of  trustees  in 
mutual  companies,  which,  it  was  claimed, 
would  give  the  policyholders  an  oppor¬ 
tunity  to  dismiss  an  administration 
whenever  they  desired.  An  elaboiate 
system  of  machinery  was  devised  to  en¬ 
able  the  policyholders  to  vote  in  oppo¬ 
sition  to  any  administration  that  might 
possibly  incur  their  displeasure,  and,  in 
order  that  their  votes  might  be  propel  1} 
recorded,  the  State  was  authorized  to 
take  charge  of  the  ballots  and  count 
them.  Up  to  date  the  law  has  produced 
nothing  but  expense  to  the  policyholder s, 
and,  so  far  as  it  affects  the  administra¬ 
tions  of  mutual  companies,  might  as 
well  be  abolished.  Occasionally  a  few 
disgruntled  policyholders  or  some  man 
with  an  ambition  to  appear  in  the  lime¬ 
light  take  advantage  of  the  law  and  an¬ 


nounce  their  intention  to  oppose  the  ad¬ 
ministration  ticket.  It  matters  not 
whether  but  one  name  or  an  entire 
ticket  is  set  up  in  opposition,  the  whole 
machinery  must  be  started  and  the  com¬ 
pany  put  to  great  expense — an  expense 
far  exceeding  any  benefits  the  policy¬ 
holders  might  obtain  through  the  elec¬ 
tion  of  the  opposition.  A  recent  case 
of  this  sort,  engineered  by  parties  who 
alleged  maladministration,  resulted  in 
their  defeat  by  a  vote  of  nearly  one 
hundred  and  fifty  to  one ;  but  the  com¬ 
pany — and  the  company  is  a  mutual  or¬ 
ganization,  consisting  of  the  policyholders 
solely — has  been  put  to  an  enormous  ex¬ 
pense,  which  might  more  profitably  have 
been  spent  in  increasing  its  efficiency. 
The  company  has  also  been  compelled 
to  file  a  complete  list  of  its  policyhold¬ 
ers  and  knows  that  it  has  been  copied 
by  rival  agents  with  a  view  to  making 
a  raid  upon  its  business.  Yet  the  law 
is  intended  to  protect  the  policyholders. 
Possibly  it  does,  but  the  policyholders 
are  paying  very  high  for  that  kind  of 
protection.  In  the  few  years  of  its 
operation  this  law  has  proved  unwork¬ 
able,  and  there  is  no  good  reason  for 
keeping  it  on  the  statute  books.  Policy¬ 
holders  simply  will  not  take  the  trouble 
to  vote  unless  some  grave  situation 
arises,  and  with  the  close  supervision 
now  exercised  the  officers  and  trustees 
are  held  to  a  strict  accountability,  which 
insures  honest  and  efficient  administra¬ 
tion  of  the  policyholders’  affairs. 

AGAINST  STATE  INSURANCE 
ILLIAM  H.  HOTCHKISS,  for¬ 
merly  Superintendent  of  Insur¬ 
ance  of  the  State  of  New  York,  is  the 
author  of  “The  Case  Against  State  In¬ 
surance”  in  the  Outlook  of  March  t. 
Mr.  Hotchkiss  deals  with  the  subject  in 
a  very  sane  and  sober  way,  and  puts  his 
finger  directly  on  the  cause  of  agitation. 
“The  present  demand  for  State  insur¬ 
ance  in  this  country,”  he  says,  “rests, 
rather,  not  on  economic  theory,  but  on 
two  very  patent  facts:  the  private  in¬ 
surance  companies  are  unpopular ;  their 
rates  are  believed  to  be  too  high.  He 
reviews  the  causes  of  that  unpopularity 
and  then  asserts  unconditionally  that 
the  people  would  gain  mighty  little  if 
the  State  plan  should  supersede  the  pri¬ 
vate  plan,  and  that  they  would  be  sure 
to  lose  in  efficiency  and  square  dealing. 
On  the  question  of  rating,  Mr.  Hotch¬ 


kiss  does  not  make  himself  so  clear. 
He  reviews  the  State  monopolies  which 
make  low  rates  by  discounting  the  fu¬ 
ture  in  the  matter  of  reserves — Norway, 
which  cut  rates  in  open  competition, 
with  a  resulting  deficit  made  up  from 
the  State  treasury,  and  New  Zealand, 
which,  with  a  monopoly  in  life  insurance 
on  civil  employees  and  with  a  complete 
business-getting  equipment,  cannot  hold 
its  own  against  private  competitors.  He 
then  outlines  the  high  state  of  business 
efficiency  prevalent  among  American  in¬ 
surance  companies  and  the  political  sys¬ 
tem  of .  partisanship  and  pull,  with  the 
conclusion  that  we  are  not  ready  for 
bureaucracy,  and  that  to  transfer  the 
business  from  the  one  to  the  other 
would  be  folly  and  would  not  decrease 
rates  or  increase  the  financial  guarantees 
back  of  the  contracts.  Returning  to 
premium  costs  after  already  proving 
conclusively  that  State  insurance  has 
done  and  can  do  little  to  reduce  it,  he 
advocates  as  the  remedy  for  this  alleged 
complaint  a  further  limitation  of  ex¬ 
penses  by  law.  Shades  of  the  legisla¬ 
tive  investigation  of  1905 !  Was  there 
ever  a  better  managed,  more  efficiently 
or  economically  conducted  business  than 
the  insurance  business  of  to-day?  In¬ 
surance  men  do  not  agree  that  premiums 
are  too  high;  and  while  possibly  all 
the  leaks  have  not  been  stopped,  the 
expense  question  is  continually  being 
studied  with  a  view  to  its  reduction,  and 
legislative  action  along  this  line  would 
mean  hardship  to  insurers  and  insured 
alike.  William  Graham  Sumner  said, 
in  the  8o's,  that  the  people  of  the 
United  States  needed  fewer  laws  and 
more  sense.  His  dictum  is  far  more 
applicable  to-day.  Perfection  is  not  the 
product  of  legislation. 


FEW  of  those  who  so  vociferously 
call  upon  the  fire  insurance  com¬ 
panies  to  contest  loss  claims  in  cases  in 
which  they  believe  arson  has  been  com¬ 
mitted  realize  the  possible  consequences 
of  such  action.  It  is  so  difficult  to  se¬ 
cure  convicting  evidence  that  the  com- 
panv  making  a  charge  of  arson  is  likely 
to  meet  with  defeat  in  court,  and  the 
acquittal  of  the  accused  is  apt  to  be  fol¬ 
lowed  by  a  damage  suit  against  the  com¬ 
pany  which  charged  him  with  arson. 
Thus  one  prominent  company'  refused  to 
pay  a  claim  for  $300  and  had  the 
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claimant  arrested.  The  case  was  dis¬ 
missed,  and  the  company  is  being  sued 
for  $50,000.  J  he  expense  of  fighting  an 
alleged  crooked  claim  is  often  more  than 
the  amount  of  the  claim ;  notwithstand¬ 
ing  this,  the  companies  stand  ready  and 
willing  to  go  to  great  expense  and 
trouble  if  they  are  reasonably  sure  of 
securing  a  conviction.  They  should, 
however,  receive  the  hearty  co-operation 
of  all  public  officials  in  this  work,  as  it 
is  in  the  interest  of  all  the  people  that 
such  cases  are  taken  up  and  fought  out 


ELSEWHERE  in  this  number  of 
The  Spectator  appears  a  table 
which  conveys  a  fair  idea  of  the  results 
of  fire  underwriting  in  the  United 
States  during  the  past  year.  The 
sums  representing  the  aggregates  in 
connection  with  this  business  grow  in 
immensity  each  year,  the  strength  of 
the  companies  furnishing  indemnity  for 
fire  loss  being  augmented  at  least  pro¬ 
portionally  to  their  increased  responsi¬ 
bilities.  Altogether,  the  showing  made 
is  a  very  satisfactory  one,  and  should  be 
as  pleasing  to  the  policyholder,  who  is 
vastly  interested  in  the  undoubted  sol¬ 
vency  of  the  companies  insuring  his 
property,  as  to  those  whose  constant 
efforts  are  directed  to  the  upbuilding 
of  one  of  the  most  important  pillars  of 
commerce  in  this  country. 


Notwithstanding  magazine 

insinuations  to  the  contrary,  the 
fire  underwriters,  as  a  whole,  are  glad 
to  observe  that  the  conviction  and  pun¬ 
ishment  of  firebugs  is  steadily  proceed¬ 
ing.  One  man  was  last  week  awarded 
a  long  term  in  prison,  and  others,  with 
similar  punishment  facing  them,  are 
turning  State’s  evidence.  This  is  a 
cheering  condition  of  affairs  from  the 
viewpoint  of  the  honest  man,  whether  in 
or  out  of  the  insurance  business,  and  it 
is  to  be  hoped  that  the  operations  of  in¬ 
human  firebugs  will  be  greatly  mini¬ 
mized  in  future. 


A  CONSTANT  loss  ratio  of  seventy- 
three  per  cent  of  premiums,  with 
an  approximate  expense  ratio  of  forty 
per  cent,  makes  the  pleasure  of  doing 
business  in  Missouri  too  expensive  for 
the  fire  insurance  companies  to  expect 
them  to  long  continue  the  process.  The 


companies  are  confronted  by  two  alter¬ 
natives  if  they  are  to  make  any  profit 
or  escape  a  net  loss  in  Missouri — they 
must  either  raise  rates  or  cease  busi¬ 
ness  within  its  boundaries.  They  are, 
naturally,  unwilling  to  deprive  the  citi¬ 
zens  of  a  great  State  of  the  fire  insur¬ 
ance  facilities  which  the  latter  so  much 
need ;  but  the  citizens  ought  to  be  con¬ 
tent  to  pay  at  least  cost  for  their  insur¬ 
ance — which,  on  an  average,  they  have 
not  done  during  the  last  two  years. 
How  much  longer  the  fire  insurance 
companies  will  allow  matters  to  drift  in 
Missouri  without  taking  positive  steps 
to  place  premiums  upon  a  proper  basis 
cannot  be  foretold,  but  such  action 
should  not  be  unduly  delayed. 
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Samuel  Quinn  and  Others  Sued 

Christopher  Hearn,  a  stockholder  in  the  Co¬ 
lumbus  Securities  Company  of  Indianapolis,  has 
brought  suit  in  the  superior  court  against  Sam¬ 
uel  Quinn,  officers  of  the  company  prior  to  Jan¬ 
uary  1,  and  several  local  banking  institutions, 
asking  for  himself  and  other  stockholders  the 
sum  of  $125,000.  The  appointment  of  a  receiver 
for  Mr.  Quinn’s  property  is  also  asked,  that  he 
may  be  restrained  from  removing  any  property 
to  another  State,  and  that  the  banks  in  which 
he  has  money  deposited  be  ordered  to  turn  such 
property  over  to  the  receiver  asked  for.  No  ac¬ 
tion  has  yet  been  taken  by  the  court.  It  is  also 
charged  that  the  company  had  a  contract  with 
Quinn  to  sell  Columbus  Securities  stock  at  twice 
par  value  and  receive  half  the  proceeds  for  his 
services,  but  purchasers  were  told  the  premium 
on  stock  was  to  be  applied  to  surplus.  A  guar¬ 
antee  of  profits  amounting  to  twenty  per  cent 
on  the  stock  were  made,  which  was  later  with¬ 
drawn.  Quinn  is  said  to  have  received  $190,240 
on  account  of  stock  sales.  Hearn  also  asserts 
that  dividends  were  paid  from  capital  stock 
after  the  company  became  insolvent  and  that  it 
would  have  been  impossible  to  earn  the  divi¬ 
dend.  The  return  of  half  the  money  received 
by  Quinn  is  demanded. 


The  Cost  of  New  Business 

A  few  weeks  ago  The  Spectator  referred  to 
the  low  cost  of  new  business  campaign  which 
the  Columbus  Mutual  Life  of  Columbus,  Ohio, 
had  conducted  since  its  organization.  The  presi¬ 
dent  of  that  company  feels  that  there  are  a 
number  of  abuses  in  the  general  agency  sys¬ 
tem  which  can  best  be  remedied  by  a  contract 
guaranteeing  a  square  deal  to  all.  He  has  now 
transmitted  his  thoughts  on  the  subject  to  the 
officials  of  all  the  companies  who  are  members 
of  the  American  Life  Convention,  with  the  sug¬ 
gestion  that  the  cost  of  new  business  and  a 
square  deal  to  agents  are  subjects  well  worth 
the  serious  consideration  of  that  body.  The 
letter  of  transmittal  concludes  as  follows:  "I 
predict  that  unless  a  general  reduction  comes 
in  the  cost  of  new  business,  and  unless  a  fairer 


and  more  equitable  contract  to  solicitors  is 
given,  public  opinion  will  force  the  reorganiza¬ 
tion  of  many  companies,  and  even  State  insur¬ 
ance  will  be  given  a  trial." 


Total  Disability  Benefits  in  Life  Insurance 

A  New  Book  by  Lucius  McAdam 

The  rapid  extension  of  the  total  disability 
and  waiver  of  premium  feature  in  life  insurance 
contracts  now  going  on  gives  an  intensely  I 
practical  value  to  Lucius  McAdam’s  “Total 
Disability  Benefits  in  Life  Insurance”  which 
has  just  appeared.  This  work  is  to  a  large  ex¬ 
tent  a  continuation  and  culmination  of  the 
author’s  previous  efforts  along  the  same  line, 
but  at  the  same  time  presents  a  shorter  and 
simpler  system  of  securing  results  by  means  of 
a  new  commutation  column  devised  and  de¬ 
veloped  for  this  particular  purpose.  In  form¬ 
ing  these  new  commutation  columns  the  author 
used  Franklin  B.  Mead’s  American  Maccabees 
experience  tables  with  three  and  one-half  per 
cent  interest,  as  adjusted  for  lives,  deaths  and 
disability,  with  a  slight  correction  found  neces¬ 
sary  from  age  sixty-nine  to  age  eighty.  This 
column  may  be  used  to  obtain  extra  premiums 
in  case  of  total  disability  on  ordinary  life  poli¬ 
cies,  also  to  obtain  the  additional  extra  pre¬ 
mium  to  provide  for  the  payment  of  the  claim 
in  any  form  in  case  of  total  disability  upon 
ordinary  life  policies  and  upon  limited  payment 
life  policies. 

The  new  book  as  a  whole  is  divided  into 
four  parts,  as  follows:  Introductory  matter; 
Part  I.,  Waiver  of  Premium  Benefits;  Part  II., 
Payment  of  Claim  Benefit;  Part  III.,  Commu¬ 
tation  Columns  at  Three  Per  Cent  Interest. 

I  he  introductory  section  contains  a  deriva¬ 
tion  of  columns  and  formulae,  an  explanation  of 
the  new  commutation  column  and  fundamental 
tables  A  to  F,  as  follows:  Lives,  Deaths  and 
Disablements;  Mortality  Table  of  Invalid 
Lives;  Commutation  Columns  Invalid  Lives; 
Commutation  Columns  Af.\a  3G  per  cent;  Evo¬ 
lution  of  New  Column,  3F2  per  cent  contain¬ 
ing  NP1,  D*“  and  NV1;  Final  Commutation 
Columns,  3F2  per  cent  containing  Dxaa,  Nxaa  and 
Nxal.  Seven  derived  tables  also  appear  in  this 
part.  They  are :  Immediate  Annuities  to  Age 
Limit,  Payment  Side;  Immediate  Annuities  by 
Wais,  Payment  Side;  Net  Single  Premiums 
per  Dollar,  Waiver  of  Premium,  Life  Plan,  by 
Age  Limits;  Net  Single  Premiums  per  Dollar, 

Life  Plan,  by  Term  of  Years;  Immediate  Tem¬ 
porary  Annuities,  Invalid  Lives;  Single  Extra 
Premiums  for  Waiver  of  Premium  Upon 
Limited  Payment  Life  and  Endowment  Plans; 
Single  extra  premiums  for  waiver  of  premiums 
upon  limited  payment  life  and  endowment  plans 
for  limit  of  age  sixty,  where  premium  payments 
extend  beyond  the  age  limit. 

1  art  I.,  Waiver  of  Premium  Benefits,  con¬ 
tains  .  Explanations  and  formulae ;  J  ables  for 
waiver  of  premium  extra;  Net  annual  extra 
premium  per  dollar  of  annual  premium  to  be 
waived  in  case  of  total  disability  before  age  81 
and  before  age  60;  Net  annual  extra  premium 
for  waiver  of  annual  premiums,  Illinois  stand¬ 
ard  before  age  81  and  before  age  60;  Tables  of 
mean  reserves  for  waiver  of  premium  benefit, 
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disability  to  occur  before  age  81  and  before  age 
60  on  the  following  plans:  ordinary  life,  20- 
payment  life,  15-payment  life;  10-payment  life, 
20,  15  and  10-year  endowment. 

Part  II.,  Payment  of  Claim  Benefit,  contains 
explanations  and  formulae  and  the  following 
tables  for  extra  premium :  Additional  net  an¬ 
nual  extra  premium  per  thousand  dollars  of  in¬ 
surance  in  case  of  total  disability  before  age 
81 ;  Total  net  extra  premium  upon  Illinois 
standard,  age  limit  81 ;  Additional  net  annual 
extra  per  $1000  insurance  in  case  of  total  dis¬ 
ability  before  age  60,  and  total  net  extra  pre¬ 
mium  upon  Illinois  standard,  age  limit  60. 
Tables  of  mean  reserves  for  payment  of  claim 
benefit,  Illinois  standard,  disability  to  occur 
before  age  81  and  before  age  60,  are  also  given 
in  this  part  for  the  same  plans  of  contract  as 
are  covered  in  the  reserve  table  in  Part  I. 

Part  III.,  Commutation  Columns  at  Three 
Per  Cent  Interest,  gives :  Derivation  of  for¬ 
mulae,  workmen’s  compensation  and  old-age 
pensions  and  three  sets  of  commutation  col¬ 
umns. 

Total  Disability  Benefits  is  a  very  complete 
and  thorough  work  on  the  subject.  It  should 
at  once  find  a  place  in  the  library  of  every  life 
insurance  company  as  a  work  of  reference.  It 
will  also  prove  itself  of  value  to  Insurance 
Departments  in  valuing  the  policies  of  life 
companies  writing  this  class  of  business,  and  its 
application  to  the  scientific  construction  of  com¬ 
pensation  ratings  is  also  evident. 

Copies  of  Total  Disability  Benefits  in  Life 
Insurance  should  be  ordered  through  The 
Spectator  Company,  New  York  and  Chicago, 
Sole  Selling  Agents.  Price,  $20  per  copy. 


Security  Mutual  Life,  New  York 

At  the  recent  annual  election  of  directors  of 
the  Security  Mutual  Life  of  Binghamton,  N.  Y., 
the  administration  ticket  scored  an  overwhelm¬ 
ing  victory  against  the  so-called  policyholders’ 
ticket.  There  were  12,939  votes  cast,  of  which 
but  857  were  credited  to  the  opposition  in  spite 
of  the  active  campaign  which  had  been  waged 
by  the  backers  of  the  anti-administration  ticket. 

The  annual  statement  of  the  company  for 
1912  proves  that  the  faith  of  the  policyholders 
in  the  administration  is  well  founded.  During 
the  year  the  income  amounted  to  $1,931,846, 
policyholders  were  paid  $1,157,390,  while  the  as¬ 
sets  were  increased  by  $282,266,  bringing  them 
up  to  $6,546,565.  The  surplus  on  policyholders’ 
account  is  $555,889,  including  $248,960  set  aside 
for  dividends.  The  company  now  has  in  force 
$47,900,414.  The  new  business  of  the  year 
shows  a  gain  over  that  of  1911,  while  the  present 
year  started  out  with  a  thirty-seven  per  cent 
gain  in  January. 


It  Pays  to  Advertise  in  The  Spectator 

(To  the  Editor  of  The  Spectator.) 

I  know  that  you  will  be  interested  to  hear  that  the 
special  advertisement  which  we  inserted  some  time 
ago  in  your  valuable  paper  for  a  general  agent  for 
Indiana  bore  fruit.  One  of  the  applications  which  we 
received  was  from  a  good  man  in  Indianapolis,  with 
whom  we  have  made  a  contract,  and  we  feel  quite 
sure  that  he  will  prove  satisfactory. 

J.  G.  Walker, 

President  Life  Insurance  Company  of  Virginia. 
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MEDICAL  MEN  MEET  AT 
HOT  SPRINGS 


Notable  Gathering  at  Third  Mid-Year 
Session  in  Sunny  South 


INTERESTING  SUBJECTS  DISCUSSED 


Membership  Now  Numbers  Seventy-nine — Execu¬ 
tive  Committee  of  American  Life  Conven¬ 
tion  also  Meets 

The  third  mid-year  session  of  the  medical  sec¬ 
tion  of  the  American  Life  Convention  was  held 
on  Wednesday,  Thursday  and  Friday  of  last 
week  at  the  Hotel  Eastman  at  Hot  Springs, 
Ark.,  with  about  forty  members  present.  The 
meeting  was  a  notable  one,  because  of  the  at¬ 
tendance  of  some  of  the  most  prominent  medi¬ 
cal  men  who  are  associated  with  the  organiza¬ 
tion.  The  first  session  was  called  to  order  at 
2  o’clock  Wednesday  afternoon,  and  after  the 
roll  call  a  short  report  was  made  by  Secretary 
F.  L.  B.  Jenny,  who  stated  that  the  member¬ 
ship  is  now  seventy-nine.  The  annual  address 
of  President  H.  A.  Baker  was  then  read,  and  it 
proved  to  be  of  unusual  interest. 

A  paper  was  read  by  Isaac  Miller  Hamilton, 
president  of  the  Federal  Life  of  Chicago,  his 
subject  being  “The  Medical  Director  as  a  Sub¬ 
stantial  Factor  in  the  Establishment  and  De¬ 
velopment  of  a  Legal  Reserve  Life  Insurance 
Company.”  Dr.  Paul  Fitzgerald,  associate  med¬ 
ical  director  of  the  Prudential  of  Newark,  was 
the  next  speaker,  and  he  was  followed  by  Dr. 
J.  T.  J.  Battle,  medical  director  of  the  South¬ 
ern  Life  and  Trust  of  Greensboro,  N.  C.,  whose 
subject  was  “The  Examiner  May  Greatly  Aid  in 
the  Conservation  of  Health.”  Just  before  the 
adjournment  was  taken,  Dr.  Ambrose  Talbot 
led  a  discussion  on  Dr.  Battle’s  paper.  The 
second  day’s  session  began  with  a  paper  by  D. 
W.  S.  Kendrick,  of  the  Southern  States  Life  of 
Atlanta,  on  “Educating  the  Life  Insurance  Ex¬ 
aminer,”  which  was  read  by  Dr.  J.  H.  Turner. 
Dr.  James  H.  Wroth,  who  was  unable  to  attend, 
sent  in  his  paper,  which  was  read  by  Dr.  C.  H. 
English.  The  subject  was  “The  Rating  of  Ap¬ 
pendicitis  Applicants.”  It  was  shown  in  a  dis¬ 
cussion  on  the  subject  of  this  paper  that  100,000 
attacks  are  reported  annually,  ten  per  cent  of 
which  die — a  greater  number  than  in  any  other 
country.  “The  Diagnostic  and  Prognostic  Value 
of  Blood  Pressure  Readings  in  Life  Insurance 
Examinations”  is  the  subject  of  a  paper  pre¬ 
pared  by  Dr.  C.  R.  Dudley,  of  the  State  Life  of 
St.  Louis,  who  was  unable  to  attend,  hut  which 
was  read  by  Dr.  George  J.  Wright.  Other 
papers  read  at  this  session  were  “Prognostic 
Value  of  Sight  and  Transient  Albuminuria,”  by 
Dr.  Henry  W.  Cook  of  the  Northwestern  Na¬ 
tional  of  Minneapolis:  “The  Standardization  of 
the  Medical  Blank,”  by  Dr.  H.  B.  Miller  of  the 
Security  Mutual  Life  of  Lincoln,  and  “Some  Fea¬ 
tures  of  the  Medical  Examination  Blank,"  by 
Dr.  Albert  W.  Seaton.  Friday  morning’s  ses¬ 
sion  was  devoted  to  an  expression  of  opinions, 
which  were  exchanged  in  an  informal  way. 
During  the  afternoon  the  members  made  an  in¬ 
spection  of  the  Army  and  Navy  Hospital  at  the 
invitation  of  Captain  Fife,  who  is  in  charge. 

The  executive  committee  of  the  American  Life 
Convention  also  held  a  meeting  at  Hot  Springs 
during  the  session  of  the  medical  men.  Those 
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present  representing  this  committee  were:  J.  B. 
Reynolds,  Isaac  Miller  Hamilton,  T.  W.  Vardell, 
George  A.  Grimsley  and  W.  A.  Lindsley.  T.  W. 
Blackburn  of  the  convention  was  also  in  session 
with  the  committee.  The  Standard  Life  of 
Pittsburg  has  been  admitted  to  membership,  and 
applications  were  received  from  the  American 
Bankers  of  Chicago  and  the  Scandia  Life  of 
Chicago.  Wallace  A.  Taylor,  vice-president  of 
the  Atlantic  Life  of  Richmond,  Va.,  was  ap¬ 
pointed  vice-president  to  succeed  Noble  M. 
Jordan,  resigned. 


Bourne’s  Insurance  Directory  for  191 3. 

The  new  edition  of  the  well-known  Bourne’s 
Insurance  Directory  has  made  its  appearance. 
The  work  deals  with  returns  of  all  life  as¬ 
surance  companies  operating  in  Great  Britain, 
and  goes  into  minute  particulars  regarding  the 
same.  Besides  giving  the  statements  of  the 
companies  for  a  period  of  ten  years  and  the 
two  latest  valuation  summaries,  it  presents 
tables  of  premium  rates  for  all  forms  of  policy, 
complete  details  of  surrender  values  and  speci¬ 
mens  of  bonuses  declared  by  the  several  com¬ 
panies.  It  is  a  complete  summary  of  life 
offices’  returns  and  prospectuses,  and  contains 
a  fund  of  information  found  nowhere  else  in 
such  compact  and  convenient  form.  The  price 
of  this  work,  bound  in  cloth,  is  $4.00  per  copy. 
Address  orders  to  The  Spectator  Company,  135 
William  street,  New  York. 


Equitable  Agents  Meet  at  Chicago 

The  conference  of  agency  managers  of  the 
Equitable  Life  of  New  York,  which  was  held  at 
the  Hotel  La  Salle  in  Chicago,  Friday  and  Satur¬ 
day,  covered  those  officials  for  the  entire  coun¬ 
try,  nearly  one  hundred  being  present.  It  was 
made  a  strictly  business  session,  the  usual 
luncheons  and  banquets  being  eliminated  in 
order  that  there  might  be  no  distractions  from 
the  work  before  the  meeting.  The  only  relaxa¬ 
tion  was  a  smoker  held  Friday  evening.  The 
home  office  was  represented  by  Vice-Presidents 
Lunger  and  Wilson,  Secretary  Alexander  and 
Superintendent  of  Agencies  Taylor,  together 
with  other  officials.  The  topics  for  discussion 
included  policy  and  agency  contracts,  agency 
aids,  duties  of  managers,  selection  of  new  busi¬ 
ness  and  conservation  of  old  business,  and  the 
handling  of  agents. 


Cherokee  Life  Insurance  Company 

The  annual  statement  of  the  Cherokee  Life 
Insurance  Company  of  Rome,  Ga.,  shows  that 
the  company  is  now  firmly  established.  It  re¬ 
ports  admitted  assets  of  $448,439,  against  which 
there  are  liabilities  of  $142,676,  leaving  a  sur¬ 
plus  on  policyholders’  account  of  $305,763.  The 
business  on  the  books  now  amounts  to  $13,167,- 
712,  as  compared  with  $3,531,387  a  year  ago. 
Both  ordinary  and  industrial  branches  are  in 
flourishing  condition,  and  the  business  outlook 
for  1913  is  most  encouraging.  The  official  staff 
of  the  Cherokee  Life  consists  of  W.  W.  Mangum, 
president;  H.  G.  Bowie,  vice-president;  G.  K. 
Henshall,  secretary;  R.  M.  Harper,  treasurer; 
Lloyd  Damron,  manager  and  agency  director  or¬ 
dinary  branch,  and  B.  L.  Burwell,  in  a  similar 
position  for  the  industrial  department. 


Life  Insurance 
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Some  Extracts  from  the  Statements  of  Life  Insurance  Companies  for  1912. 

The  following  figures  ot  the  statements  of  life  insurance  companies  for  1912  have  been  compiled  from  advertised  statements  and  returns 

p*riicui*r  a,,eD,,on  -  air"M  to  «'  - — -  — .« <rtiz 


Name  of  Company. 


/Egis  Life . 

American  Bankers 
American  Central. 
American  Home . 

American  Nat’I  (Tex.) 
Baltimore  Life . 


Bankers  of  Iowa . 

Bankers  of  Nebraska. . . 

Bank  Savings . 

Capitol  Life . 

Central  Life,  Illinois.  .  .  . 
Central  Life,  Kansas. . . . 
Central  States  (Ind.) 

Citizens  National . 

Columbia  Life . 

Columbian  National 

Columbus  Mutual . 

Commonwealth,  Ky . 

Conservative  Life,  W.  Va 

Detroit  Life . 

Equitable  of  D.  C . 

Equitable  of  New  York.. 

Fidelity  Mutual . 

First  National  L.  &  A. . . 

Florida  Life . 

Forest  City  Life . 

Fort  Worth . 

German- American  of  fa 
German-American,  Neb 

Germania . 

Gibraltar  Life* . 

Great  Northern,  Wis. . . . 
Hartford  Life . 

Home  of  Del . 


Idaho  State . 

Immediate  Benefit. 
Indiana  National . . 
Indianapolis  Life .  . 

International . 

Inter-Southern .... 

Iowa  Life . 

Jefferson  Life . 

Jefferson  Standard. 

John  Hancock . 

La  Fayette  Life 


Life  Ins.  Co.  of  Virginia 

Lincoln  National . 

Michigan  Mutual . 


Premiums 

Received. 


S 

96,135 

154,463 

1,037,970 

142,509 

1,460,568, 

855,417 


New  Business 
Paid  for. 


285,116 


17,969 

575,955 


1,868,691 

121,642 

440,393 


218,634 


4,836,189 

105,607 

261,896 

56,568 

160,331 

43,712 

198,876 

5,921,279 

11,067 

103,389 

2,643,335 

368,593 

83,471 

230,936 


% 

1,024,000 
3,088,765 
11.997,153 
2,479,041 
cl2,034,628 
<13,590,675 
c6, 564, 693 
<*901,406 
17,963,500 
9,300,059 
2,474,090 


Insurance 

Gained. 


322,431 

7,068,623 


13,785,689 

1.342,990 

56,775,000 

1,818,000 


42,577,726 
153  576,879 
14,611,433 
1,010,206 
2,587,194 
584,113 
1,660,510 
296,795 
1,102,350 
18,000,000 
322,500 


$ 

38,000 
2,948,822 
4,415,253 
1,412,272 
£3,335,913 
<*1,805,442 
cl, 079, 464 
<*416,583 
—33,584,000 
6,425,622 
1,592,019 
1,115,139 
2,056,121 
736,319 
207,053 
1,563,753 
1,142,000 
5,776,048 
921,240 
51,774,787 
1,282,615 


Admitted 

Assets. 


184,500 


182,657 

56,882 

38,058 

664,588 

23,646,023 

309,034 

3,119,369 

293,596 

1,474,061 


13,899,419 
<*2,734,240 
c4, 684, 200 
1,520,839 
c2, 147, 749 


2,040,000 


5,789,190 

799,000 

568,500 

731,421,062 


2,370,288 
c20, 041,080 
<*4,017,316 
2,891,552 
8,195,538 


5769,330 

53,770,388 

2,481,622 

297,206 

158,461 

392,613 

848,713 

—10,789 

462,173 

7,000,000 

320.500 
1,090,250 
6,011,769 

<*1,560,398 
c2, 264, 946 
797,661 
cl, 080, 043 
2,016,313 
1,307,000 
16,586,427 
2,476,890 

545.500 
94,000 

#39,623 
548,584,809 
1,002,300 
c5, 444,357 
<*2,019,221 
2,123,351 
2,404,182 


$ 

349,412 

555,081 

3,571,524 

675,243 

1,846,182 

2,284,051 

19,592,816 
5,818,196 
375,948 
1,128,048 
695,602 
230,890 
105,576 
2,315  697 
810,039 
«8, 152, 075 
£306,119 
882,906 
350,455 
379,061 
356,181 
513,319,201 
28,664,807 
£528,881 
849,493 
160,146 
394,079 
89,367 
345,624 
48,205,861 
118,570 
382,152 
6,085,172 

472,282 

336,804 

332,443 

641,612 

414,200 

2,633,151 

706,082 

164,914 

137,056 

3,846,192 

92,463,922 

717,184 

8,474,257 

842,098 

11,760,344 


Surplus  to 
Policyholders. 


266,205 
326,420 
141,799 
83,896,704 
2,707  181 
e242,964 
274,119 
103,404 
159,574 
72,781 
28,429 
6,500.333 
116,790 
264,046 
960,755 

159,731 

259,920 

40,900 

352,355 


491,278 

566,267 

101,912 

112,783 

677,092 

9,970,326 

64,965 

1,722,245 

250,922 

978,621 


Name  of  Company 


Premiums 

Received. 


S 

265,002 

442,966 

407,198 

243,687 

334,697 

359,898 

502,487 
1,613,439 
265,365 
216,030 
265,031 
33,763 
90,879 
650,918 
206,642 
el, 338, 998 
el73,292 


Midland  of  Minn. . 

Minnesota  Mutual _ 

Missouri  State . 

National  of  Montana  . 

National,  Vermont . 

National  of  U.  S.  A.  . 

Niagara  Life . 

Northwestern  Mutual . .  . 
Northwestern  National . . 
Occidental,  New  Mexico.' 

Ohio  State . 

Oklahoma  National . 

Old  Line  Life . 

Oregon  Life . 

Peninsular  Life . 

Peoria  Life . 

Pittsburgh  L.  &  T 
Protective  Life . 

Prudential  of  America . . 

Public  Savings . 

Puritan  .R.  I . 

Reliable  Life . 

Rockford  Life . 

San  Francisco . 

Scandia  Life . 

Security  Mutual,  N.  Y. 

Southern  L.  &  T . 

Standard,  Pa . 

State  Life . i 

Two  Republics  Life . 

West  Coast . 


48,901 


1,209,374 

96,405 

6,834,507 


279,647 

43,599,142 


1 65,522 
191,741 
219,111 


New  Business 
Paid  for. 


288,750 

3,584,891 


211,294 

24.464 


2,828,106 

149,891 

75,686,853 

177,444 

76,462 

44,150 

45,191 

216,720 

537,631 


319,895 

285,176 

2,389,505 

52,994 


1,877,500 
20,385,031 
14.34S, 703 
783,431 
143,349,431 
7,079,634 


Insurance 

Gained. 


$ 

145,045 

1,236,393 

4,293,715 

1,351,000 

6,785,952 


3,175,349 
1,943,500 
1,589,027 
459,000 
3,100,000 
20,789,850 
1,581,875 
c325, 702,308 
<*154,327,670 
c6, 958, 557 
<*575,000 


Western  and  Southern.. . 

Western  Mutual  (S.  D.). 

Western  States . 

Western  Union . 

Wichita  Southern . 

Wisconsin  National . 


Canadian  Companies. 

British  Columbia . 

Excelsior . 

Great  West . 

Home  Life . 

Imperial . 

Manufacturers . 

National . 

Northern . 

Travellers . 


2,492,894 

12,350 

362,605 

461,679 

79,913 

111,213 


64,291 

501,021 

2,818,055 

203,830 

1,795,378 

2,779,308 


309,869 

39,495 


I 


*  Commenced  business  in  1912.  5  Ordinary  and  industrial  business.  c  Industrial  business!  <*  Ordinary  businesl 

£  Net  increase  of  consolidated  companies. 


117,176 

795,643 

3,767,106, 

3,422,8331 

8,380,000 

2,669,244 

3,466,288 

11,202,923 

1.452,330 

59,329,900 

c20,657,739 

<*1,988,500 

78,500 

6,083,750 

4,744,3S6 

2,049,940 

1,698,558 


1,875,280 

3,048,190 

22,783,474 


14,000,868 

6,318,123 

2,200,029 

2,421,060 


—133,465 
82,104,291 
971,633 
1,209,979 
755,201 
1,252,059 
1,651,500 
783,948 
379,500 
2,187,236 
8,409,338, 
714,865 
cl  10,457,248 
<*82,227,103 
cl, 371, 703 
<*312,500 
273,048 
—869,787 
528,893 
2,631,806 
1,797,396 
96,437 
1,462,567 
2,165,962 
3,061,122 
1,108,330 
43,474,792 
c4, 369, 575 
cl, 054, 068 
—31,500 
4,243.775 
2,833,667 
227  540 
1,209,431 


1,278,675 

1,801,093 

16,009,307 


Admitted 

Assets. 


4,216,686 
7,884,904 
4,150,649 
1,150,985 
2,119  996 


S 

170,720 
3,716,150 
3,661,866 
278,713 
56,038,868 
ell, 663, 606 
1,412,848 
297,764,038 
4,407,824 
e403,610 
544,602 
499,584 
1,018,732 
513,877 
136,911 
503,647 
24,084,747 
362,784 

291,516,195 

194,432 

339,830 

251,450 

146,869 

573,127 

1,352,419 

6,546,565 

1,241,324 

626,061 

12,053,756 

301,837 

1,102,493 

6,695,921 

33,323 

1,461,792 

1,037,124 

196,194 

541,721 


148,432 

2,865,027 

12,251,982 

1,516,123 

8,134,420 

16,135,431 

2,896,899 

1,813,336 

151,320 


Surplus  to 
Policyholders. 


% 

115,451 
236,794 
699,368 
216,621 
7,897,217 
£1.444, 392 
121,798 
24.318,354 
557,136 
£157,350 
261,183 
330,420 


124.371 

123,119 

197.777 

2,233,743 

184,206 

56,950,088 

129,271 

179,096 

129,040 

114,820 

428,435 

598,508 

555,889 

607,402 

361,645 

1,767,528 

240,112 

368,597 

274,341 

681 

1,216,892 

345,745 


378,082 


105,990 

305,582 

2,225,051 

226,182 

944,413 

1,842,516 

458,323 

515,523 

104,429 


£  Including  accident  branch.  /  Including  reinsurance. 


The  Banking  Situation 

Much  attention  has  recently  been  directed  to 
the  investigation  made  by  a  sub-committee  of 
the  committee  on  banking  and  currency  of  the 
House  of  Representatives  into  the  conditions 
surrounding  the  banking  and  financial  interests 
of  the  United  States.  A  great  many  bankers, 
both  public  and  private,  were  heard  before  the 
committee  and  a  vast  amount  of  testimony  was 
taken.  A  report  has  now  been  made  to  Con¬ 
gress,  concerning  which  there  is  a  vast  dif¬ 
ference  of  opinion.  The  firm  of  J.  P.  Morgan  & 
Co.  were  prominently  represented  before  the 
committee,  and  subsequently  submitted  a  let¬ 
ter  which  expresses  its  views  in  no  uncertain 
terms,  and  especially  goes  to  show  that  there 
is  no  such  thing  as  a  “money  trust.” 

The  letter  points  out  that  the  ills  of  the 
country’s  financial  affairs  are  the  outcome  of  a 
clumsy  and  outworn  banking  system,  that  the 
flow  of  money  is  due  to  the  general  laws  of  sup¬ 
ply  and  demand,  and  that  a  group  of  financiers 
cannot  regulate  the  interest  rates  for  money. 
The  causes  of  the  panic  of  1907  are  gone  into 
and  a  strong  denial  made  that  that  disaster 
was  “engineered.”  The  letter  concludes  as  fol¬ 
lows: 

The  only  genuine  power  which  an  individual,  or  a 
group  of  individuals,  can  gain  is  that  arising  from  the 
confidence  reposed  in  him  or-  them  by  the  community 
Every  town,  large  or  small,  seems  to  choose  a  limited 
number  of  men  (merchants  .manufacturers,  lawyers 
and  bankers)  to  represent  it  in  the  management  of  its 
chief  local  industries.  Those  men  are  entrusted  with 


such  heavy  responsibilities  because  of  the  confidence 
which  their  records  have  established,  and  only  so  long 
as  their  records  are  unblemished  do  they  retain  such 

TheS^,are  axi°ms  which  it  seems  almost  idle  to  re¬ 
peat.  I  hey  apply  to  all  business,  but  more  emphat¬ 
ically,  we  believe,  to  banking  than  to  any  other  form 
or  commerce.  To  banking  the  confidence  of  the  com¬ 
munity  is  the  breath  from  which  it  draws  its  life.  The 
past  is  full  of  examples  where  the  slightest  suspicion 
as  to  the  conservatism,  or  the  methods  of  a  bank’s 
management,  has  destroyed  confidence  and  drawn 
away  its  deposits  over  night.  Much,  therefore,  may 
T  th?  mstlnct  and  the  force  of  public  opinion- 
and  finally  in  urging  upon  you  once  more  the  estab¬ 
lishment  of  a  sound  banking  system,  we  venture  to 
question  the  wisdom  of  engrafting  upon  such  new 
system  many  special  provisions  designed  to  guard 
against  particular  evils,  but  which,  being  restrictive  in 
their  nature,  are  likely  so  to  hedge  about  the  business 
ot  banking  as  to  curtail  severely  the  country’s  develop 
ment  We  believe  that,  with  a  scientific  banking  sys¬ 
tem  firmly  established,  many  features  in  our  present 
situation,  perhaps  deemed  objectionable  by  you,  will  of 
themselves  disappear;  and  that  this  country  will  enjoy 
the  experience  of  other  countries  which,  with  nothing 
like  the  same  amount  of  banking  statutes  in  force  as 
we  have  are  yet  immeasurably  freer  than  America 
from  bankmg  failures,  and  from  those  periodic  finan¬ 
cial  disturbances  which  bring  misfortune  to  rich  and 
poor  alike  and  except  for  which  these  United  States 
to-day  undoubtedly  would  he  in  enjoyment  of  a  politi¬ 
cal  and  national  prosperity  far  surpassing  any  that  has 
been  known  in  the  world’s  history 


The  Old  Line  Life 

A  record  of  conservative  achievement  is  a 
phrase  which  fitly  characterizes  the  annual 
statement  of  the  Old  Line  Life  Insurance  Com¬ 
pany  of  America,  having  its  headquarters  at 
Milwaukee,  for  the  year  1912.  The  company  has 
not  yet  completed  its  third  year,  but  is  grow¬ 


ing  steadily  from  month  Lo  month  and  giving 
its  policyholders  good  service.  Last  year  it  in¬ 
creased  its  new  business  writings  by  over  one- 
third  as  compared  with  the  previous  year  and 
added  to  its  insurance  in  force  $1,651,500,  which 
is  equal  to  about  eighty-five  per  cent  of  the 
new  paid-for  business  of  $1,943,500.  That  is  a 
record  which  is  seldom  equaled  and  proves  con¬ 
clusively  that  only  the  best  class  of  business 
is  being  sought.  The  company  now  has  in  force 
$3,684,500,  backed  by  $1,018,732  of  assets,  so  that 
it  possesses  a  very  high  degree  of  financial 
strength.  President  Rupert  F.  Fry  is  managing 
the  company  with  much  prudence  and  skill. 


Death  of  William  Barnes,  Sr. 

William  Barnes,  Sr.,  aged  eighty-nine  years, 
former  Superintendent  of  the  New  York  Insur¬ 
ance  Department,  died  February  23  at  his  home 
at  Nantucket,  Mass.  He  was  appointed  to  that 
position  when  the  Department  was  created  in 
1860,  and  served  for  ten  years.  Prior  to  his 
appointment  he  had  been  special  Commissioner 
to  examine  insurance  companies,  under  the  au¬ 
thority  of  the  Comptroller  of  State.  Mr.  Barnes 
was  born  at  Pompey,  Onondago  county,  New 
1  ork,  May  26,  1824,  and  when  a  young  man 
located  in  Albany,  where  he  was  admitted  to 
the  bar.  He  was  one  of  the  organizers  of  the 
Republican  party.  He  was  the  father  of  Will¬ 
iam  Barnes,  Jr.,  the  New  York  politician. 
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THE  PRUDENTIAL  INSUR¬ 
ANCE  COMPANY  OF 
AMERICA 


President  Dry  den’s  First  Year  a 
Notable  One 


INCREASED  GAINS  MADE  IN  THE  PAST 
YEAR 
— 

Company  Improves  High  Position  in  Insurance 

Outstanding— Five  Years  Unequaled  Record 
in  Industrial  Insurance 

In  the  first  year  of  the  administration  of 
President  Forrest  F.  Dryden  the  Prudential 
Insurance  Company  of  America  fully  main¬ 
tained  its  old-time  prestige,  with  the  result 
that  the  annual  statement  for  1912,  like  its 
predecessors,  establishes  a  new  record.  The 
field  force  responded  with  its  usual  vigorous 
enthusiasm  to  the  call  for  larger  results  than 
in  the  preceding  year,  and  their  efforts  caused 
the  company  to  show  over  two  million  new 
policies  actually  written  and  paid  for,  exclusive 
of  revivals,  which  figures  have  never  been 
equaled  by  any  other  company.  To  write 
nearly  forty  thousand  policies  a  week  requires 
the  most  careful  training  of  agents  and  a  con¬ 
stant  supervision  over  details,  which  can  only 
be  appreciated  by  those  who  have  had  actual 
experience  in  the  work.  That  the  field  and 
office  forces  of  this  great  company  were  able 
to  maintain  that  pace  week  after  week  indi¬ 
cates  that  the  system  pursued  is  most  exact  in 
its  operation. 

In  addition  to  the  record  made  in  the  num¬ 
ber  of  new  policies  issued,  the  Prudential  cap¬ 
tured  another  advanced  position  in  the  ranks 
of  life  insurance  by  moving  up  to  second  place 
in  volume  of  business  on  its  books.  When  at 
the  close  of  1911  the  company  was  seen  to  be 
but  eighty-four  millions  behind  the  second 
largest  American  company,  it  needed  no  gift 
of  prophecy  to  predict  that  the  year  1912  would 
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figures  for  the  total  amount  of  business  on 
their  books. 

The  industrial  business  of  the  company,  both 
in  point  of  new  issues  and  gains  in  amount  in 
force,  was  again  greater  than  that  of  any  other 
organization,  making  the  fifth  consecutive 
year  in  which  the  Prudential  has  led  the  way 
in  point  of  gains  in  business  in  force,  while  for 
four  years  it  has  led  in  production  of  new 
industrial  insurance.  During  the  past  five 
years  there  has  been  added  to  the  industrial 
business  in  force  some  $510,000,000,  which  sum 
is  greater  than  that  of  its  largest  competitor  by 
about  $133,000,000.  Such  a  record  is,  of  course, 
highly  gratifying  to  the  field  force  whose  un¬ 
remitting  efforts  have  made  it  possible. 

The  figures  entering  into  the  annual  state¬ 
ment  of  the  Prudential  grow  with  the  passing 
years  in  a  manner  which  renders  comparison 
almost  futile.  The  principal  items  here  pre¬ 
sented  indicate  the  tremendous  transactions  it 
annually  has  with  its  policyholders. 


THE  RECORD  OF  A  SINGLE 

Premium  receipts  . 

Interest  and  other  income  . 

Total  income  . 

Death  claims  paid  . 

Payments  to  living  policyholders . 

Total  payments  to  policyholders . 

Income  saved  . 

Admitted  assets  . 

Reserves  . 

Dividends  declared  or  set  aside . 

Surplus  . 

New  business  paid  for: 

Industrial  . 

Ordinary  . 

Total  . 

Insurance  in  force:  Policies. 

Industrial  .  10,381,909 

Ordinary  .  725,163 


Life  Insurance 

The  assets  of  the  company  are  now  nearly  at 
the  three  hundred  million  mark,  having  more 
than  doubled  during  the  past  five  years;  and 
in  this  respect  also  the  company  is  gaining 
rapidly  upon  three  out  of  the  five  life  insur¬ 
ance  companies  which  hold  larger  volumes  of 
assets.  Next  year  will  see  the  Prudential  in 
fifth  place,  so  far  as  assets  are  concerned,  in¬ 
stead  of  sixth  as  at  present. 

The  Prudential  in  1912  added  what  is 
equivalent  to  a  good-sized  company,  as  may  be 
seen  from  the  following  figures: 


YEAR 

$75,686,853 

12,837,456 

88,524,309 

19,830,031 

11,422,490 

31,252,521 

34,153,347 

291,516,195 

228,144,777 

32,143,909 

24,806,179 

325,702,308 

154,327,670 

480,029,978 
Amount. 
$1,350, 200.62S 
860,983,063 


GAINS  OF  1912 

Increase  in  premium  income  . 

Increase  in  interest  and  other  income... 

Increase  in  total  income  . 

Increase  in  death  claims  paid . 

Increase  in  payments  to  living  policyhold¬ 
ers  . 

Increase  in  total  payments  to  policyhold¬ 
ers  . 

Increase  in  income  saved  . 

Increase  in  assets  . 

Increase  in  reserves  . 

Increase  in  dividends  declared  and  set 

aside  . 

Increase  in  surplus  . 

Increase  in  new  business  paid  for: 

Industrial  . 

Ordinary  . 


Total  .  11,107,072  2,211,183,691 

By  reducing  the  above  figures  to  daily 
averages,  it  appears  that  on  each  of  the  three 
hundred  and  three  working  days  of  1912  (Sun¬ 
days  and  all  holidays  excluded)  the  Prudential 
received  premiums  of  $249,700,  interest  and 
other  income  $42,400,  making  total  cash  re¬ 
ceipts  daily  of  $292,100.  Its  payments  under 


$5,422,713 

1,756,810 

7,179,523 

1,359,201 

2,814,905 

4,174,106 

2,359,693 

32,691,217 

25,971,139 

2,576,582 

6,669,800 

22,071,752 

17,871,148 


Total  .  39,942,900 

Increase  in  insurance  in  force:  Policies.  Amount. 

Industrial  .  765,560  $110,457,248 

Ordinary  .  59,028  82,227,103 


Total  .  824,588  192,684,351 

This  array  of  increases  alone  far  surpasses 
the  total  figures  of  the  great  majority  of  in¬ 
dividual  life  insurance  companies  of  the  world. 
The  continuance  of  such  a  record  in  the  years 
to  come  will  be  productive  of  much  benefit  to 
the  policyholders  and  the  community  at  large. 
In  a  little  more  than  a  generation,  as  men 
count  time,  the  great  results  portrayed  above 
have  been  achieved,  and  it  is  of  interest  to 
trace  the  growth  of  the  company,  by  five-year 
intervals,  from  its  small  stature  of  thirty 
years  ago  to  its  present  vast  height,  as  shown 
herewith : 


GROWTH  IN  THIRTY  YEARS— 1882-1912 


-Insurance  in  Force- 


-Financial  Account- 


Year. 

Assets. 

Surplus. 

1882 . 

$392,269 

$165,036 

1887 . 

1,967,369 

487,078 

1892 . 

8,840,853 

2,218,850 

1897 . 

23,984,570 

5,240,118 

1902 . 

60,245,340 

9,521,405 

1907 . 

.  .  .  145,224,667 

$15,060,194 

1912 . 

291,516,195 

$24,806,179 

Income. 

$584,593 

3,013,351 

7,888,878 

15,580,765 

33,652,320 

56,825,548 

88,524,309 


Paid  to 
Policyholders. 
$157,705 
853,914 
2,539,657 
4,986,776 
9,491,459 
18,040,216 
31,252,521 


Combined 


*  Ordinary  department  established  in  1886. 
declared  or  set  aside  for  policyholders. 


Exclusive  of  $32,143,909  dividends  declared  or 


Ordinary. 

* 

$945,000 

9,531,076 

59,346,638 

251,563,574 

497,075,873 

860,983,063 

set  aside  for 


Industrial. 

$15,738,973 

81,694,088 

184,306,206 

303,770,952 

550,464,265 

840,291,172 

1,350,200,628 


Policies. 

196,007 

737,644 

1,661,585 

2,711,283 

4,907,191 

7,290,822 

11,107,072 


Amount. 

$15,738,978 

82,639,088 

193,837,282 

363,117,590 

802,027,831 

1,337,367,04: 

2,211,183,691 


see  the  Prudential  pass  to  second  place,  and 
the  results  show  that  it  did  so  by  a  good 
margin.  The  gain  in  business  in  force  made 
by  the  company  last  year  was  over  $192,600,- 
000,  the  significance  of  which  becomes  more 
apparent  when  it  is  remembered  that  but  six¬ 
teen  companies  of  the  United  States  (includ¬ 
ing  the  Prudential)  are  able  to  show  larger 


its  contracts  averaged  $65, 400  f°r  death  claims, 
$37,700  to  living  policyholders,  while  there  was 
laid  by  from  the  income  $112,700  for  future 
protection,  making  total  benefits  to  policyhold¬ 
ers  every  day  of  $215,800.  New  business  was 
issued  daily  to  the  amount  of  $1,584,200,  while 
the  accretions  to  the  business  in  force  averaged 
2721  policies  for  $635, 9°°- 


policyholders,  t  Exclusive  of  $7,243,066.87  dividends 

The  present  year  opened  with  every  pros¬ 
pect  favorable  for  the  Prudential’s  policy¬ 
holders  and  the  agents,  so  that  there  will  be  no 
diminishing  of  the  company’s  onward  progress. 
The  strength  of  Gibraltar,  which  symbolizes 
the  Prudential’s  financial  strength,  also  typifies 
the  ardor  of  the  field  men  who  so  loyally  sup¬ 
port  the  officials  at  the  home  office. 
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Chicago  Life  Underwriters  Meet 

The  annual  meeting  of  the  Chicago  Life  Under¬ 
writers  Association,  held  Friday  evening  last  at 
the  Hotel  Sherman,  might  well  have  been  called 
home-coming  night  or  former-presidents'  night, 
the  speakers  of  the  evening  including  three  for¬ 
mer  presidents  of  the  association— William  D. 
Wyman,  Danford  M.  Baker  and  L.  Brackett 
Bishop,  of  whom  two,  Messrs.  Wyman  and 
Bishop,  had  been  presidents  of  the  National 
Association,  while  J.  W.  Janney,  the  first  presi¬ 
dent  of  the  Chicago  Association,  took  an  infor¬ 
mal  part  in  the  evening,  and  several  other 
former  officials  were  heard  from.  The  home¬ 
coming  feature  lay  in  the  fact  that  Mr.  Wyman 
returned  to  this  meeting  from  his  present  home 
in  Massachusetts,  while  Mr.  Baker  came  from 
Los  Angeles,  on  the  other  side  of  the  continent. 
The  meeting  was  largely  attended,  over  a  hun¬ 
dred  being  present,  and  was  very  interesting  and 
entertaining.  The  election  of  officers  resulted  in 
the  unanimous  choice  of  the  following:  Presi¬ 
dent,  Robert  F.  Palmer,  Berkshire  Life;  vice- 
president,  Darby  A.  Day,  Mutual  Life  of  New 
York;  secretary,  Alfred  MacArthur,  National 
Life,  U.  S.  of  A.,  and  treasurer,  Hervy  S.  Dale, 
Union  Mutual. 


State  Insurance  Bill  in  Kansas 

A  bill  has  been  introduced  in  the  Kansas 
Legislature  providing  for  State  life  insurance, 
but  going  far  ahead  of  the  Wisconsin  plan,  upon 
which  many  of  the  other  similar  bills  are  based. 
It  provides  that  every  man  and  woman  of  Kan¬ 
sas,  regardless  of  health  conditions,  must  be¬ 
come  a  member  of  a  State  fraternal  beneficiary 
association,  inmates  of  charitable  and  penal  in¬ 
stitutions  alone  being  excepted.  A  flat  monthly 
assessment  of  fifty  cents  is  fixed  for  all  ages  and 
conditions  of  health,  the  death  benefit  being 
$1000.  Failure  to  contribute  to  this  assessment 
is  punishable  by  fine  and  imprisonment. 


American  Temperance  Life 

During  the  year  1912  there  was  written  by  the 
American  Temperance  Life  of  New  York  new 
insurance  to  the  amount  of  $571,925,  while  the 
amount  now  outstanding  is  $5,592,900  divided 
among  6273  certificates.  The  company  makes  a 
specialty  of  insuring  total  abstainers,  being  one 
of  the  few  organizations  making  special  induce¬ 
ments  to  that  class.  Its  premium  receipts  last 
year  amounted  to  $195,698  and  it  paid  its  policy¬ 
holders  $182,951."  The  assets  held  amount  to 
$199,012,  its  reserve  fund  is  $68,109,  while  the 
surplus  is  $71,053.  Officers  of  the  association 
are:  Frank  Delano,  president;  Geo.  W.  God- 
ward,  treasurer,  and  Stacey  Wilson,  secretary. 


Makes  Payment  Under  Protest 

MADISON,  Wis.,  March  3.— Payment  of  $505,- 
643  in  State  taxes  was  made  by  the  Northwestern 
Mutual  Life  of  Milwaukee  to  the  State  treasury 
Saturday,  the  check  covering  its  taxes  for  1912. 
The  tax  was  paid  under  protest  to  the  Commis¬ 
sioner  of  Insurance  of  Wisconsin  and  to  the 
State  Treasurer,  as  was  that  for  1911.  The  pro¬ 
test  is  based  on  the  claim  that  the  law  is  un¬ 
constitutional  and  discriminatory  and  that  the 
business  of  insurance  is  inter-State  commerce. 
The  Commissioner  refused  to  recognize  these 
objections  and  the  company  was  notified  that  if 
the  tax  were  not  paid  promptly  the  license  of 
the  company  would  be  refused  and  canceled  and 
the  company  directed  to  cease  transacting  busi¬ 
ness  in  Wisconsin.  A  bill  is  pending  in  the 
legislature  for  a  refund  of  the  tax  paid  for  1911 
as  a  preliminary  to  an  action  to  be  brought  for 
the  recovery  of  the  tax  upon  its  disallowance. 


COSMOPOLITAN  LIFE  TO 
BE  SOLD 


Final  Decree  from  Court  also  Author¬ 
izes  Payment  of  $45,140 


JOEL  F.  ARMISTEAD  RECEIVES  $25,000 


Plans  Reorganization  of  Company  following 
Public  Sale — Not  to  Accept  Less  than 
$200,000 

Plans  are  under  way  for  the  reorganization  of 
the  Cosmopolitan  Life  of  Atlanta  following  a 
public  sale  of  the  company  which  has  been 
ordered  to  be  held  Monday.  This  action  came 
in  the  final  decree  of  Judge  George  L.  Bell  of  the 
Fulton  County  Superior  Court  at  Atlanta  in 
authorizing  the  payment  of  $45,140  to  Joel  F. 
Armistead,  superintendent  of  agencies,  and 
others.  By  terms  of  the  settlement  the  assets 
of  the  Cosmopolitan,  which  are  now  in  the  hands 
of  the  State,  not  less  than  $200,000  shall  be 
taken  by  the  authorities  for  the  company  at  the 
sale. 

Those  who  received  a  portion  of  the  settlement 
and  the  amounts  are  as  follows:  Mr.  Armistead, 
$25,000;  James  L.  Anderson,  L.  B.  Rosser  and  C. 
T.  and  L.  C.  Hopkins,  attorneys  for  the  com¬ 
pany,  $3000;  Little  &  Powell,  Watkins  &  Latimer 
and  M.  E.  Goldstein,  attorneys  for  the  Sudderth 
litigants,  $11,000;  H.  H.  Dean,  Fermor  Barrett 
and  Burton  Smith,  representing  certain  inves¬ 
tors,  $4000,  and  Dan  G.  Sudderth,  former  sales¬ 
man  for  the  company,  who  filed  the  first  suit 
$2140. 

The  plans  as  worked  out  by  Judge  Arthur  G. 
Powell  of  Little  &  Powell,  attorneys,  will  prob¬ 
ably  be  carried  out  in  the  reorganization  of  the 
company’s  affairs.  It  is  the  intention  at  pres¬ 
ent  to  use  the  old  name  of  the  Cosmopolitan  for 
a  time,  but  those  behind  the  new  company  will 
change  it  later  on.  While  the  decision  of  Judge 
Bell  did  not  meet  with  the  unanimous  approval 
of  all  interested,  there  is  a  general  satisfaction 
over  the  fact  that  the  expensive  legal  proceed¬ 
ings  have  been  brought  to  an  end.  Provisions 
for  the  payment  of  salaries  of  the  former  offi¬ 
cials  were  made  some  time  ago,  and  the  order 
as  signed  by  Judge  Bell  practically  covers  all 
liabilities  of  the  company.  The  $25,000  awarded 
Armistead  includes  attorney's  fees,  and  the 
amount  given  the  attorneys  for  the  company  is 
in  addition  to  $5000  paid  them  by  contract.  The 
court  costs  involved  were  only  about  $200. 


Dividend  Comparisons  Must  Be  Complete 

The  New  York  Insurance  Department  has  sent 
a  letter  to  each  life  company  operating  in  that 
State,  giving  instructions  relating  to  compari¬ 
sons  of  dividends,  in  which  it  holds  that  they 
must  be  complete.  The  letter  is  as  follows: 

Owing  to  the  many  inquiries  relating  to  com¬ 
parisons  of  dividends,  which  have  been  made  of 
late  by  life  insurance  agents  and  others,  it  is 
thought  best  to  advise  you  that  this  Depart¬ 
ment  holds  that  any  comparison  which  purports 
to  give  the  net  cost  or  other  benefits  to  be  had 
in  the  future,  such  comparison  being  between 
two  or  more  companies  transacting  business  in 
this  State,  must  be  complete.  If  such  compari¬ 
son  is  incomplete  it  is  misleading  within  the 
terms  of  Section  60  of  the  insurance  law  of  this 
State,  and  is  therefore  prohibited.  A  compari¬ 
son  to  be  complete  must  give  all  of  the  bene¬ 


fits,  non-forfeiture  or  otherwise,  the  reserve 
basis  a,nd,  in  the  case  of  non-participating 
companies,  proper  value  should  be  given  to  the 
saving  of  excess  premium  in  the  early  years, 
if  any.  The  Department  trusts  that  the  various 
companies  and  the  agents  will  comply  with  the 
spirit  and  letter  of  this  ruling;  kindly  acknowl¬ 
edge  receipt. 


Twin  City  Life  of  Minneapolis 

A  license  has  been  granted  to  the  Twin  City 
Life  of  Minneapolis,  which  has  been  in  process 
of  organization  for  some  time.  It  has  a  capital 
of  $100,000  and  a  surplus  of  $49,673  and  assets  of 
$160,087.  The  company  is  an  old-line,  legal-re¬ 
serve  organization,  and  will  write  strictly  non- 
participating  policies.  The  officers  are  J.  H. 
Smith,  president:  S.  H.  Franklin,  first  vice- 
president;  George  W.  Walker,  second  vice- 
president,  and  Wayne  Franklin,  secretary  and 
treasurer. 


Propose  Merger  of  Michigan  Companies 

Negotiations  are  under  way  between  the  Pre¬ 
ferred  Life  of  Grand  Rapids  and  the  Ideal  Re¬ 
serve  Life  of  Detroit  whereby  it  is  planned  for 
the  latter  company  to  be  taken  over  by  the  for¬ 
mer,  and  it  is  probable  that  the  deal  will  be 
closed  shortly.  The  Preferred  will  rewrite  the 
business  of  the  Ideal,  which  amounts  to  $2,000,- 
000.  The  Preferred  has  about  $4,000,000  of  busi¬ 
ness,  making  a  total  for  the  proposed  merger  of 
$6,500,000.  A  branch  will  be  maintained  in  De¬ 
troit,  and  the  home  office  will  remain  at  Grand 
Rapids. 


Northern  Life  of  Seattle 

The  annual  meeting  of  the  Northern  Life  of 
Seattle,  Wash.,  recently  resulted  in  the  election 
of  the  following  officers:  H.  C.  Henry,  presi¬ 
dent;  E.  W.  Andrews,  first  vice-president;  T.  M. 
Morgan,  second  vice-president  and  actuary;  Ar¬ 
thur  P.  Johnson,  secretary,  and  D.  B.  Morgan, 
general  manager.  The  company  experienced  a 
prosperous  year  during  1912,  $141,000  being 

added  to  the  assets,  $117,000  to  the  reserves,  and 
an  increase  of  $28,500  was  made  in  the  net 
surplus. 


Federal  Life  Elects  Officers 

At  the  annual  meeting  of  the  Federal  Life  of 
Chicago  all  of  the  directors  were  re-elected  by 
unanimous  vote.  President  Isaac  Miller  Hamil¬ 
ton  was-  re-elected  president  for  the  fourteenth 
time.  The  other  officers  were  re-elected  except 
that  O.  N.  Merley  was  promoted  from  assistant 
treasurer  to  treasurer. 

Mr.  Merley  has  been  with  the  Federal  Life 
about  ten  years. 


Reserve  Loan  Life 

The  Reserve  Loan  Life  of  Indianapolis  made 
an  excellent  record  during  the  year  just  closed, 
having  received  in  premiums  $758,555.  Payments 
of  death  claims,  endowments,  cash  surrenders 
and  dividends  amounted  to  $285,243.  Invest¬ 
ments  for  the  year  in  mortgages  and  loans  to 
policyholders  were  $512,822,  making  a  total  in¬ 
vestment  of  $2,569,645. 


Old  Colony  Life  Elects  Officers 

At  the  annual  meeting  of  the  Old  Colony  Life 
of  Chicago,  held  recently,  H.  G.  Austin  was  re¬ 
elected  president;  Silvester  Schiele  and  Harold 
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SDyrenforth,  vice-presidents.  Arthur  B.  Irwin 
was  elected  treasurer,  and  Joseph  McGauley  was 
elected  secretary  to  succeed  T.  C.  Fetrow,  re¬ 
signed.  Two  new  directors  were  elected  to  fill 
vacancies  on  the  board. 

- - - 

William  F.  Morrill  Dies 

William  Frothingham  Morrill,  aged  eighty- 
five  years,  the  oldest  agent  in  the  service  of  the 
New  York  Life  of  New  York,  died  last  week  at 
his  home  in  Somerville,  Mass.,  as  the  result  of 
the  infirmities  of  old  age.  His  first  contract 
was  signed  in  April,  1864,  and  he  had  been  with 
that  company  continuously  since  that  time. 


Standard  Life  Elects  Officers 

At  the  annual  meeting  of  the  Standard  Life  of 
Pittsburg  officers  were  elected  as  follows:  J. 
Warren  Lytle,  president;  W.  Wallace  Miller, 
Hon.  Hyatt  M.  Crebbs,  vice-presidents;  Frank 
A.  Wesley,  vice-president  and  director  of  agents, 
John  C.  Hill,  treasurer,  and  Elgin  A.  Hill,  sec¬ 
retary. 


American  Mutual  Life  of  Carrollton 

The  American  Mutual  Life  of  Carrollton,  Ky., 
has  been  granted  a  license  and  will  begin  busi¬ 
ness  at  once.  It  has  a  paid-up  capital  of  $100,- 
000.  James  F.  Jett  is  president,  and  James 
Gayle  is  secretary. 
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Great  Northern  Life,  Wisconsin 

The  Great  Northern  Life  Insurance  Company 
f  Wausau,  Wis.,  under  the  management  of 
Vm.  A.  Fricke,  is  moving  steadily  forward  each 
ear.  The  management  is  not  working  to  build 
large  company  in  a  short  space  of  time,  but 
s  endeavoring  to  lay  a  firm  foundation.  The 
tatement  for  the  year  1912  shows  that  the  com- 
,any  received  in  premiums  $103,388,  paid  its 
lolicyholders  $23,914,  and  saved  from  the  in¬ 
line  $78,208.  Its  assets  now  amount  to  $382,- 
,52,  while  the  surplus  on  policyholders'  account 
s  $264,046.  The  company  has  in  force  $3,272, 
150,  having  made  a  gain  of  over  one  million  dol- 
ars  during  the  year. 


Southern  States  Mutual,  West  Va. 

The  seven  annual  statements,  which  the 
Southern  States  Mutual  of  Wheeling,  W.  Va., 
has  issued,  all  indicate  degrees  of  prudent 
progress,  which  speak  well  for  the  safety  ot  the 
policyholders.  At  the  close  of  its  seventh  year, 
this  company  is  able  to  show  gross  assets  ot 
$696,005  and  a  surplus  on  policyholders’  account 
of  $317,486.  Last  year  the  assets  increased  by 
over  $100,000,  being  the  largest  gain  yet  made. 
Policyholders  paid  the  company  in  premiums  last 
year  $180,851,  the  payments  to  them  were  $40,- 
805  and  the  excess  of  income  over  disburse¬ 
ments  was  $106,622.  The  company  now  has  in¬ 
surance  on  its  books  amounting  to  $b,iiy,diy, 
the  gain  last  year  being  approximately  half  a 
million.  Harrison  B.  Smith  is  president  and 
John  C.  Riheldaffer  secretary  and  agency  direc¬ 
tor. 


New  York  Life 

The  New  York  Life  of  New  York  during  Jan¬ 
uary  paid  to  living  policyholders  and  benefi¬ 
ciaries  in  death  claims,  cash  values,  dividends 
and  annuities  $5,370,308.  Of  this  amount  $3,397,- 
073  was  paid  to  5465  living  policyholders,  and 
$1,973,234  was  paid  to  the  beneficiaries  of  614 
people  who  died,  the  living  thus  receiving  $1,423,- 
838  more  than  the  beneficiaries  of  the  dead. 
During  that  time  more  than  11,000  applications 
for  new  insurance  were  received  and  over  103,000 
renewal  premiums  were  paid. 
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OKLAHOMA  COMMISSIONER 
IMPEACHED 


P.  A.  Ballard  Indicted  by  Grand  Jury 
Charged  with  Accepting  Bribe 


STATE  LEGISLATURE  TAKES  ACTION 


Charged  with  Having  Received  $200  to  Waive 
Formalities  in  Issuing  License 

Commissioner  P.  A.  Ballard  of  the  Oklahoma 
Insurance  Department  has  been  impeached  by 
the  Oklahoma  House  of  Representatives  and 
has  been  indicted  by  the  grand  jury  at  Okla¬ 
homa  City  on  a  charge  of  accepting  a  bribe. 

A  charge  has  been  made  that  Commissioner  Bal¬ 
lard  for  a  consideration  of  $200  waived  the  usual 
legal  formalities  in  issuing  a  license  to  an  Ok¬ 
lahoma  life  insurance  company  to  operate  in 
that  State.  The  accused  official  has  been  re¬ 
leased  on  a  bond  of  $1000. 

The  committee  on  the  impeachment  and  re¬ 
moval  of  Commissioner  Ballard  reported  to  the 
House  as  follows: 

First — We  find  that  Perry  A.  Ballard  while 
State  Insurance  Commissioner  of  the  State  of 
Oklahoma,  and  while  in  said  office,  was  guilty 
of  corruption  in  office  and  wilful  neglect  of 
duty,  in  that  he  fraudulently  and  corruptly  did 
on  or  about  the  first  day  of  July,  1911,  cor¬ 
ruptly  accept  the  sum  of  Two  Hundred  Dollars 
in  lawful  money  of  the  United  States  from  one 
Thomas  Wood,  who  was  then  and  there  an 
agency  superintendent  of,  and  for,  the  Home 
Life  Insurance  Company  of  Oklahoma  City,  in 
consideration  of,  and  for,  the  issue  of  a  license 
to  said  Home  Life  Insurance  Company  to  carry 
on  the  business  of  life  insurance  in  the  State 
of  Oklahoma. 

Second— We  find  that  said  Perry  A.  Ballard, 
while  in  his  said  office,  was  guilty  of  an  offense 
involving  moral  turpitude,  in  that  during  the 
year  1912  he  brought  into  said  office  a  young 
woman  employee  with  whom  he  had  on  pre¬ 
vious  occasions  maintained  improper  relations, 
and  with  whom  he  continued  to  maintain  such 
relations  during  the  time  of  her  employment  in 
his  office. 

Third— We  further  find  that  the  said  Perry  A. 
Ballard  -while  in  office,  was  guilty  of  corruption 
and  wilful  neglect  of  duty,  in  that  during  the 
year  of  1911  he  entered  into  a  business  arrange¬ 
ment  with  a  certain  young  woman  who  was  then 
and  there  engaged  in  carrying  on  a  small  print¬ 
ing  business,  whereby  the  said  Perry  A.  Bal¬ 
lard  corruptly  secured  from  the  State  of  Okla¬ 
homa  large  sums  of  money  for  pretended  print¬ 
ing  claims;  that  the  said  Perry  A.  Ballard  was 
unlawfully  interested  in  said  printing  plant,  and 
thereby  profited  by  the  said  business  arrange¬ 
ment. 


Public  Savings  Insurance  Company 

From  the  third  annual  statement  of  the  Pub¬ 
lic  Savings  Insurance  Company  of  Indianapolis 
it  appears  that  good  progress  was  made  during 
1912.  The  company  increased  its  premium  re¬ 
ceipts  by  $53,308,  its  assets  by  $136,277,  and  its 
insurance  in  force  by  $1,684,200.  The  total  pre¬ 
miums  received  amounted  to  $180,394,  while  the 
insurance  outstanding  is  $8,091,859.  Both  indus¬ 
trial  and  ordinary  business  is  written  and  the 
company  is  becoming  firmly  established  in  its 
home  State.  President  H.  Thomas  Head  is 
pushing  the  interests  of  the  company  along 
sound  lines. 


Life  Notes 

_ _ xhe  New  England  Mutual  Life  of  Boston  lias 

been  admitted  to  Iowa,  with  Clarence  M.  Anderson 
as  general  agent,  with  headquarters  at  Des  Moines. 
—The  Great  West  Life  Assurance  of  Winnipeg  made 
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an  exceptional  gain  during  the  first  two  months  of 
1913,  and  every  indication  points  to  another  pro¬ 
gressive  year. 

_ F.  B.  Reins  of  Atlanta,  Ga.,  formerly  assistant 

general  agent  of  the  Cosmopolitan  Life  of  that  city, 
has  been  made  supervisor  of  agencies  of  the  American 
National  of  Galveston,  Tex. 

_ R  J.  Powell  has  been  elected  president  and  man¬ 
ager  of  the  Indemnity  Life  and  Accident  of  Min¬ 
neapolis  to  succeed  P.  D.  Boutell,  who  has  been 
unable  to  devote  much  of  his  time  to  the  company.  A 
new  board  of  directors  has  been  elected. 

. — During  January  and  February  the  Merchants  Life 
of  Burlington,  la.,  made  an  increase  of  forty  per  cent 
over  the  corresponding  period  last  year.  The  assets 
are  now  in  excess  of  $1,000,000,  and  the  death  rate 
during  1912  was  forty  per  cent  of  the  expectancy. 

_ The  Germania  Life  of  New  York  announces  the 

appointment  of  Howard  B.  Salot  as  manager  for  the 
Detroit  agency.  Mr.  Salot  was  for  several  years  con¬ 
nected  with  the  Penn  Mutual  Life  of  Philadelphia  in 
that  city.  The  retiring  city  manager,  Otto  IT.  Rusch, 
continues  with  the  company  as  cashier  at  the  agency, 
and  Ignatz  Pick  as  supervisor  of  agents. 

— Mrs.  Charles  Warren  1'ickell  died  on  February  25 
at  Los  Angeles,  Cal.  She  was  the  wife  of  Charles 
Warren  Pickell,  manager  of  the  Massachusetts  Mutual 
Life  at  Detroit,  and  had  been  a  sufferer  for  many 
years.  She  had  traveled  much  in  search  of  health, 
and  Mr.  Pickell  only  recently  took  up  his  residence 
in  Los  Angeles,  although  still  maintaining  his  business 
connections  in  Detroit.  She  had  a  large  circle  of 
friends  and  was  greatly  esteemed. 
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Western  and  Southern  Life  Convention 

The  annual  convention  of  superintendents  of 
the  Western  and  Southern  Life  of  Cincinnati 
was  held  on  Friday  and  Saturday  of  last  week 
at  the  Hotel  Havlin  in  that  city.  A  large  num¬ 
ber  were  present  and  the  meeting  was  one  of 
the  most  successful  in  the  history  of  the  com¬ 
pany.  The  address  of  welcome  was  delivered 
by  the  Hon.  Thomas  J.  Cogan,  a  director.  He 
was  followed  by  the  address  of  President  W.  J. 
Williams  on  “Our  Company  and  District  Rec¬ 
ords — Retrospective  and  Prospective.”  Other 
talks  were  made  at  the  opening  session  by  H. 
W.  Wannenwetsch,  the  secretary,  and  J.  Will¬ 
iam  Johnson,  the  general  counsel.  The  after¬ 
noon  session  was  devoted  to  discussions  on  wel¬ 
fare  work,  which  was  entered  into  by  the  of¬ 
ficers  and  superintendents,  and  that  evening 
they  were  the  guests  of  the  company  at  a  the¬ 
ater.  Saturday’s  session  was  taken  up  by  a 
continuation  of  the  proceedings  of  the  previous 
afternoon,  and  the  closing  address  was  made 
by  Supervisor  Lewis  Stentz.  This  was  followed 
by  the  annual  banquet. 


Equitable  Life  of  District  of  Columbia 

The  Equitable  Life  of  the  District  of  Colum¬ 
bia  has  made  the  following  promotions  and 
changes  since  the  first  of  the  year:  J.  M.  Doyle, 
from  the  agency  ranks  to  assistant  superin¬ 
tendent  at  Wilmington,  Del.;  assistant  super¬ 
intendent  John  Winchcoll,  transferred  from 
Moundsville,  W.  Va.,  to  Wheeling,  W.  Va.  A 
new  district  has  been  established  in  Delaware, 
known  as  the  Peninsular  division,  with  head¬ 
quarters  at  Harrington.  Wm.  S.  Marshall  is  in 
charge.  His  territory  embraces  the  towns  of 
Wyoming,  Smyrna,  Laurel,  Seaford,  Harrington, 
Milford,  Milton,  Lewes,  Georgetown  and  Dover. 


Fire  Insurance 

GETTING  THE  JUMP  ON 
LAPSES 


Veteran  Viewing  Subject  Gives  Three 
Essential  Facts 


HEAVY  LOSS  RATIO  DEMORALIZING 


Advises  Building  Up  of  Debit  that  is  ‘•Lapse- 
Proof” — Declares  this  is  Possible 
There  is  no  more  disheartening  feature  in  the 
industrial  canvass  than  that  of  a  heavy  lapse 
ratio.  It  means  the  undermining  of  the  struc¬ 
ture  that  the  agent  has  been  building  up.  It 
demoralizes  the  agent,  and  it  brings  him  under 
the  criticism  of  his  superior  officers.  It  is  a 
hard  and  fixed  rule  with  the  latter,  and  justly, 
too,  that  no  matter  how  energetic  and  resource¬ 
ful  the  agent  is,  his  record  is  not  to  be  consid¬ 
ered  first  class  until  he  has  almost  entirely 
eliminated  any  heavy  lapse  that  may  stand 
against  him.  To  entirely  do  away  with  lapses 
is  impossible.  There  will  always  be  unforeseen 
and  unavoidable  causes  which  will  make  neces¬ 
sary  the  relinquishing  of  some  policies,  and 
others  will  be  dropped  simply  because  of  the 
carelessness  and  the  lack  of  any  feeling  of  re¬ 
sponsibility  on  the  part  of  the  owners.  It  is 
among  the  latter  class  that  the  agent  can  save 
the  most  business.  He  sees  them  each  week  on 
his  regular  rounds,  and  an  encouraging  word  or 
a  bit  of  wholesome  advice  is  within  his  province, 
and  is  not  officious  on  his  part.  In  nine  cases 
out  of  ten  he  is  the  man  who  wrote  the  business, 
and  so  the  wavering  policyholder  will  feel  that 
it  is  only  natural  that  he  should  take  a  sincere 
interest. 

It  is  the  usual  rule  when  a  man  is  hard  pressed 
that  he  uses  the  axe,  figuratively  speaking,  on 
those  expenses  which  are  most  easily  cut  down. 
He  must  eat,  he  must  have  clothing  and  shelter 

but  it  is  so  easy  to  drop  his  life  insurance 
policy,  and  thus  to  be  rid  of  that  channel  of 
expense.  The  agent  without  a  strong  person¬ 
ality  and  a  strong  sense  of  the  real  duties  of 
his  job  will  allow  him  to  lapse  with  very  little 
protest.  Doubtless  his  excuse  would  be:  "Well, 
it’s  his  policy  and  his  business.  I  can’t  interfere 
in  his  own  private  affairs.”  But  the  ambitious 
and  far-seeing  agent  feels  that  he  has  put  the 
business  on  the  books  to  stay,  and  he  is  going 
to  put  forward  every  legitimate  effort  to  make 
it  stay.  He  will  point  out  to  the  delinquent 
policyholder  the  seriousness  of  the  step  he  is 
contemplating.  He  will  emphasize  to  him  the 
fact  that  his  present  financial  stringency  is  the 
best  possible  proof  of  the  uncertainty  of  his 
earning  power,  and  of  the  consequent  need  of 
something  definite  for  his  dependents  to  look 
forward  to,  or  for  him  to  count  upon  having  in 
his  old  age.  He  will  urge  him  to  keep  up  his 
payments,  assuring  him  that  the  sacrifice  will 
be  well  worth  the  final  result.  He  will  drop  a 
hint  that  if  he  lets  the  policy  lapse  it  would 
become  so  burdened  with  back  payments  and  in¬ 
terest  that  it  would  be  almost  hopeless  to  revive 
it.  True,  the  policyholder  might  later  apply  for 
another  policy,  but  the  rate  would  be  at  the 
advanced  age,  if  the  policy  were  issued  at  all, 
and  of  course  there  is  always  the  contingency 
that  the  applicant  might  not  be  insurable  at  that 
future  time. 

The  wise  agent  will  endeavor  to  build  up  a, 
debit  that  is  practically  “lapse-proof.”  In  that 
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way  he  will  forestall  subsequent  trouble.  This 
is  perfectly  possible  to  do,  and  with  successful 
agents  it  is  an  old  story.  The  secret  consists  of 
three  parts: 

First — The  careful  selection  of  risks. 

Second — A  well-kept  account  showing  good  ad¬ 
vance  payments. 

Third— A  systematic  collection  of  the  debit. 

By  the  first  step,  the  shiftless,  floating,  irre¬ 
sponsible  element  can  be  eliminated  to  a  large 
extent.  Such  business  is  undesirable.  People 
of  that  sort  are  easily  talked  into  anything. 
They  are  carried  away  with  glowing  arguments, 
but  they  lose  their  enthusiasm  when  they  find 
they  are  confronted  with  the  necessity  of  a 
regular  weekly  payment.  If  such  business  is  put 
on  the  books  it  soon  goes  into  the  arrears 
column  and  is  due  for  constant  trouble. 

The  second  step  calls  for  diplomatic  handling, 
but  the  efforts  of  the  agent  along  that  line  will 
be  well  repaid.  It  is  hardly  ever  the  case  that  a 
record  with  heavy  advance  payments  shows  also 
a  considerable  lapse  ratio.  The  collecting  of  a 
few  payments  in  advance  encourages  thrift  and 
teaches  the  policyholder  the  great  importance 
of  his  policy.  It  gives  him  a  comfortable  and 
satisfied  feeling,  for  certainly  it  adds  to  his 
peace  of  mind. 

The  third  step  is  equally  important.  The  wise 
agent  will  call  at  each  home  as  soon  after  the 
pay  envelope  has  been  received  as  he  possibly 
can.  He  will  call  at  the  same  time  each  week, 
as  regular  as  clockwork.  His  promptness  will 
impress  the  policyholder  with  his  business-like 
qualities  and  in  that  measure  will  inspire  con¬ 
fidence  and  respect,  but  it  will  go  further  than 
that.  It  will  keep  uppermost  in  his  mind  the 
fact  that  he  is  responsible  for  that  payment 
each  week  and  that  he  must  have  the  money 
ready  and  waiting  for  the  agent. 

To  sum  up  the  whole  situation  in  modern  ver¬ 
nacular:  "Get  the  jump  on  lapses  and  knock 
them  out  before  they  do  you  any  damage!” 


Colonial  President  Receives  Appointment 

Ernest  J.  Heppenheimer,  president  of  the 
Colonial  Life  of  Jersey  City,  has  been  ap¬ 
pointed  by  Governor  Wilson  as  a  member  of  the 
New  Jersey  Court  of  Errors  and  Appeals  to  suc¬ 
ceed  Judge  John  J.  Treacy,  also  of  Jersey  City, 
who  recently  resigned.  Judge  Heppenheimer 
has  for  years  been  a  prominent  attorney  of  that 
State. 


Industrial  Notes 

—Banquets  were  given  recently  to  the  agency  staffs 
of  the  Prudential  of  Newark  at  Salt  Lake  City  and 
Covington,  Ky. 

— G.  H.  Jenks  has  been  appointed  assistant  man¬ 
ager  of  the  Colonial  Life  of  Jersey  City,  at  Orange, 
N.  J.,  and  Alex.  Steiner  has  been  appointed  to  a 
similar  position  at  Braddock,  Pa. 

— E.  L.  Owen,  of  the  Joplin,  Mo.,  district  of  the 
Prudential  of  Newark,  has  been  promoted  to  assist¬ 
ant  manager.  R.  C.  Sims  of  New  Albany,  Ind.,  has 
been  made  assistant  at  Indianapolis  No.  2  district. 

— A  union  has  been  formed  in  Boston  of  industrial 
insurance  men.  It  is  known  as  “Local  Assembly  1510, 
Knights  of  Labor,  Insurance  Writers  of  America.”  It 
is  announced  that  the  union  is  not  formed  with  the 
idea  of  antagonizing  the  employers. 


Made  Metropolitan  Agents.— The  William 
H.  Kenzel  agency  has  been  appointed  metro¬ 
politan  agents  for  the  Commerce  Fire  of 
Albany,  effective  at  once. 
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FIRE  INSURANCE 


NEW  YORK  SURVEYS 

Veto  Power  the  Real  Danger. — If  there  is 

anything  in  the  methods  and  practice  of  fire 
insurance  hereafter  which  is  not  under  the 
regulation,  direction  and  supervision  of  the 
Insurance  Department  of  this  State  it  belongs 
to  the  hidden  mysteries.  The  veto  power  is  i 
the  real  danger,  and  it  is  pretty  well  under¬ 
stood  the  companies  are  aware  of  it.  Their 
faith  in  the  fairness  and  conservatism  of 
Superintendent  Emmet  is  unbounded,  but  their 
fear  is  that  at  sometime  he  may  be  misled  by 
demagogues.  The  president  of  a  city  company 
suggested  that  it  was  strange  that  one  year  ago 
the  brokers’  license  bill  was  resisted  in  the 
courts  and  upset  in  one  round  upon  the  suit  of 
an  obscure  broker;  whereas,  now  that  the  free¬ 
dom  and  charter  rights  of  great  companies 
were  threatened,  not  a  voice  was  raised  in 
favor  of  a  trial  whether  an  infringement  of 
their  rights  was  not  worth  fighting  for — not 
only  here  but  all  over  the  Union. 

Mr.  Richards’  Talk. — The  classification  lec¬ 
ture  by  Manager  Richards  of  the  North  British 
and  Mercantile  was  well  attended,  happily  de¬ 
livered  and  convincing.  Whether  anything  can 
be  said  on  the  other  side  or  not  is  as  yet  un¬ 
known.  Certainly  there  is  no  sign  of  a  rival 
champion.  The  secret  appears  to  be  that  the 
companies  are  not  in  favor  of  compulsory  classi- 
fication  (which  was  discovered  long  ago),  and, 
as  has  been  admitted  by  several  of  them,  they 
are  ready  to  disclose  unprofitable  classes,  but 
unwilling  to  let  the  light  upon  the  profitable 
classes.  The  latter  information  is  considered 
too  precious  to  be  exposed. 

Arson  Author  in  Deep  Water.— The  author 
of  the  sensational  arson  articles  in  Collier’s  is 
getting  into  deep  water.  He  has  taken  to  de¬ 
ductions  from  statistics,  weatherwise  and 
otherwise,  and  from  trade  circulars,  with  the 
most  astonishing  conclusions.  He  has  also 
dipped  into  prophecy,  largely  based  on  the 
motives  of  trade  but  in  defiance  of  the  experi¬ 
ence  of  fire  offices.  Lately  he  has  taken  a 
cue  from  the  Fire  Commissioner,  and  placed 
blame  for  losses  upon  the  lax  practices  of 
companies,  and  from  that  has  launched  out  in 
double-faced  type  in  denunciation  of  agents  and 
brokers.  He  is  making  his  facts  do  double 
duty  all  around,  but  the  sensation  is  hardly 
equal  to  the  famous  “Arson  Exhibit”  of  the 
Fire  Commissioner,  and  if  it  were  worth  the 
trouble  it  might  be  punctured  as  easily  as  the 
Commissioner’s  story. 

George  C.  Grutz  Gets  Long  Sentence.— 

George  C.  Grutz,  a  broker  and  adjuster,  was 
sentenced  Friday  to  not  less  than  twelve  vears 
and  not  more  than  twenty-two  years  and  six 
months  in  Sing  Sing  prison  on  a  charge  of 
arson.  He  was  convicted  on  Tuesday  of  last 
week  by  Justice  Goff.  He  is  alleged  to  have 
been  implicated  in  a  fire  started  by  the  now 
famous  firebug  “Izzy  the  Painter.”  The  sen¬ 
tence  of  Robert  J.  Rubin,  an  adjuster,  who  was 
convicted  on  a  charge  of  arson  in  the  second 
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degree,  was  postponed,  and  it  is  intimated  by 
Deputy  Assistant  District  Attorney  Royal  H. 
Wheeler  that  he  will  make  a  complete  confes¬ 
sion.  Rubin  has  been  remanded  to  the  Tombs 
indefinitely  because  of  this  fact.  Benjamin 
Goldstein,  an  adjuster  of  1537  Fulton  street 
the  Bronx,  has  been  arrested  on  a  charge  of 
arson,  and  is  held  in  $5000  bail.  This  is  an¬ 
other  arrest  as  the  result  of  the  confession  of 
“Izzy  the  Painter.” 

Patrol  Returns  Completed— The  annual 
returns  of  the  patrol  receipts  are  now  com¬ 
pleted,  and  the  chance  for  comparisons  in  gams 
and  losses  on  the  corresponding  six  and  twelve 
months’  terms  last  year  are  within  reach.  The 
leaders  hold  their  own  with  remarkable  steadi¬ 
ness,  but  it  is  no  less  singular  that  forty-nine 
companies  have  fallen  off  from  the  previous 
year,  and,  besides,  have  fallen  into  lower  rank  in 
"comparison  with  others.  The  plain  inference 
is  that  the  struggle  for  city  business  is  as  fierce 
and  rampant  as  ever. 

H.  E.  Wilson  Gives  Dinner.— The  members 
of  the  office  and  field  force  of  the  Northern 
Assurance  of  London  were  tendered  a  dinner 
at  the  Hotel  Manhattan  by  General  Manager 
H.  E.  Wilson  Saturday  night.  The  room  and 
table  decorations  represented  the  British  and 
American  colors.  Those  present  were :  H.  E. 
Wilson,  general  manager;  George  W.  Babb, 
Sumner  Rhoades,  A.  G.  Martin,  E.  R.  Buhler, 

C.  W.  Cooper,  H.  T.  Wilson,  Harold  Howe, 

C  A  Baldwin,  George  Schmersal,  E.  A.  Clark, 

C.  W.  Kessler,  E.  S.  Hitch,  E.  W.  Nourse, 

F.  C.  Calkins,  J.  V.  Lane,  George  Tallman, 
T.  A.  Ralston. 

Chief  Guerin  Speaks. — William  Guerin, 
deputy  chief  of  the  New  York  fire  department, 
spoke  before  the  Barebones  Alumni  of  the 
Insurance  Society  of  New  York  at  the  Library 
on  Tuesday  afternoon.  Chief  Guerin,  who  is 
in  charge  of  the  Bureau  of  Fire  Prevention, 
took  as  his  subject  “Fire!  The  Fireman  and 
Fire  Prevention.”  The  talk  was  extremely 
interesting  and  was  largely  attended. 

CHICAGO  AND  THE  WEST 

Edward  Bliven  Appointed.— Edward  Bliyen 
has  been  appointed  underwriting  manager  of 
the  Columbian  National  Fire  of  Detroit,  Mich., 
which  is  just  beginning  business.  C.  R.  Barber 
has  been  appointed  special  agent  and  John  D. 
Cory  &  Co.  have  been  appointed  Cook  county 
managers. 

Auto  Agents  Make  Plans. — The  Chicago 
agents  writing  automobile  insurance  and  rep¬ 
resenting  the  stock  fire  companies  and  Lloyds 
of  London  have  for  several  years  had  a 
strong  local  board  in  Chicago  covering  the 
county  of  Cook.  Since  the  board  was  organ¬ 
ized,  however,  a  number  of  new  companies 
have  come  into  the  field,  and  it  was  deemed 
advisable  to  get  all  these  agents  together  on  a 
satisfactory  working  basis  before  the  opening 
of  the  automobile  season.  Under  the  present 
plan,  which  has  already  been  agreed  to  by  prac¬ 
tically  all  of  the  agents  interested,  the  stock 
companies,  both  conference  and  non-con fei- 


ence,  Lloyds  of  London,  and  the  liability  com¬ 
panies,  both  conference  and  non-conference, 
have  agreed  upon  a  plan  which  ought  to  be 
entirely  satisfactory  to  all  parties  concerned. 
The  most  serious  difficulty  confronting  the 
Chicago  agents  during  the  past  few  months  has 
been  caused  by  the  fact  that  the  conference  fire 
and  theft  companies  are,  upon  application, 
putting  out  special  rates  on  commercial  trucks. 

In  several  cases  where  conference  agents  have 
applied  for  these  special  rates  they  have  been 
unable  to  secure  any  results,  except  after  con¬ 
siderable  delay,  and  after  it  was  too  late  to 
secure  the  business,  non-conference  companies 
and  Lloyds  coming  in  in  the  meantime  and 
accepting  the  lines.  This  is  a  condition  which 
the  Chicago  agents  wished  to  avert  in  the 
future,  and  they  have  all  agreed  upon  securing 
special  rates  from  A.  T.  Graham,  the  founder 
and  secretary  of  the  Chicago  Automobile  Un¬ 
derwriters  Association. 

W.  L.  Steele  Takes  Vacation. — W.  L. 

Steele,  Western  manager  of  the  Niagara  Fire 
of  New  York,  is  spending  a  month  on  his  grape¬ 
fruit  plantation  in  the  Isle  of  Pines. 

Hartford  Fire  Reunion.— The  Hartford’s 
Western  department  annual  reunion  occurred 
in  Chicago  last  week.  Vice-President  Bissell 
represented  the  home  office,  and  the  gathering 
closed  with  a  banquet  at  the  Hotel  La  Salle, 
at  which  seventy  of  the  Hartford  s  staff  were 
present. 

BOSTON  AND  VICINITY 

F.  H.  Battilana  Associate  Manager. — 

Frank  H.  Battilana  has  been  appointed  asso¬ 
ciate  manager  for  the  Pennsylvania  Fire  for 
New  England  with  E.  C.  Brush.  Mr.  Batti¬ 
lana  is  one  of  the  most  popular  as  well  as  being 
one  of  the  best  equipped  men  in  New  England, 
and  the  news  of  his  advancement  conies  with 
sincere  gratification  to  his  many  friends. 

Change  Headquarters.— Following  the  an¬ 
nual  meeting  of  the  Dorchester  Mutual  of 
Boston  last  week,  President  William  A.  Muller 
has  transferred  the  headquarters  of  that  com¬ 
pany  from  Dorchester  to  Central  street.  Mr. 
Muller  will  hereafter  be  prominently  identified 
with  the  underwriting,  and  with  a  strong  board 
of  directors  behind  him  should  do  a  large  and 
prosperous  business. 

Semi-Annual  Returns  In. — The  semi-annual 
returns  of  the  Boston  Protective  Department 
were  published  last  Saturday,  President  C.  F. 
Simmons  reporting  a  total  premium  income  of 
the  companies  for  the  last  six  months  of  1912 
as  $2,273,469,  making  a  total  for  the  year  of 
$4,722,019,  as  against  $4,396,079  for  I9”-  The 
following  shows  the  ten  leading  companies  as 
shown  by  the  figures  in  the  report  just  pub¬ 
lished:  Royal,  Liverpool,  $93d38;  Liverpool 
and  London  and  Globe,  Liverpool,  $87,612, 
Home,  New  York,  $64,288;  -Etna,  Hartford, 
$54,443;  German-American,  New  York,  $50,- 
558;  Hartford,  Hartford,  $45,262;  Sun,  Lon¬ 
don,  $42,958;  Northern,  London,  $42,477  ;  Pala¬ 
tine,  London,  $41,347',  London  and  Lancashire, 
Liverpool,  $40,384. 


SUGGESTS  COURT  HEARING 
IN  SOUTH  CAROLINA 


Commissioner  Declares  He  Could  Not 
Give  Impartial  Decision 


OUT  WITH  FURTHER  STATEMENT 


Attitude  of  McMasters  Toward  Company  Mem¬ 
bers  of  South-Eastern  Underwriters 
Association  Gives  Agents 
Concern 

The  situation  in  South  Carolina  as  the  result 
of  the  attitude  taken  by  Commissioner  McMas¬ 
ters  against  the  South-Eastern  Underwriters 
Association  has  caused  much  concern  among 
the  agents,  and  it  is  understood  that  they  are 
preparing  to  bring  the  matter  before  their  or¬ 
ganizations  and  manufacturers  who  are  large  in¬ 
surers  and  who  will  be  seriously  affected  by 
the  action  depriving  a  large  number  of  com¬ 
panies  the  right  to  operate  in  that  State.  Com¬ 
missioner  McMasters  has  issued  a  further  state¬ 
ment  to  the  effect  that  he  is  decidedly  of  the 
opinion  that  the  Underwriters  Association  con¬ 
stitutes  a  trust  and  in  some  respects  at  least 
maintains  excessive  and  unreasonable  rates.  In 
his  last  statement  Mr.  McMasters  enters  into 
this  subject  at  length. 

The  suggestion  is  made  by  him  that  the  matter 
be  tested  in  courts, where  both  the  companies  and 
the  Insurance  Department  can  make  a  showing, 
as  he  does  not  feel  that,  with  his  opinion,  he 
could  give  the  question  an  impartial  decision. 
He  states  that  he  has  no  intention  to  interfere 
with  the  orderly  course  of  business  if  the  method 
suggested  by  him  is  not  advisable. 


Nebraska  Rate  Bill 

The  bill  recently  introduced  in  the  Nebraska 
Legislature  providing  for  the  regulation  and 
control  of  fire  insurance  rates  and  prohibiting 
discrimination  fire  or  'tornado  rates  also  regu¬ 
lates  the  commissions  to  be  paid  agents  by  fire 
insurance  companies.  The  scale  is  15,  20  and 
25  per  cent.  The  25  per  cent  class  includes 
dwellings,  churches,  school  houses,  court 
houses,  public  buildings,  private  barns  and  their 
contents  when  written  in  connection  with  the 
dwellings.  The  20  per  cent  class  includes  all 
classes  of  farm  property,  country  churches  and 
school  houses  and  brick  or  stone  mercantile 
buildings  occupied  exclusively  for  ordinary  mer¬ 
cantile  business,  offices,  public  halls  or  lodge 
purposes,  without  stage  or  scenery,  for  dwell¬ 
ings  or  non-hazardous  purposes.  The  15  per 
cent  class  includes  all  other  risks. 


Rate  Conference  to  be  Held 

LOUISVILLE,  March  3.— A  conference  will 
be  held  by  officers  of  the  Kentucky  Actuarial 
Bureau  representing  the  companies  and  the 
State  Insurance  Board  in  charge  of  rates  some 
time  in  the  next  few  weeks  to  discuss  the  dwel¬ 
ling  rate  situation.  These  are  scheduled  to  be¬ 
come  effective  March  15,  and  the  actuarial  bu¬ 
reau  will  report  as  to  its  progress  in  rating 
towns  in  the  State.  The  board  has  already  an¬ 
nounced  that  all  rates,  including  those  secured 
after  that  date,  will  become  effective  as  ot 
March  15,  requiring  refunds  to  customers  whose 
policies  are  renewed  after  that  time.  The  com¬ 
panies  will  he  prepared  at  the  conference  to  is¬ 
sue  statistics  as  to  losses  on  dwelling  business 
in  the  past  few  years,  indicating'  that  the  class 
has  been  far  from  over-profitable, 
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COMPANY. 


American  Companies. 

-f.tna,  Hartford . 

Agricultural,  Watertown . 

Albany,  Albany . 

Allemannia  Fire,  Pittsburgh . 

Alliance,  Philadelphia . . 

American,  Newark. . 

American  Central,  St.  Louis. ...... 

American  Druggists,  Cincinnati. . 
American  Fire,  Philadelphia. . 
American  Union,  Philadelphia 

Arizona  Fire,  Phoenix . 

Arlington  Fire,  Washington . 

Assurance  Co.  of  America,  New  York 

Austin  Fire,  Dallas . 

Boston,  Boston . 

Buffalo  Commercial,  Buffalo . 

Buffalo  German,  Buffalo . 

Caledonian-American,  New  York.  . 

California,  San  Francisco . 

Camden  Fire,  Camden,  N.  J.  .  . 

Capital  Fire,  Concord . 

Central  National,  Chicago . 

Citizens,  St.  Louis . 

Citizens  Fire,  Baltimore.  . 

City  of  New  York,  New  York . 

Colonial,  New  York . 

Commerce,  Albany . 

Commercial  Union,  New  York. . . 

Commonwealth,  New  York . 

Commonwealth,  Dallas . 

Concordia,  Milwaukee . 

Connecticut,  Hartford . 

Continental,  New  York . 

County,  Philadelphia . 

Detroit  F.  and  M.,  Detroit . 

Detroit  National,  Detroit . 

Dixie,  Greensboro,  N.  C . 

Dubuque  F.  and  M.,  Dubuque. 

Eastern,  Atlantic  City . ’ ' ' 

Equitable  F.  and  M.,  Providence 

Fidelity-Phenix,  New  York . 

Fire  Association,  Philadelphia .... 
Firemans  Fund,  San  Francisco.  . 

Firemens,  Newark . 

Firemens,  Washington . 

Franklin,  Washington . 

Franklin,  Philadelphia . 

German  Alliance,  New  York  .  . 
German-American,  New  York 

German-American,  Baltimore . 

German-American,  Pittsburgh . 

German,  Peoria . 

German,  Pittsburgh . 

German,  Wheeling . 

Germania,  New  York . 

Girard  F.  and  M.,  Philadelphia’  ’ .  .  . 

Glens  Falls,  Glens  Falls . 

Globe  and  Rutgers,  New  York 

Granite  State,  Portsmouth . 

Greenwich,  New  York . 

Hamilton  Fire,  New  York 

Hanover  Fire,  New  York . 

Hartford  Fire,  Hartford . . 

Home,  New  York . 

Humboldt  Fire,  Pittsburgh . . . "  ’ 

Imperial  Fire,  Denver . 

Independence,  Philadelphia . 

Ins.  Co.  of  North  America,  Philadelphia 
Ins.  Co.  of  State  of  Pennsylvania,  Phila. 

International,  New  York . 

Liverpool  &  London  &  Globe.  New  York 

Lumber,  New  York . 

Lumbermens,  Philadelphia 
Maryland  Motor  Car,  Baltimore. . . 
Massachusetts  F.  and  M.,  Boston. . 

Mechanics,  Philadelphia . 

Mechanics  and  Traders,  New  Orieans. 

Merchants  Fire,  New  York . . 

Merchants  Fire,  Denver . 

Michigan  Commercial,  Lansing. .  , 

Michigan  F.  and  M.,  Detroit . 

Milwaukee  Mechanics,  Milwaukee 
Minneapolis  F.  and  M.,  Minneapolis 
Nassau  and  Dutchess,  New  York . 
National-Ben  Franklin,  Pittsburgh. 

National  Brewers,  Chicago . 

National  Fire,  Hartford. . 

National  Lumber,  Buffalo . 

National  Union  Fire,  Pittsburgh 

Newark  Fire,  Newark . 

New  Brunswick  Fire,  New  Brunswick. 

New  Hampshire  Fire,  Manchester . 

New  Jersey  Fire,  Newark . 

Niagara  Fire,  New'  York . 

North  British  and  Mercantile,  N.  \ 

Northern,  New  York . 

North  River,  New  York . 

Northwestern  National,  Milwaukee 

Old  Colony,  Boston . 

Orient,  Hartford . 

Pacific  Fire,  New  York . 


Cash 

Capital. 


$ 

5,000,000 
500,000 
250,000 
200,000 
750,000 
1,000,000 
2,000,000 
200,000 
200,000| 
500,000 
200,000 
200,000 
200,000 
250,000 
1,000,000 
200,000 
200.000 
200,000 
400,000 
*600,000 
200,000 
*200,000 
200,000 
*545,000 
500,000 
200,000 
200,000 
200,000 
500,000 
250,000 
*600,000 
1,000,000 
2,000,000 
400,000 
500,000 
*280,550 
500,000 
200,000 
200,000 
400,000 
2,500,000 
750,000 
1,500,000 
1,000,000 
200,000 
250,000 
500,000 
400,000 
2,000,000 
500,000 
200,000 
200,000 
300,000 
200,000 
1,000,000 
500,000 
*500,000 
400.000 
200,000 
200,000 
200,004 
1,000,000 
2,000,000 
3,000,000 
300,000 
*250,000 
200,000 
4,000,000 
800,000 
200,000 
200  000 
400,000 
250,000 
300,000 
500,000 
250,000 
300,000 
200,000 
200,000 
400,000 
400,000 
1.000,000 
200,000 
*400,000 
1,000,000 
200,000 
*2,000,000 
200,000 
1,000,000 
*500,000 
200,000 
*1,350,000 
*900,000 
1,000,000 
200,000 
350,000 
350,000 
1,000,000 
400,000 
500,000 
200,000 


Total 
Assets, 
Jan.  1,  1913 


23,051,531 
4,189,617 
1,047,033 
1,747,593 
2,238,629 
9,866,175 
5,446,014 
333,129 
692,809 
1,197,911 
366,382 
421,456 
487,007 
605,570 
6,695,638 
652,930 
2,613,114 
253,114 
1,268,299 
2,942,457 
752,563 

705.139 
862,133 

1,038,611 

1,471,708 

409.400 

747.139 
1,028,090 
2,599,847 

569.400 
2,413,247 
7,738,699 

27,070,031 

1,213,104 

2,194,259 

435,846 

1,168,827 

1,474,707 

250,172 

1,142,937 

15,145,086 

9,091,141 

9,268,924 

6,836,778 

326,369 

553,648 

3,332,747 

1,866,552 

21.238.425 
1,284,122 

764,723 
1,009,416 
1,123,143 
681,654 
7,213,762 
2,553,477 
5,711,448 
7,249,408 
1,160,352 
384,866 
401,163 
4,985,659 
26,492,318 
33,406,434 
1,411,035 
519,811 
310, 05S 
17,816,189 
3,703,189 
3,766,282 
970,179 
834,448 
1,833,195 
414,430 
1,337,857 

1.394.425 
1,392,133 

808,793 
404,912 
862,219 
1,485,891 
4,347,584 
488,091 
1,482,343 
3,336,342 
340,116 
14,982,673 
407,379 
4,136,638 
1,918,742 
870,131 
6,097,887 
1,898,155 
6,981,389 
2,029,646 
1,304,012 
2,476,952, 
6,560,326 
1,334,768 
3,428,018 
936,252 


Net  Surplus. 


Jan.  I, 
1913. 


S 

8,238,392 
1,480,005 
453,259 
706,494 
642,591 
3,135,103 
410,860 
73,397 
140,060 
49,356 
123,098 
132,263 
176,867 
119,801 
3,050,390 
<Y1 26,49 1 
<1,632,721 
38,104 
275,292 
838,733 
250,006 
*113,226 
166,109 
75,082 
304,665 
133,439 
269,336 
350,671 
1,178,563 
101,328 
499,223 
2,267,594 
14,489,991 
246,312 
1,049,445 
123,289 
204,283 
394,146 
36,734 
258,956 
4,599,670 
2,589,900 
3,104,731 
2,723,239 
64,375 
53,562 
641,853 
842,264 
9,576,398 
508,486 
263,204 
206,444 
142,381 
180,198 
2,613,815 
429,334 
2,486,706 
3,199,725 
331,905 
54,786 
30,385 
911,592 
8,513,692 
yl4,351,755 
265,046 
82,924 
74,614 
4,844,872 
403,492 
529,717 
460,027 
150,775 
1,105,893 
47.480 
376,059 
392,725 
473,267 

362.920 
107,687 
156,094 

352.619 
778,842 
196,894 
402,593 
531,052 
120,087 

3,897,205 
52,015 
545,227 
728,825 

148.619 
*1, 700, 762 

453,810 
2,664,392 
1,270,139 

255.921 
551,751 

1,634,164 
452,715 
1,317,282 
391,161 


Jan.  1, 
1912. 


* 

7,839,723 
1,328,264 
446,144 
608,771 
503,273 
2,962,549 
855,571 
75,008 
134,165 
135,680 
83,737 
155,076 
145,054 
110,117 
2,871,561 
<1132,406 
<1,611,092 
39,134 
204,812 
743,325 
301,393 
79,179 
160,413 
101,281 
330,062 
102,222 
263  035 
310,059 

I, 006,894 

91,975 

239,104 

2,086,519 

13,999,832 

228,415 

1,046,676 

66,918 

215,388 

341,438 

26,899 

238,921 

4,227,756 

2,458,848 

2,581,461 

2.796.426 
70,284 
63,384 

727,232 

841,787 

9.204.426 
482,841 
259,222 
172,782 
136,383 
198,466 

2,398,126 
418,228 
2,778,194 
2,639,960 
312,331 
70,044 
51,026 
1,182,412 
7,819,707 
yl4,205,622 
262,781 
88,317 
66,392 
4,303,901 
439,770 
285,009 
429,908 
79,548 
1,081,640 

II, 499 
411,920 
392,410 
463,129 
322,894 

93,972 
82,760 
366,608 
689,365 
175,114 
9226,20! 
638,830 
123,662 
2,630  276 
54,220 
632,096 
603,794 
122,853 
1,654,505 
245,636 
2,475,199 
1,103,421 
221,486 
510.087 
1,495,145 
395,430 
1,299,827 
383,108 


Net  Premiums  Written. 
1912.  1911. 


9,574,431 
1,697,349 
322,452 
781,400 
1,032,291 
3,934,062 
3,241,135 
93,463 
304,095 
1,028.701 
54,678 
38,201 
156,913 
231,626 
3,156,327 
282,746 
660,622 
15  635 
493,910 
1,452,063 
217,658 
469,560 
511,315 
446,708 
600,484 
110,641 
256,337 
424,787 
858,922 
242,265 
1,139,255 

3.739.991 
8,118,909 

381,030 
658,072 
43,518 
568,886 
741,994 
19,093 
463,761 

6.185.991 
4,170,778 
5,472,766 
3,019,478 

51,357 
324,122 
1,415,688 
613,319 
8,470,180 
239,019 
311,945 
604,515 
604,804 
298,983 
2,911,244 
836,547 
2,163,265 
3,806,954 
568,153 
200,740 
189,063 
2,772,862 
15,443,141 
13,024,171 
730,928 
191,723 
53,303 
9,314,283 
2,239,203 
3,895,289 
235,124 
407,102 
240,651 
112,432 
531,510 
387,623 
693,565 
311,194 
102,718 
£319,100 
691,922 
1,948,202 
36,883 
766,023 
1,525,588 
35,449 
7,809,925 
236,394 
2,302,953 
722,421 
542,259 
2,315,200 
594,151 
3,174,564 
564,703 
671,089 
1,709,734 
2,619,947 
576,743 
1,449,035 
465,533 


S 

8,906,034 
1,712,991 
305,887 
811,755 
940,348 
3,570,998 
2,599,618 
81,048 
297,523 
1,036,675 
72,070 
10,378 
165,739 
229,859 
3,070,044 
357,160 
648,281 
13,423 
750,615 
1,305,574 
all, 542 
399  873 
541,326 
304,718 
610,404 
109,840 
246,284 
365,727 
1,204,642 
236,561 
1,088,135 
3,728,361 
7,774,769 
399,142 
603,951 


•Total 

Income 

1912. 


S 


Losses  Paid. 


532,624 
714,254 
54,599 
369,110 
6,021,183 
4,231,667 
5,487,674 
2,358,175 
32,858 
465,490 
1,466,848 
586  840 
8,359,806 
236,526 
286,246 
387,871 
582,323 
293,158 
2,962,246 
862,552 
2,100,391 
3,681,307 
607, 0S7 
113,140 
208,370 
2,371,864 
15,478,917 
12,712,223 
734,777 
184,563 
20,815 
9,169,772 
2,214,729 
2,920,833 
226,850 
405,269 
243,856 
90,855 
393,743 
383,603 
712,072 
245,983 
101,956 
721,932 
668,042 
2,269,746 
181,688 
9504,191 
1,306,828 
36,427 
7.914,216 
233,630 
2,072,604 
534,680 
480,136 
2,252,198 
268,666 
3,226,700 
697,018 
653,810 
1,788,119 
2,372,078 
521,893 
1,465,911 
435,849 


10,554,738 
1,872,160 
376,898 
863,533 
1,103,274 
4,320,180 
3,468,085 
105,902 
317,067 
<1,074,391 
69,174 
52,856 
171,901 
271,387 
3,608,664 
308,578 
780,751 
25,516 
550,605 
/l, 568,778 
259,413 
497,990 
541,876 
£612,089 
658,285 
124,908 
287,570 
456,396 
982,263 
281,840 
>1,514,638 
4,038,333 
9,302,774 
430,410 
756,480 
Jl  9 1,382 
620,372 
814,741 
31,439 
543,687 
6,835,009 
4,561,460 
5,850,333 
3,297,544 
67,827 
1355,454 
1,537,948 
689,339 
9,691,676 
303,197 
350,025 
637,634 
671,730 
329,778 
3,344,842 
939,509 
2,421,929 
4,075,713 
606,015 
213,543 

203.321 
2,947,128 

16,466,458 
14,343,583 
800,851 
m226,699 
63,139 
9,982,754 
2,367,469 
»4, 118, 595 
268,015 
436,598 

321.322 
173,875 
572,019 
446,859 
740,674 
353,624 
127,471 
366,218 

745.821 
2,136,361 

102,365 
829,783 
1,698,068 
48,327 
>'9,565,461 

250.821 
2,462,874 

*1,046,051 
<616,943 
2,557,402 
*1,014,808 
3,471,764 
643,679 
722,714 
1,800,148 
2,863.454 
625,813 
1,582,779 
500,544 


1912. 


1911. 


4,977,974 
860,371 
197,60,8 
383,943 
488,077 
1,932,126 
1,685,383 
42,264 
215,882 
589,397 
30,092 
12,141 
65,433 
136,497 
1,788,391 
224,915 
375,547 
9,321 
324,048 
770,358 
96,598 
321,649 
343,743 
208,404 
323,524 
32,259 
155,845 
177,848 
521,946 
150,067 
601,595 
2,063,755 
4,029,757 
199,565 
345,026 
9,471 
355,248 
346,680 
4,037 
328,185 
3,295,203, 
2,401,259 
2,957,912 
1,429,663 
15,182 
293,440 
888,056 
362,242 
4,791,552 
112,323 
152,953 
255,996 
320,780 
173,894 
1,394,250 
417,635 
1,166,425 
2,063,600 
330,128 
102,564 
176,720 
1,394,096 
8,511,526 
7,035,185 
376,742 
109,523 
8,943 
5,041,968 
1,397,462 
1,802,332 
137,100 
229,803 
135,310 
41,371 
226,465 
219,972 
447,263 
132,367 
48,083 
412,431 
378,856 
1,110,397 
98,734 
492,510 
726,137 
2,215 
3,947,105 
126,370 
1,121,888 
332,720 
265,496 
1,247,634 
189,826 
1,691,311 
275,152 
364,746 
960,582 
1,107,393 
323,105 
777,374 
284,944 


t 

4,595,263 
880,194 
187,525 
404,766 
496,613 
1,959,844 
1  679,835 
17,639 
204,256 
302,744 
22,442 
4,630 
63,468 
151,544 
1,851,595 
249,117 
359,375 
11,784 
284,464 
736,871 
251,133 
331,285 
344,388 
154,485 
317,240 
49,275 
146,132 
191,629 
486,371 
143,106 
561,009 
2,298,211 
3,935,446 
208,598 
336,669 


490,838 
376,169 
111,368 
574,938 
3,609,107 
2,378,917 
3,047,481 
1,243,120 
10,831 
251,896 
813,398 
328,772 
4,909,584 
123,746 
138,569 
249,608 
347,171 
157,193 
1,545,355 
441,664 
1,037,502 
1,930,111 
417,586 
25,985 
111,235 
1,384,673 
8,779,985 
6,578,686 
395,234 
101,202 
2,241 
5,072,530 
1,773,695 
1,569,900 
117,539 
360,210 
130,415 
29,529 
130,555 
228,005 
437,838 
83,079 
45,241 
473,193 
311,900 
1,022,472 
142,834 
?329,757 
686,553 
15,376 
3,774,939 
128,322 
1,018,443 
203,626 
233,632 
1,292,584 
18,775 
1,644,310 
262,143 
375,367 
971,802 
984,664 
323,342 
743,241 
291,248 


Dividends 
to  Stock¬ 
holders 
1912. 


tTotal 

Disburse¬ 

ments 

1912. 


5945,000 

75,000 

25,000 

30,000 

60,000 

240,054 

240,000 

18,000 


16,000 

10,000 

24,151 

210,000 

6,000 

70,000 

8,000 

60,000 

66,955 

16,400 

18,000 

24,000 

32,500 

50,000 

8,000 

20,000 

20,000 

50,000 

25,000 

62,895 

160,000 

1,000,044 

32,000 

60,000 


40,000 

8,000 


250,000 
300,000 
240,000 
200  000 
12,000 
17,500 
59,997 
60,000 
600,000 
40,000 
28,000 
20,000 
36,000 
18,000 
200,000 
100,000 
210,000 
160,000 
20,000 


160,000 

700,000 

1,050,000 

48,000 

13,800 


480,000 
64,000 
20,000 ' 
15,000 
40,000 
45,000 
8,000 


25,000 

12,000 

20,000 

8,000 


40,000 

120,445 

20,000 

36,000 

160,000 

25,000 

244,430 

12,000 

90,000 

52,431 

30,786 

120,000 


250,000 

20,000 

21,000 

34,830 

150,000 


100,000 

28,000 


9,342,363 
1,638,285 
348,330 
755,834 
893,206 
3,735,843 
3,249,901 
94,989 
285,640 
995,564 
60,222 
47,495 
131,969 
249,744 
3,152,659 
347,590 
739,389 
22,845 
601,022 
1,395,403 
209,819 
616,228 
541,676 
445,089 
650,049 
85,730 
282,424 
335,235 
915,615 
265,545 
1,154,252 
3,762,812 
8.045,640 
409,198 
675,087 
£108,158 
004,882 
697,042 
21,120 
531,110 
6,050,632 
4,389,643 
5,185,349 
2,866,092 
55,321 
7454,797 
1,524,084 
609,784 
8,605,165 
258,365 
306,517 
485,363 
630,034 
337,820 
2,807,043 
905,982 
2,228,583 
3,178,264 
570,193 
164,705 
206,707 
2, 727,336 
14,907,744 

12.714.621 
745,875 
213,394 

26,520 

9,032,180 

2,310,381 

3,100,487 

216,615 

461,598 

293,667 

108,805 

450,954 

426,222 

708,436 

249,749 

107,366 

602,921 

720,360 

2,113,891 

171,705 

833,927 

1,578,283 

48,737 

7,353,498 

238,181 

2,107,451 

728,104 

532,271 

2,267,577 

469,547 

3,214,630 

511,923 

659,715 

1,722,643 

2,428,213 

514,432 

1.458.621 
457,836 
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Fire  Insurance  in  the  United  States  in  1 9 1  2— Continued. 


Fire  Insurance 


COMPANY. 


Cash 

Capital. 


American  Companies. 

Pelican.  New  York..  ■••••••■• . 

Pennsylvania  Fire,  Philadelphia .  . 

Peoples  National  Fire,  Philadelphia 

Phoenix,  Hartford . . 

Pittsburgh  Fire,  Pittsburgh.  . 

Providence  Washington,  Providence.. 

Oueen,  New  York . 

Reliance,  Philadelphia . 

Rhode  Island,  Providence . 

Richmond,  New  York . . . 

St.  Paul  F.  and  M.,  St.  Paul . 

Security,  New  Haven .  .  .  .  .  .  ■  ■  ...  • 
Springfield  F.  and  M-,  Springfield,  Mass 

Standard  Fire,  Trenton  . . 

Standard  Fire,  Hartford . 

State,  Omaha.  . . . . 

Sterling  Fire,  Indianapolis . 

Stuyvesant,  New  York . 

Teutonia,  New  Orleans . 

Teutonia  Fire,  Pittsburgh . 

Teutonia  Fire,  Dayton . 

Union  Fire,  Buffalo  .  ...  .  ■ . 

United  Firemens,  Philadelphia . 

United  States  Fire,  New  York . 

Virginia  F.  and  M  ,  Richmond . 

Vulcan,  New  York.  . . 

Vulcan  Fire,  Oakland,  Cal. . 

Westchester  Fire,  New  \ork . 

Western,  Pittsburgh .  .  .  .  . .  •  -  ■  ■  •  ■  •  •  • 
Wiiliamsburgh  City,  Brooklyn,  N.  r  . 

t  Foreign  Companies. 

Aachen  and  Munich  Fire,  Aix-la-Chap 

Abeille  Fire,  Paris . 

Atlas,  London . . 

Balkan  National,  Sofia . 

British  America.  Toronto  .  .  ■  •  ■ 

Bulgaria,  First  Bulgarian,  Rustchuk 

Caledonian,  Edinburgh . 

Century,  Edinburgh. . . .  . . 

Cologne  Reinsurance,  Cologne,  Get .  . 

Commercial  Union,  London . 

Fire  Reinsurance,  Paris. . . 

First  Russian,  St.  Petersburg  . 

Frankona  Reinsurance,  rranktort. 

General,  Paris . .  •  •  . . 

Hamburg-Bremen,  Hamburg . 

Jakor,  Moscow . ••••••: . 

Law,  Union  and  Rock,  London.  .  ...  • 
Liverpool  and  London  and  Globe,  Liv  p 

London  Assurance,  London . . . 

London  and  Lancashire,  Liverpool .  .  . 

Minerva,  Cologne . 

Moscow  Fire,  Moscow .  •••;■• . 

Munich  Reinsurance,  Munich . 

Nationale,  Paris . . 

-  Nord-Deutsche,  Hamburg .  .  ••••••• 

North  British  and  Mercantile,  London 

Northern,  London . 

Northern,  Moscow  ••••••.•• . 

Norwich  Union  Fire,  Norwich . 

Palatine,  London . 

Phenix,  Paris . 

Phoenix,  London . . . 

Prussian  National,  Stettin . 

Rossia,  St.  Petersburg . 

Royal,  Liverpool . . . 

Royal  Exchange,  London . . . 

Russia  Reinsurance,  St.  Petersburg.. . 
Salamandra,  St.  Petersburg  ■  •  -  •  •  • 
Scottish  Union  and  Nat  1,  Edinburgh 

Skandia,  Stockholm . •  -  •  -  .  • 

South  German  Reinsurance,  Mumcli. 

Sun,  London . . . 

Svea  F.  and  L.,  Gothenburg . 

Swiss  National,  Basie .  . . 

Swiss  Reinsurance,  Zurich . 

Union,  London. . 

Union  Fire,  Paris . 

Union  and  Phenix  Espanol,  Madrid. 

Warsaw  Fire,  Warsaw . 

Western,  Toronto . 

Yorkshire,  York . 


s 

200,000 
750,000 
1,000,000 
2,000,000 
200,000 
*1,000,000 
,1000,000 
400,000 
*400,000 
200,000 
500,000 
1,000,000 
2,000,000 
200,000 
500,000 
200,000 
*850,000 
400,000 
250,000 
200,000 
250,000 
200,000 
400  000 
400,000 
250,000 
200,000 
500,000 
300,000 
300,000 
*600,000 


Total 
Assets, 
Jan.  1,  1913. 


$ 

753,737 

7,855,611 

2,017,381 

11,806,049 

551,940 

4,775,901 

9,994,450 

1,734,532 

1,298,360 

471,724 

8,768,104 

4,074,497 

11,056,693 

952,259 

1,195,363 

343,310 

1,494,297 

1,436,869 

1,117,168 

1,067,869 

958,460 

327,455 

1,801,646 

1,110,428 

1,641,608 

355,290 

923,840 

5,363,271 

966,003 

3,684,956 


Net  Surplus. 


Jan.  1, 
1913. 


Jan.  1, 
1912. 


Net  Premiums  Written. 


1912. 


200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200.000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200,000 
200  000 
200,000 
200,000 
200,000 


245,369 

2,332,697 

242,972 

4,155,091 

126,036 

1,049,058 

3,961,146 

180,080 

377,234 

141,636 

2,713,211 

896,217 

3,266,054 

385,649 

316,614 

25,723 

460,060 

269,704 

170,079 

208,855 

569,110 

74,807 

187,486 

290,472 

620,504 

72,449 

394,938 

1,415,916 

60,704 

666,394 


2,540,242 
591,875 
2,826,707 
1,527,937 
1,746,625 
974,444 
2,175,589 
611,257 
1,462,718 
7,620,988 
1,202,256 
1,347,931 
583,666 
846,341 

1.963.902 
2,499,135 

889,125 

13,739,219 

3,832,727 

4,550,283 

622,823 

1.970.903 
6,371,344 

637,924 

882,863 

9,000,374 

5,292,022 

791,243 

2,775,468 

3,250,576 

622,605 

3,872,782 

1,962,189 

5,590,005 

12,251,806 

2,738,433 

1,361,282 

2.546.562 
5,595  684 
1,456,786 

931,506 

4,622,987 

1,385,270 

1,212,657 

870,460 

957,924 

886,229 

1,100,896 

942,662 

2.464.562 
800,509 


222,265 

2,284,890 

246,969 

3,451,689 

176,397 

859,456 

3,738,799 

200,151 

402,334 

113,438 

2,177,716 

940,287 

2,870,708 

328,992 

380,776 

6,848 

308,998 

277,695 

167,123 

211,087 

555,896 

76,831 

221,719 

288,378 

613,505 

95,469 


1,238,813 
464,926 
1,049,352 
424,432 
701,544 
474,136 
619,014 
489,759 
488,386 
2,910,607 
547,612 
424,113 
372,687 
473,532 
555,978 
505,052 
369,083 
4,015,973 
1,201,364 
1,614,438 
262,8001 
610,122 
1,693,401 
395,565 
519,932 
3,809,916 
2.083,481 
462,524 
941,130 
1,250,571 
407,378 
1,457,258 
641,041 
1,193,790 
2,819,736 
888,628 
455,791 
620,642 
3,267,466 
365,352 
457,890 
1,243,000 
616,605 
359,736 
300,929 
614,105 
567,939 
308,064 
328,310 
1,018,319 
522,977 


,.i.  imo  91,575,554 

Inuease  in  191-  88,030,004 

ToLdsilluo:.:  |3. 120,004 

Totals,  1909 .  72*2^0*000 

Totals,  1907 .  74,830,004 

Totals,  1906 .  S76 

Totals,  1905 .  m’aob’w 

Totals,  1904 . 1 

Totals,  1903 .  63,202,875 

Totals,  1902  61,402,875 


617,317,746 

31,237,212 

586,080,534 

552,578,144 

511.864,172 

460,623,867 

432,333,959 

418,599,406 

422,848,120 

382,818,169 

366,722,215 

338,809,367 


206,357,206 

11,576,358 


1911. 


1,491,977 

42,710 

663,302 


1,269,018 

509,277 

806,171 

394,926 

725,584 


560,450 

501,300 

379,459 

2,809,647 

480,503 

425,169 

351,252 

483,788 

566,955 

465,564 

359,970 

4,491,173 

1,233,637 

1,658,823 

471,052 

568,617 

1,745,785 

457.679 
461,239 

3,736,693 

2,009,786 

495,040 

910.573 
1,524,200 

486,237 

1,406,395 

634.679 
949,380 

3,037,559 

974.573 
583,187 
597,364 

3,029,045 

379,797 

377,484 

1,344,180 

624,433 

492.872 
280,734 

346.872 
599,127 
375,056 
525,368 

1.026,800 

577,550 


t 

294,285 

3.477,486 

859,887 

5,176,471 

243,811 

3,261,916 

5,009,026 

909,052 

528,905 

188,914 

5,973,181 

2,021,794 

5,456,731 

294,904 

438,109 

93,911 

244,861 

1,022,039 

885,639 

620,284 

120,661 

98,700 

387,327 

580,060 

728,764 

130,865 

39,935 

3,361,540 

588,489 

2,195,044 


1,199,459 
151,166 
1,715,912 
1,354,911 
1,094,456 
712,922 
1,420,865 
178,236 
1,060,394 
4,581,745 
1,054,969 
1,134,754 
235,519 
400,970 
1,342,273 
2,559,276 
511,403 
8,886,107 
2,711,287 
2,661,549 
553,884 
1,597,078 
5,340,491 
214,448 
428,160 
4,907,132 
2,833,785 
460,163 
1,737,842 
1,814,547 
214,448 
2,369,173 
1,116,086 
5,888,156 
8,672,802 
1,916,660 
1,105,267 
2,404,984 
2,136,945 
1,169,260 
685,839 
2,822,596 
736,044 
1,183,754 
716,003 
333,822 
350,982 
1,012,812 
900,130 
1,563,637 
374,533 


‘Total 

Income 

1912. 


319,946 

3,490,263 

w713,829 

5,532,093 

219,649 

3,029,531 

4,774,855 

1,012,975 

482,375 

170,898 

5,575,865 

1,815,311 

5.244.628 

'313,215 

295,269 

155,696 


194,780,848 

179,801,631 

164,521,723 

136,147,066 

109,280,143 

109,660,109 

150,177,121 

125,931,560 

122,350,457 

111,327,237 


309,657,967 

13,185,482 


914,653 

868,829 

654,483 

115,576 

77,810 

340,871 

503,109 

729,570 

32,611 


2,642,511 

571,985 

1,730,593 


1,086,862 

97,837 

1,712,921 

1,073,891 

953,163 


1,474,303 
42,319 
1  161,985 
4,660,245 
335,664 
911,630 
27,222 
315,716 
1,351,974 
1,895,718 
467,243! 
8,393,317 
2,521,559 
2,575,606 


Losses  Paid. 


1912. 


S 

320,392 

3,796,797 

1,067,167 

5,676,149 

274,303 

3,530,000 

5,388,738 

971,804 

574,051 

208,886 

6,349,776 

2,185,600 

5,922,129 

335,326 

480,515 

108,770 

305,351 

1,071,677 

921,920 

673,732 

159,180 

112,015 

464,557 

625,887 

805,376 

142,408 

65,363 

3,587,048 

623,049 

2,351,973 


1,591,619 

5,004,871 

129,901 

191,301 

5,568,689 

2,938,859 

147,856 

1,764,022 

1,769,972 

195,675 

2,431,874 

1,110,847 

4,784,851 

7,835,649 

1,614,150 

1,053,117 

1,855,801 

2,135,255 

1,118,452 

367,052 

2,847,790 

678,912 

675,219 

655,154 

329,279 

308,404 

825,623 

182,156 

1,457,386 

89,238 


1,285,424 
172,625 
1,800,400 
1,396,859 
1,154,010 
725,632 
1,500,926 
178,236 
1,108,603 
4,822,534 
1,084,047 
1,179,845 
256,705 
425,903 
1,410,087 
2,634,876 
541,645 
9,352,204 
2,842,160 
2,807,777 
573,563 
1,667,309 
5,589,839 
237,770 
449,581 
5,239,930 
3,025,591 
483,701 
1  830,555 
1,936,835 
236,129 
2,495,799 
1,179,231 
6,054,882 
9,093,352 
2,008,125 
1,160,399 
2,489,711 
2,348,973 
1,223,150 
718,029 
2,987,257 
782,274 
1  221,658 
746,587 
364,488 
380,167 
1,048,377 
925,972 
1,655,488 
396,532 


1911. 


S 

151,336 

1,991,832 

677,210 

2,738,007 

128,698 

1,860,814 

2,609,751 

582,587 

310,767 

89,248 

3,291,281 

1,029,030 

2,934,564 

166,021 

168,414 

83,208 

23,337 

695,797 

499,749 

376,800 

35,021 

53,046 

205,478 

278,339 

456,916 

60,673 

1,168 

1,587,713 

331,089 

1,298,388 


296,472,485 

287,705,151 

272,608,897 

253,721,936 

262,000,690 

245,062.741 

224,134,569 

213,534,394 

197,266,408 

185,531,694 


Dividends 
to  Stock¬ 
holders 
1912. 


t 

186,726 

2,135,821 

1,074,428 

2,730,715 

99,753 

1,864,937 

2,496,202 

636,397 

245,337 

96,796 

2,842.573 

920,388 

3,049,658 

193,039 

98,570 

100,664 


583,439 

514,809 

408,174 

27,045 

24,197 

101,655 

333,303 

482,599 

1,239 


603,594 
67,689 
867,636 
721,183 
587,542 
104,983 
877,918 
32,562 
683,708 
2,618,165 
345,180 
585,113 
100,101 
150,795 
841,003 
1,218,930 
312,243 
4,859,553 
1,342,487 
1,243,467 
121,675 
970,057 
3,157,621 
115,472 
123,764! 
2,847,368 
1,553,304 
137,152 
926,521 
972,809 
115,259 
1,366,653 
580,660 
3,442,414 
4,210,202 
951,165 
617,231 
1,338,266 
1,147,403 
677,058 
282,885 
1  495,890 
417,121 
455,395 
365,579 
229,908 
196,377 
497,437 
277,549 
879,985 
60,762 


1,521,328 

299,159 

1,001,515 


571,238 

22,465 

1,029,354 

212,925 

534,268 


793,668 

13,761 

628,797 

2,628,091 

48,395 

392,039 

29,473 

69,394 

820,499 

1,070,390 

245,869 

4,556,104 

1,252,329 

1,211,657 


338,126,1631 

15,825,001 

322,301,162j 

312,805,782' 

296,806,022 

271,943,712 

282,619,886 

279,889,967 

241,457,627 

229,392,311 

209,892,919 

198,671,600 


165,770,258 

2,934,586 


931,783 
3,052,498 
44,491 
5,856 
2,865,918 
1,708,557 
21,367 
997,586 
977,258 
44,4911 
1,521,954 
609,979 
2,530,152 
4,088,288 
851,269 
587,698 
969,469 
1,252,739 
634,584 
46,154 
1,489,725 
410,072 
136  235 

154.762 

144.762 
107,475 
243,334 

9,038 

829,953 

9,746 


$ 

20,000 

225,000 


375,497 

32,000 

75,000 

300,000 

40,000 

35,000 

12,000 

100,000 

119,000 

200,000 

16,000 

30,000 


162,835,672 
146,326,406 
134,448,845 
142,626  526 
124,905  335 
230,002,937' 
108,770,795 
132,535,337 
97,181,800 
97,997,727 


40,000 

24,870 

32,000 

30,000 

11,940 

32,000 

28,000 

25,000 


120,000 

24,000 

370,000 


tTotal 

Disburse¬ 

ments 

1912. 


$ 

283,824 

3,539,962 

1,110,629 

5,176,842 

278,428 

3,099,803 

4,816,028 

1,030,788 

541,745 

167.845 
5,513,153 
2,008,954 
5,300,140 

317.845 
396,244 
132,039 
175,792 

1,036,290 

855,654 

659,885 

124,115 

101,736 

407,218 

555,893 

758,541 

107,735 

51,318 

2,826,520 

627,356 

2,658,307 


1,088,770 

115,520 

1,543,143 

1,134,977 

1,040,399 

327,566 

1,424,880 

94,264 

1,029,211 

4,154,742 

650,613 

948,672 

172,606 

307,128 

1,396,728 

1,985,838 

514,647 

8,057,391 

2.317.554 
2,262,678 

297,014 

1,492,340 

4,764,597 

184,974 

283,514 

4,697,410 

2,664,004 

273,873 

1.667.555 
1,658,803 

184,760 

2,351,264 

1,060,255 

5,224,378 

7,571,337 

1,682,699 

980,228 

1,979,758 

1,992,292 

1,048,265 

490,954 

2,638,637 

727,468 

812,601 

574,174 

368,285 

321,408 

815,561 

525,333 

1,530,488 

215,851 


12,883,525 

306,008 

12,577,517 

12,805,451 

0,978,491 

8,931,311 

8,094,558 

7,377,021 

7,831,641 

7,563,428 

7.160,445 

6,776,621 


295,401,463 

6.755,297 

288,646,166 

267,282,142 

245,030,194 

246,644,944 

228,318,001 

323,152,937 

197,923,822 

215,329.199 

175,653,613 

169,340,757 


*  includes  the  premiums, "iateresLrent^andThicome^fromlaU  n°t^®^sources  ^except  ,deposit^  premiums  jeceivediOri^penietual  {Qfgjg^^^p^ni^tSr'rece^ts^fjOTrthekr^hom^offices.  tTotal 

missions  paid)  premiums  of  previous  year 
disbursements  are  tr 

of  securities  owned  v — -  ----  —  - - .  -  .  , 

column  for  foreign. companies  is  deposit  capital  -  ““"-—/Excludes  $45,000  contingent  reserve  in  1912,  ana  jou.uuu  m  i  ——  ^roluTfrom  sale  of  stock.  k  i 

$10,610  surplus  paid  in.  d  new  stock.  i  Includes  $300,000  premium  on  new  stock  Action  to  payments  deducted  from  Premiums. 

ssssc  'issr- ,  >  ssurssa  sssrari** 

$381,627  surplus  paid  in.  w  Aggregate  net  premiums  wriueu,  ,  , 
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Fire  Insurance 

REPORTS  ON  WASHINGTON 
COMPANIES 


House  of  Representatives  Committee 
Presents  Majority  (3)  and  Minority 
(2)  Reports  on  Commercial  and 
First  National  Fire  Insur¬ 
ance  Companies 


MAJORITY  (3)  DECLARES  REFORMS 
NECESSARY 


Minority  (2)  Report  Sustains  Contention  of 
Companies  and  Maintains  that  They 

Have  Been  Well  Conducted 

On  February  27  last  the  District  of  Columbia 
sub-committee  filed  with  the  House  of  Repre¬ 
sentatives  at  Washington  reports  concerning  the 
investigation  which  has  been  in  progress  during 
several  weeks  past  into  the  affairs  of  the  Com¬ 
mercial  Fire  and  First  National  Fire  insurance 
companies,  both  of  Washington,  and  the  office  of 
the  Superintendent  of  Insurance  of  the  District 
of  Columbia. 

THE  MAJORITY  REPORT 
The  report,  which  was  signed  by  a  majority 
of  the  sub-committee,  Representatives  Prouty, 
Redfield  and  Berger,  criticises  the  literature  sent 
out  in  the  interest  of  the  companies  named,  as 
well  as  their  management  and  methods. 

After  reciting  the  salient  features  of  the  his¬ 
tories  of  the  two  companies,  the  majority  report 
attacks  the  act  of  the  directors  of  the  Commer¬ 
cial  Fire  in  advancing  the  selling  price  of  its 
stock  on  November  11,  1912,  although  admitting 
it  to  be  partially  justified  by  the  addition  to  sur¬ 
plus  due  to  the  Insurance  Department’s  ap¬ 
praisement  of  the  Southern  building.  The  re¬ 
port  mentions  the  amount  of  capital  and  sur¬ 
plus  paid  in,  and  says  of  the  payments  to  Tuttle, 
Wightman  &  Dudley  ($130,795.80)  under  a  selling 
contract  that  such  payments  were  strictly  in 
accord  with  the  terms  of  the  contract. 

Particular  attention  is  directed  to  the  stock 
holdings  of  the  fifteen  directors,  one  of  whom 
holds  297  shares,  and  another  149%  shares,  and 
the  individual  holdings  of  the  remainder  of 
whom  range  from  none  up  to  55  shares.  The 
majority  of  the  sub-committee  contends  “that 
it  may  be  seriously  questioned  whether  the  di¬ 
rectors,  having  so  small  an  interest,  *  *  * 
will  give  to  its  affairs  the  requisite  amount  of 
care  and  attention  to  secure  for  the  company 
successful  management.” 

The  signers  of  this  report  believe  that  the 
nature  of  the  contract  with  Tuttle,  Wightman  & 
Dudley,  which  is  for  fifteen  years,  is  such  that 
its  tendency  will  be  to  induce  them  to  “look  to 
the  question  of  premiums  rather  than  losses.” 
The  report  then  goes  into  details  as  to  the  or¬ 
ganization  of  the  corporation  of  Tuttle,  Wight¬ 
man  &  Dudley.  Turning  to  the  appraisement  of 
the  Southern  building  made  on  behalf  of  the 
District  Insurance  Department,  which  showed  a 
profit  of  some  $453,000  for  the  Commercial  Fire 
and  the  First  National  Fire,  the  report  states 
that  without  its  share  of  this  profit  the  Commer¬ 
cial  would  have  shown  a  depletion  of  its  sur¬ 
plus  in  1912  to  the  extent  of  about  $160,000.  Con¬ 
tinuing,  the  report  says  that  there  were  two 
factions  concerned  in  the  controversy  over  the 
valuation  of  the  Southern  building — one  which 
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desired  the  valuation  to  be  kept  down  for  fear 
of  its  affecting  assessed  valuations  in  its  neigh¬ 
borhood,  and  another  which  wished  the  valua¬ 
tion  to  be  placed  as  high  as  permissible.  The 
report  concedes  a  valuation  of  $1,658,720,  but 
states  that  the  property  had  been  on  the  market 
for  a  year  or  more  prior  to  its  recent  purchase 
by  the  insurance  companies,  at  a  price  ranging 
from  $1,500,000  to  $1,535,000. 

The  Commercial  Fire  is  criticised  for  paying 
dividends  in  1912,  which,  the  report  states,  were 
not  earned  in  that  year.  Such  action,  the  report 
alleges,  was  "calculated  to  deceive  the  stock¬ 
holders  and  those  contemplating  the  purchase 
of  stock.”  The  report  exonerates  Superin¬ 
tendent  of  Insurance  Ingham  from  any  wrong¬ 
doing  in  connection  with  the  companies  named 
above. 

THE  MINORITY  REPORT 
A  minority  report,  signed  by  Representatives 
Johnson  and  George,  completely  vindicates  the 
Superintendent  of  Insurance,  Geo.  W.  Ingham, 
and  the  two  fire  insurance  companies,  the  Com¬ 
mercial  and  the  First  National,  which  have  been 
under  investigation.  The  following  is  a  sum¬ 
mary  of  the  findings  in  the  minority  report: 

First,  that  there  can  be  no  serious  criticism  of 
the  official  conduct  of  the  Superintendent  of  In¬ 
surance,  Mr.  Ingham. 

Second,  that  the  valuation  of  $2,000,000  placed 
upon  the  Southern  building-property  by  the  ap¬ 
praisers  selected  by  Mr.  Ingham  has  been  fully 
vindicated. 

Third,  that  the  financial  condition  of  each  of 
the  companies  is  solvent  beyond  all  sort  of  ques¬ 
tion,  and  has  never  been  otherwise. 

The  minority  report  began  by  analyzing  the 
charges  and  allegations  upon  which  the  inquiry 
was  based,  giving  a  detailed  history  of  the 
causes  leading  up  to  it.  The  evidence  of  A.  M. 
Best  is  thus  referred  to  in  the  report: 

During  this  same  time  the  committee  was 
arranging  for  the  attendance,  as  a  witness,  of 
Alfred  M.  Best  of  New  York,  publisher  of  Best’s 
Insurance  News,  who  had  exhibited  much  con¬ 
cern  in  the  investigation;  the  nature  of  his  con¬ 
cern  being  as  complainant  against  Tuttle, 
Wightman  &  Dudley,  and  incidentally  against 
the  insurance  companies.  It  became  evident 
even  before  any  testimony  was  taken  that  Mr 
Best  had  an  old  grievance  which  he  wished  to 
air,  and  readily  took  advantage  of  the  investi¬ 
gation  in  order  to  do  so.  The  committee  had 
been  led  to  believe  that  Mr.  Best  had  important 
information  to  the  detriment  of  Tuttle,  Wight¬ 
man  &  Dudley;  but,  although  he  was  upon  the 
witness  stand  for  more  than  a  day,  he  disclosed 
nothing  of  importance,  unless  it  be  to  establish 
a  good  character  for  those  whom  he  was  ex¬ 
pected  to  break  down.  He  stated  in  almost  so 
many  words  that  he  knew  nothing  against  the 
character  of  any  one  of  those  three  men.  The 
testimony  of  Mr.  Best,  who  might  in  the  fullest 
sense  of  the  word  be  called  a  most  willing  and 
almost  a  swift  prosecuting  witness,  consisted 
largely  of  theories  and  hypothetical  cases  not 
by  any  means  applicable  to  the  matters  at  issue. 

The  minority  report  stated  that  the  efforts  to 
sell  stock  of  the  Commercial  Fire  were  con¬ 
fined  almost  exclusively  to  parties  rated  at 
$5000  to  $100,000,  and  principally  to  bankers 
lawyers  and  other  professional  men. 

The  minority  report  further  says: 

It  is  not  only  reasonably  certain,  but  to  us  it 
is  absolutely  certain  that  the  real  cause  of  the 
first  local  criticism  (“local”  used  advisedly)  of 
the  Commercial  Fire  Insurance  Company  was 
because  it  had  done  away  with  the  agents’  com¬ 
missions  between  the  insurance  company  and 
the  policyholder.  And  it  is  equally  as  certain 
that  another  cause  of  local  criticism  grew  out 
of  the  fact  that  if  the  Southern  building  should 
be  left  to  stand  as  being  worth  $2,000,000  then 
the  property  of  the  very  near-by  financial  in¬ 
stitutions  just  referred  to  would  of  necessity 
be  assessed  for  taxable  purposes  for  more  than 
it  was  then  assessed. 

Analyzing  the  testimony  as  to  the  value  of 
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the  Southern  building,  the  minority  report  says 
that  less  than  half  a  dozen  witnesses  testified 
that  the  ground  upon  which  the  Southern  build¬ 
ing  is  located  is  worth  about  $25  a  square  foot, 
and  that  ”it  is  a  singular  coincidence  that  these 
witnesses  are  the  heads  of  the  near-by  financial 
institutions  whose  property  is  assessed  at  much 
less  than  they  themselves  admit  it  to  be  worth.” 
Against  this  is  the  evidence  of  a  large  number 
of  disinterested  witnesses,  who  place  the  value 
at  from  $45  to  $50  or  more  per  square  foot. 
Further,  the  report  upholds  the  appraisal,  and 
holds  that  the  property  is  beyond  question  worth 
$2,000,000.  The  report  then  goes  into  the  his¬ 
tory  and  methods  of  the  two  fire  insurance  com¬ 
panies  at  some  length,  and  expresses  the  un¬ 
qualified  opinion  that  they  are  free  from  any 
suspicion  of  unbusinesslike  methods,  poor  man¬ 
agement  or  questionable  practices  of  any  kind. 

COMPANIES  BEGIN  DAMAGE  SUITS 
The  Commercial  Fire  Insurance  Company  and 
the  First  National  Fire  Insurance  Company,  both 
of  Washington,  have  each  begun  suit  against 
Edward  J.  Stellwagen,  president  of  the  Union 
Trust  Company;  Wm.  V.  Judson,  Engineer  Com¬ 
missioner  of  the  District  of  Columbia,  and  Wm. 
C.  Redfield,  member  of  Congress,  jointly,  to  re¬ 
cover  $250,000  damages  in  each  case.  The  alle¬ 
gation  of  the  plaintiff  in  each  case  is  that  the 
defendants  did  “unlawfully,  wickedly  and  ma¬ 
liciously  conspire,  combine,  confederate  and 
agree  together  to  injure  and  destroy  the  good 
name,  fame,  credit  and  business  of  the  plaintiff 
company,  and  to  ruin  and  drive  the  plaintiff 
company  out  of  business  through  instilling  into 
the  minds  of  the  public  and  of  the  plaintiffs’ 
policyholders  and  stockholders  distrust  and 
suspicion.” 

Two  of  the  men  thus  sued  are  prominent  in 
public  life,  and  the  other  is  a  well-known 
banker.  It  is  understood  that  Mr.  Redfield  is  to 
be  Secretary  of  Commerce  in  President  Wilson’s 
cabinet. 


Distinguished  Visitors  Here 

Henri  and  Jules  Fester,  senior  members  of 
Mund  &  Fester  of  Hamburg  and  Antwerp,  re¬ 
spectively,  foreign  ally  of  Fester  &  Folsom, 
Inc.,  are  visiting  New  York  on-  their  return 
from  a  trip  around  the  World.  They  are  ac¬ 
companied  by  Mrs.  Henri  Fester,  and  while  here 
are  the  guests  of  R.  H.  Folsom  of  Fester  & 
Folsom.  Inc.,  United  States  managers  for  rein¬ 
surance  companies. 


Michigan  Cases  Settled 

I  he  question  of  a  violation  of  the  Michigan 
law  which  specifies  that  companies  operating 
in  that  State  must  not  issue  single  policies  for 
more  than  ten  per  cent  of  their  deposited  capi¬ 
tal  was  settled  when  Circuit  Judge  Wiest  at 
Lansing  ruled  that  there  had  been  a  violation. 
Each  company  against  whom  the  charge  had 
been  preferred  made  a  payment  of  $307.  No  ar¬ 
guments  were  made  either  for  or  against  the 
charges  as  brought  by  Commissioner  C.  A. 
Palmer  of  the  Michigan  Department,  it  having 
been  previously  agreed  that  the  companies  would 
make  no  defense.  Deputy  Commissioner  Herbert 
Orr  was  the  only  witness.  The  companies  which 
paid  the  $307  are  as  follows: 

Northern  Assurance  of  London;  Cologne  Rein¬ 
surance  of  Cologne;  Camden  Fire  Association  of 
Camden,  N.  J.;  Commercial  Union  of  London; 
North  British  and  Mercantile;  Phoenix  Assur¬ 
ance  of  London;  Prussian  National,  Stettin; 


122 


March  6,  1913 


Fire  Insurance 


THE  SPECTATOR 


Hamburg-Bremen  of  Hamburg;  Sun  of  London; 
Royal  of  Liverpool;  Liverpool  and  London  and 
Globe  of  Liverpool;  Palatine  of  London;  Svea 
Fire  and  Life  of  Gothenburg;  Norwich  Union  of 
Norwich;  Swiss  Reinsurance,  Switzerland;  Scot¬ 
tish  Union  and  National  of  Edinburgh,  and  As¬ 
surance  Company  of  America  of  New  York. 

A  case  pending  against  the  Aachen  and 
Munich,  Aix-la-Chapelle,  was  dismissed,  the  At¬ 
torney-General  having  satisfied  himself  that  this 
company  had  committed  no  offense  against  the 
State.  Nine  other  cases  are  scheduled  for  an 
early  hearing  in  the  circuit  court. 


Foreign  Companies’  Transactions  with 
Home  Offices. 

Below  will  be  found  the  net  amounts  received  from  (+), 
or  remitted  to  ( — ),  their  home  offices  by  the  United  States 
branches  of  the  respective  foreign  fire  and  fire-marine  insurance 
companies  during  the  last  three  years. 


Name  of  Company. 


Aachen  &  Munich . 

Abeille,  Paris . 

Atlas . 

Balkan  National . 

British  America . 

Bulgaria,  Rustchuk - 

Caledonian . 

Century,  Edinburgh . . . 

Cologne  Reins .  . . 

Commercial  Union*.  .  . 

First  Russian . - 

Fire  Reassurance.  Paris 
Frankona  Reins,  Fr’kf’t 

General . 

Hamburg-Bremen - 

Jakor . 

Law  Union  and  Rock. 
Liv.  &  Lon.  &  Globe. . 
London  Assurance*. . . 


Minerva.  ._ . 

Moscow  Fire . 

Munich  Reinsurance.. 

Nationale,  Paris . 

New  Zealand . 

No.  British  and  Merc. 


Northern,  London. . 
Northern.  Moscow.  . 
Norwich  Union .... 

Palatine . 

Phenix,  Paris . 

Phoenix* ...  . 

Prussian  National . . 

Rossia* . 

Royal* . 

Royal  Exchange*.  . 


Salamandra . 


Skandia . 


State . 

Sun . 

Svea . 

Swiss  National . . . . 
Swiss  Reinsurance. 


Union,  London  — 

Union,  Paris . 

Warsaw,  Warsaw. 

Western . 

Yorkshire,  York. . 


Totals . 


1912. 

1911. 

1910. 

$ 

$ 

8 

—92,723 

—45,082 

+3,665 

—35.000 

+805 

+98,273 

—67,284 

+  18,739 

+34,783 

+271,702 

+330,274 

—10,585 

—9,848 

—71,488 

+573  525 

—23,575 

—125,034 

—180,104 

+24,594 

+  1,469 

—14,417 

—53,221 

—41,758 

—529,669 

—471,509 

—504,627 

—75,000 

—70,000 

+568,987 

—24,543 

+28,029 

—19,412 

—19,018 

+520,700 

+  7,735 

—70,916 

—111,419 

—75,000 

—180,000 

—90,000 

+33,105 

+95,048 

—44,335 

—1,310,657 

—1,338,013 

—1,722,873 

—379,336 

—376,195 

—262,390 

—331,357 

—190,525 

—324,121 

158  104 

— 7(1558 

—100,300 

—300,000 

—384,842 

—451,975 

—405,172 

—40,000 

—2,181 

+502,000 

—141,790 

—73,347 

—552,119 

—310,334 

—699,195 

+65,000 

+530,000 

—353,828 

—218,160 

—390,604 

+  260,004 

—94,630 

—79,258 

—100,564 

—407,577 

—159  277 

+25,732 

10  868 

+9,049 

+  19^520 

—5,882 

—50,000 

—631 

—50,000 

+  171,792 

+  115,000 

—197.716 

— 1,124,015 

—846,762 

—1,229,041 

—140,698 

—17,935 

—132,069 

—216,233 

—18,584 

—17,158 

—375,000 

—150.000 

—3,218 

—223,152 

+67,907 

—131,374 

—136,406 

—131,382 

+5,369 

+492.149 

+  15,56( 

—16,296 

—23,504 

—221,935 

—241,025 

—383,680 

9  327 

—106,279 

+323,979 

+231,500 

+  1,467 

—199,790 

—9,610 

—100,000 

—10,291 

+504,764 

+305,841 

—103,732 

—195,531 

—1,409 

—8,401 

+  616,568 

—99,000 

+522,518 

—38,77! 

—11,988 

—69,212 

—59,144 

.  —5,865,093 

—3,380,940 

—4,989,967 

*  Fire  and  Marine  branches  combined 


Politicians  and  Fire  Insurance  Laws 

A  writer  in  The  Philadelphia  Public  Ledger 
of  recent  date  has  the  following  to  say  on  the 
subject  of  the  politicians  and  the  fire  insurance 
laws: 

The  fact  is  dawning  upon  public  intelligence 
that  Doliticians  have  little  to  do  with  so  care¬ 
fully  trained  and  technical  an  employment  as 
the  measurement  of  the  fire  rate.  Their  at¬ 
tempts  at  it  have  been  absurdly  incompetent. 
In  Kansas,  Texas,  Louisiana,  Missouri  and  Ken¬ 
tucky  the  rating  experiment  has  proved  a  fiasco. 
In  Louisiana  the  law  was  repealed  last  year. 
In  Texas  the  Governor  voiced  a  popular  demand 
for  repeal,  and  a  bill  is  on  its  way  through  the 
legislature  to  accomplish  it.  The  former  Gov¬ 


ernor  of  Missouri  had  recommended  the  repeal 
of  the  law  in  that  State,  and  in  Kansas  a  bill  to 
repeal  the  law  there  was  presented  but  failed. 

The  Kentucky  law  went  into  effect  last  July, 
and  all  of  the  companies  are  now  canceling  farm 
business  in  the  State  under  a  mandatory  rate 
reduction  of  twenty-five  per  cent.  As  a  result 
the  trust  companies  are  canceling  mortgages 
without  the  protection  of  fire  indemnity  and  gen¬ 
eral  demoralization  has  overtaken  the  Ken¬ 
tucky  farmer,  who  becomes,  vulgarly  speaking, 
the  goat.  It  is  not  difficult  to  foreshadow  the 
unpopularity  of  State  rating  in  Kentucky. 


Legislative  Bills 

Bills  have  been  introduced  in  the  various 
legislatures  as  follows: 

Arkansas. — Insurance  Board  to  fix  rates. 

Indiana. — Companies  to  provide  for  not  more 
than  one-year  preliminary  term,  and  requiring 
policy  to  show  first  year  of  such  insurance. 
Regulation  of  fire  insurance  business  by  State 
board. 

Iowa  —Prohibiting  discrimination  of  fire  com¬ 
panies. 

Kansas.— Superintendent  of  Insurance  to  de¬ 
termine  rates.  Providing  for  insurance  by  State 
against  certain  risks. 

Maine.— Wilful  retention  of  company  funds 
for  thirty  days  a  larceny. 

New  Jersey. — Five^ thousand  dollars  penalty 
for  fixing  open  rates. 

North  Dakota. — Conditions  attached  to  the  ad¬ 
mission  of  foreign  companies  to  do  business  in 
State. 

Oklahoma.— To  give  corporation  commission 
power  to  fix  rates. 


Eagle  Fire  Granted  Charter 

The  Eagle  Fire  Insurance  Company,  which  has 
been  in  process  of  organization  at  Newark  for 
some  time,  has  been  granted  a  license  by  the 
New  Jersey  Insurance  Department,  and  will  be¬ 
gin  business  at  once.  The  company  was  char¬ 
tered  February  27,  1912,  and  the  original  capital 
was  4000  shares.  Both  this  and  the  surplus  have 
been  paid  in  on  a  basis  of  $172,000.  Practically 
all  the  stock  was  subscribed  by  the  New  Jer¬ 
sey  and  Eagle  Assurance  Company,  a  Newark 
finance  company.  It  is  the  intention  to  confine 
its  business  to  reinsurance  treaties.  The  cap¬ 
ital  and  surplus  will  shortly  be  increased  accord¬ 
ing  to  the  plans.  The  officers  are  as  follows: 
Clarence  Hodson,  president;  Louis  V.  Aronson, 
treasurer,  and  William  B.  Reed,  secretary. 


Cincinnati  Wants  National  Convention 

The  Cincinnati  Fire  Insurance  Club,  at  a  re¬ 
cent  meeting,  voted  to  invite  the  National  As¬ 
sociation  of  Local  Fire  Insurance  Agents  to  hold 
its  next  annual  meeting  in  that  city.  Cincin¬ 
nati  is  centrally  located  and  as  a  convention 
place  will  be  favorably  regarded  by  many 
agents.  The  subject  will  come  before  the  mid¬ 
year  conference  to  be  held  at  Chicago  next 
April. 


Peoples  National  Fire,  Philadelphia 

In  the  Fire  Insurance  Pocket  Index  for  1913, 
deliveries  of  which  began  last  week,  the  ex¬ 
penses  of  the  Peoples  National  Fire  of  Phila¬ 
delphia  were  erroneously  given  as  $545,215. 
whereas  the  correct  amount  was  $433,419.  The 
expense  ratio  therefore  should  have  been  given 
as  50.4  per  cent  instead  of  63.4  per  cent. 


MANY  MEASURES  REPORT¬ 
ED  FAVORABLY 


Volume  of  New  Bills  at  Albany  this 
Week  Not  So  Large 


LEGISLATURE  PASSES  NO  ACTS 


Insertion  Offered  Authorizes  Merger  of  Any  Two 
Companies,  Except  Life  Insurance 

ALBANY,  March  4.— The  volume  of  insurance 
bills  introduced  has  not  been  so  great  the  past 
week  as  previously  during  this  session  of  the 
New  York  Legislature.  The  insurance  com¬ 
mittee,  which  has  had  a  large  number  of  bills 
under  advisement,  has  reported  favorably  the 
following  bills  of  Senator  Ramsperger  amend¬ 
ing  the  insurance  law: 

Relative  to  the  reorganization  of  existing  cor¬ 
porations  and  amendment  of  certificates. 

Relative  to  foreign  insurance  corporations 
which  have  not  designated  the  Superintendent  of 
Insurance  as  attorney. 

Relative  to  the  survival  of  indemnity,  reinsur¬ 
ance  and  coinsurance  in  receiver  and  Superin¬ 
tendent  of  Insurance  upon  dissolution  of  insur¬ 
ance  corporations. 

Relative  to  misrepresentations  by  certain  in¬ 
surance  corporations. 

The  bills  of  Assemblyman  Walker  reported 
are: 

Relative  to  the  extension  of  the  corporate  ex¬ 
istence  of  insurance  and  banking  corporations. 
(General  corporation  law  amendment.) 

Relative  to  the  certificate  of  increase  or  re¬ 
duction  of  the  capital  stock  of  a  banking  or  in¬ 
surance  corporation.  (General  corporation  law 
amendment.) 

Relative  to  capital  investments. 

Authorizing  fire  insurance  corporations  to  in¬ 
sure  against  loss  of  use  or  occupancy  of  prop¬ 
erty,  and  damage  caused  by  cyclone,  hail,  frost 
or  "snow,  and  by  explosion,  whether  fire  ensues 
or  not,  except  explosion  on  risks  specified  in 
Subdivision  7  of  Article  70  of  the  insurance  law. 

The  Senate  insurance  committee  has  reported 
favorably  the  following  bills  of  Senator  Rams¬ 
perger: 

Relative  to  capital  investments. 

Relative  to  inspecting  water  supply  and  appa¬ 
ratus  for  fire-fighting  purposes. 

Relative  to  reports  by  insurance  companies  of 
fire  losses  to  the  State  Fire  Marshal. 

Relative  to  the  transportation  of  explosives. 
Relative  to  fire  drills  in  educational  institu¬ 
tions. 

Relative  to  certificates  of  authority  to  be 
issued  by  the  Superintendent  of  Insurance. 

Providing  that  all  advertisements  of  foreign 
insurance  corporations  of  other  countries  shall 
only  exhibit  their  United  States  branch  capital 
and  assets. 

Relative  to  the  service  of  orders  made  by  the 
State  Fire  Marshal. 

Relative  to  discharging  firearms  within  500 
feet,  of  any  magazine  or  factory. 

Relative  to  excusing  persons  from  testifying 
upon  any  investigation,  proceeding  or  inquiry 
before  the  State  Fire  Marshal. 

Prescribing  additional  provisions  for  the  stan¬ 
dard  fire  insurance  policy. 

Authorizing  fire  insurance  companies  to  in¬ 
sure  against  loss,  of  use  or  occupancy  of  prop¬ 
erty,  etc.  Same  as  Walker  bill,  above. 

Also  Senator  Blauvelt’s  bill  relative  to  re¬ 
wards  of  nominal  value  for  competing  insurance 
brokers  and  agents. 

BILLS  INTRODUCED 

Senator  Stilwell  of  New  York  has  introduced  a 
bill  inserting  in  the  insurance  law  a  new  section 
(108)  authorizing  the  merger  of  any  two  insur¬ 
ance  companies  existing  under  the  laws  of  the 
State  engaged  in  any  kind  of  insurance  per¬ 
mitted  by  the  insurance  law,  except  life  insur¬ 
ance.  The  corporations  may  enter  into  an 
agreement  for  the  merger,  prescribing  its  terms 
and  conditions  and  the  amount  of  capital,  which 
must  not  exceed  in  the  aggregate  the  amount  of 
capital  of  the  merged  corporations;  and  this 
agreement  must  be  assented  to  by  a  vote  of  a 
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Casualty,  Surety,  Etc. 

majority  of  the  directors  of  each  corporation 
and  approved  by  vote,  either  in  person  or  by 
proxy,  of  stockholders  owning  at  least  two- 
thirds  of  the  stock  of  each  corporation  at  a 
special  meeting  called  for  that  purpose  upon  at 
least  thirty  days'  notice.  The  agreement  must 
contain  a  copy  of  the  charter  under  which  the 
business  is  to  be  conducted  and  must  conform 
to  the  provisions  of  one  or  both  of  the  charters 
of  the  merging  corporations.  The  agreement 
must  be  approved  by  the  Superintendent  of  In¬ 
surance,  and  when  so  approved  and  tiled  in  his 
office  and  a  duplicate  or  certified  copy  in  the 
office  of  the  clerk  of  the  county  where  the  office 
of  the  contracting  corporation  is  located  it  may 
be  carried  out.  The  new  corporation  may  re¬ 
quire  the  return  of  the  original  certificates  of 
stock  of  the  former  corporations  and  issue  new 
certificates  of  the  merged  corporation  in  ex¬ 
change.  The  property  of  the  corporations  is 
to  be  deemed  transferred  without  further  deeds 
or  transfers. 

Assemblyman  J.  D.  Kelly  of  New  York  has  in¬ 
troduced  a  bill  amending  Section  364  of  the  in¬ 
surance  law  relative  to  the  transportation  of 
explosives  so  as  to  provide  that  nothing  in  the 
article  shall  apply  to  the  transportation  or  use 
of  blasting  explosives  for  any  purpose  in  quan¬ 
tities  not  exceeding  five  pounds  at  any  one  time. 
At  present  the  exception  applies  only  where  the 
explosives  are  used  for  agricultural  purposes. 

A  bill  has  been  introduced  by  Assemblyman 
Walker  of  New  York  appropriating  $10,000  for 
the  preparation  by  the  Superintendent  of  In¬ 
surance  of  a  revision  of  the  insurance  law  both 
as  to  form  and  substance.  For  this  purpose  the 
Superintendent  of  Insurance  is  to  employ  such 
additional  counsel  and  assistants  as  may  be 
needed.  He  is  to  distribute  tentative  drafts  of 
proposed  changes  so  as  to  give  publicity  to  the 
proposed  revision  prior  to  his  submission  to  the 
legislature,  and  he  is  to  submit  it  to  the  legisla¬ 
ture  of  1914. 


President  Southgate’s  Western  Tour 

Arrangements  have  been  completed  by  Secre¬ 
tary  Giberson  of  the  Illinois  Association  for  the 
tour  through  the  Western  States  of  President 
James  H.  Southgate  of  the  National  Associa¬ 
tion  of  Local  Fire  Insurance  Agents.  It  is  an¬ 
ticipated  that  this  trip  and  the  meeting  with  the 
agents  of  various  States  will  assist  materially 
in  the  forward  movement  now  on  foot  for  in¬ 
creased  membership.  The  schedule  of  dates  is 
as  follows: 

Louisville,  Ky.,  Thursday,  April  10;  Cincin¬ 
nati,  Ohio,  Friday,  April  11;  Indianapolis,  Ind., 
Saturday,  April  12;  St.  Louis,  Mo.,  Monday, 
April  14;  Peoria,  Ill.,  Tuesday,  April  15;  Kansas 
City,  Mo.,  Wednesday,  April  16;  Omaha,  Neb., 
Thursday,  April  17;  Des  Moines,  la.,  Friday, 
April  18;  Minneapolis,  Minn.,  Monday,  April  21; 
Milwaukee,  Wis.,  Tuesday,  April  22;  Chicago, 
Ill.,  Wednesday.  April  23;  Chicago,  Ill.,  Thurs¬ 
day,  April  24;  Detroit,  Mich.,  Saturday,  April 
26;  Toledo,  Ohio,  Monday,  April  28;  Cleveland, 
Ohio,  Tuesday,  April  29. 

President  Southgate  will  be  accompanied  on 
this  trip  by  Secretary  Henry  H.  Putnam  of  the 
National  Association. 


Four  Offers  to  Buy  Birmingham  Fire 

Four  offers  have  been  made  for  the  purchase 
of  the  Birmingham  Fire  of  Pittsburg,  which  has 
an  excellent  local  business.  The  National 
Union  of  Pittsburg,  the  National  of  Hartford  and 
the  Queen  of  New  York  have  made  offers  to  pur¬ 
chase  the  entire  capital  stock  of  the  company, 
while  a  fourth  offer,  made  by  local  interests, 
proposes  an  increase  of  capital  to  $500,000,  paid 
in  at  two  for  one,  the  present  officers  to  remain. 


The  Century  Magazine  for  March 

The  Century  Magazine  for  March  is  an  unusu¬ 
ally  attractive  number.  Interest  centers  in  the 
“History  of  Alabama  Claims”  in  the  "After 
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War”  series,  as  written  this  month  by  Colonel 
William  Conant  Church,  editor  of  The  Army 
and  Navy  Journal.  Three  other  features  are: 
“The  Kind  of  Man  Woodrow  Wilson  Is,”  by  W. 
G.  McAdoo;  "Woodrow  Wilson  as  a  Man  of  Let¬ 
ters,”  by  Prof.  Bliss  Perry,  and  “Grover  Cleve¬ 
land  and  His  Cabinet  at  Work,”  by  Hillary  A. 
Herbert,  who  was  Secretary  of  the  Navy  dur¬ 
ing  the  last  Democratic  administration.  Joseph 
Pennell’s  new  series  of  lithographs  begins  in 
this  number. 


Inveitigation  of  Ohio  Fire  Rates 

CLEVELAND,  March  3. — A  resolution  offered 
by  Senator  Edward  Mooney,  providing  for  an  in¬ 
vestigation  of  the  fire  insurance  rates  in  the 
State,  has  been  adopted  by  the  Senate.  Mr. 
Mooney’s  draft  of  the  resolution  provided  for  an 
appropriation  of  $5000  to  pay  the  expenses  of  the 
investigation,  but  on  motion  of  Senator  McDer¬ 
mott  this  was  reduced  to  $2000.  Senator  Mooney 
asserted  that  the  premium  rates  in  Ohio  have 
been  advancing  for  some  time  and  that  the 
legislative  body  should  find  out  the  reasons 
therefor.  The  loss  record  of  the  past  year 
should  receive  the  first  consideration  of  the 
committee.  Then,  if  they  will  look  at  the  loss 
record  in  general  and  estimate  Ohio’s  portion  of 
it  they  may  have  a  pretty  good  idea  of  why  the 
rates  are  as  they  are. 


Favorable  Report  on  Rate  Bill 

OKLAHOMA  CITY,  March  1. — The  insurance 
committee  of  the  Lower  House  of  the  Oklahoma 
Legislature  has  made  a  favorable  report  on  the 
Curry-Crawford  bill,  which  gives  the  State  cor¬ 
poration  commission  authority  to  fix  insurance 
rates  in  Oklahoma.  In  the  Senate  a  favorable 
report  has  been  made  on  a  bill  for  a  State  rating 
bureau,  but  neither  bill  has  as  yet  come  before 
the  legislature  for  discussion. 


Fire  Notes 

- — The  Mississippi  Fire  Prevention  Association  held 
its  annual  meeting  recently  at  Jackson.  A.  J.  Halti- 
wanger  was  elected  president,  and  I.  B.  Beard,  sec¬ 
retary. 

— S.  D.  Vincent  has  been  appointed  to  succeed 
Chester  Deering  as  general  agent  in  Oregon  of  the 
American  Union  Fire  of  Philadelphia,  with  head¬ 
quarters  at  Portland. 

— At  the  annual  meeting  of  the  Western  and  At¬ 
lantic  Fire  of  Nashville  officers  were  elected  as  fol¬ 
lows:  Paul  Roberts,  president;  Dr.  J.  W.  Handley, 
first  vice-president  and  treasurer;  R.  O.  Johnson,  sec¬ 
ond  vice-president,  and  H.  II.  Rimington,  secretary 
and  general  manager. 

— The  committee  on  laws  and  ordinances  of  the 
National  Fire  Protection  Association  has  adopted  as 
a  model  the  code  of  the  small  city  ordinances  prepared 
by  the  Kentucky  Fire  Prevention  Association,  and  it 
will  be  recommended  for  general  adoption. 

— William  Wilkinson,  formerly  president  of  the 
Atlas  Fire  of  Des  Moines,  and  well  known  in  Iowa 
insurance  circles,  has  purchased  “Farm  Sense”  and 
will  become  its  editor.  Since  the  Atlas  was  taken 
over  by  the  Anchor  of  Des  Moines  some  months  ago, 
Mr.  Wilkinson  has  been  in  the  realty  and  investment 
business. 

— The  bill  introduced  in  the  Texas  Legislature  by 
Senator  Murray,  which  seeks  to  place  mutual  and  in¬ 
ter-insurance  companies  under  the  direction  of  the  De¬ 
partment  of  the  State  Insurance,  has  been  favorably 
reported  by  the  House  and  Senate  committees  on  in¬ 
surance.  The  bill  as  now  pending  is  favorable  to  the 
conservative  and  established  reciprocal  concerns. 

— The  World’s  Work  for  March  might  well  be 
called  an  inauguration  number.  President  Wilson  un¬ 
folds  his  ideas  on  the  trust  question  and  its  remedy  in 
an  article  entitled  “Monopoly  or  Opportunity?”  This 
article  is  the  third  in  his  series  on  “The  New  Free¬ 
dom.”  William  Bayard  Hale  describes  “Presidential 
Inaugurations  at  Four  Crises.”  Other  articles  are  on 
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“The  Race  for  Federal  Jobs;”  “A  City  Health  Pilot;” 
“The  Day's  Work  of  the  Mt.  Wilson  Observatory;” 
“  Jim’  Caldwell,  Cooperator;”  “The  New  Country 
Church;”  “The  Story  Tellers’  League;”  “Addison 
Broadhurst,  Master  Merchant;”  “A  City’s  Trade  Em¬ 
bassy  to  South  America;”  “Raising  the  Selling  Effi¬ 
ciency  of  the  Farm.” 

— The  House  committee  on  insurance  of  the  Texas 
Legislature  has  reported  favorably  the  “Blue  Sky 
Law”  bill  introduced  a  short  time  ago  by  Representa¬ 
tive  Roger  Byrne  of  Bastrop  county.  The  bill  is 
scheduled  for  early  consideration  in  the  Housee.  An 
effort  has  been  made  to  eliminate  many  of  the  drastic 
features  of  the  bill,  but  this  has  failed. 

— The  Kentucky  Board  of  Fire  Underwriters  has 
taken  steps  to  carry  out  the  desires  of  the  companies 
regarding  the  elimination  of  stamping  offices.  Last 
year  three  were  discontinued,  and  with  the  discon¬ 
tinuation  of  the  office  at  Winchester,  just  announced, 
the  board  has  begun  the  work  of  weeding  out  those 
stamping  offices  which  can  be  dispensed  with.  There 
are  fourteen  left. 


CASUALTY,  SURETY  & 
MISCELLANEOUS 


Will  Declare  Extra  Dividend 

President  Warfield,  of  the  Fidelity  and  De¬ 
posit  of  Baltimore,  has  sent  a  letter  to  the 
stockholders  notifying  them  that  at  the  meeting 
of  the  directors  in  March  he  will  recommend  the 
payment  of  an  extra  dividend  of  $250,000.  He 
states  that  this  is  an  authorized  increase  of 
stock  and  will  be  issued  to  the  shareholders  on 
the  basis  of  $50  a  share,  which  is  its  par  value. 
There  was  some  doubt  expressed  whether  the 
president  meant  that  this  amount  of  stock  is 
to  be  given  as  a  stock  dividend  or  whether  the 
stockholders  are  to  be  given  the  right  to  sub¬ 
scribe  to  it  at  its  par  value  pro  rata  to  their 
holdings.  President  Warfield,  when  asked  about 
it,  explained  that  a  dividend  of  this  amount  will 
be  declared,  payable  in  stock,  and  that  the  stock 
will  be  distributed  to  the  shareholders,  making 
the  issue  full  paid  on  the  company’s  books. 
Stockholders  will  not  be  required  to  put  up  any 
additional  money.  This  is  the  remaining  part 
of  the  issue  authorized  when  the  company  took 
over  the  American  Bonding  of  Baltimore.  In 
that  deal  $750,000  additional  stock  was  needed, 
but  the  stockholders  made  the  issue  $1,000,000. 
In  his  letter  to  the  stockholders  President  War- 
field  defends  the  company  from  the  late  reports 
concerning  its  affairs,  saying  it  wras  never  in  a 
more  prosperous  condition. 


Rules  in  Favor  of  Quarantine  Benefits 

Commissioner  E.  II.  Moore  of  the  Ohio  Insur¬ 
ance  Department  has  ruled  that  the  so  called 
'  quarantine”  benefits  in  health  and  accident 
policies  can  be  written  where  no  additional 
charge  is  made.  This  ruling  overturns  the  one 
which  has  been  in  existence  in  Ohio  for  many 
years  and  comes  as  the  result  of  many  requests 
from  companies  seeking  information  on  the  sub¬ 
ject  from  Commissioner  Moore.  His  two  pre¬ 
decessors  have  ruled  against  this  benefit.  In  his 
ruling.  Commissioner  Moore  states  further  that 
he  will  not  permit  its  waiting  as  a  substantive 
class  of  insurance,  “but  to  say  that  a  com¬ 
pany  authorized  by  its  charter  and  the  law  of 
that  State  to  write  health  and  accident  busi¬ 
ness  cannot  provide  for  this  class  of  indemnity 
as  one  of  the  industrial  benefits  included  within 
its  policy  would  be  stretching  the  doctrine  of 
ultra  vires  until  it  cracked.” 


124 


, 

■  March  6,  1913 

COMPENSATION  COMPRO¬ 
MISE  EFFECTED 


Senate  Insurance  Committee  Frames 
New  Measure  in  New  York 


LABOR  INTERESTS  MAY  OPPOSE 


Green  Bill  Goes  Through  Ohio  House,  Dooming 
Liability  Companies — Compensation  Prospects 
Remote  in  Oklahoma — Court  Construc¬ 
tions  on  Jersey  Act 


The  Senate  insurance  committee  in  New  York 
State  has  put  a  momentary  quietus  on  the  vio¬ 
lent  bickering  over  compensation  which  has 
raged  about  the  capital  for  the  past  few  weeks 

■  by  proposing  a  compromise  measure.  The 
measure  contains  what  the  committee  considers 

■  to  be  the  best  features  of  the  compensation  laws 
of  other  States,  of  the  Murtaugh-Jackson,  Foley- 
Walker,  McClelland-Esquirol,  Carswell  and  Ar- 
getsinger  bills.  The  new  measure,  however,  fol¬ 
lows  the  Foley-Walker  bill  to  a  large  extent, 
but  contains  the  State  insurance  fund  feature 
of  the  Murtaugh-Jackson  bill.  It  amends  the  in¬ 
surance  law  as  follows: 


(New  Article  11,  including  Sections  375  to  417 
inclusive;  repeal  of  Article  14-a  and  Sections 
215  to  219-g  inclusive,  and  Article  11  and  Sec¬ 
tions  360  and  361  renumbered  to  read  Article  12 
and  Sections  450  and  451,  respectively)  by  pro¬ 
viding  four  plans  for  the  payment  of  compensa- 
'  tion  to  employees: 

1.  Payment  direct  to  employees  or  their  de¬ 
pendents. 

2.  Insure  payment  of  compensation  in  an  in¬ 
surance  company  authorized  to  transact  such 

|  business  in  this  State. 

3.  To  insure  payment  of  compensation  in  any 
I  mutual  insurance  association  authorized  to 

transact  such  business  in  the  State. 

4.  Contribute  to  a  fund  to  be  administered  by 
the  Superintendent  of  Insurance. 

The  decision  of  the  Superintendent  of  Insurance 

!in  rejecting  the  plan  proposed  is  subject  to  re¬ 
view  by  writ  of  certiorari.  A  fund  is  created  to 
be  known  as  the  employees’  State  mutual  insur¬ 
ance  fund,  providing  fifty  or  more  employers  em¬ 
ploying  in  the  aggregate  not  less  than  ten  thou¬ 
sand  employees  make  written  application  there- 
.  for.  The  Superintendent  of  Insurance  is  to  ad¬ 
minister  this  fund  and  shall  classify  the  estab- 
l  lishments  or  industries  of  the  employers  into 
groups  in  accordance  with  their  relative  hazard, 
and  to  determine  the  amount  of  premiums  or 
assessments  to  be  paid  by  each  employer  to  the 
I  fund.  Additional  assessments  may  be  made  at 
the  end  of  each  annual  or  semi-annual  period, 
as  may  be  necessary  to  create  a  reserve  which, 
improved  at  three  per  cent  interest,  will  meet 
all  future  payments  of  compensation  for  losses 
sustained  during  the  current  year,  including 
medical  and  burial  expense.  There  are  provi¬ 
sions  for  withdrawal  from  participation  in  the 
fund  on  thirty  days’  written  notice,  authorizing 
the  Superintendent  of  Insurance  to  enforce  pay- 
|  ment  of  premium  or  assessment  in  an  action  at 
law,  and  providing  that  in  case  of  accident  dur¬ 
ing  period  of  default  the  employee  or  his  de¬ 
pendents  may  sue  for  damages  without  limit  as 
I  to  the  amount  of  recovery.  On  the  adoption  of 
a  plan  by  an  employer  the  same  is  to  be  en- 
j  forced  for  one  year  from  the  date  of  approval 
by  the  Superintendent  of  Insurance  and  for  suc¬ 
ceeding  terms  of  one  year  unless  and  until  em¬ 
ployer  files  written  notice  before  expiration  of 
,  yearly  period  that  he  desires  to  withdraw  his 
;  election.  An  employer  who  fails  to  avail  him¬ 
self  of  one  of  the  several  plans  provided  shall 
'4  not  he  permitted,  in  an  action  against  him  for 
fatal  or  non-fata.1  personal  injuries  to  em¬ 
ployees,  to  set  up  as  a  defense  that  such  injury 
was  caused  by  the  negligence  of  a  fellow-em¬ 
ployee,  or  that  such  employee  assumed  the  risks 
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of  his  employment  or  contributory  negligence. 
Every  employee  is  presumed  to  have  accepted 
the  provisions  of  this  article  until  written  no¬ 
tice  of  non-acceptance  has  been  filed  with  the 
Superintendent  of  Insurance.  There  is  the  same 
provision  for  an  industrial  compensation  board 
of  five  members  to  be  appointed  by  the  Gover¬ 
nor  for  five-year  terms  as  is  found  in  the  Mc¬ 
Clelland-Esquirol  bill.  There  is  no  provision  in 
this  bill,  however,  for  a  bi-partisan  board  and 
the  salaries  of  the  members  are  increased  $2000 
in  case  of  the  chairman,  and  $1000  in  case  of  the 
other  members  of  the  board.  There  is  also  a 
provision  for  the  appointment  of  secretary  at 
$5000.  The  compensation  provisions  are  made 
to  apply  to  the  State  and  each  municipality  and 
political  subdivision,  as  is  provided  in  the  Mc¬ 
Clelland-Esquirol  bill.  In  general,  however,  the 
provisions  of  the  Foley  bill  are  followed. 

Thomas  J.  Fitzgerald,  who  represents  the  la¬ 
bor  interests  in  Albany,  is  reported  to  have  de¬ 
clared  that  they  would  not  accept  the  com¬ 
promise  bill. 

GREEN  BILL  PASSED 

The  Green  workmen’s  compensation  bill  passed 
the  Ohio  House  of  Representatives  Wednesday 
by  unanimous  vote,  as  it  had  done  in  the  Senate 
a  few  days  previously.  It  was  practically  a  law 
on  its  passage,  as  it  was  certain  that  Governor 
Cox  would  add  his  signature  within  the  required 
time. 

No  amendments  were  made  to  the  bill  in 
the  House.  Representative  Diser  of  Mahoning 
county  proposed  an  amendment  that  would  dis¬ 
courage  “ambulance  chasing”  more  effectively 
than  the  conditions  which  had  already  been  in¬ 
corporated  in  the  text,  but  the  friends  of  the 
bill  feared  to  open  the  way  and  allow  any  dis¬ 
cussion  of  proposed  changes.  The  principal 
points  in  the  bill  have  already  been  outlined  in 
The  Spectator.  It  will  go  into  effect  January 
1,  1914,  and  will  supersede  the  present  law. 

There  is  some  surprise  that  the  vote  in 
favor  of  this  bill  should  be  unanimous  in  both 
branches  of  the  legislature,  and  the  indications 
are  that  political  considerations  had  much  to 
do  with  the  matter. 

It  is  said  that  twenty-three  companies  and  six 
hundred  insurance  offices  will  be  affected 
through  the  passage  of  the  bill,  which  ap¬ 
parently  sounds  the  death  knell  of  liability  in¬ 
surance  in  Ohio. 

OKLAHOMA  PROJECTS 

With  three  bills  pending,  varying  widely  in 
their  terms,  there  seems  to  be  little  prospect 
of  the  adoption  of  a  workmen’s  compensation  act 
by  the  Oklahoma  Legislature  at  its  present  ses¬ 
sion. 

The  latest  proposal  along  that  line  is  con¬ 
tained  in  a  joint  resolution  introduced  in  the 
Senate,  which  would  submit  to  the  people  a 
constitutional  amendment  expressly  giving  the 
State  the  right  to  provide  for  State  insurance 
as  proposed  by  one  of  the  bills  now  pending, 
with  the  proviso  that  the  powers  shall  never  be 
exercised  except  in  connection  with  the  work¬ 
men’s  compensation  or  industrial  insurance  law. 
This  is  intended  to  take  care  of  the  constitu¬ 
tional  objections  which  have  been  raised  in  re¬ 
gard  to  the  plan. 

NEW  JERSEY  COMPENSATION 

The  New  Jersey  Supreme  Court  has  upheld 
thj  constitutionality  of  the  compensation  law 
of  that  State  in  the  case  of  Lineman  Floyd  Sex¬ 
ton,  w’ho  was  killed  on  July  4,  1911 — the  day  the 
statute  became  operative.  Two  questions  are 
disposed  of  in  the  verdict,  which  holds  that  the 
act  does  not  violate  the  Fourteenth  Amendment 
of  the  Federal  Constitution  and  that  it  does  not 
violate  the  provision  of  the  State  Constitution 


Casualty,  Surety,  Etc. 


that  the  right  to  trial  by  jury  shall  remain  in¬ 
violate. 

Another  construction  on  the  application  of  the 
New  Jersey  law,  as  to  extra-territorial  juris¬ 
diction,  was  handed  down  in  the  Appellate  Divi¬ 
sion,  Supreme  Court,  Second  Division,  in  Brook¬ 
lyn,  N.  Y.,  last  week.  Held  that  where  em¬ 
ployer  and  employee  enter  into  a  contract  in 
New  York  State  and  temporary  employment  in 
New  Jersey  is  incidental  thereto,  the  applica¬ 
tion  of  the  New  Jersey  Workmens  Compensation 
Law  cannot  be  invoked,  as  it  is  not  extra-ter¬ 
ritorial  in  jurisdiction  and  the  parties  to  the 
contract  cannot  be  presumed  to  have  knowledge 
of  the  statutes  of  a  foreign  State. 

MASSACHUSETTS  COMPENSATION 

The  Massachusetts  Industrial  Accident  Board 
has  written  a  letter  to  Governor  Foss  on  some 
of  the  problems  that  have  arisen  during  the 
first  six  months’  experience— July  1  to  Decem¬ 
ber  31 — under  the  workmen’s  compensation  act. 
The  letter  dwells  at  some  length  on  the  cost 
of  insurance,  although  it  claims  that  six 
months’  experience  is  far  from  being  an  ade¬ 
quate  time  from  which  to  make  comparisons  or 
deductions.  The  Industrial  Accident  Board  ex¬ 
presses  its  sentiments  that  the  premiums 
charged  for  workmen’s  compensation  are  too 
high.  As  a  matter  of  fact,  the  statistics  pre¬ 
sented  in  the  report  cover  a  four  months’  ex¬ 
perience  of  eight  firms  employing  about  26,000 
workmen,  the  experience  of  one  instance  cover¬ 
ing  172  workmen  only. 

An  interesting  sidelight  upon  the  methods 
which  govern  the  Massachusetts  Employees  In¬ 
surance  Association  is  furnished,  in  that  it  has 
thrown  into  the  discard  its  elaborate  systems 
of  rating  and  classifications,  for  it  has  filed 
rates  almost  word  for  word  similar  to  those  filed 
by  the  stock  companies.  Thess  rates  have  been 
approved  by  the  Insurance  Department. 


Allowances  for  Receivers 

Judge  William  S.  Case,  in  the  Superior  Court 
of  Hartford,  has  granted  further  compensation 
to  Theodore  H.  Macdonald  of  New  Haven,  for¬ 
mer  Commissioner  of  the  Connecticut  Insurance 
Department,  and  J.  Birney  Tuttle  of  New  Haven, 
receivers,  and  James  H.  Webb,  receiver's  attor¬ 
ney  for  the  JEtna  Indemnity  of  New  York.  Mr. 
Macdonald  asked  for  $3000,  Mr.  Tuttle  for  $2500 
and  Mr.  Webb  $6000  more  on  account.  Money 
has  been  advanced  the  receivers  and  attorney  on 
account  as  follows:  Mr.  Macdonald,  $6000;  Mr. 
Tuttle,  $2500,  and  Mr.  Webb,  $9000.  No  objec¬ 
tion  was  offered  by  attorneys  for  the  creditors, 
and  the  bills  were  allowed.  Attorney  MacKeller 
of  New  York,  who  was  ancillary  receiver  in 
New  York  State,  was  allowed  $12,500. 


To  Enter  Insurance  Business 

Charles  D.  Hilles,  private  secretary  to  former 
President  Taft,  will  become  a  partner  to  Ed¬ 
mund  Dwight,  resident  manager  for  New  York 
State  of  the  Employers  Liability  Assurance  Cor¬ 
poration  of  London  on  March  27,  after  which  the 
agency  will  be  conducted  under  the  firm  name 
of  Dwight  &  Hilles.  About  two  years  ago  it 
was  the  intention  of  Mr.  Hilles  ter  become  asso¬ 
ciated  with  Mr.  Dwight,  but  this  plan  was 
changed,  as  President  Taft  desired  him  to  be¬ 
come  his  private  secretary.  Mr.  Hilles  was  then 
assistant  secretary  of  the  Treasury. 


Western  Live  Stock  of  Peoria 

The  Western  Live  Stock  of  Peoria,  which  has 
been  under  promotion  for  some  time,  has  been 
licensed  by  the  Illinois  Insurance  Department, 
and  began  business  at  once.  The  company  has 
a  capital  of  $500,000  and  a  surplus  of  an  equal 
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amount.  Phil  S.  Haner,  chairman  of  the  State 
Live  Stock  Commission,  has  been  elected  presi¬ 
dent,  and  H.  C.  Naylor,  the  originator  of  the 
system  of  live  stock  rating  used  in  the  West  and 
formerly  with  the  Indiana  and  Ohio  Live  Stock 
of  Crawfordsville,  Ind.,  has  been  made  manager. 


Casualty  Company  of  America 

The  financial  statement  of  the  Casualty  Com¬ 
pany  of  America  of  New  York  for  the  year  end¬ 
ing  December  31,  1912,  shows  several  noteworthy 
items  of  increase  over  that  of  the  preceding 
year.  The  net  premiums  collected  amounted  to 
$3,045,277,  against  $2,538,755  in  1911,  while  the 
surplus  to  policyholders  of  $975,886  showed  a 
gain  of  nearly  $20,000.  The  company  now  has 
resources  of  $2,737,421  and  is  in  excellent  condi¬ 
tion.  It  is  writing  seventeen  classes  of  business 
and  its  field  of  operations  is  nation-wide.  The 
active  executive  head  of  the  Casualty  Company 
of  America  is  President  Edwin  W.  DeLeon.  \  j 


Prudential  Casualty  of  Indianapolis 

The  Prudential  Casualty  of  Indianapolis  has 
completed  the  compilation  of  a  statement  show¬ 
ing  the  distribution  of  the  business  for  the 
year  just  closed,  and  it  develops  that  the  pure 
liability  business  is  less  than  twenty  per  cent 
of  the  total  writings  of  the  company  in  spite  of 
the  fact  that  the  business  for  1912  was  approx¬ 
imately  three  times  that  of  1911.  The  propor¬ 
tion  of  manufacturing  and  contracting  liability, 
both  employers  and  public,  was  less  than  it 
was  in  1911,  which  makes  a  gratifying  showing 
to  the  officers  of  that  company  in  view  of  the 
unsettled  conditions  prevailing  during  the  en¬ 
tire  year  relative  to  competitive  rating. 


Merger  Plan  Submitted 

The  Colorado  Insurance  Department  has  re¬ 
ceived  a  proposal  from  the  Western  Life  and  Ac¬ 
cident,  an  assessment  health  and  accident  com¬ 
pany,  and  the  German-American  Indemnity,  a 
stock  company,  both  of  Denver,  to  merge.  The 
new  company,  according  to  the  terms  of  agree¬ 
ment  submitted  for  approval,  will  be  made  a 
stock  company  and  will  be  known  as  the  West¬ 
ern  Life  and  Acident,  and  will  be  controlled  by 
the  present  officials  of  that  company. 


New  Policy  Covers  Speech  and  Hearing 

The  accident  and  health  department  of  the 
Standard  Life  of  Pittsburg  has  prepared  a  new 
policy,  giving  half  the  principal  sum  for  total 
loss  of  speech  or  hearing.  A  complete  dis¬ 
ability  policy  at  $60  premium  per  annum  and  a 
straight  accident  contract  at  $25  per  annum  will 
be  issued.  Both  these  policies  provide  $5000 
principal  sum  and  $25  weekly  indemnity.  They 
are  very  complete,  covering,  as  they  do,  the  great 
variety  of  contingencies  provided  against  in  the 
best  policies  now  issued. 


Organization  Perfected 

The  Conference  of  Fidelity  and  Surety  Under¬ 
writers  was  formally  organized  at  a  meeting 
held  recently  at  Philadelphia.  Plans  are  now 
under  way  to  send  out  invitations  to  all  promi¬ 
nently  identified  with  the  business  to  become 
members.  The  first  general  meeting  will  be 
held  this  summer.  Officers  have  been  elected 
as  follows:  George  H.  Gist,  president;  W.  W. 
Symington,  vice-president,  and  G.  V.  Pope,  sec¬ 
retary. 


NEW  INSURANCE  MEASURES 
AT  ALBANY 


Bill  Provides  for  Additional  Section  to 
Standard  Casualty  Policy  Law 


ALSO  HEALTH  AND  ACCIDENT  POLICIES 


Amendment  Provides  for  Incorporation  of  Com¬ 
panies  to  Insure  Against  Forgery  as  well 
as  Burglary  or  Theft 

ALBANY,  March  4. — A  number  of  bills  have 
been  reported  favorably  during  the  past  week, 
and  only  a  few  measures  have  been  introduced 
in  the  New  York  Legislature.  The  bills  re¬ 
ported  favorably  are  as  follows: 

Relative  to  the  by-laws  of  title,  credit  guar¬ 
anty  and  securities  guaranty  corporations. 

Relative  to  forms  of  policies  or  certificates  of 
casualty  insurance  corporations  upon  the  co¬ 
operative  or  assessment  plan. 

Relative  to  the  capital  of  title,  credit  guar¬ 
anty  and  securities  guaranty  corporations. 

Relative  to  the  capital  of  title,  credit  guar¬ 
anty  and  securities  guaranty  corporations. 

Relative  to  the  bonds  of  surety  companies. 

Relative  to  the  issuance  or  circulation  of  false 
literature  by  insurance  corporations.  (Penal 
Code  Amendment.) 

BILLS  INTRODUCED 

Assemblyman  Walker  has  also  introduced  a 
bill  inserting  in  the  insurance  law  a  new  sec¬ 
tion  (109)  in  relation  to  the  standard  provisions 
of  a  standard  casualty  policy.  It  is  to  contain 
statements  that  the  policy,  application  therefor, 
and  such  other  papers  as  may  be  attached  to  it, 
constitute  the  entire  contract  of  insurance;  that 
no  statement  of  the  applicant  for  insurance 
which  is  not  incorporated  in  or  endorsed  on  the 
policy  shall  void  the  policy  or  be  used  in 
evidence;  and  that  the  corporation  will  pay  to 
the  holder  of  the  policy  the  amount  of  any  judg¬ 
ment  finally  recovered  against  the  insured,  not 
exceeding  the  maximum  amount  of  any  judg¬ 
ment  finally  recovered  against  the  insured,  not 
exceeding  the  maximum  amount  of  the  risk  as¬ 
sumed  as  stated  in  the  policy,  and  that  the 
holder  of  such  judgment  shall  be  subrogated  to 
all  of  the  rights  of  the  insured. 

A  bill  has  likewise  been  introduced  by  Assem¬ 
blyman  Walker  amending  Subdivision  7  of  Sec¬ 
tion  107  of  the  insurance  law  in  relation  to  the 
standard  provisions  of  accident  and  health 
policies  by  providing  that  such  policies  must 
provide  that  if  the  benefits  be  promised  for  loss 
of  time  on  account  of  disability,  then,  on  the 
request  of  the  insured,  subject  to  proof  of  loss, 
the  corporation  will  pay  the  accrued  benefits  at 
the  expiration  of  each  specified  period,  not  ex¬ 
ceeding  thirty  days,  during  the  continuance  of 
the  entire  period  for  which  it  is  liable. 

A  bill  has  been  introduced  by  Senator  Rams- 
perger  of  Buffalo  amending  Subdivision  5  of  Sec¬ 
tion  70  of  the  insurance  law  by  providing  for 
the  incorporation  of  companies  to  insure 
against  forgery  as  well  as  burglary  or  theft. 


St.  Louis  Association  Reorganized 

The  St.  Louis  Casualty  Association  has  been 
reorganized.  Officers  elected  were:  R.  L.  Dut¬ 
ton,  president,  and  O.  P.  Rutledge,  secretary  and 
treasurer.  Material  changes  have  also  been 
made  in  the  methods  of  conducting  the  associ¬ 
ation,  one  of  which  is  to  prohibit  clerks  and 
other  subordinates  from  representing  firms  in 
the  association. 


Accident  Underwriters  Organize 

The  National  Accident  Underwriters  Associa¬ 
tion  was  organized  at  a  meeting  held  at  Wash¬ 
ington  recently  and  attended  by  the  local  board 
of  casualty  managers  and  general  agents  from 
a  number  of  Eastern  cities.  Thq  movement  to 
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establish  a  National  body  to  affiliate  with  local 
boards  was  started  some  time  ago  by  the  Dis¬ 
trict  of  Columbia  Board  of  Casualty  Under¬ 
writers.  The  first  annual  meeting  will  be  held 
at  Washington  in  June.  Temporary  officers 
have  been  elected  as  follows:  Holcombe  G. 
Johnson,  president;  Edward  S.  Brashears,  firstl 
vice-president;  John  E.  Lowe,  secretary,  and 
John  G.  Graham,  treasurer. 


European  Accident 

The  European  Accident  Insurance  Company, 
Ltd.,  of  London,  England,  which  transacts  ali 
lines  of  casualty  reinsurance  in  this  country, 
has  made  public  its  annual  statement  covering 
the  year  1912.  The  company’s  leading  object  is 
United  States  reinsurance  business,  and  it  is  un¬ 
der  the  management  of  the  well-known  firm  of 
Fester  &  Folsom,  Inc.,  123  William  street,  and 
its  foreign  allies,  Fester,  Fothergill  &  Hartung 
of  London,  and  Mund  &  Fester  of  Hamburg,  who 
also  manage  for  fire  reinsurances  the  Union 
and  Phenix  Espanol  Insurance  Company,  North¬ 
ern  Insurance  Company  of  Moscow,  Warsaw  Fire 
Insurance  Company,  and  other  large  reinsurance 
companies  in  the  United  States.  The  United 
States  assets,  as  of  December  31,  1912,  are  $582,- 
848,  which  will  be  materially  increased  by  remit¬ 
tances  from  abroad  during  the  first  quarter  of 
1913,  as  the  managers  are  forwarding  their 
United  States  business  as  rapidly  as  is  con¬ 
sistent  with  their  usual  conservative  methods. 

The  European  will  shortly  be  ready  to  under¬ 
take  reinsurances  of  all  classes  of  the  casualty 
business,  and  owing  to  its  strong  backing  is  en¬ 
abled  to  give  a  most  complete  coverage  for  all 
lines  of  business.  The  successful  character  of 
the  business  transacted  during  the  year  1912  is 
best  shown  by  the  results  obtained,  the  pre¬ 
miums  amounting  to  $189,863,  while  the  losses 
were  only  $41,098,  or  21.6  per  cent,  and  the  ex¬ 
pense  ratio  was  the  extremely  modest  figure  of 
42  per  cent. 

One  of  the  strongest  features  in  the  manage¬ 
ment  of  the  European,  and  one  which  renders  it 
acceptable  to  American  companies  seeking  re¬ 
insurance,  is  the  conservative  manner  in  which 
it  deals  with  its  business,  which  is  fully  shown 
by  its  forthcoming  remittances  to  the  United 
States  of  funds  which  will  make  this  branch  one 
of  the  millionaire  concerns  and  the  only  strictly 
reinsurance  company  at  present  admitted  and 
operating  generally  throughout  the  United 
States.  The  company’s  United  States  trustee  is 
the  Bankers  Trust  Company,  and  R.  H.  Folsom 
of  Fester  &  Folsom,  Inc.,  is  in  active  charge  of 
the  United  States  business. 


Casualty  Notes 

— The  Prudential  Casualty  of  Indianapolis  has  with¬ 
drawn  from  the  Plate  Glass  Association  of  Detroit. 

— The  Massachusetts  Accident  of  Boston  has  been 
licensed  in  Delaware.  It  is  the  intention  of  the  com¬ 
pany  to  enter  several  other  States  in  the  near  future. 

—President  McDowell,  of  the  New  England  Cas¬ 
ualty  of  Boston,  has  appointed  Horace  S.  Bean  super¬ 
intendent  of  agencies  for  the  industrial  accident  and 
health  department. 

— In  another  column  of  this  issue  of  The  Spectator 
a  State  manager  of  a  liability  company  announces  his 
desire  to  form  a  similar  connection  in  New  York. 
Company  managers  should  be  interested. 

Senator  Hopple  of  Cuyahoga  county,  Ohio,  has 
introduced  a  bill  in  the  legislature  which  will  require 
all  fraternal  organizations  paying  sick,  accident  or 
death  benefits  to  make  annual  reports  to  the  State 
Insurance  Department. 

— In  the  advertised  statement  of  the  Kansas  City 
C  asualty  Company  appearing  in  The  Spectator  for 
February  20  the  president’s  name  should  have  ap¬ 
peared  as  Charles  J.  Schmelzer  instead  of  Charles  D 
Schmelzer. 

The  Fidelity  and  Deposit  of  Baltimore  proposes 
to  open  in  a  few  weeks  a  branch  office  in  Boston 
under  the  management  of  Arthur  L.  Tash,  now  of 
OBrion,  Russell  &  Co.,  and  Wallace  Egerton,  man¬ 
ager  of  the  American  Bonding,  also  of  Baltimore, 
here.  The  new  firm  will  be  known  as  Tash  &  Egerton. 
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I  N  a  recent  address,  former  Superin- 
1  tendent  of  Insurance  Wm.  H. 
Hotchkiss  of  New  York  referred  to  the 
agitation  now  under  way  for  the  aboli¬ 
tion  of  the  middleman  in  business  life. 
He  placed  the  farmer  at  one  end  of 
the  line  and  the  manual  worker  at  the 
other,  intimating  that  all  between  were 
more  or  less  superfluous.  The  speaker 
was  careful  to  inform  his  audience  of 
life  insurance  men  that  they  would  not 
be  affected  for  some  time,  if  ever,  and 
thereby  presumably  put  them  more  at 
their  ease.  The  mere  insinuation,  how¬ 
ever,  that  a  life  insurance  agent  might 
be  classed  as  a  middleman  is  likely  to 
meet  with  strong  objections.  One  of 
the  greatest  life  insurance  presidents 
who  ever  lived  always  argued  that  the 
agency  force  was  the  most  important 
part  of  the  company’s  machinery,  and, 
in  fact,  every  president  who  has  brought 
his  company  to  any  prominence  has 
only  done  so  by  maintaining  the  closest 
and  most  cordial  relations  with  the  men 
in  the  field — the  producers.  A  middle- 
j  man’s  business  is  to  bring  the  producer 
to  the  consumer — to  supply  the  demand 
of  the  latter  for  the  products  of  the 
'  former.  He  does  not  create  the  de¬ 
mand,  but  simply  fills  a  demand  already 


in  existence.  The  life  insurance  agent, 
on  the  other  hand,  has  to  create  the  de¬ 
mand,  has  to  show  the  prospective  ap¬ 
plicant  the  necessity  he  is  under  for 
the  material  which  the  agent  has  to 
supply.  Policies  in  blank  are  so  much 
spoiled  paper  until  the  agent  has  pro¬ 
duced  the  applicants,  whose  signatures 
on  the  dotted  line  make  them  valuable 
commodities.  Human  nature  is  such 
that  few  persons  seek  life  insurance 
voluntarily — -the  initiative  must  come 
from  the  life  insurance  salesman.  As, 
therefore,  he  creates  the  demand  for 
policies,  he  is  essentially  a  producer,  and 
in  no  sense  of  the  word  is  he  a  middle¬ 
man.  The  legitimate  life  insurance 
man  will  always  be  needed  in  the  busi¬ 
ness,  for,  without  him,  the  companies 
would  have  but  slight  possibilities  of 
continued  existence. 


IT  is  regrettable  that  such  a  prominent 
fire  insurance  center  as  Philadel¬ 
phia,  the  home  of  many  strong  com¬ 
panies,  should  have  been  the  scene  of 
such  a  fiasco  as  the  recent  failure  of 
the  American  Union  Fire  Insurance 
Company.  After  the  methods  followed 
in  promoting  this  company  had  become 
generally  known,  a  feeling  of  distrust 
was  aroused  which  seems  to  have  been 
justified  by  the  findings  in  the  examina¬ 
tion  conducted  by  the  Insurance  Depart¬ 
ments  of  New  York  and  Pennsylvania 
and  by  the  appointment  of  a  receiver 
for  the  company.  The  approximate  fig¬ 
ures  purporting  to  show  the  standing  of 
the  company  on  March  i  would  indicate 
that  little,  if  any,  of  the  capital  will  re¬ 
main  after  the  reinsurance  of  the  com¬ 
pany’s  risks.  While  the  blame  for  the 
catastrophe  has  not  yet  been  publicly 
fixed,  the  fact  that  the  directors  deposed 
the  absent  president  and  accepted  the 
resignations  of  other  officers  would  indi¬ 
cate  that  they  hold  the  former  president 
to  be  at  fault.  The  forthcoming  report 
giving  the  results  of  the  investigation  by 
the  Insurance  Departments  named  is 
awaited  with  much  interest.  It  is  to 
be  hoped  that  the  numerous  policyhold¬ 
ers  of  the  American  Union  Fire  will  be 
properly  cared  for,  either  by  a  reinsur¬ 
ance  of  their  risks  or  by  the  return  of 
the  unearned  portions  of  their  pre¬ 
miums.  Some  of  the  directors  mani¬ 
fested  a  desire,  a  few  days  before  the 


appointment  of  a  receiver,  to  contribute 
further  funds  in  order  to  avert  the  im¬ 
pending  disaster,  but  the  plan  for  the 
contribution  of  $200,000  fell  through, 
thus  precipitating  the  receivership.  It 
is  some  time  since  a  fire  insurance  fail¬ 
ure  has  occurred  under  such  disagree¬ 
able  circumstances,  and  we  hope  that  it 
will  be  many  a  year  before  any  similar 
event  shall  happen. 


AN  interesting  tabulation  appears 
elsewhere  in  this  issue  of  The 
Spectator  dealing  with  the  statements 
for  1912  of  the  ten  largest  life  insur¬ 
ance  companies  of  the  United  States. 
A  thorough  analysis  is  presented  of  the 
voluminous  reports  made  to  the  several 
Insurance  Departments,  so  as  to  cover 
every  item  of  interest  relating  to  busi¬ 
ness  growth  and  financial  strength.  It 
will  be  noticed  that  each  of  the  ten 
companies  experienced  a  highly  suc¬ 
cessful  year,  their  new  issues  and  gains 
in  insurance  in  force  being  far  ahead 
of  the  corresponding  items  of  1911. 
Five  of  the  ten  are  able  to  show  over  a 
billion  of  insurance  in  force,  while  three 
others  exceed  five  hundred  millions. 
Some  large  totals  are  obtained  by  com¬ 
bining  the  figures  of  the  ten  companies, 
a  few  of  which  follow :  Assets,  $3,397,- 
023,584;  surplus  funds,  $476,152,975 ; 
premium  income,  $485,010,808  ;  payments 
to  policyholders,  $331,097,659 ;  income 
saved,  $194,175,000;  new  business,  ordi¬ 
nary,  $1,258,711,270;  industrial,  $679,- 
258,720 ;  insurance  in  force,  ordinary, 
$11,085,234,947;  industrial,  $3,410,451,- 
283 ;  gain  in  amount  in  force,  ordinary, 
$568,420,410;  industrial,  $231,368,339. 


Fire  commissioner  Joseph 

JOHNSON  of  New  York  has 
taken  unto  himself  the  credit  for  the 
decrease  of  fires  in  Greater  New  York 
during  January  and  February  as  com¬ 
pared  with  the  figures  of  a  year  ago. 
The  number  of  fires,  as  recorded  by  the 
fire  department,  was  2287  for  that 
period,  while  for  the  corresponding 
months  in  1912  there  were  recorded 
3293  fires.  In  his  report  to  Mayor 
Gaynor,  Mr.  Johnson  states  that  it  was 
the  greatest  reduction  that  had  ever 
taken  place,  and  he  concludes  :  “I  think 
it  is  due  to  our  fight  against  arson.” 
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Fire  Insurance 

It  is  generally  admitted  that  there  has 
been  a  decrease  in  the  number  of  fires 
both  in  New  York  and  Chicago,  but  the 
Commissioner  evidently  has  not  taken 
into  consideration  the  extremely  mild 
winter  that  has  been  experienced,  which 
was  unquestionably  responsible  for  part 
of  the  reduction  shown  in  the  comparison 
of  figures. 


WHILE  the  February  fire  loss  in 
the  United  States  and  Canada 
aggregated  but  $22,084,600,  according 
to  the  compilation  of  The  Journal  of 
Commerce,  being  over  $6,000,000  less 
than  in  February,  1912,  it  is  still  nearly 
$6,000,000  more  than  in  February,  1911, 
and  some  $2,000,000  more  than  in  Janu¬ 
ary  of  this  year.  As  the  losses  in  the 
first  two  months  of  the  current  year  ex¬ 
ceeded  $42,000,000,  it  is  apparent  that 
if  the  same  burning  rate  is  maintained 
during  the  year  the  total  will  show  no 
decrease  from  that  of  last  year  or  the 
year  before.  It  is  notable  also  that 
there  was  only  one  fire  in  February 
which  caused  a  loss  of  more  than 
$1,000,000.  The  campaign  of  education 
which  has  been  progressing  for  a  num¬ 
ber  of  years  past  has  apparently  yielded 
little  in  the  way  of  reduction  in  the 
annual  fire  waste,  though  no  one  can 
tell  how  much  heavier  the  fire  loss 
might  have  been  but  for  the  activity  of 
the  fire  underwriters  in  doing  everything 
possible  to  counteract  the  fire  danger. 

FIRE  INSURANCE 


NEW  YORK  SURVEYS 

The  American  Union. — The  decision  of  the 
American  Union  of  Philadelphia  to  wind  up 
was  the  natural  outcome  of  the  stories  which 
reached  this  city  a  few  days  before  the  final 
decision. 

Exchange  Meeting.  -The  regular  meeting 
of  the  Exchange  was  held  yesterday  for  the 
election  of  officers  for  the  ensuing  year.  The 
regular  nominations  of  Frank  Lock  for  presi¬ 
dent,  John  H.  Stoddart  for  vice-president,  and 
J.  M.  Thorburn  for  treasurer,  were  all  con¬ 
firmed  by  election  and  the  Exchange  is  now  in 
full  swing  for  another  year.  The  affairs  of  the 
Exchange  are  in  good  working  order,  but  the 
loss  of  the  fees  heretofore  paid  for  brokers’ 
certificates  has  cut  into  the  surplus  which  was 
pleasing  to  members  when  they  read  the  treas¬ 
urer  s  report.  If  this  were  the  only  annoyance 
they  might  all  be  happy,  but  in  truth  the  Ex- 
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change  is  now  so  completely  under  the  domina¬ 
tion  of  the  Insurance  Department,  and  there 
is  so  much  uncertainty  when  the  demands  upon 
the  patience  of  the  companies  will  reach  their 
limit,  that  the  members  are  quite  prepared  for 
restraint  and  restriction  upon  the  freedom  pre¬ 
viously  enjoyed. 

February  Losses. — The  February  losses  in 
the  city  have  been  put  down  at  $460,000,  which 
is  less  than  fifty  per  cent  of  the  amount  re¬ 
ported  in  1912.  We  are  learning  by  the  pub¬ 
lished  interviews  of  the  Fire  Commissioner 
that  the  credit  of  the  reduction  belongs  ex¬ 
clusively  to  the  arrests  for  arson  and  the 
activity  of  the  firemen.  The  underwriters  have 
given  the  mild  winter  weather  some  of  the 
credit. 

May  Lead  to  Serious  Consequences. — The 

hearing  before  Superintendent  Emmet  upon 
the  request  by  numerous  brokers  for  his  in¬ 
tervention  to  prevent  the  Equitable  and  Metro¬ 
politan  Life  from  choosing  their  own  fire  in¬ 
surance  brokers  to  effect  insurance  upon 
mortgaged  properties  'is  not  likely  to  lead 
to  serious  consequences.  The  brokers  failed 
to  show  the  Superintendent  any  law,  or  any 
clause  in  a  law,  which  forbids  the  prac¬ 
tice  or  gives  him  authority  to  interfere  for 
the  benefit  of  the  brokers  who  are  left  out  in 
the  cold  by  the  refusal  of  the  life  companies  to 
accept  their  services  on  behalf  of  borrowers. 
It  was  urged  on  the  other  side  that  the  life 
companies  had  the  same  right  to  choose  their 
brokers  as  part  of  the  consideration  for  grant¬ 
ing  loans  as  the  corner  grocer  had  to  select 
his  broker  in  his  own  discretion. 

Reluctant  to  Express  Pleasure.— The 

agency  companies  which  did  not  suffer  in  the 
$800,000  loss  on  cotton  in  Columbus,  Ga.,  a  few 
days  ago  are  not  reluctant  to  express  their 
pleasure  that  a  large  share  of  the  loss  is  borne 
by  the  Lloyds  of  London,  although  the  state¬ 
ment  is  tempered  by  the  reflection  it  is  largely 
reinsurance  of  marine  companies. 

Insurance  Society  to  Move.— The  Insur¬ 
ance  Society  of  New  York  begins  to-morrow 
to  move  the  library  and  office  from  the  sixth 
floor  to  the  tenth  floor  of  84  William  street. 
The  new  quarters  are  much  more  spacious,  and 
will  allow  an  elaborate  extension  of  the  book 
shelves. 

Discontinue  Old-Style  Match  Making.— 

It  appears  that  the  match  factories  which  have 
been  making  the  poisonous  and  dangerous 
matches  which  are  prohibited  by  law  after  July 
1  have  already  in  many  cases  taken  steps  to 
anticipate  the  law  by  discontinuing  the  making 
of  the  old  style  and  beginning  at  once  to  pro¬ 
duce  the  non-poisonous  variety. 

Statement  of  Mr.  Hotchkiss.— Ex-Super¬ 
intendent  Hotchkiss,  who  was  never  backward 
in  bringing  forward  his  own  opinions  on  in¬ 
surance  in  contradiction  of  other  opinions, 
really  said  a  sensible  thing  in  a  paper  printed 
in  last  week’s  Outlook.  Remarking  upon  the 
difference  between  insurance  furnished  by  the 
State  and  by  private  enterprise,  he  said  for 
efficiency  and  square  dealing  the  latter  were 
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far  more  dependable.  He  added  a  word  upoi 
the  possibilities  of  State  insurance  being  cor 
rupted  by  politics,  as  “vve  are  all  politicians  0 
some  sort.” 

E.  V.  Crosby  Addresses  Society. — Everet 

V.  Crosby  of  Henry  W.  Brown  &  Co.  ad 
dressed  the  Insurance  Society  of  New  York 
Tuesday  afternoon  last,  on  “Early  History  0 
the  Restricted  Sprinkler  System.”  Mr.  Crosby 
who  is  an  expert  on  sprinkler  protection,  gave 
a  talk  that  was  highly  interesting. 

CHICAGO  AND  THE  WEST 

Western  Union  Meeting.— The  following 

committee  has  been  appointed  to  prepare  the 
order  of  business  for  the  semi-annual  meeting 
of  the  Western  Union,  to  be  held  at  the 
Bellevue-Stratford  in  Philadelphia  on  Apri 
9  and  10:  Marshall  &  McElhone,  F.  C.  Bus- 
well,  J.  W.  Cochran,  George  E.  Haas,  P.  D 
McGregor,  A.  &  J.  H.  Stoddard,  C.  R.  Tuttle 

Western  Automobile  Conference. — The 

executive  committee  of  the  Western  Automo¬ 
bile  Underwriters’  Conference,  recently  organ¬ 
ized,  held  its  first  meeting  last  Friday,  the  two 
Eastern  members  being  present.  The  principal 
question  before  the  committee  was  the  adoption 
of  the  new  scale  of  rates  of  the  Eastern  Con¬ 
ference.  Since  the  promulgation  of  this 
schedule  numerous  inequalities  in  rates  have 
developed,  and  it  will  be  necessary  to  make 
some  changes.  It  is  probable  that  the  new  rate 
schedule  may  be  adopted  in  the  West  not  later 
than  April  1. 

Appointed  Agents.— R.  W.  Hosmer  &  Co. 
have  been  appointed  Chicago  agents  of  the 
Urbaine  Fire  of  Paris,  France. 

BOSTON  AND  VICINITY 

Premium  Figures.— An  analysis  of  the  re- 
,  turns  submitted  to  the  Boston  Protective  De¬ 
partment  showing  the  premium  figures  for  the 
six  months  ending  December  31  last,  gives 
John  C.  Paige  &  Co.  the  leadership,  displacing 
field  &  Cowles,  who  occupied  the  premium 
position  for  the  preceding  six  months.  The 
following  are  the  ten  leaders :  John  C.  Paige 
&  Co.,  $178,605;  Field  &  Cowles,  $149,400; 
Cyrus  Brewer  &  Co.,  $142,075;  OBrion,  Rus¬ 
sell  &  Co.,  $113,778;  R.  A.  Boit  &  Co.,  $105,710; 
Dewick  &  blanders,  $94,218;  Crain,  Jones, 
Bixby  &  Co.,  $88,082;  Kaler,  Carney  &  Liffler, 
$87,901;  Eastman,  Fenton  &  Guild,  $87,613, 
and  Russell  &  Fairfield  $79,207. 

Will  Move  Headquarters. — The  headquar¬ 
ters  of  the  Massachusetts  Mutual  Fire  Insur¬ 
ance  Union  will  shortly  move  to  the  Oliver 
building,  which  has  grown  in  recent  years  to  I 
l>e  the  headquarters  of  the  fire  insurance  busi¬ 
ness.  The  Union  will  occupy  three  rooms,  and 
the  secretary  of  the  Massachusetts  State  Fire 
1  revention  Association  will  be  associated  with 
the  Union. 

Planning  to  Move. — Simpson,  Campbell  &|i 
Co.  of  No.  45  and  47  Kilby  street,  will  move  j] 
on  May  1  to  hi  Milk  street,  where  they  will  | 
occupy  practically  the  entire  first  floor  and  part  || 
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jj,f  the  second.  The  new  office  will  be  hand¬ 
somely  furnished,  and  will  be  lighted  by  the 
[indirect  lighting  system.  The  office  will  be  so 
:  u-ranged  that  any  risk  in  any  State  of  New 
England  can  be  placed  on  the  first  floor  at 
Afferent  counters. 

Library  Course  Opens.— The  Insurance 
Library  course  on  rates  opens  next  Friday 
jnder  the  direction  of  G.  T.  Forbush.  It  is 
aow  expected  that  J.  S.  Glidden,  assistant  man¬ 
ager  of  the  Chicago  Board,  will  discuss  the 
analytic  (Dean)  system  of  fire  rating;  that 
E.  R.  Hardy  of  New  York  will  talk  on  the 
application  of  the  mercantile  schedule  in  New 
York  city  for  two  evenings,  and  that  Secretary 
Goddard  of  the  New  England  Exchange  will 
discuss  “A  Practical  View  of  Schedule  Rating, 
Particularly  as  Applied  to  Medium-Sized 
Cities  and  Towns.” 


Journal  of  the  Chartered  Insurance  Institute 

The  fifteenth  annual  volume  of  the  above- 
named  body,  formerly  known  as  the  Insurance 
Institute  of  Great  Britain  and  Ireland,  con¬ 
tains  some  especially  valuable  papers.  These 
annual  volumes  present  the  best  papers  read 
before  the  several  insurance  institutes  on  the 
other  side  of  the  water,  as  well  as  similar 
bodies  in  various  parts  of  the  world,  and  will 
bt  found  interesting  to  students  in  all  branches 
of  the  insurance  field. 

Fire  insurance  is  covered  by  papers  on  Auto¬ 
matic  Sprinkler  Installations,  Electric  Fire 
Hazards,  Forest  Fire  Waste  in  Canada,  Lia¬ 
bilities  and  Limitations  of  the  Fire  Policy,  Oil 
Mills,  Shipbuilding  and  Marine  Engineering 
Works,  Silk  Mills,  and  the  Simplification  of 
Fire  Policies.  . 

Among  the  papers  dealing  with  life  insurance 
are  Life  Offices’  Reserves,  The  Medical  Re¬ 
port,  its  place  in  the  selection  of  lives. 

Miscellaneous  topics  are  discussed  under  the 
following  titles:  How  to  Succeed,  Insurance 
Against  Unemployment,  Insurance  Libraries, 
the  Australian  Frozen  Meat  Export  Trade,  the 
|  National  Insurance  Act,  and  Third-Party 
Business. 

Additional  data  covers  the  year’s  work  of 
the  Institute,  the  examination  papers  and  the 
names  of  successful  candidates.  A  complete 
j  index  to  the  preceding  fourteen  volumes  is 
given  in  the  book,  thereby  facilitating  prompt 
reference  to  similar  or  allied  topics.  This 
i  volume  contains  428  pages,  and  sells  for  $3.00 
per  copy.  Orders  for  this  and  preceding  vol- 
■  times  should  be  addressed  to  The  Spectator 
Company,  135  William  street,  New  York. 


Arson  “Torch”  Arrested 

Benjamin  Fink,  who  has  been  arrested  at 
South  Bend,  Ind.,  is  said  to  have  confessed  to 
being  the  “torch”  of  the  “Arson  Trust”  in  the 
Middle  West.  He  admitted  that  he  had  started 
fires  that  did  damage  to  the  extent  of  almost 
$1,000,000  in  Chicago  and  one  fire  in  New  York, 
the  latter  destroying  property  valued  at  $200,- 
000.  The  confession  was  made  following  the 
>  conviction  of  his  partner,  Benjamin  Kahn.  Fink 
was  taken  to  Chicago,  where  he  later  denied  his 
;  guilt. 
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AMERICAN  UNION  FIRE 
RECEIVERSHIP 


Action  Taken  on  Suggestion  of  Two 
Departments  after  Examination 


PRESIDENT  JAMES  F.  STONE  DEPOSED 


Sensational  Disclosures  Made  in  Financial  Con¬ 
dition — Other  Officers  Resign 

Judge  Kinsey,  in  the  Court  of  Common  Pleas 
on  Monday,  placed  the  American  Union  Fire  of 
Philadelphia  in  the  hands  of  a  receiver  on  the 
application  of  Eben  B.  Campbell  of  Williams¬ 
port,  Pa.,  through  Attorney  Robert  S.  Bright, 
who,  like  Mr.  Campbell,  is  a  director  in  the  com¬ 
pany.  This  action  followed  a  meeting  of  the 
directors  held  the  latter  part  of  last  week, 
called  subsequent  to  a  meeting  of  representa¬ 
tives  of  the  Pennsylvania  and  New  York  Insur¬ 
ance  Departments  which  decided,  after  investiga¬ 
tion,  that  the  company  should  write  no  further 
business.  An  examination  into  the  affairs  of 
the  American  Union  was  started  in  the  latter 
part  of  February,  and  it  was  found  that  the 
financial  condition  was  so  unsatisfactory  as  to 
warrant  this  suggestion  to  the  directors.  A 
meeting  of  the  directors  was  then  called  and 
President  James  F.  Stone,  who  left  a  short  time 
ago  for  Europe,  was  retired,  while  the  remainder 
of  the  officers  were  allowed  to  resign. 

Francis  Young  Brown  was  appointed  receiver. 
William  H.  Beiyeau,  who  succeeded  Mr.  Stone  as 
president,  signed  the  admission  of  insolvency 
submitted  to  the  court.  The  stockholders  are 
among  the  most  prominent  business  men  of 
Philadelphia.  At  the  meeting  of  directors  held 
last  week  it  was  agreed  to  raise  $200,000  to  add 
to  the  assets  a  sufficient  fund  to  pay  for  the  re¬ 
insurance,  and  all  hut  $12,000  of  this  amount 
had  been  pledged,  when  the  directors  fell  apart 
on  Monday  morning  and  the  receivership  was 
immediately  applied  for.  The  petition  alleges 
that  former  President  Stone  had  issued  an  un¬ 
warranted  amount  of  insurance  in  December,  and 
that  he  had  allowed  representatives  of  the  com¬ 
pany  to  run  up  abnormal  balances,  and  that  of 
the  uncollected  premiums  a  considerable  sum 
will  undoubtedly  be  lost.  Mr.  Stone  is  now  in 
London,  it  is  thought,  and  the  date  of  his  re¬ 
turn  is  unknown. 

It  is  understood  that  sensational  facts  were 
disclosed  by  the  examination,  one  of  which  is 
that  the  agency  firm  of  James  F.  Stone  &  Co. 
owes  the  company,  it  is  alleged,  more  than  $120,- 
000.  The  firm  of  which  Mr.  Stone,  the  former 
president,  was  at  the  head  issued  the  Mononga- 
hela  Underwriters  Policy,  which  was  guaranteed 
by  the  American  Union.  Among  other  allega¬ 
tions  is  one  that  a  mistake  in  addition  was 
made  in  the  sworn  statement  affecting  the 
statutory  reserves  on  the  outstanding  business 
to  the  extent  of  $100,000. 

Mr.  Stone  was  the  organizer  of  the  company. 
It  did  not  begin  business  until  January  3,  1911, 
although  it  received  its  license  December  23, 
1910.  At  that  time  it  had  a  paid-up  capital  of 
$500,000  and  a  surplus  of  $72,583.  The  stock¬ 
holders  during  the  first  year  paid  into  the  sur¬ 
plus  $373,508.  The  American  Union  received 
some  notoriety  on  account  of  allegations  that 
Mr.  Stone  had  sold  stock  to  two  general 


Fire  Insurance 

agency  firms  in  New  York  and  two  in  New  Eng¬ 
land,  but  these  matters  were  later  adjusted.  In 
March,  1911,  the  company  absorbed  the  Monon- 
gahela  Fire  of  Pittsburg,  assuming  all  outstand¬ 
ing  liabilities  and  retained  intact  the  agency 
plant  by  James  F.  Stone  &  Co.  issuing  the 
Monongahela  Underwriters  Policy.  Officers,  at 
the  beginning  of  the  year,  were:  William  F. 
King,  vice-president;  Charles  A.  Wilson,  treas¬ 
urer,  and  B.  G.  Oellers,  Jr.,  secretary. 

Commissioner  Johnson  of  the  Pennsylvania 
Insurance  Department  announced  that,  while  the 
capital  is  impaired,  stockholders  would  be 
taken  care  of  by  reinsurance.  The  statement  is 
made  by  Commissioner  Johnson  that  Mr.  Stone 
sailed  for  Europe  on  February  20,  to  secure  a 
foreign  fire  insurance  agency.  During  1912  about 
$1,600,000  in  gross  premiums  were  written.  For 
more  than  a  year  it  had  a  participating  treaty 
with  a  foreign  company,  which  took  half  of  its 
net  line  on  each  risk  written.  This  accounts 
partially  for  the  statement  showing  of  smaller 
net  premiums  written.  When  the  company  was 
organized  it  had  a  capital  of  $500,000,  the  stock 
being  issued  at  200  per  cent. 


Legislative  Bills 

Legislative  bills  introduced  in  the  various 
States  are: 

Indiana  —  State  Fire  Rating  Board  creating 
fire  insurance  rating  board,  with  three  members. 

Minnesota — Authorizing  associations  of  indi¬ 
viduals  known  as  Lloyds;  standard  fire  policies; 
fixing  Lloyds  agency  to  have  working  capital  of 
$500,000. 

Washington — Giving  Insurance  Commissioner 
jurisdiction  over  rating  bureau;  permitting  fire 
companies  to  deviate  from  schedule  rates;  pro¬ 
viding  for  all  companies  to  have  agents  transmit 
reports  to  Department  for  examination. 

Wisconsin — Providing  for  risks  to  be  reinsured 
in  any  company  with  capital  of  more  $100,000; 
making  void  policies  on  property  used  for  prosti¬ 
tution. 


Preston  T.  Kelsey  Made  Western  Manager 

Preston  T.  Kelsey,  assistant  manager  of  the 
Western  department  of  the  Sun  Insurance  Office 
of  London,  has  been  appointed  manager  to  suc¬ 
ceed  his  brother,  Horatio  N.  Kelsey,  who  be¬ 
comes  United  States  manager  of  the  Hamburg- 
Bremen  on  April  1.  Preston  T.  Kelsey  had  been 
the  assistant  manager  for  about  ten  years,  and 
when  his  brother  was  appointed  manager  for 
the  Hamburg-Bremen  it  was  generally  under¬ 
stood  that  he  would  be  the  successor. 


Peoples  National  Elects  Officers 

The  Peoples  National  Fire  of  Philadelphia  has 
re-elected  officers  as  follows:  Louis  S.  Amon- 
son,  president;  Colonel  Robert  Beath,  vice- 
president;  J.  Hector  McNeal,  secretary;  Henry 
T.  Allen,  treasurer,  and  J.  M.  Canning,  assistant 
treasurer.  The  directors  were  also  re-elected. 


Lincoln  Fire  of  Nashville 

The  Lincoln  Fire  of  Nashville  has  made  appli¬ 
cation  for  a  license  to  operate  in  Tennessee.  It 
has  a  capital  of  $100,000.  Thb  incorporators  are: 
A.  S.  Britt.  W.  L.  Loone,  G.  W.  Brown,  E.  T. 
Lee  and  Chester  K.  Hart. 
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EXHAUSTIVE  REPORT  FILED 
IN  WISCONSIN 


Legislative  Fire  Insurance  Committee 
Makes  Radical  Recommendations 


IS  ACCOMPANIED  BY  FIFTEEN  BILLS 


Says  Rate-Making  Power  Should  Be  Fixed  by 

Co-operative  Action — Favors  Examinations  of 
Agents  and  Reduction  in  Commissions 

The  Wisconsin  legislative  fire  insurance  in¬ 
vestigating  committee,  appointed  in  July,  1911, 
has  filed  its  report  with  the  Governor.  It  is  an 
exhaustive  document,  considering  the  principles 
of  the  fire  insurance  business  and  the  details  of 
its  proceedings,  with  recommendations  as  to 
rates  and  commission  expenses.  Accompanying 
the  report  are  fifteen  bills  prepared  by  the  com¬ 
mittee  carrying  out  its  recommendations,  which 
will  be  introduced  in  the  legislature. 

The  committee,  which  was  headed  by  Insurance 
Commissioner  Ekern,  held  hearings  at  a  number 
of  points  in  Wisconsin,  together  with  several 
hearings  in  Chicago,  at  which  evidence  was  sub¬ 
mitted  by  company  officials,  managers,  agents, 
business  men  and  representatives  of  various  or¬ 
ganizations.  The  committee  recommends  that 
the  rate-making  power  be  taken  away  from  the 
local  agents,  with  whom  it  is  lodged  under  the 
Wisconsin  law,  and  that  rates  be  fixed  by  co¬ 
operative  action  through  a  bureau  subject  to  re¬ 
view  on  complaint.  For  the  prohibition  of  all 
agreements,  which  the  report  says  leads  to  eva¬ 
sion,  it  is  proposed  to  substitute  compulsory  rat¬ 
ing  through  a  common  bureau,  the  rates  to  be 
adjusted  to  the  hazards  without,  discrimination 
and  collected  as  fixed. 

The  report  recommends  that  agents  be  li¬ 
censed  only  after  examinations,  recommends  sole 
agencies  and  a  reduction  of  expenses  and  com¬ 
missions.  A  commission  of  not  exceeding 
twenty  per  cent  to  new  agents  is  suggested,  or  a 
less  commission  with  a  contingent.  Commis¬ 
sions  to  old  agents  are  to  be  gradually  reduced 
to  the  same  limit.  An  interesting  feature  is 
the  suggestion  that  no  commission  is  to  be  paid 
on  the  part  of  a  premium  arising  from  a  rate  in 
excess  of  one  per  cent,  so  as  to  take  away  any 
incentive  to  the  agent  opposing  improvements 
because  they  will  lower  the  rate  and,  therefore, 
will  reduce  his  commission.  Special  attention 
was  paid  to  fire  prevention,  regular  inspection 
being  urged  through  the  fire  departments,  rating 
bureaus  and  State  fire  marshal’s  office. 

This  is  the  third  State  commission  which  has 
made  an  exhaustive  investigation  of  fire  insur¬ 
ance  conditions.  All  were  appointed  in  response 
to  a  suggestion  that  the  State  should  regulate 
the  rates,  but  Illinois,  New  York,  and  now  Wis¬ 
consin,  agree  that  the  rate-making  power  should 
be  left  with  the  insurance  companies.  Wiscon¬ 
sin,  however,  goes  somewhat  further  than  either 
of  the  other  commissions  in  recommending  the 
right  of  review  by  the  State,  subject  to  an  appeal 
to  the  courts. 


Favorable  Report  on  Hartford  Fire  Bill 

The  bill  introduced  in  the  Connecticut  Legis- 
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voted  by  the  executive  session  of  that  body  on 
Thursday  last  to  report  favorably  on  the  meas¬ 
ure  this  week.  The  House  bill  permitting  the 
Standard  Fire  of  Hartford  to  transact  hail,  au¬ 
tomobile,  windstorm  and  sprinkler  leakage  busi¬ 
ness  will  also  be  reported  favorably  by  the  Con¬ 
necticut  Legislature. 


Special  Committee  is  Announced 

A  special  committee  has  been  appointed  by 
the  National  Convention  of  Insurance  Commis¬ 
sioners  to  consider  what  changes  are  necessary 
in  the  standard  form  of  fire  policies  in  New 
York  State.  The  committee,  which  numbers  five, 
wTas  selected  by  President  Frank  H.  Hardison  of 
Massachusetts,  at  the  request  of  Superintendent 
William  T.  Emmet  of  the  New  York  Insurance 
Department,  who  had  been  instructed  by  the 
New  York  Legislature  to  request  such  a  body 
from  the  National  organization.  This  action 
was  taken  upon  the  recommendation  of  Gover¬ 
nor  Sulzer  in  a  special  message  to  the  legisla¬ 
ture  on  the  subject. 

The  New  York  standard  form  of  policy  is  the 
basis  for  those  used  in  a  number  of  States,  and 
the  adoption  of  a  policy  as  arranged  by  this 
committee  is  generally  believed  to  be  the  form 
that  will  be  universally  used  throughout  the 
country.  The  report  is  desired  from  a  commit¬ 
tee  from  the  National  Convention  in  preference 
to  independent  action. 

The  members  of  the  committee  are  as  fol¬ 
lows:  Commissioners  Emmet  of  New  York, 
James  R.  Young  of  North  Carolina,  Charles 
Johnson  of  Pennsylvania,  Burton  Mansfield  of 
Connecticut,  and  Herman  L.  Ekern  of  Wiscon¬ 
sin.  A  meeting  of  the  committee  will  be  called 
shortly. 


United  Firemens  Elects  Officers 

The  United  Firemens  of  Philadelphia  at  the 
annual  meeting  last  week  elected  officers  as  fol¬ 
lows:  Robert  B.  Beath,  president;  Louis  S. 
Amonson,  vice-president;  Henry  T.  Alley,  sec¬ 
retary;  James  M.  Canning,  treasurer,  and  W.  G. 
Wibe,  assistant  secretary  and  assistant  treas¬ 
urer.  Henry  A.  Knabe  was  appointed  agency 
secretary  in  addition  to  a  similar  appointment 
by  the  Peoples  National,  also  of  Philadelphia. 


Phoenix  of  London 

Owing  to  a  typographical  error,  which  we 
much  regret,  the  expenses  in  1912  of  the  Phoenix 
of  London  are  shown  in  The  Fire  Insurance 
Pocket  Index  for  1913  as  $1,984,611  instead  of 
$984,611.  The  expense  ratio,  however,  is  cor¬ 
rectly  given  as  41.6  per  cent,  and  the  error  is 
not  likely  to  mislead  any  underwriter,  as  the 
items  of  losses  and  expenses  as  given  add  up  to 
$1,000,000  more  than  the  total  as  shown,  and  the 
expenses  shown  for  1912  are  obviously  a  million 
dollars  too  large  by  comparison  for  those  of 
1911. 


Ruling  Under  Anti-Rebate  Law 

Insurance  Commissioner  Palmer  of  Michigan 
has  ruled  that  under  the  anti-rebate  law  of  the 
State  fire  insurance  must  be  paid  for  in  advance. 
He  holds  that  if  some  are  given  thirty,  sixty  or 
ninety  days  within  which  to  pay  the  premium, 
this  constitutes  a  rebate  to  the  amount  of  the 
interest  on  the  money  as  compared  with  a  man 
who  pays  more  promptly.  The  Department  holds 
also  that  a  rebated  policy  is  void,  and,  hence,  if 
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a  policy  is  not  paid  for  at  the  time  of  issue 
is  rebated  and  is  not  in  force  until  the  premiu 
has  been  paid. 


Commercial  Fire  of  Washington 

The  Commercial  Fire  of  Washington  now  hi 
a  capital  stock  of  approximately  $500,000,  wil 
a  net  surplus  of  $260,000.  The  company’s  a\ 
thorized  capital  stock  is  $1,000,000.  It  is  state 
by  an  officer  of  the  company  that  the  compar 
does  not  intend  to  further  offer  the  stock  1 
the  public  during  the  present  year,  but  that  tl 
additions  to  the  capital  and  surplus,  if  an; 
during  the  year  1913  will  be  taken  by  the  direi 
tors  and  a  number  of  the  company’s  principi 
stockholders. 


President  Melling  Makes  Statement 

President  Charles  Melling,  of  the  Birminghai 
Fire  of  Pittsburg,  has  written  a  letter  in  whic 
he  states  that  all  rumors  to  the  effect  that  tb 
company  had  been  absorbed  were  without  four 
dation.  Mr.  Melling  says  the  Birmingham  Fir 
is  in  a  sound  condition  and  that  it  has  made 
prosperous  growth. 


Insurance  Legislation  Eclipses  Record 

ALBANY,  March  12— Departmental  bills  con 
tinue  to  make  progress  through  the  two  House 
of  the  Legislature.  A  few  additional  measure 
amending  the  insurance  law  have  made  their  ap 
pearance  lately,  but  it  is  not  expected  man 
more  on  the  subject  will  be  introduced  th 
present  session.  The  record  in  this  respect  thi 
winter  far  eclipses  in  point  of  numbers  any  ses 
sion  for  years  past.  The  Assembly  has  passe 
the  following  bills  of  Assemblyman  Walker 
Amending  Section  110  of  the  insurance  la’ 
authorizing  fire  insurance  corporations  to  in 
sure  against  loss  of  use  or  occupancy  of  prop 
erty  and  damage  caused  by  cyclone,  hail,  fros 
or  snow  and  by  explosions,  whether  fire  ensue 
or  not,  except  explosion  on  risks  specified  i 
Subdivision  7  of  Article  70. 

Amending  the  general  corporation  law  by  re 
quiring  the  filing  of  certificate  of  extension  c 
corporate  existence  of  insurance  corporations  o 
banks  in  the  office  of  the  Superintendent  of  In 
surance  or  Superintendent  of  Banks,  as  the  cas 
may  be. 

Amending  the  penal  law  in  relation  to  actin 
for  foreign  insurance  corporations  which  hav 
not  designated  the  Superintendent  of  Insuranc 
as  attorney. 

Amending  the  insurance  law  in  relation  t 
reorganization  of  existing  corporations  an 
amendment  of  certificates. 

Amending  the  insurance  law  by  adding  ne\ 
provisions  to  the  standard  fire  insurance  policy 

Assemblyman  Walker  has  introduced  a  bill  in 
serting  in  the  insurance  law  a  new  sectio 
(122-a)  providing  that  no  person,  corporation 
company  or  association  transacting  a  fire  insur 
ance  business  shall  refuse  to  issue  a  polic 
upon  the  ground  that  the  electrical  installatio; 
on  the  property  has  not  been  inspected  in  ac 
cordance  with  the  requirements  of  any  associa 
tion  of  insurance  underwriters.  If  a  policy  ha 
been  issued  upon  such  premises  by  the  insur 
ance  company,  no  charge  in  addition  to  the  reg 
ular  premium  may  be  made  for  the  inspection  o 
the  electrical  installation.  Violation  is  made  : 
misdemeanor. 

BILLS  SIGNED 

Bills  signed  by  Governor  Sulzer  are: 

Senator  Ramsperger’s,  amending  Section  52  0 
the  insurance  law  by  providing  a  more  simpb 
and  direct  method  for  a  company  organized  unde 
a  special  act  to  amend  its  charter,  eliminating 
the  provision  requiring  it  to  incorporate  in  it: 
new  charter  the  original  and  all  amendatory  act 
which  constitute  its  present  charter. 

Senator  Ramsperger’s,  amending  Section  119! 
of  the  penal  law  by  broadening  the  scope  of  thi: 
section  relating  to  a  person  acting  for  a  foreigt 
insurance  corporation  that  has  not  designatec 
the  Superintendent  of  Insurance  as  its  attorney 
by  a  slight  change  in  its  wording.  It  is  expecte( 
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Bit  this  strengthening  of  the  code  will  aid  in 
enforcement  in  the  event  of  the  prosecution 
a  person  acting  as  agent  for  an  unauthorized 
3urance  corporation. 

| 

Modification  of  Kentucky  Rates 

LOUISVILLE,  March  10. — Following  a  con- 
rence  held  between  the  State  Insurance  Board 
Kentucky  and  representatives  of  the  com¬ 
mies,  including  Clem  E.  Wheeler,  manager  of 
e  Kentucky  Actuarial  Bureau,  and  Judge 
:  lomas  Bates  of  Chicago,  announcement  has 
>en  made  that  a  modification  of  the  rate  situ- 
ion  will  be  granted  by  the  board  and  a  bulletin 
1  that  effect  issued  to  the  companies.  Nothing 
Scial  has  been  announced  regarding  the  steps 
hich  are  to  be  taken,  but  well-defined  reports 
dicate  that  the  State  rating  authorities  will 
iminate  provisions  for  after  and  exposure 
larges  in  the  dwelling  rates  by  instituting  flat 
tes  which  will  be  considerably  higher  than  the 
•esent  net  rates,  and  will  also  raise  the  farm 
.tes  somewhat.  These  were  put  so  low  that  a 
imber  of  companies  immediately  withdrew 
om  a  large  part  of  the  State. 

The  State  Board  is  of  the  impression  that  if 
lese  concessions  are  granted  the  companies  will 
ithdraw  the  suits  which  are  now  pending  in  the 
;ate  and  Federal  Courts,  in  which  the  law  is 
Tacked  on  the  ground  that  it  is  depriving  the 
tmpanies  of  their  property  without  due  process 
:  law  since  the  rates  are  declared  to  be  pro- 
bitively  low. 


1  Motion  to  Quash  Indictments 

CLEVELAND,  March  10. — Motions  have  been 
,ed  in  common  pleas  court  to  quash  the  indict- 
ents  found  against  fourteen  prominent  fire  in- 
lrance  agents  here  recently  on  the  charge  of 
iolating  the  Valentine  anti-trust  law.  In  this 

H:ep  attorneys  and  court  officials  see  a  deter- 
ined  fight  against  the  application  of  this  law 
i  the  insurance  business.  The  motion  contains 
irty-five  reasons  why  the  indictments  should 
3  quashed.  For  the  most  part  duplicity,  in- 
sfiniteness  and  insufficiency  in  the  indictments 
re  charged.  It  will  be  seen  that  the  form  of 
le  indictments  is  attacked,  rather  than  the  in¬ 
dictments  themselves. 


Gives  Power  to  Fix  Rates 

OKLAHOMA  CITY,  March  10.  —  The  Lower 
ouse  of  the  Oklahoma  Legislature  has  passed 
bill  giving  the  corporation  commission  power 
»  investigate  and  fix  insurance  rates.  It  gives 
le  commission  general  authority  to  investigate 
il  rates,  to  check  discriminations  or  inequali- 
es  in  rates,  to  conduct  hearings  as  to  whether 
Vevailing  charges  are  excessive  and  to  fix  a 
lir  rate  for  different  classes  of  risks.  The 
ouse  has  also  passed  a  bill  permitting  the 
irmers  of  any  county  to  organize  a  mutual  in- 

Birance  company  to  operate  solely  in  that 
Junty. 


Little  Legislation  in  Arkansas 

8  LITTLE  ROCK,  March  10. — There  has  been 
iss  adverse  legislation  regarding  insurance 
asiness  this  session  than  had  been  expected, 
he  passage  of  revenue  measures  changing  the 
isis  of  taxation  of  insurance  premiums  from 
le  net  to  the  gross  is  practically  the  only 
igislation  enacted  vitally  affecting  the  busi- 
ess,  and  the  insurance  companies  did  not  fight 
lose  measures  as  they  standardize  the  taxa- 
on  to  correspond  with  a  majority  of  the 
tates. 


pointed  representatives  on  the  special  committee  of 
the  national  body,  of  which  Frank  M.  Drake  of  Louis¬ 
ville  is  chairman. 

— W.  S.  Redgell  has  been  appointed  chief  deputy 
under  Fire  Commissioner  John  H.  Morehead  of 
Nebraska,  to  succeed  C.  A.  Randall. 

— The  New  York  and  the  Pennsylvania  Insurance 
Departments  are  making  a  joint  examination  of  the 
American  Union  Fire  of  Philadelphia. 

— The  Urbaine  Fire  of  Paris,  France,  of  which 
Fred.  S.  James  &  Co.  are  the  United  States  managers, 
has  been  licensed  in  Maryland  and  Illinois. 

— Thomas  R.  Roberts,  vice-president  of  Seely  &  Co. 
of  Seattle,  Wash.,  one  of  the  best-known  insurance 
men  in  the  Northwest,  died  recently  in  Arizona. 

— Charles  G.  Revelle,  former  assistant  Attorney- 
General  of  Missouri,  has  become  Superintendent  of 
the  Missouri  Insurance  Department,  succeeding  Frank 
Blake. 

■ — Senate  bill  No.  125,  providing  for  the  regulation 
of  fire  insurance  companies  by  a  State  Board  of  In¬ 
surance  Commissioners,  has  been  defeated  in  the  State 
Senate. 

— The  Central  Union  Fire  of  Kansas  City  has 
applied  for  a  license  in  Ohio  and  will  be  represented 
by  the  Industrial  Fire  of  Akron  for  reinsurance  only, 
taking  half  the  Industrial’s  lines 

— J.  A.  Brant,  manager  of  the  Minneapolis  Under¬ 
writers  Inspection  Bureau,  has  issued  an  excellent 
loose-leaf  directory  of  “Fire  Insurance  Agents  and 
Their  Companies  in  the  City  of  Minneapolis,  Minn.,” 
under  date  of  March  1.  1913. 

— The  Michigan  Pond  of  Blue  Goose  elected  officers 
at  the  annual  meeting  held  at  the  Hotel  Pantlind  at 
Grand  Rapids  as  follows:  Frank  A.  Vernor,  most 
loyal  gander;  B.  E.  Starr,  superior;  E.  G.  O’Brien, 
custodian;  Stuart  Morgan,  guardian;  A.  E.  Plenry, 
treasurer,  and  M.  M.  Hawxhurst  wielder. 

— Dr.  S.  W.  Stratton,  director  of  the  Bureau  of 
Standards,  Washington,  has  been  elected  to  member¬ 
ship  in  the  Council  of  Underwriters  Laboratories. 
The  council  of  the  laboratories  is  composed  of  twenty- 
two  leading  experts  of  the  United  States  and  Canada, 
who  serve  without  recompense  and  supervise  the  tech¬ 
nical  work  of  the  institution. 
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Pittsburg  Underwriters  Meet 

The  twenty-seventh  annual  meeting  of  the 
Pittsburg  Life  Underwriters  Association,  held  at 
the  Union  Club  in  that  city,  has  elected  officers 
as  follows:  Royal  S.  Goldsbury,  Northwestern 
Mutual  Life,  Milwaukee,  president;  R.  K.  Will- 
son,  Prudential  of  Newark,  and  George  K.  Ryan, 
Provident  Life  and  Trust,  Philadelphia,  vice- 
presidents;  H.  T.  Sawyer,  National  Life,  U.  S. 
A.,  Chicago,  secretary;  and  J.  M.  Kistler,  Pitts¬ 
burgh  Life  and  Trust,  Pittsburg,  treasurer. 
Addresses  were  made  by  Allen  T.  Burns,  general 
secretary  of  the  Pittsburg  Civic  Commission; 
Rev.  John  W.  Hoffman  and  T.  Minakuchi  of  To- 
kio,  Japan. 


Fire  Notes 

— The  Urbaine  Fire  of  Paris  has  appointed  John 
.  Gildea,  Jr.,  agent  for  Baltimore. 

— The  Standard  Fire  of  Trenton,  N.  J„  has  made 
iplication  for  a  license  in  Massachusetts. 

— The  bill  legalizing  reciprocal  and  inter-insurance 
is  been  carried  in  the  Kansas  Senate  by  a  vote  of 
!  to  1. 

— The  Tennessee,  Mississippi  and  Florida  Fire  Pre- 
,  :ntion  Associations  have  become  active  members  of 
ie  National  Fire  Protection  Association  and  ap¬ 


Equitable  Life,  Texas 

During  the  year  1912  the  Equitable  Life,  which 
has  its  headquarters  at  San  Antonio,  Tex.,  gained 
over  a  million  dollars  in  insurance  outstanding, 
which  is  a  good  record  for  a  company  less  than 
three  years  old.  Its  assets  amount  to  $248,330 
and  it  shows  a  surplus  on  policyholders’  ac¬ 
count  of  $203,620.  The  company  is  doing  a  good 
business  in  its  home  State  and  is  conducting  its 
operations  along  conservative  methods.  Fred’k 
J.  Combe  is  president,  Harold  Schramm,  secre¬ 
tary,  and  Carl  T.  Prime,  general  manager. 
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GEORGIA  LIFE  REINSURES 
LIFE  DEPARTMENT 


Maryland  Life  Takes  Over  Business 
Totaling  $2,910,635 


WILL  DEVELOP  CASUALTY  LINES  ONLY 


Agency  Force  of  Georgia  Company  Will  Be  Used 
as  Far  as  Possible — Full  Details  Not 
Announced 

ATLANTA,  March  10. — With  the  full  approval 
of  the  Georgia  Insurance  Department  the  Mary¬ 
land  Life  of  Baltimore  has  reinsured,  as  of  March 
1,  the  entire  life  department  of  the  Georgia  Life 
of  Macon,  Ga.  The  business  taken  over  totals 
$2,910,635  of  insurance  in  force,  the  reserves  on 
which  amount  to  $82,464.  It  is  understood  that 
the  Maryland  paid  approximately  $35,000  for  this 
business.  The  Georgia  Life  operated  under  the 
reserve  deposit  law  of  that  State,  and  the  full 
amount  of  the  reserves  in  approved  securities  is 
on  deposit  with  the  State  Treasurer  of  Georgia. 
This  deposit  will  be  maintained  by  the  Maryland 
and  will  be  increased  from  time  to  time  as  may 
be  necessary  as  long  as  the  Georgia’s  policies 
remain  in  force.  The  continuance  of  the  deposit 
is  a  stipulation  of  each  and  every  policy  con¬ 
tract. 

The  full  plans  of  the  Maryland  Life  in  taking 
over  this  business  have  not  been  announced,  hut 
a  temporary  office  has  been  opened  in  the 
Georgia  Life  Building  at  Macon  and  the  Mary¬ 
land  is  already  receiving  premiums  and  issuing 
receipts.  As  far  as  possible  the  Maryland  will 
take  over  the  agency  force  of  the  Georgia.  Grif¬ 
fin  &  Dozier,  with  offices  at  505  Grant  Building, 
Atlanta,  are  general  agents  for  the  Maryland  for 
the  entire  State. 

The  Georgia  Life  will  now  give  its  exclusive 
attention  to  the  development  of  its  casualty 
business  and  its  name  will  probably  be  changed 
in  the  near  future  to  the  Georgia  Casualty  Com¬ 
pany.  Whether  it  will  continue  to  operate  un¬ 
der  its  old  charter  or  whether  it  will  adopt  the 
new  charter  recently  secured  by  the  same  people 
and  in  the  name  of  the  Georgia  Casualty  Com¬ 
pany  is  open  to  question,  but  it  is  positively 
stated  that  the  surplus  of  the  Georgia  will  be 
materially  strengthened.  This  deal  gives  the 
Maryland  Life  insurance  in  force  of  more  than 
$13,000,000  and  a  premium  income  of  over 
$425,000 


Protest  Against  Colorado  Code 

The  new  Colorado  Insurance  Code,  which  has 
been  introduced  in  the  legislature  of  that  State, 
has  brought  forth  a  vigorous  protest  by  com¬ 
panies  from  other  States  because  of  its  drastic 
provisions.  The  representatives  of  companies 
have  prepared  a  remarkable  analysis  of  the 
code,  which  is  endorsed  by  Commissioner  Clay¬ 
ton  of  the  Insurance  Department.  The  mem¬ 
bers  of  the  House  of  Representatives  have  been 
entertained  at  a  banquet  given  by  the  local  in¬ 
surance  companies,  at  which  the  proposed  new 
code  was  discussed.  President  Thomas  F.  Daly, 
of  the  Capital  Life  of  Denver,  presided  as  toast¬ 
master,  and  addresses  were  made  by  a  large 
number  of  prominent  men  identified  with  the  in¬ 
surance  business.  The  provisions  which  are  of 
particular  interest  to  the  Colorado  Companies, 
and  which  are  supporting  the  bill,  are  as 
follows: 

Section  18 — Which  exempts  any  company  in¬ 
vesting  fifty  per  cent  of  its  assets  in  the  State 
from  the  two  per  cent  tax  on  premiums. 

Section  43 — Providing  for  the  compulsory  de¬ 
posit  by  domestic  companies  of  the  reserve 
value  of  all  policies  in  force,  the  valuation  be¬ 
ing  computed  on  the  four  per  cent  basis. 

Section  80 — Making  it  a  misdemeanor,  punish¬ 
able  by  fine  or  imprisonment,  for  the  agent  of 
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one  company  to  injure  another  company  by 
defamation. 

Section  81 — Provides  that  no  court  order  which 
will  result  in  interfering  with  the  transaction 
of  the  business  of  any  insurance  company  doing 
business  in  the  State  shall  be  made  otherwise 
than  upon  the  application  of  the  Attorney-Gen¬ 
eral  except  in  an  action  by  a  judgment  creditor. 


The  Germania  Life 

After  more  than  fifty  years  of  active  ex¬ 
istence,  the  Germania  Life  Insurance  Company 
of  New  York  comes  out  with  an  annual  state¬ 
ment  for  the  year  1912  which  is  among  the  best 
in  its  long  and  honorable  career.  It  made  prog¬ 
ress  in  every  particular  affecting  increased  busi¬ 
ness,  strength  and  benefits  to  policyholders,  so 
that  all  connected  with  it  are  certain  that  their 
contracts  are  fully  protected.  The  work  of  the 
agency  force  during  1912  was  most  satisfactory, 
the  new  business  paid  for  having  exceeded 
J18,000,000,  while  there  was  an  addition  to  the 
amount  outstanding  of  some  $7, 000, 000,  bring¬ 
ing  the  total  up  to  $138,600,000.  In  this  respect 
the  Germania  Life  ranks  among  the  twenty 
largest  life  insurance  companies  of  the  country. 

Among  the  noticeable  features  of  the  com¬ 
pany's  showing  for  1912  are  increased  interest 
and  rental  earnings,  a  decrease  in  mortality  and 
a  further  lowering  of  the  expense  rate.  The 
improvement  in  those  three  factors  is  of  vital 
importance  to  all  the  policyholders,  inasmuch  as 
they  tend  to  reduce  the  ultimate  net  cost  of  the 
insurance  furnished,  which,  in  the  case  of  this 
company,  is  already  quite  low.  From  present 
indications  there  will  be  even  greater  improve¬ 
ments  made  in  this  connection  during  the  next 
few  years. 

The  balance  sheet  of  the  company  for  last 
year  shows  premium  receipts  of  $5,921,279,  there 
was  paid  to  policyholders  $4,947,742,  while  the 
sum  of  $1,592,580  was  saved  from  the  income.  The 
total  benefits  to  policyholders  in  the  year,  there¬ 
fore,  were  $6,540,322,  which  is  $619,043  greater 
than  the  amount  paid  in  by  them1 — a  showing 
which  cannot  fail  to  be  eminently  satisfactory. 
Premium  receipts  show  a  gain  for  the  year  of 
$244,472.  There  was  an  increase  in  assets  during 
1912  of  $1,419,729,  bringing  the  total  now  held 
up  to  $48,205,861,  the  valuations  of  securities 
being  as  usual  on  the  most  conservative  basis. 
Reserves  computed  at  three  and  three  and  one- 
half  per  cent  amount  to  $40,887,972,  the  dividend 
fund  payable  in  the  current  and  subsequent 
years  amounts  to  $4,337,185,  which,  added  to  the 
general  surplus  of  $2,163,148,  makes  the  total 
excess  funds  to  policyholders  ;6, 500, 333.  It  may 
readily  be  seen,  therefore,  that  the  Germania 
Life  is  in  first-class  condition  and  that  its 
policyholders  have  every  reason  to  be  satisfied 
in  their  dealings  with  it. 


Assekuranz-Almanach 

The  forty-sixth  annual  volume  of  the  Reper- 
torischer  Assekuranz-Almanach,  published  by 
the  estate  of  Dr.  A.  F.  Eisner,  its  originator  in 
Berlin,  has  made  its  appearance.  This  little 
work  contains  the  latest  German  decisions  and 
statutes  relating  to  the  subject  of  insurance  in 
all  its  branches.  It  is  divided  into  two  main 
sections.  General  Practice  and  Special  Practice. 
Under  the  latter  appear  the  sub-heads:  Life 
Insurance,  Fire  Insurance,  Loss  of  Profit  In¬ 
surance,  Theft  and  Burglary  Insurance,  Insur¬ 
ance  Against  Damage  from  Water,  Transporta¬ 
tion  Insurance,  Accident  Insurance  and  Liability 
Insurance.  As  a  supplement  several  charts  give 
the  financial  standing  and  business  of  the  various 
German  companies  for  the  year  1911, 
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COSMOPOLITAN  LIFE  OF 
ATLANTA  SOLD 


Reorganization  Committee  Takes  Over 
Company  for  $354,000 


NOW  WITH  COURT  FOR  FINAL  DECISION 


Four  Substantial  Offers  Received — H.  II.  Simpson 
and  Small  Minority  Stockholders  Bid  $353,000 

ATLANTA,  March  11 — (Special). — At  the  close 
of  the  auction  sale  of  the  assets  of  the  Cos¬ 
mopolitan  Life  of  Atlanta  the  highest  bid  was 
$354,000,  filed  by  the  reorganization  committee 
representing  a  majority  of  the  stockholders. 
The  next  bid  was  $353,000,  made  by  H.  H.  Simp¬ 
son  and  associates  representing  a  small  minority 
of  the  stockholders.  The  Assets  Realization 
Company  of  Chicago  did  not  increase  its  bid  of 
$210,000  filed  Monday,  taking  the  ground  that  the 
other  bids  were  not  in  accord  with  the  order  of 
court.  The  Insurance  Commissioner  recom¬ 
mends  the  acceptance  of  the  bid  of  the  reor¬ 
ganization  committee,  and  the  matter  is  now  in 
the  hands  of  the  court  for  final  decision. 

When  the  Georgia  Insurance  Commissioner, 
in  accordance  with  an  order  of  court,  opened 
the  sealed  bids  at  noon  on  Monday  for  the  as¬ 
sets  of  the  Cosmopolitan  there  were  four  sub¬ 
stantial  offers,  each  accompanied  by  a  chck  for 
$10,000  as  an  evidence  of  good  faith.  The  bidders 
and  the  amounts  were  as  follows:  F.  G.  Woods, 
representing  the  Assets  Realization  Company  of 
Chicago,  $210,000;  Trust  Company  of  Georgia, 
$210,000;  reorganization  committee  of  Cosmopol¬ 
itan  stockholders,  $330,000;  E.  F.  Simpson  and 
associates,  $200,000.  The  tangible  assets  of  the 
Cosmopolitan,  as  listed  by  the  Insurance  De¬ 
partment,  consist  of  mortgage  notes  of  $153,285; 
Georgia  municipal  bonds,  $191,173;  certificates  of 
deposit,  $59,000;  stocks,  $200;  notes  for  stock. 
$162,000,  making  a  total  of  over  $585,000.  The 
untangible  assets  not  listed  include  life  insur¬ 
ance  in  force  over  $2,000,000,  furniture  and  fix¬ 
tures  $7000,  and  stationery,  etc.,  $20,000. 

The  bids  were  read  and  recorded,  and  each 
bidder  was  given  until  11.30  o’clock  Tuesday 
morning  to  revise  his  figures.  The  offer  of  the 
Trust  Company  of  Georgia  stated  that  the  life 
insurance  policyholders  of  the  Cosmopolitan 
would  be  protected  in  the  Southern  States  Life. 
The  bid  of  the  reorganization  committee  of 
Cosmopolitan  stockholders  carried  with  it  the 
announcement  that  a  new  company,  to  be  known 
as  “The”  Cosmopolitan  Life  Insurance  Com¬ 
pany,  would  be  organized.  This  is  the  commit¬ 
tee  with  which  J.  O.  Wynne  of  Atlanta,  for 
many  years  (prior  to  1903)  Southern  manager 
for  the  Prudential  of  Newark,  is  in  co-operation. 
Mr.  Wynne  has  the  confidence  of  the  leading 
financiers  of  Atlanta,  and  many  of  them  have 
promised  their  assistance  in  promoting  the  new 
company.  He  will  take  charge  of  the  manage¬ 
ment. 


Association  of  Life  Insurance  Presidents 

Applications  for  membership  and  discussion  of 
the  legislative  situation  were  among  the  mat¬ 
ters  before  the  executive  committee  of  the  As¬ 
sociation  of  Life  Insurance  Presidents  at  its 
meeting  on  Friday  afternoon,  March  7.  By  a 
unanimous  vote  the  Manhattan  Life  of  New 
York  and  the  Columbian  National  of  Boston, 
Mass.,  were  elected  to  membership  in  the  asso¬ 
ciation. 

That  this  year  promises  to  establish  a  high 
mark  in  the  number  of  legislative  bills  affect¬ 
ing  the  business  of  life  insurance  is  indicated 
by  reports  made  to  the  executive  committee. 
Up  to  March  7  the  association  found  it  neces¬ 
sary  to  examine  1451  bills,  while  notice  had  been 
received  of  71  more  in  transit,  making  a  total 
of  1522.  Of  the  40  legislatures  that  were  in  ses¬ 
sion  in  January  ten  have  adjourned  or  are  about 
to  adjourn. 


Thursda> 

Thus  far  this  year  eight  compulsory  invest' 
ment  bills  have  been  introduced  in  six  Statesj 
Bills  presenting  new  insurance  codes  or  propos;| 
ing  general  code  revisions  have  been  introduced 
in  six  States.  There  are  fourteen  tax  bills  it 
eight  States.  Twenty-four  bills  establishing  I 
State  life  insurance  systems  along  the  lines  o  i 
the  Wisconsin  law  have  been  presented  jp 
thirteen  States.  There  are  eighteen  bills  rela 
tive  to  rebating  and  twisting  in  thirteen  States 
and  thrty-four  relative  to  mortgage  taxes  ir 
seventeen  States. 


American  National  Insurance  Company 

Among  the  companies  of  Texas  which  have 
come  rapidly  to  the  front  in  recent  years  the 
American  National  of  Galveston  occupies  a 
prominent  position.  Its  annual  statements  al 
ways  bear  out  the  expectations  of  its  friends 
and  the  figures  for  1912  proved  no  exception  ti 
the  rule.  Fine  gains  were  made  in  every  im¬ 
portant  item  of  the  statement,  among  them  be¬ 
ing  the  following:  Insurance  in  force,  $5,192,405; 
assets,  $462,045,  and  surplus,  $134,344.  The  com¬ 
pany  transacts  ordinary  and  industrial  life  in¬ 
surance  and  also  accident  and  health  business 
It  possesses  assets  of  $1,846,182,  a  surplus  ol 
$534,697,  and  saved  from  its  income  last  yeat 
$367,479.  The  life  insurance  in  force  now 
amounts  to  $34,560,130.  The  company  is  effi¬ 
ciently  and  economically  managed  and  is  doing 
well  by  its  policyholders. 


Central  Life  Agency  Convention 

The  annual  agency  convention  of  the  Central 
Life  of  Des  Moines,  la.,  was  held  Friday  and 
Saturday  at  the  home  office  city  with  a  large  at¬ 
tendance.  The  opening  of  the  meeting  was  oc¬ 
casioned  by  the  registration,  after  w'liich  a 
luncheon  was  served.  At  the  afternoon  session 
the  address  of  welcome  was  delivered  by  Presi¬ 
dent  George  B.  Peak,  and  the  response  was  made 
by  David  P.  Smith.  An  insurance  round-table 
talk  was  then  conducted  by  C.  L.  Hunt.  T.  E 
Gillespie,  H.  S.  Duncan  and  C.  C.  Hosken  wercl 
the  speakers.  The  annual  banquet  was  given 
that  evening  at  the  Chamberland  hotel,  and  H 
G.  Everett  acted  as  toastmaster.  Those  who 
responded  and  their  subjects  were:  Dr.  Edward 
Kirbye,  “Life  Insurance  as  Viewed  from  the  Pul¬ 
pit”;  Homer  A.  Miller,  “Value  of  the  Central  Life  i 
to  Iowa  and  Other  Western  States”;  State  Audi-! 
tor  J.  Bleakly,  “Relation  of  the  Insurance  Depart¬ 
ment  and  the  Company”;  Judge  G.  H.  Carr,  “Fu¬ 
ture  of  the  Central  Life.”  Saturday’s  session 
was  addressed  by  W.  H.  Hoover,  W.  W.  Brown- 
son,  Charles  A.  Smith,  C.  L.  Hunt  and  H.  G. 
Everett. 


Dismiss  Injunction  Suit 

The  injunction  suit  brought  against  the  Ten¬ 
nessee  Life  of  Nashville  to  restrain  the  merger 
of  that  company  with  the  International  Life  of 
St.  Louis  has  been  dismissed.  The  suit  was  filed 
in  Tennessee  and  the  consolidation  was  ap¬ 
proved  by  a  committee  of  Commissioners  who 
met  in  Missouri.  The  International  gave  a  bond 
of  $23,387  to  the  Tennessee  Insurance  Depart¬ 
ment  before  it  was  permitted  to  withdraw  the 
assets  of  the  Tennessee  company  to  St.  Louis. 


— A  general  agent  in  New  York  for  one  of  the 
oldest  and  largest  life  insurance  companies  desires  to 
make  a  change,  further  particulars  regarding  which 
appear  in  an  ad.  in  another  column  of  this  issue  of 
The  Spectator, 
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COMPARATIVE  STATEMENT  EXHIBIT  OF  TEN  LARGEST  LIFE  INSURANCE  COMPANIES. 

The  following  valuable  tabulation  has  been  compiled  from  the  annual  statements  of  the  ten  largest  life  insurance  companies  of  the  United 
States,  each  having  more  than  $347,000,000  in  force,  as  filed  with  the  New  York  Insurance  Department  for  the  year  ending  December  31,  1912. 


Admitted  Assets. 

Real  estate . 

Mortgage  loans . 

Bonds  owned  (market  values) . 

Stocks  owned  (market  values) . 

Collateral  loans . . . 

Premium  notes  and  loans  to  policyholders . 

Cash  in  office  and  bank . 

Deferred  and  unpaid  premiums . 

Accrued  interest  and  rents,  etc . 


Total  admitted  assets . 

Book  value  over  market  prices . 
Assets  not  admitted . 


Liabilities. 

Policy  reserve . 

Reserve  on  supplementary  contracts .... 

Policy  claims . . 

All  other  liabilities . 

Dividends  apportioned  for  1913 . 

Set  apart  provis.  or  otherwise  for  deferred  dividends . 
Unassigned  funds . 


Income. 

Premiums  6n  new  policies . 

Renewal  premiums . 

Dividends  applied  to  purchase  paid-up  insurance . 

Dividends  applied  to  pay  renewal  premiums 

Surrender  values  applied  to  pay  renewal  premiums . 

Surrender  values  applied  to  purchase  paid-up  insurance . 
Annuities . 


Total  premiums . 

Received  for  supplementary  contracts. 


Interest  on  mortgages . 

Interest  on  bonds  and  stocks. 
Interest  on  other  securities .  . 
Rents . 


Total  interest  receipts. 
.Ml  other  income . 


Total  Income . 


Disbursements. 

Death  losses  paid . 

Matured  endowments . 

Annuitants . 

Surrender  values* . 

Dividends* . 


Total  to  policyholders . 

Paid  on  supplementary  contracts . 


Commissions  and  agency  expenses ...... 

Medical  examiner’s  fees,  and  inspection  of  risks. 
Salaries  of  officers  and  home  office  employees .  . 

Rents . 

Advertising . 

Other  management  expenses . 


Total  management  expenses . 


Taxes . 

Repairs  and  expenses  on  real  estate. 
Losses  on  sales,  depreciation,  etc .  . 


Total . 

Total  disbursements. 
Income  saved . 


Policy  Exhibit. 
New  insurance  written,  paid-for  basis . 

Insurance  revived  and  increased  (net). 
Total  new  issues . 


|  Policies. 
(  Amou 


Insurance  terminated . 


Insurance  in  force,  paid-for  basis . 
Net  gain  in  amount  in  force . 


Policies.. 


Equitable, 
New  York. 

Mutual 

Benefit. 

Mutual  of 
New  York. 

New  York 
Life. 

North- 
western  j 
Mutual,  j 

Penn 

Mutual. 

S 

* 

$ 

* 

* 

* 

29,008,032 

2,757,169 

23,532,624 

10,281,712 

2,854,323 

2,602,365 

9,8,885.047 

75,901.445 

139,691.244 

144,358,642 

159,182,169 

52,160,393 

273.566,023 

16,797,971 

100,000 

77,890,953 

42,041,690 

308,825.070 

33,583,071 

420,020,837 

265,000 

79,344,820 

49,216,892 

332,806 

2,144,115 

2,000.000 

27,584,075 

80,059,864 

123,611,228 

44.634,689 

22,016,689 

7,317,347 

1,222,1  10 

2,810,309 

5,167,502 

3,534,248 

1,868,658 

4,876,417 

1,958,561 

4,072,051 

7,851,090 

3.499,911 

2,354,640 

4,877,411 

33.190,664 

6,550,813 

8,101,039 

4,713,878 

1,678,928 

156,655,714 

599,125,046 

719,657,050 

297,764,038 

134,375,486 

678,561 

130,651 

16,150,339 

4,622,347 

438,493 

1,377,019 

33,036 

138,837 

45,216 

j 

372,143 

418,866,210 

141,867,246 

482,570,537 

595,801,071 

266,947,858 

113,017,288 

2,400,777 

2,170.338 

3,333,428 

2,822,067 

3.218,7861 

2,547,754 

2,731.166 

618,334 

4,253,928 

3,978,704 

898,638 

568,003 

5,324,344 

1,306,477 

4,369,447 

8,947,137 

2,380,4021 

12,472,288 

2,001,210 

13,669,600 

4,901,201 

17,368,047 

15,364,714 

3,875,613 

63,811,572 

74,682,997 

85,142,216 

5,882,497 

8,603,421 

6,515,532 

da,  792, 118 

12,546,662 

7,541,141 

5,963,569 

c3, 762, 197 

5,037,493 

2,782,059 

5,463,015 

8,084,606 

4,625,495 

2,512,754 

45,237,763 

16,555,118 

43.983,226 

72,493,866 

30,758,836 

15.647,443 

1,152,094 

517,250 

2,002,988 

1.011,995 

1.684,481 

178,416 

2,035,784 

2,765.113 

2,959,126 

3,524.055 

6,399,649 

1,770.554 

36,329 

15,144 

417,426 

81,148 

57 

4.420 

304,272 

1,331,816 

84,990 

1,921,251 

746,114 

130,624 

458,510 

54.831,279 

22,719,674 

56,747,032 

85,941,784 

43,599,142 

20,876,369 

240,584 

592,527 

431,514 

202,262 

797,495 

408,553 

4.667,585 

3,524,215 

6,534,106 

6,011,671 

7,810,896 

2,600,836 

12,233,923 

1,795,629 

14,412,606 

18,661.451 

3,373,468 

2,196,299 

4,170,708 

1,680,889 

4.162.952 

6,283,768 

2,584,361 

1,314,233 

1.027,751 

91,583 

1,546,085 

813,217 

178,528 

160,065 

22,099,967 

,  7,092,316 

26,655,749 

31,770,107 

13,947,253 

6,271,433 

393,989 

19,154 

2,177,583 

502,499 

14,042 

99,252 

77,565,819 

30,423,671 

86,011,878 

118,416,652 

58,357,932 

27,655,607 

20,542,018 

7,418,689 

22,650,968 

25,788,714 

11,799,577 

6,102,620 

8,997,756 

1,744,945 

8.466,603 

6,167,079 

3,340,559 

2,676,590 

1,271.774 

167,385 

2,677.900 

1,570,503 

101,466 

398,065 

1 1,887, 96S 

3,382,070 

11,829,185 

12,959,577 

9,110,184 

2,888,562 

13,146,762 

3,667,878 

15,006,280 

11,436,686 

12,915,514 

2,772,821 

55,846,278 

16,380,967 

60,630,937 

57.922,557 

37,267,300 

14,838,658 

261.808 

312,266 

316,393 

214,008 

383,949 

262,210 

7,085,384 

2.491,114 

5,613,073 

8,087,129 

4,739,112 

2,493,414 

371,098 

163,536 

426,255 

442,020 

290,019 

149,601 

1.424.402 

449,684 

1,346,098 

1,639,223 

862,172 

474,633 

177,699 

79,876 

530,725 

556.521 

75,050 

140,076 

75,485 

25,597 

57,487 

67,677 

6,868 

21,408 

642,887 

234,087 

726,073 

847,853 

428,696 

226,619 

9,776,955 

3,443,895 

8,699,709 

11,640,423 

6,401,917 

3,505,751 

1,060,596 

587,442 

1,333,535 

1,358,548 

1,205,567 

695,509 

283,86; 

212,172 

25,440 

401,923 

16,791 

222,236 

<13,148,716 

8S.432 

5.896 

46,502 

1,456,631 

612,882 

1,752,249 

4,729,500 

1,299,895 

742,011 

67,341,672 

20,750,010 

71,399,288 

74,506,488 

45,353,061 

19,348,630 

10,224,147 

9,673,661 

14,612,590 

43,910,164 

13,004,871 

8,306,777 

64,375 

32,076 

62,385 

90,426 

52,219 

21,899 

.  149,724,506 

78,743,256 

149,842,532 

198,381,400 

138,695,883 

73,095,520 

3,259,708 

1,144,156 

5,696,856 

7, 343,520 

4,653,548 

3,569,057 

.  152,984,214 

79,887,412 

155,539,391 

205,724, 92C 

143,349,431 

76,664,577 

36,541 

14,372 

43,046 

663,204 

23,140 

13,654 

99,213,824 

34,762,970 

109, 625.99C 

6138,031,673 

61,245,140 

44,237,276 

563.68C 

261,851 

691,04' 

1,051,08c 

477,156 

209,306 

.  1429  2 1 1,848 

629,501,14' 

1550  888,061 

2169  798,991 

1229  377,814 

564,977,396 

.  53,770,388 

45,124,436 

45,913,40 

67,693,24' 

82,104,291 

32,427,30 

I 

| 

Union 

Central. 

John  Hancock. 

Metropolitan. 

Prudential. 

* 

* 

% 

S 

1,596,193 

4,151,866 

23,712,354 

18,193,970 

70,694,166 

40,067,315 

159,609,993 

73,424,092 

25,328 

37,532,048 

168,141,286 

7,878,410 

153,006,797 

5,669,895 

. 

600,000 

2,766,500 

16,273,846 

6,688,848 

19,977.821 

20.747,953 

776,772 

1,229,801 

5,771,653 

8,427,528 

542,821 

1,714,403 

7,726,278 

5,688,211 

3,144,488 

1,607,618 

5,147,546 

3,591,249 

9.3,053,614 

93,591,899 

397,965,341 

291,516,195 

177,355 

1,764,723 

4,259,943 

18,539 

338,149 

70,690 

74,237,097 

80,616,773 

348,506,939 

227,144,777 

913,233 

271.687 

125,457 

949,059 

168,078 

258,192 

751.092 

1,223.757 

848,442 

1,244,944 

5,390,508 

5,247,614 

3,059,969 

2,250,765 

7,890,759 

5,133,713 

9,728,650 

232,902 

405,716 

27,010,196 

4,097,545 

8,716,636 

34,S94,870 

24,806,179 

1,596,722 

/  1,357,208 

5,398,020 

3,851,297 

8,427,210 

20,934,355 

181,965,839 

£70,429,865 

371,674 

107,500 

130,966 

81,975 

1,310,954 

1,155,317 

1,367,389 

410,515 

106,011 

S92 

18,883 

2,354 

44.578 

90,751 

523,946 

4,500 

219,906 

386,901 

11,861,649 

23,646,023 

89,101,003 

75,686,853 

51,329 

33,973 

21,494 

203,186 

4,356,657 

1,852,168 

7,873,750 

3,179,588 

500 

1,483,055 

6,934,012 

6,816,124 

916,946 

341,970 

952,634 

22,290 

343,062 

1,512,448 

1,091,946 

5,296,393 

4,021,255 

17,272,844 

12,470,286 

72,153 

39,000 

230,345 

144,454 

17,281,524 

27,740,251 

106,625,686 

88,504,779 

2,961,755 

6,584,317 

24  245,134 

19,830,031 

2,298,064 

352,021 

1,656,479 

1,006,217 

22,487 

133,307 

123,281 

1,503,687 

1,588,652 

2,889,587 

5,273,275 

1,825,356 

2,002,458 

6,896,137 

5,019,717 

8,611,349 

10,527,448 

35,819,644 

31,252,521 

94,667 

35,664 

16,211 

80,320 

1,403,551 

4,702,644 

16,680,188 

14,838,194 

80,713 

352,866 

1,087,565 

912,842 

397,024 

662,591 

3,464,234 

2,620,770 

41,524 

242,603 

1,094,742 

1,014,343 

37,825 

31,730 

22,116 

89,452 

500,319 

388,287 

1,302,772 

998,396 

2,460,956 

6,380,721 

23,651,617 

20,473,997 

281,624 

384,039 

1,686,556 

1,681,634 

3,481 

98,403 

502.94C 

335,759 

«50,000 

gl, 016, 229 

^260, 669 

335,105 

482,442 

3,205,725 

2,278,062 

11,502.077 

17,426,275 

62,693,197 

54,084,900 

5,779,447 

10,313,976 

43,932,489 

34,419,879 

19,318 

«406,569 

nl, 617, 097 

Ml, 889, 118 

0  27,970 

0177,252 

0114,205 

46,877,328 

«69,166,238 

«254,661,107 

«268,804,725 

043,485,225 

o,  171,554,074 

0146,854,868 

1.440,014 

h.5,502,526 

«35, 972,13f 

«45, 151,986 

01,295,68* 

025,940,495 

07,113,636 

48,317,342 

«74,668,764 

»290,633,245 

»313, 956,711 

044,780,913 

0197,494,509 

0153,968,504 

9,633 

»313,54S 

«1 ,120,007 

Ml, 385,708 

oll,827 

0106,708 

060,952 

051,498,185 

n  192,792,73.' 

«203, 499,463 

21,837,504 

ol9, 348,008 

o90, 247,061 

o71,741,401 

172.372 

»2, 166, 744 

Bll.S27.4H 

nlO.381,909 

0180,224 

014)09.62: 

0725,163 

«365,548,4 1 

*1,694.702,23* 

nl,  350, 200, 628 

0292,293,561 

0910,263,86- 

0860,983,063 

»23, 170,57! 

«97,840,5U 

Ml  10,457,248 

20,479,8.38 

025,432,905 

ol07, 247,50: 

o82,227,103 

*  See  premium  income  for  apportionment  of  these  amounts  other  than  sums  actually  paid  in  cash.  a  Including  S3  135,513  (net)  paid  to  Italian  government  for  transfer  of  risks. 
b  IncludineP  5  S49  nolicies  for  *10  854  811  transferred  to  Italian  government.  c  Consisting  of  *1,487.232  for  mortality  fluctuation.  *2.274,965  for  other  contingencies  d  Including  *3.017.4, 
for*1  suspended^  mortality5  *333,174  dividendnequalizationf\md^and  *2.441,473  for  other  contingencies.  .  *  Including  *140.000  dividends  on  capital  .  .Including  *54  826,526  industrial 
“reS ^  rincluding  *47,234,304, industrial  premiums.  /Including  *13,297,235  industrial  premiums.  m  Dividends  on  capital.  n  Industrial  bus. no*.  o  Ordinary  business. 

p  Including  *200,000  dividends  on  capital. 
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ANCHOR  LIFE  OFFERED 
FOR  SALE 


Doubt  as  to  Whether  Reinsurance  Deal 
Will  Be  Completed 


WILL  SHOW  $13,000  FREE  SURPLUS 


Company  Was  to  Have  Been  Taken  Over  by 
Empire  Life  of  Seattle,  Wash. 

The  eighty-one  per  cent  of  the  stock  of  the 
Anchor  Life  of  Indianapolis  which  was  recently 
purchased  by  the  Columbus  Securities  Company, 
also  of  that  city,  has  been  offered  for  sale  by 
Frank  J.  Haight  and  L.  H.  Oberreich.  There  is 
some  doubt  as  to  whether  the  reinsurance  deal 
between  the  Anchor  and  the  Empire  Life  of  Se¬ 
attle  will  be  completed,  as  the  contract  may  not 
be  allowed  to  stand.  The  Anchor  has  been  of¬ 
fered  for  sale  to  a  number  of  Indiana  com¬ 
panies,  but  the  price  has  been  too  high,  it  is 
understood.  It  has  developed  that  money  was 
advanced  to  W.  H.  Latta,  the  former  president 
of  the  Anchor,  and  also  president  of  the  Amal¬ 
gamated  Insurance  Corporations,  by  the  ^Etna 
Trust  and  Savings  Company,  and  it  was  trans¬ 
ferred  by  the  trust  company  to  the  Columbus 
Securities  Company  when  the  assets  of  the 
American  Life,  which  was  organized  by  Samuel 
Quinn,  were  turned  into  the  purchase  of  the 
Anchor.  W.  H.  Parrott,  secretary  of  the  An¬ 
chor,  says  the  company  will  show  about  $13,000 
free  surplus,  although  the  home  office  building 
is  carried  at  $55,000,  which  is  $20,000  more  than 
was  paid  for  it. 


Policy  Clauses,  Conditions  and  State  Laws 

1913  EDITION  ISSUED 

The  new  edition  of  this  valuable  work  show¬ 
ing  preliminary  term,  disability  and  dividend 
clauses,  policy  conditions  analyzed,  anti-dis¬ 
crimination  or  anti-rebate  laws,  non- forfeiture 
laws,  is  now  ready  for  delivery.  It  covers  one 
hundred  American  and  Canadian  life  insurance 
companies  and  has  been  enlarged  and  improved 
in  many  important  particulars.  In  addition  to 
a  most  complete  analysis  in  concise  form  of  the 
several  benefits,  conditions  and  restrictions  of 
the  leading  policies  issued  by  one  hundred  life 
insurance  companies  operating  on  the  American 
continent,  it  also  contains  the  following  im¬ 
portant  features  which  are  nowhere  else  ob¬ 
tainable: 

1.  Preliminary  Term  Clauses.  Showing  the 
policy  and  application  clauses  governing  the 
first  year  of  insurance  for  a  large  number  of 
companies  operating  on  the  preliminary  or  modi¬ 
fied  preliminary  term  plan. 

2.  Disability  and  Double  Indemnity  Clauses. 
An  extensive  tabulation  showing  the  companies 
which  incorporate  such  clauses  in  their  contracts 
and  giving  particulars  as  to  when  the  clauses 
are  effective;  the  extra  premium,  if  any,  charged 
therefor;  when  they  terminate,  and  the  options 
offered  in  event  of  total  disability.  Companies 
issuing  health  and  accident  riders  in  connection 
with  life  insurance  policies  are  also  indicated. 

3.  Dividend  Clauses.  An  instructive  exhibit 
dealing  with  the  annual  dividend  clauses  of 
companies  issuing  such  contracts.  It  shows 
when  the  first  dividend  is  payable  and  the  con¬ 
ditions  as  to  payment  of  next  premium,  the 


methods  in  which  the  dividend  may  be  applied, 
and  explanatory  remarks  in  connection  there¬ 
with.  This  is  the  first  complete  analysis  made 
of  this  important  feature  of  present-day  poli¬ 
cies. 

4.  State  Laws.  Non-forfeiture  laws,  including 
standard  policy  provisions  as  to  surrender  values 
and  anti-discrimination  laws  are  presented  in 
full  covering  all  States  of  the  Union  where  such 
legislation  has  been  enacted.  These  laws  are 
continually  being  referred  to  by  agents,  so  that 
their  collective  presentation  in  this  work  will 
be  found  of  the  utmost  service. 

Policy  Clauses,  Conditions  and  State  Laws  is 
a  companion  work  to  The  Handy  Guide  to  Pre¬ 
mium  Rates,  Applications  and  Policies  published 
by  The  Spectator  Company,  is  printed  on  sheets 
of  the  same  size  as  that  work,  and  is  bound  in 
flexible  leather  covers,  making  it  a  handy  pocket 
volume.  By  means  of  flaps  attached  to  the 
covers,  the  agent  of  any  particular  company  can 
instantly  compare  the  provisions  of  other  com¬ 
panies’  policies  with  his  own. 

The  book  is  brought  down  to  January  1,  1913, 
and  is  practically  an  official  publication,  as  each 
company  has  approved  the  matter  relating  to 
itself. 

Every  agent  will  find  the  1913  edition  of  this 
valuable  work  an  indispensable  part  of  his 
equipment,  as  it  answers  practically  every  ques¬ 
tion  relating  to  policy  conditions  and  company 
practice  which  an  intending  insurer  is  likely 
to  ask.  Although  much  enlarged,  the  price  of 
the  w'ork  remains  as  before  at  one  dollar  per 
copy.  Orders  addressed  to  The  Spectator  Com¬ 
pany,  135  William  street,  New  York,  will  be 
promptly  filled. 


Oregon  Life  Insurance  Company 

A  very  interesting  report  was  made  by  Presi¬ 
dent  A.  L.  Mills  of  the  Oregon  Life  of  Portland, 
Ore.,  at  the  seventh  annual  meeting.  The  com¬ 
pany  was  organized  without  any  organization 
expense;  there  was  no  surplus  paid  in,  but  it 
has  gone  steadily  forward  and  accumulated  as¬ 
sets  of  $513,877,  with  a  surplus  of  $24,371  over 
and  above  the  original  capital  of  $100,000.  Last 
year  the  company’s  premium  income  amounted 
to  $211,294,  its  total  income  was  $238,422,  and 
nearly  forty-nine  per  cent  of  that  amount  was 
laid  by.  The  business  now  in  force  exceeds  six 
million  dollars,  and  a  remarkable  fact  in  con¬ 
nection  with  the  growth  of  the  company  is  its 
wonderfully  low  death  rate,  as  but  $55,663  have 
been  paid  in  death  losses  since  its  organization. 
General  Manager  L.  Samuel  is  showing  great 
ability  in  building  up  Oregon  Life  on  most  con¬ 
servative  and  economical  lines. 


Detroit  Life  Reduces  Capital 

The  capital  stock  of  the  Detroit  Life  of  De¬ 
troit  has  been  reduced  from  $191,402  to  $95,701, 
and  the  difference  has  been  added  to  the  surplus 
account.  The  Detroit  Life  began  business  Janu¬ 
ary  14,  1911. 


Washington  National  Life 

A  new  set  of  officers  and  board  of  directors 
have  been  elected  by  the  Washington  National 
Life  of  Spokane.  The  company  was  organized 
two  years  ago  by  J.  Grier  Long,  with  a  capital 
of  $100,000,  and  about  $45,000  of  the  stock  has 
been  sold.  The  object  in  the  change  is  under¬ 
stood  to  be  due  to  the  fact  that  the  stock¬ 


holders  were  anxious  to  complete  the  organiza¬ 
tion  and  the  new  official  staff  was  decided  upon. 
They  will  place  the  remaining  $55,000  of  stock 
immediately.  Officers  elected  are:  A.  L. 
Porter,  president;  F.  N.  Martin,  vice-president; 
Boyd  C.  Barrington,  secretary  and  general  man¬ 
ager,  and  Dana  Child,  treasurer. 


Oklahoma  Commissioner  Reindicted 

OKLAHOMA  CITY,  March  10. — Announcing  in 
a  public  statement  that  he  could  and  would  have 
no  trouble  in  clearing  himself  of  the  indictment 
against  him  charging  bribery,  Perry  A.  Ballard, 
the  impeached  Insurance  Commissioner  of  Ok¬ 
lahoma,  has  been  reindicted  by  the  Oklahoma 
County  Grand  Jury  because  of  a  laxity  in  the 
State  laws. 

Learning  of  this  statement,  County  Attorney 
Pope,  under  advice  from  senators,  had  Ballard 
reindicted,  rearrested  and  a  new  bond  made,  so 
that  an  avenue  of  escape  upon  any  technical 
ground  has  been  aborted.  It  is  intimated  that 
County  Attorney  Pope  will  seek  to  have  Ballard 
indicted  on  a  more  serious  charge  of  irregulari¬ 
ties  in  the  Insurance  Department  office. 

Chief  Justice  Hayes  of  the  Oklahoma  Supreme 
Court,  who  will  sit  as  the  presiding  officer  at 
the  impeachment  trial  of  Ballard,  has  announced 
that  Ballard’s  case  will  be  taken  up  before  the 
Senate  on  Tuesday  morning  next,  and  this  step 
will  be  taken  so  that  Ballard  must  answer  in 
the  regular  session  of  the  legislature  to  piead, 
but  his  trial  before  the  State  Senate  will  take 
place  during  a  special  session  of  the  legislature 
which  Governor  Cruce  has  agreed  to  call  for  the 
transaction  of  all  uncompleted  business  of  the 
regular  session. 


Home  Life  of  Oklahoma  Asks  Damages 

OKLAHOMA  CITY,  March  11— (Special).— The 
Home  Life  of  Oklahoma  City  has  filed  suit  in 
the  Oklahoma  County  Superior  Court  against 
the  Amalgamated  Insurance  Corporations,  Indi¬ 
anapolis,  Ind.,  asking  $150,000  damages.  The 
plaintiff  alleges  that  the  defendant  company  is 
attempting  to  freeze  out  the  stockholders  of  the 
Home  Life  and  form  a  monopoly  with  Anchor 
Life  of  Indianapolis,  the  Shawnee  Life  of  Okla¬ 
homa  and  Oklahoma  Bankers  Credit  Company  by 
forming  a  holding  company  of  the  Amalgamated 
to  control  all  Oklahoma  companies.  This  suit 
follows  application  in  the  superior  court  ask¬ 
ing  for  an  injunction  against  Amalgamated  to 
restrain  it  from  the  acts  now  complained  of  in 
application  by  Amalgamated  to  the  Federal 
Court  at  Guthrie  for  receiver  for  the  Home  Life. 
It  is  claimed  by  stockholders  of  the  Home  Life 
that  the  Amalgamated  had  planned  a  monopoly 
to  go  into  effect  August  1  next.  Individual 
minority  stockholders  have  also  filed  suits  in 
the  local  courts  against  the  Amalgamated, 
which,  it  is  said,  will  eventually  involve  nearly 
$1,000,000  in  damage  suits. 


New  York  Legislation 

ALBANY,  March  12.  —  The  Assembly  has 
passed  Assemblyman  Walker’s  bill  amending 
the  penal  law  by  extending  the  prohibition 
against  discriminations  and  rebates  by  life  in¬ 
surance  companies  to  assessment  life  insurance 
associations.  A  bill  introduced  by  Assembly- 
man  Walker  amends  the  insurance  law  (Sec. 
100)  by  including  among  the  investments  which 
domestic  life  insurance  corporations  may  make 
the  duly  authorized  bonds  of  any  government  in 
which  such  corporation  transacts  business  or 
bonds  of  any  State.  The  present  law  provides 
that  they  may  invest  in  bonds  of  cities,  counties, 
towns,  villages,  school  districts,  municipalities, 
or  other  civil  divisions  of  any  State. 


Puritan  Life  of  Providence 

President  Darius  L.  C  off,  of  the  Puritan  Life 
of  Providence,  R.  I.,  presented  a  report  at  the 
annual  meeting  of  the  company  held  recently, 
showing  an  increase  in  the  premium  income 
from  $11,963  in  1907  to  $76,462  at  the  close  of 
1912.  The  surplus  to  policyholders  increased 
from  $107,049  to  $179,095  in  that  time,  and  the 
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nsurance  in  force  showed  an  increase  from 
310,500  to  $2,074,644.  During  1912  the  company 
cade  an  Increase  of  insurance  in  force  of  twelve 
ier  cent  as  compared  with  a  two  per  cent  in¬ 
crease  the  year  before.  Officers  elected  were: 
larius  L.  Goff,  president;  Walter  Callender  and 
tobert  P.  Brown,  vice-presidents;  Clinton  C. 
iVhite,  secretary  and  assistant  treasurer,  and 
Charles  Perry,  treasurer. 


Inland  Life  to  Begin  Business  April  I 
Former  Governor  B.  F.  Carroll  announces  that 
he  Inland  Life,  the  new  insurance  company 
vhich  he  is  organizing  at  Des  Moines,  la.,  will 
De  ready  to  begin  business  April  1.  It  had  been 
anticipated  that  the  organization  would  get  un- 
ler  way  by  March  1,  but  the  new  quarters  in  the 
Masonic  Temple  are  not  ready  for  occupancy. 
The  Governor  states  that  the  name  will  prob¬ 
ably  be  changed  when  the  company  starts  busi¬ 
ness. 


Life  Notes 

_ The  State  life  fund  bill  in  the  Kansas  Legisla¬ 
ture  has  been  killed,  opposition  to  the  measure  being 
based  on  its  impracticabilty. 

_ R.  c.  Burton  has  been  appointed  actuary  for  the 

New  World  Life  of  Spokane,  Wash.  He  was  for¬ 
merly  actuary  in  the  Texas  Insurance  Department. 

_ The  Spectator  is  one  of  the  leading  insurance 

journals  of  the  country,  and  its  opinion  is  regarded 
in  the  insurance  world  as  of  the  very  best. — The  Vol¬ 
unteer,  published  by  the  Volunteer  State  Life. 

_ Volume  X.  of  The  Pelican,  issued  by  the  Mutual 

Benefit  Life,  has  been  received  from  that  company. 
It  embraces  the  several  numbers  of  the  company’s 
paper  issued  last  year,  and  is  full  of  valuable  pointers. 

— At  the  annual  meeting  of  the  Life  Underwriters 
Association  of  Springfield,  Mo.,  the  following  officers 
were  elected:  Wm.  A.  Banks,  president;  Melville  E. 
Dark,  vice-president;  Frank  P.  McAtee,  treasurer,  and 
Victor  F.  Russum,  secretary. 

— Dr.  Franklin  C.  Wells,  senior  medical  director 
of  the  Equitable  Life  of  New  York,  delivered  the  third 
lecture  of  the  regular  course  being  given  at  Western 
Reserve  University,  last  Thursday  afternoon,  his  sub¬ 
ject  being  “The  Selection  of  Lives — Medical,  Moral 
and  Sub-Standard.” 

— The  Fort  Dodge  Life  Underwriters  Association 
has  been  formed  at  Fort  Dodge,  la.,  and  application 
has  been  made  for  admission  to  +he  National  Associa¬ 
tion.  Officers  elected  are:  Burton  H.  Saxton,  presi¬ 
dent;  J.  H.  Bream,  vice-president;  M.  V.  Keith,  sec¬ 
retary,  and  D.  P.  Smith,  treasurer. 

— The  Union  Central  Life  of  Cincinnati  will  pay 
to  beneficiaries  under  its  matured  endowment  and  in¬ 
stalment  policies  44^  Per  cent  interest  on  instalment 
I  settlements  and  on  all  money  left  on  deposit.  This 
!  is  per  cent  in  addition  to  the  guaranteed  rate  of 
3  per  cent,  as  stipulated  in  these  policies. 

— The  Kansas  City  Life  of  Kansas  City,  during  the 
j  first  two  months  of  1913,  made  an  increase  of  $696,000 
over  the  corresponding  period  last  year.  Applications 
I  for  January  amounted  to  $1,466,250,  and  for  Feb¬ 
ruary  were  $1,417,750.  The  increase  in  applications 
was  581,  or  fifty  per  cent. 

— Joshua  C.  Gwin,  manager  of  the  United  States 
Life  of  New  York  for  Maryland,  with  headquarters  in 
Baltimore,  has  resigned  to  take  an  agency  with  the 
Northwestern  Mutual  Life  of  Milwaukee  in  Balti¬ 
more.  Mr.  Gwin,  prior  to  his  connection  with  the 
United  States  Life,  was  associated  with  the  Pruden¬ 
tial  of  Newark. 

— Officers  of  the  Iowa  Security  Company  at  Council 
Bluffs,  la.,  which  has  been  in  the  hands  of  a  re¬ 
ceiver,  have  formed  a  new  concern  to  be  known  as 
the  Security  Agency  Company.  The  business  is  the 
j  same  as  that  of  the  Iowa  Security  Company.  Mel¬ 
ville  D.  Thomas,  J.  O.  Shinn  and  Thomas  M.  Jack- 
son  are  incorporators. 

Robert  E.  Sweeney  has  been  promoted  to  assistant 
agency  manager  of  the  State  Life  of  Indianapolis. 


Roy  H.  Kerr,  secretary  of  the  medical  department, 
has  been  made  traveling  representative,  and  has  been 
succeeded  by  Frank  Demmerly.  Earl  Morrison  suc¬ 
ceeds  Mr.  Demmerly,  and  Clarence  Sweeney  assumes 
charge  of  the  supply  department 


CASUALTY,  SURETY  & 
MISCELLANEOUS 


Extra  Dividend  Declared 

The  Fidelity  and  Deposit  of  Baltimore  has  de¬ 
clared  an  extra  dividend  of  9  1/11  per  cent  on 
the  capital  stock,  payable  in  cash  on  March  25 
to  stockholders  of  record  March  20.  In  explain¬ 
ing  the  dividend  the  board  resolution  stated 
that  as  the  stockholders  of  the  company  had  al¬ 
ready  authorized  $250,000  of  additional  stock  to 
be  issued  on  or  after  March  31  for  cash  at  par 
($50  a  share),  this  $250,000  of  additional  stock 
should  be  offered  for  subscription  to  the  stock¬ 
holders  of  the  company  of  record  at  the  close  of 
business  March  20,  in  proportion  to  the  amount 
of  present  stock  held  by  such  stockholders — that 
is,  on  the  basis  of  one  share  of  new  stock  to 
eleven  shares  of  present  stock — and  that  a  cir¬ 
cular  letter  be  sent  to  the  stockholders  of  the 
board’s  action.  The  officers  of  the  company 
were  instructed  to  prepare  and  send  to  the  stock¬ 
holders  subscription  warrants  showing  the  num¬ 
ber  of  whole  shares  and  fractional  parts  of 
shares  of  new  stock  to  which  each  stockholder 
will  be  entitled  to  subscribe.  Any  portion  of  the 
$250,000  additional  stock  not  subscribed  and  paid 
for  as  provided  in  the  resolution  will  be  disposed 
of  as  may  be  determined  by  the  board. 


Plate  Glass  Organizations  Meet 

The  Plate  Glass  Underwriters  Association  and 
the  Plate  Glass  Service  and  Information  Bureau 
held  meetings  last  week  at  the  office  of  the  Cas¬ 
ualty  Company  of  America  of  New  York,  and 
both  organizations  appointed  a  committee  of 
five  to  meet  the  objections  of  the  non-member 
companies  as  follows:  Casualty  Company  of 
America,  Massachusetts  Bonding  of  Boston; 
Lloyds  Plate  Glass  of  New  York;  New  York 
Plate  Glass  and  the  Globe  Indemnity  of  New 
York.  The  committee  will  revise  the  constitu¬ 
tion  and  rules  as  far  as  possible  to  conform  to 
the  important  objections  raised  to  their  present 
methods  of  doing  business.  A  full  report  will  be 
made  next  week.  The  present  strained  situation 
in  the  New  York  field  was  relieved  to  some  ex¬ 
tent  by  the  election  of  the  Great  Eastern  Casu¬ 
alty  of  New  York  to  membership.  It  was  re¬ 
ported  by  the  committee  appointed  to  look  into 
the  subject  that  arrangements  were  being  made 
to  secure  glass  at  a  lower  cost  to  members  from 
a  Pittsburg  concern,  and  to  equip  the  company’s 
branches  so  that  they  can  render  good  service 
to  members,  both  as  to  supplying  glass  and  mak¬ 
ing  replacements. 


No  Radical  Legislation  Expected 

The  hearings  of  the  joint  legislative  insurance 
committee  in  Massachusetts  are  now  drawing  to 
a  close  and  it  is  extremely  unlikely  that  any 
radical  legislation  will  be  enacted.  The  hear¬ 
ings  during  the  past  week  were  principally  de¬ 
voted  to  discussing  a  bill  providing  fixed  lan¬ 
guage  for  the  provision  of  accident  policies  and 
kindred  subjects.  A  number  of  fraternal  matters 
were  also  discussed. 


NEW  YORK  COMPENSATION 
MEASURES  HELD  UP 


Compromise  Committee  Bill  Fails  to 
Placate  Opposing  Factions 


ANOTHER  TENTATIVE  LAW  ANNOUNCED 


Colorado  Legislature  Considering  an  Elective  State 
Fund  Bill  Similar  to  the  Ohio  Law 

The  interests  which  so  loyally  supported  the 
Murtaugh-Jackson  and  Foley-Walker  bills,  re¬ 
spectively,  during  recent  compensation  discus¬ 
sions  at  Albany  have  come  out  strongly  against 
the  compromise  measure  which  was  constructed 
by  the  Senate  Insurance  Committee  and  intro¬ 
duced  by  Senator  Ramsperger.  The  New  York 
Employers  Protective  Service  Bureau,  with 
headquarters  in  Buffalo,  has  been  distributing 
copies  of  a  statement  of  Arthur  E.  Holder  of 
the  legislative  committee  of  the  American  Fed¬ 
eration  of  Labor  before  the  Congressional 
Workmens  Compensation  Committee  and  copies 
of  J.  V.  Patterson’s  pamphlet  on  “The  Washing¬ 
ton  System”  to  employers  in  that  part  of  the 
State.  This  literature  represents  a  general 
campaign  against  State  fund  workmen’s  insur¬ 
ance.  The  State  fund  feature  was  one  of  the 
bones  of  contention  in  the  Murtaugh-Jackson 
bill,  and  in  deference  to  the  supporters  of  that 
bill  the  committee  incorporated  it  in  the  new 
measure.  Officially,  however,  the  State  Federa¬ 
tion  is  against  the  new  bill  and  a  mass  meeting 
of  protest  was  held  by  the  American  Association 
for  Labor  Legislation  last  week  in  New  York. 

On  the  other  hand,  at  a  meeting  of  the  Cham¬ 
ber  of  Commerce  held  last  week,  the  special 
committee  on  workmen’s  compensation  legisla¬ 
tion  submitted  a  report  approving  the  new  bill, 
which  was  adopted.  Frank  E.  Law  is  chairman 
of  the  committee. 

Taking  advantage  of  the  sharp  disagreement 
in  the  legislature  over  compensation  questions, 
the  progressives  have  prepared  a  bill  which  they 
aver  to  be  the  best  that  has  been  evolved  in 
any  State  in  the  Union.  Professor  Henry  R. 
Seager  of  Columbia  University  headed  the  com¬ 
mittee  which  drafted  the  measure. 

The  bill  provides  for  an  amendment  of  the 
constitution  under  which  employers  must  come 
under  its  provisions.  It  creates  a  board  of  in¬ 
dustrial  accidents  and  provides  a  scale  of  com¬ 
pensation  for  disability  and  death  which  is  be¬ 
tween  the  schedules  of  either  the  bill  approved 
by  the  Federation  of  Labor  or  the  State  Insur¬ 
ance  Department’s  measure. 

Under  the  proposed  amendment  all  workmen, 
except  farm  laborers  and  those  in  domestic 
service,  would  come  under  the  act,  and  compen¬ 
sation  is  provided  for  all  personal  injuries  in  the 
course  of  employment  and  death  resulting  there¬ 
from  within  six  years,  but  no  compensation  is  al¬ 
lowed  “where  the  jury  is  occasioned  by  the  wil¬ 
ful  intention  of  the  injured  employee  to  bring 
about  the  injury  or  death  of  himself  or  another, 
or  where  the  injury  results  solely  from  the  intox¬ 
ication  of  the  injured  employee  while  on  duty.” 
The  compensation  provided  by  the  bill  is  to  be 
the  exclusive  remedy,  and  no  suits  for  damages 
at  law  are  allowed. 

Under  the  bill  a  State  insurance  fund  is  cre¬ 
ated,  but  the  employer  is  left  free  to  choose 
whatever  form  of  insurance  he  may  find  most 
economical;  carry  his  own  insurance;  insure  in 
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a  private  company  or  insure  in  a  mutual  asso¬ 
ciation. 

COLORADO  COMPENSATION 

A  bill  is  now  before  the  Colorado  Legislature 
which,  to  a  large  extent,  resembles  the  existing 
law  in  Ohio.  It  only  covers,  however,  extra 
hazardous  industries  and  is  limited  to  em¬ 
ployers  employing  an  average  of  ten  or  more 
employees  for  two  years  prior  to  January  1, 
1914.  Employers  not  electing  to  insure  in  the 
State  fund  lose  their  three  defenses  at  common 
law.  The  State  Liability  Board  of  Awards  is 
given  absolute  power  to  classify  employments 
as  to  degree  of  hazard,  to  determine  risks  and 
to  fix  ratings.  Employers  will  be  required  to 
pay  ninety  per  cent  of  the  premiums  and  em¬ 
ployees  ten  per  cent.  The  board  has  final  de¬ 
cision  as  to  what  compensation  injured  em¬ 
ployees  shall  receive,  except  if  it  denies  right 
of  claimant  to  participate  in  the  fund  on  the 
grounds  of  self-inflicted  injury.  Any  employer 
who  has  paid  the  required  premiums  into  the 
fund  is  relieved  from  liability  to  respond  in 
damages  at  common  law  or  under  any  statute 
except  where  the  injury  was  due  to  employer’s 
or  his  agent’s  fault,  or  failure  to  observe  a 
safety  law  or  ordinance. 

The  scale  of  compensation  under  the  provi¬ 
sions  of  the  bill  is  fifty  per  cent  of  the  average 
weekly  wages  of  the  injured  employee  in  case 
of  permanent  total  disability,  or  fifty  per  cent 
of  the  impairment  of  his  earning  capacity  during 
the  continuance  of  temporary  or  partial  dis¬ 
ability— with  a  minimum  of  $5  per  week  and  a 
maximum  of  $12  per  week.  The  amount  paid  for 
medical  and  hospital  services  and  medicines  is 
not  to  exceed  $100,  while  funeral  expenses  in 
case  of  death  are  not  to  exceed  $150. 


Liability  Situation  Discussed 

The  Casualty  Insurance  Exchange  of  New 
York,  in  making  an  effort  to  establish  a  system 
of  dealing  with  the  brokers  on  a  basis  which 
will  be  mutually  advantageous,  discussed  certain 
phases  of  the  New  York  situation  at  a  meeting 
held  Thursday  of  last  week.  The  principal  points 
taken  up  were  those  affecting  liability  com¬ 
missions  and  service  to  be  extended  to  brokers 
which  have  been  brought  out  in  the  recent  con¬ 
ferences  with  brokers’  committees.  The  Ex¬ 
change  committee  afterwards  met  with  the  gov¬ 
erning  committee  of  the  Workmens  Compensa¬ 
tion  Service  Bureau  relative  to  the  matters  un¬ 
der  consideration.  The  subscribing  brokers  will 
have  free  access  to  the  rates  and  classifications 
of  the  bureau  when  the  Exchange  is  in  opera¬ 
tion,  it  is  understood. 


Eastern  Auto  Rates  Impracticable 

A  new  schedule  of  rates  will  be  considered  at 
a  meeting  of  the  Eastern  Automobile  Conference 
to  be  held  shortly  to  supplant  the  one  which 
went  into  effect  on  February  1.  The  present 
schedule  is  considered  impracticable,  and  what 
changes  or  improvements  will  be  suggested  in 
the  new  one  have  not  been  made  known  to  the 
lay  members  of  the  organization.  The  Western 
Automobile  Conference  is  understood  to  have  re¬ 
fused  to  adopt  the  Eastern  Conference  rates  be¬ 
cause  of  the  low  rates  in  some  classes. 


Commissioner  Palmer  to  be  Vice-President 

Commissioner  C.  A.  Palmer  of  the  Michigan 
Insurance  Department,  on  his  retirement  from 
office  in  June,  will  become  vice-president  of  the 
National  Motor  Fire  and  the  National  Motor 
Indemnity  of  New  York,  which  are  now  being 
organized. 
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MANY  AMENDMENTS  PASS 
AT  ALBANY 


Bills  Offered  in  Both  Houses  Broaden 
Collective  Liability  Polices 
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Minimum  Capital  of  Certain  Companies  Fixed  at 
$250,000  by  Changing  Sections  12  and  170 

ALBANY,  March  12. — The  number  of  bills  in¬ 
troduced  in  the  New  York  Legislature  has  ma¬ 
terially  decreased  and  few  more  are  expected  at 
this  session.  However,  it  is  anticipated  that 
a  fair  size  volume  of  amendments  will  be  offered 
before  adjournment  is  taken.  Senator  Rams- 
perger  and  Assemblyman  Walker  have  intro¬ 
duced  in  their  respective  Houses  a  bill  amend¬ 
ing  Section  55  of  the  insurance  law  by  provid¬ 
ing  that  an  employer  may  take  out  a  policy  of 
insurance  covering  his  employees  collectively 
for  the  benefit  of  such  as  may  suffer  loss  from 
jury,  death  or  disablement  resulting  from 
sickness.  The  present  law  is  narrower,  provid¬ 
ing  merely  that  the  employer  may  take  out  a 
policy  of  accident  insurance  covering  his  em¬ 
ployees  collectively  for  the  benefit  of  such  as 
may  be  injured. 

BILLS  SIGNED 

Governor  Sulzer  has  signed  the  following  bills: 

Senator  Ramsperger’s,  amending  Section  60  of 
the  insurance  law  by  extending  the  provisions 
prohibiting  estimates  and  misrepresentations  to 
health  and  casualty  insurance  corporations  and 
to  co-operative  or  assessment  associations. 

Senator  Ramsperger’s,  amending  Section  172 
of  the  insurance  law  by  providing  for  such  an 
arangement  of  the  term  of  office  of  the  directors 
of  a  title  and  guaranty  corporation  as  will  pro¬ 
vide  for  the  election  of  at  least  one-quarter  of  all 
the  directors  annually. 

Senator  Ramsperger’s,  amending  the  insur¬ 
ance  law  by  adding  a  new  section,  providing 
that  on  and  after  January  1,  1914,  no  policy  or 
certificate  of  insurance  against  loss  or  damage 
from  sickness,  or  bodily  injury,  or  death  of  the 
insured  by  accident,  shall  be  issued  by  a  casu¬ 
alty  insurance  corporation  upon  the  co-operative 
or  assessment  plan  until  copies  of  the  form 
thereof  have  been  filed  with  the  Superintendent 
of  Insurance  and  formally  approved'  by  him. 

Assemblyman  Walker’s,  amending  the  insur¬ 
ance  law  by  adding  a  new  section  giving  the  In¬ 
surance  Department  supervisory  control  over  the 
promoting  of  insurance  corporations,  sale  of  se¬ 
curities,  etc.,  and  the  holding  of  capital  stock. 

AMENDMENTS  PASSED 

Amendments  of  Assemblyman  Walker  have 
been  passed  by  the  Assembly  as  follows: 

Amending  the  insurance  law  in  relation  to 
misrepresentations  by  certain  insurance  cor¬ 
porations. 

Amending  the  insurance  law  in  relation  to 
forms  of  policies  or  certificates  of  casualty  in¬ 
surance  corporations  upon  the  co-operative  or 
assessment  plan. 

Amending  Section  170  of  the  insurance  law 
by  increasing  the  minimum  capital  of  a  credit 
guaranty  corporation  and  of  a  securities  guar¬ 
anty  corporation  from  $150,000  to  $250,000,  and  by 
removing  the  restriction  limiting  the  maximum 
capital  to  $10,000,000. 

Amending  the  insurance  law  in  relation  to  the 
by-laws  of  title,  credit  guaranty  and  securities 
guaranty  corporations. 

Amending  Section  12  of  the  insurance  law  by 
increasing  the  minimum  capital  stock  required 
of  companies  organized  to  carry  on  employers’ 
liability  and  fidelity  and  surety  insurance  to 
$250,000  for  each  of  these  lines. 

Assemblyman  Walker  has  introduced  a  bill 
amending  Subdivision  5  of  Section  70  of  the  in¬ 
surance  law  by  permitting  insurance  against 
loss  by  forgery. 


American  National  Surety  and  Casualty 

The  American  National  Surety  and  Casualty 
is  being  organized  at  Galveston,  Texas,  with  a 
capital  of  $200,000,  to  write  all  surety,  casualty 
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and  automobile  lines.  The  chief  promoters  are 
J.  F.  Seinsheimer  and  I.  H.  Kemper.  Mr.  Seins-  : 
heimer,  who  conducts  a  local  fire  insurance 
agency  at  Galveston,  also  has  the  local  repre¬ 
sentation  of  the  Texas  Fidelity  and  Bonding 
Company  of  Waco,  United  States  Fidelity  and 
Guaranty  of  Baltimore,  and  the  Southwestern 
Surety  of  Denison,  and  is  the  State  agent  for  the 
Maryland  Motor  Car  Company  of  Baltimore  and 
the  American  Automobile  Insurance  Company  of  ; 
St.  Louis.  Mr.  Kemper  is  president  of  a  private 
banking  institution  at  Galveston.  W.  L.  Moody, 
Jr.,  president  of  the  American  National  Life  of 
Galveston,  is  also  interested  in  the  enterprise, 
it  is  understood. 


Which  Will  Be  Best  for  the  Workman 

An  interesting  contribution  to  the  literature 
of  workmen's  compensation  insurance  has  been 
issued  by  President  Edson  S.  Lott  of  the  United 
States  Casualty  Company,  New  York,  under  the 
above  title,  which  deserves  a  wide  circulation 
and  most  careful  consideration  at  the  hands  of 
all  who  are  interested  in  this  nation-wide  topic. 
The  book  consists  of  150  pages  and  embraces  the 
address  made  by  Mr.  Lott  before  the  Interna¬ 
tional  Association  of  Factory  Inspectors  at 
Washington  last  year  and  twelve  letters  to 
various  persons  on  the  subject.  It  is  well  known 
that  Mr.  Lott  has  devoted  considerable  atten¬ 
tion  to  this  all-important  question,  and  in  his 
letters  he  has  dealt  with  it  on  broad  grounds, 
taking  up  the  various  propositions  with  candor 
and  discussing  their  merits  and  demerits  with¬ 
out  fear  or  prejudice.  Those  who  desire  to  be 
fully  acquainted  with  the  advantages  and  disad¬ 
vantages  of  workmen’s  compensation  as  handled 
by  stock  companies,  mutual  organizations  or  ! 
State  insurance  schemes  should  carefully  study 
this  work. 


Casualty  Notes 

— E.  H.  Smith,  an  attorney  of  Dallas,  Tex.,  has  | 
been  elected  secretary  of  the  Amicable  Accident  of  I 
Chicago. 

— The  Continental  Casualty  of  Chicago  content-  { 
plates  abandoning  writing  business  on  foreigners 
through  foreign  agents  because  of  the  false  repre-  I 
sentations  made,  it  is  charged,  by  agents  to  applicants.  | 

— John  W.  Mitchell  has  been  appointed  agent  at 
St.  Paul  for  the  American  Surety  of  New  York.  I 
Weed,  Parker  &  Co.,  the  former  agents,  become  j 
second  agents,  and  will  report  through  Mr.  Mitchell’s 
office. 

— The  Massachusetts  Accident  of  Boston,  which  has 
recently  entered  the  State  of  Delaware,  announces  that 
its  business  in  that  State  will  be  under  the  manage¬ 
ment  of  H.  B.  Thomas,  with  headquarters  at  Phila¬ 
delphia. 

— Henry  D.  King,  of  the  American  Surety  of  New 
York,  and  G.  W.  Pope,  of  the  Citizens  Trust  and 
Guaranty  of  Parkersburg,  W.  Va.,  are  active  in  a 
plan  to  revive  the  old  committee  on  fidelity  statistics 
under  the  name  of  the  Society  of  Fidelity  Under¬ 
writers. 

— H.  C.  Forbes,  formerly  connected  with  several 
New  York  casualty  companies  as  an  underwriter,  has 
been  elected  vice-president  and  underwriting  manager 
of  the  Alabama  Fidelity  and  Casualty  of  Montgomery. 
The  premium  income  of  that  company  during  1912 
more  than  doubled  the  previous  year  and  their  assets 
increased  over  $40,000. 

— The  American  Surety  Company  of  New  York  is 
preparing  to  issue  policies  guaranteeing  deposits  in 
banks,  trust  companies  and  savings  banks.  The  pre¬ 
mium  is  $5  on  every  $1000  guaranteed.  The  policy, 
which  is  very  simple,  contains  only  a  few  lines,  and 
undertakes  to  pay  the  amount  guaranteed  within  ten 
days  after  receipt  of  satisfactory  proof  that  a  bank 
has  “suspended  business.” 
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EXPOSURE  RATING  IN  FIRE 
INSURANCE 

HE  question  of  the  proper  rate  for 
exposure  has  always  been  a 
mystery  in  the  making  of  a  schedule 
and  its  application  in  fire  insurance 
practice.  The  proper  charge  apparently 
has  no  fixed  relation  to  the  distance. 

;  A  dwelling  may  be  exposed  by  a  planing 
mill  next  door  and  pay  the  exposure 
rate,  but  if  it  was  25  feet  distant  or 
t  100  feet  distant  it  would  still  be  charged 
for.  It  may  be  said  to  be  a  movable 
charge,  because  of  the  variation  in  the 
kind  of  exposure,  the  distance  between 
the  risk  to  be  rated  and  the  one  which 
i  makes  the  application  of  the  exposure 
1  charge  necessary.  Because  no  two  ex¬ 
posures  are  exactly  alike  the  schedule 
seldom  approximates  uniformity,  much 
less  consistency.  We  are  advised  that 
the  underwriters  have  been  aware  of 
the  difficulty  of  an  absolutely  con- 
1  sistent  method  for  many  years,  inasmuch 
!  as  the  conditions  vary  so  widely  and 
;  seem  to  defy  perfect  uniformity.  The 
result  is  that  under  the  present  method 
an  arbitrary  system  (or  arbitrary  guess¬ 
work  it  might  better  be  called)  has  been 
[ji  substituted  for  accuracy  which  appears 
iu  the  ordinary  charges  under  which 


schedule  rates  are  applied.  This  ap¬ 
pears  to  be  the  rule  in  New  York,  with 
various  excuses  and  pleas  for  justifica¬ 
tion  for  whatever  inconsistency  is  most 
prominent  in  the  final  rate.  Com¬ 
parisons  only  make  the  inconsistency 
more  glaring,  and  the  companies  have 
abandoned  all  attempts  to  harmonize 
these  differences  in  a  way  easily  under¬ 
stood.  They  take  refuge  in  the  declara¬ 
tion  that  the  exposures  are  so  widely 
different  that  no  ironclad  rule  can  be 
applied.  When  underwriters  themselves 
are  puzzled  by  these  inconsistencies  the 
layman  may  well  be  excused  for  his 
failure  to  appreciate  the  intricacies  in¬ 
volved  in  fixing  the  charge. 

It  is  to  be  expected  that  the  assured, 
whose  rates  are  suddenly  and  unex¬ 
pectedly  increased,  may  become  very 
much  interested  in  this  question,  and 
when  he  can  obtain  no  other  explana¬ 
tion  than  that  the  increase  is  “due  to  a 
charge  for  exposure” ;  and  what  makes 
the  conditions  intolerable  is  that  the  so- 
called  exposure  may  be  located  at  such 
a  distance  from  his  own  property  that 
the  uninitiated  cannot  comprehend  it  at 
all  and  very  few  underwriters  under¬ 
take  to  explain  it.  The  result  is  a 
snarl  and  dissatisfaction  all  around. 
Few  attempts  have  been  made  to  cor¬ 
rect  this  evil  or  to  substitute  something 
tangible  and  easily  understood  by  the 
public.  Several  underwriters  have  in¬ 
formed  us  that  they  despair  of  ever  see¬ 
ing  the  exposure  charges  reduced  to 
uniformity;  but  whether  they  are  able 
to  bring  it  about  or  not,  it  is  self-evi¬ 
dent  that  its  continuance  must  create 
discontent.  Probably  the  Insurance  De¬ 
partment,  in  its  search  for  information 
regarding  exposure  charges,  may  find 
the  conditions  so  uncertain  or  unex¬ 
plainable  that  they  will  adopt  some 
drastic  measures  to  bring  order  out  of 
chaos,  and  either  by  a  flat  arbitrary 
charge  or  by  an  order  which  will  com¬ 
pel  a  risk  to  pay  for  an  exposure  when 
within  a  limited  distance,  leaving  out 
all  fluctuations  and  sliding  scales,  may 
thus  reduce  the  question  to  simpler 
terms;  but  it  must  work  a  revolution  in 
present  methods  and  in  the  ideas  enter¬ 
tained  by  the  companies  which  apply  the 
schedules. 

We  have  been  led  into  these  re¬ 
flections  somewhat  by  the  experience 
of  the  owners  and  occupants  of  the 


building  in  which  The  Spectator  is 
published.  This  building  is  of  fire¬ 
proof  construction,  and  is  occupied  on 
the  first  floor  by  a  bank  and  the  upper 
floors  by  various  tenants,  including 
offices,  and  in  no  case  by  any  dangerous 
hazards.  The  rate  fixed  by  the  Ex¬ 
change  upon  the  contents  of  The  Spec¬ 
tator  offices  up  to  January  was  forty- 
nine  cents.  Subsequently  we  were  in¬ 
formed  that  because  of  an  exposure  on 
the  opposite  side  of  the  street,  40  feet 
distant,  an  additional  charge  had  been 
made  of  forty-eight  cents.  In  fact,  the 
exposure  is  charged  for  a  higher  rate 
than  the  risk  itself.  We  do  not  believe 
that  there  is  any  justice  in  this  method 
of  rating,  because  the  risks  on  the  op¬ 
posite  side  of  the  street  are  com¬ 
paratively  harmless.  If  fireproof  build¬ 
ings  are  to  be  penalized  by  exposure 
charges  across  the  street,  then  there  is 
no  stability  or  certainty  about  a  rate. 
We,  therefore,  have  called  attention  to 
the  subject  in  the  hope  that  our 
friends,  the  underwriters,  will  see  the 
importance  of  stifling  the  dissatisfaction 
which  is  bound  to  arise  in  every  case 
where  the  exposure  charge  brings  about 
such  a  grievous  disappointment  or  prop- 
ertyowners  may  be  forced  to  carry  the 
complaints  to  the  Insurance  Department 
or  legislature  for  relief. 


THE  crash  of  the  American  Union 
Fire  of  Philadelphia  turns  out  to 
have  been  one  of  the  worst  failures  in 
many  years,  as,  according  to  the  re¬ 
port  of  the  examiners,  the  capital  and 
surplus  are  entirely  wiped  out,  the 
liabilities,  including  capital,  exceeding 
the  admitted  assets  by  more  than  $600,- 
000.  The  examiners  state  that  there  are 
some  curious  book  entries,  and  there 
are  certain  transactions  which,  they  feel, 
demand  a  more  close  and  particular  ex¬ 
amination  than  they  have  been  able  to 
give  them  in  the  relatively  brief  period 
since  their  investigation  began.  They 
intimated  that  there  were  peculiar 
features  attending  the  reinsurance  of 
the  Monongahela  Insurance  Company, 
as  well  as  that  of  the  American  Na¬ 
tional  Fire  of  Rock  Island ;  but  the 
transactions  were  so  involved  that  they 
have  not  been  able  to  fully  investigate 
them.  A  considerable  amount  of  “cash 
in  bank,”  it  is  intimated,  was  either  ad¬ 
vanced  or  borrowed.  The  examiners 
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state  that  “  The  career  of  the  company 
during  its  existence  of  a  few  years  and 
its  present  unenviable  position  is  the 
result  of  gross  mismanagement  on  the 
part  of  the  president,  James  F.  Stone, 
and  dereliction  of  duty  on  the  part  of 
the  board  of  directors.”  It  is  probable 
that  this  failure  will  have  the  effect  of 
producing  a  closer  scrutiny  by  State 
insurance  officials  of  the  various  fire 
insurance  companies,  and  particularly  of 
those  which  have  been  organized  within 
recent  years,  and  so  have  not  become 
as  well  established  as  the  older  com¬ 
panies.  Another  effect  will  be  that  in¬ 
vestors  will  undoubtedly  become  more 
cautious  about  putting  their  funds  into 
new  insurance  companies,  and  the  pro¬ 
moters  will  be  obliged  to  present  excel¬ 
lent  credentials  before  inducing  people 
with  money  to  buy  insurance  stocks. 


PROMPT  action  appears  to  have 
been  taken  by  the  National  Con¬ 
vention  of  Insurance  Commissioners, 
upon  the  request  of  the  legislature  of 
New  York,  that  it  give  consideration  to 
the  question  of  the  proposed  revision 
of  the  standard  fire  insurance  policy  of 
New  York.  A  special  committee  has 
been  considering  the  subject,  and  has 
already  drafted  a  tentative  form  that  its 
members  believe  might  prove  a  good 
substitute  for  the  present  standard  pol¬ 
icy.  Another  meeting  of  the  committee 
will  be  held  early  next  week  to  give 
the  matter  further  consideration.  It  is 
believed,  however,  that  a  majority  of 
fire  underwriters  would  prefer  that  no 
change  should  be  made  in  the  standard 
policy  form.  This  attitude  is  not  taken 
because  of  a  belief  that  the  present  form 
is  perfect  in  all  its  details,  nor  because 
of  an  opinion  that  it  could  not  be  im¬ 
proved  upon,  but,  primarily,  if  not 
solely,  for  the  reason  that  the  status 
of  each  and  every  condition  in  the  pres¬ 
ent  form  of  policy  has  been  so  fully 
construed  by  the  courts  that  the  under¬ 
writers  fear  that  the  adoption  of  a  new 
form  will  plunge  the  companies  into  a 
considerable  amount  of  litigation.  Tf 
a  new  form  shall  be  required  by  law,  it 
is  altogether  probable  that  it  will  be 
years  before  its  provisions  are  nearlv 
as  well  defined  and  understood  as  are 
those  of  the  present  policy.  In  the 
meantime,  if  a  new  policy  form  is 
adopted,  the  annual  statements  of  the 


companies  may  be  expected  to  show 
considerable  amounts  of  contested  losses, 
though  the  fire  insurance  companies 
cannot  rightfully  be  accused  of  being 
litigious. 


Recently  there  appears  to  have 
been  a  recrudescence  of  rebating 
among  life  insurance  agents  in  New 
ork,  or  at  least  some  few  agents  have 
been  more  open  in  their  offers  of  re¬ 
bates,  thinking,  perhaps,  that  attention 
had  been  wholly  diverted  from  the  sub¬ 
ject.  A  number  of  complaints  have 
been  made  to  the  local  association  of 
life  underwriters  regarding  the  pre¬ 
valency  of  rebating,  and  that  body  has 
taken  prompt  action  looking  toward  the 
detection  of  the  culprits.  The  New 
York  Insurance  Department  has  also 
issued  a  warning  letter,  laying  stress 
on  the  fact  that  the  offering  of  a  rebate 
is  as  much  a  violation  of  the  law  as 
the  actual  giving  of  one.  Another  prac¬ 
tice  complained  of  is  the  accepting  of 
business  from  and  the  paying  of  com¬ 
missions  to  men  who  are  not  licensed 
to  represent  the  companies  in  which  the 
business  is  placed.  This  is  in  direct 
violation  of  the  law,  and  is  punishable 
by  a  heavy  fine.  Life  insurance  agents 
of  repute  should  see  that  the  laws  as  to 
rebating,  twisting  and  brokerage  busi¬ 
ness  are  strictly  lived  up  to  and  thus 
avoid  the  demoralization  which  is  bound 
to  follow  if  they  are  only  partially  ob¬ 
served. 
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The  Executive  Department 

An  interesting  and  instructive  lecture  was  de¬ 
livered  before  the  students  of  the  Western  Re¬ 
serve  University  at  Cleveland,  Ohio,  on  March 
13,  by  President  George  E.  Ide,  of  the  Home 
Life  of  New  York.  His  topic  was  “The  Work 
and  Problems  of  the  Executive  Department.” 
He  sketched  the  various  departments  of  a  life 
insurance  company,  the  principal  being  the  ac¬ 
tuarial,  clerical  and  accounting,  correspondence 
and  claim,  reinstatement,  medical  and  under¬ 
writing,  agency,  legal  and  investment.  Concern¬ 
ing  the  agency  department  he  said: 

Here  is  a  field  which  demands  the  constant 
attention  of  the  executive.  This  department  is 
the  center  from  which  the  life  blood  of  the  com¬ 
pany  flows.  Upon  its  proper  operation  depends 
the  company's  progress  and  success,  and  in  its 
management  there  is  a  demand  for  executive 
and  administrative  qualities  of  the  very  highest 
grade.  The  successful  agent  is  alert,  resource¬ 
ful,  intelligent  and  self-confident.  Conscious  of 
his  own  ability  in  his  particular  sphere,  he  will 
not  countenance  restraint  or  dictation  until  he 
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is  convinced  that  such  checks  are  based  upon 
sound  reasoning  and  are  for  the  general  good— 
and  there  is  no  reason  why  he  should. 

To  secure  the  services  of  such  men  and,  what 
is  more,  to  retain  such  services  is  no  easy  task. 

1  his,  particularly  the  latter,  can  only  be  done 
by  winning  absolutely  their  confidence  and 
esteem— I  might  almost  say  their  affection. 

Mr.  Ide  devoted  considerable  attention  to  the 
legislative  problems  which  came  before  the  exe¬ 
cutive  and  said,  in  part: 


would  be  comparatively  simple  to  meet  the 
legislation  of  that  authority,  bearing  with  evil 
legislation  for  a  time,  and  finally  by  education 
securing  its  repeal,  but  imagine  the  difficulty 
which  presents  itself  to  the  executive  when  he 
nnds  that  something  which  he  is  doing  is  legal 
in  New  York,  allowed  in  Colorado  and  prohibited 
in  South  Carolina.  He  has  to  consider  in  trans¬ 
acting  the  business  in  each  one  of  these  forty- 
'  lg*?t  states  exactly  what  the  requirements  of 
that  particular  State  may  be.  His  only  relief 
"hen  he  finds  the  condition  intolerable  is  to 
sacrifice  money  expended  in  the  past  for  de¬ 
velopment  of  agency  efficiency,  retire  from  the 
state  and  leave  the  insurance  which  has  already 
been  written  in  that  State  as  an  easy  prey  to  the 
attacks  of  competing  companies  *  *  * 

Federal  supervision  is  out  of  the  question  at 
the  present  time,  for  under  the  ruling  of  our 
supreme  court  life  insurance  is  not  considered 
as  inter-state  commerce.  The  greatest  difficulty 
of  all  is  that  this  system  of  detailed  supervi- 
smn  by  the  various  States  has  led  to  legislation 
which  I  regret  to  say  in  many  instances  is 
based  upon  pure  selfishness.  The  amount  of 
premiums  collected  in  a  State  is  a  mat¬ 
ter  easily  determined  from  the  annua!  re- 
ports.  It  offers  a  most  alluring  basis  of  tax- 
atmn  If  a  scheme  can  be  devised  by  a  State 
by  which  a  tax  can  be  levied  upon  the  premium 
receipts,  and  that  tax,  after  being  paid  by  the 
company,  charged  in  its  general  expense  ac¬ 
count,  nothing  can  be  more  gratifying  to  the 
State  imposing  the  tax,  provided  it  has  no  civic 
conscience,  and  the  citizens  unfortunately  arc 
apt  to  endorse  the  action  of  their  representa¬ 
tives  who  pursue  this  policy.  The  feeling  seems 
to  exist  in  the  minds  of  many  that  taxes  so 
levied  are  paid  by  a  corporation,  an  intangible 
entity.  Apparently  it  is  not  realized  that  this 
tax  becomes  part  of  the  general  expense  and  is 
charged  against  all  the  policyholders.  In  other 
words,  a  policyholder  living  in  England,  Europe 
or  Australia,  if  he  analyzes  the  accounts  of  his 
company,  finds  that  part  of  his  premium  has 
gope  to  pay  the  general  expenses  of  the  State 
of  Kansas  or  Pennsylvania. 


Jefferson  Standard  Life 

The  consolidation  last  year  of  three  life  in¬ 
surance  companies  of  North  Carolina  under  the 
name  of  the  Jefferson  Standard  Life  Insurance 
Company  of  Greensboro  gave  that  State  a  strong 
and  substantial  company,  which  will  doubtless 
prove  of  great  benefit  to  the  people  of  the  South 
in  the  coming  years.  The  Jefferson  Standard  on 
January  1  of  the  current  year  showed  assets  of 
$3,846,192  and  a  surplus  on  policyholders’  ac¬ 
count  of  $663,592,  while  the  amount  of  insurance 
on  its  books  aggregated  $38,039,302.  It  is  oper¬ 
ating  along  conservative  lines  under  most  ef¬ 
ficient  management  and  expects  to  make  sub¬ 
stantial  gains  before  the  end  of  1913.  At  present 
it  is  writing  over  $1,000,000  a  month  in  new  busi¬ 
ness  and  is  licensed  in  the  District  of  Columbia, 
Virginia,  North  Carolina,  South  Carolina,  Geor¬ 
gia,  t  lorida,  Alabama  and  Tennessee.  Like  all 
active  companies,  it  has  some  splendid  oppor- 
t unities  to  offer  live  agents. 


Cincinnati  Life  Will  Disband 

I  he  Cincinnati  Life  of  Cincinnati,  the  holding 
company  for  the  stock  of  the  Missouri  State  Life 
of  St.  Louis,  and  the  Hartford  Life  of  Hartford, 
which  recently  reinsured  in  that  company,  will 
dissolve  and  the  stockholders  will  receive  share 
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for  share  stock  in  the  Missouri  State  Life.  At 
the  time  the  Hartford  Life  was  taken  over,  the 
stockholders  of  the  Cincinnati  Life  were  given 
an  opportunity  to  purchase  the  remaining  un¬ 
sold  stock  at  $14  per  share,  with  no  discrimina¬ 
tion  between  large  and  small  stockholders.  The 
offices  of  the  Cincinnati  Life  will  be  continued 
as  the  agency  headquarters  for  the  Missouri 
State  Life.  Cincinnati  will  he  metropolitan  ter¬ 
ritory,  and  there  will  be  two  general  agents. 
L.  C.  Rose,  who  was  formerly  with  the  Hart¬ 
ford  Life,  will  continue  with  the  Missouri  State 
Life,  and  the  old  Cincinnati  Life  office  will  be 
in  charge  of  A.  J.  Roberts. 


Prudential  Forms  Two  Ordinary  Divisions 

The  Prudential  of  Newark  has  reorganized  its 
ordinary  agencies  department,  changing  it  from 
four  divisions  to  two,  to  'be  known  as  the  At¬ 
lantic  and  the  Western.  The  former  will  be  un¬ 
der  the  management  of  Edward  S.  Andrews,  and 
the  latter  in  charge  of  Cyrus  H.  Lang.  The 
Atlantic  division  territory  includes  the  follow¬ 
ing  States: 

Maine,  New  Hampshire,  Vermont,  Massachu¬ 
setts,  Rhode  Island,  Connecticut,  New  York, 
New  Jersey,  Pennsylvania,  Delaware,  Maryland, 
District  of  Columbia.  Virginia,  West  Virginia, 
Kentucky,  Georgia,  Florida,  North  Carolina, 
South  Carolina,  Ohio,  Michigan  and  Indiana. 

The  Western  division  will  include  Illinois, 
Wisconsin,  Tennessee,  Alabama,  Mississippi, 
Montana.  Louisiana,  Arkansas,  Missouri,  Iowa, 
South  Dakota,  Nebraska,  Kansas,  Oklohoma, 
Colorado,  Wyoming,  Utah,  Washington,  Oregon, 
California,  Minnesota  and  Idaho. 


Lafayette  Life  Abandons  Stock  Plan 

The  Lafayette  Life  of  Lafayette,  Ind.,  which 
has  had  a  plan  under  way  for  some  time  to  re¬ 
insure  its  business  in  a  new  stock  company  to 
be  organized  for  the  purpose,  has  announced 
that  it  had  abandoned  this  idea.  Steps  have 
been  taken  to  dissolve  the  stock  company,  in 
order  to  continue  on  a  mutual  basis.  Opposi¬ 
tion  to  the  stock  proposition  was  made  by  the 
policyholders,  who  obtained  an  order  of  court 
restraining  such  a  change.  The  company  has 
now  asked  that  the  restraining  order  be  dis¬ 
solved  in  view  of  the  plan  being  given  up. 


Travelers  Insures  Employees 

The  Travelers  of  Hartford  has  adopted  a  group 
insurance  plan  for  its  employees  who  have  been 
with  the  company  for  a  period  of  three  years. 
Each  employee  who  qualifies  has.  been  given  a 
policy  for  $500  life  insurance,  with  $100  more  for 
each  additional  year  of  service.  The  maximum 
amount  in  any  case  is  $2500.  A  schedule  of  annual 
j  pensions  to  become  operative  in  case  of  health 
i  failure  from  any  cause  except  vicious  habits  has 
also  been  provided.  These  pensions,  after  five 
years  of  completed  service,  vary  with  the 
amount  of  salary  from  $300  to  $1750,  with  the 
maximum  pension  $3000.  Of  the  2200  employees 
affected,  900  are  located  at  the  home  office. 

Gibraltar  Life  Elects  Officers 

B.  P.  Bailey,  general  manager  of  the  Gibral¬ 
tar  Life  of  Paris,  Texas,  has  been  elected  presi¬ 
dent  of  that  company  to  succeed  R.  F.  Scott, 
who  was  made  vice-president.  The  other  of¬ 
ficers  chosen  are:  W.  R.  Wood  and  C.  H. 
Noyes,  vice-presidents,  and  H.  P.  Mayer,  secre¬ 
tary.  Vice-President  Scott  was  made  chairman 
of  the  board  of  directors. 


FINANCIAL  OPERATIONS  OF 
RHODUS  BROTHERS 

Central  Life  Securities  Company  Assets 
Ordered  Marshaled 


COURT  CONDEMNS  TRANSACTIONS 


Rules  that  Lawful  Debts  Must  Be  Liquidated — 
Preferred  Stockholders  to  be  Repaid,  Pro  Rata 
Judge  Kohlsaat,  in  the  United  States  District 
Court  at  Chicago,  has  entered  his  decree  in  the 
Central  Life  Securities  Company  receivership, 
involving  the  tangled  financial  operations  of  the 
Rhodus  Brothers.  The  company  was  thrown  in¬ 
to  the  hands  of  a  receiver  in  June,  1908,  but  the 
complications  caused  by  the  juggling  of  stocks 
as  between  a  score  of  more  of  corporations  or¬ 
ganized  by  the  Rhodus  Brothers  were  so  numer¬ 
ous  that  John  C.  Fetzer,  the  receiver,  was  un¬ 
able  to  make  anything  like  the  record  for  speedy 
handling  of  the  property  that  he  made  in  the 
Stensland  Bank  case. 

The  opinion  by  Judge  Kohlsaat  reviews  the 
various  organizations  and  their  relations  at 
length,  together  with  the  litigation  which  fol¬ 
lowed  and  condemns  the  entire  transaction.  He 
says: 

Only  those  well  versed  in  the  art  of  corpora¬ 
tion  juggling  can  comprehend  the  bewildering 
intermingling  of  the  intricate  system  of  stocks 
proposed.  It  is  a  matter  of  common  knowledge 
that  the  public  is  so  easily  imposed  on  by 
schemes  of  the  kind  here  proposed  that  both  the 
courts  and  other  governmental  institutions  are 
charged  with  the  duty  of  closely  scrutinizing 
and,  in  such  cases,  condemning  the  attempts  of 
those  who,  as  here,  lay  elaborate  plans  to  call  to 
their  aid  the  poor  man’s  all  in  floating  an  enter¬ 
prise  which  is  purely  speculative  and  in  which 
the  promoters  have  nothing  to  lose.  Conceiva¬ 
bly,  the  present  enterprise  might  be  honestly 
administered,  but  that  it  would  be  cannot  but 
strain  the  credulity  of  those  who  have  had  ex¬ 
perience  in  ordinary  business  affairs  to  be¬ 
lieve.  In  the  present  case  so'  many  ways  are 
provided  whereby  the  dealings  of  the  promoters 
may  he  concealed  that  even  upon  full  investiga¬ 
tion  much  remains  undisclosed.  Secondly,  it 
makes  no  difference  what  the  object  of  the  pro¬ 
moters  was,  since  it  cannot  but  be  conceded 
that  they  were  pursuing  an  unbusinesslike  and, 
from  a  business  and  legal  standpoint,  a  dishonest 
course.  That  the  mere  juggling  of  stocks,  none 
of  which  in  itself  represented  any  substance, 
could  make  it  paid  up  seems  too  silly  to  gain 
credence. 

ORDERS  ASSETS  MARSHALED 
The  court  ordered  that  the  assets  be  mar¬ 
shaled,  all  lawful  debts  paid,  including  costs  and 
reasonable  attorney’s  fees,  and  the  balance  be 
repaid  pro  rata  to  all  who  had  bought  the  pre¬ 
ferred  stock  of  the  Central  Life  Securities  Com¬ 
pany  for  cash.  The  preferred  stock  amounted 
to  $1,250,000,  with  an  equal  amount  of  common 
stock,  and  was  organized  to  hold  the  stock  of 
the  Republic  Life  of  Chicago  and  five  Arizona 
corporations  empowered  to  act  as  agency  com¬ 
panies  for  the  Republic  Life.  -  Their  transactions 
were  further  complicated  by  deals  with  the  Fi¬ 
nance  Company  of  America,  the  Mercantile 
Finance  Company,  the  American  Trading  Com¬ 
pany  and  other  concerns,  which  were  used  to 
juggle  the  stock  of  the  insurance  companies  and 
the  numerous  mining  companies  through  which 
the  Rhoduses  were  operating. 


New  York  Association  to  Dine 

The  Life  Underwriters  Association  of  New 
York  will  give  an  informal  dinner  Monday  even¬ 


ing,  March  31,  at  6.30  o’clock  at  the  Fifth  Ave¬ 
nue  Restaurant.  The  principal  speakers  will  be 
President  Neil  D.  Sills  of  the  National  Associ¬ 
ation,  ex-President  Henry  J.  Powell  of  Louis¬ 
ville,  and  John  I.  D.  Bristol  of  the  Bristol 
agency  of  New  York.  President  Edward  W. 
Allen  says  that  he  expects  a  large  attendance. 


Home  Life  Insurance  Company  of  America 

During  the  past  five  years  the  Home  Life  In¬ 
surance  Company  of  America,  having  its  execu¬ 
tive  offices  in  Philadelphia,  has  made  a  wonder¬ 
ful  record  of  progress.  Each  year  has  seen  a 
substantial  increase  in  business,  accompanied  by 
satisfactory  growth  in  financial  strength,  and  it 
now  looms  up  as  a  coming  large  company.  The 
year  1912  produced  for  it  a  larger  measure  of 
growth  than  in  any  preceding  year,  as  indicated 
by  the  following  series  of  gains:  In  premium 
income,  $122,464;  in  assets,  $183,559;  in  surplus, 
$42,390,  and  in  insurance  in  force,  $3,825,344. 
The  company  now  reports  assets  of  $516,159,  with 
a  surplus  on  policyholders’  account  of  $203,608, 
and  has  insurance  in  force  of  $12,402,260  divided 
among  49,000  policies.  Both  ordinary  and  in¬ 
dustrial  business  are  written  by  the  Home  Life 
and  each  department  is  progressing  finely.  The 
officers  of  the  company  are:  Basil  S.  Walsb, 
president;  F.  Pierce  Buckley,  P.  J.  Cunningham, 
vice-presidents;  M.  Lally,  general  manager; 
Joseph  L.  Durkin,  secretary;  Edward  P.  Mad¬ 
den,  treasurer;  Geo.  A.  Huggins,  actuary,  and 
J.  C.  Maginnis,  manager  of  agencies. 


Commissioners  Will  Meet  at  Chicago 

The  executive  committee  of  the  National  Con¬ 
vention  of  Insurance  Commissioners  met  Satur¬ 
day  morning  at  the  Hotel  Astor  at  New  York 
and  decided  to  hold  the  next  meeting  of  the  or¬ 
ganization  at  the  Sherman  House  at  Chicago 
April  8  and  9,  in  preference  to  Oklahoma  City, 
which  was  selected  at  the  last  meeting  of  the 
Commissioners.  It  was  stated  that  the  reason 
for  the  change  was  that,  the  distance  being  so 
great,  the  attendance  probably  would  be  small. 


New  York  Life’s  Activities 

The  New  York  Life’s  bulletin  for  the  current 
week  announces  that  two  trust  companies  of 
New  York  have  completed  arrangements  for  in¬ 
suring  their  employees  in  the  New  York  Life. 
In  each  case  the  trust  company  pays  the  pre¬ 
mium  and  selects  the  ordinary  life  plan. 

Another  big  transaction  put  through  is  the 
insuring  of  more  than  one  hundred  employees  of 
the  Young  Mens  Christian  Association  of  New 
York  under  the  twenty-year  endowment  plan. 
The  association  contributes  one-half  the  pre¬ 
miums  for  the  first  five  years,  fifty-five  per 
cent  in  the  second  five-year  period,  60  per  cent 
in  the  third  and  seventy  per  cent  in  the  fourth, 
all  dividends  going  to  the  employees. 

GROUP  INSURANCE 

The  company  announces  its  plans  regarding 
group  insurance  as  follows: 

We  do  not  do  a  “group  insurance”  business 
on  any  form  of  term  policy.  When  groups  are 
small  (less  than  200),  or  the  occupation  of  the 
employees  is  hazardous  or  doubtful,  or  because 
of  occupation  an  advance  in  age  is  required,  oi 
when  the  surroundings  of  the  employees  arc 
other  than  first-class  or  the  average  age  of  the 
group  beyond  thirty-five,  such  groups  will  bo 
considered  only  upon  individual  examination  in 
the  usual  way.  Groups  of  young  lives,  with  pre¬ 
ferred  occupations  and  excellent  surroundings 
where  the  employer,  firm  or  corporations,  is  to 
pay  one-half  or  more  of  the  premiums  will  be 
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considered  without  examination  for  ordinary 
life,  limited-payment  life  or  endowment  plans 
under  the  following  conditions: 

1.  Employer  must  be  responsible  for  payment 
of  all  premiums  and  must  contribute  not  less 
than  one-half  the  premiums. 

2.  Only  ages  between  fifteen  and  sixty  can  be 
included  in  group;  individuals  over  sixty  would 
have  to  be  fully  examined  and  treated  on  the 
basis  of  examination. 

3.  Residence  and  occupation  must  be  satisfac¬ 
tory  to  company. 

4.  The  company  reserves  the  right  to  exclude 
from  the  group  all  persons  previously  declined 
for  insurance  or  charged  an  extra  premium  and 
to  require  such  persons  to  be  fully  examined 
and  treated  on  their  merits. 

5.  Employers  or  corporations  must  furnish 
satisfactory  certificate  that  each  person  in  the 
group  to  be  insured  has  been  in  their  employ 
continuously  for  not  less  than  six  months,  and 
that  none  of  such  employees— to  the  best  of 
their  knowledge,  information  and  belief — is  ill  or 
suffering  from  any  physical  impairment. 

A  separate  policy  is  issued  in  every  case  on 
each  individual  life.  Premium  rates  and  guar¬ 
antees  are  those  contained  in  the  regular  ta¬ 
bles  of  the  company.  Groups  are  not  taken 
without  examination  in  States  where  the  laws 
prohibit  the  insuring  of  lives  without  medical 
examination. 


Bill  to  Enlarge  Power  of  Department 

OKLAHOMA  CITY,  March  17. — Much  greater 
authority  is  given  to  the  Insurance  Com¬ 
missioner  in  the  way  of  regulating  fraternal 
benefit  societies  under  a  new  bill  introduced  in 
the  Oklahoma  Senate  by  Chairman  Memminger 
of  the  insurance  committee.  The  bill  requires 
all  such  associations  to  maintain  the  reserve 
not  lower  than  the  usual  reserve  computed  by 
the  American  Experience  Table  and  four  per 
cent  interest,  and  that  no  society  shall  be  in¬ 
corporated  or  admitted  which  does  not  provide 
for  contributions  on  the  basis  of  the  National 
Fraternal  Congress  Table  of  Mortality  or  some 
higher  standard.  Funds  are  to  be  invested  only 
in  such  securities  as  are  approved  for  life  insur¬ 
ance  companies.  The  articles  of  incorporation 
of  any  new  organization  must  be  filed  with  the 
Insurance  Commissioner,  with  a  bond  for  $5000 
to  insure  the  return  of  advance  payments  if  the 
organization  is  not  completed  within  one  year. 
The  Commissioner  may  make  whatever  exami¬ 
nation  he  sees  fit  prior  to  the  issuance  of  a  pre¬ 
liminary  certificate  which  authorizes  the  organi¬ 
zation  work. 
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“  BLUE  SKY  ”  LAW  PASSED 
IN  INDIANA 


But  is  Vetoed  by  Governor  Ralston 


PROVIDED  FOR  SECURITIES  BOARD 


Term  Company  ’  Given  Wide  Latitude  in  Selling 
or  Negotiating  Sale  of  Stocks 

A  “blue  sky”  law  has  been  passed  by  both 
Houses  of  the  Indiana  Legislature,  but  bankers 
and  bond  brokers  persuaded  Governor  Ralston  to 
veto  the  measure.  The  bill  provided  for  a  se¬ 
curities  board  to  consist  of  the  Governor,  Secre¬ 
tary  of  State  and  Auditor  of  State,  and  a  pro¬ 
vision  was  made  for  an  examiner.  The  object 
of  the  bill  was  to  limit  the  activities  of  promo¬ 
ters  of  companies  whose  chief  aim  has  been  to 
make  commissions  on  stock  sales.  Section  2  of 
the  bill  was  as  follows: 

Unless  otherwise  indicated  by  the  context,  the 
term  company  as  used  in  this  act  shall  mean 
any  company,  corporation,  co-partnership  or  as¬ 
sociation  organized  for  profit  under  the  laws  of 
this  State  or  of  any  other  State,  Territory  or 
District,  or  of  any  foreign  country,  other  than 
State  and  National  banks,  trust  companies,  real 
estate  companies  dealing  exclusively  in  real  es¬ 
tate  mortgage  notes  and  building  and  loan  as¬ 
sociations,  which  shall  sell  or  negotiate  for  the 
sale  of  any  stocks,  bonds,  or  other  securities  of 
any  kind  or  character,  except  the  bonds  of  the 
United  States,  the  State  of  Indiana,  or  of  some 
municipality  of  the  State  of  Indiana  to  any  per¬ 
son  or  persons  in  this  State.  Individuals  of 
firms  shall  be  permitted  to  sell  stock,  bonds  or 
other  securities  which  have  been  approved  by 
the  examiner  of  securities,  or  when  the  com¬ 
pany  issuing  the  same  shall  have  a  certificate 
from  said  examiner  to  do  business  in  this  State. 

A  commission  of  three  has  been  appointed  by 
the  Governor  to  prepare  a  new  bill  to  submit  to 
the  next  legislature  two  years  hence. 


Thursday 


Travelers  Reduces  Premium  Rates 

A  new  manual  has  been  issued  by  the  Travel¬ 
ers  showing  reduced  premium  charges  for  all 
forms  of  policy  contract  except  term  and  annu¬ 
ities.  The  company  has  also  increased  the 
paid-up  values  on  ordinary  life  policies  in  the 
event  of  lapse. 

A  new  contract  provides  for  insurance  in  the 
event  of  death  prior  to  age  sixty-five,  and  an 
annuity  if  the  insured  survives  that  age  of  ten 
per  cent  of  the  sum  insured.  Ten  annuities  cer¬ 
tain  will  be  paid  under  this  contract,  and  will 
also  be  continued  so  long  as  the  insured  sur¬ 
vives.  This  new  policy  and  the  lower  premium 
rates  should  enable  the  agency  force  to  sell  even 
greater  number  of  policies  than  heretofore. 


The  Question  of  State  Insurance 

(To  the  Editor  of  The  Spectator.) 

In  your  issue  of  the  6th  instant  you  print  an 
editorial  referring  to  the  paper  by  ex-Superin- 
tendent  Hotchkiss  in  the  matter  of  State  insur¬ 
ance. 

Without  wishing  to  take  issue  with  one  so 
well  informed  and  with  so  broad  a  vision  of 
economic  subjects  as  to  bring  within  his  hori¬ 
zon  every  feature  of  this  subject,  nevertheless 
I  am  so  bold  as  to  point  out  a  feature  regard¬ 
ing  State  insurance  which  he  has  overlooked. 

He  says  that  “the  present  demand  for  State  in¬ 
surance  in  this  country  rests  rather,  not  on  eco¬ 
nomic  theory,  but  on  two  very  patent  facts — the 
private  insurance  companies  are  unpopular, 
their  rates  are  believed  too  high.” 

I  think  that  Mr.  Hotchkiss  is  incorrect  in 
ascribing  to  either  of  these  causes  the  demand 
for  State  insurance.  In  fact,  if  I  sense  aright 
the  question  which  has  arisen  at  many  different 
points  of  the  country  and  the  world,  until  wide 
demand  has  been  created  for  State  insurance 
it  may  be  ascribed  rather  to  the  purely  economic 
conditions  and  state  of  mind  which  we  find  em¬ 
phasized  in  the  so-called  welfare  work  in  em¬ 
ployers’  liability  and  the  paternalism  of  govern¬ 
ment. 

Instead  of  the  “private  insurance  companies 
being  unpopular,”  I  believe  that  life  insurance 
as  an  institution,  and  the  management  of  life 
insurance  companies,  were  never  so  popular 
with  the  insuring  public,  or  that  such  an  appre¬ 
ciation  was  ever  so  conclusive  or  general  as  at 
the  present  time. 

The  very  point  advanced,  that  "their  rates 
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Name  of  Company. 


Amarillo  National . 

American,  Iowa . 

Bankers  Internat.  of  Col. 

Bankers  of  Iowa . 

Bankers  of  Nebraska. . . . 
Bank  Savings . 

Beneficial  Life . 


Boston  Mutual . 

Capitol  Life . 

Central  Life,  Illinois. 
Central  Life,  Kansas. 

Columbia  Life . 

Columbia  L.  and  T.. . 

Continental,  Ill . 

Commonwealth,  Ky.. 
Conservative  Life,  W.  Va 

Detroit  Life . 

Equitable  of  New  York.. 

Federal  Life . 

German- American.  Col. . 

German  National . 

Germania . 

Great  Northern,  N.  D.. . 

Great  Northern,  Wis _ 

Indiana  National . 

Indianapolis  Life . 

International . 

John  Hancock . 

Louisiana  State* . 

Maryland . 


Minnesota  Mutual. . 

Missouri  State . 

National  of  U.  S.  A. 


Premiums 

Received. 


$ 

”72,643 
313,691 


1,246,327 

126,979 

271,658 

738,212 

452,925 

285.116 

123,717 

175.182 

143,039 

15,369 

440,393 


118,264 

54,831,279 

677,305 

32.342 

50,416 

5,921,279 

33,226 

103,389 

245,548 

183,138 


23,646,023 

29,050 

316,820 

730,515 

1,209,374 

2.616,537 


New  Business 
Paid  for. 


1,829,607 

3,383,974 


17,963,500 
9,267,128 
2,232,338 
<7  2,940,710 
c  546,047 
c3, 634, 390 
<7968,929 
3,930,469 
3,271,284 
1,181,000 
2,050,620 
1,956,832 
574,363 
66,775,000 
1,818,000 
2,181,825 
153,576,879 
4,834,989 

752.500 
187,908 

18,000,000 

778.500 


3,834,901 

1,807,896 


c74,668,764 

<748,092,362 

1,220,500 

1,402,792 

3,584,891 

9,760,508 

r45,103,231 


Insurance 

Gained. 


$ 

256,107 

2,177,659 


—33,584,000 
6,425,622 
1,592,019 
d  1,916,851 
c  380,211 
c589,582 
<7110,749 
1,115,139 
2,058,121 
736,319 
1,136,512 
1,094,549 
440,873 
61,774,787 
1,282,615 
1,500,135 
53,770,388 
1,043,172 
719,500 
—196,872 
7,000,000 
482,000 
1,090,250 
2,005,754 
1,305,427 
16,586,427 
c23,170,579 
<725,43  2,905 
1,220,500 
492,333 
1,236,394 
4,293,715 
r31,170,746 


Admitted 

Assets. 


*  Commenced  business  in  1912. 


$ 

307,307 

843,590 

262,633 

19,592,816 

5,81S,196 

375,952 

781,124 

1,858,899 

1,128,048 
694,898 
230,890 
810,039 
441,669 
152,181 
882,906 
350,455 
270,869 
513,319,201 
e3, 114, 021 
279,065 
218,584 
48,205,861 
148,725 
382,152 
627,448 
391,260 
2,633,151 

92,591,899 

337,467 
3,298,848 
3,716,150 
3,661,866 
ell, 663, 6061 


Surplus  to 
Policyholders. 


266,205 

218,191 

83,996,704 

e428,804 

267,978 

111,434 

6,500.333 

129,401 

264,046 

338,190 

29,102 

491,278 

11,200,303 

330,260 
525,774 
332,787 
699,368 
el, 436, 771 


Name  of  Company 


S 

218,355 

190,140 

237,420 

502,487 

1,613,439 

260,775 

369,593 

145,749 

216,029 

268,493 

34,558 

206,642 

235,000 

144,577 


New  World  Life . 

North  American . 

Northwestern  National . 

Occidental,  Cal . 

Occidental,  New  Mexico 

Ohio  State . 

Old  Line  Life . 

Peoples  Life,  Ill . 

Peoria  Life . 

Pioneer  Life,  Mo . 

Postal  Life . 

Puritan,  R.  I . 

Sam  Houston . 

San  Antonio . 

Scranton  Life . 

Security  of  America. . . . 
Security  Mutual,  N.  Y. 

Southern  Union . 

Standard,  N.  J . 

Texas  Life . 

Toledo  Life . 


West  Coast . 

Western  Reserve. 
Wichita  Southern. 
Wisconsin  Life .  .  . 
Wyoming  Life*. . . 


Canadian  Companies . 

Federal . 

Home  Life . 

Imperial . 

National . 

Union  Life . 

Western  Life . 


b  Ordinary  and  industrial  business.  c  Industrial  business.  d  Ordinary 

g  Net  increase  of  consolidated  companies. 


Premiums 

Received. 

New  Business 
Paid  for. 

Insurance 

Gained. 

Admitted 

Assets. 

? 

S 

s 

S 

39,409 

1,077,500 

1.010,500 

843,027 

650,617 

9,442,979 

3,677,872 

1,835,044 

251,326 

7,079,634 

971,633 

4,407,824 

2,544,686 

1,021,080 

e757,953 

165,522 

191,741 

2,242,700 

1,209,979 

755,201 

e403,610 

544,602 

75,339 

1,943,500 

1,651,500 

1,018,732 

1,413,160 

306,110 

219,269 

288,456 

2,963,695 

2,190,236 

474,244 

87,892 

1,097,610 

573,726 

280,025 

1,830,336 

3,804,812 

—3,756,611 

10,107,298 

76,462 

462,548 

273,048 

389,842 

184,735 

1,374,532 

— 423,653 

351,698 

154,973 

631,934 

543,014 

641,084 

4,865,534 

—1,291,334 

1,337,711 

506,139 

4,548,298 

1,094,220 

2,423,152 

100,149 

8,380,000 

96,437 

6,546,565 

1.107,652 

127,032 

315,588 

25,409 

306,500 

162,000 

159,751 

280,316 

1,324,386 

130,013 

894,065 

74,846 

1,476,200 

909,200 

188,623 

678,886 

<74,280,106 

e5,049,794 

<72,390,885 
el, 083, 079 

1,102,493 

39,287 

278,500 

120,790 

184,324 

79,913 

2,049,940 

1,865,000 

227  540 

46,939 

155,753 

31,547 

351.981 

27,197 

587,000 

587,000 

344,742 

900,962 

4,437,012 

1,668,126 

4,887,617 

203,830 

259,951 

—345,145 

1,516,123 

1,355,579 

7,168,748 

4,216,686 

8,134,420 

6,318,123 

4,150,649 

2,896,899 

716,126 

c23,922,875 

<7604,156 

el, 821, 594 
<7190,640 

1,462,196 

22,330 

808.409 

649,499 

124,0001 

Surplus  to 
Policyholders 


$ 

832,634 

784,620 

557,136 

e290,557 

el57,350 

261,183 


101,815 

178,208 

138,626 

231,084 

181,489 

116,003 

388,521 

405,570 

914,643 

555,889 

206,451 

111,510 

281,995 

125,354 

363,597 

94,044 

196.194 

11,041 

338,748 


340,857 

224,272 

1,567,257 

458,323 

142,306 

101,986 


e  Including  accident  branch.  r  Including  reinsurance 
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arc  believed  too  high,”  is  seldom,  if  ever,  met 
with  by  the  soliciting  agent,  or  proposed  by 
thinkers  or  writers  on  the  subject  of  life  insur¬ 
ance,  either  in  or  out  of  the  business. 

Therefore,  if  X  seem  to  take  issue  with  Mr. 
Hotchkiss  in  this  matter,  it  is  because  I  believe 
the  life  insurance  agent  has  sensed  the  public 
demand  and  the  public  spirit  far  more,  and  much 
earlier,  than  either  the  State  or  company  of¬ 
ficial;  for  he  is  in  constant  daily  association 
with  the  public  and  his  ear  is  delicately  attuned 
to  the  spirit  of  the  times  as  reflected  by  the 
score,  or  maybe  hundred,  men  that  he  talks  with 
each  week. 

That  State  insurance  is  imminent,  that  it  is 
knocking  at  our  very  doors,  is  true;  but  such 
State  insurance  will  necessarily  be  of  a  nature 
designed  'to  protect,  secure  for  the  unthinking 
and  uninsuring  wage-earner  compulsory  insur¬ 
ance  rather  than  to  provide  either  more  facile 
or  “more  cheap”  insurance  for  men  in  profes¬ 
sional,  commercial  and  manufacturing  lines. 

The  Lloyd  George  scheme  in  Great  Britain, 
Government  insurance  as  practiced  in  Germany, 
State  insurance  as  followed  in  New  Zealand,  the 
Canadian  system  of  savings  and  annuities,  to 
say  nothing  of  the  Massachusetts  and  Wisconsin 
endeavors,  have  all  been  along  the  lines  of  fur¬ 
nishing  insurance  for  the  masses;  of  either 
creating  an  opportunity  for  popularizing  insur¬ 
ance  or  opening  the  way  for  complusory  insur¬ 


ance. 

There  will  be  many  changes  in  life  insurance 
in  the  next  decade.  We  will  all  admit  that  con¬ 
ditions  are  constantly  improving,  and  that  the 
service  of  life  insurance  and  life  insurance 
agents  is  becoming  more  broadly  and  widely  ex¬ 
tended,  and  that  the  practice  of  economies  and 
the  introduction  of  the  wider  application  of  in¬ 
surance  in  connection  with  business,  and  in 
guarding  the  proceeds  of  insurance  policies, 
whereby  the  family  will  be  in  receipt  of  an  in¬ 
come  over  a  long  period  of  years,  together  with 
so-called  reforms,  will  follow  each  other  rapidly 
toward  the  higher  ends  for  which  life  insurance 


is  aiming. 

But  the  present  demand  for  State  insurance  in 
this  country,  if  I  read  aright  the  signs  of  the 
times,  is  not  because  of  the  high  cost  of  insur¬ 
ance  as  applied  to  the  great  field  of  life  insur¬ 
ance  occupied  by  the  life  underwriters  of  the 
United  States,  but  solely  to  widen  the  sphere  of 
influence  and  secure  its  advantages  to  the  great 
mass  of  the  country’s  wage-earners  and  pro¬ 
ducers  who  are  so  underinsured,  if  insured  at  all, 
at  present. 

Chas.  Jerome  Edwards. 


Brooklyn,  N.  Y.,  March  11,  1913. 


Reliance  Life  of  Pittsburg 

For  the  first  two  months  of  1913  the  paid-for 
business  of  the  Reliance  Life  of  Pittsburg  ex¬ 
ceeded  the  same  period  for  last  year  by  25  per 
cent,  while  the  home  office  expense  for  the  same 
period  was  decreased  24%  per  cent.  The  lapse 
ratio  for  January  and  February  also  showed  a 
favorable  decrease.  J.  N.  Jamison,  senior  as¬ 
sistant  secretary  of  the  company,  has  been 
placed  in  charge  of  the  renewal  department. 
William  B.  Carter,  former  supervisor  of  the  com¬ 
pany  for  the  Southeastern  department,  has  re¬ 
signed  that  oflSce  to  become  general  agent  for 
North  Carolina,  with  headquarters  at  Charlotte. 
This  month  the  company  is  holding  a  contest 
for  the  introduction  of  its  new  “Perfect  Protec¬ 
tion  Policy.”  There  are  three  cash  prizes  at 
stake,  $500,  $300,  and  $200,  and  will  be  paid  to 
j  the  three  departments  that  write  and  pay  for  the 
largest  volume  of  business  in  proportion  to  their 
monthly  allotments.  The  prizes  are  to  be 
divided  pro  rata  among  the  producing  agents 
of  the  successful  departments.  The  winners  of 
the  January  and  February  contests,  which  are 
here  first  announced,  were,  respectively:  for 
January,  C.  C.  Redman,  W.  T.  Jacobs,  J.  H.  Fan- 
dree,  M.  N.  Harvey,  W.  J.  McDonald  and  E.  B. 
Coburn;  for  February— the  Eastern  division. 


Drastic  Fraternal  Bill  in  Michigan 

The  Michigan  Legislature,  it  seems,  is  labor¬ 
ing  with  a  fraternal  insurance  bill  that  is  more 
drastic  in  its  requirements  than  the  one  at  Co¬ 
lumbus,  Ohio.  It  is  known  as  the  Newark  con¬ 
ference  bill  and  was  drawn  for  the  purpose  of 
giving  the  Insurance  Commissioner  authority  to 
superintend  the  organization  and  operation  of 
such  societies.  The  fraternal  people  themselves 
are  divided  on  the  bill  and  at  a  hearing  this 


week  some  of  them  appeared  for  it  and  others 
against  it.  Heads  of  small  societies  oppose  the 
bill  because  it  called  for  rates  sufficient  to  cre¬ 
ate  a  reserve  fund. 


Prudential  Mutualization  Bill  Passes 

The  bill  authorizing  the  mutualization  of  the 
Prudential  of  Newark  has  passed  in  the  House 
of  the  New  Jersey  Legislature.  The  purpose  of 
the  measure  is  to  place  the  ownership  of  the 
company  in  the  hands  of  the  policyholders  in¬ 
stead  of  the  stockholders.  In  the  event  the  bill 
becomes  a  law,  it  is  understood  that  the  minor¬ 
ity  stockholders  will  attack  it  in  the  courts. 


Southland  Life  of  Dallas,  Texas 

Stockholders  of  the  Southland  Life  Insurance 
Company  held  their  annual  meeting  in  Dallas, 
Texas,  March  11,  and  it  was  in  many  respects 
the  most  interesting  meeting  yet  held.  Some 
changes  in  the  ownership  of  stock  were  made 
during  the  year  just  closed,  and  these  resulted 
in  a  number  of  Dallas  men  becoming  more 
largely  interested  in  the  company  than  hereto¬ 
fore. 

Under  a  recent  ruling  of  the  Attorney-Gen¬ 
eral,  the  full  board  of  directors  is  elected  each 
year,  and  the  new  board  of  the  Southland  con¬ 
tains  a  number  of  the  strongest  business  men 
in  the  city  whose  names  are  new  as  guiding 
spirits  of  the  company. 

The  company’s  assets  now  approximate  three- 
quarters  of  a  million  dollars,  and  it  has  about 
ten  millions  of  insurance  in  force.  The  officers 
are;  Jas.  A.  Stephenson,  president;  Harry  L. 
Seay,  vice-president  and  treasurer;  J.  W.  Hurst, 
assistant  secretary;  Dr.  John  S.  Turner,  medi¬ 
cal  director;  Dr.  W.  A.  Boyce,  associate  medical 
director. 


Maintain  Ekern  Has  Clear  Title 

MADISON,  March  17.— Counsel  for  Commis¬ 
sioner  Herman  L.  Ekern  of  the  Wisconsin  In¬ 
surance  Department  maintained  that  he  has  a 
clear  legal  title  to  the  office  of  Insurance  Com¬ 
missioner,  “because  there  has  been  no  removal,” 
in  an  argument  before  the  supreme  court  here 
Saturday.  The  action  was  an  appeal  from  an 
order  of  the  circuit  court  denying  Ekern’s  ap¬ 
plication  for  an  injunction  restraining  Governor 
McGovern  and  Lewis  A.  Anderson,  the  Gover¬ 
nor’s  choice  as  Ekern’s  successor,  from  inter¬ 
fering  with  possession  of  the  office  of  Insur¬ 
ance  Commissioner.  Michael  B.  Olbrich,  at- 
attorney  for  Ekern,  contended  the  removal  order 
was  void  for  want  of  the  great  seal  being  affixed, 
that  the  cause  of  removal  assigned  was  no  of¬ 
fense  under  the  statute,  that  the  Governor  was 
therefore  without  jurisdiction  and  that  the  lat¬ 
ter’s  action  was  “arbitrary  and  wholly  wanting 
in  good  faith.”  The  case  was  adjourned  until 
this  week,  when  John  A.  Aylward  will  continue 
for  Ekern,  and  H.  L.  Butler  and  A.  C.  Umbreit 
will  present  the  Governor’s  side. 


Life  Notes 

— The  Franklin  Life  of  Springfield,  Ill.,  during 
February  wrote  $100,000  more  business  than  for  the 
corresponding  period  last  year. 

— Homer  R.  Mitchell  has  resigned  as  secretary  and 
manager  of  the  Western  Casualty  and  Guaranty  of 
Oklahoma  City  to  become  general  manager  of  the  Fort 
Worth  Life  of  Fort  Worth,  Tex. 

—Beginning  April  1  the  Old  Colony  Life  of  Chicago 
will  issue  a  rider  to  its  policies,  providing  that  in  the 
event  of  total  disability  before  the  age  of  sixty,  pay¬ 
ment  of  future  premiums  will  be  waived. 

— The  Fidelity  Mutual  Life  of  Philadelphia  has 
made  March  managers’  association  month,  and  a  large 
amount  of  business  is  expected  in  honor  of  the  occa¬ 
sion.  The  goal  has  been  placed  at  $2,500,000. 

— Leon  B.  Burnett  has  resigned  as  agency  organizer 
for  Indiana  for  the  New  York  Life  to  become  asso¬ 
ciated  with  the  Gem  City  Life  of  Dayton  as  agency 
supervisor,  with  headquarters  at  the  home  office. 

— The  Insurance  Departments  of  Oklahoma,  Col¬ 
orado  and  Indiana  are  making  an  examination  of  the 
State  Life  of  Indianapolis.  Paul  L.  Woolston,  a  con¬ 


sulting  actuary  of  Denver,  is  in  charge  of  the  exam¬ 
ination. 

— At  the  annual  meeting  of  the  Birmingham  Under¬ 
writers  Association  officers  were  elected  as  follows: 
Albert  C.  Chesney,  president;  Lucien  C.  Brown,  vice- 
president,  and  Lucien  M.  Harris,  secretary  and 
treasurer. 

— The  Germania  Life  of  New  York  has  appointed 
George  D.  Petrie  as  manager  for  the  Central  New 
York  Agency,  with  headquarters  at  Syracuse,  effective 
April  1.  He  was  formerly  with  the  Massachusetts 
Mutual  of  Springfield. 

— The  Equitable  Life  of  New  York  has  opened  its 
first  exclusive  woman’s  agency  in  the  home-office  city, 
and  it  is  under  the  management  of  Miss  E.  Marie 
Little,  who  for  twelve  years  has  been  a  stenographer 
for  one  of  the  city  managers.  She  will  begin  with  ten 
woman  agents. 

■ — International  Life  of  St.  Louis  has  issued  a  new 
form  of  its  twenty-pay,  triple-option  policy  giving  a 
number  of  increased  benefits.  They  include  three  new 
options  of  settlement  at  maturity,  an  automatic  pre¬ 
mium  loan  and  additional  options  under  the  total 
disability  clause. 

- — In  the  paragraph  concerning  the  Detroit  Life 
printed  in  The  Spectator  last  week  the  reduced  capital 
was  erroneously  stated  at  $95,701.  When,  on  Feb¬ 
ruary  11,  the  company  reduced  its  capital  one-half, 
the  paid-up  amount  was  $210,000,  so  that  it  now 
stands  at  $105,000. 

— The  Farmers  National  Life  of  America  of  Chicago, 
which  was  licensed  to  do  business  under  Indiana  laws 
last  week,  has  leased  new  quarters  on  the  ninth  floor  of 
the  Gibbons  building  on  East  Jackson  boulevard,  and 
will  move  there  during  April.  The  present  home  office 
is  in  the  American  Trust  building. 

— The  Whitney  Central  National  Bank  of  New 
Orleans  has  adopted  a  pension  system  for  its  em¬ 
ployees,  numbering  150,  and  has  insured  them  on  the 
group  plan  in  the  Pan-American  Life,  also  of  that 
city.  The  system  retires  all  employees  at  the  age  of 
sixty,  and  includes  a  death  benefit  based  upon  the 
time  of  service. 

— The  Inter-Southern  Life  wrote  more  business  in 
the  city  of  Louisville  in  1912  than  any  other  com¬ 
pany  not  operating  an  industrial  or  accident  depart¬ 
ment.  Agents  are  proud  to  represent  a  company  that 
stands  so  well  at  home.  The  company  wants  good 
agents  in  Kentucky,  Indiana,  Tennessee  and  Georgia. 
It  has  most  attractive  contracts  with  all  the  desirable 
features  for  policyholders. 

—In  the  showing  made  by  the  Insurance  Depart¬ 
ment  of  Utah  regarding  the  reserves  being  maintained 
by  life  insurance  companies  to  provide  for  disability 
benefits  a  marked  absence  of  uniformity  is  apparent. 
Some  companies  carry  no  reserves,  others  fifty  pel 
cent  of  the  premium,  while  a  few  use  a  mathematically 
computed  table.  In  this  connection  the  new  work  by 
Lucius  McAdam,  “Total  Disability  Benefits  in  Life 
Insurance,”  will  be  found  of  great  importance. 
Copies  may  be  obtained  at  $20  each  through  The 
Spectator  Company,  135  William  street,  New  \ork. 
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John  Hancock  Life  Changes 

The  John  Hancock  Life  of  Boston  has  pro¬ 
moted  the  following  from  the  agency  rank  to 
assistancies  in  the  districts  of  their  service. 
Ole  E.  Barnes,  Framingham;  John  C.  Callaghan, 
Hartford  (New  Britain);  James  E.  Brady, 
Rochester;  Shirley  E.  Haas,  St.  Louis,  III; 
George  L.  Kirwan,  Baltimore;  William  J.  Jones, 
Staten  Island;  William  H.  Anger,  Detroit;  Jesse 
F.  Foley,  South  Norwalk  (Stamford);  Harry  J. 
Welsh,  Philadelphia,  III.  Assistants  transferred 
are:  Arthur  G.  Daigneau,  from  Rochester  to 
Long  Island  City;  Carl  A.  Lybeck,  from  Brook¬ 
lyn  IV  to  Newark.  Frank  N.  Prue  has  been 
changed  from  assistant  to  application  inspector 
and  claim  adjuster  at  Detroit. 


Fire  Insurance 
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INDUSTRIAL  AGENT  AND 
ORDINARY  CANVASS 


Uniform  Showing  Necessary  for  Good 
Results 


THE  SOLICITOR  AND  IIIS  AMBITIONS 


Interesting  Details  of  the  Requirements  of  an 
Agent  to  Make  Good 

Many  industrial  agents  show  a  poor  record 
in  ordinary  and,  in  a  large  share  of  such  cases, 
they  feel  that  this  state  of  affairs  is  but  natu¬ 
ral.  They  lay  it  to  the  apparent  fact  that  an 
industrial  canvass  and  an  ordinary  canvass  do 
not  go  well  together.  Then,  too,  there  is  un¬ 
fortunately  a  class  of  agents,  limited  as  it  is, 
who  are  content  with  their  industrial  earnings 
and  who  have  no  further  ambition.  But  these 
may  be  passed  over,  for  the  subject  at  hand 
concerns  only  the  agent  who  has  ambition. 

It  is  true  that  a  great  deal  of  the  agent’s 
time  is  consumed  in  collecting  on  his  debit  and 
in  getting  new  business.  If  he  has  a  partic¬ 
ularly  large  and  widely  scattered  debit  his  week 
will  be  a  full  one.  But,  as  full  as  the  week 
may  seem,  he  should  make  it  a  point  to  canvass 
at  least  two  cases  for  ordinary  every  day.  Per¬ 
sistency  counts,  and  the  agent  who  possesses 
the  energy  and  the  resourcefulness  to  build  up 
a  good  industrial  debit  should  try  out  the  ordi¬ 
nary  with  the  same  spirit.  A  call  here  and  there 
will  not  do.  At  the  very  outset  the  agent  must 
fix  it  thoroughly  well  in  his  mind  that  those  two 
daily  calls  must  be  made.  An  officer  of  one  of 
the  large  Eastern  industrial  companies  has  ham¬ 
mered  that  idea  into  his  field  men  with  very 
gratifying  results.  After  a  long  experience  in 
handling  agents,  he  confesses  that  there  is  no 
other  royal  road  to  success  in  the  business.  He 
will  not  even  yield  an  exception  to  those  brill¬ 
iant  agents  who  come  through  occasionally  with 
a  large  policy,  and  who  thus  swell  their  records. 
Such  work,  as  he  puts  it,  is  but  a  “flash  in  the 
pan,”  and  in  the  long  run  cannot  possibly  com¬ 
pete  with  the  system  of  regular  daily  effort. 

PURSUE  DEFINITE  SYSTEM 
If  the  agent  does  not  make  a  large  number  of 
calls  for  the  ordinary  he  can  not  expect  to  do 
a  large  volume  of  business.  The  more  he  goes 
among  men  the  better  known  he  becomes  and 
the  more  respect  people  have  for  his  energy 
and  initiative.  A  note  book  should  be  kept, 
with  a  record  of  every  case  visited,  and  with 
such  particulars  as  suggest  themselves.  Before 
taking  up  the  canvass  at  all,  a  list  should  be 
made  up  from  the  telephone  book  or  city  direc¬ 
tory,  or  from  the  business  directory  if  such  is 
published,  and  this,  then,  should  be  exhaus¬ 
tively  covered.  The  agent  may  take  up  the 
work  by  streets  or  by  businesses  or  profes¬ 
sions.  With  such  a  list  the  agent  has  the  ad¬ 
vantage  of  pursuing  a  definite  system  and, 
hence,  of  working  for  a  definite  purpose. 

On  collection  days,  when  every  moment  of 
every  hour  is  full,  the  canvass  must  not  be 
passed  over.  The  evening  is  then  the  time  to 
call.  As  a  matter  of  fact,  the  consensus  of 
opinion  among  highly  successful  industrial 
agents  is  that  the  evening  is  the  most  favor¬ 
able  time  for  approaching  a  man  on  the  subject 
of  life  insurance.  In  his  own  home,  with  its 
quiet  and  with  its  restful  influence,  a  man  is 


sometimes  more  in  the  mood  to  give  a  hearing 
than  in  the  busy  hours  of  the  day.  Then,  too, 
it  gives  the  agent,  if  he  really  believes  in  that 
sort  of  thing,  a  chance  to  make  a  sharp  distinc¬ 
tion  between  his  industrial  and  his  ordinary 
canvass.  He  feels  perhaps  that  in  the  ordinary 
canvass  he  should  be  particularly  well  “spruced 
up.”  A  good  appearance  is  desirable,  of  course, 
but  why  should  not  an  equally  neat  “front”  be 
maintained  in  the  industrial  canvass  as  well? 
To  the  industrial  prospect  or  policyholder  the 
agent  typifies  a  dignified  representative  of  the 
company — in  fact,  practically  speaking,  he  is  to 
them  the  company  itself,  for  all  their  dealings 
are  with  him  and  by  him  they  must  perforce 
judge  the  company. 

WATCH  FOR  PROMOTIONS 
But  there  is  still  another  and  an  even  more 
potent  reason  that  the  agent  must  not  draw  the 
line  too  closely.  That  lies  in  the  fact  that  man, 
as  a  general  rule,  does  not  stand  still.  The  in¬ 
dustrial  classes  among  which  the  agent  is  work¬ 
ing  are  making  progress — some  individual  cases 
being  particularly  marked.  It  is  quite  often  the 
case  that  an  industrial  policyholder  will  gain  a 
promotion  in  his  work,  so  that  his  income  is 
increased  and  his  ability  to  pay  for  insurance 
is  thus  correspondingly  increased.  He  has  then 
made  himself  eligible  for  a  $500  or  a  $1000 
policy,  and  the  agent  should  see  to  it  that  he  is 
canvassed  for  the  increase.  In  this  way  the  in¬ 
dustrial  debit  itself  can  be  made  to  yield  ordi¬ 
nary;  and  while  the  fallacy  of  over-writing  must 
be  borne  in  mind,  prospects  should  be  sized  up 
carefully  with  a  view  to  putting  them  in  a 
higher  class  than  industrial,  if  that  course  is 
justifiable.  A  very  flagrant  case  of  the  indif¬ 
ference  that  may  he  shown  toward  industrial 
policyholders  is  that  of  an  Irish  immigrant  who 
some  years  ago  took  out  an  industrial  policy. 
His  premiums  were  later  paid  at  the  local  of¬ 
fice  by  his  own  choice,  and  no  further  interest 
was  apparently  taken  in  his  case.  Finally  it 
reached  the  ear  of  one  of  the  executive  officers 
of  the  company  at  the  home  office  that  this  very 
man  had  just  taken  out  a  policy  for  $100,000  im 
another  company.  The  officer  immediately  made 
a  searching  inquiry  into  the  circumstances  and 
found  that  on  numerous  occasions  the  weekly 
premium  of  10  cents  had  been  paid  by  a  neatly 
uniformed  chauffeur,  who  drove  up  to  the  dis¬ 
trict  office  in  a  handsome  automobile.  How  the 
executive  felt  may  be  left  to  one’s  imagination, 
but  the  least  he  said  was  that  it  was  nothing 
short  of  a  disgrace,  and  that  the  district  head 
must  not  allow  such  a  shameful  case  to  again 
occur. 

The  agent  who  keeps  his  eyes  open  for  ordi¬ 
nary  while  covering  his  industrial  dehit,  and 
who  at  the  same  time  makes  an  additional  can¬ 
vass  of  a  certain  number  of  calls  every  day 
among  the  business  and  professional  classes, 
has  the  right  idea.  His  success  will  be  largely 
measured,  of  course,  by  his  own  energy  and  in¬ 
telligence,  but  it  means  a  whole  lot  to  start 
right. 


Metropolitan  Holds  Series  of  Meetings 

The  Metropolitan  Life  of  New  York  is  conduct¬ 
ing  a  series  of  triennial  conventions  in  various 
parts  of  the  country,  with  the  majority  arranged 
for  Southern  territory.  The  first  banquet  and 
meeting  was  held  at  Baltimore,  with  representa¬ 
tives  present  from  seven  districts.  A  feature  of 
the  gathering  was  the  presence  of  a  large  num¬ 
ber  of  prominent  men  of  Baltimore— Cardinal 
Gibbons  and  officials  from  the  home  office,  as 
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well  as  about  twenty-five  medical  examiners. 
The  convention  was  held  in  the  banquet  room  of 
the  Hotel  Emerson.  Among  the  speakers  were: 
Cardinal  Gibbons;  Mayor  Preston  of  Baltimore; 
Commissioner  William  Mason  Sheehan  of  the 
Maryland  Insurance  Department;  the  Rev. 
Charles  Fiske,  D.  D.;  William  Hall  Harris, 
postmaster  at  Baltimore;  former  Mayor  J. 
Barry  Mahool  of  Baltimore;  the  Rev.  Dr.  Charles 
L.  Mead;  Vice-President  Haley  Fiske  of 
the  Metropolitan;  General  Solicitor  Tulley,  and 
others.  Mr.  Fiske  presided  as  toastmaster. 

CLEVELAND  MEETING 
The  triennial  convention  of  the  field  represen¬ 
tatives  for  ten  districts  in  Northern  Ohio  and 
Wheeling,  W.  Va.,  was  held  at  the  Hotel  Statler 
at  Cleveland  recently.  F.  O.  Ayers,  fourth  vice- 
president,  and  John  H.  Immell,  superintendent  of 
agencies  of  the  company,  addressed  the  business 
meeting  held  in  the  lattice  room  in  the  afternoon. 
Their  talks  were  on  the  development  of  the  field 
work,  particularly  in  this  territory.  Several  of 
the  superintendents  and  agents  spoke  briefly.  Dr. 
A.  S.  Knight,  medical  director,  met  in  conference 
with  about  forty  of  the  medical  examiners  in  the 
territory  in  the  afternoon  and  their  discussions, 
of  course,  pertained  to  the  medical  phase  of  the 
business.  In  the  evening  a  banquet  was  given 
at  the  hotel,  where  almost  three  hundred  agents 
and  guests  assembled.  Vice-President  Haley 
Fiske  occupied  the  place  of  honor  and  made  the 
principal  address,  his  subject  being  the  “Devel¬ 
opment  of  the  Welfare  Work  of  the  Company.” 
He  expressed  his  objections  to  compulsory  in¬ 
surance  of  all  kinds  anl  said  that  the  people 
should  be  allowed  to  exercise  their  free  will  in 
this  matter.  Vice-President  Ayers,  Superin¬ 
tendent  of  Agencies  John  H.  Immel,  Medical  Di¬ 
rector  A.  G.  Knight  and  a  number  of  the  guests 
spoke  briefly  of  the  work  as  they  see  it. 


— The  Colonial  Life  of  Jersey  City  has  appointed 
Albert  Charles  De  Lherbe  assistant  manager  at  North 
Hudson,  N.  J.;  Ernest  Kabosch,  at  Elizabeth,  N.  J., 
and  J.  D.  Williamson,  at  Reading,  Pa. 


FIRE 


INSURANCE 


NEW  YORK  SURVEYS 

Francis  Gridley  Makes  Address. — Francis 

Gridley  of  Gross  &  Gross  spoke  before  the  ac¬ 
countancy  branch  of  the  Insurance  Society  of 
New  York  at  5  us  o’clock  Monday  afternoon. 
His  subj'ect  was  ‘‘The  Office  Building  as  an 
Investment.”  Mr.  Gridley’s  talk  was  unusually 
interesting,  and  the  subject  was  thoroughly 
dealt  with. 

Brooklyn  Underwriters  Banquet. — The  an¬ 
nual  meeting  and  banquet  of  the  Underwriters 
Society  of  Brooklyn  was  held  at  the  Hotel 
Bossert  in  that  borough  Thursday  evening  last. 
Among  the  specially  invited  guests  were  James 
J.  Hoey,  Deputy  Superintendent  of  Insurance 
of  New  York  State;  J.  V.  Barry,  formerly  In¬ 
surance  Commissioner  of  the  State  of  Michi¬ 
gan,  and  Richard  Deming,  vice-president  of 
the  American  Surety  Company  of  New  York. 

F.  O.  Affeld  Celebrates. — Francis  O.  Affeld, 

United  States  manager  of  the  Hamburg- 
Bremen  of  Hamburg,  celebrated  his  fortieth 
anniversary  with  that  company  Saturday.  He 
was  the  host  of  many  congratulatory  messages 
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of  all  kinds,  and  his  office  was  banked  with 
:  flowers.  Mr.  Afield  was  presented  with  a 
■  handsome  silver  service  by  the  general  agents, 
special  agents  and  veteran  local  agents,  and 
the  employees  tendered  him  a  Tiffany  electric 
reading  lamp.  He  retires  April  1  from  active 
service. 

E.  R.  Hardy  Made  Assistant  Manager.— 

E.  R.  Hardy,  secretary  of  the  Insurance 
Society  of  New  York,  has  been  appointed  as¬ 
sistant  manager  of  the  New  York  Fire  Insur¬ 
ance  Exchange.  This  is  the  first  time  that 
there  has  been  an  assistant  manager  of  the 
Exchange. 

Netherlands  Licensed.— The  Netherlands 
Fire  of  The  Hague,  Holland,  has  been  licensed 
in  New  York  State,  and  J.  G.  Hilliard  has  been 
appointed  manager  for  the  metropolitan  dis¬ 
trict.  He  will  begin  writing  business  as  soon 
as  the  necessary  formalities  are  completed. 
February  Fire  Losses.— The  February  fires 
j,  Were  behind  January,  but  were  by  no  means 
disastrous  in  comparison  with  a  year  ago.  A 
|  veteran  in  fire  losses  reminded  one  of  his  clerks 
j  this  week  that  the  year  is  still  quite  young,  and 
the  tide  of  losses  may  rise  or  fall  several  times 
before  the  year  is  ended.  He  suggests  that  the 
talk  quoted  by  magazine  writers  of  the  indif¬ 
ference  of  underwriters  to  large  losses  should 
be  interpreted  by  their  belief  that  the  absence 
of  fires  will  be  followed  by  compulsory  re¬ 
duction  in  rates.  They  are  fearful  of  legisla¬ 
tion  to  compel  reductions  which  in  the  main 
are  generally  accepted  as  equal  to  a  conflagra- 
f  tion. 

Underground  Market  Open. — An  attempt 
is  being  made  in  Chicago  to  enter  into  an 
agreement  on  automobile  rates  with  the  Lon¬ 
don  Lloyds,  and  the  preliminaries  have  been 
signed  already.  In  New  York  there  is  a  kind 
.of  underground  market  for  Lloyds  automo¬ 
bile  policies  at  cut  rates  carried  on  by  brokers 
i!  through  outside  channels.  There  is  no  respon- 
sible  representative  of  Lloyds  for  automobile 
j  or  any  other  risks,  and  it  seems  incredible  that 
conditions  permit  such  an  agreement  as  that 
quoted  to  be  entered  into  with  an  unauthorized 
association.  There  is  still  a  faint  sign  of  busi- 
i  ness  on  city  risks  with  the  London  Lloyds,  but 
I  it  is  mainly,  if  not  altogether,  on  affidavit  risks. 

I  The  idea  of  a  rate  agreement  with  Lloyds  is 
scouted  in  this  city  as  impracticable. 

To  Keep  Close  View  of  Fires.— It  is  likely 
the  New  York  Board  of  Underwriters  will 
determine  to  devise  a  plan  for  keeping  a  close 
record  of  all  fires  in  this  city.  The  loss  com¬ 
mittee  keeps  records  of  all  fires  in  which  three 
or  more  companies  are  interested,  and  the  plan 
suggested  is  to  require  or  request  all  companies 
to  make  a  single  report  of  other  fires  for 
record  purposes  and  to  furnish  data  for  future 
use. 

CHICAGO  AND  THE  WEST 

Appointed  Cook  County  Manager. — U.  H. 

Struble,  counterman  for  the  Glens  Falls  at  the 
Chicago  office  for  many  years,  has  been  ap- 
\.  pointed  manager  of  the  new  Cook  county  de¬ 
partment  to  be  opened  by  Rollins  &  Burdick 
on  April  1. 
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Salvage  Company  Elects  Officers.— At  the 

annual  meeting  of  the  Underwriters  Salvage 
Company  H.  C.  Eddy  was  elected  president, 

E.  G.  Halle  vice-president,  and  A.  R.  Monroe 
secretary  and  treasurer. 

S.  Perry  Holmes  Appointed.— S.  Perry 
Holmes,  for  many  years  an  examiner  for  the 
Continental  of  New  York  at  the  Western  de¬ 
partment  office  at  Chicago,  and  who  has  re¬ 
cently  been  special  agent  for  that  company  in 
Ohio,  has  been  called  to  the  Chicago  office  to 
take  care  of  the  farm  department. 

George  A.  Gilbert  Makes  Address.— George 
A.  Gilbert  was  the  speaker  at  the  meeting  of 
the  Fire  Insurance  Club  of  Chicago  held  last 
week.  The  subject  discussed  was  “The  Origin 
and  Development  of  Liability  Insurance,” 
which  Mr.  Gilbert  handled  in  a  very  eloquent 
manner. 

F.  T.  Wise  Returns.— F.  T.  Wise,  Illinois 
State  agent  of  the  Home  of  New  York,  who 
has  been  in  California  for  his  health,  has  re¬ 
turned,  but  will  not  resume  active  work  for  the 
present. 

BOSTON  AND  VICINITY 

Fire  Marshal  Bill  Supported.— The  bill  to 
re-establish  the  office  of  State  Fire  Marshal 
was  warmly  supported  last  week  by  the  insur¬ 
ance  interests  at  the  hearing  of  the  joint  legis¬ 
lative  committee  on  metropolitan  affairs. 

Serious  Losses. — Two  serious  losses  in 
Boston  and  vicinity  occurred  during  the  past 
week,  causing  an  aggregate  loss  of  $110,000. 
The  Essex  County  Country  Club,  one  of  the 
most  luxurious  club  houses  in  New  England, 
with  its  insurance  of  $60,000,  was  a  total  loss. 
The  Malden  Y.  M.  C.  A.  building  was  badly 
gutted,  causing  about  fifty  per  cent  loss.  The 
insurance  was  all  in  first-class  companies. 

Annual  Report.— The  thirty-ninth  annual 
report  of  the  Boston  Protective  Department 
was  this  week  issued  by  President  Charles  F. 
Simmons.  The  report,  as  usual,  covers  in 
great  detail  the  statistics  connected  with  every 
fire.  In  all  there  were  S420  alarms  during  the 
twelve  months,  of  which  nearly  three  thousand 
were  attended  with  no  loss.  The  most  serious 
fire  of  the  year  was  that  of  March  30  in  the 
Brighton  Abattoir,  with  a  loss  of  $116,700.  The 
total  losses  of  the  year,  including  rent  and 
sprinkler,  amounted  to  $2,556,654-  The  annual 
meeting  of  the  department  takes  place  on  the 
27th  inst. 


Favorable  Report  on  /Etna’s  New  Company 

The  insurance  committee  of  the  Connecticut 
Senate  has  reported  favorably  on  the  resolution 
amending  the  charter  of  the  heretofore  unor¬ 
ganized  Manufacturers  Fire  and  Marine  of  Hart¬ 
ford,  which  was  chartered  many  years  ago,  but 
has  recently  been  acquired  by  President  Morgan 
G.  Bulkeley  of  the  JEtna  Life  of  Hartford,  who 
wants  to  use  it  for  fire  policies  on  automobiles. 
Among  the  new  incorporators  who  will  organize 
the  company  within  a  few  months  are  Morgan  G. 
Bulkeley,  Morgan  B.  Brainard,  J.  Schofield  Rowe, 
Walter  C.  Faxon,  William  R.  Penrose  and  sev¬ 
eral  other  Hartford  insurance  and  mercantile 
leaders.  The  capital  stock  is  to  be  not  less  than 
$200,000  or  more  than  $2,000,000. 
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TENTATIVE  DRAFT  OF  NEW 
STANDARD  POLICY 


Commissioners’  Committee  Meet  witli 
Underwriters  at  New  York 


SIMPLER  AND  BRIEFER  FORM  DRAWN  UP 


Draft  of  Standard  Policy  to  be  Put  in  Final 

Shape  Monday — Due  Consideration  Given 
Ellison  Report 

The  committee  appointed  by  President  Hardi¬ 
son  of  the  National  Convention  of  Insurance 
Commissioners  to  look  into  the  question  of  a 
revision  of  the  standard  form  of  fire  policy  for 
New  York  met  Friday  at  the  New  York  city  of¬ 
fice  of  the  New  York  Insurance  Department,  and 
the  points  raised  were  thoroughly  discussed.  A 
tentative  draft  of  a  new  contract,  much  simpler 
and  briefer,  was  drawn  up.  An  adjournment 
was  then  taken  until  Monday,  March  24,  when 
the  draft  for  a  new  standard  form  will  be  put 
into  final  shape.  It  is  probable  that  it  will  be 
submitted  to  the  various  legislatures  which  are 
still  in  session  for  enactment. 

The  National  Convention  of  Insurance  Com¬ 
missioners’  representatives  at  the  meeting  were: 
Superintendent  William  T.  Emmet  and  Deputy 
James  J.  Hoey  of  New  York;  Burton  Mansfield 
of  Connecticut;  James  R.  Young  of  North  Caro¬ 
lina,  and  Deputy  McCullough  of  Pennsylvania. 
The  fire  underwriters  were  represented  at  the 
conference  by  Cecil  F.  Shallcross,  United  States 
manager  of  the  Royal  of  Liverpool,  and  David 
Rumsey,  second  vice-president  and  counsel  of 
the  Continental  Insurance  Company  of  New 
York. 

Due  consideration  was  given  to  the  report  filed 
by  Special  Commissioner  William  B.  Ellison  of 
New  York,  who  was  appointed  by  Governor 
Sulzer  to  look  into  the  situation. 


Recommends  Rate  Reduction  in  Missouri 

The  Missouri  Legislative  Committee,  ap¬ 
pointed  to  investigate  fire  rating  insurance  con¬ 
ditions  in  that  State  under  the  Oliver  law,  has 
recommended  that  the  Insurance  Department  be 
authorized  to  make  a  reduction  of  ten  per  cent 
in  the  rates  on  dwellings  and  fifty  per  cent  on 
fireproof  buildings.  The  report  does  not  recom¬ 
mend  the  repeal  of  the  law,  but  amends  the 
Oliver  bill  to  give  the  Insurance  Superintendent 
power  to  enforce  his  reductions  and  to  be  the 
judge  of  the  reasonableness  of  the  rates,  sub¬ 
ject  to  review  in  the  courts. 


Industrial  Fire  to  Double  Capital 

Arrangements  are  being  made  to  double  the 
capital  of  the  Industrial  Fire  of  Akron,  Ohio, 
within  the  next  two  months  for  the  purpose  of 
conducting  a  wider  campaign  than  in  the  past. 
It  is  probable  that  the  name  of  the  company 
will  also  be  changed. 


Western  Union  Moves  to  Seattle 

The  home  office  of  the  Western  Union  Fire  of 
Vancouver,  B.  C.,  has  been  transferred  to  Se¬ 
attle,  Wash.,  and  application  has  been  made  for 
a  license.  J.  E.  Chilberg,  president’  of  the  com¬ 
pany,  and  the  other  officers  are  Seattle  men. 
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FIRE  INSURANCE  PREMIUMS  IN  NEW  YORK  CITY. 

Below  will  be  found  a  comparative  table  of  the  premiums  received  in 
New  York  city  by  all  the  insurance  companies  legally  doing  business 
therein  for  the  last  six  months  of  the  years  1907  to  1912,  inclusive,  as  re¬ 
portedly  the  New  York  Board  of  Fire  Underwriters. 


NAME  OF  COMPANY. 


New  York. 

Assurance  Co.  of  America . . 

Caledonian-American . 

City  of  New  York . 

Colonial . 

Commercial  Union  Fire . 

Commonwealth . 

Continental . 

Fidelity-Phenix  Firet . 

German  Alliance . 

German- American  c . 

Germania . 

Globe  and  Rutgers . 

Greenwich^ . 

Hamilton . 

Hanover  k . 

Home . 

Liverpool  &  London  &  Globe 

Lumber  a . 

Merchants  Fire . 

Nassau  and  Dutchess  g.  . 

Niagara . 

North  British  and  Mercantile 

North  River  / . 

Northern . 

Pacific . 

Pelican . 

Queen  p . 

Richmond . 

Stuy  vesant . 

United  States  b . 

Vulcan . 

Westchester  /. . 

Williamsburgh  City// . 

Retired  companies .... 


Lloyds. 

Allied  Underwriters . 

Amer.  Exchange  Undrs . . 

American  Lloyds . 

Great  Western  Lloyds . 

Individual  Underwriters. . 

Lumber  Underwriters . 

Manufacturers  Lloyds . 

Merchants  Fire  Lloyds. . . 
National  Underwriters.  . .  . 
New  York  &  Boston  Lloyds 
New  York  F.  &  M.  Undrs . 
N.  Y.  Reciprocal  Undrs . .  . 
N.  American  Inter-Insurers 

Union  Underwriters . 

Workingmens . 

Retired  Lloyds . 


New  York  State. 
Agricultural,  Watertown.. 

Albany,  Albany . 

Buffalo  Commercial,  Buffalo 
Buffalo  German,  Buffalo. 

Commerce,  Albany . 

Glen  Cove,  Glen  Cove. . . 
Glens  Falls,  Glens  Falls. . 
National  Lumber,  Buffalo... 

Union,  Buffalo . 

Retired  companies .... 


California. 

California,  San  Francisco... 
Firemans  Fund,  San  Fran  /. 

Colorado. 

Imperial,  Denver . 

Merchants,  Denver . 


Connecticut. 

Astna,  Hartford . 

Connecticut,  Hartford. 
Hartford,  Hartford 
National,  Hartford 

Orient,  Hartford . 

Phcenix,  Hartford . 

Security,  New  Haven  . . 
Standard,  Hartford. . . . 


Delaware. 
Retired  company. . 


District  of  Columbia. 
Firemens,  Washington. . . . 
Franklin,  Washington . 


Georgia. 

Atlanta  Home,  Atlanta. . . . 
Georgia  Home,  Columbus. 

Illinois. 

Calumet,  Chicago . 

Central  National,  Chicago. 

German  Peoria . 

Millers  National,  Chicago . 
Retired  companies . 


Indiana. 

Sterling,  Indianapolis. 
Retired  companies.. 


1912 


$ 

19,932 

15,415 

50,399 

14,751 

8,229 

37,089 

158,917 

107,230 

32,902 

403,499 

120,758 

150,701 

3,875 

13,172 

83.349 

497,829 

4,069 

21,693 

37,621 

52,481 

105,969 

19,288 

128,287 

32,076 

23,216 

22.5SG 

60,527 

17,586 

34,507 

49,651 

21,661 

137,430 

93,416 


1911 


707 

10,505 

8,473 

4,967 

22,117 

4,594 

3,049 

196 

3,138 

2,610 

6,866 

46,47! 

4,910 

3,807 

2,688 


53,432 
11,220 
14  493 
22,176 
9,299 
1,945 
65,532 
17,723 
18,232 


56,193 


7,321 

6,087 


210,175 

49,762 

165,985 

94,702 

43,669 

110,589 

43,654 

15,112 


1,710 

17,990 


7,010 

8,901 

4,751 

17,193 


13,648 


$ 

22,563 

10,878 

45,454 

18,014 

8,240 

63,660 

147,199 

94,698 

32,709 

375,195 

111,099 

112,548 

6,269 

35,211 

65,971 

480,627 

7,664 

12,952 

25,207 

45,085 

98.130 
29,581 

126, 84S 
34,901 

19.130 
27,712 
64,044 
13,022 
37,440 
37,129 
13,820 

125,309 

88,285 

43,357 


483 

9,936 

9,689 

5,248 

24,873 

5,811 

2,793 


11(10 


1909 


3,128 

1,623 

3,136 

50,662 

7,815 

3,514 

1,722 


53,345 

8,975 

18,252 

28,365 

11,056 

934 

68,617 

15,051 

9,697 

18,811 


11,018 

59,890 


6,579 

4,570 


203,248 

47,317 

150,835 

92,384 

45,523 

102,453 

32,188 

12,919 


18,861 


13,036 

28,608 


9,581 

8,711 

3,898 

11,061 

11,127 


$ 

23,580 

18,915 

45,439 

16,721 

10,904 

39,039 

132,725 

67,523 

35,770 

410,680 

112,775 

125,524 

7,664 

0,876 

72,911 

413,603 

616 

9,859 

22,026 

50,875 

93,687 

24,496 

126,224 

37,424 

29,940 

28,842 

74,099 

14,108 

40,598 

31,691 


$ 

25,238 

17,309 

41,647 

7,225 

11,233 

36,503 

135,196 

45,603 

37,026 

420,059 

103,389 

115,215 


1908 


113,011 

100,631 

95,229 


896 

7,344 

9,678 

5,809 

25,084 

1,408 

3,138 


571 

71,668 

418,456 

2,652 

7,651 


47,081 

103,153 

24,845 

106,967 

37,726 

19,401 

27,014 

63,306 

15,441 

24,738 

23,059 


3,077 

2,077 


47,601 

8,243 

2,935 


105,828 

108,621 

189,902 


474 

5,938 

11,382 

6,576 

29,208 

909 

2,567 

3,053 

3,720 


47,724 

8,116 

3,910 


61,976 

13,805 

21,283 

33,244 

10,169 

44^930 

14,856 


6,809 


58,656 

14,339 

12,022 

18,423 

9,553 


44,190 

11,271 


49,963  46,992 


7,485 

57,677 


7,516 

3,964 


202,677 

46,365 

158,915 

105,062 

45,085 

117,465 

35,368 

17,480 


9,731 

63,201 


5,600 


189,637 

44,607 

162,945 

103,854 

35,344 

122,313 

32,537 


17,463 

31,756 


13,468 


5,230 

10,445 

33,183 


$ 

28,205 

13,768 

30,143 

5,773 

8,089 

28,001 

139,971 

36,136 

39,304 

418,861 

105,145 

111,525 


1907 


61,250 
374, 5S7 
1,066 
6,175 


51,803 

102,483 

19,676 

125,713 

34,226 

22,062 

27,433 

58,783 

10,992 

25,062 

23,078 


97,802 

82,343 

205,517 


260 

2,836 

13,733 

7,259 

29,479 

871 

4,636 

4,S35 

4,128 

1,834 


43,138 

8,271 

4,332 


11,301 


54,720 

13,403 

11,418 

18,262 

11,160 


33,437 

4,584 


48,917 


15,981 

49,100 


6,314 


160,521 

36,748 

153,952 

105,894 

33,107 

93,241 

26,231 


15,088 

34,926 


9,676 


18,320 


24,728 


84,677 

354,700 


11,871 

60,i28 

116,076 

16,979 

130,920 

35,352 

24,418 

24,918 

54,184 

10,275 

28,024 

43,178 


87,628 

89.366 

279,284 


239 

2,489 

11,631 

5,371 

27,488 

681 

4,000 

3,141 

3,396 

2,203 

7 

46,231 

9,124 

2,934 


20,913 


51,126 

15,800 

13,259 

22,264 

10,436 

43,831 

4,315 


59,323 

4^886 

5,816 


157,467 

33,017 

159,444 

111,341 

35,039 

113,443 

28,671 
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34,759 


16,107 

34,102 

6,056 
i>ii77 
'  24,904 


NAME  OF  COMPANY. 


12,311 

27,453 

21,220 

10,564 

23,512 

132,068 

22,232 

39,844 

402,502 

115,829 

108,926 


Iowa. 

Dubuque  F.  &  M.,  Dubuque 
Kansas. 

Retired  companies . 


Kentucky. 
Retired  company . . 


Louisiana. 

Mechanics  &  Traders,  N.  O. 

Teutonia,  New  Orleans . 

Retired  companies . 


Maryland. 

Citizens,  Baltimore . 

German- American,  Balto.  . 
Retired  companies . 


“6,31s 


Massachusetts. 

Boston,  Boston . 

Mass.  F.  &  M.,  Boston . .  . 

Old  Colony,  Boston . 

Springfield  F.  &  M.,  S’gfieid 

Michigan. 

Detroit  National,  Detroit 
Detroit  F.  and  M.,  Detroit. 
Michigan  F.  &  M.,  Detroit . 

Michigan  Commercial . 

Michigan  Millers,  Lansing... 

Minnesota. 

Minneapolis  F.  &  M.,  Minn 
St.  Paul  F.  &  M.,  St.  Paul . . 
Retired  company . 


Missouri. 

American  Cent.,  St.  Louis. 
Citizens,  St.  Louis . 


Nebraska. 
State,  Omaha . 


New  Hampshire. 

Capital,  Concord . 

Granite  State,  Portsmouth. . . 
New  Hampshire,  Manchester 

New  Jersey. 

American,  Newark . 

Camden,  Camden . 

Eastern  Fire,  Atlantic  City  . 

Firemens,  Newark . 

Newark,  Newark . ! 

New  Brunswick . 

New  Jersey,  Newark . . 

Standard . 


.  North  Carolina. 

Dixie,  Greensboro  I . 

Retired  company . 


Ohio. 

American  Druggists,  Cinn . . . 

Ohio  Farmers,  Le  Roy . 

Teutonia,  Dayton . ’ 

Retired  companies . 


Pennsylvania. 

Allemannia,  Pittsburg . 

Alliance,  Philadelphia 
American  Fire,  Philadelphia 
American  Union,  Phila.. 
County  Fire,  Philadelphia. . 

Farmers,  York . 

Fire  Assn.,  Philadelphia . .  . 

Franklin,  Philadelphia . 

German,  Pittsburg . 

German-American,  Pittsburg 
Girard  F.  and  M„  Phila. 
Humboldt,  Pittsburg. 

Ins.  Co.  of  N.  A.,  Phila  . . 
Ins.Co.  of  State  of  Pa.,Phila.</ 
Lumbermens,  Philadelphia.. 
Mechanics,  Philadelphia.. . . 
National  Ben  Franklin,  Pitts'. 
National  Union,  Pittsburg.. 
Pennsylvania,  Philadelphia 
Peoples  National  Phila. . . 
Pittsburgh,  Pittsburg.  . .  . 

Reliance,  Philadelphia . 

Spring  Garden,  Philadelphia// 
Teutonia  Fire,  Pittsburg. 

Union,  Philadelphia// . 

United  Firemens,  Phila. 

Western,  Pittsburg . 

Retired  companies . 


Rhode  Island. 

Equitable,  Providence . 

Prov.  Washington,  Prov . . 
Rhode  Island,  Providence. 
Retired  company . 


Texas. 

Austin,  Dallas . 

Commonwealth,  Dallas.. . . 
Republic  Undrs.,  Dallas . . 


1912 


S 

11,125 


1911 


$ 

8,320 


16,231 

19,147 


28,334 

17,722 


77,780 

16,277 

26.742 

78.743 


5,933 

22,309 

16,970 

14,745 

15,046 


4,958 

64,351 


61,280 

6,718 


1910 


20,187 

24,957 

17,558 


17,512 

15,468 


77,228 

13,826 

25,883 

66,834 


19,753 

14,880 

19,523 

14,652 


53,781 


23,831 

7,356 

12,957 


101,998 

42,350 


96,218 

23,464 

19,579 

17,626 

12,641 


60,463 

5,887 


8,425 


27,021 

8,959 

17,940 


102,649 

47,629 


87,426 

25,128 

18,757 

12,887 

15,683 


29,774  23,744 


1,624 

20,295 

3,960 


19,982 
25,125 
8,950 
17,734 
17,318 
14  541 
102,133 
37,215 
15,419 
9,349 

17.571 
25,202 

103,138 

51,120 

12,951 

13,498 

45,366 

31.571 
54,827 
45,423 
10,104 
44,161 


1,191 

14,532 

4,235 


20,013 

27,185 

20,958 

7,463 


22,902 

71,349 

18,325 


19,726 

25,462 

8,446 

1,935 

15,778 

13,970 

104,167 

20,237 

13,430 

13,160 

20,116 

19,341 

98,106 


15,911 

18,270 

40,606 

30,874 

55,461 

23,619 

9,121 

43,544 

29,043 

27,928 


4,686 


20,571 

22,373 

71,468 


20,162 

82,209 

12,176 


4,620 

4,398 

1,139 


s 

10,894 


39,409 


1909 


s 

8,247 


33,885 


1908 


16,520 

23,740 

18,417 


15,630 

15,566 


91,293 

17,338 

24,286 

72,272 


20,422 

14,387 

31.546 

16,032 


57,849 


71,109 

1,881 


8,255 


29,412 

12,279 

23,422 


95,623 

56,640 

23,872 

92,407 

14,466 

21,371 


18,540 


18,706 
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20,800 


17,803 

23,698 

9,932 


17,702 

17,459 

104,133 

24,179 

16,712 

9,460 

27,563 

25,131 

89,8S5 

49,127 

16,291 

21,904 

46,259 

34,628 

56,005 

98,337 

’  47,551 
32,003 
26,108 
29,418 


27,208 

141,793 


25,246 

78,454 

16,359 


8,265 

7,606 


15,150 

21,261 

21,975 


16,164 

17,250 


s 

15  102 


31,353 


1907 


16,325 

9,704 

38,946 


8,968 

17,172 

19,481 


S 

13,270 

26,318 

5,516 


13,753 

11,107 

40,200 


16,429 

15,413 


96,93! 

91,301 

94,741 

25,81( 

65,33' 

25.62C 

55,371 

29,460 

72,225 

22.82C 

15,473 

33,489 

18,501 

25,990 

44,114 

18,183 

28,219 

54,152 

55,386 

38,024 

7,433 

40,089 

9,273 

75,422 

3,259 

66,343 

3,330 

68,078 

8,463 

5,834 

21,498 

7,658 

20,416 

19,368 

7,266 

21,769 

17,127 

8,566 

31,709 

90,332 

60,626 

18,374 

92,312 

12,529 

20,785 

70,432 

60,541 

14,703 

72,253 

18,106 

19,532 

86,543 

40,325 

14,125 

85,959 

14,062 

19,225 

10,781 

9,399 

10,046 

12,310 

1,172 

23,329 

18,420 

20,659 

24,760 

20,651 


20,722 

19,491 

11,534 


17,953 

16,885 

110,379 

27,875 

13,424 


22,978 

21,840 

85,344 

52,528 

14,090 

23,796 

33,401 

30,229 

61,418 

37,306 


21,759 


15,650 

10,698 

11,848 


14,378 

17,253 

108,739 

19,959 

5,662 


40,224 

35,457 

23,962 

33,969 


20,587 

120,141 


28,342 

90,190 

17,592 


24,382 

19,937 

59,014 

40,844 

16,320 

22,360 

30,162 

27,427 

45,160 


38,077 

43,139 

22,234 

27,023 


52,977 


16,546 

13,038 


15,959 

16,139 

101,388 

20,309 

35,323 


8,483 

8,025 


17,356 

112,028 


25,939 

2,019 

9,676 

12,714 


6,456 

5,873 


26,001 

14,380 

80,502 

39,373 

19,640 

12,728 

24,549 

37,976 

52,820 


18,589 

40,795 

17,845 

18,205 

'  8'055 
133,469 


25,347 

88,672 

11,980 

7,631 


10,891 

8,316 
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FIRE  INSURANCE  PREMIUMS  IN  NEW  YORK  CITY  Continued. 


FIRE  INSURANCE  PREMIUMS  IN  NEW  YORK  CIUX.  Continued. 


NAME  OF  COMPANY 


Virginia. 

Virginia  F.  &  M.,  Richmond 
Retired  company 

Washington 
Retired  company 

West  Virginia, 

German,  Wheeling 

Wisconsin. 

Concordia,  Milwaukee. .  .  . 
Milwaukee  Mechanics, Mil. e 
Northwestern  National,  Mil 
Retired  company . 

Canada. 

British  America,  Toronto. . . 

Sovereign,  Toronto. .  ^ . 

Western  Assurance,  T  oronto. 

Germany. 

Aachen  &  Munich, AixlaChap 
Hamburg-Bremen,  Hamburg 
Nord- Deutsche,  Hamburg. 
Prussian  National,  Stettin . 

Great  Britain, 

Atlas.  London . . . ■ 

Caledonian,  Edinburgh 
Century,  Edinburgh  ■  • 
Commercial  Union,  London. 
Law  Union  &  Rock,  London 
Liv.&  Lon.&  Globe,  Liverp  1 
London  Assur.Cor., London 
London  &  Lancashire,  Liv  . 
N.  Brit.  &  Mercantile,  Lon 

Northern,  London . 

Norwich  Union,  Norwich  . . 

Palatine,  London . 

Phoenix,  London . 

Royal,  Liverpool  m . 

Roval  Exchange,  London.. . . 
Scot.  Union  &  Nat.,  Edinb’gh 

Sun,  London . 

Union,  London . 

Yorkshire,  York. . . . 

Retired  companies . 


NAME  OF  COMPANY. 


France. 

General  Fire,  Paris.. 
National  Fire,  Paris . 
Phcnix,  Paris. ...... 

Union  Fire,  Paris. . . 


Sweden. 
Svea,  Gothenburg. . 


Russia. 

Salamandra . 


Automobile  Premiums. 
Amer.  &  Foreign  Mar.,  N.  Y. 
Boston,  Boston . 


Columbia,  Jersey  City . 

Federal,  Jersey  City. ...... 

Firemans  Fund,  San  Fran. 
Indemnity  Mut.Mar.,Lond' 
Mannheim,  Mannheim 
Marine,  London . 


56,546 

71,574 

4,029 

99,828 

49,710 

545,554 

114,361 

118,063 

320,261 

92,247 

66,271 

42,023 

133,893 

219,668 

50,972 

157,274 

105,648 

16,529 

25,037 


50,833 

64,090 

1,508 

105,312 

55,970 

488,281 

83,351 

110,144 

306,462 

84,623 

64,424 

33,103 

161,977 

191,931 

51,832 

140,209 

100,956 


114,688 

26,428 

558,974 

83,169 

120,779 

246,878 

91,817 

61,279 

39,982 

113,359 

214,184 

50,135 

132,647 

105.298 


14,909 


' 


109,843 

27,814 

505,522 

82,651 

113,984 

259,265 

86,442 

58.S94 

37,453 

90,475 

198,871 

56,865 

145,023 

115,312 


106,650 

24,566 

470,115 

79,874 

116,971 

221,622 

82,620 

59,732 

86,415 

59,731 

172,860 

52,054 

136.497 

100,542 


103,534 

28,662 

428,588 

79,567 

121,335 

199,204 

124,993 

61,698 

33,462 

87,028 

160,644 

64,297 

144,338 

114,650 


Ucean  iviarme,  aivcijwu!..  . 
Providence-Wash.,  Prov . . . 
Reliance  Marine,  Liverpool 
Royal  Exchange,  London.  . 

Sea,  Liverpool. . . . 

Union  Marine,  Liverpool.. . 
U.  S.  Lloyds,  New  York. . . 

RECAPITULATION. 

Automobile  premiums . 

Local  companies,  fire . 

Other  companies,  fire . 


Totals. 


1013 

1911 

1910 

1909 

i 

1908 

1907 

$ 

15,453 

13,187 

23,137 

14,028 

$ 

14,899 

14,996 

$ 

14,103 

4,163 

$ 

$ 

8 

8,838 

9,416 

21,582 

18,849 

19,562 

19,272 

15,360 

16,275 

24,588 

676 

2,706 

676 

5,912 

10,743 

539 

196 

1,433 

2,783 

47,113 

792 

1,297 

792 

3,109 

9,190 

2,463 

26,200 

30,797 

24,S94 

27,508 

2,530 

290 

380 

290 

822 

867 

339 

4,942 

339 

606 

1,732 

389 

2,936 

236 

6,415 

34,784 

2,636,060 

5,468,263 

.  2,727,009 
.  5,657,167 

2,577,118 

5,905,301 

2,548,09? 

5,570,303 

2,455,077 

5,119,539 

2,531,549 

5,364,765 

.  8,415, 8H 

8,139,10' 

8,482,429 

8,118,401  7,574,616 

i 

7,896,314 

20,699 


Reserve  in  1912. 


ALL  INSURANCE  BILLS 
AT  ALBANY 


IN 


Fair  Progress  Was  Made  in  Advancing 
More  Important  Measures 


FALSE  LITERATURE  ACT  IS  PASSED 


Assembly  Insurance  Committee  Reports  Favorably 
on  New  Duties  of  Fire  Marshal 

ALBANY,  March  19.— Comparatively  few  new 
insurance  bills  made  their  appearance  during 
the  past  week  in  the  New  York  Legislature,  and 
it  is  the  general  belief  that  practically  all  such 
measures  have  now  been  offered  for  the  present 
session.  Fair  progress  is  being  made  in  advanc¬ 
ing  some  of  the  more  important  insurance  bills, 
those  favored  by  the  Insurance  Depaitment  re¬ 
ceiving  deserved  consideration  both  in  commit¬ 
tee  and  during  their  progress  through  the  two 
Houses.  The  Assembly  Insurance  Committee 
has  reported  favorably  the  following  bills. 

Assemblyman  Walker’s,  relative  to  inspection 
of  premises  by  assistants  of  the  State  Fire 
Marshal . 

Assemblyman  Ward’s,  relative  to  service  of 
orders  made  by  the  State  Fire  Marshal. 

Assemblyman  Ward’s  relative  to  lists  of  of¬ 
ficers  to  be  furnished  to  the  State  Fire  Marshal 
by  county  clerks. 

Assemblyman  J.  D.  Kelly’s  relative  to  repoits 
of  assistants  to  the  State  Fire  Marshal. 

Assemblyman  J.  D.  Kelly’s,  relative  to  the 
transportation  of  explosives. 

Assemblyman  Kane’s,  relative  to  excusing 
persons  from  testifying  upon  any  investigation, 
proceeding  or  inquiry  before  the  State  Fire 
Marshal. 

BILLS  PASSED 

The  Assembly  has  passed  the  bill  of  Assembly¬ 
man  Walker  amending  Section  48  of  the  insur¬ 
ance  law  by  providing  that  all  advertisements 
of  foreign  insurance  corporations  of  other 


countries  shall  only  exhibit  their  United  States 
branch  capital  and  assets.  ... 

The  Assembly  has  passed  the  following  bills 
of  Assemblyman  Walker  of  New  York,  chairman 
of  the  House  insurance  committee: 

Amending  the  stock  corporation  law  by  pro¬ 
viding  that  in  the  case  of  the  increase  or  reduc¬ 
tion  of  the  capital  stock  of  a  bank  or  insurance 
company  a  copy  of  the  certificate  0tn™re&se  or 
reduction  shall  be  filed  in  the  office  of  the  Super¬ 
intendent  of  Banks  and  the  Superintendent  of 

Insurance.  ,  ,  ...  ..  ■ 

Amending  the  penal  law  by  probiting  the  is 
suance  or  circulation  of  false  literature  by  m 
surance  corporations,  violation  to  constitute  a 
misdemeanor  and  to  deprive  the  offender  of 
certificate  of  authority. 


been  paid,  and  in  addition  gratifying  gains  in 
surplus  have  been  made.  Last  year  the  loss 
ratio  was  hut  38.6  per  cent,  and  in  only  two 
years  in  the  last  decade  has  the  loss  ratio  ex¬ 
ceeded  fifty  per  cent  of  premiums,  indicating 
great  care  in  the  conduct  of  the  underwriting 
operations.  The  Cincinnati  Underwriters  has  an 
annual  premium  income  approximating  $200,000. 
The  losses  paid  since  organization  have  ex¬ 
ceeded  $4,000,000.  F.  A.  Rothier  is  president, 
Adam  Benus  is  secretary,  and  F.  C.  Barton  is 
assistant  secretary  of  both  companies. 


G.  A.  Bell  Made  Assistant  U.  S.  Manager 

George  A.  Bell,  general  agent  of  the  North 
British  and  Mercantile  of  London  at  New  York, 
has  been  appointed  assistant  United  States  man¬ 
ager  of  the  Royal  Exchange  Assurance  of  Lon¬ 
don,  effective  April  1.  He  has  had  a  long  career 
as  an  underwriter,  having  entered  the  insurance 
business  at  Dayton,  Ohio,  in  1887,  with  the  Ohio 
Insurance  Company.  He  had  been  with  the 
North  British  and  Mercantile  since  1895  and  was 
at  one  time  assistant  manager  of  the  Western 
department  of  the  North  British  at  Chicago. 


The  Cincinnati  Underwriters 

Under  the  above  title  the  Eureka  Fire  and 
Marine  and  Security  Insurance  companies,  both 
of  Cincinnati,  Ohio,  have  for  many  years  issued 
policies  jointly  guaranteed  by  the  assets  of 
both  companies.  The  combined  figures  from  the 
1912  statements  make  an  excellent  showing. 
With  assets  aggregating  $715,262,  the  Cincinnati 
Underwriters  has  a  surplus  as  to  policyholders 
of  $464,834,  and  a  net  surplus  of  $214,834  beyond 
the  $250,000  of  capital.  For  a  number  of  years 
past  dividends  amounting  to  $17,000  yearly  have 
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Edward  A.  Walton  Dies 

Edward  A.  Walton,  aged  seventy-six  years,  at 
one  time  one  of  the  most  prominent  fire  under¬ 
writers  of  the  country,  died  Thursday  of  Bright  s 
disease  at  his  home  in  the  Seville  apartments 
on  West  Fifty-eighth  street,  New  York.  He  was 
for  many  years  president  of  the  Citizens  Insur¬ 
ance  Company  of  New  York,  and  had  been  presi¬ 
dent  of  the  National  Board  of  Fire  Underwriters. 
Mr.  Walton  had  occupied  various  other  posi¬ 
tions  of  prominence  in  fire  insurance  organiza¬ 
tions. 

Alden  C.  Noble  Elected  Secretary 

Alden  C.  Noble,  of  the  Fidelity-Phenix  of  New 
Yrork,  has  been  elected  secretary  of  the  Mei - 
chants  Fire  of  New  York,  to  succeed  W.  S. 
Lemon,  resigned.  William  B.  Carter  becomes 
assistant  secretary.  The  change  is  effective 
April  1. 


Amazon  Fire,  Dallas 

On  page  70  of  The  Fire  Insurance  Pocket  In¬ 
dex  for  1913  the  assets  of  the  Amazon  Fire  of 
Dallas,  Texas,  should  have  been  stated  as  $320.- 
239  instead  of  $226,339.  The  amount’  of  net  sur¬ 
plus  is,  however,  correctly  given. 
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THE  FIREMANS  FUND  OF 
SAN  FRANCISCO 


A  Vigorous,  Seasoned  Veteran  Among 
Insurance  Companies 


NOW  STRONGER  THAN  EVER  BEFORE 


Record  of  a  Company  Which  Accomplished  the 
Seemingly  Impossible,  following  the  Great 
Conflagration  in  its  Home  City 

A  company  which  stands  alone,  in  a  class  by 
itself,  having,  it  might  almost  be  said,  achieved 
the  impossible,  is  the  Firemans  Fund  Insur¬ 
ance  Company  of  San  Francisco,  Cal.  This  in¬ 
stitution,  which  has  now  entered  upon  its  fif¬ 
tieth  year,  enjoys  the  distinction  of  having  cre¬ 
ated  a  record  which  is  unique  in  the  history  of 
fire  underwriting.  Although  at  the  beginning 
of  the  year  1906  this  company  possessed  but  $7,- 
232,552  of  resources,  and  of  this  sum  only 
$2,718,145  represented  net  surplus,  the  Firemans 
Fund  paid  about  $11,000,000  of  losses  occasioned 
by  the  destruction  of  the  greater  part  of  San 
Francisco  in  the  year  named— a  feat  which  had 
been  considered  to  be  impossible — and  main¬ 
tained  its  business  as  well.  The  difficulties  in 
the  way  of  meeting  its  obligations  were  multi¬ 
plied  by  the  heavy  personal  losses  by  fire  suf¬ 
fered  by  the  stockholders  of  the  Firemans  Fund, 
so  that  the  credit  for  successfully  surmounting 
them  was  correspondingly  enhanced.  Let  us 
ponder  the  situation  for  a  moment  and  attempt 
to  realize  the  magnitude  of  the  task  which  con¬ 
fronted  the  administration  of  the  company,  as 
well  as  the  splendid  conclusion  to  which  it  was 
carried  by  the  determination,  unwearied  efforts 
and  huge  sacrifices  of  its  officers,  directors  and 
stockholders.  In  brief,  the  situation  and  its 
outcome  were  as  follows:  The  company  had  a 
surplus  of  $2,700,000  wherewith  to  pay  an  ab¬ 
normal  loss,  thrust  upon  it  suddenly,  of  some 
$11,000,000,  and  to  continue  its  business  oper¬ 
ations  upon  a  solvent  basis  as  to  its  remaining 
policyholders.  In  order  to  better  meet  these 
varied  requirements,  a  separate  company,  the 
Firemens  Fund  Insurance  Corporation,  was  or¬ 
ganized  to  hold  together  the  business  in  force 
while  the  adjustment  and  payment  of  the  San 
Francisco  losses  and  the  accompanying  finan¬ 
cing  were  in  progress.  The  high  sense  of  honor 
which  governed  the  stockholders  and  the  im¬ 
plicit  confidence  placed  in  the  administration  by 
agents  and  propertyowners  throughout  the  land 
were  conclusively  demonstrated  by  the  subse¬ 
quent  history  of  the  company.  At  the  end  of 
1906,  the  year  of  the  great  conflagration,  the 
combined  net  surplus  funds  of  the  old  Firemans 
Fund  Insurance  Company  and  the  new  (tempo¬ 
rary)  Firemens  Fund  Insurance  Corporation  ex¬ 
ceeded  $900,000,  so  that,  with  a  decline  of  but 
$1,800,000  in  net  surplus,  the  outstanding  con¬ 
flagration  losses  had  been  provided  for.  Not 
only  this,  but  the  plan  had  been  so  well  devised 
and  executed  that  the  net  premiums  written  in 
1906  aggregated  $3,564,477,  or  only  about  $360,000 
less  than  in  the  previous  year.  The  full  effect 
of  the  magnificent  victory  won  by  the  company 
over  most  calamitous  circumstances  was  not 
felt  until  the  following  year,  when  the  premium 
income  increased  over  $2,000,000.  With  becom¬ 
ing  modesty  the  official  journal  of  the  company, 


The  Firemans  Fund  Record,  makes  the  follow¬ 
ing  allusion  to  that  terrible  period,  now  so  hap¬ 
pily  past: 

The  year  1913  marks  the  dawn  of  the  fiftieth 
anniversary  of  the  Firemans  Fund  Insurance 
Company.  During  the  half  century  just  drawing 
to  a  close  the  company  has  encountered  and 
successfully  overcome,  not  only  the  ordinary 
trials  and  vicissitudes  that  fall  to  the  lot  of 
progressive  insurance  companies,  including  the 
great  conflagrations  of  Chicago,  Boston  and 
Baltimore,  but  it  has  met  and  survived  the 
greatest  disaster  of  modern  times,  the  burning, 
in  1906,  of  its  home  city,  San  Francisco. 

With  the  assistance  and  loyalty  of  its  agents 
and  friends,  the  officers,  directors  and  managers 
of  the  company  were  able  to  turn  those  depress¬ 
ing  and  discouraging  experiences  into  succeed¬ 
ing  years  of  prosperity,  and  with  the  beginning 
of  1913  the  Firemans  Fund  stands  forth  a  vete¬ 
ran  among  insurance  companies,  seasoned  by 
the  creditable  surmounting  of  unusual  adversi¬ 
ties,  stronger  and  more  vigorous  than  ever  in 
its  history. 

While  this  announcement  is  made  with  a  feel¬ 
ing  of  pardonable  pride,  that  sentiment  is  mel¬ 
lowed  by  a  deep  appreciation  of  the  kindly  good 
will  and  support  accorded  the  company  by  its 
agents,  associates  and  friends,  without  which 
its  record  of  success  and  achievement  would 
not  have  been  possible. 

It  will  be  readily  conceded  that  no  company 
better  deserves  success  than  the  Firemans 
Fund,  and  it  will  doubtless  be  gratifying  to  the 
company’s  hosts  of  friends  to  learn  that  it  had 
a  very  prosperous  year  in  1912.  Its  underwrit¬ 
ing  and  investment  gains  together  exceeded 
$760,000,  of  which  but  $240,000  were  disbursed  in 
the  form  of  dividends  to  stockholders.  The  re¬ 
mainder  (over  $520,000)  was  added  to  the  sur¬ 
plus,  thus  strengthening  the  guarantees  for  pol¬ 
icyholders  to  that  extent.  On  January  1,  1913, 
the  assets  of  the  company  amounted  to  $9,268,- 
924,  the  principal  constituents  of  this  sum  being 
real  estate,  $471,000;  mortgage  loans,  $1,004,083; 
high-grade  bonds  and  stocks,  $5,421,621;  col¬ 
lateral  loans,  $430,850;  cash,  $685,632,  and 
agents’  balances,  $1,144,954.  Among  the  liabili¬ 
ties  the  chief  item  was  the  unearned  premium 
reserve,  $3,812,954,  which  increased  nearly  $100,- 
000  during  the  year  1912.  The  total  amount  of 
liabilities  was  $4,664,193.  As  the  capital  is 
$1,500,000,  there  is  shown  to  be  a  net  surplus 
of  $3,104,731,  and  a  surplus  as  to  policyholders 
of  $4,604,731.  In  addition  to  paying  16  per  cent 
to  stockholders  during  the  past  year,  the  book 
value  of  the  company’s  stock  has  grown  from 
$272.09  to  $306.98  per  $100  of  par  value.  Hence 
it  appears  that  the  advantage  derived  from  the 
year’s  operations,  including  dividend  payments 
and  addition  to  surplus,  amounted  to  about  51 
per  cent  upon  the  capital— a  result  with  which 
the  management  may  justly  feel  well  pleased. 
Since  the  organization  of  the  Firemans  Fund,  in 
1863,  it  has  received  $86,356,001  of  premiums, 
paid  $50,564,094  for  losses,  and  paid  $4,836,000 
for  dividends.  A  notable  feature  of  the  state¬ 
ment  for  1912  is  that  the  loss  ratio  in  that  year 
was  but  52.5  per  cent,  against  56.5  per  cent  in 
1911.  The  Firemans  Fund  recently  concluded 
two  very  important  reinsurance  transactions, 
whereby  it  took  over  in  November  last  the  busi¬ 
ness  of  the  old  Jefferson  Fire  of  Philadelphia, 
and  more  recently  the  risks  of  the  Hawkeye  and 
Des  Moines  Fire  of  Des  Moines.  Each  of  these 
companies  had  premiums  in  force  exceeding 
$1,000,000  in  amount. 

The  following  tabulation  presents  in  concise 
form  a  statistical  history  of  the  Firemans  Fund, 
which  will  be  scanned  with  interest. 

In  connection  with  items  shown  for  the  year 
1906,  it  should  be  borne  in  mind  that  they  repre¬ 
sent  the  combined  assets  and  surplus  of  the  old 


Firemans  Fund  Insurance  Company  and  the 
(temporary)  Firemens  Fund  Insurance  Corpora¬ 
tion,  on  December  31,  1906,  when  their  combined 
capital  was  $1,800,000;  and  the  premiums  repre¬ 
sent  those  of  the  two  companies  after  deducting 
the  sum  paid  by  one  to  the  other  for  reinsur¬ 
ance;  also  that  the  1907  premiums  include  nine 
months’  writing  of  the  old  company  and  $2,500,- 
000  received  from  the  Corporation  for  reinsur¬ 
ance: 


Year 
Ending 
Dec.  31. 

Assets. 

Rein¬ 

surance 

Reserve. 

Net 

Sur¬ 

plus. 

Net 

Premiums 

Received. 

1879.... 

$ 

741,488 

$ 

244,604 

153,172 

$ 

474,224 

1884. . . . 

1,520,895 

407,999 

268,332 

1889. . . . 

2,431,718 

797,619 

484,438 

1.237,780 

1894. . . . 

3,240,861 

1,222,299 

846,268 

1 , 766.81M 

1899. . . . 

3,884,381 

1,316,823 

1,312,721 

1,808,030 

1900. . . . 

4,013,676 

1,413,288 

1,341, S68 

1,920,670 

1901 .... 

4,579,013 

1,706,915 

1,542,555 

2,355^960 

1902. . . . 

5,202,588 

2,081,154 

1,800,722 

*3. 126,58  I 

1903. . . . 

5,858,820 

2,336,242 

2,156,119 

*3,259,157 

1904. . . . 

6,526,440 

2,875,715 

2,233,912 

*4, 265^388 

1905. . . . 

7,232,552 

3,031,730 

2,718,145 

*3,921,48u 

1906. . . . 

7,394,764 

2,676,478 

928,269 

*3,564  477 

1907. .  . . 

5,938,099 

2,870,737 

806,922 

*5,756,265 

1908. . . . 

6,452,212 

2,941,901 

1,209,639 

*4,217,267 

1909. . .  . 

7,431,402 

3,180,066 

2,014,857 

*4.645’ 1  i? 

1910. . . . 

8,070,629 

3,390,131 

2,386,381 

*5,002,234 

1911...'. 

S, 649, 592 

3,714,708 

2,581,462 

*5.487,674 

1912. . . . 

9,268,924 

3,812,954 

3,104,731 

*5,472,766 

*  Net  premiums  written. 


The  officers  of  this  conspicuously  well-man¬ 
aged  company,  who  have  so  successfully  guided 
its  affairs  that  it  is  now  recognized  as  one  of 
the  leading  companies  of  the  world,  are:  Wil¬ 
liam  J.  Dutton,  president;  Bernard  Faymonville, 
vice-president;  J.  B.  Levison,  second  vice- 
president;  Louis  Weinmann,  secretary;  A.  W. 
Follansbee,  Jr.,  marine  secretary;  Herbert  P. 
Blanchard  and  John  S.  French,  assistant  secre¬ 
taries;  Thomas  M.  Gardiner,  treasurer. 

I  he  Firemans  Fund  has  an  excellent  agency 
plant  comprising  thousands  of  agents  through¬ 
out  the  United  States  for  fire,  inland  and  ocean 
marine  and  automobile  insurance,  and  is  also 
represented  for  marine  business  by  general 
agents  in  Honolulu  and  London.  Outside  of  the 
territory  directly  under  the  jurisdiction  of  the 
home  office,  the  United  States  is  divided  into 
four  departments,  which  are  managed  by  promi¬ 
nent  and  efficient  underwriters  as  follows:  A.  K. 
Simpson,  manager;  J.  W.  Little,  assistant  man¬ 
ager  Eastern  department,  Boston,  Mass.;  Mar¬ 
shall  &  McElhone,  managers  Central  depart¬ 
ment,  Chicago,  Ill.;  Edgar  S.  Wilson,  manager 
South-Eastern  department,  Macon,  Ga.;  Franz 
Herrmann  &  Co.,  managers  Atlantic  marine  de¬ 
partment,  New  York.  Joseph  Hadley  represents 
the  company  s  European  Marine  Agency  at  Lon¬ 
don,  England.  The  company  and  its  department 
managers  are  constantly  kept  in  touch  with  the 
agency  force  by  a  corps  of  well  trained  special 
agents.  During  the  past  few  years  the  Firemans 
Fund  has  specialized  on  automobile  insurance, 
and  its  liberal  policy  and  favorable  adjustments 
have  given  it  a  wide  popularity  in  this  branch. 

The  Firemans  Fund  is  a  company  which  any 
agent  may  be  glad  to  represent,  and  whose  poli¬ 
cies  are  welcomed  by  propertyowners,  who  feel 
certain  that  the  company  can  be  thoroughly  re¬ 
lied  upon  to  comply  with  the  spirit  as  well  as 
the  letter  of  its  contract. 


—The  joint  legislative  committee  which  will  investi¬ 
gate  insurance  rates  and  conditions  in  Ohio  is  com¬ 
posed  of  Senators  Daniel  F.  Mooney,  Maurice  Bern¬ 
stein  and  J.  A.  Moore  and  Representatives  Thornton 
It.  Snyder,  Isaac  S.  Guthery  and  Alfred  Robinson. 
So  far  as  can  be  seen  there  is  no  well-known  insur¬ 
ance  man  on  the  list. 
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March  20,  1913 


INDICTMENT  REQUESTED 
BY  ATTORNEY-GENERAL 


Examiners  Severly  Criticise  Former 
President  of  American  Union 


SERIOUS  CONDITION  SHOWN  IN  REPORT 


Instructed  to  Obtain  Action  on  Charges  of  Mis¬ 
management — Further  Sensational  Develop¬ 
ments  Promised 

The  crash  of  the  American  Union  Fire  of 
Philadelphia,  which  is  the  largest  failure  since 
the  days  following  the  San  Francisco  earth¬ 
quake,  promises  to  bring  forth  some  sensational 
developments  in  addition  to  those  which  have 
already  come  to  light.  Attorney-General  Bell 
at  Philadelphia  has  requested  that  indictments 
be  returned  against  James  F.  Stone,  the  former 
president  of  the  company,  on  charges  of  gross 
mismanagement  and  in  connection  with  the  re¬ 
ports  made  to  the  Insurance  Department  by 
the  examiners.  According  to  Attorney-General 
Bell,  papers  were  found  on  the  desk  of  former 
President  Stone,  showing  that  he  left  instruc¬ 
tions  with  one  of  the  directors  how  to  proceed 
when  the  actual  crash  came.  This,  the  At¬ 
torney-General  believes,  will  show  what  he 
terms  a  conspiracy,  and  that  the  directors  who 
played  the  part  which  Stone  directed  are  also 
liable  to  prosecution. 

Francis  Shunk  Brown,  who  was  appointed  re¬ 
ceiver  by  Judge  Kinsey  on  Monday  of  last  week, 
has  resigned,  thus  more  complicating  the  situa¬ 
tion,  and,  at  the  same  time,  clearing  a  way  for 
the  concern  to  go  into  the  hands  of  the  Penn¬ 
sylvania  Insurance  Department  for  liquidation. 
Commissioner  Johnson  has  applied  to  a  court  to 
take  over  the  assets  of  the  company. 

DIRECTORS  FEEL  JUSTIFIED 
The  directors  of  the  American  Union  are  not 
lamenting  the  fact  that  they  allowed  the  chance 
to  save  the  company,  or  at  least  allow  it  to  go 
into  voluntary  liquidation,  to  slip  away  from 
them  when  they  withdrew  their  intended  sub¬ 
scription  of  $200,000,  as  reported  in  last  week’s 
issue  of  The  Spectator.  They  state,  among 
other  reasons,  that  It  would  have  been  impos¬ 
sible  to  raise  the  necessary  amount  In  the  re¬ 
quired  time,  and  that  advice  from  insurance 
circles  satisfied  them  that  little  good  could  be 
accomplished  through  this  action. 

RECEIVER  FOR  VIRGINIA  ASSETS 

Commissioner  Joseph  Button  of  the  Virginia 
Insurance  Department  has  been  made  receiver 
for  the  company’s  $25,000  deposit  in  that  State, 
and  says  that  the  losses  so  far  do  not  amount 
to  $3000. 

REPORT  OF  DEPARTMENT’S  EXAMINER 

The  report  of  the  examiners,  in  part,  is  as  fol¬ 
lows: 

This  examination  was  undertaken  at  the  instance,  of 
the  examination  committee  of  the  National  Convention 
of  Insurance  Commissioners,  and  commenced  on  Mon¬ 
day,  February  24,  1913.  So  serious  a  situation  de¬ 
veloped  within  a  few  days'  time  that  advices  were  sub¬ 
mitted  to  you  on  the  1st  inst.  indicating  the  necessity 
of  taking  such  action  as  would  best  conserve  the  in¬ 
terest  of  the  policyholders  and  if  possible  preserve  the 
corporation.  On  it  being  definitely  ascertained  that 
the  company’s  capital  was  at  least  heavily  impaired, 
Vice-President  Kling,  in  the  absence  of  President 
Stone,  was  duly  informed  of  the  fact.  lie  confidently 
expressed  his  belief  and  intention  that.  the  directors 
would  take  steps  looking  to  a  rehabilitation  of  the 
company.  To  such  end  it  was  proposed  to  reinsure 
the  entire  outstanding  risks  of  the  company,  and  in 
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order  that  this  might  be  effected,  an  agreement  was 
entered  into  under  date  of  the  7th  inst.  between  the 
company  and  certain  directors  under  the  terms  of 
which  the  sum  of  $200,000  was  to  be  advanced  by 
the  latter  for  the  purpose  of  defraying  the  cost  of  re¬ 
insurance  and  providing  sufficient  funds  to  pay  all 
obligations  of  the  company  in  full. 

FINANCIAL  STATEMENT 
The  financial  condition  of  the  company  on  date  of 
March  1,  1913,  was  found  to  be  as  follows,  viz.: 

Ledger  Assets 

Real  estate  .  $18,400.00 

Loans  on  bond  and  mortgage  (first  liens)  76,150.00 
Loan  on  bond  and  mortgage  (second  lien)  ^ 

Bonds  . . 

Cash  in  bank  . 

Cash  in  office . ;••.••••. . ", . 

Agents’  balances,  within  ninety  days.... 

Agents’  balances,  over  ninety  days . 

Premium  notes  . ••••■;•: . 

Philadelphia  Underwriters  Association... 


389.66 
287,760.28 
170,591.15 
347.43 
100.00 


Total  ledger  assets . 

Non-Ledger  Assets 
Interest  accrued  on  bonds 


.$1,080,291.91 


Interest  accrued  on  loans  on  bond  and 

mortgage  (estimated)  . . 

Reinsurance  due  on  paid  losses . 


$4,726.68 

2,000.00 

3,063.99 


Total  .  $9,790.67 

. $1,090,082.58 


Gross  assets 


Deduct  Assets  Not  Admitted 
Loan  on  bond  and  mortgage  (second  lien) 
Book  value  of  bonds  over  market  value.  . 

Cash  in  Carnegie  Trust  Company . 

Agents’  balances  over  ninety  days . 

Premium  notes  . 


$7,500.00 

15,568.17 

5,372.18 

170,591.15 

347.43 


Fire  Insurance 


The  check  book  shows  the  American  National  de¬ 
posit  item  of  $32,309.68  and  the  Scranton  Fire  In¬ 
surance  Company  deposit  item  of  $6,098.20  marked 
“Advance,”  while  the  return  item  check  stubs  are 
marked  respectively  “Return  of  advance  on  unpaid 
portion  of  American  National  advance,”  and  “Return 
of  advance  on  Scranton  and  American  National. 

*  *  * 

The  net  result  of  the  transaction  was  the  temporary 
conversion  of  an  agency  balance  of  doubtful  value  and 
wholly  unadmitted  as  an  asset,  to  a  valid  asset  mas¬ 
querading  as  “cash  in  bank.” 

The  unpaid  agency  balances  reported  by  the  com¬ 
pany  December  31,  1912,  amounted  in  total  to  $342,- 
399.42.  No  analysis  of  the  account  has  been  attempted, 
but' it  is  known  to  be  incorrect  in  the  total  amount,  as 
well  as  in  the  amount  stated  to  be  more  than  three 
months  past  due.  1Q1„ 

The  company’s  net  unpaid  losses  December  31,  1912, 
were  reported  as  the  sum  of  $90,624.23.  An  examina¬ 
tion  of  the  loss  book  and  claims  papers  showed  such 
return  to  have  been  understated  by  some  $80,000. 
In  part  this  was  due  to  the  fact  that  an  arbitrary  de¬ 
duction  from  the  estimates  was  made  by  order  of  the 

P  The  unearned  premium  liability  on  December  31, 
1912,  was  reported  as  $550,810.63.  This  sum  was  ap¬ 
proximately  $100,000  less  than  the  actual  liability,  and 
was  so  reported  in  the  lesser  amount,  we  are  advised, 
by  order  of  the  president. 

Application  for  a  receiver  for  the  company, 
which  was  to  have  been  made  on  Monday  at 
Harrisburg,  has  been  deferred  until  Saturday. 
It  was  found  that  the  laws  of  the  State  required 
a  ten-day  notice.  The  Insurance  Department 
will  be  the  applicant. 


$199,378.93 

Total  admitted  assets  .  $890,703.65 

Liabilities 

TJnnaid  losses  .  $173,255.07 

Unearned  premiums  (estimated) .  680,000  00 

Due  for  reinsurance  .  Us  nnn'nn 

Taxes  (estimated)  .  25’oai'nn 

Agents’  credit  balances  . . . 

Total  liabilities,  except  capital - 

Capital  stock  . .  500,000.00 

Aggregate  liabilities  . $1,507,522.20 

Deficiency  .  $616,818.55 

The  foregoing  statement  shows  the  company’s  capital 
of  $500,000  to  be  entirely  wiped  out  and  the  existence 
of  a  further  deficiency  in  assets  of  $116,818.65. 

The  statement  as  above  set  forth  is  in  striking  con¬ 
trast  to  the  sworn  statement  submitted  to  the  Insur¬ 
ance  Departments  of  Pennsylvania  and  New  York 
December  31,  1912,  which  showed  an  unimpaired  capi¬ 
tal  of  $500,000  and  a  surplus  m  excess  of  $40,000. 
That  the  December  31,  1912,  statement  was  false  in 
many  particulars  is  clearly  shown  by  the  recoias. 

In  the  limited  time  at  our  disposal  no  attempt  was 
made  to  analyze  in  detail  the  several  items  appearing 
in  the  annual  statement,  but  the  company  s  books  con 
clusively  prove  that  the  assets  were  overstated  and  the 
liabilities  understated;  that  accounts  were  juggled, 
that  cash  balances  were  credited  that  did  not  exist  in 
the  amount  stated;  that  agency  balances  were  im¬ 
properly  set  forth;  that  the  loss  liability  as  reported 
was  insufficient  to  the  extent  of  approximately  $80  000 
that  the  unearned  premium  liability  was  understated 
by  approximately  $100,000.  It  was  further  established 
that  loans  were  effected  prior  to  the  first  ** 

and  repaid  subsequently  which  never  appeared  upon 

the  books  of  the  company.  ,  .  ,  rj_r 

As  an  instance  of  the  lengths  resorted  to  m  order 
that  the  company  might  presept  to  the  prance  De¬ 
partments  a  statement  indicating  solvency  the  follow 
ing  transactions  might  be  noted:  ,  u  This 

“Cash  in  office”  was  carried  at  $59,047.14.  Thi ,s 
sum  included  $31,000  purporting  to  be  represented  by 
a  check  of  Verner  &  Co.,  a  banking  h°"s® 
Vice-President  Kling  was  connected.  The  ; imou: nt*as 
charged  up  as  having  been  deposited  in  the  West 
Branch  National  Bank  of  Williamsport,  Pa.,  but  the 
account  as  received  from  the  bank  shows  that  no  sue 
check  had  been  received  from  the  company  It  was 

finally  admitted  that  in  so  far  as  known  1 iV^sident 
ployees,  and  in  so  far  as,  known  by  Vice-President 
Kling,  the  check  had  no  existence  in  fact,  the  further 
statement  being  made  that  the  entry  was  made  under 

direction  of  President  Stone.,  *9iki<ur8  This 

“Cash  in  bank”  was  carried  as  $215>184.:|8- ':n  the 
sum  included  deposits  on  December  31,  1912,  in  tne 
Northern  National  Bank  of  Philadelphia,  nurporting 
to  renresent  checks  frqm  the  following:  J.  h-  Stone  o. 
Co.,  $53,590.94:  American  National  Insurance _  Com¬ 
pany,  $32,309.68;  Scranton  Fire  Insurance  Compa  y, 

^Thafthe  above  sums  were  in  greater  Part  either  ad¬ 
vanced  or  borrowed  seems  ce.tain  in 
curious  book  entries,  and  because  of  the  fact  thatoap 
Darently  returns  were  subsequently  made  as  toliows. 
Tanuary  2  1913,  company’s  check  to  order  of  J.  F 

Stone  &  Co.,  $48,590.94:  January  2,  1913,  company  s 
check  to  order  of  J,  F  Stone.  $30,441  81;  Februa  y L 
1913,  company’s  check  to  order  of  J.  E-  =t°ne> 
$5,441.81. 


New  Decision  in  Allegheny  Board  Case 

Judge  Miller,  in  the  Orphans  Court  at  Pitts¬ 
burg,  specially  presiding  with  Judge  Marshall 
Brown  of  the  Common  Pleas  Court,  has  handed 
down  an  opinion  dismissing  exceptions  to  the 
former  decision  by  Judge  Miller  some  time  ago, 
directing  that  a  decree  be  drawn  up  embodying 
the  restraints  under  which  the  Board  of  Fire 
Underwriters  of  Allegheny  county  must  proceed 
in  their  insurance  business.  Both  the  Common¬ 
wealth  and  underwriters  took  exceptions  to  the 
decision  of  Judge  Miller,  and  the  arguments  on 
the  exceptions  were  heard  by  Judges  Miller  and 
Brown,  Attorneys  John  C.  Freeman  and  J.  H. 
Harrison  representing  the  insurance  companies, 
and  Deputy  Attorney-General  J.  E.  B.  Cunning¬ 
ham  representing  John  C.  Bell,  Attorney-General 
of  the  State.  The  action  was  brought  by  the 
Attorney-General  in  the  name  of  the  Common¬ 
wealth  against  the  Allemannia  Fire  Insurance 
Company  and  a  number  of  other  companies. 
The  opinion  states  that  the  restrictions  recom¬ 
mended  in  the  previous  opinion  which  the  Com¬ 
monwealth  held  were  not  strict  enough  and 
which  the  insurance  companies  said  were  too 
binding  shall  he  enforced,  and  that  if  new  facts 
and  conditions  arise  which  tend  to  establish 
other  evils  the  Commonwealth  or  other  parties 
are  entitled  to  a  day  in  court. 


Southern  States  Fire,  Birmingham 

The  statement  of  the  Southern  States  Fire  of 
Birmingham,  as  of  December  31,  1912,  shows  as¬ 
sets  amounting  to  $542,796,  with  a  surplus  to 
policyholders  of  $320,711.  The  resources  of  the 
company  are  made  up  largely  of  State,  county 
and  city  bonds,  mortgage  loans  and  cash. 


company’s  premium  income  in^ 


The 

1912  amounted  to 
about  $240,000  and  its  unearned  premium  fund 
at  the  end  of  the  year  aggregated  $156,242.  The 
company’s  capital  stock  is  now  $205,310  and  its 
net  surplus  $115,401.  It  will  be  observed  that  the 
company’s  surplus  as  to  policyholders  is  more 
than  double  the  amount  of  the  unearned  pre¬ 
mium  fund,  indicating  a  high  degree  of  protec¬ 
tion  for  policyholders.  The  company  has  made 
excellent  progress  in  building  up  its  premium 
income  since  its  establishment  in  .1910.  Its  of¬ 
ficers  are  as  follows:  President,  D.  E.  Manasco; 
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vice-president,  R.  B.  Watts;  vice-president  and 
manager,  Sumter  Cogswell;  secretary  and  treas¬ 
urer,  W.  B.  Major,  and  assistant  secretary,  S. 
S.  Blackburn.  James  W.  Durbrow  is  general 
agent  at  New  York. 


Arthur  G.  Sanderson  Dies 

Arthur  G.  Sanderson,  aged  forty-five  years, 
general  agent  at  San  Francisco  for  the  .Etna  of 
Hartford,  died  recently  at  his  home  in  that  city 
following  a  brief  illness  of  typhoid  fever.  His 
body  was  cremated.  Mr.  Sanderson  was  ap¬ 
pointed  about  four  months  ago  to  succeed  the 
late  E.  C.  Morrison,  and  his  death  marks  the 
fourth  among  general  agents  of  the  Etna  at  that 
place  in  five  years.  He  began  his  career  in  the 
insurance  business  in  Boston  when  a  boy.  He 
was  later  connected  with  the  Western  office  of 
the  Lancashire  of  Manchester,  England,  at  Chi¬ 
cago,  and  after  serving  as  special  agent  in 
Ohio  and  New  York  for  the  Continental  of  New 
'Vork,  he  entered  the  service  of  the  Etna.  He 
was  for  a  time  State  agent  in  Ohio  for  that  com¬ 
pany,  hut  later  returned  to  New  York  as  gen¬ 
eral  agent  for  the  Continental's  Eastern  depart¬ 
ment  in  the  home  office.  He  resigned  two  years 
ago,  and  was  appointed  assistant  general  agent 
of  the  Pacific  Coast  department  and  then  suc¬ 
ceeded  Mr.  Morrison. 


NcMasters  Orders  Local  Boards  Dissolved 

As  the  result  of  the  conference  at  Charleston 
between  Commissioner  McMasters  of  the  South 
Carolina  Insurance  Department  and  a  committee 
from  the  South-Eastern  Underwriters  Associa¬ 
tion,  the  intelligence  was  gleaned  that  the  li¬ 
censes  of  company  members  of  that  organization 
will  be  renewed  in  that  State,  but  local  board 
agreements  must  be  abrogated.  The  commit¬ 
tee  representing  the  association  was  composed 
of  Thomas  Egleston,  S.  Y.  Tupper,  Milton  Dar- 
gan  and  E.  G.  Seibels.  The  evident  idea  of  the 
South  Carolina  Commissioner  in  putting  a  ban 
on  local  boards  is  to  drive  the  South-Eastern 
Underwriters  Association  from  the  State,  which 
he  has  been  attempting  to  do  for  some  time. 
The  underwriters  gave  assurance  that  they  are 
prepared  to  comply  faithfully  with  Mr.  Mc- 
Master’s  ruling. 


Announce  New  Kentucky  Rates 

LOUISVILLE,  March  17. — The  State  Insurance 
Board  of  Kentucky  has  announced  modified  rates 
f°r^weI'inP  towns  in  this  State  under  date 
of  March  15,  effective  May  1.  They  take  the 
place  of  rates  announced  December  15,  under 
which  twenty-one  towns  of  the  State  have  al- 
ready  been  rated.  The  number  of  exposure 
charges  has  been  reduced  to  three,  making  it 
possible  to  rate  the  dwellings  from  the  side- 
ITd  reducing  the  cost  of  inspections  prob¬ 
ably  fifty  per  cent.  The  rates  first  announced 
reduced  present  rates  about  thirtv-five  per  cent 
those  of  December  15  twenty-five  per  cent,  and 
the  new  rates  make  a  reduction  of  roughly  ten  per 
cent  in  the  present  published  rates.  This  is  re¬ 
garded  as  satisfactory  to  the  companies  and  the 
suits  pending  against  the  old  rates  will  be 
withdrawn  and  the  new  ones  put  into  effect  with¬ 
out  protest. 


Fire  Notes 

—The  Ohio  Farmers  of  LeRoy  has  been  licensed  in 
Wisconsin. 

—The  Urbaine  Fire  of  Paris  has  been  licensed  in 
New  Jersey. 

1  lie  dissolution  of  the  general  insurance  agency 
of  Thomas  Goodall  of  Nashville,  Tenn.,  has  resulted 
in  the  creation  of  three  new  agencies  in  that  city, 


namely,  Anderson-Hawkinson  Company,  R.  A.  Armi- 
stead  and  Baskette  &  Baskette. 

■  It  is  rumored  that  the  partial  destruction  of  the 
Millenbach  Bros.  Company’s  tannery  at  Detroit,  a 
sprinklered  risk,  may  result  in  increased  rates  on  pro¬ 
tected  risks  in  that  city.  The  insurance  amounts  to 
$-5,000,  and  agents  say  that  the  rate  was  entirely  too 
low.  The  estimated  loss  is  $35,000. 

Harrison  Parkman,  a  newspaper  man,  has  been 
appointed  Fire  Marshal  of  Kansas,  under  the  law  just 
passed,  with  Charles  Miller,  a  member  of  the  legisla¬ 
ture,  as  deputy.  The  law  imposes  a  tax  of  three- 
eighths  of  one  per  cent  on  the  premiums  of  the  stock 
and  mutual  companies  doing  business  in  the  State,  for 
the  support  of  the  Department. 


CASUALTY,  SURETY  & 
MISCELLANEOUS 


Compensation  Bureau  Meeting 

A  meeting  of  the  Workmens  Compensation 
Service  Bureau  was  held  Wednesday  and  Thurs¬ 
day  of  last  week,  during  which  the  proposed 
revision  of  the  rules  affecting  agents  was  re¬ 
sponsible  for  many  animated  moments.  The 
matter  was  finally  referred  to  a  committee  to 
deal  with  and  the  session  was  brought  to  a 
peaceful  close.  A  plan  for  recodifying  the  rules 
as  to  local  associations  was  also  taken  up,  and 
it  was  proposed  to  stimulate  the  organization  of 
local  boards  throughout  the  country  as  a  means 
of  dealing  with  prevailing  conditions  in  various 
sections.  The  Casualty  Underwriters  Associa¬ 
tion  of  Massachusetts  was  given  authority  to 
deal  with  the  situation  that  has  arisen  in  Bos¬ 
ton  and  throughout  that  State  relative  to  com¬ 
missions.  The  Bureau  also  approved  the  recom¬ 
mendations  of  the  Casualty  Insurance  Exchange 
of  New  York  regarding  certain  methods  of  deal¬ 
ing  with  the  brokerage  situation. 

The  rules  were  revised  regarding  the  quota¬ 
tion  of  rates  on  renewal  business  of  the  mem¬ 
bers,  so  that  hereafter  the  renewing  company 
having  over-quoted  a  rate  for  a  risk  which  is  re¬ 
newing  cannot  amend  the  same. 


Massachusetts  Employees  Association  Exempt 


Attorney-General  Swift  has  handed  down  an 
opinion  at  the  request  of  Commissioner  Hardi¬ 
son  of  the  Massachusetts  Insurance  Depart¬ 
ment,  in  which  he  holds  that  the  Massa¬ 
chusetts  Employees  Insurance  Association— 
for  the  purpose  of  ascertaining  its  liability 
reserves  as  provided  for  other  companies 
in  Statute  1907,  Chapter  576,  Section  11,  as 
amended  by  Statute  1911,  Chapters  54  and 
315  is  exempt  from  the  provisions  of  that 
statute.  In  the  first  place  he  holds  that 
a  study  of  Statute  1911,  Chapter  751,  shows  that 
the  Massachusetts  Employees  Insurance  Associ¬ 
ation  is  confined  to  so-called  workmen's  com¬ 
pensation,  except  for  the  unimportant  liability 
in  such  cases  as  employees  refuse  to  take  the 
provisions  of  the  act.  Its  maximum  liability 
upon  any  particular  policy  is  fixed  by  statute 
and  claims  against  it  are  promptly  heard  and 
determined  as  they  arise.  In  respect  of  these 
characteristics  the  company  is  readily  distin¬ 
guished  from  other  companies  which  may  en¬ 
gage  in  the  business  of  insurance  against  loss 
or  damage  resulting  from  accident  to  or  injury 
suffered  by  an  employee  or  other  person,  or  in 
connection  with  other  forms  of  insurance  and  in 
many  other  States.  He  says; 


queslion,  is  that  the  directors  of  the  Massachu¬ 
setts  Employees  Insurance  Association  are  re¬ 
quired  to  distribute  its  subscribers  into  groups 
in  accordance  with  the  nature  of  the  business 
and  the  degree  of  risk  of  injury  and  to  fix  all 
premiums,  assessments  and  dividends  by  and  for 
such  groups  according  to  the  experience  of  each 
group.  By  Section  17,  of  Part  IV,  it  is  provided 
that  any  proposed  premium  assessments,  divi¬ 
des  or  distribution  into  groups  shall  not  be 
effective  until  approved  by  the  Insurance  Com¬ 
missioner.  The  obvious  purpose  of  these  provi¬ 
sions  was  to  furnish  adequate  insurance  to  em¬ 
ployees  at  least  possible  cost  for  the  subscriber 
f"d  division  into  groups  was  required  in  order 
that  the  actual  cost  of  such  insurance  in  any 
group  might  be  readily  ascertained  and  estab- 
lished,  and  the  surplus  remaining  in  the  hands 
of  the  company  might  be  seasonably  returned  to 
those  by  whom  it  had  been  contributed  and  in 
the  proportion  fixed  by  the  experience  of  the 
especial  group  in  which  each  subscriber  was  en- 
r?n®d-  In  view  of  this  purpose  a  determination 
ot  the  indebtedness  of  the  company  for  out¬ 
standing  losses,  according  to  the  provisions  of 
Statute  1907,  Chapter  576,  Section  11,  in  its 
amended  form,  which  would  impose  upon  the 
company  an  arbitrary  charge  against  each  policy 
would  not  only  be  not  pertinent  to  the  group 
system  but  in  conflict  therewith. 


Same  Interest  Behind  Two  Companies 

The  Dakota  Live  Stock  and  Casualty,  which 
was  recently  incorporated  at  Bismarck,  N.  D., 
with  a  capital  stock  of  $100,000,  wrote  its  first 
policy  March  1.  The  stock,  which  was  divided 
into  1000  shares,  was  sold  at  $160,  giving  the 
company  a  surplus  over  all  expenses  of  $30,000. 
The  officers  are:  R.  D.  Ward,  president;  W.  F. 
Crewe,  vice-president;  J.  A.  Graham,  secre¬ 
tary,  and  G.  F.  Dallam,  treasurer.  S.  D.  Cook  is 
general  manager. 

The  same  interests  behind  the  Dakota  com¬ 
pany  are  organizing  the  Montana  Live  Stock  and 
Casualty.  It  will  have  a  capital  of  $200,000  and 
a  surplus  of  about  $75,000.  A  bill  has  been  in¬ 
troduced  in  the  legislature  of  that  State  to  make 
the  live  stock  insurance  law  more  definite,  and 
which  will  facilitate  the  work  of  the  organiza¬ 
tion.  Former  Governor  Norris  of  Montana  will 
be  president  of  the  company. 


A  further  and  more  important  distinction 
which,  in  my  opinion,  is  decisive  of  the  present 
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Plate  Glass  Men  Hold  Two  Meetings 

Important  meetings  of  the  Plate  Glass  Under¬ 
writers  Association  and  the  Plate  Glass  Service 
and  Information  Bureau  were  held  on  Thursday 
of  last  week  at  the  office  of  Lloyds  Plate  Glass 
Company  of  New  York,  with  Edwin  W.  DeLeon, 
president  of  the  Casualty  Company  of  America 
of  New  York,  presiding.  The  Plate  Glass  Un¬ 
derwriters  met  during  the  morning  to  hear  the 
report  of  the  committee  of  five,  appointed  at  a 
previous  meeting,  for  the  purpose  of  making 
recommendations  of  needed  changes  in  the 
rules  and  regulations  of  the  association.  The 
report  was  made  that  the  committee  had  com¬ 
municated  with  all  the  company  members,  and 
that  none  had  any  changes  to  suggest.  It  was 
then  accepted. 

At  the  session  of  the  Plate  Glass  Service  and 
Information  Bureau  a  report  was  made  by  a 
committee  relative  to  the  present  methods  of 
procedure  in  the  Bureau  and  it  recommended 
that  the  rules  and  rates  in  all  States  now  under 
the  bureau  be  continued  in  force.  Further,  it 
recommended  that  the  rates  be  established  for 
Chicago,  which  is  not  now  rated  under  the  or¬ 
ganization,  although  the  remainder  of  the  State 
is  under  its  jurisdiction.  Mr.  DeLeon  appointed 
a  committee  consisting  of  the  New  Jersey  Fi¬ 
delity  and  Plate  Glass  of  Newark,  Lloyds  Plate 
Glass,  Fidelity  and  Casualty  of  New  York, 
Globe  Indemnity  of  New  York,  and  the  Massa¬ 
chusetts  Bonding  of  Boston,  to  visit  Chicago 
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ithin  the  next  two  weeks,  with  the  power  to 
itablish  rates  and  commissions  for  brokers  and 
ib-agents,  but  not  general  agents,  and  to  fix 
le  date  when  the  same  become  effective.  The 
ureau  adopted  rates  effective  June  1  for  five 
,'ates  formerly  within  its  jurisdiction,  but 
hich  have  withdrawn  during  the  year  as  fol- 
[  ,w;  Florida,  Louisiana,  Tennessee,  Maryland 
ad  Kentucky.  Rates  were  also  restored  at 
ittsburg  and  Reading,  Pa.  This  committee  was 
Iso  retained  to  secure  rates  for  all  States  from 
time  independent  rating  bureau,  in  order  that 
le  sphere  of  the  rating  be  extended  through  a 
ystem  of  advisory  rates. 


itermountain  Unions  Health  and  Accident 

The  officers  and  directors  of  the  Intermoun- 
ain  Unions  Health  and  Accident  of  Denver, 
•hich  has  recently  been  organized,  are  affiliated 
;ith  the  various  labor  organizations  of  that 
,tate.  W.  T.  Hickey,  the  president,  is  secre- 
ary-treasurer  of  the  Colorado’  State  Federation 
,f  Labor;  R.  E.  Croskey,  vice-president,  is 
tatistician  of  the  same  organization;  E.  V. 
llake,  treasurer,  is  Colorado  Labor  Commis- 
ioner  and  a  member  of  the  organized  labor 
egislative  committee.  R.  E.  Reid  is  secretary 
ind  general  manager.  The  company  has  a  cap- 
!,  tal  of  $200,000. 

j)  _ _ 

National  Surety  Enters  Argentine 

L  The  National  Surety  of  New  York  has  com- 
ileted  the  details  for  entering  the  Argentine 
Republic  for  fidelity  bonds  and  burglary  insur¬ 
ance  business.  A  deposit  in  Argentine  National 
bonds  to  the  par  value  of  150,000  pesos  cur¬ 
rency  will  be  made.  The  department  will  be 
in  charge  of  Thomas  Moonlight  Murphy,  who 
was  recently  appointed  vice-president,  as  gen¬ 
eral  agent,  with  headquarters  at  Buenos  Aires. 
He  sailed  last  week  for  that  country.  The  Na¬ 
tional  Surety  has  a  well-established  business  in 
Mexico,  and  its  decision  to  enter  the  Argentine 
Republic  is  looked  upon  with  much  interest  in 
surety  circles. 


Chicago  Casualty  Underwriters  Meet 

Officers  were  elected  at  the  annual  meeting  of 
the  Casualty  Underwriters  Association  of  Chi¬ 
cago,  held  last  week,  as  follows:  George  A.  Gil¬ 
bert,  president;  George  D.  Webb,  vice-president, 
!  and  J.  T.  Wagner,  secretary  and  treasurer. 


Postal  Publicity  Law 

A  press  dispatch  from  Washington,  dated  March  17, 
says:  “The  Supreme  Court  of  the  United  States  to¬ 
day,  without  dissent  or  explanation,  granted  an  order 
restraining  the  Postmaster-General  from  enforcing  the 
newspaper  publicity  section  of  the  Post  Ofnce  Appro¬ 
priation  Act  pending  the  settlement  of  the  case  on  its 
merits  before  the  Supreme  Court.  The  order  was 
granted  on  petition  of  The  New  York  Journal  of  Com¬ 
The  offensive  section  of  the  act  is  under  fire  on  tire 
grounds  of  alleged  unconstitutionality.  In  the  pre¬ 
vious  administration  ex-Postmaster-General  Hitchco 
was  personally  opposed  to  the  provisions  now  assailed, 
and  appeared  before  committees  of  the  House 
Senate  to  protest  against  them.  When  the  law  was 
enacted  he  agreed  not  to  enforce  it  until  the 
should  direct  otherwise.  Postmaster-General  Burleson 
however,  directed  that  the  law  should  be  enforced,  and 
to-day’s  Supreme  Court  order  restrains  him  trom  de¬ 
nying  the  privilege  of  the  mails  to  newspapers  that 
fail  to  comply  with  the  exacting  provisions  of  the 

St  The  section  of  the  law  to  which  the  newspapers  have 
taken  exception  compels  the  publication  twice  a  y 
of  the  names  of  stockholders  and  bondholders  of  cei- 
tain  classes  of  publications,  and  of  the  sworn  declara¬ 
tion  of  the  paid  circulation— whether  sent  through  tlie 
mails  or  not— and  denies  the  privileges  of  the  mail 
even  as  first-class  mail  matter  under  seal— to  news¬ 
papers  failing  to  publish  these  private  details. 


THE  SPECTATOR 

POSITION  OF  CASUALTY 
COMPANIES 


In  Relation  to  Workmen’s  Compensa¬ 
tion  Law  Discussed 


WILLIAM  T\  EMMET  ADDRESSES  LETTER 


The  New  York  Board  of  Trade  Denounces  One 
Measure  as  Unsound — Want  Bill  in  Hawaii 


Superintendent  William  T.  Emmet  of  the  New 
York  Insurance  Department  has  addressed  a 
letter  to  Senator  Ramsperger,  chairman  of  the 
Senate  Insurance  committee,  in  relation  to  the 
workmen's  compensation  bill  which  has  been  in¬ 
troduced  in  the  Senate,  and  in  which  particular 
stress  is  laid  on  the  position  that  will  be  occu¬ 
pied  by  the  casualty  companies  in  reference  to 
this  class  of  insurance  in  the  event  the  bill  is 
passed.  He  says,  in  part,  as  follows: 


Permit  me  to  direct  your  attention  to’  the  fal¬ 
lacy  which  underlies  this  argument.  The  busi¬ 
ness  of  employers’  liability  insurance  is  now 
being  conducted  under  conditions  which  have,  of 
necessity,  encouraged  litigation  and  settlement 
negotiations.  An  employee  who  is  injured  can, 
as  the  law  now  stands,  claim  practically  any 
amount  from  bis  employer  and,  under  the 
promptings  of  designing  attorneys,  may  for  a 
comparatively  trivial  injury  demand  a  very 
large  sum  of  money.  I  am  assuming  that  under 
present  conditions  the  employer  is  insured  in 
a  casualty  company  which  has  undertaken  to 
relieve  him  of  any  liability  of  this  character. 
When  a  claim  for  many  thousands  of  dollars  for 
possibly  a  very  minor  injury  is  lodged  against 
him,  he  turns  the  defense  of  it  over  to  the  cas¬ 
ualty  company.  Now,  to  pay  all  such  claims  of 
whatever  amount,  at  their  face  value,  when  the 
law  places  no  limit  whatever  upon  what  the 
amount  of  the  claim  should  he,  would  obviously 
be  an  impossibility.  In  the  present  state  of  the 
law,  the  door  is  much  too  wide  open  to  the  per¬ 
petration  of  injustice  and  frauds  to  make  this 
possible.  It  would  spell  bankruptcy  in  a  week. 
What  in  nine  cases  out  of  ten  the  casualty 
company  does,  therefore,  is  to  negotiate  for  a 
settlement,  and  if  that  fails  it  defends  the  case. 
The  business  of  casualty  insurance  is  to-day 
suffering  from  the  unpopularity  which  this 
method  of  procedure — made  inevitable  by  the 
present  state  of  our  laws  has  ^  caused.  The 
reputable  companies  in  the  business  are  also 
suffering  from  the  real  offenses  which  a  few 
companies  have,  from  time  to  time,  committed 
in  connection  with  settlement  negotiations.  But 
is  it  not  plain  that  as  soon  as  a  workmen  s 
compensation  act  passes  these  old  conditions 
will  come  to  an  end  immediately?  Under  work¬ 
men’s  compensation  a  definite  amount  becomes 
payable  for  each  kind  of  injury.  The  claimant 
has  no  ground  for  asking  more  than  the  law 
specifically  gives  him;  the  employer  has  no 
ground  for  expecting  him  to  take  less.  me 
whole  reason  for  controversies  of  the  kind 
which  have  engendered  so  much  bitterness  in 
the  past  ceases  with  the  adoption  of  the  prin- 
ciple  of  workmen’s  compensation.  This  has  been 
demonstrated  by  the  complete  absence  of  liti¬ 
gation  and  dispute  from  the  practical  operation 
of  compensation  laws  in  other  States. 

Notwithstanding  all  this,  I  observe  that  the 
claim  is  still  being  made  here  from  time  to 
time,  that  even  under  a  workmen’s  compensa¬ 
tion  act  the  casualty  companies  will  be  able  to 
carry  on  their  old  methods  of  litigating  and 
settling  claims  unchecked  by  any  power  within 
the  control  of  the  State  if  they  are  given  any 
standing  whatever  under  the  new  law.  My  par¬ 
ticular  reason  for  addressing  this  letter  to  you 
is  to  controvert  that  assertion.  *  *  _  * 

It  should  be  remembered  that  the  industrial 
compensation  board,  which  will  probably  have 
representatives  of  employers  and  employees  as 
constituted  under  your  proposed  act,  will  be  in 
close  touch  with  injured  employees  and  will  be 
in  a  position  to  judge  the  actions  of  insurance 
companies  in  their  treatment  of  employees  and 


Casualty,  Surety,  Etc. 


will  bring  to  the  attention  of  the  Superin¬ 
tendent  of  Insurance  such  facts  as  will  require 
peremptory  action  on  his  part  when  necessary. 

As  to  domestic  companies  incorporated  under 
our  laws  and  domiciled  within  this  State,  the 
Insurance  Department  should  have  no  difficulty 
in  dealing  effectively  with  them  in  enforcing 
just  treatment  of  their  assured  and  injured 
workmen  who  have  a  right  to  enforce  their 
claims  under  the  insurance  contracts.  There  is 
a  bill  now  pending  in  the  legislature  which  re¬ 
quires  frequent  examinations  of  such  companies. 
Through  such  examinations  the  Department  is 
able  to  observe  their  treatment  of  compensa¬ 
tion  claims,  and  if  found  derelict  in  their  duty 
publicity  is  the  strongest  weapon  in  the  hands 
of  this  Department.  Adverse  criticism  in  of¬ 
ficial  reports  published  by  this  Department  is 
an  effective  remedy  in  restraining  unlawful  or 
unethical  settlements  with  injured  employees. 

In  addition  thereto  it  must  be  remembered  that 
if  the  Department  should  find  upon  an  examina¬ 
tion  that  such  domestic  corporations  are  trans¬ 
acting  business  in  violation  of  law  or  in  a  man¬ 
ner  which  appears  to  be  hazardous  to  policy¬ 
holders,  creditors  or  the  public,  a  further 
remedy  is  afforded  by  Section  63  of  the  Insur¬ 
ance  Law,  which  permits  the  liquidation  of  such 
insurance  corporations  upon  application  to  the 

court.  ,  ,  ,..  . 

The  history  of  this  Department  shows  that  in 
the  past  it  has  not  hesitated  to  apply  for  orders 
of  liquidation  in  cases  where  it  was  justified  in 
doing  so  under  the  above  section,  and  it  will 
not  hesitate  to  make  such  application  in  the 
future  when  the  circumstances  demand  it. 

So  much  for  the  power  which  will,  if  this 
bill  be  passed,  rest  in  the  State  to  prevent  in¬ 
justice  to  workingmen  if  any  such  should  be 
attempted  by  the  companies  which  now  carry  on 
the  business  of  employers’  liability  insurance  in 
New  York  State,  and  so  much  for  the  manner 
in  which,  in  case  of  need,  these  powers  will  be 
exercised. 

The  executive  committee  of  the  New  York 
Board  of  Trade,  at  the  regular  monthly  meeting 
held  last  week,  submitted  a  report  on  workmen’s 
compensation  legislation,  in  which  the  substi¬ 
tute  bill  reported  by  the  Senate  committee  on 
insurance  to  replace  the  proposed  Murtaugh- 
Jackson  hill  is  denounced  as  unsound.  It  says 
further,  that  an  examination  of  the  new  bills 
gives  but  little  encouragement  that  any  sound 
conclusion  will  he  reached  by  which  proper  com¬ 
pensation  will  be  provided  and  assured,  or  that 
the  business  and  manufacturing  interests  will 
not  be  subjected  to  serious  disadvantages. 

Governor  Walter  F.  Frear  of  Hawaii,  in  his 
message  to  the  legislature  which  has  just  con¬ 
vened  at  Honolulu,  has  the  following  to  say  on 
workmen’s  compensation: 

The  Federal  Government  has  enacted  provi¬ 
sions  in  this  direction,  and  a  carefully  pre¬ 
pared  more  comprehensive  bill  is  now  pending 
in  Congress.  Two  States  have  followed  the 
German  method  by  adopting  a  form  of  State  ac¬ 
cident  insurance  for  employees,  but  most  of  the 
States  that  have  thus  far  taken  action  have  fol¬ 
lowed  the  British  system  of  requiring  each  em¬ 
ployer  to  make  compensation  _  directly  to  his 
own  employee  in  case  of  accident.  A  model  , 
form  of  biil,  to  which  I  invite  your  careful  at¬ 
tention,  has  been  prepared  by  the  Conference 
of  Commissioners  on  Uniform  State  Laws  in  co¬ 
operation  with  the  legal  committee  of  the  Na¬ 
tional  Civic  Federation  and  with  the  assistance 
of  the  special  committee  on  workmen’s  compen¬ 
sation  of  the  American  Bar  Association  and  of 
the  Legislative  Drafting  Association. 


/Etna  Life  Appointment 

The  JEtna  Life  of  Hartford  has  opened  a 
branch  office  at  Kansas  City  to  handle  all  cas¬ 
ualty  lines  and  surety  bonds  in  the  territory  of 
Western  Missouri  and  the  entire  State  of  Kan¬ 
sas.  Clyde  A.  Bissett  has  been  made  manager. 
The  JEtna  Life  and  the  ^Etna  Accident  and 
Liability  have  appointed  Howard  E.  Gray  and 
Felix  K.  Eherlein,  under  the  firm  name  of  the 
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Howard  E.  Gray  Agency  Company,  as  general 
agents  for  the  accident  and  liability  business  in 
Southwestern  Missouri,  Southeastern  Kansas 
and  Northeastern  Oklahoma,  with  headquarters 
at  Joplin,  Mo. 


American  Casualty  Increases  Capital 

The  directors  of  the  American  Casualty  of 
Reading,  Pa.,  havt  voted  to  increase  the  capital 
stock  of  the  company  from  $325,000  to  $500,000. 
The  option  under  which  present  stockholders 
could  subscribe  to  a  portion  of  the  increase  ex¬ 
pired  as  of  March  5,  and  the  total  subscribed  for 
by  them  under  this  option  approximated  $100,- 
000.  The  remainder  is  to  be  marketed  at  $20  per 
share,  one-half  to  be  applied  to  capital  and  one- 
half  to  surplus.  The  new'  stock  is  to  be  issued 
as  of  January  1,  1914. 


Rumor  of  Plan  to  Increase  Capital 

There  is  a  strong  report  current  to  the  effect 
that  the  capital  of  the  Fidelity  and  Deposit  of 
Baltimore  will  soon  be  increased  from  $3,000,000 
to  $5,000,000.  The  rumor  has  not  been  verified 
by  any  of  the  officers  of  the  company,  and  those 
in  close  touch  with  the  affairs  of  the  Fidelity 
and  Deposit  say  that  the  question  has  not  been 
broached  to  them.  They  said,  however,  that  this 
plan  might  be  in  view  and  not  be  submitted  to 
them  until  it  had  been  more  fully  worked  out. 


Favor  Continuing  Burglary  Association 

At  a  meeting  of  the  Burglary  Insurance  Un¬ 
derwriters,  held  Tuesday  in  the  office  of  the 
New  Amsterdam  Casualty  of  New  York,  the  spe¬ 
cial  committee  appointed  to  submit  recommen¬ 
dations  for  the  reconstruction  of  the  association 
reported  in  favor  of  continuing  the  organiza¬ 
tion,  but  suggested  that  some  of  the  methods 
of  procedure  be  reorganized.  Samuel  B. 
Brewster,  lately  superintendent  of  the  agency 
force  of  the  New  Amsterdam  Casualty,  was 
elected  to  succeed  Secretary  Keating. 


Zurich  Will  Have  $1,000,000  Fund 

The  Zurich  Accident  and  Liability  of  Zurich, 
Switzerland,  which  has  completed  its  capital  ar¬ 
rangements  in  the  United  States,  will  have  a 
fund  of  $1,000,000.  An  additional  sum  of  $250,- 
000  has  been  shipped  from  the  home  office,  and 
when  it  arrives  the  money  will  be  turned' over 
to  the  United  States  trustees.  The  company  has 
been  licensed  in  Massachusetts. 


Southwestern  Casualty  Elects  Officers 

At  the  annual  meeting  of  the  Southwestern 
Casualty  of  San  Antonio,  Texas,  held  last  week, 
officers  were  elected  as  follows:  Homer  Eads, 
president  and  general  manager;  M.  T.  Cogley 
and  John  F.  Onion,  vice-presidents;  J.  W.  Clay¬ 
ton,  secretary,  and  Frederick  Terrell,  treasurer. 
The  stockholders  expressed  themselves  pleased 
with  the  satisfactory  results  during  the  past 
year  and  with  the  management  of  the  com¬ 
pany. 


To  Increase  Capital  Stock 

The  stockholders  of  the  Chicago  Bonding  and 
Surety  of  Chicago  have  authorized  an  increase 
in  the  capital  from  $250,000  to  $500,000.  The  new 
stock  will  be  sold  at  about  125,  which  will  add 
$50,000  to  the  surplus.  The  company  has  re¬ 
cently  been  licensed  in  Michigan  and  has  ap¬ 
pointed  Atkinson  &  Davenport  of  Seattle  gen¬ 
eral  agents. 


FEW  NEW  INSURANCE  BILLS 
AT  ALBANY 


Amendment  Fixing  Capital  of  Certain 
Companies  Passes  Assembly 


CHANGE  IN  INSURANCE  LAW  GENERALLY 

Favorable  Report  by  Senate  Committee  on  Cap¬ 
ital  of  Title,  Credit  Guaranty  and  Security 
Guarantee  Corporations 

’  ^arch  13. — The  Senate  has  passed 
the  bill  of  Assemblyman  Walker  amending  Sec¬ 
tion  170  of  the  insurance  law  by  increasing  the 
minimum  capital  of  a  credit  guaranty  corpora- 
tmn  and  of  a  securities  guaranty  corporation 
rom  $150,000.  to  $250,000,  and  by  removing  the 

Mnmnnif  1ri?1.iting  the  thaximum  capital  to 
$10,000,000.  This  bill  has  been  signed  by  Gov¬ 
ernor  Sulzer. 

The  Senate  insurance  committee  has  reported 
favorably  the  bill  of  Senator  Foley  of  New  York 
amending  the  insurance  law  relative  to  the  cap¬ 
ital  of  title,  credit  guaranty  and  securities 
guaranty  corporations. 

The  Senate  judiciary  committee  has  reported 
favorably  Senator  Griffin’s  employers’  liability 

Senator  Ramsperger  and  Assemblyman  Walker 
have  introduced  the  following  bills  in  their 
respective  houses;  Amending  the  insurance  law 
generally.  (Sections  6,  16,  39,  70,  84,  Subdivision 
1  of  Section  86,  96,  97  and  134.)  Among  other 
changes  it  provides  that  all  fees  received  by  the 
Insurance  Department  shall  be  paid  into  the 
State  Treasury  as  required  by  the  finance  law  in 
place  of  the  requirement  that  they  shall  be  paid 
into  the  State  Treasury  monthly;  provides  that 
the  investment  of  capital  and  surplus  of  surety 
companies  in  the  stock  of  corporations  doing  a 
similar  busmess  shall  be  subject  to  the  consent 
of  the  Superintendent  of  Insurance,  and  permits 
such  investments  by  companies  whose  business 
is  principally  that  of  a  surety  company,  instead 
?.r  sol®1y  ?f  a  surety  company,  as  at  present; 
it  authorizes  life  insurance  companies  to  lend  to 
policyholders  upon  the  security  of  the  value  of 
the  policies  and  requires  the  Superintendent  to 
make  examinations  of  casualty  companies  at 
least  once  in  three  years  as  in  the  case  of  life 
insurance  companies.  It  also  includes  loss  by 
forgery  and  loss  of  live  stock  by  theft  among 
the  risks  against  which  insurance  may  be  issued 
the  Superintendent  of  Insurance  may  authorize 
an  insurance  corporation  to  write  additional  in¬ 
surance  not  exceeding  ten  per  cent  of  the  limi¬ 
tation  for  the  year,  such  additional  insurance 
to  be  charged  as  a  part  of  the  new  policies  for 
the  next  succeeding  year,  and  provides  that  the 
prohibition  against  giving  rewards  or  bonuses 
for  new  business  shall  not  prohibit  the  institu- 
tion  of  contests  among  agents  and  the  awarding 
of  ribbons  or  medals  or  other  tokens  of  small 
intrinsic  value  given  not  as  compensation  but  as 
a  bona-fide  recognition  of  merit.  Provision  is 
also  made  for  filing  by  agents  desiring  to  trans¬ 
act  business  in  several  localities  of  a  penal 
bond  with  the  Superintendent  of  Insurance  in 
the  sum  of  $1500,  instead  of  executing  separate 
bonds  for  each  locality.  There  are  a  number  of 
other  provisions. 


rrontier  Accident  of  Lincoln 

The  Frontier  Accident  Insurance  Company  has 
been  organized  at  Lincoln,  Neb.,  on  a  stock  basis 
and  will  do  strictly  an  accident  business.  The 
incorporators  are:  William  Strawbridge,  for¬ 
merly  of  Chicago,  who  will  be  president-  Dr  F 
P.  Dwiggins  and  Guy  G.  Patton.  Dr.  Dwiggins 
will  be  medical  examiner  and  Mr.  Patton  field 
manager. 


Casualty  Notes 

—The  Columbus  Mutual  Life  of  Columbus,  Ohio 
has  issued  a  complete  new  line  of  commercial  personal 
health  and  accident  policies. 

—Rollins  and  Burdick  have  been  appointed  Cook 
county  agents  for  the  Zurich  Accident  of  Switzerland 
George  H.  Morris,  whi  was  formerly  in  the  Chicago 
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office  of  the  Ocean  Accident  and  Guarantee  of  Lon¬ 
don,  has  been  made  superintendent  of  the  under¬ 
writing  department  of  the  Zurich  at  Chicago. 

Thomas  Bloomfield,  general  manager  of  the  Pru¬ 
dential  Casualty  of  Indianapolis,  has  been  spending 
several  days  in  New  York  at  the  Waldorf-Astoria. 

The  Indianapolis  Association  of  Casualty  Under¬ 
writers  has  elected  officers  as  follows:  William  A. 
Hungerford,  president;  J.  S.  Hunt,  vice-president;  H, 
A.  Davis,  treasurer,  and  Homer  H.  Van  Wie,  secretary 

— George  L.  Behrens,  formerly  Ohio  State  agent  for 
the  New  Amsterdam  Casualty  of  New  York,  has  been 
appointed  manager  of  the  personal  health  and  accident 
department  of  the  Columbus  Mutual  Life  of  Colum-  ! 
bus,  Ohio. 

— Edward  A.  Schrum,  formerly  manager  at  Syra¬ 
cuse,  N.  Y.,  for  the  United  States  Casualty  of  New 
York,  has  been  appointed  manager  of  the  casualty  de¬ 
partment  of  the  J.  P.  Miller  Agency,  with  head¬ 
quarters  at  that  city. 

The  National  Surety  of  New  York  has  reopened 
its  branch  office  at  New  Orleans  under  the  manage¬ 
ment  of  Tourtarel  &  Fanning,  general  agents.  This 
office  will  handle  the  general  agency  for  Louisiana, 
succeeding  James  A.  Ross. 

— Eugene  Herman,  special  examiner  in  the  Wiscon¬ 
sin  Insurance  Department,  with  supervision  of  health 
and  accident  policies,  has  become  general  agent  for 
Eastern  Wisconsin  of  the  Continental  Casualty  of 
Chicago,  with  headquarters  at  Milwaukee. 

— Ben  H.  Davenport,  formerly  with  the  Title  Guar¬ 
anty  and  Surety  of  Scranton,  Pa.,  has  become  con- 
nected  with  the  fidelity  department  at  Chicago  of 
the  American  Surety  of  New  York.  W.  J.  Carr  has 
been  appointed  with  the  Chicago  agency  of  the  same 
company. 

— William  Bro  Smith,  general  counsel  for  the  Trav¬ 
elers  of  Hartford,  is  receiving  sympathy  because  of 
the  death  of  his  wife,  which  occurred  Thursday  at  her 
home  in  that  city.  She  leaves  two  sons,  who  are  con-  | 
nected  with  the  legal  department  of  the  Travelers,  and 
three  daughters. 

The  Business  Mens  Accident  Association  of 
Kansas  City  received  during  February  more  than 
1100  applications  for  insurance  and  reinstatement. 
Three  of  the  field  men  secured  more  than  one  hun-  j 
dred  applications  each  during  that  time,  and  the  re¬ 
ceipts  from  renewal  premiums  for  the  first  two  months 
of  this  year  show  an  increase  of  100  per  cent  over  the 
corresponding  period  for  1912. 

J.  S.  Anderson  &  Son  of  Cedar  Rapids,  la.,  have 
been  appointed  general  agents  for  that  State  for  the 
Fidelity  and  Deposit  of  Baltimore,  including  the  busi¬ 
ness  formerly  controlled  by  the  American  Bonding, 
also  of  Baltimore,  which  company  has  been  taken 
over  by  the  former.  The  general  agencies  of  the 
American  Bonding  at  Des  Moines,  Sioux  City,  Council 
Bluffs,  Davenport  and  Dubuque  have  therefore  been 
closed  and  the  entire  business  will  be  handled  from 
Cedar  Rapids. 

The  Fidelity  and  Deposit  of  Baltimore  has  ap- 
pointed  William  G.  Maitland  and  Sidney  Moritz  as 
managers  of  the  Denver  branch  office.  The  Denver 
office  of  the  American  Bonding  of  Baltimore,  which 
has  been  merged  by  the  Fidelity  and  Deposit,  has 
been  discontinued,  and  the  business  has  been  placed  1 
in  charge  of  Maitland  and  Moritz.  H.  W.  Robinson 
has  been  made  office  superintendent  for  the  branch 
for  Colorado,  Wyoming  and  New  Mexico. 

The  Workmens  Compensation  Publicity  Bureau 
has  prepared  for  distribution  among  employers  and 
others  interested  in  the  subject  of  workmen’s  com¬ 
pensation  a  series  of  interesting  pamphlets  as  follows: 

The  True  Situation  in  Washington  with  Regard  to 
the  State-Managed  Workmens  Compensation  Fund,”  by 
G.  H.  Driggers;  “Workmen’s  Compulsory  Compensa¬ 
tion  System,  State  of  Washington,  a  Proved  Failure  and 
a  Business  Menace,”  by  J.  V.  Paterson;  “Employers’ 
Liability  and  Workmen’s  Compensation  Laws,”  by  J. 
Walter  Lord;  “Memorandum  in  re  Colorado  State  In¬ 
surance  Fund  Workmens  Compensation  Bill,  House 
Bill  No.  307;”  “Casualty  Insurance  Under  the  Negli¬ 
gence  Laws;  Invasion  of  the  Insurance  Field  by  the 
State,”  by  P.  Tecumseh  Sherman;;  “A  Rgsumg  of  the 
Arguments  Against  State  Insurance.” 
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PROGRESS  is  being  made  by  the 
special  committee  of  the  National 
Association  of  Life  Underwriters  in 
connection  with  the  advertising  cam¬ 
paign  inaugurated  at  the  Memphis  con¬ 
vention  last  October.  A  vast  amount 
of  hard  work  has  been  put  in  by  the 
members  of  the  committee,  and  an  in¬ 
teresting  report  will  probably  be  made 
to  the  executive  committee  when  it 
meets  in  New  York  next  week.  The 
question  of  life  insurance  advertising 
with  a  view  to  attracting  the  attention 
of  the  general  public  has  been  tackled 
many  times  in  a  spasmodic  way  and  ap¬ 
proached  from  many  angles.  Two  or 
three  times  elaborate  plans  have  been 
devised  with  the  object  of  inducing  the 
companies  to  use  newspaper  space  to 
t  a  greater  extent  than  customary,  but 
each  plan  has  met  with  speedy  failure. 
On  the  other  hand,  there  are  numerous 
instances  of  individual  advertising  meet¬ 
ing  with  good  results.  For  a  number 
of  years  a  former  well-known  agent  in 
Boston  carried  an  inch  card  in  the  daily 
newspapers  of  that  city,  changing  the 
matter  daily  and  making  it  so  attractive 
that  readers  looked  for  it  each  day  with 
■  interest.  While  the  agent  admitted  that 
it  would  be  hard  to  trace  a  directly  large 
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volume  of  business  to  the  advertising— 
that  is,  business  which  came  to  his 
office  voluntarily — yet  the  constant  re¬ 
iteration  of  the  benefits  of  life  insurance 
served  to  make  it  easier  for  his  sub¬ 
ordinates  to  approach  people  for  appli¬ 
cations.  Life  insurance  will  not  sell 
itself,  as  other  commodities  do;  but  the 
advertising  followed  up  by  a  persistent 
canvass  will  inevitably  bring  results. 
By  working  along  these  lines  the  agent 
who  advertises  will  find  the  task  of  ap¬ 
proaching  people  made  easier ;  but  un¬ 
less  he  keeps  on  persistently  pounding 
in  truths  by  advertising,  followed  up  by 
active  solicitation,  he  will  find  his  labor 
in  vain  and  his  money  wasted. 


THE  recent  arson  agitation  in  New 
York  from  all  indications  will  be 
mild  when  compared  with  that  which  is 
being  brought  to  light  in  Chicago  as  the 
result  of  the  alleged  confessions  of 
Benjamin  Fink  and  John  Danies,  who, 
the  authorities  claim,  are  chiefs  of  dif¬ 
ferent  divisions  in  the  so-called  “arson 
trust  of  the  Middle  West.  The  real 
extent  of  the  arson  in  that  territory 
may  never  be  known ;  but  from  the  state¬ 
ments  attributed  to  them  by  Assistant 
District  Attorney  Frank  Johnson  at  Chi¬ 
cago — who,  by  the  way,  is  doing  excel¬ 
lent  work  in  obtaining  valuable  evi¬ 
dence — it  will  reach  an  astonishing  fig¬ 
ure.  Some  idea  of  its  bigness  may  be 
gleaned  from  the  alleged  confession  of 
Danies,  who  says  he  set  fire  to  property 
on  which  nearly  a  million  dollars  of  in¬ 
surance  was  collected,  and  this  figure 
does  not  include  the  arson  which  has 
been  charged  against  Fink,  as  no  esti¬ 
mate  has  been  placed  on  the  amount  of 
property  destruction  in  which  he  is  im¬ 
plicated.  More  than  one  hundred  war¬ 
rants  have  been  issued,  based  on  the 
evidence  given  by  these  men  and  through 
other  sources.  Already  a  number  of 
adjusters  have  been  arrested,  and  a  spe¬ 
cial  session  of  the  Grand  Jury  has  been 
called  to  investigate  the  arson  situation 
in  that  city.  For  some  time  to  come 
the  eyes  of  the  country  will  be  focused 
on  Chicago  and  the  progress  made  in 
the  cases,  for  it  is  safe  to  assume  that 
there  are  few  sections  of  the  country 
that  have  not  (according  to  the  confes¬ 
sions)  suffered  directly  or  indirectly 
from  this  monster  gajig,  that  bids  fair 
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to  be  exterminated  by  the  authorities 
in  their  determination  to  bring  all  to 
justice. 


THE  Merchants  Association  of  New 
York  has  a  committee  on  fire  pre¬ 
vention  and  insurance,  which  recently 
submitted  a  report  on  incendiarism. 
The  report  takes  up  in  some  detail  the 
fire  department  report  upon  incendia¬ 
rism,  and  shows  that,  in  the  main,  the 
strictures  upon  the  insurance  business 
contained  in  the  fire  department  report 
are  not  really  warranted.  The  commit¬ 
tee  holds  that  the  New  York  Board  of 
Fire  Underwriters  ought  to  be  notified 
of  suspicious  fires  or  ‘‘suspicious  in¬ 
sured”  by  the  fire  department,  in  order 
that  such  information  might  supple¬ 
ment  that  which  the  companies  secure 
themselves.  Several  of  the  suggestions 
contained  in  the  fire  department  report 
are  regarded  as  impracticable,  or  it  is 
stated  that  the  effects  hoped  for  there¬ 
from  are  already  reached  in  some  other 
way.  The  committee  is  opposed  to  any 
amendment  of  the  standard  fire  insur¬ 
ance  policy  requiring  the  signing  of 
proposal  forms  by  propertyowners,  and, 
as  a  general  proposition,  believes  that 
any  changes  in  the  standard  policy  form 
should  be  approached'  with  the  greatest 
care  and  deliberation.  The  comments 
of  the  committee  upon  some  features 
of  the  fire  department  report  indicate 
that  insufficient  consideration  was  given 
by  the  writer  of  the  report  to  some  of 
the  suggestions  made  therein.  The 
prominent  business  men  of  the  city  do 
not  appear  to  take  kindly  to  sugges¬ 
tions  looking  to  the  overturning  of  the 
customs  which  have  grown  up  during 
many  years,  at  least  until  something 
manifestly  better  is  suggested. 


THE  terrific  storms  which  swept  over 
several  Southern  and  Western 
States  recently  are  estimated  to  have 
caused  a  property  loss  of  some  $10,000,- 
000,  as  well  as  having  killed  possibly  400 
people.  As  considerable  tornado  insur¬ 
ance  is  carried  in  the  States  which  were 
storm-swept,  it  is  likely  that  a  rather 
heavy  insurance  loss  will  ensue,  though 
the  amount  cannot  as  yet  be  approxi¬ 
mated.  The  devastation  by  these  storms, 
however,  should  prove  an  object  lesson 
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which  ought  to  induce  a  great  many  more 
propertyowners  to  carry  tornado  insur¬ 
ance  than  now  do  so.  Even  the  North¬ 
ern  and  Eastern  States  are  not  free 
from  the  ravages  of  heavy  storms,  and, 
with  the  low  rates  at  which  tornado  in¬ 
surance  is  sold,  the  amount  of  such 
insurance  in  force  ought  to  be  greatly 
augmented.  Local  agents  might  well 
push  this  branch  of  insurance  to  their 
profit,  as  well  as  the  protection  of  their 
customers. 
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NEW  YORK  SURVEYS 

Richard  Deming  Speaks. — Richard  Deny¬ 
ing,  vice-president  of  the  American  Surety  of 
New  York,  was  the  speaker  before  the  Insur¬ 
ance  Society  of  New  York  at  5:15  o’clock 
Tuesday  afternoon  last  at  the  rooms  of  the 
New  York  Board  of  Fire  Underwriters.  Mr. 
Deming’s  subject  was  “Fidelity  and  Surety 
Bonds.”  He  entered  into  the  subject  thor¬ 
oughly  and  it  was  capably  handled. 

Adjuster’s  Profit  Made  Known. — In  the 
Freeman  trial  some  days  ago  the  defendant 
testified  that  his  income  as  a  public  adjuster 
was  $25,000  per  annum  above  his  expenses. 
This  was  supplemented  by  another  statement 
that  he  had  adjusted  losses  to  the  amount  of 
$400,000  within  a  year.  These  figures  repre¬ 
sent  a  pretty  liberal  rake  off  from  the  insured 
— at  least  ten  per  cent,  with  a  margin  for  auto¬ 
mobiles  and  chauffeurs  at  each  of  his  four 
offices.  The  profits  of  the  business  have  never 
been  so  thoroughly  exposed  before. 

Brokers  Puzzled  Over  Questions. — The 
brokers  who  are  in  possession  of  the  applica¬ 
tion  blanks  sent  to  them  by  the  Insurance  De¬ 
partment  as  a  basis  for  their  new  licenses  are 
astonished  by  the  multiplicity  and  amplifi¬ 
cation  of  the  questions.  These  questions  are 
enough  to  make  the  brokers  rack  their  brains 
for  answers.  The  questions  begin  with  the 
precision  of  an  autobiographical  record  from 
the  time  the  applicant  attended  school,  his  age 
at  beginning  active  work,  and  a  conscientious 
record  of  every  occupation  from  that  time  for¬ 
ward  ;  the  length  of  time  in  each  vocation,  and 
then  a  detailed  statement  of  his  employment 
during  the  preceding  year.  This  is  followed 
by  questions  regarding  his  financial  integrity 
and  explanation  of  his  experience  in  fire  in¬ 
surance,  with  a  naive  little  question  of  his  idea 
of  the  advantages  to  be  offered  to  the  insured. 
It  is  an  intricate  series  of  questions,  far  in 
excess  of  any  similar  inquisition  which  has 
ever  been  applied  to  brokers  before. 

Fire  Patrol  Investigation  Ends. — It  is  un¬ 
derstood  that  the  investigation  into  the 
charges  against  members  of  the  fire  patrol 
force  by  Commissioner  Johnson  has  been  com¬ 
pleted,  and  the  result  is  an  all-around  verdict 
of  not  guilty.  The  charge  that  improper  or 
suspicious  characters  were  employed  on  the 
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patrol  was  not  sustained.  The  evidence  be¬ 
fore  the  committee  was  to  the  effect  that  these 
men  had  been  recommended  for  patrolmen  by 
officers  of  the  fire  department,  who  had 
vouched  for  their  characters.  It  appears  that 
in  consequence  of  the  intimacy  of  the  firemen 
and  patrolmen  in  their  service  at  fires  it  has 
been  the  custom  to  treat  the  recommendation 
of  the  fire  officials  on  behalf  of  candidates  for 
the  patrol  with  great  respect,  and  it  is  un¬ 
fortunate  for  their  endorsers  that  some  of  the 
suspected  men  have  been  placed  on  the  rack 
by  the  Fire  Commissioner. 

S.  R.  Weed  Goes  to  South  America. — 

Among  the  departures  last  week  we  note  the 
name  of  Samuel  R.  Weed  of  Weed  &  Ken¬ 
nedy  upon  a  trip  to  South  America,  including 
Brazil,  Argentina,  Chile  and  Uruguay,  with  a 
trip  by  the  wonderful  Transandean  railway 
from  Buenos  Aires  to  Valparaiso.  This  rail¬ 
way  is  one  of  the  wonders  of  the  world,  and 
crosses  the  Snow  Mountains  at  an  altitude  on 
the  summit  of  12,500  feet.  Mr.  Weed’s  firm 
informs  us  he  is  expected  to  return  in  the  last 
week  of  May. 

Threatening  Retaliatory  Measures. — The 

severe  restrictions  upon  brokers  by  the  De¬ 
partment  of  this  State  is  resented  by  the 
neighboring  States  of  Connecticut  and  New 
Jersey  as  an  injustice  to  citizens  of  those 
States  who  are  interested  in  fire  insurance 
brokerage  in  New  York.  They  are  threaten¬ 
ing  retaliatory  measures  to  make  it  hard  for 
New  York  brokers  to  have  any  privileges  in 
the  other  States.  If  this  design  is  carried  out 
it  will  create  some  additional  underground 
channels  for  exchanging  risks.  The  matter  is 
in  its  infancy  now,  but  after  the  brokerage 
licenses  are  in  force  some  unexpected  results 
may  be  developed. 

H.  C.  Laro  Made  Branch  Manager. — 

Henry  C.  Laro  of  No.  1  and  3  Third  avenue 
has  been  apopinted  branch  manager  for  the 
Williamsburgh  City  Fire  of  Brooklyn.  He  also 
represents  a  number  of  other  prominent  com¬ 
panies. 

The  Parcels  Post. — The  parcels  post  insur¬ 
ance  is  slowly  increasing.  The  interesting  point 
now  is  the  demand  of  shippers  for  an  enlarge¬ 
ment  of  the  coverage  under  the  forms  pro¬ 
posed.  Rates  are  from  ten  cents  upward,  and 
so  far  as  we  can  learn  no  serious  losses  have 
been  reported.  The  companies  interested  are 
chiefly  those  insuring  the  risks  of  transporta¬ 
tion,  but  their  usual  transit  policies  do  not  fit 
the  present  situation.  The  old  coupon  policies 
in  connection  with  stubs  are  still  in  use,  and 
have  the  advantage  of  a  long  trial  and  large 
success.  The  test  of  profitableness  is  yet  to 
come. 

One  Woman  Knows  on  Which  Side  Her 
Bread  is  Buttered. — Since  club  women  in  this 
city  have  concluded  to  go  into  trade,  and 
opened  one  or  two  co-operative  stores,  it  has 
been  suggested  by  one  of  the  advanced  mem¬ 
bers  of  the  sex  that  if  the  women  would  con¬ 
centrate  their  fire  and  accident  insurance  into 
the  hands  of  women  who  are  competent  to 
handle  it,  the  opening  might  be  a  grand  thing 
for  the  sex.  But  a  spunky  woman  whose  hus- 
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band  is  a  fire  insurance  broker  rose  in  her  club 
when  this  new  thought  was  mentioned  and 
said:  "Yes,  and  take  away  from  the  men  the  j 
bread  and  butter  they  earn  for  our  support.” 

Fire  Brokers  Elect  Officers. — Officers  have 
been  elected  by  the  Fire  Brokers  Association 
of  New  York  (Inc.)  as  follows:  A.  E.  Hege- 
man,  president;  John  A.  Eckert,  vice-presi¬ 
dent;  F.  W.  Stillman,  treasurer,  and  George 
VV.  Wiel,  secretary. 

CHICAGO  AND  THE  WEST 

Union  Meeting  Programme. — The  com¬ 
mittee  on  “Order  of  Business”  has  just  an-  j 
nounced  that  the  programme  at  Philadelphia 
for  April  9  and  10  will  be  as  follows:  Re- 1 
ports  of  committees  on  the  following  sub¬ 
jects:  Competition  from  outside  and  from 
city  brokers.  Desk  room — shall  present  rule 
be  changed?  Phonograph  records  —  how 
should  they  be  written?  Blank  forms  of 
policies  and  coinsurance  allowances.  Term 
policies  on  sprinklered  risks — should  rule  be 
amended  ? 

C.  G.  Whipple  Makes  Change.— C.  G 

Whipple,  special  agent  for  the  Queen  of  New 
\  ork  in  Kansas,  has  resigned  his  position  to 
become  chief  examiner  in  the  Western  depart¬ 
ment  of  the  National  Fire  of  Hartford  at 
Chicago. 

Netherlands  Licensed  in  Illinois.— The 

Netherlands  Fire  and  Life  of  The  Hague, 
holland,  has  been  admitted  to  do  a  general 
fire  insurance  business  in  Illinois,  H.  W.  Let- 
ton,  of  Chicago,  being  United  States  manager. 

Becomes  Police  Official.— M.  L.  C.  Funk- 
houser,  who  for  many  years  has  been  a  promi¬ 
nent  insurance  agent  in  Chicago,  has  passed 
the  civil  service  examination  and  received  the 
appointment  of  deputy  superintendent  of  police 
for  the  city  of  Chicago. 

BOSTON  AND  VICINITY 

Rothery  Bill  Postponed. — “Indefinite  post¬ 
ponement  was  voted  by  the  insurance  com¬ 
mittee  of  the  Massachusetts  Legislature  on 
the  Rothery  Bill”  on  underwriters’  agency. 

I  he  bill  sought  to  forbid  printing  anything  oil 
the  back  of  fire  insurance  policies  except  the 
name,  of  the  company,  the  agent  and  the 
broker.  The  committee’s  action  was  taken 
after  Insurance  Commissioner  Hardison  had 
expressed  the  opinion  that  the  adoption  of 
the  bill  would  result  in  loss  to  certain  estab¬ 
lished  business  interests,  and  that  if  the  word¬ 
ing  on  the  backs  of  “underwriters’”  policies 
were  arranged  in  accordance  with  his  ruling 
there  could  be  no  misunderstanding  on  the 
part  of  policyholders. 

Make  Application  for  Licenses.— The  Im¬ 
perial  Fire  of  Denver  and  the  Urbaine  Fire  of 
Paris,  Prance,  have  applications  before  Insur¬ 
ance  Commissioner  Hardison  to  enter  Massa¬ 
chusetts. 

Criticise  Fire  Alarm  System. — -The  Finance 
Commission  of  Boston,  in  a  report  to  the 
Mayor  and  City  Council,  criticises  the  fire  alarm 
system,  and  urges  an  appropriation  of  $180,000 
to  put  the  system  on  a  proper  basis.  The 
Commissioner  reports  against  the  installation 
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a  separate  fire  alarm  auxiliary  system  now 
ider  consideration  which  would  require  an 
ipropriation  of  $225,000. 

Refused  to  Admit  American  Union. — 
jmmissioner  Hardison  of  Massachusetts  is 
]  ceiving  congratulations  in  that  he  stead- 
stly  refused  to  permit  the  American  Union 
ire  of  Philadelphia  to  enter  the  Common- 
eahh.  He  never  was  at  any  time  impressed 
ith  the  institution,  and  the  inquiries  he  made 
mfirmed  his  opinion  about  it. 

Appointed  Managers.  —  Kaler,  Carney, 
iffler  &  Co.  have  been  appointed  managers 
,r  the  Netherlands  Fire  and  Life  of  The 
ague. 

Bill  Increasing  Arkansas  Taxes  Signed 

Governor  Oldham  of  Arkansas  has  signed 
i  snate  hill  88,  providing  for  increase  in  taxes  of 
re  insurance  companies  and  five  per  cent  tax 
11  premiums  paid  to  unauthorized  companies, 
nd  requiring  companies  to  file  copies  of 
;hedules  of  their  rates  with  the  Insurance 
ommissioner  and  apply  such  schedule  without 
iscrimination.  Senate  bill  200,  also  signed, 
liminates  extra-territorial  feature  of  anti-trust 
iw  as  to  all  corporations,  and  also  eliminating 
wenty-five  per  cent  commission  to  prosecuting 
ttorneys  for  recoveries  had  under  such  law. 
.uthority  to  bring  actions  under  anti-trust  law 
3  now  vested  solely  in  attorney-generals.  There 
re  several  applicants  for  the  job  of  common 
ate  maker  under  the  new  law,  they  being  up  to 
he  present  time  E.  L.  Barkley  of  Memphis,  J. 

.  Speed  of  Little  Rock,  and  J.  H.  Crane  of  Dal- 
as.  Senate  bill  270,  providing  for  a  review  of 
re  insurance  rates  by  tax  commission,  has  been 
abled.  As  the  legislature  adjourns  at  noon 
o-day,  this  leaves  the  insurance  companies 
/ith  all  the  favorable  legislation  they  asked  for 
,nd  no  unfavorable  legislation  at  all. 


Modify  Some  Automobile  Rates 

The  Automobile  Underwriters  Conference  has 
aken  action  modifying  the  present  rates  so 
hat  commercial  cars  may  take  the  same  rate 
j  is  private  pleasure  vehicles  have  had  since 
February  1.  The  new  rates  on  commercial  cars 
)ecome  effective  April  1  and  include  ordinary 
Ire,  theft  and  transportation  floater.  The 
.Vestern  Automobile  Conference  at  Chicago  sub- 
nitted  a  resolution  adopting  the  same  rates  as 
he  Eastern  Conference  on  commercial  as  well 
is  pleasure  machines,  thus  representing  a  de¬ 
cided  reduction  in  the  West,  where  pleasure  au- 
omobiles  carried  a  higher  tariff  heretofore. 


Temporary  Receiver  for  Cotton  States  Fire 

Ben  F.  Perry  has  been  appointed  temporary 
:  -eceiver  for  the  Cotton  States  Fire  of  Atlanta 
ay  Judge  George  L.  Bell,  in  the  Supreme  Court, 
ipon  the  petition  of  nine  Greek  stockholders. 

;  4  hearing  will  be  given  on  the  permanency  of 
he  receivership  on  April  10.  The  Georgia  In¬ 
surance  Department  had  already  notified  the 
company  to  cease  selling  stock  in  that  State  and 
has  recommended  that  the  assets  be  liquidated. 

;  It  is  claimed  that  the  Cotton  States  Fire  has 
failed  to  comply  with  the  Georgia  law  requiring 
a  deposit  of  $200,000  with  the  State,  the  admitted 
assets  being  only  $46,000.  The  company  has  an 
authorized  capital  of  $1,000,000. 
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PRESIDENT  OF  AMERICAN 
UNION  INDICTED 


Charged  with  Making  False  Statement 
to  Pennsylvania  Department 


LOCATION  OF  JAMES  F.  STONE  UNKNOWN 


Effort  May  Be  Made  to  Hold  Stockholders  Re¬ 
sponsible  for  Portion  of  Loss  Claims 

James  F.  Stone,  the  former  president  of  the 
American  Union  Fire  of  Philadelphia,  which 
has  failed,  has  been  indicted  by  the  grand  jury 
on  a  charge  of  making  a  false  statement  to  the 
Pennsylvania  Insurance  Department.  Mr.  Stone 
is  supposed  to  be  in  Europe,  but  his  where¬ 
abouts  are  unknown,  and  efforts  to  locate  him 
have  proved  vain.  A  cable  message  received 
from  him  shortly  after  the  failure  became 
known  stated  that  he  would  sail  immediately 
for  New  York. 

Since  the  resignation  of  Francis  Shunk 
Brown  as  temporary  receiver  the  company  has 
been  drifting,  but  the  case  came  up  before  the 
court  at  Philadelphia  yesterday.  The  Pennsyl¬ 
vania  Insurance  Department  is  making  an  effort 
to  obtain  an  order  of  court  empowering  it  to 
take  over  the  assets  and  liquidate  the  company 
under  the  new  law  of  that  State,  which  would 
reduce  the  cost  of  the  actual  winding  up.  Re¬ 
ceivers  have  been  appointed  in  a  number  of 
States  for  the  company’s  deposits  and  numerous 
attachments  have  been  filed. 

TO  DETERMINE  PERSONAL  LIABILITY 
A  representative  of  New  Tork  interests  is 
now  making  an  investigation  to  determine  the 
personal  liability  of  the  directors  and  stock¬ 
holders  for  outstanding  losses  and  claims.  The 
question  of  the  amount  to  be  paid  by  the  re¬ 
ceiver  as  unearned  premiums  on  policies  in 
force  at  the  time  of  his  appointment  is  receiv¬ 
ing  attention,  and  there  will  be  an  effort  to 
hold  the  directors  responsible  for  the  difference 
between  the  loss  claims  and  the  remaining  as¬ 
sets.  All  claims  accruing  from  the  time  of  the 
crash  until  the  appointment  of  a  receiver  are 
chargeable  against  the  company,  according  to  a 
ruling  of  the  Pennsylvania  Department,  and  as 
soon  as  the  receiver  is  appointed  the  liability 
is  automatically  canceled.  However,  the  losses 
during  the  few  days  Mr.  Brown  was  receiver, 
it  is  held,  are  not  claims  against  the  American 
Union,  although  the  Attorney  General  has  ruled 
otherwise. 

E.  B.  Bloom,  of  the  insurance  firm  of  E.  B. 
and  F.  R.  Bloom  of  Pine  Bluff,  has  been  ap¬ 
pointed  receiver  for  the  Arkansas  business. 
The  company  qualified  to  operate  in  that  State 
by  executing  a  bond  of  $20,000  with  the  Home 
Life  and  Accident  of  Fordyce  as  surety.  At¬ 
tachments  aggregating  $90,000  have  been  ob¬ 
tained  in  the  Supreme  Court  of  New  York  on 
assigned  claims,  and  have  been  placed  in  the 
hands  of  the  sheriff  for  collection. 


Insurance  Loss  Less  than  $1,000,000 

The  tornado  which  had  such  disastrous  effect 
in  the  West,  with  the  most  serious  results  at 
Omaha,  Neb.,  Terre  Haute,  Ind.,  and  points 
near  by,  will  not  be  such  a  serious  loss  to  com¬ 
panies  as  was  at  first  expected,  and,  although 


it  has  been  impossible  to  obtain  the  amount, 
conservative  underwriters  place  the  combined 
tornado  and  fire  loss  at  less  than  $1,000,000. 
Little  tornado  insurance  is  carried  in  either 
city.  The  greatest  part  of  the  damage  was  done 
in  the  medium  class  and  cheaper  residence  dis¬ 
tricts.  The  underwriters  expect  some  litigation 
with  propertyowners  having  fire  cover  bnly 
whose  houses  were  first  blown  down  and  subse¬ 
quently  damaged  or  destroyed  by  fire.  The 
property  damage  is  estimated  at  about  $5,000,- 
000,  and  about  250  lives  were  lost. 


Propose  Retaliatory  Legislation 

The  insurance  committee  of  the  Connecticut 
Legislature  has  held  a  number  of  hearings  into 
various  subjects  which  have  been  brought  be¬ 
fore  that  body  on  the  question  of  licensing  fire 
insurance  brokers.  The  statement  was  made  by 
Dale  D.  Butler  to  the  effect  that  the  proposed 
bill  was  a  retaliatory  measure  against  New 
York.  He  said  that  in  view  of  the  fact  that  New 
York  State  had  passed  such  a  bill  which  barred 
Connecticut  men,  he  thought  it  was  somewhat 
in  the  nature  of  self-preservation  to  pass  a 
similar  measure  in  that  State.  Senator  John¬ 
son  was  of  the  opinion  that  such  a  law  in  Con¬ 
necticut  might  cause  Massachusetts  and  Rhode 
Island  to  pass  similar  measures  also  in  retalia¬ 
tion.  The  stand  was  taken  at  the  hearing  that 
the  Insurance  Commissioner  could  not  be  in  so 
good  a  position  to  judge  the  fitness  of  an  agent 
as  the  company.  Exception  was  taken  to  the 
proposed  law  by  many  insurance  men. 

A  bill  for  canceling  all  the  State’s  fire  insur¬ 
ance  and  the  creation  of  a  fire  insurance  fund  to 
care  for  losses  on  State  property  has  also  been 
discussed.  This  bill  was  favored  by  Governor 
Baldwin  in  his  last  inaugural  message.  Stren¬ 
uous  opposition  to  the  measure  was  made  by 
Mr.  Butler  and  others. 


Promises  Investigation  of  Fire  Rates 

State  Senator  Ferdinand  Mouton  of  Lafayette 
has  made  public  a  statement  in  which  he  de¬ 
mands  that  the  Secretary  of  State  of  Louisiana 
begin  an  investigation  into  the  fire  rates  in  that 
State.  He  charges  that  the  majority  of  the  fire 
companies  belonging  to  the  Louisiana  Fire  Pre¬ 
vention  Bureau  have  entered  into  a  combination 
to  charge  the  rate  fixed  by  the  Bureau  in  all 
cases,  and  that  in  doing  so  they  are  violating  the 
anti-compact  law  passed  by  the  last  legislature. 
Alvin  Hebert,  Secretary  of  State,  says  in  a  state¬ 
ment  that  he  has  been  aware  for  some  time  of 
the  facts  as  charged  by  Senator  Mouton,  and  has 
been  watching  them  closely,  but  has  had  no  data, 
upon  which  to  base  any  action.  He  announces 
that  he  will  look  into  the  charges  made  by  Sena¬ 
tor  Mouton,  who  is  in  the  insurance  business  and 
who  is  the  author  of  the  bill  abolishing  the  Lou¬ 
isiana  State  Rating  Foard  as  well  as  many  other 
revolutionary  measures. 


New  Jersey  Insurance  Plan 

The  New  Jersey  Senate  has  passed  a  bill  in¬ 
troduced  by  Speaker  of  the  House  Taylor,  ap¬ 
propriating  $50,000  each  year  toward  a  general 
fund  for  Insuring  the  State’s  property.  When 
the  fund  reaches  $1,000,000,  according  to  the 
provisions  of  the  bill  the  State  will  cancel 
$100,000  of  insurance,  and  will  continue  to  do 
so  until  all  the  insurance  is  cared  for  by  the 
insurance  fund. 


Fire  Insurance 

EXTENSIVE  OPERATION 
OF  ARSON  GANG 


More  Than  100  Warrants  Issued  by 
Chicago  Municipal  Court 


SPECIAL  GRAND  JURY  SESSION  ORDERED 


Alleged  Confession  of“  Torchbearers”  Stirs  District 
Attorney’s  Office  Into  Action — Interviewed 
by  New  York  Officials 

More  than  a  hundred  warrants  have  been  is¬ 
sued  by  Judge  Wade  in  the  Municipal  Court  at 
Chicago  against  persons  who  are  alleged  to  be 
implicated  in  the  greatest  arson  swindle  that 
has  ever  been  brought  to  light.  On  a  petition 
from  Assistant  District  Attorney  Frank  John¬ 
son,  Judge  Burke  has  entered  an  order  for  a 
special  session  of  the  grand  jury  to  go  into  ses¬ 
sion  this  week  to  investigate  the  situation, 
which  has  reached  astonishing  proportions. 
The  conditions  were  brought  to  light  through 
the  alleged  confessions  of  John  Danies  and 
Benjamin  Fink,  who  were  recently  arrested  on 
charges  of  arson,  and  who  are  said  to  have  laid 
bare  the  entire  workings  of  the  system,  which 
has  been  operating  for  years  in  the  Central 
West,  and  extending  at  times  from  coast  to 
coast.  Danies  is  alleged  to  have  furnished  the 
names  of  the  majority  of  the  persons  for  whom 
warrants  have  been  issued,  and  among  these  are 
men  described  as  being  those  “higher  up.”  Fink 
and  Danies  are  described  as  being  the  “torch- 
bearers”  for  the  gang,  and  they  believe,  accord¬ 
ing  to  their  own  confessions,  that  they  have  set 
Are  to  property  on  which  millions  of  dollars 
have  been  collected  from  insurance  companies. 

The  warrants  charge  “burning  and  arson  to 
defraud,”  but  the  names  of  the  defendants  were 
not  made  public,  and  it  is  stated  from  the  Dis¬ 
trict  Attorney’s  office  that  the  biggest  part  of 
these  warrants  will  be  served  this  week.  Sev¬ 
eral  adjusters  have  already  been  arrested.  In 
the  cases  involving  Emanuel  J.  and  Samuel  E. 
Gross  and  E.  J.  Goodman,  their  counsel  has  de¬ 
manded  an  immediate  hearing  and  they  will  be 
tried  April  2.  Two  warrants  have  been  issued 
for  Henry  Cohen  of  Chicago,  a  private  adjuster, 
on  the  statement  of  a  man  who  swore  that  he 
had  split  the  profit  of  two  fires  with  the  ad¬ 
juster. 

Danies  says  he  has  been  in  the  arson  business 
for  the  past  fifteen  years,  and  during  that  time 
he  had  made  efforts  to  break  away  from  it  re¬ 
peatedly,  but  he  was  prevailed  upon  by  men, 
some  of  whom  are  well  known,  to  set  fires  for 
them.  District  Attorney  Johnson  has  secured 
what  he  says  is  valuable  evidence  against  the 
entire  gang  from  various  sources  other  than 
the  confessions  attributed  to  Fink  and  Danies, 
and  is  prepared  to  offer  data  to  the  grand  jury 
that  will  bring  forth  further  startling  devel¬ 
opments. 

Acting  upon  the  assumption  that  the  two  men 
under  arrest  can  throw  light  on  certain  fires  of 
suspected  incendiary  origin  in  New  York,  As¬ 
sistant  State’s  Attorney  Rayal  H.  Weller  and 
Fire  Marshal  John  T.  Prial  of  New  York  have 
been  to  Chicago,  where  they  interviewed  Fink 
and  Danies.  It  is  understood  that  many  valu¬ 
able  disclosures  were  made  and  that  action  will 
shortly  be  taken,  based  on  the  information  fur¬ 
nished. 
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Electrical  Code  Committee  Meets 

The  electrical  committee  of  the  National 
Board  of  Fire  Underwriters  began  its  nineteenth 
annual  meeting  yesterday  in  the  audience  room 
of  the  New  York  Board  of  Fire  Underwriters, 
and  will  continue  in  session  throughout  to-day. 
This  committee  has  charge  of  the  revision  and 
amendment  of  the  universally  adopted  national 
electrical  code,  and  changes  in  this  are  fre¬ 
quently  necessary  because  of  the  progress  and 
invention  in  the  electrical  field.  F.  E.  Cabot, 
secretary  of  the  Boston  Board  of  Fire  Under¬ 
writers,  is  chairman,  and  Ralph  Sweetland,  en¬ 
gineer  of  the  New  England  Insurance  Exchange, 
is  secretary.  The  other  members  are:  Farley 
Osgood,  representing  the  American  Institute  of 
Electrical  Engineers;  Martin  Schreiber  of  the 
American  Electric  Railway  Association;  Frank¬ 
lin  Overbagh  of  the  Electrical  Supply  Jobbers’ 
Association;  E.  McCleary  of  the  National  Elec¬ 
trical  Contractors  Association;  J.  E.  Cole  of 
the  National  Association  of  Electrical  Inspec¬ 
tors,  and  W.  H.  Blood,  Jr.,  of  the  National 
Electric  Light  Association. 


Hearing  on  Rule  Postponed 

The  hearing  on  the  rule  issued  by  Justice  Bar¬ 
nard  at  Washington  against  the  Insurance  Com¬ 
missioners  of  the  District  of  Columbia  and 
Superintendent  George  W.  Ingham  of  the  Dis¬ 
trict  Insurance  Department,  at  the  instance  of 
the  Commercial  Fire  of  that  city,  was  contin¬ 
ued  on  Saturday  last  until  to-morrow.  The 
District  insurance  officials  did  not  answer  the 
rule,  but  it  is  understood  they  will  respond  in 
time  for  the  hearing.  The  Commercial  Fire 
seeks  to  prevent  the  issuance  by  the  Depart¬ 
ment  of  a  statement  decreasing  by  $200,000  the 
assets  of  the  company  from  the  figures  con¬ 
tained  in  the  official  statement  made  last  fall, 
which  was  brought  about  by  the  reduction  in 
the  value  of  the  Southern  building  from  $2,000,- 
000  to  $1,600,000  by  the  District  assessor  at  the 
direction  of  the  Commissioners. 


Joint  Committee  Meeting 

A  meeting  of  the  conference  committee  of  the 
Western  Union  and  the  Western  Insurance  Bu¬ 
reau  was  held  Thursday  last  at  Chicago.  The 
most  important  question  was  the  hearing  of  the 
report  of  the  committee  on  the  involuntarily 
mixed  agencies,  and  a  list,  it  was  stated,  will 
be  published  shortly  of  those  whose  status  un¬ 
der  the  new  agreement  there  is  no  question. 
A  further  meeting  will  be  necessary  before  the 
report  can  be  completed.  It  has  been  called  for 
to-morrow,  and  will  be  followed  by  a  meeting 
of  the  large  cities  committee. 


No  Receiver  for  Southern  States  Fire 

The  application  for  a  receiver  for  the  South¬ 
ern  States  Fire  of  Birmingham,  which  was 
brought  by  a  former  officer  of  the  company, 
was  overruled  in  court  at  that  city  Saturday, 
following  a  short  hearing.  No  charge  was  made 
that  the  company  was  not  in  good  financial 
condition. 


Eastern  Union  Meeting 

The  regular  monthly  meeting  of  the  Eastern 
Union  was  held  Thursday  last  at  the  Down  Town 
Association  at  New  York,  and  the  session  was 
devoted  almost  exclusively  to  routine  business. 


Thursdat 

A  long  and  interesting  discussion  on  the  subject 
of  numerical  equality  of  local  agency  represen¬ 
tation  in  the  large  cities,  brought  up,  as  usual 
questions  involved  in  the  underwriters'  agencj 
situation  and  the  several  committees  having  the 
large  cities  in  charge  were  requested  to  investi¬ 
gate  present  conditions  and  report  back  to  the 
next  meeting  of  the  Union. 


Fred  W.  Lotz  to  Retire 

Fred  W.  Lotz  of  Lotz  &  Schwarz,  Western 
managers  for  the  Westchester  Fire  of  New  York 
will  retire  from  active  service  on  March  31, 
after  having  been  connected  with  that  company 
for  nearly  forty  years.  At  a  meeting  of  the 
directors  of  the  Westchester,  Mr.  Lotz  was 
voted  a  retiring  allowance  in  recognition  of  his 
valuable  service.  The  Western  department  will 
be  conducted  under  the  management  of  S. 
Schwarz,  and  he  will  appoint  an  assistant 
shortly. 


Will  Bring  Charges  Against  Agents 

The  St.  Louis  Insurance  Agents  Association 
has  decided  to  bring  charges  on  April  15  against 
every  member  who  represents  a  company  which 
maintains  an  agency  not  in  the  association. 
This  is  because  of  the  excessive  brokerages 
paid  by  the  non-members,  which  are  limited  to 
members  of  the  association.  A  number  of  the 
agents  have  tendered  their  resignations  to  the 
companies,  to  take  effect  April  15  if  before  that 
time  the  outside  agents  are  not  instructed  to 
join  the  association. 


Willi  am  L.  Tillotson  Dies 

William  L.  Tillotson,  New  York  manager  of 
the  Niagara  Fire  of  New  York,  died  of  pneu¬ 
monia  Thursday  last  at  his  home  in  Rockville 
Center,  Long  Island,  following  an  illness  of  only 
five  days.  He  had  been  with  the  Niagara  for 
nearly  fifteen  years,  and  for  the  past  eight  years 
had  been  New  York  manager.  He  was  well 
known  in  fire  insurance  circles  and  the  news  of 
his  death  was  a  great  shock  to  his  many 
friends. 


W.  H.  Breeding  in  Temporary  Charge 

The  .<Etna  Fire  of  Hartford  ha3  placed  Wil¬ 
liam  H.  Breeding  in  charge  of  the  Pacific  Coast 
department,  succeeding  the  late  A.  G.  Sander-i 
son,  and  will  be  acting  general  agent  until  fu¬ 
ture  arrangements  can  be  made.  Mr.  Breeding 
was  assistant  general  agent  and  was  selected  for 
this  position  by  Mr.  Sanderson. 


New  York  Legislation 

ALBANY,  March  24. — A  few  additional  insur¬ 
ance  bills  have  just  made  their  appearance  in 
the  legislature,  but  few  others  are  expected  to 
be  introduced.  Much  progress  is  being  made  in 
the  advancement  of  pending  insurance  meas¬ 
ures,  the  so-called  departmental  bills  especially 
being  favored  in  this  respect. 

Assemblyman  Willard  has  introduced  a  bill 
inserting  in  the  insurance  law  a  new  section, 
121-a,  providing  that  when  real  property  on 
which  there  is  an  insurance  policy  is  wholly 
destroyed  without  criminal  fault  on  the  part 
of  the  insured  or  his  assignees  the  amount  of 
insurance  written  in  the  policy  is  to  be  taken 
conclusively  to  be  the  true  value  of  the  property 
when  insured  and  the  true  amount  of  loss  and 
measure  of  damages  when  destroyed. 

Assemblyman  Walker  has  introduced  a  bill 
inserting  two  new  sections  (149-d  and  149-e): 
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in  relation  to  conditions  preliminary  to  con¬ 
tracts  for  the  issuance  of  fire  insurance  or 
agreements  as  to  such  contracts.  A  statement 
'from  the  insured  is  required  containing  his  full 
name  and  address,  his  business  and  business  ad¬ 
dress,  location  and  description  of  the  property 
to  be  insured,  reasonable  value  of  the  property  at 
the  date  of  the  application  for  insurance,  amount 
of  insurance  applied  for,  amounts  of  other  in¬ 
surance  on  the  property,  whether  any  other  in¬ 
surer  has  declined  to  insure  the  property  or  any 
property  for  which  the  applicant  was  responsible 
and  the  reason,  whether  any  fire  has  occurred  in 
any  premises  occupied  by  the  applicant  and  the 
details  of  such  fires,  together  with  certain  other 
facts.  An  officer,  agent  or  representative  of 
the  insurer,  or  a  broker  holding  a  certificate  of 
authority  from  the  Superintendent  of  Insurance, 
must  have  certified  to  the  applicant  that  he  has 
examined  the  application  and  the  property  and 
recommends  the  issue  of  the  policy. 

A  duplicate  of  the  policy  must  be  delivered  by 
the  insured  within  five  days  after  its  receipt, 
to  the  State  Fire  Marshal,  or  if  the  property  is 
in  the  city  of  New  York,  to  the  fire  commis¬ 
sioner.  Various  penalties  are  prescribed  for 
violations.  The  act  is  to  take  effect  September 
1,  1913. 

The  Senate  has  passed  the  bill  of  Senator 
Ramsperger,  amending  the  insurance  law  rela¬ 
tive  to  service  of  orders  made  by  the  State 
Fire  Marshal. 

The  Assembly  insurance  committee  has  re¬ 
ported  favorably: 

Assemblyman  Butts’,  amending  the  insurance 
law  relative  to  the  construction  of  the  act  re¬ 
lating  to  the  State  Fire  Marshal. 

Assemblyman  Rozan’s,  amending  the  insur¬ 
ance  law  relative  to  the  inspection  of  boilers  in 
buildings. 

Assemblyman  Butts’,  amending  the  insurance 
law  relative  to  the  assistants  to  the  State  Fire 

Marshal. 

Assemblyman  Walker’s,  amending  the  insur¬ 
ance  law  relative  to  the  inspection  of  boilers  by 
the  State  Fire  Marshal. 

The  Senate  has  advanced  to  third  reading  the 
following  bills  of  Senator  Ramsperger: 

Amending  the  insurance  law  in  relation  to 
regulations  by  the  State  Fire  Marshal. 

Amending  the  insurance  law  in  relation  to  the 
standard  fire  insurance  policy  of  the  State  of 
New  York,  and  the  adjustment  of  losses  there¬ 
under. 

Amending  the  insurance  law  in  relation  to 
inspecting  water  supply  and  apparatus  for  fire¬ 
fighting  purposes. 

Amending  the  insurance  law  in  relation  to 
reports  by  insurance  companies  of  fire  losses 
to  the  State  Fire  Marshal. 

Amending  the  insurance  law  in  relation  to 
excusing  persons  from  testifying  upon  any  in¬ 
vestigation,  proceeding  or  inquiry  before  the 
State  Fire  Marshal. 

The  Assembly  has  passed  the  bill  of  Assem¬ 
blyman  J.  D.  Kelly,  amending  the  insurance  law 
in  relation  to  reports  of  assistants  to  the  State 
Fire  Marshal,  and  his  bill  amending  the  insur¬ 
ance  law  relative  to  the  transportation  of  ex¬ 
plosives. 

The  Assembly  has  advanced  to  third  reading 
the  bill  of  Assemblyman  Walker  of  New  York, 
amending  section  354  of  the  insurance  law  by 
requiring  fire  insurance  companies  to  report  to 
the  State  Fire  Marshal  all  fire  losses  on  prop¬ 
erty  insured  by  them. 

The  Assembly  has  passed  Assemblyman 
Ward’s  bill  amending  the  insurance  law  in  re¬ 
lation  to  lists  of  officers  to  be  furnished  to  the 
Slate  Fire  Marshal  by  county  clerks. 

Assemblyman  Walker’s  bill  amending  the  in¬ 
surance  law  in  relation  to  inspections  of  prem¬ 
ises  by  assistants  to  the  State  Fire  Marshal, 
has  been  passed  by  the  Assembly. 

The  Senate  insurance  committee  has  reported 
favorably  Senator  Ramsperger’s  bill  authorizing 
the  Superintendent  of  Insurance  to  prepare  a 
revision  of  the  insurance  laws. 


DeWolf  Bill  Passes  Iowa  Senate 

DES  MOINES,  March  25  (Special) —Iowa  Sen¬ 
ate  has  passed  the  DeWolf  bill  prohibiting  the 
granting  of  rebates  and  discrimination  in  writ¬ 
ing  of  Iowa  fire  insurance  policies.  This  bill 
will  counteract  the  disastrous  effects  of  the 
Blanchard  anti-compact  law,  which  insurance 
men  have  been  trying  to  get  wiped  off  books  for 
years. 


Tuttle,  Wightman  &  Dudley  to  Dissolve 

It  is  announced  that  the  corporation  of  Tut¬ 
tle,  Wightman  &  Dudley,  Inc.,  has  taken  steps 
looking  to  dissolution,  and  that,  accordingly,  it 
has  requested  that  its  contract  with  the  Com¬ 
mercial  Fire  and  the  First  National  Fire  insur¬ 
ance  companies,  both  of  Washington,  D.  C.,  for 
the  sale  of  stock  and  conduct  of  underwriting 
operations  be  canceled.  At  a  special  meeting 
of  the  directors  of  the  two  companies  the  sur¬ 
render  of  the  contract  was  accepted  and  ar¬ 
rangements  made  for  home  office  management  of 
the  underwriting.  Robert  R.  Tuttle  remains  as 
president  of  the  Commercial  Fire  and  one  of 
the  vice-presidents  of  the  First  National  Fire; 
and  S.  J.  Johnson  was  elected  secretary  of  the 
First  National  and,  in  conjunction  with  other 
officers,  will  have  charge  of  the  underwriting 
of  that  company.  President  Tuttle  will  be  un¬ 
derwriting  manager  of  the  Commercial. 


FLOODS  CAUSE  HEAVY  LOSS 

Ohio,  Indiana  and  Pennsylvania  Sections 
Inundated — Probably  Thousands  of 
Lives  and  $50,000,000  of 
Property  Lost 

On  Tuesday  last  the  waters  of  overflowing 
rivers  submerged  many  cities  and  towns  in 
Ohio,  Indiana  and  Pennsylvania,  causing  deaths 
variously  estimated  in  number  up  to  seven 
thousand,  as  well  as  property  losses  estimated 
as  high  as  $50,000,000. 

The  cities  suffering  most  from  the  floods  were 
Dayton,  Ohio;  Peru,  Ind.;  Delaware,  Ohio;  Mid¬ 
dletown,  Ohio,  and  Hamilton,  Ohio.  Others  in 
which  serious  conditions  existed  were:  Colum¬ 
bus,  Ohio;  Indianapolis,  Ind.;  Fort  Wayne,  Ind.; 
Lafayette,  Ind.;  Akron,  Ohio;  Cincinnati,  Ohio; 
Connersville,  Ind.;  Akron,  Ohio;  Lima,  Ohio; 
Springfield,  Ohio;  Laruse,  Ohio;  Marion,  Ind.; 
St.  Louis,  Mo.;  Youngstown,  Ohio;  Toledo, 
Ohio;  Newcastle,  Ind.;  Rushville,  Ind.;  Frank¬ 
fort,  Ind.;  Oil  City,  Pa.;  Cleveland,  Ohio;  Brad¬ 
ford,  Pa.;  Sharon,  Pa.;  Hornell,  N.  Y.;  South 
Buffalo,  N.  Y.,  and  Miamisburg,  Ohio. 

Fires  in  the  flooded  districts  of  Dayton,  which 
cannot  be  fought,  have  added  to  the  horrors  in 
that  fated  city,  where  it  is  now  estimated  that 
five  thousand  have  perished.  The  losses  of  the 
railroads  is  placed  at  $25,000,000  or  more,  while 
other  property  losses  will  equal  that  sum. 


Fire  Notes 

— George  D.  Capen  &  Co.  have  been  appointed  St. 
Louis  agents  for  the  Urbaine  Fire  of  Paris,  France. 

— Frank  M.  Jones  has  been  appointed  assistant  man¬ 
ager  of  the  Western  department  of  the  Sun  Insurance 
Office  of  London  at  Chicago. 

— A.  M.  Schoen  of  Atlanta,  Ga.,  chief  engineer  of 
the  South-Eastern  Underwriters  Association,  was 
noted  in  New  York  this  week. 

— An  offer  is  made  to  purchase  the  control  of  a  fire 
insurance  company.  Further  particulars  appear  in  an 
ad.  in  another  column  of  this  issue  of  The  Spectator. 

— The  executive  committee  of  the  Association  of 
Southern  Fire  Insurance  Companies  met  at  the  Pied¬ 
mont  Hotel  at  Atlanta  to-day.  A  new  secretary  will 
be  named,  but  the  other  officers  will  be  re-elected,  it 
is  understood. 

— Frank  C.  Sturtevant,  Eastern  manager  for  the 
California  Insurance  Company  of  San  Francisco,  has 
sent  out  letters  to  all  former  agents  of  the  company, 
stating  that  all  losses  under  the  California  policies 
issued  through  that  office  will  be  paid  in  Philadelphia 
funds. 


STANDARD  FORM  OF  FIRE 
POLICY 


Commissioners’  Committee  Agree  on 
Simpler  Coutract  for  New  York 


REPORT  TO  BE  MADE  TO  LEGISLATURE 


Wording  Not  Changed,  but  Arranged  to  Make 
Policy  More  Understandable 

An  agreement  has  been  reached  on  the  stand¬ 
ard  form  of  fire  insurance  policy  by  the  com¬ 
mittee  of  the  National  Convention  of  Insurance 
Commissioners,  which  was  appointed  at  the  re¬ 
quest  of  the  New  York  Legislature  to  recom¬ 
mend  a  simpler  contract.  Superintendent  Wil¬ 
liam  T.  Emmet  of  the  New  York  Insurance  De¬ 
partment,  chairman  of  the  committee,  will 
make  a  report  to  the  governor  and  the  legis¬ 
lature  recommending  the  enactment  of  a  bill 
requiring  the  amended  form  in  New  York  State. 
The  committee  did  not  disturb  the  language  of 
the  present  form,  but  assembled  the  wording  so 
as  to  be  more  easily  understood.  All  subjects 
have  been  grouped  under  headings  and  so 
arranged  that  the  information  the  assured  re¬ 
quires  before  a  fire  has  been  placed  together, 
and  the  clauses  relating  to  details  after  a  loss 
has  occurred  follow.  A  slight  amendment  in  the 
arbitration  clause  was  made — the  third  person, 
it  suggests,  to  be  appointed  by  the  Insurance  De¬ 
partment  instead  of  by  the  court.  The  com¬ 
mittee  was  composed  of  Superintendent  Emmet, 
James  R.  Young  of  North  Carolina,  Charles 
Johnson  of  Pennsylvania  and  Burton  Mansfield 
of  Connecticut. 
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Confer  Over  Modern  Woodmen  Report 

Insurance  Commissioners  Potter  of  Illinois, 
Elcern  of  Wisconsin  and  Preus  of  Minnesota 
met  at  Chicago  Monday  to  consider  the  report 
on  the  joint  examination  recently  completed  by 
the  examiners  of  those  Departments  of  the  Mod¬ 
ern  Woodmen  of  America.  This  report  is  of 
unusual  interest  because  of  the  controversy  and 
litigation  within  the  order  over  its  recent  in¬ 
crease  in  rates  and  the  evidence  of  the  statistics 
disclosed  by  the  examiners  as  to  the  need  for 
such  readjustment. 


North  American  Life,  Chicago,  III. 

Another  five  years  of  progress  is  recorded  by 
the  North  American  Life,  now  of  Chicago,  in 
the  annual  statement  for  the  year  1912.  It  will 
be  remembered  that  early  last  year  the  com¬ 
pany  reincorporated  under  the  laws  of  Illinois 
and  removed  its  offices  from  Newark,  N.  J.,  to 
Chicago,  giving  up  its  New  Jersey  charter.  It 
then  possessed  a  capital  of  $700,000  and  ad¬ 
mitted  assets  of  over  $1,400,000.  During  the 
year  it  still  further  increased  its  assets,  and 
now  reports  $1,835,044  and  a  surplus  to  policy¬ 
holders  of  $784,620. 

At  the  end  of  its  sixth  year,  counting  from 
its  original  date  of  incorporation  in  New  Jer- 
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sey,  the  North  American  Life  shows  the  splen¬ 
did  record  of  having  on  its  books  nearly  $24,- 
000,000  of  business,  which  is  several  millions  in 
excess  of  most  of  the  companies  which  have 
started  during  the  past  ten  years,  and  has 
been  equaled  by  but  few  companies  in  the  his¬ 
tory  of  life  insurance.  Last  year  the  new  paid- 
for  business  amounted  to  $9,443,000,  and  there 
was  added  to  the  insurance  on  its  books  $3,678,- 
000.  The  premium  income  increased  by  over 
$104,000,  reaching  $650,000,  while  the  total  in¬ 
come  was  in  excess  of  $824,000.  Payments  to 
policyholders  amounted  to  over  $109,800,  and 
there  was  laid  by  from  the  income  over  $364,000. 
The  funds  of  the  company  are  conservatively  in¬ 
vested  and  earn  a  very  good  rate  of  interest. 
The  principal  items  of  the  assets  are  mortgage 
loaus,  $616,000,  and  bonds,  $602,000.  While  the 
mortality  rate  during  1912  was  somewhat  higher 
than  in  the  preceding  year,  there  was  a  con¬ 
siderable  saving  on  that  account,  the  actual  to 
expected  mortality  being  but  forty-six  per  cent. 

Located  in  the  prosperous  Middle  West,  where 
everything  favors  the  growth  of  well-managed 
life  insurance  companies,  the  North  American 
Life  of  Chicago  is  in  position  to  grow  steadily 
and  bids  fair  to  become  one  of  the  leading  finan¬ 
cial  institutions  of  Chicago.  The  officers  who 
guide  its  destinies  so  successfully  are  John  H. 
McNamara,  president,  James  H.  Prentiss,  vice- 
president,  and  William  P.  Kent,  secretary. 


Legislative  Bills  Passed 

The  following  bills  have  been  passed  by  the 
various  legislatures  during  the  past  week  just 
prior  to  adjournment: 

North  Carolina— Mobile  bill  requiring  assess¬ 
ment  insurance  policies  to  be  designated  in  red 
ink. 

South  Dakota— Revision  of  insurance  code  re¬ 
lating  to  investments  of  life  and  accident  com¬ 
panies. 

South  Carolina  —  Exempting  life*  insurance 
medical  examiners  from  license  fees. 

Vermont — Providing  for  regulation  and  super¬ 
vision  of  investment  companies. 

Arkansas — Taxing  all  life,  health  and  accident 
insurance,  and  surety  bonding  business;  relat¬ 
ing  to  taxation  of  franchises. 

Idaho— The  administration  insurance  bill; 
amending  insurance  law  relating  to  fraternal 
and  benevolent  societies. 

North  Carolina— “Blue  sky  law;  protection  of 
policyholders  in  assessment  companies;  regard¬ 
ing  fraternal  orders;  Mobile  bill”;  qualification 
of  agents;  contingent  fund  for  Insurance  De¬ 
partment;  placing  organization  of  life  com¬ 
panies,  and  organizations  to  promote  life  com¬ 
panies  under  jurisdiction  of  Insurance  Commis¬ 
sion;  requiring  assessment  policies  to  be 
stamped  in  red  letters,  “assessment.” 

North  Dakota—  Rebating,  discriminating  or 
twisting;  repealing  law  prohibiting  companies 
issuing  non-participating  policies. 


Standard  Life  of  Atlanta 

The  Standard  Life  of  Atlanta,  which  was  re¬ 
cently  organized  to  write  business  on  the  lives  of 
negroes,  has  announced  that  its  capital  stock 
of  $100,000  has  been  paid  up  and  that  it  has  a 
surplus  of  $22,000.  The  officers  are  as  follows: 
Herman  E.  Perry,  president;  William  Driskell 
and  Thomas  H.  Hayes,  vice-presidents;  Harry 
H.  Pace,  secretary,  and  J.  O.  Ross,  treasurer. 
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NEW  YORK  LEGISLATIVE 
BILLS 


Measure  Regulating  Filing  of  Certifi¬ 
cates  Approved  by  Senate 


DUTIES  OF  AGENTS  DEFINED 


Amendment  to  Discrimination  Law  also  Passes 
Other  Legislation 

ALBANY,  March  26.— The  Senate  has  passed 
the  bill  of  Senator  Ramsperger  of  Buffalo,  in¬ 
serting  in  the  insurance  law  a  new  section  pro¬ 
viding  that  whenever  a  domestic  life  or  casualty 
insurance  corporation  upon  the  co-operative  or 
assessment  plan  which  limits  its  membership  to 
the  members  of  a  secret  or  fraternal  order  de¬ 
sires  to  enter  a  foreign  State  or  territory,  and 
the  laws  of  the  foreign  State  or  territory  require 
that  the  corporation  be  licensed  to  do  business 
there,  and  must  file  a  certificate  to  the  effect 
that  similar  corporations  of  the  foreign  State 
or  territory  possessing  the  necessary  amount 
of  assets  may,  upon  proper  application,  be  per¬ 
mitted  to  enter  this  State,  the  Superintendent 
of  Insurance  shall,  upon  application  of  such  do¬ 
mestic  corporation,  issue  to  it  one  or  more  of 
the  certificates  required  so  to  be  filed  in  the 
foreign  State  or  territory. 

Assemblyman  Walker’s  bill  amending  the  in¬ 
surance  law  has  been  passed  by  the  Senate.  It 
relates  to  discriminations  and  rebates  by  cor¬ 
porations  transacting  the  business  of  life  insur¬ 
ance  on  the  co-operative  or  assessment  plan. 

Senator  Ramsperger  and  Assemblyman  Walker 
have  introduced  in  their  respective  houses  a  bill 
amending  section  91  of  the  insurance  law  which 
relates  to  the  certificate  of  authority  of  insur¬ 
ance  agents,  by  providing  that  nothing  in  the 
section  amended  shall  prevent  a  licensed  agent 
of  a  life  insurance  corporation,  doing  business 
in  this  State  from  dividing  a  commission  or 
other  compensation  with  a  licensed  agent  of  any 
other  life  insurance  corporation  doing  business 
in  this  State,  who  shall  have  aided  him  in  re¬ 
spect  to  the  insurance  from  a  negotiation  of 
which  the  compensation  was  received,  provided 
the  name  of  every  agent  who  is  to  receive  a 
part  of  the  compensation  is  written  in  ink  on 
the  application  for  insurance. 


Commercial  Life  of  Indianapolis 

Arthur  O.  Main,  who  has  been  general  man¬ 
ager  of  the  Commercial  Life  of  Indianapolis  for 
the  past  eighteen  months,  has  been  elected  vice- 
president  to  succeed  William  A.  Pickens,  re¬ 
signed.  Mr.  Pickens  has  been  vice-president  of 
the  company  for  about  two  years.  An  announce¬ 
ment  of  a  schedule  has  been  made  whereby  the 
Commercial  Life  will  save  approximately  $30,000 
during  the  current  year.  The  agency  force  has 
been  sufficiently  well  organized  to  write  about 
the  same  amount  of  business  this  year  as  it  did 
in  1912  at  about  half  the  expense  as  incurred 
formerly. 

It  is  stated  that,  owing  to  a  rumor  to  the  effect 
that  the  company's  reserve  was  impaired,  nu¬ 
merous  inquiries  were  received  offering  to  rein¬ 
sure  the  business.  This  rumor  is  denied,  and 
the  statement  is  emphatically  made  that  the 
company  is  not  for  sale. 


Manhattan  Life’s  New  Policy 

The  new  policy  of  the  Manhattan  Life  of  New 
York  is  a  reduction  premium  policy,  and,  more¬ 
over,  an  annual  dividend  policy  too.  The  pre¬ 
mium  charged  for  the  second  and  subsequent 
ypars  is  considerably  smaller  than  that  of  the 
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first  year,  and  as  a  result  the  insured  is  guar¬ 
anteed  an  attractive  dividend.  For  example, 
the  premium  rate  per  $1000  for  a  twenty-pay¬ 
ment  life  policy  on  this  reduction  premium 
plan,  age  thirty-five,  is  for  the  first  year  $38.20 
and  for  subsequent  years  $33.67,  showing  a  dif¬ 
ference  of  $4.53,  which  is  the  guaranteed  divi¬ 
dend  after  the  first  year. 

As  the  policy  will  besides  share  annually  in 
the  earnings  of  the  company,  the  smaller  pre¬ 
mium  after  the  first  will  year  by  year  be  further 
reduced  by  annual  dividends.  The  new  policy; 
is  on  the  three  per  cent  reserve  basis,  and  is 
incontestable  after  one  year.  It  provides  for  a 
grace  of  one  month  for  premium  payments 
without  interest  charge,  and  may  be  reinstated 
at  any  time  on  evidence  of  insurability  and 
payment  of  arrears  of  premiums  and  interest. 
Policy  loans  may  be  made  at  five  per  cent.  The 
policy  should  prove  a  seller,  as  it  has  attractive 
and  up-to-date  features. 


San  Antonio  Life 

The  third  annual  statement  of  the  San  An¬ 
tonio  Life  Insurance  Company  of  San  Antonio, 
Tex.,  shows  that  the  company  has  made  satis¬ 
factory  progress  during  the  past  year  and  is 
firmly  established  as  one  of  the  successful  com¬ 
panies  of  the  Southwest.  Its  admitted  assets  on | 
December  31,  1912,  were  $543,004,  a  gain  for  the 
year  of  $57,088.  In  addition  to  this  the  corn-j 
pany  has  non-admitted  assets  consisting  of  bills } 
receivable,  balances  due  from  agents,  line  cer¬ 
tificates  of  deposit,  furniture  and  fixtures 
amounting  to  over  $20,000.  Its  surplus  to  pol¬ 
icyholders  at  the  end  of  the  year  was  $388,324 
The  insurance  in  force  is  $4,715,584,  showing  an 
increase  of  $631,934;  its  premium  income  in¬ 
creased  $18,704,  its  interest  income  $6807,  and 
its  policy  reserves  $64,529  during  the  year.  The 
officers  of  the  company  are  Henry  A.  Hodge 
president;  S.  F.  Kirksey,  vice-president;  Johi 
F.  Onion,  second  vice-president  and  genera 
counsel;  George  R.  Stumberg,  third  vice-presi¬ 
dent;  C.  L.  Wakefield,  fourth  vice-president 
Robinson  N.  Hodge,  secretary,  and  Dr.  J.  S 
Lankford,  medical  director. 


Cherokee  Life  of  Rome,  Ga. 

An  application  for  a  temporary  receiver  foi 
(he  Cherokee  Life  of  Rome,  Ga.,  has  been  filec 
by  H.  B.  Brooks,  who  holds  income  certificate: 
to  the  amount  of  $500.  Charges  of  extravagance 
and  mismanagement  are  made,  and  it  is  allege! 
in  the  petition  that  the  funds  taken  in  by  the 
company  since  it  was  organized  two  years  age 
have  gradually  dwindled  from  $1,681,000  to  $360, 
000. 

The  case  will  be  heard  on  April  2.  The  Cbero  [ 
kee  Life  was  incorporated  January  20,  1909,  au< 
commenced  business  in  November,  1910.  How 
ard  G.  Bowie  is  president  and  G.  H.  Hensball  i: 
secretary. 


The  Indianapolis  Life  Insurance  Compan; 

The  business  of  the  Indianapolis  Life  Insur 
ance  Company  shows  a  gratifying  growth  i> 
every  particular  during  the  past  year.  B  h< 
company  wrote  $2,040,000  of  new  business  i> 
1912  and  increased  the  business  in  force  iron 
$4,451,264  to  $5,756,690.86.  It  paid  $9000  in  claim 
during  the  year,  making  total  death  claim: 
paid  $42,202,  and  paid  dividends  to  policyholder 
aggregating  $17,132.  The  assets  Increased  fron 
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$314,536  in  1911  to  $408,384,  and  the  reserve  from 
$268,913  to  $351,126.  The  income  for  1912  was 
$201,297,  as  against  $155,449  in  1911.  There  are 
no  unpaid  claims  against  the  company,  and  it 
has  never  had  a  lawsuit.  The  company’s  assets 
are  mainly  invested  in  real  estate  mortgages 
which  net  upwards  of  six  per  cent,  the  mortality 
is  low  and  all  conditions  are  favorable  for  con¬ 
tinually  increasing  prosperity.  Albert  Goslee  is 
president  of  the  company;  Frank  P.  Manly, 
vice-president  and  general  manager;  Joseph  R. 
Raub,  secretary;  Edward  B.  Raub,  general 
counsel;  Dr.  Frank  A.  Morrison,  medical  di¬ 
rector,  and  Dr.  M.  O.  DeVaney,  assistant  medi¬ 
cal  director. 


American  Central  Life 

During  the  year  1912  the  American  Central 
Life  of  Indianapolis  broke  all  previous  records 
in  every  particular  where  the  real  and  perma¬ 
nent  progress  of  the  company  is  concerned. 
Over  $1,000,000  of  new  business  was  produced 
each  month,  with  the  result  that  a  gain  of 
fifteen  per  cent  in  paid-for  issues  was  made 
over  the  previous  year.  Income  from  all 
sources  also  showed  a  handsome  gain  and  there 
was  a  marked  reduction  in  the  expense  account, 
in  spite  of  the  greatly  increased  business.  The 
company  now  has  insurance  in  force  of  $33,608.- 
115  on  the  paid-for  basis,  being  a  gain  of 
$4,415,523  for  the  year,  its  assets  amount  to 
$3,571,525,  of  which  $3,374,084  is  on  deposit  with 
the  State  auditor  of  Indiana,  while  the  net  sur¬ 
plus  on  policyholders’  account  is  $439,283.  Un¬ 
der  the  management  of  President  Herbert  M. 
Woollen,  and  with  the  able  assistance  of  Sec¬ 
retary  Carroll  B.  Carr,  the  American  Central 
Life  is  making  a  record  which  cannot  fail  to  be 
gratifying  to  its  policyholders. 


Will  Reinsure  Large  Policies 

By  the  terms  of  an  arrangement  completed 
Saturday  in  Des  Moines  the  Prussian  Life  of 
Berlin  will  reinsure  policies  written  by  the 
Bankers  Life  of  Des  Moines  when  the  risk  ex¬ 
ceeds  $15,000.  Charles  Hughes  of  Hartford,  rep¬ 
resenting  the  Berlin  company,  was  in  Des 
Moines  when  the  agreement  was  reached. 
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ELABORATE  PROGRAMME 
ARRANGED 


American  Life  Convention  Meeting  at 
St.  Paul 


MANY  PROMINENT  MEN  TO  SPEAK 


Arrangements  Completed  with  Exception  of  Few 
Minor  Details 

The  programme  for  the  annual  meeting  of  the 
American  Life  Convention,  which  will  be  held  at 
St.  Paul,  August  19,  20  and  21,  has  been  com¬ 
pleted,  with  the  exception  of  some  minor 
changes,  as  follows: 

August  19,  Medical  Section— Forenoon  topic  to 
be  selected;  afternoon,  “The  Feminine  Risk." 

The  legal  section  is  advised  to  provide  for  re¬ 
views  of  legislation  and  court  decisions  for  the 
year. 

Main  convention  August  20,  10.30  a.  m. 

Addresses  of  welcome  by  Governor  Eberhardt 
of  Minnesota,  Mayor  of  St.  Paul  and  E.  W.  Ran¬ 
dall  of  St.  Paul,  president  Minnesota  Mutual 
Life,  on  behalf  of  life  insurance  companies,  and 
Commercial  Club  response  by  W.  Q.  Cole,  presi¬ 
dent  Lamar  Life,  Jackson,  Miss. 

Afternoon  —  President’s  address;  address  by 
Hon.  J.  A.  O.  Preus,  Insurance  Commissioner  of 
Minnesota;  report  of  committee  on  Departmen¬ 
tal  Supervision,  discussion  to  be  continued  in 
executive  session. 

Evening — “The  Question  of  Medical  Examina¬ 
tions  and  Medical  Examiners”;  "The  Ever- 
Present  Problem  of  First  Year’s  Expenses.” 

Thursday,  August  21,  9.30  A.  M.— “Waste  from 
Lapsation,”  by  I.  Smith  Homans,  actuary  and  as¬ 
sistant  secretary  Commonwealth  Life  of  Louis¬ 
ville;  “Agency  Supervision,”  by  R.  W.  Stevens, 
vice-president  Illinois  Life. 

Afternoon— Address  by  Neal  D.  Sills,  president 
National  Association  Life  Underwriters,  on 
“Ethical  and  Unethical  Competition”;  "Re¬ 
view,”  by  B.  F.  Reinmund,  secretary  Midland 
Mutual  Life,  Columbus,  Ohio;  discussion. 

Evening — Executive  session,  Dr.  F.  J.  Combe, 
president  Equitable  Life  of  San  Antonio,  Texas, 
in  charge. 

Friday,  August  22— Report  of  committee  on 
hazardous  occupations;  reports  of  the  commit¬ 
tees;  unfinished  business;  new  business;  elec¬ 
tion  of  officers;  afternoon  program  to  be  ar¬ 
ranged  and  evening  social  extended  by  city  of 
St.  Paul. 


these  houses  includes  the  single  premium  on  a 
life  insurance  policy  under  which,  if  the  insured 
dies  before  the  mortgage  is  paid  up,  the  prop¬ 
erty  reverts  to  his  estate  free  and  clear  of  all 
encumbrances.  The  amount  of  the  insurance 
from  year  to  year  exactly  covers  the  amount 
of  mortgage  still  outstanding.  For  a  purchaser 
at  age  30  the  premium  for  the  mortgage  of 
$3250  approximates  $300.  This  insurance  feature 
of  the  plan,  however,  is  not  compulsory.  As 
the  plan  works  out  the  total  average  payments 
for  the  entire  twenty  years  are  only  $37  per 
month.  The  interest  on  both  the  first  and  sec¬ 
ond  mortgages  is  6  per  cent,  but  the  Metro¬ 
politan  Life  is  considering  the  advisability  of 
making  similar  loans  at  the  rate  of  5 y2  per  cent. 
There  are  numerous  difficulties  which  must  be 
considered  by  an  insurance  company  which  is 
responsible  to  its  policyholders  for  the  safe 
and  productive  investment  of  their  funds,  but 
the  officers  of  the  Metropolitan  believe  that,  as 
these  funds  come  very  largely  from  policy¬ 
holders  who  wish  to  own  their  homes,  every 
legitimate  opportunity  to  do  so  should  be  given 
them. 


Guarantee  Life  of  Houston 

At  the  annual  meeting  of  stockholders  of  the 
Guarantee  Life  of  Houston,  officers  were  elected 
as  follows:  Jonathan  Lane,  president;  John  H. 
Thompson,  first  vice-president  and  general 
manager;  S.  F.  Carter,  second  vice-president; 
Charles  Schreiner,  third  vice-president;  J.  F. 
Walters,  fourth  vice-president  and  general 
counsel;  James  F.  Sadler,  fifth  vice-president; 
H.  W.  Cochnower,  secretary  and  actuary,  and 
James  R.  Thompson,  treasurer.  The  company 
had  insurance  in  force  as  of  December  31,  1912, 
six  years  after  organization,  of  more  than  $16,- 
000,000,  assets  of  $936,352,  and  a  surplus  of  $172,- 
000.  For  the  first  two  months  of  this  year 
applications  for  new  business  amounted  to 
$2,556,240. 


;Two  Valuable  Life  Insurance  Works 

The  Spectator  Company,  135  William  street,  New 
York,  has  issued  a  third  and  revised  edition  of  that 
interesting  and  invaluable  work,  “Elements  of  Life 
Insurance,”  by  Miles  M.  Dawson,  the  well-known  con¬ 
sulting  actuary.  “Elements  of  Life  Insurance”  is  a 
thorough  account  of  the  principles  of  life  insurance, 
told  in  an  interesting  manner  and  free  from  all  tech¬ 
nical  discussions.  Because  of  its  clear,  concise,  read¬ 
able  style,  the  book  will  be  read  and  enjoyed  by  the 
general  public  as  well  as  members  of  the  life  insurance 
fraternity.  “Elements  of  Life  Insurance”  is  priced 
at  $2,  postpaid. 

“The  Monthly  Income  Policy”  is  another  recent 
Spectator  publication  of  general  interest  to  the  life 
insurance  world.  Written  by  William  T.  Nash  and 
published  in  pamphlet  form,  the  work  presents  in  an 
attractive  and  forceful  manner  the  advantages  of  the 
monthly  income  policy  and  how  to  use  them.  Price, 
paper  bound,  30  cents;  cloth  bound,  50  cents. — Un¬ 
derwriters  Report 
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Inter- Mountain  Life  to  Increase  Capital 

The  stockholders  of  the  Inter-Mountain  Life 
of  Salt  Lake  City  have  voted  to  Increase  the 


capital  stock  from  $100,000  to  $200,000,  repre¬ 
sented  by  20,000  shares  at  par  value  of  $10. 
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Texas  Bill  Recommitted 

AUSTIN,  March  24.— The  Gibson  Senate  bill, 
introduced  some  time  ago,  providing  for  the  re¬ 
peal  of  the  Robertson  Insurance  Law,  and  which 
also  has  for  its  object  the  re-admission  into 
Texas  of  twenty-one  of  the  leading  life  insur¬ 
ance  companies  that  withdrew  from  this  State 
on  account  of  this  law,  has  been  withdrawn  by 
Senator  Gibson  and  recommitted.  The  bill  as 
originally  drafted  would  permit  the  return  of 
these  companies  without  having  to  pay  certain 
back  taxes  claimed  to  be  due  by  them  to  the 
State  which  aggregates  over  $1,000,000.  Senator 
Gibson  wants  to  change  the  bill  so  that  these 
companies  will  have  to  pay  this  tax.  He  is  also 
inclined  not  to  disturb  the  investment  feature 
of  the  Robertson  law,  although  his  bill  provides 
for  a  graduated  scale  of  taxes  to  be  paid  which 
decreases  when  the  companies  make  invest¬ 
ments  in  Texas  real  estate  securities.  The  Com¬ 
missioner  of  Insurance  is  opposing  any  changes 
in  the  present  law,  and  from  all  indications 
this  session  of  the  legislature  will  not  disturb 
the  law  as  It  now  stands. 


Financing  the  Small  House 

We  have  received  a  pamphlet,  entitled  as 
above,  by  Lee  K.  Franltel,  sixth  vice-president 
of  the  Metropolitan  Life  of  New  York,  dealing 
with  the  problem  confronting  men  with  small 
incomes  of  financing  ownership  of  their  homes. 
Mr.  Frankel  discusses  building  and  loan  asso¬ 
ciations  and  similar  projects  having  this  end  in 
view  in  this  country  and  Europe,  and  outlined 
a  plan  adopted  by  the  Metropolitan  Life  about 
a  year  ago  for  building  small  homes  in  the  Bor¬ 
ough  of  Brooklyn.  The  company  agreed  to 
advance  approximately  $650  for  this  purpose, 
the  real  estate  company  which  took  the  loan 
contracting  that  the  plans  for  the  houses  should 
be  submitted  to  the  insurance  company  and  that 
the  cost  of  the  houses  to  the  purchaser  should 
include  only  a  fair  profit  over  the  cost  of  the 
land  and  the  construction  of  the  buildings. 
These  houses  are  sold  at  $5500  each,  but  it  is 
believed  that  smaller  houses  at  lower  cost  could 
be  built  under  the  same  plan  in  less  expensive 
locations. 

Under  this  plan  the  Metropolitan  takes  a  first 
mortgage  for  $3250,  payable  in  semi-annual  in¬ 
stalments  in  twenty  years,  the  peculiar  advan¬ 
tage  to  the  purchaser  being  that  he  is  not  re¬ 
quired  to  renew  his  mortgage  at  the  end  of  five 
years.  The  building  company  takes  the  second 
mortgage,  which  is  payable  in  quarterly  instal¬ 
ments  in  twelve  years.  A  payment  of  $750  is 
asked  from  the  purchaser,  but  this  need  not 
all  be  paid  at  one  time.  The  cost  of  $6500  for 


Life  Notes 

—Girard  Life  of  Philadelphia  has  issued  a  booklet 
containing  many  testimonials  regarding  the  cash  divi¬ 
dends  paid  on  its  policies. 

—The  Columbia  Life  and  Trust  of  Portland,  Ore., 
is  now  issuing  an  attractive  monthly  paper  entitled 
“The  Columbia  Outlook.”  It  is  neatly  gotten  up  and 
is  a  credit  to  the  company. 

— The  first  annual  meeting  of  the  Arkansas  agents 
of  the  Lafayette  Life  of  Lafayette,  Ind.,  was  held  last 
week  at  Hartford,  Ark.,  with  Field  Superintendent 
Wm.  R.  Smith  as  guest  of  honor. 

— Willard  Done  has  been  reappointed  Commissioner 
of  the  Utah  Insurance  Department  for  four  years,  the 
term  ending  February  28,  1917.  Mattie  Thornby  has 
been  made  Deputy  Commissioner. 

—The  Southeastern  Life  of  Greenville,  S.  C.,  made 
a  splendid  showing  during  the  first  three  months  of 
this  year,  and  it  is  expected  that  the  statement  as  of 
March  31,  which  is  the  close  of  the  third  year  under 
the  present  management,  will  be  highly  satisfactory. 

—Ralph  K.  Hubbard,  formerly  with  the  Provident 
Savings  Life  of  New  York,  nas  been  appointed  man* 
ager  of  the  Toledo  Life  of  To’edo,  and  will  take 
charge  early  in  April.  He  has  been  in  the  insurance 
business  for  many  years,  and  has  had  a  wide  expe¬ 
rience. 

—The  name  of  the  Life  Underwriters  Association  of 
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Virginia  has  been  changed  to  the  Richmond  (Va.) 
Association  of  Life  Underwriters,  and  a  new  constitu¬ 
tion  and  by-laws  adopted  permit  soliciting  agents  to 
become  members.  A  banquet  will  be  given  April  7  at 
the  Hotel  Jefferson,  in  that  city,  at  which  many  promi¬ 
nent  insurance  men  are  expected. 

— The  Liberal  Life  of  Anderson,  Ind.,  had  received 
on  March  20  more  than  $600,000  in  applications,  and 
the  agents  have  pledged  themselves  to  close  the  month 
with  between  $800,000  and  $900,000  of  new  business. 
If.  M.  Holderness,  agency  director  of  the  Guarantee 
Life  of  Houston,  has  been  appointed  superintendent  of 
agencies  for  the  Liberal  Life. 

— Frederick  A.  Betts,  formerly  assistant  secretary  of 
the  Metropolitan  Life  of  New  York,  and  at  one  time 
Commissioner  of  Insurance  of  Connecticut,  pleaded 
guilty  on  Monday  last  before  Judge  Seabury,  in  the 
criminal  branch  of  the  Supreme  Court,  at  New  York, 
to  grand  larceny  in  the  first  degree,  and  was  re¬ 
manded  one  week  for  sentence.  While  the  specific 
charge  upon  which  he  pleaded  guilty  was  the  theft  of 
$2500  from  Guy  VV.  Cox,  an  attorney  for  the  Metro¬ 
politan  Life,  it  is  understood  that  he  bad  secured 
money  from  numerous  other  parties  for  participation 
in  an  alleged  real  estate  syndicate. 


CASUALTY,  SURETY  & 
MISCELLANEOUS 


The  Social  Policy  of  Bismarck 
A  monograph  under  the  above  title  has  re¬ 
cently  appeared.  It  should  prove  of  interest  to 
students  of  social  movements,  but  more  espe¬ 
cially  to  those  interested  in  the  development  of 
workmen’s  compensation  and  State  insurance 
systems,  for  it  is  in  essence  a  comparison  of 
German  and  English  insurance  legislation 
along  these  lines.  It  contains  discussions  of 
the  nature  and  history  of  State  socialism, 
workmen’s  insurance  in  Germany  up  to  1881, 
German  and  English  legislation  compared,  in¬ 
surance  and  self  help,  and  State  action  and 
charity.  Copies  may  be  obtained  at  75  cents  net 
by  addressing  The  Spectator  Company,  New 
York. 


Automobile  Insurance  Company  of  Hartford 

By  amending  the  charter  of  the  Manufac¬ 
turers  Fire  and  Marine,  granted  in  1907,  the 
Connecticut  Legislature  has  created  the  Auto¬ 
mobile  Insurance  Company  of  Hartford.  The 
authorized  capital  is  $2,000,000,  divided  into 
shares  of  $100  each.  The  company  will  furnish 
complete  coverage  for  automobiles  in  conjunc¬ 
tion  with  the  JEtna  Life  and  the  ACtna  Accident 
and  Liability  of  Hartford.  The  incorporators, 
who  are  connected  with  the  iEtna  Life,  are: 
Morgan  G.  Bulkeley,  Samuel  G.  Dunham,  John 
O.  Enders,  Morgan  B.  Brainard,  J.  Scofield 
Rowe,  Walter  C.  Faxon,  Edward  Hatch,  George 
R.  Merrow,  Jonathan  Camp,  E.  H.  Cooper, 
George  H.  Pinney,  William  Penrose,  J.  H.  Hale 
and  R.  N.  Oakman. 


George  T.  Parker  Resigns 

George  T.  Parker,  resident  vice-president  and 
manager  of  the  New  York  office  of  the  New 
England  Casualty  of  Boston,  has  resigned  and 
will  retire  from  active  business  for  a  time  in 
an  effort  to  regain  his  health.  A.  C.  Johnson, 
first  vice-president  at  the  home  office,  will 
spend  part  of  each  week  at  the  New  York  office, 
as  no  successor  to  Mr.  Parker  has  been  ap¬ 
pointed. 


THE  SPECTATOR 

ADDRESS  ON  WORKMEN’S 
COMPENSATION 


Leon  S.  Senior  Presents  Argument  in 
Favor  of  Foley-Walker  Bill 


OUTLINES  BURDENS  OF  OLD  THEORIES 


Talk  Made  Before  Ethical  Culture  Society  at  New 
York — Miles  M.  Dawson  also  Speaks 

Leon  S.  Senior  of  the  New  York  Insurance  De¬ 
partment  delivered  an  address  on  workmen’s 
compensation  before  the  Ethical  Culture  So¬ 
ciety  on  the  18th  inst.,  in  which  he  presented 
strong  arguments  in  favor  of  the  Foley-Walker 
bill,  which  is  supported  by  the  Insurance  De¬ 
partment,  and  against  the  Murtaugh-Jackson 
Bill,  which  is  advocated  by  the  State  Federation 
of  Labor.  The  former  bill,  he  contended,  satisfied 
practically  all  the  requirements  of  a  workmen’s 
compensation  law,  which  he  declared  to  be,  first, 
the  elimination  of  the  theory  of  negligence  from 
employer’s  liability  and  the  abolition  of  the 
common  law  defenses;  second,  providing  a 
definite  and  reasonable  schedule  of  payments 
payable  periodically  to  the  injured  workman  or 
his  dependents;  third,  the  assurance  and  guar¬ 
antee  that  such  payments  will  be  made  as  fast 
as  they  become  due,  and  fourth,  the  elimination 
of  litigation  and  the  substitution  therefor  of 
simple  methods  for  the  recovery  of  payments 
due  under  the  law. 

Mr.  Senior  outlined  the  burdens  incident  to 
the  old  common  law  theories  of  employers’  lia¬ 
bility  and  referred  briefly  to  the  history  of 
workmen’s  compensation  legislation  in  this 
country  and  in  Europe.  Referring  to  the  Foley- 
Walker  bill,  which  provides  for  payment  of  50 
per  cent  of  an  injured  workman’s  wages  in  cases 
of  temporary  disability,  and  for  50  per  cent  of 
his  earning  power  for  the  balance  of  his  life  in 
cases  of  permanent  disability  and  for  death 
benefits  of  from  40  to  GO  per  cent,  according  to 
the  number  and  character  of  dependents,  he  said 
that  this  is  one  of  the  highest  schedules  either 
enacted  or  proposed  by  any  compensation  act. 
Specific  losses  are  compensated  for  under  the 
bill  for  a  period  of  from  1G4  weeks  up  to  25S 
weeks,  according  to  the  importance  of  the  in¬ 
jury. 

The  bill  provides  for  four  different  insurance 
plans.  First  it  permits  the  employer  to  carry 
his  own  insurance  on  satisfactory  proof  of  his 
financial  responsibility.  Second,  employers  may 
insure  each  other  in  mutual  association.  Third, 
the  Superintendent  of  Insurance  is  authorized 
to  assume  the  administration  of  a  State 
insurance  fund.  Fourth,  employers  may  carry 
insurance  in  stock  companies.  The  Murtaugh- 
Jackson  bill,  on  the  other  hand,  provides  for 
State  insurance  only  and  Mr.  Senior  argues  that 
this  would  create  a  monopoly  which  would  be 
bound  to  be  a  failure  even  if  it  were  possible 
to  free  it  from  the  influence  of  partisan  politics. 
As  to  the  prevalent  prejudice  against  and  at¬ 
tacks  on  the  stock  companies,  he  stated  his 
belief  that  they  were  unjust  and  that  the  con¬ 
ditions  complained  of  were  the  fault  of  the  em¬ 
ployers’  liability  law  and  not  of  the  casualty 
companies. 

Mr.  Senior  explained  that  the  competition  cre¬ 
ated  by  the  four  methods  of  insurance  provided 
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by  the  law  would  prevent  abuses  and  would 
compel  efficient  and  economical  service. 

Miles  Menander  Dawson,  who  represented  the 
Peoples  Institute  and  the  Association  for  Labor 
Legislation,  also  spoke.  He  advocated  a  Mil 
providing  for  a  65  per  cent  schedule  of  benefits, 
and  that  widows  of  victims  of  industrial  acci¬ 
dents  should  be  paid  the  compensation  provided 
by  the  bill  for  life  or  until  remarriage.  Mr. 
Dawson  also  advocated  a  compulsory  law,  pro¬ 
vided  that  a  constitutional  amendment  could  be 
secured. 


Texas  Fidelity  and  Bonding  of  Waco 

F.  B.  Wortman  has  been  appointed  general 
manager  of  the  Texas  Fidelity  and  Bonding 
Company  of  Waco,  to  succeed  J.  S.  Armstrong, 
resigned.  Mr.  Wortman  was  formerly  superin¬ 
tendent  of  the  bonding,  plate  glass,  burglary  and 
liability  departments  of  the  Commonwealth 
Bonding  and  Casualty  of  Fort  Worth,  having 
been  with  that  company  since  it  was  organized. 
Previous  to  that  he  was  general  agent  of  the 
National  Surety  of  New  York,  at  Toledo,  Ohio. 
The  Texas  Fidelity  and  Bonding  has  recently 
started  writing  plate  glass  and  burglary  in¬ 
surance  and  plans  are  under  way  to  open  a 
regular  department  for  handling  accident  and 
health  insurance.  An  application  for  a  license 
has  been  made  in  New  Mexico,  and  the  com¬ 
pany  is  making  arrangements  to  develop  Louis¬ 
iana,  where  a  license  has  already  been  secured. 


Commonwealth  Bonding  and  Casualty 

The  Commonwealth  Bonding  and  Casualty  of 
Fort  Worth,  Tex.,  at  the  annual  meeting  held 
recently,  elected  a  new  board  of  directors  and 
several  officers  to  fill  vacancies.  Coke  W. 
Harkrider,  vice-president  and  general  manager, 
and  J.  M.  Dawson,  secretary,  retired.  C.  D. 
Hill,  who  has  been  in  charge  of  the  company’s 
underwriting  for  the  past  year,  was  elected 
secretary  to  succeed  M.  Dawson,  and  B.  F. 
Allen,  Jr.,  was  elected  assistant  secretary  and 
treasurer.  John  Schabauer  was  re-elected 
president  and  Dr.  Bacon  Saunders  was  elected 
vice-president.  Mr.  Schabauer  also  resigned, 
but  it  is  understood  that  he  is  serving  only  until 
a  successor  can  be  chosen.  It  was  shown  that 
the  company  had  made  a  substantial  increase 
in  its  assets. 


Insurance  Rate-Making  Associations 

Charles  C.  Nadal,  counsel  of  the  Fidelity  and 
Casualty  Company  of  New  York,  has  written  a 
monograph  on  the  above  topic,  in  which  he  ably 
defends  the  existence  of  such  organizations.  He 
bases  his  arguments  on  economic  grounds,  point¬ 
ing  out  the  essential  differences  between  the  in¬ 
surance  business  and  other  commercial  enter¬ 
prises.  His  point  is  well  made,  that  the  pur¬ 
chaser  of  cut-rate  insurance  jeopardizes  his 
chances  of  ultimate  recovery  in  case  of  loss, 
and  that  co-operation,  not  competition,  is  the 
only  method  to  secure  safe  and  adequate  rat¬ 
ings. 


Southern  Surety  Elects  Officers 

The  Southern  Surety  of  Muskogee,  Okla.,  at 
the  annual  meeting  held  recently,  elected 
officers  as  follows:  President,  C.  S.  Cobb;  vice- 
presidents,  J.  H.  Huckleberry,  J.  F.  Holden,  F. 
A.  Ungles,  and  secretary  and  treasurer,  E.  C. 
Davis. 
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NEW  YORK  COMPENSATION 
LEGISLATION 


Doubt  Expressed  as  to  Correctness  of 
Senate  Committee’s  Action 


CHANGE  WAS  MADE  IN  MEASURE 


Superintendent  Emmet  Makes  Statements — Harry 

B.  Bradbury  Replies  to  Attack— Other 
State  Bills 

The  biggest  interest  in  an  attempt  to  pass  a 
workmen’s  compensation  law  continues  to  be 
centered  in  New  York  State,  and  little  progress 
appears  to  have  been  made  toward  final  enact¬ 
ment  during  the  past  week.  There  is  now  a 
question  advanced  by  several  advocates  of  the 
Foley-Walker  bill  as  to  the  correctness  of  the 
Senate  insurance  committee  when  it  changed 
the  measure  in  order  to  make  it  necessary  for 
the  employer  and  employed  to  take  some  affirm¬ 
ative  action  in  accepting  the  compensation  law. 

It  has  developed  that  considerable  doubt  has 
also  arisen  as  to  how  a  court  will  view  it,  in 
that  the  bill  provides  that  the  State,  cities, 
towns,  villages  and  other  divisions  of  the  gov¬ 
ernment  must  pay  compensation.  Under  these 
circumstances,  it  is  pointed  out,  the  workmen 
are  deprived  of  their  legal  right  to  sue,  and  this 
feature,  is  is  said,  may  result  in  destroying  the 
effect  of  the  bill. 

Harry  B.  Bradbury,  the  attorney  who  drew  the 
workmen’s  compensation  bill  for  the  New  York 
Insurance  Department,  and  who  has  been  a  de¬ 
termined  opponent  of  the  Murtaugh-Jackson  bill, 
has  issued  a  strong  reply  to  advocates  of  the  lat¬ 
ter  bill  who  have  attacked  him  as  being  the  tool 
of  the  casualty  insurance  companies.  Mr.  Brad¬ 
bury  contends  that  the  prevention  of  accidents  is 
the  most  important  feature  of  workmen's  com¬ 
pensation  legislation  and  that  the  employers  li¬ 
ability  companies  have  been  instrumental  in  pay¬ 
ing  hundreds  of  thousands  of  dollars  to  injured 
workmen  and  the  dependents  of  those  killed 
which  would  not  have  been  paid  had  those  com¬ 
panies  not  been  in  existence,  as  \ well  as  being 
the  strongest  factor  in  the  prevention  of  indus¬ 
trial  accidents. 

Mr.  Bradbury  asserts  that  many  labor  leaders 
have  been  deceived  by  ignorant  and  narrow¬ 
minded  opponents  of  the  bill  introduced  by  the 
Insurance  Department,  and  cites  as  an  example 
of  the  misrepresentations  made  by  advocates  of 
the  Murtaugh-Jackson  bill  a  statement  made  by 
Allan  Dawson,  associate  editor  of  a  New  York 
daily  paper,  in  a  speech  delivered  at  a  recent 
meeting  at  Cooper  Union,  in  which  he  said  that 
experience  proved  that  under  State  insurance 
plans  the  expense  of  collecting  funds  would 
eventually  amount  to  not  more  than  one-half  of 
one  per  cent  and  not  more  than  two  per  cent  for 
its  distribution.  Mr.  Bradbury  points  out  that 
under  the  Ohio  law  the  expense  ratio  had 
proved  to  be  260  per  cent  of  the  amount  paid 
out  and  that  even  in  Germany  the  administra¬ 
tion  cost  is  12.8  per  cent  of  the  entire  fund.  In 
Washington  the  expense  ratio  has  been  upwards 
of  24  per  cent  of  the  amount  expended. 

Mr.  Bradbury  concludes  by  the  statement  that 
35,000  workmen  are  killed  annually  in  the  indus¬ 
trial  army  of  the  United  States  and  makes  a 
strong  plea  for  the  prompt  passage  of  legisla¬ 
tion  which  will  relieve  a  situation  which  is  be¬ 
coming  intolerable, 


EMMET  MAKES  STATEMENT 
Superintendent  William  T.  Emmet  of  the  New 
York  Insurance  Department  has  made  a  state¬ 
ment  in  reference  to  the  inclusion  of  insurance 
in  stock  companies  as  one  of  the  alternative 
kinds  of  insurance  recognized  by  the  pending 
legislation  relative  to  workmen’s  compensation. 
He  says: 


If  the  Senate  workmen’s  compensation  bill  is 
passed  this  year,  I  predict  that  within  six 
months  the  labor  unions  of  the  State  will  join 
in  an  unreserved  approval  of  the  operation  of 
the  act.  So  confident  am  I  of  this  that,  fully  as  I 
appreciate  the  important  part  which  organized 
labor  has  played  in  bringing  about  valuable  re¬ 
forms  of  this  character,  I  hope  the  present 
legislature  will  go  ahead  and  pass  the  Senate 
bill  without  regard  to  the  attitude  which  or¬ 
ganized  labor  has  taken  on  a  comparatively  un¬ 
important  detail.  But  this  is  a  matter  which  is 
up  to  the  legislature,  not  to  me.  I  have  said 
and  done  all  I  can  on  the  subject. 

The  representatives  of  labor  are  strongly  in 
favor  of  a  State-administered  fund.  I  am  in 
favor  of  a  State-administered  fund,  also,  as  one 
of  the  alternatives  which  must  be  provided  for 
in  any  satisfactory  bill.  I  think  it  may,  in  the 
end,  prove  to  be  the  best  system  of  insurance 
of  this  character.  If  the  administration  of  such 
a  fund  is  left  with  the  insurance  department.  I 
shall  certainly  try  to  demonstrate  that  it  is  the 
best  and  cheapest  form  of  insurance.  But  here 
is  the  point,  and  I  think  it  is  one  which  the 
labor  leaders  have,  to  some  extent,  overlooked 
— those  who  hope  and  those  who  believe  that  a 
State  fund  properly  administered  will  prove 
satisfactory  simply  cannot,  at  this  time,  be  so 
sure  of  this  fact  as  to  be  dogmatic  about  it. 
They  can  merely  predict  and  guess  and  prophesy 
about  it  until  we  have  some  actual  facts  to  go 
on  with  reference  to  the  manner  in  which  such 
a  fund  will  be  administered  by  the  State,  and 
to  the  willingness  of  employers  to  come  in 
under  it.  Until  we  know  something  definite  on 
these  points,  it  seems  to  me  to  be  the  height  of 
imprudence  to  discard  the  only  system  of  em¬ 
ployers’  liability  insurance  which  now  exists  in 
this  State,  namely,  insurance  by  stock  com¬ 
panies,  a  system  which  has  been  built  up  under 
our  State  laws,  which  hats  gradually  established 
itself  upon  a  fairly  sound  basis,  and  which 
would  become  standardized  and  safe  upon  the 
passage  of  a  workmen’s  compensation  act.  I 
should  be  the  last  one  to  advocate  any  work¬ 
men’s  compensation  bill  which  gave  stock  cas¬ 
ualty  companies  a  monopoly  of  the  insurance 
business.  The  Senate  bill,  which  I  favor,  does 
the  precise  opposite  of  this.  These  companies 
now  have  a  monopoly  of  employers’  liability  in¬ 
surance,  but,  under  the  Senate  bill,  if  passed, 
they  will,  for  the  first  time  in  their  career  in 
New  York  State,  be  subjected  to  the  hottest 
kind  of  companies  from  the  newly  created  mu¬ 
tuals  which  the  bill  legalizes  and  from  the 
new  State-administered  fund.  By  leaving  the 
matter  in  that  way  for  the  present,  we  avail 
ourselves,  at  the  commencement  of  the  plan, 
of  the  only  existing  form  of  insurance  of  this 
character  we  have,  and,  at  the  same  time,  we 
make  it  perfectly  certain  that,  unless  this  form 
of  insurance  within  the  next  few  years  demon¬ 
strates,  by  giving  the  public  superior  service  to 
any  other,  that  it  is  the  best  form,  it  will  be 
permanently  put  out  of  business  by  one  or  both 
of  the  other  methods  of  insurance  which  the  Din 
establishes.  So  confident  am  I  that  undue  im¬ 
portance  has  been  attached  by  the  representa¬ 
tives  of  organized  labor  to  the  inclusion  of  stock 
casualty  insurance  as  one  of  the  four  alterna¬ 
tives  in  the  Senate  bill,  and  so  important  do  I 
deem  it  that,  for  the  present  at  least,  the  State 
should  avail  itself  of  this  existing  facility  while 
the  other  untried  methods  are  being  put  into 
shape,  that  I  strongly  favor  the  passage^  of  the 
Senate  bill  in  its  present  form,  notwithstand¬ 
ing  the  doubts  which  at  the  moment  some  of  the 
labor  men  have  as  to  this  feature  of  it.  The 
workmen’s  compensation  law  now  in  force  in 
Michigan  and  Massachusetts  both  recognize 
stock  casualty  insurance  as  an  alternative  form, 
and  the  leaders  of  organized  labor  m  these 
States  agree  in  asserting  that  this  kind  of  in¬ 
surance  is  now  proving  just  as 
under  the  new  conditions,  as  any  of  the  other 
forms  availed  of.  It  is  serving  its  purpose  for 
the  moment,  therefore,  and  justifying  its  in¬ 
clusion  in  any  competitive  insurance  plan,  it 


it  falls  in  the  future  to  make  good,  it  will  auto¬ 
matically  cease  to  exist.  If  it  does  make  good, 
there  is  no  reason  for  its  ruthless  extermina¬ 
tion. 

OTHER  STATES 

The  joint  committee  of  the  Utah  Legislature 
which  has  held  a  number  of  public  and  private 
hearings  on  compensation  has  decided  to  in¬ 
troduce  a  conference  bill  in  both  houses,  copied 
after  the  New  Jersey  law.  It  differs  from  the 
law  of  that  State  only  in  its  provisions  relative 
to  all  employees  of  corporations  engaged  in 
inter-State  traffic  and  provides  that  employers 
who  now  have  a  compensation  plan  which  is 
agreeable  to  both  employer  and  employee,  may 
continue  such  without  interference  by  the  pro¬ 
posed  law.  The  bills  offered  in  Montana  and 
Idaho  passed  the  houses  in  both  States,  and 
were  pocketed  in  the  Senate. 

The  final  hearing  on  the  workmen's  compen¬ 
sation  and  employers’  liability  bills  before  the 
joint  committee  on  Judiciary  and  Labor  of  Con¬ 
necticut  Legislature  was  held  last  week  at 
Hartford.  Walter  G.  Cowles,  vice-president  of 
the  Travelers  of  Hartford,  made  a  vigorous  de¬ 
fense  in  behalf  of  the  liability  companies  in  an 
address  before  the  committee  in  refuting  the 
statements  made  during  the  past  month  by  pro¬ 
ponents  of  some  of  the  pending  measures.  There 
appears  to  be  little  likelihood  that  the  sub¬ 
committee  which  will  draft  the  bill  to  be  ap¬ 
proved  by  the  whole  committee,  and  by  them 
put  through  the  legislature  with  little  modifica¬ 
tion,  will  incorporate  in  their  bill  a  State  in¬ 
surance  feature.  Mr.  Cowles  was  given  to  un¬ 
derstand  before  beginning  his  address  that  the 
Hartford  companies  needed  no  defense. 

The  bill  of  Senator  Edge  amending  the  em¬ 
ployers’  liability  act  has  been  passed  by  the 
New  Jersey  Legislature.  The  measure  makes 
no  material  change  in  any  of  the  provisions  of 
the  act,  its  object  being  to  simplify  the  legal 
proceedings,  and  provides  new  means  of  pay¬ 
ing  some  of  the  claims.  Only  one  vote  was  cast 
in  opposition  to  the  bill. 

OPPOSITION  TO  HOLMES  BILL 
A  strong  sentiment  in  opposition  to  the 
Holmes  bill,  providing  for  important  amend¬ 
ments  to  the  Wisconsin  workmen’s  compensa¬ 
tion  law,  has  been  made.  A  delegation  of  manu¬ 
facturers,  railroad  men  and  labor  employers 
from  all  the  larger  cities  of  that  State  attended 
a  hearing  of  the  measure  held  at  Madison  last 
week,  and  a  decided  stand  against  it  was  taken. 
The  most  objectionable  feature  is  that  abro¬ 
gating  the  defense  of  contributory  negligence. 
It  was  contended  that  while  this  section  had 
been  abrogated  in  many  States  the  law  had  not 
been  in  operation  long  enough  to  determine 
whether  such  a  radical  amendment  would  be 
wise.  Other  proposed  amendments  provided 
that  “wilful  misconduct”  on  the  part  of  the 
employee  be  substituted  by  the  words  injuries 
“intentionally  self-inflicted”;  require  munici¬ 
palities  to  come  under  the  act  and  employers 
to  take  out  industrial  insurance  to  secure  pay¬ 
ment  of  claims  against  them.  Other  proposed 
amendments  opposed  were  those  providing  that 
a  principal  contractor  shall  be  liable  for  claims 
against  a  sub-contractor;  that  firemen  in  cities 
outside  of  Milwaukee  shall  not  be  entitled  to 
any  compensation,  or  at  least  not  to  full  com¬ 
pensation,  if  receiving  benefits  from  the  depart¬ 
ment  pension  fund;  that  compensation  in  cases 
of  permanent  disability  be  increased  to  one  and 
a  half  times  death  benefits;  that  a  schedule  of 
compensation  shall  be  made  for  all  accidents 
that  can  be  definitely  defied;  that  railroad  corn- 
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panies  may  place  trainmen  under  the  act  and 
that  benefits  shall  be  apportioned  among  chil¬ 
dren  according  to  age. 

Governor  Lee  Cruse  of  Oklohoma,  in  his  spe¬ 
cial  message  to  the  extraordinary  session  of 
the  fourth  legislature,  has  renewed  his  recom¬ 
mendation  that  an  adequate  workmen's  com¬ 
pensation  law  be  passed.  He  said  in  part: 

I  believe  that  a  law  that  would  definitely  fix 
the  rate  of  compensation  that  is  to  be  paid  for 
certain  injuries  and  for  death,  so  that  the  em¬ 
ployer  and  employee  may  know  in  advance  what 
the  compensation  is  to  be  in  the  event  of  in¬ 
jury,  would  be  a  decided  step  in  advance  of  the 
present  conditions,  and  would  offer  a  nucleus 
around  which  we  might  frame  a  more  perfect 
law. 

ABOUT  TO  GIVE  UP  OHIO  FIGHT 

It  is  now  apparent  to  those  who  are  endeav¬ 
oring  to  obtain  a  repeal  of  the  newly  enacted 
State  insurance  fund  law  for  workmen’s  com¬ 
pensation,  which  was  signed  by  Governor  Cox 
of  Ohio  last  week,  that  there  is  little  hope 
of  their  efforts  meeting  with  success.  The 
law  becomes  effective  January  1,  1914,  and 
on  that  date  the  liability  insurance  companies 
are  required  to  cancel  all  contracts  in  force 
and  cease  writing  new  business.  The  advo¬ 
cates  of  a  referendum  have  to  content  them¬ 
selves  with  allowing  this  as  a  good  opportunity 
to  test  the  workings  of  the  new  law.  Casualty 
companies  have  practically  given  up  the  fight 
against  the  act  at  present,  and  the  underwriters 
say  that  they  are  convinced  that  it  is  only  a 
question  of  a  short  time  before  the  cost  of  the 
scheme  will  become  so  great  that  the  law  will 
be  modified,  if  not  repealed. 

A  draft  of  a  workmen’s  compensation  bill  has 
been  sent  out  for  approval  by  the  Illinois  State 
Federation  of  Labor,  and  an  attempt  is  made 
to  improve  on  the  defects  in  the  old  law  more 
than  to  change  the  principle  of  the  measure. 

ANOTHER  COMPENSATION  BILL 

Assemblyman  Jackson  of  Buffalo  has  intro¬ 
duced  another  workmen’s  compensation  bill  in 
the  New  York  Legislature.  It  provides  for  three 
members  of  an  industrial  commission  to  be  ap¬ 
pointed  by  the  Governor,  instead  of  five  mem¬ 
bers  as  required  by  the  compromise  bill,  and 
not  more  than  two  members  are  to  be  of  the 
same  political  party  according  to  the  new 
measure.  The  bill,  with  few  exceptions,  fol¬ 
lows  generally  the  provisions  of  the  Foley- 
Walker  bill. 


California  Surety  and  Casualty 

The  California  Surety  and  Casualty  of  Los 
Angeles,  which  was  incorporated  last  month, 
with  a  capital  of  $550,000,  has  elected  officers  as 
follows:  George  H.  Bixby,  president;  L.  J.  C. 
Spruance  and  H.  G.  Heisler,  vice-presidents; 
Vernon  McCullough,  secretary,  and  J.  T.  Don¬ 
nell,  treasurer.  The  directors  have  subscribed 
$200,000  of  the  stock,  and  the  remaining  $350,000 
will  be  offered  for  public  subscription,  the  par 
value  being  $100,  but  it  will  be  sold  at  $200. 


New  York  Department  Seeks  Information 

A  circular  letter  has  been  sent  by  the  New 
York  Insurance  Department  to  all  companies 
writing  industrial  accident  business,  asking  their 
methods  of  treating  claims  under  certain  con¬ 
ditions,  and  especially  in  regard  to  claims  in 
cases  where  accidents  have  occurred  between  the 
time  set  for  payment  in  the  policy  contract  and 
the  time  the  agency  called  for  the  premium  un¬ 


der  arrangement  with  the  assured.  This  action 
was  taken  as  the  result  of  the  attention  of  the 
Department  having  been  called  to  the  methods 
of  certain  companies  writing  this  class  of  busi¬ 
ness  on  the  monthly  payment  plan  in  their  set¬ 
tlement  of  claims. 


Industrial  Reinsures  in  Consolidated 
The  business  of  the  Industrial  Insurance  Com¬ 
pany  of  Charleston,  W.  Va.,  has  been  reinsured 
in  the  Consolidated  Casualty  of  Louisville.  The 
Industrial  began  business  in  1910,  with  an 
authorized  capital  of  $100,000,  only  $13,200  of 
which  had  been  subscribed.  The  business  as 
taken  over  amounts  to  about  $1000  in  monthly 
premiums.  Eugene  Johnson,  the  former  general 
manager  of  the  Industrial,  has  been  made  gen¬ 
eral  agent  for  Southeastern  West  Virginia,  and 
C.  W.  Hanna,  formerly  special  agent  in  Penn¬ 
sylvania,  for  the  Midland  Casualty  of  Chicago, 
has  been  appointed  general  agent  in  Western 
Pennsylvania,  with  headquarters  at  Allentown 
for  the  Consolidated. 


Underwriters  at  Lloyds  of  Minneapolis 

The  Minnesota  Insurance  Department  has  is¬ 
sued  a  license  to  the  Underwriters  at  Lloyds  of 
Minneapolis,  w'hich  has  been  organized  after  the 
pattern  of  Lloyds,  London.  The  company  will 
devote  particular  attention  to  automobile  busi¬ 
ness,  although  Its  charter  permits  it  to  write 
many  other  lines.  It  has  deposited  $500,000  with 
the  Department,  half  in  securities  and  the  re¬ 
mainder  in  personal  notes.  The  executive  com¬ 
mittee  is  composed  of  Hovey  C.  Clarke,  chair¬ 
man,  Fred  B.  Snyder,  Cavour  T.  Langdon,  Willis 
J.  Walker  and  Earle  Brown.  Charles  W.  Sexton, 
attorney  in  fact  for  the  organization,  will  prob¬ 
ably  be  the  president. 


Plan  Consolidation 

The  American  Bankers  Security  of  Indian¬ 
apolis  and  the  American  Bankers  Casualty  of 
Milwaukee  are  completing  arrangements  to  con¬ 
solidate  and  remove  the  head  office  to  Chicago. 
The  American  Bankers  Security  was  organized 
to  insure  bank  deposits,  and  the  latter  has  a 
general  casualty  insurance  charter.  Dr.  A.  H. 
McKee  of  the  American  Bankers  Security  will 
shortly  begin  stock  sales  in  Michigan  and  Illi¬ 
nois. 


New  York  Legislation 

ALBANY,  March  26. — The  following  bills  have 
been  reported  favorably  by  the  Assembly  insur¬ 
ance  committee: 

Assemblyman  Walker’s,  amending  the  insur¬ 
ance  law  relative  to  surety  companies. 

Assemblyman  Walker’s,  amending  the  insur¬ 
ance  law  relative  to  the  capital  of  title,  credit 
guaranty  and  securities  guaranty  corporations. 

Assemblyman  Walker’s,  amending  the  insur¬ 
ance  law  relative  to  standard  provisions  for  cer¬ 
tain  casualty  policies. 

The  Senate  insurance  committee  has  reported 
favorably  these  bills: 

Senator  Ramsperger’s,  amending  the  insur¬ 
ance  law  relative  to  applications  for  policies  of 
insurance. 

The  Assembly  has  advanced  to  third  reading 
the  bill  of  Assemblyman  Walker,  amending  the 
insurance  law  in  relation  to  standard  provisions 
for  certain  casualty  policies. 

Governor  Sulzer  has  signed  the  bill  of  As¬ 
semblyman  Walker,  amending  section  12  of  the 
insurance  law  by  increasing  the  capital  re¬ 
quirements  for  employers’  liability,  fidelity  and 
credit  guaranty  corporations.  It  provides  that 
a  company  organized  either  as  an  employers’ 
liability  company  or  as  a  fidelity  and  guaranty 
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company  must  have  at  least  $250,000  capital 
stock  fully  paid  in  in  cash  if  it  transacts  either 
of  these  classes  of  business. 


Casualty  Notes 

— S.  K.  Crawford,  assistant  to  the  president  of  the 
American  Automobile  Insurance  Company  of  St. 
Louis,  has  been  visiting  New  York  this  week. 

— E.  S.  Keating,  formerly  secretary  of  the  Burglary 
Underwriters  Association,  has  become  connected  with 
the  burglary  department  of  the  National  Surety  of 
New  York. 

— The  casualty  department  of  the  Ohio  National 
Life  of  Cincinnati,  which  formerly  only  issued  indus¬ 
trial  health  and  accident  policies,  is  now  offering  a 
full  line  of  commercial  policies. 

— H.  M.  Bryan  has  been  elected  secretary  of  the 
Western  Casualty  and  Guaranty  of  Oklahoma  City  to 
succeed  Homer  R.  Mitchell,  and  R.  R.  Bell  has  been 
elected  vice-president  of  the  same  company. 

— The  District  of  Columbia  Board  of  Casualty 
Underwriters  has  elected  officers  as  follows:  E.  S. 
Brashears,  president;  William  B.  Hardy,  vice-presi¬ 
dent,  and  C.  M.  Wright,  secretary  and  treasurer. 

— The  Federal  Casualty  of  Detroit  has  placed  an 
exceptionally  liberal  policy  in  the  hands  of  its  agents, 
and  it  is  understood  to  be  an  easy  seller.  The  com¬ 
pany  has  recently  been  licensed  in  Iowa  and  Arizona. 

— The  Zurich  General  Accident  and  Liability  of 
Zurich,  Switzerland,  has  been  admitted  to  Massa¬ 
chusetts,  and  Kaler,  Carney,  Liffler  &  Co.  have  been 
appointed  agents  for  Boston  and  vicinity. 

— In  the  article  appearing  in  The  Casualty  Supple¬ 
ment  to  The  Spectator  of  March  20  the  figures  1,042,- 
000  should  have  appeared  at  the  end  of  the  second 
paragraph,  making  the  sentence  read:  “The  number  of 
serious  non-fatal  accidents  is  approximately  1,042,000.” 

— M.  A.  Jameson,  superintendent  of  the  fidelity  and 
surety  department  of  the  New  Jersey  branch  of  the 
.Etna  Accident  and  Liability  of  Hartford,  has  been 
promoted  to  assist  Wilmot  O.  Smith,  superintendent  of 
the  fidelity  and  surety  department  of  the  New  York 
office.  Charles  W.  Day  has  been  made  successor  to 
Mr.  Jameson. 

— William  S.  Paylor,  formerly  treasurer  of  Dan¬ 
ville,  Va.,  alleged  defaulter,  has  been  returned  to  the 
authorities  of  that  city  by  William  S.  Wilson,  a  special 
agent  for  the  Fidelity  and  Deposit  of  Baltimore,  after 
having  been  arrested  in  Buenos  Aires.  More  than 
14,000  miles  was  traversed  by  Wilson  in  getting  his 
prisoner.  Paylor  was  bonded  by  the  Illinois  Surety  of 
Chicago,  and  the  business  was  reinsured  in  the  Fidelity 
and  Deposit.  Almost  a  month  was  consumed  in  ob¬ 
taining  extradition  papers. 

— N.  J.  Westerhold,  who  recently  resigned  as  man¬ 
ager  of  the  liability  department  of  the  Travelers  of 
Hartford  at  Chicago,  has  been  elected  vice-president 
of  the  Badgerow  Company  of  that  city,  and  will  have 
charge  of  the  casualty  department  for  the  Title  Guar¬ 
anty  and  Surety  Company  of  Scranton,  Pa.  The 
Badgerow  Company  has  been  given  an  agency  for  the 
JEtrta  Life  of  Hartford  for  liability  and  accident  busi¬ 
ness,  and  of  the  JEtna  Accident  and  Liability,  also  of 
Hartford,  for  all  lines  except  surety.  This  agency  is 
taking  over  the  Western  department  of  the  Title 
Guaranty  and  Surety  for  Illinois,  Wisconsin,  Minne¬ 
sota  and  North  Dakota. 


Journal  of  the  Institute  of  Actuaries 

Those  who  are  interested  in  The  Journal  of  the 
Institute  of  Actuaries  will  be  glad  to  learn  that  The 
Spectator  Company  is  now  in  a  position  to  supply 
more  or  less  complete  sets  of  this  work.  The  sets 
which  may  be  secured  are  as  follows:  From  Volume 
2,  Part  1,  to  date,  complete  except  for  Part  2  of 
Volume  4,  uniformly  bound  in  half  calf,  except  Volume 
4,  which  is  unbound;  from  Volume  5,  Part  3,  to  date, 
except  Volume  13,  Parts  1,  2  and  5,  bound  volumes, 
but  not  entirely  uniform;  Volume  17,  to  date,  com¬ 
plete,  except  Part  6  of  Volume  22,  unbound.  The  fol¬ 
lowing  odd  volumes  may  also  be  secured:  20,  23,  25, 
26,  28,  30,  31,  32,  33  and  34,  in  parts.  The  Spectator 
Company  solicits  correspondence  with  those  interested 
in  the  purchase  of  any  or  all  of  the  above  works,  and 
will  quote  prices  on  same  upon  application. 
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THE  devastating  floods  in  Ohio  and 
surrounding  States,  which  occa¬ 
sioned  great  life  and  property  losses 
last  week,  reawaken  interest  in  the  gen¬ 
eral  subject  of  flood  insurance.  There 
should  be  a  wide  field  for  indemnity  of 
this  character,  provided  that  it  can  be 
worked  out  upon  a  safe  basis.  A  timely 
article  upon  this  topic,  entitled  "Valley 
Protection,”  will  appear  in  the  Quin¬ 
quennial  Number  of  The  Spectator, 
which  will  be  issued  in  April.  Phis 
article  has  been  written  by  a  man  who 
has  made  a  particular  study  of  the  sub¬ 
ject,  and  it  will  be  of  interest  to  all 
underwriters.  Reverting  to  the  terrible 
damage  wrought  by  the  inundations  in 
the  Middle  West  last  week,  it  would 
seem  that  some  measures  could  be  de¬ 
vised  and  executed  by  the  State  or  Ped- 
eral  governments  looking  to  the  greater 
safety  of  people  living  in  sections  which 
are  liable  to  be  overflowed.  This  is  a 
matter  which  is  well  worth  the  atten¬ 
tion  of  scientists  who  have  the  welfare 
of  our  country  and  its  people  at  heart. 
Perhaps  the  Swiss  plan  of  having  an 
extra,  artificial  river-bed  prepared  to 
carry  off  surplus  water  would  be  feasi¬ 
ble.  No  sum  of  money,  even  if  such 
indemnitv  should  be  available,  could 
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recompense  survivors  for  the  loss  of 
relatives  and  friends,  nor  those  whose 
property  was  lost  or  damaged,  for  such 
injury.  Prevention  of  such  catastrophes, 
as  far  as  possible,  is  a  duty  of  the  gov¬ 
ernment.  However,  the  troubles  of  sur¬ 
vivors  of  those  losing  their  lives  can 
be  much  ameliorated  by  the  benefits  of 
life  and  accident  insurance;  and  if  a 
feasible  scheme  of  flood  insurance  can 
be  put  in  operation,  that  would  lighten 
the  burdens  of  those  suffering  property 
loss.  Much  as  we  hope  that  no  similar 
disaster  will  ever  again  afflict  our  coun¬ 
try,  it  is  too  much  to  expect  that  such 
will  be  the  case ;  hence  the  wise  man, 
residing  in  a  district  subject  to  flooding, 
will  adopt  every  precaution  against  the 
feared  danger  and  then  take  all  the  life 
and  accident  insurance  he  can  afford. 


A  LIVELY  session  was  anticipated 
at  Albany  yesterday,  when  the 
“Arson  Special”  train  was  scheduled  to 
take  150  or  more  New  Yorkers  to  the 
State  Capital  to  bolster  up,  by  their 
presence  and  arguments,  the  claims  of 
hire  Commissioner  Johnson  in  behalf  of 
the  Walker  bill  to  require  written  appli¬ 
cations  from  parties  desiring  to  secure 
fire  insurance,  as  well  as  other  onerous 
provisions.  One  of  the  features  of  the 
bill  is  a  requirement  that  all  property 
to  be  insured  must  be  personally  in¬ 
spected  by  an  agent  or  broker  acting  for 
the  insurance  company.  The  entire 
plan,  if  adopted,  would  be  ineffectual  in 
preventing  arson  or  in  removing  the  in¬ 
centive  therefor,  and  would  be  both 
cumbersome  and  expensive  for  the  in¬ 
sured  and  the  insurance  companies. 
There  are  many  times  when  quick  cover¬ 
age  is  essential,  but  the  slow  process  in¬ 
volved  under  the  Walker  bill  plan  would 
preclude  prompt  protection  and  would 
doubtless  result  in  numerous  losses  in 
the  periods  during  which  the  property- 
owner  was  trying  to  get  insurance.  The 
storage  business  would  also  be  adversely 
affected.  In  brief,  the  bill,  if  enacted 
into  law,  would  have  no  effect  in  mini¬ 
mizing  incendiary  losses,  for  the  crook 
could  adapt  his  plans  to  its  require¬ 
ments,  and,  in  fact,  would  be  in  an  even 
better  position  to  force  the  collection  of 
his  insurance,  under  certain  circum¬ 
stances,  than  he  now  is ;  while  the 
honest  people  of  the  State,  who  prob¬ 
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ably  constitute  99.99  per  cent  of  the 
population,  would  be  compelled  to  suffer 
great  inconvenience,  and  possibly  loss 
of  property,  through  the  operation  of 
such  a  law. 


PERNICIOUS  bill  was  recently 
introduced  in  the  New  York  As¬ 
sembly  by  Mr.  Willard,  which,  although 
it  occupies  but  a  few  lines,  might  have 
the  effect  of,  to  a  great  extent,  annulling 
the  efforts  being  made  to  reduce  the 
number  of  incendiary  fires.  It  is  a 
valued  policy  bill  which  provides  that 
"Whenever  any  policy  of  insurance  shall 
be  written  to  insure  real  property  and 
the  property  insured  shall  be  whollv 
destroyed  without  criminal  fault  on  the 
part  of  the  insured  or  his  assigns,  the 
amount  of  the  insurance  written  in 
such  policy  shall  be  taken  conclusively 
to  be  the  true  Value  of  the  property 
when  insured  and  the  true  amount  of 
loss  and  measure  of  damage  when  de¬ 
stroyed.”  As  the  onus  of  proving  that 
a  fire  was  caused  by  the  criminal  fault 
of  the  insured  would  be  upon  the  insur¬ 
ance  companies,  the  chances  are;  judg¬ 
ing  by  the  small  number  of  convictions 
of  arson,  that  in  most  cases  the  insured 
would  be  able  to  enforce  the  collection 
of  his  insurance,  even  though  he  had 
caused  the  fire  which  destroyed  his 
property.  In  general,  fire  underwriters 
have  always  regarded  valued  policy 
laws  as  having  a  strong  tendency  to  in¬ 
crease  the  fire  loss  and  as  furnishing 
the  temptation  and  incentive  to  the  in¬ 
sured  to  destroy  property.  Such  bills 
should,  therefore,  be  promptly  killed,  in 
the  interest  of  the  community  as  a 
whole  as  well  as  of  the  fire  insurance* 
companies. 


IT  is  still  too  early  to  make  anv  re¬ 
liable  estimates  as  to  the  insurance 
liability  growing  out  of  the  Omaha 
tornado  and  the  floods  in  the  Middle 
West.  In  fact,  accurate  information 
regarding  the  loss  of  life  and  property, 
regardless  of  the  question  of  insurance,, 
is  still  lacking.  Advices  from  Omaha 
indicate  that  the  losses  to  companies 
carrying  tornado  insurance  in  that  city, 
will  be  relatively  small  in  comparison' 
with  the  damage  to  property,  owing  to 
the  fact  that  the  chief  damage  was  in 
the  residential  section  and  that  the  more- 
substantial  and  expensive  buildings  were 
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not  covered  by  insurance.  Fires  fol¬ 
lowed  the  wreckage  of  the  storm,  and 
this  will  doubtless  occasion  considerable 
difficulty  in  the  matter  of  adjustments, 
but  the  fire  loss  is  not  serious.  Losses 
from  the  same  storm  in  Nebraska, 
Iowa  and  Missouri  were  very  heavy, 
and  the  farm  mutuals  were  hard  hit. 
A  redeeming  feature  of  the  situation, 
however,  is  that  the  wide  publicity  given 
to  the  storm  is  stimulating  the  business 
of  tornado  insurance  in  all  parts  of  the 
country.  While  the  loss  of  life  and 
property  in  the  floods  was  appalling  and 
far  exceeded  that  resulting  from  any 
disaster  in  the  history  of  the  country, 
the  situation,  from  the  insurance  point 
of  view,  is  not  alarming.  The  greater 
part  of  the  property  loss  was  not  cov¬ 
ered  by  insurance,  except  for  an  occa¬ 
sional  policy  in  the  Lloyds.  There  will 
be  some  claims  against  the  fire  com¬ 
panies  for  losses  on  buildings  which 
caught  fire  during  the  floods,  and.  as  in 
the  case  of  the  Omaha  fires,  this  will 
probably  cause  considerable  difficulty  in 
the  way  of  equitable  adjustments;  but 
from  the  meagre  information  at  hand 
it  is  not  likely  that  the  fire  insurance 
companies  will  be  seriously  affected. 
The  life  and  casualty  companies  are 
probably  heavy  losers,  particularly  the 
companies  writing  industrial  business ; 
but  the  loss  ratios  of  the  well  estab¬ 
lished  companies  will  not  be  materially 
affected. 


THE  series  of  arson  stories  now  run¬ 
ning  in  Collier’s  presents  a  weekly 
grist  of  incidents  apparently  culled  from 
fire  marshals’  and  other  reports,  court 
proceedings,  etc.,  and  liberally  inter¬ 
spersed  with  the  author’s  muck  raking 
opinions  as  to  the  methods  of  fire  in¬ 
surance  companies,  agents  and  brokers. 
Needless  to  remark,  the  opinions  are 
not  complimentary,  otherwise  there 
would  be  no  good  reason  for  the  arti¬ 
cles.  Much  of  the  criticism  is  hardly 
fair,  however;  and  we  would  suggest 
that  if  the  Collier’s  people  really  wish 
to  study  both  sides  of  the  question,  in¬ 
stead  of  simply  “knocking”  a  business 
which,  while  it,  in  common  with  other 
businesses,  may  be  sometimes  open  to 
criticism,  is  certainly  greatly  beneficial 
to  the  community,  they  might  establish 
a  fire  insurance  company  of  their  own 
and  conduct  it  along  the  lines  recom¬ 
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mended  to  those  engaged  in  the  busi¬ 
ness.  With  all  due  respect  for  the  judg¬ 
ment  of  those  who  are  so  free  with  their 
advice  to  others,  the  average  reader 
would  feel  more  convinced  of  the  sin¬ 
cerity  of  their  motives  if  they  would 
put  their  own  money  into  the  business 
which  they  seem  to  wish  to  conduct 
from  the  outside  and  without  risking 
their  own  funds.  Let  the  altruists  in¬ 
vest  $300,000  or  more,  carry  on  the  busi¬ 
ness  of  fire  insurance  along  their  chosen 
lines — insuring  small  as  well  as  large 
risks,  and  inspecting  and  investigating 
every  risk  written — and  then  sit  down 
at  the  end  of  a  year  or  two  and  figure 
their  profits.  If  they  make  a  reasonable 
profit,  the  other  companies  will  hasten 
to  follow  their  shining  example. 
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Favors  New  York  Life  Policy 

Attorney-General  James  M.  Swift  of  Mass¬ 
achusetts  has  handed  down  an  opinion  favorably 
construing  certain  provisions  in  a  policy  form 
of  the  New  York  Life  of  New  York,  which  had 
been  submitted  to  the  Massachusetts  Depart¬ 
ment  for  approval.  The  point  at  issue  arose 
from  the  insertion  of  total  and  permanent  dis¬ 
ability  clauses  in  the  policy  form,  which  pro¬ 
vided,  inter  alia,  that  the  assured  should  not  be 
required  to  pay  remaining  premiums  upon  the 
policy,  provided  he  should  become  disabled  prior 
to  age  sixty,  but  that  the  amount  of  the  pre¬ 
miums  thus  “waived”  by  the  company  should 
be  deducted  from  the  face  of  the  policy.  Com¬ 
missioner  Hardison  raised  the  question  as  to 
whether  or  not  this  provision  really  constituted 
a  “waiver  of  premium”  when  the  company  re¬ 
duced  the  face  of  the  policy  by  the  amount  of 
the  premium  so  released,  and  whether  or  not  the 
company,  under  the  statute,  had  the  right  to 
reduce  the  face  of  the  policy.  On  both  these 
points  Attorney-General  Swift  gave  his  opinion 
in  favor  of  the  company. 


The  Columbian  National  Life 

The  eleventh  annual  statement  of  the  Co¬ 
lumbian  National  Life  Insurance  Company  of 
Boston  shows  gratifying  progress  in  every  de¬ 
partment  during  the  year  1912,  and  reflects  credit 
on  the  able  and  aggressive  officers  and  directors 
who  are  responsible  for  its  substantial  growth. 
New  insurance  paid  for  during  the  year  aggre¬ 
gated  $13,549,796,  several  millions  being  still  in 
the  hands  of  agents  for  delivery  in  1913.  The 
business  in  force  on  December  31,  1912,  was  $56,- 
774,099,  an  increase  for  the  year  of  $5,748,148. 
The  admitted  assets  at  the  close  of  the  year 
were  $8,153,948.47,  showing  an  increase  of  $704,- 
489.19,  and  the  surplus  to  policyholders  was 
$1,338,997.81.  The  year’s  income  was  $2,446,- 
532.01,  the  largest  in  the  history  of  the  com¬ 
pany,  and  the  payments  to  policyholders  aggre¬ 
gated  $858,714.99.  In  the  accident  and  health 
department  the  premiums  collected  were  $230,- 
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274.76,  an  increase  for  the  year  of  $77,585.75,  and 
the  business  done  by  this  department  was  profit¬ 
able  and  in  every  way  satisfactory.  The  net  re¬ 
turn  on  the  mean  invested  assets  of  the  com¬ 
pany  was  4.71  per  cent,  as  against  4.31  per  cent 
in  1911.  The  company’s  officers  are:  Arthur  E. 
Childs,  president;  Francis  P.  Sears,  vice-presi¬ 
dent  and  comptroller;  William  C.  Johnson,  vice- 
president  and  general  manager;  William  H. 
Brown,  secretary  and  treasurer,  and  Walter  I. 
King,  actuary. 


Denies  Receivership  for  Cherokee  Life 

Judge  George  L.  Bell  of  the  Fulton  Superior 
Court  at  Atlanta  has  denied  the  application  for 
a  receiver  for  the  Cherokee  Life  of  Rome,  made 
by  B.  B.  Brooks,  who  holds  $500  of  income  cer¬ 
tificates.  Following  the  denial  of  a  receiver,  the 
Georgia  Insurance  Department  issued  a  state¬ 
ment  defending  the  company. 

At  a  conference  held  last  week  at  Atlanta  be¬ 
tween  officers  of  the  company  and  Commissioner 
Wright  a  plan  of  reorganization  was  discussed. 
This  matter  has  been  under  consideration  for 
some  time  and  is  in  no  way  connected  with  the 
receivership  application.  The  conference  was 
between  Mr.  Wright  of  the  Department  and 
Vice-President  H.  G.  Bowie,  Agency  Director 
Lloyd  Damron,  General  Counsel  Barry  Wright 
and  Attorney  ^Bowie  of  Birmingham.  It  is  un¬ 
derstood  that  a  definite  plan  will  be  decided  on 
this  week. 


Transactions  of  the  Faculty  of  Actuaries 

An  elaborate  paper,  entitled  “Errors  in  Age,” 
forms  the  principal  contents  of  Part  VI.  of 
Volume  VI.  of  The  Transactions  of  the  Faculty 
of  Actuaries.  The  paper  was  prepared  by  John 
A.  Rankin  of  the  Edinburgh  Life  Assurance 
Company,  and  contains  a  large  number  of  valu¬ 
able  tables.  The  discussion  which  followed  its 
presentation  showed  that  the  subject  is  of  much 
importance,  and  American  actuaries  may  glean 
from  the  paper  a  mass  of  desirable  informa¬ 
tion.  Copies  of  this  number  may  be  obtained 
at  $1.25  each  from  The  Spectator  Company,  135 
William  street,  New  York. 


PI  an  Joint  Meeting  in  Seattle 

The  officers  of  the  Oregon  Association  of  Life 
Underwriters  and  the  Puget  Sound  Association 
of  Life  Underwriters  were  guests  at  a  dinner 
given  recently  by  H.  H.  Ward,  manager  for  the 
Pacific  Northwest,  with  headquarters  at  Port¬ 
land,  of  the  Pacific  Mutual  Life  of  Los  Angeles, 
at  the  Ronier  Club  at  Seattle.  It  was  agreed  to 
recommend  to  these  two  organizations  and  the 
Insurance  Congress  of  the  Pacific  Northwest  to 
meet  in  conjunction  with  the  visit  in  May  of 
President  Neil  D.  Sills  of  the  National  Associ¬ 
ation.  The  plan  is  to  hold  the  meeting  in  Se¬ 
attle. 


Commercial  Life  of  Indianapolis 

The  board  of  directors  of  the  Commercial  Life 
of  Indianapolis,  at  a  meeting  last  week,  de¬ 
cided  to  continue  that  company  on  a  mutual 
basis  and  ordered  that  negotiations  to  place  it 
on  the  stock  plan  cease  immediately.  It  was 
stated  that  those  interested  in  the  affairs  of 
the  company  do  not  believe  that  conditions  war-i 
rant  a  change.  Vice-President  Arthur  O.  Main, 
in  a  statement,  says  that  the  directors  see  a 
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bright  future  for  the  Commercial  Life  if  it  con¬ 
tinues  on  the  present  basis.  He  says  that  the 
troubles  experienced  by  the  company  are  about 
over,  and  that  the  officers  do  not  feel  any  great 
harm  has  been  done  by  the  publicity  given  it. 


Lawrence  Priddy  of  New  York 

The  recent  achievement  of  Lawrence  Priddy, 
an  agent  of  the  New  York  Life,  in  securing  a 
large  block  of  life  insurance  for  employees  of 
the  Young  Men’s  Christian  Association  of  New 
York,  is  but  one  of  his  numerous  activities  in 
the  life  insurance  field.  He  has  been  connected 
with  the  New  York  Life  since  1900,  starting  in 
as  an  agent  at  Richmond,  Va.,  and  has  been  a 
member  of  the  $200,000  Club  almost  from  the 
start.  In  1910  he  won  the  presidency  of  that 
club  by  paying  for  117  policies  for  $1,157,000.  He 
is  a  native  of  Virginia,  but  is  very  much  at  home 
in  New  York,  where  he  has  made  many  warm 
friends. 


Would  Not  Approve  of  Reinsurance 

Commissioner  H.  O.  Fishback  of  the  Washing¬ 
ton  Insurance  Department  has  notified  Frank  T. 
Hunter,  president  of  the  Empire  Life  of  Seattle, 
that  he  would  not  approve  of  the  reinsurance  of 
its  business  by  the  Anchor  Life  of  Indianapolis, 
and  the  deal  has  been  formally  called  off.  The 
Anchor  Life  is  controlled  by  the  Columbus  Se¬ 
curities  Company.  The  Washington  license  of 
the  Anchor  will  not  be  renewed  when  it  expires 
on  April  1. 


Roanoke  Underwriters  Organize 

The  Life  Underwriters  Association  of  Roan¬ 
oke,  Va.,  was  formally  organized  at  a  banquet 
of  life  insurance  men  held  in  that  city  recently. 
Officers  were  elected  as  follows:  Brooks  Mar- 
mon,  president;  Herbert  F.  Huske,  vice-presi¬ 
dent;  William  K.  Davis,  second  vice-president; 
T.  D.  Hobart,  secretary,  and  J.  W.  J.  Goff, 
treasurer.  President  Sills  of  the  National  Asso¬ 
ciation  was  present. 


New  York  Life  of  New  York 

During  February  the  New  York  Life  paid  to 
living  policyholders  and  beneficiaries  in  death 
claims,  cash  values,  dividends  and  annuities 
$5,040,129.  Of  this  amount  $3,166,691  was  paid 
to  5218  living  policyholders,  $1,873,438  was  paid 
to  beneficiaries  of  660  people  who  died,  which 
left  the  living  to  receive  $1,293,152  more  than 
the  beneficiaries  of  the  dead.  More  than  10,000 
applications  for  new  insurance  were  received 
and  over  104,000  renewal  premiums  were  paid. 


A.  S.  Doerr  Made  President 

A.  S.  Doerr,  formerly  secretary,  has  been 
elected  president  of  the  Sam  Houston  Life  of 
Dallas,  Texas,  to  succeed  J.  P.  Crouch.  H.  N. 
Thevenet,  agency  supervisor  of  the  company, 
was  elected  secretary  to  succeed  Mr.  Doerr. 


Great  West  Life  of  Winnipeg 

The  increasing  business  of  the  prairie  pro¬ 
vinces  has  made  it  necessary  for  the  Great  West 
Life  of  Winnipeg  to  open  three  additional  perma¬ 
nent  offices.  F.  W.  Atkinson,  W.  B.  Crawley  and  J. 
H.  Wright  of  the  home  office  staff  have  been  ap¬ 
pointed  district  inspectors,  with  offices  at  Fort 
William,  Saskatoon  and  Regina,  respectively. 
The  company  made  an  exceedingly  satisfactory 
showing  for  the  first  three  months  of  1913. 
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LIFE  UNDERWRITERS  OF 
NEW  YORK  MEET 


President  Neil  D.  Sills  of  National 
Association  a  Guest 


EXECUTIVE  COMMITTEE  ALSO  PRESENT 


Nearly  300  Hear  Prominent  Speakers — Elaborate 
Dinner  Served 

Nearly  three  hundred  members  of  the  Life 
Underwriters  Association  of  New  York  and 
their  guests  met  at  the  Fifth  Avenue  Restaurant 
on  Monday  evening  last  to  greet  President  Neil 
D.  Sills  and  the  executive  committee  of  the  Na¬ 
tional  Association  of  Life  Underwriters.  The 
meeting  was  one  of  the  best-attended  and  most 
enthusiastic  which  has  been  held  in  many 
months,  and  there  was  manifest  a  spirit  of  get- 
together  which  promises  well  for  the  adminis¬ 
tration  of  President  Edward  W.  Allen  of  the 
local  association. 

The  chief  speaker  of  the  evening  was,  of 
course.  National  President  Neil  D.  Sills,  who 
was  most  cordially  received  on  being  presented 
to  the  audience.  He  stated  that  the  association 
movement  was  entering  on  a  new  era  of  pros¬ 
perity  and  expansion,  that  all  over  the  coun¬ 
try  the  benefits  of  association  were  more  widely 
appreciated,  and  that  the  agents  were  getting 
closer  together.  The  speaker  pointed  out  that 
combative  competition  had  been  eliminated 
since  the  association  work  began,  and  that  sales¬ 
manship,  so  far  as  life  insurance  was  concerned, 
was  on  a  higher  plane  than  in  any  other  line  of 
business.  A  number  of  comparisons  were  made 
by  Mr.  Sills  of  the  life  insurance  figures  with 
well-known  returns  dealing  with  currency  in 
circulation,  the  national  debt,  and  the  receipts 
of  the  government.  A  strong  plea  was  made  for 
a  large  attendance  at  the  Atlantic  City  conven¬ 
tion  in  September  next,  and  he  also  referred  to 
the  work  being  done  by  the  executive  committee 
in  connection  with  the  non-partisan  advertising 
campaign  and  the  courses  of  insurance  educa¬ 
tion  in  various  high  schools,  colleges  and  uni¬ 
versities.  He  closed  by  asking  the  members  to 
help  the  movement  by  giving  their  services  to 
it  in  larger  degree. 

John  I.  D.  Bristol  was  the  next  speaker  to  be 
presented.  He  related  the  story  of  his  old  con¬ 
nection  with  the  association  and  his  reasons  for 
resigning  on  account  of  the  lack  of  interest  dis¬ 
played  over  the  enforcement  of  the  anti-rebate 
law.  He  dwelt  on  the  necessity  of  the  times  for 
agency  perfection,  and  made  a  most  emphatic 
protest  against  the  part-time  man.  Petty 
thieves  was  the  name  he  gave  those  who,  when 
an  agent  has  worked  up  the  business,  step  in 
and  get  the  application  by  offering,  in  most 
cases,  a  rebate,  and  master  thieves  was  the 
term  he  applied  to  such  general  agents  as  ac¬ 
cept  that  class  of  business. 

Henry  J.  Powell,  former  president  of  the  Na¬ 
tional  Association,  was  the  final  speaker,  and 
created  much  amusement  with  a  number  of 
stories  regarding  negroes.  He  urged  that  the 
associations  should  help  their  members,  and  not 
cause  unpleasant  feelings  in  the  ranks  by  harsh 
personalities.  A  quiet  dig  was  given  the  previ¬ 
ous  speaker  in  a  suggestion  that  he  should  have 
stayed  in  the  association  and  fought  the  battle 
out  there.  Mr.  Powell  concluded  by  inviting 
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the  non-members  to  sign  applications  and  hand 
them  in  at  once,  with  the  result  that  a  large 
number  are  to  be  acted  upon  at  the  next  meet¬ 
ing. 


The  executive  committee  of  the  National  As¬ 
sociation  met  Monday  and  Tuesday  at  the  Hotel 
Astor,  with  a  large  attendance.  Among  those  on 
hand  were  President  Neil  D.  Sills,  Secretary 
Bolling  Sibley,  Ex-Presidents  Hy  J.  Powell, 
John  Dolph,  Richard  E.  Cochran,  Charles  Jerome 
Edwards;  also,  Wm.  M.  Furcy,  Millard  W.  Mack, 
C.  W.  Orr,  Lee  C.  Robens,  J.  A.  Story,  Mulford 
Wade,  Geo.  E.  Williams,  James  M.  Dickey,  War¬ 
ren  M.  Horner,  H.  R.  Lewis  and  E.  O.  Mosier. 
The  committee  on  publicity  and  education  pre¬ 
sented  a  full  report,  announcing  that  some  $30,- 
000  had  been  subscribed  by  the  companies  for 
the  non-partisan  advertising  campaign,  the  con¬ 
tributions  being  based  on  five  cents  per  thou¬ 
sand  of  paid-for  business  issued  in  1912. 


Life  Assurance  Primer 

The  following  references  to  The  Life  Assur¬ 
ance  Primer  indicate  the  high  esteem  with 
which  that  work  and  its  author  are  regarded: 

The  Life  Assurance  Primer  by  Henry  Moir, 
associate  actuary  of  the  Home  Life,  has  proven 
to  be  so  popular  that  the  third  edition  has  been 
issued,  revised  and  amplified.  The  book  retains 
all  of  the  excellent  features  of  the  earlier  edi¬ 
tions  as  well  as  additional  matter  calculated  to 
be  of  especial  value  to  both  students  and  prac¬ 
tical  insurance  men.  It  is  a  book  of  250  pages, 
arranged  in  fourteen  chapters.  It  is  a  general 
survey  of  the  subject  of  life  insurance,  wherein 
the  technical  and  practical  are  explained,  ana¬ 
lyzed  and  developed  with  clearness  and  thor¬ 
oughness.  The  former  editions  were  so  well  re¬ 
ceived  as  to  make  a  place  for  the  book  in  the 
life  insurance  world,  and  the  present  edition  is 
such  a  complete  revision  as  to  almost  put  it  in 
the  list  of  new  books.  It  is  used  as  a  text  book 
at  Yale  University,  the  University  of  Michigan, 
New  York  University,  University  of  Toronto  and 
other  prominent  educational  institutions.  It  is 
published  by  The  Spectator  Company,  135  Will¬ 
iam  street,  New  York,  and  sells  for  $2,  with  re¬ 
duced  prices  in  quantities. — The  Indicator. 

It  gives  a  brief  but  detailed  view  of  the  dif¬ 
ferent  phases  of  the  life  insurance  business  and 
explains  as  simply  as  possible  many  of  the 
technical  features. — Western  Underwriter. 


Applies  for  Charter  on  Stock  Basis 

The  American  Life  and  Annuity,  an  assess¬ 
ment  company  of  Atlanta,  has  made  application 
for  a  charter  to  become  a  stock  company,  with 
a  capital  of  $100,000  and  privilege  to  increase  it 
to  $500,000.  The  company  was  organized  in  1910 
and  has  $2,483,000  of  paid-for  insurance,  with  a 
premium  income  of  $86,721.  Stock  is  being  sold 
on  a  basis  of  two  for  one,  and  more  than  $40,000 
has  been  subscribed. 


Ruling  in  C.  J.  Hebert  Case 

NASHVILLE,  March  31. — Chief  Justice  Neil  of 
the  Tennessee  Supreme  Court,  in  an  opinion 
handed  down  Saturday  in  the  case  of  the  State 
vs.  C.  J.  Hebert  of  Chattanooga,  Tenn.,  who  had 
such  a  prominent  part  in  the  organization  of  the 
Seminole  Securities  Company  in  South  Carolina, 
ruled  that  the  action  of  Judge  A.  B.  Neil  of  the 
Davidson  County  Criminal  Court,  in  releasing 
Hebert  from  the  custody  of  the  sheriff  of  Hamil¬ 
ton  County,  to  whose  custody  he  had  been  in¬ 
trusted  by  the  Supreme  Court  at  Knoxville  on 
habeas  corpus  proceedings,  was  interference 
with  the  action  of  the  Supreme  Court  of  the 
State  and  ordered  Hebert  to  be  placed  a  second 
time  in  the  hands  of  the  sheriff  for  delivery  to 
the  South  Carolina  officers. 


Life  Insurance 

J.  PIERPONT  MORGAN  DIES 
IN  ROME 


Was  Owner  of  Controlling  Interest  in 
Equitable  Life 


AMERICA'S  GREATEST  FINANCIER 


A  Great  Banker  and  a  Constructive  Genius,  lie 
Became  an  Important  Factor  in  the 
World’s  Progress 

The  announcement  of  the  death  of  J.  P.  Mor¬ 
gan,  which  occurred  at  Rome  on  Mach  31, 
shocked  the  business  world  in  every  land  and 
caused  profound  sorrow  to  all  who  had  had  the 
privilege  of  personal  acquaintance  with  him. 
He  was  admittedly  the  greatest  financier  of  his 
time  and  he  was,  moreover,  a  cultured,  generous 
and  broad-minded  gentleman.  His  high  sense 
of  honor,  courage  and  sagacity  combined  to  make 
him  the  unquestioned  leader  of  American  finan¬ 
ciers,  and  his  influence  was  powerful  in  every 
part  of  the  world.  In  times  of  financial  stress 
the  whole  country  came  to  look  to  him  for  safe¬ 
ty  and  he  never  failed  to  be  equal  to  an  emer¬ 
gency.  As  a  banker  he  stood  for  all  that  was 
sound  and  honorable.  His  constructive  genius 
made  possible  the  great  combinations  of  capital 
and  enterprise  which,  in  spite  of  radical  criti¬ 
cisms,  have  done  so  much  during  the  past  gen¬ 
eration  to  develop  American  industries  and  in¬ 
crease  the  country’s  wealth.  His  enlightened 
philanthropy  has  enriched  this  city  with  price¬ 
less  gems  of  art,  while  his  unostentatious  chari¬ 
ties  have  relieved  want  and  suffering  wherever 
he  found  it.  It  is  not  idle  eulogy  to  say  that, 
in  many  respects,  J.  P.  Morgan  was  the  greatest 
man  of  his  time. 

There  are  few  spheres  of  human  activity  in 
which  Mr.  Morgan’s  influence  was  not  felt,  and, 
of  recent  years,  through  his  purchase  of  the 
controlling  interest  in  the  stock  of  the  Equitable 
Life  of  New  York,  he  came  to  be  an  important 
factor  in  the  life  insurance  business.  While  he 
took  no  active  part  in  the  management  of  the 
company,  he  was  a  quietly  dominant  force  in  its 
affairs,  and  the  mere  fact  that  he  controlled  its 
stock  added  greatly  to  public  confidence  in  the 
company.  He  was  reputed  to  be  in  favor  of  the 
ultimate  mutualization  of  the  company,  and 
there  is  no  doubt  that  he  regarded  his  stock 
ownership  as  a  sacred  trust  to  be  used  for  the 
benefit  of  its  policyholders  and  their  benefici¬ 
aries.  At  the  recent  hearing  before  the  Pujo 
committee  at  Washington  his  quiet  assurances, 
when  interrogated  on  this  subject,  left  no  doubt 
in  any  unprejudiced  mind  that  his  motive  in 
acquiring  stock  was  altruistic,  and  it  is  certain 
that  the  effect  of  the  purchase  was  beneficial  to 
Ihe  Equitable  and  to  life  insurance  in  general. 


Lucius  McAdam  Dies 

Lucius  McAdam,  actuary  of  the  United  States 
Annuity  and  Life  of  Chicago,  died  in  that  city 
Monday  afternoon.  He  was  well  known  in  the 
insurance  world  and  is  author  of  several  sci¬ 
entific  insurance  works.  Mr.  McAdam  was  born 
in  New  York  and  was  for  a  number  of  years 
actuary  and  secretary  of  the  Guardian  Life  of 
that  city.  He  was  afterwards  admitted  to  the 
bar  in  New  York  and  practiced  law  in  connec¬ 
tion  with  life  insurance.  In  1896  he  was  made 
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actuary  and  counsel  of  the  Hartford  Life  of 
Hartford,  which  position  he  held  until  1906, 
when  he  was  appointed  actuary  of  the  United 
States  Annuity  and  Life.  Recently  he  has  de¬ 
voted  much  attention  to  the  subject  of  dis¬ 
ability  insurance  in  connection  with  life  poli¬ 
cies  and  has  compiled  some  important  works  on 
the  subject.  He  was  one  of  the  organizers  and 
the  first  president  of  the  American  Institute  of 
Actuaries,  which  has  its  headquarters  at  Chi¬ 
cago. 


“The  Monthly  Income  Policy” 

Below  will  be  found  some  interesting  com¬ 
ments  upon  the  above-named  booklet: 

A  little  booklet  has  been  prepared  by  William 
T.  Nash  entitled  The  Monthly  Income  Policy, 
in  which  the  author  gives  a  plain,  concise  de¬ 
scription  of  the  plan.  It  makes  clear  that  this 
form  of  policy  is  adapted  to  all  classes,  to  those 
of  small  as  well  as  those  of  large  incomes.  The 
arguments  to  be  advanced  in  presenting  it  to 
the  mechanic,  rent  payer,  salaried,  professional 
or  business  man,  are  clearly  set  forth,  and  an 
agent,  although  he  may  be  wholly  unfamiliar 
with  the  plan,  can  readily  present  it  con¬ 
vincingly  if  he  reads  the  book  carefully.  It  is 
something,  however,  which  should  not  be  merely 
read;  it  should  be  reread  and  studied  carefully 
in  order  that  the  solicitor  may  familiarize  him¬ 
self  with  the  advantages  of  the  monthly  in¬ 
come  policy.  The  cost,  fifty  cents  per  copy,  is 
so  trifling  that  every  agent  may  easily  own  a 
copy,  and  the  work  is  also  of  interest  to  policy- 
holders.  It  is  published  by  The  Spectator  Com¬ 
pany,  135  William  street.  New  York.— The  Indi¬ 
cator. 

The  subject  of  monthly  income  insurance  is 
treated  from  various  angles  in  a  book  of  forty 
pages,  just  published  by  The  Spectator  Company. 
It  is  entitled  The  Monthly  Income  Policy — Its 
Advantages  and  How  to  Present  Them,  and  is 
written  by  William  T.  Nash.  Various  objec¬ 
tions  to  the  plan  on  the  part  of  the  prospect  are 
met  in  the  book,  and  the  manifold  benefits  of 
this  popular  system  of  insurance  are  discussed. 
The  little  volume  is  tastefully  bound  in  cloth, 
but  may  be  secured  in  heavy  paper  binding  for 
business  purposes. — Insurance  Press. 

The  Monthly  Income  Policy,  a  booklet  giving 
numerous  arguments  in  favor  of  that  form  of 
contract  and  showing  how  it  is  adapted  to  small 
means  as  well  as  large,  has  been  issued  by  The 
Spectator  Company,  New  York. — Western  Under¬ 
writer. 

The  Monthly  Income  Policy,  containing  “In¬ 
structions,  Hints  and  Aphorisms  Relating  to  a 
Valuable  Form  of  Insurance,”  by  W.  T.  Nash, 
has  been  issued  in  a  neat,  handy  booklet  by  The 
Spectator  Company,  New  York.  The  work  is  as 
interesting  to  policyholders,  present  or  pro¬ 
spective,  as  it  is  to  agents,  and  may  profitably 
be  distributed  among  them  for  careful  perusal. 
Its  adaptability  to  the  various  and  constantly 
changing  conditions  for  which  life  insurance  is 
intended  to  provide;  the  combinations  that  can 
be  effected  to  meet  the  requirements  of  any 
case,  and  the  practical  advantages  to  the  agent, 
are  all  so  plainly  set  out  that  a  solicitor  is  en¬ 
abled  to  quickly  familiarize  himself  with  them. 
— United  States  Review. 

This  is  an  interesting  little  book,  stating 
clearly  and  entertainingly  the  advantages  of  the 
monthly  income  policy  and  how  to  present 
them.  It  would  be  well  for  every  life  agent  to 
read  this  booklet. — Insurance  Herald. 

The  book  contains  a  lot  of  information,  argu¬ 
ments  and  aphorisms  relating  to  monthly  in¬ 
come  insurance. — Western  Insurance  Review. 

This  is  the  title  of  a  book  written  by  a  well- 
known  personal  producer  of  life  insurance,  W.  T. 
Nash,  who  has  made  a  valuable  contribution  to 
the  producing  kind  of  life  insurance  literature 
that  every  solicitor  requires  for  overcoming  the 
foolish  and  yet  the  most  stubborn  objections  of 
the  non-insured.  As  "Fitting  the  Policy  to  the 
Policyholder”  is  now  uppermost  in  many  minds 
since  being  launched  upon  the  Association  of 
Life  Insurance  Presidents  at  its  late  convention, 
the  appearance  of  The  Monthly  Income  Policy  is 
most  timely,  as  no  policy  contract  has  yet  been 
devised  by  which  more  of  full  and  complete  pro¬ 
tection  for  beneficiaries  is  or  can  be  provided 
than  is  contained  in  The  Monthly  Income  Policy. 
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And  the  author  has  gone  long  and  untiringly  on 
talking  its  talking  points. — Rough  Notes. 

The  Monthly  Income  Policy  is  the  title  of  a 
timely  and  useful  little  book  by  William  T. 
Nash,  published  by  The  Spectator  Company.  The 
advantages  of  this  form  of  policy  and  how  to 
present  them  are  set  forth  lucidly  in  this  book. 
All  life  insurance  agents  should  have  one  of 
these  books. — Surveyor. 


Inter-Mountain  Life  of  Salt  Lake  City 

D.  L.  Hays,  formerly  State  agent  in  Utah  for 
the  Continental  Life  Insurance  and  Investment 
Company  of  Salt  Lake  City,  has  been  appointed 
agency  director  of  the  Inter-Mountain  Life,  also 
of  Sait  Lake  City,  and  C.  T.  G.  Manners  has 
been  made  field  superintendent  for  the  same 
company,  having  until  recently  been  with  the 
Beneficial  Life  of  Salt  Lake  City.  The  Inter- 
Mountain  Life  has  made  an  exceptional  record 
in  view  of  the  fact  that  it  is  the  youngest  com¬ 
pany  operating  in  Utah.  During  1912  it  secured 
more  premiums  on  ordinary  business  in  that 
State  than  any  other  company. 


Life  Notes 

— Arthur  E.  Fisher  has  been  appointed  Superin 
tendent  of  Insurance  for  the  Province  of  Saskatche¬ 
wan,  succeeding  Edward  J.  Wright. 

— President  II.  H.  Ward,  of  the  Life  Underwriters 
Association  of  Oregon,  has  offered  a  set  of  golf  sticks 
to  the  man  bringing  in  the  largest  number  of  appli¬ 
cations  for  new  membership  in  that  organization. 

— The  amendment  to  Section  91  of  the  New  York 
insurance  law  relative  to  agents’  commissions  was 
drafted  as  the  result  of  the  pressure  brought  to  bear 
by  the  Life  Underwriters  Association  of  New  York. 

— -The  organization  of  the  Washington  Life  of 
Charlotte,  N.  C.,  has  been  abandoned,  and  the  amount 
of  their  subscriptions  has  been  returned  to  the  stock¬ 
holders.  John  A.  Darwin  was  prominent  in  the  pro¬ 
motion. 

— The  new  business  written  by  the  Kansas  City 
Life  of  Kansas  City  during  March  amounted  to 
$2,440,000,  which  is  the  largest  single  month  in  its 
history.  The  company  has  been  making  steady 
progress  for  years. 

— In  celebration  of  the  birthday  of  President  J.  B. 
Reynolds,  of  the  Kansas  City  Life  of  Kansas  City,  the 
Missouri  agency  force  placed  applications  on  his  desk 
amounting  to  $215,000,  written  during  the  previous 
week  in  that  State. 

— The  Central  States  Life  of  St.  Louis  is  preparing 
to  establish  a  large  producing  agency  in  Kansas.  The 
company  is  writing  a  good  business  in  Missouri  and 
Southern  Illinois,  and  now  proposes  to  make  a  grad¬ 
ual  expansion  of  its  operations. 

— The  Standard  Life  of  Atlanta,  which  completed 
its  organization  recently,  has  been  granted  a  Georgia 
license.  It  will  begin  by  writing  ordinary  business, 
but  will  later  take  on  industrial  insurance  in  other 
States,  confining  its  work  to  negro  risks. 

— Charles  Hall  Johnston,  supervisor  of  agencies  for 
the  Middle  West  for  the  Fidelity  Mutual  Life  of 
Philadelphia,  with  headquarters  at  Chicago,  has  been 
appointed  manager  for  the  Germania  Life  of  New 
fork  for  Nebraska,  South  Dakota  and  part  of  Iowa, 
with  headquarters  at  Omaha. 

— In  the  1913  edition  of  Policy  Clauses,  Conditions 
and  State  Laws,  on  page  132,  under  annual  dividends 
on  life  insurance  policies,  the  data  regarding  the 
Northwestern  Mutual  Life  is  incomplete  in  the  first 
and  second  columns.  This  company  pays  dividends  at 
the  end  of  the  first  year  without  regard  to  the  payment 
of  the  premium  then  due. 

— Sidney  J.  Carroll,  for  many  years  connected  with 
the  Dallas,  Tex.,  agency  of  the  Manhattan  Life  of 
New  York,  has  become  connected  with  the  Southland 
l  ife  of  Dallas.  The  company  has  received  a  gratify¬ 
ing  amount  of  business  for  the  first  quarter  of  the 
year,  having  produced  during  that  time  582  appli¬ 
cations,  amounting  to  $1,216,000. 

— Howard  M.  Hughes,  formerly  manager  of  the 
Security  Mutual  of  Rome,  Ga.,  at  Asheville,  N.  C., 
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has  been  appointed  field  superintendent  for  Georgia 
for  the  State  Mutual  Life  of  Rome.  F.  L.  Miller  has 
been  made  field  superintendent  for  Alabama.  He  was 
formerly  with  the  Georgia  Life  of  Macon.  The  new 
system  of  handling  the  agents  as  adopted  by  the  com¬ 
pany  is  meeting  with  success. 


INDUSTRIAL 


An  Unusual  Experience 

Industrial  life  agents  often  find  themselves  in 
peculiar  and  interesting  positions  in  the  course 
of  a  day’s  work.  One  agent  who  has  controlled 
a  large  East  Side  debit  in  New  York  City  for 
many  years  relates  the  following,  giving  it  as 
one  of  the  most  unusual  experiences  that  has 
come  to  him  during  the  course  of  a  long  and 
active  career: 

“One  summer  I  lived  in  a  flat-house  located  on 
my  debit,  and  I  turned  the  front  room  into  a 
combination  of  sitting-room  and  office.  I  had 
a  friend  visiting  me  that  summer  who  was 
studying  theology  in  a  nearby  seminary,  and 
we  often  sat  for  half  an  hour  or  so  in  the  front 
room  discussing  matters  of  mutual  interest. 

“One  Monday  morning — shortly  after  breakfast 

_ we  were  interrupted  in  our  conversation  by 

the  entrance  of  two  women,  both  of  whom 
seemed  shaken  and  distraught.  One  of  them  I 
immediately  recognized  as  a  policyholder  on  my 
debit — the  other,  as  it  developed  later,  being 
her  sister.  It  was  the  sister  who  did  the  talk¬ 
ing  and  the  story  she  told  was  briefly  this: 

“Her  sister’s  husband  had  taken  one  of  their 
boys  out  for  a  swim  the  day  before,  and  after  a 
dive  off  the  dock  had  failed  to  reappear  and 
his  drowned  body  had  been  found  some  hours 
later  at  a  point  some  distance  away.  Would  we 
be  good  enough  to  take  charge  of  the  funeral 
arrangements,  as  the  family  was  not  connected 
with  any  church  and  the  widow  was  at  a  loss 
as  to  where  to  apply?  We  readily  agreed  to 
help  out  in  the  distressing  emergency  and  the 
women  departed.  The  services  were  scheduled 
to  be  held  at  two  o’clock  the  next  afternoon,  and 
the  theological  student  was  to  conduct  them 
while  I  acted  as  master  of  ceremonies. 

“I  made  haste  to  set  the  machinery  of  the 
home  office  in  motion  in  order  to  be  able  to  pay 
the  death  claim  promptly,  for  the  husband  had 
also  been  insured  with  us,  and  then,  accom¬ 
panied  by  my  friend,  I  set  out  for  the  house  of 
mourning.  The  address  to  which  we  went  was 
on  a  short  street  running  from  the  river  back 
toward  the  center  of  the  city  a  few  blocks,  and 
the  drowned  man’s  home  had  been  four  rooms, 
up  one  flight  of  rickety  stairs  in  a  building,  the 
ground  floor  of  which  was  used  as  a  cheap  grog¬ 
shop. 

“Never  will  I  forget  that  house  of  mourning; 
the  kitchen,  being  the  largest  room,  was  used 
for  the  services,  and  there  was  gathered  as 
motley  a  group  of  mourners  as  one  could  ever 
expect  to  see.  The  widow  was  on  the  verge  of 
alcoholic  hysteria  and  moaned  and  sobbed 
throughout  the  services — the  dead  man’s  mother 
huddled  in  one  corner  and  crooned  over  his  six 
months’  old  child,  while  the  two  older  children 
clung  to  their  mother’s  skirts  and  wailed  dis¬ 
mally.  A  painted  woman,  bedecked  with  tawdry 
finery,  occupied  a  chair  in  a  conspicuous  posi¬ 
tion.  Outside  the  air  was  shot  by  the  whistles 
of  the  passing  boats  on  the  river,  and  the  warm 
sunshine  poured  into  the  open  window  of  the 
kitchen  and  bathed  in  gold  the  grimy,  gloomy 
scene.  And  through  it  all — above  the  preacher  s 


voice,  above  the  baby’s  wailing  cry,  above  even 
the  hoarse  whistles  of  the  boats  up  on  the  river 
—I  could  hear  the  drip,  drip,  drip  of  water  from 
a  broken  faucet  in  the  sink  that  stood  in  one 
corner  of  the  room. 

“The  student  finished  the  service  and  the  un¬ 
dertaker  had  stepped  forward  to  close  the  casket 
when  an  hysterical  shriek  sounded  through  the 
room,  and,  the  widow,  in  a  frenzy  of  grief, 
threw  herself  prostrate  upon  the  dead  man  and 
clung  with  an  amazing  strength  when  we  sought 
to  break  her  hold  and  lift  her  away. 

“And  through  it  all,  the  drip,  drip,  drip  from 
the  faucet  in  the  sink  continued,  and  even  to 
this  day  I  often  hear  it,  and  sometimes  if  I  close 
my  eyes  the  whole  scene  appears  before  me  as 
it  was  on  that  summer  afternoon — and  it  all 
happened  a  good  while  ago.” 


Approves  Standard  Mortality  Tables 

Commissioner  Hardison  of  the  Massachusetts 
Insurance  Department  has  approved  the  plan 
of  the  John  Hancock  Mutual  Life  of  Boston  to 
place  its  weekly  premium  policies  upon  the  re¬ 
serve  basis  determined  according  to  the  Standard 
Industrial  Mortality  Table.  This  project  has 
been  under  way  for  some  time,  and  the  formal 
sanction  of  the  Commissioner  now  enables  the 
company  to  complete  its  plans  for  the  placing 
of  all  weekly  premium  policies  upon  the  fore¬ 
going  basis  at  the  rate  of  three  and  one-half 
per  cent.  » 


Metropolitan  Life  of  New  York 

The  Metropolitan  Life  of  New  York  paid  bene¬ 
ficiaries  $150,904  as  cash  bonuses  in  the  form  of 
additional  insurance  over  and  above  $2,307,291 
paid  in  death  claims  during  January.  The  in¬ 
dustrial  policyholders  were  credited  with  $268,- 
284  premium  bonuses,  making  the  total  gratui¬ 
ties  for  that  month  $419,199.  This  marked  the 
beginning  of  the  distribution  of  $6,281,571 
bonuses  for  the  current  year. 


Industrial  Notes 

. — During  this  month  four  districts  of  the  Colonial 
Life  of  Jersey  City  will  celebrate  anniversaries.  They 
are:  Hoboken,  Paterson,  Orange  and  Mt.  Vernon. 

_ The  Prudential  of  Newark  has  opened  a  new  dis¬ 
trict  at  Detroit  to  be  known  as  Detroit  No.  2.  G.  E. 
McCoy,  formerly  superintendent  at  Vincennes,  Ind., 
has  been  placed  in  charge.  Walter  C.  Scott,  assistant, 
has  been  made  superintendent  at  Vincennes. 

— James  M.  Dickey,  manager  of  the  Mutual  Life  of 
New  York  for  Erie,  Pa.,  and  vicinity,  delivered  an 
address  last  Saturday  before  the  Erie  agency  of  the 
Prudential  of  Newark,  under  Superintendent  C.  H. 
Brumbaugh.  His  subject  was  “Co-operation  and  Its 
Benefit  to  Both  Agent  and  Applicant. 

—Theodore  Deming,  superintendent  of  the  No.  1 
district  at  Indianapolis  for  the  Prudential  of  Newark, 
has  been  presented  with  a  handsome  diamond  locket 
and  certificate  marking  his  twentieth  year  with  that 
company.  The  presentation  was  made  at  the  business 
meeting  and  dinner  tendered  the  staff  by  the  Pru- 
dential. 

—The  Colonial  Life  of  Jersey  City  has  appointed 
Frederick  Smith  assistant  manager  at  Trenton,  and 
Milton  P.  Skillman,  assistant  manager  at  Newark. 
John  B.  Williamson  has  been  transferred  from  Read¬ 
ing  to  West  Philadelphia.  Emil  A.  Weber  has  been 
made  assistant  manager  at  Bethlehem,  Pa.,  and  Chailes 
I.  Donovan  has  been  appointed  to  a  similar  position  at 
West  Philadelphia. 


TRIENNIAL  CONVENTIONS 
HELD 


Metroplitan  Life  of  New  York  Brings 
Districts  Together 


ELABORATE  MEETINGS  IN  MANY  CITIES 


Agents  Addressed  by  Prominent  Citizens  in  All 
Professions — Home  Office  Well  Represented 

The  series  of  triennial  conventions  arranged 
for  the  agency  staffs  of  the  Metropolitan  Life 
of  New  York,  in  various  cities  throughout  the 
South  and  Central  West,  continue  and  nine  ses¬ 
sions  have  been  held  recently.  The  home  office 
was  well  represented  at  each  and  an  elaborate 
programme  had  been  arranged.  One  of  the  fea¬ 
tures  is  the  presence  at  the  dinners  of  some  of 
the  most  prominent  men  of  the  city  in  which 
the  meetings  are  held.  At  the  Washington 
convention  the  districts  represented  were: 
Washington,  Potomac,  Hagerstown  and  Cum¬ 
berland.  Nearly  200  medical  examiners  were 
also  present.  The  meeting  at  Richmond,  Va„ 
was  represented  by  the  staffs  of  the  following 
districts:  Lee,  Richmond,  Norfolk,  Nash, 

Lynchburg  and  Stanton. 

The  Charlotte,  N.  C.,  convention  was  attended 
by  staffs  from  Charlotte,  Goldsboro,  Queens- 
boro,  Wilmington,  Columbia,  Hantske  and  Spar¬ 
tanburg.  The  convention  for  Georgia,  Florida 
and  Southern  South  Carolina  was  held  at  Sa¬ 
vannah,  and  included  the  following  districts: 
Savannah,  Atlanta,  Augusta,  Charleston,  Macon, 
Jacksonville  and  Tampa.  Staffs  present  at  the 
Birmingham  gathering  were:  Anniston,  Birm¬ 
ingham,  Columbus  and  Montgomery.  The  New 
Orleans  convention  brought  together  the 
agencies  at  that  city,  Pontchartrain  and  Mo¬ 
bile.  The  districts  at  the  Memphis  meeting 
were:  Memphis,  Nashville,  Knoxville,  Chatta¬ 
nooga  and  Jackson.  When  the  meeting  was 
called  to  order  at  Louisville,  the  districts 
present  were:  Lexington,  Henderson,  Paris, 
Hopkinsville  and  Falls  City,  comprising  Louis¬ 
ville,  Jeffersonville  and  New  Albany.  The  con¬ 
vention  at  Indianapolis  also  brought  together 
a  large  number  from  the  following  districts: 
Anderson,  Evansville,  Fort  Wayne,  La  Fayette, 
Marion,  Shelbyville,  South  Bend,  Terre  Haute 
and  Vincennes. 

The  medical  examiners  of  all  the  districts 
were  present  at  each  meeting,  and,  following 
the  address  of  Vice-President  Haley  Fiske, 
withdrew  with  Medical  Director  McKnight  for 
a  meeting  of  the  medical  men.  Dr.  McKnight 
made  the  principal  address  at  these  sessions, 
and  then  placed  himself  at  their  disposal  for 
questions. 

Vice-President  Fiske  of  the  company,  accom¬ 
panied  by  a  large  representation  from  the  home 
office,  is  now  on  a  tour  of  the  districts  and  many 
cities  will  be  visited  for  further  meetings.  At 
each  city  the  prominent  officials  and  representa¬ 
tive  business  and  professional  people  were 
guests  of  the  company,  and  many  addresses 
were  made  by  them  as  well  as  those  from  the 
home  office. 


— David  J.  Cohn,  who  has  been  an  agent  for  the 
West  Coast  Life  of  San  Francisco  for  the  past  eight 
months,  has  been  appointed  assistant .  superintendent 
at  Tacoma,  Wash. 
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NEW  YORK  SURVEYS 

Henry  A.  Fiske  Speaks. — Henry  A.  Fiske, 
of  the  firm  of  Henry  W.  Brown  &  Co.  of  New 
\  ork,  spoke  before  the  Barebones  Alumni  of 
the  Insurance  Society  of  New  York  at  5:15 
o  clock  Tuesday  afternoon  last.  His  subject 
was  “Automatic  Sprinkler  Installation  and  Its 
Relation  to  Various  Occupancies.”  Mr.  Fiske’s 
talk  was  highly  interesting,  and  the  subject 
was  entered  into  in  a  thorough  manner. 

Interested  in  State  Legislation. — The  city 
companies  engaged  in  the  agency  business  have 
been  almost  as  much  interested  recently  in  the 
legislation  affecting  their  affairs  in  other 
States  as  in  their  own.  The  only  limit  to  the 
exactions  of  other  States  from  taxation,  li¬ 
cense  fees,  etc.,  seems  to  be  the  fear  the  com¬ 
panies  may  withdraw  entirely  and  escape  by 
flight.  Now  comes  a  demand  from  Michigan 
for  ten  years’  back  taxes,  which  to  the  com¬ 
panies  is  an  unpleasant  surprise. 

Legislation  on  Mortgage  Loans. — The 

fancy  seems  to  possess  a  few  brokers  in  this 
city  that  at  the  next  session  of  the  Legislature 
of  this  State  some  sort  of  a  law  may  be  devised 
to  avert  the  demand  of  money-lending  institu¬ 
tions,  including  life  companies,  that  they  shall 
control  the  placing  of  fire  insurance  upon  prop¬ 
erties  pledged  for  mortgage  loans.  When  this 
legislation  is  proposed  it  is  suggested  that  the 
bill  be  drawn  to  prevent  lawyers,  savings 
banks  and  other  intermediaries  from  employ¬ 
ment  as  fire  insurance  brokers  in  all  cases. 
Perhaps  it  might  be  wise  to  force  banks  which 
lend  money  on  warehouse  receipts  to  allow  the 
borrowers  to  control  the  fire  insurance  needed. 

Short  Rate  Table. — The  adoption  of  a  new 
uniform  short  rate  table  for  cancellation  of 
fire  insurance  policies,  which  was  made  manda¬ 
tory  by  the  Exchange  a  few  weeks  ago,  has 
called  attention  to  an  important  matter.  The 
principal  amendment  to  the  former  table  is  in 
the  provision  for  canceling  term  policies.  It 
is  a  wonder  the  old  table  remained  unamended 
for  so  many  years,  and  that  it  still  applies  to 
Chicago,  Boston  and  other  cities.  What  is 
surprising  most  of  all  is  that  the  companies 
have  not  taken  this  question  into  the  National 
Board  and  sought  to  remedy  the  admitted  evils 
by  a  sweeping  resolution  to  make  a  new  short 
rate  table  equally  applicable  to  all  localities. 
The  absurdity  of  an  inconsistency  in  such  a 
routine  matter  is  apparent  on  its  face. 

Echo  of  Former  Order.— The  announce¬ 
ment  1  ecently  that  no  more  fire  horses  will  be 
purchased  for  the  New  York  fire  department 
has  the  sound  of  an  echo  of  similar  news  sent 
out  from  the  headquarters  of  Chief  Croker 
several  years  ago.  The  resolution  to  employ 
automobile  fire  engines  means  progress  indeed, 
but,  like  many  far-sighted  individuals  who  own 
auto  trucks  for  merchandise,  it  might  be  well 
for  the  fire  department  to  keep  a  few  horses 
for  emergencies  at  the  fire  houses. 

Increase  in  Losses. — March  being  a  longer 
month  than  February  shows  some  increase  in 


city  losses  and  the  underwriters  are  gratified 
accordingly.  The  losses  are  more  numerous, 
but  thus  far  reported  settlements  show  a  de¬ 
crease  below  the  same  month  last  year.  The 
average  mildness  has  diminished  the  use  of  fire 
heat,  but,  as  a  fireman  said  the  other  day,  the 
cigarettes  are  quite  as  numerous  as  ever. 

New  York  Legislation  Visible  in  Other 
States. — One  of  the  effects  of  a  multiplication 
of  legislation  on  various  subjects  of  insurance 
in  this  State  has  been  visible  in  the  movements 
in  other  States  to  copy  some  of  the  measures. 
The  wide  difference  of  opinion  regarding  the 
workmen’s  compensation  bills  is  reflected  in 
the  discussions  which  have  overtaken  the  ques¬ 
tion  in  all  the  States.  The  labor  unions  have 
kept  their  own  interests  well  to  the  front,  and 
played  politics  to  the  limit  in  trying  to  control 
the  situation. 

Freakish  Insurance  Offered. — Some  freak¬ 
ish  forms  of  insurance  have  been  offered  in 
this  market  during  the  week,  and  have  not 
been  received  with  marked  favor  excepting  at 
rates  which  are  declined  by  the  firms  who  wish 
the  insurance.  The  usual  reply  of  the  disap¬ 
pointed  broker  is,  “Well,  I  can  get  it  in  London 
at  one-half  your  price.” 

BOSTON  AND  VICINITY 

Licensed  in  Massachusetts.— The  Stand¬ 
ard  Fire  Insurance  Company  of  Trenton, 
N.  J.,  has  been  licensed  in  Massachusetts.  No 
agent  for  Boston  has  yet  been  appointed. 

Boston  Board  Meeting. — At  the  meeting  of 
the  Boston  Board  of  Fire  Underwriters  last 
week  the  question  of  putting  the  “Tentative 
Rules  for  Boston,”  which  were  adopted  No¬ 
vember  6,  1911,  into  effect,  was  discussed, 
although  no  action  was  taken  and  the  matter 
has  been  made  a  special  assignment  for  the 
next  regular  meeting  April  8.  At  the  special 
meeting  Thursday  of  the  Board  to  consider 
the  question  of  taking  quarters  in  the  new 
home  office  building  of  the  Boston  Fire  In¬ 
surance  Company  the  proposition  was  rejected. 

E.  R.  Hardy  Delivers  Lecture. — E.  R. 
Hardy  of  the  New  York  Fire  Insurance  Ex¬ 
change  delivered  a  lecture  last  Friday  before 
the  Insurance  Library  Association  of  Boston 
on  “The  Standard  Universal  Mercantile 
Schedule  for  Rating  Mercantile  Risks.”  He 
will  deliver  another  lecture  on  the  same  sub¬ 
ject  next  Friday. 

Will  Reopen  Territory.— Vice-President 
Hedge  and  Manager  Winchester,  of  the  Fire 
Branch  of  the  Boston  Insurance  Company  of 
Boston,  left  last  week  for  the  Pacific  Coast, 
where  they  propose  to  reopen  the  fire  business 
of  the  company.  The  Boston  retired  from  this 
territory  before  the  San  Francisco  conflagra¬ 
tion.  Vice-President  Hedge  proposes  also  to 
make  some  changes  in  the  automobile  business 
of  the  company  in  that  territory. 

Hold  Annual  Meeting.— The  annual  meet¬ 
ing  of  the  Boston  Protective  Department  took 
place  last  Thursday,  when  $110,000  was  ap¬ 
propriated  for  the  maintenance  of  the  depart¬ 
ment  during  1913.  The  report  submitted  shows 
the  organization  to  be  in  a  flourishing  condi¬ 
tion  and  the  entire  board  of  officers  were  re¬ 


elected.  The  administration  is:  President, 
Charles  F.  Simmons;  vice-president,  Harrie  H. 
Whitney;  directors,  H.  L.  Hiscock,  C.  F. 
Simmons,  S.  M.  Crain,  S.  B.  Reed,  H.  H. 
Soule,  C.  P.  Faunce,  A.  B.  Gilmore,  H.  H. 
Whitney  and  Edmund  Winchester. 

Grinds  Out  Many  Years  of  Service. — 

Vice-President  W.  D.  C.  Curtis,  of  the  Dor¬ 
chester  Mutual  of  Boston,  this  week  rounds 
out  forty-five  years  of  continuous  service  with 
the  company,  and  President  W.  A.  Muller  has 
decided  to  mark  the  occasion  by  designating 
the  months  of  April,  May  and  June  as  Curtis 
months. 

CHICAGO  AND  THE  WEST 

Appoints  Fire  Prevention  Committee. — 

1  he  Chicago  Association  of  Commerce  has  for 
some  time  been  co-operating  heartily  with  fire 
insurance  interests  in  the  matter  of  preventing 
fires  and  in  obtaining  an  extension  of  the  fire 
limits  of  the  city.  This  association  also  had 
considerable  to  do  with  the  establishment  of 
the  Municipal  Fire  Prevention  Bureau.  The 
membership  of  the  committee  for  1913  is  as 
follows:  Chairman,  W.  P.  Dunn,  formerly 
Alderman  of  the  25th  Ward;  Calistus  S. 
Ennis,  representing  Mayor  Harrison;  P.  D. 
McGregor,  Western  manager  of  the  Queen  of 
New  York;  Charles  P.  Whitney,  of  the  local 
agency  firm  of  Critchell,  Whitney,  Miller  & 
Barbour;  E.  P.  Larned,  wholesale  grocer. 

Chicago  Brokerage  Association  Meets.— 
The  quarterly  meeting  of  the  Chicago  Broker¬ 
age  Association  was  held  last  week,  and  was 
addressed  by  Earnest  Palmer,  assistant  to 
O.  B.  Ryon,  the  general  counsel  for  the  Na¬ 
tional  Board  of  Underwriters.  A  silver  loving 
cup  was  presented  to  T.  J.  Farrell,  the  retiring 
president. 

Klee,  Rogers  &  Co.  Get  Netherlands. — 

The  Netherlands  Fire  of  The  Hague,  Holland, 
has-  been  licensed  in  Illinois,  and  Klee,  Rogers 
&  Co.  have  been  appointed  general  agents  for 
Cook  county.  The  Netherlands  will  have  its 
headquarters  for  the  United  States  in  Chicago. 

It  will  be  entered  in  all  the  leading  States. 

Promotion  of  Edward  Werner. — Edward 
Werner,  for  the  past  five  years  special  agent 
for  the  Westchester  of  New  York  in  Kansas 
and  Missouri,  has  been  called  to  the  depart¬ 
mental  office  at  Chicago  and  made  superin¬ 
tendent  of  agencies,  the  appointment  taking 
effect  from  April  1. 


Consider  Wisconsin  Insurance  Bills 

The  joint  insurance  committee  of  the  Wis¬ 
consin  Legislature  devoted  several  days  to  the 
consideration  of  the  numerous  insurance  bills, 
which  accompanied  the  report  of  the  legislative 
Are  insurance  investigating  committee.  A  num¬ 
ber  of  changes  and  amendments  were  made, 
some  of  the  bills  will  be  dropped,  and  another 
hearing  will  be  had  in  about  two  weeks.  Insur¬ 
ance  Comissioner  Ekern  opened  the  hearing 
with  a  statement  of  the  work  of  the  commis¬ 
sion  and  a  review  of  its  report  and  the  re¬ 
forms  it  sought  to  secure  in  rating  methods,  ex¬ 
penses  and  the  reduction  ^f  the  fire  waste.  He 
was  followed  by  O.  B.  Ryon,  counsel  for  the 
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National  Board  of  Fire  Underwriters.  The  hear¬ 
ings  were  attended  by  John  H.  Stoddart  of  the 
New  York  Underwriters,  F.  M.  Jenness  of  the 
Rochester  German  Underwriters,  E.  E.  Flick- 
inger  of  the  Philadelphia  Underwriters,  C.  H. 
Barry  of  the  Pennsylvania,  and  Charles  H. 
Yunker,  vice-president  of  the  Milwaukee  Me¬ 
chanics  of  Milwaukee,  together  with  a  number 
of  field  men  and  local  agents.  The  managers  of 
the  underwriters  were  specially  interested  in 
the  bill  regulating  annexes.  The  committee  sug¬ 
gested  that  it  would  he  prepared  to  approve  any 
bill  regarding  the  qualifications  of  local  agents 
on  which  the  companies  and  the  agents  can 
agree,  and  a  conference  will  be  held  in  Milwau¬ 
kee  to  consider  the  various  suggestions  along 
this  line. 


“  Arson  Special”  to  Albany 

A  delegation  of  150  merchants,  manufacturers, 
bankers,  brokers,  lawyers  and  insurance  men 
from  New  York  city  appeared  in  Albany  yester¬ 
day,  arriving  on  a  special  train,  known  as  the 
“Arson  Special,”  to  attend  the  public  hearing 
of  the  arson  hill  before  the  Assembly  Insurance 
Committee.  The  bill  was  prepared  at  the  in¬ 
stance  of  Fire  Commissioner  Johnson  of  New 
York,  and  has  been  the  subject  of  much  adverse 
comment  upon  the  part  of  insurance  men.  The 
delegates,  who  were  headed  by  Commissioner 
Johnson,  were  received  by  Governor  Sulzer,  and 
afterwards  were  the  guests  of  State  Fire 
Marshal  Thomas  F.  Ahern  and  the  chief  of  the 
Albany  Fire  Department.  The  famous  arson  ex¬ 
hibit  which  was  displayed  by  the  Commissioner 
in  New  York  was  placed  in  the  Assembly  cham¬ 
ber,  and  a  strong  case  in  favor  of  the  bill  was 
presented.  Representatives  of  fire  companies 
opposed  the  measure. 


John  Deane  Browne  Dies 
John  Deane  Browne,  aged  seventy-seven  years, 
president  of  the  Connecticut  Fire  of  Hartford, 
died  suddenly  recently  at  his  home  in  that  city, 
of  apoplexy.  Although  he  had  complained  of 
feeling  slightly  indisposed  for  several  days,  Mr. 
Browne  had  attended  his  duties  as  usual.  He 
was  a  native  of  Plainfield,  Conn.,  and  lived 
there  until  1857,  when  he  removed  to  Minne¬ 
sota.  In  1865  he  returned  East  and  was  made 
special  agent  for  the  old  Home  of  New  Haven. 
He  became  general  agent  and  adjuster  of  the 
Hartford  Fire  of  Hartford  in  1867,  and  three 
years  later  was  elected  secretary  of  the  com¬ 
pany.  Mr.  Browne  was  elected  president  of  the 
Connecticut  Fire  in  1880,  and  served  continu¬ 
ously  in  that  capacity  until  the  time  of  his 
death. 


Fire  Rates  Investigation  Not  Abandoned 

CLEVELAND,  March  31. — Although  the  Mooney 
joint  resolution  providing  for  the  investigation 
of  insurance  rates  was  defeated  in  the  House  of 
Representatives  last  week,  it  is  said  that  the  ad¬ 
ministration  has  not  abandoned  the  plan  of 
looking  into  the  business  and  that  a  reconsidera¬ 
tion  will  be  sought.  The  resolution  had  been 
approved  by  the  Senate.  Superintendent  of  In¬ 
surance  Moore  is  said  to  be  the  real  author  of 
the  resolution,  and  there  are  rumors  that  he 
favors  some  plan  of  State  rate-making.  He  says 
that  this  might  be  an  expensive  project,  how¬ 
ever,  and  not  as  desirable  as  it  seems.  There 
has  been  a  suggestion  that  the  exemptions  re¬ 
garding  insurance  be  removed  from  the  Valen¬ 
tine  anti-trust  law  by  amendment,  but  seem¬ 
ingly  the  administration  is  not  sure  of  the  pro¬ 
priety  of  taking  such  a  step, 
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NO  INDICTMENT  AGAINST  HIM 


Special  Deputy  T.  B.  Donaldson  of  Pennsylvania 
Insurance  Department  in  Charge  of 
American  Union’s  Affairs 

The  Dauphin  County  Court  at  Harrisburg,  Pa., 
has  granted  an  order  instructing  that  the  af¬ 
fairs  of  the  American  Union  Fire  of  Philadelphia 
be  liquidated,  and  has  placed  this  in  the  hands 
of  the  Pennsylvania  Insurance  Department. 
Thomas  B.  Donaldson,  a  special  deputy  of  that 
Department,  has  been  appointed  receiver,  and 
he  has  taken  charge  of  the  assets  of  the  wrecked 
corporation.  The  appointment  of  the  receiver 
was  made  following  the  testimony  of  several 
Department  officials  to  the  effect  that  the  com¬ 
pany  was  hopelessly  insolvent.  The  application 
was  first  made  by  the  directors  after  it  was  dis¬ 
covered,  some  weeks  ago,  that  the  American 
Union  was  in  bad  condition;  and  although  the 
Pennsylvania  Department  immediately  made  the 
application  to  be  appointed  receiver  and  be 
granted  an  order  to  wind  up  its  affairs,  the  for¬ 
mal  decision  in  the  case  was  not  made  until 
last  week. 

Another  development  in  the  affairs  of  the  com¬ 
pany  is  the  return  to  the  United  States  of  for¬ 
mer  President  James  F.  Stone,  who  arrived  last 
week,  and  proceeded  at  once  to  his  country 
home  at  Pitman,  N.  J.  Upon  learning  that  the 
actual  crash  of  the  company  had  taken  place, 
he  cabled  to  a  business  associate  that  he  would 
return  immediately.  Mr.  Stone  has  been 
confined  to  his  bed  with  nervous  prostra¬ 
tion,  and,  according  to  the  statement  of 
L.  I.  Goshow,  attorney  and  private  secretary 
for  Mr.  Stone,  he  is  in  a  very  serious  condition. 
Mr.  Goshow  says  that  as  soon  as  Mr.  Stone  is 
able  he  will  be  working  in  the  interests  of  the 
agents,  policyholders  and  stockholders  of  the 
company.  He  is  understood  to  have  given  out 
word  on  March  31  that  he  would  not  see  anyone 
for  at  least  two  weeks.  It  is  understood  that  he 
places  the  blame  for  the  present  state  of  af¬ 
fairs  of  the  company  upon  the  directors.  No 
indictment  has  been  returned  against  Mr.  Stone. 
It  was  stated  generally  last  week  that  such  a 
bill  had  been  returned,  but  this  is  denied  by 
the  Pennsylvania  Insurance  Department. 

During  1911  the  American  National  of  Rock 
Island,  Ill.,  reinsured  its  business  in  the  Ameri¬ 
can  Union.  The  former  company  has  protected 
its  policyholders  by  reinsuring  the  unexpired 
liability  in  the  North  British  and  Mercantile  of 
London. 


Kansas  City  Fire  Hazards  Serious 

Engineers  of  the  National  Board  of  Fire  Un¬ 
derwriters,  who  have  made  a  report  on  their  ex¬ 
amination  of  Kansas  City,  place  the  fire  hazard 
in  the  congested  value  district  as  serious.  This 
has  been  found  to  be  the  case  in  spite  of  the  fact 
that  there  has  been  a  recent  extension  of  the  au¬ 
tomatic  sprinkler  equipment,  which  has  served  to 
moderate  the  hazard  to  some  extent.  In  the  event 
of  simultaneous  fires  the  fire  department,  the 
report  says,  would  be  unable  to  cope  with  the 


situation,  and  fbat  the  possibilities  of  blazes 
gaining  headway  are  augmented  by  the  present 
unsatisfactory  method  of  transmitting  alarms. 


Horatio  N.  Kelsey 

Horatio  N.  Kelsey,  formerly  Western  man¬ 
ager  for  the  Sun  of  London,  with  headquarters 
at  Chicago,  became  United  States  manager  of 
the  Hamburg-Bremen  of  Hamburg  April  1,  suc¬ 
ceeding  F.  O.  Afield,  who  retires  after  forty 
years  of  service.  Mr.  Kelsey  is  widely  known 
in  insurance  circles  and  has  held  many  promi¬ 
nent  positions  with  fire  insurance  organizations. 
He  was  at  one  time  president  of  the  Fire  Un¬ 
derwriters  Association  of  the  Northwest,  and 
has  always  been  active  in  the  Western  Union. 
He  was  appointed  manager  of  the  Sun’s  West¬ 
ern  department  in  1908,  after  having  served 
several  years  as  assistant  manager.  Mr.  Kel¬ 
sey  is  a  native  of  St.  Mary’s,  Ohio,  and  began 
his  career  in  a  local  agency.  Later  he  was  ap¬ 
pointed  a  special  agent  for  the  London  Assur¬ 
ance  of  London,  and  from  1890  to  1901  he  was 
special  agent  in  Indiana  and  Illinois  for  the 
Norwich  Union  of  Norwich,  England.  The  Round 
Table  Club,  of  the  Union  League  Club  of  Chi¬ 
cago,  gave  Mr.  Kelsey  a  farewell  dinner  and 
presented  him  with  a  silver  tea  service.  He  was 
also  given  a  farewell  dinner  by  the  Chicago 
agents  of  the  Sun,  who  presented  him  with  a 
silver  plateau.  An  excellent  likeness  of  Mr. 
Kelsey  appears  in  this  issue  of  The  Spectator. 


Edward  T.  Cairns  Promoted 

Edward  T.  Cairns  has  been  appointed  general 
agent  of  the  central  department  of  the  North 
British  and  Mercantile  of  London,  comprising 
Ohio,  Indiana,  Michigan,  Wisconsin,  Minnesota, 
Kentucky  and  Tennessee.  He  succeeds  George 
H.  Bell.  Mr.  Cairns  has  been  with  that  com¬ 
pany  since  1900,  and  since  1906  has  been  head  of 
the  improved  risk  department  as  its  general 
agent.  He  will  be  assisted  by  Frank  L.  Stabler, 
State  agent  in  Indiana,  who  has  been  promoted 
to  the  position  of  assistant  general  agent  at  the 
head  United  States  office. 


Brokerage  Firms  Combine 

A  new  organization  has  been  perfected  at  Chi¬ 
cago  for  handling  general  investments  by  three 
well-known  local  houses.  The  new  firm  will  be 
known  as  F.  M.  Zeiler  &  Co.,  succeeding  the 
bond  and  brokerage  business  of  Zeiler,  Fairman 
&  Co.,  F.  A.  Hill  &  Co.,  and  Shimman  & 
Douglas.  The  offices  will  be  located  in  The 
Rookery.  The  insurance  stock  department  will 
be  under  the  management  of  W.  E.  Devlin,  who 
conducted  the  same  department  for  F.  A.  Hill  & 
Co.  formerly. 


Continue  to  Write  on  Restricted  Basis 

LOUISVILLE,  March  31.— Following  the  re¬ 
fusal  of  the  State  Insurance  Board  of  Ken¬ 
tucky  to  allow  fire  companies  to  add  charges  for 
defective  construction  to  rates  on  farm  prop¬ 
erty,  recently  put  into  effect  by  the  board,  the 
writing  of  this  class  on  a  restricted  basis  will 
continue.  Some  of  the  companies  have  discon¬ 
tinued  it  altogether,  while  farm  companies  have 
drawn  in  from  about  a  third  of  the  counties  of 
the  State.  It  is  believed  by  some  that  if  com¬ 
missions  on  farm  business  were  reduced  to  the 
former  figure,  or  fifteen  per  cent  instead  of 
twenty-five  per  cent,  and  if  inspection  of  risks 
were  required  as  a  precedent  of  writing,  a  good 
showing  could  be  made  even  with  the  reduced 
rates,  but  this  is  not  the  general  opinion, 


Fire  Insurance 

FLOODS  AND  TORNADO 
WORK  DESTRUCTION 


Fearful  Loss  of  Life  and  Property  in 
the  Middle  West 


A  WEEK  OF  UNPRECEDENTED  DISASTERS 


By  a  Conservative  Estimate  Five  Hundred  Lives 
Were  Lost  and  the  Property  Damage  is 
Hundreds  of  Millions 

Two  of  the  greatest  disasters  in  the  history 
of  the  country  occurred  last  week,  causing  a 
loss  of  at  least  five  hundred  lives  and  the  de¬ 
struction  of  property  which,  while  it  is  yet  too 
early  to  give  any  accurate  figures,  will  aggre¬ 
gate  many  hundreds  of  millions.  Early  in  the 
week  came  the  news  of  a  terrific  tornado  in 
Omaha,  Nebraska,  which  wrought  destruction  in 
that  city.  Costly  and  substantia]  buildings  were 
leveled  to  the  ground,  a  large  section  of  the  city 
was  reduced  to  wreckage  and  many  lives  were 
lost.  Fire  followed  the  tornado  and  increased 
the  damage  already  wrought.  From  the  data  at 
hand  it  is  not  possible  to  give  any  approximate 
estimate  of  the  insurance  loss,  but  it  will  be 
large.  The  life  and  casualty  companies  doubt¬ 
less  suffered  to  some  extent,  but  that  losa  is 
well  distributed  and  will  not  prove  serious  to 
the  companies.  While  the  loss  to  the  com¬ 
panies  insuring  against  tornadoes  is  heavy,  it 
is  not  large  in  comparison  with  the  value  of  the 
property  destroyed,  owing  to  the  fact  that  the 
more  costly  buildings  in  the  better  part  of  the 
city  were  not  covered  by  tornado  insurance. 
The  losses  of  the  fire  insurance  companies  will 
not  be  heavy,  although  there  will  undoubtedly 
be  many  difficulties  in  adjustments  and  disputes 
as  to  the  companies'  liability  for  fire  loss  oc¬ 
curring  after  the  tornado.  On  the  whole,  the 
insurance  situation  growing  out  of  the  Omaha 
disaster  is  not  serious  when  compared  with  the 
extent  of  the  property  destroyed. 

THE  CALAMITY  IN  OHIO  AND  INDIANA 

Following  immediately  on  the  Nebraska  tor¬ 
nado  came  the  dreadful  news  of  the  destructive 
floods  in  Ohio  and  Indiana.  Unusually  heavy 
spring  rains,  following  a  winter  of  unpre¬ 
cedented  mildness,  had  swollen  the  streams 
and  rivers  throughout  that  section  of  the 
country  until  they  burst  all  bounds,  swept  away 
dams,  bridges  and  ievees,  and  inundated  the 
surrounding  country.  Communication  with  the 
outside  world  was  practically  shut  off,  but  it 
was  evident  from  the  start  that  many  towns 
were  entirely  destroyed  and  that  there  had  been 
great  loss  of  life  and  property  in  Dayton,  Louis¬ 
ville,  Columbus,  Indianapolis,  and  other  cities. 
The  early  dispatches  exaggerated  the  situation 
and  startled  the  world  with  the  announcement 
that  at  least  six  thousand  lives  had  been  lost 
in  Ohio  and  Indiana.  Owing  to  the  difficulties 
of  communication  it  was  several  days  before 
any  definite  information  could  be  secured  as  to 
the  safety  of  thousands  of  refugees  from  the 
flood,  but  with  the  subsiding  of  the  waters  and 
the  restoration  of  the  railway  and  telegraph 
service  it  was  ascertained  that  the  loss  of  life 
in  those  States  would  probably  not  exceed  five 
hundred.  This  estimate,  however,  will  doubtless 
be  increased  by  those  who  lost  their  lives 
through  exposure,  disease  and  lack  of  food  and 
shelter  in  the  days  following  the  flood. 
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TREMENDOUS  PROPERTY  LOSS 

The  property  loss  was  enormous.  Governor 
Cox  estimates  the  loss  in  Ohio  at  $300,000,000. 
The  destruction  of  both  life  and  property  in 
Indiana  w’as  smaller,  but  the  aggregate  prop¬ 
erty  loss  in  that  State  will  be  at  least  $50,000.- 
000.  In  several  of  the  inundated  cities  serious 
fires  followed  the  flood,  and,  as  in  the  case  of 
the  Omaha  tornado,  this  will  entail  great  diffi¬ 
culties  of  adjustment  for  the  fire  insurance  com¬ 
panies.  The  damage  to  the  railroad  is  reported 
to  be  extensive  and  will  probably  amount  to 
$50,000,000.  To  these  direct  losses  must  be 
added  those  indirectly  caused  by  the  flood.  The 
almost  complete  paralysis  of  commerce  in  a 
large  and  prosperous  section  of  the  country;  the 
destruction  of  factories,  necessitating  the  aban¬ 
donment  of  production  for  months  to  come  and 
throwing  thousands  of  men  out  of  work;  the 
damage  to  agriculture,  and  the  financial  losses 
incident  to  death  and  disability  resulting  from 
the  flood  will  swell  into  an  enormous  total  that 
cannot  now  be  approximated. 

FLOODS  IN  OTHER  STATES 

While  the  most  extensive  and  disastrous  floods 
were  in  Ohio  and  Indiana,  the  disaster  was  by 
no  means  confined  to  those  States.  The  same 
conditions  which  gave  rise  to  the  floods  in  those 
States  operated  to  produce  similar  results  in 
many  sections  of  the  country.  In  this  State 
there  was  more  or  less  damage  done  by  floods  in 
nearly  all  the  river  valleys.  Troy  and  Rochester 
were  the  principal  sufferers,  the  damage  in  the 
former  city  being  estimated  at  $2,000,000,  and  in 
the  latter  at  $1,000,000.  Other  cities  and  to.wns 
in  New  York  were  damaged  in  lesser  amounts 
and  the  total  loss  in  the  State  will  probably  be 
at  least  $5,000,000.  Western  Pennsylvania  suf¬ 
fered  heavy  losses  of  both  life  and  property, 
Pittsburg  being  the  most  seriously  damaged  and 
many  of  its  great  industries  being  paralyzed. 
Fifty  deaths  are  reported  in  that  city  and  a 
hundred  thousand  are  homeless.  The  losses  at 
this  point  will  be  serious  and  will  involve  much 
suffering  in  industrial  circles.  Many  towns 
along  the  Ohio  River  were  flooded  and  seriously 
damaged.  The  business  section  of  Cincinnati  is 
flooded  at  this  writing,  and,  while  the  damage 
there  is  not  yet  serious,  the  river  is  still  ris¬ 
ing  and  there  are  fears  of  further  trouble.  St. 
Louis  has  not  escaped  and  the  entire  Mississippi 
Valley  is  threatened.  Wheeling,  W.  Va.,  has 
been  damaged  to  the  extent  of  $2,000,000.  Con¬ 
siderable  damage  to  property  and  some  loss  of 
life  have  occurred  in  different  sections  of  New 
England.  In  fact,  practically  every  State  in  the 
Middle  West  and  most  of  the  Eastern  States 
have  suffered  more  or  less  damage,  and  it  will 
be  many  weeks  before  an  accurate  estimate  of 
the  total  loss  can  be  given.  It  is  also  to  be 
feared  that  present  losses  will  be  greatly  in¬ 
creased  when  the  flood  reaches  its  height  in  the 
lower  part  of  the  Mississippi  River. 

MEASURES  OF  RELIEF 

As  invariably  happens  when  a  great  disaster 
occurs  in  the  United  States,  the  whole  country 
has  promptly  and  generously  come  to  the  relief 
of  the  sufferers.  Early  in  the  week  the  Federal 
Government  took  energetic  steps  to  render  any 
possible  assistance.  Secretary  of  War  Garrison 
went  in  person  to  the  scene  of  trouble  and  State 
and  Federal  troops  were  dispatched  to  the 
stricken  cities  and  towns  to  preserve  order  and 
help  in  the  work  of  rescue  and  restoration.  The 
railroads  made  every  possible  effort  to  open 
communication  with  the  submerged  districts  and 


Thursday 

ran  special  trains  whenever  possible  carrying 
food  and  supplies  to  those  in  want.  Public  and 
private  subscriptions  of  money,  clothes,  provi¬ 
sions  and  other  necessities  were  most  gener¬ 
ously  given  in  every  part  of  the  country.  New 
York  city  alone  had  raised  $400,000  by  the  end 
of  the  week.  Every  effort  is  being  made  to 
render  immediate  assistance  and  to  avert,  if 
possible,  the  pestilence  and  famine  which 
threaten  to  follow  the  flood.  Secretary  Garri¬ 
son  reports  under  date  of  March  30  that  “the 
places  seriously  affected  by  the  flood  have  found 
themselves  and  are  tending  toward  normal  con¬ 
ditions  rapidly.” 


Bunyon’s  “Law  of  Fire  Insurance" 

The  sixth  edition  of  this  valuable  English 
work  upon  the  law  of  fire  insurance,  by 
Charles  John  Bttnyon,  M.  A.,  has  been  revised 
throughout  by  R.  J.  Quin,  LL.  B.,  T.  C.  D., 
and  published  by  Charles  &  Edwin  Layton. 
The  present  edition  is  supplemented  by  an  in¬ 
troductory  chapter  on  the  Origin,  Fundamental 
Principles  and  Development  of  the  Law  of 
Fire  Insurance;  the  Forms  and  Conditions  of 
Modern  Policies  of  Fire  Insurance,  including 
Motor  Car  and  Consequential  Loss  Policies; 
the  Practice  of  Fire  Offices  and  Underwriters 
Under  the  Assurance  Companies  Act,  1909, 
and  Fire  Inquests  Under  the  City  of  London 
Fire  Inquests  Act,  1888.  Since  the  issuance  of 
the  last  previous  edition  in  1906,  important 
statutory  and  business  developments  have 
taken  place  in  insurance  affairs,  including  the 
enactment  of  a  number  of  acts  regulating  or 
affecting  the  conduct  of  the  business,  and  the 
scope  of  the  operations  of  the  fire  companies 
has  been  increased.  Under  these  circum¬ 
stances,  it  was  obvious  that  an  extensive  re¬ 
vision  of  the  work  was  necessary  in  order  to 
modernize  it  and  bring  it  up  to  date.  This 
work  has  now  been  accomplished  without 
altering  the  general  scheme  of  the  book. 

■  Bunyon’s  “Law  of  Fire  Insurance”  sum¬ 
marizes  the  law  and  practice  relating  to  fire  in¬ 
surance  as  it  now  exists  in  England,  in  an  in¬ 
troductory  chapter  divided  into  four  parts, 
which  will  prove  useful  to  the  law  student. 
Practically  the  only  references  to  reports  of 
American  cases  are  those  in  the  Supreme 
Court  of  the  United  States  and  of  the  State 
of  New  York.  The  facilities  for  reference  to 
cases  cited  throughout  the  pages  of  the  book 
have  been  increased  by  an  index  to  cases  in 
which  the  date  and  the  various  reports  of  each 
case  are  given. 

Chapter  I  of  this  valuable  work  is  of  an  in¬ 
troductory  character,  tracing  the  origin  and 
development  of  contracts  of  insurance  from 
the  earliest  dates,  and  in  general  dealing  with 
insurable  interests  and  other  fundamentals  of 
the  business,  such  as  policies,  forms,  condi¬ 
tions,  receipts,  etc.,  and  also  embraces  the  As-  1 
surance  Companies  Act,  1909,  and  the  City  of  ' 
London  Fire  Inquests  Act,  1888. 

Chapter  II  relates  to  the  Risk  and  the  Ex-  I 
ceptions. 

Chapter  III  deals  with  the  Proposal  and  the 
Policy  and  General  Rules  of  Construction. 

Chapter  IV  treats  of  the  Disclosure  of  Ma-  I 
terial  Facts,  Warranties  and  Representations; 
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the  Description,  Alterations  and  Rules  of 
Construction. 

Chapter  V  is  devoted  to  the  Premium,  Its 
Payment  and  Renewal,  and  the  Return  of  the 
Premiums  when  Allowed. 

Chapter  VI  is  entiled  “The  Loss  and  Its 
Adjustment.” 

Chapter  VII  covers  Contributions  Between 
Coinsurers. 

Chapter  VIII  treats  of  Landlord  and 
Tenant ;  Covenants  to  Insure. 

Chapter  IX  deals  with  the  subject  of  Vendor 
and  Purchaser. 

Chapter  X  handles  the  topic  Insurance  by 
Limited  Owners. 

Chapter  XI  bears  the  title  “The  Insurance  of 
Church  Property  and  Ecclesiastical  Dilapida¬ 
tions  Act.” 

Chapter  XII,  the  last,  is  devoted  to  Statu¬ 
tory  Regulations  Relating  to  Buildings  and 

Fires. 

The  text  of  the  book  is  preceded  by  an  In¬ 
dex  of  Cases  Cited,  and  is  followed  by  an 
Appendix  which  includes  such  interesting 
documents  as  the  Marine  Insurance  Acts, 
1745,  the  Gambling  Act,  1774,  the  Fire  Pre¬ 
vention  Act,  1774.  and  others. 

The  whole  work  is  copiously  indexed  and 
is  well  printed  and  bound..  It  may  be  stated 
that  R.  J.  Quin,  B.  A.,  LL.  B..  of  the  Middle 
Temple  and  Lincoln’s  Inn,  barrister-at-law, 
was  senior  editor  of  the  last  edition  of 
Bunyon’s  Law  of  Fire  Insurance,  and  joint 
editor  of  the  New  Law  Regulating  the  As¬ 
surance  Companies  Act,  1909,  and  at  one  time 
Lecturer  on  Equity  to  the  Incorporated  Law 
Society.  Bunyon’s  Law  of  Fire  Insurance  is 
regarded  as  a  standard  work  in  England,  and 
the  latest  edition  should  be  in  the  library  of 
every  fire  insurance  company  and  every  lawyer 
devoting  any  attention  to  fire  insurance  cases. 
The  price  per  volume  is  $10,  delivered,  and 
orders  must  be  placed  with  The  Spectator 
Company,  Sole  Selling  Agents,  New  York  and 
Chicago. 


O.  W.  Williams  and  W.  Betteridge.  Mr.  Will¬ 
iams  has  long  been  in  charge  of  the  company’s 
interests  at  Milwaukee,  and  Mr.  Betteridge  has 
been  for  many  years  with  the  New  York  marine 
branch. 


Discuss  Plans  to  Re-enter  Territory 

LOUISVILLE,  March  31.— In  view  of  the 
prospect  of  the  State  Insurance  Board  of  Ken¬ 
tucky  increasing  farm  rates  to  a  point  where 
it  will  be  possible  for  the  companies  to  write 
the  business  at  a  profit,  farm  underwriters  are 
discussing  the  conditions  under  which  their 
companies  will  agree  to  re-enter  communities 
from  which  they  withdrew  when  the  new  rates 
were  promulgated  recently.  Some  of  the  lead¬ 
ing  companies,  which  left  as  many  as  fifty 
counties  of  the  State,  say  that  if  the  net  reduc¬ 
tion,  compared  with  the  old  rates,  is  not  more 
than  10  per  cent,  they  will  return  to  the  sec¬ 
tions  from  which  they  pulled  out,  otherwise  not. 


PASS  UPON  CHANGES  IN 
RULES  AND  FORMS 


Joint  Union  and  Bureau  Committee 
To  Report  at  Meeting 


WILL  SUBMIT  LIST  OF  MIXED  AGENCIES 


C.  N.  Pinkney  Arrested 

C.  N.  Pinkney,  an  insurance  broker  of  123 
William  street,  New  York,  was  arrested  on 
a  warrant  secured  from  Judge  Harris  of  the 
First  Magistrate’s  Court  on  the  charge  of  vio- 
lating  Section  50  of  the  insurance  law  and  Sec¬ 
tion  1199  of  the  penal  law.  He  was  held  in  $500 
bail  for  a  hearing  on  April  11,  1913.  The  com¬ 
plaint  was  made  by  Superintendent  Emmet  of 
the  New  York  Insurance  Department,  and 
charges  that  Pinkney  acted  as  agent  in  placing 
insurance  on  property  of  David  Schultz  of  Phila¬ 
delphia,  Pa.,  in  two  unauthorized  companies, 
the  British  Union  and  National  and  the  Prop¬ 
erty,  both  of  London,  England.  The  policy  of 
the  first-named  company  was  for  $3000  and  on 
the  other  for  $1000.  Although  the  property 
insured  is  outside  the  State,  the  decision  in  the 
Seddon  Underwriting  Company  case  is  believed 
to  cover  the  point. 


Rapid  Progress  Made  at  Albany 

ALBANY,  April  2.— Considerable  progress  is 
being  made  by  the  legislature  in  advancing  in¬ 
surance  bills  now  pending  before  the  two 
Houses.  Comparatively  few  new  measures  are 
being  introduced.  . 

The  Senate  has  passed  the  following  bills  of 
Senator  Ramsperger,  amending  the  insurance 

law:  .  ,  , 

In  relation  to  inspecting  water  supply  and  ap¬ 
paratus  for  fire-fighting  purposes. 

In  relation  to  reports  by  insurance  companies 
of  fire  losses  to  the  State  Fire  Marshal. 

In  relation  to  excusing  persons  from  testify-, 
ing  upon  any  investigation,  proceeding  or  in¬ 
quiry  before  the  State  Fire  Marshal. 

In  relation  to  regulations  by  the  State  Fire 

Marshal.  ,  „T  . 

The  Senate  has  passed  Assemblyman  Walker  s, 
prescribing  additional  provisions  for  the  stan¬ 
dard  fire  insurance  policy  of  the  State  of  New 
York  and  the  adjustment  of  losses  thereunder. 

Assemblyman  Walker’s,  in  relation  to  the 
standard  fire  insurance  policy  of  the  State  of 
New  York  and  the  adjustment  of  losses  there- 
under. 

Assemblyman  Kane’s,  in  relation  to  excusing 
persons  from  testifying  upon  any  investigation, 
proceeding  or  inquiry  before  the  State  b  ire 
JVf  8  r  sb  al 

Assemblyman  Walker’s,  in  relation  to  reports 
by  insurance  companies  of  fire  losses  to  the 
State  Fre  Marshal. 

Assemblyman  Kelly’s,  amending  the  insurance 
law  relative  to  the  transportation  of  explosives 
by  excepting  from  the  section  the  transportation 
or  use  of  blasting  explosives  in  quantities  not 
exceeding  five  pounds  at  any  one  time. 

The  Assembly  has  passed  Senator  Rams- 
perger’s  bill  amending  the  penal  law  by  provid¬ 
ing  that  a  person  who  wilfully  burns,  or  sets  on 
fire  a  vessel,  car  or  other  vehicle,  or  a  building, 
structure  or  other  erection  which  is  at  the  time 
insured  against  loss  or  damage  by  file,  wi  in 
tent  to  prejudice  or  defraud  the  insurer  thereof, 
shall  be  guilty  of  arson  in  the  second  degree. 

A  bill  introduced  by  Assemblyman  Kerngan 
inserts  in  the  penal  law  a  new  section  (1203) 
making  it  a  misdemeanor  for  an  officer  or  direc¬ 
tor  of  a  fire  or  casualty  insurance  corporation 
to  accept  a  commission  on  the  premiums  or 
other  compensation  for  any  insurance  procured 
by  him  upon  which  a  policy,  bond  or  other  in¬ 
strument  of  indemnity  is  issued,  either  directly 
or  indirectly.  It  makes  it  a  misdemeanor,  simi¬ 
larly,  for  any  such  corporation  to  pay  a  commis¬ 
sion  on  account  of  business  actually  procured 
by  an  officer  or  director. 


Effective  Co-operation  on  Many  Important  Matters 
is  Possible— Subjects  Carefully  Considered 

The  joint  conference  committee  of  the  West¬ 
ern  Union  and  the  Western  Insurance  Bureau 
has  passed  upon  a  large  number  of  changes  in 
the  rules  and  forms  of  practice,  which  are  to 
be  submitted  to  the  April  meeting  of  the  two 
organizations.  Heretofore  each  organization  has 
made  its  own  rules  regardless  of  the  other, 
trusting  that  there  might  be  some  degree  of 
acceptance  by  the  other  organization  instead  of 
actual  opposition.  Now  the  subject  is  carefully 
considered  by  the  joint  committee  and  effective 
co-operation  on  many  important  matters  is 
possible. 

The  joint  conference  committee  of  The  Union 
and  The  Bureau  is  now  preparing  to  report  to 
the  members  the  list  of  involuntarily  mixed 
agencies  about  which  there  is  no  dispute  under 
the  new  agreement.  There  are  about  twelve 
hundred  of  these,  and  it  was  at  first  supposed 
that  they  would  be  about  equally  divided  be¬ 
tween  Bureau  and  mixed  agencies.  It  is  now 
found,  however,  that  about  fifty-five  per  cent  are 
Bureau  and  forty-five  per  cent  mixed.  About  sixty 
agencies  which  were  not  disposed  of  by  the 
agreement  are  to  be  taken  up  individually. 

The  conference  committee  of  The  Union  and 
Bureau  has  ruled  that  the  payment  by  com¬ 
panies  of  the  premium,  or  any  part  thereof, 
on  surety  bonds  furnished  by  local  agents  is  in 
violation  of  the  conference  agreement.  The 
desire  is  to  prevent  any  payment  outside  of  the 
regular  commission  which  could  be  used  as 
preferential  in  the  allotment  of  business  or  as 
detrimental  to  competitors.  The  ruling,  how¬ 
ever,  does  not  apply  in  cases  where  a  schedule 
surety  bond  is  issued  covering  all  the  agents  of 
the  company.  Nearly  all  fire  insurance  com¬ 
panies  seek  to  secure  a  bond  from  an  agent,  and 
a  personal  bond  is  usually  offered.  Corporate 
bonds  are  usually  found  much  more  satisfactory, 
but,  as  a  rule,  the  agent  refuses  to  pay  the 
premium,  and  some  companies  have  been  pay¬ 
ing  it  themselves— a  practice  which  it  is  desired 
to  stop. 


Move  Department  to  Chicago 

The  marine  department  of  the  Commercial 
Union  Fire  of  Milwaukee  has  been  removed  to 
the  Western  department  of  the  company  at 
Chicago,  and  will  be  under  the  management  of 


Will  Confer  on  Large  Line  Problem 

Committees  of  Eastern,  Southern  and  Western 
underwriters  are  arranging  to  meet  m  New 
York  this  month  to  consider  the  general  sub¬ 
ject  of  large  lines  and  brokerage.  The  same 
subject  was  referred  to  by  the  National  AS®ncJ 
Association  to  the  joint  conference  committee 
and  a  meeting  between  the  ,co“pa™s  a”o 
agents  will  probably  soon  be  held_  O'ving  to 
the  death  of  F.  H.  A.  Correa  of  the  Home, 
Vice-President  F.  C.  Buswell  of  that  company 
will  serve  as  a  member  of  the  conference  com¬ 
mittee. 
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— The  Urbaine  Fire  of  Paris,  France,  has  been 
licensed  in  Rhode  Island. 

. — The  annual  meeting  of  the  South-Eastern  Under¬ 
writers  Association  will  be  held  May  21  at  the  Mail- 
borough-Blenheim,  at  Atlantic  City. 

—Miss  Lydia  E.  Campbell  has  resigned  as  secre¬ 
tary  of  'the  Kentucky  Board  of  Fire  Underwriters  to 
become  connected  with  the  Kentucky  Actuarial 
Bureau. 

_ The  Minnesota  Insurance  Department  has  made 

its  report  on  the  examination  of  the  St.  Paul  Fire  and 
Marine  of  St.  Paul,  practically  verifying  the  com¬ 
pany’s  statement  as  of  December  31,  1912. 

_ O  W.  S.  Lemmon  has  entered  the  service  of  Fred. 

S.  James  &  Co.  of  New, York.  He  was  formerly  con¬ 
nected  with  the  German-American  of  New  York  as 
chief  inspector  and  engineer,  and  more  recently  has 
been  with  the  Merchants  Fire  of  New,  York. 


Fire  Insurance 


THE  SPECTATOR 


Thursday 


PROPOSED  NEW  STANDARD  FORM  OF  FIRE  INSURANCE  POLICY  FOR  NEW  YORK 

The  new  standard  form  of  Are  insurance  policy,  which  has  been  proposed  for  enactment  by  the  New  York  Legislature,  as  arranged  by  a  com¬ 
mittee  of  the  National  Convention  of  Insurance  Commissioners  composed  of  William  T.  Emmet  of  New  York,  Burton  MansAeld  of  Connecticut, 
Charles  Johnson  of  Pennsylvania,  and  James  R.  Young  of  North  Carolina,  is  worded  as  follows: 

No . 


[Space  for  insertion  of  name  of  company  or  companies  issuing  the  policy  and  other  matter  permitted  to  be  stated  at  the  head  of  the  policy.] 

Amount,  $ .  .  I 

In  consideration  of  the  Stipulations  herein  named  and  of . Dollars  Premium  does  hereby  agree  to  indemnify 

and  legal  representatives,  to  the  extent  of  the  actual  cash  value  (ascertained  with  proper  deductions  for  depreciation)  of  the  property  at  the  time  of  loss  or  damage, 
jut  not  exceeding  the  amount  which  it  would  cost  to  repair  or  replace  the  same  with  material  of  like  kind  and  quality  within  a  reasonable  time  after  such  loss  or 
amage,  such  amount  being  ascertained  without  allowance  for  any  increased  cost  of  repair  or  reconstruction  by  reason  of  any  ordinance  or  law  regulating  con- 
struction  oi  repair  and  without  compensation  for  loss  resulting  from  interuption  of  business  or  manufacture,  for  the  term  of . - . from  the 

. . day  °* . .  19 . .  at  noon,  to  the . ;...day  of .  19 . at  noon  against  all 

DIRECT  LOSS  AND  DAMAGE  BY  FIRE,  except  as  herein  provided, 

to  an  amount  not  exceeding .  Dollar  I 

to  the  following  described  property  while  located  and  contained  as  described  herein,  or  pro  rata  for  five  days  at  each  proper  place  to  which  any  of  the  property 
shall  necessarily  be  removed  for  preservation  from  fire,  but  not  elsewhere,  to  wit: 


[Space  for  description  of  property.] 

This  policy  is  made  and  accepted  subject  to  the  foregoing  stipulations  and  conditons,  and  to  the  stipulations  and  conditions  printed  on  the  back  hereof, 

\\  nc  1  are  iere  y  made  a  part  of  this  policy,  together  with  such  other  provisions,  stipulations  and  conditions  as  may  be  endorsed  hereon  or  added  hereto  as 
herein  provided. 

In  Witness  Whereof ,  this  Company  has  executed  and  attested  these  presents. 

[Space  for  date  and  for  signatures  and  titles  of  officers  and  agent. J 


REPAIRS,  ETC. 


TIds  ?ntire  Policy  shall  be  void  if  the  insured  has  con- 
o-civ  i  ai  iui\ ,  HI  C.  cealed  or  misrepresented  any  material  fact  or  circum- 

r  r  r  stance  concerning  this  insurance  or  the  subject  there* 

°  i  ?-X  1T}  C*3if-e  •  any  *raud  ,or  fals.e  swearing  by  the  insured  touching  any  matter 
or  .su^ject  thereof,  whether  before  or  after  a  loss. 

Am T  D  r:  rfi  C n  D  r  n  This  poIl?y  sha11  not  cover  accounts,  bills,  currency, 

ttJt  r?e,ds’  ev,°ences  of  debt.  money,  notes  or  securities. 

M  UK  l  GAGE.  Unless  otherwise  provided  by  agreement  in  writing 
,  ,  added  hereto  this  Company  shall  not  be  liable  for 

loss  or  damage  to  any  property  insured  hereunder  while  incumbered  by  a  chattel 
mortgage,  and  during  the  time  of  such  incumbrance  this  Company  shall  be  liable 
on|y  .  r  .s  or  damage  to  any  other  property  insured  hereunder. 

Jins  entire  policy  shall  be  void,  unless  otherwise  provided  by  agreement  in 
writng  added  hereto. 

OWNERSHIP,  ETC.  If  the  interest  of  the  insured  be  other  than  uncondi- 

,  ,  tional  and  sole  ownership;  or  if  the  subject  of  insur¬ 

ance  be  a  building  on  ground  not  owned  by  the  insured  in  fee  simple;  or  if,  with 
the  knowledge  of  the  insured,  foreclosure  proceedings  be  commenced  or  notice  given 
ot  sale  of  any  property  insured  hereunder;  or  if  any  change,  other  than  by  the 
death  of  an  insured,  take  place  in  the  interest,  title  or  possession  of  the  subject  of 
insurance  (except  change  of  occupants  without  increase  of  hazard);  or  if  this 
policy  be  assigned  before  a  loss. 

Unless  otherwise  provided  by  agreement  in  writng  added  hereto  this  Company 
shall  not  be  liable  for  loss  or  damage  occurring 

Ol HER  INSURANCE.  (a)  while  the  insured  shall  have  any  other  contract  of 
.  .  .  .  ...  insurance,  whether  valid  or  not,  on  property  covered 

in  whole  or  in  part  by  this  policy;  or 

INCREASE  OF  HAZARD,  (b)  while  the  hazard  is  increased  by  any  means 

within  the  control  or  knowledge  of  the  insured;  or 
(c)  while  mechanics  are  employed  in  building,  altering 
.  ,  c  ret_  ,  or  repairing  the  described  premises  beyond  a 

period  of  fifteen  days;  or 

EXPLOSIVE,  GAS,  ETC.  (d)  while  illuminating  gas  or  vapor  is  generated  on 
,  the  described  premises;  or  while  (any  usage  or  custom 

to  the  contrary  notwithstanding)  there  is  kept,  used  or  allowed  on  the  described 
premises  fireworks,  greek  fire,  phosphorus,  explosive,  benzine,  gasolene,  naphtha  or 
any  other  product  of  petroleum  of  greater  inflammability  than  kerosene  oil,  gun- 
wee  twenty-five  Poun#ds,  or  kerosene  oil  exceeding  five  barrels;  or 
HAL  1  UK1HS.  (e)  if  the  subject  of  insurance  be  a  manufacturing 

establishment  while  operated  in  whole  or  in  part  be¬ 
tween  the  hours  of  ten  P.  M.  and  five  A.  M.,  or  while  it  ceases  to  be  operated 
beyond  a  period  of  ten  days;  or 

UNOCCUPANCY.  (f)  while  a  described  building,  whether  intended  for 

.  ,  ,  ,  .  ,  .  occupancy  by  owner  or  tenant,  is  vacant  or  unoccu¬ 

pied  beyond  a  period  of  ten  days;  or 

EXCEPT  ED  PROPERTY.  (g)  to  bullion,  manuscripts,  mechanical  drawings 

dies  or  patterns;  or 

EXPLOSION, LIGHTNING,  (h)  by  explosion  or  lightning,  unless  fire  ensue, 

HA7/PRF)<Z  KDT  ml-  that  CVel?*t/or  los,s  or.  damage  by  fire  only, 

rnr/pppn  A  07  This  Company  shall  not  be  liable  for  loss  or  damage 

C  U y  HKHJJ.  caused  directly  or  indirectly  by  invasion,  insurrection, 

,  ,  c  .  c,lvll  war  or  commotion,  or  military  or  usurped 

power,  or  by  order  of  any  civil  authority;  or  by  theft;  or  by  neglect  of  the  insured 
to  use  all  reasonable  means  to  save  and  preserve  the  property  at  and  after  a  fire 
endanT§ered  by  fire  in  neighboring  premises. 
tAHL  Ot  BUILDING.  If  a  building,  or  any  material  part  thereof,  fall  except 
„  «  ,  ..  as  tbe  result  of  fire,  all  insurance  by  this  policy  on 

such  building  or  its  contents  shall  immediately  cease.  J 

ADDED  CLAUSES.  The  extent  of  the  application  of  insurance  under  this 

„  .  r  .  policy  and  of  the  contribution  to  be  made  by  this 

company  in  case  of  loss  or  damage  and  any  other  agreement  not  inconsistent  with 
or  a  waiver  of  any  of  the  conditions  or  provisions  of  this  policy  may  be  provided 
tor  bv  rider  added  hereto. 

WAIVER.  No  one  shall  have  power  to  waive  any  provision  or 

^  .  .  condition  of  this  policy  except  such  as  by  the  terms  of 

this  policy  may  be  the  subject  of  agreement  added  hereto,  nor  shall  any  such  pro- 
ViSJ°3  ur  c°ndltl0n  tbf,  held  to  be  waived  unless  such  waiver  shall  be  in  writing 
added  hereto,  nor  shall  any  provision  or  condition  of  this  policy  or  any  forfeiture 
be  held  to  be  waived  by  any  requirement,  act  or  proceeding  on  the  part  of  this 
-.ompany  relating  to  appraisal  or  to  any  examination  herein  provided  for:  nor  shall 
any  privilege  or  permission  affecting  the  insurance  hereunder  exist  or  be  claimed  by 
^^Sc?erd33?^S?rgranted  heI?.n  0I\by  rider  added  hereto. 

TI ON  This  policy  shall  be  canceled  at  any  time  at  the  re- 

Ur  rUHIL  Y .  quest  of  the  insured,  in  which  case  the  company  shall, 

r  j  •  Vpon  demand  and  surrender  of  this  policy,  refund 
the  excess  of  paid  premium  above  the  customary  short  rates  for  the  expired  time. 

J  may* canceled  at  any  time  by  the  Company  by  giving  to  the  insured 

a  five  days  written  notice  of  cancellation  with  or  without  tender  of  the  excess  of 
paid  premium  above  the  pro  rata  premium  for  the  expired  time,  which  excess,  if 
not  tendered,  shall  be  refunded  on  demand.  Notice  of  cancellation  shall  state  that 
said  excess  premium  (if  not  tendered)  will  be  refunded  on  demand. 


PRO  RATA  LIABILITY.  This  Company  shall  not  be  liable  for  a  greater  pro¬ 
portion  of  any  loss  or  damage  or  of  loss  by  and 
expense  of  removal  from  premises  endangered  by  fire  than  the  amount  hereby 
insured  shall  bear  to  the  whole  insurance  covering  the  property,  whether  valid  or 
not  and  whether  collectible  or  not'. 

NOON.  The  word  ‘  ‘noon”  herein  means  noon  of  standard 

time  at  the  place  oi  loss  or  damage. 

MORTGAGE  If  loss  or  damage  is  made  payable,  in  whole  or  in 

INTERESTS.  part,  to  a  mortgagee,  this  policy  may  be  canceled  as 

to  such  interest  by  giving  to  the  mortgagee  a  ten 
days  written  notice  of  cancellation.  Upon  failure,  of  the  insured  to  render  proof 
of  loss  such  mortgagee  shall,  as  if  named  as  insured  hereunder,  but  within  sixty 
days  after  such  failure,  render  proof  of  loss  and  be  subject  to  the  provisions  hereof 
as  to  appraisal  and  time  of  payment.  On  payment  to  a  mortgagee  of  any  sum  for 
loss  or  damage  hereunder,  if  this  Company  shall  claim  that  as  to  the  mortgagor  or 

owner,  no  liability  existed,  it  shall,  to  the  extent  of  such  payment  be  subrogated  to 

the  mortgagee’s  right  of  recovery  and  claim  upon  the  collateral  to  the  mortgage 
debt,  but  without  impairing  the  mortgagee’s  right  to  sue;  or  it  may  pay  the 
mortgage  debt  and  require  an  assignment  thereof  and  of  the  mortgage.  Except  as 
stated  in  this  paragraph,  the  agreement  between  a  mortgagee  and  this  Company 
shall  be  only  as  stated  by  rider  added  hereto. 

REQUIREMENTS  IN  The  insured  shall  give  immediate  notice,  in  writing, 

CASE  OF  LOSS.  to  this  Company,  of  any  loss  or  damage,  protect  the 

property  from  further  damage,  forthwith  separate  the 
damaged  and  undamaged  personal  property,  put  it  in  the  best  possible  order,  furnish 
a  complete  inventory  of  the  destroyed,  damaged  and  undamaged  property,  stating 
the  quantity  and  cost  of  each  article  and  the  amount  claimed  thereon;  and,  the 
insured  shall,  within  sixt*  days  after  the  fire,  unless  such  time  is  extended  in 
writing  by  this  Company,  render  to  this  Company  a  proof  of  loss,  signed  and  sworn 
to  by  the  insured,  stating  the  knowledge  and  belief  of  the  insured  as  to  the  time 
and  origin  of  the  fire;  the  interest  of  the  insured  and  of  all  others  in  the  property; 
the  cash  value  of  each  item  thereof  and  the  amount  of  loss  or  damage  thereto;  all 
incumbrances  thereon;  all  other  contracts  of  insurance,  whether  valid  or  not, 
covering  any  of  said  property;  and  a  copy  of  all  the  descriptions  and  schedules  in 
all  policies;  any  changes  in  the  title,  use,  occupation,  location,  possession,  or 
exposures  of  said  property  since  the  issuing  of  this  policy;  and  by  whom  and  for 
what  purpose  any  building  herein  described  and  the  several  parts  thereof  were 
occupied  at  the  time  of  fire;  and  shall  furnish,  if  required,  verified  plans  and 
specifications  of  any  building,  fixtures  or  machinery  destroyed  or  damaged.  The 
insured,  as  often  as  may  be  reasonably  required,  shall  exhibit  to  any  person 
designated  by  this  Company  all  that  remains  of  any  property  herein  described,  and 
submit  to  examinations  under  oath  by  any  person  named  by  this  Company,  and 
subscribe_  the  same;  and,  as  often  as  may  be  reasonably  required,  shall  produce  for 
examination  all  books  of  account,  bills,  invoices,  and  other  vouchers,  or  certified 
copies  thereof,  if  originals  be  lost,  at  such  reasonable  time  and  place  as  may  be 
designated  by  this  Company  or  its  representative,  and  shall  permit  extracts  and 
copies  thereof  to  be  made.  , 

APPRAISAL.  In  case  the  insured  and  this  Company  shall  fail  to 

agree  as  to  the  amount  of  loss  or  damage,  each  shall, 
on  the  written  demand  of  either,  select  a  competent  and  disinterested  appraiser.  The 
appraisers  shall  first  select  a  competent  and  disinterested  umpire;  and  failing  for 
fifteen  days  to  agree  upon  such  umpire  then,  on  request  of  either  appraiser,  such 
iimpire  shall  be  selected  by  the  State  official  having  supervision  of  insurance  in  the 
State  m  which  this  policy  is  issued.  The  appraisers  shall  then  appraise  the  loss 
and  damage,  stating  separately  sound  value  and  loss  or  damage  to  each  item;  and 
failing  to  agree,  shall  submit  their  differences  only,  to  the  umpire.  An  award  in 
writing,  so  itemized,  of  any  two  when  filed  with  this  Company  shall  determine  the 
amount  of  sound  value  and  loss  or  damage.  Each  appraiser  shall  be  paid  by  the 
party  selecting  him  and  the  expenses  of  appraisal  and  umpire  shall  be  paid  by  the 
parties  equally. 

COMPANY’ S  OPTIONS.  It  shall  be  optional  with  this  company  to  take  all, 

.or  any  part,  of  the  articles  at  the  agreed  or  appraised 
value,  and  also  to  repair,  rebuild,  or  replace  the  property  lost  or  damaged  with 
other  of  like  kind  and  quality  within  a  reasonable  time,  on  giving  notice  of  its 
intention  so  to  do  within  thirty  days  after  the  receipt  of  the  proof  of  loss 
herein  required;  but 

ABANDONMENT.  there  can  be  no  abandonment  to  this  Company  oi 

any  property. 

WsiPKrr'u^^  The  amount  of  loss  or  damage  for  which  this  Com- 

PAYABLE.  pany  may  be  liable  shall  be  payable  sixty  days  after 

.  proof  of  loss,  as  herein  provided,  is  received  by  this 

Company  ana  ascertainment  of  the  loss  or  damage  is  made  either  by  agreement 
,.twS.en  tbe  >nsured  and  this  Company  expressed  in  writing  or  by  the  filing  with 
this  Company  of  an  award  as  herein  provided. 

SUIT.  No  suit  or  action  on  this  policy,  for  the  recovery  oi 

any  claim,  shall  be  sustainable  in  any  court  of  law  or 
equity  unless  the  insured  shall  have  complied  with  all  the  requirements  of  this 
crrDD/s1/-1^ unless  commenced  within  twelve  months  next  after  the  fire. 
SUBROGATION.  This  Company  may  require  from  the  insured  an 

assignment  of  all  right  of  recovery  against  any  party 
for  loss  or  damage  to  the  extent  that  payment  therefor  is  made  by  this  Company. 


170 


April  3.  l9l3 

Fire  Notes 

—The  Yorkshire  Fire  of  York,  England,  is  com¬ 
peting  arrangements  to  establish  a  Southeastern  de¬ 
partment  at  Atlanta,  with  Milton  Dargan,  Jr.,  and 
Hinton  J.  Hopkins  as  managers,  under  the  firm  name 
if  Dargan  &  Hopkins.  The  territory  comprises  Ala- 
pama,  Florida  and  Georgia. 

_ The  annual  meeting  of  the  National  Board  of 

?ire  Underwriters  will  be  held  May  22  at  the  Wal- 
lorf-Astoria  at  New  York.  Among  several  changes  to 
be  made  in  the  by-laws  will  be  one  changing  the  date 
of  the  annual  meeting  to  the  fourth  Thursday  of  May 
;ach  year.  Luncheon  will  be  served. 

_ Edgar  J.  Haynes,  president  of  the  Newark  Fire  of 

Newark,  is  now  on  a  trip  to  the  Pacific  Coast.  He 
will  stop  at  Columbus,  Cincinnati,  Indianapolis,  St. 
Louis,  Kansas  City,  Denver  and  Los  Angeles.  On 
his  return  he  will  visit  Portland,  Seattle,  British 
Columbia,  Duluth  and  Minneapolis. 

_ C.  G.  Whipple,  who  has  resigned  as  Kansas  State 

agent  for  the  Queen  of  New  York  to  go  with  the 
Western  department  of  the  National  of  Hartford  in 
Chicago,  was  tendered  a  farewell  dinner  by  the  Kan¬ 
sas  field  men  at  Topeka  this  week.  C.  F.  Hardy  of 
the  Hartford  Fire  of  Hartford  was  toastmaster,  and 
fifty  were  present.  Mr.  Whipple  was  presented  by 
the  Kansas  field  men  with  a  Masonic  charm  and  fob. 


CASUALTY,  SURETY  & 
MISCELLANEOUS 


Policyholders  Must  Employ  Attorneys 

The  New  York  Insurance  Department  has  noti¬ 
fied  many  of  the  former  liability  policyholders  of 
the  Empire  State  Surety  of  New  York,  now  in 
process  of  liquidation,  against  whom  claims 
which  were  covered  under  such  policies  have 
been  in  litigation,  that  they  must  employ  their 
own  attorneys  to  defend  their  cases.  Under  this 
ruling,  when  these  policyholders’  cases  are 
finally  disposed  of  by  the  courts,  they  will  have 
to  present  claims  for  judgment,  in  the  event 
they  have  been  compelled  to  pay  any,  plus  the 
cost  of  litigation,  to  the  receiver  for  the  com¬ 
pany. 


Want  Pledges  from  Agents  and  Brokers 

A  conference  between  officers  of  the  Travelers 
of  Hartford  and  the  AUtna  Life,  also  of  Hart¬ 
ford,  was  held  last  week,  following  the  an¬ 
nouncement  that  the  former  company  had  sus¬ 
pended  its  recent  rule  restricting  brokerage  to 
fifteen  to  twenty  per  cent  until  the  general 
agents  and  others  had  filed  their  pledges  to  ad¬ 
here  to  the  Workmens  Compensation  Bureau. 
The  agents  in  New  York  State  of  both  companies 
were  instructed  by  telegraph  to  call  meetings  in 
their  respective  cities,  in  order  that  pledges 
might  he  obtained  from  agents  and  brokers. 


Hartford  Indemnity  and  Accident 

A  favorable  report  has  been  made  in  the 
House  of  the  Connecticut  Legislature  on  the 
bill  providing  for  the  incorporation  of  the  Hart¬ 
ford  Indemnity  and  Accident  of  Hartford.  The 
incorporators  are:  James  J.  Goodwin,  Theo¬ 
dore  Lyman,  George  Roberts,  William  C.  Skin¬ 
ner,  Meigs  H.  Whapes,  Charles  E.  Chase, 
Richard  M.  Bissell  and  Henry  S.  Robinson.  The 
charter  is  void  unless  the  company  has  been 
organized  by  January  1,  1915.  It  is  understood 
that  the  company  will  begin  business  with  a 
capital  of  $500,000,  and  later  this  may  be  in¬ 
creased  upwards  of  $2,000,000. 
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WORKMEN’S  COMPENSA¬ 
TION  LEGISLATION 


Favorable  Report  on  Two  Bills  Made 
by  Both  Houses  at  Albany 


PENNSYLVANIA  MEASURE  PASSES  HOUSE 


Labor  Element  in  Tennessee  Incensed  Over  Fail¬ 
ure  to  Enact  Law — Maine  Bill 
Favorable  reports  have  been  made  on  two 
workmen’s  compensation  hills  in  the  New  York 
Legislature  during  the  past  two  weeks.  The 
Senate  committee’s  own  hill,  which  is  under¬ 
stood  to  have  the  indorsement  of  the  New  York 
Insurance  Department,  was  the  first  one,  and 
the  other  was  Assemblyman  Philips’  bill,  which 
was  reported  by  the  Assembly  judiciary  com¬ 
mittee.  The  Senate  committee’s  bill,  which  is 
known  as  the  Foley-Walker  measure  or  the 
compromise  bill,  has  received  further  condem¬ 
nation  from  the  State  Federation  of  Labor,  and 
it  is  declared  they  will  not  accept  it.  This  or¬ 
ganization  is  understood  to  ho  opposed  to  any 
bill  which  compels  labor  to  deal  with  casualty 
companies. 

Further  details  of  the  latest  workmen’s  com¬ 
pensation  bill,  which  was  offered  by  Assembly- 
man  Jackson,  places  the  rate  of  compensation 
somewhat  higher  than  the  others.  It  creates 
an  industrial  commission  composed  of  three 
members  appointed  by  the  Governor,  with  the 
consent  of  the  Senate,  instead  of  five  members, 
as  required  in  the  Senate  insurance  committee’s 
compromise  bill.  Not  more  than  two  members 
of  the  commission  are  to  belong  to  the  same 
political  party,  which  is  similar  to  the  bi-par¬ 
tisan  provision  in  the  McClelland-Esquirol  hill. 
The  salaries  of  the  Commissioners  are  fixed  at 
$6500  for  the  chairman  and  $6000  for  the  other 
members.  The  same  State  insurance  fund  is 
provided  as  in  the  compromise  hill,  and  em¬ 
ployers  are  given  the  option  of  contributing  to 
this  fund  and  having  compensation  paid  out  of 
it,  or  of  submitting  to  the  commission  a  plan 
for  direct  payment,  individually  or  through  a 
benefit  fund  or  department  maintained  by  em¬ 
ployer,  or  through  a  mutual  association  main¬ 
tained  jointly  with  other  employers,  to  which 
fund  employees  are  not  required  to  contribute. 
The  compensation  provisions  are  made  to  apply 
to  employees  in  hazardous  occupations,  which 
are  defined  as  those  in  or  in  connection  with 
which  machinery  or  hoisting  power  is  used.  In 
other  respects  the  bill  follows  generally  the  pro¬ 
visions  of  the  compromise  bill,  except  that  the 
rate  of  compensation  is  somewhat  higher. 

PENNSYLVANIA  BILL  PASSES  HOUSE 

The  House  of  the  Pennsylvania  Legislature 
has  passed  the  Industrial  Accident  Commission’s 
workmen’s  compensation  and  employers'  lia¬ 
bility  hill  by  a  vote  of  159  to  28.  The  hill  was 
Introduced  by  Representative  Shern  and  passed 
the  House  practically  as  originally  drafted. 
Four  companion  bills,  also  presented  by  Mr. 
Shern,  were  passed.  One  of  these  was  a  joint 
resolution  to  amend  Section  21,  Article  3,  of  the 
State  constitution,  in  order  that  all  obstacles 
may  be  removed  before  the  compensation  law 
goes  into  effect.  All  are  expected  to  pass  the 
Senate. 

OTHER  STATES 

The  labor  element  of  Nashville  and  Memphis 
are  incensed  at  the  action  of  the  Tennessee 
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Legislature  in  defeating  the  fellow-servants  law 
in  the  House  during  the  past  week,  since  the 
vote  on  the  measure  in  the  Lower  Body  insures 
its  failure  in  the  Senate,  the  political  alignment 
being  identical  in  both  branches.  It  is  under¬ 
stood  that  a  determined  effort  will  he  made  to 
revive  the  bill  and  powerful  pressure  will  be 
exerted  in  that  direction  from  strong  political 
sources.  Speaker  Stanton  of  Memphis  has 
promised  the  supporters  of  the  bill  that  he  will 
introduce  in  the  House  at  once  a  workmen’s 
compensation  act,  but  this  promise  has  failed  to 
soothe  the  wounded  feelings  of  the  labor  class. 
There  is  already  pending  in  the  General  Assem¬ 
bly  a  bill  to  create  a  workmen’s  compensation 
commission  to  investigate  all  laws  in  other 
States  relative  to  that  subject;  but  this  hill  is 
certain  of  defeat,  due  primarily  to  the  fact  that 
it  is  an  administration  measure,  and  Governor 
Hooper  is  hopelessly  at  outs  with  the  element 
in  control  of  the  legislature. 

A  workmen’s  compensation  bill  has  been  re¬ 
ported  by  the  committee  on  judiciary  of  the 
Maine  Legislature.  A  commission  of  three  is 
provided  for,  consisting  of  the  Insurance  Com¬ 
missioner,  the  Commissioner  of  Labor  and  In¬ 
dustry,  and  a  chairman  to  be  appointed  by  the 
Governor.  Farm  laborers,  domestic  servants, 
persons  employed  casually  as  well  as  State, 
county,  cities,  towns  and  water  districts  em¬ 
ployees  do  not  come  under  the  compensation 
provisions;  and  while  an  employer  who  employs 
not  more  than  ten  persons  is  not  compelled  to 
come  under  the  act,  he  may,  if  he  so  desires. 
The  hill  fixes  compensation  in  case  of  fatal  in¬ 
jury  at  half  wages  to  total  dependents  for  300 
weeks,  hut  not  more  than  $10  nor  less  than  $4 
per  week,  and  partial  dependents  a  part  of  the 
half-wages  proportionate  to  the  amount  previ¬ 
ously  paid  them  by  deceased.  In  the  event  of 
there  being  no  dependents,  reasonable  sickness 
and  funeral  expenses,  not  to  exceed  $200,  are  al¬ 
lowed,  and  for  total  disability  the  maximum 
period  is  500  weeks  and  amount  $3000.  For  par¬ 
tial  disability  the  compensation  is  $10  per  week 
for  300  weeks,  and  for  maiming  injuries  the  in¬ 
demnities  run  from  $120  to  $1000.  For  the  first 
two  weeks  no  compensation  is  provided,  hut  the 
employer  is  required  to  pay  cost  of  reasonable 
medical  and  hospital  service,  the  former  not  to 
exceed  $30,  although  in  severe  cases  the  com¬ 
mission  may  allow  a  larger  sum. 

In  New  Jersey,  the  State,  county  and  mu¬ 
nicipal  employees  have  been  placed  under  the 
workmen’s  compensation  law  through  a  bill 
signed  last  week  by  Acting-Governor  Fielder. 
The  bill,  which  was  recently  passed,  provides 
that  the  employees  shall  be  compensated  under 
and  by  virtue  of  Section  2  of  the  act.  It  states 
that  no  person  holding  an  elective  office  is  en¬ 
titled  to  its  provisions,  and  that  no  person  re¬ 
ceiving  a  salary  greater  than  $1200  per  year  shall 
receive  compensation. 


Casualty  Insurance  Exchange  Meets 

An  experience  meeting  of  the  Casualty  Insur¬ 
ance  Exchange  of  New  York  was  held  Friday 
to  discuss  March  business  in  the  Exchange  ter¬ 
ritory.  From  the  statements  made  it  was 
shown  that  the  volume  of  business  was  as  good, 
or,  in  fact,  better  than  had  been  expected  under 
the  change  in  commission  rates.  Dissatisfaction 
was  expressed  only  by  one  or  two  companies. 
Another  meeting  will  he  held  this  week,  as  the 
conclusion  was  reached  that  it  was  too  early  to 
form  any  Ideas  as  to  the  working  out  of  the 
situation. 
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INSURANCE  BILLS  PASS 
NEW  YORK  SENATE 


Assemblyman  Walker’s  Standard  Policy 
Measure  is  Indorsed 


SEVERAL  ADVANCED  TO  THIRD  READING 


Senator  Foley’s  Bill  Relative  to  Capital  of  Title, 
Credit  Guaranty  and  Other  Corporations 
Awaiting  Governor’s  Signature 

ALBANY,  April  2. — The  Senate  has  passed  the 
bill  of  Assemblyman  Walker,  amending  the  in¬ 
surance  law  providing  for  standard  provisions 
for  policies  against  loss  or  damage  resulting 
from  accidents  to  or  injuries  suffered  by  an  em¬ 
ployee  or  other  person,  or  against  loss  and  lia¬ 
bility  on  account  of  the  death  of  or  injury  to 
an  employee  not  caused  by  the  negligence  of  the 
employer  or  both. 

The  Senate  has  also  passed  these  bills: 

Senator  Griffin’s  proposing  a  constitutional 
amendment  authorizing  the  legislature  to  enact 
law  for  the  security  and  protection  of  the  lives, 
health  and  safety  of  employees. 

Senator  Foley’s,  in  relation  to  the  capital  of 
title,  credit  guaranty  and  securities  guaranty 
corporations. 

The  Senate  has  advanced  to  third  reading 
Senator  Ramsperger's  bill  amending  the  insur¬ 
ance  law  authorizing  employers  to  take  out 
policies  covering  employees  collectively  for  the 
benefit  of  such  as  may  suffer  loss  from  injury, 
death  or  disablement  resulting  from  sickness. 
At  present  such  policies  are  limited  to  accident 
insurance. 

Senator  Ramsberger's  bill,  amending  the  in¬ 
surance  law  generally,  has  also  been  advanced 
to  third  reading  by  the  Senate. 


Transfer  Reserve  Fund 

According  to  a  despatch  from  London,  the 
London  Guarantee  and  Accident  of  that  city,  in 
its  directors’  report  for  1912,  says  that  the  trend 
of  events  in  the  United  States  has  for  some  time 
pointed  to  an  increasing  cost  under  the  old 
employees’  liability  law,  and  that  it  had  been 
found  desirable  to  transfer  the  sum  of  £75,000 
from  the  reserve  fund  to  the  reserve  for  out¬ 
standing  claims.  The  company  has  also  decided 
that  it  is  advisable  not  to  pay  a  dividend  on  the 
ordinary  shares:  but  the  directors  recommend 
the  payment  on  the  preferred  shares  of  a  divi¬ 
dend  for  the  half  year  ending  December  31  at 
the  rate  of  five  per  cent  per  annum.  At  one 
time  the  company  paid  dividends  of  sixty  per 
cent.  The  report  for  1912  shows  that  the  net 
premium  income  from  all  departments  was 
£973,851,  while  the  amount  paid  in  claims  was 
£571,063. 


State  Legislation 

Legislatures  which  have  adjourned  passed  in¬ 
surance  bills  as  follows: 

Arkansas — Relating  to  employers’  liability; 
taxation  of  gross  premiums;  eliminating  extra¬ 
territorial  features  of  anti-compact  law,  also  re¬ 
moving  attorney’s  fee  provision;  relating  to 
privilege  taxes. 

Montana— Providing  for  inspection  of  steam 
boilers,  including  the  examination  and  licenses 
for  engineers. 

North  Carolina— Relating  to  uniform  health 
and  accident  policies;  misrepresentations. 

South  Dakota— Relating  to  the  investment  of 
life  and  accident  insurance  companies. 

Vermont — Relating  to  employment  of  women 
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and  children  in  manufacturing  and  mechanical 
establishments;  providing  for  uniform  standard 
provisions  in  health  and  accident  policies. 

Nevada — Relating  to  compensation  of  injured 
workmen  and  liability  of  employers. 

Arkansas — Relating  to  workmen’s  compensa¬ 
tion,  and  making  employers  liable  to  injured 
workmen  without  regard  to  contributory  negli¬ 
gence  except  when  plant  is  equipped  with  safety 
devices;  removing  anti-compact  law,  the  extra¬ 
territorial  feature. 

Idaho — Providing  for  surety  bonds  of  admin¬ 
istrator  of  an  estate  shall  be  equal  only  to  the 
amount  of  money  he  may  be  expected  to  han¬ 
dle;  empowering  corporations  to  make  indem¬ 
nity  contracts,  and  fixing  rates  and  fees;  amend¬ 
ment  to  insurance  law  generally. 

North  Carolina — Uniform  health  and  accident 
law;  relating  to  liability  to  employees  of  rail¬ 
roads. 

Workmen’s  compensation  measures  and  bills 
relating  thereto  were  killed  or  failed  to  be  en¬ 
acted  in  the  following  States:  Missouri,  Mon¬ 
tana,  South  Carolina  and  Vermont. 


American  Casualty  to  Increase  Capital 

At  a  meeting  of  the  directors  of  the  American 
Casualty  of  Reading,  Pa.,  it  was  voted  to  in¬ 
crease  the  capital  stock  from  $325,000  to  $500,- 
000.  The  stockholders  have  taken  $100,000  of  the 
stock  under  an  option,  and  the  remainder  will 
be  sold  at  $20  per  share,  one  half  of  which  will 
he  added  to  surplus,  with  the  remainder  to 
capital.  The  new  stock  is  to  be  issued  as  of 
January  1,  1914. 


A.  A.  LaDuke  Makes  Change 

A.  A.  LaDuke,  agency  director  of  the  personal 
accident  and  health  department  of  the  United 
States  Casualty  of  New  York,  has  accepted  a 
position  as  manager  for  the  metropolitan  dis¬ 
trict  of  the  personal  accident  and  health  depart¬ 
ment  of  the  American  Fidelity  of  Montpelier, 
Vt.,  his  service  with  that  company  commencing 
April  1.  Mr.  LaDuke  has  had  a  long  and  suc¬ 
cessful  insurance  career,  first  as  manager  of  a 
large  local  agency,  then  as  a  traveling  special 
agent  and,  during  his  connection  with  the  United 
States  Casualty,  as  manager  of  the  metropolitan 
district,  and  for  the  past  five  years  as  agency 
director  for  that  company.  Hopper  &  Whelan, 
the  resident  managers,  are  being  congratulated 
upon  this  move  in  the  development  of  the  com¬ 
pany’s  business. 


Casualty  Notes 

- — The  Boston  Casualty  of  Boston  has  applied  for 
admission  to  New  York,  Rhode  Island  and  Con¬ 
necticut. 

— President  Falvey  of  the  Massachusetts  Bonding 
and  Insurance  Company  of  Boston,  has  appointed 
Ezekiel  &  Dexter  general  agents  for  all  lines  for 
Hampden  county,  with  headquarters  in  Springfield, 
Mass. 

— George  Walter  Ingold,  manager  of  the  New  York 
Health  and  Accident  Insurance  Company  of  New 
York  at  Rochester,  is  recovering  from  a  severe  attack 
of  diphtheria,  and  is  expected  to  be  about  in  a  few 
weeks. 

— The  Surety  Association  of  America  will  hold  a 
meeting  at  the  Hotel  La  Salle,  in  Chicago,  April  9 
and  10.  The  visiting  officials  will  be  tendered  a  ban¬ 
quet  by  the  Surety  Underwriters  Association  of  Chi- 
cago  on  the  evening  of  April  9. 

— C.  B.  and  G.  E.  Atkins  have  resigned  as  managers 
of  the  Atlantic  claim  department  of  the  Ocean  Acci¬ 
dent  and  Guarantee  of  London  as  of  April  1,  and  will 
devote  their  attention  to  the  Atkins  Adjusting  Agency, 
which  makes  a  specialty  of  handling  accident  and 
liability  claims  for  that  company  only.  Fay  F.  Wood, 


Thursday 

formerly  in  charge  of  the  claim  department  at  Syra¬ 
cuse,  N.  Y.,  will  succeed  Messrs.  Atkins. 

— Among  the  visitors  to  New  York  this  week  wore 
E.  J.  Jacoby,  president,  and  Walter  L.  Dynes,  secre¬ 
tary  of  the  Prudential  Casualty  Company  of  In¬ 
dianapolis.  Their  visit  was  unpremeditated  and  cor¬ 
respondingly  brief,  but  they  managed  to  see  a  few 
people  between  trains. 

- — The  Midland  Casualty  of  Chicago,  encouraged  by 
the  excellent  showing  during  the  past  year,  is  making 
arrangements  to  enlarge  its  territory,  and  in  carrying 
out  this  plan  will  shortly  apply  for  a  license  in  four 
additional  States,  giving  the  company  twenty  three 
States  as  its  field  of  operation.  The  Midland  is 
making  a  specialty  of  reinsurance  on  double  death  in¬ 
demnities  and  travel  accident,  and  also  on  railroad 
business,  the  commercial  and  industrial. 

— John  Burke,  former  Governor  of  North  Dakota, 
who  has  been  made  treasurer  of  the  United  States, 
has  filed  a  bond  for  $150,000  guaranteed  by  the  United 
States  Fidelity  and  Guaranty  of  Baltimore.  While 
the  total  of  the  Treasury’s  funds  will  run  nearly  a 
thousand  times  the  amount  of  Governor  Burke’s  bond, 
all  the  other  Treasury  officials  who  share  with  him  the 
care  of  the  money  are  bonded,  and  the  aggregate 
security  bears  a  much  larger  proportion  toward  the 
total  funds. 

— William  A.  Osgood,  formerly  resident  manager  at 
Kansas  City  for  the  Fidelity  and  Deposit  of  Balti¬ 
more  for  the  surety  department,  has  become  asso¬ 
ciated  with  Drennon  &  Guthrie,  who  have  recently 
been  appointed  general  agents  for  the  surety  and  cas¬ 
ualty  lines  of  the  Massachusetts  Bonding  of  Boston 
for  the  western  half  of  Missouri  and  the  State  of 
Kansas.  Mr.  Osgood  will  have  charge  of  the  surety 
department.  He  resigned  as  resident  manager  at 
Kansas  City  for  the  Fidelity  and  Deposit  soon  after 
the  consolidation  with  that  company  of  the  American 
Bonding  of  Baltimore. 


Journal  of  the  Institute  of  Actuaries 

Those  who  are  interested  in  The  Journal  of  the  In¬ 
stitute  of  Actuaries  will  be  glad  to  learn  that  The 
Spectator  Company  is  now  in  a  position  to  supply 
more  or  less  complete  sets  of  this  work.  The  sets 
which  may  be  secured  are  as  follows:  One  complete 
set  from  Volume  1  to  Volume  46,  inclusive,  up  to 
date;  one  set,  from  Volume  2  to  Volume  46,  inclusive; 
from  Volume  5,  Part  3,  to  date,  except  Volume  13, 
Parts  I,  2  and  5,  bound  volumes,  but  not  entirely 
uniform;  Volume  17,  to  date,  complete,  except  Part  6 
of  Volume  22,  unbound.  The  following  odd  volumes 
may  also  be  secured:  20,  23,  25,  26,  28,  30,  31,  32, 
33  and  34,  in  parts.  The  Spectator  Company  solicits 
correspondence  with  those  interested  in  the  purchase 
of  any  or  all  of  the  above  works,  and  will  quote  prices 
on  same  upon  application. 
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PREVENTION  OF  FIRE  WASTE 

SO  much  has  been  said  and  written 
lately  about  incendiarism  that  cer¬ 
tain  facts  in  this  connection  are  apt  to 
become  obscured.  While  absurd  claims 
are  being  made  as  to  the  extent  of  in¬ 
cendiarism,  some  estimates  of  the  num¬ 
ber  of  intentional  fires  ranging  as  high 
as  from  fifty  per  cent  to  seventy-five 
per  cent  of  the  total  number,  it  is  doubt¬ 
ful  whether  the  insurance  losses  paid, 
due  to  incendiary  fires,  will  exceed  three 
per  cent  to  five  per  cent  of  all  loss  pay¬ 
ments.  This  is  because  a  considerable 
majority  of  the  alleged  incendiary  fires 
occur  under  such  circumstances  that  the 
losses,  as  a  rule,  are  relatively  very 
small,  being  mostly  upon  household 
goods  in  tenement  houses  or  in  smal 
commercial  risks.  Hence,  even  if  a  large 
percentage  of  the  total  number  of  fires 
can  be  properly  ascribed  to  the  work  of 
incendiaries,  such  losses,  in  the  a&e>re 
gate,  scarcely  form  an  appreciable  part 
of  the  total  insurance  losses  paid  yearly. 
The  confessions  of  members  of  the 
largest  band  of  arsonists  as  to  then 
operations  through  a  long  series  of  years 
do  not  embrace  losses  exceeding  about 
$1,000,000,  whereas  the  losses  paid  an¬ 
nually  in  this  country  range  above 
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$180,000,000.  As  a  matter  of  fact,  in 
the  last  forty-five  years  the  percentage 
of  losses  paid  to  risks  in  force  has  de¬ 
clined  from  1. 00 1  per  cent  to  .331  per 
cent,  indicating  a  vastly  improved  con¬ 
dition  of  affairs,  which  has  undoubtedly 
been  principally  due  to  the  exertions  and 
carefulness  of  the  fire  underwriters,  as 
it  is  onlv  within  the  last  few  years  that 
any  particular  attention  has  been  given 
by  public  officials  to  the  prevention  of 
fire  waste.  In  that  same  period  the 
cost  of  insurance  to  the  insured  has  de¬ 
clined  from  an  average  of  $1.61 1  to  an 
average  of  $.645-  Care  in  the  supervi¬ 
sion  of  risks  accepted  and  liberal  allow¬ 
ances  for  fire  preventive  improvements 
on  the  part  of  the  fire  underwriters,  to¬ 
gether  with  their  active  efforts  to  secure 
improved  public  fire  protection  and  their 
offering  of  rewards  for  the  conviction 
of  incendiaries,  have  all  contributed  to 
such  betterment  of  underwriting  condi¬ 
tions  as  to  bring  about  the  great  reduc¬ 
tion  in  the  cost  of  insurance  to  the  in¬ 
sured  and  in  the  requirements  for  loss 
payments,  as  set  forth  above.  It  is 
clear,  therefore,  that  the  interests  of  the 
public  and  of  the  fire  insurance  com¬ 
panies  are  concurrent  and  harmonious, 
and  that  it  is  most  unjust  to  accuse  fire 
insurance  companies,  either  directly  or 
by  innuendo,  of  willingly  aiding  in  any 
way  the  operations  of  those  who  seek 
to  profit  by  causing  fires.  In  the  last 
half  century  no  other  single  interest  in 
the  country  has  worked  so  faithfully 
nor  so  successfully  to  reduce  the  fire 
waste  as  has  the  fire  underwriting 
fraternity. 


LIFE  INSURANCE  RESULTS  OF  1912 

FROM  the  summary  appearing  else¬ 
where  in  this  issue  of  The  Spec¬ 
tator  of  the  life  insurance  transactions 
for  the  year  1912  it  is  manifest  that  a 
new  high-water  mark  has  been  reached 
in  the  history  of  that  tremendous  busi¬ 
ness.  The  figures  making  up  the  table 
are  compiled  fTom  statements  made  by 
the  companies  direct  to  this  office,  and 
the  list  includes,  with  a  few  unimportant 
exceptions,  all  the  United  States  life  in¬ 
surance  companies  which  were  licensed 
to  operate  in  the  several  States  of  the 
Union  last  year.  For  five  years  past 
there  has  been  a  steady  growth  of  public 
appreciation  of  life  insurance  as  con¬ 
ducted  by  old-line  or  legal  reserve  com- 
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panies,  with  the  result  that  the  new 
business  written  has  increased  from  y  eat 
to  year,  while  evidence  of  the  stability 
of  the  business  is  shown  in  the  fact  that 
the  gain  in  insurance  in  force  has  been 
greater  than  in  any  previous  five-year 
period. 

Last  year  the  life  insurance  com¬ 
panies  of  the  United  States  increased 
the  protection  afforded  the  families  of 
this  country  by  approximately  one  billion 
dollars  under  ordinary  policies  alone, 
while  the  increase  in  industrial  insurance 
exceeded  one-quarter  of  a  billion.  In 
other  words,  one  and  one-quarter  billions 
of  additional  protection  was  placed  on 
the  lives  of  the  productive  and  wage¬ 
earning  classes  during  the  single  year  of 
1912,  some  of  which  may  be  paid  this 
year,’  although  by  far  the  greater  part 
of  it  will  take  a  long  series  of  years  to 
mature ;  but  no  matter  whether  the 
period  be  short  or  long,  the  companies 
will  be  found  amply  prepared  to  meet 
promptly  the  obligations  as  they  are  in¬ 
curred/  This  gain  of  a  billion  dollars 
in  ordinary  insurance  in  force  in  one 
year  is  almost  equal  to  the  entire  amount 
of  insurance  in  force  in  all  companies  of 
the  United  States  in  1867,  twenty-four 
years  after  the  first  American  life  in¬ 
surance  company  began  business. 

'The  agency  forces  of  the  several  com 
panies  were  most  active  in  their  cam¬ 
paign  for  new  business,  and,  as  a  re¬ 
sult,  the  record  of  over  two  billions 
written  in  1911  was  exceeded  by  more 
than  three  hundred  millions,  the  total 
new  ordinary  issues  being  $2,400,000,- 
000.  Large  gains  were  consequent!) 
made  in  every  other  item,  and  compara¬ 
tively  few  companies  show  decreases. 
The  "  assets  held  to  guarantee  the  pay¬ 
ment  of  contracts  increased  some  $240,- 
000,000,  and  now  amount  to  the  im¬ 
pressive  total  of  $4,400,000,000,  while 
the  surplus  funds— including  all  amounts 
specifically  set  aside  for  future  distribu¬ 
tion — exceed  $619,000,000.  The  policy¬ 
holders  of  these  companies  paid  m  pre¬ 
miums  last  year  over  $670,000,000, 
which,  added  to  the  receipts  from  other 
sources— after  eliminating  all  mere  book¬ 
keeping  items — made  the  total  income 
approximately  $900,000,000.  On  the 
other  hand,  the  companies  paid  out  to 
policyholders  and  their  beneficiaries  over 
$440,000,000,  more  than  one-half  of 
which  went  to  living  policyholders,  and, 
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in  addition,  saved  from  the  income,  after 
paying  all  expenses,  some  $265,000,000. 

The  insurance  in  force  under  ordinary 
policies  reported  by  United  States  com¬ 
panies  now  amounts  to  $15,539,723,824, 
while  industrial  policies  are  held  for 
$3.678,539,3 19;  making  the  total  amount 
of  legal  reserve  life  insurance  protec¬ 
tion  $19,218,263,143,  a  sum  so  vast  as 
to  be  almost  beyond  the  comprehension 
of  the  human  mind.  Tremendous  as 
these  figures  are,  there  still  remains  a 
large  field  for  the  spread  of  the  benefits 
of  life  insurance  in  which  the  agent  can 
work  with  profit  to  himself  and  cor¬ 
responding  good  to  the  public  at  large. 


FIRE  UNDERWRITING  PROFITS  AND 
LOSSES* 

THE  underwriting  operations  of  sixty- 
five  millionaire  fire  insurance  com¬ 
panies  embracing  a  period  of  ten  years 
ending  with  the  year  1912  are  summa¬ 
rized  herewith,  the  results  for  each  of 
the  individual  companies  included  in  the 
table  being  given,  together  with  aggre¬ 
gates  for  the  various  items.  The  latter 
show  that  the  net  premiums  in  the  de¬ 
cade  reached  the  vast  sum  of  $2,022,- 
716,285,  while  the  net  losses  were 
$!.! 54.93$.9°4  and  the  expenses  aggre¬ 
gated  $741,277,674.  As  the  liabilities 
increased  bv  the  amount  of  $115,252,- 
225,  it  is  evident  that  the  result  of  the 
insurance  transactions  of  the  sixty-five 
companies  named  in  the  last  decade  was 
a  profit  of  only  $11,247,482,  or  .55  of 
one  per  cent  of  premiums.  A  synopsis 
of  the  underwriting  operations,  expressed 
in  percentages  of  premiums,  is  herewith 
given : 


Per  Cent 


Losses  .  57.09 

Exoenses .  36.66 

Increase  in  liabilities .  5.70 

Underwriting  profit . .  .55 

Total  . . 100.00 


I.t  is  manifest  that  the  sum  of  nearly 
$2,023,000,000  of  premiums  earned  by 
the  sixty-five  companies  tabulated  only 
exceeded  by  about  $11,000,000  what  was 
required  to  pay  losses  and  expenses 
and  to  provide  for  the  increased  liabili¬ 
ties,  without  consideration  of  dividends 
to  stockholders.  Under  the  laws  of 
New  York  a  foreign  company  is  re¬ 
quired  to  hold  in  this  country  at  least 
$500,000,  and,  considering  this  sum  as 
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its  capital,  we  find  that  the  capitalization  Theoretically,  fire  insurance  premiums 
of  the  sixty-five  companies  listed  was  should  be  sufficient  to  pay  losses  and 
$63, 1 5°, 000,  and  that  the  underwriting  expenses  and  a  reasonable  return  to 
earnings,  as  shown  in  the  table,  aggre-  stockholders  for  the  huge  risks  which 
gated  in  the  decade  17.81  per  cent,  or  they  assume,  as  well  as  to  gradually 
an  average  of  1.78  per  cent  per  annum,  augment  surplus  funds  so  that  the  com- 
upon  such  capital.  This  is  a  small  Panies  will  be  able  to  withstand  abnor- 
enough  return;  but,  in  addition  to  their  mal  losses  when  they  occur.  This  re¬ 
capital,  the  companies  voluntarily  main-  s^lt  does  not  appear  to  have  been  at¬ 
tain  large  surplus  funds  for  the  protec-  ta^ne<^  during  the  past  ten  years, 
tion  of  policyholders,  which  are  equiv-  Propertyowners  and  the  insurance 
alent  to  capital  and  upon  which  the  comPanies  are  mutually  interested  in  the 


stockholders  should  be  entitled  to  earn¬ 
ings,  so  that  it  is  apparent  that  the 
underwriting  profit  was  really  less  than 
one  per  cent  per  annum  upon  the  capi¬ 
tal  held  at  risk  by  the  stockholders. 

In  connection  with  the  accompanying 
table  the  student  should  bear  in  mind 
that  the  statistics  include  only  the 
demonstrable  transactions  in  the  under¬ 
writing  accounts  of  the  companies,  with¬ 
out  consideration  of  the  interest  earn¬ 
ings  of  the  invested  portions  of  their 
unearned  premiums,  which,  if  computed 
at  all,  would  have  to  be  upon  estimated 
bases. 

During  the  past  decade  occurred  the 
Baltimore  and  San  Francisco  conflagra¬ 
tions,  as  well  as  other  minor  ones, 
which,  naturally,  affected  the  underwrit¬ 
ing  results  adversely,  the  San  Francisco 
loss  claimants  alone  having  been  paid, 
by  the  companies  listed  in  the  table, 
more  than  $120,000,000. 

Fire  insurance  companies,  upon  whose 
strength  is  dependent  largely  the  re¬ 
building  of  a  burned  city,  must  be  pre¬ 
pared  to  meet  the  requirements  in  such 
emergencies;  hence  in  good  years  they 
must  build  up  strong  surplus  funds. 
Many  of  the  companies  at  the  time  of 
the  San  Francisco  fire  were  not  in 
strong  enough  condition  to  pay  their 
losses  and  still  have  their  capital  and 
reserves  intact;  and  because  of  this  fact, 
and  of  the  high  sense  of  honor  obtaining 
among  stockholders  of  'fire  insurance 
companies,  a  great  many  million  dollars 
were  voluntarily  contributed  by  the 
stockholders  of  American  companies  and 
sent  from  the  home  offices  of  foreign 
companies  wherewith  to  pay  losses  and 
maintain  solvency.  In  addition  to  this 
huge  sacrifice,  all  of  the  underwriting 
earnings  and  a  large  portion  of  the  in¬ 
vestment  earnings  in  the  past  ten  years 
have  been  added  to  surplus  for  the  pro¬ 
tection  of  policyholders. 


prevention  of  fire  waste  and  in  the  main¬ 
tenance  of  the  insurance  companies  in 
so  strong  a  financial  condition  that  they 
can  pay  every  conflagration  loss  in  full, 
as  well  as  caring  for  all  normal  liabili¬ 
ties.  The  net  result  shown  in  the  ac¬ 
companying  table,  if  considered  as  ap¬ 
plicable  to  his  own  business,  would  seem 
pitifully  small  to  the  average  business 
man.  If,  then,  a  net  profit  of  about 
one-half  of  one  per  cent  on  the  turn- 
o\ei  is  too  small  for  consideration  in 
ordinary  commercial  lines,  how  much 
more  insignificant  is  it  as  compensation 
for  the  acceptance  of  the  vast  risks  as¬ 
sumed  by  the  fire  insurance  companies! 
Every  policyholder  is  anxious  to  know 
that  the  companies’  surplus  funds  are 
large  enough  to  equal  any  possible  con¬ 
flagration  losses  of  the  future,  and  must 
realize  that  this  condition  can  only  be 
reached  and  held  by  the  collection  of 
fair  and  adequate  premiums.  That  this 
is  essential  is  proved  by  the  exhibit 
herewith,  which  shows  that  the  under- 
u  riting  operations  of  the  fire  insurance 
companies  in  the  last  decade  have 
availed  the  companies  very  little — prac¬ 
tically  nothing. 


THE  failure  of  the  State  rating  idea 
in  fire  insurance,  involving  the 
regulation  of  premium  rates  by  statute 
law,  as  exemplified  in  Missouri,  .should 
have  a  deterrent  effect  upon  legislators 
in  other  States.  ■  In  California, .  for  in¬ 
stance,  where  legislation  is  pending 
looking  to  the  State  regulation  of  rates, 
the  reversion  by  the  legislature  of  Mis¬ 
souri  to  the  conditions  prevailing  before 
the  experiment  in  State  regulation 
should  prove  an  instructive  lesson.  The 
plan  put  into  effect  in  Missouri  two 
years  ago  specifically  authorized  the  fire 
insurance  companies  to  employ  common 
agents  in  the  preparation  of  the  rates 
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FIRE  UNDERWRITING  PROFITS  AND  LOSSES  IN  A  DECADE  OF  SIXTY-FIVE  MILLIONAIRE  COMPANIES. 


Name  and  Location  of  Company. 


Seventeen  Cos.  of  N.  Y.  State. 

Agricultural,  Watertown . 

Buffalo  German,  Buffalo . 

Commonwealth,  New  York . 

Continental,  New  YorkH . 

Fidelity-Phenix  Fire,  New  York  cl. 


German-Alliance,  New  York . 

German-American,  New  York - 

Germania,  New  York . 

Glens  Falls,  Glens  Fails  U . 

Globe  &  Rutgers  Fire,  New  York. 


Hanover,  New  York .... 

Home,  New  York  K . 

Niagara,  New  York . 

North  River,  New  York. 
Queen,  New  York  U . 


Westchester,  New  York . 

WiUiamsburgh  City,  Brooklyn . 


Twenty-eight  Cos.  of  Other  States. 

AJtna,  Hartford  If . 

American,  Newark  If . . . 

American  Central,  St.  Louis  If . 

Boston,  Boston  If . 

Connecticut,  Hartford . 


Detroit  F.  and  M.,  Detroit  If . 

Equitable  F.  and  M.,  Providence  If. 

Fire  Association,  Philadelphia . 

Firemans  Fund,  San  Francisco  lid.  . 
Firemens,  Newark . 


Franklin,  Philadelphia . . . 

Girard  F.  and  M.,  Philadelphia . 

Hartford,  Hartford  If . . . 

Ins.  Co.  of  North  America,  Phila.lf.  . 
Lumbermens,  Philadelphia . 


Milwaukee  Mechanics,  Milwaukee. . . . 

National,  Hartford . . 

National  Union  Fire,  Pittsburg . 

New  Hampshire,  Manchester . 

Northwestern  National,  Milwaukee  If. 


Orient,  Hartford  If . 

Pennsylvania,  Philadelphia . 

Phcenix,  Hartford . 

Providence  Washington,  Providence  If. 
Reliance,  Philadelphia . 


St.  Paul  F.  and.M.,  St.  Paul  If . 

Security,  New  Haven  If . 

Springfield  F.  and  M.,  Springfield .  . 

Twenty  Foreign  Companies. 
Aachen  &  Munich,  Aix-la-Chapelle . 

Atlas,  London . 

British  America,  Toronto  If . 

Caledonian,  Edinburgh. . : . 

Commercial  Union,  London  If . 


*  {Premiums 
Received, 
Jan.  1,  1903, 
to  Jan.  1, 
1913. 


Hamburg-Bremen,  Hamburg . 

Liverpool  &  Lon.  &  Globe,  Liverpool  If . 
London  and  Lancashire,  Liverpool  If .  . 

London  Assurance,  London  If . 

Munich  Reinsurance,  Munich . 


North  British  and  Mercantile,  London 

Northern,  London ..... . . 

Norwich  Union,  Norwich . 

Palatine,  London. . .-....• . 

Phoenix,  London  If . .  . 


•Royal,  Liverpool  If . 

Royal  Exchange,  London  If . 

Scottish  Union  StNational,  Edinburgh. 

Sun,  London . . . . : . : . 

Western,  Toronto  If . 


Totals . 


Losses  Paid 
Jan.  1,  1903, 
to  Jan.  1, 
1913. 


Net  profit  on  total  business  for  ten  years 


« 

15,130,318 

5,967,354 

5,814,118 

67.582.600 

64.321.601 

5,376,543 

66,500,182 

27,105,256 

17,581,613 

28,747,903 

25,065,225 

106,421,416 

29,931,685 

14,673,491 

41,319,161 

24,959,806 

15,232,731 


§72,473,058 

30,627,517 

23,872,490 

23,939,148 

35,111,482 

5,457,420 

7,790,798 

§40,767,304 

45,591,820 

17,219,792 

§10,857,778 

§7,714,560 

139,307,885 

§81,307,943 

§2,640,090 

16,087,250 

57,543,951 

15,164,179 

20,335,790 

19,407,847 

12,833,523 

§32,007,760 

45,965,883 

25,570,900 

§8,152,256 

43,026,791 

13,490,643 

46,199,607 


10,359,828 

15,477,787 

12.192,138 

13,760,944 

§42,049,582 

15,756,032 

§76,973,402 

23,170,525 

§22,960,672 

42,069,048 

§45,361,261 

27,773,918 

19,319,454 

15,648,755 

24,621,210 

§70,707,514 

14,762,367 

20,407,954 

26,865,952 

20,281,474 


2,022,716,285 


Expenses, 
Jan.  1,  1903, 
to  Jan.  1, 
1913. 


• 

7,991,183 

3,199,661 

2,483,723 

33,844,783 

38,150,630 

3,119,128 

36,506,536 

14,693,246 

9,314,377 

16,226,127 

15,106,284 

54,599,303 

16,796,147 

7,919,659 

22,972,990 

13,980,431 

8,534,827 


39,338,970 

15,201,140 

14,090,177 

12,812,495 

20,451,977 

2,884,043 

5,135,702 

23,186,800 

29,154,027 

7,759,156 

6,869,994 

4,010,806 

80,433,761 

47,680,894 

1.150,934 

8,958,246 

30,238,305 

8,409,751 

11,221,811 

8,056,584 

7,184,616 

20,431,233 

23,262,932 

15,362,662 

4,304,496 

24,376,982 

6,855,462 

25,068,534 


8,209,164 

9,315,615 

8,369,113 

9,567,423 

24,309,570 

12,016,117 

44,321,161 

14,351,899 

15,492,391 

26,190,593 

26,204,939 

16,616,043 

12,507,505 

9,875,458 

16,684,831 

38,896,726 

11,073,571 

11,742,837 

15,407,781 

14,454,642 


Total  Ex¬ 
penditures 
(not  Includ¬ 
ing  Divi¬ 
dends), 
Jan.  1,  1903, 
to  Jan.  1, 
1913. 


t  {Liabilities 
(Except 
Capital), 
Jan.  1,  1903. 


1,154,938,904 


6,194,115 

2,607,902 

2,188,135 

25,200,123 

25,070,706 

1,633,112 

24,002,194 

10,849,189 

7,021,079 

7,105,580 

9,814,196 

36,576,677 

11,437,507 

6,136,585 

14,806,770 

9,411,641 

6,816,346 


24,710,343 

12,046,200 

9,224,707 

8,152,514 

13,521,173 

2,093,481 

3,137,687 

15,475,906 

16,417,162 

6,731,858 

4,391,613 

3,430,586 

49,151,398 

28,646,501 

1,126,345 

7,110,674 

22,160,949 

6,137,376 

7,718,090 

8,866,324 

4,824,721 

11,584,522 

17,515,321 

8,922,269 

3,463,705 

14,801,012 

5,659,241 

17,575,569 


4,165,117 

5,956,899 

4,595,443 

5,216,887 

14,072,922 

6,191,867 

25,177,293 

8,439,400 

8,247,134 

12,426,081 

15,822,831 

10,070,045 

7,496,011 

5,719,236 

9,245,789 

25,614,167 

6,267,113 

7,507,123 

10,208,778 

7,369,434 


t  {Liabilities 
(Except 
Capital), 
Jan.  1,  1913. 


741,278,674 


$ 

14,185,298 

5,807,563 

4,671,858 

59,044,906 

63,221,336 

4,752,240 

60,508,730 

25,542,435 

16,335,456 

23,331,707 

24,920,480 

91,175,980 

28,233,654 

14,056,244 

37,779,760 

23,392,072 

15,351,173 


64,049,313 

27,247,340 

23,314,884 

20,965,009 

33,973,150 

4,977,524 

8,273,389 

38,662,706 

45,571,189 

14,491,014 

11,261,607 

7,441,392 

129,585,159 

76,327,395 

2,277,279 

16,068,920 

52,399,254 

14,547,127 

18,939,901 

16,922,908 

12,009,337 

32,015,755 

40,778,253 

24,284,931 

7,768,201 

39,177,994 

12,514,703 

42,644,103 


12,374,281 

15,272,514 

12,964,556 

14,784,310 

38,382,492 

18,207,984 

69,498,454 

22,791,299 

23,739,525 

38,616,674 

42,027,770 

26,686,088 

20,003,516 

15,594,694 

25,930,620 

64,510,893 

17,340,684 

19,249,960 

25,616,559 

21,824,076 


1,896,217,578 


1,438,316 

467,448 

218,621 

5,890,925 

4,567,707 

381,246 

4,429,665 

2,100,594 

1.272.575 
736,997 

2.106.576 
6,982,835 
1,980,105 

424,174 

2,607,986 

1,781,273 

876,294 


4,841,041 

1,970,397 

1,235,516 

917,450 

2,617,535 

331,387 

616,240 

4,975,894 

2,557,736 

692,379 

1,671,315 

1,110,555 

8,776,679 

5,716,691 

437,755 

1,185,579 

3,615,050 

385,032 

1,586,567 

1,571,879 

959,261 

3,200,486 

3,105,060 

1,460,291 

586,808 

1,941,881 

766,099 

2,515,343 


650,949 

747,200 

879,227 

966,057 

2,820,140 

1,359,635 

6,153,333 

1,825,273 

1,398,227 

1,927,701 

3,486,053 

1,913,946 

1,673,297 

993,112 

2,166,537 

5,105,381 

871,460 

2,035,709 

1,939,758 

1,522,019 


140,046,257 


2,000,777 

735,393 

920,185 

9,798,966 

7,815,416 

624,288 

9,487,800 

3,565,447 

2,567,701 

3,314,683 

3,022,146 

13,996,619 

3,274,391 

1,572,594 

4,963,857 

3,582,629 

2,418,563 


9,425,063 

5.360,961 

3,034,285 

2,591,321 

4,471,005 

644,814 

330,192 

5,739,038 

4,760,570 

3,111,206 

2,163,011 

1,624,143 

15,346,157 

9,099,916 

476,922 

2,523,707 

8,817,730 

2,677,433 

2,491,564 

3,926,162 

1,598,071 

4,737,914 

5,650,959 

2,760,663 

1,154,452 

5,532,470 

2,178,357 

5,528,525 


1,292,153 

1,747,472 

1,045,081 

1,54G,576 

4,508,755 

1,404,471 

9,410,540 

2,927,088 

2,570,899 

4,677,943 

5,256,217 

3,118,020 

1,786,843 

1,951,960 

2,342,807 

9,384,600 

1,807,039 

2,328,219 

3,327,390 

1,446,243 


255,298,482 


Profit  on 
Business 
an.  1,  1903, 
to  Jan.  1, 
1913. 

Loss  on 
Business 
Jan.  1,  1903, 
to  Jan.  1, 
1913. 

Ratio 
Profit 
to  Pre¬ 
miums. 

Ratio 
Loss 
to  Pre¬ 
miums. 

{Ratio 
Rein¬ 
surance 
Reserve 
Jan.  1, 
1913, to 
same, 
Jan.  1, 
1903. 

Net  Losses 
ncurred  in 
San  Fran¬ 
cisco  Con¬ 
flagration, 
1906. 

$ 

$ 

% 

% 

% 

% 

382,559 

2.53 

144 

864,848 

108,154 

i .  si 

159 

271,295 

440,696 

7.58 

432 

13,160 

4,629,653 

6.85 

169 

1,749,925 

2,147,444 

3.34 

161 

a2, 988, 122 

381,261 

7.09 

162 

256,537 

933,317 

1.40 

227 

2,297,830 

97,968 

.36 

171 

2,050,331 

48,969 

.28 

198 

997,330 

2,838,510 

9.87 

449 

875,561 

770,825 

3.07 

155 

1,354,963 

8,231,652 

7.73 

206 

2,248,904 

403,745 

1.35 

167 

2,142,755 

531,173 

3.62 

391 

321,043 

1,183,530 

2.86 

201 

1,576,575 

233,622 

.93 

197 

952,242 

1,660,711 

1.09 

286 

885,901 

3,839,723 

5.30 

205 

2,910,893 

10,387 

.03 

263 

1,145,621 

1,241,163 

5.20 

250 

1,610,803 

1,300,268 

5.43 

298 

<■24,260 

715,238 

2.03 

177 

2,452,111 

166,469 

3.05 

214 

196,543 

2.52 

50 

264,750 

1,341,454 

3.29 

120 

1,835,930 

2,182,203 

4.78 

183 

h  9,800,000 

2ftQ  QK1 

1.80 

463 

895,525 

8.24 

125 

1,361,280 

240,420 

3.11 

145 

696,859 

3,153,248 

2.26 

177 

6,766,937 

1,597,323 

1.97 

155 

3,210,000 

12  25 

112 

1,319,798 

8.20 

208 

1,405,010 

57,983 

.10 

243 

2,569,388 

1,675,349 

11.05 

726 

1,110,976 

490,892 

2.41 

160 

455,34(1 

130,656 

.67 

200 

582,075 

185,376 

1.44 

177 

791,056 

1,545,423 

4.83 

144 

2,950,000 

2,641,731 

5.74 

189 

1,771,103 

14,403 

.06 

194 

794,244 

183,589 

2.25 

192 

258,208 

.60 

286 

1,233,357 

436,318 

3.23 

298 

430,968 

542,322 

1.17 

224 

1,639,062 

2,655,657 

25.63 

214 

3,035,646 

794,999 

5.13 

247 

1,721,387 

938,272 

7.69 

118 

1,029,025 

1,603,885 

11.65 

170 

2,439,9E8 

1,978,475 

4.70 

160 

2,469,525 

2,496,788 

15.85 

101 

1,612,201 

4,217,741 

5.48 

159 

4,003,566 

722,589 

3  .  i2 

166 

3,630,605 

1,951,525 

8.50 

173 

4,667,831 

702,132 

1.67 

215 

2,750,000 

1,563,327 

3.45 

157 

3,237,287 

116,244 

.42 

166 

2,438,873 

797,608 

4.13 

in 

1,411,989 

904,787 

5.78 

201 

1,943,717 

1,485,680 

6.03 

117 

2,518,804 

1,917,402 

2.71 

191 

4,595,176 

3,513,836 

23.80 

2Q0 

2,968,637 

865,484 

4.24 

125 

1,046,635 

■138,239 

551 

174 

1,674,689 

1,466,826 

7.23 

88 

1,740,770 

47,048,71" 

35,802,235 

.... 

120,595,677 

11,246,481 

V 

.55 

1 

•Includes  interest  on  perpetual  deposits  and  increase  of  uncollected  premiums  and  notes  for  premiums.  fl uc  u  5® 
ances.  Sums  owing  for  borrowed  money,  dividends,  and  special  conflagration  reserves  or  surplus  funds,  et  ., 
at  beginning  and  end  of  decade  are  d< 
fire  companies  reporting  to  the  New 

assets  in  the  United  States,  and  American  slucs.  cumpa.««;:>  m.ms  ••’X'"'’!'''”  —  --  ------  --  1nn..  „  •<,;  -j  , 

marine  business,  a  Losses  of  Phenix  of  Brooklyn,  c  Figures  of  the  Phenix  of  Brooklyn  for  1903  to  1905,  Firemens  Fund  Insurance  Corporation. 

Phenix  for  1910,  1911  and  1912.  d  Includes  combined  business  of  1906  of  Firemans  Fund  Insurance  Company  and  Firemens  1  una  insurance  uo  po 

Home  F.  and  M.,  which  was  owned  by  this  company.  H  Includes  marine  and  inland  business. 


e  Marine  only,  h  Including  losses  of 


and  schedules  required  by  law  to  be 
filed  with  the  Superintendent  of  Insur¬ 
ance;  but  the  legislature  has  now  com¬ 
pletely  reversed  its  previous  act  by  re¬ 
pealing  the  State  regulation  law  and 
enacting  an  anti-compact  law.  Thus  it 


happens  that  what  was  specifically  au¬ 
thorized  by  law  yesterday  is  a  criminal 
offense  to-day!  In  passing,  it  may  be 
remarked  that  neither  of  these  varieties 
of  legislation  produces  as  advantageous 
conditions  for  all  parties  concerned  as 


does  free  and  untrammeled  competition, 
the  companies  being  subject  to  only 
sufficient  public  supervision  to  insure 
the  maintenance  of  solvency,  and  being 
allowed  to  co-operate  in  the  proper  in¬ 
spection  and  rating  of  risks. 
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NEW  YORK  SURVEYS 

A.  R.  Hosford  Given  Dinner. — A.  R.  Hos- 
ford,  assistant  manager  of  the  Royal  of  Liver¬ 
pool,  and  president  of  the  Insurance  Society  of 
New  York,  was  given  a  dinner  at  Rector's  re¬ 
cently  by  some  friends  in  the  Drug  and  Chem¬ 
ical  Club.  Mr.  Hosford  was  presented  with  a 
handsome  silver  ash  tray  with  his  monogram 
engraved  on  it,  and  also  bearing  this  motto : 
“A  good  fellow — a  good  friend — some  chair¬ 
man.” 

Farewell  Dinner  for  G.  H.  Bell. — E.  D. 

Richards,  United  States  manager  of  the  North 
British  and  Mercantile  of  London,  tendered 
a  farewell  banquet  last  week  at  the  Waldorf- 
Astoria  to  George  H.  Bell,  the  retiring  general 
agent.  All  the  members  of  the  company's  staff 
were  present.  Silver  bells,  upon  which  the 
name  of  each  guest  was  inscribed,  were  the 
souvenirs.  They  will  be  mounted  in  a  frame 
and  will  form  a  set  of  chimes  for  Mr.  Bell’s 
home. 

Sails  for  Europe. — President  Henry  Evans, 
of  the  Continental  Fire  of  New  York,  has 
sailed  for  Europe,  to  be  gone  several  weeks. 

Lectures  Before  Society. — Claude  E.  Scat- 
tergood,  assistant  secretary  of  the  Fidelity  and 
Casualty  of  New  York,  spoke  before  the  ac¬ 
countancy  branch  of  the  Insurance  Society  of 
New  York  on  “Kind  of  Statistics  to  be  Kept 
and  Method  of  Keeping  Them,  and  Statistical 
Results  from  Accounting  Records.”  Mr. 
Scattergood  is  an  interesting  talker,  and  he 
dealt  with  the  subject  in  a  thorough  manner. 
“Passing  it  Along”  was  the  subject  of  the  ad¬ 
dress  on  Tuesday  afternoon  before  the  Round 
Table  Order  of  the  society,  by  Louis  Dennis- 
ton,  of  the  Travelers  of  Hartford.  This  was 
all  that  might  be  implied  by  the  title,  and  was 
intensely  interesting. 

Scoldings  Not  the  Joy  of  Brokers’  Life. — 

Brokers  are  in  quite  a  ferment  over  the  con¬ 
tinual  announcement  of  increased  rates  upon 
mercantile  risks  and  upon  buildings.  Unless 
equipped  with  automatic  sprinklers  few  risks 
are  reduced  now.  Although  there  is  a  steady 
improvement  in  the  hazards,  and  allowances 
for  such  charges,  they  seldom  equal  the  in¬ 
creases  for  exposure  and  other  charges.  A 
small  army  of  inspectors  are  at  work  for  the 
Exchange  revising  schedules,  and  as  the 
brokers  have  learned  to  their  sorrow  the  re¬ 
vision  usually  means  an  increase.  The  De¬ 
partment  is  still  the  recipient  of  complaints 
alleging  discrimination,  and  hearings  are  oc¬ 
casionally  appointed  for  the  defense  of  Ex¬ 
change  rates.  The  brokers  are  the  buffers 
between  the  assured  and  the  Exchange  and  the 
scoldings  they  have  to  take  from  their  clients 
are  not  the  principal  joy  of  their  lives. 

Pay  Tribute  to  E.  R.  Hardy. — Members  of 
the  Exchange  are  saying  complimentary  things 
by  way  of  tribute  to  the  winning  qualities  of 
their  assistant  manager,  Edward  R.  Hardy. 
The  career  of  this  gentleman  in  the  Exchange 
has  a  steady  growth  in  efficiency  and  in  the 
display  of  valuable  gifts  which  render  his 
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services  satisfactory.  He  is  to  be  congratu¬ 
lated  upon  his  increased  popularity  and  the 
hearty  manner  in  which  his  re-election  to  his 
present  post  has  been  received. 

Electrical  Inspectors  Busy. — The  electrical 
inspectors  are  very  busy  this  season  inspecting 
electric  installations,  many  of  them  new  or 
reconstructions  equal  to  new.  The  bill  before 
the  legislature,  which  practically  forbids  the 
companies  to  insist  upon  approved  equipments 
and  to  make  any  charge  for  inspections,  has 
been  lost  in  the  shuffle  at  Albany. 

Few  Changes  in  Board  Expected. — Next 
month  the  annual  election  for  officers  and 
standing  committees  of  the  Board  will  take 
place,  and  the  nominating  committee  has  been 
appointed.  It  is  likely  there  will  be  few  if  any 
changes  in  the  committees,  although  in  the 
opinion  of  many  members  it  would  be  an  ex¬ 
cellent  plan  if  there  were  more  rotation  in  the 
committees,  as  in  the  Exchange.  Affairs  are 
not  so  likely  to  get  into  a  rut. 

Form  New  Firm. — A  new  firm,  known  as 
Frank  &  Mitchell,  has  been  formed,  and  will 
be  located  at  95  William  street,  New  York. 
Mr.  Frank  was  formerly  assistant  cashier  of 
the  Fifth  Avenue  Bank,  and  Mr.  Mitchell  was 
secretary  and  treasurer  of  the  firm  of  J.  H. 
Chris.  Mitchell  &  Co.  The  new  firm  will  do 
a  brokerage  and  agency  business. 

Enters  Business  for  Himself. — Clarence  F. 
Birkett,  formerly  of  the  firm  of  MacDonald  & 
Birkett,  has  entered  the  brokerage  business  for 
himself,  and  will  handle  all  his  old  business. 
The  old  firm  dissolved  December  31,  1912. 

Move  to  New  Quarters. — Albert  Willcox  & 
Co.  have  moved  to  their  new  offices  on  the 
twentieth  floor  of  80  Maiden  Lane,  New  York. 
They  will  occupy  a  considerably  larger  space. 

BOSTON  AND  VICINITY 

Returns  from  South  America. — Col.  Everett 
C.  Benton,  president  of  the  Massachusetts 
Fire  and  Marine  of  Boston,  and  a  member  of 
the  John  C.  Paige  &  Co.  agency,  has  returned 
from  a  visit  to  South  America  covering  several 
months,  looking  bronzed  and  well. 

Agreement  to  Become  Operative. — Ninety- 
two  per  cent  of  the  ninety-five  per  cent  re¬ 
quired  to  meet  the  conditions  which  the  tenta¬ 
tive  agreement  adopted  between  the  Eastern 
Union  and  the  Boston  Board  November  6, 
1911,  will  become  operative,  has  been  secured, 
according  to  the  report  of  the  special  sub¬ 
committees  which  had  a  conference  last  week 
in  Boston.  Three  large  New  York  companies 
have  not  yet  signed  the  agreement.  The 
Union  was  represented  by  Vice-President 
Galacar,  of  the  Springfield  of  Springfield, 
Mass. ;  J.  H.  Burger,  of  the  Norwich  Union  of 
Norwich,  England,  and  E.  B.  Cowles  of  Field 
&  Cowles,  northeastern  managers  for  the 
Royal  of  Liverpool,  while  E.  F.  Woods,  Wil¬ 
liam  Gilmour  and  Frank  A.  Dewick  repre¬ 
sented  the  Board. 

Concludes  Lectures. — E.  R.  Hardy  con¬ 
cluded  his  lectures  last  week  before  the  even¬ 
ing  class  on  fire  insurance  of  the  Insurance 
Library  Association  of  Boston.  Mr.  Hardy, 
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who  is  associated  with  the  New  York  Fire  In¬ 
surance  Exchange,  gave  an  exhaustive  disser¬ 
tation  on  the  standard  universal  schedule  for 
rating  mercantile  risks. 

Wants  to  Know  the  System. — Commis¬ 
sioner  Hardison  has  sent  a  circular  to  all  fire 
companies  operating  in  Massachusetts  request¬ 
ing  information  relative  to  a  system  under 
which  their  agency  business  is  transacted. 
Mr.  Hardison’s  curiosity  on  this  point  un¬ 
doubtedly  was  stimulated  by  the  hearing  be¬ 
fore  the  joint  legislative  committee  on  un¬ 
derwriters’  agencies. 

CHICAGO  AND  THE  WEST 

Thomas  Cooper  in  Charge.  —  Thomas 

Cooper,  one  of  the  most  familiar  figures  in 
local  agency  circles  in  Chicago,  and  formerly 
Cook  county  manager  for  the  Royal  Exchange, 
has  taken  charge  of  the  office  of  M.  L.  C. 
Funkhouser  &  Co.  Major  Funkhouser  was 
recently  appointed  Deputy  Superintendent  of 
Police,  but  does  not  intend  to  dispose  of  his 
insurance  agency  until  the  probationary  period 
provided  by  the  law  has  expired. 

Luncheon  for  J.  L.  Whitlock.— The  Illinois 

Pond  of  the  Blue  Goose  will  give  a  farewell 
luncheon  at  the  Hotel  La  Salle  April  21  to 
J.  L.  Whitlock,  Western  manager  of  the  Glens 
Falls  of  Glens  Falls,  N.  Y.,  who  is  to  go  soon 
to  the  home  office  as  vice-president.  Mr.  Whit¬ 
lock  has  been  treasurer  of  the  pond  for  two 
years.  Thomas  E.  Gallagher,  Western  man¬ 
ager  of  the  zEtna  of  Hartford,  will  be  the 
toastmaster,  and  C.  L.  DeWitt  is  chairman  of 
the  committee  on  arrangements. 


Flood  and  Tornado  Losses 

The  companies  are  just  beginning  to  obtain  ; 
an  estimate  of  the  losses  as  the  result  of  the 
two  great  disasters  that  followed  one  another, 
.first  the  tornado  and  then  the  floods.  Owing  to 
vastness  of  the  storm  damage  some  time  was 
consumed  in  securing  even  a  conservative  esti¬ 
mate,  and  in  the  case  of  the  fires  caused  by  the 
flood  the  enormousness  of  it  will  not  be  known 
for  some  time,  as  at  this  writing  the  South  is 
threatened  with  the  highest  water  yet  recorded. 
The  flood  has  swept  down  the  Ohio  Valley,  in¬ 
undating  practically  every  city  along  the  Ohio 
river,  doing  millions  of  dollars’  worth  of 
damage.  The  water  reached  a  higher  stage  all 
along  this  river  than  in  1884,  which  was  the 
highest  on  record,  and  similar  stages  are  ex¬ 
pected  throughout  the  lower  Mississippi  Valley. 
Railroads  have  been  the  heaviest  losers,  as 
practically  every  one  running  into  a  town  or 
city  along  the  Ohio  river  has  annulled  its  entire 
train  service,  and  mails  have  been  delayed  ip 
many  instances  for  a  week  or  longer. 

The  Ohio  Inspection  Bureau  has  issued  a  re-  [ 
port  of  the  fire  losses  in  that  State  owing  to 
the  flood,  and  the  present  condition  of  the  water  j 
supply  and  fire  protection.  The  fire  losses  at  1 
Dayton  are  estimated  at  $500,000,  about  equally 
divided  among  companies.  About  ninety  per 
cent  of  the  plate  glass  windows  were  broken, 
washing  away  a  great  deal  of  the  stock.  The 
fire  loss  at  Columbus  was  small,  the  total  being 
estimated  at  $40,000.  The  Champion  Coated  i 
Paper  Company  at  Hamilton  burned  at  a  loss 
of  $150,000.  The  first  report  was  that  the  dntire 
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plant  was  burned,  with  a  loss  of  $2,000,000.  The 
fire  losses  at  Piqua,  Troy  and  others  was  small, 
and  the  water  supply  is  being  rapidly  restored. 
The  complete  report  of  the  losses  caused  by  the 
tornadoes  of  the  past  month  have  been  prepared, 
but  they  have  been  conservatively  estimated  at 
$2,000,000,  although  in  many  quarters  the  belief 
is  expressed  that  they  will  go  higher.  With 
the  exception  of  a  mutual  in  Iowa,  the  indivi¬ 
dual  loss  to  a  company  will  not  exceed  $100,000, 
it  is  believed,  and  range  from  small  amounts 
up  to  that  figure.  It  is  understood  that  an 
Iowa  mutual  suffered  a  loss  upward  of  $150,000. 
Heavy  losses  were  also  sustained  by  live  stock 
insurance  companies  by  the  floods  in  Ohio  and 
Indiana.  The  estimate  is  made  that  5000  horses 
and  more  than  10,000  cattle  were  destroyed,  a 
large  number  of  which  were  insured. 


E.  R.  Kennedy’s  Book  Arouses  Interest 

As  a  result  of  the  publication  of  “The  Con¬ 
test  for  California  in  1861,’’  by  Elijah  R.  Ken¬ 
nedy,  an  interest  in  Colonel  E.  D.  Baker,  the 
hero  of  that  book,  has  been  aroused  especially 
on  the  Pacific  Coast  .  Resolutions  have  recently 
been  offered  in  the  Oregon  Legislature  repeat¬ 
ing  an  early  request  that  the  remains  of  Colonel 
Baker  may  be  moved  from  San  Francisco  to  the 
Capitol  grounds  in  Salem,  Ore.,  where  that 
State  would  erect  a  suitable  monument.  At  the 
same  time  a  move  has  been  started  by  several 
prominent  men  in  San  Francisco  to  erect  a 
suitable  monument  to  Baker  and  another  to 
Broderick  in  the  new  civic  center  of  their  city. 
Mr.  Kennedy  is  a  most  entertaining  writer,  and 
in  this  book  has  done  full  justice  to  a  subject 
which  in  itself  is  one  of  much  interest.  “The 
Contest  for  California  in  1861”  is  published  by 
the  Houghton-Mifflin  Company  at  $2.25,  net,  per 
copy. 


Gardner  and  Coudrey  Found  Guilty 
Harry  B.  Gardner  and  former  Congressman 
Harry  M.  Coudrey  have  been  convicted  in  the 
United  States  District  Court  at  St.  Louis  on 
charges  of  unlawful  use  of  the  mails  in  connec¬ 
tion  with  the  promotion  of  the  Continental  As¬ 
surance  Company  and  the  International  Fire, 
both  of  St.  Louis.  Each  defendant  was  sen¬ 
tenced  to  four  and  one-half  years  in  the 
Leavenworth  penitentiary  and  fined  $1500.  A 
motion  was  made  for  a  new  trial,  but  this  was 
overruled.  An  appeal  will  be  taken  and  the 
ippeal  bond  of  the  prisoners  was  fixed  at 
i  510,000  each.  • 


Arlington  Fire  Reinsures  Some  Business 

The  Arlington  Fire  of  Washington,  D.  C.,  has 
•einsured  its  business  outside  of  the  District  of 
Columbia  in  the  Lumber  Insurance  Company  of 
'lew  York.  It  will,  therefore,  discontinue  writ- 
ng  business  outside  the  District. 


Indictments  in  Arson  Case  at  Chicago 

The  special  grand  jury,  impaneled  to  investi- 
;ate  the  incendiary  fires  in  Cook  county  at  Chi¬ 
cago,  has  returned  fifty-nine  indictments.  It  is 
inderstood  that  the  grand  jury  has  evidence  be- 
or  it  implicating  a  large  number,  and  many 
nore  indictments  will  follow.  The  charge 
.gainst  each  is  arson  and  burning  to  defraud, 
'he  indictments  involve  fifty-six  alleged  mem- 
>ers  of  the  trust  and  are  based  on  thirty-one 
ncendiary  fires. 
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RECOMMENDS  SUSPENSION 
OF  BUSINESS 


Missouri  Committee  Believes  it  Un¬ 
safe  to  Operate  in  that  State 


CRIMINAL  PROCEEDINGS  THREATENED 


Actuarial  Bureau  Suspends  Operation,  and 
Business  is  Demoralized 
The  situation  in  Missouri,  as  the  result  of 
the  developments  following  the  recent  repeal  of 
the  Oliver  State-rating  law,  has  become  de¬ 
moralized  and  indications  point  to  the  with¬ 
drawal  of  many  companies  from  that  State. 
The  Missouri  Actuarial  Bureau  has  suspended 
operation  and  the  agents,  especially  in  St. 
Louis,  have  been  unable  to  obtain  rates  on  open 
policies  which  had  been  issued  subject  to  rating 
on  the  completion  of  repairs  or  construction. 
The  Missouri  committee  of  the  Western  Union, 
at  a  meeting  held  last  week,  voted  unanimously 
to  recommend  to  fire  insurance  companies  to 
suspend  all  business  in  that  State  until  such 
time  as  it  may  be  considered  safe  to  resume 
operations.  The  action  in  adopting  these  reso¬ 
lutions  was  taken  not  only  as  the  result  of  the 
repeal  of  the  Oliver  law,  but  upon  the  enact¬ 
ment  of  a  drastic  new  section  to  the  anti-com¬ 
pact  law  relating  specifically  to  fire  insurance. 
The  new  law  was  not  expected  to  go  into  effect 
for  ninety  days,  but  the  State  press  contained 
a  statement  ascribed  to  the  Attorney-General, 
to  the  effect  that  unless  the  companies 
promptly  reduced  their  rates  criminal  proceed¬ 
ings  would  be  started  under  the  general  anti¬ 
trust  law  without  waiting  for  the  special  sec¬ 
tion  to  go  into  effect.  The  decision  made  by 
the  committee  is  not  intended  as  retaliatory,  it 
was  stated,  but  as  a  measure  of  self-protection 
in  view  of  the  threats  made  by  the  Attorney- 
General.  The  resolutions  adopted  by  the  com¬ 
mittee  are  as  follows: 

Whereas,  The  confusion  in  connection  with  fire 
insurance  conditions  in  the  State  of  Missouri 
has  been  intensified  by  recent  legislative  action, 
and  also  by  the  threats  of  immediate  prosecu¬ 
tion  by  the  officials  of  said  State  for  acts  which 
up  to  this  date  have  been  absolutely  legal,  and 
in  view  of  the  further  fact  that  the  fire  insur¬ 
ance  companies  are  in  danger  of  materially 
adding  to  their  already  considerable  loss  upon 
their  Missouri  business,  and 

Whereas,  The  fire  insurance  companies  are 
wholly  unable  to  deal  intelligently  with  the 
situation  with  which  they  are  now  confronted, 
and 

Whereas,  We  believe  the  companies  are  not 
warranted  in  subjecting  their  stockholders  to 
the  certainty  of  further  loss  in  Missouri,  or 
their  officers  and  agents  to  criminal  prosecution, 
and  that  justice  to  their  patrons  in  other  States 
demands  prompt  action;  therefore,  be  it 

Resolved,  That  we  recommend  to  the  fire  in¬ 
surance  companies  the  suspension  of  all  busi¬ 
ness  in  the  State  of  Missouri  until  such  time  as 
it  may  be  determined  whether  the  companies 
may  safely  and  legally  resume  business  in  that 
State. 

COMPANIES  MUST  STAND  TOGETHER 

To  a  large  measure  the  question  of  the  with¬ 
drawal  from  the  State,  or  the  temporary  sus¬ 
pension  of  business,  will  depend  on  how  closely 
companies  will  stand  together,  and  it  is  stated 
that  a  number  will  take  no  action  until  general 
co-operation  could  be  assured.  Chairman  Halle 
of  the  Western  Insurance  Bureau  has  pledged 
the  support  of  the  Bureau  companies  if  the 
Union  companies  stand  together.  A  majority  of 


the  agents  are  in  favor  of  some  decisive  action 
being  taken  despite  the  fact  that  it  will  be  a  big 
financial  loss  to  them.  One  agent,  in  writing 
to  the  home  office,  said  it  would  be  a  serious 
mistake  if  the  companies  fail  to  take  unani¬ 
mous  action  along  these  lines,  now  that  the 
time  is  ripe,  until  the  fire  insurance  business  is 
respected  by  the  citizens  of  that  State  as  it 
should  be.  According  to  a  message  from  St. 
Louis,  the  Globe  and  Rutgers  of  New  York  was 
credited  with  having  agreed  with  Markham  & 
Co.,  its  Missouri  agents,  that  the  company 
would  remain  in  that  State  no  matter  what  the 
other  companies  would  do.  It  was  stated  at  the 
home  office  that  no  such  agreement  had  been 
made,  and  that  it  had  taken  no  action  whatever 
in  the  matter  so  far.  Individual  underwriters, 
controlled  by  the  agency  and  other  non-afflli- 
ated  companies,  are  making  the  announcement 
that  they  can  take  care  of  any  business  offered. 
The  annual  premiums  for  the  combined  fire, 
marine  and  tornado  business  in  Missouri 
amounts  to  about  $9,000,000.  Attorney-General 
Barker  of  Missouri  has  neither  denied  nor  af¬ 
firmed  the  statement  attributed  to  him,  but  says 
that  all  he  asks  is  that  companies  return  to 
conditions  prevailing  prior  to  the  passage  of 
the  Oliver  law  in  1911.  He  says,  further,  that 
he  has  evidence  that  rates  in  that  State  are 
thirty-five  cents  higher  than  they  are  in  Iowa. 


Annual  Meeting  of  Western  Union 

The  annual  meeting  of  the  Western  Union  be¬ 
gan  yesterday  at  the  Bellevue-Stratford  hotel 
at  Philadelphia,  and  will  continue  throughout 
to-day.  The  meeting  is  largely  attended  and  at 
the  first  session  the  members  settled  down  to 
the  grind  with  determination,  as  a  large  amount 
of  business  and  many  important  matters  con¬ 
fronted  them.  The  first  day  was  devoted  to  the 
hearing  of  reports  of  committees,  among  which 
were:  Competition  from  outside  and  from  city 
brokers.  Desk  room— shall  present  rule  be 
changed?  Phonograph  records— how  should  they 
be  written?  Blank  forms  of  policies  and  coin¬ 
surance  allowances  and  Term  policies  on  sprin- 
klered  risks — should  rule  be  amended? 


Lewis  G.  Lowe  &  Son  of  Boston  and  Bridge- 
water,  Mass.,  issue  a  small,  but  clear  and  legible  wall 
calendar  covering  1913. 

— A  bill  has  been  introduced  in  the  Tennessee 
Legislature  providing  for  the  office  of  State  Fire 
Marshal  to  be  taken  from  under  the  control  of  the 
Insurance  Department. 

— The  Supreme  Court  of  Louisiana  has  held  that 
the  office  of  the  State  Fire  Marshal  is  unconstitutional 
in  the  city  of  New  Orleans,  thus  wiping  out  the  police 
power  and  jurisdiction  of  that  office  in  that  city. 

— The  fire  insurance  agents  of  Birmingham,  Ala., 
have  organized  the  Birmingham  Fire  Insurance  Ex¬ 
change.  Officers  elected  were:  A.  A.  Adams,  presi¬ 
dent;  H.  G.  Seibels,  vice-president,  and  Ed  S.  Moore, 
secretary-treasurer. 

— The  insurance  committee  of  the  Connecticut 
Senate  has  reported  favorably  on  a  bill  providing  for 
State  insurance  on  buildings  owned  by  the  State  and 
those  on  which  it  has  a  lien.  The  bill  will  be  passed 
upon  this  week. 

— The  Urbaine  Fire  of  Paris,  France,  has  been 
licensed  in  Michigan  and  Pennsylvania.  Ridge, 
McNeill  &  Furlong  have  been  appointed  agents  at 
Philadelphia,  and  Albert  C.  Darragh  and  J.  Rhodes 
Miller,  at  Pittsburg. 

— The  mid-year  conference  of  the  National  Associa¬ 
tion  of  Local  Fire  Insurance  Agents  will  be  held  at 
the  Hotel  La  Salle,  at  Chicago,  April  23  and  24.  The 
first  session  will  be  called  to  order  at  11-  o’clock, 
April  23.  in  Rooms  808*809. 
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MAKE  STRONG  OPPOSITION 
TO  WALKER  BILL 


Hearing  Before  Insurance  Committees 
of  New  York  Legislature 


BIG  DELEGATION  FROM  NEW  YORK  CITY 


Louis  S.  Amonson  Advocates  Adoption  of  French 
and  German  Fire  Laws  to  Reduce  Fire  Waste 

The  Walker  bill,  which  has  been  introduced 
in  the  New  York  Legislature  at  the  instance 
of  Fire  Commissioner  Joseph  Johnson  of  New 
York  city,  and  which  requires  a  previous  in¬ 
spection  of  property,  along  with  a  sworn  state¬ 
ment  of  the  applicant,  before  a  fire  insurance 
policy  can  be  issued,  is  receiving  strong  oppo¬ 
sition  not  only  from  fire  insurance  interests, 
but  from  large  manufacturing  concerns  vitally 
affected  by  the  measure. 

The  hearing  at  Albany  by  the  Senate  and  As¬ 
sembly  committees  of  the  legislature  on  Wed¬ 
nesday  of  last  week  was  largely  attended,  and 
strong  arguments  in  opposition  were  made. 
The  notorious  “arson  exhibit,”  which  was 
viewed  in  New  York  city  for  about  a  month  re¬ 
cently,  showing  the  amount  of  insurance  that 
was  obtained  on  property  valued  at  $3.95,  as  se¬ 
cured  by  members  of  the  fire  department,  was 
conspicuously  arranged  in  the  center  of  the  As¬ 
sembly  Chamber,  and  the  Commissioner  him¬ 
self  made  a  fluent  speech  on  the  subject  of 
arson,  in  the  course  of  which  he  declared  that 
he  had  a  hard  time  convincing  the  public  of  the 
existence  of  an  “Arson  Trust”  in  New  York,  and 
that  the  companies  from  which  the  policies  were 
received  have  no  arson  cases  in  their  own  coun¬ 
tries  (referring  to  those  which  have  branches  in 
the  United  States),  because  they  do  there  the 
simple  things  required  of  them  in  the  Walker 
bill.  He  stated  further  that  all  that  was 
wanted  is  a  written  application  from  the  in¬ 
sured  setting  out  the  reasonable  things  that 
should  be  known,  an  inspection  and  a  recom¬ 
mendation  of  the  insured  on  the  part  of  the 
company. 

OPPOSITION  TO  BILL 

Speeches  were  made  in  opposition  to  the 
measure  by  Charles  Hoffman,  who  represented 
the  Insurance  Brokers  Association  of  New 
York;  William  F.  McCousell  of  the  New  York 
Board  of  Trade  and  Transportation;  John  A. 
Murphy  of  the  Buffalo  Chamber  of  Commerce, 
and  others. 

Louis  S.  Amonson,  president  of  the  Peoples 
National  Fire  of  Phiiadelphia,  was  also  a 
speaker.  He  said  that  while  no  great  objection 
could  be  found  to  the  requirements  of  agents’ 
inspection  and  written  applications  of  the  as¬ 
sured,  provided  amendments  suggested  by  the 
opponents  were  carefully  considered  and 
adopted,  the  remedy  necessary  to  do  away 
with  the  great  fire  waste  in  this  country  would 
be  to  adopt  the  German  or  French  law  on  this 
point.  This  method  would  cause  an  investiga¬ 
tion  to  be  made  by  the  fire  and  police  depart¬ 
ments  of  every  fire,  and  to  regard  all  fires  as 
prima  facie  crimes  against  the  community, 
which,  in  the  end,  is  obliged  to  pay  the  bill. 

FILES  LETTER  WITH  COMMITTEE 
The  General  Electric  Company  has  written  a 
letter  to  the  chairman  and  each  member  of  the 


insurance  committee  of  the  Assembly  in  oppo¬ 
sition  to  the  bill,  reading  as  follows: 

Our  attention  has  been  called  to  Bill  2093,  intro¬ 
ductory  No.  1828,  in  regard  to  applications  to  be 
made  for  fire  insurance. 

Evidently  the  bill  is  intended  to  reach  a  class  ot 
individuals  or  small  business  houses  who  burn  prop¬ 
erty  for  the  purpose  of  getting  insurance  money,  but 
in  attempting  to  reach  this  class  the  bill  puts  a.  tre" 
mendous  penalty  upon  all  honest  people  and  business 
houses  in  the  State,  probably  more  than  ninety-nine 
per  cent  of  the  whole.  The  cost  of  making  the  appli¬ 
cations  required  by  the  bill  would  be_  many  millions  of 
dollars  a  year,  and  in  many  cases  it  would  be  abso¬ 
lutely  impossible  to  make  them  as  provided.  It  seems 
to  us  that  the  result  would  be  that  very  large  amounts 
of  property  would  go  uninsured  and  that  the  cost  of 
insuring  property  would  inevitably  be  increased.  This 
increase  would  fall  upon  the  honest  property  holder, 
who  would  therefore  bear  an  unjust  burden.  More¬ 
over,  is  it  likely  that  the  bill  will  accomplish  what  is 
intended?  Would  not  the  man  who  would  burn  prop¬ 
erty  make  a  false  application? 

That  it  would  be  practically  impossible  for  many 
large  manufacturers  or  business  houses  to  comply 
with  the  terms  of  the  bill  can  easily  be  shown.  As  a 
concrete  illustration,  please  note  what  it  would  be 
necessary  for  this  company  to  try  to  do.  As  to  the 
reasonable  value  of  our  property  we  could  only  give 
an  approximation  except  at  inventory  time,  once  a 
year.  It  would  require  great  labor  to  state  the  amount 
of  insurance,  names  of  insurers  and  policy  numbers 
on  a  plant  insured  for  many  millions  of  dollars,  as  at 
Schenectady. 

Section  A  requires  a  statement  in  detail  of  any  fires 
which  may  have  occurred  on  the  premises  of  the 
applicant.  The  number  of  fires  in  this  plant  last  year 
was  sixty-two,  with  a  total  loss  of  $3330.  Ihere  have 
been  many  hundreds  of  fires  since_  the  plant  began 
operation  twenty-five  years  ago.  We  have  details  of 
perhaps  half  of  these;  the  details  of  the  remainder  it 
would  now  be  impossible  to  get.  To  attempt  to  file 
an  application  containing  the  details  of  all  these  fires 
would  be  an  absurdity.  It  could  accomplish  no  pos¬ 
sible  good  anyhow. 

We  hope  that  some  way  will  be  found  to  reach 
criminals  without  requiring  the  great  body  of  property- 
holders  to  do  the  impossible,  or  that  which  is  vastly 
expensive  and  difficult.  I  am  taking  the  liberty  of 
sending  copies  of  this  letter  to  the  other  members  of 
your  committee. 


New  York  Legislation 

ALBANY,  April  9.— Rapid  progress  continues 
in  the  advancement  of  pending  insurance  legis¬ 
lation  in  both  Senate  and  Assembly.  Although 
the  House  rules  committee  has  taken  charge  of 
bills  still  remaining  in  committee  in  the  Assem¬ 
bly,  the  insurance  committee  probably  will  con¬ 
tinue  to  third  reading  the  following  bills: 

The  Assembly  has  passed  Assemblyman 
Walker’s  bill  amending  the  insurance  law  gen¬ 
erally. 

The  Assembly  has  advanced  to  third  reading 
two  of  Senator  Ramsperger’s  bills  amending  the 
insurance  law  as  follows: 

Providing  that  the  State  Fire  Marshal  shall 
have  jurisdiction  over  the  inspection  of  the  in¬ 
adequacy  and  sufficiency  of  water  supply  and 
fire  apparatus  and  their  inspection  for  fire-fight¬ 
ing  purposes. 

Assemblyman  Walker’s,  amending  the  insur¬ 
ance  law  by  making  it  a  misdemeanor  to  refuse 
to  issue  a  fire  insurance  policy  on  property  on 
the  ground  that  the  electrical  installation  at 
the  premises  has  not  been  inspected  in  accord¬ 
ance  with  the  requirements  of  any  underwriters’ 
association,  and  also  to  make  an  additional 
charge  for  such  installation. 

The  Assembly  has  passed  the  following  bills: 

Senator  Ramsperger’s,  amending  the  insur¬ 
ance  law  in  relation  to  the  State  Fire  Marshal 
inspecting  water  supply  and  apparatus  for  fire¬ 
fighting  purposes. 

Senator  Ramsperger’s,  amending  the  insur¬ 
ance  law  relative  to  the  prohibition  directed 
against  the  discharge  of  firearms  within  500  feet 
of  any  magazine  or  factory,  by  making  certain 
exceptions  which  the  State  Fire  Marshal  may 
approve. 

The  Assembly  judiciary  committee  has  re¬ 
ported  favorably  Senator  Ramsperger’s  bill  in 
relation  to  the  extension  of  the  corporate  ex¬ 
tension  of  insurance  and  banking  corporations, 
and  his  bill  relating  to  the  certificate  of  in¬ 
crease  or  reduction  of  the  capital  stock  of  a 
banking  or  insurance  corporation. 

The  Senate  has  passed  Senator  Ramsperger’s 
bill  amending  the  insurance  law  in  relation  to 
certificates  of  authority  to  be  issued  by  the 
Superintendent  of  Insurance. 

The  Senate  has  advanced  the  following  bills 
amending  the  insurance  law  to  third  reading: 

Senator  Stllwell’s,  authorizing  the  merger  or 
consolidation  of  insurance  corporations  or¬ 
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ganized  for  the  purpose  of  undertaking  the  in¬ 
surance  mentioned  and  described  in  subdivi¬ 
sions  2  to  10,  inclusive,  of  Section  70  of  the  in¬ 
surance  law. 

BILLS  SIGNED 

Governor  Sulzer  has  signed  the  following 
bills: 

Assemblyman  Walker’s,  an  act  to  amend  the 
insurance  law  in  relation  to  the  standard  fire 
insurance  policy  of  the  State  of  New  York  and 
the  adjustment  of  losses  thereunder,  by  pre¬ 
scribing  additional  provisions  for  the  standard 
fire  insurance  policy  and  providing  for  the  ap¬ 
pointment  of  an  umpire  by  the  court  for  the 
adjustment  of  losses. 

A  bill  has  been  introduced  by  Senator  Healy 
inserting  in  the  tax  law  a  new  article  (16;  Sec¬ 
tions  345  to  351  inclusive)  relative  to  fire  de¬ 
partment  taxes  on  foreign  insurance  companies. 

Premiums  collected  for  insurance  on  auto¬ 
mobiles  are  to  be  credited  to  the  place  of  resi¬ 
dence  of  the  owner,  if  a  resident  of  the  State, 
and  if  a  non-resident  then  to  the  locality  where 
the  agent  writing  the  insurance  resides.  The 
companies  must  file  with  the  comptroller  on  or 
before  February  1  each  year  detailed  statements 
showing  the  gross  amount  of  premiums  col¬ 
lected  during  the  preceding  year  and  the 
amount  collected  by  city,  village  or  fire  district, 
and  in  the  city  of  New  York,  by  borough,  in 
which  the  property  covered  by  the  insurance  is 
located.  Provision  is  made  for  filing  with  the 
comptroller  agreements  and  securities  for  the 
payment  of  the  tax  and  making  the  required  re¬ 
ports.  When  such  an  agreement  has  been  filed 
and  security  furnished  by  a  company,  it  is  ex¬ 
empted  from  payment  of  the  taxes,  filing  the 
bond  and  other  requirements  of  Sections  133, 
134,  135  and  136  of  the  insurance  law.  After  the 
passage  of  the  act  the  tax  imposed  on  foreign 
mutual  fire  insurance  companies  under  the  pro¬ 
visions  of  Section  149-a  of  the  insurance  law  is 
to  be  paid  to  the  comptroller  and  must  be  dis¬ 
tributed  by  him  as  above  provided.  The  Super¬ 
intendent  of  Insurance  must  make  reports  and 
examinations  as  to  the  business  and  affairs  ol 
companies  subject  to  these  provisions  as  the 
comptroller  may  from  time  to  time  request 
The  comptroller  is  also  authorized  to  appoint 
such  cashiers  and  assistants  as  may  be  neces 
sary  to  collect  and  distribute  the  tax  and  to  fix 
their  compensation. 

NEW  ARSON  CLAUSE 

Amending  the  penal  law  by  adding  a  new  sub 
division  providing  that  a  person  who  wilfull] 
burns  or  sets  on  fire  a  vessel,  car  or  othe: 
vehicle  or  a  building,  structure  or  other  erec 
tion,  which  is  at  the  time  insured  against  los: 
or  damage  by  fire,  with  intent  to  prejudice  0 
'  defraud  the  insurer  thereof,  shall  be  guilty  0 
arson  in  the  second  degree,  and  striking  ou 
Subdivision  1  of  Section  223. 

An  act  to  amend  the  insurance  law  in  relatioi 
to  the  contents  of  advertisements.  It  amend 
Section  48,  insurance  law,  by  providing  that  al 
advertisements  of  foreign  insurance  companie 
of  other  countries  shall  exhibit  only  thei 
United  States  branch  capital  and  assets,  its  li 
abilities  and  amount  of  net  surplus  actuall 
available  for  protection  of  policyholders  in  th 
United  States.  Marine  or  transportation  com 
panies  are  exempt  from  this  section. 

An  act  to  amend  the  insurance  law  in  relatio 
to  inspecting  tvater  supply  and  apparatus  fo 
fire-fighting  purposes.  It  amends  Section  351  c 
the  insurance  law  by  providing  that  the  Stat 
Fire  Marshal  shall  have  jurisdiction  over  th 
inspection  of  the  adequacy  and  sufficiency  c 
water  supply  and  fire  apparatus  and  their  in 
spection  for  fire-fighting  purposes. 


Fire  Notes 

— The  report  of  the  examination  by  engineers  c 
the  National  Board  of  Fire  Underwriters  of  Jacksor 
ville,  Fla.,  says  that  serious  group  fires  are  probable  i 
that  city,  but  that  the  installation  of  a  high-pressur 
fire  system  and  the  strengthening  of  the  fire  depar 
ment  have  made  the  possibility  of  hazards  moderate.  | 
— The  annual  meeting  of  the  Western  Insurancl 
Bureau  will  be  held  at  the  Hotel  Schenley,  at  Pitt 
burg,  April  24  and  25.  The  large-cities  situation 
unless  that  is  settled  by  the  action  of  The  Union  « 
Philadelphia  in  accepting  the  joint  committee’s  repo  j 
without  change,  will  be  the  principal  subject  for  coil 
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leration,  together  with  the  report  of  the  conference 
ramittee,  the  Missouri  situation. 

— Officers  have  been  elected  by  the  Oregon  Pond  of 
!ue  Goose  as  follows:  William  Dean,  most  loyal 
nder;  W.  G.  Lloyd,  supervisor  of  the  flock;  T.  C. 
iankland,  custodian  of  the  goslings;  H.  W.  Randall, 
lardian  of  the  nest;  Charles  A.  Craft,  keeper  of  the 
Aden  egg,  and  G.  A.  De  Groff,  wielder  of  the  quill. 
— William  P.  Long,  who  has  had  the  title  of  special 
;ent  for  the  Franklin  Fire  of  Philadelphia,  has  been 
ade  general  agent,  with  supervision  over  New  York 
.burban,  New  Jersey,  Maryland  and  Delaware,  with 
.adquarters  at  Philadelphia.  The  field  covered  by 
vine  B.  Woolman  will  be  combined  with  that  for- 
erly  in  charge  of  Mr.  Long. 

— According  to  The  Underwriters  Report  of  San 
rancisco,  J.  E.  Youtz,  president  of  Merchants  In- 
irers  and  Reporting  Company  of  Los  Angeles,  has 
•en  arrested  on  charges  preferred  by  Robert  Mitchell, 
n  attorney  of  the  latter  city,  -who  alleges  that  he 
ade  an  incorrect  statement  of  the  company’s  financial 
jndition.  This  company  holds  the  stock  of  the  Bank¬ 
's  Fire  of  Phoenix,  Ariz. 

— Owing  to  a  typographical  error  on  the  part  of  the 
rinter,  a  reference  mark  attached  to  the  title  of  the 
'nited  Firemens  of  Philadelphia,  in  the  Fire  Insur- 
nce  Pocket  Index  for  1913,  was  given  as  “b”  instead 
f  “a,”  thus  referring  to  the  wrong  foot  note.  The 
roper  note  relating  to  this  company  was  one  indi¬ 
cting  that  losses  and  expenses  of  perpetual  business 
re  included  in  the  stated  losses,  expenses  and  total 
isbursements,  while  deposits  received  and  returned  on 
erpetual  policies  are  not  included  in  income  and  dis- 
ursements. 
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The  Brown  Book  of  Life  Insurance 
Economics,  1912-13 

Owing  to  the  demise  of  the  late  Benjamin 
F.  Brown  of  Boston  in  June  last,  the  1912 
edition  of  The  Brown  Book  of  Life  Insurance 
iconomics  has  been  somewhat  delayed  in  pub- 
ication.  Its  value,  however,  has  not  been  im¬ 
paired,  and  as  a  comprehensive  and  impartial 
analysis  of  the  statements  of  life  insurance 
:ompanies,  viewed  from  the  standpoints  of 
iconomy  and  progressiveness,  it  occupies  an 
uiique  position. 

A  complete  index  of  contents  covers  fully 
the  scope  and  character  of  the  work,  while  the 
voluminous  explanatory  notes  make  it  easy  to 
understand  the  significance  of  the  several 
tables.  The  questions  of  interest,  expense  and 
investments,  as  affected  by  the  legislation  in 
New  York,  are  specially  treated  by  a  clear  and 
1  graphic  method. 

As  an  impartial  statistical  history  of  life  in¬ 
surance  and  an  invaluable  work  of  reference 
:overing  the  experience  of  representative  cotn- 
|  panies  for  periods  ranging  from  ten  to  twenty 
1  years  every  life  insurance  man  will  find  it 
useful.  The  Brown  Book  contains  about  120 
pages,  and  sells  at  $2.50  per  copy  in  flexible 
binding,  or  at  $3  for  the  library  edition.  Ad- 
j  dress  orders  to  The  Spectator  Company,  135 
William  street,  New  York. 


California  Guarantee  Life  and  Accident 

The  California  Guarantee  Life  and  Accident, 
which  is  being  organized  at  Sacramento,  expects 
;  to  begin  operation  within  the  next  two  months. 
The  company  is  rapidly  investing  its  funds  in 


high-grade  securities.  Practically  all  the  cap¬ 
ital  stock  has  been  subscribed,  and  the  officers 
and  the  directors  are  prominent  in  the  north¬ 
ern  section  of  the  home  State.  D.  W.  Car¬ 
michael  is  president. 


Set  Date  for  Annual  Meeting 

The  annual  meeting  of  the  National  Associ¬ 
ation  of  Life  Underwriters  will  be  held  Septem¬ 
ber  16-18  at  Atlantic  City.  This  was  decided 
upon  at  the  meeting  of  the  executive  commit¬ 
tee  held  last  week  in  New  York.  The  conven¬ 
tion  sessions  will  be  held  in  the  ball  room  on 
the  Steel  Pier,  but  the  committee  headquarters 
will  be  located  at  the  Marlborough-Blenheim. 

Arrangements  are  being  made  to  have  several 
men  of  National  prominence  in  the  life  insur¬ 
ance  make  addresses.  Five-minute  talks  will 
be  made  on  the  following  subjects — “The  Local 
Association:  (a)  reasons  for  it,  (b)  individual 
responsibility  of  membership,  (c)  most  effective 
forms  of  programme,  (d)  non-resident  member¬ 
ship’’;  “Life  Income  Contracts.”  An  address 
will  also  be  made  on  “Efficiency  in  Field 
Service,”  which  will  be  followed  by  a  discus¬ 
sion  to  be  led  by  two  speakers  well  qualified  to 
talk  on  this  topic.  The  prize  essay  for  this  year 
will  be  on  the  topic  of  “Constructive  Rather 
Than  Competitive  Soliciting.”  A  grand  ball 
and  reception  will  be  given  at  the  Marlborough- 
Blenheim  on  Thursday  evening,  and  on  Wednes¬ 
day  evening  the  company  officials  will  entertain 
their  field  representatives.  Further  plans  for 
the  programme  will  be  made  later.  The  local 
associations  at  Tacoma  (Wash.),  Huntington 
(W.  Va.),  and  Fargo  (N.  D.)  were  admitted  to 
membership  in  the  National  Association. 


Northern  Assurance  Company  of  Michigan 

In  a  period  covering  but  a  little  over  five 
years  the  Northern  Assurance  Company  of 
Michigan,  headquarters  at  Detroit,  has  reached 
a  point  where  it  has  over  $9,000,000  of  life  in¬ 
surance  on  its  books.  The  company,  under 
Clarence  L.  Ayres,  president  and  general  man¬ 
ager,  has  moved  forward  steadily  each  year 
without  any  attempt  to  sacrifice  its  financial 
strength  by  excessive  haste  for  a  large  volume. 
This  course  has  resulted  in  the  retention  of  a 
large  part  of  the  business  written.  Last  year 
the  new  paid-for  insurance  was  $3,223,386,  and 
there  was  added  to  the  amount  in  force  $2,036,- 
830,  which  is  quite  a  large  proportion.  Finan¬ 
cially  the  company  is  very  strong,  possessing 
assets  of  $539,769,  with  a  surplus  on  policy- 
holders’  account  of  $132,710.  During  1911  it 
added  to  its  assets  $119,326,  while  its  total  in¬ 
come  increased  by  $64,667  and  amounted  to 
$280,733.  Conservatively  and  ably  managed,  the 
Northern  Assurance  Company  of  Michigan  bids 
fair  to  rank  among  the  larger  companies  of  the 
country  as  the  years  go  on.  Its  increasing  busi¬ 
ness  has  necessitated  larger  quarters  for  its 
home  offices  and  it  is  now  comfortably  located 
in  well-equipped  offices  in  the  new  Dime  Bank 
Building. 


Defines  Status  of  Stockholders 

Judge  George  L.  Bell  has  determined  the 
status  of  the  four  classes  of  stockholders  of  the 
old  Cosmopolitan  Life  of  Atlanta  in  a  final 
order  made  by  him,  in  which  he  holds  that  the 
shareholders  who  paid  no  cash  but  gave  only 
promissory  notes  aggregating  $160,000  for  their 


stock  will  have  their  notes  canceled.  He  also 
holds  that  those  who  paid  part  of  the  subscrip¬ 
tion  and  then  gave  notes  for  the  remainder 
will  have  their  notes  canceled  and  will  share 
pro  rata  for  the  cash  paid  in.  Further,  he  ruled 
that  those  who  paid  in  full  for  stock  prior  to 
the  date  of  organization  will  recover  pro  rata 
after  liquidation,  and  those  who  paid  in  full 
after  the  date  of  organization  will  recover  in 
full  less  an  equitable  amount  for  operating  ex¬ 
penses. 

The  American  State  Bank  of  Fitzgerald,  Ga., 
made  application  for  receiver  for  Joel  F. 
Armistead,  former  general  agent  of  the  com¬ 
pany,  it  being  alleged  that  the  bank  has  been 
unable  to  collect  on  two  promissory  notes  which 
the  plaintiff  had  given  the  Cosmopolitan  Agency 
Company,  of  which  Armistead  was  the  head,  on 
two  certificates  of  deposit  aggregating  $2169,  re¬ 
ceiving  therefor  securities  which  consisted  of 
the  notes.  The  petition  was  overruled,  but 
Judge  Bell  granted  a  temporary  restraining 
order  preventing  the  Georgia  Insurance  Depart¬ 
ment  from  turning  over  to  him  $15,000  in  cash, 
which  sum  had  been  given  him  in  settlement  of 
his  claim  against  the  Cosmopolitan  Life.  A 
meeting  of  the  stockholders  of  the  company  has 
been  called,  and  it  is  not  likely  that  any  of  the 
old  stockholders  will  withdraw.  The  reor¬ 
ganized  company  will  have  a  capital  of  $500,000 
and  a  surplus  of  nearly  equal  that  sum. 


Makes  Statement  About  Equitable  Stock 

President  William  A.  Day,  of  the  Equitable 
Life  of  New  York,  has  made  the  following  state¬ 
ment  regarding  the  stock  holdings  of  the  late 
J.  P.  Morgan  in  that  company: 

When  the  majority  stock  of  the  Equitable 
Life  Assurance  Society  was  first  purchased  it 
was  assigned  to  three  voting  trustees,  ex-Presi- 
dent  Grover  Cleveland  consenting  to  serve  as 
chairman.  This  action  was  taken  in  the  inter¬ 
ests  of  the  policyholders,  and  the  province  of 
the  trustees  was,  after  consultation  with  policy¬ 
holders,  to  elect  directors  to  guard  their  in¬ 
terests  in  the  society’s  board  of  directors. 
When  Mr.  Morgan  bought  the  stock  this  trust 
agreement  was  renewed.  Judge  Morgan  J. 
O’Brien,  one  of  the  original  trustees,  was  made 
chairman  and  Lewis  Cass  Ledyard  and  George 
W.  Perkins  were  elected  to  fill  the  vacancies 
caused  by  the  death  of  Mr.  Cleveland  and  the 
resignation  of  Mr.  Westinghouse.  The  Equita¬ 
ble  stock  does  not  stand  in  Mr.  Morgan’s  name, 
but  in  the  names  of  the  trustees  whose  sole 
duty  it  is  to  vote  the  stock  in  favor  of  suitable 
persons  to  serve  as  directors  of  the  society,  the 
majority  of  the  board  always  to  be  representa¬ 
tives  of  the  policyholders.  The  administration 
of  the  affairs  of  the  society  is  in  the  hands  of 
its  board  of  directors  thus  elected,  and  there 
will  be  no  change  in  the  administration  of  the 
Equitable’s  affairs. 


Huff’s  Remarkable  Business 

Perez  F.  Huff  still  continues  to  add  to  his  life 
insurance  success,  having  written  during  the 
first  three  months  this  year  a  larger  business 
than  in  the  same  period  last  year.  It  is  re¬ 
ported  that  Mr.  Huff  within  the  past  two  weeks 
closed  several  large  cases,  among  them  being 
prominent  heads  of  big  corporations  who  volun¬ 
tarily  sent  for  him.  This  is  evidence  of  build¬ 
ing  by  reputation. 


— The  American  National  of  Galveston,  Tex., 
expects  to  have  its  new  skyscraper  building  at  that 
city  completed  by  August.  The  last  of  the  steel  work 
has  been  placed,  and  now  the  outside  work  is  pro¬ 
gressing  rapidly. 
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Thursday 


RESIGNS  AS  OKLAHOMA 
COMMISSIONER 


Perry  A.  Ballard  Turns  Over  Office  on 
Eve  of  Impeachment  Trial 


DECLARES  HE  COULD  NOT  GET  JUSTICE 


Submits  Lengthy  Document,  Charging  Certain 
“  Wild  Cat”  Interests  Maintained  Lobby 
Against  Him 

Perry  A.  Ballard  has  tendered  his  resignation 
to  Governor  Lee  Cruce  as  Commissioner  of  the 
Oklahoma  Insurance  Department,  and  in  a 
lengthy  letter  to  that  executive  claims  that  the 
action  of  the  legislature  of  that  State  in  im¬ 
peaching  him  on  the  charge  of  accepting  a  bribe 
of  $200,  and  the  subsequent  indictment  on  this 
account  is  due  to  the  war  he  has  waged  on  cer¬ 
tain  insurance  companies,  which  he  terms 
"wild  cat”  concerns.  The  resignation,  which 
takes  place  at  once,  was  handed  to  the  Governor 
by  Ballard’s  attorney,  and  he  in  turn  sent  it  to 
the  Senate,  which  had  adjourned  for  the  day. 
That  body  reconvened  to  hear  the  letter  read, 
and  it  was  greeted  with  applause. 

In  his  letter  of  resignation  Ballard  declares 
that  he  feels  that  he  could  not  get  justice  from 
the  State  Senate.  He  says,  however,  that  he 
will  be  vindicated  by  the  courts.  The  resigna¬ 
tion  was  received  on  the  eve  of  the  impeach¬ 
ment  proceedings  before  the  Senate,  which  had 
been  set  for  Wednesday  of  last  week.  Ballard 
also  alleges  that  a  lobby  had  been  maintained 
during  the  entire  session  of  the  present  legis¬ 
lature  by  certain  interests  to  vilify  and  slander 
him,  to  the  end  that  he  may  no  longer  protect 
the  people  of  Oklahoma  from  them,  and  that 
his  successor  may  be  intimidated.  He  further 
states  that  he  is  aware  of  thirty-nine  applica¬ 
tions  that  have  been  made  for  his  position,  and 
intimates  that  they  have  given  aid  to  this 
lobby. 

Three  charges  of  maladministration  of  office 
had  been  made  by  the  Senate  court  of  impeach¬ 
ment.  In  one  he  was  charged  with  accepting  a 
bribe  of  $200  in  return  for  granting  immediately 
a  permit  to  the  Home  Insurance  Company  of 
Muskogee  to  begin  business.  The  second  was 
the  alleged  friendliness  with  a  stenographer  in 
his  office,  and  the  third  was  that  he  and  Nannie 
Gwinn  were  owners  of  a  printing  establishment 
which  received  money  from  the  State  on  print¬ 
ing  claims.  The  Senate  proceedings  were  aban¬ 
doned  following  the  resignation. 


The  1913  Legislative  Grind 

That  the  crest  of  the  legislative  flood  of  1913 
is  now  receding  was  indicated  by  the  reports 
made  at  the  bi-monthly  meeting  of  the  Associa¬ 
tion  of  Life  Insurance  Presidents  on  Friday 
last.  It  was  stated  that  twenty-one  legislatures 
had  adjourned,  and  that  of  the  twenty  still  in 
session  several  were  approaching  adjournment. 
A  number  of  the  more  important  legislatures 
now  in  session,  however,  are  not  expected  to 
adjourn  until  June  1  or  later.  Florida  is 
scheduled  to  begin  a  session  on  the  8th  in¬ 
stant,  and  Georgia  on  June  25th.  Oklahoma’s 
regular  session  has  adjourned,  but  a  special  ses¬ 
sion  is  now  being  held.  Texas,  which  adjourned 
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a  few  days  ago,  will  hold  an  extra  session  be¬ 
ginning  July  21. 

Up  to  April  4  the  number  of  bills  received 
and  examined  by  the  association  since  January  1 
was  1667.  It  was  reported  that  up  to  the  date 
of  the  meeting  none  of  the  twenty-five  bills  in¬ 
troduced  in  thirteen  States  during  the  winter  to 
create  State  life  insurance  funds  had  been  en¬ 
acted  into  law.  In  seven  Sta.es,  in  which 
twelve  of  these  bills  were  pending,  the  legisla¬ 
tures  have  adjourned  and  the  measures  were 
actively  defeated  or  died  in  committee.  Six 
States  in  which  the  remaining  thirteen  bills  of 
this  character  were  introduced  were  still  in 
session  at  the  time  the  report  was  made,  but 
none  of  the  measure  had  made  substantial 
progress,  while  several  had  been  formally  de¬ 
feated.  General  Counsel  Robert  Lynn  Cox 
stated  that  this  result,  in  view  of  the  fact  that 
these  twenty-five  measures  did  not  receive  the 
opposition  of  insurance  men,  seems  to  indicate 
that  there  is  as  yet  no  general  demand  on  the 
part  of  the  public  for  State  life  insurance. 

The  American  Central  Life  of  Indianapolis, 
Ind.,  has  been  elected  to  membership  in  the 
association. 


Insurance  Commissioners  Meet 

The  adjourned  meeting  of  the  National  Con¬ 
vention  of  Insurance  Commissioners  began  a 
two-day  session  at  the  Sherman  House  at  Chi¬ 
cago  yesterday,  with  eighteen  States  repre¬ 
sented.  President  Frank  H.  Hardison  of  Mas¬ 
sachusetts  presided  at  the  morning  session, 
and  at  the  afternoon  session  C.  A.  Palmer  of 
Michigan  was  in  the  chair. 


New  York  Legislation 

ALBANY,  April  10. — Governor  Sulzer  has 
signed  the  bills  of  Assemblyman  Walker  amend¬ 
ing  the  penal  law  in  relation  to  discriminations 
and  rebates  by  corporations  transacting  the 
business  of  life  insurance  on  the  cooperative  or 
assessment  plan  by  extending  the  prohibition 
against  discriminations  and  rebates  by  life  in¬ 
surance  companies  to  assessment  life  insurance 
associations. 

Assemblyman  Willmott  has  introduced  a  bill 
amending  the  insurance  law  (Section  111)  by 
exempting  from  the  provisions  of  this  section, 
which  prescribes  the  conditions  under  which 
mutual  insurance  associations  shall  be  per¬ 
mitted  to  transact  business,  such  associations 
the  members  of  which  are  each  engaged  in  the 
manufacture  or  sale,  or  articles  of  food  or  mer¬ 
chandise,  and  whose  places  of  business  and 
properties  are  severally  located  wholly  within 
the  limits  of  a  county,  and  who  mutually  agree 
to  pay  a  proportionate  rate  each  to  reimburse  a 
fellow  member  only  for  loss  or  damage  by  fire 
to  stock,  fixtures,  machinery  or  utensils  used  in 
the  operation  of  the  business.  They  are  to  be 
subject,  however,  to  supervision  by  the  Superin¬ 
tendent  of  Insurance. 


Obituary — Lucius  McAdam 

(To  the  Editor  of  The  Spectator.) 

The  death  of  Lucius  McAdam  calls  for  more 
than  a  passing  notice. 

Mr.  McAdam  died  on  Monday,  March  31,  of 
hemorrhage  of  the  brain.  He  had  been  absent 
from  the  office  for  only  two  weeks  and  had  de¬ 
cided  to  return  to  same  on  Saturday  the  29th 
ult.,  but,  it  being  a  short  day,  he  deferred  it 
until  Monday.  On  Sunday  he  rapidly  began  to 
sink  and  died  on  Monday  afternoon.  He  is  sur¬ 
vived  by  a  widow  and  one  son. 

It  was  the  writer’s  good  fortune  to  be  secre¬ 
tary  of  a  company  when  Mr.  McAdam  was  its 
actuary— hence  it  enables  him  to  testify  as  to 
his  loving  disposition,  quiet  demeanor,  gentle¬ 
manly  bearing  and  brilliant  knowledge.  He  was 
an  excellent  Latin  scholar,  an  A-l  mathema¬ 


tician,  and,  in  the  writer’s  judgment,  the  best 
practical  actuary  in  this  country. 

Like  many  others,  his  works  will  not  die  with 
him,  but  live  after  him— especially  his  recent 
volumes  upon  Total  Disability,  Benefits  in  Life 
Insurance,  Total  and  Permanent  Disability 
Benefits  and  Total  Disability  Benefits  in  Health 
Insurance;  and  it  is  a  matter  of  sincere  regret 
to  know  that  he  has  not  lived  to  reap  the  bene¬ 
fit  of  his  labor. 

He  was  the  founder  and  first  president  of  the 
American  Institute  of  Actuaries,  and  upon  re¬ 
tiring  from  office  was  made  a  life  governor. 

The  institute  loses  a  wise  counselor,  for,  in 
addition  to  his  pre-eminent  standing  as  an  actu¬ 
ary,  he  was  equally  distinguished  as  an  insur¬ 
ance  lawyer. 

The  United  States  Annuity  and  Life  Insurance 
Company  loses  a  wonderful  latent  force  from  its 
office;  the  insurance  profession  one  of  its  lead¬ 
ing  lights,  whose  influence  for  the  betterment 
of  the  business  in  all  its  phases  will  be  sadly 
and  woefully  missed;  and  those  who  knew  him 
intimately,  as  did  the  writer,  a  loyal  friend  and 
loveable  companion. 

Brooklyn,  N.  Y„  April  5.  John  Napier. 


Life  Notes 

— Wroughton  &  Smiley  have  been  appointed  man¬ 
agers  of  the  Joliet,  Ill.,  branch  of  the  International 
Life  of  St.  Louis. 

— H.  L.  Sears,  general  manager  of  the  JEgis  Life  of 
Denver,  has  been  elected  vice-president,  and  V.  F. 
Larson  elected  agency  secretary. 

— An  opportunity  to  secure  an  agency  organizer  who 
is  especially  successful  in  training  new  agents  appears 
in  another  column  of  this  issue  of  The  Spectator. 

— T.  M.  Van  Der  Veer,  who  has  been  with  the 
Majestic  Life  of  Indianapolis  for  the  past  four  years, 
has  been  appointed  agency  director  of  that  company. 

— The  Washington  Insurance  Department  has  ap¬ 
proved  the  reinsurance  by  the  West  Coast  Life  of  San 
Francisco  of  the  life  business  of  the  Empire  Life  of 
Seattle. 

— Leonard  K.  Thompson,  formerly  president  of  the 
Northwestern  National  Life  of  Minneapolis,  who  has 
been  on  an  extended  vacation,  is  now  organizing  a 
farm  loan  company  in  that  city,  and  expects  to  have  it 
under  way  in  a  short  time. 

— The  Standard  Life  of  Pittsburg  during  the  first 
three  months  of  this  year  has  made  a  substantial  gain 
over  its  record  for  the  same  period  of  1912.  The 
month  just  closed  was  the  banner  month  for  paid-for 
business  in  the  history  of  the  company. 

— At  the  annual  meeting  of  the  Arkansas  Associa¬ 
tion  of  Life  Underwriters,  held  at  Little  Rock,  officers 
were  elected  as  follows:  R.  C.  Bright,  president;  C. 
G.  Price  and  Joseph  A.  Hogan,  vice-presidents;  H.  H. 
Conley,  secretary,  and  T.  M.  Cory,  treasurer. 

— The  Eastern  Massachusetts  department  of  the  Mu¬ 
tual  Life  of  New  York,  of  which  T.  Howard  Lewis 
is  manager,  held  a  successful  agency  dinner  at  the 
Algonquin  Club,  at  Boston,  last  week,  about  eighty 
of  the  agency  staff  being  present.  Second  Vice- 
President  Geo.  T.  Dexter  was  the  special  guest 

— Charles  Jerome  Edwards,  of  the  Equitable  Life 
of  New  York,  announces  the  following  appointments 
of  field  supervisors  in  his  agency,  with  Edwin  W. 
Jones  at  the  head.  Carl  C.  Loh  of  Tarrytown,  for 
Westchester  county,  and  Jay  Dwiggins,  Western  Long 
Island,  while  James  F.  Kane,  Jr.,  becomes  agency 
secretary. 

— The  date  for  the  annual  meeting  of  the  Actuarial 
Society  of  America  has  been  set  for  Thursday,  May 
15,  in  New  York,  but  arrangements  for  the  session 
place  will  not  be  decided  upon  until  the  meeting  of 
the  council,  about  the  middle  of  the  month.  Examina¬ 
tions  for  membership  in  the  society  will  be  held  May 
21  and  22. 

— The  Up-to-Date  Agency  Inspector  is  a  new  Eng¬ 
lish  publication  compiled  by  Victor  Lawson,  who 
terms  it  a  modern  manual  for  the  modern  insurance 
man.  It  has  for  its  object  the  training  of  inspectors 
in  ordinary  life  insurance  as  well  as  in  other  branches 
of  insurance.  Those  interested  may  obtain  copies  at 
fifty  cents  each  from  The  Spectator  Company,  135 
William  street,  New  York. 
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NANCIAL  STANDING  AND  BUSINESS  IN  1912  OF  LIFE  INSURANCE  COMPANIES  OF  THE  UNITED  STATES 

M  .  „  •  rt1mi,rion  shows  the  aggregate  of  life  insurance  business  transacted  in  the  United  States  for  19X2,  and  the  financial  condition  of  the  companies  as  of 

dry°i,°i913.  The  figures  are  compiled  from  the  sworn  reports  of  the  regular  life  insurance  companies,  made  to  the  various  Insurance  Departments,  and  are  issued  in 


vance  of  any  State  Department  report: 


NAME  AND  LOCATION  OF 
COMPANY. 


is  Life,  Denver,  Col . 

na  Life,  Hartford . 

iarillo  National,  Amarillo,  Tex - 

ierican  Assurance.  Philadelphia . . . 

lerican  Bankers,  Chicago,  Ill. . . . . 
ierican  Central,  Indianapolis,  Ind. 
ierican  Home,  Fort  Worth,  Tex. . . 

ierican,  Des  Moines . 

ierican  National,  Galveston,  Tex. . 
licable  Life,  Waco,  Tex . 


ichor  Life,  Indianapolis,  Ind . 

ichor  Life,  Kansas  City,  Kan . 

kansas  Life,  Little  Rock . 

lantic,  Richmond,  Va . 

Jtimore  Life,  Baltimore,  Md . 

nkers  International,  Austin,  Tex.*, 
inkers  Life  Co.,  Des  Moines,  la. . . 

inkers,  Lincoln,  Neb . . . 

inkers  Reserve,  Omaha,  Neb . 

ink  Savings,  Topeka,  Kan . 


meficial  Life,  Salt  Lake  City,  Utah. 

irkshire,  Pittsfield,  Mass . 

iston  Mutual,  Boston,  Mass . 

ilifomia  National,  San  Diego . 

ilifomia  State,  Sacramento* . 

lpitol  Life,  Denver,  Col . 

;dar  Rapids ,  Cedar  Rapids,  la .  .  . . 

mtral  Life,  Louisville,  Ky.* . 

sntral  of  U.  S.,  Des  Moines,  la . 

entral  Life,  Ottawa,  Ill . 


entral  Life,  Ft.  Scott,  Kan . 

entral  States,  Crawfordsville,  Ind. 
entral  States,  St.  Louis,  Mo . 


herokee  Life,  Rome,  Ga . 

itizens  National,  Louisville,  Ky - 

leveland  Life,  Cleveland,  0 . 

olonial  Life,  Jersey  City,  N.  J . 

olumbia  L.  and  T.,  Portland,  Ore. . 

olumbia  Life,  Cincinnati,  O . 

olumbian  National.  Boston,  Mass. 


olumbus  Mutual,  Columbus,  O . 

ommercial  L.  and  C.,  Savannah,  Ga. 


ommonwealth,  Louisville,  Ky . 

ommonwealth,  Omaha,  Neb. . . 
onnecticut  General,  Hartford. 


onnecticut  Mutual,  Hartford. 
Conservative  Life,  South  Bend,  Ind.*. 
Conservative  Life,  Wheeling,  W.  Va. . 

Continental,  Chicago,  Ill . 

Continental  L.  I.  &  I.,  Salt  Lake  City. 


Continental,  Wilmington,  Del . 

lakota  Mutual,  Watertown,  S.  D. 
lakota  Western,  Sioux  Falls,  S.  D . 

)etroit  Life,  Detroit . 

Cmpire  Life,  Atlanta,  Ga . 

equitable  of  New  York . 

equitable,  Des  Moines,  la . 

equitable,  San  Antonio,  Tex . 

equitable,  Washington,  D.  C . 

lureka,  Baltimore,  Md . 


armers  and  Bankers,  Wichita,  Kan. . . 

ederal  Life,  Chicago,  HI. . .. . 

idelity  Mutual,  Philadelphia . 

irst  National,  L.  and  A.,  Pierre,  S.  D. 

'irst  National,  Tacoma,  Wash . 

lorida  Life,  Jacksonville . 

orest  City  Life,  Rockford,  Ill . 

■ort  Worth,  Fort  Worth,  Tex . 

'our  States,  Texarkana,  Ark . 

ranklin  Life,  Springfield,  Ill . 


lem  City,  Dayton,  0.* . 

Ierman- American,  Denver,  Col . 

lerman-American,  Burlington,  la.  g. 
ierman- American,  Omaha,  Neb. .  .  . 

lermania,  New  York. . . 

Ierman  Mutual,  St.  Louis,  Mo . 

ierman  National,  Chicago . 

iibraltar  Life,  Paris,  Tex.* . 

lirard  Life,  Philadelphia . 

ireat  Northern,  Grand  Forks,  N.  D. 


ireat  Northern,  Toledo,  0 . 

Ireat  Northern,  Wausau,  Wis. . . . 

Ireat  Southern,  Birmingham,  Ala . 
Ireat  Southern,  Houston,  Tex. . . . 

luarantee  Life,  Houston,  Tex . 

luaranty  Life,  Davenport,  la.  .  . . 


Total 

Admitted 

Assets, 

Jan.  1,  1913. 

Surplus 
(Assigned  and 
Unassigned) 
Jan.  1,  1913. 

Premiums 
Received 
in  1912. 

Total  Income  1 

in  1912.  F 

$ 

$ 

$ 

$ 

349,412 

265,002 

96,135 

128,547 

101,971,487 

11,777,474 

11,215,253 

16,427,012 

'306,516 

217,564 

109,162 

144,936 

<1442,629 

<1335,347 

109,795 

128,434 

555,081 

442,966 

154,463 

191,635 

3,571,524 

439,198 

1,037,970 

1,232,215 

675,243 

556,727 

142,509 

185,285 

843,590 

190,140 

313,691 

364,768 

d,  1846,182 

<1534,697 

1,304,144; 

1,406,547 

1,769,450 

1,445,165 

459,964 

888,151 

225,474 

113,244 

57,016 

85,295 

136,549 

125,563 

43,328 

46,984 

115,670 

100,078 

137,292 

140,953 

1,855,827 

389,336 

464,047 

959,817 

2,284,051 

359,898 

855,417 

955,973 

108,263 

102,987 

4,206 

19,855 

19,592,816 

502,488 

5,161,104 

6,050,459 

5,818,196 

1,602,042 

1,246,237 

1,492,883 

3,702,216 

740,048 

1,122,641 

1,290,208 

372,952 

260,775 

126,979 

150,493 

781,124 

369,593 

271,658 

349,048 

20,426,621 

1,614,398 

2,477,974 

3,451,340 

1,858,899 

145,749 

738,212 

824,910 

314,747 

289,236 

51,241 

69,637 

806,584 

751,188 

330,614 

359,033 

1,128,048 

216,029 

452,925 

524,321 

229.543 

71,004 

93,943 

104,572 

180,482 

172,264 

10,745 

111,879 

2,320,159 

423,280 

807,778 

942,006 

694,898 

268,493 

285,116 

387,500 

230,890 

34,558 

123,717 

135,957 

105,576 

90,879 

17,969 

32,066 

545,263 

450,689 

147,846 

169,622 

448,439 

305,763 

238,100 

1,287,044 

2,315,697 

650,918 

575,955 

694,626 

642,015 

296,403 

205,407 

291,321 

2,012,967 

273,385 

980,499 

1,066,470 

441,669 

235,000 

143,039 

176,030 

<f810,038 

<1206,642 

175,182 

211,950 

d8, 152, 075 

<11,338,998 

1,868,691 

2,242,048 

<1306,119 

<1173,292 

121,642 

138,240 

296,904 

225,370 

87,719 

127,536 

855,385 

226,781 

440,393 

463,772 

354,014 

279,051 

135,546 

148,546 

12,100,822 

1,657,705 

1,960,534 

2,548,141 

69,388,478 

3,080,136 

6,726,611 

10,111,734 

138,839 

132,677 

11,453 

86,441 

332,229 

244,608 

85,107 

160,057 

152,181 

144,577 

15,369 

22,350 

1,031,656 

372,820 

301,633 

370,852 

522,004 

268,425 

236,293 

259,491 

714,798 

323,806 

242,700 

276,485 

194,891 

144,760 

60,672 

75,528 

270,869 

218,191 

118,264 

140,269 

1,751,778 

516,625 

548,763 

818,057 

513,319,201 

83,996,704 

54,831,279 

77,565,819 

12,431,725 

1,732,642 

2,288,787 

2,937,531 

235,563 

190,620 

59,179 

84,141 

356,181 

141,799 

218,634 

244,748 

256,121 

90,617 

260,373 

271,001 

495,143 

451,836 

162,220 

200,005 

dZ, 114, 021 

<1428,804 

677.305 

863,245 

26,664,807 

2,707,181 

4,836,189 

6,203,618 

<1528,881 

<1242,964 

105,607 

167,612 

253,861 

163,846 

66,239 

84,394 

850,604 

274,119 

261,896 

418,646 

160,146 

103,510 

56,567 

63,437 

394,079 

159,574 

160,331 

193,785 

146,006 

127,376 

17,821 

60,945 

5,850,406 

1,038,124 

1,367,996 

1,654,885 

176,267 

173,510 

10,413 

115,112 

279,065 

267,978 

32,342 

97,099 

89,367 

72,781 

43,712 

48,423 

345,624 

28,429 

198,875 

214,045 

48,205,861 

6,500,333 

5,921,279 

8,165,185 

862,582 

153,501 

119,542 

163,688 

218,584 

113,736 

50,416 

131,047 

118.57C 

116,790 

11,067 

38,bS2 

881,718 

476,456 

196.117 

233,816 

148,725 

129,401 

33,226 

38,631 

144,964 

122,541 

41,799 

51,889 

382,152 

264,046 

93,472 

129,666 

341,380 

209,172 

130,574 

150,526 

1,247,205 

855,437 

412,006 

487,498 

936,352 

272,332 

485,524 

581,485 

<2341.432 

<1150,098 

100,719 

117,725 

Total 


in  1912. 


S 

19,324 

10,438,973 

24,032 

21,207 

10,827 

345,603 

20,102 

113,836 

323,686 

67,572 

6,212 

61, 64 i 
146,692 

319,366 

4,166,667 

238,297 

373,063 

13,276 

37,238 

2,064,754 

285,798 

1,763 

11,000 

142,231 

14,025 

2,500 

220,530 

54,156 

24,109 

444 

12,512 

111,748 

242,837 

55,565 

347,807 

22,151 

65,193 


Total 
Disburse¬ 
ments  in 

1912. 

New  Business 

Paid  for  in 

1912  (Includ¬ 
ing  Revivals).  ( 

s 

S 

102,349 

1,024,000 

13,226,599 

45,131,355 

121,768 

1,829,607 

54,618,471 

129,118 

c827,178 

195,943 

3,088,765 

864,669 

11,997,153 

137,762 

2,479,041 

267,520 

3,383,974 

512,034,628 

954,188 

c3, 590, 675 

813,634 

9,082,455 

46,919 

764,285 

47,737 

911,607 

156,721 

53,881,790 

357,823 

rl0,653,395 

56,564,693 

693,200 

c901,406 

12,948 

149,500 

4,919,368 

19,199,500 

597,147 

9,267,122 

724,694 

5,565,119 

99.631 

2,232,338 

c2, 940, 710 

200,778 

5546,047 

2,643,601 

6,113,861 

53,634,390 

567,217 

c968,929 

58,787 

1,343,054 

355,018 

7,916,000 

351,681 

3,930,469 

55,455 

884,150 

83,251 

575,000 

571,392 

8,826,331 

175,940 

3,271,284 

87,331 

1,181,000 

15,107 

322,431 

146,632 

3,074,947 

1,130,570 

607,856 

7,068,623 

178,674 

3,483,699 

510,524,875 

870,415 

c255,706 

112,981 

1,956,832 

156,263 

2,050,620 

1,522,883 

13,785,689 

66,285 

1,342,890 

98,126 

2,277,336 

54,688,771 

357,268 

cl, 590, 500 

100,806 

2,230,500 

1,570,673 

13,032,453 

9,206,488 

23,248,450 

25,686 

277,600 

98,855 

2,072,500 

18,447 

574,363 

250,567 

2,605,853 

128,823 

3,166,547 

181,190 

3,669,247 

56,637 

950,500 

142,274 

2,181,835 

549,129 

3,603,097 

67,341,672 

153,576,879 

1,741,300 

14,415,298 

100,371 

1,744,407 

212,006 

52,577,726 

5  249,181 

53,749,018 

8  158,358 

4,413,645 

9  714,765 

4,834,989 

6  3,640,371 

14,611,433 

2  220,385 

1,010,206 

6  55,314 

597,500 

7  250,215 

2,664,674 

4  39,484 

584,113 

8  107,533 

1,660,510 

6  36,093 

424,000 

4  1,530,475 

8,200,972 

40,212 

417,000 

3  74,407 

752,500 

1  49,139 

296,795 

I  137,952 

1,102,250 

3  6,519,468 

18,045,386 

1  107,726 

489,409 

9  75,313 

187,908 

19,211 

322,500 

7  143,119 

1,366,467 

0  22,602 

778,500 

c586,500 

5  63,716 

5433,195 
cl, 443, 625 

4  75,246 

52,125 

1  95,189 

1,504,000 

8  324,982 

6,940,766 

4  390,161 

5,291,524 

1  82,865 

1,193,209 

Whole  _ 
Amount  in 
Force, 

,n.  1,  1913. 


Gain  in 
Amount  in 
Force, 
in  1912. 


e 

2,621,500 
334,926,353 
3,448,107 
64,317,371 
c879,678 
5,197,278 
33,608,115 
4,522,195 
9,421,268 
622,365,201 
cl  2, 194,929 
12,674,411 

1,905,157 
1,128,162 
62,273,440 
22,183,829 
615,049,027 
c4, 186, 664 

149.500 
457,020,500 

38,022,412 

30,267,352 

4,007,716 

c8, 142, 385 
6554,081 
70,083,807 
610,634,409 
c7, 073, 615 
2,170,704 
7,916,000 
12,219,961 
3,004,245 
575,000 
25,849,881 
8,327,251 

3,397,735 
710,011 
4,397,447 
611,827,212 
cl, 340, 500 
20,860,403 
8,008,042 
622,316,186 
c5, 786, 020 
5,621,567 
6,704,700 
56,415,886 

3,519,134 
3,106,836 
67,429,854 
c7, 122, 166 
3,984,870 
64,558,713 
209,394,597 
277,600 
3,613,630 
534,352 
8,247,831 

9,232,314 

7,405,824 

1.652.500 
3,230,105 

18,013,017 

1,429,211,848 

67,326,327 

2,263,072 

65,956,572 

65,360,619 

5,702,520 

21,090,550 

130,771,679 

3,122,539 

1,946,662 

8,701,354 

1,807,113 

5,002,310 

798.500 
43,668,596 

397,000 

859.500 
1,770,687 
6,120,773 

138,568,792 
3,486,844 
1,250,561  • 

320.500 
5,311,111 
1,254,000 

cl, 209, 500 
6247,963 
c3, 265,575 
67,375 
3,847,000 
14,857,356 
16,035,731 
3,135,204 


$ 

38,000 
16,321,722 
256,107 
62,586,403 
c645,078 
2,327,353 
4,415,253 
1,412,272 
2,177,659 
63,335,913 
cl, 806,442 
7,129,705 

234.135 
824,737 

6—118,405 
r8, 813, 721 
61,079,464 
c416,583 
149,500 
-33,584,000 
6,425,622 
2,148,437 
1,592,019 

cl, 916, 851 
6380,211 
2,257,491 
6589,582 
cllO, 749 
1,159,731 
7,916,000 
1,115,139 
483,150 
575,000 
5,284,304 
2,058,121 

736,319 
207,053 
2,122,947 
68,295,825 
cl, 340,500 
2,634,753 
1,422,762 
62,201,127 
c— 772,835 
1,094,549 
1,136,512 
5,776,048 

921,140 

1,827,836 

61,185,165 

c599,683 

1,873,000 

8,190,850 

10,239,697 

277,600 

1,352,115 

440,873 

659,131 

2,147,125 

875,236 

—268,000 

1.500.135 
—2,090,995 

53,770,388 

10,114,273 

889,072 

6769,330 

6744,346 

3.857.235 
1,043,172 
2,481,622 

297,206 

103.500 
158,661 
392,613 
848,713 

201.500 
1,257,634 

397,000 

719.500 
—10,789 

462,173 

6.893.235 
218,999 

—196,872 

320.500 
835,080 
482,000 

c431,750 
6240,163 
cl, 082, 875 
6500 
672,000 
4,800,328 
2,327,343 
939,381 
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FINANCIAL  STANDING  AND  BUSINESS  IN 


1912 


OFLIFE  INSURANCE  COMPANIES  OF  THE  UNITED  STATES— Continued. 


NAME  AND  LOCATION  OF 
COMPANY. 


Total 
Admitted 
Assets, 
Jan  1,  1913. 


Guardian  Life,  Madison,  Wis 
Gulf  Coast,  Gulfport,  Miss.*. 

Hartford  Life,  Hartford,  Conn . 

Home  L.  and  A.,  Fordyce,  Ark . 

Home  Life.  New  York . 

Home  Mutual,  Topeka,  Kan . 

Home  of  America,  Philadelphia... 

Idaho  State,  Boise,  Ida . 

Illinois  Life,  Chicago,  Ill . 

Immediate  Benefit,  Baltimore,  Md. 


Indiana  National,  Indianapolis,  Ind.  .  . 
Indianapolis  Life,  Indianapolis,  Ind. . . 

Intermediate,  Evansville,  Ind . 

Intermountain,  Salt  Lake  City . 

International,  St.  Louis,  Mo. . . 

Inter-Southern,  Louisville,  Ky . 

Iowa  Life,  Waterloo,  la . 

Jefferson  Life,  Oklahoma  City . 

Jefferson  Standard,  Greensboro.  N.  C. 


John  Hancock,  Boston,  Mass 


Kansas  City  Life,  Kansas  City,  Mo 
La  Fayette  Life,  La  Fayette,  Ind.  .  . 

Lamar  Life,  Jackson,  Miss . 

Liberal  Life,  Anderson,  Ind.*.  ...... 


Life  Insurance  Co.  of  Va.,  Richmond. 


Lincoln  National,  Fort  Wayne,  Ind. 

Lone  Star,  Dallas,  Tex . 

Louisiana  State,  Shreveport,  La.*.  . 

Majestic  Life,  Indianapolis,  Ind . 

Manhattan,  New  York . 


Marquette  Life,  Springfield,  Ill...  . 

Maryland,  Baltimore,  Md . 

Massachusetts  Mutual,  Springfield. 
Meridian  Life,  Indianapolis.  Ind .  .  . 


Metropolitan,  New  York. 


Michigan  Mutual,  Detroit . 

Michigan  State,  Detroit . 

Mid-Continent,  Muskogee,  Okla. 

Midland,  St.  Paul,  Minn . 

Midland  Life,  Kansas  City,  Mo. . 


Midland  Mutual,  Columbus,  O. 
Midwest  Life,  Lincoln,  Neb.  . 
Minnesota  Mutual,  St.  Paul. .  . 
Missouri  State,  St.  Louis,  Mo. . . 

Montana  Life,  Helena . 

Mutual  Benefit,  Newark,  N.  J. . 

Mutual  of  Baltimore . 

Mutual  Life,  New  York,  N.  Y. . 

National,  Butte,  Mont . 

National,  Montpelier,  Vt . 


National  of  U.  S  A.,  Chicago,  Ill 
N  ational  Progressive,  Cincinnati,  O . 


National  Temperance,  Dallas,  Tex . 
New  England  Mutual,  Boston,  Mass. 

New  World  Life,  Spokane,  Wash . 

New  York  Life,  New  York . 

Niagara  Life,  Buffalo,  N.  Y . 

North  American,  Chicago,  Ill . 

North  State,  Kinston,  N.  C . 

Northern,  Detroit,  Mich . 


Northern,  Seattle,  Wash . 

Northwestern  Mutual,  Milwaukee,  Wis. 
Northwestern  National,  Minneapolis. .  . 

Occidental,  Los  Angeles,  Cal . 

Occidental,  Albuquerque,  N.  Mex 

Ohio  National,  Cincinnati . 


Ohio  State,  Columbus,  0 . 

Oklahoma  National,  Oklahoma  City. 

Old  Colony,  Chicago,  Ill . 

Old  Line  Life,  Milwaukee,  Wis . 


Oregon  Life,  Portland,  Ore . 

Our  Home,  Jacksonville,  Fla. ...... 

Pacific  Mutual,  Los  Angeles . 

Pan-American,  New  Orleans* . 

Peninsular  Life,  Detroit . 

Penn  Mutual,  Philadelphia . 

Peoples  Life,  Chicago,  Ill . 

Peoples  Life,  Frankfort,  Ind . 

Peoria  Life,  Peoria,  Ill . 

Philadelphia  Life,  Philadelphia,  Pa. 


Phoenix  Mutual,  Hartford,  Conn . 

Pioneer  Life  of  America,  Kansas  City,  Mo. 

Pioneer  Life,  Fargo,  N.  D . 

Pittsburgh  L.  and  T.,  Pittsburg,  Pa . 

Postal  Life,  New  York . 

Preferred  Life,  Grand  Rapids,  Mich 

Presbyterian  Ministers,  Philadelphia . 

Protective  Life,  Birmingham,  Ala 
Provident  L.  and  T.,  Philadelphia,  Pa 

Prudential,  Newark,  N.  J . 


Public  Savings,  Indianapolis,  Ind. 
Puritan,  Providence,  R.  I . 


S 

210,454 

86,910 

6,085,172 

<1615,843 

27.767,932 

24,943 


472,282 


336,804 

9,849,696 

332,443 


627,448 

391,260 

711,168 

142,832 

.486,784 

706,082 

164,914 

137,056 

846,192 


3 

93,591,899 


3,156,762 

717,184 

351,841 

331,948 


8,474,257 


842,098 

134,902 

337,467 

266,507 

',045,083 


364 

3,298 

69,525 

2,204 


397,965 

11,760 

644, 

379 

170, 

280. 


344 

214 

515 

720 

207 


788,633 

397,951 

3,716,150 

3,661,999 

644,227 

156,655,714 

959,599 

599,125,046 

278,713 

56,036,151 


11,663,606 

172,750 


123,536 

61,418,398 

843,027 

719,657,050 

1,412,848 

1,835.044 

251,566 

523,111 


571,135 
297,764,038 
4,407,824 
d  757,953 
<1403,610 

<1736,457 


<1529,805 

499,584 

584,549 

1.015,920 


513,877 

151,358 

24,252,307 

1,263,107 

136,911 

134,375,486 

219,269 

307,369 

474,244 

<13,304,953 


34,296,110 

280,025 

314,355 

24,084,747 

10,107,298 

211,252 

5,519,907 

362,784 

78,909,071 

291,516,195 


194,432 

389,842 


643 
,848 
,955 
,910  j 

341  j 


Surplus 
(Assigned  and 
Unassigned) 
Jan.  1,  1913. 


162.552 

82.127 

1,220,819 

<1301,222 

2,151.904 

5,007 


159.731 


259,920 

1.210,472 

40,900 


365,393 

63,965 

148,813 

118,355 


1,722,245 


250,922 

101,992 

330,260 

104,573 

1,918,673 


187,687 

525.774 

5,774,912 

386,371 


43.191.345 


978,621 

232,786 

317,341 

115,451 

157,736 


279,414 

161,792 

332,787 

694,142 

507,198 

10,693,318 

292,367 

104,597,706 

216,621 

7,894,500 


1,436,771 

122,779 


105,838 

6,075,311 

832,634 

108,048,071 

144,989 

784,620 

59,340 

116,053 


163,532 

24,318,354 

552,429 

<1290,557 

<1157,401 

<1671,924 

<1247,289 

330,420 

155,187 

922,103 


124,371 

68,737 

1,842,738 

931,360 

123,119 

16,241,231 

101.815 

131.816 
178,208 

d 867,167 


2,020,208 

138,626 

138,570 

2,233,743 

231,084 

132,640 

682,854 

184,206 

5,494,712 

56,950,088 


129,271 

181,489 


338,190 

29,102 

214,196 

118,940 

492,186 

566,267 

101,912 

112,783 

677,092 


11,200,303 


Premiums 
Received 
in  1912. 


Total  Income 
in  1912. 


57,661 

12,457 

2.643,335 

79,521 

4.023,298 

54,994 

368.593 


83,471 

1,990,141 

230,936 


245,548 

183,138 

152,162 

58,137 

642,406 

182,657 

56,882 

38,058 

664,588 


23,646,023 


1,497,442 

309,034 

125,475 

38,505 


3.119,369 

293,596 

78,141 

29,050 

77,593 

2,131,011 


92,375 

316,820 

10,253,127 

521,471 


89,101,003 

1,474,061 

364,405 

55,914 

48,901 

162,524 


349,266 

151,046 

730,515 

1,209,374 

177,337 

22,719,674 

379,554 

56,747,032 

96,405 

6,797,512 


2,616,537 

72,617 


36,871 

8,582,635 

39,409 

85,941,784 

279,647 

650,617 

137,177 

258,533 


270,007 

43,599,142 

1.136,343 

251,326 

165,522 


106,937 

165,497 

219,111 

276,359 

113,345 


211.294 
31,834 

5,016,308 

231,812 

24,464 

20,876,369 

75,339 

164,037 

288,456 

825.294 


5.420.336 
87,892 

196,145 

2,828,106 

1.830.336 
118,187 
697,539 
149,891 

9,873,425 


75,686,853 


177,444 

76,462 


t 

68,387 

180,698 

2,942,066 

211,747 

5,335,270 

58,382 

486,652 

105,941 

2,462,040 

245,197 


334,435 
207,116 
185,088 
81,438 
1,838,479 
247,316 
66,498 
45,191 
r  3, 191, 796 


27,740,251 


1,702,444 

341,303 

143,147 

328,623 

3,531,634 

389,775 

83,774 

171,061 

95,992 

3.194,621 


106,442 

489,223 

13,713,049 

649,632 


106,625,686 


2,064,168 

387.886 
89,115 
56,741 

174.886 


383,043 

175,487 

909,649 

1,427,176 

240,155 

30,423,671 

420,327 

86,011,878 

131,113 

9,432,342 


6,278,130 

80,619 


53,285 

11,380,566 

216,576 

118,416,652 

384,360 

824,028 

145,317 

280,723 


305,149 

58,357,932 

1,429,284 

292,398 

190,188 

190,100 


196,009 

249,743 

308,094 

159,127 


238,421 

38,529 

6,320,753 

422,064 

30,425 

27,655,607 

108,088 

178,079 

338,857 

972,080 


7,210,820 

101,425 

212,153 

4,051,728 

2,521,400 

130,566 

908,915 

169,759 

13,701,793 


88,504,779 


252,073 

89,919 


Total 

Payments  to 
Policyholders 
in  1912 


6,000 


1,733,539 

28,800 

2,937,060 

2,442 

104,080 

20,105 

891,938 

46,233 


56,802 

32,554 

33,783 

4,000 

161,399 

32,302 

4,404 

7,409 

194,562 

10.527,448 


429,509 

103,484 

14,971 

21,346 


1,127,562 

67.311 

9,951 


27,051 

2,076,898 


26,956 

445  264 
1,844,690 
120,868 


■  35,819,644 


1,485,663 

61,935 

6,000 

2,514 

6,282 


44,417 

22,006 

416,652 

413,645 

12,423 

16,380,967 

149,295 

60,630,937 

12,000 

5,373,030 


3,490,435 

19,328 


215 

6,075.022 

3,000 

57,922,557 

267,120 

109,862 

42,586 

18,833 


70,755 

37,267,300 

2,072,910 

17,38 

57,175 


38,769 


27,446 

26,062 

130.616 

3,544 


38,994 

5,000 

2,190,418 

50,952 


14,838,658 

22,382 

14,380 

50,541 

296,130 


3,852,699 

18,917 

30,263 

3,089,495 

1,545,880 

17,464 

315,477 

18,127 

8,332,332 


31,252,520 


32,376 

18,972 


Total 
Disburse¬ 
ments  in 
1912. 


53,010 

79,630 

2,358,243 

120,617 

3,924,666 

46,201 

317,119 


99,576 

1,727,036 

169,337 


336,442 

108,755 

115,223 

62,271 

738,973 

275.425 

39,764 

53,726 

530,338 

17,426,275 


1,136,665 

234,648 

75,749 

45,792 


2,454,787 

225,533 

91,858 

81,036 

64,050 

2,809.735 


89,983 

561,140 

8,597,775 

413,100 


62,693,197 

1,962,548 

239,134 

109,687 

39,619 

119,405 


201,673 

100,181 

613,818 

889,758 

128,400 

20,750,010 

292,159 

71,399,288 

117,223 

6,815,102 


4,351,769 
63,990 
47,338 


7,866,079 

69,613 

74,506,488 

354,465 

459,794 

152,191 

164,486 


189,784 

45,353,061 

2,445,005 

158,790 

139,156 

184,810 

107,530 

170,641 

236,420 

105,378 


122,396 

43,125 

3,592,851 

240,643 

17,778 

19,348,630 

83,370 

115,192 

190,832 

549,944 


5,221,859 

100,184 

135,168 

4,011,876 

2,162,755 

109,623 

386,127 

96,137 

10,392,839 

54,084,900 


216,063 

57,902 


New  Business 
Paid  for  in 
1912  (Includ¬ 
ing  Revivals). 


1,402,808 
437,387 
14,720,126 
1.224,000 
14,315,467 
1,307,050 
c2, 734, 240 
54,684,200 
1,520,839 
14,862,636 
52,144,750 


3,834,901 

1,807,896 

1,188,100 

1,196,500 

r22,088,933 

5,789,190 

799,000 

568,500 

r31,421,062 

574,668,764 

c48,092,362 


16,514,699 
2,370,288 
1,646,646 
2,735.153 
520,041,080 
c4, 017, 316 
2,891,552 
2,254,369 
1,220,500 
1,847,442 
6,449,915 


1,599,809 
1,402,792 
40,471,450 
8,757,131 
5290,636,815 
cl97. 530,539 
8,195,538 
3,036,550 
448,853 
288,750 
2,635,028 


3,346,339 

1,838,925 

3.584,891 

10,286,064 

2,553,750 

80,182,747 

537,797,420 

157,067,823 

1,877,500 

20,385,032 


r45,103,231 
5818,429 
c  127,500 
1,001,000 
34,683,093 
1,077,500 
212,594,538 
831,510 
9,442,979 
2,374,944 
3,128,908 


2,008,301 
143,349,431 
7,782,294 
2,544,686 
2,242,700 
cl, 581, 410 
5431,016 
1,456,749 
3,175,349 
2,014,545 
1,969,000 


1,589,027 

736,400 

22,378,787 

9,339,564 

459,000 

76,986,181 

1,505,765 

2,154,500 

2,963,695 

4,330,265 


22,811,870 

1,097,610 

3,273,890 

20,789,850 

3,804,812 

2,154,293 

1,945,676 

1,581,875 

44,863,319 

6325,702,308 

cl.54,327,670 

66,958,557 

c575,000 

462,548 


Whole 
Amount  in 
Force, 
Jan.  1,  1913 


$ 

2,369,058 
437,387 
58,703,489 
4,585,910 
110,647,145 
1,836,240 
c7, 396, 486 
65,005,774 
2,516,066 
64,138,333 
65,760,572 


7,063,067 

5,756,691 

5,020,043 

1,556,000 

31,401,464 

7,959,839 

2,300,500 

1,082,500 

38,039,302 

6365,548,417 

c292,293,563 


42,511,055 

9,264,109 

4,902,610 

2,289,653 

670,331,175 

d5,632,677 

8,633,081 

2,919,241 

1,220,500 

3,522,064 

68,588,126 


2,922,509 

9,795,646 

306,595,306 

21,337,347 

61,694,702,238 

c910,263,864 

50,382,453 

9,234,416 

1,775,924 

1,254,045 

4,395,152 


10,275,125 

4,805,514 

21,360,490 

34,904,347 

4,606,750 

629,501,147 

611,518,166 

1,550,888,063 

3,091,000 

179,464,607 


77,533,792 

61,696,127 

d27,500 

1.214.500 
254,249,583 

1.217.500 
2,169,798,993 

7,440,925 

23,733,327 

4,500,365 

9,093,460 


7,509,247 
1,229,377,814 
28,778,002 
7,516,857 
5,260,579 
c3, 455, 632 
6401,081 
4.856,662 
5,897,595 
8,241,954 
3,684,500 


6,005,948 

1,644,400 

133,309,014 

8,425,968 

789,304 

564,977,398 

3,089,630 

5,044,460 

7,970,578 

23,086,293 


147,652,325 
2,616,640 
6,665,516 
I  96,178,256 
50,024,798 
4,096,573 
17,857,551 
4,334,981 
276,357,113 
I  61,350,200,628 
c860, 983,063 
67,279,309 
c812,550 
2,074,644 


Gain  in 
Amount  in 
Force, 
in  1913. 


S 

1,224.55 
437,38 
6,011,761 
r3, 145,58’ 
5,599.38; 
l,019,49i 
cl, 560, 39- 
62,2  64,941 
797.66)' 
3,922.42s 
61,080.04 


2,005,75 
1,305,42 
699.13 
1,044  OC 
fl  6,585,42 
2,476,89 
545,50 
94,00 
r26, 923.36 
623,170,57 
c25,432,90 


9,221,881 
1,002.300 
1,000,855 
2,289,653 
65,444,357 
c2, 019, 221 
2,123,351 
1,828,869 
1,220.500 
649,994 
—42,469 


1,207,50! 

492,333 

22,935,03( 

3,641,258 

697,840,512 

cl07.247.503 

2,404,182 

1.170,243 

—2,198,662 

145,045 

1,484,028 


2,398,913 
1,217,995  I 
1.236,393 
4,293,715  ! 
1,766,750  I 
45,124,433 
61,280,775  ! 
45,913,401 
1,351,000 
6,785,952 


r31, 170,746 
6224,544 
el27,500 
960,000 
21,431,851 
1,010,500 
67,693,247 
—133,465 
3,677,872 
495,413 
2,036,853 


846,990 

82,104,291 

1,826,433 

1,021,080 

1,209,979 

c628,185 

6401,081 

755,201 

1,252,059 

67,459 

1,647,000 


783,948 

314,400 

10,794,567 

*8,425,968 

379,500 

32,427,301 

306,110 

1,537,738 

2,190,236 

691,743 


11,755,109 
573,726 
2,288,902 
8,409,338 
—3,756,611 
1,771,443 
1,204,553 
714,865 
23,038,104 
6110,45  7,248 
c82, 227,103 
61,371,703 
C312.500 
273,048 
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FINANCIAL  STANDING  AND  BUSINESS  IN  1912  OF  LIFE  INSURANCE  COMPANIES  OF  THE  UNITED  STATES-Continued. 


NAME  AND  LOCATION  OF 
COMPANY. 


isterL.  and  A..  Davenport,  la. 

able  Life,  Indianapolis . 

ance  Life,  Pittsburg,  Pa . 

erve  Loan,  Indianapolis.  Ind. 
kford  Life,  Rockford,  Ill. 
nan  Standard,  Manistee,  Mich.' 

al  Union,  Des  Moines . 

1  Houston,  Dallas,  Tex . 

Antonio,  San  Antonio,  Tex.  . 

,  Francisco,  San  Francisco.  Cal. 


ndia  Life,  Chicago,  Ill . 

anton  Life,  Scranton,  Pa . 

uritv  of  America,  Chicago,  111 . 

urity  Mutual,  Binghamton,  N.  Y.. 

urity  Mutual,  Lincoln,  Neb . 

ttheastem  Life,  Greenville,  S.  C 

ithland,  Dallas.  Tex . 

ithem  L.  and  T.,  Greensboro,  N.  C. 

ithcm  States,  Atlanta,  Ga . 

ithem  States,  Charleston,  W.  Va 


ithern  Union,  Waco,  Tex  ... 

ithwestem,  Dallas,  Tex . 

.ndard,  Des  Moines,  la . 

.ndard,  Camden,  N.  J . 

mdard,  Pittsburg,  Pa . 

ite  Life,  Indianapolis,  Ind - 

ite  Mutual,  Worcester,  Mass. 

ite  Mutual,  Rome,  Ga . 

xas  Life,  Waco,  Tex . 

ledo  Life ,  Toledo,  D . 


ivelers,  Hartford,  Conn . 

jo  Republics,  El  Paso,  Tex . 

Ion  Central,  Cincinnati . 

ion  Mutual,  Portland,  Me . 

S.  Annuity  and  Life,  Chicago,  Ill. 

lited  States,  New  York . 

ilunteer  State,  Chattanooga,  Tenn. . 

est  Coast,  San  Francisco,  Cal . 


estern  &  Southern,  Cincinnati,  0. 
estern  Mutual,  Des  Moines,  la. . . 


estern  Reserve,  Muncie,  Ind . 

estern  States,  San  Francisco . 

estern  Union,  Spokane,  Wash . 

:  ichita  Southern,  Wichita  Falls,  Tex. 
isconsin  ^.ife,  Madison,  Wis . 

I  isconsin  National,  Oshkosh,  Wis. . . . 
yoming  Life,  Cheyenne,  Wyo.* . 


Total 
Admitted 
Assets. 
Jan.  1,  1913. 


Surplus  | 
(Assigned  and 
Unassigned)  j 
Jan.  1,  1913. 


1  Aggregates,  December  31,  1912  (225  cos.) 

Increase  in  1912 . 

|  Aggregates,  December  31,  1911  (235  cos.).  . . 
Aggregates,  December  31,  1910  (211  cos.) .  . 
Aggregates,  December  31,  1909  (189  cos.). 
Aggregates,  December  31,  1908  (161  cos.).. 


S 

1,133,013 

251,450 

3,581,494 

2,760,927 

146,869 

106,851 

3,942,804 

351,698 

542,985 

573,127 

1,352,419 

1,337,711 

2,423,152 

6,546,565 

1,002,797 

379,317 

722,445 

1,241,324 

1,116,089 

673,716 

315,588 

2,012,092 

86,281 

159,751 

626,061 

12,053,756 

41,537,911 

3,613,293 

894,065 

188,623 

68,197,489 

301,837 

93,053,614 

18,742,232 

990,461 

8,180,837 

1,437,970 

1,102,493 

6,695,921 

60,672 

184,324 

1,461,792 

1,037,124 

227.540 

351,981 

541,721 

344,742 


4,404,744,039 

242,099,327 

4,162,644,712 

3,874,078,975 

3,643,857,971 

3,399,661,697 


S 

27,257 

129,040 

1,197,264 

213,587 

114,820 

104,640 

273,199 

116,003 

388,324 

428,435 

598,508  j 
405,570 
914,643  J 
534,500  ! 
242,141 
86,762 
364,303  1 
607,402 
189,479 

279.748 

206,451 

428,551 

21,535 

111,510 

361,645 

1,886,203 

4,312,761 

230.749 
281,995 
125,354 

6,104,724 

240,112 

16,886,164 

1,860,408 

363,773 

508,250 

177,850 

363,597 

274,341 

9,134 

94,044 

1,216,892 

345,745 

196,194 

11,041 

378,082 

338,748 


Premiums 
Received 
in  1912. 


619,794,107 

16,543,376 

603,250,431 

557,801,808 

545,172,717 

484,610,140 


Total  Income 
in  1912. 


S 

248,547 

44,150 

1,231,154 

758,555 

45,191 

1,990 

1,055,874 

184,735 

154,973 

216,720 

537,631 

641,084 

506,139 

I. 643,714 
219,431 
173,212 
302,437 
319,895 
554,587 
180,852 

100,149 

658,199 

94,075 

25,409 

285,176 

2,389,505 

5,689,580 

924.050 

280,316 

74,846 

8,592,554 

52,994 

II, 861,649 
2,279,171 

353,161 

818,816 

563,018 

678,886 

2,492,894 

42,796 

39,287 

362,605 

461,679 

79.913 

46,939 

111,213 

27,197 


671,577,895 

39,460,945 

632,116,950 

593.422,656 

565,228,893 

545,849,752 


t 

314,015 

56,937 

1,389,775 

898,362 

52,636 

7,174 

1,284,597 

197,695 

193,580 

248,490 

600,310  i 
721,806  ! 
600,035 
1,930,869 
282,764 
213,528 
347,389 
375,000 
603,352 
220,721 

120,211 

783,371 

96,208 

31,263 

332,623 

3,059,577 

7,573,780 

1,091,541 

347,364 

97,750 

12,260,061 

72,526 

17,281,524 

3,118,031 

393,023 

1,267,656 

642,165 

824,607 

2,814,835 

44,994 

49,630 

450,888 

518,982 

123,603 

66,705 

294,980 

33,098 


Total 

Payments  to 
Policyholders 
in  1912. 


891,402,233 

56,988,979 

834,413,254 

779,688,344 

748,027,892 

704,085,629 


t 

115,982 

24,522 

280,706 

264,079 

8,308 


379,341 

39,263 

23.022 

15,322 

271,209 

208,470 

205,083 

1,157,390 

75,495 

42,764 

135,321 

84,537 

167,722 

40,805 

7,979 

170,196 

22,367 

11,627 

51,012 

1,151,938 

4,249,947 

817,051 

129,693 

6,033 

4,459,936 
7,500 
S, 611, 349 
1,816,115 
76,372 
1,206,161 
161,346 

141,551 

836,827 

4,431 

12,066 

49,145 

77,763 

620 

33,721 

12,374 


442,254,421 

27,989,625 

414,264,796 

387,353,268 

360,730,904 

336,909,834 


Total 
Disburse¬ 
ments  in 
1912. 


S 

185,272 

48,133 

1,026,987 

668,300 

45,738 

4,333 

786,174 

162,042 

130,334 

188,966 

436,260 

476,389 

474,099 

I, 630,193 
156,964 
128,477 

333.496 
245,685 
410,907 
114,099 

79,272 

440,808 

63,787 

33,354 

232,093 

1,853,456 

5,385,005 

1,248,620 

227,744 

108,957 

7,199,812 

73,987 

II, 502,077 
2,345,964 

246,513 

1,494,638 

381,374 

607.497 

2,223,438 

29,029 

30,426 

381,595 

325,919 

89,995 

48,429 

170,784 

34,325 


New  Business 
Paid  for  in 
1912  (Includ¬ 
ing  Revivals). 


626,686,063 

57,149,376 

569,536,687 

540,334,454 

505,360,483 

468,874,155 


Whole  _ 
Amount  in 
Force, 

Jan.  1,  1913. 


Gain  in 
Amount  in 
Force, 
in  1913. 


1,744,070 

117,176 

13,776,222 

7,396,699 

795,643 

175,220 

6,277,914 

1,374,532 

2,024,634 

3.767.106 

3,422,833 

4,865,534 

4,548,298 

7,660,873 

1,321,666 

2,348,962 

2,953,614 

2,669,244 

3,682,333 

1,461,543 

1,107,652 

6,123,174 

1,041,500 

306.500 
3,466,288 

12,370,880 

20.583.106 
1,930,458 

1.324.386 
1,476,200 

49,013,537 
1,452,330 
48,352,908 
6,357,691 
4,402,807 
1,764,694 
4,470,117 
r4, 280, 106 
55,049,794 
520,657,739 
cl, 988, 500 

481.500 

278.500 
6,083,750 

4.744.386 
2,049,940 

155,753 
cl, 698, 558 
569,101 
587,000 


3 

7,846,444 

1,703,098 

37,218,103 

23,124,947 

I, 631,393 

165.220 
29,054,337 

5,157,062 

4,715,584 

5,739,116 

17,724,825 

15,919,860 

16,221,559 

47,900,414 

7,024,356 

6,116,273 

9,518,560 

10,347,057 

15,331,813 

6,121,344 

3,087,994 

19,905,487 

3,917,800 

788,750 

8,286,412 

89,985,712 

159,110,801 

25,690,900 

7,284,472 

2,987,400 

280,150,392 

2,156,330 

347,939,204 

63,491,853 

II, 419,962 
26,968,456 
18,505,765 

cl0,948,387 
66,201,705 
651,485,702 
c9, 998, 656 

1.446.220 

1,357,466 
9,384,550 
15,123,883 
2,422,140 
1,567.198 
c3, 646,596 
669,1  15 
587,000 


C2.398, 

6834. 

c298. 

656 
c2,099 
6778 
cl, 846 
6744 
cl, 694 
6795 
cl, 481 
6605 


163.438 

707,700 

991,902 

516,733 

171.536 

180,967 

076,738 

213,046 

,391.879 

,648,553 

,930,726 

,073,906 


cl5, 539, 723.824 
63,678,539,319 


1,396,636 

—869,787 

6.435,218 

2,820,907 

528,893 

165,220 

3,506,693 

—423,653 

631,934 

2,631,806 

1,750,496 

—1,291,334 

1,094,220 

96,437 

392,292 

1,150,460 

—868,764 

I, 462,567 
530,326 
500,244 

127,032 

3,047,536 

478.500 

162,000 

2,165,962 

3,061,122 

II, 218,447 
—7,820,268 

130,013 

909,200 

30,420,808 
1,108,330 
26,479,838 
1,387,608 
1,666,708 
—1,055,535 
1,709,975 
c2, 390, 885 
51,083,079 
54,369,575 
cl, 054, 068 
—398,500 

120,790 
4,243,775 
2,833,768 
1,865,000 
31,547 
cl, 209.431 
5 — 77,255 
587,000 


cl4574, 
53,418 
1 1 3  2  3 3 , 
53,176. 
cl  25 13 
52,967 
cl 1873 
52,667 


539,177 

959,484 

667,695 

138,432 

125,180 

,596,031 

,394,371 

387,067 


c965, 184.647 
5259,579,835 


/  c903,812,762 
5237,628,967 
c720,542,515 
5208,542,401 
c663.092.599 
5298,676,335 
c353, 152,09 1 
591,860,368 


The  minus  sign  ( — )  indicates  a  decrease  in  insurance  in  force.  *  Commenced  business  in 
g  Including  reinsurance.  r  Including  reinsurance.  t  Difference  in  gain  shown  and  insurance 
classed  as  an  assessment  institution 


usiness.  c  Ordinary  business. 


I1C33.  c-  - - 

.  _  J  L..  1(11  1  G  rr\  1  roc  1  in'  111  H  1  n  CT 


d  Includes  accident  branch 


_ ,,  1 


;asualty,  surety  & 

MISCELLANEOUS 

Spirit  of  Harmony  Prevailed 

The  situation  in  liability  insurance  affairs  has 
I  t  last  reached  a  state  of  harmony  as  the  re- 
!  ult  of  the  successful  efforts  of  peacemakers 
!  /ho  have  been  working  for  months  to  smooth 
i  ut  the  troubles  that  have  beset  this  business. 

>  meeting  of  the  Workmens  Compensation  Bu- 
eau  was  held  on  Thursday  and  Friday  of  last 
;  veek,  and  at  each  session  the  spirit  of  good  fel- 
owship  prevailed.  The  harmony  dinner  given 
m  Wednesday  evening  by  President  Robert  J. 
lillas,  of  the  Fidelity  and  Casualty  of  New 
fork,  to  the  executives  of  the  company  mem- 
lers  of  the  Bureau  was  the  beginning  of  the 
!  jnd  of  the  delicate  situation  that  has  been  so 
loticeable,  and  those  who  held  grievances  were 
ifforded  an  opportunity  to  air  them  in  an  in- 
i  ’ormal  way,  which  brought  about  a  better  un- 
•  ierstanding  among  all  concerned.  The  meeting 
if  the  Bureau  following  this  dinner  was,  there- 


1912.  5  Industrial 

in  force  for  1910  and  1911 

fore,  without  friction  of  any  kind,  and  it  was 
agreed  to  let  the  past  bury  itself  so  far  as  the 
existence  of  ill-feeling  was  concerned.  Ac¬ 
cording  to  some  of  those  present  one  of  the 
chief  offenders,  while  claiming  it  was  justified 
in  the  stand  it  had  taken  in  the  past,  has  ad¬ 
mitted  its  error  and  is  now  in  peaceful  har¬ 
mony  with  the  other  company  members. 

It  was  decided  to  reduce  brokerage  commis¬ 
sions  in  the  State  outside  of  New  York  city 
from  seventeen  one-half  to  fifteen  per  cent, 
thus  allowing  a  reasonable  overriding  commis¬ 
sion  for  general  agents  without  disturbing  their 
rate  of  compensation.  The  change  becomes  ef¬ 
fective  during  the  latter  part  of  May.  A  com¬ 
mittee  was  appointed  to  select  a  manager  for 
the  Bureau,  with  full  power  to  make  the  ap¬ 
pointment  without  referring  back  to  the  Bu¬ 
reau  for  approval.  Some  time  ago  it  will  be 
remembered  that  one  prominent  member  of  the 
Bureau  stated  that  the  manager  would  be  one 
of  the  best,  if  not  a  peer  of  any  liability  under¬ 
writer  of  the  country.  The  committee  appointed 
is  composed  of  the  following:  L.  C.  Butler,  vice 
president  of  the  Travelers  of  Hartford;  J.  Sco¬ 


field  Rowe,  vice-president  of  the  H3tna  Life  of 
Hartford,  and  Charles  H.  Holland,  general  man¬ 
ager  of  the  Royal  Indemnity  of  New  York. 
Resolutions  were  adopted  insuring  the  Bureau  s 
hearty  co-operation  and  support  of  the  Casu¬ 
alty  Insurance  Exchange  of  New  York,  and  also 
to  automatically  terminate  future  meetings  at 
4  o'clock  in  order  to  give  the  chair  an  op¬ 
portunity  to  end  useless  discussions  at  that 
time  so  as  to  secure  more  efficient  legislation. 


— Charles  S.  Forbes,  superintendent  of  the  liability 
department  of  the  Casualty  Company  of  America  of 
New  York,  has  been  appointed  secretary  of  that  de¬ 
partment. 

_ The  New  England  Casualty  of  Boston  has  issued 

co-trustees’  bonds  for  amounts  of  $1,000,000  each  for 
Richard  Olney,  Thomas  L.  Livermore  and  Jacob  F. 
Brown,  trustees  of  the  estate  of  H.  Slater. 

—Officers  have  been  elected  by  the  St.  Louis  Asso¬ 
ciation  of  Surety  Underwriters  as  follows:  J.  L.  Hum¬ 
phrey,  president;  J.  II.  Huckleberry,  first  vice-presi¬ 
dent;  Mark  Crawley,  second  vice-president;  Charles 
L.  Moore,  third  vice-president,  and  Arthur  J.  \\  atling. 
secretary  and  treasurer. 
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Casualty,  Surety,  Etc. 
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COMPENSATION  EXPERT 
SPRINGS  SURPRISE 


Finds  Flaws  in  New  York  Compromise 
A\  orkmen’s  Compensation  Bill 


LETTER  TO  SUPERINTENDENT  EMMET 


I .  H.  Crownhart,  Chairman  of  Wisconsin  Indus¬ 
trial  Commission,  Gives  His  Views— Other 
State  Compensation  Legislation 

There  seems  to  be  an  impression  among  well- 
informed  people  throughout  New  York  State 
that  the  Foley- Walker  bill,  known  as  the  com¬ 
promise  workmen’s  compensation  bill,  which 
is  favored  by  Superintendent  Emmet  of  the 
New  York  Insurance  Department,  will  be 
passed  at  any  time  now,  and  some  have 
placed  the  approaching  passage  at  within  the 
next  three  or  four  days.  Whether  this  measure 
has  received  a  set  back  as  the  result  of  a  letter 
received  by  Superintendent  Emmet  from  C.  H. 
Crownhart,  chairman  of  the  Wisconsin  Indus¬ 
trial  Commission,  in  which  many  flaws  are 
found  in  the  proposed  measure,  remains  to  be 
seen.  The  letter  was  written  by  Mr.  Crown- 
hart  in  answer  to  one  written  by  the  New 
1  ork  Superintendent  for  an  opinion  on  the  bill. 

The  letter  was  not  made  public  by  Mr.  Em¬ 
met,  but  was  circulated  by  the  labor  people, 
who  were  highly  elated  over  the  possibility  of 
the  weight  it  might  have,  and  is,  in  part,  as 
follows: 


,A'  ^.outset!  cordially  endorse  the  general  scheme 
or  tiie  bill,  lhe  creation  of  the  compensation  board 
will  make  administration  of  the  act  efficient  and 
effective  for  both  parties.  *  *  *  It  is  fundamental 

that  a  compensation  law  shall  eliminate  the  abuses 
resulting  from  both  the  ambulance  chaser  and  the 
claim  agent;  and  that  compensation  shall  be  carried 
to  the  workman  quickly,  surely,  and  without  expense 
'°  n-[m'  r.  f  jS  c,anno,t  be  done  under  court  procedure. 

11  I-UT™  should  have  the  right  of  visitation  as  to 
all  liability  companies,  in  order  that  no  unfair  prac¬ 
tices  may  obtain.  y 

U.tb’nk  your  bill  falls  far  short  of  giving  sufficient 
medical  attention.  It  strikes  me  that  it  is  cruel  and 
inhuman  to  shut  off  medical  and  hospital  service  at 
the  expiration  of  tw'o  weeks.  This  is  cruel  to  the 
most  deserving— the  man  with  the  greatest  need— the 
man  who  suffers  the  greatest  injury.  Don’t  do  this, 
it  will  be  a  blot  on  an  otherwise  humane  law 

fifty  per  cent  of  wages  is  too  little  for  a  family  to 
live  on  when  the  bread-winner  is  laid  up.  Forget  the 
advice  of  insurance  companies,  and  do  the  square  thing 
in  spite  of  them.  Make  it  at  least  65  per  cent 

One  weeks  loss  of  wage  is  sufficient  for  the  worker 
and  his  family  to  stand.  I  wouldn’t  make  it  two 
weeks.  If  the  employer  will  do  his  share  towards 
satety  and  mutual  insurance,  compensation  will  not 
cost  any  more  than  liability  under  the  old  law  At 
theybmte’  the  consuming  Public  in  the  end  must  pay 

Don’t  make  a  minimum  compensation  of  less  than 
£ cffr  w<rek‘  DoV  takJ  tke  young  man  or  woman 
just  learning  a  trade  or  business  at  a  very  low  wage 
and  limit  compensation  to  the  wage,  especially  in  case 
of  permanent  disability.  J 

I  would  create  a  more  complete  schedule  for  de- 
1"ku.rie?'  ItrwiH  greatly  simplify  the  adminis¬ 
tration  of  the  law  I  think  aliens  should  be  treated  the 
^I”e.af,afc,1,tlzen'  on  ‘be  ground  that  “a  man  is  a  man 
tor  a  that,  and  employers  should  not  be  encouraged 
to  employ  aliens  in  preference  to  “home  folks.” 


Senator  Pierce  has  introduced  a  bill  in  the 
Rhode  Island  Legislature  providing  for  work¬ 
men’s  compensation  for  death,  injuries,  or  occu¬ 
pational  diseases,  in  the  course  of  employment. 
It  provides: 


for  the  purpose  of  providing  compensation  to  vvork- 
men  and  their  dependents,  for  death,  injuries  or  occu¬ 
pational  disease,  occasioned  in  the  course  of  such 
TP  7^’  Iaw®  shall  be  passed  establish¬ 
ing  a  State  fund  to  be  created  by  compulsory  contri- 
butmn  thereto  by  employers  and  by  contribution  by 
the  State,  and  administered  by  the  State,  determining 
the  terms  and  conditions  upon  which  payment  shall  be 
made  therefrom,  and  taking  away  any  or  all  rights  of 
action  or  defenses  from  employees  and  employers;  but 
no  light  of  action  shall  be  taken  away  from  any  em- 
ployee  when  the  injury,  disease  or  death  arises  from 
failure  of  the  employer  to  comply  with  any  lawful  re¬ 


quirement  for  the  protection  of  the  lives,  health  and 
safety  of  employees.  Laws  may  be  passed  establish¬ 
ing  a  board  which  may  be  empowered  to  classify  all 
occupations,  according  to  their  degree  of  hazard,  to 
fix  rates  of  contribution  to  such  fund  according  to 
such  classification,  and  to  collect,  administer  and  dis¬ 
tribute  such  fund,  and  to  determine  all  rights  of  claim¬ 
ants  thereto. 

The  principle  of  compensation  shall  be  full  compensa¬ 
tion  for  death,  injuries  or  occupational  disease  so  occa¬ 
sioned,  but  such  compensation  may  be  paid  in  periodi¬ 
cal  instalments.  When  such  full  compensation  has 
been  paid  or  decreed  out  of  such  fund  no  other  than 
punitive  damages  shall  be  recovered  from  any  em¬ 
ployer,  and  laws  shall  be  passed  reasonably  limiting 
such  damages. 

The  Texas  Senate  has  passed  a  workmen’s 
compensation  measure  known  as  Senate  bill  No. 
11.  and  similar  to  the  Massachusetts  law,  giv¬ 
ing  practically  the  same  benefits.  It  provides 
that  stock  companies  must  file  their  rates  with 
the  Insurance  Department  for  approval,  and 
that  their  rates  shall  not  be  higher  than  those 
of  the  Employers  Industrial  Accident  Associ¬ 
ation. 

“Workmen’s  Compensation”  was  the  subject 
of  a  debate  held  Saturday  at  the  Republican 
Club  at  New  York.  Among  those  who  took 
part  were  Mayor  Gaynor  of  New  York;  Edson 
S.  Lott,  president  of  the  United  States  Casualty, 
and  P.  Tecumseh  Sherman,  former  Commis¬ 
sioner  of  Labor.  During  the  course  of  Mr. 
Lott’s  talk,  he  said  that  he  had  just  learned 
that  the  amount  expended  during  1912  by  two 
Connecticut  stock  liability  companies  for  in¬ 
spections  designed  to  prevent  industrial  acci¬ 
dents  amounted  to  $423,825. 


Chicago  Plate  Glass  Underwriters  Organize 

Demoralized  plate  glass  insurance  conditions 
in  Chicago  are  in  a  fair  way  to  be  cleared  up 
as  a  result  of  the  visit  to  Chicago  of  a  commit¬ 
tee  of  Eastern  underwriters.  They  succeeded  in 
getting  the  Chicago  plate  glass  men  together  in 
a  new  organization,  and  at  a  dinner  to  the  visi¬ 
tors,  held  at  the  Chicago  Athletic  Association 
Wednesday  evening  of  last  week,  the  committee 
reported  on  a  plan  of  agreement,  rate  schedules, 
etc.  The  purpose  of  the  new  organization  is  to 
protect  the  mutual  interests  of  the  companies, 
the  agents  and  the  public,  and  to  remove  the 
sources  of  trouble  which  have  heretofore  re¬ 
sulted  in  the  dissolution  of  every  similar  or¬ 
ganization.  The  Eastern  visitors  included 
Messrs.  Chambers  of  the  Lloyds  Plate  Glass, 
Heddon  of  the  New  York  Plate  Glass  of  New 
1  ork,  Clark  of  the  Massachusetts  Bonding  of 
Boston,  Sterling  of  the  Fidelity  and  Casualty  of 
New  York,  Anderson  of  the  Royal  Indemnity  of 
New  York,  and  Hendrickson  of  the  Ocean  Acci¬ 
dent  and  Guarantee  of  London.  As  a  result  of 
a  lengthy  conference  last  week,  the  Plate  Glass 
Underwriters  of  Chicago  was  organized,  with 
the  following  officers:  President.  John  A.  Mor¬ 
rison,  Massachusetts  Bonding;  vice-president  C 
F.  Pogge,  New  Jersey  Fidelity  and  Plate  Glass 
of  Newark;  secretary  and  treasurer,  E.  J.  Col¬ 
lins,  Fidelity  and  Casualty. 


Will  Not  Organize  Motor  Companies 

The  National  Motor  Indemnity  and  the  Na¬ 
tional  Motor  Insurance  Company  of  New  York, 
which  have  been  under  promotion  for  some  time, 
will  not  be  organized  and  the  stock  already  sub¬ 
scribed  has  been  returned.  William  B.  Joyce, 
president  of  the  National  Surety  of  New  York, 
and  former  Superintendent  William  H.  Hotchkiss 
of  the  New  York  Insurance  Department  were 
the  leading  spirits  in  the  organization,  and 
James  B.  Colgate  &  Co.,  who  were  the  syndi¬ 
cate  managers,  are  no  longer  interested.  Many 
prominent  manufacturers  and  dealers  in  auto¬ 
mobiles  were  on  the  board  of  directors,  and  tbe 
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announcement  that  the  plan  of  organizatio 
had  been  abandoned  was  a  complete  surprise. 


New  York  Legislation 

ALBANY,  April  9— Despite  the  advance 
stage  of  the  session,  insurance  bills  continue  t 
be  introduced.  The  latest  are  the  following: 

Two  by  Assemblyman  Walker,  as  follows* 
Amending  the  insurance  law  (Section  183)  b 
providing  that  in  estimating  the  condition  of  a 
insurance  company  no  holding  of  real  estat; 
shall  be  given  a  higher  value  than  would  hi 
adequate  to  yield,  at  four  and  one-half  per  cen 
interest,  the  average  amount  of  its  net  renta 
for  the  three  preceding  years. 

Inserting  in  the  insurance  law  two  new  sec' 
tions  (149-f  and  149-g)  prohibiting  the  writin. 
of  a  contract  of  burglary,  robbery  or  theft  in 
surance  on  property  within  the  State  to  be  ii 
force  for  more  than  seventy-two  hours  from  th. 
time  of  its  delivery  until  the  applicant  for  tht 
insurance,  or  his  agent  or  representative,  has 
delivered  to  the  insurer  a  signed  application  ir 
a  form  prescribed  by  the  bill.  It  provides  that 
no  policy  shall  be  issued  until  an  officer,  agent 
or  representative  of  the  company,  or  a  licensed 
insurance  broker,  has  certified  to  the  company 
that  he  has  examined  the  application,  has 
examined  the  premises  or  caused  them  to  br 
examined,  and  recommends  the  issuance  of  the 
policy.  Penalties  are  provided  for  violation  of 
these  provisions. 

Governor  Sulzer  has  signed  the  following 
bills:  Repealing  Section  107  and  inserting  new 
sections  (107  and  108)  prescribing  standard  pro¬ 
visions  for  accident  and  health  policies  and 
prohibiting  discriminations. 

Senator  Ramsperger’s,  an  act  to  amend  the  in¬ 
surance  law  in  relation  to  surety  companies  by 
authorizing  the  courts  and  the  other  officers 
having  jurisdiction  in  the  matter  of  acceptance 
of  a  surety  bond  or  undertaking  to  accept  the 
certificate  of  the  Superintendent  of  Insurance  as 
to  the  solvency  of  the  surety. 

Senator  Foley’s,  amending  the  insurance  law 
relative  to  title  guaranty  corporations,  so  as  to! 
include  within  the  purposes  for  which  such  cor-  \ 
porations  may  be  formed  the  guaranteeing  or  ; 
insuring  payment  of  notes  of  individuals  or! 
partnerships  secured  by  mortgage,  and  bonds, 
notes,  debentures  and  other  evidences  of  debt  of 
solvent  corporations  secured  by  deed  of  trust  | 
or  mortgage  upon  real  property  in  this  or  any  I 
other  State;  and  striking  out  the  limitation  I 
upon  the  kinds  of  bonds  and  mortgages  which 
may  be  dealt  in  to  such  as  are  lawful  invest-  I 
ments  for  insurance  companies  under  the  insur-  , 
ance  law.  It  permits  such  corporations  to  deal 
individual  partnership  or  corporation, 
obligations  so  secured  where  the  mortgaged 
property  is  worth  fifty  per  cent  more  than  the 
amount  loaned  on  the  obligations.  It  increases 
from  $150,000  to  $250,000  the  minimum  capital 
stock  with  which  such  a  corporation  may  be 
an<^  str’^es  °ut  the  maximum  limitation 
of  $10,000,000  upon  the  amount  of  capital  stock 
with  which  a  title  guaranty  corporation  may 
be  formed.  The  powers  conferred  by  the  amend¬ 
ment  are  made  applicable  to  corporations  here¬ 
tofore  organized  under  the  provisions  of  the  act 
(Subdivision  1). 


P.  D,  Gold  Locates  in  New  York 

P.  D.  Gold,  Jr.,  of  Greensboro,  N.  C.,  for¬ 
merly  vice-president  and  general  manager  of 
the  Jefferson  Standard  Life  of  that  city,  and  ex¬ 
president  of  the  American  Life  Convention,  has 
become  officially  identified  with  the  National 
Bond  and  Mortgage  Insurance  Company  of  New 
1  ork  city.  Mr.  Gold  was  the  organizer  and 
vice-president  of  the  Jefferson  Standard  of 
Raleigh,  N.  C.,  and  was  largely  instrumental  in 
hi  inging  about  the  consolidation  of  various  in¬ 
surance  institutions  in  the  South.  He  has  for 
sometime  been  actively  engaged  in  handling  in-  ; 
vestments  for  life  and  fire  insurance  companies. 

The  National  Bond  and  Mortgage  is  organized 
under  the  insurance  laws  of  the  State  of  New 
York.  It  makes  loans  on  first  mortgages  and 
insures  the  payment  of  principal  and  interest 
on  first  mortgages  and  bonds  secured  by  real 
estate  in  various  sections  of  the  Union.  Under 
its  plan  insurance  companies  and  individuals 
obtain  a  net  guaranteed  investment,  or  it  will 
insure  the  prompt  payment  of  principal  and  in¬ 
terest  under  real  estate  mortgage  loans  made 
by  insurance  companies  to  individuals.  The  I" 
directorate  of  the  company  comprises  many 
gentlemen  prominent  in  New  York  financial  i 
circles. 
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AISSOURI  has  long  been  an  unsat¬ 
isfactory  State  for  the  fire  in- 
rance  companies.  They  have  been 
Dubled  there  by  obnoxious  laws  of  dif- 
rent  varieties,  and,  in  addition,  have 
st  a  good  deal  of  money  in  the  State, 
ne  would  think  that  it  ought  to  be 
ifficient  for  companies  to  lose  much 
oney  yearly  through  their  operations 
;  the  State  without  further  embarrass- 
g  them  by  unnecessary  and  unduly  re- 
rictive  laws  in  other  respects.  For  a 
Limber  of  years  past  the  loss  ratio  in 
lissouri  has  indicated  a  considerable 
iderwriting  loss  on  the  fire  business  of 
i  ock  companies  in  the  aggregate,  the 
ss  ratios  having  been  approximately  as 
Allows:  1909,  59.3  per  cent;  1910,  60 
,cr  cent;  1911,  76.5  per  cent,  and  in 
F912  the  ratio  is  believed  to  have  been 
i  lout  71  per  cent.  As  with  an  average 
).  >ss  ratio  of,  say,  55  per  cent,  the  com- 
i  anies  can  make  little,  if  any,  under- 
riting  profit,  it  is  clear  that  the  Mis- 
luri  loss  ratios  above  mentioned  have 
;  aused  them  losses  measured  by  the 
j  olume  of  business  done.  Exceptionally 
j  eavy  losses  in  the  last  two  years  were 
j  lainly  brought  about  by  the  require- 
‘  lents  of  the  law  concerning  rating  and 
ating  schedules,  which  has  now  been 
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repealed.  Unprofitable  as  it  has  proved 
to  the  insurance  companies,  it  was  evi¬ 
dently  equally  unsatisfactory  to  the  con¬ 
stituents  of  the  members  of  the  legisla¬ 
ture.  Now,  however,  the  legislature  has 
Lvone  to  the  other  extreme,  and  after  re- 

o 

pealing  a  law  specifically  authorizing  co¬ 
operation  in  the  making  of  rates  has 
enacted  an  anti-compact  law  forbidding 
any  co-operation  under  heavy  penalty, 
and  making  a  violation  of  the  law  by 
any  company  official  or  agent  a  felony, 
and  thus  an  extraditable  offense.  Under 
said  severe  requirements  the  fire  under¬ 
writers  fail  to  see  how  they  can  con¬ 
duct  business  in  the  State  of  Missouri, 
and  have  practically  all  decided  to  with¬ 
draw  their  companies  from  active  busi¬ 
ness  in  that  State.  When  the  members 
of  the  legislature  begin  to  hear  from 
their  constituents  who  cannot  obtain  fire 
insurance,  and  are,  therefore,  unable  to 
secure  their  usual  lines  of  credit,  thus 
seriously  handicapping  the  business  of 
the  State,  it  may  be  borne  in  upon  them 
that  there  is  such  a  thing  as  going  too 
far  in  their  unwise  regulation  of  a 
legitimate  business. 


THE  life  insurance  companies  of  the 
country  are  considerably  exer¬ 
cised,  and  warrantedly  so,  over  the  pro¬ 
posed  income  tax  on  corporations.  As 
the  bill  has  been  presented  to  the  Con¬ 
gress  it  provides  that  all  life  insurance 
companies  operating  on  the  mutual  plan 
shall  be  taxed  one  per  cent  on  their 
net  income.  What  the  total  collections 
will  amount  to  it  is  impossible  to  fore¬ 
cast;  but  in  any  event  it  is  an  unjust 
tax,  inasmuch  as  the  policyholders  are 
already  mulcted  by  the  several  States 
by  taxes  averaging  nearly  two  per  cent 
of  their  premiums.  The  companies  have 
called  upon  their  policyholders  to  pro¬ 
test  vigorously  to  their  Representatives 
and  Senators  concerning  the  gross  in¬ 
equity  of  this  tax,  which  affects  the 
provident  and  relieves  the  improvident. 
In  another  part  of  this  issue  of  The 
Spectator  will  be  found  extracts  from 
statements  made  by  various  company 
officials  concerning  this  tax,  and  it  is 
to  be  hoped  that  Congress  will  be  pre¬ 
vailed  upon  to  eliminate  the  objection¬ 
able  clause  from  the  bill.  A  scientific 
system  of  taxation  seems  an  impossibil¬ 
ity  here ;  but  the  contrast  between  the 
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proposed  income  tax  and  the  English 
law,  which  makes  allowance  for  the  de¬ 
duction  of  a  certain  amount  paid  as  life 
insurance  premiums  from  income,  is  so 
great  that  one  is  inclined  to  wonder  if 
the  experience  of  other  countries  in 
the  way  of  taxing  has  ever  been  studied 
by  our  lawmakers. 


ONE  of  the  tedious  tasks — and  most 
expensive — imposed  upon  the  in¬ 
surance  companies  by  the  requirements 
of  the  annual  statement  blank  for  the 
several  State  Insurance  Departments  is 
the  compilation  and  printing  of  the 
schedule  listing  all  the  real  estate  mort¬ 
gages  held.  In  the  case  of  those  life 
insurance  companies  whose  assets  are 
largely  invested  in  this  class  of  se¬ 
curities  the  schedule  occupies  many 
pages,  eleven  by  nineteen  inches  in  size, 
and  costs  annually  thousands  of  dollars 
to  prepare  and  print.  As  near  as  can 
be  judged,  this  is  a  great  waste  of  pol¬ 
icyholders’  money,  for  there  is  not  a 
single  Insurance  Department  in  the 
country  which  incorporates  the  schedule 
in  its  annual  report,  and  it  is  doubtful  if 
the  supervising  officials  even  examine 
the  schedule.  It  is  proposed  now  to  do 
away  with  the  necessity  of  printing  this 
bulky  schedule  every  year,  and  at  the 
meeting  of  the  National  Convention  of 
Insurance  Commissioners  at  Chicago  last 
week  a  modified  form  of  schedule  was 
submitted,  which,  it  is  hoped,  will  be 
considered  by  the  committee  on  blanks 
at  its  meeting  in  May  and  recommended 
for  adoption.  On  another  page  of  this 
issue  a  summary  of  the  proposed  form 
is  given,  together  with  the  explanation 
which  accompanied  it.  As  no  useful 
purpose  is  served  by  the  present  form, 
and  inasmuch  as  the  Departments  can 
only  verify  the  mortgages  held  by  di¬ 
rect  investigation  at  the  companies’ 
offices,  which  they  do  when  making  a 
periodical  examination,  it  would  seem 
that  the  mortgage  schedule  can  well  be 
skeletonized. 


THOSE  who  are  interested  in  the 
minimization  of  the  fire  losses  of 
the  country— and  every  citizen  should 
be — are  rather  worried  over  a  recent 
order  emanating  from  the  Post  Office 
Department  requiring  mail  boxes,  when 
painted  in  future,  to  be  painted  red. 
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1  lie  fear  is  that  they  may  be  too  easily 
mistaken  for  fire  alarm  boxes,  and  that 
persons  wishing  to  send  in  fire  alarms 
may  lose  valuable  time  in  running  to 
mail  boxes  instead  of  fire  alarm  signal 
boxes.  The  consequences  which  may 
follow  such  an  order  were  probably  not 
given  due  consideration  in  this  connec¬ 
tion,  and  it  is  to  be  hoped  that  the  or¬ 
der  referred  to  will  be  promptly  re¬ 
scinded.  Red  has  come  to  be  recognized 
throughout  the  country  as  the  color 
commonly  used  in  connection  with  fire 
alarm  signals,  and  in  the  interest  of  the 
safety  of  communities  having  fire  alarm 
systems  any  plan  which  may  tend  to 
confuse  citizens  seeking  to  send  in  fire 
alarms  should  be  carefully  avoided. 
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NEW  YORK  SURVEYS 

Gets  Four  Months  for  Arson. — Samuel 
Gold,  a  tailor,  of  66  East  118th  street.  New 
York,  has  been  sentenced  to  four  months  in 
the  penitentiary  on  a  charge  of  arson.  He 
pleaded  guilty  some  time  ago  to  arson  in  the 
third  degree,  it  being  alleged  that  he  paid 
“Izzy  the  Painter”  to  set  fire  to  his  apartment 
on  June  20,  1912. 

A  New  Story. — One  of  the  latest  stories  of 
William  street  is  of  a  country  agent  who  was 
unaware  of  the  new  location  of  the  Liverpool 
and  London  and  Globe  office,  and  hunted  the 
old  number  to  find  his  friends  in  vain.  This 
was  a  case  of  the  man  who  could  run  and  read 
both  but  failed  to  read  as  he  ran.  The  new 
office  of  the  Liverpool  and  London  and  Globe 
is  very  plainly  advertised  by  signs  and  indica¬ 
tors,  and,  by  the  way,  has  been  found  very 
agreeable  quarters. 

Legalize  Underwriting  Associations. — It 

is  known  that  several  States,  including  New 
York,  have  legalized  the  associations  for  indi¬ 
vidual  underwriting,  otherwise  called  inter¬ 
insurers,  and  receive  a  round  total  sum  in  taxes 
from  them.  The  friends  of  the  underwriters’ 
annex  system,  which  has  spread  over  the 
country  like  wildfire,  now  complain  that,  while 
their  common  enemy  is  recognized,  the 
local  agents  and  boards  are  unwilling  to  give 
the  annexes  a  fair  chance.  They  overlook 
the  point  that  the  latter  represent  a  double 
representation,  whereas  the  inter-insurers  are 
units  of  the  most  pronounced  kind. 

Underwriters’  Annex  Question.  —  Again 
the  Eastern  Union  has  fought  shy  of  the  issue 
over  the  underwriters’  annex  question.  Some 
of  the  local  boards,  as  in  Louisville  and  Phila¬ 
delphia,  have  taken  firm  ground  adverse  to  the 
regularity  of  the  arrangements  by  which  com¬ 
panies  may  combine  to  secure  double  agencies 
which  are  denied  to  others.  But  neither  of 
these  boards  nor  any  committee  of  the  Eastern 
Union  has  so  far  proposed  any  actual  remedy 
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for  the  difficulty.  If  the  companies  concerned 
in  arrangements  for  annexes  were  combined 
they  would  make  a  formidable  array  in  de¬ 
fiance  of  the  Eastern  Union  if  the  refused 
recognition  should  be  pressed  to  a  conclusion. 

Appoints  Brooklyn  Agents. — The  Gen¬ 
eral  Fire  of  Paris,  France,  has  appointed 
Brown  &  Chesebro  agents  at  Brooklyn. 

Activity  When  Sprinkler  Risk  is  in  Mar¬ 
ket. — It  is  noticed  that  whenever  a  sprinklered 
risk  is  in  the  market  a  set  of  companies  which 
make  a  specialty  of  these  risks  get  exceedingly 
busy  in  order  to  make  the  rates  low  enough  to 
induce  preference.  Operating  through  the  Ex¬ 
change  they  are  bound  by  the  cabinet  rates, 
but  the  specialty  companies  are  on  the  alert 
with  suggestions. 

Interest  in  Answers  on  Application 
Blanks. — Great  interest  as  well  as  curiosity  is 
manifested  in  the  answers  which  are  being  re¬ 
ceived  by  the  Insurance  Department  upon  the 
application  blanks  sent  out  by  the  Superin¬ 
tendent  relative  to  qualifications  of  brokers, 
the  details  of  the  early  life,  the  middle  life 
and  matured  years.  Great  curiosity  has  been 
manifested  as  to  the  origin  of  these  remarkable 
queries.  The  unreasonable  suggestion  has 
been  made  that  the  Board  of  Brokers  had  a 
hand  in  the  document,  which  is  quite  incredible, 
as  they  are  hauled  over  the  coals  quite  as 
heavily  as  any  of  the  small  fry. 

“Question”  Meeting  Postponed.  —  The 

“Question”  meeting  arranged  by  the  Insur¬ 
ance  Society  of  New  York  for  next  Tuesday, 
with  William  B.  Ellison  as  leader,  has  been 
indefinitely  postponed. 

CHICAGO  AND  THE  WEST 

R.  A.  Potts  May  Get  Appointment. — It  is 

rumored  that  Rufus  A.  Potts  of  Springfield, 
Ill.,  is  to  be  appointed  Insurance  Superintend¬ 
ent  of  Illinois.  Mr.  Potts  resides  at  Spring- 
field  and  is  a  lawyer. 

F.  W.  Lotz  Meets  Tragic  Death. — Fred. 
W.  Lotz,  who  for  many  years  represented  the 
Westchester  of  New  York  in  the  Western  de¬ 
partment,  with  headquarters  at  Chicago,  was 
retired  on  April  1  after  forty  years  of  con¬ 
tinuous  service.  On  the  following  Sunday  he 
was  returning  home  from  church  and  was  run 
down  by  a  Cottage  Grove  avenue  car  and  killed 
instantly. 

Appointed  Second  Agents.— The  General 
Fire  of  Paris,  France,  has  appointed  Witkow- 
sky  &  Affeld  second  agents  at  Chicago. 

BOSTON  AND  VICINITY 

Adopt  Boston  Agreement. — By  a  vote  of 
twenty  to  fifteen  the  Boston  Board  of  Fire 
Underwriters  adopted  resolutions  at  its  last 
meeting  by  which  the  tentative  agreement  be¬ 
tween  the  Eastern  Union  and  the  Board,  in¬ 
volving  Boston  and  the  metropolitan  district, 
which  was  adopted  by  the  Board  on  June  1 1, 
1912,  shall  become  operative  on  July  1,  pro¬ 
vided  ninety  per  cent  of  the  underwriting 
capital  shall  have  signed  the  agreement.  The 
original  agreement  called  for  ninety-five  per 
cent.  It  is  understood  that  ninety-two  per  cent 
of  the  capital  represented  has  signified  its  will¬ 
ingness  to  accept. the  terms  of  the  agreement. 
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The  companies  subscribing  to  the  agreement 
are  to  be  notified  of  the  Board’s  action,  and  if 
no  dissent  to  the  new  arrangement  is  ex¬ 
pressed  by  the  companies  before  May  1  it  will 
be  assumed  by  the  Board,  according  to  the 
terms  of  the  resolution,  that  the  amendment 
and  date  of  promulgation  are  acceptable  to  the' 
companies.  The  recommendation  of  the  hand¬ 
book  committee  making  a  change  in  the  lease¬ 
hold  interest  rule  was  adopted,  and  the  rule 
reads  as  follows :  “That  insurance  on  lease¬ 
hold  interest  and  use  and  occupancy  shall  take 
the  eighty  per  cent  rate  of  building.”  The 
recommendation  of  the  handbook  committee, 
with  reference  to  the  rule  on  the  transfer  of 
merchandise  from  one  storehouse  to  another, 
was  also  adopted,  and  the  rule  as  amended 
reads  as  follows :  “Provided  that  when  actual 
transfers  of  merchandise  are  made  from  a 
public  storage  store  to  another  building,  poli¬ 
cies  covering  said  merchandise  may  be  trans¬ 
ferred  at  pro  rata  rates  if  the  transfer  is  ap¬ 
proved  by  the  secretary.” 

Settled  in  New  Quarters. — The  Simpson- 

Campbell  Company  are  now  settled  in  their 
new  quarters  in  the  Converse  building  on  Milk 
street.  The  new  location  will,  undoubtedly, 
be  an  ideal  one  for  the  firm,  and  is  attractively 
and  handily  arranged  for  its  needs. 


Will  Discontinue  Hail  Insurance 

The  enactment  of  an  objectionable  law  in 
North  Dakota,  relative  to  hail  insurance,  has 
resulted  in  the  National  of  Hartford  issuing  a 
circular  to  the  agents  that  it  will  not  write 
this  class  of  business  hereafter  in  that  State. 
The  law  provides  that  all  companies  writing 
hail  insurance  shall  be  bound,  and  the  insur¬ 
ance  shall  take  effect  from  and  after  twenty- 
four  hours  from  the  time  application  is  made 
from  an  authorized  agent.  The  provisions  of 
this  law  does  not  apply  to  the  hail  insurance 
department  maintained  by  the  State.  It  is  un¬ 
derstood  that  other  companies  are  considering 
taking  the  same  action.  The  loss  ratio  last 
year  in  North  Dakota  was  77.5  per  cent  on 
premiums  of  $1,443,700,  including  payments  to 
the  State  insurance  fund. 


Mississippi  Commissioner  Sued 

Suit  has  been  filed  by  J.  C.  Peixotto,  a  fire  in¬ 
surance  agent  of  Jackson,  against  Commis¬ 
sioner  T.  M.  Henry  of  the  Mississippi  Insurance 
Department  for  $10,000.  The  Fidelity  and  De¬ 
posit  of  Baltimore,  surety  for  the  Commis¬ 
sioner,  is  made  joint  defendant.  The  contention 
is  made  that  Mr.  Henry  refused  to  grant  him  a 
license  as  a  fire  insurance  agent.  Peixotto  is 
agent  for  the  Home  Mutual  Fire,  and,  at  the 
time  the  application  for  a  license  was  made, 
the  company  was  notified  by  the  Department 
that  he  would  not  be  authorized  by  the  Com¬ 
missioner,  it  is  alleged,  to  act  as  an  agent. 


President  Southgate  s  Western  Trip 

President  Southgate,  of  the  National  Associa¬ 
tion  of  Local  Fire  Insurance  Agents,  is  now  on 
his  Western  tour,  and  his  first  stop  was  *at 
Louisville.  The  schedule  for  other  cities  in  the 
flood  and  tornado  districts  will  be  carried  out  as 
near  as  possible.  Several  cities  have  favored 
postponements,  but  no  definite  action  in  this 
respect  has  yet  been  taken,  so  President  South- 
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ate  will  proceed  on  his  original  itinerary  as  far 
s  possible.  Ho  visited  Louisville,  Thurs- 
ay,  April  10;  Cincinnati,  Friday,  April  11; 
ndianapolis,  Saturday,  April  12;  St.  Louis,  Mon- 
ay,  April  14;  Peoria,  Ill.,  Tuesday,  April  15; 
Cansas  City,  Wednesday,  April  16;  Omaha  today, 
'he  other  dates  are:  Des  Moines,  Friday,  April 
8;  Minneapolis,  Monday,  April  21;  Milwaukee, 
'uesday,  April  22;  Detroit,  Friday,  April  25; 
'oledo,  Monday,  April  28;  Cleveland,  Tuesday, 
ipril  29. 


Protest  Against  Deposit  Requirement 

The  action  of  the  Washington  Insurance  De- 
mrtment  in  denying  a  license  to  the  North- 
vestern  Fire  and  Marine  of  Minneapolis,  un- 
ess  it  made  a  deposit  of  $200,000,  has  brought 
ibout  a  crisis  in  the  newly  discovered  deposit 
aw,  which  was  unintentionally  adopted  by  the 
egislature  of  that  State  through  an  error  of 
he  engrossing  clerk.  The  Pacific  Board  of  Fire 
Underwriters  has  appointed  a  special  committee 
imposed  of  A.  W.  Wharton,  Arthur  Brown  and 
Herbert  Fogler,  to  confer  with  Commissioner 
Pishback  of  the  Washington  Department.  For¬ 
tier  Commissioner  Schively  ignored  this  re¬ 
tirement  during  his  administration,  but  the 
lewly  appointed  head  of  the  Department  has  an¬ 
nounced  that  he  will  compel  a  deposit  of  $200,- 
)00  of  Washington  as  well  as  other  States. 


Home  Underwriters  Agency 

The  Home  Underwriters  Agency  will  be  estab¬ 
lished  immediately  by  the  House  Insurance 
Company  of  New  York  to  operate  throughout 
the  field  generally,  being  utilized  where  it  is 
necessary  to  place  the  Home  on  an  equality  in 
agency  representation  with  other  companies. 
President  E.  G.  Snow  of  the  Home,  in  speaking 
of  the  establishment  of  the  agency,  intimated 
that  the  Home  has  not  changed  its  views  as  to 
the  single  agency  question,  and  that  it  has  no 
intention  of  duplicating  its  agency  plant.  Hav¬ 
ing  been  unsuccessful  in  securing  the  limitation 
of  agencies,  and  it  being  manifest  that  the 
agents  are  entirely  helpless  in  the  matter,  the 
Home  must  follow  the  underwriters’  agency 
plan,  unless  it  is  willing  to  concede  to  certain 
of  its  competitors  opportunities  otherwise  de¬ 
nied  to  the  Home.  The  Home,  however,  will 
gladly  support  agents  where  they  agree  upon 
and  enforce  a  rule  limiting  company  represen¬ 
tation. 


Textile  City  Fire  of  Lowell 

The  Textile  City  Fire  of  Lowell,  Mass.,  has 
been  granted  a  license  by  the  Massachusetts 
Insurance  Department.  It  has  a  capital  of  $300,- 
000,  and  it  is  said  that  the  shares  of  par  value 
of  $50  will  be  sold  at  $100,  in  order  to  provide  a 
surplus  equal  to  capital.  John  L.  Robertson  has 
been  elected  president,  and  Graham  R.  Whidden 
secretary.  The  incorporators  are  all  business 
men  of  Lowell,  and  Mr.  Whidden  has  been  in 
the  local  agency  business  in  that  city  for  more 
than  ten  years. 


Must  File  Schedules  with  Department 

The  Kansas  Insurance  Department  has  noti¬ 
fied  the  fire  insurance  companies  that  under  the 
amendments  to  the  State  rating  law  schedules 
must  now  be  filed  with  the  Department.  It  sug¬ 
gests  that  one  person  be  authorized  to'  file  for 
all  companies  as  a  matter  of  convenience  to 
both  the  companies  and  the  Department.  The 
Kansas  Inspection  Bureau  will  act  for  its  sub¬ 
scribers. 
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WESTERN  UNION  MEETS 
AT  PHILADELPHIA 


w  as  the  Most  Important  Session 
Held  in  Many  Years 


EXCEPTED  CITIES  AGAIN  DISCUSSED 


Adopt  Plan  for  Reduction  of  Expenses  in  Chi¬ 
cago — Receives  More  Than  Three  Hours 
of  Attention 

The  annual  meeting  of  the  Western  Union, 
held  on  Wednesday,  Thursday  and  Friday  of 
last  week  at  the  Bellevue-Stratford  hotel  at 
Philadelphia  was  an  important  one  in  view  of 
the  Missouri  situation,  and  the  biggest  part  of 
the  sessions  were  devoted  to  this  and  the  ex¬ 
cepted  cities  question.  The  entire  first  day  was 
devoted  to  discussion  with  regard  to  Missouri, 
and  the  remainder  of  the  business  during  the 
last  of  the  meeting  was  taken  up  with  routine 
matters.  At  the  second  day’s  session  the  ques¬ 
tion  of  the  reduction  of  expenses  in  the  large 
Western  cities  received  a  large  amount  of  at¬ 
tention.  Many  amendments  were  made  in  the 
report  under  consideration,  which  necessitated 
it  going  back  to  the  joint  committee  to  receive 
the  consent  of  the  members  of  the  Western  In¬ 
surance  Bureau  before  going  into  effect. 

The  original  plan  of  the  committee’s  report 
was  that  the  question  of  the  excepted  cities  be 
taken  up  first  in  Chicago,  and  if  agreements 
could  be  reached  on  reforms  there  to  adopt  or 
adapt  them  in  other  excepted  cities,  such  as 
Milwaukee,  St.  Louis,  Louisville,  Cincinnati  and 
Cleveland.  The  Bureau-excepted  cities,  includ¬ 
ing  Indianapolis,  Detroit,  St.  Paul,  Minneapolis, 
Kansas  City  and  Omaha,  were  also  to  be  taken 
up  and  reorganized  along  with  Union  cities. 
Other  points  of  contention  arose,  and  the  re¬ 
port,  in  being  sent  back  to  the  committee,  was 
accompanied  by  the  names  of  several  new  mem¬ 
bers  added  to  represent  new  points  which  have 
developed. 

Thursday  afternoon’s  session  was  devoted  al¬ 
most  exclusively  to  the  hearing  of  reports, 
among  which  was  the  committee  of  publicity  and 
education,  of  which  H.  N.  Kelsey  is  chairman. 
Mr.  Kelsey  has  resigned  this  position  owing  to 
his  change  from  the  Sun  of  London  at  Chicago 
to  United  States  manager  of  the  Hamburg- 
Bremen  of  Hamburg  at  New  York.  It  was  voted 
to  hold  the  next  meeting  at  the  Marlborough- 
Blenheim  at  Atlantic  City  in  September. 

REFORM  IN  CHICAGO  RATES 
At  Friday's  session  a  plan  was  adopted  for  a 
reform  in  Chicago  expenses,  which,  if  carried 
out,  will  mean  a  decrease  estimated  at  nearly 
half  a  million  a  year,  and  the  elimination  of  the 
middlemen.  The  committee  on  this  question 
recomended  a  reduction  of  fifteen,  twenty  and 
twenty-five  per  cent  on  The  Union  graded  clas¬ 
sification,  with  ten  per  cent  contingent  on 
profits.  Telegrams  were  received  from  Chicago 
agents  protesting  that  this  would  not  leave  them 
enough  for  brokerage  to  conduct  their  business. 
The  committee  then  recommended  that  the 
scale  be  made  twenty,  twenty-five  and  thirty  per 
cent,  with  five  per  cent  contingent.  This  sub¬ 
ject  was  discussed  for  more  than  three  hours, 
with  the  result  that  when  the  vote  was  taken 
one  company  cast  its  ballot  in  opposition  to 
the  report,  not  because  it  opposed  the  reduc- 

i87 


tion,  but  as  a  matter  of  principle,  because  the 
annex  problem  and  limitation  of  agents  had  been 
eliminated.  Class  2  and  other  Cook  county 
agents  are  to  be  compensated  on  the  basis  of 
fifteen,  twenty  and  twenty-five  per  cent,  with 
no  contingent,  the  rates  of  brokerage  to  be 
fixed  by  the  Chicago  Board  of  Fire  Underwriters, 
and  will  be  materially  reduced.  The  real  estate 
men  who  have  controlled  much  business  in  the 
way  of  apartments  and  dwellings,  on  which  they 
have  received  twenty-five  per  cent  if  the  rules 
were  adhered  to  and  more  if  they  were  not,  will 
be  cut  to  ten  or  fifteen  per  cent,  owing  to  the 
difference  in  The  Union  classification  on  apart¬ 
ment  buildings  with  stores  on  the  first  floor. 

The  recommendation  in  the  president's 
address  that  full  time  be  taken  in  the  pay¬ 
ment  of  losses  was  referred  to  a  special  com¬ 
mittee.  A  committee  of  five  was  also  appointed 
to  confer  with  a  committee  of  three  from  the 
Bureau  relative  to  the  organization  of  an  in¬ 
dependent  rating  bureau  for  sprinklered  risks. 


Twin  City  Fire  of  Minneapolis 

The  Twin  City  Fire  of  Minneapolis,  which  was 
recently  granted  a  license  by  the  Minnesota  In¬ 
surance  Department,  began  writing  business  on 
Wednesday  of  last  week.  George  Mowry  is 
president  and  W.  A.  Gordon  secretary.  The 
company  begiDS  with  a  plant  of  more  than  1500 
agents.  It  was  consolidated  the  first  of  the  cur¬ 
rent  year  with  the  Middle  West  Fire. 


The  New  Building  Estimator 

Tile  new  edition  of  the  book  entitled  “The  New 
Building  Estimator,”  by  William  Arthur,  has  been 
published  by  the  David  Williams  Company,  and  brings 
up  to  date  a  mass  of  valuable  information  concerning 
the  approximate  and  detailed  estimating  of  costs  of 
buildings  and  of  the  materials  and  labor  entering  into 
building  construction.  The  first  section  of  the  book 
is  devoted  to  approximate  estimating,  while  the  larger 
portion  of  the  book  takes  up  various  features  of  build¬ 
ing  work  and  materials  in  detail,  describing  the  dif¬ 
ferent  materials  and  giving  the  costs  for  same  and  for 
labor. 

In  Part  I.  there  are  chapters  devoted  to  the  follow¬ 
ing  subjects:: 

Excavating,  Wood  Piling,  Concrete,  Rubble,  Cut 
Stone,  Brickwork. 

Brickwork,  Steel  and  Iron,  Carpentry. 

Carpentry. 

Tin  and  Galvanized  Iron,  Plaster,  Millwork. 

Millwork. 

Paint,  Percentages. 

Percentages  of  Various  Kinds  of  Buildings. 

Relative  Cost  of  Brick  and  Glass. 

Relative  Cost  of  Brick  and  Frame  Buildings. 

In  Part  II.  the  book  takes  up  all  the  different 
classes  of  material  and  work  involved  in  building 
operations,  and  gives  estimates  of  the  cost  of  such 
materials  and  labor,  adding  normal  profits  and  figuring 
out  the  total  cost  for  a  given  quantity,  with  the  cost, 
also,  per  unit  of  measurement  in  the  various  kinds  of 
work.  There  are  also  numerous  illustrations,  tables 
and  charts  which  tend  to  clarify  the  information  pre¬ 
sented,  and  the  index  is  a  very  copious_  one,  occupying 
some  sixteen  pages.  The  chapter  on  Ornamental  Iron 
work  contains  illustrations  of  many  kinds  of  ma¬ 
terials,  with  approximate  prices  thereof.  There  are 
numerous  tables  of  weights  and  measures,  wages  and 
costs  of  actual  buildings  of  different  classes.  The 
New  Building  Estimator  contains  over  700  pages  of 
very  valuable  information,  and  it  is  worth  much  more 
than  its  price  to  anyone  having  to  do  with  the  adjust¬ 
ment  of  fire  or  tornado  insurance  losses.  The  price  of 
the  book  per  copy  is  $3.15,  delivered,  and  orders  will 
be  promptly  filed  by  The  Spectator  Company,  New 
York  and  Chicago. 
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DECIDE  TO  WITHDRAW 
FROM  MISSOURI 


Fire  Insurance  Companies  Take  Action 
at  Philadelphia  Meeting 


INDEPENDENT  OE  WESTERN  UNION 


Anti-Compact  Law  More  Serious  than  First 
Believed — Will  Leave  State  April  .‘50 

Representatives  of  the  leading  fire  insurance 
companies  in  the  United  States  and  Europe 
which  operate  in  the  State  of  Missouri  met  at 
Philadelphia  last  week  independently  of  the 
Western  Union,  which  was  in  session  in  that 
city,  and,  by  unanimous  vote,  decided  to  cease 
operations  in  that  State  after  April  30,  owing  to 
the  provisions  of  the  drastic  anti-compact  law 
recently  passed  by  the  Missouri  Legislature. 
This  action  was  found  to  be  absolutely  neces¬ 
sary,  as  it  will  be  impossible  to  carry  on  busi¬ 
ness  in  the  State  within  the  requirements  of 
the  law. 

The  decision  was  taken  independently  of  the 
Western  Union,  but  all  the  companies  in  that 
body  have  agreed  to  abide  by  the  action  taken. 
The  Union,  as  a  body,  was  unable  to  take  any 
definite  steps,  fearing  that  a  decision  one  way 
or  the  other  would  result  in  a  violation  of  the 
new  law.  However,  the  Western  Insurance 
Bureau,  which  represents  other  insurance  com¬ 
panies,  has  pledged  similar  action  for  its  mem¬ 
bers.  The  resolution  authorizing  the  cessation 
of  business  in  Missouri  is  as  follows: 

The  companies  whose  names  are  appended 
hereto  have  given  careful  consideration  to  the 
law  recently  enacted  by  the  State  of  Missouri, 
entitled  “blouse  bill  No.  477,”  and  have  taken 
the  advice  of  counsel  relative  thereto.  While 
we  keenly  desire  to  do  business  in  the  State  of 
Missouri  and  to  extend  to  propertyowners 
therein  the  protection  of  our  policies  we  are, 
nevertheless,  regretfully  compelled  to  conclude 
that  we  cannot  transact  business  under  the 
harsh  and  unusual  provisions  of  this  law  with¬ 
out  being  in  jeopardy  of  prosecution  and  con¬ 
viction,  even  though  as  law-abiding  companies 
we  should  conscientiously  endeavor  to  obey  the 
law  in  letter  and  in  spirit. 

We  therefore,  each  for  ourselves,  have  decided 
that  we  will  on  the  30th  day  of  April,  1913, 
cease  to  directly  or  indirectly  grant  insurance 
on  property  in  the  State  of  Missouri  until  some 
safe  and  practicable  method  for  doing  business 
in  that  State  shall  have  been  devised. 

We  will  not,  between  this  date  and  April  30, 
permit  our  agents  to  cancel  and  rewrite  policies 
expiring  after  May,  1915,  or  to  write  new  insur¬ 
ance  to  take  effect  after  May  15. 

BUSINESS  INTERESTS  WILL  SUFFER 

Business  interests  in  that  State  will  suffer 
greatly,  it  is  feared,  by  the  loss  of  the  com¬ 
panies,  as  fire  insurance  takes  a  large  part  in 
commercial  credit.  Loans  on  commodities  and 
mortgages  cannot  be  placed  on  buildings  unless 
they  can  be  protected  by  insurance,  and  in  many 
other  ways  the  financial  interests  will  be  seri¬ 
ously  affected.  The  policies  now  in  force  will 
be  allowed  to  stand. 

It  developed  at  the  meeting  of  the  Western 
Union  that  the  law  regarding  the  act  is  more 
serious  than  at  first  understood.  It  provides 
that  any  agreement  or  understanding  which 
tends  to  increase  rates  is  prohibited,  and  the 
vagueness  of  this  is  generally  regarded  to  be 
dangerous  in  a  hostile  court.  It  makes  such 
combinations  a  felony  and  fixes  the  penalty 
with  the  maximum  punishment  at  five  years; 
and  as  a  felony  is  extraditable  the  officers  of 
the  companies  and  the  Western  managers  could 
be  arrested  and  taken  to  Missouri  for  trial.  The 
burden  of  proof  is  upon  the  accused,  and  the 
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act  of  any  agent  is  held  as  the  act  of  his  prin¬ 
cipal — thus,  that  any  agent  could  subject  all  of¬ 
ficers  of  all  his  companies  to  imprisonment  in 
the  event  he  did  anything  affecting  rates. 

ATTORNEY-GENERAL  RECEIVES  PLEDGES 
The  statement  has  been  made  by  Attorney- 
General  Baker  of  Missouri  that  he  had  been 
promised  by  twenty-five  independent  companies 
that  if  the  big  concerns  leave  the  State  they 
will  handle  all  the  business.  Superintendent 
Revelle  of  the  Missouri  Insurance  Department 
declares  that  the  fears  of  the  insurance  com¬ 
panies  relative  to  the  workings  of  the  law  are 
groundless.  He  expressed  his  doubts  as  to 
whether,  if  the  large  companies  withdraw,  the 
domestic  institutions  could  assume  the  risks  in 
the  large  cities,  but  said  that  he  will  license 
reciprocal  insurance  Exchanges  if  they  are 
backed  by  the  independent  domestic  companies 
and  the  small  foreign  companies  that  have  not 
decided  to  leave  the  State,  thus  in  the  end  be¬ 
ing  able  to  look  after  the  entire  Missouri  busi¬ 
ness. 

THE  ANTI-TRUST  LAW 

The  new  anti-trust  law  is  in  full  as  follows: 

House  bill  No.  477.  Int.  by  Mr.  Orr. 

“AN  ACT” 

To  repeal  Article  1,  Chapter  98,  Revised  Statutes 
1909,  entitled  “Pools,  Trusts,  Conspiracies  and 
Discriminations,”  and  to  enact  a  new  article  in 
lieu  thereof  to  be  known  as  Article  1,  Chapter  98, 
and  entitled  "Pools,  Trusts,  Conspiracies  and  Dis¬ 
criminations.” 

Be  it  enacted  by  the  General  Assembly  of  the  State 
of  Missouri  as  follows: 

Section  1.  That  Article  1,  Chapter  98,  of  the  Re¬ 
vised  Statutes  of  Missouri,  1909,  entitled  "Pools, 
Trusts,  Conspiracies  and  Discriminations,”  be  and  the 
same  is  hereby  repealed  and  a  new  article  to  be 
known  as  Article  1,  Chapter  98,  be  enacted  in  lieu 
thereof,  and  composed  of  sections  to  be  numbered 
10,298,  10,299,  10,300,  10,301,  10,302,  10,303,  10,304, 
10,305,  10,306,  10,307,  10,308,  10,309,  10,310,  10,311, 
10,312  and  10,313. 

Sec.  10,298.  Combinations  in  Restraint  of  Trade 
Declared  a  Conspiracy. — Any  person  who  shall  create, 
enter  into,  become  a  member  or  participate  in  any 
pool,  trust,  agreement,  combination,  confederation  or 
understanding  with  any  person  or  persons  in  restraint 
of  trade  or  competiton  in  the  importation,  transpor¬ 
tation,  manufacture,  purchase  or  sale  of  any  product 
or  commodity  in  this  State,  or  any  article  or  thing 
bought  or  sold  whatsoever,  shall  be  deemed  and  ad¬ 
judged  guilty  of  a  conspiracy  in  restraint  of  trade, 
and  shall  be  punished  as  provided  in  this  article. 

Sec.  10,299.  Pool  and  Trust  Agreements  Defined. — 
Any  person  who  shall  create,  enter  into,  become  a 
member  of  or  participate  in  any  pool,  trust,  agree¬ 
ment,  combination,  confederation,  or  understanding 
with  any  person  or  ;>ersons  to  regulate,  control  or 
fix  the  price  of  any  article  of  manufacture,  mechan¬ 
ism,  merchandise,  commodity,  convenience  or  repair, 
or  any  product  of  mining,  or  any  article  or  thing 
whatsoever,  of  any  class  or  kind  bought  and  sold,  or 
the  price  or  premium  to  be  paid  for  insuring  property 
against  loss  or  damage  by  fire,  lightning  or  storm,  or 
to  maintain  said  price  when  so  regulated  or  fixed,  or 
shall  enter  into,  become  a  member  of  or  participate  in 
any  pool,  trust,  agreement,  contract,  combination,  con¬ 
federation  or  understanding,  to  fix  or  to  limit  the 
amount  or  quantity  of  any  article  of  manufacture, 
mechanism,  merchandise,  commodity,  convenience,  re¬ 
pair,  any  product  of  mining,  or  any  article  or  thing 
whatsoever,  of  class  or  kind  bought  and  sold,  or  the 
price  or  premium  to  be  paid  for  insuring  property 
against  loss  or  damage  by  fire,  lightning,  or  storm, 
shall  be  deemed  and  adjudged  guilty  of  a  conspiracy 
in  restraint  of  trade,  and  be  punished  as  provided  for 
in  this  article. 

Sec.  10,300.  Combinations  to  Boycot  or  Threaten 
to  Boycot  Made  a  Conspiracy. — Any  two  or  more  per¬ 
sons  engaged  in  buying  or  selling  any  article  of  com¬ 
merce,  manufacture,  mechanism,  commodity,  con¬ 
venience,  repair,  any  product  of  mining,  or  any 
article  or  thing  of  any  class  or  kind  whatsoever,  who 
shall  create,  enter  into,  become  members  of  or  par¬ 
ticipate  in  any  pool,  trust,  agreement,  combination, 
confederation,  association  or  understanding  to  control 
or  limit  the  trade  in  any  such  article  or  thing,  or  to 
limit  competition  in  such  trade  by  refusing  to  buy 
from  or  sell  to  any  other  person  any  such  article  or 
thing  aforesaid,  for  the  reason  that  such  other  person 
is  not  a  member  of  or  a  party  to  such  pool,  trust,  com¬ 
bination,  confederation,  association  or  understanding, 
or  shall  boycot  or  threaten  any  person  from  buying  or 
selling  to  any  other  person  who  is  not  a  member  of 
or  a  party  to  such  pool,  trust,  agreement,  combination, 
association  or  understanding  in  such  article  or  thing 
aforesaid,  shall  be  deemed  and  adjudged  guilty  of  a 
conspiracy  in  restraint  of  trade,  and  punished  as  pro¬ 
vided  for  in  this  article. 


Sec.  10,301.  Combination  to  Increase  l’rices  De¬ 
clared  Conspiracy. — All  arrangements,  contracts, 
agreements,  combinations  or  understandings  made,  or 
entered  into  between  any  two  or  more  persons,  de¬ 
signed  or  made  with  a  view  to  lessen,  or  which  tend 
to  lessen,  lawful  trade,  or  full  and  free  competition 
in  the  importation,  transportation,  manufacture  or  sale 
in’  this  State  of  any  product,  commodity  or  article,  or 
thing  bought  and  sold,  of  any  class  or  kind  whatso¬ 
ever,  including  the  price  or  premium  to  be  paid  for  in¬ 
suring  property  against  loss  or  damage  by  fire,  light¬ 
ning  or  storm,  and  all  arrangements,  contracts,  agree¬ 
ments,  combinations  or  understandings  made  or  en¬ 
tered  into  between  any  two  or  more  persons  which  are 
designed  or  made  with  a  view  to  increase,  or  which 
tend  to  increase,  the  market  price  of  any  product, 
commodity  or  article  or  thing,  of  any  class  or  kind 
whatsoever  bought  and  sold,  including  the  price  or 
premium  to  be  paid  for  insuring  property  against  loss  1 
or  damage  by  fire,  lightning  or  storm,  are  hereby  de¬ 
clared  to  be  against  public  policy,  unlawful  and  void; 
and  any  person  or  persons  creating,  entering  into,  be¬ 
coming  a  member  of  or  participating  in  such  arrange¬ 
ments,  contracts,  agreements,  combinations  or  under¬ 
standings  shall  be  deemed  and  adjudged  guilty  of  a 
conspiracy  in  restraint  of  trade,  and  punished  as  pro¬ 
vided  for  in  this  article. 

Sec.  10,302.  Penalties. — Any  person  violating  any 
of  the  provisions  of  this  article,  or  who  shall  do  any 
act  prohibited  or  declared  unlawful  by  the  provisions 
of  this  article,  shall  be  adjudged  guilty  of  a  felony, 
and  upon  conviction  thereof  shall  be  punished  by  im¬ 
prisonment  in  the  penitentiary  not  exceeding  five  years 
or  by  imprisonment  in  the  county  jail  not  exceeding 
one  year,  or  by  a  fine  of  not  less  than  five  hundred 
dollars,  nor  more  than  five  thousand  dollars,  or  tw 
both  such  fine  and  imprisonment. 

Sec.  10,303.  Jurisdiction  of  Circuit  Courts;  Duties 
of  Prosecuting  Attorneys. — The  several  Circuit  Courts 
of  this  State  are  hereby  invested  with  jurisdiction  to 
prevent  and  restrain  any  person  or  persons,  corpora¬ 
tion,  partnership,  individual  or  association  of  indi¬ 
viduals  from  entering  into  any  combinations,  pools, 
agreements  in  the  form  of  trusts,  confederation,  con¬ 
spiracy  or  understanding  declared  illegal  by  this 
article,  or  any  other  law  of  this  State  relative  to 
pools,  trusts,  conspiracies  and  unlawful  combinations. 
And  it  shall  be  the  duty  of  the  Attorney-General  and 
of  the  prosecuting  attorneys  to  institute  proceedings 
in  equity  to  prevent  and  restrain  all  violations  of  this 
article  and  of  any  other  law  concerning  pools,  trusts 
and  conspiracies  and  unlawful  combinations.  Such 
proceedings  may  be  by  way  of  petition,  setting  forth 
the  case  and  praying  that  such  violation  be  enjoined 
or  otherwise  prohibited.  When  the  parties  com¬ 
plained  of  shall  have  been  duly  notified  of  such  peti¬ 
tion,  the  court  shall  proceed,  as  soon  as  may  be,  to  tile 
hearing  and  determination  of  the  case;  and  pending 
such  petition,  and  before  final  decree,  the  court  may 
at  any  time  make  such  temporary  restraining  order 
or  prohibition  as  shall  be  deemed  just  in  the  premises. 

Sec.  10,304.  Offending  Corporations  to  Forfeit 
Charter  and  Property.- — Any  corporation  created  or 
organized  by  or  under  the  laws  of  this  State  which 
shall  violate  any  of  the  provisions  of  this  article  may, 
upon  proper  proof  being  made  thereof  in  any  court  of 
competent  jurisdiction  in  this  State,  be  declared  by 
the  court  to  have  forfeited  its  corporate  rights  and 
franchises,  and  the  same  may  by  the  court  be  de¬ 
clared  forfeited,  void  and  of  non-effect,  and  shall  there¬ 
upon  cease  and  determine;  and  such  court  may,  by 
such  judgment  and  decree,  also  declare  all  or  any 
part  of  the  property  of  such  corporation  forfeited 
unto  the  State,  or  in  lieu  of  the  forfeiture  of  its  cor¬ 
porate  rights  and  franchise,  or  in  lieu  of  the  for¬ 
feiture  of  all  or  any  part  of  the  property  of  such  cor. 
poration,  assess  against  it  a  fine;  and  any  corporation 
created  or  organized  by  or  under  the  laws  of  any 
other  State  or  country  which  shall  violate  any  of  the 
provisions  of  this  article  shall,  upon  proper  proof  be¬ 
ing  made  thereof  in  any  court  of  competent  jurisdic¬ 
tion  in  this  State,  be  declared  by  the  court  to  have 
forfeited  its  right  and  privilege  thereafter  to  do  any 
business  in  this  State,  and  the  same  shall  by  the  court 
be  declared  forfeited,  void  and  of  non-effect,  and 
shall  thereupon  cease  and  determine;  and  such  court 
may,  by  judgment  and  decree,  also  declare  all  or  any 
part  of  the  property  in  this  State  of  such  corpora¬ 
tion  forfeited  unto  the  State,  or  in  lieu  of  the  for¬ 
feiture  of  its  right  and  privilege  to  do  business  in 
this  State  or  in  lieu  of  forfeiture  of  all  or  any  part 
of  the  property  of  such  corporation,  assess  against  it  a 
fine;  and  in  all  proceedings  for  the  violation  of  any 
of  the  provisions  of  this  article  against  any  corpora¬ 
tion  created  or  organized  under  the  laws  of  this  or 
any  other  State  or  country,  proof  of  the  acts  of  any 
person  who  has  been  acting  as  the  agent  of  such 
corporation  in  transacting  business  in  this  State  in 
the  name,  behalf  or  interest  of  such  corporation  shall 
be  received  as  prinu i  facie  proof  of  the  acts  of  the 
corporation  itself;  and  it  shall  be  the  duty  of  the  clerk 
of  the  court  in  which  any  judgment  of  forfeiture 
shall  be  rendered,  as  herein  provided  for,  to  certify 
the  decree  thereof  to  the  Secretary  of  State,  and  if  it 
be  an  insurance  company  also  to  the  Superintendent 
of  the  Insurance  Department,  who  shall  take  notice 
and  be  governed  thereby  as  to  the  corporate  powers 
and  rights  of  said  corporation;  and  in  case  any  court 
shall  render  a  decree  forfeiting  all  or  any  part  of  the 
property  of  any  corporation  violating  the  provisions 
of  this  article,  such  court  shall  also  appoint  a  re¬ 
ceiver  thereof  to  dispose  of  the  same  in  such  manner 
as  the  court  may  direct,  and  the  net  proceeds  arising 
from  the  sale  thereof  shall  be  paid  into  the  State 
treasury,  as  shall  all  fines  that  may  be  imposed  against 
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any  person  or  corporation  violating  the  provisions  of 
this  article,  be  paid  into  the  State  treasury. 

Section  10,305.  Persons  Injured  to  Recover  Triple 
Damages. — Any  person  injured  in  his  business  or 
property  by  any  other  person  or  persons  by  reason 
of  anything  forbidden  or  declared  to  be  unlawful  by 
this  article  may  sue  therefor  in  any  Circuit  Court  of 
this  State  in  which  the  defendant  or  defendants,  or 
any  of  them,  reside  or  have  any  officer,  agent  or  repre¬ 
sentative,  or  in  which  any  such  defendant  or  any 
agent,  officer  or  representative  may  be  found,  without 
regard  to  the  amount  in  controversy,  and  shall  re¬ 
cover  threefold  the  damages  by  him  sustained  and  the 
costs  of  the  suit,  including  a  reasonable  attorney’s 
fee.  „ 

Sec.  10,306.  Corporations  Not  to  Issue  Trust  Cer¬ 
tificates  or  to  Place  Output  in  Hands  of  Trustees. — It 
shall  not  be  lawful  for  any  corporation  to  issue  or  to 
own  trust  certificates,  or  for  any  corporation,  agent, 
officer,  or  employee  or  the  directors  or  stockholders 
of  any  corporation,  to  enter  into  any  combination, 
contract,  agreement  with  any  person  or  persons,  cor¬ 
poration  or  corporations,  or  with  any  stockholder  or 
director  thereof,  the  purpose  and  effect  of  which 
combination,  contract  or  agreement  shall  be  to  place 
the  management  or  control  of  such  combination  or 
combinations,  or  the  manufactured  product  thereof, 
in  the  hands  of  any  trustee  or  trustees,  with  the  in¬ 
tent  to  limit  or  fix  the  price  or  lessen  the  production 
and  sale  of  any  article  of  commerce,  use  or  consump¬ 
tion,  or  to  prevent,  restrict  or  diminish  the  manu¬ 
facture  or  output  of  any  such  article. 

Sec.  10,307.  Purchaser  Not  Liable  for  Price  01- 
Article. — Any  purchaser  of  any  article  or  commodity 
from  any  individual,  company  or  corporation  trans¬ 
acting  business  contrary  to  any  provision  of  the  pre¬ 
ceding  sections  of  this  article  shall  not  be  liable 
for  the  price  or  payment  of  such  article  or  com¬ 
modity,  and  may  plead  this  article  as  a  defense  to  any 
suit  for  such  price  or  payment. 

Sec.  10,308.  Effect  of  Forfeiture  of  Franchises  of 
Corporations. — Whenever  the  corporate  rights  and 
privileges  of  any  corporation  organized  under  the  laws 
of  this  State  shall  have  been  declared  forfeited  by  a 
judgment  of  a  court  of  competent  jurisdiction  for  any 
violation  of  the  provisions  of  this  article,  and  when¬ 
ever  the  rights  and  privileges  of  any  corporation  or¬ 
ganized  under  the  laws  of  any  other  State  or  country 
to  do  business  in  this  State  have  been  declared  for¬ 
feited  by  a  judgment  of  a  court  of  competent  jurisdic¬ 
tion  for  the  violation  of  any  of  the  provisions  of  this 
article,  it  shall  thereafter  be  unlawful  for  any  person, 
corporation,  or  association  of  persons,  to  deal  in  or 
offer  for  sale  in  this  State  any  article  of  manufacture, 
mechanism,  merchandise,  commodity,  convenience,  re¬ 
pair,  any  product  of  mining,  or  article  or  thing  what¬ 
soever,  or  contract  of  insurance  against  loss  or  dam¬ 
age  by  fire,  lightning  or  storm,  made,  produced,  manu¬ 
factured  or  dealt  in  by  any  corporation  whose  rights, 
fraichises  or  privileges  have  been  so  declared  to  be 
forfeited;  and  the  foregoing  provisions  of  this  section 
are  hereby  made  applicable  in  all  respects  to  the.  suc¬ 
cessors  or  assigns  of  any  corporations  whose  rights, 
franchises  or  privileges  have  been  so  declared  to  be 
forfeited. 

Sec.  10,309.  “Person”  or  “Persons”  Defined. — The 
word  person  or  persons,  used  in  this  article,  shall  be 
deemed  to  include  natural  persons,  partnerships,  asso¬ 
ciations  of  persons  and  corporations  created  or  or¬ 
ganized  by  or  under  the  laws  of  this  State,  or  under 
the  laws  of  any  other  State  or  country. 

Sec.  10,310.  Sufficiency  of  Pleadings. — In  any  suit 
that  is  now  pending,  or  which  may  hereafter  be 
i  brought,  in  which  it  is  charged  that  any  person,  cor¬ 
poration,  partnership  or  association  of  persons  has 
1  created,  entered  into,  become  a  member  of  or  par¬ 
ticipate  in  any  pool,  trust,  agreement,  combination, 
confederation  or  understanding  in  restraint  of  trade 
or  competition  with  any  other  person,  corporation, 

;  partnership  or  association  of  persons,  it  shall  not  be 
1  necessary  to  allege  or  plead  the  manner  in  which  or 
I,  when  or  where  such  pool,  trust,  agreement,  combina- 
j  tion,  confederation,  or  understanding  was  made  or 
|  effected.  .  , 

1  Sec.  10,311. — Witnesses — Production  of  Hooks  and 
Papers. — In  any  proceeding  brought  to  enforce  the 
'  provisions  of  this  article,  no  witness  shall  be  per¬ 
mitted  to  refuse  to  answer  any  question  material  to 
the  matter  in  controversy,  or  shall  be  permitted  to  re¬ 
fuse  to  produce  any  books  or  papers  material  to  such 
inquiry  upon  the  ground  that  to  produce  such  books 
and  papers  or  to  answer  such  questions  might  tend  to 
incriminate  him  or  subject  him  to  a  penalty  or  for¬ 
feiture;  but  no  person  shall  be  subject  to  prosecution 
or  to  any  action  for  a  penalty  or  a  forfeiture  on 
account  of  any  transaction,  matter  or  thing  concern¬ 
ing  which  he  may  testify  or  produce  books  01  papeis. 

Sec.  10,312.  Sufficiency  of  Indictments  and  Infor¬ 
mations. — In  any  indictment  or  information  for  the 
violation  of  any  of  the  provisions  of  this  article,  or 
for  the  doing  of  anything  forbidden  or  declared  un¬ 
lawful  by  the  provisions  of  this  article,  it  shall  be 
sufficient  to  allege  that  any  person  or  persons  have 
created,  entered  into,  become  members  of  or  partici¬ 
pated  in  any  pool,  trust,  agreement,  combination,  con¬ 
federation  or  understanding  without  alleging  the  man¬ 
ner  in  which  such  pool,  trust,  agreement,  combination 
confederation  or  understanding  has  been  effected,  and 
it  shall  not  be  necessary  to  allege  how,  when  or 
where  such  pool,  trust,  agreement,  combination,  con¬ 
federation  or  understanding  was  effected. 

Sec.  10,313.  Act  Not  to  Affect  Pending  Litiga¬ 
tion. — The  enactment  and  taking  effect  of  this  article 
shall  not  have  the  effect  to  release  or  extinguish  any 
penalty,  forfeiture  or  liability  incurred  by  any  cor¬ 
poration  or  person  on  account  of  the  violation  ot  any 
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law  of  this  State  prior  to  the  taking  effect  of  this 
article. 

Sec.  10,313.  In  any  proceeding  against  or  prosecu¬ 
tion  of  any  insurance  company  under  the  provisions 
of  this  article,  it  shall  be  prima  facie  evidence  that 
such  company  is  a  member  of  a  pool,  trust,  agreement, 
confederation  or  understanding  to  control,  effect,  or 
fix  the  price  or  premium  to  be  paid  for  insuring  prop¬ 
erty  against  loss  or  damage  by  fire,  lightning  or  storm, 
if  "it  be  shown  that  such  company  or  any  agent  or 
representative  thereof  in  writing  insurance  has  used 
any  insurance  rate,  or  made  use  of  or  consulted  any 
rate  book,  paper  or  card  containing  any  insurance 
rate,  prepared,  published,  kept  or  furnished  by  any 
person,  association  of  persons  or  bureau  employed  by, 
representing  or  acting  on  behalf  of  any  other  insur¬ 
ance  company  or  association  in  and  about  the  making 
and  publishing  of  insurance  rates  for  use  in  any  por¬ 
tion  of  this  State. 

Approved  by  Governor,  March  29,  1913. 

This  bill  did  not  carry  an  emergency  clause 
and  therefore  takes  effect  ninety  days  after  the 
final  adjournment,  which  took  place  March  24, 


1913. 

FIRE  PREMIUMS  IN 
Net 


Name  of  Co.  Premiums. 

Aachen  &  Mun. 

$29,398 

FEtna  . 

213,356 

Agricultural  .  . 

55,435 

Allemannia  .  .  . 

3,598 

American,  N.J. 

190,895 

American  Auto. 

158,294 

Am.  Central... 

203,114 

Am.  Druggists. 

1,067 

Am.  Lloyds.  .  . 

3,961 

Am.  Union.  .  .  . 
Assur.  Co.  of 

26,852 

America  .... 

2,269 

Atlas  . 

36,350 

Boston  . 

34,038 

British  America 

22,623 

Buffalo  Com’l. 

26,040 

Buffalo  German 

53,237 

Caledonian  .  . . 

22,984 

California  .... 

18,352 

Calumet  . 

11,611 

Camden  . 

18,692 

22,077 

Central  Nat’l.. 

Central  Union. 

38,541 

City  of  N.  Y.. 

31,601 

Colonial  . 

1,164 

Commerce  .... 

8,291 

Com’l,  Wash... 

19,262 

Com’l  U.,  Lon. 

90,363 

ComT  U.,  N.Y. 

7,592 

Com’w’th,  N.Y. 

27,936 

Concordia  .... 

49,094 

176,950 

Connecticut  ... 

Continental  .  .  . 

287,459 

County  . 

15,164 

14,095 

Det.  F.  &  M... 

Dixie  . 

15,517 

Dubuque  . 

40,263 

Equit.  F.  &  M. 

15,968 

6,206 

Equity  . 

l'id.-Phenix  .  .. 

235,861 

Fire  Associat’n 

73,688 

Firemens  . 

94,294 

Firemans  Fund 

78,601 

Franklin  . 

47,433 

General,  Paris. 

20,825 

Georgia  Home. 

24,909 

German,  Pa... 

41,740 

German,  W.Va. 

14,507 

German  Alii... 

11,856 

Ger.-Am.,  N.Y. 

z37,218 

Germania  . 

76,790 

31,158 

Girard  . 

Glens  Falls.... No  report 

Globe  &  Rut.. 

41,840 

Granite  State.. 

4,432 

Hamb.-Brem .  . . 

47,959 

Hanover,  N.  Y. 

63,467 

Hartford  . 

472,939 

Home  . 

548,438 

Humboldt  .... 

17,919 

Imperial  . 

10,188 

Indiv.  F.  Unds. 

3,920 

Ins.  Co.  of  N.A. 
Ins.  Co.  of  St. 

179,937 

of  Pa . 

L.  &  L.  &  G., 

61,528 

Liverpool  . .. 
L.  &  L.  &  G., 

210,933 

N.  Y . 

10,935 

Lon.  Assurance 

54,537 

London  &  Lan. 

60,390 

Lumber  . 

9,865 

Lumbermens  .  . 

18,533 

Massachusetts.  . 

12,672 

Md.  Motor  Car 

7,018 

Mechanics  .... 

23,308 

Mechs.  &  Trad. 

24,423 

Merchs.,  N.  Y.. 

3,177 

Mich.  Com’l... 

16,113 

Mich.  F.  &  M.. 

12,941 

89,018 

Milwaukee  .... 

Nassau  . 

3,615 

MISSOURI  IN 

1912 

Net 

Name  of  Co.  Premiums. 

Nat.,  Hartford. 

$283,967 

Nationale  .... 

10,785 

Nat. -Ben  Fr... 

64,169 

Nat.  Brewers.  . 

613 

Nat.  Lumber.. 

1,791 

Nat.  Union.  . .. 

64,265 

27,858 

Newark  . 

New  Brunsw’k. 

3,087 

New  H’pshire.. 

47,881 

Niagara  . 

117,631 

Nord-Deutsche. 

19,849 

N.  Brit.&  Mer., 

London  .... 

162,089 

N.  Brit.&  Mer., 

New  York... 

22,942 

Northern,  Lon. 

113,472 

Northern,  N.Y. 

19,678 

North  River... 

16,753 

North w’n  Nat.. 

139,685 

Norwich  Union 

49,694 

Old  Colony .... 

17,015 

Orient  . 

45,932 

Pacific  . 

13,111 

Palatine  . 

36,387 

Pelican  . 

7,169 

Pennsylvania ... 

85,533 

Peoples  Nat... 

18,902 

Phenix,  Paris.. 

8,730 

Phoenix,  Lon... 

87,533 

Phoenix,  Conn. 

199,585 

Prov.  Wash.... 

62,146 

Prussian  Nat... 

60,808 

Queen  . 

165,932 

Reliance  . 

49,230 

Rhode  Island.. 

14,306 

Royal  . 

184,106 

Royal  Exch... 

42,526 

Scot.  U.  Nat.  . 

71,355 

Security,  N.  H. 

63,652 

10,073 

Sovereign  . 

Springfield  .  .  . 

181,155 

Standard  . 

14,272 

State  . 

2,727 

St.  P.  F.  &  M.. 

97,529 

Stuyvesant  .  . . 

22,011 

Sun  . 

71,566 

Svea  . 

16,473 

Teutonia,  Pa. .  . 

9,565 

Teutonia,  N.O. 

25,755 

Union,  Lon... 

128 

LTnion,  Paris.  . 

15,190 

United  States. 

8,336 

Westchester  .  . 

76,842 

Western,  Pa... 

9,540 

Western,  Tor.. 

54,968 

W’msburgh  C. 

42,826 

Yorkshire  .... 

3,789 

- - 

Total . ! 

$8,120,982 

Mutual  Companies. 

Farmers,  York. 

$21,492 

Fitchb’g,  Fitch. 

75 

Grain  Dealers.. 

4,295 

Iowa  State .... 

200,274 

Ind.  Lum.,  Ind. 

10,638 

22,779 

lefferson  . 

Lumber,  Bost.. 

4,434 

Lumbermens.  .  . 

4,177 

Mich.  Millers.. 

37,512 

Millers,  Alton.. 

4,315 

Millers  Nat’l.. 

46,908 

Mut.,  St.  Charles 

10,036 

Mill  Owners, la. 

15,742 

Ohio  Millers... 

18,308 

Pa.  L’b’rmens.. 

3,515 

Ret.  Hardware. 

7,915 

Washington  ... 

8,282 

West.  Millers . . 

19,023 

Total . 

$439,719 

Grand  total. $8,560,701 

In  addition  to  the  fire  premiums  listed  above 
there  were  tornado  and  marine  and  inland  pre¬ 
miums  aggregating  about  $1,000,000. 


189 


Fire  Insurance 


FEW  MORE  BILLS  EXPECT¬ 
ED  AT  ALBANY 


New  Measures  Must  Receive  Unani¬ 
mous  Consent  of  House 


MANY  ADVANCED  TO  THIRD  READING 


Both  Assembly  and  Senate  Pass  Large  Amount 
of  Insurance  Legislation 

ALBANY,  April  16. — Few  if  any  more  insur¬ 
ance  bills  are  apt  to  make  their  appearance  in 
the  legislature  this  session.  Under  the  House 
programme,  which  now  is  in  supreme  control 
of  the  powerful  rules  committee,  no  bills  can  be 
introduced  in  that  body  hereafter  except  by  un¬ 
animous  consent. 

The  progress  of  pending  insurance  legislation 
through  the  two  branches  of  the  legislature 
proceeds  rapidly. 

The  following  bills  have  been  passed  by  the 
Assembly: 

Assemblyman  Rosan’s,  amending  the  insur¬ 
ance  law  by  exempting  from  the  provisions  for 
inspection  of  boilers  in  buildings  by  the  State 
Fire  Marshal  cities  having  400,000  inhabitants  or 
over. 

Assemblyman  Walker’s,  amending  the  insur¬ 
ance  law  so  as  to  authorize  fire  insurance  cor¬ 
porations  to  insure  against  loss  of  use  or  occu¬ 
pancy  of  property  and  damage  caused  by  cy¬ 
clone,  hail,  frost  or  snow,  and  by  explosion, 
whether  fire  ensues  or  not,  except  explosion  on 
risks  specified  in  Subdivision  7  of  Article  70. 

Assemblyman  Butts’,  authorizing  the  State 
Fire  Marshal  to  formulate  and  adopt  suitable 
regulations  upon  each  of  the  subjects  enumer¬ 
ated  in  Section  351  and  from  time  to  time  to 
make  amendments  thereto,  a  copy  of  such  reg¬ 
ulations  to  be  filed  with  the  clerk  of  each 
county,  town  or  vilage. 

Senator  Ramsperger’s,  amending  the  general 
corporation  law  in  relation  to  the  extension  of 
corporate  existence  of  insurance  and  banking 
corporations. 

Senator  Ramsperger’s  amending  the  stock  cor¬ 
poration  law  in  relation  to  the  certificate  of  in¬ 
crease  or  reduction  of  capital  stock  of  a  bank¬ 
ing  or  insurance  corporation. 

Senator  Ramsperger’s,  amending  the  insur¬ 
ance  law  by  removing  the  five  per  cent  clause 
so  as  to  require  a  society  to  continue  to  main¬ 
tain  as  good  financial  condition  as  exists  under 
the  report  of  December  31,  1912,  and  permitting 
societies  to  leave  existing  memberships  on  ex¬ 
isting  rates. 


New  Indictments  for  Cleveland  Agents 

CLEVELAND,  April  14.  --  Because  of  the 
errors  found  in  the  indictments  of  the  fourteen 
agents  of  this  city,  charged  with  violating  the 
Valentine  anti-trust  law,  Prosecuting  Attorney 
Cyrus  Locher  has  prepared  new  indictments  and 
will  ask  the  grand  jury  to  approve  them.  All 
the  agents  have  arranged  to  furnish  new  bonds. 
The  old  indictments  failed  to  state  where  the 
alleged  violation  of  the  law  occurred.  It  is  an¬ 
ticipated  that  much  new  matter  will  be  brought 
forward  by  the  attorneys  for  the  defense  when 
answers  are  filed  to  the  new  indictments.  They 
will  also  insist  on  an  early  hearing,  it  is  said, 
and  the  county  attorney’s  office  will  be  asked  to 
be  prepared  for  trial  as  soon  as  possible. 


Concessions  in  Farm  Rates-  Still  Open 

LOUISVILLE,  April  14.— The  State  Insurance 
Board  of  Kentucky  has  advised  the  correspon¬ 
dent  of‘  The  Spectator  that  the  matter  of  a 
concession  in  farm  rates  is  still  open  and  will 
be  reconsidered.  Press  reports,  which  appear  to 
have  been  unauthorized,  have  stated  that  the 
board  will  insist  upon  the  twenty  per  cent  re¬ 
duction  originally  announced.  In  view  of  the 
fact  that  about  one-third  of  the  counties  of  the 
State  are  now  without  facilities  for  writing 
farm  business  as  a  result  of  withdrawals  by 
the  companies  handling  that  class  because  of 
excessively  low  rates,  it  is  probable  that  the 
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THE  SPECTATOR 


Thursday 


board  will  see  its  way  clear  to  make  the  net  re¬ 
duction  somewhat  less  than  twenty  per  cent. 

The  State  Insurance  Board  conferred  here  last 
Thursday  and  Friday  with  Clem  T.  Wheeler, 
manager  of  the  Kentucky  Actuarial  Bureau, 
relative  to  details  of  the  application  of  dwelling 
rates.  The  Bureau  will  send  out  to  the  agents 
this  week  a  rider  to  be  used  on  dwelling  policies 
issued  after  May  1,  providing  that  reduced  rates 
promulgated  later  shall  affect  those  policies. 

The  suits  of  the  companies  against  the  State 
Insurance  Board,  attacking  the  new  dwelling 
rates  as  confiscatory  have  been  dismissed  be¬ 
cause  of  the  agreement  which  was  reached  re¬ 
garding  them.  The  suit  in  the  State  Courts  was 
filed  by  the  Springfield  Fire  and  Marine  of 
Springfield,  Mass.,  and  in  the  Federal  Court  by 
the  Citizens  Fire  of  St.  Louis.  Both  have  now 
been  formally  stricken  from  the  dockets  of  the 
respective  tribunals. 


Fire  Notes 

— The  Urbaine  Fire  of  Paris,  France,  has  been 
licensed  in  Minnesota.  The  company  has  appointed 
W  alter  S.  Detwiler  &  Co.  agents  at  Philadelphia,  and 
Warren  r»rown  &  Co.,  agents  at  Detroit. 

The  Commonwealth  Security  Company  of  San 
hrancisco  has  been  appointed  general  agents  for  Cali¬ 
fornia,  Oregon  and  Washington  for  the  Sterling  Fire 
of  Indianapolis.  John  A.  Hougaard  is  the  managing 
underwriter. 

— Superintendent  William  T.  Emmet  of  the  New 
York  Insurance  Department  has  been  appointed  ancil¬ 
lary  receiver  in  that  State  for  the  American  Union 
hire  of  Philadelphia,  which  is  now  being  liquidated  by 
the  Pennsylvania  Insurance  Department. 


LIFE  INSURANCE 


The  Mortgage  Loan  Schedule 

At  the  meeting  of  the  National  Convention 
of  Insurance  Commissioners  held  in  Chicago 
last  week,  E.  E.  Rhodes,  mathematician  of  the 
Mutual  Benefit  Life,  presented  a  plea  for  a  modi¬ 
fication  of  the  mortgage  schedule  now  required 
to  be  filed  by  the  life  insurance  companies  in 
connection  with  their  annual  statements  to  the 
Insurance  Departments.  He  said,  in  part: 

The  present  schedule  contains  twenty  columns,  seven 
of  which  must  be  footed.  The  footings  must  be  shown 
separately  for  each  page,  and  the  aggregate  footings 
must  also  be  shown.  Thirty-three  hundred  and  sixty 
footings  are,  therefore,  required  for  the  schedule  of 
the  Mutual  Benefit  Life  Insurance  Company.  There 
is  also  a  classification  showing  the  amount  of  out¬ 
standing  mortgage  loans  in  each  State.  The  informa¬ 
tion  called  for  in  the  schedule  regarding  principal  and 


interest  and  the  value  of  mortgaged  premises  is  of 
value,  but  no  good  reason  appears  for  requiring  such 
information  for  individual  loans  on  which  interest  is 
not  in  default;  in  fact,  the  immensity  of  the  present 
schedule  precludes  a  scrutiny  of  each  individual  item 
and  tends  to  destroy  the  object  for  which  the  schedule 
was  devised. 

It  is  believed  that  the  form  of  schedule  appended 
hereto  will  give  the  Insurance  Departments  all  the  in¬ 
formation  necessary  to  enable  them  to  supervise  effi¬ 
ciently  the  mortgage  loan  investments  of  insurance 

companies.  The  proposed  form  classifies  the  loans 

according  to  the  State  in  which  the  investments  were 
made,  and  shows  for  farm  properties  and  for  other 
properties,  separately:  (1)  The  amount  loaned  during 
the  year;  (2)  the  amount  paid  on  account  or  in  full 
during  the  year;  (3)  the  amount  of  outstanding  loans 
at  the  end  of  the  year;  (4)  the  value  of  the  land 
mortgaged;  (5)  the  value  of  the  buildings;  and  (6) 
the  amount  of  insurance  held  by  the  company  ,  on  the 
buildings.  1  he  amount  of  interest  received  during  the 
year  is  not  given  for  the  reason  that  the  aggregate 

amount  is  shown  in  the  financial  statement.  The 

amount  of  interest  accrued  is  not  given  except  for 
loans  on  which  interest  is  in  default.  It  is  proposed 
to  give  a  complete  schedule  of  all  loans  on  which  in¬ 
terest  is  in  default  more  than  one  month.  Loans  on 
which  interest  is  probably  in  course  of  transmission 
will  not  be  included.  This  schedule  will  show:  (1) 
The  company’s  book  number  of  the  mortgage;  (2)  the 
date  of  the  mortgage;  (3)  the  year  in  which  the  mort¬ 
gage  is  due;  (4)  the  place  where  the  mortgage  is 
recorded;  (5)  the  amount  of  the  loan;  (6)  the  rate  of 
interest;  (7)  the  date  when  interest  is  payable;  (8) 
the  amount  of  interest  past  due  at  the  end  of  the  year; 
(9)  the  amount  of  interest  accrued  from  the  last  in¬ 
terest  date  to  the  end  of  the  year;  (10)  the  value  of 
the  land  mortgaged ;  (11)  the  value  of  the  buildings; 
(12)  the  amount  of  insurance  held  by  the  company  on 
the  buildings.  A  column  for  remarks  is  added.  In 
this  column  will  be  noted  which  mortgages  are  being 
foreclosed.  It  is  also  proposed  that  the  companies  be 
required  to  state  whether  there  are  any  prior  liens  on 
the  mortgaged  properties;  the  maximum  and  minimum 
rates  of  interest  on  farm  properties  and  other  proper¬ 
ties;  the  maximum  percentage  of  any  one  loan  to  the 
value  of  the  security  at  the  time  the  loan  is  made, 
exclusive  of  purchase  money  mortgages  taken  in  con¬ 
nection  with  sales  of  foreclosed  real  estate;  the  num¬ 
ber  of  mortgage  loans  in  excess  of  fifty  thousand  dol¬ 
lars  each,  made  during  the  year,  and  whether  any  in¬ 
vestments  are  included  in  the  schedule  of  mortgage 
loans,  such  as  land  contracts,  or  ground  rents,  which 
are  not  really  mortgage  loans. 

I  he  magnitude  of  Schedule  B  in  its  present  form 
practically  .renders  impossible  such  publicity  regarding 
it  as  is  desirable.  The  same  condition  militates  against 
any  thorough  examination  of  the  schedule  by  the  In¬ 
surance  Departments.  The  revised  form  of  schedule 
submitted  herewith  can  be  readily  incorporated  in  the 
published  insurance  reports. 


Report  on  Modern  Woodmen 

The  Insurance  Departments  of  Illinois,  Wis¬ 
consin  and  Minnesota,  which  recently  made  an 
examination  of  the  Modern  Woodmen  of 
America,  agreed  upon  the  report  at  a  meeting 
of  representatives  of  those  Departments  held  last 
week  in  Chicago.  The  report  shows  that  the 
funds  of  the  order  have  been  carefully  used,  and 
that  the  rate  agitation  has  resulted  in  a  de¬ 
crease  in  the  membership.  The  younger  mem¬ 


bers,  the  report  states,  up  to  a  certain  age  are 
paying  much  more  than  the  cost  of  their  insur¬ 
ance  from  year  to  year,  while  the  older  members 
who  are  making  a  disturbance  relative  to  the 
increase  in  rates  are  paying  less  than  cost  for 
their  insurance  protection.  It  is  further  shown 
that  the  decision  of  the  Circuit  Court  of  Illi¬ 
nois  on  the  rate  subject  had  caused  the  old  in¬ 
adequate  rates  to  be  resumed,  and  the  head 
camp  will  be  forced  to  contend  with  them  if  the 
organization  is  to  continue. 


Secretary  Garrison’s  Life  Insurance 

Secretary  of  War  Garrison  carries  $25,000  of 
insurance  in  the  Mutual  Benefit  Life  Insurance 
Company.  In  response  to  a  letter  from  the  agent 
of  the  company  who  wrote  the  business  con¬ 
gratulating  him  on  his  appointment  to  Presi¬ 
dent  Wilson’s  Cabinet,  Secretary  Garrison  paid 
the  following  high  tribute  to  the  company  and 
its  management: 

In  regard  to  your  inquiry  as  to  my  dealings 
with  the  company  which  you  represent,  I  can 
only  say  that  they  have  been  utterly  and  ab¬ 
solutely  satisfactory  in  every  way,  and  I  have 
the  highest  regard  for  the  men  in  charge  of  it 
and  for  the  way  in  which  they  manage  it. 


Life  Underwriters  of  New  York  Luncheon 

The  Life  Underwriters  Association  of  New 
York  will  hold  its  April  meeting  at  Kalil’s 
restaurant,  at  14  Park  Place,  New  York,  at  12.30 
o  clock,  April  22.  It  will  be  known  as  a  solicit¬ 
ing  agents’  meeting,  and  ten-minute  talks  will 
be  made  by  William  F.  Atkinson  on  “The 
Monthly  Income  Policy”;  E.  M.  Carroll,  “Cer¬ 
tified  Accounts— Why  not  Certify  Life  Insurance 
Agents?”;  Lawrence  Priddy,  “Field  Methods,” 
and  J.  R.  Robbins,  “Experience  as  a  Solicitor.” 


Independent  Life  Examined 

Under  the  direction  of  the  Insurance  Depart¬ 
ment  of  Tennessee,  Consulting  Actuary  H.  W. 
Buttolph  recently  made  an  examination  of  the 
Independent  Life  of  Nashville,  Tenn.,  as  of  De¬ 
cember  31  last.  In  the  report  of  the  examina¬ 
tion  it  is  shown  that  during  the  year  1912  the 
company  received  in  premiums  $135,962,  of  which 
$78,320  was  collected  on  industrial  contracts. 
Interest  and  other  receipts  were  $39,618  (includ¬ 
ing  $4600  refund  of  stock  dividend,  $2260  surplus 
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Showing  all  mortgages  owned  by  the. 


Insurance  Company,  December  31,  191 .  in  each  State  or  Foreigh  Country. 


FARM  PROPERTIES. 
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Land  Buildings  Company  191.... 

on  (A) 

Buildings 


J ncluding  all  mortgages  purchased”  or  otherwise  acquired  in  191....  and  all  increases  during  191....  on 
tri)  Including  mortgages  under  which  company  has  secured  title  and  possession  by  foreclosure. 
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SCHEDULE  B— PART  2. 

Showing  all  interest  due  on  mortgage  loans  prior  to  December  1st  and  unpaid  at  end  of  year;  and  all  mortgage  loans  in  process  of  foreclosure. 
Date  Record  of  Mortgage 


Interest 


Number 


Year 

Given 


Year 

Due 


State  County  Book 


Page 


Amount 

of 

Loan 


Rate 


When 

Payable 
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Past 

Due 
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31,  191 _ 
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from  Last 
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31.  191 _ 


Value  of 
Land  Buildings 
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Held 

by 

Company 
on 


Remarks 
(State 
which 
mtgs.  are 


Buildings  being  fore- 
closed) 


GENERAL  INTERROGATORIES. 

1.  Are  there  any  prior  liens  on  mortgaged  properties? 

2.  Rates  of  interest?  Farm  properties;  maximum .  minimum _ _  Other  nronertirs-  maxim, m  •  ■ 

3.  Maximum  percentage  of  any  one  loan  to  value  of  security  at  time  loan  is  made,  exclusive  of  purchase  money  mortgages  taken  in  connertinn  wi  . 

4.  How  many  mortgage  loans  m  excess  of  $50,000  have  been  made  during  the  year?  y  mortgages  taken  m  connection  wi 

5.  Are  any  investments  included  in  Schedule  B,  such  as  land  contracts  or  ground  rents,  which  are  not  really  mortgage  loans? 


ith  sales  of  foreclosed  real  estate? 
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>ra  stock  and  $2700  borrowed  money),  making 
e  total  income  $175,580.  There  was  paid  to 
licyholders  $27,603  for  .death  claims,  $6921  for 
rrenders  and  $122  for  coupons  surrendered, 
iking  a  total  of  $34,626,  while  the  entire  dis- 
rsements  amounted  to  $158,900.  Admitted  as- 
ts  are  reported  at  $254,458,  the  non-admitted 
■ms  amounting  to  $39,906,  while  the  liabilities 
icluding  a  reserve  of  $129,086)  foot  up  to  $140,- 
2.  These  figures  indicate  a  surplus  on  policy- 
lders’  account  of  $113,625,  but  as  the  paid- 
capital  is  $210,000  a  stock  impairment  of  $96,- 
5  Is  revealed. 

The  examiner  goes  into  detail  regarding  the 
mpany’s  real  estate  transactions  and  reduces 
e  value  of  its  holdings  by  $23,949.  He  also 
ints  out  that  some  other  securities,  such  as 
nds,  collateral  loans  and  premium  notes,  are 
lued  at  less  than  the  company  claimed.  “The 
mpany’s  methods  are  in  many  particulars 
en  to  serious  criticism,”  says  the  examiner. 
ius  the  requirements  of  the  by-laws  for  reg- 
ar  monthly  meetings  of  the  directors  have  not 
■en  complied  with  and  a  number  of  important 
tions  have  been  taken  without  proper  author- 
ation;  the  books  are  said  to  be  in  extremely 
d  condition  and  gross  carelessness  is  evi¬ 
nced  in  their  handling.  “The  officers,”  says 
r.  Buttolph,  “do  not  seem  in  any  way  to 
alize  the  necessity  of  a  proper  system  of  ac- 
unting  or  the  seriousness  of  making  entries 
ion  the  books  under  false  dates.” 

A  contract  entered  into  regarding  the  indus- 
ial  department  to  run  for  ten  years,  from  June 
1912,  also  comes  in  for  criticism.  It  provides 
at  the  company  shall  receive  but  ten  per  cent 
the  weekly  premium  collection,  the  contrac- 
r  agreeing  to  pay  all  expenses  and  all  losses, 
le  examiner  believes  that  the  increase  in  the 
serves  in  this  department  will  be  at  least  two 
id  one-half  times  as  great  as  the  amount  to 
■  received  by  the  company  from  its  agent,  and 
lints  out  the  effect  of  such  a  contract  is  to  in¬ 
ice  the  writing  of  business  upon  the  form  of 
ilicy  which  carries  the  lowest  death  benefit 
id  the  highest  reserve. 


C.  M.  Atherton  Exonerated 

Clarence  Morgan  Atherton,  president  of  the 
restern  Life  Insurance  Company,  which  re- 
ioved  recently  from  Council  Bluffs  to  Des 
oines,  has  been  exonerated  of  the  charge  of 
mtempt  following  his  arrest  in  Des  Moines, 
had  been  charged  that  Atherton  disregarded 
summons  to  appear  at  Council  Bluffs  and  give 
/idence  in  a  case  involving  the  receivership 
-oceedings  of  the  Iowa  Security  Company  af- 
liated  with  the  Western  Life.  The  receiver 
iked  an  injunction  to  prevent  the  Western 
om  violating  the  terms  of  an  agency  contract, 
n  understanding  has  been  reached  whereby  the 
'estern  Life  continues  to  employ  Iowa  Se- 
lrity  agents,  with  the  provision  that  the  Se- 
lrity  company  shall  receive  its  regular  com¬ 
ission  therefrom. 


Sioux  Life  and  Casualty  of  Sioux  Falls 

Stock  in  the  Sioux  Life  and  Casualty  of  Sioux 
alls  is  being  sold,  and  it  is  expected  a  suf- 
cient  amount  will  have  been  disposed  of  by 
ugust  1,  to  enable  the  company  to  begin  writ- 
ig  business.  The  stock  selling  is  under  the 
irection  of  Tom  Murray  of  Chicago.  Wesley 
tiles,  formerly  State  actuary,  insurance  exam- 
ler  and  bank  examiner  of  South  Dakota,  has 
ecome  associated  with  the  company.  It  will 
rite  life,  accident  and  health  insurance. 
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MEETING  OF  INSURANCE 
COMMISSIONERS 


Hold  Important  Two-Day  Session  at 
Sherman  House,  Chicago 


REPORTS  OF  COMMITTEES  HEARD 


Will  Investigate  Compensation  of  Life  Insurance 

Solicitors — Programme  for  Burlington  Meeting 

The  adjourned  meeting  of  the  National  Con¬ 
vention  of  Insurance  Commissioners,  which  met 
at  the  Sherman  House  at  Chicago  on  Tuesday  of 
last  week,  came  to  a  close  Wednesday  after  a 
busy  two-day  session.  Representatives  from 
eighteen  States  were  present,  many  from  the 
Southwestern  States  being  unable  to  attend  ow¬ 
ing  to  the  distance,  and  others  because  the 
legislatures  were  still  in  session. 

Practically  the  first  action  by  the  Com¬ 
missioners  was  the  election  of  J.  A.  O.  Preus  of 
Minnesota  to  membership  on  the  executive 
committee  to  succeed  S.  R.  Barton  of  Nebraska, 
who  has  retired  from  office.  It  was  reported  by 
Deputy  Superintendent  H.  D.  Appleton  of  New 
York  that  the  committee  on  valuation  and  the 
committee  on  blanks  will  meet  at  the  Hotel 
Manhattan  at  New  York  at  the  time  of  the  an¬ 
nual  meeting  of  the  Actuarial  Society  of 
America,  Thursday,  May  15.  A  request  was  sub¬ 
mitted  by  Vice-President  E.  E.  Rhodes,  of  the 
Mutual  Benefit  Life  of  Newark,  for  a  modifica¬ 
tion  of  the  blank  on  Schedule  B  of  the  life  re¬ 
port  covering  mortgages  carried  in  assets.  This 
was  referred  to  the  committee  on  blanks  to  be 
reported  upon  at  the  annual  meeting. 

Secretary  McMasters  of  South  Carolina  re¬ 
ported  that  replies  had  been  received  from  fif¬ 
teen  companies  relative  to  the  request  made  at 
the  last  meeting  as  to  their  method  of  valua¬ 
tion  after  the  expiration  of  the  tontine  period 
and  their  past  treatment  of  the  non-forfeiture 
privilege.  The  reports  made  were  to  the  effect, 
in  practically  each  answer,  that  their  practice 
was  in  conformity  with  the  desires  of  the  Com¬ 
missioners.  The  inquiry  was  directed  particu¬ 
larly  at  the  Mutual  Life  of  New  York  and  the 
Northwestern  Mutual  Life  of  Milwaukee,  the  lat¬ 
ter  being  instructed  to  complete  its  answer  im¬ 
mediately. 

The  questions  of  the  advisability  of  providing 
that  insurance  companies  may  cover  all  liability 
risks  under  a  single  policy,  of  forbidding  profit- 
sharing  contracts  on  health  and  accident  poli¬ 
cies,  and  a  uniform  policy  for  mutual  fire  insur¬ 
ance  companies,  were  then  brought  up  and  were 
referred  to  the  committee  on  laws  and  legisla¬ 
tion,  composed  of  J.  A.  O.  Preus  of  Minnesota, 
C.  A.  Palmer  of  Michigan,  H.  L.  Ekern  of  Wis¬ 
consin  and  Charles  Johnson  of  Pennsylvania. 
A  special  committee,  of  which  President  Hardi¬ 
son  of  Massachusetts  is  the  chairman,  was  ap¬ 
pointed  to  confer  with  the  Federal  authorities 
regarding  the  prior  lien  they  claim  on  assets  of 
insolvent  surety  companies  which  have  Federal 
bonds. 

SECOND  DAY’S  SESSION 

At  the  second  day’s  session,  on  the  contention 
of  Commissioner  McMasters,  a  committee  was 
appointed  to  look  into  the  compensation  of  life 
insurance  solicitors.  Mr.  McMasters  declared 
the  compensation  was  too  great,  particularly  in 
reference  to  the  first  year’s  cost  of  the  busi¬ 
ness.  It  was  pointed  out  by  others  that  the 
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New  York  law  on  this  subject  covered  ade¬ 
quately,  but  the  committee  was  named,  never¬ 
theless,  and  consists  of  Messrs.  McMasters,  Em¬ 
met  and  Darst.  Resolutions  were  adopted  stat¬ 
ing  that  it  was  self-evident  that  the  old  system 
of  fraternal  orders  was  not  adequate,  and  that 
a  new  system  was  necessary  to  the  future  safety 
of  the  orders.  It  was  also  recommended  that 
the  fraternals  put  themselves  on  such  a  basis  as 
would  insure  the  payment  of  a  definite  amount 
on  the  maturity  of  the  contracts.  In  a  speech, 
J.  E.  Sullivan,  representing  the  Associated  Fra¬ 
ternities  of  America,  favored  a  definite  stand  by 
the  Commissioners  for  the  Mobile  bill.  The  ex¬ 
ecutive  committee  has  arranged  the  following 
programme  for  the  annual  meeting  to  be  held 
July  29  to  August  1  at  Burlington,  Vt. : 

First  Day — Addresses  of  welcome.  Response 
by  J.  R.  Young,  vice-president,  of  North  Caro¬ 
lina.  Roll  call.  President’s  address.  Calls  of 
committees. 

Second  Day  (agents’  day) — “Qualifications  of 
Agents,”  by  Robert  J.  Merrill,  New  Hampshire; 
“Supervision  of  Agents,”  “Health  and  Accident 
Agents,”  by  Hon.  H.  D.  Appleton,  New  York; 
“Fire  Insurance  Agents,”  by  J.  L.  Bleakley, 
Iowa;  “Summary  of  Their  State  Laws  in  Respect 
to  Supervisory  Control  of  Agents,”  by  the  Com¬ 
missioners  of  the  following  States:  Massachu¬ 
setts,  Virginia,  Connecticut,  Illinois,  Minnesota, 
Pennsylvania,  Ohio,  Montana,  Michigan,  North 
Carolina,  Mississippi  and  West  Virginia;  “Life 
Insurance  Agents,”  by  J.  T.  Winship,  Michigan; 
discussion  of  papers.  Reports  of  committees. 

Third  Day  (fire  insurance) — “Short  Rates,”  by 
J.  A.  O.  Preus,  Minnesota;  “Over-Insurance,”  by 
William  Keating,  Montana;  “Underwriters’ 
Agencies,”  by  Joseph  Button,  Virginia;  discus¬ 
sion  of  papers.  Reports  of  committees. 

Fourth  Day — “Workmans  Compensation  In¬ 
surance,”  by  H.  P.  Hammond,  Connecticut; 
paper  to  be  discussed  by  Commissioners  of 
States  having  compensation  laws,  with  observa¬ 
tions  upon  operations  of  these  laws;  election  of 
officers;  adjournment. 


Cosmopolitan  Life  Reorganizes 

The  reorganization  meeting  of  the  stock¬ 
holders  of  the  Cosmopolitan  Life  of  Atlanta  was 
held  recently  at  that  city,  and  a  new  subscrip¬ 
tion  aggregating  $250,000  of  stock  of  the  com¬ 
pany  has  been  secured.  The  books  will  be  kept 
open  until  $50,000  additional  stock  subscriptions 
on  a  basis  of  two  for  one  of  par  value  have  been 
secured,  thus  giving  the  company  in  the  end  a 
capital  of  $500,000,  the  maximum  asked  for 
under  the  new  charter  and  a  surplus  of  about 
the  same  amount. 

The  company,  which  is  the  first  to  be  created 
under  the  new  Georgia  law  of  1912,  was  organ¬ 
ized  without  promotion  expense,  and  will  begin 
business  with  available  liquid  assets  of  $375,000 
after  paying  the  purchase  price  of  $354,000  for 
the  assets  of  the  old  company.  Officers  were 
elected  as  follows;  J.  O.  Wynne,  formerly  gen¬ 
eral  agent  in  Georgia  for  the  Prudential  of 
Newark,  president;  William  L.  Pomeroy,  sec¬ 
retary,  and  M.  M.  Riley,  treasurer.  John  Tat- 
lock  of  New  York  was  appointed  consulting 
actuary. 

E.  P.  Simpson,  a  former  director  in  the  old 
company,  has  filed  suit  attacking  the  final  order 
of  Judge  Bell  recently,  in  dismissing  the  litiga¬ 
tion  in  the  old  Cosmopolitan  case.  The  petition 
asks  that  the  order  be  set  aside  and  declared 
null  and  void.  The  case  will  be  heard  April  21. 


— The  Life  Underwriters  Association  of  Wichita, 
Kan.,  has  been  organized,  with  the  following  officers: 
H.  W.  Allen,  president;  Bruce  Griffith,  first  vice- 
president;  W.  T.  Johnson,  second  vice-president;  J. 
R.  Engel,  secretary,  and  C.  M.  Knox,  secretary. 
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ARMY  OF  INSURED  MAKES 
PROTEST 


Income  Tax  Section  of  New  Tariff 
Bill  Under  Fire 


LIFE  INSURANCE  COMPANIES  INVOLVED 


Mutual  Companies  Taxed  on  Net  Income — Bene¬ 
ficiaries  also  Mulcted 

Action  is  being  taken  by  life  insurance  com¬ 
panies  throughout  the  United  States  for  the 
protection  of  their  policyholders  against  the  in¬ 
clusion  in  the  income  tax  section  of  the  new 
tariff  bill,  which  provides  for  the  payment  by 
beneficiaries  of  a  heavy  tax  upon  the  death  of 
the  insured.  The  section  in  question  is  Section 
11,  Subdivision  B,  and  while  there  is  claimed  to 
be  no  intention  on  the  part  of  the  drafters  of 
the  bill  to  include  this  meaning  in  the  section, 
there  has  been  a  general  opinion  expressed  that 
in  the  event  of  the  matter  being  tested  before  a 
court  the  wording  is  so  arranged  as  to  include 
a  tax  on  the  money  paid  beneficiaries.  The  bill 
also  imposes  a  tax  of  one  per  cent  upon  the  net 
income  of  mutual  life  insurance  companies  to 
take  the  place  of  the  present  corporation  tax, 
and  this  section  is  meeting  with  the  united  op¬ 
position  of  the  companies. 

When  the  wording  of  the  tariff  bill  became 
known,  a  meeting  of  the  Association  of  Life  In¬ 
surance  Presidents  was  held  at  New  York;  and 
Kobert  Lynn  Cox,  chairman  and  general  coun¬ 
sel  for  the  organization,  was  instructed  to  send 
telegrams  to  every  life  company  in  the  country, 
asking  them  to  take  action  in  having  their 
policyholders  oppose  the  measure,  and  this  was 
followed  by  a  letter  which  says: 

VVe  are  enclosing  copy  of  the  income  tax  section  of 
tile  tariff  bill  introduced  in  the  House  of  Representa¬ 
tives  this  week,  to  which  we  referred  in  our  night 
letter  of  the  10th  inst. 

Raising  the  points  in  the  order  in  which  they  appear 
in  the  bill,  we  call  attention  to  possible  results  which 
may  or  may  not  have  been  intended.  Intention  is  of 
little  importance  except  as  it  can  be  spelled  out  front 
the  language  itself.  We  must,  therefore,  assume  that 
it  means  what  it  says  so  far  as  meaning  can  he  deter¬ 
mined.  The  danger  of  the  present  situation  seems  to 
be  that  in  order  to  carry  the  general  tariff  bill  through 
there  is  a  disposition  on  the  part  of  the  men  in  com¬ 
mand  not  to  permit  amendment  of  the  hill  in  any  im¬ 
portant  particular,  even  though  admittted  that  it  does 
not  accurately  express  in  its  reference  to  insurance 
the  intention  of  those  who  drew  it. 

In  the  definition  of  net  income  you  will  note  that  on 
page  1S5,  lines  3  and  4,  reference  is  made  to  the 
proceeds  of  life  insurance  policies  paid  upon  the  death 
of  the  person  insured.-  It  appears  to  make  such  pro¬ 
ceeds  income,  and  as  such  taxable.  The  question 
arises  as  to  whether  this  is  a  reasonable  construction, 
and  also  as  to  what  becomes  of  the  proceeds  of  endow¬ 
ment  policies,  surrender  values  and  other  payments  on 
policy  and  annuity  contracts.  If  the  words  appearing 
in  the  lines  quoted  are  intended  to  make  merely  the 
income  from  the  proceeds  of  policies  paid  upon  death 
taxable,  as  some  have  suggested,  why  mention  it  at  all, 
since  such  income  is  surely  taxable  under  the  general 
provisions  of  the  bill? 

In  Sub-division  E,  which  provides  for  taxation  “at 
the  source,”  we  find  on  page  141,  line  4,  that  mort¬ 
gagors  are  required  to  withhould  the  tax  on  their  in¬ 
terest  payments  if  in  excess  of  $4000,  and  also  the 
tax  on  interest  of  any  amount  if  the  mortgagor  is  a 
corporation  (page  142,  lines  16  to  25).  It  also  pro¬ 
vides  that  insurance  companies  shall  withhold  not  only 
the  tax  on  salaries,  but  also  “compensation,  remunera¬ 
tion  and  emoluments”  exceeding  $4000,  which  would 
seem  to  cover  moneys  paid  to  agents  working  on  a 
commission  basis  and  used  largely  to  pay  the  commis¬ 
sions  of  sub-agents. 

The  confusion  likely  to  arise  from  the  provisions 
of  this  section  leads  to  the  inquiry  as  to  whether  or 
not  the  income  tax  division  of  the  accounting  room 
of  life  insurance  companies  will  not  hereafter  require 
more  clerks  than  any  other  department  of  the  business. 
Then  again,  there  is  the  problem  of  the  deduction  of 
the  tax  by  mortgagors  who  may  fail  to  pay  over  the 
tax  to  the  Government  through  insolvency  or  other¬ 
wise,  but  for  which  the  insurance  company  may 
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nevertheless  be  held  personally  liable.  (See  page  144, 
lines  4  and  5.) 

On  page  146,  lines  15  to  20,  inclusive,  the  wording 
of  the  present  corporation  tax  law  has  been  changed 
with  the  apparent  intent  of  making  it  more  certain 
that  dividends  or  return  premium  payments  must  be 
reckoned  as  a  part  of  gross  income,  contrary  to  the 
contention  of  life  insurance  companies  under  the  old 
law  and  sustained  by  the  Federal  courts.  But  the 
question  arises  as  to  whether  this  language  does  not 
go  further  and  would  compel  the  payment  of  a  tax 
on  the  net  addition  required  by  law  to  be  made  each 
year  to  reserve  funds.  If  such  addition  to  reserves  is 
taxed  under  the  changed  phraseology  such  tax  in  most 
cases  would  be  several  times  the  amount  imposed  by 
the  present  law.  There  is  a  difference  of  opinion 
among  attorneys  as  to  the  meaning  of  this  part  of  the 
bill,  so  who  can  say  what  will  be  the  opinion  of  the 
Supreme  Court  if  the  question  must  he  carried  there 
for  determination? 

Those  who  had  most  to  do  with  the  drafting  of  this 
bill  have  declared  that  it  did  not  increase  the 
burden  of  life  insurance  companies,  and  one  is  re¬ 
ported  in  the  newspapers  as  having  said  that  it  was 
not  intended  to  tax  payments  to  beneficiaries.  It  is 
to  be  hoped  that  this  belief,  showing  a  friendly  atti¬ 
tude,  may  enable  insurance  companies  to  secure 
amendments  that  will  make  the  meaning  of  the  bill 
clear  in  its  application  to  the  life  insurance  business. 
Certainly,  in  its  present  form  no  one  can  tell  with 
certainty  what  it  does  mean.  There  are  many  defects 
which  serve  to  obscure  the  meaning  here  and  there, 
such  as  sentences  without  verbs,  etc.,  but  these  are 
minor  matters  compared  to  the  ones  to  which  we  have 
called  attention,  and  others  which  seem  likely  to  ap¬ 
pear  on  closer  examination,  and  under  an  attempt 
which  is  being  made  to  apply  its  provisions  to  the 
actual  transactions  of  certain  life  insurance  com¬ 
panies  for  last  year. 

An  appeal  to  the  policyholders  has  been  made 
by  President  Darwin  P.  Kingsley  of  the  New 
York  Life,  and  another  by  Judge  William  A. 
Day,  president  of  the  Equitable  of  New  York, 
in  the  shape  of  a  letter  asking  them  to  protest 
to  the  Congressmen  in  Washington  and  urge  the 
correction  of  what  is  termed  a  serious  econo¬ 
mic  folly. 

In  a  statement  made  by  Representative  Hull 
of  Tennessee,  who  wrote  the  income  tax  fea¬ 
tures  of  the  tariff  bill,  he  declared  that  the  prin¬ 
cipal  of  life  insurance  policies  is  not  to  be  re¬ 
garded  as  an  income  tax,  but  merely  the  net 
profits  when  policies  are  used  for  purposes  of 
investments.  A  further  inclusion  in  the  bill  af¬ 
fecting  companies  is  found  in  Subdivision  G, 
which  is  understood  to  be  so  involved  in  its 
wording  that  premium  abatements  to  policy¬ 
holders  will  be  taxed,  and  in  specifying  how 
corporations  shall  be  taxed  says  that  an  insur¬ 
ance  company  in  computing  the  amount  of  tax 
to  be  paid  shall  be  allowed  to  deduct  all  ordi¬ 
nary  and  necessary  expenses,  all  losses  actually 
sustained  during  the  year,  and  sums  other  than 
the  amounts  paid  within  the  year  on  policy  and 
annuity  contracts  to  policyholders  as  dividends 
or  as  return  of  premium  payments,  and  the  net 
addition,  if  any  required  by  law,  to  be  made 
within  the  year  to  reserve  funds. 

Mr.  Kingsley’s  letter  to  policyholders  is,  in 
part,  as  follows: 

I  appeal  to  you  as  a  policyholder  in  this  company 
(possibly  in  others)  to  write  your  Congressman  and 
Senators  in  Washington  immediately,  protesting  against 
the  economic  folly  and  the  wrong  to  you  personally 
involved  in  the  income  tax  section  of  the  pending 
tariff  bill  which  taxes  the  net  income  of  life  insurance 
companies  operating  on  the  mutual  plan. 

All  life  insurance  conducted  not  for  profit,  hut  for 
mutual  protection,  should  be  exempt. 

Write  that  to  your  Representative  and  Senators. 
You  have  a  right  to  be  heard,  and  you  can  be  heard, 
although  it  appears  that  there  are  to  be  no  hearings 
on  the  bill.  If  the  Congress  hears  your  protest  and 
hears  it  distinctly  there  is  every  reason  to  hope  that 
the  bill  will  be  amended  so  as  to  protect  you  from  a 
tax  you  ought  not  to  pay  for  reasons  stated  in  the 
bill  itself,  viz. :  your  income  is  not  $4000 — or  if  it  is 
you  are  otherwise  taxed;  in  your  capacity  as  an  in¬ 
surant  you  do  not  operate  for  profit. 

In  his  letter  Judge  Day  says,  in  part: 

It  is  neither  the  duty,  the  desire,  nor  the  intention 
of  the  Equitable  Society  to  oppose  the  taxing  of  the 
incomes.  It  is,  however,  our  duty  and  our  purpose 
to  urge  the  correction  of  the  very  serious  mistake  that 
has  been  made  in  that  part  of  the  proposed  income 
tax  law  which  requires  policyholders  to  pay  taxes  more 
than  once  on  the  same  money. 

The  proposed  law  as  it  relates  to  life  insurance 
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companies  is  extremely  vague  and  difficult  to  under¬ 
stand.  Whatever  the  intent  may  have  been,  the 
language  used  is  clearly  open  to  the  interpretation 
that  policyholders  will  be  required  to  pay  three  taxes 
in  addition  to  the  tax  already  required  on  their  pre¬ 
miums  by  the  States,  making  four  taxes  in  all. 

Taxes  levied  against  this  society  and  other  life  in¬ 
surance  companies  doing  business  on  the  participating 
plan  are  necessarily  paid  by  the  insured,  for  these  tax 
payments  must  be  deducted  from  the  annual  refunds 
(or  unused  portions  of  premiums)  returned  to  policy¬ 
holders. 

It  is,  therefore,  of  the  utmost  importance  that  all] 
policyholders  should  write  at  once  to  their  Senators 
and  Representatives,  urging  that  if  their  insurance 
funds  are  to  be  taxed  they  be  taxed  but  once,  and 
that  a  hearing  be  granted,  that  the  facts  may  be  pre¬ 
sented  and  carefully  considered. 

The  taxing  of  life  insurance  savings  is  fundamen¬ 
tally  and  morally  wrong.  During  the  Civil  War,  in 
the  hour  of  our  greatest  need,  Congress  held  sacred 
the  life  insurance  savings  of  the  people  and  refused  to 
tax  them. 

Press  dispatches  from  Washington  state  that 
policyholders  all  over  the  country  are  deluging 
the  Representatives  with  protests  against  these 
sections,  and  an  effort  will  be  made  in  the  Dem¬ 
ocratic  caucus  to  effect  proper  amendments 


Detroit  Life  of  Detroit 

The  Detroit  Life  of  Detroit,  which  on  Febru¬ 
ary  11  last  reduced  its  capital  stock  from  $210,- 
000  to  $105,000  and  added  the  difference  to  sur¬ 
plus,  had  on  February  28  a  surplus  of  $117,431, 
of  which  amount  $107,142  was  admitted.  The 
company,  as  of  December  31,  had  $512  of  ad¬ 
mitted  assets  for  every  $100  of  liabilities.  It 
has  passed  the  $6,000,000  mark  in  new  business 
since  organization  about  two  years  ago,  and  has 
written  $800,000  of  insurance  since  January 
1,  1913. 


Life  Notes 

- — The  Senate  of  the  Iowa  Legislature  has  passed  the 
perennial  bill  providing  for  a  separate  State  Insurance  i 
Department. 

— The  annual  meeting  of  the  Agents  Association  of 
the  Northwestern  Mutual  Life  of  Milwaukee  will  be 
held  July  15,  16  and  17. 

— F.  C.  Burnham,  formerly  general  manager  of  "the  ; 
Home  Life  of  Jacksonville,  Fla.,  has  been  elected 
secretary  of  that  company. 

— General  Agent  Curtis,  of  the  New  England  Mu¬ 
tual  Life  of  Boston,  gave  a  dinner  to  members  of  the 
agency  staff  at  the  City  Club  last  week  at  Boston. 

— At  a  meeting  of  the  directors  of  the  Central  Life 
of  Louisville  to  be  held  this  week  the  question  of 
moving  the  home  office  from  that  city  to  Shelbyville, 
Ky.,  will  be  voted  upon. 

— At  the  annual  meeting  of  the  Bankers  Life  of  Des 
Moines  all  the  old  officers  were  re-elected.  C.  C. 
Blevins  was  appointed  superintendent  of  agents  to 
succeed  Superintendent  Booth,  resigned. 

— The  Merchants  Life  Association  of  Burlington, 
la.,  made  an  increase  of  seventy-five  per  cent  in  new 
business  during  the  first  three  months  of  this  year,  as 
compared  with  the  corresponding  period  last  year. 

— Officers  have  been  elected  by  the  Utah  Association 
of  Life  Underwriters  as  follows:  C.  D.  Kipp,  presi¬ 
dent;  D.  II.  Livingston,  first  vice-president;  A.  P. 
Huntington,  second  vice-president;  J.  P.  Smith,  secie- 
tary,  and  L.  E.  Voyles,  treasurer. 

— R.  A.  Craighead  and  E.  E.  Vickery  have  been 
made  general  agents  in  Alabama  of  the  Pan-American 
Life  of  New  Orleans,  with  headquarters  at  Birming¬ 
ham.  Mr.  Craighead  was  formerly  assistant  superin¬ 
tendent  of  the  Cherokee  Life  of  Birmingham. 

— Benjamin  S.  Williams  has  been  appointed  State 
agent  in  Florida  for  the  Pacific  Mutual  Life  of  Los 
Angeles.  He  has  been  identified  at  different  times 
with  the  Equitable  of  New  York;  Penn  Mutual  of 
Philadelphia,  and  Union  Central  of  Cincinnati. 

— The  formal  announcement  is  now  made  that  Col. 
Sydney  M.  Hedges,  for  the  past  thirty-four  years 
general  agent  for  the  Mutual  Benefit  Life  of  Newark 
at  Boston,  has  resigned  as  of  July  1  next.  The  news 
was  made  public  several  weeks  ago  !n  The  Spectator. 
Col.  Hedges  will  be  succeeded  by  F.  E.  DeGroat,  now 
general  agent  of  the  company  at  San  Francisc*. 
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Casualty,  Surety,  Etc. 


10LD  FURTHER  TRIENNIAL 
CONVENTIONS 


Metropolitan  Life  Gives  Four  Banquets 
in  Ohio  and  New  York 


MANY  PROMINENT  MEN  PRESENT 


Meetings  Take  Place  at  Cincinnati,  Cleveland, 
Buffalo  and  Utica — Large  Home  Office 
Representation 

Further  triennial  conventions  in  the  various 
r-ities  throughout  the  country  east  of  the  Mis¬ 
sissippi  river  have  been  held  by  the  districts 
of  the  Metropolitan  Life  of  New  York.  Vice- 
President  Haley  Fiske,  Medical  Director  A.  S. 
Knight  and  others  from  the  home  office  con¬ 
tinue  to  visit  these  meetings,  and  they  have 
been  big  successes.  The  convention  held  at  Cin¬ 
cinnati  was  attended  by  the  districts  at  Clif¬ 
ton,  Norwood,  Covington,  Hamilton,  Chilli- 
cothe,  Columbus,  Dayton,  Lima,  Piqua,  Spring- 
field,  Lawrenceburg,  Clarksburg,  Huntington 
a-d  Parkersburg.  The  Cleveland  meeting  was 
held  at  the  new  Statler  hotel  and  the  districts 
represented  were:  Cuyahoga,  Akron,  Mansfield, 
Sandusky,  Steubenville,  Toledo,  Wheeling,  W. 
Va.,  Youngstown  and  Zanesville. 

The  convention  for  the  Great  Northern  terri¬ 
tory  was  held  at  Buffalo,  and  about  250  men  from 
Western  New  York  were  in  attendance.  The 
districts  represented  were:  Batavia,  Corning, 
Erie,  Genesee,  Iroquois,  Jamestown,  Niagara 
Falls,  Rochester  and  Seneca.  At  the  Utica  con¬ 
vention  the  following  districts  were  represented: 
Auburn,  Binghamton,  Elmira,  Oswego,  Syracuse 
and  Watertown. 

In  carrying  out  the  programmes  at  the  vari¬ 
ous  meetings  a  business  meeting  was  held  and 
a  banquet  was  given,  at  which  some  of  the  most 
prominent  men  of  the  city  were  the  guests  and 
speakers.  The  banquets  were  attended  by  large 
numbers  of  medical  examiners,  and,  following 
the  address  of  Vice-President  Fiske,  they  with¬ 
drew  with  Dr.  Knight  for  a  convention  of  their 
own.  The  Metropolitan  is  highly  pleased  with 
the  result  of  these  conventions  and  feels  that 
by  bringing  the  men  together  it  has  accom¬ 
plished  its  most  successful  coup. 

The  triennial  convention  of  the  Metropolitan 
Life  of  New  York  for  the  districts  comprising 
Greater  Boston  was  held  in  Boston  last  Thurs¬ 
day,  about  400  members  of  the  staff  and  guests 
being  present.  A  notable  address  was  made  by 
Vice-President  Haley  Fiske,  the  other  speakers 
being  Fourth  Vice-President  Ayres,  Secretary  of 
State  Frank  J.  Donahue,  Professor  Putnam  of 
Harvard,  President  Childs  of  the  Columbian 
;  National  of  Boston,  and  Hon.  Guy  W.  Cox. 


Promotion  for  John  W.  Pulis 

At  the  recent  annual  meeting  of  the  Balti¬ 
more  Life  Insurance  Company  of  Baltimore  the 
by-laws  were  amended  creating  the  office  of 
second  vice-president,  and  the  directors  pro¬ 
moted  Comptroller  John  W.  Pulis  to  the  new 
office.  Mr.  Pulis  became  connected  with  the 
company  in  1895,  having  been  prior  thereto  a 
i  special  examiner  in  the  Maryland  Insurance  De¬ 
partment.  Four  years  later  he  was  made 
i  comptroller,  in  1911  was  elected  a  director,  and 
now,  in  1913,  he  becomes  second  vice-presi- 
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dent.  When  the  company  reincorporated  in 
1899  Mr.  Pulis  was  asked  to  organize  the  ordi¬ 
nary  department  and  has  had  direct  charge  of 
it  ever  since.  Among  his  many  duties  have 
been  included  the  preparation  of  the  com¬ 
pany’s  literature  for  both  the  industrial  and  or¬ 
dinary  departments,  as  well  as  the  direction  of 
the  actuarial  department.  The  Baltimore  Life 
h  s  made  good  progress  in  recent  years  under 
the  guiding  hand  of  President  Frank  S.  Stro- 
bridge,  assisted  by  Vice-President  Richard  E. 
Bromwell,  Secretary  Wm.  O.  MacGill,  and  the 
new  Vice-President  John  W.  Pulis.  Its  latest 
statement  shows  that  it  has  insurance  in  force 
of  $19,235,698,  a  premium  income  of  $855,417, 
and  assets  of  $2,284,051. 


Pittsburg  Agency  Presented  with  Flag 

Miss  Margaret  Lee  has  presented  Superin¬ 
tendent  Samuel  Smith,  of  the  Pittsburg  Agency 
of  the  Western  and  Southern  of  Cincinnati,  with 
a  new  design  of  the  American  flag,  to  remain 
with  the  district  for  the  current  year,  and  will 
then  be  presented  to  the  leading  assistant  who 
has  the  largest  amount  of  ordinary  business 
placed.  Thereafter  during  the  year  the  leading 
assistant  will  be  entitled  to  the  banner  each 
month.  At  the  close  of  the  year  it  goes  to  the 
leading  producer  of  the  staff,  providing  he  has 
not  less  than  $25,000  placed  business.  The  Pitts¬ 
burg  staff  has  organized  an  ordinary  banquet 
club,  which  will  banquet  the  first  Thursday  of 
each  month.  Arrangements  have  been  made  for 
two  tables,  one  to  be  known  as  the  producers' 
table  and  the  other  the  non-producers’  table. 


Prudential  of  Newark 

Each  year  for  the  past  fifteen  years  the  Pru¬ 
dential  of  Newark  has  led  all  life  insurance 
companies  in  New  Jersey  in  new  business.  In 
1912  the  amount  of  paid-for  life  insurance  issued 
and  revived  in  New  Jersey  by  the  Prudential 
exceeded  $41,000,000  on  over  200,000  policies.  The 
claims  paid  in  New  Jersey  in  1912  were  over 
$2,600,000.  The  Prudential  now  has  in  force  in 
New  Jersey  over  1,380,000  paid-for  policies, 
equal  to  over  one-half  the  population  of  the 
State,  and  the  paid-for  insurance  in  force  is 
nearly  $250,000,000. 


Thirty  Days’  Notice  Required  on  Lapses 

The  Kansas  Legislature  has  passed  Senate  bill 
No.  640,  providing  that  notices  must  be  sent 
thirty  days  before  life  insurance  policies  lapse, 
or  the  lapses  will  not  be  valid.  The  measure 
works  a  hardship  only  on  industrial  companies. 
The  certificate  of  notice  placed  in  the  post  of¬ 
fice,  with  postage  prepaid,  thirty  days  before  the 
date  of  cancellation  of  any  policy  by  a  responsi¬ 
ble  officer,  clerk  or  agent  of  the  company,  is  re¬ 
garded  under  the  law  as  sufficient  proof  that  it 
has  been  sent. 


Industrial  Notes 

— The  Home  Life  of  America  of  Philadelphia  has 
appointed  J.  B.  Warren  superintendent  at  Philadel¬ 
phia  No.  1.  He  has  been  with  the  Home  for  more 
than  eight  years.  The  company  made  a  satisfactory 
showing  with  its  weekly  premium  department  during 
the  first  quarter  of  1913. 

— The  Colonial  Life  of  Jersey  City  has  made  the 
following  appointments  of  assistant  managers:  Wolf 
Levinson,  Jersey  City:  Charles  Hahn,  Williamsburgh , 
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William  E.  Hopstock,  North  Hudson;  William  P. 
Madgwick,  North  Hudson;  Herbert  W.  Slock,  Easton; 
Samuel  E.  Ayers,  Morristown. 

— The  month  of  February  was  in  every  way  the 
most  successful  in  the  history  of  the  Commonwealth 
Life  of  Louisville.  The  volume  of  new  business  far 
exceeded  that  for  January. 


CASUALTY,  SURETY  & 
MISCELLANEOUS 


To  Open  Chicago  Branch  Office 

The  .®tna  Life  and  the  AStna  Accident  and 
Liability  of  Hartford  will  on  May  1  open  a 
branch  office  at  Chicago  under  the  management 
of  George  Tromel,  who  has  been  head  of  the 
department  for  Marsh  &  McLennan,  which  now 
handles  the  liability  and  surety  business  in 
that  city.  J.  J.  Heelan  will  be  in  charge  of  the 
inspection  department,  which  will  cover  that 
branch  of  the  business  in  five  States.  The 
claim  department  will  be  in  charge  of  I.  W. 
Brodt;  Charles  E.  Bennet  will  have  the  surety 
department,  and  Mr.  Tromel  will  devote  his  at¬ 
tentions  to  the  liability  business.  E.  O.  Wag¬ 
goner  will  plant  the  company  in  Illinois  for 
surety  business,  and  W.  W.  Draheim  has  been 
appointed  special  agent  for  the  surety  depart¬ 
ment.  Mr.  Tromel  will  also  represent  the  Auto¬ 
mobile  Insurance  Company  of  Hartford,  which 
is  being  organized  by  the  JEtna. 


Surety  Association  of  America  Meets 

The  annual  meeting  of  the  Surety  Association 
of  America  was  held  Wednesday  of  last  week  at 
the  Hotel  La  Salle  at  Chicago,  with  about 
twenty-five  members  present.  President  A.  J. 
Hopkins,  of  the  Illinois  Surety  of  Chicago,  pre¬ 
sided  at  the  sessions,  which  were  devoted  almost 
exclusively  to  the  hearing  of  reports  of  com¬ 
mittees  and  other  routine,  matters.  The  chief 
subject  discussed  was  the  contractors’  bonds, 
and  uniform  forms  of  contract  and  specifications 
were  favored.  Joel  C.  Rathborne,  vice-president 
of  the  National  Surety  of  New  York,  was  se¬ 
lected  chairman  of  the  next  meeting,  the  date 
and  location  of  which  will  be  decided  upon  later. 
The  visiting  members  were  tendered  an  informal 
dinner  and  entertainment  that  evening  at  the 
La  Salle  by  the  Surety  Underwriters  Association 
of  Chicago.  President  Harvey  G.  Badgerow  pre¬ 
sided. 


Pacific  Coast  Casualty  Company 

The  Pacific  Coast  Casualty  Company  of  San 
Francisco  was  organized  in  1902  and  has,  in  the 
years  which  have  since  elapsed,  given  good  ser¬ 
vice  to  its  policyholders.  It  transacts  personal 
accident,  health,  liability,  automobile,  burglary, 
theft,  fidelity,  plate  glass,  teams,  elevator, 
surety,  and  workmen’s  collective  lines,  in  each 
of  which  it  offers  liberal  forms  of  contract.  The 
company  is  possessed  of  assets  amounting  to 
$956,811,  and  has  a  surplus  on  policyholders’  ac¬ 
count  of  $449,186.  Among  the  directors  of  this 
company  are  a  number  of  well-known  capital¬ 
ists  and  business  men  of  San  Francisco,  while 
the  officers  are  Edmund  F.  Green,  president, 
C.  G.  Brown,  vice-president;  H.  A.  Bauer,  sec¬ 
retary;  J.  M.  Hoyt,  assistant  secretary,  and  J. 
P.  Deering,  counsel. 
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FOLEY- WALKER  BILL  STILL 
PENDING 


Confidence  Remains  Firm  that  Early 
Action  Will  Be  Taken 


LEGISLATION  IN  OTHER  STATES 


Measures  Passed  in  Minnesota  and  Nebraska — 
Patterned  After  New  Jersey  Law — New 
Bill  in  Tennessee 

No  further  action  has  been  taken  looking 
toward  the  passage  of  the  Foley-Walker,  or 
compromise  compensation  bill,  during  the  past 
week  by  the  New  York  Legislature,  but  con¬ 
fidence  is  still  placed  in  the  rumor  that  the 
measure  will  be  acted  upon  very  shortly.  An 
amendment  to  the  insurance  law  relative  to 
workmen’s  compensation  has  been  introduced 
by  Senator  Salant  of  New  York.  It  is  the  same 
as  presented  March  31  by  Assemblyman  Schaap 
of  New  York. 

The  question  of  workmen’s  compensation  is 
still  receiving  the  attention  of  legislatures  in 
various  States  throughout  the  country.  The 
compromise  compensation  bill  has  been  passed 
by  the  Senate  of  the  Minnesota  Legislature,  and 
little  opposition  is  looked  for  in  the  House. 
The  measure  applies  to  all  employees  except 
domestic  servants  and  farm  labor,  as  well  as 
employment  which  is  casual.  It  is  modeled  on 
the  law  now  in  effect  in  New  Jersey,  and  pro¬ 
vides  that  all  employers  and  employees  in  the 
State  shall  come  under  the  provisions  of  the 
law  unless  they  specifically  elect  not  to  do  so. 
The  bill  does  away  with  contributory  negligence 
and  negligence  of  fellow  employee  as  grounds 
of  defense  in  personal  injury  claims,  and  in  case 
of  a  disagreement  over  payments  under  the  bill 
the  district  judge  is  designated  as  the  arbitra¬ 
tor,  it  being  specified  that  his  decision  is  final. 

The  Nebraska  Senate  has  also  passed  an  elec¬ 
tive  compensation  bill,  which  was  drafted  by  a 
subcommittee  by  a  vote  of  twenty-one  to  five. 

It  has  no  emergency  clause.  A  companion  bill 
providing  for  the  organization  of  mutual  insur¬ 
ance  companies  for  the  protection  of  employers 
who  accept  the  law  was  also  passed  unani¬ 
mously. 

Senator  Hubert  Fisher  has  introduced  a  work¬ 
men’s  compensation  bill  in  the  Tennessee 
Senate,  and  it  is  largely  modeled  after  that  in 
New  Jersey  and  other  States  which  have  more 
recently  come  under  this  law.  The  bill  pro¬ 
vides  that  compensation  begins  fourteen  days 
after  a  disability  begins,  and  the  employer  is 
liable  only  for  reasonable  medical  and  hospital 
service. 

BILL  PASSES  IOWA  SENATE 
The  Clarkson  bill  for  a  workmen’s  compensa¬ 
tion  act  was  altered  and  amended  in  many  im¬ 
portant  particulars  before  it  was  passed  by  the 
Iowa  Senate  by  a  vote  of  thirty-three  to  fifteen. 
The  most  important  amendment  was  the  elim¬ 
ination  of  the  feature  providing  for  State  in¬ 
surance  and  compelling  Iowa  manufacturers  to 
insure  therein  upon  penalty  of  losing  the  right 
to  use  contributory  negligence  as  a  defense  in 
personal  injury  cases.  As  amended  the  bill 
compels  that  manufacturers  and  employers  in¬ 
sure  in  accredited  insurance  companies,  or  they 
may  form  a  merger  to  provide  an  insurance 
fund,  or  they  may  put  up  securities  with  the 
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Insurance  Commissioner  and  Industrial  Com¬ 
mission  in  an  amount  equal  to  their  liability. 

Other  changes  included  striking  out  the 
clause  making  the  claim  of  an  employee  first 
lien  upon  the  employer’s  property;  striking  out 
the  clause  providing  not  to  exceed  $50  for  at¬ 
torney  fees;  reducing  the  commission  from 
three  men  to  one  Commissioner;  cutting  the 
appropriation  from  $40,000  per  year  to  $10,000; 
making  a  sub-contractor  responsible  for  the 
men  under  him.  The  bill  was  passed  in  the 
Senate  after  a  debate  that  lasted  fully  a  week. 
Senator  Clarkson  was  at  all  times  its  defender. 
Charges  that  the  measure  was  drawn  to  bene¬ 
fit  a  certain  class  were  made  by  Senator  Kim¬ 
ball,  who  sought  to  have  another  commission 
appointed  to  report  to  the  next  legislature  two 
years  hence.  This  amendment  was  defeated. 

The  joint  committee  on  judiciary  and  labor  of 
the  Connecticut  Legislature  held  a  secret  meet¬ 
ing  last  week  for  the  purpose  of  considering  the 
various  workmen’s  compensation  bills  pending, 
and  it  is  understood  that  one  will  be  reported 
favorably.  A  number  of  provisions  in  the 
various  bills  were  cut  out  as  a  feature  for  a 
new  bill,  which  will  embody  them  all.  The 
farmer  members  ol  the  House,  numbering  about 
sixty,  have  signed  a  petition  to  the  effect  that 
they  will  not  sign  any  compensation  bill  which 
includes  the  average  farmer.  In  preparing  the 
bill  the  members  of  the  committee  have  decided 
that  the  bill  shall  not  be  compulsory,  but  op¬ 
tional  in  its  insurance  feature  and,  further, 
that  the  employer  of  five  men  or  under  should 
be  exempt  from  any  of  its  provisions.  The 
question  of  State  insurance  will  be  eliminated 
entirely,  it  is  understood. 

The  House  of  the  Minnesota  Legislature  has 
passed  the  workmen’s  compensation  bill,  which 
recently  passed  the  Senate.  It  provides  for  a 
benefit  of  $10  a  week  for  workmen  disabled 
while  performing  their  duty. 


Massachusetts  Casualty  Underwriters  Meet 

The  Massachusetts  Casualty  Underwriters  As¬ 
sociation,  at  a  meeting  held  at  Boston  last  week, 
adopted  rates  on  horse  and  vehicle  liability  in¬ 
surance  now  permitted  for  the  first  time  under 
Massachusetts  laws.  The  charge  for  $1000  prop¬ 
erty  damage  on  horse  and  vehicle  liability  insur¬ 
ance  is  twenty  per  cent  of  the  team’s  rates  as 
provided  in  the  manual,  with  minimum  pre¬ 
scribed  premiums  per  team  according  to  defined 
limits.  The  association  also  approved  a  slight 
reduction  on  two*  classes  of  commercial  automo¬ 
biles  and  a  reduction  of  $2.50  for  pleasure  auto¬ 
mobiles,  regardless  of  horsepower,  provided  that 
policies  are  endorsed  so  that  they  do  not  cover 
accidents  occurring  to*  employees  while  engaged 
in  operating  or  caring  for  the  car  so  insured. 


Pacific  State  Au’omobile  Insurance  Company 

The  Pacific  States  Automobile  Insurance  Com¬ 
pany  of  Santa  Ana,  Cal.,  has  been  incorporated, 
with  a  capital  of  $250,000,  divided  into  shares  of 
par  value  of  $10.  The  stock  will  be  sold  at  $20. 
The  company,  which  is  being  promoted  by 
Wright  &  Kolb,  will  confine  its  operations  to 
automobile  insurance. 


Will  Open  New  York  Branch 

The  Pacific  Mutual  Life  of  Los  Angeles  is  mak¬ 
ing  arrangements  to  open  a  New  York  branch 
office  to  write  personal  accident  and  health 
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business  in  the  State,  and  has  made  application 
for  a  license  permitting  to  transact  these  lines. 
The  company  at  one  time  did  a  life  business  in 
New  York  State,  but  when  the  Armstrong  laws 
were  passed  it  relinquished  its  right  and  since 
that  time  has  kept  an  office  open  for  handling 
business  already  on  its  books  and  the  settle¬ 
ment  of  claims  for  accident  business,  which  was 
written  by  the  Pacific  Indemnity,  a  subsidiary 
corporation,  through  a  general  agency.  Presi¬ 
dent  George  Cochran  and  Vice-President  Dan- 
ford  M.  Baker  of  the  Pacific  Mutual  are  in  New 
York  looking  after  the  details  of  establishing 
the  office. 


Casualty  Notes 

— The  Hooper-Holmes  Information  Bureau  has  I 
moved  to  new  quarters  at  80  Maiden  Lane,  New  York. 

A.  Rattier,  the  new  Minister  of  Justice  of  the 
Government  which  has  just  come  into  power  in 
France,  is  an  important  shareholder  on  the  European 
Accident  of  London. 

— Inglesby  &  West  of  Savannah,  Ga.,  have  been  ap¬ 
pointed  agents  for  the  casualty  department  of  the 
Fidelity  and  Deposit  of  Baltimore.  They  were  for- 
merly  agents  for  the  London  Guarantee  and  Accident 
of  London. 

— The  United  States  Casualty  of  New  York,  of 
which  Edson  S.  Lott  is  president,  has  removed  from 
its  old  location  at  141  Broadway  to  80  Maiden  Lane. 
The  metropolitan  department,  which  handles  all  lines  ' 
written  by  the  company,  has  its  office  on  the  ground  j 
floor,  while  the  main  offices  are  located  on  the  third 
floor. 

—The  Assembly  of  the  New  York  Legislature  has 
advanced  to  third  reading  Assemblyman  Esquirol’s  j 
bill  amending  the  insurance  law  by  providing  that  all 
policies  hereafter  issued  by  title  and  guaranty  corpo 
rations,  pursuant  to  Section  170,  shall  be  assignable 
and  transferable  by  the  person  to  whom  or  for  whose 
benefit  the  policy  is  issued,  and  their  heirs  and 
assigns. 

President  T.  J.  Falvey,  of  the  Massachusetts 
Bonding  of  Boston,  has  appointed  L.  M.  Hastings  to  J 
a  supervising  position  in  the  accounting  department, 
with  headquarters  at  the  home  office.  Mr.  Hastings 
comes  from  the  home  office  of  the  ^Etna  Life  of  Hart¬ 
ford,  with  which  company  he  has  been  for  the  past 
eighteen  years  in  a  similar  capacity  and  also  as 
superintendent  of  agents. 

Robert  A.  Ridgway,  who  for  five  years  was  con¬ 
nected  with  the  Travelers  of  Hartford,  and  later  was 
manager  of  the  American  Casualty  Exchange,  has  be¬ 
come  connected  with  the  American  Bankers  of  Chicago. 

1  his  company  has  recently  opened  up  an  accident  de¬ 
partment,  with  M.  D.  A.  Stoker  in  charge,  and  Mr. 
Ridgway  is  to  be  general  agent  for  Missouri  and 
Kansas.  The  company  will  issue  standard  accident 
and  standard  disability  policies  at  eighty  per  cent  of 
the  standard  rates. 

In  The  Handy  Chart  of  Casualty,  Surety  and  Mis¬ 
cellaneous  Companies  for  1913  the  figures  of  the 
American  Surety  Company  of  New  York,  on  page  6. 
should  be  changed  as  follows:  Management  expenses 
for  1912  should  read  $1,653,510,  making  the  percent¬ 
age  of  management  expenses  to  premiums  61.5  instead 
of  75.2.  The  total  for  the  ten  years  should  be 
changed,  for  management  expenses,  to  $11,626,894,  and 
the  ratio  of  management  expenses  to  premiums  to  67.5. 

— Vice-President  Richard  Deming,  of  the  American 
Surety  of  New  \ork,  who  has  been  manager  of  the 
home  office  agency,  has  been  assigned  to  supervise  the 
metropolitan  district,  comprising  the  home-office 
agency,  Brooklyn,  Newark  and  Jersey  City  branch 
offices.  He  will  devote  his  time  hereafter  mainly  to 
executive  duties,  as  well  as  in  connection  with  the 
supervision  of  the  district.  Assistant  Secretary  Will¬ 
iam  M.  Tomlins,  Jr.,  has  been  appointed  to  succeed 
Mr.  Deming  as  manager  of  the  home-office  agency. 
Edward  Poole  has  been  appoined  manager  of  the 
Brooklyn  office  to  succeed  Henry  D.  King,  resigned. 
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UNDERWRITING  AND  INVESTMENT 
PROFITS  AND  LOSSES  OF  FIRE 
COMPANIES  IN  1912* 

HE  transactions  of  the  one  hundred 
leading  fire  insurance  companies 
J  operating  in  New  York  State  in  1912 
!  yielded  a  combined  underwriting  profit 
of  $9,877,874,  or  3.7  per  cent  of  the 
underwriting  income  in  that  year,  where¬ 
as  the  underwriting  profit  in  1911  had 
been  $7,307,361,  or  2.9  per  cent  of  un- 
1  derwriting  income,  thus  showing  a  slight 
improvement  in  the  aggregate.  The 
!  underwriting  income  increased  less  than 
$13,000,000,  while  the  losses  and  ex¬ 
penses  increased  over  $10,000,000,  so 
that  the  underwriting  profit  was  only 
i  about  $2,500,000  more  in  1912  than  in 
|  1911.  The  investment  income  decreased 
i  in  1912  about  $2,500  000,  thus  prac¬ 
tically  offsetting  the  increase  in  under¬ 
writing  profit,  while  the  dividend  pay¬ 
ments  and  remittances  by  foreign  com¬ 
panies  to  their  home  offices  decreased 
some  $440,000,  leaving  as  a  net  result 
in  1912  the  addition  of  $11,328,394  to 
surplus.  This  increase  in  surplus  ex¬ 
ceeded  that  in  the  previous  year  by 
about  $340,000.  In  the  past  year  sixty- 
three  companies  out  of  the  one  hundred 
1/ ; - 
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listed  made  profits  on  their  underwrit¬ 
ing  ranging  from  o.i  per  cent  to  19.9 
per  cent,  whereas  thirty-seven  com¬ 
panies  lost  money  on  their  underwriting 
transactions  ranging  from  0.6  per  cent 
to  83.9  per  cent  of  the  underwriting 
income.  In  but  ten  of  the  last  fifteen 
years  have  the  leading  companies,  aver¬ 
aging  one  hundred  an(l  twelve  in  num¬ 
ber,  made  profits  on  their  underwriting 
operations,  and  in  no  year  did  these 
profits  exceed  11  per  cent;  while  in  the 
other  five  years  losses  were  made  rang¬ 
ing  from  5.1  per  cent  to  55  per  cent  of 
the  combined  underwriting  income.  In 
the  fifteen-year  period  the  underwriting 
income  of  an  average  number  of  one 
hundred  and  twelve  companies  was  more 
than  $2,869,000,000,  while  the  under¬ 
writing  loss  thereon  was  nearly  $27,- 
000,000,  or  0.9  per  cent.  The  net  addi¬ 
tions  to  surplus  in  the  last  fifteen  years 
have  amounted  to  over  $91,000,000;  but 
it  should  be  remembered  that  in  one 
year — 1906 — the  contributions  to  surplus 
made  by  stockholders  of  American  com¬ 
panies  and  the  receipts  from  the  home 
offices  of  foreign  companies  aggregated 
$72,569,778,  or  nearly  as  much  as  the 
entire  gain  in  surplus  during  the  fifteen- 
year  period.  During  the  fifteen  years 
the  dividends  of  American  companies 
and  the  net  remittance  to  home  offices 
of  foreign  companies  amounted  to 
$167,023,996;  but  on  deducting  from 
this  the  amount  of  the  contributions  of 
stockholders  and  receipts  from  foreign 
offices  in  the  year  1906,  the  net  sum  of 
$94,454,218  is  reached.  The  operations 
of  the  average  number  of  one  hundred 
and  twelve  companies  in  the  last  fifteen 
years,  the  list  embracing  the  most  promi¬ 
nent  companies  doing  business  in  this 
country,  are  here  summarized: 

Investment  earnings,  fifteen  years.  $212,932,355 
Contributions  of  stockholders, 
etc.,  1906,  including  net  re¬ 
ceipts  from  foreign  compa¬ 
nies’  home  offices .  72,5 69>77& 


$285,502,133 


Underwriting  loss,  fifteen  years..  $26,882,215 
Dividends  paid,  fifteen-year  period 
(not  deducting  contributions 
in  1906),  including  net  remit¬ 
tances  to  foreign  companies 

home  offices .  167,023,996 

Net  increase  in  surplus,  fifteen 

years  .  9  E 595 >922 


$285,502,132 
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The  above  tabulation  demonstrates 
that  the  greatest  fire  insurance  institu¬ 
tions  have  not  been  able  in  the  eight 
years  before  the  San  Francisco  fire  and 
the  six  years  succeeding  it  to  make 
enough  underwriting  profits  to  offset 
the  losses  of  that  year,  so  that  in  the 
entire  period  their  net  underwriting 
losses  have  reached  nearly  $27,000,000, 
or  0.9  per  cent  of  the  underwriting  in¬ 
come.  The  tabulations  herewith  em¬ 
phasize  the  very  hazardous  character  of 
the  tire  insurance  business,  showing  that 
some  of  the  best-administered  com¬ 
panies  have  not  been  able  to  wrest  an 
underwriting  profit  from  the  business  of 
the  past  year,  and  that,  in  the  aggregate, 
the  companies  have  lost  money  on  their 
insurance  transactions  during  a  long 
term  of  years.  The  investment  income 
has,  in  the  aggregate,  paid  all  dividends, 
made  up  the  underwriting  deficit  and 
added  about  $19,000,000  to  surplus,  the 
balance  of  the  increase  in  surplus  being 
due  to  the  contributions  made  in  1906. 
Assuming  that  the  companies  are  en¬ 
titled  to  a  fair  underwriting  profit,  and 
that  they  should  secure  enough  net  in¬ 
come  to  gradually  increase  their  surplus 
funds  in  order  to  furnish  safe  protec¬ 
tion  for  their  policyholders,  it  is  evident 
that  their  underwriting  gains  should  be 
considerably  augmented.  Certain  it  is 
that  the  sum  of  $94,454,218  is  insuffi¬ 
cient  to  properly  compensate  stockhold¬ 
ers  for  the  carrying  of  many  billions  of 
dollars  of  risks  for  fifteen  years,  in 
which  time  they  have  paid  some  $1,55°,- 
000,000  for  fire  losses.  When  it  is  con¬ 
sidered  that  the  entire  assets  of  many 
of  the  companies  may  at  any  moment 
be  obliterated  by  a  conflagration,  it 
seems  reasonable  that  the  stockholders 
whose  funds  are  so  risked  should  at 
least  earn  as  much  as  could  be  earned 
by  their  investments  if  made  in  com¬ 
mercial  businesses  not  involving  ex¬ 
treme  risk.  It  is  to  the  interest  of  prop- 
ertyowners  that  the  fire  insurance  com¬ 
panies  shall  always  be  in  condition  to 
meet  their  every  obligation,  no  matter 
how  severe  the  losses  which  may  be 
imposed  upon  them ;  hence  the  former 
should  gladly  co-operate  with  the  fire 
underwriters  in  using  every  endeavor  to 
lessen  the  number  and  destructiveness 
of  fires.  In  the  future,  as  in  the  past, 
improvement  in  underwriting  conditions 
will  not  only  tend  to  the  greater  stabil- 
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UNDERWRITING  AND  INVESTMENT  PROFITS  AND  LOSSES  OF  FIRE  INSURANCE  COMPANIES  IN  1912. 

The  Records  of  100  Leading  Companies  as  Audited  by  the  New  York  Insurance  Department. 
_  (Copyright,  1913,  by  The  Spectator  Company,  New  York.) 


Name  and  Location  of  Company. 


Under¬ 
writing 
Income 
Earned  in 
1912. tt 


Twenty-three  Cos.  of  New  York  Slate. 

Agricultural,  Watertown . 

Buffalo  German,  Buffalo . 

City  of  New  York,  New  York . 

Commonwealth,  New  York . 

Continental,  New  York.* . 


Fidelity-Phenix  Fire,  New  York.*. 

German  Alliance,  New  York . 

German-American,  New  York.  . . . 

Germania,  New  York . 

Glens  Falls,  Glens  Falls.* . 


Globe  and  Rutgers,  New  York. . . . 

Hanover  Fire,  New  York . 

Home,  New  York.* . 

International,  New  York . 

Nassau  and  Dutchess,  New  York. 


Niagara  Fire,  New  York . 

North  British  and  Mercantile,  New  York. 

North  River,  New  York . 

Northern,  New  York . 

Queen,  New  York.* . 


Stuyvesant,  New  York . 

Westchester,  New  York . 

Williamsburgh  City,  Brooklyn. 


Forty-six  Companies  of  Other  Slates. 

/Etna,  Hartford* . 

Allemannia,  Pittsburg . 

Alliance,  Philadelphia* . 

American,  Newark* . 

American  Central,  St.  Louis* . 


Boston,  Boston* . 

Camden  Fire,  Camden,  N.  J. 

Concordia,  Milwaukee . 

Connecticut  Fire,  Hartford. . . 
Detroit  F.  and  M.,  Detroit*. 


Dubuque  F.  and  M.,  Dubuque . 

Fire  Association  of  Philadelphia,  Phila. 

Firemans  Fund,  San  Francisco* . 

Firemens,  Newark . 

Franklin  Fire,  Philadelphia . 


Milwaukee  Mechanics,  Milwaukee. 

National  Fire,  Hartford . 

National-Ben  Franklin,  Pittsburg. . 
National  Union  Fire,  Pittsburg.  . . . 
New  Hampshire  Fire,  Manchester. , 


New  Jersey  Fire,  Newark . 

Newark  Fire,  Newark . 

Northwestern  National,  Milwaukee. 

Old  Colony,  Boston* . 

Orient,  Hartford* . 


Pennsylvania  Fire,  Philadelphia . 

Peoples  National,  Philadelphia . 

Phoenix,  Hartford . 

Providence  Washington,  Providence*. 
Reliance,  Philadelphia . 


St.  Paul  F.  and  M.,  St.  Paul* . 

Security,  New  Haven . . 

Springfield  F.  and  M.,  Springfield,  Mass. 

Sterling  Fire,  Indianapolis . 

United  Firemens,  Philadelphia . 

Virginia  F.  and  M.,  Richmond . 


Thirty-one  Foreign  Companies .H 
Aachen  &  Munich,  Aix-la-Chapelle,  Ger.. 

Atlas,  London,  Eng . 

Balkan  National,  Sofia . 

British  America,  Toronto,  Can.* . 

Caledonian,  Edinburgh,  Scotland . 


Cologne  Reinsurance,  Cologne,  Ger . 

Commercial  Union,  London,  Eng.* . 

First  Russian,  St.  Petersburg . 

Hamburg-Bremen,  Hamburg,  Germany. 
Jakor,  Moscow,  Russia . 


Liverpool  &  London  &  Globe,  Ltd.,  Liv’p* 
London  and  Lancashire,  Liverpool,  Eng.  * . 
London  Assurance,  London,  Eng.* . 


Girard  F.  and  M.,  Philadelphia . 

Hartford  Fire,  Hartford* . 

Humboldt,  Pittsburg . 

Ins.  Co.  of  North  America,  Philadelphia*. 
Ins.  Co.  of  the  State  of  Pa.,  Philadelphia. . 


Lumbermens,  Philadelphia . 

Massachusetts  F.  and  M.,  Boston*. . . . 

Mechanics,  Philadelphia . 

Mechanics  and  Traders,  New  Orleans* 
Michigan  F.  and  M.,  Detroit . 


Losses  and 
Underwriting 
Expenses 
Incurred  in 
1912. 


i 

1,696,552 

634,394 

544,163 

993,074 

7,651,418 

5,939,105 

585,768 

8,311,480 

2,873,485 

2,092,890 

3,658,822 

2.338.550 
12,404,101 

3,254,615 

815,112 

3,105,322 

582,169 

1,643,541 

637,820 

4.815.550 

937,167 

2,649,491 

2,184,507 


9,009,778 

763,882 

1,009,354 

3,668,485 

2,900,007 

3,087,813 

1,325,418 

1,062,148 

3,680,442 

591,315 

677,991 

4,135,623 

5,385,250 

2,540,275 

1,299,475 

828,131 

15,721,309 

671,685 

9,109,551 

2,163,136 

232,102 

405,436 

375,258 

686,995 

645,233 

2,060,298 

7,132,762 

1,329,161 

2,008,733 

2,209,035 

285,710 

565,674 

2,440,597 

527,381 

1,422,711 

3,390,341 

926,012 

5,311,682 

3,185,100 

937,476 

5,812,057 

1,811,957 

5,244,729 

94,243 

319,893 

711,198 


1,105,183 

1,656,782 

1,186,536 

984,088 

1,425,295 

1,120,519 

4,689,402 

965,011 

1,303,191 

2,132,992 

8,467,741 

2,539,512 

2,632,168 


t 

1,553,223 

638,707 

574,020 

838,761 

7,066,500 

5,812,471 

552,150 

7,811,987 

2,652,532 

2,030,622 

3,232,402 

2,564,538 

11,760,658 

3,184,861 

789,297 

2,945,326 

466,544 

1,664,686 

617,513 

4,511,504 

962,486 

2,753,577 

2,242,443 


8,589,129 

705,682 

878.539 
3,528,098 
3,060,664 

2,891,515 

1,371,244 

1,110,295 

3,578,258 

607,239 

659,293 

4,074,476 

4,929,988 

2.702.856 
1,428,627 

793,381 

14,185,402 

684,977 

8,651,835 

2,232,698 

226,974 

479,040 

401,109 

664,079 

674,132 

1,967,709 

7,199,066 

1,408,571 

2,047,350 

2,182,090 

525,443 

684,951 

2,328,681 

514,694 

1,353,996 

3,288,084 

1,033,498 

4,614,434 

3,089,391 

962,524 

5,513,003 

1,861,968 

5.101.857 
185,757 

378.539 
723,876 


1,091,316 

1,562,458 

1,223,204 

1,038,754 

1,404,115 

1,030,120 

4,203,783 

964,791 

1,357,363 

2,072,838 

8,073,564 

2,270,014 

2,339,905 


Underwriting 
Profit  in 
1912. 


$ 

143,329 


154,313 

584,918 

126,634 

33,618 

499,493 

220,953 

62,268 

426,420 


643,443 

69,754 

25,815 

159,996 

115,625 


20,307 

304,046 


420,649 

58,200 

130,815 

140,387 


196,298 


102,184 


18,698 

61,147 

455,262 


34,750 

1,535,907 


457,716 
5,128 
’  22,916 
92,589 


26,945 


111,916 

12,687 

68,715 

102,257 


697,248 

95,709 


299,054 

142,872 


13,867 

94,324 


21,180 

90,399 

485,619 

220 


60,154 

394,177 

269,498 

292,263 


Underwriting 
Loss  in 
1912. 


Net 

Earnings 

from 

Investments 
in  1912 
t 


U  Dividends 
Incurred  in 
1912 


Increase 
in 
Net 
Surplus 
in  1912 


4,313 

29,857 


225,988 


21,145 


25,319 

104,086 

57,936 


160,657 


45,826 

48,147 


15,924 


162,581 

129,152 


13,292 
' 69,562 


73,604 

25,851 


28,899 


66,304 

79,410 

38,617 


239,733 

119,277 


107,486 
’  25,048 


50,011 


91,514 

58,646 

12,678 


36,668 

54,666 


54,172 


$ 

152,926 

267,308 

54,370 

65,964 

1,300,678 

735,173 

70,142 

848,529 

314,052 

144,847 

331,165 

115,168 

923,313 

94,954 

45,914 

279,497 

53,506 

97,809 

38,408 

218,301 

55,978 

165,452 

140,535 


613,492 

81,168 

66,541 

311,330 

—25,552 

204,925 

105,797 

72,446 

209,826 

78,803 

68,629 

333,713 

331,352 

302,421 

96,173 

72,778 

504,949 

62,163 

530,597 

92,499 

66,099 

38,943 

51,761 

23,566 

54,355 

148,369 

1,096,066 

148,161 

155,095 

128,956 

42,289 

39,168 

168,125 

44,598 

73,858 

41,667 

112,213 

£325,904 

185,383 

43,931 

«345,851 

132,778 

452,474 

53,990 

53,623 

52,867 


48,651 

50,584 

31,392 

47,903 

60,958 

32,927 

144,010 

—1,276 

35,459 

54,334 

438,826 

46,143 

81,134 


$ 

75,000 

70,000 

50,000 

50,000 

1,500,000 

375,000 

60,000 

600,000 

200,000 

485,000 

160,000 
160,000 
1,050,000 
h — 80,000 
36,000 

250,000 

20,000 

35,000 

21,000 

300,000 

40,000 

120,000 

£320,000 


800,000 

30,000 

60,000 

250,060 

240,000 

220,000 
r— 33,025 
9—237,105 
160,000 
60,000 

40,000 

300,000 

240,000 

200,000 

60,000 

100,000 

700,000 

48,000 

480,000 

64,000 

45,000 


25,000 

12,000 

40,000 

120,000 
d — 935,409 
160,000 
90,000 
127,500 

g— 381,951 
/ — 203,539 
150,000 


100,000 

225,000 


320,000 

75,000 

40,000 

100,000 
119,000 
200,000 
n— 187,736 
32,000 
25,000 


92,723 

—98,274 

—34,782 

10,583 

23,575 

14,417 

528,669 


—7,735 

75,000 

1,310,657 

331,357 

379,336 


% 

u221,255 

5192,995 


170,277 

385,596 

e486,807 

43,760 

748,022 

335,005 


597,585 


516,756 

244,708 

35,729 

189,493 

149,131 

41,664 

37,715 

222,347 


234,141 

109,368 

137,356 

201,657 


181,223 

m92,996 

m261,404 

152,010 

2,879 

47,327 

94,860 

/546.614 


7,528 

1,340,856 

871 

508,313 


26,227 


910 

34,482 


120,958 

1,965,171 


26,478 

s28,401 

184,507 

123,430 

130,041 

57,285 

42,573 


4,727 

703,152 

45206,092 


544,905 


395,346 

150,212 


15,189 


243,182 

29,506 


58,563 

108,909 

100,960 


39,488 


Decrease 

in 

Net 
Surplus 
in  1912 


* 

25,487 


c277,885 
'  '270,820 


9,341 

58,634 

237,401 


426,209 


60,160 

92,979 


41,063 
'34,661 
i  4,544 


91,249 


81,076 


21,117 
’  36,233 
'37,023 


30,205 
i  7,348 


1,056 

10,978 


477,654 

15,716 

•5,939 


1 

Ratio  Net  Losses 

Incurred  to  Un-J 

derwrit’g  Income  | 

Earned  m  1912.  1 

Ratio  Expenses 

Incurred  to  Un¬ 

derwrite  Income 
Earned  in  1912. 

Ratio  Und.  Profit!  1 

(+)orLoss( — )  to !  I 

Under  ’n«  Income  j 

Earned  in  1912.  y 

% 

% 

% 

48.8 

42.8 

+8.4 

55.7 

44.9 

— .6 

53.7 

51.8 

—5  5 

49.6 

34.8 

+15.6 

51.5 

40.9 

+  7.6 

54.7 

43.2 

+2.1 

61.4 

32.9 

+5.7 

55.6 

38.4 

+6.0 

46.1 

46.3 

+7.6 

55.1 

42.0 

+2.9 

61.5 

26.8 

+11.7 

55.3 

54.3 

—9.6 

56.5 

38.4 

+5.1 

57.8 

40.1 

+2.1 

58.7 

38.2 

+3.1 

54.1 

40.8 

+5.1 

43.5 

36.6 

+19.9 

55.6 

45.6 

—1.2 

52.7 

44.2 

+3.1 

53.3 

40.4 

+6.3 

68.6 

34.1 

—2.7 

60.8 

43.1 

—3.9 

56.9 

45.7 

—2.6 

56.4 

39.0 

+4.6 

47.8 

44.6 

+7.6 

53.4 

33.6 

+13.0 

53.2 

43.0 

+3.8 

59.9 

45.6 

—5.5 

56.5 

37.2 

+6.3 

60.7 

42.7 

—3.4 

58.3 

46.2 

-4.5 

56.7 

40.5 

+2.8 

56.4 

46.2 

—2.6 

48.7 

48.6 

+2.7 

57.3 

41.3 

+1-4 

53.8 

37.8 

+8.4 

57.7 

48.7 

—6.4 

65.3 

44.6 

—9.9 

48.6 

47.3 

+4.1 

54.2 

36.1 

+9.7 

55.2 

46.7 

—1.9 

57.0 

38.0 

+5.0 

62.8 

40.4 

—3.2 

50.8 

47.0 

+2.2 

61.6 

56.6 

—18.2 

58.5 

48.4 

—6.9 

60.7 

36.0 

+3.3 

57.0 

47.4 

—4.4 

52.2 

43.3 

+4.5 

55.1 

45.8 

—  .9 

55.5 

50.9 

—5.9 

57.5 

44.4 

—1.9 

57.3 

41.5 

+1.2 

86.8 

97.1 

—83.9 

60,2 

60.9 

—21.1 

45.8 

49.6 

+4.6 

59.4 

38.2 

+2.4 

53.3 

41.9 

+4.8 

57.8 

39.2 

+3.0 

62.9 

48.7 

—11.6 

48.3 

38.6 

+13.1 

59.4 

37.6 

+3.0 

58.4 

44.2 

—2.6 

58.5 

36.4 

+5.1 

56.5 

46.3 

—2.8 

55.5 

41.8 

+2.7 

39.9 

157.1 

—97.0 

66.2 

52.1 

—18.3 

62.9 

38.9 

—1.8 

53.4 

45.4 

+1.2 

51.7 

42.6 

+5.7 

67.6 

35.5 

—3.1 

58.0 

47.5 

—5.5 

57.3 

41.2 

+1.5 

60.1 

31.9 

+8.0  ^ 

55.5 

34.1 

+10.4 

62.4 

37,5 

+0.1 

60.0 

44.1 

—4.1 

59.7 

37.5 

+2.8 

56.7 

38.7 

+4.6 

48.3 

41.1 

+10.6 

50.5 

38.4 

+11.1 

I96 
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UNDERWRITING  AND  INVESTMENT  PROFITS  AND  LOSSES  OF  FIRE  INSURANCE  COMPANIES  IN  1912— Continued. 


Under¬ 

writing 

Income 


Name  and  Location  of  Company. 


Earned  in 
1912. tt 


oscow  Fire,  Moscow,  Russia . 

nnich  Reinsurance,  Munich,  Bav . 

jrth  British  &  Mercantile,  London,  Eng. . . 

rrthem  London,  Eng . 

zirwich  Union,  Norwich,  Eng . 


S 

1,572,536 

4,938,945 

4,985,820 

2,912,474 

1,711,514 


Losses  and 
Underwriting 
Expenses 
Incurred  in 


Underwriting 
Profit  in 
1912. 


Underwriting 
Loss  in 
1912. 


1912. 


a 

1,470,350 

4,812,157 

4,604,868 

2,623,596 

1,652,943 


$  * 
102,186 
126,788 
380,952 
288,878 
58,571 


Jatine,  London,  Eng . 

loenix,  London,  Eng* . 

ussian  National,  Stettin,  Germany* 

issia,  St.  Petersburg,  Russia* . 

jyal,  Liverpool,  Eng.* . 


1,723,181 

2,317,446 

1,065,738 

5,388,837 

7,925,726 


1,658,398 

2,346,409 

1,052,125 

5,430,274 

7,535,517 


64,783 

i.3,613 

390,209 


28,963 

ii,437 


oyal  Exchange,  London,  Eng* . 

assian  Reinsurance,  St.  Petersburg,  Rus.. . 

lamandra,  St.  Petersburg,  Russia . 

ottish  Union  &  Nat’l,  Edinburgh,  Scot - 

zandia,  Stockholm,  Sweden . 


1,738,823 

1,055,053 

2,009,673 

2,028,300 

1,115,399 


1,727,120 

969,441 

2,044,081 

1,924,867 

1,023,323 


11,703 

85,612 


103,433 

92,076 


34,408 


in,  London,  Eng . 

:ea,  Gothenburg,  Sweden . 

estern,  Toronto,  Can.* . 

Totals,  1912  (100  companies) . 

Totals,  1911  (100  companies) . 

Totals,  1910  (100  companies) . 

Totals,  1909  (100  companies) . 

Totals,  1908  (117  companies) . 

Totals,  1907  (121  companies) . 

Totals,  1906  (123  companies) . 

Totals,  1905  (113  companies) . 

Totals,  1904  (106  companies) . 

Totals,  1903  (107  companies) . 

Totals,  1902  (107  companies) . 

Totals,  1901  (115  companies) . 

Totals,  1900  (124  companies) . 

Totals,  1899  (126  companies) . 

Totals,  1898  (127  companies) . 

ggregates,  15  years. (av.  112  companies) 


2,666,696 

699,648 

1,468,920 


267,585,087 

254,878,986 

249,676,029 

234,058,163 

221,253,760 

217,278,134 

202,814,322 

191,229,661 

181,187,316 

171,622,404 

155,257,275 

141,974,851 

133,424,848 

124,274,687 

122,826,159 


2,869,341,682 


2,660,392 

733,212 

1,504,095 


257,707,213 

247,571,625 

232,260,065 

214,671,284 

215,949,628 

193,538,292 

314,265,561 

171,681,248 

191,164,069 

155,366,952 

150,568,073 

151,821,589 

140,411,087 

137,729,030 

121,518,181 


2,896,223,897 


6,304 


f9, 877, 874 
t7, 307, 361 
117,415,964 
(19,386,879 
t5, 304, 132 
723,739.842 


719,548,413 


716,255,452 

74,689,202 


71,307,978 


33,564 

35,175 


7111,451,239 


79,976,753 


79,846,738 

76,986,239 

713,454,343 


726,882,215 


Net 

Earnings 

from 

Investments 
in  1912 

t 

U  Dividends 
Incurred  in 
1912 

Increase 

in 

Net 
Surplus 
in  1912 

Decrease 

in 

Net 
Surplus 
in  1912 

Ratio  Net  Losses 

Incurred  to  Un¬ 

derwriting  Income 
Earned  in  1912. 

Ratio  Expenses 

Incurred  to  Un¬ 

derwriting  Income 
Earned  in  1912. 

Ratio  Und.  Profit 

(+)orLoss( — )  to 

Underw'g  Income 

Earned  in  1912. 

$ 

$ 

$ 

$ 

% 

% 

% 

15,877 

76,558 

41,505 

60.4 

33.1 

+6.5 

153,694 

384,842 

vl04,360 

64.9 

32.5 

+2.6 

198,492 

552,119 

27,325 

52.4 

40.0 

+7.6 

138,644 

353,828 

73,694 

51.1 

39.0 

+9.9 

66,610 

94,630 

30,557 

52.5 

44.1 

+3.4 

69,166 

407,577 

273,628 

55.5 

40.8 

+3.7 

83,669 

—9,049 

it>63,755 

57.3 

44.0 

—1.3 

42,749 

50,000 

6,362 

52.1 

46.7 

+  1.2 

114,055 

171,792 

244,410 

67.8 

32.9 

—  .7 

513,100 

1,124,015 

*220,706 

51.8 

43.3 

+4.9 

55,111 

140,249 

73,435 

55.8 

43.6 

+  .0 

3,225 

216,233 

127,396 

57.6 

34.3 

+8.1 

57,385 

134,579 

3,219 

22,977 

234,793 

69.3 

52.4 

32.4 

42.5 

—1.7 

+5.1 

24,852 

131,374 

14,446 

57.5 

34.3 

+8.2 

114,451 

221,935 

yl01,180 

55.6 

44.2 

+  .2 

28,062 

2,327 

7,829 

58.8 

46.0 

—4.8 

75,784 

38,778 

a<zl,831 

57.5 

44.9 

—2.4 

717,668,686 

716,218,166 

711,328,394 

56.0 

40.3 

+3.7 

720,242,341 

716,659,037 

710,890,665 

56.6 

40.5 

+2.9 

13,044,544 

717,245,708 

713,214,800 

53.1 

39.9 

+7.0 

21,969,162 

716,831,969 

724,524,072 

51.7 

40.0 

+8.3 

37,715,514 

715,609,257 

727,410,389 

57.4 

40.1 

+2.5 

—12,377,412 

713,600,339 

72,237,909 

49.2 

39.8 

+11.0 

12,138,776 

sit- 

65,204,88C 

734,107,583 

114.9 

40.1 

—55.0 

13,706,438 

713,513,451 

719,741,400 

51.6 

38.1 

+  10.3 

18,043,629 

4,495,345 

73,571,531 

67.2 

38.2 

—5.4 

4,072,754 

9,485,977 

710,842,229 

49.7 

39.6 

+10.7 

10,569,987 

8,724,507 

76,534,682 

56.0 

41.0 

+3.0 

14,654,636 

5,798,998 

7991,100 

66.6 

40.2 

—6.8 

13,927,553 

r5, 503, 679 

71,437,635 

65.8 

39.3 

—5.1 

13,429,310 

76,338,633 

76,363,666 

70,6 

40.2 

—10.8 

14,126,437 

79,634,032 

75,800,383 

60.0 

38.9 

+  1.1 

212,932,355 

zt94,454,218 

|  791,595,922 

§100.9 

—.9 

*  Transacts  both  fire  and  marine  insurance.  Marine  business  included  herein.  7  Net.  7  Interest  and  other  incomes  from  investments  (less  real  estate  expenses),  plus  appreciation  or 
minus  depreciation  in  security  values,  etc.  §  Ratio  of  losses  and  expenses  to  premiums  for  15  years.  If  The  amounts  for  foreign  companies  in  dividend  column  represent  net  remittances 
t0  or  ( — )  receipts  from  home  offices.  §§  Totals  for  year  prior  to  1909  are  premiums  earned.  a  Includes  850,000  increase  in  special  reserve.  aa  Not  deducting  810,143  cash  in  branch  offices, 
not  admitted.  ft  Exclusive  of  85,000  decrease  in  special  reserve.  bb  Not  deducting  $1,281  due  from  reinsurance  company,  not  admitted.  c  Decrease  of  $25,000  in  special  reserve  not 
deducted.  d  Premium  on  stock,  $1,250,000;  less  expense  guarantee,  $25,000;  dividends,  $255,442,  and  reinsurance  premiums  not  admitted,  $34,147.  e  Including  $100,000  increase  in  special 
reserve.  '  /'Including  $15,000  increase  in  special  reserve.  g  Premium  on  stock.  h  Surplus  paid  in,  $100,000,  less  dividends  $20,000.  i  Excluding  loss  by  “  Crown  Prince,”  recovery,  $26,334. 
j  Includes  $606,870  increase  in  special  reserve,  k  Dividends,  $370,000,  less  gain  by  adjustment  of  capital  on  merger  with  Empire  City.  I  Premium  on  stock,  $255,937,  less  dividends  $52,398. 
m  Includes  $10,000  increase  in  special  reserve.  n  Surplus  paid  in.  p  After  deducting  capital  stock  tax,  $55,497.  q  Premium  on  stock,  $300,000,  less  dividends  $62,895.  r  Premium  on 
stock,  $100,000',  less  dividends  $66,975.  s  Includes  $25,000  increase  in  special  reserve.  t  Includes  unadmitted  item,  $1,281.  u  Includes  $33,560  from  St.  Louis  Fire,  v  Decrease  in  special 
reserve,  $15,000,  not  deducted.  w  Includes  $12,892  furniture  and  fixtures  loss.  *  Includes  $2,883  decrease  in  special  reserve.  y  Excludes  $500  cash  in  branch  offices,  not  admitted, 
s  In  1906  contributions  to  surplus  and  receipts  from  home  offices  of  foreign  companies  aggregated  $72,569,778,  with  dividends,  and  remittances  aggregating  $7,364,898. 


ty  of  the  fire  insurance  companies,  but 
will  inure  directly  to  the  benefit  of  the 
nsured  in  the  way  of  reduced  premium 
:harges,  as  the  companies  are  always 
jlad  to  recognize  in  this  way  any  real 
reduction  in  the  fire  hazard. 


THE  action  of  the  fire  insurance  com¬ 
panies  in  deciding  to  cease  busi¬ 
ness  in  Missouri  seems  to  be  the  only 
[solution  possible  of  the  problem  put  up 
!  to  them  by  the  legislature  in  the  form 
j  of  an  anti-compact  law  under  which 
they  might  unwittingly  become  subject 
to  heavy  penalties.  Even  the  assurances 
of  the  Attorney-General  that  he  would 
be  lenient  in  his  enforcement  of  the 
law  can  carry  no  weight,  because  any 
one  of  one  hundred  and  fifteen  county 
attorneys  might  start  a  suit  without  re¬ 
gard  to  the  Attorney-General.  The  lat¬ 
ter,  however,  would  appear  to  be  bound, 
as  a  State  official,  to  enforce  the  laws 
as  he  finds  them,  and  might  be  sub¬ 
jected  to  criticism  by  citizens  or  by  the 
legislature  if  he  should  fail  to  perform 


his  duty  in  enforcing  the  laws  of  the 
State.  The  fire  insurance  companies  are 
under  no  obligation  to  continue  business 
in  a  State  where  the  legislature  seems 
determined  to  place  their  officers  in 
jeopardy  of  a  term  in  jail  for  the  act 
of  any  one  of  thousands  of  agents;  and 
the  responsibility  for  the  enactment  of 
so  rigorous  and  unjust  a  law,  and  for  its 
natural  consequences,  rests  with  those 
who  passed  the  law  and  upon  no  one 
else.  The  trouble  can  easily  be  remedied 
by  the  repeal  of  the  obnoxious  law,  and 
that  is  the  only  reasonable  way  to  re¬ 
lieve  the  citizens  of  the  State  from  the 
grave  situation  now  impending. 

*  *  *  *  * 

There  seems  to  be  a  disposition  on 
the  part  of  State  officials  in  Missouri  to 
endeavor  to  coerce  the  fire  insurance 
companies  into  continuing  active  busi¬ 
ness  in  that  State,  instead  of  ceasing  to 
write  new  risks,  as  many  have  decided 
to  do.  The  Superintendent  of  Insur¬ 
ance  is  quoted  as  threatening  to  revoke 
the  licenses  of  companies  suspending 
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business  in  Missouri;  but  this  course,  if 
taken,  will  probably  only  result  in  de¬ 
priving  citizens  of  insurance  now  in 
force,  and  thus  putting  them  in  an  even 
worse  plight  than  they  would  otherwise 
be  in.  The  Attorney-General,  also, 
seems  to  think  that  he  can  compel  the 
companies  to  continue  writing  by  threat¬ 
ening  to  hale  them  before  the  Supreme 
Court  and  have  them  fined  for  failing 
to  continue  operations.  He  should  bear 
in  mind  the  old  adage  to  the  effect  that 
“You  can  lead  a  horse  to  water,  but  you 
can’t  make  him  drink.”  Let  him  first 
experiment  with  any  one  risk  that  some 
company  may  refuse  to  insure  and 
ascertain  whether  or  not  he  can  force 
the  company  to  write  it  before  under¬ 
taking  a  wholesale  demonstration. 


THE  RATE  OF  INTEREST 
N  the  accompanying  table  showing 
the  rate  of  interest  earned  by 
twenty-eight  of  the  older  life  insurance 
companies  of  the  United  States  it  will 
be  noticed  that  for  five  years  past  the 
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COMPANIES. 

1893 

1894 

1895 

1896 

1897 

1898 

1899 

1900 

1901 

1909 

1903 

1904 

1905 

1906 

1907 

1908 

1909 

1910 

1911 

1919 

1893 

to 

1897 

A 

1898 

to 

1902 

VKRAG 

1903 

to 

1907 

RS. 

1908 

to 

1912 

1893 

to 

1912 

./Etna  Lite . 

5-38 

5-29 

5.29 

5.64 

5.22 

4.84 

4-S4 

4-63 

4.42 

4.41 

4-51 

4-49 

4  48 

456 

4-63 

4.68 

4-73 

4-97 

4.89 

S-ii 

5-37 

4-56 

4-53 

4.87 

4.80 

Berkshire . 

5.26 

5-12 

5-21 

5-19 

4.89 

4-65 

4-55 

4-47 

4.64 

4-56 

4.78 

4-73 

4.87 

4.82 

5-09 

S-I9 

S-°7 

4-95 

4.87 

4.80 

5-12 

4-58 

4.83 

4-97 

4.87 

Connecticut  General.... 

5-39 

5-17 

5-°4 

5-35 

5-36 

.S04 

S-ii 

5.02 

4.87 

S-oi 

4.89 

5-°2 

4.98 

4.84 

5.08 

5-22 

S-24 

5- iQ 

5-32 

.5-37 

S-27 

5.08 

4-97 

S.28 

5.16 

Connecticut  Mutual . 

5-39 

5-29 

5.26 

5-20 

5-°3 

4.88 

4.84 

4-75 

463 

4-58 

4-6.S 

4.69 

4.68 

4-83 

4-83 

4-83 

4.76 

4.80 

4.81 

4  82 

5-24 

4-74 

4-74 

4.80 

4.88 

Equitable,  New  York... 

4-35 

4-5° 

4.29 

4-44 

4.60 

4-49 

4-49 

4-52 

4-44 

4-39 

4.28 

4-47 

4-38 

4-36 

4-53 

4-57 

4-Si 

4-54 

4  56 

4.46 

4-44 

4.46 

4-37 

4-50 

4.46 

Germania . 

S-M 

S.°4 

5-°3 

S-oi 

4.90 

4.88 

4.91 

4.91 

4-91 

4.87 

4.81 

4.88 

4.80 

4.80 

4.90 

4.76 

4-73 

4-6.5 

4.69 

4.84 

5-02 

4.89 

4.87 

4-73 

4.84 

Home  Life . 

4-85 

4.68 

4-75 

4.80 

4.98 

4.89 

4-44 

4.67 

4.81 

4.72 

4-73 

4.76 

4  81 

4  57 

4-«5 

4-79 

4.87 

4.88 

4.89 

4.92 

4.81 

4.71 

4-75 

4.87 

4.80 

John  Hancock . 

6.30 

5-63 

5-57 

4.87 

5-°5 

5-05 

5.08 

5-09 

4.96 

4-95 

4-85 

4.70 

4.69 

4-63 

4-79 

4-94 

4-79 

4.87 

4.98 

5-12 

5-39 

5-02 

4-73 

4-95 

4-93 

Manhattan . 

5.22 

5.00 

5-17 

5-37 

5-3° 

4-95 

4.92 

5*21 

5.02 

S-io 

S-I8 

5-38 

5-32 

5-20 

5-27 

5-21 

S-io 

5-02 

4-99 

5-41 

5-21 

5-°4 

5-27 

S-iS 

5 .17 

Massachusetts  Mutual... 

5-3« 

4.84 

4.64 

4-99 

4-52 

4-85 

4.78 

4.81 

4  74 

4-65 

4-59 

4-63 

4.64 

4-65 

4.64 

4.69 

4-74 

4-77 

4.82 

4.88 

4  85 

4.76 

4.64 

4-79 

4-75 

Metropolitan . 

4.78 

4-91 

4-52 

4.71 

4.58 

4.78 

4-65 

4-45 

4-73 

4-39 

4-35 

4.48 

4.80 

4.67 

4-83 

4.70 

4.89 

4.92 

496 

4.92 

4.69 

4-58 

4.69 

4.89 

4-79 

Michigan  Mutual . 

5-79 

5-57 

5-57 

5-79 

5-84 

5-91 

6.49 

5-5i 

5-33 

5*21 

5-17 

5-09 

5- 10 

514 

5  11 

5-n 

5-12 

5-13 

5-n 

5-12 

5-73 

564 

5.12 

5- 12 

5-32 

Mutual  of  New  York. . . . 

4-99 

4.89 

5-24 

4.69 

4-59 

463 

4-74 

4-52 

4-39 

436 

4-45 

4-54 

4.68 

4.70 

4.86 

4.80 

4-74 

4  76 

4.70 

4.69 

4.86 

4-Si 

4.68 

4-73 

4.69 

Mutual  Benefit . 

5-43 

5.39 

5-5° 

5.40 

5-39 

5-34 

5-23 

4-93 

4-97 

4.96 

4.81 

4-93 

4.82 

4.91 

4-94 

4 -95 

4.90 

4.92 

4.92 

4.96 

.5-41 

S-io 

4.92 

4-93 

S-04 

National  Life . 

5-3° 

5-25 

5-32 

4-77 

4.16 

4.80 

4.97 

5-31 

4-93 

4-97 

4.91 

5-01 

4-94 

4.89 

4-94 

4.89 

4.90 

4.90 

4.96 

5-°5 

4.89 

4-95 

4.96 

4-95 

4-94 

New  England . 

4.96 

4-77 

4-58 

4.72 

4.10 

4.62 

4-54 

463 

4.72 

463 

4-73 

4.70 

4-99 

4-59 

4-79 

4-77 

4-71 

4.67 

4.62 

4-63 

4.62 

4-63 

4-77 

4.68 

4.68 

New  York  Life . 

5-°4 

4-«3 

4.72 

4.76 

4.84 

4-95 

4-77 

4.60 

4.42 

4-49 

4-38 

4.29 

4-36 

4-44 

4-54 

4- 54 

4-49 

4.50 

4-Si 

4-54 

4  83 

4.62 

4-43 

4-52 

4-54 

Northwestern . 

S'43 

5-49 

5-72 

5-46 

5-41 

S-25 

5.00 

4-79 

4.98 

4-65 

4.63 

4-77 

4-73 

4.72 

4.76 

4-85 

4-85 

4.86 

4-97 

4  88 

S-5i 

4-93 

4-73 

4.88 

4-93' 

Paci6c  Mutual . 

SS9 

5-73 

4-S1 

4-75 

4  91 

5-47 

4.42 

4.71 

4.68 

5-49 

S-iS 

5-2i 

5-23 

S-i8 

5-22 

S-ib 

5-22 

5-4° 

5-63 

5-8i 

S-04 

4.96 

5.20 

S-4I 

S-38 

Penn  Mutual . 

5-57 

5-33 

5-37 

5.08 

5-°5 

4-93 

5-34 

5*  12 

5.10 

5-02 

S.°5 

4-97 

5-32 

5-o6 

5-13 

5.00 

5-04 

5-02 

5-05 

5-oi 

5.26 

5-1° 

S-ii 

5-°3 

S-°8 

Phoenix  Mutual . 

5.72 

5-5° 

5-55 

5-48 

5.42 

S-48 

5-41 

5-29 

5.28 

S-I9 

5-1.3 

S-io 

5-15 

S-I9 

S-ii 

5-14 

S-23 

S-i8 

5-20 

S-2S 

5-53 

5-32 

5-13 

5.20 

5  27 

Provident  L.  and  T . 

5-4° 

5-34 

5-°3 

4-5° 

4.62 

4-«3 

4.29 

4-41 

4.97 

4-77 

4-63 

4.48 

4-52 

4.67 

5.20 

5- i.S 

5-n 

S-io 

5-02 

5.06. 

4-94 

4.60 

4.71 

5.09 

4-85- 

Prudential . 

4-99 

5°4 

5-14 

5-15 

5-12 

5-38 

4-99 

4.96 

4-94 

4-S2 

4.72 

4.71 

4.67 

4.70 

4-74 

4.66 

4-f>5 

4.64 

4-74 

4.76 

S-io 

4  9° 

4-7i 

4.70 

4-74 

State  Mutual,  Mass . 

5-09 

5-2? 

4.86 

5-05 

4.67 

4-79 

4-93 

4.88 

4.78 

4.66 

4.89 

4-74 

4.67 

4.76 

4.78 

4-74 

4-52 

4-52 

4.66 

4.68 

4.96 

4.78 

4-77 

4.63 

4-74 

Travelers . 

5-27 

5.66 

4-97 

4-94 

4.87 

5- IS 

5.02 

5-i4 

4.88 

5-02 

4.91 

5-°2 

S-47 

4.91 

4-99 

4-95 

4-99 

4.96 

5-07 

4.98 

5- 12 

S-°4 

5-o6 

4-99 

5-03- 

Union  Central . 

6.98 

7.01 

6-93 

6.96 

6.98 

6.67 

6.71 

6.64 

9-39 

6-53 

6-54 

6.50 

6-53 

6.29 

6.47 

6-39 

6-53 

6.47 

6-35 

6.28 

6.97 

6-57 

6  46 

6.40 

6.49 

Union  Mutual . 

5-14 

463 

4.68 

4  77 

4.64 

4-54 

4-43 

4.04 

4. 15 

4- 37 

4-34 

4-39 

4-39 

4-45 

4-5° 

4- 55 

4-Si 

4.62 

4-59 

4.61 

4-77 

4-.3I 

4.42 

4-58 

4-51 

United  States . 

5.01 

4-73 

4.86 

4.82 

4-94 

5-07 

4-99 

5-19 

5-21 

5.41 

5-39 

S-io 

S-io 

5-14 

5.28 

5-14 

S-iS 

5.28 

504 

4.89 

5.08 

5-23 

S-i8 

S  10 

Averages  (28  Cos.) . . 

4-95 

4-93 

S-oo 

4.91 

4.86 

4.87 

4.81 

4.67 

4.61 

4-58 

4.61 

4-63 

4.68 

4.67 

4.80 

4-77 

4-79 

4.78 

4-79 

4-79 

4-93 

4.70 

4  71 

4-77 

4.76 

rate  has  been  fairly  steady.  For  sev¬ 
eral  years  prior  to  1900  there  had  been 
a  steady  decline  in  the  rate,  which  led 
the  companies  to  strengthen  their  finan¬ 
cial  position  by  valuing  new  business  on 
a  higher  reserve  standard.  Many  com¬ 
panies  adopted  the  three  per  cent  basis 
of  valuation,  while  others  went  on  a 
three  and  one-half  per  cent  standard. 
The  latter  is  now  the  legal  minimum 
standard  in  a  majority  of  States,  and 
most  of  the  companies  organized  in  re¬ 
cent  years  have  adopted  that  basis  even 
where  the  laws  allow  of  a  more  liberal 
rate.  In  1902  the  interest  earnings 
touched  the  lowest  point,  the  average  in 
that  year  being  but  4.58  per  cent,  as 
compared  with  5.08  per  cent  ten  years 
earlier.  The  year  1903  saw  a  slight  in¬ 
crease  in  the  rate,  and  further  advances 
were  made  until,  in  1907,  a  rate  of 
4.80  per  cent  was  shown,  since  which 
time  the  fluctuations  have  been  remark¬ 
ably  slight.  The  advance  since  1902 
may  be  attributed  in  part  to  the  greater 
demand  for  money,  which  has  caused 
a  stiffening  of  the  interest  rate  through¬ 
out  the  world,  and  also  to  a  more  rigid 
valuation  of  securities  by  some  com¬ 
panies,  as  well  as  to  their  efforts  to  in¬ 


vest  in  more  profitable  classes  of  se¬ 
curities. 

The  table  herewith  shows  the  gross 
rate  of  interest  earned  on  the  mean  in¬ 
vested  funds  by  twenty-eight  life  in¬ 
surance  companies  year  by  year  for  a 
period  of  twenty  years.  Additional 
columns  show  the  average  rate  by 
five-year  periods  and  also  for  the  en¬ 
tire  twenty  years.  During  1912  the 
average  rate  earned  was  the  same  as 
in  1911 — viz.,  4.79  per  cent.  Compar¬ 
ing  this  rate  with  the  low  figure — 4.58 
per  cent— given  for  1902,  it  is  evident 
that  the  policyholders  have  benefited  by 
several  million  dollars.  Had  the  com¬ 
panies  earned  only  the  same  rate  in 
1912  as  they  did  in  1902  there  would 
have  been  a  difference  in  interest  and 
rental  receipts  of  over  eight  millions  of 
dollars.  The  averages  by  quinquennial 
periods  show  a  drop  of  0.23  points  in 
the  second  period,  but  a  gain  in  both 
the  two  following  periods,  while  the 
average  for  the  entire  twenty  years 
works  out  at  4.76  per  cent. 

The  table  is  constructed  by  taking  the 
mean  ledger  assets  of  the  companies  as 
a  divisor  to  the  interest  and  rents 
earned,  as  shown  by  their  reports  to 


the  several  State  Insurance  Depart¬ 
ments. 


THE  bill  introduced  in  the  New  York 
Legislature,  the  purport  of  which 
was  to  require  a  signed  application  for 
each  fire  insurance  policy,  giving  con¬ 
siderable  detailed  information,  and  which 
aroused  much  opposition  among  busi¬ 
ness  men  and  underwriters,  has  been  re¬ 
ported  out  of  the  Rules  Committee  in 
an  amended  form.  The  amendments 
do  away  with  some  of  the  unnecessary 
features  of  the  bill,  and  except  from 
its  provisions  “floating  contracts  of  in¬ 
surance,  or  agreements  as  to  such  con¬ 
tracts,  on  property  while  contained  in 
bonded  warehouses,  general  order  stores, 
grain  or  other  elevators,  or  brick  and 
stone  storage  warehouses,  or  in  transit 
in  or  on  any  streets,  yards,  wharves, 
piers  and  bulkheads.”  These  alterations 
ameliorate  in  some  degree  the  rigor  of 
the  measure,  but  leave  it  still  imposing 
unnecessary  and  ineffectual  hardships 
upon  propertyowners  and  insurance  com¬ 
panies.  There  is  no  necessity  for  a  law 
of  this  kind  to  govern  the  relations  of 
the  vast  majority  of  propertyowners 


THE  SPECTATOR 


Life  Insurance 


l  ’ 

ipril  24,  1913 

vith  insurance  companies,  and  it  does 
ot  appear  well  adapted  to  accomplish 
is  avowed  aim  of  preventing  crooked 
ires  and  loss  claims.  It  is,  therefore, 
loped  that  the  legislature  will  not  in- 
rease  the  trouble  and  expense  involved 
n  the  conduct  of  commercial  and  fire 
underwriting  business  by  enacting  this 
>ill  into  law. 


THE  steady  growth  in  the  number 
of  so-called  underwriters’  agencies, 
lotwithstanding  the  opposition  of  many 
:ompanies  and  agents  to  the  system, 
las  caused  some  of  the  most  prominent 
•ompanies  to  undertake  to  fight  fire  with 
ire  and  establish  such  annexes  them¬ 
selves.  The  latest  to  join  the  ranks  and 
jut  out  an  underwriters’  policy  is  the 
Tome  of  New  York,  which  company 
will  gladly  co-operate  to  eliminate  the 
innexes  and  maintain  single  agencies 
wherever  this  is  feasible.  Naturally, 
however,  the  Home  does  not  care  to 
lose  its  fair  share  of  business  by  lone¬ 
some  adherence  to  the  single-agency 
plan.  If  the  number  of  underwriters’ 
agencies  keeps  on  increasing  it  will  not 
be  many  years  before  every  stock  com¬ 
pany  will  have  an  annex;  then  they  can 
all  do  away  with  the  underwriters’ 
agencies  and  start  on  a  parity  with  sin¬ 
gle  agencies. 
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Texas  Life  Convention  Meets 

The  members  attending  the  second  quarterly 
meeting  of  the  Texas  Life  Convention  were  the 
guests  of  B.  P.  Bailey,  president  of  the  Gibral¬ 
tar  Life  of  Paris,  Texas,  on  Tuesday  of  last 
i  week  at  the  Gordon  Country  Club,  where  the 
1  business  sessions  were  held.  J.  C.  Cameron,  ac- 
I  tuary  of  the  Great  Southern  Life  of  Houston, 
read  an  interesting  paper  on  “Some  Notes  on 
Reinsurance  of  Excess  Risks  with  Special  Ref¬ 
erence  to  Present-Day  Practice  in  the  United 
;  States.”  The  remainder  of  the  meeting  was  de- 
j  voted  to  routine  business.  A  banquet  was  given 
that  evening.  The  next  meeting  will  be  held 
at  Waco  in  July. 


Indemnity  Life  and  Accident  of  Minneapolis 

Factional  dissensions  are  reported  to  have 
j  developed  among  the  officers  and  stockholders  of 
the  Indemnity  Life  and  Accident  of  Minne- 
'  apolis,  with  the  result  that  the  plans  for  the 
future  of  the  company  are  unsettled.  At  a  meet- 
;  ing  of  the  stockholders  held  last  week  a  plan 
was  submitted  to  increase  the  capital,  but  this 
■  was  voted  down,  and,  according  to  the  report, 
President  R,  M.  Ppwel]  tendered  bis  resignation, 

j 

I 


although  no  action  was  taken  upon  it.  Some 
of  the  stockholders  are  in  favor  of  discontinu¬ 
ing  the  life  department  and  devoting  special 
attention  to  the  accident  business.  Another 
section  is  in  favor  of  liquidation,  while  others 
want  to  take  up  an  offer  for  consolidation  with 
another  Minnesota  company.  Vice-President 
C.  P.  Iler  is  said  to  be  considering  the  reinsur¬ 
ance  of  the  company’s  life  risks  and  continuing 
the  accident  business.  The  company  began 
business  in  1910,  and  as  of  December  31  last  it 
had  assets  of  $159,000  and  a  surplus  of  $101,755, 
with  life  insurance  in  force  of  $1,380,000.  It  has 
a  capital  of  $100,000.  Friction  first  developed 
at  the  annual  election  of  officers  in  January. 


William  A.  Marshall  Resigns 

William  A.  Marshall,  for  thirty-five  years 
actuary  of  the  Home  Life  of  New  York,  has  re¬ 
signed  and  has  been  succeeded  by  Henry  Moir, 
the  associate  actuary.  Mr.  Marshall,  who  has 
also  been  vice-president  of  the  company  for 
many  years,  has  been  re-elected  to  that  office, 
and  will  continue  his  valuable  services  as  such. 
He  has  devoted  his  whole  life  to  this  company, 
having  first  become  connected  with  it  in  1866. 
He  is  a  charter  member  of  the  Actuarial  So¬ 
ciety  of  America.  Mr.  Moir,  his  successor,  is  a 
native  of  Scotland,  where  he  was  a  Fellow  of 
the  Faculty,  the  Institute  of  Actuaries  in 
Scotland,  and  also  a  Fellow  of  the  Institute  of 
Actuaries  in  London.  He  came  to  America  in 
1901,  and  shortly  afterwards  was  elected  to  the 
council  of  the  Actuarial  Society  of  America.  He 
is  an  author  of  note  in  the  insurance  world, 
having  written  among  other  things  the  “Life 
Assurance  Primer,”  and  was  editor  of  the  latest 
edition  of  “Principles  and  Practice." 


Prairie  Life  Insurance  Company 

The  Prairie  Life,  which  is  being  promoted  by 
the  Prairie  Finance  Company  of  Omaha,  will  be 
incorporated  during  May,  with  $225,000  or  more 
of  paid-up  capital.  The  announcement  has  been 
made  that  $198,000  of  stock  has  been  sold,  and 
that  the  majority  had  been  placed  in  Iowa, 
where  the  company  probably  will  be  located. 
The  Prairie  Finance  Company  was  organized  to 
float  the  life  company,  and  at  the  time  of  the 
organization  of  the  latter  company  the  stock 
of  the  finance  company  will  automatically  be 
converted  into  that  of  the  insurance  company. 


Continental  Underwriting  Company 

The  Continental  Underwriting  Company  of 
Gary,  Ind.,  an  Arizona  corporation,  has  been 
organized,  with  a  capital  of  $500,000,  to  promote 
the  Great  Lakes  Life  under  the  laws  of  Indiana. 
The  underwriting  corporation  will  act  as  gen¬ 
eral  agent  for  the  life  company  as  well  as  rep¬ 
resenting  accident  companies.  Officers  of  the 
underwriting  company  are:  H.  H.  Highlands, 
president,  and  Walter  McNally,  treasurer.  W. 
L.  Leak  of  Anderson,  Ind.,  and  W.  A.  Groom  of 
Detroit  are  general  managers. 


Demurrer  Sustained 

Sacramento,  April  22  (Special). — In  the  case 
of  A.  G.  Folger  and  others  against  the  Cali¬ 
fornia  State  Life  of  this  city,  by  which  they 
sought  to  have  the  general  election  in  March 
set  aside  and  the  present  officers  displaced,  a 
demurrer,  as  interposed  by  the  defendants,  has 
been  sustained  by  the  court. 

199 


THE  INCOME  TAX  BILL 
AMENDED 


Involved  Wording  Made  Clear  by 
Inserting  Specific  Addition 


CHANGE  MADE  AT  FIVE  POINTS 


Refuse  to  Alter  Section  Relating  to  Mutuals — 
Companies  Not  to  Pay  Income  Tax  on 
Reserve  Funds 

The  income  tax  section  of  the  tariff  bill  re¬ 
lating  to  the  taxation  of  life  insurance,  which 
was  so  vigorously  opposed  by  the  companies, 
has  been  amended  at  five  points  in  order  to 
make  the  law  more  clear.  It  was  stated  by 
Representative  Hull  of  Tennessee,  who  drew 
up  this  section  of  the  bill,  that  the  portion 
which  referred  to  the  life  insurance  companies 
was  wholly  phraseological,  and  that  the  amend¬ 
ments  did  not  change  the  intent  of  the  bill  as 
originally  framed  by  the  ways  and  means  com¬ 
mittee  of  the  House. 

Such  powerful  pressure  was  brought  to  bear 
on  the  Congressmen  that  almost  immediate 
action  was  taken  in  making  Section  B  of  the 
bill  definitely  clear  to  the  insurance  companies. 
The  section  directly  affecting  income  taxes  has 
been  made  to  read  as  follows: 

1.  The  proceeds  of  life  insurance  policies  paid 
upon  the  death  of  the  person  insured  are  not  to 
be  included  as  income,  and,  therefore,  will  not 
be  subject  to  the  income  tax. 

2.  The  income  tax  is  to  be  paid  on  the  divi¬ 
dends  paid  to  policyholders. 

3.  The  insurance  companies  are  not  to  pay 
the  income  tax  on  their  reserve  funds. 

MUTUALS  LOSE  FIGHT 

The  mutual  insurance  companies  also  made 
objection  to  the  payment  of  the  income  tax  on 
dividends  paid  to  policyholders,  but  the  ways 
and  means  committee  held  that  there  was  no 
good  reason  why  these  dividends  should  be  ex¬ 
empt  from  taxation,  and  the  caucus  supported 
that  view.  The  purpose  of  the  income  tax  sec¬ 
tion  is  to  require  all  insurance  companies  to 
pay  the  Government  one  per  cent  on  their  net 
income.  It  does  not  allow  such  companies  to 
deduct  from  their  gross  income  for  purpose  of 
taxation  the  dividends  which  they  pay  their 
policyholders.  In  the  second  section,  on  page 
146  of  the  bill,  providing  for  the  net  income  to 
be  subjected  to  the  income  tax  by  certain  de¬ 
ductions,  the  following  insertion  has  been 
made: 

And  in  case  of  insurance  companies,  the  net 
addition,  if  any,  required  by  law  to  be  made 
within  the  year  to  reserve  funds  and  the  sum, 
other  than  dividends,  or  return  of  premium  pay¬ 
ments,  paid  within  the  year  on  policy  and  an¬ 
nuity  contracts. 

The  bill  is  expected  to  be  passed  by  May  1. 

ROBERT  LYNN  COX  MAKES  STATEMENT 

Washington,  D.  C.,  April  23.— Life  insurance 
companies  from  the  Atlantic  to  the  Pacific  are 
actively  co-operating  in  trying  to  obtain  fair 
treatment  for  their  policyholders  in  connection 
with  the  income  tax  section  of  the  pending 
tariff  bill.  This  is  strikingly  indicated  by  the 
mail  being  received  each  day  at  the  Washing¬ 
ton  headquarters  established  by  the  Association 
of  Life  Insurance  Presidents  at  the  Hotel 
Raleigh  early  this  month.  Robert  Lynn  Cox, 
general  counsel  and  manager  of  the  association, 
has  made  the  following  statement: 

“Life  insurance  men  have  been  able  to  im¬ 
press  a  few  of  the  leaders  at  Washington  with 
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the  justice  of  their  claims  that  much  ambiguous 
language  should  be  cleared  up  and  the  bill 
otherwise  amended.  But  this  is  only  the  be¬ 
ginning,  for  there  is  much  more  to  be  accom¬ 
plished  in  the  next  few  weeks  if  policyholders 
are  to  receive  the  treatment  to  which  they  are 
entitled.  The  leaders  at  Washington  do  not  yet 
seem  to  recognize  clearly  the  essentially  mutual 
character  of  life  insurance,  as  compared  with 
businesses  organized  and  carried  on  solely  for 
the  profit  of  stockholders.  That  the  leaders 
have  recognized  this  distinction  to  some  extent 
by  exempting  mutual  savings  banks  and  frater¬ 
nal  insurance  societies  leads  to  the  hope  that  a 
continuance  of  co-operative  efforts  among  life 
companies  may  in  the  end  obtain  justice  for 
their  policyholders. 

“The  leaders  have  not  granted  the  request  of 
companies  for  the  exemption  from  taxation  of 
policyholders’  so-called  dividends  or  premium 
abatements.  Apparently  they  are  not  yet  im¬ 
pressed  with  the  strong  arguments  that  have 
been  presented  on  this  subject  from  many 
sources. 

“One  change  that  has  been  definitely  agreed 
upon  insures  the  exemption  from  taxation  of  the 
net  annual  increase  of  reserves.  The  revised 
language,  in  defining  the  exemption,  permitted 
insurance  companies  to  specify  ‘the  net  addi¬ 
tion,  if  any,  required  by  law  to  be  made  within 
the  year  to  reserve  funds,’  but  excepts  ‘divi¬ 
dends,  or  return  of  premium  payments,  paid 
within  the  year  on  policy  and  annuity  con¬ 
tracts.’ 

“It  will  thus  be  seen  that  the  companies 
must  continue  to  co-operate  in  the  effort  to  ob¬ 
tain  full  justice  for  policyholders,  which  should 
include  the  exemption  of  all  insurance  con¬ 
ducted  on  the  mutual  or  participating  plan, 
whether  in  mutual  or  stock  companies,  as  was 
provided  for  in  the  income  tax  law  of  1894. 

“The  amended  bill  will  probably  be  reported 
by  the  ways  and  means  committee  at  once,  and 
it  will  then  be  possible  to  ascertain  the  exact 
phraseology  needed  to  make  it  conform  to  the 
views  of  insurance  men,  and  bring  it  into 
harmony  with  the  other  exemptions  granted  to 
business  institutions  conducted  on  the  mutual 
plan  and  mainly  in  the  interests  of  persons  with 
small  incomes.” 


Empire  Life  of  Seattle 

An  application  has  been  filed  in  the  Superior 
fourt  at  Seattle,  Wash.,  for  a  receiver  for  the 
Empire  Life  of  that  city  by  Jack  St.  Marie^ 
a  stockholder  in  the  company.  The  charge  is 
made  that  the  only  business  conducted  by  the 
company  now  is  to  handle  its  assets  and  in¬ 
come  from  investments,  and  that  the  expense  of 
maintaining  offices  is  unnecessary.  In  addition 
the  petition  asks  for  an  accounting  from  the 
Columbus  Securities  Company,  it  being  alleged 
that  some  of  the  stock  in  the  life  company  has 
been  secured  by  the  securities  organization.  An 
application  has  also  been  made  in  the  Federal 
Court  at  Seattle  by  Henry  J.  West,  receiver  in 
bankruptcy  for  the  Columbus  Securities  Com¬ 
pany.  He  charges  that  Columbus  Securities 
Company  owns  53,014  shares  of  the  capital  stock 
of  the  Empire  Life,  or  eighty  per  cent  of  the 
issue. 


Lincoln-American  Life  of  Jacksonville 

The  Lincoln-American  Life  of  Jacksonville, 
Fla.,  has  been  granted  a  charter  and  will  begin 
business  shortly  with  a  capital  of  $100,000  and 
a  surplus  of  $50,000,  which  has  been  practically 
all  paid  in.  The  company  was  organized  with 
practically  no  promotion  expense  and  is  headed 
by  D.  S.  Shine,  Jr.,  as  president.  He  was  at  one 
time  assistant  secretary  of  the  Peninsular 
Casualty  Company  and  later  secretary  to  the 
medical  board  and  agency  manager  of  the 
Florida  Life  of  Jacksonville.  The  other  officers 
are:  A.  B.  Campbell  and  John  A.  Cunningham, 
vice-presidents;  S.  C.  Harrison,  Jr.,  secretary 
and  treasurer. 


MAY  BECOME  A  MUTUAL 
COMPANY 


Plans  Maturing  to  Change  Equitable 
Life  from  Stock  Basis 


INSURANCE  DEPARTMENT  FAVORS  PLAN 


Death  of  J.  P.  Morgan  May  Hasten  Mutualiza¬ 
tion — Son  Desires  to  Carry  Out  Father’s  Wish 

The  death  of  J.  Pierpont  Morgan,  who  owned 
over  five  hundred  shares  of  stock  in  the 
Equitable  Life  of  New  York,  may  bring  about 
the  mutualization  of  that  company  earlier  than 
had  been  hoped  for.  Mr.  Morgan  had  long 
cherished  the  idea  of  changing  the  company 
from  a  stock  basis  to  the  mutual  plan,  and,  at  a 
conference  between  J.  P.  Morgan,  Jr.,  and  Judge 
Morgan  J.  O’Brien,  chairman  of  the  trustees,  he 
expressed  himself  as  desirous  of  carrying  out 
his  father’s  wish.  At  this  conference  Judge 
O’Brien  tendered  his  resignation  as  chairman, 
but  he  was  requested  by  Mr.  Morgan  to  con¬ 
tinue  to  serve,  and  it  is  believed  that  George 
W.  Perkins  and  Lewis  Cass  Ledyard,  the  other 
two  trustees,  will  also  continue  to  act  in  that 
capacity. 

The  Morgan  estate  holds  502  of  the  1000 
shares  of  the  company,  for  which  $3,000,000  was 
paid.  It  has  been  maintained  by  the  minority 
stockholders  that  the  Equitable  had  no  right  to 
pay  $6000  a  share  for  the  Morgan  block  and  a 
smaller  price  for  the  minority  holdings,  as  at 
the  price  the  acquisition  would  consume  nearly 
all  the  society’s  free  surplus,  but  now  they  will 
abide  by  any  suggestion  made  by  the  trustees 
following  a  conference  with  the  mutualization 
committee  of  the  Equitable. 

Superintendent  Emmet  of  the  New  York  In¬ 
surance  Department  has  been  endeavoring  to 
bring  about  the  mutualization  of  the  company 
for  some  time. 


Life  Underwriters  Association  of  New  York 

Over  one  hundred  and  fifty  agents  met  at  noon 
on  Tuesday  last  at  Halil’s  restaurant  for  the 
April  meeting  of  the  Life  Underwriters  Associa¬ 
tion  of  New  York,  making  it  by  far  the  largest 
noon  meeting  yet  held.  Four  addresses  were  made 
on  topics  of  interest  to  insurance  men  as  follows: 
Mr.  Carroll  of  the  Northwestern  Mutual,  on 
“Certified  Life  Insurance  Agents”;  Mr.  Robins 
of  Home  Life,  on  “Experiences  in  Soliciting”; 
Lawrence  Priddy,  New  York  Life,  on  “Field 
Methods,”  and  Wm.  F.  Atkinson,  Northwestern 
Mutual,  on  “Income  Insurance.” 

The  report  of  the  executive  committee  was 
then  taken  up,  and  on  motion  that  part  of  it  re¬ 
lating  to  the  election  of  Wm.  F.  Atkinson  to 
succeed  Everett  M.  Ensign  as  secretary  was 
adopted.  Much  regret  is  expressed  over  the  de¬ 
termination  of  Mr.  Ensign  to  resign. 

The  principal  interest  of  the  meeting  centered 
on  the  action  of  the  executive  committee  rela¬ 
tive  to  an  amendment  of  Section  91  of  the  New 
York  insurance  law  relative  to  the  licensing  of 
agents.  The  committee  had  been  working  in 
favor  of  such  an  amendment  as  would  enable  an 
agent  to  place  business  in  companies  other  than 
the  one  for  which  he  held  license,  provided  his 
name  appeared  on  the  application  blank.  A 
lively  opposition  was  started  by  C.  J.  Edwards 
in  a  circular  letter  a  few  weeks  ago  and  he  led 
the  fight  at  the  meeting  on  Tuesday.  O.  S. 


Thursdaj 

Rogers  spoke  for  the  executive  committee,  anc 
after  considerable  debate  the  amendment  was 
approved  by  a  vote  of  fifty-four  to  forty-four. 


Columbian  National  Examined 

The  Insurance  Department  has  completed  its 
regular  triennial  examination  of  the  Columbian 
National  Life  of  Boston,  and  finds  it  to  be  iD 
thoroughly  sound  financial  condition.  The  re¬ 
port,  which  is  as  of  August  31,  1912,  gives  ad¬ 
mitted  assets,  $7,896,876;  liabilities,  $6,583,303; 
capital,  $1,000,000;  net  surplus,  $313,573.  The 
examiner  finds  that  its  records  are  carefully 
kept,  and  that  its  loss  settlements  are  promptly 
and  fairly  made.  The  investment  made  by  the 
company  in  its  new  home  office  building  meets 
with  the  approval  of  the  Department. 


Application  for  Stock  Appraisers 

Chancellor  Walker,  of  the  Court  of  Chancery 
of  New  Jersey,  has  been  applied  to  for  the  ap¬ 
pointment  of  two  or  more  appraisers  to  deter¬ 
mine  the  value  of  the  stock  of  the  Prudential  of 
Newark.  The  date  for  hearing  the  application 
has  been  set  for  June  10.  This  action  follows 
the  recent  law  passed  by  the  legislature  of  that 
State,  permitting  the  company  to  change  its 
charter  from  a  stock  company  to  a  mutual. 


Toledo  Traveling  Mens  Life 

The  Toledo  Traveling  Mens  Life  of  Toledo 
will  shortly  be  ready  to  form  the  final  organi¬ 
zation.  At  a  meeting  held  in  that  city  recently 
1250  of  the  remaining  1500  shares  necessary  to 
be  sold  before  it  can  begin  operation  were  sub¬ 
scribed.  The  company,  which  will  do  an  old 
line  life  business,  will  succeed  the  Toledo 
Traveling  Mens  Association. 


United  Mutual  Life  of  Pittsburg 

The  United  Mutual  Life  Insurance  Company 
of  Pittsburg  is  preparing  to  go  on  a  stock  basis. 
The  intention  is  to  have  an  initial  capital  of  at 
least  $200,000  and  a  50  per  cent  surplus,  to  be 
gradually  increased  to  $1,000,000,  with  at  least 
$1,000,000  of  surplus.  Options  on  the  stock  are 
now  being  offered  to  policyholders  at  the  rate 
of  four  shares  to  each  thousand  dollars  of  in¬ 
surance,  and  it  is  announced  that  this  will  be 
continued  until  the  entire  million  dollars  of 
stock  is  disposed  of.  The  price  of  the  stock  and 
the  amount  to  be  offered  on  options  to  policy¬ 
holders  will  be  changed  from  time  to  time  as 
the  growth  of  the  company  warrants.  The  com¬ 
pany  has  a  strong  board  of  directors,  which 
should  inspire  confidence  in  its  plan  of  capitali¬ 
zation,  and  its  executive  management,  under  the 
direction  of  its  president,  Hon.  Joseph  A.  Lang- 
fitt,  and  vice-president,  Joseph  W.  Bryan,  has 
been  able  and  progressive. 


New  York  Legislation 

ALBANY,  April  24. — The  Senate  has  passed 
the  bill  of  Senator  Ramsperger,  amending  Sec¬ 
tion  91  of  the  insurance  law  by  providing  that 
the  section  shall  not  prevent  a  licensed  agent 
of  a  life  insurance  company,  doing  business  in 
this  State,  paying,  sharing  or  dividing  a  com¬ 
mission  or  other  compensation  earned  or  re¬ 
ceived  by  him  to  or  with  a  licensed  agent  of 
any  other  life  insurance  company  doing  busi¬ 
ness  in  this  State,  who  shall  have  aided  him  in 
respect  to  the  insurance  for  the  negotiation  of 
which  such  commission  or  compensation  shall 
have  been  earned  or  paid,  provided  the  name  of 
every  agent  receiving  part  of  such  commission 
shall  be  written  on  the  application. 


Life  Notes 

Paul  L.  Woolston  has  resigned  as  consulting  act¬ 
uary  of  the  American  Life  and  Accident  of  Portland, 

Ore. 

The  new  business  issued  by  the  Germania  Life  of 
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Xew  York  during  the  first  quarter  of  1913  exceeded 
; hat  for  the  same  period  of  1912  by  forty-three  per 

:ent. 

— The  territory  of  Henry  J.  Powell,  manager  of  the 
Louisville  office  of  the  Equitable  Life  of  New  York, 
aas  been  considerably  enlarged,  Southern  Indiana 
[laving  been  added  to  Kentucky. 

— Henry  C.  Searcy,  Cincinnati  manager  of  the  Ohio 
State  Life  of  Columbus,  has  resigned  to  become 
superintendent  of  agents  for  the  Columbia  Life  of  Cin- 
-innati,  succeeding  Col.  C.  C.  Early,  whose  death 
occurred  recently. 

— Miss  Frances  R.  Paget,  for  a  number  of  years  in 
the  auditing  department  of  the  home  office  of  the  John 
Hancock  Mutual  Life  of  Boston,  has  been  appointed 
cashier  of  the  Portland  office  of  the  Pacific  Northwest 
department  of  the  Pacific  Mutual  Life  of  Los  Angeles 
by  Manager  H.  H.  Ward. 

— Dr.  James  W.  Guest,  medical  examiner  of  the 
Commonwealth  Life  of  Louisville,  has  been  appointed 
head  of  the  medical  corps  of  the  Equitable  Life  of 
New  York  in  the  South,  with  headquarters  at  Atlanta, 
Ga.,  effective  May  1.  He  has  been  with  the  Com¬ 
monwealth  since  that  company  began  business. 

— R.  T.  Riley,  vice-president  of  the  Great  West 
Life  of  Winnipeg,  arrived  in  New  York  from  Europe 
recently.  In  London  Mr.  Riley  spent  some  time  with 
the  managing  director  of  the  company,  J.  H.  Brock, 
whose  extended  stay  at  Carlsbad  and  other  Conti¬ 
nental  resorts  has  proved  beneficial  to  his  health. 

— The  Jefferson  Standard  Life  of  Greensboro,  N.  C., 
has  issued  a  group  policy  on  the  employees  of  the 
Lambeth  Furniture  Company  of  Thomasville,  N.  C. 
Medical  Director  Turner  of  the  company  personally 
inspected  all  the  risks.  The  policy  was  written  on  the 
ordinary  life,  non-participating  plan,  and  was  placed 
by  John  M.  Hammer. 

— The  Fidelity  Mutual  Life  of  Philadelphia,  which 
celebrated  “Managers’  Association  Month”  during 
March,  made  an  excellent  gain  along  all  lines.  An  in¬ 
crease  of  forty  per  cent  was  made  in  the  amount  of 
business  received  as  compared  with  February.  In 
paid-for  business  the  increase  was  about  twenty-seven 
and  a  half  per  cent  over  February,  1912,  and  a  fifty- 
seven  per  cent  gain  was  made  over  the  paid-for  busi¬ 
ness  for  February  of  this  year. 


FIRE  INSURANCE 


NEW  YORK  SURVEYS 

In  Possession  of  Laws  and  Amendments. 

— The  companies  are  now  in  possession  of 
about  all  the  laws  and  amendments  which 
passed  the  last  Legislature  concerning  various 
branches  of  insurance.  The  fire  offices  are 
!  congratulating  themselves  that  they  have  not 
been  dragged  into  the  mire  any  deeper.  They 
are  beginning  to  see,  however,  that  if  all  the 
laws  of  the  expired  session  went  into  imme¬ 
diate  effect  they  would  hardly  know  which 
i,  way  to  turn.  Luckily  most  of  them  do  not 
take  effect  for  several  months.  At  the  offices 
of  the  Department  all  hands  are  working  like 
beavers  to  systematize  the  new  requirements. 
Never  'before  has  such  a  heavy  force  of  clerks 
and  assistants  been  required  to  put  through  the 
work  of  the  Insurance  Department,  and  the 
new  salary  list  is  sure  to  eat  into  the  surplus 
which  was  turned  over  to  the  State  Treasury 
last  year. 

Overhauled  Loss  Reports. — An  employee 
in  a  prominent  office  who  is  connected  with 
the  loss  department  states  that  he  has  over¬ 
hauled  the  papers  in  five  hundred  reports  of 
losses  in  this  city  covering  only  two  years  and 
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a  half,  and  finds  that  there  is  a  record  in 
seventy-seven  cases  of  previous  fires  of  the 
same  parties  who  have  made  from  two  to  nine 
claims.  This  is  not  a  heavy  percentage  of  the 
whole  number,  but  it  shows  how  small  it  is  in 
importance  in  calculating  the  claims  mentioned 
by  the  Fire  Commissioner  of  parties  who  have 
several  previous  fires  charged  against  them. 

Suburban  Exchange  Meets. — The  annual 
meeting  of  the  Suburban  Fire  Insurance  Ex¬ 
change  was  held  last  week,  and  the  new  uni¬ 
form  short  rate  table  was  adopted,  being  the 
first  step  in  the  uniformity  plans  to  be  fully 
established.  This  table  has  already  been 
adopted  by  the  New  York  Fire  Insurance  Ex¬ 
change  and  other  underwriters’  organizations 
of  New  York  State.  All  the  old  officers  were 
re-elected.  The  other  business  was  principally 
routine. 

Merchants  Association  Moves. — The  Mer¬ 
chants  Association  of  New  York  has  moved 
into  its  new  headquarters  in  the  Woolworth 
building,  occupying  the  greater  part  of  the 
ninth  floor.  The  old  quarters  at  54-60  La¬ 
fayette  street  had  become  outgrown,  but  the 
new  location  will  allow  the  organization  head¬ 
quarters  ample  accommodations  for  its  many 
activities.  The  Industrial,  Traffic,  Publicity, 
Membership  and  Convention  Bureaus,  which 
have  recently  been  organized,  will  occupy 
separate  rooms,  as  well  as  the  various  other 
departments. 

Capt.  Smith  Receives  Medal. — Capt.  Chas. 
L.  Smith  of  Fire  Patrol  No.  5  was  presented 
last  week  with  the  fire  patrol  committee’s  dis¬ 
cipline  medal  for  the  third  time.  The  presenta¬ 
tion  was  made  by  Chairman  Pearce. 

New  Brokerage  Firm. — A  new  brokerage 
firm,  to  be  known  as  Franck  &  Mitchel,  with 
offices  at  95  William  street,  New  York,  has 
been  formed.  Mr.  Frank  was  formerly  as¬ 
sistant  cashier  of  the  Fifth  Avenue  Bank,  and 
Mr.  Mitchel  was  connected  with  the  brokerage 
house  of  J.  H.  Chris,  Mitchel  &  Co. 

Rumpus  Over  Policy. — There  has  been 
considerable  of  a  rumpus  over  non-concurrent 
policies  upon  the  property  of  a  corporation  in¬ 
volving  several  banks  which  hold  policies  as 
collateral  on  storage  receipts.  The  main  cause 
of  the  difficulty  is  the  application  of  the  co- 
insurance  clauses  to  all  the  merchandise  in¬ 
sured  under  a  blanket  form  with  loss  pay¬ 
able  to  specified  banks.  The  lawyer  for  one  of 
the  latter  has  decided  that  this  subjects  his 
clients’  policies  to  a  condition  beyond  the 
banks’  control,  and  thus  diminishes  or  impairs 
the  security  in  case  of  fire.  Upon  this  discov¬ 
ery  all  the  other  banks  concerned  became 
alarmed  and  a  wholesale  demand  for  new  con¬ 
tracts  was  made  on  the  merchants.  The 
brokers  sought  to  adjust  the  dispute,  and  after 
some  days  of  wrangling  it  was  settled  by  spe¬ 
cific  policies  to  each. 

Brokers  Tire  of  License  Law. — Just  now 
some  of  the  brokers  who  were  ardent  friends 
of  the  brokers’  license  law  by  the  State  about 
eighteen  months  ago,  and  held  meetings  in 
support  of  the  movement,  are  now  heartily 
sick  of  the  whole  thing.  They  realize,  how- 
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ever,  the  law  is  on  the  books  and  cannot  be 
marked  off  like  a  canceled  policy.  The  web 
which  the  Department  has  wound  around  the 
brokers,  apparently  with  their  own  consent,  is 
stronger  than  intended.  The  chief  effect  is  to 
increase  the  trials  of  the  brokers  without  any 
increase  in  the  compensation  to  offset  these 
troubles.  The  companies  are  indifferent  and, 
after  listening  to  the  brokers’  growls,  comfort 
them  by  saying,  “We  have  ten  troubles  to  your 
one  to  combat  every  month.” 

Marine  Increase  Sign  of  the  Times. — An 

increase  in  marine  rates  on  specie  and  bullion 
shipped  abroad  from  this  port  is  one  of  the 
signs  of  the  times.  The  tide  is  not  yet  in  full 
strength,  but  on  signs  of  financial  distress 
abroad  the  demand  for  American  gold  will 
increase. 

George  A.  Gilbert  Speaks. — George  A.  Gil¬ 
bert  addressed  the  Fire  Insurance  Club  of 
Chicago  at  its  meeting  last  week  on  the  subject 
of  liability  insurance.  He  was  favored  with  a 
large  attendance  of  members  and  visitors. 

CHICAGO  AND  THE  WEST 

Appointed  Agents. — Witkowsky  &  Affeld 
have  secured  an  agency  of  the  General  Fire  of 
Paris  for  Chicago. 

Appointed  Resident  Secretary. — W.  G. 

Hall,  who  for  some  time  past  has  had  charge 
of  the  Chicago  business  of  the  North  British 
and  Mercantile  of  London  at  New  York,  has 
been  appointed  resident  secretary  at  Chicago. 

Elected  to  Membership. — Preston  T.  Kel¬ 
sey,  who  succeeds  his  brother  as  Western  man¬ 
ager  of  the  Sun  Office  of  London,  has  been 
elected  to  membership  in  the  Western  Union. 

BOSTON  AND  VICINITY 

After  Boston  Agency. — Since  the  Home  of 
New  York  announced  its  intention  of  estab¬ 
lishing  an  underwriters’  agency  many  applica¬ 
tions  have  been  received  for  the  representation 
of  the  Agency  in  the  Boston  metropolitan  dis¬ 
trict.  No  inkling  cf  its  policy,  however,  in  so 
far  as  metropolitan  Boston  is  concerned  has  as 
yet  been  divulged. 

Examine  Salem  Mutual. — The  Massachu¬ 
setts  Insurance  Department  has  completed  the 
regular  triennial  examination  of  the  Salem 
Mutual  Fire  of  Salem,  the  examination  being 
as  of  December  31,  1912.  The  company’s  state¬ 
ment  on  that  date  is  found  to  be  practically 
correct. 

Report  on  Inter-Insurers. — Senator  Mon¬ 
tagu,  of  the  insurance  committee  of  the  Massa¬ 
chusetts  Legislature,  has  reported  a  lengthy 
bill  regulating  inter-insurers.  It  is  on  the 
whole  satisfactory  to  all  concerned,  although, 
naturally,  the  measure  advocated  by  the  Local 
Agents  Association  demanded  more  exacting 
regulations.  It  is  very  probable  that  the  bill 
will  be  enacted. 

Imperial  Fire  Gets  License. — The  Imperial 
Fire  of  Denver  has  been  admitted  to  Massa¬ 
chusetts.  No  local  agent  has  as  yet  been  an¬ 
nounced. 
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SERIOUS  SITUATION  IN 
MISSOURI 


Fire  Companies  Preparing  to  Suspend 
Operation  in  that  State 


SUPERINTENDENT  REVELLE  THREATENS 


Declares  He  Will  Revoke  Licenses  if  Companies 

Cease  Business — They  May  Cancel  All  Risks 

The  action  taken  at  the  recent  meeting  in 
Philadelphia  of  the  representatives  of  the  lead¬ 
ing  fire  insurance  companies  of  America  and  the 
foreign  corporations  operating  in  Missouri, 
when  a  resolution  was  adopted  favoring  the  sus¬ 
pension  of  business  in  that  State  in  view  of  the 
drastic  provisions  of  the  Orr  anti-compact  law, 
which  was  recently  passed  by  the  legislature,  is 
being  followed  by  the  public  announcement  that 
after  April  30  they  will  write  no  further  busi¬ 
ness  there.  The  impending  cessation  has 
caused  a  serious  situation  in  all  business  and 
financial  circles  in  Missouri,  and  efforts  are  be¬ 
ing  made  locally  by  various  interests  to  induce 
the  companies  not  to  take  such  a  decided  step; 
but  because  of  the  probability  of  serious  com¬ 
plications  arising  from  the  law,  they  are  de¬ 
termined  to  suspend  until  satisfied  that  it  is 
safe  to  do  business  in  that  State. 

Upon  the  heels  of  the  decision  to  suspend 
business.  Superintendent  Charles  G.  Revelle  of 
the  Missouri  Insurance  Department  has  made 
the  statement  that  he  will  revoke  the  license  of 
any  company  that  takes  this  action.  None  of 
the  fire  companies  has  served  notice  upon 
Superintendent  Revelle  of  its  intention  to  quit 
the  State.  He  declares  that  a  company  cannot 
suspend  operation,  and  the  only  course  open  is 
for  it  to  withdraw,  and  in  this  case  he  will  carry 
out  his  plan  to  revoke  the  license.  The  state¬ 
ment  has  also  been  made  by  Attorney-General 
Rarlter  of  Missouri,  who  has  figured  so  prom¬ 
inently  in  the  critical  position  in  that  State, 
that  he  may  cite  companies  which  suspend  and 
have  them  fined  in  the  supreme  court.  He  did 
not  make  clear,  however,  under  what  law  he 
would  proceed  in  such  action. 

BANKS  WILL  NOT  MAKE  LOANS 

Although  the  resolutions  as  passed  at  Phila¬ 
delphia  do  not  take  effect  until  after  April  30, 
and  before  May  15,  many  fire  companies  have  al¬ 
ready  suspended  writing  business  in  St.  Louis 
as  well  as  in  other  sections  of  Missouri,  and  are 
limiting  renewals  strictly  to  more  desirable 
business.  Several  large  banking  institutions  have 
announced  that  they  would  not  accept  Mis¬ 
souri  mortgages  nor  make  loans  on  property  in 
that  State  until  the  insurance  controversy  is 
settled.  Among  these  are  the  Continental  and 
Commercial  Bank  and  the  Continental  and  Com¬ 
mercial  Trust  and  Saving  Bank,  the  two  leading 
financial  institutions  of  the  West.  It  was  stated 
by  an  officer  of  one  of  the  banks  that  one  of 
the  requirements  was  that  all  improvements 
on  property  upon  which  loans  are  made  must  be 
protected  by  fire  insurance.  In  many  instances 
loans  are  being  canceled  and  commercial  credit 
is  being  cut  off  or  reduced,  and  many  branches 
of  trade  to  which  the  protection  of  fire  insur¬ 
ance  is  essential  are  in  a  grave  situation. 

Business  men  who  realize  what  the  suspension 
will  mean  to  Missouri  are  bringing  pressure  to 
bear  in  an  effort  to  have  the  State  officials  grant 
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the  companies  some  relief,  but  the  Governor, 
Attorney-General  and  Insurance  Department 
have  assumed  the  attitude  of  forcing  the  action 
taken,  and  are  equally  as  firm  in  their  position 
as  are  the  companies  in  their  intention  to  shut 
off  business  in  the  State.  An  instance  of  the 
paralyzing  effect  on  the  business  of  the  State 
the  suspension  is  having  is  shown  by  the  with¬ 
drawal  from  negotiations  by  the  Metropolitan 
Life  of  New  York  for  a  loan  of  $1,200,000  it 
was  preparing  to  make  for  the  erection  of  a 
ten-story  office  building  in  St.  Louis.  It  takes 
the  position  that  until  its  value  can  be  protected 
by  sound  fire  insurance  it  will  go  no  further  in 
the  deal.  The  expression  has  been  made  by 
several  Insurance  Commissioners  that  the  com¬ 
panies  owe  it  to  themselves,  as  well  as  the 
policyholders  residing  in  States  where  there  are 
reasonable  fire  insurance  laws,  to  cease  oper- 
tion  in  Missouri. 

MAY  CANCEL  ALL  RISKS 

In  order  to  protect  themselves,  the  fire  insur¬ 
ance  companies  announce  that  if  the  Superin¬ 
tendent  of  the  Insurance  Department  revokes 
their  licenses,  as  he  has  threatened,  they  will 
cancel  all  their  insurance  in  force  in  Missouri. 
This  action  was  not  contemplated  when  it  was 
first  decided  to  suspend  business,  as  it  was  their 
intention  to  cause  as  little  inconvenience  to  the 
citizens  of  the  State  as  possible.  The  companies 
contend  that  the  fact  that  they  suspend  opera¬ 
tion  in  Missouri  does  not  justify  revoking  their 
licenses.  Following  a  conference  held  at  St. 
Louis  Saturday  between  agents  and  Superin¬ 
tendent  Revelle,  relative  to  the  action  to  be 
taken,  the  latter  said  he  would  appeal  to  Con¬ 
gress  to  investigate  the  companies  if  they  quit 
writing  business  in  that  State. 

A  solution  of  the  Missouri  situation  has  been 
suggested  by  Alexander  H.  Robbins,  an  at¬ 
torney  representing  large  business  interests. 
He  has  prepared  a  petition  which  must  be 
signed  by  five  per  cent  of  the  registered  voters 
of  two-thirds  of  the  congressional  districts  of 
the  State,  asking  that  the  Orr  law  be  suspended 
until  the  people  can  vote  upon  it.  More  than 
25,000  names  are  necessary  before  action  can  be 
taken;  but  there  should  be  little  difficulty  in 
securing  the  signatures.  The  Kansas  City  com¬ 
mercial  organizations  are  making  an  effort  to 
clear  up  the  situation.  The  officers  of  each  met 
Monday  to  consider  the  subject. 

The  Missouri  companies  have  been  placed  in 
a  delicate  position  as  the  result  of  the  action 
taken  to  suspend.  The  American  Central  of 
St.  Louis  was  not  represented  at  the  Phila¬ 
delphia  meeting,  and  has  not  signed  the  agree¬ 
ment.  However,  the  company  is  considering 
closing  agencies  at  unprofitable  points,  and  at 
a  meeting  of  the  directors  voted  to  take  all 
authority  to  bind  on  new  business  or  to  re¬ 
new  old  business  at  whatever  rate.  They  will 
be  required  to  submit  all  business  to  the  home 
office,  which  will  fix  the  rate  for  each  risk. 
President  John  H.  Carr  of  the  Citizens,  also  of 
St.  Louis,  says  that  his  company  will  do  a 
limited  business  at  what  the  officers  consider 
adequate  rates. 


John  Virchow  Dies 

John  Virchow  of  Aurora,  Ill.,  State  agent  for 
the  Prussian  National  of  Stettin,  Germany,  died 
at  San  Antonio,  Texas,  recently,  after  a  week’s 
illness,  from  pneumonia.  Mr.  Virchow  has  not 
been  in  good  health  recently,  and  the  company 
sent  him  to  San  Antonio  for  the  winter.  He 
was  born  in  Switzerland  in  1841,  entering  the 
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fire  insurance  business  as  a  field  man  in  1869 
and  went  with  the  late  T.  W.  Letton  as  specia 
agent  for  the  Fire  Association  of  England  ii 
1882.  He  had  been  with  the  Lettons,  father  ant 
son,  for  thirty-one  years. 


“  Automatic”  Sprinkler  Company  of  Americ; 

The  new  plant  of  the  “Automatic”  Sprinkle 
Company  of  America,  located  at  Youngstown 
Ohio,  which  is  now  in  operation,  represents  tht 
latest  idea  in  factory  construction  as  well  a: 
equipment.  The  frame  of  the  building  is  o 
steel  and  the  bricks  are  laid  in  cement  mortar 
The  main  building  covers  a  space  400  by  23; 
feet,  with  an  extension  of  65  feet  by  140  feet 
The  plant  is  equipped  with  1425  sprinklers 
mainly  installed  on  the  dry-pipe  system,  the 
water  supplies  being  an  “8"  connection  fron 
the  city  main,  which  gives  80  pounds  pres 
sure,  and  a  60,000-gallon  tank  on  a  65-foo 
trestle.  The  machinery  is  divided  into  thi 
group-drive  system,  each  having  its  own  ruoto: 
and  the  electrical  installation  is  thoroughly  u; 
to  date.  Each  wire  is  in  a  conduit,  with  sep 
arate  switchboard  panels  for  power  and  light 
the  heavier  conduit  supplying  the  power  bein& 
underground,  and  the  smaller  ones  for  lighting 
are  overhead. 


Oppose  California  Rate  Bill 

The  insurance  committee  of  the  Californic 
Legislature  gave  a  special  hearing  recently  t< 
Senator  Kehoe’s  bill,  requiring  each  fire  insur 
ance  company  to  file  with  the  Insurance  De 
partment  a  copy  of  its  rating  schedule,  whicl 
is  intended  to  head  off  discrimination  in  rate: 
in  different  localities  and  climates.  Unles: 
this  is  complied  with  a  license  will  not  b; 
granted,  and  violation  of  the  law  shall  mear 
that  the  company’s  license  will  be  revoked  wit! 
no  further  license  for  a  period  of  one  year 
Opposition  to  the  measure  was  strenuousl; 
made  by  the  Board  of  Fire  Underwriters  of  th> 
Pacific.  Members  of  the  underwriters'  com 
mittee  declare  that  such  a  law  would  authorizi 
the  Commissioner  of  Insurance  to  fix  rates  am 
give  him  arbitrary  power. 


Improved  Risk  Subscribers  Committee 

The  joint  committee  of  the  Western  Unioi 
and  Western  Insurance  Bureau,  which  is  to  hav< 
charge  of  the  Improved  Risk  Inspection  Bureau 
is  to  be  known  as  the  Improved  Risk  Subscriber; 
Committee.  The  bureau  is  to  promulgate  to  it: 
subscribers  inspections,  diagrams,  estimates 
conditions,  terms  and  other  data  to  enable  tb< 
subscribers  to  judge  intelligently  as  to  sprin 
klered  business.  It  is  to  be  supported  by  the 
subscribers  in  the  same  manner  as  are  tb< 
present  independent  rating  bureaus,  and  it: 
publications  are  to  have  the  same  advisory  na¬ 
ture  and  validity.  When  it  is  ready  for  opera¬ 
tion  there  will  be  the  same  obligation  to  mem¬ 
bership  as  applies  to  the  independent  rating 
bureaus  in  the  Union  territory. 


Eastern  Union  Meeting 

The  Eastern  Union  held  its  April  meeting  at 
the  Downtown  Association  at  New  York  or 
Thursday  last,  and  the  business  transacted  was 
mostly  routine.  A  report  was  made  by  the  New 
Jersey  committee  to  the  effect  that  it  was  hope¬ 
ful  of  finding  a  way  very  shortly  in  which  tc 
conform  to  the  recent  legislation,  and  the  beliel 
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vas  expressed  that  a  definite  plan  of  operation 
n  that  State  would  be  decided  upon  by  the 
iext  meeting.  The  committee  on  Boston,  in  re- 
lorting,  stated  that  the  original  ninety-five  per 
ent  percentage  was  the  only  amount  that  could 
>e  recommended  now  in  the  Boston  agreement, 
,s  it  was  not  ready  to  suggest  the  adoption.  A 
leflnite  report  on  the  Arkansas  situation  was 
>romised  by  the  committee  on  that  State,  and 
t  was  said  that  every  effort  was  being  made  to 
■onform  with  the  legislation  recently  enacted. 


Automobile  Insurance  Company  of  Hartford 

The  incorporators  of  the  Automobile  Insur- 
ince  Company  of  Hartford,  at  a  meeting  held 
Friday  last,  voted  that  the  first  capital  stock 
Df  the  company  be  fixed  at  3000  shares,  with  a 
par  value  of  $100  each,  and  it  will  be  offered 
(or  subscription  at  $200  per  share,  $100  to  be 
*dded  to  capital  and  $100  to  surplus.  The  entire 
mount  of  the  capital  stock  was  subscribed  and 
paid  in.  Officers  were  elected  as  follows:  Mor¬ 
gan  G.  Bulkeley,  president;  Morgan  B.  Brai- 
nard,  vice-president;  J.  Scofield  Rowe,  secre¬ 
tary;  Charles  H.  Remington  and  Hebert  R. 
Clough,  assistant  secretaries.  The  directors 
elected  are  Morgan  G.  Bulkeley,  Samuel  G. 
Dunham,  John  O.  Enders,  Morgan  B.  Brainard, 
Joel  L.  English,  J.  Scofield  Rowe  and  Walter 
C.  Faxon.  The  company  expects  to  begin  busi¬ 
ness  as  soon  as  the  formality  of  securing  a  li¬ 
cense  in  the  various  States  can  be  complied 
with.  It  will  make  a  specialty  of  fire  insurance 
on  automobiles,  although  it  is  authorized  to 
write  on  a  full  coverage  of  automobiles  of  all 
lines. 


Royal  of  Liverpool  Assumes  Liability 

The  Royal  of  Liverpool,  through  C.  M.  Logue 
&  Bro.,  general  agents  at  Pittsburg,  has  ar¬ 
ranged  to  assume  liability  on  Eastern  business 
of  the  California  Insurance  Company  of  San 
Francisco.  This  transaction  covers  the  busi¬ 
ness  of  the  latter  company,  which  was  formerly 
written  through  the  Eastern  department  under 
Frank  C.  Sturtevant,  and  which  was  reinsured 
about  a  year  ago  in  the  American  Union  of 
Philadelphia.  C.  M.  Logue  &  Bro.  are  also  man¬ 
agers  for  the  California. 


New  York  Legislation 

ALBANY,  April  23.— Insurance  legislation  con¬ 
tinues  to  progress  rapidly  through  both  Senate 
and  Assembly.  No  new  bills  have  made  their 
appearance,  but  several  have  been  signed  by 
Governor  Sulzer.  The  Senate  has  passed  Assem¬ 
blyman  J.  D.  Kelly’s  bill  amending  Section  364 
of  the  insurance  law  relative  to  the  transporta¬ 
tion  of  explosives  by  excepting  from  this  sec¬ 
tion  the  transportation  or  use  of  blasting  ex¬ 
plosives  in  quantities  not  exceeding  five  pounds 
at  any  one  time. 

Governor  Sulzer  has  signed  the  following 
bills:  Assemblyman  Walker’s,  amending  Sec¬ 

tion  110,  insurance  law,  authorizing  fire  insur¬ 
ance  corporations  to  insure  against  loss  of  use 
or  occupancy  of  property  and  damage  caused  by 
cyclone,  hail,  frost  or  snow  and  by  explosion, 

Senator  Ramsperger’s,  amending  Section  36, 
whether  fire  ensues  or  not,  except  explosion  on 
risks  specified  in  Subdivision  7  of  Article  70. 

Senator  Ramsperger’s,  amending  Section  36, 
general  corporation  law,  by  requiring  the  filing 
of  certificate  of  extension  of  corporate  existence 
of  insurance  corporations  or  banks  in  the  office 
of  the  Superintendent  of  Insurance  or  Banks,  as 
the  case  may  be. 

Assembyman  Butt’s,  amending  the  insurance 
law  by  adding  newT  Section  (379)  authorizing  the 
State  Fire  Marshal  to  formulate  and  adopt  suit¬ 
able  regulations  upon  each  of  the  subjects 


enumerated  in  Section  351  and,  from  time  to 
time,  to  make  amendments  thereto,  a  copy  of 
such  regulations  to  be  filed  with  the  clerk  of 
each  county,  town  or  village. 

Senator  Ramsperger’s,  amending  Section  64, 
stock  corporations  law,  by  providing  that  in  the 
case  of  an  increase  or  reduction  of  capital  stock 
of  a  bank  or  insurance  company,  a  copy  of  the 
certificate  of  increase  or  reduction  shall  be  filed 
in  the  office  of  the  Superintendent  of  Banks  and 
Superintendent  of  Insurance,  respectively. 


Fire  Notes 

— The  Urbaine  Fire  of  Paris,  France,  has  been 
licensed  in  Indiana. 

—The  business  of  the  National  Home  Insurance 
Company  of  Atlanta,  Ga.,  has  been  taken  over  by  the 
Georgia  Fire  of  Atlanta. 

— George  M.  Demarest  has  been  appointed  State 
agent  for  Western  Pennsylvania  and  Ohio  for  the  First 
National  Fire  and  the  Commercial  Fire  of  Washington. 

— Governor  Cruce  of  Oklahoma  has  vetoed  the  bill 
providing  for  the  organization  of  farmers  mutual  fire 
insurance  companies,  on  the  ground  that  it  does  not 
afford  sufficient  protection  to  the  farmer. 

— The  Farm  Inspection  Bureau  of  the  Co-operative 
Fire  Underwriters  Association  of  New  York  State, 
which  has  headquarters  in  Albany,  has  issued  a  little 
pamphlet  on  “Fire  Hazards  on  the  Farm,’’  which  deals 
with  standards  of  physical  perfection  and  dangerous 
practices.  It  is  filled  with  good  advice  and  warnings, 
and  carries  the  inscription:  “Hang  Me  Up  in  the 
Kitchen.”  Among  the  contents  are  several  letters  in 
verse,  which  present  the  advantages  of  fire  insurance. 


CASUALTY,  SURETY  & 
MISCELLANEOUS 


Preparing  Report  on  Metropolitan  Surety 

The  final  report  for  presentation  to  the  su¬ 
preme  court  is  being  made  by  Receiver  John  F. 
Yawger  for  the  Metropolitan  Surety  Company  of 
New  York,  which  was  closed  in  1909  by  the  New 
York  Insurance  Department  because  of  alleged 
mismanagement.  All  the  original  claims,  num¬ 
bering  1178,  have  been  liquidated  with  the  ex¬ 
ception  of  twenty,  which  are  large  and  have 
been  vigorously  contested.  These,  however,  will 
be  settled  shortly,  he  believes,  and  then  the 
court  will  issue  an  order  directing  the  distribu¬ 
tion  of  assets.  The  total  face  value  of  the  origi¬ 
nal  claims  amounted  to  $14,300,000.  Mr.  Yawger 
entertains  little  hope  for  any  assets  being  dis¬ 
tributed  among  the  stockholders. 


Dr.  Bacon  Saunders  Elected  President 

Dr.  Bacon  Saunders  has  been  elected  presi¬ 
dent  of  the  Commonwealth  Bonding  and  Casu¬ 
alty  of  Fort  Worth,  Texas,  to  succeed  John 
Scharbauer,  who  has  been  acting  president  since 
his  resignation  some  weeks  ago.  He  will  con¬ 
tinue  as  a  member  of  the  executive  committee. 
Judge  John  L.  Terrell  was  elected  vice-presi¬ 
dent. 


American  Banking  Insurance  Company 

Commissioner  Henry  of  the  Mississippi  Insur¬ 
ance  Department  has  approved  the  charter  of 
the  incorporation  of  the  American  Bank  In¬ 
surance  Company  of  Brandon,  which  is  to  have 
a  capital  of  $25,000.  It  purposes  to  insure  real 
estate  titles.  The  incorporators  are:  S.  L.  & 
H.  S.  McLaurin,  A.  H.  &  H.  L.  Shields,  Geo.  C. 
Sprague,  Robert  Burns,  Roy  L.  Fox,  W.  H. 
Barnes  and  W.  S.  and  L.  S.  May, 
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WORKMEN’S  COMPENSA¬ 
TION  LEGISLATION 


New  York  Senate  to  Struggle  Over 
Pending  Bills  This  Week 


MEASURE  PASSES  PENNSYLVANIA  HOUSE 


Clarkson  Bill  Enacted  in  Both  Iowa  Houses— 

Fight  Against  Boynton  Act  in  California 

The  various  compensation  bills  which  have 
been  introduced  in  the  New  York  Legislature 
will  be  considered  this  week  in  the  Senate  by 
a  special  order  that  was  agreed  upon  on  Thurs¬ 
day  last.  There  are  many  measures  that  will 
occupy  the  attention  of  the  Senate,  and  a  long 
drawn-out  struggle  is  looked  for.  The  princi¬ 
pal  fight  will  be  over  that  recommended  by  the 
insurance  committee,  which  is  known  as  the 
compromise  bill,  and  the  Murtaugh-Jackson 
measure,  which  is  advocated  by  the  State  Fed¬ 
eration  of  Labor.  Aside  from  these  there  are 
a  number  of  others  pending,  and  are  backed  by 
other  interests. 

PENNSYLVANIA  BILL 
The  House  of  the  Pennsylvania  Legislature 
has  passed  a  workmen’s  compensation  bill,  and 
it  has  been  recommended  to  the  Senate  without 
amendment.  David  A.  Reed  of  Pittsburg,  chair¬ 
man  of  the  Industrial  Accident  Commission  of 
Pennsylvania,  declares  it  to  be  the  fairest  bill 
ever  offered  in  any  State.  It  was  drafted  by 
the  commission  after  seeing  similar  acts  work 
in  other  States.  Representatives  of  large  em¬ 
ployers  of  labor,  principally  of  anthracite  and 
bituminous  coal  interests,  made  strenuous  ob¬ 
jection  to  the  measure  and  declared  it  to  be 
unfair  in  some  of  its  features.  A  number  stated 
that  they  believed  it  to  be  unconstitutional, 
while  others  were  of  the  opinion  that  it  laid  too 
heavy  a  burden  on  employers,  especially  those 
who  employ  only  a  small  number.  The  bill  was 
favored  by  the  labor  organizations,  many  rail¬ 
roads  and  the  steel  companies. 

IOWA  MEASURE  PASSES 

The  Clarkson  workmen’s  compensation  bill 
has  been  passed  by  the  Iowa  Legislature.  The 
principal  amendment  was  the  elimination  of 
the  provision  for  compulsory  insurance  in  a 
State  mutual.  The  bill  specifies  that  em¬ 
ployers  must  insure  in  recognized  companies,  or 
through  an  insurance  fund  provided  co-oper¬ 
atively.  A  number  of  other  drastic  features  of 
the  original  bill  were  stricken  out. 

The  Chamber  of  Commerce  of  San  Francisco 
is  urging  all  commercial  organizations  of  the 
State  to  oppose  the  Boynton  workmen’s  com¬ 
pensation  bill,  which  is  known  as  a  compulsory 
act.  It  states  that  prompt  action  is  necessary 
to  defeat  the  bill  in  its  present  form,  and  de¬ 
clares  that  it  is  a  menace  to  the  State.  Four 
modifications  of  the  bill  being  urged  are  as 
follows: 

1.  Elimination  of  those  provisions  requiring 
the  State  to  enter  into  the  insurance  business 
in  competition  with  private  carriers.  This  is 
an  expensive  scheme  which  may  become  a 
strongly  intrenched  political  machine  and  for 
which  there  is  no  necessity. 

2.  Elimination  of  all  provisions  making  it  a 
misdemeanor  to  fail  to  observe  the  general  and 
special  rules  and  regulations  of  the  industrial 
accident  commission  affecting  safety  devices 
and  safe  places  of  employment.  These  rules 
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the  commission  may  arbitrarily  change  from 
time  to  time,  and  yet,  however  unreasonable, 
failure  to  observe  them  will  become  a  misde¬ 
meanor. 

3.  Elimination  of  all  provisions  making  the 
proposed  act  applicable  to  masters,  seamen, 
fishermen,  etc.,  on  board  of  or  in  the  service  of 
ships  or  vessels  not  within  the  State  of  Cali¬ 
fornia  at  the  time  of  the  happening  of  the  in¬ 
jury. 

4.  The  reduction  of  the  basis  of  compensation 
from  sixty-five  per  cent  of  the  weekly  wages  to 
fifty  per  cent  of  the  weekly  wages.  Wages  in 
California  are  so  much  higher  than  elsewhere 
that  a  fifty  per  cent  basis  will  give  to  injured 
employees  proper  relief  and  greater  compensa¬ 
tion  than  is  given  to  them  by  the  sixty-five  per 
cent  scale  in  Wisconsin. 

We  have  consulted  the  nineteenth  annual  re¬ 
port  of  the  United  States  Commissioner  of  La¬ 
bor,  published  in  1904,  wherein  for  certain  se¬ 
lected  industries  the  average  wage  per  hour  and 
the  average  hours  per  week  of  workmen  for 
1913  are  compared  by  cities.  We  have  taken 
Milwaukee  as  a  typical  city  of  Wisconsin  and 
compared  it  with  San  Francisco  in  California, 
and  by  multiplying  the  average  wage  per  hour 
with  the  average  hours  per  week  we  can  deter¬ 
mine  the  average  weekly  wage.  They  were  in 
every  instance  higher  in  California  than  in 
Wisconsin. 


American  Indemnity  of  Baltimore 

The  American  Indemnity  Company  of  Balti¬ 
more,  which  is  being  organized  by  J.  Arthur 
Nelson  and  former  Mayor  Mahool  of  that  city, 
will  shortly  be  ready  for  active  business.  The 
capital  of  $250,000,  and  surplus  of  a  like  sum, 
has  all  been  subscribed,  and  the  articles  of  in¬ 
corporation  will  be  filed  immediately. 

The  directors  chosen  so  far,  and  who  will  or¬ 
ganize  the  company,  are  as  follows:  C.  I.  T. 
Gould,  Joseph  I.  Castleberry,  George  F.  Kim¬ 
berly,  J.  Barry  Mahool,  Redmond  C.  Stewart, 
William  H.  Fehsenfeld  and  J.  Arthur  Nelson. 


Receiver  for  Western  Casualty  of  Spokane 

J.  R.  Cassin  has  been  appointed  receiver  for 
the  Western  Casualty  of  Spokane  by  order  of 
Judge  E.  H.  Sullivan  on  the  petition  of  E.  E. 
Briley,  who  alleges  that  the  company  never 
qualified  to  do  business  under  the  laws  of  the 
State  of  Washington.  Briley,  in  his  petition, 
claims  that  the  assets  of  the  company  three 
months  ago  amounted  to  $69,000  and  at  the  time 
of  the  filing  of  the  papers  did  not  exceed  $35  - 
000. 


The  /Etna’s  Chicago  Branch  Office 


The  department  managers  of  the  Chicago 
branch  office  of  the  JEtna  Life  and  the  ^Etna 
Accident  and  Liability  of  Hartford,  which  will 
be  opened  May  1,  have  been  announced.  George 
Tramel,  the  manager,  has  been  with  the  ,Etna 
since  1902,  and  for  some  years  was  with  the 
firm  of  Marsh  &  McLennan,  general  agents. 
The  branch  will  be  established  to  develop  casu¬ 
alty  insurance  lines  and  surety  bonds,  now  be¬ 
ing  written  by  the  ^Etna  companies,  and  will 
improve  the  increased  facilities  for  handling  all 
lines  of  business.  The  department  managers 
will  be  as  follows: 


I.  W.  Brodt,  claim  department;  J.  J.  Heelan 
inspection  department;  C.  E.  Bennett,  fidelity 
and  surety  department;  J.  M.  Timmons  liability 
underwriting  department;  S.  H.  Derham,  pay¬ 
roll  auditing  department;  E.  L.  Robinson,  of¬ 
fice  manager;  E.  O.  Wagoner,  special  agent 

Vilify •lI??r*tm,ent;  W-  A'  Draheim,  special 
agent  liability  department. 

Further  appointments  for  the  accident  and 
health,  plate  glass,  burglary  and  sprinkler  leak¬ 
age  departments  will  shortly  be  made. 


ACCIDENT  COMPANIES  MAY 
WITHDRAW 


Talk  in  Missouri  that  they  Will  Leave 
the  State 


ANTI-SUICIDE  COMPACT  THE  REASON 


Governor  Major  Vetoes  Law  Enacted  at  Recent 
Session  of  Legislature 


The  recent  action  of  Governor  Major  of  Mis¬ 
souri  in  vetoing  the  anti-suicide  statute  passed 
by  the  legislature  may  lead  to  the  accident  in¬ 
surance  companies  suspending  operation  in  that 
State,  following  the  course  of  the  fire  com¬ 
panies,  which  will  cease  writing  business  after 
April  30  because  of  the  drastic  anti-compact 
law.  Robert  L.  Dutton,  St.  Louis,  manager  for 
the  Fidelity  and  Casualty  of  New  York,  in 
speaking  bf  the  probability  of  a  withdrawal, 
said: 


- - -  ucieiuiuie  nave  oeen 

operating  in  Missouri  at  an  extreme  disad¬ 
vantage  because  of  the  legalizing  of  the  claim 
to  accident  insurance  of  the  dependents  of  per¬ 
sons  who  commit  suicide,”  he  said.  ‘‘Doesn’t 
it  seem  unjust  to  allow  a  man  who  is  contem- 
plating  suicide  to  take  out  an  accident  policy, 
then  kill  himself,  and  the  company  be  compelled 
to  pay  for  it?  And  to  make  matters  worse  he 
is  allowed  double  indemnity  if  he  meets  death 
in  a  public  conveyance.  I  apprehend  that  the 
f,  ®  accident  compames,  encouraged  by  the  ac- 
tion  of  the  fire  underwriters,  will  call  a  meet¬ 
ing  to  discuss  the  Missouri  situation.” 


Examination  of  Massachusetts  Accident 

The  Massachusetts  Insurance  Department  has 
completed  an  examination  of  the  Massachusetts 
Accident  of  Boston,  which  does  an  accident  and 
health  insurance  business,  and  finds  that  that 
company  is  in  good  condition.  The  examina¬ 
tion,  which  is  based  on  the  company’s  state¬ 
ment  of  December  31,  1912,  shows  that  the 
company  has  a  surplus  to  policyholders,  in¬ 
cluding  a  capital  of  $100,000,  of  $127,495,  and  ad¬ 
mitted  assets  of  $199,554.  The  examiners  state 
that  the  books  of  the  company  are  well  kept 
and  that  settlements  with  policyholders  show 
every  evidence  of  fair  and  considerate  treat¬ 
ment  by  the  company. 


Columbus  Casualty  of  Indiana 

A  receiver  has  been  appointed  for  the  Colum¬ 
bia  Casualty  Company  of  La  Fayette,  Ind.,  on 
complaint  of  Horace  Fletcher,  one  of  the  stock¬ 
holders.  The  company,  which  was  backed  by 
capitalists  of  Lafayette,  Ind.,  was  to  have  had 
a  capital  of  $500,000  and  about  $100,000  of  stock 
had  been  sold.  James  Bingham,  an  attorney, 
has  been  appointed  receiver.  Nicholas  W. 
Mueller  of  New  York  is  president  of  the  com¬ 
pany. 


ixew  York  Legislation 

April  23-—Tbe  Senate  has  passed 
the  bill  of  Assemblyman  Walker  amending  Sec¬ 
tion  35 1  of  the  insurance  law  by  providing  that 
insurance  companies  shall  report  to  the  State 
Fire  Marshal  all  boilers  insured,  including  those 
rejected,  giving  the  reason  therefor,  providing 


that  fee  for  inspection  shall  be  payable  witt 
thirty  days  from  date  of  inspection,  requiri 
owners  and  lessees  of  boilers  to  attach  to  su 
boilers  numbers  assigned  by  the  fire  marsh 
such  owners  and  lessees  within  cities  and  incc 
porated  villages  to  notify  chiefs  of  fire  depai 
ments  or  other  assistants  to  State  Fire  Marst 
of  the  location  of  each  boiler,  and  in  outlyi 
districts  to  notify  town  clerks. 

The  Assembly  has  passed  Assemblyman  E 
quirol  s  bill  amending  the  insurance  law 
adding  four  new  sections  providing  that  i 
policies  hereafter  issued  by  title  and  guarau 
corporations,  pursuant  to  Section  170,  shall 
assignable  and  transferable  by  the  person 
whom  or  for  whose  benefit  the  policy  is  issue 
and  their  heirs  and  assigns;  and  giving  t; 
heirs,  executors,  assigns  and  successors  in  i 
terest  of  the  person  to  whom  the  policy  w, 
issued  a  cause  of  action  against  the  tit 
guaranty  company  for  any  breach  of  covenant 
conditions  and  agreements;  and  fixing  a  penal 
for  violations  of  provisions  for  assignii 
policies. 

wG,°iVelinoT,  Sulzer  has  signed  Assemblymi 
"  ai„er  s  “"I  amending  Sections  6,  16,  39,  70  8 
S6,  96  and  97  and  134,  insurance  law,  relative 
tees,  investment  of  capital  and  surplus,  exam 
nations,  permitting  insurance  against  the  loi 
by  forgery,  or  against  the  loss  by  theft  i 
horses,  cattle  and  other  live  stock,  relative  i 
valuation  of  policies,  investments,  limitation  . 
new  business,  expenses,  and  undertaking  , 
agent.  6 


Business  Men  Accident  Association 

The  premium  income  of  the  Business  Me 
Accident  Association  of  Kansas  City  from  r 

the  first  quarter  of  1913  amount 
to  $41,472,  as  compared  with  $26,822  for  the  fir 
quarter  of  1912.  There  were  3266  applicatio 
for  insurance  and  reinstatements  received  du 
mg  this  time.  On  April  15  the  association  b 
gan  to  issue  a  new  form  of  policy,  in  whi. 
the  by-laws  are  not  included,  as  has  heretofo 
been  done,  the  policy  now  including  the  enti 
contract.  To  meet  the  demand  for  both  acc 
dent  and  health  insurance  among  a  youngi 
class  of  men,  a  new  policy  is  to  be  issued  : 
a  quarterly  assessment  rate  of  $3,  which  pa' 
an  accidental  death  benefit  of  $2000  and  $12  ': 
weekly  indemnity  for  disability  resulting  fro 
either  accident  or  sickness.  The  policy  wi 
cover  the  first  week  of  sickness,  but  for  an  ir 
demnity  is  limited  to  $5. 


Casualty  Notes 

Edward  A.  Braniff  has  been  appointed  managei 
of  the  department  of  Western  Missouri,  Oklahonu 
and  Kansas  for  the  Fidelity  and  Deposit  of  Baltimore 
with  headquarters  at  Kansas  City. 

—A  law  has  been  enacted  in  North  Dakota  estab¬ 
lishing  a  State  bonding  department  under  the  super¬ 
vision  of  the  Insurance  Commissioner.  The  bonds 
are  to  be  issued  on  a  standard  form  now  being  pre¬ 
pared. 

The  suit  against  Samuel  Quinn,  brought  in  the 
Superior  Court  at  Indianapolis  by  Christopher  Hearn, 
a  stockholder  in  the  Columbus  Securities  Company, 
has  been  dismissed  without  trial.  Hearn  asked  that  a 
receiver  for  Quinn  be  appointed  and  that  judgment  in 
the  sum  of  $125,000  be  given. 

—George  E.  Hardy,  manager  of  the  claim  depart¬ 
ment  in  the  New  York  office  of  the  Travelers  of  Hart¬ 
ford,  has  been  appointed  to  a  similar  position  with  the 
London  and  Lancashire  of  London.  He  is  well  known 
in  casualty  insurance  circles,  and  his  appointment  was 
looked  upon  with  much  satisfaction  by  his  many 
friends. 

^*nce  *ke  burglary  of  the  pawnshop  of  Martin 
Simon  &  Son,  on  Hester  street.  New  York,  when 
goods  valued  at  several  hundred  thousand  dollars  were 
stolen,  there  has  been  a  general  rush  of  pawnbrokers 
to  take  out  burglary  insurance.  The  firm  of  Henry 
McAleenan,  at  1330  Broadway,  has  covered  pledges 
in  his  establishment  to  the  amount  of  $1,000,000.  The 
business  was  placed  through  Robert  A.  Sasseen,  a 
broker  of  165  Broadway,  and  ten  companies  shared 
in  the  risk.  It  is  the  largest  policy  of  the  kind  ever 
taken  out  in  this  line  of  business. 
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LEGISLATORS  AND  INSURANCE 
HERE  are  various  circumstances 
and  conditions  connected  with  the 
fire  insurance  business  which  are  worthy 
of  being  given  thought  by  the  average 
legislator.  The  latter  is  too  prone  to 
consider  the  business  merely  as  a  reser¬ 
voir  from  which  may  be  drawn  an  inex¬ 
haustible  supply  of  funds  wherewith  to 
pay  extravagant  appropriations.  He 
does  not  pay  due  regard  to  the  impor¬ 
tance  of  fire  insurance  as  a  factor  in  the 
industrial  and  home  life  of  his  con¬ 
stituents.  Nearly  every  citizen  is  in¬ 
terested,  in  one  way  or  another,  in  the 
existence  of  a  sufficient  supply  of  sound 
fire  insurance.  Those  who  own  business 
property,  homes,  household  furniture,  or 
perhaps  only  their  clothing,  in  the  way 
of  property  which  is  destructible  by 
fire,  naturally  wish  to  be  protected 
against  loss  by  its  being  burned.  Even 
most  of  those  who  may  not  have  enough 
property  to  warrant  its  being  insured 
are  vitally  interested  in  this  fire  insur¬ 
ance  subject,  though  they  may  not  give 
it  a  thought ;  for  they  subsist  on  wages 
received  from  some  manufacturing  or 
mercantile  concern  which,  if  burned  out 
without  having  insurance  protection, 
will  or  may  cause  them  the  permanent 
loss  of  their  income,  and  force  them  to 


remain  idle  or  find  a  new  occupation. 
The  fire  insurance  companies,  however, 
are  not  eleemosynary  institutions ;  and 
if  their  stockholders  cannot  secure  a 
fair  return  on  their  investment  through 
a  series  of  years  they  are  very  likely  to 
withdraw  it  from  the  business.  This 
happens  in  the  cases  of  about  twenty 
stock  companies  annually.  One  feature 
in  this  connection  which  should  be  im¬ 
pressed  upon  the  legislator’s  mind  is 
the  ease  with  which  the  business  of  a 
fire  insurance  company  can  be  discon¬ 
tinued.  It  is  usually  possible  to  find 
some  company  to  which  the  business  in 
force  of  a  retiring  company  can  be  sold 
out  in  bulk;  but  if  this  is  not  feasible 
upon  a  satisfactory  basis  the  company 
can  cancel  every  policy  within  five  days 
upon  return  of  the  unearned  portion  of 
premiums  received  on  same.  In  this  re¬ 
spect  the  fire  insurance  business  differs 
very  much  from  a  commercial  business 
carrying  a  large  stock  of  goods.  While 
the  companies,  having  established  agency 
plants  in  any  particular  territory,  nat¬ 
urally  dislike  to  have  them  disrupted, 
they  can,  if  occasion  arises,  close  up 
their  business  in  short  order,  as  may  be 
demonstrated  in  Missouri.  In  the  case 
of  the  State  named  the  companies  have 
put  up  with  obnoxious  conditions  and 
severe  monetary  losses  during  the  last 
two  years,  out  of  consideration  for  their 
agents  and  the  insuring  public;  but 
when  things  reached  such  a  pass  that 
the  president  of  an  insurance  company 
in  Boston  or  San  Francisco  can  be  ex¬ 
tradited  and  imprisoned  for  the  offense 
of  any  one  of  several  hundred  agents  in 
Missouri,  they  deemed  it  time  to  call  a 
halt  until  such  impossible  conditions  are 
remedied.  They  can,  and  will,  with¬ 
draw  from  active  business  in  the  State, 
and  most  of  them  will  save  money  by  so 
doing.  When  common  sense  again 
reigns  in  Missouri  the  companies  will 
probably  be  glad  to  return  to  that  State, 
but  it  must  be  upon  some  basis  that 
will  enable  them  to  extract  a  reasonable 
profit  from  their  operations  therein  and 
without  danger  of  imprisonment  con¬ 
stantly  impending. 

***** 

There  seems  to  be  no  disposition  on 
the  part  of  the  Governor  and  the  At¬ 
torney-General  of  Missouri  to  look  at 
the  fire  insurance  situation  from  the 
viewpoint  of  the  companies.  The  Gov¬ 


ernor  is  quoted  as  saying  that  the  com¬ 
panies  are  unreasonable,  and  that  “their 
attitude  is  one  of  open  rebellion  to  the 
authority  of  the  State.”  Whatever  he 
may  term  their  attitude,  there  is  a  strong 
indisposition  on  the  part  of  company 
officials  to  spend  months  or  years  study¬ 
ing  the  interior  of  a  Missouri  jail,  as 
they  are  likely  to  do  under  the  operation 
of  the  Orr  law,  through  no  fault  of  their 
own,  if  their  companies  continue  busi¬ 
ness  in  the  State.  If  the  Governor 
could  imagine  himself  as  the  president 
of  a  fire  insurance  company  attempting 
to  transact  business  in  Missouri  under 
the  provisions  of  the  Orr  law,  and 
would  mentally  contemplate  the  possible 
consequences  to  himself  of  the  appa¬ 
rently  innocent  acts  of  others,  he  might 
better  appreciate  the  extreme  position 
which  the  companies  are  forced  to  oc¬ 
cupy.  No  action  can  be  taken  by  any 
State  official  which  can  compel  a  fire 
insurance  company  to  write  one  indi¬ 
vidual  risk,  much  less  hundreds  or  thou¬ 
sands  of  risks,  which  the  company,  in 
its  judgment,  considers  it  inadvisable  to 
accept.  There  are  now  only  two  courses 
open  to  the  people  of  Missouri  by  which 
they  may  secure  the  continuance  in  busi¬ 
ness  in  that  State  of  most  of  the  fire 
insurance  companies — viz.,  the  repeal  or 
amendment  of  the  obnoxious  Orr  law 
at  a  special  session  of  the  legislature,  or 
the  suspension  of  its  operation  by  peti¬ 
tion  of  a  sufficient  number  of  citizens 
of  the  State. 


THE  EXPENSE  RATE  IN  LIFE  IN¬ 
SURANCE 

ITH  the  majority  of  life  in¬ 
surance  companies  showing  a 
greatly  increased  volume  of  new  busi¬ 
ness  paid  for  during  1912,  it  was 
scarcely  to  be  expected  that  the  ex¬ 
pense  ratio  for  the  year  would  show 
any  appreciable  decline.  New  business 
costs  money  to  put  on  the  books,  and 
when  increased  in  one  year  over  the 
preceding  twelve  months  involves  the 
payments  of  larger  aggregate  amounts 
in  commissions,  medical  examiners’  fees, 
inspections,  etc.  However,  the  record 
for  1912,  as  disclosed  by  the  accom¬ 
panying  table,  is  one  which  the  com¬ 
panies  may  well  be  satisfied  with,  espe¬ 
cially  when  it  is  remembered  that  it  is 
thirty  per  cent  below  the  high  figure 
established  in  the  high  pressure  years 
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pnor  to  1905.  It  is  now  six  years 
since  the  law  of  New  York,  imposing  a 
limitation  upon  expenses  incurred  in  the 
procurement  of  new  business,  became 
effective,  and  it  is  apparent  that  the 
average  rate  of  expense  per  thousand 
of  mean  insurance  in  force  shown  by 
(he  accompanying  table  is  likely  to  be 
the  standard  for  many  years  to  come. 
Prior  to  the  investigations  conducted 
in  a  number  of  States  in  1905  and 
1906  the  expense  rate  reached  the  high 
point  of  1.03  per  cent  of  the  mean  in¬ 
surance  in  force.  It  declined  to  0.93 
per  cent  in  1905,  while  the  great  de¬ 
cline  in  new  business  in  the  following’ 
year  caused  a  drop  in  the  ratio  to  0.78 
per  cent.  The  expense  limitation  be¬ 
came  effective  in  1907,  causing  a  further 
decline  in  the  ratio,  which  touched  its 
lowest  point  in  over  a  quarter  of  a 
century — viz.,  0.66  per  cent  in  the  year 
1908.  Since  that  time  the  new  busi¬ 
ness  written  has  materially  increased, 
while  a  slight  increase  in  the  amount 
allowed  for  new  business  expenses  has 
caused  the  percentage  to  slightly  in¬ 
crease.  The  figure  for  1911,  however, 
indicates  a  direct  saving  of  over  $33,- 
700,000  in  a  single  year. 

The  table  herewith  shows,  for  twenty- 


four  prominent  life  insurance  com¬ 
panies,  the  expense  rate  per  cent  of 
mean  insurance  in  force  for  the  twenty 
years  1893-1912,  inclusive,  not  only 
year  by  year,  but  by  five-year  periods 
and  for  the  entire  twenty  years.  For 
the  last  quinquennial  period  the  average 
shows  a  decline  of  nineteen  points  from 
the  preceding  and  no  less  than  thirty- 
two  points  from  the  period  ending 
with  1902.  The  average  for  the  entire 
period  wgrks  out  at  0.87  per  cent,  or 
0.16  above  the  average  for  1912.  In 
compiling  the  table  the  factors  of  man¬ 
agement  expenses  and  taxes  are  divided 
by  the  mean  amount  of  insurance  in 
force  for  the  year  in  order  to  produce 
the  rates. 


AN  OUTRAGEOUS  AND  INDEFENSIBLE 
TAX 

HE  income  tax  section  of  the 
pending  tariff  bill,  at  least  so  far 
as  it  applies  to  the  taxation  of  mutual 
life  insurance  companies,  is  an  out¬ 
rageous  measure  which  should  be  ac¬ 
tively  opposed  by  every  holder  of  a 
participating  life  insurance  policy  in  the 
country.  There  is  absolutely  no  excuse 
or  defense  for  it.  No  emergency  de¬ 
mands  it.  It  is  a  stupid,  clumsy  and 


unjust  attempt  to  supply  a  deficit  in 
public  revenues  created  by  reductions  in 
the  tariff  at  the  expense  of  a  class  of 
citizens  already  infamously  overtaxed 
bv  the  several  States.  Its  injustice  is 
emphasized  by  the  fact  that  these  same 
citizens  have  voluntarily  taxed  them¬ 
selves  to  provide  for  the  future  of  their 
dependents  and  have,  to  that  extent, 
relieved  the  State  and  Federal  govern¬ 
ments  of  the  responsibility  of  caring  for 
them.  Its  unfair  discrimination,  even 
between  those  who  combine  to  insure 
themselves,  is  apparent  from  the  fact 
that  it  exempts  from  its  provisions 
fraternal,  beneficiary  and  other  asso¬ 
ciations  operating  for  mutual  protec¬ 
tion  and  benefit. 

There  is  no  precedent  for  such  a 
measure  either  in  our  own  country  or 
elsewhere.  Even  during  the  Civil  War, 
when  the  government  was  forced  to  ex¬ 
haust  every  available  source  of  revenue 
to  preserve  itself,  a  similar  measure  was 
overwhelmingly  defeated  in  the  United 
States  Senate  when  Charles  Sumner 
eloquently  denounced  its  injustice  and 
unreason.  In  1894  Senator  Sherman 
fought  successfully  against  including 
such  a  provision  in  the  income  tax  law 
passed  in  that  year,  which  was  subse- 
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from  1893  to  1912,  Inclusive. 


COMPANIES. 


Aitna  Lile . 

Berkshire . 

Connecticut  General... 
Connecticut  Mutual.... 
Equitable,  New  York... . 

Germania . 

Home  Life . 

Manhattan . 

Massachusetts . . 

Michigan  Mutual.., 

Mutual  Benefit . 

Mutual  of  New  York.... 

National  Life . 

New  England . 

New  York  Life . 

Northwestern  Mutual... 

Penn  Mutual . 

Phoenix  Mutual . 

Provident  L.  and  T . 

State  Mutual,  Mass . 

Travelers . 

Union  Central . 

Union  Mutual . 

United  States . 


Avbragbs. 

1893 

1894 

1895 

1896 

1897 

1898 

1899 

1900 

1901 

1909 

1903 

1904 

1905 

1906 

1907 

1908 

1909 

1910 

1911 

1912 

1893 

to 

1897 

1898 

to 

1902 

1903 

to 

1907 

1908 

to 

1912 

1893 

to 

1912 

0.86 

0.87 

1  04 
0.68 
0.86 

0.68 
0.88 
0.91 
O  69 
0.86 

O.7I 

0.92 

O.9O 

0.70 

0.88 

0.76 

0.87 

0.90 

0.74 

0.88 

0.77 

0.83 

0.97 

0.76 

0.91 

0.78 

0.85 

0.94 

0.78 

0.90 

0.85 
0  85 
1.03 
0.83 
0.99 

0.96 

0.87 

0.99 

0.86 

°-95 

0.88 

0.83 

0.96 

0.85 

0.97 

0.89 
0.81 
1. 10 
0.84 
I.03 

0.87 

0.80 

0.99 

0.85 

I.07 

0.92 

O.79 

1.04 

O.83 

1.02 

O.9O 

O.78 

I.IO 

0.82 

°-93 

0.87 

0.81 

0.99 

0.85 

0.78 

0.72 

0.68 

0.70 

0.83 

0.72 

0-73 

0.72 

0.74 

0.80 

0-73 

0.74 

0.79 

0.75 

0  83 
0.79 

0.74 

0-75 

O.77 

0.80 

0.78 

0-73 
0  80 
0.81 
[0.78 
0.77 

0.78 
0.8.3 
0.78 
0  78 
0-79 

o-73 
0  87 
0  92 
0.71 
0.88 

0.88 
0.84 
I  01 
0.83 
0.98 

0.85 
0.76 
0  95 
0.84 
0  90 

0  74 
0  78 
0-77 
0  80 
0.77 

0.80 

0.81 

0.87 

0.80 

0.88 

1. 12 
I.67 
I.2T 
O.96 
I.03 

1.07 
1.43 
1. 16 
0.94 
0.98 

0.92 

1.41 

1.23 

0.91 

0.99 

0.98 
1.26 
1. 12 
0.86 

1 -05 

1.03 

1.22 

I. IO 
O.84 
1. 12 

1.07 
1.19 
1. 14 
0.91 
1. 17 

1. 18 
1.24 
1.22 
0.84 
1. 18 

1. 12 
I.32 
1.23 
0.82 
1. 21 

IIS 

1.26 

1-34 

0.89 

1.24 

1.24 

1-33 

1.41 

0.80 

1.24 

1.32 
I.30 
i-45 
0.76 
1. 10 

1.32 

1.24 
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0.76 
1. 14 

1.26 
1. 19 
1-43 
0.74 
1.22 

1.22 

i-3° 

1.38 

0.68 

1  07 

1. 05 
0.84 
0.98 
0.63 
0.88 

1.02 
0.84 
1. 01 
0.66 
0.76 

1. 00 
0.89 
I.03 
0.67 
0.82 

I. II 

0  89 
1. 05 
0.68 
0.83 

1. 19 
0.86 
1. 05 
0.69 
0.82 

1  IS 
0.88 
1.03 
0  70 
0.90 

1.08 

1  37 
1. 16 
0.90 
1.03 

I- 15 

1.27 

1.28 
0.82 
1.22 

1.23 

I  16 
1-33 
0.71 
1.08 

I  10 
0.87 
1.03 
0.68 
0.83 

i -IS 

1. 11 
1.20 

0-75 

1.03 

O.69 

I.23 

1.02 

O.64 
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0.68 
1. 18 
1.03 
0.64 
1.06 

0.70 

1.20 

1.22 

0.69 

1. 00 

0.68 

1-13 

1.02 

0.73 

0.97 

0.71 

1.09 

0.99 

0.81 

0.99 

o-7S 
1. 10 
1.06 
0.83 
0.99 

0.79 
1. 21 
1. 17 
0-75 
1.05 

0.78 
1. 19 
1. 12 
0.77 
1.08 

0.77 
I. l6 
1.09 
0.81 
1.02 

0.80 
1. 16 
1.07 
0.86 

1. 11 

O.79 

I.O9 
O.9O 
I. IO 

0.79 
1. 11 
1.08 
0.87 
1.06 

0.79 

0.98 

1.06 

0.89 

0.92 

0.76 

0.70 

0.98 

0.80 

0.69 

0.71 

0.58 

0.78 

0.69 

o-SS 

0.69 

°-57 

o-7S 

0.71 

°S3 

0  71 
0.61 
0.76 
0.74 
0-54 

0.71 

0.62 

0.80 

0.76 

0.56 

0.67 

0.65 

0.78 

o-73 

°-59 

0.67 

0.68 

0.81 

0  72 

0  62 

0.68 
1. IS 

1  06 
0.71 
1.03 

0-77 
1. 16 

I.IO 

0.80 

1.05 

0,76 
0.90 
0  99 
0.82 

0  86 

0.69 

0  63 
0.78 
0-73 
o-S7 

o-73 

0’92 

0.99 

0.77 

0.81 

0.71 
0. 87 
i-43 
0.69 
0.84 

0.68 

0.79 

1.47 

0  63 
0.86 

o-73 

0.81 

1.40 

0.71 

0.90 

0  73 
0.84 
1.29 
0.70 
0.86 

0.74 

o-95 

1.28 

0.73 

o-93 

0.79 

0.99 

1-34 

0.72 

0.88 

0.89 

097 

1-43 

0  70 
0.89 

0.87 

,1.09 
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°-75 

0.92 

0.81 
1.04 
1. 12 

o-73 

0.94 

0.79 

1.04 

1.07 

0.77 

0.89 

0.75 

O.9I 

1.06 

0.90 

O.9O 

°'7S 

o-9S 

1.04 

o.7S 

0.88 

0-75 

0.94 
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Life  Insurance 


uently  declared  by  the  Supreme  Court 
o  be  unconstitutional.  In  1898  a  stamp 
ix  was  imposed  on  life  insurance  com- 
ianies  as  a  war  revenue  measure,  but 
10  such  confiscatory  plan  as  that  now 
iefore  Congress  was  even  considered, 
t  has  remained  for  the  present  Con- 
ress,  in  a  time  of  peace  and  general 
irosperity,  to  attempt  to  put  this  in- 
olerable  burden  on  the  backs  of  the 
hrifty,  home-loving,  self-sacrificing  citi¬ 
zens  who  have  tried  to  do  their  full 
luty  to  their  families. 

Present  indications  are  that  this  bill 
A'ill  pass  the  House  and  that  it  must  be 
fefeated,  if  at  all.  in  the  Senate.  It  can 
.indoubtedly  he  defeated,  if  the  opposi¬ 
tion  to  it  is  organized  and  intelligent. 
Every  officer  and  agent  of  a  participat¬ 
ing  life  insurance  company  should  at 
once  make  every  effort  to  impress  upon 
the  policyholders  of  his  company  the 
fact  that  a  tax  upon  the  company  must 
be  paid  by  the  policyholders.  Once 
drive  this  lesson  home  and  a  storm  of 
indignant  protest  will  arise  that  Con¬ 
gress  will  not  dare  to  ignore. 


A  GRATIFYING  decrease  in  the  fire 
waste  in  the  United  States  and 
Canada  in  the  first  quarter  of  the  cur¬ 
rent  year  is  shown  by  The  Journal  of 
Commerce  in  comparison  with  cor¬ 
responding  periods  in  both  1912  and 
1911.  The  total  loss  for  the  first  three 
months  of  1913  is  $59,788,650,  against 
$80,905,650  and  $69,907,250,  respec¬ 
tively,  in  the  similar  periods  in  1912 
and  1911.  These  figures,  of  course,  take 
no  account  of  the  tornado  losses,  upon 
which  the  insurance  involved  will  prob¬ 
ably  equal  $2,000,000.  It  thus  appears, 
therefore,  that  the  fire  and  tornado  loss 
rate  in  the  first  quarter  of  the  year  has 
been  some  $20,000,000  per  month, 
which,  if  the  same  rate  should  be  main¬ 
tained  throughout  the  year,  would 
amount  to  $240,000,000  per  annum. 
The  fact,  however,  that  in  each  of  the 
first  three  months  of  this  year  the  losses 
have  fallen  below  those  in  the  same 
months  last  year  leads  to  the  hope  that 
a  similar  reduction  may  obtain  in  the 
remaining  months  of  the  year,  and  thus 
perhaps  bring  the  total  loss  down  to 
around  $200,000,000.  At  any  rate,  fire 
underwriters  may  well  feel  pleased  that 
three  of  the  worst  months  of  the  year 
are  well  past  with  relatively  light  losses. 
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LIFE  INSURANCE 


INSURED  BY  WIRELESS 


£1000  Transaction  Between  London  and 
Mid-Ocean  in  45  Minutes 

The  distinction  of  being  the  first  person  to 
insure  himself  hy  wireless  telegraphy  belongs  to 
Arthur  Philips  Williams,  a  wealthy  American, 
who  left  Liverpool  for  New  York  by  the  Maure¬ 
tania  on  Saturday. 

The  story  of  the  remarkable  negotiations  was 
told  to  an  Evening  News  representative  to-day 
by  H.  Muir  of  Messrs.  Muir  Beddell  Co.,  Ltd., 
incorporated  insurance  brokers  of  Piccadilly. 

“On  arriving  at  my  office  to-day,”  he  said,  “I 
found  a  long  wireless  telegram  in  code  from  my 
partner,  Ashley  Edwards,  who  is  on  the  Maure¬ 
tania,  stating  that  a  fellow  passenger,  Arthur 
P.  Williams,  desired  to  insure  his  life  for  £1000 
and  had  completed  the  usual  proposal  form  of 
the  Commercial  Union  Assurance  Company  to 
that  effect.” 

Accompanying  the  message  was  the  gist  of 
the  proposal  form  filled  in  hy  Mr.  Williams,  with 
details  as  to  age,  etc.,  and  the  report  of  a  med¬ 
ical  examination  by  the  ship’s  doctor. 

“I  got  into  communication  with  the  Com¬ 
mercial  Union  Assurance  Company,  who,  after 
due  inquiries,  instructed  me  to  accept  the  pro¬ 
posal  on  their  behalf  and  advised  me  that  they 
would  ‘cover’  the  transaction  immediately. 

“I  despatched  a  ‘wireless’  to  Ashley  Edwards 
to  this  effect  and  named  the  amount  of  the  pre¬ 
mium.  On  receipt  of  my  message  Mr.  Edwards 
would  collect  the  premium  and  hand  a  cover 
note  to  Mr,  Williams,  and  from  that  moment  he 
would  be  insured  for  £1000. 

“The  ‘wireless’  from  Ashley  Edwards  came  in 
to  my  office  at  10  A.  M.,  and  I  sent  off  the  ac¬ 
ceptance  message  at  10.45  A.  M.  I  understand 
that  it  would  reach  the  Mauretania  when  the 
Cunarder  was  800  miles  out  to  sea. 

“Presumably,  the  fact  of  Ashley  Edwards  be¬ 
ing  an  insurance  broker  came  out  in  the  course 
of  conversation  with  Mr.  Williams,  as  my  part¬ 
ner  makes  it  an  invariable  rule  to  avoid  can¬ 
vassing  for  business  with  people  whom  he  meets 
socially.” — London  Evening  News,  April  14,  1913. 


see  Life,  made  it  imperative  for  the  company  to 
increase  its  accommodations,  and  it  was  fortu¬ 
nate  in  being  able  to  secure  them  in  one  of  the 
best  constructed  and  handsomest  office  buildings 
in  St.  Louis,  located  in  the  heart  of  the  busi¬ 
ness  district.  The  recent  growth  of  the  Inter¬ 
national  Life  is  indicated  in  the  following  fig¬ 
ures  taken  from  the  annual  statements:  Insur¬ 
ance  in  force,  December  31,  1912,  $32,591,  an  in¬ 
crease  for  the  year  of  $16,586,427;  admitted  as¬ 
sets,  $2,633,151,  an  increase  of  $1,378,041,  and  re¬ 
serves,  $1,903,897,  an  increase  of  $1,495,841.  The 
company  is  maintaining  its  steady  progress  this 
year,  and  the  indications  are  that  it  will  make 
new  records  during  1913. 


A  Reply  from  President  Allen 

The  letter  sent  by  John  I.  D.  Bristol  to  Edward 
W.  Allen,  president  of  the  Life  Underwriters  As¬ 
sociation  of  New  York,  stating  his  reasons  for 
declining  to  join  that  body  has  been  replied  to 
by  Mr.  Allen.  He  says,  in  part: 

On  behalf  of  the  Life  Underwriters  Association, 
both  local  and  national,  I  must  take  decided  exception 
to  your  statement  that  we  have  done  nothing  “in  an 
emphatic  way  to  divest  life  insurance  of  the  crimes 
and  criminals  that  are  everywhere  associated  with  the 
business.”  *  *  * 

If  you  did  not  know  it  before,  let  me  here  and  now 
inform  you  that  we  do  not  favor  the  licensing  of 
“barbers,  floor  walkers,  cashiers,  bookkeepers,  elevator 
men,  proprietors  of  bootblack  stands,”  etc.,,  and  we  do 
favor  the  licensing  only  of  men  who  can  give  at  least 
a  large  measure  of  their  time  to  the  business.  Our 
New  York  Association  is  now  striving  to  bring  about 
an  educational  standard  so  that  men  of  the  type  to 
which  you  refer  cannot  break  into  the  business. 

These  reforms  are  hard  to  bring  about,  as  it  is 
necessary  to  bring  influence  to.  bear  on  the  State  law, 
our  managers  and  our  companies.  *  *  * 

It  is  my  personal  belief  that  the  majority  of  the 
New  York  Association  members  are  in  favor  of  life 
insurance  commissions  for  life  insurance  men  only. 
If  you  are  sincere  in  wanting  this  condition  brought 
about,  get  busy  and  encourage  your  men  to  join  with 
the  hundreds  of  men  in  the  Life  Underwriters  Asso¬ 
ciation  of  New  York  in  an  organized  effort  to  make 
this  reform  an  accomplished  fact. 

The  battle  cry  of  our  association  is  “Forward,”  and 
as  we  fight  and  work  for  a  general  betterment  of  con¬ 
ditions,  your  men  should  be  in  the  front  rank  of  our 
organized  battalion. 


Plan  Elaborate  Meeting 

The  Pacific  Northwest  Congress  will  be  held 
at  Seattle  on  June  2  and  3  during  President 
Sills’  visit.  The  congress  will  be  under  the 
auspices  of  the  Portland,  Tacoma  and  Seattle 
associations.  Invitations  are  being  extended  to 
all  licensed  agents  in  Oregon,  Washington,  and 
insurance  men  throughout  United  States  and 
Canada.  Two  morning  and  one  afternoon  ses¬ 
sions  are  to  be  held  at  the  general  headquarters 
of  the  congress  at  the  Hotel  Washington.  I.  A. 
Nadeau  has  been  elected  president  of  the  con¬ 
gress  and  J.  C.  Reid  secretary.  The  following 
have  been  elected  chairmen  of  the  standing 
committees:  W.  A.  M.  Smith,  Mutual  Life  of 
New  York,  publicity;  W.  D.  Mead,  Pacific  Mu¬ 
tual  of  Los  Angeles,  programme;  Malcolm 
Hughes,  Travelers  of  Hartford,  entertainment; 
W.  H.  Stillman,  Mutual  Life  of  New  York,  sec¬ 
retary. 


The  International  Life’s  New  Home 

The  International  Life  Insurance  Company  of 
St.  Louis  is  just  moving  into  new  and  commo¬ 
dious  quarters  at  Eighth  and  Chestnut  streets, 
where  it  will  occupy  two  floors  of  the  handsome 
building  which  will  hereafter  be  known  as  the 
International  Life  building.  The  great  expan¬ 
sion  of  the  company’s  business  in  1912,  arising 
both  from  direct  writings  and  the  reinsurance 
of  the  Great  Western  Life  of  Kansas  City  and 
the  taking  over  of  the  business  of  the  Tennes- 


The  Independent  Life  Insurance  Compan 

An  examination  of  the  Independent  Life  In¬ 
surance  Company  of  Nashville  was  recently 
made  under  the  direction  of  the  Insurance  De¬ 
partment  of  Tennessee  as  of  December  31  last, 
while  G.  Thomas  Taylor  was  Commissioner  of 
Insurance.  A  report  of  this  examination,  cov¬ 
ered  by  an  article  in  The  Spectator  for  April 
17,  showed  a  capital  stock  impairment  of  $96,- 
375.  The  examination  was  made  by  the  well- 
known  consulting  actuary,  H.  W.  Buttolph,  of 
Indianapolis,  on  behalf  of  the  Insurance  Depart¬ 
ment,  and  set  forth  “that  the  company’s 
methods  are  in  many  particulars  open  to  serious 
criticism.” 

Since  the  examination  was  made  of  the  af¬ 
fairs  of  the  Independent  Life  by  Mr.  Buttolph, 
J.  W.  Taylor  was  appointed  Insurance  Commis¬ 
sioner  of  Tennessee,  taking  office  about  March  1. 

In  a  letter  addressed  to  Paul  Roberts,  presi¬ 
dent  of  the  Independent  Life,  dated  March  29, 
Mr.  Taylor  says: 

“From  the  limited  investigation  I  have  made 
I  am  inclined  to  the  opinion  that  the  Inde¬ 
pendent  Life  Insurance  Company  of  this  city  is 
solvent  and  able  to  take  care  of  its  obligations.” 

It  will  be  expected  of  Mr.  Taylor,  the  new 
Commissioner,  to  cause  another  examination  of 
the  company  to  be  made  at  an  early  date  by 
an  expert  examiner,  to  show  facts  that  will 
serve  to  confirm  his  opinion  as  above  expressed. 
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THE  INCOME  TAX  BILL 


Representative  Hull  of  Tennessee  Gives 
His  Views 


RECEIVES  LARGE  AMOUNT  OF  MAIL 


Effort  to  Make  Clear  the  Position  of  Law  with 
Reference  to  Insurance  Companies 

Representative  Cordell  Hull  of  Tennessee, 
who  drafted  the  income  tax  section  of  the  Un¬ 
derwood  tariff  bill,  explained  at  length  the  pro¬ 
visions  of  the  measure  before  the  House  on 
Friday  last,  and  defended  that  part  relating  to 
the  tax  to  insurance  companies.  He  stated  that 
he  was  receiving  large  numbers  of  letters  from 
policyholders  of  mutual  companies  referring  to 
the  heavy  burden  of  taxation  now  borne  by 
the  policyholders  and  of  the  amount  of  taxes 
paid  by  the  company  during  the  past  five  years 
averaging  $1,171,633.  He  says: 

Now,  the  total  assets,  chiefly  of  the  very  best  of 
convertible  securities,  exceed  $500,000,000,  and  as  I 
compute  the  tax  just  referred  to,  the  assessment  an¬ 
nually  amounts  to  about  20  cents  on  the  $100,  or  one- 
fifth  of  one  per  cent;  yet  the  company  seriously  com¬ 
plains  at  this  paltry  sum  paid  to  the  States. 

These  huge  aggregations  of  surplus  and  accumula¬ 
tions,  which  during  years  past  has  arisen  from  differ¬ 
ent  sources,  receive  the  protection  of  the  general  gov¬ 
ernment,  but  decline  to  contribute  in  return  one  per 
cent  upon  their  net  earnings.  Even  a  veiled  threat 
to  increase  the  amount  of  premiums  to  be  paid  by  the 
policyholders  is  conveyed  in  this  circular  letter,  pro¬ 
vided  the  proposed  tax  should  be  imposed.  This  and 
other  like  companies  well  know  that  there  is  no  pur¬ 
pose  to  tax  the  proceeds  of  life  insurance  policies  nor 
the  return  of  any  amount  of  the  principal  invested  in 
insurance  during  life  for  business  purposes,  but  only 
the  gains  and  profits  that  arise  from  the  same. 

It  is  equally  well  known  by  these  companies  that 
the  proposed  bill  allows  an  exemption  of  $4000  to 
each  taxpayer,  instead  of  $800,  as  allowed  in  England, 
so  that  he  will  have  ample  funds  with  which  to  defray 
premiums  out  of  this  exemption,  without  a  specific 
deduction  being  provided  for  this  purpose.  I  have  not 
the  slightest  desire  to  do  the  remotest  injustice  to  any 
policyholder,  and  if  I  believed  for  one  moment  that 
the  proposed  tax  would  so  result,  I  should  oppose  the 
same;  however,  the  facts  pertaining  to  the  earnings 
of  mutual  insurance  companies  as  they  relate  to  the 
proposed  tax  present  an  entirely  different  situation. 

In  our  editorial  columns  will  be  found  some 
comments  on  this  proposed  tax  on  life  insurance. 


Arizona  Life  Reinsures  in  Occidental 

The  outstanding  business  of  the  Arizona  Life 
of  Phoenix  has  been  reinsured  in  the  Occidental 
Life  of  Los  Angeles,  and  it  will  retire  from 
business.  The  decision  to  reinsure  is  the  out¬ 
come  of  the  action  taken  at  the  annual  meeting, 
when  a  committee  was  appointed  to  look  into 
the  company's  affairs  and  report  on  its  chances 
for  success.  The  company  began  business  in 
May,  1912,  with  a  capital  of  $100,000.  It  had 
about  $360,000  of  insurance  in  force. 


Anchor  Life  of  Indianapolis  Sold 

Illinois  capitalists  have  acquired  the  con¬ 
trolling  interest  in  the  Anchor  Life  of  Indi¬ 
anapolis  from  the  -Etna  Trust  Company,  which 
has  held  the  stock  for  some  weeks.  Thomas  W. 
Wilson  has  been  elected  president,  George  W. 
Kenney  vice-president,  and  Otto  L.  Caldwell 
treasurer;  all  are  from  Springfield,  Ill.  George 
H.  Kraft  of  Denver  has  been  elected  secretary. 
The  ./Etna  Trust  Company  took  over  the  con- 
liol  of  the  Anchor,  following  the  appointment 
of  a  receiver  a  short  time  ago.  The  trust  com- 
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pany  had  advanced  money  to  Will  H.  Latta,  the 
former  president  of  the  Anchor  and  also  of  the 
Amalgamated  Insurance  Corporations.  The  con¬ 
trol  in  the  insurance  company  was  secured  by 
the  Columbus  Securities  Company  in  January 
last,  and  Charles  A.  Bookwalter  of  Indiana¬ 
polis  was  elected  president.  The  company  was 
about  to  be  reinsured  in  the  Empire  Life  of 
Seattle  recently,  when  the  Commissioner  of  the 
Washington  Insurance  Department  refused  to 
approve  the  deal,  it  will  be  recalled. 


Ask  for  Writ  of  Mandamus 

The  hearing  on  the  application  for  a  writ  of 
mandamus  against  the  Commissioner  of  the  Ore¬ 
gon  Insurance  Department  to  force  him  to  grant 
the  Union  Pacific  Life  of  Portland  a  license  will 
come  up  before  the  supreme  court  of  that  State 
this  week.  The  Commissioner  has  held  out  against 
issuing  the  license  for  some  time.  President 
Mark  T.  Kady  says  that,  following  the  sugges¬ 
tion  of  the  court,  the  company’s  surplus  has 
been  dedicated  to  capital,  and  he  believes  that 
the  writ  under  these  circumstances  will  be 
issued. 


Life  Notes 

i  he  Lank  Savings  Life  of  Topeka  reports  an  in¬ 
crease  of  twenty-five  per  cent  in  business  for  the  first 
three  months  of  1913  over  a  similar  period  in  1912. 

A.  L.  Welch,  a  banker  of  Purcell,  Okla.,  has  been 
appointed  Commissioner  of  the  Oklahoma  Insurance 
Department  to  succeed  P.  A.  Ballard,  resigned. 

— Stoughton  Fletcher,  president  of  the  Fletcher 
American  Bank  of  Indianapolis,  and  one  of  the  most 
prominent  business  men  of  that  section,  has  just  taken 
out  a  $500,090  life  policy  through  LeRoy  Shields,  gen¬ 
eral  agent  of  the  Phoenix  Mutual  Life. 

The  North  Carolina  Insurance  Department  has 
completed  an  examination  of  the  Dixie  Mutual  Life  of 
Raleigh,  which  is  going  on  a  legal-reserve  basis.  The 
examination  was  satisfactory,  according  to  the  Depart¬ 
ment’s  report,  and  the  actuary  is  now  computing  the 
amount  of  reserve  necessary. 

F.  A.  Hill  &  Co.  of  Chicago  have  consolidated 
with  Shemmin,  Douglas  &  Zieler,  Fairman  &  Co.,  and 
the  firm  will  be  known  as  F.  M.  Zieler  &  Co.  W.  E. 
Devlin,  who  had  charge  of  the  insurance  stock  depart¬ 
ment  of  F.  A.  Hill  &  Co.,  will  have  charge  of  the 
same  department  in  the  new  firm. 

— The  Dakota  Mutual  Life  of  Watertown,  S.  D., 
has  had  its  license  renewed  in  North  and  South 
Dakota  and  Minnesota  for  the  current  year.  Plans 
for  an  aggressive  campaign  have  been  completed.  J. 
L.  Vaughan  has  been  appointed  agent  of  the  Aberdeen 
branch  to  succeed  C.  O.  Bacheller  &  Sons. 

—The  month  of  April  will  be  the  most  successful 
since  organization  for  the  Merchants  Life  Association 
of  Burlington,  la.  Two  handsome  talking  machines 
are  to  be  presented  to  the  agents  writing  the  largest 
volume  of  business.  The  business  received  so  far  this 
year  exceeds  that  of  a  year  ago  by  $2,000,000. 

— E.  C.  Wightman,  formerly  actuary  of  the  Michi¬ 
gan  State  Life  of  Detroit,  has  been  appointed  to  a 
similar  position  with  the  Detroit  Life,  also  of  Detroit. 
Mr.  Wightman  is  a  graduate  of  the  University  of 
Michigan  and  finished  his  actuarial  course  under  Dr. 
J.  W.  Glover,  consulting  actuary  of  the  Detroit  Life. 

—The  monthly  meeting  of  the  Chicago  Life  Under¬ 
writers  Association,  held  last  week,  gave  the  admin¬ 
istration  of  President  Palmer  a  satisfactory  inaugura¬ 
tion.  The  attendance  was  a  hundred  and  fifty  and 
fifty-four  new  members  were  elected.  These  included 
twenty  from  the  Mutual  Life  of  New  York  and  nine¬ 
teen  from  the  Northwestern  Mutual  Life  of  Mil- 
waukee. 

—The  largest  month  in  point  of  business  was  ex¬ 
perienced  by  the  Northern  Life  of  Seattle,  Wash 
during  March.  The  month  had  been  dedicated  to 
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Second  Vice-President  T.  M.  Morgan  and  Gener 
Manager  D.  B.  Morgan,  and  the  field  force  turned 
business  amounting  to  $413,000,  all  written  in  t! 
State  of  Washington.  January  and  February  jj. 
broke  records. 

—At  a  meeting  of  the  directors  of  the  Amicab 
Life  of  Waco,  Texas,  the  preliminary  plans  for  tl 
erection  of  a  ten-story  building  as  an  annex  to  tt 
twenty-two  story  office  building  completed  in  the  latte 
part  of  1911  were  decided  upon.  The  present  buildin 
is  ninety-four  per  cent  filled,  and  it  has  been  foun 
necessary  to  erect  the  addition,  as  the  company  doe 
not  care  to  take  from  the  big  building’s  rent  the  spae 
required  for  its  own  growth. 

— The  Northwestern  National  Life  of  Minneapoli 
has  been  licensed  in  Colorado  and  Idaho.  J.  A.  Cu 
breath  of  Denver  is  State  agent  in  Colorado,  and  / 
J.  Scritchfield  has  been  made  representative  at  Payette 
Idaho.  The  company  recently  wrote  a  $50,000  polic 
on  the  life  of  Emil  Oberhoffer,  conductor  of  the  Mir 
neapolis  Symphony  Orchestra.  A  decided  increas 
was  made  in  the  amount  of  business  written  in  Marc! 
as  compared  with  February. 
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Gives  Views  on  Handling  Staff 

The  Life  Insurance  Company  of  Virginia  pub 
lishes  for  circulation  among  its  field  workers  ai 
interesting  little  paper  called  The  Standard 
The  editor  encourages  correspondence  on  th 
part  of  the  assistant  superintendents  am 
agents,  and  especially  solicits  the  type  of  lette 
that  tells  something  new,  or  that  tells  its  stor; 
in  a  new  way.  In  a  recent  issue  there  appearec 
two  letters  of  that  kind,  the  one  from  an  as 
sistant  superintendent  showing  his  views  o 
how  a  staff  should  be  handled,  and  the  othei 
from  an  agent  who  sets  forth  his  attitude  to 
ward  the  work.  Both  letters  reflect  an  earnest 
ness  and  an  enthusiasm  that  well  justify  theii 
reproduction,  in  part,  in  this  column. 

R.  W.  Hawkins,  assistant  superintendent  ai 
Macon,  has  this  to  say: 

First,  I  think  it  very  necessary  that  the  mar 
in  charge  of  a  district  be  a  firm  believer  in  the 
necessity  of  life  insurance,  and  also  in  the  com 
pany  he  represents.  He  should  familiarizf 
himself  with  the  rules,  also  the  policy  contractf 
of  his  company,  so  as  to  be  able  at  any  time 
to  inform  his  men  on  any  question  that  may 
arise  in  regard  to  the  business. 

I  think  the  man  in  charge  of  a  district  should 
get  out  in  the  field  as  much  as  possible  and 
show  his  men  that  by  working  systematically 
good  business  can  always  be  secured,  and  set 
for  them  a  certain  standard  by  which  to  work. 
Men  in  the  insurance  business,  as  well  as  in  all 
other  walks  of  life,  have  their  hard  nuts  to 
crack,  and  I  believe  for  this  reason  should  be 
encouraged  in  every  way  possible. 

A  man  who  leaves  the  office  angry  or  blue  is 
in  no  condition  to  face  the  public  with  the  win¬ 
ning  smile  it  takes  to  get  money  and  applica¬ 
tions.  I  think  the  entire  staff  should  be  made 
to  understand  that  their  interests,  the  interests 
of  the  man  in  charge,  and  the  company’s  in¬ 
terests  are  mutual,  and  that  when  a  man  does 
a  good  piece  of  work  for  the  company  he  has 
greatly  benefited  himself. 

I  also  think  that  every  man  should  be  made 
to  understand  that  the  best  results  can  be  ob¬ 
tained  by  boosting  his  own  proposition  and  not! 
giving  competitors  any  free  advertising  by 
knocking  theirs. 

We  should  utilize  to  the  best  advantage  every) 
bit  of  advertising  matter  furnished  us,  as  it  is  a 
great  help  in  keeping  our  business  before  the 
public.  The  man  in  charge  should  take  par- ! 
ticular  pains  to  teach  his  men  to  take  advan¬ 
tage  of  every  opportunity  to  score  a  good  point 
for  his  company,  such  as  calling  attention  to 
claims  paid,  thus  benefiting  himself  and  every¬ 
one  concerned. 

Here  is  a  letter  from  Agent  H.  G.  Cooke,  who 
controls  a  debit  at  Atlanta,  Ga.: 
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The  first  requisite  to  success  in  making  indus- 
rial  increase  is  confidence  in  both  agent  and 

ompany. 

HWith  a  feeling  that  I  am  going  to  get  the 
asiness  I  go  out  and  put  in  hard  work  until  I 
ave  accomplished  what  I  started  out  to  attain. 
The  ability  a  man  has  will  count  little  unless 
e  puts  it  into  action.  The  most  successful 
gent  is  not  always  the  most  brilliant,  but  usu- 
lly  the  fellow  who  knows  how  to  work  and  is 
ot  afraid  to  keep  busy. 

Systematic  canvass  will  keep  the  energetic 
gent  supplied  with  prospects,  and  if  he  fails 
3  land  the  business  on  first  call  he  can  fre- 
uently  accomplish  the  desired  results  by  call- 
lg  at  night,  or  such  other  time  as  will  be  con- 
anient  to  talk  over  the  matter  with  the  family. 
The  agent  who  expects  to  get  best  results 
mst  begin  his  work  on  Saturday  for  the  follow- 
lg  week,  in  order  that  by  Wednesday  he  may 
ave  practically  all  his  lapses  covered  and  his 
llotment  made. 

A  good  beginning  and  a  good  continuing  re- 
alts  in  a  successful  ending.  Be  careful  in  stat- 
lg  the  facts  plainly  and  truthfully,  as  nothing 
in  be  gained  by  misrepresentation. 

The  agent  must  use  his  own  judgment  and  his 
lethod  of  canvassing,  at  all  times  acting  in  a 
entlemanly  manner. 

Conscientious  efforts  and  close  attention  to 
etails  count  in  every  calling,  but  more  especi- 
lly  in  the  insurance  business. 

Both  these  letters  ring  true.  It  seems  almost 
iperfluous  to  state  that  both  men  have  splendid 
scords.  Mr.  Hawkins’  staff  had  considerably 
lore  than  its  allotment  when  the  paper  went 
)  press,  and  for  that  week  we  note  that  Agent 
ooke  had  written  an  application  every  day. 


;  — Louis  C.  Whitten  has  been  appointed  assistant 
anager  of  the  Colonial  at  Reading,  Pa. 

1  — The  Colonial  Life  has  recently  celebrated  the 
sue  of  its  one  millionth  policy.  There  was  much 
iendly  rivalry  among  the  agents  to  secure  it,  the 
I  inor  finally  being  won  by  L.  Tabachneck,  agent  in 
|ue  New  Brunswick  district. 

— The  Western  and  Southern  Life  of  Cincinnati  has 
icepted  plans  for  the  erection  of  a  new  home  office 
hiding  at  Fourth  street  and  Broadway,  that  city, 
he  building  will  be  of  reinforced  concrete  and  will 
;  three  stories  in  height.  The  fireproof  part  will 
intain  the  largest  card  index  system  in  Cincinnati. 

— The  Metropolitan  Life  did  some  energetic  work 
1  the  flooded  districts  of  Ohio,  aiding  many  hundred 
Industrial  policyholders.  The  relief  work  was  promptly 
arted  by  the  various  superintendents,  and  agency 
affs  were  temporarily  turned  into  rescue  corps, 
'eath  claims  were  settled  with  a  decided  brevity  of 
irmalities.  Mr.  Taylor,  the  fifth  vice-president,  went 
■t  from  New  York  and  took  charge. 

"IRE  INSURANCE 

NEW  YORK  SURVEYS 

The  Race  for  City  Premiums. — It  appears 
lat  in  the  race  for  city  premiums  all  the  New 
ork  companies  together  barely  kept  ahead  of 
!  ie  foreign  offices.  The  figures  for  1912  for 
ie  city  offices  were  $1,372,622  against  the 
eturns  of  the  foreign  companies  of  $1,331, 725 
or  the  same  period.  This  is  almost  identical 
■  ith  the  returns  for  1911,  the  difference  in 
avor  of  the  local  offices  being  nearly  the  same, 
he  leading  office  in  premiums,  however,  con- 
inues  to  be  the  Liverpool  and  London  and 
llobe. 

Visits  New  York. — J.  Harvey  Patterson, 
ice-president  and  general  manager  of  the  Los 
tngeles  Fire  of  Los  Angeles,  has  been  in 
■  lew  York  on  business.  On  his  trip  East  he 
isited  New  Orleans,  Philadelphia  and  other 
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important  points,  and  will  return  to  California 
over  the  Canadian  Pacific.  Mr.  Patterson  was 
formerly  connected  with  the  National  of  Hart¬ 
ford,  and  the  Camden  Fire  of  Camden,  N.  J. 

May  be  Appeal  in  Court. — Those  wonder¬ 
ful  brokerage  applications,  with  their  minute 
questions  into  the  lives  and  occupations  of  ap¬ 
plicants,  will  soon  be  filed  according  to  the 
time  limit  provided.  We  have  learned  there  is 
a  vigorous  resistance  to  some  of  the  questions, 
and  probably  when  the  time  limit  has  expired 
there  will  be  some  appeals  to  the  courts.  It  is 
asserted  that  there  are  many  honest  brokers 
who  have  a  moderate  business  and  make  a 
living  upon  it,  but  they  are  unable  to  answer 
all  the  questions  for  lack  of  memory.  There 
are  very  few  brokers  who  can  respond  offhand 
to  these  queries.  It  is  suggested  they  can 
hire  a  lawyer,  but  it  would  seem  to  be  little  less 
than  an  outrage  to  force  them  to  do  so. 

Drying  Outfit  Menace  to  Premises. — In 
the  report  of  the  adjusters  of  a  loss  on  millinery 
novelties  in  a  Broadway  store,  it  is  suggested 
that  in  the  drying  room  used  for  pressing  and 
shaping  straw  hats  there  are  materials  and 
appliances  which  are  a  menace  to  the  premises. 
A  report  in  detail  has  gone  to  the  survey  de¬ 
partment,  and  probably  the  Exchange  will  act 
on  their  recommendations.  This  risk  is  an¬ 
other  of  those  upon  which  six  prior  fires  are 
reported.  The  companies  are  well  aware  of  it. 

Suits  Against  Companies. — Suits  were  filed 
against  several  companies  interested  in  a  loss 
(furriers’  stock  and  machinery)  on  East  Ninth 
street.  There  was  a  dispute  over  values.  The 
insured  persuaded  two  of  the  companies  to 
compromise  his  total  loss  claim  at  ninety  per 
cent,  but  the  rest  stood  out  several  weeks.  In 
the  end  the  loss  was  settled  at  eighty-five  per 
cent.  There  were  strong  evidences  of  wicked¬ 
ness;  but  it  is  difficult  to  prove  fraud,  and  the 
compromise  was  deemed  the  wisest  course. 

Companies  Lose  on  Railroad  Stock. — The 
Hartford  companies  have  held  large  blocks  of 
the  New  York,  New  Haven  and  Hartford  Rail¬ 
road  Company,  and  must  have  suffered  quite 
a  loss  in  the  slump  which  overtook  that  favor¬ 
ite  stock  a  few  weeks  ago.  Some  New  York 
companies  are  credited  with  considerable 
amounts  of  Union  Pacific,  which  has  been  on 
the  downward  grade  for  some  time. 

Interested  in  Progress  of  Standard  Policy. 
— The  companies  are  very  much  interested  now 
in  the  progress  of  the  revision  of  the  standard 
policy.  It  is  interesting  to  notice  that  another 
Western  State  has  adopted  the  New  York 
form,  which  suggests  that  it  is  a  long  way  to 
an  uniform  policy  for  all  the  States  which  are 
now  using  the  New  York  standard.  There  is  a 
suspicion  that  the  whole  country  will  be  in  a 
muddle  over  the  matter  twelve  months  hence. 

CHICAGO  AND  THE  WEST 

Fire  Association  Reunion. — The  special 
agents  of  the  Fire  Association  of  Philadel¬ 
phia  in  the  Western  department  met  in  Chi¬ 
cago  last  week  and  left  for  the  home  office  of 
the  company  at  Philadelphia,  where  all  the 
officers,  field  men  and  many  of  the  leading 
agents  are  to  assemble  for  the  purpose  of  dedi¬ 
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eating  the  new  home  office  building.  The  fes¬ 
tivities  will  end  with  a  banquet. 

Farewell  Luncheon. — A  farewell  luncheon 
was  given  J.  L.  Whitlock,  Western  manager 
of  the  Glens  Falls  of  Glens  Falls,  last  week  in 
the  Red  Room  of  the  La  Salle  Hotel.  About 
150  prominent  insurance  men  were  present  to 
do  honor  to  the  occasion.  Thomas  E.  Galla¬ 
gher  of  the  yEtna  acted  as  toastmaster,  and 
the  following  well-known  insurance  men  made 
public  their  high  regard  for  Mr.  Whitlock : 
Charles  H.  Case,  G.  H.  Lermit,  John  Marshall 
and  George  W.  Law.  F.  J.  Sauter,  represent¬ 
ing  the  Illinois  Pond  of  the  Blue  Goose,  in  a 
well-worded  speech,  presented  Mr.  Whitlock 
with  a  sapphire  and  diamond  scarf  pin. 


Louis  S.  Amonson  Dies 

President  Louis  S.  Amonson,  of  the  Peoples 
National  Insurance  Company  of  Philadelphia, 
died  suddenly  of  heart  failure  early  Monday 
morning  at  his  home  at  Newtown,  Bucks  county, 
Pennsylvania.  He  had  not  been  in  good  health 
for  about  a  year,  although  he  was  able  to  be 
about  as  usual.  About  midnight,  Sunday,  he 
was  seized  with  a  heart  attack  and  started  to 
call  a  physician  over  the  telephone,  but  his 
condition  became  so  serious  while  endeavoring 
to  get  the  number  that  he  had  to  give  the  oper¬ 
ator  the  message;  and,  going  into  his  mother’s 
room,  dropped  dead.  Mr.  Amonson  attended  a 
meeting  of  the  directors  of  the  Philadelphia 
Chamber  of  Commerce  on  Friday,  and  that 
afternoon,  upon  the  advice  of  his  physicain,  he 
went  to  his  home.  He  was  born  at  Bergen, 
Norway,  July  7,  1869,  and  came  to  America  wThen 
twelve  years  of  age.  His  first  insurance  connec¬ 
tion  was  with  the  American  Fire  of  Philadel¬ 
phia,  after  which  he  went  with  the  Insurance 
Company  of  the  State  of  Pennsylvania,  of  which 
he  arose  to  the  vice-presidency.  Mr.  Amonson 
organized  the  Peoples  National  in  1908.  During 
the  past  year  the  company’s  affairs  were  left 
pretty  much  in  charge  of  Secretary  Henry  T. 
Alley.  Besides  his  connection  with  Peoples  he 
was  president  of  the  Independent  Fire  Securities 
Company,  vice-president  United  Firemens  of 
Philadelphia,  a  director  in  the  Chamber  of  Com¬ 
merce,  Quaker  City  National  Bank  and  Frank¬ 
lin  Trust  Company  of  that  city. 


No  Recommemdation  on  Standard  Policy 

Superintendent  William  T.  Emmet  of  the  New 
York  Insurance  Department,  who  is  chairman  of 
the  committee  appointed  by  the  National  Con¬ 
vention  of  Insurance  Commissioners,  at  the  re¬ 
quest  of  the  New  York  Legislature,  to  suggest 
a  new  standard  form  of  fire  insurance  policy, 
advises  The  Spectator  that  there  will  be  no 
attempt  made  this  year  to  secure  the  enactment 
of  a  law  which  would  bring  it  into  operation. 
The  new  poliey  as  drawn  up  by  the  committee 
was  submitted  to  Governor  Sulzer  and  the  legis¬ 
lature,  and  after  considering  the  matter  for 
some  time  it  was  decided  not  to  endeavor  to 
secure  its  passage  at  this  session.  No  official 
reason  for  this  action  has  been  made  public. 

Superintendent  Emmet  says  that  beyond  an 
amendment  of  Section  121,  as  carried  in  Chapter 
181  of  the  session  law  of  this  year,  adding  a 
new  section  (121a)  with  reference  to  the  ap¬ 
pointment  of  an  umpire  by  the  courts,  no  legis¬ 
lation  will  be  recommended  by  the  Department 
at  this  session  affecting  the  standard  fire  policy. 
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AGREEMENT  EFFECTIVE 
TO-DAY 


Wholesale  Suspension  of  Business 
Taking  Place  in  Missouri 


SUPREME  COURT  GRANTS  INJUNCTION 


Many  Threats  Made  by  Attorney-General  and 
Others  Against  Fire  Insurance  Companies 

The  action  taken  by  many  fire  insurance  com¬ 
panies  operating  in  Missouri  relating  to  their 
suspension  of  operations  in  that  State,  owing  to 
thte  drastic  provisions  of  the  Orr  anti-compact 
law,  becomes  effective  to-day;  and  while  a  large 
number  of  the  companies  shut  off  business  there 
several  days  ago,  the  remainder  are  completing 
arrangements  to  write  no  more  risks. 

An  injunction  was  granted  Monday  by  the  Mis¬ 
souri  Supreme  Court  restraining  182  fire  com¬ 
panies  which  have  threatened  to  suspend  oper¬ 
ation  in  that  State  from  terminating  their  con¬ 
tracts  now  in  force  and  gives  them  ten  days  in 
which  to  show  cause  why  they  should  not  be 
fined  for  planning  to  leave  the  State.  They  are 
also  cited  to  show  cause  why  they  should  not 
be  enjoined  permanently  from  canceling  present 
contracts.  The  court  did  not  restrain  them 
from  ceasing  to  write  new  business.  Judges 
Brown,  Walker  and  Bond  dissented.  Attorney- 
General  Barker  made  the  following  statement 
after  the  ruling: 

Notwithstanding  the  assurance  this  Depart¬ 
ment  gave  the  insurance  companies  that  they 
safely  could  transact  business  under  the  present 
law,  they  met  at  Pittsburg  and  by  an  agree¬ 
ment.  which  we  think  is  in  violation  of  the 
anti-trust  laws  of  this  State,  decided  to  sus¬ 
pend  business  in  Missouri  and  to  quit  writing 
policies  and  to  withdraw  from  the  State  on 
April  30. 

The  law  about  which  they  complained  is  not 
effective  until  June  22,  and  the  fact  that  they 
agreed  to  leave  on  April  30  shows  that  they 
were  acting  in  a  retaliatory  and  revengeful 
spirit. 

It  is  not  a  question  whether  the  present  law 
was  wise  or  unwise,  because  the  insurance 
companies  were  given  every  kind  of  assurance 
of  protection  under  it.  I  filed  proceedings  in 
the  supreme  court  to  fine  these  companies  for 
entering  into  this  illegal  agreement  and  asked 
the  court  to  restrain  them  from  canceling  all 
policies  in  this  State  and  from  perfecting  this 
illegal  agreement. 

The  court  has  just  issued  an  order  restrain¬ 
ing  all  companies  in  Missouri  from  canceling 
their  policies,  and  the  people  of  the  State  may 
rest  assured  that  we  are  not  at  the  mercy  of 
these  insurance  companies,  as  they  seem  to 
think,  and  that  every  effort  will  be  made  to 
prevent  them  from  carrying  out  their  agree¬ 
ment,  which  evidently  was  made  to  cripple  the 
industry  of  the  State,  destroy  loan  values,  and 
otherwise  to  embarrass  and  harass  the  citizens 
of  this  State. 

This  decision  was  a  complete  victory  for  the 
people,  and  I  do  not  think  the  insurance  com¬ 
panies  will  dare  attempt  to  carry  out  their  com¬ 
pact  in  the  face  of  this  order. 

It  was  stated  by  company  representatives  fol¬ 
lowing  the  action  of  the  court  that  there  was 
no  intention  of  canceling  present  contracts,  but 
merely  to  write  no  more  new  business  or  re¬ 
new'  present  contracts. 

Following  upon  the  meeting  at  Philadelphia, 
for  consultation  as  to  the  probable  effects  of 
the  Orr  law,  representatives  of  companies  w'hich 
had  not  been  represented  at  the  former  meeting 
on  Thursday  last  gathered  at  Pittsburg.  It  w'as 
there  decided  that  the  companies  could  not 
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safely  transact  business  in  Missouri  while  the 
Orr  law  is  in  effect. 

Instead  of  the  already  delicate  situation  as¬ 
suming  a  better  aspect,  conditions  are  becoming 
more  complicated  and  the  companies  are  facing 
the  probability  of  having  their  licenses  re¬ 
voked,  which  will  result  in  the  canceling  of  all 
risks  in  the  State.  The  citizens  of  Missouri  are 
leaving  no  method  unattempted  to  bring  about 
a  settlement  between  fire  insurance  interests 
and  State  officials.  Meetings  have  been  called 
in  the  larger  cities  of  the  State  in  an  effort  to 
come  upon  some  plan  whereby  the  situation 
can  be  relieved,  but  other  than  the  plan  sug¬ 
gested  last  week  to  secure  signatures  to  a  refer¬ 
endum  petition  asking  that  the  Orr  law  be  re¬ 
pealed  no  feasible  plan  has  been  hit  upon. 

Representative  E.  G.  Orr,  who  drafted  the 
anti-compact  bill,  made  a  statement  at  Jeffer¬ 
son  City  last  week,  as  follows: 

I  believe  there  should  be  a  congressional  in¬ 
vestigation,  as  Attorney-General  Barker  and  In¬ 
surance  Superintendent  Revelle  suggested.  I 
think  it  would  reveal  a  trust  and  conspiracy  as 
bad  as  any  the  Government  has  ever  tackled. 

He  explained  also  why  Section  10,  313-a,  ap¬ 
plicable  only  to  fire  insurance  companies,  was 
tacked  on  to  the  act.  He  said: 

I  put  that  section  upon  the  bill  by  amendment 
in  the  House  so  as  to  bar  the  rate  books  pre¬ 
pared  by  the  Hess  actuarial  bureau.  The  ques¬ 
tions  arose  as  to  whether  the  mere  re-enact¬ 
ment  of  the  anti-trust  laws  would  reach  the 
high  fire  rate  situation.  The  companies  alleged 
the  rates  which  they  were  charging  under  the 
Oliver  law  w'ere  lawful. 

WHOLESALE  SUSPENSION 

A  wholesale  suspension  of  business  will  take 
place  this  week,  although  it  is  believed  that  a 
number  of  companies  will  continue  for  some 
days  owing  to  the  inability  to  discontinue  their 
connections  there  just  yet;  but  May  15  will  see 
all  companies  closed  so  far  as  the  writing  of 
further  risks  is  concerned.  Governor  Major  has 
reiterated  his  statement  that  he  will  not  call 
an  extra  session  of  the  legislature,  as  he  de¬ 
clares  they  are  through  with  their  labors  for 
this  year. 

Former  Governor  Herbert  S.  Hadley  of  Missouri 
appeared  before  the  meeting  of  company  repre¬ 
sentatives,  which  was  held  at  Pittsburg  Thurs¬ 
day  last,  as  a  special  envoy  from  the  Kansas  City 
agents  and  asked  that  the  companies  send  a 
committee  to  Missouri  to  confer  with  State  of¬ 
ficials  before  taking  any  action.  He  spoke  at 
some  length  on  the  situation  in  that  State  rela¬ 
tive  to  the  decision  of  the  respective  companies 
to  suspend  business,  and  said  that  the  State  was 
not  hostile  to  companies.  He  condemned  At¬ 
torney-General  Barker  for  declaring  he  would 
force  an  arbitrary  reduction  of  ten  per  cent  in 
the  fire  insurance  rates,  characterizing  the  re¬ 
mark  as  unjustifiable.  Incidentally  he  warned 
the  companies  that  the  people  of  Missouri  would 
protect  themselves  and  will  prepare  for  the  sit¬ 
uation  that  will  be  created  by  the  withdrawal. 

HADLEY’S  REQUEST  TURNED  DOWN 

The  request  of  Governor  Hadley  was  referred 
to  a  committee.  A  conference  was  held  during 
the  afternoon  and  later  the  announcement  was 
made  that  under  the  drastic  laws  the  companies 
did  not  feel  that  thg.y  could  safely  operate  in 
Missouri  after  April  30.  This  affects  seventy- 
eight  companies,  besides  those  which  had  pre¬ 
viously  decided  to  suspend  business  in  that 
State.  In  commenting  on  the  threat  made  that 
the  State  would  form  its  own  companies,  it  was 
pointed  out  that  the  risk  was  too  large  and 
hazardous. 
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The  St.  Louis  Bankers  Club  has  appointed 
committee  of  six  to  proceed  independently  o 
other  organizations  in  an  effort  to  readjust  th 
situation,  and  followed  a  lengthy  discussion  o 
the  subject  by  prominent  bankers  of  that  citj 
The  committee  is  composed  of  Edwards  Whit 
aker,  chairman;  A.  O.  Wilson,  Otto  L.  Teich 
tnann,  Festus  J.  Wade,  William  H.  Lee  an 
Breckinridge  Jones. 

LETTER  FROM  ATTORNEY-GENERAL 

What  is'  believed  to  have  been  an  effort  o 
the  part  of  the  Attorney-General  of  Missoui 
to  have  the  members  of  the  Western  Insuranc 
Bureau  go  on  record  as  to  their  attitude  in  sus 
pending  business  in  that  State  was  evaded  at 
recent  meeting  of  that  organization,  on  advie 
of  Judge  Bates  of  Chicago,  attorney  for  th 
Bureau.  One  of  the  members  submitted  a  lette 
from  the  Attorney-General,  asking  if  the  com 
pany  was  going  to  withdraw.  The  advice  c 
Judge  Bates  was  that  the  communication  b 
ignored,  as  an  answer  might  be  regarded  as  in 
volving  the  Bureau  in  the  event  of  the  cessatio 
of  business  in  the  State  named  by  individus 
companies  /  who  might  be  members  of  th 
bureau. 

Attorney-General  Barker  has  begun  quo  war 
ranto  proceedings  against  106  companies  in  th 
supreme  court,  alleging  an  unlawful  plot,  cor 
federation  and  conspiracy  to  do  damage  to  tb 
people  of  Missouri  and  their  property  by  witb 
drawing  and  asking  that  they  be  enjoined  froi 
ceasing  business  in  the  State.  Governor  Majc 
is  reported  to  have  made  the  following  state 
ment: 

The  companies  are  unreasonable  and  their  at 
titude  is  one  of  open  rebellion  to  the  authoril 
of  the  State.  They  have  been  given  every  as 
surance  of  fair  treatment,  and  the  Orr  ant 
trust  act,  which  they  claim  to  be  afraid  of.  i 
no  more  stringent  than  the  laws  under  whie 
they  operated  before  the  enactment  of  tt 
Oliver  law.  I  want  to  say  this:  “If  the  fire  ir 
surance  companies  quit  business  in  Missou 
they  shall  not  resume  while  I  am  Governor. 

United  States  Senator  James  A.  Reed  of  Mis 
souri,  in  a  statement  made  at  St.  Louis,  saj 
that  if  the  companies  withdraw  from  the  Stal 
or  suspend  business,  by  an  agreement,  they  wi 
be  guilty  of  combination  in  restraint  of  trac 
and  will  make  themselves  liable  to  prosecutio 
He  claims  that,  although  any  company  has  tt 
right  to  withdraw  because  this  is  merely  tt 
control  of  its  own  business,  if  an  agreement  j 
made  by  a  large  number  of  companies  by  whic 
each  agrees  to  withdraw  in  consideration  of  tt 
same  action  being  taken  by  the  others,  it  is 
violation  of  that  section  of  the  law  which  pre 
Dibits  agreements  in  restraint  of  trade. 


Mid-Year  Conference  of  Fire  Agents 

The  mid-year  conference  of  the  National  Ass< 
ciation  of  Local  Fire  Insurance  Agents  was  hel 
in  Chicago  Wednesday  and  Thursday  of  las 
week.  It  is  made  up  of  the  National  officer 
the  executive  committee  and  the  chairmen  < 
the  standing  committees  of  the  associatioi 
This  meeting  was  held  to  consider  questior 
which  have  arisen  since  the  annual  meeting  hel 
in  the  fall.  The  principal  subjects  discusse 
w'ere  the  Missouri  situation  and  the  proposed  re 
duction  of  expenses  in  the  large  cities  of  tb 
West.  The  burden  of  the  suspension  of  busines 
in  Missouri  falls  most  heavily  upon  the  agent 
in  that  State,  as  their  source  of  income  is  er 
tirely  cut  off,  while  the  companies  continue  t 
get  their  revenue  from  the  other  States  in  the: 
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eld.  In  spite  of  this  fact  the  Missouri  agents, 
ith  the  exception  of  those  in  Kansas  City,  are 
tanding  loyally  by  the  companies,  holding  that 
aeir  action  is  entirely  justified  by  the  prohibi- 
jry  features  of  the  Orr  law  and  that  the  agents 
an  do  nothing  else  than  waive  their  personal 
jterests  for  the  general  good.  The  visiting 
gents  decided  to  lend  both  moral  and  financial 
jpport  to  their  Missouri  associates,  and  if  the 
-jspension  is  prolonged  and  the  financial  loss 
ecomes  too  severe  for  the  Missouri  agents, 
fforts  will  be  made  to  raise  a  fund  for  their 
enefit.. 
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tory  Insurance  Association  that  may  have  the 
matter  in  charge.” 

The  suggestion  made  by  Mr.  Sheldon  in  his 
report  on  the  large  cities  committee,  that  the 
new  form  commission  scale  adopted  recently  by 
the  Western  Union  be  adopted  by  the  Bureau 
for  Chicago,  was  acted  upon.  The  reinsurance 
bureau  report  offered  by  Gustave  Wallaeger  was 
responsible  for  a  lively  discussion.  Officers 
were  re-elected  as  follows:  E.  G.  Halle,  chair¬ 
man;  Neal  Bassett,  vice-president;  B.  Auer¬ 
bach,  secretary;  L.  W.  Letton,  treasurer,  and 
M.  A.  Scholbe,  manager. 


Important  Meeting  Held  at  Pittsburg 

The  annual  meeting  of  the  Western  Insurance 
ureau,  held  Thursday  and  Friday  of  last  week 
t  the  Hotel  Schenley  at  Pittsburg,  was  a  busy 
ne,  and  a  large  number  of  important  questions 
ere  decided  upon.  The  regular  session  was 

f  illed  to  order  during  Friday  morning,  with  a 
irge  attendance.  The  opening  was  marked  by 
ie  annual  address  of  Chairman  E.  G.  Halle, 
ho  reviewed  the  excellent  results  accom- 
lished  by  the  Bureau  since  organization,  and 
e  stated  that  during  the  past  year  twenty-six 
ew  companies  had  been  admitted  to  member- 
hip.  H.  W.  Letton  then  submitted  the  treas- 

Hrer's  report,  showing  a  balance  of  $5244. 

A  report  was  then  offered  by  Manager  M.  W. 
iholbe  of  the  Bureau,  and  another  by  the  joint 
inference  committee,  which  was  read  by  Neal 
assett.  Walter  D.  Williams  of  Rockford,  Ill., 
|  lade  a  report  on  the  question  of  whether  the 
ureau  should  extend  its  activities  along  the 
nes  of  rate  regulation,  which  was  given  further 
insideration  later  during  the  meeting.  The 
.rge  cities  committee  report  was  submitted  by 
harles  E.  Sheldon,  of  the  American  of  Newark, 
id  A.  D.  Baker  read  his  report  covering  the  in- 
iluntarily  mixed  agencies,  after  which  adjourn- 
ent  was  taken  until  the  next  morning.  On 
riday  evening  the  members  were  the  guests  of 
ie  Pittsburg  companies  at  a  dinner  given  at 
le  Pittsburg  Athletic  Association. 

SECOND  DAY’S  SESSION 
At  the  second  day’s  session  the  Bureau  un- 
1  limously  agreed  to  assume  control  and  juris- 
ction  of  rates  in  the  non-compact  law  States, 
hich  will  place  the  company  members  of  this 
■ganization  on  an  equal  footing  with  the  West- 
11  Union,  and  will  have  a  tendency  to  offset 
scrimination.  Further  important  action  was 
1  e  adoption  of  a  resolution  demanding  equal 
presentation  with  the  Western  Union  on  all 
1  int  committees.  Considerable  time  was  con- 
imed  in  a  discussion  following  the  report  of 
A.  Rye  on  the  sprinklered  risk  proposition, 
id  the  following  resolutions  were  adopted: 

.  The  Western  Insurance  Bureau  is  in  sym- 
thy  with  efforts  of  The  Union  looking  toward 

Ie  establishment  of  an  improved  risk  inspec- 
m  department;  but  it  is  unable  to  concur  in 
solution  adopted  by  The  Union  at  Philadel- 
iia  for  the  following  reasons: 

‘‘First — That  provision  of  the  resolution  which 
quires  that  the  ‘improved  risk  subscribers’ 
mmittee’  shall  consist  of  five  members  from 
ie  Union  and  three  from  the  Bureau  is  ob- 
ctionable,  because  it  practically  takes  from 
e  Bureau  any  voice  other  than  advisory  in  the 
fairs  of  the  said  committee. 

“Second — The  practical  workings  of  the  plan 
outlined  in  The  Union  resolution  are  not 
lly  apparent  to  this  Bureau,  especially  in  its 
aring  upon  the  other  closely  correlated  activi- 
;  ?s  of  the  Sprinkled  Risk  Association. 

‘Therefore  be  it  resolved,  That  the  matter  be 
1  aced  with  the  executive  committee  of  the 
’  estern  Sprinkled  Risk  Association  for  the  pur¬ 
se  of  further  conference  on  the  subject  with 
y  committee  from  The  Union  or  Western  Fac¬ 


Edmund  B.  Cowles  Dies 

Edmund  B.  Cowles,  of  the  firm  of  Field  & 
Cowles,  New  England  managers  of  the  Royal  of 
Liverpool,  died  Monday  afternoon  at  his  home 
in  Brookline,  Mass.,  after  an  illness  of  only  two 
days.  His  heart  had  become  affected  as  the  re¬ 
sult  of  an  attack  of  pneumonia.  He  was  a  mem¬ 
ber  of  the  Boston  committee  of  the  Eastern 
Union;  but  took  little  active  part  in  the  work 
of  other  organizations.  He  was  to  have  sailed 
Wednesday  for  Europe. 


Important  Insurance  Legislation 

ALBANY,  April  30. — The  most  important  of 
the  pending  insurance  bills  have  now  been 
passed  by  the  legislature.  In  the  short  time 
remaining  before  final  adjournment  several 
pending  insurance  measures  are  still  to  be  con¬ 
sidered — notably  the  Walker  anti-orson  bill — - 
which  has  been  amended  by  the  Assembly  rules 
committee  to  apply  only  to  New  York  city. 

A  bill  introduced  by  Senator  Ramsperger, 
which  undoubtedly  will  be  passed,  is  designed  to 
clarify  a  previous  enactment  by  amending  Sec¬ 
tion  138-a  of  the  insurance  law  by  requiring 
public  adjusters  to  procure  certificates  of  au¬ 
thority  from  the  Superintendent  of  Insurance 
and  defining  the  term  “public  adjuster”  as  used 
in  the  section  to  include  every  person,  partner¬ 
ship,  association  or  corporation  advertising, 
soliciting  business  or  holding  himself,  or  itself, 
out  as  an  adjuster  of  loss  or  damage  by  fire,  or 
receiving  any  compensation  for  giving  advice  or 
assistance  to  the  assured  in  the  adjustment  of 
claims  for  such  loss. 

The  Assembly  also  has  passed  the  following 
bills  of  Senator  Ramsperger: 

Amending  the  insurance  law  by  increasing  the 
number  of  assistant  officers  of  the  State  Fire 
Marshal  so  as  to  include  the  chief  of  the  fire 
department  or  like  senior  officer  in  every  incor¬ 
porated  village  in  which  a  fire  department  ex¬ 
ists,  and  further  providing  that  neglect  to 
comply  with  the  requirements  of  law  by  such 
officers  shall  constitute  a  misdemeanor. 

Amending  the  insurance  law  by  providing  that 
every  fire  insurance  company  shall  report 
monthly  by  mail  to  the  State  Fire  Marshal  all 
fire  losses  on  property  insured  in  such  company, 
giving  date  of  fire,  amount  of  probable  loss, 
character  of  property  destroyed  or  damaged  and 
the  supposed  cause  of  the  fire,  and  also  the 
amount  of  loss  as  adjusted  on  each  fire. 

Amending  the  insurance  law  relative  to  in¬ 
spection  of  property  by  providing  that  service  of 
orders  may  be  made  upon  the  owner  or  lessee 
as  well  as  upon  the  occupant. 

Amending  the  insurance  law  by  providing  that 
municipal  fire  marshals,  fire  chiefs  and  other  as¬ 
sistants  of  the  State  Fire  Marshal,  shall  report 
yearly  in  detail  the  extent  and  condition  of  their 
respective  fire  departments,  apparatus,  water 
supply,  etc. 

— The  Netherlands  Fire,  The  Hague,  Holland,  has 
been  licensed  in  Wisconsin. 

— The  subscribed  capital  and  surplus  of  the  First 
National  Fire  of  Washington,  D.  C.,  are  now  reported 
to  amount  to  $1,965,000. 

— The  Birmingham  Fire  Underwriters  Exchange  has 
elected  ■  officers  as  follows:  A.  A.  Adams,  president: 
II.  G.  Seibles,  vice-president,  and  Ed.  S.  Moore,  sec¬ 
retary. 

— The  Pacific  Underwriter  Insurance  Chart  for  1913 
has  been  issued  by  the  Pacific  Underwriters.  It  pre¬ 
sents  statistics  showing  the  condition  and  business  at 
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lire  companies  and  the  Pacific  Coast  business  of  fire, 
life  and  miscellaneous  companies. 

— The  congested-value  district  of  Wheeling,  W.  Va., 
is  in  danger  of  a  serious  conflagration,  according  to 
the  report  of  engineers  of  the  National  Board  of 
Fire  Underwriters,  who  have  completed  an  examina¬ 
tion  of  that  city.  This  is  due  to  the  poor  construc¬ 
tion  and  weak  fire  department,  the  report  says. 

— The  Florida  Local  Association  of  Fire  Insurance 
Agents  has  elected  officers  as  follows:  E.  W.  Mon¬ 
roe,  Tampa,  president;  E.  Hunter  Brown,  Pensacola, 
first  vice-president;  W.  E.  Walton,  Miami,  second 
vice-president;  Thomas  Owens,  Lake  City,  third  vice- 
president,  and  E.  L.  Griffin,  Tampa,  secretary  and 
treasurer. 

— The  annual  meeting  of  the  Kentucky  Association 
of  Local  Fire  Insurance  Agents,  held  at  Louisville,  re¬ 
sulted  in  the  election  of  officers  as  follows:  T.  C. 
Timberlake,  president;  W.  R.  Fisher,  first  vice-presi¬ 
dent;  W.  F.  Chilton,  second  vice-president;  Stanley 
Frost,  third  vice-president;  IT.  M.  Coons,  secretary 
and  treasurer. 


CASUALTY,  SURETY  & 
MISCELLANEOUS 


Propose  $1,000,000  Company 

A  movement  has  been  started  in  the  Pacific 
Northwest  to  organize  a  $1,000,000  casualty 
company,  with  headquarters  at  Seattle,  Wash., 
to  be  known  as  the  British  and  American  Casu¬ 
alty  Company.  It  is  proposed  to  secure  the  cap¬ 
ital  and  surplus  for  the  new  corporation  through 
a  combination  of  assets  of  existing  companies, 
which  shall  be  valued  by  competent,  disin¬ 
terested  appraisers  and  turned  over  to  the  new 
company  for  its  shares  on  a  basis  of  double  par, 
thus  giving  the  new  company  a  large  capital 
and  surplus  and  placing  it  upon  an  equal  footing 
with  the  large  companies.  In  addition  to  the 
shares  of  the  new  company  issued  for  assets  as 
outlined,  the  agency  plant  of  a  company  enter¬ 
ing  the  merger  shall  be  valued  by  qualified  ap¬ 
praisers,  and  that  a  stock  bonus  be  paid  for 
the  agency  and  good  will.  The  company  will  be 
organized  without  promotion  expense  unless  it 
is  necessary  to  secure  a  portion  of  the  capital 
through  the  sale  of  shares  and  under  the  new 
insurance  code  of  Washington.  The  expense  is 
limited  to  7%  per  cent  on  par  or  3%  per  cent 
on  double  par. 


Withdraws  from  South  Carolina 

The  Travelers  of  Hartford  has  withdrawn 
from  South  Carolina  owing  to  the  insistence  of 
Commissioner  McMasters  of  the  Insurance  De¬ 
partment  that  all  casualty  companies  make  a 
deposit  of  $20,000  in  acceptable  securities  in  lieu 
of  the  surety  bond  heretofore  required.  E.  V. 
Preston,  general  manager  of  agencies  for  that 
company,  has  discontinued  all  agency  contracts 
and  ordered  all  accounts  closed. 


American  Indemnity  of  Galveston 

The  American  Indemnity  is  being  organized 
at  Galveston,  Texas,  with  a  capital  of  $300,000 
and  with  a  surplus  of  $100,000.  The  company 
will  do  a  general  indemnity  business,  giving 
particular  attention  to  surety  business.  The 
incorporators,  who  are  prominent  business  men 
of  Galveston,  are  as  follows:  Louis  A.  Adoue, 
Jules  Block,  R.  P.  Clark,  Ben  Do-lson,  Jr.,  H. 
Guldman,  J.  W.  Hoopes,  Sealy  Hutchings,  D.  W. 
Kempner,  F.  M.  Lege  (Jr.),  Otto  Letzerich,  C. 
H.  Moore,  W.  L.  Moody  III,  W.  A.  McVitie,  F. 
C.  Pabst,  John  Sealy,  H.  O.  Stein,  George  Sealy, 
S.  Sgitcovich,  I,  A,  S.tein,  H.  L,  Ziegler. 
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NEW  YORK  COMPENSATION 
LEGISLATION 


Passage  of  Senate  Committee’s  Bill 
Expected  at  Albany 


DRASTIC  BILL  PROPOSED  IN  CALIFORNIA 


Differences  Between  Minnesota  Houses  Settled — 
Texas  Law  Becomes  Effective  June  1 

The  workmen’s  compensation  bill,  which  was 
drafted  by  the  Senate  committee  on  insurance 
of  the  New  York  Legislature,  has  been  favored 
by  the  Democratic  Senators,  and  taking  this  as 
an  indication  it  will  shortly  be  passed.  This 
bill  provides  for  an  optional  form  of  insurance 
and  is  strongly  opposed  by  the  supporters  of 
the  Murtaugh-Jackson  measure,  which  has  the 
endorsement  of  the  New  York  State  Federation 
of  Labor.  The  labor  interests  are  emphatic  in 
their  opposition  to  the  casualty  insurance  in  the 
Senate  committee’s  bill,  and  are  advocating  the 
provisions  of  their  bill,  which  permits  State  and 
employers'  mutual  insurance.  A  committee, 
composed  of  Senators  Griffin,  Foley,  Wende  and 
Blauvelt,  has  been  appointed  to  make  certain 
amendments  in  the  committee’s  bill  at  the 
Senator’s  meeting  last  week. 

The  passage  of  a  compensation  bill  is  looked 
for  at  any  time,  and  every  effort  is  being  made 
by  the  labor  men  to  secure  the  enactment  of 
their  bill  over  the  other,  but  there  is  almost  a 
certainty  now  that  the  Senate  committee’s 
measure  will  be  passed,  though  the  labor  peo¬ 
ple  feel  equally  confident  for  their  bill. 

Business  men  from  all  sections  of  New  York 
State  were  in  Albany  Tuesday  last  to  impress 
upon  the  legislature  their  views  on  a  suitable 
workman’s  compensation  law.  The  committee 
of  five  Senators,  to  which  the  bill  was  submit¬ 
ted  the  week  previous,  has  decided  upon  two 
amendments:  First,  that  it  provide  for  a  rate 
of  compensation  of  fifty-five  per  cent,  and  sec¬ 
ond,  the  administration  of  the  proposed  State 
insurance  fund  is  transferred  from  the  Super¬ 
intendent  of  Insurance  to  the  Industrial  Board. 
The  bill  was  placed  on  the  desks  of  the  Sen¬ 
ators  on  Tuesday  for  consideration. 

The  workmen’s  compensation  bill,  passed  by 
the  Texas  Legislature,  has  been  signed  by  the 
Governor  and  will  become  effective  June  1. 

MINNESOTA  DIFFERENCES  SETTLED 

The  differences  between  the  two  Houses  of  the 
Minnesota  Legislature  over  the  workman’s  com¬ 
pensation  bill  have  been  settled  by  the  con¬ 
ference  committee,  which  has  been  working  to 
this  end  for  some  time.  The  bill  has  been  re¬ 
ported  back  to  both  Houses  by  the  committee. 
The  House  recedes  from  its  amendment  of  Sec¬ 
tion  17,  with  the  result  that  the  bill  is  restored 
to  provide  that  no  compensation  shall  be  paid 
for  the  first  two  weeks  after  injury  except  med¬ 
ical  attention.  Section  27  has  also  been  re¬ 
stored. 

All  amounts  paid  by  employer  and  received 
by  the  employee  or  his  dependents,  by  lump 
sum  payment,  shall  be  final;  but  the  amount  of 
any  award  payable  periodically  for  more  than 
six  months  may  be  modified  as  follows: 

“(A)  At  any  time  by  agreement  of  the  par¬ 
ties  and  approved  by  the  court. 

“(B)  If  the  parties  cannot  agree  then  at  any 
time  after  six  months  from  the  date  of  the 
award  an  application  may  be  made  to  the  court 
by  either  party  on  the  ground  of  increase  or  de¬ 
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crease  of  incapacity  due  solely  to  the  injury. 
In  such  case  the  same  procedure  shall  be  fol¬ 
lowed  as  in  Section  30  in  case  of  disputed  claim 
for  compensation.” 

Section  4,  which  was  amended  by  the  House, 
is  changed  in  conference  to  read  as  follows: 

“Section  4 — If  the  employer  becomes  subject 
to  part  two  of  this  act  and  the  employe  does  not, 
the  employer  may  set  up  such  defenses  as  are 
available  at  the  time  of  the  passage  of  this  act.” 

CALIFORNIA  SITUATION  SERIOUS 

The  business  interests  of  California  are 
aroused  over  what  they  term  an  extremely  dras¬ 
tic  workmen’s  compensation  bill.  They  claim 
that  it  will  create  a  self-perpetuating  political 
machine  which  will  paralyze  or  drive  out  the 
industries  of  the  State.  Preparations  are  be¬ 
ing  made  by  foreign  corporations  to  find  other 
locations,  and  a  number  of  California  shipping 
interests  have  made  arrangements  to  sell  out. 
The  plan  to  enact  into  the  law  the  anti-alien 
feature  has  caused  considerable  alarm.  The 
bill  provides  for  translation  of  the  present  in¬ 
dustrial  insurance.  The  statement  has  been 
made  by  casualty  companies  that  such  a  law 
would  make  adequate  rates  for  compensation 
insurance  prohibitive  to  employers.  Practically 
all  employers  of  labor  in  the  State  have  started 
a  fight  against  the  passage  of  the  bill. 


Grave  Situation  in  Missouri 

The  situation  which  has  developed  in  Mis¬ 
souri  as  the  result  of  the  action  of  Governor 
Major  in  vetoing  the  bill  designed  to  relieve 
the  personal  accident  companies  of  claims  in 
the  event  of  suicide  has  resulted  in  the  Pre¬ 
ferred  Accident  of  New  York  suspending  busi¬ 
ness  in  that  State,  and  this  company  may  be 
followed  by  the  others  writing  this  class 
of  business.  The  Preferred  Accident  notified  its 
agents  in  Missouri  last  week  to  write  no  more 
business  in  that  State,  effective  at  once.  The 
bill  vetoed  by  the  Governor  was  passed  at  the 
last  session  of  the  legislature.  The  present 
law  makes  suicide  an  accident,  and  at  the  time 
it  was  drafted  the  designers  did  not  have  acci¬ 
dent  companies  in  mind.  The  bill  was  intended 
to  prevent  life  insurance  companies  from  resist¬ 
ing  payment  on  policies  if  it  was  reasonably 
certain  that  suicide  was  not  contemplated  at 
the  time  the  contract  was  written. 

A  recent  decision  in  a  Missouri  court  held 
that  an  accident  company  was  the  same  as  a 
life  company,  which  construction  of  the  law  has 
been  the  source  of  much  misunderstanding,  as 
well,  casualty  men  say,  as  a  means  of  en¬ 
couraging  suicide.  Efforts  have  been  made  for 
some  time  to  have  the  law  amended  so  that 
accident  companies  would  be  specifically  ex¬ 
cluded  from  the  provisions  of  the  law. 

The  International  Association  of  Casualty  and 
Surety  Companies  has  forwarded  a  letter  to  the 
various  members  seeking  their  views  as  to  con¬ 
tinuing  operation  in  that  State.  The  follow¬ 
ing  questions  have  been  asked: 

The  first  contemplates  suspending  the  writing 
of  new  business  in  the  State  altogether;  second, 
cutting  out  the  writing  of  death  benefits  in  the 
State  and  selling  weekly  indemnity  alone; 
third,  issuing  policies  paying  death  benefits  for 
specifically  named  causes;  fourth,  materially  in¬ 
creasing  the  premiums  on  the  usual  contract. 

In  the  event  the  companies  remain  in  the 
State,  it  has  been  stated  in  several  quarters 
that  they  will  be  forced  to  make  an  additional 
charge  of  ten  per  cent  te  cover  liability  for 
death  claims  due  to  suicide,  reduce  the  present 
benefits  given  or  take  some  other  means  to  the 
same  end. 


Thursc 


Wilfred  C.  Potter,  secretary  of  the  Prefen 
has  made  the  following  statement  relative 
the  suspension  of  business: 

Under  the  law  as  it  now  stands,  the  be 
flciary  under  an  accident  policy  where  the 
sured  died  for  any  cause  can  make  a  cl; 
against  the  company  by  pleading  suicide.  Nt 
bers  of  frauds  have  been  committed  agai 
companies,  even  in  cases  where  the  insu 
has  died  of  disease  through  this  suicide  clat 

The  law,  to  our  mind,  is  plainly  against  pu 
policy  and  would  not  have  been  considere 
moment  by  the  people  who  framed  it. 
contention  of  the  Governor  that  the  corpc 
tions  would  resist  payment  by  claiming  suit 
is  not  borne  out  by  experience  in  other  Sta 
Always  in  cases  of  suicide  the  companies  ir, 
prove  the  fact  overwhelmingly  before  a  j: 
and  they  have  been  unsuccessful  in  numer 
cases  where  suicide  was  a  moral  certainty. 


International  Casualty  Company 

The  annual  statement  of  the  Internatii 
Casualty  Company  of  Spokane,  Wash.,  sh 
that  the  company  had  gross  assets  on  Dec; 
ber  31,  1912,  amounting  to  $470,939,  and  that 
capital  stock  on  that  date  amounted  to  $3 
484.  The  company  has  a  rich  field  in  whicl 
operate  and  is  vigorously  campaigning  for  b 
ness  on  the  popular  plea  of  keeping  insurt 
premiums  at  home  by  patronizing  home  c 
panies.  Its  officers  are:  F.  Carter  Cotton,  p 
ident;  Louis  N.  Moss,  first  vice-president 
treasurer;  John  W.  Graham,  second  vice-pr 
dent;  Sam  Glasgow,  third  vice-president, 
L.  F.  Rheinhard,  secretary. 


Resign  from  Casualty  Association 

William  Bro  Smith,  general  counsel  for 
Travelers  of  Hartford,  has  resigned  as  pr 
dent  of  the  International  Association  of  Casu 
and  Surety  Underwriters  because  of  a  differ; 
of  opinion  with  the  publication  of  a  commi 
over  the  omission  of  a  paper  from  the  repor 
the  annual  proceedings.  Edson  S.  Lott,  pi 
dent  of  the  United  States  Casualty  of  New  Y 
has  also  resigned  from  the  association. 


Casualty  Notes 

— The  executive  committee  of  the  Detroit  Coi 
ence  will  meet  at  the  Hotel  La  Salle,  Chicago,  Maj 

— The  Massachusetts  Accident  of  Boston,  which 
been  entering  a  number  of  new  States  of  late,  has 
authorized  to  do  business  in  New  Jersey  and  is  ma 
plans  for  actively  pushing  its  work  there. 

— A  section  of  The  Omaha  Bee  next  Sunday 
be  devoted  to  insurance  news  and  articles,  featv 
the  new  workman’s  compensation  law  which  has 
cently  been  passed  by  the  Nebraska  Legislature. 

— The  Prudential  Casualty  of  Indianapolis  has 
cided  to  make  an  exception  of  its  policyholder 
Dayton  whose  plate  glass  was  broken  by  the  re 
flood,  and  will  reimburse  to  the  extent  of  theii 
spective  losses.  The  policies  of  the  company  do 
include  the  breakage  by  flood.  The  quarters  of 
lard  &  Garret,  general  agents  at  New  York  for 
Prudential,  has  been  enlarged  by  taking  over  the  s 
formerly  occupied  by  Richarl  L.  Walsh  Compan 
100  William  street. 

— The  United  States  Fidelity  and  Guaranty  of 
York  wrote  a  hold-up  policy  for  $2,500,000,  cov< 
the  funds  and  securities  of  the  Irving  National  1 
of  New  York,  which  moved  to  new  offices  in  the  V 
worth  building  Saturday.  The  rate  was  considei 
higher  than  the  Bureau  figures.  A  $200,000  ho! 
policy  was  also  written  by  the  same  company  for 
Ailtna  branch  of  the  Broadway  Trust  Company,  ci 
ing  its  funds  and  securities  in  the  move  to  the  c 
ters  vacated  by  the  Irving  National  Bank. 
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For  the  CHICAGO  fire  in  1871  it  paid 

Eleven  months  later  it  paid  in  the  BOSTON  Conflagration 

By  the  BALTIMORE  fire  in  1904  it  paid  _  _ 

In  the  SAN  FRANCISCO  fire  in  1906  it  paid  - 


$3,239,491 
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THIS  Quinquennial  Number  of  The  Spectator,  de¬ 
signated  as  Section  II,  is  sent  out  with  Section  1  of 
this  date  and  is  issued  and  presented  to  our  subscribers  in 
commemoration  of  the  Forty-fifth  Anniversary  of  the  found¬ 
ing  of  The  Spectator.  We  believe  that  we  are  justified  in 
saying  that  the  eminence  of  its  contributors,  in  their  several 
lines,  the  variety  and  importance  of  the  subjects  treated  and 
the  beauty  of  its  typography  and  illustrations,  combine  to 
make  this  Quinquennial  number  the  finest  publication  ever 
issued  by  an  insurance  journal.  It  is  the  aim  of  the  pub¬ 
lishers  of  The  Spectator  to  maintain  that  journal  in  the 
front  rank,  and  to  continue  to  give  its  thousands  of  readers 
satisfactory  information  and  news  and  statistical  service.  We 
trust  that  we  shall  be  able  to  accomplish  this  at  least  as  well 
in  the  future  as  has  been  done  in  the  last  forty-five  years. 


NOTICE  is  hereby  given  that  this  number  of  The  Spec¬ 
tator  is  copyrighted,  in  accordance  with  law,  and  that 
we  reserve  to  ourselves  the  sole  right  of  reprinting  any  of  the 
articles  embraced  in  its  pages.  We  quote  from  a  letter  re¬ 
ceived  from  the  Librarian  of  Congress:  “If  you  should  se¬ 
cure  copyright  entry  for  this  number,  one  claim  to  copyright 
on  the  title  page  thereof  is  all  that  is  necessary.  It  will  not 
be  necessary  to  secure  copyright  entry  for  each  article  sep¬ 
arately.” 


TO  the  distinguished  gentlemen  who  have  contributed  to 
this  number,  in  the  insurance  business  and  outside,  we 
extend  our  sincere  thanks.  They  are  experts  in  their  several 
lines,  and  their  contributions  will  doubtless  be  read  with 
much  interest  and  appreciation  by  those  engaged  in  the  vari¬ 
ous  branches  of  insurance. 


THIS  number  of  The  Spectator  is  mailed,  without  addi¬ 
tional  charge,  to  every  regular  subscriber  of  our  jour¬ 
nal.  In  thus  commemorating  our  Forty-fifth  Anniversary, 
it  is  our  aim  to  afford  a  special  treat  to  our  numerous  readers 
in  the  way  of  instructive  and  interesting  contributions  upon 
various  phases  of  the  insurance  business  and  to  impress  upon 
them  the  fact  that  The  Spectator  is  an  enterprising  and 
progressive  journal.  This  number  contains  an  exceptionally 
large  amount  of  valuable  and  instructive  matter  pertaining  to 
the  subject  of  insurance,  and  is,  in  our  opinion,  the  hand¬ 


somest  number  of  an  insurance  journal  yet  issued.  We  trust 
that  our  subscribers  will  accept  the  Quinquennial  Number  as 
an  up-to-date  magazine,  both  as  to  artistic  typography  and 
character  of  contents.  It  will  make  a  handsome  souvenir  to 
take  home  for  evening  reading.  As  every  city  and  village  in 
this  country  has  its  representatives  in  the  insurance  business, 
so  The  Spectator  will  be  found  equally  well  distributed,  and 
a  welcome  visitor  to  these  representatives. 


EX-PRESIDENT  TAFTS  SPLENDID  INDORSE¬ 
MENT  OF  LIFE  INSURANCE 

THE  special  article  written  for  this  issue  of  The  Specta¬ 
tor  by  Ex-President  William  H.  Taft  will,  we  believe, 
prove  of  inestimable  value  in  spreading  the  gospel  of  life  in¬ 
surance  and  in  removing  any  distrust  in  the  system  that  may 
possibly  lurk  in  the  minds  of  the  uninformed  public.  Mr.  Taft 
is  known  to  be  a  man  of  conservative  temperament  and  deep 
sincerity.  In  a  letter,  addressed  by  him  to  the  Editor,  when 
submitting  his  manuscript  of  the  article  printed  in  other  pages, 
he  wrote: 

I  hope  the  article  will  not  seem  too  long  to  you  and  will  not  be 
setting  up  too  many  elemental  principles.  I  believe  every  word  I 
have  said,  and  would  not  wish  to  write  an  article  in  which  I  did  not. 

Anything  that  Mr.  Taft  writes  about  life  insurance  is 
bound  to  inspire  universal  confidence  and  will  be  accepted  as 
conclusive  by  millions  of  Americans.  Moreover,  Mr.  Taft 
practices  what  he  preaches.  He  now  carries  $60,000  of  life 
insurance  and  $10,000  of  accident  insurance.  His  strong  and 
unselfish  sense  of  duty  is  reflected  in  the  following  paragraph 
of  his  article,  which  should  be  an  inspiration  to  his  country¬ 
men  : 

There  is  no  cause  that  I  know  of  that  works  on  a  conscientious  man 
who  loves  his  wife  and  his  children  so  much  as  the  prospect  of  leav¬ 
ing  them  helpless  in  the  world  and  dependent  on  others ;  and  there 
is  nothing  comparable  to  the  relief  from  this  worry  that  the  in¬ 
strumentality  of  life  insurance  offers  to  a  man  who  has  a  family  and 
who  has  only  his  brains  and  his  hands  to  support  them  from  year  to 
year,  and  who  must  regard  his  possible  death  as  the  launching  of  those 
near  and  dear  to  him  upon  a  helpless  sea  of  trouble  and  want. 

Mr.  Taft  believes  that  the  people  generally  share  his  ideas 
as  to  the  necessity  of  carrying  life  insurance  and  he  testifies 
to  that  belief  as  follows  : 

It  is  to  the  lasting  credit  of  the  American  people  that  they  are 
coming  more  and  more  to  realize  the  necessity  for  life  insurance  and 
are  in  constantly  increasing  numbers  availing  themselves  of  its  benefits. 
This  fact  is  significant  of  the  love  of  home  and  family  that  charac¬ 
terizes  the  average  American  and  of  the  sense  of  responsibility  that  is 
his  highest  domestic  virtue. 
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As  to  the  fidelity  with  which  the  life  insurance  companies 
are  executing  their  trust,  Mr.  Taft  says: 

On  the  whole,  the  life  insurance  companies  are 

DOING  THEIR  PART  IN  THE  EVOLUTION  OF  THIS  GREAT  BUSINESS 
WITH  CONSPICUOUS  ABILITY  AND  WITH  ADMIRABLE  FIDELITY 
TO  THE  TRUST  IMPOSED  IN  THEM. 

And  finally,  referring  to  the  combined  assets  of  the  com¬ 
panies  as  a  bulwark  against  want,  a  guarantee  of  prosperity 
and  an  abundant  source  from  which  commerce  and  industry 
are  largely  financed,  he  says : 

It  IS  ONE  OF  THE  GREATEST  MODERN  INSTANCES  OF  THE 
POWER  OF  A  GREAT  PEOPLE  ACTING  TOGETHER  FOR  GOOD. 


SECRETARY  GARRISON'S  LIFE  INSURANCE 
ECRETARY  OF  WAR  GARRISON  carries  $25,000  of 
insurance,  and  in  response  to  a  letter  from  the  agent  of 
the  company  who  wrote  the  business  congratulating  him  on 
his  appointment  to  President  Wilson’s  Cabinet,  Secretary  Gar¬ 
rison  paid  the  following  high  tribute  to  the  company  and  its 
management : 

In  regard  to  your  inquiry  as  to  my  dealings  with  the  company 
which  you  represent,  I  can  only  say  that  they  have  been  utterly  and 
absolutely  satisfactory  in  every  way,  and  I  have  the  highest  regard 
for  the  men  in  charge  of  it  and  for  the  way  in  which  they  manage  it. 


SOME  INTERESTING  FINGER-PRINT  IDENTI¬ 
FICATIONS 

IN  the  very  interesting  article  on  “Identification  by  Finger 
Prints,”  by  Inspector  Faurot  of  the  New  York  Police  De¬ 
partment,  printed  on  other  pages  of  this  issue  of  The  Spec¬ 
tator,  reference  is  made  to  the  fact  that  the  ridge  lines  of 
fingers  remain  unchanged  even  after  death  and  until  com¬ 
pletely  obliterated  by  decomposition.  Commenting  on  this 
fact  in  conversation  with  the  writer,  Inspector  Faurot  related 
several  remarkable  incidents  in  his  experience,  of  which  we 
give  two. 

It  was  the  custom  of  a  well-known  Brooklyn  family  to 
close  their  city  home  during  the  summer  months  and  spend 
the  heated  term  in  the  country.  The  mistress  of  the  house, 
returning  early  in  the  fall  to  inspect  the  premises  and  make 
preparations  for  the  family’s  return  to  the  city,  discovered  the 
body  of  a  man  suspended  from  the  skylight.  The  ensuing 
investigation  disclosed  the  fact  that  the  body  was  that  of  a 
burglar  who  had  broken  into  the  house  early  in  the  summer 
and  who  had  evidently  been  caught  by  the  neck  by  the  falling 
skylight  and  held  suspended  until  he  died.  The  body  was  so 
badly  decomposed  as  to  be  unrecognizable,  and  there  was 
nothing  on  it  by  which  it  could  be  identified.  Inspector 
ban  rot  had  finger  prints  taken,  and  by  comparison  with  the 
iecords  at  police  headquarters  the  body  was  identified  as  that 
of  a  burglar  with  a  criminal  record.  The  man’s  family  was 
notified  and  his  wife  and  nearest  relatives  inspected  the  re¬ 
mains.  1  hey  positively  declared  that  the  body  was  not  that 
ot  the  member  of  their  family,  but  the  infallible  identification 

ol  the  finger  prints  was  corroborated  by  certain  articles  found 

in  the  pockets,  and  the  wife  and  other  relatives  were  finally 
compelled  to  admit  its  identity.  The  remarkable  feature  of 


this  case  was  that  the  prints  were  taken  some  three  or  four 
months  after  death,  when  the  body  was  in  an  advanced  state 
of  decomposition. 

The  inspector  told  another  interesting  story,  illustrating  the 
value  of  the  almost  universal  adoption  of  the  finger-print  sys¬ 
tem  of  identification  by  police  departments  in  all  parts  of  the 
world. 

Some  months  ago,  a  well-dressed  man  of  good  appearance 
was  noticed  by  one  of  the  chambermaids  at  the  Waldorf- 
Astoria  wandering  through  the  corridors  of  an  upper  floor 
of  the  hotel.  She  did  not  recognize  him  as  a  guest  and,  her 
suspicions  being  aroused,  a  detective  was  summoned  and  the 
man  was  taken  into  custody.  At  the  station  house  he  pro¬ 
tested  vigorously  in  a  strong  English  accent,  denounced  his 
arrest  as  an  outrage  and  accounted  for  his  presence  on  an 
upper  floor  of  the  hotel  by  saying  that  he  was  a  stranger  in 
the  city  and  was  simply  gratifying  his  curiosity  by  an  inspec¬ 
tion  of  the  world-famous  hostelry.  Despite  his  indignant 
protests  he  was  taken  to'  police  headquarters  and  his  finger 
prints  were  taken  before  he  was  discharged  from  custody- 
The  finger-print  records  were  sent  to  Scotland  Yard  by  In¬ 
spector  Faurot  without  any  description  or  other  means  of 
identification,  and  in  about  two  weeks  he  received  from  the 
London  police  the  name,  portrait  and  criminal  record  of  the 
suspected  man,  who  was  found  to  be  a  noted  English  hotel 
thief  who  had  served  several  terms  in  prison.  Pending  the 
arrival  of  information  from  the  English  detectives,  the  man 
was  kept  under  surveillance  by  the  police  of  this  city  and 
afterwards  rearrested  and  placed  where  he  could  not  pursue 
his  predatory  profession. 


THE  “ TITANIC ”  DISASTER 
CATASTROPHE  unparalleled  in  maritime  annals  was 
the  loss  a  year  ago  of  the  ocean  liner  “Titanic.”  Lives  to 
the  number  of  1,635  were  sacrificed,  while  the  monetary  losses 
have  been  roughly  calculated  to  have  been  about  $29,000,000, 
including  claims  because  of  the  death  of  passengers.  These 


losses  are,  in  round  figures,  as  follows : 

Value  of  vessel  (insurance  $5,000,000) .  $8,000,000 

Value  of  cargo .  500,000 

Life  insurances  .  2,500,000 

Accident  insurances  .  1,500,000 

Claims  filed  on  account  of  deaths  by  dependents  of  de¬ 
ceased  and  also  for  loss  of  personal  effects,  about....  16,500,000 


The  almost  complete  failure  of  the  experiments  in  State 
insurance  under  the  workmen’s  compensation  laws  of  Ohio 
and  \\  ashington  was  anticipated  by  every  well  informed  in¬ 
surance  man  and,  if  the  lesson  can  penetrate  the  intelligence 
of  legislators  throughout  the  country,  it  will  be  for  the  ulti¬ 
mate  good  of  the  community  at  large  and  particularly  of  those 
most  interested — the  wage-earners.  In  an  analysis  of  a  state¬ 
ment  made  by  Chairman  Duffy  of  the  Ohio  State  Liabilitv 
Board  of  Awards  President  Edson  S.  Lott  of  the  United 
States  Casualty  Company  has  showed  that  it  cost  the  tax¬ 
payers  of  that  State  $2.60  for  every  dollar  which  had  been 
paid  to  injured  workmen  or  their  dependents  under  the  law. 
So  much  for  the  economy  and  efficiency  of  State  insurance 
in  Ohio. 
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(JOKING  back  over  the  accomplishments  of  forty-five 
years  in  a  field  so  technical  as  that  of  insurance  and 
one  so  closely  interwoven  with  the  economic  wel- 
fare  of  the  country,  The  Spectator  feels  that 
it  has  fully  lived  up  to  the  platform  laid  down 
\  in  its  first  issue — viz.,  the  establishment  of  “an 
insurance  journal  which  shall  exist  solely  upon 
the  strength  of  honesty,  independence,  dignity 
and  usefulness."  It  is  in  that  spirit  that  the 
paper  has  been  and  is  being  conducted,  and  we 
may  say  without  undue  egotism  that  bv  adhering  to  those  lines 
we  have  accomplished  much  for  the  development  of  the  great 
business  of  insurance  in  all  its  branches.  The  main  purpose 
in  view  in  the  establishment  of  this  journal  was  to  present  a 
broad  treatment  of  the  various  phases  and  problems  of  insur¬ 
ance,  to  elucidate  its  technicalities,  and  to  set  before  the  pub¬ 
lic,  without  bias  or  prejudice,  its  work  and  results.  To  that 
end  The  Spectator  has  consistently  kept  in  touch  with  the 
leaders  in  the  business,  presented  their  views,  summarized 
their  experience  and  made  public  their  ideas  for  the  instruc¬ 
tion  of  its  readers.  Questions  relating  to  life,  fire,  casualty, 
surety  and  miscellaneous  insurance,  of  both  temporary  and 
permanent  interest,  have  been  treated  in  our  columns  by  those 
best  qualified  to  speak  of  them,  reinforced  by  ample  and 
broad-minded  editorial  comment.  Many  improvements  in  the 
conduct  of  the  vast  insurance  business  have  had  their  origin 
in  the  contributions  and  discussions  appearing  in  our  columns, 
which  have  always  been  open  in  behalf  of  clean  and  honorable 
methods. 

It  was  in  the  year  1868  that  The  Spectator  made  its  first 
appearance  from  offices  in  Chicago  as  an  “American  Monthly 
Review  of  Insurance,”  but  soon  removed  to  New  York,  where 
the  opportunities  for  the  upbuilding  of  a  truly  national  insur¬ 
ance  journal  were,  at  that  time,  greater  than  in  the  West. 
For  a  little  over  ten  vears  it  continued  as  a  monthly,  and  then, 
in  order  to  keep  more  closely  in  touch  with  the  rapidly  ex¬ 
panding  insurance  interests,  changed  to  a  weekly  journal. 
Long  before  that  time,  however,  the  paper  had  become  recog¬ 
nized  as  the  leader  in  the  field  of  insurance  journalism,  which 
position  it  continues  to  occupy,  and  is  conceded  to-day  to  be 
the  most  widely  read  and  the  most  influential  journal  devoted 
to  insurance  interests.  Conducted  on  a  high  plane  and  dis¬ 
playing  an  enterprising  spirit  in  the  prosecution  of  its  work. 
The  Spectator  has  gone  on  from  year  to  year  benefiting  com¬ 
panies,  agents,  policyholders  and,  in  fact,  all  who  are  in  any 
way  connected  with  insurance.  For  over  twenty-five  years 
the  present  proprietors  have  been  responsible  for  its  manage¬ 


ment  (the  President  of  The  Spectator  Company  having  been 
continuously  in  the  active  service  of  The  Spectator  covering 
a  period  of  over  thirty-five  years,  while  several  others  of  the 
official  staff  have  been  identified  with  the  paper  for  a  quarter 
of  a  century),  which  accounts  largely  for  the  persistency  with 
which  its  original  aims  have  been  adhered  to. 

At  the  time  of  the  establishment  of  The  Spectator  the 
business  of  insurance  was  virtually  in  its  infancy.  Fire  in¬ 
surance  then  occupied  first  place  in  the  estimation  of  the 
public  ;  and  while  life  insurance  had  been  in  existence  for  some 
twenty-five  years,  it  gave  little  indication  of  the  tremendous 
development  subsequent  years  have  brought.  Personal  acci¬ 
dent  insurance  had  been  but  just  introduced,  while  industrial 
life  insurance,  suretyship  and  the  various  forms  of  miscellan¬ 
eous  insurance  were  then  unknown.  All  have  been  developed 
since  the  first  issue  of  The  Spectator,  and  much  assistance  in 
their  establishment  and  growth  has  been  rendered  by  this 
journal.  In  addition  to  presenting  the  current  news,  with  ap¬ 
propriate  comment  and  articles  by  leading  men  in  the  busi¬ 
ness,  The  Spectator  has  devoted  much  attention  to  the  sta¬ 
tistical  side  of  the  business.  This  important  feature  of  our 
work  has  steadily  developed,  so  that  it  now  covers  the  entire 
range,  not  only  as  relates  to  analyses  of  annual  reports,  but 
also  as  to  more  scientific  work  in  dealing  with  company  ex¬ 
perience  and  questions  affecting  insurance  risks.  More 
valuable  tabular  matter  is  presented  in  the  columns  of  The 
Spectator  than  in  any  other  insurance  journal,  and  many  of 
our  subscribers  can  and  do  testify  to  the  great  value  of  this 
one  section  of  our  work.  The  printing  of  articles  by  leading 
men  in  the  business  speedily  led  to  the  publication  of  standard 
insurance  literature,  which  business  so  increased  that  in  time 
The  Spectator  Company  became,  and  still  are,  the  largest  pub¬ 
lishers  of  insurance  works  in  the  world. 

All  through  the  career  of  The  Spectator  it  has  been  its 
aim  to  promote,  in  every  possible  way,  the  interests  of  insur¬ 
ance,  and  it  is  a  source  of  gratification  to  us  to  notice  the  tre¬ 
mendous  strides  which  have  been  made  bv  all  classes  of  com¬ 
panies.  Onlv  one  form  of  contract  touches  every  phase  of 
humanity,  being  the  only  contract  that  is  certain  to  mature — 
and  that  is  the  life  insurance  policy.  During  the  past  forty- 
five  vears  life  insurance  has  grown  from  an  institution  re¬ 
ceived  with  lurking  suspicion  to  the  most  commanding  figure 
in  modern  finance,  in  that  it  transfers  to  the  new  generation 
the  results  of  the  self-denial  of  the  past.  Last  year  the  legal 
reserve  companies  of  the  United  States  paid  to  policyholders 
and  their  beneficiaries  over  $440,000,000,  and  are  now  protect¬ 
ing  millions  of  persons  through  the  benefits  conferred  bv  over 


7 


THE  SPECTATOR 


Thursday 


thirty-one  millions  of  policies.  These  policies  are  backed  by 
nearly  four  and  one-half  billion  dollars  of  assets.  The  growth 
in  assets  from  $175,000,000  in  1868  to  $4400,000,000  in  1912, 
while  stupendous,  yet  tells  only  part  of  the  story,  for  in  the 
same  period  the  companies  have  distributed  under  their  con¬ 
tracts  the  vast  sum  of  $6,500,000,000.  To  this  great  cause 
The  Spectator  has  contributed  in  large  measure  through  its 
persistent,  conscientious  and  vigorous  work  in  educating  both 
public  and  agents  to  a  realization  of  the  value  of  life  insur¬ 
ance.  In  our  columns  innumerable  articles  have  appeared, 
many  of  which  have  subsequently,  in  leaflet  form,  proved  of 
incalculable  worth  to  the  agent  in  enabling  him  to  secure 
signatures  on  the  application’s  dotted  line.  As  an  instance  of 
this  enterprise  we  may  cite  the  article  appearing  in  the  pres¬ 
ent  Quinquennial  Number,  and  written  especially  for  it,  by 
the  Hon.  Wm.  H.  Taft,  ex-President  of  the  United  States. 
The  wide  publicity  which  will  be  given  this  article  through  our 
columns  and  through  the  medium  of  the  daily  press  through¬ 
out  the  country  will  result  in  benefits  to  life  insurance  com¬ 
panies  and  agents,  and  ultimately  to  policyholders,  whose 
value  cannot  be  calculated  in  terms  of  cold  dollars  and  cents. 
The  article  contributed  to  the  Quinquennial  Number  five 
years  ago  by  Ex-President  Grover  Cleveland  received  wide 
circulation,  correspondingly  benefiting  the  interest  of  insur¬ 
ance.  Covering  the  period  of  its  existence  the  columns  of 
Tiie  Spectator  have  contained  articles  from  the  pens  of  other 
leading  statesmen,  prominent  lawyers,  clergymen,  literary 
men,  merchant  princes  and  other  well-known  persons,  giving 
their  personal  testimony  to  the  value  of  life  insurance.  If 
no  other  benefit  could  be  claimed  as  the  result  of  our  fortv- 
five  years’  work,  we  would  feel  amply  repaid  for  our  labors 
in  the  satisfaction  that  Tiie  Spectator  has  been  a  potent  in¬ 
fluence  in  spreading  broadcast  the  advantages  and  benefits  of 
life  insurance. 

Comparing  the  status  of  fire  insurance  companies  fortv-five 
years  ago  with  their  condition  to-day,  tremendous  advances 
in  all  essential  items  are  noted.  Referring  only  to  companies 
licensed  in  New  York  State,  which,  however,  transact  per¬ 
haps  eighty-five  per  cent  of  the  total  business  of  the  country, 
some  of  the  gains  are,  in  round  numbers,  as  follows  :  In  capi¬ 
tal,  $29,000,000;  in  assets,  $568,000,000;  in  net  surplus,  $220,- 
000,000,  and  in  net  premiums,  $280,000,000.  Of  these  vast 


increases,  the  following  represent  the  gains  of  the  last  five 
years  alone  :  In  capital,  $12,500,000  ;  in  assets,  $225,000,000 ; 
in  surplus,  $118,000,000,  and  in  premiums,  $66,000,000.  It 
is  apparent,  therefore,  that  the  rate  of  progression  in  volume 
of  business  and  in  financial  strength  has  increased  materially 
in  recent  years.  Fortunately,  the  last  five-year  period  has 
contributed  no  such  catastrophes  as  befell  the  companies  when 
Baltimore  and  San  Francisco  burned  in  1904  and  1906,  re¬ 
spectively.  Since  1908  State  regulation  of  rates  has  been 
given  a  trial,  and,  in  one  State,  has  proved  so  unsatisfactory 
that  the  rating  law  has  been  repealed.  It  is  to  be  hoped  that 
such  paternalistic  schemes  will  in  future  be  given  their  quietus 
as  fast  as  they  crop  out. 

Year  after  year  witnesses  the  extension  of  the  insurance 
idea  to  some  new  field,  so  that  there  is  reasonable  ground  for 
believing  that,  eventually,  every  imaginable  hazard  will  be 
covered  by  an  insurance  contract.  Forty-five  years  ago  the 
only  casualty  line  covered  was  that  of  personal  accident — 
which  was  then  considered  only  necessary  in  case  of  a  person 
taking  a  railroad  journey.  To-day  there  are  numerous  com¬ 
panies  writing  personal  accident,  health,  liability,  workmen’s 
compensation,  plate  glass,  steam  boiler,  flywheel,  credit,  fidel¬ 
ity,  surety,  burglary,  theft,  automobile,  sprinkler,  live  stock 
and  many  other  forms,  all  of  which  have  been  developed  since 
The  Spectator  wras  established.  It  has  been  a  pleasure  to 
chronicle  their  rise  and  progress  from  almost  insignificant  be¬ 
ginnings  to  a  point  where  the  premium  income  of  these  com¬ 
panies  for  a  single  year  exceeds  $112,000,000. 

Finally,  in  presenting  this  Quinquennial  Number,  com¬ 
memorating  forty-five  years  of  continued  existence  of  The 
Spectator,  we  extend  to  our  readers  and  patrons,  and  to  all 
in  any  way  interested  in  the  great  field  of  insurance,  our 
heartiest  good  wishes  for  a  continuation  of  prosperity  in  every 
branch  of  this  most  important  business.  The  possibilities  of 
expansion  in  all  lines  of  insurance  have  not  yet  been  reached, 
nor  has  its  tremendous  powrer  for  good  been  fully  realized 
and  availed  of.  As  in  the  past  forty-five  vears,  so  in  the 
future,  The  Spectator  will  devote  itself  to  the  upbuilding  of 
the  greatest  beneficent  business  in  the  world,  aiding  the  com¬ 
panies  to  develop  it  in  the  most  scientific  manner  and  by  every 
legitimate  means  in  its  power  will  work  in  the  best  interests 
of  sound  practice  and  the  most  reliable  methods  of  insurance. 


A  persistent  hallucination  of  the  insurance  reformer  and 
the  impractical  dreamer  is  that  it  is  possible  to  write  any  con¬ 
siderable  amount  of  life  insurance  without  the  more  or  less 
expensive  intervention  of  the  agent.  The  latest  abortive  at¬ 
tempt  in  this  direction  was  that  of  the  Postal  Life  Insurance 
Company,  which  has  for  a  number  of  years  been  trying  to 
write  business  and  save  agency  expenses  through  the  medium 
of  newspaper  and  magazine  advertising.  In  spite  of  the  fact 
that  the  company  is  ably  and  aggressively  managed,  its  efforts 
in  that  direction  have  not  been  successful,  and  its  latest  ex¬ 
pedient  to  produce  the  business  which  is  essential  to  its  con¬ 
tinuance  is  a  tacit  acknowledgment  of  that  fact.  The  Postal 


now  proposes  to  stimulate  business  by  paying  its  policyholders 
five  dollars  for  each  application  turned  in  and  accepted  by  the 
company.  It  is  to  be  feared,  however,  that  this  project  will 
not  prove  much  more  effective  than  its  advertising  methods. 
In  the  first  place,  unless  the  policyholders  of  the  Postal  Life 
are  more  than  usually  altruistic,  few  of  them  will  be  found 
willing  to  do  the  work  of  an  insurance  agent  for  any  such 
trivial  sum,  and.  further  than  that,  they  would  naturally  hesi¬ 
tate  to  incur  the  penalties  prescribed  in  most  States  for  solicit¬ 
ing  insurance  without  a  certificate  of  authority.  There  is  still 
a  place  in  the  scheme  of  human  endeavor  for  the  life  insur¬ 
ance  solicitor,  and  he  is  filling  it  to  his  own  profit  and  to  the 
general  satisfaction  of  the  insured  and  the  public. 
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enEFits- 
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HAY  E  been  asked  by  the  Editors  of  The  Spec¬ 
tator  to  say  what  I  think  about  life  insur¬ 
ance,  and  as  1  have  thought  a  good  deal  about 
it,  and,  for  a  man  of  very  moderate  means, 
have  invested  a  good  deal  in  it,  I  am  quite 
willing  to  say  what  I  do  think  about  it,  and 
why  1  favor  it  as  one  of  the  great  institutions 
of  modern  society. 

Security  One  Motive  for  Saving 


I  wo  things  must  be  provided  for  in  order  to  induce  men 
who  have  made  money,  or  are  making  it,  to  save  it.  First,  they 
must  have  confidence  that,  being  saved,  it  can  be  kept  in  a 
safe  place,  so  that  they  can  have  it  when  they  would.  This 
means  not  merely  a  condition  of  law  and  courts  by  which  they 
can  enforce  the  right  of  ownership  and  recover  the  money, 
but  a  security  by  which,  without  anything  but  the  expression 
of  a  desire  for  it,  the  savings  will  be  forthcoming.  The  ma¬ 
chinery  must  be  evident  which  will  retain  the  money  where 
the  owner  can  get  at  it  and  be  sure  to  have  it  when  he  needs 
it.  Hence,  the  enormous  use  of  the  savings  banks  for  the 
deposit,  by  the  comparatively  poor,  of  small  savings,  which, 
in  the  aggregate,  run  up  into  billions  of  dollars,  and  far  out¬ 
strip  the  total  capital  of  the  multi-millionaires  whose  ac¬ 
quisitions  at  times  give  so  much  concern  to  public-minded 
citizens. 


Compensation  in  Form  of  Interest  Second  Motive 
In  addition  to  the  security  of  payment,  another  element 
enters  into  the  motive  for  saving,  and  that  is  the  compensation 
paid  to  the  saver  for  the  use  of  what  he  has  saved.  In  respect 
to  this,  of  course,  the  greater  the  security,  the  less  the  interest. 
1  his  principle  is  exemplified  in  the  operation  of  the  postal 
savings  banks  which  have  just  been  established  in  the  United 
States,  though  they  long  had  proved  useful  in  foreign  coun¬ 
tries.  The  postal  savings  bank  is  an  institution  to  stimulate 
saving  on  the  part  of  those  who  will  trust  no  one  except  the 
1  government.  They  will  trust  no  bank,  and  unless  they  can 
,  secure  government  guaranty  of  return  they  will  save  their 
money — when  they  save  it — by  carrying  it  on  their  persons, 
or  by  concealing  it  about  their  houses.  As  this  is  rather  an 
unsafe  method  and  frequently  results  in  loss,  it  fails  to  stim¬ 
ulate  savings  as  does  the  security  offered  bv  the  government 
in  a  postal  savings  bank.  The  succession  of  events  in  the  use 
of  postal  savings  banks  is  instructive.  After  the  ignorant 
(  foreigner,  who  trusts  only  the  government  and  with  whom 
security  is  of  sole  importance,  has  made  deposits  in  the  postal 
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bank,  he  begins  to  learn,  by  the  receipt  of  two  per  cent  a  year 
on  his  money,  that  there  is  some  virtue  in  interest ;  and  study- 
ing  the  question  more,  he  learns  that  he  can  secure  greater  in¬ 
terest  at  a  savings  bank,  and  this  leads  him  to  risk  something 
in  security  to  increase  his  returns,  and  so  he  becomes  a  de¬ 
positor  in  the  savings  bank. 

World’s  Capital  Chiefly  Made  Up  of  Small  Savings 
These  plain  statements  of  fact  that  I  have  just  made  are 
commonplace  and  prosaic  enough,  and  yet  it  is  necessary  to 
formulate  them  in  order  to  bring  home  to  the  ordinary  citizen 
what  so  frequently  escapes  him  in  dealing  with  economic  ques¬ 
tions — that  the  capital  of  the  world,  upon  which  the  business 
of  the  world  is  done,  and  which  grows  apace  from  year  to 
year  and  is  represented  in  new  railroad  construction,  enlarged 
industries,  manufactures,  agricultural  production  and  all 
forms  of  commercial  progress,  is  not  chiefly  made  up  by  the 
aggre§'ation  of  a  comparatively  few  large  contributions  from 
the  so-called  capitalists  and  bankers  of  the  world,  but  it  is 
made  up  far  more  through  these  innumerable  agencies  for 
saving  the  small  deposits  of  the  multitude. 

Life  Insurance  a  Most  Important  Instrument  in  Amass¬ 
ing  Small  Savings  and  Applying  Them  as  Capital 

Life  insurance  is  a  somewhat  more  complicated  and  intri¬ 
cate  machine  for  saving,  but  one  which,  in  its  way,  is  grow¬ 
ing  to  be  as  important  as  the  savings  bank.  Life  insurance 
presents  peculiar  advantages  in  securing  a  great  amount  of 
comparatively  small  savings  by  one  of  the  largest  classes  in 
our  social  structure.  I  refer  to  the  professional,  salaried  and 
skilled  labor  classes. 

Permits  a  Transmuting  of  One’s  Professional  Skill 

Into  Money 

The  simple  life  insurance  contract,  by  which,  in  consider¬ 
ation  of  the  payment  of  a  fixed  sum  per  year  during  the  life 
of  the  insured,  the  company  agrees,  at  the  end  of  that  life,  to 
pay  the  representative  or  family  of  the  insured  a  certain  sum, 
is  really  a  plan  by  which  the  insured  transmutes  into  money, 
to  be  paid  at  his  death,  a  certain  part  of  the  value  of  his  skill, 
experience  and  professional  knowledge.  Take  a  physician, 
who  spends  all  the  time  of  his  life  until  he  is  twenty-five  in 
preparing  himself  for  his  profession.  During  the  next  forty- 
five  years  certainly  he  must  earn  all  that  he  possibly  can,  not 
only  to  enable  him  to  live  during  that  forty-five  years  and 
bring  up  a  family,  but  also  to  accumulate  something  to  rep¬ 
resent  the  value,  as  capital,  of  that  which  he  spent  his  youth 
and  young  manhood  to  acquire  in  the  wav  of  professional  skill. 
Suppose,  now,  that  instead  of  living  to  be  seventy,  he  dies  at 
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thirty-five;  then  he  has  lost,  and  his  family  have  lost,  that 
potentiality  of  earning  a  handsome  income  during  thirty-five 
years  that  would  have  been  his  had  he  lived  to  the  age  of  the 
Psalmist.  But  by  sharing  a  part  of  his  annual  income  in  pre¬ 
miums  for  life  insurance  he  secures  the  opportunity  to  appro¬ 
priate  to  the  use  of  his  family  a  partial  money  equivalent  of 
his  professional  skill  and  experience  for  the  probable  length 
of  his  life,  even  though  his  life  may  be  prematurely  ended. 
The  same  thing  is  true  of  the  salaried  teacher,  the  salaried 
man  engaged  in  any  clerical  or  other  skilled  work,  whether  his 
income  be  called  salary  or  wages. 

Insurance  Gives  One  Man  the  Benefit  of  the  Average 
Life  of  Many  Healthy  Men 

The  insurance  company,  because  it  has  a  very  large  number 
of  risks,  by  proper  medical  examination  can  exclude  bad  risks 
and  fix  the  premiums  to  be  paid  so  as  to  reduce  the  probability 
of  loss  on  all  the  risks.  In  other  words,  the  company  averages 
and  neutralizes  the  losses  from  the  short-lived  by  the  pre¬ 
miums  received  from  the  longer  lives  of  others  similarly  situ¬ 
ated.  The  insured  may  thus  acquire,  through  this  adjustment 
hy  the  insurance  company,  the  benefit  in  money’s  worth  of  the 
average  chance  of  life  of  a  large  class  of  healthy  men  similarly 
situated.  If  a  man  lives,  the  more  he  contributes  to  his  life 
insurance,  the  less  it  costs  him  per  year,  because  the  greater 
the  dividends  he  will  receive  from  the  profits  of  the  company 
itself,  assuming  that  it  is  a  mutual  company,  as  many  of  the 
modern  companies  are. 

Insurance  One  of  Great  Benefits  of  Modern  Society 
for  Professional  and  Salaried  Men  and  Wage- 

Earners 

I  regard  the  opportunity  that  professional,  salaried  and 
skilled  labor  men  have  to  invest  in  life  insurance  as  one  of 
the  great  benefits  of  our  modern  society.  I  would  not  mini¬ 
mize  the  advantage  of  life  insurance  to  capitalists  and  busi¬ 
ness  men,  by  insurance  in  various  forms  of  policies,  to  make 
up  for  the  possible  losses  they  may  suffer  in  their  ordinary 
investments  and  business,  but  I  am  discussing  the  phase  of 
life  insurance  that  comes  home  to  me  with  the  greatest  force. 

Chief  Benefit  of  Insurance  Contract  Its  Duress-Wield¬ 
ing  Effect  to  Compel  Savings 
The  most  beneficial  feature  of  life  insurance  seems  to  me  to 
be  the  duress  that  the  terms  of  the  contract  exercise  over  the 
policyholder  to  save.  No  matter  how  long  he  lives,  the  terms 
of  the  contract  are  such  that,  with  the  penalty  of  forfeiture 
for  non-payment  of  premiums  before  each  holder  of  a  policy, 
he  will  strain  every  nerve  and  resort  to  every  honorable  re¬ 
source  to  have  the  money  ready  upon  the  day  appointed  to 
meet  his  annual  premiums.  It  is  this  sense  of  obligation, 
stronger  than  any  I  know  in  our  commercial  and  business 
world,  that  makes  life  insurance  so  useful  to  the  great  ma¬ 
jority  of  those  who  resort  to  it  and  assume  its  burdens.  Your 
income  may  be  such  at  one  time  that  you  lightly  assume  the 
obligation.  At  another  time,  when  vour  expenses  increase, 
the  burden  of  the  payment  becomes  heavier ;  but  the  very  ex¬ 
istence  of  the  burden  is  a  restraint  upon  the  increase  of  ex¬ 
penses  and  works  always  for  the  benefit  of  the  insured  and  his 
family. 


Of  course,  life  insurance  has  a  great  many  other  uses  than 
the  mere  provision  against  the  death  of  the  salaried  and  pro¬ 
fessional  class,  and  it  has  a  great  many  forms  different  from 
that  of  the  straight  life  policy ;  but  they  all  of  them  necessarily 
involve  the  principle  of  saving  of  the  premiums  contributed 
for  a  long  time  and  investing  them  in  dividend-paying  invest¬ 
ments  until  the  event  happens,  upon  which  either  the  principal 
or  dividends  are  to  be  paid  to  the  policyholder. 

Another  Boon  of  Life  Insurance  a  Means  of  Avoiding 

Worry 

Life  insurance  confers  another  great  boon  upon  men  of 
small  or  no  means,  but  of  good  earning  capacity.  It  serves  to 
save  and  husband  their  nervous  vitality.  One  of  the  greatest 
causes  for  waste  in  the  exercise  of  human  energy  is  nervous 
worry.  Where  worry  only  stimulates  to  a  greater  effort  and 
more  thorough  preparation,  it  is  useful,  but  where  it  goes  far 
beyond  this  and  burns  up  nervous  vitality  unnecessarily  it  is 
waste  without  return.  There  is  no  cause  that  I  know  of  that 
works  on  a  conscientious  man  who  loves  his  wife  and  his 
children  so  much  as  the  prospect  of  leaving  them  helpless  in 
the  world  and  dependent  on  others ;  and  there  is  nothing 
comparable  to  the  relief  from  this  worry  that  the  instru¬ 
mentality  of  life  insurance  offers  to  a  man  who  has  a  family 
and  who  has  only  his  brain  and  his  hands  to  support  them 
from  year  to  year,  and  who  must  regard  his  possible  death  as 
the  launching  of  those  near  and  dear  to  him  upon  a  helpless 
sea  of  trouble  and  want.  If,  by  provident  contribution  from 
his  annual  income,  he  can  secure,  upon  his  possible  death,  the 
immediate  payment  of  money  enough  to  enable  his  family  to 
live  and  to  keep  the  wolf  from  the  door  and  to  educate  the 
children  until  they  are  self-supporting,  then  the  burden  of 
worry  and  of  interference  with  his  peace  of  mind  and  with 
his  working  capacity  is  lifted  from  him;  he  is  in  the  happy 
frame  of  mind  and  can  say  that,  measured  bv  dollars,  he  is 
more  valuable  to  his  family  dead  than  alive.  The  perception 
of  these  truths  by  a  great  number  of  people  in  every  com¬ 
munity  is  what  explains  the  enormous  amounts  now  invested 
in  life  insurance  in  this  country. 

Right  and  Duty  of  the  State  to  Supervise  Insurance 

Business 

Life  insurance  is  so  large  a  business  and  enters  so  minutely 
into  the  happiness  of  hundreds  of  thousands  of  individuals 
that  the  State  may  properly  claim  the  right  to  supervise  it,  to 
impose  upon  it  restrictions  for  the  security  of  those  who  ought 
to  be  its  beneficiaries  and  may  be  its  victims,  and  by  constant 
examination  to  see  to  it  that  the  millions  and  billions  of  money 
entrusted  to  the  companies  engaged  in  this  work  are  properly 
invested  for  the  benefit  of  those  whose  faith  in  the  honesty  of 
the  company  managers  has  led  to  their  straining  everv  nerve 
to  meet  the  annual  premiums  on  the  policies  which  they  have 
taken  out. 

Investigation  of  Abuses  by  the  Armstrong  Committee 

In  the  expansion  of  business  in  the  twenty-five  years  be¬ 
tween  1880  and  1905  and  the  enormous  increase  in  invest¬ 
ments  of  all  kinds  growing  out  of  the  profits  that  accrued 
from  the  expansion  of  the  country’s  commercial,  agricultural 
and  industrial  activities,  a  spirit  of  intense  and  unhealthy  com- 
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petition  entered  into  the  management  of  some  insurance 
companies,  prompted  by  the  great  business  advantage  which  the 
control  of  enormous  funds,  furnished  by  new  business,  gave 
to  their  managers,  and  it  is  not  surprising  that  the  ease  with 
which  profits  in  that  period  were  earned  should  lead  to  abuses 
and  lack  of  care  in  the  management  of  the  trust  funds  of  some 
of  the  companies.  There  followed  an  investigation  by  the 
Armstrong  Committee  of  the  New  York  Legislature,  and  by 
the  keen  analytical  in- 
quiriesof  the  then  Mr. 

Hughes,  since  Gov¬ 
ernor,  and  now  Mr. 

Justice  Hughes,  the 
defects  in  the  man¬ 
agement  of  the  vari¬ 
ous  insurance  com¬ 
panies  were  disclosed. 

Improper  methods  in 
the  payment  of  too 
high  commissions  to 
agents  were  shown, 
and  restrictions  upon 
business  by  statute 
were  suggested  which 
would  render  more 
secure  the  capital  in¬ 
vested  and  more  cer¬ 
tain  the  return  to  the 
policyholder  of  what 
was  due  him  under 
his  contract.  A  great 
sensation  attended 
these  investigations, 
and  waste  and  ex- 
travagance  were 
shown ;  but  it  cannot 
be  said  that  any  such 
real  dishonesty  in 
management  was 
made  out  as  to  call  for 
criminal  prosecution, 
or  to  justify  all  the 
reports  that  were  rife, 
and  profoundly  af¬ 
fected  public  opinion. 

The  report  of  the 
committee  declared 
that  reforms  in  the 
way  of  statutory  re¬ 
straints  were  needed ; 

and  these,  under  the  effective  administration  of  Governor 
Hughes  in  New  York  and  his  recommendations  to  the  legis¬ 
lature,  were  brought  about.  Subsequently,  some  of  the  lim¬ 
itations  were  found  to  be  too  drastic  and  were  modified. 

Effect  Upon  the  Insurance  Business 

For  a  time  the  business  of  life  insurance  suffered  a  halt,  and 
it  was  supposed  and  complained  that  the  New  York  insurance 
companies,  subjected,  as  they  were,  to  somewhat  more  severe 
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restraints  than  those  of  other  States,  would  be  put  at  a  disad¬ 
vantage  with  foreign  companies  not  directly  subject  to  the 
New  York  statutes  in  their  general  business;  but  the  busi¬ 
ness,  while  it  suffered  for  a  year  or  two,  has  now  grown  to  be 
stronger  and  has  expanded,  as  it  ought  to  expand,  with  the 
growth  of  the  country  and  the  wealth  of  the  country,  and  it 
continues  to  be  a  most  important  factor  in  the  stimulation  of 
saving  and  the  application  of  the  savings  of  the  comparatively 

poor  to  constitute 
the  producing  wealth 
of  the  whole  coun¬ 
try. 

The  investigations 
made  by  the  Arm¬ 
strong  Committee  and 
other  authorities,  in¬ 
stead  of  restraining 
or  repressing  the  in- 
surance  business, 
have  served  to  put  it 
on  a  healthier  and  a 
sounder  basis,  a  n  d 
have  brought  about 
greater  confidence  on 
the  part  of  the  policy¬ 
holders  than  ever  in 
the  honest  manage¬ 
ment  of  the  vast  sums 
that  are  entrusted  to 
those  who  control 
these  great  c  o  m- 
panies. 

In  1909  the  Insur¬ 
ance  Superintendent 
of  New  York  re¬ 
ported  that  the  best 
statistics  of  compar¬ 
ative  economy  war¬ 
ranted  the  statement 
that  in  thirty-four 
companies,  doing  busi¬ 
ness  in  New  York, 
there  had  been  a  sav¬ 
ing  to  policyholders 
during  the  year  1908 
of  $4,864,500  in  ac¬ 
quisition  expenses 
and  of  $4,817,500  in 
general  management 
expenses,  a  total  of 
$9,862,000  over  what  would  have  been  expended,  other  things 
being  equal,  if  the  limitations  imposed  by  the  New  York  in¬ 
surance  law  had  not  existed,  and  that  of  this  amount  over 
$1,650,000  represented  savings  in  one  year  to  policyholders 
who  were  citizens  of  the  State  of  New  York. 

The  general  conclusion  of  the  Insurance  Superintendent 
was  that  the  business  of  life  insurance  had  been  purged  of 
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much  that  was  undesirable,  and,  to  the  safety  which  has  long 
been  a  characteristic  of  insurance  in  the  large  New  York 
companies,  has  been  added  a  prospect  of  increasing  economy 
and  of  increasing  returns  to  policyholders  which  should  add  to 
the  prestige  of  these  institutions  and  greatly  benefit  the  com¬ 
munity  as  a  whole. 

The  reports  of  all  companies  doing  business  in  New  York 
for  the  years  1910,  1911  and  1912  fully  bear  this  out.  Thus, 
the  percentage  of  dividends  paid  to  premiums  before  and  after 
the  agitation  and  investigation  is  shown  by  the  statistics  to  be, 
for  New  York  State  companies: 

Per  Cent 


In  1905 .  5.8 

.  15.9 


in  companies  of  other  States  doing  business  in  New  York  : 

Per  Cent 


In  1905 .  9.2 

1912 .  13.6 

and  in  all  companies  : 

Per  Cent 

In  1905 .  7.5 

1912 .  14.8 


These  figures  are  to  be  considered  in  the  light  of  the  fact 
that,  in  the  New  York  companies  especially,  a  large  amount  of 
deferred  dividend  business  matured  in  the  last  seven  years 
which  had  been  contracted  for  years  before  the  investigation, 
and  this  accounts  in  a  considerable  measure  for  the  increased 
volume  of  the  dividends.  Still,  it  is  a  matter  of  fact  that  on 
annual  dividend  policies,  which  such  a  circumstance  would  not 
afifect,  the  companies  are  declaring  much  higher  dividends 
than  in  the  past. 

The  new  business  of  all  the  companies  operating  in  New 
York  and  making  report  of  their  total  business 


In  1905  was . $1,656,227,251 

In  1906  was .  1,179,526,205 

In  1907  it  fell  to .  948,599,791 

The  new  business  from  that  time  increased 

until  in  1912  it  amounted  to .  1,642,065,214 

which  is  still  less  than  in  the  years  1905 
(above)  and  1903  and  1904,  when  they 
were : 

•9°4 . 1,801,949,802 

1903 .  1,682,417,249 


In  the  comparison  of  new  business  written  in  1903-4-5  with 
the  business  written  in  1912,  no  allowance  is  made  for  the  fact 
that  the  Armstrong  law  limits  the  amount  of  new  business 
which  may  be  written  in  any  one  year. 

I  o  see  the  great  change  for  the  better  in  the  whole  insur¬ 
ance  business,  we  should  compare  the  figures  as  to  dividends, 
premiums  and  new  business  of  companies  doing  business  in 
New  "N  ork  in  1905  with  those  of  1912,  which  are  as  follows: 


1912 

Dividends .  $88,354,106 

Reserve . 3,466,552,483 

Premiums .  =597.202,210 

New  business . 1,642,065,214 


I9°5 

$35,741,700 

2,241,211,984 

490,417,883 

1,656,227,251 


The  much  greater  percentage  of  increase  in  dividends, 
as  compared  with  that  of  the  increases  in  premiums  and 
new  business,  is  most  impressive,  and  strongly  testifies  to 
the  now  greater  conservatism  and  care  in  the  management 
of  the  companies,  and  justifies  and  vindicates  the  strengthened 
confidence  of  the  public  in  the  trustees  of  those  invested  sav¬ 
ings  of  the  people  of  the  country  that  takes  the  form  of  pre¬ 
miums  in  life  insurance. 

It  is  to  the  lasting  credit  of  the  American  people  that  they 
are  coming  more  and  more  to  realize  the  necessity  for  life  in¬ 
surance  and  are  in  constantly  increasing  numbers  availing 
themselves  of  its  benefits.  This  fact  is  significant  of  the  love 
of  home  and  family  that  characterizes  the  average  American, 
and  of  the  sense  of  responsibility  that  is  his  highest  domestic 
virtue. 

In  the  last  five  years  the  growth  of  the  total  life  insurance 
business  of  the  country  has  been  phenomenal.  The  new  busi¬ 
ness  written  and  paid  for  in  1907  amounted  to  $1,939,000,000, 
as  against  $2,887,000,000  in  1911,  while  the  business  paid  for 
in  1912  was  $3,232,871,138.  At  the  close  of  1907  there  was  in 
force  $14,080,000,000  of  ordinary  and  industrial  life  insurance 
in  the  United  States.  Four  years  later  this  had  grown  to  the 
enormous  sum  of  $18,002,000,000,  and  the  total  amount  of  in¬ 
surance  in  force  at  the  end  of  the  year  1912  was  $19,218,263,- 
1 43-  \  ast  as  these  sums  are,  they  represent  but  a  portion  of 
the  insurable  value  of  the  lives  of  our  citizens,  and  there  is  a 
rich  field  for  the  further  cultivation  of  savings  by  these  means. 

The  Part  of  the  Life  Insurance  Companies  Done  Well 

On  the  whole,  the  life  insurance  companies  are  doing  their 
part  in  the  evolution  of  this  great  business  with  conspicuous 
ability  and  with  admirable  fidelity  to  the  trust  imposed  in  them. 
They  can  hardly  have  a  greater  responsibility.  Their  difficult 
task  is  to  guard  the  accumulated  trust  funds,  now  nearly  four 
and  a  half  billion  of  dollars,  with  the  most  scrupulous  watch¬ 
fulness,  to  keep  them  invested  with  due  regard  to  productive¬ 
ness  and  absolute  security,  and,  finally,  to  carry  out  with  exact 
justice  the  provisions  of  contracts  as  they  mature  from  day 
to  day  on  into  the  distant  future.  This  is  a  labor  of  the 
highest  importance  to  the  community  at  large.  They  must  be 
alert  to  detect  treachery  and  dishonesty,  within  the  company, 
and  fraud  and  conspiracies  without.  With  many  conflicting 
laws  in  the  several  States,  they  must  carry  on  their  business  in 
conformity  with  such  laws  as  best  they  may.  They  must  de¬ 
cide  the  border  line  between  liberality  to  their  policyholders, 
in  the  matter  of  policy  provisions,  and  what  might  be  unsafe  at 
times  of  excessive  mortality  or  financial  stress. 

I 'lans  of  Some  Companies  to  Promote  General  Hygiene 

It  appears  that  some  of  the  life  insurance  companies  are 
carrying  on  educational  plans  looking  to  the  conservation  of 
file  and  health  which  cannot  fail  to  be  of  great  practical  value 
to  the  whole  country.  I  rained  statisticians  study  and  classify 
the  conditions  bearing  upon  mortality  and  disease  in  different 
sections  of  the  country  and  under  various  industrial  condi¬ 
tions,  and,  as  a  result  of  their  investigations,  steps  are  taken 
to  improve  hygienic  regulations  in  communities  and  to  abate 
tbe  dangers  incident  to  unhealthy  occupations. 
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Unfounded  Prejudices  Against  Insurance  Companies 
and  Other  Corporations 

There  is  a  very  strong  prejudice  against  all  corporations,  and 
this  includes  insurance  companies  and  railroad  companies.  In 
so  far  as  the  methods  of  these  corporations  have  been  properly 
subject  to  criticism  a  feeling  of  antagonism  by  the  public  is 
justified;  hut  in  many  instances  and  generally  it  goes  beyond 
this,  and  it  ought  to  moderate  the  feeling  much  and  restore 
a  desire  to  do  justice  to  such  corporations  to  have  it  under¬ 
stood  what  a  large  part  of  the  money  of  insurance  companies 
represents  the  savings  of  the  many.  Thus,  there  are  20,000,- 
000  policyholders  in  American  life  insurance  companies  to¬ 
day,  which  itself  speaks  for  the  number  of  poor  and  com- 
parativelv  poor  persons  who  are  interested  in  the  capital  and 
prosperity-  of  insurance  companies.  Then  the  insurance  com¬ 
panies  have  invested  a  large  part  of  this  capital  in  corporate 
investments.  Thus  the  insurance  companies  doing  business  in 
New  York  own  one-eighth  of  all  the  bonds  issued  by  the  rail¬ 
road  companies  of  this  country,  and  their  ownership  of  other 
securities  of  corporations  is  equally  important.  The  signifi¬ 
cance  of  this  should  he  brought  home  to  the  public  at  large 
in  order  to  mitigate  strong  anti-capitalistic  feeling,  which 
reallv  brings  about  injustice  and  tends  to  halt  prosperity. 

The  People  Own  this  Country — Not  the  Millionaires 

The  people  ought  to  know  that  it  is  the  people,  after  all,  that 
own  this  country-,  and  it  is  their  savings  and  their  capital  that 

New  Haven,  April  18,  1913. 


run  the  great  enterprises  of  this  country,  and  not  that  of  a 
few  individuals,  and  that  legislation  intended  to  strike  at  capi¬ 
tal  to  restrict  its  beneficial  use  by  the  people  is  a  blow  at  them¬ 
selves. 

Total  Assets  of  Legal  Reserve  Life  Insurance 
Companies  a  Bulwark 

At  the  end  of  the  year  1911  the  total  admitted  assets  of  the 
legal  reserve  life  insurance  companies  doing  business  in  the 
United  States  amounted  to  $4,165,148,290,  and  by  the  first  of 
January,  1913,  these  assets  had  grown  to  be  $4,404,744,039. 
This  enormous  sum,  accumulated  from  every  part  of  the  coun¬ 
try,  and  from  all  classes  of  citizens,  is  not  only  a  bulwark 
against  future  want  and  poverty,  but  it  is  an  ever-increasing 
source  of  prosperity  in  the  present.  As  it  must  be  invested 
in  order  to  carry  out  its  purpose,  it  builds  our  railroads  and 
our  factories,  finances  our  industrial  and  commercial  enter¬ 
prises,  and  distributes  its  potent  streams  in  every  direction, 
as  irrigation  spreads  fertility  in  an  arid  land.  It  is  one  of  the 
greatest  modern  instances  of  the  power  of  a  great  people  act¬ 
ing  together  for  good. 


THE  MONTHLY  INCOME  POLICY 


IFE  INSURANCE  demands  as  a  prime  essential 
security  for  the  home  and  family  of  the  insured — 
security  which  shall  endure  as  long  as  the  family 
exists.  No  provision,  however  ample,  can  produce 
that  result  if  the  investment  and  care  of  the  proceeds  of  the 
policy  are  left  to  the  beneficiaries.  Feyv  yvidoyvs  have  the  ex¬ 
perience  or  business  ability  to  safely  invest  and  keep  invested 
the  amount  left  to  them,  either  in  the  form  of  life  insurance 
or  otherwise,  by  their  husbands ;  and  there  are  contingencies 
other  than  investment  losses  to  be  considered  by  the  prudent 
man,  whose  greatest  desire  is  that  his  family  shall  be  ade¬ 
quately  and  permanently  provided  for  after  his  death. 

This  yvant  has  been  met  by  the  monthly  income  policy, 
which  the  late  President  John  F.  Dryden  in  the  Prudential 
Insurance  Company  brought  prominently  to  the  fore  a  few 
years  ago,  and  which  is  now  very  generally  adopted  by  life 
insurance  companies.  Under  the  terms  of  this  policy  a  stated 
sum  is  paid  each  month  to  the  beneficiary  for  life,  or  for  a 
definite  period,  and  this  sum  is  not  assignable  and  can  in  no 
way  be  diverted  from  the  purpose  for  which  it  was  intended. 
The  insurance  company  is,  to  this  extent,  the  executor  and 
trustee  of  the  insured,  and,  if  the  insurance  is  placed  in  any 
sound  and  reliable  company,  no  conceivable  happening  can 
prevent  its  prompt  and  regular  payment.  I  his  meets  the  re¬ 
quirements  of  the  comparatively  poor  man,  who  can  in  this 
way  make  it  certain  that,  in  case  of  his  death,  his  widow  will 


be  able  to  maintain  the  home,  and  of  the  well-to-do  or  rich 
man,  who  is  thus  assured  that  the  insurance  portion  of  his 
estate  will  neither  be  lost  nor  dissipated,  and  that  his  family 
can  continue  to  live  in  the  manner  to  which  they  have  been  ac¬ 
customed. 

Important  features  of  this  policy  are  the  “trust”  and  non- 
assignable  clauses.  Take  the  case  of  a  widow  who,  for  busi¬ 
ness  or  other  reasons,  might  want  to  realize  the  commuted 
value  of  her  monthly  instalments.  Under  the  trust  provision 
of  the  policv  she  could  not  do  this,  and  the  possibility  of  losing 
it  all  is  thus  averted.  Nor  could  she  assign  the  benefits,  as 
this  is  prevented  by  the  non-assignable  clause.  In  this  respect 
the  monthly  income  policy  is  similar  to  a  pension  from  the 
government,  for  neither  principal  nor  income  can  lie  impaired, 
encumbered  or  diverted  from  its  intended  purpose. 


Pending  legislation  on  workmen's  compensation  in  several 
States  has  been  complicated  and  delayed  by  the  exorbitant 
demands  of  labor  organizations,  whose  unreasoning  prejudice 
against  the  stock  liability  companies  and  unscientific  theories 
have  opposed  every  reasonable  bill  that  has  been  introduced. 
It  would  be  well  for  working  men  to  understand  that  there  is 
a  limit  to  the  burdens  which  any  industry  can  bear  and  that 
excessive  compensation  for  accidental  injuries  must  result  in 
either  lower  wages  to  those  who  are  uninjured  or  the  closing 
of  the  plants  on  which  it  is  imposed. 
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A  BURDEN  WHICH  POLICYHOLDERS  SHOULD  REFUSE  TO  BEAR 

By  William  Alexander,  Secretary  Equitable  Life  Assurance  Society 


Christian,  the  hero  of  "The 
Pilgrim’s  Progress,”  during  the 
first  part  of  his  journey  towards 
the  Celestial  City  carried  a  heavy 
burden  on  his  hack. 

It  was  a  dramatic  moment  in 
his  career  when  that  burden 
rolled  from  his  shoulders  and  he 
was  free. 

Every  man  who  has  insured 
his  life  carries  a  burden  of  taxa¬ 
tion  on  his  shoulders  whether  he 
knows  it  or  not ;  and.  in  the  inter¬ 
ests  of  those  dependent  on  him  for  support,  he  should  unite 
with  the  hundreds  of  thousands  of  others  who  carry  similar 
burdens,  to  get  rid  of  them,  or  at  least  to  reduce  their  weight. 

Heretofore  policyholders  have  carried  this  burden  unwit¬ 
tingly,  because  they  have  not  been  taxed  directly.  Their 
ignorance  about  the  constitution  of  a  life  insurance  company 
has  blinded  their  eyes  to  the  fact  that  taxes  paid  by  the  com¬ 
pany  have  ultimately  come  out  of  their  own  pockets. 

The  average  policyholder  regards  a  life  insurance  company 
as  if  it  were  a  great  shop  from  which  he  buys  a  commodity, 
just  as  a  man  buys  sugar  or  tea  from  bis  grocer. 

He  has  a  vague  notion  that  his  interests  and  those  of  the 
company  are  antagonistic ;  that  he  may  be  overcharged  if  he  is 
not  wide  awake;  that  if  he  suffers  any  loss  it  will  be  of  ad¬ 
vantage  to  the  company,  and  that  if  he  is  not  protected  by 
stringent  laws  the  company  will  take  advantage  of  him. 

Even  legislators  have  taken  this  view  and  most  of  the  in¬ 
surance  laws  have  been  framed,  not  to  protect  the  company 
and  its  policyholders  as  a  body,  but  to  secure  advantages  for 
those  who  retire  or  to  grant  special  privileges  to  favored  indi¬ 
viduals  at  the  expense  of  their  fellows. 

As  a  matter  of  fact,  the  interests  of  the  company  and  the 
interests  of  its  policyholders  are  identical.  In  attacking  the 
company,  legislators  have  often  unintentionally  wounded  the 
policyholders. 

All  this  is  due  to  misapprehension  ;  for  the  company  and  its 
policyholders  are  one — the  members  of  flic  organization  are 
the  company. 

It  is  true  that  every  insurance  company  is  given  corporate 
form  and  that  its  affairs  are  conducted  by  a  board  of  directors 
and  a  staff  of  expert  officials,  but  the  object  is  not  to  deprive 
policyholders  of  their  rights.  It  is,  on  the  contrarv,  to  guard 
their  interests,  give  permanence  to  their  organization  and  pro¬ 
vide  for  the  economical  and  efficient  conduct  of  their  business. 

Men  associated  together  for  any  purpose  do  no  less  than 
this. 


A  social  club,  for  example,  has  its  officers  and  board  of 
governors. 

If  tbe  steward  of  a  club  proves  dishonest,  it  does  not  follow 
that  the  club  should  be  assailed.  The  true  remedv  is  to  eet 
an  honest  servant  in  place  of  the  unfaithful  steward.  Thus 
it  should  be  with  an  insurance  company. 

If  a  club  should  accumulate  a  surplus  and  if  extravagant 
management  should  result,  the  remedy  would  not  be  to  pre¬ 
vent  the  further  accumulation  of  surplus,  but  to  exercise  econ¬ 
omy  in  its  use.  Some  years  ago  a  law  was  proposed  under 
which  the  insurance  companies  would  have  been  forced  to 
distribute  forthwith  all  their  surplus  except  a  small  percent¬ 
age.  Fortunately,  this  law  was  modified.  And  disaster  was 
thus  averted  ;  for  the  opinion  has  been  expressed  by  competent 
observers  that  if  the  law  had  remained  as  originallv  proposed 
several  well  managed  companies  would  have  succumbed  dur¬ 
ing  tbe  panic  of  1907. 

Consider  one  or  two  additional  illustrations : 

If,  when  the  member  of  a  club  chooses  to  retire,  he  should 
be  permitted  to  take  with  him  the  whole  or  the  greater  part 
of  his  initiation  fee  and  annual  dues,  those  who  continue  in 
the  organization  would  very  properly  feel  that  they  had  been 
discriminated  against.  But  this  is  practically  tbe  situation  of 
a  life  insurance  company  when  a  member  deserts  tbe  organiza¬ 
tion.  I  he  law  takes  pains  to  see  that  he  shall  be  given  the 
whole  or  the  greater  part  of  the  reserve  on  his  policy,  with¬ 
out  regard  to  the  effect  upon  the  steadfast  members  who  con¬ 
tinue. 

If  the  member  of  a  club  should  be  given  unlimited  credit,  it 
would  be  at  the  expense  of  bis  fellows.  But  the  law  throws 
its  protecting  arm  around  the  policyholder  who  seeks  accom¬ 
modation  or  special  favors,  and  little  or  no  consideration  is 
given  to  the  members  in  general  who  are  prompt  and  business¬ 
like  in  their  dealings  with  the  company. 

I  hus  it  will  be  seen  that  a  life  insurance  company  is  more 
like  a  club  than  a  shop.  The  policyholders  are  much  more 
than  customers — they  are,  in  a  sense,  proprietors. 

Now,  let  us  assume  that  a  law  had  been  passed  under  which 
all  social  clubs  would  be  taxed  so  heavily  that  it  would  be 
necessary  to  increase  tbe  annual  dues  of  their  members.  What 
would  be  the  result  All  the  clubs  in  tbe  country  would  com¬ 
bine  and  use  such  influence  as  they  could  bring  to  bear  to  get 
rid  of  the  burden. 

Social  clubs  are  not  thus  taxed,  but  life  insurance  companies 
are. 

Why,  then,  do  not  the  members  of  all  tbe  companies  in 
every  community  throughout  the  length  and  breadth  of  the 
land  rise  np  and  protest  against  this  taxation?  Tt  is  because 
they  either  overlook  the  fact  that  these  taxes  are  imposed,  or 
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they  imagine  that  in  some  way  the  companies  are  able  to  pay 
them  without  cost  to  the  policyholders.  One  reason  for  this 
misapprehension  is  that  the  premiums  charged  by  the  com¬ 
panies  are  not  increased  by  these  taxes.  They  may  note  that 
their  refunds  or  return  premiums  (properly  called  "divi¬ 
dends”)  are  reduced,  but  they  do  not  know  that  they  are  re¬ 
duced  because  these  taxes  are  levied. 

Most  of  the  States  tax  the  life  insurance  companies  for  the 
purpose  of  paying  the  expenses  of  the  State  Insurance  De¬ 
partments.  Moderate  taxation  for  that  purpose  is  commend¬ 
able,  but  in  most  cases  the  taxes  collected  are  far  in  excess  of 
the  cost  of  conducting  the  various  Insurance  Departments. 
Consequently,  a  large  proportion  of  the  money  thus  obtained 
is  used  for  other  purposes. 

Savings  bank  deposits  are  not  taxed.  That  is  as  it  should 
be.  The  people  should  be  encouraged  to  lay  by  their  savings 
for  future  needs. 

Why,  then,  should  those  who  seek  to  protect  the  widow,  the 
orphan,  the  helpless  and  the  aged  by  means  of  life  insurance 
be  subjected  to  such  heavy  burdens? 

Why  should  thrift  be  taxed? 

Why  should  the  provident  be  penalized  and  the  improvident 
favored  ? 

Why  should  the  institution  which  has  done  most  to  extend 
civilization  and  relieve  the  Nation  and  State  of  expensive 
burdens  be  retarded  in  its  progress?  The  money  saved  by 
thrifty  people  and  put  into  life  insurance  exercises  more  in¬ 
fluence  in  reducing  crime  and  in  emptying  jails,  asylums  and 
poorhouses  than  any  other  influence.  1  herefore,  should  not 
life  insurance  be  encouraged  by  the  government  anil  not  ob¬ 
structed  and  retarded  by  it  ? 

Heretofore  these  savings  have  been  taxed  indirectly  both 
by  the  State  and  by  the  National  Government.  The  State 
taxes  the  premium  income  of  the  companies  and  the  National 
Government  has,  during  recent  r  ears  through  its  “Corporation 
Tax,”  placed  an  additional  burden  on  the  shoulders  of  policy¬ 
holders. 

The  income  tax  bill  which  Congress  now  has  under  consid¬ 
eration  does  not  relieve  the  insurance  companies  of  the  State 
taxes,  but  it  does  propose  to  relieve  them  of  the  existing  cor¬ 
poration  tax.  If  it  stopped  there  men  of  prudence  who  are 


trying  to  provide  for  the  future  of  their  dependents  by  means 
of  life  insurance  would  rejoice. 

But  unfortunately,  this  new  bill,  while  relieving  these  peo¬ 
ple  of  the  burden  of  the  corporation  tax,  substitutes  in  place 
of  it  a  far  heavier  burden  than  has  ever  been  imposed  before. 

The  proposed  law  in  its  relation  to  life  insurance  is  vague 
and  ambiguous,  and  it  is  believed  that  its  framers  have  not  in¬ 
tended  to  increase  materially  the  burden  already  borne  by  pol¬ 
icyholders. 

But  every  law  is  enforced,  not  according  to  the  intention  of 
its  framers,  but  according  to  the  literal  meaning  of  the  lan¬ 
guage  used  ;  and  this  bill  not  only  provides  for  the  indirect 
taxation  of  policyholders  through  the  companies,  but  for  their 
direct  taxation  under  their  insurance  policies. 

This  taxation  appears  to  strike  in  several  places : 

1.  By  taxing  the  premiums  paid,  on  the  theory  that  the  premiums 
come  out  of  income. 

2.  By  taxing  the  annual  refund  (or  “dividend”)  which  is  not  really 
income,  but  a  return  to  the  policyholder  at  the  end  of  the  year  of  the 
part  of  his  premium  that  has  not  been  used;  and 

3.  By  proposing  to  tax  the  insurance  to  be  paid  at  the  maturity  of 
the  policy. 

The  bill  is  now  before  the  House  of  Representatives  and 
may  be  modified  there  if  the  representatives  of  the  people  so 
elect.  If  not,  it  can  be  modified  in  the  Senate,  to  which  it 
must  go  from  the  House. 

But  if  the  millions  of  insured  persons  throughout  the  United 
States  are  apathetic  and  fail  to  protest  against  the  injustice  of 
imposing  such  heavy  taxes  upon  their  savings,  how  can  it  be 
expected  that  their  representatives  in  Congress  will  think  for 
them,  and  act  for  them,  at  a  time  when  other  interests  are 
clamoring  for  changes,  which  may  or  may  not  be  worthy  ? 

The  companies  have  sought  a  hearing,  but  thus  far  without 
avail. 

Is  it  not,  therefore,  not  only  the  privilege,  but  the  duty,  of 
every  policyholder  who  has  the  interests  of  his  family  at  heart, 
to  use  such  influence  as  he  can  properly  exert  to  avert,  if  pos¬ 
sible,  this  threatened  evil? 


SURETY 

HIRTY  years  ago  one  of  the  most  annoying  and 
perplexing  questions  with  which  business  men 
had  to  contend  was  the  frequent  appeals  that 
were  made  to  them  to  act  as  sureties  on  the  bonds 
of  their  friends  and  associates.  lo  comply  with 
these  requests  might  mean  serious  loss  or  impairment  of 
credit ;  to  refuse  them  was  often  difficult,  and  they  themselves 
were  frequently  in  a  position  where  they  must  ask  similar  ac¬ 
commodations.  To-day  that  problem  has  been  practically 
eliminated  by  the  surety  companies,  which  write  bonds  avail¬ 
able  for  every  contingency  that  can  arise  in  business  and  which 
are  accepted  by  every  State,  municipality,  court  or  corporation. 

The  first  company  organized  for  the  purpose  of  writing 
surety  business  in  the  L  nitecl  States  was  the  American  Surety 


INSURANCE 

Company,  which  was  incorporated  in  1884  and  began  business 
in  that  year.  Henry  D.  Lyman,  who  had  been  connected 
with  the  Post  Office  Department  at  Washington,  was  the 
originator  of  the  plan,  and  is  entitled  to  the  credit  of  being  the 
father  of  surety  insurance  in'this  country.  The  company  at 
the  start  wrote  fidelity  bonds  guaranteeing  the  honesty  of  em¬ 
ployees  of  banks  and  other  corporations  and  also  wrote  con¬ 
tract  and  court  bonds.  The  Fidelity  and  Casualty  Company, 
organized  in  1876  to  conduct  miscellaneous  lines  of  insurance, 
was  also  a  pioneer  in  the  surety  business.  Since  that  time 
the  business  has  grown  to  great  dimensions  and  to-day  more 
than  a  dozen  companies  are  doing  a  prosperous  business  along 
these  lines. 

The  New  York  Insurance  Department  makes  a  distinction 


15 


I' HE  SPECTATOR 


Thursday 


between  surety  and  fidelity  insurance  and  requires  the  com¬ 
panies  to  make  separate  reports  on  each  branch  of  business. 
In  outlining  the  general  nature  of  the  business,  therefore,  it 
may  be  well  to  consider  fidelity  and  surety  bonds  under 
separate  heads. 

Fidelity  Bonds 

Fidelity  bonds,  as  their  name  indicates,  guarantee  the  fidelity 
of  people  occupying  positions  of  trust.  The  business  in  its 
early  days  consisted  principally  in  bonding  employees  of  finan¬ 
cial  institutions,  cashiers,  executors,  trustees,  etc.  The  bond¬ 
ing  of  public  officials  was  considered  extra  hazardous,  and 
comparatively  little  was  done  on  this  line  until,  in  1890,  Edwin 
Warfield  organized  the  Fidelity  and  Deposit  Company  of 
Maryland.  Mr.  Warfield  believed  that  public  officials  were 
as  trustworthy  as  officers  or  employees  of  banks  or  other  cor¬ 
porations,  and  it  was  his  purpose  to  specially  cultivate  this 
field.  I  he  success  of  the  company  has  justified  his  theory, 
and  now  this  class  of  business  is  sought  by  all  companies  and, 
where  carefuly  selected,  is  a  source  of  considerable  profit. 
There  were  difficulties  in  the  way  of  this  undertaking  at  the 
outset,  for  the  Federal  laws  did  not  permit  any  but  personal 
sureties  and  but  few  States  authorized  the  acceptance  of  cor¬ 
porations  upon  bonds  of  their  officials  or  in  court  proceedings. 

I  hese  obstacles  were  finally  overcome,  however,  by  securing 
the  necessary  legislation. 

In  a  paper  read  before  the  National  Convention  of  Insur¬ 
ance  Commissioners  at  Milwaukee  in  1898,  President  War- 
field  of  the  Fidelity  and  Deposit  Company  of  Maryland,  sum¬ 
marized  the  advantages  of  corporate  fidelity  bonds  as  follows  : 

1.  It  relieves  business  men  and  persons  possessing  property  from  the 
necessity  of  saying  “no”  to  friends  and  relatives  who  may  ask  them 
to  qualify  on  bonds  of  various  kinds,  which,  if  they  did,  would  create 
a  contingent  liability,  impair  their  financial  credit  and  involve  a  possble 
loss. 

2.  It  enables  heirs  and  next  of  kin  to  become  trustees,  executors 
and  administrators  of  the  estates  of  their  deceased  relatives,  and  to 
keep  the  management  thereof  in  the  hands  of  those  most  interested 
in  a  speedy,  cheap  and  proper  settlement. 

3-  B  relieves  those  required  to  give  bonds  from  incurring  obligations 
by  asking  friends  to  become  surety  for  them,  and  which  they  would 
feel  bound  to  reciprocate  when  the  opportunity  offered. 

4.  It  removes  all  liability  or  excuse  for  undue  influence  being  exer¬ 
cised  over  bank  officers,  railroad  employees,  contractors  and  public 
officials  by  those  becoming  surety  for  such  officials. 

5.  It  insures  a  supervision  over  a  person  bonded,  or  the  estate  or 
interest  involved,  that  will  be  an  incentive  to  right  doing  and  a  proper 
accounting. 

6.  It  guarantees  prompt  payment  of  losses,  avoids  litigation  and 
enables  the  official  or  employer  to  know  the  responsibility  of  the 
security  furnished  them. 

7-  It  often  enables  persons  who  have  no  property  or  friends  of 
financial  standing  to  obtain  positions  of  trust  and  emolument. 

I  he  obvious  advantages  of  corporate  suretyship  secured  a 
wide  demand  for  it  and  in  comparatively  few  years  the  busi¬ 
ness  has  grown  to  great  proportions.  From  the  point  of  view 
of  the  companies  it  has  been  generally  profitable,  although  ex¬ 
treme  care  in  underwriting  and  the  selection  of  risks  is 
necessary. 

Surety  Bonds 

I  his  is  a  most  complex  line  of  insurance  with  an  infinite 
amount  ol  detail,  and  it  is  only  possible  to  give  a  brief 
synopsis  of  its  various  forms  in  the  limits  of  this  article.  The 


piincipal  lines,  so  far  as  volume  of  business  is  concerned,  are 
contract  bonds,  court  bonds  and  depository  bonds ;  but  many 
other  lines  are  written,  such  as  license  and  permit  bonds,  ex¬ 
cise,  forgery.  United  States  customs  and  internal  revenue  and 
a  gr eat  variety  of  w  hat  are  generallv  classified  as  indemnity 
bonds. 

A  contract  bond  is  one  given  for  the  faithful  performance 
ol  a  conti act,  and  it  guarantees  the  completion  of  a  building 
contract,  furnishing  materials  or  the  maintenance  of  the  con¬ 
dition  of  the  work  for  a  stated  time  after  its  completion. 

Couit  bonds  are  of  two  general  classes — fiduciary  bonds  and 
those  given  by  a  party  to  litigation  to  enable  him  to  pursue  a 
legal  remedy.  1  he  former  include  bonds  of  receivers, 
trustees,  guardians,  etc.  Bonds  of  the  second  class  are  of 
great  variety,  one  of  the  more  common  forms  being  a  bond 
superseding  a  judgment  pending  an  appeal.  The  premium  for 
this  class  of  bonds  is  a  service  charge  only,  and  the  company 
must  be  satisfactorily  secured  by  the  deposit  of  money,  se¬ 
curity  or  otherwise  before  writing  bonds  of  this  sort. 

Depository  bonds  are  given  to  secure  the  prompt  repayment 
of  funds  deposited  in  banks.  1  hese  bonds  are  frequently  re¬ 
quired  by  States,  municipalities  and  public  officials. 

License  and  permit  bonds  are  those  required  by  States  and 
municipalities  when  a  license  is  given  to  carry  on  certain  lines 
of  business,  such  as  saloons,  pawnbrokers,  etc.  Other  forms 
of  bonds  are  those  guaranteeing  railroads  and  transportation 
companies  the  payment  of  freight  charges,  guaranteeing  pay¬ 
ment  of  rental  under  a  lease  and  guaranteeing  banks  against 
forgery. 

Growth  and  Volume  of  the  Business 

The  above  is  a  partial  classification  of  the  different  kinds  of 
fidelity  and  surety  bonds  issued  by  American  companies.  It 
is  necessarily  incomplete,  but  it  will  serve  to  give  a  general 
idea  of  the  nature  of  the  business.  Its  volume  and  growth  in 
1  ecent  years  are  shown  bv  the  following  table,  giving  ( 1 )  the 
net  premiums  received  by  all  the  companies  doing  this  class  of 
business  during  the  five  years  from  1908  to  1812,  inclusive; 
(2)  losses  paid  plus  claim  expenses  during  the  same  period, 
and  (3)  the  percentage  of  losses  to  premiums: 


Premiums. 

J9°8 .  $12,630,912 

>909 .  13,283,693 

.  15.473,057 

•911 .  ffi.958,051 

>912 .  16,904,977 


Losses. 

$3,826,427 

3,200,645 

2,814,899 

4.980,430 

4.836,555 


Percentage. 

30.5 

24.0 

18.1 

29-3 

28.6 


I  iil  1  ecent  disaster  in  Ohio  gives  a  terrible  emphasis  to 
Mr.  Wilson’s  article  on  “Flood  Insurance,”  published  on  an- 
othei  page  of  this  issue.  It  proves  his  contention  that  there 
is  an  absolute  necessity  for  insurance  protection  against  this 
hazard;  and  enterprise  is  seldom  long  lacking  in  this  country 
to  supply  any  demand.  The  enormous  property  loss  resulting 
from  this  flood  can  only  be  compared  to  that  of  the  world’s 
histoiic  conflagrations,  and  the  distribution  of  such  loss  is  the 
principal  function  of  insurance.  There  would  be  no  difficulty 
in  uniting  any  amount  of  business  if  there  was  anv  responsi¬ 
ble  company  or  organization  insuring  against  damage  bv 
floods  to-day,  and  most  people  exposed  to  this  hazard  would 
cheei  fully  pay  any  reasonable  rate  for  protection. 
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UNDERWRITERS’  LABORATORIES,  INC. 


By  W.  H.  Merrill,  Manager 


HE  modest  beginning  of  Underwriters 
Laboratories  was  a  bench,  a  table,  some 
electrical  measuring  instruments  and  a 
few  chairs  located  on  the  third  floor  of 
hire  Insurance  Patrol  Station  No.  1,  on 
Monroe  street,  Chicago.  The  staff  con¬ 
sisted  of  the  writer,  one  helper  and  a 
clerk.  Previously  to  taking  up  work  in 
Chicago  I  had  been  employed  as  electrical 
inspector  by  Osborne  Howes,  Tr.,  then  secretary  of  the  Boston 
ii  Board  of  Fire  Underwriters,  and  had  suggested  the  Labora¬ 
tory  idea,  but  the  Boston  Board  at  that  time  had  preferred  to 
have  the  small  amount  of  test  work  which  it  required  under¬ 
taken  by  a  local  engineering 
firm.  On  coming  to  Chicago 
in  1893,  as  electrician  of  the 
Chicago  Underwriters'  As¬ 
sociation  to  solve  some  prob¬ 
lems  in  connection  with  au¬ 
tomatic  fire  alarm  service  in 
Chicago  and  inspect  elec¬ 
trical  installations  at  the 
World's  Fair,  I  again  ad- 
i  vanced  the  Laboratory  idea 
|  and  the  little  room  over  the 
horses  of  the  Salvage  Corps 
!  was  the  result.  The  work 
was  extended  to  embrace  the 
territory  of  the  Western 
Union  as  well  as  the  Chicago 
Board,  the  organization  be¬ 
ing  called  the  Underwriters’ 

!’  Electrical  Bureau  and  oper¬ 
ated  as  a  joint  effort  of  the 
two  organizations,  Major  C. 

E.  Bliven  being  chairman  of 
the  Union  Committee  at  the 
I  time  and  Edward  M.  Teall 
president  of  the  Chicago 
Board.  W.  S.  Boyd,  my 
;  first  helper,  is  now  secretary 

of  the  Western  Association  of  Electrical  Inspectors  and  elec¬ 
trical  inspector  of  the  Union.  Franklin  H.  Wentworth,  my 
first  field  man,  is  now  secretary  of  the  National  Fire  Protec¬ 
tion  Association,  and  Bradshaw  Squires,  my  first  boy  in  the 
j*  Laboratory,  is  now  a  successful  manufacturer’s  agent  and 
jobber  on  the  Pacific  Coast. 

I 

II! 

\ 

! 

I 

Hi 


The  Electrical  Bureau  of  the  National  Board 
The  electrical  testing  work  we  turned  out  began  to  attract 
attention  outside  of  the  Central  Western  territory  and,  to¬ 
gether  with  reports  of  electrical  fires  and  model  report  blanks, 
gained  us  a  small  allowance  from  the  National  Board  of  Fire 
Underwriters,  the  name  being  changed  to  the  Electrical  Bu¬ 
reau  of  the  National  Board.  Shortly  after  acetylene  gas 
made  its  appearance,  and  W.  C.  Robinson,  then  sprinkler 
inspector  for  the  Chicago  Underwriters’  Association,  was 
detailed  for  examination  and  test  work  of  acetylene  gen¬ 
erators  under  the  Union  Committee,  of  which  R.  M.  Bissell 
was  chairman.  At  about  this  time  Major  Bliven  retired  from 
business,  II.  C.  Eddy  was  appointed  chairman  of  the  Union 

Committee  and  the  func¬ 
tions  of  the  Committee  were 
extended  to  cover  the  whole 
field  of  fire  protection  and 
fire  prevention  engineering. 
The  acetylene  work  was 
taken  over ;  and  as  similar 
work  in  acetylene  had  been 
undertaken  independently  in 
Boston  and  Atlanta,  conflict¬ 
ing  reports  naturally  began 
to  appear,  and  at  a  New 
York  conference  called  by 
Henry  H.  Hall,  chairman  of 
the  National  Board  Commit¬ 
tee,  we  formed  the  Com¬ 
mittee  of  Consulting  Engi¬ 
neers  of  the  National  Board 
of  Fire  Underwriters,  with 
C.  A.  Plexamer  of  Philadel¬ 
phia  as  chairman  and  the 
writer  as  secretary,  one  of 
the  provisos  of  the  organiza¬ 
tion  being  that  all  of  the  test 
-  work  of  the  Committee 
should  be  done  in  Chicago. 
This  Committee  of  Engi¬ 
neers  w'as  restricted  in  its 
work  to  the  hazards  of  lighting  and  heating  other  than  elec¬ 
trical,  as  the  electrical  work  had  been  nationalized  even  be¬ 
fore  the  Laboratory  idea  gained  a  foothold  by  the  formation 
of  the  Underwriters’  National  Electric  Association,  Major 
Bliven  being  its  first  president,  H.  C.  Eddy,  his  successor,  C. 
M.  Goddard,  secretary,  and  F.  E.  Cabot  chairman  of  the  Elec- 
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trical  Committee.  This  increase  in  the  extent  and  scope  of 
our  work  necessitated  larger  quarters  and,  after  leasing  va¬ 
rious  premises  to  supplement  the  space  at  the  patrol  house,  we 
finally  moved  from  under  the  hospitable  roof  of  Superintend¬ 
ent  Sheppard  and  consolidated  our  efforts  in  a  two-story  and 
basement  brick  building  with  yard  space  adjoining,  located  at 
67  East  Twenty-first  street,  Chicago.  This  building  had  been 
previously  used  as  a  gymnasium  and 
boys'  school,  was  well  suited  to  our 
needs  at  that  time,  and  seemed  when 
we  moved  into  it  almost  too  large  for 
the  enterprise.  With  this  change  in 
location  I  resigned  my  position  with 
the  Chicago  Hoard  to  devote  my  entire 
time  to  the  laboratory  work  and  the 
work  of  the  Union  Committee. 

National  Fire  Protection 
Association 

Our  next  advance  came  under  the 
auspices  of  the  National  Fire  Protec¬ 
tion  Association,  which  formed  a  Com¬ 
mittee  on  Devices  and  Materials  to 
cover  the  field  of  fire  protection  appli¬ 
ances,  with  W.  C.  Robinson  as  chair¬ 
man  and  the  writer  as  secretary.  U.  C. 

Crosbv  was  president  of  the  National 
Fire  Protection  Association  when  this 
movement  started  and  Everett  Crosby 
secretary.  Mr.  Robinson  had  returned 
to  sprinkler  work  for  the  Chicago 
Hoard  following  his  inauguration  of  the 
acetylene  testing,  but  at  about  the  time 
of  the  formation  of  the  National  Fire 
Protection  Committee  he  decided  to 
cast  his  fortunes  with  mine  in  the  up¬ 
building  of  the  laboratories  and  took 
charge  of  our  fire  protection  engineer¬ 
ing  as  chief  engineer.  Fitzhugh  Tay¬ 
lor  (now  Prof.  Taylor,  of  Armour  In¬ 
stitute  of  Technology)  came  with  us  at 
about  the  same  time  as  consulting  en¬ 
gineer. 

Our  next  step  was  to  incorporate  un¬ 
der  the  laws  of  Illinois,  the  State  grant¬ 
ing  us  a  charter  "to  establish  and  main¬ 
tain  laboratories  for  the  examination 
and  testing  of  appliances  and  to  enter 
into  contracts  with  the  owners  and 
manufacturers  of  such  appliances  and 
devices  respecting  the  recommendation 
thereof  to  insurance  organizations.” 

Ibis  was  in  November,  1901.  Our 
work  in  electricity,  acetylene,  gasolene  and  other  hazards 
had  won  pretty  general  recognition,  and  we  had  made  a 
good  beginning  on  protective  appliances,  including  auto¬ 
matic  sprinklers,  hand  fire  extinguishers,  fire  doors  and 
fire  windows.  1  rogress  in  the  latter  field  was  slower  be¬ 
cause  the  subjects  were  not  new,  the  test  work  much  more 


laborious,  and  opinions  pretty  well  established  on  the  merits 
of  the  articles  we  were  undertaking  to  criticise.  We  were 
aided  by  the  facts  that  these  opinions,  while  positive,  were 
not  uniform  and  by  our  ability  to  demonstrate  the  cor¬ 
rectness  of  our  own  conclusions  by  test  methods  much  more 
elaborate  than  those  previously  employed.  By  making  con¬ 
siderable  progress  toward  uniformity  and  efficiency  in  this 


tt'ork,  as  we  had  in  the  subjects  previously  delegated  to 
11s  by  the  National  Hoard,  wre  won  the  wholesale  sup¬ 
port  of  that  body,  so  that  in  1903  its  minor  appropria¬ 
tions  to  us  for  specific  uses  wTere  replaced  by  a  general 
appi  opriation  for  the  upbuilding  of  the  institution  along  broad 
lines. 


STRUCTURAL  MATERIALS  TESTING 


POWER  PLANT  FOR  CREATING  DRAFT  CONDITIONS 
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Permanent  Quarters  Secured. 

In  1904  the  Twenty-first  street  schoolhouse,  which  had 
seemed  so  spacious  a  few  years  before,  proved  insufficient  for 
our  needs,  and  we  determined  to  erect  a  building  of  our  own. 
We  secured  10,000  square  feet  of  land  on  East  Ohio  street, 
Chicago,  under  a  ninety-nine-year  lease,  and  pioneered  this 
district  by  covering  half  the  lot  with  a  model  building  of  fire¬ 
proof  construction,  three  story  and  basement  front  and  one 
story  rear.  In  190S  we  secured  6,600  square  feet  of  addi- 


additional  land,  making  our  total  holdings  26,600  square  feet, 
and  have  plans  in  progress  for  extending  the  plant  to  cover 
the  entire  frontage  of  266  feet,  holding  in  reserve  and  for  yard 
purposes  a  portion  of  the  land  in  the  rear. 

With  the  origination,  in  February,  1906,  of  our  service  of 
inspections  at  factories  and  labeling,  the  necessity  for  offices 
outside  of  Chicago  became  apparent,  and  the  great  favor  with 
which  this  service  has  been  received  has  resulted  in  agencies 
for  the  laboratories  or  inspection  offices  covering  our  work 


ELECTRICALLY  DRIVEN  FIRE  PUMP 


tional  land  and  extended  the  plant  66  feet  to  the  east.  In 
1911-1912  we  erected  a  steel  and  concrete  structure,  ground 
r  area  66x70,  in  the  rear  of  building  No.  2,  designing  this 
especially  for  test  work  in  structural  methods  and  materials. 
The  first  of  the  present  year  we  obtained  10,000  square  feet 


being  established  in  sixty-seven  cities  of  the  United  States 
and  Canada. 

Some  round  figures  comparing  our  enterprise  at  its  begin¬ 
ning  with  our  magnitude  at  present  may  he  of  interest.  Here 
they  are : 


Employees. 

Square  Feet 
Floor  Space, 
Chicago 
Plant. 

Annual 

Budget. 

Reports 

Issued. 

Labels  per 
Annum. 

Offices. 

Territory  Covered. 

Plant 

Cost. 

Testing  Station  on  Monroe  street. 

3 

500 

$3,000 

75 

0 

1 

Chicago  and  the  Central  West. 

$350 

Underwriters'  Laboratories,  Janu¬ 
ary,  1913 . 

300 

45,000 

$300,000 

7,500 

25,000,000 

68 

United  States  and  Canada,  with 
some  business  in  England,  Ger¬ 
many  and  France. 

_ 

8175,000 
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In  1911  the  volume  of  our  electrical  business  coming  from 
east  of  the  Appalachian  Range  made  apparent  the  necessity  for 
an  electrical  testing  station  in  the  East,  and  this  we  located 
as  near  as  possible  to  our  New  York  office,  leasing  a  floor 
of  one  of  the  Edison  buildings  on  Vandam  street,  where 
electrical  energy  is  available  in  various  forms. 

How  the  Laboratories  Were  Financed 
The  total  contributions  of  the  stock  fire  insurance  com¬ 
panies  to  Underwriters’  Laboratories  aggregate  $175,000. 


any  other  outfit  undertaking  engineering  work  with  which  I 
am  acquainted. 

The  Laboratories'  Council  supplanted  the  three  separate 
Committees  of  experts  supervising  the  work  at  the  time  that 
the  Underwriters’  National  Electric  Association  and  the  con¬ 
sulting  engineers  of  the  National  Board  were  merged  with 
the  National  Fire  Protection  Association  in  1910.  U.  C. 
Crosby  was  chairman  of  the  National  Board  Committee  and 
the  writer  was  president  of  the  National  Fire  Protection  Asso¬ 
ciation  at  the  time. 


DRY  PIPE  VALVES 


All  oj  this  money  has  been  devoted  to  the  buildings  and  their 
equipments,  the  running  expenses  having  been  paid  according 
to  the  actual  costs  of  the  work  (without  charges  for  plant  or 
its  facilities)  by  manufacturers  and  others  desirous  of  having 
test  work  carried  out.  1  he  services  of  the  Board  of  Directors 
and  the  Council  are  gratuitous,  the  only  charges  being  for 
the  services  of  the  engineers  and  the  materials  used,  the  net 
result  to  the  client  being  a  greater  and  more  valuable  return 
in  proportion  to  the  money  expended  than  is  obtained  from 


Officers  and  Staff 

I  he  officers  and  staff  of  the  Laboratories  at  present  are  as 
follows : 

1  resident,  H.  C .  Eddy,  Chicago ;  secretary  and  treasurer, 
William  H.  Merrill,  Chicago. 

boor  d  of  Directors :  I  lie  President  (Mr.  Eddy)  and  George 
W  .  Babb,  New  York,  president  of  the  National  Board  of  Fire 
Underwriters;  E.  G.  Richards,  New  York,  chairman  of  the 
Executive  Committee  of  the  National  Board  of  Fire  Under- 
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writers;  Cecil  F.  Shallcross,  New  York,  Chairman  of  the 
Committee  on  Lighting,  Heating  and  Patents  of  the  National 
Board  of  Fire  Underwriters  ;  George  W.  Burchell,  New  York ; 
C.  M.  Goddard,  Boston ;  Chas.  IT.  Barry,  Chicago ;  A.  F. 
Dean,  Chicago;  A.  G.  Dugan,  Chicago;  John  Marshall,  Jr., 
Chicago;  Walter  H.  Sage,  Chicago. 

Staff  at  Principal  Office  and  Testing  Station,  Chicago  :  Man¬ 
ager,  W.  FI.  Merrill;  chief  engineer,  W.  C.  Robinson;  con¬ 
sulting  engineer,  Prof.  Fitzhugh  Taylor,  B.  S. ;  associate  en- 


F.  IT.  Griffiths,  G.  L.  Hoadley;  chemical  engineer,  A.  H. 
Nuckolls;  assistant  chemical  engineers,  G.  B.  James,  IT.  S. 
Austin,  C.  Dengler,  V.  Parker,  E.  C.  Wood,  C.  J.  Krieger,  C. 
Bockius  (New  York),  F.  M.  Kennedy  (New  York)  ;  superin¬ 
tendent  of  label  service,  A.  R.  Small;  special  agent,  A.  O. 
Boniface;  assistants  to  superintendent  of  label  service,  R.  M 
Clucas,  W.  J.  Sharkey,  W.  W.  Dean,  Benj.  T.  Friedman,  J 
C.  Cook ;  inspectors,  H.  C.  Atwood,  H.  T.  Reeves,  H.  G 
Ufer;  assistant  to  the  manager,  D.  B.  Anderson;  cashier,  B 
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gineer,  Prof.  J.  B.  Finnegan,  S.  B. ;  assistant  engineers,  G.  W. 
Riddle,  R.  K.  Porter,  M.  L.  Carr,  B.  S.,  C.  R.  Ailing,  B.  S., 
R.  W.  Hendricks,  H.  B.  Freeman,  E.  P.  Benjamin,  Norman 
F.  Kimball,  F.  W.  Frederick,  J.  E.  Evans  and  W.  G.  Powell; 
electrical  engineer,  Dana  Pierce,  B.  A.  (New  York);  asso¬ 
ciate  electrical  engineer,  B.  H.  Glover,  E.  E. ;  assistant  elec¬ 
trical  engineers,  H.  A.  Stevenson,  N.  R.  Barr,  G.  F.  Oliver, 
E.  P.  Slack  (New  York)  ;  assistant  engineer,  W.  E.  Colby; 
engineer,  gases  and  oils,  E.  J.  Smith,  B.  S. ;  assistant  engi¬ 
neers,  gases  and  oils,  J.  I.  Banash,  S.  B.,  H.  V.  Glos,  B.  S., 


F.  Hardy;  draftsman,  IT.  E.  Rapp;  chief  clerk,  N.  S.  Neal; 
plant  foreman,  W.  P.  Dalyrymple. 

The  Council :  W.  O.  Robb,  New  York;  F.  J.  T.  Stewart, 
New  York;  W.  E.  Mallalieu,  New  York;  W.  A.  Stoney,  New 
York;  R.  K.  Potter,  Syracuse,  N.  Y. ;  E.  B.  Hatch,  Chicago; 
H.  H.  Glidden,  Chicago ;  W.  H.  Merrill,  Chicago ;  W.  C.  Rob¬ 
inson,  Chicago ;  T.  B.  Sellers,  Columbus,  Ohio ;  H.  C.  Henley, 
St.  Louis,  Mo. ;  C.  A.  Hexamer,  Philadelphia,  Pa. ;  L.  Wieder- 
hold  Jr.,  Philadelphia,  Pa.;  C.  M.  Goddard,  Boston,  Mass.; 
F.  E.  Cabot,  Boston,  Mass. ;  Gorham  Dana,  Boston,  Mass. ; 
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E.  A.  Northey,  Boston,  Mass.;  JJ.  L.  Phillips,  Hartford, 
Conn.;  E.  F.  Mohrhardt,  San  Francisco,  Cal.;  Alfred  W. 
Hadrill,  Montreal;  Dr.  S.  W.  Stratton,  Washington,  D.  C. 

Agents  and  Engineers  at  Branch  Offices:  New  York,  Dana 
Pierce;  Boston,  F.  H.  Wentworth;  Philadelphia,  H.  W.  Forster; 
Pittsburg,  R.  J.  Trimble;  St.  Louis,  H.  C.  Henley;  San  Fran¬ 
cisco,  G.  M.  Robertson ;  Columbus,  T.  B.  Sellers ;  Cincinnati, 
G.  W.  Cleveland;  Cleveland,  C.  H.  Patton;  Buffalo,  E.  H. 
Sigison;  Montreal,  Alf.  W.  Hadrill;  Toronto,  J.  A.  Robertson;  Syra¬ 
cuse,  A.  M.  Paddon;  Atlanta,  W.  D.  Cates;  New  Orleans,  M.  D. 
Pierce;  Kansas  City,  J.  F.  Deady;  Indianapolis,  E.  M.  Sellers;  Min- 


Minn.,  W.  H.  Jones;  Grand  Rapids.  Mich.,  David  West;  Saginaw, 
Mich.,  R.  A.  Moore ;  Erie,  Pa.,  I.  D.  McQuiston ;  Galesburg,  111.,  Fred 
R.  Hazlett;  South  Bend,  Ind.,  S.  G.  Purdy;  Terre  Haute,  lnd.,  G.  W. 
Bohn;  Fort  Wayne,  Ind.,  I).  R.  Munro;  Paducah,  Ky.,  W.  B.  Callis; 
Covington,  Kv.,  Chas.  H.  Trame;  Marietta.  O.,  C.  L.  Handers;  Hart¬ 
ford,  Conn.,  E.  W.  Tarr;  Rockford,  111.,  F.  L.  Tritle;  Rochester,  N. 
Y.,  B.  A.  Vaudy;  Elmira,  N.  Y.,  Hume  Morss ;  Schenectady,  N.  Y., 
R.  B.  Shepard;  Utica,  N.  Y.,  W.  B.  Quigley;  Danville,  Ill.,  C.  H. 
Cowper;  Springfield,  111.,  F.  R.  Jones;  Vancouver,  B.  C.,  A.  W.  Ross. 

We  are  proud  of  our  plant  and  very  proud  of  the  work  we 
are  doing,  because,  far  beyond  any  particular  interest  of  the 
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neapolis,  J.  A.  Brant;  St.  Paul,  Edw.  A.  Ritt;  Memphis,  Elliott  Mid¬ 
dleton;  Nashville,  T.  L.  Leatherwood ;  Knoxville,  C.  D.  Beardsley; 
Milwaukee,  J.  R.  Sullivan;  Bridgeport,  H.  II.  Haynes;  Dallas,  C.  B. 
Roulet;  Louisville.  Clem.  E.  Wheeler;  Detroit,  W.  T.  Benallack ; 
Denver,  C.  L.  Simonton;  Omaha,  A.  G.  Beeson;  Los  Angeles,  R. 
Waldron,  Jr.;  Portland,  Ore.,  C.  T.  Wagner;  Seattle,  Wash.,  A.  S. 
Wheeler;  Topeka,  Kan.,  C.  E.  Eldridge;  Wichita,  C.  S.  Ackley; 
Oklahoma  City,  C.  T.  Ingalls;  Norfolk,  Va.,  W.  H.  Silby;  Birming¬ 
ham,  Ala.,  II.  B.  Jenkins;  Baraboo,  V  is.,  Daniel  Ruggles ;  Baltimore, 
Md.,  Herbert  Elder;  Akron,  O.,  R.  A.  Meyers;  Dayton,  O.,  C.  B. 
Patterson;  Hamilton,  O.,  R.  E.  Linville;  Springfield,  O.,  J.  A.  Rousch ; 
Toledo,  O.,  K.  M.  Walling;  Youngstown,  O.,  E.  R.  Wood;  Wheeling, 
Vest  \  a..  J.  E.  Brown;  Cedar  Rapids,  la.,  C.  J.  Stewart,  Duluth, 


underwriter  which  we  may  be  serving,  we  are  doing  some¬ 
thing  for  manufacturers  and  buyers  and  users  and  property- 
owners  everywhere — we  are  doing  something  for  humanity. 
And  our  greatest  asset  is  not  our  people  nor  our  plant  nor 
any  tangible  thing  that  can  be  expressed  in  figures — it  is  our 
good  will.  Against  more  or  less  natural  prejudice,  against 
selfish  interest,  against  some  misrepresentation  and  a  little 
competition,  we  have  established  a  good  name  for  our 
institution  and  its  work  which  will  make  for  our  suc¬ 
cess  just  so  long  as  it  is  maintained.  Should  we  ever 
lose  it  then  neither  the  laws  which  are  on  statute  books 


'?  ? 


May  i,  1913 


THE  SPECTATOR 


CHEMICAL  LABORATORY 


favorable  to  11s  nor  coercion  of  any  kind  can  supplant  it ; 
there  will  be  little  left  of  our  structure  but  the  mere  tools  of 
our  trade — some  buildings  and  machinery  which  represent 
only  dollars  and  cents.  And  so  with  our  boasting  of  past 
achievements  we  strive  to  keep  a  watchful  eye  on  the  mor¬ 
row,  that  Underwriters’  Laboratories  may  continue  to  occupy 


its  unique  position — the  only  successful  thing  of  its  kind  in 
the  world. 
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THE  INDUSTRIAL  AGENT 

P.v  Arthur  N.  Parmei.ee,  of  The  Spectator  Staff 


HE  industrial  agent,  as  an  individual,  occupies  a 
modest  place  in  the  insurance  world.  But,  as  a 
class,  he  is  its  leading  figure  and  its  most  inter¬ 
esting  and  picturesque  feature.  In  the  campaign 
for  business  he  is  the  first  line  of  attack.  Upon 
him  falls  the  missionary  work  and  the  educating  of  the  people 
along  the  lines  of  creating  an  estate  through  life  insurance, 
for  he  is  in  closer  touch  with  them  than  any  other  person  in 
the  business.  Perhaps  some  day  his  worth  will  be  recog¬ 
nized  and  his  position  will  come  to  be  one  of  distinct  honor. 

I  here  was  a  time  when  an  insurance  agent,  and  particularly 
an  industrial  agent,  was  regarded  as  a  rather  inferior  member 
of  the  commercial  world.  Xo  one  would  dream  of  believing 
otherwise  than  that  he  had  become  an  insurance  agent  because 
he  was  a  failure  at  everything  else.  His  former  friends 
shunned  him,  fearing  that  his  sole  idea  was  to  importune  them 
to  buy  some  sort  of  a  policy  of  questioned  value.  The  people 
upon  whom  he  called  to  present  his  proposition  treated  him  at 
best  with  scant  courtesy.  It  was  not  thought,  generally,  that 
an  insurance  agent  was  entitled  to  the  least  bit  of  respectful 
attention.  He  was  simply  a  peddler  and  decidedly  a  nuisance. 

1 1  is  position  was,  in  fact,  such  that  a  really  high  class  of  men 
were  deterred  from  taking  up  the  work.  While  there  were 
many  earnest  men  in  the  game  in  the  early  days,  too  great  a 
percentage  of  them  belonged  to  a  drifting,  half-hearted  class 
who  did  much  to  injure  the  cause.  Their  method  of  approach 
and  their  way  of  presenting  their  contracts  was  not  at  all  at¬ 
tractive — in  many  cases  it  was  really  ofifensive.  The  best  of 
them  were  hardly  eqnal  to  the  newest  recruits  of  to-day. 

Difficulties  of  the  Pioneers 
Hut  those  men  were  pioneers,  and  pioneers  are  seldom  men 
of  high  polish  and  attainments.  The  very  nature  of  their 
work  calls  for  a  make-up  that  can  withstand  disappointments 
and  that  can  endure  adversity.  To  carry  the  metaphor 
further,  the  pioneers  were  poorly  equipped  with  supplies.  The 
contracts  that  they  had  to  offer,  when  compared  with  those 
of  the  present  time,  were  as  night  to  day.  Worst  of  all,  they 
lacked  any  element  that  would  tend  to  make  them  interesting 
and  to  create  a  want  for  them.  The  idea,of  “putting  money 
into  a  hole  year  by  year,  with  the  small  consolation  that  a 
certain  sum  would  be  paid  over  to  one’s  beneficiary  after  one 
was  in  his  grave,  was  not  an  attractive  thought.  It  was  in 
direct  contradiction  to  the  theory  that  at  heart  we  are  all 
selfish.  It  was  diametrically  opposed  to  the  idea  that  we  are 
an  extravagant  nation  and  that  we  live  right  up  to  the  top- 
notch  of  our  incomes,  1  hose  two  obstacles  "were  met  at  every 


hand  by  the  pioneer  agent,  and  he  had  only  a  weak  defense 
against  them. 

The  contract  itself,  with  its  Damoclean  sword  in  the  shape 
of  the  lack  of  any  surrender  value  in  case  of  lapse  and  with 
none  of  the  many  other  privileges  which  go  toward  making  the 
policy  of  to-day  a  most  reliable  and  a  most  flexible  form  of 
savings  scheme,  did  not  present  an  aspect  that  made  it  readilv 
salable.  There  were  many  unprincipled  men  of  the  early  days 
who  made  up,  with  their  ingenious  imaginations,  what  the 
contract  itself  lacked.  Its  clauses,  from  company  to  company, 
varied  enormously,  and  the  unscrupulous  agent  would  put 
upon  its  terms  whatever  interpretation  he  thought  was  best 
suited  to  the  particular  canvass  in  which  he  was  then  engaged. 
Such  tactics  made  the  path  of  the  honest  agent  indeed  a  hard 
one  and,  at  the  same  time,  contributed  enormously  to  popular 
mistrust  in  the  whole  fabric  of  life  insurance.  The  man  on 
the  debit  was  to  the  industrial  classes  (as,  indeed,  he  is  to¬ 
day)  the  personification  of  the  company,  and  so  the  company 
was  approved  or  disapproved  in  direct  ratio  to  the  conduct  of 
the  agent.  The  enormous  improvement  in  the  policy  form 
and  its  consequent  clearness  and  conciseness  has,  of  course, 
bad  a  great  deal  to  do  with  the  growth  of  insurance  in  popular 
tavor  ;  but  it  is  the  agent  who  has  sounded  the  people  and  who 
has  learned  what  they  wanted. 

1  he  public  has  to  be  educated  up  to  any  innovation.  In  the 
days  when  the  industrial  campaign  began  the  agent  had  to 
contend  with  the  prevalent  impression  that  the  best  place  to 
keep  one's  savings  was  under  a  mattress.  What  few  of  the 
industrial  classes  ventured  into  higher  finance  paid  their  as¬ 
sessments  to  one  kind  or  another  of  fraternal  society.  Such 
organizations  were  wildcat  schemes  in  reality,  on  whatever 
honesty  of  purpose  they  may  have  been  founded,  for  tbeir  or¬ 
ganizers  scorned  the  conventionalities  of  mortality  laws. 
Many  of  them  foundered  on  the  rocks  and  the  majoritv  of 
those  that  did  not  actually  go  to  pieces  were  in  such  a  shake 
condition  as  to  create  a  great  deal  of  uncertainty  as  to  just 
how  much  one’s  certificate  was  worth,  or  what  it  would 
eventually  be  worth.  But  the  feeling  that  a  fraternal  societv 
was  fraternal  in  fact  and  that  it  did  not  pav  high  salaries  to 
officers  and  large  dividends  to  stockholders  was  still  a  strong 
argument  in  its  favor.  That  impression,  which  the  heads  of 
the  fraternities  did  not  allow  to  die  out,  was  the  strongest  tie 
that  bound  their  members  together. 

Hatred  of  Corporations 

Hatred  of  the  very  word  “Corporation’’  had,  perhaps,  a 
good  deal  to  do  with  the  early  aversion  to  industrial  insurance. 
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The  argument,  on  the  part  of  the  agent,  that  rather  high  ex¬ 
penses  were  necessary  because  the  company  engaged  the  serv¬ 
ices  of  the  most  efficient  people  available  and  administered  its 
affairs  along  absolutely  scientific  lines,  was  not  sufficient  to 
successfully  combat  this  feeling.  The  company  was  a  big 
one  and  hence  was  a  “corporation” ;  and,  as  such,  it  was  some¬ 
thing  to  be  shunned. 

In  theory,  if  not  in  reality,  the  fraternal  deputy  and  the  in¬ 
dustrial  agent  have  been  pulling  in  the  same  direction,  for  it 
lias  been  the  mission  of  both  to  show  the  working  classes  the 
advantage  of  pooling  one's  issues  with  the  many  and  of  rely¬ 
ing  on  fixed  laws  of  average  rather  than  on  the  uncertainty  of 
one’s  own  life.  The  industrial  agent  has  triumphed  in  the 
end,  because  he  had  scientific  principles  behind  his  rates,  the 
justification  of  which  was  shown  indisputably  in  the  ability 
of  bis  company  to  carry  out  its  promises  and  to  give  a  definite 
return  for  a  definite  outlay.  The  fraternal  bodies  realize  this 
and  of  late  have  come  to  their  senses.  The  consulting  actu¬ 
aries  have  done  a  thriving  business  in  the  past  year  or  two, 
thanks  to  this  sudden  awakening. 

The  man  on  the  debit  has  preached  life  insurance  and  bis 
principal  business  has  been  to  talk  industrial.  He  has  called 
regularly,  every  week,  for  over  thirty  years.  His  mission 
has  extended  beyond  the  mere  selling  of  industrial  lines,  for 
lie  has  drummed  the  idea  of  life  insurance  protection  into  the 
sons  and  the  grandsons.  He  has  been  an  educator  and  un¬ 
questionably,  in  great  measure,  a  benefactor. 

John  F.  Dryden,  the  father  of  industrial  insurance  in  this 
country,  was  fairly  scoffed  at  when  be  announced  his  intention 
of  introducing  the  system  here.  He  went  ahead  with  it,  how¬ 


ever,  and  he  lived  to  see  its  complete  success.  He  saw  the 
industrial  agent  gradually  forge  his  way  into  a  dignified  place 
in  business  life.  He  saw,  in  the  enormous  growth  of  the  lead¬ 
ing  companies,  the  results  of  the  telling  work  that  the  man  on 
the  debit  was  doing  in  eliminating  popular  doubt  and  mistrust 
and  in  instilling  in  its  place  a  more  intelligent  and  hence  a 
more  favorable  view.  He  saw  him,  too,  gradually  develop 
his  work  into  a  definite  profession,  progressing  and  broaden¬ 
ing  with  the  exigencies  of  the  times.  He  witnessed  the  growth 
of  a  distinct  “esprit  de  corps,”  born  of  a  oneness  of  purpose 
and  fostered  by  a  courage  and  an  enthusiasm  that  was  almost 
unique. 

No  one  in  the  work-a-day  world  occupies  a  place  that  is 
quite  parallel  with  that  of  the  industrial  agent.  Other  men 
have  stepped  into  trades  and  professions  of  which  the  methods 
of  procedure  were  already  laid  down  for  them  and  which 
were  already  established  as  integral  parts  of  every-day  life. 
The  industrial  agent  has  had  to  build  up  his  trade  and  he  has 
had  to  justify  its  very  existence. 

The  industrial  agent  will  soon  have  the  public  approval  that 
is  his  right  and  that  be  has  fairly  won.  If  the  working  classes 
are  becoming  more  and  more  favorable  to  the  insurance  com¬ 
panies  and  more  and  more  appreciative  of  their  liberality, 
their  square  dealing  and  their  lack  of  any  of  the  hatred  char¬ 
acteristics  of  monopoly,  it  is  because  the  man  on  the  debit — 
the  pioneer — has  blazed  the  trail  and  has  shown  the  way. 


COMPARATIVE  EXHIBIT  OF  FIRE  INSURANCE — 1867-1912 


THE  following  tabulation  relating  to  fire  and  marine  in¬ 
surance  companies  licensed  in  New  York  State  shows  at 
a  glance  the  great  progress  made  in  the  last  forty-five  years 


in  strength  and  volume  of  business  by  such  companies,  which 
represent  probably  eighty  per  cent  to  ninety  per  cent  of  the 
total  business  transacted  in  the  United  States : 


Joint  Stock  Fire  and  Marine  Insurance  Companies  of  New  York  State. 


Year 

Ended 

December  31. 

Number  oi 
Companies. 

Capital. 

Assets. 

Net 

Surplus. 

Premiums 

Received. 

Losses 

Paid. 

Risks  in 
Force. 

Ratio 
Losses 
Paid  to 
Premiums. 

Ratio 
Premiums 
to  Risks  in 
Force. 

Ratio  Losses 
Paid  to 
Risks  in 
Force. 

Ratio 

Net 

Surplus  to 
Assets. 

$ 

$ 

$ 

.$ 

$ 

$ 

% 

% 

% 

% 

1912 . 

43 

23,850,004 

189,084,752 

76,469,636 

79,307,370 

41,101,037 

1,3,953,489,054 

51.8 

0.568 

0.294 

40.4 

1867 . 

119 

33,875,190 

51,905,282 

4,442,519 

28,328,840 

18,151,176 

2,090,992,804 

64 . 0 

1 . 355 

0.868 

8.5 

Mutual  Fire  and  Marine  Insurance  Companies  of  New  York  State. 


$ 

$ 

$ 

$ 

S 

» 

% 

% 

% 

% 

1912 . 

1 6,620,692 

5,844,762 

3,308,444 

1,408,872 

154,312,536 

42.  G 

2.144 

0.913 

35.2 

1867 . 

22 

19,176,534 

3,238,943 

8,631,608 

5,031,228 

184,029,440 

58,3 

4.691 

2.734 

16.9 

Other  State  and  Foreign  Fire  and  Marine  Insurance  Companies  Operating  in  New  York  State. 


$ 

$ 

$ 

$ 

$ 

$ 

% 

% 

% 

% 

1912 .  . 

186 

59,025,550 

473,948,340 

151,450,688 

255,303,793 

130,785,692 

38,266,341,039 

51.2 

0 . 667 

0.342 

31.9 

1867 . 

59 

19,750,000 

40,485,822 

5,846,713 

21,363,887 

13,050,094 

1,343,911,054 

61.1 

1.589 

0.971 

14.4 

Aggregates  of  All  Fire  and  Marine  Insurance  Companies  Operating  in  New  York  State. 


$ 

S 

$ 

$ 

$ 

* 

% 

% 

% 

% 

1912. . 

234 

82,875,554 

679,659,784 

233,765,086 

337,919,607 

173,295,601 

52,374,142,629 

51.3 

0 . 645 

0.331 

34.4 

1867 . 

200 

53,625,190 

111,567,638 

13,528,175 

58,324,335 

36,232,498 

3,618,933,298 

62.1 

1.611 

1.001 

12.1 

Increases  in 

45  years.. 

34 

29,250,364 

56S.092, 146 

220,236,911 

279,595,272 

137,063,103 

48,755,209,331 

— 10.8 

—0.966 

—0 . 670 

22  3 
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SOUND  ADVICE  TO 


Get  a  policy,  and  then  hold  on  to  it.  It  means  self- 
respect,  it  means  that  nobody  will  have  to  put  something 
in  a  hat  for  you  or  your  dependent  ones  if  you  should  be 
snatched  away  from  them. 


Eile  Insurance  increases  the  stability  of  the  business 
world,  !  aises  its  moral  tone  and  puts  a  premium  upon 
those  habits  of  thrift  and  saving  which  are  so  essential 
to  the  welfare  of  the  people  as  a  body. 
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!  A  man  in  office  without  means  must  abandon  the  hope 
1  of  making  the  future  of  his  family  luxuriously  comfort¬ 
able.  All  a  man  can  do  under  existing  circumstances  to 
safeguard  his  family  is  to  get  his  life  insured. 


If  a  man  does  not  provide  for  his  children,  if  he  does  not 
provide  for  all  those  dependent  upon  him,  and  if  he  has 
not  that  vision  of  conditions  to  come,  and  that  care  for  the 
days  that  have  not  yet  dawned,  which  we  sum  up  in  the 
whole  idea  of  thrift  and  saving,  then  he  has  not  opened 
his  eyes  to  any  adequate  conception  of  human  life.  We 
are  in  this  world  to  provide  not  for  ourselves,  but  for 
others,  and  that  is  the  basis  of  economy. 
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FLOOD  INSURANCE  AS  A  PROTECTION 


FOR 


OUR  VALLEYS 


A  Problem  for  the  Future  to  Solve. 


By  Ben  Hur  Wilson 


FIAT  there  yet  remain,  within  the  realms  of  the 
Insurance  Universe,  still  other  worlds  for  the 
risk  men  to  conquer  of  a  far  greater  magnitude 
than  many  of  the  lines  which  are  at  the  present 
time  being  pursued  with  much  zest  on  the  part 
of  the  companies,  is  a  statement  which  on  the  face  of  it  will 
apparently  evoke  more  or  less  doubt.  However,  one  cannot  go 
carefully  into  the  subject  of  Flood  Insurance,  considering  its 
wondrous  possibilities  and  elaborating  upon  its  various 
branches,  without  fully  realizing  the  enormity  of  the  prob¬ 
lem  which  is  before  us. 

Here  is  a  field  of  insurance  that  is  unique,  in  that  it  is  abso¬ 
lutely  untried,  neither  has  it  been  experimented  with  nor 
scarcely  thought  of  seriously  by  those  who  have  it  within  their 
power  to  make  its  realization  a  fact.  Here  lies  an  opportun¬ 
ity  for  some  bold  spirit  to  blaze  a  trail  through  untrodden 
paths,  that  can  only  ultimately  lead  to  the  establishment  of  an 
institution  that  must  eventually  become  a  great  benefactor  to 
mankind. 

From  time  immemorial  it  has  been  the  custom  of  the  human 
race  to  inhabit  the  flood  plains  of  rivers,  partly  on  account  of 
the  fertility  of  the  soil,  mulched  by  the  floods  of  ages,  and 
partly  for  the  sake  of  convenience,  they  being  leveler  than 
the  surrounding  hills  and  closer  to  the  source  of  transpor¬ 
tation  by  navigation.  More  especially  is  this  condition  true 
of  newer  countries  where  timber  for  fuel  and  for  building 
purposes,  which  to  immigrants  is  an  imperative  necessity,  may 
usually  be  found  in  abundance  along  the  shores  of  streams. 

No  sooner  had  our  forefathers  become  accustomed  to  their 
new  abode  than  they  found  their  families  and  their  property 
continually  menaced  by  the  great  Flood  Demon.  Damage  by 
floods  has  brought  about  more  inconvenience,  ruin,  loss  of 
property  and  suffering  than  any  other  one  agency,  save  pos¬ 
sibly  fire.  These  two  great  antagonizing  forces,  fire  and 
water,  both  being  most  useful  in  their  sphere  when  properly 
confined,  and  both  being  demons  equal  to  the  scourge  of  the 
pestilence  when  released,  have  gone  hand  in  hand  harassing 
the  race  for  ages.  These  two  elements  have  at  the  same 
time  been  man’s  greatest  friend  and  his  worst  enemy  and 
neither  has  been  adequately  controlled.  Mankind  has  for 
several  hundred  years  sought  relief  from  the  former  scourge 
by  fire  brigades  and  later  by  trained  fire  departments  backed 
by  policies  of  insurance  placed  with  strong  companies.  He 
has  sought  relief  from  floods,  in  some  instances,  by  levees, 
further  than  which  he  has  had  no  protection. 


Two  Classes  of  Floods 

Floods  are  of  two  great  sources.  Those  of  the  first  and 
greatest  class  are  natural  in  their  origin,  being  caused  by  a 
greater  quantity  of  water  falling  within  a  given  drainage 
basin  than  its  natural  channels  can  carry  off ;  hence  an  over¬ 
flow  of  the  flood  plains  and  its  attendant  horrors  are  conse¬ 
quential.  This  class  of  floods  has  been  augmented  largely  by 
the  deforestation  of  our  mountain  slopes  and  can  only  be  en¬ 
tirely  eliminated  by  their  partial  reforestation,  together  with 
adequate  levees  properly  constructed.  The  second  class  of 
floods  is  also  the  by-product  of  civilization,  and  is  caused  by 
the  impounding  of  large  quantities  of  water  behind  man-made 
embankments  called  dams,  thus  creating  immense  reservoirs 
used  for  power,  irrigation  or  other  purposes.  The  history  of 
the  dam  dates  back  as  far  as  the  history  of  the  race,  and  the 
history  of  dam  disasters  is  appalling.  One  need  only  call  to 
mind  a  few  of  the  greater  disasters  of  modern  times  in  our 
own  country,  such  as  the  Conemaugh  (Johnstown  flood) 
disaster,  the  Austin  flood,  and  the  Black  River  Falls  (Wis.) 
disaster,  as  well  as  scores  of  similar  catastrophes,  to  realize 
how  great  is  this  “Menace  of  the  Dam.”  That  this  menace  is 
real  is  denied  by  no  one. 

There  are  now  in  America  more  than  a  thousand  towns 
and  cities,  to  say  nothing  of  the  thousands  in  other  countries, 
which,  so  far  as  their  safety  is  concerned,  might  as  well  be 
lying  beneath  the  smoldering  crater  of  Mount  Vesuvius. 
These  dams  are  increasing  at  about  the  rate  of  fifty  per  cent 
per  decade  and  dam  disasters  are  increasing  proportionately. 
Here  is  a  hazard  as  distinct  as  the  fire  or  tornado  hazard, 
and  wherever  you  can  find  a  hazard  in  quantities  and  its  risk 
is  commensurable,  there  you  can  find  a  field  for  insurance. 
A  commensurable  hazard  plus  a  healthy  demand  are  elements 
conducive  to  successful  underwriting.  That  the  demand  for 
Flood  Insurance  exists  need  not  be  doubted.  It  resolves 
itself  into  the  following  groups  or  classifications. 

I.  Protection  indemnifying  owners  of  dams  (both  low 
and  high  head)  against  damage  sustained  to  themselves  by 
reason  of  their  own  breaking. 

II.  Protection  indemnifying  owners  of  property  situated 
in  valleys  below  high-head  dams,  imperiled  by  the  menacing 
presence  of  the  dam. 

III.  Protection  indemnifying  owners  of  levees  against 
damage  sustained  to  themselves  by  reason  of  their  own  break¬ 
ing. 
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IV.  Protection  for  owners  of  property  located  within  levee 
districts. 

V.  Protection  for  property  located  upon  unprotected  flood 

j  plains. 

VI.  Protection  for  bridges  from  floods  and  ice  gorges. 

VII.  Protection  indemnifying  owners  of  land  against  the 
encroachment  of  meandering  rivers  upon  their  premises. 
(The  Missouri  River  furnishes  11s  with  an  excellent  example 
of  this  form  of  a  menace.) 

At  the  present  time  each  of  the  above  branches  could  be 
written  as  safely  and  as  conservatively  as  fire  or  casualty 
insurance  is  to-day,  with  the  exception  of  Class  V,  covering 
property  located  upon  unprotected  flood  plains.  Undoubtedly 
there  are  many  obstacles  to  be  met  and  dealt  with,  but  none 
of  them  need  be  considered  unsurmountable.  The  com¬ 
panies  that  will  pioneer  this  great  enterprise  will  be  amply 
rewarded  by  just  returns  of  large  proportions, 
w 

Adequate  Rates  Essential 
In  the  mind  of  the  practical  insurance  man  there  will  imme- 
■  diately  arise  two  questions.  First,  what  will  an  adequate 
rate  be?  And  second,  will  there  be  a  sufficient  volume  of 
business  to  justify  the  expense  incurred  in  placing  this  insur¬ 
ance  upon  the  market  ?  The  answer  to  the  second  question 

i  depends  largely  upon  the  answer  to  the  first,  for  if  an  ade¬ 
quate  rate  is  not  a  reasonable  rate  it  will  affect  largely  the 
volume  of  business  to  be  transacted.  As  to  the  exact  figures 
of  an  adequate  rate  there  will  be,  as  in  any  other  branch  of 

11 

insurance,  a  great  variance,  ranging  from  a  few  cents  per 
hundred  per  annum  in  the  zones  of  higher  altitude  in  Class  II, 
to  a  rate  which  would  be  absolutely  prohibitive  in  Class  V. 
On  the  whole,  a  rate  coming  somewhere  between  the  present 
fire  and  tornado  rate  would  be  sufficient  in  Classes  I  and  II, 
and  a  somewhat  higher  rate  would  be  necessary  in  Classes  III 
and  IV  under  present  conditions.  This  rate  could  be  decreased 
materially  by  a  much  stricter  supervision  of  levees  than 
we  now  have.  Just  what  the  rate  on  Class  V  would  be  is 
problematical.  There  is  no  question  but  that  it  would  be  so 
high  as  to  make  it  absolutely  prohibitive.  Class  VI  would 
require  only  a  medium  charge  and  the  rate  on  Class  VII  is 
also  somewhat  problematical,  since  it  involves  one  of  the  most 
difficult  questions  with  which  we  have  to  cope.  So  it  is  seen 
that  an  adequate  rate  must  of  necessity  vary  greatly,  both  as 
to  the  comparative  rate  between  different  classes  of  risks  and 
as  to  the  risks  within  a  given  class.  In  most  cases,  however, 
the  charge  required  would  not  be  so  high  as  to  stifle  the 
demand  for  the  protection. 

Volume  of  Business 

In  regard  to  the  volume  of  business,  which  is  of  most 
importance  to  underwriters,  there  should  be  little  question. 
Of  the  several  thousand  dams  of  both  types  in  this  country, 
none  is  exempt  from  a  possible  failure;  and  in  case  of  a 
failure  not  only  the  dams  themselves  are  lost,  but  the  income 
to  be  derived  therefrom  is  destroyed  by  the  loss  of  the  dam. 
Few  owners  would  deny  themselves  at  a  reasonable  cost  of  a 
j  protection  which  could  be  made  to  indemnify  them  both  from 
i  the  loss  of  their  dam  and  from  the  impairment  of  their  in¬ 
come  from  the  dam  (this  protection  would  be  analogous  to 
'  rent  insurance  as  it  is  written  to-day)  for  the  reason  that 


with  this  protection  their  dividends  would  at  all  times  be 
secure,  which  are  in  many  cases,  especially  where  power  is 
developed,  enormous.  Of  Class  II  there  are  between  twelve 
and  fourteen  hundred  towns  and  cities,  some  of  which  are  of 
considerable  size,  to  say  nothing  of  the  large  quantities  of 
agricultural  property,  which  are  in  immediate  need  of  this 
kind  of  insurance.  If  this  protection  were  available,  banks 
and  money  lenders  would  demand  it  as  a  safeguard  for  their 
mortgages,  the  same  as  fire  and  tornado  insurance  are  de¬ 
manded  to-day.  This  class  is  increasing  rapidly.  Classes 
III  and  IV  are  unlimited  in  their  scope,  and  they  will  event¬ 
ually  cover  the  protected  flood  plains  of  all  rivers,  a  large 
part  of  which  are  agricultural  lands  of  great  fertility,  where 
insurance  on  growing  crops  would  become  an  important  fac¬ 
tor.  This  class  is  also  increasing  with  great  rapidity,  and  will 
in  area  approach  as  a  limit  the  sum  of  Classes  IV  and  V,  for 
it  is  estimated  that  at  least  eighty-five  per  cent  of  all  bottom 
lands  are  reclaimable  when  protected  by  properly  installed 
levees  and  pumping  stations.  Class  V  need  not  be  taken  into 
account,  at  least  for  the  present.  Class  VI  is  also  unlimited 
in  its  field  and  represents  a  specific  treatment  or  variation  of 
flood  insurance  which  gives  promise  of  being  made  a  most 
profitable  branch  of  business,  and  will  be  among  the  first  to 
be  developed  successfully.  It  is  not  unreasonable  to  predict 
that  ten  companies  operating  in  this  field  in  this  country  alone 
could  by  their  operations  increase  their  premium  income  to 
exceed  $1,000,000  annually  each,  and  by  entering  foreign 
countries  they  could  increase  their  business  indefinitely,  for 
there  is  not  a  country  on  the  globe  where  floods  do  not  occur 
and  where  they  are  not  a  serious  menace  to  life  and  property. 
It  suffices  to  say,  however,  that  there  is  a  sufficient  field  within 
the  limits  of  the  United  States  to  occupy  our  attention  for 
years  to  come. 

ITuxley  says  “that  the  ingenuity  of  modern  invention  is 
paralleled  by  the  tenacity  with  which  the  original  forms  have 
been  adhered  to.’’  Companies  are  reluctant  to  enter  new 
fields.  All  will  remember  how  slowly  and  cautiously  the  com¬ 
panies  took  up  the  matter  of  tornado  insurance;  and  also 
how  slowly  the  public  took  to  it.  Yet  there  is  scarcely  a  com¬ 
pany  to-day  that  does  not  have  its  tornado  department,  and 
scarcely  a  property  in  most  parts  of  the  country  that  does 
not  carry  at  least  a  little  of  this  indemnity.  How  many  com¬ 
panies  are  dropping  or  reinsuring  their  tornado  lines  ?  Very 
few,  if  any.  Yet  its  ultimate  success  was  looked  upon  with 
much  doubt  by  many  in  its  early  history. 

An  Opening  for  the  Fire  Insurance  Companies 

By  this  time  a  third  question  has  entered  our  minds,  and 
that  is,  what  group  of  companies  is  most  likely  to  enter  this 
new  field?  Logically,  this  being -clearly  a  property  protection, 
it  should  be  taken  up  by  the  fire  insurance  companies,  since  it 
would  dovetail  in  with  their  fire  and  tornado  lines  to  a  good 
advantage.  An  agent  upon  the  expiration  of  his  fire  or  tor¬ 
nado  risk  could  solicit  for  flood  insurance  in  the  same  man¬ 
ner  that  lie  now  solicits  tornado  insurance  upon  the  expiration 
of  his  fire  policies.  It  is  doubtful,  however,  if  there  is  to-day 
a  single  fire  insurance  company  whose  charter  is  sufficiently 
broad  to  permit  of  its  entering  this  new  field  without  a-  legis¬ 
lative  amendment  to  its  charter.  It  may  be  that  two  or  three 
of  our  foreign  companies  have  a  charter  amply  broad  for  this 
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purpose,  but  the  interpretation  on  this  point  would  lie  entirely 
with  the  Insurance  Departments  of  the  various  States.  This, 
then,  would  seemingly  throw  the  opportunity  over  to  the 
casualty  companies,  but  it  is  feared  that  many,  if  not  all,  of 
them  would  encounter  the  same  obstacle  in  the  restrictiveness 
of  their  charters. 

It  would  not  be  advisable  to  organize  new  companies  to 
handle  this  line,  for  it  would  be  impossible  to  create  them  in 
sufficient  numbers  of  the  required  size  and  strength  to  cope 
with  the  situation  that  would  be  presented  to  them.  For  this 
reason  alone  it  would  be  preferable  for  the  fire  insurance  com¬ 
panies  now  in  existence  to  undertake  the  task,  since  they  are 
already  organized  in  a  sufficient  number  and  of  ample  strength 
to  handle  this  problem  with  the  greatest  of  ease.  Companies 
can  now  carry,  according  to  the  laws  of  some  States,  up  to 
ten  per  cent  of  their  capital  stock  upon  a  single  risk  or  sub¬ 
ject  to  a  single  fire.  Should  a  company  have  a  capital  of 
$2,500,000,  this  would  permit  it.  if  the  same  ruling  were  to 
be  observed,  to  carry  an  amount  equal  to  $250,000  subject 
to  a  single  flood,  and  it  could  do  so  with  as  great  a  degree 
of  safety  as  it  now  carries  its  larger  fire  lines.  At  the  Cone- 
maugh  (Johnstown  flood)  disaster,  which  is  a  good  illustra¬ 
tion  of  type  1  and  II,  it  is  estimated  that  a  loss  of  $10,000,000 
was  sustained.  Had  this  loss  been  75  per  cent  protected  by 
insurance,  it  would  have  required  thirty  companies  carrying 
$250,000  each  to  have  handled  the  line.  The  number  of  com¬ 
panies  which  could  with  propriety  carry  so  large  an  amount 
as  this  is  indeed  limited,  hence  it  would  have  required  a  much 
larger  number  of  companies  to  have  furnished  this  indemnity 
had  it  been  upon  the  market  at  that  time.  In  your  mental 
processes  it  must  be  remembered  that  losses  of  the  size  and 
proportion  of  the  Johnstown  flood  are  epochal,  and  occur  but 
few  times  in  a  generation.  Yet  in  every  menaced  valley  it 
must  always  be  borne  in  mind  that  such  a  disaster  is  a  grave 
possibility,  and  with  that  in  view  no  company  should  become 
reckless  in  regard  to  the  amount  of  their  assets  which  they 
would  hazard  contingent  upon  a  single  flood.  As  a  side  light 
it  may  be  of  interest  to  many  to  know  that  the  loss  of  life  at 
Johnstown,  on  that  fateful  May  morning  of  1889,  was  22 35. 
Compare  this  with  our  modern  Titanic  catastrophe  and  it  will 
furnish  you  with  much  food  for  thought. 

A  National  Flood  Underwriting  Agency 

Since  the  hazard  incident  to  flood  insurance  contains  an  ele¬ 
ment  of  large  proportions  that  is  in  many  respects  similar  to 
conflagration  hazard  in  fire  insurance,  it  must  at  first  be  devel¬ 
oped  with  utmost  caution.  It  would  be  folly  for  one  company 
to  attempt  to  open  up  this  tremendous  field  alone,  for  the  rea¬ 
son  that  the  preliminary  actuarial  expense  incurred  in  so 
doing  would  represent  too  great  a  proportion  of  its  premium 
income,  which  must  necessarily  be  limited  by  the  volume  of 
business  that  it  could  safely  underwrite  on  the  beginning  of 
such  a  project.  Should  this  company  be  in  possession  of  a 
live  agent  in  a  certain  territory,  he  could  soon  place  more 
than  the  $200,000  or  $300,000  indemnity  which  the  company 
would  propose  to  furnish.  There  would  then  be  no  means 
of  reinsuring  the  surplus  line,  consequently  the  indemnity 
must  be  withdrawn  from  the  market  until  at  some  future 
time  when  there  would  be  a  decrease  in  the  volume  of  busi¬ 


ness  in  force  either  by  cancellation  or  failure  to  reinsure. upon 
the  expiration  of  some  risk. 

An  ideal  way  of  overcoming  this  obstacle  would  be  to  in¬ 
corporate  a  National  Flood  Underwriters  Agency,  to  which 
as  many  companies,  say  ten,  could  subscribe  as  agreed  upon 
by  its  directors,  and  this  agency  place  the  indemnity  upon  the 
market,  immediately  reinsuring  the  business  in  companies  rep¬ 
resented,  dividing  it  either  equally  up  to  each  company’s  limit, 
or  proportionately  to  their  ability  to  pay  losses  or  in  propor¬ 
tion  to  the  size  of  the  line  that  each  company  cared  to  under¬ 
write.  In  this  way  ten  times  the  volume  of  business  could 
be  handled,  as  should  one  company  enter  the  field  single- 
handedly  and  at  practically  one-tenth  of  the  expense  other 
than  that  of  agents'  commissions,  which,  of  course,  are  not 
taken  into  consideration,  to  each ;  for  there  would  be  but  one 
set  of  agents,  one  actuarial  department  and  one  set  of  poli¬ 
cies  and  forms  to  be  maintained  at  a  minimum  of  expense 
and  a  maximum  of  efficiency. 

This  now  brings  us  up  to  the  actuarial  problem,  which  is 
most  complicated.  1'lood  insurance  opens  up  an  opportunity 
for  an  entirely  new  profession,  the  hydro-insurance  engineer, 
who  must  be  a  cross  between  a  civil  engineer  and  an  insurance 
inspector.  He  must  be  able  to  swing  a  level  or  a  transit  in¬ 
strument  over  his  shoulder  and  go  out  and  make  a  topo¬ 
graphical  survey  of  a  valley  and  at  the  same  time  possess  as 
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keen  a  power  of  observation  as  the  man  who  now  goes  out 
seeking  for  open  cocklofts,  improperly  coped  parapets  or 
bracket  chimneys  for  the  edification  of  the  fire  rating  bureaus. 

The  following  outline  will  give  the  reader  some  notion  of 
the  formula  that  must  be  used  in  securing  a  rate  on  a  specific 
risk  belonging  in  Class  II  :* 

I.  A  cost  rate  to  be  developed  according  to  the  law  of  aver¬ 
age  for  this  particular  branch  of  insurance  as  a 
class. 

II.  A  basis  rate  for  each  valley  to  be  developed  by  a  modi¬ 
fication  of  the  cost  rate,  according  to  the  condi¬ 
tions  as  they  arise  in  each  separate  locality, 
specifically  as  follows : 

a.  Nature  and  condition  of  the  retaining  wall. 

b.  Nature  and  value  of  property  within  the  area  of 

devastation. 

c.  Comparative  volume  of  the  reservoir. 

III.  A  specific  rate  to  be  developed  upon  the  individuality  of 

the  risk  to  be  considered.  Estimates  to  be  es¬ 
tablished  by  a  modification  of  the  basis  rate. 

1.  Modification  as  to  the  location  of  risk. 

a.  Factor  developed  by  lateral  contour  lines. 

b.  Factor  developed  by  the  ratiol  width  of  the 
valley. 

c.  Factor  developed  by  the  radial  distance  from 
the  source. 

2.  Modifications  as  to  the  nature  of  the  risk. 

a.  Material  and  construction  of  risk. 

b.  Foundation. 

c.  Occupancy. 

d.  Exposure. 

e.  Nature  of  soil  upon  which  risk  is  located. 

f.  Ratiol  weight  as  regards  ground,  area,  etc. 

IV.  Occasional  factors. 

a.  Obstruction,  positive  and  negative. 

b.  Natural  incline  of  the  valley. 

c.  Tendency  of  water  to  flow  in  a  straight  line. 


ANNIVERSARY  OF  THE 

ON  the  15th  of  April,  1912,  the  White  Star  steamer 
“Titanic"  sank  in  mid-ocean,  carrying  with  her  hun¬ 
dreds  of  human  lives  and  millions  of  dollars  in  property.  In 
the  year  that  has  elapsed  since  then  two  foreign  wars  have 
taken  their  toll  of  death  and  ruin,  and  fire,  flood  and  storm 
have  devastated  our  own  land  ;  but,  in  spite  of  these  more  re¬ 
cent  horrors,  the  memory  of  that  April  night  is  still  fresh  in 
our  minds  and  the  details  of  the  dramatic  catastrophe,  with 
all  its  pathetic  and  heroic  incidents,  are  as  vivid  in  our  recol¬ 
lection  as  if  the  huge,  luxurious  ship  had  sunk  but  yester¬ 
day. 


The  persistence  of  this  recollection  is,  perhaps,  to  be  ac¬ 
counted  for  by  the  shock  to  our  preconceived  ideas  of  the  se¬ 
curity  of  modern  ocean  travel  no  less  than  by  the  intensely 
dramatic  circumstances  attending  the  disaster.  In  the  ma- 
!  jority  of  cases  disasters  involving  great  loss  of  life  result  from 
perils  to  which  we  have  grown  accustomed  and  the  recurrent 
1 /  consequences  of  which  we  have  come  to  regard  as  inevitable. 
But  that  the  biggest,  handsomest  and  presumably  the  safest 

|  vessel  ever  launched  should  go  to  destruction  on  a  calm  spring 

1 
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1  he  schedule  for  Class  I  would  be  the  cost  rate  of  Class 
II,  modified  by  "the  nature  and  condition  of  the  retaining 
wall.  Most  of  the  other  groups  of  flood  insurance  would 
require  a  schedule  similar  to  this  in  many  respects,  but  modi¬ 
fied  more  or  less  to  make  them  applicable  to  the  various  con¬ 
ditions  encountered  under  each  separate  class. 

The  accompanying  illustration  will  be  of  much  assistance 
in  grasping  the  first  group  of  modifications  under  Part  III  of 
the  outline.  This  drawing  is  purely  hypothetical  and  repre¬ 
sents  a  dam-menaced  village  situated  below  the  reservoir 
marked  R.  The  wavy  lines  marked  LCL  are  the  lateral  con¬ 
tour  lines  dividing  the  valley  into  lateral  contour  zones  rep¬ 
resenting  the  various  groups  of  elevations  along  the  course 
of  the  stream.  YY  are  the  lines  used  in  computing  the  “ratiol 
width  of  the  valley,"  and  XX  are  the  “radial  arcs,”  determin¬ 
ing  the  "factor  of  radial  distance  from  the  source  of  danger.” 
Since  it  is  not  the  purpose  of  this  paper  to  exploit  any  given 
actuarial  theory,  however  interesting  it  might  be,  we  must 
pass  on  without  taking  further  time  to  elucidate  upon  the  out¬ 
line  as  presented  above,  which  is  simple  enough  when  properly 
understood  and  explained. 

One  of  the  questions  that  is  asked  more  frequently  than  any 
other  is,  when  will  this  insurance  be  placed  upon  the  market? 
Five  years  may  see  it  fully  developed,  and  again  at  the  end 
of  twenty-five  years  it  may  still  remain  practically  untouched. 
It  simply  rests  with  those  who  have  the  progress  of  the  insur¬ 
ance  world  at  heart  sufficiently  to  lend  a  helping  hand  towards 
the  placing  of  this  indemnity  within  the  reach  of  all  those  who 
may  desire  to  procure  it.  This  certainly  is  not  mere  child’s 
play,  but  a  serious  problem  for  men  of  strong  hearts  and  keen 
intellects  to  handle. 

*  Excerpt  from  “Valley  Protection. ”  Copyrighted,  1912,  by  Ben  H.  Wilson. 
All  rights  reserved. 


“  TITANIC  ”  DISASTER 

night  and  that  all  the  resources  of  modern  shipbuilding  and 
seamanship  should  prove  unequal  to  the  task  of  saving  the 
lives  which  she  carried,  pitifully  illustrates  the  futility  of  our 
reliance  on  human  protection  against  the  dangers  which  con¬ 
tinually  surround  us. 

But  the  contest  between  man  and  the  forces  of  nature  still 
goes  bravely  on  and  every  such  catastrophe  contributes  some- 
tiling  to  progress.  The  defects  in  the  construction  of  the 
"Titanic"  have  already  been  remedied  in  more  recently  built 
ships,  and  the  inadequacy  of  her  life-saving  appliances,  which 
were  considered  so  satisfactory  only  a  vear  ago,  has  proved 
an  effective  warning  and  has  resulted  in  more  stringent  laws 
for  the  protection  of  life  at  sea.  The  enormous  property  loss 
has  been  partially  distributed  through  the  medium  of  the 
Lloyds  and  the  insurance  companies ;  some  part  of  the  eco¬ 
nomic  loss  resulting  from  death  has  been  met  by  the  payments 
under  life  and  accident  policies,  and  even  the  survivors  and 
the  mourners  for  those  who  perished  have  adjusted  themselves 
to  new  conditions  of  life.  And  the  sea,  in  calm  and  storm, 
guards  the  deep  grave  of  the  great  ship. 
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THE  SPREAD  OF  INSURANCE  EDUCATION 


By  S.  S.  Huebner 

Professor  of  Insurance,  University  of  Pennsylvania 


DESPREAD  introduction  of  special  courses 
in  insurance  must  be  regarded  as  a  leading 
feature  of  the  recent  movement  towards  the 
establishment  of  Schools  or  Departments  of 
Commerce  and  Finance,  which  aim  to  provide 
for  the  training  of  future  business  men  by 
offering  numerous  courses  in  specialized 
branches  of  business,  industry  and  trade, 
which,  even  as  late  as  ten  or  fifteen  years  ago, 
were  generally  regarded  as  outside  the  range 
of  college  studies.  In  fact,  so  recent  and  rapid  has  been  the 
introduction  of  insurance  courses  in  American  higher  insti¬ 
tutions  of  learning  that  one  is  prompted  to  ask  for  an  ex¬ 
planation. 

The  answer  involves  several  considerations.  On  the  one 
hand,  it  is  apparent  that  the  insurance  principle  is  one  of  the 
fundamental  factors  underlying  our  whole  business  and  social 
life,  and  capable,  one  is  almost  led  to  say,  of  universal  appli¬ 
cation  wherever  society  finds  it  desirable  to  eliminate  risk. 
Its  many  uses  and  its  remarkable  increase  in  magnitude  jus¬ 
tify  the  conclusion  that  insurance  is  one  of  the  foremost 
business  enterprises  of  the  age;  and,  if  commercial  education 
in  general  is  justified,  should  certainly  be  included  in  the  cur¬ 
riculum  of  every  School  of  Commerce  and  Finance  as  a  part 
of  the  general  business  education  of  those  preparing  for  bank¬ 
ing,  transportation,  manufacturing  or  mercantile  business, 
who  in  those  pursuits  will  be  buyers  of  insurance  in  its  various 
forms  or  will  be  obliged  to  deal  with  it  as  creditor  or  other¬ 
wise.  Fire  and  marine  insurance  as  a  means  of  indemnifying 
losses  are  the  very  basis  of  our  whole  credit  system,  and  are 
inseparably  interwoven  with  our  whole  commercial  life.  Life 
insurance,  on  the  other  hand,  is  the  only  sure  method  of  in¬ 
demnification  against  the  loss  of  the  value  of  a  human  life, 
and,  as  one  prominent  underwriter  puts  it,  “This  nation  is  just 
beginning  to  realize  that  the  chief  wealth  of  the  country  is  not 
its  property,  but  the  lives  and  health  of  its  people.”  The 
value  of  American  lives  he  estimates  at  approximately  $350,- 
000,000,000,  whereas  the  life  insurance  in  force  aggregates 
only  $25,000,000,000.  Everywhere  property  and  good  will 
are  being  capitalized,  but  as  regards  the  value  of  the  human 
life,  people  are  just  beginning  to  see  that  it  should  also  be  capi¬ 
talized  and  that  life  insurance  furnishes  the  only  infallible 
means  for  doing  so.  But  aside  from  its  service  as  protection 
to  the  family,  life  insurance  forces  thrift,  increases  the  in¬ 
itiative  of  the  insured  to  undertake  greater  tasks  and  lends 
itself  to  many  business  uses.  All  these  services  and  their 


many  applications,  together  with  a  thorough  explanation  of 
tlie  advantages  and  disadvantages  of  the  many  types  of  con¬ 
tracts  and  the  principles  which  differentiate  sound  insurance 
from  unsound,  should  be  forcibly  brought  to  the  attention  of 
every  student  some  time  during  his  college  course. 

Insurance  a  Profession 

The  study  of  insurance  in  our  universities,  however,  should 
by  no  means  be  arranged  solely  from  the  viewpoint  of  those 
pursuing  a  general  business  course.  Instead,  special  courses 
should  be  given  which  are  adapted  to  the  needs  of  those  who 
desire  to  enter  the  profession.  The  word  “profession”  is  here 
used  advisedly,  because  to-day  the  insurance  business  is  rap¬ 
idly  changing  from  a  mere  occupation  to  that  of  a  high  calling, 
which,  from  the  standpoint  of  qualifications  and  usefulness, 
should  rank,  in  the  writer’s  opinion,  with  the  professions  of 
teaching,  medicine  and  the  ministry.  The  life  insurance  sales¬ 
man  has  a  right  to  regard  his  profession  as  a  very  noble  one, 
requiring  the  highest  standards  of  conscientious  effort,  be¬ 
cause  where  the  doctor  fails  to  save  the  head  of  the  family 
and  where  the  pastor  may  only  console,  the  agent  may  feel  the 
supreme  satisfaction  of  having  been  responsible  for  effecting 
a  contract,  the  proceeds  of  which,  partially  at  least,  continue 
the  earning  capacity  of  the  deceased  and  protect  the  depend¬ 
ents  from  want. 

Among  the  various  types  of  business  few  require  greater 
specialization  and  a  more  varied  training  than  insurance  and 
few  fields  of  industry  require  from  the  individual  a  greater 
initiative  and  ability  to  grapple  with  new  problems.  In  nearly 
every  one  of  the  various  departments  of  an  insurance  com¬ 
pany  this  need  for  special  training  is  apparent.  The  actuarial 
department  makes  necessary  the  highest  mathematical  train¬ 
ing.  The  statistical  department  requires  that  data  be  cor¬ 
rectly  tabulated  and  interpreted.  The  investment  feature  of 
the  business  demands  a  knowledge  of  the  relative  merits  of 
securities.  Even  the  solicitor,  who  at  one  time  sold  insur¬ 
ance  without  rhyme  or  reason,  is  becoming  an  insurance  coun¬ 
selor  rather  than  a  mere  salesman  in  the  ordinary  acceptance 
of  that  term.  It  is  in  his  power  to  do  more  than  any  other 
factor  in  the  business  towards  placing  insurance  on  a  high 
professional  basis  in  the  estimation  of  the  community.  Thus 
in  life  insurance  he  should  be  in  a  position  to  advise  as  regards 
legal  phases  of  the  contract,  such  as  the  assignment  of  policies 
and  the  drawing  of  beneficiary  clauses.  ITe  should  be  in  a 
position  to  impart  to  prospective  clients  the  various  uses  of 
insurance  and  be  able  to  offer  that  contract  among  the  many 
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types  that  are  sold  which  is  best  suited  to  the  needs  of  the 
client.  Recognition  of  these  facts  is  being  given  by  the  ablest 
underwriters  everywhere  and  many  of  the  companies  have 
found  it  desirable  to  educate  their  employees  and  solicitors 
through  lectures  and  manuals  of  instruction.  As  the  president 
of  the  Fidelity  Mutual  Life  Insurance  Company,  L.  G. 
Fouse,  has  said:  "The  underwriter  in  life  insurance  is  sup¬ 
posed  to  have  become  an  expert  in  the  business  of  life  insur¬ 
ance  to  a  degree  that  enables  him  to  select  the  contract  best 
suited  to  the  needs  of  a  prospective  applicant,  and  to  act, 
therefore,  in  an  advisory  capacity  and  assume  responsibility 
to  that  extent.  In  my  opinion,  in  a  comparatively  short  time 
life  underwriting  will  be  distinctly  recognized  as  a  profession, 
and  through  either  the  universities  or  various  life  underwriter 
associations,  degrees  of  competency  should  be  conferred.  The 
interests  of  the  profession  should  be  as  jealously  guarded  and 
promoted  by  its  members  as  are  the  interest  of  the  legal,  medi¬ 
cal  or  any  other  of  the  professions.  *  *  *  In  our  own 

country  courses  of  insurance  are  now  being  given  in  a  large 
number  of  colleges.  Some  of  the  life  insurance  companies 
have  made  a  specialty  of  summer  schools  of  instruction  in 
life  insurance,  which  the  graduates  of  our  universities  and 
colleges  have  been  invited  to  attend.  In  recent  years  the 
agency  system  has  been  strongly  reinforced  by  graduates  of 
our  institutes  of  learning.  Many  of  these  have  taken  a  con¬ 
spicuous  and  prominent  part  in  the  field  work  and  have  been 
very  successful.  In  fact,  the  progress  of  the  business,  its 
professional  character,  the  sharp  competition  which  prevails, 
the  various  intricacies  that  must  be  mastered,  have  made  the 
field  infinitely  more  inviting  to  the  men  with  a  trained  and 
disciplined  intellect  than  to  the  man  of  limited  education.” 

Again,  as  regards  fire  insurance,  propertyowners  too  often 
do  business  with  agents  and  brokers  on  a  purely  personal 
basis.  To  justify  their  existence  and  render  the  most  value 
for  the  commissions  received,  such  brokers  and  agents  should 
be  in  a  position  to  act  in  an  advisory  capacity  to  the  property- 
owner,  particularly  with  reference  to  the  management  of 
property  in  such  a  manner  as  to  procure  the  lowest  possible 
rate  commensurate  with  good  insurance.  This  requires  abil¬ 
ity  to  inspect  his  client’s  property,  to  study  and  understand 
the  schedule  of  rating  that  is  used  and  to  suggest  such 
changes  as  should  be  made,  either  in  the  way  of  construction 
or  installation  of  fire  preventive  appliances,  as  will  secure 
reductions  in  the  rate.  Moreover,  brokers  should  be  in  a  posi¬ 
tion  to  determine  the  written  portions  of  the  policy  and  all  the 
appropriate  endorsements  or  clauses  thereon,  to  select  com¬ 
panies  with  reference  to  their  financial  strength  and  methods 
and  to  place  at  the  disposal  of  the  client  the  benefits  of  a 
thorough  familiarity  with  the  law  of  fire  insurance  as  it  per¬ 
tains  to  the  interpretation  of  the  contract,  the  application  of 
mortgage  clauses,  etc.,  etc.  As  has  been  so  aptly  expressed 
by  the  late  F.  C.  Moore,  in  connection  with  property  in¬ 
surance  :  “There  is  probably  no  calling  requiring  so  intimate 
a  knowledge  of  every  other  as  this.  He  who  assumes  the  risk 
of  a  flour  mill,  for  example,  should  know  more  of  its  dangers 
than  the  miller  himself ;  *  *  *  drawing  a  greater  num¬ 

ber  of  contracts  in  a  year  than  do  many  lawyers  in  a  lifetime, 
and  standing  almost  face  to  face  with  the  most  perplexing 
questions  of  jurisprudence,  it  may  be  questioned  if  he  should 


know  less  than  does  the  attorney  who  has  made  it  his  pro¬ 
fession.  *  *  *  In  short,  there  is  scarcely  a  science,  art  or  manu¬ 
facture  with  which  he  should  not  be  more  or  less  familiar, 
liar,  and  if  the  successful  conduct  of  any  one  business  or  call¬ 
ing  requires  a  lifetime  of  study  and  application,  how  much 
more  should  the  business  of  insurance,  which  demands  a 
knowledge  more  or  less  intimate  of  every  other,  require  life¬ 
long  study  and  the  closest  and  most  constant  observation.” 

The  foregoing  brief  references  to  the  qualifications  neces¬ 
sary  to  pursue  the  profession  of  insurance  fully  justify  the 
importance  which  the  subject  is  attaining  in  our  university 
system  of  education.  Insurance,  in  most  respects,  is  a  science 
and  therefore  a  fit  subject  for  a  college  curriculum.  In  fact, 
it  is  the  writer's  belief  that  insurance,  because  of  its  many 
intricacies,  is  the  most  academic  of  business  branches  and 
he  believes  that  no  other  business  has  been  made  the  subject 
of  so  many  scientific  and  legal  treatises. 

Insurance  Education  in  America 

With  respect  to  the  extent  that  insurance  is  taught  in 
American  colleges  and  universities,  two  comprehensive  inves¬ 
tigations  are  known  to  the  writer,  viz. :  (1)  The  very  detailed 
inquiry  conducted  by  Robert  Lynn  Cox  and  others  and 
published  in  the  Proceedings  of  the  Fourth  Annual  Meeting 
of  the  Association  of  Life  Insurance  Presidents,  December, 
1910,  and  (2)  the  canvass  among  the  larger  and  more  impor¬ 
tant  institutions  of  learning  recently  made  by  The  Spectator, 
and  published  in  its  issue  of  November  7,  1912.  To  avoid 
unnecessary  enumeration  of  institutions  the  reader  is  referred 
to  both  of  these  publications,  especially  the  first,  which,  besides 
enumerating  the  colleges  and  universities,  gives  a  full  out¬ 
line  of  the  most  comprehensive  courses  offered.  Suffice  it 
to  say  here  that  the  first  inquiry,  based  upon  a  voluminous 
correspondence,  deals  almost  altogether  with  life  insurance 
courses  and  shows  that  the  number  of  institutions  offering 
such  instruction  increased  over  150  per  cent  during  the  pre¬ 
ceding  five  years.  In  the  aggregate  263  colleges  and  uni¬ 
versities,  or  45  per  cent  of  the  total  number  canvassed,  and 
representing  60  per  cent  of  the  total  student  body,  treated  the 
subject  in  some  form  or  other.  Of  this  large  number,  191 
colleges  and  universities  considered  the  subject  only  in  con¬ 
nection  with  regular  courses,  such  as  economics  and  sociology, 
and  39  others  limited  such  instruction  to  courses  in  their  law 
departments.  General  courses  of  the  kind  just  indicated  have 
been  in  existence  many  years,  but  instruction  in  insurance  in 
the  form  of  separate  course  seems  to  have  had  its  beginning 
only  sixteen  years  ago  at  Harvard.  By  1910,  however,  33 
colleges  and  universities,  comprising  nearly  all  the  larger 
institutions  of  the  country,  offered  one  or  more,  and  in  some 
instances  as  many  as  three  and.  four,  special  courses  in  insur¬ 
ance.  In  the  main,  these  institutions  comprise  those  which 
have  organized  separate  Schools  of  Commerce  and  Finance. 
It  is  also  to  be  noted  that  of  the  33  institutions  mentioned. 
15  gave  instruction  in  other  forms  of  insurance,  especially 
fire  and  marine. 

By  1912,  according  to  The  Spectator’s  list,  50  of  the 
larger  colleges  and  universities  were  giving  special  courses  in 
insurance  or  had  made  arrangements  for  giving  such  instruc¬ 
tion  in  the  immediate  future.  It  is  also  a  noticeable  feature 


33 


I' HE  SPECTATOR 


Thursday 


that  whereas  formerly  chief  emphasis  was  placed  on  instruc¬ 
tion  in  life  insurance,  in  most  instances  to  the  complete  ex¬ 
clusion  of  other  branches  of  insurance,  an  increasingly  large 
number  of  institutions  are  adding  courses  covering  the  various 
forms  of  property  insurance  as  well,  this  number  now  com¬ 
prising  approximately  one-half  of  the  total.  Mention  should 
also  be  made  of  the  three-year  course  in  fire  insurance  or¬ 
ganized  by  the  Insurance  Institute  of  America,  which  com¬ 
prises  in  addition  to  the  principles  of  insurance  a  detailed 
study  of  the  various  classes  of  fire  hazards,  fire  protection, 
building  construction,  plan  drafting  to  scale,  legal  require¬ 
ments  and  a  study  of  the  standard  fire  policy,  and  the  history 
and  practice  of  fire  insurance  rating.  These  courses  as  out¬ 
lined  by  the  Institute  are  now  being  given  in  New  York, 
Philadelphia,  Boston,  Chicago,  Cleveland,  Pittsburgh,  Hart¬ 
ford,  Memphis  and  San  Francisco. 

More  Practical  Instruction  Needed 
While  the  foregoing  summary  shows  a  widespread  interest 
in  insurance  education,  an  examination  of  the  subject  matter 
of  the  courses  as  published  in  the  Proceedings  of  the  Fourth 
Annual  Meeting  of  the  Association  of  Life  Insurance  Presi¬ 
dents  shows  that  much  remains  to  be  desired  as  regards  the 
character  of  many  of  the  courses  offered.  About  one-half  of 
the  33  institutions  referred  to  above  offer  only  a  general 
course,  practically  ignoring  the  actuarial  side  of  the  subject, 
and  usually  devoting  about  two-thirds  of  the  time  to  life  in¬ 
surance  and  only  one-third  to  other  branches  of  insurance. 
In  the  great  majority  of  instances  the  general  courses  are 
devoted  too  largely  to  a  discussion  of  the  historical,  economic 
and  social  phases  of  the  subject  and  too  little  emphasis  is  given 
to  the  practical  side  of  the  business,  such  as  the  various  uses  of 
insurance,  the  methods  of  arriving  at  rates,  the  relative  merits 
of  various  types  of  contracts  and  the  practical  application  of 
the  principles  which  underlie  the  business.  As  stated  by  the 
writer  on  a  previous  occasion :  "Comparatively  little  attempt 
has  been  made  as  yet  to  organize  properly  the  study  of  insur¬ 
ance  with  reference  to  the  particular  needs  of  the  student. 
In  most  American  universities  the  subject  is  still  presented 
in  one  course,  and  that  most  frequently  of  a  very  general  char¬ 
acter.  And  yet  it  must  be  clear  that  it  is  quite  impossible  to 
treat  thoroughly  the  large  and  complicated  subject  of  insur¬ 
ance  in  a  single  course  (as  that  word  is  understood  in  college 
life)  and  at  the  same  time  adapt  that  course  equally  to  the 
needs  of  those  students  who  expect  to  enter  the  insurance 
business  and  those  who  wish  only  the  general  outlines  of  in¬ 
surance  for  the  assistance  which  such  knowledge  may  render 
them  while  engaged  in  other  business  pursuits.”  A  single 
course  will  inevitably  prove  either  too  general  and  wholly 
inadequate  for  the  special  student  preparing  for  the  business 
or  too  technical  and  uninteresting  for  the  general  student. 

To  present  the  subject  adequately  and  in  accordance  with 
the  needs  of  different  classes  of  students,  the  writer  would 
suggest  the  following  programme,  although  he  appreciates 
that  its  full  adoption  must  be  limited  to  the  largest  institu- 
tutions  and  would  necessarily  depend  upon  the  number  of 
candidates  offering  themselves  for  the  respective  courses : 

i.  The  establishment  of  special  courses  in  Actuarial  Sci¬ 
ence  and  Fire  Insurance  Engineering.  The  first  of  these 


courses  could  advantageously  be  given  in  the  Department  of 
Mathematics  and  the  second  in  the  School  of  Engineering. 
Both  courses  would  ordinarily  have  a  limited  attendance  and 
applicants,  in  the  majority  of  instances,  would  find  it  essential 
to  supplement  these  courses,  especially  by  way  of  prepara¬ 
tion,  with  other  courses  offered  in  the  same  departments.  To 
this  list  might  be  added  practical  courses  in  statistics  and  fire 
insurance  chemistry. 

2.  The  establishment  of  a  separate  course  in  Life  Insurance 
and  its  affiliated  forms  and  another  course  in  property  insur¬ 
ance.  These  two  forms  of  insurance  possess  little  in  common, 
and,  aside  from  the  application  of  the  law  of  average,  present 
the  greatest  differences  in  theory  and  practice.  Each  of  these 
forms  of  insurance  should  also  be  made  the  basis  of  a  sepa¬ 
rate  course,  because,  as  shown  by  the  experience  at  the  Uni¬ 
versity  of  Pennsylvania,  applicants  seek  to  qualify  for  only 
one  or  the  other  branch.  The  instructions  in  these  courses 
should  be  technical  in  character  and  cover  the  field  thoroughly, 
with  the  exception  of  the  higher  mathematics  and  engineering 
phases.  The  courses  should  be  especially  adapted  to  the  needs 
of  those  who  intend  to  become  solicitors  or  otherwise  become 
connected  with  departments  of  the  business  other  than  the 
actuarial  or  engineering.  The  students  in  the  first  group, 
however,  would  find  either  the  life  insurance  or  the  property 
insurance  course,  as  the  case  may  be,  a  valuable  supplement. 
Each  of  these  courses  should  also  be  followed  by  an  advanced 
course  in  the  organization,  practice  and  law  of  insurance, 
which  will  afford  special  opportunity  for  study  along  lines 
which  individual  members  of  the  class  may  especially  desire 
to  follow. 

3.  The  establishment  of  a  general  course  running  through¬ 
out  the  college  year — one-half  devoted  to  life  insurance  and 
one-half  devoted  to  property  insurance — and  adapted  to  meet 
the  needs  of  those  students  who  desire  only  a  general  knowl¬ 
edge  of  insurance  and  who  take  the  subject  as  a  part  of  the 
prescribed  business  course.  This  course  should  not  be  made 
nearly  so  technical  and  detailed  as  the  special  courses  and 
should  emphasize  the  economic  uses  of  each  branch  of  insur¬ 
ance  and  acquaint  the  student  with  the  general  principles  un¬ 
derlying  sound  insurance,  the  meaning  of  the  various  types 
of  policy  contracts,  the  advantages  and  disadvantages  of  each 
and  the  main  principles  connected  with  the  scientific  operation 
of  the  companies. 

A/  * 


However  men  may  disagree  as  to  the  advisability  of,  or 
necessity  for,  an  income  tax  in  this  country,  it  is  inconceivable 
that  there  can  be  two  opinions  as  to  the  justice  or  wisdom  of 
including  life  insurance  premiums  in  the  tax,  when  it  is  under¬ 
stood  that  such  a  measure  would  be  an  additional  burden  on 
every  man  who  endeavors  to  protect  his  family  from  want  by 
the  exercise  of  thrift  and  self-denial.  Revenues  raised  at 
such  a  price  are  too  costly  to  be  borne  by  an  enlightened 
people.  If  there  must  be  a  special  class  for  taxation  let  it  be 
some  other  than  the  provident  and  self-sacrificing  heads  of 
American  families. 
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PETER’S  WIFE 

By  Ladd  Plum  ley 


HE  door  of  Dr.  Middleton's  consulting  room 
slipped  back  and  a  page  in  blue  coat  and 
gCTvgSSPL  /*  silver  buttons  called  out,  "Next  patient, 
please!”  as  if  he  were  a  guard  on  the  ele- 
vated  road  and  calling  the  name  of  a  station. 
But  110  station  could  have  had  the  signi- 
iicance  of  this  open  door  for  the  two  that 
passed  into  the  office,  the  physician  rising 
and  bowing  to  them.  The  little  woman — a 
girl  she  seemed — helped  the  gaunt  man  with 
her  to  a  seat,  and  taking  a  seat  at  his  side  she  looked  appeal¬ 
ingly  into  the  specialist’s  eyes. 

The  physician  prided  himself  on  his  broad  sympathies;  but 
if  a  man  meets  fifty  humans  in  every  sort  of  trouble  every 
morning:  there  are  times  when  he  is  mentally  shortsighted 
as  to  suffering.  But  there  was  something  in  this  couple  that 
segregated  them  from  the  others  that  had  preceded  them. 
And  it  was  easy  to  see  that  the  man  was  a  wreck  and  that 
the  little  woman  who  clasped  and  unclasped  her  hands  was 
breaking  her  heart  because  of  the  wreck. 

“What’s  the  matter?”  1  he  doctor’s  voice  was  almost  brutal 
in  its  abruptness. 

The  man’s  shoulders  shuddered  convulsively  and  he  bent 
his  head  forward,  gazing  at  the  floor.  The  little  woman  of 
the  brimming  gray  eyes  fixed  them  in  a  world  of  entreaty  on 
those  across  the  fiat  desk. 

“You  see,  doctor,  Peter  is  very  sick.” 

“Surely,”  replied  the  doctor. 

“Yes,”  repeated  the  musical  voice,  "Peter  is  very,  very  sick. 
And  so  we’ve  come  to  ask  you  what  he  must  do.  And  there’s 
the  twins— so — so — well — if  you  could  be  so  kind,  we’ll  have 
to  ask  you  to  trust  us  for  your  fees.  But  you  mustn’t  think 
that  Peter  won’t  pay ;  you  can  be  as  sure  as  can  be  that  you  11 
get  your  money.” 

Avaricious  physicians  are  of  an  uncommon  breed,  and  the 
specialist  hastened  to  assure  Peter’s  wife  that  she  need  not 
concern  herself  about  his  fees. 

In  the  case  of  Peter  the  doctor  had  a  patient  not  so  un¬ 
common;  but,  if  common,  the  disease  had  immense  difficulties 
in  the  way  of  a  cure,  and  after  Dr.  Middleton  had  heard  the 
story  and  had  made  his  examination  he  almost  wished  that 
his  latest  patient  had  taken  his  difficulties  to  another.  And 
because  of  the  completeness  of  the  wreck  and  because  of  the 
twins  and  the  girl-looking  wife  of  the  confiding  eyes,  the 
doctor’s  heart  troubled  him. 

What  had  been  the  start  of  the  wreck’s  trouble  no  one 
could  have  told.  The  physician  felt  sure  that  it  must  have 
been  something  more  than  overwork,  and,  although  there  was 


little  one  could  put  a  finger  on  in  the  family  history,  yet  per¬ 
haps  a  great  trouble,  like  that  of  Peter's,  coming  on  an  an¬ 
cestor,  had  sent  down  through  the  years  a  predisposition  that 
was  wrecking  a  life  and  those  dependent  on  it.  Whatever 
the  original  cause,  the  results  were  serious;  so  serious  that 
perhaps  if  Peter  could  slip  out  into  the  beyond,  leaving  the 
girl  wife  to  struggle  with  the  support  of  the  twins,  there  might 
be  a  considerable  simplification  of  the  matter.  So  far  as  the 
doctor  could  see,  Peter’s  support  quite  evidently  must  fall  on 
some  one ;  he  was  almost  as  incapable  as  an  infant  to  provide 
for  himself. 

Peter  had  been  dropped  from  a  good  position  when  a  big 
manufacturing  concern  went  into  the  hands  of  a  receiver. 

“You  see,”  said  Peter’s  wife,  “they  all  lost  their  positions, 
but  Peter  wasn't  well — he  had  been  working  awfully  hard.” 
The  trembling  but  clear  voice  went  on :  “Dr.  Everett  sent  us 
to  you.  Please  do  tell  us  how  Peter  can  get  well.” 

What  they  must  do?  Such  things  were  not  nearly  as  bad 
as  some  of  the  troubles  that  came  before  the  physician,  but  the 
bent  wreck,  the  little  woman  of  the  gray  eyes,  and  the  twins 
which  had  been  dumped  into  a  sea  of  difficulty,  made  an  un¬ 
usual  appeal. 

“There’s  nothing  but  a  severe  case  of  functional  disturb¬ 
ance  of  the  nerves,”  said  the  doctor,  using  his  most  brusque 
manner  to  cover  up  his  sympathy.  “I  should  say  definitely 
that  your  husband  might  live  out  his  lifetime  if  you  got  him 
out  of  the  city.  He  must  have  employment  in  the  open  air. 
He  must  be  occupied  in  things  he  likes ;  he  must  be  free  from 
worry — immediately.  To  be  frank,  there  is  little  hope  other¬ 
wise,  and  a  certainty  of  a  cure  if  his  manner  of  life  is 
changed.” 

“But,  doctor,  the  bank  account  is  nearly  all  used  up  and  the 
twins  have  to  have  things.  It’s  no  wonder  that  Peter  worries 
— and  the  rent  for  the  flat — and — and — everything!” 

“Madam,  you  have  relatives — friends?” 

"Peter’s  folks  live  in  California — they’re  poor.  His  father 
is  dead  and  he  used  to  send  money  to  his  mother.  And  I — 
well — I  was  brought  up  in  an  institution — some  girls  are  like 
that!  When  Peter  married  me,  he  just  got  me.” 

The  doctor  lifted  himself  to  his  feet.  “Get  this  prescription 
filled.  When  he  doesn’t  sleep  give  him  twenty  drops — not 
more  than  twice  in  each  night,  and  don’t  renew  the  prescrip¬ 
tion  until  you  see  me  again.  Get  him  out  of  the  city.  See 
if  you  can’t  get  him  on  a  farm.  If  he  keeps  out  of  doors  for 
a  year  he’ll  be  a  well  man.  If  he  takes  another  position  at 
figures  and  works  into  the  night,  he’ll  be — well — he’ll  never  be 
strong.” 

A  bell  tinkled  somewhere  and  the  sliding  door  slid  in  its 
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grooves,  the  boy  of  blue  coat  and  silver  buttons  standing  at 
attention  and  the  next  patient  hastening  forward  from  the 
many  waiting. 

“Get  him  on  a  farm !’’  The  words  haunted  the  distracted 
brain  of  the  little  woman  as  she  helped  the  faltering  steps  of 
her  husband  down  to  the  street  and  to  a  car. 

“Get  him  on  a  farm !”  Why,  the  doctor  might  have  as  well 
suggested  a  trip  around  the  world — or  to  the  moon,  for  that 
matter.  It  was  easy  to  give  such  advice,  thought  the  busy 
brain  behind  the  gray  eyes ;  as  easy  to  give  as  it  seemed  im¬ 
possible  to  achieve. 

Yet,  when  the  little  girls  had  been  put  to  bed  and  Peter, 
too,  after  his  sleeping  draught,  had  sunk  into  slumber,  Peter’s 
wife  sat  long  under  the  gaslight  and  wrinkled  her  forehead 
over  that  most  difficult  of  all  problems — how  to  obtain  money 
from  where  it  is  not.  And  again  and  again  that  evening  the 
little  woman  subjected  her  problem  to  the  searching  analysis  of 
her  simple  mind.  Again 
and  again  she  thought 
despairingly  how 
her  little  accomplish¬ 
ments  had  no  market  in 
all  the  confusion  of 
markets  that  she  scanned 
under  “Help  Wanted"  in 
the  morning’s  newspa¬ 
per.  As  to  Peter,  he 
must  have  open-air  work 
or  none.  But  where  to 
secure  such  work  ? 

T  r  u  e,  he  had  been 
brought  up  on  a  farm, 
and  had  often  talked  in 
the  indefinite  way  of  the 
city  man  of  how  he 
would  delight  to  return 
to  the  soil.  But  all  that 
would  take  money,  and 
where  to  get  the 
money  ? 

Suddenly  the  little 
woman  under  the  gas¬ 
light  gave  a  cry  and  her 
breath  came  in  gasps.  A 
statement  of  a  farm  for  sale  had  gripped  her  eyes. 

“A  good  dairy  farm  for  sale.  Easy  terms.  Crops  planted. 
A  sure  living  for  a  man  and  his  family.  Owner  called  un¬ 
expectedly  to  the  Northwest.  Will  sell  everything.”  Then 
followed  a  summing  of  the  advantages  of  the  place  and  a 
statement  of  the  stock  and  the  farm  implements,  with  a  price 
and  terms  that  seemed  most  reasonable.  The  little  woman 
of  the  trembling  hands  became  so  excited  that  the  letters  swam 
before  her  eyes,  and  she  gazed  at  the  paper  as  if  a  picture 
of  the  farm  trembled  in  the  air  before  her.  How  long  she 
sat  there  she  did  not  know,  but  at  last  she  slipped  to  her  desk. 

In  the  next  half-hour  Peter’s  wife  had  written  a  letter — a 
letter  as  unbusinesslike  as  it  was  wonderfully  simple  and 
frank.  Pulling  a  shawl  over  her  head  she  slipped  down  the 
stairs  and  mailed  the  letter  at  the  corner. 
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The  little  woman  didn’t  know  it,  but  she  had  written  the 
only  sort  of  a  letter  that  could  appeal  to  the  owner  of  the 
farm,  and  when  the  following  day  he  opened  the  dozen  or  so 
answers  to  his  advertisement  he  laid  the  letter  in  a  place  by 
itself. 

“I  'll  bet  she’s  a  dear  little  brick,”  said  the  farmer  to  his 
wife  that  night.  “Mostly  the  letters  I’ve  received  don’t  tell 
enough  to  hang  a  quart  pail  on.  She’s  told  me  so  much  that 
1  can  guess  most  of  the  rest.” 

“But  she  says  they  haven't  but  a  little  money,”  put  in  the 
farmer’s  wife. 

“They  ain’t  got  much,  but  what  did  we  have  when 
we  started?  And  I’ll  bet  my  suspender  buttons  they’re 
honest;  and  that’s  a  heap  more  than  some  folks  are. 
And  I'm  going  to  telegraph  them  to  come  here  to-morrow. 
If  Peter's  wife  has  got  any  kind  of  decent  security, 
she’s  going  to  get  this  farm.” 

It  was  an  excited  little 
w  o  m  a  n  that  prepared 
breakfast  for  the  twins 
and  Peter  the  following 
morning.  Peter  wasn’t 
to  be  told  just  yet  of  the 
wonderful  journey  awav 
from  trouble  and  into 
the  fairyland  of  country, 
farms  and  a  possible 
home.  And  it  was  not 
until  he  had  been  bun¬ 
dled  up  as  if  for  his 
usual  morning  walk  that 
he  noticed  that  the  chat¬ 
ter  of  the  twins  had  not 
been  heard  for  an  hour. 

“Mrs.  Demorest  has 
promised  to  keep  them,” 
explained  the  little 
woman  with  a  briskness 
that  Peter  hadn’t  seen 
for  many  a  m  o  n  t  h. 
"And,  Peter,  dear,  if 
you  don’t  mind  we’re  go¬ 
ing  to  spend  the  day  in 
the  country.  And  you 
mustn’t  be  angry,  Peter,  but  I’ve  been  writing  to  a  farmer  and 
lie’s  sent  word  that  he’s  going  to  meet  us  at  the  station  and 
show  us  his  farm.  It’s  for  sale.” 

Peter  showed  no  evidence  of  being  angry.  On  the  con- 
trary,  with  the  childlike  interest  of  a  sick  man,  the  excite¬ 
ment  of  getting  out  into  the  country  this  bright  spring  morn¬ 
ing  brought  a  color  to  his  cheeks  that  his  wife  had  not  seen 
for  a  long  time.  And  when  they  sat  in  the  cars,  Peter  next 
1o  the  sunny  window,  the  two  were  as  excited  as  if  they  were 
school  children  off  for  a  May  party  in  Central  Park. 

[  he  unkempt  borders  of  the  great  city  gave  place  to  undu¬ 
lating  fields,  red  with  plowing  for  crops,  or  green  with  the 
green  of  late  April.  It  was  a  pleasant,  homey  countryside  that 
the  “local’  with  Peter  and  the  little  woman  sauntered  leis¬ 
urely  through  that  spring  morning  of  sleepily  warm  sunshine, 
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hazy  sky  and  bits  of  cotton  like  clouds  riding  high  or  slipping 
low  on  the  horizon,  like  dissolving  flocks  of  snowy  swans. 

At  last,  when  the  sun  had  almost  risen  to  its  noon  altitude, 
the  name  of  their  station  was  called  and  the  excited  little 
woman  helped  the  equally  excited  Peter  down  to  the  platform. 
The  farmer  was  waiting — just  such  a  blue-eyed,  round-faced, 
jolly  farmer  as  Peter’s  wife  had  imagined  the  owner  of  the 
farm  must  be. 

“The  missus  will  have  dinner  all  ready  for  us,”  the  farmer 
remarked  as  he  pulled  his  team  of  work  horses  into  a  lane, 
from  which  at  the  top  of  a  hill  could  be  seen  the  white  farm 
house. 

The  little  woman  with  ecstasy  gulped  in  the  fragrant  air 
and  Peter  straightened  himself  up  in  the  back  seat  of  the 
spring  wagon  as  if  he  had  taken  a  new  grip  on  life. 

“Lies  nice,  doesn’t  it?”  asked  the  farmer.  “Gets  the  sun 
mighty  fine  on  these  south  slopes.  Say,  we  have  peas  before 
the  neighbors  see  a  blos¬ 
som  !” 

Peter’s  wife  didn't  re¬ 
ply  ;  she  was  deep  in  her 
thoughts.  It  would  be 
heaven  to  come  to  this 
quiet  land  of  green  hills 
and  white  cherry  trees. 

But  how  was  it  to  be 
managed  ?  And  wasn’t 
it  the  height  of  folly  to 
lift  this  full  beaker  to 
the  lips,  if  the  glass 
would  be  dashed  to  earth 
before  they  could  drink? 

But  the  farmer 
wouldn't  talk  business 
until  they  had  eaten  din¬ 
ner  and  looked  over  the 
place.  And  such  a  din¬ 
ner  !  The  little  woman 
thought  she  had  never 
eaten  so  good  a  meal, 
and,  as  for  Peter,  for  a 
year  he  hadn’t  had  such 
an  appetite. 

Then  came  the  afternoon.  As  Peter  and  his  wife  followed 
their  jolly  guide,  the  grass  on  the  south  slopes  at  the  edges  of 
the  plowed  fields  was  already  deep  to  the  ankles ;  the  chatter 
of  birds,  intent  on  nest  building,  filled  the  air,  and  the  burst¬ 
ing  buds  of  shrubs  and  trees  tinged  all  the  hilltops  in  a  glow 
of  pale  pinks  and  yellows.  There  was  an  infinity  of  growing 
things  to  interest  the  sick  man.  The  chicken  yard  clucked 
and  peeped  with  mothers  and  their  scurrying  families,  and 
back  of  the  barn  near  a  spring  pond  a  brood  of  cream-colored 
fluffies  quacked  and  waddled  waterward ;  while  with  every 
new  excitement  Mrs.  Peter  cried  out,  “Oh,  Peter,  do,  do 
look!” 

And  with  every  sight  and  sound  Peter  grew  better  and 
better.  He  discussed  fertilizers  with  the  farmer  and  the 
rotation  of  crops  as  if  he  had  never  seen  an  office  desk  and 
were  a  past  master  of  farms  and  farming.  Peter’s  wife  could 
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hardly  believe  her  eyes.  The  miracle  of  a  cure  was  being 
wrought  already  by  the  afternoon  sunshine  and  the  interest 
of  things  farmlike. 

Then  at  length  they  sat  in  the  bright  kitchen,  with  the 
farmer  and  his  wife  opposite. 

“Now,  madam,  what  sort  of  security  can  you  and  your 
husband  give?  Business  is  business,  and  a  mortgage  for  the 
full  amount  couldn't  meet  the  deal.  From  the  start  you’ll  have 
a  fair  sum  coming  in  for  the  milk ;  then  there’s  the  cellar 
stocked  with  about  all  you’ll  need  for  months  and  months. 
And  the  planting  is  well  begun,  and  you’ll  have  Abram,  the 
hired  boy.  He’s  willing  and  can  do  a  man’s  work.  If  any¬ 
body  had  told  me  a  month  ago  that  my  cousin  would  die  and 
leave  me  that  big  farm  in  Manitoba  I  wouln’t  have  believed  it. 
I  don’t  need  money,  but  I  must  have  some  kind  of  good 
security.” 

“We  haven’t  any  security,”  faltered  Peter’s  wife.  “I  told 

you  that  in  my  letter.” 

“But  there  are  always 
friends  and  relatives,” 
pursued  the  farmer. 

“O  u  r  relatives  are 
poor,”  explained  the  lit¬ 
tle  woman.  “And  when 
Peter  lost  his  position 
and  got  sick  —  well  — - 
somehow  in  New  York 
you  don’t  make  that  kind 
of  friends — friends  that 
are  able  to  help  even  if 
they  wanted.” 

For  a  few  moments 
the  kitchen  was  very 
quiet  but  for  the  sub¬ 
dued  murmur  of  the 
country  sounds  that 
came  through  the  open 
door. 

“You  see,”  continued 
Peter’s  wife,  “as  I  told 
you,  Peter  was  brought 
up  on  a  farm  ;  lie’s  talked 
so  often  of  going  back 
And  then  the  doctor  said  he  would  get  well,  and  I  thought  the 
twins  would  be  so  happy  out  in  the  country.  And  so — so — 1 
wrote — but — but  I  guess  it  isn’t — just — any  use  !” 

If  words  ever  hold  tears  those  that  Peter’s  wife  had  used 
could  be  said  to  be  tears  themselves.  But  the  brave  little 
woman  wouldn’t  let  the  farmer  and  his  wife  see  the  tears, 
and  turning  her  face  awTay  she  slipped  over  to  her  husband 
and  busied  herself  in  arranging  a  shawl  over  his  shoulders. 
From  Peter,  who  had  taken  no  part  in  the  discussion  of  the 
actual  buying  of  the  farm,  came  little  consoling  exclamations. 

“My  dear — please — please  don’t  take  it  so  hard.  Some  way, 
somehow  it  will  come  out  all  right !” 

“Of  course  it  will  come  out  all  right,”  remarked  the  farmer 
cheerily.  “Things  generally  do.  And  I’ve  been  thinking, 
madam,  it’s  a  pity  that  your  husband  isn’t  in  better  health. 
And  I  don’t  think  he’s  very  sick.  But  if  he  were  quite  well 
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he  could  get  his  life  insured  and  assign  over  the  policy  to  me. 
That’s  what  I  did  when  1  was  a  young  fellow  and  bought  my 
first  farm.  Maybe  lie's  got  an  insurance  policy  and  you've 
forgotten  to  mention  it.” 

“Oh,  Peter!  do  you  hear  what  he  says?" 

The  farmer  looked  toward  the  sick  man’s  chair.  Two  pair 
of  wildly  excited  eyes  were  gazing  into  his  own  and  the  little 
woman  eagerly  nodded  her  head  again  and  again. 

‘‘Peter's  got  a  policy — haven't  you,  Peter?" 

Peter  inclined  his  head,  while  his  feverish  eyes  grew  more 
feverish,  and  in  his  excitement  he  could  not  answer. 

“You  see,”  said  Peter’s  wife,  “when  we  got  married  I  made 
Peter  take  out  a  policy,  and  when  the  twins  came  I  got  him  to 
take  more.  It  sounds  perfectly  immense,  but  it's  altogether 
ten  thousand  dollars!  Peter  is  perfectly  lovely  about  money, 
and  all  the  years  he  had  a  good  position  I  helped  out  of  my 
big  allowance  to  pay  the  premiums.  Didn't  I  Peter,  dear?” 

The  farmer  gave  a  gasp  of  astonishment.  “Ten  thousand 
dollars!  Why,  I  couldn't  ask  for  better  security.  A  life  in¬ 
surance  policy  for  this  deal  hasn’t  a  loose  spoke  in  its  wheels. 
That  is,  if  you’re  dealing  with  honest  people.  There's  no 
question  about  that — I’ve  got  eyes.  If  the  man  lives,  the  farm 


gets  paid  for,  and  if  anything  should  happen  there’s  the  insur¬ 
ance  to  pay  everything  up.  No,  indeed,  I  don’t  ask  for  better 
security  and  mostly  a  fellow  couldn’t  get  as  good.” 

A  year  later  Peter  and  his  wife  again  waited  in  the  recep¬ 
tion  room  of  the  nerve  specialist.  Again  the  page  of  blue 
coat  and  silver  buttons  called,  “Next  patient,  please,”  and 
slid  back  the  door  to  the  inner  room.  Again  the  physician 
bowed  the  couple  to  seats  and  again  in  his  brusque  manner  he 
asked,  “What’s  the  matter?” 

Peter's  wife  laid  an  appealing  hand  on  that  of  her  husband. 
“Tell  him,  Peter,  dear,"  she  .->aid. 

“We  owe  you  a  fee,  doctor,”  explained  Peter.  “We  found 
a  farm  and  are  doing  splendidly.  Have  made  the  first  pay¬ 
ment  and  if  luck  keeps  up  we'll  own  it  in  six  years.  I  sleep 
eight  hours,  eat  like  a  vulture  and  feel  like  a  fighting  cock. 
It’s  all  due  to  the  little  woman,  doctor;  to  the  little  woman  and 
two  policies  of  life  insurance.” 
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GROWTH  OF  LIFE  INSURANCE  IN  THE  SOUTH 


By  O.  S.  Carlton 

Vice-President  Great  Southern  Life  Insurance  Company,  Houston,  Tex. 


r  has  been  estimated  that  since  the  war  be¬ 
tween  $700,000,000  and  $800,000,000  of 
money  has  been  sent  from  tbe  South  to  the 
North  and  East  to  life  insurance  companies. 
This  has  constituted  a  great  drain  upon  the 
financial  resources  of  the  South.  Until  the 
Armstrong  investigation  in  New  York  the 
people  at  large,  and  especially  those  of  the 
South,  knew  but  little  about  tbe  principles 
of  life  insurance.  The  notoriety  that  the 
business  of  life  insurance  got  through  this  investigation  cre¬ 
ated  such  a  furore  that  now  the  average  policyholder  has  a 
fairly  correct  idea  about  this  very  technical  business.  Through 
this  method  the  legislatures  have  also  become  educated.  As 
a  result  the  legislation  of  the  various  States,  which  had  there¬ 
tofore  been  loose  and  desultory,  has  taken  systematic  and 
methodical  shape.  In  Texas  a  bill,  fashioned  after  the  Arm¬ 
strong  law  in  New  York,  has  put  the  writing  of  life  insur¬ 
ance  on  a  safe  and  intelligent  basis.  The  system  is  in  control 
of  an  Insurance  Commissioner,  with  power  to  exercise  the 
needed  functions.  It  is  not  an  exaggeration  to  say  that  the 
confidence  thus  created  in  the  local  companies  has  well  nigh 
revolutionized  the  business  in  the  South. 

1  he  history  of  life  insurance  in  Texas  during  the  last  five 
years  illustrates  the  growth  and  development  of  life  insurance 


business  in  the  South.  During  1906  there  was  written  in 
Texas  $64,000,000  of  life  insurance,  nearly  all  of  which  was 
written  by  outside  companies,  tbe  principal  portion  being  writ¬ 
ten  by  New  York  companies.  During  1911  there  was  written 
in  the  State  of  Texas  over  $90,000,000  of  life  insurance,  58 
per  cent  of  which  was  written  by  Texas  companies.  During 
1912  there  was  written  in  the  State  of  Texas  over  $100,000,000 
of  life  insurance,  considerably  more  than  half  of  which  was 
written  bv  Texas  companies. 

During  1906  citizens  of  Texas  sent  over  $8,000,000  away 
from  the  State  for  life  insurance.  During  1912  over  $10,000,- 
000  of  life  insurance  money  was  invested  in  Texas  securities. 
This  indicates  a  rapid  emancipation  from  former  conditions 
whereby  the  big  companies  of  the  East  dominated  the  life 
insurance  business  of  the  South. 

The  idea  of  building  strong  and  reputable  home  companies 
is  growing  in  popularity  among  the  citizens  of  Southern 
States.  The  doctrine  of  keeping  the  money  paid  in  life  insur¬ 
ance  premiums  at  home  for  the  conservation  of  the  resources 
of  these  States  during  the  period  of  their  development  is 
being  rapidly  adopted  as  a  sound  policy  in  the  interests  of 
the  public  welfare. 
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LET  THE  OSTRICH  ELEVATE  HIS  HEAD 

A  Suggestion  for  Publicity 
By  Elijah  R.  Kennedy 


HE  meddlesomeness  of  State  governments 
with  the  business  of  insurance  in  all  its 
branches  grows  rapidly  more  and  more  op¬ 
pressive.  It  is  not  my  present  purpose  to 
discover  the  influences  which  have  led  to  this 
condition.  What  I  now  suggest  is  that  if  the 
general  public  had  even  a  moderate  knowl¬ 
edge  of  the  principles  underlying  the  insur¬ 
ance  business,  and  if  citizens  were  aware  of 
the  methods  of  the  insurance  companies  and 
how  those  methods  are  based  upon  experience,  responsibility, 
wisdom  and  equity,  the  companies  would  be  in  much  less  dan¬ 
ger  of  hostile  legislation.  It  need  not  be  contended  that  all  de¬ 
tails  in  the  conduct  of  the  insurance  business  are  perfect  and 
beyond  the  possibility  of  improvement ;  but  I  maintain  that 
there  is  nothing  in  the  administration  of  respectable  insurance 
companies,  nor  anything  in  the  method  of  making  rates,  which 
would  not  be  approved  by  most  right-thinking  people  if  they 
knew  enough  about  the  subjects  to  form  an  intelligent  judg¬ 
ment.  Yet  when  agitators  are  spilling  carloads  of  printers’ 
ink  in  unwarranted  and  sensational  stories  inspired  by  malice 
and  directed  by  ignorance,  the  side  of  the  insurance  companies 
is  never  adequately  presented.  The  general  disposition  among 
insurance  men  is  to  keep  still  and  avoid  public  discussion  of 
the  affairs  of  their  companies.  I  have  heard  them,  in  respect 
of  their  reticency,  compared  to  the  ostrich,  which,  when  pur¬ 
sued,  is  said  to  bury  its  head  and  then  consider  itself  entirely 
out  of  sight. 

What  Publicity  Did  for  a  Treaty 
Daniel  Webster  was  Secretary  of  State  in  the  Cabinet  of 
President  Tyler.  He  found  that  an  old  dispute  relative  to 
the  boundary  line  between  Maine  and  Canada  had  reached 
such  an  acute  stage  that  it  threatened  to  provoke  a  war  be¬ 
tween  the  Chiited  States  and  Great  Britain.  His  first  service 
was  to  undertake  the  amicable  settlement  of  that  dispute.  No 
treaty  between  the  two  governments  would  have  been  ratified 
by  the  Senate  if  it  had  been  opposed  by  the  two  States  named, 
and  the  first  feeling  there  toward  the  proposed  treaty  was  one 
of  distrust  and  hostility.  Mr.  Webster  therefore  employed 
an  agent  to  visit  the  States  named  and  reach  the  mind  of  the 
public  through  well  written  articles  in  journals  of  large  circu¬ 
lation.  The  facts  and  the  arguments  favorable  to  the  pro¬ 
posed  treaty  were  thus  set  forth,  a  correct  public  sentiment 
was  aroused,  and  the  Ashburton  Treaty  was  successfully  car¬ 
ried  through. 

For  some  time  the  New  York,  New  Haven  &  Hartford 
Railroad  has  been  under  a  tremendous  fire  of  newspaper 
criticism  and  condemnation.  Now  there  are  generally  two 
sides  to  such  questions  as  have  arisen  in  this  instance,  and 
the  officers  of  the  powerful  corporation  named  have  at  last 
come  to  a  realization  of  the  imperative  necessity  of  making 
their  side  known  to  the  public.  They  have  taken  out  of  the 
place  he  has  filled  and  adorned  for  many  years  one  of  the 


most  popular  newspaper  men  in  the  United  States  and  have 
put  him  in  charge  of  a  publicity  department  for  their  railroad 
company.  There  will  be  no  mention  of  their  company  or  any 
of  its  affairs  or  doings  that  will  not  come  to  his  notice,  and  if 
it  seems  to  him  and  the  officers  whom  he  will  consult  that  a 
correction  or  an  additional  statement  is  desirable,  that  will  be 
made  with  clearness  and  tact  and  force.  And  his  statements 
will  be  as  widely  spread  abroad  as  the  stories  discreditable  to 
the  railroad  company. 

It  is  unnecessary  for  any  one  great  fire  insurance  com¬ 
pany  to  maintain  such  a  defensive  institution  as  this,  but  the 
general  interests  of  insurance  need  such  a  department  quite 
as  much  as  the  New  Haven  Railroad  Company. 

We  have  lately  had  in  New  York  city  a  striking  illustration 
of  the  way  the  press  may  be  captured  by  an  enterprising 
propagandist  and  misleading  impressions  established.  The 
Fire  Commissioner  of  New  York — a  newspaper  man  much 
more  than  an  administrative  city  officer — was  aroused,  and 
justly  aroused,  to  the  importance  of  breaking  up  the  practice 
of  arson  for  the  sake  of  collecting  fire  insurance.  No  doubt 
Commissioner  Johnson  was  prompted  by  the  best  of  motives. 
Unfortunately,  he  knew  so  little  about  the  methods  pursued 
by  insurance  companies  that  he  entirely  misunderstood  the 
significance  of  such  facts  as  he  ascertained,  so  that  his  zeal 
has  led  him  to  propose  legislation  absurdly  ill-adapted  to 
breaking  up  the  infamous  practice  mentioned,  but  which,  if 
enacted  as  proposed,  will  prove  so  onerous  and  burdensome  to 
the  business  interests  of  the  city  that,  as  The  New  York  Daily 
Times  recently  declared,  it  would  probably  be  necessary  to 
call  a  special  session  of  the  legislature  before  next  winter  to 
repeal  the  Commissioner’s  law.  In  this  case  the  fault  is  not 
entirely  with  the  insurance  companies.  If  the  Commissioner 
had  treated  insurance  men  as  men  of  such  great  responsibility 
were  entitled  to  be  treated — with  candor  and  confidence  and 
trust — he  would  have  learned  a  good  deal  that  he  does  not  yet 
know.  But  he  resorted  to  a  sharp  trick  the  playing  of  which 
totally  misled  him  as  to  the  bearing  of  the  facts  he  learned 
and  thus  inspired  him  to  endeavor  to  regulate  a  business  con¬ 
cerning  which,  notwithstanding  the  success  of  his  trick,  he 
knows  nothing  at  all.  The  entire  press  of  the  city  gave  him 
columns  in  which  to  exultantly  exploit  his  game  and  to  throw 
a  weight  of  entirely  undeserved  obloquy  upon  the  general 
management  of  the  insurance  business  in  New  York.  Some 
very  able  men  among  the  fire  insurance  companies  wrote  very 
able  letters  exposing  the  Commissioner’s  sophistries  and  falla¬ 
cies.  These  letters  appeared  in  a  very  highly  respected  jour¬ 
nal.  Every  insurance  man  saw  them.  Some  of  these  letters 
were  afterwards  printed  in  pamphlet  form  and  a  few  of  them 
were  sent  out  in  the  endeavor  to  counteract  the  mischievous 
misrepresentations  which  had  been  read  by  millions. 

Insurance  Attacked  by  Sensational  Press 

Sensational  periodicals  have  also  recently  employed  their 
genius  for  agitation  in  attacks  upon  the  insurance  interests  of 
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the  country.  It  has  actually  been  charged  that  insurance  com¬ 
panies  have  been  more  than  willing  to  allow  the  crime  of  arson 
to  go  undiscovered  and  unpunished  !  Miscreants  who  have 
aided  incendiaries  in  the  endeavor  to  collect  insurance  monev 
have  been  referred  to  as  “insurance  adjusters,”  through  the 
evident  impression  on  the  part  of  certain  writers  that  these 
wretches  were  in  the  employ  of  insurance  companies;  yet  next 
to  nothing  has  been  done  to  correct  the  highly  damaging  im¬ 
pressions  that  have  been  created. 

It  is  time — it  is  far  behind  time — for  the  managers  of  one 
of  the  greatest  and  most  indispensable  industries  of  the  coun¬ 
try  to  realize  that  The  Public  is  their  master  and  to  set  them¬ 
selves  right  in  the  estimation  of  this  dominating  force.  If 
The  Public  had  been  as  extensively  and  effectually  informed 
of  the  true  state  of  affairs  as  it  was  informed  of  the  clever 
trick  of  Commissioner  Johnson  there  would  be  no  danger  now 
of  the  enactment  of  intolerable  legislation  in  Albany. 

Some  of  you  will  ask,  “Do  you  forget  the  insurance  press?" 

Not  at  all;  nor  do  I  intend  to  disparage  that  useful  medium 
of  information  and  discussion  between  people  engaged  in  our 
special  line  of  business.  Indeed,  if  I  could  afford  it  finan¬ 
cially,  I  would  take  up  the  job  of  insurance  editorship  for  the 
next  few  years  for  the  fun  I  believe  I  could  get  out  of  it ; 
but,  valuable  as  our  insurance  journals  are  “in  the  profession," 

THE  AMERICAN  LIFE  CONVENTION 

ts  First  President 

Organization,  Aims  and  Objects 
1  lie  resolution  was  referred  to  a  special  committee  on  reso¬ 
lutions,  which  committee  reported  at  a  subsequent  session, 
recommending  two  declarations  of  principles,  to  wit :  That 
we  favored  the  utmost  publicity  in  the  life  insurance  busi¬ 
ness  and  invited  the  closest  supervision  and  inspection ;  sec¬ 
ondly,  that  we  favored  State  supervision  as  against  national 
supervision.  The  first  declaration  of  principles  was  adopted 
unanimously.  On  the  second  declaration  of  principles  there 
was  a  lengthy  discussion.  Finally,  it  was  agreed  that  a  vote 
be  taken  and  any  company  desiring  not  to  vote  might  be  ex¬ 
cused.  The  result  was  that  there  were  eight  voted  in  favor 
of  the  second  declaration  of  principles  and  none  against.  Im¬ 
mediately  following,  an  executive  committee  was  named,  and 
said  executive  committee  was  instructed  to  call  a  meeting,  to 
be  held  in  St.  Louis,  Mo.,  on  January  30,  1906,  for  further 
conference.  The  St.  Louis  meeting  convened  on  the  date 
fixed,  and  there  were  present  representatives  of  fifteen  com¬ 
panies,  with  nine  not  present,  but  desiring  to  be  counted,  as¬ 
suring  the  organization  they  could  be  relied  upon.  A  Com¬ 
mittee  on  Organization  at  that  meeting  reported  as  follows: 

A\  e,  your  Committee  on  Organization,  would  respectfullv 
recommend  that  a  permanent  organization  be  perfected  at 
this  meeting,  and  we  submit  with  the  recommendation  for 
immediate  consideration  the  following  draft  of  the  Constitu¬ 
tion  and  By-Laws.’  1  his,  in  effect,  was  carrying  out  the 
preamble  of  the  resolution  introduced  at  the  Chicago  meet¬ 
ing,  heretofore  mentioned,  and  the  Committee  on  Resolutions 
submitted  a  report  setting  forth  a  declaration  of  principles 


By  J.  B.  Reynolds, 

NDER  date  of  November  15,  1905,  a  letter  was 
sent  out  from  Kansas  City,  Mo.,  addressed  to 
executive  officers  of  the  Middle  West,  Western 
and  Southern  companies,  inviting  them  to  a 
meeting,  to  be  held  December  5,  1905,  in  the 
city  of  Chicago.  The  invitation  letter  was 
signed  by  Sidney  A.  Foster,  Secretary,  Royal 
Union  Mutual  Life  Insurance  Company  of 
Des  Moines;  Charles  E.  Dark,  then  vice- 
president  of  the  American  Central  Life  of 
Indianapolis,  and  J.  B.  Reynolds,  president  of  the  Kansas  City 
Life  Insurance  Company,  Kansas  City.  The  letter  stated  that 
the  meeting  was  “called  to  consider  matters  of  mutual  interest, 
such  as  agency  management,  National  and  State  supervision 
and  other  important  questions,  with  the  end  in  view  that  the 
best  interests  of  the  policyholders  may  be  conserved.”  In  re¬ 
sponse  to  this  letter  there  met  at  the  Great  Northern  Hotel. 
Chicago,  on  the  date  mentioned  representatives  of  fourteen 
companies.  In  many  respects  we  were  strangers  to  each  other. 
With  no  definite  or  fixed  programme,  the  meeting  in  the  be¬ 
ginning  was  largely  given  over  to  informal  discussions,  opin¬ 
ions  and  suggestions.  The  first  move  having  definite  aim  was 
contained  in  a  resolution  introduced  bv  E.  P.  Melson,  presi¬ 
dent  of  the  Missouri  State  Life,  preamble  of  which  is  as 
follows : 

“Whereas,  present  conditions  in  the  life  business  make  it 
necessary  for  the  life  companies  to  organize  for  the  protection 
of  the  best  interests  and  welfare  of  the  policyholders,  there¬ 
fore  be  it  resolved,”  etc. 


they  do  not  reach  the  public.  The  public  can  only  be  reached 
and  addressed  and  impressed  through  the  regular  mediums 
of  communication  of  news  and  tidings  and  editorial  discus¬ 
sions — the  regular  daily  and  weekly  and  monthly  publications. 
Educational  institutions,  philanthropic  societies,  business  cor¬ 
porations  and  many  other  affairs  conducted  on  a  large  scale 
or  dependent  upon  State  incorporation  maintain  publicity  de¬ 
partments  of  their  own.  Others  employ  men  who  are  en¬ 
gaged  in  the  wTork  of  publicity  for  various  clients.  After  more 
years  of  serious  disturbance,  of  strenuous  and  not  alwavs 
skilfully  directed  work  on  the  part  of  important  insurance  offi¬ 
cers,  it  will  probably  be  discovered  by  the  managers  of  the 
insurance  business  that  their  principles  and  their  methods 
justify  and  will  command  public  approval  and  public  support 
when  the  public  is  candidly  and  intelligently  informed  con¬ 
cerning  those  principles  and  those  methods.  Until  such  pub¬ 
licity  is  comprehensively  and  sagaciously  and  adequately  main¬ 
tained,  ignorance,  malice  and  injustice  will  continue  to  menace 
the  interests  of  insurance  whenever  a  legislature  meets  in  the 
United  States. 


( 
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along  the  same  line  as  those  suggested  at  Chicago,  the  only 
difference  being  some  added  reasons  emphasizing  the  position 
of  the  organization  favoring  publicity  and  State  supervision. 
The  committee  report  was  unanimously  adopted  and  those  as¬ 
sembled  proceeded  to  adopt  a  Constitution  and  By-Laws. 
The  second  section  of  the  Constitution  defining  the  purposes 
of  the  organization  and,  we  might  say,  its  “Aims  and  Ob¬ 
jects,”  stated  that  the  organization  was  for  the  purpose  of 
encouraging,  upbuilding  and  maintaining  the  business  of  life 
insurance;  the  dissemination  of  information  regarding  the 
science  of  life  insurance;  enactment  of  uniform  laws;  uphold¬ 
ing  of  correct  principles  in  the  conduct  of  the  business ;  the 
establishment  and  maintenance  of  confidence  between  the 
management  of  companies  composing  the  organization  and 
their  policyholders,  and  the  correction  of  any  abuses  which 
may  arise  in  the  method  of  transacting  the  business  of  life 
insurance;  the  promotion  of  co-operation,  acquaintance  and 
exchange  of  ideas  among  managers  and  executive  officers  of 
the  membership  of  the  organization,  including  the  welfare  of 
insurers,  insured  and  the  public  in  relation  to  the  business. 

The  St.  Louis  meeting  adjourned  and  the  first  annual  meet¬ 
ing  as  an  organization  under  a  constitution  and  by-laws  was 
held  in  Chattanooga,  Tenn.,  on  September  28  and  29,  1906, 
at  which  meeting  the  declarations  of  principles  of  the  St. 
Louis  meeting  were  reaffirmed  and  three  more  were  added — 
to  wit :  First,  favoring  limitation  as  to  class  and  kinds  of 
securities  in  which  life  insurance  funds  should  be  invested; 
Secondly,  declaring  in  favor  of  preliminary  term  method  of 
valuation ;  and  Third,  declaring  opposition  to  standard  forms 
(not  standard  provisions)  in  life  insurance  policy  contracts. 
Thus,  after  adjournment  of  the  first  annual  meeting  of  the 
American  Life  Convention,  we  find  the  organization  on  record 
upon  five  then  important  questions  before  the  life  insurance 
companies — to  wit:  (1)  Favorable  to  publicity,  (2)  favor¬ 
able  to  preliminary  term  method  of  valuation,  (3)  favorable 
to  State  supervision,  (4)  favorable  to  limitation  as  to  classes 
of  securities  in  which  life  insurance  companies’  funds  should 
be  invested,  and  (5)  opposed  to  standard  forms  of  policies. 

By  common  consent  another  principle  was  promulgated, 
though  not  designated  by  resolution,  as  more  nearly  covered 
by  the  second  section  of  the  Constitution,  to  wit :  a  declara¬ 
tion  to  contribute  to  life  insurance  literature  from  the  stand¬ 
point  of  the  practical  executive,  actuarial,  medical  and  legal 
subjects;  and  I  think  we  may  point  with  pride  to  what  has 
been  accomplished  in  each  of  these  branches.  We  say  it  mod¬ 
estly,  though  sincerely,  that  we  do  not  believe  any  organiza¬ 
tion  can  boast  of  having  contributed  more  sound  and  scientific 
principles  than  have  been  promulgated  through  and  by  this 
organization  upon  the  different  branches  of  the  life  insurance 
business.  Our  executive  officers  and  actuaries  have  submitted 
papers  to  the  Convention  that  have  been  given  wide  publicity 
and  favorable  commendation.  The  different  sections  of  the 
Convention  are  now  operating  bureaus  of  exchange  of  infor¬ 
mation  that  are  of  great  value  to  all.  The  executive  section 
operates  a  bureau  for  the  exchange  of  agency  information. 
The  medical  section  holds  meetings  semi-annually,  and  have 
established  and  are  successfully  operating  a  bureau  of  ex¬ 
change  of  impairments  and  other  valuable  exchange  informa¬ 
tion.  The  legal  section  is  now  preparing  a  plan  for  operating 


an  exchange  of  valuable  information  among  its  members, 
while  a  committee  of  actuaries  are  at  this  time  making  an 
exhaustive  and  scientific  investigation  on  the  question  of  dis¬ 
ability  and  occupational  hazards. 

Therefore,  from  an  internal  standpoint  our  “Aims  and 
Objects”  are  to  mutually  co-operate  and  exchange  valuable 
information,  disseminating  among  the  entire  membership  the 
experience  of  the  individual  company,  and,  from  the  stand¬ 
point  of  the  individual  company,  there  is  nothing  that  can  be 
of  more  value  than  the  combined  experience  of  all  in  the  hand¬ 
ling  of  the  great  business  in  which  we  are  engaged. 

Submitting  the  foregoing  as  the  “Aims  and  Objects”  of  the 
American  Life  Convention  in  so  far  as  the  benefits  to  its 
members  may  accrue,  we  may — lest  we  forget — refer  again 
to  the  second  section  of  the  Constitution,  as  the  purposes 
therein  set  forth  are  more  far-reaching. 

The  high  ideals  undoubtedly  had  in  mind  by  those  who 
drafted  the  section  of  the  Constitution  referred  to  are  rapidly 
being  realized,  and  while  there  is  much  yet  to  strive  for,  never¬ 
theless  great  and  lasting  good  has  already  been  accomplished ; 
and  with  a  membership  of  ninety  companies,  many,  if  not  all, 
can  point  with  pride  to  benefits  obtained  through  and  by  virtue 
of  membership  in  the  organization,  and  we  are  gradually, 
though  certainly,  eliminating  the  word  “competition”  and 
substituting  therefor  the  word  “co-operation.”  There  are  no 
sectional  or  imaginary  lines  drawn  in  the  organization,  its 
“Aims  and  Objects”  being  to  promulgate,  assist  and  develop 
all  that  is  good  in  the  business  of  life  insurance,  and  to  shun, 
discredit  and  repudiate  that  which  is  bad,  whether  originating 
from  its  own  members  or  those  outside  the  organization.  Its 
further  “Aims  and  Objects”  are  to  disseminate  information 
among  policyholders  and  public,  educating  them  to  the  neces¬ 
sities  and  benefits  of  sound,  legal  reserve  life  insurance. 

Advocating,  as  it  does,  State  supervision,  the  organization 
is,  therefore,  vitally  interested  in  the  enactment  of  laws  in 
the  various  States  relating  to  and  governing  the  business  of 
life  insurance;  however,  the  Convention  does  not  maintain 
paid  representatives  as  lobbyists,  but  advises  and  co-operates 
with  the  home  companies  of  the  respective  States. 

The  American  Life  Convention  was  the  first  of  its  kind  to 
be  organized  and  in  point  of  numbers  is  the  largest,  and  is 
likewise  composed  of  a  membership  covering  a  larger  territory 
than  any  similar  organization  ;  and  occupying,  as  it  does,  this 
position,  its  opportunities  are  greater.  There  are  no  fears 
among  the  membership  for  the  perpetuity  of  the  organization  ; 
and  while  the  future  is  solely  in  the  hands  of  its  members,  the 
organization  will  continue  to  utilize  the  opportunities  for  the 
common  good,  and  its  power  and  influence  will  increase. 

If  I  be  permitted  to  epitomize  its  “Aims  and  Objects”  into 
a  brief  paragraph,  I  would  say :  “The  organization  was  for 
the  purpose  of  endeavoring  to  apply  the  Golden  Rule  in  the 
conduct  of  the  life  insurance  business.” 
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GRAPHICAL  EXHIBIT  OF  FIRE  INSURANCE  (25  YEARS) 
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II. — Fire  Insurance — Statistics  of  all  Joint 
Stock  Companies  Reporting  to  the  New  York  In¬ 
surance  Department. 

Black  line  shows  growth  in  assets  from  $202,- 
949,392  in  1887  to  $617,317,746  in  1912. 

Blue  line  indicates  increase  in  premiums  from 
$92,135,152  in  1887  to  $309,657,967  in  1912. 
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DEVELOPMENT  OF  CREDIT  INSURANCE 

By  E.  M.  Treat,  President,  The  American  Credit-Indemnity  Company  of  New  York,  St.  Louis,  Mo. 


HAVE  read  from  time  to  time,  with  interest  and 
a  good  deal  of  benefit,  articles  in  your  journal 
and  others  by  insurance  executives,  especially 
in  the  casualty  and  miscellaneous  lines,  deal¬ 
ing  with  such  insurance  in  all  its  phases  and 
with  the  policy  forms.  Many  were  written  in 
a  plaintive  strain,  vigorously  denunciatory  of 
evils  encountered,  deploring  enactment  of  various  laws,  plead¬ 
ing  for  reforms  and  otherwise  striving  for  betterment  in  un¬ 
derwriting  and  for  the  solution  of  exacting  problems.  Many 
articles,  however,  especially  those  in  connection  with  annual 
statements,  were  entirely  plaintless,  portraying  most  vividly 
the  excellent  and  gratifying  progress  achieved.  And  it's  all 
true.  A  huge  task  has  confronted  casualty  men,  a  task  de¬ 
manding  courage,  concentration  and  strength  of  will.  And  I 
have  observed  what  has  happened  to  the  obstacles  found  in 
the  path  of  progress.  These  men,  by  their  wisdom,  their 
astonishing  foresight,  their  discrimination  and  skill  in  the 
selection  of  risks  and  the  fixing  of  charges,  have  placed  their 
companies  in  a  sound  and  prosperous  condition. 

And  while  encountering  various  perplexing  problems,  there 
has  been  a  constant  broadening  of  the  policy  forms,  a  widen¬ 
ing  of  scope,  liberalizing  of  benefits,  improved  clauses  and 
clarified  wording. 

This,  I  believe,  prevails  generally  in  all  lines  of  insurance — 
an  honest  endeavor  to  provide  the  insured  with  protection  that 
really  protects. 

The  policy  forms  in  credit  insurance  have  likewise  devel¬ 
oped  along  very  liberal  lines,  while  at  the  same  time  the  com¬ 
panies  engaged  in  it  were  meeting  with  changing  hazards, 
heightened  by  the  fluctuating  and  uncertain  situation  as  to 
failures.  For  while  the  business  situation  has  been  fairly 
sound,  there  has  been  an  unusually  large  number  of  failures 
during  the  past  few  years. 

The  present  form  of  credit  insurance  policy  covers  the  in¬ 
sured  on  excessive  losses  (over  and  above  an  initial  loss  to  be 
borne  by  the  policyholder  )  through  insolvency  of  debtors,  no 
matter  what  may  be  the  nature  of  the  insolvency.  Indeed,  it 
goes  further  and  covers  cases  compromised  by  a  majoritv  of 
creditors  to  prevent  insolvency  proceedings. 

Losses  by  Failures 

Let  me  tell  now  of  the  losses  by  failures,  the  exposure  of  the 
companies,  the  adjustment  of  the  policy  to  the  business  in¬ 
sured,  and  of  the  efforts  to  post  policyholders  on  trade  and 
financial  conditions  trying  to  save  them  from  losses,  for  all  this 
is  involved  in  credit  underwriting. 


Mercantile  agencv  statistics  show  that  during  almost  every 
decade  the  losses  by  unanticipated  failures  have  generally 
ecjualed  one-half  of  the  capital  employed  in  manufacturing 
and  mercantile  pursuits.  These  figures  are  not  fanciful ;  they 
represent  facts.  They  show  that  almost  numberless  miscalcu¬ 
lations  in  the  extension  of  credits  are  daily  being  made  in  the 
commercial  world,  and  these  by  men  who  zealously  strive  to 
prevent  losses,  but  who  err  in  the  accuracy  of  their  forecasts 
as  to  what  the  future  may  have  in  store.  The  figures  showing 
failures  stand  for  exposure  to  dangers  that  are  great.  They 
proclaim  in  no  uncertain  way  the  hazardous  phase  which  credit 
underwriting  assumes.  We  are  exposed  to  risks  even  more 
uncertain  than  those  in  fire  insurance.  The  constant  possibil¬ 
ity  of  a  financial  disturbance  and  its  sometimes  rather  ex¬ 
tended  aftermath,  aside  from  the  normal  run  of  failures,  is  a 
greater  risk  to  the  credit  underwriter  than  that  of  sweeping 
losses  by  fire  is  to  the  fire  underwriter.  Losses  by  bad  debts 
come  to  all  who  sell  on  credit.  This  is  axiomatic.  The  figures 
showing  failure  losses  are  representative  of  pitfalls  and  entan¬ 
glements,  a  constant  repetition  of  which  can  be  counted  upon 
with  certainty,  with  the  possibility  of  increased  losses  in  keep¬ 
ing  with  the  increase  of  the  growth  of  the  commerce  of  our 
country  and  the  growing  perplexities  in  its  economic  and  in¬ 
dustrial  affairs. 

The  mercantile  agencies  are  engaged  in  a  splendid  work : 
they  are  indispensable ;  they  are  daily  gathering  and  collating 
information  relating  to  those  engaged  in  mercantile  pursuits, 
to  be  furnished  to  their  subscribers.  But  no  matter  how  well 
directed  their  efforts  may  be,  this  country  chronicles  each  year 
its  history  of  failures  and  disasters,  and  we  must  admit  in  the 
examination  we  have  very  little  to  encourage  the  belief  that 
commercial  failures  will  ever  be  very  greatly  checked.  It  is 
beyond  human  power  for  any  organization  of  men  to  so  com¬ 
pletely  master  the  inside  facts  relative  to  the  actual  status  of 
buyers  whom  they  set  out  to  investigate  as  to  result  in  their 
rating  with  unerring  certainty  such  a  vast  commercial  body  as 
the  United  States  contains.  In  the  labor  of  attempting  this 
the  mercantile  agencies  encounter  great  obstacles.  There  are 
persons  without  number  who  are  reluctant  to  speak,  those  who 
are  indifferent  and  refuse  to  make  statements,  and  those  upon 
whose  own  estimate  of  themselves  a  report  must  be  drawn. 
There  are  others  to  whom  the  references  of  interested  bankers 
and  interested  friends  must  be  taken  into  account,  and  still 
again  there  are  others  yvho  become  large  buyers  of  merchan¬ 
dise  who  wilfully  falsify  the  facts.  No  matter  how  statistics 
may  explain  the  reason  for  this  or  that  or  the  other  15,000  fail¬ 
ures  in  the  United  States  in  the  year  1912,  the  cold,  unvar- 
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nished  truth  is  that  they  take  place.  The  agencies  cannot  con¬ 
trol  failures.  Their  functions  are  to  procure  information  and 
to  make  known,  so  far  as  possible,  the  estimated  financial  and 
credit  standing  of  all  reported  upon ;  and  this  they  do  most 
creditably. 

The  very  fact  of  such  a  condition  existing  in  the  commercial 
world  emphasizes  all  the  more  strongly  the  absolute  necessity 
that  the  wholesaler,  who  parts  with  his  merchandise  on  the 
faith  of  the  financial  and  paying  ability  of  his  customers, 
should  be  protected  against  those  losses  which  are  above  the 
normal  expectation  for  his  house.  This  credit  insurance  does. 

Policy  Conditions 

The  credit  company  furnishes  a  comprehensive,  clearly 
worded  and  easily  understandable  form  of  contract,  framed 
for  the  proper  protection  of  the  insured  as  well  as  for  itself ; 
a  contract  under  which  not  only  relief  is  brought  to  the  insured 
against  unusually  heavy  losses,  but  a  system  or  plan  furnished 
that  has  a  wholesome  effect  upon  credit  granting  by  guiding 
such  transactions  in  the  right  channels. 

Under  the  policy  the  mercantile  agency  ratings,  on  which 
the  insurance  is  based,  are  classified  and  coverage  graded  ac¬ 
cordingly.  It  restricts  coverage  to  a  limited  coinsurance  on 
inferior  ratings  and  affords  graded  protection  on  preferred 
customers  with  good  ratings. 

The  conditions  of  the  policy  are,  of  course,  printed.  The 
adjustment  of  the  insurance  to  the  needs  of  each  applicant  is 
the  fixing  of  rates  and  limits  according  to  the  line  of  trade, 
size  of  inferior  and  rated  accounts  and  other  necessary  under¬ 
writing  factors. 

Lines  of  trade  are  classified  into  groups  according  to  the 
hazard.  By  this  plan  the  initial  loss  (the  uninsurable  part) 
is  a  stated  percentage  on  the  annual  sales.  The  excess  over 


the  initial  is  the  insurable  portion.  Then  there  is  what  is 
termed  an  average  policy — a  very  liberal  plan  for  the  practical 
automatic  adjustment  of  the  initial  loss  to  a  limited  and  rea¬ 
sonable  percentage,  according  to  the  amount  of  excessive 
losses  filed  under  the  policy  under  which  excessive  losses 
occur.  This  appeals  to  merchants,  who  very  wisely  desire  a 
guarantee  that  their  losses  will  be  kept  within  a  certain  aver¬ 
age,  the  excessive  losses  thereover  being  paid  by  the  credit 
company. 

In  furtherance  of  the  mutual  interests  of  policyholder  and 
company,  the  policyholders  are  furnished  monthly  a  business 
barometer,  a  service  to  keep  policyholders  informed  as  to  the 
fundamental  conditions  over  which  the  man  in  any  particular 
business  has  no  control,  but  to  the  trend  of  which  any  business 
can  be  adjusted  in  an  effort  to  avoid,  as  far  as  possible,  loss 
during  business  reactions  and  increase  profits  during  pros¬ 
perity. 

An  additional  service  affording  attention  to  overdue  but  live 
accounts — a  preventive  measure — is  likewise  now  in  force. 
Thus  under  the  new  development  of  credit  insurance  both 
preventive  and  protective  measures  are  supplied. 

I  should  say  that  the  spirit  governing  all  credit  underwrit¬ 
ing  is  the  issuance  of  a  broad,  liberal  policy,  the  exercise  of 
sound  common  sense  in  underwriting  and  paying  promptly, 
without  quibble,  any  liability  that  ensues.  A  very  distinct  ad¬ 
vance  has  very  recently  been  made  placing  credit  policies  and 
underwriting  on  a  still  firmer  and  more  scientific  basis. 


THE  FLOODS  IN  THE  MIDDLE  WEST 


N  Mr.  Wilson's  article  in  this  issue  of  The 
Spectator  on  “Flood  Insurance  as  a  Pro¬ 
tection  for  Our  Valleys,”  written  early  in 
March,  occurs  the  following  prophetic  sen¬ 
tence  :  “There  are  now  in  America  more 
than  a  thousand  towns  and  cities,  to  say 
nothing  of  the  thousands  in  other  countries, 
which,  so  far  as  their  safety  is  concerned, 
might  as  well  be  lying  beneath  the  smoulder¬ 
ing  crater  of  Mount  Vesuvius.” 

In  less  than  a  month  after  these  words  were  written 
the  vision  of  destruction  was  realized  in  the  most  awful 
calamity  in  the  history  of  the  United  States,  involving 
a  greater  loss  of  life  and  property  than  the  American 
people  have  ever  suffered  through  the  visitation  of  God  and 
horrifying  the  civilized  world  with  its  sudden  and  appalling 
tragedy.  Long-continued  and  torrential  rains,  spreading  over 
i  the  entire  Middle  West  and  following  a  winter  of  unusual 
mildness,  swelled  every  stream  in  the  stricken  valleys  to  a 
torrent  and  transformed  the  overburdened  rivers  into  irre¬ 
sistible  seas  of  destruction.  Dams,  levees  and  bridges  were 


swept  away  like  chaff  before  a  mighty  wind,  and  the  accu¬ 
mulated  waters,  freed  suddenly  from  all  restraint,  over¬ 
whelmed  everything  in  their  path,  leaving  death  and  desola¬ 
tion  behind  them.  Whole  towns  were  blotted  out  in  an  in¬ 
stant  and  peaceful  and  prosperous  cities  were  converted  into 
swirling  wastes  in  which  nothing  could  live  and  where  no 
human  help  could  come  to  the  struggling  victims.  Fire  and 
famine  followed  in  the  wake  of  the  flood;  the  warm  March 
winds  changed  to  wintry  blasts,  the  never-ceasing  rains  to 
driving  snow  and  sleet,  and  every  horror  that  the  imagination 
can  conceive  tortured  the  survivors  of  the  inundation.  Com¬ 
munication  with  the  outside  world  was  almost  entirely  cut 
off.  Railroad  bridges  and  great  sections  of  track  were  de¬ 
stroyed,  telegraph  and  telephone  wires  were  down,  and  where 
the  floods  were  highest  it  was  impossible  to  come  to  the  relief 
of  the  dying  and  suffering  victims  by  means  of  boats.  When 
night  fell  the  stricken  towns  were  in  complete  darkness,  ex¬ 
cept  where  burning  houses  and  wreckage  cast  a  glare  over  the 
desolate  scene.  In  some  towns  and  cities  miscreants  sought 
profit  from  the  disaster  by  looting  deserted  homes  and  even 
robbing  the  bodies  of  the  dead,  and  troops  were  hastily  sum- 
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moned  to  guard  property  and  preserve  order.  With  the  sub¬ 
siding  of  the  waters  thousands  of  homeless  refugees  were 
without  food,  clothing  or  shelter,  and  no  immediate  relief  was 
possible. 

Estimated  Losses 

Such  were  the  awful  tales  of  disaster  that  horrified  the  na¬ 
tion  on  the  morning  of  Tuesday,  March  25.  Where  it  was 
impossible  to  get  accurate  news,  imagination  and  sensational¬ 
ism  exaggerated  the  damage,  and  at  first  it  was  estimated  that 
six  thousand  had  perished  in  Ohio  and  Indiana,  while  scat¬ 
tered  reports  of  less  serious  loss  of  life  and  property  were 
coming  in  from  the  South  and  East.  But  as  reliable  news 
finally  reached  the  press  it  was  found  that  the  first  reports  had 
been  greatly  exaggerated,  at  least  so  far  as  loss  of  life  was 
concerned,  and  the  dead  in  Ohio  and  Indiana  were  con¬ 
servatively  estimated  at  five  hundred.  In  addition  to  these, 
perhaps  more  than  a  hundred  were  drowned  in  other  States. 

It  is  hardly  possible,  however,  to  exaggerate  the  property 
loss,  which  aggregated  hundreds  of  millions,  exclusive  of  the 
indirect  losses  due  to  the  paralysis  of  commerce,  the  destruc¬ 
tion  to  factories,  throwing  thousands  out  of  work,  damage  to 
agriculture  and  the  financial  losses  due  to  death  and  disability. 
Most  of  this  loss  will  be  absolute  to  the  victims  of  the  flood, 
.as  it  was,  for  the  most  part,  uninsured.  The  principal  suf¬ 
ferers  were  Dayton,  Columbus,  Zanesville,  Cincinnati,  Indian¬ 
apolis,  Louisville  and  Pittsburg.  In  this  State,  Troy  and 
Rochester  were  the  most  damaged ;  while  from  New  England 
to  the  Southern  States  there  were  extensive  and  destructive 
floods,  which  were  almost  unnoticed  in  the  concentration  of 
public  interest  in  the  situation  in  Ohio.  The  Governor  of 
Ohio  estimates  the  direct  property  loss  in  that  State  at  $300,- 
000,000,  and  losses  in  other  States  will  probably  aggregate 
at  least  as  much.  In  comparison  with  these  figures  even  the 
San  Francisco  disaster  appears  insignificant.  The  property 
loss  from  fire  and  earthquake  in  that  city  was  computed  to  be 
^S0;000)000*  and  the  total  death  loss  was  not  more  than  three 
hundred  and  fifty. 

Relief  Measures 

1  he  sympathy  of  the  entire  country  was  instantly  awakened 
when  the  news  from  the  flooded  districts  reached  the  people, 
and  there  was  a  prompt  and  generous  response  to  appeals  for 
aid  from  the  homeless  and  destitute  victims  of  the  disaster. 
In  this  city  alone  more  than  half  a  million  dollars  in  cash  was 
quickly  raised,  in  addition  to  large  contributions  of  food, 
clothing  and  other  necessities.  I*  rom  every  part  of  the  coun¬ 
try  contributions,  which  must  have  aggregated  millions  of 
dollars,  came  pouring  in  for  the  relief  of  the  sufferers.  The 
federal  Government  took  prompt  steps  to  relieve  the  distress 
of  the  victims,  and  Secretary  of  War  Garrison  went  in  person 
to  the  scene  of  the  disaster  and  supervised  the  work  of  rescue 


b  1  rimer  evidence  that  the  insurance  companies  keep  step 
in  the  march  of  progress  is  furnished  by  a  company  recently 
organized  to  write  automobile  insurance,  which  announces 
that  it  is  prepared  to  accept  risks  on  aeroplane  hazards.  It  is 
not  unlikely  that  by  the  time  the  next  Quinquennial  Number 


and  restoration.  The  railroads,  which  had  themselves  been 
damaged  to  the  extent  of  at  least  $50,000,000,  made  every  pos¬ 
sible  effort  to  restore  communication  with  the  flooded  district 
and  in  many  instances  furnished  freight  and  transportation 
free  for  supplies  and  rescue  parties.  The  Red  Cross  Society 
raised  several  hundred  thousand  dollars,  besides  rendering 
invaluable  assistance  in  other  directions.  In  short,  the  Ameri¬ 
can  people  responded  with  characteristic  sympathy  and  gen¬ 
erosity  to  the  necessities  of  their  afflicted  countrymen. 

Insurance  Losses 

Erom  the  insurance  point  of  view  the  floods  were,  perhaps, 
less  serious  than  some  of  the  other  great  calamities  that  have 
afflicted  the  country.  The  direct  property  damage  from  flood 
was  practically  uninsured,  although  there  may  have  been  a  few 
policies  in  Lloyds.  In  several  towns  the  flood  was  succeeded 
by  more  or  less  extensive  fires,  but  the  insurance  liability 
would  not  extend  to  cases  where  the  buildings  caught  fire  after 
they  had  collapsed  in  the  floods.  This  will  undoubtedly  occa¬ 
sion  some  difficulty  for  the  companies  in  the  way  of  equitable 
adjustments,  but  the  total  fire  loss  is  not  large  enough  to  be 
serious. 

I  here  are  no  data  at  hand  as  to  the  extent  of  the  losses  to 
the  life  and  casualty  companies,  but  they  will  undoubtedly  be 
heavy,  particularly  to  the  companies  doing  an  industrial  busi¬ 
ness.  The  great  majority  of  the  fatalities  and  accidents  were 
to  the  people  living  near  the  banks  of  the  rivers,  and  most  of 
them  were  of  the  industrial  class.  There  were  doubtless, 
however,  many  among  the  killed  and  injured  who  carried  con¬ 
siderable  insurance,  and  the  aggregate  losses  will  be  large. 
Claims  under  policies  covering  sickness  will  probably  be  nu¬ 
merous,  owing  to  the  unsanitary  conditions  following  the 
flood  as  well  as  to  exposure  and  shock. 

In  Air.  \\  ilson  s  article,  referred  to  above,  he  divides  floods 
into  two  great  classes — those  caused  by  a  greater  quantity  of 
water  falling  in  a  given  drainage  basin  than  its  natural  chan¬ 
nels  can  carry  off  and  those  due  to  the  giving  way  of  dams. 

1  liese  annual  visitations  in  our  river  vallevs,  varying  from 
overflows  causing  comparatively  small  damage  to  such  catas¬ 
trophes  as  that  of  this  spring,  belong  to  the  first  class.  They 
can  probably  never  be  entirely  averted ;  but  it  is  within  the  re¬ 
sources  of  hydraulic  engineering  to  mitigate  them,  and  no 
money  or  effort  should  be  spared  by  State  or  Nation  in  this 
direction.  And  with  the  most  complete  modern  defenses 
against  this  recurring  menace,  it  should  not  be  impossible  to 
make  rates  insuring  against  the  hazard  which  shall  be  both 
1  easonable  and  adequate.  I  here  is  a  great  and  increasing  de¬ 
mand  for  this  sort  of  insurance  protection,  and  it  is  hardly 
conceivable  that  the  companies  will  not  be  able  to  supply  it, 
witb  a  reasonable  profit  to  themselves  and  to  the  great  benefit 
of  the  threatened  communities. 


of  I  he  Spectator  i^  issued  this  will  be  an  important  branch 
of  the  insurance  business,  and  it  is  to  be  hoped  that  by  that 
time  the  advance  in  the  science  of  aeronautics  will  be  such 
that  the  dangers  incident  to  aerial  navigation  will  be  no  greater 
than  are  those  of  the  automobile  to-day. 
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THE  NATION'S  LEADEItS  BELIEVE  IN  LIFE  INSURANCE 


PRESIDENT  WOODROW  WILSON  AND  HIS  CABINET 


ME  President  of  the  United  States  and  his  official 
llpJjP  family  are  portrayed  above  in  the  first  authorized 
photograph  of  President  Wilson  and  his  Cabinet. 
1 1  These  distinguished  Americans  are  all  believers  in 

life  insurance  and  each  of  them  has  testified  to  his 
faith  in  the  system  by  taking  out  a  policy  or  policies  in  such  an 
amount  as  his  judgment  decided  was  necessary  or  advisable  for 
!  the  protection  of  his  family.  The  Spectator  is  in  possession 
|  of  information  as  to  the  amount  of  insurance  carried  by  some 
of  these  gentlemen  and  the  companies  in  which  it  is  written, 
and  it  addressed  a  letter  to  the  President  requesting  such  in¬ 
i'  formation  in  his  case.  He  replied,  in  substance,  that,  in  his 
|  opinion,  this  would  not  be  of  interest  to  the  American  people ; 
but  the  important  fact  remains  that  every  one  of  these  leaders 
of  the  nation  recognizes  the  necessity  for  life  insurance  protec¬ 
tion  and  is  willing  to  make  the  necessary  sacrifices  to  meet  that 

L  ..  6 

(i  necessity. 

!  That  the  President  and  every  member  of  his  Cabinet  carry 
!  life  insurance  is  not  a  coincidence,  but  a  natural  consequence 
;  of  the  recognized  necessity  for  this  protection  which  is  a  con- 
l  trolling  factor  in  modern  civilization.  Coming,  as  these  gen- 
i  tlemen  do,  from  widely  separated  parts  of  the  country  and 
from  different  walks  of  life,  their  unanimity  in  this  respect 
j  is  the  best  possible  argument  for  men  of  lesser  achievements 
1  to  follow  their  example.  The  executive  heads  of  the  govern- 
1  ment  would  not  have  reached  the  distinguished  positions  which 
[  they  occupy  if  they  had  not  been  men  of  high  character,  as 
1  well  as  being  endowed  with  superior  abilities ;  and  the  fact 


that  all  of  them  have  met  their  responsibilities  as  husbands 
and  fathers  by  suitably  providing  for  the  financial  welfare  of 
their  families  in  case  of  their  death  is  concrete  evidence  of 
character.  And  it  is  quite  possible  that  some  members  of  the 
Cabinet  might  have  felt  that  they  could  not  afford  to  ac¬ 
cept  their  portfolios  had  it  not  been  for  the  fact  that 
the  material  welfare  of  their  families  was  secure.  Not  all 
of  them  are  rich  men,  and  the  acceptance  of  public  office, 
involving,  as  it  does,  a  scale  of  living  commensurate  with 
high  official  position,  frequently  demands  large  pecuniary 
sacrifices. 

A  man’s  first  duty  is  to  his  family ;  but  when  he  has  per¬ 
formed  that  duty  and  assured  their  future  comfort  and  wel¬ 
fare,  either  by  accumulation  of  a  fortune  or  the  creation  of  an 
estate  through  life  insurance,  he  is  free  to  serve  his  country 
and  gratify  his  ambition  by  accepting  public  office  or  other¬ 
wise.  And  this  is  a  duty  which  no  one  can  afford  to  put  off. 
There  is  no  foretelling  when  accident  or  disease  may  render 
a  man  uninsurable,  and  the  policy  which  is  essential  to  his 
peace  of  mind  and  the  protection  of  his  home  and  family  be¬ 
comes  forever  unattainable. 

It  is  given  to  few  of  us  to  attain  high  office  in  the  govern¬ 
ment,  but  we  can  all  emulate  the  example  of  President  Wil¬ 
son  and  the  members  of  his  Cabinet  in  taking  out  a  reason¬ 
able  amount  of  life  insurance.  This  is  a  matter  of  self- 
interest  as  well  as  an  imperative  duty.  To  neglect  or' post¬ 
pone  it  is  to  trifle  with  the  most  sacred  obligations  and  i?  to 
fail  in  an  important  element  of  good  citizenship. 


1 
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SCHEDULE  RATING  OF  DWELLINGS 

By  C.  M.  Goddard 

Secretary  New  England  Insurance  Exchange 


N  treating  the  subject  of  a  uniform  schedule 
for  rating  dwellings  it  will  be  my  purpose  to 
discuss  some  of  the  fundamental  principles 
which  must  govern  any  attempt  at  such  a 
schedule,  rather  than  the  details  which  must 
be  finally  worked  out  if  it  is  to  be  generally 
accepted. 

An  expert  underwriting  rate  maker  esti¬ 
mates,  or  guesses  if  you  prefer,  the  fire  haz¬ 
ard  of  a  risk  for  the  purpose  of  determining 
what  is  an  adequate  rate.  A  competent  engineer  estimates  the 
amount  of  electrical  current  required  for  a  given  purpose  to 
determine  the  charge  to  be  made  to  a  customer.  A  postal 
clerk  estimates  the  weight  of  a  piece  of  mail  matter  to  satisfy 
himself  that  sufficient  postage  has  been  paid  thereon,  and  I 
firmly  believe  that  the  percentage  of  error  in  the  three  esti¬ 
mates  will  not  materially  vary. 

It  is,  however,  a  fact  that  the  estimate  of  the  postal  clerk 
will  be  accepted  without  question,  because  there  is  at  hand  a 
standard  measure  for  determining  the  weight,  and  people 
generally  are  familiar  with  its  construction  and  use.  The 
estimate  of  the  engineer  will  be  received  with  suspicion  be¬ 
cause,  although  there  is  a  standard  measure  for  determining 
the  amount  of  current  passing,  the  average  man  is  not  famil¬ 
iar  either  with  its  construction  or  use,  and,  lastly,  the  estimate 
of  the  rating  expert  is  generally  rejected  because  there  is  no 
standard  measure  by  which  the  estimate  can  be  proven  either 
right  or  wrong. 

It  is  because  of  this  general  distrust  of  the  correctness  of 
so-called  judgment  rates,  rather  than  because  they  have  been 
proven  wrong,  that  there  has  been  such  a  universal  tendency 
toward  schedule  rating  in  the  past  twenty  years.  Rates  based 
on  some  sort  of  a  schedule,  even  an  indifferent  one,  can  be 
more  easily  explained,  discussed  and  defended  with  the  as¬ 
sured  ;  and  it  is  to  this,  rather  than  because  they  are  evidentlv 
more  uniform  and  correct  than  judgment  rates,  that  schedule 
rating  owes  the  larger  part  of  its  popularity. 

There  is  an  old  proverb  that  “what’s  worth  doing  at  all  is 
worth  doing  well,”  but  it  is  equally  true  that  a  thing  may  be 
so  carefully  and  thoroughly  done  that  the  expense  of  doing  it 
is  more  than  the  result  is  worth,  and  I  do  not  believe  that 
such  work  deserves  the  name  of  being  done  “well.”  Schedule 
rating  is  very  expensive,  and  there  is  a  line  beyond  which  its 
application  will  be  found  to  cost  more  than  the  result  is  worth. 


Distribution  of  the  Fire  Loss 

Insurance  is  a  business  of  distribution  of  the  fire  loss  and 
its  object  cannot  be  to  make  each  risk  pay  just  exactly  what 
it  is  worth  as  a  fire  hazard,  any  more  than  it  can  be  to  make 
each  city  or  state  pay  just  what  its  fire  loss  amounts  to.  Such 
a  policy  would  have  made  San  Francisco  and  Chelsea  bank¬ 
rupt.  The  object  of  insurance  should  be  to  distribute  the 
entire  loss  among  the  entire  population  in  such  a  way  as  to 
produce  the  least  economic  disturbance,  but  also,  at  all  times, 
basing  the  contribution  of  each  risk  or  class  of  risks  on  its 
estimated  fire  hazard. 

It  is  just  as  impossible  to  name  the  rate  of  insurance  for 
any  risk  which  will  produce  its  proper  contribution  toward 
the  total  fire  loss  without  knowing  the  ratio  of  insurance  to 
value  which  will  be  carried  as  it  would  be  for  a  board  of 
assessors  to  name  a  tax  rate  which  would  satisfy  a  budget 
without  knowing  the  property  value  on  which  the  tax  was  to 
be  assessed,  and  it  is  just  as  absurd  to  let  each  propertyowner 
determine  the  amount  of  insurance  he  will  carry  at  a  given 
rate  as  it  would  be  for  a  board  of  assessors  to  name  the  tax 
rate  and  then  allow  each  person  to  decide  for  himself  the 
valuation  on  which  he  would  pay  a  tax. 

1  he  only  defense  for  a  rate  named  on  a  piece  of  property 
which  is  not  coupled  with  the  requirement  of  carrying  insur¬ 
ance  to  a  certain  percentage  of  its  value  is  that  our  experience 
indicates  there  will  be  at  least  a  certain  average  per  cent  of 
insurance  carried,  and  we  base  the  rate  on  that  per  cent,  but 
it  would  be  infinitely  fairer  and  more  defensible  if  all  rates 
carried  with  them  some  form  of  co-insurance  clause. 

It  may  seem  that  all  the  foregoing  has  but  little  bearing  on 
the  subject  taken  for  this  article,  but  I  think  it  can  be  shown 
that,  if  summarized,  we  shall  find  it  contains  most  of  the 
important  points  to  be  borne  in  mind  when  considering  sched¬ 
ule  rating  for  dwellings.  The  points  are  as  follows: 

1.  Judgment  rates,  especially  when  applied  to  a  class,  are 
not  necessarily  wrong,  and  may  be  as  correct  as  schedule  rates. 

2.  It  is  always  desirable  to  use  some  method  of  rating  which 
can  be  explained  and  defended  to  the  assured  as  well  as  to 
the  underwriters  and  which  will  appeal  to  the  public  as  being 
based  on  sound  pfinciples. 

3.  No  work  should  ever  be  undertaken  unless  the  results 
promise  to  be  worth  the  expense. 

4.  There  is  no  more  reason  why  dwelling  premiums  should 
be  just  equal  to  dwelling  losses  and  expenses  than  that  Chel- 
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sea  or  San  Francisco  or  Baltimore  premiums  should  just  equal 
:  the  loss  and  expenses  incurred  in  those  cities.  Such  a  rule 
carried  to  its  legitimate  extreme  would  justify  the  plea  often 
made  for  a  lower  rate,  "I  have  never  had  a  fire,”  yet  the  loss 
ratio  for  dwellings  must  be  the  principal  factor  in  determin¬ 
ing  the  dwelling  rate. 

5.  Knowledge  of  the  ratio  of  insurance  to  value  is  neces- 
;  sary  to  determine  a  correct  rate;  and  unless  this  requirement 
is  coupled  with  the  rate  of  dwellings,  we  must  consider  the 
;  average  ratio  carried,  allowing  a  margin  of  safety,  to  the  dis¬ 
advantage  of  the  moderate-sized  dwelling  where  the  ratio  is 
universally  greater  than  in  the  expensive  dwelling. 

I  am  inclined  to  think  that  the  time  has  come  when,  in 
response  to  the  popular  demand,  the  principles  of  rate-mak¬ 
ing  must  be  classified  so  that  the  rate  charged  may  be  ex¬ 
plained  and  discussed  on  grounds  which  will  be  understood  by 
the  rate  payer.  Judgment  rates  pure  and  simple  cannot  be  so 
discussed ;  while  this  can  be  done  with  rates  based  on  a  sched¬ 
ule,  be  it  never  so  simple.  It  would,  therefore,  seem  that  even 
dwelling  rates  should  be  based  on  some  sort  of  a  schedule. 

Admitting  that  we  should  not  undertake  a  work  which  will 
not  be  worth  what  it  costs,  I  think,  carries  with  it  in  the  mind 
of  every  experienced  rate-maker  the  admission  that  specific 
rating  by  schedule  of  individual  dwellings  cannot  be  consid¬ 
ered  for  a  moment,  for  I  believe  any  attempt  at  such  a  method 
of  rating  would  result  in  a  material  increase  in  present  rates 
if  the  expense  incurred  is  to  be  collected,  as  it  certainly  should 
be,  from  the  dwelling  class.  Further  than  that,  the  fire  hazard 
of  different  dwellings  varies  so  much  in  certain  particulars 
|  with  every  change  of  tenant  that  it  cannot  be  covered  by  any 
specific  schedule  rating,  except  by  more  frequent  inspections 
than  would  be  found  possible. 

It  seems  to  me  that  the  only  fire  hazard  of  dwellings  which 
we  need  consider  in  rating  them  as  a  class  is  that  of  loyalty, 
and  it  also  seems  to  me  that  in  classifying  dwellings  some  of 
the  locality  hazards  are  of  such  a  nature  that  it  would  be 
obnoxious  to  undertake  to  specifically  recognize  them  in  a 
schedule  of  general  charges  and  that  we  should  rather  include 
them  in  what  might  be  called  the  ‘‘base  rate,”  from  which  the 
final  rate  is  to  be  built  up,  this  so-called  base  rate  to  be  varied 
according  to  the  dwelling  loss  record  of  the  section.  This  loss 
record  must  contain  an  index  to  the  hazards  mentioned  in 
Nos.  3  and  4  in  the  following  list  of  locality  hazards,  which 
it  will  be  admitted,  I  think,  if  specifically  charged  for,  might 
■  seem  to  cast  a  reflection  on  the  tone  or  character  of  the  citi¬ 
zens  of  the  locality. 

Location  Hazards 

/ 

1.  Construction  Materials. — In  some  localities  frame  con¬ 
struction  is  scarce  owing  to  the  high  price  of  lumber,  in  other 
localities  it  is  usual,  and  in  still  others  it  is  generally  of  very 
rapid  burning,  resinous  wood. 

i  2.  Heating  Apparatus. — In  some  localities,  where  heat  is 
j  seldom  needed,  chimney  construction  is  such  as  would  be 
'  severely  criticised  in  localities  where  heating  is  more  impor- 

1  tant. 

3.  Care  Taking.- — In  some  localities  the  housekeeping  is  in 
i»  such  shiftless  hands,  either  due  to  the  general  character  of 

I 

the  people  themselves  or  to  the  general  character  of  the  house 
i 

i 
I 
I 
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servant  class,  that  it  creates  a  distinct  and  general  locality 
hazard. 

4.  Moral  Hazard. — The  general  character  of  the  people  of 
some  localities  is  such  that  we  must  concede  a  severe  moral 
hazard. 

5.  Occupancy. — In  some  localities  the  occupant  is  generally 
the  owner,  and  in  others  almost  invariably  a  tenant. 

6.  Exposure. — This  is  a  location  hazard  and  may  be  divided 
into  three  sub-divisions:  (a)  Dwellings  in  the  mercantile  dis¬ 
trict,  ( b )  dwellings  in  the  compactly  built  up  congested  dwell¬ 
ing  district,  (c)  dwellings  in  the  outlying  district,  well  sepa¬ 
rated  from  each  other. 

7.  Protection. — This  varies,  according  to  the  location,  from 
the  highly  protected  dwellings  in  first-class  cities  down  to  the 
isolated  dwellings  entirely  outside  of  protection. 

In  classifying  cities  and  towns  under  this  last  item,  we  must 
remember  that  we  are  considering  the  fire  protection  as  it 
affects  dwellings  and  that  a  city  which  was  considered  de¬ 
ficient  in  the  protection  it  afforded  to  the  business  district 
might  give  ample  protection  to  its  dwellings.  Water  towers, 
aerial  ladder  trucks  and  fire  boats  do  not  usually  give  valu¬ 
able  service  at  dwelling  fires,  but  rather,  to  use  a  slang  phrase, 
it  is  the  “Johnny  on  the  Spot”  class  of  apparatus  that  we  need, 
a  sort  of  “first  aid  to  the  injured”  service. 

Fire  Protection  and  Prevention 

I  would,  therefore,  in  such  classification  consider  the  fol¬ 
lowing  : 

(a)  Fire  protection  facilities,  particularly  as  they  apply  to 
the  dwelling  section : 

Prompt  discovery  of  fires. 

Police  or  other  patrol. 

Prompt  transmission  of  alarms. 

Fire  alarm  system. 

Residential  telephones. 

Prompt  response  to  alarms. 

Light,  quick-moving  apparatus,  constantly  ready  and 
fully  manned. 

Wide,  well  paved  and  well  lighted  streets  with  easy 
grades. 

Promptly  available  water  supply. 

Well  arranged  hydrants  on  good-sized  mains  thor¬ 
oughly  protected  from  freezing. 

Good  water  pressure  and  adequate  supply. 

( b )  Fire  prevention  requirements: 

Inspection  and  supervision  by  fire  or  police  department  or 
both,  to  remove  hazards  due  to  poor  housekeeping. 

Good  building  laws  well  enforced  as  to  construction  and 
separation  of  buildings. 

Good  regulations  as  to  hazardous  trades  and  the  use  and 
storage  of  hazardous  materials. 

Fire  marshal  investigation  to  determine  the  cause  of  all 
fires  and  to  follow  suspicious  ones  to  a  finish. 

I  believe  that  under  such  a  classification  we  can  determine 
a  dwelling  rate  for  each  locality  that  will  be  as  defensible,  as 
understandable,  more  satisfactory  and  more  easily  discussed 
with  the  assured  than  any  rate  obtained  by  more  elaborate 
schedules. 

After  arriving  at  the  locality  classification  we  should  then 
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classify  the  risks  themselves  by  a  few  broad  and  generally 
admitted  distinctions,  such  as  brick  or  frame,  inflammable  and 
non-inflammable  roofs,  and  possibly  brick,  tile  or  metal  chim¬ 
neys. 

Dwellings  must  also,  so  far  as  rates  are  concerned,  be 
further  classified  according  to  their  occupancy,  for  farming, 
for  summer,  for  winter  use  only,  and  what  are  generally 
known  as  “all  the  year"  dwellings. 

Having  now  arrived  at  the  point  when  we  are  ready  to 
name  the  rate,  we  must  choose  one  of  two  courses : 

1.  To  name  rates  which  will  be  based  on  what  experience 
has  indicated  is  the  average  amount  of  insurance  to  value 
carried  by  the  class.  This  course  is  the  path  of  least  resist¬ 
ance.  but  must  be  unfair  to  the  dwelling  of  moderate  value, 
where  fairly  full  insurance  is  generally  carried,  and  too  favor¬ 
able  to  the  expensive  dwelling,  where  the  ratio  of  insurance 
to  value  is  notoriously  small. 

2.  To  name  rates  based  on  an  insurance  of  some  fixed  per 
cent,  usually  eighty  per  cent  of  the  value.  This  would  be  fair 
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to  all,  and  the  rates  could  be  lower;  but  it  would  be  an  inno¬ 
vation,  and  changes  in  usual  practices  always  bring  at  first 
some  friction.  I  believe,  however,  it  would  be  the  most  satis¬ 
factory  in  the  long  run  and,  if  thought  best,  it  might  be  modi¬ 
fied  so  as  to  reduce  the  friction  without  affecting  the  result  by 
a  provision  which  would  automatically  waive  the  application 
of  the  requirement  where  the  value  of  the  property  insured 
was  less  than  a  fixed  sum,  say  $5,000. 

1  believe  that  the  above  method  of  rating  dwellings  is  in 
accord  with  the  summary  of  principles  named  in  the  first  part 
of  this  article  and  I  am  fully  convinced  that,  with  the  details 
practically  worked  out,  it  could  be  put  into  effect  with  the  least 
disturbance  of  existing  conditions  and  with  the  most  satis- 
factorv  results  to  the  insuring  public  and,  further,  that  the 
companies'  interests  would  also  be  fairly  served. 


CASUALTY  AND  SURETY  UNDERWRITERS 


By  William  Bko  Smith,  President 


DISSATISFACTION  with  business  conditions  and  com¬ 
petitive  relations  in  1891  induced  the  managers  of  a  num¬ 
ber  of  mutual  accident  associations  to  form  the  International 
Association  of  Accident  Underwriters.  Tersely  they  stated 
their  object  to  be  the  advancement  of  the  general  interests  of 
accident  underwriting.  These  organizers  and  their  associates 
struggled  for  years  against  the  adversities  peculiar  to  their 
plans  of  insurance,  against  legislation  intended  to  restrict  their 
powers  and  against  the  efforts  of  insurance  supervisory  offi¬ 
cers  to  limit  their  expenditures  and  restrict  their  field  of 
operations. 

Their  achievements  against  such  heavy  odds  finally  at¬ 
tracted  the  attention  of  the  stock  accident  companies  and,  com¬ 
mencing  in  1901,  representatives  of  the  latter  began  to  attend 
the  annual  conventions  of  the  International.  Year  by  year 
thereafter  the  membership  of  the  association  increased  until 
in  1910  it  represented  a  membership  made  up  of  practically 
all  of  the  survivors  of  the  mutual  accident  associations,  the 
commercial  travelers  accident  associations  and  all  but  one  or 
two  of  the  stock  companies  which  transacted  the  business  of 
accident  and  health  insurance  in  either  the  United  States  or 
Canada. 

No  organization  of  insurance  companies  in  any  other  de¬ 
partment  of  underwriting  in  this  country  has  ever  been  more 
thoroughly  representative,  nor  has  any  other  done  more  for 
the  establishment  of  right  methods  and  sound  practices  in 
underwriting. 

Influenced  by  the  results  achieved  for  accident  and  health 
insurance  by  the  International,  in  1904  the  Board  of  Casualty 
and  Surety  Underwriters  was  formed  to  promote  good-will, 
harmony,  confidence  and  co-operation  generally  between  the 
companies  and  to  secure  for  the  companies  of  the  United 
States,  or  of  any  foreign  country  doing  any  class  of  casualty 
insurance  or  surety  business  in  the  United  States,  the  benefits 
and  privileges  which  had  been  obtained  for  accident  and 


health  insurance  through  the  efforts  of  the  International.  In¬ 
cidentally,  the  Board  of  Casualty  and  Surety  Underwriters 
undertook  to  encourage  the  observance  of  the  amenities  that 
should  exist  between  companies  and  associations. 

The  International  Association  of  Accident  Underwriters 
and  the  Board  of  Casualty  and  Surety  Underwriters  con¬ 
tinued  in  their  respective  fields  of  usefulness  as  separate  or¬ 
ganizations,  although  the  membership  of  both  was  made  up 
in  a  very  large  degree  of  the  same  companies,  until  October, 

1 9 1 1 ,  when  the  two  came  together  as  one  organization  under  | 
the  name  of  the  International  Association  of  Casualty  and 
Surety  Underwriters. 

Shortly  thereafter  the  Liability  Insurance  Association, 
made  up  of  companies  which  transact  the  business  of  liability 
insurance,  gave  up  its  separate  organization  and  came  into  the 
new  association. 

Not  only  does  the  new  International  undertake  to  care  for 
the  common  interests  of  all  of  the  kinds  or  classes  of  insur¬ 
ance  represented  in  its  membership,  but  it  also  offers,  through  1 
its  seven  sections  and  standing  committees,  to  care  for  the  I 
special  interests  of  accident  and  health  insurance;  fidelity, 
guaranty  and  surety  insurance  ;  liability  insurance  ;  plate  glass 
insurance ;  burglary  insurance,  and  steam  boiler  and  flywheel 
insurance. 

Under  the  plan  of  the  new  organization,  which  appealed  to 
the  judgment  of  the  experienced  underwriters  who  brought 
about  this  joinder  of  interest  or  merger,  the  membership  is 
afforded  every  opportunity  for  real  and  effective  co-operation. 
The  means  at  their  hand,  if  properly  used,  must  make  for  a 
better  understanding  of  the  truths  and  values  of  insurance  ! 
by  the  general  public  and  a  higher  regard  for  the  sincerity  of 
company  managers  on  the  part  of  legislators  and  supervising  ! 
insurance  officials.  These  means  and  the  right  use  of  them  j 
must  also  make  for  fair  competition  and  better  relations  be¬ 
tween  the  members. 
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and  Ferdinand  Ward  in  the  banking  firm  of  Grant  &  Ward. 
The  disastrous  and  disgraceful  failure  of  this  firm  swept  away 
every  dollar  that  he  had  in  the  world,  but  left  no  stain  on  his 
personal  character  and  failed  to  quell  his  indomitable  spirit. 
Then  came  the  insidious  disease,  cancer  of  the  throat,  which 
slowly  ate  his  life  away.  General  Grant  was  never  greater 
than  when,  on  Mt.  McGregor,  he  disdained  pain  and  weak¬ 
ness  and  fought  with  death  for  time  to  finish  his  monumental 
Memoirs.  He  won  his  last  battle  and  finished  the  book,  which 
i  meant  escape  from  poverty  for  his  family ;  but  it  was  at  the 
expense  of  protracted  and  painful  toil  by  day  and  night,  which 
shortened  his  life.  Had  General  Grant  in  the  days  of  his 
prosperity  taken  out  a  policy  for  an  adequate  amount  of  life 
insurance  he  would  have  been  spared  the  necessity  of  this 
supreme  sacrifice.  But  in  that  event  the  world  would,  in  all 
probability,  have  lost  his  Memoirs,  as  well  as  the  inspiring 
j  memory  of  his  fortitude  and  patience. 

General  McClellan  after  the  war  was  engaged  in  civic  pur¬ 
suits,  by  means  of  which  he  acquired  a  modest  fortune,  but  not 
sufficient  to  support  his  family  in  accordance  with  their  social 
position  or  in  the  manner  to  which  they  had  been  accustomed. 
He  had  declined  to  take  out  insurance,  more  from  a  distaste 
to  consider  the  subject  than  from  any  prejudice  against  the 
system.  His  death  came  suddenly,  but  its  bitterness  would 
have  been  softened  had  he  left  ample  life  insurance  protection 
for  his  widow  and  children. 

Soon  after  the  death  of  General  McClellan  came  that  of 
General  Hancock,  suddenly  and  unexpectedly.  At  the  time 
of  his  death  he  was  the  senior  Major-General  of  the  armv, 

i 

commanding  the  Department  of  the  East,  having  his  head- 
i*  quarters  in  New  York  city.  From  his  position  he  was  obliged 
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to  receive  and  entertain  distinguished  visitors  and  to  main¬ 
tain  an  expensive  household.  FI  is  meagre  salary  of  $7500  a 
year  was  barely  enough  to  meet  his  current  expenses  and, 
having  no  private  fortune,  it  was  only  by  the  exercise  of  the 
most  rigid  economy  that  he  could  keep  out  of  debt.  In  addi¬ 
tion  to  the  extraordinary  expenses  incident  to  his  position,  he 
was  charitable  to  a  fault,  giving  liberally  to  every  deserving 
applicant  for  assistance.  The  result  was  that  he  had  been  able 
to  make  no  provision  for  his  family  in  case  of  his  death.  He 
had  been  solicited  for  life  insurance,  but  had  not  felt  that  he 
could  spare  the  premium,  as  is  shown  by  the  following  letter : 

GOVERNOR'S  ISLAND,  N.  Y. 
September  5,  1885. 

Dear  Sir: — Your  letter  of  the  2d  instant,  containing  proposition 
for  $10,000  insurance  policy  on  my  life,  was  duly  received. 

I  regret  that  I  do  not  feel  at  liberty  to  diminish  my  income  by 
the  amount  necessary  for  such  insurance,  on  even  the  most  liberal 
terms. 

I  am  much  obliged  to  you  for  having  troubled  yourself  in  the 
matter  and  for  giving  me  the  opportunity  for  consideration.  I  may 
return  to  the  matter  later,  but  can  do  nothing  further  at  present.  I  am 

Very  truly  yours, 

Winfield  S.  Hancock. 

And  so  the  hero  of  Gettysburg,  the  brave  soldier  and  noble 
gentleman,  the  Democratic  nominee  for  the  Presidency  of  the 
United  States  in  1880,  feeling  that  he  could  not  afford  to  take 
the  insurance  which  he  knew  that  he  needed,  left  his  family 
in  such  reduced  circumstances  that  an  appeal  was  made  to  the 
public  to  contribute  to  a  fund  for  the  support  of  his  widow. 
An  extract  from  the  circular  asking  for  contributions  reads 
as  follows : 

Another  great  man  has  died  poor.  Another  noble  woman  has 
been  left  with  a  meagre  support,  though  she  shared  the  fortunes  of 
her  husband  and  did  her  full  part  in  making  his  fame.  Liberal  and 
patriotic  citizens  have  suggested  to  intimate  friends  of  General 
Hancock  and  his  widow  that  a  fund  be  raised  for  the  benefit  of  his 
family.  We  therefore,  knowing  General  Hancock’s  circumstances  and 
the  drafts  upon  his  pay  by  the  hospitalities  arising  from  his  official 
position,  and  the  endless  charities  to  which  he  responded,  especially 
those  arising  from  the  civil  war,  earnestly  commend  the  suggestion. 

The  appeal  met  with  a  prompt  and  generous  response  and 
the  requisite  sum  was  soon  raised,  but  if  the  proud  and  gallant 
soldier  had  in  his  earlier  years  taken  out  a  suitable  amount  of 
life  insurance  his  family  would  have  been  spared  the  humilia¬ 
tion  of  a  public  appeal  for  their  support  and  he  himself  would 
have  avoided  vears  of  care  and  anxiety  for  their  welfare. 

All  three  of  these  illustrious  men  had  the  opportunity  and 
the  means  in  their  mature  manhood  and  when  at  the  height  of 
their  popularity  to  secure  an  abundant  provision  for  their 
families  by  their  own  efforts.  Had  they  taken  time  to  study 
the  subject  of  life  insurance,  they  could  not  but  have  approved 
of  it.  Each  could  readily  have  taken  policies  for  $100,000, 
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or  even  more,  and  thus  secure  a  competence  for  his  widow 
and  fatherless  children  without  appealing,  directly  or  indi¬ 
rectly,  to  the  generosity  and  liberality  of  the  public.  How 
much  satisfaction  it  would  have  been  to  General  Grant  during 
the  many  months  of  lingering  suffering  he  endured  could  he 
but  have  been  assured  that  his  wife  and  children  were  pro¬ 
vided  for !  Those  who  were  in  constant  attendance  upon  him 
tell  us  that  the  greatest  source  of  his  anxiety  was  the  knowl¬ 
edge  that  his  fortune  had  been  swept  away  and,  as  he  has  so 
pathetically  said,  he  had  nothing  to  leave  his  family  but  his 
good  name  and  reputation.  This  knowledge,  and  the  pro¬ 
digious  efforts  he  made  to  prepare  his  autobiography  that 
money  might  thereby  be  obtained,  aggravated  his  disease  and 
unquestionably  hastened  his  death.  General  Hancock  was 
stricken  down  suddenly  and  was  thus  spared  this  contempla¬ 
tion  ;  but  it  is  known  that,  even  in  the  full  flush  of  health,  his 
impoverished  financial  condition  caused  him  much  depression 
and  anxiety.  It  would  have  added  bitterness  to  his  cup  had 
he  imagined  that  it  would  ever  be  necessary  for  a  fund  to  be 
raised  by  charitable  appeals  for  the  maintenance  of  his  family 
when  he  should  pass  away. 


No  man  can  afford  to  dally  with  the  future.  Death  comes 
alike  to  all,  and  no  man  knows  the  hour  of  his  coming.  The 
final  struggle  may  be  prolonged,  as  in  the  case  of  General 
Grant,  or  it  may  be  “short,  sharp  and  decisive,’’  as  in  the  cases 
of  General  McClellan  and  General  Hancock.  Wisdom  dic¬ 
tates  that  we  should  be  prepared  to  lay  down  life's  burden  af 
any  moment  and  that  those  things  that  it  is  necessary  to  do 
cannot  be  delayed.  It  is  a  duty  every  man  owes  to  his  family 
to  insure  his  life  for  their  benefit,  so  that  in  the  event  of  his 
death  they  may  at  least  receive  the  money  value  of  that  life. 
The  time  to  insure  is  now;  whatever  provision  for  your  family 
you  deem  it  necessary  to  make  should  be  made  at  once.  If 
you  cannot  do  all  you  want  to  do,  do  as  much  as  you  can.  A 
little  money  in  the  hands  of  your  widow  when  you  are  dead 
is  better  than  nothing.  While  the  opportunity  is  left  to  you 
secure  all  the  insurance  you  can.  He  who  does  less  than  this 
ignores  the  great  responsibilities  imposed  on  him  when  he 
assumed  the  marriage  relation  and  became  the  head  of  a 
family.  The  companion  of  his  life  and  the  children  she  may 
bear  him  have  this  claim  upon  him,  and  society  demands  that 
he  shall  make  suitable  provision  for  them. 


GROVER  CLEVELAND’S  LAST  MESSAGE 


=  IVE  years  ago  The  Spectator,  with  a  degree  of 
enterprise  for  which  we  received  wide  approba¬ 
tion  in  the  insurance  world,  secured  an  article 
from  the  pen  of  Ex-President  Cleveland  entitled 
“Life  Insurance  and  Its  Relationship  to  Our 
People,"  for  publication  in  the  Quinquennial  Number  for 
1908.  More  than  a  hundred  daily  newspapers  in  the  United 
States  quoted  liberally  from  that  article,  and  the  wide  pub¬ 
licity  given  it  by  The  Spectator  and  its  subsequent  circula¬ 
tion  in  leaflet  form  to  the  extent  of  many  thousand  copies  were 
of  inestimable  value  in  spreading  the  gospel  of  life  insurance 
and  in  aiding  agents  to  write  business  in  all  parts  of  the 
country.  Mr.  Cleveland  never  saw  this  article  in  the  Quin¬ 
quennial  Number  five  years  ago,  as  he  was  seriously  ill  at  the 
time  of  its  publication  and  died  early  in  May.  The  proof  was 
corrected  by  him  while  very  ill  at  Lakewood,  N.  J.,  from 
which  place  he  later  returned  to  his  home  at  Princeton,  where 
in  a  short  time  he  died.  The  article  prepared  by  him  at  the 
request  of  The  Spectator  therefore  proved  to  be  his  last 
article  for  publication — the  last  message  of  this  distinguished 
statesman  to  the  American  people. 

( mover  Cleveland’s  reputation  for  wisdom  and  statesman¬ 
ship  has  grown  with  the  passing  years,  and  his  name  is  held 
in  reverence  by  millions  of  American  citizens.  His  advocacy 
of  any  cause  inspired  general  confidence  and  his  message  on 
the  subject  of  life  insurance  in  the  columns  of  Tiie  Spec¬ 
tator  was  a  potent  influence  for  good.  The  recent  acquisi¬ 
tion  of  the  house  in  Caldwell,  N.  J.,  in  which  he  was  born  and 
its  dedication  as  a  permanent  monument  to  his  memory  make 
it  timely  and  appropriate  to  recall  the  article  from  his  pen 


which  appeared  in  the  Quinquennial  Number  published  in 
1908.  The  concluding  paragraphs  of  that  article  are  so  char¬ 
acteristic  of  Mr.  Cleveland's  broad  and  wise  views  and  are 
so  applicable  to  conditions  existing  to-day  that  we  reproduce 
them  here : 

Under  present  conditions  the  life  insurance  companies  of  this 
country  are  required  to  report  their  transactions  and  financial  con¬ 
dition  with  a  wealth  of  detail  never  before  dreamed  of.  As  a  result 
of  this  unprecedented  publicity  of  life  insurance  information,  our 
people  carrying  or  seeking  life  insurance  are  now  in  a  position  to  know 
vastly  more  than  heretofore  about  the  operations  of  the  companies 
upon  which  the  future  welfare  of  themselves  and  their  families  may 
largely  depend.  And  I  have  no  hesitation  in  saying  that  the  15,000,000 
of  our  fellow  citizens  who  carry  policies  with  companies  of  approved 
standing  may  now  rely,  with  greater  confidence  than  ever,  upon  the 
security  of  life  insurance  protection  which  they  maintain — often  at 
great  self-denial— against  a  rainy  day,  or  against  the  want  that  may 
threaten  the  loved  ones  who  survive  them. 

It  is,  notwithstanding,  a  regrettable  fact  that  there  are  still  so 
many  bread-winners  in  this  country  who,  through  carelessness,  neglect 
or  procrastination,  carry  no  life  insurance  for  the  protection  of  their 
families.  With  the  facilities  offered  by  sound  and  trustworthy 
American  life  insurance  companies,  I  can  scarcely  understand  how  any 
prudent  or  sensible  man,  engaged  in  active  work  or  business,  and  not 
possessing  an  assured  income  and  fortune,  should  fail  to  protect  him¬ 
self  and  those  dependent  on  him  by  a  reasonable  amount  of  life 
insurance.  It  seems  to  me  that,  to  do  this,  is  but  to  discharge  a  duty 
imperatively  suggested  by  intelligent  foresight  and  wise  precaution. 
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Identification  by 

FINGER  PRINTS 


An  Infallible  Science  Now  Used  for  the  Detection  of  Crime  and  the  Identification  of  Criminals  Which 

Might  be  Valuable  in  Life  Insurance 

By  Joseph  A.  Faurot,  Inspector,  Commanding  Detective  Division,  Police  Department  of  the  City  of  New  York 

(Special  Contribution  to  The  Quinquennial  Number) 


ENTURIES  ago  the  people  of  India  main¬ 
tained  a  Central  Bureau  of  Identification 
whereat  were  registered  and  filed  indi¬ 
vidual  finger  prints  of  a  large  number  of  its 
population  for  the  purpose  of  fixing 
identity  and  preventing  false  personation. 
The  introduction  of  the  Finger  Print  Sys¬ 
tem  of  Identification  into 
Europe  and  subsequently  to 
countries  of  the  Western 
world  is  a  matter  of  scientific 
history.  Although  the  sys¬ 
tem  at  first  was  looked  upon 
with  suspicion,  it  is  to-day 
on  a  firm  basis,  and  its  merits 
are  recognized  the  world 
over.  It  has  come  to  be 
fully  understood  of  late 
years.  It  is  unique  because 
of  its  simplicity  and  unfail¬ 
ing  accuracy, being  built  upon 
the  foundation  that  there 
are  no  two  finger-print  im¬ 
pressions  exactly  alike,  even 
among  fingers  of  the  same 
hand,  verifying  the  axiom  of 
nature  never  repeating.  The 
ridge  lines  of  fingers  remain 
unchanged  from  earliest  in¬ 
fancy  to  the  limit  of  human 
life,  and  even  after  death, 
until  decomposition  prevents 
a  print  from  being  taken.  A 
person  may  alter  his  appear¬ 
ance  to  any  extent,  become 
stout  or  thin,  grow  a  beard 
or  become  smooth-shaven ; 
but  the  one  perpetual  similarity  in  his  make-up  are  his  finger 
prints.  Every  person  carries  about  with  him  ten  infallible 
witnesses  to  his  identity.  Thus  it  is  that  personal  identifica¬ 
tion  has  been  reduced  practically  to  a  matter  of  bookkeep¬ 
ing — simply  secure  the  finger  print  and  refer  to  your  index. 
However,  the  system  is  more  than  a  mere  identifier,  for  it 
takes  an  active  part  in  the  detection  of  crime.  Habitual 
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criminals  have  been  repeatedly  brought  to  justice  by  finger 
marks  accidentally  left  by  them  on  objects  such  as  silver¬ 
ware,  glass,  polished  surfaces,  or  blood  stains  left  on  walls, 
etc.,  at  scenes  of  crimes.  But  the  employment  of  the  Finger 
Print  System  of  Identification  has  not  been  restricted  to 
Police  Departments.  It  has  been  introduced  into  manv 
branches  of  public  business  and  is  particularly  adaptable  to 

the  requirements  of  a  coun¬ 
try  where  the  mass  of  the 
people  are  uneducated  and 
where  false  personation  is 
an  evil  which  even  the  penal¬ 
ties  provided  by  the  penal 
laws  are  powerless  to  con¬ 
trol. 

A  majority  of  the  people 
do  not  clearly  understand 
what  a  finger  print  is,  nor  do 
they  realize  the  wonderful 
reliability  of  this — nature’s 
own  mark  of  identification. 
We  all  know  that  the  sur¬ 
faces  of  the  hands  are  trav¬ 
ersed  by  fine  lines,  represent¬ 
ing  ridges  and  furrows  in  the 
cuticle.  On  the  last  joints 
of  the  thumbs,  and  the  fin¬ 
gers  in  particular,  are  these 
lines  grouped  into  patterns 
conspicuous  in  outline  and 
rich  in  characteristic  detail, 
which,  while  seemingly  com¬ 
plex,  can  be  definitely  de¬ 
fined.  The  ridges  grow 
with  the  growth  of  the  body 
and  are  most  marked  in 
hands  that  perform  manual 
labor.  The  general  form  of  the  pattern,  the  details  of  the 
ridges  constituting  them,  are  persistent  throughout  life  from 
birth  to  death.  Neither  can  there  be  any  change  after  death 
until  the  time  that  the  skin  perishes  through  decomposition. 
They  are  so  distinct  as  to  differentiate  each  individual  from 
all  others. 

The  appliances  used  in  taking  finger-print  impressions  are 
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few  and  inexpensive.  Ordinary  white  paper,  the  surface  of 
which  is  not  too  highly  glazed,  some  printer's  ink,  a  roller  for 
spreading  it  upon  a  small  glass  slab,  upon  which  the  fingers 
are  impressed,  thus  outlining  the  ridges,  are  all  that  are  neces¬ 
sary.  Persons  with  good  sight  are  able  to  dispense  with 
optical  aid,  but  a  small  magnifying  glass  is  more  or  less  in¬ 
dispensable  and  should  always  be 

1  Mil  NO  9* 

kept  available. 


these  fixed  points.  Ridge  counting  applies  only  to  Loops. 
The  count  is  made  from  an  imaginary  line  drawn  from  the 
two  terminuses,  counting  the  ridge  lines  crossing  the  imagi¬ 
nary  line.  Ridge  tracing  applies  only  to  Whorls  and  is  made 
by  tracing  from  one  Delta  to  the  other,  from  right  to  left. 

Finger  prints  in  order  to  be  of  any  value  must  be  classified 


Classification 
Finger  Print  impressions 


are 


f.  jvq.  F  5  4  1 37 


Aliases 


divisible  into  four  standard  types — 

namely,  Arches,  Loops,  Whorls  and  Name.  Charles  Johnson 
Composites. 

An  Arch  is  a  pattern  or  type  in 
which  the  ridges  run  from  one  side 
to  the  other,  making  no  backward 
turn,  forming  what  is  commonly 
known  as  an  arch,  as  indicated  in 
Illustration  No.  i. 


POLICE  DEPARTMENT,  CITY  OF  NEW  YORK 

BOROUGH  OR  MANHATTAN 

This  Form  is  not  to  be  pinned 

&JV..B12003 

U  M 


Classification  JVo.. 
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RIGHT  HAND 


1 — Right.  Thumb 

2 — R.  Fore  Finger 

3 — R.  Middle  Finger 

4 — R.  Ring  Finger 

5 — R.  Little  Finger 
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Impressions  to  be  so  taken  that  the  flexure  of  the  last  joint  shall  be  immediately  above  th*  black  line  marked  (Fold)  If  the  impression 
of  any  digit  be  defective  a  second  print  may  be  taken  in  the  vacant  space  above  it. 

When  a  finger  is  missing  or  so  injured  that  the  impression  cannot  be  obtained,  or  is  deformed  and  yields  a  bad  print,  the  fact  should  be 
noted  under  Remarks. 

LEFT  HAND 


A  Loop  is  a  pattern  in  which 
some  of  the  ridges  make  a  back¬ 
ward  turn  without  twisting,  as  indi¬ 
cated  in  Illustration  No.  2. 

A  \\  horl  is  a  pattern  in  which 
some  of  the  ridges  make  a  turn  to 
at  least  one  complete  circuit,  as  in¬ 
dicated  in  Illustration  No.  3. 


ti — L  Thumb 

7 — L.  Fore  Finger 

8— L.  Middle  Finger 

9— L.  Ring  Finger 

10—  L  Little  Finger 
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LEFT  HAND 

Plain  impressions  of  the  four  fingers  taken  simultaneously 


RIGHT  HAND 

Plain  impressions  of  the  four  fingers  taken  aimultaneouoly 


FIG 


FIG.  4 


Impressions  taken  by _ T  - M . R  . 

Police  Department,  JVew  York  City,  on. 
Remarks _ _ 


A  Composite  is  a  pattern  in  which 
there  is  a  combination  of  an  Arch, 

Loop  and  \\  horl.  It  is  a  mixed 
pattern,  as  indicated  in  Illustration 
No.  4. 

I11  impressions  of  the  Loop, 

Whorl  and  Composite  types  there 
are  fixed  points  which  serve  useful 

purposes.  The  first  fixed  point  is  called  the  Delta  or  Outer 
Terminus.  The  second  is  called  the  Core  or  Inner  Terminus. 
A  \\  horl  has  two  Deltas,  while  a  Loop  has  but  one.  See 
Illustrations  Nos.  5  and  6 

hidge  counting  and  tracing  for  the  purpose  of  classification 
and  filing  of  finger  prints  for  reference  are  determined  from 


_ at  Bureau  of  Identification, 

June  22_^ _ 1912 


FIG. 


in  such  a  way  that  ji  record  of  any  person  may  be  quickly 
found  at  any  time,  regardless  of  name,  photograph  or  physical 
description.  Firstly,  every  finger  impression  considered  sep¬ 
arately  falls  into  either  of  two  general  classes,  according  to 
the  pattern  or  shape  described  by  the  ridges.  No  single 
finger  can  have  two  kinds  of  patterns.  Fingers  containing 
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Whorls  are  the  only  ones  considered  for  primary  classification 
purposes.  These  Whorls  possess  numerical  values,  according 
to  the  pair  of  fingers  in  which  they  are  found.  Composites 
are  given  the  same  numerical  weight  as  Whorls  in  classifica¬ 
tion.  Secondly,  fingers  are  called  Numerators  and  Denomi¬ 
nators  by  grouping  them  into  pairs,  beginning  with  the  right 
thumb  and  right  index  finger,  thusly : 


Denominators.  Numerators. 

First  pair  . Right  index  Right  thumb 

Second  pair  . Right  ring  Right  middle 

Third  pair . Left  thumb  Right  little 

Fourth  pair . Left  middle  Left  index 

Fifth  pair . Left  little  Left  ring 

and  “arch’ 


Value  of  Fingers 
Containing 
W  horls. 

16  points  each 
8  points  each 
4  points  each 
2  points  each 
1  point  each 
1  point  each 


Total  value  of  all  “loop”  and  “arch”  patterns,  each  hand . 

Total .  32  points 

To  comprehend  the  matter  of  classifying  finger  prints 
quickly  it  is  necessary  to  become  familiar  with  the 
above  table.  For  classification  and  filing  reference  purposes 
a  separate  sheet  of  paper  is  assigned  to  each  person.  It  is 
printed  with  ten  small  squares,  one  for  each  finger,  there  be¬ 
ing  two  large  squares  at  the  bottom  of  the  sheet  for  taking  the 
fingers  of  each  hand  simultaneously,  as  indicated  in  Illustra¬ 
tion  No.  7. 

How  Impressions  are  Taken 

Impressions  are  taken  in  two  ways,  Plain  and  Rolled.  A 
plain  impression  is  obtained  by  placing  the  bulb  of  the  finger 
on  the  ink  slab  and  then  pressing  it  on  the  paper  without  any 
turning  movement.  A  rolled  impression  is  taken  practically 
the  same  way,  only  rolling  the  bulb  of  the  finger  over  suffi¬ 
ciently  to  get  the  full  contour  of  the  pattern.  The  prints  in 
the  upper  squares  of  Illustration  No.  7  are  rolled  prints, 
which  are  taken  singly.  There  is  a  possibility  of  their  being 
taken  out  of  sequence.  The  lower  impressions,  plain  prints, 
are  taken  simultaneously,  and,  consequently,  must  be  taken 
in  their  proper  sequence.  They  act  as  a  check  upon  the 
rolled  prints  taken  above,  which  proves  that  they  are  taken  in 
their  proper  sequence.  On  the  reverse  side  of  the  sheet  there 
is  a  space  for  the  person  whose  impressions  have  been  taken 
to  sign  his  or  her  name,  which  gives  a  specimen  of  the  sub¬ 
ject's  handwriting,  and  which  is  immediately  followed  by  a 
rolled  impression  of  the  right  forefinger.  The  sheet,  when 
folded,  allows  a  comparison  of  the  impression  of  the  right 
fore  finger  on  the  reverse  side,  with  that  of  the  right  fore 
finger  on  the  front  of  sheet,  and  if  they  correspond  identically 
it  proves  that  the  person  signing  the  sheet  is  the  person  whose 
prints  appear  on  both  sides  thereof. 

In  classifying  the  finger  prints  in  Illustration  No.  7  it  is 
necessary  to  begin  by  examining  the  fingers  by  pairs,  as  fol¬ 
lows  : 


Denominators.  Numerators. 

First  Pair. — We  find  the  right  thumb  (denominator) 
contains  a  loop,  and  the  right  index  finger  con¬ 
tains  a  whorl:  so  we  set  down  naught  for  the 
loop  under  denominator  and  16  for  'lie  whorl 

under  numerator  .  0  16 

Second  Pair.- — We  find  a  loop  in  the  right  middle 
finger  (denominator);  set  down  naught;  no 
whorl  in  right  ring  finger  (numerator);  set 

down  naught .  0  0 

Third  Pair, — No  whorl  in  right  little  finger  and  left 
thumb;  so  set  down  naught  for  denominator 

and  naught  for  numerator  .  0  0 

Fourth  Pair.- — Left  index  finger  (denominator)  and 
left  middle  finger  (numerator)  each  contain 

naught,  there  being  no  whorl .  0  0 

Fifth  Pair. — Left  ring  finger  (denominator)  and  left 
little  finger  (numerator)  each  do  not  contain 

whorl,  so  set  down  naught  .  i>  0 

Total  value  of  loops,  arches,  etc.,  for  denominators 

and  numerators  .  1  ] 

Total  score  .  1  17 


The  score  of  this  record  or  the  Primary  Classification  is  — 

i 

Secondary  and  other  classifications  are  arrived  at  from  the 
type  of  patterns,  ridge  counting  and  ridge  tracing  for  sub¬ 
division  of  the  large  accumulations  of  Primary  Classification. 

In  taking  the  impression  of  a  finger  upon  which  there  is  a 
scar,  such  impression  shows  a  white  line,  as  indicated  in  Illus¬ 
tration  No.  8. 


Some  of  the  System’s  Uses 
It  is  through  finger  prints  that  we  should  change  ourselves 
into  a  nation  of  the  known  and  knowable  from  what  we  are — 
a  nation  of  haphazard  folk.  Statistics  annually  show  many 
thousands  who  are  cast  into  eternity  by  railroad,  steamship 
and  other  accidents,  as  well  as  by  calamities  and  inundations. 
Of  the  enormous  number  of  unidentified  that  die  yearly  and 
who  are  buried  without  being  properly  identified,  there  are 
in  the  United  States  alone  about  38,000.  It  is  possible  that, 
if  killed  in  a  street  accident,  we  may  lie  in  a  pauper’s  grave, 
though  we  may  be  worth  millions.  Steamship  companies, 
when  selling  tickets,  should  take  finger  prints  of  the  pur¬ 
chasers.  Such  a  process  would  have  robbed  the  disaster  of 
the  “Titanic"  of  the  saddest  phase  of  all  its  horrors — the 
bodies  recovered  which  could  not  be  identified.  The  Finger- 
Print  System  of  Identification  can  be  applied  not  only  to  a 
living  person,  but  to  a  dead  body,  even  when  crushed,  mangled 
or  dismembered  beyond  recognition,  by  nearest  relatives  and 
friends.  In  order  that  the  mysteries  of  the  unknown  dead 
can  be  prevented  the  whole  nation's  population  should  be 
finger-printed.  What  a  burden  of  expense  and  lifelong  grief 
would  be  lifted  from  the  pockets  and  minds  of  families,  rela¬ 
tives  and  dear  friends  were  there  in  vogue  a  universal  sys¬ 
tem  of  recording  finger  prints  which  would  abolish  forever 
the  grave  of  the  unknown  and  pauper  and  would  account  for 
the  missing,  curtailing  search,  permitting  prompt  settlement 
of  estates,  collection  of  insurance,  etc. !  Likewise,  there  is 
reason  to  suggest  that  railroad  companies,  in  selling  through 
tickets  to  distant  points,  should  secure  finger  prints  of  pur¬ 
chasers. 
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Of  Great  Value  to  Banks 

Many  banks  at  which  swindles  have  been  committed  might 
have  prevented  these  crimes  had  the  finger-print  system  been 
in  operation.  Not  long  ago  in  one  of  our  largest  savings 
banks  among  the  depositors  was  a  woman  whose  balance  was 
about  seven  hundred  dollars.  It  happened  that  she  was  not 
well  known  to  the  paying  teller.  One  day  a  woman  presented 
herself  at  his  window,  displayed  her  pass  book  and  requested 
the  withdrawal  of  her  account.  The  woman  answered  all  of 
the  test  questions  satisfactorily  and  then  wrote  the  depositor's 
signature.  She  was  requested  to  write  it  a  second  time. 
Both  signatures  appeared  to  be  a  poor  imitation.  A  third  re¬ 
quest  was  made  for  the  signature.  On  this  occasion  it  ap¬ 
peared  to  be  accurate  and  the  teller  paid  out  the  money. 
Later  in  the  day  the  real  depositor  came  to  the  bank,  claiming 
she  had  lost  her  pass  book.  It  was  too  late.  The  money  was 
gone  and  the  bank  had  to  stand  the  loss. 

There  is  hardly  any  bank  of  consequence  which  has  not 
been  involved  at  one  time  or  another  in  wrongful  payments ; 
and  though  many  safeguards  have  been  employed  to  prevent 
forgeries,  they  still  continue  to  be  frequent  occurrences. 
I’orgeries  are  prevented  by  means  of  finger  prints  when  the 
contract  between  the  depositor  and  the  bank  is  entered  into,  to 
be  checked  by  prints  taken  when  payments  are  made  on  ac¬ 
count. 

Savings  banks  in  particular  are  continually  swindled  by  im¬ 
postors,  who  are  able,  through  prearrangement,  to  answer  the 
usual  questions  which  are  asked,  giving  the  names  of  relatives 
which  were  taken  when  accounts  had  been  opened,  the  oc¬ 
cupation  of  the  depositor,  his  address  and  other  formalities 
necessary.  Illiterate  people  could  be  perfectly  protected,  de¬ 
spite  their  lack  of  education,  if  they  make  their  finger  print 
upon  depositing  money.  A  check  or  draft  signed  with  their 
prints  when  withdrawing  money  would  be  unquestioned. 

The  Finger-Print  System  of  Identification  is  now  in  vogue 
in  many  banks.  The  first  bank  in  New  York  to  test  the  sys¬ 
tem  was  the  German  Savings  Bank  of  Brooklyn.  It  adopted 
it  in  the  month  of  November,  1911.  Since  then  nine  banks 
in  Greater  New  York  have  installed  it.  They  are  the  Ger¬ 
man  Savings  Bank  of  Brooklyn,  the  Bank  of  M.  &  L.  Jarmu- 
lowsky,  the  Williamsburgh  Savings  Bank  of  Brooklyn,  the 
Greenpoint  Savings  Bank  of  Brooklyn,  the  Greater  New  York 
Savings  Bank  of  Brooklyn,  the  East  Brooklyn  Savings  Bank, 
the  Maiden  Lane  Savings  Bank,  Manhattan  ;  the  City  Savings 
Bank  of  Brooklyn  and  the  North  Side  Savings  Bank  of  Brook¬ 
lyn.  Many  other  banks  throughout  the  country  are  also  using 
the  system. 

In  the  savings  bank  when  a  depositor  withdraws  money  he 
is  required  to  give  a  finger-print  receipt  for  the  same  besides 
his  pen  signature,  as  indicated  in  Illustration  No.  9.  In  the 


case  of  a  checking  account,  not  only  the  pen  signature,  but  the 
finger-print  impression,  is  necessary  on  the  check  before  the 
money  is  paid.  In  the  endorsement  of  checks  deposited  for 
collection  the  finger-print  and  pen  endorsement  is  required  by 
bank  officials.  In  making  payments  over  the  counter  the  sys¬ 
tem  insures  absolutely  against  frauds  and  forgeries.  When 
the  paying  teller  has  compared  the  finger  prints,  he  knows  at 
a  glance  that  everything  is  all  right ;  whereas  with  signature 
oidy,  the  interrogations  of  the  teller  cause  replies  which  may 
still  leave  doubt  in  his  mind  and  develop  into  wrongful  pay¬ 
ments.  Identification  by  finger  prints  is  as  quick,  and,  in  many 
instances,  quicker,  than  by  signatures.  The  making  of  the 
finger-print  impression  takes  no  more  time  than  is  consumed 
in  writing  a  name.  There  are  no  questions  to  ask,  no  signa¬ 
tures  to  write.  With  illiterate  depositors  and  foreigners  the 
system  is  a  real  short  cut.  It  eliminates  all  fretting  and  re¬ 
petition  of  questions.  It  makes  the  handling  of  finger-print 
accounts  easier  and  safer  than  the  handling  of  ordinary  ones. 
On  letters  of  credit  it  does  away  with  the  customary  identifica¬ 
tion  papers,  making  it  impossible  for  any  other  than  the  right¬ 
ful  owner  to  draw  money  thereon. 

As  will  be  seen  from  the  accompanying  Illustrations  Nos. 
ro  and  x  1,  the  working  system  used  by  banks  consists  in  taking 


fig.  10  fig.  11 


SIGNATURE  CARD  USED  T5Y  WILLIAMSBURGH  SAVINGS  BANK 

at  least  three  finger  prints  on  the  face  or  reverse  side  of  the 
signature  card,  in  addition  to  the  usual  data.  Sometimes  the 
bank  will  take  a  duplicate  of  the  prints  for  special  reference 
at  the  paying  teller’s  window.  Some  banks  as  yet  use  the 
finger-print  system  for  the  identification  of  illiterate  persons 
only.  Others  use  it  in  all  cases.  It  has  been  found  that  bank 
clerks  soon  learn  to  read  and  compare  finger  prints  as  easily 
as  they  compare  signatures. 

Situated  on  the  ridges  of  the  bulbs  of  the  fingers  are  nu¬ 
merous  pores  through  which  the  perspiration  or  sebacious  mat¬ 
ter  of  the  body  flows.  There  is  a  continuous  flow,  although 
imperceptible  to  the  eye,  and  when  the  bulbs  of  the  fingers 
come  in  contact  witli  any  smooth  surface,  the  greasy  matter 
emitted  from  the  body  adheres  to  the  object,  outlining  the  pat¬ 
tern  of  the  ridges,  which  show  quite  indistinct.  The  applica¬ 
tion  of  a  powder  immediately  brings  the  print  out  in  bold  re¬ 
lief.  To  obtain  a  finger  print  from  a  light-colored  object  a 
black  powder  is  used,  whereas  to  develop  an  impression  found 
upon  a  dark  background  a  light  powder  is  used.  Impressions 
developed  by  powders  are  almost  equal  in  definition  to  those 
taken  under  favorable  conditions  with  ink  from  the  fingers  of 
a  subject.  The  detection  and  conviction  of  criminals  who 
have  committed  serious  crimes  have  been  procured,  in  a  great 
number  of  cases,  solely  through  developing  finger  marks  found 
at  the  scenes  of  crimes  by  means  of  powders,  of  which  the 
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following  is  an  example  and  is  shown  in  Illustrations  Nos.  12 
and  13 : 


fftj 


**  V1  H 


FIG.  12 


In  comparing  the  above  prints  it  will  be  observed  that  the  following  character¬ 
istics  are  similar:  For  example,  No.  26,  in  the  upper  prints,  compares  with  No. 
26  in  the  lower  prints,  and  so  on. 


1.  Bifurcation  of  ridges. 

2.  Termination  of  ridge. 

3.  Termination  of  ridge. 

4.  Termination  of  ridge. 

5.  Termination  of  ridge. 

6.  Small  ridge  forming  delta. 

7.  Small  ridge  center  of  delta. 

8.  Small  ridge  line. 

9.  Ridge  termination. 

10.  Ridge  termination. 

11.  Small  ridge  line. 

12.  Ridge  termination. 

13.  Very  small  ridge  line  (dot). 

14.  Ridge  termination. 

15.  Bifurcation  of  ridges. 

16.  Point  of  cpre  of  loop. 

17.  Termination  of  ridge. 

18.  Termination  of  ridge. 


FIG.  13 

19. 

20. 
21. 


Termination  of  ridge. 
Termination  of  ridge. 
Termination  of  ridge. 

22.  Termination  of  ridge. 

23.  Lake  forming  core  of  whorl. 

24.  Ridge  termination. 

25.  Lake  formed  by  ridges. 

26.  Short  abrupt  ridge. 

27.  Ridge  termination. 

28.  Ridge  termination. 

29.  Ridge  termination. 

30.  Ridge  termination. 

31.  Ridge  termination. 

32.  Ridge  termination. 

33.  V  formed  by  ridges. 

34.  Small  ridge  center  of  delta. 

35.  Abrupt  ending  line. 


Many  Burglars  Convicted  by  Finger  Prints 
On  February  3,  1911,  a  loft  burglary  was  committed  at 
171  Wooster  street,  New  York  city.  The  premises  were  pro¬ 
tected  by  a  system  of  wiring  known  as  a  “Burglar  Alarm." 
Without  touching  any  of  the  wiring,  the  burglar  gained  en¬ 
trance  by  removing  a  light  of  glass  from  the  door.  This  he 
placed  carefully  on  the  floor,  but  in  doing  so  left  finger  im¬ 
pressions  upon  it.  These  subsequently  were  developed  and 
were  identical  with  prints  on  file  made  some  years  previously 
by  an  habitual  criminal  named  Celia,  alias  Crispi,  who  had 
been  arrested  for  the  crime  of  burglary  and  sentenced  to 
State’s  Prison.  Detectives  were  despatched  throughout  the 
greater  city  to  locate  and  arrest  Crispi.  He  was  taken  into 


custody.  Not  only  did  he  deny  knowledge  of  the  crime,  but 
at  his  trial  in  the  Court  of  General  Sessions  proved  an  alibi 
of  having  been  to  the  theater  with  a  party  of  friends  on  the 
night  of  the  burglary,  and  after  leaving  the  theater  had  gone 
directly  to  his  home  with  his  wife  and  retired  to  sleep.  His 
statements  were  established  as  facts.  Nevertheless  they  did  not 
shake  my  faith  in  the  finger  prints  upon  the  glass  being  im¬ 
pressions  made  by  the  prisoner.  I  was  conclusively  con¬ 
vinced  that  the  prisoner  had  committed  the  burglary.  The 
alibi  was  strong,  however,  and  the  testimony  of  his  witnesses 
could  not  be  shaken.  To  substantiate  the  infallibility  of  the 
finger-print  system  I  offered  to  submit  to  any  test  which 
might  be  brought  into  the  court  room.  Evidently  the  prisoner 
and  his  attorney  had  small  faith  in  the  system,  for  they 
readily  agreed,  with  the  understanding  that  in  case  I  failed,  the 
prisoner  should  be  discharged,  but,  were  I  successful  in  the 
test,  the  case  would  be  given  to  the  jury.  The  court  had  con¬ 
sented  to  this  plan.  I  was  sent  from  the  room.  While  absent, 
some  twenty  lawyers,  newspaper  men  and  others  had  their 
finger  prints  taken  for  the  purpose  of  the  test.  Of  the  num¬ 
ber  of  the  subjects,  one  picked  up  the  light  of  glass  in  the  same 
manner  the  burglar  evidently  had,  leaving  the  test  impressions 
upon  the  glass.  After  being  ushered  into  the  court  room  I 
publicly  developed  the  resulting  finger  prints  and  made  com¬ 
parison  with  prints  taken  of  the  subjects.  The  prisoner 
watched  the  proceedings  with  a  smile  of  confidence.  He  did 
not  believe  a  finger  print  would  prove  his  guilt.  The  result 
was  simple  and  quick.  Without  the  slightest  difficulty  I 
picked  out  the  man  whose  fingers  had  for  a  moment  rested 
upon  the  glass.  The  court  adjourned  until  the  following 
morning.  When  it  reconvened  the  prisoner  admitted  his 
guilt.  Judge  Otto  Rosalsky  accepted  the  plea  on  condition 
that  the  prisoner  would  tell  the  true  story  of  the  crime,  ex¬ 
plaining  and  accounting  in  detail  for  his  puzzling  alibi.  He 
did  so.  It  developed  that  he  had  been  a  member  of  the 
theater  party,  had  gone  home  after  the  play  accompanied  by 
his  wife,  and  retired  to  sleep  exactly  as  the  testimony  indi¬ 
cated.  But  after  his  wife  was  sound  asleep  he  had  left  her 
side,  departed  from  his  home,  went  to  171  Wooster  street  and 
committed  the  burglary.  Returning,  he  cautiously  got  into 
bed  again  without  awaking  his  wife. 

Tn  this  case  the  efficacy  of  finger  prints  was  completelv 
demonstrated,  as  the  evidence  offered  by  the  prosecution  con¬ 
sisted  solely  of  finger-print  impressions. 

Another  recent  case  happened  on  August  23,  1912,  when 
detectives  arrested  a  burglar  giving  the  name  of  Harry 
Miller  at  the  premises  15 11  Albemarle  Road,  Brooklyn,  to 
which  he  had  forced  an  entrance.  His  finger  prints  were 
taken  at  Police  Headquarters  and  were  found  to  be  identical 
with  impressions  found  on  a  light  of  glass  which  had  been  han¬ 
dled  by  a  burglar  who  entered  the  premises  1397  Ocean  ave¬ 
nue,  Brooklyn,  and  stole  considerable  property  on  August  12, 
1912.  Through  the  prints  obtained  Miller  was  located  and 
identified  as  being  a  criminal  who  plied  his  unlawful  vocation 
under  the  names  of  Harry  Cohen,  alias  George  Miller,  alias 
George  Seigel.  He  was  indicted  by  the  Grand  Jury  for  both 
burglaries,  pleaded  guilty  at  his  trial,  and  on  September  23, 
1912,  was  sentenced  to  State's  Prison  to  serve  from  two  and 
a  half  to  five  years  for  the  burglary  committed  at  15 11 
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Albemarle  Road  and  four  years  for  the  burglary  committed 
at  1397  Ocean  avenue. 
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FIG.  13 


Photographic  reproduction  of  left  thumb  of  Harry  Miller,  alias  Harry  Cohen, 
alias  George  Miller,  alias  George  Seigtl,  arrested  August  23,  1912,  while  com¬ 
mitting  burglary  at  1511  Albemarle  road,  Brooklyn,  which  corresponds  with 
print  developed  from  light  of  glass  at  1397  Ocean  avenue. 


FIG.  14 

Photographic  reproduction  of  finger  print  developed  with  powder  on  light  of 
glass  at  1397  Ocean  avenue,  Brooklyn,  after  burglary  had  been  committed 
August  12.  1912. 
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For  Identification  of  Indians,  Passports,  Etc. 

The  Commissioner  of  Indian  Affairs  has  directed  through¬ 
out  Oklahoma  that  every  Indian  who  cannot  write  his  name 
be  required  to  sign  checks  and  official  papers,  and  endorse 
checks  and  warrants  covering  Indian  money,  by  making  an 
impression  with  the  ball  of  his  right  thumb,  such  imprint  to 
be  witnessed  by  an  employee  of  the  Indian  Agency  or  by  one 
of  the  leading  men  of  the  tribe  who  can  write.  If  an  Indian 
is  not  living  with  his  tribe,  his  thumb-mark  signature  must  be 
witnessed  bv  the  postmaster  of  the  place  at  which  he  resides. 

Governments  all  over  the  world  have  sought  in  vain  for  an 
absolutely  safe,  flawless  and  inexpensive  passport  of  personal 
identification,  uniformly  adaptable  to  every  human  being  in 
all  walks  of  life  either  at  home  or  abroad.  Passports  used  by 
governments  at  present  are  not  sufficiently  exacting.  Banks 
honoring  such  as  a  means  of  identification  have  often  been 
mulcted  to  the  extent  of  thousands  of  dollars  and  other  frauds 
have  been  successfully  perpetrated  bv  non-genuine  holders  of 
passports.  Felons  and  criminals  have  secured  exit  and  en¬ 
trance  from  and  to  countries,  enabling  them  to  escape  arrest 
by  having  in  their  possession,  as  genuine,  credentials  of  this 
character  belonging  to  others.  The  many  abuses  to  which 
passports  have  been  applied  could  be  remedied  for  all  time  bv 
having  the  finger  prints  of  persons  to  whom  they  are  issued 
inserted  where  the  physical  description  is  given.  Wrongful 
use  of  passports  could  then  be  readily  detected  upon  verifying 
such  prints  by  taking  an  impression  of  the  same  fingers.  Thus 
it  would  be  impossible  for  any  person  other  than  the  one  whose 
impressions  appear  thereon  to  use  it. 

In  recent  years  there  has  been  much  false  personation  at 
public  examinations,  the  candidate  who  appears  in  the  exami¬ 
nation  hall  not  being  the  person  who  secured  the  certificate 
entitling  him  to  appear  to  compete.  In  examinations  for 
patrolmen  in  the  Police  Department  of  the  Citv  of  New  York 
the  system  of  checking  candidates  and  competitors  by  finger 
prints  has  been  introduced  and  is  working  excellently.  Un¬ 
doubtedly  its  use  will  be  extended. 

h  inger  prints  are  often  indispensable  in  large  transactions, 
in  the  identification  of  the  dead  on  battle  fields,  and  in  cases  of 
mistaken  identity.  The  system  will  set  at  liberty  instantly  all 
persons  mistakenly  arrested  either  at  home  or  abroad. 

I  have  no  hesitancy  in  saying  that  chauffeurs  obtaining 
licenses  to  operate  motor  vehicles  should  be  finger-printed  and 
their  prints  should  be  made  a  part  of  tbeir  identification  cards. 

I  his  would  prevent  criminals  from  obtaining  such  licenses  and 
would  lessen  the  criminal  use  to  which  motor  vehicles  are  very 
often  nowadays  applied. 

1  he  system  would  cast  into  oblivion  election  frauds,  which, 
in  the  not  long  ago,  scandalized  communities.  No  man  could 
vote  under  a  dead  man’s  name  were  the  system  in  vogue,  if 
the  impressions  of  the  dead  man  had  been  taken  and  those  of 
the  illegal  voter  were  taken,  a  process  which  would  occupy 
but  a  few  seconds  at  the  time  of  casting  the  ballot.  Nor  could 
any  person  vote  under  the  name  of  a  man  who  was  living  and 
entitled  to  vote.  An  election  is  now  approaching  which  mav 
be  followed  by  loud  cries  of  fraud  from  each  of  the  contend¬ 
ing  parties.  The  casting  of  an  illegal  ballot  would  be  made 
impossible  were  the  voters  all  finger-printed  previously.  On 
registration  days  voters  now  must  write  their  names,  or,  if 
they  be  illiterate,  must  make  their  marks  and  answer  many 
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questions,  which  consume  quite  some  time.  It  would  be  an 
easy  matter  for  all  to  leave  their  finger-print  impressions  upon 
the  records.  They  would  be  marks  of  a  character  with  which 
there  could  be  no  juggling  later. 

Finger  Prints  for  Babies 

In  the  Borough  of  Manhattan,  New  York  City,  during  the 
year  1911,  more  than  one  hundred  abandoned  babies  were 
taken  to  Bellevue  Hospital  to  be  cared  for  by  the  public  or 
passed  on  to  private  charities.  In  the  same  year  this  hospital 
received  as  maternity  cases  about  five  hundred  unmarried,  as 
well  as  married,  women.  Usually  a  woman  leaves  the  hos¬ 
pital  two  weeks  after  her  child  is  born.  Many  of  the  babies 
brought  to  Bellevue  as  foundlings  were  born  in  this  same  in¬ 
stitution,  taken  away  by  the  mothers,  and  later  abandoned.  No 
one  can  tell.  Once  in  a  great  while  a  foundling  baby  is  rec¬ 
ognized  by  the  nurses  as  one  they  have  a  record  of,  and  the 
mother  is  thereby  discovered ;  but  the  identification  of  the 
babies  and,  consequently,  of  the  mothers,  can  be  accomplished 
in  every  case  by  the  simplest  process — finger-print  the  babies. 
If  every  newly-born  baby  had  its  tiny  prints  recorded  there 
would  be  no  such  thing  in  the  world  as  false  identification. 
Nor  would  there  be  any  mothers  in  hospitals  weeping  under 
the  suspicion  that  the  child  in  her  arms  is  not  her  own.  Kid¬ 
napping  cases  would  be  reduced  to  a  minimum.  No  longer 
could  a  spurious  heir  come  forward  and  claim  that  to  which 
he  was  not  entitled.  Of  the  features  which  characterize  the 
adult  finger  print,  loops,  whorls,  arches  and  composites,  clearly 
defined  ridges,  deltas,  terminals,  etc.,  all  are  distinct  in  the 
smallest  babies'  fingers  and  thumbs.  Finger  prints  in  this  field 
would  be  a  check  on  a  flagrant  kind  of  criminality. 

Police  Departments  of  many  cities  use  the  Finger-Print 
System  of  Identification  for  the  more  serious  offenses,  but 
New  York  city  is  believed  to  be  the  only  city  where  the  finger¬ 
print  records  form  part  of  the  records  of  city  magistrates’ 
courts  and  enable  magistrates  to  determine  between  new  and 
habitual  offenders.  It  is  in  the  Night  Court  for  Women  that 
this  use  is  made  of  the  system,  and  its  success  there  advocates 
its  extension.  It  was  introduced  about  two  and  a  half  years 
ago.  The  taking  of  finger-print  impressions  of  all  prostitutes 
has  enabled  the  magistrate  before  pronouncing  sentence  to 
become  acquainted  with  the  previous  records  of  such  persons. 


to  secure  it,  was  not  entitled  to  it,  but  he  had  no  means  of 
proof  to  establish  the  falsity  of  the  claim.  I  told  him  that  the 
use  of  a  little  printer’s  ink,  a  rubber  roller  and  a  piece  of  white 
paper,  a  cost  in  total  of  about  twenty-five  cents,  would  have 
made  such  troubles  as  his  concern  suffered  impossible  and 
would  have  prevented  such  an  enormous  outlay  of  money  for 
investigation  purposes,  not  considering  the  amount  of  insur- 

FINGER-PRINT  RECORDS  OF  TWO  DIFFERENT  PERSONS,  SHOWING 
THE  FOUR  FINGERS  OF  RIGHT  HAND.  SIGNATURES  WHICH 
MEAN  POSITIVE  IDENTIFICATION 


FIG.  A 


Right  index  finger  an  arch. 
Right  middle  finger  an  arch. 
Right  ring  finger  an  arch. 
Right  little  finger  a  loop. 


FIG.  B 

Right  index  finger  a  loop. 
Right  middle  finger  a  whorl. 
Right  ring  finger  a  whorl. 
Right  Little  finger  a  loop. 


Identification  in  Life  Insurance 

Of  the  many  business  fields  in  which  the  system  would  bear 
good  harvest  no  other  is  greater  than  the  insurance  field.  I 
have  given  much  thought  as  to  why  insurance  companies  do 
not  finger  print  policyholders.  It  has  been  proven  that  the 
prints  are  just  as  unchangeable  and  serviceable  taken  after 
death,  after  decomposition,  as  when  taken  during  life-time. 
If  taken  at  the  time  of  issuing  policies  they  would  make  cases 
of  a  sort  which  are  continually  occurring  practically  impossi¬ 
ble.  The  system  would  prevent  the  substitution  of  a  dead 
bodv  while  the  insured  remains  alive  to  share  in  the  illegally 
collected  insurance. 

Recently,  an  insurance  investigator  whose  company  had 
already  expended  about  $25  ooo  on  a  case  came  to  my  office. 
He  felt  convinced  that  the  claimant  of  a  very  large  amount 
of  insurance  money,  and  under  the  circumstances  quite  likely 


ance  at  stake,  to  warrant  such  an  expenditure  which  likely 
would  have  to  be  paid.  He  admitted  it.  Why  do  not  insur¬ 
ance  companies  require  finger  prints  on  the  application  blank  ? 

It  would  be  tedious  to  enumerate  at  greater  length  the  many 
uses  to  which  the  system  is  being  put  and  to  which  it  can  be 
applied.  I  have  given  but  a  few.  Its  value  to  insurance  com¬ 
panies  as  yet  has  not  been  realized,  nor  can  its  value  as  a 
means  of  authenticating  testamentary  depositions  be  over¬ 
estimated. 

Inspector  Commanding  Detective  Division, 

Police  Department  of  the  City  of  New  York. 
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ELECTRICAL  INSPECTIONS 

By  A.  M.  Schoen 

Chief  Engineer,  South-Eastern  Underwriters  Association 


HE  electrical  inspector,  not  so  very  many  years 
ago  looked  on  almost  as  an  interloper  in  the 
fire  insurance  business,  has  now  become  one 
of  the  recognized,  though  seldom  thought  of, 
factors  in  the  constantly  extending  work  of 
fire  prevention.  We  might  almost  say,  with¬ 
out  fear  of  contradiction,  that  the  electrical 
inspector  was  the  first  exponent  of  fire  pre¬ 
vention.  The  electrician’s  employment  in 
this  field  came  about  originally  not  as  a  mat¬ 
ter  of  choice  but  of  necessity.  The  introduction  of  electricity 
for  light  and  power  brought  with  it  a  new  and  not  understood 
hazard.  The  public  and  the  insurance  interests  alike  felt 
themselves  in  the  presence  of  a  mysterious,  unknown  force, 
and  sought  the  nearest  assistance  in  the  way  most  expedient 
on  the  part  of  the  insurance  companies  by  attaching  to  their 
field  staff  electrical  experts,  sometimes  in  fact,  but  more  often 
so-called.  In  the  beginning  there  was  much  charlatanism  on 
the  part  of  the  inspectors,  who  often  made  arbitrary  and 
absurd  requirements,  naturally  followed  by  complaints  and  in¬ 
dignant  refusal  to  correct  on  the  part  of  the  assured,  while  the 
companies  were  unable  to  determine  whether  the  inspector’s 
reports  and  objections  were  justified. 

1  he  very  mystery  of  the  unseen  and  intangible  force  offered 
a  vast  field  for  deception  and  dishonesty  on  the  part  of  those 
exploiting  it,  and  many  took  advantage  of  the  opportunity. 
Many  contractors  were  conscienceless,  while  others  were 
equally  dangerous  through  the  density  of  their  ignorance  of 
the  elementary  laws  controlling  current  flow  and  regulation. 

Manufacturers  produced  such  materials,  devices,  fittings 
and  attachments  as  the  state  of  the  art  seemed  to  demand,  and 
the  underwriters’  and  municipal  rules,  such  as  they  were, 
were  based  principally  on  what  the  market  offered  in  the  way 
of  materials  and  what  a  few  more  or  less  local  electricians 
and  underwriters  believed  in  in  the  way  of  construction. 

Small  dynamos,  supplying  only  low-voltage  current,  formed 
the  invariable  source  of  supply,  and  from  these  could  be  ob¬ 
tained  neither  sufficient  pressure  nor  current  capacity  to  be 
extremely  dangerous. 

In  these  days  probably  the  greatest  danger  was  attributed 
to  the  street  railway  or  trolley  current,  which  was  early  pro¬ 
hibited  from  being  used  inside  buildings  either  for  light  or 
power.  The  railway  current  generators  were,  for  those  days, 
of  comparatively  large  current  capacity  as  well  as  high  volt- 
age,  five  hundred  volts  having  been  adopted  as  the  standard 


pressure  for  street  railway  apparatus  almost  from  the  very 
beginning.  These  features,  added  to  the  fact  that  the  circuit 
was  normally  connected  to  ground,  thereby  creating  a  tendency 
toward  current  leakage  to  earth  and  also  to  the  introduction 
of  lightning  into  the  building,  added  to  the  very  defective  and 
dangerous  wiring  which  railway  employees  never  failed  to  do 
inside  buildings  owing  to  their  inexperience  in  that  class  of 
work,  caused  the  use  of  this  current  for  inside  work  to  be 
universally  condemned,  and  with  excellent  reason.  Accus¬ 
tomed,  as  we  now  are,  to  dealing  with  high  voltages  and 
sources  of  supply  of  enormous  capacity,  with  materials  and 
fittings  made  under  expert  supervision  and  inspection  at  the 
factories  to  meet  all  practical  demands,  such  motors  could  be 
installed  with  the  inherent  fire  hazard  reduced  to  a  minimum. 
The  life  hazard,  however,  would  be  a  serious  one,  rendering 
the  use  of  such  current  extremely  inadvisable.  For  lighting 
purposes  either  this  or  any  other  current  of  equal  or  greater 
voltage  should  be  prohibited. 

Great  Changes  in  Twenty  Years 
With  the  passage  of  time  wonderful  changes  have  been 
wrought.  Possibilities  undreamed  of  twenty  years  ago  have 
become  accomplished  facts  to-day.  The  advent  and  perfec¬ 
tion  of  the  transformer,  followed  by  the  discovery  of  the  two 
and  three-phase  current,  has  solved  the  problem  of  the  eco¬ 
nomical  transmission  of  electrical  energy  over  great  distances, 
and  the  next  logical  step  in  sequence  was  the  development  of 
hitherto  valueless  and  unused  water-powers  and  the  trans-  . 
mission  of  the  energy  obtained  therefrom  to  available  markets. 
The  result  of  this  has  been  to  steadily  increase  working  volt¬ 
ages  until  to-day  as  high  as  one  hundred  and  fifty  thousand- 
volt  lines  are  in  service  and  hundreds  and  thousands  of  miles 
of  territory  are  served.  In  the  beginning  it  was  commercially 
possible  to  serve  only  areas  described  by  a  small  radius 
about  the  plant,  owing  to  the  use  of  low-voltage  direct  cur¬ 
rent,  which  called  for  the  use  of  large  copper  conductors,  in¬ 
creasing  out  of  all  proportion  with  increasing  distance  from 
the  source  of  supply,  and,  in  consequence,  electric  lighting  for 
buildings  was  confined  practically  to  the  congested  value  dis¬ 
tricts  of  large  cities.  With  Edison’s  three-wire  system  the 
area  that  could  be  lighted  was  materially  extended  and  sys¬ 
tems  began  to  be  installed  in  some  of  the  smaller  cities  and 
large  towns.  The  next  step  was  the  development  and  utiliza¬ 
tion  of  the  alternating  current  apparatus,  which  allowed  of 
still  further  extension;  and  with  all  of  these  improvements  in 


60 


May  i,  1913 


THE  SPECTATOR 


supply  and  service  the  buildings  wired  and  lighted  multiplied 
at  an  increasing  rate  and  the  need  of  inspection  increased 
accordingly.  The  greatest  strides  were  made,  however,  with 
the  long  transmission  lines  and  water-power  developments 
which  have  occurred  to  so  great  an  extent  in  only  very  recent 
years.  This  has  made  the  use  of  electricity  so  general  that 
to-day  it  is  not  unusual  for  even  the  small  villages  and  ham¬ 
lets  to  have  their  streets  and  buildings  so  lighted  and  to  have 
twenty-four-hour  current  at  their  command.  Manufactur¬ 
ing  establishments  are  using  electric  power  to  replace  steam 
where  so  readily  available,  finding  it  not  only  less  expensive 
and  more  flexible  and  convenient,  but  in  some  industries  even 
producing  a  higher  class  of  goods  as  a  result  of  the  different 
motion  imparted  to  the  machinery.  To  really  cover  this 
enormously  increased  field  of  work  with  efficient  inspection  a 
large  corps  of  inspectors,  at  tremendous  cost,  would  be  neces¬ 
sary,  which  increased  expense  on  the  part  of  the  insurance 
companies  cannot  be  justified  if  it  must  be  added  to  the  pres¬ 
ent  heavy  overhead  cost  of  doing  business. 

The  Fire  Hazard 

As  previously  stated,  the  possible  fire  hazard  of  this  new 
form  of  energy  was,  as  usual,  first  recognized  by  the  fire 
underwriters  and  steps  were  taken  to  combat  it  through  the 
employment  of  electrical  inspectors,  followed  occasionally  bv 
the  appointment  of  a  city  inspector  by  some  of  the  more 
progressive  municipalities.  These  first  municipal  electrical 
inspectors  were  appointed  with  a  view  to  giving  the  public 
real  service  and  it  looked  as  though  actual  results  would  be 
accomplished  when  this  was  done.  It  did  not  take  long,  how¬ 
ever,  for  the  politicians  to  discover  in  this  one  more  office  to 
be  added  to  the  spoils  system  of  rewarding  the  party’s  hench¬ 
men,  and  to-day  the  city  electrician’s  office  that  accomplishes 
actual  good  to  the  community  is  the  exception  and  not  the 
rule.  Playing  politics  is  the  actual  work  of  the  office,  while 
inspecting  is  only  incidental.  Occasionally  a  city  electrician 
is  found  who  lets  politics  alone  and  in  the  prosecution  of  his 
duties  hews  to  the  line,  showing  neither  fear  nor  favor ;  but, 
generally  speaking,  were  the  underwriters’  inspections  dis¬ 
continued,  the  entire  system  of  supervision  would  rapidly 
weaken  and  go  to  pieces,  and  unless  the  central  stations  should 
take  up  the  work  in  self-defense,  both  workmanship  and  ma¬ 
terial  would  soon  be  at  a  low  ebb. 

The  underwriters’  inspections,  while  necessarily  lacking  in 
thoroughness  as  to  the  relative  number  of  buildings  in¬ 
spected  owing  to  the  large  territory  that  must  be  covered, 
nevertheless  accomplish  a  great  deal  through  the  moral 
effect  of  this  work,  especially  when  the  inspector’s  visit  can¬ 
not  be  anticipated,  and  through  the  check  on  the  municipal 
inspectors  a  much  higher  state  of  efficiency  is  secured  than 
could  otherwise  be  obtained. 

The  Modern  Inspector’s  Work 

The  work  of  the  inspector  to-day  is  by  no  means  what  it 
was  a  number  of  years  ago.  The  days  when  a  strong  bluff 
was  sufficient  have  passed,  as  has  the  time  when  anyone  with 
a  smattering  of  electricity  could  be  molded  into  an  inspector. 
The  work  and  apparatus  to  be  passed  at  this  time  in  the  course 


of  a  day’s  inspection  are  often  both  intricate  and  complicated, 
and  the  efficient  inspector  must  be  well  versed  both  in  the 
theory  and  practice  of  his  profession.  The  first  he  may  secure 
at  college,  but  the  last  comes  only  from  doing  the  actual  work 
and  he  is  unfit  to  undertake  an  inspector’s  duties  until  he  has 
rounded  out  his  college  work  or  studies  with  a  reasonable  time 
spent  using  his  hands  as  well  as  his  head.  I  do  not  pretend 
to  say  all  inspectors  are  so  equipped,  but  I  do  mean  to  say 
that  they  should  be  so  equipped  if  proper  results  are  to  be 
achieved  from  their  work.  In  this  work  experience  and  com¬ 
mon  sense  count  for  much  and  nothing  else  can  take  the  place 
of  either.  The  underwriter  in  employing  the  electrical 
inspector  has  only  one  object  in  view,  which  is  to  avoid 
fire  loss  due  to  electricity ;  and  it  is  not  the  intent  that  he  shall 
create  unnecessary  friction  with  the  assured  and  lose  good 
business  through  his  insistence  on  unimportant  details  which, 
under  the  particular  conditions  obtaining,  offer  no  hazard, 
even  though  they  may  be  more  or  less  wrong  technically.  On 
the  other  hand,  when  contracts  have  been  let  in  competition 
the  contractor  must  know  he  will  be  upheld  in  bidding  on 
standard  work ;  and  here  the  question  of  the  moral  effect  of 
his  decision  must  be  taken  into  consideration.  Again,  some 
contractors  will  take  advantage  of  the  slightest  leniency  and 
must  be  held  absolutely  to  the  letter  of  the  law  under  any 
and  all  conditions ;  and  so  the  experience,  common  sense  and 
individuality  of  the  inspector  will  go  far  to  the  accomplishment 
of  a  maximum  of  safety  with  a  minimum  of  friction  both  for 
the  companies  and  himself. 

Central  station  officials  and  electrical  engineers  generally 
naturally,  though  unfortunately,  possess  very  little  realization 
of  the  electrical  fire  hazard.  The  reason  for  this  is  that  their 
time  is  devoted  entirely  to  the  commercial  and  scientific  side 
of  the  business ;  and  paying,  as  they  do,  but  little  attention  to 
fires  due  to  this  cause,  it  is  more  or  less  difficult  for  them  to 
view  the  matter  in  the  same  light  as  does  the  inspector  and 
they  often  view7  him  as  an  alarmist  accordingly.  There  is, 
however,  a  strong  natural  bond  between  the  central  stations 
and  the  inspection  department,  whether  they  realize  it  or  not, 
for  the  work  of  the  latter,  through  bringing  about  good  in¬ 
stallations,  increases  the  efficiency  of  the  former,  indirectly 
enables  the  consumer  to  obtain  better  service  and,  through 
decreasing  the  electrical  fires,  secures  the  householder’s  con¬ 
fidence  in  electric  current  and  its  consequent  increased  in¬ 
stallation  and  use. 

One  reason  that  in  many  parts  of  the  country  the  inspector’s 
services  are  not  appreciated  by  the  public  is  because  they  are 
apparently  given  free,  and  it  is  generally  assumed  that  some¬ 
thing  of  value  will  not  be  given  without  payment  therefor. 
But  when  the  assured  has  paid  for  an  inspection,  whether  the 
payment  be  made  under  compulsion  or  not,  like  every  other 
American,  he  wants  his  money’s  worth,  and,  if  defects  have 
been  discovered,  insists  on  having  them  corrected.  Could  a 
uniform  system  of  charges  for  these  inspections  be  put  into 
effect  and  enforced  over  the  entire  country,  I  believe  the  re¬ 
sult  would  be  far-reaching  and  effective.  A  comprehensive 
system  of  this  character  would  necessitate  districting  the  field 
according  to  its  density  of  population  and  accessibility  and 
assigning  inspectors  accordingly.  An  inspection  of  every  risk 
would  have  to  be  made  as  soon  as  the  wires  were  installed  and 
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to  enforce  this  it  would  be  necessary  that  insurance  com¬ 
panies  prohibit  in  their  policies  the  use  of  electric  current  in 
the  premises  unless  a  certificate  from  the  inspection  depart¬ 
ment  was  held  by  the  assured. 

The  present  almost  universal  use  of  electricity  for  lighting 
as  well  as  its  use  for  power  would  seem  to  be  bringing  us  to 
the  point  where  such  a  course  would  be  practical,  allowing  a 
reasonable  fee  to  be  charged,  such  that  the  benefits  derived  by 
all  parties  to  the  transaction  would  fully  justify  the  action. 


Certainly  it  would  seem  that  not  only  the  assured,  but  the 
contractors  and  central  station  officials  as  well,  should  soon  be 
ready  to  welcome  such  arrangement. 


THE  DETROIT  CONFERENCE— ITS  WORK  AND  ITS  FUTURE 

By  Reiniiold  R.  Koch,  Chairman  Executive  Committee 


HEX  I  received  a  request  to  give  a  brief  article  treat¬ 
ing  as  its  subject  “The  Detroit  Conference”  I  felt 
my  inability  to  do  the  subject  justice,  as  that  which 
has  been  accomplished  in  the  past,  the  high  plane  of 
efficiency  now  attained  and  the  great  possibilities  in  the  future 
of  this  organization  are  beyond  the  power  of  my  pen  to  de¬ 
scribe. 

The  Detroit  Conference,  since  its  organization  in  1902  with 
a  membership  of  ten  companies  located  in  three  of  the  Mid¬ 
dle  States,  has  striven — First:  To  promote  friendliness  and 
harmony  among  the  companies  and  their  agents  and  to  benefit 
individually  by  the  combined  experience  of  the  whole  body 
in  having  frank  and  open  discussion  of  subjects  pertaining  to 
the  industrial  health  and  accident  business  as  conducted  by 
both  stock  and  mutual  companies;  and  Second:  To  promul¬ 
gate  the  practice  of  the  Golden  Rule  in  respecting  the  rights 
of  each  company  to  its  own  business  and  agents,  thus  ex¬ 
terminating  among  those  companies  belonging  to  the  Detroit 
Conference  the  deplorable  practice  of  piracy. 

Through  these  teachings  has  been  inculcated  in  the  minds 
of  the  members  the  depravity  of  this  practice,  and  now  when 
you  hear  of  piracy  in  business  you  feel  sure  that  the  pirates 
are  not  Detroit  Conference  men,  and  upon  investigation  you 
will  almost  invariably  find  that  this  is  the  case.  If  some 
agent  of  a  Detroit  Conference  company  has  made  such  a  mis¬ 
take,  the  wrong  is  corrected  without  delav  and,  owing  to  the 
fact  that  twice  during  the  year,  in  August  and  February,  the 
members  assemble  in  convention  in  some  pleasant  spot  to  dis¬ 
cuss  conditions,  misunderstandings  arising  from  such  condi¬ 
tions  are  easily  adjusted  through  this  personal  contact. 

By  strict  adherence  to  these  principles  the  membership  of 
the  small  organization  of  1902  has  now  grown  to  a  member¬ 
ship  of  about  eighty  companies,  representing  two  million  pol¬ 
icyholders,  forty  thousand  agents,  and  with  an  income  of  over 
fifteen  million  dollars  annually — which  amount  is  equal  to 
about  ninety  per  cent  of  all  the  industrial  health  and  accident 
business  written  in  the  United  States. 

While  this  growth  has  been  in  progress  indescribable  and 
unlimited  good  has  been  accomplished.  Most  cordial  rela¬ 
tions  have  been  established  between  the  Commissioners  of 
Insurance  of  the  different  States  and  members  of  the  Detroit 
Conference.  The  influence  of  the  Detroit  Conference  is  sought 
by  Insurance  Commissioners  in  the  introduction  and  adop¬ 


tion  of  bills  to  better  regulate  industrial  health  and  accident 
conditions.  The  Conference,  with  the  Insurance  Commis¬ 
sioners,  is  seeking  all  that  is  best  for  the  insurance  world, 
with  the  thought  that  liberal  and  just  treatment  must  be  given 
to  the  assured  and  with  the  further  thought  that  this  should 
not  be  prejudicial  to  the  rights  of  the  companies. 

With  this  greater  organization,  with  its  many  policyholders 
and  with  its  thousands  of  agents  the  opportunitv  for  accom¬ 
plishing  results  in  the  future  is  incalculable.  The  great 
strength  of  this  organization  within  itself  should  be  enough 
to  convince  those  who  are  not  now  members  that  the  Detroit 
Conference  is  an  absolute  necessity  to  all  industrial  health  and 
accident  companies,  and  with  this  evidence  before  them  little 
effort  will  be  necessary  to  secure  their  co-operation.  With 
the  additional  strength  of  this  small  army  the  Conference  and 
its  members,  standing  together  for  what  is  right  between  com¬ 
pany  and  agents,  between  agents  and  policyholders  and  be¬ 
tween  companies  and  proposed  laws  and  law-makers,  will 
insist  that  the  right  shall  prevail,  and  piracy  of  business,  un¬ 
fair  adjustment  of  claims,  discord  between  companies  and 
unfair  legislation — including  the  greatest  menace  of  all,  State 
Insurance — will  be  things  of  the  past. 

No  doubt  some  “Doubting  Thomas"  may  think  this  is  a 
dream  of  the  idealist;  but  all  I  desire  is  that  this  “Doubting 
Thomas,"  if  he  exists,  shall  investigate  and  compare  the  con¬ 
ditions  that  exist  to-day  in  matters  concerning  the  industrial 
health  and  accident  business  with  the  conditions  that  existed 
before  the  organization  of  this  body.  He  must  and  will  find 
a  great  improvement.  Then  if  he  will  investigate,  he  will 
find  that  the  greitest  factor  in  bringing  about  this  better  con¬ 
dition  is  the  “Detroit  Conference”;  and  he  must  concede  that 
an  organization  which  has  accomplished  so  much  in  the  past 
with  its  limited  members  must,  with  its  greater  numbers,  give 
the  writer  some  excuse  for  dealing  in  an  idealistic  future. 


\  here  will  be  no  necessity  for  insurance  companies  when 
the  millennium  arrives,  but  the  record  of  the  past  few  months 
would  seem  to  indicate  that  the  companies  will  serve  a  useful 
purpose  for  some  time  to  come. 
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LIFE  INSURANCE  f ADVERTISING 


By  H.  H.  Ward,  Portland,  Ore. 

Ex-President  National  Association  of  Life  Underwriters,  Manager  Pacific  Northwest,  Pacific  Mutual  Life  Insurance  Co. 


RECENTLY  saw  a  little  squib  in  reference 
to  eggs.  The  duck  will  lay  an  egg,  walk 
away  quietly  and  say  nothing  about  it.  The 
hen  lays  an  egg  and  makes  a  terrific  rumpus 
about  it.  The  hen  believes  in  advertising. 
Ducks’  eggs  are  not  much  on  the  market, 
but  hens’  eggs  are  very  much  in  demand. 
The  hen  knows  how  to  advertise.  It  is  true 
that  the  hen  uses  the  only  method  at  hand 
for  advertising— she  makes  a  noise.  Now 
advertising,  as  I  see  it,  consists  in  making  a  noise,  but  there 
are  noises  and  noises.  Every  noise  should  be  backed  up  with 
some  article,  otherwise  the  noise  evaporates  in  thin  air.  The 
hen  backs  up  her  noise  with  a  good  fresh  egg,  consequently 
she  has  made  a  noise  to  a  purpose.  Wrigley  backs  up  his 
noise  with  a  good  brand  of  chewing  gum,  otherwise  his  adver¬ 
tising  would  fall  flat  and  people  would  not  heed  his  suggestion 
to  “buy  it  by  the  box.” 

See  how  the  automobile  industry  has  grown  in  the  last 
twelve  years.  Why  ?  In  part  the  answer  is- — advertising. 
The  automobiles  are  making  a  noise.  The  noise,  however,  is 
taken  out  of  the  machinery  and  placed  on  the  pages  of  good 
advertising  mediums.  The  more  “silent”  the  car  (in  other 
words  the  nearer  perfection  the  car  has  reached)  the  more 
advertising  noise  made  about  that  silence. 


SALESMEN  WORKING  FOR  THE 

Pacific  Mutual  Life  Insurance  Company 

Have  a  Most  Valuable  Asset  in  Our  Street  Car  Advertising 

They  Need,  no  Introduction  to  the  Public 
These  Cards  Do  That 

‘'Work  for  the  Pacific  with  Ward” 

SPALDING  BLDG.,  PORTLAND  HOGE  BLDG.,  SEATTLE 


Life  insurance  advertising,  to  my  mind,  is  the  one  thing 
connected  with  the  life  insurance  business  which  has  lagged 
behind  the  times.  Many  home  offices  continue  to  confine  their 
advertising  efforts  to  a  statement  of  assets  and  liabilities,  but 
I  doubt  if  this  kind  of  advertising  gets  much  life  insurance. 
When  home  offices,  in  figuring  advertising  expenditures,  begin 
to  realize  that  business  is  secured  by  the  “man  on  the  bread 
line”  carrying  the  rate  book  and  that  the  personality  of  a 
successful  life  insurance  agent  is  eightv-five  per  cent  of  the 
problem  of  life  insurance  salesmanship,  then  will  they  wake 


up  to  the  fact  that  life  insurance  advertising  is  valuable  only 
as  it  assists  that  eighty-five  per  cent  agent’s  personality  in 
getting  the  needful  interview.  All  advertising  which  does  not 
have  as  its  aim  the  securing  of  an  interview  for  an  agent  is 
money  thrown  away.  How  is  this  to  be  done?  Advertising 
is  an  art,  as  is  life  insurance  salesmanship.  The  artist  selling 


LOOK  UP  NOT  DOWN 

IN  THE  STREET  CARS  AND  READ  OUR  “ADS" 


WE  WRITE  OUR  OWN  “ADS" 

WE  ALSO  WRITE  LIFE  INSURANCE 


“ Come  to  the  Pacific  with  Ward" 


life  insurance  to-day  who  would  undertake  to  do  so  by  using 
the  whitewash  brush  methods  of  a  few  years  ago  would  make 
a  dismal  failure.  The  insuring  public  in  buying  life  insur¬ 
ance  has  passed  the  whitewash  brush  stage.  They  demand 
of  the  agent  who  presents  to  them  a  life  insurance  proposition 
something  besides  whitewashing — they  demand  artistic  work, 
and  the  agent  who  has  not  learned  to  use  the  camel’s  hair 
brush  of  the  artist  in  painting  his  pictures  is  the  agent  who 
does  not  get  the  business.  So  with  advertising.  The  com¬ 
pany  which  continues  to  use  the  whitewash  brush  methods  of 
the  past  in  presenting  its  merits  to  the  public  is  the  company 
which  will  not  get  business  commensurate  to  its  advertising 
expenditures. 

Some  Modern  Instances 

I  believe  in  advertising!  I  believe  in  modern  methods  of 
company  advertising,  in  modern  methods  of  agency  adver¬ 
tising  and  in  modern  advertising  by  the  individual  agent. 

First — As  an  illustration  of  company  advertising  I  need 
merely  to  refer  to  the  slogans  of  two  well-known  life  insur¬ 
ance  companies,  the  Prudential  and  the  Pacific  Mutual.  “The 
Rock  of  Gibraltar"  has  been  used  for  years  with  good  effect. 
The  phrase  “Giant  of  the  Pacific,”  used  by  the  Pacific  Mutual, 
is  a  more  modern  slogan,  but  is  just  as  effective  and  is  helping 
to  make  the  Pacific  Mutual  well  known.  The  Prudential  was 
happy  when  it  took  the  phrase  “has  the  strength  of  Gibraltar" 
because  it  makes  men  think.  This  is  equally  true  of  the 
“Giant  of  the  Pacific”  as  applied  to  the  Pacific  Mutual. 

Second — As  an  illustration  of  agency  advertising  I  give 
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in  connection  with  this  article  two  or  three  miniatures  of 
street  car  advertising  which  I  have  done  myself. 

A  Unique  Insurance  Rightor 
Third — As  an  illustration  of  an  individual  agent’s  adver¬ 
tising,  I  offer  the  following:  I  have  in  my  Seattle  office  a 
splendid  salesman,  by  name  J.  C.  Rightor.  When  Mr.  Rightor 
went  to  Seattle  recently  in  answer  to  my  advertising  for  agents 
in  Eastern  insurance  journals,  the  first  thing  he  did  was  to 
look  up  a  slogan  for  himself.  He  looked  in  the  directory  to 
see  if  there  was  any  one  in  Seattle  by  his  name  (Rightor) 
and  he  found  there  was  not,  therefore  he  adopted  the  slogan 
which  he  uses  on  his  cards  and  elsewhere:  “Seattle’s  Only 
Insurance  Rightor.”  This  slogan  is  having  its  effect.  It 
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brings  forth  a  smile  from  the  prospect,  and  it  is  what  all  ad¬ 
vertising  should  be — the  absolute  truth.  He  is  “Seattle’s  Only 
Insurance  Rightor,”  but  the  whole  value  of  the  slogan  is  in  the 
way  the  last  word  is  spelled. 

I  believe  the  successful  agent  of  the  future  will  endeavor 
to  some  extent  to  individualize  himself  in  advertising.  We 
all  admit  that  a  good  salesman  can  represent  a  poor  company 
and  can  go  all  around  a  poor  salesman  representing  a  good 
company.  This  being  so,  and  salesmanship  and  personality 
being  such  a  large  factor  in  writing  life  insurance,  why  should 
not  this  feature  be  advertised?  Be  up-to-date — in  fact,  be  a 
little  ahead  of  the  game — experiment.  In  my  judgment  no  life 
insurance  agent  can  hire  his  advertising  done  quite  so  well  as 
he  can  do  it  himself  if  he  has  advertising  knack,  because  no 
advertising  writer  who  is  not  an  insurance  man  can  possibly 
know  the  needs  of  the  field  as  well  as  can  the  insurance 
salesman  himself.  I  write  my  own  ads.  I  have  been  solicited 
any  number  of  times  by  advertising  writers  for  this  job,  but 
by  writing  them  myself  I  get  what  I  want  and  I  save  my 
money.  I  do  not  mean  to  say  there  is  not  a  field  for  the  “ad 
writer.”  There  is,  and  there  may  be  a  field  in  life  insurance 
for  the  ad  writer,  but  the  ad  writer  of  the  future  who  is  going 
to  specialize  advertising  for  life  insurance  companies  or  agents 
should  carry  the  rate  book  a  while,  just  as  should  the  doctor 
who  is  going  to  specialize  as  an  alienist  have  some  preliminary 
training  as  an  interne  in  an  insane  asylum.  It  has  been  said 
that  we  are  all  insane  in  varying  degrees,  but  the  successful 
alienist  must  come  in  contact  with  insanity  in  its  legal  form 
as  well  as  with  the  varying  types  he  finds  loose  on  the  streets. 
So  must  the  insurance  advertiser  familiarize  himself  with  the 
inside  workings  of  life  insurance  as  well  as  with  the  ideas 
concerning  life  insurance  which  he  picks  up  indiscriminately 
on  the  street. 


Does  life  insurance  advertising  pay?  Yes,  if  the  camel’s 
hairbrush  is  used.  No,  if  the  whitewash  brush  is  used. 
Modern  life  insurance  advertising  must  of  necessity  be  largely 
experimental.  You  try  one  thing.  It  may  fall  flat.  You 
abandon  it  and  try  another,  but  you  must  never  lose  sight  of 
the  object  to  be  attained,  which  is  the  getting  of  an  interview 
or  the  making  it  easy  to  get  an  interview  for  the  “man  on  the 
bread  line"  who  carries  the  rate  book. 

I  believe  in  the  use  of  slogans  for  the  individual.  Twenty 
years  ago  in  Cleveland,  after  several  months  of  thought  and 
some  hesitation,  I  came  out  with  the  slogan,  “Talk  with 
Ward.”  That  was  copied  all  over  the  United  States.  When 
1  came  to  the  Coast  I  abandoned  that  and  adopted  the  slogan, 
“Come  to  the  Pacific  with  Ward.”  This  slogan  is  too  long, 
but  I  cannot  shorten  it.  There  are  three  words  on  which  the 
emphasis  must  appear,  the  words  “Come,”  “Pacific”  and 
“Ward.”  If  I  were  to  use  only  the  first  two,  this  slogan  would 
lose  its  individuality,  and  when  an  agent  is  advertising  he 
must  inject  some  of  that  into  his  advertisement,  therefore  I 
must  use  the  third  principal  word  also. 

The  Best  Advertising  Mediums 

As  to  mediums.  After  a  company,  an  agency  or  an  agent 
lias  adopted  a  plan  of  up-to-date,  systematic  advertising,  then 
the  problem  is  to  select  the  medium  in  which  to  display  that 
advertising.  There  are  several  good  mediums.  To  my  mind 
the  principal  mediums  for  life  insurance  advertising  are  the 
insurance  journals,  the  daily  newspapers,  the  street  cars  and 
the  billboards.  Successful  advertising  does  not  consist  solely 
in  filling  space  and  spilling  printers’  ink.  This  is  altogether 
too  apparent  in  most  of  the  insurance  journal  advertising  as 
seen  to-day.  When  advertising  in  insurance  journals  I  wish  to 
make  my  advertisement  unique  as  to  its  phraseology  and  as  to 
its  location.  Location  is  an  important  factor  in  advertising. 


PROTECTION  FOR 

THE  KIDDIES 

Our  New  Monthly  Income  Policy 

Gives  LIFE  INCOME  for 
the  Wife  and  Children 

The  BEST  POLICY 

EVER  ISSUED 

‘‘Come  to  the  Pacific 

with  Ward” 

A  man’s  thumb  in  its  normal  condition  of  health  does  not  at¬ 
tract  especial  attention,  but  a  man’s  thumb  when  bound  around 
with  a  big  rag  is  the  first  thing  seen  in  the  man’s  make-up. 
Tf  a  man  wishes  to  have  his  thumb  seen  he  should  wrap  it 
around  with  a  rag  and  he  will  accomplish  his  purpose.  If  he 
does  not  wish  to  attract  attention  to  his  thumb  he  leaves  it 
in  its  normal  conditfon.  So  with  advertising.  If  he  does  not 
wish  to  have  his  advertisement  read,  let  it  be  old-fashioned 
and  in  an  inconspicuous  place  and  it  will  not  be  read.  But 
if  he  wishes  his  advertisement  to  be  seen  let  him  make  it 
unique  and  let  him  give  it  prominence. 

Always  remember,  however,  that  advertising  must  be  truth¬ 
ful.  When  I  was  a  small  boy  my  grandmother  used  frequently 
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to  say  to  me,  ‘‘The  truth  is  not  always  to  be  told,  a  lie  never.” 
This  is  true  of  advertising.  You  do  not  need  to  publish  all 
your  salesmanship  secrets  and  methods  of  getting  business.  If 
you  do,  you  would  undoubtedly  be  telling  the  truth,  but  the 
truth  does  not  always  need  to  be  told.  On  the  other  hand, 
the  agent  who  puts  anything  in  advertising  which  is  not  truth¬ 
ful  injures  himself  and  completely  undoes  the  value  of  adver¬ 
tising.  In  other  words,  never  lie  in  your  advertising. 

I  believe  the  day  is  not  far  distant  when  up-to-date  life 
insurance  companies  will  establish  at  their  home  offices  the 
position  of  advertising  expert  and  that  such  positions  will  be 
filled  by  men  who  have  advertising  knack  and  who  have  had 
experience  in  selling  insurance,  in  training  agents  and  in 
managing  agencies.  There  is  great  room  for  improvement  in 
life  insurance  advertising,  and  the  company  or  the  individual 
who  gets  on  the  picket  line  in  this  respect  will  be  the  first  in 

I 

* 

PROMINENT  MEN 


at  the  killing — and  in  our  business  the  killing  consists  of  the 
writing  of  insurance. 

Never  lose  sight  of  the  end  in  view — the  “interview.”  All 
advertising  which  helps  to  secure  the  interview  is  good — all 
advertising  which  does  not  help  to  secure  the  interview  di¬ 
rectly  or  indirectly  is  money,  time  and  space  wasted. 

In  advertising  study  to  know  three  things :  First,  the  insur¬ 
ing  public;  second,  your  competitors  and  their  methods  of 
doing  business ;  third,  yourself  as  related  to  the  insuring  pub¬ 
lic  and  as  related  to  competition.  Having  made  this  study, 
then  advertise  and  advertise  strongly,  whether  you  be  a  life 
insurance  company,  an  agency  or  an  individual  solicitor. 


WHO  DIED  POOR 


HOUSANDS  of  men,  leaders  in  the  various  forms  of 
human  activity,  have  died,  leaving  the  proceeds  of 
large  life  insurance  policies  to  their  families,  and 
the  fact  of  their  foresight  and  wisdom  has  been 
widely  commented  upon.  But  there  is  another  side  to  the 
picture.  Men  of  equal  prominence  have  died  poor  and  unin¬ 
sured,  and  only  a  narrow  circle  of  personal  acquaintances  has 
known  of  the  hard  struggle  for  existence  which  this  fact  has 
entailed  on  their  widows  and  children.  On  another  page  of 
the  Quinquennial  Number,  under  the  heading  “Grant,  Mc¬ 
Clellan  and  Hancock,”  is  told  the  melancholy  story  of  the 
death  of  these  famous  generals,  each  of  them  dying  in  more 
or  less  straitened  circumstances  and  none  of  them  carrying  life 
insurance.  There  are  many  similar  cases  and  they  furnish 
a  text  for  profound  reflection. 

In  his  last  illness  Judge  Walter  Q.  Gresham  of  Indiana,  a 
great  jurist  and  statesman  and  Secretary  of  State  under  Presi¬ 
dent  Cleveland,  was  tortured  by  the  reflection  that  he  would 
not  leave  an  estate  sufficient  for  the  comfortable  support  of 
his  wife.  He  attempted  to  justify  this  sad  condition  of 
affairs  by  the  fact  that  he  lacked  the  money-making  faculty. 
He  had  worked  hard  and  lived  simply,  but  it  was  his  infirmity 
that  he  did  not  possess  the  accumulative  instinct.  This  ex¬ 
cuse  is  not  a  valid  one,  either  in  the  case  of  Judge  Gresham 
or  hundreds  of  men  like  him  who  neglect  the  obvious  duty  of 
insuring  their  lives  and  thus  creating  an  estate  which  they 
have  been  unable  to  create  in  their  business. 

A  more  recent  and  equally  pitiful  instance  of  similar  im¬ 
providence  is  the  case  of  Justice  Harlan  of  the  Supreme  Court 
of  the  United  States,  one  of  the  greatest  judges  of  his  gen¬ 
eration,  who  died  last  year  leaving  no  estate  except  a  life  in¬ 
surance  policy  for  a  few  thousand  dollars,  an  amount  woe¬ 
fully  inadequate  for  the  proper  support  of  his  family. 
Through  the  efforts  of  Senator  Root  and  Joseph  H.  Choate 
a  fund  of  $40,000  was  raised  to  keep  the  widow  of  this  great 
and  distinguished  man  from  want.  In  this  case  Justice  Har¬ 
lan  had  only  partially  performed  his  duty  to  his  family.  He 


was  insurable,  and  the  salary  which  he  had  drawn  for  many 
years,  while  small  in  comparison  with  his  high  position  and 
great  services,  was  amply  sufficient  for  him  to  have  taken  an 
adequate  amount  of  insurance  protection. 

Justin  McCarthy,  the  well-known  English  novelist  and  his¬ 
torian,  was  one  of  the  most  successful  literary  men  of  his 
time.  He  made  a  small  fortune  from  his  writings,  but  he 
outlived  his  productive  years  and  a  long  illness  and  a  series  of 
misfortunes  dissipated  his  wealth.  When  he  died,  a  few 
months  ago,  his  estate  was  found  to  be  less  than  $2000  and  his 
daughter  became  a  pensioner  on  the  bounty  of  the  British 
Government. 

Aaron  T.  Bliss,  a  former  Governor  of  Michigan  and  a  suc¬ 
cessful  business  man,  died  a  few  years  ago  leaving  a  will 
under  which  he  left  large  bequests  to  charitable  and  educa¬ 
tional  institutions,  besides  leaving  a  special  legacy  of  $100,- 
000  to  his  wife  and  $40,000  to  his  brother.  When  the  estate 
came  to  be  settled  it  was  found  that  there  were  heavy  out¬ 
standing  obligations  and  that  the  life  insurance  carried  by  the 
Governor  was  the  principal  asset.  Less  than  ten  years  be¬ 
fore  his  death  he  had  taken  out  a  policy  for  $38,000,  payable 
in  twenty-five  annual  instalments  of  $1520,  and  this  instal¬ 
ment  policy  came  to  be  the  principal  source  of  income  of  the 
widow,  who  had  every  reason  to  believe  that  she  would  be 
left  in  affluence. 

Similar  instances  might  be  multiplied  indefinitely,  but  the 
moral  of  all  of  them  is  the  same.  It  is  the  imperative  duty 
of  every  man  who  is  the  head  of  a  family  to  make  adequate 
provision  for  their  support  in  case  of  his  death.  He  must 
create  an  estate,  either  by  life  insurance  or  otherwise,  which 
will  be  sufficient  to  provide  for  their  reasonable  maintenance. 
Most  men  can  only  do  this  through  insurance,  and  few  are  so 
situated  that  they  can  be  absolutely  certain  that  their  business 
or  accumulations  will  be  sufficient  to  meet  this  demand  when 
they  are  called  away.  There  is  just  one  safe  thing  to  do — 
take  out  life  insurance  and  carry  enough  of  it  to  meet  this 
first  obligation  of  good  citizenship. 
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THE  HISTORY  OF  WILLIAM 


STREET 


By  John  Allen  Murray, 

UTCH  maidens,  both  young  and  beautiful, 
and  some  of  questionable  age,  used  to 
wash  clothes  in  a  brook  at  William  street 
and  Maiden  lane,  New  York.  Now  this 
point  is  the  hub  of  the  greatest  fire  and  ma¬ 
rine  insurance  center  in  the  world,  and  the 
business  has  become  so  firmly  established 
after  nearly  forty  years  of  shifting  over  various  sections  of 
lower  Manhattan  that  it  bids  fair  to  be  the  permanent  mecca 
for  the  powerful  companies  located  in  the  metropolis  of  the 
United  States.  Indeed,  William  street  is  as  prominently  known 
throughout  the  world  as  an  insurance  center  as  Wall  street 
is  familiar  as  the  center  of  finance.  The  history  of  William 
street  as  an  insurance  district  dates  back  to  1862,  and  since 
that  time  that  line  has  served  so  well  as  a  magnet  as  to  gradu¬ 
ally  draw  and  hold  great  institutions  to  its  narrow  confines 
until  the  section  from  Fulton  street  to  Pine,  including 
branches  into  side  streets,  is  now,  with  few  exceptions,  de¬ 
voted  almost  exclusively  to  fire,  marine  and  casualty  insur¬ 
ance. 

It  has  been  noticeable  in  the  history  of  the  street  that  sev¬ 
eral  large  companies,  in  an  effort  to  secure  what  was  believed 
to  be  a  better  location,  have  moved  off  William  street ;  but  in 
almost  every  case  they  are  now  firmly  established  on  the  old 
thoroughfare,  where  they  are  surrounded  by  other  institu¬ 
tions  of  like  business ;  and  the  general  tendency  resulting  from 
years  of  experience  is  to  be  within  arm’s  length  of  one  an¬ 
other,  so  to  speak,  so  that  the  most  remote  section  can  be 
reached  in  five  minutes’  walk  from  any  one  point.  This  dis¬ 
trict.  walled  in  on  all  sides  with  handsome  office  buildings, 
owned,  for  the  most  part,  by  insurance  companies,  and  occu¬ 
pied  by  them,  as  well  as  agents  and  brokers,  goes  to  make  up 
“The  Street,"  by  which  term  the  entire  district  is  known. 

William  street  has  had  a  varied  and  interesting  career,  hav¬ 
ing  developed  from  a  “glass-makers  street"  to  an  insur¬ 
ance  street.  Its  name  was  finally  decided  upon  after  having 
been  known  in  different  sections  by  various  titles,  and  not 
until  1804  was  it  called  William  street  throughout  its  entire 
length. 

The  Origin  of  Its  Name 

William  Beekman  came  to  America  with  Peter  Stuyvesant 
fit  m  New  Netherlands  and  secured  a  farm  that  extended 
about  one  block  north  and  south  of  the  present  Beekman 
street  and  from  Nassau  street  over  to  the  East  river.  He 
afterwards  became  prominent,  and  as  the  present  Beekman 
street  derived  its  name  from  this  citizen,  it  was  decided,  in  re¬ 
naming  certain  sections  of  New  York,  to  perpetuate  the  name 
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of  William  Beekman,  and  in  this  way  William  street  de¬ 
rived  its  name.  When  the  street  was  only  a  line  it  was 
known  as  “  “Smee  straat,”  and,  before  that,  as  the  glass- 
makers’  street.”  This  originated,  it  is  supposed,  through  the 
fact  that  Jan  Smeedes,  a  glass-maker,  was  the  first  settler 
upon  the  present  line.  He  owned  a  large  tract  of  land  and 
resided  on  the  north  side  a  short  distance  above  what  is  now 
Pearl  street  and  Hanover  square.  Some  years  afterwards 
the  different  sections  became  known  under  different  names. 
In  1665  the  part  south  of  Wall  street  was  called  “De  Smit’s 
valey,"  or  Smith’s  alley.  In  1695  it  was  known  as  King 
street.  The  section  below  Maiden  lane  in  1728  was  called 
Smith  street,  and  above.  William  street.  Then  in  1804  the 
entire  street  became  known  as  William.  The  first  residents 
during  the  time  that  Jan  Smeedes  was  the  best-known  citizen 
of  the  thoroughfare  were:  Meindert  Barenzen,  cooper; 
Geetje  Jans;  Andries  Rees,  innkeeper;  Jan  Roelofsen ;  Joris 
Dapsen,  innkeeper;  Immitje,  widow  of  Frans  Clasen ;  Will¬ 
iam  Vanderschuyr ;  Andries  Andriezen,  mason;  Gerrit  Jan¬ 
sen  Van  Aarnhan,  and  Cornelius  Hendrickson.  The  latter 
was  a  drummer,  and  he  owned  the  property  at  the  southwest 
corner  of  Wall  and  William  streets,  which  he  sold  in  1699. 

The  street  was  at  one  time  called  Horse  and  Cart  lane.  A 
search  of  early  histories  of  New  York  does  not  indicate  that 
this  name  was  at  any  time  official,  but  the  early  residents  be¬ 
fore  and  during  the  Revolutionary  War  gave  it  this  name  be¬ 
cause  of  the  easy  access  to  the  upper  section  of  Manhattan 
along  East  river  from  South  Ferry  and  the  lower  portion  of 
the  island. 

How  Maiden  Lane  Got  Its  Name 

The  early  history  of  Maiden  lane  and  the  origin  of  the 
street,  which  is  one  of  the  substantial  spokes  to  the  hub  of 
the  insurance  district,  is  without  particular  interest  other  than 
the  wav  in  which  it  came  by  its  name.  When  New  York,  or 
then  New  Amsterdam,  was  young,  the  Dutch  women,  fol¬ 
lowing  a  European  custom,  took  their  wash  to  a  stream.  Be¬ 
ginning  on  what  is  now  Maiden  lane,  between  Nassau  street 
and  Broadway,  there  ran  a  brook,  which  babbled  along  over  to 
East  river,  the  outlet.  The  maidens,  in  search  of  a  suitable 
place  to  do  the  washing,  trod  a  path  along  the  bank  of  the 
brook,  and  at  different  points  they  found  excellent  places  to 
answer  the  purpose,  one  of  these  being  at  what  is  now  William 
street.  The  voung  men  of  the  time,  in  referring  to  this  path, 
called  it  Maiden  lane,  and  this  name  has  always  been  used. 
The  general  line  of  the  street  to-dav,  which  is  very  crooked, 
is  that  which  was  made  by  the  women  members  of  the  earliest 
families. 
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During  the  past  forty  years  the  insurance  districts  have 
changed  a  number  of  times.  The  first  settlements,  as  they 
might  be  called,  were  on  Broadway  and  Nassau  street.  On 
Broadway  the  insurance  houses  were  scattered  from  the  pres¬ 
ent  Trinity  building,  now  at  111  Broadway,  up  as  far  as  the 
Post  Office.  It  is  a  remarkable  fact  that  in  the  many  changes 
that  have  taken  place  in  New  York  and  the  tendency  towards 
an  uptown  movement  the  fire  insurance  business  has  always 
remained  in  the  lower  section  of  the  city.  Several  life  com¬ 
panies  have  moved  uptown,  the  Metropolitan  and  the  Ger¬ 
mania  having  located  above  Fourteenth  street,  while  the  New 
York  Life,  the  Home  Life  and  the  United  States  Life  have 
pulled  away  from  the  extreme  downtown  group  and  are 
located  above  the  New  York  Post  Office. 

Almost  forty  years  ago  the  Boreel  building  stood  at  115 
Broadway,  and  this  served  as  an  anchor  to  the  insurance  busi¬ 
ness,  the  tenants  being  the  German-American,  the  Home 
and  the  New  York  Board  of  Fire  Underwriters.  Several 
years  later,  however,  the  tendency  was  for  moving  east  of 
Broadway.  Some  companies  moved  into  Pine  and  Cedar 
streets.  This  change  in  location  was  followed  by  some  of  the 
more  powerful  companies,  which  located  in  the  heart  of  Wall 
|  street.  The  old  Howard  was  one  of  the  pioneers  in  this  move. 
The  Royal  of  Liverpool  was  quartered  in  Wall,  opposite 
the  old  Custom  House,  which  is  now  the  National  City  Bank 
of  New  York,  and  the  Queen  erected  a  handsome  new  build¬ 
ing  in  Wall,  between  William  and  Nassau  streets.  The  Com¬ 
mercial  Union  also  located  there.  Further  along  Wall  street 
the  old  Eagle  Fire  erected  its  own  building  a  1  Pearl  street. 
The  Norwich  Union  was  also  located  in  Wall,  at  this  time 
in  Brown  Bros,  building,  near  William  street.  The  Liver¬ 
pool  and  London  and  Globe  of  Liverpool  was  quartered  at  56 
Wall  street  from  1848  to  1862.  The  Royal  remained  in  Wall 
street  longer  than  the  other  companies,  but  it  also  flowed 
with  the  tide  later  on.  Gradually  Pine  street  began  to  fill  up, 
and  was  so  thickly  populated  with  British  companies  that  it 
was  known  as  the  “English  Channel.”  The  insurance  houses 
on  this  street  extended  from  Broadway  to  about  half  the 
block  between  William  and  Pearl  streets. 

Increase  in  Property  Values 
The  increase  in  the  value  of  property  in  Wall  street  is  at¬ 
tributed  as  the  cause  for  the  move  of  the  fire  insurance  dis¬ 
trict  to  William  street.  The  banking  houses  gradually  ob¬ 
tained  the  sites  where  the  insurance  companies  were 
located,  and  the  latter,  in  searching  for  cheaper  property  and 
rentals,  found  their  way  into  this  street.  An  idea  of  the  rap¬ 
idity  with  which  property  enhanced  in  value  is  shown  in  the 
sale  of  the  building  at  the  southeast  corner  of  Pine  and  Will- 
I.  iam  street,  where  the  North  British  and  the  Guardian  of  Lon¬ 
don  for  so  long  had  their  headquarters.  The  building  was  sold 
for  $600,000,  and  in  ten  months  the  purchaser  disposed  of  it 
for  $1,000,000.  Two  months  later  it  was  again  sold  for 
$1,200,000  to  Kuhn,  Loeb  &  Co.,  and  they  have  since  erected 
j.  a  handsome  building  on  the  site. 

During  the  continuously  shifting  center  of  insurance  affairs 
the  smaller  New  York  companies  for  the  most  part  occupied 
I  basements,  and,  in  some  cases,  the  first-floor  offices ;  but  they 
finally  succumbed  to  the  competition  of  the  larger  companies, 

I 

I 

I 
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and,  as  they  vacated,  these  places  were  filled  up  by  mercantile 
establishments.  The  trend  then  moved  toward  William  and 
Pine  streets,  where,  for  a  time,  the  center  of  fire  insurance 
affairs  was  located.  The  Commercial  Union  erected  a  build¬ 
ing  at  the  northeast  corner  of  Pine  and  William,  and  the  city- 
department  had  what  at  that  time  was  considered  the  hand¬ 
somest  quarters  in  New  York.  This  was  shortly  afterwards 
rented  to  a  banking  house,  and  the  Commercial  Union  built 
a  small  addition  in  William  street. 

An  instance  of  the  pressure  of  the  banking  and  finan¬ 
cial  institutions  that  has  been  so  instrumental  in  forcing  the 
fire  companies  northward  on  William  street  developed  in  the 
rental  of  the  city  department  of  this  company,  according  to 
the  statement  of  Col.  A.  H.  Wray,  the  president.  He  was 
asked  by  Elijah  R.  Kennedy: 

"How  could  you  give  up  the  beautiful  office  that  Charles 
Sewell  was  so  proud  of  ?” 

Col.  Wray  replied : 

“Well,  I  can  hardly  understand  it  myself ;  but  if  von  knew 


OLD  BUILDING  ON  WILLIAM  STREET 
Looking  from  Liberty  street  toward  Maiden  Lane,  in  1800. 


what  a  price  we  were  offered  for  it,  you  would  not  blame  me.” 

At  one  time,  less  than  fifteen  years  ago,  it  looked  as  though 
the  fire  companies  might  again  adopt  Nassau  street  as  their 
thoroughfare ;  but  here  again  the  same  great  financial  press¬ 
ure  that  had  driven  them  from  Wall  and  Pine  streets  made 
Nassau  too  expensive,  and  they,  therefore,  began  assembling 
in  William  street  proper.  While  they  were  thus  being  estab¬ 
lished  in  this  street  a  strong  tendency  to  branch  westward  on 
Cedar  street  began ;  but  of  those  that  moved  all  have  returned 
to  William  street  but  the  Home,  which,  occupying  a  building 
constructed  for  its  special  use,  is  the  solitary  outpost.  Then 
another  branch  started  in  the  same  direction  on  Liberty  street, 
which  extended  almost  to  Nassau,  and  included  such  com¬ 
panies  as  the  Phoenix  of  London  and  the  Niagara  of  New 
York,  as  well  as  many  prominent  agencies  and  brokers.  The 
tide  flowed  and  ebbed  so  strongly  through  William  street  that 
many  companies  and  agencies  were  drawn  into  it  again,  with 
the  exception  of  the  Niagara,  which  still  remains  in  Libertv 
street.  The  erection,  recently,  of  the  Hilliard  building,  near 
William  in  John,  has  taken  a  large  number  of  important  fire 
insurance  offices  into  this  street.  The  Globe  and  Rutgers  was 
one  of  the  first  companies  to  erect  its  own  home  on  William 
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street,  and  there  are  now  several  other  companies  located  in 
the  same  building. 

The  Royal  Moves  to  William  Street 
In  1907  the  Royal  gave  up  its  remote  quarters  in  Wall 
street  and  removed  to  its  handsome  building  at  the  northeast 
corner  of  William  street  and  Maiden  lane.  Even  the  Liver¬ 
pool  and  London  and  Globe  has  given  up  its  old  quarters  at 
the  corner  of  William  and  Pine,  and,  with  the  northward 
tendency  along  William  street,  settled  in  the  building  cover¬ 
ing  tbe  narrow  block  between  Maiden  lane  and  Liberty  street. 
About  twenty  years  ago,  before  the  movement  was  well  on 


FIRST  INSURANCE  BUILDING  ON 
WILLIAM  STREET 

Home  of  United  States  branch  of  Liverpool  and 
London  and  Globe,  at  45  William  street,  in  1862. 

for  fire  insurance  companies  to  locate  in  William  street,  The 
Spectator  moved  to  the  Black  building,  at  95  William,  after¬ 
ward  purchased  by  the  North  River  Insurance  Company,  and 
still  occupied  by  that  and  other  insurance  companies  and 
agencies.  This  location  was  then  the  extreme  northern 
boundary  of  tbe  insurance  center,  if  what  was  then  the  little 
group  of  companies  in  this  immediate  vicinity  could  be  called 
such.  Shortly  afterwards,  however,  there  began  a  general 
centralization  of  companies  in  William  street.  The  Specta¬ 
tor  eight  years  ago  moved  to  its  present  location  at  135  Will¬ 
iam  street,  at  the  corner  of  Fulton,  and  again  became  estab¬ 
lished  on  the  extreme  northern  boundary  of  the  insurance  dis¬ 


trict.  With  the  custom  of  the  insurance  world  to  follow  The 
Spectator,  the  companies  gradually  began  to  move  northward 
on  this  street  until  now  it  is  almost  completely  surrounded 
by  insurance  companies,  agencies  and  brokers.  Directly  ad¬ 
joining  on  the  south  side  of  the  building  in  which  The  Spec¬ 
tator  is  located  in  the  handsome  Underwriters  building. 
This  structure  and  several  others  have  been  erected  near  The 
Spectator. 

Since  the  centering  of  insurance  interests  on  William  street 
there  has  been  a  large  increase  in  the  value  of  property,  and 
the  class  of  buildings  erected  has  made  it  one  of  the  imposing 
thoroughfares  of  downtown  New  York.  Still  surviving,  how¬ 
ever,  are  a  number  of  tbe  earlier  and  cheaper  type  of  build¬ 
ings  ;  but  this  street  is  so  rapidly  being  filled  with  modern 
structures  that  the  old  ones  will,  no  doubt,  soon  have  to  be  torn 
down  to  make  room  for  the  new.  Not  only  have  fire  and 
marine  interests  located  in  this  district,  but  there  is  a  well- 
distributed  number  of  casualty  companies  from  one  end 
of  William  street  to  the  other,  and  these  are  making  history 
for  the  street  as  well.  The  establishment  of  the  insurance 
center  is  becoming  more  sound  each  year  with  the  addition 
of  new  interests  and  new  buildings.  With  the  handsome 
structure  at  56  Maiden  lane  and  extending  through  to  Liberty 
street,  with  the  immense  office  building  erected  primarily  for 
the  Continental  and  Fidelity-Phenix,  in  which  so  many  others 
are  located  at  80  Maiden  lane,  with  the  building  of  the  Ger- 
man-American,  which  is  a  sort  of  flat  iron  at  the  point  where 
Maiden  lane  and  Liberty  separate,  the  splendid  building  of 
the  Royal,  the  home  of  the  City  of  New  York-  together  with 
the  Hilliard  building,  that  of  the  Underwriters  at  123-133 
William  street,  the  Liverpool  and  London  and  Globe,  and 
many  others,  it  is  indisputable  that  these  investments  will  hold 
the  insurance  interests  in  the  vicinity  of  William  street,  with 
the  actual  center  at  Maiden  lane,  for  many  years  to  come. 

The  Liverpool  and  London  and  Globe  has  the  distinction 
of  being  the  first  company  to  locate  on  William  street.  In 
December,  1862,  it  purchased  the  three-storv  structure  at  45 
William  and  moved  there  from  its  old  location  at  56  Wall, 
where  it  had  been  since  1848  and  where  it  first  began  busi¬ 
ness  in  this  country.  It  remained  at  45  William  street  until 
this  year,  when  it  moved  northward  into  its  new  quarters. 

There  are  many  interesting  bits  of  history  that  involve  Will¬ 
iam  street  since  Jan  Smeedes  was  a  resident.  In  1777,  dur¬ 
ing  the  Revolutionary  War,  British  soldiers  tore  down  the 
statue  of  William  Pitt,  Earl  of  Chatham,  which  stood  at  Will¬ 
iam  and  Wall  streets,  and,  cutting  off  its  head,  dragged  the 
remainder  in  the  mud  through  the  streets.  On  the  site  where 
the  Globe  and  Rutgers  is  now  located  at  William  and  John 
streets,  a  battle  took  place  between  United  States  and  British 
troops.  At  122  and  124  William  street,  and  directly  across 
the  street  from  the  Underwriters  building,  is  what  is  reputed 
to  be  the  oldest  brick  building  on  Manhattan.  Its  construc¬ 
tion  dates  back  to  the  early  settlement,  and  the  bricks  with 
which  it  is  built  were  brought  to  America  from  Holland. 
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RECENT  DEVELOPMENTS  IN  LIFE 


INSURANCE 


By  Henry  Moir 
Actuary,  Home  Life  of  New  York 


HE  past  five  years  have  been  notable  as  in¬ 
dicating  a  distinct  change  in  the  character 
of  the  business  of  life  insurance.  The  Arm¬ 
strong  investigation  in  New  York  during 

1905,  and  the  legislation  that  followed  in 

1906,  marked  an  epoch  and  started  all  com¬ 
panies  along  different  lines  from  those  pre¬ 
viously  followed.  The  effect  of  the  agita- 
tation,  for  a  brief  period,  was  to  raise  doubt 
and  uncertainty  and  to  exaggerate  some 

causes  of  dissatisfaction.  The  daily  papers  published  sensa¬ 
tional  articles  which  often  had  only  a  slight  basis  in  fact,  being 
the  product  of  fertile  imaginations;  and  these  articles  caused 
public  unrest  while  they  lasted.  But  the  effect  soon  wore 
off,  and  the  new  laws  passed  in  various  States  from  1906  to 
1908  brought  about  that  feeling  of  security  which  should  have 
continued  all  through  the  period,  since  there  was  never  any 
reason  to  question  the  ability  of  the  insurance  companies, 
with  one  well-known  exception,  to  fulfill  all  their  contracts. 

When  the  people  become  nervous  over  any  question  of  this 
kind  the  more  timid  always  suffer  a  loss.  Some  policyholders 
in  their  uncertainty  actually  discontinued  valuable  life  insur¬ 
ance  ;  indeed,  there  was  even  a  setback  in  the  amount  of  new 
business  written,  and  this  was  augmented  by  the  financial 
panic  of  1907  and  by  the  business  depression  which  followed. 
But  this  hesitation  and  lack  of  progress  were  of  short  dura¬ 
tion,  and  the  forward  movement  was  soon  resumed,  as  the 
following  figures,  taken  from  the  Insurance  Year  Book,  pub¬ 
lished  by  The  Spectator  Company,  abundantly  show : 


Year. 

Number  of 
Active 
Companies 
Included  in 
Statistics. 

Total 

Admitted 

Assets. 

Total  Sums 
Insured 
in  Force. 

New  Sums 
Insured 

Paid  for. 

Ordinary  and 
Industrial 
in  Millions. 

Ordinary  and 
Industrial 
in  Millions. 

1905 . 

no 

#2, 716, 516,399 

$13,376 

$2,417 

1906 . 

135 

2,934,54.3.494 

13,721 

2,149 

1907 . 

156 

3,065,958,459 

14,080 

1,939 

1908 . 

161 

3,399,661,697 

14,541 

2,087 

1909 . 

189 

3,643,857,971 

15,481 

2,490 

1910 . 

211 

3,874,078,975 

16,410 

2,590 

1911 . 

258 

4,165,148,290 

18,002* 

2,887 

1912  f . 

225 

4,404,744,039 

19,218 

3,233 

*  Includes  one  large  company  formerly  classed  as  an  assessment  institution. 

t  Partial  returns. 


Recent  Increase  of  Companies 
A  very  rapid  increase  in  the  number  of  companies  will  be 
observed  from  the  above  schedule,  there  being  no  in  1905  and 
265  in  1912,  only  seven  years  later,  or  an  increase  of  140  per 
cent  in  that  time.  During  and  after  the  investigation  of  1905 
many  insurance  agents,  seeing  a  reduction  in  their  compen¬ 


sation  before  them,  withdrew  from  active  soliciting  and 
started  the  formation  of  new  life  insurance  companies,  for 
which  there  was  apparently  some  public  demand.  The  daily 
papers,  in  the  course  of  their  sensational  statements,  had  con¬ 
demned  the  large  profits  which  some  of  the  more  successful 
life  insurance  companies  had  made  for  their  stockholders  in 
a  period  of  about  fifty  years’  work,  as  illustrated  by  the  sale 
of  $51,000  Equitable  stock  for  something  like  $2,500,000. 
The  effect  was  not  to  strengthen  public  morality,  but  only 
to  breed  envy  of  such  success,  to  excite  cupidity,  and  to  lead 
men  to  believe  almost  any  stories  that  stock  salesmen  would 
relate  about  the  immense  profits  to  he  made  from  the  stock 
of  life  insurance  companies.  Hence  the  phenomenal  number 
of  new  ventures  during  recent  years. 

Some  of  the  new  companies  grew  out  of  a  spontaneous  local 
movement,  and  the  stock  in  such  cases  was  subscribed  freely 
in  large  blocks  by  capable  business  men  and  with  a  trifling 
expense  for  organization ;  but  in  many  more  cases  stock- 
salesmen  peddled  the  stock  of  the  new  companies  in  small 
amounts  and  received  for  their  services  large  commis¬ 
sions  on  the  sales — often  as  much  as  25  per  cent  of  the 
amount  collected.  xA  new  company  might  therefore  sell  $200,- 
000  of  capital  stock  in  shares  of  $10  each,  charging  $20  for 
each  share;  yet  of  this  $20  only  $15  would  find  its  way  into 
the  treasury  of  the  company,  the  balance  going  into  the  pock¬ 
ets  of  the  stock  salesmen.  Probably  as  much  as  $100,000,000 
has  been  subscribed  by  the  public  in  the  three  forms  of  (1) 
capital  stock,  (2)  surplus  paid  in,  and  (3)  expenses,  in  con¬ 
nection  with  these  new  companies  since  the  period  of  investi¬ 
gation.  How  much  of  this  immense  sum  will  the  subscribers 
get  back? 

The  last  previous  epoch  in  which  a  similar  development  of 
new  life  companies  took  place  was  from  1865  to  1871,  and 
it  is  to  be  hoped  that  the  experience  of  the  next  few  years 
on  which  we  are  now  entering  will  not  prove  a  repetition 
of  the  experience  from  1872  to  1880,  when  so  many  life  in¬ 
surance  companies  went  out  of  existence.  The  insurance 
laws  are  now  much  stricter  than  they  were  at  that  time  ;  and, 
even  if  many  of  the  new  companies  reinsure  their  risks,  it  is 
likely  that  policyholders  will  be  fully  protected,  although 
there  will  undoubtedly  be  many  disappointed  stockholders  as 
a  result  of  the  sensationalism  and  clamor  of  1935-1908.  The 
danger  to  the  public  from  stock-selling  schemes  became  so 
great  that  several  States  passed  laws  giving  the  Insurance 
Commissioners  supervisory  powers  not  only  over  the  cor¬ 
porations  themselves,  hut  also  over  stock  salesmen  and  pro¬ 
moters,  while  companies  are  in  process  of  organization. 
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From  the  foregoing  table  it  will  also  be  seen  that,  in  spite 
of  all  the  nervous  agitation,  the  assets  and  the  total  out¬ 
standing  sums  insured  of  American  life  companies  continued 
to  grow  all  the  time;  but  there  was  quite  a  setback  in  the 
volume  of  new  business,  which  reached  its  low  point  in  1907, 
and  has  since  started  forward  again  in  a  way  which  gives 
promise  of  excellent  development  for  the  future. 

Expenses  Greatly  Reduced 

The  expense  of  conducting  the  business  has  been  greatly 
reduced.  From  1905  to  1909  the  percentage  of  total  expenses 
to  total  premiums  in  nine  New  York  companies  fell  from 
over  22  per  cent  to  163/2  per  cent,  and  during  the  same  time 
the  expense  incurred  in  procuring  new  business  fell  from 
nearly  74  per  cent  of  the  first  year’s  premiums  to  little  over 
53  per  cent.*  The  change  was  brought  about  partly  by  the 
companies  themselves  and  partly  by  the  New  York  law,  limit¬ 
ing  the  expense  which  can  be  incurred  for  procuring  and 
carrying  new  business.  Let  us  hope  that  the  movement  will 
prove  permanent  and  that  economy  and  efficiency  will  for 
long  be  dominant  factors  in  the  management  of  this  great 
business. 

Deferred  dividend  policies,  which  were  so  freely  sold  from 
1890  to  1905  have  practically  disappeared  in  the  East,  and 
they  are  not  popular  now  anywhere  in  the  United  States. 
It  is  a  strange  anomaly  that  one  of  the  old  and  conservative 
companies,  which  during  all  the  popularity  of  deferred  divi¬ 
dends  stood  out  stanchly  for  annual  dividends,  is  now  the 
chief  advocate  of  the  deferred  dividend  principle  in  a  modified 
form — applying  dividends  to  cancel  the  later  premiums,  or  to 
convert  policies  into  endowments.  Not  only  so,  but  the  same 
old  system  of  making  estimates  is  now  a  feature  in  selling 
these  policies,  although  estimates  of  future  results  have  been 
discarded  entirely  by  the  New  York  companies. 

Since  most  of  the  companies  now  base  their  dividends  (or 
premium  abatements,  as  they  might  perhaps  better  be  called) 
on  an  annual  apportionment,  and  since  these  dividends  can 
be  obtained  in  cash  in  abatement  of  the  premiums  from  year 
to  year,  competition  has  developed  along  the  line  of  showing 
the  lowest  net  cost.  There  is  perhaps  even  a  tendency  on  the 
part  of  several  companies  to  strain  their  resources  in  paying 
out  these  annual  cash  dividends — a  tendency  which  is  very 
admirable  if  kept  strictly  within  bounds,  but  which  may  lead 
to  disagreeable  results  if  high  dividend  scales  be  adopted 
which  companies  fail  to  maintain. 

Excessive  Liberality  May  Prove  Dangerous 

This  straining  after  large  dividends  has  been  accompanied 
also  by  the  growth  of  liberality  to  policyholders  in  all  sorts 
of  privileges  and  benefits  which  they  did  not  formerly  possess. 
Some  of  these  privileges  are  perfectly  legitimate  and  cost  the 
companies  but  little;  others  seem  to  go  somewhat  farther 
than  is  prudent  and  conservative.  The  surrender  values  guar¬ 
anteed  in  recent  policies  sometimes  permit  the  full  reserve 
value  to  be  drawn  out  in  cash  from  the  third  year  onwards; 
and,  if  a  company  does  not  carry  a  considerable  fund  of  un¬ 
apportioned  surplus,  this  practice  of  guaranteeing  the  full 
reserve  is  open  to  serious  objection.  If  anv  company  has  the 

*  Official  report  of  New  York  Insurance  Department. 


misfortune  to  make  heavy  investment  losses,  or  strains  itself 
by  paying  larger  dividends  than  it  can  afford,  thus  bringing 
about  disappointment  when  the  reduction  takes  place,  then 
the  guarantee  of  the  full  reserve  for  cash  surrender  may  be¬ 
come  a  real  menace,  as  policies  can  be  “twisted”  to  other  com¬ 
panies  without  loss  to  the  holder,  although  the  economic  loss 
to  the  business  in  general  is  large.  The  amount  of  cash  sur¬ 
render  value  can  always  be  obtained  as  a  loan,  and  during  the 
last  five  or  six  years  there  has  been  a  great  increase  in  the 
amount  of  outstanding  loans  to  policyholders.  The  main  point 
to  be  observed  in  this  liberalizing  tendency  is  that  every  liberal 
feature  (and  many  of  these  features  are  to  be  commended 
from  every  viewpoint)  takes  a  little  from  the  surplus  earning 
power  of  the  company,  and  therefore  in  time  reduces  these 
earnings,  and  may  reduce  in  like  manner  the  annual  dividends 
which  can  be  paid  to  policyholders.  These  developments 
towards  liberality  should  therefore  be  continually  in  the  minds 
of  those  who  are  responsible  for  fixing  dividend  scales,  as  it  is 
so  important  to  provide  for  the  maintenance  of  any  dividend 
rate  which  may  be  adopted. 

Policy  contracts  have  also  been  progressing  along  new  lines. 
A  little  more  of  the  savings  bank  element  has  been  injected, 
and  policyholders  may  leave  their  dividends  from  year  to  year 
to  accumulate  at  interest,  withdrawable  on  any  anniversary. 
Of  course  the  old  forms  continue,  and  a  large  proportion  of 
business  is  still  written  on  ordinary  life,  twenty-payment  life, 
and  twenty-year  endowment  plans  with  the  new  liberalizing 
features.  But  these  policies  all  have  now  various  provisions 
for  “optional  settlements,”  under  which  beneficiaries  may 
receive  instalments  or  annuities  instead  of  receiving  the  face 
amounts  in  cash ;  or,  again,  a  stipulation  is  frequently  made 
for  leaving  the  sum  insured  in  possession  of  the  company, 
interest  to  be  paid  for  a  period  of  years  or  even  during  the 
lifetime  of  the  beneficiary.  In  such  circumstances  the  com¬ 
pany  guarantees  a  minimum  rate  of  interest — usually  3  per 
cent — and  promises  to  pay  “dividends,”  being  additional  in¬ 
terest  if  earned,  on  the  amount  thus  left  on  deposit.  These 
dividends  are  approximately  the  difference  between  the  guar¬ 
anteed  rate  of  interest  and  the  net  rate  earned  by  the  company. 
At  the  present  time  it  is  usual  to  pay  about  qj/2  per  cent  in¬ 
terest  on  such  deposits,  the  “dividend”  so  called  being  there¬ 
fore  1  j/2  per  cent  on  the  amount  remaining  with  the  company. 

A  somewhat  similar  thought  has  resulted  in  the  “monthly 
income”  policy,  by  the  terms  of  which  the  beneficiary  receives 
the  sum  insured  in  monthly  instalments.  These  instalments 
are  generally  guaranteed  for  a  period  of  twenty  years  cer¬ 
tain,  whether  the  beneficiary  live  or  die,  and  are  frequently 
continued  after  the  twenty  years  so  long  as  the  beneficiary 
may  live.  It  is  said  that  for  a  widow  a  monthly  income  is  a 
much  better  provision  than  a  payment  in  cash,  since  questions 
of  doubtful  investments  are  avoided,  and  the  cash  is  received 
month  by  month,  so  the  temptation  to  spend  unduly  is  mini¬ 
mized.  A  large  cash  payment  is  often  dissipated  in  a  year 
or  two,  leaving  a  widow  in  serious  difficulty.  These  are 
forceful  and  sensible  arguments.  Sometimes  this  monthly 
income  is  made  a  “trust  fund,”  which  cannot  be  anticipated 
or  alienated. 

In  the  last  two  or  three  years  quite  a  large  proportion  of 
the  policies  have  a  “permanent  total  disability”  benefit  incor- 
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porated  in  them.  The  more  conservative  companies  charge  a 
small  extra  premium  for  this  benefit,  but  the  extra  premium 
is  often  less  than  25  cents  for  each  $1,000  of  insurance.  Ac¬ 
cordingly  it  is  freely  paid  by  applicants  who  appreciate  the 
additional  protection  for  a  trifling  extra  charge.  The  benefit 
consists  of  an  undertaking  by  the  company  to  waive  all  pre¬ 
mium  payments  if  the  insured  become  totally  incapacitated  by 
bodily  injury  or  disease  from  pursuing  any  gainful  occupation. 

All  of  these  liberal  features  undoubtedly  attract  the  pub¬ 
lic  and  add  to  the  popularity  of  life  insurance.  The  natural 
result  is  to  make  policies  easier  to  place,  and  this  again  will 
bring  about  a  reduction  in  the  expense,  in  accordance  with 
well  known  economic  laws.  Moreover,  it  would  appear  as  if 
a  larger  and  larger  proportion  of  the  people  were  putting  their 
savings  into  life  insurance  instead  of  into  savings  banks.  The 
growth  of  insurance  assets  has  been  phenomenal,  whereas  the 
growth  of  savings  bank  deposits  has  been  proportionately 
small,  being  only  about  the  natural  improvement  from  interest 


earnings.  In  many  of  these  features  there  seem  to  be  indi¬ 
cations  of  the  beginning  of  an  economic  change,  brought  about 
by  the  development  of  savings  bank  features  in  life  insur¬ 
ance,  and  evidenced  by  the  rapid  growth  of  the  assets,  the 
borrowing  by  policyholders  upon  their  contracts,  as  well  as 
the  popularity  of  endowment  and  other  investment  forms  of 
policies. 

For  several  years  now  the  interest  rate  earned  upon  insur¬ 
ance  funds  has  been  increasing,  and  this,  in  conjunction  with 
the  reduced  expenses  already  discussed,  gives  promise  that 
we  are  entering  upon  an  era  of  still  greater  prosperity  in  our 
business.  Past  growth  has  been  wonderful,  yet  it  is  as  noth¬ 
ing  when  compared  with  the  prospects  for  the  future. 


PREVENTION  OE  INDUSTRIAL  ACCIDENTS 

By  David  Van  Schaacic 

Director  of  Bureau  of  Inspection  and  Accident  Prevention,  7E tna  Life  Insurance  Company 


NE  of  the  most  notable  phases  of  the  present  wide¬ 
spread  interest  in  the  conservation  of  our  na¬ 
tional  resources  is  the  earnest  attention  which  is 
being  given  to  the  prevention  of  industrial  acci¬ 
dents.  It  is  at  last  coming  to  be  generally  under¬ 
stood  that  life  and  limb  are  of  at  least  as  much  importance  as 
forests,  water  power  or  any  other  form  of  property,  and  that 
no  matter  what  scheme  may  be  adopted  for  handling  indus¬ 
trial  accidents  which  have  occurred,  the  chief  thing  is  to  re¬ 
duce  these  accidents  to  the  minimum,  providing  payment  or 
compensation  for  such  only  as  cannot  possibly  be  prevented. 

Acting  upon  this  theory,  a  searching  investigation  has  been 
making  for  some  years,  at  first  by  a  comparatively  small  num¬ 
ber  of  those  directly  interested,  into  the  causes  of  industrial 
accidents  and  the  best  means  of  prevention.  This  investi¬ 
gation  has  shown  that  industrial  accidents  generally  are  attrib¬ 
utable  to  the  following  principal  causes : 

1.  Lack  of  safe  ways,  works  and  appliances. 

2.  Absence  of  safe  working  methods. 

3.  The  inevitable  hazards  of  the  work. 

The  last  named  cause  is  naturally  outside  the  field  of  acci¬ 
dent  prevention. 

The  first  of  these  causes,  the  one  which  until  lately  has 
usually  received  most  consideration,  includes  properly  not 
only  failure  to  secure  the  largest  possible  measure  of  safety 
by  proper  construction  and  arrangement  of  working  places 
and  appliances  and  by  furnishing  the  best  of  tools,  but  also 
neglect  to  provide  necessary  mechanical  and  material  safe¬ 
guards.  Provision  of  ample  room  about  machines  and  plenty 
of  light,  artificial  when  natural  is  not  available,  will  do  a  great 
deal  to  prevent  accidents,  and  good  ventilation  will  also  con¬ 
tribute  largely  to  safety,  as  foul  air  causes  a  loss  of  both 
physical  and  mental  alertness.  These  should  always  be  sup¬ 


plemented,  whenever  possible,  by  safeguards  for  all  dangerous 
places,  for  all  power  generators  and  transmission  apparatus, 
and  for  all  individual  machines  whose  operation  unguarded 
is  dangerous. 

The  Importance  of  Safety  Devices 

The  importance  of  safety  devices  cannot  be  overestimated. 
They  will  not  always  prevent  accidents,  but  they  will  prevent 
very  many,  especially  of  the  most  serious  ones,  and  they  will 
often  diminish  the  injury  in  the  event  of  accidents  which  they 
cannot  wholly  avert.  They  have  a  decided  value  also  in  show¬ 
ing  foremen  and  workmen,  as  well  as  employers,  that  acci¬ 
dents  can  be  prevented,  and  thereby  stimulating  their  interest 
in  accident  prevention. 

In  the  case  of  most  individual  machines,  the  best  time  to 
safeguard  their  ordinary  danger  points  is  when  the  machines 
are  being  built.  Many  more  would  be  protected  by  their 
manufacturers  if  such  protection  were  insisted  upon  by  pro¬ 
spective  purchasers,  and  it  is  very  encouraging  to  note  the 
increasing  number  of  concerns  wbicb  stamp  on  the  letterhead 
of  their  purchasing  department  the  statement  that  provisions 
for  safeguarding  workmen  should  be  brought  to  their  atten¬ 
tion,  as  they  will  consider  them  in  selecting  new  machinery 
and  equipment.  When  a  fnachine  is  not  so  guarded  by  its 
maker,  home-made  protection  can  usually  be  applied  which 
will  prove  efficient  in  all  possible  cases.  Such  home-made 
guarding'  is  often  the  onlv  recourse  in  the  case  of  machines 
which  are  essentially  dangerous  at  the  operating  point  and  in 
connection  with  danger  points  other  than  those  of  machines 
proper. 

The  mere  installation  of  safety  devices,  however  advisable 
though  it  be,  is  not  enough.  To  get  the  best  results  from  safety 
devices,  their  use  in  their  entirety  should  be  insisted  upon 
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whenever  the  work  permits,  and  their  immediate  replacement 
required  after  completion  of  any  work  for  which  they  cannot 
be  used.  In  order  to  assure  this,  signs  and  discipline  can  well 
he  supplemented  by  painting  safety  devices  a  bright  red.  This 
will  make  them  readily  distinguishable,  and  will  thus  help 
foremen  and  other  supervisors  to  detect  misplaced  or  defec¬ 
tive  guards.  Seeing  that  safeguards  are  always  in  proper 
working  order,  and  that  they  are  not  discarded,  is  just  as 
essential  as  installing  them.  Only  frequent  inspection  can 
assure  this,  and  the  same  inspection  should  be  made  of  all 
structures,  machinery,  tools  and  other  appliances,  so  that 
accidents  may  he  prevented  by  discovering  in  time  defects  and 
dangerous  conditions  due  to  wear  and  other  causes. 

Safe  Working  Methods 

Valuable  as  safety  devices  are,  however,  in  the  work  of 
accident  prevention,  there  are  many  industries,  especially 
those  including  the  more  hazardous  occupations,  in  which 
their  field  is  relatively  limited,  and  in  which  the  second  acci¬ 
dent  cause  named,  absence  of  safe  methods  of  doing  work, 
plays  fully  as  large,  if  not  the  more  important  part.  Safe 
working  methods,  in  fact,  are  vitally  essential  in  practically 
all  industries  and  occupations  if  the  majority  of  preventable 
accidents  are  to  be  avoided.  They  may  be  more  requisite  in 
one  line  of  work  than  in  another,  but  there  is  none  in  which 
they  do  not  figure  largely  in  any  scheme  of  accident  preven¬ 
tion  which  would  stand  a  fair  chance  of  approximating 
success. 

How  to  bring  about  such  safe  working  methods  is  perhaps 
the  greatest  problem  confronting  those  engaged  in  the  work 
of  accident  prevention.  Once  the  desire  to  furnish  safety 
devices  comes  into  existence,  much  can  be  done  in  that  direc¬ 
tion.  When  the  manufacturer  of  machinery  knows  that  pur¬ 
chasers  want  safety  features,  he  will  incorporate  them.  When 
the  superintendent  of  a  mine  or  mill  is  convinced  that  his 
employer  requires  mechanical  and  material  protection  of  the 
workmen,  such  protection  will  be  forthcoming.  It  is  true  that 
frequent  inspection  and  close  supervision  must  follow  if  the 
safeguards  are  to  be  of  full  value,  but  the  first  great  step  is 
taken  when  the  guards  are  once  installed. 

I  he  problem  involved  in  bringing  about  safer  methods  of 
doing  work  is  much  more  difficult,  as  lack  of  safety  in  this 
respect  can  be  due  to  so  many  different  causes,  many  of  them 
interrelated  in  most  intricate  manner. 

It  is  not  enough  that  an  employer  promulgate  such  rules  for 
^afe  working  as  experience  may  have  shown  to  be  necessary. 

1  hese  rules  must  be  carried  out.  A  printed  rule,  no  matter 
in  how  large  type,  is  of  no  value  unless  it  is  invariably  and 
positively  enforced.  In  fact,  the  worth  of  a  whole  set  of 
rules  may  be  destroyed  bv  failure  to  enforce  any  one  of  them. 
Such  a  set  is  something  like  a  chain,  onlv  as  strong  as  its  weak¬ 
est  link. 

For  enforcement  the  emplover  must  depend  upon  his  super¬ 
intendents  and  foremen.  These  men  are  such  essential  fac¬ 
tors  in  accident  prevention  that  they  should  be  most  carefully 
selected  for  their  caution  and  ideas  of  discipline,  and  should 
then  be  kept  thoroughly  imbued  with  the  employer’s  earnest 
desire  to  prevent  accidents.  It  should  be  impressed  upon 
them  that  they  are  personally  responsible  for  prevention  of 


accidents  as  well  as  doing  of  work  and  that  their  success  in 
each  will  be  duly  taken  into  account. 

Not  only  should  foremen  see  that  the  rules  of  a  plant  are 
obeyed  and  that  repeated  infractions  of  them  are  suitably  pun¬ 
ished,  but  they  should  take  care  that  machines  are  not  over¬ 
speeded,  that  safety  devices  are  used  on  all  work  possible, 
that  warning  signs  are  properly  placed  and  kept  in  position 
and  that  discipline  generally  is  preserved. 

An  important  part  of  their  duties  is  the  investigation  of 
each  accident,  with  a  view  to  avoiding  recurrence.  Equally, 
if  not  more  important,  are  the  instruction  and  warning  of 
workmen  and  their  assignment  to  work.  Every  workman, 
when  put  on  a  new  job,  should  be  fully  instructed  as  to  the 
dangers  of  the  work  and  how  to  do  it  with  the  greatest  safetv 
to  himself  and  to  others.  To  avoid  familiarity  breeding  con¬ 
tempt,  he  should  subsequently  be  warned  from  time  to  time  to 
follow  the  instructions  given  him.  Foremen  should  not  assign 
slow-thinking,  heavy  men  to  jobs  requiring  quick  thought  and 
bodily  agility.  Coys  of  any  age  should  not  be  allowed  to 
work  at  dangerous  machines  or  in  positions  requiring  a  sense 
of  responsibility  beyond  their  years.  Men  who  have  a  habit 
of  getting  hurt  should  be  put  on  jobs  where  they  are  least 
likely  to  be  injured.  In  employing  help  or  retaining  it  care 
should  be  taken  to  eliminate  men  subject  to  intoxication,  faint¬ 
ing  spells  or  cramps,  epileptics,  those  who  are  deaf  or  have 
other  defects  which  endanger  themselves  or  others,  and  those 
whose  unruly  temperament  makes  it  impossible  to  subject 
them  to  the  discipline  necessarv  for  safety. 

The  Workman's  Responsibility 

Important  as  the  foreman's  part  is  in  the  prevention  of 
accidents  due  to  unsafe  methods  of  doing  work,  the  workman 
himself  must  play  a  large  part  if  the  majority  of  preventable 
accidents  are  to  be  avoided.  It  is  only  by  the  cordial  co-opera¬ 
tion  of  workmen  with  their  foremen  and  with  each  other  that 
the  desired  end  can  be  attained. 

J  o  secure  this  co-operation  is  a  difficult  matter,  but  it  is  as 
essential  as  it  is  difficult.  Everything  possible  should  be  done 
to  stimulate  the  workmen’s  interest  in  the  prevention  of  acci¬ 
dents.  They  should  be  systematically  urged  not  only  to  be 
careful  themselves,  but  to  warn  others  of  impending  danger 
and  to  do  all  in  their  power  to  make  others  as  careful  as  them¬ 
selves.  They  should  he  encouraged  to  report  any  defect 
affecting  the  safety  of  any  employee.  Each  workman  should 
he  made  to  feel  that  he  is  a  safety  inspector,  charged  with  the 
duty  of  seeing  that  everything  is  as  safe  as  possible.  Having 
the  workmen  serve  on  safety  committees,  whose  personnel  is 
changed  from  time  to  time,  is  an  effective  means  of  arousing 
their  permanent  interest  in  safety  matters. 

1  he  American  workman  is  notoriously  indifferent  to  his 
safety,  partially  perhaps  on  account  of  the  feeling  of  inde¬ 
pendence  so  highly,  developed  in  him,  partially  also  no  doubt 
because  of  our  national  inclination  to  hurry.  What  appears 
to  be  recklessness  in  him  is  often  merely  a  desire  to  save  time 
by  taking  a  quick  and  easy,  if  somewhat  dangerous,  way  in 
preference  to  a  slow  and  hard  but  safe  one. 

Accidents  will  never  be  reduced  to  a  minimum  until  the 
workman,  as  a  class,  can  be  led  to  view  the  question  of  his 
safety  more  seriously.  It  should  not  be  understood  from  this 
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that  the  workman  is  wholly  to  blame  for  what  at  first  sight 
might  appear  to  be  his  carelessness.  The  employer  must  bear 
a  part.  Driving  methods  of  work,  the  constant  cry  for  more 
output,  the  piece  system  of  payment,  all  have  their  share  in 
helping  to  produce  this  "carelessness,”  which  is  as  often  the 
inattention  due  to  excessive  strain  as  it  is  a  reckless  effort  to 
turn  out  more  product  or  not  to  be  outdone  in  daring  by  one’s 
fellows. 

At  the  same  time,  the  workman  himself  is  much  at  fault, 
especially  the  older  man  who  has  been  used  to  doing  his  work 
in  the  old  unsafe  way  and  is  intolerant  of  any  tendency 
towards  innovation  upon  the  established  order  of  things.  This 
sort  of  carelessness  can  be  overcome  only  by  a  slow  but  steady 
process  of  education,  which  will  do  what  it  can  with  the  older 
workmen,  but  will  find  its  chief  hope  in  the  rising  industrial 
generation.  We  may  never  be  able  to  imitate  the  military  dis¬ 
cipline  of  the  German  industrial  plant,  but  in  time  we  can  cut 
down  the  number  of  accidents  tremendously  if  we  persist  in 
the  face  of  all  discouragements.  Carelessness,  in  one  or  an¬ 
other  of  its  forms,  is  responsible  for  more  accidents  than  any 
one  other  cause. 

This  campaign  of  education  can  well  be  carried  on  in  other 
ways  than  in  the  individual  shop  or  plant.  It  would  seem  that 
the  labor  unions  could  advantageously  take  it  up,  for  selfish 
as  well  as  humanitarian  reasons.  Systematic  education  of  the 
workman  in  safety  methods  could  well  be  carried  on  in  the 


industrial  schools,  in  the  training  departments  of  our  great 
industrial  establishments,  in  the  manual  training  departments 
of  our  schools,  and  even  in  the  ordinary  school  classes. 

The  future  workman  who  receives  a  preliminary  training  in 
an  industrial  school  is  more  likely  to  go  highest  in  his  work 
later  in  life,  and  thus  to  reach  a  point  where  his  views  will 
not  only  actuate  his  own  conduct,  but  will  have  a  decided 
influence  upon  that  of  others.  If  habits  of  caution  are  incul¬ 
cated  in  him  during  the  formative  period  of  youth,  when  he 
is  most  inclined  to  be  receptive,  they  will  cling  to  him  through¬ 
out  life.  This  education  of  the  rising  generation  of  workmen 
is  looking  well  toward  the  future,  and  it  will  be  a  slow  process, 
the  beneficial  results  of  which  will  become  manifest  only  by 
degrees  and  in  the  course  of  long  time,  but  eventually  it  cannot 
fail  to  do  much  in  aid  of  accident  prevention.  It  will  produce 
a  steadily  increasing  number  of  workmen  who  not  only  will 
tolerate  safeguards,  but  will  cheerfully  use  them  and  who,  by 
force  of  habit,  will  be  addicted  to  safe  methods  of  working. 
The  prevention  of  industrial  accidents  will  necessarily  be  very 
incomplete  unless  this  and  all  other  methods  of  enlisting  the 
co-operation  of  the  workmen,  future  as  well  as  present,  are 
consistently  and  persistently  followed. 


THEN  AND  NOW 

A  Study  of  the  Policy  Contracts  and  Business  Practices  of  American  Life  Insurance  Companies,  with  Side 

Lights  on  Insurance  Departmental  Supervision 

By  Isaac  Miller  Hamilton,  President,  Federal  Life  Insurance  Company 


MERICAN  life  insurance  companies  probably 
have  done  more  to  serve  humanity  in  a  prac¬ 
tical,  helpful  way  than  any  other  agency  or 
organization  or  association  of  organizations. 
Broad  as  such  a  statement  appears  and  is,  I 
believe  a  careful  consideration  of  the  facts 
will  justify  it.  And  perhaps  the  most  re¬ 
markable  fact  so  to  be  considered  is  that  for 
all  general  and  practical  purposes  the  history 
of  American  life  insurance  companies  is  con¬ 
fined  to  the  comparatively  short  period  of  seventy  years. 
This  means  that  all  of  the  American  life  insurance  companies 
transacting  a  general  life  insurance  business  have  been  pro¬ 
moted,  organized,  established  and  developed,  some  of  them 
to  almost  unbelievable  proportions,  during  the  lives  of  many 
of  those  yet  living.  “Then,”  for  the  purpose  of  this  article, 
will  be  understood  to  refer  to  the  earlier  period  of  American 


life  insurance;  "Now,"  to  the  present  and  its  life  insurance 
conditions. 

Life  Insurance  Companies  Pioneers 
It  should  be  realized  that  life  insurance  companies  past  and 
present  are  pioneers.  Then  the  older  American  companies 
blazed  a  well  defined  trail,  so  to  speak,  through  the  jungles 
of  uncertainty,  superstition  and  opposition  to  the  solid  founda¬ 
tion  of  scientific  mortality  tables  and  established  the  principles 
of  legal  reserve  life  insurance  upon  a  prominent  and  perma¬ 
nent  pedestal.  Now  life  insurance  companies  continue  to 
pioneer  to  see  in  what  respects  and  to  what  extent  they  may 
improve  the  already  unexcelled  service  to  their  policyholders 
and  beneficiaries  without  jeopardizing  their  solvency.  Then 
there  were  no  laws,  as  now,  regulating  the  details  of  the  busi¬ 
ness ;  there  were  no  Insurance  Departments,  no  reserve  re¬ 
quirements,  no  test  of  solvency,  no  regulations  as  to  policy 
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contracts,  nothing  controlling  investments.  It  was  a  “go  as 
you  please,”  and  in  accordance  with  the  law  of  natural  selec¬ 
tion  the  fittest  survived.  This  is  but  another  way  of  saying 
that  the  companies  with  able  and  conscientious  management 
succeeded ;  those  with  incompetent  or  reckless  management 
ran  the  gamut  of  the  management’s  extravagant  ambition, 
unchecked  by  law  or  Insurance  Department  control,  and  soon 
succumbed  to  the  inevitable.  Then  there  were  no  liberal  pol¬ 
icy  provisions,  no  days  of  grace  for  the  payment  of  premiums, 
no  extended  or  paid-up  values,  no  loan  values,  no  cash  sur¬ 
render  values,  no  non-forfeiture  provisions.  Then  the  failure 
to  pay  a  premium  on  or  before  its  due  date  worked  an  absolute 
forfeiture.  For  the  purpose  of  emphasis  take  an  extreme 
case:  If  the  holder  of  a  ten-year  endowment  failed  to  pay 
the  tenth  premium  when  due  he  forfeited  all  rights  under  it 
and  the  company  confiscated  the  nine  endowment  premiums 
already  paid  and  retained  same  for  the  nine  years  of  term 
insurance  it  had  provided.  The  same  course  was  pursued 
in  case  of  failure  to  pay  premiums  when  due  on  life,  limited 
pay  life  or  longer  term  endowments.  The  enormous  sums 
confiscated  from  policyholders  and  the  opportunity  to  use 
funds  which  should  have  been  accumulated  for  reserves 
afforded  ample  “sinews  of  war”  with  which  to  push  the  de¬ 
velopment  of  companies.  But  gradually  able  managers,  hav¬ 
ing  the  welfare  of  their  policyholders  and  companies  at  heart, 
became  cognizant  of  the  grave  dangers  and  abuses  that  had 
permeated  the  business.  They  began  to  “put  their  houses  in 
order"  and  encouraged  others  to  do  likewise.  They  knew  it 
was  unwise  for  companies  to  operate  years,  as  published 
statistics  show  some  of  them  did,  without  accumulating  any 
or  adequate  reserves,  and  so  they  voluntarily  commenced  set¬ 
ting  aside  reserves,  avoided  technical  defenses  to  policy  claims 
and  from  time  to  time  incorporated  non-forfeiture  and  other 
liberal  features  in  their  policy  contracts.  These  managers, 
confident  of  the  wisdom  and  necessity  of  the  practice  in¬ 
augurated  and  believing  it  wise  that  other  companies  should 
be  compelled  to  measure  up  to  the  same  standard  and  life  in¬ 
surance  thereby  be  perpetuated,  encouraged  and  suggested  the 
enactment  of  statutes  to  regulate  and  control  the  business. 

The  First  Insurance  Department 
In  1855  Massachusetts  enacted  a  law  by  virtue  of  which 
it  established  the  first  Insurance  Department  in  the  United 
States.  The  scope  of  the  Department’s  work  was  very  limited 
at  first  and  the  records  kept  incomplete ;  but,  on  the  whole,  its 
influence  was  helpful,  and  the  abler  life  underwriters  advo¬ 
cated  the  establishment  of  similar  Departments  by  other 
States.  Its  purposes  and  powers  gradually  broadened,  and 
about  1861  Massachusetts  enacted  the  first  non-forfeiture 
law.  Other  States  followed  the  example  of  Massachusetts 
and.  as  a  result,  in  a  comparatively  few  years  practically  all 
of  the  States  had  Insurance  Departments  and  non-forfeiture 
statutes.  At  first  Departmental  supervision  was  crude  and 
superficial  and  there  was  little  or  no  co-operation  between  the 
Insurance  Departments  of  the  different  States.  There  was 
great  diversity  of  method  and  practice  in  the  requirements 
and  operation  of  the  Insurance  Departments.  After  a  time 
the  desirability  of  uniform  methods  in  the  various  Insurance 
Departments  and  in  the  reports  which  life  insurance  com¬ 


panies  were  required  to  make  to  the  Insurance  Departments 
came  to  be  realized  both  by  Insurance  Departments  and  com¬ 
pany  officials.  The  interests  of  policyholders  also  seemed  to 
require  that  full  information  of  the  condition  of  companies 
should  be  submitted  in  similar  form  to  the  Insurance  Depart¬ 
ments  and  kept  as  public  records,  so  that  interested  persons 
could  investigate  and  compare  the  merits  of  the  various  com¬ 
panies.  This  had  a  tendency  to  bring  the  officials  of  the  dif¬ 
ferent  States,  whose  duty  it  was  to  supervise  the  reports  and 
affairs  of  the  life  insurance  companies,  in  closer  touch  with 
each  other  and  resulted  in  co-operation  that  led  to  the  organi¬ 
zation  of  an  association  of  such  officials.  The  association,  as 
such,  and  its  members  individually,  have  done  much  to  benefit 
the  cause  of  life  insurance.  To  them  is  due  the  credit  for 
the  uniform  report  blanks  ;  they  have  aided  in  securing  helpful 
legislation  and  in  preventing  the  enactment  of  proposed  laws 
inimical  to  the  best  interests  of  policyholders  and  their  bene¬ 
ficiaries. 

Powers  of  Insurance  Commissioners 
The  Superintendent  or  Commissioner  of  Insurance  of  a 
State  usually  has  been  granted  great  power  by  the  legislature 
and  allowed  a  wide  latitude  for  the  exercise  of  his  discretion. 
To  err  is  human,  and  so,  naturally,  there  have  been  instances 
of  the  willing  abuse  both  of  the  power  and  discretion.  But 
students  of  life  insurance  will  agree  that,  in  the  main,  Insur¬ 
ance  Commissioners  have  been  faithful  to  their  trusts  and 
have  administered  them  ably.  It  is  interesting  and  important 
to  know  that  there  are  company  officials  still  living  who  take 
pleasure  in  bearing  testimony  to  instances  of  wise  exercise  of 
discretion  on  the  part  of  Insurance  Commissioners  which  per¬ 
mitted  companies  since  grown  large  and  stable  the  necessary 
time  and  opportunity  to  meet  the  requirements  of  a  newly 
enacted  law,  reserve  or  otherwise,  and  so  preserved  great  in¬ 
stitutions  for  their  policyholders  that  otherwise  would  have 
been  forced  out  of  existence.  The  wisdom  of  such  instances 
of  the  wise  exercise  of  discretion  could  well  be  noted  by  Com¬ 
missioners  now  and  their  rulings  tempered  with  kindness,  ac¬ 
companied  by  helpful  advice  where  they  believe  a  company 
management  both  conscientious  and  able  and  striving  intelli¬ 
gently  and  faithfully  to  protect  their  policyholders’  interests. 
After  all,  it  is  the  personal  or  human  element  which  is  most 
appealing  and  powerful.  The  Insurance  Commissioner  usu¬ 
ally  realizes  fully  that  in  exercising  his  discretion  he  assumes 
much  responsibility.  If  he  be  liberal  in  his  consideration  of 
the  law  and  the  facts  in  an  effort  to  serve  properly  the  policy¬ 
holders  of  a  company  reporting  to  his  Department  and  his 
liberality  should  prove  unavailing  he  probably  would  be  se¬ 
verely  criticised.  If  the  interests  of  the  policyholders  be  fos¬ 
tered  and  advanced  by  his  liberality,  usually  only  the  officers 
of  the  company  and  those  to  whom  they  personally  explain 
the  situation  have  knowledge  of  the  credit  due  the  Commis¬ 
sioner  for  the  prudent  and  courageous  exercise  of  his  dis¬ 
cretion.  Under  such  circumstances  it  is  but  natural  that  an 
Insurance  Commissioner,  exercising  his  discretion  liberally 
in  behalf  of  a  company  and  its  policyholders,  will  do  so  only 
in  those  cases  where  he  has  confidence  in  the  ability,  energy 
and  fidelity  of  the  company  management.  And  this  em¬ 
phasizes  the  importance  and  necessity  of  resourceful  and 
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honest  management,  able  to  inspire  and  retain  deserved  confi¬ 
dence,  if  a  company  is  to  grow  great  and  strong.  It  em¬ 
phasizes,  too,  the  necessity  of  having  as  Insurance  Commis¬ 
sioners  able  men  who  desire  to  conserve,  not  sensationally  to 
destroy,  and  who  have  the  courage  to  exercise  their  discre¬ 
tion  wisely  and  helpfully  when  the  interests  of  policyholders 
and  beneficiaries  justify  or  require  it.  All  honor  to  such 
Commissioners ;  “may  their  shadows  never  grow  less” ! 

Uniform  Laws  Desirable 

Life  insurance  companies  transacting  business  in  many  dif¬ 
ferent  States,  each  with  its  special  code  of  laws,  its  Insur¬ 
ance  Department  directed  by  its  own  official,  find  themselves 
very  much  more  heavily  burdened  than  if  it  were  only  neces¬ 
sary  for  them  to  comply  with  one  code  of  laws  as  interpreted 
by  one  Commissioner  and  the  decisions  of  one  series  of  courts. 
If  it  were  possible  to  have  uniformity  of  laws,  rulings  and 
decisions  in  all  the  States,  as  in  the  case  of  uniform  report 
blanks,  the  savings  to  policyholders  would  be  enormous.  As 
the  United  States  Supreme  Court,  in  what  now  seems  to  be 
an  antiquated  decision,  declared  that  life  insurance  is  not 
inter-State  commerce,  it  seems  useless  to  expect  to  bring  about 
such  uniformity  in  nearly  fifty  States,  each  with  its  ambitious 
legislators  and  State  officials,  zealous  to  see  that  none  of  the 
State's  rights,  real  or  imaginary,  are  infringed,  and  overlook¬ 
ing  the  great  wrong  they  do  many  of  their  best  and  most 
frugal  citizens,  holders  of  policies  in  life  insurance  companies, 
by  continuing  such  large  burdens  of  special  taxation  upon 
them  as  the  necessary  expense  of  complying  with  these  vari¬ 
ous  laws  and  rulings  constitute.  The  taxes  exacted  from  life 
insurance  companies  by  the  States,  while  in  theory  intended 
to  be  sufficient  only  to  pay  the  expenses  of  maintaining  and 
operating  the  Insurance  Departments,  are  so  enormously  in 
excess  thereof,  such  excess  being  used  to  defray  expenses 
which  should  be  paid  by  general  taxation,  that  they  are  inex¬ 
cusable.  They  can  only  be  permitted  to  continue  because  of 
the  indifference  of  the  legislator,  his  willingness  to  let  his 
frugal  constituent  pay  an  unjust  burden  of  taxes  and  because 
his  constituents — the  policyholders — do  not  organize  and  de¬ 
mand  and  secure  by  appropriate  legislation  the  relief  to  which 
it  is  freely  admitted  thev  are  entitled. 

Standard  Provisions 

It  would  be  highly  desirable  and  constitute  a  great  saving 
to  policyholders  if  the  different  Insurance  Commissioners 
could  see  their  wav  clear  by  a  wise  exercise  of  their  discre¬ 
tion  to  make  rulings  which  would  avoid  the  multiplicity  of 
policy  contracts.  Now  most  of  the  States  have  laws  relative 
to  the  life  insurance  policies  which  may  be  issued  in  the  State 
requiring  that  such  policies  must  contain  certain  standard  pro¬ 
visions  and  that  they  must  not  contain  certain  standard  pro¬ 
hibitions.  The  policies  may  contain  other  provisions  not  in 
conflict  with  the  foregoing  requirements  which  afford  oppor¬ 
tunity  for  enterprising  underwriters  to  incorporate  therein  in¬ 
novations  and  improvements  as  the  desirability  and  safety 
thereof  become  apparent.  These  so-called  standard  provi¬ 
sions  laws  of  the  different  States  are  very  similar  and  in  some 
cases  as  to  certain  paragraphs  or  sections  are  identical.  The 
standard  provisions  laws  are  the  direct  result  of  the  labors 


of  what  is  known  as  the  “Committee  of  Fifteen”  of  Insurance 
Commissioners  and  Attorneys-General  and  are  intended  to 
cover  the  same  points.  But  notwithstanding  this  intention 
and  the  similar  and,  in  some  cases,  identical,  language  of  these 
laws  in  the  different  States,  it  frequently  happens  that  Insur¬ 
ance  Commissioners  construe  the  laws  differently  and  compel 
the  companies  to  do  differently  in  one  State  from  what  they 
are  compelled  to  do  in  another.  A  case  in  point :  In  three 
different  States  there  was  the  same  requirement  as  to  a  policy 
provision  expressed  in  identical  language  and  vet  the  three 
different  Commissioners  of  the  three  different  States  inter¬ 
preted  the  language  differently  and  a  company  was  compelled 
to  incur  the  expense  of  preparing  and  printing  three  different 
forms  of  policies,  one  form  for  use  in  each  of  said  States,  as 
no  two  Commissioners  could  agree  upon  a  form,  and  the  pol¬ 
icyholders  were  compelled  to  “pay  the  freight.”  In  such 
cases,  surely,  there  should  be  a  wise  exercise  of  discretion 
on  the  part  of  Insurance  Commissioners,  as  none  could  be 
harmed  by  permitting  the  use  of  the  same  policy  form  in  each 
of  these  three  States  and  marked  economies  would  result.  In 
fact,  it  seems  to  me  it  would  be  a  much  more  reasonable  and 
proper  exercise  of  discretion  if  three  different  Commissioners 
under  such  circumstances  would  compel  the  use  of  the  same 
policy  forms  in  each  of  such  States  in  order  that  the  policy- 
holders  would  benefit  by  the  resultant  savings.  Before  leav¬ 
ing  this  case  it  should  be  noted  that  the  three  different  policy 
forms  required  three  different  kinds  of  descriptive  literature, 
three  sets  of  sample  policies,  the  additional  expense  of  sys¬ 
tematizing  the  issuance  of  these  different  forms  in  the  home 
office,  the  different  trips  to  the  different  Insurance  Depart¬ 
ments  by  the  company’s  home  office  representatives,  to  say 
nothing  of  the  time  spent  by  the  company’s  officials  in  trying 
to  find  some  method  by  which  this  unwise  expense  might  be 
avoided.  I  believe,  however,  that  the  tendency  of  the  times 
is  toward  the  reasonable  and  practical  and  that  we  may  antici¬ 
pate  more  generally  rational  and  improving  methods  in  the  ad¬ 
ministration  of  Insurance  Departments. 

250  Legal  Reserve  Companies 
Now,  the  importance  and  magnitude  of  life  insurance  inter¬ 
ests  more  easily  may  be  realized  if  it  be  remembered  that  there 
are  over  250  level  premium,  legal  reserve  life  insurance  com¬ 
panies,  representing  every  section  of  the  country  and  located 
in  about  forty  different  States,  actively  engaged  in  placing 
their  protecting  policies,  yearly,  in  scores  of  thousands  of 
additional  homes  for  the  safeguarding  of  future  widows  and 
orphans  and  a  comfortable  old  age.  Thousands  upon  thou¬ 
sands  of  agents  represent  these  companies,  taking  great 
pleasure  in  the  good  work  they  are  doing  for  humanity,  know¬ 
ing  full  well  that  each  and  every  guarantv  contained  in  each 
policy  they  sell  will  be  met  honorably  according  to  the  letter 
and  spirit  of  their  terms.  What  a  wonderful  acknowledgment 
of  the  merit  of  life  insurance  such  a  knowledge  is!  These 
agents  know  that,  crude  and  inequitable  as  some  of  the  earlier 
policies  were  (and  some  of  them  are  still  in  force,  as  the 
standard  provisions  and  non-forfeiture  clauses  are  of  com¬ 
paratively  recent  invention),  the  policies  now  issued  are  as 
fair  and  liberal  in  their  terms  as  company  managers  and  De¬ 
partment  officials  can  make  them.  Now  policies  being  issued 
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contain  provisions  for  days  of  grace  for  the  payment  of  pre¬ 
miums,  cash  surrender  and  cash  loan  values,  extended  and 
paid-up  insurance  values,  privilege  of  changing  beneficiary, 
privilege  of  changing  at  any  time  and  on  an  equitable  basis  to 
other  forms  of  policies  being  issued  by  the  company  at  the 
time  of  exchange,  the  agreement  that  the  policy  shall  be  in¬ 
contestable  for  any  cause  except  the  non-payment  of  premium 
after  it  shall  have  been  in  force  a  short  time,  usually  one  or 
two  years.  Life  insurance  no  longer  is  decried  or  opposed. 
Its  beneficence  universally  is  admitted.  Companies  no  longer 
are  obsessed  by  a  desire  for  mere  “bigness.”  They  strive  to 
excel  in  merit  and  in  service  to  their  policyholders  and  bene¬ 
ficiaries.  Twisting  of  policyholders  and  agents  is  tabooed, 
extravagance  is  condemned,  economies  inaugurated  and  in¬ 


creased,  while  deserving  competitors  and  the  merits  of  their 
policy  contracts  are  commended. 

The  insurance  millennium  is  not  yet  here,  but  the  differences 
between  policy  contracts  and  business  practices  of  American 
life  insurance  companies  ‘‘then”  and  “now”  are  so  great  and 
commendable  as  to  be  almost  unbelievable  until  the  facts  are 
carefully  reviewed;  and  when  they  are,  the  life  insurance 
agent  of  “now”  should  go  forth,  like  Ajax  of  old,  and  defy  the 
lightnings  of  poverty  and  distress  by  placing  his  company’s 
policies  with  his  deserving  clients. 


TIIE  NATIONAL  BOARD 

NE  of  the  most  efficient  organizations  of  underwriters  in 
the  country  is  the  National  Board  of  Fire  Underwriters, 
which  lias  been  in  active  operation  since  1866.  An  interest¬ 
ing  history  of  this  Board  was  written  a  few  years  ago  by 
George  W.  Babb,  United  States  Manager  of  the  Northern 
Assurance  Company  of  London,  who  is  now  President  of  the 
Board. 

The  Board  now  numbers  one  hundred  and  twenty-five  ( 125) 
members,  and  its  objects  as  stated  in  the  constitution  are  as 
follows : 

PURPOSES. 

First. — To  promote  harmony,  correct  practices,  and  the  principles 
of  sound  underwriting;  to  devise  and  give  effect  to  measures  for  the 
protection  of  the  common  interests,  and  the  promotion  of  such  laws 
and  regulations  as  will  secure  stability  and  solidity  to  capital  em¬ 
ployed  in  the  business  of  Fire  Insurance,  and  protect  it  against  op¬ 
pressive,  unjust  and  discriminative  legislation. 

Second.— To  repress  incendiarism  and  arson  by  combining  in  suit¬ 
able  measures  for  the  apprehension,  conviction  and  punishment  of 
criminals  guilty  of  that  crime. 

Third. — To  gather  such  statistics  and  establish  such  classification  of 
hazards  as  may  be  for  the  interest  of  members. 

Fourth. — To  secure  the  adoption  of  uniform  and  correct  policy 
forms  and  clauses,  and  to  endeavor  to  agree  upon  such  rules  and  regu¬ 
lations  in  reference  to  the  adjustment  of  losses  as  may  be  desirable 
and  in  the  interest  of  all  concerned. 

Fifth. — To  influence  the  introduction  of  improved  and  safe  methods 
of  building  construction,  encourage  the  adoption  of  fire  protective 
measures,  secure  efficient  organization  and  equipment  of  fire  depart¬ 
ments,  with  adequate  and  improved  water  systems,  and  establish  rules 
designed  to  regulate  all  hazards  constituting  a  menace  to  the  busi¬ 
ness.  Every  member  shall  be  in  honor  bound  to  co-operate  with  every 
other  member  to  accomplish  the  desired  objects  and  purposes  of  the 
Board. 

At  the  time  of  its  organization,  and  for  a  number  of  years 
thereafter,  it  was  the  rate-making  association  of  the  country 
and  in  a  large  measure  regulated  commissions  to  agents.  In 
1877  it  ceased  to  regulate  rates,  and  in  1888  it  absolved  itself 
from  the  subject  of  commissions,  and  has  since  been  actively 
concerned  in  all  matters  of  common  interest  to  the  Companies 
and  the  insuring  public.  Its  membership  is  composed  of 
l  nion  and  Non-Union  Companies,  and  its  meetings  afford 
opportunity  for  all  classes  of  Companies  to  meet  on  common 
ground  and  discuss  and  act  upon  matters  for  the  best  interests 
of  all. 


OF  FIRE  UNDERWRITERS 

The  scope  of  the  work  is  indicated  by  the  names  of  the 
several  Standing  Committees:  Finance,  Laws,  Incendiarism 
and  Arson,  Statistics  and  Origin  of  Fires,  Fire  Prevention, 
Lighting,  Heating  and  Patents,  Construction  of  Buildings, 
Adjustments,  Clauses  and  Forms  and  Membership. 

The  Committee  on  Laws  takes  charge  of  legislative  and 
legal  matters  which  concern  the  interest  of  all  Companies.  By 
its  enlarged  activities  inaugurated  last  year,  the  Committee 
has  become  the  central  legislative  organization  of  the  stock 
fire  insurance  companies.  Its  object  is  to  secure  full  co-opera¬ 
tion  in  the  defense  of  litigation,  to  secure  from  legislators  just 
and  uniform  laws  from  supervising  officials,  equitable  regu¬ 
lation,  uniform  requirements  and  freedom  from  exactions  un¬ 
favorable  to  the  fire  insurance  interests. 

The  Committee  on  Incendiarism  and  Arson  supervises  the 
operations  of  the  Arson  Fund,  which  was  originally  sub¬ 
scribed  by  the  Fire  Companies  in  1873.  Rewards  are  offered 
on  request  of  subscribers  for  arrest  and  conviction  of  incen¬ 
diaries,  and  since  this  activity  was  undertaken  over  6,000  re¬ 
wards  have  been  offered  amounting  to  $2,000,000,  and  280 
rewards  claimed  and  paid,  aggregating  $84,000,  and  resulting 
in  395  convictions. 

The  Committee  on  Statistics  secures  and  publishes  the 
record  of  fires  and  fire  losses  in  American  cities  of  20,000 
population  and  upward. 

The  Committee  on  Fire  Prevention  is  one  of  the  most  active 
of  the  Board,  and  its  work  has  done  much  to  give  it  recogni¬ 
tion  and  semi-public  and  technical  organization.  The  engin¬ 
eers  are  technical  graduates  of  high  standing  in  their  profes¬ 
sion,  and  have  practical  experience  along  the  lines  in  which 
the  work  necessitates  a  knowledge.  The  reports  issued  on  the 
hydraulic,  fire  department  and  fire  alarm,  structural  and  elec¬ 
trical  conditions  o£  cities  are  of  great  value  to  the  Board 
members,  and  have  received  high  commendation  from  muni¬ 
cipal  officials,  while  the  suggestive  recommendations  em¬ 
bodied  in  the  report  point  the  way  for  necessary  and  desirable 
improvements  in  the  fire-fighting  facilities  and  structural  con¬ 
ditions. 

The  services  of  these  engineers  are  sought  and  utilized  for 
the  benefit  of  the  public  as  well  as  the  members  of  the  Board, 
and  it  is  now  quite  commonly  understood  that  the  National 
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Board  is  equipped  to  furnish  expert  advice  on  all  branches  of 
fire  protection. 

The  Committee  on  Construction  of  Buildings  has  perhaps 
accomplished  more  than  any  other  medium  toward  the  im¬ 
provement  of  the  building  laws  and  regulations  of  our  cities. 
Its  preparation  and  distribution  of  a  Model  Building  Code 
gave  to  committees  in  municipalities,  charged  with  a  revision 
of  their  code,  a  guide  for  uniformity  and  best  practices,  and 
has  been  helpful  to  a  marked  degree  in  securing  better  struc¬ 
tural  conditions  over  the  entire  country.  Thousands  of  copies 
of  the  Model  Code  of  the  Board  have  been  distributed,  and  a 
revision  is  now  in  course  of  preparation.  Many  cities  submit 
the  proposed  revision  of  their  building  laws  to  the  Committee, 
which,  through  the  Consulting  Engineer,  is  able  to  render 
competent  and  needed  advice. 

The  Committee  on  Lighting,  Heating  and  Patents  directs 
the  preparation  and  promulgation  of  rules  and  requirements 
or  specifications  on  the  construction  and  installation  of  haz¬ 
ardous  and  protective  devices,  and  is  the  Committee  through 
which  the  Board  directs  the  work  of  the  Underwriters’ 
Laboratories.  Upwards  of  300,000  copies  of  the  suggested 
specifications  and  rules  are  distributed  annually. 


In  a  word,  the  work  of  the  Board  is  almost  entirely  of  an 
educational,  engineering  and  public-service  character,  and  its 
influence  toward  uniformity  and  better  practices  commands 
the  attention  and  commendation  of  both  the  insurer  and  the 
insured.  Indeed,  few  realize  the  extent  of  the  public  service 
rendered  by  the  National  Board  of  Fire  Underwriters,  and  its 
efforts  to  conserve  property  and  lives  from  the  danger  of  fires  ; 
nor  is  it  generally  known  that  the  fire  insurance  companies 
annually  expend,  in  one  way  or  another,  a  sum  of  $3,300,000, 
in  this  public  service  work. 

The  Presidents  of  the  National  Board  have  been  : 


James  M.  McLean.  . .  . 

. . . . 1866-70 

E.  C.  Irvin . 

. . . 1898-1900 

Henry  A.  Oakley . 

....  1870-76 

Geo.  P.  Sheldon . 

. IQOO-02 

Geo.  L.  Chase . 

. . . . 1876-77 

Robt.  B.  Beath . 

. 1902-03 

Alfred  G.  Baker . 

. . . . 1877-80 

Henry  H.  Hall . 

. 1903-04 

Martin  Bennett . 

. . . . 1880-81 

John  H.  Washburn..  . 

. 1904-06 

D.  A.  Heald . 

. .  . .  1881-91 

Geo.  W.  Burchell.  .  .  . 

. 1906-08 

D.  W.  C.  Skilton . 

. . . . 1891-94 

J.  Montgomery  Hare. 

. 1908-10 

E.  A.  Walton . 

....  1894-96 

A.  W.  Damon . 

. I9IO-II 

Wm.  B.  Clark . 

. . . . 1896-97 

Geo.  W.  Babb . 

. 1911-13 

Henry  W.  Eaton . 

....  1897-98 

THE  DEATHS  OF  A  DECADE 


N  the  ten  years  that  have  elapsed  since  the  publication  of  the 
Quinquennial  Number  of  The  Spectator  in  1903  the 
hand  of  death  has  fallen  heavily  on  the  leaders  in  the  dif¬ 
ferent  branches  of  the  insurance  business  in  the  United  States. 
The  following  list,  compiled  from  the  files  of  The  Spectator, 
indicates  the  extent  to  which  the  ranks  of  the  leaders  in  the 
insurance  world  have  been  thinned  during  the  past  decade. 

LIFE  INSURANCE 

William  R.  Plunkett,  President,  Berkshire  Life  Insurance  Company. 

Jacob  L.  Greene,  President,  Connecticut  Mutual  Life  Insurance  Com¬ 
pany. 

Stephen  H.  Rhodes,  President,  John  Hancock  Mutual  Life  Insurance 
Company. 

John  A.  Hall,  President,  Massachusetts  Mutual  Life  Insurance  Com¬ 
pany. 

Benjamin  F.  Stevens,  President,  New  England  Mutual  Life  Insurance 
Company. 

John  A.  McCall,  President,  New  York  Life  Insurance  Company. 

Henry  L.  Palmer,  President,  Northwestern  Mutual  Life  Insurance 
Company. 

Harry  F.  West,  President,  Penn  Mutual  Life  Insurance  Company. 

Jonathan  B.  Bunce,  President,  Phoenix  Mutual  Life  Insurance  Com¬ 
pany. 

John  F.  Dryden,  President,  Prudential  Insurance  Company. 

A.  G.  Bullock,  President,  State  Mutual  Life  Insurance  Company. 

John  M.  Pattison,  President,  Union  Central  Life  Insurance  Company. 

CASUALTY  INSURANCE 

George  F.  Seward,  President,  Fidelity  and  Casualty  Company. 

Arthur  W.  Masters,  U.  S.  Manager,  London  Guarantee  and  Accident 
Company. 

FIRE  INSURANCE 

Thomas  H.  Montgomery,  President,  American  Fire  Insurance  Com¬ 
pany. 

Francis  C.  Moore,  ex-President,  Continental  Insurance  Company. 

George  L.  Chase,  President,  Hartford  Fire  Insurance  Company. 

John  H.  Washburn,  ex-President,  Home  Insurance  Company. 

Charles  Platt.  President,  Insurance  Company  of  North  America. 

George  P.  Sheldon,  President,  Phenix  Insurance  Company. 

Marshall  S.  Driggs,  President,  Williamsburgh  City  Fire  Insurance 
Company. 

In  addition  to  the  above  officers  of  companies,  it  may  be 
well  to  include  in  the  list  of  distinguished  insurance  men  who 
ability  to  the  company  which  he  created.  He  is  succeeded  in 


have  passed  away  Col.  Clifford  Thomson,  Editor  of  The 
Spectator,  whose  long  and  faithful  service  to  the  insurance 
business  deserves  that  recognition. 

It  is  not  the  purpose  of  this  article  to  eulogize  any  of  the 
men  whose  names  are  included  in  the  above  list,  but  we  trust 
that  it  will  not  be  considered  invidious  if  we  refer  briefly  to  a 
few,  whose  conspicuous  gifts  and  distinguished  services  to 
the  business  merit  a  few  words  of  appreciation. 

John  A.  McCall  will  always  be  regarded  as  one  of  the 
greatest  men  in  the  history  of  American  life  insurance. 
Through  his  constructive  genius  the  New  York  Life  Insur¬ 
ance  Company  grew  to  the  foremost  position  among  the 
world's  insurance  companies,  and  its  volume  of  business  in¬ 
creased  to  an  unprecedented  extent.  Although  his  last  days 
were  embittered  and  his  death  hastened  by  unmerited  re¬ 
proach  and  the  open  hostility  of  ignorant  and  prejudiced  men, 
posterity  will  do  justice  to  his  honesty  and  nobility  of  char¬ 
acter,  as  well  as  to  his  exceptional  talents  and  his  genius  for 
leadership.  After  his  death  the  New  York  Life  was,  for  a 
short  period,  under  the  presidency  of  Alexander  E.  Orr,  who 
was  succeeded  by  Darwin  P.  Kingsley,  Mr.  McCall’s  son-in- 
law,  who  has  maintained  the  supremacy  of  the  company  and 
has  proved  himself  a  worthy  successor  to  John  A.  McCall. 

John  F.  Dryden  was  a  pioneer — an  empire-builder. 
Through  his  foresight  and  faith,  courage  in  the  face  of  almost 
unsurmountable  obstacles  and  indefatigable  industry  was 
created  the  first  industrial  insurance  company  in  this  country. 
Byr  pure  force  of  character  he  triumphed  over  poverty,  indif¬ 
ference  and  opposition  from  all  sides  and  built  up  the 
Prudential  Insurance  Company  into  a  magnificent  monument 
to  his  memory.  In  his  later  years  and  after  he  became  a  Sen¬ 
ator  of  the  United  States  he  still  devoted  his  best  thought  and 
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the  presidency  by  his  son,  Forrest  F.  Dryden,  whose  inherited 
traits  of  character  and  conspicuous  ability  warrant  the  predic¬ 
tion  that  the  Prudential  will  take  no  backward  steps. 

The  death  of  George  F.  Seward  removed  from  the  sphere 
of  human  activity  one  of  two  great  men  who  have  lent  distinc¬ 
tion  to  the  accident  insurance  business,  the  other  being  the 
late  James  G.  Patterson.  Mr.  Seward  was  a  statesman  and  a 
scholar,  as  well  as  a  conspicuously  successful  insurance  ex¬ 
ecutive,  and  his  services  to  the  casualty  business  deserve  the 
fullest  recognition. 


It  is  no  disparagement  to  the  other  distinguished  fire  insur¬ 
ance  executives  who  have  died  within  the  last  ten  years  to 
single  out  for  a  few  appreciative  words  the  late  George  L. 
Chase,  the  venerable  and  able  president  of  the  Hartford 
Fire  Insurance  Company.  His  long  years  of  service, 
thorough  knowledge  of  the  business,  rugged  honesty  and 
great  executive  ability  combined  to  make  his  company 
one  of  the  best  and  strongest  in  the  United  States  and 
marked  him  as  one  of  the  great  fire  insurance  presidents 
of  his  time. 


INDIANAPOLIS  LIFE  INSURANCE  COMPANY 

The  steady  progress  of  the  Indianapolis  Life  Insurance  Company  is 
the  natural  outcome  of  its  able  and  enterprising  management.  At  the 
close  of  1912  the  insurance  in  force  was  $5,756,690,  an  increase  for  the 
year  of  $1,305,426,  the  new  business  written  in  1912  being  $2,040,000.  The 
company's  assets  are  $414,493,  an  increase  of  nearly  a  hundred  thousand 
dollars,  and  its  reserves  are  $352,547  as  compared  with  $268,913  at  the 
close  of  1911.  The  Indianapolis  Life  has  paid  total  death  claims  of  only 
$42,202,  its  favorable  mortality  experience  being  due  to  the  care  with 
which  its  risks  are  selected;  and  it  has  paid  $59,812  dividends  to  policy¬ 
holders — a  showing  made  possible  by  its  low  expense  ratio  and  well- 
selected  investments.  The  company  is  purely  mutual,  it  has  no  privi¬ 
leged  class  or  “special  contracts,”  and  its  policies  are  furnished  at  a 
low  net  cost.  Its  officers  are:  Albert  Goslee,  president;  Frank  P. 
Manly,  vice-president  and  general  manager;  Joseph  R.  Raub,  secretary; 
Edward  B.  Raub,  counsel;  Dr.  Frank  A.  Morrison,  medical  director: 
Dr.  M.  O.  De  Vaney,  medical  director,  and  A.  L.  Portteus,  cashier. 


PAN-AMERICAN  LIFE  INSURANCE  COMPANY 
Conspicuous  among  the  numerous  newly-organized  insurance  com¬ 
panies  is  the  Pan-American  Life  Insurance  Company  of  New  Orleans, 
which  began  business  last  April  and  has  already  received  applications 
for  eight  millions  of  insurance.  Soon  after  its  organization  it  absorbed 
the  Louisiana  National  Life,  which  had  about  $5,000,000  of  insurance  in 
force,  and  with  this  addition  to  its  business  it  will  probably  show  at 
least  ten  millions  of  insurance  in  force  in  its  first  annual  statement. 
The  company  was  organized  with  an  authorized  capital  of  $1,000,000  and 
a  surplus  of  $750,000.  It  operates  in  seven  Southern  States  and  in  all 
the  Central  American  Republics,  and  expects  to  enter  Porto  Rico,  Cuba, 
Arkansas,  Texas  and  Oklahoma  in  the  near  future.  At  the  close  of  the 
year  the  company’s  assets  had  passed  the  $2,000,000  mark.  The  Pan- 
American  has  a  strong  board  of  directors  and  also  has  the  advantage 
of  an  advisory  board  made  up  of  prominent  men  in  various  sections  of 
its  territory.  Its  officers  are  as  follows:  Crawford  H.  Ellis,  president; 
E.  G.  Simmons,  vice-president  and  agency  manager;  S.  Locke  Breaux, 
vice-president;  W.  B.  Thompson,  vice-president;  A.  Dumser,  vice-presi¬ 
dent;  James  L.  Wright,  secretary  and  treasurer;  Isaac  Davenport, 
actuary  and  auditor;  Eugene  J.  McGivney,  general  counsel,  and  Dr. 
Marion  Souchan,  medical  director. 


AMERICAN  CREDIT  INDEMNITY  COMPANY 
The  only  company  in  the  United  States  writing  credit  insurance  ex¬ 
clusively  is  the  American  Credit  Indemnity  Company,  and  its  wide  ex¬ 
perience  in  this  line,  combined  with  the  ability  of  its  management,  is 
producing  results  eminently  satisfactory  to  its  stockholders.  On  Decem¬ 
ber  31,  1912,  the  company  had  total  assets  of  $2,134,068;  reserves  for  rein¬ 
surance,  $750,763;  reserves  for  losses,  $264,624,  and  surplus  to  policy¬ 
holders,  $1,114,161.  The  first  quarter  of  the  present  year  has  been  ex¬ 
ceptionally  prosperous  and  shows  a  pronounced  improvement  over  the 
same  period  last  year.  There  is  a  large  increase  in  premiums  paid  and 
a  gratifying  decrease  in  the  loss  ratio,  and  the  number  of  claims  filed, 
due  to  improvements  in  underwriting  and  a  better  selection  of  risks. 


And  these  results  have  been  gained  in  spite  of  the  fact  that  the  business 
failures  for  the  first  three  months  of  1913  reached  the  great  total  of 
$63,000,000 — an  increase  of  more  than  $10,000,000.  President  E.  M.  Treat 
is  entitled  to  the  credit  for  the  very  satisfactory  showing  that  the  com¬ 
pany  has  made  recently,  and  the  stockholders  of  the  company  are  to  be 
congratulated  on  the  ability  with  which  its  business  is  carried  on. 


LONDON  LIFE  OF  LONDON,  ONT. 

During  the  year  1912  the  London  Life  of  London,  Canada,  one  of  the 
soundest  and  best-managed  companies  in  the  Dominion,  surpassed  all 
its  former  records  in  the  amount  of  business  written  and,  at  the  same 
time,  materially  increased  its  financial  strength.  The  company  does 
both  an  ordinary  and  industrial  business,  and  it  made  good  progress  in 
both  branches  last  year.  Over  $3,500,000  of  ordinary  and  $4,700,000  of 
industrial  business  was  written  during  the  year.  At  the  end  of  the 
year  the  total  insurance  in  force  was  $23,335,321,  of  which  $12,799,079 
was  ordinary  and  $10,536,242  was  industrial.  The  company’s  assets  on 
December  31  were  $4,059,376  and  its  surplus  to  policyholders  $201,374. 
Its  reserves  amounted  to  $3,693,637,  and  they  are  maintained  on  an  ex¬ 
ceptionally  high  standard.  In  fact,  conservatism  is  the  keynote  of  the 
the  company’s  management  in  every  particular.  The  officers  of  the 
company  who  have  contributed  so  greatly  to  its  success  are:  John 
McClary,  president;  J.  G.  Richter,  secretary  and  general  manager,  and 
Ed.  E.  Reid,  assistant  manager. 


FLORIDA  LIFE  INSURANCE  COMPANY 

The  seventh  annual  statement  of  the  Florida  Life  Insurance  Company 
shows  a  gratifying  growth  in  its  business,  and  its  financial  condition  is 
highly  satisfactory.  The  report  shows  that  the  company  has  approxi¬ 
mately  $9,000,000  of  insurance  in  force.  Its  premium  income  last  year 
was  $273,737,  and  its  assets  at  the  close  of  the  year  were  $859,678.  Its 
agency  force  is  well  organized  and  active,  its  executive  management 
enterprising,  and  all  conditions  are  favorable  for  continuous  progress 
along  sound  and  conservative  lines.  The  company  is  occupying  its  re¬ 
cently  completed  eleven-story  building  at  Jacksonville,  every  office  in 
which,  with  the  exeception  of  those  necessary  for  the  company’s  use,  is 
already  rented  and  bringing  in  a  good  income.  The  officers  of  the  com¬ 
pany  are  as  follows:  President,  M.  D.  Johnson;  vice-presidents,  P.  D. 
Cassidey  and  D.  H.  McMillan;  treasurer,  O.  S.  Albritton;  secretary, 
W.  P.  Douglass;  actuary  and  assistant  secretary,  R.  M.  Anderson;  as¬ 
sistant  treasurer,  Matthias  Marschall;  medical  director,  R.  H.  McGinnis, 
M.  D. ;  general  counsel,  John  W.  Dodge,  and  manager  of  agencies, 
R.  K.  Shaw. 


Owners  of  insurance  stocks  will  be  interested  in  the  advertisement  of 
F.  M.  Zeiler  &  Co.  of  Chicago,  which  is  printed  on  another  page  of  this 
issue  of  The  Spectator.  Detailed  statements  of  insurance  companies 
for  a  period  of  five  years  back  will  be  furnished  on  request.  The 
statistics  on  file  in  the  office  of  this  firm  enable  them  to  give  expert 
advice  on  the  value  of  the  stock  of  every  insurance  company  doing  busi¬ 
ness  in  the  United  States  and  Canada. 
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A  RECORD  OF  FIFTY  YEARS 


THE  JOHN  HANCOCK  MUTUAL  LIFE  INSURANCE  COMPANY  CELEBRATES  ITS  SEMI-CENTENNIAL 


In  April,  1862,  the  John  Hancock  Mutual  Life  Insurance  Company  was 
incorporated  under  the  laws  of  Massachusetts,  it  being  the  first  com¬ 
pany  to  be  organized  after  the  passage  of  the  valuation  and  non¬ 
forfeiture  laws  which  were  destined  to  revolutionize  the  business  of 
life  insurance  in  the  United  States. 

The  company  was  the  outgrowth  of-  an  idea  generated  in  the  active 
and  versatile  brain  of  Albert  L.  Murdock,  a  prominent  citizen  of  Boston. 
Among  his  other  activities  Mr.  Murdock  was  a  statistician,  and  he  be¬ 
came  interested  in  the  grave  injustice  resulting  from  the  forfeiture  of 
life  insurance  policies.  His  researches  showed  that  every  sixth  policy¬ 
holder  forfeited  his  policy,  and  to  overcome  this  waste  he  conceived 
the  idea  of  a  life  insurance  company  whose  charter  should  contain  pro¬ 
visions  against  forfeiture.  He  subsequently  interested  a  number  of 
Boston  business  men  in  the  plan  and  they  applied  to  the  Massachusetts 
Legislature  for  the  incorporation  of  the  Benjamin  Franklin  Protective 
Life  Insurance  Company,  but,  for  reasons  which  it  is  unnecessary  to 
state  here,  the  bill  was  finally  rejected  in  April,  1861.  Later,  in  April, 
the  non-forfeiture  bill  became  a  law.  Mr.  Murdock  and  his  associates 
then  applied  for  a  charter  for  the  John  Hancock  Mutual  Life  Insurance 
Company,  which  was  granted  on  April  21,  1862.  The  first  meeting  of 
the  company  was  held  the  following  October,  a  board  of  thirty-six 
directors  was  elected,  and  this  board  chose  George  P.  Sanger  as 
president  of  the  company.  The  company's  first  office  was  at  41  State 
street,  and  at  a  meeting  held  there  in  November,  1862,  Doctors  J.  Mason 
Warren  and  Henry  L.  Bowditch  were  selected  as  medical  advisers  and 
George  B.  Ager  was  selected  secretary  of  the  company.  The  certificate 
of  the  Insurance  Department  permitting  the  company  to  begin  business 
was  dated  December  8,  1862.  Policy  No.  1,  dated  December  24,  1862,  was 
written  on  the  life  of  Mr.  Murdock,  who  was  also  the  company’s  first 
agent,  he  having  been  appointed  its  general  agent  at  Boston. 

Among  other  agents  who  served  the  company  in  its  first  year  were 
Lott  Dean,  George  F.  Emery,  E.  P.  Burnham.  J.  W.  Parkhurst  and  C.  F. 
Gerry.  Agents  were  also  appointed  in  Maine  and  New  Hampshire  early 
in  1863.  Isaac  Emery,  one  of  the  original  directors,  was  elected  vice- 
president  of  the  company  in  June,  1863,  and  occupied  that  position  until 
its  abolishment  January  1,  1868.  The  company  did  not  appoint  an 
actuary  during  its  early  years,  but  Elizur  Wright  served  it  as  consult¬ 
ing  actuary  during  that  period. 

ENTERS  THE  WESTERN  FIELD 

In  1863  the  company  branched  out  in  the  Western  field  and  established 
agencies  in  Michigan  and  Minnesota.  At  the  end  of  the  first  year  the 
company  had  in  force  287  policies,  insuring  $526,950;  its  receipts,  includ¬ 
ing  $100,000  guarantee  capital,  were  $134,153.77,  and  its  disbursements 
were  $8,617.72.  The  first  death  claim  was  paid  in  July,  1864. 

In  1865  the  John  Hancock  entered  Pennsylvania,  Illinois,  Connecticut 
and  Missouri,  and  in  1866  it  began  business  in  New  Yrork  city.  At  a 
special  meeting  of  the  members  of  the  company,  held  June  6,  1866,  the 
by-laws  were  changed  to  provide  for  an  annual  distribution  of  surplus 
to  policyholders  instead  of,  as  originally,  every  fifth  year.  In  1867 
agencies  were  opened  in  New  Hampshire,  Vermont  and  Ohio.  This  year 
also  marked  the  completion  of  the  first  five  years  of  the  company  and 
its  statement  showed  a  most  gratifying  growth,  its  assets  at  the  end  of 
the  year  being  $884,708,  its  surplus  $257,254,  and  the  insurance  in  force 
being  $10,138,158. 

In  1869  Frank  R.  Robinson,  the  present  treasurer  of  the  company, 
entered  its  service,  in  which  he  has  been  continuously  engaged  ever 
since,  and  later  in  the  same  year,  having  outgrown  its  narrow  quarters 
in  State  street,  the  company  secured  offices  in  the  Sears  Building  at 
Washington  and  Court  streets.  In  January,  1872,  Roland  O.  Lamb,  now 
president  of  the  company,  entered  its  service  as  assistant  bookkeeper 
and  in  the  same  year  the  directors  ordered  redemption  of  the  guarantee 
capital  and  the  company  passed  to  a  strictly  mutual  basis.  Another 
important  event  in  1872,  which  afterwards  had  a  direct  bearing  on  the 
fortunes  of  the  John  Hancock,  was  the  appointment  of  Stephen  H. 
Rhodes,  who  later  became  its  president,  to  be  Deputy  Insurance  Com¬ 
missioner  of  Massachusetts.  In  this  year,  too.  the  company  was  ad¬ 
mitted  to  Maryland  and  Wisconsin.  1 

In  1873  Judge  Sanger,  who  had  been  president  of  the  company  from 
its  inception,  resigned  to  accept  an  appointment  as  United  States  Dis¬ 
trict  Attorney  for  Massachusetts,  and  Lafayette  A.  Lyon  was  elected  to 
succeed  him.  Mr.  Lyon’s  term  of  office  was  brief,  as  he  resigned,  both 
as  president  and  director,  the  following  year.  In  June,  1874,  George 
Thornton,  an  experienced  life  insurance  man,  was  elected  president,  but 
in  his  four  years’  incumbency  as  president  the  life  insurance  business 
had  fallen  upon  troublous  times  and  the  John  Hancock,  while  never  in 


serious  peril  as  to  its  solvency,  was  involved  in  the  widespread  depres¬ 
sion  of  the  time.  In  the  meantime  Mr.  Rhodes  had  been  made  Insurance 
Commissioner  of  Massachusetts,  and  in  his  report  for  the  year  1874  he 
took  occasion  to  reply  to  certain  attacks  which  had  been  made  on  the 
John  Hancock  and  to  express  his  entire  confidence  in  the  management 
of  the  company  and  its  future  prosperity. 

RHODES  ELECTED  PRESIDENT 

In  1879  George  Thornton  retired  from  the  presidency  of  the  company 
and  the  directors  selected  Mr.  Rhodes,  who  was  then  serving  his  second 
term  as  Insurance  Commissioner,  to  be  his  successor.  In  his  letter 
accepting  the  office  Mr.  Rhodes  spoke  of  the  excellent  financial  condition 
of  the  company  and  the  high  standing  and  character  of  its  directors. 
The  accession  of  Mr.  Rhodes  to-  the  presidency  marked  an  epoch  in  the 
history  of  the  company.  One  of  his  first  acts  was  the  establishment  of 
the  industrial  branch,  which  began  operations  on  July  1,  1879.  The 
John  Hancock  was  the  first  mutual  life  insurance  company  to  engage 
in  the  industrial  business,  and  it  was  also  the  pioneer  in  granting  divi¬ 
dends  and  cash  surrender  values  in  industrial  policies. 


From  this  time  on  the  growth  of  the  company  was  steady  and  its 
prosperity  uninterrupted.  It  entered  State  after  State  and  built  up  a 
strong  organization  all  over  the  country.  In  1887,  having  again  out¬ 
grown  its  home  office  accommodations,  it  secured  temporary  quarters 
at  Boylston  and  Washington  streets,  pending  the  erection  of  the  build¬ 
ing  which  bore  its  name  and  which  was  located  on  Devonshire  and  Fed¬ 
eral  streets.  But  even  this  handsome  and  commodious  structure  was 
not  long  adequate  for  the  growing  needs  of  the  company  and,  in  1902,  it 
secured  the  Franklin  street  property,  on  which  it  subsequently  erected 
the  magnificent  building  which  it  now  occupies.  During  this  period,  too, 
notable  changes  were  taking  place  in  the  personnel  of  the  company’s 
officers.  In  1894  Mr.  Lamb  was  elected  secretary  and  the  following  year 
he  was  elected  a  director  and  second  vice-president,  filling  also  the 
office  of  secretary.  In  February,  1900,  he  was  elected  vice-president, 
and  in  1903  Walton  L.  Crocker,  th.e  assistant  secretary,  succeeded  Mr. 
Lamb  as  secretary.  Other  changes  of  more  or  less  importance  followed 
until  in  June,  1909,  President  Rhodes  died  in  his  eighty-fourth  year  after 
a  long,  active  and  useful  life,  and  on  the  twenty-first  of  that  month 
Mr.  Lamb  was  chosen  as  his  successor.  At  the  same  time  Colonel  Rand 
was  elected  vice-president,  Mr.  Holmes  second  vice-president,  and  Mr. 
Blaney  third  vice-president.  Mr.  Blaney  died  in  1910,  and  his  office  re¬ 
mained  vacant  until  1912,  when  Mr.  Crocker  was  elected  to  the  position 
in  addition  to  his  office  as  secretary. 

The  foregoing  is  a  brief  sketch  of  the  first  fifty  years  of  the  John 
Hancock  Mutual  Life  Insurance  Company.  It  entered  its  second  half 
century  with  well-invested  assets  of  more  than  $92,000,000  and  a  sur¬ 
plus  of  $7,486,000  above  all  liabilities.  Its  income  last  year  was  $27,- 
780,726,  and  it  gained  eight  per  cent  in  outstanding  insurance.  It  closed 
the  year  with  more  than  $662,000,000  insurance  in  force,  and  it  has  paid 
to  its  policyholders  since  organization  more  than  $112,000,000, 
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Northwestern  Mutual  Life  Insurance  Company. 

Jno.  I.  D.  Bristol, 

MANAGER  FOR  THE  NEW  YORK  CITY  AGENCIES 

METROPOLITAN  BUILDING 

MADISON  AVENUE.  23RD  STREET  AND  FOURTH  AVENUE 
NEW  YORK  Cl  TY 


April  8th,  1913 . 

Mr.  Ed.  W.  Allen,  President, 

The  Life  Underwriters  Association  of  New  York, 

220  Broadway, 

City. 

Dear  Mr .  Allen  — 

I  have  your  greatly  appreciated  letter  of  the  2nd  instant,  urging  me  to 
become  a  member  of  The  Life  Underwriters  Association  of  New  York. 

This  I  cannot  do,  until  the  Association  has  done  something  in  an 
emphathic  and  unmistakable  way,  to  divest  life  insurance  of  the  crimes  and 
criminals  that  are  everywhere  associated  with  the  business.  All  of  this  was 
very  mildly  gone  into,  in  acceding  to  your  kind  invitation  to  address  the 
members  of  your  Association  on  the  evening  of  the  31st  ultimo. 

I  know  of  no  Association  of  this  kind,  that  has  done  anything  during 
the  last  twenty  years  to  prevent  barbers,  floor  walkers,  cashiers,  book¬ 
keepers,  elevator  men,  porters,  proprietors  of  bootblack  stands,  real  estate 
men,  fire,  accident  and  plate  glass  insurance  agents,  and  other  varieties  of 
people,  from  preying  upon  the  work  of  regular  life  insurance  men.  To  such  an 
extent  has  this  gone,  that  the  regular  men  are  becoming  the  employers  of  the 
other  class,  and  this  is  so  marked  a  feature  of  the  "profession"  (?)  that  the 
better  class  of  men,  who  could  make  life  insurance  what  it  should  be,  have 
been  for  years  avoiding  the  business.  I  blame  the  Life  Underwriters  Asso¬ 
ciations  of  this  country,  and  the  National  Association,  particularly,  for 
these  deplorable  conditions,  under  which  life  insurance  cannot  even  be  termed 
a  business— let  alone  a  "profession".  The  non-action  of  Associations  is  en¬ 
couraging  the  petty  thieves  who  interfere  with  the  business  of  regular  life 
insurance  agents;  and  the  General  Agent  and  Manager,  in  the  guise  of  the 
master  thief,  is  aiding  the  petty  thieves  to  demoralize  his  own  men.  It  is 
a  disgraceful  state  of  affairs,  and  no  other  business  can  show  a  similar 
condition  of  things  or  any  such  history. 

I  must  have  conclusive  evidence  that  the  majority  of  the  members  com¬ 
posing  the  Life  Underwriters  Associations  of  this  country  are  sincere  in 
desiring  any  change,  before  I  consider  membership.  Feeling  as  I  do— and 
this  letter  very  inadequately  expresses  those  feelings— I  must  decline  to 
have  anything  to  do  with  the  Associations  in  question,  until  some  of  them,  at 
least,  have  put  themselves  absolutely  on  record  in  favor  of  LIFE  INSURANCE 
COMMISSIONS  FOR  LIFE  INSURANCE  MEN  ONLY. 

Very  sincerely  yours, 


Tlmrsil.u 
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ROSSIA  INSURANCE  COMPANY,  ST.  PETERSBURG 

In  the  last  decade  one  of  the  prominent  features  of  fire  underwriting 
in  the  United  States  has  been  the  notable  extent  to  which  the  business 
of  wrifing  reinsurance  solely  has  grown.  This  is  done  largely  by 
foreign  companies,  and  is  an  innovation  which  seems  popular  among 
American  fire  underwriters,  as  the  use  of  reinsurance  companies  by 
direct-writing  companies  has  enabled  the  latter  to  afford  their  agents 
much  greater  writing  power  than  they  would  otherwise  possess,.  This 
is  advantageous  in  helping  agents  to  secure  the  business  of  large  manu¬ 
facturing  and  mercantile  concerns  which  do  not  wish  to  be  troubled 
with  the  care  of  more  policies  than  are  absolutely  necessary. 

The  leading  reinsurance  company  in  point  of  volume  of  business  in 
this  country  is  the  Rossia  Insurance  Company  of  St.  Petersburg,  which 
commenced  operations  in  the  United  States  some  nine  years  ago.  It 
has  now  built  up  a  net  premium  income  which  fell  little  short  of  $6,000,- 
000  last  year,  and  its  United  States  branch  assets  on  January  1,  1913, 
aggregated  $5,590,005,  while  its  surplus  was  $1,193,790.  The  experience 
of  the  United  States  branch,  notwithstanding  the  fact  that  it  suffered 
an  abnormal  loss  in  1906  at  San  Francisco  of  nearly  $1,600,000,  has  been 
so  favorable  that  its  combined  loss  and  expense  ratio  for  the  full 
period  of  its  operation  in  this  country  has  been  less  than  eighty-nine 
per  cent  of  pre¬ 
miums.  This  rec¬ 
ord  in  itself  is  suf¬ 
ficient  to  warrant 
the  belief  that  the 
Rossia  has  become 
a  permanent  fixture 
in  the  American 
fire  underwriting 
world.  However,  if 
any  additional  evi¬ 
dence  of  its  per- 
manency  was 
needed,  it  would  be 
found  i  n  t  h  e  fact 
that  the  company 
has  acquired  a  plot 
of  150  feet  by  175 
feet  in  a  very 
prominent  hart  of 
the  city  of  Hart¬ 
ford,  upon  which  it 
will  erect  an  im¬ 
posing  and  artistic 
office  building,  an 
exterior  sketch  of 
which  is  here 
shown.  The  site  is 
directly  opposite  a 
large  block  of  prop¬ 
erty  owned  by  the 
city,  and  at  present 
occupied  by  the 
high  school,  upon 
which  the  city  will 
shortly  erect  extensive  and  highly  modern  high  school  buildings  under 
plans  which,  when  completed,  will  give  to  the  corner  occupied  by  the 
Rossia  a  commanding  view  into  the  very  heart  of  the  business  district. 
The  property  purchased  by  the  Rossia  belongs  to  the  Theological  Semi¬ 
nary  of  the  city  of  Hartford,  which  occupies  handsome  buildings  directly 
adjoining  the  future  Rossia  building.  The  latter  will  prove  a  fine  addi¬ 
tion  to  the  already  considerable  number  of  buildings  owned  and  occu¬ 


GUARANTY  LIFE  INSURANCE  COMPANY 
The  Guaranty  Life  of  Davenport,  Iowa,  is  a  successful  and  progres¬ 
sive  company,  both  in  spirit  and  in  fact.  Since  it  began  business  in  1903 
it  has  done  some  vigorous  work  in  the  field,  and,  at  the  same  time,  it 
has  built  up  a  powerful  organization  both  in  finance  and  administration 
to  back  up  its  contracts.  New  business  of  over  a  million  was  issued 
in  1912,  bringing  the  amount  in  force  well  over  the  three  million  mark. 
Its  assets  of  $341,432  and  its  surplus  to  policyholders  of  $250,098  show 
the  strength  it  has  behind  its  contracts  and  show,  too,  the  consistent 
growth  of  the  company  under  such  able  officers  as  A.  E.  Steffen,  the 
president;  Rudolph  Rohlfs,  the  vice-president;  L.  J.  Dougherty,  the  sec¬ 
retary,  and  J.  C.  Hasler,  the  treasurer.  An  able  board  of  directors 
assists  in  the  administration  of  the  company  and  shares  in  the  enthu¬ 
siasm  of  its  officers  and  of  the  field  workers.  The  company  is  confident 
of  a  splendid  record  for  1913,  and  is  doing  some  up-to-date  work  toward 


pied  by  prominent  and  wealthy  corporations  in  Hartford,  and  one  of 
which  the  management  of  the  Rossia,  as  well  as  of  the  citizens  of 
Hartford,  may  well  feel  proud. 

A  factor  which  carries  much  weight  with  direct-writing  companies  in 
concluding  reinsurance  treaties  is,  of  course,  the  strength  of  the  com¬ 
pany  to  which  they  intend  to  cede  business.  The  last  available  home 
office  statement  of  the  Rossia  Insurance  Company  showed  about  $48,000,- 
000  of  assets,  with  a  premium  reserve  in  round  figures  of  $35,500,000,  and 
a  special  reserve  in  excess  of  $1,200,000.  Its  capital  on  January  1,  1912, 
was  $2,080,000.  While  the  company’s  home  office  statement  as  of  Janu¬ 
ary  1,  1913,  has  not  been  received,  it  is  known  that  the  capital  was  in¬ 
creased  in  1912  to  $2,600,000,  and  at  the  same  time  stockholders  paid  in 
to  the  special  or  contingency  reserve  a  sum  of  $520,000,  increasing  the 
latter  to  $1,732,138.  The  profit  balances  for  the  year  1907  to  1911,  in¬ 
clusive,  were  respectively  as  follows:  $227,127,  $352,056,  $261,041,  $609,- 
299  and  $604,653,  the  total  of  these  sums  having  been  $2,154,176,  or  an 
amount  of  profit  earned  in  the  five-year  period  exceeding  the  capital 
stock.  On  January  1,  1908,  the  special  reserve  was  $495,130,  and  by  the 
early  part  of  1912,  as  noted  above,  this  had  been  increased  to  $1,732,138. 
Similarly,  on  January  1,  1908,  the  premium  reserve  was  $28,272  638 
while  on  January  1,  1912,  it  had  been  increased  to  $35,437,130.  The 

assets,  likewise, 
have  been  a  u  g  - 
mented  by  nearly 
$12,000,000  i  n  t  h  e 
period  between 
January  1,  1908, 
and  the  early  part 
of  last  year.  These 
figures  not  only  in¬ 
dicate  great  finan¬ 
cial  strength,  but 
fine  progress  i  n 
volume  of  business 
and  in  profit  there¬ 
on.  The  Rossia  is 
acknowledged  to  be 
one  of  the  strongest 
and  most  progres¬ 
sive  insurance  com¬ 
panies  in  the  world, 
and  its  home  office 
administration,  a  s 
well  as  its  United 
States  manage¬ 
ment,  is  of  so  high 
a  chaiacter  that  the 
most  eminent  com¬ 
panies  are  glad  to 
have  reinsurance 
treaties  with  the 
Rossia. 

Carl  F.  Sturhahn 
of  Hartford,  Conn., 
who  occupies  a  high 
position  in  the 
ranks  of  American  underwriters,  is  the  United  States  manager  of  the 
Rossia.  Its  United  States  trustees  are:  Hugo  Schuman,  president  Ger¬ 
mania  Fire  Insurance  Company  of  New  York;  Hubert  Cillis,  vice-presi¬ 
dent  Germania  Life  Insurance  Company  of  New  York,  and  Isaac  N. 
Seligman,  of  the  banking  house  of  J.  &  W.  Seligman  &  Co.  of  New  Yorki 
It  is  manifest,  therefore,  that  both  the  underwriting  and  the  investment 
interests  of  the  Rossia’s  American  branch  are  in  the  best  of  hands. 


that  end.  But  anything  else  than  that  would  be  decidedly  an  exception 
to  the  rule. 


UNITED  STATES  ANNUITY  AND  LIFE 
The  United  States  Annuity  and  Life  Insurance  Company  of  Chicago 
maintains  its  steady  growth  of  business  and  shows  satisfactory  progress 
along  all  lines.  At  the  end  of  last  year  the  insurance  in  force  amounted 
to  $11,419,962,  an  increase  for  the  year  of  $1,666,708,  and  it  renewed 
seventy-six  per  cent  of  the  business  in  force  during  the  previous  year. 
New  business  issued  in  1912  amounted  to  $5,243,739.  The  company  also 
made  creditable  progress  financially  during  the  past  year,  its  assets  on 
December  31,  1912,  being  $990,461,  an  increase  of  $258,390,  and  its  surplus 
being  $337,202.  The  company’s  management  is  in  capable  hands  and  its 
steady  and  healthy  growth  is  evidence  of  the  public  appreciation  of 
that  fact. 


AMERICAN  BRANCH  OFFICE  BUILDING  OF  THE  ROSSIA  INSURANCE  COMPANY 

To  be  erected  at  Hartford,  Conn. 
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THE  OCCIDENTAL  LIFE  INSURANCE  COMPANY  OF 

CALIFORNIA 

In  a  little  more  than  six  years  the  Occidental  Life  Insurance  Com¬ 
pany  of  Los  Angeles,  Cal.,  has  grown  to  be  a  substantial  institution  on 
the  Pacific  Coast  and  has  earned  the  confidence  of  the  people  of  the 
Coast  States,  to  which,  so  far,  it  has  confined  its  business.  Its  growth 
is  founded  on  a  solid  foundation  and  it  has  never  sought  to  quickly 
become  a  great  company  at  the  expense  of  conservative  methods  and 
sound  business  principles.  The  result  has  been  a  steady,  natural  and 
substantial  progress  along  the  lines  which  make  for  permanency  and 
security.  There  is  plenty  of  room  to  grow  in  the  Far  West  for  a 
properly  managed  insurance  company,  and  the  management  of  the 
Occidental  Life  has  gone  on  the  principle  that  growth  on  natural  lines, 
like  that  of  the  giant  trees  of  California,  is  in  every  way  more  satis¬ 
factory  than  the  forced  growth  due  to  what  may  be  called  hot-house 
methods. 

GRATIFYING  GROWTH  IN  BUSINESS  WRITTEN 
The  company  w-rites  both  life  and  accident  insurance  and  in  both  fields 
has  been  eminently  successful.  Its  policy  forms  are  in  every  way  up 
to  date  and  its  policyholders  have  the  benefit  of  every  concession  to 
liberality  that  is  consistent  with  the  safety  of  the  company  and  sound 
underwriting  methods.  By  energetic  work  and  fair  treatment  of  its 
men  the  company  has  built  up  an  efficient  agency  force  and  has  thus 
solved  the  most  difficult  problem  that  confronts  an  insurance  company 
during  its  early  years.  From  now  on  it  is  safe  to  predict  that  it  will 
expand  year  by  year  with  increasing  rapidity. 

The  company’s  annual  statement  for  the  year  ending  December  31, 
1912,  is  before  us,  and  it  shows  gratifying  progress  in  all  departments. 
During  that  year  it  wrote  $2,544,686  of  paid-for  life  insurance,  and  the 
life  insurance  in  force  at  the  end  of  the  year  was  $7,516,857,  being  an 
increase  for  the  year  of  more  than  a  million  dollars.  Its  premium  in¬ 
come  for  1912  was  $251,326  in  the  life  department  and  $163,950  in  the 
accident  department,  both  branches  showing  an  increase  for  the  year. 

FINANCIAL  GAINS 

On  the  financial  side  the  progress  of  the  Occidental  Life  Insurance 
Company  has  been  no  less  gratifying  than  from  the  insurance  point  of 
view.  At  the  end  of  1912  its  total  admitted  assets  were  $757,953  as  com¬ 
pared  with  $631,483  at  the  close  of  the  preceding  year.  Of  these  assets 
$609,696  are  invested  in  first  mortgages  on  real  estate,  which  are  both 
secure  and  productive.  The  company  owns  no  speculative  securities, 
and  it  is  apparent  that  its  financial  management  is  in  safe  hands.  Since 
the  year  1908  the  assets  have  shown  a  steady  growth,  approximating 
$100,000  in  each  year. 

The  Occidental  Life  has  $250,000  of  capital  stock,  and  its  surplus  to 
policyholders  at  the  end  of  last  year  was,  $295,967.  The  reserves  on  life 
policies  required  by  law  were  $373,349,  and  there  was  an  additional  re¬ 
serve  voluntarily  set  aside  amounting  to  $2463.  In  the  accident  depart¬ 
ment  the  reserves  required  by  law  were  $44,257,  and  there  was  also 
reserved  to  cover  estimated  liability  on  claims  reported,  but  in  which 
proofs  were  not  completed,  $13,627.  There  was  also  reserved  $8917  for 
Federal,  State  and  other  taxes.  . 

Following  are  the  officers  of  the  company,  to  whom  is  due  the  credit 
for  the  satisfactory  conditions  shown  by  the  annual  statement:  Joseph 
Burkhard.  president;  Seth  A.  Keeney,  vice-president;  E.  L.  Blanchard, 
second  vice-president;  Herman  J.  Burkhard,  third  vice-president;  W.  H. 
Cramer,  fourth  vice-president  and  superintendent  of  agencies,  and 
Robert  J.  Giles,  secretary  and  general  manager. 


HOME  LIFE  INSURANCE  COMPANY  OF  AMERICA 

The  substantial  and  steady  growth  of  the  Home  Life  Insurance  Com¬ 
pany  of  America  has  warranted  the  recent  purchase  of  the  property  at 
506  Walnut  street,  Philadelphia,  which  is  being  remodeled  into  a  hand¬ 
some  and  commodious  home  office  for  the  exclusive  use  of  the  company. 
The  fourteenth  annual  statement  of  the  company  shows  gratifying  in¬ 
creases  in  all  departments  during  the  past  year.  Total  assets  on  the 
first  of  January  were  $516,159,  an  increase  of  $183,559;  surplus  to  policy¬ 
holders,  $203,608,  an  increase  of  $36,970;  reserves,  $267,568,  an  increase 
of  $106,645;  insurance  in  force,  $12,402,260,  an  increase  of  $3,825,344,  and 
premium  income,  $368,592,  an  increase  of  $122,464.  The  officers  of  the 
company  are:  Basil  H.  Walsh,  president;  J.  Pierce  Buckly,  first  vice- 
president;  P.  J.  Cunningham,  second  vice-president;  Joseph  L.  Durkin, 
secretary;  Edward  P.  Madden,  treasurer;  George  A.  Huggins,  actuary; 
Dr.  E.  Bryan  Kyle,  medical  director;  M.  Lally,  general  manager,  and 
J.  C.  Maginnis,  manager  of  agencies. 


MINNESOTA  MUTUAL  LIFE 
The  Minnesota  Mutual  Life  Insurance  Company  made  a  very  creditable 
showing  last  year,  as  appears  from  the  annual  statement  showing  its 
condition  on  Decembef-  31,  1912.  The  increase  in  insurance  in  force  and 
the  character  of  the  business  written  speak  well  for  the  agency  force 
and  the  excellence  of  the  executive  management  is  shown  by  the  low 
mortality,  economy  of  operation  and  high  interest  earnings  on  the  in¬ 
vested  assets  of  the  company.  President  E.  W.  Randall  and  his  execu¬ 
tive  associates  and  subordinates  are  to  be  congratulated  on  the  excel¬ 
lent  record.  The  statement  shows  admitted  assets  of  $3,716,150,  an  in¬ 
crease  of  $288,448  for  the  year;  surplus,  $236,794,  an  increase  of  $72,359; 
reserves,  $3,300,118,  a  gain  of  $194,002,  and  insurance  in  force  of  $21,- 
360,490,  a  gain  of  $1,236,393.  New  business  paid  for  in  1912  aggregated 
$3,584,891. 


THE  PRLTSSIAN  LIFE  INSURANCE  COMPANY  OF 
BERLIN,  GERMANY 

A  large  measure  of  .success  has  attended  the  efforts  of  the  United 
States  branch  of  the  Prussian  Life  Insurance  Company  of  Berlin  since 
its  establishment  in  this  country  in  1905.  The  plan  of  operation  pur¬ 
sued  by  it  is  unique,  in  that  all  its  dealings  are  direct  with  other  com¬ 
panies,  with  whom  it  makes  contracts  to  reinsure  their  excess  lines 
on  lives  of  individual  policyholders.  A  large  number  of  organizations 
in  various  parts  of  the  country  are  now  availing  themselves  of  the 
facilities  offered  by  the  Prussian  Life,  and  every  one  of  them  is  amply 
satisfied  with  the  treatment  accorded  them. 

The  extent  of  the  Prussian’s  business  in  this  country  is  indicated  by 
the  fact  that  in  1912  it  collected  in  premiums  $208,460,  accepted  $7,419,- 
380  of  reinsurances  and  now  carries  on  its  books,  over  seventeen 
millions  of  business.  The  financial  strength  of  the  United  States  branch 
is  ample  for  all  requirements,  as  its  contracts  are  backed  by  assets  of 
$636,672,  against  which  there  are  liabilities  of  only  $101,518,  so  that  the 
surplus  funds  amount  to  $535,154.  The  affairs  of  the  company  in  this 
country  are  in  the  hands  of  Carl  F.  Sturhahn  as  general  attorney  and 
Wm.  C.  Schiede  as  resident  manager,  the  office  of  the  company  being 
located  in  Hartford,  Conn.,  while  the  trustees  are:  Robert  W.  Hunting- 
ton,  Jr.,  president  Connecticut  General  Life;  Archibald  A.  Welch,  vice- 
president  Phoenix  Mutual  Life,  and  Geo.  H.  Burt,  cashier  State  Bank,  all 
of  Hartford. 

Among  European  companies  the  Prussian  Life  occupies  a  high  posi¬ 
tion  both  as  to  its  financial  standing  and  volume  of  business.  The 
annual  statement  covering  the  year  1912  shows  that  it  is  pos¬ 
sessed  of  assets  aggregating  $21,215,197.  Its  liabilities  include  reserves 
amounting  to  $18,526,539,  and  other  items  $939,604,  leaving  a  surplus  on 
policyholders’  account  of  $1,749,053,  which  includes  $750,000  capital  and 
$75,000  reserve  on  capital  as  per  German  laws.  During  1911  the  new 
business  written  amounted  to  $10,695,918,  and  at  the  close  of  that  year 
there  were  in  force  64,718  policies  for  $70,518,110. 

The  managers  of  the  company  at  the  home  office  are  Dr.  Hager, 
formerly  counselor  of  the  Imperial  Supervising  Office  for  Private  In¬ 
surance,  and  R.  Stelzer,  with  C.  Pabst  and  Dr.  H.  Bentzien  as  deputies. 
The  board  of  directors  include:  Chairman  Jacob  Dannenbaum,  privy 
counselor  of  commerce,  judge  of  commerce,  manager  of  the  Preussische 
Pfandbriefbank;  Vice-Chairman  Hermann  Heyl,  ex-manager  of  the  com¬ 
pany,  who  has  been  identified  with  it  since  its  foundation,  while  other 
members  are  Count  Doenhoff-Friedrichstein,  Count  Posadowsky-Wehner. 
Count  Hans  Praschma  and  Richard  Marshall  V.  Bieberstein,  gentlemen 
who  occupy  prominent  positions  in  the  German  Government. 


THE  GLOBE  INDEMNITY  COMPANY 
The  Globe  Indemnity  Company  of  New  York  closed  its  first  complete 
year  on  the  thirty-first  of  December  last  with  a  truly  remarkable  record 
of  achievement,  it  wrote  during  the  year  $2,125,740  of  net  premiums, 
an  amount  unsurpassed  by  any  casualty  company  in  its  first  year,  a 
fact  of  which  Secretary  and  General  Manager  A.  Duncan  Reid  may  well 
be  proud;  especially  in  view  of  the  low  expense  ratio,  41  per  cent,  at 
which  the  business  was  written.  The  year  was  also  a  highly  successful 
one  from  a  financial  point  of  view,  its  admitted  assets  on  December  31 
being  $2,807,219,  and  the  surplus  to  policyholders  being  $1,254,718.  In  ad¬ 
dition  to  the  reserves  required  by  law,  the  company  voluntarily  set  aside 
$200,000  as  a  contingent  reserve  for  the  further  protection  of  its  policy¬ 
holders.  The  present  indications  are  that  the  brilliant  record  of  1912 
will  be  surpassed  during  the  present  year. 


(COMPANIES  AND  AGENTS  CONTINUED  ON  PAGE  xxiv) 
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The  Regular  $15  Ostermoor  is  better  than  the  best  hair  mattress  ever  made.  We  know 
and  have  proven  this  during  over  half  a  Century  of  experience  in  the  making.  We 
trust,  therefore,  you  will  fully  appreciate  with  what  confidence  we  offer  you  an 

OST ERMOORo  De  Luxe 


Full  Size,  4  ft.  6  in.  wide,  6  ft.  4  in.  long,  one  or  two  parts 

Exceptionally  Luxurious  Extra 
Thick  French  Edge  Mattress 


$30 


These  exceptional  mattresses  are  the  very  softest  and  most  luxurious  we  can  make,  built  in  the  daintiest 
possible  manner  by  our  most  expert  specialists,  represent,  in  the  very  highest  degree,  the  celebrated 
OSTERMOOR  merit  of  excellence,  and  are  a  rare  bargain  both  in  price  and  quality. 


Built  in  the  Ostermoor  way,  not  stuffed,  this  Mattress  “Extraordinary,”  instead  of  the  regular 
mattress  of  4-inch  boxed  and  tufted  borders  and  square  corners,  has  the  celebrated  French  Rolled  Edges, 
and  five- inch  inseamed  borders  and  round  corners. 

Especially  selected  Ostermoor  sheets  are  carefully  hand-laid,  and  built-up,  layer  upon  layer,  and 
daintily  enclosed  within  tick  entirely  by  hand  sewing. 

Mattress  complete  weighs  sixty  pounds — full  15  pounds  more  than  regular,  and  is  correspondingly 
thicker,  softer  and  more  resilient. 

Finest  quality  coverings — all  kinds;  beautiful  Art  Twills  in  colors — blue,  pink,  green,  violet  or  yel¬ 
low — in  handsome  floral  designs;  high-grade  Dust  proof  Satin  Finish  Ticking  in  gray  and  white  stripes, 
linen  effect,  or  the  good  old-fashioned  narrow  blue  and  white  striped  Herring-bone  weave  ticking. 

Price  $30  each 
express  charges  prepaid 

Regular  Ostermoor  Mattress,  4-inch  border,  4  ft.  6  in.  size,  weighs 
45  lbs.  and  costs  SI 5.  The  $30  French  Edge  Mattress  is  two  inches 
thicker,  weighs  15  lbs.  more,  has  round  corners — soft  Rolled  Edges — 
closer  tufts,  finer  covering,  and  is  much  softer  and  far  more  resilient. 

Send  your  name  on  a  postal  for  our  free  descriptive  book,  “The 
Test  of  Time,”  a  veritable  work  of  art,  144  pages  in  two  colors, 
profusely  illustrated;  it’s  well  worth  while. 


OSTERMOOR  &  COMPANY,  118  Elizabeth  St,  New  York 

r  Canadian  Agency:  Alaska  Feather  &  Down  Co.,  Ltd.,  Montreal 
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(COMPANIES  AND  AGENTS— CONTINUED  FROM  PAGE  82) 


NORTHERN  ASSURANCE  COMPANY  OF  MICHIGAN 

Under  the  conservative  management  of  Clarence  L.  Ayres,  its  presi¬ 
dent  and  general  manager,  the  Northern  Assurance  Company  of  Michi¬ 
gan  progressed  satisfactorily  during  the  past  year  and  now  has  over 
$9,000,000  of  life  insurance  on  its  books.  Last  year  $3,223,386  of  new 
insurance  was  paid  for  and  $2,036,830  was  added  to  the  amount  in  force. 
Financially  the  company  is  strong,  possessing  assets  of  $539,769,  with  a 
surplus  to  policyholders  of  $132,710.  During  1911  it  added  to  its  assets 
$119,326,  while  its  total  income  increased  by  $64,667  and  amounted  to 
$280,733.  The  company  has  in  a  little  over  five  years  firmly  established 
itself  without  having  had  to  resort  to  dubious  methods  of  promotion 
or  agency  connections. 


F.  MERGES  &  CO.,  NEW  YORK 

One  of  the  most  enterprising  and  successful  offices  in  the  New  York 
city  insurance  district  is  that  of  F.  Merges  &  Co.,  of  No.  73  William 
street,  which  has  been  established  for  over  forty  years.  They  specialize 
in  fire,  automobile,  transportation  and  tourists'  floater  insurance,  and 
represent  as  managers  such  strong  and  popular  companies  as  the  “St. 
Paul  Fire  and  Marine  of  St.  Paul,”  the  “Firemens  of  Newark,”  the 
“German  Fire  of  Peoria,  Ill.,”  the  “National-Ben  Franklin  of  Pitts¬ 
burg,”  and  the  “Western  of  Pittsburg.”  The  companies  named  above 
possess  nearly  $21,000,000  of  assets,  and  are  recognized  throughout  the 
country  as  trustworthy  and  reliable  institutions. 

F.  Merges  &  Co.  have  built  up  a  large  local  and  general  agency  busi¬ 
ness,  and  it  has  shown  steady  increases  in  volume  and  corresponding 
profit.  All  agents  in  their  field  in  the  States  of  New  York,  New  Jersey 
and  Pennsylvania  report  to  them,  and  all  losses  occurring  therein  are 
promptly  adjusted  by  their  special  agents  and  paid  through  their  office. 
They  adhere  strictly  to  correct  methods,  and  give  satisfactory  service 
to  those  who  entrust  them  with  the  care  of  their  interests. 


LIFE  INSURANCE  COMPANY  OF  VIRGINIA 
The  past  year  has  been  one  of  unexampled  prosperity  for  the  Life 
Insurance  Company  of  Virginia,  it  having  made  large  gains  in  every  de¬ 
partment  of  its  business  and  closing  the  year  with  approximately  $86,- 
000,000  of  insurance  in  force — a  gain  of  $7,463,978.  The  company’s 
financial  progress  was  equally  satisfactory  and  it  reflects  great  credit 
on  the  management  of  the  company.  The  Life  Insurance  Company  of 
Virginia  has  maintained  a  steady  and  healthy  growth  for  more  than  a 
quarter  of  a  century,  and  has  come  to  be  one  of  the  leading  institu¬ 
tions  in  the  South.  At  the  close  of  1912  its  admitted  assets  were  $8,470,- 
628,  an  increase  of  $1,091,661,  and  its  surplus,  including  capital,  was 
$1,478,002 — an  increase  of  $74,320.  The  company’s  premium  income  was 
$3,123,334,  and  its  total  income  was  $3,536,652.  It  paid  its  policyholders 
during  the  year  $1,127,562.  There  were  32,104  policies  in  force  at  the 
end  of  1912,  and,  with  the  company’s  increasing  popularity,  its  strong 
hold  on  the  confidence  of  the  people  in  the  States  where  it  operates, 
and  its  well-organized  and  capable  agency  force,  their  number  will 
doubtless  be  largely  augmented  during  the  current  year. 


MIDLAND  CASUALTY  COMPANY 

The  record  of  the  Midland  Casualty  Company  of  Chicago,  as  shown 
by  its  second  annual  statement,  is  a  remarkable  one.  The  net  written 
premiums  during  1912  were  $150,743 — an  amount  unprecedented  by  any 
similar  company  in  its  second  year.  Its  claim  experience  was  well 
within  the  normal  ratio  and  its  economy  of  management  is  shown  by 
the  moderate  cost  of  obtaining  its  business.  The  company  is  now  doing 
business  in  nineteen  States  and  expects  to  enter  at  least  two  more 
during  the  current  year.  It  confines  its  business  to  health  and  accident 
insurance  on  both  the  commercial  and  industrial  plans.  From  a  finan¬ 
cial  point  of  view  the  statement  is  equally  satisfactory.  Its  admitted 
assets  at  the  end  of  the  year  1912  were  $283,531 — a  substantial  increase 
for  the  year.  Its  total  receipts  were  $194,388,  and  its  disbursements 
were  $183,690.  The  company's  progress  is  best  illustrated  by  a  com¬ 
parison  of  its  premium  receipts  for  the  month  of  January  for  the  past 
three  years.  In  1911  they  were  $1180;  in  1912,  $4369,  and  in  1913,  $13,923. 
The  company’s  board  of  directors  is  a  strong  one.  Its  officers  are  as 
follows:  Walter  E.  Gillespie,  president;  O.  S.  Edwards,  vice-president; 
H.  C.  Pegram,  secretary;  P.  A.  Peterson,  treasurer;  Hon.  McKenzie 
Cleland,  general  counsel,  and  E.  J.  Johnson,  assistant  secretary. 


THE  OCEAN  ACCIDENT  AND  GUARANTEE  CORPORATION 
Strength,  solidity  and  security  are  typified  in  the  progress  of  the 
United  States  branch  of  the  Ocean  Accident  and  Guarantee  Corporation, 
Ltd.  It  is  noteworthy  that  for  many  years  the  corporation  has  main¬ 


tained  large  voluntary  reserves  in  addition  to  the  statutory  require¬ 
ments.  This  would  indicate  that  the  management  foresaw  the  troublous 
conditions  that  have  prevailed  in  the  casualty  insurance  field  and  anti¬ 
cipated  this  period  of  stress  by  establishing  its  system  of  voluntary 
reserves  in  readiness  for  just  such  a  contingency.  Furthermore,  the 
fact  that  the  corporation's  voluntary  reserve  at  the  present  time  is 
$600,000,  is  manifestly  an  evidence  of  the  belief  of  the  man¬ 
agement  that  more  bad  weather  is  not  improbable.  The  assets 
of  the  United  States  branch  at  December  31,  1912,  were  $4,776,085, 
and  liabilities  $3,479,951,  leaving  as  a  surplus  for  the  protection  of  its 
policyholders  the  sum  of  $1,296,133.  The  premiums  for  the  year  were 
$4,032,899  and  the  total  income  reached  the  imposing  figure  of  $4,204,232. 
The  management  of  the  Ocean  is  characterized  by  its  enterprise  and 
conservatism;  and  its  policy  of  maintaining  large  reserves  in  addition 
to  the  legal  requirements  is  undeniably  indicative  of  its  determination 
to  adopt  every  available  measure  making  for  soundness  and  safety. 


COMMONWEALTH  LIFE  INSURANCE  COMPANY 

The  Commonwealth  Life  Insurance  Company  of  Louisville,  Ky.,  began 
business  on  June  1,  1905,  less  than  eight  years  ago,  and  by  careful,  con¬ 
servative  and,  at  the  same  time,  progressive  management  has  built  up  a 
great  business  in  the  territory  in  which  it  operates.  It  carries  a  far 
greater  amount  of  insurance  on  the  lives  of  citizens  of  its  home  State 
than  any  other  Kentucky  company.  Its  insurance  in  force  December 
31,  1912,  was  $14,552,020,  a  gain  for  the  year  of  $1,784,848;  its  income  was 
$463,772,  a  gain  for  the  year  of  $44,290;  its  assets  were  $882,906,  a  gain 
over  the  previous  year  of  $132,874,  and  its  reserves  were  $617,276,  an  in¬ 
crease  for  1912  of  $124,786.  The  surplus  to  policyholders  is  $254,301. 
Since  its  organization  the  Commonwealth  Life  has  returned  to  its  policy¬ 
holders  in  death  claims,  dividends,  etc.,  the  sum  of  $553,250,  which,  with 
the  reserves,  makes  a  total  of  $1,170,526  which  has  been  set  aside  for 
the  benefit  of  its  policyholders  since  its  organization.  The  officers  of 
the  company  are:  J.  D.  Powers,  president;  Caldwell  Norton,  first  vice- 
president;  Powhatan  Wooldridge,  second  vice-president;  Lee  E.  Gralle, 
third  vice-president;  Darwin  W.  Johnson,  secretary  and  treasurer; 
I.  Smith  Homans,  actuary  and  assistant  secretary;  Burnett,  Batson  & 
Cary,  general  counsel;  Dr.  J.  W.  Guest,  medical  director;  Dr.  W.  F. 
Blackford,  assistant  medical  director,  and  Louis  G.  Russell,  manager  in¬ 
dustrial  department. 
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THE  DEATH  RATE 
VERY  favorable  mortality  rate 
was  again  experienced  by  the 
life  insurance  companies  during  1911, 


THE  SPECTATOR 

as  indicated  by  the  amount  of  insur¬ 
ance  terminated  by  death,  taken  as  a 
percentage  of  the  mean  amount  of  in- 
sui  ance  in  force.  In  the  accompanying 
tabulation  the  average  percentage  of 
twenty-eight  life  insurance  companies 
for  last  year  is  shown  to  be  only  one 
point  higher  than  in  1911,  which  was 
the  lowest  year  recorded  for  more  than 
a  quarter  of  a  century.  A  comparison 
of  actual  to  expected  mortality  for  the 
past  year  also  brings  out  the  same  fa¬ 
vorable  showing.  The  table  shows  the 
percentage  of  insurance  going  off  the 
books  year  by  year  for  a  period  of 
twenty  years,  together  with  the  aver¬ 
ages  by  five-year  periods  and  for  the 
entire  twenty  years.  The  data  used  in 
compiling  the  tabulation  are  made  up 
from  the  returns  of  the  companies  as 
made  to  the  several  Insurance  Depart¬ 
ments.  It  will  be  noticed  that  in  the 
four  quinquennial  periods  a  marked  im¬ 
provement  is  shown  in  the  average  rate, 
the  percentage  for  the  final  period  be¬ 
ing  the  lowest  of  all,  and  no  less  than 
0.12  points  below  the  first  quinquen¬ 
nium.  The  explanation  for  this  is 
readily  found  in  the  increased  activity 
of  a  number  of  companies  which,  fif¬ 
teen  years  ago,  were  writing  com¬ 
paratively  small  volumes  of  new  busi¬ 
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ness  as  compared  with  the  amount  of 
old  business  on  their  books. 

The  tabulation  purports  to  show 
merely  the  percentage  of  insurance 
actually  going  off  the  books  of  the  com¬ 
panies  named  by  death  last  year,  which, 
naturally,  increases  with  the  growth  in 
the  average  age  of  those  insured.  The 
true  measure  of  the  death  rate  of  a  life 
msuiance  company  is  shown  by  the  per- 
centage  which  the  actukl  mortality  oc¬ 
curring  bears  to  the  expected,  but’  such 
figures  ai e  not  available  for  the  entire 
period  covered  herewith. 


KANSAS  authorities  should  beware 
of  pushing  too  far  their  desire 
lor  reduced  fire  insurance  premium 
rates.  The  stock  companies  have  lost 
heavily  in  Ivansas  of  late,  the  loss  ratio 
in  1912  having  been  72.4  per  cent;  in 
I9ir,  81.7  per  cent;  in  1910,  63.5  per 
cent;  in  1909,  63.0  per  cent,  and  in 
1908,  64.3  per  cent.  As  the  companies 
are  in  business  for  business  reasons, 
they  naturally  wish  to  make  some  profit. 
T  he  business  is  a  specially  hazardous 
one,  and  fire  insurance  companies’  stock¬ 
holders  are  deserving  of  a  higher  per¬ 
centage  of  profit  than  are  concerns  en¬ 
gaged  in  ordinary  commerce.  Such  loss 


The  Death  Rate  Per  Cent  of  Mean  Insurance  in  Force  of  Twenty-Eight  Life  Insurance  Companies  from  1893  to  1912,  Inclusive. 
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*  Not  including  industrial  business.  t  Ratio  of  actual  to  expected  cost,  1912,  .712;  1893-1897,  .805;  1898-1902,  .780;  1903-1907,  .796;  1908-1912,  .726;  1893-1912,  .777. 
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rates  as  those  cited  above  indicate  se¬ 
vere  and  positive  underwriting  losses 
upon  the  business  in  Kansas  for  a  num¬ 
ber  of  vears  past :  nevertheless,  a  further 
reduction  in  mercantile  rates  has  re¬ 
cently  been  demanded  by  the  State 
authorities.  There  may  yet  come  a 
time  when  the  decreasing  premiums  and 
increasing  losses  in  Kansas  will  kill  the 
hope  of  any  future  profit  in  that  State 
and  lead  company  officials  to  decide 
upon  a  cessation  of  business  there. 
Thev  have  hoped  against  hope  for  sev¬ 
eral  vears  that  conditions  would  im¬ 
prove,  but  when  the  loss  ratio  seems 
to  be  permanently  fixed  some  15  per 
cent  to  20  per  cent  above  the  point  at 
which  a  profit  may  be  derived  there  is 
little  inducement  to  continue  writing 
business  in  the  State.  Managing  under¬ 
writers  naturally  dislike  to  uproot  an 
established  business;  but  circumstances 
have  arisen  recently  which  have  forced 
them  to  take  this  step  in  a  much  more 
important  State  than  Kansas,  and  they 
may  be  forced  to  take  similar  action 
in  other  States  in  the  future.  For  the 
welfare  of  their  own  citizens  the 
authorities  in  the  various  States  should 
avoid  hampering  unnecessarily  a  busi¬ 
ness  so  essential  to  the  good  of  a  State 
as  is  fire  insurance. 


THE  bulk  of  the  business  men  of 
the  State  of  New  York,  as  well 
.-as  the  fire  underwriters,  will  be  grati¬ 
fied  to  learn  that  the  Johnson  bill,  which 
would  have  required  the  filing  of  appli¬ 
cations  before  the  issuance  of  fire  in¬ 
surance  policies,  was  finally  killed  in 
the  legislature.  The  operation  of  a  law 
•  of  this  character  would  have  resulted  in 
a  vast  amount  of  unnecessary  work, 
and  possibly  unindemnified  loss,  to 
propertvowners,  without  materially  af¬ 
fecting  the  loss  by  incendiarism,  which 
the  Johnson  bill  was  designed  to  re¬ 
duce. 

DESPITE  the  unsatisfactory  re¬ 
sults  attending  the  law  in  Mis¬ 
souri  requiring  the  filing  of  rating 
schedules,  etc.,  a  somewhat  similar  law 
has  been  enacted  in  Arkansas,  and  the 
companies  will  now  be  put  to  great  ex¬ 
pense  in  that  State  in  doing  work  of 
the  same  nature  as  that  which  has  now 
been  discarded  in  Missouri.  In  at  least 


two  other  States — Florida  and  Cali¬ 
fornia — bills  of  a  like  character  are 
pending  in  the  legislatures.  It  would 
seem  that  the  trial  given  to  this  system 
in  Missouri  and  its  failure  there,  to¬ 
gether  with  the  subsequent  events  in 
that  State,  would  have  a  deterrent 
effect  upon  those  responsible  for  law¬ 
making  in  other  States ;  but  apparently 
thev  are  unwilling  to  profit  by  the  ex¬ 
perience  of  others.  It  is  to  be  hoped, 
however,  that  such  bills  will  fail  of 
passage  in  any  more  States. 


FIRE  INSURANCE 


NEW  YORK  SURVEYS 

Gasolene  Hazard.  —  Companies  insuring 
automobiles  in  public  garages  have  at  last  been 
aroused  to  the  dangerous  use  of  gasolene  in 
cleaning  these  vehicles.  Attention  has  been 
called  to  the  matter  by  the  survey  department, 
and  the  companies  through  their  own  inspec¬ 
tors  going  through  the  risks  in  which  they  are 
especially  interested  have  learned  many  defects 
which  needed  correction.  The  remedies  have 
been  prescribed,  and  it  is  reported  that  recently 
a  serious  fire  from  this  cause  was  narrowly 
averted  by  the  observance  of  the  rules  which 
were  insisted  upon  less  than  a  month  ago. 
This  is  the  season  when  accidents  from  clean¬ 
ing  autos  are  feared. 

R.  A.  Mansfield  Hobbs  Moves. — The  re¬ 
moval  of  the  law  office  of  R.  A.  Mansfield 
Hobbs  from  No.  52  Wall  street  to  the  Corn 
Exchange  Bank  building,  No.  15  William 
street,  New  York,  is  announced. 

R.  E.  Gooch  Made  Special  Agent. — Robert 
E.  Gooch  has  been  appointed  special  agent  for 
New  York  State  for  the  London  Assurance  of 
London,  with  headquarters  at  the  L:nited 
States  branch  office.  He  was  at  one  time  Ohio 
State  agent  for  the  Liverpool  and  London  and 
Globe  of  Liverpool,  and  later  secretary  of  the 
Western  Reserve  Fire  of  Cleveland.  He  has 
more  recently  been  general  agent  of  companies 
in  the  office  of  John  A.  Kelly  &  Co.  of  New 
York. 

Takes  Firm  Stand. — When  the  president 
of  the  Connecticut  Fire  of  New  York  in¬ 
formed  the  special  committee  of  the  Legisla¬ 
ture  in  session  at  Hartford  that  the  companies 
would  never  surrender  the  right  to  appoint 
their  own  agents  he  took  a  step  forward  in 
assertion  of  the  rights  of  companies  worthy  of 
the  occasion.  The  attempts  of  insurance  dqr 
partments  to  prescribe  the  duties  of  agents 
may  be  correct,  but  when  they  take  from  the 
companies  the  right  to  judge  of  the  qualifica¬ 
tions  of  their  own  representatives  it  is  going 
too  far.  The  courageous  president  stands  on 
the  firm  ground  that  the  companies  are  the 
sufferers  if  they  appoint  incompetent  men  and 
must  retain  the  privilege  at  any  cost.  If  the 
companies  stick  to  that  doctrine  it  must  give 


them  courage  to  stand  for  other  inherent  rights 
which  are  constantly  threatened  by  several 
States. 

Company  Failure  Makes  Impression. — 

The  vice-president  of  an  important  city  com¬ 
pany  engaged  in  the  agency  business  informs 
us  that  by  a  singular  though  natural  coinci¬ 
dence  he  has  received  letters  from  two  of  his 
best  agents  stating  that  the  failure  of  the 
American  Union  had  made  an  impression  upon 
insurers  to  take  note  of  the  quality  of  the  com¬ 
panies  they  accept.  One  of  these  agents  had 
made  a  raid  on  the  customers  of  the  failed 
company  and  carried  off  twenty-two  policies 
for  replacement  in  two  days.  It  is  not  sur¬ 
prising  this  effect  should  follow  so  simple  a 
case. 

Premium  Tax  a  Success. — The  movement 

in  several  States  to  collect  a  tax  upon  the  prer 
miums  paid  by  citizens  to  unauthorized  com¬ 
panies  from  the  policyholders  has  been  tried 
already  with  great  success.  The  plan  is  for 
the  Insurance  Department  to  call  upon  mer¬ 
chants  and  others  who  hold,  or  are  suspected 
of  holding,  such  policies  for  statements  of  the 
amount  of  premiums  paid  and  the  expiration 
dates  and  names  of  the  policies.  With  this 
return  in  hand  the  tax  collector  sends  a  bill  of 
the  regular  tax  levied  upon  premiums.  As 
there  is  a  penalty  for  non-payment  the  sum¬ 
mons  to  pay  is  usually  effective  upon  the 
first  demand.  It  is  a  solution  of  a  difficult 
problem. 

Automatic  Sprinkler  Important  Factor. — 

With  the  further  extension  of  the  high- 
pressure  water  service  in  this  city,  and  im¬ 
provements  in  the  automatic  signal  alarm 
service  now  under  way,  it  must  not  be  for¬ 
gotten  that  •the  large  increase  in  the  automatic 
sprinkler  installations  add  an  important  factor 
to  the  general  safety  of  the  city.  This  is  an 
argument,  both  potent  and  practical,  in  answer 
to  the  talk  in  portions  of  the  West  about  the 
danger  of  a  wholesale  conflagration  in  this 
city. 

London  Broker  Forming  American  Con¬ 
nections. — Ashley  Edwards,  director  of  Muir, 
Beddall  &  Co.,  Ltd.,  of  166  Piccadilly,  London, 
incorporated  insurance  brokers,  was  in  New 
York  last  week.  He  is  making  a  tour  of  the 
principal  cities  of  this  country  and  Canada 
with  a  view  to  forming  connections  looking 
to  the  placing  of  American  fire  risks  in  foreign 
companies  through  the  firm  named.  After 
spending  a  month  on  this  side  of  the  water 
Mr.  Edwards  will  sail  for  England  from 
Canada. 

BOSTON  AND  VICINITY 

The  funeral  of  Edmund  B.  Cowles,  senior 
partner  of  Field  &  Cowles,  took  place  Wednes¬ 
day  of  last  week,  and  there  was  a  very  large 
attendance  of  the  members  of  the  insurance 
fraternity.  All  the  offices  on  the  street  were 
closed  and  there  were  many  officials  from  out 
of  town.  The  interment  took  place  at  New 
Ilaven.  The  surviving  partners  of  the  firm  are 
Herbert  Damon,  John  A.  Jennings  and  George 
Neillv.  Mr.  Damon  is  now  in  Japan,  and  he 
.was  advised  by  his  partners  not  to  curtail  his 
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i  veil-earned  vacation.  It  is  not  considered 
Liikely  that  any  changes  will  be  made  in  the 
business,  'but  naturally  in  the  absence  of  Mr. 

:  Damon  no  announcement  has  been  made. 

Bill  Referred  Back  to  Committee. — The 
till,  Senate  486,  to  regulate  inter-insurers  and 
:  eciprocal  underwriters  has  been  referred  back 
0  the  insurance  committee,  because  it  is  un- 
lerstood  that  it  does  not  meet  with  the  ap- 
troval  of  the  Insurance  Commission  nor  the 
-eciprocal  underwriters  themselves.  It  was 
hought  that  the  bill,  which  had  been  drafted 
vith  much  care  by  Senator  Montague,  chair- 
nan  of  the  committee,  a  practical  insurance 
nan  himself,  had  met  with  general  approval. 
The  attempts  to  draft  a  new  bill,  which  will 
dease  everybody,  will  be  watched  with  much 
nterest. 

Applies  for  License. — The  Knickerbocker 
Fire  of  New  York  has  applied  to  enter  Massa- 
rhusetts.  No  agents  as  yet  have  been  named. 

Appointed  Metropolitan  Agents. — Bruerton 
i  Kimball,  managers  of  the  Hartford  Fire  of 
dart  ford  at  Boston,  have  been  appointed  man- 
!  rgers  for  the  Citizens  of  St.  Louis  for  the 
|  metropolitan  district. 

Visits  Atlantic  City. — H.  L.  Hiscock  of 
II.  L.  Hiscock  &  Co.,  managers  of  the  Boston 
!  > ranch  office  of  the  /Etna  Fire  of  Hartford, 
lias  been  spending  the  past  week  at  Atlantic 

City. 


The  Missouri  Situation 

1  The  situation  brought  about  by  the  fire  in¬ 
surance  companies  suspending  operation  in  that 
■itate  because  of  the  drastic  anti-compact  law  is 
1  mchanged.  The  business  and  financial  inter- 
|  ?sts  of  the  State  are  still  endeavoring  to  reach 
I  some  settlement,  although  as  yet  no  definite 
J  iction  has  been  taken.  The  companies  are 
winding  up  their  affairs  daily,  and  by  May  15 
ill  those  which  have  announced  their  intention 
|  if  quitting  the  State  will  have  ceased  writing 
j  business.  No  indications  pointing  to  a  speedy 
2nd  of  the  insurance  troubles  are  in  evidence; 
i  ^specially  since  H.  M.  Hess,  manager  of  the 
Missouri  Actuarial  Bureau,  has  made  a  con- 
1  ;ract  to  apply  the  system  of  rating  in"Arkansas. 

!  The  first  company  to  be  authorized  to  sell 
|  stock  by  Superintendent  Reveille  of  the  Mis- 
l  ;ouri  Insurance  Department  since  the  suspen- 
[ iion  of  business  is  that  of  a  St.  Joseph  con- 
j  ern,  which  has  a  capital  stock  of  $400,000.  The 
I'itock  is  divided  into  shares  of  $100  each  and 
vill  be  sold  at  $250,  which  will  give  the  com- 
j  iany  $1,000,000  to  begin  with.  Of  this  amount 
j  letween  $500,000  and  $600,000  will  go  into  sur- 
I  ilus. 


German -American  Promotions 

j  Charles  G.  Smith,  secretary,  and  Charles  H. 
Coffin,  assistant  secretary,  of  the  German- 
^merican  of  New  York,  were  elected  vice-presi- 
lents  of  that  company  at  a  meeting  of  the 
lirectors  held  last  week.  Edwin  M.  Cragin,  an 
Assistant  secretary,  was  promoted  to  the  secre- 
aryship.  All  are  well  known  in  the  insurance 
'  raternity,  and  their  promotion,  which  was  won 
'y  high  ability,  is  looked  upon  with  much  satis¬ 
faction  by  their  many  friends. 
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Nearly  All  Departmental  Bills  Were 
Passed  and  Signed  by  Governor 


ABOUT  FORTY  MEASURES  OFFERED 


Commissioner  Johnson’s  Anti-Arson  Bill  Beaten 
by  Large  Majority 

ALBANY,  May  6. — The  Insurance  Department, 
at  the  commencement  of  the  legislative  session, 
had  in  readiness  for  introduction  a  series  of 
bills  designed  to  bring  about  many  desirable 
changes  in  the  insurance  law  of  the  State. 
Practically  every  one  of  the  bills  introduced  by 
the  Department,  numbering  nearly  forty,  has 
been  passed  by  the  legislature  and  signed  by 
the  Governor.  Among  these  new  enactments 
may  be  mentioned  laws  bringing  under  the 
supervision  of  the  Insurance  Department  all 
associations,  corporations  and  bureaus  which 
act  as  feeders  to  the  rate-making  bodies  that 
have  previously  been  under  the  jurisdiction  of 
the  Department.  The  power  of  the  Department 
over  these  rate-making  organizations  has  also 
been  enlarged,  so  that  now  the  whole  business 
of  insurance  rate-making,  in  all  its  ramifica¬ 
tions,  is  subject  to  a  greater  degree  of  Depart¬ 
mental  control  than  it  has  heretofore  had.  The 
new  section  (66)  brings  all  promoting  of  insur¬ 
ance  corporations,  sale  of  securities  and  hold¬ 
ing  of  capital  stocks  under  the  immediate 
supervision  of  the  Insurance  Department.  This 
law  will  go  far  toward  preventing,  in  the  future, 
promoting  frauds,  which  in  the  past  have  occa¬ 
sioned  heavy  losses  to  our  people.  A  very  im¬ 
portant  piece  of  legislation  is  that  regulating 
the  issuance  of  licenses  to  insurance  brokers 
and  agents.  The  provisions  of  this  law  vest 
broad  powers  in  the  Insurance  Department,  and, 
if  properly  enforced,  will  assuredly  be  most 
beneficial  to  the  conduct  of  what  is  called  the 
field  work  in  the  insurance  business.  The  end 
sought  is  the  elimination  of  untrustworthy  and 
incompetent  brokers,  and  the  attainment  of 
higher  standards  of  responsibility  and  efficiency 
than  have  sometimes  prevailed  in  the  past  in 
this  branch  of  the  business.  An  effort  has  been 
made,  too,  to  assist,  sensibly,  in  the  work  of 
reducing  the  enormous  fire  waste.  One  of  the 
new  Department  measures  compels  adjusters  of 
fire  losses  to  procure  certificates  of  authority 
from  the  Superintendent  of  Insurance,  and  gives 
the  power,  also,  to  revoke  such  certificates  of 
authority  for  violation  of  the  insurance  law  or 
for  fraudulent  practices.  It  is  believed  that 
this  law  will  tend  to  greatly  reduce  the  num¬ 
ber  of  fraudulent  fire  settlements  which  are 
now  made,  and  lessen  the  incentive  to  arson 
among  the  criminally  inclined.  Another  of  the 
Department  bills  which  has  been  enacted  into 
law  will,  it  is  thought,  meet  some  of  the  prin¬ 
cipal  objections  that  have  been  raised  to  the 
present  form  of  standard  fire  insurance  policy. 
This  law  makes  it  possible  to  use,  with  the  ap¬ 
proval  of  the  Insurance  Department,  new  riders, 
which  may  be  attached  to  the  present  standard 
fire  policy,  and  it  also  provides  that  in  the  event 
of  a  disagreement  of  appraisers  selected  by  the 
company  and  the  assured  over  a  fire  loss  either 
party  may  apply  to  the  courts  for  the  appoint¬ 
ment  of  a  competent  and  disinterested  umpire, 
whose  acts  shall  be  binding  upon  the  assured 
and  the  company.  This  will  greatly  safeguard 
the  interests  of  the  public  and  is  considered  as 
legislation  of  a  very  important  character. 

Tlhe  Walker-Herrick  anti-arson  bill,  which 
was  asked  for  by  Fire  Commissioner  Johnson  of 
New  York  to  put  an  end  to  the  arson  trust,  was 
beaten  decisively  by  the  Senate  during  the  last 
stages  of  the  session  by  a  vote  of  9  to  25,  the 
up-State  senators  joining  with  some  of  the  New 
York  representatives  in  opposing  the  measure. 
The  public  committee  hearing  given  on  the  bill 
will  be  remembered  as  one  of  the  largest  at¬ 
tended  and  most  spectacular  in  its  features  of 
any  held  during  the  winter. 


Fire  Insurance 

Establish  Pacific  Coast  Department 

The  Boston  and  Old  Colony  Insurance  Com¬ 
panies  of  Boston  and  the  Providence  Washing¬ 
ton  of  Providence  announce  the  establishment 
of  a  Pacific  Coast  department,  writing  fire  and 
automobile  insurance.  The  new  department  is 
under  the  management  of  F.  J.  D.  Curtis,  for¬ 
merly  manager  of  the  Pacific  Coast  depart¬ 
ment  of  the  Providence  Washington,  and  H.  F. 
Gordon,  formerly  manager  for  the  Pacific  Coast 
of  the  automobile  departments  of  the  Boston 
and  Old  Colony.  Headquarters  of  the  new  de¬ 
partment  will  be  in  San  Francisco.  Vice-Presi¬ 
dent  Hedges  and  Manager  Winchester,  of  the 
fire  department  of  the  Boston  and  Old  Colony, 
have  left  San  Francisco  by  way  of  the  Cana¬ 
dian  Pacific  and  will  make  several  stops  en 
route  home. 


Withdraws  from  Five  States 

The  Insurance  Company  of  the  State  of  Penn¬ 
sylvania  of  Philadelphia  has  announced  that  it 
has  decided  to  withdraw  from  Alabama,  Kansas, 
North  Carolina,  Oklahoma  and  Texas,  on  ac¬ 
count  of  the  continued  unprofitable  record  and 
the  poor  outlook  for  the  future.  The  officers 
and  management  of  the  company  state  that  they 
have  no  intention  of  making  a  further  change 
in  its  agency  plan,  but  will  increase  the  pre¬ 
mium  income  in  more  profitable  territory.  The 
agencies  throughout  Missouri  have  been  closed 
with  few  exceptions,  and  the  remaining  have 
been  suspended  pending  the  adjustment  of  busi¬ 
ness  in  that  State  upon  a  basis  which  will  be 
safe  and  profitable  to  the  company  and  its 
agents. 


Will  Write  at  Increased  Rates 

LOUISVILLE,  May  6. — The  State  Insurance 
Board  has  finally  decided  to  allow  the  com¬ 
panies  to  write  farm  property  at  increased 
rates.  The  rates  which  have  been  announced 
will  become  effective  June  1,  and  are  not  much 
more  than  a  ten  per  cent  reduction  compared 
with  the  rates  which  were  in  effect  prior  to  De¬ 
cember  1.  Most  of  the  farm  companies  will  re¬ 
turn  to  the  territory  from  which  they  withdrew 
when  the  cut  of  twenty  per  cent  was  made,  but 
a  lot  of  the  recording  companies,  which  wrote 
only  a  small  amount  of  farm  business,  and  dis¬ 
continued  it  when  the  new  rates  became  ef¬ 
fective,  will  continue  to  disregard  that  class. 
A  feature  is  that  rates  for  tobacco  hail  insur¬ 
ance,  which  many  companies  are  now  writing, 
are  provided  for  both  tobacco  in  the  field  and 
in  the  barn.  Rates  on  the  former  are  $2,  $2.50 
and  $3  per  acre  for  tobacco,  with  a  valuation  of 
$50,  $75  and  $100  per  acre,  respectively. 


Hearing  on  Oklahoma  Rates 

OKLAHOMA  CITY,  May  6  (Special). — That 
the  order  of  the  Corporation  Commission,  under 
which  it  proposed  to  assume  control  of  insur¬ 
ance  rates  in  Oklahoma,  Will  be  held  in  abey¬ 
ance  and  used  merely  as  a  club  to  compel  a 
more  speedy  adjustment  of  some  pending  com¬ 
plaints,  was  the  intimation  at  the  conclusion 
of  the  preliminary  hearing  to-day  by  the  com¬ 
mission.  The  hearing  was  devoted  solely  to 
getting  information  in  regard  to  conditions  in 
Oklahoma  and  as  to  how  rates  are  made.  Com¬ 
panies  represented  by  O.  B.  Ryon  of  New  York 
and  B.  F.  Burwell  of  Oklahoma  City  offered  no 
objection  to  this.  They  expressed  their  willing¬ 
ness  to  give  the  commission  any  information  in 
their  possession.  It  was  announced  that  the 
question  of  the  jurisdiction  of  the  commission 
would  be  raised  when  the  matter  of  assuming 
control  over  making  rates  was  reached,  but  that 
point  was  not  entered  into  at  to-day’s  hearing 
and  may  never  be.  The  commission,  at  the 
conclusion  of  the  hearing,  requested  the  com¬ 
panies  to  furnish  statements  of  their  income 
and  losses  in  Oklahoma  by  counties 


Life  Insurance 

ARKANSAS  AUTHORITIES 
CONSULTED 


Committee  of  Eastern  Union  Devises 
Means  of  Complying  with  Law 


MISSOURI  ACTUARIAL  BUREAU  ENGAGED 


Companies  Are  Required  to  File  Schedules  of 
Rates  and  their  Application  by  “  Common 
Expert” 

LITTLE  HOCK,  May  5.— A  committee  of 
managers  from  the  Eastern  Union  visited  Little 
Rock  last  week  for  the  purpose  of  conferring 
with  authorities  of  Arkansas  regarding  the 
compliance  with  laws  passed  by  the  recent  Ar¬ 
kansas  Legislature  requiring  the  filing  by  in¬ 
surance  companies  of  schedules  of  their  rates 
and  their  application  by  a  common  expert. 
After  interviewing  the  Insurance  Commissioner 
and  the  Attorney-General,  and  securing  their 
rulings  on  the  various  features  of  the  law,  a 
meeting  of  resident  agents  was  held  for  the  pur¬ 
pose  of  devising  ways  and  means  of  complying 
with  the  law  as  construed  by  the  State  officials. 
The  opinion  was  that  the  Dean  Schedules  were 
the  best  for  the  measurement  of  the  fire  hazard, 
and  that  as  to  the  classes  which  they  rated 
these  schedules  will  be  used  in  Arkansas. 

J.  S.  Speed  has  been  selected  as  manager  of 
the  Arkansas  Actuarial  Bureau,  which  has  been 
formed  as  the  instrument  through  which  the  de¬ 
tails  of  the  work  in  compliance  with  the  law 
will  be  carried  on,  and  the  services  of  this  bu¬ 
reau  will  be  offered  to  all  companies  doing  busi¬ 
ness  in  the  State  without  discrimination. 

The  Eastern  Union  committee  consists  of  C. 
A.  Ludlum,  of  the  Home  of  New  York,  chair¬ 
man;  Colonel  A.  H.  Wray,  of  the  Commercial 
Union  of  London;  Clarence  F.  Low,  of  the  Liver¬ 
pool  and  London  and  Globe;  S.  T.  Maxwell  and 
R.  A.  Hancock. 

The  permanent  subscribers'  advisory  commit¬ 
tee,  for  the  management  of  the  financial  and 
business  affairs  of  the  bureau,  has  been  ap¬ 
pointed  as  follows:  L.  B.  Leigh  &  Co.;  Adams 
&  Boyle;  Trezevant  &  Cochran;  G.  L.  Meyers 
&  Co.;  Cochran,  Thomas  &  Co.;  W.  Ross  Mc¬ 
Cain,  special  agent,  AEtna  of  Hartford;  W.  S. 
Leake,  special  agent.  Royal  of  Liverpool;  Paul 
A.  Schmuck,  special  agent,  Fidelity-Phenix  of 
New  York. 

H.  M.  Hess,  manager  of  the  Missouri  Actu¬ 
arial  Bureau,  with  his  force  temporarily  out  of 
employment  in  Missouri,  has  been  engaged  to 
start  off  the  work  of  applying  these  schedules. 
The  Insurance  Department  has  granted  the  com¬ 
panies  until  July  1  to  file  the  schedules  and  un¬ 
til  January  1,  1914,  to  apply  them.  The  com¬ 
pany  officials  are  unanimously  of  the  opinion 
that  there  will  be  no  advance  in  the  general 
level  of  rates,  and  the  schedules  are  to  be  ap¬ 
plied  only  for  the  purpose  of  discriminating  be¬ 
tween  the  good  and  bad  risks  in  accordance 
with  the  hazard.  Act  159,  of  the  Legislature  of 
1913,  provides  for  the  appointment  of  “a  com¬ 
mon  expert,”  who  shall  have  charge  of  the  rates 
for  the  State  and  shall  proceed  to  measure  the 
fire  hazard  of  the  State  for  the  application  of 
schedules. 


“  Records  of  Efficiency” 

Under  the  above  title  the  Gamewell  Fire 
Alarm  Telegraph  Company  of  New  York  has 
published  a  handsome  pamphlet,  which  not  only 
emphasized  the  need  for  a  prompt  and  efficient 
interior  fire  alarm  service,  in  order  to  properly 
protect  life  and  property  from  destruction  by 
fire,  but  shows  that  the  Gamewell  auxiliary 
system  provides  such  protection.  The  new 
Woolworth  building  in  New  York,  the  largest 
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and  highest  building  in  the  world,  which  was  of¬ 
ficially  opened  last  week,  is  fully  equipped  with 
the  Gamewell  system,  so  that  the  New  York 
Fire  Department  can  be  called  from  every  floor. 
Each  station  of  an  auxiliary  system  is  virtually 
a  duplicate  of  the  nearest  alarm  box  in  the 
public  fire  alarm  system,  so  that  in  the  Wool- 
worth  building,  for  example,  if  a  fire  should  oc¬ 
cur  on  the  forty-seventh  floor,  the  person  dis¬ 
covering  same,  instead  of  wasting  time  going  to 
a  street  alarm  box,  or  even  in  telephoning  the 
fire  department,  would  simply  proceed  to  the 
alarm  box  in  the  hall  of  the  floor  where  the  fire 
started,  break  the  glass  and  pull  the  ring. 
Within  half  a  minute  thereafter  the  fire  depart¬ 
ment  apparatus  would  be  on  its  way  to  the 
scene.  The  advantages  accruing  from  such 
promptness  in  sending  in  an  alarm  must  be  ap¬ 
parent  to  every  thoughtful  man.  Their  value  is 
recognized  by  the  leading  organizations  of  fire 
underwriters,  which  have  promulgated  reduc¬ 
tions  in  premium  rates  where  Gamewell  auxili¬ 
ary  systems  are  installed.  The  pamphlet  re¬ 
ferred  to  contains  numerous  citations  of  cases 
in  which  the  great  utility  of  the  Gamewell  sys¬ 
tem  has  been  thoroughly  proved.  In  Detroit, 
for  instance,  in  1912,  Gamewell  auxiliary  alarm 
boxes  were  operated  108  times,  and  in  107  cases 
the  property  loss  was  negligible.  In  the  other 
case  the  alarm  was  sent  in  because  of  a  fire  in 
a  neighboring  hotel,  where  a  considerable  loss 
occurred.  The  moral  of  this  is  that  the  hotel 
should  have  been  equipped. 


Organize  Insurance  Federation  of  Ohio 

CLEVELAND,  May  5. — The  organization  of 
the  Insurance  Federation  of  Ohio  has  been  com¬ 
pleted  by  the  election  of  the  following  officers: 
President,  W.  S.  Diggs,  Cincinnati;  vice-presi¬ 
dent,  Lee  Elliott,  Seville;  treasurer,  C.  W.  Bry¬ 
son,  Columbus;  secretary,  E.  W.  Davis,  Cleve¬ 
land.  General  headquarters  have  been  estab¬ 
lished  in  the  new  First  National  Bank  building, 
Columbus.  The  objects  of  the  association  are 
to  protect  insurance  companies  and  insurance 
men  against  unjust  attacks,  prevent  undesirable 
characters  from  engaging  in  the  business,  and 
to  promote  the  interests  of  those  engaged  in 
the  work.  W.  S.  Diggs,  president  of  the  feder¬ 
ation,  will  give  his  entire  time  to  the  work.  He 
will  visit  every  nook  and  corner  of  the  State 
and  expects  to  bring  every  insurance  man  into 
membership.  Within  a  short  time  circular  let¬ 
ters  will  be  sent  to  all  insurance  men  giving 
details  of  the  organization. 


Sustains  Demurrer  in  Cleveland  Cases 

CLEVELAND,  May  6. — On  Saturday  last 
Judge  Willis  Vickery  sustained  the  demurrer  to 
indictments  found  against  fourteen  Cleveland 
agents  some  time  ago  on  the  ground  that  they 
had  violated  the  Valentine  anti-trust  law  by 
combining  to  fix  rates.  The  attorneys  for  the 
agents,  in  filing  the  demurrer,  set  up  the  con¬ 
tention  that  this  law  does  not  apply  to  insur¬ 
ance  because  insurance  is  not  a  commodity  and 
it  is  not  commerce,  though  an  aid  to  the  latter. 
In  rendering  his  decision  the  court  took  this 
view  of  the  matter.  There  are  no  provisions  in 
the  law  governing  insurance,  he  said,  and  there 
is  nothing  in  the  indictments  to  warrant  a  trial. 
The  Valentine  law  is  patterned  after  a  Texas 
law,  which  the  courts  have  declared  does  not 
apply  to  insurance. 

Prosecuting  Attorney  Cyrus  Locher  states 
that  he  will  carry  the  case  to  the  supreme  c6urt. 


Fire  Notes 

- — The  Anchor  Fire  of  Des  Moines  has  been  licensed 
in  Arkansas.  G.  H.  Kimball  of  Little  Rock  has  been 
appointed  State  agent. 

— The  seventeenth  annual  meeting  of  the  National 
Fire  Protection  Association  will  be  held  in  the  con¬ 
vention  hall  of  the  Metropolitan  Life  of  New  York 
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May  13  to  15,  inclusive.  An  unusually  interesting 
programme  has  been  arranged. 

— The  annual  meeting  of  the  Kentucky  Board  of 
Fire  Underwriters  will  be  held  at  French  Lick 
Springs,  Ind.,  June  26  and  27. 

— Governor  Foss  of  Massachusetts  has  signed  a  bill 
enacted  by  the  legislature  prohibiting  misrepresenta¬ 
tion  of  the  terms  of  insurance  policies. 

— The  committee  on  blanks  of  the  National  Conven¬ 
tion  of  Insurance  Commissioners  will  be  held  May 
12  at  the  Hotel  Manhattan,  at  New  York. 

— The  Twin  City  Fire  of  Minneapolis  has  been 
licensed  in  Iowa,  and  the  Ed.  G.  Doerfler  Company 
of  Des  Moines  has  been  given  the  agency. 

— The  Michigan  Legislature  has  passed  the  law  per¬ 
mitting  companies  to  take  credit  for  reinsurance  in 
calculating  the  ten  per  cent  limitation  on  risks. 

— Marsh  &  McLennan  of  Minneapolis,  and  Strick¬ 
land- Doolittle  Company  of  St.  Paul,  have  been  ap¬ 
pointed  agents  by  the  Urbaine  Fire,  of  Paris,  France. 

— The  name  of  the  proposed  new  fire  insurance 
company  at  St.  Joseph,  Mo.,  has  been  changed  from 
the  Bankers  Fire  to  the  St.  Joseph  Fire.  J.  H. 
O’Reilly  is  its  organizer. 

■ — “Fire  Insurance  Court  Decisions  in  New  England 
and  New  York,”  reported  during  1912,  have  been  re¬ 
printed  in  a  book  of  44  pages  from  The  Weekly  Un¬ 
derwriter.  These  were  compiled  from  the  court  rec¬ 
ords  by  George  L.  Genung,  of  the  New  York  bar, 
and  originally  published  in  the  fire  insurance  supple¬ 
ment  of  The  Weekly  Underwriter.  The  book  sells 
at  $1  per  copy. 

— The  Iowa  Pond  of  Blue  Goose  has  elected  the  fol¬ 
lowing  officers:  Most  Loyal  Gander,  W.  A.  Mand; 
Supervisor  of  the  Flock,  H.  A.  Houghton;  Custodian  j 
of  the  Goslings,  O.  W.  Follette;  Wielder  of  the  Goose  i 
Quill,  C.  R.  Tyrrell;  Keeper  of  the  Golden  Goose 
Egg,  Clifford  Watson;  Guardian  of  the  Pond,  L.  A. 
Riemann.  The  annual  midsummer  splash  will  take 
place  July  18  and  19  at  Lake  Okoboji. 

— Martin  R.  Blackwell,  assistant  manager  of  the 
middle  department  of  the  Philadelphia  Underwriters 
of  Philadelphia,  has  been  appointed  manager  of  that 
department  to  succeed  W.  A.  Holman,  who  retires 
July  1.  Mr.  Blackwell  first  entered  the  insurance 
business  as  a  map  clerk  for  the  Continental  of  New 
York,  at  the  time  that  Mr.  Holman  was  secretary. 

He  has  been  with  the  Philadelphia  Underwriters  since 
1900. 
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Louis  Henry  Martin  Dies 

Louis  Henry  Martin,  president  of  the  Rough 
Notes  Company  of  Indianapolis,  died  Saturday 
night,  April  26,  at  his  home  in  Cincinnati,  fol¬ 
lowing  a  short  illness,  of  pneumonia.  Mr.  Mar¬ 
tin  was  born  in  Indianapolis  March  24,  1868, 
and  is  the  son  of  Dr.  H.  C.  Martin,  founder  of 
Rough  Notes.  He  was  also  connected  with  the 
Globe-Wernicke  Company  of  Cincinnati;  and  al¬ 
though  he  lived  in  that  city,  he  took  an  active 
interest  in  the  Rough  Notes  Company. 


General  Agents  Meet 

The  annual  meeting  of  the  General  Agents 
Association  of  the  New  England  Mutual  Life  of 
Boston  began  yesterday  at  the  Congress  hotel 
and  annex  at  Chicago,  and  will  continue 
throughout  to-day.  The  meeting  was  called  to 
order  by  R.  J.  Guinn,  president  of  the  associa¬ 
tion,  who  made  a  few  introductory  remarks. 
He  was  followed  by  D.  Appel,  who  made  an  in¬ 
teresting  address.  At  the  afternoon  session 
addresses  were  delivered  on  “Greater  Efficiency'' 
and  “The  Obligation  of  Every  General  Agent.” 
An  interesting  discussion  then  took  place  on 
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a ‘Standard  Efficiency”  and  was  treated  variously 
iy  the  following  speakers:  C.  D.  Mill,  A.  C. 

Jtter,  A.  H.  Curtis  and  E.  E.  Wallen.  A  gen- 
ral  discussion  then  took  place,  each  speaker 
jeing  allowed  five  minutes  to  express  his  views. 
I  :’o-day’s  session  will  be  devoted  to  several 
ddresses  and  the  election  of  officers.  In  the 
wening  the  agents  will  be  the  guests  of  the 
ompany  at  an  elaborate  banquet,  and  F.  T. 
’artridge  will  serve  as  toastmaster. 


Agency  Meeting  of  Equitable  of  Texas 

The  annual  meeting  of  the  $100,000  Club  of  the 
Squitable  Life  of  San  Antonio,  Texas,  was  held 
ecently  at  the  Travis  Club,  in  that  city,  with 
1  large  attendance.  The  opening  session  was 
levoted  to  the  address  of  welcome  by  President 
r.  J.  Combe;  the  address  of  S.  L.  Brodie  and 
1  general  discussion  on  “How  and  When  ,to 
’lose.”  An  elaborate  banquet  was  served  at 
he  St.  Anthony  hotel.  The  afternoon  session 
vas  short,  being  devoted  to  two  addresses  and 
t  general  discussion.  This  was  followed  by  an 
lutomobile  ride  over  the  city,  and  that  evening 
he  members  of  the  club  were  the  guests  of  the 
ompany  at  a  theater.  The  second  day’s  session 
vas  taken  up  with  addresses  by  officers  of  the 
ompany,  heads  of  departments  and  prominent 
agents.  Luncheon  was  then  served  at  the 
’ravis  Club,  and  at  the  closing  session 
tddresses  were  made  by  General  Manager  C.  T. 
’rime  and  Agency  Manager  W.  J.  Murphy. 


The  Southwestern  Life  Building 

The  picture  on  another  page  of  this  issue 
hows  the  completed  home  office  building  of  the 
|  iouthwestern  Life  Insurance  Company  of  Dal- 
as,  Texas.  This  structure  is  a  modern  sixteen- 
tory  and  basement,  fireproof,  steel  construction 
milding,  located  at  the  southeast  corner  of 
lain  and  Akard  streets,  the  recognized  busi- 
iess  center  of  Dallas.  The  exterior  finish,  be- 
, inning  with  the  grade  line,  consists  of  gray, 
eml-glazed  terra  cotta  for  the  first  three 
tories.  The  shaft  of  the  building,  from  the 
ourth  story  to  the  fifteenth  floor,  is  finished 
j  <’ith  dark-brown  brick.  The  fifteenth  and  six- 
eenth  stories  are  finished  in  cream  terra  cotta, 
.'ith  richly  ornamented  pier  terminals.  The 
levator  lobby  is  finished  with  verde  antique 
larble  base  and  cap  and  Sienna  marble  die, 
ecorated  with  polychromatic  marble  inlay.  The 
eiling  is  vaulted  with  richly  ornamented  plastic 
elief,  lighted  with  frosted  globes.  The  eleva- 
1  or  enclosures  are  finished  in  bronze  and  the 
I  obby  floor  is  mosaic  tile.  From  this  lobby  the 
pper  floors  are  served  by  four  modern,  high- 
peed  passenger  elevators  of  the  latest  and 
afest  type,  with  a  speed  guarantee  of  600  feet 
er  minute.  Twenty-four-hour  service  is  main- 
1  lined  in  the  building.  The  building  is  open  on 
!  tie  north,  south,  east  and  west,  insuring  per- 
’ct  daylight  and  outdoor  ventilation  in  every 
uite. 

The  Southwestern  Life  Building  has  its  own 
’ell,  reaching  over  1600  fee.t  underground,  fur- 
ishing  pure  and  clear  drinking  water.  Each 
ffice  is  supplied  with  hot  and  cold  water.  A 
larble  drinking  fountain  is  installed  on  each 
oor.  The  water  is  cooled  by  a  refrigerating 
iant  located  in  the  basement.  The  equipment 
f  each  office  consists  of  a  lavatory,  ceiling 
ms,  lights,  outlets  for  two  telephone  systems, 
ill  bells  for  telegraph  and  messenger  service 
nd  base  plugs  for  lights  and  motor  service. 
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Each  office  is  finished  in  an  attractive  manner 
in  oak,  with  handsomely  tinted  walls. 

The  building  was  completed  late  in  1912,  and 
through  the  efforts  of  T.  L.  Bradford,  the  vice- 
president  of  the  company,  it  has  been  entirely 
rented,  with  the  exception  of  one  office.  The 
rental  derived  from  the  leases  now  signed  ag¬ 
gregates  $135,870  per  year,  against  which  there 
will  be  an  expense  of  approximately  $50,000, 
making  it  certain  that  the  company  will  realize 
a  handsome  return  on  the  investment.  The  to¬ 
tal  cost  of  the  building  was  approximately 
$1,050,000. 

Dallas  is  the  chief  city  of  Texas  commercially, 
being  the  greatest  jobbing  and  distributing 
center  in  the  Southwest.  It  also  leads  as  an 
educational  center  and  is  the  site  of  the  Texas 
State  Fair.  The  city  made  a  growth  of  116  per 
cent  in  population  from  1900  to  1910.  It  is  now 
rapidly  growing  and  has  an  approximate  popu¬ 
lation  of  115,000  in  the  city  and  suburbs. 

During  the  past  ten  years  the  company  has 
made  a  splendid  gain  in  every  respect,  and  now 
has  admitted  assets  of  $2,012,092,  and  a  surplus 
on  policyholders’  account  of  $425,161,  including 
capital  stock  of  $250,000,  while  its  total  income 
last  year  was  $808,885.  The  insurance  in  force 
amounts  to  $19,905,487,  and  last  year  $170,196  was 
paid  to  policyholders  and  beneficiaries.  The  re¬ 
port  of  the  examination  made  by  the  Texas  In¬ 
surance  Department  shows  that  the  company’s 
affairs  are  ably  managed  and  all  its  records  are 
in  excellent  shape. 


McGovern-Ekern  Controversy 

The  fight  between  Governor  McGovern  of  Wis¬ 
consin  and  Commissioner  Herman  L.  Ekern  of 
the  Insurance  Department  for  the  control  of  the 
latter’s  office  has  been  further  complicated  by 
the  introduction  of  a  bill  in  the  legislature  of 
that  State  providing  for  the  power  for  the  ap¬ 
pointment  of  a  Commissioner  to  be  taken  from 
the  Governor  and  placed  with  the  legislature. 

It  also  provides  that  the  Commissioner  shall 
hold  office  for  a  period  of  six  years  and 
until  his  successor  is  appointed  and  qualified. 
Further,  it  includes  that  no  person  shall  be 
eligible  unless  he  possesses  a  thorough  knowl¬ 
edge  of  the  insurance  business,  and  must  not  in 
any  way  be  identified  with  a  company  or  a  fra¬ 
ternal. 


Wichita  Life  Underwriters  Organize 

The  Wichita  Association  of  Life  Underwriters 
was  recently  organized  in  that  city  by  the  elec¬ 
tion  of  the  following  officers:  H.  W.  Allen, 
president;  Bruce  Griffith,  first  vice-president; 
W.  T.  Johnston,  second  vice-president;  J.  R. 
Engle,  secretary,  and  E.  M.  Knox,  treasurer. 
The  executive  board  consists  of  P.  M.  Ander¬ 
son,  J.  M.  Knapp,  J.  A.  Holmes,  Stewart  M. 
Young  and  J.  R.  Engle.  At  present  there  is  a 
membership  of  about  thirty,  and  the  few  re¬ 
maining  life  agents  in  the  vicinity  are  expected 
to  co-operate  by  becoming  members.  President 
Sills,  of  the  National  Association  of  Life  Under¬ 
writers,  visited  this  new  association  Monday, 
when  the  organization  held  its  first  social  func¬ 
tion.  A  banquet  was  given  in  his  honor  at  the 
Wichita  Club. 


— The  Southern  West  Virginia  Association  of  Life 
Underwriters  met  recently  at  the  Kanawha  Hotel  in 
Charleston.  The  principal  address  was  that  of  J.  S. 
Darst,  State  Auditor  and  ex-officio  Insurance  Com¬ 
missioner  of  West  Virginia.  The  association  now  has 
a  membership  of  sixty-nine,  and  was  organized  at 
Huntington,  January  21,  1913. 
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FIGHT  AGAINST  INCOME 
TAX  PROVISIONS 


President  Day  of  Equitable  Takes 
Issue  with  Congressman  Hull 


DARWIN  P.  KINGSLEY  GIVES  HIS  VIEWS 


Prominent  Banker  Writes  Strong  Letter  to  Oscar 

Underwood  Opposing  Provisions  as  Relates 
to  Mutual  Companies 

The  stand  taken  by  Representative  Cordell 
Hull  of  Tennessee,  who  drafted  the  income  tax 
section  of  the  Underwood  tariff  bill  relative  to 
the  proposed  tax  on  the  income  of  life  irsurance 
companies,  has  been  persistently  fought  by  the 
army  of  insured  and  the  companies  until  the 
Tennessee  Congressman  has  been  forced  to 
make  repeated  public  statements  in  defense  of 
the  bill.  Judge  William  A.  Day,  president  of 
the  Equitable  Life  of  New  York,  has  taken  is¬ 
sue  with  Representative  Hull,  and  declares  that 
unless  the  bill  is  amended  further  regarding  the 
tax  on  companies  it  will  cause  confusion,  litiga¬ 
tion  and  grave  injury  to  hundreds  of  thousands 
of  innocent  people. 

He  says: 

The  fact  is  that  about  two  per  cent  of  the 
total  premiums  paid  by  policyholders  is  now 
paid  to  the  States  in  the  form  of  taxes.  In  the 
case  of  the  company  whose  figures  you  have 
quoted  this  item  Is  over  $1,000,000  a  year.  It  is 
over  $12,000,000  a  year  in  all  the  companies. 
When  this  tax  was  first  imposed  the  intent  was 
that  it  should  be  sufficient  only  to  pay  the  ex¬ 
penses  of  the  State  supervisory  departments. 
For  many  years  now  the  taxes  have  far  ex¬ 
ceeded  these  expenses,  and  what  was  originally 
a  tax  intended  to  protect  the  policyholders  has 
now  become  a  serious  burden  upon  them.  You 
propose  to  still  further  increase  this  burden. 

He  states  further  that  it  is  his  duty  to  advise 
policyholders  that  the  owners  and  beneficiaries 
of  life  insurance  policies  have  been  selected  for 
a  special  and  discriminatory  form  of  taxation. 
Also  he  declares  that  the  unjust  discrimination 
of  the  bill  is  that  it  puts  companies  in  a  pre¬ 
scribed  class  by  taxing  them  not  only  on  their 
net  income,  but  in  going  further  and  taxing  mu¬ 
tual  companies  which  aj’e  not  primarily  money¬ 
making  Institutions  on  parts  of  their  capital. 

WRITES  REPRESENTATIVE  UNDERWOOD 

B.  Steiner,  a  prominent  banker  and  member 
of  the  Banking  House  of  Steiner  Brothers  of 
Birmingham,  Ala.,  and  New  York,  has  written 
a  strong  letter  to  Representative  Oscar  Under¬ 
wood,  giving  his  reasons  why  life  insurance  con¬ 
ducted  for  mutual  protection  should  be  ex¬ 
empted  from  the  provisions  of  the  bill.  He 
says,  in  part: 

As  I  see  the  operation  of  your  pending  bill, 
you  propose  to  punish  instead  of  encourage 
these  people,  and  that  I  believe  to  be  wrong. 
The  matter  is  very  clear  to  me,  and  I  hope  I 
have  made  itr  clear  to  you.  Moreover,  as  I  read 
the  bill,  you  deliberately  exempt  that  great  sec¬ 
tion  of  society  that  is  insured  in  the  fraternal 
and  beneficial  orders  and  do  not  exempt  the 
scientific,  reliable,  responsible  and  efficient 
work  done  by  the  institutions  for  which  I  speak. 
Why  is  this?  Is  there  any  argument  for  this 
exemption  which  does  not  apply  to  the  New 
York  Life  and  other  such  companies?  If  so,  I 
have  yet  to  hear  it  advanced? 

Representative  Hull,  in  a  further  defense  of 
the  income  tax  section,  explains  the  provisions 
of  the  bill  as  follows: 

The  proposed  tax  would,  however,  apply  to 
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any  actual  gains  or  profits  arising  from  such  in¬ 
vestments  and  return  either  separately  or  along 
with  any  portion  of  the  principal  from  time  to 
time,  just  as  interest  upon  the  loan  of  money 
which  might  be  paid  to  the  lender  separately, 
or  which  might  be  included  with  a  part  payment 
of  the  principal.  An  actuary  would  determine 
whether  any  actual  gains  accrue  with  respect 
to  these  insurance  transactions.  If  not  accru¬ 
ing  therefor  the  tax  would  not  apply  in  any 
sense. 

However,  some  of  the  large  companies  which 
have  amassed  in  the  neighborhood  of  half  a 
billion  dollars  assets,  and  which  derive  large 
profits  annually  from  savings  in  expenses,  from 
savings  in  mortality  and  from  excess  interest 
parnings,  in  addition  to  the  amounts  received 
from  premium  payments  made  by  policyholders, 
are  seeking  to  have  these  net  profits  in  bulk 
exempted  from  the  proposed  nominal  tax  of  one 
per  cent  per  annum. 

President  Darwin  P.  Kingsley,  of  the  New 
York  Life  of  New  York,  has  made  an  answer  to 
Mr.  Hull  also.  Mr.  Kingsley,  in  a  lengthy 
statement,  points  out  the  unjust  provisions  of 
the  bill,  as  well  as  the  attitude  of  Representa¬ 
tive  Hull  toward  life  insurance  companies.  Mr. 
Kingsley  concludes  by  saying: 

My  answer  to  Mr.  Hull,  therefore,  is: 

First — That  both  his  allegations  are  untrue 
and  unworthy  of  him. 

Second — If  they  were  true,  they  offer  no  argu¬ 
ment  why  an  added  burden  of  taxation  should 
be  placed  on  the  holders  of  mutual  policies. 


The  “Post  Magazine  Almanack”  for  1913 

The  Post  Magazine  Almanack,  The  Insurance 
Directory,  Reference  and  Year  Book  for  1913 
has  made  its  appearance  and,  as  usual,  is  re¬ 
plete  with  statistical  and  other  matter  pertain¬ 
ing  to  insurance  and  insurance  companies  in 
Great  Britain  and  Continental  Europe.  Among 
the  features  of  this  book  are:  An  Insurance 
Summary,  1912;  Annotated  Calendar  for  1913; 
Lists  of  Tariff  Offices,  Non-Tariff  Offices,  Insur¬ 
ance  Peers  and  M.  P.’s;  Officers  and  Members 
of  the  Institute  of  Actuaries,  the  Faculty  of 
Actuaries  in  Scotland,  and  other  underwriters’ 
organizations;  data  concerning  registration  fees 
and  stamp  duties,  joint  stock  companies,  etc.; 
companies  absorbed  by  others;  changes  of 
name;  companies  ceased  to  exist;  new  British 
companies  in  1912;  Directory  of  British  and 
Colonial  Insurance  Offices,  with  information  as 
to  objects,  location,  date  of  organization,  of¬ 
ficers,  etc.;  “Who’s  Who  in  the  Insurance 
World”;  Directors  of  British  and  Irish  Offices; 
Insurance  Brokers,  Fire  Loss  Assessors,  etc.; 
Classes  of  Business  Transacted;  Synopis  of 
Profit  and  Loss  Accounts;  Rates  of  Premium  of 
Life  Companies;  Business  in  the  United  King¬ 
dom  of  Life  (ordinary  and  industrial),  Fire, 
Marine  and  Accident  Companies;  Directory  of 
Capital  and  Shares;  Continental  Life,  Fire  and 
Accident  Business,  etc.  The  price  of  The  Post 
Magazine  Almanack,  bound  in  cloth,  is  $1.50  per 
copy.  Address  all  orders  to  The  Spectator  Com¬ 
pany,  135  William  Street,  New  York. 


American  Central  of  Indianapolis 

Evans  Wollen,  president  of  the  Fletcher  Sav¬ 
ings  and  Trust  Company  and  vice-president  of 
the  Fletcher-American  National  Bank  of  Indi¬ 
anapolis,  has  been  elected  first  vice-president  of 
the  American  Central  Life  of  that  city.  The 
board  has  been  increased  by  two  new  directors, 
who  are  Cassius  C.  Shirley  and  Henry  H.  Horn- 
brook.  Virgil  M.  Kime,  associate  actuary  for 
the  past  two  years,  has  been  appointed  actuary 
of  the  company.  Prior  to  his  connection  with 
the  American  Central  he  was  with  the  Mis¬ 
souri  State  Life  of  St.  Louis. 
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FURTHER  AMENDMENT  OF 
INSURANCE  LAW 


Pass  Bill  Relative  to  Licensed  Agent 
Sharing  Commission 


MUST  WRITE  NAMES  ON  APPLICATION 


Strict  Law  Regulating  Duties  of  Agents — Other 
New  York  Insurance  Legislation 

ALBANY,  May  7. — The  Assembly  of  the  New 
York  Legislature  has  passed  Senator  Rams- 
perger’s  bill  amending  Section  91  of  the  insur¬ 
ance  law  by  providing  that  this  section  shall  not 
prevent  a  licensed  agent  of  a  life  insurance 
company  doing  business  in  this  State  paying, 
sharing  or  dividing  a  commission  or  other  com¬ 
pensation  earned  or  received  by  him  to  or  with 
a  licensed  agent  of  another  life  insurance  com¬ 
pany  doing  business  in  this  State,  who  shall  have 
aided  him  in  respect  to  the  insurance,  for  the 
negotiation  of  which  such  commission  or  com¬ 
pensation  shall  have  been  earned  or  paid,  pro¬ 
vided  the  name  of  every  agent  receiving  part 
of  the  commission  shall  be  written  on  the  ap¬ 
plication. 

The  Senate  insurance  committee  has  reported 
favorably  on  Senator  Ramsperger’s  bill  amend¬ 
ing  the  insurance  law  by  authorizing  the  issu¬ 
ance  of  certificates  of  authority  by  the  Super¬ 
intendent  of  Insurance  to  fraternal  societies  to 
do  business  in  another  State  or  Territory  which 
extends  like  privileges  to  corporations  to  do  bus¬ 
iness  in  this  State. 


Anchor  Life  of  Indianapolis 

The  officers  of  the  Anchor  Life  of  Indiana¬ 
polis,  which  was  recently  acquired  by  well- 
known  capitalists  of  Illinois,  who  purchased 
the  controlling  interest  in  the  company  from  the 
Etna  Trust  and  Savings  Company  of  that  city, 
are  making  vigorous  efforts  to  develop  the 
business  and  feel  encouraged  that  their  labors 
will  meet  with  success.  The  Etna  Trust  and 
Savings  Company,  one  of  the  strong  financial 
corporations  of  Indianapolis,  held  the  control 
of  the  Anchor  Life  in  its  own  name  and 
guaranteed  the  title  thereto.  It  was  inad¬ 
vertently  stated  in  an  account  from  a  cor¬ 
respondent  in  last  week’s  issue  of  The 
Spectator  regarding  the  sale  that  “the  Etna 
Trust  Company  took  over  the  control  of  the 
Anchor  following  the  appointment  of  a  re¬ 
ceiver  a  short  time  ago.”  The  Anchor  Life  was 
never  in  the  hands  of  a  receiver.  President 
Thomas  H.  Wilson  says  that  an  examination  of 
the  books  failed  to  show  that  the  Columbus  Se¬ 
curities  Company  ever  owned  the  control  of  the 
Anchor.  Otho  L.  Caldwell  is  treasurer  and 
George  H.  Craft  secretary. 


Pacific  Coast  Changes 

Whittington  &  Collins  have  been  appointed 
general  agents  at  Los  Angeles  for  the  Pacific 
Mutual  Life  of  that  city.  The  firm,  which  is 
composed  of  John  W.  Whittington  and  James 
L.  Collins,  was  formerly  general  agents  for  the 
Etna  Life  of  Hartford  at  that  city.  Mr.  Whit¬ 
tington  was  at  one  time  president  of  the  Na¬ 
tional  Association  of  Life  Underwriters.  The 
change  does  not  affect  the  status  of  the  general 
agency  at  Los  Angeles  and  at  San  Francisco. 
I.  J.  Muma,  manager  of  the  personal  accident 
department  at  Chicago  for  the  Travelers  of 
Hartford,  has  been  appointed  general  agent  for 
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the  .Etna  Life  and  the  Etna  Accident  and  Li¬ 
ability  of  Hartford,  to  succeed  Whittington  & 
Collins  of  the  life  department,  and  Coombs  & 
Sawyer  general  agents  for  the  casualty  de¬ 
partment. 


Union  Pacific  Life  Wins  Case 
The  Union  Pacific  Life  of  Portland,  Ore., 
which  recently  applied  for  a  writ  of  mandamus 
to  compel  the  Insurance  Commissioner  of  Ore¬ 
gon  to  issue  a  license  to  the  company,  last 
week  secured  a  final  decision  in  its  favor  in 
the  supreme  court.  The  company’s  stock¬ 
holders  recently  voted  to  dedicate  the  initial 
surplus  to  capital,  thus  removing  any  cause  for 
refusing  a  license.  President  Mark  T.  Kady 
telegraphed  The  Spectator  on  May  1,  as  fol¬ 
lows  : 

Union  Pacific  Life  wins  final  decision  in  su¬ 
preme  court  on  its  mandamus  suit  against  In¬ 
surance  Commissioner. 


National  Temperance  Life  Insurance  Society 

This  association  was  incorporated  under  tlie 
laws  of  New  York  in  July,  1912,  for  the  purpose 
of  insuring  white  men  and  women  between  the 
ages  of  sixteen  and  sixty  years  who  are  total 
abstainers  from  alcohol.  The  society  issues 
whole  life  policies  on  two  plans,  one  where  the 
amount  insured  is  payable  in  one  sum  and  the 
other  where  the  amount  is  payable  in  ten  equal 
annual  instalments.  The  secretary  and  general 
manager  is  John  D.  Knapp,  who  has  recently  se¬ 
cured  a  number  of  prominent  men  in  various 
sections  of  the  country  to  serve  as  associate  di¬ 
rectors.  Offices  have  been  taken  at  95  William 
street,  New  York. 


Fred  W.  Fleming  Praises  Texas 

Vice-President  Fred  W.  Fleming,  of  the 
Kansas  City  Life  of  Kansas  City,  and  chairman 
of  the  congressional  committee  of  the  Trans- 
Mississippi  Commercial  Congress,  while  in  San 
Antonio,  Texas,  recently,  spoke  enthusiastically 
of  the  rapid  development  of  that  State  in  every 
way.  He  said  the  Kansas  City  Life  has  now 
nearly  $1,000,000  invested  in  Texas,  $400,000  be¬ 
ing  placed  last  year,  and  this  year  the  sum  al¬ 
lotted  to  Texas  is  $600,000.  Therefore  the  com¬ 
pany  is  making  a  larger  investment  than  the 
law  requires.  He  stated  further  that  no  sec¬ 
tion  of  the  country  is  going  to  develop  more 
rapidly  or  substantially  in  the  next  ten  or  fif¬ 
teen  years  than  that  State. 


San  Francisco  Life  Elects  Officers 

At  the  annual  meeting  of  the  San  Francisco 
Life  of  San  Francisco  the  following  officers  were 
elected:  General  John  A.  Koster,  president; 
E.  D.  Roberts,  first  vice-president;  F.  V.  Kees- 
ling,  second  vice-president;  Victor  Etienne,  Jr., 
third  vice-president;  I.  A.  Ewing,  fourth  vice- 
president;  Gordon  Thomson,  secretary  and  ac¬ 
tuary,  and  Geo.  D.  Clark,  treasurer. 


Inland  Life  of  Des  Moines 

Ex-Governor  B.  F.  Carroll  of  Iowa  has  re¬ 
moved  the  offices  of  the  Inland  Life  of  Des 
Moines  into  the  new  quarters,  which  it  will  oc¬ 
cupy  permanently  in  the  Masonic  Temple.  Stock 
for  the  company,  which  is  now  being  offered  in 
various  counties  of  the  State,  has  been  pur¬ 
chased  by  capitalists  in  forty-nine  of  the 
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j  [linety-nine  counties  in  Iowa.  The  name  of  the 
jiompany  will  be  changed  as  soon  as  Governor 
’arroll  can  find  a  name  that  suits  his  fancy. 


The  Manhattan  Life  of  New  York 

The  Manhattan  Life  of  New  York  has  estab- 
ished  a  $100,000  club,  and  it  is  expected  that 
he  membership  will  be  very  large.  All  agents 
,ho  write  each  month  between  May  1  and  De- 
ember  31  two-thirds  of  their  allotment,  and 
1  vhose  production  for  the  entire  calendar  year  is 
lot  less  than  $100,000  of  paid-for  business,  will 
ie  entitled  to  membership. 

— 

To  Interest  European  Insurance  Men 

Clarence  M.  Smith,  general  agent  of  the 
Northwestern  Mutual  Life  of  Milwaukee,  at 
!an  Francisco,  has  left  for  a  several  months’ 
ibsence  in  Europe  as  a  special  commissioner  of 
he  Panama-Pacific  International  Exposition  to 
iromote  among  European  insurance  men  the 
Vorld’s  Insurance  Congress,  to  be  held  in  1915 
inder  the  auspices  of  the  exposition. 


Reinsures  Part  of  Business 

The  monthly  premium  (provident)  business  of 
j  he  North  State  Life  of  Kinston,  N.  C.,  in  force 
n  North  Carolina,  has  been  reinsured  in  the 
vmerican  National  Life  of  Galveston,  Texas. 
The  reinsurance  deal  became  effective  on  Mon- 
lay  last. 


Life  Notes 

—A  movement  is  under  way  for  the  passage  in  the 
\hode  Island  Legislature  of  a  bill  providing  for  a 
eparate  Insurance  Department.  At  present  this  office 
I's  combined  with  that  of  the  State  auditor. 

'  — The  Germania  Life  of  New  York  has  appointed 
!  franklin  James  McGrath  manager  for  Northern  Illi- 
lois  and  Northwestern  Indiana,  with  headquarters  at 
j  Chicago.  Mr.  McGrath  for  the  past  eleven  years  has 
>een  connected  with  the  Prudential  of  Newark  as 
1  nanager  at  Detroit. 

— The  preliminary  report  of  the  North  Dakota 
j  nsurance  Department  relating  to  the  life  insurance 
>usiness  in  that  State  during  1912  shows  that  the 
’ioneer  Life  of  Fargo  has  written  $3,420,402  in  North 
j  lakota,  which  amount  is  more  than  fifty  per  cent  in 
xcess  of  the  nearest  competitor. 

1  — F.  C.  Burnham,  who  has  been  acting  as  general 
j  nanager,  has  been  elected  secretary  of  the  Our  Home 
i  .ife  of  Jacksonville,  Fla.  H.  L.  Bethel  has  been  ap- 
lointed  superintendent  of  agencies  and  F.  A.  Johnson, 
i  ormerly  with  the  New  England  Mutual  of  Boston, 
ias  been  made  general  agent  for  Jacksonville  and 
!  icinity. 

— The  Guaranty  Life  of  Davenport,  la.,  is  celebrat- 
ng  its  tenth  anniversary  and  has  issued  a  souvenir  in 
|  he  shape  of  a  paper  in  which  a  brief  review  of  the 
j.ompany  is  given.  Among  other  interesting  features 
re  the  photographs  of  the  officers  and  directors  of 
he  $100,000  Club,  as  well  as  the  department  heads  of 
|  he  company. 

|  — A.  R.  Chamberlain,  agency  supervisor  for  the 
i  iquitable  Life  of  New  York,  for  Chicago  and  Illinois, 
as  been  assigned  to  the  assistant  secretary’s  depart- 
;  lent  at  the  home  office  to  do  special  work.  He  will 
•  e  succeeded  by  W.  B.  Carlile,  Western  special  rep- 
j  esentative.  R.  H.  Sabin  will  assume  charge  of  the 
department  vacated  by  Mr.  Carlile. 

— A.  Moseley  Hopkins,  formerly  supervisor  of  the 
’ennessee  and  Chesapeake  departments  of  the  Reliance 
I  fife  of  Pittsburg,  has  been  transferred  to  the  super- 
\  isorship  of  the  Philadelphia-Seaboard  department, 
vhich  comprises  eastern  Pennsylvania,  Delaware, 
laryland,  District  of  Columbia,  eastern  shore  of  Vir- 
inia  and  North  and  South  Carolina. 

Hi  I 

!  — The  Boston  Life  Underwriters  Association  next 
’  Thursday  will  celebrate  its  thirtieth  anniversary  at 


THE  SPECTATOR 

the  American  House  in  that  city.  President  Elmer  E. 
Silver  and  Vice-President  C.  C.  Miller  are  in  charge, 
and  addresses  covering  the  association  during  its  life 
of  thirty  years  will  be  made  by  Colonel  W.  H.  Dyer, 
Nathan  Warren  and  Charles  W.  Gammons,  dealing 
with  the  subject  in  ten-year  periods. 


CASUALTY,  SURETY  & 
MISCELLANEOUS 


Missouri  Fidelity  and  Casualty  Company 

As  of  December  31  last,  the  Missouri  Fidelity 
and  Casualty  Company  of  Springfield,  Mo.,  made 
a  statement  showing  $441,141  of  assets,  with  a 
paid-up  capital  of  $250,000  and  a  net  surplus  of 
$62,109,  after  laying  aside  a  reinsurance  reserve 
of  $88,004,  and  a  special  reserve  for  losses  of 
$20,014,  as  well  as  providing  for  all  other  lia¬ 
bilities.  In  the  twenty-two  months  during 
which  the  company  had  been  in  business  it  had 
increased  its  assets  from  $368,000  to  $441,141,  and 
had  built  up  a  business  which  warranted  an  in¬ 
crease  in  the  investment  of  its  stockholders. 
The  latter,  on  April  4,  1913,  authorized  an  in¬ 
crease  in  the  capital  to  $300,000  by  sale  of  addi¬ 
tional  stock  at  200  per  cent,  upon  which  no  com¬ 
mission  was  to  be  paid.  This  would  result, 
also',  in  adding  $50,000  to  the  net  surplus.  In  its 
second  year  of  business  the  Missouri  Fidelity 
and  Casualty  received  more  than  $300,000  in 
premiums,  and  its  expense  ratio  for  its  second 
year  was  much  lower  than  those  of  most  other 
companies  in  their  second  year  of  business.  It 
is  apparent  that  this  company  is  being  care¬ 
fully  managed  with  a  view  to  the  security  of 
policyholders  as  well  as  a  fair  profit  to  stock¬ 
holders.  The  officers  of  this  enterprising  insti¬ 
tution  are:  Chairman  of  executive  committee, 
W.  L.  Garrett;  president,  W.  L.  Taylor;  first 
vice-president,  H.  L.  Schneider;  second  vice- 
president  and  general  counsel,  J.  P.  McCammon; 
secretary-treasurer,  Keith  McCanse;  assistant 
secretary  and  assistant  treasurer,  M.  E.  Whip¬ 
ple. 


American  Indemnity  Granted  Charter 

The  American  Indemnity  of  Galveston,  Texas, 
has  been  granted  a  charter  and  expects  to  be¬ 
gin  business  immediately.  The  company,  which 
will  do  a  general  bonding  and  casualty  business, 
has  a  capital  of  $300,000  and  a  surplus  of  $100,- 
000,  all  of  which  has  been  fully  paid  in  without 
promotion  expense.  Sealy  Hutchings  is  presi¬ 
dent,  and  the  other  officers  are  C.  H.  Moore, 
L.  A.  Adoue,  vice-presidents;  George  Sealy, 
vice-president  and  secretary,  and  H.  O.  Stein, 
vice-president  and  treasurer.  The  directors  are 
among  the  most  prominent  business  men  of  that 
section  of  Texas. 


Burglary  Underwriters  Elect  Officers 

At  the  annual  meeting  of  the  Burglary  Under¬ 
writers  Insurance  Association  held  at  the  office 
of  the  Fidelity  and  Casualty  of  New  York  of¬ 
ficers  were  elected  as  follows:  William  B. 
Joyce,  president;  Robert  J.  Hill  ,s,  first  vice- 
president;  Norman  R.  Moray,  second  vice-presi¬ 
dent;  E.  J.  Miller,  treasurer,  and  Samuel  B. 
Brewster,  secretary.  It  was  decided  to  rescind 
the  plan  to  arrange  with  the  Towner  Rating 
Bureau  for  the  establishment  of  rates,  because 
so  few  members  had  pledged  themselves  to  sup¬ 
port  the  plan.  The  remainder  of  the  business 
was  routine. 


Casualty,  Surety,  Etc. 


NEW  YORK  CASUALTY 
LEGISLATION 


Many  Bills  Passed  During  Closing 
Hours  at  Albany 


NOW  AWAITING  GOVERNOR’S  SIGNATURE 


Bill  Passed  Providing  for  All  Steam  Boilers  In¬ 
spected  To  Be  Reported  to  State 
Fire  Marshal 

ALBANY,  MAY  7. — The  Assembly  of  the  New 
York  Legislature  has  passed  Assemblyman 
Walker’s  bill  relative  to  the  business  of  surety 
companies  engaged  in  guaranteeing  the  per¬ 
formance  of  contracts  where  any  municipal  cor¬ 
poration  or  public  board  or  department  is  a 
party. 

The  Senate  insurance  committee  has  reported 
favorably  the  following  bills,  which  have  been 
advanced  to  third  reading: 

Assemblyman  Walker’s,  amending  the  insur¬ 
ance  law  by  providing  for  standard  provisions 
for  policies  against  loss  or  damage  resulting 
from  accident  or  injuries  suffered  by  an  em¬ 
ployee  or  other  person,  or  against  loss  and  li¬ 
ability  on  account  of  death  of  or  in  jury  to  an 
employee  not  caused  by  the  negligence  of  the 
employer  or  both. 

Assemblyman  Walker’s,  amending  the  insur¬ 
ance  law  by  authorizing  employers  to  take  out 
policies  covering  employees  collectively  for  the 
benefit  of  such  as  may  suffer  loss  from  injury, 
death  or  disablement  resulting  from  sickness. 

The  Senate  has  passed  the  bill  of  Senator 
Ramsperger  amending  the  insurance  law  by  pro¬ 
viding  that  insurance  companies  shall  report  to 
the  State  Fire  Marshal  all  boilers  insured,  in¬ 
cluding  those  rejected,  giving  the  reason  there¬ 
for,  providing  that  fee  for  inspection  shall  be 
payable  within  thirty  days  from  date  of  inspec¬ 
tion;  requiring  owners  and  lessees  of  boilers 
to  attach  to  such  boilers  numbers  assigned  by 
the  fire  marshal,  such  owners  and  lessees  within 
cities  and  incorporated  villages  to  notify  chiefs 
of  fire  departments  or  other  assistants  to  State 
Fire  Marshal  of  the  location  of  each  boiler,  and 
in  outlying  districts  to  notify  town  clerks. 


Threatens  Investigation  in  Kansas 

The  claim  has  been  made  by  Governor  Hodges 
of  Kansas  that  the  companies  are  charging  ex¬ 
cessive  rates  against  employers  who  came  un¬ 
der  the  terms  of  the  workman’s  compensation 
act.  He  has  been  assured  by  the  State  Labor 
Commissioner  that  the  hazards  are  no  greater 
than  formerly.  The  Governor  proposes  to  start 
an  investigation  on  the  assumption  that  casu¬ 
alty  companies  are  in  an  agreement  to  fix  high 
rates  for  employers  who  elect  to  come  under 
the  law.  He  claims  that  while  the  risks  have 
materially  decreased  through  the  action  of  the 
amended  law,  an  increase  has  been  made  in  the 
rates  which  range  from  100  to  300  per  cent. 


Denver  Company’s  License  Suspended 

The  license  of  the  German- American  Indem¬ 
nity  of  Denver  has  been  suspended  by  Commis¬ 
sioner  W.  L.  Clayton  of  the  Colorado  Insurance 
Department,  and  the  officers  have  been  asked 
to  show  cause  why  the  license  should  not  be 
revoked.  An  appraisement  was  recently  made 
of  the  company’s  securities  by  order  of  the  De¬ 
partment  and  an  examination  made  by  Actuary 
Upton. 

The  action  taken  by  Commissioner  Clayton  in 
suspending  the  license  then  followed. 
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WORKMEN’S  COMPENSA¬ 
TION  BILL  PASSED 


Both  Houses  of  New  York  Legislature 
Act  on  Foley- Walker  Measure 


PROVIDES  FOR  OPTIONAL  INSURANCE 


Bitter  Fight  in  Assembly  on  Last  Day  of  Session — 
Legislation  in  Other  States 

The  Foley-Walker  workmen’s  compensation 
bill  has  been  passed  by  both  houses  of  the  New 
York  Legislature  and  is  now  awaiting  the  signa¬ 
ture  of  Governor  Sulzer.  The  bill  was  voted  on 
by  the  Assembly  during  the  closing  hours  of  the 
session  Saturday,  following  a  bitter  debate,  dur¬ 
ing  which  it  was  charged  by  the  opposition  that 
it  was  drawn  in  the  interest  of  the  casualty  in¬ 
surance  companies.  The  measure,  which  passed 
the  Assembly  by  a  vote  of  eighty-four  to  forty- 
two,  was  acted  upon  by  the  Senate  the  day  pre¬ 
vious.  It  provides  for  optional  forms  of  insur¬ 
ance,  including  casualty  companies,  and  for  the 
creation  of  a  mutual  employers’  liability  and 
workmen’s  compensation  corporations.  The 
Superintendent  of  the  Insurance  Department  is 
authorized  to  issue  certificates  of  authority  to 
mutual  corporations  outside  the  State. 

The  labor  representatives  who  favored  the 
Murtaugh-Jackson  bill,  which  was  passed  by  the 
Assembly,  but  failed  to  get  by  the  Senate,  de¬ 
clare  they  will  not  accept  the  measure  and  will 
appeal  to  Governor  Sulzer  to  veto  it.  The 
measure  as  passed  provides  for  every  class  of 
employee  to  be  covered,  with  the  exception  of 
farm  laborers  and  domestic  servants.  The  com¬ 
pensation  board  is  based  upon  fifty-five  per  cent 
of  wages  not  less  than  $5  nor  more  than  $10 
weekly. 

In  opposing  the  committee  bill,  Assemblyman 
Jackson  charged  that  it  was  drawn  in  the  in¬ 
terest  of  the  casualty  companies,  and  character¬ 
ized  as  inconsistent  the  course  of  those  members 
who  voted  for  both  measures.  Majority  Leader 
Levy,  in  reply,  said  that  time  had  been  given 
the  Senate  to  pass  the  Jackson  bill,  and  since 
it  had  refused  to  do  so,  but  had  passed  the  com¬ 
mittee  bill  in  its  stead,  the  party's  pledge  to  en¬ 
act  some  workmen’s  compensation  legislation 
this  session  must  be  redeemed,  and  there  was 
no  alternative  but  to  accept  the  committee  bill. 
Whether  it  will  receive  Governor  Sulzer’s  ap¬ 
proval  is  an  open  question.  Its  opponents  de¬ 
clare  that  he  has  made  it  plain  that  he  favored 
the  Murtaugh-Jackson  bill,  and  many  of  them 
go  so  far  as  to  express  the  hope  that  he  will 
veto  the  committee  bill. 

CALIFORNIA  BILL  PASSES  SENATE 

The  business  interests  of  California,  which 
waged  such  a  bitter  fight  against  the  work¬ 
men’s  compensation  bill  introduced  in  the 
Senate  of  that  State,  were  turned  down  when 
the  measure  without  striking  out  any  of  the  ob¬ 
jectionable  features  was  forced  through  the 
Senate.  The  bill  provides  for  an  appropriation 
of  $412,000  with  which  to  organize  a  State  indus¬ 
trial  board  and  the  equipment  of  a  State  insur¬ 
ance  fund.  The  schedule  of  compensation  is 
based  on  sixty-five  per  cent  of  wages.  Many 
drastic  sections  are  included  in  the  bill,  which 
had  the  unanimous  disapproval,  apparently,  of 
all  employers  of  labor  in  the  State. 

The  Nebraska  workmen’s  compensation  bill 


has  been  signed  by  the  Governor  of  that  State. 
It  is  constructed  along  the  lines  of  the  New 
Jersey  law,  except  for  the  requirement  of  af¬ 
firmative  action  instead  of  negative.  Provi¬ 
sions  are  made  for  life  indemnity  for  total  dis¬ 
ability  after  300  weeks,  and  the  death  benefit  is 
for  350  weeks  instead  of  300  weeks,  as  in  the 
New  Jersey  law.  The  maximum  medical  charge 
of  $200  is  limited  to  twenty-one  days  after  in¬ 
jury.  The  law  becomes  effective  July  18. 


To  Organize  Accident  Association 

More  than  enough  signatures  have  been  ob¬ 
tained  by  the  organization  committee  of  the 
Chicago  accident  insurance  men  to  call  a  meet¬ 
ing  and  form  a  new  association,  which  will 
have  education  and  information  as  its  purpose. 
The  meeting  will  be  held  at  the  Hotel  La  Salle 
at  Chicago  May  11,  and  it  is  probable  that  the 
name  of  the  organization  will  be  the  American 
Association  of  Accident  Underwriters.  The 
membership  will  be  open  to  officers  of  com¬ 
panies  and  heads  of  departments.  C  H.  Boyer, 
of  the  National  Life  of  U.  S.  A.  of  Chicago,  is 
chairman  of  the  organization  committee  and  the 
other  members  are  Messrs.  Dickson,  DeGrom, 
Stoker  and  Draper.  The  membership  is  ex¬ 
pected  to  be  about  150. 


Federal  Life  and  Casualty  of  Nashville 

The  Federal  Life  and  Casualty,  which  is  being 
organized  at  Nashville,  Tenn.,  now  has  more 
than  $150,000  of  its  $500,000  capital  subscribed 
and  paid  in.  The  company  intends  to  write  cas¬ 
ualty  lines  only,  and  for  this  reason  it  is  being 
planned  by  President  John  T.  Landis  to  have 
the  name  changed.  The  organization  is  pro¬ 
ceeding  along  conservative  lines,  and  it  is  be¬ 
lieved  that  the  remainder  of  the  capital  will 
be  paid  in  within  the  next  five  weeks,  when  it 
will  begin  active  business.  Officers  have  been 
elected  as  follows:  John  T.  Landis,  president; 
S.  S.  Lord,  vice-president,  and  B.  B.  Coffey,  sec¬ 
retary  and  treasurer. 


Montana  Live  Stock  and  Casualty 

The  Montana  Live  Stock  and  Casualty  of 
Helena,  which  is  being  organized,  with  a  capital 
of  $250,000,  expects  to  begin  business  shortly. 
The  following  officers  have  been  elected:  Ed¬ 
win  L.  Norris,  formerly  Governor  of  that  State, 
president;  D.  D.  Cook,  vice-president  and 
superintendent  of  agencies;  George  B.  Conway, 
secretary  and  auditor,  and  H.  B.  Palmer,  vice- 
president  and  treasurer. 


Stockmans  Insurance  Company  of  Kansas 

The  Stockmans  Insurance  Company  has  been 
granted  a  Kansas  charter  and  has  obtained  per¬ 
mission  from  the  Insurance  Department  of  that 
State  to  write  live  stock  insurance  on  a  mutual 
basis.  It  will  not  operate  outside  the  State. 
The  incorporators  are:  E.  PI.  Anderson,  L.  C. 
Bailey,  Scott  Hopkins,  G.  A.  Bailey,  Charles 
Wolff,  C.  S.  Bailey  and  Arthur  Capper  of  To¬ 
peka;  Charles  Kleinhaus,  Grontland,  and  John 
C.  Tulles  of  Mechanicsville,  Ohio. 


Appeal  to  Supreme  Court 

An  important  appeal,  and  the  first  from  any 
decision  of  the  Massachusetts  Industrial  Acci¬ 
dent  Board,  has  been  taken  to  the  Supreme 


Court  of  Massachusetts.  The  decision  is  being 
contested  on  the  grounds  that  death,  in  the  case 
in  question,  did  not  result  from  a  personal  in¬ 
jury  arising  out  of  or  received  in  the  course 
of  his  employment,  and  therefore  from  a  per¬ 
sonal  injury  within  the  meaning  of  the  State 
compensation  act.  If  the  decision  is  sustained 
by  the  supreme  court  the  precedent  may  largely 
increase  the  liability  of  companies  under  the 
Massachusetts  compensation  law. 


Will  Select  Successor  to  Wm.  Bro  Smith 

A  meeting  of  the  executive  committee  of  the 
International  Association  of  Casualty  and 
Surety  PTnderwriters  will  be  held  in  New  York 
to-morrow  to  elect  a  successor  to  William  Ero 
Smith,  general  counsed  of  the  Travelers  of 
Hartford,  who  recently  resigned  as  president. 
He  will  continue  to  conduct  the  publicity 
bureau  of  the  association,  however.  The  suc¬ 
cessor  to  Mr.  Bro  Smith  is  still  a  matter  of 
conjecture,  but  it  is  understood  that  he  will  be 
the  president  of  some  large  multiple  line 
company. 


Casualty  Notes 

— Frank  Wilson,  general  agent  for  the  American 
Liability  of  Cincinnati,  at  Dayton,  Ohio,  has  been 
appointed  special  agent  for  Western  Ohio  with  head¬ 
quarters  at  the  home  office. 

— The  European  Accident  of  London  has  been 
granted  a  license  by  the  New  York  Insurance  Depart¬ 
ment  to  write  fidelity  and  surety  lines  in  addition  to 
accident,  health,  general  liability  and  burglary  busi¬ 
ness. 

— President  T.  J.  Falvey,  of  the  Massachusetts 
Bonding  and  Insurance  Company  of  Boston,  an¬ 
nounces  the  appointment  of  A.  A.  Ileinemann  as  as¬ 
sistant  to  Fred  J.  Murphy,  manager  of  the  liability 
department  at  the  home  office. 

—  file  Travelers  of  Hartford  has  issued  a  new  travel 
policy  covering  general  accidents  which  does  away 
with  the  non-essentials  and  gives  a  maximum  coverage 
for  serious  disabilities,  as  well  as  death,  resulting 
from  railway,  vessel,  elevator  and  hotel  fire  casualties. 
It  is  known  as  “20-25,”  and  pays  a  maximum  of  $20,- 
000  for  a  premium  of  $25. 

— I  he  Kentucky  Livestock  of  Louisville,  which  has 
been  enlarging  the  field  of  its  work  rapidly  of  late, 
has  applied  for  admission  to  Ohio  and  Alabama.  It 
is  now  operating  in  Indiana,  Kentucky,  Tennessee, 
Virginia,  Illinois,  Indiana  and  Mississippi.  All  of 
the  business  is  being  handled  direct  with  the  home 
office,  no  general  agents  having  been  appointed. 

— It  has  been  announced  by  the  Fidelity  and  Cas¬ 
ualty  of  New  York  that  after  May  1  it  will  begin 
to  write  collision  insurance  on  private  automobiles 
covering  loss  or  damage  to  the  machine,  including  the 
operating  equipment  while  attached  to  the  car.  The 
policy  does  not  apply  to  commercial  cars.  The  stand¬ 
ard  endorsements  will  be  used. 

— The  Miller-Stemmons  Company,  general  agents  at 
Dallas,  Tex.,  for  the  Standard  Accident  of  Detroit, 
will  shortly  remove  to  the  Citizens  State  Bank  build¬ 
ing  and  will  occupy  practically  the  entire  second 
floor.  The  building  has  just  been  completed  and  the 
quarters  to  be  occupied  by  the  agency  were  designed 
especially  for  the  purpose,  and  will  be  one  of  the 
handsomest  insurance  offices  in  the  South. 

— II.  D.  Plimpton  has  been  made  manager  of  the 
new  branch  office  which  has  been  opened  at  Milwaukee 
by  the  -Etna  Life  and  the  .(Etna  Accident  and  Liabil¬ 
ity  of  ITartfdrd,  to  handle  all  casualty  and  surety 
lines  for  Wisconsin  and  northern  Michigan.  The 
branch  office  staff  includes  F.  G.  Galentine,  claim  de¬ 
partment;  H.  B.  Mahoney,  inspection  department,  and 
IT.  W.  L.  Niemeyer,  fidelity  and  surety  department. 
F.  C.  Millard,  who  has  represented  the  .Etna  for  ten 
years  as  general  agent,  will  continue  in  the  same 
capacity. 
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THE  COMBINED  DEATH  AND  EX¬ 
PENSE  RATE 

HE  tabulation  presented  herewith 
gives  the  percentages  of  the  com¬ 
bined  outgo  for  death  claims  and  ex¬ 
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penses  of  management  to  the  mean 
amount  of  insurance  in  force  covering  a 
period  of  twenty  years.  In  the  compila¬ 
tion  of  the  table  the  figures  have  been 
taken  from  the  annual  reports  to  the  In¬ 
surance  Departments,  and  include  the 
death  claims  incurred,  expenses  of  man¬ 
agement  and  taxes.  Companies  transact¬ 
ing  industrial  insurance  are  omitted  from 
the  table,  inasmuch  as  their  management 
expenses  are  necessarily  higher  than 
those  organizations  writing  ordinary  in¬ 
surance  solely. 

Twenty- four  prominent  life  insurance 
companies  are  included  in  the  exhibit, 
their  figures  being  shown  year  by  year, 
from  1893  to  1912,  inclusive,  together 
with  averages  by  five-year  periods  and 
for  the  entire  twenty  years. 

As  the  primary  object  of  a  life  insur¬ 
ance  company  is  to  pay  death  claims,  and 
inasmuch  as  expenses  must  be  incurred 
to  keep  the  organization  going  and  to  pro¬ 
cure  new  business,  these  two  items  are 
among  the  most  important  entering  into 
the  annual  statements.  The  managers 
cannot  control  the  death  rate,  but  they 
can  endeavor  to  keep  the  expense  account 
within  reasonable  bounds,  and  in  that  re¬ 
spect  the  past  five  years  have  witnessed 
a  great  improvement.  The  table  shows 
that  the  death  and  expense  rate  during 


Editorial 

the  past  five  years  has  been  remarkably 
low,  and  it  is  doubtful  if  the  present  fig¬ 
ure  will  be  further  reduced.  It  will  be 
noted  that  as  compared  with  the  period 
1898  to  1902  there  is  a  drop  of  0.44  points 
in  the  quinquennium  ending  with  1912, 
indicating  the  saving  of  several  million 
dollars  to  the  policyholders. 


THERE  seems  to  be  a  mania  for 
law-making  throughout  the  coun¬ 
try,  and  a  prevailing  opinion  that  the 
mere  enactment  of  laws  is  sufficient  to 
secure  the  correction  of  any  and  all 
abuses  needing  reform.  There  are  get¬ 
ting  to  be  so  many  laws  that  it  is 
almost  impossible  for  the  average  citizen 
to  avoid  violating  some  of  them,  even 
without  his  being  aware  that  he  is  do¬ 
ing  so.  Matters  that  are  required  by 
law  to  be  done  one  day  are  made  penal 
offenses  the  next  day  by  the  activity  of 
legislators,  so  that  the  common  people 
are  greatly  confused,  and,  in  conse¬ 
quence,  they  are  apt  to  lose  their  proper 
respect  for  the  dignity  of  the  law.  Too 
often  laws  are  made  in  a  hasty  manner, 
without  giving  due  consideration  to  cir¬ 
cumstances  and  conditions  which  should 
carry  weight  with  those  who  are  at¬ 
tempting  to  bring  about  reform.  As  a 
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from  1893  to  1912,  Inclusive. 
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COMPANIES. 

1893 

1891 

1895 

1896 

1897 

1898 

1899 

1900 

1901 

1902 

1903 

1904 

1905 

1900 

1907 

1908 

1909 

1910 

1911 

1912 

1893 

to 

1897 

Av 

1898 

to 

1902 

ERAGH 

1903 

to 

1907 

S. 

1908 

to 

1912 

1893 

to 

1912 

■Etna  Lite . 

2.2Q 

2  I4 

2-39 

2.09 

2-37 

2.  T9 

2.30 

2.29 

2.25 

2.21 

2.17 

2.18 

2.19 

2.12 

2.02 

1-95 

2.01 

2.03 

I.97 

1.98 

2  23 

2.25 

2.13 

1.98 

2.12 

1  Berkshire . 

i. 81 

1.89 

1.86 

1.89 

1.82 

2.14 

2.07 

1-93 

2.22 

2.07 

1.8S 

1.80 

2.22 

2.07 

1.97 

1.90 

2.25 

2.  17 

2.10 

2.41 

1-85 

2  OQ 

I  97 

2  17 

2.O4 

Connecticut  General .... 

1.97 

2.04 

1-93 

2.09 

i-95 

1.65 

i-75 

2.00 

I.72 

1.96 

1.98 

2.0  7 

2.12 

1.88 

I.^O 

1.46 

i-43 

1-43 

1.56 

i-53 

1.97 

1.83 

1.86 

1.50 

1.70 

Connecticut  Mutual . 

3.06 

3-J9 

3-19 

3-34 

3-45 

3-24 

3-45 

3-5° 

3-43 

3-34 

3.60 

3.80 

3-46 

3-35 

3-4° 

3-D 

3-29 

3.  *7 

3.12 

2.99 

3-25 

3-39 

3-53 

3- 14 

3  32 

Equitable,  New  York. . . . 

2.07 

2.08 

2.18 

2.25 

2.20 

2.25 

2.38 

2.36 

2.36 

2.28 

2-43 

2.29 

2.21 

2.13 

2.16 

2  33 

2.36 

2.28 

2.27 

2  27 

2.16 

2-34 

2.24 

2.30 

2.26 

Germania . 

2.69 

2.64 

2-59 

2.36 

2-45 

2  49 

2.82 

2-57 

2.69 

2.50 

2.61 

2.64 

2-59 

2.40 

2.32 

2-45 

2.38 

2-33 

2.50 

2  37 

2-59 

2.61 
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2.42 

2-53 

Home  Lite . 

2.66 

2.85 

2.61 

2.87 

2.SS 

2.61 

2.51 

2.32 

2.56 

2.48 

2-54 

2  55 

2.20 

2  41 

2.  IO 

2.00 

1.97 

1.91 

2.O4 

1.87 

2  44 

2-54 

2.32 

i.95 

2.29 

Manhattan . 

3.06 

3-34 

3X3 

3x8 

2.86 

3-36 

3-14 

3.10 

3.20 

3.12 

3.12 

2.95 

2.QI 

3  00 

2.77 

295 

2.92 

2.96 

3x2 

2.82 

3-09 

3  l9 

2  95 

2  93 

3-03 

Massachusetts  Mutual. .  . 

2.05 

2.08 

i-93 

1  95 

I. 8l 

2.15 

2.21 

1.87 

2.16 

1.86 

1.80 

I.90 

2.08 

1.79 

i-73 

1.82 

1.72 

1.72 

I.b4 

1.79 

1.96 

1  99 

1  85 

1-74 

1.85 

Michigan  Mutual . 

1. 81 

i-93 

1. 71 

2.13 

2.44 

2-IS 

2.23 

2.25 

2.61 

2-37 

2-15 

2.21 

2.30 

2.21 

2.29 

1  93 

1-95 

2.23 

2.16 

2x6 

2.C9 

2.25 

2.23 

2.07 

2.16 

i  Mutual  Benefit . 

2.50 

2  37 

2.49 

2.31 

2-33 

2.21 

2.39 

2-34 

2.30 

2.26 

2-33 

2.29 

2.22 

2.06 

1.98 

1.83 

1.88 

1.97 

1.83 

1.89 

2-39 

2  29 

2.16 

1.87 

2.12 

Mutual  of  New  York. . . . 

2.77 

2.60 

2.63 

2-54 

2-53 

2.50 

2.79 

2.58 

2.62 

2.58 

2-54 

2.55 

2-35 

2.10 

2.20 

2  06 

2.20 

2.13 

2.20 

2.20 

2,60 

2.61 

2.31 

2  20 

2.4O 

National  Life . 

1.9s 

1.79 

2-35 

1.91 

1.96 

2.05 

2.28 

2.03 

1.98 

1.96 

1.92 

I.90 

2.04 

1.98 

1.87 

1.74 

1  74 

1.78 

1 71 

I.90 

2  OO 

2.05 

1  94 

1.78 

i-95 

New  England . 

2.30 

2.09 

2.14 

2  29 

2.36 

2.27 

2-35 

2.19 

2.27 

2.36 

2-47 

2.22 

2.26 

2.  IT 

2  02 

2.02 

1 85 

1.92 

1.84 

1.96 

2.24 

2.2Q 

2  20 

1. 91 

2.13 

i  New  York  Life . 

2.28 

2.10 

2.09 

2.15 

2.17 

2.10 

2.23 

2.20 

2.20 

2.18 

2.12 

2  21 

1.99 

I.72 

1.69 

i.6S 

I.72 

i-73 

t-79 

1.83 

2.16 

2.18 

1  94 

i-75 

1  94 

Northwestern . 

1.72 

i-5° 

i-57 

1. 6l 

1.72 

1.74 

i.8S 

1.79 

1.80 

1.68 

i-73 

1.76 

1.79 

1.69 

1.64 

1-58 

1-52 

i-59 

i-5S 

1.65 

1.63 

1.77 

1.72 

1x8 

1.65 

Penn  Mutual . 

2.10 

2.07 

2.05 

2.15 

2.16 

2.07 

2.14 

2.14 

2.28 

2.04 

1.86 

i-95 

2.04 

1.89 

i-93 

1-73 

1. 80 

1.88 

i.8S 

i-93 

2. II 

2.I4 

1  94 

1.84 

i-95 

Phoenix  Mutual . 

3-59 

3.08 

3-34 

3.06 

2-73 

2.84 

3  04 

2.76 

2  54 

2.26 

2.52 

2-39 

2-45 

2.38 

2.05 

2.04 

2.23 

2.20 

i-9S 

2.22 

3.13 

2.69 

2-34 

2.  II 

2  41 

Provident  L.  and  T . 

1.60 

1.  So 

I  44 

1. 71 

1.60 

1. 81 

1.71 

1.70 

1.60 

1.68 

2  OO 

i-59 

1 65 

1  67 

1.87 

1.66 

1.70 

1.63 

1.68 

1.70 

i-59 

1.70 

1  75 

1.67 

1.68 

1  State  Mutual,  Mass . 

1.84 

1.88 

1  78 

1.77 

1.86 

I.9O 

2.01 

1.96 

1.89 

1-65 

2.16 

1.8s 

2.12 

i-7S 

1. 81 

1. 85 

I  92 

1.85 

1.84 

1.91 

1.83 

1.88 

1.93 

1.87 

1.89 

Travelers . 

1.72 

I. 71 

2.19 

1.66 

1-74 

1  71 

2.14 

2.20 

2. II 
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2.05 

2.03 

2.25 

1.96 

1.79 

I  90 

1.85 

I.72 

1.91 

1.88 

1.78 

1  98 

2  OI 

1.82 

i-93 

Union  Central . 

1.06 

1.88 

1.86 

1-83 

1.84 

1.84 

1.8s 

1.67 

1.68 

1.65 

158 

1.70 

1. 6l' 

i-73 

1.64 

i-65 

1.77 

1.64 

1.64 

1.74 

1.86 

I  72 

1  65 

1.69 

1  71 

Union  Mutual . 

3. 11 

2.Q2 

2.94 

2.46 

2.79 

2.79 

2.68 

2-54 

2.62 

2.50 

2-39 

2.54 

2.29 

2-33 

183 

1.84 

1.97 

2x6 

2.03 

2.13 

2.84 

2.60 

2.27 

2.01 

2.37 

United  States . 

2.85 

2.55 

2-43 

3.0° 

2.58 

2.62 

3.08 

2-75 

2.9O 

2.78 

2-59 

2.87 

2-95 

2.56 

2.64 

2-53 

2.75 

2.72 

3-15 

3.21 

2.66 

2.80 

2.72 

2.86 

2.76 

Averages (24  cos.) . 

2.30 

2.20 

2.25 

2.26 

2.25 

2.25 

2-39 

2.31 

2.30 

2.22 

2.25 

2.24 

2.14 

1.96 

1.94 

1.86 

1.89 

1.89 

1.87 

1.89 

2.25 

2  29 

2.10 

1.88 

2. II 
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Life  Insurance 

general  proposition,  a  relatively  few 
laws,  and  those  equitably  enforced,  are 
better  than  many  laws,  most  of  which 
become  obsolete  because  not  respected 
by  the  people  nor  enforced  by  public 
officials.  If  three-fourths  of  the  laws 
relating  to  insurance  were  wiped  off  the 
statute  books  the  people  at  large  would 
receive  just  as  fair  treatment,  State  su¬ 
pervision  would  be  sufficiently  strict, 
and  the  underwriters  would  not  be  sub¬ 
jected  to  so  many  harassing  require¬ 
ments  that  they  are  almost  driven  dis¬ 
tracted. 


AN  important  precedent  is  believed  to 
have  been  established  recently  in 
Pennsylvania,  in  relation  to  the  right  of 
fire  insurance  companies  to  co-operate  in 
the  formation  of  rates  of  premium.  The 
action  in  which  the  decision  of  the  Court 
of  Common  Pleas,  at  Pittsburg,  was  ren¬ 
dered  was  that  brought  against  the  Board 
of  Fire  Underwriters  of  Allegheny 
county  by  the  Commonwealth  of  Penn¬ 
sylvania,  and  the  interesting  feature  of 
the  case  is  that  the  action  was  brought 
under  the  common  law,  which,  of  course, 
would  rule  in  any  State  in  which  there 
was  no  particular  statute  bearing  upon 
the  point  at  issue.  The  result  of  this  con¬ 
troversy  was  the  recognition  by  the 
court  of  the  propriety  of  companies  act¬ 
ing  in  co-operation  in  the  production  of 
rates,  but  specifies  that  in  the  cases  of  all 
risks  subject  to  schedule  rating,  the  rates 
hereafter  made  shall  be  made  according 
to  the  proper  schedule,  by  the  addition  of 
charges  and  the  deduction  of  credits,  etc. 
It  is  clear,  therefore,  that  the  propriety 
of  schedule  rate  making  by  bodies  of  fire 
underwriters  is  upheld  and  regarded  as 
being  fair  and  not  against  public  policy. 
The  opinion,  however,  declares  the  limi¬ 
tation  of  agencies  by  a  rule  of  the  Board 
is  illegal,  and  the  Board  is  restrained 
from  enforcing  any  such  restriction. 


IN  Missouri,  the  situation  as  to  the  ces¬ 
sation  of  active  operations  by  the 
bulk  of  the  fire  insurance  companies  re¬ 
mains  unchanged.  Despite  stories  which 
have  been  in  circulation,  to  the  effect  that 
the  companies  were  about  to  resume 
writing  new  business,  they  are  “standing 
pat,”  and  will  probably  continue  to  do  so 
until  some  change  is  made  in  the  law. 
Neither  threats  nor  cajolery  are  likely  to 
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induce  them  to  overlook  the  inherent 
danger  lurking  in  the  Orr  law.  In  the 
existing  state  of  public  opinion  in  Mis¬ 
souri,  there  is  little,  if  any,  reason  to 
doubt  that  the  legislature,  if  called  in 
special  session  by  the  Governor,  would 
enact  any  measure  necessary  to  produce 
conditions  which  would  render  it  possible 
for  the  fire  insurance  companies  to  re¬ 
sume  writing  in  the  State.  This  they  are 
perfectly  willing  to  do  when  they  can  do 
it  with  safety;  and  the  citizens  of  the 
State  are  anxious  to  secure  the  indemnity 
the  companies  can  afford  them,  so  it 
would  appear  that  the  key  to  the  situa¬ 
tion  is  in  the  hands  of  the  Governor,  and 
that  the  calling  of  a  special  session  would 
relieve  the  tension. 


THE  annual  meetings  of  the  National 
Fire  Protection  Association  usu¬ 
ally  provide  an  excellent  opportunity  for 
interchange  of  ideas  and  opinions  among 
experts  in  various  lines  of  technical  re¬ 
search,  as  to  the  fire  hazards  involved  in 
different  processes  and  materials,  and  the 
best  ways  in  which  to  nullify  or  minimize 
such  dangers.  The  gathering  in  New 
York  this  week  promised  to  be  as  prolific 
of  usefulness  as  have  those  in  previous 
years,  and  to  afford  those  interested  in 
the  reduction  of  the  fire  waste  encourage¬ 
ment  to  continue  with  unabated  energy 
the  fight  they  have  been  waging  for  many 
years  against  the  fire  fiend.  There  have 
been  periods  when  it  seemed  that  the  an¬ 
nual  fire  loss  would  outstrip  all  efforts  to 
restrain  it;  but,  contrariwise,  there  are 
times  when  it  appears  that  such  efforts 
are  achieving  some  measure  of  success. 
At  all  times,  however,  the  conservation¬ 
ists  may  console  themselves  with  the 
thought  that,  but  for  the  salutary  effects 
of  their  propaganda,  the  annual  fire 
waste  in  this  country  might  easily  have 
been  double  what  it  is  now. 


THE  fire  loss  in  the  United  States 
and  Canada,  as  compiled  by  The 
Journal  of  Commerce,  amounted  in  the 
first  four  months  of  this  year  to  $76,- 
527,100,  against  $97,255,050  in  the  cor¬ 
responding  period  last  year,  and  $87,577,- 
800  in  the  first  third  of  1911.  While  the 
loss  in  April  last  ($16,738,250)  was 
about  $400,000  greater  than  in  the  same 
month  last  year,  it  was  less  than  in  any 
preceding  month  in  this  year,  and  is  in- 
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dicative  of  a  gradual  decline  in  the 
monthly  loss,  which,  it  is  to  be  hoped,  will 
continue  throughout  the  year. 


LIFE  INSURANCE 


NEW  PRESIDENT  OF  MANHATTAN 
LIFE 

T.  E.  Lovejoy  Succeeds  Morris  W.  Torrey 

An  important  change  took  place  at  the  annual 
meeting  of  the  directors  of  the  Manhattan  Life 
of  New  York  on  Tuesday.  Morris  W.  Torrey, 
who  has  been  president  for  some  two  years 
past,  tendered  his  resignation,  which  was  ac¬ 
cepted  with  regret.  Mr.  Torrey  has  worked 
very  hard  during  the  past  year  in  connection 
with  the  affairs  of  the  company,  and  the  condi¬ 
tion  of  his  health  makes  it  imperative  that  he 
take  a  rest.  He  has  been  connected  with  the 
Manhattan  Life  for  a  number  of  years  as  ac¬ 
tuary,  secretary,  vice-president  and  president, 
and  retires  from  office  with  the  best  wishes  of 
all  concerned. 

As  his  successor  the  board  elected  T.  E. 
Lovejoy,  who  has  for  some  years  past  conducted 
a  successful  banking  business  at  Montgomery, 
Ala.,  but  is  now  a  resident  of  New  York  city. 
He  is  a  young  man,  some  thirty-seven  years  of 
age,  and  has  had  an  intimate  acquaintance  with 
insurance  affairs,  although  mainly  along  lines 
other  than  life  insurance.  He  will  devote  the 
greater  part  of  his  time  to  handling  the  com¬ 
pany’s  financial  affairs,  investing  its  funds  in  the 
highest  grade  of  securities  at  profitable  rates 
of  interest.  His  banking  experience  will  prove 
of  great  service  in  this  connection.  The  other 
officers  remain  as  heretofore,  with  John  F. 
Roche  as  vice-president  and  general  manager. 


Underwood  Tariff  Bill  Passes  House 

The  Underwood  tariff  bill  has  been  passed  by 
the  House  by  a  vote  of  281  to  139.  In  explaining 
his  position,  Representative  Underwood  has 
written  to  B.  Steiner,  a  banker  of  New  York, 
in  answer  to  a  letter  relative  to  the  income  tax 
as  it  applies  to  life  insurance  companies.  The 
letter  is  as  follows: 

I  am  in  receipt  of  your  favqr  of  the  30th  ul¬ 
timo,  in  reference  to  the  income  tax  as  applica¬ 
ble  to  mutual  life  insurance  companies.  You 
seem  to  overlook  the  fact  entirely  that  these 
companies  are  being  taxed  under  the  present 
corporation  tax  law  at  exactly  the  same  amount 
as  they  will  be  taxed  in  our  income  tax  bill; 
that  we  are  levying  no  tax  on  them  that  they 
do  not  pay  at  present.  An  ordinary  corporation 
is  organized  for  the  benefit  of  its  stockholders, 
a  mutual  life  insurance  company  is  organized 
for  the  benefit  of  its  policyholders.  In  one  in¬ 
stance,  the  individual  holds  the  stock,  in  the 
other  instance  the  policy,  and  in  both  instances 
the  corporation  is  operating  to  earn  dividends 
or  net  profits  for  his  benefit.  Why  should  you 
wish  to  discriminate  against  one  class  of  in¬ 
vestment  and  not  another,  I  cannot  understand. 
Of  course,  it  may  be  said  that  a  life  insurance 
company  is  a  great  eleemosynary  institution, 
but  a  man  who  goes  in  business  and  saves  his 
money  for  his  family  is  engaged  in  just  as 
laudable  an  enterprise. 

COLONEL  GOULDEN  OF  NEW  YORK  ACTIVE 

In  the  debates  in  the  House  on  the  Tariff  bill, 
Colonel  J.  A.  Goulden  of  New  York  did  good 
work  in  calling  attention  to  the  injustice  of  the 
income  tax  in  connection  with  life  insurance 
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policies.  He  was  heard  from  on  several  occa¬ 
sions,  and  his  long  experience  in  the  life  insur¬ 
ance  business  lent  weight  to  his  arguments.  In 
a  lengthy  address,  on  May  8,  he  said:  “I 
greatly  fear  the  result  of  our  attempt  to  tax 
the  frugality,  the  thrift,  the  savings,  in  fact,  of 
the  people  and  the  desire  to  protect  dependent 
ones.”  He  concluded  his  remarks  by  reading 
the  editorial  from  The  Spectator  of  May  1, 
entitled  “An  Outrageous  and  Indefensible  Tax.” 


OFFER  MADE  TO  REINSURE 
BUSINESS 


Independent  Life  Gets  Proposition  from 
Citizens  National 


WESTERN  AND  ATLANTIC  REINSURES 


Cherokee  Life  of  Rome  on  Stock  Basis 

The  Cherokee  Life  of  Rome,  Ga.,  has  been  re¬ 
organized  on  a  stock  basis,  with  a  capital  of 
$100,000,  divided  into  10,000  shares  of  a  par  value 
of  $10.  Barry  Wright,  a  lawyer,  has  been 
elected  president.  The  company  was  organized 
more  than  three  years  ago,  and  has  been  writ¬ 
ing  industrial  business.  As  of  December  31, 
1912,  it  had  assets  of  $448,439,  liabilities  of  $142,- 
676,  and  a  surplus  of  $305,763.  A  petition  has 
been  filed  by  R.  A.  Denny,  Thomas  K.  Scott  and 
E.  W.  Butler,  receivers  for  the  Rome  Insurance 
Company  of  Rome,  Ga.,  for  a  rule  nisi  to  ad¬ 
just  the  consolidation  of  that  company  with  the 
.  Cherokee  Life,  held  up  by  a  restraining  order 
issued  in  connection  with  the  petition  for  re- 
'  ceivership. 


Manhattan  Life  of  New  York 

The  Manhattan  Life  of  New  York  has  made 
satisfactory  progress  along  all  lines  so  far  this 
year.  New  business  sent  in  by  its  agents  during 
April  was  twenty  per  cent  greater  than  that  ap¬ 
plied  for  during  the  same  month  of  last  year. 
The  death  losses  for  the  first  four  months  of 
this  year  are  but  seventy-three  per  cent  of 
those  for  the  corresponding  period  of  last  year, 
and  the  mortality  rate  for  1912  was  but  seventy- 
nine  per  cent  of  the  expected.  The  company’s 
total  cancellations  for  the  first  four  months  of 
this  year  are  hut  eighty-four  per  cent  of  what 
they  v/ere  for  the  first  four  months  of  last  year. 
This  has  been  accomplished  at  a  constantly  de¬ 
creasing  expense  ratio. 


Cosmopolitan  Life  of  Atlanta 

The  Cosmopolitan  Life  of  Atlanta,  which  was 
recently  reorganized,  has  entered  actively  in  the 
field  on  a  sound  financial  basis.  Officers  have 
been  elected  as  follows:  James  O.  Wynn,  presi¬ 
dent;  M.  M.  Riley,  treasurer;  W.  L.  Pomeroy, 
secretary;  Malcolm  N.  Fleming,  assistant  sec¬ 
retary  and  treasurer.  Dr.  W.  S.  Elkin  is  medi¬ 
cal  director,  and  Little  &  Powell  general 
1  counsel. 


New  Commissioner  for  Colorado 

j  William  L.  Clayton  has  resigned  as  Commis- 
!  sioner  of  the  Colorado  Insurance  Department, 
bringing  to  a  close  a  long  fight  over  the  Com- 
missionership.  The  resignation  was  forwarded 
to  Governor  Ammons  last  week,  and  he  acted 
upon  it  immediately  by  appointing  Professor 
Saul  Epstein  of  the  State  University  to  the 
office. 


— A  number  of  young  men  and  women  will  graduate 
at  Ann  Arbor  University  in  June  who  have  special¬ 
ized  in  financial,  statistical  and  actuarial  or  insurance 
i  mathematics.  Professor  James  W.  Glover  will  be 
pleased  to  hear  from  insurance  companies  desiring  the 
»  services  of  any  of  these  graduates. 


Outstanding  Risks  Taken  Over  by  Globe 
and  Rutgers 

Several  offers  have  been  made  the  Indepen¬ 
dent  Life  of  Nashville  to  reinsure  its  outstand¬ 
ing  business.  The  Citizens  National  of  Louis¬ 
ville  has  submitted  a  proposition  to  the  Ten¬ 
nessee  Insurance  Department  to  take  over  at 
$14  per  thousand  all  business  on  which  two  or 
more  premiums  have  been  paid,  and  for  the 
term  and  intermediate  business  $12  per  thou¬ 
sand  is  made,  and  $5  per  thousand  on  all  busi¬ 
ness  upon  which  one  premium  has  been  paid, 
as  well  as  agreeing  to  take  over  all  policy 
loans.  Other  companies  which  have  inquired  as 
to  the  terms  are  the  International  Life  of  St. 
Louis  and  the  Federal  Life  of  Chicago.  Presi¬ 
dent  Isaac  Miller  Hamilton  of  the  latter  com¬ 
pany  was  in  Nashville  recently,  going  over  the 
books  of  the  Independent  Life.  Arguments  have 
been  heard  at  Chattanooga  before  Federal 
Judge  Sanford  on  the  petition  of  the  Kentucky 
stockholders  of  the  Independent  Life  and  the 
Western  and  Atlantic  Fire,  in  which  it  was 
sought  to  restrain  the  Tennessee  Insurance  De¬ 
partment  from  interfering  with  the  companies. 
An  answer  was  submitted  by  the  Department, 
according  to  The  Insurance  Field,  to  the  effect 
that  the  facts  show  an  impairment  in  both  com¬ 
panies.  Judge  Sanford  took  the  cases  under  ad¬ 
visement.  If  the  outstanding  business  of  the 
Independent  Life  should  be  reinsured,  whether 
the  ordinary  business,  intermediate  and  indus¬ 
trial  business  is  taken  over  by  separate  com¬ 
panies  or  the  same  company  remains  to  be 
learned. 

The  Western  and  Atlantic  has  since  reinsured 
its  outstanding  business  in  the  Globe  and  Rutgers 
Fire  of  New  York.  The  company  operated  in 
Tennessee,  Alabama,  Georgia,  Illinois,  Ken¬ 
tucky,  Louisiana,  Maryland,  Ohio  and  Pennsyl¬ 
vania.  Paul  Roberts,  who  is  president  of  the 
Independent  Life,  is  also  president  of  the  West¬ 
ern  and  Atlantic,  J.  W.  Handley  is  vice-presi¬ 
dent  and  H.  H.  Rimington  is  secretary  and 
treasurer. 


In  reply  to  inquiry  from  The  Spectator, 
Paul  Roberts,  president  of  the  Independent  Life, 
wired  this  journal  as  follows: 

Nashville,  Tenn.,  May  14. — The  article  in  The 
Insurance  Field,  issue  of  May  9,  regarding  the 
Independent  Life  Insurance  Company,  contains 
errors.  The  Independent  Life  has  received  no 
bids  from  the  International  Life  of  St.  Louis; 
have  not  even  had  any  communication  from 
them.  We  have  figures  from  the  Federal  Life 
and  Citizens  National  Life;  none  others.  We 
are  unable  to  tell  what  steps  the  Independent 
Life  will  take  until  the  decision  of  Judge  San¬ 
ford  is  given.  The  company  is  still  writing  busi¬ 
ness  and  continues  to  collect  renewals.  The 
Volunteer  Life  has  made  no  bid. 


Journal  of  the  Institute  of  Actuaries 

The  April  number  of  the  Journal  of  the  In¬ 
stitute  of  Actuaries  is  a  double  one,  containing 
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two  specially  important  articles,  besides  miscel¬ 
laneous  information.  The  first  paper  pre¬ 
sented  is  by  Reginald  C.  Simmons,  on  Some 
Aspects  of  the  National  Insurance  Act,  1911 
(Part  I.,  National  Health  Insurance).  It 
treats  of  the  subject  in  five  main  sections  as 
follows:  (a)  The  actuarial  basis;  (b)  the 

practical  working,  considered  more  particularly 
from  an  actuarial  point  of  view ;  (c)  the 
analogous  schemes,  either  operative  or  pro¬ 
jected,  in  foreign  countries;  (d)  amendments, 
complete  or  partial;  (e)  social  effects. 

Another  valuable  paper  is  that  of  Charles 
Hugh  Maltby  on  “House  Purchase  Companies : 
The  Bond  Investment  section  of  the  1909  act 
and  some  actuarial  features  of  the  business 
returned  thereunder.”  There  is  also  a  paper 
by  S.  T.  Shovelton  on  the  graduation  of  mor¬ 
tality  tables  by  interpolation ;  legal  notes  by 
Arthur  Rhys  Barrand,  a  review  of  Friendly 
Society  finance  considered  in  its  actuarial 
aspect,  being  a  course  of  lectures  by  Alfred 
William  Watson,  and  a  memorial  to  the  late 
Ralph  Price  Hardy.  This  number  may  be 
ordered  of  The  Spectator  Company,  135 
William  street,  New  York.  Price,  $3  per  copy. 


Life  Notes 

— Artemas  R.  Roberts,  president  of  the  Amicable 
Life  of  Waco,  Tex.,  is  now  in  New  York  City  for 
an  indefinite  stay. 

— Ira  M.  Cook  has  been  appointed  State  agent  in 
Minnesota  for  the  Manhattan  Life  of  New  York, 
with  headquarters  at  Minneapolis.  Jerome  Lynch  has 
been  made  general  agent  at  Pittsburg. 

— The  month  of  March  was  the  largest  in  the  history 
of  the  Great  Southern  Life  of  Houston.  Applications 
numbering  441  for  $1,514,000  of  insurance  were  received. 
This  business  was  written  in  six  States. 

— Stephen  M.  Smith,  assistant  treasurer  of  the  Mu¬ 
tual  Life  of  New  York,  died  of  Bright’s  disease  Sun¬ 
day  night  last  at  the  New  York  Hospital.  He  lived  at 
Orange,  N.  J.  Mr.  Smith  had  been  connected  with 
that  company  for  twenty-seven  years. 

— The  Agency  Bulletin  of  the  Union  Central  Life 
for  May  shows  that  Perez  F.  Huff  of  New  York  heads 
the  list  of  one  hundred  producers,  with  $491,000  of 
paid-for  business  and  $19,799  in  premiums.  This  is 
at  the  rate  of  nearly  one  and  one-quarter  millions  for 
the  year. 

— In  celebrating  “managers’  month”  in  April  the 
Fidelity  Mutual  Life  of  Philadelphia  exceeded  both 
the  business  received  and  the  business  issued  during 
the  corresponding  month  last  year.  An  effort  is  being 
made  to  make  a  twenty-five  per  cent  increase  in  busi¬ 
ness  during  this  month. 

— Sylvan  B.  Phillips,  assistant  secretary  of  the 
Union  Mutual  Life  of  Portland,  Me.,  has  been  elected 
second  vice-presider^t,  and  Harold  D.  Lang  has  been 
appointed  to  succeed  Mr.  Phillips.  Ludwell  L.  Howi- 
son,  private  secretary  to  President  Richards,  has  been 
made  assistant  to  the  president. 

— Henry  W.  Gennerich  has  recently  been  appointed 
superintendent  of  agencies  of  the  Scranton  Life  of 
Scranton,  Pa.,  and  during  the  first  nine  days  of  his 
connection  with  the  company  more  than  $350,000  in 
new  business  was  produced.  Mr.  Gennerich  has  just 
completed  a  week’s  visit  to  some  of  the  agencies. 

— The  Philadelphia  Life  of  Philadelphia  has  pro¬ 
moted  Jackson  Maloney,  formerly  manager  of  the 
contract  department,  to  be  manager  of  agencies. 
James  H.  Perry  has  been  made  State  agent  in  New 
Jersey  with  headquarters  at  Trenton,  and  William  H. 
Clowney  has  been  appointed  Illinois  State  agent. 

—Vice-President  William  A.  Moore,  of  the  Phoenix 
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Mutual  Life  of  Hartford,  has  been  granted  a  six 
months*  leave  of  absence  in  order  that  he  might  re¬ 
cuperate  his  health.  This  action  was  taken  at  a  meet¬ 
ing  of  the  directors  held  last  week.  Oliver  M.  Thur¬ 
man  was  elected  assistant  secretary.  He  has  been 
assistant  agency  manager  for  some  years. 

— During  March  the  New  York  Life  of  New  York 
paid  to  living  policyholders  and  beneficiaries  in  death 
claims,  cash  values,  dividends  and  annuities  $6,072,- 
158.  Of  this  amount  $3,729,968  was  paid  to  G154  liv¬ 
ing  policyholders,  and  $2,342,189  was  paid  to  the  bene¬ 
ficiaries  of  78S  people  who  died,  the  living  thus  re¬ 
ceiving  $1,387,779  more  than  the  beneficiaries  of  the 
dead. 

— The  members  of  the  Order  of  the  Ladies  of  the 
Maccabees  of  the  World  have  been  fraternally  busy 
during  the  recent  flood  and  tornado  disasters,  as  many 
of  the  members  in  Ohio,  Indiana  and  adjacent  States, 
as  well  as  in  Nebraska,  have  been  left  entirely  des¬ 
titute  and  homeless.  The  loss  of  life  was  small  among 
the  Maccabee  members.  Already  $4617  has  been  sub¬ 
scribed  to  the  relief  fund,  with  subscriptions  coming 
in  every  day. 


INDUSTRIAL 


Letters  from  Field  Men 

From  time  to  time  some  very  interesting  let¬ 
ters  from  field  men  appear  in  The  Prudential 
Weekly  Record.  Two  characteristic  letters  were 
printed  in  a  recent  issue  of  the  paper,  one  from 
a  superintendent  with  some  clever  suggestions 
for  the  industrial  canvass,  and  the  other  from 
an  agent  who  has  outlined  his  plan  of  cam¬ 
paign  for  the  ordinary. 

Superintendent  Christopher  of  Sedalia,  Mo., 
says,  in  part,  as  follows: 

The  first  thing  to  do  is  to  get  the  attention 
of  the  prospective  applicant.  This  secured, 
place  your  subject  before  him  in  a  sufficiently 
tactful  way  to  create  an  interest. 

After  getting  out  the  application  blank, 
which  should  be  as  soon  as  feasible,  begin  ask¬ 
ing  questions.  This  is  to  get  his  mind  to  fol¬ 
low  yours  and  not  to  wander  away  from  the 
subject  of  insurance. 

*  *  * 

Now  is  the  time  to  hand  the  pencil  and  the  ap¬ 
plication  to  the  prospect  just  as  if  you  hadn’t 
any  other  thought  than  that  his  signature  would 
be  forthcoming. 

Next  make  out  the  receipt  for  the  amount  you 
think  proper,  hand  it  to  the  applicant  with  the 
same  confidence,  and  if  you  have  named  a  sum 
larger  than  he  can  pay,  you  can  easily  suggest 
a  smaller  amount. 

Do  not  fear  to  suggest  the  thought  you  wish 
the  applicant  to  follow.  Many  times  I  have 
handed  a  receipt  to  an  applicant,  and  he  would 
sit  and  look  at  it  until  I  roused  him  by  saying: 
“Now,  Mr.  Jones,  if  you  haven’t  the  right 
change,  possibly  I  can  change  the  money  for 
you”  (at  the  same  time  taking  out  my  own 
pocketbook). 

Perhaps  he  will  say,  “Oh,  do  I  have  to  pay 
to-day?”  and  I  reply,  “Yes,  we  always  make  a 
collection  on  the  application.”* 

Remember,  you  are  asking  for  an  amount  that 
you  are  justly  entitled  to,  and  by  so  doing  you 
put  the  business  on  a  high  plane. 

After  securing  the  signature  it  is  an  easy  mat¬ 
ter  to  ask  the  names  of  the  different  members 
of  the  family  and  print  the  answer  to  Question 
1  on  the  application.  I  have  found  this  the  best 
time  in  the  interview  to  take  such  action. 

Try  the  above  plan,  keep  on  trying  and  per¬ 
fecting  it,  and  your  efforts  will  be  rewarded 
with  larger  results. 

Agent  T.  G.  Johnstone,  controlling  a  debit  at 
Madison,  Wis.,  has  written  the  letter  reproduced 
herewith: 

Beside  making  a  regular  list  of  prospects  from 
the  suggestions  of  friends,  from  those  obtained 
by  straight  canvassing,  from  watching  news¬ 
paper  items,  etc.,  I  try  to  use  every  opportunity 


in  my  daily  contact  with  people  to  interest 
them  in  the  Prudential’s  ordinary  contracts. 

I  further  ask  them  to  appoint  a  time  and 
place,  so  I  may  call  and  explain  the  contracts 
more  fully,  and  I  keep  my  engagements 
promptly. 

I  endeavor  to  estimate  the  need  and  the 
financial  prospects  of  my  client,  and  so  have  a 
definite  policy  in  mind,  both  as  to  form  and 
amount,  when  I  call. 

I  find  the  monthly  income  policy  one  of  the 
easiest  to  sell  in  large  amounts,  as  the  fact  ap¬ 
peals  to  the  prospect  that  he  is  in  this  way  pro¬ 
viding  for  those  of  his  household  who  are  in¬ 
experienced  in  financial  affairs  and  who  will 
thus  be  saved  the  worry  of  investment  with  its 
possible  loss.  I  also  show  the  prospect  that  the 
amount  of  this  policy  may  be  drawn  in  a  lump 
sum  if  he  so  desires. 

I  carry  this  form  of  insurance  on  my  own  life, 
and  I  always  have  the  policy  with  me  and  use 
it  as  an  illustration,  which  impresses  the  pros¬ 
pect  that  I  believe  in  the  policy  myself.  I  ex¬ 
plain  the  entire  contract  as  carefully  as  I  can, 
making  clear  every  detail  and  advantage.  I  try 
to  avoid  talking  him  into  taking  the  policy  and 
then  out  of  it  again,  and  when  I  have  made 
everything  clear  I  aim  to  obtain  his  signature 
at  once  and  a  check  for  the  annual  premium 
whenever  possible.  Most  men  can  be  made  to 
see  that  it  will  take  as  large  an  income  to  main¬ 
tain  their  family  in  case  of  their  death  as  it 
now  costs,  and  therefore  appreciate  the  argu¬ 
ment  for  larger  policies. 

If  the  prospect  is  unmarried,  he  should  be  con¬ 
vinced  that  if  he  has  no  one  dependent  on  him, 
he  should  also  see  to  it  that  he  should  not  place 
himself  in  a  position  to  be  dependent  upon 
others. 


- — A.  A.  Hoffman  has  become  superintendent  for  the 
Prudential  at  Paducah,  Ky.  He  came  from  Kansas 
City,  Kan.,  where  he  was  an  assistant  superintendent. 

— The  National  Progressive  Life  of  Cincinnati  has 
appointed  John  D.  Huff  agent  at  Dayton,  and  E.  I. 
Bennett,  agent  at  Wilmington,  Ohio.  Both  are  new 
agencies. 

— The  Prudential  has  divided  the  city  of  Detroit 
into  two  districts.  The  former  Detroit  superintendent, 
J.  L.  Scott,  has  district  No.  1,  and  Guy  E.  McCoy  was 
transferred  to  the  superintendency  of  No.  2  from  Vin¬ 
cennes,  Ind. 

— The  Prudential  Weekly  Record  says:  “These  glor¬ 
ious  spring  days  are  full  of  opportunity  and  inspira¬ 
tion  to  lower  lapses  and  arrears,  reduce  not  takens 
and  make  collections  jump  100  per  cent  along  the 
entire  debit  route. 

— The  Colonial  of  Jersey  City  has  appointed  the  fol¬ 
lowing  assistant  managers:  E.  A.  Troxel,  at  Jersey 
City;  F.  W.  Hobson,  at  Pittsburg;  L.  V.  Wood,  at 
Trenton;  Philip  Lobelson,  at  New  Brunswick,  and  P. 
E.  Goewey,  at  Hoboken.  J.  Landes  has  been  trans¬ 
ferred  from  Hoboken  to  North  Hudson. 

— W.  G.  Street  of  Harrowgate,  Pa.,  is  the  Metro¬ 
politan’s  leading  agent  for  the  first  quarter  in  ordi¬ 
nary.  Besides  keeping  up  to  his  usual  standard  in  the 
industrial,  he  wrote  $70,000  in  the  ordinary  department 
in  March.  “Daily  production,  the  result  of  sys¬ 
tematic  canvass,  is  my  keynote,”  says  Mr.  Streit  in  a 
recent  letter  to  the  vice-president. 
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NEW  YORK  SURVEYS 

Claim  Made  on  Dress  Suits. — In  a  recent 
fire  in  an  up-tovvn  fashionable  restaurant  a  set¬ 
tlement  was  agreed  upon  relative  to  every  item 
of  the  damaged  property  covered  by  the  poli¬ 
cies.  There  was  very  little  friction  between 
the  proprietor  and  the  adjusters,  but  just  as 
the  latter  were  about  to  fold  up  their  papers 
and  quit  the  scene  the  proprietor  brought  up 
a  claim  for  three  ruined  dress  suits  belonging 
to  the  two  headwaiters  of  the  establishment. 
He  claimed  he  had  been  obliged  to  replace 


them  at  a  cost  to  himself  of  $200.  The  ad¬ 
justers  regarded  the  price  as  extraordinary 
for  restaurant  employees  and  demurred.  As 
the  waiters'  clothing  was  not  covered  by  the 
policies  it  was  agreed  to  refer  the  claim  to  the 
companies.  A  conference  was  called,  and  the 
companies  as  a  concession  finally  offered  to 
compromise  for  one-half  the  claim.  They  paid 
$100  to  get  rid  of  it. 

Lake  Marine  Contracts. — The  contracts  for 

marine  risks  on  hulls  and  cargoes  on  the  lakes 
have  been  nearly  all  completed  for  the  season, 
and  although  there  are  numerous  agents  and 
companies  who  are  in  competition  for  the  bulk 
of  the  business  it  is  correct  to  say  the  details 
of  the  contracts  are  arranged  in  this  city.  The 
rates  are  about  the  same  as  last  year  on  car¬ 
goes,  with  slight  concessions  for  the  superior 
.  class  of  hull  risks.  Upon  the  lower  grades 
there  is  an  increase,  but  it  is  reported  from 
Cleveland  that  the  owners  of  an  important 
group  of  A 1  vessels  decline  to  pay  the  rates, 
and  have  announced  they  will  insure  them¬ 
selves.  Just  the  same  the  knowing  ones  among 
the  marine  underwriters  refuse  to  believe  it. 

A  Great  Hazard. — One  of  the  prominent 
agencies  has  instructions  from  two  companies, 
and  has  voluntarily  adopted  them  for  the 
others  in  the  office,  to  decline  risks  on  manu¬ 
facturing  furrier  stocks  for  the  rest  of  the 
year.  The  experience  upon  these  risks  has 
been  nearly  as  disastrous  as  the  shirtwaist  fac¬ 
tories  ;  and  as  a  beginning  of  the  resolution  to 
‘‘keep  off”  the  agency  ordered  every  risk  of 
this  description  to  be  canceled. 

Select  Ticket  for  Society. — The  nominat¬ 
ing  committee  of  the  Insurance  Society  of 
New  York,  consisting  of  Charles  H.  Post, 
chairman;  Willis  O.  Robb,  Wallace  Reid, 
Earles  F.  Holmes,  Henry  A.  Fiske  and  William 
H.  Koop,  announce  the  following  ticket  for 
officers  for  the  annual  meeting  to  be  held  on 
Tuesday,  May  27:  President,  Frederic  C. 
Buswell ;  vice-presidents,  Thomas  A.  Ralston, 
E.  Emory  Warfield,  James  Marshall,  Edwin 
W.  DeLeon,  and  secretary-treasurer,  Edward 
R.  Hardy. 

Goes  With  F.  S.  James  &  Co. — Charles  W. 

Sparks  will  shortly  become  connected  with  the 
office  of  Fred.  S.  James  &  Co.  of  New  York, 
in  charge  of  the  metropolitan  department.  As 
a  boy  he  entered  the  office  of  the  London 
Assurance  of  London,  and  for  nearly  ten  years 
has  been  the  local  secretary  in  charge  of  the 
New  York  city  business.  Mr.  Sparks  will  re¬ 
main  with  the  London  until  his  successor  is 
selected. 

CHICAGO  AND  THE  WEST 

I.  J.  Lewis  Forty-five  Years  Agent  for 
One  Company. — I.  J.  Lewis,  senior  member 
of  the  Chicago  agency  firm  of  Lewis,  Gnae- 
dinger,  Waibel  &  Fraelig,  located  in  the  In¬ 
surance  Exchange,  Chicago,  on  April  10  cele¬ 
brated  the  forty-fifth  anniversary  of  his  ap¬ 
pointment  as  agent  for  the  Detroit  Fire  and 
Marine  of  Detroit,  which  company  he  has  rep¬ 
resented  continuously  since  1868.  The  com¬ 
pany  paid  dollar  for  dollar  in  the  big  fire  of 
1871.  Mr.  Lewis  is  to  be  congratulated  upon 


224 


May  15,  1913 

his  record.  The  agency  above  named  repre¬ 
sents  the  Detroit  Fire  and  Marine,  the  Michi¬ 
gan  Fire  and  Marine,  the  German-American  of 
Pittsburg  and  the  Nationale  of  Paris. 

Raftree  &  Wilbur  Dissolve. — -The  Chicago 
local  agency  firm  of  Raftree  &  Wilbur  has 
been  dissolved.  M.  L.  Raftree  retires  from  the 
business  and  H.  P.  Wilbur  &  Co.  will  here¬ 
after  continue  the  agency. 

Protest  Against  Cut  in  Commissions. — 
Over  fifty  Chicago  agents  held  a  meeting  last 
week  and  appointed  a  committee  of  nine  to 
I  confer  with  the  company  officials  in  reference 
to  the  proposed  reduction  of  commissions  in 
the  Chicago  territory.  The  committee  consists 
of  the  following:  Lyman  N.  Drake,  chair¬ 
man  ;  A.  F.  Shaw,  Robert  Magill,  J.  I.  Loeb, 
August  Torpe,  Jr.,  M.  J.  Naghten,  E.  R.  Wet- 
more,  C.  E.  Rollins,  C.  T.  Chandler,  R.  W. 
Hosmer,  W.  E.  Higbee,  D.  R.  McLennan, 
0.  E.  Aleshire,  F.  W.  Moore,  Nathan  Klee. 

Gets  Home  Underwriters. — L.  E.  Yager  & 
Co.  have  secured  the  Chicago  agency  of  the 
.  Home  Underwriters  of  New  York. 

BOSTON  AND  VICINITY 

I; 

Will  of  E.  B.  Cowles. — The  survival  of 
Mrs.  Edmund  B.  Cowles  of  Brookline  nulli¬ 
fies  bequests  to  the  amount  of  about  $150,000 
made  by  the  will  of  Mr.  Cowles,  who  was  a 
member  of  the  firm  of  Field  &  Cowles,  fire 
insurance  brokers,  filed  yesterday  in  the 
Probate  Court  at  Dedham.  Several  of  the 
bequests  were  to  have  gone  to  churches  and 
charities  and  the  remainder  to  friends  and 
relatives. 

Appointed  Agents. — John  C.  Paige  &  Co. 
have  been  appointed  Boston  agents  of  the 
marine  department  of  the  St.  Paul  Fire  and 
Marine  of  St.  Paul. 

Five  Serious  Fires. — After  comparative  im¬ 
munity  for  a  number  of  months  Boston  and 
its  immediate  vicinity  experienced  five  serious 
|  fires  in  rapid  succession,  the  most  serious  being 
!  that  of  the  Atlantic  Export  Company  last 
Sunday,  which  will  foot  up  a  loss  of  at  least 
$220,000.  Two  of  the  fires  were  in  lumber 
I  yards,  and  it  is  believed  that  at  least  three  of 
'  them  were  incendiary. 


The  Missouri  Situation 

t,  A  conference  was  held  in  Chicago  Monday  to 
discuss  the  situation  in  Missouri  relative  to  the 
action  of  the  fire  insurance  companies  in  sus¬ 
pending  business  in  that  State.  Former  Gov- 

|  ernor  Joseph  W.  Folk  of  Missouri,  who  has  been 
employed  by  a  committee  representing  St.  Louis 
business  organizations  to  seek  some  settlement 
of  the  troubles,  was  present  at  the  meeting, 
which  was  attended  by  about  a  dozen  prominent 
underwriters.  The  meeting  was  called  at  the 
instance  of  former  Governor  Folk,  who  ex¬ 
pressed  a  desire  to  meet  the  company  managers, 

I  that  he  might  get  their  views  on  the  situation, 
so  as  to  present  them  to  his  clients. 

I.  Attorney-General  Barker  has  made  the  fol¬ 
lowing  statement  relative  to  the  privilege  of 
companies  returning  to  the  State: 

Any  company  desiring  to  return  to  this  State 
upon  the  conditions  and  understanding  shall 
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have  the  privilege  of  doing  so,  but  they  must 
come  back  into  the  State,  however,  before  the 
hearing  in  the  supreme  court,  which  will  be  in 
about  fifteen  or  twenty  days. 

The  announcement  has  also  been  made  by 
Superintendent  Revelle  of  the  Missouri  Insur¬ 
ance  Department  that  companies  desiring  to 
resume  operations  in  the  State  within  a  reason¬ 
able  time  need  not  fear  that  their  license  will 
be  revoked,  and  that  they  will  be  treated  fairly 
by  the  Department.  On  the  other  hand,  the 
companies  are  standing  firm  on  the  position 
they  have  taken,  and  by  to-day  none  of  those 
which  announced  that  they  would  withdraw 
will  be  operating  there,  as  May  15  was  set 
as  the  last  day  for  writing  business  in  the 
State. 


Reinsures  in  German  American 

The  outstanding  business  of  the  Imperial  Fire 
of  Denver  has  been  reinsured  in  the  German- 
American  of  New  York.  The  Imperial  was  or¬ 
ganized  January  11,  1906,  with  a  capital  of  $250,- 
000,  and  has  been  carefully  managed.  It  had  as 
of  January  1,  last,  a  net  surplus  of  $82,924  and 
assets  of  $519,810.  H.  T.  Lamey  is  president  and 
A.  L.  Jessup  secretary. 


James  J.  Hayes  Dies 

James  J.  Hayes,  aged  fifty-five  years,  special 
agent  in  Michigan  and  Wisconsin  for  R.  W. 
Hosmer  &  Co.,  died  Friday  last  at  Milwaukee. 
He  had  not  been  in  good  health  for  some 
months  and  for  the  past  four  weeks  had  been  in 
a  sanitarium.  The  cause  of  his  death  was  heart 
trouble.  Mr.  Hayes  had  been  a  special  agent 
in  the  West  for  more  than  twenty-five  years. 


Valuation  of  the  Southern  Buildirg 

[To  the  Editor  of  The  Spectator.] 

We  have  your  favor  of  the  9th  inst,  requesting  in¬ 
formation  regarding  the  decision  of  Justice  Barnard 
of  the  Supreme  Court  of  the  District  of  Columbia, 
which  upholds  the  two-million-dollar  valuation  placed 
upon  the  Southern  building  by  the  appraisers  for  the 
Insurance  Department  of  the  District  of  Columbia. 
This  building,  owned  jointly  by  the  Commercial  Fire 
Insurance  Company  and  the  First  National  Fire  In¬ 
surance  Company,  is  the  largest  and  most  popular 
office  building  in  the  national  capital,  and  it  covers 
22,200  square  feet  of  ground,  one  block  from  the 
United  States  Treasury  and  in  the  heart  of  the  finan¬ 
cial  district.  All  but  ten  rooms  in  this  large  building 
are  rented. 

The  recent  Congressional  investigation  was  incited 
by  tax-dodging  propertyowners  who  objected  to  the 
proper  valuation  of  property  adjacent  to  theirs,  know¬ 
ing  that  the  Board  of  Equalization  must  necessarily 
advance  their  taxes  if  the  Southern  building  valuation 
was  allowed  to  stand.  During  the  investigation 
twenty-two  real  estate  and  building  experts  testified 
that  the  value  of  the  Southern  building  property  was 
from  two  million  dollars  to  two  million  five  hundred 
thousand  dollars.  Four  men  testified  that  in  their 
opinion  it  was  worth  less  than  two  million  dollars. 
These  four  men  were  the  owners  of  large  pieces  of  real 
estate  in  the  neighborhood  of  the  Southern  building, 
and  they  were  compelled  to  state  that  they  did  not 
want  their  taxes  increased.  The  attack  upon  the 
Southern  building  valuation  was  the  only  excuse  for 
the  criticism  given  publicity  by  an  insurance  reporting 
agency. 

With  the  value  of  the  building  finally  established, 
the  Commercial  is  in  excellent  financial  condition  and 
will  undoubtedly  continue  to  make  the  rapid  progress 
that  it  has  been  making  during  the  past  two  years. 

Yours  very  truly, 

ROBERT  R.  TUTTLE,  President. 

Washington,  D.  C.,  May  12,  1913. 
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HOLD  SEVENTEENTH  AN¬ 
NUAL  MEETING 


National  Fire  Protection  Association  in 
Busy  Session  at  New  York 


MANY  COMMITTEE  REPORTS  SUBMITTED 


All  Phases  of  Fire  Hazards  Discussed  at  Length — 
Meeting  Ends  To-Day 

The  National  Fire  Protection  Association  be¬ 
gan  its  seventeenth  annual  meeting  in  the  con¬ 
vention  hall  of  the  Metropolitan  Life  Building 
at  New  York  on  Tuesday  last,  and  will  continue 
in  session  throughout  to-day.  The  meeting  was 
called  to  order  at  10  o’clock,  with  a  large  at¬ 
tendance  from  all  sections  of  the  United  States, 
and,  following  the  roll  call,  President  H.  L. 
Phillips  delivered  his  annual  address,  in  which 
he  reviewed  the  progress  of  the  organization 
during  the  past  year  and  discussed  important 
points  in  connection  with  the  work  being  done. 
The  reports  of  the  various  executive  committees 
were  then  read,  including  that  of  the  commit¬ 
tee  on  the  amendment  to  the  articles  of  the  as¬ 
sociation. 

The  committee  on  resolutions  offered  the  fol¬ 
lowing: 

RESOLUTIONS  FOR  1913 

The  National  Fire  Protection  Association  as¬ 
sembles  In  convention  for  its  seventeenth  annual 
meeting,  affirming  its  belief  in  the  marked  ad¬ 
vancement  of  its  cause  during  the  past  twelve 
months. 

Although  fully  appreciative  of  this  progress, 
nevertheless  the  National  Fire  Protection  As¬ 
sociation,  realizing  its  great  responsibilities  in 
the  light  of  present  events,  is  now  impressed  as 
never  before  with  the  urgent  need  of  the  uni¬ 
versal  adoption  of  the  principles  for  which  it 
stands. 

Therefore,  with  this  object  in  mind, 

We  call  upon  all  cities  and  towns  to  adopt 
proper  building  codes,  which  will  demand  safe 
conditions  and  the  use  of  fire-resisting  con¬ 
struction  in  congested  districts. 

We  call  upon  all  State  and  municipal  author¬ 
ities  to  enact  legislation  covering  the  safe 
transportation  and  storage  of  inflammable  oils 
and  explosives. 

We  call  upon  all  State  and  municipal  authori¬ 
ties  to  enact  legislation  which  will  require  the 
investigation  of  all  fires  by  public  officials. 

We  call  upon  the  public  to  bring  about  a  safe 
and  intelligent  celebration  of  Independence  Day. 

We  call  upon  the  proper  authorities  to  pro¬ 
hibit  the  manufacture  and  sale  and  use  of  the 
snap  match,  and  require  the  universal  adoption 
and  use  of  the  safety  match. 

We  call  upon  the  proper  authorities  to  require 
the  introduction  of  automatic  fire-extinguishing 
apparatus  in  all  commercial  establishments  and 
city  blocks. 

We  call  upon  the  proper  authorities  to  enact 
legislation  so  that  all  buildings  in  which  people 
congregate,  such  as  churches,  schools,  theaters, 
factories  and  hotels,  shall  be  so  constructed  and 
equipped  that  the  people  within  them  shall  be 
safeguarded. 

We  call  upon  the  press  for  its  support,  which 
has  been  _so  freely  extended  to  us  in  the  past, 
in  keeping  its  columns  open  for  the  dissemina¬ 
tion  of  literature,  to  the  end  that  the  fire  waste 
may  be  kept  within  reasonable  bounds. 

And  finally,  we  call  upon  the  public,  from  the 
greatest  to  the  least,  to  use  its  individual  ef¬ 
forts  in  the  great  cause  of  furthering  the 
“Gospel  of  Fire  Prevention  and  Fire  Protec¬ 
tion.” 

Miss  Frances  Perkins,  executive  secretary  of 
the  committee  on  safety  of  New  York  city,  de¬ 
livered  the  first  address  of  the  afternoon  ses¬ 
sion.  Her  talk  was  along  the  lines  of  fire  pre¬ 
vention  and  fire  protection  in  New  York.  David 


225 


Fire  Insurance 

Knickerbacker  Boyd,  chairman  of  the  commit¬ 
tee  on  public  information  of  the  American  In¬ 
stitute  of  Architects,  then  spoke  on  “Co-opera¬ 
tion  in  Public  Information.”  An  interesting  re¬ 
port  on  forest,  brush  and  grass  fires  was  made 
by  the  committee  on  this  subject,  of  which 
Percy  Robertson  of  Toronto  is  chairman.  Other 
committee  reports,  which  consumed  the  re¬ 
mainder  of  the  afternoon,  were  on  mine  fires, 
uniform  test  specifications  for  determining  flash 
point  of  oils,  and  field  practice. 

Wednesday’s  session  wras  scheduled  to  be 
taken  up  almost  entirely  by  committee  reports 
by  important  branches  of  the  association,  as  fol¬ 
lows: 

Fire  protection  covering  for  windows  and 
door  openings,  W.  C.  Robinson,  Chicago,  chair¬ 
man:  fireproof  construction,  including  concrete 
and  reinforced  concrete,  Ira  H.  Woolson,  New 
York,  chairman;  Blower  systems  for  heating, 
ventilating  and  stock  conveying,  A.  Biauvelt, 
Chicago,  chairman;  safes  and  vaults,  H.  W. 
Forster,  Philadelphia,  chairman;  explosives  and 
combustibles,  Charles  A.  Hexamer,  Philadelphia, 
chairman;  gravity  tanks,  Gorham  Dana,  Boston, 
chairman,  and  laws  and  ordinances,  Charles 
Lum,  New  York,  chairman. 

A  large  portion  of  to-day  will  also  be  taken 
up  with  committee  reports  covering  the  follow¬ 
ing  subjects:  Signaling  systems,  electrical,  con¬ 
trolling  equipment  for  electric  fire  pumps,  auto¬ 
mobile  fire  apparatus,  fire  pumps,  hose  for  gaso¬ 
lene  and  other  hazardous  fluids,  private  fire 
supplies  from  public  mains,  hydrants  and  valves, 
standard  hose  couplings  and  hydrant  fittings  for 
public  fire  service  and  manufacturing  risks  and 
special  hazards.  The  meeting  will  come  to  a 
close  following  the  order  of  new  business  and 
the  election  of  officers. 


Western  Union  Committees  Appointed 

President  Lermit  of  the  Western  Union  has 
announced  the  appointment  tf  the  following 
committees: 

Governing  Committee — F.  C.  Buswell,  A.  F. 
Dean,  Dugan  &  Carr,  George  E.  Haas,  W.  N. 
Johnson,  W.  L.  Steele,  C.  H.  Barry,  S.  T.  Collins, 
P.  D.  McGregor,  Walter  H.  Sage,  C.  R.  Tuttle. 

Chairmen  of  other  committees  are  as  follows: 
Arbitration,  George  W.  Law;  Bulletin,  C.  W. 
Higley;  conference,  W.  S.  Warren;  fire  protec¬ 
tion  engineering,  H.  C.  Erry;  grievance,  T.  E. 
Gallagher;  large  cities,  P.  D.  McGregor;  maps, 
C.  R.  Street;  membership,  Conrad  Witkowsky; 
patrol,  Charles  H.  Barry;  press,  Marshall  & 
McElhone;  publicity  and  education,  W.  L. 
Steele;  tornado,  F.  C.  Buswell;  traction,  W.  H. 
Sage;  uniform  schedules,  W.  L.  Steele;  central 
bureau  of  education  and  instruction,  W.  L. 
Steele;  term  insurance  and  coinsurance  allow¬ 
ances,  W.  L.  Steele. 


St.  Joseph  Fire  of  St.  Joseph,  Mo. 

The  St.  Joseph  Fire  Insurance  Company  of  St. 
Joseph.  Mo.,  which  was  recently  granted  permis¬ 
sion  by  the  Missouri  Insurance  Department  to 
begin  its  sale  of  stock,  will  have  a  capital  of 
$400,000  divided  into  shares  of  $100  each,  and 
which  will  be  sold  at  $250  to  create  a  surplus. 
The  directors  of  the  company  are:  John 
O’Reilly,  Joseph  A.  Corby,  John  Holland,  F.  A. 
Moore,  C.  D.  Morris,  A.  J.  Hitt,  E.  Black,  Jacob 
Geiger,  B.  Raleigh  Martin,  Edward  Schroerr  of 
St.  Joseph,  and  Thomas  H.  Cress  of  Chicago. 


— Efficiency  is  the  most  work  in  the  least  time. 
Tifft’s  Calculator  and  Efficiency  are  synonymotis.  See 
page  iv. 
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ANOTHER  RULING  BY 
JUDGE  MILLER 


Restrictions  Placed  on  Operations  of 
Allegheny  County  Board 


HOLDS  BY-LAWS  ARE  ILLEGAL  AND  VOID 


Defines  Many  Practices  That  Must  Cease — Pre¬ 
scribes  Rules  for  Doing  Business 

Judge  J.  J.  Miller,  in  the  Orphans  Court  at 
Pittsburg,  has  handed  down  another  opinion  in 
the  case  of  the  State,  through  Attorney-General 
John  C.  Bell,  against  the  company  members  of 
the  Board  of  Fire  Underwriters  of  Allegheny 
county,  in  which  he  sets  out  the  restrictions  by 
which  the  fire  insurance  companies  must  be 
governed.  Exceptions  were  taken  to  the  pre¬ 
vious  opinion  of  Judge  Miller,  and  arguments 
were  made  before  him  and  Judge  Marshall 
Brown.  The  opinion  handed  dowm  last  week 
places  stringent  restrictions  on  the  rates  and 
by-laws  of  the  board.  He  holds  that  the  by¬ 
laws  in  some  respects  are  contrary  to  public 
policy,  illegal  and  void.  Section  8  of  Article  9 
of  the  by-laws  is  also  taken  exception  to.  It 
reads  as  follows:  “No  member  of  this  board 
shall  place,  procure  or  write  any  insurance  for 
any  person,  firm  or  company  (other  than  the  as¬ 
sured)  within  the  jurisdiction  of  the  board  and 
not  a  member  thereof.”  Numerous  practices  of 
the  board  are  included  in  the  opinion  and  all 
are  ordered  to  be  given  up.  A  perpetual  injunc¬ 
tion  was  ordered  issued  b>»  the  court  restraining 
the  board  members  or  its  agents  from  conduct¬ 
ing  business  under  the  prohibited  rules  and  by¬ 
laws  of  the  board.  It  is  also  restrained  from 
expelling  members  or  fining  them  for  violations 
of  the  prohibited  rules.  The  court  prescribes 
the  following  rules  of  doing  business: 

A  reasonable  and  adequate  rate  shall  be  de¬ 
termined  by  applying  provisions  of  the  proper 
schedule,  as  adopted  by  the  board,  to  the  sur¬ 
vey  or  resurvey  of  the  risk,  with  notations  for 
added  charges  and  the  reasons.  One  copy  of 
such  survey  must  be  kept  as  an  open  record  by 
the  board  in  an  approved  form.  Changes  of  rates 
on  risks  must  be  recorded  and  kept  open  for  ex¬ 
amination.  Discrimination  in  fixing  rates  is 
prohibited. 


The  Spectator’s  Quinquennial  Issue 

The  following  commendations  of  and  compli¬ 
ments  on  the  recent  Quinquennial  Number  of 
The  Spectator,  published  in  celebration  of  its 
Forty-fifth  Anniversary,  have  been  selected  from 
a  number  of  similar  communications  addressed 
to  the  Editor: 

The  Quinquennial  Number  is  a  handsome  issue. 
— John  Milne.  Managing  Underwriter,  Northern 
Life  of  Canada. 

It  is  certainly  most  artistic  and  a  beautiful 
speciment  of  printers’  skill. — P.  L.  Hoadley, 
President,  American  Insurance  Company. 

■% 

We  are  in  receipt  of  the  Quinquennial  Number 
of  The  Spectator,  and  beg  to  compliment  you 
upon  the  elegance  and  style  of  that  publication. 
—Arizona  Fire  Insurance  Company. 

I  am  certainly  very  much  pleased  with  its 
substance  and  also  with  its  very  artistic  make 
up. — C.  L.  Ayres,  President  and  General  Man¬ 
ager,  Northern  Assurance  Company. 

I  take  this  occasion  to  commend  its  artistic, 
typographical  get-up.  It  reflects  credit  upon 
your  business  enterprise. — A.  B.  Howe,  Third 
Vice-President,  Security  Mutual  Life. 

It  is  the  most  artistic  publication  of  the  kind 
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that  I  have  seen,  and  its  contents  have  proved 
very  interesting. — George  W.  Hoyt,  Deputy  Man¬ 
ager,  Liverpool  and  London  and  Globe. 

I  congratulate  you  upon  its  very  fine  artistic 
and  typographical  features  and  its  very  inter¬ 
esting  matter. — George  W.  Ellis,  Editor  Publi¬ 
cation  Department,  Travelers  Insurance  Com¬ 
pany. 

I  congratulate  your  office  on  its  make-up  and 
contents.  It  is  one  of  the  best  special  numbers 
of  an  insurance  publication  it  has  been  my 
pleasure  to  examine. — William  H.  Sargeant, 
Vice-President,  Massachusetts  Mutual  Life. 

The  Quinquennial  Number  of  The  Spectator 
has  been  reviewed  with  more  than  ordinary  in¬ 
terest,  and  try  as  I  may  I  have  been  able  to  find 
nothing  save  encomium  to  pass  upon  this  num¬ 
ber. — A.  G.  Mcllwaine,  Jr.,  Manager,  London  and 
Lancashire  Fire. 

The  Spectator  is  certainly  to  be  congratu¬ 
lated  on  this  excellent  number.  It  is  all  that  can 
be  desired  along  artistic  and  typographical  lines, 
and  the  contents  thereof  are  also  very  instruc¬ 
tive  in  character  and  worthy  of  careful  study. — 
Prof.  S.  S.  Heubner,  University  of  Pennsylvania. 

Both  for  the  matter  it  contains  and  the  man¬ 
ner  of  presentation,  the  number  is  very  inter¬ 
esting.  We  congratulate  The  Spectator  on  its 
forty-fifth  birthday.  Our  own  semi-centennial 
we  expect  to  celebrate  next  January,  so  that  in 
age  we  are  not  far  apart. — A.  &  J.  H.  Stoddart, 
General  Agents,  New  York  Underwriters  Agency. 

It  is  a  work  of  art  and  a  credit  to  a  worthy 
publication,  upon  which  I  congratulate  you. 
The  Spectator,  to  my  mind,  has  always  stood 
for  the  highest  in  insurance,  both  life  and  fire, 
and  such  a  record  for  forty-five  years  is  worthy 
of  special  commendation. — L.  G.  Fouse,  Presi¬ 
dent,  Fidelity  Mutual  Life. 

I  have  not  had  time  to  go  over  the  contents, 
but  if  they  compare  with  the  artistic  and  typo¬ 
graphical  features  the  issue  is  certainly  a  great 
success.  I  have  been  very  much  engaged  in  the 
last  few  days,  but  will  do  myself  the  pleasure 
of  going  over  the  number  at  my  early  conveni¬ 
ence. — Eugene  L.  Ellison,  President,  Insurance 
Company  of  North  America. 

The  Quinquennial  issue  does  great  credit  to 
your  office,  not  only  as  a  piece  of  book-making, 
but  from  the  character  of  the  subjects  which 
were  selected  and  the  prominence  of  the  gentle¬ 
men  who  have  contributed.  The  issue  should 
prove  of  great  interest  to  the  readers  of  The 
Spectator. — J.  F.  Van  Riper,  Branch  Secretary, 
Norwich  Union  Fire  Insurance  Company. 

I  have  looked  over  the  present  Quinquennial 
Number  of  The  Spectator  with  much  interest 
and  pleasure.  In  typography  it  is  all  that  could 
be  desired.  Ex-President  Taft’s  article  is  very 
interesting,  as  the  expression  of  a  man  of  large 
vision,  and,  on  the  whole,  the  several  articles 
are  worthy  of  the  place  you  give  them. — E.  E. 
Rhodes,  Vice-President,  Mutual  Benefit  Life. 

The  Spectator  is  a  valuable  publication,  and 
The  Spectator  Company  issues  as  much  valuable 
insurance  matter  as  any  publishing  house  in  the 
world.  There  are  too  many  insurance  publica¬ 
tions.  and  it  would  be  better  if  we  could  have  a 
few  insurance  periodicals  in  the  United  States 
of  the  grade  of  Tite  Spectator,  instead  of  a 
very  few  that  are  worth  while  and  so  many  that 
are  superfluous. — William  Alexander,  Secretary, 
Equitable  Life. 

The  Edition  De  Luxe  of  The  Spectator  is 
I  he  most  beautiful  thing  in  our  line  that  I  ever 
saw.  I  must  first  say  that  such  exquisite  ad¬ 
vertisements,  especially  in  the  printing,  I  have 
never  seen  in  any  publication.  To  capture  an 
ex-President  of  the  United  States  alive  and  ex¬ 
tort  from  him  such  an  interesting  and  important 
statement  on  life  insurance  is  a  feat  that  an 
editor  might  exult  in  for  a  lifetime.  The  entire 
matter  presented  for  your  readers  is  timely  and 
fresh  and  strong. — Elijah  R.  Kennedy  of  Weed  & 
Kennedy. 

I  thank  you  for  the  favor  of  complimentary 
copy  of  your  Forty-fifth  Anniversary  Number, 
with  its  up-to-dateness  of  typography,  variety  of 
interesting  contents  and  artistic  altogether.  As 
a  reader  of  The  Spectator  from  its  beginning, 

I  have  appreciated  its  well-selected  news,  able 
editorials  and  the  excellence  and  value  of  its 
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dependable  statistics.  I  sincerely  congratulate 
you  upon  your  forty-five  years  of  usefulness  to 
he  great  business  of  underwriting. — L.  J.  Cun- 
tingham,  President,  Glens  Falls  Insurance  Com¬ 
pany. 

I  have  examined  with  interest  the  Quinquen- 
lial  Number  of  The  Spectator,  published  in 
'elebration  of  its  Forty-fifth  Anniversary,  and 
vish  to  tender  my  congratulations  to  you  and 
/our  company  on  the  splendid  production.  It  is 
i  very  handsome  number,  beautifully  printed 
ind  containing  excellent  matter.  The  Specta¬ 
tor  has,  in  my  judgment,  rendered  invaluable 
service  to  the  business  of  insurance,  and  in  this 
ipinion  I  feel  sure  every  person  engaged  in  this 
treat  business  will  readily  concur. — George  I. 
Jochran,  President,  Pacific  Mutual  Life. 

You  and  your  staff  have  every  reason  to  feel 
>roud  of  the  handsome  special  number  of  your 
jublication,  commemorating  forty-five  years  of 
ontinuous  and  successful  work  in  espousing  the 
■ause  of  sound  insurance.  You  are  to  be  con- 
tratulated  upon  having  as  your  contributors 
hose  who  are  so  well  known  in  and  out  of  the 
msiness,  and  upon  the  uniform  excellence  of  the 
■ontributions.  I  heartily  wish  that  the  years  to 
•ome  may  bring  even  greater  success  to  you  and’ 
The  Spectator  Company  than  you  have  yet  en- 
oyed. — John  K.  Gore,  Vice-President  and  Actu¬ 
ary,  Prudential  Insurance  Company  of  America. 

The  Quinquennial  Number  is  certainly  a  most 
^tractive  exhibit  of  the  subject  of  insurance, 
md  I  am  also  interested  to  note  that  this  is  the 
^orty-fifth  Anniversary  of  The  Spectator’s 
aithful  service  to  the  public.  Some  ten  months 
go  I  celebrated  my  own  forty-fifth  anniversary 
•f  service  in  the  M tna,  so  you  see  I  knew  The 

:  spectator  in  its  beginnings,  and  have  watched 
ts  course  all  the  way  through  with  pleasure  and 
irofit.  Please  accept  my  hearty  congratulations 
nd  best  wishes  for  the  continued  prosperity  of 
our  paper  and  my  kind  regards  to  yourself 
lersonally. — J.  L.  English,  Vice-President,  JEtna 
Jfe. 

The  Spectator  has  received  numerous  other 
etters  from  which  extracts  may  be  printed  in 
later  issue. 
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special  session  because  in  the  Governor’s  opinion  it 
did  not  sufficiently  safeguard  the  interest  of  the 
farmers. 

— The  Coast  Review  Pacific  Fire  Insurance  Chart 
for  1913,  just  published  by  The  Coast  Review,  con¬ 
tains  much  useful  statistical  matter  relating  to  the 
companies  operating  on  the  Pacific  Coast  and  their 

business  in  that  section. 

• 

— Charles  A.  Lung  has  been  appointed  assistant 
secretary  of  the  Niagara  Fire  of  New  York.  He  has 
been  with  the  company  for  twenty  years,  and  has  been 
assisting  Secretary  Dewey  in  the  underwriting  in  the 
Middle  department  and  Southern  States. 

—Arrangements  are  being  made  to  enter  the  Los 
Angeles  Fire  of  Los  Angeles  in  New  York  and  Penn¬ 
sylvania.  Henry  W.  Brown  &  Co.  have  been  ap¬ 
pointed  agents  at  Philadelphia.  Vice-President  J. 
Harvey  Patterson  of  the  company  is  in  the  East  com¬ 
pleting  the  details. 

—The  Alabama  Insurance  Department  has  com¬ 
pleted  an  examination  of  the  Southern  States  Fire  of 
Birmingham,  and  the  report  shows  that  the  company 
is  in  excellent  condition.  It  says  that  the  under¬ 
writing  is  now  in  charge  of  an  experienced  manager, 
Sumter  Cogswell,  and  that  the  volume  of  business  has 
been  increased  since  he  took  charge  in  March. 

—Among  the  articles  and  stories  in  the  May  Century 
stand  out  pre-eminently:  “Schedule  K,”  a  clear  and 
authoritative  exposition  of  the  wool  situation,  by  N.  I. 
Stone,  formerly  chief  statistician  of  the  tariff  board, 
and  “A  War  Worth  Waging,”  by  Richard  Barry,  tell¬ 
ing  how  New  York  city  has  doubled  the  length  of  life 
of  her  citizens  within  half  a  century. 

Commissioner  Henry  of  the  Mississippi  Insurance 
Department  has  ruled  that  where  a  fire  insurance 
company  operates  a  separate  and  distinct  plant  of 
agencies  it  is  liable  for  an  additional  privilege  tax 
license  and  that  each  of  said  agents  must  have  a 
certificate  of  authority.  That  has  been  the  custom  of 
the  office  for  years,  but  the  matter  seemed  to  have 
been  misunderstood  by  some  of  the  companies. 


First  National  Subscriptions  Completed 

The  First  National  Fire  of  Washington,  D.  C., 
.nnounces  the  completion  of  the  subscription 
or  its  $1,000,000  capital  and  $1,000,000  surplus. 
>f  this  sum  of  $2,000,000  over  $1,250,000  has 
j  >een  paid  in,  and  the  balance  is  being  paid  in 
aonthly  instalments.  The  cost  of  organization 
p  to  December  31,  1912,  as  ascertained  by  Ac- 
uary  Wolfe,  was  12.6  per  cent  on  the  $1,757,650 
!  f  capital  and  surplus  then  subscribed.  The 
ialance  of  the  stock  has  been  sold  to  original 
tockholders  at  a  greatly  reduced  expense. 


Fire  Notes 

I  —Is  spring  fever  in  your  office  yet?  Tifft’s  will  let 
!  lem  see  the  baseball  game  sooner.  See  page  iv. 

|  — J.  II.  Richards  of  San  Francisco  has  been  ap¬ 
pointed  general  agent  in  California  for  the  German 
]  ire  of  Peoria. 

j  1  he  Spectator  has  been  a  welcome  visitor  at  our 
J  ■  estern  department  office.  Chicago,  for  many  years. 

[  L.  \\  hitlock,  Manager  Western  Department,  Glens 
alls  Insurance  Company. 

Governor  John  II.  Morehead  of  Nebraska  has  set 
fide  May  17  as  “Clean-Up  Day”  in  that  State.  The 
liefs  of  fire  departments  of  the  various  cities  will  be 
■ominent  in  the  organization  work. 

1  —Ben  P.  Richards,  special  agent  in  Florida  for  the 
'an  B.  Harris  Southern  department,  has  entered  the 
'cal  agency  business  at  Jacksonville,  with  W.  A. 
ours,  under  the  firm  name  of  Bours  &  Richards. 


—Governor  Cruce  of  Oklahoma  has  approved  the 
farmers’  mutual  insurance  bill  allowing  com- 
'  mies  to  organize  in  one  county  or  adjoining  coun¬ 
ts  to  insure  against  loss  by  fire  or  lightning.  A 
I  11  having  the  same  purpose  was  vetoed  during  the 
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Formal  Organization  Perfected 

The  American  Association  of  Accident  Under¬ 
writers  was  formally  organized  at  a  meeting 
held  last  Saturday  at  the  Hotel  La  Salle  at 
Chicago.  The  meeting  was  called  to  order  at 
10.30  o’clock  that  morning  by  George  E.  Dick¬ 
son  of  the  Royal  Casualty  of  Chicago,  who  pre¬ 
sided  as  temporary  chairman.  The  morning 
session  was  taken  up  with  the  discussion  of  by¬ 
laws  which  were  passed  upon  section  by  section, 
and  the  enactment  of  the  constitution.  Follow¬ 
ing  an  interesting  article  on  National  Super¬ 
vision,  by  Robert  R.  Dearden,  Jr.,  the  meeting 
adjourned  for  luncheon,  which  was  given  by  the 
organization  committee.  At  the  afternoon  ses¬ 
sion  the  following  officers  were  elected:  C.  H. 
Boyer,  manager  casualty  department  National 
Life  of  the  U.  S.  A.  of  Chicago,  president; 
George  E.  Dickson,  president  Royal  Casualty, 
first  vice-president;  W.  T.  Grant,  secretary 
Business  Mens  Accident  Association,  second 
vice-president;  W.  R.  Sanders,  general  manager 
American  Liability  of  Indianapolis,  secretary, 
and  J.  P.  V.  McKien,  manager  the  railroad  de¬ 
partment  of  the  Midland  Casualty  of  Chicago, 
treasurer.  The  executive  committee  is  as  fol¬ 
lows:  Arthur  James,  manager  casualty  depart¬ 
ment,  Wisconsin  National  Life,  chairman:  H.  G. 
Pegram,  secretary  Midland  Casualty,  Chicago, 
Ill.;  V.  C.  Bradish.  vice-president  Clover  Leaf 
Casualty.  Jacksonville,  Ill.;  W.  C.  Potter,  sec¬ 
retary  Preferred  Accident,  New  York;  J.  E. 
Austin,  manager  Health  and  Accident  and  Lion 
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Bonding  Company,  Omaha;  H.  C.  Forbes,  vice- 
president  Alabama  Fidelity  and  Deposit,  Mont¬ 
gomery,  Ala.,  and  Ernest  W.  Brown,  secretary 
Inter-State  Business  Mens  Accident  Associa¬ 
tion,  Des  Moines. 

The  officers  will  serve  until  the  annual  meet¬ 
ing,  which  will  be  held  during  August.  A  vote 
of  thanks  was  extended  to  Mr.  Boyer  and  the 
members  of  the  committee  who  made  the  or¬ 
ganization  possible.  The  association  was  or¬ 
ganized  for  educational  purposes  and  co-opera¬ 
tion  generally  among  the  members,  as  well  as 
to  disseminate  information  concerning  health 
and  accident  business.  Officers  and  heads  of 
departments  are  eligible  to  membership.  The 
charter  members  are  as  follows: 


C.  H.  Boyer,  National  Life  of  the  U.  S.  A.,  Chi¬ 
cago;  Arthur  James,  Wisconsin  National  Life,  Osh¬ 
kosh,  Wis. ;  E.  Gilbert  Robinson,  National  Masonic 
Provident  Association,  Mansfield,  Ohio;  E.  S.  Beh¬ 
rens,  Continental  Casualty,  Cincinnati,  Ohio;  Waiter 
C.  Braddish,  Clover  Leaf  Casualty,  Jacksonville,  Ill.; 
W.  R.  Sanders,  secretary  American  Liability,  Cincin¬ 
nati,  Ohio;  H.  C.  Pegram,  secretary  Midland  Casualty, 
Chicago;  E.  E.  Griffith,  Indianapolis;  Walter  E.  Gil¬ 
lespie,  president  Midland  Casualty,  Chicago;  Frank 
O.  Crittenden,  assistant  to  secretary  National  Life  of 

U.  S.  A.,  Chicago;  W.  C.  Potter,  secretary  Preferred 
Accident,  New  York;  J.  B.  Sackett,  manager  casualty 
department  Old  Line  Life,  Milwaukee;  C.  E.  Strick¬ 
land,  secretary  Arkansas  Life,  Little  Rock,  Ark.;  Geo. 
H-  Summers,  secretary  National  Relief  Insurance 
Company,  Philadelphia;  Dr.  M.  S.  Boyer,  president 
National  Relief  Insurance  Company,  Philadelphia; 
John  R.  Draper,  president  Union  Liability,  Chicago; 
C.  Y.  Rowe,  secretary  Clover  Leaf  Casualty,  Jackson¬ 
ville,  Ill.;  O.  J.  Collman,  secretary  Lincoln  Accident, 
Omaha;  J.  E.  Austin,  manager  health  and  accident 
department  Lion  Bonding  and  Surety,  Omaha;  Ernest 
W.  Brown,  secretary  Inter-State  Business  Mens  Acci¬ 
dent  Association,  Des  Moines;  James  G.  Blake,  man¬ 
ager  American  Casualty,  Tacoma,  Wash. ;  E.  C.  Faulk¬ 
ner,  president  Pioneer  Insurance  Company,  Lincoln, 
Neb.;  H.  H.  Shomo,  secretary  and  treasurer  Ameri¬ 
can  Casualty,  Reading,  Pa.;  James  C.  Smith,  superin¬ 
tendent  agents  Alabama  Fidelity  and  Casualty,  Mont¬ 
gomery,  Ala.;  H.  C.  Forbes,  vice-president  Alabama 
Fidelity  and  Casualty,  Montgomery,  Ala. ;  E.  W.  De¬ 
Leon,  president  Casualty  Company  of  America,  New 
York;  F.  W.  Benjamin,  superintendent  industrial  de¬ 
partment  Prudential  Casualty,  Indianapolis;  B.  L. 
Romine,  manager  accident  department  Kansas  City 
Casualty,  Kansas  City;  W.  G.  Middleswart,  assistant 
treasurer  American  Liability,  Cincinnati;  T.  S.  Smith, 
manager  accident  and  health  department  London 
Guarantee  and  Accident,  Chicago;  Thos.  Bloomfield, 
general  manager  Prudential  Casualty,  Indianapolis; 
Geo.  L.  Behrens,  manager  casualty  department  Colum¬ 
bus  Mutual  Life,  Columbus;  E.  W.  Canada,  superin¬ 
tendent  Transylvania  Casualty,  Louisville;  J.  M. 
Boggs,  manager  commercial  department  National  Life 
of  U.  S.  A.,  Chicago:  J.  C.  Hanna,  manager  accident 
department  .Cleveland  Life,  Cleveland;  I.  A.  Morri- 
sett,  manager  accident  department  Ohio  State  Life, 
Columbus;  J.  O.  Paddock,  president  Times  Insurance 
Company,  Milwaukee;  Wilson  F.  Maiden,  assistant 
secretary  American  Bankers,  Chicago;  D.  A.  Stoker, 
manager  accident  department  American  Bankers, 
Chicago;  E.  H.  Smith,  secretary  Amicable  Accident 
Association,  Chicago;  Geo.  E.  Dickson,  president 
Royal  Casualty,  Chicago;  H.  R.  Oliver,  superintendent 
agents  Royal  Casualty,  Chicago:  J.  J.  Hollev,  secre¬ 
tary  Badger  Casualty,  Green  Bay,  "Wis.;  Wm.  S. 
C'luff,  manager  industrial  department  Midland  Cas¬ 
ualty,  Chicago;  J.  W.  Rhodes,  supervisor  Pacific  Mu¬ 
tual  Life,  Chicago;  C.  M.  Harnies,  manager  accident 
department  Standard  Life,  Pittsburg;  W.  T.  Grant, 
secretary  Business  Mens  Accident  Association,  Kan¬ 
sas  City;  Ira  R.  Chase,  manager  City  department 
Royal  Casualty,  Chicago;  Samuel  Clark,  superinten¬ 
dent  agents  National  Life  of  U.  S.  A.,  Chicago:  P.  J. 

V.  McKien,  manager  railroad  department  Midland 
Casualty,  Chicago;  A.  J.  Simpson,  assistant  to  presi¬ 
dent  American  Assurance,  Philadelphia;  B.  W. 
Brown,  adjuster  National  Life  of  IT.  S.  A.,  Chicago; 
J.  v.  Swartz,  claim  manager  Royalty  Casualty.  Chi¬ 
cago;  R.  J.  Stinson,  superintendent  weekly  depart¬ 
ment  Royal  Casualty,  Chicago. 

HONORARY  MEMBERS 

H.  A.  Luther,  president  American  Mortgage  Insur¬ 
ance  Company,  Chicago;  Robt.  R.  Dearden,  Jr.,  secre¬ 
tary  U.  S.  Review  Publishing  Company,  New  York; 
G.  W.  Wadsworth,  secretary  Western  Underwriter 
Company,  Chicago;  W.  W.  Mack,  associate  editor  In¬ 
surance  Field,  Louisville,  Ky. ;  Chas.  M.  Biskie,  sec¬ 
retary  and  treasurer  Insurance  Press,  New  York:  Wm. 
S..  Crawford,  editor  Western  Underwriter  and  Indus¬ 
trial  Review,  Chicago;  J.  H.  Higgins,  associate  man¬ 
ager  Industrial  Review,  Dayton,  Ohio:  John  Folger 
Bailey,  treasurer  Spectator  Company,  New  York;  T. 

W.  Dealy,  editor  The  Argus,  Chicago:  W.  K.  Boger, 
Westtern  department  The  Spectator,  Chicago;  C.  M. 
Cartwright,  Western  Underwriter,  Chicago;  Ben  Van 
Buskirk.  Mutual  Underwriter,  Rochester,  -N.  Y. ; 
Baird  B.  Holmes,  Holmes  Information  Bureau,  New 
York. 
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WORKMEN’S  COMPENSA¬ 
TION  BILL  HEARING 


Governor  Sulzer  of  New  York  Receives 
Large  Delegation 


FAVORS  MEASURE  PASSED 


Wisconsin  Assembly  Passes  Amendment — Steps 
Taken  to  Defeat  Green  Bill  in  Ohio — 
Other  Compensation  Legislation 

Governor  Sulzer  held  a  hearing  on  the  work¬ 
men’s  compensation  bill,  which  was  passed  by 
the  recent  session  of  the  New  York  Legislature 
at  Albany  yesterday,  and  it  was  attended  by  a 
large  representation  from  all  sections  of  the 
State,  including  employers  of  labor  as  well  as 
delegates  from  labor  organizations.  The  Gov¬ 
ernor  is  understood  to  be  in  favor  of  the  bill 
as  passed,  but  his  action  in  calling  the  hearing 
came  as  a  complete  surprise,  and  it  was  not 
known  for  what  definite  purpose  the  action  was 
taken.  The  labor  interests,  following  the  de¬ 
feat  of  the  Murtaugh-Jackson  bill,  which  they 
advocated,  announced  that  they  would  devote 
their  attention  to  appealing  to  Governor  Sulzer 
to  veto  the  other  measure. 

The  following  scale  of  compensation  is  estab¬ 
lished  in  the  bill  passed: 

1.  Total  Disability. — In  case  of  permanent  total  dis¬ 
ability,  sixty  per  centum  of  the  wages  received  at  the 
time  of  injury,  payable  during  the  life  of  the  injured 
employee,  but  the  compensation  shall  not  be  more 
than  ten  nor  less  than  five  dollars  per  week,  but  if  at 
the  time  of  the  injury  an  employee  receives  wages  of 
less  than  five  dollars  per  week  he  shall  receive  the  full 
amount  of  the  wages  per  week  as  compensation.  In 
case  of  temporary  total  disability,  sixty  per  centum  of 
the  wages  received  at  the  time  of  the  injury,  payable 
during  the  continuance  of  such  temporary  disability. 

2.  Partial  Disability. — For  disability  partial  in 
character,  except  the  particular  cases  mentioned  in 
subdivision  three,  sixty  per  centum  of  the  difference 
between  the  wages  received  at  the  time  of  the  injury 
and  the  wage-earning  capacity  of  the  employee  there¬ 
after,  but  such  compensation  shall  not  be  more  than 
ten  dollars  per  week.  Such  compensation  shall  be 
paid  during  the  period  of  such  partial  disability  not, 
however,  beyond  three  hundred  weeks. 

3.  Permanent  Partial  Disability. — For  permanent  par¬ 
tial  disability  of  the  following  classes  the  compensa¬ 
tion,  except  surgical  and  medical  fees,  as  provided 
herein,  shall  be  as  follows: 

Hand. — For  the  loss  of  a  hand,  sixty  per  centum  of 
wages  during  two  hundred  and  six  weeks. 

Arm. — For  the  loss  of  an  arm,  sixty  per  centum  of 
wages  during  two  hundred  and  fifty-eight  weeks. 

Foot. — For  the  loss  of  a  foot,  sixty  per  centum  of 
wages  during  one  hundred  and  seventy-five  weeks. 

Leg. — For  the  loss  of  a  leg,  sixty  per  centum  of 
wages  during  two  hundred  and  fifty-eight  weeks. 

Eye.- — For  the  loss  of  an  eye,  sixty  per  centum  of 
wages  during  one  hundred  and  fifty-four  weeks. 

Both  Hands,  Et  Cetera. — The  loss  of  both  hands, 
or  both  arms,  or  both  feet,  or  both  legs,  or  both  eyes, 
or  of  any  two  thereof,  shall  constitute  total  disability, 
to  be  compensated  according  to  the  provisions  of  sub¬ 
division  one  of  this  section. 

Amputations. — Amputation  between  the  elbow  and 
the  wrist  shall  be  considered  as  the  equivalent  of  the 
loss  of  a  hand.  Amputation  between  the  knee  and  the 
ankle  shall  be  considered  as  the  equivalent  of  the  loss 
of  a  foot.  Amputation  at  or  above  the  elbow  shall  be 
considered  as  the  loss  of  an  arm.  Amputation  at  or 
above  the  knee  shall  be  considered  as  the  loss  of  a 
leg 

I. oss  of  Use.— Permanent  loss  of  the  use  of  a  hand, 
arm,  foot,  leg  or  eye  shall  be  considered  as  the  equiva¬ 
lent  of  the  loss  of  such  hand,  arm.  foot,  leg  or  eye. 

Limitation  on  Compensation. — Compensation  under 
this  subdivision  shall  not  be  more  than  ten  nor  less 
than  five  dollars  per  week,  but  if  at  the  time  of  the 
injury  the  employee  receives  wages  of  less  than  five 
dollars  per  week  he  shall  receive  the  full  amount  of 
such  wages  per  week  as  compensation.  If.  in  an  acci¬ 
dent,  an  employee  receive  an  injury  resulting  in  per¬ 
manent  partial  disability  and  in  the  same  accident  re¬ 
ceive  additional  injury,  which,  by  itself,  entitles  him 
to  compensation,  or  if  he  be  injured  in  the  service  of 
the  same  employer  while  entitled  to  or  receiving  pay¬ 
ments  for  a  previous  injury,  the  amount  of  the 
periodical  payment  to  him  for  such  combined  in¬ 
juries  shall  be  computed  as  for  a  single  injury  as  pro¬ 
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vided  for  and  limited  by  this  section  hereof,  but  in 
such  case  the  periods  of  time  prescribed  for  such 
combined  injuries,  severally,  shall  be  added  together. 

AMENDMENT  PASSED  IN  WISCONSIN 

The  Assembly  of  the  Wisconsin  Legislature 
has  passed  the  bill  correcting  and  amending  the 
workmen's  compensation  act  as  desired  by  the 
Industrial  Commission.  T«he  substitute  amend¬ 
ment  takes  the  place  of  the  original  bill.  It 
fixes  a  flat  rate  for  injuries  and  makes  other 
changes,  among  which  is  the  elimination  of  con¬ 
tributory  negligence. 

The  Omaha  Manufacturers  Association  will 
establish  a  mutual  insurance  company  in  Ne¬ 
braska,  where  the  new  workmen's  compensation 
law  goes  into  effect  in  that  State  July  17.  Cir¬ 
culars  have  been  sent  out  to  the  members  of 
the  local  associations  outlining  the  proposed 
organization,  and  stating  that  it  will  compete 
with  that  offered  under  the  employers’  liability 
and  workmen’s  compensation  law  of  the  old 
line  companies.  One  circular  says: 

The  rate  of  insurance  to  be  charged  by  the 
mutual  company  will  be  under  no  circumstance 
more  than  that  charged  by  the  old  line  com¬ 
panies  under  the  new  law,  with  the  additional 
benefit  that  all  surplus  over  and  above  the  cost 
of  operation,  with  the  exception  of  a  small  re¬ 
serve  fund,  will  be  returned  to  you  in  yearly 
dividends. 

The  Ohio  Equity  Association  has  taken  steps 
to  defeat  the  Green  workmen’s  compensation 
bill  by  referendum  and  to  substitute  a  bill  to 
eliminate  undesirable  features  of  the  measure. 
Petitions  have  been  sent  out,  and  is,  in  part,  as 
follows: 

We  believe  in  compulsory  workmen's  compen¬ 
sation.  We  have  organized  for  the  purpose  of 
promoting  full  understanding  among  employers 
and  employees  and  between  employers  and  em¬ 
ployees;  we  will  initiate  and  support  measures 
which  make  for  genuine  accomplishment,  and 
we  will  oppose  measures,  whether  enacted  or 
proposed,  unjust  to  taxpayers.  The  compensa¬ 
tion  act  which  was  passed  by  the  Eightieth 
General  Assembly  is  not  fair  either  to  em¬ 
ployees  or  employers  or  to  the  taxpayers.  We 
believe  the  people  of  Ohio  should  vote  on  this 
measure  at  the  election  next  November  and 
vote  it  down. 


Examine  Contractors’  Mutual  Liability 

The  Massachusetts  Insurance  Department  has 
filed  an  examination  of  the  Contractors  Mutual 
Liability  Company  of  Boston,  which  is  based 
upon  the  company’s  report  as  of  December  31, 
1912.  The  examination  finds  that  report  sub¬ 
stantially  correct,  showing  a  total  income  of 
$158,105;  dividends  of  $58,084  have  been  paid 
policyholders,  thus  leaving  a  surplus  of  $52,- 
283.  The  per  cent  of  losses  incurred  to  pre¬ 
miums  earned  was  27.07,  and  that  of  underwrit¬ 
ing  expenses  to  premiums  earned  50.2;  that  of 
losses  and  expenses  incurred  and  dividends  paid 
to  total  income  earned  88.5,  while  the  per  cent 
of  dividends  paid  to  total  income  earned  was 
12.8. 


Meeting  of  Executive  Committee 

At  a  meeting  of  the  executive  committee  of 
the  Detroit  conference,  held  last  week  at  the 
Hotel  La  Salle  at  Chicago,  it  was  decided  to 
recommend  to  the  annual  meeting  that  the  old 
scale  of  dues  be  restored  and  to  discontinue  the 
heavy  charges  imposed  for  the  maintenance  of 
the  educational  bureau.  This  bureau  is  to  be 
given  up,  but  it  is  probable  that  the  same  work 
will  be  carried  on  in  some  other  manner.  It  is 
believed  that  this  action  will  result  in  a  number 
of  small  companies  being  added  to  membership 
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after  having  held  out  because  of  the  expense 
and  compulsory  contribution.  R.  R.  Koch  of 
Philadelphia,  chairman  of  the  committee,  will 
set  the  time  and  place  for  the  annual  meeting, 
which  probably  will  be  held  during  September 
at  Niagara  Falls. 


Absorbed  by  Bankers  Accident 

The  American  Health  and  Accident  Associa¬ 
tion  of  Des  Moines  has  been  absorbed  by  the 
Bankers  Accident,  also  of  that  city.  President 
J.  Q.  Thompson  of  the  American  will  have  full 
charge  of  the  business  taken  over  by  the 
Bankers.  R.  P.  Thompson,  also  with  the  Ameri¬ 
can,  will  have  charge  of  the  agency  department, 
and  all  the  employees  have  been  cared  for. 


Will  Open  Branch  Offices  in  Europe 

The  National  Surety  of  New  York  has  an¬ 
nounced  that  it  will  shortly  establish  branch 
offices  in  England,  Germany  and  Switzerland  for 
fidelity  and  surety  business.  These  offices  will 
be  opened  as  soon  as  satisfactory  branch  man¬ 
agers  can  be  secured.  The  company  has  branch 
offices  in  Mexico  and  the  Argentine  Republic. 


Benjamin  T.  Taussig  Elected  President 

Benjamin  J.  Taussig,  former  comptroller  of 
St.  Louis,  has  been  elected  president  of  the 
Equitable  Surety  of  St.  Louis  to  succeed  James 
E.  Smith,  resigned.  Mr.  Smith  is  arranging  an 
extended  visit  to  California.  Directors  elected 
are:  W.  K.  Bixby,  Adolphus  Busch,  Thos.  H. 
West,  Charles  H.  Huttig,  Ben  F.  Edwards,  N.  A. 
McMillan,  Rolla  Wells,  David  R.  Francis,  E.  C. 
Simmons,  James  E.  Smith,  H.  A.  Haarstick 
Edward  Mallinkrodt,  and  Allen  T.  West. 


George  L.  Phillips  Dies 

George  L.  Phillips,  aged  forty  years,  of  the 
firm  of  Phillips  &  Marshall,  general  agents  for 
the  personal  accident  department  of  the  Fidel¬ 
ity  and  Deposit  of  Baltimore,  for  New  York, 
died  Saturday  at  his  summer  home  at  Atlantic 
Highlands.  He  was  widely  known  in  insurance 
circles  and  had  been  connected  at  different 
times  with  the  New  York  Life,  the  Great  East¬ 
ern  Casualty,  Fidelity  and  Deposit,  and  the 
Casualty  Company  of  America  of  New  York. 


Casualty  Notes 

—President  Corwin  McDowell,  of  the  New  England 
Casualty  of  Boston,  announces  the  appointment  of 
the  W.  F.  Keller  Agency  Company  of  Denver  for  the 
State  of  Colorado  on  all  lines. 

— President  Edson  S.  Lott,  of  the  United  States 
Casualty  of  New  York,  will  be  the  principal  speaker 
at  a  dinner  to  be  given  next  Tuesday  at  the  Congress 
Hotel  at  Chicago  by  the  Insurance  Brokerage  Asso¬ 
ciation  of  that  city.  He  will  discuss  workmen’s  com¬ 
pensation  and  liability  insurance  conditions  in  Illinois. 

— Edward  G.  Roberts  has  been  appointed  general 
agent  for  Western  Pennsylvania  for  the  fidelity  and 
surety  department  of  the  Globe  Indemnity  of  New  I 
York.  II.  D.  Stoughton  and  Charles  Warton,  Jr., 
will  continue  in  their  respective  positions  under  Mr. 
Roberts.  He  was  formerly  manager  at  Pittsburg  for 
the  American  Bonding  of  Baltimore.  McKee, 
Mitchell  &  Alter,  also  formerly  with  the  American  ; 
Bonding,  have  been  appointed  local  counsel  for  the 1 
surety  department  of  the  Globe  at  Pittsburg.  Ed¬ 
wards,  George  &  Co.  will  continue  to  represent  the 
miscellaneous  casualty  lines  for  the  company  at  that 
city. 
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IT  is  gratifying  to  learn  that  the  agita¬ 
tion  in  opposition  to  the  order  of 
Postmaster-General  Hitchcock,  that  mail 
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boxes  throughout  the  country  should  be 
painted  red,  has  been  given  due  atten¬ 
tion,  and  that  the  order  above  referred 
to  has  been  rescinded.  Much  opposition 
developed  against  this  order  because  it 
was  deemed  likely  that  many  costly 
errors  would  ensue  through  people  wish¬ 
ing  to  send  in  fire  alarms  mistaking  the 
red  mail  boxes  for  fire  alarm  signal  sta¬ 
tions.  The  Post  Office  officials  are  to 
be  commended  for  their  prompt  recog¬ 
nition  of  the  force  of  this  argument 
and  their  action  looking  to  the  public 
welfare. 


TROUBLES  seem  to  be  multiplying 
for  the  people  of  Missouri.  Not 
only  are  the  business  concerns  and  citi¬ 
zens  at  large  experiencing  difficulty  in 
securing  adequate  and  satisfactory  fire 
insurance,  and  the  insurance  agents  like¬ 
wise  losing  the  placing  of  the  business 
which  is  and  will  be  required  in  Mis¬ 
souri,  but  trouble  is  threatening  for  the 
fire  insurance  companies  domiciled  in 
that  State.  The  insurance  officials  of 
other  States  have  been  giving  thought 
to  the  question  as  to  whether,  under  the 
reciprocal  laws  of  their  States,  they 
may  not  be  privileged,  if  not  bound,  to 
deprive  Missouri  companies  of  their 


licenses  in  such  other  States  as  a  re¬ 
taliatory  measure  consequent  upon  the 
practically  enforced  cessation  of  busi¬ 
ness  in  Missouri  by  companies  of  other 
States,  due  to  the  enactment  of  the  Orr 
law.  We  know  of  no  action  of  this 
kind  having  as  yet  been  taken,  and 
trust  that  ere  long  the  Governor  of 
Missouri  will  call  a  special  session  to  re¬ 
peal  the  Orr  law,  and  thus  obviate  the 
reason  for  any  such  drastic  action.  The 
interests  of  all  concerned,  and  particu¬ 
larly  of  the  citizens  of  Missouri,  de¬ 
mand  the  repeal  of  the  Orr  law ;  and 
it  is  to  be  hoped  that  the  Governor  will 
soon  come  to  recognize  this  fact. 


TERMINATIONS  BY  SURRENDER  AND 
LAPSE 

E  publish  in  this  number  two 
tables  which  merit  careful 
study,  for  they  reflect,  in  great  measure, 
the  attitude  of  the  insuring  public  toward 
the  companies  over  a  period  of  twenty 
years.  An  analysis  of  the  figures  will 
show  that  public  confidence  is  gradually 
becoming  stronger,  for  the  “persistency” 
of  policies  on  the  books  is  constantly 
increasing.  Perhaps,  too,  we  may  read 
between  the  lines  and  interpret  the  situa- 


Per  Cent  to  Mean  Policies  in  Force  of  Terminations  by  Surrender  of  Twenty-Seven  Life  Insurance  Companies  from  1893  to  1912, 


Inclusive. 


NAMES  OF 
COMPANIES. 

1893 

1894 

1895 

1896 

1897 

1898 

1899 

1900 

1901 

1902 

1903 

1904 

1905 

1906 

1907 

1908 

1909 

1910 

1911 

1912 

1893 

to 

1897 

A> 

1898 

to 

1902 

ifERAGI 

1903 

to 

1907 

ts. 

1908 

to 

1912 

1893 

to 

1912 

ZEtna  Life . 

1.78 

1.69 

1.65 

1.70 

1-57 

I.3I 

1.03 

1.02 

0.87 

0.87 

0.99 

0.99 

I.06 

1.24 

0.83 

1.29 

1.48 

1.86 

2.03 

2.74 

1.68 

I.OI 

1.02 

1.89 

1.42 

Berkshire . 

2.84 

3-59 

3-^9 

3  °4 

2.83 

2.60 

2.16 

1.86 

2.06 

1.67 

1-53 

1.50 

1.63 

1.56 

1-75 

2. II 

1.97 

1.82 

1.82 

1.76 

3-19 

2.05 

I.60 

I.89 

2.08 

Connecticut  General . . 

1.36 

1.84 

2.27 

2.41 

4-°3 

345 

2.80 

1.78 

1.67 

1.60 

1.20 

1-59 

1-25 

1.30 

1. 19 

i-5i 

i-5° 

1.48 

1.30 

1 .21 

2.42 

1.30 

1-39 

I  .64 

Connecticut  Mutual. . 

O.9O 

I. OI 

1. os 

1. 19 

0  94 

1.23 

0  97 

o-93 

0.94 

0.91 

0.88 

I.IO 

1. 12 

0.89 

1.02 

1. 12 

1.20 

1.56 

1. 85 

2.49 

1.02 

0.99 

I.19 

Equitable . 

2-93 

3-7° 

3-87 

3-84 

3-4° 

2.98 

2.17 

1.76 

1.64 

1.67 

1.58 

1.80 

2.80 

4-10 

3.10 

3  06 

309 

2.83 

2.48 

2.17 

3-56 

2.00 

2.70 

2.70 

1.70 

2.21 

2-34 

2.42 

2.24 

2.06 

I-S6 

1.70 

1. 59 

1-43 

1-39 

I-3S 

131 

1-44 

1.56 

1. 81 

2.02 

1,82 

i-93 

2.22 

2.I9 

1.66 

1. 41 

I.96 

1.78 

Home  Life . 

4-93 

4.90 

3-74 

3-39 

3  °4 

2.98 

1.97 

1.91 

143 

1. 18 

1. 14 

1. 14 

I.4O 

i- 75 

1.76 

2.30 

2.61 

2.96 

2.87 

2.82 

3  96 

1.82 

i-93 

3*11 

2-34 

John  Hancock . 

2.87 

3°3 

3.38 

3-x9 

3.66 

3-°5 

2.41 

2.13 

2.15 

1.87 

1.72 

i-53 

i-55 

1-53 

i-3i 

1.56 

1.64 

1.72 

1.79 

1.88 

3-29 

2.23 

1-5° 

1-73 

1.79 

Manhattan . 

1.60 

1.31 

1.23 

i-73 

1-35 

1.20 

1.78 

1  47 

1.48 

i-53 

1.72 

i-57 

1.62 

2.03 

1  95 

2.98 

2.55 

2.15 

2.18 

2.28 

1-45 

1.49 

1.78 

1.83 

Massachusetts  Mutual 

2.81 

4.16 

3.06 

3.02 

3-58 

3°5 

2.40 

2.04 

2.16 

2.00 

1.67 

1-57 

I.^O 

1.64 

1.47 

i-55 

I.8l 

i-4t 

1.41 

1.74 

3-33 

2.29 

A*55 

1.58 

U93 

Metropolitan . 

Michigan  Mutual . 

6.80 

2.70 

1.32 

1.44 

1.76 

i-55 

1.36 

2.06 

1.66 

1.08 

i-S3 

1.78 

2.03 

2-54 

2.51 

2.87 

2.89 

2.78 

3-77 

3-79 

2.10 

1.50 

2.16 

3-53 

2.71 

2.28 

2  98 

3-4i 

3-70 

5-48 

4- 25 

2.52 

1-73 

1.32 

1.08 

1.03 

0.97 

i-95 

1.67 

2.64 

3- 87 

3.02 

2.66 

2-54 

2-39 

3-53 

1.94 

Mutual  Benefit . 

3.67 

4- iS 

3'77 

3.82 

4°4 

3-63 

2.81 

2.71 

2.66 

1.60 

2.42 

2.57 

2.80 

1. 71 

I.7O 

i-74 

I.6l 

I.4O 

1.48 

1-52 

3-92 

2.28 

Mutual  of  New  York. . 

2.67 

3.19 

3  7° 

3.80 

3.80 

i.2S 

2.22 

0.68 

0.72 

0.85 

1.04 

I. II 

i-5° 

2.27 

2-53 

2.78 

2.97 

2.47 

2.27 

2-33 

3-47 

National  Life . 

4.02 

5  61 

4.98 

3-99 

4.16 

3-95 

3.12 

2.70 

2-34 

2.08 

2.09 

2.01 

2.06 

2-57 

2.48 

1.79 

2.01 

1.90 

1.88 

I.8l 

4-53 

2  75 

2.26 

2  44 

New  England . 

2.88 

3.56 

2-S9 

2.89 

2.92 

2-43 

2.27 

2.00 

1. 81 

1.65 

i-53 

1.50 

1.44 

i-43 

1.41 

I.6l 

1.66 

1. 41 

1.30 

117 

2.96 

2.01 

1.46 

1.41 

i-75 

New  York . 

1.64 

2.02 

1.92 

1.80 

1.44 

1. 21 

I. II 

o.q6 

o.q8 

1. 21 

1.47 

i-3i 

O.9O 

1.29 

1.89 

2.22 

2.4O 

2.02 

I  70 

1.70 

1.76 

I.08 

137 

2.00 

i-59 

Northwestern . 

1.44 

2.O9 

2.07 

1.94 

1  73 

1.32 

1. os 

0.97 

1. 19 

I. IO 

1. 21 

i-39 

1.83 

1.92 

1.80 

i-95 

2.10 

2.'I4 

2.26 

2.21 

1.86 

1. 12 

1-65 

2.I4 

I.76 

Pacific  Mutual . 

3.28 

4.22 

4.07 

3-47 

3.82 

2.58 

2.06 

1.30 

o-9S 

0.84 

0.79 

0.72 

0.69 

0.89 

1.07 

i-39 

2.08 

2.28 

2.06 

1.77 

3-74 

i-34 

1.58 

Penn  Mutual . 

1.80 

2.84 

2.81 

3.16 

2-73 

2.12 

1.74 

i-55 

i-45 

i-33 

1.20 

i-34 

1.64 

1.89 

i-73 

2.24 

1.38 

I.'/4 

1.77 

1.79 

2.69 

1-59 

i*59 

I.78 

1.79 

Phoenix  Mutual . 

0.58 

1. 12 

1. 18 

1-59 

2.61 

1.62 

1.48 

i-34 

I.46 

i-54 

i-43 

1.40 

U55 

I-S2 

I.6l 

i-85 

171 

i-45 

1.38 

i-34 

1.48 

1.47 

1. S° 

i-S3 

i-Si 

Provident  L.  &  T . 

1  97 

2.35 

1.88 

1.84 

1.78 

i-74 

1.48 

1.32 

1. 19 

1. 18 

1.24 

r. 32 

1.38 

1.42 

1.36 

1.47 

1.50 

1.66 

1.66 

1.82 

1.96 

!-35 

i-34 

1.63 

I-S5 

State  Mutual . . 

3-94 

4.32 

3-5i 

3.60 

347 

3-5° 

2.66 

2-43 

1.99 

2.03 

2.06 

2.04 

1.79 

1.66 

1.78 

2.26 

2.12 

1.82 

1. 65 

i-73 

3-74 

2.46 

1-85 

1.90 

2.25 

Travelers . 

1. 12 

i-39 

i-S4 

1.60 

1.89 

1.62 

1. 21 

o-93 

0.92 

O.9O 

I.O4 

1-35 

i-34 

1-52 

1.30 

1-85 

2. II 

1.79 

1.63 

i-57 

i-52 

1.32 

1.77 

1.49 

Union  Central . 

0.82 

°-9S 

1.08 

O.96 

0.77 

0.68 

0.58 

°S9 

o-59 

0  44 

o-39 

o-39 

0.44 

o-57 

o-55 

0.59 

0.63 

0.69 

1.09 

1.40 

0.92 

o-57 

0.47 

O.9O 

0.71 

Union  Mutual . 

1.06 

O.89 

1.06 

1. 14 

0.88 

1.07 

1.02 

O.9I 

0.85 

o-73 

0.79 

1.09 

1-25 

1.49 

1.06 

i-39 

115 

I.OI 

1.64 

1.71 

I.OI 

uiS 

x*34 

IX3 

United  States . 

°-95 

1. 01 

I. II 

1. 19 

1.42 

I-71 

1.46 

I. IO 

1.20 

2-34 

1  24 

i-45 

1.69 

1.77 

1.98 

3-27 

2.26 

2.81 

2-43 

2.30 

I-I3 

i-57 

1.62 

2.63 

Average  (27  cos.). . . 

2.23 

2.72 

2.78 

2.74 

2-57 

1.88 

1.69 

1.32 

1.28 

1.23 

1.36 

1.42 

1-59 

2.02 

2.03 

2.29 

2.34 

2.16 

2.21 

2.25 

2.62 

i-45 

1.72 

2,28 

1.97 
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Per  Cent  to  Mean  Policies  in  Force  of  Terminations  by  Lapse  for  Twenty-Seven  Life  Insurance  Companies  from  1893  to  1912, 

Inclusive. 


names  of  companies 


/Etna  Life . 

Berkshire . 

Connecticut  General. 
Connecticut  Mutual . 
Equitable . 


Germania . 

Home  Life . . 

John  Hancock . 

Manhattan . 

Massachusetts  Mutual. 


Metropolitan . 

Michigan  Mutual. . . . 

Mutual  Benefit . 

Mutual  of  New  York. 
National  Lite . 


New  England . 

New  York . 

Northwestern . 

Pacific  Mutual . 

Penn  Mutual . 


Phoenix  Mutual . 

Provident  L.  &  T . 

State  Mutual . 

Travelers . 


Union  Central . 

Union  Mutual . 

United  States . 

Averages  (27 companies). 


Averages. 

1893 

1894 

1895 

1896 

1897 

1898 

1899 

1900 

1901 

1902 

1903 

1904 

1905 

1906 

1907 

1908 

1909 

1910 

1911 

1919 

1893 

to 

1897 

1898 

to 

1902 

1903 

to 

1907 

1908 

to 

1912 

1893 

to 

1912 

4.06 

6.25 

5- 5° 
2.14 

6- 33 

3- 63 
6.66 

4- 97 

1.87 

8.88 

2.84 

5-49 

4.61 

1.70 

5-8i 

2.89 

5-99 

4.89 
1.82 
5-49 

2.63 
5-21 
3-94 
1.42 

4.64 

2.40 

4-43 

4.02 

1.26 

4.88 

2.27 

3- 52 

4- 31 
1. 17 
4-52 

2.03 

3.20 

3-99 

1.24 

5-i6 

2- 37 
3.10 

3- 93 
1.04 
4  51 

2.61 

2.96 

3- 65 

I. IO 

4- 83 

2.9? 

2.46 

3-47 

1.02 

5-39 

3.12 

2- 55 

3- 55 
1. 00 
6.18 

3-39 

2.38 

3.26 

I. OI 

7-52 

3-44 

2- 35 

3- 38 
1.02 
6.32 

2.79 

1-45 

2.83 

1.04 

2.36 

2.61 
1.27 
2.66 
1  33 
I.42 

2.02 

0.94 

2.52 

1.40 

1.49 

2.00 

0.86 

2.50 

r.46 

1.70 

1.89 
0  65 
2.88 
I  ST 
I.74 

1.98 
0  97 
3  06 
1.89 
2-33 

3.2c 

5-92 

4.76 

1.79 

6.20 

2- 3-1 

3- 4C 
3-96 

I. it 
4.78 

3-43 
>1  2.2; 
3-27 
0.99 
5.6o 

2-34 

0.94 

2.76 

i-5i 

1.74 

2.64 

2- 75 

3- 38 
i-37 

4- 34 

5-64 

to-45 

5-55 

9-55 

6.40 

5-96 

11.50 

7.08 

11.69 

5-5i 

4- 99 
8.88 
6.58 
8.82 

5- 03 

4.18 

9.76 

8- 54 

9- 3° 
4-85 

3-74 

8.16 

7.76 

6.49 

4.49 

4- °5 
6.19 

6.21 

5- 89 

4.22 

3-72 

6.91 

6.64 

5-28 

4.40 

3.82 

6.02 

6-34 

5.08 

3-45 

3- 55 
6.25 

4- 63 

4.62 
3  28 

3- 58 
6.80 

4- 71 

5- 46 
3- 14 

4.10 

6.78 

5-37 

5-89 

3-47 

4-59 
6.81 
6  82 
6.52 
3-2° 

4-59 

6.84 

7.14 

7.66 

3-34 

4-65 

6.87 

8.36 

8.64 

3-36 

4  85 
5-74 
7-43 
6  81 
2.50 

2.88 

3-63 

7-43 

2-57 

2.21 

2.36 

2-94 

5-51 

2.22 

I.96 

2.28 

2.76 

4.89 

2.20 

2.01 

2.60 
3  °4 
4-45 
2-53 
2  03 

2-73 

2.83 

4-15 

2.62 

2.03 

4.87 

9.70 

7-31 

9.17 

5-18 

3-74:  4-57 
6-441  6.59 
5-51  7-24 
5-26|  7.14 

3-64  3  15 

2- 57 

3- °3 
5  14 
2.40 
2.04 

3.81 

5-75 

5-9° 

581 

3-°7 

17-85 

11. 61 
2.89 
8.20 
6.87 

32-45 

7-45 

3-04 

8.61 

6-53 

36.00 

17.70 

2.60 

7-03 

6.01 

28.35 

7.81 

2.58 

7-44 

6-57 

28.74 
6  82 
2.31 
7.18 
5-i5 

27.60 

7.20 

2.24 

7-75 

4.01 

25.66 

9.02 

2.04 

4.62 

3-59 

23.86 

13-57 

1.91 

5-88 

3-9° 

17.71 

16.65 

1.85 

4.98 

3-89 

16.80 

25.67 

i-95 

5-04 

3-85 

14.60 

18.56 

1.86 
5.02 

4.86 

14.64 

12-59 

2.02 

5-28 

5-37 

1519 

8-59 

2.22 

5-91 

5.02 

13-56 

8.68 

2. 11 

6.11 
6.08 

11. 61 

7-43 

1.76 

2.69 

4-58 

13.04 

5-47 

1.30 

1-47 

3-38 

9-75 

3-92 

o-93 

1.42 

2.32 

7.68 
4.02 
0.87 
1. 81 
1.97 

6.64 

4  84 
1  22 
1.92 
1.97 

6  24 

4-83 

1.06 

2.18 

1.89 

29-75 
10. 32 
2.67 
7.66 
6.18 

20.53  13-71 

16.04;  10.48 
2.17  2.12 
5-59  5-02 
3-85  5- 19 

8-33 
4.02 
11 7 
1.76 
2  24 

11  68 
9.94 
i-73 
4-43 
4.01 

1.67 
10-75 

5-i8 

8.78 

6.68 

2.38 

12.44 

4-n 

9-59 

7-35 

2.18 
11. 18 
3-38 
9.42 
6.21 

2.71 

8.12 

3  54 
10.21 

5-69 

3-44 

6.88 

2.97 

8.84 

4.87 

3-03 

6.61 

2.66 
10.00 

4.66 

2.82 

6.25 

2.31 

12.27 

4.67 

2.44 

*6.82 

2.25 

10.83 

4.98 

2.4C 

*5-9° 

2. II 
12.18 
4.87 

2.60 

*5-93 
2.12 
11. 91 
5-47 

2-73 

*6.26 

2.07 

18.65 

5-57 

3.22 

'6.52 

2.14 

16.84 

5-39 

3.6° 

*7-15 

2.2C. 

18.47 

5-95 

346 

*9.16 

2.25 

9.88 

6.12 

2.82 

*4.66 

1.99 

4.10 

5-36 

2.42 
*3- 18 
2. 11 
3-89 
5-42 

1- 73 
*2.37 

1.68 

2- 49 
2.99 

1.69 

*2.20 

1- 53 
2.22 

2- 73 

1  82 
*2  25 

1. 6l 
1.99 

2  42 

1.68 

*2.49 

1-52 

1.88 

2.38 

251 

9.71 

3-77 

9-37 

6.11 

2.64 

1*6.22 

2.27 

II.60 

4.98 

3-14 

*5-65 

2.14 

12.16 

5-69 

1.83 

*2.38 

1.68 

2.45 

3-14 

2.48 

4-95 

2.29 

7-35 

4-59 

5-63 

4- 25 
2.69 

5- 68 

6-75 

4- 13 
2-34 

5- 83 

5-93 

3- 56 
2.50 

4- 53 

7.46 

3-56 

2.66 

4.40 

S-ii 

3-58 

2.25 

3-98 

5-99 
3  23 
2. 11 

3-32 

6.82 

2.98 

2.68 

3-5° 

6.13 

2.85 

3-32 

3-94 

5-98 

2.84 

2.58 

3-32 

3-83 

2.78 

2.38 

3-43 

3-67 

2.77 

3-65 

3-29 

4.19 

2.84 

3-81 

3-45 

5-30 

2.83 

3- 48 

4- 3° 

4.66 

2.94 

3-59 

3-96 

4.16 

2.76 

2- 93 

3- 38 

3-56 

2-93 

2-39 

3.06 

2-73 

2.77 

1.92 

2.92 

2  59 
2.46 
1.88 
3-85 

2  89 
2.68 
I.70 

3  48 

3.20 

2.82 

1.72 

3-25 

6.17 

3.80 

2.48 

4-85 

5-65 

2.92 

2.62 

3-5° 

4  4° 

2- 79 

3- 47 

3-69 

2  98 
2.71 
1. 91 
3-33 

4-37 

304 

2- 59 

3- 67 

12.25 

9-53 

13-24 

14.05 

U-951 

14-39 

12.62 

9-79 

13.70 

13.00 
9  20 
9-58 

10.58 

8.87 

9.07 

9-13 

8.60 

9-24 

7-37 

7.71 

7.67 

6.58 

7.78 

7.40 

5-72 

7-65 

7.82 

5.10 
7- os 
8.41 

5-03 

6  14 
10.54 

5.00 

6.06 

10.78 

5-3L 

6.13 

8.78 

5.26 

7.02 

6.62 

3-77 

6.01 

5-97 

3-47 

3- 23 

4- 5i 

2.77 

1.78 
3-86 

2.10 

1.84 

3.80 

!-99 
2  17 
3-27 

1.99 

2.27 

3.28 

12.43 

9  82 

11.58 

6.58 

7.7O 

8.10 

4-85 
6  28 
8.61 

2- 43 
2.26 

3- 77 

518 

5-87 

8.24 

7.01 

7-93 

6.79 

6-37 

5-79 

S-98, 

5-49 

6.03 

5-44 

5-68 

5-85 

6.26 

6.80 

1 

6.91 

4-54 

4.04 

3- 17 

2.91 

2.83 

2.92 

6.74 

5-7i 

6.10 

3-13 

4.87 

*  Including  transfers  from  life  and  endowment  to  term  under  provisions  of  contract  permitting  extension  at  end  of  first  rear,  many  claims  being  paid  under  such  extension ~~ 


tion  to  mean  that  the  agitation  for  the 
conservation  of  national  resources  is  at 
last  hitting  its  mark,  and  that  the  in¬ 
creasing  thrift  of  the  individual  citizen 
of  this  country  is  reflected  in  his  evident 
desire  to  keep  his  insurance  intact  at 
any  cost. 

While  it  is  true  that  surrenders  for 
the  past  five  years  or  so  run  along 
pretty  uniformly,  two  factors  must  be 
taken  into  consideration  before  a  definite 
conclusion  can  be  reached.  In  the  first 
place,  a  considerable  number  of  deferred 
dividend  policies  are  maturing  of  late, 
the  bulk  of  which  are  settled  for  their 
cash  value.  Then,  too,  the  ratio  is 
affected  somewhat  by  the  exercise  of 
the  loan  privilege.  It  may  be  noted, 
further,  that  the  period  at  which  the 
surrender  option  is  available  varies,  with 
the  different  companies,  from  one  year 
to  three  years. 

In  the  tables  the  number  of  policies 
terminated  has  been  divided  by  the  mean 
number  in  force,  year  by  year,  since 
1893.  The  average  for  each  quinquen¬ 
nial  period  is  next  shown,  the  last  col¬ 
umn,  then,  representing  the  average  of 
the  entire  twenty  years. 


FIRE  INSURANCE 


NEW  YORK  SURVEYS 

Made  Assistant  Local  Secretary. — Harry 
P.  Iremonger,  who  has  been  special  agent  in 
the  metropolitan  department  of  the  London 
and  Lancashire  Fire  of  London,  has  been  ap¬ 
pointed  assistant  local  secretary  of  that  com¬ 
pany. 

Hard  to  Keep  Pace  with  Laws. — There 
are  so  many  new  exactions  of  the  companies 
under  the  stock  of  new  laws  which  have  been 
passed  to  regulate  the  business  of  fire  insur¬ 
ance.  that  it  is  a  serious  question  with  the 
officials  how  they  can  keep  pace  with  them 
before  new  sessions  enact  amendments.  .It  is 
true  some  of  these  later  statutes  do  not  go  into 
effect  immediately;  but  that  does  not  relieve 
the  offices  of  the  necessity  of  preparations  to 
obey  them.  The  immediate  task  seems  to  be 
to  comprehend  all  the  new  requirements  in  the 
light  of  the  interpretations  of  the  many  minded 
Insurance  Departments.  It  has  come  to  pass 
that  the  Departments  frequently  in  their  in¬ 
terpretation  of  the  new  laws  go  much  farther 
than  the  language  of  the  statutes  themselves. 
All  these  exactions  add  another  burden  to  the 
companies. 

Troubles  of  the  Adjuster. — An  adjuster 
says  that  the  amended  rules  of  the  loss  com¬ 
mittee  occasionally  threatens  to  drive  the  ad¬ 
justers  crazy.  Not  only  are  they  required  to 


learn  as  near  as  may  be  the  causes  of  fires,  but 
to  report  to  the  committee  any  unusual  cir¬ 
cumstance  or  conditions  developed  in  the  pro¬ 
gress  of  a  settlement.  Undoubtedly  such  con¬ 
ditions  are  frequently  met  and  they  are  a 
puzzle  to  the  most  experienced  adjusters.  The 
trouble  is  that  the  companies  expect  their  ad¬ 
justers  to  delve  into  mysteries  and  explain 
them.  The  understanding  is  that  within  six 
months  several  unexplained  events  have  led 
to  an  effort  to  avoid  such  things  in  the  future. 

Returns  from  Europe.— John  A.  Kelly,  of 
the  firm  of  Kelly  &  Fuller,  has  returned  from 
a  trip  to  Europe. 

New  York  Board  Elects  Officers.— The 

annual  meeting  of  the  New  York  Board  of 
hire  Underwriters  was  held  on  Monday. 
Officers  were  elected  as  follows:  President, 
Harold  Herrick;  vice-president,  C.  F.  Shall- 
cross;  secretary  and  treasurer,  A.  M.  Thor- 
burn;  assistant  secretary,  Curtis  C.  Wayland; 
assistant  treasurer,  W.  L.  Chambers. 

CHICAGO  AND  THE  WEST 

Elected  to  Membership.— Preston  T.  Kel¬ 
sey,  Western  manager  of  the  Sun  of  London, 
was  recently  elected  to  membership  in  the 
Chicago  Board  of  Underwriters. 

Presented  with  Watch.— Agency  Superin¬ 
tendent  h  rank  A.  Meinel,  of  the  Western  de¬ 
partment  of  the  London  and  Lancashire  of 
London,  was  presented  last  week  with  a  hand- 
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,  ome  watch  on  the  occasion  of  the  completion 
f  twenty-five  years  of  continuous  service. 
:  fr.  Meinel  has  been  in  poor  health  lately  and 
as  been  spending  some  time  in  Asheville,  N.  C. 
le  expects  to  go  to  Colorado  for  the  summer. 
Builds  Vault. — The  Chicago  Board  of  Un- 
erwriters  is  constructing  a  fire-resisting  vault 
1  the  center  of  its  office  in  the  Insurance  Ex- 
liange  for  the  storage  of  original  inspections. 
Goes  With  Bradstreet. — E.  J.  Hollister, 
ho  for  many  years  has  been  manager  of  the 
:  isurance  department  of  Dunn  &  Co.,  has  re¬ 
igned  and  accepted  the  position  of  supervisor 
f  the  insurance  department  for  the  entire 
1  hiited  States  at  the  Bradstreet  Agency,  with 
eadquarters  at  Rockford,  Ill. 

Seeks  Ambassadorship. — Henry  J.  Furber, 
r.,  who  has  been  counsel  for  the  Chicago 
J  ioard  of  Underwriters  for  many  years,  is  an 
pplicant  for  the  office  of  Ambassador  to 
i  taly.  The  insurance  companies  generally  are 
|  ndorsing  him.  Mr.  Furber  has  spent  a  great 
j  eal  of  time  in  Italy  at  the  home  of  his  mother 
i  i  Florence,  and  is  well  qualified  for  the 
!  lace. 

BOSTON  AND  VICINITY 

Appointed  Special  Agent. — A.  J.  Murphy 
as  been  appointed  special  agent  for  the  Com- 
i  lercial  Union  of  London  in  New  England 
except  Connecticut),  and  will  have  headquar- 
1  ?rs  with  General  Agent  W.  T.  Furness  at 
j  ioston.  He  has  been  with  the  County  Fire 
itterly,  and  prior  to  that  was  with  the  London 
!j  .ssurance. 

New  Bills. — The  bill  to  introduce  the  ap- 
I  ointment  of  a  fire  marshal  in  Massachusetts 
i  as  been  referred  to  the  next  Legislature, 
Tile  a  bill  embodying  the  recommendations 
f  the  Metropolitan  Fire  Flazard  Commission 
!  Dr  the  establishment  of  a  permanent  commis- 
on  has  been  reported  in  part.  The  redrafted 
:  leasure  has  for  its  object  the  increasing  of 
le  powers  of  the  Fire  Commissioner  of 
•oston. 

Examine  Cambridge  Mutual  Fire. — An 

xamination  of  the  Cambridge  Mutual  Fire  of 
Cambridge,  Mass.,  as  of  December  31,  1912, 
as  just  been  filed  by  the  Massachusetts  In- 
irance  Department.  The  report  credits  the 
;  Dmpany  with  admitted  assets  of  $44,363.54  and 
j  surplus  of  $12,447.66.  Net  premiums  re- 
i  fived  during  the  year  1912  were  $5,867.73, 
hile  net  losses  paid  were  $3,263.49,  and  divi- 
1  ends  to  policyholders  were  $1,038.39. 

Reports  on  Progress. — At  last  week’s 
1  leeting  of  the  Boston  Board,  Chairman  Gil- 
lour  of  the  metropolitan  committee,  made  a 
:  rief  report  of  progress  on  the  Eastern  Union 
I  ituation,  at  the  close  of  which  it  was  sug- 
)  ested  that  a  secret  vote  be  taken  on  the  ques- 
1  on  of  dual  agencies.  The  question  was  put 
1 5  follows :  “Do  you  agree  that  the  introduc- 
!  on  of  dual  agencies  and  the  extension  of  un- 
erwriters’  agencies  tend  to  jeopardize  the 
;  iture  welfare  of  the  individual  local  agents, 
I  lembers  of  this  Board?’’  To  this  question 
flirty-two  voted  “Yes,”  five  voted  “No,”  and 
1  ae  voted  in  favor  of  the  general  idea  involved 
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in  the  question  but  not  in  favor  of  the  ques¬ 
tion  itself.  A  second  question  was  then  sub¬ 
mitted  at  the  request  of  the  committee  as  fol¬ 
lows  :  “Do  you  recommend  that  the  committee 
be  instructed  to  report  back  at  an  adjourned 
meeting,  to  be  held  as  soon  as  possible,  g^s  to 
action  that  should  be  taken  to  meet  the  situa¬ 
tion?”  To  this  question  thirty-five  voted 
“Yes,”  one  voted  “No,”  and  one  questioned  the 
advantage  of  the  question  asked. 


Arrange  Test  Case  in  Kansas 

All  arrangements  have  been  completed  for  a 
test  in  court  of  the  reduced  rates  imposed  by 
the  Kansas  Insurance  Department.  Complete 
statistics  have  been  compiled,  showing  that  the 
classes  on  which  rates  were  reduced  by  the  In¬ 
surance  Superintendent  under  the  new  State 
rating  law  are  being  carried  at  a  loss,  while  the 
law  requires  that  the  rates  shall  be  reasonable 
and  show  a  fair  profit  to  the  company.  Super¬ 
intendent  Lewis  will  be  asked  to  restore  the 
rates!  and  in  case  he  refuses,  application  will  be 
made  to  the  courts,  as  is  provided  by  the  law. 
Attention  will  be  called  to  the  fact  that  the  In¬ 
surance  Department  of  Illinois  has  called  upon 
the  companies  for  the  statistics  of  Kansas  busi¬ 
ness,  a  number  of  States  having  announced  their 
intention  to  oppose  the  discrimination  involved 
whgre  States  compel  by  la.v  the  carrying  of 
risks  at  a  loss  requiring  the  other  States  to 
make  up  the  deficit. 


Cincinnati  Underwriters,  Cincinnati 

During  the  first,  four  months  of  this  year  the 
Cincinnati  Underwriters  of  Cincinnati  has  made 
handsome  increases  in  business  and  in  items  in¬ 
dicative  of  financial  strength.  This  organiza¬ 
tion  is  composed  of  the  Eureka  Fire  and  Marine 
Insurance  Company,  which  was  organized  in 
1864,  and  the  Security  Insurance  Company, 
which  was  organized  in  1881.  On  January  1, 
last,  the  combined  assets  of  the  two  companies 
which  are  back  of  the  Cincinnati  Underwriters’ 
policies  amounted  to  $715,262;  their  capital  was 
$250,000  and  their  net  surplus  $214,833,  thus 
showing  a  surplus  to  policyholders  of  $464,833. 
Since  organization  the  Cincinnati  Underwriters 
has  paid  more  than  $4,000,000  of  losses.  The  of¬ 
ficers  of  the  two  companies  named  are  as  fol¬ 
lows:  Frank  A.  Rothier,  president;  Adam 

Benus,  secretary,  and  F.  C.  Barton,  assistant 
secretary. 


North  Coast  Reinsures  in  Pacific  States 

The  business  of  the  North  Coast  Fire  of  Se¬ 
attle,  Wash.,  has,  according  to  The  Journal  of 
Commerce,  been  reinsured  in  the  Pacific  States 
Fire  of  Portland,  and  will  retire.  The  sub¬ 
scribers  to  stock  in  the  North  Coast  will  take 
stock  in  the  other  company.  The  North  Coast 
was  organized  in  1905,  and  succeeded  a  mutual 
company  of  the  same  name.  L.  S.  Frudenfeld, 
the  secretary,  was  formerly  with  the  Queen 
City  Fire  of  Sioux  Falls. 


Crane’s  Insurance  Expiration  Register 

We  have  been  using  one  for  the  last  twelve  years, 
know  of  nothing  to  equal  it,  and  would  appreciate 
your  early  attention  to  our  order  for  another  No.  8 
double  index  size. — The  Cleveland  and  Sandusky 
Brewing  Company. 


Fire  Insurance 

ANTI-TIIUST  LAWS  NOT  AP¬ 
PLICABLE 


Is  Contention  Made  in  Briefs  by  At¬ 
torneys  in  Missouri  Case 


CLAIM  FIRE  COMPANIES  NOT  INCLUDED 


Declare  that  Allegations  of  Attorney  General 
Barker  Do  Not  Constitute  a  Conspiracy 
Under  the  Common  Law 

Attorneys  for  the  companies  which  recently 
suspended  operation  in  Missouri,  owing  to  the 
drastic  anti-compact  law  in  that  State,  have 
filed  briefs  in  support  of  their  motion  to  dis¬ 
miss  the  State’s  petition.  It  is  claimed  in  the 
briefs  that  the  anti-trust  laws  of  that  State  are 
not  applicable  at  this  time  to  fire  insurance 
companies,  and  that  the  allegations  made  by 
Attorney-General  Barker  in  his  proceedings  do 
not  constitute  conspiracy  under  the  common  law. 
In  discussing  the  provisions  of  the  law,  the  brief 
says,  in  part; 

The  terms  and  conditions  under  which  the 
business  of  fire  insurance  may  be  conducted  will 
be  so  changed  by  section  10,  313-a,  when  it  be¬ 
comes  effective  and  made  so  onerous  and  dan¬ 
gerous  that  to  compel  the  companies  to  continue 
business  under  its  changed  conditions  is  to  vio¬ 
late  the  Fourteenth  Amendment  to  the  Consti¬ 
tution,  in  that  it  deprives  the  respondent  com¬ 
panies  of  their  property  without  due  process  of 
law. 


Southern  States  Fire  Examined 

The  Southern  States  F'ire  of  Birmingham, 
Ala.,  recently  underwent  its  annual  examina¬ 
tion  by  the  Alabama  Insurance  Department. 
The  report  upon  the  investigation,  liberal  ex¬ 
cerpts  from  which  are  given  in  another  column 
in  this  Issue,  gives  evidence  of  a  great  improve¬ 
ment  in  the  company  during  the  last  two  years. 
The  capital  is  stated  to  be  $204,260  and  the  net 
surplus  $93,248.  The  report  says  that  “the  un¬ 
derwriting  is  now  in  the  hands  of  an  experienced 
insurance  manager,  Sumter  Cogswell,  and  a 
much  larger  volume  of  business  has  been  done 
since  he  took  charge  in  March  last.”  It  also 
says  that  "the  company  appears  to  be  getting 
a  high-class  of  business,  the  management  seems 
to  be  efficient  and  the  books  and  records  are  in 
good  order.”  It  closes  with  congratulatory  re¬ 
marks  upon  the  healthy  condition  of  the  com¬ 
pany. 


Eastern  Union  Meeting 

The  regular  monthly  meeting  of  the  Eastern 
Union  was  held  Thursday  last  at  New  York, 
and  the  majority  of  the  business  transacted  was 
routine.  The  sprinklered  risk  committee  re¬ 
ported  that  the  new  tentative  schedule  was  be¬ 
ing  applied  to  risks  in  various  sections  of  the 
country  to  ascertain  its  practicability.  It  was 
reported  by  the  Arkansas  committee  that  the 
actuarial  bureau  had  been  started  in  that  State 
under  favorable  conditions.  A.  G.  Hancock  of 
Baltimore  and  James  F.  Hastings,  vice-presi¬ 
dent  of  the  Commonwealth  of  New  York,  were 
elected  to  membership.  A.  F.  Law,  who  is  re¬ 
tiring  as  United  States  manager  of  the  Law 
Union  and  Rock  of  London,  resigned,  but  this 
does  not  affect  the  membership  of  the  company. 
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THE  SPECTATOR 


Thursday 


NATIONAL  BOARD  OF  FIRE 
UNDERWRITERS 


The  Forty-Seventh  Annual  Meeting  in 
Session  at  New  York 


PRESIDENT  BABB'S  ANNUAL  ADDRESS 


Numerous  Voluminous  Committee  Reports 
Submitted 

The  National  Board  of  Fire  Underwriters  is 
holding  its  forty-seventh  annual  meeting  in  New 
York  to-day.  The  meeting  was  scheduled  to  be¬ 
gin  at  11  A.  M.,  and,  after  the  reading  of  the 
minutes  of  the  last  meeting,  President  Geo.  W. 
Babb  was  expected  to  present  his  annual 
address. 

PRESIDENT’S  ADDRESS 

In  it  he  refers  to  the  board’s  length  of  life  as 
evidence,  if  not  proof,  of  its  usefulness,  and 
states  that  the  chairman  of  the  various  com¬ 
mittees  will  indicate  the  constant  and  vigorous 
work  performed  and  the  results  accomplished. 
As  to  legislation,  he  says: 

LEGISLATION 

Forty-one  States  have  had  sessions  of  their  legisla¬ 
tures  since  we  last  met,  and  more  measures  for  the 
regulation  of  the  fire  insurance  business  were  intro¬ 
duced  than  in  any  previous  year.  The  number  of 
such  bills  introduced  is  said  to  be  about  fifteen 
hundred.  It  would  seem  that  all  conceivable  meas¬ 
ures  of  a  hostile  and  pernicious  character  were  among 
the  number,  and,  unfortunately,  some  of  them  were 
enacted.  There  are  several  fatuous  ideas  which  some 
legislators  appear  to  harbor.  One  is  that  fire  insur¬ 
ance  companies  can  practically  be  compelled  by  law 
to  do  business  at  a  loss.  This  rests  on  the  assump¬ 
tion  that  the  companies  will  continue  indefinitely  to 
do  business  at  inadequate  rates  fixed  or  controlled  by 
the  buyers  of  insurance  through  their  office-holding 
representatives.  Another  is  that  the  usual  contract 
conditions  in  general  use  for  generations  can  be 
eliminated  without  increasing  the  fire  loss  and  with¬ 
out  increasing  the  cost  of  insurance  to  the  great  ma¬ 
jority  who  do  not  have  fires.  A  policy  is  a  contract 
and  a  restrictive  contract,  wisely  made  restrictive  in 
order  to  safeguard  the  public  generally  and  make  the 
cost  of  insurance  to  careful  and  honest  persons 
reasonable  and  non-prohibitive.  Statistics  indicate 
that  there  is  about  one  fire  to  each  five  hundred 
adults.  Removal  of  the  restrictive  policy  conditions 
sanctioned  by  long  use,  and  many  legislatures  means 
an  additional  premium  tax  on  499  adults  out  of  every 
500  for  the  benefit  of  the  one  who  by  his  negligence, 
misfortune,  or  otherwise,  has  had  a  fire  and  en¬ 
dangered  his  neighbor’s  property  as  well  as  his  own. 
Should  such  a  one  in  500  be  encouraged  at  the  ex¬ 
pense  of  the  other  499?  The  countries  of  Europe 
answer  strongly  in  the  negative,  and  there  the  loss 
per  capita  is  about  one-eighth  of  that  in  the  United 
States.  A  third  fatuous  idea  is  that  taxes  in  various 
forms  can  be  piled  on  progressively  without  eventually 
affecting  the  rate  of  premium. 

In  my  address  of  a  year  ago  I  indicated  my  opinion 
that  State-made  rates  were  wanted  solely  for  the  pur¬ 
pose  of  reducing  rates,  and  expressed  the  opinion 
that  if  any  State  rating  board  should  do  its  work 
with  equal  justice  to  both  insured  and  insurer  a  cry 
would  go  up  for  the  repeal  of  the  law  or  appointment 
of  a  new  rating  board.  Not  long  thereafter  the  State 
rating  law  in  one  State  was  repealed  because  rates 
had  not  been  reduced  as  expected. 

This  Board  acted  with  wisdom  a  year  ago  when  it 
authorized  its  committee  on  laws  to  organize  what 
might  be  termed  a  bureau  with  salaried  counsel  and 
assistants.  Without  this  organization  the  extraordi- 
narv  number  of  measures  affecting  our  interests  in¬ 
troduced  in  the  various  legislatures  during  the  past 
year  could  not  have  received  due  attention.  Our  first 
chairman  in  charge  of  this  work  and  who  organized  it, 
to  our  great  sorrow,  died  soon  after  its  plan  was 
perfected.  We  are  greatly  indebted  to  Mr.  Buswell 
for  bis  acceptance  of  the  chairmanship  at  a  large  per¬ 
sonal  sacrifice.  He  and  his  committee  have  given 
freely  of  their  time  to  the  consideration  of  many  im¬ 
portant  matters  and  have  held  frequent  meetings. 

Before  I  leave  this  general  subject  I  wish  to  express 
the  opinion  that  the  best  and  only  permanent  corrective 
for  adverse  and  hostile  opinion  and  legislation  is  edu¬ 
cation  concerning  fire  insurance,  its  purpose,  economic 
scope  and  necessary  methods,  the  reason  for  the  sev¬ 
eral  policy  conditions,  and  an  understanding  of  the 
conservation  work  done  by  the  insurance  companies  in 
the  regular  conduct  of  their  business.  This  statement 
is  but  a  truism,  but  it  leads  up  to  the  recommenda¬ 
tion  that  the  National  Board  make  a  feature  of  this 


work  of  education  to  a  greater  degree  than  heretofore 
and  incur  the  necessary  expense  to  the  extent  that  its 
Committee  on  Laws  may  approve.  I  believe  that 
monographs  on  the  several  subjects  that  appear  to  be¬ 
fog  the  minds  of  a  portion  of  the  public  should  be  pre¬ 
pared  and  be  ready  in  printed  form  for  immediate  use. 

TAXES 

The  ratio  of  taxes  to  premiums,  less  losses,  for  1912, 
was  5.66  per  cent.  The  ratio  to  net  premiums,  with¬ 
out  deduction  of  losses,  was  2.66  per  cent.  Net  premi¬ 
ums  in  our  business  are  equivalent  to  gross  sales,  less 
returned  goods,  in  a  mercantile  business.  I  wonder 
how  a  tax  of  2.66  per  cent  on  gross  sales,  less  returned 
goods,  would  be  received  by  the  merchants  and  manu¬ 
facturers  ot  the  country.  I  repeat  the  statement  made 
a  year  ago  that  the  amounts  paid  out  for  fire  losses 
should  be  exempt  from  taxation.  The  anomalous  con¬ 
dition  frequently  exists  that  companies  pay  large  taxes 
in  States  within  which  their  payments  for  losses  and 
expenses  exceed  their  premiums. 


FIRE  WASTE 

I  regret  that  the  figures  for  1912  do  not  show  the 
diminution  in  the  property  loss  by  fire  that  might  be 
expected  from  the  efforts  made,  especially  during  the 
past  five  years,  on  the  part  of  the  national  and  local 
associations  of  business  men,  municipal  and  State  Fire 
Marshals,  State  fire  prevention  associations,  the  Na¬ 
tional  Fire  Protection  Association,  the  several  rating 
associations  and  this  Board.  We  may,  perhaps,  take 
some  encouragement  from  the  apparent  arrest  of  an 
increase  in  values  destroyed,  and  hope  that  the  col¬ 
lective  efforts  being  put  forth  to  reduce  the  fire  waste 
will  show  greater  effect  in  the  present  and  future 
years.  Undoubtedly  the  average  building  construction 
is  improving;  but,  on  the  other  hand,  congestion  in 
many  localities  throughout  the  country  is  increasing. 

Here  Mr.  Babb  quoted  Hon.  W.  T.  Emmet, 
Superintendent  of  Insurance  of  New  York,  con¬ 
cerning  the  existing  situation  and  appropriate 
remedies,  and  also  from  the  address  of  a  special 
committee,  in  1908,  before  the  Conservation 
Congress,  etc. 

UNDERWRITERS’  LABORATORIES 
The  Board  has  made  a  large  money  investment  in 
the  plant  of  the  Underwriters’  Laboratories,  from 
which  it  has  neither  derived  nor  sought  income. 
The  work  of  the  laboratories  is  valuable  alike  to  the 
members  of  the  Board  and  the  public,  and  is  very  in¬ 
teresting  to  any  visitor.  The  volume  of  work  done 
during  the  past  year  shows  an  increase  of  fifty  per 
cent  over  that  of  the  previous  year.  *  *  » 

UNDERWRITING  RESULTS 
Our  table  for  1912  representing  the  consolidated 
figures  of  183  stock  fire  insurance  companies  report¬ 
ing  to  the  New  York  Insurance  Department  shows 
an  underwriting  profit  of  2.52  per  cent  of  the  net 
premiums  written,  which  is  less  than  the  ratio  of 
taxes  paid  during  the  year.  *  *  *  The  results  for 
1912  were  better  than  the  average,  and  yet  the  average 
profit  ratio  was  a  meagre  2.52  per  cent  of  the  net  pre¬ 
miums  written  and  2.70  per  cent  of  the  capital  em¬ 
ployed. 

The  Ten-Year  Table  shows  an  underwriting  loss 
for  the  years  1903-1912,  inclusive,  of  13/100  per  cent. 
During  all  those  years  the  same  taxes  were  assessed 
and  collected  as  would  have  been  had  the  business 
been  profitable. 


UNDERWRITING 
Premiums,  fire,  marine  and 

inland  . 

Losses  paid,  fire,  marine 

and  inland  . 

Increase  in  liabilities  during 

year  . 

Expenses  . 

Profit  (2.52  per  cent) . 


RESULTS,  1912 
$307,287,313 

$161,917,069 

16,842,087 

120,783,626 

7,744,531 

$307,287,313  $307,287,313 


TEN-YEAR  TABLE,  1903-1912,  INCLUSIVE 
Premiums,  fire,  marine  and 

inland  . . $2,550,290,543 

Losses  paid,  fire,  marine 

and  inland  . .  $1,427,214,115 

Increase  in  liabilities  during 

period  .  153,413,427 

Expenses  .  973,030,796 

Loss  (.13  per  cent)  .  3,367,795 


$2,553,658,338  $2,553,668,338 

Mr.  Babb  then  gave  the  annual  tables,  in 


somewhat  revised  form,  showing  various  items, 


and  making  interesting  comparisons,  etc.  He 
also  paid  fitting  tribute  to  the  members  who 
had  been  removed  by  death  during  the  past 
year. 


South-Eastern  Underwriters  Meet 

The  annual  meeting  of  the  South-Eastern 
Underwriters  Association  was  held  yesterday  at 
the  Marlborough-Blenheim  at  Atlantic  City. 


The  meeting  was  preceded  on  Tuesday  by  a 
meeting  of  the  executive  committee  of  that  or¬ 
ganization. 


The  Spectator’s  Quinquennial  Issue 

In  addition  to  those  already  printed  in  a  pre¬ 
vious  issue  of  The  Spectator,  the  following 
commendations  of  and  compliments  on  the  re¬ 
cent  Quinquennial  Number  of  The  Spectator, 
published  in  celebration  of  its  Forty-fifth  Anni¬ 
versary,  have  been  selected  from  a  number  of 
similar  communications  addressed  to  the  Edi¬ 
tor  or  printed  in  the  columns  of  our  contem¬ 
poraries: 

The  number  is  a  fine  specimen  of  good  press 
work  and  a  thoroughly  creditable  production. — 
The  Standard,  Boston. 

Typographically  and  otherwise,  it  is  a  product 
of  which  you  may  well  be  proud. — George  E. 
Ide,  President,  Home  Life. 

The  latest  Anniversary  Number  is  in  many 
respects  the  finest  ever  issued  by  The  Specta¬ 
tor. — The  Surveyor,  New  York. 

Your  Anniversary  Number  is  artistic  and 
satisfying  in  its  make-up  and  interesting  in  its 
text. — Henry  Moir,  Actuary,  Home  Life. 

An  issue  which  is  in  every  way  worthy  of  the 
standing  of  The  Spectator. — Willard  I.  Hamil¬ 
ton,  Secretary,  Prudential  Insurance  Company 
of  America. 

Is  a  worthy  memorial  of  the  achievement  of  a 
great  insurance  journal.  It  is  really  a  marvel 
of  typographical  art,  and  the  contents  are  high 
grade. — Insurance  Observer. 

It  is  the  finest  issue  ever  put  out  by  The  Spec¬ 
tator  and  contains  contributions  from  some  of 
the  most  eminent  men  in  the  insurance  busi¬ 
ness. — The  Insurance  World. 

I  want  to  congratulate  you  both  on  the  ap¬ 
pearance  of  the  magazine  and  the  character  of 
its  contents. — Geo.  B.  Woodward,  Third  Vice- 
President,  Metropolitan  Life. 

The  issue  is  full  of  interesting  information 
regarding  the  insurance  business,  and  is  a  sou¬ 
venir  well  worth  preserving  for  future  refer¬ 
ence. — The  Insurance  Press,  New  York. 

The  Quinquennial  Number  is  in  all  respects 
one  of  the  highest  classed  numbers  of  such  a 
publication  that  I  have  ever  seen. — W.  C.  Bald¬ 
win,  President,  Pittsburgh  Life  and  Trust. 

This  number  is  handsomely  printed  on  fine 
paper,  and  contains  a  variety  of  articles  on 
various  phases  of  insurance  written  by  well- 
known  experts  in  the  business. — The  Weekly 
Underwriter,  New  York. 

I  think  that  the  last  number  of  The  Specta¬ 
tor  is  one  of  the  finest  examples  of  insurance 
journalism  that  I  have  ever  seen,  judged  either 
from  the  typographical  or  from  the  literary 
standpoint.  You  deserve  to  be  congratulated  for 
possessing  the  ability  to  issue  such  a  number. — 
Robert  J.  Hillas,  President,  Fidelity  and  Casu¬ 
alty  Company. 

Both  from  the  standpoint  of  the  printer’s  art, 
and  that  of  the  subjects  handled,  as  proven  of 
value  and  interest  to  the  insurance  world,  the 
number  is  a  decided  success. — Wilmer  L.  Moore, 
President,  Southern  States  Life. 

I  congratulate  you  on  this  production  in  cele¬ 
bration  of  your  Forty-fifth  Anniversary,  and  it 
indicates  the  well-deserved  prosperity  of  your 
fine  publication. — Wm.  N.  Kremer,  President, 
German-American  Insurance  Company. 

We  take  this  opportunity  of  congratulating 
the  management  of  The  Spectator  upon  the 
high-class  character  of  the  issue,  not  only  from 
a  standpoint  of  artistic  and  typographical  fea¬ 
tures,  but  the  contents  thereof.— J.  B.  Reynolds, 
President,  Kansas  City  Life. 

There  has  never  come  to  my  attention  at  any 
time  any  publication  of  any  description  which 
contains  so  much  of  whole  grain  and  so  little 
of  chaff  as  does  your  recent  Quinquennial  Num¬ 
ber  of  The  Spectator.  I  have  perused  the 
same  with  a  great  deal  of  personal  satisfaction, 
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and  its  contents  are  of  like  value  both  to  those 
who  are  engaged  in  the  insurance  business  as 
a  profession  as  well  as  to  those  why  may  be 
pursuing  any  other  vocation  in  life. — Ben  H. 
Wilson,  Consulting  Actuary,  Hydro-Insurance 
Engineer. 

This  is  certainly  a  most  interesting  and  at¬ 
tractive  issue,  and  I  congratulate  you  upon  the 
very  comprehensive  scope  of  the  subjects 
covered,  as  well  as  its  handsome  form. — Albert 
M.  Johnson,  President,  National  Life  Insurance 
Company  of  the  United  States  of  America. 

Your  Quinquennial  Number  is  an  artistic  de¬ 
light — the  form  and  the  substance  are  both  so 
good  that  it  is  hard  to  tell  which  is  the  better. 

I  congratulate  you  and  your  readers.  Certainly, 
this  special  number  justifies  its  existence. — 
Chas.  L.  Case,  Manager,  London  Assurance 
Corporation. 

The  Quinquennial  Number  is  typographically 
a  work  of  art;  it  is  chuck  full  of  educational 
matter,  is  printed  on  excellent  paper,  with  a 
most  beautifully  embossed  cover,  and  its  letter 
press  consists  of  articles  on  a  large  range  of 
subjects  of  inestimable  value  to  all  branches  of 
insurance.— Pacific  Underwriter. 

Upon  a  careful  and  pleasant  perusal,  the  con¬ 
tents  I  found  to  be  most  interesting  and  in¬ 
structive  and  the  artistic  and  typographical  fea¬ 
tures  excellent.  I  heartily  congratulate  you 
and  your  associates  on  your  splendid  success. — 
H.  G.  B.  Alexander,  President  and  General 
Manager,  Continental  Casualty  Company. 

I  have  received  and  examined  with  much  in¬ 
terest  a  copy  of  the  Quinquennial  Number  of 
The  Spectator,  dated  May  1,  1913,  published 
in  celebration  of  the  Forty-fifth  Anniversary  of 
The  Spectator.  The  publication  in  question 
is  in  every  way  attractive. — Henry  W.  Eaton, 
Manager,  Liverpool  and  London  and  Globe. 

I  have  found  very  much  of  interest  therein 
for  both  insurance  officials,  agents  and  policy¬ 
holders.  It  is  a  fine  publication,  typographically 
attractive  and  artistic,  and  is  such  a  paper  as 
one  likes  to  recognize  as  being  active  in  the 
business  with  which  he  is  officially  connected.— 
L.  K.  Passmore,  Vice-President,  Penn  Mutual 
Life. 

This  is  to  acknowledge  receipt  of  the  Quinquen¬ 
nial  Number  of  The  Spectator,  which  certainly 
is  a  souvenir  of  good  things  worthy  of  careful 
filing  for  present  and  future  reference,  being  a 
most  excellent  number,  and  upon  which  this  bu¬ 
reau  wishes  to  congratulate  The  Spectator  in 
its  special  efforts. — Kansas  Inspection  and  Fire 
Prevention  Office. 

The  Quinquennial  Number  of  The  Spectator 
is  a  most  creditable  production  from  every 
standpoint,  unusually  attractive  in  make-up  and 
artistic  in  press-work  features,  filled  with  in¬ 
teresting  and  important  articles  and  exhibits.  I 
congratulate  you  upon  your  accomplishment.” — 
Elbridge  G.  Snow,  President,  Home  Insurance 
Company,  New  York. 

I  have  perused  this  number  with  particular 
interest  and  take  this  occasion  to  compliment 
you  upon  the  artistic  manner  in  which  it  has 
been  prepared  and  the  very  interesting  articles 
contained  therein.  We  have  always  admired  The 
Spectator  for  its  good  work  for  the  benefit  of 
insurance  interests. — Hugo  Schumann,  Presi¬ 
dent,  Germania  Fire. 

The  publication  of  the  Quinquennial  Number 
is  certainly  a  great  credit  to  The  Spectator; 
beautiful  in  its  typography  and  filled  with  con¬ 
tributions  in  relation  to  the  insurance  profes¬ 
sion  of  very  great  value.  Wishing  you  every 
success  as  you  progress  toward  your  Fiftieth 
Anniversary,  etc. — Colonel  R.  Dale  Benson, 
President,  Pennsylvania  Fire. 

Our  New  York  contemporary,  The  Spectator, 
celebrates  the  Forty-fifth  Anniversary  of  its 
career  by  the  issue  of  a  special  quinquennial 
number,  which  is  an  elegant  specimen  of 
modern  typographical  art  and  filled  with  special 
contributions  from  public  men  and  insurance 
writers  of  prominence.  It  takes  138  pages  to 
tell  the  story.  —  Underwriters  Review,  Des 
Moines,  la. 

It  is,  however,  not  only  the  artistic  and  typo¬ 
graphical  excellence  of  this  issue,  but  also  the 
sterling  quality  of  its  contents,  which  makes  It 
a  really  valuable  publication,  the  more  so  as 
it  is  for  the  present  the  zenith  of  your  unin¬ 
terrupted  endeavors  for  the  last  forty-five 
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years  to  advance  the  benevolent  ends  of  genu¬ 
ine  insurance. — Hubert  Cillis,  Vice-President, 
Germania  Life. 

I  congratulate  you  very  earnestly  upon  the 
artistic  and  typographical  beauties  of  the  edi¬ 
tion,  as  well  as  upon  the  high  order  and  ex¬ 
cellence  of  the  literary  contents  thereof.  The 
Spectator  certainly  stands  upon  a  very  high 
plane  as  an  advocate  of  all  that  is  best  in  the 
interests  of  life  insurance  and  as  a  high-grade 
weekly  insurance  review  and  newspaper. — Isaac 
Miller  Hamilton,  President,  Federal  Life,  Chi¬ 
cago. 

The  Spectator  of  New  York  has  com¬ 
memorated  its  forty-fifth  anniversary  by  issuing 
a  handsomely  executed  special  quinquennial 
number.  Its  leading  features  are  an  article  by 
ex-President  Taft,  entitled  “Life  Insurance  and 
Its  Benefits,”  and  an  article  entitled  “Identifica¬ 
tion  by  Finger  Prints,”  by  Joseph  A.  Faurot,  in¬ 
spector  commanding  detective  division,  police 
department  of  New  York. — The  Insurance  Field, 
Louisville. 

We  consider  this  special  number  a  beautiful 
one,  extra  superfine  in  all  particulars,  typo¬ 
graphical  and  otherwise;  and  the  articles  pub¬ 
lished  are  all  of  interest  to  your  subscribers  and 
should  be  more  or  less  to  the  public  if  the 
publication  could  only  have  fallen  into  their 
hands.  We  judge  from  all  we  have  heard  that 
the  Spectator  has  the  largest  circulation  out¬ 
side  of  insurance  circles  of  any  of  the  insurance 
publications. — W.  B.  Clark,  President,  HDtna  In¬ 
surance  Company. 

I  have  read  this  copy  of  The  Spectator  and 
have  found  it  most  interesting.  Please  accept 
my  hearty  congratulations  upon  its  artistic  and 
typographical  features  and  its  literary  contents, 
'lhis  edition  of  The  Spectator  is  a  great 
credit  to  any  life  insurance  journal,  even  one 
that  has  stood  in  the  forefront  of  clean  and  con¬ 
servative  life  insurance  journalism  for  a  period 
of  forty-five  years. — A.  L.  Key,  Vice-President 
and  General  Manager,  Volunteer  State  Life. 

It  has  become  customary  for  The  Spectator 
to  celebrate  every  fifth  year  by  presenting  to  its 
subscribers  a  Quinquennial  Number,  and  in  the 
preparation  of  the  present  issue  it  has  spared 
neither  effort  nor  expense  in  the  endeavor  to 
make  it  as  handsome,  entertaining  and  instruc¬ 
tive  as  any  modern  magazine  or  newspaper.  The 
latest  Anniversary  Number  is  in  many  respects 
the  finest  ever  issued  by  The  Spectator  or  any 
other  journal. — Underwriters  Report,  San  Fran¬ 
cisco. 

1  have  read  the  Quinquennial  Number  of  The 
Spectator  with  a  great  deal  of  interest  and 
commend  it  to  any  insurance  man  and  wish  to 
congratulate  The  Spectator  Company  upon  the 
issuance  of  such  a  publication.  The  writer  is 
an  ardent  admirer  of  The  Spectator  and  a 
constant  reader  of  the  publication.  I  believe 
that  the  work  that  The  Spectator  Company  has 
done  for  the  insurance  world  is  the  greatest 
that  has  ever  been  published  in  this  country. — 
John  G.  Hoyt,  Vice-President,  Missouri  State 
Life  Insurance  Company. 

We  think  you  are  entitled  to  unqualified 
praise  in  connection  with  the  splendid  manner 
in  which  you  have  prepared  and  issued  your 
Quinquennial  Number,  dated  May  1,  1913.  We 
congratulate  you  upon  attaining  your  Forty- 
fifth  Anniversary,  and  sincerely  hope  that  your 
valued  publication  may  be  attended  by  ever- 
increasing  prosperity  and  success.  Such  pros¬ 
perity  and  success  are  well  assured  for  so  long 
a  time  as  the  present  “tone”  of  your  paper  is 
maintained. — Chas.  H.  Holland,  General  Man¬ 
ager,  Royal  Indemnity  Company. 

The  Quinquennial  Number  of  The  Spectator 
has  just  come  to  hand,  and  again  emphasizes  the 
usefulness  and  high  standing  of  your  publica¬ 
tion  in  the  insurance  world.  Permit  me  to  take 
this  early  occasion  to  extend  to  you  my  hearty 
congratulations  upon  the  successful  consumma¬ 
tion  of  your  efforts  to  make  this  Anniversary 
Number  one  that  will  be  long  remembered  for 
its  valuable  contributions  to  the  cause  of  life 
insurance,  as  well  as  for  its  artistic  and  me¬ 
chanical  features.  I  have  noted  your  references 
to  the  founder  of  the  Prudential,  and  his  pioneer 
work  in  both  industrial  and  monthly  income 
insurance.  The  articles  presented  in  this  issue 
are  of  much  interest  and  importance. — Forrest 
F.  Dryden,  President,  Prudential  Insurance  Com¬ 
pany  of  America. 
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Fire  Insurance 

HOLD  NOTABLE  MEETING 
AT  NEW  YORK 


National  Fire  Protection  Association 
Enacts  Important  Legislation 


ROBERT  D.  KOHN  ELECTED  PRESIDENT 


Convention  Devoted  Almost  Exclusively  to  Hear¬ 
ing  of  Committee  Reports — Franklin  II. 

Wentworth  Re-Elected  Secretary  and 
Treasurer 

The  seventeenth  annual  meeting  of  the  Na¬ 
tional  Fire  Protection  Association,  held  Tues¬ 
day,  Wednesday  and  Thursday  of  last  week  in 
the  assembly  room  of  the  Metropolitan  Life 
building  at  New  York,  was  a  notable  one  from 
every  standpoint,  and  the  enormous  strides  the 
organization  has  made  were  shown  in  the  re¬ 
ports  of  the  various  committees,  which  con¬ 
sumed  the  most  of  the  time.  Delegates  were 
present  from  all  sections  of  the  country;  and 
while  only  a  few  addresses  were  delivered,  the 
sessions  were  so  arranged  as  to  give  the  com¬ 
mittee  reports  almost  the  entire  time.  Thus  a 
large  amount  of  legislation  was  acted  upon. 
The  resolutions,  as  published  in  The  Specta¬ 
tor  of  last  week,  were  adopted  in  full.  The 
convention  also  adopted  a  resolution  to  or¬ 
ganize  a  special  committee  to  co-operate  with 
other  organizations,  such  as  the  American  In¬ 
stitute  of  Architects,  National  Association  of 
Credit  Men,  for  the  purpose  of  interchanging 
data  along  lines  that  will  cause  the  public  be¬ 
come  more  interested  in  better  methods  of  fire 
prevention. 

In  his  annual  address,  President  H.  L.  Phil¬ 
lips  of  the  association  said,  in  part: 

In  the  consummation  of  the  work  of  this  associa¬ 
tion  three  principal  lines  of  action  have  been  developed. 
First,  the  actual  work  of  fire  protection  or  the  com¬ 
piling  of  standards;  second,  the  actual  work  of  fire 
prevention,  and  third,  the  educational  or  publicity 
work  to  further  fire  protection  and  fire  prevention. 

The  compiling  of  standards  was  the  original  work 
of  this  association.  It  has  been  carried  on  at  the 
expense  of  much  time  and  labor  on  the  part  of  our 
members,  but  the  success  which  has  crowned  our 
efforts  has  been  well  worth  the  labor  involved,  for 
the  reason  that  the  standards  compiled  by  the  various 
committees  of  our  association  are  now  almost  uni¬ 
versally  adopted  throughout  this  coutry  ad  Canada, 
besides  having  been  used  as  the  basis  for  standards  in 
other  countries.  This  work  of  compiling  standards 
must  ever  go  on.  We  must  keep  apace  with  changing 
conditions  and  be  prepared  to  readjust  our  rules  to 
conform  to  these  changed  conditions.  A  large  part 
of  our  programme  is  made  up  of  the  committee  re¬ 
ports  on  preparation  of  standards,  either  as  original 
reports  or  as  revised  reports,  and  your  careful  thought 
and  attention  are  invited  to  their  consideration. 

The  other  notable  addresses  of  the  meeting 
were  delivered  by  F.  M.  Drake  of  Louisville, 
who  represented  twenty-five  State  fire  preven¬ 
tion  associations;  Miss  Frances  Perkins,  secre¬ 
tary  of  the  committee  on  safety  of  New  York, 
and  David  Kniclterbacker  Boyd  of  Philadelphia. 

The  report  of  Secretary  Wentworth  showed 
gratifying  conditions. 

Wednesday's  session  was  taken  up  with  the 
hearing  of  reports  from  committees.  Consider¬ 
able  time  was  devoted  to  the  report  on  laws 
and  ordinances,  especially  with  regard  to  regu¬ 
lations  in  garages.  The  report  was  finally 
adopted,  with  a  number  of  modifications.  Thurs¬ 
day’s  session  was  also  devoted  principally  to 
committee  reports  and  the  election  of  officers, 
which  resulted  as  follows:  Robert  D.  Kohn,  an 
architect  of  New  York,  president;  Frank  M. 
Drake  of  Louisville,  vice-president,  and  Frank¬ 
lin  H.  Wentworth,  secretary  and  treasurer.  F. 
J.  T.  Stewart,  head  of  the  survey  bureau  of  the 
New  York  Board  of  Fire  Underwriters,  was  re¬ 
elected  chairman  of  the  executive  committee. 
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Life  Insurance 

LIFE  INSURANCE 

THE  HANDY  GUIDE,  1913 

Twenty-Second  Annual  Edition — Complete 

Showing  of  Premium  Rates  and  Policy 

Forms — All  Active  Organizations 
Included — Enlarged  and 
Improved 

l  he  general  interest  now  displayed  in  the 
subject  of  life  insurance  makes  it  necessary 
that  every  person  engaged  in  the  business 
should  be  fully  informed  upon  the  plans  of  the 
several  companies  actively  competing  for  busi¬ 
ness.  It  is  not  sufficient  that  an  agent  be 
familiar  with  the  details  respecting  the  older 
and  larger  organizations,  for  competition  is 
likely  to  be  just  as  keen  when  a  representative 
of  a  younger  company  is  encountered.  A 
work  of  the  character  of  The  Handy  Guide, 
therefore,  must  be  designed  for  general  circu¬ 
lation,  so  that  an  agent  in  any  section  of  the 
country  can  instantly  find  the  particulars  re¬ 
lating  to  the  great  majority  of  the  companies 
duly  authorized  to  transact  business  there.  In 
this  respect  The  Handy  Guide  for  1913  fills 
the  hill  admirably,  and  is  without  a  peer.  No 
less  than  one  hundred  and  seventy-six  com¬ 
panies  are  presented  within  its  covers,  em¬ 
bracing  not  only  every  old  company  of  note 
but  also  every  organization  that  is  displaying 
activity  in  the  life  insurance  field,  whether  in 
its  home  State  solely  or  in  a  more  extended 
territory. 

The  active  and  experienced  life  insurance 
man  needs  no  argument  to  convince  him  of  the 
great  value  of  this  work,  for  in  the  past 
twenty-one  years  it  has  proven  its  usefulness 
as  a  correct  guide  to  the  plans  of  companies. 
This  edition — the  twenty-second  annual — has 
been  prepared  along  the  same  lines  that  have 
proven  so  serviceable  in  the  past,  the  most  im¬ 
portant  of  which  is  the  compact  arrangement 
of  all  the  data  relating  to  any  particular  com¬ 
pany  by  itself.  When  information  is  required 
regarding  the  rates  and  plans  of  an  individual 
company,  a  reference  to  the  Index  locates  the 
first  page,  and  everything  needed  is  instantly 
at  hand.  The  time  saved  to  the  busy  agent  by 
such  an  arrangement  is  of  itself  worth  more 
than  many  times  the  cost  of  the  book. 

The  Contents  of  the  Work 

In  The  Handy  Guide  for  1913  will  be  found 
all  the  leading  forms  of  policies  now  issued 
by  the  various  life  insurance  companies,  spe¬ 
cial  attention  having  been  devoted  to  a  com¬ 
plete  showing  of  all  forms  issued  since  the 
publication  of  last  year’s  edition.  While,  by 
the  publishers’  system  of  issuing  supplements 
throughout  the  year,  the  work  is  kept  up  to 
date  in  the  most  important  particulars,  the 
complete  revision  of  the  work  each  year  re¬ 
sults  in  the  presentation  of  much  new  data, 
amounting  in  this  edition  to  considerably  over 
one-third  of  the  entire  work,  and  covering 
premium  rates,  surrender  values,  policy  forms 
and  applications.  The  premium  rates  are  most 
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complete,  covering  life,  endowment,  special 
and  term  contracts,  both  participating  and  non¬ 
participating.  Loan  and  surrender  values,  em¬ 
bracing  cash,  paid-up  and  extended  options 
are  given  in  a  form  which  is  unsurpassed  for 
convenience  of  ready  reference.  All  the  op¬ 
tions  are  shown  at  a  glance  and  for  a  sufficient 
number  of  years  to  answer  all  comparative 
purposes.  Other  features  include  a  showing 
of  annuity  rates,  industrial  premiums  and  pol¬ 
icies,  the  reserve  basis  for  each  company,  and 
also  the  maximum  amount  of  insurance  each 
company  carries  on  a  single  life.  Complete 
monetary  and  mortality  tables  are  presented, 
and  nearly  one  hundred  pages  are  devoted  to 
tables  showing  the  net  premiums  and  reserves 
for  the  principal  kinds  of  policies  in  use  on 
both  the  Combined  and  American  Experience 
Mortality  Tables,  with  interest  at  3,  y/>  and  4 
per  cent,  also  on  term  policies. 

A  Thoroughly  Practical  Rook 

The  Handy  Guide  for  1913  contains  some 
1300  pages  of  practical,  authentic  and  reliable 
information  for  life  insurance  managers, 
agents  and  field  men  generally.  In  its  present 
form  it  represents  the  experience  of  many 
years  in  providing  for  the  needs  of  the  field 
workers,  and  gives  in  a  volume  of  minimum 
size  the  maximum  amount  of  information  re¬ 
quired  for  prompt  and  ready  use. 

A  fine  quality  of  Bible  paper,  specially  im¬ 
ported  for  this  work,  is  used,  thereby  keeping 
down  the  thickness  of  the  book  and  rendering 
it  available  for  carrying  in  the  pocket.  An 
improved  form  of  binding  renders  the  work 
more  flexible  in  its  fine  leather  covers,  and 
enables  it  to  lie  flat  when  opened  at  any  page. 

1  he  Handy  Guide  sells  at  the  low  price  of 
$2.50  per  copy,  and  the  many  testimonials  as 
to  its  value,  completeness  and  accuracy  indi¬ 
cate  that  it  is  a  remarkably  profitable  invest¬ 
ment.  There  is  also  a  thumb-indexed  edition, 
making  it  somewhat  more  complete  for  instant 
reference,  which  sells  at  $2.75  per  copy. 

As  usual,  The  Handy  Guide  will  be  kept  up 
to  date  during  the  ensuing  year  by  means  of 
three  supplements,  issued  at  intervals  of  three 
months,  containing  the  latest  policies  and  rates 
promulgated  by  the  various  companies,  the 
charge  for  the  supplements  to  subscribers  for 
the  book  being  25  cents  each,  or  75  cents  for 
the  set.  Purchasers  of  The  Handy  Guide  will 
find  it  to  their  advantage  to  subscribe  in  ad¬ 
vance  for  the  book  with  supplements,  the  total 
charge  for  which  is  $3.25,  or,  if  the  thumb- 
indexed  edition  is  desired,  $3.50. 

Every  agent  desirous  of  achieving  success 
should  immediately  procure  a  copy  of  this  in¬ 
valuable  work.  All  orders,  accompanied  by 
remittance,  will  receive  prompt  attention,  and 
must  be  addressed  to  The  Spectator  Company. 
133  William  street,  New  York. 


State  Life  of  Indianapolis  Examined 

An  examination  of  the  State  I.ife  of  Indiana¬ 
polis  has  been  completed  by  the  Oklahoma  and 
Colorado  Insurance  Departments  made  at  the 
instance  of  the  National  Convention  of  Insur¬ 
ance  Commissioners.  The  affairs  of  the  com- 
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pany  were  found  Lo  be  ably  and  efficiently  man¬ 
aged.  The  examiners  report  that  the  minutes 
of  the  executive  committee  were  found  to  be 
properly  kept,  and  congratulations  were  offered 
the  loan  department  for  its  efficiency.  The  se¬ 
curities  were  found  to  be  good,  and,  further,  that 
the  death  claims  were  properly  paid.  The  total 
appraisement  of  the  home  office  building  is 
$1 .200,000. 


Louisville  Compani  s  to  Merge 

Plans  have  been  completed  for  the  merger  of 
the  Southern  National  Life  and  the  Inter- 
Soutliern  Life,  both  of  Louisville,  by  amending 
the  charter  of  the  latter  company  in  order  to 
take  over  the  stock  of  the  former.  The  stock¬ 
holders  of  both  companies  will  meet  on  June  5 
to  formally  ratify  the  action  of  the  directors  in 
arranging  the  consolidation.  The  merged  com¬ 
pany  will  operate  under  the  name  of  the  Inter- 
Southern  Life,  and  the  plan  for  the  amalgama¬ 
tion  has  been  submitted  to  Commissioner  M.  C. 
Ciay  of  the  Kentucky  Insurance  Department  for 
his  approval. 

The  official  roster  after  consolidation  will  be 
as  follows:  President,  James  R.  Duffin,  now 
president  of  the  Inter-Southern;  vice-president 
and  general  manager,  Ed.  L.  Williams,  presi¬ 
dent  of  the  Southern  National;  secretary, 
George  G.  Sumners;  assistant  secretary,  Stanley 
Reed,  and  treasurer,  John  H.  Leathers.  David 
Merriweather  will  he  actuary,  Drs.  John  H. 
Cecil  and  M.  K.  Allen  medical  directors, 
and  E.  H.  Dickey  superintendent  of  agen¬ 
cies.  The  combined  company  will  have  total 
assets  of  $1,615,349;  insurance  in  force,  of  $15,- 
000,000;  capital,  $591,882;  surplus  to  policy¬ 
holders  of  $8S0,312,  aud  a  premium  income  of 
$460,000. 


The  Amicable  Life  of  Waco,  Tex. 

The  Amicable  Life  of  Waco,  Texas,  which 
started  business  April  2,  1910,  has  made  a  re¬ 
markable  record  of  growth  in  the  thirty-seven 
months  of  its  existence  to  May  1,  1913,  when  it 
had  $1,787,231  of  admitted  assets  and  insurance 
in  force  on  a  paid-for  basis  aggregating  $15,- 
012,238.  In  1912,  the  company  gained  $7,129,705 
of  insurance  in  force,  added  $400,061  to  its  ad¬ 
mitted  assets,  and  showed  an  increase  of  nearly 
$259,000  in  premium  income  as  compared  with 
1911.  Its  assets  on  December  31,  1912,  were 
$1,769,450,  and  its  surplus  for  protection  of 
policyholders  $1,630,724.  Some  interesting  com¬ 
parisons  have  been  prepared  which  demonstrate 
the  remarkable  progress  made  by  the  Amicable 
Life  in  its  first  three  years  of  business.  Com¬ 
paring  insurance  in  force,  it  is  found  that  the 
Amicable’s  record  far  exceeds  a  number  of  the 
greatest  companies  in  the  amount  in  force  at 
the  end  of  their  third  years,  respectively;  not 
only  this,  but  whereas  the  Amicable  secured  its 
first  $10,000,000  in  force  in  two  and  one-third 
years,  a  great  many  of  the  leading  companies, 
both  new  and  old,  have  taken  from  three  years 
to  thirty-four  years  to  accomplish  this  feat. 
An  investigation  of  the  growth  in  admitted  as¬ 
sets  shows  that,  similarly,  the  Amicable  ex¬ 
celled  the  more  prominent  companies  at  the 
end  of  their  third  years,  and  reached  an  amount 
of  $1,500,000  of  admitted  assets  within  two  years, 
whereas  a  long  list  of  old  and  new  companies 
took  periods  ranging  from  three  to  thirty  years 
to  accomplish  the  same  result.  Like  results 
are  noted  when  the  test  is  applied  to  surplus  to 
policyholders.  Such  progress  can  only  be 


234 


May  22,  1913 

1 

ascribed  to  enterprising  and  intelligent  manage- 
tj  ment. 

Among  the  items  of  the  company’s  assets  is 
;  the  Amicable  Life  building — a  fine  modern 
structure  twenty-two  stories  in  height,  with 
i  ground  dimensions  of  50  by  108  feet,  recently 
erected  upon  a  most  desirable  site  in  Waco. 
The  manner  in  which  space  in  this  building  is 
appreciated  is  indicated  by  the  fact  that  the 
building  is  entirely  filled  with  tenants.  This 
structure  is  regarded  as  being  one  of  the  finest 
office  buildings  in  the  country  outside  of  New 

I 

York  city,  and  is  equipped  with  every  modern 
improvement  for  the  convenience  and  comfort 
of  its  occupants. 

Artemas  R.  Roberts  was  the  founder  and  is 
the  president  and  actuary  of  the  Amicable  Life 
of  Waco,  and  it  is  largely  due  to  his  well- 
directed  work  and  untiring  perseverance  that  the 
company  has  come  to  occupy  so  high  a  position 
among  the  life  insurance  institutions  of  this 
country.  Mr.  Roberts  is  a  close  and  enthusi¬ 
astic  student  of  life  insurance,  and  possesses 
what  is  probably  the  largest  and  most  com¬ 
plete  insurance  library  in  the  United  States. 
He  has  been  engaged  in  the  life  insurance  busi¬ 
ness  for  more  than  twenty-eight  years,  and  has 
proved  his  ability  to  build  up  a  large  and  per¬ 
manent  volume  of  business,  while,  at  the  same 
time,  having  all  due  regard  for  the  safety  and 
welfare  of  policyholders.  The  Amicable  Life 
writes  life,  accident  and  health  insurance,  using 
up-to-date  and  attractive  contracts  at  fair  rates 

On  other  pages  of  this  issue  of  The  Specta¬ 
tor  will  be  found  excellent  pictures  of  Mr. 
Roberts  and  the  Amicable  Life  building. 


The  Cosmopolitan  Life,  Atlanta 

The  Cosmopolitan  Life  Insurance  Company  of 
Atlanta  presents  a  statement  as  of  April  26. 
1913,  showing  $499, HO  of  assets,  exclusive  of 
stock  notes  amounting  to  about  $137,000  and 
accrued  interest.  The  liabilities,  exclusive  of 
capital,  were  then  $129,629;  the  capital  stock 
and  surplus  on  basis  of  stock  placed  at  $200  per 
share  aggregated  $260,036,  and  the  unassigned 
funds  (surplus)  were  $109,465.  It  should  be 
understood  that  this  company  is  not  the  old 
Cosmopolitan  of  Atlanta,  but  a  new  company 
with  a  new  charter,  new  officers,  new  cash  and 
new  ideals,  which  bought  the  assets  and  insur¬ 
ance  of  the  old  company  at  public  sale  and 
added  to  these  assets  enough  additional  capital 
to  place  the  new  company  upon  a  sound  finan¬ 
cial  basis.  The  Insurance  Commissioner  of 
Georgia  is  quoted  as  speaking  in  high  terms  of 
the  present  company  and  its  administration. 
James  O.  Wynn  is  president;  M.  M.  Riley  is 
treasurer;  W.  L.  Pomeroy  is  secretary,  and 
Malcolm  N.  Fleming  is  assistant  secretary- 
treasurer. 


American  Central  Life  of  Indianapolis 

The  work  of  the  home  office  staff  of  the 
American  Central  Life,  Indianapolis,  has  lately 
!  been  readjusted.  Several  departments,  and 
more  particularly  that  of  the  secretary,  have 
been  enlarged.  Because  of  this,  and  at  the  sug¬ 
gestion  of  Carroll  B.  Carr,  who  formerly  acted 
as  both  secretary  and  actuary,  these  oTices 
i  were  separated  by  the  board  of  directors  of  the 
r  company  at  a  recent  meeting,  and,  in  recognition 
!  of  his  highly  efficient  service,  Virgil  M.  Kime, 
until  that  time  associate  actuary  of  the  com- 
^  pany,  was  made  actuary,  Major  Carr  at  the 
same  time  assuming  the  duties  of  secretary. 
The  two  departments,  however,  will  continue  as 
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in  the  past  to  work  in  the  closest  relationship. 
Major  Carr  has  served  the  company  since  its 
beginning,  while  Mr.  Kime  came  to  it  from  the 
Missouri  State  Life  of  St.  Louis,  where  he  had 
been  actuary  for  sometime. 


Independent  Life  of  Nashville 

The  situation  in  the  affairs  of  the  Independent 
Life  of  Nashville  is  practically  unchanged,  and 
as  yet  no  reinsurance  agreement  has  been 
signed.  President  Paul  Roberts  is  quoted  as 
saying  that  he  still  hopes  that  the  company  may 
continue  in  business,  as  he  is  willing  to  make 
any  reasonable  concession  in  order  to  keep  it 
going.  Judge  Sanford  of  the  Federal  Court  had. 
according  to  latest  advices,  not  rendered  an 
opinion  in  the  matter  of  the  bill  filed  by  stock¬ 
holders  in  Kentucky,  in  an  endeavor  to  prevent 
the  carrying  out  of  the  agreement  between  the 
company  and  the  Insurance  Department  as  to 
the  proposed  liquidation  of  the  company  and  the 
payment  of  counsel  fees. 


Withdraws  from  Soulh  Carolina 

The  Phoenix  Mutual  Life  of  Hartford  has 
withdrawn  from  South  Carolina  owing  to  dif¬ 
ferences  with  Commissioner  McMasters  of  the 
Insurance  Department  of  that  State  relative  to 
its  reserves  in  securities  of  the  State  and  muni¬ 
cipalities.  The  company  at  the  first  of  the 
year  had  1666  policies  in  force  in  South  Caro¬ 
lina  totaling  about  $2,682,601  of  insurance.  As 
the  result  of  this  action,  Louis  Sherfesee,  State 
agent,  with  headquarters  at  Charleston,  has 
Veen  appointed  general  manager  for  the  Georgia 
agency  to  succeed  John  S.  Cameron,  resigned. 


Life  Insurance  Company  of  Virginia 

In  an  article  relating  to  the  Life  Insurance 
Company  of  Virginia  of  Richmond,  in  the  Quin¬ 
quennial  Number  of  The  Spectator,  it  was  in¬ 
advertently  stated  that  on  December  31,  1912, 
the  company  had  32,104  policies  in  force.  This 
number,  it  should  have  been  said,  was  the  in¬ 
crease  in  policies  in  force  during  the  year,  the 
total  number  in  force  having  been  600,566. 


American  Life  Llects  New  President 

The  American  Life  of  Chicago  has  moved 
from  the  Continental  and  Commercial  Bank 
building  to  the  Harris  Trust  and  Savings  Bank 
building.  At  the  recent  annual  meeting  Charles 
F.  Fishback  resigned  as  president  and  R.  Wil¬ 
son  Moore,  an  attorney,  was  elected  to  fill  his 
place.  ITon.  M.  L.  Igoe,  State  Representative, 
Dr.  George  Peterman  and  Mrs.  B.  G.  Bowen  w'ere 
added  to  the  list  of  directors. 


Statistics  of  Fraternal  Societies,  1913 

The  1913  edition  of  Statistics  of  I’raternal 
Societies  gives  in  condensed  form  a  valuable 
array  of  data  relating  to  the  rates,  plans,  cost, 
mortality  and  financial  standing  of  all  the  lead¬ 
ing  fraternal  societies  operating  in  the  United 
States.  Included  in  the  book  are:  Cost  of 
management,  total  and  per  capita ;  deaths  per 
icco  members;  average  age;  number  of  assess¬ 
ments;  amount  collected  per  $1000;  death 
losses  paid;  insurance  in  force;  number  of 
members  and  lodges;  cost  of  joining,  assets 
and  liabilities  of  over  one  hundred  and  eighty 
societies.  Price,  in  flexible  leather  binding, 
$r.io;  rnanila  binding,  85  cents,  shipment  pre¬ 
paid.  Copies  may  he  obtained  by  addressing 
The  Spectator  Company,  135  William  street, 
New  York  city. 
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WANT  FURTHER  RELIEF 
FOR  PREMIUM  PAYERS 


Life  Insurance  Men  to  Continue  Fight 
Against  the  Income  Tax  Provisions 


ROBERT  LYNN  COX  MAKES  STATEMENT 


Senate  Committee  Hears  Plea  to  Remove  Objec¬ 
tionable  Features — Show  Friendly  Attitude 

WASHINGTON,  May  19. — Declaring  that  the 
income  tax  section  of  the  tariff  bill  still  con¬ 
tains  gross  discrimination  against  policyholders, 
life  insurance  men  will  focus  on  an  effort  to 
have  the  Senate  grant  further  relief  to  pre¬ 
mium  payers.  The  income  tax  legislation,  which 
is  now  before  the  Senate,  came  from  the  House 
with  several  substantial  amendments  granted  in 
response  to  the  requests  and  arguments  of  rep¬ 
resentatives  of  the  life  insurance  business. 
House  leaders  make  much  of  these  amendments, 
claiming  that  they  answer  all  the  just  claims 
of  the  insurance  men.  It  is  conceded  by  the 
life  insurance  representatives  that  the  amend¬ 
ments  already  granted  are  substantial  and  make 
clear  that  such  onerous  burdens  as  taxes  on  net 
annual  addition  to  reserves  and  on  proceeds  of 
life  insurance  contracts  will  not  be  imposed. 
But  they  claim  that  other  things  in  the  bill  still 
discriminate  harshly  against  the  men  who  carry 
life  insurance  and  should  be  remedied,  if  the 
measure  is  to  be  logical  and  consistent. 

“Our  plea  is  not  for  discrimination  in  favor  of 
life  insurance  policyholders,”  said  Robert  Lynn 
Oox,  general  counsel  and  manager  of  the  Asso¬ 
ciation  of  Life  Insurance  Presidents,  to-day. 
What  \ye  urge  is  that  there  shall  not  be  dis¬ 
crimination  against  the  policyholders.  In  the 
first  place,  there  is  in  this  bill  what  may  be 
termed  National  discrimination  against  policy¬ 
holders,  since  it  allows  to  the  individual  tax¬ 
payers  of  this  country  no  deduction  from  tax¬ 
able  income  of  any  amount  paid  for  life  insur¬ 
ance  premiums.  The  income  tajt  laws  of  other 
countries — laws  which  have  been  in  operation 
for  many  years — specifically  provide  for  such  ex¬ 
emption  to  the  taxpayers  of  those  countries. 

Secondly,  the  bill  discriminates  against  policy¬ 
holders  as  compared  with  other  classes  of  per¬ 
sons  within  this  country.  The  case  that  can  be 
presented  in  behalf  of  policyholders  on  these 
issues  is  clean-cut.” 

Among  the  prominent  men  given  a  hearing  be¬ 
fore  the  Senate  finance  committee  on  the  in¬ 
come  tax  section  of  the  tariff  bill  were:  Colonel 
Fred.  W.  Fleming,  vice-president  of  the  Kansas 
City  Life  of  Kansas  City,  and  T.  W.  Black¬ 
burn  of  Omaha,  secretary  and  counsel  of  the 
American  Life  Convention.  They  asked  that  the 
objectionable  features  be  eliminated.  A  friendly 
interest  was  manifested  by  the  committee,  and 
the  members  stated  that  they  would  not  do  any¬ 
thing  to  deter  the  progress  being  made  in  the 
development  of  home  life  insurance  companies  in 
the  Sou-th  or  West. 


Provident  Life  of  Iowa 

Former  Governor  B.  F.  Carroll  of  Iowa  has 
selected  the  Provident  Life  of  Iowa  as  the  name 
for  the  new  company,  which  will  have  its  head¬ 
quarters  at  Des  Moines.  The  company  expects 
to  begin  operation  on  July  1,  with  a  capital  of 
$100,000  and  a  surplus  of  an  equal  amount. 
Governor  Carroll  is  president  and  E.dgar  J.  Daw¬ 
son  is  secretary.  It  was  first  known  as  the  In¬ 
land  Life. 
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Thursday 


MANY  INSTRUCTIVE 
PAPERS  READ 


Actuarial  Society  of  America  Meets  at 
Hotel  Astor,  New  York 


ALL  THE  OLD  OFFICERS  RE-ELECTED 


Large  Attendance  Hears  Interesting  Discussions 
on  Many  Important  Subjects 

The  annual  meeting  of  the  Actuarial  Society 
of  America,  held  on  Thursday  and  Friday  of  last 
week  at  the  Hotel  Astor  at  New  York,  was  one 
of  the  most  interesting  in  its  history  and  was 
attended  by  nearly  ninety  members.  Many  im¬ 
portant  papers  were  offered  by  prominent  mem¬ 
bers  of  the  organization  covering  subjects  of 
vital  importance.  The  meeting  was  preceded 
by  a  session  of  the  council,  which  was  also  held 
at  the  Hotel  Astor.  The  vacancies  caused  by 
three  retiring  members  were  filled  by  E.  E. 
Rhodes,  J.  H.  Woodward  and  Morris  W.  Tor- 
rey. 

In  a  highly  interesting  paper,  S.  A.  Joffe,  of 
the  Mutual  Life  of  New  York,  presented  many 
new  discoveries  in  support  of  his  theories  as  to 
the  methods  used  in  reaching  the  figures  in  The 
American  Experience  Table  of  Mortality.  Mr. 
Joffe  read  his  first  paper  on  this  subject  at  the 
meeting  in  October,  1911,  and  in  the  present 
paper  he  says  that  many  questions  regarding  the 
table  are  still  unfathomed,  as  no  record  of  the 
calculations  were  left  by  its  author.  Henry  Moir, 
of  the  Home  Life  of  New  York,  read  a  paper 
on  ‘'Mortality  Surplus  and  Its  Distributions.” 
He  gave  two  tables  explaining  the  absolute  and 
relative  profit  from  various  sources,  as  is  indi¬ 
cated  in  the  Gain  and  Loss  Exhibit  of  eight 
representative  companies  in  the  past  six  years, 
showing  the  amount  for  each  of  these  years. 
Mr.  Moir  discussed  further  interesting  sub¬ 
jects,  and  also  entered  into  a  technical  dis¬ 
cussion  of  a  comparison  of  the  mortality  of  The 
American  Experience  Table  with  the  new 
Medico-Actuarial  Table,  and  criticised  some 
of  the  methods  which  are  in  common  practice. 
This  paper  was  followed  by  one  by  Arthur  Hun¬ 
ter  of  the  New  York  Life  of  New  York  on  "The 
Effect  on  Mortality  of  Selection  by  the  Insured: 
Mortality  After  the  Deferred  Dividend  Period,” 
and  in  course  of  which  he  said: 

It  has  generally  been  assumed  that  the  policy¬ 
holders  will  exercise  their  option  in  a  way 
which  will  have  an  effect  on  the  mortality  of 
the  company  for  better  or  for  worse,  but  no 
statistics  have  been  published  on  this  subject. 
We  have  recently  made  an  investigation  of  the 
mortality  under  two  of  the  options  which  may 
be  exercised  by  the  insured  on  ordinary  life  and 
limited  payment  life  policies  issued  on  standard 
lives  in  countries  in  which  the  domestic  or 
Northern  scale  of  premiums  is  charged,  the 
great  majority  of  the  policies  being  on  residents 
of  the  United  States  and  Canada.  The  deferred 
dividend  periods  were  ten,  fifteen  and  twenty 
years.  Under  limited  payment  life  policies  the 
dividend  periods  were  equal  to  or  longer  than 
the  premium-paying  periods.  The  investigation 
covers  the  policies  reaching  the  end  of  their  de¬ 
ferred  dividend  periods  in  the  years  1894  to  1909, 
the  data  being  carried  to  the  policy  anni¬ 
versaries  in  1911. 

Emory  McClintock,  formerly  vice-president 
and  actuary  of  the  Mutual  Life  of  New  York, 
and  at  one  time  president  of  the  society,  read 
an  historical  paper  on  "Charles  Gill,  the  First 
Actuary  In  America.”  The  paper  covered  Mr. 


Gill's  life  from  the  time  of  his  birth  up  to 
nearly  forty  years  of  age,  and  his  life  as  pic¬ 
tured  by  Mr.  McClintock  was  picturesque  and 
romantic  from  an  early  age.  He  will  treat  Mr. 
Gill’s  history  as  an  actuary  in  a  further  paper. 

Joseph  F.  Little  then  read  a  technical  paper 
entitled  "Total  Disability  Benefits,”  and  this 
was  followed  by  another  equally  technical  dis¬ 
cussion  on  “Loadings  on  Investment  Contracts,” 
by  Miles  M.  Dawson  of  New  York. 

On  Thursday  evening  the  annual  banquet  was 
given  at  the  Hotel  Astor,  with  eighty-six 
present.  Colonel  W.  C.  MacDonald  acted  as 
toastmaster,  and  many  happy  responses  were 
made.  Friday’s  session  was  devoted  almost  ex¬ 
clusively  to  discussions  of  the  papers  read  at 
last  year’s  meeting;  and  this  proved  to  be  one 
of  the  most  entertaining  features  of  the  meet¬ 
ing.  Officers  for  the  year  were  re-elected  as 
follows: 

Colonel  W.  C.  MacDonald,  Confederation  Life, 
Toronto,  president;  Arthur  Hunter,  New  York 
Life,  New  York,  and  James  M.  Craig,  Metro¬ 
politan  Life,  New  York,  vice-presidents;  Robert 
Henderson,  Equitable  Life,  New  York,  secretary, 
and  D.  G.  Alsop,  Provident  Life  and  Trust, 
Philadelphia,  treasurer.  Wendell  M.  Strong  of 
the  Mutual  Life  was  re-elected  editor  of  trans¬ 
actions.  The  next  semi-annual  meeting  will  be 
held  at  Boston  in  October. 


MEMBERS  PRESENT 
Fellows 

D.  G.  Alsop,  Provident  Life  and  Trust,  Philadel¬ 
phia;  E.  M.  Blehl,  Philadelphia  Life,  Philadelphia; 
J.  J.  llrinkerhoff,  Association  of  Life  Insurance  Presi¬ 
dents,  New  York;  R.  V.  Carpenter,  Metropolitan  Life, 
New  York;  J.  D.  Craig,  Metropolitan  Life,  New  York; 
J.  M.  Craig,  Metropolitan  Life,  New  York;  II.  B. 
Dow,  Nevv  England  Mutual  Life,  Boston;  D.  P. 
tackier,  35  Nassau  street,  New  York;  E.  B.  Fackler, 
35  Nassau  street.  New  York;  C.  R.  Fitzgerald,  State 
Mutual  Life,  Worcester;  B.  1).  Flynn,  Travelers  In¬ 
surance  Company,  Hartford;  W.  -S.  Gaylord.  Home 
Life,  New  \ork;  J.  K.  Gore,  Prudential,  Newark; 
A.  R.  Grow,  New  York  Life,  New  York;  F.  II.  Hem- 
perley,  United  Security  Life  and  Trust,  Philadelphia; 
R.  Henderson.  Equitable  Life  Assurance  Society,  New 
York;  A.  Hunter,  New  York  Life,  New  York;  R  G 
Hunter,  Germania  Life,  New  York;  R.  W.  Hunting- 
ton,  Connecticut  General  Life.  Hartford;  W.  A 
Hutcheson,  Mutual  Life,  New  York;  O  B.  Ireland 
Massachusetts  Mutual  Life,  Springfield;  C.  W.  Jackson, 
Greensboro  Life,  Greensboro;  S.  A.  Joffe,  Mutual 
Life,  New  York;  F.  H.  Johnston,  Prudential,  New¬ 
ark;  D.  E.  Kilgour,  North  American  Life  Assurance 
Company,  Toronto;  J.  Melvin  Laird,  Connecticut  Gen¬ 
eral,  Hartford;  M.  P.  Langstaff,  Dominion  Life  Assur¬ 
ance  Company,  Waterloo,  Ont. ;  L.  Linzmeyer,  Man¬ 
hattan  Life,  New  York;  J.  F.  Little,  Prudential,  New¬ 
ark;  T.  B.  Macaulay,  Sun  Life  Assurance  Company  of 
Canada,  Montreal.  Quebec;  W.  C.  Macdonald,  Con¬ 
federation  Life  Association,  Toronto  Ont.;  A  T. 
Maclean,  Home  Life,  New  York;  E.  P.  Marshall 
Union  Central  Life,  Cincinnati;  F.  B.  Mead,  Lincoln 
National  Life,  Fort  Wayne;  II.  Moir,  Home  Life,  New 
York;  E.  B.  Morris,  Travelers,  Hartford;  A.  LI.  Mow¬ 
bray,  Crocker  building,  San  Francisco;  R.  1).  Murphy 
Equitable  Life,  New  York;  P.  C.  II.  l’apps.  Mutual 
T  ?r.  Umj’  Newark;  O.  W.  Perrin,  Penn  Mutual 
Lite,  lluladelphia:  C.  G.  Reiter,  Metropolitan  Life, 
New  i  ork;  E;  It.  Rhodes,  Mutual  Benefit  Life,  New¬ 
ark;  J.  G.  Richter,  London  Life,  London,  Ont.-  G 

Salter,  Prudential,  Newark;  II.  N.  Sheppard,  Home 
Life,  Aew  \ork;  S.  E.  Stillwell,  Insurance  Depart- 
ment,  Columbus,  Ohio;  W.  M.  Strong,  Mutual  Life 
New  i  ork;  W.  A.  Watt,  Southern  Life  and  Trust! 
Greensboro;  A.  A.  Welch,  Phoenix  Mutual,  Hartford; 
m-  ,  c'Vel,s-  Connecticut  Mutual,  Hartford-  A  I! 

\\  nod.  Sun  Life  Assurance  Company  of  Canada,  Mon¬ 
treal;  G.  B.  Woodword,  Metropolitan  Life,  New  York; 
T.  II.  \\  oodwardj  New  York  Insurance  Department, 
165  Broadway,  New  York  city;  W.  Young  New  York 
Life,  New  York. 

Associates 

TIS-  E-  ,4!lison'  Insurance  Department,  Providence; 
*?•  W.  Allstrom,  Northwestern  National,  Minneapo- 
u-d  Angell,  Massachusetts  Mutual,  Springfield- 
'  ■  Brough,  Federal  Life  Assurance  Company,  Hamil¬ 
ton,  Ont.;  J.  C.  Brown,  Metropolitan  Life,  New  York- 
-  •  R- L-  Carrington,  Union  Central  Life,  Cincinnati; 
L.  M.  Cathles,  Southwestern  Life  Dallas;  H  W 
Lochnower,  Guarantee  Life,  Houston;  J  Fairlie 
State  Insurance  Department,  Des  Moines;  R  e’ 
F'orster,  Insurance  Department,  Philadelphia’;  W  H 
Gould,  Suffern  &  Son,  149  Broadway,  New  York-  G 
<>aha'n,  Jr.,  State  Insurance  Department,  Springfield 
111. ;  F.  C.  Llemsing,  Northwestern  Mutual  Life,  Mil¬ 
waukee;  I.  S.  Homans,  Commonwealth  Life  Louis¬ 
ville;  L.  FI.  Howe,  John  Hancock  Mutual,  Boston-  C 


Hughes,  Prussian  Life;  II.  N.  Kaufman;  Phoenix 
Mutual  Life,  Hartford;  V.  M.  Kime,  American  Cen- 
tjal  Life,  .  Indianapolis;  \\ .  1.  King,  Columbian 

National  Life,  Boston;  M.  A.  Linton,  Provident  Life 
and  Trust  Company,  Philadelphia;  J.  B.  Maclean,  .Mu¬ 
tual  Life,  New  York;  E.  \\  .  .Marshall,  Provident  Life 
and  I  rust,  Philadelphia ;  J.  R.  Moodie,  Puritan  Life 
Providence;  G.  C.  Moore,  imperial  Life  Assurance 
Company  of  Canada,  Toronto;  E,  (Hitlers,  141  Broad- 
way,  New  Tork;  1.  A,  Phillips,  Minnesota  Mutual 
r-ee’  I3.1’  l>aul >  I*-  I;  II-  Rice,  Connecticut  Mutual 
Life,  1 1 artfoi d ;  II.  E.  Ryan,  New  \  ork  Insurance 
Department,  165  Broadway,  New  York;  V.  R.  Smith, 
Confederation  Life  Association,  Toronto;  A.  a! 
Speers,  North  American  Life,  Toronto;  A.  W.  Strong 
Sun  Life  Assurance  Company  of  Canada.  Montreal,' 
Quebec;  E.  M.  Thomas,  John  Hancock  Mutual  Life 
Boston;  II.  E,  Yineberg,  4S39  Calumet  avenue,  Chi¬ 
cago,  111.;  D.  A.  Walker,  Equitable  Life  Assurance 
Soctety,  New  York;  A.  C.  Washburne,  Berkshire  Life, 
Pittsfield;  J.  I-'.  Williams,  Insurance  Department  of 
South  Carolina,  Columbia. 


Declares  His  Priniciples 

George  Loesch,  manager  of  the  Metropolitan 
agency  of  the  Manhattan  Life  of  New  York,  has 
made  a  strong  declaration  of  his  principles  in 
conducting  an  agency  in  a  communication 
addressed  to  the  insurance  fraternity.  He 
expressed  himself  as  being  opposed  to  "twist¬ 
ing,”  and  also  of  trying  to  obtain  agents  from 
other  companies.  He  says  that  if  he  finds  a 
man  who  is  guilty  of  “twisting”  he  will  at  once 
report  him  to  the  Superintendent  of  the  Insur¬ 
ance  Department.  Mr.  Loesch  says  also  that  he 
will  take  the  same  course  to  punish  “rebaters,” 
and  that  he  is  in  favor  of  the  uplifting  of  the 
life  underwriting  profession  in  every  way  pos¬ 
sible. 


Kansas  Life  Insurance  Company 

TOPEKA,  May  20  (Special).— The  Kansas  Life 
Insurance  Company  was  incorporated  to-day, 
with  a  capital  of  $100,000.  Charles  W.  Barnes, 
former  Commissioner  of  the  Kansas  Insurance 
Department,  is  president.  The  company  wrill 
write  participating  and  non-participating  busi¬ 
ness  on  a  legal  reserve  basis.  It  expects  to  be¬ 
gin  business  about  January  1,  1914. 


Gem  City  Life  in  Flood  District 

1  he  Gem  City  Life  of  Dayton,  which  was  lu 
the  heart  of  the  flood  district  in  Ohio,  has  come 
through  without  a  single  death  claim  up  to  date 
in  either  the  life  or  accident  department,  and 
none  of  the  property  on  which  its  mortgage 
loans  are  placed  has  suffered  from  the  floods. 
1  he  company  is  one  of  the  very  few  business 
institutions  of  any  kind  in  the  flood  districts 
that  has  not  suffered  greatly.  It  was  forced  to 
entirely  suspend  business  for  a  period  of  two 
weeks  on  account  of  the  entire  lack  of  rail¬ 
road  facilities,  coupled  with  the  fact  that  all 
business  of  every  kind  in  Dayton  was  at  a  stand¬ 
still.  The  agency  organization  work  of  the  com¬ 
pany  for  the  year  1913  is  practically  completed, 
and  from  now  on  the  major  portion  of  the  at¬ 
tention  of  the  management  will  be  given  to  the 
production  of  new  business,  which  is  assuming 
a  steady  and  healthy  condition  and  showing  a 
normal  progressive  increase  from  month  to 
month. 


Why? 

If  you  put  $50  a  year  in  a  savings  bank  for  ten, 
htteen  or  twenty  years,  the  wisdom  of  the  Hon.  Cor¬ 
dell  Hull  lays  no  tax  upon  your  accumulations  of  in¬ 
terest. 

If  you  put  $50  a  year  for  ten,  fifteen  or  twenty  years 
into  an  endowment  insurance  policy  for  $1000,  to  go  to 
your  family  if  you  die  before  the  expiration  ot  the 
policy  or  to  provide  for  them  and  yourself  in  old  age, 
if  you  live  to  collect,  the  wisdom  of  the  Hon.  Cordell 
Hull  taxes  your  ’accrued  dividends” — excess  of  pre¬ 
miums— and  interest.  The  Hon.  Cordell  Hull  has 
graciously  consented  not  to  tax,  as  he  proposed  to  do. 
the  principle  of  the  endowment.  He  merely  taxes 
every  year  a  part  of  the  funds  from  which  it  is  to  be 
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paid,  and  diminishes  to  that  extent  the  amount  paid 
at  its  maturity. 

We  see  but  darkly  into  the  majestic  mind  of  the 
Hon.  Cordell  Hull.  Probably  a  depositor  in  a  savings 
bank  is  “poor,”  whereas  the  holder  of  an  endowment 
policy  is  “rich.” — The  Sun,  New  York. 

- . 

Life  Notes 

—The  Amicable  Life  of  Waco,  Tex.,  during  April 
received  $1,048,000  in  applications.  The  company  on 
May  1  had  insurance  in  force  of  $15,012,238. 

— An  advertiser  elsewhere  in  this  issue  of  The 
Spectator  seeks  the  services  of  an  actuary,  a  physician 
and  surgeon  and  an  attorney  for  a  new  life  and  acci¬ 
dent  company. 

— Former  Commissioner  P.  A.  Ballard  of  the  Okla¬ 
homa  Insurance  Department,  who  was  indicted  by  the 
Oklahoma  County  Grand  Jury  charged  with  having 
accepted  a  bribe  of  $200,  has  been  acquitted  in  the 
Oklahoma  County  District  Court. 

—The  Consolidated  Chart  of  Insurance  Organiza¬ 
tions  for  1913  has  been  issued  by  The  Fraternal  Moni¬ 
tor.  It  contains  detailed  statements  of  life  companies, 
stipulated  premium  and  assessment  associations  and 
fraternal  beneficiary  societies  covering  the  year  1912. 

—The  members  of  the  Puget  Sound  Life  Under¬ 
writers  Association  were  the  guests  of  the  Seattle  ad¬ 
men  at  a  banquet  given  recently  at  the  Rathskeller  in 
that  city.  The  principal  speakers  were  I.  A.  Nadeau, 
Thomas  A.  Garrigues,  James  C.  Reid  and  W.  D. 

|  Meade. 

— The  Reliance  Life  of  Pittsburg  has  offered  a 
handsome  automobile  to  the  agent  who  turns  in  the 
largest  amount  of  business  during  the  months  of 
April  and  May.  James  R.  Clark,  who  was  recently 
appointed  general  agent  at  Chicago,  at  present  leads 
the  list. 

— Charles  D.  Dunlap,  aged  sixty-seven  years,  one 
of  the  best-known  insurance  men  in  Maine,  died  re¬ 
cently  at  his  home  at  Portland.  He  had  been  in  ill 
health  for  some  time.  Beside  his  fire  insurance  busi- 
ness  he  was  general  agent  of  the  Mutual  Benefit  Life 
of  Newark. 

\  '  The  Pacific  Mutual  Life  of  Los  Angeles  has  made 

an  excellent  gain  in  business  written  up  to  April  15, 

|  and  all  indications  point  to  an  eclipse  of  the  1912 
record.  The  business  written  and  examined  up  to  the 
middle  of  April  was  $1,148,650  ahead  of  the  same 
1  period  last  year. 

— F.  L.  Morrell,  manager  of  the  Manhattan  Life  of 
New  York  at  Chicago,  who  was  recently  taken  ill 
with  pneumonia,  is  on  the  way  to  recovery.  Mr. 
Morrell  recently  moved  his  office  from  the  Marquette 
|  building,  where  it  had  been  for  eighteen  years,  to  the 
|  First  National  Bank  building. 

—The  Oklahoma  Life  Underwriters  Association  held 
1  its  fourth  annual  banquet  at  the  Lee-Huckins  Hotel, 
in  Oklahoma  City,  recently,  with  Neil  D.  Sills,  presi- 
i  dent  of  the  National  Association  of  Life  Underwriters, 
as  the  guest  of  honor.  Nearly  one  hundred  active  life 
1  insurance  agents,  both  general  and  special,  were  in 
j  attendance. 

]  —The  agency  force  of  the  Continental  Life  and  In- 
j  vestment  Company  of  Salt  Lake  City  has  set  out  to 
.  produce  $750,000  of  examined  and  paid-for  business 
|  during  May  as  a  testimonial  to  President  Frank  J. 
Hagenbarth.  The  company  issued  $1,304,000  in  paid- 
for  business  during  the  first  four  months  of  the  year. 

1  Of  this  amount  $444,000  was  issued  in  April. 

Norfolk,  Va.,  has  iust  finished  a  record-breaking 
whirlwind  campaign  for  the  establishment  of  a  Cham- 
I  !>er  of  Commerce.  Forty-one  teams  of  three  to  five 
each  worked  four  days  and  secured  1638  members. 
Team  No.  1,  with  R.  C.  &  Fred’k  Aunspaugh,  for 
years  local  managers  of  the  Northwestern  Mutual 
Life  of  Milwaukee,  led  in  the  contest  between  teams. 

— The  annual  agency  convention  of  the  Columbia 
bife  of  Portland,  Ore.,  will  be  held  three  days  during 
fhe  week  of  June  8,  but  the  exact  date  has  not  been 
decided  upon,  as  it  is  the  intention  to  hold  it  during 
the  Rose  Festival.  Each  agent  writing  $75,000  of 
oaid-for  business  is  entitled  to  attend  the  convention 
,s  the  guest  of  the  company. 

*  — The  Memphis  agency  of  the  Mutual  Life  of  New 

^  ork,  comprising  western  Tennessee  and  northern 
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Mississippi,  held  the  annual  meeting  recently  at  the 
Hotel  Gayoso  in  that  city.  The  Mutual  Field  Club 
of  Sioux  Falls  also  held  a  successful  agency  meeting 
recently.  At  this  meeting  the  agents  presented  Man¬ 
ager  Shaw  with  seventy-three  applications,  amounting 
to  about  $168,000. 

— A.  N.  Des  Champs,  who  was  appointed  manager 
of  the  Western  Connecticut  agency  of  the  rEtna  Life 
of  Hartford  on  June  1,  1912,  with  headquarters  at 
Bridgeport,  has  had  a  very  satisfactory  year.  Prior 
to  his  appointment  as  above  Mr.  Des  Champs  had  been 
at  the  home  office  of  the  company  named  for  fourteen 
years,  thus  being  well  equipped  with  knowledge  of  the 
company’s  business  and  methods.  He  is  also  special 
agent  for  the  .'Etna  Accident  and  Liability  Company. 


CASUALTY,  SURETY  & 
MISCELLANEOUS 


Plate  Glass  Meetings 

The  Plate  Glass  Service  and  Information  Bu¬ 
reau  held  its  annual  meeting  Wednesday  of  last 
week  at  the  offices  of  the  United  States  Casu¬ 
alty  of  New  York.  The  election  of  officers  re¬ 
sulted  as  follows:  H.  C.  Hedden,  secretary  of 
the  New  Jersey  Fidelity  and  Plate  Glass  of 
Newark,  chairman;  Nelson  D.  Sterling,  super¬ 
intendent  of  the  plate  glass  department  of  the 
Fidelity  and  Casualty  of  New  York,  vice-chair¬ 
man;  E.  B.  Thistle,  superintendent  of  the  plate 
glass  department  of  the  Globe  Indemnity  of 
New  York,  treasurer,  and  E.  M.  Gridley,  sec¬ 
retary  and  bureau  manager.  It  was  decided  to 
postpone  until  September  1  the  date  for  the 
rates  adopted  at  a  recent  meeting  in  the  terri¬ 
tory  not  within  the  jurisdiction  of  the  Bureau 
to  go  into  effect.  The  Preferred  Accident  of 
New  York  was  admitted  to  membership.  A 
testimonial  was  voted  to  Edwin  W.  DeLeon, 
president  of  the  Casualty  Company  of  America 
of  New  York,  the  retiring  chairman,  for  his  ef¬ 
ficient  work  during  the  past  year.  He  will  be 
tendered  a  complimentary  dinner  by  the  Bu¬ 
reau  on  a  date  to  be  selected  later. 

The  Plate  Glass  Underwriters  Association  held 
its  regular  May  meeting  during  the  afternoon, 
and  the  business  transacted  was  routine.  Fol¬ 
lowing  the  meeting  of  the  Bureau,  the  members 
informally  discussed  the  claims  for  losses  in  the 
flood  district  of  Ohio  and  other  points.  The 
claim  committee  was  continued. 


Charles  H.  Holland  Made  President 

Charles  H.  Holland,  general  manager  of  the 
Royal  Indemnity  of  New  York,  was  elected 
president  of  the  International  Association  of 
Casualty  and  Surety  Underwriters  at  a  meeting 
of  the  executive  committee  of  that  organization 
held  at  New  York  last  Friday.  He  succeeds 
William  Bro  Smith,  general  counsel  of  the 
Travelers  of  Hartford,  who  resigned  as  head  of 
the  association  recently.  The  personnel  of  the 
executive  committee  was  unchanged. 


Examine  Mutual  Boiler  of  Bos’on 

The  Massachusetts  Insurance  Department  has 
just  completed  an  examination  of  the  Mutual 
Boiler  Insurance  Company  of  Boston,  based 
upon  the  company’s  report  of  December  31,  1912. 
This  statement  was  found  to  be  substantially 
correct.  Out  of  a  total  income  of  $39,854  for  the 
year  net  premiums  amounted  to  $36,701.  Total 
disbursements  were  $35,760,  of  which  the  net 
amount  paid  policyholders  on  claims  was  $1251. 
Dividends  paid  were  $16,363.  The  company  has 
admitted  assets  of  $74,514.49. 
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PURCHASES  CONTROLLING, 
INTEREST 


Stock  of  New  Amsterdam  Casualty 
Secured  by  American  Indemnity 


WILL  ACT  AS  HOLDING  COMPANY 


To  Write  All  Lines  for  which  it  was  Chartered — 
Does  not  Intend  to  Leave  New  York, 

A  deal  was  closed  last  week  between  the  New 
Amsterdam  Casualty  of  New  York  and  the 
American  Indemnity  of  Baltimore,  which  is  be¬ 
ing  organized  at  that  city  by  J.  Arthur  Nelson 
and  others,  whereby  the  latter  company  will  act 
as  the  holding  corporation  for  the  former. 
Through  this  arrangement  the  New  Amsterdam 
Casualty,  which  has  not  previously  written  all 
the  lines  for  which  it  is  chartered,  will  now  be 
able  to  develop  every  branch  of  the  business, 
and  it  has  been  materially  strengthened  in  a 
financial  way.  Otherwise  the  status  of  the 
company  will  be  unchanged.  The  American  In¬ 
demnity  will  hold  the  control  of  the  stock  in 
the  New  York  company.  The  company  will  con¬ 
tinue  its  home  in  New  York.  President  William 
F.  Moore  of  the  New  Amsterdam  Casualty,  in 
speaking  of  the  deal  to  a  representative  of  The 
Spectator,  said  that  he  had  done  this  to  in¬ 
crease  the  strength  of  the  company;  and  that 
while  the  American  Indemnity  had  not  secured 
the  entire  amount  of  the  stock,  it  was  privileged 
to  do  so  under  the  agreement,  in  so  far  as  the 
stockholders  of  his  company  were  willing  to 
sell. 


Resigns  from  Casualty  Exchange 

The  New  Amsterdam  Casualty  of  New  York 
has  tendered  its  resignation  as  a  member  of  the 
Casualty  Insurance  Exchange  of  New  York, 
and  at  a  meeting  of  the  executive  committee 
of  that  organization,  held  last  week,  James  G. 
Batterson,  resident  director  of  the  Travelers 
of  Hartford,  was  nominated  for  the  office  of 
vice-chairman  to  fill  the  vacancy  made  by  the 
resignation  of  William  F.  Moore,  president  of 
the  company,  who  held  that  office.  Mr.  Moore, 
at  a  recent  meeting  of  the  Exchange,  stated 
that  his  company  had  been  embarrassed  in  New 
York  city  because  of  the  commission  rules,  and 
that  in  endeavoring  not  to  disrupt  his  relations 
with  many  brokers  who  specialize  in  small 
lines  of  business,  it  might  be  found  necessary 
for  the  New  Amsterdam  to  withdraw  from  the 
Exchange.  Mr.  Moore  made  it  plain,  however, 
that  the  company  would  strictly  adhere  to  all 
rates,  rules  and  regulations  of  the  organization 
and  of  the  Workmens  Compensation  Service 
Bureau,  except  relative  to  commissions  in 
Greater  New  York.  In  submitting  the  resigna¬ 
tion  the  company  again  expressed  its  desire  to 
co-operate  with  the  members  of  the  Exchange. 


The  Insurance  Year  Book 

Please  enter  our  order  for  a  copy  of  The  Insurance 
Year  Book,  Life  and  Casualty  volume,  1913.  We  find 
The  Year  Book  a  very  valuable  reference  book  for  our 
office  and  refer  to  it  frequently. — R.  J.  Maclellan, 
Secretary  Provident  Life  and  Accident  Insurance  Com¬ 
pany. 
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WORKMEN’S  COMPENSA¬ 
TION  BILL  VETOED 


Governor  Sulzer  of  New  York  Refuses 
to  Sign  Foley-Walker  Measure 


LEGISLATION  IN  OTHER  STATES 


Connecticut  Senate  Passes  Measure — Commission 
Appointed  in  Maryland  to  Draft  Bill 

The  Foley-Walker  Workmen's  Compensation 
Bill,  passed  during  the  closing  hours  of  the 
recent  session  of  the  Ne'v  York  Legislature,  and 
which  had  the  endorsement  of  the  New  York  In¬ 
surance  Department  and  the  majority  of  the 
employers  of  labor,  was  vetoed  Friday  last  by 
Governor  Sulzer.  The  action  taken  did  not  come 
as  a  surprise  to  casualty  insurance  men.  The 
belief  prevails  generally  that  the  Murtaugh- 
Jackson  measure,  which  was  defeated  in  favor 
of  the  Foley-Walker  bill,  will  be  reintroduced, 
perhaps  in  a  modified  form,  in  the  special  ses¬ 
sion  of  the  legislature  which  has  been  called  by 
Governor  Sulzer. 

The  Murtaugh-Jackson  bill  contained  provi¬ 
sions  to  create  a  State  insurance  to  the  exclu¬ 
sion  of  stock  casualty  companies,  and  which 
compelled  the  employer  who  accepted  it  to  pay 
compensation  on  a  basis  of  sixty-five  per  cent 
of  wages.  In  vetoing  the  bill  Governor  Sulzer 
said : 

I  feel  convinced  that  the  objections  urged 
against  this  bill  are  serious  and  substantial,  and 
among  them  may  be  mentioned  that  the  bill 
does  not  eliminate  or  reduce  to  the  lowest  pos¬ 
sible  minimum  the  waste  of  litigation  which  is 
a  crying  evil  under  the  present  system.  I  am 
aware  of  the  present  constitutional  limitation 
in  this  State,  necessitating  an  optional  accept¬ 
ance  of  the  provisions  of  any  workmen’s  com¬ 
pensation  act,  but  I  believe  that  it  is  feasible 
and  practicable,  as  demonstrated  by  the  experi¬ 
ence  of  other  States,  to  provide  a  proper  and 
comprehensive  workmen’s  compensation  law, 
among  others  a  plan  for  a  State  insurance  fund, 
contributed  to  by  those  affected  and  managed 
and  regulated  by  the  State,  through  which  em¬ 
ployers,  so  minded,  might  insure  their  workmen 
against  accidents.  Such  a  plan  will  provide  au¬ 
tomatic  compensation  and  do  away  with  the  un¬ 
necessary  waste  of  litigation  now  so  prevalent. 

PASS  CONNECTICUT  BILL 

The  Senate  of  the  Connecticut  Legislature  lias 
passed  the  workmen’s  compensation  bill  by  a 
vote  of  33  to  0.  The  bill  has  the  approval  of 
Governor  Simeon  E.  Baldwin,  who  has  com¬ 
plimented  the  drafters  of  the  measure.  A 
few  changes  have  been  made  looking  toward  im¬ 
proving  the  phrasing  of  a  number  of  sentences, 
but  the  actual  meaning  was  not  altered  in  any 
way.  Governor  Baldwin  has  carefully  read  the 
measure. 

Governor  Gainsborough  of  Maryland  has  ap¬ 
pointed  a  commission  of  five  to  frame  a  work¬ 
men’s  compensation  and  employers’  liability  bill 
to  be  introduced  in  the  legislature  next  year.  A 
workmen’s  compensation  bill  was  passed  by  the 
legislature  last  year,  but  it  has  not  proved 
satisfactory.  The  commission  is  composed  of 
Frederick  W.  Wood,  president  of  the  Maryland 
Steel  Company;  George  Whitlock,  lawyer;  David 
J.  Lewis,  congressman;  J.  Walter  Lord,  lawyer; 
C.  Norman  Steigelman,  lawyer,  and  representa¬ 
tive  of  the  typographical  union. 


-The  Union  Casualty  of  Philadelphia  has  been 
licensed  in  Kentucky. 
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The  Na'ional  Insurance  Year  Book 

The  National  Insurance  Act  of  Great  Britain 
has  been  responsible  for  a  great  many  official 
orders  and  regulations,  which  have  been  gath¬ 
ered  together  by  the  Insurance  Publishing 
Company  in  a  volume  which  it  calls  the 
National  Insurance  Year  Book.  The  work 
shows  the  persons  responsible  for  the  adminis¬ 
tration  of  the  health  insurance  part  of  the  act, 
the  list  of  the  commissioners'  publications,  the 
basis  of  the  act.  the  actuaries’  report  and  the 
act  itself.  This  part  is  followed  by  the  official 
regulations,  orders,  etc.,  while  the  unemploy¬ 
ment  part  of  the  act  is  dealt  with  in  a  special 
section.  This  work  will  be  found  of  great 
value  to  insurance  company  managers  and 
students  of  the  effects  of  the  British  National 
Insurance  Act.  It  is  the  most  complete  and 
comprehensive  work  on  the  subject  yet  brought 
out.  A  supplement  brings  the  official  record 
up  to  the  end  of  January,  1913.  The  National 
Insurance  Year  Book  may  he  ordered  through 
The  Spectator  Company,  135  William  street. 
New  York.  Price,  $2.50  per  copy. 


Merit  Rating  to  Become  Operative 

At  the  regular  May  meeting  of  the  Work¬ 
mens  Compensation  Service  Bureau  held  last 
week,  steps  were  taken  to  establish  the  pro¬ 
posed  system  of  merit  rating  for  liability  risks, 
and  Carl  M.  Hansen  was  elected  departmental 
secretary  of  the  inspection  bureau  which  will 
have  charge  of  this  plan.  The  question  of  com¬ 
missions  for  various  States  was  discussed,  and 
a  schedule  was  drawn  up,  to  become  operative 
when  the  necessary  pledges  for  its  support  have 
been  obtained  to  insure  the  success  of  the  plan. 
Mr.  Hansen,  who  was  appointed  departmental 
secretary,  was  at  one  time  with  the  Maryland 
Casualty  of  Baltimore  and  the  Pacific  Surety  of 
San  Francisco,  and  has  had  experience  in  estab¬ 
lishing  a  similar  system  in  California. 

American  Casualty  Increasing  Capita! 

The  capital  stock  of  the  American  Casualty 
of  Reading,  Fa.,  is  being  increased  from  $350,- 
000  lo  $500,000,  and  is  being  sold  at  two,  the 
additional  income  from  this  source  being  de¬ 
voted  to  surplus,  which,  at  present,  is  in  excess 
of  $107,000.  This  has  been  made  necessary  by 
the  increase  lately  in  business.  The  company 
is  operating  extensively  in  the  East  and  Central 
West,  having  shown  a  fifty  per  cent  increase  of 
premiums  in  the  latter  territory  during  the 
past  year. 


American  Indemnity  of  Galveston 

The  American  Indemnity  of  Galveston,  Texas, 
which  was  recently  organized,  with  a  capital  of 
$300,000  and  a  surplus  of  $100,000,  will  begin 
writing  business  to-day.  The  company  will 
write  only  fidelity  and  surety  bonds  and  the 
more  desirable  classes  of  casualty  business.  For 
I  he  present  it  will  confine  its  operations  in 
Texas.  J.  F.  Seinsheimer,  who  has  had  a  wide 
experience  in  the  bonding  and  casualty  field, 
will  be  the  underwriting  manager. 


United  Casualty  of  Boston 

The  organization  of  the  United  Casualty  of 
Boston  has  been  approved  by  the  Massachusetts 
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Insurance  Department.  The  company  will  write 
health  and  accident  insurance  on  the  assessment 
plan.  The  officers  are:  Charles  R.  Morgan, 
president,  and  James  D.  Lyons,  secretary.  The 
incorporators  besides  the  officers  are:  Leila  M. 
Homblett,  Elam  W.  Morgan,  William  C.  Berry, 
William  H.  Eaton,  and  T.  Elmer  Eaton,  all  of 
Boston. 


Casualty  Notes 

We  are  glad  to  renew  our  subscription  because  we 
believe  The  Spectator  is  valuable  to  the  insurance 
fraternity.— S.  C.  Dorsey,  General  Agent  Fidelity  and 
Deposit  Company. 

— The  mid-summer  meeting  of  the  Detroit  Con¬ 
ference  will  be  held  September  3,  4  and  5  at  Niagara 
Falls,  according  to  the  announcement  of  R.  R.  Kocli. 
chairman  of  the  executive  committee. 

— Martin  Collins,  Son  &  Co.  have  been  appointed 
general  agents  of  the  Frankfort  General  of  Frank¬ 
fort,  Germany,  at  St.  Louis.  The  company  has  dis¬ 
continued  the  resident  secretaries’  office  in  that  city. 

-The  American  Mortgage  Insurance  Company  of 
Chicago,  at  a  recent  meeting  of  the  directors,  com¬ 
pleted  arrangements  for  beginning  the  marketing  of 
mortgages.  Many  prominent  insurance  officials  are 
connected  with  this  company. 

— Frank  Gair  Macombcr  has  been  appointed  general 
agent  for  Massachusetts  for  the  London  and  Lanca¬ 
shire  Guaranty  and  Accident  of  Toronto  for  the 
writing  of  workmen’s  compensation  and  all  classes  of 
liability,  personal  accident,  plate  glass  insurance  and 
fidelity  bonds. 

—The  sub-committee  of  the  committee  on  laws  and 
legislation  of  the  National  Convention  of  Insurance 
Commissioners  met  at  Chicago  Monday  last.  The 
principal  subject  for  discussion  was  the  profit-sharing 
contracts.  The  committee  is  composed  of  Commis¬ 
sioners  Ekern,  Wisconsin;  Palmer,  Michigan;  John¬ 
son,  Pennsylvania,  and  Preus,  Minnesota. 

— During  April  the  Business  Mens  Accident  .Asso¬ 
ciation  of  America  of  Kansas  City  received  1447  appli¬ 
cations  for  insurance,  and  during  that  time  paid 
.$11,534  accident  and  health  claims.  The  association’s 
sixteen  leading  agents  produced  a  total  of  1144  appli¬ 
cations,  marking  the  highest  average  ever  made  by 
t lie  field  force. 

— T.  M.  Sporerer  has  resigned  as  joint  manager  of 
the  burglary  department  of  the  Fidelity  and  Deposit 
of  Baltimore,  and  this  department  has  been  placed  in 
sole  charge  of  T.  L.  Purdom.  Following  the  merger 
of  the  Fidelity  and  Deposit  and  the  American  Bond 
ing  of  Baltimore,  the  burglary  department  was  placed 
under  the  joint  management  of  the  superintendents  of 
the  two  departments. 

President  Falvey,  of  the  Massachusetts  Bonding 
and  Insurance  Company  of  Boston,  was  the  guest  of 
honor  at  a  dinner  given  last  Saturday  at  the  Copley- 
P’aza,  Boston,  by  the  officers  and  department  heads  of 
his  company.  The  aflfajr  was  entirely  spontaneous  on 
the  part  of  Mr.  Falvey’s  assistants  and  was  given  as 
a  mark  of  esteem  and  sympathetic  co-operation.  Vice- 
President  Perry  acted  as  toastmaster,  and  responses 
were  made  by  Vice-President  Fitzgerald,  Comptroller 
Fletcher  and  all  of  the  department  heads  present. 


Journal  of  the  Institute  of  Actuaries 

Those  who  are  interested  in  The  Journal  of  the  In 
stitute  of  Actuaries  will  be  glad  to  learn  that  The 
Spectator  Company  is  now  in  a  position  to  supply 
more  or  less  complete  sets  of  this  work.  The  sets 
which  may  he  secured  are  as  follows:  One  complete 
set  from  Volume  1  to  Volume  46,  inclusive,  up  to 
date;  one  set,  from  Volume  2  to  Volume  46,  inclusive: 
from  Volume  6,  Part  1,  to  date,  mostly  bound  volumes, 
but  not  entirely  uniform;  Volume  17,  to  date,  com 
plete,  except  Part  6  of  Volume  22,  unbound.  The 
following  odd  volumes  may  also  be  secured:  2,  20,  23, 
25,  26,  28,  30,  31,  32,  33  and  34,  in  parts.  The  Spec¬ 
tator  Company  solicits  correspondence  with  those  in 
terested  in  the  purchase  of  any  or  all  of  the  above 
works,  and  will  quote  prices  on  same  upon  application. 
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The  Spectator.  Mav  22,  1913. 


ARTEMAS  R.  ROBERTS 

President  and  Actuary,  Amicable  Life  Insurance  Company, 

Waco,  Tex 


Spectator.  May  22,  1913 


Vtay  29,  1913 

The  Spectator 

The  Spectator,  established  in  1868,  is  a 
veekly  journal  devoted  to  promoting  the  best 
nterests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States, 
Canada  and  Mexico  is  Four  Dollars  per 
innum,  postage  prepaid.  To  all  foreign  coun- 
ries  in  the  Postal  Union,  Five  Dollars  per 
innum. 

The  Spectator  lias  a  larger  circulation  than 
iny  other  insurance  journal — and  carries  no 
deadhead”  subscriptions. 

THE  SPECTATOR  COMPANY, 

Publishers. 

Irthur  L.  J.  Smith,  Pres.  Robert  W.  Blake,  Sec’y- 
135  William  Street,  New  York. 
Telephone,  John  231,  John  232. 

VESTERN  DEPARTMENT,  Insurance  Exchange, 
175  W.  Jackson  Boulevard,  Chicago,  Ill.  Telephone, 
Wabash  531. 


[All  persons  residing  in  America  who  may  desire 
o  purchase  publications  issued  by  Charles  &  Edwin 
.ayton,  of  London,  should  order  through  The  Spec- 
ator  Company.  As  sole  selling  agents  in  America 
or  that  well-known  firm,  all  orders  for  their  publica- 
ions  are  filled  through  this  company.] 

Copyright,  1913,  by  The  Spectator  Company,  New 
'ork. 


/ol.  XC.  THURSDAY,  MAY  29,  1913.  No.  22 


COMBINED  SURRENDER  AND  LAPSE 
TERMINATIONS 

N  increase  in  the  volume  of  new 
business  written  during  1911  and 
[912  had  a  slight  effect  upon  the  per- 
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centage  of  terminations  by  surrenders 
and  lapse  to  mean  amount  in  force,  as 
shown  by  the  accompanying  table.  On 
the  whole,  however,  the  average  for  the 
year  may  be  considered  as  very  satis¬ 
factory,  inasmuch  as  it  is  far  below  the 
figures  which  prevailed  in  the  years 
of  high  pressure  prior  to  1906.  During 
the  past  five  years  the  several  life  in¬ 
surance  companies  have  devoted  much 
attention  to  the  conservation  of  business 
already  on  their  books,  while  the  agents 
have  succeeded  in  writing  a  more  per¬ 
sistent  quality  of  business — the  business 
that  pays  and  stays.  While  there  is 
still  unquestionably  a  large  proportion 
of  waste  business,  due  to  the  lack  of 
persistency  in  premium  payments  by 
many  persons,  yet  the  idea  seems  to  be 
steadily  gaining  ground  that  when  the 
first  premiunl  has  been  paid  every  effort 
should  be  made  to  continue  the  policy 
in  force.  This  indicates  continued  ap¬ 
preciation  by  the  public  of  the  value 
of  life  insurance  as  a  protector  under 
all  circumstances. 

During  the  twenty  years  covered  by 
the  table  the  plan  of  liberal  surrender 
values  has  been  generally  adopted  by  all 
the  companies  listed.  In  most  cases 
such  values  are  granted,  beginning  at 
the  end  of  the  third  policy  year,  while  a 
few  companies  make  them  effective  at 


Editorial 

the  end  of  the  second  year,  and  at  least 
one  company  offers  values  commencing 
at  the  end  of  the  first  policy  year. 

Several  companies,  it  will  be  noted, 
show  a  very  low  rate  all  through  the 
twenty  years,  indicating  that  their  busi¬ 
ness  has  been  conducted  along  lines 
tending  to  persistency.  The  percent¬ 
ages  in  the  table  have  been  obtained  by 
taking  the  number  of  policies  terminated 
by  surrender  and  lapse  to  the  mean 
number  in  force  year  by  year  for  the 
twenty  years  1893-1912,  inclusive,  while 
additional  columns  show  the  averages  by 
five-year  periods  and  for  the  entire 
twenty  years.  The  average  percentage 
for  the  last  quinquennium  shows  a  re¬ 
duction  of  nearly  one-third  from  the  five 
years  immediately  preceding.. 

THE  business  men  of  Missouri  are 
rapidly  reaching  the  conclusion 
that  existing  conditions,  insurancewise, 
in  that  State  are  not  satisfactory.  They 
are  beginning,  also,  to  bring  pressure 
to  bear  upon  the  Governor  looking  to 
relief  from  the  present  difficulties  caused 
by  the  shortage  of  fire  insurance.  The 
Missouri  Bankers’  Association,  at  its 
annual  meeting  a  few  days  ago,  passed 
a  resolution  asking  the  Governor  to  call 
a  special  session  of  the  legislature,  with 
a  view  to  having  the  obnoxious  Orr 
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(Copyright,  1913,  by  The  Spectator  Company,  New  York.) 


COMPANIES 

1893 

1894 

1895 

1896 

1897 

1898 

1899 

1900 

1901 

1902 

1903 

1904 

1905 

1906 

1907 

1908 

1909 

1910 

1911 

1912 

1893 

to 

1897 

At 

1898 

to 

1902 

/ERAGI 

1903 

to 

1907 

:s. 

1908 

to 

1912 

1893 

to 

1912 

/Etna  Life . 

5 

84 

5.32 

4.49 

4.59 

4 

20 

3.71 

3 

30 

3.05 

3.24 

3.48 

3 

97 

4.11 

4.45 

4.68 

3.62 

3.97 

3 

51 

3 

86 

3.92 

4.72 

4.88 

3.35 

4.45 

4.23 

4.06 

Berkshire . 

9 

09 

10.25 

9.18 

9.03 

8 

04 

7.03 

5 

68 

5.06 

5.16 

4.63 

3 

99 

4.05 

4.01 

4.91 

3.20 

3.38 

2 

91 

2 

68 

2.47 

2.73 

9.11 

5.45 

3,83 

2.83 

4.83 

Connecticut  General . 

6 

86 

6.81 

6.88 

7.30 

7 

97 

7.47 

7 

11 

5.77 

5.60 

5.25 

4 

67 

5.14 

4.51 

4.68 

4.03 

4.17 

4 

02 

3 

98 

4.18 

4.27 

7.18 

6.13 

4  57 

4.15 

5  02 

Connecticut  Mutual . 

3 

04 

2.88 

2.75 

3.01 

2 

36 

2.49 

2 

14 

2.17 

1.98 

2.01 

1 

90 

2.10 

2.13 

1.91 

2  06 

2.45 

2 

60 

3 

02 

3.36 

4.38 

2.81 

2.15 

1.99 

3.11 

2.56 

Equitable . 

9 

26 

12.58 

9.es 

9.33 

8 

04 

7.86 

6 

69 

6.92 

6.15 

6.50 

6 

97 

7.98 

10.32 

10.42 

5.46 

4.48 

4 

58 

4 

53 

4.22 

4.50 

9.76 

6.78 

8.30 

4,45 

7.04 

Germania . 

7 

34 

8.17 

7.33 

6.60 

5 

98 

6.11 

5 

28 

5.52 

5.14 

5.01 

5 

40 

5.94 

5.90 

6.09 

6.41 

4.69 

4 

38 

4 

10 

4.53 

4.95 

7.06 

5.40 

5.P8 

4.53 

5.59 

Home  Life . 

15 

38 

16.40 

12.62 

13.15 

11 

20 

9.17 

8 

88 

7.93 

7.68 

7.98 

7 

92 

7.95 

8.24 

8.62 

7.50 

5.93 

5 

55 

5 

72 

5.91 

5.65 

13.66 

8.26 

8.52 

6.14 

8.09 

John  Hancock . 

8 

42 

10.11 

9.96 

13.73 

11 

42 

9.26 

9 

05 

8  47 

6.78 

6.58 

7 

09 

8.35 

8.69 

9.89 

8.74 

8.99 

7 

15 

6 

61 

6.24 

6.03 

10.60 

7.74 

8.74 

6.87 

7.69 

Manhattan . 

11 

15 

13.00 

10.05 

11.03 

7 

8< 

7  09 

7 

06 

6  55 

6  10 

6.99 

7 

61 

8.09 

9  28 

10.67 

8.76 

5.55 

4 

77 

4 

35 

4.71 

4.90 

10.02 

6.75 

8.92 

4  80 

7.66 

Massachusetts  Mutual . 

9 

21 

9.67 

8.09 

7.87 

8 

07 

7.27 

6 

80 

5.49 

5.44 

5.14 

5 

14 

4.77 

4.74 

5.00 

3  97 

3.76 

3 

77 

3 

42 

3.44 

3.77 

8.51 

5.93 

4.70 

3.62 

5.00 

Metropolitan . . 

24 

65 

35.15 

37.32 

29.79 

30 

50 

29.15 

27 

02 

25.92 

19.37 

17.88 

16 

13 

16.42 

17.22 

16.10 

14  12 

15.91 

12 

64 

10 

46 

10.41 

10.03 

31.85 

22.03 

15.87 

11.86 

14.39 

Michigan  Mutual . 

13 

89 

10.43 

21.11 

11.51 

12 

30 

11  46 

11 

54 

15.30 

17.97 

26.75 

19 

59 

13.56 

10.54 

10.35 

10.07 

9,34 

6 

94 

6 

68 

7.38 

7.22 

13.85 

17.98 

12.14 

6.92 

12.34 

Mutual  Benefit . 

6 

56 

7.19 

6.37 

6.40 

6 

35 

5.87 

4 

85 

4.62 

4.51 

3.55 

4 

28 

4.59 

5.02 

3.82 

3.46 

3.04 

54 

2 

27 

2.70 

2  58 

6.59 

4.79 

4.33 

2.73 

4.01 

Mutual,  New  York . 

10 

87 

11.70 

10.73 

11.24 

10 

98 

9.00 

6 

84 

6.56 

5.70 

5.89 

6 

06 

6.39 

7.41 

8.38 

5.22 

4.25 

4 

39 

4 

28 

4.19 

4.51 

11.13 

6.69 

6.74 

4.36 

6.53 

National  Life . 

10 

89 

12.14 

10.99 

10  56 

9 

31 

7  96 

6 

71 

6.60 

6.23 

5.93 

6 

96 

7.38 

7.08 

8.65 

7.06 

5.17 

4 

33 

3 

87 

3.85 

3.70 

10.71 

6.60 

7.45 

4.12 

6.45 

New  England . 

4 

55 

6.94 

4.77 

5.60 

6 

36 

5  46 

5 

09 

4.44 

4.21 

4.25 

4 

26 

4.72 

5.04 

4.89 

4.23 

4.03 

3 

39 

3 

10 

3.12 

2.85 

5.47 

4.65 

4.60 

3  24 

4.23 

New  York . 

12 

39 

14.46 

13.10 

9.92 

8 

32 

7.82 

7 

36 

*7.78 

*6.88 

*7. 14 

*7 

73 

*7.83 

*8.05 

*10.45 

*6.55 

*5.40 

*4 

77 

*4 

22. 

*3.95 

*4.19 

11.47 

*7.30 

*7.02 

*4.38 

6.54 

Northwestern  Mutual . 

6 

62 

6.20 

5.45 

5.48 

4 

70 

3.98 

3 

36 

3.22 

3.30 

3.22 

3 

28 

3.53 

4.08 

4.17 

3.79 

4.06 

3 

78 

3 

67 

3.87 

3.73 

5.63 

3.39 

3.79 

3.82 

4.05 

Pacific  Mutual . 

11 

06 

13  81 

13  49 

13.68 

12 

66 

12.58 

14 

33 

12.13 

13.13 

12.75 

19 

44 

17.56 

19.16 

10.77 

5.17 

5.28 

4 

57 

4 

50 

4.05 

3.65 

13.11 

12.94 

13.02 

4.37 

8.93 

Penn  Mutual . 

8 

48 

10.19 

9.02 

8.85 

7 

60 

6.78 

6 

41 

6.53 

6.32 

6.80 

6 

77 

6.73 

7.59 

8.01 

7.09 

7.66 

4 

37 

4 

47 

4.19 

4.17 

8.80 

6.57 

7.28 

4.92 

6.38 

Phcrnix  Mutual . 

6 

21 

7.87 

7.11 

9.05 

7 

72 

7.61 

8 

34 

7.47 

7.44 

5.37 

5 

10 

5.59 

6.85 

6.18 

5.77 

5.41 

4 

44 

4 

04 

4.27 

4.54 

7.65 

7.12 

5.90 

4.51 

5.88 

Provident  L.  and  T . 

6 

22 

6.48 

5.44 

4.40 

5 

46 

4.97 

4 

46 

4  17 

4.03 

3.96 

4 

01 

4.16 

4.21 

4.36 

4.12 

4.40 

4 

27 

4 

12 

4.34 

4.66 

5.76 

4.27 

4.13 

4.34 

4.59 

State  Mutual . 

A 

63 

6.66 

6.01 

6.26 

6 

72 

5.61 

5 

34 

5.75 

4.57 

4.41 

5 

71 

5.85 

5.27 

5.25 

4.71 

4.65 

4 

04 

3 

70 

3.35 

3.45 

6.22 

5.08 

5.32 

3.81 

4.84 

Travelers . . 

6 

80 

7.22 

6.07 

6.00 

5 

87 

4.94 

4 

71 

4.87 

4.24 

4.33 

4 

33 

4.80 

5.64 

5.48 

4.68 

4.91 

5 

03 

5 

64 

5.11 

4.82 

6.37 

4.59 

5.01 

5.10 

5.16 

Union  Central . 

13 

07 

15.00 

13.70 

13.96 

11 

35 

9.81 

7 

95 

7.17 

6.31 

5.54 

5 

42 

5.39 

5.75 

5.83 

4.32 

4.06 

3 

40 

2 

79 

3.08 

3.39 

13.35 

7.15 

5.32 

3.33 

5.89 

Union  Mutual . 

10 

59 

12.84 

10.85 

10.34 

9 

75 

9.67 

8 

73 

8.69 

8.50 

7.78 

e 

93 

7.15 

7.38 

8.51 

7.07 

4.62 

2 

93 

2 

85 

3.81 

3.98 

10.83 

8.60 

7.43 

3.60 

7.00 

United  States . 

13 

19 

15.40 

14.81 

10.77 

10 

49 

10.95 

9 

13 

8.50 

9.02 

10.75 

11 

78 

12.23 

10.47 

8.39 

7.95 

7.78 

6 

12 

6 

61 

5.70 

5.58 

12.71 

9.67 

10.23 

6.40 

9.96 

Average#  (27  companies) _ 

1/ 

9 

24 

10.65 

9.57 

9.11 

8.36 

7.86 

7 

18 

7.35 

6.72 

6.91 

7 

21 

7.68 

8.39 

8.93 

6.57 

6.33 

5.51 

5 

05 

5.04 

5.17 

9.36 

7.16 

7.82 

5.41 

6.84 

*  Including  transfers  from  life  and  endowment  to  term  under  provisions  of  contract  permitting  extension  at  end  of  fir&  year,  many  claims  being  paid  under  such  extension. 
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law  repealed.  As  the  bankers  are  con¬ 
stantly  in  close  touch  with  business  men 
and  are,  naturally,  averse  to  making 
loans  upon  property  upon  which  fire 
insurance  cannot  be  secured,  their  sug¬ 
gestion  to  the  Governor  should  be  re¬ 
ceived  by  him  as  indicative  of  a  gen¬ 
eral  public  need  to  which  he  should 
give  heed.  It  is  to  he  hoped  that  the 
action  suggested  will  be  promptly  taken, 
and  that  the  legislature  will  do  away 
with  the  law  which  has  made  it  impossi¬ 
ble  for  the  fire  insurance  companies  to 

write  new  business  in  Missouri. 

*  *  *  * 

Since  the  above  was  written  it  is 
stated  that  the  Governor  of  Missouri 
has  declined  to  hear  the  arguments  of  a 
delegation  sent  by  the  Commercial  Club 
of  Kansas  City  to  urge  the  calling  of  a 
special  session  of  the  legislature  for  the 
purpose  of  repealing  the  objectionable 
Orr  law.  It  is  also  understood  that  the 
Governor  has  further  emphasized  his 
earlier  statements  to  the  effect  that  he 
would  not  call  an  extra  session  for  the 
purpose  indicated.  It  is  believed  that 
an  effort  will  now  be  made  to  secure 
sufficient  signatures  of  citizens  through¬ 
out  the  State  to  effect  the  suspension  of 
the  operation  of  the  Orr  law.  It  would 
seem  that  the  Governor’s  sense  of  duty 
to  his  constituents  would  lead  him  to 
listen  to  the  voice  of  the  people  and  to 
display  a  willingness  to  do  all  within  his 
power  to  remove  a  serious  handicap 
from  the  business  of  the  State. 


THE  New  York  Insurance  Depart¬ 
ment  is  displaying  commendable 
activity  in  its  efforts  to  protect  the  peo¬ 
ple  of  New  York  and  other  States  from 
the  operations  of  underground  and  irre¬ 
sponsible  fire  insurance  concerns.  It 
has  directed  the  attention  of  the  insur- 
nace  official  of  another  State  to  certain 
light-weight  mutual  companies  whose 
policies  are  being  scattered  broadcast 
over  the  country,  has  advised  the  Gov¬ 
ernor  of  that  State  as  to  the  effects  of 
the  laxity  of  its  insurance  laws,  and  has 
urged  him  to  secure  the  enactment  of  leg¬ 
islation  which  will  prevent  underground 
business,  and  has  also  notified  the  Post 
Office  authorities  as  to  the  use  of  the 
mails  in  this  connection  by  certain 
brokers.  It  is,  therefore,  probable  that 
some  concerns  will  shortly  have  to  alter 
their  business  methods. 
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Income  Certificates  Exchanged  for  Stock 

Judge  Moses  Wright,  in  the  Floyd  county  Su¬ 
perior  Court  at  Rome,  Ga.,  has  granted  the  peti¬ 
tion  of  the  receivers  for  the  Rome  Insurance 
Company  of  that  city,  who  asked  through  a  rule 
nisi  that  $475,000  of  the  income  certificates  which 
were  issued  by  the  Cherokee  Life,  also  of  Rome, 
and  which  are  held  by  the  receivers,  be  ex¬ 
changed  for  stock  in  the  latter  company.  The 
Cherokee  Life  will  in  the  future  operate  as  a 
stock  company.  The  receivers  of  the  Rome  Life 
are  R.  A.  Denny,  Thomas  K.  Scott,  and  E.  W. 
Butler.  No  objection  was  made  by  the  security 
holders  of  either  company,  and  the  exchange  will 
be  made  immediately. 


New  Officers  for  Union  Pacific  Life 

The  resignation  of  Mark  T.  Kady  as  president 
of  the  Union  Pacific  Life  of  Portland,  Ore.,  has 
brought  about  a  settlement  of  the  contention  as 
to  granting  a  license  to  the  company  by  the 
Oregon  Insurance  Department.  Mr.  Kady  will 
have  no  connection  with  the  management  of  the 
company  through  an  agreement  made  with  the 
Department.  F.  H.  Wienehen,  formerly  treas¬ 
urer,  was  elected  president  to  succeed  Mr.  Kady, 
and  C.  F.  Hendricksen,  president  of  the  Scandi- 
navian-American  Bank  of  Portland,  formerly 
vice-president,  was  elected  treasurer;  I.  M. 
Walker,  first  vice-president;  N.  W.  Merrifield, 
second  vice-president;  C.  H.  Feidman,  third 
vice-president,  and  J.  S.  McClellan,  secretary. 


Independent  Life  of  Nashville 

Commissioner  Will  Taylor  of  the  Tennessee 
Insurance  Department  has  expressed  his  willing¬ 
ness  to  permit  the  Independent  Life  of  Nash¬ 
ville  to  reduce  its  capital  stock  from  $300,000 
to  $100,000.  This  action  will  be  allowed,  it  is 
understood,  in  the  event  there  will  be  a  reor¬ 
ganization  of  the  company,  and  the  stockholders 
have  expressed  themselves  as  willing  to  carry 
out  the  suggestion  made  by  the  Department. 
There  is  a  proposition  under  way  to  throw  the 
assets  of  the  Western  and  Atlantic  Fire,  also  of 
Nashville,  into  the  life  company.  This  includes 
the  one-half  interest  the  Western  and  Atlantic 
holds  in  the  First  National  Bank  building  at 
that  city. 


Pacific  Northwest  Insurance  Congress 

Plans  have  been  completed  for  the  Pacific 
Northwest  Insurance  Congress,  which  is  to  be 
held  Monday  and  Tuesday,  June  2  and  3,  at 
Seattle,  Wash.  The  affair  will  be  given  at  the 
time  that  President  Neil  D.  Sills,  of  the  National 
Association  of  Life  Underwriters,  visits  that 
city,  and  he  will  be  the  principal  speaker  at  the 
banquet  on  Monday  night. 

Prior  to  the  convention  a  banquet  will  be 
given  in  Portland  by  the  Life  Insurance  Associ¬ 
ation  of  Oregon  Thursday  night,  May '  29,  at 
which  President  Sills  wi’l  be  th;  guest  of  honor. 
On  Saturday  night,  May  31,  a  banquet  will  be 
given  in  Tacoma  by  the  Tacoma  Association  of 
Life  Underwriters  to  President  Sills.  The 
congress  will  be  opened  in  Seattle  Monday  morn- 
by  an  address  of  welcome  by  some  city  official, 
and  by  a  response  from  the  Puget  Sound  Life 
Underwriters  Association.  This  will  be  followed 
by  one  or  two  stirring  talks  according  to  the 
time  left  for  the  morning  session.  The  after¬ 


Thursday 

noon  session  will  be  given  over  to  two  or  three  I 
principal  talks  on  “Opportunities  in  Life  Insur¬ 
ance  for  Field  Workers,”  on  “The  Magnitude  of 
Life  Insurance,”  and  on  “Salesmanship  in  Life 
Insurance.”  These  talks  will  be  given  with  the 
main  object  in  view  of  helping  the  “Man  With 
the  Rate  Book”  to  help  himself.  In  the  evening,  | 
at  the  banquet,  three  talks  for  agents  will  be 
given  by  well-known  men  who  will  be  the 
guests  of  the  occasion  in  addition  to  the  talk  of 
President  Sills.  On  Tuesday  morning  the  ses¬ 
sion  will  be  devoted  to  an  open  question  box. 
This  will  be  presided  over  by  a  successful  life 
underwriter.  Tuesday  afternoon  the  delegates 
will  be  the  guests  of  the  Seattle  Association  in 
a  ride  about  town,  and  the  convention  will  ad¬ 
journ  in  time  for  all  delegates  to  take  night 
trains  home. 


Monthly  Income  Policy 

Below  will  be  found  some  interesting  com¬ 
ments  upon  the  above-named  booklet; 

The  Monthly  Income  Policy  of  Life  Insurance, 
Its  Advantages  and  How  to  Present  Them,  is 
the  theme  of  a  valuable  little  booklet  just  oft 
the  press  of  The  Spectator  Company  of  New 
York.  Within  about  forty  pages,  the  author, 
William  T.  Nash,  covers  the  subject  most  thor¬ 
oughly  and  intelligently.  No  agent  could  very 
easily  read  Mr.  Nash’s  concise  explanation  of 
the  plan  of  monthly  Incomes  without  immedi¬ 
ately  haveing  a  clear  conception  of  the  subject. 
— Insurance  World. 

The  work  presents  in  an  attractive  and  force¬ 
ful  manner  the  advantages  of  the  monthly  in¬ 
come  policy  and  how  to  use  them. — Under¬ 
writers  Report. 

The  Monthly  Income  Policy,  by  W.  T.  Nash,  is 
calculated  to  awaken  the  interest  of  prospects 
in  the  benefits  of  the  monthly  income  form  of 
insurance.  The  arguments  to  be  advanced  when 
presenting  this  form  of  contract  to  the  mechanic, 
rent  payer,  salaried,  professional  or  business 
man  or  capitalist,  are  so  clearly  set  forth  that 
an  agent,  even  though  wholly  unfamiliar  with 
the  plan,  is  readily  able  to  present  it  convinc¬ 
ingly.  It  is  particularly  well  adapted  to  the  vari¬ 
ous  and  changing  conditions  for  which  insurance 
protection  is  intended. — Fraternal  Monitor. 


Western  Life  Indemnity  Reinsures  Another 

The  Western  Life  Indemnity  of  Chicago  has 
a  contract  approved  by  the  circuit  court  of  Van- 
derburg  county,  Indiana,  and  also  by  William  H. 
O’Brien,  Auditor  of  State,  authorizing  it  to  take 
over  the  American  Life  and  Annuity  Company  I 
of  Evansville,  Ind.  The  company  is  three  and  a 
half  years  old  and  has  $2,225,000  of  insurance  in 
force.  The  Western  Life  is  negotiating  with  an-  j 
other  company,  which  it  expects  to  take  over 
within  the  next  thirty  days. 


Farmers  National  Life  of  America 

The  first  annual  meeting  of  the  stockholders 
of  the  Farmers  National  Life  of  America,  of 
Chicago,  was  held  recently,  with  more  than 
ninety-eight  per  cent  of  the  stock  represented, 
and  by-laws  were  adopted  as  well  as  electing  a 
board  of  directors.  The  directors  at  their  meet¬ 
ing  re-elected  officers  as  follows:  John  M.  Stahl, 
president;  C.  F.  Sanford,  first  vice-president; 
Judge  John  W.  Williams,  second  vice-president; 
E.  W.  Wickey,  third  vice-president  and  secre¬ 
tary,  and  C.  E.  Fowler,  treasurer.  John  M. 
Ashby  was  made  actuary  and  Dr.  C.  S.  Stanton, 
a  prominent  physician  of  Illinois,  medical  direc¬ 
tor.  The  stockholders  and  directors  voted  un¬ 
animously  to  all  motions  or  resolutions  offered 
by  President  Stahl.  The  company  is  licensed  to 
operate  in  Indiana  and  Illinois,  and  has  already 
written  $150,000  of  business.  A  license  in  Michi¬ 
gan,  Ohio,  Pennsylvania  and  several  other  States 
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1  will  shortly  be  granted.  The  directors  elected  are: 
i  John  M.  Stahl,  Chicago;  Hon.  C.  F.  Sanford, 
London,  Ohio;  Hon.  Isaac  Switzer,  Otterbeia, 
lnd.;  Hon.  John  C.  Billheimer,  Indianapolis; 
Henry  Schrage,  Whiting,  lnd.;  Hon.  William  L. 
Ames.  Oregon,  Wis.;  H.  P.  Swindeman,  Watseka, 
HI.;  John  T.  Johnston,  West  Allis,  Wis.;  Hon. 

!  Samuel  C.  Spohn,  Goshen,  lnd.;  E.  S.  Jones,  Mil¬ 
ford,  Ill.;  Hon.  John  W.  Williams,  Carthage,  Ill.; 
lohn  M.  Ashby,  Chicago;  Hon.  John  H.  Kimble, 
Port  Deposit,  Md.;  William  B.  Baugh,  La 
Fayette,  lnd.;  Alexander  J.  Dawson,  Washing¬ 
ton,  la.;  R.  H.  Kirby,  Dallas  City,  111.;  John  A. 
Peterson,  Swayzoo,  lnd.;  Hon.  E.  M.  Wasmuth, 
Roanoke,  Md.;  Ben.  F.  Biliter,  Huntington,  lnd.; 
George  E.  Fowler,  Indiana  Harbor,  lnd.;  Hon. 
Levi  Morrison,  Greenville,  Pa.;  Lewis  L.  New¬ 
ton,  Pontoosue,  Ill.,  and  E.  W.  Wickey,  East 
Chicago,  lnd. 


Proposed  Merger  Abandoned 

The  proposed  merger  of  the  Michigan  State 
Life  of  Detroit  with  the  Lincoln  National  Life  of 
Fort  Wayne,  lnd.,  has  been  abandoned  owing  to 
the  antagonism  of  stockholders  of  the  Michi¬ 
gan  company.  The  consent  of  all  the  stock¬ 
holders  was  required  and  a  minority  pooled 
their  holdings  and  held  out  for  a  price  which  was 
regarded  as  prohibitive. 


Abandon  Royal  Corporation  of  Chicago 

Further  efforts  to  organize  the  Royal  Corpo¬ 
ration  of  Chicago,  which  had  as  its  purpose  the 
purchasing  of  life  insurance  companies  on  a  big 
scale,  have  been  abandoned.  The  money  sub¬ 
scribed  has  been  returned  in  full.  George  WT. 
Riggs  of  Chicago,  who  promoted  the  company, 
has  been  made  general  agent  of  the  life  depart¬ 
ment  at  that  city  for  the  Travelers  of  Hartford. 


Central  Life  to  Move  to  Lexington 

The  Central  Life  of  Louisville  has  completed 
arrangements  to  remove  its  home  office  from 
that  city  to  Lexington.  The  company  has  re¬ 
ceived  inducements  from  several  cities,  but 
finally  decided  upon  Lexington.  W.  H.  Gregory 
is  president. 


Negro  National  Life  of  Arkansas 

The  Negro  National  Life  of  Arkansas,  which 
has  a  capital  of  $250,000,  has  been  granted  a 
license  by  the  Insurance  Department  of  that 
State.  J.  H.  Barabin  of  Helena  is  president. 


Reliance  Life  of  Pittsburg 

A  splendid  report  of  progress  is  made  by  the 
Reliance  Life  of  Pittsburg  for  the  first  four 
months  of  1913.  In  a  recent  bulletin  the  com- 
i  pany  shows  the  following  figures:  Increase  in 
:  paid  business,  $693,069  or  22.14  per  cent  over 
1912;  decrease  in  expenses,  $51,817,  or  34.32  per 
cent;  increase  in  receipts,  $86,412,  or  22.3  per 
i  cent;  increase  in  receipts  over  disbursements, 
$116,594,  or  271.45  per  cent.  This  indicates  a  fine 

1  record  of  growth  in  business  at  decreased  ex¬ 
pense.  May  5  was  the  tenth  anniversary  of  the 
founding  of  the  company,  and  the  agents  turned 
in  the  largest  amount  of  business  yet  reported 
in  one  day,  with  but  one  exception.  June  is  set 
apart  for  the  annual  competition  for  the  Caritas 
loving  cup,  now  held  by  the  California  depart¬ 
ment.  The  accident  and  health  department  of 
the  company  is  also  making  good  progress.  The 
month  of  March  showed  a  fifty  per  cent  increase 
over  any  previous  month,  while  April  beat 
March  by  twenty  per  cent.  Officers  and  agents 
are  naturally  proud  of  this  fine  showing. 
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SUITS  DISPOSED  OF 


Messrs  Munford  and  Ridgeley  Lose  in 
New  Jersey  Courts 


PROPOSAL  TO  TAKE  OVER  STOCK 


J.  G.  and  A.  R.  Walker  of  Richmond  Win  in 

Connection  with  Offer  to  Sell  Stock  of  Life 
Insurance  Company  of  Virginia 

A  decision  rendered  by  Justice  Swayze  of  the 
New  Jersey  Supreme  Court  on  May  17  practically 
puts  an  end  to  the  suits  pending  in  that  court 
by  Edward  S.  Munford  and  William  B.  Ridgeley 
against  John  G.  Walker  and  Miss  Annie  R. 
Walker,  claiming  damages  aggregating  $1,900,000. 

In  1909,  Mr.  and  Miss  Walker,  controlling  a 
majority  of  the  stock  of  the  Life  Insurance 
Company  of  Virginia,  authorized  Mr.  Munford  to 
find,  and  put  them  in  negotiation  with,  some 
one  who  desired  to  purchase  their  stock.  But, 
in  the  agreement  with  Mr.  Munford,  it  was  ex¬ 
pressly  stipulated  that  the  terms  and  conditions 
on  which  a  sale  would  be  made  were  to  be 
agreed  upon  between  the  Walkers  and  the  pro¬ 
posed  purchaser  to  be  found  by  Munford;  and 
that,  unless  the  Walkers  and  the  proposed  pur¬ 
chaser  did  agree  upon  the  terms  and  conditions 
of  a  sale,  the  negotiations  should  terminate,  and 
there  should  be  no  liability  whatever,  either  to 
Munford  or  his  proposed  purchaser.  Further¬ 
more,  out  of  consideration  to  their  fellow  stock¬ 
holders,  the  Walkers  also  expressly  stipulated 
that  in  no  event  would  a  sale  be  made  unless 
the  purchaser  also  bound  himself  to  buy,  upon 
the  same  terms,  the  shares  of  all  other  stock¬ 
holders  who  might  desire  to  sell. 

Shortly  after  this  limited  authority  was 
granted  to  Munford,  he  introduced  Ridgeley  to 
the  Walkers  as  the  proposed  purchaser  of  their 
stock.  Ridgeley  declined  to  agree  to  the  terms 
and  conditions  announced  by  the  Walkers;  and, 
consequently,  no  agreement  was  ever  entered 
into  between  him  and  the  Walkers. 

Although  Munford’s  extremely  limited  author¬ 
ity  was  in  writing  and  contained  the  plain  and 
unmistakable  provisions  above  mentioned,  Mun¬ 
ford  claimed  that  the  WTalkers  should  compen¬ 
sate  him  for  what  he  had  done.  And,  strange  as 
it  may  seem,  Ridgeley  also  claimed  that  the 
Walkers  were  liable  to  him  for  refusing  to 
sell  him  their  stock. 

The  Walkers  reside  in  Richmond,  Va.,  as  both 
Munford  and  Ridgeley  knew.  '  Although  the  dif¬ 
ferences  between  the  parties  occurred  about 
January,  1910,  no  attempt  was  made  to  sue  the 
Walkers  until  June,  when  they  had  actually 
started  on  a  trip  abroad.  On  June  4,  1910,  Mr. 
and  Miss  Walker  were  on  board  the  Hamburg- 
American  steamship  Amerika,  which  was  due  to 
leave  Hoboken,  N.  J.,  at  nine  o’clock  that  morn¬ 
ing.  Less  than  two  hours  before  the  ship  left 
for  Europe,  Munford  came  aboard  with  process 
servers  and  caused  the  Walkers  to  be  served  with 
notices  of  suits  against  them  by  both  himself 
and  Ridgeley  in  the  New  Jersey  Supreme  Court. 

In  the  complaints  first  filed  by  Munford  and 
Ridgeley  it  was  not  even  claimed  that  the 
Walkers  had  ever  made  any  agreement  of  sale 
with  Ridgeley,  or  that  Ridgeley  and  the  Walkers 
had  ever  agreed  upon  the  terms  and  conditions  of 
a  sale.  Consequently,  the  court  (Chief  Justice 
Gummere,  presiding,)  held  that  these  com¬ 
plaints  did  not  even  state  any  case  against  the 
Walkers;  that  the  complaints  were  fatally  de¬ 
fective  in  failing  to  allege  that  the  Walkers  and 
Ridgeley  agreed  upon  the  terms  and  conditions 
of  a  sale. 

Thereupon,  both  Munford  and  Ridgeley  filed 
amended  complaints,  in  which  they  undertook  to 
allege  that,  after  Ridgeley  was  brought  into  ne¬ 
gotiation  with  the  Walkers,  the  latter  agreed 
with  Ridgeley  on  the  terms  and  conditions  of  a 
sale,  but  thereafter  refused  to  comply  with  the 
alleged  agreement  of  sale.  The  counsel  for 
Munford  and  Ridgley  frankly  admitted  that 
these  amended  complaints  were  framed  to  meet 
the  criticisms  which  Chief  Justice  Gummere  had 
passed  upon  the  first  complaints. 

In  the  pleadings  of  the  Walkers,  they  em¬ 
phatically  denied  that  they  had  ever  made  any 
agreement  whatever  with  Ridgeley,  or  that 
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there  was  the  slightest  foundation  for  any  claim 
against  them  by  either  Ridgeley  or  Munford. 
Their  counsel  also  interposed  numerous  other 
defenses,  one  of  which  was  that  the  law  re¬ 
quired  the  alleged  agreement  with  Ridgeley  to  be 
in  writing,  and  signed  by  the  Walkers,  and  that 
certainly  no  such  agreement  in  writing  existed. 

After  these  defenses  were  interposed,  both 
Munford  and  Ridgeley  took  numerous  contra¬ 
dictory  and  inconsistent  positions  in  court  con¬ 
cerning  their  cases.  Each  of  them,  in  sworn 
answers  to  written  interrogatories,  declared 
that  the  alleged  contract  between  the  Walkers 
and  Ridgeley  was  not  in  writing,  but  was  oral. 
Litter  on,  in  their  pleadings,  they  took  the  same 
position.  But  when  the  court  held  these  plead¬ 
ings  to  be  insufficient,  they  turned  around  and 
offered  to  file  a  writing  not  bearing  the  signa¬ 
tures  of  the  Walkers,  but  signed  solely  by  Mun¬ 
ford  and  Ridgeley,  the  two  people  who  were  Slic¬ 
ing  the  Walkers.  It  will  be  observed  that  both 
of  these  positions  were  inconsistent  with  the 
position  first  taken  by  them;  for,  as  above 
shown,  when  their  original  complaints  were  filed 
neither  of  them  appeared  to  have  any  recollec¬ 
tion  of  any  contract  whatever  between  the 
Walkers  and  Ridgeley,  either  written  or  oral. 

Counsel  for  the  Walkers  urged  Justice  Swayze 
to  refuse  to  allow  Munford  and  Ridgeley  to  file 
the  last-mentioned  writing.  It  was  pointed  out 
that,  even  upon  its  face,  the  alleged  writing 
showed  no  agreement,  because  Ridgeley  had  not 
accepted  the  offer  of  Munford  therein  contained. 
After  hearing  the  matter  fully  argued,  Justice 
Swayze  declined  to  allow  the  writing  to  be  filed, 
and,  in  the  course  of  his  opinion,  said: 

“This  case  has  been  before  the  courts  a  long 
time;  it  has  been  before  me,  I  think,  three 
times,  and  it  is  highly  important  that  the  liti¬ 
gation  should  be  ended  or  that  the  defendants 
should  know  what  they  have  to  meet.  I  think 
counsel  for  the  defendants  are  right  in  saying 
that  the  plaintiff  has  experimented  in  this  case, 
and  I  think  also  that,  as  I  have  already  said, 
the  plaintiff  has  not  been  frank  in  the  matter 

*  *  *  *  I  think  when  they  were  called  upon 

to  answer  those  interrogatories,  they  ought  to 
have  disclosed  the  writing  and  not  said  the  con¬ 
tract  was  oral.’’ 

But,  aside  from  these  considerations  and  pass¬ 
ing  to  the  question  of  the  alleged  writing  be¬ 
tween  Munford  and  Ridgeley,  Justice  Swayze 
pointed  out  that  Ridgeley  “undertook  to  accept 
the  offer  in  writing.  He  didn’t  do  it.  He  didn’t 
accept  the  offer  as  made  for  the  sale  of  1818 
shares  plus  the  sale  or  the  obligation  to  pur¬ 
chase  the  remaining  shares  if  the  other  stock¬ 
holders  wanted  to  sell.  He  distinctly  dictated 
his  acceptance  to  the  1818  shares,  and  that  was 
not  what  the  defendants  offered  to  sell.  Very 
naturally,  I  suppose,  they  thought  they  ought  to 
protect  their  fellow  stockholders — a  very  proper 
thing  for  them  to  do.  He,  very  naturally, 
wanted  to  get  control  of  the  company  without 
paying  for  the  other  stock;  and  that,  I  think, 
is  what  he  undertook  to  do.  Their  minds  never 
met;  there  never  was  any  contract,  either  oral 
or  written.  This  memorandum  is  a  mere  at¬ 
tempt  on  his  part  to  make  a  contract  where  one 
never  existed.  Now,  I  think,  I  would  be  derelict 
if,  at  this  late  day,  I  was  weak  enough  to  allow 
this  application  to  be  filed  merely  because  if  I 
refuse  a  right  to  file  it  my  act  is  probably  not 
subject  to  appeal.  If  it  is,  well  and  good. 

*  *  *  *  But  I  must  take  the  responsibility  as 

it  exists,  and  I  decline  to  allow  this  replication 
to  be  filed.’’ 


New  York  Life  Underwriters  Dine 

President  Allen,  of  the  Life  Underwriters  As¬ 
sociation  of  New  York,  managed  another  suc¬ 
cessful  meeting  on  Tuesday  evening  at  the  Cafe 
Boulevard.  Over  seventy  members  and  guests 
gathered  around  the  dinner  tables  and  were 
entertained  by  various  cabaret  performers  dur¬ 
ing  the  course  of  the  meal.  At  its  close  Presi¬ 
dent  Allen  introduced  St.  John  DuVal  of  the 
Northwestern  Mutual  Life  to  speak  on  route 
work.  Mr.  DuVal  was  brief  in  his  remarks,  but 
managed  to  get  in  several  pointers  in  connection 
with  regularity  of  calls.  He  stated  that  when 
he  entered  the  business  he  knew  little  of  it, 
and,  in  looking  back,  found  that  he  learned  more 
when  he  did  less.  The  main  point  of  his  address 
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was  that  “if  you  see  a  hundred  men  you  will 
land  one,  if  you  see  two  hundred  you  will  land 
two.” 

After  the  report  of  the  executive  committee 
had  been  read  by  Secretary  Atkinson,  the  chair¬ 
man  called  upon  J.  L.  Priddy  to  explain  the  na¬ 
ture  of  the  pledge  which  the  members  had  been 
asked  to  sign.  He  stated  that  the  association 
would  not  stand  for  dishonest  practices  and  be¬ 
lieved  that  there  should  be  a  limit  on  license, 
making  six  applications,  or  $25,000  of  insurance 
in  one  year,  a  minimum  requirement  for  a  re¬ 
newal  of  license.  The  pledge  is  as  follows: 

Being  desirous  of  raising  the  standard  of  the 
life  insurance  business,  and  of  carrying  out  the 
provisions  of  the  constitution  of  the  Life  Under¬ 
writers  Association  of  New  York,  I  agree  to  re¬ 
port  in  writing  to  the  president  of  the  Life 
Underwriters  Association  of  New  York  all  sus¬ 
pected  violations  of  the  law,  and  all  acts  con¬ 
trary  to  the  ethics  of  the  business,  for  such  ac¬ 
tion  as  the  association  may  decide  to  take. 

The  closing  address  was  made  by  J.  J.  Hoey, 
Second  Deputy  Superintendent  of  Insurance  of 
New  York,  who  referred  to  the  work  of  the  In¬ 
surance  Department  in  raising  the  standard  of 
the  business  so  far  as  agents  and  brokers  are 
concerned.  He  believed  that  life  insurance  was 
on  a  square  basis,  that  the  executive  officers 
were  of  high  caliber  and  that  the  agents  should 
be  encouraged  and  supported  in  their  efforts  to 
purge  the  business  of  incompetent  and  dishonest 
men. 


To  Test  Iowa  Blue  Sky  Law 

The  constitutionality  of  the  Iowa  blue  sky  law 
will  be  tested  in  the  courts.  This  was  an¬ 
nounced  by  attorneys  who  appeared  before  Gov¬ 
ernor  Clarke  at  Des  Moines  and  besought  him 
to  withhold  approval  of  the  measure.  However, 
the  Governor  asserted  that  it  is  for  the  courts 
rather  than  himself  to  determine  whether  a 
measure  is  constitutional,  so  he  approved  the 
measure,  which  becomes  effective  July  4.  I.  M. 
Earle,  vice-president  and  general  counsel  for 
the  Bankers  Life  of  Des  Moines,  was  one  of  the 
attorneys  who  appeared  before  the  Governor 
against  the  bill.  Mr.  Earle  anticipates  that  the 
law  will  be  tested  either  by  some  taxpayer  seek¬ 
ing  an  injunction  to  stop  the  Secretary  of  State 
from  putting  the  law  into  effect  or  by  refusal 
of  some  affected  concern  to  meet  its  provisions. 
In  either  case,  the  putting  into  effect  of  the 
statute  will  be  withheld  pending  court  rulings, 
which  will  require  several  months. 


Louis  L.  Hopkins  Resigns 

The  resignation  of  Louis  L.  Hopkins  as  man¬ 
ager  for  the  Union  Central  Life  of  Cincinnati 
in  New  York  city  has  been  tendered  to  that 
company.  Mr.  Hopkins  is  at  the  present  time 
in  poor  health  and  feels  that  he  cannot  de¬ 
vote  the  proper  amount  of  attention  to  the  du¬ 
ties  of  this  important  agency.  He  came  to  New 
York  from  Boston  a  few  years  ago  and  has 
given  the  company  a  considerable  volume  of 
business. 

No  successor  has  yet  been  appointed  to  suc¬ 
ceed  him,  but  the  company  doubtless  knows 
where  to  find  a  man  who  has  already  proved  his 
worth  as  a  personal  producer,  as  an  organizer, 
and  who  is  popular  in  the  fraternity. 


The  Income  Tax  Bill 

Representatives  of  life  insurance  companies 
made  impressive  arguments  last  Monday  before 
the  Senate  finance  committee  against  the  provi¬ 
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sions  of  the  income  tax  section  of  the  Under¬ 
wood  tariff  bill,  which  are  opposed  by  the  in¬ 
surance  interests.  Particular  stress  was  laid  on 
the  unfairness  of  the  measure.  Among  the 
speakers  was  Darwin  P.  Kingsley,  president  of 
the  New  York  Life  of  New  York,  who  made 
many  strong  points  against  the  measure. 


Negotiating  Reinsurance  Deal 

OKLAHOMA  CITY,  May  24. — Negotiations  are 
under  way  looking  to  the  reinsurance  of  the 
Home  Life  of  Oklahoma  City  by  the  American 
National  Life  of  Galveston,  Texas. 


Life  Notes 

—The  Bank  Savings  National  Life  of  Topeka,  Kan., 
will  issue  new  policy  forms  beginning  July  1  next. 

—The  executive  committee  of  the  National  Conven¬ 
tion  of  Insurance  Commissioners  will  meet  at  Rich¬ 
mond,  Va.,  June  11  and  12. 

— The  Empire  Life  of  Augusta,  Ga.,  has  completed 
details  for  the  erection  of  a  fifteen-story  office  build¬ 
ing  in  that  city.  Work  will  begin  about  October  1. 

— The  Great  Southern  Life  of  Houston,  Tex.,  made 
a  record  for  business  in  April.  During  that  month 
679  applications  were  received  for  $1,800,125  of  insur¬ 
ance. 

— The  Memphis  Life  Underwriters  Association  has 
elected  officers  as  follows:  R.  Henry  Lake,  presi¬ 
dent;  J.  E.  Lippitt,  vice-president,  and  Charles  A. 
Weathers,  secretary. 

*  — C.  C.  Bawker,  formerly  with  the  American  Cen¬ 
tral  of  Indianapolis,  has  been  appointed  director  ot 
agents  for  the  Reliable  Life  of  Indianapolis,  with 
headquarters  at  the  home  office. 

• — The  Manhattan  Life  of  New  York  expects  to 
reach  the  amount  assigned  in  new  business  during 
this  month  if  the  few  remaining  days  continue  as  pro¬ 
ductive  as  the  first  part  of  May. 

— The  “Nederlandsche  Almanak  van  Levensverze- 
kering”  for  1913  has  been  published  at  Amsterdam  by 
W.  Gosler.  It  presents  statistics  of  the  life  insurance 
companies  operating  in  Holland,  with  much  other 
information. 

— The  Western  Reserve  Life  of  Muncie,  Ind.,  had 
an  encouraging  year  during  1912.  As  of  December  its 
gross  assets  were  $215,905,  and  surplus  to  policy¬ 
holders  $116,745.  The  company  now  has  $1,357,466  of 
insurance  in  force. 

— Dr.  James  W.  Glover,  professor  of  mathematics 
and  insurance  in  the  University  of  Michigan,  will  de¬ 
liver  a  course  of  lectures  in  the  summer  session  of  the 
University  of  Oregon  on  the  applications  of  mathe¬ 
matics  to  finance,  insurance,  and  statistics. 

— The  Puget  Sound  Life  Underwriters  Association 
of  Seattle  has  elected  officers  as  follows:  I.  A.  Na¬ 
deau,  president;  W.  D.  Mead,  first  vice-president; 

R.  C.  Stuart,  second  vice-president;  R.  C.  Stuart,  sec¬ 
retary,  and  Charles  C.  Thompson,  treasurer. 

— F.  A.  Draper  of  Chicago  has  been  elected  second 
vice-president  and  actuary  of  the  Conservation  Life  of 
South  Bend,  Ind.  He  has  been  a  consulting  actuary 
for  some  time  past  and  will  continue  for  the  present 
in  that  capacity  for  the  Scandia  Life  of  Chicago. 

—The  New  England  Mutual  Life  of  Boston,  which 
was  recently  licensed  in  Iowa  and  Kansas,  has  ap¬ 
pointed  Clarence  N.  Anderson  general  agent  for 
Iowa,  with  headquarters  at  Des  Moines,  and-Uharles 

S.  Locknane,  for  Kansas,  with  headquarters  at 
Topeka. 

— At  St.  Louis  the  head  of  a  leading  manufacturing 
concern  will  voluntarily  retire  therefrom  on  January 
1  next,  and  is  open  to  receive  a  proposition  from 
some  large  corporation  desiring  representation  there. 
If  interested,  address  the  advertiser  in  another 
column  of  this  issue. 

— Donald  F.  Campbell  of  Chicago  has  been  ap¬ 
pointed  consulting  actuary  of  the  Wisconsin  National 
Life  of  Oshkosh  to  fill  the  vacancy  caused  by  the 
resignation  of  J.  L.  Neddersen.  C.  R.  Boardman  has 
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been  elected  secretary  to  fill  the  corresponding  posi¬ 
tion,  which  was  heretofore  held  by  Mr.  Neddersen. 

—The  Indicator  Chart  for  1913,  giving  statistics  of 
American  and  Canadian  legal  reserve  life  insurance 
companies  in  the  United  States,  has  been  published  by 
the  Indicator  Publishing  Company.  It  presents  com¬ 
parative  figures  for  five  years  of  the  principal  items 
from  the  successive  statements  of  the  respective  com¬ 
panies,  in  convenient  form. 

—Jackson  Maloney,  manager  of  the  contract  de¬ 
partment  of  the  Philadelphia  Life  of  Philadelphia,  has 
been  appointed  manager  of  agencies  of  that  com¬ 
pany.  Mr.  Perry  has  been  made  State  agent  for  New 
Jersey,  with  headquarters  at  Trenton,  and  Mr.  Clow- 
ney  has  been  appointed  to  a  similar  position  in 
Illinois,  with  headquarters  at  Chicago. 

— J.  H.  Brock,  managing  director  of  the  Great  West 
Life  Assurance  of  Winnipeg,  sailed  from  Liverpool 
last  Thursday  for  New  York  and  is  due  to  arrive 
to-day.  He  has  been  in  Europe  for  several  months. 
The  company  has  recently  started  issuing  annual 
dividend  policies  in  Canada.  They  have  been  issued 
by  the  Great  West  Life  in  North  Dakota  for  several 
years. 

— The  New  York  Life  of  New  York  during  April 
paid  living  policyholders  and  beneficiaries  in  death 
claims,  cash  values,  dividends  and  annuities,  $6,321,- 
726.  Of  this  amount  $3,826,556  was  paid  to  5705  living 
policyholders;  $2,495,169  to  the  beneficiaries  of  759 
people  who  died,  thus  the  living  received  in  a  single 
month  $1,331,387  more  than  the  beneficiaries  of  the 
dead. 

— The  Chiyjoda  Mutual  Life  of  Tokyo,  Japan,  in  its 
ninth  annual  statement,  reports  new  business  for 
1912  of  9300  policies  for  $6,304,650,  producing  a  pre¬ 
mium  income  of  $185,158.  Its  total  insurance  in  force 
is  now  $26,166,777,  the  gain  for  last  year  being  $4,802,- 
S17.  The  company  possesses  assets  of  $4,007,082  and 
a  surplus  of  $301,735,  including  a  subscribed  capital 
of  $144,000.  I.  Kadono  is  the  president  of  this  flour¬ 
ishing  institution. 

— Dr.  James  W.  Glover,  professor  of  mathematics 
and  insurance  at  the  University  of  Michigan,  informs 
1  he  Spectator  that  there  has  been  a  good  demand 
for  the  graduates  of  this  year  in  financial,  actuarial 
and  statistical  mathematics.  A  number  of  the  grad¬ 
uates  already  have  secured  positions  and  others  have 
good  offers  under  consideration.  J.  Royden  Morri¬ 
son  has  been  appointed  actuary  of  the  First  National 
Life  and  Accident  Insurance  Company  of  Pierre, 
South  Dakota;  Wendell  P.  Coler,  actuary  of  the 
National  L  nion  of  Toledo,  Ohio,  one  of  the  large 
fraternal  orders  of  this  country,  and  L.  J.  Arnold, 
actuary  of  the  Peoples  Life  Insurance  Company  of 
Chicago.  Recent  developments  in  the  applications  of 
mathematics  to  biology  have  created  a  new  demand 
for  graduates  in  statistical  mathematics,  and  in  this 
connection  John  R.  Miner  has  been  appointed  assist¬ 
ant  to  Dr.  Raymond  Pearl  at  the  agricultural  experi¬ 
ment  station,  Orono,  Maine.  He  will  assist  Dr.  Pearl 
in.  the  applications  of  mathematics  to  biological  re¬ 
search  work.  These  students  will  enter  upon  their 
duties  either  at  the  end  of  this  semester  or  of  the 
summer  sessicn. 


INDUSTRIAL 


Colonial’s  Base  Ball  News 

In  The  Colonial  News,  published  in  the  inter¬ 
ests  of  the  field  staff  of  the  Colonial  Life,  an 
interesting  section  of  the  paper  is  that  devoted 
to  the  “baseball”  season.  The  field  activities 
are  scored  after  the  manner  of  baseball  contests. 
“Games”  are  scheduled  for  certain  dates  be¬ 
tween  districts,  and  the  standing  of  each  "team” 
is  shown,  with  the  percentage.  The  score  is 
figured  on  the  basis  of  industrial  increase.  All 
reference  to  the  “games”  is  in  language  that  is 
strictly  typical  of  the  diamond. 

Needless  to  say,  the  various  teams  of  the 
three  sections,  aptly  named  the  National,  Amer- 
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can  and  International  Leagues,  are  striving 
earnestly  for  the  pennant. 


Industrial  Notes 

— The  Commonwealth  Life  of  Louisville  announces 
he  promotion  of  Agent  J.  T.  Epperson  to  an  assist- 
incy  at  Birmingham. 

— Application  for  a  license  to  operate  in  Tennessee 
las  been  made  by  the  Life  Insurance  Company  of 
Virginia.  It  is  the  company’s  intention  to  work  that 
leld  immediately. 

— Marcus  W.  Pander,  superintendent  of  the  Metro¬ 
politan  Life  at  Butte,  Mont.,  secured  his  year’s  allot- 
nent  in  industrial  on  April  19.  The  following  week 
i  le  went  over  the  line  as  well  in  the  ordinary. 

— The  Colonial  Life  of  Jersey  City,  N.  J.,  announces 
[he  following  assistancy  changes:  L.  L.  Gardner  is 
ransferred  from  Harrisburg  to  Norristown;  W.  E. 
Kerstetters  is  made  assistant  at  Harrisburg,  and  John 
VV.  Wilkinson,  at  North  Hudson. 

— The  industrial  department  of  the  Prudential  of 
Newark  is  making  a  strenuous  campaign  this  month 
1  along  the  lines  of  revivals.  The  agents  are  being 
urged  to  do  some  telling  work  in  that  direction. 

I  ‘Push  Strong  for  Revivals”  is  the  watchword  all 
J  along  the  line. 


FIRE  INSURANCE 


NEW  YORK  SURVEYS 


Committees  Organize. — The  fire  patrol 
committee  of  the  New  York  Board  of  Fire 
Underwriters  has  been  organized  with  the 
same  chairman  as  last  year.  The  finance  com¬ 
mittee  was  likewise  organized,  and  J.  A.  Kelsey 
was  made  representative  on  the  committee  on 
i  patents. 

I  New  York  Board  Meeting. — Cecil  F.  Shall- 
:  cross,  United  States  manager  of  the  Royal  of 
Liverpool,  presided  at  the  meeting  of  the  New 
York  Board  of  Fire  Underwriters,  held  last 
I  week  at  the  Board’s  rooms,  in  the  absence  of 
!  Harold  Herrick,  the  president-elect,  who  is 
at  present  on  the  Pacific  Coast.  Mr.  Shall- 
cross  is  the  new  vice-president.  A  glowing 
1  tribute  was  paid  by  him  to  Henry  W.  Eaton, 
|  United  States  manager  of  the  Liverpool  and 
London  and  Globe  of  Liverpool,  the  retiring 
president,  for  the  invaluable  service  rendered 
during  his  term  of  office,  and  a  vote  of  thanks 
j  from  the  members  was  extended.  Mr.  Eaton 
made  a  brief  response,  in  which  he  expressed 
his  deep  appreciation  for  the  kind  words.  The 
Board  adopted  a  resolution  providing  that  no 
j  committee  should  be  permitted  to  employ  a 
discharged  official  or  employee  of  another 
committee  without  a  recommendation  from 
such  committee. 

|  Takes  Away  Another  Company. — The  re¬ 
insurance  of  the  Teutonia  of  New  Orleans  by 
the  Hartford  takes  away  one  more  company 
from  the  agency  forces  in  this  city.  The  Teu- 
;  tonia  has  an  honorable  record  for  regularity 
and  loyalty  to  the  pledges,  but  in  its  home  the 
I  retirement  of  the  company  is  a  distinct  loss. 


Inspecting  United  States  Methods. — Kingo 
;  Hara,  manager  of  the  Meiji  Fire  Insurance 

I  [Company  of  Tokio,  Japan,  who  is  making  a 
j  tour  of  the  world,  is  in  the  United  States,  and 
1  this  week  or  next  will  reach  New  York.  He 
(/  is  gathering  information  on  fire  prevention  and 
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fire  protection  methods,  which  he  will  present 
to  his  government.  He  will  inspect  the  fire 
alarm  system,  the  fire  patrol  and  make  other 
observations.  While  in  Chicago  on  his  east¬ 
ward  journey  across  this  country,  he  visited 
the  laboratories  of  the  National  Board  of  Fire 
Underwriters.  Before  leaving  for  Europe  he 
will  visit  Toronto  and  Montreal. 

Experience  Disturbing. — The  experience  of 
the  companies  insuring  automobiles  in  losses 
is  disheartening  in  the  light  of  the  increased 
competition  which  has  forced  down  the  rates. 
At  present  the  rates  are  sagging,  and  the  fear 
of  the  companies  is  that  they  will  further  de¬ 
cline.  Yet  the  business  is  steadily  increasing 
in  volume,  and  several  companies  which  have 
been  a  long  time  in  the  race  inform  us  that 
their  receipts  have  increased. 

Standing  Committte  of  Local  Board. — 
We  notice  that  the  standing  committees  of  the 
local  Board  have  been  re-elected  without 
change.  One  of  the  singular  things  about  the 
election  ten  days  ago  was  that  the  new  presi¬ 
dent  was  absent  in  California,  and  five  mem¬ 
bers  of  the  elected  committees  were  abroad, 
and  one  chairman  was  on  a  vacation  in  South 
America.  The  Board  preserves  its  old  method 
of  re-electing  efficient  committees  and  officials, 
and  reverses  the  rule  of  the  Exchange  which 
follows  the  practice  of  rotation  in  office.  Yet 
both  bodies  are  successfully  managed  in  their 
differing  principles. 

Insurance  Society  Elects  Officers. — The 

Insurance  Society  of  New  York,  at  the  annual 
meeting  held  on  Tuesday  last,  elected  officers 
as  follows : 

President,  Frederic  C.  Buswell,  vice-presi¬ 
dent  of  the  Home  of  New  York;  vice-presi¬ 
dents,  R.  Emory  Warfield,  president  of  the 
Hanover  of  New  York;  James  Marshall,  of 
Willard  S.  Brown  &  Co. ;  Edwin  W.  DeLeon, 
president  of  the  Casualty  Company  of  America 
of  New  York,  and  Wallace  Reid;  secretary- 
treasurer,  Edward  R.  Hardy  of  the  Fire  In¬ 
surance  Exchange;  executive  committee  (two 
years),  Frederick  J.  Walters;  three  years, 
George  W.  Hayes,  Bertram  E.  Gendar  and 
Alfred  M.  Best. 

Resolutions  were  adopted  expressing  the 
appreciation  of  the  society  of  the  valuable 
services  rendered  by  Albert  R.  Horsford,  the 
retiring  president,  during  his  term  of  office. 

BOSTON  AND  VICINITY 

Applies  for  Massachusetts  License. — The 

Automobile  Insurance  Company  of  Hartford 
has  applied  for  admission  to  Massachusetts  to 
write  marine,  inclusive  of  automobile  insur¬ 
ance.  The  company  has  a  capital  of  $300,000 
and  a  net  surplus  of  $298,615.  No  agent  has 
yet  been  named. 

Elected  to  Succeed  Mr.  Cowles. — At  the 

regular  quarterly  meeting  of  the  directors  of 
the  Underwriters  Bureau  of  New  England  last 
week,  George  Neiley,  of  the  firm  of  Field  & 
Cowles,  was  elected  to  succeed  the  late  Ed¬ 
mund  B.  Cowles  as  treasurer. 

New  Bill. — The  opposition  of  the  depart¬ 
ment  store  merchants  of  Boston  proved  too 
much  for  Insurance  Commissioner  Hardison 
and  the  insurance  interests  of  the  State  in 
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getting  a  bill  passed  to  regulate  inter-insurers 
and  reciprocal  underwriters.  Accordingly,  it 
was  referred  to  the  “next  General  Court.” 

Will  Enter  Massachusetts.— The  Union 
Insurance  Company  of  Bangor,  Me.,  has  de¬ 
cided  to  enter  Massachusetts.  It  is  one  of  the 
oldest  companies  in  marine  business  and 
William  Wallace  will  represent  it. 

Leave  for  Europe. — Walter  B.  Henderson 
of  John  C.  Paige  &  Co.,  and  Robert  J.  Dunkle 
of  OBrion,  Russell  &  Co.,  sailed  Tuesday  on 
the  “Laconia”  from  Boston  for  a  two  months’ 
vacation  abroad. 

Appointed  Agents. — W.  E.  Davenport  & 
Son  have  been  appointed  agents  for  the  Stand¬ 
ard  Fire  of  Trenton,  which  was  recently  ad¬ 
mitted  to  this  State. 

CHICAGO  AND  THE  WEST 

Inspection  of  Quincy. — The  Illinois  Fire 
Prevention  Association  recently  inspected  502 
buildings  at  Quincy,  Ill.,  and  found  only  121 
defects.  The  city,  the  report  says,  is  badly  in 
need  of  an  electrician. 

For  Exhibition  Purposes. — The  upper  floors 
of  the  Insurance  Exchange  building  being 
filled  with  insurance  offices,  the  management 
of  the  building  have  decided  to  lease  the  entire 
second  floor  to  Adolph  Friedman,  who  will 
occupy  it  permanently  for  exhibiting  building 
materials.  Mr.  Friedman  was  for  many  years 
with  D.  H.  Burnham  &  Co.,  architects. 


National  Convention  of  Fire  Waste 

A  movement  has  been  started  to  hold  a  Na¬ 
tional  convention  on  fire  waste  October  13  to 
18,  inclusive,  at  Philadelphia,  and  delegates  are 
expected  from  every  section  of  the  United 
States.  The  idea  was  launched  at  that  city  re¬ 
cently  following  an  address  by  Franklin  H. 
Wentworth  of  the  National  Fire  Protection  As¬ 
sociation  on  the  subject  of  fire  waste.  Mayor 
Blankenburg  has  instructed  Powell  Evans,  chair¬ 
man  of  the  Fire  Prevention  Commission  of  that 
city  to  take  immediate  steps  toward  arranging 
the  convention.  Invitations  have  been  extended 
to  officials  of  the  National  Government  inter¬ 
ested  in  economic  problems,  State  and  municipal 
officers,  representatives  of  fire  prevention  and 
protection  forces,  insurance  men,  the  various 
trade,  civic,  labor  and  business  associations,  as 
well  as  the  British  Fire  Prevention  Committee. 
An  elaborate  programme  has  been  arranged;  and 
while  the  list  of  speakers  has  not  been  com¬ 
pleted,  some  of  the  most  prominent  men  in¬ 
terested  in  the  subject  in  the  United  States  will 
deliver  addresses.  The  Philadelphia  Fire  Pre¬ 
vention  Commission,  which  has  charge  of  the 
convention,  is  composed  of  the  following; 
Powell  Evans,  chairman;  Walter  F.  Ballinger, 
D.  Knickerbacker  Boyd,  William  C.  Haddock, 
Robert  S.  Perry,  Charles  A.  Hexamer,  James 
Collins  Jones,  R.  H.  Newbern  and  Jesse  D. 
Burks. 


South-Eastern  Underwriters  Meet 

The  members  of  the  South-Eastern  Under¬ 
writers  Association  were  gathering  at  Atlantic 
City  early  this  week  to  attend  the  annual  ses¬ 
sions  scheduled  for  Tuesday  and  Wednesday, 
May  27  and  28, 
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THE  SPECTATOR 


Thursday 


ANNUAL  MEETING  LARGE¬ 
LY  ATTENDED 


National  Board  of  Fire  Underwriters 
in  Forty-Seventh  Assemblage 


YV.  N.  KREMER  IS  THE  NEW  PRESIDENT 


Heavy  Loss  Ratio,  Small  Margin  of  Profit  and 

Excessive  Legislation  Considered  at  Length 

The  forty-seventh  annual  meeting  of  the  Na¬ 
tional  Board  of  Fire  Underwriters,  held  Thurs¬ 
day  last  at  the  Waldorf-Astoria  at  New  York, 
waa  one  of  the  largest  in  its  history,  there  be¬ 
ing  in  attendance  115  presidents,  managers, 
other  officials,  including  representatives  from 
all  sections  of  the  country.  The  meeting  was 
devoted  strictly  to  routine  business  and  the 
absence  of  an  address  other  than  that  of  the 
president  was  noticeable.  A  short  adjournment 
was  taken  for  luncheon,  which  was  served  at 
the  hotel,  and,  following  this,  which  was  also 
ended  without  remarks,  the  meeting  was  rapidly 
brought  to  a  close. 

An  unusual  feature  of  the  meeting  was  that 
six  former  vice-presidents  of  the  National 
Board  were  in  attendance,  and  they  were  ap¬ 
pointed  by  President  George  W.  Babb  to  serve 
as  the  nominating  committee  for  selecting  the 
list  of  officers  to  serve  for  the  coming  fiscal 
year.  The  former  presidents  were:  William  B. 
Clark,  president  of  the  -®tna  of  Hartford,  who 
was  the  senior  ex-president;  E.  C.  Irvin,  presi¬ 
dent  of  the  Fire  Association  of  Philadelphia; 
J.  Montgomery  Hare,  joint  manager  of  the  Nor¬ 
wich  Union  of  Norwich,  Eng.;  A.  W.  Damon, 
president  of  the  Springfield  Fire  and  Marine  of 
Springfield,  Mass.;  Robert  B.  Beath,  president 
of  the  United  Firemans  of  Philadelphia,  and 
George  W.  Burchell,  vice-president  of  the  Queen 
of  New  York. 

Among  the  important  subjects  considered 
were  the  excessively  high  loss  record  of  the 
United  States,  which  was  discussed  at  length 
in  the  annual  address  of  President  Babb,  and 
from  which  liberal  excerpts  were  printed  in  last 
week’s  issue  of  The  Spectator.  He  also  dwelt 
at  length  on  the  enormous  amount  of  legislation 
for  the  regulation  of  fire  insurance  companies 
in  the  various  States.  This  was  also  entered 
into  at  length  in  the  report  of  the  committee 
on  laws,  of  which  F.  C.  Buswell,  vice-president 
of  the  Home  of  New  York,  is  chairman. 

The  meeting  was  called  to  order  promptly  at 
11  o’clock  by  President  Babb,  and  following  the 
roll  call  several  communications  were  read  from 
absent  members,  and  then  the  president’s 
address  was  read.  Former  President  Clark  of 
the  association  acted  as  chairman  during  the 
reading.  The  report  of  C.  J.  Holman,  the 
treasurer,  showed  that  the  total  expenditures 
during  the  past  fiscal  year  amounted  to  $211,- 
452,  and  that  the  total  balance  on  hand 
amounted  to  $11,444.  The  Northwestern  Na¬ 
tional  of  Milwaukee  and  the  Frankona  Rein¬ 
surance  of  Frankfort,  Germany,  were  then  ad¬ 
mitted  to  membership.  The  Rossia  of  St. 
Petersburg  was  elected  a  member  later  in  the 
meeting. 

RECOMMENDATIONS  ADOPTED 

The  recommendations  made  by  the  executive 
committee,  of  which  E.  G.  Richards  was  chair¬ 


man,  were  unanimously  adopted.  The  date  for 
the  annual  meeting  was  changed  from  the  sec¬ 
ond  Thursday  in  May  until  the  fourth  Thurs¬ 
day.  Other  changes  made  were  that  the  vice- 
president  of  the  board  shall  be  ex-officio  mem¬ 
ber  of  the  executive  committee  and  of  all  stand¬ 
ing  committees,  as  well  as  the  president  and 
the  secretary  and  treasurer  also  ex-officio  mem¬ 
bers  of  the  executive  committee.  The  commit¬ 
tee  report  concludes,  in  part,  as  follows: 

The  service  which  the  National  Board  is  rendering 
to  its  members  and  to  the  public  is  one  so  broad  and 
far-reaching  that  it  cannot  be  fully  appreciated,  or  at 
least  fully  measured,  even  by  those  most  actively  en¬ 
gaged  in  its  many-sided  work. 

To  what  bounds  its  varied  efforts  may  finally  reach 
we  may  only  surmise,  but  the  hoard  gives  promise 
of  a  magnificent  future.  Organized  originally  to  op¬ 
pose  oppressive  legislation,  its  practical  work  and 
purpose  became  almost  wholly  utilitarian  through  its 
practical  control  of  rates  and  rate-making  organiza¬ 
tions.  Scarcely  twelve  years  had  passed  after  its  or¬ 
ganization  in  1866  before  its  rate  control  had  waned 
and  soon  ceased.  Then  followed  years  of  quiet  and 
almost  innocuous  desuetude.  Always  an  honorable 
and  dignified  body,  yet  it  occupied  for  many  years 
but  a  small  place  in  the  activities  of  the  business  of 
fire  insurance.  Then  came  the  period  of  educational 
awakening.  The  importance  to  fire  insurance  inter¬ 
ests  of  having  some  body  which  should  determine 
standards  of  excellence  in  device  and  method  relat¬ 
ing  to  fire  extinction  and  fire  prevention  became 
evident. 

One  department  after  another  has  been  added,  and 
during  the  past  year  the  original  hope  of  the  organ¬ 
izers  of  the  National  Board,  as  it  appears  in  the  call 
issued  to  the  companies  October  21,  1865,  was  realized 
by  the  enlargement  of  the  scope  of  the  work  of  the 
committee  on  laws,  and  legislative  and  legal  matters 
have  been  dealt  with  in  a  broad  and  thorough  man¬ 
ner,  welding  the  influence  of  its  many  members  into 
a  single  and  powerful  force  for  good,  discouraging 
to  bad  legislation,  but  to  healthy  and  wise  legislation 
a  cordial  support,  such  as  the  fire  insurance  companies 
have  never  before  as  a  single  body  been  in  a  position 
to  offer. 

Can  there  be  any  limit  to  this  National  Board  in 
its  progressive  work  of  propagating  sound  principles 
and  a  broader  education  in  fire  underwriting  science! 

AFTERNOON  SESSION 
The  greater  part  of  the  afternoon  session  was 
taken  up  with  the  hearing  of  committee  reports, 
as  follows: 

Finance,  Harold  Herrick,  chairman;  laws,  F. 
C.  Buswell,  chairman;  incendiarism  and  arson, 
J.  J.  Guile,  chairman;  statistics  and  origin  of 
fires,  Clarence  E.  Porter,  chairman;  fire  preven¬ 
tion,  Geo.  W.  Hoyt,  chairman;  lighting,  heating 
and  patents,  C.  F.  Shallcross,  chairman;  con¬ 
struction  of  buildings,  Charles  G.  Smith,  chair¬ 
man;  adjustments,  Frank  Lock,  chairman; 
clauses  and  forms,  Joseph  McCord,  chairman; 
membership,  Alfred  E.  Duncan,  chairman. 

The  committee  on  membership  reported  that 
the  total  numbered  122. 

W.  N.  Kremer,  president  of  the  German- 
American  of  New  York,  who  was  vice-president 
of  the  association,  was  elected  president  to  suc¬ 
ceed  Mr.  Babb.  E.  G.  Richards,  United  States 
manager  of  the  North  British  and  Mercantile  of 
London,  was  elected  vice-president  to  succeed 
Mr.  Kremer.  C.  J.  Halman,  assistant  manager 
of  the  Commercial  Union  of  London,  was  re¬ 
elected  treasurer,  and  E.  J.  Haynes,  president 
of  the  Newark  Fire  of  Newark,  was  elected 
secretary  to  succeed  E.  W.  West,  secretary  of 
the  Glens  Falls  of  Glens  Falls,  N.  Y.,  who  de¬ 
clined  the  nomination.  Five  new  members  of 
the  executive  committee  were  elected  to  fill 
vacancies  caused  by  the  retirement  of^  Mr. 
Richards,  E.  Winchester,  E.  J.  Jenison,  E.  L. 
Ellison  and  Charles  R.  Peck.  The  new  members 
are:  R.  M.  Bissell,  vice-president  and  man¬ 
ager  of  the  Hartford  Fire  of  Hartford;  William 
H.  Stevens,  president  of  the  Agricultural  Fire 
of  Watertown,  N.  Y.;  J.  B.  Morton,  of  the  Fire 
Association  of  Philadelphia;  J.  Lynn  Truscott, 
vice-president  of  the  Camden  Fire  of  Camden, 

N.  J.,  and  Charles  L.  Case,  United  States  man¬ 
ager  of  the  London  Assurance  of  London,  who 
was  appointed  chairman. 


TRIBUTE  TO  MR.  BABB 
Glowing  tributes  were  paid  Mr.  Babb  for  his 
efficient  service  as  president  of  the  board  by 
Frank  Lock,  United  States  manager  of  the  At¬ 
las  of  London  and  Mr.  Case.  The  untiring  de¬ 
votion  shown  by  the  retiring  president  to  the 
board  was  the  source  of  a  great  part  of  their 
praise,  and  incidents  were  cited  by  Mr.  Lock 
of  the  attention  which  Mr.  Babb  had  given  to 
matters  while  he  was  a  member  of  committees 
as  well  as  president.  Mr.  Babb  feelingly 
acknowledged  his  appreciation  for  these  re¬ 
marks  and  concluded  by  saying: 

“Gentlemen,  the  National  Board  of  Fire 
Underwriters  has  been  worthy  of  any  devotion 
I  have  been  able  to  give  it.” 


MEMBERS  PRESENT 

The  companies  which  answered  to  the  roll  call 

are : 

Aachen  and  Munich  Fire,  Germany;  Aitna,  Hart 
ford;  Albany,  Albany;  Atlas  Assurance,  London; 
Caledonian,  Scotland;  Commerce,  Albany;  Commer 
cial  Union,  London;  Commercial  Union,  New  York: 
Commonwealth,  New  York;  Dutchess  Fire,  Pough 
keepsie,  N.  Y. ;  Equitable  Fire  and  Marine,  Provi¬ 
dence,  R.  I.;  Fire  Association,  Philadelphia; 
Franklin  Fire,  Philadelphia;  German  Alliance,  New 
York;  German- American,  New  York;  Germania  Fire, 
New  York;  Glens  Falls,  Glens  Falls;  Hamburg- 
Bremen  Fire,  Germany;  Hanover  Fire,  New  York; 
Hartford  Fire,  Hartford;  Home,  New  York;  Insur¬ 
ance  Co.  of  North  America,  Philadelphia;  Insurance 
Company,  State  of  Pennsylvania,  Philadelphia;  Lon¬ 
don  and  Lancashire  Fire,  Liverpool;  London  Assur¬ 
ance  Corporation,  London;  Massachusetts  F.  and  M., 
Boston;  Nationale,  Paris;  Newark  Fire,  Newark,  N. 
J.;  New  Hampshire  Fire,  Manchester;  Niagara  Fire, 
New  York;  Nord-Deutsche,  Hamburg;  Northern 
Assurance,  London;  North  British  and  Mercantile, 
London  and  Edinburgh;  North  British  and  Mercan¬ 
tile,  New  York;  Norwich  Union  Fire  Insurance  So 
ciety,  England;  Orient,  Hartford;  Palatine,  London; 
Pelican  Assurance,  New  York;  Peoples  National 
Fire,  Philadelphia;  Petersburg  Savings  and  Insur¬ 
ance  Company,  Petersburg;  Phenix  Fire,  Paris; 
l’hcenix,  Hartford;  Phcenix  Assurance,  London; 
Queen,  New  York;  Reliance,  Philadelphia;  Rhode 
Island,  Providence;  Royal,  Liverpool;  Royal  Ex 
change  Assurance,  London;  Svea  Fire  and  Life, 
Sweden;  Teutonia,  New  Orleans,  La.;  Teutonia  Fire, 
Pittsburg;  Union  Fire,  Paris;  United  Firemens, 
Philadelphia. 


Admission  of  Mutuals  Discussed 

At  the  meeting  of  the  committee  on  laws  of 
the  National  Convention  of  Insurance  Commis¬ 
sioners,  held  last  week  at  the  Hotel  La  Salle  at 
Chicago,  a  delegation  composed  of  representa¬ 
tives  of  mutual  fire  insurance  companies  was 
present  to  discuss  the  question  of  the  admis¬ 
sion  of  these  companies  into  the  various  States. 
The  matter  was  discussed  at  length,  and  it  was 
finally  agreed  to  send  a  special  committee  of 
the  mutual  men  to  the  annual  convention  of  the 
Commissioners  to  be  held  in  July.  The  subject 
will  then  be  given  further  consideration.  The 
mutual  men  present  were  Lincoln  R.  Welch  of 
the  Pittsburg  Mutual  of  Pittsburg;  F.  J.  Martin 
of  the  Northwestern  Mutual  Fire  of  Seattle, 
Wash.;  C.  A.  McCotter,  secretary  of  the  Grain 
Dealers  National  Mutual  of  Indianapolis.  The 
Commissioners  present  were:  J.  A.  O.  Preus  of 
Minnesota,  Deputy  Sam  W.  McCulloch  of  Penn¬ 
sylvania,  and  C.  A.  Palmer  of  Michigan. 


Connecticut  Fire  Report 

Complete  bound  copies  of  the  forty-eighth 
annual  report  of  the  Insurance  Commissioner  of 
Connecticut,  1913,  relating  to  the  business  of 
1912  of  the  fire  and  marine  companies  were  is¬ 
sued  last  week.  Below  will  be  found  interesting 
figures  abstracted  from  the  report: 

There  were  167  fire  companies  conducting 
business  in  Connecticut  last  year.  Their  capital 
and  the  statutory  deposits  of  foreign  companies 
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lay  29,  1913 

segregated  $79,475,075 ;  their  assets  footed  up  to 
575,406, 106 ,  and  their  surplus  funds  amounted 
a  $184,642,996.  The  risks  in  force  reached  the 
otal  of  $47,116,095,430.  Dividend  payments  (in- 
luding  net  remittances  of  $5,232,444  by  foreign 
ompanies)  amounted  to  $18,567,180,  and  the  in- 
rease  in  surplus  during  the  year  was  $11,927,- 
63.  The  comparison  of  earnings  shown  below 
or  the  last  four  years  will  be  found  instructive. 

UNDERWRITING  AND  INVESTMENT 
EXHIBIT. 


1909 

remiums  earned .  $233,537,509 

osses  incurred .  120,112,907 

er  cent  of  losses  to  prems.  51 .43% 

'nderwriting  gains  in  surplus  18,818,163 
iterest  and  rents  earned. .  18,546,85.5 

nvestment  gains  in  surplus  23,497,226 

otal  gains  in  surplus. s.  ..  24,498,209 


1910 

$245,687,107 

130,028,468 

52.92% 

15,542,533 

20,254,984 

11,208,740 

9,320,528 


1911  1912 


remiums  earned . 

osses  incurred . 

er  cent  of  losses  to  prems. 
'nderwriting  gains  in  surplus 
'iterest  and  rents  earned  .  . 
nvestment  gains  in  surplus 
otal  gains  in  surplus . 


$260,317,763 

147,377.741 

56.61% 

5,976,374 

22,058,270 

20,875,850 

11,277,824 


$273,582,775 

152,581.642 

55.77% 

9,789,180 

23,081,612 

17,908,724 

9,967,450 


Cleveland  National  Fire  of  Cleveland 

The  Cleveland  National  Fire  of  Cleveland, 
•hich  will  have  a  capital  of  $1,000,000,  was  for¬ 
mally  organized  at  the  first  meeting  of  the 
tockholders  held  in  that  city  last  week,  with 
lore  than  two-thirds  of  the  entire  outstanding 
apital  of  the  company  represented.  The  capital 

Btock  is  being  subscribed  as  rapidly  as  has 
ieen  expected,  and  the  large  stockholders  are 
noted  as  saying  that  as  money  was  needed  it 
ould  be  forthcoming  from  them.  A  proposition 
ubmitted  by  representatives  of  a  large  insur- 
nce  interest,  to  take  over  the  entire  capital 
tock  of  the  new  company,  was  unanimously 
urned  down.  The  company  expects  to  obtain 
license  before  next  February  and  will  begin 
ctive  business  at  that  time.  Officers  to  serve 
intil  the  first  annual  meeting  to  be  held  in 
"ebruary  are  as  follow's:  Hyman  D.  Davis, 
'resident;  O.  T.  Brown,  secretary,  and  John  A. 
Sommhardt,  treasurer.  The  directors  elected 
re:  Hyman  D.  Davis;  C.  E.  Ward,  New  Lon- 
on;  Judge  Charles  A.  Bowersox,  Bryan;  John 
1.  Bownhardt,  Cleveland,  and  E.  H.  Turner, 
'oungstown.  The  company  will  have  a  directo- 
ate  of  twenty-one  members. 


Automatic  Sprinklers  and  Hotel  Fires 

The  question  of  fires  in  hotels  in  the  United 
dates  is  receiving  a  great  deal  of  attention  just 
]  iow,  and  many  publications  are  taking  up  this 
lazard  not  only  with  respect  to  loss  of  the  build- 
ng  but  to  the  lives  endangered  nightly.  The 
verage  fire  occurrence  in  hotels  during  1912 
i'as  one  to  every  thirty-three  hours,  and  during 
913  so  far  the  hotel  fire  rate  has  been  one 
very  thirty  hours.  Insurance  Engineering,  of 
i  ecent  issue,  devoted  much  space  to  this  class 

I  f  fires.  It  stated  that  eighty-five  per  cent  of 
he  fires  occur  between  six  o'clock  P.  M.  and 
ix  A.  M.;  almost  fifty  per  cent  between  mid- 
light  and  three  A.  M.;  twenty-five  percent  be- 
ween  three  A.  M.  and  six  A.  M..  and  fifteen 
>er  cent  between  9  P.  M.  and  midnight.  Hotel 
ires,  it  says,  were  more  frequent  in  1912  than 
ny  of  the  preceding  five  years,  and  so  far  the 
ncrease  for  1913  has  kept  up.  The  statement 
s  also  made  that  for  a  period  of  five  years  the 

I  iroperty  loss  is  estimated  at  more  than  $25,000,- 
00,  with  heavy  loss  of  life.  These  fires  have 
;  'ccurred  mostly  in  buildings  of  the  older  type 
hat  have  not  been  equipped  with  automatic 
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sprinklers  or  up-to-date  electric  wiring.  An  in¬ 
stance  of  the  great  reduction  on  the  insurance 
rates  on  hotels  is  showm  in  a  letter  from  the 
Hotel  Monroe  of  Monroe,  La.,  which  has  been 
equipped  with  automatic  sprinklers.  It  says 
that  the  rate  has  been  cut  from  $4.85  per  $100 
to  60  cents  per  $100.  The  “Automatic”  Sprin¬ 
kler  Company  of  America,  which  installed  the 
sprinklers,  is  in  receipt  of  a  letter  from  this 
hotel,  giving  the  details  of  how  a  fire  from  an 
exploding  lamp  was  extinguished,  with  a  loss 
of  only  $50,  and  of  the  short  time  in  which  the 
sprinkler  system  after  extinguishing  the  blaze 
was  in  working  order  again. 


“  Classification — Discrimination” 

E.  G.  Rjchards,  U.  S.  manager  of  the  North 
British  and  Mercantile  Insurance  Company  of 
London,  and  president  of  the  Commonwealth  In¬ 
surance  Company  of  New  York,  has  had  printed 
for  private  distribution,  in  the  form  of  a  hand¬ 
some  book,  the  address  delivered  in  February  last 
before  the  Insurance  Society  of  New  York  upon 
“Classification — Discrimination.”  The  subject 
was  divided  as  follows;  "Classification:  Its 
Use  and  Limitations;  Discrimination:  State  vs. 
State  by  (a)  State  Rate-Making  or  State 
Supervisory  Laws,  (b)  Anti-Coinsurance  Laws, 
(c)  Taxation:  Burdensome  and  Unjust.”  Mr. 
Richards  treated  his  subject  quite  exhaustively 
and  illustrated  it  by  means  of  lantern  slides. 
A  map  was  presented  which  showed  by  States 
the  existence  of  various  laws  and  the  rates  of 
taxation,  etc.  He  also  presented  some  tabula¬ 
tions  showing  ten  years’  results  along  various 
lines,  including  the  cost  of  taxation  (taxes  to 
net  income)  in  various  States.  Other  interest¬ 
ing  tabulations  were  those  showing  the  ten-year 
experiences  upon  various  general  classes  of 
risks  and  indicating  the  difficulties  besetting 
the  path  of  the  rate-maker.  Mr.  Richards’ 
address  was  interesting  and  instructive,  and 
evidenced  a  great  deal  of  research. 


Will  Write  Marine  Business 

The  Nord-Deutsche  of  Hamburg  has  been 
licensed  by  the  New  York  Insurance  Depart¬ 
ment  to  transact  ocean  and  inland  marine  busi¬ 
ness  in  addition  to  the  lines  already  being  writ¬ 
ten,  and  F.  Herrmann  &  Co.  of  New  York  have 
been  made  managers  for  the  marine  depart¬ 
ment.  An  additional  deposit  of  $200,000  has 
been  made  with  the  Insurance  Department,  and 
$100,000  with  the  Farmers  Loan  and  Trust  Com¬ 
pany.  The  company  has  assets  in  the  United 
States  amounting  to  $1,250,000,  and  was  ad¬ 
mitted  to  this  country  in  August,  1911. 


Department  Takes  a  Hand 

The  attention  of  the  Post  Office  authorities  and 
the  Governor  of  Delaware  has  been  called  by 
the  New  York  Insurance  Department  to  the  use 
of  the  mails  by  certain  brokers  who,  it  is 
claimed,  have  been  placing  insurance  with 
mutual  companies  of  Delaware  to  which  the 
New  York  Department  takes  exception.  An  ex¬ 
haustive  investigation  has  been  made  by  the 
New  York  Insurance  Department  into  the  mat¬ 
ter,  and  the  Department  is  making  vigorous  ef¬ 
forts  to  put  a  stop  to  business  of  this  character. 


— Tile  Southern  States  Fire  of  Birmingham,  Ala.,  is 
negotiating  for  the  purchase  of  a  lot  on  which  to 
erect  a  home-office  building  to  cost  about  $75,000. 


Fire  Insurance 

AGAIN  ASK  COMPANIES  TO 
RETURN 


Efforts  Made  to  Restore  Missouri  to 
its  Normal  Condition 


PROMISE  ANTI-TRUST  LAW  IMMUNITY 


Also  Assure  that  Commission  Will  Be  Appointed 
to  Prepare  Satisfactory  Law 

An  appeal  has  been  made  to  the  fire  insurance 
companies,  which  withdrew  this  month  from 
Missouri  because  of  the  provisions  of  the  Orr 
anti-trust  law,  by  Paul  Jones,  chairman  of  the 
joint  committee  of  the  commercial  organizations 
in  St.  Louis,  asking  them  to  resume  business  in 
that  State  on  the  assurance  of  the  State  officials 
that  the  law  will  not  be  drastically  enforced 
against  them.  He  also  promises  that  a  State 
Commission  shall  be  appointed  to  revise  and 
codify  insurance  laws  to  be  submitted  to  the 
next  session  of  the  legislature.  The  Missouri 
Bankers  Association  has  adopted  resolutions 
calling  upon  Governor  Major  to  call  a  special 
session  of  the  legislature  in  order  that  there 
might  be  an  enactment  of  a  law  which  will  re¬ 
sult  in  the  companies  returning  to  the  State. 
Every  effort  possible  is  being  made  by  various 
organizations  to  bring  about  a  settlement  of  the 
situation,  but  as  matters  now  stand  the  affairs 
in  that  State  are  as  strained  as  at  any  time 
since  the  companies  decided  to  suspend  opera¬ 
tion  there. 


Teutonia  of  New  Orleans  Reinsures 

The  Teutonia  Insurance  Company  of  New  Or¬ 
leans  has  reinsured  its  entire  outstanding  busi¬ 
ness  in  the  Hartford  Fire  of  Hartford.  The 
former  company  was  organized  in  1871,  and  as 
of  December  31  last  had  fire  risks  in  force  of 
$91,181,769,  the  premiums  thereon  amounting  to 
$1,200,126. 

It  operates  in  thirty-one  States.  Albert  P. 
Noli  is  president  and  Frank  Langbehn  is  secre¬ 
tary. 


Exposure  Charges 

Thb  Spectator  of  March  20  has  an  interest¬ 
ing  editorial  on  exposure  charges,  which  says: 

“If  fireproof  buildings  are  to  be  penalized  by 
exposure  across  the  street,  then  there  is  no 
stability  or  certainty  about  a  rate.  We  there¬ 
fore  have  called  attention  to  the  subject  in  the 
hopes  that  our  friends,  the  underwriters,  will 
see  the  importance  of  stifling  the  dissatisfac¬ 
tion  which  is  bound  to  arise  in  every  case  where 
the  exposure  charge  brings  about  such  a 
grievous  disappointment  (largely  increased  rate. 
— Ed.),  or  propertyowners  may  be  forced  to 
carry  the  complaints  to  the  Insurance  Depart¬ 
ment  or  legislature  for  relief.” 

Underwriters  fully  appreciate  the  situation  of 
the  propertyowner  whose  non-hazardous  low- 
rated  property  is  threatened  by  extra-hazardous 
high-rated  property,  and  if  the  Insurance  De¬ 
partment  or  the  legislature  can  remove  the 
extra-hazardous  exposure  the  underwriter  will 
be  only  too  glad  to  write  the  risk  at  the  unex¬ 
posed  basis  rate. 

If,  however,  the  extra-hazardous  exposure 
cannot  be  removed  and  the  law  would  not  per¬ 
mit  an  exposure  charge  therefor,  the  prudent 
underwriter  would  take  his  limit  in  that  local¬ 
ity  on  the  properly  rated  “extra-hazardous,  ex¬ 
posure  property,”  instead  of  on  the  under-rated 
“exposed,”  property. 

Or  why  should  not  the  owner  of  the  exposed 
low  basis  rated  property  have  the  option  of 
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making  a  conditional  contract  on  the  basis  of 
his  individual  property  rate  which  would  pro¬ 
vide  that  he  shall  be  indemnified  only  for  loss 
caused  by  fires  originating  in  his  property? 

This  contract  would  save  the  insured  from 
paying  the  exposure  rate  and  save  the  under¬ 
writer  from  paying  the  exposure-caused  loss, 
and  would  give  the  insured  an  opportunity  to 
prove  his  confidence  in  his  opinion  on  the  ex¬ 
posure  hazard. 

Experience  teaches  us  that  as  the  people 
make  the  hazard  the  underwriter  must  make  the 
rate;  that  he  must  charge  for  the  hazards  that 
he  knows  and  for  the  hazards  that  he  doesn’t 
know,  and  for  the  hazards  that  the  insured  will 
assure  him  don’t  and  cannot  exist;  to  be  ready 
and  able  to  pay  losses  that  should  not  but  do 
occur.  But  if  he  allows  the  insured  to  make  the 
hazard  and  also  make  the  rate,  there  will  be  but 
little  coin  left  for  the  insured  when  his  un¬ 
looked-for  loss  does  occur. 

Rates  can  be  reduced  by  eliminating  bad  ex¬ 
posures  and  improving  the  risk,  but  we  question 
the  ability  of  the  Insurance  Department  or  of 
the  legislature  to  make  basis  rate  premiums  pay 
exposure  losses.— Firemans  Fund  Record. 


British  Fire  Insurance  Business 

[From  Our  Own  Correspondent.] 

LONDON,  May  1. — Arising  out  of  the  largely 
extended  scope  of  the  Assurance  Companies  Act, 
1909,  as  compared  with  the  requirements  pre¬ 
viously  to  be  complied  with,  it  has  been  found 
necessary  to  divide  The  Board  of  Trade  Blue 
Book  Relating  to  Assurance  Companies  into  two 
sections.  Part  A  has  reference  to  life  and  an¬ 
nuity  business,  while  Part  B  is  concerned  with 
companies  transacting  fire,  personal  accident, 
employers’  liability,  and  (or)  bond  investment 
business. 

Part  B  this  year  makes  its  appearance  before 
Part  A,  and  being  the  second  volume  of  the  new 
series  its  comprehensive  summaries  may  now 
be  compared  with  those  of  a  preceding  year. 

The  fire  insurance  summary  contains  the 
names  of  141  companies,  as  compared  with  139 
in  the  previous  issue.  The  figures  cover  the 
statements  deposited  during  the  year  1912,  and 
consequently  may  be  assumed  to  be  largely 
those  of  the  year  1911.  The  premiums  are 
shown  at  £27,985,908,  and  indicate  an  increase 
of  £811,708;  while  interest  receipts  come  out  at 
£669,589,  or  £42,022  more  than  for  the  previous 
period.  In  addition  there  is  a  heading  for  mis¬ 
cellaneous  items  (being  chiefly  transfers  from 
profit  and  loss)  amounting  to  £545,408. 

On  the  other  side  losses  paid  and  outstanding 
took  £15,299,423,  and  show  an  increase  of 
£2,390,603.  Commission  required  £4,557,396  and 
expenses  of  management  £5,745,094;  the  amounts 
in  both  cases  being  higher  than  in  the  period 
preceding,  the  increases  being  £187,224  and 
£230,534,  respectively. 

The  reserves  for  unearned  premiums  are  given 
at  £11,370,293,  marking  a  rise  of  £248,231,  while 
the  additional  reserves  at  £13,877,428  represent 
a  gain  of  £506,625.  The  “miscellaneous”  column 
(consisting  chiefly  of  transfers  to  profit  and 
loss)  totals  £2,843,729. 

The  ratio  of  losses,  paid  and  outstanding,  to 
premiums  thus  works  out  at  54.7  per  cent,  and 
that  of  commission  and  expenses,  taken  to¬ 
gether,  at  36.8  per  cent.  The  corresponding 
figures  last  time  were  48.2  per  cent  for  claims, 
and  36.6  per  cent  for  expenses  including  com¬ 
mission.  A  rise  in  the  loss  ratio  was  fore¬ 
shadowed  in  my  notes  last  year,  when  the  ex¬ 
ceptionally  nature  of  the  results  then  dealt  with 
was  commented  on;  and  the  increase,  although 
small,  in  the  expense  ratio  is  not  without  sig¬ 
nificance. 


— Governor  McGovern  of  Wisconsin  has  signed 
Senator  Bosshard’s  bill  providing  that  no  town  mutual 
insurance  company  shall  carry  more  than  $5000  on  any 
single  risk,  and  that  this  amount  cannot  be  carried 
until  the  directors  of  the  company  have  formally  ap¬ 
proved  it. 

The  Northern  Insurance  Company  of  New  York 
has  appointed  McClure  Kelly  manager  of  the  Pacific 
Coast  department  with  the  exception  of  Washington, 
where  G.  15.  Lamping  &  Co.  of  Seattle  are  general 
agents.  The  Northern  is  well  and  conservatively 
managed  and  has  the  respect  and  confidence  of  the 
insurance  fraternity, 
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ATTENTION  CALLED  TO 
NEW  YORK  LAW 


New  York  Insurance  Department  No¬ 
tifies  Fire  Companies 


BECOMES  EFFECTIVE  JUNE  30 


Section  181  of  Insurance  Law,  Which  Amends 
Section  121,  Clearly  Defined 

Superintendent  William  T.  Emmet  of  the 
New  York  Insurance  Department  has  sent  the 
following  letter  to  all  fire  insurance  companies 
operating  in  that  State,  relative  to  chapter  181 
of  the  insurance  law,  which  goes  into  effect 
June  30: 

Your  attention  is  hereby  called  to  chapter  181  of  the 
laws  of  1913,  which  was  signed  by  the  Governor  on 

April  4,  1913,  and  will  become  effective  on  Tune 

30,  1913. 

Such  chapter  amends  section  121  of  the  insurance 

law  by  eliminating  the  time  limit  for  the  filing  of 

riders  with  the  Superintendent  of  Insurance,  and  adds 
a  new  section  entitled  “Section  121-a  Appointment  of 
Umpire  by  Court,”  which  provides  for  the  appoint¬ 
ment  of  an  umpire  by  the  court  to  act  in  the  ascer¬ 
tainment  of  the  amount  of  loss  or  damage  to  property 
in  this  State  described  in  any  policy  of  fire  insurance 
and  covered  thereby,  when  the  two  appraisers  chosen 
respectively  by  the  company  and  the  assured  have 
failed,  or  neglected,  for  a  space  of  ten  days  to  select 
an  umpire.  Such  section  further  provides  that  after 
June  30,  1913.  “no  policy  of  fire  insurance  shall  be 
*  *  *  issued  on  property  located  in  this  State,  un¬ 
less  the  *  *  *  provisions  of  this  section  shall  be 
printed  on,  or  attached  thereto,  under  the  following 
title:  ‘Provisions  required  by  law  to  be  stated  in  this 
policy’.” 

You  are  therefore  instructed  that,  in  compliance 
with  this  statute,  all  policies  of  fire  insurance  issued 
by  your  company  on  and  after  Tuly  1,  1913,  on  prop¬ 
erty  located  in  this  State,  must  contain  the  provi¬ 
sions  of  this  section.  Enclosed,  please,  find  form  of 
printed  matter  covering  same,  which  may  appear  on 
or  be  attached  to  the  policy  in  one  of  four  ways,  as 
follows : 

First — on  page  1,  following  matter  now  appearing 
under  the  caption  “Provisions  Required  by  Law  to  be 
Stated  in  this  Policy.” 

Second — Stamped  on  the  margin  in  plain  type. 

Third — At  top  of  page  3,  to  follow  line  112,  of  stipu¬ 
lations  and  conditions. 

Fourth — As  an  attached  rider. 

The  foregoing  page  references  apply  to  the  type¬ 
writer  form,  if  the  old  form  be  used,  the  printed  mat¬ 
ter  should  appear  in  like  place  thereon,  or  as  an  at¬ 
tached  rider. 

When  your  company  has  elected  one  of  the  four 
methods  above  recited,  you  are  requested  to  file  with 
this  Department  a  statement  of  the  method  you  in¬ 
tend  following,  and  such  statement  should  be  accom¬ 
panied  by  a  copy  of  the  policy  you  will  use,  or,  in  the 
event  of  your  using  a  rider,  a  copy  of  the  rider. 


New  York  Legislation 

ALBANY,  May  28. — Governor  Sulzer  is  fast 
disposing  of  the  insurance  bills  left  in  his 
hands  upon  the  adjournment  of  the  legislature. 
He  has  disapproved  the  bill  of  Senator  Rams- 
perger  amending  the  insurance  law  in  relation 
to  certificates  of  authority  to  be  issued  by  the 
Superintendent  of  Insurance. 

Two  of  Senator  Ramsperger’s  bills  have  been 
signed  by  Governor  Sulzer  as  follows: 

Amending  section  138-a  of  the  insurance  law, 
defining  the  term  “public  adjuster,”  and  provid¬ 
ing  for  the  issuance  of  certificates  of  authority 
to  persons,  partnerships,  associations  or  cor¬ 
porations  to  act  as  public  adjusters.  * 

Amending  section  357  of  the  insurance  law  by 
providing  that  insurance  companies  shall  re¬ 
port  to  the  State  Fire  Marshal  all  boilers  in¬ 
sured,  including  those  rejected,  giving  the  rea¬ 
son  therefor,  providing  that  fee  for  inspection 
shall  be  payable  within  thirty  days  from  date 
of  inspection,  requiring  owners  and  lessees  of 
boilers  to  attach  to  such  boilers  numbers  as¬ 
signed  by  the  fire  marshal,  such  owners  and 
lessees  within  cities  and  incorporated  villages 
to  notify  chiefs  of  fire  department  or  other  as¬ 
sistants  to  State  Fire  Marshal  of  the  location 
of  each  boiler,  and  in  outlying  districts  to  notify 
town  clerks. 


Thursday 


Governor  Sulzer  has  signed  the  bill  of  Senator 
Rnmsperger,  authorizing  the  Superintendent  of 
Insurance  to  prepare  a  thorough  revision  of  the 
insurance  law  for  submission,  if  possible,  to  the 
legislature  of  1914,  and  authorizing  him  to  em¬ 
ploy  counsel  and  assistants  at  an  expense  of  not 
$25,000,  and  appropriating  that  amount. 


The  Spectator’s  Quinquennial  Issue 

In  addition  to  those  already  printed  in  a  pre¬ 
vious  issue  of  The  Spectator,  the  following 
commendations  of  and  compliments  on  the  re¬ 
cent  Quinquennial  Number  of  The  Spectator, 
published  in  celebration  of  its  Forty-fifth  Anni¬ 
versary,  have  been  selected  from  a  number  of 
similar  communications  addressed  to  the  Edi¬ 
tor  or  printed  in  the  columns  of  our  contem¬ 
poraries: 

It  is  a  fine  piece  of  work  and  reflects  credit 
on  its  producers. — Insurance  Record. 

Incidentally,  many  periodicals  pass  over  my 
desk  during  the  year  and  I  cannot  recall  one 
that  would  equal  it  editorially,  ■artistically, 
typographically  and  mechanically. — Edwin  A. 
Ames,  Ostermoor  &  Company. 

Replete  with  interesting  articles  contributed 
by  men  prominent  in  and  out  of  insurance 
circles.  *  *  The  Spectator  is  to  be  con¬ 
gratulated  on  the  production  of  this  interesting 
and  instructive  edition,  as  well  as  on  the  occa¬ 
sion  which  inspired  it. — American  Exchange 
and  Review. 

The  Spectator,  a  well-known  weekly  insur¬ 
ance  publication  has  just  issued  an  anniversary 
number  in  celebrating  the  forty-fifth  anniver¬ 
sary  of  that  paper.  It  is  an  attractive  number, 
and  contains  much  interesting  data  affecting  in¬ 
surance  in  its  many  varied  lines,  with  contribu¬ 
tions  from  ex-President  Taft  and  other  noted 
men. — Pittsburg  Post. 

I  have  looked  over  the  Quinquennial  Number 
of  your  publication  with  considerable  interest 
and  congratulate  you  heartily  on  your  most  suc¬ 
cessful  accomplishment  of  an  ambitious  under¬ 
taking.  The  work  in  every  way  does  credit  as 
an  insurance  publication,  just  as  indeed  do  all 
the  copies  of  The  Spectator,  and  underwriters 
generally  cannot  but  recognize  your  staff  as 
standing  high  among  the  “live  wires”  of  insur¬ 
ance  journalism. — Wm.  J.  Dutton,  president, 
Firemans  Fund  Insurance  Company,  San  Fran¬ 
cisco. 

May  1  The  Spectator  of  New  York  celebrated 
the  forty-fifth  year  of  its  publication,  and  the 
publishers  issued  a  Quinquennial  Number  in 
commemoration  of  the  event.  It  was  a  beautiful 
specimen  of  the  printers’  art  and  was  well  filled 
with  good  reading  matter  prepared  especially 
for  it  by  well-known  underwriters.  One  of  the 
loading  articles  was  contributed  by  ex-President 
William  H.  Taft,  and  was  on  “Life  Insurance 
and  Its  Benefits.”  The  number  was  a  very  fine 
production  and  highly  creditable  to  its  pub 
Ushers — The  Indicator,  Detroit. 

The  Spectator  has  issued  a  Quinquennial 
Number  that  is  creditable  from  every  stand¬ 
point.  An  article  that  will  prove  valuable  to 
life  insurance  interests  is  that  entitled  “Life  In¬ 
surance  and  its  Benefits,”  by  ex-President  Taft. 
A  number  of  other  very  interesting  papers  ap¬ 
pear  in  this  issue,  not  the  least  of  which  is  the 
article  on  “The  Spectator:  Past  and  Present  .” 
The  typographical  appearance  of  the  Forty-fifth 
Anniversary  Number  of  The  Spectator  is  en¬ 
hanced  by  the  handsome  and  original  design  of 
the  cover  of  the  publication. — Insurance  Vindi¬ 
cator,  New  Orleans. 

Among  the  expressions  of  the  benefits  to  be 
derived  from  life  insurance  are  those  of  Presi¬ 
dent  Woodrow  Wilson,  former  Presidents  Taft 
and  Roosevelt,  and  the  late  Grover  Cleveland. 
All  subjects  are  treated  by  men  long  recognized 
as  experts  in  their  respective  callings,  and 
doubtless  they  will  be  read  with  relish  by  the 
subscribers  of  this  purely  up-to-date  and 
wholesome  exponent  of  insurance  in  all  its 
phases.  In  its  retrospective  glance  over  its 
past  history.  The  Spectator  outlines  some 
interesting  facts  concerning  the  growth  of  in¬ 
surance  since  the  first  issue  of  that  publication, 
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but  modestly  refrains  from  any  reference  to  its 
own  contribution  to  the  expansion  of  this  great 
factor  in  the  world’s  economic  life. — Fire  and 

I  Water  Engineering. 

An  exceedingly  handsome  and  interesting  pub¬ 
lication.  It  is  a  splendid  specimen  of  up-to-date 
typography,  and  its  contents  are  unusually  at¬ 
tractive.  Its  leading  feature  is  an  article  by 
ex-President  Taft,  specially  written  for  The 
:  Spectator,  entitled  “Life  Insurance  and  Its 
Benefits.”  Other  interesting  features  include 
articles  by  William  Alexander,  secretary  of  the 

f  Equitable  Life;  Reinhold  R.  Koch,  of  the  Ameri¬ 
can  Insurance  Company  of  this  city;  E.  M. 
Treat,  president  of  the  American  Credit  In¬ 
demnity  Company;  O.  S.  Carlton,  vice-president 
of  the  Great  Southern  Life;  William  Bro  Smith, 
president  of  the  International  Association  of 
Casualty  and  Surety  Underwriters;  Henry  Moir, 
actuary  of  the  Home  Life  of  New  York,  and' 
C.  M.  Goddard,  secretary  of  the  New  England 
Exchange. — United  States  Review,  Philadelphia. 

The  Quinquennial  Number  of  The  Spectator 
issued  the  first  of  this  month  commemorates  the 
forty-fifth  anniversary  of  this  publication.  Both 
its  contents  and  its  typographical  appearance 
are  of  the  highest  order.  There  is  an  article 
from  ex-President  Taft  on  “Life  Insurance  and 
Its  Benefits.”  Mr.  William  Alexander,  secretary 
of  the  Equitable  Life  of  New  York,  submits  an 
article  on  “The  Burden  Which  Policyholders 
Should  Refuse  to  Bear.”  Mr.  S.  S.  Huebner, 
professor  of  insurance  in  the  University  of 
Pennsylvania,  has  an  article  on  “The  Spread  of 
Insurance  Education.”  Mr.  Joseph  A.  Faurot, 
inspector  of  the  detective  division  of  the  New 
York  Police  Department,  contributes  an  article 
on  “Identification  by  Finger  Prints.”  Mr.  Isaac 
Miller  Hamilton,  president  of  the  Federal  Life 
of  Chicago,  submits  a  study  on  policy  contracts 
and  business  practices  under  the  caption  “Then, 
and  Now.”  There  are  many  other  interesting 
and  instructive  communications  from  prominent 
underwriters.  The  Underwriter  congratulates 
The  Spectator  upon  having  attained  its  forty- 
.  fifth  anniversary,  and  trusts  that  it  will  have 
1  occasion  to  celebrate  many  other  quinquennial 
periods. — Mutual  Underwriter  of  Rochester, 
|;  N.  Y. 

The  Spectator  of  New  York,  the  well-known 
insurance  journal,  to-day  issues  its  Quinquen¬ 
nial  Number  in  commemoration  of  the  Forty- 
fifth  Anniversary  of  its  establishment.  It  has 
become  customary  for  The  Spectator  to  cele¬ 
brate  every  fifth  year  by  presenting  to  its  sub- 
l  scribers  a  Quinquennial  Number,  and  in  the 
i  preparation  of  the  present  issue  it  has  spared 
neither  effort  nor  expense  in  the  endeavor  to 
make  it  as  handsome,  entertaining  and  instruc¬ 
tive  as  any  modern  magazine  or  newspaper. 
The  latest  anniversary  number  is  in  many  re- 
i  spects  the  finest  ever  issued  by  The  Spectator 
i  or  any  other  journal,  its  contributors  including 
1  many  of  the  most  prominent  insurance  men  in 
!  the  United  States,  life,  fire,  casualty  and  other 
1  branches  of  the  business,  expert  writers  on  fire 
prevention  and  protection,  in  addition  to  other 
well-known  specialists,  embracing  a  notable  ar¬ 
ticle  also  by  Hon.  William  H.  Taft,  ex-President 
1  of  the  United  States,  and  by  Joseph  A.  Faurot, 
inspector  commanding  detective  division,  Police 
Department  of  the  city  of  New  York.  Its 
leading  feature  is,  of  course,  the  article  by 
ex-President  Taft,  specially  written  for  The 
:  Spectator,  entitled  “Life  Insurance  and  Its 
I  Benefits, ’’embellished  by  a  picture  of  Mr.  Taft 
in  cap  and  gown,  taken  recently  at  New  Haven 
I  specially  for  The  Spectator. — Journal  of  Com¬ 
merce,  New  York,  May  1. 

Before  the  edition  of  this  important  Special 
Number  is  exhausted,  order  at  50  cents  per 
1  copy. 


Fire  Notes 

'  —Why  are  your  competitors  making  more  money 
than  you  are?  Because  time  is  money.  See  Tifft’s  on 

page  vi. 

—The  Hartford  Fire  of  Hartford  has  entered  Cuba, 
with  Norman  H.  Davis  as  general  agent,  making  a 
deposit  of  $75,000. 

■  — The  following  officers  were  elected  for  the  Mill 

and  Elevator  Mutual  Fire  Insurance  Field  Mens 
Association,  which  held  its  annual  meeting  in  Chicago 
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last  week:  President,  J.  J.  Fitzgerald;  vice-president, 
R.  G.  Shaw;  secretary,  William  Reed,  Oxford,  Mich.; 
treasurer,  C.  B.  Sinex. 

— If  you  could  get  a  machine  to  save  mistakes, 
would  you  buy  one  for  $2?  Surely  you  would.  Then 
why  don’t  you?  See  Tifft’s  on  page  vi. 

— The  Anchor  Fire  of  Des  Moines  has  been  granted 
a  Tennessee  license,  and  W.  L.  Nelson  &  Co.  of 
Memphis  have  been  appointed  general  agents. 

— The  Urbaine  Fire  of  Paris,  France,  has  been 
licensed  in  Kentucky  and  Connecticut.  Jefferson, 
Noyes,  Embry  &  Bryan  have  been  appointed  agents 
at  Louisville. 

— Frank  L.  Tuck,  of  the  agency  local  of  Pearl  &  Den¬ 
nett  Company  of  Bangor,  Maine,  died  recently  at  his 
home  in  that  city.  He  had  been  identified  with  that 
firm  for  thirty-five  years. 

— E.  E.  Butler  has  been  appointed  State  Fire  Mar¬ 
shal  for  Tennessee  to  succeed  R.  L.  Carden,  who  has 
been  acting  Fire  Marshal  since  the  expiration  of  the 
term  of  John  E.  Oliver. 

— The  Michigan  State  Fire  Prevention  Association 
has  elected  officers  as  follows:  B.  E.  Starr,  presi¬ 
dent;  F.  W.  Andrews,  vice-president,  and  C.  W. 
Hutchinson,  secretary  and  treasurer. 

— Edgar  S.  Wilson  of  Macon,  Ga.,  manager  of  the 
Southeastern  department  of  the  Firemans  Fund  of 
San  Francisco,  has  announced  the  promotion  of  E. 
T.  Gentry  to  be  assistant  manager  of  that  department. 

— “Fire  Insurance  in  Michigan  for  Ten  Years’’  is 
the  title  of  a  pamphlet  which  is  published  by  The 
Indicator,  and  gives  in  convenient  form  the  data  in¬ 
dicated  by  its  title  for  each  company  operating  in  the 
State. 

— The  fifteenth  annual  session  of  the  Mississippi 
Local  Fire  Underwriters  Association  was  held  at 
Gulfport  Friday  and  Saturday  of  last  week.  An 
elaborate  programme  had  been  arranged  and  the 
attendance  was  large. 

— Captain  Robert  L.  Pollard,  secretary  of  the  Texas 
State  Insurance  Board,  with  headquarters  at  Austin, 
has  resigned  and  will  re-enter  the  insurance  business. 
He  was  for  many  years  with  Trezevant  &  Cochran, 
general  agents  at  Dallas. 

— H.  H.  Ingall,  general  agent  at  Chicago  for  the 
Crum  &  Forster  companies,  has  been  appointed  gen¬ 
eral  agent  in  the  same  field  for  the  New  Brunswick 
Fire  of  New  Brunswick,  N.  J.  This  company  is  in¬ 
creasing  its  capital  to  $500,000. 

— A  St.  Louis  man  of  prominence  who  is  voluntarily 
retiring  as  head  of  a  leading  manufacturing  business 
is  open  for  a  proposition  to  represent  some  large 
corporation  from  January  1  next.  Any  company  in¬ 
terested  would  do  well  to  communicate  with  the 
party  who  advertises  in  another  column  in  this  issue. 

— Plans  are  being  considered  for  the  union  of  the 
Kentucky  Board  of  Fire  Underwriters  and  the  Ken¬ 
tucky  State  Fire  Prevention  Association  under  the 
name  of  the  Kentucky  Fire  Underwriters  Association. 
The  matter  will  be  discussed  at  the  semi-annual 
meeting  of  the  Board  at  French  Lick  Springs,  Ind., 
June  25  and  26. 

— Engineers  of  the  National  Board  of  Fire  Under¬ 
writers  have  completed  examinations  of  St.  Joseph, 
Mo.,  and  Knoxville,  Tenn.  in  the  former  city  the 
report  shows  that  the  conflagration  hazard  is  serious 
in  the  congested  district.  At  Knoxville  there  is  only 
a  moderate  conflagration  hazard  in  the  principal 
mercantile  section. 

— Attorney-General  Moose  of  Arkansas  has  given 
an  opinion  to  the  Insurance  Department  that  where 
foreign  companies  licensed  in  that  State  have  paid  the 
required  ll/2  per  cent  tax  on  premiums  they  are  not 
required  to  pay  an  additional  tax  of  5  per  cent  on 
any  business  reinsured  with  unauthorized  foreign 
companies.  The  5  per  cent  tax  is  only  exacted  of 
unauthorized  companies. 

— W.  H.  Kinney,  who  resigned  recently  the  adjuster- 
ship  and  St.  Louis  managership  of  the  Fidelity-Phenix 
of  New  York,  left  that  city  Tuesday  last  for  Seattle, 
Wash.  A  joint  banquet  was  given  by  the  Illinois  and 
Missouri  field  men  of  the  various  fire  insurance  com¬ 
panies  in  honor  of  Messrs.  Kinney  and  Wharton. 
Mr.  Wharton,  who  is  associated  with  the  Sun  of 


London,  has  been  transferred  from  St.  Louis  to  Cin¬ 
cinnati,  Ohio.  Secretary  Street  of  the  Fidelity-Phenix 
and  J.  II.  Kelsey,  Western  general  agent  for  the  Sun, 
will  officiate  as  toastmasters. 

— The  steamboat  inspection  service  of  the  Depart¬ 
ment  of  Commerce  has  directed  local  steamboat  in¬ 
spectors  throughout  the  United  States  to  notify  mas¬ 
ters  of  passenger  and  ferry  steamers  which  carry  auto¬ 
mobiles  that  no  person  shall  be  permitted  to  smoke 
or  throw  lighted  cigarettes,  cigars  or  matches  in  the 
space  assigned  to  machines,  as  serious  fires  are  likely 
to  result  from  leaking  gasoline  tanks. 

—The  annual  meeting  of  the  California  State  Asso¬ 
ciation  of  Local  Fire  Insurance  Agents,  which  was 
held  recently  at  Los  Angeles,  elected  the  following 
officers:  W.  G.  Thompson,  Napa,  president;  Noah 
Adair,  San  Bernardino,  first  vice-president;  M.  G. 
Callaghan,  Livermore,  second  vice-president;  J.  E. 
Phelps,  Los  Angeles,  third  vice-president;  C.  Fred 
Burks,  Oakland,  secretary,  and  Leo  R.  Weil,  Oak¬ 
land,  treasurer. 


CASUALTY,  SURETY  & 
MISCELLANEOUS 


Conference  on  Social  Insurance 

Announcement  of  the  First  American  Confer¬ 
ence  on  Social  Insurance,  to  be  held  in  Chicago, 
June  6  and  7,  has  just  been  issued  from  its 
headquarters  in  New  York  by  the  American  As¬ 
sociation  for  Labor  Legislation.  Topics  to  re¬ 
ceive  special  attention  are:  “Insurance  Aspects 
of  Workmen’s  Compensation,”  including  ad¬ 
dresses  by  T.  J.  Duffy,  chairman  Ohio  State  Li¬ 
ability  Boards  of  Awards,  and  P.  T.  Sherman 
and  Miles  M.  Dawson  of  New  York.  “The 
Problem  of  Social  Insurance  in  America”  will  be 
outlined  by  W.  F.  Willoughby  of  Princeton 
University;  “Sickness  Insurance,”  by  I.  M.  Ru- 
binow  of  New  York,  and  “Insurance  Against 
Unemployment,”  by  C.  R.  Henderson  of  the  Uni¬ 
versity  of  Chicago.  Edward  T.  Devine  of  New 
York  will  present  a  critical  review  of  recent 
legislation  providing  pensions  for  mothers;  F. 
Spencer  Baldwin  of  Boston  will  speak  on  “Old 
Age  Insurance,”  w'hile  Frederick  L.  Hoffman  of 
Newark  will  describe  “Systems  of  Wage  Earn¬ 
ers’  Insurance  in  Private  Establishments.” 


Removes  Restriction  in  Louisiana 

Alvin  E.  Hebert,  secretary  of  State  and  In¬ 
surance  Commissioner,  has  removed  the  tem¬ 
porary  suspension  placed  by  the  Louisiana  In¬ 
surance  Department  for  doing  a  liability  busi¬ 
ness  arising  from  personal  injury  growing  out 
of  automobile  accidents.  The  Insurance  Depart¬ 
ment  had  ruled  that  the  American  Automobile 
Insurance  Company  of  St.  Louis,  under  its 
charter  provisions,  was  ineligible  to  extend  its 
scope  of  business  to  include  the  “injury  to  per¬ 
son”  feature.  An  amendment  to  the  Missouri 
Statute,  approved  March  25,  last,  gives  authority 
to  this  company  to  do  this  character  of  business. 
The  ruling  by  the  Louisiana  Department  is 
similar  to  that  made  by  the  Missouri,  Illinois 
and  Michigan  Insurance  Departments. 


Examine  Chicago  Bonding  and  Surety 

United  States  bank  examiners  have  completed 
an  examination  of  the  Chicago  Bonding  and 
Surety  Exchange,  and  have  sent  in  a  favorable 
report.  They  found  the  company’s  affairs  in 
good  condition  and  have  given  permission  for  it 
to  write  a  $29,000  bond  instead  of  $25,000,  to 
which  the  company  was  restricted. 


Thursday 
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REASONABLE  LEGISLATION 
URGED 


Superintendent  Emmet  of  New  York 
Insurance  Department 


WRITES  TO  GOVERNOR  WILLIAM  SULZER 


Makes  Strong  Argument  in  Favor  of  Vetoed 
Foley-Walker  Workmen’s  Compensation 
Bill — Legislation  in  Other  States 

Superintendent  William  T.  Emmet  of  the  New 
York  Insurance  Department  has  submitted  to 
Governor  Sulzer  a  strong  argument  in  favor  of 
the  Foley-Walker  workmen’s  compensation  bill 
passed  by  both  Houses  of  the  Legislature  and 
vetoed  by  the  chief  executive  of  the  State. 
Superintendent  Emmet  called  the  Governor’s  at¬ 
tention  to  the  importance  to  employers  of  New 
York  State  of  a  reasonable  bill,  and  gave  his 
favorable  views  on  the  measure  recently  vetoed. 
He  also  briefly  summarized  some  of  the  im¬ 
portant  features  of  the  bill  which  disclosed  its 
scope  and  purpose,  and  points  out  that  “if  work¬ 
men’s  compensation,  not  State  insurance,  is  the 
goal  toward  which  a  measure  like  this  should 
aim,  it  is  difficult  to  see  in  what  way  the  bill 
now  under  consideration  could  be  substantially 
improved.”  He  further  says: 

The  single  ground  upon  which  this  measure  has 
been  sharply  criticised  is  that  it  recognizes  as  one  of 
the  four  alternative  forms  of  permissible  insurance 
the  existing  system  of  insurance  in  stock  companies. 
This  is  the  only  kind  of  employers’  liability  insurance 
we  have  at  present,  and  it  is  proposed  by  those  who 
wish  the  present  bill  vetoed  to  annihilate  it  abso¬ 
lutely  as  a  preliminary  to  the  establishment  of  the 
workmen’s  compensation  principle  here..  This  hos¬ 
tile  attitude  is  the  result,  to  some  extent,  of  ques¬ 
tionable  practices  which  were  formerly  resorted  to  by 
some  of  the  corporations  operating  in  this  and  other 
States— although  these  practices  have  been  pretty 
well  weeded  out  during  recent  years  by  drastic  action 
on  the  part  of  Insurance  Departments  in  New  York 
and  elsewhere  Chiefly,  however,  the  unpopularity  of 
the  casualty  companies  in  a  State  like  New  York  is  to 
be  explained  by  the  inadequate  employers’  liability 
laws  still  upon  our  statute  books — laws  which  en¬ 
courage  litigation  by  leaving  it  entirely  to  courts  and 
juries  to  say  how  much,  in  any  given  case,  an  in¬ 
jured  employee  or  his  dependents  may  receive  from 
his  employer,  or  whether  he  shall  receive  anything 
at  all.  *  *  * 

Therefore,  it  seemed  to  the  framers  of  this  measure 
— and  it  seemed  to  the  legislature — and  I  very  much 
hope  that  it  will  seem  to  the  Governor — that  it 
would  be  both  unfair  and  unnecessary  to  destroy  an 
insurance  system -which  could  be  used  by  the  State 
to  advantage  in  launching  a  plan  of  workmen’s  com¬ 
pensation,  merely  to  satisfy  the  resentment  felt 
against  certain  companies  on  account  of  past  prac¬ 
tices  for  which  in  reality  not  they,  but  our  defective 
laws,  were  primarily  responsible  The  existing 
monopoly  which  these  companies  enjoy  in  writing 
employers’  liability  insurance  has  been  taken  away 
from  them  entirely  by  the  pending  measure,  and 
stock  companies  for  the  future  must  meet  the  sharpest 
kind  of  competition  from  the  new  insurance  organ¬ 
isms  which  the  bill  creates.  The  protections  against 
improper  rates  and  unfair  settlement  negotiations,  to 
which  I  have  already  referred,  were  also  incorporated 
in  the  bill  as  additional  safeguards  to  the  employers 
on  the  one  hand  and  the  employees  on  the  other. 
What  the  bill  really  does,  therefore,  is  to  take  away 
from  these  corporations  many  privileges  which  they 
now  enjoy,  instead  of  heaping  new  powers  upon  them 
as  we  might  suppose  was  the  case  from  reading  some 
of  the  criticisms  of  the  bill,  which  have  appeared  in 
print.  It  leaves  the  casualty  companies,  in  fact, 
nothing  but  the  bare  right  to  struggle  for  existence  a 
little  while  longer  in  competition  with  newer — and,  as 
some  people  claim,  better — forms  of  insurance. 
During  the  period  of  probation  all  doors  have  been 
effectually  closed  against  abuses  like  those  which 
used  to  occur.  The  companies  writing  this  kind  of 
insurance  will,  in  fact,  inevitably  go  out  of  existence 
within  a  few  years,  unless  they  demonstrate  their 
right  to  live  by  giving  better  service  to  the  public 
than  their  newly  created  competitors  are  able  to  fur¬ 
nish.  If  they  can  do  this  no  one  will  want  them  to 
go  out  of  existence. 

COMMISSION  FOR  INDIANA 

Governor  Ralston  of  Indiana  has  appointed  a 
workmen’s  compensation  commission,  provided 
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for  by  the  last  legislature,  as  follows:  Henry 
W.  Bullock  of  Indianapolis,  the  author  of  the 
present  employers’  liability  law,  and  who  as¬ 
sisted  the  State  Federation  of  Labor  and  the 
Indiana  Manufacturers  and  Shippers  Association 
prepare  a  State  insurance  bill  which  was  pre¬ 
sented  to  the  legislature:  Alfred  M.  Ogle,  sec¬ 
retary-treasurer  of  the  Vandalia  Coal  Company 
of  Terre  Haute;  John  E.  Frederick,  secretary  of 
the  Kokomo  Steel  and  Wire  Company;  Charles 
Fox,  Terre  Haute,  secretary  of  District  11, 
United  Mine  Workers  of  America;  William  A. 
Greene  of  Indianapolis,  member  of  the  Typo¬ 
graphical  Union.  The  appointees  hold  their 
commission  until  the  end  of  the  legislative  ses¬ 
sion  in  1915. 


LEGISLATION  IN  OTHER  STATES 

The  workmen's  compensation  bill  has  been 
passed  by  the  House  of  the  Connecticut  Legisla¬ 
ture  by  a  unanimous  vote.  The  bill  passed  the 
Senate  about  a  week  previous  and  it  now  goes  to 
the  Governor,  who  is  expected  to  sign  it. 

Henry  G.  Wasson,  Republican  State  chairman 
of  Pennsylvania,  has  issued  a  statement  to  the 
effect  that  the  workmen’s  compensation  bill 
passed  by  the  House  of  that  State  is  in  danger 
of  defeat  or  emasculation  in  the  Senate.  He 
says: 

The  employers’  liability  and  workmen's  com¬ 
pensation  bill  is  in  a  critical  condition  in  the 
Senate,  and  unless  heroic  work  is  done  by 
friends  of  the  measure  it  is  very  likely  either 
to  be  smothered  in  committee  or  reported  out 
with  amendments  that  will  destroy  its  value,  if 
not  imperil  its  constitutionality.  A  powerful 
lobby  of  selfish  interests  has  been  working  as¬ 
siduously  to  crush  the  life  out  of  the  measure. 
The  bill  as  it  came  from  the  House  should  be 
adopted  without  amendment. 

J.  F.  Seinsheimer,  of  J.  F.  Seinsheimer  &  Co., 
general  agents  at  Galveston,  Texas,  has  pre¬ 
pared  a  summary  of  the  workmen’s  compensa¬ 
tion  act,  which  goes  into  effect  in  that  State  on 
September  1.  It  is  as  follows: 

Character  of  Plan. — Insurance  in  Texas  Employers 
Insurance  Association  or  any  insurance  company, 
stock,  reciprocal  or  mutual  elective. 

Funds  provided  by  employer  through  insurance 
premiums. 

Employments  Covered. — All,  except  domestic  ser¬ 
vants,  farm  laborers,  railways  as  common  carriers,  cot¬ 
ton  gins  and  anyone  employing  not  more  than  five 
employees. 

Injuries  Covered. — All  arising  out  of  and  in  the 
course  of  employment  unless  due  to  the  wilful  inten¬ 
tion  of  the  employee  to  bring  about  the  injury. 

Employees  Included. — All  employees  of  subscribing 
employers. 

Payments  in  the  Event  of  Death. — Installment  pay¬ 
ments,  60  per  cent  average  weekly  wages,  maximum 
$15;  minimum,  $5  for  360  weeks  from  date  of  injury. 
To  independents,  if  no  dependents,  funeral  benefit  of 
$100;  if  no  legal  beneficiaries,  creditors  take  care  of 
not  exceeding  amount  due  beneficiaries.  Lump  sum, 
by  agreement  of  parties  thereto  subject  to  the  ap¬ 
proval  of  tlie  industrial  accident  board.  Period  to 
continue,  360  weeks  from  date  of  injury. 

Shall  Dependents  Include  Alien  Relatives. — Not 
mentioned,  therefore  alien  relatives  included. 

Payments  for  Total  Disability. — For  certain  specific 
injuries  the  following  compensation  is  to  be  paid  in 
addition  to  regular  compensation :...  .Weeks,  loss  of 
both  hands,  both  feet,  one  hand  and  one  foot,  or  re¬ 
duction  of  one-tenth  normal  vision  of  both  eyes,  60 
per  cent  average  weekly  wages,  but  not  more  than  $15 
nor  less  than  $5  for  a  period  of  100  weeks.  Loss  of 
one  hand,  foot  or  the  i  eduction  of  one-tenth  of  the 
normal  vision  in  either  eye,  60  per  cent  of  the  aver¬ 
age  weekly  wages,  but  not  more  than  $15  nor  less  than 
$5  a  week  for  a  period  of  50  weeks.  Loss  of  two  or 
more  fingers,  including  thumbs  and  toes,  60  per  cent 
of  the  average  weekly  wages,  not  not  more  than  $15 
nor  less  than  $5  per  week  for  a  period  of  25  weeks. 
Loss  of  at  least  one  joint  of  a  finger,  thumb  or  toe, 
60  per  cent  of  the  average  weekly  wages,  but  not  more 
than  $15  nor  less  than  $5  per  week  for  a  period  of  12 
weeks. 

Lump  Sum. — By  agreement  of  parties  thereto  to  sub¬ 
ject  to  the  approval  of  the  industrial  accident  board. 

Installment  Payments. — Total  disability,  60  percent 
of  wages  during  disability  not  exceeding  400  weeks; 
minimum,  $50  per  week;  maximum,  $15  per  week. 

Medical  Aid. — During  first  week  medical  aid,  hos-. 
pital  services  and  medicines  supplied. 
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Period  to  Continue. — After  first  week;  begins  on 
eighth  day,  but  not  exceeding  400  weeks. 

Partial  Disability. — Instalment  payments,  60  per 
cent  of  the  difference  between  his  average  weekly 
wages  before  the  injury  and  the  average  weekly 
wages  he  is  able  to  earn  thereafter;  maximum,  $15  for 
a  period  not  greater  than  three  hundred  weeks.  Medi- 
cail  aid,  same  as  for  total  disability;  period  to  con¬ 
tinue,  beginning  on  the  eighth  day  but  not  exceeding 
300  weeks. 

Repeal  of  Other  Laws  and  Effect  of  Acceptance  of 
Benefits  on  Legal  Liability  of  Employer. — If  em¬ 
ployer  takes  insurance  with  Texas  Employers  Insur¬ 
ance  Association  or  any  insurance  company,  stock, 
reciprocal  or  mutual,  paying  benefits  prescribed  by 
law,  he  is  relieved  from  further  liability  unless  injury 
resulting  in  death  is  due  to  wilful  act  or  omission 
or  gross  negligence  of  employer.  If  employer  does 
not  so  insure,  defense  that  the  employee  or  a  fellow 
servant  was  negligent  and  defense  of  assumption  of 
risk,  arc  abrogated,  unless  injury  caused  by  wilful  in¬ 
tention  of  employee  to  bring  about  the  injury. 

Voluntary  Plans  of  Employers  Permissible. — Yes, 
by  a  mutual  or  reciprocal  organization,  but  must  have 
fifty  subscribers  with  2000  employees. 

Controversies:  Settlement  of. — State  Industrial 

Board  composed  of  three  members,  appointed  by  the 
Governor,  one  an  employer  of  labor,  one  a  wage- 
earner,  one  a  practicing  attorney,  shall  act  as  board 
of  arbitration.  Not  binding  and  if  interested  party 
does  not  abide  by  ruling  or  decision  of  said  board 
may  sue  in  some  court  of  competent  jurisdiction. 

Note. — Employers  have  to  notify  employees  that 
they  have  provided  compensation,  also  when  they 
cease  to  be  a  subscriber.  Insurance  company  rates 
cannot  be  greater  than  charged  by  association  and  not 
effective  until  approved  by  Commissioner. 


American  Surety  Agency  Meeting 

A  meeting  of  the  district  and  branch  office 
managers  and  special  representatives  of  the 
American  Surety  of  New  York  was  held  at  the 
Waldorf-Astoria  recently.  About  100  repre¬ 
sentatives  were  present  from  all  sections  of 
the  country.  The  object  of  the  meeting  was  the 
interchange  of  ideas  and  to  discuss  the  new 
policies  of  the  company.  The  branch  managers 
of  the  American  Audit  Company,  which  has  a 
close  working  alliance  with  the  surety  company, 
also  met.  President  F.  W.  Lafrentz  of  the 
American  Surety  was  the  principal  speaker,  and 
other  addresses  were  made  by  prominent  man¬ 
agers.  The  branch  offices  of  the  Audit  Company 
have  been  found  particularly  useful  to  the 
surety  company  in  the  examination  of  the  ac¬ 
counts  of  fiduciaries  and  public  officials  for 
whom  the  surety  company  has  become  surety 
either  directly  or  by  way  of  reinsurance  to  other 
companies. 


Kansas  Attack  May  Not  Materialize 

The  attack  proposed  by  Governor  George  H. 
Hodges  of  Kansas  against  casualty  companies 
which  were  alleged  to  be  discriminating  against 
employers  who  come  under  the  new  workmen's 
compensation  law  will  probably  not  materialize. 
Reports  by  both  the  Labor  Department  and  the 
Superintendent  of  the  Insurance  Department  in¬ 
dicate  that  there  is  plenty  of  competition 
among  the  casualty  companies,  that  their  loss 
ratios  have  been  heavy,  and  that  the  rate  ques¬ 
tion  so  far  as  liability  and  compensation  are 
concerned  has  not  adjusted  itself  since  the  pas¬ 
sage  of  the  new  law.  The  Insurance  Depart¬ 
ment  points  out  that  there  has  not  been  time 
to  form  a  fair  judgment  of  what  rates  should 
be  under  the  law  as  it  stands,  and  that  in  view 
of  actual  losses  reported  by  the  casualty  in¬ 
surers  there  is  little  evidence  to  support  the 
claims  which  moved  Governor  Hodges  to  de¬ 
clare  war. 


Claude  Norie-Miller  Made  Sole  Manager 

John  A.  Kelly,  joint  United  States  manager, 
with  F.  Norie-Miller  of  the  General  Accident 
Fire  and  Life  Assurance  Corporation  of  Perth, 
Scotland,  has  retired  from  that  position,  and 
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the  firm  of  John  A.  Kelly  &  Co.  of  New  York 
will  become  general  agents  for  the  State  of  New 
York  and  a  part  of  New  Jersey  for  the  com¬ 
pany.  Mr.  Kelly  will  remain  general  attorney. 
The  announcement  of  the  change  was  made  fol¬ 
lowing  the  arrival  of  Mr.  Norie-Miller  and  Mr. 
Kelly  from  Europe  last  week.  When  Mr.  Kelly 
accepted  the  position  as  joint  manager  it  was 
stipulated  that  he  would  continue  in  that 
capacity  for  a  short  time  to  assist  in  the  reor¬ 
ganization  of  the  business  following  the  change 
of  management  in  1911. 

The  General  Accident  will  adopt  a  more  con¬ 
servative  policy  now  that  Mr.  Norie-Miller  is 
sole  United  States  manager.  It  is  withdrawing 
from  Texas,  Arkansas,  Oklahoma  and  Missouri, 
and  will  apply  for  membership  in  the  Workmens 
Compensation  Service  Bureau. 


Draft  Tentative  Bill 

The  committee  on  laws  and  legislation  of  the 
National  Convention  of  Insurance  Commis¬ 
sioners,  which  met  at  the  Hotel  La  Salle  at 
Chicago  last  week,  drafted  a  tentative  bill 
which  will  be  submitted  to  the  National  con¬ 
vention  next  July  for  the  purpose  of  regulating 
health  and  accident  companies.  The  text  of  the 
bill  follows: 

Section  1.  No  company  or  association  trans¬ 
acting  the  business  of  health  or  accident  insur¬ 
ance,  or  both,  shall  pay,  or  enter  into  any  agree¬ 
ment  or  contract  to  pay,  any  commission,  com¬ 
pensation,  remuneration  or  reward,  to  any  of 
its  officers,  agents,  employees,  or  any  other 
person,  the  payment  of  any  part  of  which  is 
made  contingent  or  in  any  manner  dependent 
upon  the  earnings  or  profits  of  such  company  or 
association. 

Sec.  2.  The  provisions  of  this  act  shall  not 
apply  to  contracts  or  agreements  of  the  nature 
herein  prohibited  heretofore  entered  into  in 
good  faith. 


Edson  S.  Lott  Speaks  at  Chicago 

President  Edson  S.  Lott,  of  the  United  States 
Casualty  of  New  York,  spoke  before  the  Insur¬ 
ance  Brokerage  Association  of  Chicago  at  the 
Congress  hotel  in  that  city  last  week  on  work¬ 
men's  compensation.  More  than  400  were 
present.  He  made  the  prediction  that  in  the 
long  run  the  form  of  insurance  that  could  fur- 
1  nish  the  best  service  at  the  lowest  net  cost 
would  survive,  and,  further,  he  said  that  stock 
insurance  was  best  adapted  to  meet  the  de¬ 
mands  of  the  public  and  the  growing  need  of 
;  the  future.  George  A.  Gilbert,  of  the  Employers 
Liability  of  London,  was  also  a  speaker. 


Acquire  Further  Holdings 

President  Green,  of  the  Pacific  Coast  Casualty 
of  San  Francisco,  and  several  business  associ¬ 
ates  have  acquired  the  interests  of  Marshall 
Frank  in  the  company  by  purchasing  his  stock. 
Kirkham  Wright  has  been  elected  a  director  in 
the  place  of  Mr.  Frank.  The  company  has  de¬ 
cided  to  confine  all  its  business  to  the  territory 
1  west  of  the  Rocky  Mountains. 

— 

Trinity  Valley  Trust  Company  of  Dallas 

The  Trinity  Valley  Trust  Company  of  Dallas, 
Texas,  has  been  incorporated,  with  a  proposed 
capital  of  $1,000,000  and  a  surplus  of  $500,000,  to 
do  a  general  casualty  and  liability  business.  Of¬ 
ficers  have  been  elected  as  follows:  J.  T.  Young, 
president;  M.  J.  Burton,  secretary;  John  D. 
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Owens,  treasurer,  and  V.  G.  Young,  assistant 
treasurer.  Connor  &  Thomas  have  been  made 
general  counsel.  The  directors  are:  E.  B.  Pate, 
Arvie  Davis  and  Joe  Rotromel  of  Sulphur 
Springs. 


Presented  with  Loving  Cup 

W.  F.  Moore,  president  of  the  New  Amster¬ 
dam  Casualty  of  New  York,  was  presented  with 
a  loving  cup  by  the  executive  committee  of  the 
company  as  a  token  of  appreciation  at  the  an¬ 
nual  dinner  given  Wednesday  of  last  week  at 
Sherry’s  restaurant  by  Jules  S.  Bache,  chairman 
of  the  committee.  In  addition  to  those  present, 
including  the  officers  and  directors,  was  J. 
Arthur  Nelson  of  Baltimore.  Mr.  Bache  made 
the  presentation  speech,  and  Mr.  Moore  re¬ 
sponded  with  many  happy  remarks. 


Dakota  Live  Stock  and  Casualty 

The  Dakota  Live  Stock  and  Casualty  of  Bis¬ 
marck,  which  was  recently  organized,  is  backed 
by  some  of  the  most  prominent  men  in  the  State 
and  a  brilliant  future  is  predicted  for  it.  A 
large  majority  of  the  stockholders  are  bankers, 
breeders  and  business  men.  The  company  was 
organized  in  record  time,  and  is  managed  by 
conservative  men.  S.  D.  Cook,  the  general 
manager,  has  recently  returned  from  a  tour  of 
several  localities  in  the  State,  and  he  expresses 
great  satisfaction  at  the  manner  in  which  the 
company  is  received  by  the  insuring  public. 


Illinois  Surety  Reinsures  Alabama  Business 

The  Alabama  business  of  the  Illinois  Surety  of 
Chicago  has  been  reinsured  in  the  Alabama 
Fidelity  and  Casualty  of  Montgomery.  The  busi¬ 
ness  taken  over  amounts  to  $266,261.  The  Illi¬ 
nois  Surety  took  steps  to  reinsure  this  business 
owing  to  the  heavy  deposit  law  of  Alabama. 


Travelers’  Appointments 

The  Travelers  of  Hartford  announces  the  fol¬ 
lowing  appointments  and  transfers  in  its  liabil¬ 
ity  department: 

William  Clarke  Billings,  formerly  manager, 
liability  department,  Duluth,  Minn.,  has  been 
appointed  manager  of  the  company’s  new 
branch  office  at  St.  Paul;  Frank  D.  Tuttle  of  Al¬ 
bany,  N.  Y.,  has  been  appointed  special  agent-, 
liability  department,  and  has  been  assigned  to 
the  branch  office  at  Philadelphia;  N.  Elmer 
Sleeper,  formerly  an  investigator  at  Philadel¬ 
phia,  has  been  appointed  special  agent,  liability 
department,  and  assigned  to  the  branch  office  at 
Philadelphia;  Carrol  H.  Baker  of  Cleveland  has 
been  appointed  special  agent,  liability  depart¬ 
ment,  and  has  been  assigned  to  the  branch  office 
at  St.  Louis;  John  D.  Henderson  of  Herkimer,  N. 
Y.,  has  been  appointed  special  agent,  liability  de¬ 
partment,  and  has  been  assigned  to  the  branch 
office  at  Detroit;  Francis  J.  Scully,  formerly  spe¬ 
cial  agent,  liability  department  at  Albany,  N.  Y., 
has  been  transferred  to  the  branch  office  at 
Springfield,  Mass. 

Promotions  in  the  life  and  accident  depart¬ 
ment  are: 

C.  M.  Billingsley,  manager,  Newark,  promoted 
to  manager  of  life  and  accident  departments, 
Philadelphia  branch  office;  C.  T.  A.  Mallalieu, 
special  agent,  Williamsport,  Pa.,  promoted  to 
manager  of  life  and  accident  departments, 
Williamsport,  Pa.,  branch  office;  T.  J.  Cum¬ 
mings  of  Paola,  Kan.,  appointed  manager,  life 
and  accident  departments.  Kansas  City  branch 
office;  W.  S.  Warener  of  Springfield,  Mo.,  ap¬ 
pointed  special  agent,  life  and  accident  depart¬ 
ments,  Cleveland  branch  office;  Frederick  C. 
Worthington  of  Milwaukee,  Wis.,  appointed  spe¬ 
cial  agent,  life  and  accident  departments,  Mil¬ 
waukee,  Wis.;  Benjamin  H.  Ooley  of  Atlanta, 
Ga.,  appointed  special  agent,  life  and  accident 
departments,  home  office. 


STANDARD  ACCIDENT 
POLICIES 


Committee  Agrees  on  Amendments  at 
Chicago  Meeting 


RECEIVE  UNANIMOUS  APPROVAL 


Thirteen  Sections  Altered,  Making  Important 
Provisions — Eliminates  Beneficiary 
Insurance 

The  recommendations  agreed  upon  for  the 
amendment  of  the  new  uniform  accident  policy 
at  the  Chicago  meeting  of  the  standing  commit¬ 
tee  of  the  accident  section  of  the  International 
Association  of  Casualty  and  Surety  Underwriters 
are  as  follows: 

1.  That  no  policy  be  issued  without  signed  applica¬ 
tion. 

2.  That  children’s  insurance  be  eliminated. 

3.  That  beneficiary  insurance  be  eliminated. 

4.  That  no  specific  mention  be  made  in  any  contract 
of  the  payment  of  loss  by  reason  of  sunstroke,  freez¬ 
ing,  gas  or  poison. 

5.  Death,  Dismemberment  and  Loss  of  Sight — 
Single  Indemnity. — That  the  payments  for  death,  dis¬ 
memberment  and  loss  of  sight  be  limited  as  follows: 
Life,  principal  sum;  both  hands,  or  both  feet,  or 
sight  of  both  eyes,  principal  sum;  one  hand  and  one 
foot,  principal  sum;  either  hand  or  foot  and  sight  of 
one  eye,  principal  sum;  either  hand  or  foot  or  sight 
of  one  eye,  one-third  principal  sum.  Loss  shall 
mean,  with  regard  to  hands  and  feet,  dismemberment 
by  severance  at  or  above  wrist  or  ankle  joints;  with 
regard  to  eyes,  entire  and  irrecoverable  loss  of  sight. 

6.  Partial  Indemnity — Single  Indemnity. — Or,  if 
such  injuries,  independently  and  exclusively  of  all 
other  causes,  shall  continuously  partially  disable  the 
insured  from  the  date  of  accident,  or  continuously 
partially  disable  him  from  the  termination  of  a  period 
of  total  loss  of  time,  the  company  will  pay,  for  not 
exceeding  twenty-six  consecutive  weeks,  as  follows: 

(1) .  A  weekly  indemnity  of  one-half  the  rate  for 
total  loss  of  time  during  that  portion  of  the  period 
throughout  which  the  insured  suffers  such  total  dis¬ 
ability  of  at  least  fifty  per  cent  of  his  business 
time. 

(2) .  A  weekly  indemnity  of  one-quarter  the  rate  for 
total  loss  of  time  during  that  portion  of  the  period 
for  which  the  insured  is  not  entitled  to  a  benefit 
under  the  preceding  clause,  but  throughout  which  he 
is  disabled  from  performing  one  or  more  important 
daily  duties  pertaining  to  his  occupation. 

7.  Double  Indemnity. — If  such  injuries  are  sustained 
(1)  while  a  passenger  in  or  on  any  railway  passenger 
car  or  vessel  licensed  for  the  transportation  of  pas¬ 
sengers,  provided  in  either  case  by  a  common  car¬ 
rier  and  propelled  by  mechanical  power  (excluding 
injuries  sustained  while  getting  on  or  off  or  being 
upon  the  step  or  steps  of  any  railway  or  street  rail¬ 
way  car),  (2)  while  a  passenger  in  a  passenger  ele¬ 
vator  (excluding  elevators  in  mines),  or  are  caused 

(3)  by  the  burning  of  a  building  while  the  insured  is 
therein,  provided  the  insured  was  in  the  building  at 
the  commencement  of  the  fire;  the  company  will  pay 

double  the  amount  otherwise  payable  under  part - 

of  this  policy. 

8.  The  use  of  the  words  “external  and  violent”  in 
connection  with  the  phrase  “accidental  means”  in  the 
insuring  clause  of  the  policy. 

9.  The  adoption  of  a  clause  excluding  bodily  in¬ 
juries  which  shall  result  directly  or  indirectly  from 
the  bites  or  stings  of  insects,  or  from  ptomaines,  or 
from  disease  in  any  form;  or  any  bodily  injury,  fatal 
or  non-fatal,  sustained  by  the  insured  while  partici¬ 
pating  or  in  consequence  of  having  participated  in 
aeronautics. 

10.  The  adoption  of  a  clause  providing  special  in¬ 

demnity  for  certain  automobile,  motorcycle  and  mo¬ 
tor-boat  accidents  as  follows:  If  such  injuries  are 
sustained  by  the  insured  while  driving  or  cranking 
an  automobile,  motorcycle  or  gasoline  motor  boat  the 
company  will  pay  only  one-half  of  the  amount  other¬ 
wise  payable. under  part  -  of  the  policy. 

11.  The  adoption  of  an  accumulation  benefit  clause 
as  follows:  Commencing  with  the  second  year  of  this 
insurance,  5  per  cent  shall  be  added  annually  to  the 
principal  sum  of  the  first  year  until  such  additions 
shall  amount  to  50  per  cent,  and  thenceforth  so#  long 
as  this  policy  shall  be  maintained  in  force,  the  insur¬ 
ance  will  be  for  the  original  principal  sum  plus  the 
accumulations. 

And  hereafter  no  substitute  shall  be  offered  for 
above  accumulations  either  by  rider,  endorsement  or 
the  issuance  of  a  policy  giving  the  accumulations  in 
full,  with  or  without  an  additional  premium. 

12.  It  is  also  unanimously  agreed  that  no  policy  of 
accident  insurance  should  be  issued  during  the  year 
1914  giving  greater  benefits  of  introducing  into  acci¬ 
dent  policies  features  providing  benefits  .not  con- 
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tained  in  policies  that  are  now  proposed  to  be  issued 
even  for  an  additional  premium. 

13.  That  companies  shall  be  privileged  to  give  full 
coverage  for  automobile  accidents  for  an  additional 
premium  of  not  less  than  $2  for  each  $1000  principal 
sum  and  $5  weekly  indemnity,  and  that  a  premium  of 
'Slot  less  than  $1.20  per  $1000.  Death  and  dismember¬ 
ment  policies  shall  be  charged. 


Casualty  Notes 

— The  Percival- Porter-Ford  Insurance  Agency,  Inc., 
has  been  appointed  general  agents  on  all  lines  for 
Iowa  for  the  i\ew  England  Casualty  of  Boston. 

— The  third  annual  convention  of  the  International 
Association  of  Casualty  and  Surety  Underwriters  will 
be  held  July  8  to  11,  inclusive,  at  the  Chateau  Fron- 
tenac,  at  Quebec. 

— John  Sell  has  been  appointed  superintendent  of 
agents  for  the  New  England  Casualty  of  Boston.  He 
was  formerly  president  of  the  Peoples  Surety  of  New 
York,  now  in  process  of  liquidation. 

— The  annual  meeting  of  the  Railway  Claim  Agents 
Association  was  held  at  Baltimore  last  week.  The 
organization  devotes  special  attention  to  safety  de¬ 
vices  and  education  along  “safety  first”  lines,  making 
its  work  of  interest  to  accident  insurance  companies. 

— Irving  B.  Terpenning,  formerly  with  the  Ameri¬ 
can  Surety  of  New  York,  has  become  connected  with 
the  fidelity  and  surety  department  of  the  United 
States  Fidelity  and  Guaranty,  also  of  New  York. 
Mr.  Terpenning  was  for  many  years  connected  with 
the  Lawyers  Club  of  New  York. 

— C.  F.  Frizzell,  superintendent  of  the  Royal  In¬ 
demnity  of  New  York,  has  been  promoted  to  assistant 
general  manager  and  vice-president  of  that  company, 
and  M.  E.  Jewett  has  been  made  executive  superin¬ 
tendent.  Mr.  Jewett  has  been  metropolitan  manager 
in  the  local  New  York  office.  Franklin  Vanderbilt, 
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first  assistant  to  Mr.  Jewett,  has  been  appointed 
superintendent  of  the  New  York  office. 

— W.  A.  O’Connor,  lately  manager  of  the  casualty 
department  of  W.  M.  Byrne  &  Co.  of  St.  Louis,  has 
been  appointed  general  agent  for  the  New  England 
Casualty  of  Boston  and  has  opened  offices  in  the 
Pierce  building  at  St.  Louis  under  the  name  of  W.  A. 
O’Connor  &  Co.  He  has  been  succeeded  with  W.  M. 
Byrne  &  Co.  by  Robert  P.  Dunn,  formerly  chief  clerk 
of  the  St.  Louis  agency  of  the  American  Fidelity  of 
Montpelier,  Vt. 

— Secretary  J.  Kelso  Mairs,  of  the  Boston  Casualty 
of  Boston,  announces  the  appointment  of  Ethan  H. 
Cutler  of  Providence  as  general  agent  for  Rhode 
Island,  where  the  company  was  admitted  last  week  to 
write  personal  accident  and  health  lines.  The  com¬ 
pany  has  applications  pending  in  Connecticut,  New 
Hampshire  and  New  York.  The  Connecticut  busi¬ 
ness  will  be  handled  from  Springfield  by  J.  H.  Reid, 
manager  of  the  company  in  Western  Massachusetts. 

— The  Massachusetts  Bonding  of  Boston  announces 
the  appointment  of  the  Hanford  &  DeVeuve  Insur¬ 
ance  Agency  of  Seattle  as  general  agents  for  Wash¬ 
ington  on  surety  lines,  succeeding  Fred  B.  Potwin, 
resigned.  The  new  appointees  formerly  represented 
the  company  for  casualty  lines.  The  company  has 
also  appointed  W.  J.  Clemens  of  Portland,  Ore.,  as 
general  agent  on  all  lines  for  Oregon,  succeeding 
Rogers,  Hart  &  Gibson  Company. 

— The  Massachusetts  Accident  of  Boston  has  ap¬ 
pointed  H.  G.  Hinckly  to  take  charge  of  a  new  pub¬ 
licity  and  development  department  for  the  purpose  of 
establishing  agencies  in  the  new  territory  the  company 
has  been  entering  during  recent  years,  as  well  as  to 
develop  business  in  other  States  which  the  company 
contemplates  entering.  Mr.  Hinckly  has  been  manager 
of  the  Bay  State  department  for  the  past  three  years 
and  will  continue  to  have  charge  of  the  business 
secured  through  the  Bay  State  department. 


Thursday 

— M.  E.  Ridley,  vice-president  of  the  Southern 
Insurance  Company  of  Nashville,  has  been  elected 
secretary  of  that  company  to  succeed  E.  T.  Hall,  who 
resigned  to  become  associated  with  the  Fidelity  Bank 
and  Trust  Company  of  that  city.  Ben  F.  McGrew 
has  accepted  the  post  made  vacant  by  Mr.  Ridley 
and  J.  D.  Land  has  been  named  as  assistant  secretary. 
Mr.  Hall  was  identified  with  the  organization  of  the 
Independent  Life  of  Nashville. 


Journal  of  the  Institute  of  Actuaries 

Those  who  are  interested  in  The  Journal  of  the  In¬ 
stitute  of  Actuaries  will  be  glad  to  learn  that  The 
Spectator  Company  is  now  in  a  position  to  supply 
more  or  less  complete  sets  of  this  work.  The  sets 
which  may  be  secured  are  as  follows:  One  complete 
set  from  Volume  1  to  Volume  46,  inclusive,  up  to 
date;  one  set,  from  Volume  2  to  Volume  46,  inclusive; 
from  Volume  6,  Part  1,  to  date,  mostly  bound  volumes, 
but  not  entirely  uniform;  Volume  17,  to  date,  com¬ 
plete,  except  Part  6  of  Volume  22,  unbound.  The 
following  odd  volumes  may  also  be  secured:  2,  20,  23, 
25,  26,  28,  30,  31,  32,  33  and  34,  in  parts.  The  Spec 
tator  Company  solicits  correspondence  with  those  in¬ 
terested  in  the  purchase  of  any  or  all  of  the  above 
works,  and  will  quote  prices  on  same  upon  application. 


Part  VII.  of  Vol.  VI.  of  the  Transactions  of 
the  Faculty  of  Actuaries  (Scotland)  contains 
an  interesting  paper  by  Robert  Marshall  Hun¬ 
ter  on  Peerage  Males — Statistics  of  Mortality, 
First  Marriage  and  Issue.  Copies  of  this  num¬ 
ber  may  be  obtained  at  75  cents  each  from 
The  Spectator  Company,  135  William  street, 
New  York. 


Agents  and  Solicitors 


who  are  subscribers  to  THE  SPECTATOR,  and  who 
wish  to  increase  their  commissions  by  selling 
additional  kinds  of  insurance,  will  be 

Cheerfully  Helped  to  Form  New  Connections 

with  companies  writing 

FIRE,  LIFE,  ACCIDENT,  HEALTH,  LIABILITY, 
LIVE  STOCK,  BURGLARY,  PLATE  GLASS, 
AUTOMOBILE,  FIDELITY,  STEAM  BOILER, 
FLY  WHEEL,  SPRINKLER,  CREDIT,  BANK 
DEPOSIT,  MARINE,  REGISTERED  MAIL,  TOR¬ 
NADO  and  HAIL  INSURANCE.  ::  ::  ;; 

While  soliciting  particularly  for  one  class  of  insur¬ 
ance,  the  agent  who  is  posted  and  ready  to  take  appli¬ 
cations  for  other  classes  of  insurance  can  often  get 
them  for  the  asking.  LET  US  AID  YOUI 


THE  WAY  OUR  SYSTEM  WORKS 

The  following  is  a  sample  of  the  many  testimonials  received  from 
agents  sending  thanks  for  our  assistance  in  getting  them  agencies: 

THE  SPECTATOR  COMPANY, 

NEW  YORK  CITY. 

Gentlemen: 

Your  communication  under  date  of  Oct.  8,  has  been  received,  for  which  accept  my 
thanks.  Already  we  have  received  correspondence  from  several  companies  mentioned 
in  your  recent  letter,  and  we  trust  before  long  to  be  representing  some  of  those  com¬ 
panies.  Thanking  you  very  kindly  for  your  prompt  effort  in  the  matter,  we  remain. 

Very  truly  yours, 

Morristown,  N.  J.  The  Johnston  Reap  Estate  Agency. 


POCKET  STATISTICS 
Relating  to  the  Insurance  Business 

THE  SPECTATOR  COMPANY 

Has  issued  its  standard  annual  statistical  publications,  as  follows: 

THE  FIRE  INSURANCE  POCKET  INDEX,  showing  the  condition  of 

the  principal  stock  fire  insurance  companies  in  comparative  form 
for  ten  years.  Now  Ready. 

THE  LIFE  INSURANCE  POLICYHOLDERS’  POCKET  INDEX,  showing 

the  financial  condition  and  business  transactions  of  American  and 
Canadian  life  insurance  companies  in  comparative  form  for  five 
years.  Now  Ready. 

POCKET  REGISTER  OF  LIFE  ASSOCIATIONS,  showing  the  condition 
and  business  stipulated  premium  assessment  and  fraternal  associa¬ 
tions;  comparative  tables  for  five  years.  Now  Ready. 

THE  POCKET  REGISTER  OF  ACCIDENT  INSURANCE,  showing  the 
condition  and  business  of  stock  and  assessment  accident  insurance 
companies  and  associations  transacting  personal  accident  insur¬ 
ance;  comparative  tables  {or  five  years.  Now  Ready. 

THE  HANDY  CHART  OF  CASUALTY,  SURETY  AND  MISCELLANEOUS 
INSURANCE  COMPANIES  IN  AMERICA,  showing  the  condition 
and  business  of  77  companies  transacting  various  classes  of  busi¬ 
ness  in  comparative  form  for  ten  years.  Now  Ready. 

The  above  publications  contain  the  statistics  of  the  companies,  compiled  from 
official  reports,  and  include  the  transactions  of  1911.  The  tables  are  made  up  in 
convenient  pocket  form,  having  serviceable  manila  covers,  and  are  invaluable  to 
insurance  men  of  all  classes  for  ready  reference.  These  publications  are  frequently 
spoken  of  as  "Spectator  Charts,”  and  have  become  standard  authority  because  of 
their  trustworthiness  and  the  convenient  manner  in  which  they  are  made  up. 

PRICES 


Manila  Cover  -------....25  cts. 

Leather  Cover  -------....50  cts. 


THE 

Chicago  Office: 

Insurance  Exchange 


SPECTATOR  COMPANY 

135  William  Street, 

NEW  YORK 
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Chicago  Office: 

Insurance  Exchange, 


1 35  William  Street, 

NEW  YORK 
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Editorial 


June  5,  1913 

j 

The  Spectator 

The  Spectator,  established  in  1868,  is  a 
weekly  journal  devoted  to  promoting  the  best 
interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States, 
Canada  and  Mexico  is  Four  Dollars  per 
annum,  postage  prepaid.  To  all  foreign  coun¬ 
tries  in  the  Postal  Union,  Five  Dollars  per 
annum. 

The  Spectator  has  a  larger  circulation  than 
any  other  insurance  journal — and  carries  no 
“ deadhead ”  subscriptions. 

THE  SPECTATOR  COMPANY, 
Publishers. 

Arthur  L.  J.  Smith,  Pres.  Robert  W.  Blake,  Sec’y. 
135  William  Street,  New  York. 

Telephone,  John  231,  John  232. 

WESTERN  DEPARTMENT,  Insurance  Exchange, 

E175  W.  Jackson  Boulevard,  Chicago,  Ill.  Telephone, 
Wabash  531. 

— 

[All  persons  residing  in  America  who  may  desire 
to  purchase  publications  issued  by  Charles  &  Edwin 
Layton,  of  London,  should  order  through  The  Spec¬ 
tator  Company.  As  sole  selling  agents  in  America 
for  that  well-known  firm,  all  orders  for  their  publica¬ 
tions  are  filled  through  this  company.] 

Copyright,  1913,  by  The  Spectator  Company,  New 
York. 
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A  N  officer  of  a  company  which  has 
t\  retired  from  business  is  quoted 
as  saying  that  the  primary  cause  for 
the  company’s  retirement  was  the  bur¬ 
densome  requirements  imposed  by  State 
laws.  It  is  undoubtedly  true  that  the 
laws  of  many  States  do  unduly  hamper 
the  fire  insurance  business,  by  means  of 
excessive  taxation,  as  well  as  by  regu¬ 
lations  which  limit  the  free  and  natural 
i  conduct  of  the  business,  to  the  detri¬ 
ment  of  all  concerned.  Most  careful 
underwriting  and  wise  financing  are 
essential  in  these  days  to  the  reaping  of 
even  small  profits  from  the  fire  insur¬ 
ance  business ;  and  it  begins  to  look  as 
though  a  bright  lawyer  will  soon  be  re- 
j  garded  as  an  essential  member  of  the 
!  official  staff  of  every  company,  to  steer 
it  clear  of  the  innumerable  legal  pit- 
falls  which  now  beset  the  path  of  the 
fire  underwriter. 


THE  erroneous  impressions  given 
currency  by  means  of  such  sophis¬ 
tries  as  have  been  much  in  evidence 
lately  in  certain  magazine  articles  con¬ 
cerning  incendiarism  do  not  stop  at  the 
boundaries  of  our  own  country,  but 
spread  abroad  as  well.  A  writer  in  a 
London  (England)  paper  has  rehashed 
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some  of  the  matter  recently  published 
in  an  American  magazine,  and  is  thus 
giving  further  circulation  to  the  idea 
that  arson  is  a  common  practice  in  this 
country.  He  says,  for  instance,  that 
“It  is  just  a  sample  of  what  obtains  all 
over  America — that  while  in  New  York, 
by  the  testimony  of  its  own  Fire  Com¬ 
missioner,  there  are  at  least  4000  cases 
of  arson  a  year,  there  have  been  fewer 
than  twenty  convictions  in  the  past  de¬ 
cade.”  The  writer  should  bear  in  mind 
that  it  is  one  thing  to  guess  or  estimate 
that  there  are  thousands  of  incendiary 
fires  and  quite  another  matter  to  prove 
that  there  are  as  many  as  one  hundred, 
or  even  ten,  such  fires;  and  when  it 
comes  to  guessing,  a  guess  running  into 
the  thousands  may  be  very  far  from  the 
truth.  While  such  articles  may  mislead 
some  of  the  people,  however,  fire  under¬ 
writers  in  England  are  apt  to  be 
properly  advised  by  their  American  cor¬ 
respondents  as  to  the  situation  in  this 
country,  so  that  it  is  hardly  likely  that 
such  exaggerated  stories  will  result  in 
scaring  English  underwriters  to  any  ap¬ 
preciable  extent. 


THIRTY  YEARS  OF  LIFE  INSURANCE* 

VER  one-half  of  the  nearly  four 
hundred  and  fifty  million  dollars 
paid  out  by  life  insurance  companies 
during  1912  went  to  living  policyholders, 
the  death  claims  paid  to  beneficiaries 
amounting  to  but  $212,000,000.  The 
great  growth  of  life  insurance  during 
the  past  quarter  of  a  century  has  dem¬ 
onstrated  the  fallacy  of  the  old  argu¬ 
ment  that,  by  taking  out  a  policy,  one 
has  to  die  to  win.  Thousands  of  per¬ 
sons  have  lived  to  reap  the  reward  of 
persistency  in  their  premium  payments 
and  to  find  that  they  had  almost  uncon¬ 
sciously  provided  a  fund  which  will 
prove  of  value  to  them  in  their  declin¬ 
ing  years,  and  which,  in  all  probability, 
they  would  never  have  saved  otherwise. 
The  extent  of  the  benefits  of  life  insur¬ 
ance  through  companies  of  the  United 
States  is  continually  growing.  Thus, 
during  the  past  ten  years  more  than 
three  and  one-third  billions  of  dollars 
have  been  paid  out  to  policyholders 
and  an  additional  two  and  one-quarter 
billions  have  been  added  to  the  assets 

*  Copyright,  1913,  by  The  Spectator  Company,  New 
York. 
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for  their  future  protection.  Life  in¬ 
surance  money  is  not  locked  up  in¬ 
definitely,  but  is  constantly  being  put 
back  into  circulation,  the  assets  held 
forming  but  the  sinking  fund  with 
which  to  meet  the  billions  of  obligations 
incurred  and  which  are  bound  to  fall 
due  at  some  time  or  other.  It  is  worth 
remembering  that  the  payments  made  to 
policyholders  during  the  past  decade 
were  over  fifty  per  cent  greater  than  the 
amount  of  assets  held  ten  years  ago. 

In  the  accompanying  table  there  ap¬ 
pears  a  summary  of  the  results  achieved 
by  twenty-eight  of  the  older  life  insur¬ 
ance  companies  (transacting  ordinary 
business  only)  during  the  thirty  years 
I883-I9i2,  inclusive.  During  those 
three  decades  these  companies  dis¬ 
tributed  under  their  contracts  over  ten 
times  the  amount  of  assets  held  at  the 
beginning  of  the  period. 

On  the  first  of  January,  1883,  these 
twenty-eight  companies  possessed  as¬ 
sets  amounting  to  $443,322,725,  or  an 
average  of  $15,832,954  apiece,  while  on 
the  first  of  January  this  year  the  total 
assets  were  $3,328,032,864  and  the  aver¬ 
age  had  grown  to  $118,858,317.  At  the 
beginning  of  the  period  the  largest  com¬ 
pany  had  slightly  less  than  one  hun¬ 
dred  million  on  hand,  while  to-day  no 
less  than  seven  companies  exceed  that 
amount,  with  the  largest  company  re¬ 
porting  nearly  $720,000,000.  The  aver¬ 
age  annual  gain  in  assets  for  all  com¬ 
panies  has  been  in  excess  of  $96,000,- 
000. 

During  the  past  thirty  years  policy¬ 
holders  have  paid  to  these  companies 
nearly  six  and  three-quarter  billions  of 
dollars  for  life  insurance  protection, 
while  interest  and  other  receipts  brought 
the  total  income  up  to  over  $8,900,000,- 
000.  Payments  to  policyholders  have 
exceeded  $4,472,000,000,  and  the  assets 
in  hand  have  increased  by  more  than 
$2,884,000,000.  By  adding  the  amounts 
paid  policyholders  ($4,472,787,887)  to 
the  assets  accumulated  ($2,884,710,139), 
the  total  benefits  paid  and  accrued  on 
policyholders’  account  during  the  thirty 
years  are  shown  to  amount  to  $7,357,- 
498,026,  which  is  $625,529,677  more 
than  the  total  premium  receipts.  For 
each  $100  paid  in  premiums  these  com¬ 
panies  have,  on  the  average,  paid  out 
and  accumulated  $109.30,  all  expenses 
having  been  met  from  interest  earnings, 
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Synopsis  of  Life  Insurance  for  Thirty  Years. 


Showing  aggregates  of  premiums,  interest  on  investments,  payments  to  policyholders,  and  accumulation  of  assets  in  thirty  years  (1883-1912) 
of  twenty-eight  life  insurance  companies: 


Name  and  Location  ok  Company. 

Admitted 

Assets, 

Jan.  1.  1883. 

Premiums 
Received  in 
Thirty 
Years. 

Interest  on 
Investments, 
etc.,  for  Thirty 
Years. 

Total 
Income  for 
Thirty 
Years. 

Aggregate 
Amounts 
Paid  to 
Policyholders 
in  Thirty 

Y  ears. 

Excess  of 
Premiums 
Over 

Payments 

to 

Policyholders. 

Admitted 

Assets, 

Jan.  1,  1913. 

Assets 

Accumulated 

for 

Policyholders’ 
Benefit  in 
Thirty  Years. 

Ratio 

of 

Benefita 

to 

Policy¬ 

holders.! 

$ 

$ 

* 

* 

* 

* 

* 

$ 

% 

Aitna,  Hartford . 

28.018,029 

198,390,884 

78,849,487 

277,440,371 

158,961,821 

39,429,063 

101.971,487 

73,953,458 

117.4 

Berkshire,  Pittsfield . 

3,577,134 

19.369,942 

13,864,484 

63,234,426 

36,255,486 

13,114,456 

20,426,621 

16,849,487 

107.6 

Connecticut  General,  Hartford.  .  .  . 

1,377,452 

20,253,590 

6,284,131 

26,537,721 

10,622,830 

9,630,760 

12,100,822 

10,723,370 

105.4 

Connecticut  Mutual,  Hartford.  .  .  . 

51,578,411 

154,196,005 

93,778,993 

247,974,998 

189,025,804 

*—34,829,799 

69,388,478 

17,810,067 

134.1 

Equitable,  New  York . 

47,756,079 

1,189,309,997 

351,498,960 

1,543,808,957 

809,422,931 

379,887,066 

513,319,201 

465,563,122 

107.2 

Equitable,  Des  Moines . 

503,281 

18,614,782 

5,130,088 

23,744,870 

6,979,048 

11,635,734 

12,431,725 

11,928,444 

104.3 

Germania,  New  York . 

9,893,670 

103,225,181 

37,037,653 

140,262,834 

74,839,731 

28,385,450 

48,205,861 

38,312,191 

109.6 

Home,  New  York . 

5,185,685 

61,053,966 

18,379,421 

79,433,387 

38,593,350 

22,460,616 

27,767,932 

22,582,247 

100.2 

Manhattan,  New  York . 

10,662,477 

58,218,773 

23,591,327 

SI, 810, 100 

49,914,486 

8,304,287 

22,045,083 

11,382,606 

105.3 

Maryland,  Baltimore . 

1,157,357 

6,505,345 

3,020,045 

9,525,390 

4,9S5,665 

1,519,680 

3,298,848 

2,141,491 

109.6 

Massachusetts  Mut.,  Springfield.. 

7,310,817 

135,535,692 

38,927,984 

174,463,676 

78,923,211 

56,612,381 

69,525,955 

62,215,138 

104.1 

Michigan  Mutual,  Detroit . 

1,117,323 

32,457,601 

9,411,107 

41,868,708 

20,154,288 

12,303,313 

11,760,344 

10,643,021 

90 . 5 

Mutual  Benefit.  Newark . 

36,300,972 

317,031,505 

109,803,411 

426,S34,916 

244,378,261 

62,653,244 

156,655,714 

120,354,742 

115.0 

Mutual  Life,  New  York . 

97,746,364 

1,216,861,008 

43S.424.073 

1,655,285,081 

869,348,356 

347,512,652 

599,125,046 

501,378,682 

112.6 

National  Life,  Montpelier . 

2,768,287 

106,664,552 

29,600,199 

136,264,751 

56,246,518 

50,418,034 

56,036,151 

53,267,864 

102.7 

National  Life  of  U.  S.,  Chicago..  .  . 

3,295,699 

20,555,025 

12,278,734 

32,833,759 

14,019,414 

6,535,611 

11,663,606 

8,367,907 

108.9 

New  England,  Boston . 

16,374,085 

126,387,025 

43,973,742 

170,360,767 

96,826,401 

29,560,624 

61,418,398 

45,044,313 

112.3 

New  York  Life,  New  York . 

50,550,982 

1,407,614,820 

367,688,389 

1,775,303.209 

786,491,269 

621,123,551 

719,657,050 

669,106,068 

103  4 

Northwestern  Mut.,  Milwaukee... 

19,752,296 

580,509,530 

171,237,684 

751,747,214 

372,490,366 

208,019,164 

297,764,038 

278,011,742 

112.1 

Pacific  Mutual,  Los  Angeles . 

1,073,543 

49,160,324 

13,169,559 

62,329,883 

21,937,568 

27,222,656 

24,252,307 

23,178,764 

91.8 

Penn  Mutual,  Philadelphia . 

8,449,908 

260,731,031 

72,542,056 

333,273,087 

149,422,0S8 

111,308,943 

134,375,486 

125,925,578 

105.6 

Phoenix  Mutual,  Hartford . 

10,616,769 

67,225,335 

25,075,592 

92,300,927 

48,677,614 

18,547,721 

34,296,116 

23,679,347 

107.6 

Provident  L.  and  T.,  Philadelphia 

7,233,894 

151,712,290 

56,264,215 

207,976,505 

102,782,413 

48,929,877 

80,834,512 

73,600,618 

116.3 

State  Mutual,  Worcester . 

3,099,248 

84,310,419 

23,304,838 

107,615,257 

51,982,992 

32,327,427 

41,537,911 

38,438,663 

107.2 

Travelers,  Hartford . 

4,767,938 

102,546,033 

41,891,508 

144,437,541 

52,303,488 

50,244,545 

68,197,489 

63,429,551 

112.9 

Union  Central,  Cincinnati . 

1,807,069 

148,479,543 

52,428,890 

200,908,433 

72,359,545 

76,119,998 

93,053,614 

91,246,545 

110.2 

Union  Mutual,  Portland,  Me . 

6,260,443 

42,948,668 

12,891,162 

55,839,830 

28,511,822 

14,436,846 

18,742,232 

12,481,789 

95.4 

United  States,  New  York . 

5,087,513 

32,099,483 

11,598,933 

43,698,416 

27,331,121 

4,768,362 

8,180,837 

3,093,324 

94.8 

Aggregates  (28  companies) . . . 

443,322,725 

6,731,968,349 

2,174,948,665 

8,906,917,014 

4,472,787,887 

2,259,180,462 

3,328,032,864 

2,884,710,139 

109.3 

* —  Payments  to  policyholders  exceed  premiums  received,  t  Being  the  ratio  of  payments  to  policyholders,  plus  the  increase  of  assets,  to  premium  receipts  for  the  thirty  years. 


Premium  Total  Paid  Policy- 
Year.  Receipts.  Income.  holders. 

1912 .  *671,961,915  *891,846,017  $446,899,691 

1911 .  632,350,573  834,950,670  414,297,146 

1910 .  593,422,656  779,688,344  387,353,268 

1909 .  565,150,509  748,139,981  360,757,724 

1908 .  545,849,752  704,085,629  336,909,834 

1907 .  533,077,447  678,656,595  309,696,977 

1906 .  526,594,898  667,185,592  287,325,629 

1905 .  515,996,835  642,058,530  264,968,883 

1904 .  488,253,174  599,081,882  247,052,831 

1903 .  447,543,822  553,639,900  225,842,072 


Increase  in  10 

years .  *265,015,318  *387,118,312  *247,015,970 

Admitted  Surplus 

Year.  Assets.  Funds. 

1912 .  *4,405,811,352  *620,435,541 

1911 .  4,163,148,290  603,666,824 

1910 .  3,874,078,975  557,801,808 

1909 .  3,665,555,657  545,172,717 

1908 .  3,399,661,697  484,610,140 

1907 .  3,052,732,353  344,377,128 

1906 .  2,924,253,848  397,203,985 

1905 .  2,706,186,867  333,613,847 

1904 .  2,498,960,968  330,492,427 

1903 .  2,265,221,193  286,397,622 


Increase  in  10  years. .  .  *2,313,988,501  *327,749,551 

ORDINARY  INSURANCE. 

Amount  Written  Amount  in 


Year.  and  Paid  for.  Force. 

1912 .  *2,402,765,969  *15,547,625,468 

1911 .  2,101,900,456  14,577,131,497 

1910 .  1,846,076,738  13,233,667,695 

1909 .  1,694,391,879  12,522,276,564 

1908 .  1,481,930,726  11,873,394,371 

1907 .  1,345,147,040  11,486,115,758 

1906 .  1,450,829,425  11,253,194,077 

1905 .  1,725,747,206  11,054,231,621 

1904 .  1,796,332,988  10,412,078,338 

1903 .  1,726,905,473  9,569,296,851 


Increase  in  10  years. .  .  $838,674,283  $6,849,037,556 

INDUSTRIAL  INSURANCE. 


Amount  Amount  in 

Year.  Written.  Force. 

1912 .  *816,171,539  *3,680,750,710 

1911 .  785,788,709  3,424,867,090 

1910 .  744,213,046  3,176,138,432 

1909 .  795,648,553  2.968,935,390 

1908 .  605,073,906  2,667,387,067 

1907 .  576,203,742  2,577,246,881 

1906 .  631,111,688  2,453,603,707 

1905 . 660,861,169  2,309,754,235 

1904 .  613,404,546  2,135,859,103 

1903 .  596,510,916  1,977,824,624 


Increased  10  years..  .  $204,191,601 


and  a  saving  effected  therefrom,  in  addi¬ 
tion,  of  over  $625,000,000. 

Year  by  year  the  business  of  life  in¬ 
surance  has  grown  tremendously,  and 
the  amounts  to  be  disbursed  in  future 
years  will  cause  even  the  present  tre¬ 
mendous  aggregate  to  pale  into  insig¬ 
nificance.  Some  idea  of  the  growth  is 
indicated  in  the  second  table,  showing 
the  aggregates  of  all  life  insurance  com¬ 
panies  for  the  past  ten  years. 


FIRE  INSURANCE 


NEW  YORK  SURVEYS 

Sprinklers  Failed  to  Work. — The  general 
conduct  of  automatic  sprinklers  installed  in 
this  city  has  been  irreproachable,  but  an  in¬ 
stance  is  recorded  of  a  small  fire  in  one  of  the 
fireproof  warehouses  on  Fourth  avenue  in 
which  the  sprinklers  failed  to  operate.  This 
should  not  tarnish  the  reputation  of  sprink- 
lered  risks  as  a  class.  »■ 

Talk  for  Marine  Circles. — The  develop¬ 
ments  in  the  suit  against  the  United  States 
Lloyds  for  the  loss  of  a  yacht  were  the  subject 
of  extensive  comment  in  marine  circles.  The 
man  sued  for  a  total  loss.  He  is  connected 
with  the  fire  insurance  brokerage  business, 
with  an  office  in  the  heart  of  the  insurance  dis¬ 
trict. 

Increase  in  Rates. — The  increase  in  the 


some  opposition  on  the  part  of  large  insurers. 
The  premiums  have  more  than  doubled;  but 
upon  an  analysis  of  the  figures  it  has  been  dis¬ 
covered  that  the  old  plan  of  writing  the  total 
insurance  at  a  large  amount  and  low  rates 
has  been  changed  by  reducing  the  amount  in¬ 
sured  and  increasing  the  rate  so  as  to  produce 
nearly  the  same  result.  Still,  the  old  rates 
were  very  low,  and  the  companies  are  insisting 
upon  a  reasonable  increase. 

Echo  of  Old  Case. — The  companies  inter¬ 
ested  in  the  New  York  Picture  Frame  loss  in 
142  Fulton  street  have  recovered  their  policies 
without  direct  cost,  but  they  suffer  mortifica¬ 
tion  of  an  increased  assessment  to  follow  the 
conviction  of  Rotheuberg  &  Horowitz  through 
a  new  trial.  The  meeting  of  the  companies 
last  week  resulted  in  a  resolution  to  go  ahead 
with  the  prosecution. 

New  Rider  Required. — All  the  companies 

and  agencies  have  received  official  circulars 
from  the  New  York  Board,  and  from  the  In¬ 
surance  Department  also,  advising  them  that 
a  new  rider  is  required  on  the  policies  relative 
to  the  employment  of  an  umpire  in  event  of 
any  disagreement  in  appraisements  in  event  of 
loss. 

No  End  to  Changes. — Of  the  changes  in 

policy  forms  there  is  no  end.  The  Exchange 
has  slowly  made  inroads  upon  imperfect  forms 
for  the  past  ten  years ;  but  the  brokers,  in  sug¬ 
gesting  amendments,  have  certainly  taken  a 
long  step  forward  to  prove  their  efficiency. 
Several  large  firms,  whose  forms  have  with¬ 
stood  alterations  for  a  quarter  of  a  century, 
have  lately  adopted  modern  improvements  and 
reformed  their  policies  throughout.  One 
broker  says  he  was  ready  for  the  change  fif- 


$1,873,856,237  kiu  rates  on  sprinkler  leakage  policies  has  caused 
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een  years  ago  but  his  principals  refused  to 
onsent.  There  are  others  to  follow. 

Stenographers’  Fees  Heavy. — In  a  recent 
1  ippeal  from  the  judgment  of  a  lower  court  it 
ippears  that  the  stenographers’  fees  for  trans¬ 
cribing  the  evidence  required  in  a  case  against 
>ne  company  exceeded  the  share  of  the  com- 
\any  in  the  whole  loss.  The  adjusters  speed- 
ly  compromised  the  claims  to  save  a  repetition 
,f  the  charges  against  all  the  companies  con- 

I  erned.  It  was  an  effective  weapon  and  the 
ompanies  succumbed. 


Tribute  to  Mr.  Appleton.— 111  the  tribute 
0  Deputy  Superintendent  Appleton,  who  has 
erved  the  Insurance  Department  faithfully 
or  thirty  years,  and  whose  praises  were  certi- 
ied  by  several  administrations  of  that  office, 
here  was  one  name  lacking  which  would  have 
l  dded  a  large  share  to  the  testimony  in  praise 
d  Mr.  Appleton.  We  refer  to  the  late  John  A. 
dcCall,  who  was  th^  first  to  discover  Mr. 
Appleton’s  usefulness  and  who  esteemed  him 
lighly. 


Returns  from  Long  Trip. — Among  the  re- 
urned  pilgrims  who  have  had  a  traveling 
acation  during  the  season,  we  note  Mr. 
iamuel  R.  Weed,  who  arrived  last  week  from 
n  interesting  journey  to  Buenos  Aires  and 
ver  the  Andes  to  Valparaiso. 

Visited  Home  Office. — Horatio  N.  Kelsey, 
he  recently-appointed  United  States  manager 
f  the  Hamburg-Bremen  of  Hamburg,  has  re- 

Iurned  from  Europe,  where  he  visited  the  home 
ffice  of  the  company.  He  is  now  in  Chicago. 


Want  Return  of  Their  Money. — At  a  meet- 
lg  of  the  executive  committee  of  the  Brook- 
/n  Insurance  Brokers’  Association,  held  at 
|  he  office  of  Cavanagh  &  Kuhn  last  week,  it 
/as  decided  that  the  association  take  legal 
ction  to  have  returned  to  members  in  good 
tanding  the  fee  paid  by  them  to  the  New 
rork  Insurance  Department  for  a  license 
nder  the  old  brokers’  law,  which  was  declared 
nconstitutional.  The  matter  has  been  put  in 
le  hands  of  an  attorney.  All  claims  will  be 
ssigned  to  the  president  of  the  association, 
nd  he  will  bring  one  action  for  the  return  of 
le  money.  The  necessary  assignment  papers 
ill  be  ready  for  signature  at  the  next  meeting 
f  the  association,  to  be  held  June  19  at  the 
mperial  at  8:30  P.  M.  The  question  of  an 
uting  of  the  association  was  taken  up,  and 
was  decided  that  it  was  too  late  in  the  sea- 
m ;  but  initial  steps  were  taken  for  the  an- 
ual  beefsteak  dinner,  which  will  be  held  in 
le  fall. 


Advise  to  Try  Blanket  Policies. — In  vari- 
us  forms  brokers  are  advising  their  patrons 
)  try  experiments  with  blanket  policies  in  fire 
lsurance,  and  urging  the  scheme  as  a  money- 
iving  process,  but  their  forms  are  frequently 
efective,  and  such  a  discovery  after  a  loss  is 
ot  pleasant.  A  late  instance  is  where  a  bro- 
I  ;r  persuaded  a  man  who  owned  some  valu- 
)le  property  in  the  suburbs,  consisting  of  a  fine 
welling  and  a  number  of  outbuildings.  The 
'  >ver,  however,  was  limited  to  the  dwelling 
I  nder  the  description  of  “said  building.”  A 
1 ‘e  occurred  in  a  barn,  and  then  it  was  learned 
lat  there  was  no  cover,  and  an  indignation 
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meeting  ensued.  The  broker  lost  the  business 
and  the  policies  were  changed  to  cover  “build¬ 
ings,”  which  it  was  really  intended  they  should 
originally. 

CHICAGO  AND  THE  WEST 

With  Central  National. — U.  S.  Collins,  who 
for  the  last  ten  years  has  been  special  agent 
for  the  Teutonia  of  New  Orleans,  has  been 
appointed  executive  special  agent  for  the  Cen¬ 
tral  National  Fire  of  Chicago. 

Appointed  Special  Agent. — Alexander  C. 
Sundell,  who  has  held  a  position  as  examiner 
in  the  Western  department  office  of  the  Ger¬ 
mania  of  New  York,  will  hereafter  assist  Spe¬ 
cial  Agent  Appleman  in  the  mountain  field. 

L.  H.  Knauer  Appointed. — L.  H.  Knauer, 
a  local  agent  at  Mendota,  111.,  has  been  ap¬ 
pointed  special  agent  for  the  National  of  Hart¬ 
ford  in  Northern  Illinois. 

Delivers  Address. — John  G.  Hubbell,  man¬ 
ager  of  the  National  Inspection  Bureau,  de¬ 
livered  his  final  lecture  on  “Special  Hazards” 
before  the  Fire  Insurance  Club  of  Chicago  at 
its  meeting  of  May  27.  His  subject  was 
“Woodworkers.” 

H.  P.  Magill  Returns. — H.  P.  Magill,  sec¬ 
retary  of  the  National  Church  Mutual  Insur¬ 
ance  Company,  and  formerly  manager  of  the 
Central  National  Fire  of  Chicago,  has  resumed 
his  duties  after  several  months’  vacation  on 
account  of  ill  health.  Mr.  Magill  has  fully  re¬ 
covered. 


BOSTON  AND  VICINITY 

Gets  Massachusetts  License. — The  Urbaine 
of  Paris  has  been  admitted  to  Massachusetts. 
Crain,  Jones,  Bixby  &  Co.  will  be  the  agents 
for  Boston.  The  Millers  Mutual  Fire  of  Fort 
Worth,  Tex.,  has  also  been  admitted.  Gale  & 
Stone,  41  Milk  street,  are  the  Boston  agents, 
while  Lincoln  R.  Welch,  secretary  of  the 
Fitchburg  Mutual,  will  also  represent  it  out¬ 
side  of  Boston. 

Extend  Invitation  to  Visit  Office. — Bruer- 
ton  &  Kimball,  managers  of  the  Hartford  Fire 
of  Hartford,  have  issued  invitations  to  inspect 
the  newly-equipped  offices  of  the  Boston  de¬ 
partment  of  the  Hartford  Fire.  By  the  same 
token  they  announce  their  appointment  as 
agents  for  Boston  and  vicinity  of  the  Citizens 
of  Missouri. 


Resigns  as  President  of  Phoenix  Fire 

D.  W.  C.  Skilton  resigned  on  Tuesday  last  as 
president  of  the  Phcenix  Fire  of  Hartford,  and 
has  been  succeeded  by  Edward  Milligan,  who 
has  been  vice-president  since  1907.  Mr.  Skil¬ 
ton  retires  from  the  presidency  of  the  com¬ 
pany  because  of  ill-health,  after  having  held 
that  office  since  1891.  He  was  elected  chairman 
of  the  board  of  directors  following  his  resigna¬ 
tion  as  president. 


— The  quarterly  meetings  of  the  Iowa  Fire  Preven¬ 
tion  Association  and  the  Iowa  Pond  of  the  Blue 
Goose  and  the  summer  outing  of  the  Iowa  field  men 
will  be  held  at  Lake  Okoboji,  June  IS  and  19.  The 
associations’  meetings  will  be  held  in  the  evenings, 
the  days  being  given  up  to  recreation. 


THE  MISSOURI  SITUATION 
UNCHANGED 


Apparently  Only  One  Hope  for  Early 
Settlement  of  Differences 


WILL  NOW  RESORT  TO  REFERENDUM 


Attorney-General  Barker  Files  Brief  in  Quo 

Warranto  Proceedings — Ask  That  Companies 
Be  Fined 

The  only  apparent  hope  that  the  business  in¬ 
terests  of  Missouri  hold  out  for  an  early  settle¬ 
ment  of  the  differences  between  the  State  au¬ 
thorities  and  the  fire  insurance  companies  which 
withdrew  from  that  State  owing  to  the  drastic 
provisions  of  the  Orr  anti-trust  law  is  in  the 
referendum  petition,  and  just  now  every  effort 
is  being  bent  in  this  direction  to  test  it,  with 
the  hopes  that  it  will  bring  about  the  desired 
effect.  The  commercial  ,  organizations  of  St. 
Louis,  Kansas  City  and  other  cities  are  arrang¬ 
ing  to  circulate  the  referendum  petition.  Gov¬ 
ernor  Major  of  Missouri  is  firm  in  his  stand 
against  calling  an  extra  session  of  the  legisla¬ 
ture,  although  every  possible  pressure  has  been 
brought  to  hear.  After  the  Kansas  City  Com¬ 
mercial  Club  was  turned  down  by  the  Governor 
in  its  request  for  an  extra  session  of  the  legis¬ 
lature,  a  public  meeting  was  held,  and  it  was 
decided  to  co-operate  in  the  referendum  peti¬ 
tion  circulation. 

The  announcement  has  been  made  that  the 
fire  insurance  companies  would  take  no  part  in 
this,  their  contention  being  that  as  the  State 
enacted  the  law  it  would  have  to  settle  things 
without  their  assistance.  However,  the  local 
agents  in  that  State  are  understood  to  be  pre¬ 
paring  to  take  an  active  part  as  citizens. 

A  brief  in  support  of  his  quo  warranto  petition 
has  been  filed  in  the  Missouri  Supreme  Court  by 
Attorney-General  Barker,  in  which  he  seeks  to 
prevent  the  fire  insurance  companies  from  with¬ 
drawing  from  the  State.  The  charge  is  made  by 
the  Attorney-General  that,  as  the  companies  are 
foreign  corporations,  they  have  no  power  in 
Missouri  except  to  write  fire  insurance,  and 
have  no  authority  to  combine  on  rates.  A  re¬ 
straining  order  was  asked,  prohibiting  them 
from  withdrawing  and  that  they  be  fined  for 
agreeing  to  do  so. 


Drastic  Bill  in  Congress 

A  hill  has  been  introduced  in  United  States 
Congress  looking  to  closer  regulation  of  insur¬ 
ance  companies  operating  in  the  district.  Com¬ 
panies  in  process  of  formation  would,  under  this 
bill,  have  their  literature  and  method  of  doing 
business  supervised  by  the  Superintendent  of 
Insurance.  Dividends  cannot  he  paid  unless 
actually  earned  during  the  next  preceding  divi¬ 
dend  period;  a  company  cannot  be  a  stockholder 
in  any  other  similar  corporation,  and  interlock¬ 
ing  directorates  are  forbidden.  An  officer  or 
director  in  any  financial  institution  (insurance 
companies  being  so  classed)  is  forbidden  to  be 
similarly  connected  with  any  competing  com¬ 
pany.  The  realty  holdings  of  such  companies 
are  to  be  limited  to  twenty-five  per  cent  of  com¬ 
bined  capital  and  surplus.  No  company  shall  re¬ 
ceive  or  retain  its  license  in  the  district  if  it  is 
or  has  been  within  three  months  prior  to  its 
application  for  license  a  member  of  or  a  party 
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to,  directly  or  indirectly,  any  union,  conference, 
agreement,  mutual  understanding,  or  board,  by 
which  the  rate  to  be  charged  for  its  contracts  of 
indemnity  is  fixed  and  agreed  upon  between  it 
and  other  like  companies.  Expenditures  will 
have  to  be  reported  in  much  detail. 

While  he  has  not  had  an  opportunity  to  see 
the  full  text  of  the  Johnson  bill  (briefly  out¬ 
lined  above),  Robert  R.  Tuttle,  president  of  the 
Commercial  Fire  of  Washington,  states  that  it 
would  appear  to  be  a  very  far-reaching  piece  of 
legislation.  The  position  of  the  Commercial 
Fire  and  of  the  First  National  Fire  in  this  mat¬ 
ter,  he  says,  is  that  they  are  willing  to  accept 
any  legislation  which  puts  all  financial  institu¬ 
tions  in  the  district  on  the  same  basis. 


Firemans  Fund  Celebrates 

The  Firemans  Fund  of  San  Francisco  is  this 
week  celebrating  its  fiftieth  anniversary,  and 
the  officers  of  the  company  are  surrounded  by 
the  department  managers  from  various  sections 
of  the  country.  The  celebration,  which  will  last 
the  entire  week,  began  on  Monday  last  with  a 
conference,  and  that  evening  an  elaborate  ban¬ 
quet  was  served.  Among  those  who  attended 
from  the  East  were:  A.  K.  Simpson,  manager 
of  the  Eastern  department  at  Boston;  Edgar  S. 
Wilson,  manager  of  the  Southeastern  depart¬ 
ment  at  Macon,  Ga.,  and  John  Marshall,  Jr.,  of 
Marshall  &  McElhorne,  managers  of  the  Central 
department  at  Chicago. 


Southern  States  Associations  Meet 

Local  associations  in  several  States  held  their 
annual  meetings  recently  and  elected  officers. 
The  Mississippi  Local  Fire  Underwriters  Asso¬ 
ciation,  at  its  meeting  held  at  Gulfport,  elected 
the  following  officers:  P.  L.  Gaston,  president; 
Walter  H.  Witty,  vice-president,  and  James  K. 
Moore,  secretary  and  treasurer.  The  Alabama 
Underwriters  Association  met  at  Jackson’s 
Lake  and  elected  officers  as  follows:  R.  F. 
Manly,  president;  Russell  Ladd,  vice-president, 
and  M.  M.  Sweatt,  secretary  and  treasurer.  The 
South  Carolina  Underwriters  Association,  which 
met  at  Rock  Hill,  elected  James  H.  Frazer, 
president;  A.  J.  Furman,  vice-president,  and 
Sam  Grist,  secretary  and  treasurer.  The  Texas 
Associations  of  Local  Fire  Insurance  Agents  met 
at  Dallas  on  Thursday  last. 

The  Georgia  Local  Underwriters  Association, 
at  its  fifteenth  annual  meeting  held  at  Sacra¬ 
mento,  elected  officers  as  follows:  Frank  B. 
West,  president;  Arthur  Howell,  first  vice- 
president;  W.  V.  Bell,  second  vice-president, 
and  John  E.  Wilson,  secretary  and  treasurer. 


New  Jersey  Fire  Actuarial  Bureau 

The  New  Jersey  Fire  Actuarial  Bureau  was  or¬ 
ganized  at  a  meeting  of  representatives  of  fire 
insurance  companies  Interested  in  the  business 
of  that  State,  held  at  the  rooms  of  the  New 
York  Board  of  Fire  Underwriters  on  Tuesday 
last.  The  object  of  the  bureau  is  to  comply  with 
chapter  85,  laws  of  1913,  of  the  State  of  New 
Jersey.  A  rating  expert  has  been  employed,  to 
be  known  as  manager,  to  prepare  schedules, 
basis  and  clauses  affecting  premiums.  The  or¬ 
ganizers  were:  H.  P.  Moore,  J.  E.  Lopez,  J.  H. 
Kelly,  Frederick  R.  Hoadley  and  L.  F.  Goule. 
Frank  Lock  was  made  chairman.  Atlee  Brown, 
manager  of  the  Philadelphia  Suburban  Associ¬ 
ation,  was  appointed  manager. 
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SOUTH-EASTERN  UNDER¬ 
WRITERS  MEET 


Association  Holds  Brief  but  Active 
Sessions  at  Atlantic  City 


BUSINESS  PRACTICALLY  ALL  ROUTINE 


Companies  to  Recall  All  Old  Blanks  by  July  1 — 
All  Officers  Are  Re-elected 

The  South-Eastern  Underwriters  Association 
held  its  thirty-second  annual  meeting  at  the 
Marlborough-Bleinheim  Hotel  at  Atlantic  City 
on  Wednesday  of  last  week,  with  a  fair  attend¬ 
ance.  No  question  of  unusual  importance  was 
brought  up  for  discussion,  with  the  result  that 
the  meeting  came  to  a  close  at  4.30  o’clock  that 
afternoon,  marking  the  shortest  session  on 
record  for  this  organization.  The  business 
transacted  was  mostly  routine,  aside  from  sev¬ 
eral  matters  that  were  disposed  of  in  a  short 
time. 

The  compulsory  use  of  approved  forms  for 
use  in  policies  by  all  agents  in  the  territory  was 
discussed,  and  it  was  decided  that  companies  be 
requested  to  recall  all  their  old  blanks  by  July  1 
next,  and  to  instruct  agents  to  thereafter  use 
the  forms  furnished  by  the  association.  A  reso¬ 
lution  was  adopted  that  all  agents  be  required 
to  remit  balances  due  for  premiums  within 
forty-five  days  from  the  close  of  the  month  in 
which  business  is  written.  This  rule  becomes 
effective  with  the  September  account. 

The  association  then  adopted  a  resolution  to 
revise  the  list  of  classes  of  the  waiver  of  sub- 
rogration  charges,  and  the  executive  commit¬ 
tee  was  authorized  to  make  the  rate  in  each 
case.  The  committee  on  unprofitable  classes 
was  requested  to  continue  its  work  of  the  re¬ 
vision  of  the  general  tariff,  and,  with  the  con¬ 
sent  of  the  executive  committee,  was  instructed 
to  put  a  new  and  modern  system  of  ruling  into 
effect  as  soon  as  it  is  deemed  advisable.  Ques¬ 
tions  brought  up  regarding  complaints  of  com¬ 
petition  by  non-resident  brokers  and  by  mutuals 
from  outside  companies  were  referred  to  the 
committee  on  mutual  and  outside  business. 

All  the  officers  were  re-elected  as  follows: 
Harry  R.  Bush,  president;  Frank  L.  Lock,  vice- 
president,  and  J.  S.  Raine,  secretary.  The  ex¬ 
ecutive  committee  will  be  named  by  the  presi¬ 
dent  and  the  other  committees  will  be  continued 
with  no  change. 

The  home  offices  of  companies  were  repre¬ 
sented  by  more  than  twenty,  among  whom  were 
the  following:  William  B.  Clark,  iEtna  of 
Hartford;  George  W.  Babb,  Northern  of  London; 
F.  C.  Buswell,  Home  of  New  York;  Frank  Lock, 
Atlas  Assurance  of  London;  Edward  Milligan, 
Phoenix  of  Hartford;  John  H.  Kelly,  Westchester 
of  New  York;  H.  A.  Smith,  National  bf  Hart¬ 
ford;  J.  H.  Burger,  Norwich  Union  of  Norwich, 
England;  C.  H.  Coffin,  German- American  of 
New  York;  C.  F.  Sturhahn,  Rossia  of  St.  Peters¬ 
burg;  C.  J.  Holman,  Commercial  Union  of  Lon¬ 
don;  F.  H.  Sherman,  Sun  of  London;  W.  J.  Daw¬ 
son,  Pennsylvania  Fire  of  Philadelphia;  J.  B. 
Morton,  Fire  Association  of  Philadelphia;  W.  S. 
Alley,  North  British  and  Mercantile  of  London; 
John  H.  Packard,  London  Assurance  of  London; 
L.  W.  Crockett,  New  Hampshire  Fire  of  Man¬ 
chester;  John  J.  McKay,  Atlantic  National  of 
Macon,  Ga.,  and  Henry  T.  Alley,  Peoples  Na¬ 
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tional  of  Philadelphia.  About  a  dozen  Southern 
managers  were  also  present. 


Canadian  Fire  Underwriters  Meet 

The  annual  meeting  of  the  Canadian  Fire 
Underwriters  Association  was  held  last  week  at 
the  Chateau  Laurier  in  Ottawa.  The  business 
transacted  was  devoted  almost  exclusively  to 
routine  matters.  The  officers  elected  were: 
Harold  Hampton  of  Montreal,  general  agent  of 
the  Insurance  Company  of  North  America  of 
Philadelphia,  president;  E.  F.  Garrow,  secretary 
of  the  British  America  Assurance  of  Toronto, 
and  J.  Gardner  Thompson  of  Montreal,  manager 
of  the  Liverpool  and  London  and  Globe  of  Liver¬ 
pool,  vice-presidents. 


Fleavy  Texas  Fire  Losses 

Fire  insurance  companies  doing  business  in 
Texas  lost  $27.90  in  1912  in  addition  to  $100  in¬ 
surance  premiums  received  during  that  year,  ac¬ 
cording  to  statistics  made  public  by  the  State 
Insurance  Board  of  the  net  premiums  received 
and  net  losses.  This  statement  shows  that  the 
net  premiums  received  by  the  125  fire  insurance 
companies  doing  business  in  Texas  In  1912  ag¬ 
gregated  $10,231,573,  while  the  net  losses 
amounted  to  $9,513,312,  making  the  loss  ratio 
92.9  per  cent,  and  to  this  is  added  35  per  cent 
for  salaries,  commissions,  etc.,  making  the  total 
loss  ratio  127.9  per  cent.  Secretary  Pollard  of 
the  board  said  that  this  is  the  greatest  loss  ratio 
in  the  history  of  the  State. 


Stimulation  of  Building 

(To  the  Editor  of  The  Spectator.) 

A  tremendous  impetus  has  recently  been 
given  to  building  and  general  business  activity 
in  certain  parts  of  the  United  States,  in  west¬ 
ern  Canada,  and  in  several  foreign  countries. 

This  activity  is  largely  attributable  to  reduc¬ 
tion  of  taxation  upon  buildings.  This  is  the 
opinion  of  those  familiar  with  conditions  in 
such  sections — and  it  is  evidenced  by  the  fact 
that  great  building  operations  have  occurred 
where  this  change  in  taxation  has  been  made, 
while  immediately  adjacent  territory  of  equal 
natural  advantages,  but  with  restrictive  taxes 
upon  buildings,  has  remained  undeveloped. 

The  Tax  Commissioner  of  Houston,  Tex., 
states:  “The  effect  resulting  from  partial  ex¬ 
emption  of  taxation  upon  improvements  on  land 
and  personal  property  in  Houston,  Tex.,  has 
been  magical  *  *  *  there  were  219  more  build¬ 
ings  erected  (during  six  months  of  1912)  and 
the  value  of  these  buildings  *  *  *  amounted  to 
three  times  the  value  of  the  buildings  erected 
in  1911,  which  goes  to  show  that  the  partial 
exemption  of  improvements  *  *  *  from  taxation 
had  the  effect  of  stimulating  the  building  in¬ 
dustry.” 

The  remarkable  building  statistics  shown  in 
the  following  tabulation  indicate  the  great 
prosperity  of  the  Province  of  Canada  that  made 
this  change  in  taxation.  The  increase  from  year 
to  year  shows  the  increased  stimulation  as 
taxes  on  buildings  were  reduced. 

BUILDING  PERMITS 

1910.  1911.  1912. 

Vancouver,  B.  C.  .$13,150,365  $17,652,642  $19,428,432 

Calgary,  Alb .  5,580,594  12,907,638  20,394,220 

Edmonton,  Alb...  2,159,106  3,673,260  14,446,829 

Victoria,  B.  C...  2,273,208  4,096,315  8,208,155 

Regina,  Sas .  2,351,208  5,009,340  8,347,309 

Moose  Jaw,  Sas.  1,071,090  2,413,756  5,275,797 

The  results  accomplished  have  affected  many 
other  communities;  the  growth  of  Houston  has 
had  a  decided  effect  upon  Galveston,  Dallas  and 
San  Antonio,  and  the  experience  of  western 
Canada  has  forced  Toronto,  Montreal,  Ottawa 
and  other  cities  of  Canada  and  of  our  Western 
States  to  give  this  matter  immediate  attention.  | 
This  system  of  taxation  will  soon  be  in  force  in 
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BOOK  VALUES  OF  FIRE  INSURANCE  COMPANIES’ 

STOCKS. 

The  following  comparative  table  shows  the  book  value  of  stocks  for  five  years  past  of 
35  American  joint  stock  fire  companies  reporting  to  the  New  York  Insurance  Depart- 

nent: 


NAME  AND  LOCATION 
OF  COMPANY. 


iuffalo  German,  Buffalo . 

Illobe  and  Rutgers,  New  York . 

'ontinental,  New  York . 

forth  British  and  Mercantile,  N.  Y. . 

‘  t.  Paul  F.  and  M.,  St.  Paul . 

I  dens  Falls,  Glens  Falls . 

i  lerman-American,  New  York . 

:  Iome,  New  York . 

j  Vestchester,  New  York . 

!  lumbermens,  Philadelphia . 

;  lartford,  Hartford . 

lueen  of  America,  New  York . 

.llemannia,  Pittsburgh . 

ire  Association,  Philadelphia . 

I  .merican,  Newark . 

i  'ennsylvania,  Philadelphia . 

I  Soston,  Boston . 

I.gricultural,  Watertown . 

iremens,  Newark . 

Jiagara,  New  York . 

nternational,  New  York . 

'rient,  Hartford . 

(Germania,  New  York . 

,  irginia  F.  and  M.,  Richmond . 

ommonwealth,  New  York . 

|  iverpool  and  London  and  Globe,  N.Y. 

j  onnecticut,  Hartford . 

!  eutonia,  Dayton . 

German  Alliance,  New  York . 

I  'etroit  F.  and  M.,  Detroit . 

hcenix,  Hartford . 

f  iremans  Fund,  San  Francisco . 

Iiubuque  F.  and  M.,  Dubuque . 

acific  Fire,  New  York . 

!  iational,  Hartford . 

{standard,  Trenton . 

idelity-Phenix,  New  York . 

lerchants,  New  York . 

lbany,  Albany . 

ommercial  Union,  New  York . 

ranite  State,  Portsmouth . 

rovidence  Washington,  Providence.. 

Ctna,  Hartford . 

orthwestern  National,  Milwaukee..  . 
pringfield  F.  and  M.,  Springfield.  .  .  . 
lechanics  and  Traders,  New  Orleans. 

forth  River,  New  York . 

lechanics,  Philadelphia . 

[ Newark,  Newark . 

Samden,  Camden . 

ommerce,  Albany . 

erman-American,  Pittsburgh . 

ranklin,  Philadelphia . 

[  ew  Hampshire,  Manchester . 

apital,  Concord . 

■  elican,  New  York . 

is.  Co.  of  No.  America,  Philadelphia 

I  Id  Colony,  Boston . 

TUiamsburgh  City,  Brooklyn . 

eutonia  Fire,  Pittsburgh . 

erman,  Peoria . 

I  tlanta  Home,  Atlanta . 

1  erman-American  Fire,  Baltimore. .  .  . 

Ii  assau  and  Dutchess,  New  York  w..  . 

I  linneapolis  F.  and  M.,  Minneapolis! 

hode  Island,  Providence . 

j  anover,  New  York . 

IT,. _ 


Net  Book  Value  of  Stock  per  $100. 


January 
1,  1913. 

January 
1,  1912. 

January 
1,  1911. 

January 
1,  1910. 

January 
1,  1909. 

$ 

$ 

$ 

$ 

$ 

916.30 

905.55 

901.32 

884.69 

857.86 

899.93 

759.99 

691.34 

699 . 58 

569.61 

825.00 

799.99 

*753.18 

1,404.48 

1,131.67 

735.07 

651.71 

581.39 

542.36 

404 . 68 

642 . 64 

535 . 54 

481.74 

410.98 

330.88 

*597.34 

1,489.09 

1,397.73 

1,317.46 

1,223.88 

578 . 82 

*560.22 

602.83 

529.35 

464.49 

578 . 39 

573.52 

511 .83 

472.76 

429.43 

571.97 

597.32 

577 . 55 

573.93 

471.31 

542.30 

532 . 06 

502 . 52 

477 . 79 

447.36 

510.27 

490.98 

446.20 

433.57 

352.13 

496.11 

473.88 

438.91 

427.55 

372.13 

453.24 

404 . 39 

369.28 

343.44 

306 . 24 

445.32 

427.85 

426.28 

405.08 

413.51 

396.25 

362 . 04 

*335 . 50 

270 . 60 

411.62 

404 . 65 

396.87 

369.37 

322 . 93 

405.04 

387.16 

398.10 

375. 15 

359 . 13 

396 . 00 

365 . 65 

340.12 

309.93 

257.35 

372 . 32 

379 . 64 

384.19 

373.97 

323.71 

366.44 

347 . 52 

*305.12 

405.90 

308.89 

364.85 

242 . 50 

282 . 59 

373.39 

363.45 

359.96 

328 . 07 

302 . 36 

207.86 

361.38 

339.81 

302.17 

300 . 84 

250 . 94 

348 . 20 

345 . 40 

330.92 

319.91 

294 . 06 

335.71 

301.38 

317.38 

306.90 

280.31 

330.01 

314.95 

289.52 

272.08 

253.88 

326.70 

308 . 65 

303.60 

271.66 

239 . 20 

317.64 

322.36 

*314.51 

625.21 

609 . 28 

310.56 

310.44 

282.31 

257.71 

229 . 23 

309 . 89 

309.33 

308.29 

296.38 

279 . 64 

307.75 

272.58 

282.75 

253.34 

208.46 

306.98 

272.09 

259 . 09 

J233.43 

175.60 

297.07 

270.72 

266.68 

262.65 

247.69 

295 . 58 

291.55 

282 . 66 

287.04 

231 . 64 

*294.86 

363.03 

364 . 59 

384.02 

317.84 

292.82 

264.49 

251.52 

234.30 

208 . 79 

283.99 

269 . 1 1 

229.30 

201.28 

281 .46 

261.44 

243.76 

281.30 

278.46 

267.92 

253 . 27 

232.25 

275.33 

255.03 

226.38 

207.96 

175.35 

265.95 

256.17 

262.53 

254 . 63 

234 . 26 

*204.91 

*214.59 

247 . 53 

234.36 

180.91 

264.77 

256.79 

*247.38 

251.57 

260.35 

263.42 

249.51 

240.10 

229.99 

223.78 

263 . 30 

243.53 

232.11 

234.97 

190.17 

257 . 75 

254.37 

231.78 

205.89 

195.88 

257 . 63 

245.74 

244 . 20 

229 . 64 

202 . 48 

257 . 09 

256.93 

245.80 

238.96 

221.10 

*245.76 

341.52 

281.55 

283.14 

259.33 

*239.79 

248 . 66 

229 . 64 

*220.15 

198.17 

234.67 

231.52 

227.70 

215.20 

190.19 

231.60 

229.61 

235.13 

*230 . 20 

288.05 

228 . 37 

245.45 

*253.04 

272 . 86 

240 . 70 

*220.00 

237 . 87 

*231.53 

236.58 

227.01 

225.00 

250.69 

207.14 

184.50 

173.00 

222.08 

211.13 

208 . 65 

211.49 

192.89 

221.12 

207 . 59 

*193.60 

186.31 

158.29 

213.18 

198.86 

119.92 

122.01 

120.41 

*211.06 

365.32 

367 . 02 

416.21 

353.79 

204.43 

205 . 54 

234.25 

248 . 20 

246.56 

203 . 22 

186.39 

167.97 

144.18 

132.93 

201 .88 

203 . 03 

200 . 69 

173.37 

169.31 

201.69 

196.57 

239 . 32 

223 . 36 

199.04 

*200 . 65 

213.10 

212.52 

209 . 65 

167.19 

198.45 

187.55 

175.16 

153.97 

140.21 

*194.31 

234 . 1 1 

230.61 

217.82 

207 . 80 

191.16 

218.24 

228.81 

225.25 

206 . 30 

BOOK  VALUES  OF  FIRE  INSURANCE  COMPANIES’  STOCK.— Continued. 


NAME  AND  LOCATION 
OF  COMPANY. 


German  Fire,  Wheeling . 

Security,  New  Haven . | .  1 1 

Assurance  Co.  of  America,  N.  Y . 

Humboldt  Fire,  Pittsburgh . 

Michigan  F.  and  M.,  Detroit . 

Girard  F.  and  M.,  Philadelphia . 

Alliance,  Philadelphia . 

Concordia,  Milwaukee . 

Citizens,  St.  Louis . 

Vulcan,  Oakland,  Cal . 

Milwaukee  Mechanics,  Milwaukee.  .  . 
Massachusetts  F.  and  M.,  Boston.  .  .  . 
New  Brunswick  Fire,  New  Brunswick 

Northern,  New  York . 

United  States,  New  York . 

Richmond,  New  York . 

American  Fire,  Philadelphia . 

California,  San  Francisco . 

Teutonia,  New  Orleans . 

Stuyvesant,  New  York . 

Colonial  Assurance,  New  York . 

Arlington,  Washington . 

Equitable  F.  and  M.,  Providence . 

Standard,  Hartford . 

Buffalo  Commercial,  Buffalo . 

Pittsburgh,  Pittsburgh . 

County  Fire,  Philadelphia  c . 

Arizona,  Phoenix . 

City  of  New  York,  New  York . 

National  Brewers,  Chicago . 

Central  National,  Chicago . 

National  Union,  Pittsburgh . 

Sterling,  Indianapolis . 

Merchants,  Denver . 

National-Ben  Franklin,  Pittsburgh  k. . 
Ins.  Co.  State  of  Pa.,  Philadelphia  n.  . 

New  Jersey,  Newark . 

Austin,  Dallas,  Tex . 

German,  Pittsburgh . 

United  Firemans,  Philadelphia . 

Reliance,  Philadelphia . 

Detroit  National,  Detroit . 

Dixie  Fire,  Greensboro . 

Commonwealth,  Dallas . 

Michigan  Commercial,  Lansing . 

Union,  Buffalo . 

Lumber,  New  York . 

Independence,  Philadelphia . 

American  Druggisits,  Cincinnati . 

Vulcan,  New  York . 

Imperial  .Denver . 

Firemens,  Washington . 

Greenwich  .New  York . 

National  Lumber,  Buffalo . 

Peoples  National,  Philadelphia . 

Franklin,  Washington . 

American  Central,  St.  Louis . 

Western  .Pittsburg . 

Caledonian-American,  New  York . 

Calumet,  Chicago . 

Eastern,  Atlantic  City . 

Maryland  Motor  Car,  Baltimore . 

Hamilton,  New  York . 

Citizens,  Baltimore  a . , . 

State,  Omaha . 

American  Union,  Philadelphia . 


Net  Book  Value  of  Stock  per  $100. 


January 
1,  1913. 

January 
1,  1912. 

January 
1,  1911. 

January 
1,  1910. 

January 
1,  1909. 

$ 

$ 

$ 

$ 

$ 

190.09 

199.23 

213.89 

220.75 

215.01 

189.62 

*194.03 

*191.39 

203 . 54 

192.12 

188.43 

172.53 

155.63 

148.90 

134.84 

188.35 

187.59 

*207.19 

226.99 

227.26 

188.15 

191.65 

194.40 

185.73 

169.83 

185.86 

183.64 

181.68 

178.02 

171.08 

185.681  *167.10 

216.67 

191.85 

168.87 

*183. 20  179.70 

173.88 

153.84 

141.39 

183.05 

180.22 

182.26 

195.01 

189.68 

178.99 

177.88 

*168.94 

259 . 67 

231.15 

221.79 

175.21 

182.96 

191.28 

174.32 

161.43 

147.10 

140.39 

139.01 

173.12 

163.28 

150.57 

158.12 

145.90 

172.62 

*172.09 

154.25 

151.29 

119.35 

170.82 

156.72 

150.80 

141.00 

131.37 

170.03 

167.08 

120.55 

157.99 

132.91 

168.82 

151.20 

136.40 

148.48 

147.80 

168.03 

166.85 

160.52 

155.53 

149.45 

167.42 

169.42 

162.93 

182.02 

*158.24 

166.72 

151.11 

150.37 

146.39 

125.71 

166.13 

*177.54 

263 . 89 

267.81 

268.33 

164.74 

159.73 

124.07 

133.15 

124.47 

163.32 

176.15 

187.46 

163.24 

166.20 

185.08 

181.63 

170.88 

163.02 

188.20 

*200.18 

245.18 

244 . 47 

161.58 

157.10 

155.00 

157.80 

151.42 

161.55 

141.87 

160.93 

166.01 

184.69 

*209.15 

206 . 64 

160.04 

161 .83 

160.42 

159.15 

*161.31 

t 156 . 61 

*119.79 

143.38 

173.36 

154.52 

*153.21 

134.91 

*148.36 

140.57 

*154.13 

137.27 

153.84 

146.98 

153.35 

*149.36 

128.05 

153.11 

163.88 

*163.76 

192.55 

193.16 

150.43 

*154.97 

209.73 

234.00 

190.12 

*150.42 

161.41 

147.92 

*144.05 

*147.64 

150.09 

151.49 

147.46 

145.46 

145.56 

145.56 

150.92 

146.87 

*155.43 

175.06 

172.91 

1T56.42 

145.02 

150.03 

*170.42 

183.96 

186.60 

*143.97 

147.21 

140 . 83 

143.08 

142.21 

151.31 

115.50 

140.53 

*136.79 

132.05 

137.44 

132.68 

139.02 

120.69 

121.56 

.  115.02 

*120.27 

137.40 

138.42 

141.89 

104.06 

130.05 

137.69 

*119.88 

125.97 

154.06 

146.37 

137.31 

133.19 

125.89 

136.70 

137.50 

129.56 

*125. 19 

100.42 

136.22 

147.73 

*133.17 

138.39 

*138.30 

*140.67 

144.14 

132.19 

135.14 

135.16 

130.52 

126.01 

127.39 

135.02 

125.67 

126.01 

127.11 

107.11 

132.11 

131.13 

124.30 

124.70 

134.43 

161.75 

144.53 

121.42 

125.35 

143.59 

120.54 

142.78 

144.89 

150.31 

147  95 

120.23 

114.24 

129.15 

129.67 

129.74 

119.05 

119.56 

115.75 

112.98 

112.33 

118.97 

116.47 

129.26 

*162.60 

118.37 

113.45 

1-105.19 

120.15 

111.35 

*115.83 

111.50 

115.19 

125.51 

109.58 

109.21 

100.45 

*1.13.77 

*128.91 

*144.27 

139.00 

149.91 

112.86 

103.42 

126.18 

*125.24 

118.58 

109.87 

127.13 

*  Capital  increased  during  the  previous  year,  f  Capital  reduced  during  the  previous 
year.  J  Capital  increased  and  reduced  a  similar  amount  during  the  previous  year. 
§  Capital  decreased  and  increased  a  similar  amount  during  the  previous  vear.  a  Former¬ 
ly  of  West  Virginia,  c  Formerly  Fire  Insurance  Company  of  County  of  Philadelphia, 
name  changed  in  1905.  k  Figures  prior  to  January  1,  1911,  are  those  of  National! 
Pittsburgh.  1  Formerly  the  Winona,  w  Figures  of  Nassau  Fire  prior  to  January  l| 
1913.  n  Figures  of  Spring  Garden  prior  to  January  1,  1912. 


oronto,  which  will  prove  an  effective  object 
sson  for  Buffalo  and  other  Northern  cities. 

A  bill  embodying  this  idea  is  now  before  the 
egislature  of  the  State  of  New  York,  and  simi- 
r  bills  are  before  the  legislatures  of  several 
.her  States.  Everett,  Washington,  adopted 
lis  system  last  November,  and  at  the  same 
me  St.  Louis,  Kansas  City  and  other  Missouri 
ties  cast  about  90,000  votes  in  favor  of  exempt- 
jg  improvements. 

As  evidence  of  the  need  for  such  legislation 
le  present  taxation  upon  buildings  absorbs 
ich  a  large  part  of  the  proceeds  of  improved 
’operty  that  the  net  earnings  of  such  property 

i  *e  reduced  to  a  low  point  and  new  building 
lerations  restrained.  As  a  result  many  of  the 
Hidings  in  our  cities  and  towns  are  of  inferior 
mstruction  and  inadequate  to  business  needs. 

1  usiness  is  crowded,  rents  are  abnormal,  popu- 
tion  is  dense  in  tenement  districts  and  many 
iburban  sections  remain  undeveloped.  The 
inflagration  hazard  from  flimsy  buildings 
(.uses  heavy  fire  losses  and  thereby  increases 

;  surance  rates. 

|  There  is  a  strong  public  sentiment  in  favor 
1  such  legislation  because  of  the  feeling  that 


it  will  stimulate  building  development  and  busi¬ 
ness  activity,  relieve  existing  property  of  op¬ 
pressive  taxes,  reduce  insurance  rates  and  ulti¬ 
mately  reduce  rents  to  a  normal  basis.  The 
various  benefits  will  be  apparent  to  insurance 
and  real  estate  men,  builders,  contractors,  iron, 
steel,  lumber  and  other  interests  dependent 
upon  building  development. 

The  effect  will  be  particularly  beneficial  on 
the  business  of  fire  insurance,  as  many  modern 
structures  will  be  erected  to-  take  the  place  of 
the  numerous  inferior  and  wornout  buildings 
upon  which  little  insurance  is  carried,  and 
vacant  land  will  be  improved.  This  will  open 
up  a  new  and  vast  field  for  fire  insurance,  and 
will  make  the  operation  of  these  companies,  so 
successful  in  the  past,  more  successful  in  the 
future. 

Further  information  on  this  subject  will  be 
furnished  upon  request  to  all  interested. 

Very  truly  yours, 

GUARANTY  FIRE  INSURANCE 

COMPANY  OF  NEW  YORK  (Org.), 

By  L.  R.  Bonta. 
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Seek  to  Enjoin  Oklahoma  Commissioner 

OKLAHOMA  CITY,  June  2. — In  spite  of  the 
suits  which  have  been  filed  against  him  in  the 
Federal  Court  by  foreign  hail  insurance  con¬ 
cerns  to  enoin  any  prosecutions  under  the  State 
law.  Commissioner  A.  L.  Welch  of  the  Okla¬ 
homa  Insurance  Department  has  reiterated  his 
declaration  that  every  insurance  company  doing 
business  in  Oklahoma  must  fulfill  every  require¬ 
ment  of  the  law  or  be  subect  to  prosecution. 
The  suits  have  been  filed  by  the  Western  Hail 
Indemnity  Exchange  and  the  Farmers  Hail  Ex¬ 
change,  subsidiary  companies  of  the  Inter-In¬ 
surance  Auxiliary  Company  of  St.  Louis,  which 
allege  that  they  are  reciprocal  organizations 
and  not  insurance  concerns  as  the  term  is  used 
in  the  insurance  laws  of  Oklahoma. 


— The  Urbaine  Fire  of  Paris,  France,  has  been 
licensed  in  Massachusetts. 

— Victor  Roth,  secretary  of  the  Security  Insurance 
Company  of  New  Haven,  Conn.,  has  left  for  a  month’s 
sojourn  in  Europe. 


I 


Life  Insurance 

DEFENDS  EIRE  INSURANCE 
COMPANIES 


Edward  T.  Campbell  Gives  Analysis 
of  Missouri  Situation 


DENIES  UNFAIR  AND  EXCESSIVE  RATING 


President  of  American  Central  of  St.  Louis  Ably 
Discusses  Conditions  in  that  State 

President  Edward  T.  Campbell  of  the  Ameri¬ 
can  Central  Insurance  Company  of  St.  Louis  has 
sent  a  letter  to  Missouri  agents  defending  the 
fire  insurance  companies  for  their  action  in  the 
Missouri  situation.  He  says,  in  part: 

Statistics  based  upon  the  returns  filed  by  the  com¬ 
panies  (under  oath)  with  the  Missouri  insurance  De¬ 
partment  from  1870  to  the  close  of  1911,  inclusive, 
give  the  following  results: 

Per  Cent. 


Average  of  loss  paid  to  premiums  collected...  57.7 

Average  expense  .  40.0 

Net  trade  profit .  2.3 


These  figures  do  not  take  into  consideration  the 
legal  reserves  required  by  statute,  if  the  legal  re¬ 
serves  are  added  to  the  losses  and  expenses  (and  they 
should  be  added  to  get  at  the  true  result),  the  com¬ 
panies  have  suffered  a  net  loss  on  Missouri  operations 
for  the  period  named  of  $4,970,056.  The  public  has 
been  misled  with  respect  to  the  results  of  fire  under¬ 
writing  by  statements  generally  treating  only  with 
the  premiums  and  the  losses,  entirely  ignoring  the 
legal  reserves  required  by  the  statutes  and  the  ex¬ 
pense  of  doing  business.  The  expense  of  doing  busi¬ 
ness  and  the  legal  reserves  (properly  required  for  the 
protection  of  policyholders)  must  be  considered  in 
the  calculation  to  ascertain  the  true  result. 

When  competition  is  created  and  enforced  it  in¬ 
variably  takes  the  form  of  increased  commission  to 
agents.  The  increased  cost  of  doing  business  must  ot 
necessity  be  added  to  the  rates  and  increases  the  pre¬ 
mium  cost  to  the  propertyowner.  It  is  popular  to 
exact  of  the  insurance  companies  more  taxes  than  are 
collected  from  individuals  or  other  corporations.  That 
increased  taxation  must  also  be  added  to  the  rate  and 
comes  out  of  the  pocket  of  the  policyholder.  Ihe 
States  which  foster  insurance  capital  have  to  a  great 
extent  relieved  their  companies  of  taxation,  resulting 
in  a  lower  cost  of  indemnity  to  the  citizens  of  such 
States  and  to  building  up  large  companies  of  great 
value  to  those  States  in  bringing  millions  of  dollars 
each  year  in  premiums  from  other  States  to  aid  in 
financing  the  manufacturing,  mercantile  and  farming 
interests  of  those  States. 

Mr.  Campbell  then  said  that  there  had  been 
many  complaints  that,  in  rerating  under  the 
Oliver  law,  the  new  rates  were  excessive;  but 
this,  he  said,  was  not  done  in  a  single  instance 
except  for  cause  where  hazards  were  greater. 
Further,  he  continued: 

'the  statement  has  also  been  made  that  the  rates  in 
Missouri  as  compared  with  the  rates  in  adjoining 
States  are  excessive.  There  has  been  no  discrimina¬ 
tion  on  the  part  of  the  companies  against  the  citizens 
of  Missouri;  in  fact,  the  citizens  of  Missouri  have  not 
paid  the  companies  enough  during  the  last  forty  years 
to  meet  the  losses,  expenses  and  legal  reserves  re¬ 
quired  by  law,  and  they  have  received  a  lower  average 
rate  than  is  justified  by  the  experience  in  the  State. 
The  following  comparison  of  average  rates  speaks  for 
itself:  Missouri,  97  cents:  Illinois,  $1.16;  Iowa,  $1.21; 
Kansas,  $1.07;  Arkansas,  $1.59;  Kentucky,  $1.32;  Ten¬ 
nessee,  $1.51;  Oklahoma,  $1.31;  Nebraska,  $1.07. 

Surely  the  citizens  of  Missouri  cannot  expect  the 
citizens  of  other  States  (which  have  reasonable  laws) 
to  pay  enough  money  into  the  insurance  fund  to  meet 
the  losses  in  their  State  and  to  also  provide  for  the 
deficiency  in  the  premiums  collected  in  Missouri. 

The  companies  invite  sane  and  reasonable  super¬ 
vision  of  their  operations,  and  should  be  required  to 
collect  enough  in  premium  to  (1)  pay  the  losses;  (2) 
pay  the  expenses;  (3)  provide  the  legal  reserves;  (4) 
provide  adequate  funds  for  conflagrations  or  other 
emergencies  over  and  above  capital,  and  (5)  should 
be  permitted  to  collect  enough  to  pay  a  fair  dividend 
on  the  capital  invested. 

He  also  suggests  a  campaign  for  publicity 
and  education  on  the  part  of  agents,  and  con¬ 
cludes  as  follows: 

Bear  in  mind  that  an  insurance  company  is  merely 
the  trustee  of  the  premium  funds  of  its  patrons,  and 
when  the  people  come  to  understand  that  such  is  the 
case  we  will  be  able  to  reach  a  condition  in  Missouri 
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where  the  State  will  reasonably  supervise  the  busi¬ 
ness  and  those  interested  in  condemning  the  com¬ 
panies  will  not  be  able  to  continue  to  mislead  the 
propertyowners,  who  “pay  the  freight.” 


Fire  Notes 

— Are  you  a  believer  in  system?  See  Tifft’s  on 
page  iv. 

— If  your  office  boy  could  do  the  work  of  a  higher- 
salaried  man  or  could  help  him,  wouldn't  you  be 
foolish  if  you  missed  a  chance?  See  Tifft’s  on  page 
iv. 

— James  McGinty  of  New  York,  an  insurance  man, 
has  been  appointed  secretary  of  the  State  Fire  Mar¬ 
shal’s  Department  by  Marshal  Ahearn,  to  succeed 
Richard  J.  Cullen  of  New  York,  who  was  recently 
appointed  a  member  of  the  State  Industrial  Board. 
The  position  pays  $5000  a  year. 

— The  Louisville  Board  of  Fire  Underwriters  is  now 
considering  an  amendment  of  its  rules  on  the  subject 
of  brokerage  whereby  it  will  be  possible  to  pay 
brokerage  to  outside  agents  on  property  in  Louisville 
other  than  whisky.  The  Board  rules  have'  permitted 
brokerage  to  be  paid  on  business  of  the  latter  kind 
for  a  long  while. 

— The  North  British  and  Mercantile  of  London 
will  discontinue  the  agency  with  Poor,  Selden  &  Van 
Ness  at  Baltimore  on  June  15,  and  will  be  represented 
in  that  city  by  the  firm  of  Harry  F.  Klinfelter  &  Co. 
Klinefelter  &  Co.  have  given  up  the  agency  of  the 
Philadelphia  Underwriters  of  Philadelphia  and  the 
Camden  Fire  of  Camden,  N.  J.,  and  will  represent 
the  North  British  as  a  single-company  office. 

— Rochester,  N.  Y.,  was  in  the  hands  of  a  “clean-up” 
committee  last  week.  The  work  progressed  rapidly, 
with  the  assistance  of  the  commercial  associations  and 
all  other  organizations  of  the  city.  Percy  B.  Dutton, 
manager  of  the  New  York  State  department  of  the 
Humboldt  Fire  of  Pittsburg,  is  chairman  of  the  fire 
prevention  committee  of  the  Chamber  of  Commerce 
of  that  city,  which  took  an  active  part  in  the  work. 
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Friends  Honor  H.  D.  Appleton 

H.  D.  Appleton,  First  Deputy  Superintendent 
of  the  New  York  Insurance  Department,  was 
tendered  a  theater  party  at  the  Knickerbocker 
Theater,  followed  by  a  supper  at  the  Ritz-Carl- 
ton  on  Saturday  night  last  by  his  friends  and 
associates  in  celebration  of  the  close  of  his  thir¬ 
tieth  year  in  the  service  of  the  Department. 
Mr.  Appleton  was  also  presented  with  a  hand¬ 
some  loving  cup.  Among  the  guests  were  Super¬ 
intendent  William  T.  Emmet;  former  Superin¬ 
tendents  William  H.  Hotchkiss  and  Otto  Kelsey. 
Letters  of  congratulations  were  received  from 
Louis  F.  Payne  and  Francis  Hendricks,  the  only 
two  other  living  Superintendents.  Mr.  Apple- 
ton  became  connected  with  the  Department 
in  June  1.  1883,  and  was  made  Second  Deputy 
under  Mr.  Payne.  He  was  appointed  First 
Deputy  under  Mr.  Kelsey  and  has  continued  in 
that  capacity.  His  work  both  in  the  Depart¬ 
ment  and  in  connection  with  the  National  Con¬ 
vention  of  Insurance  Commissioners  has  been 
most  efficient.  He  has  the  good  wishes  of  a 
host  of  insurance  officials  and  personal  friends 
for  many  years  of  health  and  prosperity.  Others 
present  were: 

James  J.  Hoey,  Second  Deputy  Superintendent 
of  the  Department:  D.  A.  Spellissy,  Third  Deputy; 
J.  H.  Woodward,  actuary;  Daniel  F.  Gordon,  Ar¬ 
thur  Field  Saxton,  Nelson  B.  Hadley  and  John 
F.  Diefendorf,  chief  examiners;  Alfred  Talley, 
special  counsel;  Alfred  Hurrell,  former  counsel; 
Charles  Hughes,  former  chief  examiner:  H.  E. 
Ryan,  former  assistant  actuary,  and  T.  F. 
Behan,  George  E.  Merrigold,  F.  G.  Dunham  and 
T.  Wilkins  of  the  Albany  headquarters  of  the 
Department. 
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LIFE  INSURANCE  AND  ITS 
BENEFITS 


A  Strong  Argument  in  Favor  of  Lift 
Insurance 


BY  HON.  WM.  H.  TAFT 
Ex-President  of  the  United  States  (Written 
Especially  for  The  Spectator) 


A  Convincing  Document  for  use  in  Canvassing 
by  Life  Insurance  Solicitors 

Some  strong  arguments  in  favor  of  life  insur¬ 
ance  are  presented  in  the  recent  article  written 
for  The  Spectator  by  ex-President  Taft,  en¬ 
titled  “Life  Insurance  and  Its  Benefits."  At  the 
request  of  the  insurance  world,  The  Spectator 
Company  has  issued  this  article  in  leaflet  form, 
and  the  same  is  now  on  sale. 

This  strong  and  convincing  article  by  Mr. 
Taft  "  ill  prove  of  inestimable  value  in  advane-l 
ing  the  interests  of  life  insurance,  and  is  es¬ 
pecially  calculated  to  remove  any  lingering  dis-^ 
trust  of  the  system  from  the  minds  of  the  un¬ 
informed  public.  The  conservative  temperament 
and  deep  sincerity  of  ex-President  Taft  lend 
weight  to  his  words,  making  them  inspire  uni¬ 
versal  confidence  and  causing  them  to  be  ac¬ 
cepted  as  conclusive  by  millions  of  our  peopled 

Mr.  Taft  comments  upon  the  provision  which 
must  be  made  to  induce  men  to  save,  and  points 
out  that  life  insurance  is  a  most  important  in¬ 
strument  in  amassing  small  savings  and  apply¬ 
ing  them  as  capital.  Mr.  Taft,  moreover,  indi¬ 
cates— what  should  be  interesting  reading  to  rep¬ 
resentatives  of  any  life,  fire  or  casualty  insur¬ 
ance  company,  or,  indeed,  other  financial  cor¬ 
poration — that  it  is  the  people,  not  the  mil¬ 
lionaires,  who  own  those  companies,  and  there¬ 
fore  “legislation  intended  to  strike  at  capital,! 
to  restrict  its  beneficial  use  by  the  people,  is  a 
blow  at  themselves.”  He,  moreover,  states  that 
the  life  insurance  contract  permits  a  transmut-| 
ing  of  one’s  professional  skill  into  money,  that! 
it  gives  one  person  the  benefit  of  the  average  { 
life  of  many  healthy  men,  that  it  is  one  of  the 
greatest  benefits  of  modern  society  for  profes¬ 
sional  and  salaried  men  and  wage-earners,  and 
that  it  is  a  means  of  avoiding  worry.  The  great 
growth  of  the  business  is  touched  upon  briefly 
and  credit  given  the  companies  for  the  ability 
and  fidelity  with  which  they  are  carrying  out 
the  trust  imposed  in  them.  Finally  he  states 
that  life  insurance  is  one  of  the  greatest  modern 
instances  of  the  power  of  a  great  people  acting 
together  for  good. 

This  sixteen-page  leaflet  should  be  widely  dis¬ 
tributed  among  policyholders  and  prospects  as 
indicative  of  the  high  opinion  held  by  one  of  the  ( 
Nation’s  leaders  regarding  life  insurance.  An 
excellent  .portrait  of  Mr.  Taft  in  his  college 
robes  accompanies  the  leaflet,  which  portrait 
was  taken  at  the  special  request  of  The  Spec¬ 
tator. 

This  leaflet  is  on  sale  by  The  Spectator  Com¬ 
pany  according  to  the  following  schedule  of 
prices:  Sample  copy,  10  cents;  100  copies,  $4; 
500  copies.  $15;  1000  copies,  $25;  5000  copies,  | 

$100;  11.000  copies,  $200. 


Will  Invest  in  Colorado 

The  Kansas  City  Life  of  Kansas  City  is  pre¬ 
paring  to  make  an  investment  of  $500,000  in 
Colorado,  according  to  the  statement  of  Colonel 


jflune  S,  1913 

[Fred  W.  Fleming,  vice-president  of  the  com- 
‘  >any.  Colonel  Fleming  was  interviewed  in 
ibenver  recently  shortly  before  leaving  that 
I 'State,  and  he  made  the  announcement  that  the 
nvestment  would  be  made.  His  object  in  visit- 
ng  Colorado  was  to  arrange  with  local  finan- 
;  -iers  for  the  deal.  The  finance  committee  of 
he  Kansas  City  Life  regards  Colorado  as  a 
lighly  desirable  field  for  a  profitable  investment 
or  the  company’s  funds. 

— 

vledico- Actuarial  Mortality  Investigation 

1  Forty-three  life  insurance  companies  in  the 
Jnited  States  and  Canada  have  contributed 
heir  data  to  a  joint  committee  representing  the 
I  Vctuarial  Society  of  America  and  the  Associa- 
;  ion  of  Life  Insurance  Medical  Directors,  for  the 
j  mrpose  of  an  investigation  to  determine  the  in- 
luence  of  occupation,  family  history,  build, 

;  lersonal  history  of  impairment  and  habitat  upon 
'  he  mortality  among  Insured  lives. 

I  Volume  I  of  the  report,  which  was  published 
ast  fall,  dealt  with  the  following: 

1.  Report  of  the  methods  and  scope  of  the  in- 
!  'estigation. 

j  2.  New  tables  of  height  and  weight  for  men 
,  nd  also  for  women. 

3.  Rates  of  mortality  to  be  used  as  a  standard 
'a  obtaining  the  expected  deaths  in  the  several 
|  ;roups  to  be  studied. 

■  Volume  II  of  the  report  will  be  ready  shortly, 
find  will  cover  the  following: 

1.  Influence  of  build  on  mortality  among  men. 

.  2.  Causes  of  death  among  men. 

:  3.  Mortality  among  women. 

)  4.  Influence  of  build  on  mortality  among 
'omen. 

1  5.  Causes  of  death  among  women. 

6.  Mortality  among  North  American  Indians 
nd  negroes,  and  among  Chinese  and  Japanese 
iving  in  North  America. 


he  British  Insurance  Year  Book,  1913 

"The  British  Insurance  Year  Book,”  for  1913, 
as  been  published  by  Rea  &  Inchbould  of  Great 
tritain,  and  contains  a  mass  of  interesting  in- 
ormation  concerning  fire,  life,  casualty  and 
eneral  insurance. 

One  department  is  devoted  to  legal  matters 
nd  includes  copies  of  laws  concerning  life  in- 
urance  companies,  friendly  societies  and  gen- 
ral  matters  bearing  upon  insurance  subjects, 
here  are  also  lists  of  stamp  duties  and  various 
irms  relating  to  the  administration  of  estates, 
‘tc. 

There  follows  a  tabular  section  presenting 
ommission  or  discount  rates;  the  duration  of 
fe  according  to  different  mortality  rates; 
alues  of  annuities;  various  interest  tables; 
age  and  expense  tables;  foreign  monies,  etc. 

’  There  are  also  a  chronological  history  of  in- 
trance;  a  chronological  table  of  interesting 
vents;  tables  of  population;  important  legal 
ecisions  bearing  upon  insurance  matters;  a  list 
f  the  principal  kinds  of  insurance  transacted; 
sts  of  insurance  institutes,  etc. 

The  A.  B.  C.  Directory  of  Insurance  Offices 
tntains  the  names  of  the  various  companies 
ad  their  addresses,  the  classes  of  business 
•ansacted,  names  of  officers,  etc. 

Who’s  Who  in  the  Ordinary,  Life,  Fire,  Acci- 
1  ent  and  General  Insurance  World,  is,  as  its 
J  tie  indicates,  an  exhaustive  directory  of  in- 
!  trance  men.  Then  follow  lists  showing  lead- 
1  ig  brokers,  assessors  and  agents, 
j  There  are  also  tables  showing  the  financial 
j  'ansactions  and  business  of  insurance  com- 
.  inies  of  all  branches,  fire,  life,  casualty,  etc., 
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through  a  series  of  years,  and  there  is  also 
much  additional  information  of  a  miscellaneous 
character,  such  as  tables  of  life  premium  rates, 
important  fires,  etc. 

The  British  Insurance  Year  Book  may  be  ob¬ 
tained  at  $2.50  per  copy,  in  cloth  binding, 
through  The  Spectator  Company,  New  York  and 
Chicago. 


School  Hygiene  Congress  to  Meet 

The  Fourth  International  Congress  on  School 
Hygiene,  and  the  first  to  be  held  in  America,  at 
Buffalo  August  25-30,  according  to  an  announce¬ 
ment  of  the  executive  committee,  will  be  by  far 
the  most  elaborate  effort  yet  made  in  this 
country  toward  getting  the  problem  of  school 
hygiene  before  the  world.  The  first  Interna¬ 
tional  Congress  was  held  at  Nuremberg  in  1904, 
the  second  at  London  in  1907,  the  third  at  Paris 
in  1910.  There  is  a  plan  on  foot  to  effect  a  per¬ 
manent  organization  for  the  purpose  of  carry¬ 
ing  out  school  hygiene  reforms  in  all  the  indi¬ 
vidual  communities  in  this  country,  if  not  all 
over  the  world.  The  programme  committee  an¬ 
nounces  a  programme  of  two  hundred  and  fifty 
papers  and  fifteen  symposiums,  taking  up 
hygiene  from  the  following  points  of  view:  The 
hygiene  of  school  buildings,  grounds,  material, 
and  up-keep;  the  hygiene  of  school  administra¬ 
tion  and  schedule,  and  medical,  hygienic  and 
sanitary  supervision  in  schools.  President  Wil¬ 
son  has  accepted  the  honorary  office  of  Patron 
of  the  Congress.  The  president  of  the  Congress 
is  Dr.  Charles  W.  Eliot  of  Harvard  University. 
The  vice-presidents  are  Dr.  William  H.  Welch, 
of  Johns  Hopkins  University,  and  Dr.  Henry  P. 
Walcott,  president  of  the  recent  International 
Congress  on  School  Hygiene  and  Demography, 
and  chairman  of  the  Massachusetts  State  Board 
of  Health. 


Royal  Life  of  Chicago 

A  license  from  the  Illinois  Insurance  Depart¬ 
ment  is  expected  during  this  month  by  the 
Royal  Life  of  Chicago,  which  is  being  organized, 
with  a  capital  of  $100,000  and  a  surplus  of  $200,- 
000.  Practically  all  the  stock  has  been  placed, 
according  to  Alfred  Clover,  who  is  promoting 
the  company.  Mr.  Clover  has  been  elected  presi¬ 
dent,  Earl  A.  Barker  and  Oscar  W.  Steck  vice- 
presidents,  J.  W.  Singleton  secretary,  and  W. 
G.  Scott  assistant  secretary.  The  company  will 
write  industrial  business  as  well  as  a  liberal  or¬ 
dinary  policy.  The  Detroit  office,  which  has  re¬ 
cently  been  opened  in  the  Majestic  building,  is 
declared  to  be  the  finest  insurance  office  in 
Michigan. 


Industrial  Investigation  Bill  Passes 

The  House  of  the  Pennsylvania  Legislature 
has  passed  a  bill  providing  for  the  appointment 
of  a  commission,  composed  of  seven,  to  investi¬ 
gate  industrial  life  insurance  companies’  prac¬ 
tices  in  that  State.  The  statement  was  made  by 
G.  K.  Young  of  Philadelphia,  who  offered  the 
resolution,  that  of  $98,000,000  industrial  insur¬ 
ance  written  in  1911  $74,000  was  lapsed,  while 
$17,000,000  was  collected  in  premium  and  $5,000,- 
000  was  paid  in  death  claims.  The  commission, 
according  to  the  provisions,  will  report  at  the 
next  session  of  the  legislature.  Full  power  to 
compel  testimony  is  given  the  commission.  The 
passage  of  such  a  resolution  is  another  indi¬ 
cation  of  how  little  the  average  legislator  knows 
about  insurance. 
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FURTHER  OPPOSITION  TO 
INCOME  TAX  BILL 


Senate  Insurance  Committee  Hears 
More  of  Objectionable  Features 


SERIOUS  CONSIDERATION  GIVEN 


Ralph  W.  Breckenridge  Says  Every  Policyholder 
is  Interested  in  the  Tariff  Bill — -Darwin  P. 

Kingsley  Gives  His  Views 

Life  insurance  men  and  policyholders  from 
all  sections  of  the  country  have  appeared  before 
the  Senate  Insurance  Committee  to  voice  their 
disapproval  of  the  objectionable  features  of  the 
income  section  of  the  pending  Underwood  tariff 
bill.  The  persistent  efforts  of  these  men  have 
caused  the  committee  to  devote  a  great  deal  of 
attention  to  the  questions  involved,  and  as¬ 
surances  have  been  given  out  that  the  mem¬ 
bers  are  seriously  considering  every  phase  of  it 
with  a  view  of  doing  what  will  be,  in  their 
opinion,  the  right  thing  for  everyone  concerned. 
Ralph  W.  Breckenridge  of  Omaha,  chairman  of 
the  insurance  committee  of  the  American  Bar 
Association,  who  recently  appeared  before  the 
Senate  Committee,  says: 

Every  man  who  holds  an  insurance  policy  is  in¬ 
terested  in  the  new  tariff  bill  because  of  the  income- 
tax  feature,  regardless  of  the  size  of  his  income. 

There  is  no  question  that  the  Government  has  the 
right  to  tax  insurance  companies  under  the  income- 
tax  clause  of  the  Underwood  bill.  The  only  question 
is  as  to  whether  or  not  it  is  a  wise  thing  to  do. 

To  levy  a  tax  on  the  income  of  any  insurance  com¬ 
pany  is  to  levy  that  tax  upon  every  policyholder  of 
that  company.  While  the  actual  cash  is  paid  to  the 
tax  collector  by  the  insurance  company,  the  amount 
in  every  case  is  in  some  way  or  another  charged  back 
to  the  holders  of  policies. 

Partially  this  fact  defeats  the  very  provisions  of  the 
bill,  which  exempts  all  incomes  of  $4000  or  less. 
Millions  of  men  whose  income  falls  below  $4000  have 
tucked  away  a  policy  for  a  few  hundred  or  few 
thousand  dollars  for  the  use  of  their  families  after 
the  death  of  the  insured.  In  millions  of  cases  the 
premiums  upon  these  policies  have  been  earned  by 
hard  work  and  paid  by  the  self-denial  of  the  husband 
and  wife. 

This  bill  may  not  specifically  place  a  tax  upon  each 
of  these  policies,  but  by  taxing  the  company  itself 
upon  its  net  revenue  it  really  adds  to  the  burden  of 
the  man  who  is  paying  for  the  individual  policy. 

The  man  who  puts  a  portion  of  his  earnings  into  a 
life  insurance  policy  payable  after  his  death  certainly 
receives  no  income  from  that  policy  during  his  life. 
He  should  not  be  forced  to  pay  a  tax  upon  that 
policy  directly  or  indirectly. 

Darwin  P.  Kingsley,  president  of  the  New 
York  Life  of  New  York,  in  a  memorandum  of 
the  "Reasons  Why  Life  Insurance  Conducted  on 
the  Mutual  Plan  Should  Be  Exempt  Under  the 
Pending  Income  Tax  Law,”  says: 

The  pending  bill  apparently  aims  directly  to  con¬ 
tinue  in  its  text  the  tax  which  the  existing  corpora¬ 
tion  tax  imposes.  As  it  lies  before  the  Senate  of  the 
United  States,  the  bill  taxes  what  are  mistakenly 
called  "dividends”  paid  to  members  of  mutual  com¬ 
panies.  It  levies  this  tax,  although  our  own  Federal 
Court  has  declared  that  such  returns  under  the  cor¬ 
poration  tax  used  in  the  abatement  of  future  pre¬ 
miums  are  not  “dividends;”  although  the  law  Lords 
of  England,  in  the  case  of  the  New  York  Life  In¬ 
surance  Company  vs.  Styles,  declared  that  such  pay¬ 
ments  were  not  dividends,  and  although  the  highest 
authority  in  France,  under  their  income  tax,  de¬ 
clared  that  these  returns  were  not  taxable  because  the 
institution  was  mutual. 


American  National  Buys  Home  of  Oklahoma 

The  negotiations  between  the  Home  Life  of 
Oklahoma  City  and  the  American  National  Life 
of  Galveston  have  resulted  in  the  former  rein¬ 
suring  In  the  latter  company.  There  was  about 
one  and  three-quarter  millions  of  insurance  in¬ 
volved  in  the  transaction.  The  negotiations 
were  conducted  by  Paul  L.  Woolston,  consulting 
actuary  of  the  American  National.  The  Home 
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Life  was  organized,  with  a  capital  of  $100,000,  and 
began  business  in  July,  1912.  Since  the  purchase 
of  the  majority  of  the  holdings  of  the  company 
by  the  Amalgamated  Insurance  Corporations  of 
Indianapolis,  it  has  been  in  a  number  of  court 
proceedings  growing  out  of  the  transfer  of  the 
stock.  In  July,  1912,  the  business  of  the 
Shawnee  Life  of  Oklahoma  was  reinsured  in  the 
Home. 


Informed  of  Rebating  in  Washington 

Commissioner  H.  O.  Fishback  of  the  Washing¬ 
ton  Insurance  Department  has  issued  a  letter, 
in  which  he  states  that  he  is  informed  that  re¬ 
bating  has  been  practiced  in  that  State,  and  he 
has  notified  agents  to  pay  premiums  within 
sixty  days  from  the  date  the  policy  becomes 
effective.  The  letter  follows: 

It  has  been  brought  to  the  attention  of  this 
Department  that  rebating  is  being  practiced  by 
certain  insurance  agents  and  with  certain  pol¬ 
icyholders  by  carrying  unpaid  premiums  for  an 
undue  length  of  time  without  interest.  I,  there¬ 
fore,  feel  it  my  duty  to  notify  all  agents  that  all 
premiums  should  be  paid  not  later  than  sixty 
days  from  the  date  the  policy  becomes  effective, 
and,  if  not  so  paid,  interest  must  be  charged  and 
collected  for  all  time  they  remain  unpaid  in 
excess  of  the  sixty-day  limit.  The  rate  of  in¬ 
terest  in  the  case  of  life  insurance  companies 
shall  be  not  less  than  the  rate  specified  in  the 
policy  for  advances  made.  In  the  case  of  com¬ 
panies  other  than  life  the  rate  shall  be  not  less 
than  the  legal  rate  of  interest  in  this  State  (G 
per  cent).  There  must  be  no  discrimination. 

This  ruling  will  be  effective  on  all  policies 
written  on  or  after  June  1,  1913. 


Survivorship  Fund  Contracts  Barred 

The  Attorney-General  of  Texas  has  advised 
B.  L.  Gill,  Commissioner  of  Insurance  for  that 
State,  that  survivorship  fund  contracts  are  in 
violation  of  the  law.  He  says,  in  part: 

These  contracts  are  in  violation  of  the  express 
provisions  and  terms  of  Section  19,  Pages  198 
and  199  of  the  general  law's  passed  by  the 
Thirty-first  Legislature.  Among  other  classes 
of  policies  prohibited  by  this  section  is  the  fol¬ 
lowing: 

“Any  policy  containing  any  special  or  Board 
contract  or  similar  provision  by  the  terms  of 
which  said  policy  will  share  or  participate  in 
any  special  fund  derived  from  a  tax  or  charged 
against  any  portion  of  the  premium  on  any 
other  policy.” 

It  appears  to  us  that  the  contracts  under  con¬ 
sideration  are  expressly  prohibited  by  this  pro¬ 
vision  of  this  Act.  The  survivorship  contracts 
provide  for  the  creation  of  a  special  fund  by  a 
tax  of  a  certain  per  cent  on  each  policy  placed 
in  that  class,  and  then  provides  that  the  w'hole 
of  this  special  survivorship  fund  and  accumu¬ 
lated  interest  shall  be  distributed  in  cash 
among  the  holders  of  the  survivorship  fund  pol¬ 
icies  in  force  for  a  certain  time,  etc.  This  is 
expressly  prohibited  by  the  law. 


Warns  Against  Combination  Policies 

Superintendent  Ike  S.  Lew'is  of  the  Kansas  In¬ 
surance  Department  has  sent  out  a  letter  ad¬ 
vising  life  insurance  companies  that  the  De¬ 
partment  does  not  approve  combination  policies 
in  which  special  provisions  are  made  for  the 
payment  of  sick  and  accident  benefits.  This  is 
an  old  ruling  of  the  Department,  but  the  neces¬ 
sity  for  a  new'  notification  recently  became  ap¬ 
parent  when  it  was  learned  that  several  com¬ 
panies  were  offering  that  kind  of  insurance  for 
sale  in  Kansas.  Mr.  Lewis  has  sent  out  letters 
to  all  interested  companies  notifying  them  that 
such  policies  are  not  admissible  in  his  State. 
It  is  held  that  the  combination  policy  is  confus¬ 
ing  and  often  misleading  to  purchasers. 
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DISCUSS  INTERESTING 
PAPERS 


American  Institute  of  Actuaries  Hold 
Convention  at  Chicago 


VARIOUS  SUBJECTS  ENTERED  INTO 


Address  of  President  followed  by  Routine  Busi¬ 
ness — Hearing  of  Papers  and  Talks  Take 
Up  Remainder  of  Meeting 

The  fourth  annual  meeting  of  the  American 
Institute  of  Actuaries  was  held  on  Tuesday  and 
Wednesday  of  this  week  at  the  Hotel  La  Salle, 
at  Chicago,  with  a  large  attendance.  The  meet¬ 
ing  was  called  to  order  at  10  o’clock  on  Tuesday 
morning  by  President  O.  J.  Arnold  of  the  Illinois 
Life  of  Chicago,  and,  following  the  roll  call,  he 
delivered  the  annual  address.  The  remainder  of 
that  session  was  devoted  to  routine  business, 
but  at  the  afternoon  gathering  a  number  of  pa¬ 
pers  were  read,  including  “The  Mathematical 
Theory  of  Risk  and  Landre’s  Theory  of  the 
Maximum,”  by  Henry  Lewis  Reitz  of  the  Uni¬ 
versity  of  Illinois;  “A  Joint  Method,”  Joseph 
Howard  Nitchie,  consulting  actuary,  Chicago; 
“The  Calculation  of  Special  Temporary  Bene¬ 
fits,”  Robert  Montague  Webb,  Kansas  City  Life 
of  Kansas  City,  and  “Net  Single  Premiums  for 
Temporary  Insurance  of  $1000,  Two  Lives,  Hun¬ 
ter’s  Makehamized  American  Mortality  Table 
and  3Y2  Per  Cent,”  Edwin  Richmond  Carter, 
National  Life,  U.  S.  A. 

Papers  read  at  the  meeting  held  last  year 
were  then  discussed.  E.  W.  Hyde’s  paper  on 
“The  Reserve  Value  of  Reversionary  Annuities” 
was  handled  by  V.  M.  Kime  of  the  American 
Central  of  Indianapolis  and  R.  M.  Wehb.  The 
paper  of  the  late  Lucius  McAdam,  on  “A  New 
Commutation  Column  for  Total  Disability  Bene¬ 
fits  Computed  for  the  American  Maccabees  Ta¬ 
ble  and  3  Per  Cent  Interest,”  was  discussed  by 
Mr.  Reitz  and  E.  W.  Hyde.  Other  papers  were 
discussed  by  C.  O.  Dunlap,  T.  W.  Appleby,  Will¬ 
iam  A.  Fricke,  J.  W.  Glover  and  H.  P.  Orr. 
Wednesday  morning’s  session  was  taken  up  with 
discussions  on  six  subjects,  which  follow: 

Rewriting  versus  Reinstatement;  Joint  Life 
Policies,  Husband  and  Wife;  Methods  of  Hand¬ 
ling  Policy  and  Premium  Loans;  Determination 
of  the  Maximum  Expense  Which  Can  be  In¬ 
curred  for  New  Business;  Basis  of  Change  in 
Policy  Forms;  Requirement  of  Beneficiary’s 
Signature  in  Connection  with  Benefits  in  Pol¬ 
icies.  Six  other  topics  were  slated  for  general 
discussion  in  the  afternoon:  Keeping  Accounts 
for  the  Deduction  Under  Item  41,  Page  4,  of  the 
Annual  Statement;  The  Advisability  of  Two 
Methods  of  Valuation  for  Each  Office;  Monthly 
Premium  Insurance;  Aids  to  Actuarial  Calcula¬ 
tions;  Accounts  for  Interest  Due  and  Accrued; 
Miscellaneous. 


Life  Assurance  Primer  * 

The  following  references  to  The  Life  Assur¬ 
ance  Primer  indicate  the  high  esteem  with 
which  that  work  and  its  author  are  regarded: 

A  book  of  practical  value  to  the  beginner  in 
actuarial  science,  entitled  The  Life  Assurance 
Primer,  by  Henry  Moir,  F.  F.  A.,  F.  I.  A.,  has 
been  issued  by  The  Spectator  Company.  It  is  a 
text  book  dealing  with  the  practice  and  mathe¬ 
matics  of  life  insurance,  and  is  devised  for  ad¬ 
vanced  schools,  colleges  and  universities.  Mr. 
Moir  is  well  known  in  the  world  of  actuaries  as 
a  particularly  capable  writer  on  actuarial  sub¬ 
jects.  The  present  issue  is  the  third  edition  of 
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the  work  and  is  revised  and  greatly  enlarged. 
The  new  edition  is  particularly  complete.  The 
principles  of  life  insurance,  the  various  kinds  of 
insurance,  the  subjects  of  mortality  and  of  in¬ 
terest  and  investments  are  discussed  in  the  first 
four  chapters.  Other  chaptei's  take  up  the  ex¬ 
pectation  of  life,  life  annuities,  net  premiums, 
expenses,  loadings  and  extra  premiums.  The 
last  five  chapters  discuss  the  extension  of  com¬ 
mutations,  valuation  of  policy  liabilities,  set¬ 
tlements  and  surplus,  State  supervision  and  an¬ 
nual  statements,  and  the  organization  of  old 
line  companies.  An  appendix  contains  the  prin¬ 
ciples  of  notation  and  tables.  The  book  has  a 
complete  index,  and  in  its  enlarged  and  revised 
form  is  a  particularly  complete  exposition  of  the 
subject. — Insurance  Press. 

The  work  is  a  general  survey  of  the  subject 
of  life  insurance,  wherein  the  technical  and  prac¬ 
tical  are  explained,  analyzed  and  developed 
with  equal  thoroughness  and  clearness.  The 
student  and  fieldman  alike  will  find  this  work  of 
value  either  as  a  stepping  stone  to  a  more  in¬ 
timate  knowledge  of  life  insurance  or  as  a  refer¬ 
ence  book  by  means  of  which  to  clear  up 
occasional  hazy  points  in  either  technique  or 
practice. — Insurance  World. 

Mr.  Moir’s  ability  to  write  a  text  book  for 
students  of  the  life  insurance  business  that  shall 
be  thorough  and  reliable  is  unquestioned.  He 
has  done  his  work  well,  and  all  who  possess  a 
fair  knowledge  of  mathematics  will  have  no  dif¬ 
ficulty  in  mastering  its  contents,  and  thus  of 
acquiring  a  knowledge  of  the  principles  upon 
which  the  science  of  the  business  is  based.— 
The  Standard. 

This  is  a  modest  title  for  a  book  of  more  than 
usual  value,  written  by  a  man  of  more  than 
usual  ability  and  education  that  insures  accu¬ 
racy  of  statement  and  instruction  of  a  most  de¬ 
pendable  quality;  in  fact,  it  deals  with  the  prac¬ 
tice  and  mathematics  of  life  insurance  for  ad¬ 
vanced  schools,  colleges  and  universities.  Henry 
Moir,  F.  F.  H.,  F.  I.  A.,  the  author,  is  a  mem¬ 
ber  of  the  Council  of  the  Actuarial  Society  of 
America,  and  is  associate  actuary  of  the  Home 
Life  Insurance  Company,  New  York — a  man  who 
won  his  spurs  as  an  actuary  before  he  saw  the 
shores  of  America.  Mr.  Moir  has  written  sev¬ 
eral  pamphlets  on  insurance  subjects,  also  a 
prize  essay  for  the  Institute  of  Actuaries.  The 
qualifications  of  the  author  of  The  Life  Assur¬ 
ance  Primer  are  the  best  commendation  we  can 
give  the  work  of  230  pages  that  fully  meets  all 
requirements  for  instruction  and  as  a  text  book. 
— Rough  Notes. 

The  book  sells  at  $2  per  volume  and  is  well 
worth  it. — Insurance  Age. 

This  useful  book  has  made  a  place  for  itself 
in  the  life  insurance  world,  and  the  present  edi¬ 
tion  is  such  a  complete  revision  of  former  edi¬ 
tions  as  to  almost  put  it  in  the  category  of  new 
books.  It  is  a  book  of  about  250  pages,  arranged 
in  fourteen  chapters,  and  is  substantially  bound. 
— Weekly  Underriter. 

This  is  a  text  book  dealing  with  the  ele¬ 
mentary  principles  of  life,  and  one  that— al¬ 
though  not  written  for  children — is  extremely 
valuable  to  those  who  really  wish  to  study  the 
outline  at  least  of  the  science  of  life  insur¬ 
ance. — The  Surveyor. 

The  Life  Assurance  Primer,  by  Henry  Moir,  is 
in  its  third  edition  and  is  a  most  convenient 
work  of  reference. — Fraternal  Monitor. 


New  Policies  of  Equitable  Life  of  Iowa 

Commencing  with  June  2,  the  Equitable  Life 
Insurance  Company  of  Iowa,  with  head  offices 
in  Des  Moines,  put  out  a  revised  set  of  policy 
forms  which  are  extremely  liberal  and  favorable 
in  their  terms.  These  new  forms  are  incontest¬ 
able  after  one  year  instead  of  two,  as  formerly; 
allow  thirty-one  days  of  grace  without  interest, 
provide  for  dividends  at  the  end  of  the  first 
year,  permit  of  change  to  other  forms,  and  also 
allow  accumulated  dividends  to  be  used  in  pay¬ 
ing  up  the  contract  or  converting  it  into  an 
endowment.  The  instalment  options  at  maturity 
have  been  extended  and  are  made  participating. 
The  company  has  also  Issued  a  continuous 
monthly  income  policy,  and  has  increased  the 
maximum  amount  it  will  write  on  a  single  life. 
During  recent  years  the  Equitable  of  Iowa  has 
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made  great  progress,  and  with  this  new  outfit 
the  agents  should  have  no  difficulty  in  still 


further  increasing  their  production. 


i 


California  State  Life 


J.  R.  Kruse,  until  recently  treasurer  of  the 
Great  Western  Life  of  Kansas  City,  has  been 
elected  assistant  secretary  of  the  California 
State  Life  of  Sacramento.  Mr.  Kruse  has  wide 
experience  in  the  insurance  business,  and  will 
I  be  a  valuable  addition  to  the  staff  of  the  Cali- 

Ifornia  State  Life.  W.  J.  Clemens,  vice-president 
and  general  manager  of  the  conyiany,  has  been 
in  the  East  for  the  past  month.  J.  R.  Whisner, 
S|  the  secretary,  has  been  looking  after  the 
agency  force  in  his  absence  and  reports  having 
made  a  number  of  valuable  agency  connections 
during  the  month  of  May.  The  company  is  now 
writing  between  $400,000  and  $500,000  of  business 
per  month,  and  has  recently  entered  Washing¬ 
ton,  Utah,  New  Mexico  and  the  Hawaiian 
Islands.  While  the  company  is  less  than  a  year 
and  a  half  old,  it  has  close  to  ten  millions  of 
paid-for  business  on  its  books. 


Life  Notes 

f  — The  Farmers  National  Life  of  America  of  Chicago 
has  been  licensed  in  Michigan.  It  is  now  operating 
1  in  four  States  and  will  enter  several  others  shortly. 

‘  • — The  Ohio  National  Life  of  Cincinnati  at  the  close 
of  April  had  insurance  in  force  of  $4,736,267,  having 
made  a  gain  during  the  first  four  months  of  1913  of 

5879,554.  The  net  gain  for  April  was  $176,395. 

t 

‘  — Charles  W.  Bell,  former  Commissioner  of  the 
Kentucky  Insurance  Department,  has  been  appointed 
general  agent  for  that  State  for  the  Security  Mutual 
Life  of  Binghamton,  N.  Y.,  with  headquarters  at 
Frankfort. 

— S.  J.  Eagle,  formerly  with  the  Columbian  National 
"of  Boston,  with  headquarters  at  Pittsburg,  has  been 
appointed  State  agent  for  Pennsylvania  for  the  Re¬ 
liable  Life  of  Indianapolis,  with  headquarters  at 
Jersey  City,  N.  J. 

— April  was  the  largest  for  new  business  of  any  cor¬ 
responding  month  in  the  history  of  the  Columbia 
Life  and  Trust  of  Portland,  Ore.  The  new  business 
issued  in  May  up  to  the  24th  was  larger  than  the  total 
.in  any  previous  May. 

|:  — The  “Jahrbuch  fur  das  Versicherungswesen  im 
Deutschen  Reiche”  for  1913  has  been  issued  by  Dr. 
fur.  C.  Neumann  of  Berlin.  It  contains  nearly  800 
oages  of  information,  including  statements  of  life, 
accident  and  other  insurance  companies. 

— The  increasing  business  of  the  Great  West  Life  of 
Winnipeg  in  Northern  Alberta,  Canada,  has  necessi- 
:ated  the  establishment  of  a  permanent  office  at  Ed- 
nonton  for  handling  both  the  life  insurance  and 
oaning  interests  of  the  company  in  that  territory. 

'  — The  Loyal  Protective  Insurance  Company,  now 
ocated  at  585  Boyleston  street,  Boston,  Mass.,  is  pre¬ 
paring  to  change  its  location  to  more  commodious 
tuarters  at  583  Boyleston  street.  The  company  will 
I  >ccupy  the  seventh  and  eighth  floors  of  the  building. 

..  — E.  H.  McConkey  of  San  Francisco  has  been  ap¬ 
pointed  general  agent  for  California,  Oregon,  Utah, 
Idaho  and  Nevada  for  the  International  Life  of  St. 
louis.  He  was  formerly  general  agent  for  California, 
\rizona  and  Hawaii  for  the  California  State  Life  of 
iacramento. 

,  — W.  O.  Johnson,  vice-president  and  general  man- 
iger  of  the  Columbian  National  Life  of  Boston,  was 
he  guest  of  the  Rhode  Island  Life  Underwriters  Asso- 
piation  at  the  close-of-the-season  banquet  at  Provi- 
lence  last  week.  Mr.  Johnson  spoke  on  “The  Faith 
1'hat  Is  in  Us.” 

— In  an  opinion  handed  down  by  the  Wisconsin 
iupreme  Court  last  Saturday  it  was  held  that  Her- 
nan  L.  Ekern  is  in  law  Commissioner  of  Insurance; 
hat  he  was  not  lawfully  removed,  and  that  therefore 
he  appointment  of  Lewis  A.  Anderson,  made  by 
Jovernor  McGovern,  is  void. 

— The  Southern  States  Life  of  Atlanta  has  opened  a 
[metropolitan  agency  at  the  home-office  city  under  the 
nanagement  of  J.  E.  McLauchlin,  who  was  formerly 
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INSURABLE  INTEREST 


A  Valuable  Treatise  for  the  Guidance 
of  Managers  and  Agents  of  Life 
Insurance  Companies 


BY  GUILFORD  A.  DEITCII,  ATTORNEY 
AND  COUNSELOR  AT  LAW 

The  Spectator  Company  has  recently  issued 
an  important  pamphlet,  or  leaflet,  entitled  “In¬ 
surable  Interest.”  The  question  of  insurable  in¬ 
terest  is  a  most  important  one  to  be  considered 
in  issuing  a  policy  of  life  insurance.  Many 
agents  are  unfamiliar  with  the  legal  aspects  of 
such  insurable  interest  and  frequently  secure 
applications  upon  lives  for  the  benefit  of  parties 
who  have  no  legal  claim  upon  the  person  in¬ 
sured. 

In  order  to  aid  in  a  clearer  understanding  of 
this  important  subject,  The  Spectator  Company 
has  caused  an  article  to  be  prepared  regarding 
it  by  the  well-known  insurance  law  authority, 
Guilford  A.  Deitch  of  Indianapolis,  and  put  into 
pamphlet  form. 

This  pamphlet  answers  fully  questions  which 
come  up  in  daily  practice,  such  as: 

What  constitutes  an  insurable  interest?  To 
whom  may  a  policy  of  insurance  be  made  pay¬ 
able?  Who  may  take  out  insurance  on  the  life 
or  property  of  another?  How  shall  the  policy 
be  written  so  as  to  protect  the  interest  of  a 
credit,  or  a  mortgagee,  a  life  tenant  or  a  re¬ 
mainder  man?  To  whom  may  a  policy  be  as¬ 
signed?  What  is  the  extent  of  an  assignee's 
interest?  When  is  a  policy  a  wager  contract? 

The  purpose  of  this  article  is  to  assist  the  in¬ 
surance  fraternity  in  the  solution  of  these  im¬ 
portant  questions  by  gathering  together  in  a 
concise  and  systematic  manner  the  leading  deci¬ 
sions  and  legislative  enactments  bearing  upon 
the  subject. 

Mr.  Deitch  is  especially  well  qualified  to  dis¬ 
cuss  the  subject,  as  he  has  devoted  many  years 
to  the  study  of  insurance  law  and  is  familiar 
with  the  judicial  decisions  regarding  it. 

The  leaflet  makes  twenty  pages,  enclosed  in 
durable  paper  cover  and  is  handsomely  printed. 
Prices,  single  copy,  20  cents;  12  copies,  $2;  25 
copies,  $4;  50  copies,  $6;  100  copies,  $10;  500 
copies,  $40;  1000  copies,  $65. 


with  the  Equitable  Life  of  New  York.  The  company 
proposes  to  establish  these  agencies  in  all  the  larger 
cities  in  the  States  where  it  operates. 

— The  Connecticut  General  Life  of  Hartford  has  in¬ 
sured  the  employees  of  The  Hartford  Courant  on  the 
group  plan.  The  policy  includes  all  over  eighteen 
and  under  sixty  years  of  age  and  the  amounts  range 
from  $250  to  $1000,  according  to  the  length  of  service. 
The  expense  is  borne  by  the  employers. 

— B.  Sanders  Walker,  the  banker  of  Macon,  Ga., 
who  died  recently  as  the  result  of  taking  bichloride  of 
mercury  by  mistake  for  headache  powder,  carried  life 
and  accident  insurance  to  the  amount  of  $232,780. 
The  largest  policy  was  in  the  Mutual  Life  of  New 
York.  The  accident  policies  were  for  $10,000. 

— Neil  D.  Sills,  president  of  the  National  Associa¬ 
tion  of  Life  Underwriters,  was  the  principal  speaker 
at  the  meeting  and  banquet  of  the  Oregon  Associa¬ 
tion,  held  last  week  at  Portland.  H.  H.  Ward,  for¬ 
merly  president  of  the  national  organization  and 
president  of  the  local  association,  acted  as  toastmaster. 

— The  Manhattan  Life  of  New  York  continues  to 
make  progress.  The  new  business  received  during 
May  was  142  per  cent  of  that  received  during  May  of 
last  year,  and  was,  moreover,  greater  than  the  amount 


Casualty,  Surety,  Etc. 

received  during  May  of  any  year  since  1906.  Vice- 
President  Roche  says  that  June  will  surpass  May  as 
to  volume,  and  will  without  doubt  be  the  best  month 
of  the  entire  year  1913.  June  has  been  designated 
Lovejoy  month.” 

— A  gratifying  amount  of  business  was  written 
during  the  month  of  April  by  the  United  States 
Annuity  and  Life  of  Chicago,  making  the  largest 
volume  of  any  month  this  year.  The  May  business  so 
far  has  been  in  excess  of  the  same  period  in  April, 
and  every  indication  points  to  a  larger  amount  than 
last  month. 


CASUALTY,  SURETY  & 
MISCELLANEOUS 


New  Officer  for  United  States  Fidelity 
and  Guaranty 

NASHVILLE,  May  28. — Jos.  R.  Wilson,  brother 
to  President  Woodrow  Wilson,  and  for  the  past 
two  years  city  editor  of  The  Nashville  Banner, 
has  accepted  the  management  of  the  promotiou 
and  development  department  of  the  United 
States  Fidelity  and  Guaranty  Company  of  Bal¬ 
timore,  and  will  shortly  leave  Nashville  to  take 
up  his  duties  with  that  company.  Mr.  Wilson 
has  been  identified  with  the  Fourth  Estate  in 
Nashville  for  more  than  eight  years,  beginning 
on  the  street  and  by  faithful  and  conscientious 
discharge  of  his  duties  won  his  way  to  his 
present  responsible  post  with  The  Nashville 
Banner,  the  leading  daily  of  that  city. 

During  the  presidential  campaign,  which  re¬ 
sulted  in  his  brother's  election  as  Chief  Execu¬ 
tive  of  the  United  States,  Mr.  Wilson  served  in 
the  publicity  headquarters  in  New  York,  win¬ 
ning  the  highest  commendation  for  his  work  and 
the  most  cordial  personal  esteem  from  all  those 
with  whom  he  was  associated.  While  on  a  trip 
through  the  East,  following  the  visit  to  Wash¬ 
ington  to  attend  the  inauguration,  Mr.  Wilson 
was  tendered  the  position  with  the  United 
States  Fidelity  and  Guaranty  Company,  which 
he  has  just  accepted.  Mr.  Wilson  will  leave  for 
Baltimore  as  soon  as  he  can  close  up  his  af¬ 
fairs  in  Nashville. 


Mutuals  Form  Association 

Six  States  are  represented  in  the  National  As¬ 
sociation  of  Mutual  Workmen's  Compensation 
Insurance  Companies,  which  was  organized  last 
week  at  Detroit.  The  States  are:  Massachu¬ 
setts,  Illinois,  Wisconsin,  Michigan,  Missouri 
and  Nebraska.  The  object  of  the  association  is 
to  assist  in  solving  the  problems  of  workmen's 
compensation  and  to  reduce  the  number  of  in¬ 
dustrial  accidents.  Officers  elected  are:  Will¬ 
iam  A.  Fricke,  Wausau,  Wis.,  president;  W.  S. 
Bueklin,  Boston;  Charles  H.  Gifford,  Detroit, 
and  Roland  B.  Roelir,  Milwaukee,  vice-presi¬ 
dents;  Elmer  H.  Dearth,  Detroit,  secretary,  and 
H.  J.  Hagge,  Wausau,  Wis.,  treasurer. 


Examine  Southwestern  Surety  of  Denison 

Highest  praise  is  given  to  the  management 
of  the  Southwestern  Surety  of  Denison,  Okla., 
in  the  report  of  the  examination  made  of  that 
company  by  the  Oklahoma,  New  York,  Ken¬ 
tucky  and  Tennessee  Insurance  Departments. 
Deputy  Insurance  Commissioner  Arthur  W. 
Pettitt  of  Oklahoma  represented  the  Oklahoma 
Department  In  the  examination.  The  company 
has  a  paid-up  capital  of  $542,525  and  a  surplus 
of  $142,053. 
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ASSIST  INSURANCE 
INTERESTS 


Association  of  Railway  Claim  Agents 
Display  Friendly  Attitude 

HOLD  ANNUAL  MEETING  AT  BALTIMORE 


Claim  Attorneys  and  Agents  Actively  Engaged  in 
Prevention  of  Railroad  Accidents,  and  Re¬ 
ceive  Support  from  Officials 
The  work  being  accomplished  by  the  Associ¬ 
ation  of  Railway  Claim  Agents  in  their  efforts 
to  minimize  accidents  is  of  special  interest  to 
casualty  insurance  companies.  The  twenty- 
fourth  annual  meeting  of  the  organization  was 
held  recently  at  the  Hotel  Emerson  at  Balti¬ 
more,  with  the  largest  attendance  in  its  history. 
The  members  are  the  claim  attorneys  as  well  as 
claim  agents  of  the  leading  steam  railroads  in 
the  United  States,  and  they  have  developed  a 
friendly  attitude  toward  the  insurance  com¬ 
panies,  as  they  recognize  the  importance  of  co¬ 
operation  between  the  roads  and  the  insurers. 
The  agents  during  the  past  few  years  have 
taken  it  upon  themselves  to  assist  the  insur¬ 
ance  interests  as  far  as  they  can,  especially  re¬ 
garding  fraudulent  claims.  The  active  interest 
of  the  members  of  the  association  ip  the  pre¬ 
vention  of  accidents  has  not  only  been  taken 
up  by  the  railroads,  but  on  many  of  the  larger 
systems  this  subject  has  received  a  large 
amount  of  attention  from  the  officers,  who  have 
given  their  active  support  of  the  contentions 
of  the  claim  men.  At  the  Baltimore  meeting  a 
considerable  amount  of  the  time  was  devoted  to 
safety  provisions  and  the  prevention  of  acci¬ 
dents,  which  subjects  were  discussed  by  the  at¬ 
torneys  as  well  as  the  claim  agents.  Among 
these  were:  “Safety,  First  Movement:  Its  Suc¬ 
cess  in  the  Prevention  of  Accidents  and  Its  Im¬ 
portance  as  an  Adjunct  of  the  Claim  Depart¬ 
ment,”  by  B.  C.  Winston,  assistant  attorney 
Wabash  Railroad,  and  C.  W.  Egan,  general 
claim  agent  B.  &  O.  Railroad;  “Statistics  show¬ 
ing  Results  of  the  Safety  Organization,”  A.  A. 
Krause,  general  claims  attorney  M.  K.  &  T. 
Railway,  and  “Co-operation  of  the  Claim  De¬ 
partment  and  Safety  Organizations”;  “Should 
the  Safety  Organization  Be  Under  the  Claim 
Department  or  the  Operating  Department?”  by 
G.  E.  McCaughan,  general  claim  attorney  of  the 
Rock  Island  Lines.  W.  B.  Spaulding,  claim  at¬ 
torney  of  the  ’Frisco  System,  was  elected  presi¬ 
dent  and  C.  W.  Egan,  general  claim  agent  of 
the  B.  &  O.  Railroad  of  Baltimore,  was  elected 
secretary. 


Massachusetts  Supreme  Court  Decisions 

Chief  Justice  Rugg  of  the  Massachusetts  Su¬ 
preme  Courl  has  handed  down  an  opinion  in 
the  case  of  Barney  Gillen  vs.  the  Ocean  Acci¬ 
dent  and  Guaranty  Corporation,  Ltd.,  of  Lon¬ 
don,  sustaining  the  ruling  of  the  Industrial  Ac¬ 
cident  Board  and  the  Arbitration  Committee  to 
the  effect  that  compensation  under  the  new 
compensation  statute  should  issue  on  the  basis 
of  one-half  the  average  gross  weekly  wage  of 
the  injured  employee.  The  case,  in  brief,  shows 
the  following  facts: 

Barney  Gillen,  a  'longshoreman,  was  hurt  in 
1012  while  in  the  employ  of  the  Canada  Atlantic 
&  Plant  S.  S.  Co.  He  worked  only  part  of  each 
week  for  that  company,  his  average  weekly  earn¬ 
ings  under  that  company  being  $8.00.  But  he 
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also  worked  for  other  companies,  his  average 
weekly  earnings  under  all  employers  being 
$13.  The  court,  therefore,  directs  compensa¬ 
tion  benefits  at  the  rate  of  $6.50  per  webk  during 
Gillen’s  incapacity. 

By  a  decision  handed  down  last  week  by  the 
Supreme  Court  the  American  Surety  of  New 
York  is  directed  to  pay  $123,825  misappropriated 
by  Henry  E.  Weston,  trustee  under  the  will  of 
Nathaniel  Weston  of  Salem.  Suit  was  brought 
by  Rollin  E.  Harmon,  as  Essex  Judge  of  Pro¬ 
bate,  against  the  company,  which  went  surety 
on  the  $150,000  bond  of  the  trustee.  The  Su¬ 
perior  Court  ordered  the  company  to  pay  the 
penal  sum  of  the  bond — $150,000— and  the  case 
came  to  the  full  bench  of  the  Supreme  Court 
for  adjudication.  The  Supreme  Court  finds  that 
the  surety  company  should  pay  the  amount  that 
Henry  E.  Weston  misappropriated  plus  interest 
on  half  the  sum  from  May  21,  1905,  to  date  of 
judgment.  Henry  E.  Weston  and  William  H. 
Weston,  brothers,  became  trustees  in  1896  of 
a  trust  fund  created  in  1882  by  the  will  of 
Nathaniel  Weston,  their  uncle.  Henry  had  a 
power  of  attorney  from  William.  He  never  filed 
any  account  in  the  Probate  Court.  He  was  re¬ 
moved  by  the  Probate  Court  as  trustee  on  De¬ 
cember  22,  1902.  Since  that  time  he  has  dis¬ 
appeared.  The  other  brother,  William  H. 
Weston,  died  in  1905.  The  full  bench  orders 
dismissed  a  bill  in  equity  brought  by  the  surety 
company  to  have  the  suit  of  Judge  Harmon  en¬ 
joined  and  asks  for  a  receiver  for  the  estate. 


Fidelity  and  Casualty  Opens  New  Office 

The  Fidelity  and  Casualty  of  New  York  has 
opened  an  office  at  92  William  street,  adjoining 
E.  E.  Clapp  &  Co.,  managers  of  the  accident, 
health  and  burglary  departments  of  that  com¬ 
pany.  All  the  lines  in  the  metropolitan  dis¬ 
trict,  with  the  exception  of  that  handled  by 
Clapp  &  Co.,  will  be  cared  for  through  the  new 
office.  The  plate  glass  business  is  under  the 
supervision  of  R.  H.  Williams,  assistant  su¬ 
perintendent  of  the  plate  glass  department, 
while  the  bonding  business  is  handled  by  Clif¬ 
ford  M.  Crane,  George  E.  Friend  and  L.  B. 
Caziaro.  The  special  agents  are  under  Arthur 
D.  Kelley,  assistant  superintendent  of  agencies. 
The  office  is  under  the  management  of  Benjamin 
Sturges,  who  has  been  assistant  superintendent 
of  the  liability  department. 


Exercising  New  Authority 

Commissioner  Wright  and  Deputy  Commis¬ 
sioner  Copeland  of  the  Georgia  Insurance  De¬ 
partment  have  exercised  a  new  jurisdiction 
which  was  conferred  upon  them  by  the  Act  of 
1912.  Under  the  law  all  insurance  agents  are 
required  to  make  application  to  the  Depart¬ 
ment  for  a  license  before  soliciting  business, 
and  the  Department,  must  be  convinced  of  their 
good  moral  character  and  integrity.  The  law 
gives  the  Insurance  Commissioner  the  right  to 
revoke  the  license  issued  to  any  agent  at  any 
time  in  his  discretion.  The  United  States  Health 
and  Life  of  Atlanta,  Ga.,  brought  proceedings 
before  the  Commissioner  to  revoke  the  license 
of  Alfred  H.  Paddison,  Jr.,  who  represented  him¬ 
self,  it  was  alleged,  as  an  agent  of  the  Ameri¬ 
can  Insurance  Company  of  Savannah.  The 
Deputy  Commissioner  heard  evidence  for  two 
days  and  decided  to  discipline  the  company  em¬ 
ploying  Paddison,  because  it  developed  at  the 
trial  that  Paddison  was  soliciting  business  with¬ 
out  a  license.  The  Deputy  Commissioner  told 
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Paddison  that  he  would  not  be  issued  a  license 
unless  he  came  within  the  requirements  of  the 
law.  This  ruling  shows  that  the  Department  is 
using  every  effort  to  place  the  insurance  busi¬ 
ness  of  the  State,  particularly  industrial  insur¬ 
ance,  on  a  high  plane,  and  there  is  an  evident 
determination  on  the  part  of  the  authorities  of 
the  State  to  place  competition  on  a  clean  and 
honest  basis. 


The  Boston  Casualty  Company 

The  Boston  Casualty  of  Boston  announces 
that  it  has  entered  the  State  of  Rhode  Island 
and  has  made  application  to  enter  Connecticut 
and  New  Hampshire.  These  States  will  be  rep¬ 
resented  on  the  board  of  directors,  which  it  is 
the  intention  of  the  company  to  increase  from 
seven  to  eleven  at  the  regular  quarterly  meeting 
to  be  held  July  15,  1913.  The  new  directors  will 
hail  from  Concord,  N.  H.;  Springfield,  Mass.; 
Providence,  R.  I.,  and  Hartford,  Conn.  If  more 
commodious  quarters  cannot  be  obtained  by  the 
Boston  Casualty  than  at  201  Devonshire  street, 
where  it  is  now  domiciled,  it  is  the  intention  of 
those  in  charge  to  move  to  State  street. 


Examine  Plate  Glass  Organizations 

An  examination  of  the  Plate  Glass  Underwriters 
Association  and  the  Plate  Glass  Service  and  In¬ 
formation  Bureau  has  been  completed  by  the 
New  ’York  Insurance  Department.  The  report 
upon  the  examination  makes  many  criticisms 
relative  to  rate-making  and  discriminations  un¬ 
der  the  present  system. 


Casualty  Notes 

— The  General  of  Perth  has  decided  to  discontinue 
burglary  insurance  in  Massachusetts,  thereby  releasing 
$200,000  of  deposit  capital. 

— Nelson  H.  Newell,  of  the  plate  glass  department 
of  the  Metropolitan  Casualty  of  New  York  at  Boston, 
and  C.  W.  Adams,  also  associated  with  that  company 
through  Mr.  Newell,  have  established  the  firm  of 
Newell  &  Adams,  Boston  managers  of  the  accident 
and  health  business  of  the  Metropolitan. 

— It  is  learned  that  the  American  Surety  and  Cas¬ 
ualty  Company  of  Houston,  Tex.,  has  advised  its 
agents  of  its  intention  to  stop  writing  bonds  and 
policies  for  an  indefinite  period.  The  company  com¬ 
menced  business  August  1,  1911,  and  at  the  close  of 
1912  reported  assets  of  $325,023,  a  capital  of  $200,000 
and  surplus  to  policyholders  $324,321. 


Journal  of  the  Institute  of  Actuaries 

For  the  first  time  in  a  number  of  years  The 
Spectator  Company  is  able  to  offer  for  sale 
a  complete  set  of  the  Journal  of  the  Institute 
of  Actuaries  of  Great  Britain,  including  the 
extremely  rare  first  volume.  A  complete  set. 
having  been  out  of  print  for  many  years,  it  is 
becoming  increasingly  difficult  to  get  together 
a  perfect  set  of  these  valuable  and  instructive 
volumes  even  through  occasional  private  sale, 
consequently  any  company  or  insurance  man 
who  may  be  desirous  of  incorporating  the  set 
in  their  library  should  take  prompt  advantage 
of  this  opportunity.  The  set  now  offered  is 
in  splendid  condition,  is  bound  in  half  morocco, 
and  includes  the  forty-six  volumes  down  to 
the  end  of  1912,  as  well  as  bound  copies  of  the 
Index  to  the  first  twenty  volumes  and  to  the 
first  forty  volumes.  Companies,  actuaries  or 
other  parties  interested  are  invited  to  com¬ 
municate  with  The  Spectator  Company,  135 
William  street,  New  York,  concerning  terms. 
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j  TEN  YEARS’  GROWTH  AND  WASTE 
TEN-YEAR  summary  to  the  end 
of  1912  of  the  new  business 
issued  by  twenty-nine  of  the  older  life 
insurance  companies  of  the  United  States 


THE  SPECTATOR 

shows  the  tremendous  total  of  over  ten 
and  three-quarter  billion  dollars.  The 
amount  which  went  off  the  books  in  the 
same  period  was  over  seven  billions,  of 
which  four  and  nine-tenths  billions  dis¬ 
appeared  by  lapse  and  surrender.  This 
ten-year  period  includes  three  years 
during  which  life  insurance  affairs  were 
very  much  disturbed  and  a  large  amount 
of  business  was  discontinued  owing  to 
groundless  fears  on  the  part  of  policy¬ 
holders.  A  gain  in  business  in  force 
of  a  little  over  one-third  the  amount 
written  in  the  period  cannot,  however, 
be  considered  as  very  satisfactory. 

During  the  past  five  years,  however, 
there  has  been  a  marked  improvement 
in  the  persistency  of  the  business  written, 
and  the  figures  for  the  year  1912  for 
these  companies  show  that  the  gain  in 
amount  in  force  exceeded  the  amount 
terminated  by  lapse  and  surrender  by 
more  than  eighty  million  dollars.  A 
similar  favorable  record  has  marked 
each  of  the  past  three  years,  while  at 
the  same  time  there  has  been  a  more 
even  distribution  of  the  business  written 
among  the  several  companies.  It  must 
also  be  remembered  that  a  large  amount 
of  deferred  dividend  business  has  ma¬ 
tured  during  the  past  decade,  the  bulk 
of  which  has  been  surrendered  for  its 
cash  value.  The  great  increase  in  loans 


Editorial 

granted  to  policyholders  is  also  begin¬ 
ning  to  have  its  effect  on  the  surrender 
column,  as  many  policyholders  are  ex¬ 
hausting  their  reserves  in  this  manner. 

The  table  indicates  that  of  the  busi¬ 
ness  written  during  the  past  ten  years 
a  volume  equal  to  28.53  Per  cent  went 
off  by  lapse,  17.41  per  cent  by  surren¬ 
der,  33.78  per  cent  was  retained,  leav¬ 
ing  20.28  per  cent  to  be  accounted  for 
through  natural  terminations,  including 
death,  maturity  and  expiry. 

In  the  column  showing  the  percent¬ 
age  of  gain  to  new  issues  the  relative 
growth  of  the  companies  is  shown,  from 
which  it  appears  that  seven  organiza¬ 
tions  retained  amounts  equal  to  more 
than  fifty  per  cent  of  their  new  issues, 
while  six  others  show  better  than  forty 
per  cent.  In  percentage  of  increase  in 
insurance  in  force  it  appears  that  eight 
organizations  more  than  doubled  their 
outstanding  business  in  the  ten  years, 
and  ten  others  made  a  gain  of  fifty  per 
cent  or  more. 


THE  bill  introduced  in  Congress  by 
Congressman  Ben  Johnson  of 
Kentucky  contains  a  section  which,  if 
it  becomes  law,  will  seriously  impair  the 
quantity  and  quality  of  fire  insurance 
available  in  the  District  of  Columbia. 


TEN  YEARS’  GROWTH  AND  WASTE  (1903-1912). 
(Copyright,  1913,  by  The  Spectator  Company,  New  York.) 


Name  of  Company. 

New  Business 
Issued 
and 

Paid  for. 

Lapsed 

Insurance. 

Surrendered 

Insurance. 

Paid  for 
Surrenders. 

Amount 

Paid  on 
Each 
$1000  of 
Surren¬ 
ders. 

$ 

322,032,585 

$ 

79,623,212 

S 

45,547,672 

$ 

13,302,334 

% 

292.05 

48,636,033 

9,862,8S8 

14,993,376 

4,613,318 

307 . 70 

73,151,705 

16,139,595 

5,316,146 

1,184,153 

222.76 

142,754,268 

21,152,339 

22,364,754 

8,064,573 

360 . 59 

Equitable,  New  York . 

1,353,210,676 

423,396,069 

418,395,177 

118,254,811 

282.64 

72,900,809 

15,416,816 

2,731,195 

1,067,059 

390.69 

Fidelity  Mutual,  Philadelphia.  .  .  . 

176,348,589 

96,489,171 

16,870,951 

3,387,090 

200.76 

141,592,843 

41,276,703 

18,094,204 

5,768,498 

318 . 81 

122,027,109 

39,003,989 

18,461,130 

4,426,036 

239 . 7 5 

Manhattan  Life,  New  York . 

83,041,040 

43,384,644 

15,047,120 

4,382,753 

291.33 

272,313,518 

47,353,675 

36,494,747 

7,831,731 

214.60 

68,329,095 

36,869,635 

11,075,818 

2,093,941 

189.05 

579,244,436 

47,978,951 

83,698,961 

21,840,864 

260 . 94 

1,384,119,026 

469,068,667 

333,968,308 

87,489,448 

2b 2 . 27 

National  Life,  Montpelier . 

192,347,134 

52,881,965 

33,176,472 

8,485,393 

255.77 

227,237,383 

37,999,174 

23,668,044 

6,995,111 

295.55 

2,074,310,385 

*795,233,253 

361,206,060 

110,226,538 

305.16 

1,075,186,785 

148,611,941 

161,648,097 

61,897,959 

382.80 

210,765,504 

35,511,209 

14,000,718 

3,352,919 

239 . 47 

Penn  Mutual,  Philadelphia . 

662,498,459 

175,322,388 

78,482,196 

17,551,534 

223 . 64 

156,700,291 

38,871,996 

17,106,464 

4,827,426 

282.79 

263,621,177 

56,233,401 

31,084,703 

7,662,866 

246.51 

Security  Mutual,  Binghamton . 

92,106,232 

68,082,908 

6,284,577 

2,195,466 

349 . 34 

162,243,014 

56,764,076 

22,098,842 

2,^68,412 

102.61 

State  Mutual,  Worcester . 

145,357,228 

27,915,681 

19,161,942 

5,975,720 

311.90 

282,770,460 

57,634,539 

31,867,210 

4,619,644 

144.97 

Union  Central,  Cincinnati . 

343,998,863 

96,044,542 

24,783,078 

8,615,640 

34 l . 64 

63,526,750 

25,799,615 

8,408,963 

3,050,672 

362.79 

United  States,  New  York . 

29,553,678 

27,490,344 

7,960,311 

3,618,929 

454 . 62 

Aggregates  (29  companies) .  . . 

10,821,925,075 

3,087,413,284 

1,883,997,836 

535,050,838 

284.00 

Per  Cent 
of  Lapses 
and  Sur¬ 
renders  to 
New 

Issues. 

Gain  in 
Insurance 
in 

Force. 

Per  Cent 
of  Gain 
to  New 
Issues. 

Per  Cent 
of  Increase 
in  Insur¬ 
ance  in 
Force 

(1903-1912). 

% 

$ 

% 

% 

38.87 

123,744,288 

38.43 

58.60 

51.11 

11,635,378 

23.92 

19.92 

29.33 

43,814,588 

59.89 

211.22 

30.48 

43,536,372 

30.50 

26.25 

62.21 

136,765,253 

10.11 

10.58 

24.89 

48,805,264 

66.95 

263 . 51 

64.28 

40,674,107 

23.06 

45.14 

41.93 

46,667,397 

32.96 

50.91 

47.09 

47,334,001 

38.79 

74.76 

70.36 

1,068,821 

1.29 

1.58 

30.79 

147,891,504 

54.31 

93.19 

70.17 

7,842,204 

11.48 

18.43 

22.73 

318,681,085 

55.02 

102.53 

58.02 

210,139,404 

15.18 

15.67 

44.74 

61,162,909 

31.80 

51.70 

27.14 

118,992,947 

52.37 

87.98 

55.75 

616,170,967 

29.70 

39.67 

28.86 

.608,696,531 

56.61 

98.07 

23.49 

92,466,541 

43.87 

226.40 

38.31 

288,867,383 

43.60 

104.62 

35.72 

76,787,733 

49.00 

108.36 

33.12 

125,207,878 

47.50 

82.84 

80.74 

11,563,548 

12.55 

31.82 

48.85 

50,444,024 

31.09 

127 . 57 

32.39 

64,144,127 

44.13 

67.54 

31.62 

156,989,571 

55.52 

127.44 

35.12 

165,392,899 

48.08 

90.60 

53.85 

9,373,228 

14.75 

17.32 

119.95 

—18,705,257 

Loss 

Loss 

45.94 

3,656,155,695 

33.78 

48.91 

were  thus  extended . 
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Life  Insurance 


Thursday 


It  is  an  anti-compact  measure  of  the 
broadest  extra  -  territorial  scope,  and 
would  not  permit  the  licensing  of  a 
company  to  do  business  in  the  District 
if  such  company  should  be,  or  should 
have  been  within  three  months,  a  mem¬ 
ber  of  or  party  to,  either  directly  or  in¬ 
directly,  any  union,  conference,  agree¬ 
ment,  mutual  understanding,  or  board, 
by  which  the  rate  to  be  charged  for  its 
contracts  of  indemnity  is  fixed  and 
agreed  upon  between  it  and  any  other 
like  company,  whether  operating  in  the 
District  of  Columbia  or  not.  It  is 
hardly  to  be  expected  that  the  com¬ 
panies  will  voluntarily  burden  them¬ 
selves  (and  their  policyholders)  with 
the  many  million  dollars  of  expense  an¬ 
nually  which  would  be  necessitated  by 
the  establishment  of  individual  rating 
plants  throughout  the  country  in  order 
to  save  the  premium  income  in  the  Dis¬ 
trict — perhaps  $600,000  to  $700,000  per 
annum;  hence  it  follows  that  if  the  said 
bill  becomes  law  the  propertyowners  in 
the  District  will  be  placed  in  the  same 
uncomfortable  position  as  are  those  in 
Missouri.  The  companies  would  be 
sorry  to  have  to  leave  their  customers 
in  the  District  unprotected,  but  no  other 
course  would  be  open  to  them.  It  is 
hoped  that  the  inherent  danger  and  in¬ 
justice  of  this  bill  will  be  perceived  by 
the  members  of  Congress  and  that  if  it 
shall  come  to  a  vote  they  will  bury  it 
beyond  hope  of  resurrection. 


LIFE  INSURANCE 


E.  O.  Painter  Heavily  Insured 

E.  O.  Painter,  head  of  a  fertilizer  company 
which  bore  his  name,  who  was  drowned  re¬ 
cently  by  falling  from  a  ferry  boat  in  St.  John’s 
river,  near  Jacksonville,  Fla.,  carried  life  in¬ 
surance  amounting  to  $1,074,000,  and  in  addition 
held  accident  policies  amounting  to  $60,000.  In¬ 
surance  men  of  Jacksonville  held  a  meeting 
shortly  after  his  death  to  consider  the  insur¬ 
ance  in  the  case.  Florida  newspapers  give  the 
amount  of  insurance  carried  in  the  life  com¬ 
panies  as  follows:  Mutual,  New  York,  $502,000; 
Equitable,  $190,000;  New  York  Life,  $100,000; 
Penn  Mutual,  $100,000;  Fidelity  Mutual,  $70,000; 
Union  Central,  $50,000;  fraternal  and  scattered, 
$50,000;  Prudential,  $12,000,  making  a  total  of 
$1,074,000. 


Provident  Life  of  Des  Moine* 

The  Provident  Life  Insurance  Company  of  Des 
Moines  expects  to  commence  business  about 
July  1.  Stock  has  been  practically  all  sold. 
Former  Governor  B.  F.  Carroll  of  Iowa  is  presi¬ 
dent  and  organizer  of  the  company. 
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grant,  McClellan  and 
HANCOCK 


Also  Other  Prominent  Men  Who  Lived 
Well  and  Died  Poor 


STRIKING  EXAMPLES  OF  THE  NECES¬ 
SITY  FOR  LIFE  INSURANCE 
PROTECTION 

Generals  Grant,  McClellan  and  Hancock  all 
died  under  circumstances  that  gave  dramatic 
emphasis  to  the  fact  that  none  of  them  carried 
any  life  insurance.  The  death  of  each  of  these 
great  men  pointed  out  the  necessity  for  the 
carrying  of  sufficient  life  insurance  by  men 
working  on  salary,  no  matter  how  prominent 
the  positions  they  hold.  This  lesson  of  the 
importance  of  taking  on  life  insurance  is  as 
applicable  to-day  as  at  the  periods  when  the 
three  great  Civil  War  generals  passed  away. 

The  closing  chapter  of  the  leaflet  comments 
on  the  more  recent  sad  experiences  of  OTHER 
PROMINENT  MEN  WHO  HAVE  DIED 
POOR,  including  the  sorrowful  incidents  at¬ 
tending  the  deaths  of  Ex-Secretary  of  State 
under  President  Cleveland,  Judge  Walter  Q. 
Gresham  of  Indiana;  Justice  Harlan  of  the 
Supreme  Court  of  the  United  States;  Justin 
McCarthy,  the  well-known  English  novelist 
and  historian ;  Aaron  T.  Bliss,  late  Governor 
of  Michigan,  and  others. 

The  leaflet  points  out  how  easily  men  of  dis¬ 
tinction,  as  well  as  average  business  men,  live 
well  on  comfortable  and  large  salaries,  some¬ 
times  amply  sufficient  to  provide  for  the  numer¬ 
ous  luxuries  of  life,  as  well  as  the  necessities 
of  their  families,  while  they  live  and  the  salary 
continues,  and  then  die  leaving  their  families 
unprovided  for. 

The  publication  will  be  found  useful  by 
agents  for  circulation  among  “prospects,”  par¬ 
ticularly  those  of  the  salaried  class,  while  those 
agents  who  specialize  among  army  and  navy 
men,  men  holding  political  office,  and  em¬ 
ployees  of  departments  of  Government,  States 
and  cities,  will  find  it  a  potent  influence  in 
closing  applications. 

This  is  a  twelve-page  leaflet,  embellished 
with  portraits  of  the  three  generals  and  an 
autograph  letter  of  Major-General  Hancock. 
It  may  be  procured  at  the  following  prices : 
Sample  copy,  io  cents;  ioo  copies,  $3;  500 
copies,  $12;  1000  copies,  $20;  5000  copies,  $80; 
10,000  copies,  $150.  Address  orders  to  The 
Spectator  Company,  135  William  street,  New 
York. 


President  Sills  at  Northwest  Congress 

The  first  annual  meeting  of  the  Northwest 
Life  Underwriters  Congress  was  held  on  Mon¬ 
day  of  last  week  at  Seattle,  Wash.,  and  the 
guest  of  honor  was  President  Neil  D.  Sills  of 
the  National  Association  of  Life  Underwriters. 
The  meeting  was  attended  by  nearly  300  life 
insurance  men  from  all  over  the  Pacific  North¬ 
west.  That  evening  a  banquet  was  held  at  the 
Washington  Hotel,  when  Mr.  Sills  made  an 
address  entitled  “The  Diamond  Man.”  William 
M.  Horner  of  Minneapolis,  chairman  of  the 


national  committee  on  education  and  conserva¬ 
tion,  spoke  on  “A  Universal  Campaign  of  Edu¬ 
cation  and  Conservation,  or  Institutional  Adver¬ 
tising  of  Legal  Reserve  Life  Insurance.” 

President  Sills  will  not  visit  Spokane  and  Salt 
Lake  City  owing  to  his  week's  stay  in  San  Fran¬ 
cisco.  He  will  close  his  tour  on  July  2. 


The  American  Institute  of  Actuaries 

The  annual  meeting  of  the  American  Insti¬ 
tute  of  Actuaries,  which  was  held  last  week  at 
the  Hotel  La  Salle  at  Chicago,  was  brought  to 
a  close  Wednesday  by  the  election  of  officers. 
O.  J.  Arnold,  of  the  Illinois  Life  of  Chicago, 
was  elected  president;  R.  M.  Webb,  of  the 
Kansas  City  Life  of  Kansas  City,  vice-president; 
J.  C.  Seitz,  of  the  Security  Life  of  Chicago,  sec¬ 
retary,  and  D.  F.  Campbell,  of  the  Armour  In¬ 
stitute  of  Chicago,  treasurer.  E.  R.  Carter,  of 
the  National  Life  of  U.  S.  A.  of  Chicago,  was 
made  librarian.  The  annual  dinner  was  given 
on  Tuesday  evening,  and  following  the  usual 
custom  there  was  no  speaking.  The  last  day 
was  devoted  to  a  round-table  discussion  on  the 
usual  daily  problems  of  the  business.  It  was 
voted  to  purchase  the  library  of  the  late  Lucius 
McAdam  and  dispose  of  such  duplicate  volumes 
as  are  already  owned.  This  was  placed  in  the 
hands  of  the  board  of  governors.  Among  those 
who  took  an  active  part  in  the  round-table  dis¬ 
cussions  were:  C.  H.  Brackett  of  the  State 
Life  of  Indianapolis;  L.  A.  Anderson,  Professor 
Campbell  and  F.  A.  Draper. 
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A  Sentimental  Story  Showing  How  Life 
Insurance  Secured  a  Farm 

This  leaflet,  in  twelve  pages,  makes  an  ap¬ 
peal  to  the  sensibilities  by  means  of  a  story  of 
human  interest.  One  of  the  many  benefits  of 
life  insurance  is  strikingly  brought  out  in  the 
account  of  a  sick  man  being  restored  to  health 
and  the  family  preserved  through  the  means  of 
a  policy.  It  points  out  one  phase  of  the  value 
of  life  insurance  protection,  while  the  policy¬ 
holder  is  still  living,  by  pledging  the  policy  in 
a  deal  to  purchase  farm  and  farmhouse,  thus 
saving  the  life  of  the  head  of  the  family. 

Agents  will  find  this  a  useful  document 
wherewith  to  enlist  the  interest  of  prospects 
and  their  dependents.  It  is  handsomely 
printed,  with  illustrations,  comprising  in  all 
twelve  pages,  and  may  be  procured  at  the  fol¬ 
lowing  prices:  Sample  copy,  10  cents;  100 
copies,  $3;  500  copies,  $12;  1000  copies,  $20; 
5000  copies,  $80;  10,000  copies,  $150.  Address 
orders  to  The  Spectator  Company,  135  William 
street,  New  York. 


Farmers  National  Life  of  Chicago 

Dr.  C.  S.  Stanton,  medical  director  of  the  new 
Farmers  National  Life  of  Chicago,  has  been  for 
years  assistant  chief  medical  director  of  the 
Royal  League,  expert  on  medical  examination 
of  the  Chicago  office  of  the  New  York  Life  of 
New  York,  surgeon-general  of  the  Illinois  Na¬ 
tional  Guard,  editor  of  The  Military  Surgeon 
(the  official  organ  of  the  National  Association 
of  Military  Surgeons),  a  member  of  the  staff  of 
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'rovernor  Dunne  of  Illinois,  and  is  an  honored 
nember  of  many  medical  societies.  The  officers 
if  the  company  have  served  until  recently  with¬ 
out  salary;  but  they  are  now  accepting  a  nomi- 
lal  compensation,  which  they  will  continue  to 
lo  until  the  company  is  earning  dividends. 


The  Income  Tax  Bill 

It  is  generally  understood  in  Washington  that 

I  he  sub-committee  of  the  Senate  committee  on 
inance,  which  has  charge  of  the  income  tax  sec- 

Iion  of  the  tariff  bill,  is  considering  an  amend- 
nent  in  the  portion  containing  the  objectionable 
eatures  relating  to  life  insurance  companies. 
■Jo  definite  decision  has  been  reached  as  to  what 
he  change  will  be,  but  the  committee,  according 
0  the  report,  will  take  action  as  the  result  of 
he  fight  which  has  been  made  against  the  un- 
air  provisions.  Life  insurance  men,  as  well  as 
he  insured,  are  continuing  their  efforts  to  have 
heir  contentions  carried  out  when  the  section 
s  altered,  and  the  Senate  committee  is  still 
tearing  complaints  from  prominent  men  from 
ill  sections  of  the  country. 


ADVICE  OF  GREAT  VALUE 
TO  THE  AMERICAN 
PEOPLE 


)pinions  of  the  Nation’s  Leaders,  Past 
and  Present,  on  Life  Insurance 

The  opinions  of  those  who  have  been  cailecW 
ipon  by  their  fellow  citizens  to  occupy  the 
lighest  office  in  the  land  are  necessarily  en- 
itled  to  a  great  deal  of  consideration.  Dur- 
ng  the  past  forty  years  most  of  the  Presidents 
if  the  United  States  have  given  their  unquali- 
ied  endorsement  as  to  the  value  of  life  in- 
urance,  and  some  of  them  have  participated  in 
ts  benefits. 

The  advice  they  give  to  the  American  people 
s  therefore  of  great  assistance  to  agents  in 
heir  daily  work. 

Under  the  title  stated  above,  The  Spectator 
Company  has  issued  an  eight-page  leaflet,  or, 
nore  strictly  speaking,  folder,  containing  por- 
raits  of  Ex-Presidents  Cleveland,  Roosevelt, 
'aft  and  President  Wilson,  with  a  quoted 
entiment  from  each  relative  to  the  great  sys- 
em  of  life  insurance.  It  forms  an  effective 
anvassing  document  as  well  as  a  souvenir  of 
our  distinguished  statesmen. 

The  leaflet  may  be  procured  at  the  following 
rices:  Sample  copy,  10  cents;  100  copies,  $3; 
00  copies,  $12;  1000  copies,  $20;  5000  copies, 
80;  10,000  copies,  $150.  Address  orders  to 
'he  Spectator  Company,  135  William  street, 
lew  York. 


Marcus  W.  Adams  Dies 

. 

Marcus  W.  Adams,  aged  seventy-four  years, 
ormerly  president  of  tlie  Sun  Life  of  Louis- 
ille,  died  last  week  at  his  home  at  Chatham, 

!  f.  J.,  of  heart  disease.  He  organized  the  Sun 
dfe  and  served  as  president  for  many  years 
ntil  its  absorption  by  the  Metropolitan  Life  of 
Jew  York. 
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CASH  SURRENDER  POLICIES 
NOT  TAXABLE 


Opinion  from  Minnesota  Attorney-Gen¬ 
eral  to  Tax  Commission 


STRONG  OPPOSITION  FROM  COMPANIES 


Series  of  Hearings  Held  in  that  State  Relative 
Whether  Life  Policies  Are  Taxable  as 
Personal  Property 

ST.  PAUL,  June  9. — That  the  cash  surrender 
value  of  a  life  insurance  policy  is  not  taxable 
as  personal  property  in  the  hands  of  the  policy¬ 
holder  as  long  as  the  policy  is  in  force  is  the 
substance  of  an  important  opinion  just  given 
to  the  Minnesota  Tax  Commission  by  the  At¬ 
torney-General’s  office.  This  opinion  follows  a 
series  of  hearings  before  the  Attorney-General 
and  his  associates  the  last  two  weeks,  at  which 
representatives  of  domestic  and  foreign  life  in¬ 
surance  companies  joined  forces  in  presenting 
arguments  against  taxing  policyholders.  The 
question  was  brought  up  by  the  Tax  Commis¬ 
sion,  which  asked  the  Attorney-General  to  con¬ 
strue  the  point  in  connection  with  Section  798 
of  the  Revised  Laws  of  1905,  which  defines  a 
credit  for  taxation  as  follows: 

“Every  claim  and  demand  for  money,  or  other 
valuable  thing,  and  every  annuity  or  sum  of 
money  receivable  at  stated  periods,  due  or  to 
become  due,  and  all  claims  and  demands  secured 
by  deed  or  mortgage,  due  or  to  become  due.” 

The  question  did  not  affect  the  life  insurance 
companies  directly,  as  such  a  tax  would  have 
been  paid  by  the  individual  policyholders  of 
Minnesota.  The  companies,  however,  felt  it 
was  their  duty  to  intervene  in  behalf  of  their 
policyholders,  for  whom  they  are  already  pay¬ 
ing  a  substantial  tax  on  their  premium  receipts 
in  the  State.  It  was  recognized  also  that  the 
institution,  as  a  whole,  would  be  adversely  af¬ 
fected  by  the  imposition  of  a  special  tax  on  the 
policyholders  themselves,  and  hence  a  broad 
business  and  economic  question  was  involved. 

Among  those  who  appeared  in  opposition  to 
the  proposition  to  impose  such  a  tax  were:  E. 
W.  Randall,  president  of  the  Minnesota  Mutual 
Life  Insurance  Company  of  St.  Paul;  William 
D.  Mitchell,  general  counsel  of  the  same  com¬ 
pany,  and  Alfred  Hurrell,  attorney  of  the  Asso¬ 
ciation  of  Life  Insurance  Presidents  of  New 
York. 

Mr.  Hurrell  said,  in  part: 

Cash  surrender  values  do  not  come  within  the  defi¬ 
nition  of  a  credit  as  defined  in  Section  798,  Revised 
Laws  of  1905,  and  hence  cannot  be  taxed  as  personal 
property  because  the  cash  surrender  value  of  a  policy 
is  not  a  claim  and  demand  for  money  *  *  *  due 

or  to  become  due.  While  the  policy  is  in  force,  the 
insurance  afforded  by  it  is  the  obligation  of  the  com¬ 
pany  and  the  benefit  to  or  thing  possessed  by,  the 
policyholder.  This  is  intangible  in  nature  and  is  en¬ 
tirely  different  and  distinct  from  the  cash  surrender 
value. 

The  cash  surrender  value  cannot  be  demanded  or 
secured  by  the  policyholder  without  surrendering  his 
insurance,  and  if  the  policyholder  in  order  to  demand 
the  cash  surrender  value  must  part  with  and  give  up 
a  valuable  consideration,  then  it  is  not  a  claim  and 
demand  *  *  *  due  or  tv,  become  due.  It  is  not 

a  credit;  it  is  merely  a  right  which  may  or  may  not 
be  exercised.  All  of  the  vast  insurance  in  force  to-day 
is  testimony  to  the  fact  that  such  right  is  not  exer¬ 
cised  in  the  great  majority  of  cases;  hence,  it  is  an 
idle  speculation  to  say  in  what  cases  it  will  be  exer¬ 
cised;  and  if  it  is  not  exercised,  then  the  cash  surren¬ 
der  values  never  become  due. 


Federal  Life  and  Casualty  of  Nashville 

John  G.  Cooke  has  been  appointed  assistant 
secretary  and  managing  underwriter  of  the 
Federal  Life  and  Casualty  of  Nashville,  Tenn. 
He  will  have  charge  of  the  final  details  of  the 
organization  of  the  company,  which  is  now  be¬ 
ing  rapidly  completed,  and  it  is  expected  that  it 
will  commence  writing  business  early  in  Sep¬ 
tember.  Mr.  Cook  was  for  many  years  con¬ 


Life  Insurance 

nected  with  fire  insurance  in  Kentucky,  but 
more  recently  has  been  identified  with  the 
Realty  and  Leasing  Company  of  New  York. 


Union  Pacific  Life  Granted  License 

The  Oregon  Insurance  Department  has  issued 
a  license  to  the  Union  Pacific  Life  of  Portland, 
Ore.,  and  it  will  commence  business  at  once. 
The  company  is  headed  by  F.  H.  Wienecken, 
who  succeeded  Mark  T.  Kady  as  president;  I.  M. 
Walker  is  first  vice-president,  N.  W.  Merrifield 
is  second  vice-president,  C.  H.  Feedman  third 
vice-president,  J.  F.  S.  McClellan  secretary,  and 
C.  F.  Hendricksen  treasurer. 


Life  Notes 

— Oliver  M.  Thurman,  assistant  agency  manager  ot 
the  Phoenix  Mutual  Life  of  Hartford,  has  been  ap¬ 
pointed  an  assistant  secretary  of  that  company. 

— An  Illinois  life  insurance  company  is  seeking  a 
superintendent  of  agencies,  and  offers  a  life  position 
for  the  right  man.  For  further  particulars  see  adver¬ 
tisement  in  another  column  of  this  issue  of  The 
Spectator. 

• — Harris  E.  Vineberg,  formerly  secretary  and  actu¬ 
ary  of  the  American  Bankers  Life  of  Chicago,  has 
opened  offices  in  the  First  National  Bank  building 
at  that  city.  He  will  make  insurance  examinations 
and  will  do  consulting  actuarial  work. 

— On  page  693  of  the  Handy  Guide  to  Premium 
Rates,  Applications  and  Policies  for  1913,  the  pre¬ 
mium  rates  are  given  for  the  Niagara  Life  Insurance 
Company  of  Buffalo,  N.  Y.  Owing  to  a  typographical 
error  the  headings  Maximum  and  Minimum  appear  in 
the  wrong  columns  and  should  be  reversed  for  all 
rates  except  ten-year  endowment. 

— President  William  H.  Hunt,  of  the  Cleveland  Life 
of  Cleveland,  has  returned  with  his  bride  from  a 
round-the-world  tour,  they  having  visited  the  Ha¬ 
waiian  Islands,  Japan,  Korea,  China,  Manchuria, 
Cochin-China,  the  Philippine  Islands,  Java,  the  Malay 
States,  Burmah,  India,  Egypt,  France,  England  and 
Italy.  They  left  Cleveland  October  15  last. 

- — The  Dakota  agency  of  the  Kansas  City  Life  of 
Kansas  City,  held  a  successful  convention  which 
ended  with  a  banquet  Saturday.  Covers  were  laid  for 
forty  and  addresses  were  made  by  Fred  Fleming, 
vice-president  of  the  company;  W.  M.  Smith,  presi¬ 
dent  Dakota  Bankers  Association;  J.  E.  Williams, 
State  manager,  and  others.  Gen.  Silsby,  president 
Mitchell  Commercial  Club,  acted  as  toastmaster.  The 
new  business  of  the  company  in  South  Dakota  in  May 
was  $185,000,  but  the  June  production  is  expected  to 
show  an  increase. 


INDUSTRIAL 


Honors  Three  Superintendents 

The  Metropolitan  Life  of  New  York  has 
honored  three  superintendents  for  their  long 
and  meritorious  service  by  presenting  them 
with  handsome  medals.  They  were  given  to 
Abraham  Levy,  superintendent  of  the  Hoboken 
district,  who  has  been  with  the  company  for 
twenty  years;  C.  E.  McMurchy  of  the  Yorkville 
district,  who  has  been  in  the  company’s  service 
for  twenty-five  years,  and  Henry  J.  Bloemack, 
who  has  a  record  of  thirty  years  with  the  Met¬ 
ropolitan. 


Cherokee  Life  Sells  Industrial  Business 

ROME,  GA.,  June  6  (Special). —  Finding  pros¬ 
pects  for  profit  less  attractive  in  the  Industrial 
field,  the  Cherokee  Life  of  Rome,  Ga.,  has 
abandoned  this  line  for  its  ordinary  branch  by 
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Thursday 


selling  it  to  the  American  National  Life  of  Gal¬ 
veston,  Texas,  the  price  depending  largely  on 
collections  that  will  be  made  on  the  insurance 
transferred.  The  ordinary  department,  which 
was  recently  created,  has  about  $4,000,000  of  in¬ 
surance  in  force,  and  has  a  well  organized 
agency  force  throughout  the  South  writing  busi¬ 
ness  at  the  rate  of  $10,000,000  per  year.  The 
sale  has  been  approved  by  the  Georgia  Insur¬ 
ance  Department. 


Equitable  Life  of  Washington 

Interest  in  the  field  force  of  the  Equitable 
Life  of  Washington  centered  in  a  baseball  pro¬ 
duction  contest,  the  winners  of  which  are  to  be 
presented  with  generous  cash  prizes.  Each  dis¬ 
trict  is  trying  its  best  to  outdo  the  others,  and 
consequently,  some  very  large  production  figures 
are  being  registered  to  the  credit  of  the  various 
staffs  throughout  the  field.  The  Delaware  dis¬ 
trict  has  made  remarkable  progress  in  the  in¬ 
dustrial  department,  and  the  present  indica¬ 
tions  are  that  this  growth  will  go  on  unabated 
throughout  the  remainder  of  the  year.  Assist¬ 
ant  Marshall  and  his  men  in  lower  Delaware  are 
responsible  for  the  largest  part  of  this  increase. 
The  degree  of  enthusiasm  prevailing  among  the 
men  of  the  West  Virginia  district,  and  the 
energetic  manner  in  which  they  are  taking  hold 
of  their  work,  necessarily  lead  one  to  believe 
that  a  terrible  flood,  such  as  visited  that  region 
recently,  is  helpful  and  stimulating  as  well  as 
devastating  in  its  character.  The  boys,  under 
Superintendent  Jenkins,  are  certainly  going  at 
their  work  in  a  way  that  cannot  help  but  reflect 
much  credit  later  on  when  the  fruits  of  their  ef¬ 
forts  appear. 

The  home  office  staff  also  has  made  a  very 
satisfactory  progress  this  year.  Ordinary,  in 
particular,  has  received  the  attention  of  the 
men  of  late.  Assistant  Nettleship’s  staff  is 
leading  in  industrial  increase,  and  Mr.  Robert¬ 
son,  a  member  of  the  same  staff,  leads  the  en¬ 
tire  field  in  the  same  feature  of  the  business. 
The  outlook  for  a  year  of  progress  is  promising. 


Industrial  Notes 

— E.  C.  Lutz  has  been  appointed  assistant  at  Atlan¬ 
tic  City  for  the  Colonial  Life  of  Jersey  City. 

— The  members  of  the  staff  under  Superintendent 
Charles  Filsinger  of  the  Brooklyn  No.  3  district  of 
the  Prudential  of  Newark,  presented  him  with  a  large 
array  of  applications  in  honor  of  his  twenty-fifth  anni¬ 
versary  with  that  company. 

— The  John  Hancock  Life  of  Boston  has  made  the 
following  promotions  from  the  agency  ranks  to  assist¬ 
ants  in  the  districts  of  their  service;  Norbert  Mosco- 
vitz,  Brooklyn,  1 ;  Charles  A.  Humbert,  Brooklyn,  1 ; 
Sigfried  Nassau,  New  York,  4;  Allie  F.  Jones,  Cin¬ 
cinnati,  2;  Guy  E.  Holmes,  Waterbury.  James  F.  Fol- 
liard  has  been  promoted  from  agent  to  inspector  in 
Brooklyn  1,  and  Cornelius  J.  Sullivan,  formerly  clerk 
in  Springfield,  has  been  made  cashier  in  Cleveland  1. 


FIRE  INSURANCE 


NEW  YORK  SURVEYS 

Death  of  Daniel  D.  Leeds. — Daniel  D. 

Leeds,  aged  66  years,  formerly  secretary  of  the 
Hamilton  Fire  of  New  York,  died  on  Thurs¬ 
day  last  at  his  home  in  Brooklyn  of  heart 
trouble.  He  had  been  with  the  Hamilton  Fire 
for  many  years,  and  was  widely  known  among 
underwriters. 

Robert  J.  Rubin  Sentenced. — Robert  J. 
Rubin,  a  public  adjuster,  who  was  convicted 
on  the  testimony  given  in  the  confession  of 
Isidore  Stein,  known  as  “Izzy  the  Painter,” 
and  who  was  alleged  to  be  the  head  of  the 
so-called  “arson  trust,”  was  sentenced  by 
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Justice  Goff  last  week  to  not  less  than  six 
years  nor  more  than  ten  years  in  Sing  Sing 
prison.  Rubin’s  attorney  asked  for  a  stay 
on  the  ground  that  he  had  affidavits  from  four 
prisoners,  who  stated  that  Izzy  had  admitted 
that  he  had  perjured  himself  in  testifying 
against  the  accused,  but  Justice  Goff  said  this 
was  not  worthy  of  consideration. 

Gets  Automobile  Line. — Hall  &  Henshaw 
have  been  made  agents  for  the  automobile 
business  of  the  Providence  Washington  of 
Providence,  effective  at  once.  The  agency  of 
Wallace  Reid  is  not  in  any  way  affected  by 
the  appointment. 

Officers  to  Play  Golf. — A  golf  tournament, 
to  which  officers  of  fire  insurance  companies 
who  reside  in  the  East  are  eligible;  will  be 
played  on  the  links  of  the  Baltusrol  Golf  Club 
at  Short  Hills,  N.  J.,  on  Tuesday,  June  24.  A 
medal  score  handicap  will  be  played  in  the 
morning,  and  first  and  second  prizes  will  be 
offered  for  the  best  net  scores.  Four-ball 
matches  will  be  played  for  prizes  in  the  after¬ 
noon.  The  committee  on  arrangements  are : 
Louis  Bayard,  Jr.,  J.  A.  Kelsey,  W.  N.  Kremer, 
C.  F.  Shallcross  and  George  B.  Edwards.  Mr. 
Bayard  has  charge  of  the  entries. 

Discrimination  Hearing. — The  hearing  by 
the  Insurance  Department  of  the  grievances 
complained  of  by  citizens  of  South  Brooklyn 
and  the  Flatbush  district,  alleging  discrimina¬ 
tion  against  that  section  in  the  matter  of  rates, 
brought  out  some  important  facts  favorable 
to  the  comparative  safety  of  the  neighborhood. 
It  was  not  disputed  by  the  underwriters  some 
reform  in  the  application  of  the  rate  schedule 
should  be  made.  The  attitude  of  the  Super¬ 
intendent  was  fair  and  judicial  in  temper,  and 
the  hearing  terminated  in  a  good-natured 
understanding  that  the  matter  would  be  in¬ 
vestigated  by  the  manager  and  the  proper 
remedy  duly  applied.  The  daily  papers’  story 
of  the  hearing  was  decidedly  lame,  and  led  to 
the  conclusion  that  it  was  not  only  important 
but  pre-eminently  so. 

Meeting  Called. — A  meeting  of  the  fire 
offices  has  been  called  for  next  Monday  to  de¬ 
cide  upon  the  means  for  supporting  the  Fire 
Patrol  for  the  next  three  years. 

Brokers  Uneasy  About  Applications. — The 
brokers  whose  applications  for  their  State 
licenses  have  been  pending  for  two  months  or 
more  are  beginning  to  be  uneasy.  Those  who 
went  through  the  mental  torture  by  the  De¬ 
partment  examiners,  and  struggled  over  the 
Exchange  coinsurance  clause  on  warm  days, 
are  especially  nervous,  and  are  wondering 
whether  they  will  receive  their  licenses  this 
month.  The  Department  moves  slowly  in  this 
matter. 

CHICAGO  AND  THE  WEST 

Fire  Insurance  Club  Social. — The  Fire  In¬ 
surance  Club  of  Chicago  held  its  last  meeting 
of  the  season  on  Tuesday.  The  new  glee  club, 
which  has  been  practicing  for  some  months, 
made  its  initial  appearance,  and  met  with  an 
enthusiastic  reception.  The  general  office  of 
the  Springfield  furnished  a  harmony  quartette, 
which  was  also  very  well  received.  The  fol¬ 
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lowing  prominent  insurance  men  made  short 
addresses,  interspersed  with  entertaining  and 
amusing  stories:  T.  E.  Gallagher,  Western 
manager  of  the  JEtna  of  Flartford;  W.  R. 
Townley,  president  of  the  Fire  Underwriters 
Association  of  the  Northwest;  George  E. 
Haas,  Western  manager  of  the  Atlas  of  Lon¬ 
don;  A.  R.  Monroe,  assistant  manager  of  the 
Queen  of  New  York;  Judge  J.  P.  Singleton, 
assistant  manager  of  the  Niagara  of  New 
York;  R.  N.  Trimmingham,  secretary  of  the 
Chicago  Board  of  Underwriters. 

To  Meet  at  Delavan. — The  annual  meetings 
of  the  Illinois  State  Board  and  the  Illinois 
Field  Club  will  take  place  at  Delavan,  Wis.,  on 
June  24  to  25. 

Will  Visit  Europe. — Chief  McDonnell,  head 
of  the  Fire  Prevention  Bureau  of  Chicago,  is 
to  leave  on  July  6  for  a  visit  to  Europe,  where 
he  will  make  a  special  study  of  fire  prevention 
conditions. 

BOSTON  AND  VICINITY 

Will  Do  General  Brokerage  Business. — 

Charles  H.  Gilmore,  president;  William  H.  P. 
Gilmore,  treasurer,  who  with  William  E.  Clapp 
make  up  the  board  of  directors,  have  incor¬ 
porated  as  the  W.  H.  P.  Gilmore  Company,  to 
do  a  general  insurance  brokerage  business  with 
an  authorized  capital  of  $5,000.  The  location 
of  the  company  is  Turner’s  Falls,  Montague, 
Mass.  C.  H.  Gilmore  and  W.  E.  Clapp  also 
have  offices  in  the  Tremont  building,  Boston. 

Licensed  in  Massachusetts. — The  Auto¬ 
mobile  Insurance  Company  of  Hartford  has 
been  admitted  to  do  business  in  Massachusetts 
under  a  marine  license.  Arthur  W.  Burke  has 
been  appointed  Boston  agent. 

National  Board  to  Lend  Support. — The 
friends  of  the  Insurance  Library  Association 
of  Boston  are  gratified  with  the  action  taken 
by  the  National  Board  of  Fire  Underwriters 
to  lend  its  support  to  that  organization.  It  has 
been  an  open  secret  that  the  library  was 
seriously  handicapped  by  lack  of  funds,  and 
earnest  work  has  been  done  by  President 
Gayle  T.  Forbush  to  enlist  the  interest  of  the 
national  body.  A  committee  was  sent  down  to 
investigate  and  report,  with  the  result  that 
funds  for  maintenance  will  be  provided 
through  a  special  assessment  levied  by  the 
New  England  Insurance  Exchange.  The  In¬ 
surance  Library  Association  has  easily  the  best 
collection  of  fire  insuranciana  in  this  country, 
and  its  collection  of  periodicals,  reports,  maps, 
etc.,  cannot  be  duplicated.  This  collection  is 
splendidly  indexed  and  taken  care  of  by 
Librarian  D.  N.  Handy,  who  has  been  with  the 
association  for  some  years  in  this  capacity. 


The  Missouri  Situation 

E.  L.  Scarritt,  an  attorney  of  Kansas  City, 
has  given  out  an  opinion  to  the  effect  that  sec¬ 
tion  10313a  of  the  Orr  anti-trust  law  is  defective, 
and  is  therefore  invalid.  It  is  held  that  the  sec¬ 
tion  was  tacked  on  to  the  hill  by  amendment, 
when  it  came  up  for  engrossment  in  the  House. 
Evidently,  through  an  oversight,  Representative 
Orr  failed  to  amend  the  title  and  first  section 
of  the  bill  to  make  it  conform  to  the  amended 
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act.  Although  the  remainder  of  the  law  will 
stand,  Mr.  Scarritt  says  section  10313a  is  uncon¬ 
stitutional.  This  section  has  been  complained 
of  bitterly  by  the  companies. 

The  Merchants  Exchange  of  St.  Louis  has 
made  an  appeal  to  the  bankers  of  Missouri  re¬ 
lative  to  the  serious  situation  among  the 
:  farmers  and  grain  shippers  because  the 
enormous  amount  of  grain  stored  in  public 
warehouses  and  elevators  is  not  covered  by 
fire  insurance. 

!The  appeal  says,  in  part: 

However,  the  merchants  at  these  places  cannot  buy 
and  carry  this  wheat  unless  they  can  obtain  adequate 
and  absolutely  reliable  insurance;  bankers  will  not  ad¬ 
vance  money  on  warehouse  receipts  not  fully  protected 
by  first-class  insurance  policies, 
j  Therefore,  the  grain  will  either  have  to  be  held  by 
the  farmers,  at  great  inconvenience  and  probable  loss, 
or  else  be  forced  to  ship  to  other  markets  outside 
the  State,  and  which  are  not  the  natural  outlet  for 
our  Missouri  grain.  Freight  rates  to  these  are  higher, 
they  will  be  depressed  by  having  to  care  for  this  extra 
load,  and  as  a  result  a  great  confusion  and  delay  will 
be  experienced,  in  addition  to  the  fact  that  the  farmers 
will  realize  less  by  millions  of  dollars  for  their  crops. 

The  first  serious  fire  in  Missouri  since  the 
withdrawal  of  the  companies  from  that  State 
occurred  at  Springfield  last  week,  entailing  a 
loss  of  more  than  $500,000.  The  fire  started  in 
a  department  store  and  spread  in  both  direc¬ 
tions.  The  property  values  were  well  covered 
by  insurance. 


President  Edward  Milligan  of  the  Phoenix 

As  briefly  announced  in  The  Spectator  last 
week,  Edward  Milligan  was  recently  elected 
president  of  the  Phoenix  Fire  of  Hartford,  to 
succeed  De  Witt  C.  Skilton,  who  resigned  owing 
to  ill-health.  Mr.  Milligan  was  born  in  New 
Jersey  in  1862,  and  first  became  identified  with 
the  fire  insurance  business  as  a  clerk  in  a  Phila¬ 
delphia  agency,  and  later  was  appointed  an  in¬ 
spector  in  the  Philadelphia  office  of  the  iEtna  of 
Hartford.  In  1888  he  was  made  special  agent 
for  the  Phoenix  for  the  middle  department,  and 
in  1896  was  elected  secretary  of  the  company.  He 
was  elected  vice-president  in  1907.  Owing  to 
the  delicate  condition  of  Mr.  Skilton’s  health, 
Mr.  Milligan  has  for  several  years  taken  the 
more  burdensome  duties  from  the  president’s 
shoulders.  Mr.  Skilton  will  continue  as  chair¬ 
man  of  the  board  of  directors.  Mr.  Milligan  is 
one  of  the  most  able  men  in  the  fire  insurance 
business,  as  well  as  being  prominent  in  business 
affairs.  He  is  a  director  in  several  large  cor¬ 
porations. 


Denies  Application  for  Restoration  of  Rates 

TOPEKA,  June  10  (Special).— Superintendent 
j  Lewis  of  the  Kansas  Insurance  Department  to¬ 
day  denied  the  application  for  the  restoration 
of  a  twelve  per  cent  reduction  on  fire  insur¬ 
ance  rates  that  was  ordered  four  years  ago  by 
former  Superintendent  Barnes.  Attorney  Thomas 
Bates  and  Western  Manager  P.  D.  McGregor, 
of  the  Queen  of  New  York,  urged  the  restora¬ 
tion  of  former  rates,  declaring  the  companies 
have  lost  money  in  Kansas  during  all  the  four 
j  years.  A  suit  to  test  the  case  in  the  courts 
probably  will  be  filed  in  a  few  days. 


Joseph  S.  Brown  Dies 

■  Joseph  S.  Brown,  local  manager  at  Pittsburg 
for  the  Home  of  New  York,  and  London  and 
Lancashire  Fire  of  London,  died  suddenly  Fri¬ 
day  morning,  of  apoplexy.  He  had  been  man¬ 
ager  of  the  Home  at  that  city  for  many  years. 
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INVESTIGATE  FIRE  RATES 
IN  OHIO 


Mooney  Legislative  Committee  Hears 
Evidence  at  Columbus 


WANT  STATE  SUPERVISION  OF  RATES 


T.  B.  Sellers,  Manager  of  Ohio  Inspection  Bureau, 
and  Several  State  Agents  Called  Upon 
for  Information 

CLEVELAND,  June  9. — The  Mooney  legisla¬ 
tive  investigating  committee,  in  session  at 
Columbus  last  week,  examined  a  number  of  wit¬ 
nesses  in  an  effort  to  ascertain  how  the  fire  in¬ 
surance  business  is  conducted  in  the  State. 
Questions  asked  of  witnesses  indicated  the  be¬ 
lief  of  the  menabers  that  rates  are  not  uniform 
over  the  State,  that  they  are  higher  on  an  aver¬ 
age  than  they  should  be,  and  that  the  companies 
control  the  rating  or  inspection  bureaus.  T.  B. 
Sellers,  manager  of  the  Ohio  Inspection  Bureau, 
which  furnishes  advisory  tariffs  from  all  places 
in  the  State  except  Cuyahoga  and  Hamilton 
counties,  spent  many  hours  on  the  stand  and 
was  subjected  to  a  thorough  cross-examination 
by  Superintendent  of  Insurance  Moore,  who  is 
also'  an  attorney.  Mr.  Sellers  explained  the  na¬ 
ture  of  the  contracts  between  the  bureau  and 
the  companies  and  showed  that  those  com¬ 
panies  which  desired  the  data  and  advisory 
tariffs  prepared  by  the  bureau  purchase  them 
and  make  use  of  them  as  they  see  fit.  He  said 
he  knew  of  no  arrangement  obligating  the  com¬ 
panies  or  their  agents  to  use  the  figures  thus 
prepared.  Mr.  Sellers  explained  the  classifica¬ 
tion  of  cities  and  showed  how  rates  were  fixed 
by  the  application  of  the  Dean  schedule  to  an 
arbitrary  basis  rate.  He  was  aided  in  this  by 
George  Leiselstein,  an  employee  of  the  bureau, 
who  went  into  detail  in  the  explanation,  after 
which  Superintendent  Moore  pronounced  the 
schedule  the  most  unscientific  thing  he  had  ever 
heard  of. 

State  Fire  Marshal  John  W.  Zuber  rather  sur¬ 
prised  the  members  of  the  commission  with  the 
statement  that  the  valued  policy  law  should  be 
repealed.  He  said  it  offers  a  premium  to  dis¬ 
honest  people  to  burn  their  properties,  and  that 
many  fires  resulted  from  the  belief  on  the  part 
of  the  assured  that  they  can  get  more  than 
their  true  value  through  the  application  of  this 
law.  He  also  recommended:  Enactment  of 
legislation  that  will  enable  the  Superintendent 
of  Insurance  to  cancel  the  licenses  of  agents 
for  writing  more  insurance  than  is  warranted 
on  properties. 

Limit  by  law  the  commission’s  paid  agents, 
and  make  it  possible  to  revoke  the  license  of 
agents  for  careless  writing. 

Require  cities  to  make  inspections  of  build¬ 
ings. 

Manager  Sellers,  on  being  recalled,  said  that 
it  is  possible  that  the  basic  rate  in  Ohio  may 
be  reduced,  but  that  this  will  depend  somewhat 
upon  the  results  attained  last  year. 

Joseph  Dye,  State  agent  of  the  Geman-Ameri- 
can  of  New  York,  told  the  commission  that  the 
repeal  of  the  valued  policy  law  would  be  a  good 
thing,  as  incendiarism  is  practiced  in  the  State 
all  the  time.  Mr.  Dye  said  the  companies  had 
made  some  money  in  Ohio  since  1902  and  dis¬ 
cussed  the  measures  that  "had  been  taken  for 
reducing  the  fire  loss.  Mr.  Dye  also  spoke  of  in¬ 
surance  on  protected  buildings  and  said  the  fig¬ 
ures  are  very  low. 

C.  T.  Deatrick,  State  agent  of  the  Home  of 
New  York,  compared  the  scientific  rates  of  the 
present  with  the  guesses  in  the  old  days.  He 
advocated  the  repeal  of  the  valued  policy  law 
and  said  that  if  the  anti-compact  law  was  also 
repealed  the  companies  could  get  together  on 
rates  and  not  be  forced  to  depend  upon  the  ad¬ 
visory  figures  furnished  by  the  inspection 
bureaus.  Some  of  the  members  of  the  commis¬ 
sion  have  expressed  the  belief  that  a  sufficient 
amount  of  information  has  been  produced  to 
warrant  the  State  in  supervising  the  rates.  The 
next  session  will  be  held  at  Cincinnati,  begin¬ 
ning  on  June  16. 
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Manual  for  the  Use  of  Fire  Brigades 

Under  the  above  title  a  new  book  has  just 
been  issued  by  the  National  Fire  Brigades  Union 
of  England.  While  this  book  is  primarily  of 
interest  to  officers  of  fire  brigades,  it  is  one 
which  might  well  receive  attention  from  the  of¬ 
ficers  of  fire  insurance  companies,  as  well  as  of 
municipal  fire  departments  in  the  United  States 
and  Canada.  It  is  a  book  of  over  360  pages, 
which  covers  every  detail  of  the  work  and 
equipment  of  the  fireman  and  the  fire  depart¬ 
ment.  Not  only  this,  but  it  gives  much  techni¬ 
cal  information  as  to  chemistry,  hydraulics, 
electricity,  first  aid  to  the  injured,  salvage 
work,  etc.,  so  that  the  whole  system  of  fire 
protection  from  the  standpoint  of  the  fireman  is 
thoroughly  covered.  There  are  numerous  illus¬ 
trations  which  serve  to  illuminate  the  text, 
making  the  book  one  of  great  practical  value. 
The  general  groups  of  subjects  treated  are: 

The  Fireman;  Fire  Brigades;  Fire  Stations 
and  Fire  Alarms;  Horses  and  Harness;  Drills; 
Fires  and  Fire  Causes;  Legal  Information; 
Building  Construction  in  the  Fire  Service;  Elec¬ 
tricity  in  the  Fire  Service;  Fire  Appliances; 
Motor  Traction;  Hydraulics;  Heat  and  Steam; 
Spontaneous  Combustion  and  Its  Chemistry; 
The  Chemistry  of  Flame;  Automatic  Safe¬ 
guards;  First  Aid;  Salvage  Work;  Fire  Brigade 
Competitions. 

Under  these  various  main  topics  a  great  many 
minor  subjects  are  treated  in  detail,  so  that  the 
book  is  probably  the  most  comprehensive  and 
complete  of  its  kind. 

The  Manual  for  the  Use  of  Fire  Brigades  may 
be  procured  from  The  Spectator  Company  at 
$1.50  per  copy. 


Kingo  Hara  Visits  New  York 

Kingo  Hara,  manager  of  the  Meiji  Fire  In¬ 
surance  Company  of  Tokio,  Japan,  was  in  New 
York  last  week  visiting  insurance  men  and 
others.  Mr.  Hara’s  visit  to  New  York  is  an 
incident  to  a  tour  of  the  world,  which  will  oc¬ 
cupy  about  two  years.  The  Meiji  Fire  is  one 
of  a  group  of  companies  controlled  by  the  same 
interests,  one  of  the  companies  writing  life  in¬ 
surance  and  another  marine  insurance.  It  has 
met  with  a  very  satisfactory  degree  of  success, 
which  is  doubtless  owing  to  its  conservative  yet 
progressive  management.  Mr.  Hara  is  an  om¬ 
nivorous  student  of  insurance  and  of  fire  pre¬ 
vention  and  protection,  and  possesses  a  very 
complete  library  of  works  bearing  upon  these 
subjects.  After  visiting  a  few  more  prominent 
cities  in  the  United  States,  Mr.  Hara  will  pro¬ 
ceed  to  London,  where  he  will  spend  some  time. 
Subsequently  he  will  stop  in  several  prominent 
European  cities  en  route  to  his  home.  During 
his  passage  through  the  United  States  and 
Canada,  Mr.  Hara  made  the  acquaintance  of 
numerous  American  and  Canadian  underwriters, 
and  others,  who  will  carry  pleasant  memories 
of  his  visit  here. 


Columbian  National  Fire  of  Detroit 

A  new  and  financially  strong  company,  which 
was  licensed  a  short  time  ago  and  is  now  en¬ 
gaged  in  establishing  its  agency  plant,  is  the 
Columbian  National  Fire  of  Detroit,  Mich.  As 
of  March  31,  last,  this  company  reported  assets 
aggregating  $717,738,  with  a  cash  capital  of 
$500,000  and  a  net  surplus  of  $217,738.  Its  in¬ 
vestments  comprised  bonds  valued  at  $634,815, 
a  collateral  loan  (secured  by  bank  stock)  of 
$9300,  certificates  of  deposit  amounting  to  $50,- 
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792,  and  $22,831  of  cash  in  bank.  Edward  Bliven 
is  the  company’s  managing  underwriter,  and  its 
officers  are:  President,  John  G.  Ewing;  vice- 
president,  P.  J.  Brady;  secretary  and  treasurer. 
M.  W.  Welsh.  The  company  is  now  licensed  and 
operating  in  Michigan,  Indiana,  Illinois,  Minne¬ 
sota,  Ohio  and  Pennsylvania. 


Anti-Compact  Provision  in  Congress 

Section  7  of  House  Bill  No.  5852,  introduced 
in  the  House  of  Representatives  by  Congress¬ 
man  Ben  Johnson  of  Kentucky,  looking  to 
closer  regulation  of  insurance  companies  in  the 
District  of  Columbia,  is  as  follows: 

That  no  insurance  company  nor  any  company  en¬ 
gaged  in  the  business  of  making  contracts  of  indem¬ 
nity  shall  be  licensed,  either  upon  an  original  appli¬ 
cation  or  upon  application  for  a  renewal  of  a  license 
previously  granted,  to  do  business  in  the  District  of 
Columbia  unless  it  shall  first  have  filed  with  the  super¬ 
intendent  of  insurance  an  affidavit  by  its  president  or 
other  executive  officer  that  it  is  not  a  member  of  any 
board,  conference,  union,  agreement,  or  understanding 
of  or  among  other  such  companies  whereby,  either 
directly  or  indirectly,  the  rates  to  be  charged  for  its 
contracts  of  indemnity  are  fixed  and  agreed  upon; 
not  unless  the  superintendent  of  insurance  shall  first 
have  satisfied  himself  that  the  assets  of  said  company 
are  of  the  reasonable  value  claimed  by  said  company 
or  published  by  it.  for  the  purpose  of  inducing  resi¬ 
dents  of  the  District  of  Columbia  to  enter  into  con¬ 
tracts  with  said  company;  nor  unless  the  superinten¬ 
dent  of  insurance  shall  be  further  satified  that  any 
such  company  so  applying  for  license  to  do  business 
in  the  District  of  Columbia  has  not  been,  within  three 
months  next  before  the  application  for  said  license, 
a  member  of  or  party  to,  either  directly  or  indirectly, 
any  union,  conference,  agreement,  mutual  understand¬ 
ing,  or  board  by  which  the  rate  to  be  charged  for  its 
contracts  of  indemnity  is  fixed  and  agreed  upon,  be¬ 
tween,  or  among  it  and  any  other  like  company 
(whether  operating  in  the  District  of  Columbia  or 
not),  constituting  the  membership  of  any  such  board, 
conference,  union  agreement,  or  understanding. 


Industrial  Fire  of  Akron,  Ohio 

The  annual  meeting  of  stockholders  of  the  In¬ 
dustrial  Fire  of  Akron,  Ohio,  was  held  last 
week,  with  a  large  representation  of  stock.  The 
old  directors  were  re-elected.  The  capital 
stock  of  the  company  was  recently  increased 
from  $100,000  to  $200,000.  In  order  to  provide  the 
company  with  a  surplus  of  about  $110,000,  the 
new  stock  will  be  sold  at  a  premium.  Charles 
L.  Tompkins  of  New  York  has  been  placed  in 
charge  of  the  sale  of  the  new  stock  issue.  It  is 
the  intention  to  eventually  increase  the  capital 
to  $1,000,000,  with  a  proportionate  amount  of 
surplus.  The  company  is  in  its  second  year  of 
successful  operation. 


Springfield  Fire  and  Marine 

The  directors  of  the  Springfield  Fire  and 
Marine  of  Springfield,  Mass.,  have,  in  addition 
to  the  regular  semi-annual  dividend,  declared  a 
stock  dividend  of  $500,000,  payable  July  16,  to 
the  stockholders  of  record  at  the  close  of  busi¬ 
ness,  July  5.  The  dividend  is  from  the  accumu¬ 
lated  surplus  of  the  company  and  will  make  the 
capital  $2,500,000. 


R.  M.  Bissell  Elected  Chairman 

R.  M.  Bissell,  vice-president  of  the  Hartford 
Fire  of  Hartford,  was  elected  chairman  of  the 
executive  committee  of  the  National  Board  of 
Fire  Underwriters  at  a  meeting  of  that  commit¬ 
tee  held  on  Thursday  of  last  week  at  New  York. 
A  meeting  of  the  committee  on  laws  of  the  Na¬ 
tional  Board  will  meet  to-day  at  New  York  to 
discuss  the  situation  in  Missouri  and  Texas. 
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OPINION  ON  STANDARD 
FIRE  POLICY 


C  harles  S.  Fowler  Makes  Statement  as 
to  Umpire  Clause 


NEED  NOT  BE  USED  IN  OTHER  STATES 


Says  Law  Indicates  that  the  Provision  is  Some¬ 
thing  to  be  Attached  to  but  Not  to  Form 
a  Part  of  the  Standard  Policy 

In  an  opinion  by  Charles  S.  Fowler,  assistant 
general  counsel  of  the  National  Board  of  Fire 
Underwriters,  relative  to  the  enactment  of  an 
amendment  of  the  New  York  laws  affecting  the 
standard  form  of  fire  insurance  policy  requiring 
the  appointment  of  an  umpire  by  a  court  under 
certain  conditions,  he  holds  that  the  law  does 
not  in  any  way  affect  policies  now  in  use  in 
other  States.  Mr.  Fowler  is  of  the  opinion  that 
the  law  clearly  indicates  that  the  provision  is 
something  to  be  attached  to  but  not  made  a 
part  of  the  standard  policy.  He  further  says 
that  in  the  “States  where  the  New  York 
standard  policy  is  made  only  by  custom,  and 
not  required  by  law  or  regulation,  of  course 
this  New  York  statute  can  have  no  effect.”  The 
laws  governing  the  standard  form  of  policy  in 
the  various  States  are  then  cited  by  the  at¬ 
torney,  as  follows: 

t  ,Tn  Connecticut,  North  Carolina.  Oklahoma,  Rhode 
Island  and  South  Dakota,  the  standard  form  is  spread 
in  full  in  the  statute  and  is  constituted  the  standard 
form  for  each  of  those  States. 

In  Oregon  the  conditions  are  likewise  spread  in  full 
in  the  statute,  and  in  Wisconsin  the  conditions  are 
spread  in  full  in  the  statute,  and  provision  is  made  for 
the  filing  of  a  form  by  the  Insurance  Commissioner 
incorporating  these  conditions,  which  thereupon  be¬ 
came  the  sandard  form  of  nolicy  for  Wisconsin. 

In  Louisiana  the  New  York  standard  form  is  pre¬ 
scribed  by  name,  but,  for  the  reasons  above  stated,  the 
new  provision  is  not  part  of  the  New  \rork  standard 
form. 

In  New  Jersey  the  standard  form  is  by  law  the 
form  prepared  by  the  Commissioner  of  Ranking  and 
Insurance  and  filed  in  the  office  of  Secretarv  of  State. 
New  Jersey  also  has  a  special  law  on  the  subject  of 
the  appointment  of  umpire  by  court,  P.  L.  1901,  page 
400. 

Tn  North  Dakota  the  standard  form  is  bv  statute  the 
form  theretofore  filed  in  the  office  of  the  Commis¬ 
sioner  of  Insurance.  ” 

Trl$Idjh°’  Nebraska  and  Washington  the  New  York 
standard,  form,  “as  now  or  hereafter  may  be  consti¬ 
tuted,  is  prescribed  by  law,  and  for  the  reasons 
stated  above  the  new  provision  of  the  New  York  law 
is  not  part  of  the.  standard  form. 

In  South  Carolina,  I  cannot  find  that  anv  standard 
form  is  prescribed  by  statute,  but  the  New  York 
standard  form  has  been  prescribed  by  ruling  of  the 
Commissioner.  If  he  is  competent  to  make  such  a 
ruling,  he  is,  of  course,  competent  to  modify  it,  but 
until  he  does  the  New  York  standard  form,  un¬ 
changed,  is  a  proper  one  to  use. 

*n  West  Virginia  the  statutory  Provision  is  as  fol¬ 
lows: 

“No  fire  insurance  company  shall  issue  insurance 
policies  on  property  in  this  State  other  than  those  of 
the  form  used  by  fire  insurance  companies  incorpo¬ 
rated  under  the  laws  of  the  State  of  New  York,  with 
such  changes  and  additions  as  the  Insurance  Commis¬ 
sioner  may  deem  proper. 

“Even  under  this  language,  I  am  of  the  opinion  that 
the  new  provision  is  not  part  of  the  standard  form, 
or,  in  any  case,  not  part  of  the  standard  form  ^n  con¬ 
templation  when  the  West  Virginia  Legislature  adopted 
this  provision  and.  therefore,  that  no  change  need  be 
made  in  forms  in  use  in  that  State.” 


Promotion  for  Henry  W.  Morrison 

Henry  W.  Morrison,  superintendent  of  agencies 
in  the  Western  department  of  the  Hartford  Fire 
of  Hartford  at  Chicago,  has  been  made  assist¬ 
ant  general  agent  in  that  department.  He  has 
been  connected  with  the  Western  department 
since  1910.  Prior  to  that  time  he  had  been 
Western  general  agent  of  the  Hartford  in  Ken- 
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tucky  and  West  Virginia,  and  has  held  other  im¬ 
portant  positions  in  New  York  and  Kentucky. 
He  was  also  in  the  Western  department  offices 
of  the  National  Fire  of  Hartford.  The  Hart¬ 
ford  Fire  now  has  three  assistant  general  agents 
in  the  Western  department  as  follows:  W.  C. 
Boorn,  J.  C.  Purcell  and  Mr.  Morrison. 


Critical  ill  ness  of  J.  F.  Downing 

Underwriters  throughout  the  country  will  be 
deeply  grieved  to  learn  of  the  critical  illness 
of  J.  F.  Downing  at  his  home  at  Erie,  Pa.  He 
was  for  nearly  half  a  century  Western  manager 
of  the  Insurance  Company  of  North  America  of 
Philadelphia.  For  the  past  eighteen  years  he 
has  been  manager  of  the  Philadelphia  Under¬ 
writers  of  Philadelphia.  He  is  suffering  with 
bladder  trouble,  and  about  three  weeks  ago  was 
forced  to  take  to  his  bed.  Mr.  Downing  was 
born  in  Enfield,  Mass.,  eighty-four  years  ago. 
and  has  been  in  the  fire  insurance  business  since 
1864. 


Van  A.  Webster  Returns  Home 

Van  A.  Webster,  manager  of  the  Southern 
Underwriters,  and  president  of  the  Globe  Fire 
of  San  Antonio,  Tex.,  arrived  in  New  York  last 
week  on  the  French  liner  La  Provence,  and  is 
now  en  route  to  his  home  after  an  absence  of 
several  months.  While  abroad  Mr.  Webster  ar¬ 
ranged  for  the  representation  of  Lloyds  under¬ 
writers  through  his  companies. 


The  Spectator’s  Quinquennial  Issue 

In  addition  to  those  already  printed  in  a  pre¬ 
vious  issue  of  The  Spectator,  the  following 
commendations  of  and  compliments  on  the  re¬ 
cent  Quinquennial  Number  of  The  Spectator. 
published  in  celebration  of  its  Forty-fifth  Anni¬ 
versary,  have  been  selected  from  a  number  of 
similar  communications  addressed  to  the  Edi¬ 
tor  or  printed  in  the  columns  of  our  contem¬ 
poraries: 

The  Spectator  is  a  first-class  insurance 
paper.— Chas.  Barto,  Reading,  Pa. 

I  received  your  special  edition,  which  is  a 
splendid  number,  full  of  good  things,  and  issued 
in  magnificent  style.— L.  H.  Stubbs,  St.  Joseph, 
Mo. 

This  is  a  particularly  valuable  number  of  Thf. 
Spectator.  You  are  to  be  congratulated  upon 
its  issue. — J.  G.  Albright,  Manager,  Union  Cen¬ 
tral  Life. 

The  Quinquennial  Number  of  The  Spectator 
is  very  exceptional,  both  as  to  the  interest  of 
subject  matter  and  regard  to  its  typographical 
beauty. — J.  D.  Bratton,  Glasgow,  Mont. 

I  consider  The  Spectator  a  very  valuable 
journal.  Every  life  underwriter  ought  to  sub¬ 
scribe  for  it,  in  my  opinion.— A.  E.  Johnson. 
Superintendent  of  Agencies.  Niagara  Life. 

Handsomely  printed  on  fine  paper,  and  con¬ 
taining  a  number  of  interesting  articles  on 
various  phases  of  insurance,  written  by  well- 
known  experts  in  the  business,  it  thereby 
greatly  enriched  insurance  literature. — Views, 
Washington,  D.  C. 

I  have  been  a  reader  of  your  valuable  journal 
for  a  period  of  twenty-five  years,  which  should 
furnish  you  ample  testimony  as  to  my  high  re¬ 
gard  for  it.  Your  paper  is  conducted  along  in¬ 
telligent  and  business-like  lines  and  worth  while 
for  every  one  interested  in  the  subject  of  in¬ 
surance. — Howard  Meinel,  Manager,  Salamandra 
Insurance  Company. 

But  a  few  copies  of  the  edition  of  this  im¬ 
portant  Special  Number  remain  on  sale,  the 
large  edition  of  many  thousands  of  copies  hav¬ 
ing  been  nearly  exhausted.  Get  your  order  in 
for  this  handsome  souvenir  publication  before  it 
goes  out  of  print.  Orders  filled  at  $1  per  copy. 
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Fire  Notes 

— The  Worcester  Manufacturers  Mutual  of  Wor- 
ester,  Mass.,  has  been  licensed  in  Wisconsin. 

— Ammet  R.  Defenbaugh  of  Lancaster  has  been 
A  ppointed  State  Fire  Marshal  of  Ohio,  to  succeed 
ohn  W.  Zuber. 

j  — The  Wisconsin  State  rating  bill  has  been  indefi- 
!  lately  postponed.  It  was  formulated  by  the  I.egis- 
ative  Fire  Insurance  Investigating  Commission. 

— The  Automobile  Insurance  Company  of  Hartford, 
>hich  was  organized  recently  by  the  Aitna  Life  of 

I  lartford,  has  made  application  for  a  license  in  New 
fork. 

— Edwin  A.  Wilson,  a  local  agent  at  Springfield,  Ill., 
lied  recently  at  his  home  in  that  city.  He  was  father 
vf  H.  S.  Wilson,  general  manager  of  the  Sovereign 
fire  of  Toronto. 

— The  annual  meeting  of  the  Nebraska  Association 
if  Local  Fire  Insurance  Agents  will  be  held  at  Frc- 
nont  June  17.  Fire  Marshal  Ridgell  and  a  number 
if  insurance  men  will  speak. 

— Thomas  J.  Chandler,  special  agent  for  the  St.  Paul 
'ire  and  Marine  of  St.  Paul  at  Vicksburg,  Miss.* 
lied  at  his  home  in  that  city  recently.  He  had  been 
vith  R.  C.  Wilkerson  of  Vicksburg  for  nine  years. 
— The  Southern  Mutual  of  Athens,  Ga.,  has  de- 
lared  a  dividend  of  65  per  cent,  which  amounts  to 
;246,018.  After  charging  up  this  dividend  in  liabili- 
ies,  there  remains  a  surplus  of  $642,719.  Its  assets 
day  1,  1913,  aggregated  $1,150,322. 

— The  Hamburg-Bremen  Fire  of  Hamburg  is  pre- 
laring  to  enter  Ohio,  and  has  purchased  the  securi- 
ies  necessary  for  the  statutory  deposit  required.  It 
s  also  considering  resuming  business  in  California, 
vhere  it  has  not  operated  since  the  San  Francisco 
onflagration. 

— The  Texas  Association  of  Local  Fire  Insurance 
\gents,  which  met  at  Dallas,  has  elected  officers  as 
ollows:  G.  Mabry  Seay,  president;  Fred  W.  Oppen- 
lauser,  honorary  life  president;  P.  W.  Terry,  first 
rice-president;  T.  W.  Tobin,  second  vice-president; 
,V.  R.  Ellis,  secretary  and  treasurer,  and  J.  A.  Vera, 
assistant  secretary  and  treasurer. 

— Warren  K.  Smith,  State  agent  in  Nebraska  for 
he  North  British  and  Mercantile  of  London,  has 
ieen  appointed  assistant  general  agent  of  the  west- 
:rn  department,  with  headquarters  at  the  New  York 
>ffice.  Mr.  Smith  has  had  years  of  experience  in  office 
nanagement.  The  appointment  was  made  by  United 
States  Manager  Richards. 


CASUALTY,  SURETY  & 
MISCELLANEOUS 


Accept  Increased  Liability  Commissions 

The  proposition  made  by  the  Casualty  Insur- 
ince  Exchange  that  commissions  on  employers’ 
iability  business  be  increased  from  fifteen  per 
rent  to  twenty  per  cent  was  accepted  by  the 
F’ire  Brokers  Association  of  New  York  at  a 
neeting  held  Friday  last.  In  accepting  the  of- 
'er  there  was  no  moral  obligation  implied  as  to 
vhere  the  brokers  placed  their  business.  Many 
if  the  brokers  were  opposed  to  going  on  record 
n  the  form  of  a  resolution,  but  it  was  finally 
roted  upon  and  accepted. 


Inter-State  Casualty  of  New  Mexico 

The  Inter-State  Casualty,  which  has  been  in 
process  of  organization  for  several  months  at 
Santa  Fe,  N.  M.,  expects  to  begin  business 
?arly  in  July.  It  will  have  a  capital  of  $100,- 
)00,  and  a  surplus  of  an  equal  amount.  The 
t  peadquarters  of  the  company  will  be  removed  to 
Albuquerque,  N.  M.  The  organization  expense 
1  has  been  twenty  per  cent. 


GENERAL  ACCIDENT 
EXAMINED 


New  York  Insurance  Department  Makes 
Report  of  its  Findings 


LIABILITIES  INCREASED  $354,355 


Unearned  Premium  Reserve  Was  Figured  on 

Monthly  Pro  Rata  Basis,  Examiners  Say,  In¬ 
stead  of  Fifty  Per  Cent  Basis 

The  New  York  Insurance  Department  has 
made  public  the  report  of  the  examination  of  the 
United  States  branch  of  the  General  Accident, 
Fire  and  Life  Assurance  Corporation  of  Perth, 
Scotland,  which  was  made  as  of  December  31, 
1912.  The  liabilities  of  the  corporation  in  this 
country  have  been  increased  by  the  examiners 
$354,355,  which  is  due  mainly  to  the  fact  that 
the  unearned  premium  reserve  was  figured  on 
the  monthly  pro  rata  basis  instead  of  the  fifty 
per  cent  basis  ordinarily  used  in  arriving  at  the 
figures  in  the  annual  statements.  Due  to  this 
method  the  reserves  were  increased  by  $73,847. 
The  report  also  states  that  the  United  States 
branch  has  received  $243,456  from  the  home  of¬ 
fice  during  April,  which  gives  it  a  substantial 
surplus  over  all  liabilities.  A  further  remit¬ 
tance  amounting  to  $25,000  was  received  during 
the  month  just  closed.  The  assets  and  liabili¬ 
ties  as  of  December  31,  1912,  as  shown  by  the 
report,  are  as  follows: 


Ledger  Assets 

Book  value  of  real  estate .  $213,160.58 

Mortgage  loans  on  real  estate .  19,000.00 

Book  value  of  stocks .  86,544.15 

Book  value  of  bonds .  1,659,321.72 


Cash  in  company’s  office . 

Deposits  in  banks  and  trust  companies 

not  on  interest . 

Deposits  in  banks  and  trust  companies  on 
interest  . 


11,070.15 

63,988.10 

47,032.30 


Premiums  in  course  of  collection. 

viz. 

On  policies 

On  policies 

issued  on  or 

issued  prior 

after  Oct.  1, 

to  Oct.  1, 

1912. 

1912. 

Accident  . 

$95,822.06 

$22,463.09 

Health  . 

31,940.68 

6,307.89 

Liability . 

496,409.01 

113,946.20 

11,876.40 

Burgl.  and  theft  35,324.27 

Automobile  .  .  .  . 

55,935.36 

15,274.59 

Total  . 

$715,431.38 

$169,868.17 

885,299.55 

Accounts  receivable  . 

32,731.83 

Cash  in  branch 

offices . 

3,477.04 

Ledger  assets,  as  per  balance . $3,021,615.42 

Non-Ledger  Assets 

Interest  accrued  on  bonds.  .  .  $21,086.94 
Interest  accrued  on  mtg.  loans  616.21 


Total  non-ledger  assets .  21,703.15 


Gross  assets  . $3,043,318.57 

Deduct  Assets  not  Admitted 
Premiums  in  course  of  collec¬ 
tion  on  business  written  prior 

to  October  1,  1912 . $169,868.17 

Book  value  of  bonds  and  stocks 

over  market  value .  94,970.87 

Book  value  of  real  estate  over 

,  market  value  .  33,160.58 

Accounts  receivable  .  32,731.83 

-  330,731.45 


Total  admitted  assets 


$2,712,587.12 


Liabilities 

Unpaid  losses  and  claims — 

Accident  and  health . $197,957.56 

Burglary  and  theft .  18,291.12 

Automobile  .  43,088,17 

Special  reserve  for  liability 
losses  .  555,679.00 


Total  unpaid  losses  and  claims .  $815,015.85 

Unearned  premiums  (prorata) .  1,330,401.75 

Commissions  on  business  written  after 

October  1,  1912 .  238,477.12 

Salaries,  rents,  bills  and  accounts  due  and 
accrued .  11,800.20 


Taxes  due  and  accrued .  69,541.80 

Advance  premiums  . . 16,646.70 

Agents’  profits  unpaid .  3,079.28 

Total  liabilities,  except  capital . $2,484,862.70 

Deposit  capital  . $250,000.00 

Impairment  .  22,275.58 


Surplus  as  regards  policyholders .  227,724.42 


Total  liabilities. 


$2,712,687.12 


REMITTANCES  RECEIVED 
The  report  continues  that  when  the  Impair¬ 
ment  of  the  deposit  capital  became  known  at 
the  home  office  the  officers  of  the  company 
promptly  remitted  to  the  United  States  trustee, 
the  Girard  Trust  Company  of  Philadelphia.  On 
April  11,  it  says,  $194,850  was  received,  and  on 
April  15  $48,606.  The  report  shows  that  from 
January  1  until  May  23  last  the  net  amount  re¬ 
ceived  by  the  United  States  branch  was  $213,570. 
The  reconciliation  of  the  company’s  annual 
statement  with  the  financial  statement  shown  in 


the  report  is  as  follows: 


On  December  31,  1912,  the  company  in  its  annual 
statement  reported  as  a  surplus  over  liabilities,  includ¬ 
ing  the  deposit  capital  of  $250,000,  the  sum  of  $332,- 
079.59.  As  a  result  of  this  examination,  we  report 
an  impairment  in  the  deposit  capital  of  $22,275.58,  or 
a  decrease  of  $354,355.17.  This  decrease  is  accounted 
for  in  the  following  manner: 

r-Araount  reported  by—. 
Company.  Department. 


Uncollected  premiums  over 

90  days  due .  $76,943.72 

Unpaid  losses  and  claims..  175,519.24 

Reserve  for  unpaid  liability 

losses .  425,850.00 

Unearned  premium  reserve  1.256,554.59 

Unpaid  commissions  .  269,451.93 

Unpaid  bills  .  . . 10,000.00 

Accounts  receivable .  32,699.55 

Due  agents  for  profits....  . 


$169,868.17 

259,336.85 

555,679.00 

1,330,401.75 

238,477.12 

11,800.20 

32,731.83 

3,079.28 


Totals  . $2,247,019.03  $2,601,374.20 

2,247,019.03 

Total  decrease  in  surplus  .  $354,355.17 

UNCOLLECTED  PREMIUMS 


The  $92,924  difference  In  uncollected  premiums 
is  attributed  to  the  return  premiums  due  agents 
for  policies  on  which  premiums  had  been  paid 
October  1,  1912,  hut  not  canceled  until  subse¬ 
quent  to  that  date.  The  report  says  of  the  un¬ 
paid  losses  and  claims: 


Specific  estimates  were  used  in  determining  the  lia¬ 
bility  for  unpaid  accident,  health,  burglary  and  auto¬ 
mobile  claims.  Where  payment  had  been  made  since 
January  1,  1913,  the  amount  paid  was  used  in  deter¬ 
mining  the  amount  of  liability.  All  open  cases  were 
actually  examined,  and  as  a  result  the  company’s  esti¬ 
mates  have  been  increased  $83,817.  Approximately 
$30,000  of  this  is  on  account  of  claims  incurred  prior 
to  December  31,  1912.  notices  of  which  were  not  re 
ceived  until  subsequent  to  that  date.  The  balance  of 
such  increase  is  due  largely  to  information  received 
since  December  31,  1912,  on  claims  incurred  prior  to 
that  time. 

The  report  says  regarding  the  reserve  for  un¬ 
paid  liability  losses: 

This  reserve  is  calculated  according  to  the  provisions 
of  section  86  of  the  insurance  law,  which  provides  that 
the  ratio  of  loss  payments  and  outstanding  to  earned 
premiums  for  past  years  be  ascertained  and  applied  to 
the  earned  premiums  of  recent  years,  and  after  de¬ 
ducting  the  loss  payments  the  balance  shall  be  the 
reserve,  except  that  a  suit  test  is  provided  for  the 
first  three  years  of  the  last  five-year  period,  and  in 
case  the  remainder  should  prove  insufficient  an  amount 
equal  to  $750  for  each  outstanding  suit  is  carried  into 
the  reserve.  A  reserve  of  $750  for  each  suit  on  busi- 
nesse  between  five  and  ten  years  old  is  charged,  as 
well  as  $1000  for  each  suit  on  business  written  prior 
to  ten  years  from  the  time  in  which  the  statement 
is  made.  All  claim  expenses  are  included  in  loss  pay¬ 
ments.  Certain  items  of  expenses  consist,  in  part,  of 
acquisition  expense  and,  in  part,  of  claim  expense.  The 
claim  expense  portion  of  such  items  is  not  chargeable 
to  any  specific  claim  or  claims,  but  is  chargeable  to 
the  claim  expense  as  a  whole.  The  custom  generally 
is  to  allocate  the  amount  of  such  items  to  the  two  de¬ 
partments  on  a  percentage  basis  once  a  month.  This 
has  been  done  by  the  company  for  the  years  1911  and 
1912,  but  for  previous  years  this  was  not  done.  It 
was  found  to  be  impossible  to  go  back  through  the 
expenses  of  the  eight  years  prior  to  1911  and  correctly 
distribute  the  various  expenses  item  by  item  into  the 
two  classes.  The  companv  took  arbitrary  amounts  for 
the  unallocated  expenses  for  these  years.  In  order  to 
produce  a  proDer  reserve  these  unallocated  expenses 
must  be  treated  consistently  for  the  various  years.  The 
method  of  distribution  for  the  years  1911  and  1912 
was  thoroughly  cljepked  and  found  to  be  correct,  The 


267 


Casualty,  Surety,  Etc. 


THE  SPECTATOR 


Thursday 


percentage  of  the  unallocated  to  the  losses  and  allo¬ 
cated  expenses  for  these  two  years  was  ascertained  and 
applied  to  the  losses  and  allocated  for  the  previous 
years  in  order  to  obtain  the  unallocated  for  such  years 
on  a  correct  and  consistent  basis. 

GENERAL  MANAGER’S  STATEMENT 
General  Manager  F.  Norie-Miller,  who  has  been 
in  this  country,  in  a  statement  said  that  he  was 
indebted  to  the  Department  for  its  careful  ex¬ 
amination,  as  it  had  enabled  the  officials  to  take 
steps  to  remedy  defects  which  had  been  called 
to  their  attention.  He  made  the  announcement 
that,  although  the  branch  has  a  substantial 
surplus  of  $227,724,  it  will  be  largely  increased 
at  an  early  date.  Mr.  Norie-Miller  stated  he 
was  convinced  that  the  United  States  branch 
was  a  magnificent  organization,  and  that  its 
business  was  never  in  a  stronger  and  healthier 
position  than  at  the  present  time.  The  future, 
he  predicted,  would  realize  profits,  as  would  be 
expected  from  such  a  connection. 


Commonwealth  Bonding  and  Casualty 

At  a  special  meeting  of  the  stockholders  of 
the  Commonwealth  Bonding  and  Casualty  of 
Fort  Worth,  Tex.,  held  last  week,  it  was  de¬ 
cided  to  continue  the  company  along  its  present 
lines,  and  the  differences  between  the  stockhold¬ 
ers  have  been  amicably  settled.  At  the  March 
meeting  of  the  stockholders  the  vice-president 
and  general  manager  and  secretary  resigned. 
The  stockholders  then  directed  an  investigation 
of  the  company’s  affairs  from  the  time  it  began 
business.  The  affairs  have  been  settled  to  the 
satisfaction  of  all  concerned.  Reports  read 
showed  a  gratifying  premium  income  from 
March  11,  the  date  of  the  last  meeting,  to  June 
2,  and  also  showed  a  net  income  over  and  above 
all  expenditures  during  that  period.  The  board 
of  directors,  following  the  stockholders’  meeting, 
elected  C.  D.  Hill,  who  has  been  secretary  and 
general  manager,  to  be  active  vice-president 
and  general  manager.  B.  F.  Allen,  Jr.,  assistant 
secretary  and  treasurer,  was  elected  secretary 
and  treasurer,  and  Sidney  C.  Kennedy  was 
elected  assistant  secretary. 


Georgia  Life  of  Macon 

Arguments  will  be  made  to-morrow  in  the 
Bibb  County  Superior  Court  in  the  injunction 
suit  against  the  Georgia  Life  of  Macon  to  pre¬ 
vent  it  from  disposing  of  its  life  insurance  busi¬ 
ness  and  reducing  of  its  capital  from  $500,000  to 
$300,000.  The  action  in  making  the  change  in 
the  company’s  plans  was  to  allow  it  to  devote 
its  business  strictly  to  casualty  lines  and  the 
name  changed  to  the  Georgia  Casualty  Com¬ 
pany.  An  answer  to  the  injunction  has  been 
filed  by  the  company,  in  which  it  charges  that 
the  suit  is  an  effort  to  prevent  the  company’s 
advancement,  and  asks  damages  of  $50,000 
against  the  three  complainants  who  were 
named  in  the  injunction  proceedings.  The  plans 
of  the  Georgia  Life  have  been  temporarily  held 
up  by  the  restraining  order  of  the  Bibb 
County  Superior  Court. 


Security  Life  and  Accident  of  Florida 

The  Security  Life  and  Accident  is  being  or¬ 
ganized  at  Daytona  Beach,  Fla.,  to  write  indus¬ 
trial  accident,  health  and  life  insurance,  as  well 
as  funeral  benefits.  It  expects  to  begin  busi¬ 
ness  this  summer.  J.  H.  Selden  is  president; 
C.  G.  Smith,  vice-president,  and  R.  L.  Selden, 
secretary  and  treasurer. 


CONFERENCE  ON  SOCIAL 
INSURANCE 


Meeting  Held  at  Chicago  Last  Week 
Largely  Attended 


MANY  SPEECHES  FROM  PROMINENT  MEN 


Given  Under  Banner  of  American  Association  of 
Labor  Legislation  —  Insurance  Aspects  of 
Workmen’s  Compensation  Thoroughly 
Discussed 

“Ah,  but  a  man’s  reach  should  exceed  his 
grasp,  or  what’s  a  heaven  for?”  These  pregnant 
words  of  Browning  might  be  taken  as  the  key¬ 
note  or  “motif”  of  the  First  American  Confer¬ 
ence  on  Social  Insurance,  held  in  Chicago  last 
week  at  the  Hotel  La  Salle,  under  the  banner  of 
the  American  Association  for  Labor  Legislation. 
The  large  attendance  of  deeply  interested  men 
and  women  wa?  notable  for  its  vigorous  youth, 
while  every  one  of  the  ten  principal  speakers 
and  all  of  the  discussion  leaders,  save  five,  were 
on  hand. 

The  opening  session  was  devoted  to  the  “In¬ 
surance  Aspects  of  Workmen’s  Compensation,” 
three  champions  entering  the  arena  for  as  many 
basic  ideas  now  underlying  or  seeking  recogni¬ 
tion  as  the  vehicle  for  carrying  sound  protec¬ 
tion  alike  to  employer  and  employed. 

T.  J.  Duffy,  chairman  of  the  Ohio  State  Liabil¬ 
ity  Board  of  Awards,  defended  the  compulsory 
features  of  his  State  law  and  its  obvious 
monopolistic  tendencies,  but  failed  to  show  why, 
if  a  State  can  go  to  this  extreme  in  favor  of  a 
certain  percentage  of  its  citizens  on  the  ground 
of  public  policy,  it  might  not  as  well  go  to  the 
extent  of  protecting  every  citizen  against  every¬ 
thing  likely  to  happen — even  birth — at  the  gen¬ 
eral  expense  of  the  entire  community. 

***** 

Miles  M.  Dawson,  whose  actuarial  study  has 
been  deepened  by  extensive  travel  and  observa¬ 
tion  in  foreign  lands,  was  the  able  advocate  of 
an  equally  weak  cause,  in  that  he  sought  to 
show  the  superiority  of  "Compulsory  Mutual 
Insurance”  as  the  panacea.  Presumably  Mr. 
Dawson  has  been  impressed  with  the  value  of 
the  former  law  of  Japan,  whereby  all  women 
not  married,  upon  attaining  the  age  of  twenty- 
five,  were  provided  by  the  State  with  husbands, 
in  order  that  old  maids  should  cease  to  exist, 
except  that  he  would,  no  doubt,  wish  to  substi¬ 
tute  for  the  "State”  a  sort  of  “compulsory 
family  council”  with  like  powers. 

***** 

P.  T.  Sherman  illustrated  the  advantages  of 
buying  the  necessary  insurance  protection  from 
the  responsible  casualty  insurance  companies 
qualified  under  the  test  of  the  very  laws  en¬ 
acted  for  that  purpose  by  the  self-same  Statfe 
imposing  the  liability  to  be  insured  against. 
While  Mr.  Sherman  was  not,  perhaps,  as  able 
a  champion  as  might  have  been  selected  to  lead 
off,  he  was  more  than  seconded  by  such  an  ex¬ 
pert  as  Edwin  W.  De  Leon,  whose  remarks  were 
as  direct  and  forceful  as  the  diction  was  ele¬ 
gant. 

***** 

The  second  session,  devoted  to  “Next  Steps 
in  Social  Insurance,”  took  up  successively  the 
question  of  applying  the  insurance  function  to 
sickness  and  unemployment.  W.  F.  Willoughby 


of  Princeton  University;  I.  M.  Rubinow,  statis¬ 
tician  of  the  Ocean  Accident  and  Guarantee  Cor¬ 
poration,  and  Prof.  Charles  R.  Henderson  of 
Chicago  University  led  off  in  this  conference, 
their  contributions  being  among  the  ablest  ever 
presented.  Supporting  them  in  “five-minute” 
remarks  were  such  practical  minds  as  James 
Mullenbach,  secretary  Illinois  Committee  on 
Social  Legislation ;  Walter  S.  Gifford  of  the 
American  Telephone  Company,  New  York,  and 
C.  H.  Robinson,  editor  Western  Review  of  Chi¬ 
cago,  the  latter  dealing  with  phases  of  the  fra¬ 
ternal  beneficiary  system. 

***** 

The  spread  of  sickness  insurance  in  foreign 
countries  made  it  clear  that  the  present  plans 
of  health  insurance  in  the  United  States  are 
still  most  inadequate.  The  exposition  of  the 
subject  by  Mr.  Rubinow  was  masterly,  and 
showed  the  application  of  exceptional  judgment 
tp  the  gathering  of  facts  in  developing  a  sub¬ 
ject  of  large  public  concern,  whether  considered 
from  a  humanitarian  or  a  merely  commercial 
viewpoint. 

***** 

The  third  and  closing  session  was  given  to 
“Comprehensive  Plans  of  Social  Insurance,” 
considered  mainly  by  Henry  W.  Farnam  of  Yale 
University;  Edward  T.  Devine,  secretary  Charity 
Organization  Society,  New  York;  F.  Spencer 
Baldwin,  secretary  Massachusetts  Commission 
on  Old  Age  Pensions,  and  Frederick  L.  Hoffman, 
the  statistician  of  the  Prudential  Insurance 
Company  of  Newark,  and  supported  by  brief  re¬ 
marks  by  Katherine  Coman  of  Wellesley  Col¬ 
lege;  G.  W.  Perkins,  president  Cigarmakers  In¬ 
ternational  Union;  Holger  de  Roode,  of  the  Chi¬ 
cago  Ethical  Society,  and  Lee  K.  Frankel,  of 
the  Metropolitan  Life  of  New  York. 

***** 
Edward  T.  Devine’s  paper  invoked  much  com¬ 
ment,  as  he  totally  disapproved  of  the  entire 
movement  for  “Pensions  for  Mothers  to  Be 
Granted  by  the  State.”  F.  Spencer  Baldwin  in¬ 
dicated  the  difficulties  in  the  way  of  perfecting 
a  system  for  “Old  Age  Insurance,”  and  gave 
clear  accounts  of  the  present  systems  in  Eng¬ 
land,  France,  and  other  countries,  with  copious 
notes  on  the  peculiarities  of  each. 

***** 
Frederick  L.  Hoffman,  in  speaking  of  “Systems 
of  Wage  Earners’  Insurance,”  treated  his  topic 
in  the  broadest  spirit  of  recognition  of  the 
many  remarkable  private  systems  in  effect 
among  industrial  workers.  He  made,  in  effect, 
the  closing  appeal  for  “Voluntary  Seeking”  as 
against  all  “Compulsory”  suggestion,  and  spoke, 
by  way  of  illustration,  of  the  valuable  though 
comparatively  little  known  work  in  this  line 
carried  on  comprehensively  for  so  many  years 
by  the  Cigarmakers  International  Union,  whose 
president,  G.  W.  Perkins,  gave  later  his  con¬ 
densed  statistics.  Mr.  Hoffman  added  a  rare 
touch  of  sentiment  to  his  remarks,  which  served 
to  illumine  the  work  of  the  statistician  as  com¬ 
monly  viewed. 

***** 

The  gentle  voice  of  women  asked  qlso  for 
voluntary  rather  than  compulsory  effort  in 
seeking  the  highest  solution  of  life’s  social 
problems,  the  remarks  of  Miss  Coman  of 
Wellesley  being  favorably  received.  The  under¬ 
tone  of  all  the  sessions  was  that  of  a  hope  that 
the  policy  of  State  legislation  might  be  in  the 
line  of  sustaining  rather  than  antagonizing  as¬ 
sociated  efforts  for  social  welfare,  all  classes  of 
insurance  being  recognized  as  practical  philan¬ 
thropies. 
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REFLECTIONS  ON  A  HALF-DECADE 

ANY  are  the  subjects  which  have  come  up  for  the  con¬ 
sideration  of  fire  underwriters  during  the  last  half  de¬ 
cade.  Topics  which  previously  had  received  no  consideration, 
or  had  been  regarded  as  mere  routine  details  of  the  business, 
have  been  given  much  attention,  either  on  the  initiative  of  the 
fire  underwriters  themselves  or  of  some  public  official  or  State 
commission.  Various  legislative  investigating  committees 
have  gone  into  fire  insurance  methods  more  or  less  thoroughly, 
on  the  assumption  that  the  business  of  fire  insurance  is 
charged  with  a  public  interest.  One  subject  would  lead  on  to 
another,  so  that  there  have  been  very  few  fundamental  prin¬ 
ciples  or  details  of  the  business  which  have  not  been  given 
attention  during  the  last  five  years.  The  fire  underwriters 
have  given  serious  consideration  to  matters  having  to  do  with 
the  reduction  of  the  fire  loss  and  of  the  expense  ratio,  and 
public  investigating  bodies  have  also  followed  this  line  of 
thought  in  their  examinations  into  the  subject.  No  satisfac¬ 
tory  and  practical  suggestions  of  particular  moment  appear 
to  have  been  made  or  acted  upon ;  in  fact,  the  measure  which 
has  been  most  actively  advocated  by  parties  outside  of  the 
insurance  business,  while  it  might  cause  some  slight  decrease 
in  the  insurance  losses,  would  probably  bring  about  a  great 
increase  in  the  cost  of  doing  business,  which  would  naturally 
be  added  to  the  cost  of  insurance  to  the  insured. 

Paternalistic  Tendency  of  the  Times 
The  tendency  of  the  times  seems  to  be  in  the  direction  of 
a  more  paternalistic  attitude  on  the  part  of  the  State  govern¬ 
ments  in  relation  to  fire  insurance.  In  fact,  if  the  present 
trend  continues,  it  might  not  be  unsafe  to  predict  the  ultimate 
adoption  of  a  socialistic  conduct  of  the  fire  insurance  busi¬ 
ness  by  the  respective  States.  State  regulation  of  rating  sys¬ 
tems  has  already  gone  so  far  that  the  rates  might  about  as 
well  be  made  by  State  officials ;  indeed,  the  conditions  in  some 
sections  are  approaching  a  point  where  about  the  only  func¬ 
tions  which  will  remain  for  the  fire  insurance  companies  them¬ 
selves  will  be  the  payment  of  losses  and  expenses,  the  State 
governing  the  premium  income,  or  at  least  preventing  any 
increase  therein  except  that  due  to  augmented  volume  of  busi¬ 


ness.  As,  under  such  circumstances,  unprofitable  rates  are 
to  be  expected,  the  companies  might  not  be  able  to  long  exist 
thereunder;  then  in  the  event  of  their  failure  or  withdrawal 
the  State  might  be  obliged,  in  the  interest  of  its  citizens,  to 
undertake  all  the  functions  now  exercised  by  a  fire  insurance 
company.  Just  how  soon  a  beginning  may  be  made  in  the 
writing  of  fire  insurance  by  a  State  it  is  impossible  to  foretell; 
but  if  the  insurance  companies  are  forced  by  unreasonable 
legislation  to  withdraw  from  some  State  the  authorities  of 
such  State  may,  in  casting  about  for  a  plan  to  relieve  its  citi¬ 
zens  from  the  consequences  of  legislative  folly,  light  upon  and 
put  into  practice  the  idea  of  State  insurance.  It  is  probable 
that  it  would  not  take  many  years  to  demonstrate  that  such 
a  plan  would  be  expensive,  if  not  impracticable,  and  the  regu¬ 
lar  insurance  companies  would  doubtless  be  welcomed  back 
joyfully.  Possibly  some  such  experiment  will  be  needed  to 
convince  advocates  of  State  insurance  of  the  impracticability 
of  the  scheme. 

Excellent  Work  of  Insurance  Commissioners 

The  State  Insurance  Commissioners  have  in  recent  years 
collectively  done  some  excellent  work  in  harmonizing  the  re¬ 
quirements  in  the  different  States,  guarding  against  loss  to  the 
public  by  weak  insurance  companies,  and  in  other  ways. 
Some  underwriters,  however,  consider  that  in  certain  States 
too  much  supervisory  or  discretionary  power  is  being  vested 
in  the  State  officials.  As  to  these,  it  may  be  said  that  a  great 
deal  depends  upon  the  personality  of  the  men  designated  to 
execute  the  laws.  A  law  which,  administered  by  an  honest, 
upright  and  capable  man,  would  be  only  beneficial  to  the  com¬ 
munity  and  to  the  companies  themselves,  would,  in  the  hands 
of  an  unscrupulous  State  official,  prove  a  dangerous  weapon. 
It  is  believed  that,  in  general,  State  regulation  has  now 
reached  a  point  where  anything  further  in  the  nature  of  re¬ 
striction  upon  the  fire  insurance  business  would  be  oppression. 
Some  of  the  laws  in  particular  States  are  even  now  confisca¬ 
tory  in  their  character.  Thus,  a  law  which  forbids  any  in¬ 
crease  in  premium  rates,  even  though  the  existing  rates  pro¬ 
duce  an  underwriting  loss,  operates  to  confiscate  the  funds  of 
the  companies.  Likewise,  valued  policy  laws,  by  compelling 
a  payment  of  possibly  considerably  more  than  the  worth  of 
the  insured  property  destroyed,  have  the  same  effect.  Such 
laws  are  absolutely  unjust,  and  should  be  removed  from  the 
statute  books. 

Some  of  the  measures  which  have  been  given  consideration 
of  late  by  State  insurance  officials  are  doubtless  held  by  them 
to  be  as  much  to  the  advantage  of  the  underwriters’  interests 
as  to  the  community  at  large.  Among  these  may  be  men¬ 
tioned  the  proposed  revised  standard  form  of  fire  insurance 
policy  and  the  suggested  compulsory  classification  of  risks, 
premiums  and  losses.  However,  arguments  which  appear 
sound  have  been  put  forward  against  these  propositions,  and 
it  is  an  open  question  whether  anything  will  be  gained  by  the 
adoption  of  either.  The  taxation  of  fire  insurance  companies 
solely,  for  the  maintenance  of  the  office  of  fire  marshal  in  vari¬ 
ous  States,  seems  to  many  to  be  an  injustice,  as  the  work  done 
by  such  officials  is  for  the  benefit  and  advantage  of  the  entire 
people  and  not  alone  for  the  insurance  companies.  It  would, 
therefore,  seem  only  fair  that  the  public  should  bear  its  share 
of  this  expense.  While  on  the  subject  of  taxation,  it  may  be 
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remarked  that  the  taxation  of  insurance  companies  now  yields 
the  States  many  million  dollars  of  profit  annually  over  and 
above  all  expenses  of  supervision.  The  original  theory  as 
to  the  taxation  of  insurance  companies  was  that  they  should 
be  taxed  only  sufficiently  to  meet  the  expense  of  State  super¬ 
vision.  Modern  legislators,  however,  have  strayed  far  afield 
from  this  theory. 

Fire  underwriters  have  continued  their  good  work  in  be¬ 
half  of  the  public,  inspecting  the  protection  of  cities,  advis¬ 
ing  as  to  building  codes,  offering  rewards  for  the  conviction  of 
incendiaries,  addressing  conventions  and  meetings  of  business 
men  upon  fire  insurance  and  fire  prevention  topics,  standard¬ 
izing  materials  which  have  a  bearing  upon  the  fire  waste,  and, 
in  general,  doing  everything  in  their  power  to  lessen  the  huge 
yearly  loss  of  property  and  commercial  profits  due  to  fire. 
Much  of  their  work  is  done  so  unostentatiously  that  a  large 
proportion  of  our  people  may  never  learn  of  it,  but  it  is  none 
the  less  effective  and  the  underwriters  deserve  full  credit  for 
it.  Unrest  and  confusion  seem  to  be  the  characteristics  of  the 
present  day,  but  we  trust  that  in  the  next  five-year  period 
many  of  the  vexatious  problems  now  confronting  fire  under¬ 
writers  will  have  been  solved  to  their  satisfaction. 


THE  fire  insurance  companies  operating  in  Missouri  have 
been  cited  to  appear  in  quo  warranto  proceedings,  July 
i  next,  and  show  cause  why  their  licenses  in  Missouri  should 
not  be  revoked.  The  matter  is  one  of  relatively  slight  interest 
to  the  fire  underwriters,  who,  having  ceased  active  operations 
in  Missouri  because  of  the  dangerous  Orr  law,  have  only  al¬ 
lowed  existing  insurance  to  remain  in  force  as  an  accommoda¬ 
tion  to  their  customers  in  Missouri.  The  revocation  of  the 
licenses  of  the  companies  would  place  the  business  interests 
of  Missouri  in  an  even  more  hazardous  position  than  they  now 
occupy;  for  if  the  license  of  any  particular  company  should 


be  revoked,  the  company  would  probably  decide  to  cancel  its 
risks  in  force  in  Missouri.  Even,  however,  granting  that  the 
companies  would  still  allow  their  existing  risks  to  remain  in 
force,  the  agents  could  not  act  for  the  companies  if  the  latters’ 
licenses  had  been  revoked,  and  every  alteration  made  neces¬ 
sary  in  policies  by  changes  in  ownership,  mortgages,  etc., 
would  have  to  be  taken  up  directly  with  the  home  offices  of 
the  companies  interested,  a  most  cumbersome  method  of  do¬ 
ing  business  and  one  which  might  involve  loss  to  the  insured. 
Having  fully  realized  the  danger  of  transacting  business  un¬ 
der  the  present  law,  and  having  reached  a  firm  decision  not  to 
incur  liabilities  thereunder,  the  fire  underwriters  are  not  to  be 
coerced  by  any  action  looking  to  the  revocation  of  their  Mis¬ 
souri  licenses.  They  would  doubtless  prefer  to  cancel  every 
risk  in  the  State  rather  than  to  lay  themselves  open  to  the 
chance  of  imprisonment  for  a  possible  offense  committed  by 
someone  not  even  known  to  them  personally.  The  Orr  law 
must  be  repealed  or  suspended,  or  so  amended  that  the  sting 
is  removed  from  it,  before  the  fire  insurance  companies  will 
feel  warranted  in  again  undertaking  new  business  in  Missouri. 


IN  Pennsylvania,  a  bill  has  appeared  and  has  progressed 
through  the  Senate  similar  to  the  one  which  was  intro¬ 
duced  in  the  New  York  Legislature,  and  which  was  killed 
because  of  the  strenuous  opposition  to  the  business  interests 
of  the  last-named  State.  The  bill  in  question  is  one  which  re¬ 
quires  signed  applications  for  fire  insurance  policies.  This 
would  entail  a  vast  amount  of  unnecessary  trouble  and  ex¬ 
pense  upon  both  the  merchants  and  manufacturers  of  Penn¬ 
sylvania.  and  the  insurance  companies  and  agents  doing 
business  in  that  State.  It  is,  therefore,  to  be  hoped  that  the 
legislators  of  Pennsylvania  will  realize,  before  it  is  too  late, 
that  the  best  interests  of  their  State  will  be  served  by  the  de¬ 
feat  of  this  obnoxious  bill. 
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NEW  YORK  SURVEYS 

Suburban  Exchange  Meeting.— Yesterday 
there  was  a  meeting  of  the  Suburban  Exchange 
to  consider  a  report  of  a  special  committee  of 
seven  appointed  some  months  ago  upon  the 
general  affairs  of  the  Exchange,  with  a  view 
to  remedying  some  of  its  weaknesses  and  sup¬ 
plying  new  vigor  to  its  action.  It  was  reported 
that  the  committee  had  prepared  some  drastic 
rules,  but  at  the  last  moment  had  modified 
them  to  such  an  extent  that  they  were  no 
longer  drastic.  The  Suburban  has  outlived  its 
original  critics,  who  predicted  its  early  demise. 
Every  few  weeks  one  hears  of  a  suggestion 
that  the  Suburban  should  be  merged  into  the 
regular  New  York  Exchange  and  brought 
under  the  same  general  administration,  but  the 
suggestion  is  not  adopted,  and  is  regarded  as 
impracticable. 

Water  Power  in  Woolworth  Building. — 

The  experiment  with  the  water  power  in  the 
Woolworth  building,  corner  of  Broadway  and 
Barclay  street,  last  Sunday,  was  rather  a  won¬ 


derful  affair,  which  demonstrated  that  in  ad¬ 
dition  to  the  fireproof  qualities  of  the  building 
it  is  fairly  well  protected  by  an  abundant  water 
supply  available  in  case  of  fire.  The  first  idea 
strangers  who  see  “the  tallest  building  in  the 
world”  have  is  that  it  is  beyond  the  reach  of 
the  fire  department.  This  is  quite  correct, 
judged  by  ordinary  standards,  but  judged  by 
the  extraordinary  provision  for  pumping  water 
to  a  great  height,  and  providing  for  its  dis¬ 
charge  by  gravity  pressure,  the  implied  danger 
of  height  and  distance  is  overcome.  The  ex¬ 
hibition  last  Sunday  morning  was  spectacular 
to  all  who  witnessed  it,  and  the  officers  of 
firemen  and  underwriters  coincided  that  the 
demonstration  was  a  great  success. 

Reporting  to  Proper  Committees. — The 

Board  has  adopted  a  resolution  referring  the 
question  of  reporting  to  the  proper  committees 
a  memorandum  of  all  the  losses  which  do  not 
fall  to  the  care  of  the  committee  on  losses  and 
adjustments.  The  object  is  to  locate  a  record 
somewhere  of  the  bare  outline  of  all  losses 
within  Greater  New  York,  with  names, 
amounts  insured,  amounts  paid,  by  whom  ad¬ 
justed  and  whether  any  circumstances  desired 
by  the  companies  interested  are  worthy  of 
record.  With  the  regular  records  of  the  loss 


committee  this  supplemental  information  will 
be  an  invaluable  addition  to  the  history  of  fires 
in  New  York. 

National  Supervision  of  Fire  Insurance.— 

There  is  some  renewal  of  the  agitation  which 
springs  up  from  time  to  time  in  favor  of 
National  supervision  of  fire  insurance,  and  the 
suggestion  of  another  trial  in  the  Supreme 
Court  of  the  United  States  of  the  old  issue 
whether  insurance  is  a  commodity,  which  was 
decided  in  the  case  of  Paul  vs.  Virginia  forty 
odd  years  ago,  is  not  likely  to  be  changed  in 
view  of  the  new  and  different  principles  upon 
which  the  issue  may  be  fought  now.  The 
companies  are  pretty  well  tired  out  fighting 
hostile  legislation  in  the  States,  and  the  life 
companies  are  known  to  be  in  favor  of  another 
trial. 

CHICAGO  AND  THE  WEST 

Fire  Prevention  Bureau  Expands. — The 

Chicago  Bureau  of  Fire  Prevention  will  now 
be  able  to  expand,  as  a  result  of  recently 
enacted  legislation.  Chief  McDonnell  has 
already  secured  two  additional  engineers  and 
seventeen  firemen  as  inspectors. 

Adds  New  Partners. — The  Chicago  local 
office  of  the  Liverpool  and  London  and  Globe 
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tjf  Liverpool  has  for  some  time  past  been  con- 
lucted  under  the  name  of  Warren,  Moore  & 

II ones.  This  office  is  to  take  in  five  solicitors 
is  partners,  in  imitation  of  the  custom  set  by 
he  Royal  of  Liverpool  and  the  Queen  of  New 
fork.  The  following  names  have  been  sub- 
nitted  to  the  Board  for  approval :  W.  L. 
Shepard,  William  Bartholamay,  Jr.,  W.  H. 
Devinish,  W.  S.  Syrette,  Margaret  S.  Breds- 
old. 

BOSTON  AND  VICINITY 

To  Aid  Boston  Library. — By  unanimous 
ote  the  National  Board  of  Fire  Underwriters 
las  voted  to  aid  in  a  very  material  manner 
he  work  of  the  Boston  Insurance  Library,  of 
vhich  the  New  England  insurance  fraternity 
s  justly  very  proud.  The  library  will  have 
arger  quarters  and  will  be  able  to  much  im- 
irove  its  service,  which  has  hitherto  been  re- 
tricted  both  on  account  of  lack  of  space  and 
unds. 

Exchange  Summer  Meetings. — The  New 
Ingland  Insurance  Exchange  has  adopted  the 
chedule  for  summer  meetings  as  recom- 
nended  by  the  executive  committee.  The 
neetings  will  be  held  as  follows:  July  19, 
August  23  and  September  27. 

Candidate  for  Governor. — Col.  Everett  C. 
lenton,  of  the  local  agency  firm  of  John  C. 
-’aige  &  Co.,  has  announced  his  candidacy  for 
he  Republican  gubernatorial  nomination,  and 
nil  undoubtedly  make  a  strong  and  successful 
ontest  for  the  honor. 

Secures  Additional  Space. — The  Henry  J. 
de  general  agency  has  added  Room  518  to 
ts  office  space  in  the  Oliver  building,  where  it 
lready  had  rooms  513  to  517. 

No  Action  Taken. — The  Boston  Board  took 
10  action  in  regard  to  the  underwriters’ 
gencies  at  its  meeting  last  week.  Chairman 
lilmour  of  the  special  committee  asked  for 
lore  time  to  make  his  report. 


New  York  State  Agents  to  Meet 

The  thirty-first  annual  convention  of  the  New 
ork  State  Association  of  Local  Fire  Insurance 
gents  will  he  held  next  Tuesday  and  Wednes- 
ay  at  the  Hotel  Ten  Eyck  at  Albany. 

The  committee  of  arrangements  has  secured 
le  following  to  make  addresses: 
Lieutenant-Governor  Martin  IT.  Glynn;  Hon. 
J m.  T.  Emmet,  Superintendent  of  the  New 
ork  Insurance  Department;  E.  Darwin  Jenison, 
resident  of  the  Commerce  Insurance  Company, 
lbany;  John  O.  Platt,  vice-president  Insurance 
ompany  of  North  America  of  Philadelphia; 
fillis  O.  Robb,  manager  New  York  Fire  Insur- 
nce  Exchange;  Hon.  Arthur  L.  Andrews,  cor- 
aration  counsel;  Peter  D.  Kiernan,  president 
hamber  of  Commerce,  Albany;  Charles  M.  To- 
in,  a  special  agent. 

The  Albany  Board  of  Underwriters  is  planning 
royal  welcome.  On  Tuesday,  at  the  close  of 
le  afternoon  session,  an  excursion  will  be  given 
1  the  Hudson  River,  followed  by  a  clam  bake 
•t  Parr’s  Island,  which  will  be  followed  by  a 
til  on  the  river  before  returning  to  the  city, 
n  Wednesday  the  board  will  give  a  formal 
incheon  at  the  Hotel  Ten  Eyck  at  2  o’clock, 
■llowed  by  an  automobile  ride  about  the  city. 
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FURTHER  COMPLICATIONS 
IN  MISSOURI 


Companies  Cited  to  Show  Cause  Why 
Licenses  Should  Not  Be  Revoked 


INSURANCE  DEPARTMENT  TAKES  ACTION 


Answers  Returnable  at  10  o’clock  on  July  1 — 

Charges  of  Willful  Misuse  of  Franchise  Rights 

Superintendent  C.  G.  Revelle  of  the  Missouri 
Insurance  Department  has  cited  all  the  fire  in¬ 
surance  companies  which  withdrew  from  that 
State  owing  to  the  drastic  provisions  of  the  Orr 
anti-trust  law,  during  the  first  fifteen  days  of 
April,  to  show  cause  at  10  o’clock  on  the  morn¬ 
ing  of  July  1  why  their  licenses  should  not  be 
revoked.  This  action  was  taken  in  the  face  of 
the  quo  warranto  and  injunctions  proceedings 
now  pending.  Superintendent  Revelle  says  that 
he  has  allowed  the  companies  until  July  1,  so 
that  the  supreme  court  will  have  time  to  dispose 
of  the  proceedings  instituted  by  the  Attorney- 
General.  The  charge  is  made  that  the  com¬ 
panies  willfully  suspended  against  the  laws  of 
Missouri  by  refusing  to  write  fire  insurance,  and 
the  citation  “constitutes  a  willful  non-feasance 
and  nonusure  of  the  franchise  and  rights 
granted  by  the  State  of  Missouri.”  It  is  further 
alleged  that  the  companies  have  grossly  mis¬ 
used  and  perverted  their  franchise  rights;  induc¬ 
ing  other  companies  to  quit  business;  that  they 
are  holding  their  licenses  to  prevent  the  organi¬ 
zation  of  new  companies  or  the  licensing  of 
other  foreign  companies;  that  by  suspending 
business  they  are  attempting  to  impair  credits 
and  cause  great  financial  loss  to  the  people  of 
that  State,  and  that  they  are  trying  to  “coerce, 
intimidate  and  wrongfully  influence  the  duly 
constituted  authorities  of  the  State.” 

Superintendent  Revelle  says: 

If  they  have  any  plan  under  which  they  are 
willing  to  continue  business  in  Missouri  and  can 
show  me  that  it  is  feasible  and  legitimate,  I  will 
not  revoke  their  licenses,  but  will  heartily  co¬ 
operate  with  them  in  an  effort  to  make  such  a 
plan  effectual.  On  the  other  hand,  if  there  are 
no  reasonable  conditions  under  which  they  will 
resume  operations  and  if  they  have  definitely 
and  finally  determined  to  abandon  business  in 
Missouri,  I  want  to  know  it,  and,  in  that  event, 
they  have  no  lawful  use  for  and  no  legal  nor 
moral  right  to  certificate  of  authority. 


Rossia  Insurance  Company 

About  nine  years  ago,  when  the  Rossia  Insur¬ 
ance  Company  of  St.  Petersburg  first  entered  the 
United  States  for  business,  there  were  few,  if 
any,  companies  specializing  in  the  writing  of  re¬ 
insurance  risks,  but  the  project  of  the  Rossia 
met  with  immediate  and  growing  approval. 
Transacting  principally  fire  reinsurance,  with  a 
small  volume  of  marine  business,  the  company’s 
net  premium  income  has  grown  so  that  in  1912 
it  fell  little  short  of  $6,000,000.  Occupying,  as  it 
does,  this  prominent  position  in  the  American 
field,  fire  underwriters  in  general  in  this 
country  are  naturally  interested  in  knowing  the 
results  attained  by  the  Rossia  as  shown  by  its 
annual  statements  from  year  to  year  covering 
its  entire  business.  An  abstract  embracing  the 
chief  features  of  the  company’s  statement,  as  of 
December  31,  1912,  has  been  received,  which 
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sho\Vs  that  handsome  advances  were  made 
during  the  past  year,  the  assets  having  in¬ 
creased  $4,544,545,  while  the  premium  reserve 
funds  are  larger  by  the  sum  of  $2,166,278. 

On  January  1,  1913,  this  strong  and  enterpris¬ 
ing  company  had  assets  amounting  to  $52,454,- 
676,  its  capital  having  been  increased  during  the 
year  to  $2,600,000.  The  assets  comprise  govern¬ 
ment  and  railroad  securities,  municipal  bonds, 
etc.,  $17,930,604;  real  estate,  house  property  un¬ 
encumbered,  $13,274,211;  cash,  $7,455,282;  first 
mortgages  on  real  estate,  $3,723,564;  loans  on 
policies  issued  by  the  company’s  life  insurance 
department,  $4,782,603;  other  assets,  $2,688,412. 
The  principal  items  of  liability  were:  Premium 
reserve  funds,  aggregating  $37,603,408;  reserve 
for  claims  in  suspense,  $3,435,493,  and  a  special 
reserve  fund  of  $1,500,451.  The  profit  balance 
for  the  year  was  $624,637.  The  variations  in 
the  different  items  of  assets  as  compared  with 
the  preceding  year  were  as  follows:  An  in¬ 
crease  of  $2,578,203  in  government  and  railroad 
securities,  etc.;  an  increase  of  $1,405,893  in  real 
estate;  a  decrease  of  $499,616  in  cash;  an  in¬ 
crease  of  $398,164  in  mortgage  loans,  and  an  in¬ 
crease  of  $128,573  in  loans  on  life  insurance 
policies. 

The  risks  assumed  in  the  United  States  by  the 
Rossia  are  also  directly  protected  by  the  assets 
in  this  country,  which  on  January  1,  1913, 

amounted  to  $5,590,005.  On  that  date  the  un¬ 
earned  premium  reserve  aggregated  $3,600,474 
and  the  surplus  $1,193,790. 

The  vast  resources  now  held  by  the  Rossia, 
the  recognized  efficiency  of  its  American  man¬ 
agement,  and  the  high  character  of  its  home  of¬ 
fice  administration,  have  won  for  the  company 
a  leading  place  among  the  great  reinsurance 
companies  of  the  world. 

Carl  F.  Sturhahn,  who  is  widely  known  and 
recognized  as  a  conservative  and  successful  fire 
underwriter,  is  the  United  States  manager  of 
the  Rossia.  The  company  is  now  giving  addi¬ 
tional  evidence  of  the  permanency  of  its  United 
States  establishment  by  erecting  at  Hartford  one 
of  the  handsomest  and  most  modernly  equipped 
fire  insurance  office  buildings  in  the  country,  the 
space  in  which  will  be  practically  all  utilized  by 
the  company  itself. 

The  Rossia  is  fortunate  in  having  for  its 
United  States  trustees  Hubert  Cillis,  vice-presi¬ 
dent  of  the  Germania  Life  Insurance  Company, 
and  Isaac  N.  Seligman  of  the  banking  house  of 
J.  &  W.  Seligman  &  Co.,  both  of  New  York. 
Until  his  recent  death,  Hugo  Schumann,  presi¬ 
dent  of  the  Germania  Fire  Insurance  Company 
of  New  York,  was  also  one  of  its  trustees.  It  is 
manifest,  therefore,  that  the  interests  of  the 
Rossia  in  this  country  are  most  carefully 
guarded  from  both  the  underwriting  and  invest¬ 
ment  standpoints. 


Sprinklers  Save  Another  Loss 

The  American  Druggists  Syndicate,  in  a  letter 
sent  to  the  H.  G.  Vogel  Company  of  New  York, 
praises  considerably  a  recently  installed  sprin¬ 
kler  system  in  their  plant  in  Long  Island  City. 
The  value  of  this  equipment  can  perhaps  be  no 
better  estimated  than  by  quoting  a  paragraph 
verbatim  from  this  very  letter.  ‘The  fire  started 
in  the  Columbia  Paper  Bag  Company’s  building 
across  the  street  from  us.  The  terrific  heat  started 
another  fire  three  hundred  feet  further  away 
from  it  than  we  were,  completely  demolishing  it. 
Our  loss,  except  the  burning  of  the  window 
frames,  was  confined  to  smoke  and  water 
damage.” 
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DEATH  COMES  TO  HUGO 
SCHUMANN 


President  of  Germania  Fire  of  New 
York  Passes  Away  at  Brooklyn 


WAS  PROMINENT  FIRE  UNDERWRITER 


Had  Been  Sufferer  from  Angina  Pectoris  and 

Arterio  Sclerosis  for  Ten  Years — Well  Known 
in  Business  Circles 

Hugo  Schumann,  aged  seventy-one  years, 
president  of  the  Germania  Fire  Insurance  Com¬ 
pany  of  New  York  and  a  prominent  underwriter, 
died  Thursday  morning  at  the  home  of  his 
daughter,  Mrs.  Oscar  Faehrmann,  at  141  East 
Eighteenth  street,  Brooklyn,  following  an  ill¬ 
ness  of  angina  pectoris  and  arterio  sclerosis. 
He  had  been  a  sufferer  from  these  ailments  for 
about  ten  years,  hut  until  two  weeks  ago  he 
had  not  been  confined  to  his  bed.  On  the  even¬ 
ing  before  his  death,  Mr.  Schumann  appeared  so 
much  improved  that  it  was  believed  he  would 
be  able  to  return  to  his  office  in  a  few  days. 
About  7  o’clock  Thursday  morning  he  was  left 
alone  for  a  few  minutes  by  the  nurse,  and  when 
she  returned  he  was  dead. 

Mr.  Schumann  was  born  July  14,  1842,  at  Leip- 
sic,  Germany,  and  in  1860  came  to  this  country. 
He  served  in  the  Civil  War  until  he  was  dis¬ 
charged  after  being  wounded,  and  in  1863 
he  secured  a  position  as  clerk  in  the  of¬ 
fice  of  the  Germania  Fire.  He  was  elected  sec¬ 
retary  of  the  company  in  1867,  and  in  1885  was 
elected  vice-president.  Mr.  Schumann  suc¬ 
ceeded  Rudolph  Garrigue  as  president  in  1891. 
He  was  a  director  in  the  Germania  Life  of  New 
York,  a  trustee  of  the  German  Savings  Bank  and 
a  trustee  of  the  United  States  branch  of  the 
Rossia  Insurance  Company  of  St.  Petersburg. 
Besides  being  prominent  in  business  circles,  he 
held  an  equally  prominent  position  in  club  life. 
Mr.  Schumann  was  possessed  of  marked  ad¬ 
ministrative  ability,  as  evidenced  by  the  Ger¬ 
mania  Fire,  which  holds  so  strong  a  position  in 
the  underwriting  field  to-day. 


Balkan  National  Insurance  Company 

An  examination  of  the  seventeenth  annual  re¬ 
port  of  the  Balkan  National  Insurance  Company 
of  Sofia,  Bulgaria,  shows  that  the  company  has 
made  excellent  progress  during  the  past  year, 
notwithstanding  the  disturbed  conditions  aris¬ 
ing  from  the  Turkish  War,  and  its  assets  are 
now  $5,100,139,  which  places  the  company  upon 
a  financial  equality  with  some  of  our  best  Amer¬ 
ican  companies.  Its  reserves  for  the  several  lines 
of  business  amount  to  $3,710,958,  and  it  is  notice¬ 
able  that  the  reserves  on  its  fire  business  are 
approximately  on  the  New  York  standard,  being 
actually  more  than  50  per  cent. 

In  1912  the  company’s  premium  income  reached 
a  total  of  $3,744,712,  embracing  fire,  $2,912,154; 
marine,  $143,474;  life,  $476,410,  and  accident, 
$212,674;  while  its  losses  paid  were  as  follows: 
Fire,  $1,775,040;  marine,  $127,692;  life,  $39,420; 
accident,  $88,913;  total,  $2,031,065,  or  a  loss  ratio 
over  all  of  about  54  per  cent. 

The  company  has  been  operating  in  the  United 
States  during  the  past  three  years  and  has  al¬ 
ready  built  up  a  handsome  volume  of  business 
in  this  country;  and  its  financial  stability,  to¬ 
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gether  with  its  reputation  for  fair  dealing,  will 
make  it  an  ever-increasing  factor  in  the  rein¬ 
surance  business  in  America.  Its  assets  in  the 
United  States  amount  to  $1,527,937,  and,  after 
setting  aside  reserves  of  $894,581,  with  provision 
for  all  other  liabilities,  there  is  a  surplus  of 
$424,432.  The  Balkan  National  was  the  first 
foreign  reinsurance  company  to  establish  its 
United  States  office  in  Hartford,  Conn.,  although 
that  city  has  since  become  the  domicile  of  sev¬ 
eral  other  prominent  reinsurance  companies. 


Ask  Investigation  of  New  England  Exchange 

At  a  meeting  of  the  Pawtucket  Board  of 
Trade,  last  week,  the  New  England  Insurance 
Exchange  was  made  the  target  for  some  hot 
shot  by  Chairman  Wood  of  the  insurance  com¬ 
mittee  of  that  board.  After  a  heated  discussion 
of  the  insurance  question,  in  which  Chairman 
Wood  condemned  local  underwriters  as  en¬ 
deavoring  to  sidetrack  information  sought  by 
the  committee  and  took  decided  exception  to  the 
propositions  laid  down  in  a  recent  address  made 
by  F.  H.  Battilana,  chairman  of  the  Pawtucket 
Committee  of  the  New  England  Insurance  Ex¬ 
change,  before  the  Pawtucket  Board  of  Trade, 
the  following  resolution  was  adopted; 

Resolved,  That  the  Pawtucket  Board  of  Trade 
do  hereby  petition  the  Attorney-General  of  the 
United  States  to  investigate  the  New  England 
Fire  Insurance  Exchange  as  to  its  being  a  com¬ 
bination  in  restraint  of  trade  of  the  fire  insur¬ 
ance  business  in  Rhode  Island. 

On  Wednesday  Thomas  P.  Corcoran,  secretary 
of  the  board,  communicated  with  U.  S.  Attorney- 
General  McReynolds,  asking  him  to  investigate 
the  Exchange  and  its  methods  with  a  view  to 
bringing  action  against  it.  In  his  communica¬ 
tion  Corcoran  stated  that  the  Insurance  Ex¬ 
change  stifles  competition  by  fixing  rates  which 
all  the  insurance  companies  abide  by.  He 
pointed  out  that  while  fire  protection  in  Paw¬ 
tucket  is  far  superior  to  that  in  Attleboro  the 
rates  in  the  latter  town  average  $1  per  $1000 
lower. 


American  Union  of  Philadelphia 

The  Civil  District  Court  at  New  Orleans  has 
ordered  the  ancillary  receivership  in  Louisiana 
of  the  American  Union  of  Philadelphia  vacated, 
on  motion  of  the  Commonwealth  Bonding  and 
Casualty  of  Fort  Worth  and  the  Texas  Fidelity 
and  Bonding  of  Waco,  which  provided  bonds  for 
the  protection  of  policyholders  in  that  State  for 
1912  and  1913.  A  notice  has  been  sent  by  the 
New  York  Insurance  Department  to  all  persons 
having  claims  against  the  company  in  New  York 
State  to  file  a  proof  in  writing,  verified  by  oath, 
with  Special  Deputy  Frederic  G.  Dunham,  at  58 
William  street,  on  or  before  September  3  next. 


Insurance  Institute  of  America  Meeting 

The  Insurance  Institute  of  America  held  its 
fifth  annual  meeting  on  Tuesday  and  Wednesday 
of  last  week  under  the  auspices  of  the  Insurance 
Institute  of  Hartford,  in  that  city.  Following 
the  routine  business,  L.  A.  Tanner  of  Chicago 
read  a  paper  entitled  “In  Furtherance  of  the 
Annual  Review.’’  The  Hartford  companies  en¬ 
tertained  the  delegates  at  luncheon.  That  even¬ 
ing  a  banquet  was  tendered  and  L.  N.  Denni¬ 
son  of  Hartford  served  as  toastmaster.  The 
speakers  included  Mayor  L.  R.  Cheney  of  Hart¬ 
ford;  Edson  S.  Lott,  president  of  the  United 
States  Casualty  of  New  York,  and  M.  L.  Hewes, 
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president  of  the  Standard  Life  of  Hartford.  It 
was  decided  to  suggest  a  revision  of  the  consti¬ 
tution  and  by-laws  at  Wednesday's  session,  in 
order  to  broaden  the  scope  of  the  institute.  Of¬ 
ficers  were  elected  as  follows;  D.  N.  Handy  of 
Boston,  president;  J.  H.  Kenny  of  Philadelphia, 
secretary-treasurer.  E.  R.  Hardy  of  New  York 
was  elected  chairman  of  the  educational  com¬ 
mittee. 


Home  to  Increase  Capital 

The  directors  of  the  Home  Insurance  Com¬ 
pany  of  New  York  have  adopted  a  resolution  in¬ 
creasing  the  capital  from  $3,000,000  to  $6,000,000, 
to  take  effect  at  the  close  of  business  on  July  8 
next.  The  additional  capital  will  be  taken  from 
the  surplus  account.  The  increase  has  been  ap¬ 
proved  by  the  New  York  Insurance  Department. 
The  new  stock  will  be  issued  to  the  stock¬ 
holders  of  record  at  the  close  of  business  on 
June  28,  and  the  transfer  books  will  be  closed 
from  then  until  July  9.  The  annual  statement 
of  the  Home  showed  a  net  surplus  above  all 
liabilities  and  contingencies,  including  capital 
and  conflagration  reserve,  of  $14,351,755.  It  had 
a  surplus  to  policyholders  of  $19,151,755,  includ¬ 
ing  $1,800,000  of  conflagration  surplus. 

The  Home  has  also  decided  to  write  ocean 
marine  business,  and  this  line  will  be  aggres¬ 
sively  pushed.  George  H.  Smith  &  Hicks  have 
been  made  marine  managers. 

The  company,  in  making  the  announcement  of 
the  increase  in  capital,  said: 

The  business  of  the  Home  has  grown  with  the 
growth  of  the  country;  new  lines  of  insurance 
have  been  undertaken  from  time  to  time,  and  it 
is  the  purpose  of  the  directors  and  officers  of  the 
company  to  keep  the  Home  in  position  to  deal 
in  a  broad  and  liberal  way  with  all  desirable 
opportunities  that  may  present  themselves. 


Hall  &  Henshaw  Appointed  Managers 

The  Law  Union  and  Rock  Insurance  Company 
of  London  has  appointed  Hall  &  Henshaw 
agents  for  the  United  States,  with  the  exception 
of  the  Pacific  Coast  teritory,  to  succeed  A.  F. 
Shaw,  whose  resignation  was  sent  to  the  com¬ 
pany  some  weeks  ago. 

Mr.  Shaw  will  retain  the  Cook  County  Illinois 
agency,  and  will  report  direct  to  the  London  of¬ 
fice.  The  appointment  of  Hall  &  Henshaw  be¬ 
comes  effective  July  1.  This  firm  is  now  the 
Metropolitan  representative  of  the  company  and 
reports  to  the  home  office.  The  Law  Union  and 
Rock,  which  had  funds  at  the  end  of  1912  of 
£9,579,493  and  a  total  income  of  £1,308,187,  was 
founded  in  1806.  The  Rt.  Hon.  Alfred  Lyttelton 
is  chairman  of  the  board,  and  Alexander  Mac- 
kay,  who  has  been  in  this  country  for  a  short 
time,  is  the  general  manager. 


Plan  to  Fix  Commissions 

It  is  understood  that  the  commissioned  agents 
of  the  Chicago  Board  of  Underwriters  have 
under  consideration  a  new  plan  which  they  will 
submit  to  the  board,  the  latter  having  been 
authorized  by  both  the  Western  Union  and  the 
Western  Insurance  Bureau  to  fix  the  rate  of 
brokerage  under  the  plan  by  which  the  commis¬ 
sions  to  agents  are  to  be  reduced.  The  agents 
propose  that  there  be  but  two  classes  of  mem¬ 
bers  of  the  board:  Class  1,  agents  and  brokers. 
The  Class  1  agents  are  to  pay  a  membership  fee 
of  $100  and  the  brokers  of  $10,  and  the  agents 
are  to  be  bonded  for  $10,000  and  the  brokers  for 
$1000  each,  the  premiums  to  be  paid  out  of  the 
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nembership  fees.  This  is  intended  to  prevent 
he  losses  which  the  agents  sometimes  suffer 
’rom  brokers  who  do  not  pay  their  accounts, 
Dr  the  companies  from  agents  who  become 
ielinquent. 


City  of  New  York  to  Increase  Capital 

The  directors  of  the  City  of  New  York  Insur- 

Iince  Company  of  New  York  have  voted  to  in¬ 
crease  the  capital  to  $1,000,000.  The  stock  will 
3e  sold  at  200  per  cent,  in  order  to  furnish  $500,- 
)00  for  surplus,  which  will  give  the  company  a 
capital  of  $1,000,000  and  a  surplus  of  more  than 

15800,000.  The  City  of  New  York  will  then  be 
ible  to  aggressively  push  its  business  and  will 
De  able  to  secure  more  preferred  business. 
Major  A.  White  is  president,  and  the  directors 
ire  among  some  of  the  most  prominent  business 
nen  of  New  York.  The  companies  represented 
n  the  office  of  the  company  are  the  Palatine  of 
London,  Massachusetts  Fire  and  Marine  of  Bos¬ 
on,  Western  of  Toronto,  and  the  Teutonia  of 
Dayton. 

John  E.  King  Gets  Arlington  Fire 

John  E.  King  of  New  York  has  been  appointed 
general  agent  for  the  Arlington  Fire  of  Wash- 
ngton,  D.  C.,  for  the  entire  United  States  out- 
i  side  of  the  District  of  Columbia.  This  is  an  ex¬ 
cellent  selection  on  the  part  of  the  Arlington, 
is  Mr.  King  is  well  and  favorably  known  and 
lighly  regarded  among  the  insurance  fraternity. 
Te  has  been  for  several  years  the  general  agent 
'or  the  United  States  for  the  Richmond  Fire  of 
'lew  York,  whose  record  is  probably  the  best 
imong  companies  of  its  size. 


Delaware  Companies  Lose  Licenses 

We  are  advised  by  the  New  York  Insurance 
j  Department  that  the  Delaware  authorities  have 
•evoked  the  licenses  of  the  American  Fire  of 
Dover,  the  Home  Fire  of  Dover  and  the  Mer¬ 
cantile  Fire  and  Marine  of  Dover.  This  action 
ollows  the  recent  complaint  to  the  Delaware 
■  Commissioner  of  Insurance,  W.  R.  McCabe,  by 
he  New  York  Insurance  Department,  that  poli¬ 
cies  of  Delaware  companies  were  being  sold  by 
arious  brokers,  though  such  companies  were  not 
mthorized  to  do  business  in  other  States. 
_ 


Marquette  National  Fire,  Chicago 

The  organization  of  the  Marquette  National 
i’ire  of  Chicago  is  progressing  nicely,  and  it  is 
xpected  that  the  company  will  be  ready  to  be- 
rin  business  by  the  end  of  the  year.  The  au- 
horized  capital  is  $1,000,000.  Over  half  the 
tock  has  been  placed,  a  large  amount  having 
ieen  sold  in  Missouri. 


American  Fire  Insurance  Association,  Dallas 

The  American  Fire  Insurance  Association  of 
Dallas,  Texas  (formerly  the  American  Farm  In- 
urance  Association),  has  recently  complied  with 
he  laws  of  Missouri  and  been  licensed  to  do 
msiness  in  that  State.  The  association  writes 
10th  farm  and  town  risks.  F.  A.  Blevins  is 
nanager  and  J.  E.  Blevins  is  secretary. 


Jlan  Fire  Insurance  Company  for  El  Paso 

Plans  are  under  way  for  the  organization  of  a 
ire  insurance  at  El  Paso,  Texas,  with  a  capital 
f  $200,000.  H.  H.  Hendrick  of  Roswell,  N.  M., 
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is  behind  the  movement.  He  was  at  one  time 
in  the  banking  business  in  Tennessee. 


The  Spectator’s  Quinquennial  Issue 

In  addition  to  those  already  printed  in  pre¬ 
vious  issues  of  The  Spectator,  the  following 
commendations  of  and  compliments  on  the  re¬ 
cent  Quinquennial  Number  of  The  Spectator, 
published  in  celebration  of  its  Forty-fifth  Anni¬ 
versary,  have  been  selected  from  a  number  of 
similar  communications  addressed  to  the  Edi¬ 
tor  or  printed  in  the  columns  of  our  contem¬ 
poraries: 

We  have  just  received  a  copy  of  the  Quin¬ 
quennial  Spectator,  which  is,  in  our  estima¬ 
tion,  one  of  the  best  special  editions  ever  is¬ 
sued  by  your  excellent  company.  In  fact,  every¬ 
thing  printed,  published  or  circulated  by  The 
Spectator  Company  is  always  up  to  date,  and 
we  appreciate  The  Spectator  very  much  in¬ 
deed.— J.  L.  Mitchell,  General  Agency  Manager, 
Western  Life  Indemnity. 

The  Spectator  was  started  in  1868  in  Chi¬ 
cago,  and  now  celebrates  its  forty-fifth  year  of 
publication.  The  issue  which  it  has  just  pub¬ 
lished  is  worthy  of  the  event,  being  one  of  the 
handsomest  editions  of  an  insurance  paper  ever 
presented.  It  is  not  only  typographically  beau¬ 
tiful,  but  its  contents  are  very  valuable,  includ¬ 
ing  contributions  from  many  of  the  most  promi¬ 
nent  insurance  men  in  the  United  States,  includ¬ 
ing  all  branches,  both  life,  fire  and  casualty  and 
containing  also  a  notable  article  by  ex-Presi- 
dent  William  H.  Taft,  now  a  professor  in  Yale 
University.  The  issue  is  adorned  with  many  fine 
portraits  and  other  engravings. — The  Insurance 
Age. 

The  latest  anniversary  number  is,  in  many  re¬ 
spects,  the  finest  ever  issued  by  The  Spectator 
or  any  other  journal,  its  contributors  including 
many  of  the  most  prominent  insurance  men  in 
the  United  States,  life,  fire,  casualty  and  other 
branches  of  the  business,  expert  writers  on  fire 
prevention  and  protection,  in  addition  to  other 
well-known  specialists,  embracing  a  notable 
article  also  by  Hon.  William  H.  Taft,  ex-Presi- 
dent  of  the  United  States,  and  by  Joseph  A. 
Faurot,  inspector  commanding  detective  divi¬ 
sion,  police  department  of  the  city  of  New  York. 
Its  leading  feature  is,  of  course,  the  article 
by  ex-President  Taft,  specially  written  for  The 
Spectator,  entitled  “Life  Insurance  and  Its 
Benefits.” — Insurance  and  Investment  News  of 
Los  Angeles. 

But  a  few  copies  of  the  edition  of  this  im¬ 
portant  Special  Number  remain  on  sale,  the 
large  edition  of  many  thousands  of  copies  hav¬ 
ing  been  nearly  exhausted.  Get  your  order  in 
for  this  handsome  souvenir  publication  before  it 
goes  out  of  print.  Orders  filled  at  $1  per  copy. 


Fire  Notes 

— The  annual  meeting  of  the  Western  Union  will 
be  held  September  17  and  18  at  Hotel  Champlain  on 
Lake  Champlain,  instead  of  the  Marlborough  Blen¬ 
heim  at  Atlantic  City,  as  was  previously  arranged. 

— The  Glens  Falls  of  Glens  Falls,  N.  Y.,  is  pre¬ 
paring  to  enter  Louisiana  and  Mississippi.  Lee  Bur¬ 
ton  of  New  Orleans,  formerly  with  the  Teutonia  of 
that  city,  has  been  appointed  special  agent.  Agents 
will  report  to  the  home  office. 

— H.  T.  Lamey  of  Denver  has  been  appointed  gen¬ 
eral  agent  for  the  Rocky  Mountain  field  for  the 
Nord-Deutsche  of  Hamburg,  as  well  as  the  British 
America  and  the  Western  Assurance  of  Toronto.  The 
appointment  does  not  affect  the  local  agency  of  Paul 
B.  Gaylord. 

— J.  B.  Guthrie,  special  agent  for  Fred  S.  James  & 
Co.,  United  States  managers  of  the  General  Fire  and 
the  Urbaine  Fire,  both  of  Paris,  France,  has  been 
transferred  to  cover  the  States  of  Pennsylvania,  New 
Jersey,  Maryland  and  West  Virginia,  being  the  ter¬ 
ritory  formerly  handled  by  W.  T.  Betts,  who  has 
resigned  to  accept  a  field  position  for  the  National 
Union  Fire  of  Pittsburg.  Mr.  Guthrie  will  make  his 
headquarters  at  Baltimore. 
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Report  on  Plate  Glass  Organizations 

The  report  made  recently  by  the  New  York 
Insurance  Department  of  the  examination  of  the 
Plate  Glass  Underwriters  Association  and  the 
Plate  Glass  Service  and  Information  Bureau 
says  that  while  the  object  of  the  former  organ¬ 
ization  is  to  collate  and  tabulate  statistics  taken 
from  the  experience  of  the  companies,  no  system¬ 
atic  efforts  were  made  along  this  line  until 
near  the  end  of  1911,  when  a  committee  was  ap¬ 
pointed  to  formulate  and  supervise  a  plan  to 
gather  such  data  covering  a  period  from  Janu¬ 
ary  1,  1908,  to  January  1,  1911,  with  a  view  of 
establishing  an  average  rate  to  be  charged  in 
given  districts  as  indicated  in  those  districts. 
These  statistics,  the  report  continues,  are  being 
gathered  and  classified  according  to  the  block 
in  which  the  risk  is  located  and  the  actual 
losses  incurred  by  the  members  for  the  three 
years.  The  result  will  show  the  actual  losses 
incurred  by  members,  and  the  total  premiums 
on  risks  can  then  be  determined  according  to 
the  tariff  rates.  The  report  then  says: 

When  this  result  is  known  it  is  proposed  to  mul¬ 
tiply  these  losses  by  3  1-3  (contemplating  a  loss  ratio 
of  thirty  per  cent),  and  the  result  shall  be  the  pre¬ 
vailing  premium  for  the  given  district.  Nearly  all  of 
the  statistics  on  this  work  have  been  gathered  at  this 
date,  but  the  factors  which  shall  be  applied  to  the 
tariff  rates  have  not  been  fully  determined  as  yet. 

While  the  contemplated  loss  ratio  is  thirty  per  cent, 
it  is  possible  that  this  ratio  may  be  changed,  as  the 
average  of  losses  incurred  to  premiums  paid  as  indi¬ 
cated  by  statements  furnished  to  the  association  by  the 
companies  from  their  experience  for  the  year  1911  is 
a  little  over  forty-two  per  cent.  Furthermore,  in  ar¬ 
riving  at  the  premium  which  contemplates  a  loss  ratio 
of  thirty  per  cent,  cognizance  is  taken  of  the  fact  that 
the  price  of  glass  in  1910  was,  and  at  the  present  time 
is,  fifty  per  cent  higher  than  the  prevailing  prices  in 
1908  and  1909.  To  adjust  this  difference  in  prices 
the  actual  losses  of  1908  and  1909  are  increased  fifty 
per  cent,  the  increased  sum  representing  the  cost  of 
replacing  the  glass  if  the  loss  were  to  occur  at  the 
present  time.  For  example,  if  a  certain  district 
showed  losses  which  it  cost  the  companies  $1400  to 
replace  in  1908,  $1600  in  1909  and  $900  in  1910,  the 
calculation  is  made  as  if  the  losses  were  $2100  in 
1908,  $2400  in  1909  and  $900  in  1910,  a  total  of  $5400 
for  three  years,  or  an  average  of  $1800  per  year.  This 
average  is  to  be  multiplied  by  3  1-3,  producing  $6000 
as  the  annual  premium  to  be  charged  in  this  district. 
Attention  may  also  be  called  to  the  fact  that  by  in¬ 
creasing  the  1908  and  1909  losses  by  fifty  per  cent  to 
cover  the  increased  cost  of  glass  and  multiplying  the 
result  by  3  1-3.  the  association  is  by  this  process  also 
increasing  by  fifty  per  cent  its  margin  for  expenses 
and  profits;  in  other  words,  the  premiums  are  loaded 
not  only  with  the  increased  cost  of  glass,  but  also 
with  increased  expenses  and  increased  profits. 

The  report  says  that  this  plan  will  undoubtedly 
have  to  be  modified  so  as  to  avoid  inconsist¬ 
encies  in  the  rating  of  adjoining  blocks.  The 
methods  in  rating,  it  further  says,  “are  produc¬ 
tive  of  rates  which  apparently  are  maintained  in 
direct  conflict  with  the  insurance  law  (section 
141)  prohibiting  rate-making  associations  from 
fixing  rates  which  discriminate  unfairly  be¬ 
tween  risks  of  essentially  the  same  hazard.” 

It  also  says  that  the  so-called  cabinet  or  dis¬ 
trict  rates  are  exorbitant,  while  the  rates  ap¬ 
plied  to  the  different  districts  have  been  based 
upon  insufficient  data,  and  that  the  committee 
rates  are  also  discriminatory,  being  resorted  to 
apparently,  according  to  the  report,  for  the  pur¬ 
pose  of  meeting  competition  of  the  non-associ¬ 
ation  companies. 

The  Department  recommends  that  the  colla¬ 
tion  of  the  statistical  data  be  completed  as  soon 
as  possible  and  carefully  analyzed.  The  new 
rates  on  this  analysis,  it  suggests,  should  be 
uniformly  applied  to  all  risks  of  the  same 
hazard. 

Edwin  W.  De  Leon,  president  of  the  Casualty 
Company  of  America  of  New  York,  and  chairman 
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of  the  executive  committee  of  the  association, 
has  sent  a  letter  to  Superintendent  Emmet  stat¬ 
ing  that  the  matters  criticised  would  be  reme¬ 
died  as  soon  as  possible,  and  that  a  committee 
had  been  appointed  to  act  upon  the  report  of 
the  examination. 


Seeks  Opinion  from  Members 

Chairman  R.  R.  Koch  of  the  Detroit  Confer¬ 
ence  is  endeavoring  to  obtain  opinions  from  the 
members  of  that  organization  as  to  what  dispo¬ 
sition  shall  be  made  of  the  Educational  Bureau 
of  the  conference.  The  Bureau  has  done  ef¬ 
fective  work,  Chairman  Koch  states,  and  has  re¬ 
cently  installed  a  new  part  of  the  work  to  aid 
in  legal  matters,  including  the  defense  of  frau¬ 
dulent  claims  and  the  legal  construction  of 
policy  provisions.  The  financing  of  this  section 
of  the  conference  is  now  the  question,  and  the 
letter  desires  an  opinion  on  whether  it  should 
be  continued.  Chairman  Koch  also  asked  as  to 
whether  its  membership  should  be  confined  to 
the  conference  members  or  any  health  and  acci¬ 
dent  company.  The  idea  of  the  letter  is  to  for¬ 
mulate  a  plan  before  the  next  annual  meeting, 
which  is  to  be  held  in  September. 


Want  Reduction  on  Premium  Rates 

Registrar  Samuel  Davis,  on  behalf  of  the  stock 
liability  insurance  companies,  has  filed  with  the 
Massachusetts  Insurance  Department  an  appli¬ 
cation  for  its  approval  to  put  into  effect  a 
further  reduction  of  the  premium  rates  on  work¬ 
men’s  compensation.  In  February  of  this  year  a 
cut  of  approximately  twenty-five  per  cent  was 
effected.  Just  what  the  present  cut  in  the  rates 
will  amount  to  Registrar  Davis  declined  to  state. 
All  he  would  say  was  that  careful  study  of  the 
data  on  hand,  although  meagre,  indicates  that 
some  reduction  can  safely  be  made.  It  is  ex¬ 
pected  that  Commissioner  Hardison  will  make 
his  decision  in  regard  to  the  matter  within  the 
next  ten  days. 


Automobile  Accidents  More  Numerous 

Automobile  accidents  have  been  unusually  nu¬ 
merous  this  year,  and  the  accident  insurance 
companies  are  more  convinced  that  an  addi¬ 
tional  charge  should  be  made  on  owners  and 
users  of  automobiles  in  the  select  and  preferred 
classes.  The  proposed  new  uniform  policy 
which  has  been  submitted  to  the  companies  by 
the  International  Association  of  Casualty  and 
Surety  Underwriters  provides  for  an  extra  pre¬ 
mium  of  $2  for  each  $1000  of  principal  sum  and 
for  each  $5  of  weekly  indemnity  on  users  of 
automobiles.  Under  the  death  and  dismember¬ 
ment  form,  which  carries  no  weekly  indemnity, 
the  extra  charge  is  $1.20  per  $1000. 


Thomas  B.  Love  Elected  President 

Thomas  B.  Love  of  Dallas.  Texas,  was  elected 
president  of  the  Federal  Union  Surety  of  Indian- 
opolis  at  a  meeting  of  the  board  of  directors,  to 
succeed  R.  P.  Wofford,  also  of  Dallas,  who  re¬ 
signed  some  time  ago.  Mr.  Love  is  an  attorney 
and  was  formerly  Insurance  Commissioner  of 
Texas.  One  of  the  matters  discussed  at  the 
meeting  was  the  course  the  company  would  pur¬ 
sue  when  the  contract  it  holds  with  the  South¬ 
ern  Surety  of  Dallas  expires.  No  decision  was 
reached,  it  is  said.  The  company  has  a  capital 
of  $300,000  and  a  surplus  of  $82,000. 


THE  SPECTATOR 

“  MALINGERING 

AND  FEIGNED  SICKNESS 

An  Instructive  Work  for  Liability,  Accident 
and  Health  Insurance  Adjusters 

One  of  the  most  valuable  helps  to  the  work 
of  an  adjuster  for  health  and  accident  insur¬ 
ance  companies  is  the  work  by  Sir  John  Collie, 
M.  D.,  bearing  the  title  Malingering  and 
Feigned  Sickness.  It  is  written  in  a  humani¬ 
tarian  vein,  which  but  adds  to  the  potency  of 
its  illustrations  and  the  force  of  its  conclusions. 
The  author  dedicates  his  book  “To  the  British 
workman  to  whom  I  owe  much,”  and  having 
that  in  mind  he  treats  the  whole  subject  “more 
in  sorrow  than  in  anger.”  In  his  preface  he 
points  out  that  while  the  loss  may  be  made 
good  by  an  insurance  company,  yet  the  com¬ 
pany  is  composed  of  individuals  to  whom  the 
ultimate  loss  is  a  serious  consideration.  He 
adds  that  malingering  and  dishonesty  must 
have  had  an  influence  in  raising  the  cost  of  in¬ 
suring  against  accidents  to  industrial  workers 
to  a  point  where  it  is  far  in  excess  of  the 
actuarial  estimates  upon  which  the  Compensa¬ 
tion  Acts  (of  Great  Britain)  were  based. 

In  the  course  of  the  work  the  author  ap¬ 
parently  touches  on  every  phase  of  malinger¬ 
ing,  and  in  connection  with  all  injuries  and 
diseases  where  such  is  likely  to  be  practiced. 
Without  going  into  a  complete  resume  of  the 
contents  of  the  work,  its  scope  is  well  indi¬ 
cated  by  the  following  extracts  from  the 
twenty-six  chapter  headings:  What  is  ma¬ 
lingering?  Prevention  of  malingering;  Ex¬ 
amination  of  the  nervous  system,  of  the  eye, 
the  ear,  the  back,  the  upper  and  lower  ex¬ 
tremities  ;  Examination  by  X-Ray  photography ; 
Use  of  electricity  in  alleged  malingering;  ma¬ 
lingering  and  hernia,  epilepsy,  apoplexy,  heat¬ 
stroke,  insanity,  hemorrhage.  Accidents  where 
pre-existing  disease  is  present;  Reports  on 
probable  causes  of  death  after  the  event; 
Eponymic  signs;  Electrical  testing. 

A  careful  perusal  of  this  exhaustive  work — 
which  contains  also  many  actual  accounts  of 
malingering  practices — will  prove  of  inestim¬ 
able  value  to  every  adjuster  engaged  in  set¬ 
tling  claims  for  personal  injuries  or  sickness, 
no  matter  what  station  in  life  the  injured  per¬ 
son  may  occupy. 

The  work  contains  340  pages,  is  copiously 
illustrated,  thoroughly  indexed  and  substan¬ 
tially  bound  in  red  cloth.  Copies  of  this  work, 
price  $3.20,  delivered,  may  be  ordered  through 
the  Sole  Selling  Agents  for  the  Insurance 
World,  The  Spectator  Company,  P35  William 
street,  New  York. 


Interesting  Papers  to  be  Read 

Many  interesting  papers  will  be  read  at  the 
convention  of  the  International  Claim  Associa¬ 
tion,  which  will  be  held  in  October  at  Chatta¬ 
nooga,  Tenn.  Among  the  subjects  discussed  will 
be: 

“Eyesight  When  Destroyed  Completely”; 
“Subrosa  Settlements  of  Claims  vs.  Co-opera¬ 
tion”;  “Uniform  Requirements  on  Cancellations 
and  Waivers”;  “Co-operation”;  “The  Practical 
Method  of  Handling  Hernia  Claims  Under  Acci¬ 
dent  Policies”;  “Fraudulent  Claims  and  Punish¬ 
ment  of  Claimant”;  “Why  the  Routine  Adjuster 
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Fails”;  “The  Advantage  of  an  Independent  Ad 
juster”;  "Policy  (accident)”;  “Chronic  Dis 
eases”;  “Septic  Infection  in  Connection  with  Ac 
cident  Insurance”;  “The  Frenzied  Underwrite 
of  Present-Day  Contracts  by  the  Old  Line  Com 
panies”;  “The  Legal  Phases  of  Autopsies”  1 
“What  Constitutes  Regular  Attendance  by  a  Le 
gaily  Qualified  Physician  under  an  Accident  anr 
Health  Policy?”;  “When  Is  a  Disease  to  B< 
Termed  Chronic?”;  The  Effect  of  the  Acceptance 
of  an  Overdue  Premium”;  “Neurasthenia  andNeu 
ritis”;  “Diseases  not  Common  to  Both  Sexes 
Does  This  Limit  a  Man’s  Insurance?”;  “The 
Technique  of  Agency  Adjustments,  Including  Ex 
hibit  of  Forms  Used”;  and  “Septic  Infection  in 
Connection  with  Accident  Insurance.” 


Granite  Live  Stock  Insurance  Company 

The  Granite  Live  Stock  Insurance  Company  of 
Illinois,  of  Paris,  is  being  organized,  with  a 
capital  of  $100,000  to  succeed  the  Granite  Live 
Stock  Insurance  Company  of  Paris,  which  has 
been  writing  live  stock  business  on  the  mutual 
plan.  On  January  1  it  had  insurance  in  force  of 
$330,000.  The  new  company  has  $50,000  paid  in. 
Adolph  Levy  is  president,  W.  H.  Latta  of  India¬ 
napolis  vice-president,  and  J.  B.  Rice,  secretary 
and  treasurer. 


Important  Meetings 

July  8-11. — International  Association  of  Casu¬ 
alty  and  Surety  Underwriters,  Chateau  Fronte- 
nac,  Quebec. 

July  29. — National  Convention  Insurance  Com 
missioners,  Burlington,  Vt. 

September  4-6. — Detroit  Conference,  Hotel 
Clifton,  Niagara  Falls. 


Investigate  Occupational  Diseases 

MADISON,  June  16. — The  joint  resolution  by 
Senator  Zophy  for  an  investigation  of  occupa¬ 
tional  diseases  in  Wisconsin  has  passed  both 
Houses  of  the  Legislature.  A  committee  of  nine 
members  will  make  the  inquiry.  The  resolu¬ 
tion  is  broadly  comprehensive  of  the  investiga¬ 
tion  relating  to  sickness,  accident  and  invalidity  j 
insurance  and  all  matters  connected  therewith, 
including  an  inquiry  into  the  causes  contribut¬ 
ing  to  such  sickness,  accident  and  invalidity  in¬ 
surance  and  present  or  proposed  methods  for 
relieving  these  conditions.  It  also  directs  an  in¬ 
quiry  into  the  question  of  administering  an  in¬ 
surance  fund,  or  an  insurance  system,  by  the 
State  for  the  management  of  employers’  lia¬ 
bility  or  any  other  form  of  insurance  designed 
to  relieve  against  accident,  sickness  or  inval¬ 
idity.  Senator  Scott’s  hill,  carrying  an  appro¬ 
priation  for  this  investigation,  will  be  reported 
by  the  Senate  this  week.  It  is  understood  the 
Wisconsin  committee  will  co-operate  with  a 
similar  committee  appointed  by  Governor  Cox 
of  Ohio  in  making  a  full  investigation  of  the 
subject. 


Ask  Referendum  on  Green  Bill  in  Ohio 

CLEVELAND.  June  14. — Late  this  week  Sec¬ 
retary  C.  S.  Gongwer  of  the  Ohio  Equity  Asso¬ 
ciation  filed  with  Secretary  of  State  Graves  at 
folumbus  a  petition  containing  the  names  of  77.- 
824  voters,  asking  for  a  referendum  vote  on  the 
Green  workmen's  compensation  law,  enacted  by 
the  legislature  last  winter.  Accompanying  this 
was  another  petition  containing  37,130  names, 
asking  the  initiation  of  a  new  compensation  bill 
prepared  by  the  association.  Both  petitions  con¬ 
tain  several  thousand  more  names  than  neces¬ 
sary  to  secure  the  vote  at  the  polls  when  the 
fall  election  is  held. 

The  substitute  bill  proposed  by  the  association 
is  more  liberal  than  the  administration  law  in 
its  treatment  of  workmen,  but  it  provides  that 
an  employer  may  select  one  of  several  different 
methods  of  providing  compensation.  This  al¬ 
lows  the  liability  companies  to  become  competi¬ 
tors  of  the  State  fund,  and  to  this  the  adminis¬ 
tration  violently  objects.  Governor  Cox  has 
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'  threatened  to  make  a  campaign  for  the  reten¬ 
tion  of  the  present  law  during  the  summer  and 
has  been  the  author  of  several  very  bitter  out¬ 
bursts  against  the  Ohio  Equity  Association.  He 
claims  it  is  dominated  by  the  liability  com¬ 
panies.  The  organization,  however,  is  preparing 
to  ask  for  a  referendum  vote  on  two  tax  meas¬ 
ures,  which,  it  is  claimed,  will  increase  the  tax 
payments  very  materially  if  allowed  to  become 
effective. 


Massachusetts  Bonding  and  Insurance  Co. 

The  Massachusetts  Bonding  and  Insurance 
Company  of  Boston  has  instituted  a  campaign 
for  residence  burglary  business  on  the  basis  of 
small  policies  of  from  $100  up  in  States  out¬ 
side  of  Massachusetts  and  $500  up  in  its  home 
State.  The  company  claims  that  the  natural 
development  of  this  business  has  been  re¬ 
tarded  by  the  custom  of  issuing  policies  in  mini¬ 
mum  amounts  of  $1000,  and  by  neglecting  to 
meet  the  demand  for  protection  on  the  part  of 
householders  for  whom  smaller  policies  will 
give  adequate  coverage.  The  small  policies  are 
issued  on  unrestricted  forms  except  that  lia¬ 
bility  for  money  is  excluded  and  a  full  coinsur¬ 
ance  clause  is  used  covering  articles  of  gold  and 
sterling  silver,  jewelry,  watches,  wearing  ap¬ 
parel  and  furs.  The  company  is  an  important 
factor  in  burglary  insurance  business  and  makes 
an  energetic  drive  for  business,  so  that  its  ex¬ 
perience  in  working  out  the  development  of  its 
business  along  these  lines  will  be  watched  with 
much  interest. 


Casualty  Notes 

— The  Detroit  Conference  will  hold  its  annual  meet¬ 
ing  September  6-8  at  the  Hotel  Clifton,  at  Niagara 
Falls. 

— The  Massachusetts  Accident  of  Boston  has  ap¬ 
plied  for  a  license  in  Indiana,  where  it  will  write 
personal  accident  lines. 

— Thomas  Bloomfield,  general  manager  of  the  Pru¬ 
dential  Casualty  of  Indianapolis,  is  revisiting  his  old 
home  in  England,  where  he  will  spend  some  three 
months. 

— F.  A.  Cox,  cashier  of  the  Southwestern  Casualty 
of  San  Antonio,  Tex.,  since  its  organization,  has  re¬ 
signed  to  accept  special  agency  work  in  the  field. 

— George  F.  Coar,  formerly  secretary  of  the  Penn¬ 
sylvania  Casualty  of  Scranton,  has  been  appointed 
superintendent  of  the  Western  department  of  the 
Globe  Indemnity  of  New  York,  with  headquarters 
at  Chicago.  Kenneth  Spencer  will  be  assistant  super¬ 
intendent. 


— The  Union  Liability  of  Chicago,  which  was  or¬ 
ganized  last  fall,  has  leased  the  quarters  opposite 
their  present  location  at  19  South  La  Salle  street.  The 
increase  in  business  has  caused  the  old  quarters  to 
become  overcrowded.  The  company  is  now  licensed 
in  five  States. 


— The  Detroit  branch  office  of  the  Fidelity  and 
Casualty  of  New  York,  Benson  &  Upington,  resident 
managers,  has  been  moved  to  new  commodious  quar¬ 
ters  at  716  to  721  Hammond  building.  A  complete 
claim  department  has  been  added  and  the  office  is  one 
of  the  best  equipped  in  the  Middle  West. 


— The  National  Fidelity  and  Casualty  of  Omaha 
(  has  appointed  Frederick  W.  Young  associate  manager 
of  its  liability  department.  Mr.  Young  has  had  nine 
years’  experience  in  the  casualty  business.  For  six 
years  he  was  with  the  Frankfort  General  of  New 
York,  and  more  recently  has  been  with  the  General 
Accident  of  Perth. 


— The  Business  Mens  Accident  Association  ot 
America  of  Kansas  City  has  been  licensed  in  Okla¬ 
homa.  The  association  received  1570  applications  for 
insurance  during  May,  making  a  total  of  3000  for 
April  and  May.  During  May  $7201  were  paid  in  acci¬ 
dent  and  health  claims.  The  association  has  been 
licensed  in  Oklahoma. 


— Laurance  H.  Phister  &  Co.  of  Kansas  City  have 
been  appointed  general  agents  for  Kansas,  with  the  ex¬ 
ception  of  Shawnee  County,  for  the  Maryland  Cas¬ 
ualty  of  Baltimore,  succeeding  Bailey  Bros.  &  Co., 
who  retain  that  county.  Laurance  H.  Phister  &  Co. 
have  been  general  agents  for  that  company  in  West¬ 
ern  Missouri  for  more  than  six  years. 


TO  HOLD  ANNUAL  MEETING 
AT  QUEBEC 


Casualty  and  Surety  Underwriters  Ar¬ 
range  Elaborate  Programme 


MANY  NOTABLE  SPEECHES  PLANNED 


International  Association  Will  Devote  Four  Days 
to  Business  and  Pleasure 

The  programme  for  the  annual  meeting  of  the 
International  Association  of  Casualty  and  Sure¬ 
ty  Underwriters  at  the  Chateau  Frontenac  at 
Quebec,  July  8  to  11,  has  been  arranged,  with 
the  exception  of  a  few  addresses  to  be  added 
later.  The  meeting  will  be  called  to  order  at 
10  o’clock,  and  the  address  of  welcome  will  be 
made  by  Mayor  Napoleon  Drouin.  The  re¬ 
mainder  of  the  morning  session  will  be  taken  up 
by  President  Charles  H.  Holland’s  annual 
address  and  routine  business.  Wednesday  morn¬ 
ing  will  be  devoted  almost  exclusively  to 
addresses,  among  which  are: 

Address  of  the  vice-president — J.  Schofield 
Rowe,  vice-president  ^Etna  Life  of  Hartford. 
Address — “The  Economic  and  Essential  Func¬ 
tions  of  the  Insurance  Companies  in  the  Admin¬ 
istration  of  Workmen’s  Compensation  Laws,”  R. 
L.  Drake,  secretary  Industrial  Accident  Board  of 
Michigan,  Lansing,  Mich.  Address— “Merit  Rat¬ 
ings  for  Liability  and  Workmen’s  Compensation 
Risks, ’’Carl  M.  Hansen,  secretary  Accident  Pre¬ 
vention,  Inspection  and  Merit  Classification  De¬ 
partment,  Workmen’s  Compensation  Service 
Bureau,  New  York,  N.  Y. 

At  the  afternoon  session  Vice-President  Victor 
E.  H.  Hoagland,  vice-president  of  the  New 
Jersey  Fidelity  and  Plate  Glass  of  Newark,  will 
make  an  address,  to  be  followed  by  others,  which 
will  be  announced  later.  That  evening  the  vari¬ 
ous  sectional  meetings  will  take  place.  Thurs¬ 
day  morning  will  be  turned  over  to  the  personal 
accident  and  health  meeting.  Addresses  will  be 
made  by  Vice-President  Hedley  R.  Woodward, 
vice-president  of  the  Fidelity  and  Casualty  of 
New  York,  which  will  be  followed  by  reports  of 
the  various  committees.  The  programme  for 
Thursday  afternoon  has  not  been  completed. 
The  last  day  will  be  begun  with  a  general  dis¬ 
cussion  of  subjects  entered  into  at  the  first  gen¬ 
eral  session,  and  this  will  be  followed  by  the 
election  of  officers.  On  Friday  afternoon  an  en¬ 
tertainment  will  be  arranged,  and  that  evening 
the  annual  banquet  will  be  given.  Many  inter¬ 
esting  sight-seeing  trips  have  been  planned,  and 
the  courtesies  of  the  Quebec  Golf  Club  have  been 
extended  the  members. 


LIFE  INSURANCE 


Agency  Convention  of  State  Life 

The  second  annual  convention  of  the  $100,000 
and  $200,000  Club  of  the  State  Life  of  Indiana¬ 
polis  was  held  on  Thursday  and  Friday  of  last 
week  at  the  home  office  city.  It  was  described 
by  Vice-President  Charles  F.  Coffin  of  the  com¬ 
pany  as  “a  little  family  love  feast,”  and  was 
devoted  mostly  to  pleasure.  The  first  day  the 
members  were  given  a  luncheon,  taken  to  the 
ball  game,  and  a  dinner  that  evening,  at  which 


Governor  Ralston  of  Indiana  delivered  an  ad¬ 
dress.  The  response  was  made  by  C.  V.  Le 
Craw,  Southern  superintendent  of  agents.  A 
short  business  conference  was  held  on  Friday 
morning,  followed  by  an  automobile  trip. 
Luncheon  was  served  at  the  Indianapolis  Canoe 
Club,  and  that  evening  an  elaborate  banquet  was 
given  at  the  Claypool  Hotel.  Mr.  Coffin  served 
as  toastmaster. 

Responses  were  made  by  V.  L.  Stanton, 
Georgia  Agency,  “The  Vista  of  the  Years”;  J. 
W.  Popham,  Texas  State  manager,  “The  Lone 
Star  State”;  C.  H.  Beckett,  actuary  of  the  com¬ 
pany,  “The  Uniqueness  of  the  State  Life”;  W.  C. 
Bobbs,  chairman  executive  committee,  "The 
Base  of  the  Pyramid”;  Hon.  W.  H.  O'Brien,  Au¬ 
ditor  of  State,  address. 


Independent  Life  of  Nashville 

Plans  for  the  consolidation  of  the  assets  of 
the  Western  and  Atlantic  Fire  of  Nashville  with 
the  Independent  Life,  also  of  Nashville,  were 
considered  at  a  meeting  last  week  of  the  com¬ 
mittee  of  seven  stockholders  appointed  to  wind 
up  the  affairs  of  the  former  company.  A  meet¬ 
ing  of  the  stockholders  will  be  held  later  this 
month,  when  the  proposition  will  be  decided 
upon  one  way  or  the  other.  Commissioner 
Taylor  of  the  Tennessee  Insurance  Department 
has  agreed  to  this  method,  providing  the  capital 
of  the  life  company  be  reduced  to  $105,000.  The 
authorized  capital  is  now  $400,000,  divided  into 
shares  of  $10,  but  the  intention  is  to  issue  cer¬ 
tificates,  with  a  par  value  of  $5,  to  all  the  stock¬ 
holders  of  the  Western  and  Atlantic  if  the 
present  plan  is  ratified.  The  assets  of  the  West¬ 
ern  and  Atlantic  approximate  $297,000  exclusive 
of  $30,000  paid  to  the  Globe  and  Rutgers  of  New 
York  for  the  reinsurance  of  the  company’s  busi¬ 
ness.  These  figures  were  issued  in  a  statement 
prepared  last  week. 


Will  Write  Life  Business  Only 

The  stockholders  of  the  Commercial  Life  and 
Casualty  of  Savannah,  Ga.,  at  a  meeting  held 
last  week  voted  to  eliminate  the  writing  of  cas¬ 
ualty  business,  which  the  charter  provides,  and 
to  confine  its  attention  to  life  business.  The 
$100,000  of  capital  raised  for  the  purpose  was 
then  ordered  transferred  to  surplus.  President 
W.  W.  Williamson  reported  the  company  was  in 
good  condition,  and  that  the  prospects  were 
bright.  The  directors  and  officers  were  re¬ 
elected. 


Reinsures  Industrial  Business 

The  North  Carolina  industrial  business  of  the 
North  State  Life  of  Kinston,  N.  C.,  has  been  re¬ 
insured  in  the  American  National  of  Galveston, 
Texas,  and  the  South  Carolina  business  has  been 
taken  over  by  the  Carolina  Life  of  Columbia, 
S.  C.  The  company  had  industrial  business  in 
force  at  the  end  of  1912  of  nearly  $1,300,000.  The 
American  National  recently  took  over  the  indus¬ 
trial  business  of  the  Cherokee  Life  of  Rome, 
Ga. 


Beacon  Life  of  Indianapolis 

The  Beacon  Life  of  Indianapolis,  which  is  be¬ 
ing  organized,  with  a  capital  of  $100,000,  will 
shortly  be  ready  to  begin  business,  practically 
all  the  stock  having  been  sold.  Officers  have 
been  elected  as  follows:  O.  P.  Woodruff,  presi¬ 
dent;  George  W.  Head,  vice-president;  W.  S. 
Poling,  treasurer,  and  Guy  J.  Derthick,  treas¬ 
urer. 
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MEDICO-ACTUARIAL  MOR¬ 
TALITY  INVESTIGATION 


Important  Features  of  Second  Volume 
of  Report 


INFLUENCE  OF  BUILD  ON  MORTALITY 


Effect  of  LTnderweight  and  Overweight — Also 
Height — Plans  of  Insurance  Selected  by 
Insured 

INFLUENCE  OF  BUILD  ON  MORTALITY 

In  Volume  II  of  the  Report  on  the  Medico- 
Actuarial  Mortality  Investigation,  which  is  be¬ 
ing  conducted  by  the  Actuarial  Society  of 
America  and  by  the  Association  of  Life  Insur¬ 
ance  Medical  Directors,  there  appear  the  results 
of  an  investigation  into  the  mortality  among 
men  according  to  degree  of  departure  from  the 
average  weight.  In  common  with  all  investiga¬ 
tions  of  such  a  nature  a  standard  is  required  to 
determine  the  normal  deaths.  This  standard 
consists  of  sets  of  mortality  ratios  which  take 
account  of  the  age  of  the  insured  at  entry  and 
of  the  duration  of  the  policy,  and  is  known  as 
the  M.  A.  Table.  It  is  published  in  Volume  I  of 
the  report  of  the  committee,  and  is  based  on  the 
experience  of  forty-three  companies  on  standard 
or  average  lives  under  policies  issued  from  1885 
to  1908.  When  a  class  or  a  group  of  lives  is  said 
to  show  100  per  cent  mortality,  it  means  that 
the  actual  experience  has  been  in  accordance 
with  the  M.  A.  Table,  i.  e.,  the  actual  deaths  are 
the  same  as  the  expected  deaths  as  calculated 
from  the  table.  If  120  per  cent,  then  the  mor¬ 
tality  has  been  20  per  cent  greater  than  the 
standard  or  average  experience  of  the  com¬ 
panies,  i.  e.,  the  actual  deaths  are  greater  by 
20  per  cent  than  the  expected  deaths  by  the  M. 
A.  Table. 


UNDERWEIGHTS 

At  the  young  ages  of  entry  underweight  is  of 
considerable  importance,  as  may  be  seen  from 
the  following  exhibit,  which  is  based  on  the  per¬ 
centage  of  variation  from  the  average  weight: 

PERCENTAGE  VARIATION  FROM  AVERAGE 
WEIGHT. 

Below  the  Average  Weight. 

—30  —20  —10 


Ages  at  Ratio  of  Actual  to  Expected  Average 
Entry.  Deaths.  Weight. 

20  to  24 .  141%  127%  '  113%  104% 

25  to  29 .  128%  117%  106%  100% 

30  to  34 .  117%  109%  101%  97% 

35  to  39 .  108%  102%  97%  95% 


The  foregoing  means,  for  example,  that  the 
companies  experienced  a  mortality  of  141  per 
cent  (41  per  cent  above  the  normal)  on  lives 
aged  20  to  24  at  the  date  of  issue  of  the  poli¬ 
cies  who  were  30  per  cent  under  the  average 
weight,  the  relative  mortality  decreasing  as  the 
age  at  entry  increases,  so  that  the  ratio  of 
actual  to  expected  deaths  at  ages  of  entry  35  to 
39  is  only  108  per  cent  on  insured  who  were  30 
per  cent  below  the  average  weight. 

After  age  40  at  entry  the  relative  mortality, 
even  of  those  below  the  average  weight  to  a 
marked  degree,  was  less  than  the  normal.  The 
committee  came  to  the  conclusion  that  if  great 
care  is  taken  in  the  selection  of  risks,  under¬ 
weight,  even  to  a  considerable  degree,  has  no 
detrimental  influence  on  the  mortality,  except  at 
the  younger  ages  at  entry. 


OVERWEIGHT 

The  investigation  of  the  overweights  shows 
the  serious  effect  on  mortality  of  a  distinct  de¬ 
parture  from  the  average  weight,  especially  at 
the  middle  ages  of  life.  For  example,  those  30 
per  cent  overweight  showed  a  mortality  at 
ages  at  entry  20  to  24  of  106  per  cent,  and  at 
ages  of  entry  40  to  44,  150  per  cent  of  the 
standard.  A  brief  table  is  given  showing  the  in¬ 
fluence  of  overweight  on  mortality. 

PERCENTAGE  VARIATION  FROM  AVERAGE 
WEIGHT. 


Above  the  Average  Weight. 
Ages  +10  +20  +30  +40  +50 

At  Entry.  Ratio  of  Actual  to  Expected  Deaths. 

20  to  24 .  99%  101%  106%  113%  126% 

30  to  34 .  97%  111%  124%  129%  157% 

40  to  44 .  105%  126%  150%  162%  193% 

50  to  53 .  111%  123%  144%  169%  184% 

60  to  62 .  108%  113%  123%  141%  159% 


The  percentages  in  the  foregoing  table  repre¬ 
sent  the  ratio  of  actual  to  expected  deaths  by 
the  M.  A.  standard;  accordingly  the  percentage 
of  99  per  cent  (first  percentage  in  table)  means 
that  the  mortality  at  ages  at  entry  20  to  24  into 
the  companies  of  those  10  per  cent  above  the 
average  weight  was  slightly  under  the  standard 
mortality.  This  and  other  percentages  in  the 
foregoing  table  indicate  that  overweight,  unless 
marked,  is  not  a  serious  matter  at  the  young 
ages  at  entry. 

The  statistics  show  that  the  point  of  lowest 
mortality  for  the  young  ages  at  entry  lies  in  the 
groups  from  15  to  20  pounds  above  the  average 
weight,  while  for  ages  35  to  49  it  is  in  the  group 
from  5  to  10  pounds  under  the  average  weight. 
“In  general,  it  may  be  said  that  the  lowest  mor¬ 
tality  is  experienced  among  those  insured  who 
are  somewhat  above  the  average  weight  at  the 
younger  ages  at  entry,  and  who  are  below  the 
average  weight  at  the  older  ages  at  entry.” 

EFFECT  OF  HEIGHT  ON  MORTALITY 

The  statistics  were  divided  into  three  groups 
of  height.  As  the  average  height  of  the  men 
was  found  to  be  5  feet  8%  inches  in  their  shoes, 
the  middle  group  of  heights  was  taken  as  5  feet 
7  inches  to  5  feet  10  inches  inclusive,  and  the 
other  two  groups  5  feet  3  inches  to  5  feet  6 
inches  and  5  feet  11  inches  to  6  feet  2  inches. 
Combining  all  policies  irrespective  of  the  weight 
of  the  insured,  and  considering  only  the  height, 
the  following  is  the  result: 

RATIO  OF  ACTUAL  TO  EXPECTED  DEATHS. 


Height  Height  Height 

5  ft.  3  ins.  5  ft.  7  ins.  5  ft.  11  ins. 

Ages  to  to  to 

at  Entry.  5  ft.  6  ins.  5  ft.  10  ins.  6  ft.  2  ins. 


20  to  29 .  96%  110%  122% 

30  to  39 .  107%  109%  113% 

40  to  49 .  110%  109%  120% 

50  to  59 .  108%  109%  101% 


At  ages  of  entry  20  to  29  the  mortality  is  seen 
to  he  about  one-quarter  higher  among  the  tall 
than  among  the  short  men. 

Other  tables  in  the  report  are  givep  to  show 
that  the  same  effect  as  the  foregoing  exists 
when  the  insured  are  divided  into  various  groups 
of  overweights  and  of  underweights. 

At  the  younger  ages  tall  men  have  proved  less 
desirable  risks  than  short  men;  at  the  older 
ages  short  and  medium-sized  men  have  been 
slightly  worse  risks  than  tall  men. 

DISTRIBUTION  BY  PLAN  OF  INSURANCE 

As  the  question  naturally  arose:  What  is  the 
connection  between  the  plan  of  insurance  se¬ 
lected  by  the  applicant  and  the  mortality  ex¬ 
perience?  the  distribution  of  the  business  by 
plan  was  obtained. 

The  following  short  exhibit  shows  the  distri- 
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bution  by  plan  of  insurance  of  those  greatly 
underweight  or  markedly  overweight,  with  those 
from  10  pounds  underweight  to  10  pounds  over¬ 
weight: 


Variation 
From 
Average 
Weight 
iN  Pounds. 

—10  to  +10. . . 

— 50  and  more 
underweight . 

+50  and  more 
overweight. .. 


Distribution  by  Plan. 

Limited  Endowment 
Ordinary  Payment  Insurance 

Life  Plan.  Life  Plan.  Plan. 
44%  40%  16% 


39% 

33% 


39% 

37% 


22% 

30% 


The  distribution  by  plan  is  given  in  the 
report  by  ages  at  entry,  and  it  appears 
from  these  tables  that  the  proportion  of  en¬ 
dowment  insurance  was  fully  twice  as  great 
at  the  older  ages  at  entry  among  the  insured 
50  and  more  pounds  over  the  average  weight 
than  among  those  of  average  weight.  The 
companies  apparently  sought  to  protect  them¬ 
selves  against  the  results  of  mortality  among 
insured  considerably  overweight  by  limiting 
many  of  them  to  endowment  insurance.  These 
tables  also  show  that  the  percentage  of  ordinary 
life  policies  among  the  policyholders  of  normal 
weight  increases  with  the  advancing  age  at 
entry,  while  the  percentage  of  Limited  Payment 
Life  decreases  as  rapidly. 

This  study  of  the  influence  of  build  on  mor¬ 
tality  under  744,672  policies,  which  has  been 
made  by  committee  of  the  actuaries  and  the 
medical  directors,  should  be  of  great  value  in 
the  scientific  selection  of  risks  for  life  insurance. 

Copies  of  Volume  II  of  the  Medico- Actuarial 
Mortality  Investigation  Report,  just  published, 
from  which  the  foregoing  is  made  up,  should  be 
ordered  at  once  through  The  Spectator  Company, 
135  William  street,  New  York,  Sole  Selling 
Agents  for  the  United  States  and  Canada. 
Price,  $10.  On  receipt  of  order  this  book  will  be 
promptly  shipped. 


Progressive  National  Life,  Chicago 

The  Progressive  National  Life  will  be  the 
name  of  the  new  company  proposed  at  Chicago 
to  write  sub-standard  risks,  provided  the  title 
is  agreeable  to  the  Illinois  Insurance  Depart¬ 
ment.  It  will  have  a  capital  of  $250,000,  and  the 
stock  will  be  sold  at  two  for  one,  with  a  pro¬ 
motion  expense  of  twenty-five  per  cent.  The 
company  will  obtain  a  license  as  soon  as  $100,- 
000  capital  and  $50,000  surplus  has  been  paid  in. 
Besides  writing  sub-standard  risks,  it  also  pro¬ 
poses  to  write  colored  risks,  and  the  plan  is  to 
have  the  company  ready  for  business  within  the 
next  three  or  four  months.  The  stock  is  being 
sold  by  I.  C.  Newman  &  Co.,  fiscal  agents,  which 
concern  has  a  capital  of  $25,000,  a  half  of  which 
has  been  paid  in,  and  the  other  half  preferred. 
Officers  of  the  company  are  I.  C.  Newman,  presi¬ 
dent;  S.  C.  Cooperman,  treasurer;  L.  J.  Malmin, 
secretary. 


United  Life  and  Accident  of  Concord 

The  United  Life  and  Accident  Insurance  Com¬ 
pany  of  Concord,  N.  H.,  has  been  incorporated, 
with  a  capital  of  $250,000,  and  :t  will  have  a  sur¬ 
plus  of  an  equal  amount.  The  incorporators  are 
William  F.  Thayer,  Edson  J.  Hill,  Charles  J. 
Jackman,  William  A.  Stone,  John  H.  Brown,  S. 

W.  Jameson  and  Allen  Hollis.  The  company  will 
write  life,  casualty,  liability  and  surety  busi¬ 
ness.  C.  E.  Carr  of  Andover  has  been 
elected  president  and  Mr.  Hollis  secretary.  Mr. 
Jameson,  who  is  of  New  York,  is  the  chief  pro-  | 
moter  of  the  company. 


une  19,  1913 

Travelers  Fiftieth  Anniversary 

The  Travelers  Insurance  Company  celebrated 
s  fiftieth  anniversary  with  a  grand  opening  of 
s  reconstructed  home  office  building  in  Hart- 
>rd  on  Tuesday.  On  June  17,  1863,  the  charter 
f  the  company  was  approved  by  Governor  Buck- 
lgham,  the  famous  War  Governor  of  Connecti- 
jt,  and  in  April,  1864,  the  first  contract  of  the 
jmpany  was  issued.  Personal  invitation  to  the 
pening,  to  the  number  of  five  thousand,  were 
sued,  and,  in  addition  to  these,  all  policy- 
olders  of  the  company  were  invited.  During 
le  afternoon  fully  four  thousand  people  at- 

|>nded  the  affair,  which  was  brilliant  through-  • 
ut.  Among  the  earliest  guests  were  the  stock- 
olders,  officials  of  the  city,  officers  of  the 
venty  Hartford  companies,  and  prominent  gen- 
ral  agents  and  managers  of  companies,  with 
ome  offices  outside  of  Hartford. 

President  Sylvester  C.  Dunham,  assisted  by 

Iie  official  family  of  the  Travelers,  were  sta- 
oned  in  the  Assembly  Hall  and  received  the 
jests. 

From  50  to  100  ushers  assisted  in  showing  the 
irious  rooms  and  explaining  the  different  work 
ad  the  latest  machinery  used  in  the  departm¬ 
ents.  Particularly  interesting  to  the  general 
lblic  was  the  museum  of  safety  devices  and 

lards  for  the  prevention  of  industrial  acci- 

If 

ants.  Parts  of  machines  and  cables  which  have 
aen  found  defective  and  pieces  of  boilers  that 
ave  been  the  causes  of  accidents  were  shown. 
The  various  offices  were  in  fine  array,  and 
prgeous  bouquets  of  roses  decorated  each, 
laborate  refreshments  were  served  the  guests 
1  the  ninth  floor  in  the  rooms  of  the  Travelers 
lub,  a  club  of  home  office  employees  numbering 
pout  400. 


Will  Insure  Y.  M.  C.  A.  Members 

The  iEtna  Life  of  Hartford  has  arranged  with 
le  Young  Men’s  Christian  Association  of  New 
ork  to  write  life,  health  and  accident  risks  on 
le  members,  affording  them  insurance  at  a  low 
>st.  The  insurance  will  be  issued  in  units  and 
ich  will  be  divided  into  the  following  items: 

(a)  $1000  of  ordinary  life  insurance. 

(b)  $2000  principal  amount  of  accident  insur- 
!  ice. 

(c)  $10  a  week  accident  disability  indemnity. 

(d)  $10  a  week  indemnity  for  disability  from 
•dinary  illness. 

Unless  a  special  examination  is  required  owing 
1  the  family  health  history,  the  members  will 
J  taken  without  being  examined.  The  mem- 
?rs  are  allowed  from  $500  to  $7500  life  insur- 
lce,  and  health  and  accident  insurance  in  pro- 
irtion.  If  the  insured  leaves  the  association 
3  will  have  to  pay  the  full  insurance  rate  in 
■der  to  hold  the  policy. 


Important  Meetings 

July  29. — National  Convention  Insurance  Com- 
issioners,  Burlington,  Vt. 

August  19-22. — American  Life  Convention,  St. 
aul,  Minn. 

August  19-22. — Annual  Convention  Life  Under- 
riters. 

August  26. — Association  of  Canada,  Ottawa; 
ational  Fraternal  Congress,  Chicago. 
September  16-18. — National  Association  of  Life 
nderwriters,  Marlborough  Blenheim.  Atlantic 
ty,  N.  J. 


No  State  Insurance  for  Illinois 

The  Illinois  House  Committee  on  Insurance 
et  at  Springfield  last  week  for  a  hearing  on 
ouse  Bill  No.  80,  which  provided  for  State  life 
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insurance  modeled  after  the  present  Wisconsin 
law.  The  members  of  the  committee  did  not 
seem  to  think  that  the  State  needed  such  a  law 
and  on  motion  of  Representative  Dillon  of  Jo- 
Daviss  county  the  measure  was  tabled.  Sey¬ 
mour  Stedman  of  Chicago,  one  of  the  three  So¬ 
cialist  members  of  the  House,  introduced  the 
bill  and  has  worked  faithfully  for  its  passage, 
but  failed  to  convince  the  members  that  such  a 
measure  was  necessary. 


Gibraltar  Life  to  Increase  Capital 

The  capital  stock  of  the  Gibraltar  Life  of 
Paris,  Texas,  will  be  increased  from  $100,000  to 
$250,000,  and  the  shares  will  be  offered  at  $125 
each.  The  present  stockholders  will  subscribe 
to  a  large  amount  of  the  new  issue,  and  the  in¬ 
crease  will  be  disposed  of  without  promotion 
expense.  It  is  the  intention  to  erect  a  home 
office  building  with  the  proceeds  from  the  new 
stock.  More  than  eighty  per  cent  of  the  stock 
was  represented  at  the  meeting. 


Western  States  Life,  San  Francisco 

Captain  Harry  Ford,  inspectors  of  agencies  for 
the  Western  States  Life  of  San  Francisco,  has 
been  promoted  to  superintendent  of  agencies  of 
that  company.  He  has  been  with  the  Western 
States  Life  since  shortly  after  the  company  be¬ 
gan  business. 

The  company,  during  the  two  years  beginning 
June  1,  1911,  and  ending  May  31,  1913,  received 
5000  applications  for  more  than  $11,400,000  of 
new  business,  of  which  almost  2800  applications 
for  over  $6,100,000  was  paid  for  during  the  second 
year,  showing  an  increase  of  more  than  $800,000 
of  paid-for  business.  The  admitted  assets  on 
May  31  last  amounted  to  $1,515,806  as  compared 
with  $1,348,086  on  May  31,  1911.  The  increase  in 
assets  from  June  1,  1911,  to  the  end  of  May,  1912, 
was  $55,401,  and  the  increase  from  June  1,  1912, 
to  May  31,  1913,  was  $112,318,  showing  a  totaled 
gain  of  $167,720. 


The  Puritan  Life 

The  Puritan  Life  of  Providence,  R.  I.,  has 
moved  into  its  new  home  on  the  fourth  floor  of 
the  Turks  Head  building.  This  building,  which 
is  one  of  the  latest  achievements  of  the  Thomp¬ 
son  Starrett  Company  in  New  England,  is  not 
yet  completed,  but  a  few  of  the  progressive  in¬ 
stitutions  and  legal  firms  of  the  city  are  already 
transactin'-  business  within  its  walls.  The 
Puritan  Life  occupies  a  large  semi-circular 
suite,  every  room  having  excellent  light  and 
ventilation.  It  is  the  intention  of  the  company 
to  refurnish  these  offices  with  mahogany  steel 
furniture  and  to  have  constructed  in  the  main 
entrance  way  a  very  handsome  leather  settee 
surrounding  a  large  circular  column,  which  is 
located  in  the  middle  of  the  lobby.  When  the 
offices  are  completed,  Providence  will  have  a 
life  company  of  whose  home  office  it  may  be 
justly  proud. 


— The  Volunteer  State  Life  of  Chattanooga  expe¬ 
rienced  its  banner  month  in  May.  More  than  $800,000 
of  new  business  was  written. 
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LIFE  LEGISLATION  OF  1913 


Robert  Lynn  Cox  Says  2109  Bills  Were 
Offered  in  Forty-two  States 

INCREASE  70  PER  CENT  IN  FOUR  YEARS 


Rumors  as  to  Association  President 

NASHVILLE,  June  16. — Life  insurance  men 
are  noting  with  interest  reports  regarding  presi¬ 
dential  probabilities  for  the  National  Associa¬ 
tion  of  Life  Underwriters,  the  1912  convention 
of  which  was  held  in  this  State.  The  names 
most  frequently  proposed  at  present  are  those  of 
Ernest  J.  Clark,  general  agent  of  the  John  Han¬ 
cock  of  Boston  at  Baltimore,  and  Warren  M. 
Horner,  general  agent  of  the  Provident  Life  and 
Trust  of  Philadelphia  at  Minneapolis.  Mr.  Clark 
has  been  secretary  of  the  association  and  a 
member  of  the  council  of  the  organization  for 
several  years.  Mr.  Horner  has  distinguished 
himself  by  his  aggressive  work  at  the  head  of 
the  publicity  and  conservation  committee  of  the 
organization. 


Detailed  Account  of  Measures  Examined  Made 
to  Association  of  Life  Insurance  Presidents 

Robert  Lynn  Cox,  general  counsel  for  the  As¬ 
sociation  of  Life  Insurance  Presidents,  in  mak¬ 
ing  his  report  to  that  organization  relative  to 
the  legislative  work  of  the  year,  says  that  2109 
measures,  presented  in  forty-two  legislatures, 
have  been  examined,  as  compared  with  1250  in 
1909  and  1650  in  1911.  He  declares  that  the  leap 
of  nearly  seventy  per  cent  in  four  years  is 
partly  accounted  for  by  the  natural  expansion 
of  purely  life  insurance  bills  and  by  the  broaden¬ 
ing  of  the  association’s  activities  along  these 
lines.  So  far  this  year  there  have  been  ninety- 
seven  laws  enacted  directly  affecting  the  busi¬ 
ness  of  legal  reserve  life  insurance  companies 
over  ninety-four  at  this  time  in  1911.  He 
further  states  that  the  enactment  of  three  com¬ 
prehensive  codes  has  brought  more  uniformity 
in  life  insurance  laws. 

The  4500  statutory  requirements  already  affecting 
life  insurance  companies  and  their  policyholders  in 
this  country  have  been  considerably  augmented  by  the 
activities  of  the  forty-two  State  legislatures  in  session 
thus  far  this  year.  Some  of  the  additions  or  changes 
to  the  laws,  particularly  those  caused  by  the  enactment 
of  complete  insurance  codes,  while  increasing  the  sum 
total  of  requirements,  work  for  uniformity,  in  that 
many  of  them  are  similar  to  the  provisions  of  other 
States.  This  standardization  of  the  laws  by  the  dif¬ 
ferent  States  involves  more  routine  work  for  the  time 
being  on  the  part  of  the  home  offies  of  the  companies, 
but  in  the  end  is  less  expensive  and  less  confusing 
than  obeying  widely  different  statutory  provisions  on 
the  same  subjects.  This  very  slow  process  toward  uni¬ 
formity  which  is  going  on  among  the  States  is  one 
encouraging  sign  to  be  found  in  the  midst  of  the 
largely  increasing  number  of  legislative  proposals 
affecting  life  insurance  that  are  introduced  each  suc¬ 
ceeding  year.  Another  hopeful  feature  is  the  open- 
minded  attitude  of  legislators  with  respect  to  meas¬ 
ures  dealing  with  the  intricate  and  still  somewhat  mis¬ 
understood  institution  of  life  insurance. 

BILLS  IN  VARIOUS  STATES 

There  were  191  bills  examined  in  thirty-three 
States  on  the  subject  of  taxation,  including  the 
tax  on  premiums,  general  franchise  and  corpora¬ 
tion  taxes  and  general  revenue  measures.  The 
report  continues  that  thirty-nine  bills  on  the 
subject  of  real  estate  mortgage  loan  taxations 
were  introduced  in  thirteen  States,  and  that 
under  the  heading  of  “Recording  Mortgage  Tax 
and  Exemption  Bills,”  and  such  measures,  there 
were  thirty-eight  bills  in  fifteen  States.  Com¬ 
pulsory  investment  measures  were  introduced 
in  Indiana,  Missouri,  Nebraska,  Oklahoma,  South 
Carolina  and  Wyoming,  making  a  total  of  six 
States,  as  compared  with  four  States,  up  to  this 
time  in  1911,  and  five  in  1909.  The  report  states 
that  in  these  States  vigorous  educational  cam¬ 
paigns  were  engaged  in,  showing  that  the  trus¬ 
tees  of  life  insurance  policyholders  were  not 
seeking  to  discriminate  against  investments  in 
any  particular  locality.  Bills  proposing  State 
life  insurance  were  introduced  in  fourteen 
States;  and  at  the  time  the  report  was  made  up 
the  legislatures  of  thirteen  States  had  adjourned 
without  taking  any  action.  In  thirty-seven 
States  155  “blue  sky”  laws  were  offered,  and 
laws  were  enacted  in  fourteen  States. 

The  report  concludes  with  the  objectionable 
features  of  the  income  tax  section  of  the  Under¬ 
wood  tariff  bill,  and  tells  of  the  activities  in 
bringing  about  the  amendment  of  that  section 
which  was  changed. 
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MUTUALIZATION  PLAN  IS 
OPPOSED 


Minority  Stockholders  of  Prudential 
Raise  Objections  at  Trenton 


VIOLATION  OF  CONSTITUTIONS  CH  ARGED 

Attorneys  for  Company  Make  Application  for 

Appraisers  of  Stock,  When  Plan  is  Attacked — 
Defers  Appointment 

When  attorneys  for  the  Prudential  of  Newark 
appeared  before  Chancellor  Walker  at  Trenton 
last  week  to  make  application  for  the  appoint¬ 
ment  of  appraisers  to  value  the  company’s 
stock,  so  as  to  carry  out  the  plan  of  mutualiza¬ 
tion  made  possible  by  the  enactment  of  a  special 
law  passed  by  the  New  Jersey  Legislature  last 
winter,  opposition  to  proposed  scherpe  was  made 
by  John  R.  Hardin,  who  represented  the  minority 
stockholders.  The  contention  was  made  that  the 
mutualization  act  is  in  violation  of  both  the 
Federal  and  the  State  constitutions.  The  com¬ 
pany  was  represented  by  Attorneys  Richard  V. 
Lindabury,  Edward  B.  Duffield  and  William  H. 
Hotchkiss. 

Briefs  were  submitted  by  both  sides,  and,  fol¬ 
lowing  an  argument,  the  appointment  of  the  ap¬ 
praisers  was  postponed.  The  company  was  given 
one  year  in  which  to  rid  itself  of  800  shares  of 
Fidelity  Trust  Company  stock. 

Mr.  Hardin  declared  that  the  act  of  1913  was 
defective,  having  failed  to  confer  the  proper 
jurisdiction  upon  the  Court  of  Chancery,  and 
that  it  also  failed  to  provide  proceedings  suf¬ 
ficiently  complete  to  give  the  court  power  to 
carry  out  the  mutualization.  He  held  that  it 
only  gave  a  scheme  of  arbitration  for  the  valu¬ 
ation  of  the  stock,  and  the  determination  is  not 
binding  upon  any  of  the  parties  interested.  The 
general  scheme  was  then  attacked  and  the  re¬ 
sult  would,  he  said,  permanently  injure  the 
minority  stockholders.  Mr.  Lindabury,  in  reply, 
defended  the  plan  at  length  and  said  there  is 
nothing  in  the  act  which  violates  either  the 
State  or  the  Federal  constitutions. 

A  counsel  to  represent  the  interests  of  the 
policyholders  will  be  appointed  by  Chancellor 
Walker. 


Life  Notes 

K  P.  Strandberg  has  been  elected  president  of 
the  Union  Life  of  Chicago,  E.  M.  Metcalf  was  elected 
vice-president.  L.  P.  Kuhn  secretary,  and  W.  H. 
Rowers  treasurer. 

— Dr.  John  L.  Davis,  for  fourteen  years  medical 
director  of  the  Union  Central  Life  of  Cincinnati,  has 
been  appointed  to  a  similar  position  with  the  Ami¬ 
cable  Life  of  Waco,  Tex. 

Lhe  Oklahoma  National  Life  of  Oklahoma  City 
during  May  made  a  good  showing,  having  written 
$333,300  of  new  business.  An  effort  is  being  made 
this  month  to  exceed  this  figure. 

— George  Graham,  Jr.,  actuary  of  the  Illinois  In¬ 
surance  Department,  has  been  appointed  to  a  similar 
position  with  the  Missouri  State  Life  of  St.  Louis. 
He  has  been  actuary  of  the  department  since  1909. 

— The  San  Antonio  Life  of  San  Antonio,  Tex.,  dur¬ 
ing  May  issued  more  business  than  any  preceding 
month  this  year.  An  effort  is  being  made  to  add  at 
least  twenty-five  per  cent  to  the  issuance  for  June. 

—The  Afro-American  Life,  Birmingham,  Ala.,  has 
made  application  for  admission  to  Mississippi.  The 
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Farmers  National  Lite  of  Chicago  has  been  licensed 
in  Mississippi.  M.  J).  Patton,  Jackson,  has  been 
appointed  State  agent. 

— A  woman  with  some  experience  in  salesmanship 
and  some  in  life  insurance  desires  to  hear  from  a 
general  agency.  For  further  particulars,  see  adver¬ 
tisement  in  another  column  of  this  issue  of  The 
Spectator. 

— The  Columbian  National  Life  of  Boston  has  with¬ 
drawn  from  Michigan,  which  was  one  of  the  first 
States  in  which  it  was  licensed.  The  State  has  been 
in  charge  of  W.  W.  Tate  of  Chicago,  who  had  both 
Michigan  and  Illinois. 

— The  annual  meeting  of  the  agents’  association  of 
the  Northwestern  Mutual  Life  of  Milwaukee  will  be 
held  July  14,  15  and  16  at  the  home  office  city. 
There  were  337  members  present  at  the  last  meeting, 
and  a  larger  representation  is  expected  this  yar. 

— The  Life  Underwriters  Association  of  Oregon, 
at  a  recent  meeting,  passed  resolutions  placing  itself 
on  record  as  favoring  San  Francisco  as  the  meeting 
place  for  the  National  Association  in  1915  at  the 
time  of  the  World’s  Insurance  Congress,  which  will 
be  held  at  that  city. 

— “The  Super  Standard”  is  the  name  of  the  official 
weekly  bulletin  of  the  National  Temperance  Life  of 
Dallas,  Tex.,  which  made  its  first  appearance  Thursday 
last.  It  is  an  eight-page  paper,  including  cover,  and 
is  deserving  of  praise  for  its  newsy,  pithy  stories  and 
mechanical  construction. 

— John  M.  Ashby,  who  has  been  appointed  actuary 
of  the  new  Farmers  National  Life  of  Chicago,  was 
for  four  years  actuary  of  the  Indiana  Insurance  De¬ 
partment,  and  before  that  was  actuary  of  the  Oregon 
Department.  The  company  was  recently  licensed  in 
Indiana,  Illinois  and  Michigan. 

— The  first  five  months  of  1913  show  a  substantial 
increase  for  the  Pioneer  Life  of  Fargo,  N.  D.,  over 
the  business  written  during  the  same  period  in  1912. 
J.  L.  Hart,  who  recently  became  connected  with  the 
agency  force  of  the  company,  in  two  months  wrote 
and  paid  for  more  than  $100,000  of  business. 

— The  Life  Underwriters  Association  of  Louisville 
met  June  9  at  the  Tyler  Hotel  with  a  fair  attendance. 
The  meeting  was  presided  over  by  Vice-President  L.  L. 
Anderson.  A.  W.  Finley  read  an  interesting  article 
on  “Monthly  Income  Policy,”  after  which  many 
strong  discussions  on  the  subject  were  entered  into. 

— At  the  annual  meeting  of  the  Nashville  Life  Un¬ 
derwriters  Association  officers  were  elected  as  fol¬ 
lows:  President,  H.  B.  Alexander;  vice-president,  C.  C. 
Dabney,  and  secretary  and  treasurer,  W.  E.  Dow. 
These  officers  and  W.  H.  Eaves,  Wm.  Dickson  and 
P.  T.  Throop  will  constitute  the  executive  committee. 

— During  May  more  than  $2,000,000  of  new  business 
was  written  by  the  Great  West  Life  of  Winnipeg, 
making  a  large  increase  in  business  so  far  this  year, 
as  compared  with  that  for  the  same  period  in  1912. 
Of  the  amount  produced  in  May,  the  Western  Divi¬ 
sion  wrote  more  than  $1,000,000,  having  reached  the 
goal  set. 

— James  R.  Clark,  general  agent  for  the  Reliance 
Life  of  Pittsburg  in  Chicago,  has  won  a  membership 
to  the  executive  staff  of  that  company,  which  means 
that  he  has  written  $50,000  of  personal  business  and 
is  entitled  to  a  cash  prize  of  $50.  Mr.  Clark  has  been 
with  the  Reliance  only  sixty  days  and  has  written 
$58,000  of  paid-for  business. 

— A  meeting  of  the  stockholders  of  the  Southern 
National  Life  of  Louisville  will  be  held  July  5  to 
vote  on  its  proposed  consolidation  with  the  Inter- 
Southern  Life,  also  of  Louisville.  A  meeting  was 
held  last  week,  but  a  question  as  to  the  number  of 
directors  necessary  to  form  a  quorum  resulted  in  a 
postponement.  There  were  seven  present. 

— The  Life  Underwriters  Association  of  New  York 
will  bring  this  season’s  activities  to  a  close  with  a 
luncheon  at  12.45  o’clock  next  Tuesday  at  Kalil’s  res¬ 
taurant.  Delegates  will  then  be  selected  to  attend  the 
national  convention,  to  be  held  September  16,  17  and 
18  at  Atlantic  City.  The  members  will  also  discuss 
the  question  of  forming  a  daily  luncheon  club. 

— The  South  Dakota  agency  of  the  Kansas  City  Life 


Thursday 

of  Kansas  City  held  its  annual  meeting  at  Mitchell, 
S.  D.,  recently,  celebrating  the  largest  single  month’s 
business  written  by  the  agency  during  its  entire  his¬ 
tory,  May’s  business  having  doubled  that  of  any 
previous  month.  J.  E.  Williams,  State  manager,  ten¬ 
dered  a  banquet  at  the  Nevin  Hotel  to  his  field  force 
and  friends. 

— Miss  Jennie  Surdam,  now  assistant  actuary  of  the 
American  National  of  Galveston,  has  been  appointed 
assistant  actuary  of  the  Niagara  Life  of  Buffalo.  Miss 
Surdam  was  graduated  from  the  University  of  Michi 
gan  two  years  ago,  and  while  there  specialized  in 
financial,  actuarial  and  statistical  mathematics  in  the 
department  of  mathematics  and  insurance  under  the 
direction  of  Professor  James  W.  Glover. 

— At  the  request  of  the  Missouri  Insurance  Depart¬ 
ment,  in  which  State  the  company  is  now  applying  for 
a  license,  the  Oklahoma  Insurance  Department  has 
joined  with  that  Department  in  an  examination  of 
the  Mid-Continent  Life  of  Muskogee,  Okla.  T.  I. 
McComb,  former  State  Insurance  Commissioner,  is 
representing  the  Oklahoma  Department  in  the  exami¬ 
nation  and  Examiners  Harvey  and  Julian  the  Mis¬ 
souri  Department 

— Hervey  \V.  Laird,  deputy  commissioner  of  the 
Alabama  Insurance  Department,  has  been  appointed 
assistant  to  the  president  of  the  Southern  States  Life 
of  Atlanta.  The  general  supervision  of  the  agency 
department,  as  well  as  the  management  of  the  com¬ 
pany,  has  been  under  the  personal  supervision  of 
President  Wilmer  L.  Moore.  The  increase  in  business 
has  reached  such  proportions  as  to  require  the  ser¬ 
vices  of  an  assistant. 

the  Standard  Life  of  America  of  Pittsburg  has 
made  substantial  gain  along  all  lines  for  the  first  five 
months  of  1913,  the  month  of  May  being  the  largest 
in  paid-for  business  of  the  year.  L.  F.  Carey,  of 
Philadelphia,  manager  for  eastern  Pennsylvania,  has 
made  an  enviable  record  since  his  connection  with 
the  company  a  little  over  two  years  ago.  He  has 
continuously  led  the  honor  roll,  and  has  surrounded 
himself  with  capable  men. 

Dr.  James  W.  Glover,  professor  of  mathematics 
and  insurance  at  the  University  of  Michigan,  has  been 
appointed  expert  special  agent  of  the  Bureau  of  Cen¬ 
sus  to  supervise  the  preparation  of  a  special  volume 
of  vital  statistics.  He  has  also  been  appointed  col¬ 
laborator  to  the  Office  of  Public  Roads  in  the  De¬ 
partment  of  Agriculture  to  assist  in  the  preparation  ot 
several  bulletins  on  the  various  methods  of  issuing 
and  financing  public  highway  bonds. 

— C.  W.  Iliff,  actuary  and  auditor  of  the  Su¬ 
preme  Tribe  of  Ben-Hur  of  Crawfordsville,  Ind., 
upon  the  invitation  of  Dr.  James  IV.  Glover,  profes¬ 
sor  of  mathematics  and  insurance,  University  of 
Michigan,  gave  a  series  of  four  lectures  before  the 
classes  in  insurance  recently  on  the  actuarial  and 
accounting  methods  of  fraternal  societies.  Abb 
Landis,  one  of  the  leading  fraternal  actuaries  in  this 
country,  addressed  the  classes  in  insurance  on  Thurs¬ 
day  recently. 

The  Union  Central  Life  of  Cincinnati,  in  the  first 
five  months  of  1913,  had  new  business  settled  for 
amounting  to  $20,851,275,  which  is  $3,024,302  greater 
than  in  the  corresponding  period  of  last  year.  For 
May  its  settled  business  was  $4,649,650,  or  $678,130 
greater  than  a  year  ago.  In  the  first  four  months  its 
gain  in  insurance  in  force  was  $8,871,565,  while  the 
death  losses  were  but  $744,427.  Perez  F.  Huff  of  New 
\ork  still  heads  the  list  of  leaders,  his  five  months 
paid-for  business  being  $581,500,  with  $23,644  in  pre¬ 
miums. 

—The  sixty-fourth  annual  statement  of  the  Austra¬ 
lian  Mutual  Provident  Society  shows  for  the  year 
1912  new  ordinary  business  of  $34,644,750,  and  indus¬ 
trial  business  $5,074,255.  The  assets  now  amount  to 
$151,979,654,  while  the  outstanding  ordinary  insurance 
has  reached  $383,779,667,  a  gain  of  $21,810,992  for  the 
year.  The  industrial  department,  which  is  now  in  its  i 
eighth  year,  has  in  force  90,481  policies  for  $15,418,411.  ‘ 
The  society,  since  its  organization  sixty-four  years  j 
ago,  has  received  in  premiums  $253,692,445;  has  paid 
its  members  $186,603,500,  and  now  holds  for  their  pro-  I 
tection  $14S,676,220,  the  total  benefits  to  policyholders  | 
being  132.2  per  cent. 
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NORTHERN  ASSURANCE 
COMPANY  OF  MICHI¬ 
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\  Young  Institution  Firmly  Established 
— 

GROWTH  UNIFORM  IN  ASSETS  AND 
BUSINESS 

I 


\  Non-Participating  Life  Insurance  Company — 
Liberal  Treatment  of  Policyholders — Pro¬ 
gressive  Management — Spacious  and 
Well-Equipped  Offices 
i 

The  important  question  as  to  the  possibility 
of  a  new  life  insurance  company  becoming 
irmly  established  in  a  period  of  five  years  has 
been  most  conclusively  solved  by  the  Northern 
Assurance  Company  of  Michigan,  having  its 
headquarters  in  Detroit.  This  institution  re¬ 
ceived  its  license  and  began  business  October 

n 

r _ 


1 

it 


Office  of  One  Room,  Where  the  Northern 
Assurance  Company  Began  its  Or¬ 
ganization  with  One  Clerk 
and  President  Ayres  as 
the  Only  Agent 


9,  1907.  At  that  time  its  total  funds  amounted 
o  but  $125,000,  of  which  $100,000  represented 
[he  capital  and  the  remainder  surplus  (no 
promotion"  commission  having  been  paid  out 
'f  the  proceeds  of  the  stock  sale),  subscribed 
[  v  stockholders  for  operating  expenses.  Five 
ears  later,  or  on  December  31  last,  the  com- 
j  any  was  able  to  show  gross  assets  of  $539,769 
Ind  a  surplus  on  policyholders'  account  of 
I  132,711,  while  its  insurance  in  force  exceeded 
ine  million  dollars.  These  figures  indicate 
i  tat  the  Northern  Assurance  during  the  trying 
;  eriod  of  its  establishment  has  not  only  main- 
1  tined  its  original  capital  and  surplus  intact,  but 
[as  actually  added  to  the  latter  item.  This  show- 
ag-is  especially  noteworthy  from  the  fact  that 
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Offices  Where  the  Company  did  Business  for  First  Five  Years.  Its  Rapidly-Growing 
Business  Made  it  Necessary  to  Move  from  These  to  its  Present  Home 


If' 

1 


Main  Corridor  and  Lobby  of  Present  Spacious  Offices  Northern  Assurance  Company 
of  Michigan.  These  New  Offices  Occupy  the  Entire  Griswold  Street 
Front  of  the  Third  Floor  of  the  New  Dime  Bank  Building  at 
the  Corner  of  Griswold  and  Fort  Streets,  in  the  Com¬ 
pany’s  Home  City  of  Detroit 
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Clarence  L.  Ayres,  President  and  General  Manager,  Northern  Assurance  Company 

of  Michigan,  at  His  Desk 


Griswold  and  Fort  streets,  in  the  home  city 
of  Detroit.  The  illustrations  show  that  ample 
provision  has  been  made  for  the  prompt  ef¬ 
fective  carrying  on  of  its  steadily  increasing 
business,  and  few  companies  are  so  comfort¬ 
ably  domiciled. 

The  steady  and  uniform  growth  of  the 
Northern  Assurance  Company  is  shown  in  the 
following  extracts  from  the  annual  statements 
it  has  made  to  the  Insurance  Departments: 


Year.  Income.  Assets.  Reserves. 

1907 -  $81,554  $144,098  $17,146 

1908.. ..  104,465  197,331  67,317 

1909.. ..  142,853  256,481  115,236 

1910. . . .  170,028  324,800  180,494 

1911.. ..  216,066  420,443  271,811 

1912.. ..  280,733  539769  393.531 

Year.  New  Business.  Business  in  Force. 

1907  .  $2,111,000  $2,111,000 

1908  .  1,326,425  2,784,425 

1909  .  L534.333  3.906,648 

1910  .  2,056,900  5,264,688 

1911  .  2,868,618  7,056,631 

1912  .  3.223,386  9,093,460 


It  is  evident  from  the  foregoing  figures  that 
the  assets  have  accumulated  in  proper  ratio 
to  the  growth  of  the  business  in  force,  so  that 
policyholders  have  at  all  times  been  amply  pro¬ 
tected.  The  steady  increase  in  the  amount  of 
new  business  paid  for,  and  the  yearly  increas¬ 
ing  accretions  to  the  volume  of  insurance  on 
the  books,  form  the  strongest  possible  evidence 
of  the  faith  which  the  insuring  public  has  al¬ 
ready  learned  to  place  in  this  company.  The 
management  has.  apparently,  made  no  attempt 
to  write  business  merely  for  the  sake  of  show¬ 
ing  a  large  volume,  but  has  been  content  to 


all  policies  written  are  on  the  non-participating 
plan,  which  provides  but  small  margins  for 
expenses.  Add  to  this  the  fact  that  in  each 
year  the  company  has  paid  a  dividend  to  its 
stockholders  equal  to  the  interest  charges  on 
the  capital  and  it  will  be  realized  that  only  the 
most  efficient  and  economical  management 
could  have  produced  such  splendid  and  un¬ 
equaled  results.  A  number  of  companies  have 
been  able  to  show  apparently  good  financial 
results  in  a  few  years,  but  most  of  them  have 
had  some  subsidiary  organization,  either  finan¬ 
cial  or  agency,  connected  with  them,  through 
whose  operations  the  real  cost  of  conducting 
the  business  has  been  more  or  less  concealed. 
In  the  case  of  the  Northern  Assurance,  how¬ 
ever,  there  has  been  no  such  extraneous  help, 
and  its  annual  statements  have  shown  the  en¬ 
tire  operations  of  the  company,  with  every 
dollar  of  expense  paid  from  its  own  funds. 

In  connection  with  this  article  we  present  a 
number  of  illustrations  of  the  offices  of  the 
Northern  Assurance  Company,  past  and  pres¬ 
ent.  When  it  began  business  one  room  suf¬ 
ficed  for  the  accommodation  of  President 
Clarence  L.  Ayres,  then  the  company’s  sole 
agent,  and  one  clerk.  It  speedily  became 
necessary  to  take  additional  office  space,  and 
for  five  years  it  occupied  space  a  part  of  which 
is  shown  in  the  second  illustration.  The  rapid 
expansion  of  its  business  made  it  imperative 
to  seek  larger  quarters  this  year,  and  it  is  now 
located  in  handsome  and  spacious  offices  on  the 
Griswold  street  front  of  the  third  floor  of  the 
new  Dime  Bank  building,  at  the  corner  of 
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Judge  Fred  H.  Aldrich,  General  Counsel  and  Acting  Secretary, 
Northern  Assurance  Company  of  Michigan,  at  His  Desk 


One  View  of  Main  Work  Room,  Northern  Assurance  Company 

of  Michigan 


Dr.  William  J.  Stapleton,  Jr.,  Medical  Director.  Northern 
Assurance  Company  of  Michigan,  at  His  Desk 


Verne  L.  Tickner,  Actuary,  Northern  Assurance  Company  of 
Michigan,  at  His  Desk 


View  of  Work  Room  Looking  Toward  Cashier's  Department, 
Northern  Assurance  Company  of  Michigan 
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Mrs.  L.  J.  Easterbrook,  Chief  Accountant 
and  Cashier,  Northern  Assurance 
Company  of  Michigan, 
at  Her  Desk 

make  each  year  a  gain  in  business  gommen- 
surable  with  the  previous  year's  growth,  it 
needs  no  extended  argument  to  prove  that  that 
way  spells  success,  for  the  figures  of  the 
Northern  Assurance  Company  speak  for  them¬ 
selves. 

Last  year  the  premium  income  of  the  com¬ 
pany  exceeded  a  quarter  of  a  million  dollars, 
while  at  present,  with  new  business  added,  the 
premiums  received  average  over  one  thousand 
dollars  a  day,  and  should  be  well  over  the 
$300,000  mark  at  the  end  of  1913. 

A  policy  of  strict  conservatism  is  adhered 


George  E.  Leonard,  Auditor,  Northern  As¬ 
surance  Company  of  Michigan, 
at  His  Desk 

to  in  connection  with  the  company’s  invest¬ 
ments,  only  the  best  grade  of  securities  being 
acceptable  to  the  management.  The  bulk  of 
it-'  assets  is  represented  by  first  mortgages  on 
improved  income  bearing  real  estate  worth  at 
least  double  the  amount  loaned.  At  the  pres¬ 
ent  time  the  company  has  approximately  half  a 
million  dollars  of  such  investment  on  its  books; 
has  never  lost  a  penny  on  any  of  its  securities, 
and  has  no  foreclosures  pending.  The  interest 
earnings  slightly  exceed  six  per  cent,  while  the 
amount  of  delinquent  interest  is  infinitesimal. 

As  previously  stated,  the  company  confines 
its  writings  to  non-participating  contracts 
solely,  and  adheres  to  the  strictest  non-forfeit¬ 
ure  principles,  its  policies  containing  values  for 
the  first  and  second  policy  years,  whereas  a 
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majority  of  the  companies  do  not  grant  sur¬ 
render  values  for  those  two  years.  This  fea¬ 
ture  of  extreme  liberal  treatment  to  policy¬ 
holders  has  had  its  effect  in  retaining  business 
on  the  books.  In  fact  the  persistency  of  the 
business  is  nothing  short  of  remarkable.  Last 
year  the  terminations  from  all  sources  were 
but  a  fraction  over  fourteen  per  cent  of  the 
premiums  and  less  than  sixteen  per  cent  of  the 
insurance,  and  this  on  business  ranging  from 
one  to  five  years  old.  Of  the  total  amount 
written  during  the  five  years  less  than  one- 
third  has  terminated,  a  record  which  it  would 
be  difficult  to  equal. 

The  company  is  writing  new  business  thus 
far  tor  the  year  1913  at  the  rate  of  three  and 
one-half  million  dollars,  and  expects  to  make 
the  new  production  for  the  year  closely  ap¬ 


Miss  Ida  M.  Davidson,  Chief  Clerk,  North¬ 
ern  Assurance  Company  of  Michi¬ 
gan,  at  Her  Desk 

proach  the  four  million  mark.  At  the  rate  the 
company  is  now  writing,  the  insurance  in  force 
at  the  end  of  the  present  year  will  substantially 
exceed  eleven  million  dollars. 

Indicative,  farther,  of  the  substantial  charac¬ 
ter  of  the  company’s  business  is  the  fact  that 
the  renewal  premiums  paid  in  cash  thus  far 
for  this  present  year  exceed  those  of  the  cor¬ 
responding  period  last  year  by  over  thirty- 
three  and  one-third  per  cent. 

In  the  field  as  in  the  office  the  company  in¬ 
sists  upon  clean  men  and  clean  methods  in  the 


Thomas  M.  Heuss,  Registrar,  Northern 
Assurance  Company  of  Michigan, 
at  His  Desk 
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Exterior  View  of  Door  to  Fire  and  Burglar- 
Proof  Vault,  which  Affords  Protec¬ 
tion  to  Securities  and  Records, 
Northern  Assurance  Com¬ 
pany  of  Michigan 

upbuilding  of  its  business,  so  that  policyholders 
may  be  convinced  from  the  start  that  they 
belong  to  a  clean  institution.  Clarence  L. 
Ayres,  the  president  and  general  manager,  is 
the  only  active  officer,  so  that  salaries  and 
overhead  expenses  are  kept  down  to  the  mini¬ 
mum,  every  dollar  expended  being  made  to 
produce  real  results.  Mr.  Ayres  has  had 
twenty-two  years'  life  insurance  experience, 
the  results  of  which  are  manifest  in  the  capable 
way  the  company  has  been  and  is  being 
handled.  The  board  of  directors  is  composed 
of  a  number  of  well-known  citizens  of  Detroit 
and  other  cities  in  Michigan,  all  of  whom  take 
a  keen  interest  in  the  affairs  of  the  company 
with  which  they  are  connected.  They  include 
Henry  S.  Hull,  Traverse  City,  Mich.,  vice- 
president.  Northern  Assurance  Company  of 
Michigan;  president.  Ovalwood  Dish  Com¬ 
pany  ;  president.  People’s  Savings  Bank, 
Traverse  City.  Joseph  W.  Selden,  Calumet. 
Mich.,  ex-national  bank  examiner;  cashier, 
First  National  Bank,  Calumet;  president,  Calu¬ 
met  State  Bank.  Calumet.  Stanley  G.  Stevens, 
secretary  and  treasurer,  Rathbone  Realty  Com¬ 
pany,  Detroit.  Judge  Fred  H.  Aldrich,  De¬ 
troit,  Mich.,  lawyer  and  general  counsel,  North¬ 
ern  Assurance  Company  of  Michigan.  Frank 
Kennedy,  Detroit,  Mich.,  treasurer  and  general 
manager,  Kennedy  Optical  Company,  Detroit. 
Aaron  L.  Sibley,  Grand  Rapids,  Mich.,  super- 
tendent  of  loans.  Northern  Assurance  Company 
of  Michigan.  William  C.  Hopson,  Grand 
Rapids,  Mich.,  manufacturer  and  jobber.  Chas. 
T.  Grawn,  Mt.  Pleasant,  Mich.,  president, 
Michigan  State  Normal  School,  Mt.  Pleasant. 
Archie  A.  Anderson.  Hastings,  Mich.,  banker 
and  manufacturer;  cashier,  Hastings  City 
Bank,  Hastings.  Judge  John  H.  Grant,  Man¬ 
istee.  Mich.,  Judge  of  Probate,  Manistee 
County;  member  board  of  directors,  Manistee 
County  Savings  Bank.  Clarence  L.  Ayres,  De¬ 
troit,  Mich.,  president  and  general  manager. 
Northern  Assurance  Company  of  Michigan. 
Elbert  J.  Haynes,  Cadillac,  Mich.,  member 
Haynes  Bros.,  lumbermen;  president,  People's 
Savings  Bank.  Cadillac.- — Advertisement. 
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FORCED  TO  MAKE  PROFITS! 
NEW  YORK  daily  newspaper  re- 
I~\  cently  devoted  a  page  to  what  is 
termed  “Missouri’s  Lively  Fight  Against 
the  Insurance  Trust,”  the  sub-head  of 
the  article  having  been  as  follows : 

!  “The  latter  is  making  a  strenuous  re¬ 
sistance  against  laws  compelling  it  to 
make  profits,  thus  presenting  a  situation 
that  is  a  novelty  in  Anglo-Saxon  legis¬ 
lation.  ’  This  is  the  first  knowledge 
that  the  fire  insurance  companies  have 
had  that  the  Orr  law  was  designed  to 
:ompel  the  insurance  companies  to  make 
!  money.  For  several  years  past  they 
lave  consistently  lost  money  in  Mis- 
j  ;ouri  under  a  law  which  permitted  co- 
i  operative  action  in  the  making  of  rates, 

I  ind  it  is  certainly  difficult  to  figure  out 
low  a  drastic  law  against  co-operation, 
n  any  manner  or  form,  can  be  con¬ 
strued  as  a  law  compelling  the  com¬ 
panies  to  make  profits.  If  they  could 
:  lot  make  money  under  the  previous  law, 
t  is  hardly  reasonable  to  expect  that 
hey  would  do  so  under  the  present  law. 
The  article  in  question  presented  the 
Missouri  situation  in  a  rather  mislead- 
ng  light,  although  many  of  the  state- 
i  nents  made  in  the  course  of  the  article 
jvere  correct  in  themselves.  There  is 
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no  “insurance  trust,”  any  more  than 
there  is  a  newspaper  trust.  The  daily 
newspapers  of  the  country  have  real¬ 
ized  that  they  can  best  and  most  eco¬ 
nomically  serve  their  subscribers  by  co¬ 
operating  in  the  gathering  of  news; 
similarly,  many  of  the  insurance  com¬ 
panies  have  found  that  they  can  inspect 
and  rate  properties  more  economically 
by  co-operating  than  by  the  maintenance 
of  individual  inspection  and  rating 
plants  for  each  company.  As  the  ex¬ 
pense  of  the  business  must,  naturally, 
be  paid  by  the  policyholders  in  the  form 
of  premiums,  it  is  to  the  insured’s  in¬ 
terest  to  have  the  business  conducted  as 
economically  as  possible;  hence  the  ad¬ 
vantage  to  the  insured  of  co-operation 
among  the  fire  insurance  companies  in 
the  inspection  and  rating  of  risks.  But 
there  is  no  insurance  trust,  and  there  is 
no  compulsion  exercised  to  force  any 
company  into  any  organization  of  com¬ 
panies.  The  field  is  open  to  any  com¬ 
pany  which  wishes  to  act  individually, 
and  some  of  the  largest  companies  do 
so  act,  some  throughout  the  entire  coun¬ 
try,  while  others  are  members  of  boards 
in  one  section  and  not  in  another. 
Briefly,  then,  the  companies  are  not 
objecting  to  a  law  compelling  them  to 
make  profits,  nor  even  to  any  reasonable 
law  which  Missouri  might  enact  forbid¬ 
ding  co-operation,  although  the  latter 
might  increase  the  cost  of  doing  busi¬ 
ness;  but  they  do  strenuously  object  to 
a  law  so  drastic  that  by  its  operation  a 
fire  insurance  company  official  a  thou¬ 
sand  miles  from  Missouri  may  be  ex¬ 
tradited  and  jailed  for  the  unwitting 
offense  of  some  country  agent  in  Mis¬ 
souri,  concerning  which  the  official  has 
no  knowledge  whatever. 


STATE-MADE  FIRE  RATES 
LOGICAL  step  in  the  direction  of 
State  conduct  of  the  fire  insur¬ 
ance  business  has  been  taken  in  Texas, 
where  the  law  of  1910,  which  provided 
for  the  filing  of  basis  schedules,  etc.,  has 
been  repealed  and  a  new  law  has  been 
enacted  establishing  a  State  insurance 
commission,  whose  chief  duty  is  the 
making  and  promulgating  of  fire  insur¬ 
ance  rates.  Some  twenty  years  or  more 
ago  a  prominent  New  York  underwriter 
of  that  time,  in  referring  to  the  legisla¬ 
tive  encroachments  upon  the  fire  insur¬ 
ance  business,  thanked  God  that  the  com¬ 
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panies  still  had  the  privilege  of  paying 
losses.  The  burdens  put  upon  the  fire 
insurance  companies  at  that  time  would, 
by  comparison  with  those  of  the  present 
day,  seem  light  and  airy.  The  com¬ 
panies  now  will  almost  literally  retain, 
as  their  sole  function  in  Texas,  the  pay¬ 
ment  of  losses,  for  the  new  law  pro¬ 
vides  that  the  State  insurance  commis¬ 
sion  shall  fix  maximum  rates  for  all 
classes  of  property,  and  companies  are 
forbidden  to  write  at  lower  rates  than 
the  maximum  rates  fixed  by  the  com¬ 
mission,  except  when  such  lesser  rate  is 
made  applicable  to  all  risks  of  the  same 
character  situated  in  the  same  com¬ 
munity.  The  practical  result  will  be 
that  the  State  insurance  commission’s 
rates  will  be  the  rates  at  which  virtually 
all  business  will  be  written;  and  if  the 
usual  purpose  of  laws  regulating  rating 
is  attained,  the  companies  will  continue 
to  do  business  at  a  loss  in  Texas.  In 
addition  to  the  privilege  of  paying  losses 
in  Texas,  the  companies  will  enjoy  that 
of  paying  an  additional  tax  of  one  and 
one-quarter  per  cent  on  gross  premiums, 
to  cover  the  expenses  of  the  State  in¬ 
surance  commission.  As  the  public  at 
large  will  presumably  reap  the  benefit 
from  the  maintenance  of  this  rating 
body,  it  seems  like  adding  insult  to  in¬ 
jury  to  force  the  companies  to  pay  for 
carrying  on  a  bureau  the  chief  purpose 
of  which  is  apparently  to  compel  them  to 
lose  money.  However,  if  the  theory  of 
the  Insurance  Commissioners  of  certain 
other  States  is  correct — namely,  that  it 
is  an  unfair  discrimination  against  the 
people  of  their  States  to  oblige  them 
to  make  good  the  insufficient  premium 
rates  in  States  like  Texas,  Kansas  and 
Missouri,  where  by  State  action  the 
companies  are  obliged  to  conduct  their 
business  at  a  loss — the  fire  insurance 
companies  may,  under  the  retaliatory 
provisions  of  laws  in  such  other  States, 
be  required  to  choose  between  doing 
business  in  the  profitable  States  or  in 
those  in  which,  by  compulsion,  their 
business  is  done  at  a  loss.  If  this  choice 
shall  ever  have  to  be  made,  it  will  not 
be  difficult  to  guess  how  the  companies 
will  decide. 


CHEERING  news  comes  from  Wash¬ 
ington  to  the  effect  that  the  sub¬ 
committee  of  the  United  States  Senate 
charged  with  the  revision  of  the  income 
tax  has  decided  to  recommend  the  ex- 
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Fire  Insurance 

emption  of  mutual  life  insurance  com¬ 
panies  from  the  operation  of  the  tax. 
It  is  understood  that  the  committee  has 
gone  even  further  and  has  exempted  all 
participating  insurance,  so  that  com¬ 
panies  with  capital  stock  which  permit 
their  policyholders  to  share  in  the  sav¬ 
ings  from  mortality,  excess  interest  and 
loadings  will  not  have  to  pay  the  tax. 
Provided  this  recommendation  goes 
through,  the  companies  will  save  even 
the  Federal  corporation  tax  they  are 
now  paying  under  the  old  law.  The 
campaign  which  has  now  apparently 
reached  a  sucessful  issue  has  been  most 
vigorously  waged  by  representatives  of 
the  companies,  who  also  succeeded  in 
getting  their  policyholders  to  take  an 
active  interest  in  the  matter.  It  must 
be  remembered,  however,  that  the  vic¬ 
tory  is  not  wholly  complete,  as  the  bill 
still  has  to  go  to  the  House  of  Repre¬ 
sentatives  for  concurrence  in  the  several 
amendments,  and  the  members  of  that 
body  need  to  be  firmly  convinced  of  the 
wisdom  of  the  exemption. 


WHILE  the  fire  loss  in  the  United 
States  and  Canada  in  May  last, 
as  compiled  by  The  Journal  of  Com¬ 
merce,  somewhat  exceeded  that  of  the 
previous  month,  having  been  $17,225,- 
850,  the  total  for  the  first  five  months 
of  this  year  is  so  much  lower  than  for 
corresponding  periods  in  1912  and  1911 
that  underwriters  may  look  upon  the 
May  loss  with  equanimity.  Neverthe¬ 
less,  at  the  average  rate  of  the  first  five 
months  of  the  current  year,  the  prop¬ 
erty  loss  for  the  full  year  would  aggre¬ 
gate  $225,000,000,  or  a  sum  equal  to  the 
entire  loss  last  year.  It  is  hoped,  there¬ 
fore,  that  the  monthly  losses  during  the 
remainder  of  the  year  will  show  a 
steady  decline. 


FIRE  INSURANCE 


NEW  YORK  SURVEYS 

Want  Iron  Safe  Clause. — Ever  since  the 
Triangle  waist  fire  there  has  been  a  growing 
demand  on  the  part  of  the  fire  offices  for  an 
iron  safe  clause,  such  as  is  used  in  the  South, 
and  a  compulsory  law  compelling  the  keeping 
of  an  inventory.  A  more  recent  case  in  the 
District  Attorney’s  office  presents  a  situation 
where  an  inventory  is  an  essential  to  an  un¬ 
derstanding  of  a  flagrant  attempt  to  defraud 
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underwriters.  The  frequency  of  missing  in¬ 
ventories  being  pleaded  as  an  excuse  for  guess¬ 
work  in  filing  claims  for  losses  suggests  that  it 
would  be  in  good  form  for  the  underwriters  to 
petition  for  such  laws  here  and  at  once.  The 
companies  have  found  the  iron  safe  clause 
exceedingly  useful  in  Texas,  North  Carolina 
and  Alabama,  and  probably  a  majority  of  them 
would  welcome  the  same  requirements  at 
home.  The  adjusters  are  agreed  that  they  are 
handicapped  in  preventing  fraud  when  the  as¬ 
sured  declare  their  books  are  burned,  and  there 
are  often  indications  that  the  burning  is  part 
of  the  fraud  game. 

Repeated  Fires  a  Warning. — Whether  re¬ 
peated  fires  are  a  sufficient  warning  is  a  ques¬ 
tion  which  admits  of  varying  answers.  Of 
course,  there  may  be  extenuating  circum¬ 
stances,  but  the  most  pitiful  cry  of  all  is  that 
if  the  companies  had  known  of  former  fires 
they  would  have  rejected  the  applicant  who 
brought  the  later  loss.  Some  stress  is  laid 
upon  the  so-called  folly  of  companies  in  writing 
risks  for  parties  who  have  been  burnt  out  pre¬ 
viously.  The  adjusters  have  just  gotten 
through  with  the  claim  on  a  certain  loss  by  a 
February  fire,  in  the  course  of  which  it  turned 
out  the  same  party  had  suffered  from  fire  in¬ 
side  of  twelve  months  five  times,  each  time  in 
an  omnibus  manufacturing  building. 

Engineers  Meet  Rebuff. — The  engineers 
employed  to  examine  into  the  fire  department 
and  water  supply  and  general  conditions  of 
safety  in  Newark,  N.  J.,  met  with  a  rebuff 
from  the  city  officials,  who  refused  to  allow 
them  to  make  tests  of  the  city  engines,  and 
gave  as  one  of  the  reasons  that  under  similar 
conditions  the  major  portion  of  the  fire  appa¬ 
ratus  of  Jersey  City  was  ruined  by  the  tests 
made  by  the  engineers. 

May  Losses  Fall  Off. — It  is  gratifying  to 
learn  that  the  May  losses  in  this  city  fell  off 
twenty-one  per  cent  below  the  same  month 
a  year  ago.  The  June  record  for  one-half 
month  also  showed  reductions. 

Suburban  Tariff  Association.— The  report 
of  the  committee  of  seven  to  the  Suburban 
Tariff  Association,  which  was  approved  by 
unanimous  vote,  was  sufficient  evidence  that 
the  committee  after  a  patient  investigation  be¬ 
lieved  the  association  was  worth  saving,  and 
clearly  recognized  that  the  only  trouble  was 
from  within.  It  has  been  known  for  months 
that  both  companies  and  agents  were  lax  in 
their  duties.  The  center  of  the  difficulty  was 
in  an  indirect  method  of  paying  excess  com¬ 
missions  and  overhead  writing  though  New 
Jersey  agents.  The  committee  have  brought 
in  a  direct  appeal  to  companies  to  put  a  stop  to 
both  practices.  They  have  invoked  the  help  of 
the  New  York  Exchange  to  eliminate  these 
evils.  The  New  Jersey  trouble  will  be  reached 
through  New  Jersey  channels.  Neither  the 
Suburban  nor  the  parent  Exchange  can  directly 
assume  any  jurisdiction  over  New  Jersey,  and 
in  the  last  analysis  it  is  the  companies’  business, 
as  a  matter  of  fairness,  to  take  upon  them¬ 
selves  the  correction  of  what  has  developed 
into  a  serious  abuse.  The  verdict  of  the  Su¬ 
burban  Tariff  Exchange  is  that  its  members 
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have  been  ninety  per  cent  loyal  and  the  re¬ 
mainder  not  always  on  the  square,  with  a 
diminishing  ratio  of  bad  practices. 

The  Tribute  to  Mr.  Affeld. — That  was  a 

fine  tribute  to  a  modest  but  worthy  under¬ 
writer  who  has  retired  after  forty  years’  ser¬ 
vice.  We  refer  to  F.  O.  Affeld,  late  manager 
of  the  Hamburg-Bremen.  He  is  now  on  a  visit 
to  Europe,  and  the  Board  entered  upon  its 
minutes  a  record  of  its  appreciation  of  his 
service  and  fidelity  to  sound  underwriting  by 
giving  him  the  honor  of  a  life  membership  and 
freedom  of  the  floor  at  all  times.  Mr.  Affeld 
probably  did  more  than  any  one  member  to 
secure  the  adoption  of  the  coinsurance  clause 
in  the  practice  of  underwriting  in  this  city,  and 
inferentially  throughout  the  country. 

Vacation  Season  Now  On. — The  vacation 

season  is  now  at  its  height,  with  clerks  and 
managers  pretty  well  distributed  between  their 
offices  and  mountains  and  seashore.  A  few 
have  gone  to  the  other  side,  but  it  is  the  truth 
that  a  majority  of  the  head  managers  are  still 
on  the  active  list  in  their  offices  daily.  The 
season  has  not  been  as  uncomfortable  thus  far 
as  predicted. 

Elevator  Strike. — One  of  the  liability  com¬ 
panies  holding  a  policy  on  the  elevators  and 
employees  of  a  certain  building  on  William 
street  learned  in  its  investigation  that  one  of 
the  elevator  operators  while  in  another  build¬ 
ing  was  running  the  car  on  which  a  prominent 
city  official  was  killed  a  few  months  ago.  The 
company  notified  the  landlord  and  the  landlord 
promptly  discharged  the  operator  in  question. 
Then  all  other  elevator  men  quit  their  jobs 
and  started  a  sympathy  strike.  The  landlord 
defied  them  and  the  elevator  service  has  not 
been  injured.  This  is  a  new  cause  of  a  strike, 
and  the  tenants  of  the  office  building  are  all  on 
the  side  of  the  landlord. 

Will  be  a  Sane  July  4. — The  authorities  in 
this  city  are  entitled  to  the  thanks  of  the  com¬ 
munity  for  their  determination  to  reduce  the 
danger  to  life  and  property  from  the  sale  and 
use  of  fireworks  on  the  Fourth  of  July.  The 
police  have  peremptory  instructions  to  arrest 
vendors  and  prevent  boys  from  shooting  fire¬ 
crackers  either  in  streets  or  back  yards.  In 
the  meantime  the  preparations  for  a  sensible 
celebration  of  the  day  are  in  progress,  so  there 
will  be  no  lack  of  entertainment  without  the 
noise  and  danger  as  of  yore. 

Receiving  Some  Benefits. — The  surplus  line 

offices  in  this  city  are  deriving  some  benefit 
from  the  Missouri  situation.  St.  Louis  and 
Kansas  City  offers  are  noted  almost  daily,  but 
the  real  stress  will  come  next  month  or  in 
August.  The  amounts  now  offered  are  on 
packing  warehouses,  small  mercantile  risks, 
mail-order  stores  and  an  occasional  dwelling. 
There  is  a  small  army  of  inter-insurance  or¬ 
ganizations  whose  headquarters  are  in  Kansas 
City,  and  it  is  stated  these  concerns  are  raking 
in  premiums  very  effectively.  The  losses  have 
not  yet  begun,  and  the  local  inter-insurers 
have  not  been  tested,  but  there  are  three  or 
four  stock  companies  whose  policies  are  avail- 
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able,  and  these  offices  are  taking  new  risks 
very  cautiously. 

Tells  of  Fire  Fighting  500  Feet  in  Air. — 

Commissioner  Joseph  Johnson  of  the  New 
York  fire  department  has  written  a  lengthy 
article  for  a  morning  newspaper  entitled 
1  “Fighting  Fires  Five  Hundred  Feet  in  the 
Air.”  Mr.  Johnson  describes  the  manner  in 
which  a  fire  at  this  height  would  be  fought  in 
skyscrapers.  He  goes  into  details  regarding 
the  water  system  installed  in  these  buildings 
and  of  the  sprinkler  equipment.  He  also  says 
that  the  department  has  not  been  called  upon 
to  cope  with  a  serious  blaze  so  high  in  the  air, 
but  he  points  out  that  thorough  tests  have  been 
made  in  all  tall  buildings. 

Returns  from  Europe. — Henry  Evans,  presi¬ 
dent  of  the  Continental  and  the  Fidelity- 
Phenix  of  New  York,  returned  from  a  several 
weeks’  sojourn  in  Europe  on  the  “Imperator.” 

Report  Still  Under  Advisement. — The  De¬ 
partment  has  still  under  advisement  the  report 
of  its  examiners  upon  the  New  York  Ex¬ 
change.  There  are  several  issues  of  fact  pre¬ 
sented  as  well  as  inferences  of  the  examiners 
which  are  denied  point  blank  by  the  manager. 
Last  week  the  further  hearing  'before  the 
Superintendent  was  postponed,  and  the  alle¬ 
gations  unfavorable  to  the  Exchange  and  the 
denials  of  Manager  Robb  are  to  be  threshed 
out  between  the  opposing  parties. 

CHICAGO  AND  THE  WEST 

Letton  Agency  Field  Conference. — The  Let- 
'  ton  General  Agency  at  Chicago,  which  manages 
the  business  of  the  United  States  for  the  Prus¬ 
sian  National  of  Stettin,  Germany,  the  Nether¬ 
lands  Fire  of  The  Hague,  and  the  Zurich  Cas¬ 
ualty  of  Switzerland,  called  in  all  field  men 
throughout  the  country  last  week  for  a  con¬ 
ference.  Paul  Jacoba,  from  the  home  office  of 
the  Prussian  National,  was  also  present.  A 
number  of  banquets  were  held,  and  the  con¬ 
ference  was  productive  of  much  good  to  all 
concerned.  Manager  Letton  is  very  proud  of 
i  photograph  which  he  had  taken  of  the  entire 
jroup. 

W.  A.  Graham  Visits  Chicago. — W.  A. 

Craham,  State  agent  of  the  Germania  of  New 
York  for  Nebraska  and  South  Dakota,  spent 
several  days  at  the  department  office  in  Chi¬ 
cago  last  week,  calling  on  many  of  his  old 
'riends  while  in  the  city.  Mr.  Graham  was  for 
en  years  head  of  the  underwriting  department 
)f  the  Germania  at  the  Chicago  office. 

Henry  W.  White  Dies. — Henry  W.  White, 
or  many  years  in  charge  of  the  loss  adjust¬ 
ments  of  the  Marsh  &  McLennan  agency  at 
Jiicago,  died  last  Friday  after  an  illness  of 
everal  weeks.  Funeral  services  were  held  on 
Saturday  morning  at  his  home,  No.  6501 
tfinerva  avenue,  and  the  remains  were  shipped 
0  Lexington,  Ky.,  where  interment  took  place 
ast  Sunday.  Mr.  White  was  sixty  years  of 
ge,  and  had  spent  his  entire  business  career  at 
i  nsurance  work.  At  one  time  he  was  general 
|  gent  for  the  German  of  Freeport  in  Kentucky 
!  nd  Tennessee.  He  had  been  with  the  Marsh 
ti  McLennan  agency  for  fifteen  years. 
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ORR  LAW  EFFECTIVE  IN 
MISSOURI 


Fire  Companies  Suspended  in  Plenty 
of  Time  to  Escape  Provisions 


BECAME  OPERATIVE  MIDNIGHT  SUNDAY 


Joint  Answer  to  be  Made  to  Insurance  Depart¬ 
ment  Citation  by  All  the  Companies 

The  Orr  anti-trust  law  became  effective  in 
Missouri  at  midnight  Sunday.  Although  the  fire 
insurance  companies  began  to  suspend  business 
in  that  State  as  early  as  April  1,  the  Orr  law  was 
not  scheduled  to  go  into  effect  until  June  15, 
the  attitude  being  taken  that  they  wanted  to 
wind  up  all  their  affairs  long  before  the  date 
set  so  as  to  take  no  chances  in  becoming  in¬ 
volved  in  the  provisions  of  the  law.  There  were 
a  few  companies  operating  in  Missouri  up  until 
June  15,  but  they  have  now  either  suspended  or 
are  operating  with  extreme  caution.  The  Mis¬ 
souri  fire  losses  have  been  heavy  this  month, 
the  largest  single  fire  being  at  Springfield. 

The  companies  which  have  been  cited  by 
Superintendent  Revelle  of  the  Missouri  Insur¬ 
ance  Department  to  show  cause  on  July  1  why 
their  license  should  not  be  revoked  for  having 
suspended  operation  in  that  State  have  shown 
a  disposition  to  give  little  attention  to  the  mat¬ 
ter,  and  a  few  have  gone  so  far  as  to  treat  the 
citation  with  silent  contempt.  However,  a  joint 
answer  will  be  made  for  all  the  companies. 


Appoint  English  Representatives 

Heap  &  Digby,  engineers  of  48  Westminster 
Palace  Gardens,  London,  England,  have  been  ap¬ 
pointed  agents  and  engineers  for  Underwriters 
Laboratories  in  Great  Britain  and  Ireland.  The 
establishment  of  a  Laboratories’  office  in  Eng¬ 
land  is  made  in  response  to  recommendations 
of  the  British  Trade  Commissioner  in  Canada, 
and  in  accordance  with  desires  expressed  by  a 
number  of  manufacturers  in  England  who  are 
exporting  goods  which  properly  come  within  the 
scope  of  the  examination  and  test  work  carried 
on  by  the  Laboratories.  Messrs.  Heap  &  Digby 
are  well  and  favorably  known  both  in  England 
and  America  as  active  in  all  branches  of  en¬ 
gineering  work.  Arthur  C.  Heap,  the  senior 
member  of  the  firm,  has  made  two  visits  to  the 
United  States  and  Canada  recently,  inspecting 
electricrl  apparatus  being  built  for  power  trans¬ 
mission  plants  in  England.  He  spent  some  time 
at  the  Chicago  Laboratories  last  week  and 
sailed  on  the  Olympic  on  Saturday. 


Firemans  Fund  Jubilee  Presentation 

F.  Herrmann,  manager  of  the  marine  and  au¬ 
tomobile  insurance  departments  of  the  Fire¬ 
mans  Fund  of  San  Francisco  at  New  York,  was 
one  of  the  guests  of  the  company  at  its  golden 
jubilee  celebration  at  the  home  office.  When 
Mr.  Herrmann  arrived  he  said  he  had  a  little 
present  for  President  Dutton,  an  inkstand  to  be 
placed  on  the  directors’  table,  and  asked  if  he 
could  get  into  the  president’s  office  to  place  it 
there  before  Mr.  Dutton  arrived.  The  officers 
supposed  that  Mr.  Herrmann  had  a  package  in 
his  pocket,  but  he  soon  appeared  with  two  men 
carrying  a  heavy  box,  from  which,  they  un¬ 
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packed  an  immense  silver  ink  stand,  several  feet 
long.  It  is  a  beautiful  example  of  the  silver¬ 
smith’s  art,  representing  a  series  of  ocean 
waves.  The  crests  of  some  of  the  waves  can  be 
lifted  off,  revealing  the  various  inkstands,  while 
borne  in  the  center  of  one  of  the  waves  is  a 
globe  representing  the  world.  This  magnificent 
gift  was  accepted  with  sincere  thanks  by  the  of¬ 
ficers  and  directors. 


Will  Not  Revive  Texas  Bureau 

The  fire  insurance  companies  operating  in 
Texas  met  in  New  York  last  week  for  the  pur¬ 
pose  of  considering  the  future  of  the  Texas  Fire 
Prevention  Bureau,  which  was  discontinued  re¬ 
cently  following  the  passage  of  a  law  which  is 
construed  as  prohibiting  the  organization  con¬ 
tinuing  in  operation.  General  agents  and  field 
men  in  that  State  have  been  endeavoring  to 
devise  some  plan  to  have  the  Bureau  revived. 
The  companies  at  the  New  York  meeting  de¬ 
cided  that  instead  of  recommending  the  revival 
they  would  instruct  the  Bureau’s  officers  to  turn 
over  its  property  to  the  State  authorities  if  it 
is  demanded,  and  to  submit  a  protest  so  as  to 
preserve  all  legal  right  and  remedies  of  com¬ 
panies.  It  costs  about  $35,000  a  year  tO'  main¬ 
tain  the  Bureau. 


Important  Meetings 

June  26-27. — Kentucky  Board  of  Fire  Under¬ 
writers,  French  Lick,  Ind. 

July  29. — National  Convention  Insurance  Com¬ 
missioners,  Burlington,  Vt. 

September  1. — International  Association  Fire 
Engineers  (Fire  Chiefs),  New  York  city. 

September  17-18.— Western  Union,  Hotel  Cham¬ 
plain,  Lake  Champlain,  N.  Y. 

October  10-11. — State  Fire  Marshals  Associa¬ 
tion,  Philadelphia. 

October  13-18.  — -  National  Convention  Fire 
Waste,  Philadelphia. 

October  8-9. — Fire  Underwriters  Association 
of  the  Northwest,  Chicago. 

November  18,  19,  20.— Fifth  National  Conser¬ 
vation  Congress,  Washington,  D.  C. 


Eastern  Union  Meeting 

The  Eastern  Union  held  its  last  monthly 
meeting  before  the  summer  vacations  on  Thurs¬ 
day  last  at  the  Downtown  Association,  New 
York.  The  business  transacted  was  mostly  de¬ 
voted  to  the  hearing  of  reports  from  several 
committees.  The  committee  on  maps  was  given 
authority  to  investigate  and  consider  the  ques¬ 
tion  of  the  publication  and  sale  of  maps.  The 
committee  was  instructed  to  confer  with  com¬ 
pany  officials  in  various  sections  of  the  country, 
in  order  that  joint  action  may  be  taken.  A  re¬ 
port  will  be  submitted  at  an  early  meeting. 
The  president  of  The  Union  was  given  authority 
to  select  the  date  of  the  fall  meeting,  which 
will  be  held  a  little  later  than  usual  this  year. 


Rules  to  Discontinue  Sub-Agencies 

The  joint  conference  committee  of  the  West¬ 
ern  Union  and  the  Western  Insurance  Bureau 
has  ruled  that  in  the  interest  of  co-operation 
all  Union  companies  which  have  established 
agencies  since  April  6,  1912,  for  the  writing  ex¬ 
clusively  of  farm  or  automobile  insurance  with 
agents  conducting  Bureau  offices  should,  discon¬ 
tinue  such  agencies,  and  expresses  the  opinion 
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(hat  Bureau  companies  which  have  placed  sim¬ 
ilar  agencies  in  Union  offices  should  take  like 
action.  In  the  case  of  companies  which  have 
joined  either  association  since  April  6,  1912,  the 
date  of  the  joint  conference  agreement,  the 
action  recommended  is  to  apply  only  to  such 
agencies  as  have  been  established  by  these  com¬ 
panies  subsequent  to  membership  in  either  or¬ 
ganization. 


Southern  Tornado  Association  Meets 

The  annual  meeting  of  the  Southern  Tornado 
Association  was  held  at  New  York  recently, 
and  the  officers  were  re-elected  as  follows: 
Henry  E.  Rees,  president;  E.  G.  Seibels,  vice- 
president,  and  W.  Li.  Dennis,  secretary.  The 
business  was  mostly  routine;  however,  several 
subjects  were  discussed  to  some  extent,  among 
which  was  a  plan  of  getting  certain  companies 
to  become  members.  The  proposition  to  in¬ 
crease  rates  on  farm  property  was  referred  to 
the  executive  committee.  No  action  was  taken 
on  the  suggestion  to  reduce  the  rates  at  Mobile, 
Ala. 


Illinois  Brokers’  License  Bill  Passed 

The  Illinois  Legislature  passed  the  brokers’ 
license  bill  in  the  closing  hours  of  the  session. 
It  defines  brokers,  requires  a  fee  of  $10  to  be 
paid  the  Insurance  Department  and  provides  for 
an  application  under  oath,  with  such  information 
as  to  character,  experience,  knowledge  of  the 
policy  contract,  etc.,  as  will  enable  the  Depart¬ 
ment  to  debar  from  the  business  those  who  are 
not  properly  qualified.  A  fine  of  not  less  than 
$50  nor  more  than  $200,  and  imprisonment  if  the 
fine  is  not  paid,  is  provided  for  any  one  operat¬ 
ing  without  a  license. 


Death  Comes  to  Lyman  Jackman 

Lyman  Jackman,  aged  seventy-seven  years, 
president  of  the  Capital  Fire  of  Concord,  N.  H., 
died,  of  pneumonia,  at  his  home  in  that  city 
Monday,  following  a  brief  illness.  Mr.  Jackman 
was  a  veteran  of  the  Civil  War  and  his  health 
became  impaired  from  long  confinement  in  a 
Confederate  prison.  He  is  survived  by  two  sons 
—Charles  L.  Jackman,  vice-president  and  secre¬ 
tary  of  the  Capital  Fire,  and  Freeman  T.  Jack- 
man,  secretary  of  the  Underwriters  Fire  Insur¬ 
ance  Company  of  Concord. 


Plan  to  Organize  Missouri  National  Fire 

A  plan  is  on  foot  in  Missouri  for  the  organi¬ 
zation  of  a  fire  insurance  company,  with  a  cap¬ 
ital  of  $1,000,000  and  a  surplus  of  an  equal 
amount.  It  will  be  known  as  the  Missouri  Na¬ 
tional  Fire  Insurance  Company  of  Joplin.  The 
incorporators  will  be:  James  E.  Nugent,  Stan¬ 
ley  Watson,  John  Pollard,  L.  M.  Wilder  and  D. 
W.  Johnson  of  Kansas  City,  R.  B.  Tatem,  A. 
Brathwaite,  Walton  Watson  and  Benjamin  B. 
Pointer  of  Joplin  and  E.  H.  Matthews  of  Mays- 
ville,  Ky. 


Vulcan  Fire  to  Move  to  San  Francisco 

The  home  office  of  the  Yulcan  Fire  of  Oak¬ 
land,  Cal.,  will  be  removed  to  San  Francisco  on 
July  1.  George  Crux,  manager  of  the  San  Fran¬ 
cisco  office,  will  resign  as  of  August  1  because 
of  the  move. 
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STATE  ORGANIZATIONS 
ELECT  OFFICERS 


Local  Fire  Insurance  Agents  Hold  Meet¬ 
ings  in  Northwest 


BLUE  GOOSE  ORDER  ALSO  IN  SESSION 


Annual  Gatherings  in  Full  Sway  and  Many 
Pond  Splashes  are  Scheduled 

Annual  gatherings  of  State  organizations  are 
now  well  under  way,  and  rousing  meetings  are 
planned  in  many  States.  The  Blue  Goose  orders 
are  also  preparing  for  big  splashes. 

At  the  annual  meeting  of  the  Nebraska  As¬ 
sociation  of  Local  Fire  Insurance  Agents  held 
at  Fremont,  E.  C.  Folsom  of  Lincoln  was  elected 
president  and  Frank  T.  B.  Martin  of  Omaha  sec¬ 
retary  and  treasurer. 

Louis  L.  Law  has  been  elected  president  of  the 
Minnesota  Fire  Prevention  Association,  with  A. 
R.  Gress,  vice-president,  and  E.  J.  McDonald, 
secretary  and  treasurer. 

The  following  officers  have  been  elected  for 
the  Minnesota  and  North  Dakota  Fire  Under¬ 
writers:  President,  J.  L.  King;  vice-president, 
Ernest  C.  Bowe;  secretary  and  treasurer,  C.  G. 
Bates. 

The  South  Dakota  Order  of  Blue  Goose,  at  the 
annual  meeting  at  Big  Stone  Lake,  elected  the 
following  officers:  R.  G.  Yallentyne,  Most  Loyal 
Gander;  E.  S.  Snyder,  Surveyor  of  the  Flock; 
E.  S.  Knowles,  Keeper  of  the  Golden  Goose  Egg; 
J.  G.  Updergraff,  Wieldcr  of  the  Gopse  Quill, 
and  II.  A.  Davidson,  Guardian  of  the  Pond. 


Names  Substitutes  on  Committees 

E.  G.  Halle,  Western  manager  of  the  Ger¬ 
mania  of  New  York  at  Chicago,  sailed  this  week 
for  Europe.  He  has  named  the  following  sub¬ 
stitutes  to  represent  him  to  the  various  joint 
committees  of  the  Western  Insurance  Bureau, 
of  which  he  is  chairman:  Conference,  H.  W. 
Letton;  large  cities,  Benjamin  Auerbach;  Mis¬ 
souri,  Gustave  Wollager,  and  Kentucky,  Neal 
Bassett.  Mr.  Bassett  will  also  act  as  chairman 
of  the  bureau. 


Completing  Extension  of  Laboratories 

A  new  building  for  the  purpose  of  testing 
columns,  fire  doors,  wire  glass  windows  and 
roofing  materials  is  being  completed  by  the 
Underwriters  Laboratories  of  Chicago.  The  prin¬ 
cipal  feature  is  for  the  testing  of  structural 
columns  to  determine  the  weight  ^hey  can  main¬ 
tain  wttile  subjected  to  various  degrees  of  heat. 
The  building  is  so  constructed  as  to  allow  the 
columns  to  be  tested  under  a  weight  of  200  tons. 


Underwriting  and  Investment  Gains  and 
Losses 

According  to  the  Massachusetts  report  just  is¬ 
sued,  the  general  results  for  1912  of  the  233  fire 
and  marine  insurance  companies  operating  in  that 
State  were  as  follows: 

Underwriting  gains  . $24,843,956 

Investment  gains .  20,375,403 

Dividends  to  stockholders .  13,454,561 

Dividends  to  policyholders .  15,419,326 

Net  remittances  to  foreign  companies’ 

home  offices  .  7,294,702 

Special  reserves  increased  .  299,290 

Other  gains  .  1,875,199 

Gain  in  surplus .  10,626,679 


Thursday 

Appoints  Executive  Committee 

The  executive  committee  of  the  South-East¬ 
ern  Underwriters  Association  has  been  appointed 
by  President  H.  R.  Bush,  as  follows:  S.  Y.  Tup- 
per,  John  J.  McKay,  Dan  B.  Harris,  W.  E. 
Chapin,  C.  H.  Coffin,  Milton  Dargan,  Edward  S. 
Gay,  C.  J.  Holman,  R.  N.  Hughs,  Clarence  F. 
Low,  Edward  Milligan,  W.  R.  Prescott,  Henry 
E.  Rees,  Edwin  G.  Siebels  and  Edgar  S.  Wilson. 

The  chairman  will  be  elected  by  the  com¬ 
mittee. 


Claim  Kansas  Rates  Are  Too  Low 

TOPEKA,  June  23. — Two  State  courts  in  Kan¬ 
sas  have  been  asked  to  pass  upon  the  claims 
made  by  fire  insurance  companies  operating  in 
this  State  that  the  rates  fixed  by  the  Insurance 
Department  are  too  low  to  permit  them  a  profit 
on  business  written.  The  claim  that  other 
States  are  furnishing  the  money  necessary  to 
make  up  a  deficiency  that  has  occurred  on  Kan¬ 
sas  fire  business  every  year  for  the  past  four 
years  is  stoutly  maintained  by  the  companies 
and  as  stoutly  denied  by  Commissioner  Ike  S. 
Lewis  of  the  Kansas  Insurance  Department.  A 
statement  of  the  situation  as  viewed  by  the  in¬ 
surance  companies  has  been  given  out  by  At¬ 
torney  Robert  Stone,  who  has  been  retained  in 
the  two  cases  now  pending,  one  of  which  was 
filed  by  himself  and  the  other  by  the  attorney- 
general,  the  latter  being  an  injunction  brought 
under  the  old  anti-trust  law. 


To  Investigate  Whisky  and  Tobacco  Rates 

LOUISVILLE,  June  23. — The  State  Insurance 
Board  of  Kentucky  is  preparing  to  begin  an  in¬ 
vestigation  of  rates  charged  on  whisky  and  to¬ 
bacco  warehouses  and  contents,  and  has  called 
on  the  companies  for  data  showing  receipts  and 
losses  on  these  two  classes.  It  is  possible  that 
some  of  the  companies  will  not  be  able  to  give 
the  figures  for  Kentucky  alone,  as  the  business 
is  ordinarily  recorded  according  to  classes 
rather  than  teritories.  The  State  Board  is  said 
to  be  considering  the  advisability  of  asking  the 
companies  to  substitute  a  schedule  rating 
system  for  the  flat  rates  now  used  on  whisky 
warehouses,  and  also  a  revision  of  the  schedule 
on  tobacco  houses,  in  view  of  the  numerous 
changes  in  methods  of  handling  which  have  been 
introduced  during  recent  years. 


Fire  Notes 

— The  Urbaine  Fire  of  Paris,  France,  has  been 
licensed  in  Ohio. 

— The  Alabama  Insurance  Department  has  com¬ 
pleted  an  examination  of  the  Stonewall  Fire  and  the 
Factors  and  Traders  Fire  of  Mobile.  Both  made 
excellent  showings. 

— Mitchell  May,  Secretary  of  State  of  New  York, 
lias  removed  his  law  offices  from  44  Court  street, 
Brooklyn,  to  spacious  quarters  in  the  Woolwortli 
building,  Manhattan. 

— Henry  T.  Alley,  secretary  of  the  Peoples  National 
of  Philadelphia,  has  been  elected  to  a  similar  position 
with  the  United  Firemens,  also  of  Philadelphia.  He 
will  serve  both  companies. 

— Henry  L.  Frank  &  Co.  have  engaged  in  the  fire 
insurance  business  in  Baltimore,  representing  the 
Philadelphia  Underwriters  of  Philadelphia  and  the 
Duquesne  Underwriters  of  Pittsburg. 

— The  Williamsburgh  City  Fire  of  Brooklyn,  Insur¬ 
ance  Company  of  Pennsylvania  of  Philadelphia  and 
the  Stuyvesant  Fire  of  New  York  have  been  elected 
to  membership  in  the  Automobile  Underwriters  Con¬ 
ference. 

— Frank  K.  Poe,  brother  of  William  C.  Poe,  special 
agent  for  the  Royal  of  Liverpool,  has  been  appointed 
special  agent  for  the  Sterling  Fire  of  Indianapolis  for 
Virginia  and  North  Carolina,  with  headquarters  at 
Baltimore. 

— Ground  has  been  broken  for  the  new  building  of 
the  Rossia  of  St.  Petersburg  in  Hartford1.  The  build¬ 
ing  will  be  located  on  the  corner  of  Broad  street  and 
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i  iFarmington  avenue,  and  will  be  ready  for  occupancy 

I  about  December  1. 

j  — The  well-known  insurance  agency  of  E.  R.  Hunt 

I I  &  Co.  of  Philadelphia  has  been  appointed!  agents  for 
i  the  Glens  Falls  of  Glens  Falls,  N.  V.,  having  a  direct 

writing  representation.  The  agency  controls  a  choice 
line  of  fire  premiums. 

— The  Niagara  Fire  of  New  York  is  writing  a  “fire 
only”  floater  covering  automobiles  in  private  garages 
at  the  regular  one  and  one  half  per  cent  rate  in  the 
Western  department.  These  policies  have  been  written 
in  the  East  for  some  time. 

— W.  Robins,  inspector  in  the  Province  of  Ontario 
I  for  the  Hartford  Fire  of  Hartford,  has  been  ap- 
I  pointed  superintendent  of  agencies  for  eastern  Can¬ 
ada  for  the  German- American  of  New  York.  He 
succeeds  Thomas  C.  Moore. 

— W.  J.  Davis,  formerly  connected  with  the  home 
office  of  the  Commercial  Fire  and  the  First  National 
Fire  insurance  companies  of  Washington,  has  re- 
j  sumed  his  residence  in  Baltimore,  where  he  will  rep¬ 
resent  both  of  the  companies  as  local  agent. 

— The  Association  of  Fire  Underwriters  of  Balti¬ 
more  has  passed  a  resolution  permitting  its  members 
J  to  write  all  sprinkler  business  in  the  city  limits  for 
j  a  term  of  years  at  the  rates  of  two  and  a  half  times 
1  the  annual  premium  for  three  years  and  four  annual 
premiums  for  five  years.  This  applies  to  both  build¬ 
ings  and  their  contents. 

■  — The  volume  of  “Fire  Insurance  by  States,”  cov¬ 

ering  the  business  of  1912,  has  been  published  by  the 
Underwriter  Printing  and  Publishing  Company.  In 
addition  to  showing  the  premiums,  losses,  risks  and 
,  ratios  of  the  respective  stock  companies  in  each  State 
’’in  1912,  it  gives  aggregates  for  the  thirty-two  years 
ending  with  1911,  by  companies,  and  aggregates  by 
States  by  five-year  periods.  The  price  of  this  book 
is  $15  per  copy. 

LIFE  INSURANCE 

- 

Board  of  Trade  Reports  of  the  British 
Life  Companies,  1913 

The  annual  volume  issued  by  authority  of 
the  British  Parliament,  dealing  with  the  re¬ 
turns  of  life  insurance  companies  operating  in 
Great  Britain,  made  its  appearance  recently. 

,  Its  full  title  is  “Statement  of  Life  Assurance 
I  and  Annuity  Business  and  Abstracts  of  Actu¬ 
arial  Reports  in  Respect  of  Life  Assurance 
Business,  Deposited  with  the  Board  of  Trade 
under  Section  7  of  the  Assurance  Companies 
Act,  1909,  During  the  Year  Ended  December 
31,  1912.”  The  volume  contains  complete  re¬ 
turns  for  more  than  one  hundred  life  com¬ 
panies,  covering  their  business  for  the  last 
reported  year  and  a  large  number  of  valuation 
returns.  Price,  $4.00  per  copy.  American  life 
insurance  companies  desiring  this  information 
may  order  the  work  through  The  Spectator 
Company,  135  William  street,  New  York. 


John  M.  Oathout  Dies 

John  M.  Oathout,  Arkansas  State  Auditor  and 
insurance  Commissioner,  died  at  his  home  at 
1  Booneville,  June  20.  He  had  been  in  office  only 
since  January  15  last. 


President  Sills  in  Kansas 

TOPEKA,  June  24  (Special).— A  rousing  recep¬ 
tion  was  given  President  Sills  of  the  National 
Association  of  Life  Underwriters  by  the  Kan- 
•  sas  Association  to-day.  A  luncheon  was  fol- 
j  lowed  by  addresses  by  Governor  Hodge  and 
President  Sills.  The  president's  address  chiefly 
concerned  ethics  of  the  profession.  He  compli¬ 
mented  Kansas  on  the  low  death  rate,  and  de¬ 
clared  the  National  Organization  has  taught  the 
world  to  respect  the  insurance  business  and  be¬ 
lieve  in  life  insurance. 
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Senate  Committee  Lifts  Income  Tax 
From  Them 


STOCK  COMPANIES  TO  BE  TAXED 


Committee  Members  Reach  Decision  on  Theory 
that  Many  Concerns  which  Claim  to  be 
Mutuals  are  only  Partly  So 

The  income  tax  section  of  the  Underwood 
tariff  bill,  which  has  been  in  the  hands  of  the 
Senate  committee  for  amendments,  is  about 
ready  to  be  turned  over  to  the  Senate  to  be 
voted  upon.  The  sub-committee,  which  has  had 
charge  of  the  taxation  of  insurance  companies, 
has  decided  that  the  income  of  mutual  insurance 
companies  will  be  exempted  in  so  far  as  the 
companies  are  mutual.  This  conclusion  was 
reached  Saturday  after  the  committee  had  spent 
several  hours  in  deliberation,  and  it  is  said  that 
the  insurance  question  has  had  more  persistent 
uniform  hammering  from  companies  and  the 
public  alike  than  any  other  part  of  the  income 
tax  section.  In  turn  the  members  of  the  com¬ 
mittee  have  been  much  perplexed  as  to  what 
action  to  take.  The  sub-committee,  in  reaching 
this  decision,  acted  on  the  theory  that  many 
companies  which  claim  to  be  mutual  are  only 
partly  so,  and  they  decided  that  the  only  exemp¬ 
tions  that  will  be  allowed  to  this  class  will  be 
upon  so  much  of  their  income  as  is  actually  dis¬ 
tributed  among  policyholders. 

The  bill  as  it  now  stands,  including  the  recom¬ 
mendations  of  the  sub-committee,  provides  that 
the  incomes  above  $3000  from  all  investments  in 
bonds  or  other  securities  or  real  estate  by  life 
insurance  companies  are  to  be  carefully  watched, 
and  if  it  is  thrown  into  a  fund  which  is  not  dis¬ 
tributed  to  the  policyholders,  or  is  reinvested  or 
placed  into  the  surplus  account,  will  be  taxed. 
Thus  the  companies  that  prove  they  are  mutual 
concerns  will  not  come  under  the  taxation  law. 


Life  Underwriters  Association  of  New  York 

The  closing  session  of  the  Life  Underwriters 
Association  of  New  York,  prior  to  the  summer 
recess,  was  held  at  noon  on  Tuesday,  June  24. 
After  luncheon  had  been  served,  Vice-President 
Perez  F.  Huff  assumed  the  chair  and  introduced 
Donald  Sinclair  of  the  Metropolitan,  who  made 
a  strong  plea  for  a  full  attendance  of  all  the 
members  at  .the  sessions  of  the  National  Associ¬ 
ation  at  Atlantic  City  next  September.  Henry 
Simons  of  the  Home  Life  also  spoke  on  the  ad¬ 
vantages  of  attending  the  sessions  of  the  Na¬ 
tional  body,  he  having  been  a  delegate  to  the 
Memphis  meeting  last  October. 

T.  R.  Fell  related  the  steps  which  had  been 
taken  looking  to  the  establishment  of  a  daily 
luncheon  club  for  life  insurance  agents,  and  a 
number  of  those  present  pledged  themselves  to 
join  such  an  organization. 

Geo.  Loesch  of  the  Manhattan  Life  then  pre¬ 
sented  the  following  resolution,  which,  after 
some  slight  discussion,  was  laid  on  the  table 
until  the  next  meeting. 

That  a  committee  be  appointed  by  the  presi¬ 
dent  of  the  association  to  formulate  an  amend¬ 
ment  to  the  insurance  laws  of  the  State  of  New 
York  which  will  prohibit  any  agent  or  manag¬ 
ing  agent  paying  a  first-year  commission  in  ex¬ 
cess  of  that  allowed  by  his  contract  with  his 
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company;  which  amendment  shall  furthermore 
prohibit  any  agent  or  managing  agent  purchas¬ 
ing,  commuting,  or  in  any  way  discounting  the 
renewal  commissions  on  business  written  for  his 
company  by  agents  of  other  companies,  or 
brokers  of  any  kind;  that  this  amendment  shall 
be  passed  upon  at  the  next  regular  meeting  of 
the  association,  and,  if  approved,  said  amend¬ 
ment  shall  be  offered  at  the  next  session  of  the 
Legislature  of  the  State  of  New  York. 


The  Question  of  Brokerage 

In  the  close  competition  which  exists  in  New 
York  city  between  life  insurance  agents  for 
business,  friction  occasionally  arises  which  a 
few  soft  words  can  usually  smooth  over.  One 
of  the  main  causes  of  such  friction  is  the  ques¬ 
tion  of  brokerage,  and  it  frequently  happens 
that  one  agent  becomes  incensed  because  an¬ 
other  is  willing  to  pay  a  higher  amount  than 
he.  Members  of  the  Life  Underwriters  Associ¬ 
ation  are  constantly  in  receipt  of  circulars  from 
various  agencies  announcing  that  they  will  pay 
the  best  brokerage  for  business.  Whether  this 
is  ethical  or  not  is  a  question  for  each  agent  to 
decide  for  himself.  While  the  law  provides  for 
a  limitation  of  the  expense  of  procuring  new 
business,  so  far  as  the  companies  are  concerned, 
it  does  not  prevent  an  agent  from  investing  his 
own  capital  in  his  efforts  to  increase  the  busi¬ 
ness  in  the  hope  of  being  recouped  from  the 
renewals.  We  understand  that  recently  com¬ 
plaints  have  been  made  to  the  authorities  re¬ 
garding  this  question  of  brokerage  in  relation 
to  a  man  who  has  come  to  the  front  in  con¬ 
nection  with  an  old-established  and  highly 
reputable  company.  Whether  the  charges  are 
prompted  by  jealousy  at  his  success  or  chagrin 
at  losing  some  cases  on  account  of  his  activi¬ 
ties  in  placing  his  company  on  the  map  cannot 
be  determined.  It  can  be  said,  however,  that 
he  long  ago  established  a  reputation  for  fair 
dealing  and  is  not  likely  to  tarnish  it  now  by 
doing  anything  which  would  savor  of  the  illegal 
or  even  unethical. 


United  Life  and  Accident  of  Concord 

The  United  Life  and  Accident,  which  is  being 
organized  at  Concord,  N.  H.,  will  begin  busi¬ 
ness  as  soon  as  $200,000  of  its  authorized  $250,- 
000  capital  has  been  paid  in.  It  will  do  a  regu¬ 
lar  life  and  accident  business,  conforming  to  the 
legal  reserve  compulsory  deposit  law  of  New 
Hampshire,  its  reserve  basis  being  3 y2  percent. 
The  organization  committee  is  composed  of 
Hon.  Clarence  E.  Carr,  Edson  J.  Hill,  Allen  Hol¬ 
lis,  John  B.  Jameson,  Col.  Walter  R.  Porter, 
Hon.  Eugene  E.  Reed,  Dr.  F.  A.  Stillings,  Rol- 
land  M.  Spaulding  and  J.  Duncan  Upham.  The 
committee  is  made  up  of  some  of  the  most 
prominent  business  and  professional  men  of  the 
State. 


Security  Life  and  Accident 

A  new  company  is  being  organized  at  Dayton, 
Fla.,  under  the  title  Security  Life  and  Accident 
Insurance  •Company,  which  proposes  to  write  in¬ 
dustrial  life  and  accident  insurance.  A  large 
portion  of  the  capital  stock  has  already  been 
subscribed,  and  it  is  expected  that  operations 
will  commence  before  the  summer  is  over.  The 
active  management  of  the  company  will  be  in 
the  hands  of  R.  L.  Selden,  secretary-treasurer, 
who  is  an  experienced  insurance  man.  C.  G. 
Smith  is  president,  J.  H.  Selden  vice-president, 
and  a  board  of  directors  has  been  selected  from 
prominent  business  and  insurance  men  of 
Florida. 
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MEDICO-ACTUARIAL  MOR¬ 
TALITY  INVESTIGATION 


Volume  II  Now  Ready 


INFLUENCE  OF  BUILD  ON  MORTALITY 
AMONG  MEN  AND  WOMEN 


Mortality  Among  North  American  Indians,  Ne¬ 
groes,  Chinese  and  Japanese  in  North  America 

The  monumental  work  undertaken  by  the 
Association  of  Life  Insurance  Medical  Direc¬ 
tors  and  the  Actuarial  Society  of  America  has 
reached  a  point  where  the  second  volume  of 
its  findings  is  ready  for  delivery.  1  his  im¬ 
portant  medico-actuarial  mortality  investiga¬ 
tion  is  undoubtedly  one  of  the  most  important 
and  thorough  yet  undertaken  in  the  United 
States  and  Canada,  in  that  it  sheds  the  light  of 
combined  experience  upon  many  phases  of  the 
business  which  at  times  give  managers  of  life 
insurance  companies  some  anxious  moments. 
By  a  thorough  study  of  the  several  tables  pre¬ 
sented  in  the  published  volumes  the  medical 
directors  particularly  will  be  in  better  position 
to  avoid  the  acceptance  of  undesirable  risks. 

Volume  II.  of  the  investigation  covers  the 
following  subjects: 

Influence  of  Build  on  Mortality  Among  Men. 

Causes  of  Death  Among  Men. 

Mortality  Among  Women. 

Influence  of  Build  on  Mortality  Among 
W  omen. 

Causes  of  Death  Among  Women. 

Mortality  Among  North  American  Indians, 
Negroes,  Chinese  and  Japanese  in  North 
America. 

The  volume  contains  several  pages  devoted 
to  an  analysis  of  the  several  classes  indicated 
by  the  above  headings,  followed  by  an  exten¬ 
sive  series  of  tables  giving  the  data  upon  which 
the  findings  and  conclusions  are  based. 

Volume  II.  of  the  Medico-Actuarial  Mor¬ 
tality  Investigation  contains  140  pages,  sub¬ 
stantially  bound  in  half  morocco,  and  sells  at 
$10  per  copy.  Orders  for  this  volume  should 
be  addressed  to  The  Spectator  Company,  Sole 
Selling  Agents  for  the  United  States  and 
Canada,  135  William  street,  New  York. 

The  first  volume  of  the  investigation  was  published 
some  time  ago  and  dealt  with  Statistics  of  Height  and 
Weight  of  Insured  Persons.  Rates  of  Mortality  to 
be  used  as  a  standard  of  expected1  deaths.  This  vol¬ 
ume  sells  at  $2.50  per  copy  and  can  also  be  supplied 
by  The  Spectator  Company. 


The  Manual  of  Statistics 

Changes  in  the  organization  and  capital  of 
various  railroads  have  marked  the  past  year, 
while  the  new  industrial  companies  which  have 
been  brought  into  public  notice  in  the  same 
period  are  extremely  numerous.  These  matters 
are  fully  covered  in  the  1913  edition  of  The 
Manual  of  Statistics,  which  is  the  thirty-fifth 
annual  issue  of  that  standard  publication.  It 
adequately  presents  the  organization,  finances 
and  position  of  all  the  leading  railroad  and  in¬ 
dustrial  companies  in  the  United  States  and 


THE  SPECTATOR 


Canada,  with  details  of  the  numerous  new  stock 
and  bond  issues  of  such  organizations.  The 
figures  in  reference  to  industrial  and  utilities 
companies  are  presented  with  similar  complete¬ 
ness,  and  the  volume  also  includes  statements 
of  practically  all  the  new  organizations  of  that 
kind  which  have  an  interest  for  the  stock  mar¬ 
ket  and  investing  public.  The  1104  pages  of  this 
handsome,  compact  and  carefully  compiled  refer¬ 
ence  volume  present  a  greater  fund  of  informa¬ 
tion  for  the  use  of  investors  and  speculators 
than  any  other  work  of  the  kind.  It  also  em¬ 
bodies  ample  information  regarding  govern¬ 
ment  securities,  mining  stocks  and  the  grain  and 
cotton  statistics.  Its  utility  is  increased  by  an 
arrangement  Tendering  references  to  the  dif¬ 
ferent  sections  easy  and  satisfactory.  The 
volume  is  one  which  investors  and  all  who  are 
interested  in  the  financial  and  other  markets  of 
the  country  cannot  afford  to  be  without.  It  is 
published  by  The  Manual  of  Statistics  Company, 
20  Vesey  street,  New  York.  Price,  $5. 


SEVENTH  INTERNATIONAL  CON¬ 
GRESS  4DF  ACTUARIES 

Proceedings  of  Amsterdam  Meeting 

In  the  first  week  of  September,  1912,  the 
Seventh  International  Congress  of  Actuaries 
convened  at  Amsterdam,  Holland,  and  re¬ 
mained  in  session  for  a  week.  The  highly  im¬ 
portant  papers  presented  and  discussed  at  the 
several  sessions  have  now  been  published  in 
book  form  and  constitute  an  indispensable  part 
of  the  library  of  every  life  insurance  company, 
actuary  and  student. 

Volume  I.  contains  the  papers  presented 
under  the  following  general  headings :  Re¬ 
assurance  in  Life  Assurance ;  The  Organiza¬ 
tion  in  Public  Administration  of  Old  Age  Pen¬ 
sions;  The  Incontestability  of  Life  Assurance 
Policies ;  The  Course  Since  1800  of  the  Mor¬ 
tality  of  Assured  Persons,  Distinguishing  the 
Sexes,  Professions,  Types  of  Assurance,  etc., 
and  The  Question  of  the  Loading  of  Pre¬ 
miums,  the  Calculation  of  Office  Premiums. 
Some  thirty-six  papers  are  included  in  this 
volume  by  contributors  from  the  following 
countries :  Belgium,  Spain,  France,  Great 

Britain,  Norway,  Holland,  Russia,  Germany, 
Austria,  Denmark,  Finland,  Hungary,  Sweden 
and  the  United  States.  Among  the  representa¬ 
tives  of  the  United  States  and  Canada  whose 
papers  are  given  are  F.  L.  Hoffman,  Miles  M. 
Dawson,  Robertson  G.  Hunter. 

The  second  volume  contains  twenty-two 
papers,  the  topics  being:  Tables  of  Mortality 
for  the  Assurance  of  Infant  Lives;  The  In¬ 
fluence  of  the  Climate  of  Tropical  Regions 
Upon  the  Rate  of  Mortality ;  The  Course  of 
Legislation,  of  the  Teaching  of  Assurance  and 
of  the  Development  of  the  Contract  of  Assur¬ 
ance  Since  the  Congress  at  Vienna,  and  The 
Importance,  Calculation  and  Application  of 
Independent  Probabilities  and  their  Relations 
to  Other  Statistical  Measures.  The  contribu¬ 
tors  from  this  side  of  the  Atlantic  to  this  num¬ 
ber  include  Arthur  Hunter,  Henry  Moir  and 
A.  A.  Welch.  In  this  volume  there  is  also 
found  the  discussions  on  the  several  papers. 
The  articles  are  presented  in  either  English, 
French,  German  or  Dutch,  as  prepared  by  the 
writers,  but  each  paper  is  followed  by  a 


synopsis  in  the  other  languages,  so  that  the 
views  of  the  different  nationalities  represented 
at  the  Congress  may  be  readily  comprehended. 

The  Spectator  Company  is  prepared  to  fill 
orders  for  these  two  volumes  at  $12  for  the 
set ;  and  as  the  edition  is  limited,  orders  must 
be  sent  in  at  once.  All  orders  should  be 
addressed  to  The  Spectator  Company,  135 
William  street,  New  York. 


Franklin  Life  Occupies  New  Home 

The  Franklin  Life  of  Springfield,  Ill.,  has 
moved  into  its  handsome  new  home,  and  in  cele¬ 
bration  of  the  occasion  has  completed  a  six- 
weeks’  contest  for  new  business,  which  resulted 
in  $1,014,000  being  written.  The  new  building  is 
one  of  the  most  modern  and  up-to-date  insur¬ 
ance  buildings  in  the  country.  The  contest  for 
the  largest  amount  of  business  was  between 
two  teams,  and  was  won  by  the  one  headed  by 
W.  F.  Workman.  Frank  T.  Kuhl  headed  the 
other  team,  which  ran  a  close  second.  A  ban¬ 
quet  was  tendered  at  which  the  officers  of  the 
company  spoke,  and  the  prizes  were  awarded  at 
this  time.  Actuary  A.  G.  Portch  acted  as  toast¬ 
master. 


Decision  in  Arkansas  Back  Tax  Suits 

LITTLE  ROCK,  June  23—  In  the  back  tax 
suits  against  forty-two  life  insurance  companies 
brought  August  1,  1912,  for  a  total  of  $1,329,915 
alleged  to  be  due  in  unpaid  taxes  under  an  act 
of  1873  that  had  been  supposed  to  be  repealed, 
Chancellor  J.  E.  Martineau  has  rendered  a  de¬ 
cision  in  the  suit  of  State  of  Arkansas  versus 
New  York  Life  of  New  York,  which  affects  all 
the  others  as  a  test  case.  It  was  submitted  sev¬ 
eral  weeks  ago  on  the  demurrer  of  the  plaintiff 
to  the  defendant’s  answer,  and  the  chancellor 
held,  in  effect,  as  follows: 

1.  That  the  act  of  1873  levying  a  tax  of  three  per 
cent  upon  the  gross  receipts  received  by  insurance 
companies  was  repealed  by  the  act  of  February  27, 
1875,  providing  for  a  tax  of  two  and  a  half  per  cent 
upon  the  net  receipts.  It  was  contended  by  the  State 
that  the  former  act  provided  a  privilege  tax  and  the 
latter  a  property  tax. 

2.  That  the  act  of  1875  does  not  levy  a  property 
tax,  but  is  a  privilege  tax  and  is  valid. 

3.  That  if,  in  arriving  at  its  net  receipts,  the  de¬ 
fendant  has  deducted  from  the  gross  receipts  any  sums 
paid  out  in  the  way  of  cash  surrender  payments,  such 
deductions  were  unlawful,  and  the  State  is  entitled  to 
recover  two  and  a  half  per  cent  of  such  sums. 

4.  The  defendant  was  entitled  to  deduct  from  its 
gross  receipts  any  dividends  used  by  the  policyholders 
in  reduction  of  their  premiums. 

5.  That  premiums  and  other  indebtedness  due  to  the 
defendant  have  no  situs  in  Arkansas  and  are  not  tax¬ 
able  here. 

6.  That  money  deposited  in  bank  in  Arkansas  for 
transmission  to  the  home  office  of  the  defendant,  and 
which  was  not  used  for  the  business  in  this  State,  is 
to  be  treated  as  money  in  transit  and  is  not  taxable 
here. 

7.  That  if  the  defendant  has  any  property  in  this 
State  subject  to  the  property  tax  the  amount  should 
be  ascertained,  but  until  the  fact  of  the  existence  of 
such  property  is  established  the  court  does  not  deem 
it  necessary  to  determine  whether  any  part  of  such 
tax  is  barred  by  the  statute  of  limitations. 

A.  W.  Dobyns,  special  counsel  for  the  State  in 
the  back  tax  suits,  says  the  decision  means  that 
the  companies  are  liable  for  the  privilege  tax 
of  two  and  one-half  per  cent  on  net  receipts, 
which  they  have  all  paid,  and  also  for  the  gen¬ 
eral  tax  on  their  taxable  property  in  this  State. 
He  thinks  the  State  will  be  able  to  show  that 
a  number  of  the  companies  have  not  paid  this 
property  tax,  but  only  the  privilege  tax,  and 
some  proof  will  have  to  be  taken  on  the  ques¬ 
tion  of  the  property  tax  before  the  case  can  be 
appealed  to  the  supreme  court. 


Life  Notes 

— The  Northwestern  National  of  Minneapolis  made 
a  good  showing  during  May,  having  written  $821,500 
for  the  month. 

— Tohn  R.  Moodie,  actuary  of  the  Puritan  Life  of 
Providence,  has  been  appointed  to  a  similar  position 
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with  the  Shanghai  Life  Insurance  Company  of 
Shanghai,  China.  He  will  leave  the  Puritan  at  the 
end  of  the  month. 

— John  T.  YVinship,  who  has  been  appointed  Com¬ 
missioner  of  the  Michigan  Insurance  Department, 
assumes  office  on  July  1. 

— An  experienced  bookkeeper  is  wanted  for  State 
and  local  department  of  well-known  agency.  For  par¬ 
ticulars  see  another  page  of  this  issue  of  The 
Spectator. 

— The  volume  of  business  received  by  the  Mer¬ 
chants  Life  Association  of  Burlington,  la.,  for  May 
was  $2,556,000.  A  good  substantial  conservative 
growth  is  being  made.  The  above  record  of  $2,500,000 
for  the  month  of  May  is  a  record  worth  being 
proud  of. 

— The  Louisvilte  Life  Underwriters  Association  is 
discussing  the  question  of  taking  up  at  the  next  ses¬ 
sion  of  the  Kentucky  Legislature  the  amendment  of 
the  State  laws  affecting  the  interests  of  the  bene¬ 
ficiary  in  life  insurance  policies  held  by  bankrupts. 
At  present  the  State  laws  are  adverse  to  the  bene¬ 
ficiary. 

— The  midsummer  outing  of  the  Boston  Life  Un¬ 
derwriters  Association  was  held  on  Wednesday  of 
last  week  at  Pemberton,  Mass.  There  were  the  usual 
outdoor  sports  and  a  capital  shore  dinner.  The  com¬ 
mittee  consisted  of  C.  II.  Flood,  chairman  of  the 
executive  committee;  William  M.  Bunting,  secretary 
of  the  association;  A.  B.  Stanton  and  C.  C.  Miller. 

— The  business  written  so  far  this  year  by  the  Guar¬ 
antee  Fund  Life  of  Omaha  shows  a  considerable  in¬ 
crease  for  the  same  period  over  that  of  last  year. 
The  amount  written  for  the  year  of  1912  was  more 
than  $20,000,000.  The  association  has  been  granted  a 
license  in  Missouri.  The  contract  which  the  Guaran¬ 
tee  Fund  Life  held  with  Harne  &  Hyatt  of  Chicago 
has  been  terminated. 

— As  the  Ohio  Legislature  has  passed  an  amend¬ 
ment  to  the  existing  insurance  laws  of  that  State  per¬ 
mitting  home  companies  to  reinsure  four-fifths  of  any 
given  risk,  the  Gem  City  Life  will  increase  its  maxi¬ 
mum  limit  on  one  life  to  $25,000  on  August  1  next, 
and  will  reinsure  $20,000  of  that  amount.  It  is  the 
intention  of  the  Gem  City  to  place  all  reinsurance 
with  Ohio  companies. 

— Samuel  J.  Masters  and  John  B.  Kinnear,  former 
officials  of  the  Modern  Workmen  of  the  World,  have 
been  found  guilty  in  the  criminal  court  at  Washing¬ 
ton,  D.  C.,  on  a  charge  of  misappropriating  $13,700 
of  the  organization’s  funds  at  various  times  from 
May,  1909,  to  December,  1910.  Superintendent  In¬ 
graham,  of  the  District  of  Columbia  Insurance  De¬ 
partment,  was  active  in  the  prosecution  of  the  ac¬ 
cused.  Both  men  testified  that  their  transactions 
were  regular  and  without  criminal  intent.  The  case 
will  be  appealed,  it  is  understood. 


INDUSTRIAL 


A  Way  to  Make  Industrial  Net  Increase 

D.  K.  Williams,  superintendent  at  Baton 
Rouge,  La.,  for  the  Life  Insurance  Company  of 
Virginia  of  Richmond,  tells  how  a  district  can 
best'  make  industrial  net  increase  in  a  letter 
published  in  The  Standard,  the  official  paper  of 
the  company.  He  says: 

I  consider  the  most  important  duty  of  a  super¬ 
intendent  is  to  give  to  the  field  force  all  the  en¬ 
couragement  he  possibly  can  in  the  way  of  writ¬ 
ing  new  business  and  saving  lapses  for  them.  By 
making  calls  with  them  whenever  they  have  a 
case  that  is  hard  to  handle.  Never  ask  or  expect 
your  men  to  do  or  go  where  you  would  be  afraid 
to  go  yourself.  Show  your  men  that  new  busi¬ 
ness  can  be  written  and  lapses  can  be  saved  by 
going  about  it  in  the  right  sort  of  way.  Prevail 
upon  your  assistants  and  agents  never  to  leave 
a  dissatisfied  policyholder;  should  a  misunder¬ 
standing  arise,  take  your  time  then  and  there 
and  satisfy  them. 

Insist  on  your  men  knowing  their  contracts, 
so  they  will  be  able  to  answer  any  question  that 
may  be  asked  them  in  a  straightforward,  intel¬ 
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ligent  manner.  By  doing  so  they  will  inspire 
confidence  as  well  as  gain  respect. 

But  above  all  insist  on  every  man  in  your  dis¬ 
trict  reporting  at  the  office  at  eight  o’clock  in 
the  morning,  and  be  there  yourself.  Eight 
o’clock  is  late  enough  for  anyone  to  report  for 
work.  Post  on  the  allotment  board  what  busi¬ 
ness  was  written  for  the  day  previous.  Compli¬ 
ment  those  that  did  well;  and  those  that  did  not 
have  a  few  cheerful  words  with  them,  so  th" 
they  will  leave  the  office  feeling  that  they  will 
do  better  than  they  did  the  day  previous.  But, 
on  the  other  hand,  if  you  have  an  agent  in  your 
midst  whom  you  must  keep  on  patting  on  the 
back  all  the  time  the  best  thing  to  do  is  to  get 
rid  of  him,  for  eventually  he  will  become  a 
drawback  to  your  entire  force  by  getting  lazy, 
and  laziness  is  contagious.  Surround  yourself 
with  men  of  enthusiasm  and  energy.  If  an  agent 
has  those  two  qualities  he  will  take  pleasure 
and  pride  in  this  work  and  make  a  valuable 
man.  If  one  of  your  men  comes  to  you  for  in¬ 
formation,  take  your  time  and  explain  to  him 
thoroughly  whatever  he  wants  to  know  about  the 
contracts  he  is  selling.  And  last,  but  not  least, 
to  always  conduct  yourself  as  you  would  like  to 
have  your  assistants  and  agents  conduct  them¬ 
selves. 


The  Prudential  Led 

From  an  article  bearing  the  above  title  the 
Prudential  Insurance  Company  of  America  is 
shown  to  hold  first  place  in  some  of  the  leading 
and  most  populous  States  of  the  Union  in  paid- 
for  new  business  in  1912.  The  States  in  which 
it  holds  first  place,  and  the  number  of  years  it 
has  held  the  leadership,  together  with  the 
amount  of  insurance  issued  in  1912,  are  as  fol¬ 
lows:  New  Jersey,  15  years,  $41,000,000;  Penn¬ 
sylvania,  14  years,  $77,000,000;  Ohio,  6  years,  $31,- 
000,000;  Indiana,  12  years,  $19,000,000;  Illinois, 
5  years,  $39,000,000;  Michigan,  1  year,  $10,000,000: 
Delaware,  7  years,  $2,500,000;  West  Virginia,  3 
years,  $4,000,000;  Kansas,  5  years,  $6,000,000; 
Minnesota,  4  years,  $6,000,000;  Colorado,  4  years, 
$4,000,000;  Oregon,  1  year,  $2,000,000;  State  of 
Washington,  4  years,  $5,000,000. 

The  Prudential  also  held  high  rank  in  New 
York  with  $95,000,000,  and  in  Canada  with  $22,- 
000,000  new  business  in  1912. 

These  figures  show  the  confidence  of  the  in¬ 
suring  public  in  the  “Rock  of  Gibraltar”  Com¬ 
pany.  The  total  new  business  for  1912  was  over 
$480,000,000,  which  was  issued  at  the  lowest  ex¬ 
pense  rate  in  the  company’s  history.  The  Pru¬ 
dential  is  the  youngest  of  the  large  companies 
in  the  life  insurance  field  and  ranks  second 
among  all  the  companies  of  the  world  in  the 
amount  of  insurance  in  force,  over  $2,211,000,000. 


Industrial  Notes 

— Tile  Commonwealth  Life  of  Louisville  experienced 
its  most  satisfactory  month  during  April.  It  was  the 
largest  in  the  company’s  history  from  an  application 
standpoint,  and  the  amount  of  business  written  was 
also  a  record. 

- — The  Colonial  Life  of  Jersey  City  has  appointed 
the  following  assistant  managers:  Jacob  H.  Goldstein, 
Orange,  N.  J. ;  Charles  Scheel,  Williamsburg,  N.  Y. ; 
Frederick  G.  Drescher,  Williamsburg,  N.  Y.,  and 
Charles  B.  Rockhill,  Atlantic  City,  N.  J. 

— The  Metropolitan  Life  of  New  York  has  estab¬ 
lished  new  districts  at  Newburyport  and  Webster, 
Mass.,  in  order  to  care  for  the  rapidly  growing  busi¬ 
ness  in  that  section  of  the  State.  Thomas  F.  Neelan 
has  been  appointed  superintendent  for  Newburyport 
and  Patrick  J.  Brown  for  the  Webster  district. 

- — Superintendent  Z.  T.  Miller,  of  the  Prudential  of 
Newark,  in  charge  of  New  York  No.  8  district,  has 
celebrated  bis  twentieth  anniversary  with  that  com¬ 
pany,  and  was  presented  with  a  handsome  diamond 
locket  and  certificate.  Mr.  Miller  began  his  career 
with  the  Prudential  at  Denver  on  May  27,  1893. 

- — A.  L.  Bogert,  an  agent  at  Hackensack,  N.  J.,  for 
the  Prudential  of  Newark,  has  been  in  the  harness 
in  the  same  place  for  twenty  years,  having  become 
connected  with  the  company  in  May,  1893.  Agent 
James  Holt  of  Brooklyn,  No.  8  district,  is  also  re¬ 
ceiving  congratulations  on  having  served  the  Pru¬ 
dential  for  twenty  years.  Another  is  Matthew  J. 
Maley  of  the  Philadelphia  No.  5  district,  who  has 
served  his  entire  time  in  that  city. 
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Massachusetts  Compensation  Rates 
Approved 

The  application  of  the  Bureau  companies  writ¬ 
ing  workmen’s  compensation  insurance  in  Mas¬ 
sachusetts  has  been  granted  by  Insurance  Com¬ 
missioner  Hardison,  approving  new  rates,  which 
will  show  a  reduction  approximating  ten  per 
cent  on  the  whole  from  the  reduced  rates  which 
became  effective  January  1  last,  when  a  flat  re¬ 
duction  of  twenty-five  per  cent  was  made  from 
the  original  fates  promulgated  July  1,  1912.  The 
proposed  reductions  are  not  made  uniformly 
this  time  throughout  all  schedules  nor  in  any 
one  schedule.  In  two  instances — in  the  leather 
and  shoe  schedules — manufacturers  of  infants’ 
shoes  and  moccasins  (sewing-machine  hazard 
only)  will  have  their  rates  advanced  to  forty 
cents.  In  several  other  items  in  various 
schedules  the  rate  is  left  unchanged. 

Extensive  changes  have  been  made  in  the 
ohemical,  lumber,  leather  and  shoe  and  textile 
schedules.  Other  schedules  affected  more  or 
less  are:  Coach,  carriage  and  wagon,  oils, 
paper,  printing,  rubber  and  composition  goods, 
stone,  tobacco,  warehouse  and  stores,  and  mis¬ 
cellaneous.  Minor  changes  were  made  by  the 
Commissioner  from  the  schedule  filed  by  the 
Bureau  in  the  textile  schedule.  The  new  rates 
will  be  effective  from  July  1. 


A  Series  of  Appendicitis  Cases 

Frederic  B.  Lott,  manager  of  the  Metropol¬ 
itan  Department  of  the  United  States  Casualty 
of  New  York,  and  son  of  President  Edson  S. 
Lott  of  that  company,  is  making  steady  prog¬ 
ress  toward  recovery  from  his  recent  operation 
for  appendicitis.  This  will  be  gratifying  news 
to  his  numerous  friends  as  well  as  those  of 
his  father.  President  Lott  has  had  such  a  range 
of  experience  with  appendicitis  lately  that  he 
may  feel  justified  in  cutting  out  indemnity  for 
that  disease  from  the  health  policy  of  his  com¬ 
pany.  While  his  son  Frederic  was  just  getting 
over  his  operation,  Mrs.  Edson  B.  Lott  was 
stricken  with  the  same  disease,  although  in  her 
case  it  was  found  unnecessary  to  resort  to  an 
operation.  About  the  same  time  two  maids  and 
the  chauffeur  also  came  down  with  appendicitis, 
so  that  out  of  a  family  of  eight,  including  ser¬ 
vants,  five  were  suffering  from  this  serious 
complaint  about  the  same  time. 

Mr.  Lott  intends  to  take  his  family  away  as 
soon  as  they  are  in  condition  to  travel,  and 
hopes  to  bring  them  all  back  in  the  fall  fully 
recuperated. 


Examine  Southwestern  Surety 

The  report  on  the  recent  examination  of  the 
Southwestern  Surety  of  Denison,  Texas,  made  by 
the  Oklahoma,  Kentucky,  New  York  and  Ten¬ 
nessee  Insurance  Departments,  as  of  March  31, 
shows  that  the  surplus  was  reduced  $80,000  from 
the  figures  reported  by  the  company.  Accord¬ 
ing  to  the  examiners  this  was  due  to  computing 
the  unearned  premiums  pro  rata  instead  of  on 
the  fifty  per  cent  basis,  and  to  the  increase  of 
the  reserve  for  fidelity  and  surety  claims  by 
about  $56,000.  The  company  was  not  in  posses¬ 
sion  of  information  as  to  additional  losses  when 
its  annual  statement  was  made  up, 
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SUPERINTENDENT  EMMET 
SOUNDS  WARNING 


Liability  Companies  Operating  in  New 
York  Must  Secure  Adequate  Rates 


PRESENT  METHODS  MEAN  INSOLVENCY 


Demands  Reduction  in  Cost  of  Business  Placing 
15  Per  Cent  Limit  on  Brokerage,  with  Out¬ 
side  Limit  of  30  Per  Cent  for  Total 
Commission  Cost 

The  casualty  companies  writing  liability  in 
New  York  State  have  received  a  letter  from 
Superintendent  William  T.  Emmet  of  the  New 
York  Insurance  Department,  warning  them  that 
they  must  in  the  future  secure  more  adequate 
rates,  and  pointing  out  that  the  business  as  it 
is  being  taken  under  the  strong  competition  will 
eventually  lead  to  insolvency.  This  is  based 
upon  the  results  which  have  developed  by  the 
examination  recently  of  several  companies. 
Further,  he  states  that  the  cost  of  business 
must  be  reduced  and  places  fifteen  per  cent  as 
the  limit  for  brokerage,  with  an  outside  limit  of 
twenty  per  cent  for  the  total  commission  cost. 
The  letter,  in  full,  is  as  follows: 

The  condition  in  the  liability  business  has  become 
so  serious  that  this  Department  intends  to  hereafter 
call  the  various  companies  to  strict  account  in  their 
conduct  of  this  class  of  business.  The  companies  gen¬ 
erally  have  been  and  now  are  writing  liability  busi¬ 
ness  at  a  premium  insufficient  to  take  care  of  the 
losses  and  expenses.  This  method  of  doing  business 
means  a  loss  to  the  companies,  and  its  continuance 
will  mean  insolvency.  The  liability  policy  protects  the 
assured,  not  only  against  claims  maturing  during  its 
life,  but  also  against  claims  maturing  years  after  the 
policy  expires,  on  acount  of  accidents  occurring  during 
the  policy  year. 

It  is  of  particular  importance  to  the  assured  that  the 
company  which  issued  the  policy  shall  continue  solvent, 
not  only  during  the  life  of  the  policy,  but  for  a  num¬ 
ber  of  years  thereafter.  A  study  of  the  loss  reserves 
of  the  various  companies  shows  that  pracaically  every 
one  of  them  has  set  aside  an  insufficient  amount  to 
take  care  of  future  losses  on  its  liability  business,  al¬ 
though  the  reserve  is  computed  in  accordance  with  the 
present  loss  reserve  law.  The  expenses  chargeable 
against  this  class  of  business  are  excessive,  and,  in 
view  of  this  situation,  it  would  seem  that  the  aim  of 
the  various  companies  should  be  to  remedy  this  con¬ 
dition  by  securing  adequate  premiums  and  by  reducing 
expenses  to  a  minimum.  But  the  contrary  is  the  fact. 
Competition  is  the  basis  for  the  underwriting,  and 
the  same  influence  is  responsible  for  the  high  com¬ 
missions  now  being  paid  on  this  class  of  business. 
There  can  be  no  justification  for  a  commission  in  ex¬ 
cess  of  fifteen  per  cent  to  brokers,  and  perhaps  a  slight 
increase  over  that  rate  to  agents,  but  in  no  event 
should  the  total  commissions  exceed  twenty  per  cent. 
This  Department  will  insist  upon  the  companies  con¬ 
ducting  their  liability  business  upon  a  sound  basis  and 
in  particular  as  follows: 

1.  Basing  their  underwriting  upon  statistical  ex¬ 
perience  and  the  physical  and  moral  hazard  of  each 
individual  risk  and  free  from  the  influence  of  compe¬ 
tition. 

2.  Commissions  not  to  exceed  the  percentages  stated 
above. 

2.  Administration  expenses  to  be  minimized. 

If  it  is  found,  through  examination  or  otherwise, 
that  any  of  the  authorized  companies  of  other  States 
are  transacting  their  business  contrary  to  the  above 
recommendations,  and  in  such  a  manner  as  to  jeop¬ 
ardize  the  interests  of  their  assured,  I  will  not  hesi¬ 
tate  to  use  the  power  vested  by  law  in  tile  Superin¬ 
tendent  of  Insurance  to  revoke  the  certificate  of  au¬ 
thority  of  any  such  company  whenever,  in  my  judg¬ 
ment,  such  revocation  will  best  promote  the  interests 
of  the  people  of  this  State. 

If  it  is  found,  through  examination  or  otherwise, 
that  any  of  the  domestic  companies  are  continuing 
such  practices  this  Department  will,  through  publicity 
and  other  means,  call  the  attention  of' the  insuring 
public  to  the  character  of  the  protection  such  company 
is  affording. 

If  it  becomes  necessary  this  Department  will  seek 
through  legislation  further  means  for  the  protection  of 
the  insuring  public. 

It  is  hoped  that  the  various  companies  will  co-operate 
with  this  Department  in  bringing  about  the  reforms 
needed  in  the  conduct  of  this  business,  and  which  will 
be  beneficial  alike  to  the  companies  and  the  insuring 
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public.  Will  you  kindly  give  the  subject  matter  of  this 
letter  your  careful  consideration,  and  inform  this  De¬ 
partment  as  soon  as  possible  as  to  your  position  on 
this  matter? 


Illinois  Surety  Company 

D.  Clinton  Mackey,  general  manager  of  the 
Illionis  Surety  of  Chicago  for  the  Metropolitan 
district,  has  recently  secured  two  large  bonds 
for  that  company. 

One  was  a  $160,000  appeal  bond  growing  out  of 
the  suit  of  Lord  &  Taylor  versus  Hatch,  and  the 
other  a  $170,000  bond  covering  the  Northeastern 
Construction  Company  for  its  work  on  the 
Brooklyn  Plaza  of  the  Manhattan  bridge.  This 
local  office  of  the  Illinois  Surety  has  shown 
splendid  progress  under  the  management  of 
Mackey  &  Abbott,  and  the  semi-annual  state¬ 
ment,  which  it  will  send  to  the  home  office,  will 
show  a  net  increase  in  premium  income  of  ap¬ 
proximately  $10,000  for  the  first  half  of  the  cur¬ 
rent  year.  Of  this  amount  one-half  at  least  can 
be  attributed  to  Mr.  Mackey’s  personal  efforts 
on  the  above  two  mentioned  bonds  alone. 

It  is  interesting  to  note  the  share  of  business 
Contributed  by  New  York  State  to  this  company 
and  compare  it  with  the  total  volume  received 
during  the  life  of  the  company. 

The  Illinois  Surety  Company  commenced  busi¬ 
ness  in  the  year  1905  and  entered  New  York 
State  shortly  after  its  organization,  with  Mr. 
Mackey  as  general  manager  of  the  Metropolitan 
district.  Its  business  here  has  grown  steadily 
each  year,  and  in  1912  some  forty-five  per  cent 
of  the  total  premium  income  of  the  company 
was  contributed  by  New  York  State.  Of  that 
volume  a  very  large  proportion  was  contributed 
by  the  Metropolitan  district  through  the  office 
of  Mackey  &  Abbott.  This  year,  as  explained 
previously,  the  proportion  may  be  expected  to 
materially  increase. 

At  the  close  of  1912  the  Illinois  Surety  Com¬ 
pany  showed  total  admitted  assets  of  $SS0, 556 ; 
its  unearned  premium  reserve  was  $208,284;  loss 
reserve,  $98,317,  and  total  liabilities,  exclusive  of 
$500,000  capital  stock,  $330,237.  The  surplus  on 
policyholders’  account  was  $550,319,  so  that 
there  is  an  abundance  of  financial  strength  back 
of  its  contracts. 


No  Compensation  in  Pennsylvania 

The  Pennsylvania  Legislature  is  scheduled  to 
adjourn  to-day,  provided  the  organization  leaders 
are  permitted  to  take  this  action,  and  it  has 
been  decided  that  no  workmen’s  compensation 
bill  will  come  up  for  passage.  This  conclusion 
was  reached  Monday  night  between  Senators 
Crow  and  McNichol.  It  was  decided  that  as  the 
sentiment  was  so  strong  in  opposition  to  the 
proposed  law  no  pressure  would  be  brought  to 
bear  to  force  it  in  the  Senate. 


Rules  Against  Combination  Auto  Coverage 

The  authority  of  the  j®tna  Accident  and  Lia¬ 
bility  of  Hartford  to  write  its  combination  au¬ 
tomobile  policy  has  been  revoked  in  Tennessee 
by  Commissioner  Taylor  of  the  Insurance  De¬ 
partment  of  that  State.  The  permission  to 
write  this  business  was  granted  by  former 
Deputy  Commissioner  Joseph,  according  to  Com¬ 
missioner  Taylor.  Agents  in  Tennessee  writing 
automobile  coverage  have  lodged  complaints 
with  the  Department,  and  an  investigation  of 
the  matter  has  been  under  way  for  some  time. 
J.  Scofield  Rowe,  secretary  of  the  company,  says 
the  3Etna  Accident  and  Liability  has  been  oper¬ 
ating  in  that  State  strictly  in  accordance  with 
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its  authority,  and  has  a  letter  from  Commis¬ 
sioner  Taylor,  dated  June  10,  1912,  to  the  effect 
that  the  Department  had  no  objection  to  the  is¬ 
suance  of  the  contract  in  question  under  the  li¬ 
cense  the  company  holds. 


Bankers  Guaranty  and  Casualty  of  Ohio 

The  Bankers  Guaranty  and  Casualty,  which  is 
in  process  of  organization  at  Cleveland,  with  a 
proposed  capital  of  $500,000,  is  now  in  the  con¬ 
trol  of  new  hands  as  the  result  of  the  resigna¬ 
tion  of  William  M.  Carlisle  of  Mt.  Gilead,  Ohio. 
The  company  was  incorporated  about  two  years 
ago,  and  M.  Lyman  Lawrence  was  elected  presi¬ 
dent.  It  succeeded  the  Bankers  Depositors 
Guaranty  Company,  which  had  an  Arizona 
charter.  Mr.  Lawrence  resigned  later  and  was 
succeeded  by  Mr.  Carlisle,  who  tendered  his 
resignation  at  a  recent  board  meeting.  John  J. 
Angel,  vice-president,  and  Henry  P.  Angel,  sec¬ 
retary,  also  resigned. 

New  officers  were  elected  as  follows:  John 
Huntington,  president;  George  McKay,  sec¬ 
retary,  and  S.  K.  Pelton,  treasurer.  A  meeting 
of  the  stockholders  will  be  called  soon  to  dis¬ 
cuss  the  action  taken. 


Will  Organize  Mutual  in  Nebraska 

The  manufacturers  of  Nebraska  are  preparing 
to  organize  the  Nebraska  Manufacturers  Com¬ 
pensation  Mutual  Insurance  Company,  to  take 
care  of  the  liabilities  imposed  when  the  work¬ 
men’s  compensation  law  becomes  effective  on 
July  17.  The  manufacturers  claim  that  they  will 
be  able  to  save  twenty  per  cent  on  their  insur¬ 
ance  premiums  by  the  new  company. 


Casualty  Notes 

— A.  Duncan  Reid,  secretary  and  general  manager 
of  the  Globe  Indemnity  of  New  York,  will  sail  Wed¬ 
nesday  on  the  Mauretania  for  Europe. 

— The  Massachusetts  Accident  of  Boston  made  an¬ 
other  record  for  business  during  May,  eclipsing  the 
amount  for  April.  The  company  is  endeavoring  to 
outdo  the  figures  for  these  months  during  June. 

— L.  L.  Graham,  field  claim  adjuster  for  the  Great 
Western  Accident  Association  of  Des  Moines,  has 
been  appointed  claim  adjuster  for  the  Business  Men’s 
Accident  Association  of  America  of  Kansas  City. 

— The  agents  writing  health  and  accident  business 
at  Chattanooga,  Tenn.,  have  organized  an  association, 
with  officers  as  follows:  A.  H.  Cates,  president;  L. 
J.  Miller,  vice-president;  S.  C.  Hughes,  secretary, 
and  R.  A.  Garden,  treasurer. 

— Blake  Franklin  has  been  appointed  claim  agent  of 
the  accident  department  of  the  Pacific  Mutual  Life  of 
Los  Angeles  to  succeed  Frederick  L.  Hunter,  deceased. 
Mr.  Hunter  died  recently  at  his  home  in  that  city 
after  twenty-five  years  of  service  as  claim  agent.  Mr. 
Franklin  has  been  for  some  time  in  the  legal  depart¬ 
ment  of  that  company. 

— The  Philadelphia  office  of  the  Fidelity  and  De¬ 
posit  of  Baltimore,  of  which  J.  G.  Cloud  is  resident 
manager,  will,  owing  to  largely  .increasing  business, 
on  July  1  occupy  the  ground  floor  offices  at  419  Wal¬ 
nut  street,  formerly  the  home  of  the  United  Firemens. 
The  offices  are  being  handsomely  decorated  and  will 
be  among  the  finest  and  best  equipped  on  the  street. 

— Lowry  Valiey,  assistant  general  manager  of  the 
National  Fidelity  and  Casualty  of  Omaha,  has  re¬ 
turned  to  the  home  office  after  a  five-weeks’  tour  of 
the  South  with  a  view  of  extending  the  company’s 
territory.  He  visited  the  principal  towns  of  Texas, 
Louisiana,  Alabama  and  Missouri,  and  succeeded  in 
getting  in  touch  with  several  good  agencies  in  those 
States,  and  it  is  understood  the  company  will  make 
application  for  a  license  in  one  or  more  of  them  at 
an  early  date.  He  secured  license  for  the  company 
in  Alabama,  where  it  is  represented  by  DeBow-Gaines 
of  the  DeBow-Gaines  General  Agency. 
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ONE  FARMER’S  EXPERIENCE  WITH 
LIFE  INSURANCE* 


Why  He  Carries  It.  Farms  Saved 
by  Insurance  Policies. 

A  successful  farmer  was  recently 
asked  why  he  carried  life  insurance. 
His  answer,  which  all  will  agree  are 
the  conclusions  of  a  practical  and  ob¬ 
serving  man,  is  here  given  particularly 
for  the  benefit  of  other  farmers  who 
may  have  given  but  little  thought  to 
this  subject.  It  will  be  evident,  how¬ 
ever,  that  the  reasons  this  farmer  as¬ 
signs  for  insuring  his  life  are  quite  as 
applicable  to  the  needs  of  all  other  men, 
whatever  their  occupations  may  be. 

“You  ask  why  I  carry  life  insurance,” 
began  the  farmer.  “In  the  first  place,” 
he  continued,  “I  am  married,  having  a 
wife  and  two  little  ones,  a  boy  and  girl. 
This  alone  I  consider  sufficient  reason 
for  my  taking  insurance.  But  to  go 
back  a  little  further,  when  my  father, 
who  also  was  a  farmer,  died,  it  devel¬ 
oped  that  he  had,  unknown  to  us,  en¬ 
dorsed  for  several  friends  who  had 
become  badly  involved.  When  they 
learned  of  father’s  death,  the  creditors, 
quite  naturally,  demanded  a  settlement. 
In  those  days  farmers,  as  a  rule,  did  not 
carry  life  insurance,  and  father’s  case 
being  no  exception,  there  was  no  ready 
cash  available  to  meet  these  unexpected 
claims  ;  therefore,  all  that  he  had  worked 
hard  for  years  to  accumulate  was  swept 
away,  simply  because  there  was  noth¬ 
ing  with  which  to  repair  this  loss. 

“Being  the  eldest  of  four  children,  it 
fell  to  me  to  look  after  mother,  who 
was  broken  in  health  and  spirit.  An 
agent  in  a  near-by  town,  knowing  the 
circumstances,  suggested  my  taking  a 
policy  for  her  benefit,  which  I  did,  for 
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one  thousand  dollars.  This  was  my 
first  experience  with  life  insurance,  and 
I  shall  always  feel  grateful  to  that 
agent. 

Avoiding  Hardships. 

“Six  years  later,  when  my  mother 
died,  I  transferred  the  policy  to  my 
wife,  having  married  in  the  meantime. 
I  also  took  out  another  policy  of  one 
thousand  dollars  for  her,  and  in  so  do¬ 
ing  I  was,  to  some  extent,  influenced  by 
the  hardships  experienced  by  my  mother. 

“For  several  years  thereafter  we 
lived  on  a  rented  farm,  managing,  how¬ 
ever,  to  lay  away  a  little  each  year,  in 
addition  to  keeping  up  the  two  policies. 
Finally,  we  bought  a  farm  for  four 
thousand  dollars,  going  in  debt  and  giv¬ 
ing  a  mortgage  for.  three  thousand, 
drawing  five  per  cent  interest.  Had  it 
not  been  for  life  insurance  we  would 
not  have  bought  the  place,  for  if  I  had 
died  this  mortgage  would  have  swal¬ 
lowed  up  the  farm,  together  with  the 
little  we  had  paid  on  it.  After  care¬ 
fully  thinking  and  talking  it  over  to¬ 
gether,  we  bought  the  farm,  taking  an¬ 
other  policy  on  my  life  for  three  thou¬ 
sand  dollars  to  pay  the  mortgage  if  any¬ 
thing  happened  to  me.  This  policy  cost 
me  seventy-five  dollars  a  year,  or  two 
and  one-half  per  cent ;  hence  it  and  the 
interest  together  amounted  to  only 
seven  and  one-half  per  cent  on  the 
three  thousand-dollar  mortgage.  There¬ 
fore,  I  just  considered  that  I  was  pay¬ 
ing  seven  and  one-half  per  cent  instead 
of  five  per  cent  interest  and  that  the 
insurance  cost  nothing. 

“Since  that  time  we  have  had  some 
very  ‘lean’  years,  but  always  managed 
to  meet  the  interest  and  life  insurance 
pavments,  also  save  a  little  to  apply  on 
the  mortgage ;  in  good  years  we  saved 
more.  Now  the  mortgage  is  paid  off. 


Ready  Money  Scarce. 

“Like  most  other  farmers,  we  never 
have  much  ready  money  on  hand,  even 
now,  for  as  fast  as  it  comes  in  we  put 
it  back  on  the  farm  in  improvements. 
We  also  live  easier  and  better  than  we 
used  to,  and  our  children  are  growing 
up  to  be  educated.  Our  living  expenses 
have,  therefore,  increased. 

“Instead  of  dropping  a  part  or  all  of 
my  insurance  since  we  are  out  of  debt, 
as  you  might  suppose,  I  am  taking  still 
another  policy.  I  might  yet  make  some 
mistake  and  become  involved ;  and, 
then,  it  also  costs  a  good  deal  to  die, 
and  cash  is  always  badly  needed  at  such 
a  time.  My  policies  will  safeguard  my 
wife  in  these  respects  and  insure  her 
against  ever  having  to  put  another  mort¬ 
gage  on  the  farm. 

“At  the  end  of  a  certain  number  of 
years  they  can  be  cashed  for  nearly,  if 
not  fully,  as  much  as  I  have  paid  in. 
In  the  meantime,  I  can  borrow  money 
on  them  at  any  time  at  a  low  rate  of 
interest.  It  is  like  putting  money  in  a 
good,  safe  bank,  in  addition  to  being 
insured. 

“Like  everybody  else,  I  do  not  like 
to  think  or  talk  of  dying;  but,  knowing 
that  time  must  come,  I  try  to  prepare 
for  it  the  best  I  can,  and  then  quit  think¬ 
ing  about  it.  But  some  people  seem 
neither  to  think  nor  prepare.” 

“Right  here  in  sight  of  where  I  live 
a  young  farmer  was  accidentally  killed 
less  than  a  month  ago.  He  was  thirty- 
eigh-t  years  old,  married,  and  the  father 
of  nine  children.  Several  years  ago  he 
sold  out,  quit  farming,  and  moved  to 
the  city,  where  he  lost  everything.  Last 
spring  he  came  back  to  the  country 
without  a  dollar  and  rented  a  farm. 
His  aged  father,  also  a  farmer,  went 
his  security  for  several  thousand  dol- 


2 


FORTNIGHTLY  LIFE  INSURANCE  SUPPLEMENT. 


Thursday 


lars  to  help  him  get  started.  He  left  no 
money  and  not  a  dollar  of  insurance, 
the  result  being  that  his  debts  have 
bankrupted  his  parents,  his  family  is 
left  in  want,  and  his  father  has  lost  his 
reason.  Not  a  month  before  his  death 
a  life  insurance  agent  did  everything  he 
could  to  induce  him  to  take  a  policy, 
but  he  thought  there  was  no  hurry,  and 
decided  to  put  it  off  a  little  longer. 

Wealth  Saved  by  Life  Insurance. 

“Now  I  want  to  tell  you  of  a  case 
that  brings  out  the  other  side  of  life 
insurance. 

“Where  I  once  lived  a  neighbor 
owned  a  large  farm  that  was  heavily 
mortgaged.  Times  were  hard  and  land 
had  depreciated  in  value.  This  young 
farmer  had  a  wife  and  three  little  girls, 
the  eldest  being  eight.  He  was  stricken 
with  typhoid  fever  and  died  three 
weeks  later.  Had  it  not  been  for  a  five 
thousand-dollar  policy  on  his  life,  which 
he  had  taken  only  three  months  before, 
everything  would  have  been  sold  under 
the  hammer.  The  farm,  however,  was 
saved,  times  improved  after  awhile, 
land  values  returned,  and  this  family  is 
now  zvell  off. 

“The  widow,  who  never  re-married, 
has  shown  her  gratitude  in  many  ways, 
one  of  which  was  to  provide  a  good 
home  for  her  husband’s  aged  parents 
until  their  death.  She  had  been  op¬ 
posed  to  life  insurance,  but  now  clearly 
realizes  her  husband’s  wisdom  and  fore¬ 
thought  in  thus  providing  for  her  and 
the  children. 

“Another  neighbor  of  ours  lost  heavily 
one  winter  feeding  cattle,  and  just  at 
the  time  his  affairs  needed  him  most  he 
was  taken  with  pneumonia  and  died. 
The  farm  was  mortgaged,  which,  to¬ 
gether  with  other  debts  and  unusual  ex¬ 
penses,  wiped  out  everything.  I  as¬ 
sisted  in  raising  a  fund  to  defray  the 
expense  of  sending  the  widow  and  her 
six  little  ones  back  East  to  some  rela¬ 
tives.  He  had  applied  for  a  policy  only 
a  short  time  before,  but  when  it  came 
he  decided  not  to  take  it  then,  and  had 
the  agent  send  it  back  to  the  company. 

“I  heard  a  mortgaged  farmer  say  that 
he  could  not  pay  his  interest  and  also 
carry  life  insurance.  If  he  cannot  do 
this,  how  would  he  expect  his  widow  to 
support  the  family,  educate  the  chil¬ 
dren  and  pay  the  principal ? 


No  Life  Insurance  Means  No  Money 

“Comparatively  few  farmers  keep 
enough  money  in  the  bank  to  pay  all 
their  store  bills,  other  little  debts,  and 
the  expense  of  an  ordinary  funeral,  to 
say  nothing  of  lifting  a  mortgage. 
Where  is  the  money  to  come  from  if  no 
life  insurance  is  carried  unless  some  of 
their  property  is  sold  or  mortgaged  ? 
How  are  future  bills  to  be  paid?  Life 
insurance  is  only  another  name  for  food 
and  shelter. 

“I  am  a  church  member,  and  con¬ 
sider  it  my  religious  duty  to  protect  my 
family  in  this  way.  I  may  not  be 
spared  to  earn  and  save  enough  to  care 
for  my  wife  and  children,  and  have  no 
more  right  to  ask  the  Lord  to  support 
them  after  I  am  gone  than  while  I  am 
living.  I  have  no  right  to  call  upon 
Him  to  ‘give  us  this  day  our  daily 
bread’  unless  I  am  doing  my  part.  I 
must  use  the  means  He  has  placed  with¬ 
in  my  reach,  one  of  which  is  life  insur- 
ance. 

“Every  farmer,  married  or  single, 
should,  and  certainly  can,  take  at  least 
a  small  policy.  Until  he  has  done  so 
he  can  never  know  its  real  value  and 
satisfaction.  It  is  worth  a  great  deal  to 
any  man  to  know  down  in  his  heart  that 
he  has  done  his  best. 

“We  farmers,  being  occupied  with 
our  farm  work,  may  neglect  or  give 
little  thought  to  life  insurance.  The 
agent,  however,  is  thinking  for  us,  and 
should  remind  and  urge  us  in  this  im¬ 
portant  duty,  and  zve  should  not  turn  a 
deaf  ear. 

A  Contributor  to  Success. 

“Yes,  I  am  a  friend  of  life  insurance, 
because  it  has  befriended  me.  It  en¬ 
abled  me  to  safeguard  my  mother  when 
she  most  needed  such  assurance ;  also, 
to  protect  my  wife  when  we  were 
tenants  on  a  rented  farm ;  it  enabled  us 
to  safely  go  in  debt  for  a  home;  it  pro¬ 
tected  my  family  against  financial  dis¬ 
aster  in  event  of  my  being  taken  away, 
and  now  that  the  mortgage  is  paid,  it 
will  continue  to  be  a  protection  to  them 
and  enable  my  wife  to  properly  pro¬ 
vide  for  herself  and  children.  Life  in¬ 
surance  has  also  been  the  means  of 
teaching  and  helping  us  to  save ;  it  gave 
us  something  to  save  for ;  it  encouraged 
us :  it  relieved  us  of  anxiety  and  uncer¬ 
tainty,  enabling  us  to  sleep,  free  from 


worry.  It  has  contributed  more  to  our 
success,  happiness,  peace  of  mind,  and, 
I  might  add,  good  health,  than  any 
one  thing.  This  is  what  life  insurance 
has  done  for  us,  and  it  will  do  as  much 
for  any  other  farmer  if  he  will  em¬ 
brace  it.” 

Managers  and  agents  will  find  the  above 
useful  for  circulation  in  farming  districts. 
They  are  invited  to  communicate  with  The 
Spectator  Company  concerning  its  publica¬ 
tion  in  leaflet  form. 


NEW  LIFE  INSURANCE  COMPANIES 
LICENSED  AND  PROJECTED 
DURING  1912. 

The  past  twelve  months  were  less  prolific  in 
their  product  of  new  life  insurance  companies 
than  the  two  or  three  years  immediately  pre¬ 
ceding.  This  may  be  attributed  to  the  fact 
that  the  professional  promoter  is  gradually 
quitting  the  life  insurance  field  for  pastures 
new.  However,  the  business  as  a  whole  is  so 
well  regarded  by  conservative  investors  that 
many  ventures  were  able  to  attract  new  capi¬ 
tal  in  the  South  and  West  and  commence 
business.  During  1912  seventeen  new  com¬ 
panies  were  licensed  and  entered  the  field. 
These  companies  represented  an  investment  in 
capital  stock  alone  of  about  $4,000,000.  Twen¬ 
ty-eight  companies  whose  proposed  capital  and 
surplus  aggregate  over  $6,000,000  were  pro¬ 
jected.  A  number  of  companies  have  retired, 
through  reinsurance  and  merger,  so  that  there 
was  no  loss  to  policyholders  and  little,  if  any, 
to  stockholders. 

The  following  list  gives  the  details  of  com¬ 
panies  licensed,  projected  and  retired  during 
1912 : 

Licensed 

Arizona  Life  Insurance  Company,  Phoenix, 
Ariz.,  May,  1912.  Capital,  $100,000. 

Bankers  International  Life,  Austin,  Tex., 
March  16.  Capital,  $100,000. 

California  State  Life,  Sacramento,  Cal., 
January.  Capital,  $500,000. 

Carolina  Life  Insurance  Company,  Colum¬ 
bia,  S.  C.,  September  1.  Capital,  $50,000. 

Conservative  Life,  South  Bend,  Ind.,  Feb¬ 
ruary  7.  Capital,  $100,000. 

Cosmopolitan  Life  Insurance  Company,  At¬ 
lanta,  Ga.,  January  3.  Capital,  $1,000,000. 

Gem  City  Life  Insurance  Company,  Dayton, 
Ohio,  February  x.  Capital,  $100,000. 

German-American  Life  Insurance  Company 
of  Iowa,  reorganized  June  1,  formerly  Ger¬ 
man-American  Equation  Premium  Life  Asso¬ 
ciation.  Mutual. 

Gibraltar  Life  Insurance  Company,  Paris, 
Texas,  February  17.  Capital,  $100,000. 

Great  Western  Life  Assurance  Company, 
Terre  Haute,  Ind.,  October  1.  Capital,  $55,000. 

Gulf  Coast  Life  Insurance  Company,  Gulf¬ 
port,  Miss.,  May,  1912.  Capital,  $250,000. 

Lexington  Life  Insurance  Company,  Leba¬ 
non,  Ind.,  January  30,  1912.  Capital,  $100,000. 

Louisiana  State  Life,  Shreveport,  La.,  Jan¬ 
uary  13,  1912.  Capital,  $250,000. 

Pan-American  Life  Insurance  Company, 
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New  Orleans,  La.,  March  28.  Capital,  $655,- 

830. 

Roman  Standard  Life  Insurance  Company, 
Manistee,  Mich.,  October  1.  Capital,  $100,000. 

Wabash  Life  Insurance  Company,  Danville, 
Ill.,  May.  Capital,  $100,000. 

Wyoming  Life  Insurance  Company,  Chey¬ 
enne,  Wyo.,  March  15.  Capital,  $100,000. 


Projected 

Afro-American  Life  Insurance  Company, 
Birmingham,  Ala.  Proposed  capital,  $500,000. 

Alamo  Life  Insurance  Company,  San  An¬ 
tonio,  Tex.  Proposed  capital,  $100,000;  sur¬ 
plus,  $50,000. 

American  Standard  Life,  Indianapolis,  Ind. 
Proposed  capital,  $100,000;  surplus,  $100,000. 

Bankers  Life  Insurance  Company,  Jackson, 
Miss.  Proposed  capital,  $50,000. 

Beacon  Insurance  Company  of  America,  In¬ 
dianapolis,  Ind.  Proposed  capital  $100,000. 

Consolidated  Life  and  Casualty,  Pine  Bluff, 
Ark.  Proposed  capital,  $250,000. 

Cosmopolitan  Life,  Des  Moines,  la.  Pro¬ 
posed  capital,  $100,000. 

Cumberland  Valley  Life,  Nashville,  Tenn. 

Farmers  National  Life,  Syracuse,  New 
York.  Proposed  capital,  $200,000;  surplus, 


$100,000. 

Farmers  National  Life  of  America,  East 
Chicago,  Ind. 

German-American  Life  and  Accident,  Co¬ 
lumbus,  Ind. 

Globe  Life  Insurance  Company,  Jonesboro, 

Ark. 

Great  Republic  Life,  Los  Angeles,  Cal.  Pro¬ 
posed  capital,  $500,000. 

Hudson  Life  Insurance  Company,  Hoboken, 
N.  J.  Proposed  capital,  $100,000. 

International  Industrial  Life,  Indianapolis, 
Ind.  Proposed  capital,  $100,000. 

Liquor  Dealers  Life  Insurance  Company, 
San  Francisco,  Cal.  Proposed  capital,  $1,000,- 
000. 

McKinley  National  Life,  Youngstown,  Ohio. 
Proposed  capital,  $100,000. 

Normal  Life  Insurance  Company,  Los  An¬ 
geles,  Cal.  Proposed  capital,  $75,000. 

Progressive  Life  Insurance  Company,  Bir¬ 
mingham,  Ala. 

Provident  Insurance  Company,  Toledo,  Ohio. 

Reliable  Life  and  Accident,  St.  Louis,  Mo. 

Republic  Life  Insurance  Company,  Cleve¬ 
land,  Ohio.  Proposed  capital,  $1,000,000. 

Standard  Life  Insurance  Company,  San 
Francisco,  Cal.  Proposed  capital,  $250,000. 

Union  Pacific  Life  Insurance  Company,  As¬ 
toria,  Oregon. 

United  Mutual  Life  Insurance  Company, 
Pittsburg,  Pa.  Proposed  capital,  $1,000,000. 

United  States  and  Dominion  Life,  Duluth, 
Minn.  Capital  $100,000. 

Universal  Life  and  Accident,  San  Francisco, 
Cal.  Proposed  capital,  $500,000. 

Washington  Life  Insurance  Company,  Char¬ 
lotte,  N.  C.  Proposed  capital,  $125,000. 

Changes  and  Retirements 

American  National  Life,  Lynchburg,  Va. 
Merged  with  South  Atlantic  Life  of  Rich¬ 
mond,  Va.,  as  Atlantic  Life. 

Greensboro  Life,  Greensboro,  N.  C.,  and  Se¬ 


curity  Life  and  Annuity  of  Greensboro,  N.  C. 
Merged  with  Jefferson  Standard  Life,  also  of 
Greensboro. 

Great  Western  Life,  Kansas  City,  Mo. 
Merged  with  International  Life  of  St.  Louis, 
Mo. 


THE  LAND  OF  CONVENIENCE. 

PART  IV. 

( Continued  from  Issue  of  December  19,  1912.) 

In  the  last  lesson  we  considered  how  the  cost 
of  an  annuity  could  be  figured,  disregarding 
all  interest  on  money,  supposing,  for  conveni¬ 
ence  in  getting  at  the  fundamental  principles, 
that  in  our  imaginary  land  of  the  American 
Table  no  interest  was  earned  on  money,  no 
matter  how  long  the  principal  remained  un¬ 
paid.  In  this  lesson  we  will  make  the  same 
supposition  and  refer  again  to  our  Accommo¬ 
dating  Company,  that  issues  annuities  and  life 
insurance  at  absolute  cost,  making  no  charge 
whatever  to  the  inhabitants  for  transacting 
business.  And  in  the  present  lesson  we  will 
consider  some  matters  connected  with  the 
probability  of  dying.  In  the  initial  lesson  we 
briefly  looked  into  this  probability,  but  we  will 
now  give  it  further  consideration. 


The  Probability  of  Dying. 

From  year  to  year,  for  those  that  live,  is 
given  in  the  table  under  the  heading,  “Yearly 
Probability  of  Dying,”  the  probability  of  death 
for  that  one  year.  We  will  now  consider  the 
probability  of  dying  during  a  future  year  and 
during  all  future  years,  so  that  we  may  calcu¬ 
late  an  adequate  premium  for  our  company 
that  will  enable  it  to  meet  all  its  claims  at 
maturity,  provided,  of  course,  that  it  insures 
sufficient  lives. 

Now  during  the  first  year  749  children  must 
die  before  attaining  the  age  of  11,  and,  as  has 
been  before  shown,  the  probaility  of  death  for 
749 

that  one  year  is  - - ,  or,  decimally,  .00749. 

100,000 

Suppose  that  our  boy  of  10,  who  took  his 
life  annuity  in  the  last  lesson,  desires  to  take 
a  life  insurance  policy  in  addition  to  his  other 
contracts.  And  we  will  also  suppose  that  the 
Accommodating  Company  issues  him  an  agree¬ 
ment  that  it  will  pay  to  his  estate  $1000  if  he 
should  die  during  this  first  year,  viz. :  before 
he  reaches  the  age  of  11. 

It  is  evident  that  where  no  interest  is  in¬ 
volved  in  the  calculation  that  the  company 
749 

must  charge  -  X  1000  for  the  $1000 


100,000 

insurance,  or  a  premium  of 


749,000 


or,  deci- 


100,000 

mally,  $7.49.  This  figure  is  self-evident,  but  it 
is  easy  to  make  a  proof.  For  suppose  all  the 
100,000  children  at  age  10  took  temporary  in¬ 
surance  for  one  year  of  $1000  each,  the  com¬ 
pany  must  meet  payments  of  $749,000  on  all 
the  749  who  die  before  the  age  of  11,  or  must 
pay  out  a  total  of  $749,000.  And  to  have  this 
amount  on  hand  in  this  country  of  no  interest 
each  of  the  100,000  children  must  pay  the  sum 
of  $7.49,  or  a  total  of  $749,000,  which  amount 


enables  the  company  to  meet  all  the  payments. 

But  suppose  that  the  boy,  aged  10,  goes  on 
adding  to  the  contracts  he  takes  with  the 
company,  taking  these  contracts  all  at  age  10, 
and  suppose  the  company  issues  him  as  many 
agreements  as  he  might  have  birthdays  should 
he  live  to  the  end  of  the  table,  each  agreeing 
to  pay  the  boy’s  estate  $1000  if  he  should  die 
in  a  certain  year.  That  is,  the  longest  contract 
to  run  would  be  that  agreeing  to  pay  $1000 
if  he  should  die  between  the  ages  of  95  and  96. 
And  let  us  see  what  the  company  should  charge 
to  come  out  even  on  the  deal,  provided  it  in¬ 
sured  enough  lives. 

As  we  saw  a  moment  ago  for  the  first  policy, 
the  one  covering  possible  death  during  the  first 
year,  the  amount  to  be  paid  to  the  company 
would  be  $7.49.  And  in  precisely  the  same  way 
the  single  premium  to  cover  the  risk  of  possi¬ 
ble  death  during  the  second  year  would  be 

746 

- X  1000,  or  $7.46,  and  for  the  third 

100,000 


743 

year’s  risk  of  dying  -  X  1000,  or  $7.43, 

100,000 

and  so  on,  until  for  the  last  and  longest  to 
run  of  these  single-premium  policies  the  boy 
3  3000 

should  pay  -  X  1000,  or  - - ,  or, 

100,000  100,000 

decimally,  $0.03. 

Suppose  we  wish  to  see  what  total  sum  the 
boy  of  10  must  pay  for  all  these  contracts.  It 
is  evident  that  it  will  be  the  total  of  the  column 
in  the  table  headed  “Number  Dying”  changed 
into  dollars  and  cents.  But  we  know  that  this 
total  must  be  100,000,  for  all  those  who  enter 
the  table  at  age  10  must  die.  Changing  this 
total  to  dollars  and  cents  we  see  that  our  boy 
must  pay  into  the  company  $1000  as  a  single 
premium  for  an  insurance  of  $1000  to  cover 
the  possibility  of  death  for  the  whole  term  of 
life  to  the  last  year  of  the  American  Table. 

We  can,  of  course,  consider  the  above  as 
self-evident  and  prove  our  result.  For  the 
company  granting  such  an  insurance  of  $icoo 
to  each  of  the  100,000  children  at  age  10,  of 
necessity,  sooner  or  later,  pay  out  the  entire 
total,  or  the  sum  of  $1000  X  100,000,  or  $100,- 
000,000;  and  as  no  interest  is  earned  and  no 
charge  for  expenses  made,  the  company  must 
have  this  amount  on  hand,  which  would  make 
the  contribution  of  each  of  the  children  the 
sum  of  $1000. 

From  these  simple  considerations  we  see  that 
where  no  interest  is  taken  into  account,  or 
earned,  and  where  nothing  is  charged  for  con¬ 
ducting  the  business,  the  company  must  have 
in  hand  for  insurance  for  the  whole  term  of 
life  just  what  it  will  be  called  upon  to  pay  out. 


Definitions  and  Descriptions. 

A  few  definitions  should  be  added,  and  in¬ 
deed  flow  from  the  matters  we  have  been  dis¬ 
cussing.  The  first  is  that  a  policy  agreeing  to 
pay  a  certain  sum  if  death  takes  place  only 
during  a  specified  term  of  years  is  called  a 
‘‘Term  Insurance.”  Also,  if  the  policy  is  ex¬ 
tended  to  cover  the  entire  period  of  possible 
life,  the  insurance  contract  is  called  a  “Whole 
Life  Insurance.”  And  if  the  cost  of  the  policy 
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is  met  by  one  payment  in  advance  the  policy  is 
called  a  “Single-Premium  Insurance,  which, 
of  course,  can  be  of  various  kinds. 

To  the  above  definitions  should  be  added 
that  of  a  “Deferred  Insurance,”  where  the  in¬ 
sured  must  live  for  a  term  of  years  before  his 
estate  afterwards  will  be  benefited  by  his  death. 
The  term  just  used,  the  “Insured,”  means, 
quite  naturally,  the  person  upon  whose  life  the 
insurance  is  granted,  and  the  Beneficiary  is 
the  person  who  in  the  contract  is  designated  to 
receive  the  insurance  at  the  time  of  the  death 
of  the  “Insured.” 

As  these  little  lessons  are  intended  for  the 
novice  in  insurance  matters  and  those  not 
familiar  with  technical  terms,  it  should  be 
added  that  by  “Net  Premium”  is  meant  the 
exact  scientific  premium  before  any  addition  is 
made  for  contingencies  or  for  the  expenses  of 
the  company.  Of  course,  premiums  where  no 
rate  of  interest  is  taken  into  account,  as  in  our 
very  strange  land,  have  no  practical  use  other 
than  for  the  purpose  of  obtaining  a  knowledge 
of  fundamental  principles.  But  disregarding 
this  matter  of  interest  the  premiums  which 
have  been  calculated  in  these  articles  can  be 
called  “Net  Premiums.” 

By  the  term  “Gross  Premium”  is  meant  the 
“Net  Premium,”  with  the  addition  of  some 
further  amount.  This  sum,  added  for  con¬ 
tingencies  and  the  expenses  of  the  company,  is 
called  the  “Loading.”  Generally  the  “Loading” 
is  obtained  by  taking  a  percentage  of  the  “Net 
Premium,”  sometimes  adding  a  percentage  of 
another  premium  of  some  other  contract  at  the 
same  age,  and  sometimes  still  further  com¬ 
plicating  the  matter.  But  whatever  the  method 


in  the  particular  office  the  “Loading  can  be 
stated  to  be  the  difference  between  the  “Gross 
Premium”  and  the  “Net  Premium”— the 
mathematical  equivalent  for  the  risk  assumed. 

A  “Renewable  Term”  policy  is  one  for  a 
term  of  years,  which  can  be  continued  for 
another  term  or  more  by  paying  an  increased 
premium  due  to  the  greater  hazard  of  carrying 
the  policy  at  the  advanced  age.  And  a  “Con¬ 
vertible  Term”  policy  is  one  which  under  the 
conditions  as  stated  in  the  contract  can  be  ex¬ 
changed  for  another  kind  of  insurance  at  the 
end  of,  or  within,  the  term  of  the  policy. 


SIZE  YOURSELF  UP. 

A  man  just  naturally  ought  to  be  honest  with 
himself!  It’s  one  of  the  most  ridiculous  things 
in  the  world  for  a  fellow  to  try  to  fool  him¬ 
self!  If  he  has  a  weakness,  he  ought  to  be 
willing  to  admit  it— at  least  to  himself— and  he 
also  ought  to  make  desperate  and  continued 
efforts  to  overcome  that  weakness! 

Now  let’s  make  a  little  application  of  that 
statement! 

Every  insurance  agent  ought  to  “size  him¬ 
self  up,”  so  to  speak.  He  ought  to  make  up  his 
mind  to  one  of  two  things — either  that  he’ll  do 
his  full  duty  and  hustle,  really  hustle,  for 
at  least  six  hours  a  day  selling  life  insurance, 
or  else  frankly  admit  that  he  won’t  do  his  full 
duty  to  himself,  to  his  family,  to  his  company; 
that  he’ll  do  only  half  of  his  duty,  or  a  quarter 
of  his  duty,  and  then  take  it  easy  the  rest  of  the 
time!  Maybe,  some  agents  can  afford  to  do 
that.  If  they  can,  and  their  consciences  will  let 
’em  do  it,  this  letter  will  hardly  appeal  to  them, 
hut  if  a  fellow  can't  afford  it — if  he  needs  more 
money  for  himself  and  his  family — how  can  he 
permit  himself  to  admit  that  he  won’t  pitch  in 
for  all  he’s  worth  and  do  his  full  duty  for  at 
least  six  hours  a  day?  How  can  he  admit  that 
he’s  going  to  take  it  easy  most  of  the  time, 
that  he’s  going  to  wait  and  wait  and  wait  for 
certain  promised  cases  to  materialize  instead 


of  chasing  up  new  business  and  seeing  more 
people  all  the  time? 

My  friends,  I’m  sorry  to  say  that  we’ve  got 
to  divide  insurance  agents  into  two  classes 
those  who  do  their  full  duty  and  those  who 
don’t — not  only  don’t  but  try  to  make  them¬ 
selves  think  that  they’re  doing  it,  that  they’re 
doing  their  best,  which,  of  course,  they’re  not! 

Now,  you  know,  it  strikes  me  as  a  mighty 
strange  thing  that  we  don’t  “size  ourselves  up” 
in  the  way  I’ve  described!  I  wonder  why  it  is 
is  it  because  we’re  afraid  to  do  so? 

At  one  of  our  recent  Monday  morning  meet¬ 
ings  I  ventured  this  remark:  “Suppose  that  I 
could  afford  to  say  to  every  agent  under  con¬ 
tract  with  me  that  I  would  give  him  the  sum  of 
one  dollar  for  every  earnest,  enthusiastic,  de¬ 
termined  effort  which  he  would  make  to  insure 
a  man  in  this  company — What  would  be  the  re¬ 
sult?  I  think  I  see  Jones  and  Robinson,  and 
even  Brown,  starting  out  .on  a  Monday  morn¬ 
ing  with  a  great  determination  to  have  at  least 
ten  such  interviews  that  day,  perhaps  fifteen, 
perhaps  twenty!  Remember,  it's  a  dollar  an 
Interview,  and  ten  interviews  would  mean  a 
ten-dollar  bill!  Fellows,  you  know  you’d 
hustle,  you  know  you’d  work  harder  than  you’re 
working  to-day;  you  know  you’d  sell  more  life 
insurance  if  I  should  make  such  an  offer  as 
that!  Be  honest  now,  wouldn’t  you?  It’s  a 
pretty  dangerous  admission  to  make,  but 
wouldn’t  you? 

You  know  that  there’s  only  one  answer  to- 
that  question,  and  that  answer  is  a  loud,  en¬ 
thusiastic  "yes!”  Now,  my  brother,  you’ve  ad¬ 
mitted  it — you’ve  admitted  that  you’d  hustle  for 
all  you’re  worth  to  secure  such  interviews  at  a 
dollar  per!  Then  why  in  the  name  of  con¬ 
science  won’t  you  and  don’t  you  do  it,  knowing 
full  well,  as  every  man  knows  who  has  tried  it 
hard  and  persistently,  that  ten  such  interviews 
a  day  mean  much  more  than  a  ten-dollar  bill 
for  the  agent!  You  can’t  follow  out  such  a 
programme  as  that  without  writing  a  big  busi¬ 
ness — you  simply  can’t  do  it!  Then  why  don’t 
you  do  it?  Won’t  you  tell  me  right  now  that 
you’ll  try— try  as  you  never  did  before— to  can¬ 
vass  as  you  would  if  I  had  made  you  such  an 
offer?  When  you  size  it  right  up  honestly, 
hasn’t  a  fellow  got  to  be  a  little  bit  ashamed 
of  himself  if  he  admits  that  he  can  but  won’t? 
— Robert  J.  Mix. 


STRONG  POINTS 

OF 

The  Germania  Life  Insurance  Co. 

Assets,  $46,786,131.91  Liabilities,  $40,259,380.22 
Surplus  and  Dividend  Funds,  $6,526,751.69 
Insurance  in  Force  on  the  Paid-for  Basis,  over  $132,000,000 


—  whose  conservative  management  in 

A  Company  the  interest  of  its  policyholders  is 


unexcelled. 


DIVIDENDS  increasing  yearly  for  the  past 
eighteen  years. 

POLICIES  containing  all  up-to-date  features  in¬ 
cluding  “  Disability  Clause.” 
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THE  LAND  OF  CONVENIENCE. 

PART  V. 

(Continued  from  Issue  of  January  2,  1913.) 

In  the  last  lesson,  for  this  strange  land  of 
no  interest  and  the  American  Table,  we  saw 
that  the  Accommodating  Life  Insurance  Com¬ 
pany  must  charge  for  a  single  premium  on  a 
life  insurance  policy  just  what  it  would  be 
called  upon  to  pay  out.  It  is  also  interesting 
and  instructive  to  note  that  if  our  little  friend, 
the  boy  of  10,  takes  a  term  policy  for  one  year, 
or  a  term  of  years,  he  will  be  indulging  in  a 
gambling  deal;  whereas,  if  he  pays  a  single 
premium  for  an  insurance  contract  for  the 
whole  period  of  life  in  the  land  of  no  interest, 
he  pays  exactly  what  the  company  agrees  to 
pay  back  to  his  estate.  That  is  to  say,  an  in¬ 
surance  policy  for  the  whole  term  of  life  in 
the  land  of  the  American  Table  is  a  certainty — - 
with  absolutely  no  element  of  chance.  In  fact, 
we  found  that  where  no  interest  was  involved 
in  the  transaction  the  insured  paid  into  the 
company  just  $1000  for  a  single  premium 
policy  of  $1000,  it  being  understood  that  our 
Accommodating  Company  charged  nothing  for 
contingencies  or  expenses. 

In  this  lesson  we  will  consider  what  is  known 
as  a  “Pure  Endowment,”  and  consolidate  this 
Pure  Endowment  with  a  Term  Insurance,  thus 
gaining  an  idea  of  Endowment  Insurance  con¬ 
tracts. 

Pure  Endowments. 

In  a  previous  lesson  we  looked  into  the 
nature  of  annuities,  and  found  out  that  in  our 
land  of  no  interest  the  present  value  of  future 
annuity  payments  could  be  represented  by  the 
fraction  showing  the  probability  of  living. 
Confining  ourselves  to  the  consideration  of  one 
year  only- — say  under  the  American  Table  to 
a  payment  at  age  fifty — let  us  see  how  much 
our  boy,  aged  ten,  should  pay  for  $1000,  to  be 
paid  only  if  he  should  live  to  receive  it  at  the 
age  as  stated,  if  he  should  die  before  age  fifty 
nothing  to  be  paid  to  his  estate.  A  contract 
of  this  sort  :s  called  a  “Pure  Endowment 
Policy.”  And  it  is  clear  that  it  is  nothing  less 
than  one  of  the  annuity  payments  of  an  annuity 
contract,  considered  by  itself  separately  from 
the  other  payments. 


Whatever  may  be  said  of  the  absolute  cer¬ 
tainty— with  but  a  hint  of  a  gambling  contract 
—of  a  Single  Premium  Whole  Life  Policy,  a 
Pure  Endowment  contract  cannot  be  regarded, 
at  least  by  the  insured,  as  otherwise  than  an 
uncertain  venture.  Let  us  see  what  our  boy 
must  pay  for  $1000  of  such  a  venture,  the 
amount  of  the  policy  to  be  paid  to  him  at  age 
fifty  if  he  should  live  to  receive  it. 

Turning  to  the  mortality  table  of  our  land, 
we  find  that  of  100,000  living  at  the  age  of  xo, 
69,804  live  to  reach  the  age  of  50.  That  is  to 
say,  the  chance  of  living  to  receive  the  $1000 


at  age  30  is 


100,000 


-.  And  where  no  interest 


is  taken  into  account  and  no  expenses  charged, 
the  single  premium  for  this  Pure  Endowment 

69,804  69,804,000 

is  X  1000,  or  - ,  or,  deci- 

100,000  100,000 

mally,  $698.04. 

Let  us  prove  the  above  figure,  not  by  sup¬ 
posing  that  our  company  insures  all  the  lives, 
but  by  fixing  our  attention  on  this  Single 
Premium  Pure  Endowment,  and  also  upon  the 
converse  contract  of  a  Term  Insurance  of 
$1000  if  our  boy  should  die  before  the  age  of 
50.  And,  of  course,  the  boy  will  either  live  to 
aSe  5°  or  he  will  die  before  reaching  that  age. 
The  Pure  Endowment  contract  for  which 
$698.04  is  the  single  premium  agrees  to  pay 
$1000  at  age  50.  Let  us  see  what  the  company 
in  this  land  of  Mr.  Homans’  table  should 
charge  for  a  Term  Insurance  of  $1000  to  cover 
the  period  from  age  10  to  the  age  as  stated. 

Out  of  100,000  lives  at  age  10,  69,804  live  to 
attain  the  age  of  50 ;  hence  100,000 — 69,804 — 
or  30,196  die  between  the  age  of  10  and  50. 
And  the  chance  of  our  boy  dying  before  reach- 

30,196 

ing  the  latter  age  is  - .  Hence  the 

100,000 

single  premium  that  we  wish  for  the  Term 

30,196 

Insurance,  as  stated,  is  -  X  1000,  or, 


decimally,  $301.96 


100,000 


Relation  Between  Term  Insurance  and 
Pure  Endowments. 

Our  single  premium  for  a  Pure  Endowment 
payable  at  age  50  was  $698.04,  and  it  is  to  be 
remembered  that  if  our  boy  dies  before  the 
age  stated  he  loses  this  sum.  We  have  also 
found  that  the  single  premium  for  a  Term 
Insurance  to  cover  the  period  from  age  10  to 
age  50  is  $301.96.  In  one  contract  $1000  is  to 
be  paid  if  our  young  friend  lives  to  receive  that 
amount.  In  the  other  contract  $1000  is  to  be 
paid  to  the  boy’s  estate  if  he  should  die  before 
age  5°-  One  contract  is  the  very  reverse  of  the 
other — one  based  upon  the  continuance  of  the 
boy’s  life  and  the  other  based  upon  his  sup¬ 
posed  death. 

An  Endowment  Insurance  a  Combination 
Insurance. 

Suppose  now  we  put  these  two  contracts — 
the  Pure  Endowment  contract  and  the  Term 
Insurance  contract— together ;  that  is  to  say, 
we  will  make  a  combination  contract  of  the 
two.  We  will  have  the  promise  of  the  Ac¬ 
commodating  Company  to  pay  $1000  if  our  boy 
lives  to  age  50,  and  we  will  also  have  another 
promise  in  the  same  policy  agreeing  to  pay  the 
boy’s  estate  the  same  amount  if  he  should  die 
before  that  age.  It  is  evident  that  where  a 
single  premium  is  paid  the  contract  becomes 
a  contract  of  certainty.  And  this  is  proved  by 
the  fact  that  if  we  add  together  the  premium 
for  the  Pure  Endowment  and  the  Term  In¬ 
surance,  we  will  have  just  $1000  ($698.04  -f- 
$301.96  =  $1000).  That  is,  our  bov  would  pay 
under  the  conditions  of  no  interest  and  no 
expense  charges  just  $1000  for  $1000  of  En¬ 
dowment  Insurance.  And  this  is  true  for  any 
period  of  years,  from  one  to  that  necessary  to 
cover  the  table  to  age  95. 

Definitions. 

We  will  define  a  Pure  Endowment  as  a 
contract  agreeing  to  pay  a  certain  sum  if  the 
insured  shall  live  to  reach  payment  at  a  certain 
age.  And  a  regular  Endowment  Insurance 
provides  that  the  company  is  to  pay  the  insur¬ 
ance  to  the  insured  if  he  lives  to  a  certain 
age,  or  if  he  should  die,  the  amount  of  the 
policy  is  to  be  paid  to  his  estate.  Hence,  as 
has  been  shown,  an  Endowment  Insurance  is 
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a  combination  of  a  Term  Policy  and  a  Pure 
Endowment  Policy.  And,  of  course,  a  Whole 
Life  Policy  can  be  regarded  as  a  Term  Policy 
for  the  whole  period  of  life.  By  the  term 
“maturity”  of  an  Endowment  Insurance  is 
meant  the  time  when  the  insured  receives  the 
amount  of  the  policy,  and  the  term  is  generally 
io,  15  or  20  years,  although  some  companies 
issue  their  so-called  “Life  Policies.”  agreeing 
to  pay  them  as  endowments  at  an  advanced 
age,  which  is  stated  in  the  contract. 

Single  Premium  Endowments  are  not  a 
favorite  form  of  insurance,  the  high  cost  pre¬ 
venting  most  insurers  from  considering  this 
form  of  investment.  Endowments  paid  for  in 
one  sum  have  been  discussed  in  this  article, 
because  the  fundamental  principles  of  endow¬ 
ment  insurance  can  be  best  grasped  without 
the  complexities  of  annual  premiums.  Later  it 
is  the  intention  of  the  author  to  introduce  an¬ 
nual  premiums  into  our  imaginary  land. 


LIFE  INSURANCE  COMPANY  STATE¬ 
MENTS  FOR  1912;. 

The  following  statements  of  life  insurance 
companies  for  the  year  1912  have  been  made 
public  thus  far  this  year.  Corresponding  figures 
for  1911  are  given  in  parentheses: 

Columbus  Mutual,  Columbus,  Ohio  (including 
accident  branch). — Premiums,  $182,084  ($156,983); 
total  income,  $207,383  ($168,440);  income  saved, 
$74,975  ($45,338);  assets,  $306,119  ($224,830);  sur¬ 
plus,  $173,293  ($147,215);  insurance  in  force,  $3,- 
519,134  ($2,597,994);  increase  in  amount  in  force, 
$921,140  ($843,244). 

Kansas  City  Life,  Kansas  City,  Mo. — Pre¬ 
miums,  $1,497,442  ($1,204,930);  total  income, 

$1,713,079  ($1,370,656);  paid  policyholders,  $429,- 
509  ($306,480);  income  saved,  $565,779  ($527,568); 
assets,  $3,156,762  ($2,523,590);  surplus,  $519,957 
($381,271);  new  business,  $16,438,305  ($12,002,887); 
insurance  in  force,  $42,510,000  ($33,289,000);  in¬ 
crease  in  amount  in  force,  $9,221,000  ($4,407,000). 

Continental  Life,  Wilmington,  Del. — Premiums, 
$236,292  ($188,731);  total  income,  $259,557  ($231,- 
103);  paid  policyholders,  $39,807  ($29,527);  in¬ 
come  saved,  $130,680  ($115,909) ;  assets,  $522,004 
($380,173);  surplus,  $267,732  ($223,000);  insurance 
in  force,  $9,232,314  ($7,085,189);  increase  in  amount 
in  force,  $2,147,125  ($2,322,641). 

Minnesota  Mutual,  St.  Paul,  Minn. — Assets, 
$3,716,150  ($3,427,702);  surplus,  $236,794  ($164,- 
435);  new  business,  $3,584,891  ($2,510,600);  insur¬ 
ance  in  force,  $21,360,490  ($20,124,097);  increase  in 
amount  in  force,  $1,236,393  ($650,518). 

National  Life,  Montpelier,  Vt. — Premiums  and 
annuities,  $6,834,507  ($6,762,055;  total  income, 
$9,431,840  ($9,156,451);  death  claims  paid,  $1,898,- 
887  ($1,580,405);  endowments,  $714,785  ($786,211); 
annuities,  $521,702  ($453,044);  surrender  values, 
$1,221,517  ($1,216,695);  dividends,  $1,038,906  ($878,- 
871);  total  paid  policyholders,  $5,395,796  ($4,915,- 
226);  income  saved,  $2,588,881  ($2,880,106);  assets, 
$56,038,868  ($53,445,290);  surplus,  $7,897,217  ($7,- 
569,718);  insurance  in  force,  $179,464,607  ($172,- 
678,655);  increase  in  amount  in  force,  $6,785,952 
($2,945,055). 

New  York  Life,  New  York. — New  premiums, 
$8,084,606  ($7,410,347);  renewals,  $76,155,251  ($73,- 
858,825);  total  premiums,  $84,239,857  ($81,269,172); 
interest  and  rents,  $31,770,107  ($28,674,173); 

total  income,  $118,984,934  ($112,669,667);  death 
losses,  $25,788,714  ($24,833,202);  endowments,  $6,- 
167,077  ($5,643,774);  surrender  values,  $12,959,577 
($12,331,582);  dividends,  $11,436,686  ($9,259,106); 
annuities,  $1,570,503  ($1,583,183);  total  paid 


policyholders,  $57,922,557  ($53,650,847);  assets, 

$719,657,050  ($684,684,686);  surplus  funds,  $108,- 
249,071  ($103,589,968);  new  business  paid  for, 
$198,381,400  ($176,344,000);  insurance  in  force, 

1,051,980  policies  for  $2,169,798,993  (1,022,726  poli¬ 
cies  for  $2,102,105,746);  increase  in  amount  in 
force,  $67,693,247  ($62,242,715). 

Provident  Life  and  Trust,  Philadelphia.— Pre¬ 
miums,  $10,024,289  ($9,421,407);  total  income. 

$13,331,050  ($12,720,432);  death  losses  paid,  $2,517,- 
199  ($2,222,873);  endowments,  $2,928,766  ($2,686,- 
362);  annuities,  $166,499  ($140,904);  dividends, 

$1,686,760  ($1,593,042);  assets,  $79,040,797  ($76,639,- 
287);  surplus,  $8,605,177  ($9,095,927);  new  busi¬ 
ness,  14,883  policies  for  $42,754,939  (12,983  for 
$39,238,434);  insurance  in  force,  103,935  policies 
for  $281,691,052  (95,421  policies  for  $258,647,955); 
increase  in  amount  in  force,  $23,043,097  ($21,- 
486,845). 


OLD  POINTS  FOR  THE  NEW  YEAR. 

At  the  beginning  of  a  new  year  it  is  quite 
natural  for  one  to  lay  out  a  plan  of  campaign 
for  the  coming  twelvemonth,  with  the  expec¬ 
tation  that  by  following  a  certain  well-defined 
method  of  procedure  good  results  will  follow. 

This  idea  will  work  out  as  well  with  an 
insurance  salesman  as  with  anyone  else,  pro¬ 
vided,  always,  that  he  incorporates  as  a  funda¬ 
mental  principle  of  his  plan  of  campaign. — 
Daily  Canvassing. 

There  have  been  and  doubtless  will  continue 
to  be  those  who  seek  some  easier  method  of 
writing  business ;  but  there  has  as  yet  been 
found  no  royal  road  to  success  in  this  busi¬ 
ness.  The  famed  Fountain  of  Perpetual 
Youth  has  never  been  discovered,  nor  has  there 
yet  appeared  one  who  holds  the  secret  of  suc¬ 
cess  in  writing  life  insurance  without  canvass¬ 
ing. 

We  believe  it  to  be  true  that  there  cannot 
be  too  much  canvassing,  speaking  generally ; 
but  it  is  equally  true  that  the  canvass  of  the 
individual  can  be  overdone,  and  right  here  is 
where  the  quality  of  tact  comes  in. 

Tact  is  not  an  easy  word  to  define,  nor  is 
it  at  all  easy  to  explain  just  what  we  mean  by 
that  subtle  something  in  a  man’s  equipment 
that  enables  him  to  say  the  right  thing  at  the 
right  time,  and  that  gives  him  the  cue  when 
to  say  nothing  at  all.  Any  insurance  sales¬ 
man  of  experience  who  reads  this  will,  with¬ 
out  doubt,  agree  that  many  a  promising  case 
has  been  lost  when  almost  closed  because  of 
the  absence  of  tact  on  the  part  of  the  sales¬ 
man.  He  has  talked  too  long  or  he  has  been 
too  eager,  and  has  not  given  the  prospect  time 
to  talk  at  all.  We  hope  that  this  reference  to 
the  quality  of  tact  and  its  importance  will  not 
be  taken  by  any  one  to  mean,  to  use  the  col¬ 
loquial  expression,  “throwing  the  con.” 

The  business  of  life  insurance  has,  after 
many  years  of  misunderstanding,  attained  to 
the  dignity  of  a  profession,  and  the  successful 
salesman  should  recognize  that  fact,  and  not 
lower  himself  by  the  use  of  methods  or  of 
language  that  will  lend  in  any  degree  to  bring 
the  business  down  from  the  high  plane  where 
it  is  now  established. 

Let  us  assume  now  that  the  salesman,  by  a 
careful  canvass,  persistently  employed  and  in¬ 
telligently  directed,  has  secured  some  good 


business ;  that  his  prospect  is  ready  to  “sign  on 
the  dotted  line.”  What  then?  Well,  then 
comes  the  exercise  of  intelligent  discrimina¬ 
tion  in  the  selection  of  the  policy  best  suited 
to  the  prospect’s  needs.  Of  course,  the  heed¬ 
less,  thoughtless  salesman  will  be  anxious  to 
place  the  policy  that  will  bring  him  the  largest 
commission  return,  and  that,  too,  regardless 
of  whether  it  is  the  one  best  suited  to  the 
needs  of  the  prospect  or  not.  But  the  intelli¬ 
gent  salesman,  whose  thought  extends  into  the 
future,  who  is  in  the  business  to  stay,  and  who 
sees  the  importance  of  building  up  a  good  busi¬ 
ness,  not  merely  a  large  one,  will  carefully 
weigh  the  pros  and  cons,  and  endeavor  to  fit 
the  intending  purchaser  with  the  policy  best 
suited  to  his  needs,  just  exactly  as  the  intelli¬ 
gent  clothing  salesman  will  strive  to  fit  his 
customer  with  a  garment  that  will  give  satis¬ 
faction,  realizing  that  a  pleased  customer  is  the 
salesman’s  greatest  asset.  If  adverse  criti¬ 
cism  of  the  foregoing  suggestions  be  offered, 
on  the  ground  that  nothing  new  has  been  ad¬ 
vanced,  we  reply  that  the  points  brought  out 
are  of  the  very  first  importance  to  one  who 
engages  in  the  profession  of  life  insurance, 
and  that  because  of  their  importance  they 
should  be  iterated  and  reiterated  for  the  benefit 
not  alone  of  the  novice  but  as  a  reminder  to 
the  seasoned  veteran. 


THE  LIGHTER  SIDE  OF  LIFE 
INSURANCE. 

Two  very  clever  blackface  comedians  have  re¬ 
cently  been  on  the  vaudeville  bills  in  an  act 
which  deals  from  start  to  finish  with  life  insur¬ 
ance,  and  which  never  fails  to  send  the  audience 
into  screams  of  laughter.  The  one  comedian  is 
tall  and  dignified,  while  the  other  is  short  and 
stout,  and  short,  too,  on  intellect,  so  it  would 
seem,  for  his  friend  has  the  hardest  possible 
time  to  make  him  understand  the  provisions  of 
the  policy,  or,  perhaps  we  should  say,  to  make 
him  understand  them  in  his  own  peculiar  inter¬ 
pretation.  The  tall  man  asks  what  kind  of  a 
policy  it  is.  The  little  fellow  replies  that  it  is 
“Nigger  Insurance.”  After  some  little  debate 
the  policy  is  produced,  and  it  appears  that  the 
insurance  is  in  the  “Niagara”  Insurance  Com¬ 
pany.  When  the  insured  has  been  persuaded 
that  “Niagara”  does  not  spell  nigger,  his  friend 
discovers  that  the  policy  is  a  twenty-year  en¬ 
dowment,  with  a  sick  benefit  provision.  As  he  is 
financially  embarrassed  at  the  time,  he  sug¬ 
gests  that  the  insured  go  to  a  doctor  of  his 
acquaintance,  who,  as  he  enthusiastically  prom¬ 
ises,  “will  give  you  any  ailment  or  injury  named 
in  this  clause.”  He  generously  adds  that  the  in¬ 
sured  can  have  half  of  the  proceeds  of  this  bril¬ 
liant  scheme.  The  victim  does  not  yield  read¬ 
ily,  but  upon  the  weeping  assertion  by  the  other 
that  he  has  no  regard  for  the  ties  of  friend¬ 
ship,  he  consents  to  lay  down  upon*  a  table  for 
a  sort  of  preliminary  diagnosis,  with  a  view  to 
ascertaining  on  just  what  grounds  they  could 
collect  the  weekly  benefit.  Upon  sight  of  a  set 
of  burlesque  surgical  instruments,  the  victim 
tries  to  run  away,  but  he  is  reassured  more  by 
force  than  anything  else,  and  is  pushed  upon 
the  table  again.  The  friend  commences  to 
sharpen  a  carving  knife,  and  meanwhile  asks 
his  unfortunate  victim  his  address.  The  victim 
cheerfully  gives  it,  and  then  suddenly  asks  why 


January  t6,  1913  FORTNIGHTLY  LIFE  INSURANCE  SUPPLEMENT. 


the  information  is  wanted.  "Oh,  well,"  replies 
the  other  coolly,  “in  case  anything  should  happen 
to  you!”  The  terrified  victim  makes  a  supreme 
effort  to  get  away,  but  is  thwarted,  and  once 
more  he  is  forced  down  upon  the  table.  After 
the  self-styled  medical  examiner  has  discovered 
laryngitis  in  the  arm  and  appendicitis  in  the 
throat,  and  has  given  a  ridiculous  explanation 
of  these  remarkable  complaints,  he  picks  up  a 
skull  from  the  table  and  fondles  it  in  his  hand. 
“Ain’t  it  strange!”  he  says,  musingly,  “this 
skull  belonged  to  a  man  who  walked  into  this 
room  just  as  chipper  as  you  did!"  That  is  the 
last  straw,  and  the  terrified  victim  this  time 
makes  good  his  exit. 

During  the  course  of  the  conversation  the 
short  man  explains  that  if  he  lives  twenty' 
years  he  will  get  $1000  from  the  company.  The 
other  one  soon  rids  him  of  that  feeling  of  satis¬ 
faction,  however.  “Why,”  he  says,  disgustedly, 
“do  you  think  for  one  moment  they  would  have 
given  you  that  policy  if  they  thought  you  would 
live  to  get  the  money?  Not  much!  You  don’t 
think  they  are  going  to  part  with  $1000  as  easy 
as  that,  do  you?  Why,  you  ignoramus,  don’t 
you  know  that  life  insurance  companies  have  it 
all  figured  up  so  that  they  just  have  to  look  at 
you  and  they  can  tell  to  a  day  how  long  you  are 
going  to  live?” 


ANNUAL  DIVIDENDS  FOR  1913. 
Mutual  Benefit. 

Regular  and  Special  Dividends  Combined. 
ORDINARY  LIFE. 


Year 

of 

Age  at  Issue. 

Issue. 

25 

30 

35 

40 

45 

50 

1 

Premium. .  . 

20.14 

22.85 

26 . 35 

30.94 

37.08 

45.45 

1900 . 

5.64 

6.39 

7.45 

8.92 

10.82 

13.21 

1901 . 

5.47 

6.16 

7.11 

8.44 

10.24 

12.54 

1902 . 

5.31 

5.95 

6.82 

7.99 

9.66 

11.85 

1903 . 

5.15 

5.75 

6.56 

7.64 

9.17 

11.27 

1904 . 

5.01 

5.55 

6.30 

7.01 

8.70 

10.72 

1905 . 

4.86 

5.36 

6 . 06 

6.99 

8.31 

10.15 

1906 . 

4.72 

5.17 

5.82 

6.67 

7.90 

9.59 

1907 . 

4.61 

5.00 

5 . 59 

6.37 

7.51 

9.07 

1908 . 

4.49 

4.84 

5.36 

6.09 

7.12 

8.62 

1909 . 

4.20 

4.50 

4.94 

5.57 

6.49 

7.82 

1910 . 

3.93 

4.17 

4.55 

5.08 

5.89 

7.07 

1911 . 

3.67 

3.87 

4.18 

4.63 

5 . 31 

6.38 

1912 . 

3.43 

3.58 

3.84 

4.21 

4.80 

5.69 

20-PAYMENT  LIFE. 


Premium. . . 

30 

12 

32 

87 

36 

22 

40 

38 

45 

73 

52 

87 

1900 . 

8 

60 

9 

39 

10 

42 

11 

75 

13 

34 

15 

34 

1901 . 

8 

12 

8 

85 

9 

77 

10 

96 

12 

51 

14 

44 

1902 . 

7 

66 

8 

34 

9 

20 

10 

25 

11 

69 

13 

56 

1903 . 

7 

22 

7 

85 

8 

65 

9 

64 

10 

96 

12 

80 

1904 . 

6 

81 

7 

21 

8 

11 

9 

05 

10 

25 

12 

04 

1905 . 

6 

41 

6 

94 

7 

62 

8 

47 

9 

64 

11 

29 

1906 . 

6 

04 

6 

50 

7 

14 

7 

94 

9 

01 

10 

55 

1907 . 

5 

67 

6 

09 

6 

67 

7 

41 

8 

42 

9 

86 

1908 . 

5 

34 

5 

71 

6 

22 

6 

90 

7 

85 

9 

25 

1909 . 

4 

81 

5 

12 

5 

57 

6 

17 

7 

01 

8 

27 

1910 . 

4 

34 

4 

59 

4 

97 

5 

47 

6 

22 

7 

37 

1911 . 

3 

88 

4 

09 

4 

41 

4 

85 

5 

49 

6 

52 

1912 . 

3 

48 

3 

03 

3 

91 

4 

27 

4 

83 

5 

74 

20-YEAR  ENDOWMENT. 


Premium. .  . 

48.15 

48.83 

49.85 

51.48 

54.22 

58.81 

1900 . 

13.97 

14.21 

14.49 

15.05 

15.82 

17.00 

1901 . 

12.94 

13.12 

13.42 

13.95 

14.73 

15.95 

1902 . 

11.95 

12.14 

12.44 

12.90 

13.69 

14.90 

1903. . . 

11.00 

11.30 

11  49 

1  1  97 

12  72 

1  3  97 

1904 . 

10.10 

10.29 

10.59 

11.07 

11.80 

13.06 

1905 . 

9.24 

9.44 

9.74 

10.22 

10 . 95 

12.16 

1906 . 

8.42 

8.61 

8.92 

9.40 

10.12 

11.29 

1907 . 

7.65 

7.82 

8.14 

8.61 

9.34 

10.38 

1908 . 

6.89 

7.07 

7 , 37 

7.86 

8.56 

9.72 

1909 . 

5.94 

6.11 

6.40 

6.85 

7.52 

8.60 

1910 . 

5.07 

5.24 

5.51 

5.93 

6.55 

7.58 

1911.. 

4.28 

4.44 

4.70 

5 . 0!) 

5.66 

6.63 

1912 . 

3.58 

3.72 

3.96 

4.33 

4.87 

5.75 

Franklin  Life. 


Presbyterian  Ministers. 


ORDINARY  LIFE. 


ORDINARY  LIFE 


Year 


Age  at  Issue. 


Issue. 

25 

30 

35 

40 

45 

50 

Premium. . . 

21 

43 

24 

31 

28 

04 

32 

92 

39 

46 

48 

36 

1907 . 

2 

78 

3 

05 

3 

41 

3 

96 

4 

83 

6 

17 

1908 . 

2 

72 

2 

95 

3 

29 

3 

77 

4 

55 

5 

83 

1909 . 

2 

66 

2 

86 

3 

16 

3 

59 

4 

30 

5 

48 

1910 . 

2 

56 

2 

74 

3 

01 

3 

39 

4 

02 

5 

09 

1911 . 

2 

47 

2 

63 

2 

86 

3 

20 

3 

75 

4 

72 

1912 . 

2 

39 

2 

52 

2 

72 

3 

02 

3 

50 

4 

37 

20- 

PAYMENT  LIFE 

Premium. . . 

31 

76 

34 

70 

38 

26 

42 

70 

48 

41 

56 

04 

1907 . 

3 

35 

3 

61 

3 

95 

4 

45 

5 

23 

6 

48 

1908 . 

3 

17 

3 

40 

3 

72 

4 

17 

4 

89 

6 

07 

1909 . 

3 

01 

3 

21 

3 

49 

3 

90 

4 

55 

5 

66 

1910 . 

2 

S3 

3 

02 

3 

27 

3 

64 

4 

22 

5 

25 

1911 . 

2 

67 

2 

83 

3 

05 

3 

38 

3 

91 

4 

82 

1912 . 

2 

51 

2 

66 

2 

84 

3 

14 

3 

60 

4 

44 

20-YEAR  ENDOWMENT. 


Premium. . . 

1907  . 

1908  . 

1909  . 

1910  . 

1911  . 

1912  . 


50.44 

4.54 

4.17 

3.81 

3.50 

3.20 

2.92 


51.22 

4.65 

4.27 

3.92 

3.60 

3.30 

3.00 


52.38 

4.83 

4.44 
4.08 
3.76 

3.44 
3.14 


54.20 

5.13 

4.73 

4.36 

4.02 

3.69 

3.38 


57.21 

5.72 

5.30 

4.88 

4.50 

4.13 

3.77 


62.20 

G .  76 
6.32 
5.87 
5.43 


Massachusetts  Mutual. 

ORDINARY  LIFE. 


Premium.  . 

1908  . 

1909  . 

1910  . 

1911  . 

1912  . 


20.14 

3.95 

3.79 

3.64 

3.48 

3.33 


22.85 

4.37 

4.17 

3.96 

3.77 

3.60 


36 . 35 

4.91 

4.66 

4.42 

4.17 

3.95 


30.94 

5.68 

5.36 

5.05 

4.74 

4.45 


37.09 

6.81 

6.38 

5.96 

5.57 

5.19 


6.88 

6.36 


Year 


Age  at  Issue. 


Issue. 

25 

30 

35 

40 

45 

50 

Premium . .  . 

18 

53 

21 

02 

24 

24 

28 

45 

34 

10 

41 

80 

1903 . 

3 

68 

4 

04 

4 

59 

5 

44 

6 

82 

8 

93 

1904 . 

3 

61 

3 

95 

4 

45 

5 

22 

6 

52 

8 

50 

1 905 . 

3 

55 

3 

86 

4 

32 

5 

03 

6 

23 

8 

15 

1906 . 

3 

48 

3 

76 

4 

20 

4 

84 

5 

95 

7 

72 

1907 . 

3 

42 

3 

68 

4 

09 

4 

68 

5 

70 

7 

35 

1908 . 

3 

36 

3 

61 

3 

97 

4 

52 

5 

45 

6 

99 

1909 . 

3 

30 

3 

53 

3 

88 

4 

37 

5 

21 

6 

65 

1910 . 

3 

25 

3 

46 

3 

78 

4 

24 

5 

00 

6 

33 

1911  . 

3 

19 

3 

38 

3 

69 

4 

10 

4 

80 

6 

02 

1912 . 

3 

13 

3 

32 

3 

58 

3 

98 

4 

61 

5 

72 

20-PAYMENT  LIFE. 


Premium. . . 

28 

23 

30 

71 

33 

73 

37 

45 

42 

21 

48 

52 

1903 . 

4 

23 

4 

56 

5 

04 

5 

74 

6 

78 

8 

39 

1904 . 

4 

08 

4 

40 

4 

86 

5 

54 

6 

57 

8 

16 

1905 . 

3 

94 

4 

23 

4 

68 

5 

35 

6 

37 

7 

94 

1906 . 

3 

80 

4 

08 

4 

51 

5 

06 

6 

17 

7 

72 

1907 . 

3 

66 

3 

93 

4 

44 

4 

97 

5 

96 

7 

51 

1908 . 

3 

53 

3 

78 

4 

18 

4 

80 

5 

76 

7 

30 

1909 . 

3 

40 

3 

65 

4 

03 

4 

63 

5 

58 

7 

10 

1910 . 

3 

28 

3 

51 

3 

87 

4 

46 

5 

39 

6 

89 

1911 . 

3 

16 

3 

38 

3 

73 

4 

30 

5 

21 

6 

70 

1912 . 

3 

05 

3 

25 

3 

58 

4 

12 

5 

03 

6 

50 

20-YEAR  ENDOWMEET. 


4.99 

4.56  Premium... 

45.10 

45.51 

46.16 

47.31 

49.38 

53.05 

1903 . 

5.19 

5.31 

5.52 

5.97 

6.60 

7.81 

1904 . 

4.90 

5.02 

5.23 

5.63 

6.31 

7.52 

1905 . 

4.61 

4.73 

4.95 

5.35 

6.03 

7.25 

1906 . 

4.33 

4.45 

4.67 

5 . 07 

5.76 

6.98 

1907 . 

4.06 

4.18 

4.41 

4.81 

5.50 

6.72 

1908 . 

3.81 

3 . 93 

4.15 

4.55 

5.24 

6.46 

1909 . 

3.56 

3.68 

3.91 

4.30 

4.99 

6.22 

45.45  1910 . 

3.33 

3.45 

3.67 

4.06 

4.75 

5.98 

1911 . 

3.09 

3.21 

3.44 

3.83 

4.52 

5.64 

8.53  1912 . 

7.96 

2.86 

2.99 

3.20 

3.59 

4.28 

5 . 51 

Security  Mutual  Life,  New  York. 

ORDINARY  LIFE. 


20-PAYMENT  LIFE. 


Premium . . . 

30 

07 

32 

83 

36 

17 

40 

34 

45 

69 

52 

83 

1908 . 

4 

96 

5 

38 

5 

91 

6 

60 

7 

63 

9 

20 

1909 . 

4 

64 

5 

02 

5 

51 

6 

14 

7 

07 

8 

54 

1910 . 

4 

33 

4 

67 

5 

10 

5 

69 

6 

54 

7 

89 

1911 . 

4 

03 

4 

33 

4 

73 

5 

26 

6 

03 

7 

27 

1912 . 

3 

74 

.  4 

02 

4 

36 

4 

84 

5 

53 

6 

66 

20-YEAR  ENDOWMENT. 


Premium.  . . 

48 

03 

48 

71 

49 

75 

51 

39 

54 

15 

58 

76 

1908 . 

6 

81 

6 

98 

7 

28 

7 

70 

8 

46 

9 

76 

1909 . 

6 

20 

6 

37 

6 

67 

7 

07 

7 

78 

9 

02 

1910 . 

5 

62 

5 

78 

(3 

07 

6 

46 

7 

13 

8 

30 

1911 . 

5 

05 

5 

22 

5 

49 

5 

87 

6 

50 

7 

60 

1912 . 

4 

51 

4 

67 

4 

93 

5 

29 

5 

89 

6 

91 

Union  Central.* 

ORDINARY  LIFE. 


Premium .  . . 

20.63 

23.35 

26.88 

31.55 

37.85 

46.49 

1911  . 

1912  . 

'4.30 

4.19 

4.79 

4.65 

5.46 

5.27 

6.39 

6.15 

7.75 

7.42 

9.87 

9.38 

20-PAYMENT  LIFE. 

Premium. . . 

29.17 

31.99 

35.50 

39.89 

45 . 58 

53.19 

1911  . 

1912  . 

4.62 

4.41 

5.10 

4.87 

5.78 

5.50 

6.69 

6.36 

8.02 

7.61 

10.09 

9.54 

20-YEAR  ENDOWMENT. 

Premium.  . . 

48.28 

49.01 

50.12 

51.88 

54.79 

59.68 

1911  . 

1912  . 

5.33 

4.91 

5.72 

5.30 

6.30 

5.87 

7.11 

6.66 

8.33 

7.84 

10.31 

9.72 

♦Same  Scale  in  force  for  1913  as  used  in  1912  with 
exception  of  figures  shown. 


Premium. . . 

21 

34 

24 

23 

27 

91 

32 

81 

39 

30 

4- 

00 

23 

1907 . 

2 

87 

3 

19 

3 

63 

4 

24 

5 

11 

6 

42 

1908 . 

2 

72 

3 

02 

3 

40 

3 

95 

4 

73 

5 

93 

1909 . 

2 

57 

2 

84 

3 

18 

3 

67 

4 

36 

5 

46 

1910 . 

2 

44 

2 

66 

2 

97 

3 

39 

4 

00 

4 

99 

1911 . 

2 

09 

2 

25 

2 

47 

2 

79 

3 

26 

4 

01 

1912 . 

1 

72 

1 

81 

1 

95 

2 

16 

2 

48 

3 

04 

Premium. . . 

20 

14 

22 

00 

00 

26 

35 

30 

94 

37 

08 

45 

45 

20-PAYMENT  LIFE. 


Premium . . . 

31 

58 

34 

51 

38 

04 

42 

49 

48 

17 

55 

82 

1907 . 

3 

82 

4 

15 

4 

56 

5 

11 

5 

89 

7 

06 

1908 . 

3 

52 

3 

82 

4 

20 

4 

70 

5 

40 

6 

48 

1909 . 

3 

24 

3 

50 

3 

82 

4 

28 

4 

91 

5 

91 

1910 . 

2 

96 

3 

19 

3 

47 

3 

88 

4 

45 

5 

36 

1911 . 

2 

48 

2 

64 

2 

85 

3 

15 

3 

57 

4 

27 

1912 . 

1 

84 

1 

94 

5 

07 

2 

27 

2 

57 

3 

12 

Premium. . . 

30 

12 

32 

87 

36 

22 

40 

38 

45 

73 

52 

87 

20 

-YEAR 

ENDOWMEET 

Premium. . . 

49 

52 

50 

28 

51 

42 

53 

22 

56 

17 

61 

10 

1907 . 

5 

49 

5 

60 

5 

79 

6 

07 

7 

16 

8 

20 

1908 . 

4 

92 

5 

04 

5 

22 

5 

49 

5 

98 

6 

83 

1909 . 

4 

38 

4 

50 

4 

67 

4 

92 

5 

38 

6 

20 

1910 . 

3 

85 

3 

96 

4 

14 

4 

38 

4 

81 

5 

57 

1911 . 

3 

01 

3 

09 

3 

23 

3 

43 

3 

77 

4 

40 

1912 . 

2 

06 

2 

13 

2 

23 

2 

40 

2 

68 

3 

18 

Premium. . 

48 

15 

48 

83 

49 

85 

51 

48 

54 

22 

58 

81 

THE  RIGHT-OF-WAY 

The  right-of-way  is  pretty  definitely  fixed  so 
far  as  the  rules  governing  public  highways  go, 
but  the  right-of-way  in  the  business  world  is 
open  to  all  who  strive  for  it. 

When  railroad  companies  and  pipe  lines  re¬ 
quire  a  right-of-way  to  reach  a  given  point,  they 
generally  go  about  securing  it  in  a  quiet  but 
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energetic  manner.  They  endeavor  to  get  in  their 
work  before  the  whole  plan  of  their  enterprise 
is  developed,  lest  someone  “gets  wise”  to  the 
proposition  and  block  them  in  the  right-of-way. 

The  right-of-way  to  money  results  in  solicit¬ 
ing  life  insurance  is  best  secured  by  the  prac¬ 
tice  of  tactics  similar  to  those  pursued  by  rail¬ 
roads  and  pipe  lines.  So  much  depends  upon 
quick  action,  the  first  interview,  iD  getting  the 
right-of-way,  that  successful  men  use  the  ut¬ 
most  skill  and  tact  in  “doing  it  first”— in  get¬ 
ting  ahead  of  possible  competitors. 

It  does  not  do  to  blow  one’s  horn  too  loudly 
when  seeking  a  right-of-way — the  “gumshoe” 
method  is  far  preferable.  Not  only  must  a  man 
go  quietly  about  his  work,  but  he  must,  when 
possible,  seek  his  interviews  in  privacy. 

Certain  it  is  that  the  right-of-way  to  writ¬ 
ing  a  big  volume  of  life  insurance  has  to  be 
secured  by  a  still  hunt.  The  man  who  can  get 
interviews,  see  people,  without  having  gossips 
get  on  to  his  scheme,  scores  a  great  advantage 
over  those  who  brag  and  make  a  fuss  about  what 
they  are  doing  or  going  to  do. 

Like  many  big  railroad  propositions  that  are 
never  heard  of  until  the  right-of-way  has  been 
secured  and  surveyors  get  busy,  big  applications 
are  often  written  by  shrewd  solicitors  without 
a  word  being  said  about  them  until  the  policies 
have  been  paid  for  and  acknowledged  by  the 
owners  in  letters  under  their  signatures,  which 
may  be  used  for  the  pulling  off  of  similar  deals. 
— International  Lifeman. 


A  PAYING  BUSINESS. 

I  tell  you  again,  gentlemen,  you  and  I  are 
lucky  at  this  beginning  of  a  new  year  to  be  in 
the  life  insurance  business!  Now  and  then,  we 
get  a  bit  down  in  the  mouth,  and  we  get  a  little 


sore  on  the  job,  and  we’re  inclined  to  think  that 
we  have  all  the  trouble  there  is,  but,  way  down 
inside  of  us,  we  know  better  than  that!  We 
have  fewer  troubles,  and  are  much  better  off 
than  the  big  majority!  I  don’t  believe  there’s 
a  job  on  earth  that  pays  a  man  better  for  the 
effort  expended  or  that  brings  him  in  any 
quicker  returns!  I’m  talking  now  about  real 
effort — not  about  going  through  the  motions! 
You  can’t  just  “go  through  the  motions”  in  any 
kind  of  business  and  make  any  money  or 
achieve  any  sort  of  success  that’s  worth  talking 
about! 

It  does  me  good  to  get  up  against  the  life  in¬ 
surance  man  who  has  been  wise  enough  to  look 
ahead — who  has  been  able  to  rise  above  the  petty 
annoyances  (or  the  big  ones)  that  attend  the 
day’s  task  and  has  pictured  for  himself  the 
years  to  come  when  those  renewal  commission 
checks  will  begin  to  come  thicker  and  faster  and 
continually  help  to  make  his  life  easier  and 
happier!  You  won’t  find  a  better  contented  or 
a  more  independent  citizen  in  old  New  York 
than  the  successful  life  insurance  agent  who  has 
been  working  for  years  under  a  commission  and 
renewal  contract!  I  know  what  I’m  talking 
about,  because  I’m  in  that  boat  myself — I  know 
that  when  a  fellow  starts  the  race  the  goal 
seems  to  be  a  long  way  off;  but  every  man 
knows  that  time  flies,  that  persistent  plugging 
along  every  day  for  all  you’re  worth  means  in¬ 
creased  strength  and  increased  prosperity,  and, 
before  you  know  it,  you’re  getting  further  and 
further  along  up  easy  street! 

Such  thoughts  as  these,  my  friends,  are  per¬ 
fectly  right  and  proper,  and  should  be  vastly 
encouraging  to  every  one  of  us  as  we  stand  at 
the  threshold  of  a  new  year — a  year  that’s  go¬ 
ing  to  be  full  of  opportunities  and  full  of  con¬ 
quests  for  the  man  with  enterprise  and  ambi¬ 
tion — who  works! 

Remember  those  renewal  commissions!  How 
they  mount  up  with  the  years,  and,  oh,  how  good 


they  taste!  You’ll  surely  draw  them — if  you  do 
the  business! — Robert  J.  Mix. 


The  Appeal  of  the  Monthly  Income  Policy. 

More  attention  should  be  paid  to  the  sale  of 
monthly  income  policies.  Some  agents  make  a 
specialty  of  this  insurance,  but  many  fail  to 
take  advantage  of  the  strength  of  the  argu¬ 
ments,  the  power  of  its  appeal. 

The  danger  that  threatens  every  woman  with 
property  who  is  inexperienced  in  business  finds 
proof  in  every  daily  paper  and  the  experience 
of  some  friend  or  acquaintance  of  every  man. 

Of  the  $120,000,000  lost  last  year  by  get-rich- 
quick  schemes  uncovered  by  the  postal  authori¬ 
ties,  the  larger  part  according  to  the  authorities 
was  lost  by  women,  but  the  losses  in  thousands 
of  unrecorded  local  promotions,  in  legitimate 
but  unsafe  securities  are  infinitely  greater. 
What  street  in  your  city  is  lacking  in  the  his¬ 
tory  of  such  a  case? 

The  daily  reports  of  the  embezzlements  of 
trust  funds  and  the  “Want”  columns  of  the 
press  furnish  a  continual  procession  of  living 
arguments  ever  up  to  date. 

No  policy  appeals  more  powerfully  to  the  in¬ 
telligent  business  man  than  the  monthly  income 
policy,  none  more  readily  lends  itself  to  a  con¬ 
vincing  and  attractive  demonstration  or  makes 
a  better  showing  as  to  results  and  cost,  and  no 
policy  once  placed  is  more  persistently  con¬ 
tinued.  The  monthly  income  is  worthy  to  be 
pushed  both  in  the  interest  of  the  insured,  the 
family  and  the  agent.  —  Travelers’  Agents’ 
Record. 

In  connection  with  the  above  the  attention  of 
agents  and  managers  is  directed  to  two  valu¬ 
able  canvassing  documents,  “Safeguarding  the 
Home”  and  the  “Monthly  Income  Policy,”  pub¬ 
lished  by  The  Spectator  Company. 


STRONG  POINTS 

OF 

The  Germania  Life  Insurance  Co. 

Assets,  $46,786,131.91  Liabilities,  $40,259,380.22 
Surplus  and  Dividend  Funds,  $6,526,751.69 
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THE  LAND  OF  CONVENIENCE. 

Part  VI. 

(Continued  from  issue  of  January  16.) 

In  the  last  lesson  we  considered  Pure  En¬ 
dowments  and  Term  Insurances,  combining 
them  and  thus  obtaining  an  ordinary  Endow¬ 
ment  Insurance.  And  we  took  notice  of  the 
fact  that  in  our  land  of  the  American  Table, 
where  the  Accommodating  Company  charged 
nothing  for  expenses  and  no  interest  was 
earned,  the  Single  Premium  for  an  Endow¬ 
ment  Insurance  would  be  the  face  amount  of 
the  policy.  And  in  the  last  lesson  it  was  said 
that  Single  Premium  Endowments  were  seldom 
taken  by  the  insuring  public.  It  might  be 
added  that  Single  Premium  Insurance  of  what¬ 
ever  form  is  not  generally  considered  attrac¬ 
tive;  from  the  large  amount  required  to  be 
paid  in  one  sum  in  advance  it  is  natural  that 
this  should  be  the  case.  Hence  most  insurers 
prefer  to  pay  premiums  annually,  semi-annually 
or  quarterly,  and  most  policies  are  issued  on 
these  plans. 

Annual  Premiums. 

Let  us  find  out  how  an  annual  premium  on  a 
Term  Policy  can  be  calculated  in  our  Land 
of  Convenience,  if  no  interest  is  earned  and  no 
“loading”  or  expense  charge  is  added  to  the 
“net”  or  scientific  premium.  And  a  Term  In¬ 
surance  will  be  considered  first,  because  a 
Whole  Life  Insurance  can  be  regarded  as  a 
Term  Insurance  for  all  years  until  the  end  of 
the  table. 


Annual  Premium  Calculation. 

In  the  last  lesson  we  found  that  the  Single 
Premium  for  a  Term  Insurance  on  our  boy’s 
life  (aged  io),  said  insurance  to  terminate  at 
age  50,  was  $301.96  for  the  country  of  no  in¬ 
terest  and  the  company  of  no  expense  charges. 
By  exactly  the  same  method  we  can  determine 
for  ourselves  that  the  Single  Premium  for  a 
Ten-Year  Term  Insurance  of  $1000  at  age  10, 
under  the  conditions  as  stated,  would  be  $73.63 

7363 

[100,000  —  92,637  =  7363,  and -  X  1000 

100,000 

=  73.63].  And  having  this  single  premium  for 
the  Term  Policy  let  us  proceed  to  calculate 
the  equivalent  annual  premium. 

Suppose  our  boy  should  purchase  an  Imme¬ 


diate  Temporary  Annuity  contract  for  the 
sum  of  $1.00,  to  be  paid  to  him  annually,  the 
term  being  ten  years,  and  the  first  annuity  pay¬ 
ment  being  returned  to  the  annuitant  when  he 
pays  the  single  premium.  The  cost  of  this 
Immediate  Annuity  can  be  found  by  taking  the 
summation  of  the  column  headed  by  the  words 
“Number  Living”  from  age  10  to  age  19,  in¬ 
clusive.  The  total  required  is  966,644.  The 
calculation  for  the  Immediate  Temporary 
Annuity  premium  can  be  obtained  as  follows : 
966,644 

- X  1. 00  =  9.66644.  That  is  to  say,  the 

100,000 

cost  of  an  Immediate  Temporary  Annuity  of 
$1.00  at  age  10,  the  first  payment  to  be  made 
in  advance  and  the  last  payment  at  the  end  of 
nine  years,  under  the  conditions  of  our  im¬ 
aginary  land,  would  be  $9.66644.  The  idea  is 
to  be  mentally  grasped  with  firmness  that  this 
premium  purchases  the  sum  of  one  dollar  to  be 
paid  annually  in  advance  for  ten  years  (at  the 
end  of  each  year  for  nine  years  and  one  pay¬ 
ment  at  once). 

Now  if  $9.66644  buys  $1.00  paid  annually  in 
advance  for  ten  years,  if  our  boy  aged  ten 
lives  to  receive  it,  it  is  clear  that  the  equivalent 
of  $1.00  each  year  for  ten  years  (first  payment 
at  once)  must  be  the  amount  as  above  stated, 
viz. :  $9.66644.  It  is  meant  by  this  equivalent 
that,  whereas  the  chances  of  living  from  year 
to  year  are  not  the  same,  but  become  less  and 
less,  yet  by  means  of  the  calculation  just  made 
we  have  equalized  this  irregularity,  so  far  as 
payments  are  made.  And  if  the  boy  pays  to 
the  Accommodating  Company  the  sum  of 
$9.66644,  the  company  can  return  to  him  $1.00 
at  once  and  pay  to  him  the  same  amount  each 
year  for  nine  more  years  in  advance,  provided 
that  he  lives  to  receive  these  payments. 

Also,  we  have  seen  in  this  lesson  that  the 
Single  Premium  (age  ten,  Ten-Year  Term  In¬ 
surance)  is  the  sum  of  $73.63.  And  to  deter¬ 
mine  the  equivalent  annual  premium  we  have 
only  to  regard  this  amount  $73.63  (due  the 
company  in  advance),  as  the  Single  Premium 
for  an  Immediate  Term  Annuity  for  ten  years. 
That  is  to  say,  if  the  boy  prefers  he  can  pay  to 
the  company  the  annuity  equivalent  of  the 
Single  Premium,  and  under  the  conditions  of 
our  land,  if  the  company  insures  enough  lives 
it  will  suffer  no  loss.  Hence  to  find  the  re¬ 
quired  annual  premium  we  have  73.63  -^-9.66644 


=  7.61707,  taking  the  result  true  to  the  fifth 
decimal  only.  By  this  we  mean  that  the  annual 
equivalent  of  the  Single  Premium  of  $73.63  is 
$7.61707. 

A  Simple  Proof. 

Let  us  prove  the  results  we  have  just  ob¬ 
tained,  for  in  making  this  proof  the  underlying- 
principles  may  be  more  clearly  brought  out,  so 
that  any  one  with  a  knowledge  of  arithmetic 
can  understand  the  fundamental  basis  for  the 
calculation  of  annual  premiums,  if  no  interest 
is  taken  into  account  and  no  “loading”  added. 

If  the  company  should  insure  all  the  100,000 
lives  at  age  ten  under  Ten-Year  Term  Insur¬ 
ances  on  the  annual  premium  plan  it  would 
receive  the  first  year  100,000  premiums,  the 
second  year  99,251  premiums,  the  third  year 
98,505  premiums,  etc.,  etc.,  until  the  last  year, 
the  beginning  of  the  tenth  year,  the  company 
would  receive  93,362  premiums.  The  total  pre¬ 
miums  that  the  company  would  receive  would 
be,  of  course,  the  total  of  the  column  headed 
by  the  words  “Number  Living”  from  age 
10  to  age  19,  inclusive,  or  966,644  annual  pre¬ 
miums  of  $7.61707  -j-  each,  or  a  total  of  $7,363,- 
000.  And  of  100,000  lives  living  at  age  10,  7363 
pass  out  before  reaching  the  age  of  20.  Hence 
the  company,  if  it  should  insure  all  the  100,000 
lives  for  $1000,  each  would  pay  out  for  death 
claims  7363  X  $1000,  or  $7,363,000.  But  we 
have  seen  that  this  is  just  the  amount  that  the 
company  would  receive  in  total  premiums, 
which  result,  with  our  company  of  no  expense 
charge  and  our  land  of  no  interest,  proves  the 
correctness  of  our  former  calculation  of  an 
annual  premium. 

Definitions. 

By  annual  premiums  are  meant  premiums 
payable  once  a  year  on  a  date  fixed  in  the  con¬ 
tract.  Semi-annual  premiums  are,  of  course, 
premiums  payable  each  six  months  on  a  similar 
date,  and  quarterly  premiums  are  payable  every 
three  months,  the  first  premium,  whether  an¬ 
nual,  semi-annual  or  quarterly,  being  due  and 
payable  at  the  time  the  policy  is  issued. 

It  is  not  unusual,  indeed  it  has  been  in  the 
past  the  ordinary  practice,  for  companies  to 
obtain  the  semi-annual  premium  by  multiplying 
the  annual  rate  by  the  decimal  .52,  and  to 
obtain  the  quarterly  premium  by  using  the 
decimal  .265.  For  example,  under  this  method, 
if  the  annual  premium  is  $100,  we  will  have  for 
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the  semi-annual  premium  $52.00  and  for  the 
quarterly  premium  $26.50. 

There  are  a  few  companies  that  make  pre¬ 
miums  on  some  contracts  payable  more  fre¬ 
quently  than  once  in  three  months,  and  the 
companies  that  issue  small  amounts  of  life  in¬ 
surance  on  the  ‘‘Industrial  Plan  collect  pre¬ 
miums  every  week,  or  in  some  cases  once  a 
month. 

In  nearly  all  modern  contracts  of  life  insur¬ 
ance,  fixed  by  legislative  enactment,  a  grace 
period  is  included  in  the  contract  of  insurance, 
and  the  insured  will  meet  the  conditions  if  he 
pays  his  premium  at  the  end  of  the  period  of 
grace.  But  the  wise  agent  will  do  well  to  urge 
his  customers  to  pay  their  premiums  promptly , 
there  is  generally  no  advantage  in  deferring  an 
important  action,  and  the  habit  formed  of 
meeting  life  insurance  premiums  promptly  on 
the  very  day  when  due  will  not  only  benefit  the 
companies  but  those  who  are  protected  by  the 
insurance. 

Some  policies  provide  that  after  a  stated 
number  of  years  the  company  will  loan  the 
premiums  at  a  rate  of  interest  as  stated  in  the 
policy,  deducting  these  premiums  in  any  settle¬ 
ment  of  the  contract.  As,*  of  course,  in  some 
way  the  money  must  be  paid,  unless  the  in¬ 
sured  is  in  financial  difficulties  he  should  be 
urged  not  to  take  advantage  of  the  liberality  of 
the  company.  But  there  are  many  cases  where 
this  privilege  is  of  great  benefit  and  prevents 
policies  from  being  lapsed  or  surrendered. 


ANNUAL  STATEMENTS  OF  LIFE  IN¬ 
SURANCE  COMPANIES  FOR 
THE  YEAR  1912. 

The  following  statements  of  life  insurance 
companies  for  the  year  1912  have  been  made 
public  during  the  past  two  weeks.  Cor¬ 
responding  figures  for  1911  are  given  in  paren¬ 
theses.  (See  also  The  Spectator  of  January 
16,  1913)  : 

AEtna  Life,  Hartford  (all  departments). — Premiums, 
$18,150,699  ($17,171,884) ;  total  income,  $23,950,359 
($21,994,606) ;  paid  policyholders,  $13,912,631  ($12,- 
650,729);  income  saved,  $3,185,938  ($3,491,433); 

assets,  $110,523,775  ($104,755,535);  surplus,  $11,922,- 
732  ($10,573,887);  new  life  business,  $53,204,479 

($36,024,545);  life  insurance  in  force,  $334,926,353 
($318,604,631);  increase  in  amount  in  force,  $16,321,- 
722  ($11,501,982). 

Central  Life,  Des  Moines,  la. — Premiums,  $802,503 
($640,356) ;  total  income,  $954,930  ($748,303) ;  paid 
policyholders,  $225,556  ($148,643);  income  saved, 

$378,618  ($347,559);  assets,  $2,320,159  ($1,952,407); 
surplus,  $423,280  ($383,146);  new  business,  $8,826,331 
($6,838,274);  insurance  in  force,  $25,849,881  ($20,566,- 
597);  increase  in  amount  in  force,  $5,284,284  ($2,640,- 
712). 

Central  States,  St.  Louis,  Mo. — Premiums,  $147,845 
($78,969);  total  income,  $169,621  ($99,040);  income 
saved,  $22,990  ( — $20,773);  assets,  $545,263  ($511,- 
469);  surplus,  $448,157  ($482,277);  new  business,  $2,- 
686,250  ($2,288,500) ;  insurance  in  force,  $4,576,000 
($2,274,500);  increase  in  amount  in  force,  $2,301,500 
($2,274,500). 

Equitable  Life,  Des  Moines,  la. — Premiums,  $2,302,- 
301  ($1,961,562);  total  income,  $2,938,050  ($2,619,- 
005);  paid  policyholders,  $954,122  ($762,893);  income 
saved,  $1,196,232  ($1,219,042);  assets,  $12,431,725 

($11,200,764);  surplus,  $1,296,452  ($1,192,832);  new 
business,  $14,415,298  ($10,195,686);  insurance  in 

force,  $67,326,327  ($57,212,054);  increase  in  amount 
in  force,  $10,114,273  ($6,592,694). 

Gem  City  Life,  Dayton  Ohio. — Commenced  business 


in  1912:  Assets,  $177,758;  surplus,  $175,677;  new 
business,  $350,000. 

Great  Northern,  Wausau,  Wis. — Total  income,  $156,- 
435  ($81,691);  income  saved,  $78,208  ($29,756); 

assets,  $382,152  ($304,965);  surplus,  $381,938  ($233,- 
853);  insurance  in  force,  $3,272,950  ($2,182,700);  in¬ 
crease  in  amount  in  force,  $1,090,250  ($1,074,575). 

Great  Southern,  Houston,  Tex. — Premiums,  $368,268 
($277,957);  total  income,  $494,649  ($325,279);  paid 
policyholders,  $40,679  ($20,730);  income  saved,  $169,- 
404  ($60,741);  assets,  $1,247,205  ($1,128,792);  sur¬ 
plus,  $855,437  ($935,153);  insurance  in  force,  $14,857,- 
356  ($10,057,082);  increase  in  amount  in  force,  $4,800,- 
328). 

Guarantee  Life,  Houston,  Tex. — Income  saved, 
$191,035  ($187,470);  assets,  $936,352  ($745,317);  sur¬ 
plus,  $272,332  ($200,187);  new  business,  $5,333,778 
($3,015,104);  insurance  in  force,  $16,035,731  ($13,708,- 
388) ;  increase  in  amount  in  force,  $2,327,343  ($706,- 
496). 

Home  Life,  New  York.— Assets,  $27,767,932  ($26,- 
377,420);  surplus,  $1,917,904  ($1,863,494);  insurance 
in  force,  $110,647,145  ($105,047,760);  increase  in 
amount  in  force,  $5,599,385  ($4,832,792). 

Life  Insurance  Company  of  Virginia,  Richmond. — 
Premiums,  $3,123,334  ($2,943,748);  total  income,  $3,- 
536,652  ($3,304,874);  paid  policyholders,  $1, 127,562 
($1,072,301);  assets,  $8,470,628  ($7,378,967);  surplus, 
$1,478,002  ($1,403,682) ;  insurance  in  force,  including 
industrial,  $85,963,852  ($78,499,874);  increase  in 
amount  in  force,  $7,463,978  ($6,059,500). 

Lincoln  National,  Fort  Wayne,  Ind. — Total  income, 
$437,786  ($274,659);  income  saved,  $212,253  ($128,- 
946);  assets,  $842,098  ($638,211);  surplus,  $260,922 
($260,975);  new  business,  $2,907,137  ($1,894,962);  in¬ 
surance  in  force,  $8,633,000  ($6,500,000) ;  increase  in 
amount  in  force,  $2,133,000  ($1,100,000). 

Manhattan  Life,  New  York. — Paid  policyholders, 
$2,076,899  ($2,187,363);  assets,  $22,045,083  ($21,9S3,- 
104);  surplus,  $1,822,338  ($2,339,237). 

Marquette  Life,  Springfield,  Ill. — Premiums,  $91,- 
788  ($55,114);  total  income,  $177,691  ($63,428);  paid 
policyholders,  $27,341  ($16,691);  income  saved,  $92,- 
299  ( — $286);  assets,  $366,014  ($274,815);  surplus, 
$196,796  ($143,968);  new  business,  $1,590,309  ($779,- 
500);  insurance  in  force,  $2,920,509  ($1,715,000);  in¬ 
crease  in  amount  in  force,  $1,205,509  ($535,550). 

Massachusetts  Mutual,  Springfield,  Mass. — Pre¬ 
miums,  $10,238,580  ($9,563,919);  total  income,  $13,- 
790,283  ($12,726,302);  death  claims  paid,  $3,088,336 
($2,578,350);  endowments,  $335,627  ($303,286);  sur¬ 
render  values,  $1,152,579  ($959,304) ;  dividends,  $1,- 
844,690  ($1,739,498);  total  paid  policyholders,  $6,421,- 
232  ($5,580,438) ;  income  saved,  $5,083,611  ($5,069,- 
066);  assets,  $69,525,965  ($64,730,642);  surplus,  $4,- 
931,740  ($5,020,992);  new  business,  15,568  policies  for 
$39,191,484  (13,966  for  $34,922,672) ;  insurance  in 

force,  $134,186  policies  for  $306,595,306  (124,776  for 
$283,660,270) ;  increase  in  amount  in  force,  $22,935,- 
036  ($21,163,032). 

Michigan  State,  Detroit. — Premiums,  $364,405 
($305,941);  total  income,  $387,893  ($324,257);  paid 
policyholders,  $61,936  ($29,998);  income  saved,  $148,- 
194  ($114,123);  assets,  $644,215  ($511,504);  surplus, 
$218,800  ($244,682);  new  business,  $3,590,809  ($4,- 
218,530);  insurance  in  force,  $9,234,416  ($8,064,173); 
increase  in  amount  in  force,  $1,170,243  ($2,505,430). 

Mid-Continent,  Muskogee,  Okla. — Premiums,  $55,- 
914  ($95,358);  total  income,  $96,653  ($132,809);  paid 
policyholders,  $6042  ($14,200) ;  income  saved,  — $20,- 
562  ($16,006)';  assets,  $379,515  ($606,243);  surplus, 
$317,340  ($288,370);  new  business,  $448,853  ($3,301,- 
294);  insurance  in  force,  $1,775,924  ($3,974,586);  in¬ 
crease  in  amount  in  force,  &$2,198,662  ($2,647,654). 

Midland  Life,  Kansas  City,  Mo.- — Premiums,  $156,- 
807  ($107,971);  total  income,  $168,913  ($117,826); 

paid  policyholders,  $9192  ($14,859);  income  saved, 

$55,482  ($23,139);  assets  $287,966  ($227,448);  surplus, 
$165,545  ($162,278);  insurance  in  force,  $4,395,118 
($2,911,624);  increase  in  amount  in  force,  $1,483,494 
($914,624). 

Missouri  State,  St.  Louis,  Mo. — Premiums,  $1,209,- 
374  ($1,058,310);  total  income,  $1,427,753  ($1,247,- 
151);  assets,  $3,661,866  ($3,085,122);  surplus,  $699,- 
368  ($609,992);  insurance  in  force,  $34,904,347  ($30,- 
610,632);  increase  in  amount  in  force,  $4,293,715 
($3,078,621). 

Mutual  Benefit,  Newark,  N.  J. — Premiums,  $22,719,- 


674  ($20,923,279);  total  income,  $30,411,939  ($27,721,- 
593);  death  claims  paid,  $7,418,689  ($6,593,687);  en¬ 
dowments,  $1,744,945  ($1,480,038);  annuities,  $167,- 
385  ($165,096);  surrenders,  $3,882,070  ($2,876,349); 
dividends,  $3,667,877  ($3,205,653);  total  paid  policy¬ 
holders,  $16,380,967  ($14,320,822);  income  saved,  $9,- 
531,095  ($9,260,731);  assets,  $156,864,751  ($147,028,- 
872);  contingency  reserves,  $5,939,258  ($5,964,159); 
new  business,  35,344  policies  for  $89,083,309  (32,187 
for  $81,315,372);  insurance  in  force,  263,976  policies 
for  $634,570,280  (246,291  for  $589,808,817);  increase 
in  amount  in  force,  $44,761,463  ($39,749,820). 

Northern  Assurance,  Detroit. — Premiums,  $258,533 
($198,616);  total  income,  $280,733  ($216,066);  paid 
policyholders,  $18,810  ($25,665);  income  saved,  $116,- 
237  ($88,371);  assets,  $523,111  ($420,406);  surplus, 
$116,053  ($134,226);  new  business,  $3,238,408  ($2,868,- 
618);  insurance  in  force,  $9,092,460  ($7,056,607);  in¬ 
crease  in  amount  in  force,  $2,036,853  ($1,791,920). 

Ohio  State  Life,  Columbus,  Ohio. — Premiums,  $191,- 
741  ($139,139);  total  income,  $224,288  ($165,822); 
paid  policyholders,  $39,671  ($28,081);  assets,  $544,602 
($442,096);  surplus,  $261,183  ($240,614);  insurance  in 
force,  $4,856,662  ($4,101,461);  increase  in  amount  in 
force!  $755,201  ($590,453). 

Penn  Mutual,  Philadelphia. — Premiums,  $20,876,369 
($19,636,495);  total  income,  $27,657,843  ($25,937, 

787);  death  claims  paid,  $6,102,620  ($6,557,328);  en¬ 
dowments  and  annuities,  $3,074,655  ($2,139,381);  sur¬ 
renders,  $2,888,562  ($2,634,500);  dividends,  $2,772,821 
($2,349,155);  total  paid  to  policyholders,  $14,838,658 
($12,680,364);  income  saved,  $8,237,264;  assets,  $134,- 
375,486  ($126,855,296);  new  business,  22,728  policies 
for  $76,986,181  ($73,134,301);  insurance  in  force,  209,- 
306  policies  for  $564,977,398  ($532,650,097);  increase 
in  amount  in  force,  $32,427,301  ($32,987,035). 

Peoria  Life,  Peoria,  Ill. — Paid  policyholders,  $50,- 
521  ($40,633)  ;  income  saved,  $148,042  ($84,005) ;  assets. 
$503,647  ($345,605);  surplus,  $197,777  ($169,789); 

new  business,  $3,100,000  ($2,361,317);  insurance  in 
force,  $7,970,578  ($5,783,342);  increase  in  amount  in 
force,  $2,187,236  ($1,700,842). 

Phoenix  Mutual,  Hartford,  Conn. — Premiums,  $5,- 
387,129  ($6,024,455);  total  income,  $7,228,160  ($6,- 
672,928);  assets,  $34,296,116  ($32,313,102);  surplus, 
$2,141,060  ($2,158,660);  new  business,  $22,569,756 

($18,953,122) ;  insurance  in  force,  $147,652,325  ($135,- 
897,216);  increase  in  amount  in  force,  $11,755,109 
($9,546,600). 

Reliance  Life,  Pittsburg,  Pa. — Premiums,  $1,239,- 
590  ($1,034,559);  total  income,  $1,398,100  ($1,181,- 
$09) ;  paid  policyholders,  $274,395  ($219,490);  income 
saved,  $365,784  ($195,691);  assets,  $3,793,680  ($3,174,- 
314);  surplus,  $1,409,450  ($1,275,242);  new  business, 
$13,561,755  ($13,175,669)  ;  insurance  in  force,  $37,218,- 
110  ($30,782,885);  increase  in  amount  in  force,  $6,- 
435,225  ($7,139,950). 

Standard  Life,  Pittsburg,  Pa. — Premiums,  $300,144 
($185,382);  assets,  $611,787  ($500,047);  surplus, 

$339,838  ($342,080) ;  insurance  in  force,  $8,199,340 
($6,003,450);  increase  in  amount  in  force,  $2,195,890. 

State  Mutual  Life,  Worcester,  Mass. — Premiums, 
$5,691,017  ($5,402,862);  total  income,  $7,624,676  ($7,- 
206,296);  paid  for  death  claims,  $1,832,616  ($1,604,- 
794);  endowments  and  annuities,  $806,817  ($687,204); 
surrenders,  $684,890  ($615,912);  dividends,  $925,624 
($845,632);  total  paid  policyholders,  $4,249,948  ($3,- 
75$, 542);  income  saved,  $2,176,583  ($2,288,288); 

assets,  $40,824,835  ($38,777,451);  surplus,  $3,066,636 
($3,325,702);  new  business,  $22,831,849  ($19,178,413); 
insurance  in  force,  $160,951,604  ($149,704,815);  in¬ 
crease  in  amount  in  force,  $11,246,789  ($8,996,917). 

State  Mutual,  Rome,  Ga. — Premiums,  $924,050  ($1,- 
277,620);  total  income,  $1,197,115  ($1,415,877);  paid 
policyholders,  $817,051  ($726,727);  income  saved, 

—$222,635  ($192,269);  assets,  $3,613,294  ($3,838,145); 
surplus,  $230,226  ($333,104);  new  business,  $2,062,458 
($5,087,726);  insurance  in  force,  $26,690,900  ($33,511, 
168);  increase  in  amount  in  force,  — $7,820,268 
(—$6,268,364). 

Southeastern  Life,  Greenville,  S.  C. — Premiums, 
$184,474  ($142,411);  total  income,  $224,789  ($158,- 
756);  paid  policyholders,  $43,264  ($25,976);  income 
saved,  $85,051  ($49,254);  assets,  $390,331  ($305,637); 
surplus,  $97,868  ($89,260);  new  business,  $2,316,462 
($2,659,770);  insurance  in  force,  $6,116,273  ($4,965,- 
813);  increase  in  amount  in  force,  $1,150,460  ($1,- 
668,645). 


FORTNIGHTLY  LIFE  INSURANCE  SUPPLEMENT. 
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Union  Central  Life,  Cincinnati,  Ohio. — Premiums, 
$11,912,978  ($10,947,956);  total  income,  $17,289,602 
($16,089,382);  death  claims  paid,  $2,961,755  ($2,522,- 
426) ;  endowments,  $2,298,063  ($2,216,918) ;  surrenders, 
$1,620,841  ($1,412,523);  dividends,  $1,825,356  ($1,417,- 
916);  total  paid  policyholders,  $8,706,016  ($7,569,783); 
income  saved,  $5,779,447  ($5,804,720) ;  assets,  $93,053,- 
614  ($87,237,923);  surplus,  $4,097,545  ($3,657,892); 
new  business,  19,613  policies  for  $48,352,908  (15,842 
for  $38,332,277);  insurance  in  force,  172,372  policies 
for  $347,939,204  ($162,392  for  $321,459,366);  increase 
in  amount  in  force,  $26,479,838  ($18,446,086). 

Union  Mutual,  Portland,  Maine. — Premiums,  $2,- 
279,171  ($2,251,028);  total  income,  $3,117,998  ($3,025,- 
004);  paid  policyholders,  $1,816,115  ($1,685,205);  in¬ 
come  saved,  $772,067  ($784,750) ;  assets,  $18,759,923 
($17,978,645);  surplus,  $1,588,580  ($1,633,444);  new 
business,  $6,206,751  ($5,242,246);  insurance  in  force, 
$63,491,853  ($62,104,245);  increase  in  amount  in  force, 
$1,387,608  ($768,887). 

Western  States  Life,  San  Francisco. — Premiums, 
$362,605  ($200,099);  assets,  $1,461,792  ($1,386,826); 
surplus,  $1,216,893  ($1,295,669);  new  business,  $6,060,- 
750  ($4,356,575);  insurance  in  force,  $9,384,550  ($5,- 
140,775);  increase  in  amount  in  force,  $4,243,775  ($3,. 
588,925). 

Western  Union,  Spokane,  Wash. — Assets,  $1,037,- 
374  ($815,817);  surplus,  $345,745  ($318,872);  new 
business,  $4,912,774  ($4,076,678);  insurance  in  force, 
$15,123,883  ($12,290,216);  increase  in  amount  in  force, 
$2,833,667  ($2,788,490). 


Third  Supplement  to  The  Handy  Guide  for 
1912. 

The  third  supplement  to  the  1912  edition  of 
The  Handy  Guide  to  Premium  Rates,  Applica¬ 
tions  and  Policies,  containing  the  new  rates 
and  policies  for  a  number  of  companies  which 
changed  their  plans  with  the  opening  of  the 
new  year,  has  been  issued  by  The  Spectator 
Company. 

This  supplement  includes  new  data  for  the 
.(Etna  Life,  Atlantic  Life,  Germania  Life,  New 
England  Mutual  Life  and  State  Life. 


Every  agent  to  keep  posted  must  have  this 
supplement,  copies  of  which  will  be  furnished 
to  those  subscribers  to  The  Handy  Guide# 
whose  names  appear  on  our  books  at  twenty- 
five  cents  each. 

The  price  to  non-subscribers  is  fifty  cents, 
or  on  receipt  of  $3.25  (cash  down)  this  sup¬ 
plement  will  be  forwarded  at  once;  the  1913 
edition  of  The  Handy  Guide,  in  April,  and  the 
three  supplements  to  that  edition  when  issued, 
at  intervals  during  the  year.  Address  orders 
to  The  Spectator  Company,  135  William  street, 
New  York. 


; 

I* 


LIFE  INSURANCE  FOR  PRO¬ 
TECTION. 


' 


The  intelligent  belief  of  the  public  in  the  de¬ 
sirability  of  life  insurance  is  shown  by  the  hun¬ 
dreds  of  millions  of  dollars  of  invested  assets  at 
present  held  by  American  life  companies.  Dur¬ 
ing  recent  years  there  has  been  a  steadily  grow¬ 
ing  appreciation  of  the  value  of  the  contracts 
issued  by  the  alert  and  progressive  companies 
of  the  country.  These  contracts  appeal  to  all 
persons  desiring  protection  and  are  adapted  to 
meet  many  needs  and  requirements.  The  old 
idea  of  life  insurance,  however,  the  principle 
upon  which  the  institution  was  founded — namely, 
protection  for  dependents — is  still  fundamental. 
The  necessity  for  it,  the  value  of  it,  the  satis¬ 
faction  of  possessing  it,  should  be  urged  con¬ 
stantly  by  all  solicitors,  and  should  never  be 
overlooked  by  persons  contemplating  life  insur¬ 
ance.  Such  protection  for  dependents  should  be 
maintained  intact  so  far  as  possible.  While 
loans  upon  policies  are  now  recognized  by  the 
statutes  of  many  States  and  provided  for  in  the 
contracts  of  the  companies,  they  should  be 


made  only  when  absolutely  necessary.  And  if 
so  made,  they  should  be  repaid  as  soon  as  pos¬ 
sible,  to  the  end  that  the  protection  intended  for 
dependents  may  be  realized  to  the  full  extent  of 
the  policies. — William  W.  McClench,  president 
Massachusetts  Mutual  Life. 


ANNUAL  DIVIDENDS  FOR  1913. 
Continental. 


ORDINARY  LIFE. 


Year 

of 

Issue. 

Age  at  Issue. 

25 

30 

35 

40 

45 

50 

Premium. . . 

21.49 

24.38 

28.11 

33.01 

39.55 

48.48 

1907 . 

3.64 

4.00 

4.44 

4.97 

5.59 

6.37 

1908 . 

3.59 

3.95 

4.37 

4.89 

5.49 

6.29 

1909 . 

3.55 

3.89 

4.31 

4.81 

5.39 

6.12 

1910 . 

3.51 

3.84 

4.24 

4.73 

5.29 

6.00 

1911 . 

3.47 

3.79 

4.18 

4.65 

5.19 

5.88 

20-PAYMENT  LIFE. 


Premium. . . 

31 

83 

34 

76 

co 

GO 

34 

42 

79 

48 

52 

56 

17 

1907 . 

6 

00 

6 

26 

6 

56 

6 

88 

7 

23 

7 

66 

1908 . 

5 

91 

6 

16 

6 

44 

6 

75 

7 

08 

7 

50 

1909 . 

5 

82 

6 

06 

6 

33 

6 

62 

6 

94 

7 

34 

1910..  . 

5 

74 

5 

97 

6 

23 

6 

50 

6 

80 

7 

18 

1911 . 

5 

66 

5 

87 

6 

12 

6 

38 

6 

67 

7 

03 

20-YEAR  ENDOWMENT. 


Premium. . . 

50 

53 

51 .31 

52 

47 

54 

31 

57 

32 

62 

34 

1907 . 

7 

27 

7.45 

7 

35 

7 

45 

7 

62 

7 

92 

1908 . 

7 

07 

7.26 

7 

15 

7 

26 

7 

43 

7 

72 

1909 . 

6 

89 

7.07 

6 

96 

7 

07 

7 

23 

7 

53 

1910 . 

6 

71 

6.89 

6 

78 

6 

89 

7 

05 

7 

34 

1911 . 

6 

54 

6.71 

6 

61 

6 

71 

6 

87 

7 

15 

Mutual  Life. 

ORDINARY  LIFE. 


Premium. . . 

21 

34 

24 

18 

27 

88 

32 

76 

39 

36 

48 

39 

1903 . 

5 

53 

6 

28 

7 

24 

8 

49 

10 

14 

12 

31 

1904 . 

5 

44 

6 

16 

7 

10 

8 

33 

9 

95 

12 

08 

1905 . 

5 

35 

6 

06 

6 

97 

8 

17 

9 

75 

11 

86 

1906 . 

5 

27 

5 

95 

6 

85 

8 

01 

9 

57 

11 

64 

Premium. . . 

21 

49 

24 

00 

CO 

28 

11 

33 

01 

39 

55 

48 

48 

1907 . 

4 

90 

5 

61 

6 

52 

7 

71 

9 

26 

11 

32 

1908 . 

4 

77 

5 

45 

6 

32 

7 

47 

8 

96 

10 

97 

1909 . 

4 

63 

5 

29 

6 

13 

7 

23 

8 

67 

10 

62 

1910 . 

4 

51 

5 

13 

5 

93 

6 

99 

8 

38 

10 

28 

1911 . 

4 

38 

4 

98 

5 

75 

6 

76 

8 

10 

9 

94 

1912 . 

4 

26 

4 

83 

5 

57 

6 

54 

7 

83 

9 

60 

20-PAYMENT  LIFE. 


Premium. . . 

30 

25 

33 

.20 

36 

.87 

41 

.46 

47 

.42 

55 

.38 

1903 . 

7 

.45 

8 

23 

9 

.19 

10 

39 

11 

90 

13.8 

1904 . 

7 

27 

8 

02 

8 

.96 

10 

.12 

11 

.62 

13 

.54 

1905 . 

7 

08 

7 

82 

8 

.73 

9 

87 

11 

33 

13 

24 

1906 . 

6 

91 

7 

62 

8 

.51 

9 

62 

11 

.06 

12 

.94 

Premium .  .  . 

31 

83 

34 

.76 

38 

.34 

42 

.79 

48 

52 

56 

17 

1907 . 

6 

83 

7 

.54 

8 

.43 

9 

.54 

10 

.94 

12 

.77 

1908 . 

6 

.54 

7 

22 

8 

.08 

9 

.15 

10 

.51 

12 

30 

1909 . 

6 

26 

6 

92 

7 

.74 

8 

.77 

10 

09 

11 

.84 

1910 . 

.  5 

99 

6 

62 

7 

.41 

8 

40 

9 

68 

11 

39 

2911 . 

5 

74 

6 

34 

7 

.09 

8 

.05 

9 

.29 

10 

95 

1912 . 

5 

49 

6 

06 

6 

.79 

7 

.70 

8 

90 

10 

52 

20 

-YEAR 

ENDOWMENT 

Premium .  .  . 

50 

18 

50 

96 

52 

13 

53 

98 

57 

.03 

62 

15 

1903 . 

11 

77 

12 

08 

12 

51 

13 

12 

14 

01 

15 

36 

1904 . 

11 

36 

11 

67 

12 

10 

12 

71 

13 

61 

14 

96 

1905 . 

10 

97 

11 

28 

11 

71 

12 

32 

13 

22 

14 

58 

1906 . 

10 

59 

10 

91 

11 

33 

11 

95 

12 

85 

14 

21 

Premium. . . 

50 

53 

51 

31 

52 

47 

54 

31 

5  7 

32 

62 

34 

1907 . 

10 

65 

10 

93 

11 

31 

11 

90 

12 

74 

14 

04 

1908 . 

10. 

09 

10 

37 

10 

76 

11 

34 

12 

18 

13 

48 

Premium. . . 

49. 

19 

50. 

13 

51. 

47 

53 

49 

56 

69 

61 

90 

1909 . 

8. 

21 

8. 

65 

9. 

22 

9 

98 

11 

01 

12 

49 

1910 . 

7. 

69 

8. 

13 

8. 

70 

9. 

46 

10 

48 

11 

95 

1911 . 

7. 

19 

7. 

63 

8. 

20 

8 

95 

9 

97 

11 

43 

1912 . 

6. 

71 

7. 

15 

7. 

71 

8. 

46 

9. 

47 

10. 

92 

Berkshire  Life. 


ORDINARY  LIFE. 


Year 

of 

Age  at  Issue. 

Issue. 

25 

30 

35 

40 

45 

50  11 

Premium.  . . 

21.14 

23.96 

27.63 

32.48 

39.02 

47.99 

1903 . 

3.65 

4.12 

4.76 

5.65 

6.93 

8.74 

1904 . 

3.56 

4.02 

4.62 

5.46 

6.68 

8.43 

1905 . 

3.49 

3.92 

4.49 

5.29 

6.44 

8 . 12 

1906 . 

3.41 

3.81 

4.37 

5.12 

6.22 

7.82 

1907 . 

3.34 

3.72 

4.25 

4.95 

5.99 

7.53 

Premium . . . 

20.14 

22.85 

26.35 

30.94 

37.07 

45 . 45 

1908 . 

2.92 

3.24 

3.68 

4.28 

5.14 

6.40 

1909 . 

2.79 

3.09 

3.50 

4.04 

4.83 

6.00 

1910 . 

2.68 

2.95 

3.32 

3.81 

4.53 

5.61 

1911 . 

2.56 

2.81 

3.14 

3.59 

4.25 

5.23 

1912 . 

2.45 

2.67 

2.97 

3.38 

3.97 

4.86 

20-PAYMENT  LIFE. 


Premium. . . 

O 

CO 

05 

32 

98 

36 

62 

41 

18 

47 

09 

54 

98 

1903 . 

4 

64 

5 

11 

5 

72 

6 

56 

7 

72 

9 

35 

1904 . 

4 

49 

4 

93 

5 

51 

6 

31 

7 

43 

9 

02 

1905 . 

4 

34 

4 

77 

5 

32 

6 

09 

7 

15 

8 

68 

1906 . 

4 

19 

4 

61 

5 

13 

5 

86 

6 

88 

8 

36 

1907 . 

4 

07 

4 

45 

4 

95 

5 

65 

6 

61 

8 

03 

Premium. . . 

30 

07 

32 

83 

36 

17 

40 

34 

45 

69 

52 

83 

1908 . 

3 

72 

4 

04 

4 

46 

5 

02 

5 

80 

6 

95 

1909 . 

3 

48 

3 

77 

4 

16 

4 

67 

5 

39 

6 

67 

1910 . 

3 

24 

3 

50 

3 

86 

4 

34 

5 

00 

6 

00 

1911 . 

3 

08 

3 

26 

3 

58 

4 

02 

4 

62 

5 

54 

1912 . 

2 

80 

3 

01 

3 

30 

3 

70 

4 

25 

5 

10 

20-YEAR  ENDOWMENT. 


Premium. . . 

49.98 

50.74 

51.88 

53.69 

56.70 

61.75 

1903 . 

6.85 

7.06 

7.37 

7.87 

8.66 

9.94 

1904 . 

6.54 

6.75 

7.06 

7.54 

8.32 

9.59 

1905 . 

6.24 

6  44 

6  75 

7  22 

7  QQ 

1906 . 

5.95 

6.15 

6.46 

6.92 

7I66 

8.87 

1907 . 

5.67 

5.87 

6.17 

6.62 

7.34 

8.32 

Premium . . . 

48.03 

48.71 

49.75 

51.39 

54.15 

58.76 

1908 . 

5.14 

5.30 

5.33 

5.88 

6.44 

7.38 

1909 . 

4.68 

4.84 

5.07 

5.41 

5.93 

6.85 

1910 . 

4.24 

4.39 

4.62 

4.94 

5.46 

6.32 

1911 . 

3.81 

3.97 

4.18 

4.50 

4.99 

5.80 

1912 . 

3.40 

3.55 

3.76 

4.07 

4.54 

5.30 

Connecticut  General  Life. 


ORDINARY  LIFE. 


Premium. . . 

19 

.63 

22 

.35 

25 

.88 

30 

.55 

36 

86 

45 

.49 

1901 . 

4 

.39 

5 

.08 

5 

.98 

7 

.16 

8 

.68 

10 

.67 

1902 . 

4 

.25 

4 

.92 

5 

.77 

6 

.90 

8 

.39 

10 

.32 

1903 . 

4 

.12 

4 

.76 

5 

.57 

6 

.66 

S 

.OS 

9 

.96 

1904 . 

3 

.99 

4 

.59 

5 

37 

6 

.41 

7 

.79 

9 

.61 

1905 . 

3 

87 

4 

.44 

5 

.19 

6 

.17 

7 

.50 

9 

.26 

1906 . 

3 

.75 

4 

.29 

5 

.00 

5 

94 

7 

22 

8 

.92 

1907 . 

3 

28 

3 

80 

4 

.47 

5 

.37 

6 

59 

8 

.24 

1908 . 

3 

17 

3 

66 

4 

.31 

5 

.16 

6 

32 

7 

.90 

1909 . 

3 

06 

3 

53 

4 

14 

4 

94 

6 

06 

7 

.57 

1910 . 

2 

96 

3 

40 

3 

97 

4 

75 

5 

80 

7 

26 

1911 . 

2 

86 

3 

2S 

3 

82 

4 

55 

5 

55 

6 

94 

1912 . 

2 

76 

3 

16 

3 

67 

4 

36 

5 

31 

6 

63 

20-p. 

4YMENT 

LIFE. 

Premium. . . 

28 

18 

31 

00 

34 

50 

38 

89 

44 

58 

52 

19 

1901 . 

6 

40 

7 

15 

8 

08 

9 

28 

10 

83 

12 

85 

1902 . 

6 

12 

6 

S3 

7 

73 

8 

87 

10 

37 

12 

36 

1903 . 

5 

86 

6 

53 

7 

38 

8 

49 

9 

94 

11 

87 

1904 . 

5 

60 

6 

24 

7 

06 

8 

11 

9 

51 

11 

40 

1905 . 

5 

35 

5 

97 

6 

74 

7 

75 

9 

09 

10 

93 

1906 . 

5 

11 

5 

69 

6 

44 

7 

40 

8 

69 

10 

47 

1907 . 

4 

54 

5 

58 

5 

79 

6 

70 

7 

94 

9 

67 

1908 . 

4 

31 

4 

84 

5 

51 

6 

3S 

7 

56 

9 

23 

1909 . 

4 

10 

4 

60 

5 

23 

6 

06 

7 

20 

8 

80 

1910 . 

3 

90 

4 

36 

4 

97 

5 

76 

6 

84 

8 

37 

1911 . 

3 

70 

4 

14 

4 

71 

5 

46 

6 

50 

7 

97 

1912 . 

3 

51 

3 

93 

4 

47 

5 

19 

6 

17 

7 

58 

20 

YEAR 

ENDOWMENT 

Premium. . . 

47 

28 

48 

02 

49 

13 

50 

89 

53 

79 

58 

68 

1901 . 

10 

01 

10 

34 

10 

82 

11 

49 

12 

48 

13 

97 

1902 . 

9 

42 

9 

75 

10 

23 

10 

90 

11 

90 

13 

39 

1903 . 

8 

81 

9 

19 

9 

66 

10 

33 

11 

33 

12 

82 

1904 . 

8 

30 

8 

64 

9 

12 

9 

78 

10 

77 

12 

25 

1905 . 

7 

77 

8. 

12 

8 

58 

9 

24 

10. 

23 

11 

71 

1906 . . 

7. 

27 

7 

61 

8 

OS 

8 

73 

9 

70 

11 

16 

1907 . 

6 

44 

6 

78 

7 

25 

7 

89 

8 

85 

10 

28 

1908 . 

5 

98 

6 

32 

6 

78 

7 

42 

8. 

34 

9 

77 

1909 . 

5. 

52 

5 

87 

6 

33 

6 

95 

7. 

87 

9 

27 

1910 . 

5. 

10 

5. 

43 

5 

89 

6 

52 

7 

41 

8. 

77 

1911 . 

4. 

69 

5 

02 

5 

48 

6 

09 

6 

97 

8 

30 

1912 . 

4. 

29 

4 

62 

5 

07 

5 

68 

'  6. 

54 

7 

84 

12 


FORTNIGHTLY  LIFE  INSURANCE  SUPPLEMENT. 


Thursday 


Sun  Life  of  Canada. 

ORDINARY  LIFE. 


Age  at  Issue. 


OF 

Issue. 

| 

25 

30 

35 

40 

45 

50 

Premium. . 

21.30 

24.25 

27.95 

32.60 

38.85 

47.05 

1903 . 

5.50 

6.15 

6.90 

7.70 

8.85 

10.20 

1904 . 

5.40 

6.00 

0.70 

7.45 

8.55 

9.90 

1905 . 

5.25 

5.85 

6.50 

7.25 

8.30 

9.65 

1906 . 

5.10 

5.70 

6.30 

7.05 

8.05 

9 .35 

1907 . 

5.00 

5 . 55 

6.15 

6.80 

7.80 

9.05 

1908 . 

4 . 85 

5.40 

5.95 

6.60 

7.55 

8.75 

1909 . 

4.75 

5.25 

5.80 

6.40 

7.30 

8.45 

1910 . 

4 . 65 

5.10 

5.60 

6.20 

7.05 

8.15 

1911 . 

4.55 

4.95 

5.45 

6.00 

6.85 

7.85 

20-PAYMENT  LIFE. 


Premium. . . 

30 

00 

33 

25 

36 

95 

41 

35 

46 

95 

54 

10 

1903 . 

6 

75 

7 

45 

8 

10 

8 

80 

9 

65 

10 

65 

1904 . 

6 

50 

7 

15 

7 

80 

8 

45 

9 

25 

10 

25 

1905 . 

6 

25 

6 

85 

7 

45 

8 

05 

8 

90 

9 

80 

1906 . 

6 

00 

6 

60 

7 

15 

7 

75 

8 

50| 

9 

40 

1907 . 

5 

75 

6 

30 

6 

85 

7 

40 

8 

151 

9 

05 

1908 . 

5 

50 

6 

05 

6 

55 

7 

05 

7 

75 

8 

65 

1909 . 

5 

30 

5 

80 

6 

25 

6 

75 

7 

« 

8 

25 

1910 . 

5 

05 

5 

55 

6 

00 

6 

45 

7 

10 

7 

90 

1911 . 

4 

85 

5 

30 

5 

75 

6 

10 

6 

75 

7 

50 

20-YEAR  ENDOWMENT. 


Premium. . 

48.50 

49.40 

50 . 55 

52. 251 

55.05 

59.45 

1903 . 

10.30 

10.50 

10.60 

10 . 7o| 

10.95 

11.35 

1904 . 

9.45 

9.95 

10.05 

10 .  l!h 

10 . 40 

10.80 

1905 . 

9.20 

9.40 

9.50 

9.60: 

9.90 

10.30 

1906 . 

8.70 

8.85 

8.95 

9.10 

9.35 

9.80 

1907 . 

8.15 

8.35 

8.45 

8.60: 

8.85 

9.30 

1908 . 

7.70 

7.85 

8.00 

8.10 

8.40 

8.80 

1909 . 

7.20 

7.40 

7.50 

7.65 

7.90 

8 . 35 

1910 . 

6.75 

6.95 

7.05 

7 . 20i 

7.45 

7.90 

1911 . 

6 . 35 

6.50 

6.65 

6.75 

7 . 00 

7.45 

United  States  Annuity  and  Life. 

ORDINARY  LIFE. 


Year 

of 

Issue. 

Age  at  Issue. 

25 

30 

35 

40 

45 

50 

Premium. . . 

19.44 

22.46 

26.37 

31.56 

38.66 

48.31 

1906 . 

2.99 

3.26 

3.68 

4.35 

5.60 

7.40 

1907 . 

2.92 

3.22 

3.58 

4.17 

5.32 

7.02 

Premium. . . 

19.85 

22.67 

26.35 

31.23 

37.83 

46.91 

1908 . 

3.06 

3.27 

3.58 

4.06 

4.87 

-  6.28 

1909 . 

2.97 

3.16 

3.44 

3.85 

4.57 

5.84 

1910 . 

2.89 

3.05 

3.29 

3.66 

4.29 

5.43 

1911 . 

1.73 

1.83 

1.96 

2.17 

2.51 

3.14 

20-PAYMENT  LIFE. 


Premium. . . 

28 

17 

31 

85 

36 

44 

42 

70 

51 

30 

62 

93 

1906 . 

3 

56 

3 

97 

4 

45 

5 

24 

6 

85 

9 

05 

1907 . 

3 

40 

3 

78 

4 

23 

5 

08 

6 

36 

8 

40 

Premium. . . 

30 

82 

34 

23 

38 

61 

44 

49 

52 

64 

64 

19 

190S . 

3 

70 

3 

99 

4 

40 

5 

00 

6 

00 

7 

71 

1909 . 

3 

46! 

3 

71 

4 

02 

4 

58 

5 

45 

6 

95 

1910 . 

3 

24; 

3 

45 

3 

74 

4 

19 

4 

92 

6 

23 

1911... . . . . 

1 

2 

02 

2 

21 

2 

44 

2 

83 

3 

55 

20-YEAR  ENDOWMENT. 


Premium. . . 

51.77 

53.23 

55.56 

59.38 

65.51 

74.77 

1906 . 

4.41 

4.75 

5.18 

6.01 

7.47 

9.62 

1907 . 

4.12 

4.44 

4.85 

5.53 

6.87 

8.86 

Premium .  .  . 

54.10 

56.00 

57.93 

61.10 

66.51 

75  41 

1908 . 

4.81 

4.99 

5.28 

5.77 

6.66 

8.16 

1909 . 

4.34 

4.51 

4.77 

5.19 

5.96 

7.35 

1910 . 

3.89 

4.03 

4.26 

4.65 

5.30 

6.55 

1911 . 

2.32 

2.39 

2.52 

2.72 

3.08 

3.77 

THE  LOAN  FEATURE. 

The  loan  feature  in  policies  is  apparently 
much  misunderstood.  The  tendency  to  look 
upon  this  value  as  a  sum  that  should  be  with¬ 
drawn,  in  order  to  have  the  full  benefit  of  the 
contract,  and  to  think  that  if  this  is  done  some¬ 
thing  is  being  lost,  is  far  too  common.  Life 
insurance  is  the  readiest  cash  asset  a  man  can 
leave  to  his  family,  excelling  all  other  securi¬ 
ties  in  convertibility,  and  for  this  reason  alone 
it  ought  to  be  the  last  piece  of  property  to  be 
encumbered  by  a  mortgage.  In  many  instances 
loans  are  of  the  utmost  service,  but  the  privi¬ 
lege  as  a  whole  is  much  abused  by  injudicious 
and  heedless  borrowing.  Undeniably  there  are 
times  in  any  man’s  life  when  he  feels  the  need 
of  more  money  than  is  readily  available,  but  un¬ 
less  his  use  for  it  be  something  stronger  than  to 
make  a  purchase  of  doubtful  expediency  or  to 
undertake  a  problematical  business  venture,  he 
is  going  beyond  reasonable  prudence  when  he 
places  a  lien  upon  the  future  welfare  of  his  fam¬ 
ily  for  some  half-considered  or  needless  pur¬ 
pose.  A  man  who  would  hesitate  to  mortgage 
his  home  thinks  nothing  of  borrowing  money 
upon  his  policy,  because  it  can  so  easily  be 
done,  forgetting  altogether,  or  perhaps  not  com¬ 
prehending,  that  he  is,  by  encumbering  his  pol¬ 
icy,  placing  even  more  of  a  handicap  upon  those 
whom  he  holds  dear  and  wants  to  protect.  Pol¬ 
icyholders  are  again  urged  to  give  serious  con¬ 
sideration  to  the  consequences  of  a  loan  before 
completing  the  transaction,  and  the  importance 
of  repaying  existing  loans  in  full  or  by  partial 
payments  is  also  emphasized.  Loans  hamper  the 
efficiency  of  policies,  and  interest  unsatisfactor¬ 
ily  adds  to  the  required  yearly  outlay. 

Expenditures  for  taxes  are  much  in  excess  of 
what  they  ought  to  be,  yet  so  far  no  remedy  has 
been  reached.  The  influence  of  policyholders 
should  be  exerted  upon  members  of  legislatures 
for  the  enactment  of  laws  which  shall  effect  a 
reduction  in  these  charges  in  the  various  States. 
Coming,  as  all  these  requirements  must,  from 
the  funds  of  policyholders,  they  form  a  definite 
addition  to  the  cost  of  protection  which  ought 
to  be  tax  free  to  those  who,  by  the  insurance 
assumed,  are  doing  their  part  toward  safeguard¬ 
ing  the  general  welfare  of  a  community. — Fred 
E.  Richards,  President  Union  Mutual  Life. 
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OF 

The  Germania  Life  Insurance  Co. 

Assets,  $46,786,131.91  Liabilities,  $40,259,380.22 
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THE  LAND  OF  CONVENIENCE. 

PART  VII. 

(Continued  from  issue  of  January  30.) 

In  the  last  lesson  we  considered  annual 
premiums  on  Term  Insurance  and  showed 
how  such  premiums  could  be  calculated  in 
our  land  of  the  American  Table,  where  the 
Accommodating  Company  earned  no  inter¬ 
est  and  charged  nothing  for  contingencies 
or  expenses.  In  the  present  lesson  we  will 
extend  the  term  to  include  the  whole  period 
of  the  table,  thus  obtaining  a  Whole  Life 
Insurance,  and  calculate  a  safe  and  equitable 
annual  premium  under  the  conditions  that 
have  been  set  forth  so  many  times. 

Whole  Life  Annual  Premium. 

As  has  been  already  stated,  the  Accom¬ 
modating  Company  must  charge  a  Single 
Premium  of  $1000  for  the  same  amount  of 
life  insurance  for  the  term  of  life,  where  no 
loading  is  added  to  the  net  premium  and 
where  no  interest  is  earned.  And  since  the 
Single  Premium  for  an  Immediate  Life  An¬ 
nuity  of  $1,  the  first  payment  to  be  made 
in  advance,  would  cost  $49.22147,  the  an¬ 
nual  premium  for  whole  life  insurance  of 
$1000  can  be  found  by  dividing  the  Single 
Premium  ($1000)  by  49.22147.  The  result 
true  to  the  fourth  decimal  place  is  $20,317. 

If,  then,  our  boy  of  ten  instead  of  paying 
a  Single  Premium  of  $1000  prefers  to  pay 
the  sum  of  $20,317  annually  during  the  whole 
term  of  his  lifetime,  the  first  premium  to  be 
paid  in  advance,  the  Accommodating  Com¬ 
pany  can  afford  to  agree  to  this  plan,  pro¬ 
vided,  of  course,  that  the  company  insures 
enough  lives,  which,  under  the  conditions  as 
stated,  would  be  all  the  100,000  living  at 
age  ten. 

Proof  of  the  Above  Calculation. 

Suppose  that  the  Accommodating  Com¬ 
pany  insures  all  the  lives  living  at  age  ten 
for  the  sum  of  $1000  each,  and  that  each 
one  of  these  lives  pays  to  the  company  an 
annual  premium  of  $20,317  each  year,  all 
these  premiums  due  and  payable  in  advance. 
It  is  plain  that  the  total  premiums  that  the 
Accommodating  Company  will  receive  will 
be  found  by  taking  the  entire  total,  includ¬ 


ing  age  ten,  of  the  figures  shown  in  the 
column  of  the  table  headed  “Number  Liv¬ 
ing.”  This  total  has  been  found  to  be 
4,922,147.  Multiplying  this  total  by  the 
amount  of  each  annual  premium,  viz.,  $20.- 
317,  we  shall  obtain,  if  we  take  our  decimals 
far  enough,  a  close  approximation  to  $100,- 
000,000  as  the  total  that  the  company  will 
be  required  to  pay  on  all  of  these  contracts. 

Concerning  Calculations. 

Of  course,  the  last  so-called  “proof,”  as 
has  been  true  of  many  in  former  lessons,  is 
simply  a  reversal  of  the  calculation  itself. 
And  although  it  is  a  proof  of  a  kind,  it  is 
included  more  to  drive  into  the  mind  of  the 
student  the  principles  involved  than  to  ac¬ 
tually  check  the  correctness  of  the  figures. 
For,  strictly  speaking,  the  calculations  have 
no  value  as  to  the  correctness  of  the  fig¬ 
ures  obtained.  No  interest  being  taken  in¬ 
to  account  makes  them  useless  except  in¬ 
asmuch  as  they  aid  the  reader  to  under¬ 
stand  the  underlying  methods  for  the  calcu¬ 
lation  of  life  insurance  premiums. 

Annual  Premium  for  Endowment 
Insurance. 

It  may  be  interesting  and  instructive  to 
calculate  the  annual  premium  for  an  Endow¬ 
ment  Insurance  in  the  same  way  that  we 
have  obtained  the  annual  premium  for  a 
Term  Insurance  in  a  former  lesson. 

And,  as  we  have  seen,  since  the  Accom¬ 
modating  Company  must  pay  the  face  of 
the  Endowment  whether  the  insured  lives 
or  dies,  the  Single  Premium  for  an  Endow¬ 
ment  Insurance  would  be  exactly  $1000  for 
$1000  of  such  insurance,  where  no  interest 
was  earned  and  where  no  loading  was 
charged.  In  a  former  lesson  we  found  that 
the  Single  Premium,  age  10,  for  an  Imme¬ 
diate  Temporary  Annuity  of  $1  for  the 
term  of  10  years  is  $9.66644.  Hence  to  ob¬ 
tain  the  annual  premium  for  an  Endow¬ 
ment  Insurance  policy  for  $1000  at  age  ten, 
we  proceed  to  divide  the  Single  Premium, 
viz.,  $1000,  by  9.66644,  thus  obtaining  $103.45 
as  the  annual  premium  for  $1000  of  Endow¬ 
ment  Insurance  for  the  term  of  ten  years. 


An  Interesting  Premium. 

The  above  result  is  interesting.  If  the  in¬ 
sured  under  the  Endowment  lives  to  re¬ 
ceive  the  face  amount  ($1000),  he  has  paid 
into  the  company  ten  premiums  of  $103.45 
each,  or  a  total  of  $1034.50,  where  no  load¬ 
ing  has  been  added  to  the  net  premium,  and 
he  receives  only  the  sum  of  $1000.  At  first 
thought  it  might  be  supposed  that  there 
must  be  some  error  in  the  calculation.  But 
if  we  consider  the  matter  more  fully  we 
shall  see  that  on  each  separate  contract  the 
company  of  necessity  must  receive  more 
than  it  will  pay  out  on  each  matured  en¬ 
dowment.  For  the  company  will  not  re¬ 
ceive  ten  premiums  on  all  the  endowment 
policies  it  issues,  and  it  is  therefore  evident 
that  it  must  charge  more  than  $100  each 
year  on  each  separate  policy. 

Proof  of  this  Statement. 

If  the  company  insures  all  the  100,000 
lives  at  age  ten  under  the  Ten-Year  Endow¬ 
ment  plan,  it  will  receive  a  total  number  of 
annual  premiums  as  shown  in  the  table, 
ages  ten  including  nineteen,  or  966,644.  If 
we  multiply  this  total  number  of  premiums 
that  the  company  receives  by  the  amount 
of  each  annual  premium  ($103.45)  we  will 
have,  if  we  carry  our  decimals  far  enough, 
a  close  approximation  to  $100,000,000,  and 
this  is  the  amount  that  the  company  would 
be  called  upon  to  pay  under  all  these  en¬ 
dowment  policies. 

An  Interesting  Question. 

The  last  calculation  and  its  proof  raise 
a  further  interesting  point.  Endowment  In¬ 
surance  is  supposed  to  be  a  kind  of  invest- 
ment,  and  in  a  certain  sense  this  can  be  re¬ 
garded  as  true.  As  a  matter  of  fact,  how¬ 
ever,  there  is  little  of  the  investment  fea¬ 
ture  in  the  ordinary  endowment  contract. 
Except  for  the  actual  protection  of  life  in¬ 
surance  during  the  term,  the  insured  can 
hardly  look  upon  the  result  at  the  end  of 
the  Endowment  period  as  he  would  upon  an 
investment  in  real  estate  or  a  deal  in  bonds. 

But  Endowment  Insurance  serves  a  pur¬ 
pose  not  met  by  other  forms  of  life  insur¬ 
ance.  It  is  all  very  well  for  the  man  on  a 
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salary  to  make  up  his  mind  on  December 
thirty-first  of  any  year  that,  beginning  with 
January,  he  will  save  a  certain  portion  of 
his  income.  The  proportion  of  men  that 
actually  save  what  they  promise  themselves 
that  they  will  is  so  exceedingly  small  that 
it  can  be  said  that  no  man  is  warranted  in 
his  belief  that  he  is  one  of  the  exceptions. 

The  only  certain  way  for  a  man  to  save  is 
to  agree  in  advance,  under  some  formal 
contract,  that  he  will  suffer  a  penalty  if  he 
fails  to  meet  the  payments.  Endowment 
Insurance  can  be  regarded  as  exacting  a 
penalty  if  the  insured  does  not  pay  his 
premiums  as  they  become  due.  Of  course, 
the  same  argument  applies  to  other  forms 
of  life  insurance,  but  it  appears  to  apply 
more  particularly  to  Endowment  Insurance. 
Let  those  sneer  that  will,  when  “enforced 
savings”  are  mentioned,  the  fact  remains 
that  most  men  show  knowledge  of  their 
own  limitations  when  they  make  a  formal 
agreement  in  writing  to  set  aside  a  portion 
of  their  income.  This  is  what  practically 
Endowment  Insurance  amounts  to;  and  it 
is  a  safe  statement  that  when  one  of  these 
contracts  matures,  and  the  company  pays 
over  the  face  of  the  policy  to  the  insured, 
he  is  receiving  in  cash  what  would  other¬ 
wise  have  been  intentions,  “Castles  in 
Spain,”  “daydreams.”  And  when  we  con¬ 
sider  the  enormous  amount  of  Endowment 
Insurance  that  is  paid  each  year  by  life 
companies  we  cannot  help  believing  that, 
taking  into  account  the  weaknesses  of  human 
nature,  these  contracts  have  brought  satis¬ 
faction  and  joy  to  thousands  who  otherwise 
would  have  but  a  debit  of  regrets  and 
broken  resolutions. 

Then,  too,  Endowment  Insurance  con¬ 
tracts  give  a  sure  method  for  creating  an 
estate  for  those  who  are  receiving  a  large 
income  and  wish  that  such  an  estate  shall 
be  available  at  once  in  case  of  their  deaths. 
If  the  insured  is  killed  by  an  automobile  ac¬ 
cident,  fifteen  minutes  after  he  has  paid  his 
first  premium,  the  beneficiary  receives  the 
face  of  the  policy;  and  if  the  insured  lives 
to  the  end  of  the  Endowment  period,  he 
is  entitled  to  this  amount  in  cash.  And 
modern  contracts  provide  that  if  so  desired 
the  amount  of  the  death  claim  or  endow¬ 
ment  can  be  left  in  the  company  at  a  stated 
rate  of  interest.  With  proper  State  super¬ 
vision  it  is  hard  to  understand  how  a  better 
plan  for  savings  can  be  devised  than  that 
provided  under  ordinary  Endowment  In¬ 
surance. 


“SUPPOSE.” 

Suppose  that  everybody  received  notice  that 
every  life  insurance  company  in  existence 
would  forever  close  its  doors  to  new  business 
at  6  o’clock  this  evening;  that  there  never 
would  be  another  company  formed,  and  that 
to-day  is  the  last  opportunity  we  will  ever  have 
to  get  life  insurance,  would  not  everyone  make 
a  desperate  effort  to  get  his  application  in  be¬ 
fore  it  was  too  late?  Well,  so  far  as  you  and 
I  are  concerned  this  very  thing  may  happen. 


It  is  happening  every  day  to  some  people. 
Many  who  could  have  secured  life  insurance 
yesterday  find  the  door  forever  closed  to  them 
to-day.  Oh,  no!  they  received  no  notice  that 
the  door  would  close  so  soon;  neither  had 
they  any  assurance  that  it  would  not  close  at 
any  moment  without  notice  or  warning.  Life 
insurance  means  nothing  to  us  unless  we  em¬ 
brace  it.  So  far  as  it  would  concern  you  or 
me  there  might  just  as  well  be  no  companies 
to-morrow  if  they  would  refuse  to  insure  us. 
The  only  safe  course  for  us  is  to  get  our 
policies  to-day. 


ANNUAL  STATEMENTS  OF  LIFE  IN¬ 
SURANCE  COMPANIES  FOR 
THE  YEAR  1912. 

The  following  statements  of  life  insurance 
companies  for  the  year  1912  have  been  made 
public  during  the  past  two  weeks.  Correspond¬ 
ing  figures  for  1911  are  given  in  parentheses. 
(See  also  The  Spectator  of  January  16  and 
January  30): 

Bankers  International,  Austin,  Tex.  (commenced 
business  in  1912). — Premiums,  $4206;  total  income, 
$19,855;  income  saved,  $6907;  assets,  $108,263;  sur¬ 
plus,  $102,987;  new  business,  $149,500;  insurance  in 
force,  $149,500. 

Berkshire  Life,  Pittsfield,  Mass. — Premiums,  $2,477,- 
974  ($2,405,368)  ;  total  income,  $3,430,276  ($3,525,737); 
paid  policyholders,  $2,064,754  ($1,864,887);  income 
saved,  $768,284  ($1,017,726);  assets,  $20,446,610  ($19,- 
804,891);  surplus,  $1,616,377  ($1,625,237);  new  busi¬ 
ness,  $7,034,963  ($6,304,470);  insurance  in  force,  $70,- 
841,325 .  ($68,227,607) ;  increase  in  amount  in  force, 
$2,613,718  ($2,186,779). 

Colonial  Life,  Jersey  City  (including  industrial). — 
Premiums,  $980,499  ($935,240) ;  total  income,  $1,066,- 
470  ($1,071,195);  paid  policyholders,  $347,807  ($320,- 
049);  income  saved,  $196,055  ($239,966);  assets,  $2,- 
012,967  ($1,806,969);  surplus,  $273,385  ($265,088); 

new  business,  $10,780,581  ($10,270,290);  insurance  in 
force,  $28,102,206  ($26,673,914);  increase  in  amount 
in  force,  $1,428,292  ($1,715,183). 

Commercial  Life  and  Casualty,  Savannah,  Ga. — Pre¬ 
miums,  $87,719  ($39,487);  total  income,  $127,536 

($49,419);  paid  policyholders,  $3365;  income  saved, 
$29,410  ( — $16,425) ;  assets,  $296,904  ($270,870)  ;  sur¬ 
plus,  $225,370  ($254,890);  new  business,  $2,277,336 
$1,104,500);  insurance  in  force,  $3,106,836  ($1,279,- 
000);  increase  in  amount  in  force,  $1,827,836  ($1,036,- 
500). 

Connecticut  General,  Hartford. — Premiums,  $1,960,- 
533  ($1,783,060);  total  income,  $2,546,485  ($2,295,- 
392);  paid  policyholders,  $1,045,951  ($861,782);  in¬ 
come  saved,  $974,013  ($957,753);  assets,  $12,059,201 
($10,955,027);  surplus,  $1,563,667  ($1,372,839);  new 
business,  $13,032,433  ($11,619,808);  insurance  in  force, 
$64,558,713  ($56,367,863);  increase  in  amount  in  force, 
$8,190,850  ($7,323,491). 

Connecticut  Mutual,  Hartford. — Premiums,  $6,726,- 
611  ($6,426,780);  total  income,  $10,111,734  ($9,707,- 
521);  death  claims  paid,  $4,459,123  ($4,572,632);  en¬ 
dowments  and  annuities,  $422,431  ($407,357);  sur¬ 
renders,  $1,232,523  ($1,121,976);  dividends,  $1,467,889 
($1,430,329);  total  paid  policyholders,  $7,581,966  ($7,- 
532,294);  income  saved,  $905,246  ($444,294);  assets, 
$69,388,478  ($68,842,290);  surplus,  $3,080,136  ($3,- 
351,696) ;  new  business,  $9987  policies  for  $22,248,450 
(8222  for  $19,928,767);  insurance  in  force,  87,449 
policies  for  $209,394,597  (83,484  for  $199,154,900); 
increase  in  amount  in  force,  $10,239,697  f$8,065,123). 

Dakota  Mutual,  Watertown,  S.  D. — Premiums, 
$242,700  ($225,586) ;  total  income,  $276,485  ($301,- 
416);  paid  policyholders,  $53,735  ($36,833);  in¬ 
come  saved,  $95,295  ($156,119) ;  assets,  $714,798 

($621,038);  surplus,  $323,806  ($314,627);  new  busi¬ 
ness,  $3,669,247  ($3,304,126);  insurance  in  force,  $7,- 
405,824  ($6,530,588);  increase  in  amount  in  force, 
$875,236  ($1,375,394). 

Dakota  Western,  Sioux  Falls,  S.  D.- — Premiums, 
$60,672  ($64,733);  total  income,  $75,528  ($90,663); 


paid  policyholders,  $20,425  ($3066);  income  saved, 

$18,891  ($21,469);  assets,  $194,891  ($172,537);  sur¬ 
plus,  $144,760  ($152,613);  new  business,  $950,500 

($1,464,000);  insurance  in  force,  $1,652,500  ($1,920,- 
500);  increase  in  amount  in  force  — $268,000  ($655,- 
000). 

Metropolitan  Life,  New  York. — Total  income,  $106,- 
786,074  ($98,135,274);  paid  policyholders,  $35,819,644 
($34,421,570);  assets,  $397,965,341  ($352,785,890); 

surplus,  $34,894,870  ($32,711,883);  new  business,  in¬ 
dustrial  $290,636,815,  ordinary  $197,530,639  (indus¬ 
trial  $277,544,014,  ordinary  $182,785,079);  insurance 
in  force,  industrial  $1,694,702,238,  ordinary  $910,263,- 
864  (industrial  $1,596,861,726,  ordinary  $803,016,- 
361);  increase  in  amount  in  force,  industrial  $97,840,- 
512,  ordinary  $107,247,503  (industrial  $84,262,602,  or¬ 
dinary  $99,764,097). 

Midwest  Life,  Lincoln,  Neb. — Premiums,  $151,046 
($112,730);  total  income,  $175,487  ($127,261);  paid 
policyholders,  $22,006  ($12,909);  income  saved,  $75,- 
306  ($63,573);  assets,  $397,951  ($292,873);  surplus, 
$161,792  ($132,832);  new  business,  $1,838,925  ($1,- 
353,775);  insurance  in  force,  $4,805,514  ($3,587,519); 
increase  in  amount  in  force,  $1,217,995  ($946,435). 

Midland  Mutual,  Columbus,  Ohio. — Premiums,  $349,. 
266  ($277,633);  total  income,  $383,043  ($305,080); 
paid  policyholders,  $44,417  ($29,782);  income  saved, 
$181,370  ($147,870);  assets,  $788,633  ($594,849);  sur¬ 
plus,  $279,414  ($265,211);  new  business,  $3,766,003 
($2,754,219);  insurance  in  force,  $10,275,125  ($7,876,- 
212);  increase  in  amount  in  force,  $2,398,913  ($1,873,. 
956). 

Montana  Life,  Helena. — Premiums,  $177,337  ($109,- 
489);  total  income,  $240,155  ($183,166);  paid  policy¬ 
holders,  $12,423  ($11,815);  income  saved,  $111,755 
($75,326);  assets,  $644,227  ($525,828);  surplus,  $507,- 
198  ($459,072);  new  business,  $2,590,250  ($1,844,000); 
insurance  in  force,  $4,606,760  ($2,840,000);  increase 
in  amount  in  force,  $1,766,750  ($1,695,500). 

Mutual  of  Baltimore  (Industrial). — Premiums,  $379,. 
554  ($356,950);  total  income,  $420,327  ($392,019); 
paid  policyholders,  $149,295  ($143,968);  income  saved, 
$128,168  ($112,321);  assets,  $959,599  ($846,357);  sur¬ 
plus,  $292,367  ($242,738) ;  new  business,  $3,797,420 
($3,563,812);  insurance  in  force,  $11,518,166  ($10,237,- 
391);  increase  in  amount  in  force,  $1,280,775  ($1,098,- 
788). 

Mutual  Life,  New  York. — Total  income,  $86,446,514 
($84,913,851);  dividends  to  policyholders,  $15,006,280 
($13,631,858);  paid  policyholders,  $60,965,489  ($57,- 
353,726);  income  saved,  $14,774,415  ($16,525,714); 

assets,  $599,125,046  ($587,130,263) ;  surplus  funds, 

$104,597,706  ($102,059,174);  new  business,  $157,067,- 
823  ($141,014,371);  insurance  in  force,  $1,550,888,063 
($1,504,974,662);  increase  in  amount  in  force,  $45,- 
913,401  ($40,950,266). 

New  England,  Boston. — Premiums,  $8,582,635  ($7,- 
846,806);  total  income,  $11,380,566  ($10,713,605); 

death  claims  paid,  $3,082,362  ($2,502,681);  endow¬ 

ments  and  annuities,  $648,761  ($519,457);  surrenders, 
$796,048  ($750,495);  dividends,  $1,547,851  ($1,307,- 
978);  total  paid  policyholders,  $6,075,022  ($5,080,611); 
income  saved,  $3,514,487  ($3,985,798);  assets,  $61,418,- 
398  ($58,440,119);  surplus  funds,  $6,075,311  ($6,409,- 
104);  new  business,  13,054  policies  for  $34,683,093 
(11,001  for  $30,709,682);  insurance  in  force,  104,097 
policies  for  $254,249,583  (95,644  for  $232,817,732);  in¬ 
crease  in  amount  in  force,  $21,431,851  ($19,087,556). 

Pacific  Mutual,  Los  Angeles,  Cal. — Premiums,  $5,- 
016,308  ($4,622,890);  total  income,  $6,320,753  ($5,- 
784,452);  death  claims  paid,  $1,058,523  ($898,851); 
endowments  and  annuities,  $115,684  ($108,130);  sur¬ 
renders,  $599,462  ($507,079) ;  dividends,  $416,749 

($373,618);  total  paid  policyholders,  $2,190,418 
($1,887,678);  income  saved,  $2,727,902  ($2,- 

561,816);  assets,  $26,243,006  ($23,363,287);  sur¬ 

plus,  $2,913,038  ($2,459,968);  new  business,  10,265 
policies  for  $22,378,787  (9254  for  $19,706,114);  insur¬ 
ance  in  force,  72,521  policies  for  $133,309,014  (67,899 
for  $122,514,447);  increase  in  amount  in  force,  $10,- 
794,567  ($8,631,813). 

Pan-American,  New  Orleans,  La.  (commenced  busi¬ 
ness  in  1912). — Premiums,  $231,812;  total  income, 
$422,064;  paid  policyholders,  $50,952;  income  saved, 
$181,421;  assets,  $1,263,107;  surplus,  $931,360;  new 
business,  including  reinsurance  of  Louisiana  National, 
$9,339,564;  insurance  in  force,  $8,425,968. 

Presbyterian  Ministers,  Philadelphia.— Premiums, 
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$697,539  ($594,292);  total  income,  $908,915  ($819,- 
767);  paid  policyholders,  $315,477  ($246,853);  income 
saved,  $522,788  ($519,952);  assets,  $5,519,907  ($5,001,- 
632);  surplus,  $682,854  ($754,050);  new  business,  $1,- 
945,676  ($1,847,249);  insurance  in  force,  $17,857,551 
($16,652,998);  increase  in  amount  in  force,  $1,204,553 
($1,242,608). 

Security  Mutual,  Lincoln,  Neb. — Premiums,  $219,- 
431  ($209,641);  total  income,  $282,764  ($259,557); 
paid  policyholders,  $75,495  ($62,226) ;  income  saved, 
$125,800  ($134,261);  assets,  $1,002,797  ($871,994); 

surplus,  $242,141  ($205,106) ;  new  business,  $1,321,- 
666  ($1,096,123) ;  insurance  in  force,  $7,024,356  ($6,- 
632,064);  increase  in  amount  in  force,  $392,292  ($347,- 
456). 

Southwestern  Life,  Dallas,  Tex. — Premiums,  $658,199 
($557,292);  total  income,  $783,371  ($628,372);  paid 
policyholders,  $170,196  ($128,813);  income  saved, 

$342,563  ($271,544);  assets,  $2,012,092  ($1,659,898); 
surplus,  $428,551  ($399,851);  new  business,  $6,123,174 
($4,846,345);  insurance  in  force,  $19,905,487  ($16,- 
857,951) ;  increase  in  amount  in  force,  $3,047,536 
($2,342,342). 

Travelers,  Hartford  (all  departments). — Assets, 
$85,628,857  ($79,924,203);  surplus,  $12,953,240  ($12,- 
043,251);  premiums,  $20,408,782  ($18,309,165);  total 
income,  $24,172,527  ($21,795,921);  paid  policyholders, 
$11,431,252  ($10,741,893).  Life  department:  Pre¬ 

miums,  $8,543,184  ($7,726,095) ;  paid  policyholders, 
$4,258,572  ($4,427,391);  assets,  $68,197,489  ($63,029,- 
979);  reserve  funds,  $61,706,740  ($57,464,526);  new 
business,  17,743  policies  for  $48,462,791  (14,177  for 
$38,668,104);  insurance  in  force,  $280,150,392  ($249,- 
729,584) ;  increase  in  amount  in  force,  $30,420,808 
($20,837,348). 

Volunteer  State,  Chattanooga,  Tenn. — Premiums, 
$563,018  (($523,544);  total  income,  $642,758  ($585,- 
959) ;  paid  policyholders,  $170,611  ($169,708)  ;  income 
saved,  $261,384  ($194,755);  assets,  $1,437,970  ($1,169,- 
881);  surplus,  $177,850  ($134,713);  new  business, 

$4,470,117  ($4,643,007);  insurance  in  force,  $18,505,- 
765  ($16,795,790) ;  increase  in  amount  in  force,  $1,709,- 
975  ($2,402,825). 


ANNUAL  DIVIDENDS  FOR  1913. 

Aetna  Life. 

ORDINARY  LIFE. 


Year 

OF 

Issue. 

Age  at 

Issue. 

25 

30 

35 

40 

45 

50 

Premium  .  . 

21.64 

24.38 

27.92 

32.56 

38.70 

46.95 

1906 . 

4.06 

4.47 

5.06 

5.84 

6.79 

7.91 

Premium.  . . 

21.75 

24.41 

27.95 

32.59 

38.86 

47  20 

1907 . 

3.51 

3.88 

4.44 

5.16 

6.02 

7.10 

1908 . 

3.46 

3.81 

4.31 

5.00 

5.73 

6.75 

1909 . 

3.42 

3.73 

4.20 

4.79 

5.46 

6.41 

1910 . 

3.38 

3.66 

4.10 

4.60 

5.20 

6.06 

1911 . 

3.34 

3.69 

4.00 

4.40 

4.94 

5.73 

1912 . 

3.30 

3.55 

3.92 

4.23 

4  69 

5  40 

20-PAYMENT  LIFE. 


Premium. . . 

0 

CO 

48 

33 

40 

36 

96 

41 

34 

46 

82 

53.91 

1906 . 

4 

87 

6 

34 

5 

94 

6 

72 

7 

60 

8.61 

Premium. . . 

31 

53 

34 

17 

37 

33 

41 

43 

46 

00 

54.04 

1907 . 

4 

45 

4 

81 

5 

27 

5 

92 

6 

69 

7.68 

1908 . 

4 

29 

4 

62 

5 

03 

5 

64 

6 

31 

7  24 

1909 . 

4 

11 

4 

42 

4 

81 

5 

32 

5 

93 

6.82 

1910 . 

3 

95 

4 

23 

4 

59 

5 

03 

5 

57 

6.40 

1011 . 

3 

80 

4 

06 

4 

38 

4 

74 

5 

23 

5.98 

1912 

3 

66 

3 

90 

4 

18 

4 

46 

4 

90 

5  58 

20-YEAR  ENDOWMENT. 


Premium .  . 

48 

39 

48 

97 

49 

89 

51 

37 

53 

77 

57.72 

1906 . 

6 

91 

7 

06 

7 

29 

7 

66 

8 

11 

8.67 

Premium . . . 

49 

25 

49 

71 

50 

49 

51 

95 

54 

52 

59.00 

1907 . 

0 

20 

6 

31 

6 

51 

6 

86 

7 

30 

8.01 

1908 . 

0 

79 

5 

90 

6 

10 

6 

45 

6 

81 

7.51 

1909 . 

5 

39 

5 

52 

6 

71 

6 

01 

6 

36 

7.02 

1910 . 

6 

02 

5 

15 

5 

34 

5 

59 

5 

90 

6.54 

1911 . 

4 

67 

4 

79 

4 

98 

5 

18 

6 

47 

6.07 

1912 . 

4 

34 

4 

47 

4 

.65 

4 

80 

5 

06 

6  61 

Connecticut  Mutual. 


National  Life 


ORDINARY  LI*FE. 


ORDINARY  LIFE. 


Year 

Age  at  Issue. 

OF 

Year 

Age  at  Issue. 

Issue. 

OF 

25 

30 

35 

40 

45 

50 

Issue. 

25 

30 

35 

40 

45 

50 

Premium. 

20.14 

22.85 

26.35 

30.94 

37.08 

45.45 

Premium . .  . 

20.95 

23.77 

27.41 

32.18 

38.56 

47.27 

1903 . 

3.80 

4.36 

5.09 

6.03 

7.30 

8.94 

1904 . 

3.66 

4.19 

4.89 

5.80 

7.00 

8.58 

1903 

4.85 

5.50 

6.36 

7.54 

9.19 

11.43 

1905 . 

3.53 

4.03 

4.69 

5.56 

6,70 

8.22 

1904 . 

4.72 

5.34 

6.15 

7.26 

8.84 

11.01 

1906 . 

3.40 

3.88 

4.50 

5.32 

6.41 

7.87 

1905 

4.56 

5.14 

5.91 

6.95 

8.43 

10.50 

1907 . 

3.27 

3.73 

4.32 

5.08 

6.12 

7.52 

1906 

4.41 

4.95 

5.67 

6.64 

8.03 

10.01 

1908 . 

3.15 

3.58 

4.14 

4.86 

5.84 

7  18 

1907 

4.26 

4.77 

5.44 

6.35 

7.65 

9.52 

1909 . 

3.03 

3.43 

3.96 

4  64 

5.36 

6.85 

1908 

4 . 15 

4.63 

5.26 

6.12 

7.34 

9.12 

1910 . 

2  92 

3.29 

3.78 

4.43 

5.30 

6.51 

1909 

4.05 

4.50 

5.09 

5.89 

7.04 

8.73 

1911 . 

2.81 

3.16 

3.61 

4  22 

5.05 

6.18 

1910. . 

3.96 

4.37 

4.93 

5.67 

6.74 

8.34 

1912 . 

2.70 

3  03 

3.45 

4.02 

4.79 

5.86 

1911 

3.87 

4.25 

4.77 

5.47 

6.46 

7.97 

1912 . 

3.78 

4.14 

4.62 

5.27 

6.20 

7.60 

20-PAYMENT  LIFE. 


Premium. . . 

29.98 

32 

62 

35 

82 

39 

77 

44 

82 

51 

54 

1903 . 

5.05 

5 

53 

6 

09 

6 

78 

7 

64 

8 

70 

1904 . 

4.77 

5 

21 

5 

75 

6 

39 

7 

20 

8 

23 

1905 . 

4.48 

4 

91 

5 

40 

6 

01 

6 

78 

7 

77 

1906 . 

4.22 

4 

60 

5 

08 

5 

64 

6 

36 

7 

32 

1907 . 

3.96 

4 

32 

4 

75 

5 

28 

5 

97 

6 

88 

1908 . 

3.71 

4 

04 

4 

44 

4 

93 

5 

58 

6 

44 

1909 . 

3.46 

3 

78 

4 

15 

4 

60 

5 

19 

6 

01 

1910 . 

3.24 

3 

51 

3 

85 

4 

27 

4 

83 

5 

60 

1911 . 

3.00 

3 

27 

3 

57 

3 

96 

4 

47 

5 

18 

1912 . 

2.79 

3 

02 

3 

30 

3 

65 

4 

12 

4 

79 

20-YEAR 

ENDOWMENT 

Premium. .  . 

49.21 

49 

64 

50 

36 

51 

62 

53 

88 

57 

89 

1903 . 

9.97 

10 

03 

10 

15 

10 

37 

10 

74 

11 

40 

1904 . 

9.42 

9 

48 

9 

60 

9 

80 

10 

19 

10 

84 

1903 . 

8.87 

8 

94 

9 

06 

9 

26 

9 

65 

10 

30 

1906 . 

8.36 

8 

42 

8 

54 

8 

74 

9 

12 

9 

78 

1907 . 

7.85 

7 

92 

8 

04 

8 

23 

8 

60 

9 

23 

1908 . 

7.37 

7 

44 

7 

55 

7 

74 

8 

10 

8 

72 

1909 . 

6.90 

6 

97 

7 

08 

7 

27 

7 

61 

8 

22 

1910 . 

6.45 

6 

.51 

6 

62 

6 

81 

7 

14 

7 

73 

1911 . 

6.01 

6 

.09 

6 

19 

6 

36 

6 

69 

7 

26 

1912 . 

5.60 

5 

.67 

5 

.76 

5 

.94 

6 

25 

6 

79 

John  Hancock  Mutual. 

ORDINARY  LIFE. 


Premium .  .  . 

21 

14 

23.96 

27 

63 

32 

48 

39 

02 

47 

99 

1903 . 

4 

35 

4.80 

5 

40 

6 

25 

7 

60 

9 

55 

1904 . 

4 

25 

4.70 

5 

25 

6 

05 

7 

35 

9 

20 

1905 . 

4 

15 

4.60 

5 

10 

5 

90 

7 

10 

8 

85 

1906 . 

4 

05 

4.50 

5 

00 

5 

75 

6 

85 

8 

55 

1907 . 

4 

00 

4.40 

4 

90 

5 

60 

6 

60 

8 

25 

Premium.  . . 

19 

63 

22.35 

25 

CO 

CO 

30 

55 

36 

86 

45 

49 

1908 . 

2 

70 

3.00 

3 

35 

3 

90 

4 

65 

5 

90 

1909 . 

2 

65 

2.90 

3 

25 

3 

75 

4 

45 

5 

60 

1910 . 

2 

60 

2.80 

3 

15 

3 

.60 

4 

.25 

5 

.30 

1911 . 

2 

55 

2.75 

3 

.05 

3 

.45 

4 

.05 

5 

05 

1912 . 

2 

.50 

2.70 

2 

.95 

3 

.35 

3 

.90 

4 

80 

20-PAYMENT  LIFE. 


Premium.  . . 

30 

05 

32 

98 

36 

62 

41 

18 

47 

09 

54 

98 

1903 . 

5 

45 

5 

90 

6 

45 

7 

30 

8 

40 

10 

15 

1904 . 

5 

30 

5 

75 

6 

25 

7 

05 

8 

10 

9 

80 

1905 . 

5 

15 

5 

60 

6 

05 

6 

80 

7 

85 

9 

45 

1906 . 

5 

00 

5 

45 

5 

90 

6 

60 

7 

60 

9 

10 

1907 . 

4 

90 

5 

30 

5 

75 

6 

40 

7 

35 

8 

80 

Premium. . . 

28 

55 

31 

37 

34 

87 

39 

25 

44 

92 

52 

48 

1908 . 

3 

55 

3 

85 

4 

20 

4 

65 

5 

35 

6 

45 

1909 . 

3 

45 

3 

70 

4 

05 

4 

45 

5 

10 

6 

15 

1910 . 

3 

35 

3 

55 

3 

90 

4 

25 

4 

85 

5 

85 

1Q1 1 

3 

25 

3 

45 

3 

75 

4 

10 

4 

65 

5 

53 

1912 . 

3 

15 

3 

35 

3 

60 

3 

95 

4 

45 

5 

30 

20-YEAR  ENDOWMENT. 


Premium .  . 

49.98 

50,74 

1903 . 

7.95 

8.05 

1904 . 

7.65 

7.75 

1905 . 

7.40 

7.50 

1906 . 

7.15 

7.25 

1907 . 

6.90 

7.00 

Premium . 

48.48 

49.13 

1908 . 

6.40 

5.45 

1909 . 

5.15 

5.20 

1910 . 

4.95 

5.00 

1911 . 

4.75 

4.80 

1912 . 

4.55 

4.60 

51 

00 

00 

53 

69 

56 

70 

61.75 

8 

35 

8 

65 

9 

45 

10.75 

8 

05 

8 

35 

9 

15 

10,40 

7 

75 

8 

05 

8 

85 

10.05 

7 

50 

7 

80 

8 

55 

9.70 

7 

25 

7 

55 

8 

25 

9.35 

50 

14 

51 

77 

54 

53 

59.25 

5 

60 

5 

75 

6 

15 

6.96 

5 

35 

5 

50 

5 

90 

6.65 

5 

10 

5 

25 

5 

65 

6.35 

4 

90 

5 

05 

5 

40 

6.05 

4 

70 

4 

85 

5 

15 

5.75 

20-PAYMENT  LIFE. 


Premium. . . 

30.92 

33.78 

37.27 

41.62 

47.21 

54.69 

1903 . 

6.53 

7.19 

8.03 

9.15 

10.64 

12.68 

1904 . 

6.23 

6.86 

7.65 

8.72 

10.16 

12.15 

1905 . 

5.91 

6.51 

7.26 

8.26 

9.64 

11.56 

1906 . 

5.60 

6.16 

6.87 

7.82 

9.12 

10.98 

1907 . 

5.31 

5.82 

6.50 

7.39 

8.62 

10.41 

1908 . 

5.06 

5.54 

6.17 

7.02 

8.19 

9  92 

1909 . 

4.81 

5.28 

5.87 

6.67 

7.78 

9.43 

1910 . 

4.59 

5.02 

5.57 

6.34 

7.38 

8.96 

1911 . 

4.37 

4.76 

5.29 

6.01 

6.99 

8  50 

1912 . 

4.15 

4.53 

5.02 

5.70 

6.62 

8.04 

20-YEAR  ENDOWMENT. 


Premium .  .  . 

48 

95 

49.74 

1903 . 

9 

38 

9.72 

1904 . 

8 

78 

9.11 

1905 . 

8 

17 

8.50 

1906 . 

7 

59 

7.91 

1907 . 

7 

02 

7.34 

1908 . 

6 

50 

6.82 

1909 . 

6 

01 

6.34 

1910 . 

5 

54 

5.86 

1911 . 

5 

08 

5.41 

1912 . 

4 

66 

4.98 

50 

90 

52 

72 

55 

70 

60 

63 

10 

16 

10 

83 

11 

87 

13 

46 

9 

56 

10 

23 

11 

26 

12 

86 

8 

94 

9 

61 

10 

62 

12 

20 

8 

35 

9 

00 

9 

99 

11 

54 

7 

78 

8 

42 

9 

38 

10 

89 

7 

27 

7 

90 

8 

83 

10 

33 

6 

77 

7 

39 

8 

31 

9 

78 

6 

30 

6 

91 

7 

80 

9 

24 

5 

84 

6 

44 

7 

32 

8 

71 

5 

40 

6 

00 

6 

84 

8 

19 

A  NOVEL  APPLICATION  OF  THE 
LOAN  FEATURE. 

A  renting  agent  in  charge  of  several  large 
tenements  located  in  a  section  of  Greater  New 
York  largely  devoted  to  the  manufacture  of 
clothing,  took  occasion,  during  the  recent  gar¬ 
ment  makers’  strike,  to  remark  on  the  diffi¬ 
culties  by  which  his  numerous  tenants  were 
beset  in  order  to  find  the  wherewithal  to  pay 
their  rent.  He  said  that  the  tenants  in  the 
houses  over  which  he  had  charge  were  almost 
all  employed  in  a  neighboring  cloak  factory, 
which  had  in  all  over  two  hundred  and  fifty 
hands.  After  a  general  strike  of  these  workers 
had  been  in  progress  some  weeks,  and  some 
distress  was  reported  among  the  strikers,  the 
agent  was  surprised,  when  calling  on  one  of  the 
apparently  more  intelligent  men  for  his  rent,  to 
receive  a  promise  to  pay  within  forty-eight 
hours.  He  called  at  the  appointed  time,  and 
was  tendered  the  check  of  one  of  the  leading 
life  insurance  companies  for  $75.00.  He  imme¬ 
diately  made  inquiries  and  learned  that  the 
man  in  question  carried  considerable  life  in¬ 
surance  for  one  in  his  circumstances,  and  was 
accustomed  to  avail  himself  of  the  loan  privi¬ 
lege  in  times  of  strike  or  lockout.  Further  in¬ 
quiry,  however,  elicited  the  information  that 
of  the  250  employees  in  the  factory  in  question 
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only  two  carried  regular  life  insurance  policies, 
and  only  very  few  had  industrial  policies.  A 
number  had  membership  certificates  in  a  mutual 
aid  society,  but  the  worker  who  was  speaking 
said  that  the  funds  of  this  society  were  too 
meagre  to  tide  the  members  over  any  serious 
difficulty.  He  said  that  to  his  knowledge  his 
was  the  only  insured  family  out  of  over  a  score 
in  the  house  where  he  lived. 

The  part  of  the  city  referred  to  is  the  East 
New  York,  or  Brownsville  section,  the  garment 
workers  being  principally  Hebrews,  who  are  a 
thrifty  class,  but  hordes  of  them  do  not  carry 
any  life  insurance.  Many  carry  small  lodge 
protection,  with  meagre  benefits  in  case  of 
sickness  or  death.  The  families  of  others  are 
helped  financially  in  a  small  way  at  the  death 
of  the  breadwinners  by  synagogue  organiza¬ 
tions.  The  tenant  who  had  outlined  the  pro¬ 
tection  carried  by  his  friends  and  neighbors 
did  not  seem  to  have  a  great  deal  of  confidence 
in  the  benefits  to  be  derived  from  the  last- 
mentioned  sources.  He  was  clearly  enthusias¬ 
tic  over  old-line  insurance. 

It  is  extremely  doubtful  whether  employers 
who  are  having  labor  difficulties  would  look 
with  favor  upon  a  wide  extension  of  the  system 
above  outlined.  If  this  could  be  consummated 
at  all  generally  it  would  at  any  rate  make  the 
matter  of  labor  disagreements  less  a  question 
of  starvation  and  more  one  of  right  and  justice. 
At  any  rate  there  ought  to  be  food  for  re¬ 
flection  and  material  for  a  new  line  of  canvass 
here  for  both  ordinary  and  industrial  agents. 


BECOME  MEMBERS  OF  LIFE  UN¬ 
DERWRITERS’  ASSOCIATIONS. 

To  the  Agency  Force:  — 

As  a  whole  our  agents  have  made  such  favor¬ 
able  progress  from  the  producing  end  of  the  life 
underwriters'  work,  that  I  believe  the  time  has 
come  to  take  stock  of  ourselves,  as  it  were,  in 
regard  to  other  sides  of  the  question.  In 
addressing  you  on  this  subject  my  idea  is  to  di¬ 
rect  your  attention  to  the  best  thought  of  the 
day  concerning  the  possibilities  of  the  life 
agent’s  efforts  and  of  the  opportunities  to  in¬ 
crease  his  efficiency  and  make  himself  of  value 
to  his  patrons  and  the  community.  Attendance 
upon  the  recent  annual  convention  of  the-  Na¬ 
tional  Association  of  Life  Underwriters  at 
Memphis  convinced  me  of  the  paramount  im¬ 
portance  of  the  life  agent  becoming  a  member 
of^the  State  or  local  organization  of  life  under¬ 
writers  in  his  community.  These  organizations 
have  high  ideals;  they  may  not  be  able  to  realize 
them  all  at  once  to  the  fullest  extent,  but  in  the 
striving  to  reach  the  goal  great  good  is  accom¬ 
plished  and  reforms  secured  that  improve  the 
tone  of  the  business  and  elevate  the  underwriter 
in  the  eyes  of  the  public.  The  combined  ex¬ 
perience  and  teaching  of  these  bodies,  as  ex¬ 
pressed  through  the  medium  of  the  National  or¬ 
ganization  at  its  annual  meetings,  will  radiate 
to  all  parts  of  the  country  and  gradually  per¬ 
meate  each  community  where  men  are  engaged 
in  writing  life  insurance  until  reprehensible 
practices,  which  unfortunately  sometimes  exist, 
are  corrected  and  a  life  underwriter  shall  be 
placed  and  shall  place  himself  upon  the  high 
plane  which  the  serious,  if  not  sacred,  character 
of  his  labor  should  demand. 

Don’t  understand  my  observations  to  mean 
that  the  agents  need  correction  or  criticism. 
On  the  contrary,  we  are  building  up  an  agency 
force  that  in  the  main  compares  favorably  with 
any  in  the  country.  My  object  is  not  to  find 
fault,  but  to  suggest  progressiveness  that  will 
put  our  agents  in  line  with  the  advanced 
methods  of  the  day  in  our  business. 

You  would  not  see  lawyers  or  doctors  holding 


aloof  from  their  respective  organizations;  they 
couldn’t  afford  to  do  so.  I  believe  the  time  is 
coming  when  it  will  be  just  as  necessary  for 
life  underwriters  to  become  members  of  life  un¬ 
derwriters'  associations. 

Great  good  has  been  accomplished  by  these 
organizations.  The  older  agents  can  easily  re¬ 
call  the  methods  that  were  general  ten  or  fifteen 
years  ago  and  contrast  them  with  the  improve¬ 
ment  that  exists  to-day.  You  can't  continue  to 
break  bread  with  a  man  or  sit  next  to  him  at 
meetings  and  indulge  in  practices  that  will  in¬ 
jure  him  and  his  business. 

Progressive  methods  call  for  more  than  the 
securing  of  the  name  to  the  application.  They 
demand  considerate  treatment  of  the  policy¬ 
holder,  a  care  for  his  interests  above  the  mere 
temporary  gain  that  his  business  affords.  The 
policy  contract  that  suits  his  needs,  and  not  the 
contract  that  accords  with  the  needs  of  the 
agent,  is  in  line  with  the  progressive  and,  at 
the  same  time,  the  old-fashioned,  honest  way  of 
looking  at  the  transaction. 

By  means  of  exchange  of  experiences  these 
organizations  furnish  ideas  that,  applied  to  your 
own  cases,  mean  improved  volume  and  better 
business. 

I  felt  greatly  benefited  by  what  I  heard  at  the 
recent  convention  of  the  National  Association  of 
Life  Underwriters.  I  heard  the  practical  talk  of 
the  star  producers  of  the  United  States;  I  heard 
their  enthusiastic  endorsement  of  the  good  ac¬ 
complished  by  membership  in  the  local  and  Na¬ 
tional  bodies.  And  as  I  listened  I  determined  to 
bring  the  message  home  to  you,  gentlemen,  be¬ 
lieving  that  our  Pan-American  agents  are  en¬ 
titled  to  the  best  information  and  the  most  use¬ 
ful  methods  in  the  important  work  in  which  they 
are  engaged. 

Therefore,  I  urge  you  to  join  these  organiza¬ 
tions;  to  become  imbued  with  their  progressive 
and  helpful  spirit,  so  that  you  may  operate  up¬ 
on  a  permanent  basis  of  prosperity  achieved  not 
only  because  of  your  ability  as  salesmen  but 
because  of  the  square  deal  you  give  each  policy¬ 
holder  and  your  advocacy  of  fair  and  honest  com¬ 
petition. — E.  G.  Simmons,  Vice-President  Pan- 
American  Life. 


STRONG  POINTS 

OF 

The  Germania  Life  Insurance  Co. 

Assets,  $46,786,131.91  Liabilities,  $40,259,380.22 
Surplus  and  Dividend  Funds,  $6,526,751.69 
Insurance  in  Force  on  the  Paid-for  Basis,  over  $132,000,000 

whose  conservative  management  in 
the  interest  of  its  policyholders  is 
unexcelled. 

DIVIDENDS  increasing  yearly  for  the  past 
eighteen  years. 

POLICIES  containing  all  up-to-date  features  in¬ 
cluding  “Disability  Clause.” 

—  THE  COMPANY  — 
THAT  LIVE  MEN  WILL  SELECT 

ATTRACTIVE  TERRITORY  contracts- 

ADDRESS 

HOME  OFFICE,  50  Union  Square,  New  York 


Third  Edition — Revised  and  Extended 


Life  Assurance  Primer 

A  Text  Book 

Dealing  with  the  Practice  and  Mathematics 
of  Life  Assurance  for  Advanced  Schools,  Colleges 
and  Universities. 

by 

HENRY  MOIR,  F.  F.  A.,  F.  I.  A. 

A  well  known  authority  refers  to  this  book  as  follows: 

“Many  books  have  been  published  on  the  theory  and 
practic  of  life  insurance,  but  perhaps  the  most  convenient 
work  of  reference  is  the  Life  Assurance  Primer,  by  Henry 
Moir,  F.  I.  A.’’ 

Price,  Cloth  Bound,  $2.00 
Liberal  Discount  on  orders  in  quantities. 

THE  SPECTATOR  COMPANY 

135  William  Street, 
NEW  YORK 


A  Company 


Chicago  Office: 

Insurance  Exchange 
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ISSUED  EVERY  OTHER  THURSDAY  AS  A  SUPPLEMENT  TO  THE  SPECTATOR 
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THE  LAND  OF  CONVENIENCE. 

PART  VIII. 

(Continued  from  issue  of  February  13.) 

Having  considered  various  questions  relating 
to  Annuities,  Single  Premiums  and  premiums 
paid  annually,  in  our  curious  land  of  the 
American  Table  where  no  interest  is  earned, 
we  will  briefly  extend  our  rather  singular  in¬ 
quiries  to  include  Life  Policies  paid  up  in  full 
during  a  definite  term  of  years.  That  is,  in¬ 
stead  of  premiums  being  required  for  the  whole 
term  of  life,  the  Accommodating  Company  can 
afford  to  let  the  insured  anticipate  future  pay¬ 
ments  by  charging  larger  and  adequate  an¬ 
nual  premiums  during  a  certain  stated  term  of 
years.  The  principles  involved  will  be  the  same 
no  matter  what  this  term ;  we  will  consider  a 
life  policy  issued  at  age  ten  to  he  paid  up  in 
full  during  the  period  of  ten  years,  all  pre¬ 
miums  for  this  term  payable  in  advance. 

Life  Policy  Paid  Up  in  Ten  Years. 

In  a  former  lesson  we  have  seen  that  the 
single  premium  for  a  life  policy  of  $ioco  on 
our  boy  aged  ten  would  be  just  $1000.  And 
we  also  found  that  an  Immediate  Temporary 
Annuity  for  ten  years  of  $1  would  cost  the 
sum  of  $9.66644.  If,  then,  instead  of  paying 
$1000  in  one  sum  our  boy  prefers,  he  can  pay 
such  an  amount  each  year  as  under  the  condi¬ 
tions  set  forth  will  enable  the  Accommodating 
Company  to  meet  all  its  claims,  provided  it 
insures  all  the  lives  under  the  American  Table. 
It  is  clear  that  this  annual  premium  will  be 
$1000  -p  9.66644,  or  $103.45.  This,  then,  is  the 
annual  premium  required  to  be  paid  each  year 
during  the  period  of  ten  years  for  a  Whole  Life 
Policy. 

Endowment  Premium  Same  as  Limited 
Payment  Life. 

In  the  last  lesson  the  annual  premium  for  a 
Ten-Year  Endowment  contract  was  found  to 
he  the  amount  we  have  just  obtained.  And 
with  the  conditions  of  our  imaginary  land  in 
,  mind  this  is  reasonable.  For  at  the  end  of  ten 
years  the  Company  must  have  on  hand  in  this 
land  of  no  interest  and  for  each  life  then  living 
jusfr  $1000,  in  order  that  it  may  pay  out  the 
sum  of  $1000  when  each  further  death  takes 
place  throughout  the  table  until  the  last  three 
lives  fall  at  the  age  of  ninety-five. 

Proof. 

Opposite  age  twenty  in  the  American  Table 
there  are  92,637  lives  yet  living.  The  Accom¬ 


modating  Company  will  be  called  upon,  if  it 
insured  all  the  100,000  lives  at  age  ten,  to  pay 
out  a  total  of  $92,637,000  ($1000  on  each  of  the 
remaining  92,637  lives).  The  company  receives 
under  the  Ten-Payment  policies  966,644  pre¬ 
miums  of  $103.45  each,  or  a  total,  carrying  the 
calculation  to  enough  decimals,  of  $100,000,000. 
And  during  the  ten  years  of  premium  payments 
there  have  been  7363  deaths,  under  -which  the 
company  has  paid  in  death  claims  the  sum  of 
73d3  X  $1000,  or  $7,363,000.  If  we  deduct  this 
amount  from  the  $100,000,000  received  we  shall 
have  left,  of  course,  the  amount  that  we  have 
seen  the  company  must  in  future  pay,  viz. : 
$92,637,000. 

*  A  Close  Analogy. 

From  the  above  considerations  it  will  lie  seen 
that  there  is  a  close  analogy  between  an  En¬ 
dowment  Policy  and  a  Limited  Payment  Life 
Policy.  This  is  not  so  evident  where  the  prob¬ 
abilities  of  life  and  death  are  combined  with 
interest  calculations.  In  our  land  of  no  inter¬ 
est  the  premiums  for  a  Life  Policy  paid  up 
during  a  term  of  years  become  identical  with 
an  Endowment  Policy  for  the  same  term.  This 
is  to  be  expected.  For,  as  we  have  seen,  the 
company  must  have  on  hand  at  the  end  of  the 
premium-paying  term  sufficient  funds  to  pay 
all  those  then  living  the  sum  of  $icoo  in  cash 
under  the  endowment  contracts,  or  must  have 
the  same  amount  for  each  then  living  that  it 
may  pay  $1000  when  any  life  falls  during 
future  years. 

Limited  Payment  Policies. 

Many  insurers  prefer  to  pay  up  a  Life  Policy, 
and  sometimes  a  long-term  endowment,  during 
a  comparatively  short  period  of  years.  Com¬ 
panies  issue  much  of  this  class  of  insurance. 
The  advantage  to  the  insured  is  that  he  can 
look  forward  to  the  time  when  he  will  have  no 
further  payments  to  meet.  And  in  participat¬ 
ing  companies,  instead  of  paying  premiums  he 
will  receive  dividends  after  all  his  payments 
have  been  made.  Both  participating  and  non- 
participating  policies  of  this  kind  are  favorite 
forms  of  insurance.  Frequently  a  wage-earner 
must  look  forward  to  a  time  in  his  life  when 
his  earning  capacity  will  not  be  as  great  as  dur¬ 
ing  his  younger  years.  It  is,  therefore,  only 
prudent  that  he  should  arrange  his  affairs  so 
that  when  the  lean  years  come  he  shall  be  re¬ 
lieved  of  a  part  of-  his  burden's.  Limited  Pay¬ 
ment  insurance  meets  this  condition ;  and  as 
companies  will  issue  such  insurance  under  pre¬ 


mium  terms  from  five  to  thirty  years,  the  ap¬ 
plicant  has  a  wide  range  for  his  choice.  Prob¬ 
ably  Twenty-Payment  insurance  is  the  most 
popular  form,  and  it  seems  to  meet  the  condi¬ 
tions  of  a  large  part  of  the  insuring  public. 

A  Pertinent  Story. 

A  lady  complained  to  the  actuary  of  a  New 
York  life  insurance  company: 

"When  he  was' very  young  my  husband  took 
out  a  life  insurance  policy  in  this  company  for 
$10,000,  said  she.  "Some  fifteen  years  ago  he 
tailed  in  business,  and  since  that  time  we  have 
been  supported  by  the  income  from  my  personal 
estate.  He  is  now  an  old  man,  and  what  with 
the  premiums  he  has  paid  himself  and  those 
which  I  have  met  since  his  failure,  together 
vvith  the  interest,  we  have  paid  in  more  than 
the  entire  face  of  the  policy — $ro,ooo.  Now  it 
is  very  plain  to  both  my  husband  and  myself 
that  life  insurance  is  a  kind  of  swindle.” 

Not  at  all,  Madam,”  replied  the  actuary. 

If  your  husband  had  died  the  first  year  after 
taking  the  policy  the  company  would  have  paid 
the  claim  in  full;  his  estate  would  have  re¬ 
ceived  $10,000  in  cash  and  the  company  would 
have  been  out  of  pocket  on  the  individual  trans¬ 
action.” 

But  he  didn’t  die,  he  lived,”  remonstrated 
the  wife. 

‘  It  seems  to  me,  Madam,”  continued  the 
official,  that  you  should  look  at  it  in  the  light 
of  paying  for  a  luxury.  If  you  wish  your  hus¬ 
band  to  go  on  living  you  ought  to  be  glad  to 
meet  the  premiums.  And  the  greatest  bargain 
in  life  insurance  is  when  a  man  drops  dead  the 
moment  after  lie  had  paid  his  first  premium  on 
a  policy.  In  future,  Madam,  when  you  are 
called  upon  to  pay  a  premium  on  the  policy, 
consider  whether  you  would  rather  pay  or  have 
your  husband  die.” 

In  telling  the  story  the  actuary  added :  “She 
looked  puzzled,  and  without  saying  another 
word-she  paid  the  premium.  But  I  couldn’t 
help  wondering  how  much  of  a  luxury  her 
husband  was,  anyhow.” 

The  Moral. 

If  this  woman’s  husband  had  taken  out  a 
Twenty-Payment  Life  Policy  there  is,  little 
doubt  that  he  and  his  wife  would  have  been 
entirely  satisfied  with  the  contract,  no  matter 
how  long  the  insured  was  doomed  to  live.  It 
is  one  of  the  psychological  curiosities  of  life 
insurance  that  people  keep  careful  track  of  all 
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payments  for  a  policy.  Few  ever  take  the 
trouble  to  calculate  how  much  they  have  paid 
into  fire  insurance  companies,  how  much  their 
shoes  have  cost  since  their  infancy,  or  what  has 
been  the  total  expenditure  for  neckties  and 
cigars.  But  let  a  man  or  woman  take  out  a  life 
policy  and,  unless  it  can  be  shown  that  in  the 
individual  case  there  has  been  a  profit,  things 
look  blue  indeed,  and  life  insurance  is  con¬ 
sidered  a  cute  scheme  for  the  inveigling  of  the 
trustful  and  unwary.  And  as  the  only  note¬ 
worthy  bargains  have  been  made  by  the  dead 
and  silent  fellows,  and  beneficiaries  generally 
take  their  checks  as  a  matter  of  course,  life 
insurance  companies  are  frequently  put  on  the 
defensive,  to  justify  themselves  where  no  justi¬ 
fication  should  be  required. 


DIGNIFY  YOUR  CALLING. 

Don't  Cringe. 

The  general  agent  was  discoursing  on  the 
fact  that  the  average  man  considers  the  life 
insurance  agent  of  the  now  disappearing  pes¬ 
tiferous  type  as  something  to  be  classed  be¬ 
tween  the  book  agent  and  the  magazine  solici¬ 
tor,  and  is  inclined  to  treat  him  accordingly. 

"The  trouble  with  a  lot  of  the  feeble  little 
fellows  writing  life  insurance,”  snorted  the 
general  agent,  “is  that  they  accept  and  en¬ 
courage — actually  encourage — this  sort  of  atti¬ 
tude  on  the  part  of  the  people  they  visit.  Don't 
do  it.  You’re  not  a  pest,  you’re  not  a  nuisance, 
or  anything  like  it,  by  reason  of  your  business; 
but,  of  course,  you  may  make  yourself  one  if 
you  go  about  it  in  that  way,  just  because 
you’re  that  kind  of  a  cat,  and  for  no  other 
reason  on  earth. 

"As  I  say,  the  average  man  has  been  trained, 
by  himself  and  by  agents  of  this  type,  to  re¬ 
gard  them  as  things  to  be  abhorred  and  dodged 
or  endured  according  as  the  exigencies  of  the 
situation  demand.  He  expects  to  lose  an  hour 
or  so  of  time  listening  to  you  drool  generalities 
that  he  isn’t  in  the  least  interested  in  and 
doesn’t  care  to  hear  about.  If  he  hears  them 
at  all  they  go  straight  through  his  head  with¬ 
out  making  the  slightest  impression.  The  only 
alternative  is  such  absolute  rudeness,  such  a 
positive  and  unqualified  turndown,  that  the 
agent  will  be  as  near  insulted  as  the  case-hard¬ 
ened  solicitor  can  be  by  this  sort  of  thing,  and 
will  hike  out,  never  to  return. 

"But  do  you  want  that  sort  of  thing?  Of 
course  not !  Therefore,  beat  ’em  to  it — not  by 
going  in  and  starting  a  row,  of  course;  I  mean 
by  disappointing  them  on  the  time-wasting, 
sticking-around  business.  Don’t  do  it.  Don’t 
go  into  a  man’s  office  and  sit  there  and  waste 
the  time  he  needs  to  make  his  living,  or  that 
his  boss  is  paying  him  for,  thus  making  your¬ 
self  obnoxious  and  dreaded.” 

The  alternative,  as  outlined  by  the  speaker 
who  expressed  himself  so  emphatically,  was 
simple  enough.  It  is  indicated  by  the  language 
he  used,  as  quoted  with  approximate  accuracy 
above;  and  the  success  with  which  he  has  ap¬ 
plied  it  himself  shows  sufficiently  its  value  as 
opposed  to  what  might  be  called  the  nagging 
method  of  getting  business. 


A  Successful  Approach. 

When  he  first  started  in  the  business,  not  so 
very  many  years  ago,  he  used  precisely  the 
same  system  which  he  is  using  to-day.  He 
made  up  the  list  of  men  on  whom  he  intended 
to  call,  and  proceeded  to  call  on  them.  He 
went  to  the  office  of  the  man  he  wanted  to  see, 
asked  for  him,  and  finding  him,  handed  him 
his  card;  announcing,  not  cringingly  nor  blus- 
teringlv,  as  is  the  method  of  some,  but  as 
quietly  as  would  any  other  ordinary,  self- 
respecting  man  stating  his  business:  “I’m  a 
life  insurance  man;  and  some  time — not  now, 
because  I'm  busy,  and  you  are,  too — I  want  to 
talk  business  with  you.  And  if  you’ll  do  it, 
I  wish  you’d  just  give  me  your  age,  and  tell 
me  how  large  a  family  you  have,  and  how 
much  insurance  you  carry,  right  now.”  And, 
usually,  the  man  would  give  the  information. 
Sometimes,  of  course,  the  answer  was  a  curt 
refusal  to  give  any  information  whatever, 
coupled  with  the  statement,  “I’m  not  in  the 
market  for  insurance,  and  don't  want  it  under 
any  circumstances.” 

“I  usually  beat  ’em  to  it  on  that  proposition, 
too,”  said  the  general  agent.  “I  frequently  told 
them,  first  shot,  that  I  had  never  known  a  man 
who  was  in  the  market  for  insurance,  or  who 
expected  to  be;  but  that  I  just  wanted  the 
information,  for  the  purpose  of  taking  up  a 
proposition  with  them  some  time — indefinitely, 
you  see — and  that,  as  a  rule,  was  sufficiently 
mild  and  easy  not  to  scare  them  off.  And  when 
I  got  the  answers  I  wanted  I’d  get  away  at 
once— no  more  talk,  no  discussion,  no  engage¬ 
ment  for  a  definite  future  time.  I  would  get 
away,  and  do  it  quickly.” 

Results  Achieved  Without  Force. 

The  result  aimed  at,  and  gained,  was  re¬ 
peated  by  another  call  or  two,  short,  cheerful, 
with  no  further  mention  of  insurance  unless 
the  prospect  brought  it  up  himself,  until  the 
prospect  had  it  impressed  upon  him  that  here 
wras  a  life  insurance  man  who  was  not  going 
to  waste  time  by  talking  a  whole  volume  of 
statistics  on  the  slightest  provocation,  or  with¬ 
out  any  provocation.  Result,  this  particular 
agent  was  always  a  welcome  visitor,  and  out 
of  the  gradually  increasing  number  of  places 
where  this  was  the  case  the  crop  of  prospects 
who  could  be  gathered  in  sooner  or  later  de¬ 
veloped  inevitably.  A  question  here,  a  remark 
there,  showed  the  result  of  the  work  done ;  and 
in  good  time  the  closing  of  the  application  was 
brought  about  by  an  interview  arranged,  not 
in  the  office  of  the  prospect,  but  somewhere 
else,  where  the  agent  was  the  more  at  home, 
and  it  was  the  applicant  who  was  the  visitor. 
The  point  was,  you  see,  that  there  was  no  com¬ 
pulsion,  no  forcing  anywhere. 

“I  always  tell  my  men,”  concluded  the  gen¬ 
eral  agent  on  this  point,  “that  I  don’t  care  how 
many  months  they  trail  a  prospect,  they  must 
never  try  to  force  him  into  taking  insurance. 
It’s  business  that  sticks  that  we  want,  and  the 
forced  business  isn’t  that  kind.  We  don’t  sell 
insurance;  we  get  the  other  fellow  up  to  the 
point  where  he  buys  it.  And  there's  a  dif¬ 
ference.” 


ANNUAL  STATEMENTS  OF  LIFE  IN¬ 
SURANCE  COMPANIES  FOR 
THE  YEAR  1912 

The  following  statements  of  life  insurance 
companies  for  the  year  1912  have  been  made 
public  during  the  past  two  weeks.  Correspond¬ 
ing  figures  for  1911  are  given  in  parentheses. 
(See  also  The  Spectator  of  January  16,  Janu¬ 
ary  30  and  February  13)  : 

.Egis  Life,  Denver,  Col. — Premiums,  $96,135  ($91,- 
849);  total  income,  $128,547  ($126,968);  paid  policy¬ 
holders,  $19,324  ($19,265);  income  saved,  $26,198 
(19,593);  assets,  $349,412  ($302,099);  surplus,  $265,- 
002  ($247,230);  new  business,  $1,024,000  ($1,577,500); 
insurance  in  force,  $2,621,500  ($2,583,600);  increase 
in  amount  in  force,  $38,000  ($993,500). 

Amicable,  Waco,  Tex. — Premiums,  $459,964  ($200,- 
974);  total  income,  $888,151  ($635,349);  paid  policy¬ 
holders,  $67,572  ($33,961);  income  saved,  $74,517 
($381,719);  assets,  $1,769,450  ($1,369,389);  surplus, 
$1,445,165  ($855,469);  new  business,  $9,082,455  ($4,- 
363,000);  insurance  in  force,  $12,674,411  ($5,544,- 

706);  increase  in  amount  in  force,  $7,129,705  ($3,- 
714,500). 

Anchor  Life,  Kansas  City,  Kan. — Premiums,  $43,- 
328  ($8023);  total  income,  $46,984  ($55,561);  assets, 
$136,549  ($138,194);  surplus,  $125,563  ($136,472); 

new  business,  $911,607  ($303,425);  insurance  in  force, 
$1,128,162  ($303,425);  increase  in  amount  in  force, 
$824,737  ($303,425). 

Baltimore  Life,  Baltimore  (including  industrial). — 
Premiums,  $855,417  ($788,326);  total  income,  $955,- 
973  ($876,666);  paid  policyholders,  $319,366  ($301,- 
448);  income  saved,  $262,773  ($231,435);  assets,  $2,- 
284,051  ($2,039,928);  surplus,  $359,898  ($354,206); 
new  business,  $7,466,099  ($7,175,401);  insurance  in 
force,  $19,235,691  ($17,739,644);  increase  in  amount 
in  force,  $1,496,047  ($1,318,173). 

Bankers  Reserve,  Omaha,  Neb. — Premiums,  $1,122,- 
641  ($1,042,696);  total  income,  $1,290,208  ($1,179,- 
845);  paid  policyholders,  $373,063  ($289,562);  in¬ 

come  saved,  $566,514  ($552,343);  assets,  $3,702,216 
($3,147,872);  surplus,  $740,048  ($655,963);  new 

business,  $5,565,119  ($5,233,223);  insurance  in  force, 
$30,267,352  ($28,118,915);  increase  in  amount  in 

force,  $2,148,437  ($1,767,215). 

California  National,  San  Diego,  Cal. — Premiums, 
$51,241  ($31,818);  total  income,  $69,637  ($84,396); 
paid  policyholders,  $1763;  income  saved,  $10,850 
($39,690);  assets,  $314,747  ($292,925);  surplus,  $289,- 
236  ($285,761);  new  business,  $1,343,054  ($1,010,973); 
insurance  in  force,  $2,170,704  ($1,010,973);  increase 
in  amount  in  force,  $1,159,731  ($1,010,973). 

Capital  Life,  Denver,  Col. — Premiums,  $452,925 
($412,078);  total  income,  $524,321  ($468,418);  paid 
policyholders,  $142,231  ($125,130) ;  income  saved, 

$172,040  ($137,824);  assets,  $1,128,048  ($962,234); 
surplus,  $216,029  ($215,926) ;  new  business,  $3,930,469 
($3,345,887);  insurance  in  force,  $12,219,961  ($11,- 
104,822);  increase  in  amount  in  force,  $1,115,139 
($1,086,531). 

Cedar  Rapids,  Cedar  Rapids,  la. — Premiums,  $93,- 
943  ($80,043);  total  income,  $104,572  ($87,537);  paid 
policyholders,  $14,025  ($3245);  income  saved,  $49,117 
($41,681);  assets,  $229,543  ($181,113);  surplus,  $71,- 
004  ($70,713);  new  business,  $901,150  ($750,970); 
insurance  in  force,  $3,004,245  ($2,521,095) ;  increase 
in  amount  in  force,  $483,150  ($366,725). 

Commonwealth,  Omaha,  Neb. — Premiums,  $135,546 
($72,681);  total  income,  $148,546  ($88,547);  paid 
policyholders,  $12,778  ($9,200) ;  income  saved,  $47,- 
740  ($13,789);  assets,  $354,014  ($300,094);  surplus, 
$279,051  ($276,241);  new  business,  $2,230,500  ($1,- 
536,870);  insurance  in  force,  $3,984,870  ($2,111,870); 
increase  in  amount  in  force,  $1,873,000  ($1,463,870). 

Fort  Worth  Life,  Fort  Worth,  Tex. — Premiums, 
160,331  ($133,725);  total  income,  $193,785  ($150,851); 
paid  policyholders,  $38,218  ($11,448);  income  saved, 
$86,252  ($66,280);  assets,  $394,079  ($303,439);  sur- 
plus,  $159,574  ($151,315);  new  business,  $1,660,510 
($1,768,686);  insurance  in  force,  $5,002,310  ($4,153,- 
597);  increase  in  amount  in  force,  $848,713  ($1,078,- 
151). 


February  27,  1913 


FORTNIGHTLY  LIFE  INSURANCE  SUPPLEMENT. 


19 


Franklin  Life,  Springfield,  Ill.— Premiums,  $1,367,- 
996  ($1,317,490);  total  income,  $1,654,885  ($1,586,- 
648);  paid  policyholders,  $1,054,894  ($843,627);  in¬ 
come  saved,  $124,410  ($301,484) ;  assets,  $5,850,406 
($5,732,086);  surplus,  $1,038,124  ($1,001,075);  new 

business,  $8,200,972  ($8,909,860);  insurance  in  force, 
$43,668,596  ($42,410,962);  increase  in  amount  in 

force,  $1,257,634  ($2,389,852). 

Germania  Life,  New  York.- — Premiums,  $5,921,279 
($5,676,807);  total  income,  $8,165,185  ($7,795,550); 
death  claims  paid,  $1,621,041  ($1,662,105);  endow¬ 
ments  and  annuities,  $1,583,541  ($1,564,700);  sur¬ 
renders,  $903,771  ($794,510);  dividends,  $831,280 

($726,046) ;  total  paid  policyholders,  $4,939,633  ($4,- 
747,361);  income  saved,  $1,646,717  ($1,486,476); 

assets,  $48,205,861  ($46,786,132) ;  surplus,  $6,500,333 
($6,526,752). 

German  Mutual,  St.  Louis. — Premiums,  $119,542 
($114,772);  total  income,  $163,688  ($155,446);  paid 
policyholders,  $71,551  ($53,300);  income  saved,  $55,- 
962  ($67,610);  assets,  $862,582  ($802,269);  surplus, 
$153,501  ($144,078);  new  business,  $489,409  ($604,- 
305);  insurance  in  force,  $3,486,844  ($3,267,845);  in¬ 
crease  in  amount  in  force,  $218,999  ($298,071). 

Great  Northern,  Toledo,  Ohio. — Premiums,  $41,799 
($25,230);  total  income,  $51,889  ($105,157);  paid 

policyholders,  $4255;  income  saved,  - — $12,827  ($46,- 
579);  assets,  $144,964  ($153,426);  surplus,  $122,541 
($148,126);  new  business,  $1,200,195  ($997,000);  in¬ 
surance  in  force,  $1,457,463  ($784,550);  increase  in 
amount  in  force,  $672,913  ($784,550). 

Guaranty  Life,  Davenport,  la. — Premiums,  $100,719 
($74,544);  total  income,  $117,725  ($117,196);  paid 

policyholders,  $12,751  ($20,470);  income  saved,  $34,- 
860  ($19,170);  assets,  $341,432  ($306,951);  surplus, 
$150,098  ($155,007);  new  business,  $1,193,209  ($487,- 
572);  insurance  in  force,  $3,135,204  ($2,195,823);  in¬ 
crease  in  amount  in  force,  $939,381  ( — $1,184,404). 

Guardian  Life,  Madison,  Wis. — Premiums,  $57,661 
($30,360);  total  income,  $68,387  ($40,904);  paid 

policyholders,  $6000  ($3500) ;  income  saved,  $15,377 
($2081);  assets,  $210,454  ($189,362);  surplus,  $162,- 
552  ($174,882);  new  business,  $1,469,558  ($952,000); 
insurance  in  force,  $2,369,058  ($1,144,500);  increase 
in  amount  in  force,  $1,224,558  ($886,000). 

Intermediate  Life,  Evansville,  Ind. — Premiums, 
$152,162  ($123,742);  total  income,  $185,088  ($190,- 
@98);  paid  policyholders,  $33,783  ($36,710);  income 
saved,  $69,865  ($77,416);  assets,  $711,168  ($636,491); 
surplus,  $214,196  ($199,713) ;  new  business,  $1,188,100 
($1,022,230);  insurance  in  force,  $5,020,043  ($4,320,- 
913);  increase  in  amount  in  force,  $699,130  ($612,- 
730). 

Liberal  Life,  Anderson,  Ind.  (commenced  business 
in  1912). — Premiums,  $38,505;  total  income,  $328,623; 
paid  policyholders,  $21,346;  income  saved,  $282,831; 
assets,  $331,948;  surplus,  $118,355;  new  business,  $2,- 
735,153;  insurance  in  force,  $2,289,653. 

Michigan  Mutual,  Detroit,  Mich.— Premiums,  $1,- 
474,061  ($1,437,492) ;  total  income,  $2,064,168  ($2,- 
018,906) ;  paid  policyholders,  $1,485,663  ($1,487,048) ; 
income  saved,  $101,620  ($100,852);  assets,  $11,760,344 
($11,651,439);  surplus,  $978,621  ($886,268);  new 

business,  $8,195,538  ($6,506,069);  insurance  in  force, 
$50,382,453  ($47,978,271);  increase  in  amount  in 

force,  $2,404,182  ($518,116). 

Occidental  Life,  Albuquerque,  N.  M.- — Premiums, 
$165,522  ($129,475);  total  income,  $190,188  ($150,- 
582);  paid  policyholders,  $57,175  ($34,407);  income 
saved,  $51,032  ($50,656);  assets,  $403,610  ($350,929); 
surplus,  $157,350  ($160,057);  insurance  in  force,  $5,- 
260,579  ($4,050,600);  increase  in  amount  in  force, 
$1,209,979  (—$358,865). 

Ohio  National,  Cincinnati,  Ohio. — Premiums,  $106,- 
937  ($56,178);  total  income,  $190,100  ($554,833);  paid 
policyholders,  $38,769  ($18,446) ;  income  saved,  $5290 
($270,713);  assets,  $736,457  ($698,677);  surplus, 

$671,924  ($637,999);  new  business,  $2,325,926  ($2,787,- 
124);  insurance  in  force,  $3,856,713  ($2,827,447);  in¬ 
crease  in  amount  in  force,  $1,029,266  ($2,133,447). 

Oklahoma  National,  Oklahoma  City. — Premiums, 
$219', 111  ($159,771);  total  income,  $249,743  ($188,- 
166);  paid  policyholders,  $26,062  ($20,435);  income 
saved,  $79,102  ($27,449);  assets,  $499,584  ($409,185); 
surplus,  $330,420  ($340,888) ;  new  business,  $3,176,349 
($3,085,748);  insurance  in  force,  $5,897,595  ($4,645,- 
536);  increase  in  amount  in  force,  $1,252,059  ($2,- 
083,536). 


Old  Colony,  Chicago.- — Premiums,  $276,359  ($248,- 
845);  total  income,  $308,094  ($462,441);  paid  policy¬ 
holders,  $130,616  ($106,547);  income  saved,  $71,674 
($209,415);  assets,  $584,649  ($507,555);  surplus,  $155,- 
187  ($186,260);  new  business,  $2,213,848  ($8,743,742); 
insurance  in  force,  $8,241,954  ($8,174,495);  increase 
in  amount  in  force,  $67,459  ($2,931,006). 

Oregon  Life,  Portland,  Ore.- — Premiums,  $211,294 
($188,474);  total  income,  $238,421  ($208,305);  paid 
policyholders,  $38,994  ($11,678);  income  saved,  $116,- 
025  ($92,760);  assets,  $513,877  ($395,076);  surplus, 
$124,371  ($123,541);  new  business,  $1,589,027  ($1,- 
730,124);  insurance  in  force,  $6,005,948  ($5,222,000); 
increase  in  amount  in  force,  $783,948  ($951,395). 

Philadelphia  Life,  Philadelphia,  Pa. — Premiums, 
$825,294  ($867,981);  total  income,  $972,080  ($1,000,- 
491);  paid  policyholders,  $296,130  ($339,052);  income 
saved,  $422,136  ($386,000);  assets,  $3,304,953  ($2,873,- 
769);  surplus,  $867,167  ($858,147);  new  business,  $4,- 
330,265  ($4,460,468);  insurance  in  force,  $23,086,293 
($22,394,550);  increase  in  amount  in  force,  $691,743 
($1,100,347). 

Pioneer  Life,  Fargo,  N.  D. — Premiums,  $196,145 
($124,602);  total  income,  $212,153  ($135,909);  paid 
policyholders,  $30,263  ($4793);  income  saved,  $76,985 
($54,182);  assets,  $314,355  ($236,335);  surplus,  $138,- 
570  ($136,025);  new  business,  $3,273,890  ($2,087,330); 
insurance  in  force,  $6,666,516  ($4,376,614) ;  increase 
in  amount  in  force,  $2,288,902  ($1,387,840). 

Preferred  Life,  Grand  Rapids,  Mich.- — Premiums, 
$11S,187  ($65,546);  paid  policyholders,  $17,464; 

assets,  $217,272  ($190,114);  surplus,  $139,413  ($155,- 
394);  new  business,  $2,154,293  ($1,364,381);  insur¬ 
ance  in  force,  $4,096,573  ($2,325,130);  increase  in 
amount  in  force,  $1,771,443  ($1,118,881). 

Register  L.  and  A.,  Davenport,  la. — -Premiums, 
$248,547  ($204,438);  total  income,  $314,015  ($255,- 
777);  paid  policyholders,  $115,982  ($85,986);  income 
saved,  $128,743  ($123,824);  assets,  $1,133,013  ($1,007,. 
615);  surplus,  $27,257  ($23,416);  new  business,  $1,- 
744,070  ($888,428);  insurance  in  force,  $7,846,444 

($6,449,808);  increase  in  amount  in  force,  $1,396,636 
($654,103). 

Reliable  Life,  Indianapolis,  Ind. — Premiums,  $44,- 
150  ($66,871);  total  income,  $56,937  ($77,788);  paid 
policyholders,  $24,522  ($18,141);  income  saved,  $8804 
($21,448);  assets,  $251,450  ($241,321);  surplus,  $129,- 
040  ($103,045);  new  business,  $117,176  ($683,477); 
insurance  in  force,  $1,703,098  ($2,572,885);  increase 
in  amount  in  force,  — $869,787  ($188,828). 

Reserve  Loan,  Indianapolis,  Ind.— Premiums,  $758,- 
555  ($638,393);  -total  income,  $898,362  ($756,633); 
paid  policyholders,  $264,079  ($170,047);  income 

saved,  $230,062  ($232,268);  assets,  $2,760,927  ($2,541,- 
351);  surplus,  $213,587  ($264,887). 

Rockford  Life,  Rockford,  Ill. — Premiums,  $45,191 
($27,549);  total  income,  $52,636  ($34,508);  paid 

policyholders,  $8308,  ($1459) ;  income  saved,  $6898 
( — $1595);  assets,  $146,869  ($139,637);  surplus,  $114,. 
820  ($126,001);  new  business,  $875,393  ($887,000); 
insurance  in  force,  $1,631,393  ($1,102,500);  increase 
in  amount  in  force,  $528,893  ($751,500). 

Royal  Union,  Des  Moines,  la. — Premiums,  $1,055,- 
874  ($921,616);  total  income,  $1,284,597  ($1,129,604); 
paid  policyholders,  $379,341  ($352,589);  income  saved, 
$498,423  ($437,076);  assets,  $3,942,804  ($3,432,067); 
surplus,  $273,199  ($213,262);  new  business,  $6,277,914 
($4,692,550);  insurance  in  force,  $29,054,337  ($25,- 
647,644) ;  increase  in  amount  in  force,  $3,506,693 
($2,459,458). 

Southern  States,  Atlanta,  Ga. — Premiums,  $554,587 
($537,051);  total  income,  $603,352  ($587,833);  paid 
policyholders,  $167,722  ($167,637);  income  saved, 

$201,445  ($186,833);  assets,  $1,116,089  ($902,410); 

surplus,  $189,479  ($172,537);  new  business,  $3,682,333 
($4,975,833);  insurance  in  force,  $15,331,813  ($14,- 
801,487);  increase  in  amount  in  force,  $530,326  ($2,- 
301,001). 

Southern  States  Mutual,  Charleston,  W.  Va. — Pre¬ 
miums,  $180,851  ($164,893);  total  income,  $220,762 
($200,047);  paid  policyholders,  $40,805  ($47,375);  in¬ 
come  saved,  $106,622  ($83,424) ;  assets,  $673,731 

($571,897);  surplus,  $295,212  ($279,238);  insurance 
in  force,  $6,119,319  ($5,621,100);  increase  in  amount 
in  force,  $498,219  ($514,238). 

Standard  Life,  Des  Moines,  la. — Premiums,  $94,075 
($71,391);  total  income,  $96,208  ($73,130);  paid 

policyholders,  $22,367  ($39,244);  income  saved,  $32,- 


421  ($852);  assets,  $86,281  ($57,727);  surplus,  $21,535 
($5137);  new  business,  $1,041,500  ($869,500);  insur¬ 
ance  in  force,  $3,917,800  ($3,439,300);  increase  in 
amount  in  force,  $478,500  ($304,000). 

Western  and  Southern,  Cincinnati  (including  in¬ 
dustrial  business). — Premiums,  $2,492,894  ($2,301,- 

350);  total  income,  $2,814,878  ($2,580,274);  assets, 
$6,695,921  ($6,122,365);  surplus,  $274,341  ($176,734); 
insurance  in  force,  $61,484,358  ($56,060,715);  increase 
in  amount  in  force,  $5,423,643  ($6,815,687). 


“One  Farmer’s  Experience  with  Life  In¬ 
surance” — A  Leaflet 

A  London,  Ont.,  agent  of  the  Equitable  Life  writes 
The  Spectator  as  follows: 

■'In  the  fortnightly  Life  Supplement  of  The  Spec¬ 
tator  bearing  date  as  of  January  2  you  had  an 
article  headed  “One  Farmer’s  Experience  with  Life 
Insurance.”  One  of  my  agents  handed  the  paper  to 
a  farmer  to  read.  In  a  recent  letter  the  agent  states: 
“The  article  in  The  Spectator  of  January  2  closed 
the  Pinkerton  application.  Premiums  $43.00.” 

The  above  article  has  since  been  issued  by  The 
Spectator  Company  in  leaflet  form,  and  many  thou¬ 
sands  of  copies  are  circulating  by  insurance  companies 
and  agents  into  the  hands  of  farmers  with  good  re¬ 
sults. 


ANNUAL  DIVIDENDS  FOR  1913 

Northwestern  Mutual. 

ORDINARY  LIFE. 
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FORTNIGHTLY  LIFE  INSURANCE  SUPPLEMENT 


Thursday 


Germania  Life. 

ORDINARY  LIFE 
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ORDINARY  LIFE. 
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STRONG  POINTS 

OF 

The  Germania  Life  Insurance  Co. 

Assets,  $46,786,131.91  Liabilities,  $40,259,380.22 
Surplus  and  Dividend  Funds,  $6,526,751.69 
Insurance  in  Force  on  the  Paid-for  Basis,  over  $132,000,000 


A  Company 


whose  conservative  management  in 
the  interest  of  its  poiicyholders  is 
unexcelled. 


DIVIDENDS  increasing  yearly  for  the  past 
eighteen  years. 

POLICIES  containing  all  up-to-date  features  in¬ 
cluding  “Disability  Clause.” 


THE  COMPANY 

THAT  LIVE  MEN  WILL  SELECT 


ATTRACTIVE  TERRITORY  dlr“' 


Third  Edition — Revised  and  Extended 


Life  Assurance  Primer 

A  Text  Book 

Dealing  with  the  Practice  and  Mathematics 
of  Life  Assurance  for  Advanced  Schools,  Colleges 
and  Universities. 

by 

HENRY  MOIR,  F.  F.  A.,  F.  I.  A. 

A  well  known  authority  refers  t,o  this  book  as  follows: 

“Many  books  have  been  published  on  the  theory  and 
practic  of  life  insurance,  but  perhaps  the  most  convenient 
work  of  reference  is  the  Life  Assurance  Primer,  by  Henrv 
Moir,  F.  I.  A.” 

Price,  Cloth  Bound,  $ 2.00 

Liberal  Discount  on  orders  in  quantities. 
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THE  LAND  OF  CONVENIENCE 

PART  IX. 

(Continued  from  issue  of  February  27.) 

In  this  lesson  we  will  give  a  little  attention  to 
an  interesting  class  of  life  insurance  policies 
known  as  “Joint  Life  Policies,”  and  show  how 
the  premiums  for  policies  on  two  lives  could  be 
calculated  in  our  land  of  the  American  Table 
where  no  interest  is  taken  into  account.  But 
before  considering  the  problem  involving  the 
probabilities  of  one  or  the  other  of  two  lives 
dying  in  a  certain  year,  we  will  turn  our  atten¬ 
tion  to  the  underlying  principle  of  the  proba¬ 
bility  of  one  or  the  other  of  two  separate  events 
taking  place  simultaneously. 

The  Case  of  Two  Coins. 

•  If  we  throw  a  coin  at  random  on  a  table  we 
know  that  there  is  one  chance  in  two  that  heads 
will  come  uppermost.  This  is  perfectly  axio¬ 
matic  ;  no  one  need  reason  about  it  and  no  one 
ever  does  reason  about  it.  And  if  we  throw 
the  coin  twice  on  the  table  we  have  one  chance 
in  two  for  heads  to  come  up  the  first  time, 
and  we '  have  also  one  chance  in  two  for 
heads  to  come  up  the  second  time.  And,  of 
course,  for  the  two  times  that  we  throw 
we  have  one  chance  in  two  added  to  one 
chance  in  two,  or  y2  +  H  =  1,  or  unity.  We 
do  not  mean  by  this,  however,  that  in  two 
throws  one  will  surely  come  up  heads ;  what 
we  do  mean  is  that  in  a  very  large  even  num¬ 
ber  of  throws,  with  a  perfectly  symmetrical 
coin,  there  should  be,  approximately,  as  many 
heads  as  tails. 

Let  us  grant,  then,  that  the  chance  of  heads 
coming  up  once  in  two  throws  of  the  same  coin 
is  one-half  added  to  one-half,  or  unity  or  one. 

Let  us  now  consider  the  case  of  two  coins, 
silver  and  copper,  say,  a  dime  and  a  cent, 
thrown  on  the  table  at  the  same  time.  The 
chance  that  heads  will  come  up  for  the  dime  is, 
as  we  have  seen  a  moment  ago,  just  one  in  two, 
or  one-half.  And  the  chance  that  heads  will 
come  up  for  the  cent  is  also  one  in  two,  or 
one-half. 

Let  us  see  how  many  ways  these  coins, 
thrown  on  the  table  both  at  once,  can  come 
uppermost.  And  if  we  examine  all  the  pos¬ 
sible  cases  we  will  find  that  they  are  four  in 
number,  viz. :  heads  of  dime  with  heads  of 
cent;  tails  of  dime  with  tails  of  cent;  heads  of 
dime  with  tails  of  cent,  and  tails  of  cent  with 
heads  of  dime. 


Probability  of  Heads  with  Both  Coins. 

Since  there  are  four  ways  all  told  that  the 
two  coins  can  turn,  there  must  be  one  chance 
in  four  that  any  one  of  the  four  arrangements 
will  appear.  1  hat  is,  there  is  one  chance  in 
four  that  if  both  coins  are  thrown  on  the  table, 
heads  of  both  dime  and  cent  will  come  upper¬ 
most,  and  the  same  for  any  other  of  the  four 
possible  arrangements.  We  see  at  once  that 
throwing  two  coins  together  on  the  table  is  a 
different  thing  from  throwing  the  same  coin 
twice  on  the  table.  In  one  case  the  chance  that 
two  heads  will  come  is  one,  or  unity;  in  the 
other  case  the  chance  is  one  in  four,  or  one- 
quarter. 

Another  Way  of  Getting  One-Quarter. 

We  found  in  the  beginning  of  this  discussion 
of  coins  that  the  chance  of  throwing  heads  for 
one  coin  was  one-half.  If  this  is  be  true  for 
the  dime  it  will  also  be  true  for  the  cent.  And 
if  we  throw  them  on  the  table  together  we  will 
have  the  probability  of  one-half  of  the  dime 
combined  with  the  probability  of  one-half  of 
the  cent.  It  is  clear  that  this  cannot  be  -f-  Vi, 
because  that  gives  unity,  or  1,  while  we  know 
the  chance  is  one  in  four.  Therefore,  the  only 
way  these  two  one-halfs  can  be  combined  is 
54  X  L,  which  gives  one-quarter. 

Principle  Applied  to  Life  Insurance. 
Suppose,  now,  that  we  desire  to  find  the 
probabilities  that  either  the  dime  or  the  cent 
will  turn  up  heads.  It  is  evident  that  we  will 
discard  the  other  two  chances,  viz. :  heads  with 
heads  and  tails  with  tails,  and  that  we  will  have 
V\  +  %,  or  one-half. 

Let  us  follow  the  same  line  of  reasoning  with 
the  probabilities  shown  in  the  American  table, 
and  let  us  take  two  lives  supposed  to  be  10  and 
So  years  of  age.  The  probability  that  age  10 
will  die  during  the  next  year  is  shown  in  the 
table  to  be  .00749,  and  the  probability  that  age 
So  will  die  before  age  51  is  also  shown,  .013781. 

The  probability  that  10  will  live  for  one  year 
is  .99251,  and  the  probability  that  50  will  live 
is  .986219.  Hence  the  probability  that  10  will 
die  and  that  50  will  live  will  be  .00749  X 
.986219  —  .0073867.  And  the  probability  that 
SO  will  die  and  that’ 10  will  live  is  .013781  X 
•99251  =  .013678.  Also  the  probability  that 
either  10  will  live  and  50  die,  or  that  50  will 
live  and  10  will  die,  is  the  sum  of  the  above 
probabilities  (.0073867  +  .013678),  or  .02106 -f. 
And  for  a  life  insurance  policy  of  $1000  in  our 


land  of  no  interest,  the  one-year  term  premium 
would  be  $21.06,  the  insurance  payable  to  the 
survivor  of  the  two  lives  if  the  other  should 
die. 

The  Principle  Shown  Only. 

The  above  calculation  is  given  only  to  illus¬ 
trate  in  a  specific  instance  the  principle  under¬ 
lying  the  calculations  for  joint  life  contin¬ 
gencies.  When  interest  functions  are  taken 
into  account  such  calculations  become  much  in¬ 
volved,  and  special  tables  are  necessary  to 
abridge  the  labor  and  make  the  calculation  of 
premiums  on  such  benefits  a  practical  possi¬ 
bility. 

Joint  Life  Insurance. 

Among  the  more  modern  forms  of  life  poli¬ 
cies  is  what  is  known  as  “Partnership  Insur¬ 
ance.”  And  when  the  many  ways  in  which  this 
class  of  protection  meets  modern  business  re¬ 
quirements  are  considered  it  is  little  wonder 
that  it  is  so  popular.  There  are  thousands  of 
business  houses  where  the  death  of  a  member 
of  the  firm  means  reorganization  and  financial 
loss.  In  such  cases  a  joint  life  policy  covering 
two  or  more  lives  is  sometimes  issued ;  the 
face  of  the  policy  being  due  and  payable  upon 
the  death  of  any  member  of  the  firm. 

Some  Companies  Prefer  Single  Policies. 

In  the  case  of  “Partnership  Insurance”  some 
companies  prefer  to  issue  separate  policies  in¬ 
stead  of  a  blanket  insurance.  But  whatever 
the  plan  the  protection  is  much  the  same.  The 
advantage  of  separate  policies  is  that  in  case 
the  firm  is  dissolved  these  policies  can  be  made 
payable  to  beneficiaries  designated  by  each  of 
the  insured,  and  the  contracts  can  be  continued 
as  if  they  had  never  been  used  for  the  pur¬ 
pose  of  protecting  a  firm.  Or  they  can  be  sur¬ 
rendered  to  the  company,  and  each  of  the  re¬ 
tiring  partners  can  secure  his  equity  in  his 
individual  policy. 

Leaving  aside  details  as  to  the  kind  of  part¬ 
nership  policy,  it  is  interesting  to  note  that  such 
insurance  is  continually  on  the  increase.  More 
and  more  the  business  public  are  making  use 
of  the  co-operation  feature  of  life  insurance. 
One  of  the  contingencies  in  business  affairs  that 
should  always  be  carefully  considered  and 
guarded  against  is  the  possible  death  of  those 
upon  whom  the  prosperity  and  perhaps  the 
continued  existence  of  the  concern  may  de¬ 
pend.  A  company  can  put  aside  a  sinking  fund 
for  the  erection  of  new  mills  when  the  present 
machinery  and  buildings  become  antiquated. 
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Expert  engineers  and  architects  can  be  ob¬ 
tained  to  decide  how  many  years  off  that  will 
be,  the  cost  of  the  improvements,  and  the  mini¬ 
mum  fund  that  should  be  created.  But  no 
expert  can  tell  when  the  man  upon  whose 
brain  the  prosperity  and  productiveness  of  the 
business  may  depend  will  die.  Science  is  doing 
much  in  these  days,  but  it  will  never  guarantee 
the  continuance  of  a  segregated  human  life. 

The  Life  Company  a  Guarantor. 

Here  enters  the  life  insurance  agent.  A 
company  cannot,  of  course,  guarantee  that  the 
mental  machine  that  sells  the  goods,  that  pays 
large  dividends  on  the  capital  stock,  and  that 
runs  the  business  will  not  die;  but  it  will  pro¬ 
vide  an  expert  to  estimate  what  financial  loss 
will  result  from  such  a  death,  and  it  will  issue 
a  contract  that  will  pay  in  cash  such  estimated 
loss. 

The  immense  sum  total  of  “Partnership  In¬ 
surance’"  on  the  books  of  the  American  life 
insurance  companies  is  increasing  by  leaps  and 
bounds.  The  end  is  very  far  from  being  in 
sight.  No  other  economic  mechanism  than 
life  insurance  has  ever  been  devised  for  meet¬ 
ing  this  contingency,  and  it  is  very  doubtful 
if  any  other  mechanism  will  ever  be  devised. 
Certain  it  is  that  here  also  life  insurance  is  a 
solid  buttress  to  the  walls  of  modern  business, 
its  prosperity  and  financial  stability. 


ANNUAL  DIVIDENDS  FOR  1913 


Equitable  of  Iowa. 

ORDINARY  LIFE. 
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45 
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5 

16 
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1908 . 

4 
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4 
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80 

5 

33 

6 

16 

7 

47 

1911 . 

3 

93 

4 

25 

4 

69 

5 

18 

5 

95 

7 

17 

20-PAYMENT  LIFE. 


Premium. . . 

27.09 

30.19 

33.95 

38.82 

45.03 

53 . 33 

1903. . . 

5.96 

6.70 

7 . 66 

8.89 

10.53 

1904 . 

5.07 

5 . 66 

6.36 

7.27 

8.44 

9.99 

1905 . 

4.87 

5 . 43 

6  11 

0.98 

8.10 

9.59 

1906 . 

4.60 

5.13 

5.77 

6.59 

7.65 

9.06 

Premium . . . 

28.86 

31.69 

35.18 

39.57 

45 . 26 

52.84 

1907 . 

5.03 

5.44 

5.92 

6 . 54 

7.51 

8.96 

1908 . 

4.87 

5.27 

5.72 

6 . 32 

7.21 

8 . 60 

1909 . 

4.72 

5. 10 

5.55 

6.09 

6.92 

8.24 
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4.92 
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6 . 65 
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4.43 
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5.20 
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20-YEAR  ENDOWMENT. 
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9.32 

1905 . 

6 . 95 

7  05 

7.27 

7.63i  8.16 

9  02 

1906 . 

6.72 

6 . 82 

7.03 

7.37  7.89 

8.72 

Premium . . . 

47.78 

48.52 

49.62 

51  3sl  54.30 

59.18 

1907 . 

6.57 

6 . 80 

7.05 

7.46  8.17 

9 . 38 

1908 . 

6 . 25 

6.48 

6.75 

7.14  7.82 

8.98 

1909 . 

5 , 96 

6.18 

6.46 

0.83  7,47 

8 . 59 

1910 . 

5 . 67 

5 . 88 

6.17 

6.53  7.13 

8.20 

1911..: _ 

5  39 

5.60 

5.91 

6.24  6.82 

7.82 

Northwestern  National. 


Bankers  Reserve  Life. 


ORDINARY  LIFE. _  ORDINARY  LIFE. 


YEAR  Age  at  Issue. 

OF  _ _ _ 


Issue. 

25 

30 

35 

40 

45 

50 

Premium. . . 

20.48 

23.18 

26.69 

31.32 

37.57 

46.14 

1906 . 

2.46 

2.78 

3.20 

3.76 

4.51 

5.54 

1907 . 

2.25 

2.55 

2.94 

3.45 

4.13 

5.0S 

1908 . 

2.05 

2.32 

2.67 

3.13 

3.76 

4.61 

1909 . 

1.84 

2.09 

2.40 

2.82 

3.38 

4.15 

1910 . 

1.64 

1.85 

2.14 

2.51 

3.01 

3.69 

1911 . 

1.43 

1.62 

1.87 

2.19 

2.63 

3.23 

20-PAYMENT  LIFE. 


Premium  , . 

29.02 

31.33 

35.30 

39.65 

45.30 

52.84 

1906 . 

3.48 

3.82 

4.24 

4.76 

5.44 

6.34 

1907 . 

3.19 

3.50 

3.88 

4.36 

4.98 

5.81 

1908 . 

2.90 

3.18 

3.53 

3.97 

4.53 

5.28 

1909 . 

2.61 

2.86 

3.18 

3.57 

4.08 

4.76 

1910 . 

2.32 

2.55 

2.82 

3.17 

3.62 

4.23 

1911 . 

2.03 

2.23 

2.47 

2.78 

3.17 

3.70 

20-YEAR  ENDOWMENT. 


Premium. . . 

48 

12 

48 

85 

49 

93 

51 

65 1 

54 

51 

59 

33 

1906 . 

5 

77 

5 

86 

5 

99 

6 

20 

6 

54 

7 

12 

1907 . 

5 

29 

5 

37 

5 

49 

5 

68! 

6 

00 

6 

53 

1908 . 

4 

81 

4 

89 

4 

99 

5 

17! 

5 

45 

5 

93 

1909 . 

4 

33 

4 

40 

4 

49 

4 

65 

4 

91 

5 

34 

1910 . 

3 

85 

3 

91 

3 

99 

4 

1 3 ! 

4 

36 

4 

75 

1911 . 

3 

37 

3 

42 

3 

50 

3 

62! 

| 

3 

82 

4 

15 

Southern  States. 

ORDINARY  LIFE. 


Premium. . . 

21. 

34 

24. 

18 

27 

GO 

00 

32 

76 

39 

36 

48. 

39 

1907 . 

2 

46 

2. 

76 

3 

20 

3 

86 

4 

88 

6. 

37 

1908 . 

2 

39 

2 

67 

3 

09 

3 

71 

4 

69 

6 

12 

1909 . 

2 

32 

2 

58 

2 

98 

3 

58 

4 

51 

5 

s.s 

1910 . 

2 

26 

2 

50 

2 

88 

3 

45 

4 

34 

5 

64 

1911 . 

2 

20 

2 

42 

2 

78 

3 

31 

4 

15 

5 

40 

20- 

PAYMENT  LIFE 

Premium . . . 

30 

25 

33 

20 

36 

87 

41 

46 

47 

72 

55 

38 

1907 . 

3 

29 

3 

59 

4 

03 

4 

68 

5 

60 

6 

96 

1908 . 

3 

15 

3 

42 

3 

85 

4 

45 

5 

35 

6 

68 

1909 . 

3 

02 

3 

28 

3 

68 

4 

25 

5 

12 

6 

40 

1910 . 

2 

90 

3 

14 

3 

52 

4 

06 

4 

89 

6 

12 

1911 . 

2 

78 

3 

00 

3 

36 

3 

87 

4 

66 

5 

84 

20 

-YEAR 

ENDOWMENT 

Premium . . . 

50 

18 

50 

96 

52 

13 

53 

98 

57 

03 

62 

15 

1907 . 

3 

77 

4 

06 

4 

48 

4 

84 

5 

89 

7 

18 

190S . 

;  3 

.47 

3 

76 

4 

17 

4 

.73 

0 

56 

6 

85 

1909 . 

.21 

3 

50 

3 

.90 

4 

45 

5 

27 

6 

52 

1910 . 

2 

.95 

3 

.24 

3 

63 

4 

.18 

4 

98 

6 

20 

1911 . 

1  2 

.70 

2 

.98 

3 

.37 

3 

.91 

4 

.70 

5 

88 

Dividends  paid  end  of  second  year. 


Year 

of 

Issue. 

Age  at  Issue. 

25 

30 

35 

40 

45 

50 

Premium. . . 

21.49 

24.38 

28.11 

33.01 

39.55 

48.48 

190S . 

3.96 

4.14 

4.57 

5.56 

7.06 

8.89 

1909 . 

3.75 

3.95 

4.41 

5.34 

6.80 

8  60 

1910 . 

3.64 

3.87 

4.24 

5  11 

6.55 

8.31 

20-PAYMENT  LIFE. 

Premium. . . 

31.83 

34.76 

38.34 

42.79 

48.52 

56.17 

1908 . 

5.29 

5.61 

6.03 

6.51 

7.27 

8.58 

1909 . 

5.06 

5.33 

5.75 

6.24 

6.90 

8.10 

1910 . 

4.85 

5.08 

5.47 

5.90 

6.55 

7.73 

20-YEAR  ENDOWMENT. 

Premium. . . 

50.53 

51.31 

52.47 

54.31 

57.32 

62.34 

1908 . 

5.40 

6.07 

6.92 

8.12 

9.86 

12.38 

1909 . 

4  93 

5.58 

6.44 

7  64 

9.37 

11.80 

1910 . 

4.47 

5.03 

5.98 

7.21 

8.90 

11.76 

Dividends  payable  after  third  year. 


Great  West  Life. 


ORDINARY  LIFE. 


Premium. . 

20 

80 

23 

70 

27 

40 

32 

10 

38 

30 

46 

70 

1907 . 

5 

90 

7 

05 

7 

80 

8 

50 

9 

40 

11 

00 

1908 . 

5 

50 

6 

50 

7 

20 

7 

85 

8 

70 

10 

10 

1909 . 

5 

05 

6 

00 

6 

60 

7 

20 

7 

95 

9 

20 

1910 . 

4 

60 

5 

45 

6 

00 

6 

55 

7 

20 

8 

30 

1911 . 

4 

15 

4 

90 

5 

40 

5 

90 

6 

45 

7 

45 

1912 . 

3 

65 

4 

35 

4 

80 

5 

20 

5 

70 

6 

60 

20- 

PAYMENT  LIFE 

Premium. . . 

28 

50 

31 

70 

35 

40 

39 

80 

45 

40 

52 

60 

1907 . 

6 

20 

7 

35 

8 

30 

9 

00 

9 

95 

10 

90 

1908. . 

5 

75 

6 

80 

7 

70 

8 

30 

9 

15 

10 

00 

1909 . 

5 

30 

6 

25 

7 

05 

7 

65 

8 

35 

9 

10 

1910 . 

4 

85 

5 

70 

6 

40 

6 

90 

7 

60 

8 

25 

1911 . 

4 

35 

5 

15 

5 

80 

6 

20 

6 

80 

7 

40 

1912 . 

3 

85 

4 

55 

5 

15 

5 

50 

6 

00 

6 

55 

20 

-YEAR 

ENDOW 

MENT 

Premium. . . 

47 

30 

48 

30 

49 

50 

51 

20 

54 

10 

58 

.40 

1907 . 

8 

.85 

9 

85 

10 

40 

10 

70 

11 

15 

11 

.45 

1908 . 

8 

.20 

9 

15 

9 

65 

9 

90 

10 

25 

10 

.45 

1909 . 

7 

.55 

8 

40 

8 

85 

9 

05 

9 

40 

9 

.55 

1910 . 

6 

.90 

7 

65 

8 

.05 

8 

25 

8 

50 

8 

.60 

1911 . 

6 

.20 

6 

90 

7 

25 

7 

40 

7 

60 

7 

.70 

1912 . 

5 

.50 

6 

10 

6 

45 

6 

OO 

6 

70 

6 

.85 

Scandia  Life. 


ORDINARY  LIFE. 


Capitol  Life. 

ORDINARY  LIFE. 


Premium . 

20 

15 

26 

70 

38 

35 

60 

25 

1905 . 

2 

79 

3 

19 

4 

12 

6 

64 

1906 . 

2 

67 

2 

97 

3 

71 

5 

88 

1907 . 

2 

56 

2 

77 

3 

31 

5 

19 

1908 . 

2 

46 

2 

61 

2 

95 

4 

50 

1909 . 

2 

36 

_  2 

42 

2 

59 

3 

80 

20-PAYMENT  LIFE. 


Premium . 

30 

25 

36 

85 

47 

30 

66 

40 

1905 . 

3 

15 

3 

69 

4 

80 

7 

66 

1906 . 

2 

99 

3 

40 

4 

34 

6 

93 

1907 . 

2 

79 

3 

10 

3 

86 

6 

21 

1908 . 

2 

.58 

2 

87 

3 

43 

5 

50 

1909 . 

2 

40 

2 

62 

3 

04 

4 

82 

Premium. . . 

20 

29 

23 

09 

26 

73 

31 

51 

37 

98 

46 

81 

1905- . 

3 

78 

4 

15 

4 

69 

5 

48 

6 

84 

8 

83 

1906 . 

3 

62 

3 

96 

4 

44 

5 

16 

6 

33 

8 

18 

1907 . 

3 

46 

3 

77 

4 

19 

4 

SO 

5 

81 

7 

OO 

1908 . 

3 

33 

3 

59 

4 

00 

4 

72 

5 

70 

7 

02 

1909 . 

3 

19 

3 

46 

4 

00 

4 

72 

5 

70 

7 

02 

1910 . 

3 

87 

4 

09 

4 

42 

4 

93 

5 

77 

7 

30 

20-PAYMENT  LIFE. 


Premium .  . . 

29 

77 

32 

54 

35 

92 

40 

16 

45 

63 

52 

94 

1905 . 

4 

58 

4 

95 

0 

44 

6 

19 

7 

34 

9 

11 

1 906 . 

4 

29 

4 

63 

5 

08 

5 

76 

6 

83 

8 

47 

1907 . 

3 

99 

4 

28 

4 

70 

5 

28 

6 

25 

7 

81 

1908 . 

3 

74 

4 

00 

4 

36 

4 

88 

5 

73 

7 

16 

1909 . 

3 

57 

3 

90 

4 

31 

4 

82 

5 

47 

6 

55 

1910 . 

4 

14 

4 

37 

4 

71 

5 

18 

5 

99 

7 

47 

20-YEAR  ENDOWMENT. 


20-YEAR  ENDOWMENT. 


Premium . 

20 

'ol 

40 

56 

40 

70 

30 

1905 . 

4 

58 

5 

04 

6 

20 

9 

36 

1906 . 

4 

19 

4 

60 

5 

67 

8 

61 

1907 . 

3 

78 

4 

20 

5 

14 

7 

90 

1908 . 

3 

39 

3 

81 

4 

66 

7 

19 

1 909 . 

3 

04 

3 

41 

4 

18 

6 

48 

Premium. . . 

48.24 

49 . 07 

1905 . 

6.51 

6  64 

1906 . 

5.97 

6.10 

1907 . 

5.38 

5 . 50 

1 908 . 

4.86 

4.98 

1909 . 

4.82 

4.90 

1910 . 

4.77 

4.91 

50 

23 

52 

03 

54 

98 

59 

93 

6 

88 

7 

30 

8 

15 

9 

59 

6 

33 

■6 

72 

7 

49 

8 

88 

5 

71 

6 

07 

6 

.Ml 

8 

14 

5 

19 

5 

54 

6 

18 

7 

47 

5 

02 

5 

20 

5 

62 

6 

79 

5 

13 

5 

54 

6 

23 

7 

51 

March  13,  1913 
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23 


Baltimore  Life. 

ORDINARY  LIFE. 


Year  of  Issue. 

25 

Age  at 

35 

Issue. 

45 

55 

Premium . 

21.40 

28.05 

39.45 

60 . 55 

1903 . 

3.51 

4.77 

6.78 

10. 12 

1904 . 

3.40 

4.61 

6.56 

9.83 

1905 . 

3.30 

4.46 

6.34 

9.54 

1906 . 

3.19 

4.31 

6.12 

9.25 

1907 . 

3.09 

4. 10 

5.90 

8.96 

1908 .... 

3.00 

4.01 

5.69 

8.66 

1909 . 

2.90 

3.87 

5.48 

8.37 

1910 . 

2.81 

3.74 

5.28 

8.08 

1911 . 

2.72 

3.60 

5.08 

7.79 

20-PAYMENT  LIFE. 


Premium . 

31.70 

38.15 

1903 . 

5.24 

5.01 

4.78 

4.56 
4.35 
4.15 
3.95 
3.76 

3.57 

6.46 

6.17 

1904 . 

1905 . 

1906 . 

5.63 

5.37 

1907 . 

1908 . 

1909 . 

1910 . 

1911 . 

U  .  /  o 

66.15 

11.02 

10.64 

10.27 

9.90 

9.54 

9.18 

8.82 

8.47 

8.12 


Premium 

1903  . 

1904  . 

1905  . 

1906  . 

1907  . 

1908  . 

1909  . 

1910  . 

1911  . 


Premium. 

1903  . 

1904  . 

1905  . 

1906  . 

1907  . 

1908  . 

Premium . 

1909  . 

1910  . 

1911  . 

1912  . 


20-YEAR  ENDOWMENT. 


50 

40 

52 

25 

57 

00 

69 

95 

8 

41 

8 

84 

9 

74 

11 

69 

7 

95 

8 

38 

9 

29 

11 

26 

7 

51 

7 

94 

8 

85 

10 

83 

7 

08 

7 

5L 

8 

42 

10 

41 

6 

67 

7 

10 

8 

01 

10 

00 

6 

27 

6 

70  j 

7 

61 

9 

60 

D 

89 

6 

321 

7 

22 

9 

20 

5 

52 

5 

95 

6 

84 

8 

81 

O 

16 

5 

59 : 

6 

48 

8 

43 

Penn  Mutual. 


ORDINARY  LIFE. 


20 

.93 

23 

.75 

27 

.39 

32 

16 

38 

53 

4 

32 

4 

89 

5 

66 

6 

71 

8 

15 

4 

26 

4 

81 

5 

54 

6 

52 

7 

91 

4 

21 

4 

72 

5 

42 

6 

35 

7 

70 

4 

16 

4 

65 

5 

31 

6 

21 

7 

48 

4 

11 

4 

58 

5 

21 

6 

06 

7 

28 

4 

07 

4 

51 

5 

10 

5 

90 

7 

08 

20 

14 

22 

85 

26 

35 

30 

94 

37 

08 

3 

33 

3 

64 

4 

09 

4 

70 

5 

57 

3 

31 

3 

59 

4 

00 

4 

57 

5 

38 

3 

28 

3 

54 

3 

91 

4 

46 

5 

19 

3 

25 

3 

50 

3 

84 

4 

34 

5 

02 

47.23 

10.17 

9.93 

9.66 

9.38 

9.10 

8.83 


45 . 45 


6.95 

6.71 

6.42 

6.19 


20-PAYMENT  LIFE. 


Premium.  .  . 

1903  . 

1904  . 

1905  . 

1906  . 

1907  . 

1908  . 

I  .  Premium.  . . 

1909  . 

1  1910 . 

1911  . 

1912  . 


30 

.90 

33 

.76 

37 

.25 

41 

.60 

47 

.18 

5 

25 

5 

.81 

6 

56 

7 

58 

8 

97 

5 

04 

5 

59 

6 

30 

7 

28 

8 

63 

4 

85 

5 

57 

6 

05 

7 

00 

8 

32 

4 

67 

5 

15 

5 

81 

6 

72 

8 

00 

4 

49 

4 

96 

5 

59 

6 

46 

7 

67 

4 

34 

4 

77 

5 

37 

6 

21 

7 

37 

30 

12 

32 

87 

36 

22 

40 

38 

45 

73 

3 

49 

3 

81 

4 

27 

4 

87 

5 

80 

3 

35 

3 

65 

4 

08 

4 

66 

5 

52 

3 

22 

3 

49 

3 

90 

4 

44 

5 

25 

3 

10 

3 

36 

3 

73 

4. 

24 

5. 

02 

54.65 

10.85 

10.50 

10.17 

9.82 

9.48 

9.12 

52.87 

7.22 

6.86 

6.53 

6 . 2f 


20-YEAR  ENDOWMENT. 


Premium. . . 

48.93 

1 1903 . 

7.48 

1904 . 

7  02 

1905 . 

6.58 

1906 ...  . 

6  16 

1907. 

5.76 

1  1908.  .  . 

5.40 

Premium.  . . 

48.46 

■1909 

4.59 

1910 

4.26 

1911. . 

3.94 

1912...  . 

3 . 65 

49 

.72 

50 

00 

00 

52 

70 

7 

89 

8 

45 

9 

25 

7 

43 

7 

98 

8 

80 

7 

00 

7 

56 

8 

37 

6 

58 

7 

14 

7 

95 

6 

19 

6 

75 

7 

56 

5 

82 

6 

38 

7 

18 

49 

12 

50 

11 

51 

70 

4 

93 

5 

33 

5 

91 

4 

60 

5 

on 

5 

57 

4 

28 

4 

69 

5 

25 

3 

99 

4. 

38 

4 

95 

55.67 

10.42 

9.96 

9.53 

9.13' 

8.73 

8.331 

54.411 

6.83! 

6.46 


60 . 59 

12.14 

11.72 

11.33 

10.91 

10.51 

10.11 

58.96 

8.24 

7.85 

7.48 

7.11 


Meridian  Life. 

ORDINARY  LIFE. 


Year  of  Issue. 

25 

Age  at  Issue. 

35  ;  45 

55 

Premium . 

20.84 

27.47' 

39.12 

60.44 

1909 . 

2.85 

3.26 

4.30 

7.55 

1910 . 

2.77 

3.12 

4.03 

6.99 

1911 . 

2.69 

2.99 

3.78 

6.44 

20-PAYMENT  LIFE. 


Premium . 

29.68 

36.38 

47.11 

65.60 

1909 . 

3.14 

3.45 

4.38 

1910 . 

2.99 

3.27 

4.06 

6.60 

1911 . 

2.86 

3.09 

3.76 

6.04 

20-YEAR  ENDOWMENT. 

Premium . 

49.45 

51.52 

56.65 

70.51 

1909 . 

5.12 

5.25 

5.52 

8.33 

1910 

4.84 

4.95 

5.17 

7.77 

1911 . 

4.57 

4.67 

4.82 

7.20 

ANNUAL  STATEMENTS  OF  LIFE  IN¬ 
SURANCE  COMPANIES  FOR  1912 

The  following  statements  of  life  insurance 
companies  for  the  year  1912  have  been  made 
public  during  the  past  two  weeks.  Correspond¬ 
ing  figures  for  1911  are  given  in  parentheses. 
See  also  The  Spectator  of  January  16,  January 
30,  February  13  and  February  27: 

American  Bankers,  Chicago. — Premiums,  $154,463 
($84,294);  total  income,  $191,635  ($265,253);  paid 
policyholders,  $10,827  ($1000);  income  saved,  —$4308 
($57,648);  assets,  $555,081  ($473,135);  surplus,  $442,- 
966  ($432,259);  new  business,  $3,088,765  ($2,449,440)  ; 
insurance  in  force,  $5,197,218  ($2,869,925);  increase 
in  amount  in  force,  $2,327,353  ($1,952,435). 

American  Central,  Indianapolis. — Premiums,  $1,- 
037,970  ($897,239)  ;  total  income.  $1,232,215  ($1,063,- 
427);  paid  policyholders,  $345,603  ($302,293);  income 
saved,  $367,546  ($311,009);  assets,  $.3,571,524  ($3  204  - 
719);  surplus,  $407,198  ($427,342);  new  business, 

$11,997,153  ($8,848,911);  insurance  in  force,  $33,608,- 
115  ($29,192,862);  increase  in  amount  in  force,  $4,- 
415,253  ($3,355,632). 

American  Plome,  Fort  Worth,  Tex. — Premiums, 
$142,509  ($93,566);  total  income,  $185,285  ($135,773)- 
paid  policyholders,  $20,102  ($11.133) ;  income  saved, 
$47,523  ($25,635);  assets,  $675,243  ($618,189);  sur¬ 
plus,  $556,727  ($549,031);  new  business,  $2,479,041 
($1,800,660);  insurance  in  force,  $4,522,195  ($3,109,- 
923);  increase  in  amount  in  force,  $1,412,272  ($984,- 

American  Life,  Des  Moines,  la. — Premiums,  $313,- 
691  ($244,487);  total  income,  $364,768  ($301,356); 
paid  policyholders,  $113,836  ($127,044);  income  saved. 
$97,248  ($37,909);  assets,  $843,590  ($749,804);  sur¬ 
plus,  $190,140  ($192,651);  new  business,  $3,383,974 
($2,053,607);  insurance  in  force,  $9,421,268  ($7,243,- 
609);  increase  in  amount  in  force,  $2,177  659  ($l’- 
221,229).  9  ’ 

American  National,  Galveston,  Tex. —  (Including  in¬ 
dustrial). — Premiums,  $1,304,144  ($882,577);  total  in¬ 
come,  $1,406,547  ($953,993) ;  paid  policyholders,  $323,- 
686  ($222,984);  income  saved,  $452,359  ($173,261)- 
assets,  $1,846,182  ($1,384,127);  surplus,  $534,697 

($400,353);  new  business,  $15,625,303  ($13,850,364)- 
insurance  in  force,  $34,560,130  ($29,367,775)-  increase 
m  amount  in  force,  $5,192,355  ($7,357,879). 

Central  Life,  Ottawa,  Ill. — Premiums,  $285,116 
($210,804);  total  income,  $387,500  ($228,280);  paid 
policyholders,  $54,156  ($39,877);  income  saved  $211- 
560  ^90-474U  assets,  $694,898  ($430,780);  surplus, 
$268,492  ($140,854);  new  business,  $3,561,284  ($2,- 
546,630);  insurance  in  force,  $8,327,251  ($6,269,130)'; 
increase  in  amount  in  force,  $2,058,121  ($1,232,018). 
/d.?E»tra,  Life’  Fort  Scott,  Kan. — Premiums,  $123,717 
($95,714);  total  income,  $135,957  ($106,192)-  paid 

policyholders,  $24,109  ($19,197);  income  saved,  $48,- 
6  6  ($46,571);  assets,  $230,890  ($181,504);  surplus, 
$34,558  ($28,633) ;  new  business,  $1,181,000  ($462  - 
(50);  insurance  in  force,  $3,397,735  ($2,661,416)-  in¬ 
crease  in  amount  in  force,  $736,319  ( — $99,840). 

Citizens  National,  Anchorage,  Ky. — Premiums, 
$5/5,955  ($557,444);  total  income,  $694,626  ($764- 
6/3);  paid  policyholders,  $242,837  ($255,379);  income 
saved,  $86,770  ($147,535);  assets,  $2,315,697  ($2  184- 
®70oVo  ($108,325) ;  new  business, 

?L°68,’?23  ($5, 63/, 612) ;  insurance  in  force,  $20,860.- 
18l9,304,650L  increase  in  amount  in  force, 
$1,555,753  ($1,641,982). 

C °'umbian„  National,  Boston.  Mass.— Premiums,  $1,- 
868,691  ($1,549,114);  total  income,  $2,242,048  ($3,036- 
950);  paid  policyholders,  $765,682  ($519,591);  income 


saved,  $719,165  ($1,717,591);  assets,  $8,152,075  ($7- 
447,585);  surplus,  $1,338,998  ($1,455,918);  new  busi¬ 
ness,  $13,785,689  ($21,634,297);  insurance  in  force. 
$/>6,415,886  ($50,629,838);  increase  in  amount  in 
force,  $5,776,048  ($13,419,549). 

,„£?ntinentaI’  Chicago,  Ill.— Premiums,  $15,369 
($2365);  total  income,  $22,350  ($55,611);  paid  policy¬ 
holders,  $673;  income  saved,  $3903  ($45,109)  •  assets 
$152,181  ($146,987);  surplus,  $145,162  ($144  57?)-’ 

new  business,  $574,363  ($151,128);  insurance  in  force’ 

$440, ’sil  ($93^479)^  ’  "  am°UtU  in  force> 

Continental  L.  I.  and  I.,  Salt  Lake  City —Pre¬ 
miums,  $301,633  ($281,356);  total  income,  $370,852 
($335,348);  paid  policyholders,  $67,680  ($61,253)-  in. 
come  saved,  $120,285  ($103,511);  assets,  $1,031  656 
($893,999);  surplus,  $372,820  ($309,609);  new  busi¬ 
ness,  $2,605,853  ($2,980,579) ;  insurance  in  force  88  - 
247,831  ($7,588,700) ;  increase  in  amount  in  force 
$659,131  ($1,032,885).  ’ 

-P^41"0’4  Life,  Detroit,  Mich. — Premiums,  $118,264 
($49,o33);  total  income,  $140,269  ($341,248)-  paid 
policyholders,  $7000;  income  saved,  — $2005  ($156 
a*J\CtS>  8270,869  ($224,306);  surplus,  $218,191 
($209,558);  new  business,  $2,181,835  ($1,772  970)-  in¬ 
surance  in  force,  $3,230,105  ($1,729,970);  increase  in 
amount  in  force,  $1,500,135  ($1,729,970). 

,,tF(lu’lall'e  Life,  New  York. — Premiums,  $54  831  ‘’TO 
($52  882,149);  total  income,  $77,565,819  ($76,322  932)- 
death  claims  paid,  $20,542,018  ($20,549,535);  endow¬ 
ments  and  annuities,  $10,269,530  ($9,609  167)  •  sur- 
-e0ode/^„$11’887’9,68  ($12,395,372);  dividends,  $13,140- 
•>78  ;  -t0tal  pald  PO^cyhoWers.  $55,846,- 

-Z8  ($.14,921,301);  income  saved,  $10,224,147  $10  6’0 - 
/81);  assets,  $513,319,201  ($504,465,808);  surolus 

?ti99R9nsK0Roif85’®°4’332)  ’  new  business>  $153,5? (1879* 
(81-6,1)55,526);  insurance  in  force,  $1  429  611848 

($1,375,441,460);  increase  in  amount  in  force"  $53 
770,388  ($28,282,768).  ’  * ’ 

i'7pq/Uitoaoblo„Life’  Sa". Antonio,  Tex.— Premiums,  $59,- 
1/9  ($38,122?;  total  income,  $84,141  ($53,951);  paid 
policyholders,  $12,601  ($18);  income  saved  — $16 -4311 
(-$13,338);  assets,  $235,563  ($251,132);  surnTus 

$190,620  ($231,539);  new  business,  $1,744,407  ($1  175  ’ 
000);  insurance  in  force,  $2,263,072  ($1,374  000)’-  in¬ 
crease  m  amount  in  force,  $889,072  ($1,067,000)  ’ 
Equitable  Life,  Washington,  D.  C.—  (  Industrial). — 
P™ms,  $218  634  ($193,330);  total  income,  $244  748 
($221,460)  ;  paid  policyholders,  $72,652  ($64  731)-  in 
come  saved,  $32,742  ($17,894);  assets,  $356,181  ($310- 
asurP'„uS-  $111,799  ($137,523);  new  business,  $2,- 
^L’726  ($2,765,443)  ;  insurance  in  force,  $5,956,572 
,(|“’l87t242)  i  increase  in  amount  in  force,  $769,330 
C.  it>4y  /  ,977) . 

1  a?/ tP'JL  Mutual,  Philadelphia. — Premiums,  $4,836,- 
189  ($4,741,405)  ;  total  income,  $6,203,618  ($6,010  9561- 
death  claims,  $1  623,480  ($1,704,742)  ;  endowments  and 
/t?i™  an’i  $03,906  ($60,666);  surrenders,  $635,070 

($627,841) ;  dividends,  $230,790  ($200,228);  total  paid 
C$2,493  477) ;  income  saved, 
$2,563,247  ($2, 451,/45);  assets,  $26,664,807  ($24,142  - 
952);  surplus,  $2,707,181  ($2,222,997  );  new  business 
^7i’/’"q’4/3»io^13’^32,60S)  :  insurance  in  force,  $130,- 

$ 2 4 ll A322^ {” $ 2’, 0 7 1’, 2 1 3 ) !  ”  am0Unt  in  for“« 

and,  A->  Pierre-  S-  D-— Premiums, 
$iuo,0U<  ($9  1 ,678) ;  total  income,  $167,612  ($917S9S)- 

$26’722  ($33’411)  ;  income  .Uved!  • 
$5~,/73  ($66,134);  assets,  $ol9,491  ($484,527)-  sur- 

/’tPhon2/3^?17-  ($212-822L  new  business,  $1,010,206 
(»i,U9U,445) ;  insurance  in  force,  $3,122,539  ($2,825,- 
333);  increase  in  amount  in  force,  $297,206  ($391,- 

/•♦?«  C,ty’  i  Rnckford>  I]1- — Premiums,  $56.56? 

( $26,365),;  total  income,  $63,437  ($51,249);  paid 

J°\ders'  811,304  ($197);  income  saved,  $23,953 

404  ‘  ($VnV  /U8SftS’  $160/146  (8133,185);  surplus,  $103,- 
404  ($102,048);  new  business,  $612,613  ($]  494  500)- 

insurance  m  force,  $1,807,113  ($1,414,500);  increase 
m  amount  in  force,  $392,613  ($1,414,500). 
e-P6???"/^^™311,  °mah;1,  Neb.— Premiums,  $198,- 
»/o  ($1/0,586);  total  income,  $214,045  ($180,033)- 

00P3  VC?oP  9d7esiS’  $35'9°°  P827,871)  income  saved’, 

L  b’09P„(893,2'6) :  assets,  $345,624  ($268,250)-  sur- 
H’4'2?  ($29,237) ;  new  business,  $1,102,250 

($4-6, 500);  insurance  in  force,  $6,120,773  ($5,658,- 
600),  increase  m  amount  in  force,  $462,173  ( _ $127,. 

National,  Chicago,  III. — Premiums,  $50,416 
($>7,176);  total  income.  $131,047  ($140,754);  paid 
7?4C^49  ?oSA  $42'7"  (832,157>'  income  saved  $55,- 
Vm-hmS*8’  8218,584  ($245,120 ) ;  surplus, 
cnn\  •  ($lol,723) ;  new  business,  $264  785  (  $1937 

599);  insurance  in  force,  $1,250,561  ( $U447  433)  “  in¬ 
crease  in  amount  in  force,  —$196,872  (—$359,539). 

( Pa* — Premiums,  $196,117 
($169,143)  ;  total  income.  $233,816  ($199,585)-  paid 

$69’207  (839,086>  *  income  saved  $90,- 

$476  466  disk  2a23VS’  $<?81t7“  <8791,810> :  surplus. 

($488,223);  new  business,  $1,366,467  ($1 

—  1,893);  insurance  in  force,  $5,311,111  ($4  470  031)- 
increase  m  amount  in  force,  $825,080  ($697,712) 

Home  Life  of  America,  Philadelphia,  ’pa~— (fn. 
eluding  industrial). — Premiums,  $368,593  ($246  l-,9)  ■ 

sioi  o'soTr-’i  $S0816,'6-2  ($292,535/>;  Paid  policyholders’, 
$164, U8()  ( $ / 1,501 ) ;  income  saved,  $169,533  ($37  460)- 

assets,  $4/2,282  ($302,224);  surplus,  $159,731  ($130- 
84.,);  new  business.  $7,418,440  ($4,568,116)-  insur¬ 
ance  in  force,  $12,402,260  ($8,576,916);  increase  in 
amount  in  force,  $3,825,344  ($2,146,977). 

($5^098)  ,  ?oise-  Idaho.— Premiums,  $83,471 

($5. .698);  total  income,  $105,941  ($73,438):  paid 

R1;!}! >ldersL 820,105  (8100°U  income  saved.  $6365 
M0  8336,804  f  $32.3,699)  ;  surplus,  $259,- 

./-!/  (83/4,041.1;  new  business,  $1,641,839  ($1,196,- 
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825):  insurance  in  force,  $2,516,000  ($1,(18,405);  in¬ 
crease  in  antount  in  force.  $797,661  ($193,319). 

Immediate  Benefit,  Baltimore.—  (Industhial).— Pre¬ 
miums,  $230,936  ($198,051);  total  income,  $245,197 
($209,043);  paid  policyholders,  $46,233  ($4o,445), 

income  saved,  $75,860  ($49,409);  assets,  $332,443 

($259,404);  surplus,  $40,9.00  ($28,043);  new  business, 
$2,144,750  ($2,246,912);  insurance  in  force,  $o,r60,i><2 
($4,680,529);  increase  in  amount  in  force,  $1,080,043 
($693,041). 

Indianapolis  Life,  Indianapolis.  -Premiums  $183,- 
138  ($142,286);  total  income,  $207,116  ($lo0,92o); 

paid  policyholders,  $32,554  ($25,761);  income  saved, 
$98,361  ($76,317);  assets.  $391,260  ($300,941);  sur¬ 
plus.  $29,102  ($24,293);  new  business,  $2,053,396 

($3,294,092) ;.  insurnce  in  force,  $5,756,691  ($4,451,- 
264);  increase  in  amount  in  force,  $1,305,427  ($691,- 
026).' 

Inter-Southern,  Louisville,  Ky.— Premiums,  $182,- 
657  ($68,280);  total  income,  $247,316  ($256,929); 

paid  policvholders,  $32,302  ($5378);  income  saved, 

— $28,109  (139,103);  assets,  $706,082  ($607, o36) ;  sur¬ 
plus.  $566,267  ($539,595);  new  business,  $5,789,190 

($3,850,852);  insurance  in  force,  $7,959,839  ($5,482,- 
949);  increase  in  amount  in  force,  $2,476,890  ($2,300,- 
352) . 

Jefferson  Standard,  Greensboro,  N.  C. — Premiums, 
$664,588  ($350,278);  total  income,  $3,191,796  ($395,- 
047):  paid  policyholders,  $194,562  ($86,141);  income 
saved,  $1,996,870  ($160,092);  assets,  $3,846,192  ($1,- 
026,378);  surplus,  $677,092  ($459,984);  new  business, 
$31^421,062  ($3,931,088);  insurance  in  force,  $38,039,- 
302'  ($11,115,942);  increase  in  amount  in  force,  $26,- 
923,360  ($2,410,803). 

Maryland  Life,  Baltimore. — Premiums,  $316,820 
($308,131) ;  ' total  income,  $489,223  ($481,537);  paid 
policyholders,  $445,264  ($280,273);  income  saved, 

— '$71,917  ($111,476);  assets,  $3,298,848  ($3,37  8,812); 
surplus,  $525,774  ($579,669) ;  new  business,  $1,402,- 
792  ($787,212);  insurance  in  force,  $9,795,646  ($9,- 
303,313);  increase  in  amount  in  force,  $492,333  ($20,- 

'  Meridian  Life,  Indianapolis. — Premiums,  $521,471 
($474,512);  total  income,  $649,632  ($587,997);  paid 
policvholders,  $120,868  ($114,384);  income  saved, 

$236,532  ($208,250);  assets,  $2,204,910  ($1,934,476); 
surplus,  $386,371  ($366,458);  new  business,  $8,757,131 
($8,279,139);  insurance  in  force,  $21,337,347  ($17,- 
696,088);  increase  in  amount  in  force,  $3,641,259 
($3,188,164). 

National,  Butte,  Mont. — Premiums,  $96,405  ($83,- 
303);  total  income,  $131,113  ($215,609);  paid  policy¬ 
holders.  $12,000:  income  saved,  $13,890  ($139,271); 
assets,  $278,713  ($244,842);  surplus,  $216,621  ($216,- 
906);  new  business,  $2,231,000  ($1,740,000);  insur¬ 
ance  in  force,  $3,091,000  ($1,740,000);  increase  in 
amount  in  force,  $1,351,000  ($1,740,000). 


National  of  U.  S.  of  A.,  Chicago.— Premiums,  $2,616  - 
537  ($1,868,923);  total  income,  $6,278,130  ($2,382, 

678);  paid  policyholders,  $3,490,435  ($2,116,493);  in¬ 
come  saved,  $2,926,361  (—$398,577);  assets,  $11,663,- 
606  ($9,616,336);  surplus,  $1,436,771  ($1,401,183); 

new  business,  $45,103,231  ($8,349,260);  insurance  in 
force,  $77,533,792  ($46,363,046);  increase  in  amount 
in  force,  $31,170,746  ($1,378,011). 

Northwestern  Mutual.  Milwaukee,  \\  is. — Premiums, 
$43,599,142  ($40,421,263);  total  income,  $58,357,932 

($54,495,753);  death  claims  paid,  $11,799,577  ($10,- 
830,204)  ;  endowments  and  annuities,  $3,442,025  ($2,- 
909,882);  surrenders,  $9,110,184  ($9,277,055);  divi¬ 
dends.  $12,915,514  ($12,610,321);  total  paid  policy¬ 
holders,  $37,267,300  ($35,627,462);  income  saved, 

$13,004,871  ($11,749,773) :  assets,  $297,764,038  ($285,- 
575,219);  surplus,  $24,318,364  ($26,882,389);  new 

business,  $143,349,431  ($125,686,555);  insurance  in 

force,  $1,229,377,814  ($1,147,273,523);  increase  in 

amount  in  force,  $82,104,291  ($67,133,815). 

Protective  Life,  Birmingham,  Ala. — Premiums, 
$149,891  ($123,546);  total  income,  $169,759  ($139,- 

480);  paid  policyholders,  $18,127  ($12,444);  income 
saved,  $73,622  ($55,747);  assets,  $362,784  ($286,879); 
surplus,  $184,206  ($170,651);  new  business,  $1,581,- 
875  ($1,466,241);  insurance  in  force,  $4,334,981  ($3,- 
620,116);  increase  in  amount  in  force,  $714,865  ($811,- 
741). 

Prudential,  Newark,  N.  T. —  (Including  industrial.) 
—Premiums,  $75,686,853  ($70,264,140);  total  income, 
$88,504,779  ($81,323,615) ;  death  claims  paid,  $19,830,- 
031  ($18,470,830);  endowments  and  annuities,  $1,129,- 
497  ($720,532);  surrenders,  $5,273,275  ($4,168,557); 
dividends,  $5,019,717  ($3,718,496);  total  paid  policy¬ 
holders,  $31,252,520  ($27,0.78,415).;  income  saved, 

$34,419,879  ($31,793,654);  assets,  $291,516,195  ($258,- 
824.078);  surplus,  $56,950,088  ($47,703,706);  new 

business,  $480,029,978  ($440,081,078);  insurance  in 
force.  $2,211,183,094  ($2,018,499,340);  increase  in 

amount  in  force,  $192,684,351  ($167,240,991). 

Public  Savings,  Indianapolis  (Including  industrial). 
— Premiums,  $177,444  ($127,086);  total  income,  $252,- 
073  ($161,050);  paid  policyholders,  $32,376  ($26,268); 
income  saved,  $36,010  ( — $25,259) ;  assets,  $194,432 
($58,396);  surplus,  $129,271  ($32,800);  new  business, 
$7,640,057  ($8,132,392);  insurance  in  force,  $8,091,859 
($6,407,656);  increase  in  amount  in  force,  $1,684,203 
($2,290,558). 

Puritan  Life,  Providence,  R.  I. — Premiums,  $76,462 
($71,005);  total  income,  $89,919  ($87,896);  paid 

policyholders,  $18,972  ($22.554) ;  income  saved,  $32,- 
017  ($29,500);  assets,  $339,842  ($305,750);  surplus, 

$181,489  ($188,396);  new  business,  $462,548  ($459.- 
600);  insurance  in  force,  $2,074,644  ($1,801,596);  in¬ 
crease  in  amount  in  force,  $273,048  ($38,800). 

Sam  Houston,  Dallas,  Tex. — Premiums,  $184,735 
($187,013);  total  income,  $197,695  ($216,070);  paid 


policyholders,  $39,263  ($25,070);  income  saved,  $35,- 
653  ($61,332);  assets,  $351,698  ($330,266) ;  surplus, 
$116,003  ($171,200). 

San  Prancisco  Life,  San  Francisco,  Cal. — Premiums, 
$216,720  ($69,142);  total  income,  $248,490  ($143,541); 
paid  policyholders,  $15,322  ($3292);  income  saved, 

$59,524  ($72,606);  assets,  $573,127  ($527,558);  sur¬ 
plus,  $428,435  ($462,582);  new  business,  $4,263,106 
($3,212,530);  insurance  in  force,  $5,739,116  ($3,107,- 
310);  iicrease  in  amount  in  force,  $2,631,806  ($3,107,- 
310). 

Scaudia  Life,  Chicago. — Premiums,  $537,631  ($476,. 
030);  total  income,  $600,310  ($524,988);  paid  policy¬ 
holders,  $271,209  ($216,807);  income  saved,  $164,050 
($141,033);  assets,  $1,352,419  ($1,166,713);  surplus, 
$598,508  ($542,079);  new  business,  $3,849,433  ($3,- 
763,300);  insurance  in  force,  $17,724,825  ($15,974,- 
329);  increase  in  amount  in  force,  $1,750,496  ($1,- 
899,927). 

Scranton  Life,  Scranton,  Pa. — Premiums,  $641,084 
($610,128);  total  income,  $721,806  ($742,259);  paid 
1  olicyholders,  $208,470  ($133,262);  income  saved, 

$245,’ 417  ($264,944);  assets,  $1,337,711  ($1,100,404); 
surplus,  $405,570  ($397,199);  new  business,  $4,865,534 
($8,384,808);  insurance  in  force,  $15,919,860  ($17,- 

211,194);  increase  in  amount  in  force,  — $1,291,334 
($4,063,148). 

Southern  Life  and  Trust,  Greensboro,  N.  C. — Pre¬ 
miums,  $319,895  ($279,091);  total  income,  $375,000 

($339,089);  paid  policyholders,  $84,537  ($40,890);  in¬ 
come  saved,  $129,315  ($150,004);  assets,  $1,241,324 
($1,075,703);  surplus,  $607,402  ($580,191);  new 

business,  $2,669,244  ($2,643,077);  insurance  in  force, 
$10,347,057  ($S, 884, 490)  ;  increase  in  amount  in  force, 
$1,462,567  ($1,866,813). 

Texas  Life,  Waco,  Tex. — Premiums,  $280,316 
($279,879);  total  income,  $347,364  ($348,349);  paid 
policyholders,  $129,693  ($116,320);  income  saved, 

$119,620  ($140,445);  assets,  $894,065  ($757,839);  sur¬ 
plus,  $281,995  ($253,526) ;  new  business,  $1,324,386 
($1,243,840);  insurance  in  force,  $7,284,472  ($7,154,- 
459);  increase  in  amount  in  force,  $130,013  ($752). 

United  States  Annuity  and  Life,  Chicago. — Pre¬ 
miums,  $353,161  ($310,342);  total  income,  $393,023 
($344,608);  paid  policyholders,  $76,372  ($49,218);  in¬ 
come  saved,  $146,510  ($134,847);  assets,  $990,461 

($747,071);  surplus,  $363,773  ($318,883);  new  busi¬ 
ness,  $4,402,807  ($3,848,801);  insurance  in  force, 

$11,419,962  ($9,753,254);  increase  in  amount  in  force, 
$1,666,708  ($1,805,803). 

West  Coast,  San  Francisco,  Cal. — (Including  indus¬ 
trial.  )_premiums,  $678,886  ($545,028) :  total  income, 
$824,607  ($676,330) ;  paid  policyholders,  $141,551 

($106,009);  income  saved,  $217,110  ($137,896);  assets, 
$1  102,493  ($873,095);  surplus,  $363,596  ($364,243); 
new  business,  $9,329,900  ($8,308,47  9);  insurance  in 

force,  $17,150,092  ($13,676,128);  increase  in  amount  in 
force,  $3,473,964  ($2,814,181). 


STRONG  POINTS 

OF 

The  Germania  Life  Insurance  Co. 

Assets,  $46,786,131.91  Liabilities,  $40,259,380.22 
Surplus  and  Dividend  Funds,  $6,526,751.69 
Insurance  in  Force  on  the  Paid-for  Basis,  over  $132,000,000 


A  Company 


whose  conservative  management  in 
the  interest  of  its  policyholders  is 
unexcelled. 


DIVIDENDS  increasing  yearly  for  the  past 
eighteen  years. 

POLICIES  containing  all  up-to-date  features  in¬ 
cluding  “  Disability  Clause.” 

—  THE  COMPANY  — 
THAT  LIVE  MEN  WILL  SELECT 

ATTRACTIVE  TERRITORY  contracts. 

ADDRESS 

HOME  OFFICE,  50  Union  Square,  New  York 


1913  EDITION  NOW  READY 

Policy  Clauses,  conditions  and  State  Laws 

Covering  100 

Hmertcan  ^  Canadian  Life  Insurance  Companies 


The  1913  edition  of  this  valuable  pocket  work  (formerly  called 
Analysis  of  Policy  Conditions)  has  been  enlarged  and  improved  in 
many  important  particulars.  In  addition  to  a  most  complete  analysis, 
in  concise  form,  of  the  several  benefits,  conditions  and  restrictions  of 
the  leading  policies  issued  by  one  hundred  life  insurance  companies 
operating  on  the  American  continent,  it  also  contains  the  following 
important  features,  which  are  nowhere' else  obtainable: 

I.  Preliminary  Term  Clauses.  Showing  the  policy  and  applica¬ 
tion  clauses  governing  the  first  year  of  insurance  for  companies  operat¬ 
ing  on  the  preliminary  or  modified  preliminary  term  plan. 

II.  Disability  and  Double  Indemnity  Clauses.  An  extensive 
tabulation  showing  the  companies  which  incorporate  such  clauses  in 
their  contracts  and  giving  particulars  thereof. 

III.  Dividend  Clauses.  Showing  when  the  first  dividend  is 
payable  and  the  conditions  as  to  payment  of  next  premium,  the 
methods  in  which  the  dividend  may  be  applied,  and  explanatory 
remarks. 

IV.  State  Laws.  Non-forfeiture  laws,  including  standard  policy 
provisions  as  to  surrender  values,  and  anti-discrimination  laws,  cover¬ 
ing  all  States  of  the  Union  where  such  legislation  has  been  enacted. 

Single  Copies  $1.00;  100  Copies  $80.00. 

handsomely  bound  in  flexible  leather  for 

POCKET  USE  WITH  FLAP  SHOWING  DETAILS 
OF  AGENT’S  OWN  COMPANY. 

ADDRESS 

THE  SPECTATOR  COMPANY 

Chicago  Office:  135  William  Street, 

Insurance  Exchange  NEW  YORK 


THE  SPECTATOR 

AN  AMERICAN  WEEKLY  REVIEW  OF  INSURANCE 


LIFE  INSURANCE  SUPPLEMENT  (TWICE  A.  MONTH) 


Devoted  to  Life  Insurance  and  the  General  Interests  of  Life  Underwriting,  Comments  on  Current  Events,  Suggestions  and  Hints 
for  Field  Workers,  Technical  Matters  for  Home  Office  Consideration,  and  Information  as  to  What  is  Going  On  in  Office  and  Field 


ISSUED  TWICE  EACH  MONTH  AS  A  SUPPLEMENT  TO  THE  SPECTATOR 


New  York,  Thursday,  April  10,  1913 


THE  ROMANCE  OF  THE  ROAD 

The  record  of  the  successes  of  men  in  any 
arduous  profession  cannot  but  be  helpful  to 
their  fellows  who  are  struggling  against  simi¬ 
lar  difficulties.  There  can  be  nothing  more  in¬ 
spiring  to  a  young  soldier  than  the  example  of 
a  Napoleon  at  Austerlitz  or  a  Washington  at 
Trenton  or  Yorktown. 

Under  the  heading  shown  above  will  be  given 
to  the  readers  of  The  Spectator  from  time  to 
time  some  stimulating  experiences  of  life  in¬ 
surance  agents.  Little  will  be  said  of  failures. 
The  agent  has  plenty  of  discouragements  to 
fight  against  and  there  is  nothing  stimulating 
in  that  sort  of  negative  reading. 

Life  insurance  agents  are  not  like  most  of 
the  world’s  workers;  they  are  not  even  like 
other  salesmen.  They  sell  goods,  it  is  true, 
but  they  deal  in  a  peculiar  commodity,  and 
many  of  them  have  passed  through  the  lower 
grades  of  salesmanship  until  they  have  reached 
a  place  where  unusual  qualities  are  demanded, 
and  where,  frequently,  unusual  rewards  are 
gained. 

Forerunners  of  Insurance  Agents. 

In  earlier  ages  of  the  history  of  business 
these  frequenters  of  the  road  would  have  been 
crusaders  of  uncommon  merchandise,  for  there 
were  no  life  insurance  companies  in  those  days. 
But  you  doubtless  could  have  found  them  show¬ 
ing  the  paces  of  a  splendid  steed  fresh  from 
Arabia,  introducing  a  new  breed  of  bullocks 
from  Holland,  or  dickering  at  the  portal  of  a 
castle,  intent  upon  interviewing  a  knight  or 
prince  about  the  newest  thing  in  swinging 
bridges  for  castle  moats.  They  were  salesmen, 
but  were  of  a  different  rank  from  other  sales¬ 
men  that  in  those  days  frequented  the  road. 

To-day,  every  appointment  cap-a-pie  (which 
in  this  twentieth  century  shapes  itself  in  a 
well-brushed  derby,  fresh  and  natty  necktie 
and  neatly  polished  shoes)  our  enterprising 
gentry  offer  the  newest  wares  in  annual  divi¬ 
dends  and  the  most  improved  clauses  of  “total 
disability.”  Men  change  little,  whether  under 
scarlet  doublets  or  well-fitting  Scotch  tweeds. 
They  storm  the  inner  chamber  of  the  merchant 
prince,  or  watch  before  the  closed  door  of  the 
castle  of  finance,  411st  as  in  those  almost  for¬ 
gotten  years  they  would  have  been  ready  to 
push  themselves  before  some  mighty  lord  to 
induce  him  to  buy  some  unusual  thing,  some¬ 


thing  not  daily  offered  and  something  of  rare 
merit. 

I  can  see  and  hear  such  persuader,  courtiers 
in  a  circle  listening  intently,  the  disdainful 
overlord  impatient  to  be  away  to  his  sports  or 
loves,  and  the  vaulted  audience  chamber 
bustling  with  the  gossiping  chatter  of  a  court. 

“How  now,  sir !  Mean  thou  to  swear  that 
the  chain  will  break  the  head  of  a  spear  or 
turn  the  point  of  a  cross-bolt?” 

“Even  so,  Mighty  Prince.  I  ask  but  thy  suf¬ 
ferance  and  a  trial  of  the  device.  Place  it  on 
that  yokel,  and  let  one  of  thy  sturdy  men-at- 
arms — that  handsome  fellow  there — at  thirty 
paces  string  a  bolt  and  let  all  fly.  If  the  aim 
be  true  I  warrant  on  my  life  the  man  will 
suffer  naught ;  mayhap  a  bruise  a  thumb’s  size 
— like  a  birthmark — but  what  of  that !” 

With  many  a  jest  the  courtiers  stand  aside. 
The  servant  slips  the  blued  shirt  of  chain  over 
bis  leather  jerkin,  and  the  man-at-arms,  grimly 
showing  his  teeth,  clatters  around  the  starred 
wheel  of  the  mechanism  of  the  weighty  iron 
cross-bow,  fits  a  bolt,  and  lets  drive. 

The  shrinking  human  target  spins  around, 
and  the  arrow,  glancing  from  the  armor,  rings 
against  the  wall.  The  yokel  scowls,  pressing 
his  hand  deeply  into  his  side,  while  the  courtiers 
make  merry  as  if  the  soldier  had  missed  split¬ 
ting  a  fowl. 

“Let  us  be  off — the  boar  waits !”  impatiently 
cries  the  prince.  “The  thing  seems  as  thou 
hast  said.  Tell  thy  Flanders  master  that  if  he 
can  make  and  thou  deliver  two  score  before 
Michaelmas,  then  well.  But  if  even  one  turns 
not  an  arrow  like  that  same,  all  shall  go  back 
and  not  a  groat  paid.  Let  us  be  off!” 

Thus  had  been  forced  upon  him  a  device  that 
in  the  next  great  peril  will  save  the  prince's 
life  and  the  turn  of  a  battle. 

This  is  not  so  unlike  showing  off  an  en¬ 
graved  specimen  of  an  instalment  policy  and 
presenting  its  advantages  to  a  banker  who  is 
impatiently  waiting  to  be  off  in  his  motor  to  his 
country  club. 

Doubtless  our  old  Flanders  friend  sometimes 
was  shown  the  outer  gate  of  the  castle  with 
scant  courtesy.  Many  must  have  been  his 
rebuffs  before  he  landed  an  order  for  two 
score  Flanders-made  chain  shirts.  Once  in  a 
while  he  must  have  felt  that  his  trade  was  the 
most  difficult  of  any  and  longingly  beheld  the 
castle  attendants  sure  of  food  and  a  bed.  Very 
frequently  he  may  have  taken  long,  expensive 


and  hazardous  journeys,  only  to  find  that  the 
lord  he  desired  to  see  had  gone  on  a  month’s 
trip.  The  next  castle  was  perhaps  many  a 
weary  league  away,  and  very  likely,  notwith¬ 
standing  his  brave  attire,  our  friend’s  finances 
were  getting  so  low  that  the  only  way  to  keep 
up  a  brave  heart  was  to  forget  his  purse. 

The  Modern  Way. 

A  modern  agent,  who  lands  nowadays  his 
hundreds  of  thousands  each  twelve  months, 
tells  me  that  in  his  earliest  attempt  to  sell  life 
insurance  he  came  once  so  low  in  pocket  that 
on  a  certain  afternoon  he  had  just  one  dime, 
and  in  the  same  pocket  lay  a  notice  from  his 
landlady  that  if  he  didn’t  pay  up  that  night  he 
needn’t  take  his  seat  at  her  supper  table.  And 
my  friend  confesses  that  his  watch  and  chain 
and  other  valuables  had  already  been  left  at 
one  of  those  shops  that  have  windows  filled 
with  personal  effects  from  diamond  rings  to 
violins. 

For  hours  the  agent  was  told  at  every  office 
he  entered  that  those  he  wanted  to  talk  with 
had  gone  out  or  hadn’t  happened  to  have  been 
there  that  day.  In  one  office  he  waited  until 
he  was  worn  out,  only  in  the  end  to  have  a 
clerk  volunteer  the  information  that  “Mr. 
So-and-so  had  ’phoned  from  his  club  that  he 
had  been  taken  ill  and  had  gone  directly 
home.” 

As  agents  will  agree,  it  sometimes  seems  as 
if  there  really  wasn’t  what  might  be  called  the 
ghost  of  a  chance.  At  seven  o’clock  that  night 
the  desperate  one  was  still  at  it,  interviewing 
scornful  janitors  and  delayed  office  boys  gath¬ 
ering  impatiently  together  the  day’s  mail. 

A  Desperate  Chance. 

Coming  from  one  of  these  abortive  sallies 
the  agent  glanced  across  the  street.  A  glare 
of  lights  in  an  office  on  a  second  floor  proved 
that  something  was  going  on  over  there.  The 
agent  took  a  fresh  grip  of  himself  and  leaped 
up  the  stairway  three  steps  at  a  bound.  If  he 
found  anybody  that  looked  as  if  he  had  any 
money  in  his  clothes  he  decided  that  he  would 
insure  the  fellow’s  life  or  in  the  attempt  wear 
his  tongue  down  to  its  socket. 

“Take  my  card  to  your  master,”  ordered  the 
agent  of  a  clerk  who  barred  the  way  in  an 
alcove  before  the  door  of  a  private  office. 

“He  is  very  busy,”  said  the  clerk.  “We  are. 
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here  late ;  he  leaves  to-morrow  on  an  unex¬ 
pected  European  trip.” 

‘‘Will  you  kindly  be  so  good  as  to  take  in  my 
card,”  said  the  agent.  "I  have  the  most  press¬ 
ing  business  with  him;  a  matter  that  is  to  him 
of  the  gravest  importance.  Take  my  card ;  he 
will  see  me.” 

In  two  minutes  the  clerk  returned. 

"He  will  give  you  five  minutes  and  not  a 
second  more." 

"You  are  starting  on  a  long  journey,”  said 
the  agent,  after  he  had  entered  the  private 
office  and  had  been  brusquely  told  to  speak 
quickly. 

"I  am,”  replied  the  merchant. 

“Is  your  life  insured?” 

“It  is,”  said  the  merchant. 

“For  every  dollar  it  is  worth? 

There  was  a  moment  of  silence.  The  man 
at  the  desk  carefully  examined  a  paper  in  his 
hand,  then  he  turned  toward  the  agent. 

“Xo,"  he  replied.  "And,  look;  here!  I  don  t 
know  how  in  thunder  you  happened  in  just 
now.  I’ve  been  looking  over  my  insurance.  If 
you  represent  an  A  No.  i  company  and  can  get 
the  thing  fixed  up  this  evening  I’ll  take  ten 
thousand  with  you.  I  have  been  called  over  in 
haste  by  my  London  representative — I  leave  at 
ten  to-morrow.” 

The  application  was  made  out,  a  doctor  was 
hastily  summoned,  and  the  applicant  proved  to 
be  an  excellent  risk.  An  hour  later  the  agent 
called  at  the  house  of  the  local  manager  of  his 
company,  and  was  handed  enough  of  his  pros¬ 
pective  commission  to  more  than  satisfy  his 
landlady.  If  there  is  any  quicker  way,  short  of 
highway  robbery,  that  a  destitute  man  can  fill 
a  depleted  pocket  it  would  be  bard  to  find  it. 


“HOW  IS  BUSINESS?” 

A  company  official  was  making  a  tour  of  the 
branch  offices  and  dropped  into  a  general 
agency  in  the  Middle  West  unannounced. 

The  manager  being  away  the  official  did  not 
make  his  identity  known;  however,  he  chatted 
a  few  minutes  with  those  who  chanced  to  be 
in  the  office  at  the  time.  Three  of  the  force 
were  seated  at  desks  in  the  agents’  room,  and 
to  the  nearest,  who  was  puffing  at  a  cob  pipe, 
the  visitor  put  the  question,  “How  is  busi¬ 
ness?” 

“Rotten,”  was  the  reply. 

“That's  right,  pardner;  business  is  certainly 
on  the  bum,”  spoke  up  another.  They  were 
folding  pamphlets  and  fussing  with  papers  that 
had  no  connection  with  life  insurance,  and  a 
little  further  questioning  brought  out  the  fact 
that  they  were  trying  their  hand  at  promoting. 

One  was  trying  to  float  a  Mexico  banana 
plantation;  another  a  patent  churn,  and  the 
third  had  a  gold  mine.  Statistics,  photographs, 
estimates,  churn  models,  chunks  of  ore,  pros¬ 
pectuses  and  literature  were  piled  around  on 
desks,  chairs  and  even  on  the  windows  and 
floors.  But  for  the  sign  on  the  door  a  stranger 
would  scarcely  have  known  it  to  be  a  life  in¬ 
surance  office.  But  the  point  is  this:  They 
had  drifted  away;  they  had  lost  interest;  they 
were  disorganizers,  “knockers”  in  the  business, 
although  not  intentionally  so.  Every  manager 


is  aware  that  there  is  positively  nothing  that 
will  so  completely  disorganize  an  agency  as  for 
some  outside  scheme  to  be  exploited  from  the 
agency  office;  it  is  absolutely  fatal. 

,  The  life  insurance  business  perhaps  more 
than  almost  any  other  requires  concentration. 
Whether  old  at  the  business  or  a  beginner, 
every  life  insurance  man  needs  all  the  inspira¬ 
tion  and  enthusiasm  he  can  gather ;  these  can 
be  had  in  useful  measure  only  by  thinking, 
reading,  talking  and  hearing  life  insurance 
almost  to  the  exclusion  of  everything  else 
during  reasonable  business  hours  at  least. 
When  agents  come  to  their  branch  office,  often 
discouraged,  they  should  find  the  atmosphere 
saturated  with  life  insurance.  It  should  be 
seen  on  every  wall,  in  every  arrangement  and 
deta.il  and  written  in  every  face,  for  only  this 
will  recharge  an  agent’s  batteries,  stiffen  his 
backbone  and  send  him  back  to  the  field  bub¬ 
bling  over  with  new  inspiration  and  a  fresh 
grip  on  himself. 

On  the  other  hand,  very  little  time  spent  in 
an  office  that  is  half  life  insurance  and  half 
many  things  else  is  a  wet  blanket  to  any  agent. 

There  are  many  such  agencies,  and  now  at 
the  beginning  of  the  new  year  is  a  good  time 
for  managers  to  put  the  lid  on  everything  in 
their  offices  that  does  not  pertain  strictly  to  life 
insurance.  No  reasonable  agent  will  take 
offense,  for  it  is  absolutely  essential  that  the 
machinery  of  an  agency  be  kept  adjusted  to  a 
life  insurance  standard. 


ANNUAL  DIVIDENDS  FOR  1913 

Philadelphia  Life. 

ORDINARY  LIFE. 


Scranton  Life. 

ORDINARY  LIFE. 


Year 

of 

Issue. 

25 

30 

Age 

35 

AT  lssv 

40 

E. 

45 

50 

Premium. . . 

21 .35 

24  22 

27.93 

32  80 

39.31 

48.17 

1 908 . 

3.37 

3  71 

4.10 

4 . 56 

5.08 

5 . 66 

Premium . .  . 

20 . 98 

23  68 

27 . 30 

31.86 

38.51 

47.09 

1909 . 

3.31 

3 . 63 

4  02 

4.46 

4.98 

5 . 54 

1010 . 

3.24 

3 . 56 

3  93 

4.37 

4.87 

5.41 

Premium . . . 

21.88 

24.61 

28.26 

33  25 

40.42 

50.43 

1911 . 

2.74 

3 . 08 

3 . 54 

4  16 

5 . 06 

6.31 

Premium. . . 

19.73 

22.29 

25 . 68 

30  24 

36 . 52 

45 . 40 

1912 . 

1.62 

1.69 

1.79 

1.96 

2.24 

2.76 

20- 

PAYMENT  LIFE. 

Premium. .  . 

31.33 

34.24 

37  80 

42  24 

47  95 

55  59 

1908 . 

3.37 

3.71 

4.10 

4.56 

5  08 

5 . 66 

Premium . . . 

30  70 

33 . 53 

37  01 

4 1 . 39 

47.00 

54 . 63 

1909 . 

3.31 

3  63 

4.02 

4  46 

4  98 

5 . 54 

1010 . 

3  25 

3 . 56 

3 . 93 

4.37 

4.87 

5  41 

Premium . .  . 

31.78 

34.91 

38 . 75 

43  57 

49 . 75 

58.02 

1911 . 

3.98 

4.37 

4.85 

5 . 45 

6.22 

7.26 

Premium .  .  . 

32 . 25 

35.42 

39  49 

44.95 

53 . 22 

1912 . 

1.69 

1.96 

2.76 

20- YEAR  ENDOWMENT. 


Premium. .  . 

49  36 

50 . 20 

51  43 

53 . 34 

56.44  61.54 

1908 . 

4.12 

4.46 

4.85 

5  3 1 

5 .84  0  43 

1009 . 

3.86 
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A  FEW  CASES 

By  a  Western  Agent 

Instead  of  taking  a  single  topic  and  develop¬ 
ing  it  by  means  of  analysis  and  illustrations  I 
shall  upon  the  present  occasion  limit  myself 
to  the  narration  of  a  few  short  stories  about 
the  writing  of  applications.  It  is  not  improb¬ 
able  that  the  stories  will  suggest  some  general¬ 
izations,  in  which  event  they  will  be  set  down 
for  what  they  are  worth. 

In  the  far  Northwest,  so  far  in  fact  that  the 
thermometer  sometimes  falls  to  30  degrees 
below  zero,  there  is  a  general  agent  who  is 
also  a  magnificent  personal  writer.  Let  us  call 
him  Jacobson.  Jacobson  has  been  writing  ap¬ 
plications  for  at  least  twenty-five  years,  and 
for  ten  or  twelve  years  he  has  reported  nearly 
a  million  a  year.  I  think  he  sometimes  writes 
as  high  as  $1,200,000  a  year.  Many  years  ago 
Jacobson  interviewed  a  prospect  and  spent 
some  time  in  emphasizing  the  merits  of  the 
company  he  represented.  In  fact,  he  brought 
out  these  merits  so  clearly  that  the  prospect 
was  tempted  to  get  into  a  company  that  ap¬ 
peared  to  be  so  good,  and  he  brought  out  all 
the  policies  that  he  carried  in  different  com¬ 
panies.  “If  1  take  any  insurance  in  your  com¬ 
pany,  Mr.  Jacobson,”  he  said,  “I  shall  prob¬ 
ably  drop  some  of  these  policies.  Look  them 


over  and  tell  me  what  ones  you  would  advise 
me  to  lapse."  Jacobson  examined  the  policies 
carefully.  They  represented  an  aggregate  of 
something  like  $150,000.  But  when  lie  had 
looked  them  all  over  he  said :  “You  have  a 
fine  lot  of  policies.  They  are,  as  far  as  1  can 
see,  adapted  to  your  needs,  and  you  have  a 
splendid  insurance  property.  Your  companies 
are  among  the  best,  and  1  could  not  conscien¬ 
tiously  advise  you  to  drop  any  of  your  in¬ 
surance.  I  bid  you  good  day.” 

A  Character  Test 

l  his  sounds  both  dramatic  and  romantic, 
in  fact,  it  does  not  sound  like  an  average  in¬ 
surance  man,  and  if  life  insurance  solicitors 
were  ever  put  on  the  stage  the  incident  could 
be  presented  in  such  a  way  as  to  show  that  the 
prospect  was  really  testing  Jacobson  by  pre¬ 
tending  to  make  him  the  judge  of  the  com¬ 
panies  that  he  was  to  withdraw  from.  While 
there  is.  no  evidence  that  the  prospect  was 
framing  up  this  little  stunt  to  get  a  view  of 
Jacobson’s  character,  the  story  goes  that  Jacob¬ 
son  did  not  get  as  far  as  the  door  before  the 
prospect  called  him  back,  and  expressed  his 
astonishment  that  there  was  an  insurance 
agent  in  the  world  who  would  not  tear  his 
competitors  to  pieces.  In  fact,  he  said  frankly 
to  Jacobson  that  he  was  the  only  insurance 
agent  he  had  met  who  had  not  been  eager  to 
show  how  bad  some  of  his  policies  were. 
Jacobson  secured  an  application  for  $25,000, 
and  it  is  fair  to  assume  that  this  was  the  re¬ 
ward  of  integrity. 

Jacobson  did  not  relate  this  experience  him¬ 
self.  It  was  described  by  an  admirer,  but 
Jacobson  was  present,  and  the  story  made  him 
reminiscent.  He  was  moved  to  tell  of  an  ap¬ 
plication  in  the  dim  past  and  the  business 
policy  which  lie  adopted  at  the  time.  When  he 
first  entered  the  life  insurance  field  he  secured 
the  application  of  a  rising  young  attorney  for 
$io,oco.  It  was  all  the  attorney  could  carry  at 
the  time,  but  before  he  closed  the  transaction 
he  .suggested  to  the  attorney  that  if  the  sub¬ 
ject  of  insurance  ever  came  up  in  the  future, 
no  matter  what  the  circumstances  and  regard¬ 
less  of  whether  the  policy  was  to  be  taken  in 
his  own  company  or  not,  he  had  but  to  come 
and  see  Jacobson,  and  he  would  give  him  un¬ 
biased  information  on  any  point  if  he  desired 
it.  Jacobson  was  then  striving  to  build  up  a 
reputation  in  the  community  in  which  he 
worked,  and  he  feels  that  this  policy  of  being 
an  unbiased  expert  has  succeeded.  The  at¬ 
torney  that  he  wrote  so  long  ago  now  carries 
$100,000  in  Jacobson’s  company,  and  there  are 
men  in  Jacobson’s  field  who  will  not  buy  an 
accident  policy  unless  Jacobson  puts  his  O.  K. 
on  it.  Jacobson  believes  that  a  solicitor  should 
create  a  demand  for  himself  as  well  as  for  his 
goods,  that  he  should  conduct  himself  so  that 
his  fellow  citizens  believe  what  he  says  and 
that  his  competitor  looks  up  to  him  and  not 
down  upon  him. 

Information  About  Prospect  Important 
Jacobson  insists  strongly  upon  the  solicitor's 
getting  as  much  information  about  his  pros¬ 
pect  as  may  be  necessary  to  his  purpose  before 
calling  on  the  prospect  if  he  can.  In  illustra- 
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tion  of  his  own  method,  he  mentioned  a  pros¬ 
pect  with  whom  he  was  not  acquainted.  In 
fact,  he  had  never  even  seen  him  at  the  time 
he  was  speaking,  but  he  had  written  the  man’s 
partner  for  $100,000,  and  incidentally  had 
picked  up  considerable  information  about  the 
member  of  the  firm  whom  he  intended  to 
interview  at  some  future  time.  This  man 
traveled  extensively,  was  seldom  at  home,  and 
was  wealthy.  Jacobson  felt  that  when  the 
subject  of  life  insurance  was  presented  to  him 
he  was  sure  to  urge  that  he  could  handle  his 
money  to  better  advantage  than  an  insurance 
company  could.  Now  Jacobson  had  learned 
that  the  prospect  was  the  father  of  two  boys, 
both  of  whom  were  invalids.  Therefore,  when 
the  prospect  offered  the  hackneyed  objection, 
Jacobson  intended  to  point  out  to  him  that  if 
he  should  lose  his  fortune  his  boys  would  be 
helpless  because  they  were  absolutely  depend¬ 
ent  upon  him.  It  was  his  duty  to  protect  them 
against  future  misery  by  a  policy  that  would 
guarantee  them  an  income  in  the  event  of 
financial  disaster  to  himself.  Jacobson  was 
‘-tire  that  he  could  not  present  any  investment 
or  protection  feature  which  would  appeal  to 
this  man,  and  the  only  point  of  attack  left 
open  to  him  was  the  situation  of  the  invalid 
boys.  He  felt  that  with  this  knowledge  in  his 
possession  he  was  prety  well  armed  for  the  in¬ 
terview  when  he  should  finally  secure  it. 

However,  Jacobson  is  not  always  successful 
in  getting  information  which  he  can  use  in 
advance  of  a  prospect.  Sometimes  prospects 
are  come  upon  accidentally,  and  then  it  is 
necessary  to  pick  up  information  by  the  catch- 
as-catch-can  method.  But  he  is  firmly  of  the 
opinion  that  if  a  solicitor  calls  upon  a  prospect 
who  looks  well  from  an  outside  view  the  solici¬ 
tor  should  prolong  the  interview  by  any  reas¬ 
onable  subterfuge  he  can  command.  Con¬ 
versation  of  any  kind,  no  matter  how  hope¬ 
less  it  may  appear,  may  presently  give  the 
solicitor  the  clew  he  needs.  Upon  one  occasion 
Jacobson  called  upon  a  judge  and  heard  the 
usual  story.  The  judge  had  all  he  wanted; 
could  make  more  money  than  an  insurance 
company ;  did  not  want  to  waste  the  solicitor's 
time,  etc.  But  Jacobson  persisted  in  making 
talk  and  pulling  things  out  of  the  judge,  and 
presently  his  honor  let  slip  the  fact  that  he 
owed  a  mortgage  of  $30,000  on  his  home, 
which,  to  his  regret,  he  could  not  pay  off  for 
some  years.  "If  this  is  a  cause  of  regret  to 
you,  suggested  Jacobson,  “how  much  more 
will  it  be  to  your  dependents  if  you  die  and 
leave  them  this  mortgage?”  The  question 
struck  the  judge  in  his  vulnerable  part,  and 
before  Jacobson  left  he  had  secured  an  ap¬ 
plication  for  $30,000,  the  amount  necessary  to 
protect  the  mortgage.  Which  moved  Jacob¬ 
son  _to  remark  that  an  interview  should  be 
prolonged  by  hook  or  by  crook  in  the  hope 
that  something  upon  which  to  base  an  argu¬ 
ment  will  leak  out. 

Sowing  Seed 

Jacobson  is  thoroughly  committed  to  a  prin¬ 
ciple  which  he  calls  sowing  seed.  To  judge 
by  his  own  illustration,  he  apparently  means 
that  if  a  man  has  plenty  of  money  and  could 
carry  insurance  but  will  not.  it  is.alwavs  worth 
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while  to  invest  an  interview  in  him.  Jacobson 
called  upon  a  merchant  who  was  managing 
three  distinct  businesses.  But  he  had  all  the 
capital  he  needed,  was  not  borrowing  money, 
and  figured  his  profits  purely  from  the  stand¬ 
point  of  interest.  He  assured  Jacobson  that 
he  could  not  be  moved ;  that  a  number  of  first- 
class  solicitors  had  recently  interviewed  him, 
and  that  he  had  demonstrated  to  them  that  he 
had  no  use  for  insurance.  He  was  willing  to 
spare  Jacobson  some  time,  but  warned  him 
that  it  would  be  wasted.  Jacobson  replied: 
“My  friend,  I  have  no  idea  that  you  will  give 
me  an  application  to-day.  \  ou  are,  however, 
a  reflecting  man,  and  I  want  to  leave  you 
something  to  think  about.  The  only  consid¬ 
eration  I  ask  is  that  if  you  do  change  your 
mind  in  the  future  you  will  remember  that  I 
am  in  business,  will  remember  that  I  have 
planted  this  seed  in  your  mind  and  will  give 
me  a  chance  to  submit  figures  to  you.”  Three 
weeks  had  hardly  passed  when  the  merchant 
asked  Jacobson  to  submit  him  a  proposition 
for  business  insurance.  Jacobson  submitted 
his  proposition  in  writing,  because  he  knew 
that  all  of  his  prominent  competitors  would  be 
invited  to  do  the  same.  He  simply  mailed  the 
proposition  to  the  merchant,  and  reminded  him 
of  his  promise  to  talk  matters  over.  He  knew 
that  if  he  presented  the  proposition  in  person 
he  might,  as  he  said,  “shoot  off  his  powder 
without  having  an  opportunity  to  examine  the 
propositions  of  his  competitors.  A  week  later 


the  merchant  telephoned  to  Jacobson  that  he 
might  call  and  explain  his  figures  if  he  liked. 
The  first  question  of  the  merchant’s  was  about 
the  highness  of  the  rates  of  Jacobson’s  com¬ 
pany,  and  Jacobson  knew  at  once  that  the 
merchant  had  picked  out  what  he  thought 
would  be  the  hardest  proposition  for  him  to 
meet.  There  was  a  difference  of  nearly  $7  a 
thousand  between  the  premium  of  Jacobson’s 
company  and  the  rate  of  another  company. 
Jacobson  recognized  the  other  company  by  its 
rate,  and  immediately  called  it  by  name.  The 
merchant  was  impressed  with  Jacobson’s 
familiarity  with  his  business,  and  gave  two 
hours  of  his  time  to  the  interview.  At  the 
conclusion  Jacobson  secured  two  applications 
for  a  total  of  $120,000  on  the  lives  of  the  mer¬ 
chant  and  his  partner.  He  collected  $5600  in 
premiums.  From  which  Jacobson  concluded 
that  it  pays  to  plant  seed  in  the  mind  of  a 
prospect  even  when  the  indications  are  that  he 
may  never  take  insurance. 

Readjustment  of  Policies 
Life  insurance  companies,  so  far  as  they 
may  be  viewed  as  having  a  collective  opinion, 
are,  on  the  whole,  opposed  to  the  readjustment 
of  policies  that  have  been  for  some  time  in 
force.  They  believe  that  the  substitution  of  a 
new  policy  for  an  old  is  fraught  with  so  much 
risk  that  it  is  wiser  to  leave  almost  any  kind 
of  an  old  policy  in  force  rather  than  to  replace 
it  with  a  new  one.  Jacobson  is  distinctly  of 
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the  opinion  that  when  policies  can  be  changed 
without  loss  they  should  be  changed.  Jacob¬ 
son  applies  a  sort  of  Golden  Rule  to  the  prob¬ 
lems  that  grow  out  of  the  substitution  of  new 
policies  for  old  and  changes  of  policies  in  gen¬ 
eral.  His  rule  is  something  like  this:  If  the 
solicitor  were  in  the  same  situation  as  the 
policyholder,  and  being  thoroughly  familiar 
with  the  life  insurance  business,  he  would  sub¬ 
stitute  a  new  policy  for  an  old  in  his  own 
case,  then  it  would  be  fair  and  honest  for  him 
to  recommend  a  change  to  the  policyholder. 


AN  ARGUMENT  FOR  ADDITIONAL 
LIFE  INSURANCE 

The  decreased  purchasing  power  of  money  af¬ 
fords  agents  a  powerful  argument  in  soliciting 
policyholders  for  additional  life  insurance.  The 
man  who  purchased  a  $10,000  policy  ten  years 
ago,  or  even  some  years  later,  is  apt  to  consider 
that  it  has  the  same  purchasing  power  as  when 
he  purchased  it.  The  unpleasant  truth  is  that 
the  $10,000  insurance  to-day  has  only  about  $7500 
of  its  original  purchasing  power. 

The  same  condition  applies  to  deposits  in  sav¬ 
ings  banks,  stocks,  bonds,  and  other  invest¬ 
ments,  but  its  application  to  life  insurance, 
where  the  family  are  faced  with  the  increased 
cost  of  living,  with  which  the  protection  of 
their  insurance  has  not  kept  pace,  is  most 
serious  of  all.  All  life  insurance  taken  some 
years  ago  should  be  increased  by  twenty-five  per 
cent  in  order  to  obtain  the  same  purchasing 
power  as  the  original  amount. 

Life  insurance  agents  have  in  this  condition 
of  affairs  a  powerful  and  convincing  argument 
in  soliciting  additional  insurance  from  old 
policyholders  that  should  increase  their  new 
business  during  the  year  materially.— Travelers 
Agents  Record. 


Unexcelled  Service  to  Policyholders 

For  Fifty-three  Years 
CHARACTERIZES 

THE  GERMANIA  LIFE  INSURANCE  COMPANY 
of  NEW  YORK 

1912 — ANOTHER  YEAR  of  PROGRESS 
and  PROSPERITY 

Assets  (January  1,  1913),  $48,205,861.37 

Inabilities,  -  -  .  -  41,705,528.43 

Surplus  and  Dividend  Punds,  6,500,33^.94 
New  Insurance  paid  for  18,048,969.00 
Insurance  in  Force,  -  138,615,233.00 

(Paid  for  Basis) 

The  Company’s  METHODS  are  CLEAN  and  PRO¬ 
GRESSIVE,  its  policy  forms  contain  the  most  liberal 
provisions  and  guaranteed  values,  and  the  premiums 
are  low. 

PRODUCERS  can  obtain  ATTRACTI\  E 
AGENCY  CONTRACTS  for  exclusive  ter¬ 
ritory  with  the  COMPANY  DIRECT,  by 
addressing 

I  HOME  OFFICE,  50  Union  Sq.,  New  York 


1913  EDITION  NOW  READY 

Policy  Clauses,  Couflilions  and  State  Laws 

Covering  One  Hundred 

Hmeiican  Canadian  Life  insurance  Companies 


The  1913  edition  of  this  valuable  pocket  work  (formerly  called 
Analysis  of  Policy  Conditions)  has  been  enlarged  and  improved  in 
many  important  particulars.  In  addition  to  a  most  complete  analysis, 
in  concise  form,  of  the  several  benefits,  conditions  and  restrictions  .of 
the  leading  policies  issued  by  one  hundred  life  insurance  companies 
operating  on  the  American  continent,  it  also  contains  the  following 
important  features,  which  are  nowhere  else  obtainable: 

I.  Preliminary  Term  Clauses.  Showing  the  policy  and  applica¬ 
tion  clauses  governing  the  first  year  of  insurance  for  companies  operat¬ 
ing  on  the  preliminary  or  modified  preliminary  term  plan. 

II.  Disability  and  Double  Indemnity  Clauses.  An  extensive 
tabulation  showing  the  companies  which  incorporate  such  clauses  in 
their  contracts  and  giving  particulars  thereof. 

III.  Dividend  Clauses.  Showing  when  the  first  dividend  is 
payable  and  the  conditions  as  to  payment  of  next  premium,  the 
methods  in  which  the  dividend  may  be  applied,  and  explanatory 
remarks. 

IV.  State  Laws.  Non-forfeiture  laws,  including  standard  policy 
provisions  as  to  surrender  values,  and  anti-discrimination  laws,  cover¬ 
ing  all  States  of  the  Union  where  such  legislation  has  been  enacted. 

Single  Copies  $1.00;  100  Copies  $80.00. 

HANDSOMELY  BOUND  IN  FLEXIBLE  LEATHER  FOR 
POCKET  USE  WITH  FLAP  SHOWING  DETAILS 
OF  AGENT’S  OWN  COMPANY. 

ADDRESS 

THE  SPECTATOR  COMPANY 

Chicago  Office:  f 35  William  Street, 

Insurance  Exchange  NEW  YORK 


THE  SPECTATOR 

AN  AMERICAN  WEEKLY  REVIEW  OF  INSURANCE 


LIFE  INSURANCE  SUPPLEMENT  (TWICE  A.  MONTH) 


Devoted  to  Life  Insurance  and  the  General  Interests  of  Life  Underwriting,  Comments  on  Current  Events,  Suggestions  and  Hints 
for  Field  Workers,  Technical  Matters  for  Home  Office  Consideration,  and  Information  as  to  What  is  Going  On  in  Office  and  Field 


ISSUED  TWICE  EACH  MONTH  AS  A  SUPPLEMENT  TO  THE  SPECTATOR 


New  York,  Thursday,  April  17,  1913 


in  the  two  countries  and  to  trace  the  causes  of 
the  distinctive  features  of  each  and  their  per¬ 
manency,  or  otherwise.” 

Aside  from  these  actuarial  investigations 
into  the  mortality  of  the  several  Australian 
States,  an  illuminating  discussion  of  the  statis¬ 
tics  of  age  and  expectation  of  life  was  pub¬ 
lished  in  the  statistician's  report  on  the  census 
of  New  South  Wales  for  1891,  with  compara¬ 
tive  data  for  England  and  Wales  for  an  ap¬ 
proximately  corresponding  period.  For  New 
Zealand,  which  is  not  one  of  the  constituent 
States  of  the  Australian  Commonwealth, 
several  life  tables  have  also  been  published,  in¬ 
cluding  one  by  Mr.  George  Leslie,  reprinted  in 


elements  in  mortality  investigations  for  the 
Australian  Commonwealth  than  at  least  for  the 
Eastern  States  of  the  United  States,  and  that, 
therefore,  the  statistical  and  actuarial  prob¬ 
lems  cannot  be  sufficiently  serious  to  preclude 
the  construction  of  a  trustworthy  and  typical 
life  table  for  certain  representative  sections  of 
this  country. 

The  details  of  the  Australian  Life  Tables 
can  only  be  very  briefly  discussed,  but  the 
essential  facts  are  given  in  tabular  form,  as 
follows : 

Table  I.  exhibits  the  comparative  mortality 
rates  of  Australia  for  three  decennial  periods 
by  sex  and  selected  years  of  life. 


TABLE  I. — COMPARATIVE  MORTALITY  RATES— AUSTRALIA.  1881-1910. 

SELECTED  AGES  PER  1000  EXPOSED  TO  RISK. 


RATE  OF  MORTALITY  AT 


Age. 


0. 

10. 

20. 

30. 

40. 

50. 

60. 

70. 

80. 

90. 


Males. 

Females. 

1881-1890. 

1891-1900. 

1901-1910. 

1881-1890. 

1891-1900. 

132.48 

118.40 

95.10 

115.72 

101.39 

2.53 

2.25 

1.79 

2.39 

2.00 

7.14 

4.73 

3.70 

5.28 

3.88 

8.67 

6.98 

5,19 

8.28 

6.52 

11.29 

9.69 

8  16 

10.40 

S .  37 

IS. 61 

15.22 

13.95 

13.99 

11.42 

32 . 30 

30.27 

25.84 

23.95 

22 . 45 

64.16 

60 . 54 

61.62 

52.19 

46.72 

136.46 

138.39 

137.95 

124.47 

122.35 

256 . 90 

258 . 38 

277 . 36 

253 . 59 

239.99 

79.53 

1.59 

3.29 

5.19 

7.18 

9.56 

19.20 

47.77 

113.33 

242.21 


THE  NEW  AUSTRALIAN  LIFE 
TABLES 

By  Frederick  L.  Hoffman 

An  important  contribution  to  the  literature 
of  mortality  investigations  is  Census  Bulletin 
No.  14  of  the  Census  of  the  Commonwealth  of 
Australia  for  1911,  by  C.  H.  Knibbs,  C.  M.  G., 
Commonwealth  Statistician,  published  under 
the  authority  of  the  Minister  for  Home  Affairs. 
The  Bulletin  consists  of  twenty-one  tables, 
exhibiting  the  facts  of  Australian  mortality 
experience  for  the  period  1881-1910,  for  both 
sexes  and  separately  for  the  six  Australian 
States.  As  far  back  as  1879  an  interesting 
paper  on  Australian  mortality  was  presented 
to  the  Institute  of  Actuaries,  but  that  inquiry 
was  limited  to  New  South  Wales  and  the  ex¬ 
perience  data  of  1860-1875.  Subsequently  the 
results  of  two  further  investigations  were  pub¬ 
lished  by  Mr.  Burridge,  F.  I.  A.,  on  the  com¬ 
bined  mortality  of  New  South  Wales,  Victoria 
and  Queensland.  In  1893  Mr.  Dovey  read  a 
paper  on  the  rate  of  mortality  in  New  South 
Wales  and  Victoria  before  the  Insurance  In¬ 
stitute  of  New  South  Wales,  followed  in  1894 
by  an  address  by  Mr.  Duckworth  on  the  ob¬ 
served  rate  of  mortality  in  the  two  colonies. 
An  exceptionally  interesting  address  on  the 
subject  was  contributed  to  the  Proceedings 
of  the  Institute  of  Actuaries  in  1901  by  Messrs. 
Moors  and  Day,  including  a  brief  review  of 
previous  Australian  investigations,  the  scien¬ 
tific  requirements  for  a  mortality  experience 
and  the  results  of  an  inquiry  into  the  rates  of 
mortality  and  the  methods  employed  in  the 
construction  of  a  mortality  table  from  a  single 
census  and  the  deaths  in  the  years  adjacent 
thereto.  The  authors  point  out  that  such  in¬ 
quiries  should  be  of  special  value  “to  those 
engaged  in  the  conduct  of  industrial  business, 
to  whom  rates  of  mortality  derived  from  the 
statistics  of  the  general  population  are  an  ab¬ 
solute  necessity.”  For  the  purpose  of  eliminat¬ 
ing  the  effects  of  tropical  residence  the  ex¬ 
perience  data  for  Queensland  and  South  Aus¬ 
tralia  were  not  made  use  of,  and,  as  observed 
in  the  discussion  by  Mr.  H.  J.  Baker,  “Life  in 
Australia  differed  in  so  many  respects  from 
that  to  which  one  was  accustomed  in  Great 
Britain,  that  it  was  interesting  and  instructive 
to  compare  the  rates  of  mortality  experienced 


the  official  Year  Book  of  New  Zealand  for 
1912.  Apart  from  these  inquiries  with  regard 
to  the  mortality  of  the  general  population,  the 
experience  of  the  Australian  Mutual  Provident 
has  been  made  public  from  time  to  time,  so 
that  abundant  material  is  available  for  a  scien¬ 
tific  study  of  the  duration  of  life  in  a  section 
of  the  world  for  which  it  is  safe  to  assume 
that  the  registration  of  deaths  is  not  more  ac¬ 
curate  and  complete  than  for  the  registration 
area  of  the  United  States.  It  may  also  safely 
be  assumed  that  the  factors  of  immigration 
and  migration  are  not  much  more  disturbing 


According  to  this  table  the  death  rate  has 
declined,  at  age  30  for  males,  from  8.67  per 
1000  during  1881-1890  to  5.19  during  1901-1910. 
1  he  corresponding  decline  in  the  female  death 
rate  has  been  from  8.28  per  1000  to  5.19. 

Fable  II.  exhibits  the  number  surviving  to 
specified  ages,  but  in  a  more  abbreviated  form, 
with  distinction  of  sex.  Out  of  every  100, ooo- 
males  born  the  number  surviving  to  age  40  has 
increased  from  64,106  during  1881-1890  to 
75.887  during  1901-1910.  The  corresponding 
improvement  in  the  longevity  of  females  has 
been  about  the  same. 


TABLE  II.— SURVIVORSHIP  TABLE  FOR  AUSTRALIA,  1881-1910.  NUMBER  WHO  SURVIVE  TO 
SELECTED  AGES  OUT  OF  100,000  AT  BIRTH. 


Age. 


0.. 

20. . 

40. . 

60. . 

80.. 

100. . 


Males. 


Females. 


1881-1890. 

1891-1900. 

1901-1910. 

1881-1890. 

1891-1900. 

1901-1910. 

100,000 

100,000 

100,000 

100,000 

100,000 

100,000 

76,630 

80,349 

84,493 

79,099 

82,473 

86,459 

64,106 

69,788 

75,887 

67,453 

72,487 

78.001 

43,483 

50.205 

56,782 

50,039 

56,617 

63,247 

10,438 

12,568 

14,330 

15,691 

18,631 

21,356 

22 

25 

15 

42 

52 

56 

34 
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Table  III.  shows  the  expectation  of  life  in 
Australia  at  selected  ages  with  distinction  of 
sex.  According  to  this  table  the  expectation 
of  life  of  males  at  age  30  has  increased  from 
33.6  years  during  1881-1890  to  36.5  years  dur¬ 
ing  1901-1910.  The  corresponding  expectation 
of  life  for  females  has  increased  from  36.1  to 
39.3  years. 


their  location  according  to  latitude  south  of 
the  Equator,  and  in  addition  thereto  the 
average  annual  temperature  is  given,  together 
with  the  expectation  of  life  for  males  and 
females  at  three  selected  but  typical  ages. 

The  precise  geographical  position  of  South 
and  West  Australia  is  rather  difficult  to  define, 
since  the  range  of  latitude  for  these  two  States 


TABLE  III. — EXPECTATION  OF  LIFE  IN  AUSTRALIA,  1880-1910.  EXPECTATION  OF  LIFE  IN  YEARS 

AT  SELECTED  AGES. 


Age. 

Males. 

Females. 

1881-1890. 

1891-1900. 

1901-1910. 

1881-1890. 

1891-1900. 

1901-1910. 

n  . 

47,199 

51,076 

55,200 

50,844 

54,756 

58,837 

10 

48,861 

51,426 

53,532 

51,949 

54,462 

56,385 

20 

40,575 

42,809 

44,737 

43,435 

45,722 

47,521 

30 

33,642 

35,110 

36,520 

36,134 

37,855 

39,327 

40 

26,499 

27,645 

28,557 

29,078 

30,488 

31,473 

50 

19,740 

20,450 

21,163 

22,060 

22,933 

23,688 

60 

13,774 

13,988 

14,348 

15,387 

15,863 

16,195 

70 

s;si5 

8,900 

8,670 

9,699 

9,892 

9,955 

80 

5,106 

4,997 

4,960 

5,272 

5,486 

5,751 

90 . 

2,906 

2,908 

2,639 

2,975 

3.068 

2,990 

A  very  interesting  comparison  is  made  in  the 
next  two  tables  of  the  death  rates  by  selected 
ages  for  the  six  Australian  States  for  the 
•decade  1901-1910.  It  is  shown  that  at  age  30 
the  death  rate  was  highest  for  males  in 
Queensland,  or  6.47  per  1000,  and  lowest  in 
Tasmania,  or  4.30.  The  details  for  males  and 
females  are  given  in  the  two  following  tables : 


is  from  the  Tropics  to  the  Sub-Tropical  Zone. 
Comparing,  however,  Tasmania,  which  lies  in 
the  Temperate  Zone,  with  Queensland,  which 
lies  largely  in  the  Tropical  Zone,  it  is  shown 
that  throughout  the  expectation  of  life  is  more 
favorable  in  the  former,  which,  no  doubt,  is 
partly  accounted  for  by  climatic  conditions,  for, 
as  shown  by  the  table,  the  average  annual  tem¬ 


TABLE  IV. — COMPARATIVE  MORTALITY  RATE  OF  MALES  IN  THE  SEVERAL  STATES  OF 
AUSTRALIA,  1901-1910.  RATE  PER  1000  LIVING  AT  EACH  AGE. 


Age. 

New  South 
Wales. 

Victoria. 

Queensland. 

South 

Australia. 

West 

Australia. 

Tasmania. 

0 . 

94.46 

95.48 

90.59 

85.85 

118.61 

94.35 

1.70 

1.84 

1.79 

1.79 

2.09 

1.84 

26 . 

3.45 

3.40 

4.85 

3.59 

4.98 

3.91 

30 . 

4.48 

5.12 

6.47 

4.69 

6.33 

4.30 

46 . 

7.73 

8.51 

9.65 

7.52 

9.44 

7.27 

56 . 

13.06 

14.15 

16.12 

13.86 

16.35 

8.71 

60  . 

25.55 

25.75 

27.30 

25 . 41 

28.57 

19.49 

76  . 

61.49 

63.43 

60.54 

55 . 00 

58.20 

47.25 

80 . 

130.94 

150.80 

127.99 

131.88 

149 . 10 

156.72 

90  . 

256 . 52 

273 . 04 

257.58 

259.44 

278.49 

302.97 

TABLE  V.— COMPARATIVE  MORTALITY  RATE  OF  FEMALES  IN  THE  SEVERAL  STATES  OF 
AUSTRALIA,  1901-1910.  RATE  PER  1000  LIVING  AT  EACH  AGE. 


Age. 

New  South 
Wales. 

Victoria. 

Queensland. 

South 

Australia. 

West 

Australia. 

Tasmania. 

0  . 

80.31 

79.80 

74.90 

69.73 

96.62 

79.42 

10 

1.45 

1.68 

1.54 

1.54 

2.19 

1.84 

20  . 

3.20 

3.40 

2.94 

3.59 

3.65 

4.04 

30  . 

4.73 

5.33 

5.08 

5.19 

5.99 

4.64 

40  . 

7.02 

7.48 

7.32 

6.72 

7.52 

6.72 

50 

9.65 

10.19 

9. SI 

9.26 

9.74 

7.52 

60  . 

18.70 

19.70 

19.92 

17.62 

18.91 

17.37 

70 

47.99 

49.61 

45.84 

44.83 

48.43 

45 . 51 

80  . 

114.82 

116.11 

107.66 

112.78 

110.82 

105.36 

242.21 

252 . 78 

238.03 

230.04 

213.64 

246 . 37 

The  variations  in  the  mortality  rate  and  ex¬ 
pectation  of  life  in  Australia  are,  partly  at 
least,  the  result  of  climatic  conditions.  In  the 
concluding  table  the  six  Australian  States  have 
.been  arranged  in  the  approximate  order  of 


perature  in  Tasmania  is  only  54.40,  against  68.80 
for  Queensland.  The  expectation  of  life  for 
Tasmania  was  38.9  years  at  age  30,  against  35.5 
for  Queensland. 

The  foregoing  summary  of  the  Australian 


investigation  suggests  the  great  practical  value 
of  corresponding  investigations  into  the  lon¬ 
gevity  of  the  inhabitants  of  the  larger  geo¬ 
graphical  divisions  of  the  United  States  and 
Canada.  While  it  has  to  be  conceded  that  the 
difficulties  in  such  an  investigation  are  quite 
considerable,  it  is  conclusively  shown  by  the 
Australian  results  that  they  can  be  success¬ 
fully  overcome  by  a  skillful  treatment  of  the 
facts. 


THE  ROMANCE  OF  THE  ROAD 

A  Series  of  Life  Insurance  Soliciting 
Experiences 


(Second  Instalment.) 

The  Young  Agent’s  First  Adventure. 

Not  the  least  of  the  many  pleasures  of  the 
road  of  solicitation  for  signatures  on  the 
dotted  lines  is  that  when  a  fellow  believes  he 
has  made  the  completest  of  failures,  very  fre¬ 
quently  he  has  gained  a  friend  that  will,  some¬ 
time  it  may  be,  aid  him  a  good  deal  more  than 
if  he  had  given  an  application  for  a  consider¬ 
able  amount. 

There  was  once  an  office  boy  who  received 
the  munificent  wage  of  three  whole  dollars  a 
week.  The  boy  lived  in  a  suburban  town,  and 
the  cost  for  the  monthly  railway  ticket  to  take 
him  back  and  forth  to  the  great  city  was  ten 
dollars.  After  he  had  paid  for  the  ticket  there 
was  so  little  left  that  the  problem  of  clothing 
presented  something  of  a  difficulty.  Fortun¬ 
ately  he  lived  at  home  and  had  no  board  to 
pay;  even  the  actuary  of  his  company  could 
never  have  devised  figures  that  would  have 
solved  the  problem  if  the  boy  had  paid  for  his 
keep. 

By  selling  the  waste  paper  of  his  office,  car¬ 
rying  parcels,  and  doing  other  errands  for  the 
few  employees — it  was  the  tiniest  of  corpora¬ 
tions — the  boy  managed  to  slightly  augment 
his  income.  And  being  a  boy  of  ambition  he 
looked  around  for  fu  ther  gleanings  in  the 
corners  of  the  fields  of  commerce. 

Early  in  his  insurance  experience  the  young 
fellow  noted  that  the  agents  he  met  looked 
upon  all  business  life  as  a  sort  of  happy  hunt¬ 
ing  ground.  If  fortune  didn’t  smile  on  a 
Monday  there  was  always  a  glorious  possi¬ 
bility  for  Tuesday,  and  so  on  right  through 
the  week.  And  the  thing  had  no  end,  for 
weeks  rolled  on  and  on.  And  the  boy  daily 
heard  stories  of  how  so  and  so  “closed  his  big 
case,”  and  “wouldn’t  have  to  hustle  for  a 
month  unless  the  fever  seized  him.”  So  one 
day  the  boy  himself  decided  that  he,  too,  would 
“insure  his  man.” 


TABLE  VI.— COMPARATIVE  EXPECTATION  OF  LIFE  IN  AUSTRALIAN  STATES,  1901-1910. 


Approximate 
Range  of 
Latitude,  S. 

Average 

Annual 

Temperature. 

Males. 

Females. 

Age  0. 

Age  30. 

Age  60. 

Age  0. 

Age  30. 

Age  60. 

43°  38 

1 

- 

O 

O 

O 

54.4° 

57.76 

38.94 

15.29 

59.86 

40.46 

16.68 

39° 

-34° 

58.3° 

55.06 

36.22 

14.07 

58.46 

38.90 

15.99 

New  So.  Wales*. 

36° 

-29° 

63.0° 

55.90 

37.09 

14.50 

58.97 

39.49 

16.17 

South  Australiat 

37° 

-12° 

62.9° 

56.76 

37.21 

14.89 

60.39 

39  96 

16.62 

West  Australia. . 

35° 

-15° 

64.0° 

51.44 

35.30 

14.16 

56.46 

39.14 

16.37 

Queensland . 

29° 

-11° 

68.8° 

54.20 

35.51 

14.45 

59.29 

39.35 

16.39 

*  Including  Federal  Capital  Territory.  t  Including  Northern  Territory. 


His  First  Prospect. 

It  was  a  good  deal  easier  to  come  to  the 
decision  of  insuring  “his  man”  than  it  was  to 
make  up  his  mind  as  to  just  the  right  man 
to  insure.  Offices  all  around  were  filled  with 
men— game  was  certainly  very  plenty  in  the 
happy  hunting  grounds — but  the  boy  was 
“gunshy”  already ;  his  heart  thumped  into  his 
throat,  and  he  had  a  very  queer  feeling  when 
he  walked  the  streets  with  the  thought  of 
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breaking  in  on  a  stranger.  And  he  found  that 
he  couldn’t  do  it.  No,  that  first  applicant  would 
have  to  be  somebody  he  knew,  if  ever  so 
slightly. 

Now  among  the  acquaintances  of  the  boy’s 
father  was  a  stout,  florid  old  gentleman,  who 
always  seemed  to  wear  a  happy  smile  on  his 
rather  red  face.  The  man  of  the  smile  had  a 
not  inconsiderable  resemblance  to  our  dear  old 
friend  Pickwick.  At  home  the  boy’s  father 
always  referred  to  his  stout  acquaintance  by 
the  name  of  the  great  humorist’s  conception 
of  small  clothes  and  gaiters. 

The  stout  gentleman  owned  a  sporting  paper ; 
in  those  days  the  best  known  and  most  pros¬ 
perous  of  such  publications.  The  owner  lived 
in  bachelor  state  downtown  above  his  publi¬ 
cation  offices.  Surely  here  was  a  prospect 
made  to  order.  There  could  be  absolutely  no 
question  about  his  health.  How  could  a  man 
of  such  complexion  be  other  than  in  perfect 
health?  Then,  too,  there  was  no  question  but 
that  he  was  fully  able  to  pay  the  premium  on 
any  amount  of  insurance.  Besides  our  young 
friend  hoped  that  the  stout  man  might  re¬ 
member  the  father  and  that  he  would  not  have 
to  introduce  himself. 

The  boy  very  carefully  considered  what 
would  be  the  proper  time  of  day  to  approach 
his  prospect.  Not  being  sure  he  consulted  an 
agent,  and  was  duly  informed  that  most  men 
felt  at  their  best  just  after  eating.  So  on  one 
fateful  early  afternoon  the  boy  found  himself 
slowly  ascending  the  stairway  toward  the  Pick¬ 
wickian  headquarters.  He  somehow  felt  as  he 
always  did  when  ascending  to  the  office  of  the 
family  dentist,  only  on  the  present  venture  it 
was  an  even  more  uncomfortable  feeling. 

A  dapper  clerk  came  to  the  rail  of  the  pub¬ 
lication  office. 

“Is — is — Mr. — Mr.  Pickwick  in?”  stammered 
the  boy. 

“Mr.  Pickwick  1”  exclaimed  the  clerk.  “There 
isn’t  any  Mr.  Pickwick  in  this  office.” 

It  was  his  initial  break,  and  the  boy  wished 
the  floor  would  open  and  drop  him  to  the 
cellar. 

“I — I — mean  Mr.  Cunningham,”  stammered 
the  boy. 

“Then  why  didn’t  you  say  so?”  severely  re¬ 
marked  the  clerk.  “No;  he  is  out  to  lunch. 
What  did  you  want  to  see  him  about?” 

“It  is  personal  business — very  private,”  re¬ 
plied  the  visitor,  knowing  that  his  face  must 
be  scarlet,  and  feeling  somehow  that  the  nature 
of  the  business  was  so  very  private  that  he  had 
better  keep  it  well  under  cover. 

Our  Hero  Retreats. 

“I  guess  I’ll  come  in  again,”  remarked  the 
boy,  edging  toward  the  door.  All  he  desired — 
and  with  what  a  consuming  desire  1 — was  to  be 
allowed  to  depart  in  peace.  Life  insurance 
solicitation  didn’t  seem  anything  like  as  ex¬ 
citing  a  sport  as  sundry  agents  had  made  out. 
Indeed,  it  had  a  distinct  resemblance  to  storm¬ 
ing  single-handed  a  battery,  but  with  the  flags 
and  drums  omitted. 

Summarily  retreating,  upon  reaching  the 
sidewalk  the  new  agent  felt  such  relief  that  no 
amount  of  prospective  commissions  could  have 
tempted  him  to  return.  Later  he  had  a  con¬ 


tempt  for  himself  that  made  his  face  grow  hot 
every  time  he  thought  of  his  cowardice.  But 
it  was  a  week  before  he  felt  equal  to  again 
tackling  his  man. 

“You’re  the  boy  who  was  in  here  a  week  ago 
and  wouldn’t  state  your  errand?”  harshly 
asked  the  clerk.  “Mr.  Cunningham  is  in  his 
private  office.  What  do  you  want  to  see  him 
about  ?” 

It  was  again  a  difficult  question.  If  he  told 
his  errand,  somehow  he  felt  sure  of  a  summary 
ejectment.  And  now  that  once  more  he  was 
really  and  truly  at  it,  no  conspiracy  could  ap¬ 
pear  more  vile. 

Suddenly  a  door  opened,  and  framed  in  the 
doorway  appeared  the  rotund  form  of  “the 
prospect.” 

“This  boy  wants  to  see  you,  sir ;  but  he  won’t 
tell  me  what  about.  He  was  here  a  week  ago.” 

“Let  him  come  right  in,”  said  a  round, 
smooth  Pickwickian  voice.  “Let  him  come 
right  in — he  really  doesn’t  look  as  if  he  could 
hurt  anybody.” 

There  was  a  hearty,  jolly  note  in  the  heavy 
voice,  and  after  he  had  followed  the  publisher 
into  a  little  sanctum,  where  every  inch  of  the 
walls  was  covered  with  photographs  of  great 
race  horses,  and  had  been  most  courteously 
given  a  seat,  the  boy  found  it  easy  enough  to 
tell  his  errand. 

“Well,  you  see,  my  young  friend,”  replied  the 
prospect  of  florid  face,  “I  am  very  sorry,  but 
you  are  wasting  your  time.  I  look  the  picture 
of  health — my  friends  are  good  enough  to  say 
so — but  I  don’t  suppose  there’s  a  man  in  the 
whole  of  the  United  States  that  has  been  de¬ 
clined  so  many  times  and  by  so  many  com¬ 
panies.  And,  really,  pray  excuse  me  for 
smiling,  but  you  see  for  many  years  I  was  one 
of  the  Mutual’s  biggest  producers ;  in  fact,  I 
was  one  of  their  managers  for  a  whole  tier  of 
Western  States.  So  this  is  your  first  experi¬ 
ence  in  the  field?  Shake  hands.  We’re  sort 
of  brethren.  And,  my  dear  boy,  if  you  cannot 
insure  my  life,  you’ve  made  a  friend.  This  is 
a  funny  old  world  where  you  never  know  what 
you’ll  land.  And  if  any  time  I  can  be  of  service 
to  you,  just  tramp  right  up  my  stairs  and 
come  right  in.” 

No,  this  little  story  isn’t  going  to  end  by 
telling  how  Mr.  Pickwick  had  a  niece,  and  how 
the  boy  grew  up  and  married  her  and  inherited 
the  old  sport’s  money.  That  does  sometimes 
happen,  but  it  didn’t  this  time.  What  did  hap¬ 
pen  was  that  the  boy  made  a  genial  business 
acquaintance.  And  when,  sometime  later,  in 
seeking  another  position,  he  needed  references, 


his  Pickwickian  friend,  not  content  with  writing 
a  strong  letter  of  recommendation,  took  the 
trouble  to  call  in  person  and  use  his  consider¬ 
able  influence  on  the  boy’s  behalf.  For,  after 
all,  and  no  matter  what  some  folks  say,  this  is 
a  mighty  good  old  world,  and  on  the  road 
present  failure  is  frequently  only  a  different 
spelling  for  future  success. 


Farmers  and  Life  Insurance 

Hoard’s  Dairyman,  a  publication  devoted  to 
the  interests  of  dairy  farming,  has  been  con¬ 
ducting  an  investigation  among  its  sixty-five 
thousand  subscribers  which  furnishes  some  in¬ 
teresting  statistics  as  to  the  financial  condition 
of  this  class  of  farmers,  their  investments  and 
life  insurance. 

The  average  net  income  of  these  farmers  in 
1912  was  $1300.  The  greater  part  of  this  net  in¬ 
come  went  back  into  the  farms  for  improve¬ 
ments  and  to  pay  off  mortgages.  The  banks  got 
eight  and  one-half  per  cent  of  it;  four  per  cent 
was  invested  in  buying  mortgages  and  only 
seven-tenths  of  one  per  cent  in  life  insurance. 
Less  than  one-half  of  these  sixty-five  thousand 
farmers  carry  life  insurance,  and  about  half  of 
these  have  only  fraternal  insurance.  For  every 
well-to-do  farmer  who  has  some  old  line  insur¬ 
ance  there  are  three  who  have  only  fraternal  or 
no  insurance. 

Agents  working  in  the  farming  districts  will 
find  great  assistance  in  their  work  through  the 
medium  of  a  leaflet  entitled  “One  Farmer’s  Ex¬ 
perience  With  Life  insurance.”  This  is  pub¬ 
lished  by  The  Spectator  Company,  and  informa¬ 
tion  regarding  it  will  be  promptly  furnished  on 
request. 


Lapses  and  Loans 

One  of  the  smaller  companies  records  the  in¬ 
teresting  fact  in  its  annual  statement  that 
during  1912  sixty-six  beneficiaries  came  to  them 
seeking  information  regarding  policies  which 
once  meant  protection  for  them,  but  which,  un¬ 
fortunately,  had  been  allowed  to  lapse.  Of  the 
same  piece  of  cloth  is  the  case  of  the  widow 
who  presents  her  policy  of  insurance  protection 
for  payment  only  to  find  that  she  must  forego 
a  considerable  proportion  of  the  proceeds  to 
meet  an  old  policy  loan  that  has  been  accumu¬ 
lating  interest  for  years.  Many  a  man  will  do 
this  sort  of  thing  for  a  passing  luxury  who 
would  think  a  chattel  mortgage  on  his  home 
furniture  a  violation  of  sacred  household 
idols. — Northwestern  Mutual  Field  Notes. 


NEW  RATES  OF  CONNECTICUT 
GENERAL  LIFE 

On  April  7  the  Connecticut  General  Life  of 
Hartford,  Conn.,  put  into  effect  a  new  schedule  of 
non-participating  premium  rates.  All  rates  for¬ 
merly  used  were  reduced  except  for  ordinary 
life  and  ten-year  term.  The  following  illustra¬ 
tions  of  the  new  rates  are  presented: 


ANNUAL  PREMIUMS  PER  $1000  (NON-PARTICIPATING). 


Policy. 

Age  25. 

Age  30. 

Age  35. 

Age  40. 

Age  45. 

Age  50. 

16.43 

18.70 

21.66 

25.57 

30.84 

38.07 

66.73 

38.78 

42.45 

46.87 

52.19 

58 . 64 

28.77 

31.54  * 

34 . 90 

39.04 

44 . 19 

51.00 

25.49 

27.98 

31.03 

34.82 

39  63 

46 . 15 
43.91 

23.89 

26.23 

29.14 

32  78 

37.47 

18.13 

21.32 

25 . 87 

32 . 76 

44.19 

66.73 

94.56 
63.60 
49.66 
42.79 

39.57 

89.09 

89.44 

89 . 95 

90.74 

92.05 

56 . 03 

57 . 05 

57.67 

58.67 

60 . 40 

40.83 

41.33 

42.11 

43.41 

45 . 64 

31.72 

32  33 

33 . 32 

35.00 

37 . 84 

25.97 

26.74 

28.03 

30.15 

33.69 

22.19 

23.17 

24 .  SO 

27.45 

31 . 66 

42.79 

75.65 

55 . 34 

17.09 

19.60 

22.94 

27.45 

33.69 

Endowment,  twenty  years,  ten-payments. . 
Endowment  at  age  70,  20  payments . 

66.73 

25.62 

48.63 

67 . 25 
28.40 
49.01 

68.07 

31  .83 
49.58 

69.40 

36.18 

50.53 

71.64 

41.84 

52.20 
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DIED  WITHIN  ONE  YEAR  AFTER 
INSURING 

In  the  Bulletin  of  the  New  York  Life  for  April 
12.  Vice-President  Thos.  A.  Buckner  says: 

“I  can’t  imagine  a  more  startling  life  insur¬ 
ance  document  than  one  showing  the  death 
claims  paid  by  the  New  York  Life  Insurance 
Company  under  policies  in  force  less  than  one 
year.  Last  year  the  company  paid  claims  upon 
114  standard  male  lives  insured  in  the  United 
States,  Canada,  Mexico  and  West  Indies  who 
died  within  one  year  after  insuring. 

“The  total  claims  thus  settled  amount  to 
$362,085.  Each  of  the  114  people  passed  a  rigid 
medical  examination  as  a  first  class  risk.  Each 
apparently  had  the  promise  of  a  long  life.  And 
yet  each  died  within  a  year.  Could  the  un¬ 
certainty  of  life  even  under  the  most  favorable 
conditions  be  more  strikingly  apparent?  Had 
these  people  delayed  but  a  little  their  families 
or  their  businesses  would  have  been  without  the 
insurance. 

“Every  life  must  have  an  end.  It  may  be  long 
in  coming  or  it  may  come  swiftly.  The  chances 
are  that  few,  if  any,  of  the  114  who  died  had  any 
idea  when  they  took  the  policies  that  there  was 
any  immediate  need  or  any  immediate  danger. 
Suppose  they  had  waited.  Suppose  they  had 
hesitated  or  debated  about  this  feature  or  that 
of  the  contract.  Suppose  they  had  said:  Til 
wait  and  see  what  So-and-So,’  meaning  another 
company,  ‘can  do  before  I  decide.’  You  know 
what  happens.  Months  can  be  spent  in  investi¬ 
gating.  Months  can  be  spent  in  discussing  this, 
that  or  the  other  feature  of  a  life  insurance 
contract.  Meanwhile  the  man  may  be  sinning 
away  his  day  of  grace,  as  did  a  young  man  of 
twenty-six  or  so,  who  was  solicited  by  one  of 
our  Wisconsin  agents  for  a  $2000  twenty-pay¬ 
ment  life  policy.  He  admitted  that  it  was  a 
splendid  contract,  just  what  he  needed,  but — oh, 
so  often  that  fateful  little  “but”  appears! — but 
owing  to  certain  financial  matters  he  felt  that 
he  must  defer  action  for  a  year.  His  mother, 
depending  on  him  for  support,  was  the  bene¬ 
ficiary. 

“He  was  asked  if  he  could  afford  to  make  that 
mother  of  his  carry  all  the  risk  of  his  death 
during  the  next  twelve  months  and  the  conse¬ 


quent  loss  of  $2000 — a  risk  that  he  admitted  he 
would  not  assume  over  night  on  a  house  that 
might  never  burn. 

“This  thought  caught  him,  and  to  make  a  long 
story  short  he  did  apply  for  the  policy  at  once. 
The  policy  was  promptly  issued  and  paid  for, 
and  though  a  first-class  risk  (he  had  never  been 
sick  a  day  in  his  life),  within  five  months  that 
man  was  dead.  And  we  paid  his  mother  the 
$2000. 

“The  unexpected  always  happens.  Who  needs 
insurance  at  all,  needs  it  now.  And  who  does 
not  need  life  insurance?  You  see  here  its  uni¬ 
versal  requirement.” 


SELF  SELECTION 

Does  the  public  exercise  selection  in  its  choice 
of  plan  or  does  the  agent  place  the  kind  of  policy 
he  has  selected  for  some  agency  reason?  The 
weight  of  opinion  seems  to  be  that  in  the  long 
run  the  policy  is  selected  by  the  agent.  There 
are,  however,  some  good  reasons  for  doubting 
if  this  is  so.  Like  most  generalizations  it  may 
be  found  that  the  truth  is  divided  and  both  pro¬ 
positions  are  true.  In  the  first  place  every 
salesman  seeks  to  know  the  preferences  of  his 
prospect,  and  it  is  reasonable  to  suppose  that 
where  preference  is  found  he  will  usually  try  to 
make  a  sale  by  meeting  it.  Exidently  the 
prospect  is  exercising  the  choice  in  such  cases. 
Suppose  the  prospect  has  a  preference  but  re¬ 
fuses  to  show  it.  Various  plans  are  presented 
to  him  but  without  exciting  his  interest  until 
some  agent  comes  along  with  the  plan  he  se¬ 
cretly  prefers.  An  application  follows.  Clearly 
the  applicant  made  the  selection  in  this  case 
also.  Unless  there  is  a  strong  undercurrent  of 
selection  of  this  kind  it  becomes  difficult  to  ac¬ 
count  for  the  almost  if  not  quite  universal  fact 
of  experience  that  the  plan  of  insurance  has 
something  to  do  with  the  rate  of  mortality  and 
that  unless  risks  are  selected  with  great  care  the 
mortality  will  be  higher  on  the  low  premium 
plans,  while  high-priced  policies  experience  a 
relatively  low  rate.  Doubtless  in  the  great 
majority  of  normal  cases  the  prospect  takes  the 
plan  recommended  by  the  agent.  There  are  only 


a  few  who  do  not,  but  they  are  numerous 
enough  to  affect  the  mortality  rate  somewhat. 
So  we  prove  to  our  own  satisfaction  at  least 
that  in  the  great  majority  of  cases  the  agent 
selects  the  plan.  Must  we  not  therefore  face 
the  responsibility  for  the  large  sums  of  term 
insurance  written  which,  if  the  agent  selects  the 
plan,  might  just  as  easily  have  been  issued  on 
the  ordinary  life  plan,  known  to  every  expert  to 
be  cheaper  in  the  end. — Northwestern  Mutual 
Field  Notes. 


THE  RISK  OF  IMPAIRMENT 

A  good  many  people,  young  and  old,  are 
strongly  averse  to  giving  any  serious  thought 
to  the  possibility  of  premature  death.  This  is 
not  unnatural.  A  man  can  not  go  through  life 
thinking  about  death  all  the  time.  With  per¬ 
sons  of  this  kind  many  of  the  stock  reasons  for 
life  insurance  are  ineffective.  There  are  also 
some  oversensitive  persons  who  will  not  even 
consider  the  possibilities  of  sickness,  but  not  so 
many.  It  is  difficult  to  imagine  anyone  to 
whom  the  risk  of  impairment  would  be  an  of¬ 
fensive  thought. 

There  are  three  great  risks — the  risk  of  death, 
the  risk  of  sickness  and  the  risk  of  impairment. 
The  risk  of  impairment  means  any  change  by 
which  an  insurable  man  becomes  uninsurable  or 
doubtful  as  a  risk.  Such  an  impairment  need 
not  relate  to  a  man's  own  physical  condition, 
but  may  be  the  result  of  a  change  in  his  family 
history,  as  where  any  of  his  near  relatives  be¬ 
come  afflicted  with  consumption,  cancer,  in¬ 
sanity,  epilepsy,  etc.  Close  association  with  a 
consumptive,  either  at  home  'or  in  business,  is 
an  impairment  not  related  to  immediate  physi¬ 
cal  history,  but  over  which  the  individual  may 
have  no  control.  Thus  a  prospect  may  at  any 
time  become  an  uninsurable  risk  not  only  by 
attacks  of  sickness  or  diseases,  which  do  not 
necessarily  lessen  his  earning  power,  but  by  the 
afflictions  of  others  not  even  related  to  him. 
To  be  denied  the  privilege  of  life  insurance  pro¬ 
tection  is  a  calamity  the  seriousness  of  which 
is  best  appreciated  by  those  who  have  had  the 
experience.  The  risk  of  impairment  is  a  strong 
argument  for  signing  an  application  to-day. — 
Northwestern  Mutual. — Field  Notes. 
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INSURABLE  INTEREST* 

A  Valuable  Treatise  for  the  Guidance  of  Company  Managers  and  Agents 
By  Guilford  A.  Deitch,  Attorney  and  Counselor  at  Law 


NSURANCE  is  generally  defined  as  a  contract 
whereby  one  party,  for  a  consideration,  under¬ 
takes  to  compensate  another  if  he  shall  suffer 
loss  (i).  The  insurance  contract,  whatever 
be  the  contingency  insured  against,  is  essen¬ 
tially  one  of  indemnity  (2),  although  the 
present  tendency  of  the  courts  is  to  consider 
a  life  insurance  policy  as  an  investment  con¬ 
tract  (2a).  This  principle  of  indemnification  necessarily  pre¬ 
supposes  an  insurable  interest  in  the  person  to  whom  the  in¬ 
demnity  is  made  payable. 

What  constitutes  an  insurable  interest?  To  whom  may  a 
policy  of  insurance  be  made  payable?  Who  may  take  out 
insurance  on  the  life  or  property  of  another?  How  shall  the 
policy  be  written  so  as  to  protect  the  interest  of  a  creditor,  a 
mortgagee,  a  life  tenant  or  a  remainder  man?  To  whom  may 
a  policy  be  assigned?  What  is  the  extent  of  an  assignee’s 
interest?  When  is  a  policy  a  wager  contract?  are  some  of 
the  many  vital  questions  that  daily  perplex  both  agents  and 
companies. 

The  purpose  of  this  article  is  to  assist  the  insurance  fra¬ 
ternity  in  the  solution  of  these  important  questions  by  gath¬ 
ering  together  in  a  concise  and  systematic  manner  the  leading 
decisions  and  legislative  enactments  bearing  upon  the  subject. 

As  applied  to  property,  what  constitutes  an  insurable  in¬ 
terest  does  not  depend  alone  upon  the  title  or  ownership  of 
such  property.  Every  interest  therein,  whether  legal  or 
equitable,  any  relation  thereto,  or  any  liability  in  respect 
thereof  that  might  damnify  a  person  if  the  property  were 
destroyed  is  an  insurable  interest.  “The  test  of  insurable  in¬ 
terest  is  whether  an  injury  to  the  property  or  its  destruction 
by  the  peril  insured  against  would  involve  the  insured  in 
pecuniary  loss” (3). 

In  life  insurance,  a  beneficiary  is  said  to  have  an  insurable 
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interest  where  there  is  a  reasonable  probability  that  he  will 
gain  by  the  continuation  of  the  insured’s  life  or  will  lose  by 
his  death  (4).  The  ties  of  blood  and  marriage,  pecuniary 
dependence,  legal  obligations  respecting  the  payment  of 
money,  and  personal  service  furnish  such  pecuniary  interest 
to  the  beneficiary,  standing  in  such  relation  to  the  life  insured, 
as  will  justify  the  expectation  of  profit  from  the  continuance 
of  such  life  (5). 

Where  there  is  no  such  an  interest  in  the  preservation  of 
the  life  or  property  insured,  the  contract  falls  within  what 
is  commonly  known  as  a  wager  contract.  Such  contracts  are 
void  as  opposed  to  the  public  welfare  (6).  The  reason  for 
this  rule  is  that  it  furnishes  an  incentive  to  the  payee  to  bring 
about  the  early  maturity  of  the  contract  by  hastening  the 
death  of  the  insured  (7). 

The  leading  American  case  defining  “insurable  interest” 
and  denouncing  wager  contracts  is  Warnock  v.  Davis,  104 
U.  S.,  775,  wherein  the  United  States  Supreme  Court  held : 

“It  is  not  easy  to  define  with  precision  what  will  in  all  cases 
constitute  an  insurable  interest  so  as  to  take  the  contract  out 
of  the  class  of  wager  policies.  It  may  be  stated  generally, 
however,  to  be  such  an  interest  *  *  *  as  will  justify  a 
reasonable  advantage  or  benefit  from  the  continuance  of  his 
life.  It  is  not  necessary  that  the  expectation  of  advantage 
be  always  capable  of  pecuniary  estimation,  for  a  parent  has  an 
insurable  interest  in  the  life  of  his  child,  and  a  child  in  the  life 
of  his  parent,  a  husband  in  the  life  of  his  wife,  and  a  wife  in 
the  life  of  her  husband.  The  natural  affection  in  cases  of 
this  kind  is  considered  more  powerful — as  operating  more 
efficaciously — to  protect  the  life  of  the  insured  than  any 
other  consideration.  But  in  all  cases  there  must  be  a  reason¬ 
able  ground,  founded  upon  the  relations  of  the  parties  to 
each  other,  either  pecuniary  or  of  blood  or  affinity,  to  expect 
some  benefit  or  advantage  from  the  continuance  of  the  life  of 
the  assured.  Otherwise,  the  contract  is  a  mere  wager  by 


38 


LIFE  INSURANCE  SUPPLEMENT  TO  THE  SPECTATOR. 


Thursday 


which  the  party  taking  the  policy  is  directly  interested  in  the 
early  death  of  the  insured.  Such  policies  have  a  tendency  to 
create  a  desire  for  the  event.  They  are,  therefore,  indepen¬ 
dently  of  any  statute  on  the  subject,  condemned,  as  against 
public  policy.” 

Statutory  Regulations 

Although  the  legislatures  of  a  good  many  States  have  ex¬ 
pressly  enacted  that  no  company  shall  issue  a  policy  “upon  a 
life  in  which  the  beneficiary  named  has  no  insurable  interest” 
(8),  but  few  have  undertaken  to  detail  what  shall  constitute 
an  insurable  interest.  California,  North  Dakota  and  South 
Dakota  have  been  more  specific  in  this  regard  than  any  other 
States  (9).  The  California  statute,  which  is  followed  almost 
verbatim  by  the  legislatures  of  both  North  and  South  Dakota, 
provides,  as  to  life  insurance,  that  a  person  has  insurable 
interest  in  his  own  life;  in  the  life  of  any  person  upon  whom 
he  depends;  of  any  person  under  legal  obligation  to  pay 
money,  or  respecting  property,  and  in  the  life  of'  any  person 
upon  whose  life  any  estate  in  him  depends. 

As  to  fire  insurance  contracts,  the  statutes  of  these  States 
provide  that  an  insurable  interest  may  consist  of  an  existing 
interest;  an  inchoate  interest  founded  on  an  existing  inter¬ 
est,  and  an  expectancy  coupled  with  an  existing  interest  in 
that  out  of  which  the  expectancy  arises.  The  measure  of  the 
insurable  interest  is  expressly  limited  to  the  extent  to  which 
the  insured  might  be  damnified  by  loss.  Each  of  these  States 
also  gives  carriers  or  depositaries  an  insurable  interest  in 
property  intrusted  to  them  to  the  extent  of  its  value. 

The  laws  of  New  York  undertake  to  regulate  at  some  length 
the  question  of  insurable  interest.  It  is  provided  that  no 
policy  shall  be  issued  upon  any  property  except  upon  the 
application  of  some  person  having  an  interest  in  such  prop¬ 
erty,  and  that  no  policy  shall  be  issued  upon  the  life  or  health 
of  another,  or  against  loss  by  disablement  by  accident  except 
upon  the  application  of  the  person  insured.  These  rules  are 
subject  to  the  express  exception  that  a  wife  may  take  out  a 
policy  on  the  life  or  health  of  her  husband  or  against  loss  by 
his  disablement  by  accident,  an  employer  may  take  out  a  pol¬ 
icy  to  indemnify  himself  against  accidents  to  employees,  and 
a  person  liable  for  the  support  of  a  child  may  take  out  insur¬ 
ance  on  its  life  not  exceeding  the  amount  specified  in  the 
statute  (10). 

In  Indiana  the  legislature  has  enacted  that  no  assessment, 
life,  or  accident  company  shall  issue  any  policy  upon  a  life 
in  which  the  beneficiary  named  has  no  insurable  interest,  and 
that  any  assignment  of  a  policy  to  a  person  having  no  such 
interest,  except  as  security  for  actual  debt,  with  remainder 
over,  shall  render  the  policy  void  (11).  As  to  old  line  life 
insurance,  it  is  provided  that  it  shall  be  a  misdemeanor  for 
any  corporation  to  write  a  policy  on  the  life  of  any  individual 
in  the  State  of  Indiana  unless  the  beneficiary  shall  have  a  bona 
fide  insurable  interest,  in  whole  or  in  part,  in  the  life  insured, 
or  unless  the  beneficiary  be  related  to  the  insured  in  the  degree 
of  kinship  not  further  removed  than  first  cousin  (12). 

The  laws  of  Iowa  provide  that  an  insurer  shall  not  issue 
policies  except  where  such  policies  are  made  payable  to  the 
“husband,  wife,  relative,  legal  representative,  heir,  creditor 
or  legatee”  of  the  insured  (13). 

It  is  provided  by  the  laws  of  Nebraska  that  the  life  of  an¬ 


other  may  be  insured  “when  that  other  bears  the  relation  of 
wife,  husband,  child,  adopted  child,  brother,  sister,  father, 
mother,  grandchild  or  creditor  ”( 14). 

Special  provision  has  been  made  in  Pennsylvania  that  “a 
person  liable  for  the  support  of  a  child  may  take  a  policy  of 
insurance  thereon,  and  a  firm  or  corporation  may  take  insur¬ 
ance  upon  its  members  and  its  officers  and  directors,  and  upon 
its  employees,  and  for  pension  and  relief  fund  purposes  ” 
(15)- 

By  the  Missouri  laws  (Sec.  7926,  R.  S.  1899)  it  is  provided 
that  no  company  shall  make  insurance  “unless  the  beneficiary 
named  in  the  certificate  or  policy  is  the  husband,  wife,  legal 
representative,  relative,  heir,  creditor  or  legatee  of  the  in¬ 
sured,  or  who  may  have  an  insurable  interest  in  the  insured.” 

A  number  of  States  have  enacted  laws  giving  railroad  com¬ 
panies  an  insurable  interest  in  property  adjoining  their 
tracks  (16).  New  Jersey  and  New  York  limit  the  amount 
of  insurance  that  may  be  taken  out  on  the  life  of  a  child  (17). 
Colorado  prohibits  the  insurance  of  infants  under  the  age 
of  fifteen  years  (18).  Those  States  in  which  provision  is 
made  for  the  organization  of  fraternal  benefit  societies  uni¬ 
formly  restrict  the  payment  of  benefits  to  families,  relatives 
and  dependents  of  the  insured  member.  Ohio  and  Colorado 
prohibit  the  designation  of  an  official  undertaker  as  bene¬ 
ficiary  (19). 

Ties  of  Blood,  Affection  and  Affinity 

It  is  generally  conceded  that  the  relationship  of  husband 
and  wife  gives  either  an  insurable  interest  in  the  life  of  the 
other.  In  so  great  a  majority  of  cases  this  relationship  fur¬ 
nishes  a  real  pecuniary  interest  that  the  courts  conclusively 
presume  it  to  exist  in  all  (20).  Not  only  is  the  pecuniary 
interest  sufficient  to  uphold  the  contract,  but  the  ties  of  affec¬ 
tion  in  themselves  are  presumed  to  be  so  strong  as  to  remove 
every  incentive  to  crime  (21).  This  is  not  so  in  England, 
however;  by  the  provisions  of  the  Life  Insurance  Act  the 
husband  must  prove  a  pecuniary  interest  in  order  to  recover 
insurance  on  his  wife. 

In  Indiana,  Iowa  and  Nebraska,  as  has  been  pointed  out, 
certain  relatives  may  take  out  insurance  on  the  lives  of  each 
other.  Under  these  laws  a  pecuniary  interest  in  the  life  of 
the  insured  is  unnecessary,  the  relationship  in  itself  satis¬ 
fying  the  rule  as  to  interest.  The  present  tendency  of  the 
courts  is  to  recognize  close  family  ties  as  furnishing  in  them¬ 
selves  a  sufficient  interest  to  give  validity  to  the  contract  (22). 
Thus,  in  the  case  of  Woods  v.  Riner,  113  S.  W.  79,  the  Ken¬ 
tucky  Court  of  Appeals  has  held  “that  the  relationship  of  par¬ 
ent  and  child  is  of  itself  sufficient  to  give  either  an  insurable 
interest  in  the  life  of  the  other,  and  that  no  other  element 
is  required.”  There  is,  however,  substantial  authority  hold¬ 
ing  that  the  relationship  alone  stripped  of  all  claims  of  pecun¬ 
iary  interest  is  insufficient  to  constitute  an  insurable  interest 
(24).  In  the  case  of  Life  Ins.  Clearing  Co.  v.  O’Neill,  106 
Fed.  800,  it  is  held  that  an  adult  son  has  no  insurable  interest 
in  the  life  of  his  father  by  reason  of  consanguinity  alone,  and 
that  the  legal  liability  of  the  father  to  support  the  son,  in 
absence  of  his  ability  to  so  do,  would  not  constitute  such  an 
additional  pecuniary  interest  as  would  entitle  the  son  to  re¬ 
cover  the  insurance.  Within  this  rule  it  is  held  that  a  stepson 
has  no  insurable  interest  in  the  life  of  his  stepfather  (23). 
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In  this  connection,  Richards,  in  his  work  on  insurance,  says : 
“Some  authorities  in  seeking  to  explain  the  basis  for  the  ex¬ 
istence  of  an  insurable  interest  as  between  husbands  and 
wives  and  parents  and  children,  have  been  disposed  to  discard 
the  theory  of  pecuniary  value  of  the  life  insured  to  the  bene¬ 
ficiary  and  have  laid  stress  upon  the  ties  of  natural  affection. 
Nothing  seems  to  be  gained  by  such  a  narrow  course  of  rea¬ 
soning.  Many  a  friend  has  more  love  for  a  friend,  and  many 
an  uncle  has  more  love  for  his  niece,  than  some  wives  for  their 
husbands  and  some  children  for  their  parents  (25). 

The  relationship  of  grandparent  and  grandchild,  under  the 
decisions  of  the  courts  of  Ohio  (26),  New  York  (27)  and 
Pennsylvania  (28)  furnishes  a  sufficient  insurable  interest  to 
give  validity  to  the  contract.  The  contrary  rule  has  been  de¬ 
clared  by  the  courts  of  Indiana,  but  these  decisions  have  been 
nullified  by  legislative  enactment. 

Under  the  rule  declared  by  the  Supreme  Court  of  the 
United  States,  brothers  and  sisters  have  insurable  interests 
in  the  lives  of  each  other  by  virtue  of  the  relationship  alone 
(29).  So  have  they  in  Kentucky  (30).  This  rule  is  followed 
in  Michigan  (31),  Texas  (32),  New  Jersey  (33),  New  York 
(34)  and  Tennessee  (35),  although  in  each  of  these  cases 
there  was  some  element  of  pecuniary  interest.  In  Connecti¬ 
cut  (36)  and  Missouri  (37)  the  courts  declare  a  contrary 
rule ;  however,  in  the  latter  State,  this  rule  has  been  qualified 
by  the  enactment  of  a  law  authorizing  an  unmarried  woman 
to  insure  the  life  of  her  brother  for  her  own  benefit  (38). 

The  authorities  all  agree  that  a  niece  or  nephew  may  not 
take  out  insurance  on  the  life  of  an  aunt  or  uncle,  and  vice 
versa,  unless  there  be  also  a  pecuniary  interest  justifying  the 
assumption  that  the  continuation  of  the  assured’s  life  would 
be  more  advantageous  to  the  beneficiary  than  would  his  death. 

As  a  general  rule,  it  may  be  also  said  that  cousins  have  no 
insurable  interest  in  the  lives  of  each  other  (39).  This  is  not 
so  in  Indiana,  the  legislature  having  authorized  the  procur- 
ance  of  insurance  on  relatives  “not  further  removed  than  first 
cousins.”  In  Iowa  and  Missouri  it  would  also  be  permissible, 
in  our  opinion,  under  statutes  authorizing  the  issuance  of 
policies  in  which  “relatives”  are  named  as  beneficiaries  (40). 
Nor  will  relationship  by  affinity,  such  as  mother-in-law,  son- 
in-law  and  brother-in-law  sustain  the  contract  unless  there 
also  be  a  right  to  support  or  sendees,  or  unless  founded  on 
some  pecuniary  interest  justifying  the  assumption  that  the 
insurance  was  not  taken  as  a  pure  wager  (41). 

Dependency 

Although  brothers  and  sisters,  cousins,  uncles  and  nephews, 
and  relatives  by  affinity,  as  a  general  rule,  have  no  insurable 
interest  in  the  lives  of  each  other,  by  reason  of  the  relation¬ 
ship,  such  degrees  of  kinship  coupled  with  any  claim  of  de¬ 
pendency  furnish  a  sufficient  basis  for  an  insurable  interest 
(42).  Nor  is  such  kinship  necessary  where  the  beneficiary  is 
dependent  on  another.  The  dependency  alone  is  such  a  pe¬ 
cuniary  interest  as  will  entitle  the  dependent  to  procure  insur¬ 
ance  on  the  life  of  his  benefactor. 

In  the  application  of  these  principles  the  courts  have  held 
that  a  sister  has  an  insurable  interest  in  the  life  of  her  brother 
upon  whom  she  is  dependent  (43)  ;  in  Pennsylvania  the  legal 
obligation  of  a  father  to  support  his  son  will  give  the  son 


an  insurable  interest  (44)  ;  a  niece  has  an  insurable  interest 
in  the  life  of  her  uncle  who  raised  her  and  continued  to  con¬ 
tribute  to  her  support  after  her  marriage  (45)  ;  an  aunt  may 
insure  the  life  of  a  niece  who  had  lived  with  her  from  child¬ 
hood  and  who  has  been  cared  for  by  the  aunt  as  a  daughter 
(46)  ;  a  wife  of  an  illegal  marriage  may  take  out  insurance 
on  the  life  of  her  supposed  husband  (47)  ;  a  mistress  has  an 
insurable  interest  in  the  life  of  her  paramour  (48)  ;  a  woman 
engaged  to  marry  has  such  an  expectation  of  profit  from  the 
continuance  of  the  life  of  her  fiance  that  she  may  insure  his 
life  for  her  benefit  (49)  ;  one  whom  insured  had  befriended 
by  sending  her  to  school  has  a  sufficient  pecuniary  interest 
in  her  benefactor’s  life  to  divest  the  contract  of  any  element 
of  a  wager  (50)  ;  if  a  cestui  qui  trust  has  an  interest  in  the 
life  of  a  third  person,  the  trustee  may  take  out  a  policy  on  the 
life  of  such  person  for  the  benefit  of  the  cestui  qui  trust  (51)  ; 
a  mother-in-law  may  insure  the  life  of  her  son-in-law  where 
she  is  dependent  upon  him  for  support  (52)  ;  and  a  policy 
made  payable  to  a  woman  in  whose  home  insured  spent  his 
declining  years,  and  who  cared  for  insured  during  these  years, 
was  not  void  as  a  wager  (53). 

In  the  issuance  of  policies  on  the  applications  of  persons 
claiming  to  be  dependents,  it  must  be  remembered  that  de¬ 
pendency  for  favor,  for  affection  or  companionship  is  not 
sufficient,  and  that  ties  of  affection  alone  will  not  sustain  the 
contract  (54),  but  that  some  physical  or  material  interest  is 
absolutely  essential. 

Business  Relations 

Any  relationship  with  reference  to  property  or  money  out 
of  which  one  of  the  parties  might  lose  in  the  event  of  the 
death  of  the  other  party  will  furnish  a  sufficient  insurable 
interest  to  sustain  a  contract  of  insurance.  Most  common  of 
these  is  the  relationship  of  debtor  and  creditor,  and  mortgagor 
and  mortgagee.  To  better  secure  the  collection  of  a  debt,  a 
creditor  or  mortgagee  may,  upon  his  own  initiative,  take  out 
insurance  on  the  life  of  his  debtor. 

The  authorities  are  not  in  harmony  as  to  the  amount  of 
insurance  which  a  creditor  may  procure.  Richard,  in  his  text 
on  insurance,  deduces  two  rules  from  the  decisions.  One, 
which  he  calls  the  Texas  rule,  permits  the  creditor  to  take  out 
as  much  insurance  as  he  pleases,  but  limits  his  recovery  to  the 
amount  of  the  debt,  premiums  paid  and  interest.  The  other 
rule  is  that  adopted  by  the  Lffiited  States  Supreme  Court, 
which  holds  that  the  creditor’s  insurance  must  not  so  largely 
exceed  the  amount  of  the  debt  as  to  indicate  a  speculative 
contract  rather  than  a  bona  fide  effort  to  obtain  security  for 
the  indebtedness  (55).  In  view  of  the  fact  that  the  purpose 
of  insurance  is  indemnification,  it  would  seem  that  the  Texas 
rule  better  satisfied  the  theory  of  the  law. 

The  right  of  a  creditor  to  take  out  insurance  on  the  life 
of  his  debtor  exists,  even  though  the  latter  be  a  minor  and 
the  contract  out  of  which  the  debt  grew  be  voidable  (56)  ; 
and  even  where  the  statute  of  limitations  might  be  interposed 
in  the  debtor’s  defense  (57),  a  creditor  still  has  a  sufficient 
interest  in  the  life  of  a  creditor  to  maintain  insurance  on  the 
latter’s  life  after  his  discharge  in  bankruptcy  (58),  and  even 
though  he  has  accepted  the  benefits  of  a  general  assignment 
for  the  benefit  of  creditors  (59)  ;  an  executor  has  an  insurable 
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interest  in  the  life  of  his  testator’s  debtor  (60)  ;  a  contingent 
or  prospective  indebtedness  is  sufficient  (61). 

Partnerships  and  Corporations 

The  courts  generally  agree  that  a  partner  has  an  insurable 
interest  in  the  life  of  his  co-partner  (62),  although  this  right 
is  denied  by  the  North  Carolina  Supreme  Court  (63).  It  is 
also  held  that  a  creditor  of  a  co-partnership  has  an  insurable 
interest  in  the  life  of  each  co-partner  (64),  and  that  a  co¬ 
partnership  has  a  sufficient  pecuniary  interest  in  the  lives  of 
the  persons  composing  the  firm  to  sustain  a  contract  in  its 
favor  (65). 

Corporations  have  such  a  reasonable  expectation  of  pecun¬ 
iary  profit  from  the  continuance  of  the  lives  of  their  officers 
as  will  entitle  them  to  take  out  insurance  on  the  lives  of  such 
officers.  In  the  recent  case  of  Keckley  v.  Coshocton  Glass 
Co.,  99  N.  E.  299,  the  Supreme  Court  of  Ohio  held  that  where 
the  success  of  a  corporation  is  largely  dependent  on  the  skill 
and  experience  of  one  of  its  officers,  such  corporation  has  an 
insurable  interest  in  the  life  of  such  officer  and  is  entitled  to 
the  insurance  proceeds  maturing  upon  his  death,  even  though 
he  quit  the  service  of  the  company  some  time  before  his 
death. 

The  same  right  appears  to  exist  on  the  part  of  stockholders 
and  creditors.  The  Supreme  Court  of  New  Hampshire  in  this 
connection  says :  “It  is  hardly  necessary  to  say  that  the  suc¬ 
cess  of  a  corporate  enterprise  may  be  so  interwoven  with  the 
personality  of  its  manager  that  its  stock  is  taken  and  money 
is  loaned  to  carry  it  on,  as  much  in  reliance  upon  that  per¬ 
sonality  as  upon  the  intrinsic  merit  of  the  enterprise,  and  no 
good  reason  appears  why  a  stockholder  or  creditor,  the  value 
of  whose  investment  may  be  reasonably  said  to  depend  upon 
the  life  or  health  of  the  man  at  the  helm,  should  not  have  an 
insurable  interest  in  his  life,  the  same  as  one  who  invests 
money  in  a  partnership,  relying  upon  the  skill  or  experience 
of  his  co-partner,  has  an  insurable  interest  in  the  life  of  the 
latter,  or  one  who  equips  a  mining  expedition  has  an  insur¬ 
able  interest  in  the  life  of  him  to  whom  its  management  is 
committed.  The  creditor  or  stockholder  under  such  circum¬ 
stances  would  seem  to  have  that  ‘reasonable  expectation  of 
pecuniary  benefit  or  profit  from  the  continuance  of  another’s 
life’  which  is  held  sufficient  to  constitute  an  insurable  interest” 
(66). 

Adverse  decisions  have  been  made  in  Tate  v.  Commercial 
Bldg.  Assn.,  97  Va.  74,  where  it  was  held  that  a  loan  asso¬ 
ciation  has  no  such  interest  in  the  life  of  one  of  its  members 
as  to  enable  it  to  take  out  a  policy  upon  his  life,  and  in  Trin¬ 
ity  College  v.  Travelers  Ins.  Co.,  1 1 3  N.  C.  244,  where  it  was 
held  that  a  college  largely  supported  by  a  church  had  no 
insurable  interest  in  the  life  of  one  of  the  members  of  the 
church.  In  the  last  named  jurisdiction  it  is  also  held  that  a 
corporation  may  not  use  corporate  funds  to  pay  premiums 
on  a  policy  on  the  life  of  an  officer  of  such  corporation  after 
he  had  severed  his  connection  with  the  organization  (67). 

An  employer  may  take  out  insurance  to  protect  himself  from 
loss  on  account  of  injuries  to  employees  (68)  ;  a  clerk  under 
service  for  a  period  of  years  may  insure  the  life  of  his  master, 
and  a  master  has  an  insurable  interest  in  the  life  of  a  servant, 
to  whose  services  he  has  a  legal  claim  (69)  ;  a  principal  has  an 


insurable  interest  in  the  life  of  his  agent  (70)  ;  a  surety  may 
insure  the  life  of  his  principal,  and  the  fact  that  no  breach  of 
the  bond  ever  occurred  does  not  affect  his  interest  (71); 
Richards,  in  his  text  on  insurance,  states  that  stockholders 
in  corporations  financed  by  J.  Pierpont  Morgan  have  taken  in¬ 
surance  on  his  life,  and  that  persons  pecuniarily  interested  in 
preparation  for  the  coronation  of  the  King  of  England  took 
insurance  on  his  life  (72)  ;  the  tenant  of  a  landlord,  who  has 
only  a  life  interest  in  property,  may  insure  the  landlord’s  life 
for  the  full  term  of  the  lease  (73)  ;  in  short,  it  may  be  said 
that  any  business  relation  that  would  subject  one  party  to  loss 
in  the  event  of  the  death  of  another  is  a  sufficient  pecuniary 
interest  to  constitute  an  insurable  interest  in  such  other  per¬ 
son’s  life. 

Insurance  Taken  Out  by  Insured 

The  preceding  propositions  have  reference  to  insurance 
contracts  in  which  the  beneficiary  is  the  active  party.  Where 
the  insurance  is  effected  by  the  assured,  it  is  not  necessary  in 
most  of  the  States  that  the  beneficiary  have  an  insurable 
interest.  A  contract  so  made,  where  not  a  mere  cover  for  a 
wager  contract,  under  the  better  authorities,  is  valid,  and 
the  beneficiary  named  may  recover  the  full  amount  of 
insurance. 

On  this  subject,  May,  in  his  treatise  on  insurance,  says: 
“There  seems  to  be  a  clear  distinction  between  cases  in  which 
the  policy  is  procured  by  the  insured  bona  fide  of  his  own 
motion,  and  cases  in  which  it  is  procured  by  another.  It  is 
a  very  different  thing  to  allow  a  man  to  create  voluntarily  an 
interest  in  his  termination,  and  to  allow  some  one  else  to  do 
it  at  their  will.  The  true  line  is  in  the  activity  and  respon¬ 
sibility  of  the  assured,  and  not  the  interest  of  the  person  en¬ 
titled  to  the  funds.  It  is  well  established  that  a  man  may 
take  out  a  policy  on  his  own  life  payable  to  any  person  he 
pleases,  and  it  would  be  drawing  a  distinction  without  a  differ¬ 
ence  to  hold  that  he  could  not  take  out  a  policy  and  afterwards 
transfer  its  benefits.” 

The  United  States  Supreme  Court  has  recently  adopted  this 
rule  (74)  impliedly  overruling  the  case  of  Warnock  v.  Davis, 
heretofore  cited  in  this  particular.  Decisions  to  the  same 
effect  have  been  made  in  the  States  of  Arkansas  (7 5),  Con¬ 
necticut  (76),  Georgia  (77),  Indiana  (78),  Kentucky  (79), 
Maryland  (80),  Massachusetts  (81),  Mississippi  (82),  New 
Hampshire  (83),  New  York  (84),  North  Carolina  (85), 
Ohio  (86),  Rhode  Island  (87),  South  Carolina  (88),  Ver¬ 
mont  (89)  and  Wisconsin  (90). 

The  Georgia  Court  of  Appeals  in  Cain  v.  Knights  of 
Pythias,  75  S.  E.  444,  has  recently  held  that  a  person  may 
insure  his  own  life  for  the  benefit  of  any  one  whose  interest 
he  desires  to  promote.  The  court  said :  “While  a  valid  con¬ 
tract  of  insurance  cannot  lawfully  be  taken  on  the  life  of 
another  by  one  who  has  no  insurable  interest  therein,  because 
it  contravenes  public  policy,  yet,  as  one  has  an  insurable 
interest  in  his  own  life,  he  may  lawfully  procure  insurance 
thereon  for  the  benefit  of  any  other  person  whose  interest  he 
desires  to  promote.  Such  a  contract  cannot  be  defeated  be¬ 
cause  of  the  want  of  insurable  interest  in  the  beneficiary, 
when  it  appears  that  the  person  whose  life  was  insured  acted 
for  himself,  at  his  own  expense  and  in  good  faith,  to  pro¬ 
mote  the  interest  of  the  beneficiary  in  taking  out  the  policy. 
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A  contract  so  entered  into  is  in  no  sense  a  wagering  or  specu¬ 
lative  one.” 

A  different  rule  prevails  in  Pennsylvania  (91),  Texas  (92) 
and  Missouri  (93).  A  policyholder  may  not  assign  his  in¬ 
surance  to  another  if  the  assignee  has  no  insurable  interest. 
In  Missouri  the  court  holds  that  such  an  assignment  is  prima 
facie  void  and  that  the  burden  of  proof  rests  upon  the  as¬ 
signee  to  show  some  pecuniary  interest  before  a  recovery 
can  be  had,  and  then  he  may  only  recover  to  the  extent  of 
such  interest. 

Assignments  and  Testamentary  Designations 

Whether  or  not  an  assignment  to  one  without  interest  is 
valid,  depends  primarily  upon  the  good  faith  of  the  parties. 
If  the  transaction  be  not  a  cover  for  a  wager  it  is  within  the 
law.  If,  however,  it  be  made  in  pursuance  of  an  agreement 
entered  into  at  the  time  the  policy  is  issued,  the  assignee  un¬ 
dertaking  to  pay  the  premiums,  it  would  violate  the  rule 
against  wagers  (94).  But  the  fact  that  the  assignee  pays 
the  premiums  will  not  render  the  assignment  invalid  (95),  it 
being  a  bona  fide  transaction.  In  Vermont  it  is  held  that  a 
life  policy  is  not  a  wager  contract,  even  though  the  insured 
assigned  it  without  consideration  to  one  having  no  insurable 
interest,  and  notwithstanding  the  policy  was  taken  out  for  the 
purpose  of  such  assignment  (96). 

As  with  assignments,  so  with  testamentary  designations, 
the  legatee  need  not  have  an  interest  in  the  life  of  the  insured. 
In  this  connection  the  Supreme  Court  of  Minnesota,  in  Mid- 
dlestadt  v.  Grand  Lodge,  120  N.  W.  37,  says:  “As  the  Dailys 
acquired  their  right  to  the  money  under  the  will,  the  question 
of  their  insurable  interest  in  the  life  of  Johann  Link,  and  the 
public  policy,  which  forbids  a  mere  stranger  having  no  insur¬ 
able  interest  to  take  out  or  otherwise  acquire  insurance  on 
the  life  of  another,  does  not  prevent  one  holding  life  insur¬ 
ance  from  disposing  of  the  benefit  by  will.  This  is  no  more 
a  wager  than  is  the  testamentary  disposition  of  any  other 
species  of  property.”  The  reason  of  the  rule  is  apparent. 
No  claim  of  wager  could  be  founded  on  a  state  of  facts  of 
which  the  beneficiary  had  no  knowledge,  since  the  law  con¬ 
demns  as  wagers  only  those  contracts  that  are  brought  about 
by  the  active  participation  of  the  beneficiaries  named  (24). 

* 

Insurance  of  Property 

Every  interest  in  property,  whether  entire  or  partial,  legal 
or  equitable,  vested  or  contingent,  that  would  subject  a  per¬ 
son  to  loss  in  the  event  of  the  destruction  of  such  property 
furnishes  a  sufficient  basis  to  uphold  a  contract  in  favor  of 
the  owner  of  such  an  interest.  Within  this  rule,  any  relation 
to  the  property  or  any  liability  in  respect  thereof  furnishes 
such  an  interest  therein  as  will  sustain  a  contract  in  favor  of 
the  person  so  situated. 

In  the  preparation  of  the  policy  contract,  care  should  be 
taken  to  make  it  cover  the  particular  interest  intended  to  be 
insured.  Strictly  speaking,  that  which  is  insured  is  not  the 
property  itself,  but  the  interest  of  the  person,  who  is  indem¬ 
nified  against  a  loss  occurring  to  him  by  reason  of  the  destruc¬ 
tion  of  the  property  (97).  Thus,  if  the  policy  were  issued 
to  the  insured  as  owner  and  he  should  thereafter  convey  the 
property  to  his  wife,  he  would  not  be  entitled  to  recover  on 


account  of  his  interest  as  tenant  by  courtesy  (98).  Or,  if  the 
policy  were  issued  to  insured  as  mortgagee,  he  would  not  be 
entitled  to  recover  where  his  interest  was  not  that  of  mort¬ 
gagee  but  that  of  a  trustee  (97).  Or,  if  the  policy  on  im¬ 
provements  made  by  a  lessee  were  insured  as  property  of  such 
lessee  there  could  be  no  recovery ;  to  entitle  him  to  recover 
he  should  have  insured  his  leasehold  interest  in  the  improve¬ 
ments  (99).  Where  there  is  any  question  as  to  the  nature 
of  the  applicant’s  interest,  such  interest  as  he  may  have  will 
be  amply  protected  by  making  the  loss  payable  to  insured, 
naming  him,  “as  interest  may  appear.” 

Fire  insurance  policies  are  always  considered  as  personal 
contracts.  They  inure  only  to  the  benefit  of  such  persons  as 
the  insurer  undertakes  to  indemnify.  Thus,  the  vendee  of 
property  would  not  be  entitled  to  recover  under  a  policy  pro¬ 
cured  by  his  vendor,  where  such  policy  was  not  assigned  to 
the  vendee  with  the  consent  of  the  insurer.  So,  too,  the 
assignment  of  a  mortgage  by  the  mortgagee  of  property  to 
a  third  person,  passes  no  rights  to  the  assignee  in  a  policy 
payable  to  the  mortgagee  as  his  interest  may  appear  (100). 
To  vest  any  rights  in  a  fire  policy  in  third  persons,  where 
assigned  prior  to  loss,  the  assent  of  the  insurer  is  indis¬ 
pensable. 

In  the  insurance  of  property  it  is  not  essential  that  the 
applicant  have  the  ownership  or  title  to  the  property  to  be 
insured.  The  requirement  of  an  insurable  interest  is  satisfied 
if  he  is  so  related  to  the  property  that  he  would  suffer  loss 
in  the  event  of  its  destruction  or  injury.  That  the  legal  or 
beneficial  title  to  property,  whether  it  be  in  whole  or  part, 
furnishes  an  insurable  interest  to  the  owner  of  such  a  title 
is  elementary.  The  title  need  not  be  absolute ;  possession 
under  a  conditional  contract  of  sale  is  sufficient  (101).  Where 
the  vendor  under  such  a  sale  retains  possession,  he  also  has 
an  insurable  interest  (102).  Even  though  a  title  bond  has 
been  given  and  the  full  purchase  price  received,  the  legal 
owner  retains  an  interest  to  the  extent  of  the  value  of  the 
property  (103).  The  owner  of  one-half  of  a  party  wall  has 
an  insurable  interest  in  his  easement  of  support  in  the  other 
half  (104).  A  contractor  may  insure  a  building  which  he  is 
constructing  (105).  Equitable  title  to  real  estate  furnishes  a 
basis  for  an  insurable  interest  therein  (106).  The  interest 
of  a  mortgagee  may  be  insured,  even  though  the  property  be 
ample  security  for  the  debt  (107).  The  title  of  pledgee  con¬ 
stitutes  an  insurable  interest  (108).  A  leasehold  interest 
may  be  insured  to  the  extent  of  the  value  of  the  unexpired 
term  (109).  A  life  tenant  may  insure  his  interest  as  life 
tenant  (no).  Even  tenancy  at  will  gives  the  tenant  an  in¬ 
surable  interest  to  the  extent  of  the  value  of  his  tenancy  for 
the  period  covered  by  the  statutory  notice  to  vacate  (in). 
A  remainderman  has  an  insurable  interest  and  is  entitled  to 
the  proceeds  of  insurance  effected  by  him  for  his  benefit 
(112).  By  reason  of  his  ownership  of  capital  stock  in  a 
corporation,  a  stockholder  has  an  insurable  interest  in  the 
property  of  the  corporation  (113).  So,  too,  a  partner  may 
insure  the  firm  property  for  his  benefit  (114). 

Bailees  and  Depositaries 

A  depositary  or  other  bailee  of  goods  may  insure  property 
in  its  custody.  Thus,  a  common  carrier  may  insure  goods 
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of  another  while  in  its  possession  for  transportation  ( 1 15)  5 
or  a  warehouseman  may  insure  goods  stored  with  him  (116)  ; 
so  a  commission  merchant  may  insure  goods  sold  but  not  de¬ 
livered  (117)  ;  so  also  may  agents  (118),  trustees  (119),  man¬ 
ufacturers  (120),  officers  of  the  law  (121)  and  other  persons 
charged  with  the  custody  and  responsibility  of  property  of 
another.  The  liability  for  an  accounting  by  such  persons,  in 
the  event  of  the  loss  of  property  while  in  their  custody,  cre¬ 
ates  such  a  pecuniary  interest  in  the  preservation  of  the  prop¬ 
erty  as  will  eliminate  any  question  of  wager. 

An  expectancy  of  profit  when  founded  on  an  actual  right  to 
the  thing,  affords  a  sufficient  basis  for  an  insurable  interest 
in  property  out  of  which  such  profit  is  expected  to  arise.  I  he 
expectancy  must,  however,  be  founded  on  some  substantial 
basis— a  mere  hope  is  insufficient  (122).  Within  this  class 
of  cases  it  has  been  held  that  an  agent  may  insure  property 
out  of  the  sale  of  which  he  expects  to  receive  commissions 
(123);  that  a  railroad  company  may  insure  goods  left  for 
transportation  to  cover  loss  of  expected  freight  (124)  ;  that  a 
patentee  may  insure  property  to  be  used  in  connection  with 
his  patent  to  indemnify  against  loss  of  royalties  (125). 

If  a  person  is  related  to  property  in  any  way  that  would 
cause  him  loss  in  the  event  of  injury  to  or  destruction  of  the 
property,  he  may  take  out  insurance  to  protect  himself  against 
such  loss.  Thus,  where  tenancy  by  courtesy  survives,  a  hus¬ 
band  has  an  insurable  interest  in  his  wife's  property  (126),  so 
also  where  the  wife’s  property  is  occupied  as  a  homestead  or  is 
community  property  (127).  It  has  been  recently  held  that  a 
husband  has  an  insurable  interest  in  his  wife’s  wearing  ap¬ 
parel,  evidently  on  the  theory  that  in  the  event  of  its  destruc¬ 
tion  his  family  duties  would  require  him  to  replace  it  (128). 
Where  property  adjoins  the  right  of  way  of  a  railroad  com¬ 
pany,  such  company  may  take  out  insurance  thereon  to  in¬ 
demnify  itself  against  liability  for  its  destruction  (129).  The 
lessee  of  land  may  insure  buildings  erected  thereon  (130). 
So  may  a  homestead  entryman  (131). 

The  laws  with  reference  to  marine  insurance  are  not  dif¬ 
ferent  from  those  relating  to  fire  insurance.  Any  person 
related  to  the  ship  or  cargo  in  any  way  that  might  subject 
him  to  loss  may  effect  insurance  to  protect  himself.  Not  only 
has  the  owner  an  insurable  interest  in  the  vessel,  but  he  may 
also  insure  the  cargo  and  the  freight  (132)  ;  so  also  may  the 
charterer  (133),  and  even  though  he  has  sub-chartered  the 
vessel  (134). 

The  test  of  interest  in  every  insurance  of  property  is 
whether  or  not  the  applicant  would  suffer  loss,  or  would  be 
rendered  liable,  in  the  event  of  the  injury  or  destruction  of 
the  property.  If  loss  or  liability  would  follow,  the  party  so 
situated,  regardless  of  the  character  of  his  title  or  interest, 
has  a  legal  insurable  interest. 

Change  or  Extinguishment  of  Interest. 

In  view  of  the  fact  that  a  fire  insurance  policy  is  a  personal 
contract  inuring  to  the  benefit  of  the  party  named  as  the  as¬ 
sured,  that  it  is  the  interest  rather  than  the  property  that  is 
insured,  and  that  its  sole  purpose  is  indemnity,  it  follows  that 
a  change  or  extinguishment  of  the  interest  of  the  assured  ter¬ 
minates  the  insurance. 

Under  the  weight  of  authority,  a  different  rule  prevails 


as  to  life  insurance.  Most  common  of  the  cases  raising  this 
question  is  where  a  divorce  has  been  granted.  In  most  of 
the  States,  where  this  question  has  been  litigated,  divorce 
would  not  deprive  the  beneficiary  of  recovering  upon  the  sub¬ 
sequent  death  of  the  assured.  In  Kentucky  (135),  New  Jer¬ 
sey  (136),  Texas  (137)  and  Missouri  (138)  divorce  termi¬ 
nates  the  interest  of  a  wife  in  insurance  on  the  life  of  her 
husband.  In  those  States  in  which  it  is  held  that  a  creditor 
may  only  recover  out  of  the  insurance  the  amount  of  his  debt 
it  would  follow  that  upon  payment  of  the  debt  in  full  he  would 
be  entitled  to  nothing  over  and  above  the  premiums  paid  by 
him.  In  this  connection,  the  Ohio  courts  have  recently  held 
that  the  resignation  of  an  officer  of  a  corporation  would  not 
terminate  the  right  of  the  corporation  to  collect  insurance 
upon  such  officer’s  death  (139). 

In  conclusion,  it  may  be  said  that  where  the  beneficiary,  at 
the  inception  of  the  contract,  has  a  sufficient  interest  in  the 
life  insured  to  sustain  the  contract,  the  subsequent  cessation 
of  such  interest  will  not  terminate  her  right  to  the  proceeds, 
unless  by  the  terms  of  the  policy,  or  the  laws  of  the  State, 
this  result  would  follow. 
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REJECTED! 

Fifty  thousand  applicants  for  life  insurance 
(in  the  U.  S.)  were  rejected  in  1912! 

Yes,  50,000  people  who  wanted  life  insurance 
were  refused  on  account  of  poor  physical  con¬ 
dition! 

What  an  army  of  impaired  lives  marching  on 
to  the  grave  without  having  provided  life  in¬ 
surance! 

How  did  they  happen  to  miss  getting  life  in¬ 
surance? 

Five  thousand  of  these  lives  were  rejected  be¬ 
cause  of  hereditary  taint— they  are  not  to  be 
blamed — they  were  handicapped  by  the  sins  or 
misfortunes  of  their  parents. 

Forty-five  thousand  might  have  passed  the 
medical  examination  had  they  applied  for  insur¬ 
ance  previous  to  five  years  ago. 

Thirty-five  thousand  might  have  secured  in¬ 
surance  had  they  asked  for  it,  or  listened  to  an 
agent  previous  to  three  years  ago. 

Twenty-five  thousand  now  know  that  the 


family  was  protected,  come  what  may,  had  they 
applied  for  insurance  previous  to  one  year  ago. 

Fifteen  thousand  would  have  been  accepted 
had  they  allowed  the  agent  to  write  their  ap¬ 
plications  at  any  time  previous  to  six  months 
ago,  and  10,000  missed  getting  insurance  by 
waiting  two  or  three  months — “just  a  little 
while.” 

Now  stop  and  think  a  moment: 

What  if  the  45,000  insurable  lives  had  applied 
in  time? 

An  average  policy  of  $5000  each  would  mean 
225  millions! 

Yes,  225  millions  of  insurance  protection  up¬ 
on  impaired  lives,  lots  of  which  would  have 
been  paid  to  beneficiaries  long  before  this! 

Let  this  fact  stare  you  in  the  face: 

Procrastination  is  not  only  the  thief  of  time, 
but  often  the  thief  of  fortune  and  the  ally  of 
poverty  when  life  insurance  is  at  stake. 

A  man  may  say,  without  fear  of  disappoint¬ 
ment  to  himself,  “I'll  wait  until  to-morrow.” 


But  he  cannot  say  that  in  respect  to  taking 
life  insurance  without  the  risk  of  disappoint¬ 
ment  to  others. 

Forty-five  thousand  people  waited  until  it 
was  “too  late”  in  1912.  Doubtless  45,000  more 
will  likewise  wait  in  1913. 

Ask  your  prospect  if  he’ll  be  one  of  them.— 
International  Lifeman. 


QUALITIES  THAT  MAKE  A  SUCCESS¬ 
FUL  AGENT 

Every  eligible  person  is  a  prospect. 

Even  if  he  has  been  solicited  unsuccessfully 
by  others  he  is  a  prospect  for  you. 

You  never  hear  a  successful  agent  say  that 
business  is  bad.  Business  is  what  an  agent 
makes  it. 

Neither  nature  nor  education  confers  upon 
any  man  a  monopoly.  If  you  seek  to  monopolize 
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the  conversation  you  will  talk  yourself  out  of  a 
prospect.  Lead  your  prospect  to  ask  questions 
about  your  contract  and  your  company,  and  he 
will  feel  that  he  is  taking  your  time  as  much 
as  you  are  taking  his. 

System  in  canvassing  means  economy  of  time 
and  concentration  of  effort.  One  big  office 
building  canvassed  from  top  to  bottom  will  al¬ 
low  you  to  see  ten  times  as  many  people  in  the 
same  time  and  with  less  effort  than  desultory 
calls  at  different  places. 

Pick  your  prospects — a  list  of  taxpayers,  well- 
to-do  business  and  professional  men  classified 
by  localities.  Avoid  dead  beats,  procrastina¬ 
tors  and  men  of  doubtful  moral  and  financial 
standing.  In  that  way  you  economize  at  both 
ends. 

Use  circulars  to  demonstrate  your  points  to 
the  prospect’s  eyes.  A  circular  given  the  in¬ 
sured  opens  the  way  to  a  “1-will-look-it-over” 
excuse  for  the  postponement  of  the  whole 
matter. 

Don’t  disparage  rival  companies.  It  ends  by 
the  prospect  believing  that  all  disparaging 
agents  are  right,  and  all  companies  are  bad. 

Build  up  your  own  personality,  good  humor, 
courtesy  that  does  not  slop  over,  dignity  that 
places  you  on  a  level  with  the  man  you  canvass, 
consideration  for  the  feelings  and  the  opinions, 
however  wrong,  of  others,  and  the  essential 
quality  of  brevity.  Follow  no  other  man’s 
methods;  cultivate  your  own. 

Enthusiasm  is  a  power  that  sets  energy  and 
perseverance  in  motion  and  manufactures  suc¬ 
cess.— Travelers  Agents  Record. 


BUSINESS  INSURANCE  IS  SEA¬ 
SONABLE 

What  sort  of  credit  would  be  extended  the 
merchant  who  refused  or  neglected  to  carry  fire 
insurance? 

The  credit  man  of  any  large  concern  would 
immediately  transfer  that  account  to  the  doubt¬ 
ful  and  go-slow  list. 

This  means  of  precaution  and  protection  has 
long  been  recognized  as  one  of  the  bases  of 
credit,  and  no  merchant  thinks  of  getting  along 
without  it. 

Lately,  life  insurance  has  been  receiving  the 
credit  it  deserves  for  furnishing  one  of  the  best 
forms  of  protection  for  establishing  a  credit  rat¬ 
ing,  and  credit  men  everywhere  are  awakening 
to  its  importance  as  a  means  of  protection  to 
business. 

If  a  man  lives  he  may  recoup  a  fire  loss,  but  a 
loss  by  death  cannot  be  regained.  It  appears 
that  the  more  important  of  the  two  forms  of  in¬ 
surance  protection  would  therefore  be  protec¬ 
tion  against  loss  by  death. 

Business  insurance  not  only  protects  the 
creditors  or  the  business  itself,  but  it  also  frees 
the  mind  of  the  man  engaged  in  the  business,  so 
that  instead  of  worrying  about  the  outcome  of 
any  endeavor  to  press  him  for  settlement  he 
utilizes  that  time  in  furthering  his  business  in¬ 
terests. 

The  small  amount  of  net  premium  he  will  pay 
is  not  to  be  reckoned  in  comparison  with  the 
amount  of  time  he  has  had  free  of  worry. 

There  are  business  men  in  every  territory 


covered  by  insurance  salesmen,  many  of  whom 
have  not  had  the  subject  of  partnership  insur¬ 
ance  or  business  insurance  explained  to  them. 
This  is  a  good  season  to  specialize  on  that  form. 
The  early  part  of  the  year  is  the  time  when 
business  men  do  a  lot  of  planning  and  thinking 
about  their  business.  Get  some  insurance  ideas 
included  in  these  plans.— Hartford  Life’s  Office 
and  Field. 


Use  the  Fine  Tools! 

The  great  event  of  a  count  of  the  cash  in  the 
United  States  Treasury  is  a  momentous  event 
of  these  days. 

A  great  reckoning,  proving  of  all  accounts  in 
all  Government  departments  is  on. 

How  about  the  reckoning  of  your  accounts, 
friend  agent? 

Sometimes  it  takes  lots  of  bravery  for  a  man 
to  look  into  his  accounts— see  exactly  where  he 
stands. 

What  do  your  accounts  show  for  your  stand¬ 
ing  with  your  company? 

Have  you  given  the  company  as  much  as  It’s 
giving  you? 

It  has  given  you  a  big,  well-organized  sound, 
liberal  source  of  easy  money-making  power! 

What  have  you  given  the  company? 

Have  you  given  it  your  best  use  of  all  of  its 
fine,  effective  tools— its  superior  policy  points, 
prompt  payment  of  claims,  etc.? 

Look  the  facts  in  the  face!  It  will  do  you 
good! — International  Lifeman. 


Unexcelled  Service  to  Policyholders 

For  Fifty=three  Years 
CHARACTERIZES 


THE  GERMANIA  LIFE  INSURANCE  COMPANY 
of  NEW  YORK 

1912— ANOTHER  YEAR  of  PROGRESS 
and  PROSPERITY 


Assets  (January  1,  1913), 
Liabilities,  - 
Surplus  and  Dividend  Fund 
New  Insurance  paid  for 
Insurance  in  Force, 


348,205,861.37 
41,705,528.43 
s,  6,500,332.94 
18,048,969.00 
138,615,233.00 


(Paid  for  Basis) 


The  Company’s  METHODS  are  CLEAN  and  PRO¬ 
GRESSIVE,  its  policy  forms  contain  the  most  liberal 
provisions  and  guaranteed  values,  and  the  premiums 
are  low. 

PRODUCERS  can  obtain  ATTRACTIVE 
AGENCY  CONTRACTS  for  exclusive  ter¬ 
ritory  with  the  COMPANY  DIRECT,  by 
addressing 

HOME  OFFICE,  50  Union  Sq.,  New  York 


1913  EDITION  NOW  READY 

Polity]  Clauses,  Couflilions  and  Slate  Laws 

Covering  One  Hundred 

muencan  ^  Canadian  Life  insurance  Companies 


The  1913  edition  of  this  valuable  pocket  work  (formerly  called 
Analysis  of  Policy  Conditions)  has  been  enlarged  and  improved  in 
many  important  particulars.  In  addition  to  a  most  complete  analysis, 
in  concise  form,  of  the  several  benefits,  conditions  and  restrictions  of 
the  leading  policies  issued  by  one  hundred  life  insurance  companies 
operating  on  the  American  continent,  it  also  contains  the  following 
important  features,  which  are  nowhere  else  obtainable: 

I.  Preliminary  Term  Clauses.  Showing  the  policy  and  applica¬ 
tion  clauses  governing  the  first  year  of  insurance  for  companies  operat¬ 
ing  on  the  preliminary  or  modified  preliminary  term  plan. 

II.  Disability  and  Double  Indemnity  Clauses.  An  extensive 
tabulation  showing  the  companies  which  incorporate  such  clauses  in 
their  contracts  and  giving  particulars  thereof. 

HI  Dividend  Clauses.  Showing  when  the  first  dividend  is 
payable  and  the  conditions  as  to  payment  of  next  premium,  the 
methods  in  which  the  dividend  may  be  applied,  and  explanatory 
remarks. 

IV.  State  Laws.  Non-forfeiture  laws,  including  standard  policy 
provisions  as  to  surrender  values,  and  anti-discrimination  laws,  cover¬ 
ing  all  States  of  the  Union  where  such  legislation  has  been  enacted. 


Single  Copies  $1.00;  100  Copies  $80.00. 
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THE  ROMANCE  OF  THE  ROAD 


A  Series  of  Life  Insurance  Soliciting  In¬ 
stalments 

(Third  Instalment) 

A  life  insurance  fellow  whom  I  know  uses 
his  vacation  each  year  in  catching  monster  fish. 
It  is  characteristic  of  the  man  that  he  goes 
after  the  biggest  game  both  in  his  fishing  and 
his  soliciting.  This  year  he  has  sold  something 
away  out  of  sight  in  the  annuity  line  and  a 
large  amount  of  life  insurance.  In  his  even¬ 
ings  he  is  deep  in  leaders  and  flies,  for  he  is 
off  in  July  on  a  campaign  against  the  clans  of 
trout  and  salmon.  He  is  hoping  for  something 
as  high  as  thirty  pounds.  He  has  a- theory  that 
soliciting  life  insurance  is  in  the  blood,  a  sport¬ 
ing  instinct  like  fishing,  not  to  be  easily  con¬ 
trolled,  and  leading  a  man  to  the  open  door 
and  pointing  to  the  road  for  his  living. 

Soliciting  Like  Fishing 

And  when  you  come  to  think  of  it,  insurance 
soliciting  is  a  sporty  business,  very  different 
indeed  from  filling  teeth,  for  example,  or  cata¬ 
loguing  books  in  the  dusty  seclusion  of  a  li¬ 
brary.  And  comparing  the  sport  of  applica¬ 
tion  angling  with  the  sport  of  the  rod,  we  can 
see  there  are  a  good  many  things  pretty  much 
the  same.  The  agent  has  his  seductive  com¬ 
parisons  carefully  arranged  in  a  book,  just 
as  a  salmon  fisherman  has  his  rainbow-hued 
flies.  The  agent  slips  toward  a  big  prospect — 
say  a  possible  hundred-thousand  applicant — 
just  as  an  angler  sneaks  warily  toward  the 
haunts  of  a  great  fish.  Both  solicitor  and 
fisherman  dangle  their  persuaders  of  dividend 
possibilities,  or  feathers  and  silks,  with  the 
most  tenuous  hint  of  any  visible  connection 
with  the  dangler.  And  if  they  know  their 
business  both  fisherman  and  agent  will  display 
no  excitement  when  they  have  induced  their 
game  to  take  notice  of  the  lure. 

Then,  too,  when  the  quarry  has  risen  and 
has  been  dexterously  hooked,  any  show  of  ex¬ 
citement  may  be  fatal.  There  must  be  dig¬ 
nified  calmness,  no  forcing  the  ultimate  con¬ 
clusion,  or  the  game  is  off.  Even  after  the  big 
case  has  passed  the  doctors  and  the  company, 
the  policy  has  been  issued  and  delivered,  and 
the  check  has  gone  to  the  bank,  the  analogy 
with  big  fish  stalking  still  holds  good  and  un¬ 


due  elation  is  not  seemly.  But  a  man  is  a  poor 
sort  that  will  not  let  himself  a  little  loose 
after  victory  has  bulged  his  creel  or  his  pocket. 
Hear  the  agent  tell  his  tale  to  a  confidential 
friend.  His  eyes  sparkle  and  his  face  glows. 
Time  and  time  again  we  fishing  fellows  have 
seen  just  the  same  look  and  heard  just  the 
same  exultation  when  a  great  trout  or  salmon 
has  been  scooped  into  a  landing  net  or  has 
been  dragged  to  the  sands  with  the  gaff. 

Yes,  soliciting  is  a  sporty  business.  We  can 
compare  it  with  angling  for  gamy  fish  or  still 
hunting  in  a  forest.  It  is  like  both.  And  this 
is  perhaps  the  reason  that  the  craft  of  the 
road  is  so  fascinating.  This  is  why  he  who  has 
once  earned  his  living  by  the  wear  of  his  feet 
and  headpiece  will  find  all  other  trades  tame 
and  tasteless.  “Once  a  bank  fisherman  always 
a  bank  fisherman,”  is  a  saying  down  East  along 
the  Massachusetts  coast.  We  know  it  is  the 
same  in  soliciting  life  insurance.  An  arduous 
trade?  Surely.  So  is  the  bank  fisherman’s, 
and  so  is  any  trade  that  has  such  uncertainties 
and  such  rewards. 

Blank  Times  and  Full  Times 
The  strangest  things  about  fishing  for  fish 
and  fishing  for  applicants  are  the  blank  days 
and  the  full  days.  Luck  runs  in  streaks.  The 
fisherman  or  agent  plugs  on  and  on  with  never 
a  hint  of  success.  It  is  as  if  every  fish  in  the 
river  were  dead  and  every  possible  applicant 
had  dropped  through  a  hole  into  nowhere.  In 
a  flash  all  is  changed.  Why,  only  the  gods  of 
fishes  and  men  can  tell.  The  trout  begin  to 
rise  and  come  to  creel,  and  the  docile  appli¬ 
cants  poke  out  their  heads  from  nowhere  and 
dutifully  affix  their  signatures  on  the  dotted 
line.  Talk  about  an  exciting  and  uncertain 
sport !  Why  chasing  in  a  small  boat  man- 
eating  whales  with  harpoons  isn’t  in  it  with 
ferreting  out  a  secretive  financial  monster  and 
landing  him  and  a  fat  commission. 

Changes  of  the  Man  of  the  Road 
And  how  a  man  changes  in  the  game — the 
life  insurance  game!  In  a  former  Spectator 
article  is  told  the  story  of  an  office  boy  who 
attempted  his  ’prentice  hand  at  soliciting  a 
man  who  had  been  a  big  agent  of  one  of  the 
giants.  About  that  time  the  boy  came  to  know 
a  fellow  who  had  just  left  a  carpenter’s  bench 
for  the  far  more  uncertain  trade  of  soliciting 
life  insurance.  The  man  did  not  leave  the 
aforesaid  bench  because  he  so  elected.  Nay, 


nay.  It  was  a  time  of  financial  panic  and  con¬ 
ditions  slung  the  carpenter  into  something 
else.  The  something  else  happened  to  be  life 
insurance,  and  it  was  surely  a  dreary  time  to 
begin. 

But  our  man  of  the  saw  and  plane  somehow 
got  enamored  with  the  goddess  of  the  road 
and  hung  to  his  new  task  like  a  bull  pup  at  a 
rope’s  end.  And  the  office  boy  remembers 
seeing  the  agent  steadily  making  his  rounds 
hour  after  hour,  day  after  day,  and  week 
after  week.  It  was  the  hottest  of  summers 
and  the  men  the  carpenter  solicited  didn’t 
know  as  much  about  the  old-fashioned  linen 
duster  that  the  agent  always  wore  as  did  the 
boy.  Because  of  the  confidences  of  the  agent 
the  boy  knew  that  the  coat  and  vest  had  van¬ 
ished  in  the  early  part  of  the  herculean  wrest¬ 
ling  match  with  that  fickle  goddess  of  the  road. 

Straighten  up  ye  spines,  ye  that  are  in  simi¬ 
lar  bouts !  Grip  with  a  mightier  grasp  and 
hold  on  until  everything  cracks,  and  then  hold 
on  even  some  more.  That’s  what  the  duster- 
clothed  man  did.  And  he  won  out.  When 
men  take  that  kind  of  a  grip,  men  always  win 
out. 

All  that  hot  summer  the  linen  duster  flapped 
in  and  out  of  the  office  that  the  boy  called  his 
business  home.  All  that  hot  summer  the  occu¬ 
pant  of  the  linen  duster  had  a  cheery  word 
and  even  a  joke  for  every  one  he  met.  It 
must  have  been  a  summer  of  despair  for  the 
carpenter,  but  no  one  could  ever  have  sus¬ 
pected  it.  The  duster  never  for  a  moment 
rested  in  its  flutterings.  It  was  chased  from 
one  street  only  to  court  repulse  in  the  next, 
and  the  next,  and  the  next.  As  the  carpenter 
once  remarked  to  the  boy : 

“Sonny,  sometimes  it  seems  as  if  there  isn’t 
a  man  in  the  entire  world  that's  going  to  let 
me  push  a  policy  down  his  gullet.  But,  say, 
sonny,  it’s  a  sure  thing  that  if  there’s  only 
one — one,  mind  you — in  the  whole  darned 
world,  your  uncle  sooner  or  later  is  going  to 
get  his 'hooks  into  him!” 

The  Coming  of  Success 

And  the  carpenter  did.  Goodness  knows 
how  much  time  and  energy  it  took  to  find  that 
first  man,  but  in  the  end  he  was  landed ;  and 
once  found  he  seemed  to  have  had  a  long 
string  of  fellows  watching  him  and  ready  to 
follow  where  he  led. 

Many  years  fell  behind  the  boy.  His  friend, 
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the  carpenter  went  with  another  company  and 
took  up  his  headquarters  in  a  distant  city. 
One  day  the  man  of  the  long-discarded  duster 
called  on  the  boy — by  this  time  a  man — and 
took  him  out  to  a  lunch  at  the  swellest  of  swell 
places.  And  the  change  of  years  of  the  magic 
of  the  road  had  wrought  in  the  agent !  The 
young  man  couldn't  get  over  it.  1  lie  agent 
was  very  well  dressed — very  well  indeed ;  but 
the  change  wasn’t  the  change  from  a  faded 
linen  duster  to  excellent  fitting  English  tweeds. 
The  man  below  the  tweeds  had  changed. 
When  the  boy  first  knew  him  he  was  a  tyro 
of  tlic  road ;  now  he  was  a  prince.  He  didn’t 
boast  over  much  ;  he  wasn’t  that  kind.  But  he 
mentioned  that  he  had  collected  in  premiums 
the  year  before,  on  policies  he  himself  had 
placed,  something  like  a  quarter  of  million  of 
dollars.  He  was  now  on  the  first  vacation  that 
he  had  taken  in  ten  years.  He  was  on  a  flying 
trip  with  his  wife  and  two  daughters  to 
Europe ;  then  he  looked  forward  to  getting 
back  where  he  had  left  his  heart — to  his  agency 
in  the  Middle  West— and,  to  use  his  words: 

“Take  a  firmer  grip  than  ever  before  and 
find  one  more  fellow  that  I  can  load  up  with 
good  insurance." 

Yes,  the  road  is  a  sporty  road,  and  if  a  man 
is  the  right  kind  of  a  sport  he  will  battle  man¬ 
fully  with  its  difficulties  and  glory  in  its  suc¬ 
cesses. 


THE  CANCER  DEATH  RATE 

By  Frederick  L.  Hoffman 

On  the  basis  of  the  cancer  death  rate  as  de¬ 
termined  by  the  Division  of  X  ital  Statistics  of 
the  United  States  Census  for  the  year  1911. 
the  approximate  number  of  deaths  from  can¬ 
cer  throughout  the  entire  continental  United 
States  may  be  conservatively  estimated  for 
1913  at  75,000.  Limited  practically  to  adult 
life,  cancer  at  ages  forty-five  and  over  is  the 
fourth  most  important  cause  of  death  in  the 
United  States  at  the  present  time*  Accord¬ 
ing  to  the  revised  results  of  the  Division  of 
Vital  Statistics  for  the  year  1911,  the  cancer 
death  rate  at  ages  twenty-five  and  over  was 
1 17.7  per  100,000  of  population  for  males,  195 
for  females,  and  155-7  for  both  sexes  com¬ 
bined.  The  1911  rate  was  25  per  cent  in  excess 
of  the  rate  for  1901,  but  the  excess  in  the  male 
cancer  death  rate  was  29  per  cent,  against  an 
•excess  of  23  per  cent  in  the  rate  for  females. 
During  the  five  years  ending  with  1909,  86  per 
-cent  of  the  deaths  from  cancer  among  males 
-occurred  at  ages  forty-five  and  over,  against 
81.2  per  cent  for  females.  Cancer  is,  therefore, 
largely  a  disease  of  adult  life. 

During  the  decade  ending  with  1910  the  can- 
•cer  death  rate  of  males  for  the  United  States 
registration  area,  at  ages  forty  and  over,  was 
191.4  per  100.000  population.  For  cancer  of 
the  buccal  cavity  the  rate  was  14. 1  ;  for  cancer 
of  the  stomach  and  liver,  96.6 ;  of  the  peri¬ 
toneum,  intestines  and  rectum,  23.1  ;  of  the 
skin,  12;  and  of  other  organs  and  parts  not 

*  The  others,  in  order  of  importance,  are:  (1)  Heart 
disease;  (2)  Bright’s  disease;  13)  Apoplexy;  (5)  Pneu¬ 
monia;  (f>)  Tuberculosis. 


specified.  45.6.  For  the  female  population  of 
the  registration  area  the  combined  cancer  death 
rate  at  ages  forty  and  over  for  the  period  end¬ 
ing  with  1910  was  331.5  per  100,000  of  popula¬ 
tion.  For  cancer  of  the  buccal  cavity  the  rate 
was  3.3;  of  the  stomach  and  liver,  108.2;  of 
the  peritoneum,  intestines  and  rectum,  36 ;  of 
the  genital  organs,  764:  of  the  breast,  47-7! 
of  the  skin,  7.1 ;  and  of  organs  and  parts  not 
specified,  52.8.  When  cancers  of  the  organs 
of  generation  and  breasts,  which  account  for 
a  combined  mortality  of  124. 1  per  100,000  of 
population,  are  eliminated,  there  remains  a 
cancer  death  rate  of  females  of  207.4,  which 
compares  with  191.4  for  males.  The  principal 
excess  in  the  female  mortality  from  cancer 
at  ages  forty  and  over  is,  therefore,  attribu¬ 
table  to  cancers  of  the  organs  of  generation 
and  the  breasts.  The  cancer  mortality  in  de¬ 
tail,  by  organs  or  parts  affected,  for  the  United 
States  registration  area  for  the  decade  ending 
with  1910.  but  limited  to  ages  40  and  over,  is 
given  in  tabular  form  below : 


CANCER  MORTALITY,  BY  ORGANS  OR  PARTS 
AFFECTED.  U.  S.  REGISTRATION  AREA. 
1901-1910.  (RATES  PER  100.000  POPULATION, 
AGES  40  AND  OVER.) 


Males. 


Rate 

Nil  m  her. 

Per  Cent. 

per 

100,000. 

Stomach  and  liver 

.  .  .  .  .50, 157 

50 . 5 

96.6 

Peritoneum.  intestines 

23.1 

and  rectum . 

1 1 ,980 

12.1 

Buccal  cavity . 

7,304 

7.3 

14 . 1 

Skin . 

.  .  6,252 

6.3 

12.0 

Other  organs . 

23,690 

23.8 

45 . 6 

Total,  ages  40  + 

99,383 

100.0 

191.4 

Total,  all  ages.  . 

109.299 

Females. 

Stomach  and  liver. 
Generative  organs 

.  .  .  .  50,388 
.  .  .  . !  35,587 

32.6 

23.1 

108.2 

76.4 

Breast . 

22,190 

14.4 

47.7 

Peritoneum.  intestines 

36.0 

and  rectum . 

16,751 

10.9 

Skin . 

3,303 

2.1 

7 . 1 

Buccal  cavity . 

1.529 

1 .0 

3 . 3 

Other  organs . 

24,598 

15.9 

52.8 

Total,  ages  40  + 

_ |  154,346 

100.0 

331 .5 

Total,  all  ages.  . 

_  173,369 

This  is  an  extremely  interesting  table,  and, 
in  fact,  the  fundamental  basis  of  every  discus¬ 
sion  of  the  mortality  from  cancer  as  it  pre¬ 
vails  in  the  United  States  at  the  present  time. 
When  the  rates  are  combined  for  both  sexes 
and  applied  to  the  estimated  cancer  mortality 
of  75,000  for  the  year  .1913,  the  probable  num¬ 
ber  of  deaths  from  cancer,  by  organs  and  parts 
affected,  is  as  follows :  Cancer  of  stomach  and 
liver,  30,105  deaths;  cancer  of  female  organs 
of  generation,  11,235;  cancer  of  peritoneum, 
intestines  and  rectum,  9,608 ;  of  the  breast, 
6,817;  of  the  buccal  cavity,  2,880;  of  the  skin, 
2,670;  of  other  organs  and  parts  not  specified, 
11,685  deaths. 

The  death  rate  from  cancer  increases  rap¬ 
idly  with  age,  but  at  all  ages  over  twenty-five 
the  cancer  death  rates  for  females  are  in  ex¬ 
cess  of  the  corresponding  rates  for  males. 
This  fact  is  precisely  shown  in  the  following 
table,  based  on  the  returns  for  the  registration 
area  of  the  United  States  for  1911,  which  in¬ 
cludes  about  60  per  cent  of  the  total  popula¬ 
tion  : 


CANCER  DEATH  RATE  BY  AGES.  1911.  (RATES 
PER  100.000  POPULATION.) 


Ages. 

Males. 

Females. 

Excess  or  Deficiency 
in  Female  Rate. 

*— •!  c£. 

Under  5 . 

3.1 

3.0 

—0.1 

—3.2 

1.3 

1 . 1 

—0.2 

— 15.4 

10-14 . 

1  .0 

1.5 

+0.5 

+50.0 

15-19 . 

2.9 

1.7 

—1.2 

— 41  4 

20-24 . 

4.9 

4.6 

—0.3 

— 6 . 1 

25-34 . 

8.7 

19.4 

+10.7 

+123.0 

35-44 . J 

31.1 

92.5 

+  61  .4 

+  197.4 

45—54 . 

109.2 

227.0 

+  117.8 

+  107.9 

55—64 . ; 

283.4 

422.3 

+  138. 9 

+49  0 

65-74 . ! 

512.8 

617.8 

+  105.0 

+20.5 

75  -f* . | 

730.5 

848.7 

+  118.2 

+  16.2 

International  statistics  of  cancer  are  not  en¬ 


tirely  trustworthy,  but  in  the  table  following 
the  available  rates  have  been  brought  together 
for  the  decade  ending  with  1909,  including  the 
rate  for  the  registration  States  of  the  United 
States,  which  is  exclusive  of  the  registration 
cities  in  non-registration  States. 


INTERNATIONAL  STATISTICS  OF  CANCER 
MORTALITY,  1900-1909.  (RATES  PER  100,000 
POPULATION.) 


Rates 

per 

100,000 

Popula¬ 

tion. 

Rates 

per 

100,000 

Popula¬ 

tion. 

Switzerland . 

127.7 

Nen  Zealand .  . 

68.1 

9H  S 

65.4 

95.0 

57 . 9 

Scotland . 

90.0  1 

Japan . 

55.6 

England  and  Wales 

89.1 

Denmark . 

51.5 

79  1 

45 . 9 

75.4 

Hungary . 

40.5 

LTnited  States 

Jamaica . 

16.3 

( Reg.  States)  .  .  . 

72  1 

Servia . 

10.5* 

Ireland . 

71.4 

Ceylon . 

5.1 

*  For  1900-1908. 


The  cancer  death  rate  is  shown  to  have 
ranged  from  a  maximum  of  127.7  for  Switzer¬ 
land  to  about  an  average  of  72.1  for  the  regis¬ 
tration  States  of  the  United  States,  down  to 
5.1  for  the  island  of  Ceylon.  When  the  rates 
are  combined  for  the  civilized  countries  for 
which  the  information  is  available,  it  is  found 
that  the  average  rate  in  1900  was  60.2  per 
100,000  of  population,  which  in  1909  had  in¬ 
creased  to  73.5.  This  rate,  however,  is  exclu¬ 
sive  of  the  registration  area  of  the  United 
States,  for  which  the  corresponding  increase 
was  from  63  in  1900  to  73.8  in  1909.  An  in¬ 
crease  in  the  rate  is  shown  for  practically 
every  civilized  country  of  the  world  except 
Switzerland  and  Ceylon.  A  low  cancer  death 
rate  is  met  with  among  Europeans  in  tropical 
countries,  as  shown  by  all  the  available  data 
for  European  settlements  in  Asia  and  Africa. 

For  our  large  Southern  cities,  however,  the 
cancer  death  rate  is  comparatively  high,  as  best 
illustrated  for  the  data  for  the  city  of  New 
Orleans.  During  the  period  1903-12  the  white 
male  death  rate  from  cancer  was  72-6  per  100- 
000  of  population,  against  a  female  death  rate 
of  97.  The  corresponding  cancer  death  rates 
for  the  colored  population  were  49.9  for  males 
and  99.3  for  females.  For  both  sexes  and  races 
combined  the  cancer  death  rate  of  New  Or¬ 
leans  has  increased  from  an  average  of  77-6 
in  1903  to  93.3  in  1912. 

There  are  no  trustworthy  cancer  statistics 
for  the  United  States  as  a  whole  for  years  pre¬ 
vious  to  1900,  with  perhaps  the  exception  of 
the  year  1890.  In  view,  however,  of  the  in-, 
creasing  importance  of  the  practical  question 
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as  to  whether  cancer  is  actually,  or  only  ap¬ 
parently,  on  the  increase,  I  have  brought  to¬ 
gether  the  statistics  for  large  American  cities 
for  the  period  1872-1911.  The  facts  are  sum¬ 
marized  in  the  table  below  by  five-year  periods, 
since  space  is  not  available  to  present  the  in¬ 
formation  in  detail  by  single  years. 


MORTALITY  FROM  CANCER  IN  LARGE  AMERI¬ 
CAN  CITIES,  1872-1911.  (RATES  PER  100,000 
OF  POPULATION.) 


Years. 

Population. 

Deaths. 

Rate. 

1872-1876 . 

21,855,769  | 

8,123 

37.2 

1877-1881  . 

28,262,398 

12,945 

45.8 

1882-1886 . 

34,976,652 

17,035 

48.7 

1887-1891  . 

46,311,653 

23.524 

50.8 

1892-1896 . 

57.733,471  I 

30,950 

53 . 6 

1897-1901  . 

69,074.194 

42.249 

61.2 

1902-1906 . 

82,158,386  ! 

58,665 

71  .4 

1907-1911 . 

93,551,950 

75,312 

80.5 

According  to  this  table  the  cancer  death  rate 


of  large  American  cities  has  increased  from  an 
average  of  37.2  per  100,000  of  population  dur¬ 
ing  the  five  years  ending  with  1876,  to  80.5 
during  the  five  years  ending  with  1911. 

As  a  further  illustration  of  the  apparent  in¬ 
crease  in  the  cancer  mortality,  I  add  the  fol¬ 
lowing  table  for  New  York  City  (Boroughs  of 
Manhattan  and  the  Bronx)  for  the  period  of 
1870-1912 : 

MORTALITY  FROM  CANCER  IN  THE  BOROUGHS 
OF  MANHATTAN  AND  THE  BRONX,  NEW 
YORK  CITY,  1870-1912.  (RATES  PER  100,000 
OF  POPULATION.) 


Years. 

Population. 

Deaths. 

Rate. 

1870-1872 . 

2,886,631 

1,082 

37 . 5 

1873-1877 . 

5,248,319 

2,219 

42.3 

1878-1882 . 

6,025,546 

3,239 

53.8 

1883-1887 . 

6,803,995 

3.774 

55 . 5 

1888-1892 . 

7,913,459 

4,570 

57.7 

1893-1897 

9,325,702 

5,403 

57 . 9 

1898-1902 . 

10,333,322 

7.108 

68.8 

1903-1907 . 

11,947,110 

9.149 

76.6 

1908-1912 . 

13,812,608 

11,239 

81.4 

According  to  this  table  the  cancer  death  rate 
of  the  old  city  of  New  York  has  increased 
from  37.5  per  100,000  of  population  to  81.4  dur¬ 
ing  a  period  of  forty-years. 

Practically  the  same  result  is  shown  for  the 
city  of  Philadelphia,  for  which  the  information 
is  given  below : 

MORTALITY  FROM  CANCER  IN  PHILADELPHIA, 


PA.,  1870-1912.  (RATES  PER  100.000  OF  POPU¬ 
LATION.) 


Years. 

Population. 

Deaths. 

Rate. 

1870-1872 . 

2,074,008 

857 

41.3 

1873-1877 . 

3,802,975  ! 

1.592 

41.9 

1878-1882 . 

4,243,842 

1.954 

46.0 

1883-1887 . 

4,735,326 

2.314 

48.9 

1888-1892 . 

5,248,899 

2,662 

50.7 

1893-1897 . 

5,851,654 

3,250 

55 . 5 

1898-1902 . 

6,471,059 

4,061 

62.8 

1903-1907 . 

7,106,760 

5,513 

77.6 

1908-1912 . 

7,745,038  ! 

6.684 

86.3 

The  foregoing  tabulations  are  derived  from 
the  most  trustworthy  official  sources.  Grant¬ 
ing  that  improvements  in  medical  diagnosis, 
and  particularly  in  death  certification,  in  pari 
account  for  the  increase  in  the  cancer  death 
rate  during  recent  years,  there  can  be  no 
question  of  doubt,  however,  that  there  is  an 
actual  increase  in  the  liability  to  cancer,  as  the 
result  of  causes  and  conditions  which  as  yet  arc 
but  very  imperfectly  known  and  understood. 
The  subject  is  of  considerable  importance  to 
life  insurance  companies,  since  the  chances  of 
adverse  selection  are  much  greater  in  the  case 
of  cancer  than  in  most  of  the  other  physical 
impairments,  more  easily  determined  by  mod- 
•ern  methods  of  physical  and  instrumental  diag¬ 


nosis.  The  experience  of  life  insurance  com¬ 
panies  with  regard  to  cancer  would  make  a 
most  interesting  addition  to  the  literature  of 
the  subject,  but  as  yet  few  companies  have 
given  the  required  publicity  to  the  facts.  The 
following  table  has  been  derived  from  the 
experience  of  the  Insurance  Company  of  Lei]) 
zig,  which  is  one  of  the  oldest  and  most  con¬ 
servatively  administered  of  German  insurance 
companies.  The  table  proves  conclusively  that 
there  has  been  an  increase  in  the  cancer  mor¬ 
tality  of  that  company  at  ages  forty-one  and 
over  during  recent  years,  when  compared  with 
the  experience  of  earlier  years,  and  particu¬ 
larly  at  the  more  advanced  ages  of  life. 

CANCER  MORTALITY  EXPERIENCE  OF  THE 
LEIPZIGER  LIFE  INSURANCE  COMPANY  OF 
GERMANY.  1864-1886  and  188G-1899.  (RATES 
PER  1,000  PERSONS  OBSERVED.) 


1864-1886. 

Ages. 

Persons 

Under 

Observation. 

Nil  mber 
Deaths. 

Rate  per 

1.000 

Observed. 

25-40 . 

16.489 

7 

0.42 

41-50 . 

50,867 

55 

1.08 

51-60 . 

45,137 

122 

2  70 

61-85  . 

35,608 

221 

6.21 

1886-1899 

25-40 . 

34,998 

10 

0.29— 

41-50 . 

1 13,887 

131 

1.15  + 

51-60 . 

98,364 

288 

2.93  + 

61-85 . 

51.634 

388 

7.51  + 

The  foregoing  data  are  merely  intended  to 
emphasize  the  practical  importance  of  cancer 
as  a  life  insurance  problem  when  considered 
(1)  with  regard  to  the  enormous  frequency  of 
cancer  in  adult  life  among  the  American  popu¬ 
lation  of  to-day;  (2)  with  regard  to  the  un¬ 
questionable  increase  in  the  rate  of  cancer 
occurrence,  or,  if  the  theory  of  increased  fre¬ 
quency  is  not  accepted,  at  least  the  evidence  is 
indisputable  that  cancer  is  a  much  more  com¬ 
mon  affliction  than  has  heretofore  been  as¬ 
sumed  to  be  the  case;  (3)  the  difficulty  of 
early  diagnosis  when,  however,  the  facts  of  an 
abnormal  physical  condition  are  already  quite 
well  known  to  numerous  applicants  for  insur¬ 
ance,  although  they  themselves  may  have  but 
an  imperfect  understanding  of  the  danger  of 
an  extremely  critical  situation ;  (4)  the  advisa¬ 
bility  of  active  co-operation  on  the  part  of  life 
insurance  companies  in  the  proposed  campaign 
against  cancer,  and  the  intended  education  of 
the  public  in  the  menace  of  the  disease,  the 
earliest  possible  symptoms  of  cancer  occur¬ 
rence,  and  the  imperative  necessity  of  operative 
treatment  in  the  earliest  ascertainable  stage  of 
the  disease. 


“KNOCKS” 

One  of  the  most  annoying  things  a  life  agent 
has  to  deal  with  is  the  slurring  comments  made 
by  rival  agents  in  regard  to  his  own  company 
and  his  policies.  At  least  ninety-nine  per  cent 
of  these  can  lie  satisfactorily  answered  if  the 
prospect  will  only  give  the  agent  the  chance,  and 
if  he  will  look  at  the  matter  in  a  reasonable 
way.  A  sensational  statement,  however,  on  the 
part  of  a  competitor  will  stand  out  very 
strongly  in  the  intending  insured  s  mind,  for 
he  believes  that  he  has  understood  the  point 
because  of  his  own  intelligence  and  his  ability 
to  quickly  grasp  a  situation. 


it  is  a  shame  that  all  agents  cannot  get  it 
through  their  heads  that  criticism  of  other 
companies,  on  any  pretext,  is  bad.  Life  agents 
are  all  in  the  same  boat,  so  to  speak,  for  they 
are  all  canvassing  along  the  same  lines,  using 
the  same  arguments  as  to  the  strength  of  their 
companies  and  their  contracts,  and  preaching 
the  same  theories.  The  “knocker"  may  succeed 
in  belittling  his  competitor's  cause,  but  even 
though  he  is  successful  once  or  twice  at  it  he 
is  gradually  undermining  his  own.  To  destroy 
confidence  in  any  one  company  will  gradually 
have  a  tendency  to  destroy  confidence  in  the 
whole  structure  and  substance  of  life  in¬ 
surance. 

Then,  too,  there  is  another  side.  When  an 
agent  gets  his  interview,  and  finds  that  the  time 
is  right  to  hammer  at  his  prospect,  he  should 
bear  hard  on  his  own  policies — better  still  on 
the  very  contract  that  he  thinks  is  the  one 
needed — and  he  should  not  risk  incurring  any 
arguments  that  are  foreign  to  the  case  at  hand. 
If  he  turns  aside  from  his  little  “spiel”  to  enter 
into  a  lively  discussion  as  to  the  merits  or  the 
demerits  of  a  rival  company,  he  is  losing 
ground,  and  he  is  failing  to  pin  down  his  man 
as  he  had  intended  to  do  when  the  interview 
started.  More  points  are  raised,  more  doubts 
are  entertained,  questions  come  up  that  are  to 
be  answered,  and  the  unfailing  result  of  such 
a  trend  of  affairs  is  that  the. prospect  remains 
undecided,  the  interview  amounts  to  naught, 
while  the  agent's  best  efforts  have  been  lost  or 
clouded  over. 

A  “knock"  is  usually  easy  to  handle.  When 
the  agent  is  forced  right  down  to  it,  a  few 
words,  spoken  in  a  quiet  and  yet  forceful  way, 
will,  as  a  general  rule,  dispose  of  the  matter  to 
the  satisfaction  of  a  reasonable  man.  And  almost 
any  man  is  reasonable  if  you  take  him  right. 
Once  a  man  has  formed  a  view  he  thinks  it  is  a 
pretty  sound  one,  and  he  does  not  like  to  be 
rudely  shaken  out  of  it.  The  diplomatic  agent 
will  agree  with  him,  apparently,  but  will  add 
one  or  two  modifying  conditions  that  will  en¬ 
tirely  change  his  viewpoint,  and  which  will 
have  the  happy  result  of  making  him  believe 
that  this  new  conclusion  is  the  result  of  his  in¬ 
telligence  and  his  fairness.  But  here  is  a  point 
that  the  agent  should  bear  well  in  mind:  Talk 
up  your  own  company  and  have  your  say.  Do 
not  let  your  man  get  away  from  the  one  idea 
you  are  pounding  into  him  until  you  have  made 
your  point.  If  he  interrupts  to  ask  you.  for 
instance,  if  it  is  not  true  that  your  company 
spends  too  much  money  in  management  ex¬ 
penses,  just  say  that  you  will  answer  that  ques¬ 
tion  in  a  moment,-  and  get  him  back  to  the  big 
subject  as  quickly  as  you  can. 

The  practice  of  twisting  is  thoroughly  ab¬ 
horred  in  these  days,  and  it  has  come  to  be  an 
actual  "Offense  in  the  eyes  of  the  law  and  of  the 
insurance  companies.  The  very  idea  of  it  is 
as  shortsighted  as  it  is  dishonorable.  Twisting 
was  invented  by  the  knocker,  and  was  one  of 
his  mainstays  in  the  canvass. 

The  agent  of  to-day,  however,  has  come  into 
such  a  dignified  position  that  methods  are 
called  for  which  reflect  his  integrity  and  his 
business  conscience.  He  cannot  afford  to  re¬ 
sort  to  “cheap”  tactics  or  to  do  anything  which 
would  tend  to  depreciate  the  dignity  of  his 
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calling.  The  knocker,  let  it  be  hoped,  will  soon 
be  relegated  to  the  discard  like  his  notorious 
ancestor,  the  twister. 


ADDRESS  OF  WM.  M.  McCLENCH 

In  his  address  before  the  students  of  the 
department  of  economics  at  the  Western  Re¬ 
serve  University  at  Cleveland  last  week,  Presi¬ 
dent  William  W.  McClench,  of  the  Massa¬ 
chusetts  Mutual  Life  of  Springfield,  said  in 
part  as  follows : 

There  remain  but  two  topics  of  special  in¬ 
terest  for  me  to  discuss  in  this  lecture,  'these 
are  taxation  of  the  insurance  business  and  Fed¬ 
eral  versus  State  regulation.  Either  of  these 
topics  might  well  be  made  the  subject  of  a 
separate  lecture,  for  there  are  no  phases  of  the 
life  insurance  business  to-day  more  important 
to  companies,  to  policyholders  and  to  the  pub¬ 
lic  than  these  two.  I  can  discuss  them  but 
briefly  and  generally. 

First,  then,  as  to  taxation :  In  one  aspect 
of  the  matter  the  history  of  civilization  may  be 
said  to  be  the  history  of  government.  Among 
all  civilized  people  we  find  some  form  of  gov¬ 
ernment,  either  accepted  voluntarily  by  them 
or  forced  upon  them  by  a  superior  power.  In 
either  case  the  government  must  be  supported, 
and  this  support  comes  from  taxation  in  one 
form  or  another.  Under  our  Federal  form. of 
government  in  the  United  States  we  recognize 
freely  and  voluntarily  two  distinct  and  inde¬ 
pendent  sovereignties— the  State  and  the  Na¬ 
tion.  We  owe  allegiance  to  both,  and  we  con¬ 
cede  to  both  the  right  of  public  support  by 
public  taxation.  Opinions  begin  to  differ  when 
we  approach  the  question  as  to  the  manner  in 
which  this  taxation  shall  be  applied.  Speaking 
generally,  I  may  say  that  the  whole  body  subject 
to  taxation  may  be  divided  into  two  classes — in¬ 
dividuals  and  corporations.  Both  receive  the 
protection  and  benefit  of  the  government,  and 
both  must  contribute  their  share  to  its  support 
and  maintenance.  In  the  class  of  corporations 
comes,  of  course,  the  life  insurance  company. 


Whether  it  is  a  stock  company  or  a  mutual 
company,  it  is  an  entity  and  an  organization 
recognized  by  law,  and  by  virtue  of  its  charter 
entitled  to  carry  on  its  business  in  perpetuity 
so  long  as  it  complies  with  the  laws  of  the 
State  or  of  the  Nation  applicable  to  it.  In 
common  with  all  other  corporations,  therefore, 
it  must  contribute  its  due  and  proper  share  to 
the  support  of  the  government.  The  president 
of  one  of  the  prominent  life  companies  of  the 
country,  in  an  address  delivered  a  few  years 
ago  upon  this  subject,  said  in  reference  to  the 
right  of  a  government  to  tax  a  life  insurance 
company  that  “the  subject  had  passed  long 
ago  out  of  any  question  of  no  tax  on  life  in¬ 
surance.  The  question  now  is,  how  much  of 
a  tax,  what  shall  be  its  form,  and  how  uni¬ 
formly  shall  it  be  applied  in  this  necessary 
inter-State  business  in  order  to  conserve 
policyholders’  equities,  mutual  practice,  inex¬ 
pensive  accounting  and  the  mathematical 
theory  upon  which  the  business,  all  statutory 
reserves  and  all  policy  guarantees  exist.” 

Tax  Borne  by  Policyholders 

The  present  burdensome  taxation  imposed 
by  the  States  upon  the  insurance  companies  is, 
of  course,  borne  by  the  policyholders.  They 
do  not  fully  appreciate  to  what  extent  they 
are  now  contributing  to  the  public  funds 
through  this  excessive  taxation.  If  the  policy¬ 
holders  of  the  country  were  made  familiar 
with  the  figures  I  have  just  given  you  I  be¬ 
lieve  such  knowledge  would  lead  to  the  crea¬ 
tion  of  a  public  sentiment  which  would  insist 
upon  a  correction  of  the  injustice  now  being 
done.  All  legislatures  are  looking  for  revenue 
for  their  respective  States,  and  they  are  slow 
to  reduce  their  incomes.  The  money  collected 
from  insurance  companies  is  easily  collected, 
and  the  States  will  not  readily  nor  willingly 
surrender  their  rights  to  enforce  its  collection. 

These  considerations  bring  us  to  the  re¬ 
maining  topic  to  be  discussed — Federal  versus 
State  regulation  of  insurance.  There  is  at 
present  much  discussion  among  life  insurance 
officials  representing  many  millions  of  policy¬ 
holders  in  the  country  concerning  the  advisa¬ 


bility  and  the  possibility  of  securing  some 
measure  of  Federal  regulation.  If  such  regu¬ 
lation  could  be  secured  it  might  relieve  the 
companies  from  some  (at  least)  of  their  ex¬ 
isting  burdens  and  substitute  one  master  for 
the  forty-eight  masters  to  whom  companies 
now  doing  business  in  all  States  must  submit. 

It  remains  to  inquire  if  Federal  supervision 
can  be  accomplished.  It  is  not  contended  that 
such  supervision,  if  established,  would  or 
could  deprive  any  State  of  its  right  to  super¬ 
vise  and  control  its  own  corporations.  The 
Supreme  Court  has  said,  in  substance,  that  in¬ 
surance  is  not  commerce,  but  this  declaration 
was  made  in  the  absence  of  any  Federal  statute 
in  reference  to  the  matter.  It  remains  to  be 
determined  what  the  court  would  say  as  to  the 
constitutionality  of  an  act  of  Congress  specifi¬ 
cally  providing  that  insurance  is  commerce. 

Necessity  to  Protect  Public 

I  have  called  to  your  attention  the  reasons 
underlying  government  supervision  and  its 
necessity  for  the  information  and  protection 
of  the  public.  Unfortunately  for  life  com¬ 
panies  and  for  the  public  as  well,  this  super¬ 
vision  is  not  always  committed  to  competent 
or  even  to  friendly  officials  It  may  indeed  be 
true  that  Commissioners  of  Insurance  in  the 
various  States  cannot  all  be  actuaries,  and  that 
legislators  can  not  all  be  thoroughly  posted  as 
to  the  doctrine  of  chances  to  human  affairs. 
They  may  not  be  fascinated,  as  Mr.  Charlton 
T.  Lewis  once  said,  “by  the  precision  of  its 
theory,  the  beauty  of  its  fundamental  reason¬ 
ing  and  the  accuracy  of  its  predictions,”  nor 
especially  enthusiastic  about  that  “miracle  of 
mathematics  and  pride  of  nature,  the  curve,” 
but  they  should  at  least  be  men  who  have  some 
intelligent  comprehension  of  the  value  and  im¬ 
portance  of  life  insurance  in  the  affairs  of 
men.  Especially  ought  legislators  both  in 
State  and  in  nation  to  realize  that  life  insur¬ 
ance  meets  a  great  need  of  mankind  and  that 
not  by  hampering  its  growth  nor  limiting  its 
influence,  but  by  fostering  and  encouraging  it 
can  they  best  serve  humanity. 
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THE  ROMANCE  OF  THE  ROAD 


A  Series  of  Life  Insurance  Soliciting 
Experiences 


(Fourth  Instalment) 

Strange  Wares 

Until  the  life  insurance  solicitor  has  been 
called  upon  to  settle  his  first  death  claim,  to 
deliver  the  narrow  slip  of  paper  that  means 
everything  to  the  distraught  beneficiary,  he 
will  never  fully  understand  the  strange  nature 
of  the  wares  he  has  been  peddling  from  office 
to  office.  There  is  only  one  man  of  whom  I 
have  ever  heard  that  carries  with  him  in  his 
pocket  a  satchel  consolation  in  dollars  and 
cents  for  those  who  sorrow  for  the  death  of  a 
dear  one ;  who  can  bring  hope  in  the  midst  of 
despair ;  who  in  a  measure  provides  a  father 
for  the  fatherless  and  a  protector  for  the 
widow.  These  things  are  freely  offered  and 
sold  as  if  they  were  the  patent  ink  erasers  and 
hook  subscriptions  of  other  agents.  Not  but 
what  book  subscriptions  and  ink  erasers  are 
all  right  enough  in  their  way,  but  the  offerings 
of  a  life  insurance  solicitor  are  curiously  and 
amazingly  different.  And  if  the  life  insurance 
agent  does  not  fully  appreciate  the  nature  of 
the  commodities  in  which  he  traffics  he  has 
failed  to  grasp  the  beautiful  significance  of  his 
calling. 

The  peculiar  nature  of  his  profession  should 
always  enable  the  earnest  solicitor  to  meet  the 
rebuffs  of  his  business  day  with  proper  dignity, 
and  refusals  to  consider  his  wares  with  the 
determination  to  await  his  opportunity  and 
offer  them  again  and  again,  and  once  again. 

The  Apple  of  Life 

Perhaps  you  remember  the  Eastern  tradition 
of  the  apple  of  life  that  the  younger  Lord 
Lytton  has  put  into  sonorous  verse.  The 
apple  was  brought  as  an  offering  to  great 
King  Solomon.  The  wisest  of  men  decided 
that  he  did  not  care  to  live  forever  on  earth, 
and  put  the  apple  to  one  side  untasted.  The 
tale  was  overheard  by  a  favorite  of  the  king 
and  the  apple  was  stolen.  For  a  long  time  it 
passed  from  hand  to  hand.  All  who  had  tem¬ 


porary  possession  of  it  decided  that  for  an¬ 
other  everlasting  life  might  be  good,  but  for 
them  themselves  such  a  promise  meant  noth¬ 
ing.  At  length  the  apple  came  into  the  hands 
of  a  woman  of  the  streets,  who  rejected  with 
sorrow  the  thought  that  such  as  she  should 
live  forever.  She  believed  that  there  was  but 
one  in  the  entire  world  that  was  wise  and  good 
enough  for  everlasting  life,  and  so  again  was 
brought  the  apple  to  King  Solomon. 

The  end  of  the  tale  is  that  the  great  ruler 
caused  the  apple  to  be  sealed  up  in  an  urn  for 
all  time;  for  he  well  knew  that  there  was  not 
one  of  mankind  that  would  profit  by  everlast¬ 
ing  life  on  earth. 

If  the  desire  for  everlasting  life  on  earth  is 
not  the  desire  of  humanity,  nor  would  we  who 
are  here  placed  wish  to  live  always,  yet  there 
is  implanted  deep  in  our  hearts  the  desire  that 
those  we  love  shall  not  suffer  because  we  pass 
away. 

Pictures  on  Office  Walls 

If  the  solicitor  could  carry  in  his  satchel 
dear  pictures  of  the  wares  he  offers,  think  of 
the  interest  of  the  men  he  interviewed !  Just 
suppose  that  the  solicitor  had  with  him  a  kind 
of  magic  machine,  with  which  he  could  foretell 
the  future  in  a  series  of  pictures.  Before  the 
startled  man  who  had  just  stated  he  “did  not 
believe  in  life  insurance”  there  would  be 
flashed  on  the  office  wall  a  picture  of  the  man’s 
wife  and  children  in  comfort  and  happiness 
around  the  evening  lamp.  Then,  perhaps,  he 
would  see  himself  passing  quickly  to  the  Great 
Unknown  in  an  accident;  would  follow  on 
the  wall  the  years  after  his  death — his  wife, 
worn  to  a  shadow,  toiling  hopelessly,  and  his 
children  ready  to  do  anything,  perhaps  even 
dishonor  or  crime,  for  a  little,  a  very  little, 
money. 

Let  us  suppose  that  the  agent  then  throws 
into  his  magic  machine  another  series  of  pic¬ 
tures.  The  man  who  does  not  believe  in  life 
insurance  sees  on  the  wall  strangely  different 
scenes  after  his  own  death.  Always  the  back¬ 
ground  of  the  picture  is  a  policy  of  life  insur¬ 
ance,  the  amount  printed  across  the  face  in 
figures  of  the  brightest  gold.  He  sees  his  wife 
living  in  modest  comfort;  the  boys  and  girls 
getting  a  good  school  education ;  and  the  boys 
graduating  into  college  or  business,  while  the 


girls  are  happily  married  to  their  social  equals. 
The  contrast  between  the  two  series,  separated 
by  the  curtain  of  paper  with  the  golden  letters, 
is  the  difference  of  despair  and  hope,  or  the 
difference  between  agony  and  joy. 

Words  Instead  of  Pictures 

The  solicitor  does  not  carry  a  lantern  of 
magic  slides,  but  he  has  the  God-given  power 
of  imagination,  and  he  has  the  power  of 
speech.  There  are  men  who  have  so  trained 
these  two  faculties  that  to  hear  them  is  almost 
like  seeing  with  the  eye  the  most  wonderful 
of  pictured  scenes.  The  present  fades  into 
nothingness  and  the  future  slips  out  of  the 
haze  and  becomes  the  reality  of  realities. 

But  no  man  can  picture  movingly  what  is 
not  visual  unless  with  his  own  heart  he  feels 
the  thing  his  tongue  describes. 

An  Inventory  of  the  Solicitor's  Wares 

The  salesman  who  sells  ordinary  merchan¬ 
dise  carries  with  him  a  complete  catalogue  of 
what  his  house  has  for  sale;  he  knows  the 
make-up  of  his  goods,  whether  of  cotton,  wool 
or  silk,  their  wearing  qualities,  and  a  hundred 
and  more  things  concerning  them.  Let  the 
life  insurance  salesman  catalogue  in  his  mind 
the  wonderful  excellences  of  his  invisible 
merchandise.  Let  him  make  his  inventory  of 
all  the  ways  in  which  the  buyer  and  the  buyer’s 
family  will  ultimately  profit  by  purchasing  a 
sheet  of  paper;  a  sheet  of  paper  that  has  the 
well-nigh  magical  powers  of  providing  food 
for  the  hungry,  blocking  the  road  to  the  alms¬ 
house  and  potter’s  field,  opening  the  door  of 
colleges  for  the  sons,  lifting  a  shield  between 
daughters  and  a  dishonorable  life,  soothing 
the  last  moments  of  the  purchaser  himself,  and 
almost  changing  the  pains  of  death  into  vic¬ 
tory.  Such  are  the  wares  that  the  life  in¬ 
surance  solicitor  hawks  through  the  streets ! 
Wonder  it  is  that  with  this  merchandise  under 
his  arm  or  in  his  pocket  that  all  doors  do  not 
fly  open  to  him,  and  that  a  visit  from  the 
vendor  should  not  he  thought  to  be  the  greatest 
of  honors. 

Proud  of  His  Merchandise 

When  he  thinks  of  these  things  the  solicitor’s 
backbone  should  stiffen  as  if  to  steel  and  his 
chin  should  lift  itself.  His  profession  should 
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be  to  him  the  most  honorable  of  any.  Never 
should  he  allow  anyone  to  speak  slightingly  of 
the  noble  merchandise  in  which  he  traffics,  and 
he  should  look  upon  his  trade  as  the  greatest 
of  modern  weapons  against  the  ancient  enemy 
of  his  race. 


LIFE  ASSURANCE  IN  GREAT 
BRITAIN 

[From  Our  London  Correspondent] 

I  he  Board  of  Trade  Blue  Book,  containing 
the  statements  of  life  assurance  and  annuity 
business  deposited  with  that  authority  during 
the  year  ended  December  31,  1912,  has  just 
been  published,  and,  as  usual,  closes  with 
some  excellent  summaries.  Of  the  informa¬ 
tion  these  provide  the  following  total  results 
are  of  general  interest: 

New  Business 

The  returns  of  the  ordinary  companies  es¬ 
tablished  within  the  United  Kingdom  are  di¬ 
vided  as  between  business  within  and  without 
the  United  Kingdom.  The  number  of  new 
policies  issued  “within”  was  245,137,  for  sums 
assured  totaling  £49,769,241,  and  producing 
in  single  premiums  £399,245,  and  yearly  re¬ 
newal  premiums  of  £1,983,241.  Each  item 
shows  a  decrease  when  compared  with  the  pre¬ 
vious  years  as  follows:  Number  of  policies, 
2478,  sums  assured  £3i9°5i4/8,  single  pre¬ 
miums  £7780,  and  yearly  renewal  premiums 
£  r97>073-  1  he  number  of  new  policies  issued 

without  was  19,886,  showing  an  increase  of 
602;  the  sums  assured  totaled  £8,231,890,  or 
£487,152  more  than  in  1911.  The  single  pre¬ 
miums  were  £8117,  and  the  yearly  renewal 
premiums  were  £349,840,  being  an  increase  of 
£  20,702. 

1  he  business  of  the  industrial  companies  es¬ 
tablished  within  the  United  Kingdom  is  con¬ 
fined  to  the  l  nited  Kingdom.  The  number  of 
policies  issued  was  7-907T77,  assuring  £76,- 
506.272.  In  number  the  policies  show  a  de¬ 
crease  of  257,677,  but  no  comparison  is  made 
as  regards  amount. 

Companies  established  out  of  the  United 
Kingdom  secured  6548  policies  “within,”  as¬ 
suring  £2,606,960,  and  yielding  in  single 
premiums  £3°, 577  and  in  yearly  renewal 
premiums  £111,682.  The  first  two  items  show 
increases  of  .444  and  £7676.  respectively. 

I  here  was,  however,  a  decrease  of  £8174  in 
single  premiums,  but  a  rise  of  £7048  in  yearly 
renewal  premiums. 

Revenue  Accounts 

Of  ordinary  companies  established  within 
the  United  Kingdom  the  life  assurance  fund  at 
the  beginning  of  the  year  amounted  to  £348,- 
209,716,  and  at  the  close  to  £359,775,216, 
showing  an  increase  of  £11,565,500.  The  pre¬ 
miums  (new  and  renewal)  on  business  within 
the  United  Kingdom  were  £26,471,580,  an  in¬ 
crease  of  £607,260:  and  those  on  business 
without  came  to  £3.231,637,  an  increase  of 
£  101,553.  The  amounts  received  in  respect 
of  annuities,  both  within  and  without  the 
United  Kingdom,  show  a  decrease;  the  former 
producing  £2.177,452.  a  decrease  of  £17,450. 
while  the  latter  yielded  £94,015,  a  decrease  of 


£303-  Interest,  less  tax,  at  £13,670,729, 
shows  the  substantial  increase  of  £503,872. 
Under  the  heading  of  increase  in  value  of  in¬ 
vestments  £47,181  is  returned,  and  under  that 
of  “miscellaneous”  £210,720. 

The  claims  on  business  within  the  United 
Kingdom  were  £20,097410,  or  £874,288  more 
than  in  the  year  preceding,  while  those  on 
business  without  the  United  Kingdom  took 
£2,460,388,  a  rise  of  £229,756.  Surrenders 
were  £2,167,625  and  £236,555,  respectively, 
with  increases  of  £135,164  and  £3105.  An¬ 
nuities  required  £2,435,747  and  £131,613,  with 
increases  of  £89,365  and  £1125.  Bonuses  in 
cash  and  in  reduction  of  premium  took  £1,479,- 
572  and  £74,567,  with  increases  of  £240,830 
and  £38,810.  Commission  on  business 
“within”  comes  out  at  £1,247466,  a  decrease 
of  £24,373;  and  on  business  “without”  at 
£278,053,  an  increase  of  £4249.  Expenses  of 
management,  at  £2,435,088,  increased  £97,- 
878;  but  shareholders’  dividends  and  profits 
show  a  decrease  of  £12,067,  absorbing  £476,- 
624,  while  the.  sums  written  off  as  depreciation 
or  carried  to  investment  reserve  totaled 
£817,706. 


£  19-7 1 5-  A  sum  of  £2,955,849  was  added  to 
the  life  assurance  fund,  which  at  the  end  of 
the  year  stood  at  £49,240,8 23. 

Companies  established  out  of  the  .United 
Kingdom  show,  in  respect  of  business 
"within”:  Premiums,  £1,558,652;  annuities 

(receipts),  £398,242;  claims,  £822,298;  sur¬ 
renders,  £221,759;  annuities  (payments), 
£238485;  bonuses  in  cash  and  in  reduction  of 
premium,  £214,221,  and  commission,  £81,423. 
1'he  other  items  are  not  divided. 

Balance  Sheets 

The  ordinary  life  companies  established 
within  the  United  Kingdom  show  a  capital  of 
£16,318,900,  and  life  and  annuity  funds  of 
£ 355 -901  j256  ;  while  industrial  companies  have 
a  capital  of  £2,515,950  and  funds  of  £52,462,- 
502,  the  total  life  and  annuity  funds  thus  being 
£408,363,758. 

Assurances  in  Force 

Of  considerable  interest  is  the  statement  of 
assurances  in  force  taken  from  the  last  valua¬ 
tion  returns  and  which  is  given  in  considerable 
detail.  The  following  are  the  totals: 


ORDINARY  COMPANIES. 
With  Profits. 


Table. 

No. 

Amount. 

Increase  Over  Previous 
Year’s  Summary  Figures. 

No. 

Amount. 

Whole  term  of  life.  . 

799,669 

72,718 

1,582,798 

55,872 

11,932 

• 

356,317,048 

43,604,373 

262,484,943 

7,422,699 

5,397,443 

7,863 

73 

65,133 

5,294 

3,101 

s 

3.663.282 

983,368 

12,530,214 

512,664 

1,742,719 

Limited  premiums. .  . 

Endowment  assurances.  . 

Joint  lives  and  joint  endowment  assurances 

Contingent  and  issue,  etc. . .  . 

Total . 

2,522,989 

675,226,506 

81,464 

19,432.247 

_ 

Whole  term  of  life . 

Limited  premiums . 

Endowment  assurances .  .  . 

Endowments . 

Joint  lives  and  last  survivor 
Contingent  and  issue,  etc .  . 

Total . 


Without  Profits. 


170,884 

67,515,272 

6,444 

1 .685,863 

20,168 

9,753,980 

782  ; 

708.994 

178,688 

37,466,662 

5,066 

1.345.217 

36.796 

7,516,183 

8,909  i 

2,149,107 

4,854 

1,955,582 

306 

30,365 

34.019 

27,703,285 

1.576 

1,570,171 

445,409 

151,910,964 

23,083 

7,489,717 

Annuities. 


Immediate .  49  04Q 

— ; — r 

125,863 

29,491 

Deferred .  *>6905 

3,035 

539  j 

THE  INDUSTRIAL  COMPANIES  SHOW  THE  FOLLOWING  RESLTI.TS: 


Table. 

No. 

Amount. 

Whole  term  of  life . 

£ 

297,871,609 
21,957,442 
14,444.706 
12,876,593 
5,959,352  , 

Endowments . 

Endowment  assurances.  .  . 

Joint  lives,  etc . 

Free  and  paid-up  policies  (mostly  whole  life). . 

Totals . 

353,109,702 

- - -  - — _ •  !' 

London,  E.  C.,  May  16,  1913. 


Industrial  companies  show  premiums  of 
£16,277.509,  an  increase  of  £570,295,  and  in¬ 
terest,  less  tax,  £1.716,876,  an  increase  of 
£115.483.  The  principal  items  of  outgo  were: 
Claims,  £6,622,369.  an  increase  of  £416,576; 
commission,  £4,044,237,  an  increase  of  £119,- 
515;  expenses  of  management,  £3,018,200,  an 
increase  of  £9,957,  and  shareholders’  divi¬ 
dends  and  profits,  £720.096,  an  increase  of 


THE  FARMER  AND  LIFE  IN¬ 
SURANCE 

There  are  agents  working  in  the  farming 
sections  who  occasionally  express  dissatisfac¬ 
tion  with  the  territory  that  they  are  called 
upon  to  cover,  alleging  that  the  business  is 
hard  to  write  and  their  incomes  from  com¬ 
missions  correspondingly  slim. 


TrrilT*^ 
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Let  us  briefly  analyze  the  situation. 


The  residents  of  the  country  districts  in  the 
United  States — in  other  words,  the  fanners, 
their  wives  and  families— are,  as  a  class, 
thrifty  and  economical.  There  will  be  none, 
we  imagine,  who  will  attempt  to  controvert 
that  statement,  none  who  will  contend  that,  as 
a  class,  the  dwellers  upon  our  farms  are  less 
provident  than  those  of  a  similar  station  in 
life  who  inhabit  the  cities.  Why,  then,  should 
it  be  difficult  to  insure  the  farmer,  if  it  is  dif¬ 
ficult  ? 

Apparently  it  must  be  for  one  of  two  rea¬ 
sons,  or  possibly  both:  either  they  are  not 
convinced  of  the  desirability — nay,  the  neces¬ 
sity — of  insurance,  or  they  are  not  financially 
able  to  increase  their  line  if  they  are  already 
insured. 

If  the  former  reason  obtains  then  it  is  clear 
that  there  is  educational  work  to  be  done  in 
the  farming  sections  by  intelligent  and  per¬ 
suasive  insurance  salesmen.  If  the  farmer  has 
money  to  invest  and  it  goes  into  automobiles 
rather  than  into  life  insurance  policies,  what 
excuse  can  be  offered  by  the  insurance  men 
who  visit  the  farming  sections?  Let  us  now 
consider  for  a  moment  the  second  point:  Is 
the  farmer  equipped  financially  for  further  in¬ 
vestment  in  life  insurance?  An  answer  in  the 
affirmative  would  seem  to  be  amply  justified 
for  several  reasons. 

The  year  1912  was  marked  by  bumper  crops 
all  over  the  country.  Who  is  there  who  reads 
the  papers  and  is  not  familiar  with  the  fact 
that  during  the  harvest  time  of  1912  the  cry 
from  the  farming  sections  was  ever  for  men, 
and  more  men,  in  order  that  the  tremendous 
crops  must  be  promptly  harvested  ? 

The  foregoing  is  history  and  cannot  be  dis¬ 
proved,  and  it  helps  to  establish  as  a  fact  that 
the  farmers  of  the  United  States  had  a  good 
year  in  1912  and  are  financially  able  to  talk 
business  with  the  insurance  man. 


But  some  readers  will  demand  figures ;  it’s 
characteristic  of  insurance  men.  Let  us  there¬ 
fore  quote  briefly. 

A  paper  of  large  circulation  in  the  West, 
Hoord’s  Dairyman,  has  secured  information 
from  some  of  its  subscribers  as  to  their  net 
incomes,  amount  of  life  insurance  carried,  etc. 

Of  those  who  gave  this  information  57  per 
cent  owned  their  homes  free  of  mortgage;  59 
per  cent  carried  life  insurance,  of  which  47 
per  cent  were  in  fraternal  organizations.  The 
information  further  shows  that  the  average 
'  yearly  income  was  over  $1300. 

The  foregoing  should  make  the  farmer  loom 
large  as  an  insurance  prospect. 


Policy  Loans 


1  The  sentiment  of  your  directors  regarding 
policy  loans  has  been  so  fully  expressed  in 
their  previous  reports  that  extended  comment 
regarding  them  seems  unnecessary  here.  The 
facility  with  which  such  loans  may  be  obtained 
leads  to  their  use  oftentimes  for  the  purpose  of 
relieving  only  some  temporary  inconvenience. 
A  loan  so  made,  however,  usually  becomes  a 
permanent  incumbrance  on  the  policy.  It  re¬ 
duces  the  protection  for  which  the  insurance  is 
carried,  and  imposes  a  hardship  upon  the  bene¬ 
ficiary,  in  most  instances  far  in  excess  of  any 
benefit  which  it  confers  upon  the  insured. — An¬ 
nual  Reports  of  State  Mutual  Life  of  Worcester 
for  1912. 


A  WORD  TO  INSURERS 

IF  you  were  making  your  will  you 
would  quietly  sit  down  with  vour 
lawyer  and  carefully  consider  evert  de¬ 
tail  with  him.  You  would  make  a  confi¬ 
dant  of  him,  explaining  exactly  what 
you  were  undertaking  to  accomplish. 

Your  life  insurance  is  no  less  impor¬ 
tant.  It  provides  for  new  conditions 
which  will  attach  to  your  death  or  old 
age.  It  coins  your  good  intentions  and 
disappointments  into  success.  Your  will 
simply  distributes.  Your  life  insurance 
may  prove  to  be  of  far  greater  impor¬ 
tance  than  your  will.  Do  not  put  an 
agent  off  by  saying  that  you  will  see 
him  “again”  or  “some  time.”  You  should 
set  a  definite  time  and  then  dismiss 
everything  else  from  your  mind  while 
considering  this  subject.  If  you  will 
explain  to  the  agent  what  you  wish  to 
accomplish  he  will  tell  you  how  it  can 
best  be  done.  You  are  not  obliged  to 
insure.  You  are  not  committing  your¬ 
self,  but  only  in  this  way  are  you  en¬ 
abled  to  arrive  at  any  intelligent  conclu¬ 
sion.  Men  sometimes  feel  that  they  are 
being  bored  when  a  solicitor  makes  fre¬ 
quent  calls  on  them.  This  is  usually 
due  to  their  not  being  more  definite  and 
frank  with  him.  Men  take  the  time  to 
consider  before  insuring,  and  is  there 
not  too  much  at  stake  to  reject  life  in¬ 
surance,  or  to  delay  making  application, 
without  also  well  considering  what  may 
be  the  result?  The  agent  is  your  life 
insurance  attorney  and  adviser,  anxious 
to  serve  and  benefit  you ;  and  since  you 
do  not  go  to  him,  he  must  come  to  you. 
Your  life  insurance  should  not  be 
slighted. 

N.  B. — The  above  effective  argument  will 
be  found  useful  by  agents  with  tardy  pros¬ 
pects.  Managers  and  agents  desiring  copies 
in  slip  form  should  communicate  with  The 
Spectator  Company,  135  William  street,  New 
York. 


THE  LIGHTER  SIDE  OF  ACTUARIAL 
WORK 

One  of  the  interesting  features  of  the  semi¬ 
annual  meetings  of  the  Actuarial  Society  of 
America  is  the  banquet  which  winds  up  the  pro¬ 
ceedings.  Around  the  dining  table  the  men  of 
figures  forget  such  things  as  mortality  tables, 
graduation,  interpolation,  and  all  the  formula 
which  enter  into  their  daily  work  and  pass  the 
time  with  quip  and  jest.  There  are  talks  made 
which,  though  never  printed,  are  remembered 
for  long  periods  and  the  bond  of  friendship  is 
more  closely  cemented.  Some  of  the  speeches 
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are  worthy  of  a  wider  audience,  for  like  the 
preacher  who  >felt  that  his  sermons  might  be 
omitted,  inasmuch  as  the  persons  he  wished  to 
reach  were  not  in  church,  oftentimes  a  speaker 
talks  to  people  who,  by  their  very  presence, 
show  that,  they  coincide  with  his  views.  A 
speech  made  at  the  recent  banquet  of  the  Actu¬ 
arial  Society  in  New  York  by  Henry  Moir, 
actuary  of  the  Home  Life,  comes  under  this 
classification  and  its  reproduction  here  ought 
to  induce  some  of  the  absentee  actuaries  to  at¬ 
tend  future  meetings.  Incidentally,  the  speech 
also  shows  that  the  actuarial  profession  does 
not  deal  solely  in  algebraic  formulae,  but  pos¬ 
sesses  the  saving  grace  of  humor. 

Our  thoughtful  and  courteous  president  was 
good  enough  to  give  me  due  warning  that  I 
would  be  called  upon,  also  that  I  could  speak 
on  whatever  topic  might  appeal  to  me.  The 
scope  of  my  opportunity  is  as  broad  as  the 
universe,  and  I  hesitate  to  confine  it  by  the  se¬ 
lection  of  any  one  subject.  Indeed,  I  should 
prefer  to  do  like  Artemus  Ward  and  talk  at 
random,  as  you  will  remember  he  did  when  he 
lectured  on  “The  Babes  in  the  Wood.”  The 
“babes”  came  in  for  a  very  small  share  of  his 
attention,  and  apparently  I  may  talk  to  you— 
and  you  are  bound  to  listen— whether  I  take  up 
the  subject  of  “The  Income  Tax,”  which  some 
speakers  have  already  mentioned,  the  recent 
buffrage  Parade,”  but  that  is  a  delicate  sub¬ 
ject  with  Mr.  Hunter  and  some  others,  or  dis¬ 
cuss  the  technique  of  that  greatest  of  the 
modern  masterpieces  “Nude  Descending  Stair¬ 
case.” 

We  actuaries  are  not  so  far  apart  from  the 
Cubists  as  some  of  us  might  suppose.  We  must 
be  more  or  less  superstitious  and  mystic,  in 
view  of  the  signs  and  symbols  used  for  purposes 
which  outsiders  seem  to  think  “divination,” 
and  some  of  our  younger  students  are  inclined  to 
call  “diabolical.”  Anyhow,  a  new,  well-gradu¬ 
ated  table  with  flowing  curved  lines  is  as  inter¬ 
esting  to  actuaries  as  cheese  to  a  mouse.  Just 
at  present  the  tables  before  us  have  absorbed 
our  attention,  and  probably  most  of  you  will 
agree  that  the  Muschenheim  Graduation  is  far 
superior  to  the  Method  of  Moments,  or  even 
that  other  system  of  graduation  whose  high- 
sounding  title  rolls  from  the  lips  like  an  echo  cf 
Niagara — “The  Method  of  Osculatory  Interpola¬ 
tion.”  On  an  occasion  like  this  I  feel  like  fol¬ 
lowing  the  suggestion  already  made  by  our 
president,  and  add  to  his  remarks  on  “The  So¬ 
cial  Aspects  of  Actuaria.” 

It  is  not  alone  from  the  professional  view¬ 
point  that  these  semi-annual  meetings  appeal  to 
us.  I  find  myself,  as  I  know  you  do  too.  look¬ 
ing  forward  eagerly  to  the  meeting  w-ith  old 
friends,  many  of  whom  we  have  an  opportunity 
to  see  and  greet  with  cordial  handclasp  only  at 
these  times— some  of  whom  were  at  school  with 
us.  As  Lord  Dundreary  said,  in  speaking  of  the 
reason  for  his  affection  for  his  brother  Sam — 
“W-when  we  were  b-boys  we  were  1-lads  to¬ 
gether!”  That  genial  nobleman  knew  the  true 
value  of  social  intercourse  when,  in  comment¬ 
ing  on  the  proverb  “Birds  of  a  feather  flock  to¬ 
gether,”  he  asked  “Who  ever  heard  of  a  b-bird 
being  such  a  d-durn  fool  as  to  g-go  off  in  a 
c-corner  and  flock  all  alone  b-by  himself?” 

I  cannot  express  my  personal  appreciation 
properly  of  the  friendship  I  have  enjoyed  at.  the 
hands  of  several  of  the  older  men  in  the  Soci¬ 
ety— Mr.  McClintock  was  kind  to  me  from  the 
first  day  I  arrived  in  America.  Many  times  he 
took  a  great  deal  of  trouble  in  discussing  my 
affairs,  my  aims,  and  the  work  I  was  doing. 
From  a  professional  as  well  as  a  personal 
standpoint  I  have  such  a  warm  appreciation  of 
Mr.  McClintock  that  my  gratitude  to  him  for 
all  his  trouble  cannot  be  expressed.  Where  so 
many  of.  us  have  similar  feelings  towards  the 
Nestor  of  our  profession.  I  would  call  upon  you 
to  rise  and  drink  a  toast  to  the  continued  health 
and  happiness  of  Emory  McClintock.  whose 
thoughts,  we  may  be  sure,  are  with  us.  although 
he  is  not  able  to  be  here  himself.  (Toast  was 
drunk  with  enthusiasm.) 

But  Mr.  McClintock  is  not  alone  in  his  kind¬ 
ness  towards  young  men.  Mr.  Weeks,  Mr.  Ire¬ 
land,  Mr.  Fackler  (I  was  almost  mentioning  Mr. 
Macaulay,  but  he  is  too  young  a  man  to  be  put 
in  that  class) — these  and  many  others  have  been 
a  help  and  source  of  inspiration  to  us  younger 
members.  Now  while  I  speak  feelingly  of  the 
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wisdom  and  kindness  which  increase  with  years, 
I  can  scercely  claim  to  be  quite  a  young  man 
myself;  since  1  have  been  twenty-seven  years  in 
life  insurance  I  can  speak  to  some  of  the  boys 
as  a  man  of  experience  and  to  all  of  them  I 
would  urge  that  they  do  not  neglect  these  op¬ 
portunities  of  meeting  with  their  seniors  and 
juniors  in  the  profession. 

We  must  view  this  society  as  a  college  man 
does  his  Alma  Mater.  Nourish  that  spirit  of 
fraternalism  which  exists  in  the  college  soci¬ 
eties  not  only  prior  to  obtaining  one’s  “sheep¬ 
skin”  but  in  the  long  years  after  when,  in  the 
dim  perspective,  college  work  seems  but  a  hey¬ 
day  of  youthful  joy.  To  be  sure,  membership  in 
the  Actuarial  Society  lacks  the  picturesque  de¬ 
tail  which  attends  initiation  in  a  fraternity 
it  is  not  necessary  to  turn  handsprings  down  the 
entire  length  of  Broadway  at  an  hour  when 
traffic  is  most  crowded,  nor  to  garb  oneself  in 
the  robes  of  infancy  and  parade  through  the 
streets  clutching  a  baby’s  feeding-bottle— a 
sight  which  recently  delighted  an  enthusiastic 
body  of  students.  No,  a  man's  mental  prowess 
and  moral  rectitude  furnish  the  only  key  to  un¬ 
lock  the  Gates  of  Actuaria. 

Our  meetings  are  not  so  frequent  as  to  become 
a  bad  habit  by  excess,  while  the  friendships  we 
thus  keep  warm  not  only  afford  social  pleasure 
but  also  lead  us  to  higher  things.  How  little 
do  we  know  the  effect  our  friends  have  upon 
our  character!  Here  wre  meet  people  we  can 
both  like  and  admire — keen  intellects  which 
sharpen  our  own  wits,  kindly  souls  which  draw 
out  our  best  feelings.  We  don’t  have  much  of 
the  “Dundreary”  type  of  friendship,  perhaps — 
“He's  an  awful  f-fool,  b-but  you’d  like  him!” 
On  the  contrary,  we  have  exercises  in  character¬ 
building.  You  may  remember  the  aphorism; 

“Reputation  is  what  men  and  women  think 
of  us; 

“Character  is  what  God  and  the  angels  know 
of  us.” 

Our  reputations  may  be  known  to  strangers 
and  acquaintances,  but  our  characters  are  not 
only  known  to  but  are  moulded  by  our  friends. 
If.  then,  we  build  up  character  by  intercourse 
with  souls  and  minds  strong  and  congenial,  we 


may  leave  our  reputations  to  others,  and  need 
not  be  “seeking  the  bubble  reputation,”  which 
is  like  Maeterlinck's  “Blue  Bird,”— more  diffi¬ 
cult  to  find  the  more  we  search. 

It  has  been  wisely  said  of  friendship  that  “we 
buy  our  entrance  to  this  guild  by  a  long  pro¬ 
bation,”  and  the  usefulness  of  a  real  friend  is 
well  illustrated  by  the  case  of  a  young  man  who 
after  only  one  or  two  meetings  with  a  very 
pretty  girl — the  only  child  of  a  widow — had 
fallen  desperately  in  love  and  wanted  to  pro¬ 
pose  to  the  young  lady  at  once.  With  a  dis¬ 
cretion  quite  unusual  in  such  cases  he  confided 
in  his  best  friend,  and  the  friend  advised  cau¬ 
tious  delay,  quoting  the  Indian  proverb: 

“Appraise  the  spring  before  you  drink  the 
water, 

“Observp  the  mother  ere  you  take  the 
daughter.” 

Adding  that,  “In  the  mother  you  view,  as  it 
were,  the  daughter  twenty  years  hence;  you 
can  see  how  she  would  wear.”  The  young  man 
acted  on  his  friend's  advice,  followed  it  enthu¬ 
siastically,  and  the  story  ends  happily  by  his 
marrying  the  mother! 

When  we  meet  face  to  face  we  learn  how  to 
make  allowance  for  the  other  man’s  point  of 
view.  Sometimes  at  a  distance  we  judge  a  man 
harshly;  we  know  nothing  of  the  motives  which 
prompted  his  action — yet  the  exchange  of  a  few 
words  may  completely  change  our  ideas.  It  is 
commonly  said  that  “Familiarity  breeds  con¬ 
tempt”;  but,  on  the  contrary,  where  the  ideals 
are  for  honor  and  truth,  as  in  the  case  of  our 
society,  familiarity  can  lead  only  to  respect  and 
reverence.  It  takes  some  strength  of  character, 
with  industry  and  an  earnest  desire  to  seek 
after  the  truth,  for  a  young  man  to  take  our 
examinations  successfully — accordingly  we  find 
in  this  society  all  the  intellectual  and  moral 
elements  for  lasting  and  staunch  friendships. 
The  one  thing  needful  is  an  occasional  meeting, 
such  as  we  have  round  this  social  board,  in 
order  to  harmonize  our  thoughts  with  others  in 
the  fraternity  of  Actuaria. 

“So  shall  a  friendship  fill  each  heart 
“With  perfume  sweet  as  roses  are, 

“That  even  though  we  be  apart, 

“We’ll  scent  the  fragrance  from  afar.” 


SAFETY,  ECONOMY,  EFFICIENCY 

With  bins  and  barns  still  bursting  with  the 
surplus  crops  of  last  year,  and  a  greater  harvest 
than  ever  coming  on,  bales  of  money  for 
hustlers  are  everywhere  in  sight! 

Busy  up  and  go  to  ’em. 

The  simple  truth  of  the  great  things  that  life 
insurance  will  do  for  a  man’s  future,  and  for 
his  family’s  future — putting  the  plain  truth 
right  home  to  him,  gets  the  business,  the  money 
for  you! 

It’s  sense  and  reason! 

Make  him  see  his  needs  and  the  great  advan¬ 
tages  you  have  for  him — drive  them  home  to 
him,  into  him,  all  through  him,  and  you  can’t 
help  but  win  him! 

Feet  on  your  desk  and  other  varieties  of  loaf¬ 
ing  gets  no  one  a  dollar — not  even  a  sandwich! 
Out  and  after  ’em  early  to  late  is  what  rolls  up 
the  roll  you’re  after! 

Safety,  economy,  efficiency! 

There  is  a  winner  to  spring  on  him  as  to  life 
insurance!  It  appeals  to  all  classes  of  men,  that 
slogan — safety,  economy,  efficiency!  It  describes 
life  insurance  to  a  T! 

Safety,  economy,  efficiency! 

Safety  in  all  events,  under  all  circumstances. 
Economy  whittled  to  the  nubbin!  Efficiency  in 
the  highest  degree.  That  is  life  insurance— 
whatever  the  man’s  business — for  every  man! 

Safety,  economy,  efficiency!  —  International 
Difeman. 


Notwithstanding  their  credit  may  be  good, 
many  men  are  nevertheless  insolvent.  And 
whenever  a  settlement  is  demanded  they  fail. 
If  this  does  not  occur  while  they  are  living, 
their  estates  must  settle.  Then  it  will  be  bank¬ 
rupt.  Life  insurance  often  represents  the  fam¬ 
ily’s  only  equity. 


Unexcelled  Service  to  Policyholders 

For  Fifty=three  Years 
CHARACTERIZES 

THE  GERMANIA  LIFE  INSURANCE  COMPANY 
of  NEW  YORK 

1912— ANOTHER  YEAR  of  PROGRESS 
and  PROSPERITY 

Assets  (January  1,  1913),  348,205,861.37 

Liabilities,  -  41,705,528.43 

Surplus  and  Dividend  Funds,  6,500,332.94 
New  Insurance  paid  for  18,048,969.00 
Insurance  in  Force,  -  138,615,233.00 

(Paid  for  Basis) 

The  Company’s  METHODS  are  CLEAN  and  PRO¬ 
GRESSIVE,  its  policy  forms  contain  the  most  liberal 
provisions  and  guaranteed  values,  and  the  premiums 
are  low. 

PRODUCERS  can  obtain  ATTRACTIVE 
AGENCY  CONTRACTS  for  exclusive  ter¬ 
ritory  with  the  COMPANY  DIRECT,  by 
addressing 

HOME  OFFICE,  50  Union  Sq.,  New  York 
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The  Twenty =second  (1913)  Annual  Edition 

—OF... 

The  Handy  Guide 

TO 

Premium  Rates,  Applications  and  Policies 

OF 

American  Life  Insurance  Companies 


Price, 

Price, 

Price, 


(handsomely  bound  in  flexible 
leather 
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/with  three  supplements  issued  July 
\  October  and  January 


’) 


/with  thumb  index  for  thirty 
V  companies 


) 


$2,50 
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This  edition  is  the  most  important  ever  issued.  It  consists  of  over  1300  pages, 
giving  details  relating  to  176  companies.  Printed  on  fine  imported  Bible  paper, 
keeping  it  within  a  reasonable  compass.  No  agent  can  afford  to  oe  without  a 
copy  of  this  valuable  work. 


ADDRESS  ALL  ORDERS  TO 

THE  SPECTATOR  COMPANY 


Chicago  Office*.  135  William  Street, 

insurance  Exchange  NEW  YORK 


THE  SPECTATOR 

AN  AMERICAN  WEEKLY  REVIEW  OF  INSURANCE 


LIFE  INSURANCE  SUPPLEMENT  (TWICE  A  MONTH) 


Devoted  to  Life  Insurance  and  the  General  Interests  of  Life  Underwriting,  Comments  on  Current  Events,  Suggestions  and  Hints 
for  Field  Workers,  Technical  Matters  for  Home  Office  Consideration,  and  Information  as  to  What  is  Going  On  in  Office  and  Field 


ISSUED  TWICE  EACH  MONTH  AS  A  SUPPLEMENT  TO  THE  SPECTATOR 


New  York,  Thursday,  June  26,  1913 


THE  ROMANCE  OF  THE  ROAD 


A  Series  of  Life  Insurance  Soliciting 
Experiences 


Fifth  Instalment 

)The  story  is  told  of  Sir  Francis  Drake  that 
when  the  Spanish  Armada  appeared  on  the 
horizon  off  the  coast  of  England  the  great 
English  naval  hero  and  other  officers  of  the 
British  fleet  were  on  a  green  in  sight  of  the 
1  ocean  at  a  game  of  bowls. 

“Let  us  finish  our  game,”  said  Drake ;  “there 
will  be  plenty  of  time  afterward  to  lick  the 
Spaniards.” 

All  non-combative  England  was  shivering 
with  fear;  for  weeks  the  coming  of  the  Armada 
had  been  dreaded  as  no  fleet  had  ever  been. 
The  Armada  had  been  called  invincible,  and 
I  there  were  prophets  who  had  not  hesitated  in 
declaring  that  the  end  of  England  was  at  hand. 
Yet  Drake  and  his  officers  calmly  finished  their 
I  game  of  bowls  and  then  went  out  to  help  de- 
|  s'troy  the  mightiest  fleet  that  ever  threatened 
the  destinies  of  a  nation.  That  was  a  bulldog 
breed  of  self-confidence  that  should  be  a  lesson 
to  all  of  us. 

When  a  man  has  that  quality  of  faith  in  his 
ability  to  decapitate  difficulties  he  has  girded 
to  himself  a  sword  of  victory.  You  might  as 
well  attempt  to  conquer  Fate  itself  as  to  down 
that  kind  of  a  spirit.  There  are  no  lions  in 
the  path  of  such  a  man,  or  if  there  happen  to 
be  lions  they  slink  away  and  he  sees  only 
drooping  and  retreating  tails.  Sometimes 
1  even  the  lions  of  difficulty  cringe  and  wag  their 
tails,  humbly  acknowledging  their  master. 

A  Case  in  Point 

There  is  a  fighter  of  the  road  with  whom 
I  occasionally  gossip  and  smoke  a  cigar.  He 
tells  me  that  recently  he  presented  his  card  at 
the  door  of  a  mighty  master  of  railroads  and 
millions.  He  had  no  letter  of  introduction, 
nothing  but  the  bit  of  pasteboard  with  his  en¬ 
graved  name  and  a  fairly  large  chunk  of  the 
Drake  breed  of  self-confidence. 

!  “Mr.  -  will  see  me,”  he  said  to  a 

dapper  clerk  who  held  the  portcullis  of  his 
overlord’s  castle  of  finance. 

'  “He  is  extremely  busy,”  temporized  the 
clerk.  “I  do  not  think  that  he  wishes  to  be 
disturbed.” 

[  “If  you  will  take  my  card  to  him  I  know 


that  he  will  see  me,"  courteously  urged  the 
fighter. 

A  moment  later  the  agent  entered  a  great 
room,  where  a  solid-jawed  man  of  sixty 
glanced  up  from  a  pile  of  documents  with  the 
diamond-hard  look  in  his  eyes  that  some  men 
have  from  the  cradle. 

“I  don’t  want  any  life  insurance.  And  when 
I  say  I  don’t  want  a  thing  no  man  can  make 
me  take  it.” 

“If  you  feel  that  way  I  have  no  intention  of 
introducing  the  subject  of  life  insurance,”  re¬ 
plied  the  agent. 

“I  suppose  your  business  is  to  sell  corner 
lots  in  Mars — but  your  card  doesn’t  say  so,” 
sarcastically  observed  the  man  of  many  mil¬ 
lions. 

“No,  I  don’t  sell  real  estate,”  quietly  replied 
the  agent.  “But  I  tell  you  what  I  do  sell ;  I 
can  sell  you  a  dead-sure  investment  that  will 
give  you  a  far  bigger  come-back — to  you  per¬ 
sonally — than  any  stock  or  bond  that  you've 
ever  salted  down.  It  is  as  solid  and  certain  as 
the  Bank  of  England,  and  if  Wall  Street  went 
to  smithereens  you  and  your  wife  could  look 
on  and  smile.  And  if  you  don’t  know  what  a 
last  survivor  annuity  is  it  will  pay  you  to 
cancel  every  engagement  you’ve  made  for  a 
week  and  give  me  my  innings.” 

The  financial  giant  did  not  cancel  his  en¬ 
gagements  for  a  week,  but  he  did  give  up  two 
hours  that  afternoon  to  the  careful  and  pains¬ 
taking  consideration  of  the  annuity  contract 
that  had  been  suggested  by  the  agent.  Later 
he  dropped  a  good  sixty  odd  thousand  dollars 
in  cold  cash  into  three  of  the  large  life  insur¬ 
ance  companies,  thus  purchasing  last  sur¬ 
vivor  annuities  on  his  own  and  his  wife’s 
lives.  The  agent  has  been  assured  that  his 
annuity  man  will  in  the  end  hand  over  a  hun¬ 
dred  thousand  more. 

No  Road  for  the  Faint  of  Heart 

The  road  has  no  prizes  for  those  who  fear 
that  they  will  fail.  To  think  failure  is  to  sow 
the  seeds  of  failure.  And  those  who  are  by 
nature  timid  should  hear  in  mind  that  an 
ounce  of  self-confidence  will  neutralize  tons 
of  fear.  Fear  brings  hesitation,  and  the  life 
insurance  agent  “who  hesitates  is  lost.” 

The  Habit  of  Confidence 

The  successful  solicitor  never  allows  him¬ 
self  to  think  of  failure.  As  it  were,  he  passes 
by  that  word  on  the  other  side  of  the  street 


without  a  nod  of  recognition.  He  is  not  even 
a  speaking  acquaintance  of  so  rank  an  im¬ 
postor.  For  if  you  stop  to  analyze  the  word 
failure  and  its  first  cousin  discouragement 
you  will  find  that  they  belong  to  a  family  of 
deceivers.  They  are  negative  to  the  very  mar¬ 
row  of  the  letters  of  their  make-up.  And  a 
negative  thing  is  part  and  parcel  of  nothing. 
Even  in  law,  where  lawyers  make  a  profession 
of  proving  the  truth  or  falsity  of  a  theorem, 
there  is  a  saying  about  the  great  difficulty  of 
proving  a  negative. 

Grooming  the  Mind  and  Will 

The  successful  solicitor  at  the  beginning  of 
his  day’s  work  grooms  his  mind  and  will  as 
carefully  as  a  trainer  of  horses  grooms  the 
fleet  racer  about  to  take  to  the  oval  track.  The 
agent  assures  himself  that  he  is  about  to  have 
one  of  the  most  successful  days  of  his  life. 
He  flings  the  idea  of  failure  to  the  winds,  and 
thinks  enthusiastically  of  the  certainty  of  his 
success.  If  this  is  “counting  chickens  before 
they  are  hatched”  it  is  fully  justified;  for  the 
incubator  of  great  deeds  is  the  human  mind, 
and  if  that  is  at  the  correct  heat  and  is  given 
proper  attention,  even  a  brood  of  ostriches 
will  be  hatched,  and  never  the  loss  of  a  single 

egg- 

“They  Conquer  Who  Think  They  Can” 

When  of  a  morning  we  slip  our  rate  books 
into  our  pockets,  let  us  fellows  of  the  road 
think  only  of  the  big  case  we  shall  surely  land 
before  the  coming  of  sundown.  Let  us  keep 
our  belief  even  after  the  contents  of  many 
offices  have  been  winnowed  through  our  sieve. 
If  we  can  keep  our  fires  of  enthusiasm  aglow 
and  our  lamp  of  faith  trimmed  and  burning, 
and  our  shoes  wearing  down  their  nails,  an  ap¬ 
plicant  will  surely  be  ready  around  some  corner 
and  where  we  do  not  expect  him. 

Most  of  us  find  it  hard  to  keep  ourselves 
mentally-groomed,  to  keep  our  eyes  ever  fixed 
on  the  bullseye  of  success,  to  keep  our  spirits 
high  and  our  feet  always  plodding.  But  al¬ 
though  difficult  it  can  and  must  be  done. 

The  margin  between  self-confidence  and  ar¬ 
rogance  is  a  narrow  one,  hut  better  far  that  a 
man  be  over-bold  than  to  let  his  opportunities 
slip  past  him. 

An  agent  tells  me  that  on  one  of  his  first  at¬ 
tempts  at  soliciting,  a  clerk  gave  him  a  chair 
and  told  him  to  wait.  He  was  a  good  waiter, 
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and  the  afternoon  had  waned  before  he  asked 
again  for  his  man. 

“Holy  Moses!’’  exclaimed  the  clerk.  “I  for¬ 
got  you  were  there.  The  boss  said  as  there 
was  nothing  doing  he  guessed  he'd  go  home 
early.” 

The  follower  of  the  road  should  seek  his 
man  with  determination,  and  having  gained  an 
interview  he  should  look  his  prospect  directly 
in  the  eye.  There  is  no  reason  why  he  should 
fear  that  he  will  be  treated  with  discourtesy  if 
the  very  pitch  of  his  voice  proclaims  his  own 
respect  for  his  errand.  But  any  lack  of  self- 
confidence  will  tinge  his  words  with  doubt,  just 
as  assurance  will  bring  success. 

Worthy  of  a  Trial 

If  any  unsuccessful  solicitor  reads  these 
words  let  him  furbish  himself  anew.  He  is  to 
go  to  the  nearest  shoe  blacking  parlor  and  get 
a  good  shine.  He  should  be  sure  that  every 
detail  of  his  appearance  is  that  of  a  successful 
man  of  business.  Then  he  is  to  say  to  himself, 
“To-day  I  shall  write  an  application.” 

He  is  to  ponder  deeply  on  his  own  ability, 
how  he  is  well  equipped  for  his  work,  and  what 
a  splendid  company  he  represents. 

There  is  a  royal  road  of  soliciting;  labor, 
unremitting  labor,  throws  open  the  gate ;  be¬ 
yond  lies  the  path,  where  the  traveler  of  faint 
heart  finds  sloughs  and  morasses,  but  he  of 
bold  heart  walks  securely.  There  he  will  meet 
those  who  will  hand  over  a  portion  of  their 
purses  on  demand,  not  to  a  despoiler,  but  to 
one  who  takes  their  gold  and  gives  back  more 
than  fair  value. 


THE  MORAL  EFFECT  OF  BEING 
INSURED 

Passing  through  the  main  corridor  of  one  of 
the  great  life  insurance  buildings  of  New  York 
the  other  day  the  writer’s  attention  was  at¬ 
tracted  to  a  stream  of  men  and  women,  mostly 
men,  passing  in  and  out  of  the  department 
where  premiums  are  received.  They  were 
policyholders  in  the  company  taking  advantage 
of  the  noon  hour  to  make  their  payments. 
Standing  in  line  before  the  cashier’s  window 
were  no  less  than  a  score  awaiting  their  turn. 
Not  bankers,  merchants  or  lawyers,  for  they 
send  checks  through  the  mail  to  pay  their 
premiums ;  they  represented  the  working  class 
who  go  to  their  work  early  in  the  morning 
before  the  office  opens  and  leave  in  the  even¬ 
ing  after  it  closes.  The  lunch  hour,  therefore, 
is  the  most  convenient  time  for  them  to  make 
their  payments. 

1  became  deeply  interested  and  stood  about 
the  office,  as  near  to  the  cage  window  as  I 
well  could  and  not  attract  attention,  for  a  full 
half  hour  looking  and  listening.  Those  who 
came  and  went  represented  a  variety  of  trades 
and  occupations  and  also  a  number  of  nation¬ 
alities.  There  was  the  poorly-paid  clerk,  the 
roughly  clad  mechanic,  the  weather  beaten 
teamster,  the  soot-begrimed  fireman,  the 
saleswoman  and  the  stenographer — all  there  as 
evidence  of  their  concern  and  affection  for 
some  one.  One  anxious-appearing  working¬ 
man  said  to  the  cashier,  as  he  fumbled  a  hand¬ 


ful  of  silver  and  counted  it  upon  the  desk,  that 
owing  to  sickness  in  his  family  he  was  unable 
to  pay  his  “dues”  in  full.  He  was  visibly  wor¬ 
ried  until  assured  that  the  six  dollars  he  lacked 
could  be  paid  a  month  later. 

Policies  for  Small  Amounts 
These  policies  were  for  comparatively  small 
amounts,  perhaps  none  exceeding  $2000,  and 
few  were  for  more  than  $1000.  Quarterly 
premiums  wrere  also  the  rule.  Each  case  bore 
the  mark  of  self-denial  and  sacrifice.  These 
dimes  and  quarters  had  one  at  a  time  been 
pinched  from  their  meager  earnings ;  these  dol¬ 
lars  they  were  passing  through  the  wicket  to 
the  cashier  were  not  tainted  dollars,  but  honest 
earned  dollars.  They  were  also  big  dollars, 
each  one  of  them  representing  a  sacrifice.  The 
manner  in  which  these  small  amounts  had  been 
saved  was  in  several  instances  reflected  in  the 
worn  envelope,  tobacco  sacks  and  handker¬ 
chiefs  in  which  they  were  carried.  One  big, 
brawny  teamster  drew  from  an  inside  pocket  a 
baby  stocking  containing  silver  and  pennies.  I 
could  almost  see  the  wife  and  mother  denying 
herself  each  day  to  add  a  little  to  this  precious 
fund  from  her  scant  income.  I  could  almost 
see  the  imprints  of  her  toil-stained  fingers  on 
each  coin,  and  hear  her  last  words  to  the  hus¬ 
band,  “Don't  forget  our  insurance  to-day.” 

These  orderly,  thoughtful  people  were 
serious.  They  were  not  thinking  of  pleasure 
or  of  themselves,  but  of  those  at  home,  ac¬ 
cepting  life  insurance  as  the  one  provision  for 
the  future  within  their  reach.  .  There  before 
me  were  living  examples  of  the  glory  and 
reward  of  sacrifice.  It  is  well  to  remember, 
also,  that  the  things  which  come  to  us  in  this 
world  without  sacrifice  are  usually  worth  no 
more  than  they  cost. 

Who  could  have  studied  the  faces  of  these 
good  people,  read  their  thoughts,  understood 
their  purpose,  realized  their  difficulties  and  not 
be  moved? 

Meeting  a  Sacred  Obligation 

But  this  was  not  the  only  place  where 
policies  were  being  renewed.  In  every  other 
life  insurance  office  in  New  York  and  every 
other  city  one  could  have  at  that  moment  wit¬ 
nessed  a  similar  scene.  Thousands  of  other 
policyholders  were  standing  in  line  awaiting 
their  turn  to  meet  the  same  sacred  obligation. 
This  thought  came  to  me :  If  this  great  in¬ 
stitution  we  call  life  insurance  should  suddenly 
cease  to  be;  if  this  bulwark  that  fortifies  these 
millions  of  homes  should  be  forever  removed; 
if  this  fortress  that  shields  them  from  the  wolf 
and  storm  should  disappear;  if  this,  the  main¬ 
stay  of  this  vast  home-loving  industrial  army, 
should  be  taken  away,  leaving  them  and  their 
families  without  the  assurance  which  it  alone 
affords,  who  would  attempt  to  forecast  the 
consequences  ? 

With  all  the  facilities,  education  and  experi¬ 
ence,  it  is  nevertheless  impossible  for  the 
human  mind  to  grasp  the  full  import  or  realize 
the  far-reaching  influence  of  life  insurance. 
And  it  is  as  uplifting  as  it  is  imperative.  It 
arouses  our  best  impulses,  our  concern  for 
others  and  for  the  future.  We  are  better — 


morally  better — for  it.  That  which  prompts  it 
is  divine.  No  man  can  pay  his  premium  and 
not  have  a  higher  opinion  of  himself.  It  is 
manly.  Every  sentiment  associated  with  life 
insurance  is  elevating.  Furthermore,  nothing 
else  can  take  its  place. 


THE  REBUFF  THAT  REBOUNDED 

The  life  insurance  man — or  the  salesman  of 
any  other  commodity,  for  that  matter — who 
wilts,  droops  and  fades  away  before  the  scath¬ 
ing  heat  or  the  freezing  cold  of  a  particularly 
stiff  rebuff,  had  better  seek  some  line  of  busi¬ 
ness  where  such  things  do  not  occur — if  he 
thinks  he  can  find  it.  The  thing  to  do  is  to 
take  it  as  gracefully  as  a  finished  ring  fighter 
does  a  nasty  blow  and  come  back,  metaphoric¬ 
ally  speaking.  If  no  come-back  seems  possible 
the  only  thing  to  do  is  to  get  away  and  tackle 
the  next  prospect  just  as  gently  and  with  as 
fresh  a  zest  as  if  the  rebuff  had  not  been 
suffered. 

But  the  “block  and  counter” — to  follow  the 
analogy  of  the  ring — which  the  real  salesman 
can  produce  sometimes  on  such  occasions  are 
frequently  sufficient  to  swing  the  balance  in 
his  favor  and  to  land  the  prospect,  where  the 
less  ready  qr  less  able  man  would  have  nothing 
whatever  at  his  disposal,  either  to  say  or  to  do. 
The  principal  thing  is  not  to  be  crushed  by  the 
fact  that  one  single  man,  or  any  number  of 
men,  absolutely  refuse  to  listen  to  your 
proposition.  Whether  or  not  you  can  manage 
to  handle  them  in  such  a  way  that  they  will  be 
won  over,  immediately  or  at  some  other  time, 
the  turn-down  is  not  a  vital  blow,  and  should 
not  be  treated  as  if  it  were. 

A  Hard  Case  to  Tacki.e 

One  of  the  most  beautiful  illustrations  of  the 
might  of  the  ready  retort  which  ever  happened, 
perhaps,  was  the  way  in  which  a  salesman 
representing  one  of  the  big  life  companies 
handled  a  certain  exceedingly  crusty  gentleman 
in  one  of  the  large  Western  towns  not  long 
ago.  The  man  in  question  had  been  tackled  so 
often  by  agents  that  he  regarded  them  as 
veritable  flies  in  the  ointment  of  life,  and  the 
one  who  could  get  to  him  for  so  much  as  a 
word  was  the  exception,  so  firmly  and  fero¬ 
ciously  had  he  impressed  upon  the  minds  of  the 
menials  who  served  without  his  private  office 
that  no  representative  of  the  hated  breed 
should  win  the  way  to  him. 

The  agent  referred  to  knew  this  fact ;  but  he 
had  armed  himself  with  a  proposition  that  he 
firmly  believed  would  deliver  the  goods  if  only 
he  could  get  the  ear  of  the  big  man  on  the 
matter.  He  wasn’t  exactly  certain  how  he  was 
going  to  do  this,  but  he  was  determined' to  sec 
the  prospect  and  present  his  goods,  if  he  had  to 
break  down  the  door  to  do  it.  However,  this 
proved  to  be  unnecessary. 

The  life  insurance  man  briskly  entered  the 
big  office,  in  a  far  corner  of  which  the  great 
one  had  his  private  sanctum  fenced  and  glassecl 
off  from  the  common  herd.  At  the  very  outset 
he  was  confronted  with  a  request  for  his  busi 
ness  and  whom  he  wished  to  see.  He  promptly 
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announced  that  he  wanted  to  see  Mr.  Croesus. 
It  is  unnecessary  to  state  that  this  was  not  the 
name,  but  it  is  sufficiently  appropriate  for  use 

Bhere. 

“Ah !”  enunciated,  or  emitted,  the  lady  secre¬ 
tary,  sweetly,  but  with  a  rising  inflection.  “Just 
let  me  have  your  card,  please,  and  I’ll  see  if  he 
can  see  you.” 

Now  this  agent  had  never  made  a  practice 
of  sneaking  into  the  presence  of  a  man  he 
wished  to  talk  business  to  without  revealing 
his  identity  or  his  business;  and  while  this 
was  an  exceptional  case,  where,  if  ever,  he 
would  have  felt  justified  in  getting  an  audience 
and  then  opening  up  the  whole  proposition,  he 
did  not  hesitate  long  in  handing  over  his  neatly 
engraved  card — a  handsome  and  dignified  bit 
of  pasteboard,  worthy  of  any  man  in  any 
business. 

A  Torn  Card 

The  secretary  swiftly  disappeared  into  the 
holy  of  holies,  and  after  an  extremely  short 
conversation,  judging  by  the  length  of  her  stay, 
returned,  with  the  statement  that  Mr.  Croesus 
was  sorry  (the  deep  bass  from  within  had  not 
‘  sounded  that  way)  but  he  couldn’t  see  the 
gentleman  just  now,  and  he  might  call  some 
other  day.  Now,  the  life  insurance  man  had 
heard  certain  tales  of  a  practice  of  this  gentle¬ 
man’s  of  tearing  into  bits  the  cards  of  unwel- 
'  come  solicitors,  and  casting  the  bits  into  some 
convenient  receptacle  for  trash.  And  certain 
j  sounds  for  which  he  had  pricked  his  ears  told 
him  candidly  that  his  card  had  suffered  this 
fate. 

“I  wish  you  would  kindly  get  my  card,  in 
that  case,”  he  suavely  said,  then,  to  the  secre¬ 
tary. 

That  young  woman’s  face  turned  somewhat 
pink,  and  she  stood  a  moment  irresolute;  then 
she  marched  resolutely  back  into  the  private 
office,  and,  just  as  if  she  didn’t  know  what 
had  become  of  the  card,  repeated  to  her  boss 
the  request  of  the  agent.  She  was  told,  of 
course,  that  the  card  had  been  torn  up,  and 
was  therefore  not  available  for  return.  She 
gravely  gave  this  interesting  information  to  the 
agent,  who  was  taking  a  careless  survey  of  the 
big  room  when  she  returned. 

“Is  that  so?”  he  repeated,  with  a  simulation 
of  just  indignation  which  had  something  of 
the  real  thing  behind  it.  “Well,  you  just  tell 
Mr.  Croesus — if  you  please — that  those  cards 
cost  me  money,  and  that  I  can’t  afford  to  have 
them  wasted.” 

Paying  for  the  Damage 
This  message  was  duly  carried  to  the  grim 
Mogul  within  by  the  embarrassed  secretary. 
With  the  saturnine  humor  which  is  frequently 
characteristic  of  these  captains  of  industry — 
for  he  was  indeed  one  of  these — he  reached 
down  into  his  pocket  and  drew  forth  one 
nickel,  which  he  handed  to  the  girl. 

“Take  that  to  the  gentleman  to  pay  him  for 
his  card,  and  tell  him  he  needn't  call  again,”  he 
said,  turning  to  his  desk  with  a  ghoulish 
chuckle  at  his  joke. 

The  coin  was  duly  delivered  to  the  waiting 
agent,  with  the  message.  He  took  the  money, 
pocketed  it,  and  reached  again  for  his  card 


case,  from  which  he  abstracted  a  second  card, 
presenting  it  to  the  astonished  girl. 

“Tell  Mr.  Croesus  that  I  get  two  of  these  for 
five  cents,  and  that  he  is  therefore  legally 
entitled  to  this  one  in  addition  to  the  other,” 
he  gravely  told  her. 

As  the  second  card  was  handed  to  the  man 
within,  and  the  message  was  repeated,  the 
agent  heard  something  between  a  grunt  and  a 
guffaw,  and  then  the  bass  voice,  somewhat 
raised,  in  these  words  : 

“Tell  that  fellow  to  come  on  in.” 

And  before  the  secretary  could  deliver  the 
invitation  he  was  complying. 

He  came  out  with  the  biggest  application  he 
had  written  that  year. 


AVOIDABLE  POLICY  LOANS 

A  recent  close  study  of  policy  loans  and  the 
circumstances  under  which  they  are  made  brings 
us  to  these  conclusions: 

1.  That  a  great  many  borrowing  policyholders 
would  not  borrow  if  the  thought  were  not  sug¬ 
gested  to  them. 

2.  That  the  full  value  often  is  borrowed  when 
a  less  amount  would  suffice. 

3.  That  inability  to  meet  a  current  premium 
is  very  often  the  primary  reason  for  seeking  a 
loan — a  course  altogether  unnecessary  in  view  of 
the  Fidelity’s  liberal  policy  of  extending  time 
for  payment  of  premium. 

4.  That  agents,  cashiers,  and  head  office  at¬ 
taches  have  it  within  their  power  materially 
to  reduce  the  number  and  amount  of  new  loans 
by  the  intelligent  application  of  tact  and  good 
salesmanship. 

In  thirty-six  recent  cases  under  observation  in 
one  office,  where  loan  was  requested,  tactful 
handling  satisfied  twenty-nine  of  the  intending 
borrowers  that  it  would  be  unwise  to  mortgage 
their  insurance  protection — inquiry  developed 
the  fact  that  they  were  borrowing  to  meet  a 
current  premium — that  the  company  would 
gladly  bridge  them  over  the  emergency  by  ac¬ 
cepting  a  note  settlement.  To  many  of  them  it 
was  quite  a  surprise  that  the  company  showed 
so  much  interest.  They  knew  that  their  policy 
contract  did  not  grant  them  this  privilege,  and 
therefore  sought  what  appeared  to  be  their  only 
way  out — a  loan  against  the  policy. 

We  haven't  the  slightest  doubt  that  there  are 
thousands  of  loans  on  our  books  that  got  there 
from  no  better  reason  than  this.  The  right  kind 
of  handling  when  the  loan  was  contemplated, 
and  we  would  have  a  temporary  extension  of 
time  for  premium  payment  instead  of  a  per¬ 
manent  incumbrance;  the  policyholder  would 
have  a  higher  appreciation  of  Fidelity  service, 
and  would  be  better  satisfied  with  his  contract. 

Even  in  legitimate  cases,  where  there  is  a 
real  emergency  to  be  met,  and  the  policyholder 
feels  he  must  fall  back  on  his  life  insurance,  it 
does  not  follow  that  he  needs  or  wants  his  en¬ 
tire  borrowing  value.  Often  the  full  value  is 
taken  simply  because  the  company  representa¬ 
tive  handling  the  case  helps  the  policyholder  to 
reach  that  conclusion.  Where  a  policyholder 
must  borrow,  and  makes  inquiry  as  to  how 
much  he  can  get,  the  thing  to  do  is.  tactfully  in¬ 
quire  how  much  he  actually  needs  to  see  him 
through.  If  $100  will  take  care  of  his  needs 
there  is  no  reason  in  the  world  to  suggest  that 
we  could  loan  him  $250,  and  there  are  one  hun¬ 
dred  and  fifty  reasons  why  we  should  not  make 
such  a  suggestion.  In  the  long  run  the  policy¬ 
holder  will  think  more  of  the  Fidelity  if  in  his 
own  interest  we  make  an  effort  to  conserve  the 
value  back  of  his  policy  rather  than  show  an 
indifferent  willingness  to  grant  him  all  there  is 
to  be  had. 

Unless  it  be  a  very  exceptional  case,  never 
suggest  a  policy  loan. 

If  a  loan  be  sought  for  the  evident  purpose  of 
paying  a  current  premium  show  the  policyholder 
the  better  way — arrange  an  easy-payment  note 
settlement,  obtaining  some  cash  if  possible. 

If  you  feel  that  a  policyholder  is  seeking  a 
loan  without  sufficient  reason,  or  without  a  full 
realization  of  what  it  means,  make  a  tactful  at¬ 
tempt  to  dissuade  him.  Frankly  admit  his  right 
to  borrow,  but  show  him  that  his  own  best  in¬ 
terests  argue  against  mortgaging  his  life  insur¬ 
ance  except  in  dire  emergency. 


If  the  emergency  actually  exist.,  center  on  the 
borrower’s  needs,  keeping  out  of  your  conversa¬ 
tion  if  possible  the  total  loan  value  under  the 
policy. — Fidelity  Monthly  Bulletin. 


TO  THE  MAN  WITH  INSURANCE 

After  he  has  given  you  various  reasons  and 
excuses  for  not  increasing  his  protection,  know¬ 
ing  as  you  do  that  he  is  more  than  able  to  do 
so,  ask  him  in  a  tactful  way  a  few  questions. 

Did  you  take  the  insurance  you  now  have 
voluntarily?  Did  you  walk  into  an  office  and 
ask  for  it?  He'll  probably  say  “no.”  But 
some  agent  probably  insisted  that  ybu  take  it, 
did  he  not?  Yes.  And  you  have  put  good 
money  into  it  for  some  time?  Yes.  Then  I 
must  judge  by  that  that  you  appreciate  what 
you  have.  Right,  am  I?  Then  you  must  admit 
that  you  now  thank  the  man  who  insisted  that 
you  do<  the  thing  you  did,  and  what  you  should 
have  done  voluntarily. 

Now  I  do  not  wish  to  dictate  how  you  shall 
use  your  money,  for  your  success  in  business 
proves  that  you  know  pretty  well  how  to  handle 
it.  Nor  do  I  want  to  exercise  undue  influence, 
but  you  and  I  will  both  be  benefited  by  focusing 
your  mind  on  the  question  of  protection,  be¬ 
cause,  when  engaged  with  other  affairs  each  day, 
you  do  not  think  of  or  look  at  this  matter  in 
the  same  light  in  which  we  do  who  are  in  the 
business. 

Consider  now  the  matter  of  premiums,  their 
value  to  your  estate  during  life,  and  compare 
these  trifling  yearly  amounts  with  the  value  of 
the  face  of  the  policy  when  you  are  dead. 
You’ll  admit  that  your  estate  will  not  be  worth 
as  much  six  months  after  you  are  gone  as  it 
was  six  months  before.  You  wouldn’t  for  a  mo¬ 
ment  think  of  selling  it  out  now  for  ten  or 
twenty  per  cent  discount,  would  you?  Then  why 
let  your  family  run  the  risk  of  sustaining  so 
grievous  a  loss?  To  lay  aside  the  premium 
each  year  will  make  no  appreciable  reduction  in 
the  value  of  your  estate  while  you  live  and  pos¬ 
sess  your  earning  power,  which  may  be  cut  off 
just  at  the  wrong  time. 

Now  while  your  mind  is  on  the  subject,  pro¬ 
tect  that  shrinkage  in  the  value  of  your  estate, 
and  the  loss  of  your  earnings,  and  sign  here,  so 
I  can  make  an  engagement  with  your  examiner 
to  “run  over”  you. 

Do  this  and  I  am  quite  sure  you  will  appre¬ 
ciate  this  additional  policy  just  as  you  do  the 
one  or  more  that  you  now  have. — New  York  Life 
Bulletin. 


THE  PROPER  APPROACH 

A  recent  bulletin  of  an  agency  manager  of  a 
Western  life  company  directs  attention  anew 
to  an  old  subject,  as  follows: 

A  recent  experience  with  one  of  the  newer 
recruits  to  the  agency  force,  and  who  gave  up 
his  contract  because  he  could  not  make  a  go>  of 
it,  shows  that  he  applied  methods  similar  to 
these:  He  would  approach  his  prospect  in  a 
timid,  half-hearted  manner,  “Do  you  want  any 
life  insurance?”  One  hundred  per  cent  of  his 
prospects  told  him  No,  and  he  let  it  go  at  that; 
consequently  he  was  not  able  to  make  any 
sales. 

This  agent  might  just  as  well  have  tried  to 
peddle  eggs  from  a  basket  by  standing  on  the 
public  corner  and  asking  everybody  that  passed 
if  they  wanted  to  buy  some  eggs;  and  he  would 
have  found  no  better  market  than  he  did  for 
his  policies,  because  he  lacked  the  all-important 
feature  of  a  salesman,  which  is  to  create  a  de¬ 
mand  for  the  goods  which  are  to  be  sold.  This 
calls  to  mind  the  attempt  made  by  a  man,  some 
years  ago,  to  sell  a  perfectly  good  five  dollar 
gold  piece  to  pedestrians  on  Wall  Street,  New 
York  City,  for  $4.50;  he  did  not  find  a  buyer 
during  the  two  days’  time  in  which  he  worked. 

A  life  insurance  agent,  in  order  to  make  a 
success  must  use  his  tact  and  ingenuity  to 
create  the  demand  for  his  policies  with  each 
prospect,  and  if  you  have  not  made  as  great  a 
success  at  the  business  as  you  aspired  to,  it 
may  be  that  you  could  improve  your  manner  of 
approaching  prospects  so  that  they  would  be¬ 
come  immediately  interested  in  the  proposition, 
which  you  only  and  individually  are  in  a  posi¬ 
tion  to  make  them.  This  is  a  point  that  is 
dwelt  upon  at  length  by  writers  with  years  of 
experience  in  the  field,  and  is  covered  in  an  in¬ 
teresting  manner  in  The  Life  Insurance  Primer 
published  by  The  Spectator  Company,  135  Will 
iam  street,  New  York.  Price,  $1. 
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WHY  WOMEN  SHOULD  INSURE 

By  William  T.  Nash 


VER  since  life  insurance  was  first  established 
in  this  country  women  have  insured,  but  not 
to  the  extent  that  they  should.  As  the 
number  of  wage-earning,  self-supporting  and 
family-supporting  women  increase,  however, 
the  number  of  policies  covering  female  risks 
also  increase.  Especially  if  she  is  on  the  pay¬ 
roll,  life  insurance  may  be  considered  almost 
as  great  an  obligation  for  the  single  woman 
as  for  the  young  man.  Notwithstanding  she 
may  have  only  herself  to  support,  for  obvious  reasons  she 
should  have  at  least  some  insurance.  In  case  of  illness  or  ac¬ 
cident  it  would  assure  her  the  comforts  and  attention  neces¬ 
sary  at  such  a  time,  besides  providing  at  all  times  a  safe,  con¬ 
venient  and  profitable  place  in  which  to  deposit  her  savings. 
Furthermore,  in  the  event  of  death,  it  should  be  her  desire  to 
have  provided  for  this  final  expense,  a  duty  that  many  neglect. 
Proud  spirits  are  daily  being  laid  away  through  the  charity  of 
friends  or  relatives  who  can  ill  afford  this  expense,  and  in 
many  instances  it  is  a  great  hardship. 

Since  life  insurance  is  a  necessity  for  the  single  woman 
having  only  herself  to  support,  what  must  be  said  of  those 
upon  whom  others  are  dependent?  Many  women  who  are 
partially  or  wholly  the  support  of  aged  parents  or  others  re¬ 
ceive  generous  salaries  or  other  incomes,  and  are,  therefore, 
amply  able  to  insure  them  against  the  loss  of  their  support. 
The  investment  feature  should  also  strongly  appeal  to  this 
class. 

The  well-to-do  widow,  especially  if  she  has  young  children, 
should  likewise  insure  her  life.  It  is  no  hardship  for  her  to 
do  so  and,  although  her  income  may  be  ample,  the  final  ex¬ 
pense,  including  that  attending  the  settlement  of  an  estate  and 
other  unforeseen  and  unavoidable  demands,  is  often  very 
great.  At  such  a  time  available  funds  are  urgently  needed  to 
prevent  any  embarrassment  or  sacrifice  of  property  the  family 
might  otherwise  suffer. 

A  Business  Woman’s  Experience 

Business  women  also,  and  without  exception,  should  be 
liberal  patrons  of  life  insurance.  Only  to-day  a  lady  of 
mature  years,  an  acquaintance  of  the  writer,  related  her  ex¬ 
perience  with  endowment  insurance. 

“Thirty  years  ago,’’  she  began,  “with  the  little  I  had  saved 
from  my  earnings  as  a  saleswoman,  I  opened  a  ladies’  fur¬ 
nishing  goods  store  of  my  own.  At  that  time  I  insured  my 
life  for  three  thousand  dollars  on  the  ten-year  endowment 
plan.  Several  years  later  I  met  with  reverses,  surrendered 
my  policy  for  its  cash  value,  and  with  this  money — about  fif¬ 
teen  hundred  dollars — saved  my  business.  I  again  insured  on 
the  same  plan,  for  the  same  amount.  Several  years  thereafter 
I  once  more  became  involved,  this  time  resulting  in  my  hav¬ 
ing  to  close  out  the  business  in  order  to  pay  my  indebtedness. 
Again  my  life  insurance  came  to  the  rescue  by  enabling  me  to 
borrow  fourteen  hundred  dollars  on  my  policy  from  the  com¬ 
pany  at  six  per  cent  interest.  With  this  I  again  went  into 


business,  and  soon  afterward  took  my  third  ten-year  endow¬ 
ment  for  three  thousand  dollars.  I  paid  the  interest  on  the 
loan  of  fourteen  hundred  until  that  policy  matured,  when  the 
company  paid  its  face  value,  three  thousand  dollars,  together 
with  several  hundred  dollars  accrued  dividends,  deducting,  of 
course,  the  amount  of  the  loan.  When  I  sold  my  business, 
four  years  ago,  I  was  worth  thirty-five  thousand  dollars,  every 
cent  of  which  I  made  as  a  result  of  the  loan  I  secured  on  my 
second  policy.  My  insurance  was  also  a  protection  to  an 
invalid  husband  until  his  death.  The  third  and  last  policy 
matures  in  another  year,  the  proceeds  of  which,  together  with 
my  other  property,  will  provide  for  me  the  remainder  of  my 
days.”  Comment  on  this  remarkable  experience  is  unneces¬ 
sary ;  it  speaks  for  itself. 

The  Average  Wife  and  Mother 

The  women,  however,  to  whom  we  wish  in  this  article  to 
particularly  refer  as  needing  life  insurance  are  the  wives  and 
mothers  in  the  average  home — not  those  whom  we  designate 
as  the  “poor,”  but  the  wife  of  the  average  clerk,  salesman, 
bookkeeper  or  mechanic — one  who  can  and  should  carry  one 
thousand  dollars  or  more,  but  too  frequently  has  none  at  all. 
The  loss  of  wife  and  mother  is  a  tragedy,  not  only  because  of 
the  separation,  the  tender  relations  and  her  maternal  influence 
in  behalf  of  the  children,  but  a  tragedy  from  an  economic 
standpoint  also;  it  is  a  loss  that  cannot  be  measured  in  dollars 
and  cents.  No  other  person  can  fill  a  mother’s  place  in  rela¬ 
tion  to  the  children  and  home.  The  art  of  holding  the  family 
together  under  any  and  all  circumstances  is  instinctive  with 
her  ;  she  is  an  adept  in  the  little  details  and  economies  in  which 
men,  as  a  rule,  fail.  Her  loss  to  the  family  is  often  quite  as 
great  as  that  of  the  bread-winner  himself.  If  left  with  young 
children,  the  clerk  or  mechanic  is  as  helpless  in  the  loss  of  the 
mother  as  she  would  be  if  this  were  reversed;  in  many  in¬ 
stances  more  helpless. 

We  should  be  practical.  What  docs  it  cost  to  die?  Doc¬ 
tor’s  bills,  funeral  and  other  expenses  connected  with  such  an 
occasion  will  amount  up  into  the  hundreds  of  dollars.  But 
has  the  azrerage  clerk  or  mechanic  got  it?  Can  he  get  it? 
Comparatively  few  of  this  class  know  where  to  lay  their  hand 
on  any  such  amount.  Then  zuhat  is  he  to  do?  Loss  of  time 
and  wages  also,  together  with  new  and  unforeseen  expenses, 
will  follow  in  adjusting  the  home  to  these  changed  conditions, 
all  of  which  will  be  a  constant  drain  and  hardship  upon  the 
father.  Business,  social  and  industrial  conditions  are  becom¬ 
ing  such  that  the  family  burden  is  ofte'n  greater  than  the 
bread-winner  is  able  to  bear,  especially  in  time  of  bereave¬ 
ment,  and  where  this  can  be  shared  it  should  not  be  made  to 
fall  on  him  alone. 

Therefore,  are  there  not  abundant  reasons  why  husband 
and  wife  should  be  partners  in  this  respect,  each  insuring  in 
behalf  of  a  common  interest — the  home? 
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DISTRIBUTION  BY  STATES  OF  LIFE  INSURANCE  IN  1912 


Name  of  Company. 

Insurance 
in  Force 
Dec.  31,  1911. 

Insurance 
Written 
in  1912. 

Premiums 

Received. 

Losses 

Incurred. 

Insurance 
in  Force 
Dec.  31,  1912. 

Alabama. 

$ 

$ 

$ 

$ 

$ 

Great  Southern . 

3, 175, (XX) 

1,504,000 

17,500 

130,574 

3,847,000 

Protective  . 

2,891,116 

923,375 

12,000 

113,639 

3,236,981 

Southern  States . 

1,430,393 

556,900 

55,933 

4,000 

1,645,119 

Totals  . 

7,496,509 

2,984,275 

85,433 

248,213 

8,729,100 

JEtna  . 

1,395,077 

394,600 

27,235 

50,328 

1, 527.54S 

American  Central . 

778,880 

2,762,224 

33,235 

4,984 

3,161,717 

American  National... 

891,318 

1,594,333 

5,399 

49,101 

2,105,735 

Citizens  National . 

1,000,000 

1,196,500 

17,357 

42,763 

1,834,500 

Commonwealth,  Ky.. 

352,904 

1,230,919 

1,852 

14,562 

885,044 

Empire  Life  . 

1,882,250 

361,500 

6,000 

49,794 

1,531,750 

Equitable,  N.  Y . 

14,663,189 

1,505,330 

192,636 

531,947 

15,085,846 

Fidelity  Mutual . 

3,102,644 

267,332 

104,773 

55,695 

3,118,594 

Franklin,  ill . 

164, 2S7 

262,540 

26,355 

96,185 

2,999,7SG 

Germania  . 

419,854 

185,000 

2,000 

18,472 

565,765 

Guarantee  Life  . 

145,640 

338,557 

13,512 

2,240 

403,817 

Home,  N.  Y . 

766,953 

9,989 

23,664 

21,861 

687,453 

International  . 

1,566,332 

1,032,132 

19,000 

59,006 

1,877,268 

Jefferson  Standard.... 

196,500 

431,000 

2,000 

7,147 

520,500 

Lamar  Life  . 

108,173 

116.000 

4,75 

4,247 

169,868 

Manhattan  . 

1,667,233 

175, S17 

49,912 

36,977 

1,568,832 

Massachusetts  Mutual 

5,409,146 

816,862 

187,473 

58,502 

5,818,467 

Meridian  Life . 

616,379 

140,337 

7,500 

10,635 

527,307 

Metropolitan  . 

5,008,719 

1,594,781 

172,546 

22,072 

5,805,338 

Michigan  Mutual . 

1,421,114 

655,232 

15,350 

42,927 

1,810,476 

Missouri  State  Life... 

519,960 

150,121 

12,622 

5,000 

427,543 

Mutual  Benefit  . 

13,259,944 

1,393,032 

400,195 

155,013 

13,788,675 

Mutual  Life  . 

22,622,259 

2,378,910 

350,377 

754,029 

23,517,015 

Nat’l  Life  of  U.  S.  A. 

1,244,871 

44,420 

13,297 

48,054 

1,183,821 

National  Life  . 

1,762,998 

246,610 

52,519 

7,000 

1,854,877 

New  England  . 

3,519,573 

579,514 

104,985 

89,471 

3,754,517 

New  York  Life . 

14,649,903 

1,364,731 

476,892 

211,517 

15,044,659 

Pacific  Mutual  . 

3,060,657 

499,826 

37,733 

104,519 

3,130,687 

73,000 

2,295 

68,000 

Penn  Mutual  . 

11,993;  690 

927,635 

110,676 

408,307 

12,228,192 

Philadelphia  . 

542,895 

32,912 

15,683 

3,000 

470,867 

Phoenix  Mutual . 

2,613,2S9 

306,049 

50,500 

84,980 

2,795,347 

Pittsburgh  L.  and  T.. 

1.362,792 

182,503 

24,557 

22,211 

1,387,811 

Prudential  . 

9,038,327 

1,513,707 

294,552 

86,356 

10,021,179 

Reliance  . 

962,270 

618,132 

8,013 

39,381 

1,266,382 

Reserve  Loan  . 

183,000 

127,500 

7,087 

5,000 

205,000 

Security  Mut.,  N.  Y. 

1,875,287 

160,618 

49,640 

33,654 

1,795,117 

South  Atlantic  . 

690,932 

136,250 

9,000 

21,543 

703,523 

South’n  States  Mutual 

9,804 

12,500 

392 

12,000 

State  Life  . 

4,559,211 

862,234 

26,000 

115,204 

4,792,881 

State  Mutual,  Ga . 

5,750,351 

439,950 

32,000 

1S7.778 

4,915,174 

Travelers  . 

8.677,401 

1,199,182 

279,986 

146,078 

9,337,917 

Union  Central  . 

13,110,810 

1,827,982 

125,586 

380,443 

13,968,358 

United  States  A.  &  L. 

622,001 

559,016 

9,159 

31,257 

889,427 

Volunteer  State . 

2,074,245 

629,414 

63,534 

15,000 

2,143,963 

Totals  . 

166,336,062 

31,263,733 

3,462,229 

4,135,535 

181,709,043 

Grand  totals.... 

173,832,571 

34,248,008 

3,547,662 

4,3S3,748 

190,438,143 

Industrial  Business. 

Metropolitan  . 

10,242,793 

3,007,447 

96.6S9 

330,218 

10,734,910 

Cherokee,  Ga . 

152,286 

69,720 

4,116,366 

Totals  . 

10,395,079 

3,007,447 

96,689 

399,938 

14,851,276 

Colorado. 

jdigis  . 

1,813,000 

731,000 

60,762 

4,000 

1,791,500 

Bankers  International 

64,770 

358,417 

13,464 

1,000 

397,187 

Capitol  . 

5,366,314 

1,003,500 

187,663 

44,470 

5,335,607 

German-American  .... 

140,000 

662,000 

28,314 

226 

767,000 

Totals  . 

7,384,084 

2,754,917 

290,203 

49,696 

8,291,294 

^Etna  Life  . 

4,502,279 

820,695 

129,191 

70,228 

4,539,944 

Am.  Bankers,  111 . 

245,863 

124,850 

7,064 

288,363 

Bankers  Life,  iowa.. 

11,608,000 

389,000 

124,182 

102,000 

10,737,000 

Bankers  Res.,  Neb... 

104,000 

107,840 

5,582 

5,000 

167,840 

Beneficial  Life,  Utah. 

75,500 

67,000 

4,269 

133,500 

Central  Life,  Iowa... 

536,147 

35,000 

17,25G 

500 

499,022 

Columbian  National.. 

5,315,359 

970,896 

217,039 

24,675 

5,349,183 

Connecticut  Mutual.. 

1,122,975 

721,975 

45,558 

12,614 

1,538,557 

Continental  Assur.... 

1,000 

72,513 

1,139 

38,794 

Cont.  L.  and  I.,  Utah 

334,995 

166,500 

11,604 

4,959 

326,072 

Equitable,  N.  Y . 

7,937,146 

662,576 

303,664 

93,400 

7,881,707 

Fidelity  Mutual,  Pa. 

1,342,406 

146,701 

59,329 

52,000 

1,394,851 

Germania  . 

2,511,463 

238,000 

111,331 

49,931 

2,497,242 

2,364,436 

792,427 

92,893 

11,000 

2,994,278 

102,872 

433,828 

7,910 

365,084 

4,000 

103 

4,000 

399,000 

1,020,000 

40,304 

1,24G;000 

Manhattan  . 

1,405; 691 

'244,604 

44,140 

8,213 

7,213 

Massachusetts  Mutual 

2,505,776 

294,866 

87,457 

18,526 

2,618,891 

368,500 

183,000 

17,556 

463, 000 

Missouri  State  . 

54;057 

98,976 

4,102 

1,440 

95,441 

Mutual  Benefit  . 

6,624,453 

868,752 

234,218 

47,603 

7,0S5,759 

Mutual  Life  of  N.  Y. 

12,730,345 

1.460, S20 

427.S41 

192,008 

13,080,565 

Nat’l  of  U.  S.  A . 

838,974 

467,147 

39,936 

12,000 

999,183 

National,  Vt . 

1,076,611 

153,809 

39,314 

29,580 

1,082,690 

Name  of  Company. 

Insurance 
in  Force 
Dec.  31,  1911. 

Insurance 
Written 
in  1912. 

Premiums 

Received. 

Losses 

Incurred. 

Insurance 
in  Force 
Dec.  31,  1912. 

Colorado — Cont. 

$ 

$ 

$ 

$ 

!" 

$ 

New  England  . 

2,891,855 

380,573 

96,479 

52,214 

2,991,765 

New  York  Life . 

18,368,015 

1,820,246 

700,446 

276,589 

18,894,533 

Northwestern  Mutual 

21,754,922 

3,066,100 

677,304 

318,083 

22,687,118 

Occidental,  N.  M . 

22,800 

74,020 

2,865 

88,400 

Pacific  Mutual  . 

5,073,910 

946,905 

206,525 

31,152 

5,370,587 

Penn  Mutual  . 

6,098,583 

718,707 

227,597 

151,265 

6,361,202 

Phoenix  Mutual  . 

2,010,54S 

462,457 

74,161 

30,711 

2,362,845 

Pittsburgh  L.  and']’.. 

938,988 

508,391 

32,652 

14,949 

1,169,205 

Provident  L.  and  T.. 

1,934,177 

521,684 

82,311 

71,218 

2,200,130 

Prudential  . 

6,810,697 

1,578,955 

227,654 

52,743 

7,555,791 

Prussian,  Berlin  . 

259,541 

1,866 

145,089 

Reliance  . 

415,405 

399,500 

22,675 

6,086 

649,933 

State  Life  . 

3,943,325 

669,852 

106,981 

17,000 

4,075,577 

Travelers  . 

2,402,018 

552,647 

78,293 

61,458 

2,777,282 

2,900,938 

312,022 

157,001 

108,882 

42,257 

17,294 

6,751 

3,153,308 

1,169,943 

Union  Mutual . 

1,143,430 

Totals  . 

141,178,089 

22,974,196 

4,761,930 

1,843,190 

147,086,887 

Grand  totals.... 

148,562,173 

25,729,113 

5,052,133 

1,892,886 

155,378,181 

Industrial  Business. 
Prudential  . 

8,722,144 

2,865,553 

319,001 

84,203 

9,402,788 

Maine. 

Union  Mutual  . 

11,266,934 

1,056,804 

442,608 

161,573 

11,558,180 

.fEtna  . 

2,234,380 

185,583 

66,967 

50,229 

2,158,491 

Columbian  National.. 

355,638 

72,719 

12,241 

362,271 

Connecticut  General.. 

756,497 

128,227 

27,647 

8,000 

810,436 

Connecticut  Mutual.. 

3,997,234 

458,994 

137,027 

129,828 

4,064,511 

Equitable,  N.  Y . 

Fidelity  Mutual  . 

11,280,519 

673,582 

407,852 

91,675 

11,154,894 

774,201 

232,600 

30,355 

4,000 

872,201 

Home  Life,  N.  Y.... 

968,162 

140,149 

38,842 

12,186 

1,026,968 

John  Hancock  . 

864,081 

179,000 

32,523 

8,175 

1,001,660 

Massachusetts  Mutual 

3,340,645 

309,083 

127,429 

50,738 

3,587,280 

Metropolitan  . 

8,207,689 

1,901,090 

375,047 

73,426 

9,242,532 

Mutual  Benefit  . 

6,595,513 

708,062 

236,963 

116,672 

6,880,341 

Mutual  Life,  N.  Y... 

11,517,569 

1,007,985 

428,974 

319,865 

11,813,358 

National  Life  . 

2,261,848 

304,887 

85,59S 

29,249 

2,412,795 

New  England  Mutual 

4,453,350 

737,508 

161,960 

76,687 

4,844,098 

New  York  Life . 

8,495,775 

948,049 

345,274 

94,050 

8,955,207 

Northwestern  Mutual. 

8,231,671 

707,340 

331,840 

127,628 

8,586,709 

Penn  Mutual  . 

5,592,251 

852,596 

220,692 

44,306 

6,032,949 

Phoenix  Mutual  . 

1,155,667 

107,586 

42,133 

47,905 

1,175,865 

Provident  L.  and  T.. 

2,772,798 

736,474 

117,988 

11,167 

3,219,915 

Prudential  . 

4,171,429 

1,161,972 

175,322 

29,295 

4,495,516 

Security  Mutual . 

336,687 

31,711 

12,162 

8,000 

333,689 

1  ravelers  . 

2,422,291 

250,212 

82,580 

47,387 

2,500,690 

Union  Central  . 

628,327 

12,000 

18,279 

10,000 

595,124 

United  States  . 

63,522 

5,000 

1,571 

3,500 

57,022 

Totals  . 

102,840,679 

12,909,214 

3,959,874 

1,555,541 

107,742,702 

Grand  totals.... 

114,107,613 

13,966,018 

4,402,482 

1,717,114 

119,300,882 

Industrial  Busin  ess. 

Metropolitan  . 

14,024, 3S6 

3,046,567 

484, 4S2 

130,721 

14,972,307 

Prudential  . 

4,137,8S3 

1,99S,975 

161,580 

39,369 

4,947,176 

Totals  . 

18,162,269 

5,045,537 

646,062 

170,090 

19,919,493 

Michigan. 

Detroit  Life  . 

1,729,970 

2,379,335 

122,709 

7,000 

3,427,605 

Michigan  Mutual . 

10,207,333 

2,807,784 

336,946 

337,631 

11,421,005 

Michigan  State . 

6,395,952 

3,172,092 

291,105 

25,008 

7,579,468 

Northern  Assurance.. 

5,855,275 

3,003,152 

226,854 

11,519 

7,986,642 

Peninsular  . 

Preferred  Life  . 

Romain  Standard . 

409,804 

2,325,130 

520.000 

2,118,293 

175,220 

24,690 

61,546 

1,990 

789,304 

4,060,573 

165,220 

Totals  . 

26,923,464 

14,175,877 

1,065,842 

381,158 

35,429,S17 

Hitna  . 

7,529,984 

1,683,516 

274,979 

112,004 

8,337,523 

American  Bankers.... 

70,750 

121,610 

4,  CSS 

152,285 

American  Central . 

852,214 

293,377 

26,237 

4,223 

885,942 

Bankers,  Des  Moines* 

28,784,000 

1,950,000 

$301,752 

222,000 

27,004,500 

Bankers,  Neb . 

Bankers  Reserve . 

68,000 

20,000 

17,000 

2,850 

718 

77,500 

18,750 

Berkshire  . 

3,837,658 

505,237 

125,098 

73,649 

4,122,181 

Canada  Life  . 

5,185,911 

2,464,742 

163,092 

68,966 

5,298,564 

Cleveland  . 

Central  Life  . 

709,710 

43,000 

172,975 

268 

25,920 

7,000 

43,000 

813,085 

Columbian  National.. 

542,334 

145,341 

20,458 

2,000 

644,065 

Connecticut  General.. 

704,898 

1,107,527 

33,307 

3,000 

1,556,391 

Connecticut  Mutual.. 

4,008,214 

803,208 

138,694 

94,718 

4,472,271 

Continental  . 

Equitable,  N.  Y . 

15,1  i)8’,  032 

40,743 

2,786,970 

681,615 

1,234 

624,091 

291,946 

39,743 

16,665,744 

Equitable,  la . 

2,782,526 

114,341 

22,482 

3,225,170 

‘Includes  assessment  certificates,  t  Assessment,  $201,563;  legal  reserve,  $40,189. 


In  addition  to  the  States  shown  herewith,  complete  statistics  for  all  the  States  and  Territories  and  Canada  will  be  found  in 
The  Insurance  Year  Book,  Life,  Casualty  and  Miscellaneous  Volume,  ready  early  in  July.  Price,  $6. 
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LIFE  INSURANCE  BY  STATES.— Continued. 


Name  or  Company. 

Insurance 
in  Force 
Dec.  31,  1911. 

Insurance 
Written 
in  1912. 

Premiums 

Received. 

Losses 

Incurred. 

Insurance 
in  Force 
Dec.  31,  1912. 

M I CH I G  A  N — Con  t. 

Federal  . 

Fidelity  Mutual . 

Franklin  . 

Germania  . 

Great  Northern,  O... 
Great  Northern,  Wis. 
Home  Life,  N.  Y.... 

Illinois  Life  . 

John  Hancock  . 

Lincoln  National . 

1 

$ 

1,369,512 

3,403,561 

1,186,349 

1,697,433 

82,775 

6, 937.31S 
3,984,082 
3,910,024 
326.S93 

i 

$ 

395,125 

561,323 

321,813 

352,000 

65,000 

53,000 

645,158 

1.357,206 

940,849 

465,900 

41,594 

$ 

45,161 

167,078 

49,012 

88,214 

3,796 

1,687 

254,361 

153,222 

163,402 

21,093 

902 

$ 

14,500 

38,116 

9,000 

40,012 

122,847 

13,091 

56,288 

$ 

1,520,175 

3,713,741 

1,467,462 

1,922,746 

131,000 

53,000 

7,129,477 

4,549,197 

4,443,062 

759,293 

36,594 

Manhattan  . 

Manufacturers  (.Can.) 
Massachusetts  Mutual 

Metropolitan  . 

Midland  . 

Minnesota  Mutual.... 
Mutual,  N.  Y . 

760,718 

2,766,324 

22,889,096 

14,822,079 

63.500 
294,456 

25,430,568 

666,304 

23,735,017 

4,531,706 

944,224 

7,435,099 

28,945,150 

872,612 

47,514,867 

350,657 

154,000 

1,330,176 

6,787,891 

33,000 

41.500 
4,358,271 
4,943,597 

13,059,721 

300,000 

332,500 

744,545 

605,984 

1,484,793 

5,385,078 

8,235,230 

9,500 

G,8S7,183 

194,000 

4,856,680 

1,370,904 

300,605 

49,250 

130,740 

932,180 

2,526,628 

4,160,269 

6,000 

69,309 

3,500,333 

20,135 

4,989,719 

520,512 

1,591,678 

1,703,349 

1,659,363 

926,810 

60,000 

6,447,400 

278,097 

209,500 

24,306 

117,415 

785,468 

656,899 

2,694 

11,004 

947,223 

25,131 

918,629 

171,581 

69,625 

288,099 

1,029,439 

22,067 

36,319 

1,842,576 

12,724 

13,340 

5,750 

10,500 

121,094 

164,228 

558,918 

806,396 

3,257,757 

24,297,374 

17.265.633 
63,000 

385,383 

27.191.634 
595,672 

Mutual  Benefit  . 

National  Life  . 

Nat’l  of  U.  S.  A.§... 
New  England  Mutual 

New  York  Life . 

North  American,^  Ill. 
North  America  (Can.) 
Northwestern  Mutual 
Old  Colony  Com’L... 

256,562 

111,993 

27,285 

69,337 

440,084 

2,000 

707,260 

15,000 

27,283,136 

4,710,101 

1,846,189 

8,660,991 

29,541,971 

791,074 

851,362 

51,123,047 

379,919 

374,500 

Pacific  Mutual  ... - 

Penn  Mutual  . . 

400,068 

1,043,118 

3,000 

36,000 

617,090 

1,085,250 

3,321,077 

185,100 

182,350 

940,210 

201,969 

176,860 

872,414 

2,266,411 

69,000 

1,266,115 

43,000 

60,229 

264,694 

1,368 

2,788 

86,858 

1,611,684 

7,324,991 

27,010 

2,461 

74,500 

Phoenix  Mutual  . 

Provident  L.  and  T.. 
Prudential  . 

163,058 

216,364 

464,460 

14,092 

9,598 

43,337 

26,455 

42,830 

184,225 

381,608 

1.027 

222,450 

3,464 

115,073 

13,057 

109,871 

4,552,216 

5,765,933 

14,926,359 

379,100 

Security  Life  . 

Security  Mut.,  N.  Y. 

Scandia  . 

State  Life  . 

State  Mutual,  Mass... 

Sun  Life,  Can . 

Toledo  . 

Travelers  . 

1,000 

3,250 

7,748 

5,000 

102,825 

68,821 

202,232 

415,100 

1,390,263 

699,343 

1,494,752 

5,713,467 

9,500,581 

49,500 

7,542,338 

147,000 

Union  Central  . 

Union  Mutual  . 

United  States  A.  &  L. 
Wisconsin  National.. 

1,040,080 

238,227 

134,307 

256,567 

204,418 

52,456 

10,742 

4,S92 

29,035 

40,825 

500 

5,601,005 

1,474,171 

351,062 

185,445 

Totals  . 

336,583,963 

62,126,064 

12,154,422 

4,436,620 

367,733,410 

Grand  totals.... 

363,507,427 

76,301,941 

13,220,264 

4,818,120 

403,163,727 

Industrial  Business. 

5,141,583 

John  Hancock  . 

4,284,890 

1,726,636 

145,737 

34,978 

Metropolitan  . 

Prudential  . 

28,467,718 

6,338,564 

983,840 

257,449 

31,270,735 

20,139,231 

7,274,701 

767,719 

169,203 

23,348,846 

Totals  . 

52,891,839 

15,339,901 

1,897,296 

461,630 

59,761,164 

Mississippi. 

Lamar  Life  . 

Gulf  Coast  . 

3,793,582 

1,267,000 

437,388 

120,422 

12,457 

12,888 

4,675,242 

437,388 

Totals  . 

3,793,582 

1,704,388 

132, S79 

12,888 

5,112,630 

American  Central . 

148,091 

33,500 

260,175 

3,913 

822 

124,091 

33,500 

Atlantic,  Va . 

1,399,738 

35,665 

18,135 

1,314,620 

Bankers  Reserve . 

42,500 

9,098 

977 

270,098 

Citizens  National . 

1,567,679 

917,673 

34,784 

18,800 

1,702,832 

Columbian  National.. 

204,844 

274,122 

11,803 

5,000 

401,180 

Equitable  Life . 

15,732.574 

989,493 

501,860 

209,644 

15,509,522 

Fidelity  Mutual  . 

4,005,457 

443,289 

139,020 

41,180 

3,984,933 

Franklin  Life . 

1,482,785 

1,211,166 

56,915 

16,229 

2,017,335 

Great  Southern,  Tex. 

77,730 

1,822 

77,730 

915,360 

1,320,143 

813,500 

252,467 

38,296 

41,267 

1,357,860 

1,383,843 

Home  Life  . 

25,123 

International  Life.... 

505,203 

179,730 

11,675 

3,000 

***547,203 

Manhattan  Life . 

281,306 

36,725 

5,888 

9,000 

282,031 

Massachusetts  Mutual 

539,615 

170,500 

20,901 

669,736 

Michigan  Mutual . 

1,566,517 

236,859 

45,484 

10,453 

1,556,833 

Missouri  State  . 

1,340,157 

233,960 

44,558 

15,133 

1,257,870 

Mutual  Benefit  . 

6,841,589 

631,177 

237,812 

62,183 

6,971,725 

Mutual  Life  . 

18,610,517 

2,501,572 

599,500 

211,462 

19,015,847 

Nat’l  of  U.  S.  A.**... 

1,064,608 

344,501 

35,386 

16,000 

1,126,286 

New  York  Life . 

27,988,586 

2,519,254 

958,076 

312,277 

28,413,727 

Pacific  Mutual . 

1,600,572 

276,462 

55,353 

20,053 

1,605,851 

Pan-American  . 

957,000 

731,382 

24,291 

5,000 

1,362,667 

Penn  Mutual  . 

11,174,316 

2,006,121 

379,099 

120,297 

11,755,997 

Philadelphia  Mutual. 

19,500 

1,016 

15,500 

Phoenix  Mutual . 

2,752,576 

613,184 

98,761 

26,072 

3,076,561 

119,000 

19,000 

345,344 

3,242 

189,615 

88.000 

Prudential  . 

5,614,454 

69,744 

5,59S,733 

Pittsburgh  L.  and  T. 

714,182 

340,801 

21,250 

11,488 

848,198 

**  Business  of  Des 

Moines  included.  *** 

Business 

of  Great  Western  Life 

included.  §  Reinsured  Des  Moines  Life  includes  952  policies  for  $1,169,244. 


LIFE  INSURANCE  BY  STATES.— Continued. 


Name  op  Company. 

Insurance 
in  Force 
Dec.  31,  1911. 

Insurance 
Written 
in  1912. 

Premiums 

Received. 

Losses 

Incurred. 

Insurance 
in  Force 
Dec.  31,  1912. 

M  ississi  ppi — Coni. 

$ 

$ 

$ 

$ 

$ 

Reliance  . 

765,551 

335,500 

31,279 

3,000 

953,363 

Reserve  Loan  . 

60,000 

155,000 

6,498 

167,000 

Security  Mutual . 

1,412,072 

449,031 

92,168 

216,559 

48,529 

21,347 

1,607,099 

Southern,  Tenn . 

1,593,701 

794 

38,317 

2,000 

S4,4t)< 

1,545,250 

7,101,360 

1,229,500 

241,765 

91,378 

7,1X14,382 

Volunteer  State  . 

2,797,185 

705,815 

97,080 

21,272 

2,938,060 

Totals  . 

122,080,647 

19,800,449 

4,066,313 

1,368,270 

127,269,920 

Grand  totals.... 

125,874,229 

21,504,837 

4,199,192 

1,381,158 

132,382,552 

Industrial  Business. 
American  Nat’l,  Tex. 

449,857 

201, G65 

22,693 

13,376 

524,304 

Montana. 

4.479,250 

Montana  Life . 

2,835,500 

2,467,250 

172,437 

1,045 

National  Life  . 

1,740,000 

2,231,000 

96,405 

12,000 

1,740,000 

Totals  . 

4,575,500 

4,G9S,250 

268,842 

13,045 

6,219,250 

/Egis  Life  . 

/Etna  Life  . 

S6.000 
901, 5S4 

136,000 

173,883 

5,759 

17,181 

15,588 

152,500 

847,513 

American  Bankers - 

134,235 

513,205 

10.3S5 

565,440 

Bankers  Life  . 

7,788.000 

386,500 

*S9,555 

60,000 

7,218,500 

Bankers  Reserve . 

1,517,740 

114,699 

55,169 

1,000 

1,476,210 

Cent’l  Life  of  U.S.A. 

1,889,282 

747,675 

70,408 

71.000 

2,239,282 

Continent’!  L.  I.  &  I. 

905,800 

274,705 

37,971 

7,877 

1,025,005 

Equitable  Life,  N.  Y. 

6,396,277 

623,817 

207,718 

105,610 

6,478,028 

Fidelity  Mutual  . 

Germania  . 

266,462 

11,321 

9,491 

247,483 

2,275,948 

217,368 

93,288 

27,745 

2,321,542 

Manhattan  . 

651,831 

195,552 

26,044 

4,000 

799,349 

Metropolitan  . 

1,429,796 

306, 41 S 

64,914 

17,939 

1,599,755 

Missouri  State  . 

231,875 

208,216 

8,876 

387,908 

Mutual  Life  . 

2,121,782 

298,991 

77,331 

20,528 

2,199,109 

Mutual  Benefit  . 

9,326,544 

1,846,797 

286, S67 

155,332 

10,147,193 

National  Life  . 

1,116,275 

271,978 

44,313 

14,961 

1,336,916 

Nat’l  of  U.  S.  of  A.. 

571,158 

1,286,448 

52,269 

13,200 

1,387,410 

New  York  Life . 

•  10,872,624 

1,456,519 

419,133 

96,160 

11,395,526 

New  World***  . 

Northwestern  Mutual. 

9,S31,773 

293,000 

1,200,700 

10,344 

312,043 

109,884 

293,000 

10,310,166 

Northwestern  Nat’l... 

1,010,576 

570,130 

44.S96 

5,000 

1,216,435 

Pacific  Mutual  . 

242,273 

19,219 

8,511 

9,012 

255.977 

Penn  Mutual  . 

1,289,799 

149,500 

55,301 

40 

1,398, 0S4 

Prudential  . 

1,007,711 

192,452 

40,926 

24,300 

1,041,796 

'Travelers  . 

51,000 

20,000 

2,824 

30 

70,000 

Union  Central  . 

743,973 

22,000 

25,862 

4,750 

750,214 

Western  Union  . 

477,054 

618,500 

27,359 

2,500 

929,254 

Totals  . 

56,361,430 

12,155,593 

2,104,739 

766,455 

69,441,144 

Grand  totals.... 

60,936,930 

16,853,843 

2,373,581 

779,500 

75,660,394 

Industrial  Business. 

Metropolitan  . 

1,831,263 

328,773 

C9.095 

13,353 

1,935,286 

New  Jeksey. 

Colonial  . 

3,454,355 

109,086 

115,674 

36,333 

3,119,500 

Mutual  Benefit  . 

36,028,345 

5,025.072 

1,270,229 

590,863 

38,504,846 

Prudential  . 

78,433,396 

14,070, 5S1 

2,571,229 

753,423 

83,611,947 

Standard  . 

595,750 

279,000 

22,100 

10,500 

715,520 

Totals  . 

118,511,846 

19,484,339 

3,979,292 

1,391,119 

125,951,813 

American  Assurance.. 

288,970 

452,420 

8,451 

10,537 

407,206 

/Etna  . 

9,118,568 

2,131,667 

268,818 

202,558 

8,749,970 

Bankers,  la . 

1,372,000 

36,000 

15,530 

12,000 

1,256,000 

Berkshire  . 

1,826,720 

316,387 

51,397 

16,859 

2,030,754 

Columbian  National.. 

665,548 

186,832 

23,656 

14,826 

793,902 

Connecticut  Mutual.. 

4,547,799 

923,409 

162,560 

102,493 

4,857.994 

Equitable,  N.  Y . 

Fidelity  Mutual . 

43,  61,490 

6, 248.66S 

1,282,334 

862,678 

45,316,961 

3,321,425 

301,153 

12G.225 

13,958 

3,338,382 

Girard,  Philadelphia.. 

332,700 

149.S53 

13,086 

379,139 

Germania  . 

1,649,650 

273,500 

60,606 

73,118 

1,645,220 

Home  Life,  N.  Y.... 

3,347,329 

660,779 

81,830 

28,498 

3,692,654 

John  Hancock . 

9,871,677 

2,165,150 

342,860 

78,336 

10,655,942 

Manhattan  . 

1,412,903 

11,828 

40,289 

59,232 

1,331,384 

Massachusetts  Mutual 

9,255,252 

1,389,734 

324,138 

SI, 343 

10,012,489 

Metropolitan  . 

49,520,201 

12,734,425 

2.140.49S 

551,453 

55,330,382 

Mutual  Life,  N.  Y... 

27,968,678 

4,115,208 

783,279 

919,633 

28,448, S55 

National,  Vt . 

1,879,038 

117,775 

63,993 

63,646 

1,854,521 

New  England  Mutual. 

4,796,951 

1,042,412 

148,494 

67,200 

5,186,683 

New  York  Life . 

37,832,213 

6,361,745 

912,539 

820,081 

40,667,135 

North  American . 

2,941,693 

4,323,728 

66,405 

5,736 

2,629,521 

Northwestern  Mutual. 

26,289,181 

4,337,000 

373, S6S 

542,782 

27,412,160 

Pacific  Mutual  . 

Penn  Mutual  . 

276,726 

20,674,247 

2,252 

4,181,465 

7,719 

647,392 

252,634 

276,541 

22,308,994 

Philadelphia  . 

2,607,150 

1,274,506 

S9,790 

9,000 

2,515,014 

Phoenix  Mutual  . 

2,658,936 

513,806 

85,883 

52,962 

2,828,501 

Pres.  Min.  Fund . 

62(1,863 

216,500 

16,963 

7,580 

674.363 

Provident  L.  and  T. . 

17,505,932 

2,963,918 

621,212 

177,564 

18,927,964 

Prussian  National.... 

434,404 

686,898 

7.122 

6,212 

526.690 

State  Mutual,  Mass.. 

3,123,492 

794,323 

107,378 

113,201 

3,329,078 

Sun,  Canada  . 

336,174 

16,014 

13,152 

347,729 

Business  written  by  National  Life  of  U.  S.  A.  includes  $957,058  assumed  from 
Des  Moines.  ***  Entered  1911.  *  Including  $69,715  assessments  received  on  assess¬ 
ment  cert.,  Bankers  Life  Association. 


Tn  addition  to  the  States  shown  herewith,  complete  statistics  for  all  the  States  and  Territories  and  Canada  will  be  found  in 
The  Insurance  Year  Book,  Life,  Casualty  and  Miscellaneous  Volume,  ready  early  in  July.  Price,  $6. 
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LIFE  INSURANCE  BY  STATES. — Continued. 


Name  of  Company. 

Insurance 
in  Force 
Dec.  31,  1911. 

Insurance 
Written 
in  1912. 

Premiums 

Received. 

Losses 

Incurred. 

Insurance 
in  Force 
Dec.  31,  1912. 

New  Tersey-  Coni. 

% 

% 

$ 

$ 

% 

Travelers  . 

7,726,195 

2,493,213 

248,113 

91,010 

9,106,405 

Union  Central  . 

2,016,602 

758,150 

64,399 

112,865 

2,420,171 

Union  Mutual  . 

956,602 

146,378 

30,661 

22,900 

983,249 

I  nited  State*  . 

1,077,366 

231.119 

33,341 

41,700 

1,154,432 

Security  Mutual  . 

665,179 

85,590 

22,572 

11,475 

567.592 

Totals  . 

303,045,424 

62,643,805 

9,286,553 

5,426,070 

321,963,980 

Grand  tols . 

421,557,270 

82,128,141 

13,265,845 

6,817,189 

447,915,793 

Industrial  Business. 

Colonial  . 

9,969,722 

4,017,300 

370,246 

121 ,630 

10,813,020 

Prudential  . 

156,390,865 

29,556,696 

5,928,765 

1,847,338 

166,353,463 

Columbian  National.. 

3,235 

156 

2,798 

Germania  . 

19,285 

1,166 

547 

780 

19,301 

John  Hancock  . 

20,279,824 

4,3:55,758 

757,142 

253,531 

22,160,140 

Metropolitan  . 

110,217,148 

16,032,723 

3,766,658 

1,319,940 

115,460,885 

Totals  . 

296,880,079 

53,943,643 

10,823,514 

3,543,219 

314,S09,607 

New  York. 

Equitable  . 

289,604,655 

28,297,778 

12,358,447 

4,735,635 

298,856,953 

Germania  . 

9,826,975 

2,218,109 

407,556 

216,378 

11,265,304 

Home  . 

17,924,381 

1,757,746 

672,530 

263,507 

18,397.131 

Manhattan  . 

8,974,849 

676,669 

267,752 

171,968 

8,704,783 

Metropolitan  . 

173,244,526 

43,941,458 

7,659,720 

1,779,071 

197,575,062 

Mutual  . 

222,994,564 

22,653,679 

9,014,726 

5,599,638 

232,723,893 

New  York  . 

299,598,765 

28,885,485 

13,278,927 

4,892,844 

312,300,460 

Niagara  . 

3,139,379 

803,456 

111,639 

80,427 

3,348,252 

Postal  . 

5,843,923 

467,501 

217,183 

160,065 

5,559,044 

Security  Mutual  . 

10,589,732 

1,308,868 

360,784 

183,456 

10,375,409 

United  States  . 

6,536,092 

664,471 

201,780 

236,201 

6,200,745 

Totals  . 

1,048,277,841 

131,675,219 

44,551,044 

18,319,190 

1,105,307,036 

Mtna  . 

43,502,466 

8,793,414 

1,456,555 

963,407 

46,653,334 

Bankers,  la . 

6,827,000 

490,500 

96,818 

62,000 

6,652,000 

Berkshire  . . 

9,092,920 

1,113,302 

347,207 

199,410 

9,673,894 

Colonial  . 

1,816,300 

94,020 

52,044 

9,000 

1,549,820 

Columbian  National  . 

5,883,441 

520,886 

178,882 

52,142 

5,579, 7S2 

Connecticut  General.. 

17,003,375 

3,815,463 

566, 06S 

170,332 

19,364,045 

Connecticut  Mutual.. 

45,253,392 

5,621,972 

1,563,765 

983,994 

47,644,803 

Fidelity  Mutual . 

9,790,722 

1,401,864 

410,913 

111,501 

10,184,343 

Tohn  Hancock . 

58,522,199 

13,943,114 

2,368,957 

521,470 

66,060,413 

Massachusetts  Mutual 

41,886,025 

4,895,368 

1,471,327 

619,293 

44,661,011 

Mutual  Benefit  . 

71,137,217 

11,1S1,389 

2,780,295 

1,232,683 

78,013,230 

National,  Vt . 

16,361,260 

24,415,088 

1,021,050 

614,628 

32S.786 

16,371,794 

New  England  Mutual 

5,270,956 

997,093 

395,708 

27,833,208 

Northwestern  Mutual 

190,937,913 

19,443,470 

6,605,201 

2,244,664 

202,515,009 

Penn  Mutual  . 

71,826,186 

11,409,986 

2,835.195 

904,068 

77,769,135 

Phoenix  Mutual  . 

21,468,030 

3,360,978 

866,223 

451,886 

23,078,243 

Pittsburgh  L.  and  T. 

8,289,696 

2,074,705 

340,503 

383,928 

8,579,153 

Provident  L.  and  T.. 

29,452,897 

5,341 ,491 

1,090,556 

310,625 

32,396,986 

Prudential  . . 

160,134,690 

1,654,279 

21,365,895 

26,770,394 

2,226,697 

2,993,907 

6,070,831 

25,823 

770,212 

1,692,777 

174,234,096 
1,791,617 
22,669, 75S 

State  Mutual  . 

513,979 

Travelers  . 

48,524,001 

11,380,902 

1,912,910 

714,387 

56,440,218 

Union  Central. ....... 

20,500,3S4 

3,262,251 

728,742 

362, 4S2 

22,159,929 

Union  Mutual  . 

5,407,165 

437,876 

187,685 

75,127 

5,538,164 

Totals  . 

931,082,241 

146,865,955 

34,338,433 

13,303,649 

1,007,413,985 

Grand  totals.... 

2,724,947,645 

425,592,099 

105,569,906 

41,663,924 

2,905,266,123 

Industrial  Business. 

Colonial  . 

4.729,862 

3,002,476 

211,378 

80,140 

5,552,923 

John  Hancock  . 

124.696,310 

22,242,590 

4,809,256 

1,818,909 

130,668,363 

Metropolitan  . 

Prudential  . 

320,656,962 

53,060,476 

10,816,081 

4,164,922 

33S,049,870 

295,504,429 

68,745, 3S3 

10,S43,714 

3,977,114 

318,273,946 

Totals  . 

745,587,563 

147,050,925 

26,680,429 

10,041, 0S5 

792,545,102 

Oregon. 

American  L.  and  A.. 

346,500 

226,000 

10,242 

1,000 

345,000 

Columbia  L.  and  T.. 
Oregon  Life  . 

3,404,490 

5,222,000 

1,062,004 

1,589,027 

103, S04 
216,435 

18,287 

3,861,776 

6,005,948 

Totals  . 

S, 972, 990 

2,876,031 

330,481 

19,287 

10,212,724 

TEtila  . 

1,544,094 

67,600 

48,820 

38,027 

1,582,159 

American  Bankers .... 

15,500 

86,000 

3,650 

96,500 

American  Central . 

169,027 

293,865 

9,945 

5,000 

352,  S71 

Bankers,  Neb . 

631,500 

255.500 

34,226 

4,000 

732,500 

Bankers  Life,  la . 

9,083,000 

310,000 

108,470 

56,000 

8,659,000 

Bankers  Reserve  . . . . 

3,040,526 

426,632 

105,972 

13,000 

2,709,290 

Columbian  National.. 

847,616 

221.040 

20,421 

2,258 

828,036 

Connecticut  Mutual.. 

1,163, S34 

279,750 

35,840 

4,201 

1,334,041 

California  State  . 

76,500 

3,703 

76,500 

Continental  L.  I.  &  I. 

344,200 

206,000 

21,412 

1,092 

488,200 

Kquitable,  N.  Y . 

5,038,920 

866,310 

230,062 

137,483 

5,579,284 

Fidelity  Mutual  . 

923,998 

49,113 

31,251 

14,000 

891,055 

Germania  . 

SS5.863 

179,032 

36.245 

18,472 

997,381 

Home  Life,  N.  Y . 

Idaho  State  . 

International  . 

128,723 

72,200 

193,000 

587.000 

6,712 

26,500 

279,000 

309,125 

8,871 

1,858 

12,127 

18,325 

47,749 

4,712 

110,723 

63,350 

359,000 

640,125 

1,505,662 

Manhattan  . 

1,529,241 

138,214 

50,666 

Massachusetts  Mutual 

4,641,292 

752,870 

179,638 

39,746 

5,102,763 

LJ  FE 


Name  of  Company. 


Oregon — Cont. 

Metropolitan  . 

Merchants  Life . 

Missouri  State  . 

Mutual  Benefit . 

Mutual  Life,  N.Y . 

National  Life,  Vt . 

Nat’i  of  IT.  S.  A . 

New  York  Life . 

Northwestern  Mutual. 

New  World  . 

Northwestern  Nat'l... 

Occidental,  Cal . 

Pacific  Mutual . 

Penn  Mutual  . 

Phoenix  Mutual . 

Prussian  Life  . 

Pittsburgh  L.  and  T. 
Provident  L.  and  T.. 

Prudential  . 

Reliance  . 

Reserve  Loan  . 

Security  of  Am . 

Travelers  . 

Union  Central  . 

Union  Mutual . 

West  Coast  . 

Western  States . 

Western  Union . 

Totals  . 

Grand  totals..... 


Industrial  Business. 

Metropolitan  . 

Prudential  . 

West  Coast  . 

Totals  . 


Pennsylvania. 

Fidelity  Mutual . 

American  Assurance.. 

Girard  . 

Penn  Mutual . 

Pennsylvania  Mutual. 

Philadelphia  Life . 

Presbyterian  Min . 

Pittsburg  L.  and  T... 
Provident  L.  and  T.. 

Reliance  . 

Scranton  . 

Standard  . 

Totals  . 


^Etna  . 

American  Central . 

Baltimore  Life  . 

Bankers,  Nebraska.... 

Bankers  Reserve . 

Berkshire  . 

Canada  Life  . 

Colonial  . 

Columbian  Nat'l . 

Connecticut  General.. 
Connecticut  Mutual.. 

Conservative  . 

Continental  . 

Equitable,  N.  Y . 

Equitable,  Iowa  . 

Germania  . 

Home  Life,  N.  Y . 

Home  Life,  Del . 

Illinois  Life  . 

International  . 

John  Hancock  . 

Lafayette  . 

Lincoln  National . 

Manhattan  . 

Manufacturers  . 

Maryland  . 

Massachusetts  Mutual 

Meridian  . 

Metropolitan  . 

Michigan  Mutual . 

Minnesota  Mutual.... 

Missouri  State  . 

Mutual  Benefit . 

Mutual  of  N.  Y . 

National  Life  . 

Nat'l  of  U.  S.  of  A.. 

New  England . 

New  York  Life . 

Niagara  Life  . 

N.  American,  Can.... 

N.  American.  Til . 

Northern,  Mich . 


INSURANCE  BY  STATES.— Continued. 


Insurance 
in  Force 
Dec.  31,  1911. 

Insurance 
Written 
in  1912. 

Premiums 

Received. 

Losses 

Incurred. 

Insurance 
in  Force 
Dec,  31,  1912. 

$ 

1,789,911 

32,000 

5,500 

3,519,641 

11,317,242 

90,015 

2,010,696 

7,144,644 

13,877,592 

268,094 

115,095 

2,919,042 

5,206,154 

434,248 

768,000 

711,260 

446,087 

1,585,521 

441.500 
322,200 

131.500 
591,729 
943,973 

1,202,020 

310,566 

155,700 

862,743 

$ 

543,836 

46,000 

5,627 

620,392 

1,796,272 

94,523 

1,428,582 

1,695,367 

1,644,942 

126.500 

136.200 

180.500 
596,640 
496,834 

35,382 

850,511 

169,250 

250,600 

729,617 

335.500 
492,700 
155,000 
174,000 
225,000 
109,136 
421,880 

517.200 
348,000 

'~C  IT.  C'l  1-  CSJ  r-i  rH  i-l  CC  (M  M  00  t-  t"«l©  05  QO  05  O  CO  CO  lO  tH  CO  CO  O 

$ 

8,509 

12,000 

53,000 

130,563 

126,504 

82,617 

26438 

69,625 

2,451 

14,508 

14,092 

9,102 

1,000 

6,200 

6,100 

38,649 

11,500 

1,000 

1,500 

$ 

2,154,228 
32,000 
9,027 
3,895,570 
12,141,344 
141,538 
2,848,912 
8,488,508 
14,948,427 
126, 5(H) 
343,021 
252,605 
3,049,596 
5,316,476 
441,510 
635,851 
786,395 
569,487 
2,087,991 
575,500 
616,200 
232,000 
711,579 
1,193,830 
1,238,000 
60.3,783 
561,050 
1,128,686 

88,042,407 

19,055,654 

3,216,089 

1,003,049 

97,238,054 

97,015,397 

21,931,685 

3,546,570 

1,022,336 

107,450*778 

2,411,760 

657,728 

83,213 

2,640,671 

1,656,940 

1,399,344 

68,732 

2  064  272 

466,448 

532,229 

20,701 

568^891 

4,535,148 

2,589,301 

172,646 

5,273,834 

24,609,962 

1,505,925 

940,684 

388,585 

23,824,030 

2,560,800 

2,403,450 

71,097 

88,435 

3,026,092 

3,181,553 

725,756 

152,846 

38,050 

98,608,928 

11,496,993 

3,848,195 

1,445,800 

102^870^261 

4,395,648 

2,181,494 

153,433 

54,335 

5^079  486 

16,443,712 

3, 559, 90S 

549,558 

147,537 

16,279,051 

3,079,196 

430,750 

102,019 

14,725 

3,195,526 

20,506,739 

7,649,102 

729,879 

352,511 

23*73  6, 873 

83,169,106 

11,442,170 

3,073,434 

869,157 

86,946,119 

6,752,430 

1,385,328 

279,307 

61,910 

7,061,764 

13,707,986 

3,089,873 

487,924 

57,008 

12,855,021 

6,121,400 

4,328,524 

285,176 

19,500 

8,286,412 

1  283,137,460 

50,199,273 

10,673,552 

3,537,553 

296,756,540 

23,391,682 

3,973,611 

819,869 

516,661 

24,631,266 

2,292,001 

779,702 

97,559 

19.896 

2,259*81 1 

3,054,364 

708,240 

12S.713 

31,251 

406,093 

521,000 

235,000 

24.28S 

6,000 

683,500 

39,500 

55,170 

3,141 

89,670 

16,578,239 

1,217,211 

542,889 

3S4.923 

16,709,099 

2,332,399 

152,013 

87,329 

18,000 

2^333^612 

1,288,200 

52,000 

36,981 

6,000 

1,110,280 

3,992,977 

521,172 

138,642 

49.4SS 

4,122,707 

4,548.288 

834,470 

156,957 

SS.690 

5,089,149 

18,279,241 

1,963,530 

597,858 

481,397 

18,300,926 

185,500 

155,000 

6,579 

265,500 

1,022,335 

722,752 

36,759 

1,463,303 

155,743,860 

16,972,902 

6,059,124 

1,811,390 

163,051,209 

4,226,553 

1,170,046 

170,422 

10,823 

5,017,742 

4,101,963 

731,582 

165,198 

58,819 

4,533,879 

S, 235,417 

790,489 

284,830 

145,000 

8.167,140 

5,401,590 

2,571,750 

t2S2,781 

466,291 

6,861,488 

8,936,320 

1,170,230 

169,514 

76,440 

7,019,634 

391,646 

391,646 

15,722 

6,000 

'411,239 

28,695,444 

4,323,671 

1,058,474 

346,228 

30,215,S09 

115,123 

10,500 

2.678 

S6.623 

311,750 

7,000 

8,297 

264,250 

5,174,552 

553.298 

154,867 

104,622 

4,991,763 

300,000 

147,250 

10,972 

6,000 

227,250 

318,850 

58,349 

10,990 

30,500 

325,299 

17,207,309 

1,986,186 

577,900 

308,605 

18,105,168 

5,348,781 

1,510,631 

119,054 

10,000 

5.161,812 

86,307,270 

19,422,196 

3,561,836 

924,368 

96,011,552 

3,129,129 

514.613 

96,241 

64,298 

3,276,580 

1,084,760 

252,628 

35,199 

13,500 

995,838 

86,990 

130,843 

3,579 

1,000 

106,800 

i  48,047,701 

4.881.419 

1,511,147 

997,167 

49,987,822 

109,984,628 

9,806.018 

3,844,493 

2,437,067 

110,658,206 

16,247,737 

1,308,369 

523,865 

314,744 

16,179,178 

1.785,487 

*1,193,717 

93,630 

54,997 

2,240,139 

26.361,077 

2,710,265 

930,217 

631,923 

27,234,419 

113,092,286 

9,862,201 

4,465,422 

1,404,278 

116,6S5^271 

1,486,331 

35,850 

47,376 

29,250 

1,348,934 

14,000 

449 

13,500 

i  1,858,908 

297,000 

42,149 

8,906 

1,754,534 

927,582 

1 

370,056 

26,784 

2,500 

1,096,318 

*  Includes  $792,770  business  of  Des  Moines  Life,  reinsured. 


In  addition  to  the  States  shown  herewith,  complete  statistics  for  all  the  States  and  Territories  and  Canada  will  be  found  in 
The  Insurance  Year  Book,  Life,  Casualty  and  Miscellaneous  Volume,  ready  early  in  July.  Price,  $6. 
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LIFE  INSURANCE  SUPPLEMENT  TO  THE  SPECTATOR. 


Thursday 


LIFE  INSURANCE  KY  STATES.— Continued. 


Name  of  Company. 

Insurance 
in  Force 

Dec.  31,  1911. 

Insurance 
Written 
in  1912. 

Premiums 

Received. 

Losses 

Incurred. 

Insurance 
in  Force 
Dec.  31,  1912. 

Pennsylvania  Cant. 

$ 

$ 

$ 

$ 

$ 

Northw’n  Mutual . 

72,010,783 

7,246,540 

2,445,239 

967,110 

76,056,027 

Pacific  Mutual . 

2,280,973 

398,081 

93,2-49 

30,944 

2,498,376 

Phoenix  Mutual . 

7,505.560 

1,335,758 

322,456 

103,06-1 

8,182,070 

Prudential  . 

122,068,450 

21,736,076 

4,246,052 

1,070,575 

132,389,422 

39,000 

1,021,515 

4,000 

412,500 

1,169 

45,985 

32,000 

Reserve  Roan  . . . 

5,000 

1,117,578 

Royal  Union  . 

2,347,457 

719,063 

107.448 

21,000 

2,827, 21S 

Scandia  . 

447,285 

82,084 

13,836 

2,496 

452.955 

Security  Rife  . 

4.737.572 

167,379 

159,066 

33,172 

4,340,114 

Security  Mutual . 

6,700,074 

1,023,947 

226,170 

73,143 

6,635,832 

State  T.ifc  . 

4,609, 189 

756,987 

108,567 

6,000 

4,766,179 

State  Mutual  . 

9,690,355 

1,391,394 

355,846 

211,094 

10,329,066 

Sun  T.ife,  Can . 

5,582,810 

798,015 

250,523 

46.191 

5,875,394 

Travelers  . 

26,664,380 

3,251,722 

815,792 

555.556 

28,117,653 

Union  Central  . 

18,836,810 

2.275,700 

599,701 

271,706 

19,725,145 

Union  Mutual  . 

2,783,169 

264,073 

04,181 

38,006 

2,849,261 

United  States  A.  &  L. 

114,013 

11.263 

96 

11,274 

United  States  . 

3,404,718 

459,483 

92,535 

52,410 

3,316.322 

Western  &  Southern. 

434,083 

175,000 

4,700 

481,683 

Eureka,  Md . 

Central,  Iowa . 

Bankers,  Des  Moines. 

17,991,000 

24,000 

25.600 

483,000 

744 

244 

176,219 

471 

92,000 

38,125 
22,  IKK) 
16,330,000 

Totals  . 

1,04.1,717,919 

139,751,180 

37,105,892 

15,061,660 

4,468,887,988 

Grand  totals.... 

1,324,855,379 

189,950,453 

47,779,444 

18,599,213 

4,765,644,528 

Industrial  Business. 

Baltimore  Lile . 

5,334,295 

3,283,342 

320,793 

106,688 

5,785,163 

5,415,475 

34,168 

3,505,099 

194,175 

44,501 

5,950,243 

Columbian  National.. 

1,716 

649 

32,729 

934,685 

1,387,794 

40,324 

10,443 

1,275,523 

Germania  . 

28,986 

4.760 

841 

2,359 

29,563 

Home  Life,  Del . 

Immediate  Benefit.... 

1,392,528 

568,508 

3,920,732 

889,488 

48,761 

7,517 

3,301,850 

980,574 

Tohn  Hancock  . 

39,215,163 

8,289,091 

1,366,544 

420,550 

40,831,836 

Metropolitan  . 

187,077,538 

29,906,617 

6,373,668 

2,033,620 

195,531,951 

Prudential  . 

248,196,570 

55,318,151 

9,048,937 

2,649,737 

264,912,450 

Western  &  Southern.. 

1,405,731 

1,371,582 

95,540 

25,869 

1,727,365 

Totals  . 

489,603,647 

107,876,656 

17,491,299 

5,301,933 

520,359,247 

1 _ 

LIFE  INSURANCE  BY  STATES.— Continued. 


Name  of  Company. 

Insurance 
in  Force 
Dec.  31,  1911. 

Insurance 
Written 
in  1912. 

Premiums 

Received. 

Losses 

Incurred. 

Insurance 
in  Force 
Dec.  31,  1912. 

Rhode  Island. 

$ 

$ 

? 

* 

$ 

Puritan  . 

1,786,596 

471, 04S 

75,789 

14,000 

2,060,641 

TF.tna  . 

1,175,614 

09,800 

26,745 

39,790 

1,126.029 

Berkshire  . 

397,702 

39,000 

9,356 

3,993* 

414.177 

Columbian  National.. 

902,465 

181,958 

33,645 

1,500 

1,012,706 

Connecticut  General.. 

931 ,590 

100,603 

26,187 

22,500 

soi.OO:; 

Connecticut  Mutual.. 

1,801,0-42 

322,227 

60,429 

95,775 

1,865,970 

Equitable,  N.  Y . 

7,486,597 

368,724 

283,662 

216.197 

7,331,521 

Fidelity  Mutual  . 

281,160 

49,982 

11,687 

4,500 

284,525 

Home,  New  York _ 

362,265 

58,447 

18,077 

27,240 

378,294 

John  Hancock . 

6,191,160 

1,435,879 

250,143 

35,694 

6,890,870 

Massachusetts  Mutual 

11,953,494 

1,472,993 

445,236 

218,604 

12,803,043 

Metropolitan  . 

11,850,909 

2,867,166 

546,264 

122,218 

13,303,549 

Mutual  Benefit  . 

3,263,487 

521,576 

106,181 

98,001 

3,544,231 

Mutual  Life,  N.  Y... 

9,182,140 

804,937 

334,215 

222,315 

9,422,933 

National  Life  . 

476,780 

158,070 

19,023 

15,554 

597,350 

New  England  Mutual 

3,031,365 

275,734 

108,297 

56,848 

3,021,405 

New  York  Life . 

7,129,245 

436,552 

278,050 

161,819 

7,184,781 

Northwestern  Mutual 

6,390,381 

628,500 

268,929 

65,079 

6,850,901 

36,329 

1,629,071 

1,421,951 

4,500 

144,695 

158,547 

1,120 

61,814 

46,285 

22,329 

73,903 

26,217 

1,634,224 

1,488,346 

Phoenix  Mutual  . 

Provident  L.  and  T.. 

1,174,903 

95,967 

36,  CIS 

26,555 

1,201,437 

Prudential  . 

5,486,586 

873,542 

202,901 

44,960 

5,960,999 

State  Mutual,  Mass.. 

2,077,797 

472,218 

73,438 

37,081 

2,408,067 

Travelers  . 

1,757,862 

194,210 

60,407 

51,563 

1,828,969 

Union  Central  . 

1,370,806 

30,000 

43,483 

2,720 

1,127,638 

Union  Mutual  . 

554.73S 

44,989 

20,602 

6,212 

566,846 

United  States  . 

13,620 

3,000 

372 

12,620 

Totals  . 

86,544,463 

11, 372.76S 

3,296,777 

1,693,138 

91,024,019 

Grand  totals _ 

88,331,059 

11,843,816 

3,372,566 

1,707,138 

93,084,663 

Indus  trial  Business. 

American  Assurance.. 

36,630 

144,000 

1,436 

2,030 

78,514 

Tohn  Hancock . 

18,719,372 

3.773,506 

760,463 

227,008 

20,156,367 

Metropolitan  . 

29,483,361 

4,823,162 

1,006,485 

378,139 

30,841,470 

Prudential  . 

7,398,536 

2,001,625 

272,354 

86,213 

8,083,117 

Totals  . 

55,637,899 

10,742,293 

2,040,738 

693,390 

59,159,468 

In  addition  to  the  States  shown  herewith,  complete  statistics  for  all  the  States  and  Territories  and  Canada  will  be  found  in 
The  Insurance  Year  Book,  Life,  Casualty  and  Miscellaneous  Volume,  ready  early  in  July.  Price,  $6. 


Unexcelled  Service  to  Policyholders 

For  Fifty=three  Years 
CHARACTERIZES 

THE  GERMANIA  LIFE  INSURANCE  COMPANY 
of  NEW  YORK 

1912— ANOTHER  YEAR  of  PROGRESS 
and  PROSPERITY 

Assets  (January  1,  1913),  348,205,861.37 

Liabilities,  -  41,705,528.43 

Surplus  and  Dividend  Funds,  6,500,332.94 
New  Insurance  paid  for  18,048,969.00 
Insurance  in  Force,  -  138,615,233.00 

(Paid  for  Basis)  t 

The  Company’s  METFIODS  are  CLEAN  and  PRO¬ 
GRESSIVE,  its  policy  forms  contain  the  most  liberal 
provisions  and  guaranteed  values,  and  the  premiums 
are  low. 

PRODUCERS  can  obtain  ATTRACTIVE 
AGENCY  CONTRACTS  for  exclusive  ter¬ 
ritory  with  the  COMPANY  DIRECT,  by 
addressing 

HOME  OFFICE,  50  Union  Sq.,  New  York 


NOW  READY. 

Annual  and  Deferred  Dividends 


Dividends  Paid  to  Policyholders  in  1913  and  1912 

by 

Life  Insurance  Companies  on 
Annual  Dividend  Policies  Issued  in  the  Years 
1882  to  1911  and  1912  inclusive 

on 

Ordinary  Life,  Twenty=Payment  Life  and  Twenty=Year 
Endowment  Forms  per  $1,000,  by  5=year  Periods, 
at  Ages  25  to  60  at  Date  of  Issue. 

Also  Results  under  Deferred  Dividend  Policies  with 
5,  10,  15  and  20  Year  Periods. 

Includes  tables  also  of  net  cost  for  each  company. 
Extension  flaps  for  comparison. 


Prices  for  ANNUAL  AND  DETERRED  DIVIDENDS: 
Bound  in  Flexible  Leather  Cover 


Per  Copy  .  .  .  .  $  1.50 

12  Copies,  ....  15X0 

25  ....  28.00 

50  ....  50.00 

100  ....  80.00 

500  ....  350.00 


THE  SPECTATOR  COMPANY 


Chicago  Office: 

Insurance  Exchange 


135  William  Street, 
NEW  YORK 


A  WEEKLY  REVIEW  OF  INSURANCE. 


MONTHLY  CASUALTY  AND  SURETY  SUPPLEMENT 

Devoted  to  Casualty,  Surety  and  Miscellaneous  Insurance  and  the  General  Interests  of  Underwriting  in  such  branches,  Suggestions  and 
Hints  for  Field  Workers,  Technical  Matters  for  Home  Office  Consideration,  and  Information  as  to  What  is  Going  On  in  Office  and  Field 


ISSUED  MONTHLY  AS  A  SUPPLEMENT  TO  THE  SPECTATOR. 

New  York,  Thursday,  January  23,  1913 


EMPLOYERS’  LIABILITY  AND  WORK¬ 
MEN’S  COMPENSATION.* 


A  Series  of  Articles  on  an  Important  Topic. 

European  Practices  and  American 
Proposals. 


IX. 

Workmen's  Compensation  in  Italy. 

Proud  of  costly  independence,  the  united  and 
agricultural  Italy  has  been  still  boldly  main¬ 
taining  the  principle  of  individual  freedom  in 
social  relations,  while  many  other  European 
I  countries  had  come  fully  to  recognize  its  limi¬ 
tations.  Only  after  the  idea  of  social  legisla¬ 
tion  became  victorious  throughout  the  civilized 
world,  and  after  the  Italian  nation  made  the 
f  unpleasant  discovery  of  industrialism  in  its 
own  midst,  it  abandoned  the  policy  of  non¬ 
interference  and  joined  the  international  move- 
riient  for  the  protection  of  labor. 

The  first  workmen’s  compensation  law  in 
Italy  was  enacted  in  1898.  Several  amendments 
made  since  (one  in  1903,  another  in  1907)  af¬ 
fected  the  details,  not  the  principle  itself.  The 
law  of  1898  is  compulsory  in  character.  Every 
owner  or  manager  of  mining,  building  and 
construction  works,  transportation  system  and 
manufacturing  industry  employing  more  than 
five  workers  must  insure  his  employees,  pro¬ 
vided  the  daily  wages  of  the  latter  do  not  ex¬ 
ceed  7  lire  ($1.35).  In  the  above  enumeration 
no  distinction  is  made  between  private  and 
civil  service  employees.  The  employments  left 
uncovered  by  the  law  are  domestic  service, 

(hand  trade,  commerce  and  agriculture  (except 
lumbering  and  tending  agricultural  machinery). 
CQmpensation  is  provided  for  the  consequences 
of  fatal  accidents  and  four  kinds  of  disable¬ 
ment,  viz. :  total  and  partial  temporary,  and 
total  and  partial  permanent  disabilities.  The 
indemnification  begins  from  the  sixth  day  of 
the  injury. 

Compensation  Schedule. 

The  compensation  schedule  is  briefly  as  fol¬ 
lows  :  In  case  of  total  temporary  disability 
first  medical  and  surgical  aid  and  a  sum  equal 
to  fifty  per  cent  of  the  daily  wage  is  granted. 
For  the  partial  temporary  disability  a  sum 
equal  to  fifty  per  cent  of  the  loss  of  wages  is 
-L, — 

*  Copyright,  1913,  by  The  Spectator  Company,  New 
Ybrii. 


provided.  If  the  injured  is  accommodated  in 
the  establishment’s  infirmary,  one-third  of  the 
daily  compensation  goes  into  the  treasury  of 
the  latter.  The  total  permanent  disability  is 
compensated  with  a  sum  equal  to  six  times  the 
annual  earnings.  It  cannot  be,  however,  less 
than  3000  lire  ($579).  The  partial  permanent 
disability  is  coi respondingly  apportioned;  that 
is,  it  is  settled  for  a  sum  equal  to  six  times  of 
the  loss  in  the  annual  earnings,  but  by  no 
means  less  than  for  500  lire  ($96.50).  The 
payments  just  referred  to  are  taken  exclusive 
of  any  allowance  made  for  temporary  disa¬ 
bility.  Finally,  in  case  of  death  a  lump  sum 
equal  to  five  times  the  annual  earnings  is  pay¬ 
able  to  the  beneficiaries.  In  connection  with 
the  repartition  of  the  compensation  among  the 
latter  a  few  peculiar  features  are  to  be  ob¬ 
served.  All  dependent  members  of  the  family 
are  considered  as  beneficiaries,  viz. :  surviving 
consort,  children  (both  legitimate  and  ille¬ 
gitimate),  or  ether  descendants  under  18  years 
or  if  incapacitated;  parents  or  other  relatives 
in  the  ascending  line,  and,  finally,  dependent 
brothers  and  sisters  under  18  years  or  disabled. 
If  the  surviving  consort  has  children  he  is 
entitled  to  two-fifths  of  the  total  indemnity; 
if  he  is  childless  but  has  relatives  in  ascending 
line,  his  share  is  only  one-half,  and,  finally,  if 
the  killed  workman  leaves  brothers  and  sisters 
the  share  of  the  surviving  consort  is  increased 
to  three-fifths  of  the  total  compensation,  in 
each  instance  the  remaining  part  of  the  latter 
being  retained  by  the  concurrent  party.  In 
absence  of  any  relatives  the  surviving  consort 
or  beneficiary  receives  the  full  compensation. 
As  it  may  be  noted  therefrom  the  Italian  meas¬ 
ure  does  not  graduate  the  indemnity  to  the 
need,  for  under  this  law  a  childless  widow, 
for  instance,  may  receive  the  same  sum  of 
five  times  the  deceased  husband’s  wages  as  a 
widow  who  has  to  support  a  large  family.  An¬ 
other  interesting  provision  in  the  law  pertains 
to  the  compensation  cases  of  workmen  killed 
and  leaving  no  beneficiary.  Unlike  English 
and  some  other  European  laws,  which  limit 
the  liability  of  employers  in  such  circumstances 
to  the  payment  of  the  funeral  expenses,  the 
law  in  question  demands  full  compensation, 
which  is,  however,  to  be  kept  in  a  special  fund. 

Guarantee  Fund. 

This  fund,  termed  Guarantee  Fund,  is 
created  for  the  purpose  of  protecting  those 


injured  workmen  whose  employers  are  either 
uninsured  or  insolvent.  The  fund  has  also 
three  other  secondary  functions,  namely:  (1) 
To  subsidize  the  benefit  funds  which  undertake 
to  assist  the  injured  workmen  during  the  first 
five  days  of  incapacity;  (2)  to  grant  prizes  to 
inventors  of  new  safety  devices,  and  (3)  to 
subsidize  the  associations  or  institutions  which 
grant  the  medical  help  to  the  injured  em¬ 
ployees.  The  income  of  the  fund  is  derived 
from  the  above-mentioned  indemnities,  the 
fines  and  the  extra  assessments.  The  latter  are 
imposed  on  the  defaulting  employer  in  whose 
establishment  the  accident  occurred  and  must 
be  equal  to  the  legal  amount  of  the  compen¬ 
sation. 

In  possession  of  an  insurance  policy  the  em¬ 
ployer  is  freed  of  any  further  liability,  unless 
the  accident  sustained  by  his  employee  can  be 
traced  back  to  the  criminal  negligence  of  the 
former.  In  such  case,  both  the  employer  and 
the  person  criminally  responsible  are  civilly 
liable  under  the  common  law  for  the  damages 
in  question.  Their  common  liability  represents 
the  excess  of  judgment  over  the  amount  of  in¬ 
surance.  In  addition,  the  insurer  has  to  pay 
the  indemnity.  He  may,  however,  reimburse 
himself  by  suing  the  person  who  caused  the 
loss,  whether  it  be  the  third  person  or  the 
injured  workman. 

Form  of  Payment  and  Revision  of 
Accident. 

For  all  accident  cases  which  result  in  total 
permanent  or  in  partial  permanent  disability, 
with  no  less  than  fifty  per  cent  of  loss  of  in¬ 
capacity,  the  annuity  as  a  form  of  payment  is 
prescribed.  The  compensation  sum  is  con¬ 
verted  into  an  annuity  and  deposited  with  the 
National  Old  Age  and  Invalidity  Insurance 
Institution.  Two  years  must,  however,  elapse 
before  such  conversion  can  be  made — a  period 
during  which  the  disablement  case  is  adjusted 
as  to  its  degree  or  extent.  The  annuity  granted 
thereaffer  is  based,  therefore,  on  the  condition 
of  the  injured  as  found  by  the  end  of  the  sec¬ 
ond  year,  and  is  computed  from  a  lump  sum 
from  which  all  the  payments  previously  made 
have  been  deducted. 

Procedure. 

In  all  disputes  as  to  the  amount  of  compen¬ 
sation  claimed,  either  for  temporary  disability 
or  death,  the  insurance  company  must  pay  out 
up  to  nine-tenths  of  its  own  estimate  to  the 
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victim  or  his  heirs.  If  the  disputed  sum  is 
less  than  200  lire  ($38.60)  the  case  must  be 
brought  before  the  local  trade  (arbitration) 
court  or  before  the  local  magistrate  (pretor) 
for  final  settlement.  Cases  involving  higher 
amounts  are  adjudicated  in  the  ordinary  courts. 
No  counsel  being  required,  no  stamp  dues 
being  levied,  the  court  expenses  run  quite  low. 

Prevention  of  Accidents. 

The  work  of  prevention  of  accidents  is  ad¬ 
ministered  by  the  Government.  To  make  it 
effective  the  Secretary  of  Agriculture,  Com¬ 
merce  and  Labor  enlists  the  services  of  factory 
and  mining  inspectors,  and  seeks  the  co-opera¬ 
tion  of  the  technical  experts  employed  by  the 
societies  for  prevention  of  accidents,  by  the 
employers’  mutual  accident  associations  and 
by  the  National  Accident  Insurance  Institution. 
Under  penalty  of  dismissal  the  inspectors  are 
likewise  forbidden  to  have  any  direct  or  indi¬ 
rect  interest  in  the  industrial  establishments. 
The  so-called  compulsory  mutual  employers’ 
accident  associations  maintain  independent  in¬ 
spection  service  over  the  enterprises  subject  to 
their  jurisdiction. 

Organization. 

Five  distinct  forms  of  organization  are  al¬ 
lowed  under  the  act,  viz.:  (1)  National  Ac¬ 
cident  Fund ;  (2)  voluntary  mutual  employers’ 
associations;  (3)  compulsory  mutual  em¬ 
ployers’  associations ;  (4)  private  or  com¬ 

mercial  enterprises,  and  (5)  establishment 
funds. 

(1)  In  its  character  and  scope  of  activities 
the  National  Accident  Fund  resembles  the 
State  funds  of  France  and  Belgium.  The  Na¬ 
tional  Fund  was  established  in  1883  by  private 
savings  and  banking  institutions,  with  the  pur¬ 
pose  of  supplying  personal  and  collective  work¬ 
men’s  accident  insurance,  the  latter  frequently 
in  combination  with  the  concurrent  employers’ 
liability  insurance.  With  no  competition  in  the 
field,  free  of  commercial  spirit,  the  fund  has 
been  able  to  quote  low  rates  and  gain  new 
business.  On  the  eve  of  the  passage  of  the  law 
of  1898  it  carried  ten  per  cent  of  the  total 
workmen’s  accident  insurance.  The  new  law 
has  considerably  enlarged  the  scope  of  activi¬ 
ties  of  the  fund  by  making  the  insurance  of 
State,  provincial  and  municipal  employees  ob¬ 
ligatory  with  it.  At  present,  the  fund  provides 
accident  insurance  to  all  employees  who  apply 
for  it.  The  result  is  an  exceedingly  high  loss 
ratio  in  all  groups  of  accidents,  particularly 
for  fatal  accidents,  and  the  large  amount  of 
litigation.  The  latter  is  twice  as  high  as  in 
private  insurance  companies  which  are  scrutin¬ 
izing  the  requests  for  accident  insurance,  de¬ 
clining  the  doubtful  risks.  To  meet  the  rap¬ 
idly-increasing  liabilities  the  National  Accident 
Institution  maintains  a  guarantee  fund  and 
enlarges  the  reserves.  Among  the  expense 
items,  the  medical  aid,  the  legal  advice  and  the 
inspection,  caii  particular  attention  for  their 
gradual  increase.  The  rates  charged  by  the 
fund  have  proved  to  be  inadequate  and  have 
been  raised,  the  result  of  which  has  been  the 
springing  up  of  mutuals. 

(2)  The  voluntary  mutual  employers’  insur¬ 


ance  associations  have  been  created  by  the  law 
of  1898.  The  establishment  and  the  operation 
of  the  mutual  employers’  organization  is  con¬ 
ditioned  on  the  fulfilment  of  three  main  re¬ 
quirements,  which  are  as  follows:  (1)  The 
association  must  embrace  at  least  4000  em¬ 
ployees;  (2)  it  must  deposit  a  guarantee  sum 
of  10  lire  ($1.93)  for  each  insured  workman  up 
to  a  maximum  of  250,000  lire  ($48,250)  with 
the  Bank  of  Deposits  and  Loans;  (3)  during 
the  first  year  of  operation  the  association 
should  set  aside  a  sum  equal  to  one-half  the 
premiums  that  would  be  demanded  by  the  Na¬ 
tional  Accident  Fund  for  insuring  to  their 
workmen  the  compensation  provided  by  the 
law,  on  account  of  annual  contributions  that 
will  fall  due  from  them.  The  mutual  organ¬ 
ization  must  likewise  subject  itself  to  a  strict 
governmental  supervision,  and  is,  under  no  cir¬ 
cumstances,  allowed  to  grant  benefits  lower 
than  provided  by  the  law.  The  financial  plan 
is  one  of  the  assessments  computed  from  the 
experience  of  the  preceding  year.  It  must  be 
here,  however,  added  that  the  liability  of  the 
Italian  mutual  association  is  limited,  in  so  far 
as  the  payment  of  indemnity  reverts  to  the  per¬ 
son  responsible  for  the  insurance,  i.  e.,  the 
individual  employer  in  all  cases  where  the  bur¬ 
den  of  accident  threatens  the  future  existence 
of  the  association.  The  principle  of  mutuality 
slowly  gains  ground  in  Italy.  At  present  some 
dozen  associations  are  in  the  field,  insuring  in 
aggregate  about  twenty  per  cent  of  the  work¬ 
men.  The  trades  and  industries  covered  by 
this  type  of  organization  are  of  rather  hazard¬ 
ous  nature;  for  instance,  building,  mining  and 
iron  works.  The  associations  are  organized 
either  along  the  trade  principle  (German)  or 
the  territorial  principle  (Austria).  The  latter 
seems  to  preponderate. 

(3)  The  compulsory  mutual  associations 
were  authorized  by  the  law  of  1903.  Impetus 
toward  this  legislative  action  was  given  by  the 
abuses  in  the  sulphur  industry  in  Sicily.  Dif¬ 
ficulty  in  the  determination  of  wages,  fre¬ 
quency  of  frauds,  high  insurance  rates,  pro¬ 
tracted  lawsuits,  with  the  subsequent  hard¬ 
ships  on  workmen,  suggested  the  necessity  of  a 
local  mutual  institution  for  that  trade.  The 
law  passed  has  been,  however,  so  framed  as  to 
make  possible  the  formation  of  similar  organ¬ 
izations  in  any  other  trade  whenever  the  con¬ 
ditions  warrant  such  action.  Further  use  of 
this  provision  was  made,  when,  following  the 
establishment  of  the  Sicilian  Obligatory  Asso¬ 
ciation  for  Mutual  Insurance  in  the  Sulphur 
Mining  Industry  in  1904,  an  Obligatory  South¬ 
ern  Maritime  Association  for  Insurance  of 
Seamen  was  approved  by  a  royal  decree  (1906). 
In  both  associations  the  Government  is  given 
large  powers.  A  Government  representative 
is  to  he  on  the  administrative  council  of  the 
association,  or  if  the  latter  exercises  its  func¬ 
tion  irregularly  a  Government  commissioner 
may  seize  the  entire  administration  in  his  own 
hands.  Other  provisions  of  the  law  concern 
the  method  of  computation  of  rates,  the  re¬ 
serves,  medical  aid,  etc.  The  compensation 
schedule  for  seamen  has  been  considerably 
modified. 

(4)  Like  in  France  and  Belgium  the  private 


insurance  companies  which  desire  to  transact 
the  business  of  workmen’s  accident  insurance 
have  to  submit  to  numerous  regulations  and 
restrictions.  A  guarantee  fund  equal  to  two- 
thirds  of  the  premium,  semi-annual  valuation, 
monthly  reports  to  the  Government,  are  but  a 
few  of  the  conditions  demanded  from  them. 
On  the  whole,  the  law  of  1898  stimulated  pri¬ 
vate  enterprise,  though  the  loss  ratio  still  re¬ 
mains  high  (about  75  to  80  per  cent). 

(5)  Industrial  establishments  numbering  500 
workmen  or  more  are  authorized  to  maintain 
their  own  accident  funds.  To  attain  this  limit 
several  small  establishments  form  jointly  a 
co-operative  insurance  fund.  The  aggregate 
amount  of  insurance  recorded  in  this  form  of 
organization  is,  however,  too  insignificant  to 
justify  any  detailed  consideration  (about  five 
per  cent). 

The  proposed  reforms  in  Italian  law  are 
directed  toward  the  improvement  in  the  pro¬ 
cedure  by  establishment  of  special  courts,  the 
prevention  of  malingering  and  the  extension  of 
the  principle  of  compensation  to  the  agri¬ 
cultural  laborer,  who  constitutes  by  far  the 
largest  percent  within  the  Italian  working 
class. 


DIVERSIFIED  OPPORTUNITIES  OF 
THE  CASUALTY  FIELD. 

Wide  Possibilities  May  Present  Source  of 
Danger. 

It  is  frequently  said  that  the  opportunities 
in  the  casualty  field  are  greater  than  in  any 
other  branch  of  underwriting.  This  is  prob¬ 
ably  true,  as  the  agent  who  considers  the  busi¬ 
ness  to  be  had  in  personal  accident,  employers’ 
liability,  surety,  fidelity  and  other  lines  soon 
realizes.  But  the  very  extent  of  the  possi¬ 
bilities  offers  one  of  the  sources  of  danger. 

In  the  fire  insurance  field,  where  the  agent 
has  but  one  commodity  to  offer — insurance 
against  loss  by  fire — there  is  no  danger  of  any 
chances  for  business  being  overlooked.  When 
the  agent  sees  a  building  it  suggests  but  one 
thing — fire  insurance.  When  the  agent  for  a 
casualty  company  sees  a  building  contractor, 
however,  he  may  think  of  a  dozen  different 
kinds  of  insurance  for  which  that  man  may 
be  a  legitimate  prospect. 

The  Manager's  Problem. 

Thus  there  is  the  constant  problem  before 
the  manager  of  the  agency  of  a  casualty  com¬ 
pany  as  to  how  to  prevent  the  various  lines 
from  being  merely  skimmed  over.  As  he  re¬ 
alizes  that  it  is  easier  for  the  men  under  him  to 
remember  the  leading  classes  and  to  forget  the 
minor  ones,  he  is  never  far  from  the  feeling 
that  he  and  his  agents  are  “overlooking  bets” 
which  ought  to  be  covered.  The  very  diversity 
of  the  business  to  be  had  thus  forms  one  of 
the  leading  difficulties  of  developing  the  possi¬ 
bilities  of  a  given  territory  with  the  thorough¬ 
ness  which  it  deserves. 

How  One  Resident  Manager  Works. 

A  well-known  resident  manager  of  one  of 
the  leading  companies  in  the  casualty  field  said 
that  he  had  found  the  circular  letter  to  be  one 
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of  the  most  effective  methods  to  be  employed 
in  keeping  the  business  up  to  the  mark  in  all 
lines.  This  does  not  mean  that  he  is  constantly 
bombarding  his  men  with  a  miscellaneous  col¬ 
lection  of  booklets,  mimeograph  sheets  and 
other  heterogeneous  matter,  such  as  is  likely  to 
be  tossed  into  the  waste-basket  by  the  agent 
who  receives  them.  On  the  other  hand,  each 
letter  is  carefully  prepared,  and  is  gotten  out 
in  good  form,  usually  on  the  multigraph  ma¬ 
chine,  with  each  agent’s  name  typewritten  in 
at  the  top,  so  that  the  communication  comes  to 
him  as  a  personal  statement  from  his  manager. 
The  result  is  that  the  letter  gets  the  attention 
of  the  agent,  who  profits  by  it. 

Suppose,  for  example,  that  the  manager 
wants  to  emphasize  the  importance  of  tabulat¬ 
ing  the  expiration  dates  of  the  fidelity  bonds 
in  the  territory  of  his  men.  He  writes  a  well- 
worded  and  carefully  considered  letter,  sug¬ 
gesting  that  the  agent  see  each  bank  in  his 
town,  as  well  as  other  institutions  requiring 
fidelity  bonds,  and  make  a  point  of  getting  the 
expiration  dates.  The  point  is  made  that  the 
information  thus  secured  will  prove  valuable 
in  many  ways,  and  that  the  business,  if  gone 
after  promptly,  can  be  secured  without  remark¬ 
able  -effort,  a  handsome  increase  being  almost 
certain  to  follow  systematic  effort  along  this 
line. 

It  has  been  noted  that  a  letter  such  as  this 
always  produces  results.  Applications  for  fidel¬ 
ity  bonds  begin  to  come  in,  and  the  point  is 
made  clear  that  some  of  the  agents  had  been 
“loafing”  on  this  particular  class  of  business. 
All  that  was  necessary  was  to  remind  them 
that  they  were  missing  an  opportunity  to  get 
some  worth-while  business,  and  suggesting  a 
method  of  getting  after  it.  The  rest  was 
merely  a  question  of  working  out  the  sug¬ 
gestion. 

The  various  other  classes  written  by  the 
company  are  taken  up  in  the  same  way,  while 
general  topics  related  to  each  of  them  are 
handled  from  time  to  time.  Thus  the  manager 
of  the  agency  is  constantly  giving  his  men  prac¬ 
tical  and  helpful  suggestions  which  they  can 
immediately  put  into  practice,  and  at  the  same 
time  is  making  certain  that  the  chance  for 
certain  lines  to  be  cultivated  at  the  expense  of 
others  is  reduced  considerably.  The  insur¬ 
ance  company  in  the  casualty  field  which  makes 
the  greatest  success  is  the  one  which  diversifies 
its  business  so  as  to  have  its  liability  evenly 
distributed  over  the  various  departments,  and 
the  co-operation  of  the  men  in  the  field  along 
this  line  is  important,  aside  from  the  fact  that 
the  amount  of  business  written  by  the  agent 
can  be  materially  increased  if  he  is  writing  all 
classes  instead  of  applying  his  time  and  effort 
to  only  a  few. 

Discussion  of  Policy  Forms. 

One  of  the  general  questions  which  can 
profitably  be  discussed  in  the  circular  letter  to 
the  man  in  the  field  is  the  form  of  policy  issued 
by  the  company.  The  necessity  for  studying 
one’s  contract  is  constantly  being  impressed 
upon  the  men  who  are  writing  the  business, 
yet  where  a  local  agent,  writing  general  in¬ 
surance  and  handling  business  in  several  dif¬ 
ferent  lines,  say  real  estate,  fire  insurance  and 


casualty  branches,  is  asked  to  do  this  it  is  ob¬ 
vious  that  an  impossibility  is  suggested.  Ex¬ 
perience  is  the  best  teacher,  and  it  would  be  a 
wise  agent  indeed  who  could  assimilate  all  the 
points  about  every  kind  of  contract  written  by 
the  casualty  company  which  he  represents. 

Right  in  this  connection,  however,  the  letter 
of  the  general  agent  to  the  man  in  the  field  can 
be  extremely  helpful.  Instead  of  merely  ad¬ 
juring  him  to  study  his  contract,  various  policy 
forms  may  be  taken  up  from  time  to  time.  The 
special  features,  including  the  “talking  points,” 
of  these  may  be  brought  out,  and  their  merits 
and  advantages,  as  compared  with  those  usu¬ 
ally  offered,  may  be  described.  In  this  way 
when  the  agent  goes  out  to  do  business  he 
knows,  by  reason  of  the  instruction  which  he 
has  received  from  his  general  agent,  just  the 
most  effective  selling  talk  to  make.  While  em¬ 
phasizing  the  desirability  of  the  local  agent  be¬ 
ing  familiar  with  the  contracts  which  he  is  sell¬ 
ing,  the  general  agent,  through  the  letter,  has  an 
opportunity  to  give  his  agent  at  least  a  working 
knowledge  of  the  policy  if  not  a  familiarity 
with  every  detail  of  it. 

Managers  Should  See  Their  Men. 

“Don’t  understand  me,  though,”  said  the  gen¬ 
eral  agent  referred  to  above,  “as  recommend¬ 
ing  that  the  manager  should  confine  his  atten¬ 
tion  to  writing  letters  to  his  men  and  should 
not  meet  with  them  personally.  On  the  other 
hand,  I  make  it  a  point  to  see  my  men  face  to 
face  as  often  as  possible.  Not  only  is  there  a 
better  understanding  between  us  then,  and  not 
only  are  various  little  points,  which  cannot 
readily  be  disposed  of  by  correspondence, 
smoothed  out,  but  it  is  possible  to  create  en¬ 
thusiasm  and  to  make  way  for  business  which 
would  be  out  of  the  question  if  the  mails  were 
relied  on  exclusively. 

“The  agency  man  who  is  devoting  all  of  his 
time  and  thought  to  his  special  line  naturally 
understands  the  finer  points  of  the  business 
better  than  his  local  agent,  who  may  be 
handling  several  lines  in  addition  to  casualty 
insurance.  The  latter,  in  accompanying  his 
manager  over  the  field  and  going  after  business 
which  he  has  not  been  able  to  land,  will  profit 
by  the  methods  which  he  sees  used,  and  will  be 
a  better  agent  in  all  respects  than  he  would  be 
otherwise. 

“I  would  like  to  suggest,  also,  in  case  these 
statements  are  read  by  the  local  agents,  that 
they  can  help  their  agency  managers  by  writing 
to  them  frequently.  The  casualty  field  is  full 
of  technicalities,  and  only  by  asking  questions 
about  it  and  securing  the  co-operation  and  sup¬ 
port  of  the  branch  office  or  home  office  is  it 
possible  to  avoid  the  many  pitfalls  which  lie 
before  the  man  who  doesn’t  keep  his  eyes  wide 
open.” 


Insured  Against  Twins. 

It  has  been  left  to  a  French  insurance  com¬ 
pany  to  discover  a  new  risk,  and  the  loss  sus¬ 
tained  in  the  first  business  written  on  it  will 
no  doubt  cause  other  concerns  to  consider  the 
matter  a  long  time  before  writing  such  a  haz¬ 
ard.  A  comely  young  woman  appeared  at  the 
office  of  the  company  in  question  and  an¬ 


nounced  that  she  desired  to  insure  against  the 
risk  of  having  twins.  No  tables  had  been  pre¬ 
pared  by  the  officials  with  a  view  to  such  an 
event,  but  the  manager  promptly  issued  a  pol¬ 
icy  to  the  young  woman  insuring  her  against 
the  birth  of  twins  for  $2000,  at  a  premium  of 
$13.50,  payable  monthly  for  six  months.  A 
few  months  later  the  manager  of  the  company 
received  a  dainty  card  announcing  the  arrival 
of  twin  daughters  to  the  insured.  He  there¬ 
upon  promptly  forwarded  a  box  of  bonbons 
and  a  check  for  the  $2000,  payable  to  the 
mother. 


CASUALTY  AND  MISCELLANEOUS 
COMPANIES  LICENSED,  PRO¬ 
JECTED  AND  RETIRED 
DURING  1912. 

STOCK  COMPANIES. 

(Licensed.) 

Bankers  Guaranty  and  Casualty  Company  of 
Ohio,  Cleveland,  Ohio.  M.  L.  Lawrence,  presi¬ 
dent;  H.  P.  Angel,  secretary. 

Boston  Casualty  Company,  Boston,  Mass. 
Capital,  $100,000,  paid  in.  Reincorporated  as 
stock  company  and  commenced  business  August 
14,  1912.  Henry  C.  Hall,  president;  J.  Kelso 
Mairs,  secretary. 

Carolina  Title  Insurance  Company,  Wilming¬ 
ton,  N.  C. 

Casualty  Insurance  Company  of  the  South, 
Vicksburg,  Miss.  Capital,  $36,000,  paid  in.  Be¬ 
gan  business  June,  1912.  E.  L.  Brien,  presi¬ 
dent;  Carroll  Brookfield,  insurance  manager. 

Central  Texas  Live  Stock,  Marlin,  Tex.  Char¬ 
tered  March  9,  1912;  licensed  March  18,  1912. 
Capital,  $10,000;  surplus,  $100. 

Chicago  Bonding  and  Surety  Company,  Chi¬ 
cago,  Ill.  Incorporated  August  1,  1912.  Com¬ 
menced  business,  November  29,  1912.  Capital, 
$250,000,  paid  in.  President,  A.  J.  Sabath;  sec¬ 
retary,  Oliver  F.  Roberts. 

Cloverleaf  Casualty  Company,  Jacksonville, 
Ill.  Capital,  $100,000. 

Cumberland  Valley  Insurance  Company,  Nash¬ 
ville,  Tenn. 

Florida  Fire  and  Casualty  Company,  Jackson¬ 
ville,  Fla.  Authorized  capital,  $1,000,000. 
George  W.  Carr  and  C.  B.  Willis,  organizers. 

International  Indemnity,  Los  Angeles,  Cal. 
Capital  paid  in,  $250,000.  President,  N.  Black- 
stock;  secretary,  H.  Perk,  Jr. 

Kentucky  Live  Stock,  Louisville,  Ky.  Capital. 
$250,000. 

Standard  Live  Stock,  Indianapolis,  Ind.  Li¬ 
censed  January  3,  1912.  Capital,  $250,000.  Oscar 
Hadley,  president;  Frank  I.  Grubbes,  secretary. 

Superior  Live  Stock  and  Casualty,  Chatta¬ 
nooga,  Tenn.  Incorporated  January  31,  1912; 
commenced  business  April  1,  1912.  Authorized 
capital,  $200,000;  paid  in,  $55,000.  Z.  W.  Whe- 
land,  president;  C.  H.  Royalty,  secretary. 

Transylvania  Casualty  Insurance  Company, 
Louisville,  Ky.  Authorized  capital,  $300,000; 
paid  in,  $100,000.  Ben  L.  Bruner,  president;  W. 
Wayne  Wilson,  secretary. 

(Projected.) 

American  Bankers  Secuity  Company,  Indian¬ 
apolis,  Ind.  Authorized  capital,  $1,000,000;  $50,- 
000  subscribed  and  raid  in.  Incorporated  Feb¬ 
ruary,  1912.  Will  write  fidelity,  burglary  and! 
bank  deposit  insurance.  Expects  to  begin  busi¬ 
ness  early  in  1913.  President,  John  L.  Hamil¬ 
ton;  secretary,  Dr.  H.  N.  McKee. 

Badger  Casualty,  Green  Bay,  Wis.  Capital, 

$100,000. 

Bankers  Bonding  and  Casualty  Company, 
New  Orleans,  La.  Proposed  capital,  $500,000; 
surplus,  $250,000.  Boone  Lyon  &  Co.,  fiscal 
agents. 

Capital  City  Surety,  Albany,  N.  Y. 

Colorado  General  Insurance  Company,  Denver 
Col. 

Conservative  Casualty  Company,  Seattle, 
Wash.  Proposed  capital,  $350,000;  surplus, 
$350,000.  L.  M.  Holden,  general  manager. 

Depositors  Guarantee  and  Surety  Company, 
Wheeling,  W.  Va. 

Georgia  Casualty  Company,  Macon,  Ga.  Char¬ 
ter  applied  for  by  parties  connected  wTith  the 
Georgia  Life. 
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International  Guarantee  Company,  Winnipeg, 
Manitoba. 

Inter-State  Casualty,  Santa  Fe,  N.  M.  Author¬ 
ized  capital,  $200,000;  proposed  surplus,  $200,000. 
B.  F.  McNulty  &  Co.,  fiscal  agents. 

Kansas  Casualty  and  Surety,  Wichita,  Kan. 
Authorized  capital,  $500,000;  incorporated 
March  26,  1912.  J.  C.  O.  Morse,  president;  J.  W. 
O’Neill,  secretary. 

Montana  Live  Stock  and  Casualty  Company, 
Helena,  Mont.  Authorized  capital,  $250,000; 
proposed  surplus,  $125,000. 

National  Bond  and  Mortgage  Insurance  Com¬ 
pany,  New  York,  N.  Y. 

New  Jersey  Live  Stock  Insurance  Company, 
Newark,  N.  J.  Authorized  capital,  $100,000. 
Frank  M.  Schulz,  president;  Thomas  B.  Booth, 
secretary. 

National  Motor  Indemnity,  New  York.  Au¬ 
thorized  capital,  $800,000;  proposed  surplus, 
$400,000.  W.  B.  Joyce,  chairman  executive  com¬ 
mittee. 

Pioneer  Live  Stock,  Topeka,  Kan. 

Texas  Live  Stock,  Waco,  Tex.  Proposed  capi¬ 
tal,  $100,000;  surplus,  $25,000.  Clark  &  Co.,  fiscal 
agents. 

Universal  Eyesight  Insurance  Company,  Ed¬ 
monton,  Alberta. 

(Retired.) 

American  Bonding,  Baltimore,  merged  with 
Fidelity  and  Deposit,  Baltimore,  Md. 

Bankers  Surety,  Cleveland,  Ohio.  Reinsured 
in  Maryland  Casualty  of  Baltimore,  Md. 

Empire  State  Surety  Company,  New  York. 
Reinsured  in  National  Surety,  New  York. 

Federal  Union  Surety,  Indianapolis,  Ind.  Re¬ 
insured  in  Southwestern  Surety,  Denison,  Tex. 

Globe  Surety,  Kansas  City,  Mo.  Reinsured  in 
Equitable  Surety,  St.  Louis,  Mo. 

Gulf  Life  Stock,  Orange,  Tex.  In  liquidation. 
Capital,  $10,000. 

Pennsylvania  Casualty,  Scranton,  Pa.  Rein¬ 
sured  in  Massachusetts  Bonding,  Boston. 

Philadelphia  Casualty,  Philadelphia,  Pa.  Re¬ 
insured  in  Fidelity  and  Deposit,  Baltimore,  Md. 

Pittsburg  Casualty,  Pittsburg,  Pa.  Reinsured 
in  National  Life  of  U.  S.  A.,  Chicago. 


MUTUAL  LIABILITY. 

(Organized.) 

Employers  Mutual  Casualty  Association,  Des 
Moines,  la. 

Manufacturing  Jewelers  Mutual  Casualty, 
Newark,  N.  J.  Incorporated  August  2,  1912. 

Massachusetts  Employees  Insurance  Associa¬ 
tion,  Boston,  Mass. 

Master  Plumbers  Mutual  Liability  Insurance 
Company,  Milwaukee,  Wis. 

Michigan  Workmens  Compensation  Mutual  In¬ 
surance  Company,  Detroit,  Mich.  Charles  H. 
Gifford,  president;  Elmer  H.  Dearth,  secretary. 
Commenced  business  September  12,  1912. 

Millers  Mutual  Casualty,  Chicago,  Ill.  Incor¬ 
porated  February  1,  1912;  commenced  business 
March  1,  1912.  President,  C.  H.  Seybt;  secre¬ 
tary,  J.  C.  Adderly. 


ASSESSMENT  ACCIDENT. 

(Licensed.) 

Business  Mens  Accident  Association,  Austin, 
Tex.  Licensed  March  14,  1912. 

California  Accident  Association,  San  Fran¬ 
cisco,  Cal.  Incorporated,  1911;  commenced  busi¬ 
ness  January  5,  1912.  William  Blackwell,  presi¬ 
dent;  J.  P.  Van  Doozer,  secretary. 

Duluth  Accident  Association,  Duluth,  Minn. 
Commenced  business  January,  1912.  O.  A.  Ored- 
son,  president;  Niels  Nissen,  secretary. 

Rex  Health  and  Accident  Insurance  Company, 
Vincennes,  Ind.  Incorporated  December  20, 
1912.  John  H.  Toy,  president;  R.  M.  Toy,  secre¬ 
tary.  Commenced  business  January  1,  1913. 

(Organized.) 

Atlantic  Health  and  Accident,  Boston,  Mass. 

Business  Mens  Mutual  Indemnity,  Milwaukee, 
Wis. 

Dakota  Casualty  Company,  Sioux  Falls,  S.  D. 

Indiana  Casualty  Company,  South  Bend,  Ind. 

(Retired.) 

Maine  Casualty  Company,  Biddeford,  Me.  In¬ 
corporated  January  17,  1912.  Commenced  busi¬ 
ness  September  13,  1912.  Placed  in  receiver’s 
hands  December  24,  1912. 

Masonic  Mutual  Relief,  Worcester,  Mass. 

Sagamore  Health  and  Accident,  Sanford,  Me. 
Receiver  appointed  December  18,  1912. 


RECENT  LEGAL  DECISIONS. 

POLICY  —  MODIFICATION  BY  EXTRINSIC 
EVIDENCE.— Instructions  to  agents  and  solici¬ 
tors  of  an  accident  insurance  company  rendering 
the  operation  of  a  circular  saw  a  prohibited  risk 
are  not  admissible  to  modify  an  accident  policy 
held  by  one  to  whom  notice  of  the  prohibition 
was  never  given  in  any  way. 

ACCIDENT  INSURANCE  —  ACTION  —  EVI¬ 
DENCE. — Where,  in  an  action  on  an  accident 
benefit  certificate  stipulating  for  the  payment 
of  a  specified  sum  on  the  death  of  insured  and 
exempting  insurer  from  liability  for  death  caused 
wholly,  or  in  part,  by  bodily  or  mental  in¬ 
firmity,  plaintiff  showed  that  insured  was  in  ap¬ 
parent  good  health,  that  chloroform  was  ad¬ 
ministered  to  him  preparatory  to  a  surgical 
operation,  that  he  died  while  the  chloroform 
was  being  administered,  that  in  the  opinion  of 
an  attending  physician  the  direct  and  proximate 
cause  of  death  was  acute  dilatation  of  the  heart 
immediately  caused  by  the  chloroform,  and  that 
insured’s  diseased  condition  did  not  contribute 
to  his  death,  plaintiff  established  a  prima  facie 
case  of  death  by  accident. 

ACCIDENT  INSURANCE— ACTION— BURDEN 
OF  PROOF. — In  an  action  on  an  accident  insur¬ 
ance  policy  the  burden  was  on  the  insurer  to 
establish  a  forfeiture  or  exception  relied  on  to 
rebut  the  liability  prima  facie  made  by  the 
covenants  of  the  policy. 

Appeal  from  Circuit  Court,  Rock  County,  Wis.; 
George  Grimm,  judge.  William  Denoyer  against 
the  First  National  Accident  Company.  Judg¬ 
ment  for  plaintiff,  and  defendant  appeals.  Af¬ 
firmed. 

ACCIDENT  INSURANCE  —  FRAUD  —  EVI¬ 
DENCE. — An  accident  insurer  sued  on  a  policy 


can  show  that  insured  was  in  straitened  pe¬ 
cuniary  circumstances  and  needed  money  when 
he  took  out  the  policy  on  the  question  whether 
the  policy  was  fraudulently  procured  and  the  in¬ 
juries  voluntarily  inflicted. 

CANCELLATION— EVIDENCE  —  LETTERS— 
ADMISSIBILITY. — An  accident  insurer,  defend¬ 
ing  liability  on  the  ground  of  cancellation  of  the 
policy,  could  show  letters  tending  to  show  that 
insurer  refused  to  receive  payment  from  wit¬ 
ness  and  requested  return  of  the  policy  for 
cancellation,  if  witness  was  insurer’s  agent,  or 
if  issuance  of  the  policy  was  conditioned  on  pay¬ 
ment  to  insurer  of  the  premium. 

Exception  from  Superior  Court,  Middlesex 
County,  Mass.  John  H.  Hardy,  judge.  Action  by 
John  J.  Everson  against  the  Casualty  Company 
of  America.  Verdict  for  defendant  and  plain¬ 
tiff  brings  exceptions.  Exceptions  overruled. 

ACCIDENT  INSURANCE  —  NON-PAYMENT 
OF  PREMIUMS — WAIVER. — A  stipulation  in  an 
accident  policy  that,  in  case  any  instalment  of 
the  premium  is  not  paid  when  due,  all  rights 
under  the  policy  will  lapse,  is  a  provision  for  the 
benefit  of  insurer,  and  it  may  treat  the  policy  as 
in  force,  though  cause  for  forfeiture  exists. 

FORFEITURE  —  WAIVER  —  POWER  OF 
AGENTS. — A  waiver  of  forfeiture  of  a  policy  for 
non-payment  of  instalments  of  premiums  may 
be  made  by  an  agent  of  insurer  who  has  either 
express  or  implied  authority  to  do  so. 

ACCIDENT  INSURANCE— WAIVER  OF  FOR¬ 
FEITURE — EVIDENCE. — In  an  action  on  an  ac¬ 
cident  policy  stipulated  for  the  payment  of  the 
premium  in  monthly  instalments  deducted  from 
the  wages  of  insured,  evidence  held  to  support 
a  finding  that  insurer  waived  forfeiture  of  the 
policy  for  non-payment  of  instalments  during 
months  insured  did  not  work  or  did  not  earn 
enough  to  pay  the  instalments. 

FORFEITURE  —  WAIVER  —  POWER  OF 
AGENTS. — The  implied  authority  of  an  agent 
of  an  insurance  company  to  waive  forfeitures  of 
a  policy  for  non-payment  of  premiums  must 
arise  out  of  the  relation  of  the  agent  to  the 
business  affairs  of  the  company,  and  where  the 
agent  is  a  general  agent  or  general  manager,  in¬ 
trusted  with  the  branch  of  business  wherein 
waivers  are  usually  made,  a  waiver  knowingly 
and  intentionally  made  is  binding  on  the  com¬ 
pany,  though  the  policy  stipulates  that  no 
waiver  shall  become  effective  unless  made  by  a 
particular  officer  or  officers  and  indorsed  on  the 
policy. 

FORFEITURE  FOR  NON-PAYMENT  OF  PRE¬ 
MIUMS— WAIVER. — Where,  on  default  in  the 
payment  of  a  premium  on  a  policy,  insurer  at¬ 
tempts  to  collect  the  premium  or  a  premium 
subsequently  falling  due,  though  the  first  de¬ 
fault  would  terminate  the  insurance,  the  at¬ 
tempt  was  an  election  of  insurer  to  waive  the 
forfeiture. 

FORFEITURE  FOR  NON-PAYMENT  OF  PRE¬ 
MIUMS — WAIVER. — Where  the  non-payment  of 
a  premium  for  a  policy,  or  any  part  thereof,  ter¬ 
minated  the  rights  of  insured  under  it  without 
any  act  by  insurer,  and  where  no  special  act  of 
insurer  was  required  to  keep  the  policy  in  force, 
insurer  by  demanding  and  receiving  the  past, 
due  and  future  instalments  of  the  premium 
could  continue  the  policy  in  force. 


JOHN  SCHARBAUER,  Pres. 


COKE  W.  HARKRIDER,  Vice-Pres.  Genl.  Mgr. 


Writing  all  forms  of  Bonds,  Plate 
Glass,  Burglary,  Automobile,  Liabil¬ 
ity,  Accident  and  Health. 


Direct  Agency  Contracts  to  men  of 
character  and  ability. 


General  Offices 
First  National  Bank  Building, 

Fort  Worth,  Texas. 

Surplus  to  Policy  Holders  over  $600,000.00. 


Special  agems  to  assist  you  in  devel¬ 
oping  your  territory. 
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EMPLOYERS’  LIABILITY  AND  WORK¬ 
MEN’S  COMPENSATION* 


A  Series  of  Articles  on  an  Important  Topic 


European  Practices  and  American 
Proposals 


X 

Workmen’s  Compensation  in  Sweden 

The  study  of  the  workmen’s  compensation  in 
Sweden  and  Norway  is  significant,  not  merely 
because  of  experimentation  with  State  insur¬ 
ance — in  fact,  one  of  them,  Norway,  had  been 
until  lately  the  only  country  with  a  State 
monopoly  in  accidental  insurance — but  it  is 
also  noteworthy  because  it  clearly  shows  that  a 
legislative  measure,  to  assure  its  own  success, 
has  to  be  framed  in  accordance  with  the  local 
social  and  economic  conditions,  and  must  har¬ 
monize  with  the  spirit  of  the  people  for  whom 
it  is  primarily  intended.  Commissions  in  both 
countries  have  contemporaneously  been  urging 
the  same  plan  of  compulsory  State  accident  in¬ 
surance,  but  with  quite  different  results.  In 
democratic,  agricultural  and  protectionist  Nor¬ 
way  the  radical  plan  was  easily  carried  out, 
while  in  aristocratic  Sweden,  with  its  leaning 
toward  free  trade,  it  was  repeatedly  defeated. 
Finally,  a  compromise  was  effected  by  way  of 
liberalizing  the  old  employers’  liability. 

The  Swedish  law  under  discussion,  the  act  of 
July  3,  1901,  limits  the  liability  of  the  em¬ 
ployer  to  such  accidents  as  have  been  brought 
about  neither  intentionally  nor  by  carelessness, 
'nor  have  been  caused  by  a  third  person — the 
outsider.  It  likewise  excludes  from  compensa¬ 
tion  all  injuries  which  result  in  a  loss  of  time 
lasting  less  than  sixty  days.  As  to  the  scope 
of  the  application  of  the  law  it  may  be,  briefly 
stated,  that  practically  all  industries  of  a  haz¬ 
ardous  nature  and  all  establishments  employ¬ 
ing  machinery  or  motor  power  are  included 
therein.  Though  agricultural  workmen,  do¬ 
mestic  servants  and  employees  in  commercial 
establishments  are  not  specifically  mentioned, 
yet  they  may  come  voluntarily  under  the  pro¬ 
visions  of  the  law.  On  the  other  hand,  public 

*  Copyright,  1913,  by  The  Spectator  Company,  New 
York. 


service  employees  are  given  protection  by  their 
respective  authorities. 

Another  peculiarity  of  the  Swedish  law  of 
1901  is  the  lack  of  any  relation,  which  is  usually 
the  case  with  compensation  schemes,  between 
the  wages  of  the  injured  workman  and  the  in¬ 
demnity  payable  to  him.  Here  workmen  of  all 
degrees  of  skill  and  earning  power  are  taken 
as  a  class  according  to  the  extent  of  disability, 
and  receive  a  uniform  indemnity  as  follows: 
In  case  of  temporary  disability  one  krone 
($0,268)  daily;  in  case  of  total  disability  300 
krones  ($80.40)  annually,  with  proportionate 
reduction  in  case  of  partial  disability.  No  com¬ 
pensation  for  disability  is,  however,  granted 
which  is  below  ten  per  cent.  For  an  accident 
of  fatal  consequence  a  funeral  expense,  60 
krones  ($16.08),  and  a  pension  to  survivors  is 
provided.  The  widow  receives  120  krones 
($32.16)  annually  until  she  remarries,  and  each 
child,  if  born  prior  to  the  accident,  one-half  of 
the  said  sum,  the  aggregate  sum  of  all  pen¬ 
sions,  however,  not  to  exceed  300  krones 
($80.40). 

The  terms  just  specified  do  not  absolutely 
bind  the  workman ;  he  may  ignore  them  by 
having  recourse  to  the  common  law  or  by  en¬ 
tering  into  a  special  arrangement  with  his  em¬ 
ployer,  with,  of  course,  the  approval  of  the 
State  Insurance  Institution. 

The  security  of  payment  of  an  indemnity  is 
guaranteed  by  the  public  authorities,  in  that 
an  employer  liable  for  an  annuity  is  required, 
upon  the  application  of  the  victim  of  the  acci¬ 
dent  or  his  beneficiary,  to  deposit  the  capital¬ 
ized  value  of  the  said  annuity  with  the  State 
Institution. 

State  Insurance  Institution. 

The  State  Insurance  Institution  is  acting, 
however,  not  only  as  a  pension  office,  but  it  is 
also  actively  engaged  in  writing  insurance 
parallel  with  the  private  stock  and  mutual 
companies.  Its  favorite  policy  form  is  Work¬ 
men’s  Collective,  which  is  of  two  kinds.  One 
is  issued  on  the  names  of  workmen  specified 
in  the  policy,  the  other  (the  more  popular)  is 
a  blanket  contract  on  a  given  number  without 
regard  to  individuals. 

The  work  of  delivering  the  policy,  collecting 


the  premiums  and  paying  the  claims  is  handled 
by  the  Postal  Savings  Banks.  Agencies  in 
various  localities  are  established  for  the  pur¬ 
pose  of  getting  new  business,  disseminating  in¬ 
formation  and  co-operating  with  the  police 
authorities  in  the  matter  of  investigating  acci¬ 
dents.  The  agent  is  compensated  on  a  com¬ 
mission  basis  at  the  rate  of  six  per  cent  of 
premium  receipt.  The  financial  plan  of  the 
Institution  is  one  of  fixed  premium  or  capi¬ 
talized  values.  The  expense  of  management  is 
borne  by  the  State. 

In  spite  of  this  advantage,  in  spite  of  the 
energetic  efforts  the  administration  made  to 
expand  the  business,  it  has  not  been  able  to 
meet  the  competition  of  private  enterprise.  In 
the  scramble  for  new  business  the  insurance 
companies  have  liberalized  the  policy  contract 
and  have  increased  the  indemnity  far  above  the 
legal  limits — for  instance,  paying  the  indemnity 
from  the  first  day  of  the  accident  and  provid¬ 
ing  protection  also  against  accidents  not  en¬ 
countered  in  the  course  of  the  day’s  work.. 
Such  tactics  were  crowned  with  success,  and 
the  State  Institution  was  forced  to  seek  legis¬ 
lative  aid.  By  the  acts  of  1904  and  1908  the 
Institution  was  permitted  to  grant  increased 
benefits  on  the  basis  of  additional  premium. 

The  most  recent  legislation  in  the  field  of 
accident  insurance  dealt  with  the  extension 
of  insurance  to  fishermen  and  persons  engaged 
in  military  service.  (Acts  of  1909  and  1910.) 
The  fishermen’s  insurance  is  of  a  purely  volun¬ 
tary  character,  and  is  based  on  the  contributory 
principle  with  State  subsidy.  (27,500  krones, 
or  $737°  annually.)  With  a  few  modifications 
tending  to  emphasize  the  lump  sum  as  a  form 
of  compensation  the  same  law  of  1901  applies 
to  the  newly-insured  groups.  The  voluntary 
insurance  thus  extended  embraces,  according 
to  the  latest  estimates,  approximately  two- 
thirds  of  the  laboring  population  of  Sweden. 

The  proposals  for  reforms  are  centered 
around  the  increase  of  indemnity,  greater  se¬ 
curity  of  payment  and  improvement  in  the 
procedure.  It  is  suggested  that  the  State  In¬ 
stitution  be  given  a  greater  power,  so  that  it 
may  render  decisions  instead  of  the  mere 
opinions  which  it  is  authorized  to  give  under 
the  present  law,  and  that  the  procedure  itself 
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should  be  undertaken  without  any  cost  to  the 
workman.  On  the  other  hand  the  general 
opinion  is  against  any  change  in  the  principle 
of  indemnification  or  the  reduction  of  the 
period  during  which  payment  is  deferred. 

Statistics  published  in  The  Bulletin  des  As¬ 
surances  Sociales  (No.  5,  1912)  furnish  some 
interesting  facts  as  to  the  operation  of  the  In¬ 
stitute  and  cost  of  insurance  in  Sweden  for  the 
year  1911.  In  this  year  the  Institution  had 
5045  policies  in  force  with  87,112  workmen  in¬ 
sured  ;  5498  accident  cases,  or  6.3  per  100  work¬ 
men  insured,  have  been  reported.  Only  2229 
cases,  or  40  per  cent  of  all  accidents,  have 
been  compensated.  The  average  duration  of 
non-compensated  injury  was  21.2  days,  and  of 
compensated  injury  125  days.  The  average 
degree  of  disability  was  22.7  per  cent,  average 
age  of  pensioner  382/3,  and  average  annuity 
1053  krones  ($282.20).  The  average  age  of 
those  killed  was  41  2/3  years,  and  the  annuity 
1743  krones  ($467.12).  The  lump  sum  pay¬ 
ments  comprised  about  2>4  per  cent  of  all  in¬ 
demnities. 


FATAL  AND  NON-FATAL  ACCIDENTS 
IN  PORTABLE  SAWMILLS,  NEW 
YORK  STATE,  1905-1910.  MANY 
INJURIES  REPORTED  DUE  TO 
PREVENTABLE  CAUSES. 

Some  of  the  most  terrible  injuries,  fatal  and 
non-fatal,  met  with  in  any  study  of  industrial 
accidents  are  those  to  sawmill  employees  and 
to  woodworkers  on  planing,  shaping,  joining 
and  other  woodworking  machines.  In  the 
State  of  New  York  an  effort  has  been  made  by 
the  Department  of  Labor  for  a  number  of 
years  to  compile  the  accidents  in  portable  saw¬ 
mills.  This  particular  industry  is  not  subject 
to  inspection  by  the  Department,  so  the  data 
have  been  gathered  through  a  reading  of  news¬ 
papers  and  in  other  indirect  ways.  The  statis¬ 
tics  of  this  class  of  industrial  accidents  in  New 
York  State  cannot  therefore  be  considered 
complete,  but,  as  considerable  detail  is  fre-' 
quently  reported  by  the  local  press  the  data, 
notwithstanding  that  it  may  be  quite  incom¬ 
plete,  are  in  many  respects  illuminative  of  the 
conditions  that  obtain  in  the  portable  sawmills 
of  New  York. 

During  the  five-year  period  ending  Septem¬ 
ber  30,  1910,  there  were  264  injuries  to  em¬ 
ployees  of  portable  sawmills  reported  in  the 
annual  reports  of  the  New  York  Department 
of  Labor,  and  of  this  total  thirty-nine  were 
returned  as  fatal.  Of  the  225  non-fatal  in¬ 
juries  several  were  somewhat  trivial,  but  the 
larger  part  represented  permanent  physical  im¬ 
pairment.  An  attempt  to  visualize  this  fact  is 
made  in  the  accompanying  table. 

I  liese  non-fatal  injuries  when  tabulated  are 
seen  to  have  been  quite  serious  in  at  least  two- 
thirds  of  the  cases.  In  no  less  than  93  in¬ 
stances  they  involved  the  permanent  loss  of  a 
physical  member  or  members.  In  30  cases  a 
thumb  or  a  single  finger  was  cut  off,  and  in  43 
cases  two  or  more  fingers  were  cut  off.  In  6 
cases  an  arm  was  lost,  in  9  cases  a  hand,  in  two 
cases  a  leg,  and  in  two  cases  a  foot.  There 
were  37  cases  of  more  or  less  serious  bone  frac¬ 
tures,  and  9  cases  of  quite  serious  injury  by 


NON-FATAL  INJURIES  TO  PORTABLE  SAWMILL 
EMPLOYEES,  NEW  YORK  STATE,  1905-1910. 


Part  or  Parts 
of  Body. 

Bruises,  Cuts, 

Sprains. 

Crushed. 

Fractured. 

Scalded. 

Loss  of 

Member. 

Total. 

Skull . 

8 

3 

11 

Head  and  face . 

9 

2 

Face . 

7 

2 

9 

Eye . 

3 

3 

Jaw . 

i 

1 

Jaw  and  arm . 

1 

I 

Arm . 

12 

i 

11 

6 

30 

Arm  and  hand . . 

1 

1 

Arms,  face,  side . 

1 

1 

Arm  and  hip . 

1 

1 

Arm,  leg,  ribs . 

I 

Hand . 

13 

1 

1 

9 

24 

Wrist . 

1 

1 

2 

Finger  or  thumb . 

11 

2 

1 

30 

44 

Fingers . 

9 

2 

43 

54 

Rib . 

1 

1 

Ribs . 

2 

2 

Shoulder . 

1 

1 

2 

Back . 

1 

1 

Back  and  leg . 

1 

1 

Collarbone,  ribs,  leg 

1 

1 

Trunk . 

1 

1 

Leg . 

4 

1 

9 

2 

16 

Leg  and  ankle . 

1 

1 

Foot . 

2 

2 

4 

F oot  and  ankle . 

1 

1 

Toes . 

1 

1 

Not  specified . 

6 

2 

8 

Totals . 

84 

9 

37 

2 

93 

225 

crushing.  Finally,  under  the  heading,  Bruises, 
Cuts  and  Sprains,  are  included  several  very 
serious  cases  of  injuries,  some  of  which  un¬ 
doubtedly  involved  permanent  partial  impair¬ 
ment. 


Precautions  Neglected. 

That  proper  precautions  are  not  taken  in 
portable  sawmills  to  protect  employees  from 
belts,  pulleys,  machinery,  saws,  etc.,  is  very 
evident  from  even  a  casual  study  of  the  causes 
of  the  225  non-fatal  and  39  fatal  injuries  to 
this  class  of  workmen  in  New  York  State. 
Twenty-one,  or  one-tenth,  of  the  non-fatal  in¬ 
juries  were  the  result  of  the  victims  being 
caught  in  belts  or  pulleys.  In  one  case  the 
workman’s  sleeve  caught  in  a  belt  and  he  was 
whirled  around  the  shafting  until  an  arm  and 
a  leg  and  some  ribs  were  fractured.  In  an¬ 
other  instance  the  employee  was  caught  by  a 
belt  and  thrown  against  a  saw,  and  as  a  result 
his  right  hand,  except  the  thumb,  was  ampu¬ 
tated.  In  another  case  the  employee  struck  his 
gloved  hand  against  a  belt,  and  his  hand  and 
arm  were  drawn  around  the  shafting,  the  arm 
being  so  badly  fractured  and  shattered  that 
amputation  was  necessary.  Almost  all  of  the 
injuries  by  bells  and  pulleys  were  of  a  very 
serious  nature. 


Causes  of  Injury. 

Many  serious  injuries  were  the  result  of 
clothing  catching  in  saws  or  other  machinery, 
in  one  case  the  victim’s  glove  caught  on  a  saw. 
His  hand  was  drawn  against  the  saw  and  cut 
off.  In  another  case  of  this  kind  the  sleeve 
caught  in  a  saw  and  the  workman’s  right  hand 
was  cut  off. 

Bursting  saws  caused  two  serious  but  non- 
fatal  injuries.  In  one  case  an  arm  was  cut 
off,  and  in  the  other  the  jaw  of  the  injured 
person  was  broken  and  his  face  badly  lacerated. 

In  sixteen  cases  the  injuries  were  caused  by 
pieces  of  wood  thrown  against  the  operators 
by  the  saw.  In  one  such  instance  the  skull  was 
fractured,  in  another  both  bones  in  the  left  leg 


were  broken,  and  in  a  third  case  the  saw 
operator’s  arm  was  fractured  and  his  face 
badly  cut. 

In  five  cases  the  injuries  were  reported  as 
due  to  the  workman’s  arm  or  arms  striking  or 
coming  in  contact  with  the  saw.  In  one  case 
the  arm  was  cut  off  below  the  elbow. 

The  breaking  of  a  balance  wheel  in  two  in¬ 
stances  resulted  in  serious  injuries.  In  one 
case  a  hip  and  an  arm  of  the  victim  were 
crushed,  and  in  the  other  a  leg  was  broken  in 
two  places. 

In  nineteen  cases  the  non-fatal  injuries  were 
due  to  employees  falling  against  saws.  Doubt¬ 
less  the  majority  of  these  injuries  might  easily 
have  been  prevented  by  the  simple  expedient 
of  having  rubber  matting  where  the  operators 
were  required  to  stand.  The  unnecessary 
chances  taken  in  many  supposedly  up-to-date 
saw  and  other  woodworking  mills  is  almost 
incredible  to  any  one  who  has  given  any  at¬ 
tention  to  modern  safety  devices.  Several  of 
the  injuries  of  this  kind  were  very  serious  and 
resulted  in  permanent  partial  incapacity.  One 
victim  slipped,  went  under  the  saw,  and  his 
foot  was  cut  off.  Another  fell  against  a  buzz- 
saw  and  his  right  leg  was  cut  off  below  the 
knee.  One  poor  fellow  fell  against  a  saw  and 
his  arm  was  cut  off.  Another  fell  against  a 
saw  and  received  a  bad  cut  from  nose  to  hair, 
the  frontal  bone  being  fractured  and  crushed. 

No  less  than  ninety-two  of  the  225  non-fatal 
injuries  were  reported  as  due  to  the  hand  or 
hands  of  the  employee  striking  or  coming  in 
contact  with  a  saw.  This  kind  of  accident 
usually  results  in  the  loss  of  one  or  more 
fingers,  and  not  infrequently  the  whole  hand  is 
either  cut  off  or  is  so  badly  lacerated  as  to  be 
permanently  stiffened  and  impaired  for  future 
usefulness.  This  class  of  accidents  illustrates 
perhaps  as  well  as  any  the  carelessness  of 
American  workmen  and  the  negligence  of 
American  employers  in  providing  even  the 
most  elemental  safeguards  against  a  danger 
which  is  well  known. 

It  is  impossible  in  a  brief  space  to  point  out 
in  detail  all  of  the  useful  lessons  taught  by 
these  statistics  of  injuries  to  employees  in  the 
portable  sawmills  of  New  York  State,  and 
there  is  no  good  reason  to  believe  that  the 
conditions  are  essentially  different  in  other 
States  than  they  are  in  New  York.  Instead  of 
elaborating  further  on  the  causes  of  the  acci¬ 
dents  and  the  nature  and  extent  of  the  non- 
fatal  injuries,  this  article  may  fittingly  be  con¬ 
cluded  by  the  presentment  in  concise  form  of 
the  essential  details  reported  of  the  thirty-nine 
fatal  accidents,  brief  descriptions  of  which  have 
been  recorded  in  the  annual  reports  of  the 
New  Y’ork  Department  of  Labor. 

List  of  Thirty-nine  Fatal  Injuries  in 
Portable  Sawmills  in  New  YTirk 
State,  1905-1910. 

Log  on  carriage  slipped,  throwing  him  against 
saw.  Right  leg  cut  off;  left  leg  badly  lacerated; 
also  badly  cut  in  abdomen. 

Head  came  in  contact  with  saw. 

Thrown  or  fell  against  saw. 

Fell  backward  against  saw-.  Body  nearly  cut 
in  two  above  hips. 

Fell  against  circular  saw;  body  cut  in  two. 
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Slipped  and  fell  against  saw  while  adjusting 
machinery.  Arm  and  leg  cut  off,  body  horribly 
mutilated  and  dismembered. 

Fell  on  saw.  Cut  in  two  near  waist,  head  split 
from  skull  to  chin. 

Fell  against  saw.  Cut  in  two  at  waist. 

Foot  slipped,  fell  against  saw.  Leg  severed 
at  hip;  died  two  hours  later. 

Sleeve  caught  in  saw,  drawing  victim  against 
it.  Top  of  head  nearly  cut  off. 

Clothing  caught  on  set-screw,  drawing  him 
under  saw.  One  leg  crushed,  hips  badly  lace¬ 
rated. 

Coat  caught  on  saw  and  drew  him  against 
same.  Arm  cut  off,  hip  and  thigh  badly  gashed. 

Rope  and  pulley  attached  to  saw  broke  and 
saw  moved  rapidly  forward.  Cut  through 
shoulder,  ribs,  breast  and  heart. 

Belt  slipped  from  engine,  tipping  saw  over  on 
him.  Fatally  mangled. 

Foot  caught  in  machinery  and  victim  dragged 
over  saw.  Left  leg  cut  off  close  to  body,  and 
right  foot  and  left  arm  also  cut  off. 

Hand  caught  on  saw.  Thumb  and  finger  cut 
off.  Died  from  lockjaw  ten  days  later. 

Caught  on  belt,  whirled  around  shaft.  Hor¬ 
ribly  and  fatally  mangled. 

Caught  on  shafting  and  whirled  around.  Head 
and  body  horribly  cut  and  mangled,  leg  ampu¬ 
tated.  Died  two  days  later. 

Caught  in  belt  while  trying  to  place  it  on 
pulley. 

Caught  by  belt  and  thrown  around.  Arm  and 
leg  broken  and  otherwise  fatally  injured. 

Clothing  caught  on  set  screw  and  whirled 
around  shafting.  Left  leg  crushed  to  pulp,  right 
leg  fractured  and  body  lacerated. 

Clothing  caught  in  machinery,  thrown  with 
great  force. 

Leg  caught  between  fly-wheel  of  engine  and 
belt.  Leg  badly  crushed  and  amputated. 

Struck  by  board  thrown  from  saw.  Badly 
bruised,  ribs  broken  and  lungs  punctured. 

Struck  by  piece  of  wood  thrown  from  saw. 
Arm  cut  off,  other  arm,  hand  and  hip  badly  cut, 
and  internally  injured.  Died  two  weeks  later. 

Fell  from  skidway. 

Fly-wheel  burst.  Leg  and  hip  crushed. 

Fly-wheel  burst.  Leg  shattered. 

Circular  saw  burst.  Arm  nearly  cut  off,  deep 
gash  in  abdomen. 

Broken  piece  of  metal  thrown  from  saw.  Chest 
crushed,  broken  ribs  penetrated  lungs. 

Struck  by  piece  of  iron  projecting  from  fly¬ 
wheel.  Leg  fractured  and  lacerated. 

Tongue  of  wagon  which  he  was  helping  to  un¬ 
load  suddenly  flopped.  Tongue  of  wagon  hit  his 
head,  crushing  skull. 

Finally,  there  were  7  fatalities  due  to  boiler 
explosions,  4  of  which  were  the  result  of  a 
single  explosion.  In  no  other  country  of  the 
civilized  world  are  boiler  explosions  so  numer¬ 
ous  and  so  fatal  as  in  the  United  States,  an¬ 
other  of  the  many  evidences  of  American  care¬ 
lessness  and  indifference  to  human  life. 


LIVESTOCK  INSURANCE. 

Many  Opportunities  Often  Overlooked  by 
the  Solicitor. 

Livestock  insurance,  which  has  been  written 
for  a  long  time,  is  nevertheless  a  novelty  to  a 
good  many  agents,  who  have  not  thought  it 
worth  while  to  solicit  it.  They  may  have  been 
writing  liability  insurance  covering  teams,  but 
thev  have  not  eone  after  the  business  of  pro¬ 


tecting  the  owner  of  the  stock  against  the  loss 
which  might  follow  the  death  of  the  animals. 

This  class  of  insurance,  however,  is  one 
which  is  well  worth  attention,  especially  as  it 
can  frequently  be  gotten  without  great  addi¬ 
tional  effort.  As  indicated,  it  might  be  written 
at  the  same  time  liability  policies  covering 
teams  are  issued,  as  the  suggestion  that  pos¬ 
sible  heavy  loss  might  be  suffered  in  this  way 
will  usually  be  followed  by  an  admission  of 
the  truth  of  the  statement. 

“We  are  often  called  upon  to  replace  a  mule 
which  has  been  in  the  service  only  a  few 
months,”  said  a  coal  dealer  recently.  “It  costs 
$250  to  get  any  sort  of  mule  at  all,  and  as  we 
have  to  have  good  stock  we  pay  out  a  lot  of 
money  every  year  for  mules  to  take  the  places 
of  those  which  have  died.” 

This  dealer  did  not  have  his  stock  insured. 
He  had  not  been  solicited,  and  if  he  had  been 
the  chances  are  that  he  would  have  protested 
against  the  rate  being  too  high.  Nevertheless, 
it  would  have  been  easy  to  convince  him  that 
his  losses  were  sufficiently  large  to  warrant  his 
getting  protection  on  this  score.  Just  to  show 
the  seriousness  of  the  situation  from  the  stand¬ 
point  of  the  stock  owner,  the  liability  of  ani¬ 
mals  to  disease  and  accident  is  so  great  that 


American  Automobile  Insurance  Co.,  St.  Louis . 

American  Casualty,  Reading,  Pa . 

American  Fidelity,  Montpelier,  Vt . 

Atlantic  Horse,  Providence.  R.  I . 

American  Surety,  New  York . 

Boston  Casualty,  Boston,  Mass . 

Brotherhood  Accident,  Boston,  Mass  . 

Casualty  Company  of  America,  New  York . 

Chicago  Bonding  and  Surety.  Chicago,  Ill . 

Commercial  Casualty,  Newark,  N.  J . 

Connecticut  General  Life,  Hartford,  Conn . . 

Consolidated  Casualty  Co.,  Charleston,  W.  Va . 

Equitable  Accident,  Boston,  Mass .  .  . 

Equitable  Cas.  and  Bank  Depositors  Guar.,  Columbus. O 

Equitable  Surety,  St.  Louis,  Mo . 

European  Accident  (U.  S,  Branch) . 

Federal  Casualty,  Detroit,  Mich . 

Fidelity  and  Deposit,  Baltimore,  Md  . . 

General  Accident  (U.  S.  Branch) . 

Guardian  Casualty  and  Guaranty,  Salt  Lake  City.  .  . 

Hartford  Steam  Boiler,  Hartford,  Conn . 

Home  Casualty,  Omaha,  Neb . 

Imperial  Assurance,  Pittsburg,  Pa . 

Indiana  and  Ohio  Live  Stock,  Crawfordsville,  Ind  .  . 
Inter  Ocean  Life  and  Casualty,  Springfield,  Ill . 

International  Fidelity,  Jersey  City,  N.  J . 

Kansas  City  Casualty,  Kansas  City,  Mo . 

Lincoln  Accident,  Lincoln,  Neb . . 

Lion  Bonding  and  Surety,  Omaha,  Neb . . 

Lloyds  Plate  Glass,  New  York . 

London  Guarantee  and  Accident  (U.  S.  Branch) . 

Loyal  Protective,  Boston,  Mass . 

Maryland  Casualty,  Baltimore,  Md . 

Metropolitan  Casualty,  New  York . 

Midland  Casualty,  Chicago,  Ill . 

Miners  Insurance  Co.,  Elkhorn,  W.  Va . 

National  Casualty,  Detroit,  Mich . 

National  Surety,  New  York . 

New  Jersey  Fidelity  and  Plate  Glass,  Newark,  N.  J 

New  York  Plate  Glass,  New  York. . 

Northwestern  Live  Stock,  Des  Moines,  la . 

Northwestern  Surety,  Mitchell,  S.  D . 

Ocean  Accident  and  Guarantee  (U.  S.  Branch) ... 

Pacific  Mutual  Indemnity,  Los  Angeles,  Cal . 

Pacific  Mutual  Life  (Acc.  Branch).  Los  Angeles,  Cal. 

Pacific  Surety,  San  Francisco,  Cal . 

Peerless  Casualty,  Keene,  N.  H . 

Prudential  Casualty,  Indianapolis,.  Ind 

Royal  Indemnity,  New  York . . 

Security  Casualty,  Indianapolis,  Ind . 

Standard  Live  Stock,  Indianapolis,  Ind . 

Time  Insurance  Co.,  Milwaukee,  Wis . 

Travelers,  Hartford,  Conn . 

Union  Health  and  Accident,  Denver.  Col. 

United  States  Fidelity  and  Guar..  Baltimore,  Md. 

United  States  Guarantee,  New  York . 

United  States  Health  and  Accident,  Saginaw,  Mich 
United  States  Plate  Glass,  Philadelphia,  Pa 
Western  Surety,  Sioux  Falls,  S.  D 


this  has  become  one  of  the  strongest  arguments 
of  the  motor  truck  manufacturers.  The  im¬ 
munity  of  the  machine  from  elimination  in  this 
way  appeals  to  the  owners,  who  have  been  con¬ 
fronted  too  many  times  with  an  item  of  $300 
for  a  new  draft  horse  to  take  the  place  of  one 
which  has  died. 

Awakening  Interest  by  Circular  Letters. 

It  is  frequently  a  good  idea  to  write  circular 
letters  to  various  classes  of  owners.  Team¬ 
sters  can  be  addressed  in  one  letter,  coal 
dealers  in  another,  grocers  in  another,  and  still 
other  divisions  of  those  using  horses  can  be 
solicited,  letters  being  written  in  such  a  way 
as  to  adapt  the  proposition  to  those  individual 
lines.  This  invarably  awakens  interest,  and 
brings  a  request  for  a  quotation  as  to  rates. 
When  the  live  prospect  is  uncovered  in  this 
way,  a  personal  solicitation  usually  results  in 
the  business  being  closed  and  the  premium  for 
a  term  of  years  secured. 

An  Opportunity  Nearly  Missed. 

Aii  insurance  man  who  handles  livestock 
insurance  told  recently  how  he  came  near 
“overlooking  a  bet.” 

“I  was  attending  the  dog  and  poultry'  show 
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in  my  town,”  he  said,  ‘‘and  happened  to  no¬ 
tice  that  the  subscription  agent  of  one  of  the 
magazines  covering  that  field  was  making  a 
canvass  of  the  exhibitors.  He  went  to  every¬ 
body  in  the  hall,  not  missing  one.  It  was  as 
thorough  a  canvass  as  I  had  seen  in  many  a 
day,  and  the  solicitor  put  up  a  good  argument, 
as  I  could  see  from  the  results  he  was  getting. 

“It  occurred  to  me  that  I  ought  to  be  able  to 
do  business  with  that  crowd.  Then  the  thought 
flashed  into  my  mind  that  the  livestock  com¬ 
pany  in  our  office  issued  policies  on  dogs. 
Here  was  the  very  place  of  places  to  get  that 
business,  and  yet  I  was  overlooking  it.  There 
were  scores  of  valuable  dogs  on  exhibit,  and  it 
was  almost  a  certainty  that  most  of  their  own¬ 
ers  would  be  glad  to  insure  them. 

“I  didn’t  wait  to  go  to  the  office  for  applica¬ 
tion  blanks  or  anything  else.  I  knew  about 
what  the  rate  was,  so  I  began  as  the  subscrip¬ 
tion  expert  had  done,  and  solicited  all  of  the 
dog  owners  in  the  hall.  I  found  them  inter¬ 
ested,  and  getting  down  to  brass  tacks  on  the 
proposition  was  much  simpler  than  I  had  ex¬ 
pected.  I  told  them  that  while  ownership  of  a 
dog  was  largely  a  matter  of  sentiment,  yet 
there  were  financial  considerations  also,  and  it 
was  unwise  not  to  consider  them.  The  cost 
of  the  insurance  involved  was  small,  I  pointed 
out,  and  then  I  suggested  that  they  take  out  a 
limited  amount. 

“When  I  quoted  the  approximate  rate  the 
owners  fell  for  the  business  right  away.  One 
man  insured  six  handsome  prize-winning  col¬ 
lies,  and  another  told  me  to  come  around  to  his 
place  the  next  week,  after  the  show  was  over, 
and  get  the  business  on  his  entire  kepnel  of 
Boston  terriers. 

“This  business  was  comparatively  small,  but 
it  was  easily  written  and  was  well  worth  while. 
It  opened  up  leads  for  a  lot  of  other  business, 
also,  and  taught  me  the  lesson  that  a  fellow 
has  to  be  on  the  alert  all  the  time  or  something 
will  get  by.” 


WORKMEN’S  COMPENSATION  IN 
GREAT  BRITAIN. 

[From  Our  London  Correspondent.] 

UNSATISFACTORY  RESULTS. 

The  Workmen’s  Compensation  Act  of  1906  has 
not  by  any  means  proved  an  unmixed  blessing 
to  British  insurance  companies  transacting  ac¬ 


cident  business,  but  rather  the  reverse.  It  has 
already  been  responsible  for  several  liquida¬ 
tions  and  amalgamations,  and  the  offices  relin¬ 
quishing  the  struggle  have  not  been  confined  to 
undertakings  of  the  new  or  unsubstantial 
classes.  Nor  does  there  seem  to  be  any  de¬ 
cided  prospect  of  improvement  in  existing  con¬ 
ditions. 

A  short  time  ago  that  eminent  authority  on 
insurance  matters — The  Post  Magazine — pub¬ 
lished  a  valuable  contribution  to  the  stock  of 
available  information  on  this  subject.  A  table 
was  given  shewing  the  results  achieved  during 
1911  by  fifty-two  companies  (tariff  and  non¬ 
tariff)  undertaking  risks  of  this  character.  The 
tariff  offices  numbered  thirty-four,  the  non-tariff 
eighteen.  The  premiums  earned  by  the  former 
(i  e.,  the  net  premiums  brought  into  account, 
increased  by  the  unearned  premiums — or  re¬ 
serve  for  unexpired  risks — at  the  end  of  the 
previous  year,  and  diminished  by  the  corre¬ 
sponding  amount  at  the  end  of  the  year  of  ac¬ 
count)  totaled  £2,246,177,  while  those  earned 
by  the  latter  amounted  to  £509,371.  In  both 
groups  the  operations,  as  a  whole,  resulted  in 
a  loss.  The  items  for  claims,  commissions,  and 
expenses  respectively  are  represented,  so  far  as 
the  tariff  offices  are  concerned,  by  66.12,  13.91 
and  21.53  per  cent  of  the  premiums  earned,  and 
the  loss  resulting  equals  1.56  per  cent.  As  re¬ 
gards  non-tariff  companies  the  respective  ratios 
are  75.01,  14.23  and  23.06,  with  a  loss  of  12.30 
per  cent.  The  total  results  for  1911  for  both 
tariff  and  non-tariff  offices,  taken  together,  in¬ 
dicate  a  loss  of  3.54  per  cent,  and  which  com¬ 
pares  with  4.11  per  cent  for  the  years  1908-11. 

Of  course,  individual  companies  of  both 
classes  made  a  profit,  but  these  broad,  general 
results  are  quite  sufficient  to  show  that  the  con¬ 
ditions  governing  the  business  leave  much  to 
be  desired. 

GOVERNMENT  RETURNS. 

A  return  has  just  been  issued  by  the  Home 
Office,  giving  statistics  of  compensation  under 
the  Workmen’s  Compensation  Act,  1906,  and  the 
Employers’  Liability  Act,  1880,  during  the  year 
1911.  These  returns  have  again  been  collected 
from  the  seven  great  groups  of  industries — 
mines,  quarries,  railways,  factories,  harbors  and 
docks,  constructional  works  and  shipping — and, 
it  is  pointed  out,  furnish  materials  for  a  general 
review  of  the  working  of  the  Act  of  1906  in  rela¬ 
tion  to  the  main  body  of  the  industries  of  the 
United  Kingdom. 

The  number  of  employers  included  in  the  re¬ 
turns  from  these  seven  groups  of  industries  is 
139,884;  the  aggregate  number  of  persons  em¬ 
ployed,  coming  within  the  provisions  of  the 
Act,  is  given  at  over  7,000,000,  of  whom  more 
than  5,000,000  come  under  head  of  “factories.” 
Compensation  was  paid  in  4021  fatal  cases,  and 
in  419,031  cases  of  disablement,  the  average  pay¬ 
ment  in  the  case  of  death  being  £154  and  in 
that  of  disablement  £5  16s. 

The  annual  charge  for  compensation  in  the 
seven  groups  averaged  8s.  5d.  per  person  em¬ 
ployed.  It  was  lowest  as  regards  factories, 
being  only  4s.  6d.  per  person,  and  highest  in 
docks  and  mines,  in  which  it  was  21s.  9d.  and 
23s.  8d.  respectively.  In  railways  it  was  7s.  lid., 
in  quarries  10s.  9d.,  in  shipping  14s.  3d.  and  in 
constructional  work  13s.  5d.  In  the  coal-mining 


industry  the  charge  arising  under  the  Act  was 
about  l.ld.  per  ton  of  coal  raised. 

The  total  compensation  paid  during  the  year 
under  the  Act  in  the  seven  groups  was  £3,056,- 
404,  as  compared  with  £2,700,325  in  the  year 
preceding.  It  is  remarked,  however,  that  when 
to  this  is  added  the  costs  of  management,  com¬ 
mission,  legal  and  medical  expenses,  etc.,  the 
total  charge  borne  by  these  industries  probably 
amounts  to  more  than  £4,000,000. 

The  figures  include  certain  industrial  dis¬ 
eases  which  come  within  the  scope  of  the  Act, 
and  which  resulted  in  33  deaths  and  5737  cases 
of  disablement.  The  bulk  of  these  (87.6  per 
cent)  occurred  in  the  mining  industry,  and  of 
the  remainder  554  arose  from  lead  poisoning. 

The  total  number  of  cases  under  the  Act  of 
1906  taken  into  court  in  England  and  Wales 
was  8017.  Of  these,  however,  many  were  appli¬ 
cations  having  reference  to  allowances  already 
granted,  and  many  were  settled  out  of  court  or 
otherwise  disposed  of.  The  total  number  of 
original  claims  for  compensation  finally  settled 
within  the  cognizance  of  the  courts  was  4487 
in  England  and  Wales,  563  in  Scotland  and  717 
in  Ireland.  Of  the  5767  cases  thus  settled  in 
the  United  Kingdom  the  decision  was  in  favor 
of  the  applicant — that  is,  the  workman — in  4504 
or  78.1  per  cent. 

The  number  of  cases  under  the  Employers’ 
Liability  Act  of  1880  taken  into  court  in  1911, 
was  only  223,  indicating  the  tendency  of  the 
remedy  provided  by  this  Act  to  fall  into  disuse. 

Of  the  gross  total  of  compensation  paid  in 
1911  in  the  seven  industries  (£3,056,404)  £1,178,- 
705  was  paid  by  insurance  companies,  £1,146,273 
by  mutual  indemnity  societies,  and  £731,426  by 
uninsured  employers. 

London,  E.  C.  Charters. 


RECENT  LEGAL  DECISIONS 

EMPLOYERS’  LIABILITY  INSURANCE— IN¬ 
TEREST  PENDING  APPEAL  ON  JUDGMENT 
AGAINST  EMPLOYER.  —  Under  defendant’s 
policy  to  indemnify  plaintiff  against  loss  not 
exceeding  $5000  by  reason  of  liability  imposed 
by  law  on  plaintiff  for  damages  on  account  of 
bodily  injuries  to  any  employee  of  it,  defendant 
agreeing  to  defend  at  its  own  cost  any  action 
against  plaintiff  for  an  injury  to  an  employee, 
and  being  given  absolute  right  of  determining 
whether  an  appeal  shall  be  taken  from  the  judg¬ 
ment  therein,  and  it  being  provided  that  action 
for  loss  under  the  policy  shall  not  lie  unless 
brought  by  assured  for  loss  actually  sustained 
and  paid  in  money  by  it  after  actual  trial  of  the 
issue,  interest  on  a  judgment  for  $5000  for  an 
employee  against  assured  accruing  pending  an 
appeal  from  the  judgment  taken  by  the  insurer 
is  not  recoverable  of  the  insurer,  not  being  part 
of  the  costs,  and  assured’s  claim  not  accruing 
till  after  its  payment  of  the  judgment  against  it, 
which  was  not  till  after  affirmance  on  the  appeal 
of  such  judgment. 

Submission  of  controversy  under  Code  Civ. 
Proc.  *  *  *  1279-1281,  by  the  Saratoga  Trap 
Rock  Company  as  plaintiff,  and  the  Standard 
Accident  Insurance  Company  as  defendant. 
Judgment  for  defendant.  Supreme  Court  of  New 
York,  Appellate  Division,  Third  Department. 


JOHN  SCHARBAUER,  Pres. 


COKE  W.  HARKRIDER,  Vice-Pres.  Genl.  Mgr. 
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Norway. 

In  Norway  the  law  of  July  23,  1894,  has 
established  compulsory  monopolistic  State 
insurance.  Several  amendments  have  been 
since  made,  and  the  law  in  present  form  stands 
as  follows :  The  compulsory  principle  applies 
to  all  establishments  which  use  motor  power  or 
which  produce  explosives  or  highly  inflam¬ 
mable  materials ;  to  mines  and  quarries ;  to 
works  of  construction  of  various  kinds;  to 
forestry,  ice  industry,  floating  logs,  handling 
of  vessels ;  to  railroads  and  other  means  of 
transportation;  to  the  work  of  chimney  sweep¬ 
ing,  etc.  Employment  must  have  been  con¬ 
tinuous  for  at  least  thirty  days.  A  system  of 
voluntary  insurance  is  provided  for  those  es¬ 
tablishments  not  covered  by  the  law  and  for 
those  which  are  exempted  by  special  royal 
order.  State  and  municipal  employees  are  not 
embraced  by  the  law. 

Benefits  furnished  by  the  State  Institution 
consist  of  medical  treatment  and  money  pay¬ 
ments,  either  in  a  weekly  indemnity  or  an  an¬ 
nuity.  Weekly  indemnity  is  payable  beginning 
with  the  fifth  week  after  the  injury.  For  the 
first  four  weeks  the  injured  person  is  supposed 
to  be  provided  for  by  some  sick  club  or  similar 
organization.  In  the  absence  of  aid  from 
either  the  employer  has  to  take  care  of  him. 
The  indemnity  for  total  disability  amounts  to 
sixty  per  cent  of  the  basic  wage,  and  must  be 
at  least  one-half  krone  (134  cents)  per  day 
and  150  krones  ($40.20)  per  year;  the  com¬ 
pensation  for  partial  disability  is  proportion¬ 
ately  reduced,  with  five  per  cent  as  the  mini¬ 
mum. 

Free  hospitals  may  take  place  of  medical 
treatment  and  indemnity.  The  annuity  begins 
with  the  conclusion  of  medical  treatment. 
Should,  however,  the  injured  person  or  his 
family  be  in  want  of  money,  the  board  of 
directors  of  the  Institution  are  authorized  to 
advance  him  a  sum  equal  to  five  years  pay¬ 

*  Copyright,  1913,  by  The  Spectator  Company,  New 
York. 


ments  on  his  indemnity.  Any  excess  that  may 
result  therefrom  is  later  adjusted.  In  case  of 
death  a  funeral  expense  (50  krones,  or  $13.40) 
and  an  annuity  are  paid.  The  latter  is  dis¬ 
tributed  among  survivors  as  follows:  The 
widow  receives  20  per  cent,  each  child  15  per 
cent,  and  relatives  in  ascending  scale  20  per 
cent,  the  aggregate  annuity  not  to  exceed  50 
per  cent  of  wages.  On  remarriage  the  widow 
is  granted  a  lump  sum  equal  to  three  times  her 
annuity.  For  computation  of  the  money  bene¬ 
fits  the  annual  wage  of  1200  krones  ($321.60) 
is  taken  as  the  maximum. 

The  civil  liability  of  the  employer  does  not 
end  with  the  payment  of  the  prescribed  in¬ 
demnity.  In  all  cases  where  either  an  inten¬ 
tional  act  or  gross  negligence  on  the  part  of  the 
injured  employee  can  be  proved,  an  additional 
sum  is  collected  from  him  to  be  divided  be¬ 
tween  the  sick  club  and  the  State  fund.  The 
validity  of  the  claim  is  limited  to  two  years 
after  the  date  of  the  accident.  The  lump  sum 
settlement  is  permissible  only  in  cases  of  re¬ 
marriage,  or  of  the  emigration  of  the  victim  of 
the  accident  or  of  the  beneficiary. 

Organization. 

The  administration  of  the  State  Insurance 
Institution  (Rigsforsikringsanstalt)  is  vested 
in  the  board  of  directors.  The  board,  made  up 
of  three  members— a  managing  and  two  asso¬ 
ciate  directors — is  appointed  by  the  Gov¬ 
ernment.  The  term  of  service  for  associate 
directors  is  limited  to  six  years.  The  board 
holds  weekly  meetings,  at  which  it  passes  upon 
questions  of  classifying  establishments.  It  has 
also  charge  of  the  statistical  department. 

For  our  purposes,  however,  of  paramount 
interest  is  the  office  of  the  inspector.  Ap¬ 
pointed  by  the  municipality,  and  supported 
partly  by  the  former  and  partly  by  the  Institu¬ 
tion,  the  inspector  serves  the  latter  in  the 
capacity  of  local  manager.  He  has  direct  con¬ 
trol  over  the  making  of  declarations,  assists  in 
classifying  risks  and  collecting  the  premiums, 
investigates  the  circumstances  and  causes  of 
the  accidents,  follows  up  its  results,  keeps  the 
board  of  directors  posted,  and  pays  out  the 
indemnities.  Assisted  by  special  agents  he 
likewise  examines  the  premises  of  establish¬ 
ments,  with  the  purpose  of  ascertaining  pos¬ 
sible  dangers.  Sometimes  the  office  of  insur¬ 
ance  inspector  and  that  of  factory  inspector  is 
combined  in  one  person,  and  where  this  is  not 


the  case  the  two  officers  co-operate  with  each 
other. 

If  circumstances  warrant,  the  board  of  direc¬ 
tors  may  set  on  foot  a  judicial  inquiry  into  the 
facts  necessary  to  determine  the  indemnity. 
Such  an  inquiry  includes  inspector,  employer, 
president  of  sick  club  with  which  the  injured 
was  affiliated,  and  the  representative  of  the  in¬ 
jured.  Besides,  experts  may  be  called. 

Commission. 

An  appeal  from  the  decision  of  the  board 
can  be  made  within  six  weeks  to  the  special 
commission,  which  has  its  headquarters  in 
Christiania.  The  said  commission  is  composed 
of  seven  members — three  holding  an  appointive 
office  with  five-year  terms  and  four  elective 
offices  with  three-year  terms.  The  appointed 
commissioners,  together  with  their  substitutes, 
include  a  president  who  must  be  versed  in  law, 
a  physician  and  an  engineer.  The  elected  com¬ 
missioners,  together  with  their  substitutes,  are 
chosen  from  the  ranks  of  employers  and  em¬ 
ployees.  Members  of  the  commission  are  com¬ 
pensated  for  attending  the  meetings.  The  de¬ 
cision  of  the  commission  is  final  so  far  as  valu¬ 
ation  is  concerned;  disputes  which  involve  a 
question  of  law  must  be  brought,  upon  pre¬ 
liminary  investigation  by  the  commission,  be¬ 
fore  a  competent  court  for  decision. 

The  Plan. 

The  financial  history  of  the  State  Institution 
has  not  been  free  of  tribulations.  Without  ex¬ 
perience  to  guide,  with  systematic  fraud  on  the 
part  of  employers,  with  the  constant  rise  of 
wages,  which  necessitated  a  corresponding  in¬ 
crease  of  indemnities,  but  with  the  rates  of  pre¬ 
mium  remaining  constant,  it  was  quite  natural 
that  the  treasury  of  the  Institution  should 
suffer  from  periodical  and  ever-increasing  de¬ 
ficits.  Renewed  State  subsidies,  severe  pun¬ 
ishments  of  delinquent  employers,  and,  above 
all,  radical  revision  of  rates,  were  required  to 
place  the  business  of  the  fund  on  a  sound  basis. 
At  present  it  is  in  possession  of  a  surplus  and 
is  ambitious  to  build  up  a  reserve  equal  to  ten 
per  cent  of  the  annuity  fund. 

The  present  rates  of  premium  do  not  contain 
the  element  of  a  loading.  This,  amounting  to 
ten  or  twelve  per  cent  of  the  gross  premium, 
is  supplied  by  the  Government.  It  is  hardly 
necessary  to  add  that  the  fund  enjoys  all  privi¬ 
leges  accorded  to  institutions  of  a  similar  kind ; 
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viz. :  exemption  from  stamp  duties,  taxation, 
etc. 

1  he  law  of  1894  has  emphasized  the  bene¬ 
ficial  effects  of  preventive  measures  by  estab¬ 
lishing  a  merit  system.  The  provisions  in  ques¬ 
tion  have  never  been  practically  carried  out  on 
account  of  the  insufficient  number  of  inspec¬ 
tors.  Only  very  recently,  after  persistent  de¬ 
mand  of  the  Insurance  Institution,  the  Govern¬ 
ment  consented  to  increase  the  number  of  fac¬ 
tory  inspectors  and  brought  them  in  close  con¬ 
tact  with  the  insurance  work. 

The  latest  legislative  measure  in  the  field  of 
workmen's  accident  insurance  is  the  Seamen’s 
Insurance  Act  of  1911.  With  the  exception  of 
the  provision  referring  to  indemnification 
against  consequences  of  disease  due  to  climatic 
influences,  the  law  of  1911  contains  very  little 
of  significance,  being  modeled  after  the  funda¬ 
mental  law  of  1894. 


INDUSTRIAL  ACCIDENTS  IN 
MINNESOTA 

By  Frederick  L.  Hoffman 
I  he  subject  of  industrial  accidents  and  their 
prevention  is  discussed  by  Don  D.  Lescoshier 
in  an  admirable  manner  in  a  recent  report  of 
the  Minnesota  Bureau  of  Labor.  The  data 
presented  cover  the  two  years  and  eleven 
months  ending  with  June  30,  1912.  The  total 
number  of  accidents  reported  during  this 
period  includes  581  fatal  and  21,625  non-fatal 
injuries,  exclusive  of  railway  accidents  for 
1912.  Making  the  necessary  corrections  in  the 
report  for  the  eleven-month  period  of  1912,  so 
as  to  make  the  facts  strictly  comparable,  it  is 
shown  that  there  was  a  decline  of  23.6  per 
cent  in  fatal  accidents  and  28.6  per  cent  in 
non-fatal  accidents  during  1911  and  1912,  when 
compared  with  1910.  Considering  only  the  ac¬ 
cidents  in  industries  subject  to  inspection  by 
the  Bureau  of  Labor,  there  was  a  decrease  in 
fatal  accidents  equivalent  to  51.5  per  cent 
during  1912  in  comparison  with  1910,  and  of 
31  per  cent  in  1911  compared  with  the  previous 
year.  I  hat  there  has  been  no  similar  decline 


in  non-fatal  accidents  in  inspected  industries 
is  explained  as  follows:  ‘‘Non-fatal  accidents 
have  not  decreased  as  much  in  these  industries 
inspected  by  the  Bureau  as  fatal  accidents : 
(1)  because  non-fatal  accidents  in  these  in¬ 
dustries,  but  not  in  the  others,  have  been  more 
completely  reported  each  successive  year;  (2) 
fatal  and  serious  accidents  are  more  easily  pre¬ 
vented  than  the  lesser  non-fatal  accidents; 
and  (3)  fatal  and  serious  accidents  are  a 
stronger  stimulus  to  prevention  activity  than 
slight  accidents.” 

The  proportion  of  fatal  accidents  in  all  in¬ 
dustrial  accidents  reported  to  the  Bureau  dur¬ 
ing  the  two  years  and  eleven  months  under 
consideration  was  2.6  per  cent.  Considering 
only  the  industries  subject  to  inspection  by  the 
Bureau  of  Labor,  it  appears  that  out  of  9863 
accidents  235,  or  2.4  per  cent,  were  fatal.  If  it 
is  assumed  that  this  proportion  holds  good  for 
the  United  States  as  a  whole,  it  would  appear 
that  on  the  basis  of  an  estimated  number  of 
25,000  fatal  accidents  the  number  of  serious 
non-fatal  accidents  is  approximately. 

The  first  analysis  of  the  accidents  is  by  na¬ 
ture  of  injury  and,  omitting  for  the  present 
the  part  of  body  injured,  the  table  below  shows 
the  nature  of  injuries  for  the  three-year  period 
and  the  percentage  distribution  to  each  speci¬ 
fied  cause: 


NATURE  OF  INJURY — ALL  INDUSTRIES. 


Nature  of  Accident. 

Three 

Years’ 

Total. 

Per  Cent  of 
Three  Years' 
Accidents. 

Loss  of  part . 

750 

3.4 

Breaks  and  fractures . 

1,230 

Bruises  and  crushes . 

8,285 

37.4 

Burns  and  scalds . 

68S 

3. 1 

Cuts  and  lacerations . 

6.086 

27.3 

Sprains  and  dislocations. 

1,825 

8.4 

Eye  injuries . 

2,311 

10.5 

Internal  injuries . 

153 

Unclassified . 

267 

1 .2 

Fatal . 

581 

2.4 

Total . 

22.206 

100. 0 

1  he  period  of  disability  is  given  by  princi¬ 
pal  causes  and  summarized  in  the  table  follow¬ 
ing,  first  according  to  actual  numbers,  and 
second  according  to  percentage  distribution  : 


According  to  this  table  88.4  per  cent  of  the 
injuries  were  of  less  than  four  weeks’  dura¬ 
tion,  and  only  0.2  per  cent  of  the  .injuries  were 
of  more  than  six  months’  duration.  It  may  be 
assumed  that  the  time  of  observation  is  for 
six  months,  and  that  during  this  time  periodi¬ 
cal  reports  are  required.  It  is  obvious  that 
unless  patients  are  carefully  and  systematically 
reported  upon  the  liability  to  erroneous  or 
misleading  reports  must  be  quite  considerable. 

A  table  is  given  for  1911-1912  for  5463  acci¬ 
dents,  classified  according  to  the  nature  of  the 
injuries,  and  degree  according  to  industries. 
This  table  has  not  been  reduced  to  a  per¬ 
centage  basis.  Selecting  only  the  f%ir  indus¬ 
tries  in  which  fatal  accidents  have  been  of 
fairly  common  occurrence,  it  may  be  stated 
that  out  of  1921  accidents  in  mining  56,  or  2.9 
per  cent,  were  fatal ;  out  of  1066  accidents  in 
lumbering  23,  or  2.2  per  cent,  were  fatal ;  out 
of  302  accidents  in  contracting  16,  or  5.3  per 
cent,  were  fatal,  and  out  of  127  accidents  in 
agriculture  12,  or  9.4  per  cent,  terminated  in 
death.  Eye  injuries  were  numerically  most 
common  in  railroad  shops,  numbering  220,  or 
26.6  per  cent,  of  828  accidents  from  all  causes. 
Serious  fractures  were  most  common  in  min¬ 
ing,  numbering  72,  or  3.7  per  cent  of  the  1921 
accidents  from  all  causes. 

There  were  581  fatal  accidents  during  the 
three  years,  of  which  224  occurred  in  mining, 

1 12  in  lumber  and  woodworking,  69  in  contract¬ 
ing,  37  in  public  utilities  and  35  in  agriculture. 
Unfortunately  the  number  of  men  employed 
in  each  of  these  industries  is  not  given. 

The  following  table  exhibits  the  ages  of  the 
injured,  including  18,718  accidents  during  the 
three  years  under  observation : 


AGES  OF  INJURED— ALL  INDUSTRIES. 


Age  Groups. 

Three  Years. 

Number. 

Per  Cent. 

14-16  years . 

186 

1  .  1 

17-21  years . 

2,852 

15.2 

22-30  years . . 

8,089 

43.2 

31-40  years . 

4,487 

23.9 

41-50  years . 

2,179 

11.6 

51-60  years . 

748 

4.1 

00  years  and  more. .  . 

177 

.9 

Total . 

18,718 

100.0 

In  connection  with  this  table  it  requires  to 
be  said  that,  in  the  absence  of  the  age  distri¬ 
bution  of  the  persons  employed,  no  precise  con¬ 
clusions  can  be  arrived  at.  It  is  suggestive, 
however,  that  43  per  cent  of  the  accidents 
should  have  occurred  at  the  age  period  of  22- 
30  years,  when  life  and  physical  capacity  are 
of  the  highest  economic  importance.  The  age 
classification  is  rather  unfortunate,  for  no 
population  tables  are  likely  to  be  available 
which  would  conform  exactly  to"the  method 
adopted.  Also,  to  give  age  periods  of  variable 
length,  such  as  22-30,  31-40  and  41-50,  and  then 
again  by  51-59  and  60  and  over,  is  unscientific 
and  misleading.  For  purposes  of  this  kind  the 
age  distribution  should  be  by  divisional  periods 
of  life  of  equal  length,  with  the  usual  excep¬ 
tion  of  the  first  and  the  last,  which  may  be 
lixed  at  under  15  and  over  65.  1  he  age  distri¬ 

bution  adopted  by  the  Census  Office  in  the 
classification  of  vital  statistics  should  be 
adopted  so  as  to  facilitate  comparison  with 
standard  mortality  tables. 


PERIOD  OF  DISABILITY  AND  NATURE  OF  INJURY— ALL  INDUSTRIES. 


Period  of  Disability. 

Cuts  and 
Lacerations. 

Bruises  and 
Crushes. 

Breaks  and 
Fractures. 

Sprains  and 
Dislocations.- 

Amputation — 
Loss  of  Parts. 

Three 

Years. 

Per 

Cent. 

Three 

Years. 

Per 

Cent. 

Three 

Years. 

Per 

Cent. 

Three 

Years. 

Per 

Cent. 

Three 

Years. 

Per 

Cent. 

1  and  2  weeks . 

3  and  4  weeks . 

1  and  2  months . 

2  to  3  months . 

3  to  6  months . 

More  than  6  months . 

Total . 

1,695 

525 

110 

21 

11 

1 

72.0 

22.2 

4.6 

.8 

.4 

* 

1,677 

1,067 

181 

11 

11 

1 

57.0 

36.2 

6.2 

.3 

.3 

* 

71 

133 

152 

71 

76 

13 

13.8 

25.8 
29  4 

13.8 
14.7 

2.5 

413 

215 

52 

7 

5 

59.6 
31 . 1 
7,6 

1  .0 
.7 

60 

72 

56 

9 

11 

28.8 

34.6 

26.9 

4.3 

5.4 

2,363 

100.0 

2,948 

100.0 

516 

100.0 

692 

100.0 

208 

100.0 

*  Less  than  1-10  of  one  per  cent. 


PERIOD  OF  DISABILITY  AND  NATURE  OF  INJURY— ALL  INDUSTRIES  (Continued). 


Period  of  Disability. 

Burns  and  Scalds. 

Eye  Injuries. 

Internal  Injuries. 

All  Injuries. 

Three 

Years. 

Per 

Cent. 

Three 

Years. 

Per 

Cent. 

Three 

Y  ears. 

Per 

Cent. 

Three 

Years. 

Per 

Cent. 

1  and  2  weeks . 

3  and  4  weeks . 

1  to  2  months . 

2  to  3  months . 

3  to  6  months . 

More  than  6  months . 

Total . 

146 

49 

23 

6 

1 

65.0 

21.8 

10.2 

2.6 

.4 

450 

61 

13 

2 

1 

85.5 

11.6 
2.5 

.3 

.1 

24 

15 

4 

2 

3 

3 

47.0 

29.4 

7.9 

3.9 

5.9 
5.9 

4.536 

2,137 

591 

129 

119 

18 

60.0 

28.4 

7.9 

1.8 

1.7 

.2 

225 

100.0 

527 

100.0 

51 

100.0 

7,530 

100.0 
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The  marital  condition  of  the  injured  is  given 
for  two  years,  and  it  is  shown  that  49  per  cent 
of  the  injured  were  married,  49.7  per  cent 
were  single,  and  1.3  per  cent  were  widowers. 

This  is  followed  by  a  table  of  injuries  by 
nativities,  which  is  given  in  abbreviated  form 
below : 

NATIONALITY  OF  INJURED— ALL  INDUSTRIES 


Nationality. 

Thri 

Number. 

:e  Years. 

Per  Cent. 

American . 

1,739 

15.9 

Scandinavian . 

1.788 

16.3 

German . 

823 

7.5 

English,  Irish  and  Canadian  . 

738 

6.7 

French . 

229 

2.1 

Austrian . 

2,763 

25.2 

Italian . 

894 

8.2 

Finn . 

1 .003 

9.2 

Polish . 

403 

3.7 

Bohemian . 

131 

1.2 

Other  nationalities . 

462 

4.0 

Total . 

10,983 

100.0 

There  is  an  interesting  table  on  wages  of  in¬ 
jured  workmen,  which  may  be  useful  as  an 
indication  of  the  distribution  of  earnings,  and 
given  in  full  as  follows: 

WAGES  OF  INJURED— ALL  INDUSTRIES. 


Three  Years. 

Weekly  Wages. 

Numberi 

Per  Cent. 

86,00  and  less . 

309 

3.5 

6.01  to  $8.00 . 

606 

6,8 

8.01  to  10.00 . 

Sll 

8.4 

10.01  to  12.50 . 

2,816 

30.9 

12.51  to  15.00 . 

2,381 

26.3 

15.01  to  17.50 . 

656 

7.2 

17.51  to  20.00 . 

648 

7.1 

20.01  to  25.00 . 

662 

7.2 

25.01  to  30.00 . 

152 

1.8 

30.01  to  35.00 . 

32 

94 

35.01  and  more . 

30 

.4 

Total . 

9,103 

100.0 

According  to  this  table,  57.2  per 

cent  of  the 

injured  received  from  $10  to  $15  a  week, 
which  would  indicate  that  the  average  earn¬ 
ings  were  approximately  $12.50. 

Concerning  accidents  to  women,  it  is  pointed 
out  that : 

“During  the  thirty-five  months,  120  women 
and  girls  have  been  injured  and  four  killed. 
All  of  the  fatal  accidents  occurred  in  elevators. 
Another  girl  was  totally  disabled  for  life.  One 
lost  a  hand  and  three  lost  fingers.  Two  suf¬ 
fered  broken  arms,  one  a  broken  leg  and  one 
a  fractured  finger.  Four  were  seriously  burned 
and  three  severely.  Two  had  their  eyes  se¬ 
riously  injured.  Many  others  had  their  fingers 
badly  crushed  or  lacerated,  but  it  is  not  pos¬ 
sible  to  tell  from  the  reports  how  many  of 
these  injuries  caused  long  disablements  or 
permanent  injuries.” 

A  table  is  given  showing  the  mechanical 
causes  of  injuries,  but  only  for  accidents  for 
which  the  information  was  available,  and  dur¬ 
ing  the  years  1911-1912.  The  table,  though 
given  in  an  abbreviated  form,  is  of  consider¬ 
able  interest  in  emphasizing  the  fact  that  fall¬ 
ing  objects,  including  ore  and  ground,  were 
chiefly  responsible  for  injuries,  or  equivalent 
to  36.9  per  cent  of  the  accidents  from  all 
causes,  followed  by  machinery,  and  parts  of 
machines,  with  16.9  per  cent.  The  informa¬ 
tion  as  to  the  mechanical  cause  of  accidents  is 


given  in  considerable  detail  and  adds  consid¬ 
erably  to  the  value  of  the  report : 


MECHANICAL  CAUSE  OF  INJURY— ALL 
INDUSTRIES— 1911-12. 


Mechanical  Cause. 

Injuries. 

Per  Cent, 
of 

Total. 

Machinery  and  parts  of  ma¬ 
chines  . 

2,056 

16.9 

Cars,  trains  and  locomotives 
(except  falls  from) . 

818 

6.8 

Other  mechanical  apparatus  . 

218 

1.8 

Tools . 

1.169 

9.7 

Falling  objects,  including  ore 
and  ground  . 

4,458 

36.9 

Falls . 

1,236 

10.2 

Powder  explosions . 

68 

.  5 

Miscellaneous . 

2,082 

17.2 

Total . 

12,105 

100 . 0 

The  personal  causes  of  accidents  are  given 
in  the  following  summary  table,  for  the  three 
years  ending  with  1912.  It  requires  to  be  un¬ 
derstood,  however,  that  the  personal  cause  is 
only  the  expression  of  the  employer's  opinion 
and  that,  therefore,  this  table  must  be  used 
with  caution.  It  is  extremely  suggestive,  how¬ 
ever,  that,  according  to  the  opinion  of  employ¬ 
ers,  78.5  per  cent  of  all  the  injuries  were 
attributable  to  the  hazard  of  the  industry,  and 
in  only  2.7  per  cent  of  the  cases  did  the  em¬ 
ployer  hold  the  workman  responsible  for  the 
injury  or  gross  negligence  in  his  duty,  and  in 
only  2.2  additional  of  the  cases  did  the  employ¬ 
ers  place  the  blame  for  injuries  upon  the  care¬ 
lessness  of  fellow  workmen. 


PERSONAL  CAUSE  OF  ACCIDENTS — ALL 
INDUSTRIES— EMPLOYERS'  OPINIONS. 


Three  Years. 

Cause. 

Number. 

Per  Cent. 

Hazard  of  industry . 

8.702 

78.5 

Contributory  negligence . 

1.626 

14.6 

Negligence  of  injured . 

309 

2.7 

Negligence  of  fellow  workers  . 

362 

2.2 

Fellow  workman  and  injured. . 

134 

2.0 

Employer . 

4 

* 

Total . 

11,037 

100.0 

*  Less  than  1-10  of  one  per  cent. 


The  last  table  shows  the  occupation  expe¬ 
rience  of  the  persons  injured,  as  follows: 


EXPERIENCE  OF  PERSONS  INJURED— ALL 
INDUSTRIES. 


Three  Years. 

Time  in  Occupation. 

Number. 

Per  Cent. 

1  week  and  less . 

1,107 

116 

1  week  to  1  month . 

1.755 

18.2 

1  month  to  6  months . 

2,391 

24.8 

6  months  to  1  year . 

985 

10.2 

1  year  to  2J  years . 

981 

10.2 

2i  years  to  5  years . 

1,086 

11.3 

5  years  to  10  years . 

1,059 

11.0 

10  years  to  15  years . 

90 

.9 

15  years  and  more . 

176 

1.8 

Total . 

9,630 

100.0 

It  is  pointed  out  that  not  too  much  reliance 
should  be  placed  upon  this  table,  since  it  is  fre¬ 
quently  impossible  for  employers  to  say  how 
long  a  man  has  been  actually  employed  in  a 
given  occupation.  It  is  certainly  significant 
that  29.8  per  cent  of  the  workmen  injured 
should  have  been  employed  less  than  one 
month,  and  it  may  safely  be  concluded  that 


inexperience  is  the  principal  cause  in  a  large 
majority  of  industrial  accidents,  and  that  a 
substantial  proportion  of  such  accidents  can  be 
prevented  by  continuity  of  labor,  education, 
shop  committees  on  accident,  and  the  installa¬ 
tion  of  safety  devices. 


LINING  UP  THE  AUTOMOBILE 
BUSINESS 


An  Expert  Mechanic  a  Live  Asset  in  Secur¬ 
ing  Risks  and  Adjusting  Losses 


While  it  is  doubtless  true  that  automobile 
owners,  as  a  rule,  recognize  the  advisability  of 
protecting  themselves  and  their  machines  by 
the  use  of  liability  and  property  insurance  poli¬ 
cies  covering  all  manner  of  damages  to  them¬ 
selves  and  others,  it  is  also  true  that,  as  in 
other  lines  of  insurance,  the  field  is  not  com¬ 
pletely  covered.  Just  as  the  average  man  ad¬ 
mits  the  value  of  life  insurance,  and  yet  has  to 
be  practically  pushed  into  taking  out  a  policy, 
so  some  motorists,  while  recognizing  the  con¬ 
tinual  danger  of  accident  resulting  in  damage 
to  themselves  or  their  cars,  or  a  civil  liability 
by  reason  of  damaging  somebody  else's  person 
or  car,  neglect  to  take  out  insurance. 

It  is  in  this  field,  composed  of  those  who 
have  not  protected  themselves  by  the  usual 
means,  that  the  live  casualty  agent  has  a  great 
harvest  to  reap,  if  he  can  only  devise  a  means 
of  getting  at  it.  The  proportion  of  cars  not 
insured  in  some  or  any  of  the  various  branches 
— liability,  damage  by  accident  or  fire — is  esti¬ 
mated  variously  in  a  given  city  all  the  way 
from  ten  to  fifty  per  cent.  The  smaller  percent¬ 
age  is  probably  nearer  correct;  but  even  that 
number  offers  inducements  for  special  effort  on 
the  part  of  the  agent. 

There  are  occasions,  however,  when  the 
individual  who  has  decided  to  carry  his  own 
insurance  comes  more  strongly  to  the  fore 
than  ever  as  a  prospect.  For  instance,  on  a  day 
when,  driving  slowly  and  carefully,  he  rounds 
a  corner  with  due  circumspection  and  regard 
for  the  rights  of  others,  and  is  smashed  amid¬ 
ships  or  elsewhere  by  a  farmer’s  runaway  team, 
or  some  other  irresponsible  and  entirely  un- 
forseeable  means  of  creating  chaos,  and  his  car 
is  wrecked,  he  is  extremely  likely  to  see  the 
advantages  of  casualty  insurance — especially  as 
in  many  such  cases  he  has  no  legal  redress  and 
simply  has  to  charge  the  damage  to  experience. 

HOW  ONE  AGENT  SECURED  BUSINESS 

The  question  is,  who  is  going  to  land  the 
business  ?  A  certain  wideawake  casualty  man 
who  desired  to  be  able  to  answer  this  query 
with  his  own  name  has  devised  a  very  effective 
means  of  getting  the  inside  track  on  proposi¬ 
tions  of  this  sort,  which  is  calculated  to  deliver 
the  goods  in  ninety-nine  cases  out  of  a  hundred 
at  a  conservative  estimate.  He  has  added  to 
his  force  an  expert  automobile  mechanic,  who 
knows  exactly  how  repairs  ought  to  be  made 
and  exactly  what  they  are  worth ;  and,  inci¬ 
dentally,  he  is  useful  to  the  force  not  only  in 
the  manner  which  will  be  described,  but  in 
making  adjustments  of  losses  on  policies  al¬ 
ready  on  the  books. 
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It  is  a  fact  that  the  average  car  owner,  no 
matter  how  much  superficial  knowledge  he  may 
have  acquired  regarding  the  inwardness  of  his 
machine,  is  not  by  any  means  an  expert;  he  is 
as  helpless  as  a  child  when  anything  goes 
seriously  wrong,  especially  by  the  smash-up 
route,  and  he  is  consequently  at  the  mercy  of 
the  repair  man  who  fixes  up  any  damage  re¬ 
ceived  in  a  collision  or  other  accident.  Here 
is  where  the  casualty  man  with  the  automobile 
expert  comes  in. 

THE  ADVANTAGE  OF  EARLY  INFORMATION 
He  makes  it  his  business  to  get  the  earliest 
possible  information  of  such  accidents  as  that 
referred  to,  being  in  this  respect  in  no  wise 
different  from  every  other  man  in  the  business, 
save  in  that  his  sources  of  information  are  a 
little  more  direct.  For  instance,  he  is  the 
bosom  friend  of  two  or  three  reporters,  and 
“stands  in,”  unobtrusively,  with  several  garage 
mechanics,  and  by  these  means  he  gets  news  of 
a  smash-up  quite  a  little  bit  ahead  of  the  news¬ 
paper  account,  supposing  it  is  bad  enough  to 
warrant  its  getting  any  space. 

On  receiving  such  information  he  imme¬ 
diately  calls  up  the  victim  by  telephone  and 
offers  his  condolences  on  the  extremely  unfor¬ 
tunate  and  regrettable  occurrence,  and  men¬ 
tions,  in  that  connection,  that  he  happens  to 
have  in  his  office  a  man  who  makes  a  business 
of  seeing  that  owners  are  not  overreached  by 
piratical  garage  repair  men,  and  that  this  man 
it  at  the  owner’s  service  in  looking  after  the 
repairs  to  his  car.  And  usually  the  owner, 
who  has  had  sad  experience  of  the  fearsome 
bills  presented  even  for  comparatively  simple 
repairs,  and  has  been  seeing  awful  visions  of 
what  the  accident  is  going  to  cost  him,  in  view 
of  the  damage  wrought,  jumps  at  the  proffer, 
as  it  is  well  designed  to  save  him  some  real 
money. 

REDUCED  REPAIR  CHARGES 
Armed  with  the  owner’s  authority,  the  expert 
from  the  casualty  office  promptly  proceeds  to 
the  garage  which  has  taken  the  damaged  car  in 
charge,  arriving  so  shortly  after  the  accident 
that  in  most  cases  nothing  has  been  done  to  it, 
and  he  is  therefore  enabled  to  go  over  it,  noting 
exactly  what  damage  has  been  done  and  mak¬ 
ing  a  very  close  estimate  of  the  legitimate  cost 
of  repairs  for  the  protection  of  the  owner. 
With  this  preliminary  accurate  and  detailed 
survey  before  him,  and  the  proper  charges  for 


each  item,  the  owner  is  able  to  hold  the  garage 
man  down  accordingly. 

As  before  stated,  the  owner  is  at  this  time  a 
splendid  prospect  for  casualty  insurance  pro¬ 
tecting  him  and  his  machine  at  every  possible 
point — couldn’t  well  be  better,  in  fact,  under 
any  conceivable  set  of  circumstances.  And 
when  he  has  received  such  assistance  as  this, 
saving  him  generally  considerably  more  than 
the  cost  of  his  premiums,  he  is  rather  more 
than  likely  to  go  to  the  man  who  came  to  his 
rescue  in  the  matter  of  securing  his  insurance, 
more  especially  as  he  knows  that  any  subse¬ 
quent  damages  under  a  policy  will  receive  the 
same  careful  oversight. 


RECENT  LEGAL  DECISIONS 

NON-PAYMENT  OF  PREMIUMS— WAIVER.— 
An  insurer  may  waive  prompt  payment  of 
premiums,  though  payment  is  of  the  essence  of 
the  contract  of  insurance,  and  it  may  continue 
to  treat  policies  in  force  after  rights  thereunder 
have  elapsed  for  non-payment. 

NON-PAYMENT  OF  PREMIUMS— WAIVER.— 
Where  neither  insurer  nor  its  authorized  agent 
had  received  an  instalment  of  the  premium,  it 
could  not  be  supposed  that  the  instalment  was 
paid  at  a  time  a  demand  was  made  by  insurer 
or  its  authorized  agent  for  an  instalment  sub¬ 
sequently  due,  and  the  act  in  so  doing  must  be 
treated  as  a  waiver  of  forfeiture  for  non-pay¬ 
ment  of  the  instalment. 

FORFEITURE — WAIVER. — Where  an  accident 
policy  is  kept  in  force  so  as  to  authorize  in¬ 
surer  to  demand  and  receive  a  past-due  instal¬ 
ment  of  the  premium,  the  policy  must  be  deemed 
in  force  for  all  other  purposes  so  as  to  bind  in¬ 
surer  thereon. 

FORFEITURE— WAIVER— EVIDENCE.  —  The 
insurer  issuing  an  accident  policy  calling  for  the 
payment  of  the  premium  in  monthly  instalments 
from  the  wages  of  insured  by  its  course  of  con¬ 
duct  ignored  the  defaults  of  instalments  of  pre¬ 
miums  on  policies  held  by  coemployees  of  in¬ 
sured  is  a  circumstance  from  which  it  may  be 
inferred  that  it  intended  to  treat  insured  the 
same  as  it  had  treated  coemployees  under  simi¬ 
lar  circumstances. 

FORFEITURE— WAIVER— EVIDENCE.  —  On 
the  issue  whether  insurer  issuing  an  accident 
policy  stipulating  for  the  payment  of  premiums 
in  monthly  instalments  from  the  wages  of  in¬ 
sured  waived  a  forfeiture  for  non-payment  of 
monthly  instalments,  evidence  of  insurer’s 
course  of  conduct  in  collecting  premiums  on 
policies  of  coemployees  of  insurer  similarly  situ¬ 
ated  was  competent  to  show  its  position  with  re¬ 
gard  to  past  defaults  of  insured. 

FORFEITURE— WAIVER— EVIDENCE.  —  On 
such  issue  evidence  of  a  subsequent  payment  by 
the  employer  of  the  past-due  premium  of  in¬ 
sured  made  in  the  regular  course  of  business 
was  competent. 

Supreme  Court  of  Utah.  Appeal  from  Dis¬ 
trict  Court,  Third  District;  George  G.  Arm¬ 
strong,  judge.  Action  by  Addie  B.  Loftis,  ad¬ 
ministrator  of  Thomas  J.  Loftis,  against  the 


Pacific  Mutual  Life  Insurance  Company  of  Cali¬ 
fornia.  From  a  judgment  for  plaintiff,  defend¬ 
ant  appeals.  Affirmed. 

CONSTRUCTION— WAIVER  OF  CONDITIONS. 
—A  condition  in  a  health  policy  that  notice  in 
writing  should  be  given  within  ten  days  of  the 
beginning  of  the  illness,  and  that  a  failure  to  do 
so  should  limit  the  liability  of  the  company  to 
one-fifth  the  amount  of  the  indemnity,  was  not 
waived  because  the  defendant  repudiated  its  li¬ 
ability  on  the  ground  that  the  premium  was  not 
paid  in  time. 

Appeal  from  Municipal  Court,  Borough  of  Man¬ 
hattan,  Seventh  District.  Action  by  Hannis 
Dewey  against  the  National  Casualty  Company. 
From  a  judgment  for  plaintiff,  defendant  ap¬ 
peals.  Reversed  and  remanded.  Supreme  Court 
of  New  York,  Appellate  Term.  - 

REGULATION— STATE  POWER.— Under  the 
police  power,  a  State  can  regulate  insurance, 
provide  the  kind  of  contracts  which  may  be 
made. 

LIMITATION  OF  LIABILITY— VALIDITY.— 
Under  Code  No.  2575,  prohibiting  policy  stipula¬ 
tions  limiting  the  time  within  which  suit  may 
be  commenced  to  less  than  one  year  after  loss, 
provision  in  an  accident  policy  limiting  insur¬ 
er’s  liability  to  one-fifth  of  the  amount  of  in¬ 
surance,  unless  notice  of  accident  be  given 
within  ten  days  thereafter,  is  not  enforceable. 

Appeal  from  Circuit  Court,  Forrest  County; 
W.  H.  Cook,  judge.  Action  by  Allen  Walker 
against  the  General  Accident,  Fire  and  Life  As¬ 
surance  Company.  Judgment  for  plaintiff  and 
defendant  appeals.  Affirmed.  Supreme  Court  of 
Mississippi. 

FIDELITY  BOND— DUTY  OF  INSURED— RE¬ 
QUIREMENTS  OF  APPLICATION.— Where  a 
fidelity  bond  provided  that  the  insured  should 
observe  all  due  and  customary  supervision  over 
the  employee  to  prevent  a  default,  and  that 
there  should  be  a  careful  inspection  of  the  em¬ 
ployee’s  accounts  and  books  at  least  once  in 
every  twelve  months  from  the  date  of  the  bond, 
such  provision  constituted  the  measure  of  care 
required  of  assured,  and  waived  provisions  in 
the  application  that  the  employees  should  remit 
balances  on  the  10th  of  each  month,  should  not 
be  permitted  to  retain  balances,  that  his  ac¬ 
counts  and  books  would  be  inspected  and  audited 
and  his  outstanding  accounts  verified  at  least 
once  a  month. 

FIDELITY  BOND— CONSTRUCTION.  —  Where 
a  fidelity  bond  given  by  defendant  for  a  money 
consideration  had  all  the  essential  features  of 
an  insurance  contract  and  was  prepared  by  de¬ 
fendant,  any  ambiguity  in  its  provisions,  condi¬ 
tions,  or  exceptions  tending  to  work  a  forfeiture 
should  be  construed  most  strongly  against  the 
latter. 

FIDELITY  BOND— CONSTRUCTION— CONDI¬ 
TIONS  SUBSEQUENT.— Where  a  fidelity  bond 
provided  that  the  employer  should  immediately 
notify  the  surety  of  any  default  on  the  part  of 
the  agent  and  should  exercise  due  and  customary 
supervision  over  his  acts,  such  provisions  should 
be  construed  as  conditions  subsequent,  a  breach 
of  which  the  surety  was  bound  to  plead  and 
prove  to  defeat  a  liability  on  the  bond.  Supreme 
Court  of  Wisconsin. 

Appeal  from  Circuit  Court,  Milwaukee 
County;  Orren  T.  William,  judge.  Ac¬ 
tion  by  United  American  Fire  Insurance  Com¬ 
pany  against  American  Bonding  Company  of 
Baltimore.  Judgment  for  plaintiff,  and  defend¬ 
ant  appeals.  Affirmed. 
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THE  CONCRETE  JOB  AS  A  LIA¬ 
BILITY  RISK 

While  the  concrete  job  of  construction, 
whether  the  work  be  an  office  building  or  a 
grain  elevator,  is  by  no  means  as  dangerous 
to  the  workers  employed  on  it  as  a  steel  frame 
structure,  the  rate  fixed  for  liability  insurance 
protecting  the  contractor  engaged  in  the  erec¬ 
tion  of  a  concrete  building  of  any  sort  indicates 
that  it  is  regarded  as  pretty  hazardous,  and  yet 
there  is  no  effort  made,  as  a  rule,  to  mitigate 
the  various  dangers  which  go  with  such  work 
and  to  reduce  the  probability  of  accident  to  the 
minimum. 

The  difference  between  concrete  and  steel 
construction,  from  the  liability  standpoint,  is 
that  in  steel  work  there  are  certain  risks  which 
are  inherent  in  the  nature  of  the  work,  and  it 
is  all  but  impossible  to  eliminate  them  without 
extraordinary  expense.  Most  of  the  accidents 
which  occur  are  due  to  men  falling  from  the 
towering  skeleton  on  account  of  losing  their 
balance,  slipping,  or,  in  some  cases,  being 
struck  by  a  boom  or  by  falling  material.  There 
is  no  way  of  preventing  these  things.  They  are 
practically  inseparable  from  the  work;  but 
many  of  the  serious  risks  in  concrete  work  can 
be  practically  done  away  with  by  proper  pre¬ 
cautions. 

Of  course,  such  accidents  as  the  breaking 
of  scaffolding  are  common  to  all  types  of  con¬ 
struction,  and  concrete  jobs  have  their  share 
of  these;  but  there  is  one  class  of  accidents, 
prolific  in  injuries,  which  is  peculiar  to  con¬ 
crete  construction,  nearly  all  instances  of  which 
are  due  to  some  form  of  oversight  or  careless¬ 
ness,  if  not  to  ignorance  or  fraud,  on  the  part 
of  the  designer  or  the  contractor.  And  these 
things  can  usually  be  guarded  against,  at  least 
to  a  certain  extent. 

Causes  of  “Failures.” 

The  class  of  accidents  referred  to  is  that 
where  there  is  a  “failure”  of  the  structure— a 
collapse  of  a  floor  slab,  or  of  one  or  more 
beams  or  columns,  sometimes  involving  only  a 
part  of  the  building,  sometimes  the  whole 
structure;  and  nearly  always  there  are  in¬ 
juries,  usually  to  workmen,  but  sometimes  to 
the  public  as  well.  The  reason  for  this  is  that, 
as  a  rule,  the  collapse  occurs  when  the  shoring, 
in  case  of  the  floors,  and  the  forms  are  re¬ 
moved,  and  the  concrete  is  left  not  only  to  sup¬ 


port  its  own  weight  but  that  of  the  various 
parts  of  the  structure  above  it  and  at  its  side. 

If  there  are  grave  defects,  such  as  an  entire 
failure  of  the  concrete  mixture  to  set  up  and 
become  solid,  the  collapse  usually  occurs  at 
once,  and  the  immense  weight  of  the  stone-like 
material  is  almost  inevitably  precipitated  upon 
the  workmen  who  are  taking  away  the  forms. 
Sometimes,  however,  the  failure  does  not 
occur  until  some  live  weight  is  placed  upon  the 
structure,  in  which  case  the  trouble  may  be 
delayed  until  it  has  been  turned  over  to  the 
owner  and  the  contractor  relieved  from  lia¬ 
bility. 

In  any' case  the  possibility  of  serious  injury 
to  a  number  of  people  is  an  extremely  likely 
one,  and  nearly  always  results  in  heavy  losses 
to  the  company  handling  the  insurance  for  the 
contractor.  An  instance  only  about  two  years 
old  was  that  of  the  complete  collapse  of  a  large 
concrete  building  in  a  city  of  the  Middle  West, 
where  several  people  were  killed  and  a  number 
were  injured.  The  liability  company  on  this 
risk  suffered  to  the  extent  of  something  like 
$50,000.  And  if  proper  precautions  had  been 
taken  the  accident  would  never  have  occurred. 

In  that  instance  the  investigations  of  expert 
concrete  men  subsequently  showed  that  the 
failure  was  due  to  the  freezing  of  the  concrete 
mixture,  which  was  poured  during  extremely 
cold  weather,  and  its  consequent  failure  to  set 
up  or  harden.  The  examination  of  a  large 
number  of  similar  failures  shows  that  in  a 
great  majority  of  cases  this  cause  is  chiefly 
that  to  which  the  collapse  is  due. 

Forearmed  with  this  knowledge,  it  should 
not  be  a  difficult  matter  for  the  liability  com¬ 
panies  to  take  such  steps  as  may  seem  neces¬ 
sary  in  order  to  guard  against  such  accidents, 
and  thereby  save  themselves  the  large  sums 
which  they  are  compelled  to  disburse  under 
their  policies. 

How  to  Prevent  Freezing. 

There  are  several  measures  to  be  taken 
against  freezing  well  known  to  competent  con¬ 
tractors,  but  sometimes  neglected  in  a  spirit 
of  reckless  foolhardiness,  on  the  notion  of 
taking  the  chance  and  saving  a  little  time  or 
expense  on  the  work.  The  most  common  pre¬ 
caution  is  to  warm  the  water  used  in  making 
up  the  mixture,  so  as  to  enable  the  concrete  to 
flow  into  place  properly  and  advance  toward 


setting  up  at  once  without  interference  on  ac¬ 
count  of  the  temperature.  But  this  precaution 
alone  is  far  from  sufficient,  for  the  reason  that 
freezing  will  nevertheless  take  place,  notwith¬ 
standing  initial  heating  of  the  mixture,  unless 
some  means  are  adopted  to  keep  the  tempera¬ 
ture  up  after  the  heat  of  the  mixture  has  be¬ 
come  dissipated. 

For  this  purpose  the  use  of  salamanders,  by 
which  open  fires  are  maintained  in  the  building, 
and  especially  in  the  vicinity  of  newly-poured 
concrete,  is  usual.  These  serve  to  prevent  the 
freezing  of  the  mixture  and  also  to  hasten  the 
setting-up  process.  Some  contractors  also  heat 
the  forms  into  which  the  concrete  is  poured 
as  an  additional  precaution  along  this  line. 

A  well-posted  cement  man,  who  is  naturally 
vitally  interested  in  having  concrete  construc¬ 
tion  handled  according  to  the  most  approved 
methods  in  order  that  the  best  results  may  be 
obtained,  advocates  a  still  further  safeguard, 
which  is  evidently  quite  as  efficacious  and  as 
necessary  as  any  of  those  indicated,  but  seems 
to  be  rarely  used.  This  is  the  heating  of  the 
steel  reinforcing  bars  which  are  used,  and 
which  in  cold  weather,  lying  out  in  the  open, 
of  course  become  thoroughly  and  completely 
chilled.  Even  warm  concrete  poured  on  and 
around  these  bars  is  immediately  cooled  where 
it  comes  in  contact  with  the  bars,  and  as  a  re¬ 
sult  there  is  frequently  an  entire  failure  to 
form  a  bond,  and  the  steel  fails  to  reinforce, 
with  disastrous  consequences. 

The  only  really  safe  plan,  however,  is  to 
pour  no  concrete  whatever  during  weather  in 
which  the  temperature  falls  below  35  degrees 
F.  or  thereabouts,  as  the  possibility  of  freezing 
in  a  large  building,  which  is  correspondingly 
more  difficult  to  protect  than  a  small  one,  is  too 
great  to  risk.  This  plan  was  followed  by  the 
superintendent  in  charge  of  the  construction  of 
a  series  of  concrete  grain  bins  during  an  ex¬ 
tremely  severe  winter,  and  the  work  has  stood 
since  without  the  slightest  sign  of  weakness. 

Frequent  Inspections  Advisable. 

In  the  larger  cities  there  is  usually  sufficient 
construction  work  going  on  to  warrant  the 
employing  of  special  inspectors  to  do  nothing 
but  make  the  rounds  of  the  building  jobs. 
But  even  where  this  is  impossible  inspections 
subsequent  to  the  first  can  be  made,  and  any 
failure  to  follow  approved  methods  noted  and 
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protested  against,  the  cancellation  of  the  policy 
following  the  refusal  of  the  contractor  to  adopt 
the  company’s  suggestions.  Departures  from 
the  plans  and  specifications  which  tend  to 
weaken  the  structure,  as  diminishing  the  size 
of  columns  or  beams,  or  reducing  the  reinforc¬ 
ing,  should  also  mean  the  immediate  cancella¬ 
tion  of  the  policies,  as  such  tactics  on  the  part 
of  the  contractor  have  frequently  resulted  in 
collapse,  where  every  other  factor  was  safe 
enough. 

The  designing  of  such  structures  is  usually 
good  and  safely  calculated  to  bear  the  stresses 
to  which  they  will  be  subjected.  There  re¬ 
mains  for  the  inspector  only  to  see  that  the 
plans  and  specifications  are  followed,  and  no 
unnecessary  chances  taken  at  any  time  to  pro¬ 
tect  the  insurer  against  losses  occurring  from 
the  causes  indicated. 


INSPECTION  OF  APPLICANTS  IN 

CASUALTY  AND  SURETY  LINES 

There  is  an  increasing  tendency  on  the  part 
of  careful  underwriters  in  many  lines  of  casu¬ 
alty  insurance  to  inspect  applicants  for  the 
purpose  of  eliminating,  so  far  as  possible,  the 
moral  hazard  and  to  gain  more  complete  in¬ 
formation  about  the  risk  than  is  obtainable 
from  the  application.  Such  inspections  are 
generally  made  by  bureaus  having  facilities  for 
this  line  of  work,  and  whose  records  are 
valuable  in  furnishing  information  not  avail¬ 
able  from  other  sources.  The  charge  for  such 
inspections  is  generally  from  one  to  two  dol¬ 
lars,  and  it  is  apparent  that  the  expense  in¬ 
volved  precludes  inspecting  applicants  where 
the  premium  is  small  and  where  there  is  no 
reason  for  suspecting  bad  faith.  On  the  other 
hand,  information  which  would  lead  a  com¬ 
pany  to  reject  a  single  bad  risk  might  save 
the  cost  of  hundreds  of  such  inspections. 

Generally  speaking,  underwriters  who  avail 
themselves  of  this  service  confine  the  inspec¬ 
tions  to  cases  where  the  amount  of  insurance 
applied  for  is  so  large  as  to  make  the  cost 
relatively  unimportant,  or  where  there  is  cause 
to  doubt  the  good  faith  or  reliability  of  the 
broker  or  agent.  In  such  cases  it  is  highly 
important  to  ascertain  the  facts  as  to  the 
moral  character,  financial  standing  and  environ¬ 
ment  of  the  applicant,  and  also,  whenever  pos¬ 
sible,  to  learn  what  other  insurance  he  carries, 
if  he  has  ever  had  a  claim  against  a  company, 
etc.  This  latter  information  is  supposed  to  be 
given  in  the  application,  but,  unfortunately,  the 
statements  of  the  applicant  are  not  always  re¬ 
liable  in  this  respect.  The  fact  that  such  state¬ 
ments  are  warranties  may  be  relied  upon  for 
a  defense  where  an  action  is  brought  on  a 
claim,  but  it  is  not  always  possible  to  prove 
the  facts,  and,  besides,  the  insurance  company 
is  almost  invariably  at  a  disadvantage  in  litiga¬ 
tion  with  a  claimant  or  policyholder.  And  even 
if  the  company  successfully  defends  such  a  suit 
the  expense  involved  is  necessarily  large.  The 
advantage,  therefore,  of  obtaining  this  infor¬ 
mation  before  the  policy  is  issued  is  obvious. 

It  is  only  within  the  last  few  years  that  cas¬ 
ualty  companies  have  followed  the  example  of 
the  life  companies  in  inspecting  applicants  for 
large  policies,  and  until  quite  recently  such  in¬ 


spections  were  for  the  most  part  confined  to 
the  accident  and  health  branch  of  the  business. 
Now,  however,  many  companies  find  it  to  their 
advantage  to  make  inspections  for  moral  hazard 
in  practically  every  line.  Whether  the  result 
justifies  the  expense  is  largely  a  matter  of  in¬ 
dividual  judgment,  as  it  is  necessarily  impos¬ 
sible  to  determine  with  any  accuracy  what  pro¬ 
portion  of  rejected  risks  would  have  resulted 
in  claims  had  the  business  been  accepted,  but  it 
is  undoubtedly  the  fact  that  conservative  and 
successful  underwriters  are  coming  more  and 
more  to  rely  on  the  information  bureaus  in  the 
selection  of  risks. 


AN  AUTOMOBILE  INSURANCE 
BUREAU 

The  rapid  growth  of  the  business  of  auto¬ 
mobile  insurance  and  the  increasing  number 
of  companies  writing  this  class  of  risks,  sug¬ 
gests  the  desirability  of  an  association  of  such 
companies  for  the  promotion  of  their  mutual 
interests,  and  for  the  greater  economy  and 
efficiency  which  would  result  from  intelligent 
co-operation.  A  plan  for  such  an  association 
recently  submitted  to  The  Spectator  sum¬ 
marizes  its  purposes  and  advantages  as  fol¬ 
lows  : 

To  reduce  the  moral  hazard  on  automobile 
risks. 

To  eliminate,  so  far  as  possible,  undesirable 
risks. 

To  render  profitable  the  writing  of  cars. not 
now  handled. 

To  effect  economy  and  efficiency  in  handling 
adjustments. 

To  make  profitable  disposition  of  salvage. 

To  gain  relief  from  excessive  charges  for 
repairs. 

The  author  of  the  proposed  plan  has  given 
careful  consideration  to  the  subject,  and  his 
ideas  should  be  of  interest  to  automobile  un¬ 
derwriters.  He  develops  the  above  summary 
as  follows : 

REDUCING  THE  MORAL  HAZARD 

There  is  a  prevalence  of  over-insurance  on 
automobile  lines  due  to  the  fact  that  data  on 
the  actual  values  of  second-hand  cars  is  at 
present  difficult  to  obtain.  It  would  be  a  duty 
of  The  Bureau  to  gather  information  relative  to 
this  subject  and  have  it  at  the  disposal  of  the 
companies.  Special  appraisements  could  be 
made  when  required. 

Without  over-insurance,  the  man  with  a  car 
that  he  cannot  afford  to  maintain  would  not  be 
under  temptation,  for  he  could  get  the  amount 
of  his  insurance  for  his  car  on  the  open  market. 

UNDESIRABLE  RISKS 

Some  cars,  because  of  errors  in  design  or 
construction,  are  susceptible  to  self-ignition. 
These  defects  can  usually  be  remedied  at  com¬ 
paratively  little  expense  by  one  who  has  studied 
such  matters.  The  bureau  could  have  an  inspec¬ 
tor  show  what  changes  are  necessary  and  see 
that  they  are  attended  to  before  a  policy  is 
written. 

To  guard  against  those  with  whom  fires  or 
collisions  seem  to  be  chronic,  the  bureau  would 
keep  a  history  of  all  losses  and  their  attendant 
circumstances.  It  would  be  possible  to  look  up 
the  records  of  chauffeurs  when  writing  collision 
risks  and  discriminate  against  those  who  have 
too  frequent  losses. 


THE  WRITING  OF  CARS  NOT  NOW 
HANDLED 

When  treated  as  above  suggested,  the  loss 
ratio  on  old  cars  should  be  no  greater  than  on 
the  newer  ones.  When  altered  to  make  self¬ 
ignition  less  likely,  and  not  over-insured,  they 
should  make  very  profitable  risks  because  of 
the  high  premiums  that  are  now  charged. 

THE  HANDLING  OF  ADJUSTMENTS 

Greater  efficiency  ,n  this  line  is  assured,  as 
The  Bureau  would  have  inspectors  trained  to  the 
particular  line  of  work  and  not  office  men,  or 
repair  men,  with  merely  superficial  knowledge 
and  no  real  sympathy  with  underlying  condi¬ 
tions. 

The  advantage  of  having  but  one  inspector 
represent  the  several  companies  at  a  garage  fire 
is  apparent.  A  further  economy  would  lie  in 
there  being  several  inspectors  working  from  the 
one  office.  Their  itineraries  could  be  arranged 
to  save  time  and  traveling  expenses. 

Being  out  among  the  trade  at  all  times,  the 
inspectors  should  do  much  valuable  work  toward 
the  tracing  of  thefts  and  the  investigation  of 
fires  of  suspicious  origin. 

The  Bureau  could  be  empowered  by  the  com¬ 
panies  to  make  adjustments  or  would  simply 
furnish  reports  and  appraisals.  In  either  case 
there  would  be  a  considerable  saving. 

DISPOSITION  OF  SALVAGE 

jnfiv 

Salvage  now  brings  prices  that  seldom  exceed 
the  value  of  some  one  particular  part  that  the 
buyer  may  have  use  for.  The  rest  of  the  car 
finds  its  way  to  the  junk  heap. 

There  are  many  parts  which  to  the  layman 
(and  to  the  ordinary  surveyor)  look  like  so 
much  junk,  but  which  may,  by  proper  treatment, 
be  made  to  all  practical  purposes  as  good  as 
new.  There  is  always  a  good  market  for  these 
parts. 

By  having  The  Bureau  maintain  a  shop  for  the 
reclamation  of  the  wrecks,  not  only  would  the 
value  of  the  one  part  be  returned  to  the  com¬ 
pany  but  many. 

Salvage  of  any  description  could  be  handled  at 
a  profit,  as  the  freight  rate  on  this  class  is  very 
low,  and  even  that  which  could  not  be  reclaimed 
would  have  its  value  enhanced  by  being  segre¬ 
gated  and  handled  in  quantity. 

SAVING  ON  REPAIRS 

There  is  a  custom  among  repair  shops,  and 
even  agencies  of  cars,  of  padding  the  bill  when 
it  is  learned  that  an  insurance  company  is  to 
bear  the  expense.  The  excess  over  actual  cost 
of  repair  brings  nothing  to  either  insurers  or 
insured,  and  is,  therefore,  a  dead  loss. 

Another  leak  is  caused  by  the  average  clause. 
The  assured  invariably  requires  the  repairffient 
to  add  enough  to  his  bill  to  cover  that  item. 

By  proper  distribution  The  Bureau  would  fur¬ 
nish  work  at  considerably  less  than  even  the 
legitimate  shop  could  offer.  But  the  greatest 
saving  is  to  be  i  ifected  on  the  cost  of  repair 
parts  and  replacements.  The  factories  usually 
charge  exorbitant  prices,  to  which  must  be 
added  express  charges  and  other  incidentals. 
On  old  models  it  is  often  necessary  to  have  spe¬ 
cial  patterns  made  and  manufacture  the  re¬ 
quired  parts  at  great  expense,  as  they  are  no 
longer  carried  by  their  makers.  The  Bureau 
could  use  parts  obtained  as  described  from  its 
salvage  and  the  cost  would  be  but  nominal. 

When  it  is  thought  best  to  have  the  car  re¬ 
paired  by  its  makers.  The  Bureau  could  present 
accurate  figures  from  its  own  experience  and  so 
prevent  overcharge. 
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CASUALTY,  SURETY  AND  MISCELLANEOUS  INSURANCE  BUSINESS  IN  1912. 

The  following  tabulation  shows  the  aggregates  of  the  casualty,  surety  and  miscellaneous  insurance  business  transacted  in  the  United  States  in  1912  and  the 
financial  condition  of  the  companies  as  of  January  1,  1913.  These  figures  are  compiled  from  the  reports  of  the  various  companies  to  The  Spectator  of  New  York, 
and  are  issued  in  advance  of  any  State  Insurance  Department  report: 


COMPANIES. 


.Etna  Accident  and  Liability,  Hartford,  Conn . 

.Etna  Life  (Acc.  &  Lia.  branch),  Hartford,  Conn 
Alabama  Fidelity  and  Casualty,  Montgomery,  Ala. 
American  Assurance  (H.  &  A.  Dept.),  Philadelphia 

American  Automobile,  St.  Louis,  Mo . 

American  Bonding,  Baltimore,  Md . 

American  Casualty,  Reading,  Pa _ 

American  Credit  Indemnity,  St.  Louis,  Mo.... 

American  Fidelity,  Montpelier.  Vt . 

American  Liability,  Cincinnati . 

American  Surety,  New  York . 

Atlantic  Horse,  Providence,  R.  I . 

Boston  Casualty,  Boston,  Mass . 

Brotherhood  Accident,  Boston,  Mass . 

Casualty  Co.  of  America,  New  York . 

Chicago  Bonding  and  Surety,  Chicago,  Ill 
Citizens  Trust  &  Guaranty,  Parkersburg,  W.  Va 
Columbia  Life,  (Cas.  Dept.),  Columbus.  Ohio 

Columbian  National,  Boston . 

Columbus  Mutual.  Columbus,  Ohio . 

Commercial  Casualty,  Newark,  N.  J . 

Commonwealth  Bonding  &  Casualty.  Fort  Worth, Tex 
Connecticut  General  (Acc.  branch),  Hartford,  Conn 
Consolidated  Casualty,  Charleston,  W.  Ya 
Continental  Casualty,  Chicago,  Ill. 

Employers  Indemnity,  Philadelphia,  Pa . 

Employers  Liability  (U.  S.  branch) . 

Equitable  Accident,  Boston,  Mass . 

Equitable  Casualty  &  Bank  Depositors  Guaranty, 

Columbus,  O . . 

Equitable  Surety,  St.  Louis,  Mo.  ... 

European  Accident  (U.  S.  branch) . 

Farview  Casualty,  Barre,  Vt. .  .... 

Federal  Casualty,  Detroit,  Mich . 

Fidelity  and  Casualty,  New  York. . . 

Fidelity  and  Deposit.  Baltimore,  Md . 

Florida  Fire  and  Casualty,  Jacksonville,  Fla . 

Frankfort  General  (U.  S.  branch) . . 

General  Accident,  Perth,  Scotland  (U.  S.  branch).  .  . 

General  Bonding  and  Casualty,  Dallas,  Tex. . 

Georgia  Life  (Casualty  Dept.)  Macon,  Ga . 

Globe  Indemnity,  New  York . 

Great  Eastern  Casualty,  New  York . 

Guarantee  Co.  of  N.  A.  (U.  S.  branch),  Montreal,  Can 
Guardian  Casualty  &  Guaranty,  Salt  Lake  City .  . 

Hartford  Steam  Boiler,  Hartford,  Conn . 

Home  Casualty,  Omaha,  Neb . 

Home  Life  and  Accident,  Fordyce,  Ark . 

Illinois  Live  Stock,  Chicago . 

Illinois  Surety,  Chicago,  Ill . 

Imperial  Assurance,  Pittsburg,  Pa . 

Indemnity  L.  &  A.  (Acc.  br.),  Minneapolis,  Minn.  . 

Indiana  &  Ohio  L.  S.,  Crawfordsville,  Ind . 

Intermediate  Accident,  Evansville,  Ind . 

International  Casualty.  Spokane,  Wash. . . . 

International  Fidelity,  Jersey  City,  N.  J. 
Inter-Ocean  Life  and  Casualty,  Springfield,  Ill 

Inter-State  Casualty,  Birmingham,  Ala .  . 

Interstate  L.  and  A.,  Chattanooga,  Tenn . 

Kansas  City  Casualty,  Kansas  City,  Mo . . 

Life  and  Casualty,  Nashville,  Tenn ... 

Lincoln  Accident,  Lincoln,  Neb . 

Lion  Bonding  and  Surety,  Omaha,  Neb. . .  . 

Lloyds  Plate  Glass,  New  York . 

London  Guarantee  and  Accident  (U.  S.  branch). . . . 

Loyal  Protective,  Boston,  Mass . . 

Maryland  Casualty,  Baltimore,  Md . 

Masonic  Protective,  Worcester,  Mass. . . . 

Mass.  Bonding  and  Insurance  Co.,  Boston,  Mass. 
Medical  Protective  Company,  Fort  Wayne,  Ind. . . 

Metropolitan  Casualty,  New  York . 

Midland  Casualty,  Chicago . 

Miners  Insurance  Company,  Elkhom,  W.  Va . 

Missouri  Fidelity  &  Casualty,  Springfield,  Mo... 

National  Casualty,  Detroit . 

National  F.  and  C.,  Omaha,  Neb . 

National  Live  Stock,  Indianapolis,  Ind . 

National  Surety,  New  York . 

New  Amsterdam  Casualty,  New  York . 

New  England  Casualty,  Boston,  Mass . 

New  Jersey  Fidelity  and  Plate  Glass . 

New  York  Plate  Glass,  New  York . 

North  American  Accident,  Chicago,  III 
Northwestern  Live  Stock,  Des  Moines,  la... . 

Northwestern  Surety,  Mitchell,  S.  D.  : . 

Northwestern  Trust,  Grand  Forks,  N.  D . 

Ocean  Accident  and  Guaranty  (U.  S.  branch) . 

Occidental  Life  (Acc.  branch),  Los  Angeles,  Cal. 
Occidental  Life  (Acc.  branch),  Albuquerque,  N.  M. 
Ohio  National  Life  (Acc.  Dept.),  Cincinnati,  Ohio.  . 

Pacific  Coast  Casualty,  San  Francisco . 

Pacific  Mutual  Indemnity  Co.,  Los  Angeles,  Cal 
Pacific  Mutual  Life  (Acc.  br.),  Los  Angeles.  Cal. 

Pacific  Surety,  San  Francisco,  Cal . 

Peerless  Casualty,  Keene,  N.  H . 

Peninsular  Casualty,  Jacksonville,  Fla  . 

Preferred  Accident,  New  York . 

Provident  L.  and  A.,  Chattanooga . 

Prudential  Casualty,  Indianapolis,  Ind . 

Reliance  Life  (Cas.  branch),  Pittsburgh,  Pa . 
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Capital. 

Total 
Assets, 
Jan.  1, 
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Net  Surplus. 

Premium  Income. 
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Losses  Paid. 
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1912. 

1912. 
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$ 

$ 

* 
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§ 

s 

$ 
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1,000,000| 

2,676,752 

1,107,439 

1.004,019 

818.621 

502,597 

906,665 

247,012 

232,366 

60  000 

3,956,400 

1110,523,775 

8,326,332 

7,263,887 

6,887,965 

6,005,258 

7,912,391 

4,051,941 

3,631,811 

100,000 

7  146  666 

250,000 

388,844 

60,330 

72,555 

93,291 

37,861 

145,103 

34,659 

8,644 

1325,000 

1442,629 

410,347 

19,921 

304,074 

284,996 

344,463 

119,650 

101,250 

30,000 

300,000 

539,988 

22,301 

50,000 

369,214 

424,624 

91,946 

750,000 

2,872,827 

820,596! 

704,285 

1,433,311 

1,378,866 

1, 536^800 

409,589 

413,222 

120,000 

1  428  541 

325,000 

588,194 

107,143 

79,468 

301,205 

301,974 

336,942 

159,910 

137,459 

21,000 

’.898*07  ft 

350,000 

1,227,085 

190,429 

255,807 

747,842 

802,305 

799,828 

588,874 

576,607 

099*090 

750,000 

2,227,609 

147,717 

74,656 

1,790,176 

1,689,262 

1,872,820 

1,314,211 

711,408 

20,000 

9  090  046 

*100,000 

*125,634 

*21,037 

8,263 

27,774 

18,858 

35.383 

12,134 

6,959 

5,000,000 

8,487,699 

1,069,936 

3,582,702 

2,685,544 

2,470,499 

3,255,895 

634,033 

685,512 

2,875,000 

5  469  568 

110,000 

186,180 

28,926 

39,773 

68,115 

49,734 

78,235 

28,252 

18,257 

74  606 

100,000 

126,993 

22,088 

7,873 

32,942 

1,107 

100,000 

198,106 

31,389 

19,413 

217,346 

149,941 

222,827 

133,474 

85,521 

10,000 

918  0Q7 

750,000 

2,737,421 

225.886 

206,814 

3,084,090 

2,519,789 

3,187,412 

1,917,500 

1,406,214 

45,000 

8  102*747 

250,000 

322,689 

44,906 

3,242 

24,372 

400,000 

618,843 

104,015 

124,962 

86,948 

91,856 

120,715 

40,891 

42,985 

32,000 

129  924 

181,439 

1810.039 

25,203 

22,437 

34,777 

36,099 

248,417 

11,830 

12,095 

186  005 

1 1,000, 000 

18.152.075 

41,338,998 

*455,918 

230,275 

152,689 

230,275 

96,857 

61,248 

28  ?’ 4  74 

118,100 

<-306,119 

55,192 

30,415 

55,960 

55,700 

66,463 

19,277 

20,765 

2,910 

54  224 

250,000 

628.703 

127,869 

114,721 

w349,901 

io206,333 

370,286 

128,769 

26,137 

252  078 

300,000 

447,427 

82,251 

110,632 

r»84,281 

13,460 

117,813 

31,050 

978 

108  060 

300,000 

12,100,822 

1,657,705 

25,619 

43,196 

1,560 

116,062 

153,531 

32,986 

18,107 

42,959 

31,188 

93,353 

32T 1 1 

28,878 

76  837 

300,000 

2,077,628 

462,590 

420,015 

3,145,966 

2,961,951 

3,211,481 

1,408,322 

1,267,217 

60,000 

3,282  125 

100,000 

781,046 

167,674 

121,731 

712,942 

560.197 

738,653 

397,151 

261,339 

8,000 

737,643 

250,000 

7,465,532 

2,244,543 

1,794,225 

5,785,102 

4,797,765 

5,985,420 

2,914,861 

2,523,167 

5,105,480 

100,000 

181,442 

60,169 

70,996 

87,229 

79.359 

94,855 

42,434 

37,919 

8,000 

102,873 

205,000 

225,224 

19,311 

1,827 

229,756 

1,000,000 

1,510,705 

159,886 

212,911 

420,368 

163,660 

484,272 

78,920 

491 

383  802 

250,000 

582,848 

446,965 

466,975 

148,121 

8.2S7 

643,162 

17,448 

05  757 

10,000 

15,345 

907 

703 

31,945 

27,661 

38,149 

17,627 

14,099 

37152 

200,000 

380,161 

132.740 

86,825 

345,411 

350,851 

361,026 

144,393 

145,026 

20,000 

318,931 

1,000,000 

11,148,390 

2,281,284 

1.925,437 

8,271,504 

8,047,648 

8,873,377 

3,987,066 

3,699,858 

200,000 

8,228,895 

2,000,000 

8,524,792 

2,596,539 

2,347,053 

4,449,938 

3,403,085 

4,814,937 

1,568,541 

852,904 

320,000 

4,600,048 

211,790 

272,444 

34,244 

1154,335 

U61.453 

7,903 

1  96  897 

250,000 

1,480,257 

458,631 

470,394 

1,222,732 

1,210,652 

1,281,630 

762,101 

783,162 

1,252, *937 

§250,000 

2,805,544 

582,080 

746,783 

3,246,376 

2,926,525 

3,382,564 

1,720,991 

1,545,384 

<73,472*207 

200.000 

281,512 

46,911 

7^61 ,619 

25,119 

80,175 

15,941 

2,056 

57  820 

1500,900 

1914,232 

71,741 

142,690 

299,315 

113,477 

458,077 

145,905 

50,652 

283^365 

750.000 

2,807,219 

504,718 

534,949 

1,719,626 

886 

2,264,338 

430,927 

79 

1,205,643 

250,000 

852,122 

175,065 

190,854 

805,088 

603,939 

832,033 

284,723 

206,903 

20,000 

777,785 

200,000 

1,076,266 

741,934 

680,930 

150,171 

180,022 

194,358 

38,050 

35,216 

<7169,230 

250.000 

631,564 

202,768 

172,050 

318,178 

260.1  13 

365,358 

132,312 

106,652 

28,920 

307^304 

1,000.000 

5,337,015 

1,926,595 

1,797,757 

1,483,902 

1,316,958 

1,740,370 

131,471 

177,177 

120,000 

1,450,334 

17,600 

22,452 

3,102 

2,539 

15,381 

20,502 

16,492 

4,242 

3,112 

15,286 

250,000 

615, S43 

51,222 

107,851 

209,478 

296.657 

229,152 

180,246 

221,204 

40,000 

279,982 

55,000 

56,236 

847 

47 

619 

1,018 

5,653 

506 

558 

4,400 

5,410 

500,000 

880,556 

50,319 

89,549 

371,224 

314,301 

388,297 

117,050 

99,357 

20,000 

353,412 

35.000 

43,654 

2,753 

4,722 

41,460 

27,700 

49,403 

14,004 

9,043 

49,318 

100,000 

159,045 

6,755 

14,208 

28,461 

20,436 

65.157 

7,305 

2,626 

72,811 

200.000 

432,105 

31,581 

20,043 

351,583 

322,426 

370,264 

169,613 

179,876 

24,000 

348,671 

100,000 

90,550 

28,797 

44,602 

34,730 

12.160 

17,301 

88  215 

313,484 

431,313 

27,538 

79,593 

60,994 

47.751 

86,319 

26,050 

23,368 

86T65 

300,000 

605,500 

209.147 

158,556 

152,236 

147,566 

171,668 

46,344 

63,544 

15,000 

103,475 

200.000 

235,770 

9,234 

11,881 

256,638 

261,015 

275,997 

99,268 

102,035 

6,000 

276,706 

300,000 

559,459 

143,969 

49,229 

138,784 

91,222 

306,224 

76,733 

37,103 

159,145 

156,010 

189,982 

22,051 

41,653 

73,279 

41,659 

93,301 

34,981 

13,995 

115,148 

250,000 

396,492 

75,548 

100,037 

72,877 

36,378 

93,059 

18,530 

7,522 

85,085 

107,300 

198,337 

35.126 

5,651 

405,297 

380,187 

406,281 

156,719 

129,901 

399,492 

10,500 

28,154 

2,157 

234 

50,826 

21,097 

51,480 

12,235 

5,323 

36,733 

252,000 

413,613 

70.430 

27,235 

w  119,290 

90,550 

154,498 

25,787 

13,471 

9,415 

109,654 

250,000 

939,082 

284,997 

246,399 

580,349 

698,470 

626,336 

228,947 

245,968 

50,000 

619,851 

500,000 

3,887,019 

950,027 

644,800 

3,656,589 

3,159,144 

4,137,930 

2,290,855 

1,846,252 

<13, 683,039 

100,000 

387,811 

106,796 

90,765 

510,808 

492,105 

522,636 

298,605 

297,077 

10,000 

484,168 

1,000,000 

6,922,352 

1,312,779 

1,266,312 

5,695,875 

4,907,973 

5,968,458 

2,678,811 

2,310,049 

180,000 

5.436,687 

100,000 

343,882 

134,692 

108,122 

295,103 

233,830 

151,203 

118,633 

5.000 

251,335 

1,000,000 

2,774,303 

401.481 

569,715 

1,731,848 

741,722 

1,807,701 

470,240 

142,466 

60,000 

1,562,063 

100,000 

172,310 

26,618 

17,792 

70,484 

56,566 

77,853 

16,138 

10,012 

52,964 

200,000 

894,661 

238,881 

212,524 

710,929 

687,572 

739,239 

281,220 

329,267 

20,000 

680,995 

200,000 

283,531 

20,113 

38,568 

135,394 

33,646 

147,888 

59,146 

9,825 

151,910 

10,000 

11,488 

1,488 

1,459 

5,986 

4,828 

6,586 

2,533 

1,575 

3,000 

5,782 

250,000 

424,502 

34,745 

89,074 

tc307,716 

101,862 

329,030 

98,691 

22,119 

12,500 

288,599 

200,000 

340,008 

91,614 

80,380 

697,433 

706,890 

710,107 

293,637 

288,982 

16,000 

700,297 

200,050 

334,639 

26,796 

76,426 

147,007 

127,843 

169,764 

54,813 

12,472 

183,660 

100.000 

138,716 

5,032 

2,461 

81,196 

69,760 

86,345 

39,997 

28,785 

85,784 

2,000,000 

7,192,688 

1,554,114 

1,376,333 

3,456,439 

3,292,956 

3,801,880 

1,000,927 

977,237 

209,939 

3,098,492 

400,000 

1,283,461 

107,911 

74,483 

1,001,626 

965,813 

1,144,807 

534,246 

493,504 

25,152 

1,060,997 

1.000,000 

1,830,610 

306,613 

194,221 

547,540 

92,460 

589,044 

74,390 

24,157 

392,092 

300,000 

762,693 

125,372 

91,598 

488,203 

470.560 

516,233 

188,787 

109,976 

18,000 

458,799 

200,000 

982,545 

380.959 

325,685 

627,096 

612,442 

665.921 

265,218 

296,998 

32,000 

617,370 

200,000 

726,129 

259,967 

248,484 

1,060,374 

1,065,665 

1,092,131 

421,740 

405,792 

30,000 

1,072,201 

100,000 

153,795 

18,335 

9,718 

92,727 

96,722 

101,458 

50,537 

52,620 

8,000 

94,437 

70,000 

120,872 

47,775 

25,094 

-  36,347 

31.359 

41,722 

7,665 

4.202 

5,600 

30,273 

100  000 

243  279 

7  474 

2  777 

15,480 

14,386 

32,343 

6,000 

26  6.32 

§250^000 

4,776^085 

§1,296434 

§1,285,771 

4,023,926 

3,635,856 

4,192,596 

2,272,438 

2,194,865 

<13.726^257 

250,000 

4757,953 

45,967 

32,087 

u<\ 63,950 

170,175 

163,950 

82,933 

89,337 

182,513 

1140,000 

4403,610 

1 157,401 

6,335 

62,056 

56.849 

63,290 

26,844 

17,805 

58,586 

442,340 

736  457 

229  584 

36,199 

233,414 

14,587 

245,796 

400,000 

956,811 

49,185 

211,059 

359,961 

786,759 

405,446 

292,217 

298,760 

32,000 

622^846 

250,000 

373,211 

79,359 

60,905 

82,968 

75,904 

105,493 

34,044 

31,796 

12,500 

92,385 

1,000,000 

426,243,006 

865,483 

802,249 

1,739,393 

1,515,622 

1.793,581 

774,797 

629,425 

135,000 

1,826,640 

300,000 

747,519 

101,582 

93,413 

554,273 

357,008 

584.717 

230,991 

166,430 

501,130 

100,000 

142,074 

33,551 

12,309 

84,001 

61,220 

109,217 

36.167 

25,275 

5,75(1 

86,517 

206,700 

236,732 

12,950 

18,230 

412,831 

329,243 

470,244 

179.820 

131,448 

21,880 

506,561 

700,000 

2,927,028 

739,457 

872,661 

2,041,406 

1,435,187 

2,138,409 

757,744 

512,210 

168,000 

1,894,325 

150,000 

232,913 

61,795 

19,344 

178,972 

■  291,274 

189,110 

72.791 

112.945 

14.000 

214,378 

300,000 

862,294 

357,400 

124,957 

297,146 

90,207 

334,792 

113,399 

19.084 

9.000 

318,830 

11,000,000 

43,581.494 

tl.  197, 264 

19.715 

.  ...... 

19.715,  4,203 

4.203 

*  As  of  March  1,  1913.  f  Includes  life  branch. 


§f  Deposit  capital. 


Includes  deposit  capital.  *1  Includes 
ir  Net  premiums  written. 


$211.16,5  fire  premiums. 
1 1  ..  1  ]  ■'  ji  . : 


d  Includes  amount  remitted  to  home  office. 
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MONTHLY  CASUALTY  AND  SURETY  SUPPLEMENT. 


CASUALTY,  SURETY  AND  MISCELLANEOUS  INSURANCE  BUSINESS  IN  1912.— Continued. 


COMPANIES. 


Ridgely  Protective,  Worcester,  Mass  . 

Royal  Indemnity,  New  York . 

Security  Casualty,  Indianapolis,  Ind 
Southern  Mutual  Aid,  Birmingham,  Ala . 

Southern  Mutual  Aid,  Pensacola,  Fla . 

Southern  Surety,  St.  Louis,  Mo . 

Southwestern  Casualty  Ins.,  San  Antonio,  Tex. 

Southwestern  Surety  Insurance.  Denison.  Tex . 

Standard  Accident,  Detroit,  Mich . 

Standard  Live  Stock,  Indianapolis . 

Texas  Fidelity  and  Bonding.  Waco . 

Time  Insurance  Co.,  Milwaukee . 

Title  Guaranty  and  Surety,  Scranton.  Pa . 

Travelers  Indemnity,  Hartford,  Conn . 

Travelers  Insurance  Co.,  Hartford,  Conn . 

Union  Casualty,  Philadelphia . 

Union  Health  and  Accident,  Denver . 

United  States  Casualty,  New  York . 

United  States  Guarantee,  New  York.  . . 

U.  S.  Health  &  Accident,  Saginaw,  Mich . 

United  States  Plate  Glass,  Philadelphia . 

Western  Casualty  and  Guarantee,  Dallas,  Tex.... 
Western  Surety,  Sioux  Falls,  S.  D . 

Totals,  1912  (122  companies) . 

Increase  in  1912 . 

Totals,  1911  (122  companies) . 

Totals,  1910  (87  companies) . 

Totals,  1909  (86  companies) . 

Totals,  1908  (74  companies) . 

Totals,  1907  (70  companies) . . 


1 

Cash 

Capital. 

Assets, 
Jan.  1, 
1913. 

Net  Surplus. 

Premium  Income. 

Jan.  1, 
1913. 

Jan.  1, 
1912. 

1912. 

1911, 

s 

s 

S 

$ 

$ 

$ 

100,000 

407.290 

224.966 

200.957 

321,438 

310,200 

1,000,000 

2.967,034 

441,751 

579,710 

1,845,181 

436,742 

125,000 

1 56,652 

21,120 

16,704 

114,273 

105,913 

27,730 

54,041 

3,010 

29,121 

414,950 

340,830 

10,000 

19,461 

9,438 

3,524 

146.804 

125,823 

750,000 

1,179,221 

176,457 

145,523 

487,831 

191,427 

200,000 

3451,422 

80,249 

279,281 

22,087 

4,599 

542,525 

1,401,934 

275,533 

364,390 

537,445 

215,852 

500,000 

4,377,439 

1,471,912 

1,400,578 

2,949,492 

2,713,650 

244,203 

327,048 

29,612 

17,194 

126,861 

36,786 

287,335 

400,232 

76,710 

68,002 

42,312 

25,000 

67,051 

23,238 

15,586 

162,196 

121,514 

1,000,000 

2,396,931 

518,565 

299,798 

899,790 

931,815 

1,000,000 

2,136,240 

430,852 

300,743 

848,098 

666,510 

2,500,000 

85,628,857 

10,453,240 

9,543,251 

11,865,598 

10,583,070 

200,000 

425,570 

86,290 

91,037 

223,820 

146,691 

100,000 

151,063 

40,433 

32,160 

50,774 

59,343 

500,000 

2,753,157 

800,000 

800,000 

1,830,031 

1,845,836 

250,000 

829,188 

444,828 

407,887 

173,638 

188,437 

300,000 

1,026,986 

445,000 

405,388 

1,013,773 

995,178 

100,000 

215,638 

96,360 

92,002 

34,731 

35,675 

300,000 

481,253 

27,807 

121,138 

210,757 

66,251 

158,700 

175.402 

11,059 

10,528 

22,741 

18,995 

53,796,168 

5,210,129 

48,586,039 

39,483,764 

35,530,345 

31,069,170 

30,048,790 

396,756,993 

37,381,361 

359,375,632 

322,399,799 

307,060,549 

259,361,342 

242,928,982 

57,579,216 

1,684,248 

55,894,968 

48,111,541 

46,225,719 

40,465,653 

30,600,819 

. 

111,206,717 

12,040,138 

100,166,579 

89,373,654 

78,755,261 

68,295,794 

65,995,059 

Income, 

1912. 

Losses  Paid. 

Dividends 
to  Stock- 

Total 

Disburse- 

1912. 

1911. 

holders, 

1912. 

ments, 

1912. 

( 

S 

t 

? 

$ 

378,135 

183,069 

175,444 

5,000 

292,193 

2,163,590 

504,020 

82,364 

1,400,141 

122,205 

41,869 

41.550 

5,047 

116,696 

416,218 

170,235 

132,931 

228 

170,475 

147,527 

59,400 

46,345 

2,500 

141,883 

581,515 

133,944 

61,506 

35,250 

505,057 

111,598 

5,172 

235 

49,254 

586,249 

146,015 

24,951 

42,655 

490,091 

3,091,130 

192,868 

71,661 

1,477,537 

55,104 

4,365 

1,363,867 

70,000 

2,824,688 

128,415 

1,795 

16,592 

55,196 

222,918 

66,730 

47,493 

15,000 

155,428 

984,447 

388,933 

461,875 

1,078,622 

928,019 

258,337 

238,523 

60,000 

669,901 

12,792,148 

6,890,603 

6,095,532 

375,000 

12,371,879 

273,970 

99,568 

41,579 

251,489 

59,321 

18,187 

21,255 

51,025 

1,970,018 

1,003,619 

1,061,060 

49,940 

1,863,388 

204,431 

31,521 

29,003 

160,832 

1,005,997 

1,060,858 

472,899 

496,416 

36,000 

46,134 

11,714 

12,170 

9,000 

42,075 

224,987 

99,428 

16,836 

259,410 

37,282 

1,024 

12,773 

31,149 

122,214,723 

51,833,656 

6,622,005 

112,708,233 

11,206,414 

5,746,018 

3,062,239 

11,875,996 

111,008,309 

46,087,638 

3,559,766 

100,832,237 

97,642,665 

38,755,759 

4,293,761 

87,087,993 

84,614,275 

32,856,984 

3,675,931 

,  75,225,837 

74,820,986 

30,003,247 

3,406,888 

67,879,240 

77,427,536 

27,939,594 

3,447,191 

63,229,714 

TIMELINESS  IN  ADVERTISING 

There  is  a  time  for  all  things,  said  the 
preacher ;  which  is  undoubtedly  true.  And 
while  it  should  be  the  watchword  of  every  in¬ 
surance  man  that  the  time  to  push  his  par¬ 
ticular  line  or  lines  is  all  the  time,  there  are 
occasions  when  pushing  is  a  little  easier  than 
usual,  and  a  harvest  may  be  reaped  in  excess 
of  that  which  the  same  effort  would  produce 
under  ordinary  circumstances. 

Timeliness  in  the  approach  and  in  publicity 
work  means  the  expenditure  of  effort  along 
the  line  of  least  resistance,  which  in  turn 
means  conservation  of  energy,  efficiency  and 
other  desirable  things.  For  example,  on  a 
rainy  day  the  merchant  displays  prominently 
large  glaring  signs  announcing  the  presence  of 
umbrellas  and  rubbers.  A  certain  enterprising 
repairer  of  shoes  took  advantage  of  the  piling 
up  along  the  streets  of  banks  of  snow  follow¬ 
ing  an  unusually  severe  blizzard  to  display  at 
frequent  intervals,  on  sticks  stuck  in  the  snow¬ 
bank,  signs  calling  attention  to  the  unpleasant¬ 
ness  of  thin  or  leaky  soles  in  such  weather. 
Instances  of  this  sort  in  the  general  business 


world  might  be  multiplied  indefinitely;  but  one 
occurred  not  long  ago  which  showed  the  ap¬ 
plication  of  exactly  the  same  idea  to  a  certain 
very  active  line  of  casualty  insurance. 

Mysterious  Plate  Glass  Accident 
At  one  of  the  busiest  corners  of  a  good-sized 
city  one  day  there  was  a  crash,  as  the  big  plate- 
glass  window  of  a  ready-to-wear  store  dis¬ 
charged  a  shower  of  fragments  to  the  side¬ 
walk,  narrowly  escaping  injuring  a  number  of 
pedestrians.  For  some  time  it  was  an  utter 
mystery  how  the  thing  had  happened,  until 
there  was  discovered  in  the  window  a  large 
pebble,  which  had  evidently  been  the  missile 
responsible  for  the  damage;  and  after  con¬ 
siderable  investigation  to  find  the  miscreant 
who  had  presumably  thrown  the  stone,  and  as 
no  one  could  be  found  who  had  seen  anybody 
throw  it,  it  was  finally  decided  that  the  acci¬ 
dent — for  it  was  an  accident — had  taken  place 
in  a  rather  remarkable  manner. 

The  pebble  was  lying  harmlessly  in  the 
street,  dropped  from  a  load  of  gravel  which 
had  probably  been  dumped  at  the  site  of  a 
nearby  building.  A  heavy  automobile  rolling 
along  the  street  ran  over  the  pebble,  however, 


and  it  ceased  to  be  harmless,  for  one  of  the 
rear  wheels  came  into  contact  with  it  at  just 
the  proper  angle  to  give  it  an  outward  thrust 
of  considerable  force.  The  smashing  of  the 
window  resulted. 

The  window  was  insured,  as  the  concern  was 
one  of  those  which  does  not  overlook  any  bets 
of  this  sort,  and  it  promptly  notified  the  agency 
of  the  casualty  company  with  which  the  policy 
was  carried.  This  agency,  quite  as  promptly, 
proceeded  to  get  in  some  timely  publicity  work. 
Almost  before  the  debris  was  cleared  away  a 
neatly-lettered  sign  was  displayed  in  the  win¬ 
dow,  reading  something  like  this :  “This  win¬ 
dow  was  insured  in  the  Dash  Blank  Casualty 
Company,  and  a  new  one  will  cost  this  firm 
nothing.  How  about  your  window?” 

As  indicated,  the  corner  was  one  of  the 
busiest  in  the  city,  and  the  number  of  people 
who  saw  that  card  would  be  hard  to  estimate. 
It  is  probable,  however,  that  half  of  the  busi¬ 
ness  men  of  the  town  passed  there  during  the 
day,  at  one  time  or  another,  and  were  thus 
forcibly  reminded  that  windows  do  get 
smashed  now  and  then,  and  that  insurance  is  a 
good  thing  to  have  around  when  such  things 
happen. 


Writing  all  forms  of  Bonds,  Plate 
Glass,  Burglary,  Automobile,  Liabil¬ 
ity,  Accident  and  Health. 


Direct  Agency  Contracts  to  men  of 
character  and  ability. 


General  Offices 
First  National  Bank  Building 
Fort  Worth,  Texas 

Surplus  to  Policyholders  over  $600,000.00 


Special  agents  to  assist  you  in  de¬ 
veloping  your  territory. 
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UNDERWRITING  AND  INVESTMENT 

PROFITS  AND  LOSSES  IN  CAS¬ 
UALTY  AND  MISCELLANEOUS 
COMPANIES  IN  1912* 

COMPARISON  of  the  volume  of 
business  with  the  underwriting 
profits  and  losses  of  the  casualty  and 
miscellaneous  insurance  companies  seems 
to  show  that  the  more  business  they  do, 
the  less  money  they  make,  or  the  more 
they  lose.  Sixty-nine  companies  are  em¬ 
braced  in  the  accompanying  table  sum¬ 
marizing  the  transactions  of  the  year 
1912,  and  of  these  thirty-six  lost  money 
on  their  underwriting  operations,  while 
for  the  whole  sixty-nine  the  net  result 
was  an  underwriting  loss  of  $697,374,  or 
0.6  per  cent  of  their  underwriting  in¬ 
come.  As  their  investment  income 
amounted  to  $4,869,652  their  surplus 
earned  was  $4,172,278.  Their  net  divi¬ 
dend  payments  (including  consideration 
of  funds  remitted  to  or  received  from 
home  offices  of  foreign  companies), 
amounted  to  $3,481,163,  so  that  after  pro¬ 
viding  for  a  net  increase  of  $564,579  in 
contingent  funds  there  remained  for  ad¬ 
dition  to  surplus  the  sum  of  $126,536. 
Great  variations  are  observed  in  the  per¬ 
centages  of  profits  and  losses,  these  ratios 
ranging  from  a  profit  of  41.8  per  cent  to 
a  loss  of  158.4  per  cent  of  underwriting 
income,  the  extremes  in  dollars  being  a 
profit  of  $555,275  and  a  loss  of  $730,117. 
In  order  that  comparisons  may  be  more 
readily  made,  the  companies  are  grouped 
according  to  the  general  or  predominat¬ 
ing  class  of  business  which  each  trans¬ 
acts.  and  separate  totals  are  given  for 
each  of  these  classes  of  companies. 
These  figures  show  that  the  casualty 

*  Copyright,  1913,  by  The  Spectator  Company,  New 
York. 


companies  made  an  underwriting  loss  of 
1.5  per  cent,  the  fidelity  and  surety  com¬ 
panies  a  profit  of  1.8  per  cent,  the  plate 
glass  companies  a  profit  of  6.9  per  cent, 
and  the  remaining  miscellaneous  com¬ 
panies  a  loss  of  0.5  per  cent  in  1912. 

The  investment  earnings  in  1912  of 
sixty-nine  companies  fell  short  of  such 
earnings  in  1911  of  fifty-five  companies, 
so  that  in  1912  the  sixty-nine  companies 
were  only  able  to  increase  their  surplus 
funds  by  $126,536,  whereas  in  1911 
fifty-five  companies  added  in  the  aggre¬ 
gate  $1,935,398  to  surplus. 

Below  will  be  found  a  brief  summary 
of  the  results  in  the  last  ten  years : 


Year. 

No. 

of 

Cos. 

Earned 

Pre¬ 

miums. 

Under¬ 
writing 
Profit 
(+)  or 

Loss  ( — ). 

Ratio 

of 

Profit 
(+)  or 
Loss  ( — ). 

1912 . 

09 

% 

*105,518,118 

% 

—697,374 

or 
/ 0 

—0.6 

1911 . 

55 

*89,848,428 

—406,510 

—0.4 

1910 . 

49 

*79,906,227 

+2,886,770 

+3.6 

1909 . 

50 

71,032,888 

+  1,179,567 

+1.6 

1908 . 

49 

64,417,442 

+2,508,964 

+4.0 

1907 . 

47 

59,808,622 

+2,354,297 

+3.9 

1906 . 

42 

52,232,010 

+2,158,635 

+4.1 

1905 . 

38 

46.511,632 

—239,742 

—0.5 

1904 . 

39 

43,256,375 

+  175,916 

+0.4 

1903 . 

39 

37,709,506 

+  1,062,422 

+2.3 

Totals  and 
averages 
(10  years) 

48 

650,241,248 

+  10,982,945 

+1.7 

*  Underwriting  income  earned. 


Since  1903,  when  the  thirty-nine  cas¬ 
ualty  and  miscellaneous  companies  li¬ 
censed  in  Minnesota  earned  less  than 
$38,000,000  of  premiums,  the  number  of 
companies  licensed  in  New  York  and 
Minnesota  has  grown  to  sixty-nine,  with 
an  underwriting  income  of  over  $105,- 
000.000.  Notwithstanding  this  great 
augmentation  in  volume  of  business, 
the  profits  have  almost  steadily  de¬ 
creased,  reaching  the  vanishing  point 
in  1 9 1 1 ,  when  there  was  an  un¬ 
derwriting  loss  of  $406,510.  which  was 


exceeded  by  the  loss  in  1912,  so  that 
last  year  was  the  most  unsatisfactory  one 
in  the  decade  above  summarized.  It  is 
apparent,  therefore,  that  if  the  casualty 
and  miscellaneous  insurance  companies 
are  to  derive  a  profit,  in  the  aggregate, 
from  their  underwriting  transactions, 
something  must  be  done  to  change  the 
present  situation.  It  is  manifest  that  the 
stockholders  are  dependent  for  dividends 
upon  the  investment  earnings  of  the 
companies,  and  that  policyholders  are 
likewise  dependent  upon  such  earnings 
for  any  increase  in  the  guarantees  back 
of  their  policies.  This  is  not  as  it  should 
be,  for  the  companies  are  certainly  en¬ 
titled  to  a  fair  underwriting  profit  on 
their  transactions. 


MINE  STATISTICS 

In  1911  the  United  States  Bureau  of  Mines’ 
records  show  that  in  metal  mines  165,997  men 
were  employed  and  that  695  were  killed,  which 
represents  a  rate  of  4.19  per  cent  per  1000  men 
employed.  The  records  in  regard  to  coal  mines 
for  the  same  period  show  that  3.73  Per  cer|t  °f 
every  1000  men  employed  were  killed.  In 
addition  it  is  shown  in  the  metal  mines  that 
25.12  per  cent  of  every  1000  men  received 
serious  injuries,  and  that  the  average  for  slight 
injuries  was  135  per  cent.  The  records  show 
that  nearly  four  times  as  many  were  killed 
under  ground  as  on  the  surface. 

Of  the  fatal  accidents  in  metal  mines  32.52 
per  cent  were  the  result  of  falling  rock,  roof 
or  bank  of  mine;  11.23  per  cent  the  result  of 
explosives ;  15.39  per  cent  due  to  falling  down 
shaft,  out  of  cars,  or  slipping  in  mines,  and 
5.32  per  cent  due  to  mine  fires. 

Of  the  serious  accidents  28.86  per  cent  were 
due  to  falling  rock  or  roof  of  the  mines ;  19.5 
per  cent  were  due  to  the  car  and  haulage  sys¬ 
tem ;  12.19  per  cent  due  to  machinery,  and  6.41 
per  cent  due  to  timber  and  hand  tools. — Agents’ 
Bulletin  of  the  Missouri  Fidelity  and  Casualty 
Company. 
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UNDERWRITING  AND  INVESTMENT  PROFITS  AND  LOSSES  OF  CASUALTY  AND  MISCELLANEOUS  INSURANCE  COMPANIES  IN  1912. 


Name  and  Location  of  Company. 


Under¬ 

writing 

Income 

Earned 

in 

1912. 


Casually  Companies. 

/Etna  Accident  and  Liability,  Hartford. 
/Etna  Life  (Acc.  and  Lia.  Dept  A :  Hartford 
American  Fidelity,  Montpelier,  Vt. . . 
Brotherhood  Accident,  Boston,  Mass. 
Casualty  Co.  of  America,  New  York. 

Commercial  Casualty,  Newark,  N.  J. 

Conn.  General  Life  (Acc.  Dept.),  Hartford 
Continental  Casualty,  Hammond,  Ind. 

Employers’  Liability,  London . 

Equitable  Accident,  Boston,  Mass . 

European  Accident,  London,  England. . 

Federal  Casualty,  Detroit . 

Fidelity  and  Casualty,  New  York . 
Frankfort  General,  Frankfort. 

General  Accident,  Perth. 

Globe  Indemnity,  New  York. 

Great  Eastern  Cas.  and  Ind.,  New  York.. . 
Indemnity  Life  and  Accident  (Acc.  Dept.), 

Minneapolis . . . 

International  Reassurance,  Vienna. 
Inter-Ocean  Life  and  Cas.,  Springfield,  Ill. 

London  Guarantee  and  Accident,  London. . 
London  and  Lancashire  Guar,  and  Acc., 
Toronto,  Ont . 

Loyal  Protective,  Boston. 

Maryland  Casualty,  Baltimore. 

Masonic  Protective,  Worcester. 

Massachusetts  Accident,  Boston. 

Midland  Casualty,  Chicago. 

Missouri  Fidelity  and  Casualty,  Springfield 

National  Casualty,  Detroit . 

New  Amsterdam  Casualty,  New  York.. 

New  England  Casualty,  Boston,  Mass. . 
North  American  Accident,  Chicago .... 
Ocean  Accident  and  Guarantee,  London. . . 
Pacific  Coast  Casualty,  San  Francisco.. 
Pacific  Mutual  Indemnity,  Los  Angeles. . . . 

Pacific  Mut.  Life  (Acc.  Dept.),  Los  Angeles 
Preferred  Accident,  New  York. 

Prudential  Casualty,  Indianapolis . . . 
Ridgely  Protective  Ass’n,  Worcester. 

Royal  Indemnity,  New  York. 

Standard  Accident,  Detroit. 

Travelers  (Accident  Dept.),  Hartford. 
Travelers  Indemnity,  Hartford. 

United  States  Casualty,  New  York. . 

U.  S.  Health  and  Accident,  Saginaw . 

World  Casualty,  Chicago,  Ill. 

Totals  (45  companies). 

Fidelity  and  Surety  Companies. 
American  Bonding,  Baltimore. 

American  Surety,  New  York. 

Capital  City  Surety,  Albany,  N.  Y . 

Equitable  Surety,  St.  Louis . 

Fidelity  and  Deposit,  Baltimore. 

Guarantee  Co.  of  No.  America,  Montreal 

Illinois  Surety,  Chicago . . . 

International  Fidelity,  Jersey  City . 

Massachusetts  Bonding  and  Ins.,  Boston.  . 
National  Surety,  New  York . 

Southern  Surety,  Muskogee,  Okla . 

Southwestern  Surety,  Denison,  Tex . 

Title  Guaranty  and  Surety,  Scranton . 

U.  S.  Fidelity  and  Guaranty,  Baltimore  . . 
United  States  Guarantee,  New  York . 

Totals  (15  companies) . 

Plate  Glass  Companies. 

Lloyds  Plate  Glass,  New  York . 

Metropolitan  Casualty,  New  York . 

New  Jersey  Fidelity  and  P.  G.,  Newark. . 
New  York  Plate  Glass,  New  York . 

Totals  (4  companies) . 

Miscellaneous  Companies. 
American  Credit  Indemnity,  New  \ork. . . 

Hartford  Steam  Boiler,  Hartford . 

Indiana  and  Ohio  Live  Stock,  Crawf’dsville 

Medical  Protective,  Fort  Wayne  . . 

Standard  Live  Stock,  Indianapolis . 

Totals  (5  companies).. 


Losses  and 
Under¬ 
writing 
Expenses 
Incurred 
in 


711.256! 

6,751.831, 

1,921,006: 

215,175 

3,117,234 

290,095 

16,358 

3,119,264 

5,752,732 

87,501 

102,775 

345,478 

8,271,167; 

1,191,644 

3,249,786 

1,138,421 

753,506 

26,401 

9,804. 

264,137 

3,600,467 

13,172 

505,724 

5,473,275 

280,024 

312,370 

119,453 

245,355 

697,254 

984,717 

393,866 

1,099,661 

4,005,633 

472,575 

80,844 

1,743,548 

1,828,528 

263,634 

319,003 

1,382,327 

2,912,708 

11,667,464 

782,020 

1,818,004 

1,022,507 

3,731 

79,363,435 


1,411,123 

2,549,216 

30,384 

348,446 

4,174,129 

158,756 

290,027! 

151,966 

1,622,800 

3,322,114 

381,085' 

441,701 

995,473! 

5,067,013 

183,835 


Under¬ 
writing 
Profit 
in  1912. 


$ 

644,405 

7,481,948 

1,870,291 

198,097 

3,129,309 

294,284 

41,392 

3,169,591 

5,197,457 

95,818 

120,649 

294,339 

8,018,821 

1,228,527 

3,410,080 

1,511,484 

761,521 

33,886 

20,121 

270,529 

3,686,815 

34,051 

485,928 

5,484,553 

255,213 

300,369 

166,274 

308,543 

683,478 

1,060,371 

507,292 

1,061,944 

3,960,159 

620,189 

75,259 

1,694,550 

1,785,024 

351,321 

300,100 

1,817,854 

2,922,105 

11,722,689 

663,540 

1,855,307 

986,200 

5,308 

80,587,045 


1,287,974 

2,289,360 

27,113 

433,950 

3,962,581 

156,684 

373,250 

88,490 

1,794,531 

3,201,670 

474,735 

628,1321 

1,015,608 

4,868,928 

152,067 


21,128,068  20,755,073 


607,615 
708,083  ' 
481,674 
624,160 


548,303 

681,190 

448,722 

580,571 


2,421,532  2,553,786 


760,016 

1,370,865 

337,632 

61,658 

74,912 


851,978 

1,285,626 

315,476 

59,914 

106,594 


2,605,083!  2,619,588 


Grand  Totals,  1912  (69  companies) . .  105,518,118  106,215,492 


66,851 

50,715 

17,078 


555,275 


51,139 

252,346 


Under¬ 
writing 
Loss 
in  1912. 


Investment 
Income 
and 
Accre¬ 
tion  in 
1912. 


19,796 

’24,8ii 

12,001 

13,776 


37,717 

45,474 

'  5,585 

48,998 

43,504 

18,903 


118,480 

36,307 


123,149 

259,856 

3,271 

211,548 

2,072 

63,476 

120,444 


198,085 

31,768 


730,117 

12,075 

4,189 

25,034 

50,327 

'  8,3 i 7 

17,874 


36,883 

160,294 


7,485 

10,317 

6,392 

86,348 

20,879 

11,278 


46,821 

63.18S 


147,614 

87,687 

435,527 

9,397 

55,225 


$ 

95,068 

191,916 

52,164 

4,646 

e77,78" 

18,337 

77 

54,721 

148,468 

5,490 

10,192 

10,200 

c378,501 

a26,715 

74,750 

58,186 

12,227 


5,598 

9,992 

62,804 

4,935 

6,119 

127,733 

6,758 

3,480 

8,901 

21,359 

13,457 

32,333 


§Surplus 

Earned 

in 

1912. 


fDividends 

Incurred 

in 

1912. 


90.880 
53,196 

d29,130 

10,106 

47,568 

150,731 

631,858 

69,387 

83.880 
39,305 

5,918 


$ 

161.919 
/— 538,201 
102,879 
21,724 
65,712 

14,148 

—24,957 

4,394 

703,743 

—2,827 

—7,682 

61,339 

630,847 

—10,168 

—85,544 


—7.485 

—4,719 

3,600 

—23,544 

—15,944 

25,915 

116,455 

31,569 

15,481 

—37,920 

—41,829 

27,233 

—43,321 

—86,340 

44,160 

153,859 

—110,937 

28,152 

139,878 

96,700 

—58,557 

29,009 

—387,959 

141,334 

576,633 

187,867 

46,517 

75,612 

4,341 


85,504 


83,223 

171,731 


93,650 

186,431 

20,135 


50,777 

542,697 

1,200 

37,745 

361,635 

67,568 

13,312 

12.732 

43.732 
150,989 

45,430 

51,950 

62,825 

141,794 

17,027 


S 

"60,000 
-652,329 
30,000 
10,000 
45,000 


60,000 

217,467 

8,000 


20,000 

200,000 

1,497 

79,159 

-484,645 

20,000 


4,625 

6,000 

—324,838 

—370,789 

10,000 

180,000 

5,000 

10,000 
e— 25,321 
12,500 
16,000 
b — 76,748 

l— 200,000 

30,000 

107,957 

32,000 

12,500 

135,078 
168,000 
h — 291,000 
5,000 
—250,000 

70,000 

375,000 

60,000 

50,000 

36,000 


*1,223,610  2,936,031  *+1,712,421  *—598,887 


173,926 

802,553 

4,471 

—47,759 

563,183 

69,640 

—69,911 

76,208 

—127,999 

271,433 

—48,220 

—134,481 

42,690 

339,879 

48,795 


120,000 

42,875,000 


320,000 

9,951 
n— 30,000 
15,000, 
60,088 
225,000! 

r4,50o' 

s26,565> 


or  Decrease 

( — )  in 
Contingent 
Fund 
in  1912. 


—70,000 


+  12,328 

+75,666 


+200,000 


—116 

-100.000 


+35,539 


+61,905 


+53,271 
—3,483 

*+264,444 

1+119,763 

«i+228,9i.2 

— 41,560 

+  10,61 7 

—10,000 


-8,146 


*372,995 


64,312 

26,893 

32,952 

43,589 

*167,748 


85,239 

22,156 

1,744 


30,256 

24,104 

21,277 

42,875 


94,568 

50,997 

54,229 

86,464 


50,000 

20,000 

18,000, 

32,000 


*118,512  *+286,258  *+420,000 


91,962 


31,682 


28,158 

159,603 

13,382 

7,082 

15,471 


—63,804 
244,842 
35,538 
8,826 
— 16,211 


120,000 

24,000 

g— 30,054 


*1,591,413  *+1,964,408  *+3,846,104  *+299,586 


+549 


+549 


*14,505  *+223,696  *+209,191]  *+113,946! 

*697,374  *4,809,652  *4,172,278  *3,481,163  *+564,579 


Ratio 

Increase  (+) 

Ratio 

Net 

Ratio 

Underw'g 

or  Decrease 

Losses 

Expenses 

Profit  (+) 

(— )  in 

Incur. 

to 

Incur 

to 

or  Loss 

Net 

Und. 

[nc. 

Und. 

nc. 

( - )  to 

Surplus  in 

Earned 

Earned 

Und.  Inc 

1912. 

in  1912. 

in  1912. 

Earned. 

$ 

% 

% 

Of 

/o 

+  101,919 

33 

8 

56 

8 

+9.4 

+114,128 

58 

6 

52 

2 

—10.8 

+  72,879 

51 

5 

45. 

8 

+2.7 

+  11.724 

58 

9 

33 

2 

+7.9 

+20,712 

57 

6 

42 

8 

—  .4 

+  14,148 

44 

2 

57 

3 

—  1.5 

—24,957 

24 

9 

228 

3 

—153.2 

+  14,394 

42 

8 

58 

8 

—1.6 

+486,276 

45 

3 

45 

1 

+9.6 

—10,827 

44 

5 

65 

0 

—9.5 

—20,010 

40 

0 

77 

4 

—17.4 

+41,339 

42 

4 

42 

7 

+  14.9 

+355.847 

42 

5 

54 

4 

+  3.1 

—11,665 

55 

0 

48 

2 

—3.2 

—164,703 

44 

2 

60 

7 

—4.9 

—30.232 

46 

8 

86 

0 

—32.8 

—15,788 

37 

5 

63 

6 

—1.1 

?—7,485 

26 

7 

101 

7 

—28.4 

—9,344 

12 

8 

192 

4 

—105.2 

—2-, 400 

37 

6 

64 

8 

—2.4 

+301,294 

64 

9 

37 

5 

—2.4 

»+354,845 

24 

0 

234 

4 

—158.4 

+  16,031 

61 

1 

34 

9 

+4.0 

+36,455 

45 

4 

54 

8 

—  .2 

+26,569 

56 

6 

34 

5 

+8.9 

+5,481 

43 

1 

53 

0 

+3.9 

—12,599 

54 

3 

84 

8 

—39.1 

—54,329 

43 

4 

82 

4 

—25.8 

+11,233 

41 

8 

56 

2 

+2.0 

+33,427 

53 

0 

54 

6 

—7.6 

+113,660 

37 

2 

91 

6 

— 28.  S 

+  14,160 

39 

7 

56 

9 

+3.4 

+  10,363 

52 

2 

46 

4 

+  1.4 

—142,937 

57 

8 

73 

4 

—31.2 

+15,652 

36 

9 

56 

2 

+6.9 

+4,800 

46 

1 

51 

2 

+2.7 

—133,205 

42 

3 

55 

3 

+  2.4 

+232,443 

55 

4 

77 

9 

—33.3 

+  24,009 

62 

0 

32 

0 

+6.0 

—137,959 

53 

0 

78 

5 

—31.5 

+71,334 

48 

7 

51 

6 

—.3 

+  148,362 

47 

9 

52 

6 

—.5 

+  127,867 

37 

1 

47 

7 

+  15.2 

59 

1 

42 

9 

—2.0 

+39,612 

46 

9 

49 

5 

+3.6 

+4,341 

33 

5 

108 

8 

—42.3 

*+2,046,864 

48 

9 

52 

6 

—1.5 

+53,926 

29 

6 

61 

7 

+8.7 

—2,192,210 

23 

4 

66 

4 

+  10.2 

+4,471 

89 

2 

+  10.8 

—47,759 

35 

7 

88 

8 

—24.5 

+14,271 

38 

5 

56 

4 

+5.1 

+101,249 

27 

4 

71 

4 

+1.2 

—39,911 

55 

8 

72 

9 

—28.7 

+50,591 

29 

9 

28 

3 

+41.8 

—178,087 

38 

2 

72 

4 

—  10.6 

+46,433 

34 

7 

61 

6 

+3.7 

—52,720 

34 

9 

89 

7 

—24.6 

—161,046 

68 

7 

73 

5 

—42.2 

+42,690 

26 

9 

75 

1 

—2.0 

+139,879 

39 

2 

56 

9 

+  3.9 

+36,941 

22 

3 

60 

3 

+  17.4 

*—2,181,282 

35 

5 

62 

7 

+  1.8 

+44,568 

38 

0 

51 

4 

+  10.6 

+30,997 

43 

1 

53 

1 

+3.8 

+36,221 

40 

.6 

52 

5 

+  6.9 

+54,464 

42 

.2 

50 

.8 

+7.0 

*+166,258 

41 

.1 

52 

.0 

+6.9 

—63,804 

69 

.7 

42 

.4 

—12.1 

+  124,29; 

8 

.9 

84 

.9 

+6.2 

+  11,538 

49 

.3 

44 

.1 

+  6.6 

+  8,826 

37 

.0 

60 

.2 

+2.8 

+  13,843 

70 

.0 

72 

.2 

—42.2 

*+94,696 

34 

.3 

66 

.2 

—.5 

*+126,536 

45 

.7 

54 

.9 

—.6 

sign 

5  r 

"necial  dividend  $2  500  000.  I  Special  reserves,  deposits,  etc.,  net.  m  Expense  of  liquidation  Philadelphia  Casualty  Co.,  $254,532;  less  decrease  in  special  reserve,  $25,620.  n  Surplus 
i »aid  in  $50  000-  less  dividends,  $20,000.  p  Includes  advances  on  contract,  $10,114.  q  Excludes  loss  of  life  department.  r  Dividends,  $35,250;  less  surplus  paid  m,  $30,750.  s  Dividends, 
*42,656;  less  surplus  paid  in,  $16,091.  (After  adding  $1,007  advanced  on  contracts  and  deducting  $5,845  accounts  receivable. 


v  Includes  $50,000  transferred  to  dejiosit  capital. 


May  15,  1913 
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MINNESOTA  WORKMEN’S  COMPEN¬ 
SATION  LAW 

The  workmen’s  compensation  act  recently 
passed  by  the  Minnesota  Legislature,  and  which 
goes  into  effect  October  1,  1913,  is  of  the  elec¬ 
tive  type  of  compensation  laws,  both  employer 
and  employee  being  presumed  to  come  within  its 
provisions  unless  they  give  written  notice  of 
their  intention  to  the  contrary,  in  which  case 
employers  are  deprived  of  the  common  law  de¬ 
fenses  of  assumption  of  risk,  the  fellow-servant 
doctrine  and  contributory  negligence,  and  these 
defenses  are  restored  where  the  employee  elects 
against  the  statutory  compensation.  The  act 
covers  all  employees  except  farm  laborers,  do¬ 
mestic  servants,  casual  workers  and  those  em¬ 
ployed  by  railway  common  carriers  engaged  in 
inter-State  commerce.  Indemnities  are  based 
on  fifty  per  cent  of  the  regular  wages  of  injured 
workmen,  the  maximum  weekly  compensation 
being  fixed  at  $10  and  the  minimum  at  $6.  For 
temporary  total  disability  the  compensation  is 
payable  during  such  disability  not  exceeding  300 
weeks,  and  for  temporary  partial  disability  com¬ 
pensation  is  based  on  the  net  depreciation  in 
wage-earning  capacity  for  a  period  not  exceed¬ 
ing  300  weeks. 

The  schedule  of  specific  indemnities  for  per¬ 
manent  partial  disability  is  as  follows: 

Weeks  Half 

Wages.  Maximum. 


Thumb  . 

60 

$600 

Index  finger . 

35 

350 

Second  finger . 

30 

300 

Third  finger . 

20 

200 

Fourth  finger . 

15 

150 

Great  toe . 

30 

300 

Other  toes  (each) . 

10 

100 

Hand  . 

150 

1,500 

Arm  . 

200 

1,250 

Foot  . 

125 

1,250 

Leg . 

175 

1,750 

Eye  . 

100 

1,000 

For  permanent  total  disability  compensation 
is  payable  for  a  period  not  exceeding  400  weeks, 
a  maximum  of  $4000.  Compensation  in  cases  of 
fatal  accident  depends  on  the  number  and  rela¬ 
tionship  of  the  beneficiaries  and  is  paid  to  them 
in  monthly  instalments  during  the  period  of 
their  dependency,  not  to  exceed  300  weeks,  a 
maximum  of  $3000.  If  there  are  no  dependents 
the  employer  shall  pay  the  expenses  of  the  last 
sickness  and  burial,  limited  to  $100,  in  addition 
to  medical  and  hospital  treatment.  No  com¬ 
pensation,  except  for  the  specific  injuries 
enumerated  above,  is  allowed  during  the  first 
two  weeks  after  the  date  of  the  accident. 

The  employer  must  provide  necessary  and 
reasonable  medical  and  surgical  treatment  dur¬ 
ing  the  first  ninety  days  of  disability,  not  to  ex¬ 
ceed  $100,  except  in  special  cases  where  the 
courts  may  direct  a  further  expenditure,  the 
maximum  liability  for  medical  treatment  being 
limited  in  all  cases  to  $200. 

The  employer  is  permitted  to  insure  the  risk 
covered  by  the  law  in  any  casualty  company  au¬ 
thorized  to  do  business  in  the  State  and  may 
transfer  his  entire  liability,  including  the  ca¬ 
tastrophe  hazard,  to  the  insurance  company. 
The  employee  is  given  direct  recourse  against 
the  insurance  company  in  the  event  of  the  em¬ 
ployer’s  insolvency,  while,  if  the  insurance  com¬ 
pany  becomes  insolvent,  the  liability  reverts  to 
the  employer. 

The  law  is  very  clear  in  its  provisions  and  is 
a  compromise  between  the  extreme  views  of 


the  conservative  employers  and  the  exorbitant 
demands  of  the  radical  labor  union  leaders. 

Fred  L.  Gray  Company  of  Minneapolis  showed 
commendable  enterprise  in  putting  into  the 
hands  of  the  public  the  full  text  of  the  law, 
which  comprises  some  ten  thousand  words, 
within  twenty-four  hours  after  its  enactment. 
The  officers  of  the  company  express  the  opinion 
that  it  is  about  the  clearest  and  best  devised 
measure  of  its  kind  now  on  the  statute  books 
of  any  of  the  States. 


CASUALTY  INSURANCE  IN  GREAT 
BRITAIN 

(From  Our  London  Correspondent.) 

The  recently  published  Part  B  of  The  Board 
of  Trade  Blue  Book  of  Assurance  Companies 
Returns  contains  two  important  summaries 
dealing  with  casualty  insurance.  One  embraces 
personal  accident  business,  while,  the  other  is 
concerned  with  employers’  liability;  and  inas¬ 
much  as  the  statements  upon  which  the  figures 
are  based  are  those  lodged  with  the  authority 
during  the  year  1912,  the  results  arrived  at  may 
be  taken  as  relating  principally  to  1911. 

PERSONAL  ACCIDENT 

Personal  accident  business  is  assiduously  cul¬ 
tivated  in  this  country  and  is  commonly  held 
to  be  one  of  the  most  profitable  branches  of 
insurance  enterprise,  although  the  elaboration 
of  benefits,  which  has  for  some  years  been 
much  in  evidence,  is  no  doubt  tending  to  grad¬ 
ually  encroach  upon  the  margin  of  profit.  It 
certainly  says  a  good  deal  for  this  department— 
which,  under  the  definition  laid  down  by  the 
Assurance  Companies  Act,  1909,  is  now  confined 
to  personal  accident  and  sickness  insurance — ■ 
that  the  total  net  annual  premium  income  aris¬ 
ing  therefrom  should  approximate  £2,000,000. 

The  number  of  companies  dealt  with  upon  the 
present  occasion  is  ninety-nine,  showing,  as 
compared  with  last  year’s  volume,  an  increase 
of  five.  The  total  net  premium  income  is 
given  at  £1,965,267,  or  £135,557  more  than  last 
time;  and  interest,  less  tax,  added  £18,325 — a 
rise  of  £1758;  while  transfers  from  profit  and 
loss,  etc.,  totaled  £30,689. 

The  item  for  claims,  including  legal  and  med¬ 
ical  expenses,  is  very  properly  composed  of 
payments  under  policies  plus  outstanding  claims 
at  the  end  of  the  year  and  minus  outstanding 
claims  at  the  beginning  of  the  year,  and  the 
total  given  is  £928,616,  representing  an  increase 
of  £51,104.  This  gives  a  ratio  to  premiums  of 
47.3  per  cent,  against  48  per  cent,  in  the  pre¬ 
vious  period. 

The  charge  for  commission  was  £390,978,  in¬ 
dicating  a  rise  of  £25,260;  and  that  for  ex¬ 
penses  of  management  £388,134,  being  an  ad¬ 
vance  of  £26,050.  The  combined  ratio  of  39.6 
per  cent  compares  with  a  preceding  one  of 
39.8  per  cent.  The  year  has,  therefore,  proved 
rather  more  favorable  than  its  predecessor. 

Transfers  to  profit  and  loss,  etc.,  total  to 
£238,073,  and  the  reserves  at  the  end  of  the 
year  of  account  are  given  as  follows:  For  out¬ 
standing  claims  £227,470,  an  increase  of  £17,- 
402;  for  unearned  premiums  £608,010,  an  in¬ 
crease  of  £48,563,  and  additional  reserves 
£104,900,  an  increase  of  £23,031. 

EMPLOYERS’  LIABILITY 

In  this  branch  the  number  of  companies  de¬ 
positing  statements  shows  a  reduction,  being  71, 
against  a  preceding  73.  The  premiums,  however, 
exhibit  a  substantial  increase  and  work  out  at 


£3,095,670,  or  £411,308  in  excess  of  those  previ¬ 
ously  returned.  Interest  produced  £82,085,  being 
a  rise  of  £26,801;  and  miscellaneous  items,  con¬ 
sisting  chiefly  of  transfers  from  profit  and  loss 
account,  came  to  £150,246. 

As  in  the  personal  accident  department,  the 
claims,  including  legal  and  medical  expenses, 
are  made  up  of  payments  under  policies  plus 
outstanding  claims  at  the  end  of  the  year  and 
minus  outstanding  claims  at  the  beginning  of 
the  year.  The  total  is  £1,997,418,  representing 
an  increase  of  £153,301,  and  at  once  suggesting, 
when  compared  with  the  advance  in  premium 
income,  that  this  branch  is  showing  a  much- 
needed  improvement.  This  is  confirmed  by  the 
ratio  of  claims  to  premiums,  which  is  64.5  per 
cent  upon  this  occasion,  against  68.7  per  cent 
upon  the  last;  and  would  seem  to  indicate — as 
is  no  doubt  the  case — that  much  of  the  increase 
in  premium  income  is  due  to  the  gradual  stif¬ 
fening  of  rates  now  taking  place. 

Commission  at  £413,788  shows  an  increase  of 
£56,053,  and  expenses  of  management  at  £619- 
851  one  of  £44,546;  and  the  ratio  to  premiums 
of  expenses  and  commission,  taken  together, 
comes  out  at  33.4  per  cent,  against  a  preceding 
34.8  per  cent.  There  is  thus  a  small  profit 
margin  on  the  business  as  a  whole  of  2.1  per 
cent,  against  a  previous  loss  of  3.5  per  cent. 
For  this  amelioration  in  the  conditions  govern¬ 
ing  one  of  the  most  exacting  departments  of 
the  business  insurance  men  will  be  thankful, 
but  there  is  still  much  to  be  desired. 

The  miscellaneous  items  total  £83,615,  and 
reserves  at  the  end  of  the  year  of  account 
stood  as  follows:  For  estimated  liability  on 
outstanding  claims  £1,342,418,  an  increase  of 
£142,966;  for  unearned  premiums  £1,188,331,  an 
increase  of  £160,277,  and  additional  reserves 
£315,899,  an  increase  of  £32,529. 

In  reading  the  above  figures  it  should  be 
borne  in  mind  that  employers’  liability  insur¬ 
ance  business  transacted  out  of  the  United 
Kingdom  by  companies  depositing  statements 
is,  in  the  terms  of  the  Assurance  Companies 
Act,  1909,  not  included. 

London,  May  1,  1913. 


HOW  TO  WRITE  INSURANCE— SOME 
ADVICE  TO  AGENTS 

The  best  way  to  do  a  thing  is  to  do  It.  While 
some  agents  are  getting  ready  to  work  and  get¬ 
ting  their  insurance  guns  in  fighting  trim  some 
live  wire  will  step  in  and  write  up  their  pros¬ 
pects.  Be  “on  the  job”  at  all  times.  “Never 
put  off  until  to-morrow  what  can  be  done  to¬ 
day.”  There  was  never  a  truer  piece  of  philos¬ 
ophy  than  “Procrastination  is  the  thief  of  time.’’' 
Don't  take  a  lifetime  in  preparation.  Begin 
with  what  ammunition  you  have  and  increase  it 
as  you  go  along.  A  live  wire  takes  advantage  of 
every  opportunity,  and  does  not  allow  it  to 
knock  at  his  door  unanswered.  Experience  de¬ 
velops  the  mental  faculties  and  places  the  agent 
in  such  a  position  that  he  can  see  the  oppor¬ 
tunities  and  grasp  them. 

There  are  two  kinds  of  agents.  One  class 
means  well  and  is  always  saying  “I  am  going 
to  do  it.”  But  somehow  he  fails  to  make  good; 
he  gets  the  habit  of  procrastination,  while  there 
is  another  class  of  agents  who  have  little  to  say,, 
but  accomplish  much.  It  is  all  right,  too,  for 
“an  agent  to  have  hot-air  spirit,”  and  I  may 
say,  parenthetically,  that  a  fluent  tongue  in  an 
agent  is  almost  essential,  but  some  of  our 
fluency  is  misdirected.  We  talk  about  what  we 
are  going  to  do,  but  fail  to  use  our  gift  of 
fluency  in  convincing  a  prospective  buyer  of  in¬ 
surance.  But  the  agent  that  makes  a  success  is 
the  one  who  has  perseverance,  determination 
and  will  power  and  never  takes  no  for  am 
answer. 

It  is  a  very  rare  occurrence  that  we  strike  a 
prospect  that  will  acknowledge  that  he  wants* 
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and  is  ready  to  buy,  insurance.  He  will  in¬ 
variably  put  up  some  excuse,  flimsy  or  other¬ 
wise,  as  to  why  he  does  not  need  insurance. 
When  you  meet  this  man,  then  it  is  up  to  you  to 
convince  him  that  now  is  the  time;  you  have  an 
opportunity  to  show  your  latent  ability  as  a  so¬ 
licitor  and  to  prove  your  ability  to  convince  the 
prospect  of  the  necessity  of  providing  protection 
now. 

LEARN  YOUR  BUSINESS 

If  you  choose  as  your  vocation  that  of  solicit¬ 
ing  insurance,  then  learn  something  about  it. 
There  is  more  to  it  than  merely  writing  appli¬ 
cations.  Before  you  can  write  an  application 
you  must  convince  your  prospect.  Ascertain  your 
company’s  standing;  memorize  your  contracts; 
be  on  the  alert  at  all  times,  and  be  able  to 
answer  questions  correctly  and  intelligently. 
But  while  you  are  preparing  yourself  for  an 
agent,  be  an  agent  then.  Be  able  to  make  a 
convincing  argument;  impress  the  prospect  with 
the  importance  of  carrying  accident  and  health 
insurance. 

In  approaching  your  prospect,  if  the  contract 
itself,  when  intelligently  explained,  does  not 
have  the  desired  effect,  the  writer  offers  the 
following  arguments  to  the  agents  experiencing 
such  difficulties  as  above  mentioned,  which  have 
been  of  invaluable  assistance  to  him  in  closing 
this  particular  class  of  prospects.  The  follow¬ 
ing  questions  may  be  asked:  What  is  your  time 
worth?  Time  with  the  majority  of  people  is 
their  only  asset.  What,  then,  if  you  fail  to  pro¬ 
tect  your  only  visible  means  of  support?  What 
are  you  going  to  do  when  misfortune  overtakes 
you — when  you  receive  an  accident,  or  when  you 
become  ill?  You  will  either  be  forced  to  go  in 
debt,  impose  hardships  upon  your  friends  or  be 
thrown  upon  mercy  or  charity,  unless  you  have 
been  wise  enough  to  have  made  provision  for  a 
rainy  day,  which  very  few  of  us  do. 

DISABILITY  MAY  OCCUR 

Now,  Mr.  Wage  Earner,  listen.  This  is  far 
more  important  to  you  than  anything  else.  As 
a  rule,  when  an  insurance  solicitor  approaches 
you  on  the  subject  of  accident  and  health  in¬ 
surance  you  invariably  answer  him,  you  do  not 
need  any  protection,  and  proceed  to  inform  him 
as  a  reason  why  you  do  not  need  protection  that 
you  have  perhaps  not  had  any  illness  or  acci¬ 
dents  in  a  lifetime.  Stop  and  consider  a  mo¬ 
ment  and  we  will  see  that  the  good  fortune  of 
the  past  is  no  logical  reason  why  you  will  con¬ 
tinue  to  enjoy  good  health  and  be  immune  from 
accidents.  No  member  of  the  human  race  has 
a  guarantee  that  he  will  escape  sickness  and 
accidents.  Every  person  is  subjected  to  more 
or  less  danger,  and  all  are  subject  to  illness, 
and  it  is  only  a  matter  of  time  until  you  will  be 
a  victim  of  some’  malady  or  accident. 

You  will  say  perhaps  that  you  can,  by  deposit¬ 
ing  the  amount  of  the  premium  each  month,  pro¬ 
vide  a  liberal  protection  against  sickness,  acci¬ 
dent  and  dismemberment.  Consider  this  a  mo¬ 
ment  and  see  if  it  is  sound.  The  basis  and 
foundation  of  the  insurance  business  is  the  great 
number  of  people  whom  they  insure  and  the  un¬ 
certainty  of  who  or  which  one  will  be  bene¬ 
ficiary.  The  company  could  not  insure  one  per¬ 
son  alone  for  ten  times  the  amount  of  the  pre¬ 
mium,  but  the  volume  of  the  business  enables 
them  to  protect  you  at  a  nominal  premium  and 


at  the  same  time  make  a  profit  on  the  whole.  It 
is  impossible  for  a  wage-earner  to  be  his  own 
insurer.  First,  think  how  long  it  would  take 
the  average  wage-earner  to  accumulate  enough 
to  provide  against  one  week’s  illness.  Second, 
what  if  he  were  one  of  the  unfortunates  and  had 
an  illness  of  long  duration?  Third,  how  is  he 
going  to  ascertain  that  he  will  not  be  one  of 
these  unfortunates  just  mentioned? 

SYMPATHY  DOES  NOT  PAY  BILLS 

Some  will  give  an  excuse  that  should  they  be 
sick  or  accidentally  injured  that  their  salary 
will  go  on.  Supposing  It  does,  is  there  any  com¬ 
mon  sense  in  any  such  argument?  No.  For  the 
mere  pittance  of  the  average  salary  would  not 
begin  to  pay  expenses  of  an  illness  of  any  dura¬ 
tion.  For  instance,  supposing  your  illness  is 
of  long  duration,  do  you  think  that  your  em¬ 
ployer  is  going  to  continue  your  salary?  Per¬ 
haps,  and  perhaps  not.  He  would  probably  do 
so  for  a  month  or  two,  but  if  your  illness  or 
accidental  injuries  as  the  case  might  be  are  of 
a  longer  duration  than  his  charity,  he  would 
advise  you  that  he  sympathized  with  you  very 
much;  but,  Mr.  Wage  Earner,  sympathy  does 
not  pay  bills,  but  an  accident  health  policy  will. 

Now,  Mr.  Agent,  don’t  listen  to  such  flimsy 
argument,  but  be  able  to  point  out  to  your 
prospect  that  insurance  is  necessary,  regardless. 
Be  convincing;  don’t  knock  other  companies; 
when  you  do  you  knock  your  chances  for  writing 
the  prospect  you  are  interviewing.  Make  good, 
for  the  world  loves  a  winner. 

Nashville,  Tenn.  A.  A.  PEARSON. 


A  MINISTER’S  REPLY 

In  examining  the  bond  of  a  resident  of  a 
Western  city,  the  Massachusetts  Bonding  and 
Insurance  Company  of  Boston  came  across  the 
following  replies  of  a  minister  relative  to  the 
applicant's  character: 

Q.  Are  you  related  to  the  applicant? 

A.  Nit. 

Q.  Is  your  knowledge  of  him  sufficient  to  en¬ 
able  you  to  judge  of  his  character? 

A.  Oui. 

Q.  Are  his  parents  or  immediate  family  peo¬ 
ple  of  standing  or  property? 

A.  Si. 

Q.  Ever  heard  that  applicant  was  suspected  of 
drunkenness? 

A.  Jamais. 

Q.  Ever  heard  that  applicant  was  suspected  of 
gambling? 

A.  Non. 

Q.  Ever  heard  that  applicant  was  suspected 
of  speculation? 

A.  Warum  nicht  gar. 

Q.  Ever  heard  that  applicant  was  suspected  of 
fraud  or  dishonesty? 

A.  Nein. 

Q.  Do  y.ou  consider  him  competent  to  fill  the 
position? 

A.  Sure,  Mike. 

Q.  Do  you  consider  him  a  safe  and  proper  per¬ 
son  to  be  guaranteed  by  this  company,  and  one 
whom  you  would  trust? 

A.  That’s  your  business. 


CASUALTY  INSURANCE 

We  trust  that  Governor  Sulzer  will  not  be  in¬ 
fluenced  to  withhold  his  approval  of  the  Indus¬ 
trial  Compensation  bill  passed  at  the  recent 
session  by  the  clamor  that  has  been  raised  by 
its  opponents  regarding  the  casualty  insurance 
companies.  Whatever  may  have  been  the  faults 
or  defects  of  the  casualty  companies  in  the  past 
— and  they  have  been  a  good  deal  exaggerated — 
we  can  see  no  reason  why,  under  the  conditions 
imposed  by  this  bill  and  under  the  direct  regu¬ 
lation  of  the  State  Insurance  Department,  they 
should  not  be  permitted  to  compete  for  such 
business  as  is  produced  under  the  law. 

It  must  be  remembered  that  by  this  legisla¬ 
tion  the  whole  situation  is  radically  changed. 
In  the  past  the  evil  connected  with  the  collec¬ 
tion  of  industrial  compensation,  or  damages,  has 
arisen  from  excessive  ltigation,  and  it  is  not  to 
be  denied  that  the  casualty  companies  may  have 
taken  advantage  of  this  litigation.  It  grew  out 
of  the  defenses  that  could  be  interposed  under 
the  common  law,  especially  those  of  contribu¬ 
tory  negligence,  of  negligence  of  a  fellow  em¬ 
ployee,  and  of  assumption  of  risk.  And  beyond 
these  defenses  was  the  general  principle  that 
the  employee  claiming  damages  must  show  af- 
firmativly  by  legal  evidence  the  accountability 
of  the  employer.  Under  the  bill  now  before  the 
Governor  these  special  defenses  are  done  away 
with;  employers  who  decline  to  come  under 
the  law  are  not  allowed  to  plead  them; 
employers  who  come  under  the  law'  are  re¬ 
quired  to  pay  definite  compensation  for  definite 
injuries,  and  the  need  or  opportunity  for  litiga¬ 
tion  is  reduced  to  the  lowest  practicable  level. 
There  is  little  occasion  or  chance  for  vexatious 
delays  or  for  escape  from  liability  on  techni¬ 
calities.  Against  such  liabilities  as  exist  there 
is  certainly  no  reason  why  the  employers  should 
not,  if  they  choose,  have  the  opportunity  of  in¬ 
surance  in  the  casualty  companies,  whose  busi¬ 
ness  must  be  under  the  immediate  supervision 
of  the  State. 

Another  consideration  that  should  weigh  with 
the  Governor,  and,  we  should  say,  weigh  heavily 
with  him,  is  that  if  this  bill  does  not  become  a 
law  now  there  can  be  no  provision  for  liberal 
or  fair  industrial  compensation  for  at  least 
another  year.  Meanwhile  the  constitutional 
amendment  authorizing  compulsory  compensa¬ 
tion  will  be  submitted  to  the  people.  If  it  be 
adopted*  as  there  is  every  likelihood  that  it 
will  be,  the  present  bill  will  be  an  excellent 
basis  for  the  legislation  required.  After  com¬ 
pulsory  compensation  is  enacted,  the  whole  sys¬ 
tem  of  insurance  will  be  modified.  The  very  ob¬ 
ject  of  insurance  will  be  largely  changed.  It 
will  then  be  its  purpose  mainly  to  secure  the 
prompt  and  certain  payment  of  the  compensa¬ 
tion  imposed  by  law.  For  that  purpose  the  cas¬ 
ualty  companies,  with  their  ample  capital  and 
their  thorough  organization,  will  be  well 
equipped.  It  is  indeed  probable  that  mutual  in¬ 
surance  among  employers  of  like  character, 
aimed  largely  at  preventing  accidents,  will  grow 
up,  which  would  be  an  excellent  thing.  But,  in 
the  meanwhile,  it  seems  to  us  entirely  plain 
that  the  employees  must  gain  from  the  most 
extensive  and  active  competition  among  those 
offering  insurance. — New  York  Times. 
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AUTOMOBILE  INSURANCE 

By  A.  T.  Graham 
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HE  appearance  of  the  automobile  a  few  years 
ago  called  forth  a  form  of  insurance  protec¬ 
tion  theretofore  unknown — that  of  motor 
car  insurance  such  as  would  protect  the 
owner  of  such  a  vehicle  against  practically 
all  financial  losses  incident  to  the  ownership 
and  operation  of  his  car,  except  deteriora¬ 
tion,  wear  and  tear. 

The  Boston  Insurance  Company  was  the 
first  American  company  to  write  such  a  pol- 
Lloyds  of  London  soon  followed,  and  their  contracts 
were  so  favorable  to  the  assured  that  a  great  majority  of  mo¬ 
torists  selected  them  in  preference  to  the  forms  of  indemnity 
furnished  by  the  Boston  and  by  other  stock  companies  which 
subsequently  came  into  the  field. 

The  growth  of  the  automobile  industry  during  the  last 
twelve  years  has  exceeded  that  of  any  other  industry  for  a 
like  period  in  the  history  of  the  world.  The  appearance  of 
motor  cars  upon  all  the  public  highways  of  the  habitable  globe 
bears  testimony  of  this  phenomenal  growth.  When  we  realize 
that  the  automobile  industry  in  this  country  had  its  inception 
only  a  dozen  years  ago  and  that  it  is  now  the  third  largest  in¬ 
dustry  in  the  United  States,  we  will  have  some  idea  of  the 
magnitude  of  this  business. 


Enormous  Growth  of  Business 
The  value  of  the  automobile  output  in  the  United  States 
increased  over  5100  per  cent  between  the  years  1899  an<^  I9°9> 
and  the  wage-earners  in  this  industry  increased  nearly  3300 
per  cent  in  the  same  period.  It  is  estimated  that  over  100,- 
000  men  are  employed  in  the  business  at  the  present  time  in 
this  country.  There  were  nearly  250,000  cars  manufactured 
in  1912  in  the  United  States  alone  and  the  gross  value  of  this 
product  closely  approximated  a  half  billion  dollars.  The  total 
capital  employed  by  companies  in  North  America  making 
automobile  accessories  is  over  $200,000,000,  exclusive  of  com¬ 
panies  making  tires.  It  is  estimated  that  over  900,000  cars  of 
all  kinds  are  in  use  in  the  United  States  at  this  time.  It  is 


estimated  that  one  in  every  100  persons  in  the  United  States 
is  a  motorist. 

The  value  of  these  cars  is  estimated  at  $900,000,000,  and 
the  tire  expense  alone  at  $90,000,000  per  year,  or  $100  per 
car.  If  all  these  cars  were  insured  for  their  full  value  against 
fire  and  theft  at  an  average  rate  of  about  2.81  (which  would 
be  the  average  schedule  rate)  they  would  yield  an  annual  pre¬ 
mium  income  of  $25,290,000.  If  we  assume  the  average  cost 
of  these  cars  when  new  to  have  been  $1500  each,  the  premium 
for  collision  insurance  would  yield  $27,000,000  more,  or  a 
total  of  $52,290,000  annually.  There  is  no  way  to  calculate 
the  average  horsepower ;  but,  assuming  the  average  to  be  20 
horsepower,  each  car  having  an  open  body  and  seating  at  least 
three  passengers,  the  returns  for  liability  and  property  dam¬ 
age  insurance  of  $1000  in  each  case  would  aggregate  $42,175,- 
000  per  annum,  making  a  grand  total  of  $92,565,000  per  year. 

Motoring  is  a  popular  pleasure,  and  therefore  the  demand 
for  pleasure  cars  will  continue  to  keep  pace  with  the  financial 
ability  of  the  people  to  indulge  in  this  form  of  pleasure. 

Motor  Trucks 

The  motor  truck  is  rapidly  taking  the  place  of  the  horse 
and,  therefore,  we  may  reasonably  expect  a  largely  increased 
output  of  this  type  of  car  in  the  future.  This  branch  of  the 
automobile  industry  is  growing  in  leaps  and  bounds.  The 
horse  is  not  immune  from  the  numerous  ills  to  which  flesh  is 
heir,  nor  can  he  escape  the  infirmities  of  old  age.  He  must  be 
fed  and  sheltered  and  harnessed.  He  becomes  an  unproduc¬ 
tive  asset  when  sick.  His  ability  to  pull  a  load  cannot  always 
be  employed  to  its  fullest  extent,  because  the  law  restricts  man 
from  imposing  too  heavy  a  burden  upon  him.  These  are 
some  of  the  considerations  which  prompt  merchants  to  sub¬ 
stitute  the  motor  truck  for  the  horse. 

Eventually,  when  the  demand  for  the  gasoline-propelled 
pleasure  vehicle  is  on  the  wane,  many  manufacturers  will  un¬ 
doubtedly  retire  from  the  business,  either  voluntarily  or 
through  failure,  and  only  the  builders  of  the  better  grade  of 
cars  will  remain  in  the  field.  These,  in  turn,  through  their 
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efforts  to  reduce  operating  expenses,  will,  in  all  probability, 
form  combinations,  and  the  competition  of  these  combina¬ 
tions — one  with  the  other — will,  in  the  end,  result  in  further 
consolidation,  so  that  only  a  few  large  manufacturers  will  be 
left  to  carry  on  the  business. 

While  this  process  of  elimination  and  curtailment  is  going 
on  the  annual  output  will  gradually  decrease  until  it  reaches 
a  certain  level,  and  thereafter  the  fluctuation  will  be  above  or 
below  this  level,  according  to  the  natural  conditions  of  trade. 
Standard  cars  will  then  be  built,  and  the  desire  for  a  new 
model  every  year  will  be  reduced  to  a  minimum. 

An  Increasing  Moral  Hazard 

While  we  are  leading  up  to  this  stage  the  insurance  com¬ 
panies  will  have  an  ever-increasing  moral  hazard  to  deal  with. 
It  has  truthfully  been  said  that  a  motor  car  is  the  rich  man’s 
plaything.  Most  men  of  ordinary  means  do  not  realize  that 
the  first  cost  of  a  machine  is  not  the  only  heavy  expense  to 
be  considered.  The  cost  of  maintenance  and  incidental  ex¬ 
penses  are  important  items  to  be  reckoned  with.  People  will 
continue  to  deplete  their  savings  accounts,  to  borrow  money 
on  their  life  insurance  policies,  to  mortgage  their  homes  and 
even  their  furniture  for  the  purpose  of  raising  money  with 
which  to  buy  automobiles ;  and  these  are  all  danger  signals  to 
a  well  conducted  insurance  company. 

The  question  of  depreciation  is  another  important  item  that 
should  not  be  lost  sight  of.  There  is  only  a  short  span  be¬ 
tween  the, date  of  purchase  and  the  time  when  the  investment 
vanishes.  Any  car  used  moderately  for  pleasure  driving  and 
kept  in  the  best  of  condition  is  bound  to  depreciate  from  20 
per  cent  to  30  per  cent  the  first  year  and  from  10  per  cent  to 
20  per  cent  during  every  succeeding  year,  and  when  a  car  is 
used  for  touring  long  distances,  over  rough  roads,  it  de¬ 
preciates  more  rapidly. 

Cars  used  for  livery  purposes,  especially  those  equipped 
with  taximeters,  are  usually  subject  to  the  greatest  deprecia¬ 
tion,  on  account  of  frequent  use  and  the  resulting  wear  and 
tear.  Starting  a  machine  suddenly  to  run  at  a  rapid  pace, 
and  stopping  abruptly,  as  is  often  the  case  with  taxicabs,  does 
not  conduce  to  longevity  in  a  machine.  I  have  been  told  by 
owners  of  taxicabs  that  it  takes  about  two  years’  receipts  to 
defray  the  cost  of  a  car  of  this  sort  and  the  expense  of  main¬ 
tenance,  and  that  the  car  is  of  little  value  thereafter. 

Ordinarily  the  taxicab  chauffeur  makes  his  car  cover  the 
greatest  distance  in  the  shortest  time,  because  the  mileage 
registered  indicates  the  price  of  the  service.  Rapid  running 
increases  the  danger  of  damage  from  collision,  and  every  time 
an  injury  from  this  cause  is  repaired  the  desirability  of  a  car 
is  lessened  and  its  value  decreased. 

Depreciation  in  Value 

You  may,  perhaps,  be  interested  to  know  why  a  motor  car 
is  subject  to  so  high  a  percentage  of  depreciation  the  first  year, 
as  compared  with  the  low  percentage  of  depreciation  for  each 
succeeding  year.  This  is  due,  in  large  measure,  to  the  prac¬ 
tice  of  the  manufacturer  placing  a  new  model  on  the  market 
every  year.  The  style  of  each  model  is  slightly  different 
from  its  predecessors,  and  frequently  some  new  device,  which 
experience  has  suggested,  is  added.  Anyone  wanting  to  buy 
a  car  would  naturally  select  the  latest  model,  or  demand  a 


concession  in  price.  Therefore,  the  builder  himself  is  re¬ 
sponsible  for  the  first  year’s  depreciation  on  an  unused  car. 
If  the  car  has  been  used,  then  the  depreciation  caused  by  the 
builder  plus  the  depreciation  caused  by  wear  and  tear  or  by 
the  fact  that  the  car  is  second-hand  would  have  to  be  deducted 
from  the  original  list  price,  and  the  balance  would  be  the  sell¬ 
ing  price  at  that  time. 

Most  dealers  will  sell  a  new  car  for  from  20  per  cent  to  40 
per  cent  of  its  list  price  and  take  their  preceding  year’s  model 
in  trade ;  hence  the  dealers  generally  have  come  to  consider  it 
necessary,  in  many  cases,  to  sell  two  cars  in  order  to  earn  one 
commission.  The  car  traded  in  is  supposed  to  be  again  sold 
for  its  actual  cost  to  the  dealer,  which  includes  the  cost  of 
repairing  and  repainting;  but  it  is  hard  for  one  to  disabuse 
his  mind  of  the  impression  that  the  selling  price  of  the  made- 
over  car  carries  with  it  at  least  a  small  profit. 

The  component  parts  of  a  car  are  not  all  subject  to  the 
same  rate  of  depreciation.  For  instance,  tires  will  depreciate 
much  more  rapidly  than  any  other  part  of  a  machine,  because 
they  are  constantly  in  contact  with  the  road,  and  are,  there¬ 
fore,  subject  to  the  greatest  wear  and  tear.  The  machinery 
for  transmitting  the  power  is  an  important  item  in  the  cost 
of  the  car;  and  as  this  is  constantly  or  frequently  in  action 
when  the  car  is  being  operated,  it  stands  to  reason  that  it  is 
quite  liable  to  wear  and  tear.  Frames  and  bodies,  particu¬ 
larly  closed  bodies  such  as  limousines  and  coupes,  are  not 
necessarily  liable  to  abnormal  depreciation.  Good  leather  up¬ 
holstering  will  last  a  long  time  if  properly  cared  for.  A  leaky 
radiator  will  speedily  put  a  good  engine  out  of  commission. 

There  are  two  sides  to  the  question  of  depreciation.  When 
the  owner  of  a  car  applies  for  insurance  he  almost  invariably 
assures  the  agent  that  his  car  has  had  the  best  of  care  and  is 
in  excellent  condition.  This  representation  usually  entitles 
him  to  the  maximum  amount  of  insurance  and  gives  him  the 
benefit  of  minimum  depreciation.  I  should  call  this  theoret¬ 
ical,  or  underwriters’,  depreciation.  Actual  depreciation  is 
rarely,  if  ever,  determined  until  after  a  loss  has  occurred. 
Then  the  adjuster,  with  the  assistance  of  an  expert  if  neces- 
sary,  goes  into  details,  and  in  a  majority  of  instances  his  in¬ 
vestigation  results  in  the  discovery  that  the  depreciation  was 
underestimated  and  the  car  over-insured.  Occasionally,  in 
such  a  case,  the  assured  will  refuse  to  settle  on  the  basis  of  the 
adjuster’s  figures  and  will  demand  an  appraisal.  Ordinarily 
the  reasonableness  of  the  adjuster’s  offer  is  borne  out  by  the 
award  of  the  appraisers. 

Many  policyholders  and,  I  am  sorry  to  say,  many  agents 
and  brokers,  labor  under  the  impression  that  the  face  of  the 
policy  should  be  paid  when  the  subject  of  the  insurance  is  a 
total  loss.  Even  if  it  were  feasible  to  determine  the  value  at 
the  time  of  issuing  the  policy  there  would  be  no  sure  rule  of 
predetermining  the  depreciation  up  to  the  time  of  loss,  if  one 
should  occur  during  the  policy  period.  If  an  attempt  should 
be  made  to  appraise  every  car  when  insured,  the  rates  would 
have  to  be  raised  considerably  in  order  to  meet  the  added  ex¬ 
pense  of  the  business. 

When  the  assured  holds  a  valued  contract  the  company  has 
no  alternative  but  to  pay  the  face  of  the  policy  in  case  of  total 
loss,  even  though  the  value  at  time  of  destruction  be  much 
less  than  the  amount  insured.  This  emphasizes  the  absurdity 
of  the  valued  form  and  the  advisability  of  its  abolishment. 
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Scarcely  any  kind  of  property  depreciates  as  rapidly  as  a 
motor  car ;  hence  a  company  should  reserve  the  right  to  ascer¬ 
tain  the  actual  loss  after  the  occurrence  of  the  accident,  and 
not  pledge  itself  at  the  time  of  issuing  the  policy  to  pay  a 
stipulated  amount  in  the  event  of  total  destruction. 

Forms  of  Policies 

The  first  motor  car  policies  issued  by  Lloyds  of  London  in 
this  country  were  known  as  Forms  No.  1,  No.  2,  No.  3  and 
No.  4,  and  the  rates  were  2  per  cent,  three  per  cent,  seven  per 
cent  and  6  per  cent,  respectively.  These  forms  are  sub¬ 
stantially  the  same  to-day  as  they  were  when  originally  intro¬ 
duced,  the  only  important  difference  being  that  the  assured  was 
obliged  to  bear  the  first  loss  of  $50  by  collision  under  Forms 
No.  2,  No.  3  and  No.  4.  The  broker  or  agent  placing  the 
business  was  required  to  inspect  every  car  and  was  allowed  a 
fee  of  $5  in  each  case,  in  addition  to  the  regular  commission. 
The  assured  was  compelled  to  pay  the  $5  fee.  Subsequently 
the  rates  for  Forms  No.  3  and  No.  4  were  gradually  reduced 
to  4 y2  per  cent  and  4  per  cent,  respectively,  on  all  kinds  of 
cars — steam,  electricity  and  gasoline — used  for  both  private 
and  public  purposes,  and  the  $5  fee  was  abolished.  The  de¬ 
ductible  average  under  collision  policies  was  also  reduced, 
first  to  $25,  and  later  there  was  no  deductible  average  if  the 
collision  loss  amounted  to  or  exceeded  $25. 

At  the  present  time  Lloyds  policies  cover  as  follows : 

Form  No.  1. — Against  fire,  theft  (if  $25  or  more),  light¬ 
ning,  explosion,  self-ignition,  salvage  and  the  risks  of  trans¬ 


portation  and  navigation,  such  as  collision,  derailment,  sink¬ 
ing  and  stranding.  The  territorial  limits  are  the  United 
States,  Canada,  Europe  and  elsewhere,  if  required.  De¬ 
tached  bodies  and  equipment  are  covered  under  an  average 
clause. 

Form  No.  2  is  the  same  as  No.  1,  and  contains  an  additional 
clause  assuming  liability  for  collision  damage  to  the  car  in¬ 
sured  (except  the  first  $25,  which  must  be  borne  by  the  as¬ 
sured)  if  the  damage  is  caused  by  collision  with  a  railroad  or 
street  car,  or  with  a  municipal  fire  department  vehicle  or  fire 
insurance  patrol  wagon. 

Form  No.  3  also  insures  against  all  the  perils  covered  under 
Form  No.  1,  and,  in  addition,  covers  damage  by  collision  with 
another  object  to  the  assured’s  car  and  to  other  property,  if  the 
assured  shall  be  held  to  be  legally  liable  for  and  shall  pay  for 
the  same.  It  also  covers  loss  or  damage  to  the  assured’s  car 
caused  by  running  into  open  draws.  The  underwriters  ex¬ 
clude,  under  this  policy,  the  initial  collision  loss  of  $25. 

Form  No.  4  is  the  same  as  Form  No.  3,  except  that  it  does 
not  cover  collision  done  or  third  party  liability — that  is,  it  does 
not  cover  the  assured’s  liability  for  physical  damage  to  the 
object  collided  with.  (The  underwriters  do  not  cover  collision 
damage  to  tires  under  Forms  No.  2,  No.  3  or  No.  4  unless  the 
total  collision  damage  to  the  car  is  at  least  $50.) 

For  an  additional  rate  of  fifty  cents  some  of  the  under¬ 
writers  will  pay  all  theft  losses  under  any  one  of  these  four 
forms. 

(To  be  continued.) 


BEGINNING  AT  THE  BEGINNING 

Every  Tradesman  a  Prospect 

It  is  axiomatic  among  insurance  men  of  all 
sorts  and  descriptions  that,  a  big  acquaintance 
is  about  the  best  asset  a  man  in  the  business 
can  have,  and  the  reason  for  this  is  obvious 
enough.  The  insurance  man  must  make  his 
prospect’s  acquaintance  before  he  can  write  a 
policy  of  any  sort  for  him.  It  would  therefore 
be  rather  a  sad  and  solemn  thought,  consider¬ 
ing  this  general  understanding,  if  it  were  as¬ 
serted — and  proved— that  a  good  many  insur¬ 
ance  men  are  leaving  to  somebody  else  the  fur- 
1  nishing  of  many  of  their  oldest  acquaintances 
with  insurance. 

It  is  true  that  many  men  on  entering  the  in¬ 
surance  business  recoil  with  abhorrence  from 
the  idea  of  making  themselves  obnoxious  to 
all  of  their  old  friends  by  immediately  looking 
them  up  and  putting  up  the  old  story  about 
having  just  entered  the  business,  and  wanting 
to  make  a  start,  and  so  forth,  to  get  an  applica¬ 
tion  out  of  them  solely  on  the  ground  of 
friendship ;  and  this  attitude  is  easily  under¬ 
standable,  and  rather  creditable  than  other¬ 
wise.  The  man  who  has  to  get  his  start  in  this 
way  will  probably  never  get  much  further  than 
the  start. 

But  that  is  no  reason  why  the  insurance 
agent  should  discriminate  against  his  friends 
t  and  acquaintances  after  he  has  got  started, 
and  found  out  to  his  own  satisfaction  that  he 


can  write  insurance  without  going  outside  of 
the  case  to  appeal  to  the  purely  friendly  feel¬ 
ings  of  the  man  whom  he  is  soliciting.  The 
genuine  believer  in  insurance,  which  the  suc¬ 
cessful  salesman  always  is,  does  not  feel  that 
he  is  asking  a  favor  of  a  man  when  he  pre¬ 
sents  his  proposition,  anyway.  He  knows  that 
he  is  offering  a  good  value  for  the  money,  and 
that  there  is  no  question  of  favor  about  it,  one 
way  or  the  other.  Hence  when  he  has  so  far 
established  his  position  in  his  own  mind  that 
he  feels  that  he  can  stand  without  props  in  the 
shape  of  kind  friends,  he  may  without  any 
sacrifice  of  independence  go  to  the  earlier  ac¬ 
quaintance  who  knew  him  before  he  took  a 
commission  contract  and  try  to  sell  them  some 
insurance. 

The  Legitimate  Customers 

But  there  are  many  acquaintances  who  are 
almost  entirely  overlooked,  even  when  the 
agent  has  decided  that  he  will  make  the  rounds 
of  his  friends  who  ought  to  be  in  the  market 
for  insurance.  That  is  the  most  remarkable 
thing  about  the  matter,  as  indicated  at  the  out¬ 
set.  There  are  many  men  who  are  the  legiti¬ 
mate  customers  of  certain  insurance  agents 
who  are  overlooked  for  years — until  some  sort 
of  lightning  flash  shows  the  agent  his  mistake. 

Such  a  sudden  illuminating  thought  occurred 
to  a  certain  agent  who  was  on  the  trail  of 
accident  business  one  day.  He  had  resolved  to 


make  things  hum  in  the  personal  accident  field 
for  awhile,  and  as  he  lay  in  his  favorite  bar¬ 
ber’s  chair  he  was  busily  engaged  in  mapping 
things  out  for  a  whirlwind  campaign.  And 
while  he  was  thus  engaged  an  idea  hit  him  so 
hard  that  he  almost  made  the  barber  commit 
involuntary  manslaughter.  He  sat  up  and 
stared  at  the  barber. 

“Say,  Jim,  how  long  have  you  been  shaving 
me  and  cutting  my  hair?”  he  demanded 
through  the  lather. 

“About  eight  or  nine  years,  I  guess,”  an¬ 
swered  the  barber,  putting  him  back  into  the 
chair  again,  and  proceeding  with  the  scraping. 

“Uh-huh !”  grunted  the  agent,  as  soon  as  he 
could.  “I  thought  so.  Just  about  that  long. 
Now  you  know  my  business,  don’t  you,  Jim? 
You  know  I’m  a  casualty  insurance  man — sell 
accident  insurance  and  so  forth?” 

“Sure  I  do,”  responded  Jim,  guiltily.  “And 
I’ve  always  intended  to  give  you  my  insurance 
some  time.” 

“I  know  that,”  grinned  the  agent.  “And  I’ve 
been  waiting  for  you  to  mention  the  subject  to 
me;  but  you’re  so  slow  that  I  just  decided  I’d 
have  to  talk  to  you.  Do  you  carry  an  accident 
policy  ?” 

“Yes,  I’ve  had  one  for  nearly  two  years 
now,”  said  the  barber. 

The  agent  looked  at  him  reproachfully,  as 
one  who  has  been  betrayed  by  a  bosom  friend. 

“Well,  I’ll  be  gosh-darned !”  he  said,  as  if 
unable  to  believe  it. 
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Thoughts  Getting  Active 
It  seemed  that  the  barber  was  one  of  those 
who  had  given  his  insurance  to  a  friend  just 
entering  the  business — a  weak  sister  who  had 
dropped  out  about  four  months  after  he  had 
smarted ;  and,  of  course,  the  barber  kept  the 
policy,  inasmuch  as  he  had  already  paid  the 
premium.  Likewise  he  had  renewed,  as  a 
matter  of  course,  as  nobody  else  had  ap¬ 
proached  him  on  the  subject.  It  happened  that 
the  policy  was  about  to  expire,  within  four 
weeks  or  so,  and  the  agent  didn’t  let  it  get 
away  from  him  again.  He  left  the  shop  with 
the  barber’s  application  in  his  pocket,  and  a 
new  and  burning  thought  in  his  mind. 

With  this  illuminating  incident  to  go  on,  he 
began  to  wonder  just  how  many  prospects  of 
this  sort,  right  at  his  elbow,  in  all  but  daily 
contact  with  him,  he  had  been  overlooking  dur¬ 
ing  the  years  he  had  been  in  the  business.  It 
certainly  looked  as  if  people  who  needed  in¬ 
surance  didn’t  always  come  to  the  man  they 
knew  in  the  business  and  ask  him  to  be  kind 
enough  to  write  a  policy.  And  yet  this  sort 
of  idea,  vaguely  and  in  no  such  explicit  form, 
had  been  in  his  mind,  as  it  is  in  that  of  nearly 
every  agent — else  why  had  the  barber  gone  un¬ 
solicited  so  long? 

With  the  ardor  of  the  discovered  he  deter¬ 
mined  to  try  the  thing  out  a  little  further.  He 
had  been  buying  shoes  at  the  same  store,  and 
had  been  served  by  the  same  salesman  in  that 
store,  for  at  least  four  or  five  years.  It  had 
never  occurred  to  him,  however,  to  wonder 
whether  that  shoe  salesman  had  or  needed  ac¬ 
cident  insurance.  There  was  no  particular 
reason  for  this,  save  the  rather  obscure  one 
that  his  contact  with  the  shoeman,  as  with  his 
barber,  had  always  been  with  another  distinct 
object  than  that  of  writing  insurance,  and  hence 
he  had  numbered  them  both  as  familiar  ac¬ 
quaintances  for  years  without'  any  thought  of 
their  insurance  needs. 

He  dashed  into  the  shoe  store,  and  singling 
out  his  man,  started  off  along  the  same  lines 
as  he  had  with  the  barber. 

Getting  the  Shoe  Man. 

“How  long  have  you  been  selling  me  shoes, 
Tom?”  he  inquired. 

“Why,  several  years;  I  don’t  know  just  how 
long,”  was  the  answer. 

“About  five  years,  I  think,”  said  the  agent. 
“This  time,  though,  I  haven’t  come  in  to  buy 
shoes.  I’m  going  to  do  some  business  with 
you.” 

Of  course,  the  salesman  wanted  to  know 
what  it  was,  and  also,  of  course,  he  began  to 
back  off  when  the  word  insurance  was  men¬ 
tioned.  They  all  do.  But  the  agent  grabbed 
his  objections  in  midair,  so  to  speak,  and  made 
him  promise  that  he  would  take  a  policy  if  the 
proposition  looked  good ;  and  in  about  thirteen 
minutes  the  agent  called  for  the  redemption  of 
that  promise  on  an  application  blank. 

This  agent  is  wont  to  allege,  with  a  smile, 
when  he  can  be  induced  to  admit  the  things 
set-  forth  above,  that  that  afternoon,  when  he 
dropped  into  the  shoe-shining  parlor  where  he 


had  been  having  his  foot  gear  polished  for  a 
year  or  so — he  is  a  man  of  regular  habits,  you 
will  observe — he  seriously  contemplated  taking 
up  the  matter  of  accident  insurance  with  the 
swarthy  Greek  youngster  whose  wide  grin  had 
greeted  him  as  an  old  customer  when  he  came 
in.  He  concluded,  however,  that  possibly  the 
Greek’s  income  might  not  be  able  to  stand  the 
strain. 


Business  Lying  Fallow 
The  principle  remains  the  same,  however — 
that  every  man  in  the  business  is  overlooking 
perfectly  good  prospects  at  every  turn.  It  is 
said  that  the  greater  part  of  the  available  acci¬ 
dent  business  is  never  solicited  by  anybody, 
but  is  simply  lying  fallow,  so  to  speak,  awaiting 
the  touch  of  the  first  live  man  who  goes  after 
it.  The  butcher,  the  baker  and  the  candlestick 
maker  derive  a  good  part  of  their  incomes 
from  the  insurance  man;  or,  at  least,  derive 
from  him  a  good  part  of  his  income.  They 
have  families  as  well  as  legs  and  arms,  and 
they  can  suffer  accidents  just  as  other  men. 
Who  is  writing  their  insurance? 


THE  ADVANTAGES  OF  EXPERIENCE 

Following  are  extracts  from  an  address  by 
Edwin  W.  DeLeon,  president  Casualty  Company 
of  America,  delivered  at  the  First  American 
Conference  on  Social  Insurance,  held  at  Chi¬ 
cago,  June  6-7,  1913:  • 

This  gathering  of  eminent  workers  and  stu¬ 
dents  in  the  sociological  field  of  national  activi¬ 
ties  testifies  to  the  universal  and  unerring  be¬ 
lief  in  the  fundamental  principles  of  Work¬ 
men’s  Compensation.  It  is  safe  to  say  that,  in 
the  evolution  of  the  social  policy  of  the  United 
States  as  a  nation,  the  greatest  step  forward 
since  the  Declaration  of  Independence  is  the 
widespread  movement  among  the  States  to 
abandon  the  antiquated  and  discredited  doc¬ 
trines  of  employers’  liability  and  to  substitute 
therefor  a  humane,  equitable  system  of  com¬ 
pensation  for  the  victims  of  industrial  accidents 
and  their  dependents.  The  people  of  the  United 
States  have  finally  and  definitely  joined  the 
ranks  of  the  other  great  nations  of  the  civilized 
world  in  thus  making  provision  to  take  care  of 
the  so-called  problem  of  the  equal  distribution 
of  economic  loss  from  accidents  of  industry. 

The  methods  by  which  this  great  achievement 
is  to  be  accomplished  are  of  vital  concern  to 
every  citizen  of  this  country,  as  well  as  to  the 
strangers  within  our  gates.  Many  and  varied 
laws  have  been  proposed  and  the  advocates  of 
each  have  urged  the  advantages  of  their  par¬ 
ticular  plan  with  all  the  eloquence  and  earnest¬ 
ness  of  absolute  conviction. 

It  is  inconceivable,  however,  that,  amid  the 
complex  and  divergent  conditions  existing  in 
the  various  States,  any  body  of  legislators, 
economists  or  practical  social  workers  would 
possess  the  wisdom  and  ability  to  frame  a  sin¬ 
gle  workmen’s  compensation  law  that  was  com¬ 
prehensive  and  adequate  to  meet  the  require¬ 
ments  of  forty-eight  States  or  to  devise  an  ex¬ 
clusive  method  for  successfully  giving  effect  to 
such  a  law. 


RADICALLY  DIFFERENT  PLANS 

You  have  heard  the  claims  eloquently  ad¬ 
vanced  in  favor  of  the  advantages  of  compulsory 
State  insurance,  of  casualty  company  insurance 
and  of  compulsory  mutual  insurance.  You  have 
been,  no  doubt,  impressed  with  the  sincerity  of 
each  speaker  and  with  the  force  of  his  argu¬ 
ments,  that  apparently,  to  him  at  least,  admit 
of  no  contradiction.  And  yet,  gentlemen,  each 
speaker  has  urged  a  radically  different  plan, 


utterly  inconsistent  with  every  other,  and,  with 
the  single  exception  of  casualty  company  in¬ 
surance,  entirely  experimental,  theoretical  and, 
in  all  human  probability,  highly  impracticable. 

One  of  the  strongest  arguments  against  com¬ 
pulsory  State  insurance  of  compensation  is  the 
fact  that  Norway  is  the  only  country  in  the 
entire  world  that  has  had  the  temerity  thus  far 
to  embark  on  this  perilous  and  uncharted  sea. 
European  nations  have  not  been  slow  to  adopt 
practical  and  efficient  measures  for  nat!onal 
use,  and  it  is  significant  that,  including  all 
forms  of  State  insurance,  whether  fire,  life  or 
casualty,  less  than  one  per  cent  of  the  outstand¬ 
ing  insurance  in  the  civilized  world,  measured 
either  by  policies  or  amount  of  insurance,  is 
written  by  the  government,  either  as  insurer 
or  manager.  In  our  country  the  undeveloped 
but  apparently  unsuccessful  experiment  in  the 
State  of  Washington  is  a  timely  arraignment 
against  compulsory  State  insurance.  In  fact, 
there  is  no  precedent  to  justify  the  belief  that 
it  is  the  proper  function  of  government  to  en¬ 
gage  in  the  insurance  business,  any  more  than 
to  monopolize  the  coal  industry,  the  sale  of  ice, 
or  of  any  other  public  commodity.  Nor  has 
compulsory  mutual  insurance  demonstrated  its 
eternal  fitness  to  occupy  this  field  to  the  exclu¬ 
sion  of  all  other  methods.  The  volume  of  liabil¬ 
ity  insurance  transacted  on  the  mutual  plan  in 
the  entire  country  up  to  this  time,  as  compared 
with  the  business  of  stock  companies,  is  such 
an  infinitesimal  part  of  the  entire  amount  as  to 
constitute  a  negligible  quantity  in  considering 
this  subject. 


UNDERWRITING  EXPERIENCE  LACKING 

Reliable  American  statistics  are  absolutely 
lacking  to  sustain  the  claims  of  mutual  casualty 
companies  to  serious  consideration.  Further¬ 
more,  many  mutual  companies  and  so-called 
inter-insurers  and  reciprocal  underwriters  or¬ 
ganized  to  transact  workmen’s  compensation  in¬ 
surance  are  without  adequate  financial  responsi¬ 
bility,  and  are  conducted  by  men  thoroughly 
lacking  in  underwriting  experience.  *  *  * 

The  difficulty  with  most  of  these  schemes  is 
that  they  start  off  with  plenty  of  “go,”  but  they 
have  very  little  staying  qualities,  and  their  de¬ 
luded  subscribers  will  ultimately  find  that  it  is 
practically  impossible  to  tame  a  wildcat  insur¬ 
ance  scheme  to  the  dividend  point.  The  in¬ 
surers  of  this  country  will  inevitably  come  to 
rely  upon  the  dependable,  adequate  and  eco¬ 
nomical  indemnity  furnished  by  casualty  insur¬ 
ance  companies,  protected  by  ample  assets  and 
managed  by  experienced  and  capable  officials 
imbued  with  a  full  sense  of  the  obligations  to 
the  State  and  to  policyholders,  not  less  than 
the  duty  to  their  stockholders,  to  honestly  and 
safely  conserve  the  interests  intrusted  to  their 
care.  *  *  *  *  I  feel  that  I  may  speak  for  the 
people  of  the  State  of  New  York,  and  of  the  en¬ 
tire  United  States  as  well,  when  I  ask,  on  behalf 
of  casualty  insurance  companies,  simple  justice 
and  fair  play — an  equal  opportunity  to  partici¬ 
pate  in  the  solution  of  this  great  problem  of 
social  insurance;  an  opportunity  to  test  the  ad¬ 
vantages  of  experience  against  the  theories  of 
inexperience;  the  advantages  of  twenty-five 
years  of  obligations  faithfully  met  against 
promises  and  expectations  that  may  never  be 
realized,  the  advantages  of  effective  organiza¬ 
tion,  intelligent  co-operation  and  honest  ad¬ 
ministration  against  haphazard,  unorganized 
service  and  inefficiency. 


CASUALTY-SURETY  OUTING 

Those  who  have  charge  of  the  June  outing 
of  the  Casualty  and  Surety  Social  Club  ap¬ 
parently  builded  better  than  they  knew  when 
they  decided  to  depend  upon  the  club  members 
for  entertainment.  From  those  in  the  con¬ 
fidence  of  the  members  of  the  entertainment 
committee  it  has  been  learned  that  the  amount 
of  talent  which  has  been  unearthed  is  more 
than  surprising,  as  can  be  judged  by  the  fol¬ 
lowing,  which  is  only  a  small  part  of  the  enter¬ 
tainment: 

Kimball  C.  Atwood,  who  is  quite  an  artist 
on  the  bass  viol,  and  Louis  H.  Fibel,  who  has 
studied  the  piccolo  for  years,  are  practicing  up 
some  duets,  while  A.  Duncan  Reid  and  Charles 
Timewell,  who  both  played  in  the  same  band  in 
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Canada,  have  agreed  to  bring  their  clarionets. 
Bayard  P.  Holmes  will  do  some  tricks  with 
cards.  Colonel  Bill  Mulvey,  who  comes  from  a 
long  line  of  French  ancestors  of  great  literary 
talent,  has  translated  into  English  an  essay 
written  many  years  ago  by  a  great-uncle  on  his 
father’s  side,  entitled  "The  History  of  Sprinkler 
Leakage  in  Paris,”  which  he  will  read  at  the 
dinner. 

David  W.  Armstrong,  Jr.,  and  William  John¬ 
son  had  rehearsed  a  sister  act,  but  the  commit¬ 
tee  did  not  think  it  would  take  very  well  on 
account  of  the  more  or  less  luxuriant  growth  of 
whiskers  with  which  nature  has  so  generously 
endowed  the  gentlemen;  consequently  that 


number  has  been  eliminated.  Both  Mr.  Cator 
and  Mr.  Stone  offered  to  sing  “The  Tie  That 
Binds,”  which  placed  the  committee  in  the  pre¬ 
carious  position  of  choosing  as  between  two 
artists.  After  careful  consideration  they  re¬ 
quested  that  neither  of  them  sing  it.  Mr.  Lott, 
with  his  usual  reluctance  to  be  heard  in  public, 
has  steadfastly  refused  to  take  any  part  in  the 
programme. 

William  B.  Joyce  and  a  gentleman  from  Balti¬ 
more  were  scheduled  to  sing  a  duet,  entitled 
“The  Harbor  of  Love”;  but,  owing  to  the  tre¬ 
mendous  inroads  on  Mr.  Joyce’s  time  which  are 
being  made  by  his  new  office  of  president  of  the 
Burglary  Underwriters  Association,  he  is  afraid 


he  will  be  unable  to  attend  the  outing.  Nor¬ 
man  R.  Moray,  who  is  a  chairman  of  the  outing, 
evidently  has  no  mean  opinion  of  the  tre¬ 
mendousness  of  the  occasion,  as  it  is  rumored 
he  asked  for  bids  on  everything  from  the  Lusi¬ 
tania  down.  In  fact,  some  say  he  was  negotiat¬ 
ing  with  the  Navy  Department  for  a  battleship, 
not  knowing,  of  course,  that  the  Navy  Depart¬ 
ment  would  be  afraid  to  allow  so  many  guns  in 
the  hands  of  the  usually  peace-loving  members 
of  the  Surety  Association.  The  boat  is  going 
to  leave  about  three  o’clock  and  will  return  at 
eleven,  and  it  looks  like  a  pretty  festive  occa¬ 
sion. — Journal  of  Commerce  and  Commercial 
Bulletin. 


DISTRIBUTION  BY  STATES  OF  MISCELLANEOUS  INSURANCE  IN  1912 


Name  and  Location  of  Company. 

Premiums 

Received. 

Losses  Paid. 

Ratio  of 

Losses  Paid 

to 

Premiums. 

New  York. 

Accident. 

$ 

$ 

% 

Casualty  Company  of  America,  New  York* . 

Fidelity  and  Casualty,  New  York . 

119,773 

74,243 

275,751 

62.0 

537,986 

51.2 

Globe  Indemnity,  New  York . 

27,483 

6,532 

23.7 

Great  Eastern  Casualty,  New  York . 

115,701 

38,339 

33.1 

Metropolitan  Casualty,  New  York . 

33,859 

11,180 

33.0 

New  Amsterdam  Casualty,  New  York . 

73,669 

30,270 

41.0 

Preferred  Accident,  New  York . 

308,193 

128,419 

41.6 

Royal  Indemnity,  New  York . 

11,799 

2,040 

17.3 

United  States  Casualty,  New  York . 

156,169 

79,293 

50.7 

^itna  Life,  Hartford  . 

285,315 

133,502 

46.7 

American  Fidelity,  Montpelier  . 

13,638 

9,468 

69.4 

Brotherhood  Accident,  Boston* . 

14,769 

7,760 

52.5 

Columbian  National  Life,  Boston . 

3,914 

5,917 

150.8 

Commercial  Casualty,  Newark . 

1,369 

59 

4.3 

Connecticut  General  Accident,  Hartford . 

9,480 

1,011 

10.6 

Continental  Casualty,  Chicago . 

146,996 

52,175 

35.5 

Employers  Liability,  London  . 

13,584 

2,124 

15.6 

Equitable  Accident,  Boston* . 

15,031 

7,534 

50.1 

European  Accident,  London . 

36,551 

1.186 

3.2 

Federal  Casualty,  Detroit  . 

33,526 

13,523 

40.3 

Fidelity  and  Deposit,  Baltimore . 

30,691 

16,304 

53.1 

Frankfort  General,  Frankfort* . 

16,867 

6,477 

38.3 

General  Accident,  Perth  . 

188,752 

1,399 

6,318 

83,006 

43.9 

London  Guarantee  and  Accident,  London . 

2,710 

42.8 

Loyal  Protective,  Boston  . 

51,444 

28,752 

55.8 

Maryland  Casualty,  Baltimore  . 

30,709 

17,847 

58.0 

Masonic  Protective,  Boston*  . 

66,399 

31,411 

47.3 

Massachusetts  Accident,  Boston*  . 

31,001 

12,652 

40. S 

Massachusetts  Bonding,  Boston* . 

17,504 

8,072 

46.1 

National  Casualty,  Detroit*  . 

93,051 

34,757 

37.3 

New  England  Casualty,  Boston . 

3,894 

471 

12.0 

New  Jersey  Fidelity  and  Plate  Glass,  Newark... 

1,876 

90 

4.7 

North  American  Accident,  Chicago . 

124,585 

47,033 

37.7 

Ocean  Accident  and  Guarantee,  London . 

72,797 

26,574 

36.3 

Pacific  Mutual  Indemnity,  Los  Angeles . 

25,931 

17,602 

67.8 

Prudential  Casualty,  Indianapolis . 

1,252 

21 

1.6 

Ridgely  Protective,  Boston* . 

56,475 

30,765 

54.4 

Southern  Surety,  St.  Louis . 

16,674 

7,677 

46.0 

Standard  Accident,  Detroit  . 

144,809 

72,680 

50.1 

Travelers,  Hartford  . 

619, 0S3 

241,098 

38.9 

Travelers  Indemnity,  Hartford  . 

7,S27 

648 

8.2 

United  States  Health  and  Accident,  Saginaw.... 

55,931 

29,532 

52.7 

United  States  Fidelity  and  Guaranty,  Baltimore. 

11,310 

7,160 

63.3 

World  Casualty,  Chicago*  . 

3,223 

838 

26.0 

Totals  . 

3,638,607 

1,608,032 

44.2 

Health. 

Fidelity  and  Casualty,  New  York . 

395,260 

190,245 

48.1 

Globe  Indemnity,  New  York . 

13,09S 

2,732 

20.8 

Great  Eastern  Casualty,  New  York . 

54,649 

23,319 

42.6 

Metropolitan  Casualty,  New  York . 

13,184 

4,385 

33.2 

New  Amsterdam  Casualty,  New  York . 

16,238 

9,622 

59.2 

Preferred  Accident,  New  York . 

84,057 

30,887 

36.7 

Royal  Indemnity,  New  York . 

5,022 

821 

16.3 

United  States  Casualty,  New  York . 

66,099 

29,537 

44.6 

JEtna  Life,  Hartford  . 

89,492 

38,162 

42.5 

American  Fidelity,  Montpelier . 

6,744 

6,484 

96.1 

Columbian  National,  Boston . 

1,545 

248 

16.0 

Commercial  Casualty,  Newark  . 

169 

117 

69.2 

Connecticut  General  Life,  Hartford . 

2,188 

70 

3.1 

Continental  Casualty,  Chicago  . 

65,300 

24,942 

38.1 

Employers  Liability,  London  . 

3,629 

809 

22.2 

European  Accident,  London . 

2.4S7 

471 

IS. 9 

Fidelity  and  Deposit,  Baltimore . 

19.478 

7,476 

38.4 

General  Accident,  Perth  . 

65,960 

54 

27,392 

41.5 

London  Guarantee  and  Accident,  London . 

935 

679 

72.6 

Maryland  Casualty,  Baltimore  . 

13,232 

6,776 

51.2 

New  England  Casualty,  Boston . 

1,114 

360 

32.3 

New  Jersey  Fidelity  and  Plate  Glass,  Newark.. 

177 

52 

29.3 

Ocean  Accident  and  Guarantee,  London . 

29,685 

18,252 

61.4 

Pacific  Mutual  Indemnity,  Los  Angeles . 

20,971 

7,590 

36.1 

Prudential  Casualty,  Indianapolis . 

410 

97 

23.6 

Standard  Accident,  Detroit  . 

30,550 

15,250 

49.9 

*  Accident  and  health. 


Name  and  Location  of  Company, 


New  York — Cont. 

Health — Cont. 

Travelers,  Hartford  . ! . 

Travelers  Indemnity,  Hartford  . 

United  States  Fidelity  and  Guaranty,  Baltimore. 
United  States  Health  and  Accident,  Saginaw... 

Totals  . . . 

Liability. 

Casualty  Company  of  America,  New  York . 

Fidelity  and  Casualty,  New  York . 

Globe  Indemnity,  New  York . 

New  Amsterdam  Casualty,  New  York . 

Preferred  Accident,  New  York . 

Royal  Indemnity,  New  York . 

United  States  Casualty,  New  York . 

yFtna  Life,  Hartford  . 

American  Fidelity,  Montpelier  . 

Commercial  Casualty,  Newark  . 

Employers  Liability,  London  . 

European  Accident,  London . 

Fidelity  and  Deposit,  Baltimore . 

Frankfort  General,  Frankfort . 

General  Accident,  Perth  . 

London  Guarantee  and  Accident,  London . 

Maryland  Casualty,  Baltimore  . 

Massachusetts  Bonding,  Boston  . 

New  England  Casualty,  Boston . 

Ocean  Accident  and  Guarantee,  London . 

Pacific  Coast  Casualty,  San  Francisco . 

Standard  Accident,  Detroit  . 

Travelers,  Hartford  . 

Prudential  Casualty,  Indianapolis  . 

Travelers  Indemnity,  Hartford . 

United  States  Fidelity  and  Guaranty,  Baltimore. 
Southwestern  Surety,  Denison  . 

Totals  . 


Fidelity. 

American  Surety,  New  York . 

Capital  City,  Albany  . 

Casualty  Company  of  America,  New  York . 

Fidelity  and  Casualty,  New  York . 

Globe  Indemnity,  New  York . 

National  Surety,  New  York . 

Royal  Indemnity,  New  York . 

United  States  Guarantee,  New  York . 

JE tna  Accident  and  Liability,  Hartford . 

American  Bonding,  Baltimore* . 

American  Fidelity,  Montpelier  . 

Employers  Liability,  London . 

Equitable  Surety,  St.  Louis . 

Fidelity  and  Deposit,  Baltimore  . 

Guarantee  Co.  of  North  America,  Montreal . 

Illinois  Surety,  Chicago  . 

International  Fidelity,  Jersey  City . 

Maryland  Casualty,  Baltimore  . 

Massachusetts  Bonding,  Boston . 

New  England  Casualty,  Boston . 

Ocean  Accident  and  Guarantee,  London . 

Pacific  Coast  Casualty,  San  Francisco....- . 

Southern  Surety,  St.  Louis  . 

Southwestern  Surety,  Denison  . 

Title  Guar,  and  Surety,  Scranton* . . . 

United  States  Fidelity  and  Guaranty,  Baltimore* 

Totals  . 

Surety. 

American  Surety,  New  York . 

Capital  City  Surety,  Albany . 

Casualty  Company  of  America,  New  York . 

Fidelity  and  Casualty,  New  York . 

Globe  Indemnity,  New  York . 

National  Surety,  New  York . 

Royal  Indemnity,  New  York . 

United  States  Guarantee,  New  York . 


Premiums 

Received. 

Losses  Paid. 

Ratio  of 

Losses  Paid 

% 

$ 

% 

129,419 

50,790 

39.2 

1,083 

90S 

83.8 

3,780 

672 

17.7 

43,945 

19,032 

43.3 

1,179,994 

552,323 

46.8 

725,842 

544,868 

75.0 

772,992 

492,654 

63.7 

719,256 

173,942 

24.1 

281,054 

185,747 

66.0 

235,907 

57,118 

24.2 

282,290 

45,437 

16.1 

251,393 

193,852 

77.1 

969,082 

653,031 

67.3 

325,552 

381,117 

117.0 

127,102 

25,916 

20.3 

726,237 

364,653 

50.1 

11,145 

337,245 

154,937 

45.9 

178,512 

88,346 

49.4 

550,161 

400,913 

72.8 

373,578 

248,010 

66.4 

324,732 

197,969 

60.9 

157,912 

83,073 

20.9 

88,140 

14,231 

16.1 

584,098 

474,668 

81.2 

— 1.6,033 

21,678 

330,068 

155,762 

47. i 

2,269,612 

1,451,779 

63.9 

2,749 

42,577 

2,750 

6.4 

209,830 

62,335 

29.7 

2,805 

25 

.8 

10,895,904 

6,424,811 

58.9 

207,750 

29,730 

14.1 

155 

9.575 

116,203 

56,926 

49.0 

2.790 

228,153 

47,636 

20.8 

21,468 

1.4S9 

6.9 

91,201 

11,334 

12.4 

3,025 

267,942 

75,860 

28.3 

11,822 

472 

3.9 

14,539 

2,325 

16.0 

49,374 

14,094 

28.5 

71,142 

20,930 

29.4 

21,028 

10,258 

48.7 

8,481 

2,059 

24.2 

2,452 

3,464 

141.3 

23,020 

2,497 

10.8 

27,261 

1,452 

5.3 

5,646 

1 

6,55S 

15 

.2 

35 

2,191 

494 

22.5 

551 

220,334 

54,768 

24.8 

799,167 

152,489 

19.0 

2,211,863 

488,293 

22.0 

467,379 

93.752 

20.0 

121,224 

17,775 

3 

161.003 

25,745 

15.9 

7,776 

763,747 

230,327 

30.  i 

3,488 

1,142 

32.7 

75,301 

24,320 

32.2 

Ph 


*  Includes  surety. 


In  addition  to  the  States  shown  herewith,  complete  statistics  for  all  the  States  and  Territories  and  Canada  will  be  found  in 
The  Insurance  Year  Book,  Life,  Casualty  and  Miscellaneous  Volume,  ready  early  in  July.  Price,  $6. 
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MONTHLY  CASUALTY  AND  SURETY  SUPPLEMENT, 


Thursday 


Name  and  Location  of  Company. 


Y  STATES- 

—Continued. 

Premiums 

Received. 

Losses  Paid. 

Ratio  of 

Losses  Paid 

to 

Premiums. 

$ 

i 

% 

20,345 

19,117 

36,653 

19i.7 

38,844 

313 

.S 

471,522 

108,696 

23.0 

150 

154,281 

90,809 

58.8 

11,799 

22,164 

187.9 

66,244 

320 

.4 

126,061 

12,907 

10.2 

49,779 

10 

7,765 

18,843 

242.7 

73,551 

16,572 

1,602 

9.6 

2,673,719 

767,606 

28.7 

82,306 

39,344 

47.8 

129,761 

44,743 

34.4 

23,437 

5,427 

23.1 

.  28,994 

8,631 

29.7 

169,882 

61,836 

36.4 

215,880 

77,784 

36.0 

67,497 

25,816 

38.2 

260,754 

116,365 

44.6 

10,628 

1,271 

11.9 

17,346 

4,837 

27.9 

1,042 

114 

10.9 

28,602 

9,128 

31.9 

1,736 

44 

2.5 

77,819 

31,410 

40.3 

57 

45,761 

15,866 

34.6 

15,771 

434 

2.7 

2,226 

39 

1.7 

42,593 

14,358 

33.6 

30,378 

9,862 

32.4 

—  32 

70 

31 

1,196 

21,134 

5,440 

25.7 

1,274,863 

472,819 

37.1 

14,251 

10,668 

74. S 

68,695 

10,360 

17.6 

15,718 

8,079 

20 

.2 

10,566 

2,647 

25.0 

1,897 

790 

167,832 

20,961 

12.4 

5,674 

23,972 

1,206 

5.6 

20,220 

1,365 

6.7 

27,080 

2,166 

7.9 

354,774 

49,393 

13.9 

32,882 

13,000 

34.3 

174,324 

96,998 

56.2 

52,247 

14,753 

28.2 

60,326 

24,668 

40.8 

219,639 

86,468 

39.4 

72,062 

26,769 

37.1 

21,231 

9,236 

43.5 

40,373 

11,527 

28.5 

36,935 

16,323 

44.1 

40,398 

17,427 

43.1 

61,462 

39,212 

63.8 

8,276 

5,319 

64.2 

14,820 

9,180 

61.9 

20,239 

2,707 

13.3 

20,083 

7,283 

36.2 

10,401 

5,584 

53.7 

70,397 

31,796 

45.1 

37,890 

25,312 

66.8 

48,513 

17,548 

36.1 

31,693 

13,326 

41.7 

34,302 

3,652 

10.6 

7,990 

1,678 

20.9 

47,340 

20,918 

44.1 

—  470 

15,656 

7,510 

47.9 

1,494 

338 

22.6 

1,756 

1,183,199 

508,632 

42.9 

104,203 

103,326 

99.1 

156,577 

79,104 

50.5 

211,667 

248,305 

117.4 

472,447 

430,735 

91.1 

New  York— Cont. 

Surely — Cont. 

Etna  Accident  and  Liability,  Hartford . 

American  Fidelity,  Montpelier  . 

Equitable  Surety,  St.  Louis . 

Fidelity  and  Deposit,  Baltimore . 

Guarantee  Co.  of  North  America,  Montreal. 

Illinois  Surety,  Chicago  . 

International  Fidelity,  Jersey  City . 

Maryland  Casualty,  Baltimore  . 

Massachusetts  Bonding,  Boston  . 

New  England  Casualty,  Boston . .. . 

Pacific  Coast  Casualty,  San  Francisco . 

Southern  Surety,  St.  Louis . 

Southwestern  Surety,  Denison  . 


Totals 


Plate  Glass. 

Casualty  Company  of  America,  New  York. 

Fidelity  and  Casualty,  New  York . 

Globe  Indemnity,  New  York . 

Great  Eastern  Casualty,  New  York . 

Lloyds  Plate  Glass,  New  York . 

Metropolitan  Casualty,  New  York . 

New  Amsterdam  Casualty,  New  York . 

New  York  Plate  Glass,  New  York . 

Preferred  Accident,  New  York . 

Royal  Indemnity,  New  York . 

United  States  Casualty,  New  York . 


Etna  Accident  and  Liability,  Hartford . 

Employers  Liablity,  London  . 

Fidelity  and  Deposit,  Baltimore . 

London  Guarantee  and  Accident,  London . 

Maryland  Casualty,  Baltimore  . 

Massachusetts  Bonding,  Boston  . 

New  England  Casualty,  Boston . 

New  Jersey  Fidelity  and  Plate  Glass,  Newark... 

Ocean  Accident  and  Guarantee,  London . 

Pacific  Coast  Casualty,  San  Francisco . 

Prudential  Casualty,  Indianapolis  . 

Southwestern  Surety,  Denison  . 

United  States  Fidelity  and  Guaranty,  Baltimore. 


Totals 


Steam  Boiler. 

Casualty  Company  of  America,  New  York. 

Fidelity  and  Casualty,  New  York . 

Globe  Indemnity,  New  York . 

Royal  Indemnity,  New  York . 

United  States  Casualty,  New  York . 


Employers  Liability,  London  . 

European  Accident,  London  . 

Hartford  Steam  Boiler,  Hartford . 

London  Guarantee  and  Accident,  London. 

Maryland  Casualty,  Baltimore . 

Ocean  Accident  and  Guarantee,  London... 
Travelers  Indemnity,  Hartford  . 


Totals 


Burglary  and  Theft. 

Casualty  Company  of  America,  New  York. 

Fidelity  and  Casualty,  New  York . 

Globe  Indemnity,  New  York . 

Great  Eastern  Casualty,  New  York . 

National  Surety,  New  York . 

New  Amsterdam  Casualty,  New  York . 

Royal  Indemnity,  New  York . 

Preferred  Accident,  New  York . 

United  States  Casualty,  New  York . 


Etna  Accident  and  Liability,  Hartford . 

American  Bonding,  Baltimore  . 

American  Fidelity,  Montpelier  . 

Employers  Liability,  London  . 

European  Accident,  London  . 

Fidelity  and  Deposit,  Baltimore . 

Frankfort  General,  Frankfort . 

General  Accident,  Perth  . 

London  Guarantee  and  Accident,  London . 

Maryland  Casualty,  Baltimore  . 

Massachusetts  Bonding,  Boston  . 

New  England  Casualty,  Boston  . 

New  Jersey  Fidelity  and  Plate  Glass,  Newark... 

Ocean  Accident  and  Guarantee,  London . 

Pacific  Coast  Casualty,  San  Francisco . 

United  States  Fidelity  and  Guaranty,  Baltimore. 

Prudential  Casualty,  Indianapolis . 

Southwestern  Surety,  Denison  . 


Totals 


Credit. 

American  Credit  Indemnity,  New  York. 


London  Guarantee  and  Accident,  London. 
Ocean  Accident  and  Guarantee,  London... 


Totals 


MISCELLANEOUS  INSURANCE  BY  STATES— Continued. 


Name  and  Location  of  Company, 


Premiums 

Received. 


Losses  Paid. 


United  States 


New  York — Cont. 
Sprinkler. 

Casualty,  New  York. 


Etna  Accident  and  Liability,  Hartford 
Maryland  Casualty,  Baltimore  . 


Totals 


Fly-Wheel. 

Casualty  Company  of  America,  New  York . 

Fidelity  and  Casualty,  New  York . 

Globe  Indemnity,  New  York . 

Royal  Indemnity,  New  York . 

.(Etna  Accident  and  Liability,  Hartford . 

European  Accident,  London . 

Hartford  Steam  Boiler,  Hartford . 

Maryland  Casualty,  Baltimore . 

Travelers  Indemnity,  Hartford  . 

Totals  . 

Automobile  Property  Damage. 

Casualty  Company  of  America,  New  York . 

Globe  Indemnity,  New  York . 

Preferred  Accident,  New  York . 

Royal  Indemnity,  New  York . 

United  States  Casualty,  New  York . 

Etna  Accident  and  Liability,  Hartford . 

American  Fidelity,  Montpelier . 

Commercial  Casualty,  Newark . 

Employers  Liability,  London . 

Frankfort  General,  Frankfort  . 

Fidelity  and  Deposit,  Baltimore . 

General  Accident,  Perth  . 

London  Guarantee  and  Accident,  London . 

Maryland  Casualty,  Baltimore . 

Massachusetts  Bonding,  Boston . 

New  England  Casualty,  Boston . 

Ocean  Accident  and  Guarantee,  London . 

Pacific  Coast  Casualty,  San  Francisco.. % . 

Prudential  Casualty,  Indianapolis . 

Southwestern  Surety,  Denison  . 

Standard  Accident,  Detroit  . 

Travelers  Indemnity,  Hartford  . 

United  States  Fidelity  and  Guaranty,  Baltimore. 

Totals  . 

Workmen's  Collective. 

Fidelity  and  Casualty,  New  York . 

Globe  Indemnity,  New  York . 

.Etna  Life,  Hartford  . 

Fidelity  and  Deposit,  Baltimore . 

Maryland  Casualty,  Baltimore . 

New  England  Casualty,  Boston . 

Ocean  Accident  and  Guarantee,  London . 

Standard  Accident,  Detroit . 

Travelers,  Hartford  . 

Totals  . 


Instalment. 

Casualty  Company  of  America,  New  York . 

Physicians’  Defense. 

Maryland  Casualty,  Baltimore . 

Industrial. 

Casualty  Company  of  America,  New  York . 

Vehicle  Damage. 

Casualty  Company  of  America,  New  York . 

Live  Stock. 

Indiana  and  Ohio  Live  Stock,  Crawfordsville. . . 
Aggregates  (New  York) . 


Pennsylvania. 

Accident. 

American  Assurance,  Philadelphia . 

American  Casualty,  Reading  f  . 

Commonwealth  Benefit,  Philadelphia  t . 

Commonwealth  Casualty,  Philadelphia  t . 

Cosmopolitan  Indemnity,  Philadelphia  t . 

Equitable  Benefit,  Philadelphia! . 

German  Commercial,  Philadelphia . 

German-American  Indemnity,  Philadelphia.. 

Imperial  Assurance,  Philadelphia . 

Keystone  Indemnity,  Harrisburg  f . 

Lincoln  Rep.  Life,  Chester! . - . 

National  Relief,  Philadelphia!  . 

Provident  Friendly,  Philadelphia . 

Philadelphia  Life,  Philadelphia  . 

Union  Casualty,  Philadelphia . 

Universal  Health  and  Accident,  Pittsburg  ! 

Etna  Life,  Hartford  . . . 

American  Fidelity,  Montpelier . 


• 

$ 

$ 

% 

3,119 

1,758 

56.3 

6,239 

3,821 

61.2 

22,707 

18,662 

82.2 

32,065 

24,241 

75.6 

—  731 

5,125 

1,175 

1,767 

783 

256 

... 

6,836 

1,733 

2,458 

.924 

37.5 

20,864 

924 

4.4 

17,977 

3,645 

20.2 

31,606 

25,082 

79.3 

135,846 

34,843 

25.6 

51,301 

19,720 

38.4 

4,650 

1,326 

28.5 

87,S48 

29,959 

34.0 

14,630 

10,810 

73.8 

19,570 

8,553 

43.7 

104,207 

30,612 

29.3 

1,978 

942 

47.6 

25,217 

8,176 

32.4 

103,957 

52,672 

50.6 

32,469 

14,548 

44.8 

10,675 

4,993 

46.7 

2,231 

103 

4.6 

5,774 

1,557 

26.9 

49,780 

17,546 

35.2 

—  1,232 

2,534 

89 

242 

26,260 

12,438 

47.3 

144,274 

65,754 

38.6 

23,432 

6,835 

29.1 

895,345 

342,648 

38.2 

856 

33 

3.8 

465 

141 

30.3 

—  184 

42 

—  28 

15 

32 

213.3 

117 

13 

9.6 

3,325 

2,182 

65.6 

1,726 

473 

27.4 

4,299 

898 

20.8 

11,015 

3,814 

34.6 

27,665 

13,167 

47.5 

3,741 

402 

10.7 

6,851 

2,814 

41.0 

618 

6 

.9 

118 

.... 

24,881,925 

11,690,660 

46.9 

104,408 

44,931 

43.0 

95,883 

43,102 

44.9 

84,307 

25,316 

30.0 

82,813 

26,918 

32.4 

55,609 

15,332 

27.5 

23,090 

8,121 

35.0 

18,476 

8,750 

47.3 

136,604 

55,607 

40.7 

42,109 

13,723 

32.5 

10,381 

2,294 

22.1 

54,359 

18,892 

34.7 

97,200 

46,309 

47.6 

30,064 

9,728 

32.3 

5,265 

1,556 

29.5 

571 

62 

10.8 

39,723 

14,812 

37.2 

203,537 

60,941 

29.9 

11,946 

13,429 

112.4 

!  Includes  health. 


In  addition  to  the  States  shown  herewith,  complete  statistics  for  all  the  States  and  Territories  and  Canada  will  be  found  in 
The  Insurance  Year  Book,  Life,  Casualty  and  Miscellaneous  Volume,  ready  early  in  July.  Price,  $6. 
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MISCELLANEOUS  INSURANCE  BY  STATES 

— Continued. 

Name  and  Location  of  Company. 

Premiums 

Received. 

Losses  Paid. 

Ratio  of 

Losses  Paid 

to 

Premiums. 

Pennsylvania — Cont. 

i 

% 

% 

Accident — Cont. 

Brotherhood  Accident,  Boston  f  . 

63, 20a 

40,393 

63.7 

Commercial  Casualty,  Newark . 

'238 

33,953 

Casualty  Company  of  America,  New  York.. 

6,647 

19.5 

Columbian  National,  Boston . 

5,422 

6,268 

11.5 

Connecticut  General,  Hartford . 

1'495 

68 

4.5 

Continental  Casualty,  Chicago . 

74' 633 

34,547 

46.2 

Consolidated  Casualty,  Charleston  f  . 

5,485 

2,413 

43.9 

Equitable  Accident,  Boston  f . 

1,948 

1,939 

99.5 

Employers  Liability,  London . 

22; 625 

5^975 

26.4 

Fidelity  and  Casualty,  New  York . . 

142,224 

88', 966 

62.5 

Fidelity  and  Deposit,  Baltimore . 

34,641 

9'443 

27.2 

Federal  Casualty,  Detroit  t  . 

66,932 

27,901 

41.6 

Frankfort  General,  Frankfort . 

Georgia  Life,  Macon  . 

8,112 

128 

5,509 

67.8 

General  Accident,  Perth  . 

175,028 

73,636 

42.0 

Globe  Indemnity,  New  York . 

3,768 

L610 

42.7 

Great  Eastern  Casualty,  New  York . 

5ljS42 

10,075 

19.4 

International  Reassurance,  Vienna . 

London  and  Lancashire  G.  and  A..  Toronto  .. 

'816 

12 

'  11 

1.3 

London  Guarantee  and  Accident,  London . 

5,971 

2,486 

41.4 

Loyal  Protective,  Boston  . 

29,324 

17'917 

61.0 

Massachusetts  Bonding,  Boston  f . 

73,339 

15^683 

21.3 

Metropolitan  Casualty,  New  York . 

9,253 

10A56 

109.7 

Maryland  Casualty,  Baltimore . 

88,142 

49,043 

55.6 

Massachusetts  Accident,  Boston  t . 

6,306 

2,569 

40.7 

Masonic  Protective,  Worcester . 

50,292 

23,844 

47.4 

Midland  Casualty,  Chicago . 

1,438 

'579 

40.2 

National  Life,  Chicago  . 

76,900 

16,282 

21.1 

Natonal  Casualty,  Detroit . 

49,785 

19,739 

39.6 

New  England  Casualty,  Boston . 

11,300 

461 

4.0 

New  Amsterdam  Casualty,  New  York . 

New  Jersey  Fidelity  and  P.  G.,  Newark . 

6,777 

822 

2,702 

39.8 

North  American  Accident,  Chicago . 

32,657 

17,695 

54.1 

Ocean  Accident  and  Guarantee,  London . 

26,082 

6,508 

24.9 

Pacific  Coast  Casualty,  San  Francisco  f . 

1,498 

824 

55.0 

Prudential  Casualty,  Indianapolis . 

17,940 

7,799 

43.4 

Preferred  Accident,  New  York . 

79,922 

36,423 

45.5 

Pacific  Mutual,  Los  Angeles . 

41,391 

13,990 

33.8 

Royal  Casualty,  St.  Louis . 

839 

141 

16.8 

Ridgley  Protective,  Worcester  t . 

t39,812 

17,488 

43.7 

Royal  Indemnity,  New  York . 

6,918 

1,750 

25.4 

Standard  Accident,  Detroit  . 

64,445 

16,948 

26.2 

Southern  Surety,  Muskogee  . 

30,399 

14,983 

49.2 

Travelers,  Hartford  . 

360,634 

241,131 

66.8 

Travelers  Indemnity,  Hartford . 

3,676 

12,106 

329.0 

U.  S.  Fidelity  and  Guaranty,  Baltimore . 

2,431 

343 

14.1 

United  States  Casualty,  New  York . . 

36,646 

10,915 

29.7 

Union  Health  and  Accident,  Denver . 

2,125 

662 

31.1 

United  States  Health  and  Accident,  Saginaw.. 

80,123 

37,974 

47.3 

Totals  . 

3,035,062 

1,324,365 

43.6 

Health. 

American  Assurance,  Philadelphia . 

88,940 

36,417 

40.9 

German  Commercial,  Philadelphia . 

13,152 

2,173 

16.5 

Philadelphia  Life,  Philadelphia . 

7,017 

227 

1,487 

21.1 

Etna  Life,  Hartford  . 

70,603 

32,345 

45.7 

American  Fidelity,  Montpelier . 

5,979 

166 

5,297 

88.4 

Casualty  Company  of  America,  New  York . 

118 

7,806 

Columbian  National,  Boston . 

4,487 

1,527 

34.0 

Continental  Casualty,  Chicago  . 

36,278 

14,562 

40.1 

Employers  Liabilitv,  London  . 

7,381 

3,624 

49.1 

Fidelity  and  Casualty,  New  York . 

87,914 

36,296 

41.2 

Fidelity  and  Deposit,  Baltimore . 

15,0S9 

3,999 

26.5 

Georgia  Life;  Macon  . . . 

10 

95 

950.0 

General  Accident,  Perth  . 

61,791 

26,403 

42.7 

Globe  Indemnity,  New  York . 

1,948 

218 

11.1 

Great  Eastern  Casualty,  New  York . 

16,399 

7,798 

47.5 

International  Reassurance,  Vienna . 

514 

5 

.9 

London  and  Lancashire  G.  and  A.,  Toronto . 

7 

London  Guarantee  and  Accident,  London . 

1,227 

779 

63.4 

Metropolitan  Casualty,  New  York . 

3,895 

1,535 

39.4 

Maryland  Casualty,  Baltimore . 

26,010 

17,901 

68.8 

Midland  Casualty,  Chicago  . 

1,184 

337 

28.4 

New  England  Casualty,  Boston . 

649 

467 

71.9 

New  Amsterdam  Casualty,  New  York . 

New  Jersey  Fidelity  and  P.  G.,  Newark . 

3,757 

124 

791 

21.0 

Ocean  Accident  and  Guarantee,  London . 

Prudential  Casualty,  Indianapolis . 

11,708 

1,297 

4,350 

37.1 

Preferred  Accident,  New  York . 

16,284 

3,508 

21.5 

Pacific  Mutual,  Los  Angeles . 

26,499 

9,136 

34.4 

Royal  Indemnity,  New  York . 

2,554 

620 

24.2 

Standard  Accident,  Detroit  . 

18,791 

35 

7,127 

37.9 

Travelers,  Hartford  . 

71  476 

27,685 

38.7 

Travelers  Indemnity,  Hartford  . 

360 

98 

27.2 

U.  S.  Fidelity  and  Guaranty,  Baltimore . 

834 

298 

35.7 

United  States  Casualty,  New  York . 

16,584 

9,025 

54.4 

Totals  . 

621,288 

263,709 

42.4 

Liability. 

34,317 

American  Casualty,  Reading  . 

32,181 

93.6 

Employers  Indemnity,  Philadelphia . 

276,062 

118,117 

42.7 

Union  Casualty,  Philadelphia . 

53,878 

13,162 

24.4 

American  Mutual  Liability,  Boston . 

15,235 

11,317 

74.2 

.Etna  Life,  Hartford  . j 

179,706 

52,182 

29.0 

t  Includes  health. 


MISCELLANEOUS  INSURANCE  BY  STATES— Continued. 


Name  and  Location  of  Company. 


Pennsylvania— Cent. 
Liability — Cont. 

American  Fidelity,  Montpelier . 

Commercial  Casualty,  Newark  . 

Casualty  Company  of  America,  New  York 

Employers  Liability,  London . 

Fidelity  and  Casualty,  New  York . !! 

Fidelity  and  Deposit,  Baltimore . . 

Frankfort  General,  Frankfort . 

Georgia  Life,  Macon  . ” 

General  Accident,  Perth  . "... 

Globe  Indemnity,  New  York . 

London  Guarantee  and  Accident,  London 

Massachusetts  Bonding,  Boston . 

Maryland  Casualty,  Baltimore . . 

New  England  Casualty,  Boston . '. 

New  Amsterdam  Casualty,  New  York _ 

Ocean  Accident  and  Guarantee,  London. 
Pacific  Coast  Casualty,  San  Francisco  ||... 

Prudential  Casualty,  Indianapolis . 

Preferred  Accident,  New  York . 

Royal  Indemnity,  New  York . 

Standard  Accident,  Detroit . . 

Southwestern  Surety,  Denison . 

Travelers,  Hartford  . .  . 

Travelers  Indemnity,  Hartford  . 

U.  S.  Fidelity  and  Guaranty,  Baltimore _ 

United  States  Casualty,  New  York . 

Totals  . 


Fidelity. 

Pennsylvania  Surety,  Harrisburg . 

Title  Guar,  and  Surety,  Scranton  J. . 

.(Etna  Accident  and  Liability,  Hartford.... 

American  Bonding,  Baltimore  } . 

American  Surety,  New  York . 

American  Fidelity,  Montpelier . 

Casualty  Company  of  America,  New  York 

Equitable  Surety,  St.  Louis . 

Employers  Liability,  London . 

Fidelity  and  Casualty,  New  York . 

Fidelity  and  Deposit,  Baltimore . 

Globe  Indemnity,  New  York . 

Guarantee  Co.  of  North  America,  Montreal 

International  Fidelity,  Jersey  City . 

Illinois  Surety,  Chicago  § . 

Massachusetts  Bonding,  Boston . 

Maryland  Casualty,  Baltimore . 

National  Surety,  New  York . . 

New  England  Casualty,  Boston . 

Ocean  Accident  and  Guarantee,  London... 

Pacific  Coast  Casualty,  San  Francisco . 

Royal  Indemnity,  New  York . 

Southern  Surety,  Muskogee  . 

Southwestern  Surety,  Denison . 

U.  S.  Fidelity  and  Guaranty,  Baltimore}.' 
United  States  Guarantee,  New  York . 

Totals  . 


Surety. 

Pennsylvania  Surety,  Harrisburg . 

JE tna  Accident  and  Liability,  Hartford . 

American  Surety,  New  York . 

American  Fidelity,  Montpelier . 

Casualty  Company  of  America,  New  York. 

Equitable  Surety,  St.  Louis . 

Fidelity  and  Casualty,  New  York . 

Fidelity  and  Deposit,  Baltimore . 

Globe  Indemnity,  New  York . 

Guarantee  Co.  of  North  America,  Montreal 

International  Fidelity,  Jersey  City . 

Massachusetts  Bonding,  Boston . 

Maryland  Casualty,  Baltimore . 

National  Surety,  New  York . 

New  England  Casualty,  Boston . 

Pacific  Coast  Casualty,  San  Francisco . 

Royal  Indemnity,  New  York . 

Southern  Surety,  Muskogee  . 

Southwestern  Surety,  Denison . 

United  States  Guarantee,  New  York . 

Totals  . 


Premiums 

Received. 

Losses  Paid. 

Ratio  of 

Losses  Paid 

to 

Premiums. 

$ 

i 

% 

32,692 

23,560 

72.0 

8,833 

1,594 

18.0 

48,404 

38,760 

80.0 

189,290 

82,739 

43.7 

113,936 

59,433 

52.1 

126,590 

44,592 

35.2 

36,519 

20,647 

56.5 

8,271 

173 

.2 

102,780 

57,924 

56.4 

93,538 

14,760 

15.7 

82,341 

48,681 

59.0 

14.16S 

517 

3.0 

127,898 

52,009 

40.6 

2,399 

4,832 

8,689 

179.8 

162,964 

84,969 

52.0 

1,976 

181 

9.1 

4,276 

673 

15.7 

12,801 

1,511 

11.8 

49,763 

10,033 

20.1 

55,825 

14,525 

26.9 

1,088 

134 

12.3 

446,630 

144,047 

32.2 

3,114 

36,649 

15,259 

41.6 

79,964 

49,740 

62.0 

2,406,739 

1,002,109 

41.6 

8,613 

1,101 

12.7 

186,664 

121,994 

65.3 

4,372 

119,161 

15,937 

13.3 

102,317 

14,087 

13.6 

3.S04 

1,048 

37.0 

303 

3,641 

6,524 

702 

10.7 

38,S64 

14,573 

37.4 

58,19S 

21,990 

37.6 

304 

39,414 

3,575 

9.0 

1,731 

444 

99 

22.5 

9,916 

4,239 

42.6 

17,992 

304 

1.6 

57,350 

26,841 

46.7 

510 

1,914 

1 

.1 

169 

172 

101.7 

1,693 

115 

179 

222,874 

38,256 

17. i 

11,030 

150 

1.3 

898,096 

265,429 

29.5 

7,092 

11,507 

197,901 

3,006 

1.5 

4.790 

307 

329 

11,546 

14,442 

771 

6.4 

131,321 

5S,321 

44.4 

1.695 

117 

9,502 

25,148 

12,145 

48.1 

30,116 

838 

2.7 

54,778 

31,650 

57.8 

4,815 

1,619 

462 

336 

5,565 

3,141 

516,222 

107,038 

20.7 

Plate  Glass. 
American  Casualty,  Reading. 
Union  Casualty,  Philadelphia 


9,331 

15,280 


2,730  29.2 

5,508  36.0 


.Etna  Accident  and  Liability,  Hartford . 

Casualty  Company  of  America,  New  York . 

Employers  Liability,  London . 

Fidelity  and  Deposit,  Baltimore . 

Fidelity  and  Casualty,  New  York . 

Georgia  Life,  Macon . 

Globe  Indemnity,  New  York . 

Great  Eastern  Casualty,  New  York . 

London  and  Lancashire  G.  and  A.,  Toronto.... 

Lloyds  Plate  Glass,  New  York . 

Massachusetts  Bonding,  Boston . 

Metropolitan  Casualty,  New  York . 

Maryland  Casualty,  Baltimore . 


4,871 

5,492 

120 

18,216 

27,829 

44 

1,550 

385 

10 

18,069 

19,499 

24,590 

23,391 


1,546 

31.7 

1,986 

36.1 

170 

141.6 

7.722 

42.4 

9,225 

33.0 

322 

20.7 

167 

43.3 

5,739 

3L7 

2, ISO 

11.1 

8,458 

34.4 

10,256 

43.8 

}  Includes  surety.  §  Reinsured  Pennsylvania  business  in  Fidelity  and  Deposit. 


In  addition  to  the  States  shown  herewith,  complete  statistics  for  all  the  States  and  Territories  and  Canada  will  be  found  in 
The  Insurance  Year  Book,  Life,  Casualty  and  Miscellaneous  Volume,  ready  early  in  July.  Price,  $6. 


28 


MONTHLY  CASUALTY  AND  SURETY  SUPPLEMENT. 


Thursday 


MISCELLANEOUS  INSURANCE  BY  STATES— Continued. 


MISCELLANEOUS  INSURANCE  BY  STATES— Continued. 


Name  and  Location  of  Company. 


Pennsylvania — Cont. 

Plate  Glass— Cont. 

New  England  Casualty,  Boston . 

New  York  Plate  Glass,  New  York.  . . 

New  Amsterdam  Casualty,  New  York... 
New  Jersey  Fidelity  and  P.  G.,  Newark. 
Ocean  Accident  and  Guarantee,  London. 
Pacific  Coast  Casualty,  San  Francisco  ||. 

Prudential  Casualty,  Indianapolis . 

Preferred  Accident,  New  York . 

Royal  Indemnity,  New  York . 

U.  S.  Fidelity  and  Guaranty,  Baltimore.. 
United  States  Casualty,  New  York . 


Totals 


.  Steam  Boiler. 

American  Casualty,  Reading  . 

Casualty  Company  of  America,  New  York. 

Employers  Liability,  London  fi. . 

Fidelity  and  Casualty,  New  York.. . 

Georgia  Life,  Macon . 

Globe  Indemnity,  New  York . 

Hartford  Steam  Boiler,  Hartford. ......... . 

London  Guarantee  and  Accident,  London. 

Maryland  Casualty,  Baltimore . . . 

Ocean  Accident  and  Guarantee,  London... 

Royal  Indemnity,  New  York . 

Travelers  Indemnity,  Hartford . 

United  States  Casualty,  New  York . 


Totals 


Burglary  and  Theft. 
American  Casualty,  Reading...... 

Union  Casualty,  Philadelphia . 


American  Bonding,  Baltimore. .......  . . 

yEtna  Accident  and  Liability,  Hartford . 

American  Fidelity,  Montpelier. ... . . . ... ...  ■ 

Casualty  Company  of  America,  New  York. 

Employers  Liability,  London . 

Fidelity  and  Casualty,  New  York . 

Fidelity  and  Deposit,  Baltimore . 

Frankfort  General,  Frankfort . 

Georgia  Life,  Macon  . 

General  Accident,  Perth  . 

Globe  Indemnity,  New  York...... . 

Great  Eastern  Casualty,  New  York . . 

London  Guarantee  and  Accident,  London.. 

Massachusetts  Bonding,  Boston . 

Maryland  Casualty,  Baltimore . 

National  Surety,  New  York . 

New  England  Casualty,  Boston. . . . 

New  Amsterdam  Casualty,  New  York. . 

New  Jersey  Fidelity  and  P.  G.,  Newark - 

Ocean  Accident  and  Guarantee,  London... 

Pacific  Coast  Casualty,  San  Francisco . 

Prudential  Casualty,  Indianapolis . 

Preferred  Accident,  New  York .  . 

Royal  Indemnity,  New  York . 

Southwestern  Surety,  Denison..... . 

U  S  Fidelity  and  Guaranty,  Baltimore  — 
United  States  Casualty,  New  York . 


Totals 


Credit. 

American  Credit  Indemnity,  New  York. . . 
London  Guarantee  and  Accident,  London. 
Ocean  Accident  and  Guarantee,  London.. 


Totals 


Premiums 

Received. 

Losses  Paid. 

KatiO  Oi^ 

Losses  Paid 

to 

Premiums. 

% 

$ 

% 

118 

3L2 

31,732 

9,912 

1,682 

1,012 

60.1 

10,299 

3,117 

30.2 

3,730 

1,803 

4S.3 

389 

64 

16.4 

5,503 

1,347 

24.4 

434 

114 

26.2 

5,190 

1,412 

27.2 

2,766 

37 

1,716 

62.0 

230,557 

76,506 

33.1 

3,136 

376 

11.9 

8,760 
—  28 
55,363 

19 

18,672 

144,880 

3,392 

41,315 

75 

.8 

2,884 

52.0 

11,214 

7.7 

1,057 

2.5 

9,388 

1,374 

14.6 

6,329 

13  133 

360 

5.6 

7,378 

17 

.2 

311,793 

| 

17,357 

55.6 

3,428 

1,405 

40.9 

708 

2,351 

332.0 

15,678 

4,443 

28.2 

9,4S1 

2,127 

22.4 

11,533 

5,826 

50.5 

1,597 

318 

19.9 

26,549 

7,894 

29.7 

38,414 

17,716 

46.1 

6,023 

810 

13.4 

2,297 

49 

476 

20.7 

20,300 

10,781 

53.1 

6.46S 

1,729 

26.7 

2,173 

2,047 

94.2 

12,665 

5,676 

44.  § 

3,776 

1,058 

28.3 

27,108 

6,293 

23.2 

362 

2,272 

627.3 

553 

22  A 

1,403 

316 

2,309 

451 

19.5 

8,015 

313 

3.9 

1,044 

80 

7.6 

1,388 

155 

11.5 

3,06S 

504 

16.4 

5,403 

735 

13.6 

22 

.... 

27,115 

11,581 

42.7 

6,219 

525 

8.4 

245,148 

77,882 

31.7 

73,669 

49,545 

67.2 

45,667 

37,376 

81.8 

51,994 

36,507 

70.2 

171,330 

123,428 

71.4 

Name  and  Location  of  Company. 


Pennsylvania— Cont. 
Sprinkler. 

/Etna  Accident  and  Liability,  Hartford. 

Maryland  Casualty,  Baltimore . 

United  States  Casualty,  New  York . 


Totals 


Fly-Wheel. 

yEtna  Accident  and  Liability,  Hartford . 

Casualty  Company  of  America,  New  York. 

Fidelity  and  Casualty,  New  York . 

Hartford  Steam  Boiler,  Hartford . 

Maryland  Casualty,  Baltimore . 

Royal  Indemnity,  New  York . 

Travelers  Indemnity,  Hartford . 


Totals 


Automobile  Property  Damage. 

American  Casualty,  Reading . 

Union  Casualty,  Philadelphia . 

Aitna  Accident  and  Liability,  Hartford.... 

American  Fidelity,  Montpelier . 

Commercial  Casualty,  Newark  ............. 

Casualty  Company  of  America,  New  York. 

Employers  Liability,  London . . 

Fidelity  and  Deposit,  Baltimore . 

Frankfort  General,  Frankfort . 

Georgia  Life,  Macon  . 

General  Accident,  Perth . 

Globe  Indemnity,  New  York . - 

London  Guarantee  and  Accident,  London. 

Massachusetts  Bonding,  Boston . 

Maryland  Casualty,  Baltimore . 

New  England  Casualty,  Boston...... . 

Ocean  Accident  and  Guarantee,  London... 
Pacific  Coast  Casualty,  San  Francisco  ||.... 

Prudential  Casualty,  Indianapolis . 

Preferred  Accident,  New  York . 

Royal  Indemnity,  New  York . 

Standard  Accident,  Detroit  . 

Southwestern  Surety,  Denison  . 

Travelers  Indemnity,  Hartford . 

U.  S.  Fidelity  and  Guaranty,  Baltimore... 
United  States  Casualty,  New  York . 


Totals 


Workmen’s  Collective. 

Employers  Liability,  London.... . 

Fidelity  and  Casualty,  New  York . 

Fidelity  and  Deposit,  Baltimore........... 

London  Guarantee  and  Accident,  London. 

Maryland  Casualty,  Baltimore......... . 

Ocean  Accident  and  Guarantee,  London.. 

Standard  Accident,  Detroit  . 

Travelers,  Hartford  . ••••• . 

United  States  Casualty,  New  York . 


Totals 


Teams  and  Vehicle  Damage. 
American  Fidelity,  Montpelier. • 
Casualty  Company  of  America,  New  York. 


Totals 


Physicians’  Defense. 
Maryland  Casualty,  Baltimore . 

Aggregates  (Pennsylvania)  . 


Premiums 

Received. 

Losses  Paid. 

Kauo  ot 

Losses  Paid 

to 

|  Premiums. 

$ 

3,402 

7,172 

2,552 

% 

276 

6,700 

% 

8.1 

93.4 

13,126 

6,976 

53.1 

252 

593 

10,749 

4,178 

483 

ii.5 

1,832 

20 

246 

17,870 

483 

2.7 

11,947 

13,603 

11.3 

36,381 

17,307 

47.5 

43,105 

11,457 

26.5 

7,042 

6,689 

94.9 

4,472 

598 

13.3 

1,881 

144 

7.6 

64,230 

1S.691 

29.1 

14,481 

6,052 

41.7 

683 

368 

53.8 

3,074 

2 

.1 

31,863 

9,654 

30.3 

9,573 

8,623 

90.0 

25,437 

4,586 

18.0 

1,042 

1,051 

100.8 

10,027 

2,590 

25.8 

334 

377 

112.8 

11,669 

5,605 

48.0 

2,863 

1,197 

41.8 

3,188 

400 

12.5 

6,188 

831 

13.4 

27,591 

7,919 

28.7 

13,883 

2,283 

16.4 

308 

2(h5 

63,271 

13,011 

3,474 

996 

28.6 

1,223 

473 

38.6 

399,230 

134,507 

33.6 

88 

1,907 

1,156 

60.6 

348 

1  . 

144 

28 

19.4 

4,953 

1,815 

36.6 

66 

75 

59,341 

38,777 

65.3 

884 

224 

25.3 

67,740 

42,066 

.... 

84 

133 

14 

io‘.5 

217 

14 

6.4 

1,624 

501 

30.8 

S, 936, 042 

3,442,370 

38.5 

1!  Reinsured  steam  boiler  business  in  Hartford  Steam  Boiler. 

New  England. 


Reinsured  in 


|  Reinsured  in  New  England. 


In  addition  to  the  States  shown  herewith,  complete  statistics  lor  all  the  States  and  TemWs  and  Canada 
The  Insurance  Yea,  Book.  Life,  Casualty  and  Miscellaneous  Volume,  ready  early  in  July.  Pr.ce,  $6. 


will  be  found  in 


Writing  all  forms  of  Bonds,  Plate 
Glass,  Burglary,  Automobile,  Liabil¬ 
ity,  Accident  and  Health. 


Direct  Agency  Contracts  to  men  of 
character  and  ability. 


General  Offices 
First  National  Bank  Building 
Fort  Worth,  Texas 

Surplus  to  Policyholders  over  $600,000.00 


Special  agents  to  assist  you  in  de¬ 
veloping  your  territory. 


£>V 


N! 


✓FRSITY  OF  ILLINOIS 
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Number  26. 

New  York,  Thursday,  June  26,  1913. 

1  Subscription,  $4.00  per  Annum. 

J  Single  Copies,  25  Cents. 

CONTINENTAL  INSURANCE  COMPANY 

OF  NEW  YORK 


A  wise  agent  makes  his  strongest  company  his  leader.  That  company  is  certain 

to  be  the  Continental. 


HOME  OFFICE  WESTERN  OFFICE 

80  MAIDEN  LANE,  NEW  YORK  332  SOUTH  LA  SALLE  STREET,  CHICAGO 

HENRY  EVANS,  President 


FEDERAL  LIFE 


Medico  Actuarial 
Mortality  Investigation 

Volume  II  Now  Ready 

**  *™'  1  "*•  .—I.  , 

CONTENTS 


AN  enterprising,  progressive,  thirteen- 
year-old  Life  Insurance  Company, 
issuing  all  Standard  Forms  of  LIFE, 
ACCIDENT  and  HEALTH  Insurance, 
some  with  TOTAL  DISABILITY  and 
DOUBLE  INDEMNITY  Provisions. 


Influence  of  Build  on  Mortality  among  Men. 
Causes  of  Death  among  Men. 

Mortality  among  Women. 

Influence  of  Build  on  Mortality  among  Women. 
Causes  of  Death  among  Women. 

Mortality  among  North  American  Indians,  Negroes, 
Chinese  and  Japanese  in  North  America. 


Exceptional  opportunities  for  ABLE 
men  desiring  to  form  PERMANENT 
connections. 


-  IF  INTERESTED,  ADDRESS  - 

ISAAC  MILLER  HAMILTON,  President 
CHICAGO 


Price  of  Volume  II,  $10. 


CONTENTS  OF  VOLUME  I 

Introduction. 

Statistics  of  Height  and  Weight  of  Insured  Persons. 

Rates  or  Mortality  to  be  used  as  a  standard  of  Expected  Deaths. 

Price  of  Volume  I,  $2.50 

THE  SPECTATOR  COMPANY 

Sole  Selling  Agents  for  the  United  Stales  and  Canada 

135  William  Street  New  York 
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Add  to  your  income  by  writing  Accident  and  Health 
Insurance  for  the 

STANDARD  LIFE 

OF  PITTSBURGH 

Look  in  the  Pocket  Index  and  see 
how  the  Standard  is  growing. 

Live  men  want  a  live  company. 

Our  salesmen  make  money. 

Write 

FRANK  A.  WESLEY 

(Vice-President  and  Director  of  Agencies) 

For  Particulars 

Home  Office : 

JENKINS  ARCADE  BUILDING,  PITTSBURGH,  PA. 


OUR 

New  Premium  Waiver 

and  Disability  Policy 

will  solve  ALL  your  competition 
troubles.  We  need  a  few  good 
agents  to  help  us  introduce  it. 
Home  office  connection 

THE 

Capitol  Life  Insurance  Co. 

OF  COLORADO 

THOS.  F.  DALY,  Pres.  DENVER,  COLO. 


A  NEW  BOOK 


“The  Leading  Fire  Insurance  Company  of  America 


Cash  Capital  •  -  •  $5,000,000.0® 

WM.  B.  CLARK,  President 

V  ice-Presidents: 

HENRY  E.  REES  A.  N.  WILLIAMS 

E.  J.  SLOAN.  Secretary 
Assistant  Secretaries: 

E.  S:  ALLEN  GUY  E.  BEARDSLEY  RALPH  B.  IVES 
W:  F.  WHITTELSEY.  Jr..  Marine  Secretary 


Equitable  Commission  (the  top) 
Texas  Territory  (choice) 
Equitable  Policies  (very  liberal) 

ASK 

THE 

EQUITABLE  LIFE  INSURANCE 
COMPANY  of  TEXAS 

SAN  ANTONIO 


District  Managers  and  Local  Agents 


QUESTIONS  AND  ANSWERS 

on  the 

NATIONAL  ELECTRICAL  CODE 

By  T.  S.  McLOUQHLIN 

A  Key  and  Index  to  the  Official  Code 

What  does  the  code  require?  You  have  to  answer  that  question  every  day. 

"^?4o w^^ionestly ,*03^ you^sdways <be* sure  of  just  what  the  code  requires?  We  know 

VeHence  thisYook  To  give  you  in  simple  English  the  kind  of  questions  you  meet 
ev«y  day  To  give  you  a  sample.  direct  and  correct  answer.  To  give  you  also, 
the  exact  code  reference  so  that  you  can  show  the  inspector.  after 

Every  question  is  carefully  indexed  so  that  you  can  locate  the  fact  you  are  alter 

n  Every  fire  insurance  inspector  or  surveyor  should  Possess  a  copy  "sformerl— oiTts^de 
Contents-  There  are  nine  main  divisions:  Generators  transformers  uu 
Works — Signalling  Systems— Lighting— Inside  Works— Electric  Railway  Systems 

"^Tables':  “.Section  9  has  32  tables.  They  give  in  convenient  form  for  ready  refer 
.....  Capacities  of  wires:  Wire  requirements  for  all  classes  of  work,  insulation 
Tests;  Requirements  for  Conduit  Wires;  Flexible  Cords;  Fixture  Wires;  Theatre 
cables;  elevator  cables;  etc.,  etc.  .... 

The  latest  rules  for  Resuscitation  are  included. 

PRICE,  PER  COPY,  IN  FLEXIBLE  LEATHER  BINDING,  $1.00 


Favorable  Attention  is  essential  in  a  succesful 
canvass.  We  have  the  Policy  contracts  which 
Secure  Attention  and  Hold  the  prospect,  and  which 
will  Interest  him  until  you  get  Action. 

We  want  a  few  District  Managers;  men  who  can 
produce  and  organize  a  local  agency  force. 

600  Stockholders  and  thousands  of  good  leads 
through  them. 

Inexperienced  Men 

Our  system  of  handling  young  men  who  are  desirous 
of  engaging  in  the  Life  Insurance  business  is  un¬ 
excelled.  Write  for  information. 

OlDusmmtiu?  Htfe  Shtsurmur  Co. 

of  JhtMatta 


Address  all  orders  to 

THE  SPECTATOR  COMPANY 


Chicago  Office: 

Insurance  Exchange 


135  William  Street, 
NEW  YORK 


Head  Offices: 

J.  W.  FITZ  GIBBON 
Vice-Pres.  and  General  Manager 
South  Bend,  Indiana. 


South  Bend 

J.  G.  A.  BOYD.  Supt.  of  Agents 
518  Hume-Mansur  Bldg. 
Indianapolis.  Ind. 
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THE 


HOME  LIFE  INSURANCE  COMPANY 


OF  AMERICA 


416-418-420  WALNUT  STREET, 


Our  Policies 
Contain 
all  tbe 


Talking  Points 


PHILADELPHIA 

WEEKLY 

MOJNTtiLY 

and 

ORDINARY 


COME  WITH  US! 

We  Will  Pay  You  What  You  are  Worth 


BASIL  S.  WALSH 

President 


JOS.  L.  DURKIN 

Secretary 


EDW.  P.  MADDEN 

Treasurer 


CLIFFORD  R.  ALLEN, 

President 


R.  J.  EVANS, 

Secretary 


901 


of  the  lives  insurable  in  the 

STATE  OF  FLORIDA 

are  uninsured 

If  you  would  like  to  help  decrease  that  percentage 

write  to 

F.  C.  BURNHAM,  Qenl.  Mgr.  Ins.  Dept. 

OUR  HOME  LIFE  INSURANCE  COMPANY 

601=611  Dyal  Upchurch  Building 

JACKSONVILLE,  FLORIDA 


Sam  Houston  Life 
Insurance  Co. 

will  assist  a  few  more  good  men 
to  establish  agencies  in  Texas. 

Men  of  experience  or  men  de¬ 
siring  to  take  up  Life  Insurance 
work,  write 

A.  S.  DOERR,  President 

Dallas,  Texas 


A  Book  Worth  Studying 


MALINGERING 

AND  FEIGNED  SICKNESS 

By  SIR  JOHN  COLLIE,  M.D.,  J.P. 

An  interesting  and  lucid  description  of  the  methods  and 
peculiarities  of  the  malingerer.  Methods  of  examination 
for  the  detection  of  malingering  and  simulated  diseases  de¬ 
scribed  fully  and  in  detail. 

Invaluable  to  physicians  and  claim  adjusters  of  accident 
and  health  insurance  companies  in  the  investigation  of 
suspicious  claims. 

PRICE,  bound  in  cloth  $3.20  delivered 

THE  SPECTATOR  COMPANY 


Chicago  Office: 

Insurance  Exchange. 


( Selling  Agents  for  the 
Insurance  World) 


135  William  Street, 
NEW  YORK 


Texas  Life  Insurance  Company 


OF  WACO,  TEXAS 


Has  a  good  opening  for  the  right  man. 

ADDRESS 

I.  J.  MAYFIELD,  Agency  Director 

Home  Office 


Royal  Life 
Insurance 
Company 


is 

NOW 

COMPLETING 

ITS 

ORGANIZATION 


n 

, 


Incorporated  under  the  legal  reserve  laws 
of  Illinois,  capital  $100,000  must  be  de¬ 
posited  with  the  State  of  Illinois  for  the 
protection  of  policyholders. 

All  policies  to  be  registered  by  the  Com¬ 
missioner  of  Insurance  of  Illinois,  and  the 
legal  reserve  to  be  deposited  with  the  State. 


HEAD  OFFICE:  108  South  La  Salle  St. 

ALFRED  CLOVER,  President  CHICAGO 
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EQUITABLE 

ADVANTAGES 

Some  of  the  Good  Things  Enjoyed 
by  Equitable  Representatives 

The  backing  of  one  of  the  largest  and  strongest  finan¬ 
cial  institutions  in  the  world. 

A  Participating  Company. 

A  Prompt  Paying  Company. 

Of  the  5T53  domestic  death  claims  paid  by  the 
Equitable  during  1912,  nearly  98  per  cent,  were 
paid  within  one  day  after  receipt  of  “Proofs  of 
Death.” 

A  Company  whose  policies  are  standard  contracts, 
drawn  to  conform  to  the  insurance  laws  of  New 
York  and  other  States. 

A  Company  issuing  every  desirable  form  of  insurance, 
including  Corporation  Insurance,  Income  Insur¬ 
ance,  Group  Insurance,  Monthly  Premium  Insur¬ 
ance,  Home  Purchase  Insurance,  Joint  Life  In¬ 
surance  and  a  large  variety  of  Annuities. 

A  Company  sufficiently  large  and  strong  to  insure 
applicants  for  large  amounts  under  a  single  policy. 

A  Company  whose  policyholders  include  the  World’s 
Captains  of  Industry,  whose  identification  with 
the  Equitable  is  in  itself  an  endorsement. 

A  Company  whose  canvassing  documents  are  compre¬ 
hensive,  adequate  and  attractive. 

A  Company  engaged  in  a  broad  “conservation  of  life” 
movement — aiming  to  lengthen  the  lives  of  its 
policyholders  as  well  as  insuring  them. 

The  Society  has  openings  in  practically  every  State  for 
energetic  soliciting  agents  of  character  and  ability. 
Address 

The  Equitable  Life  Assurance 
Society  of  the  United  States 

165  Broadway  New  York 


STOP  ‘M  LEAK 

in  your  premiums  or  finances  caused  by 
dishonesty.  Our  special  bond  for  Insur¬ 
ance  Companies  guarantees  absolute  pro¬ 
tection  against  dishonesty  in  any  form, 
either  directly  or  through  connivance  with 
others.  This  bond  contains  only  thirty- 
one  lines,  and  it  is  extremely  liberal  as  to 
its  conditions.  It  is  issued  in  individual 
or  schedule  form  and  covers  Officers,  Em¬ 
ployees  and  all  members  of  the  Field  Force. 

Backed  by  the  Largest  Surety  Com¬ 
pany  in  the  World,  with  an  experience  of 
over  twenty-eight  years;  a  capital  and 
surplus  of  over  $6,000,000,  and  an  agency 
organization  of  over  11,500  local  agencies. 

Write  for  a  specimen  bond. 

Address  our  nearest  agency  or 

SOLICITING  DIVISION 

American  Surety  Company 

of  New  York 

Home  Office,  100  Broadway 
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STATEMENT  JANUARY  I  1913 

CAPITAL 

$2,000,000 

RESERVE  FOR  ALL  OTHER  LIABILITIES 

9,662.027 

NET  SURPLUS 

9.576.398 

ASSETS 

_ 21,238,425 

THE  BRITISH  INSURANCE  YEARj  BOOK,  1913 

An  Excellent  reference  work  covering  Legal  Matters;  Interest  Tables;  Foreign  Moneys; 
Mortality  Tables;  Wage  and  Expense  Tables;  Chronological  History  of  Insurance;  A.  B  C. 
Directory  of  Insurance  Companies,  with  Addresses,  Classes  of  Business  Transacted,  Officers 
Names,  etc.;  Who’s  Who  in  the  Insurance  World;  Tables  Showing  Financial  Standing  and 
Business  of  Insurance  Companies  of  All  Classes;  Life  Premium  Rates,  etc. 

Price,  per  copy,  in  cloth  binding,  $2.50. 

THE  SPECTATOR^  COMPANY 

Chicago  Office  {Sole  Selling  Agents )  135  Willi am[Street 

INSURANCE  EXCHANGE  NEW2YORK 


American  Life  and  Annuity  Co. 

Atlanta,  Georgia. 

Now  licensed  in  Georgia.  Contemplating  entry  to 
several  southern  states.  Attractive  District  and  State 
Agencies  now  open  to  live,  active  producers. — Address 

HOME  OFFICE: 

3d  Floor  Forsythe  Building,  Atlanta,  Ga. 


June  26,  1913 
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Frankfort  General  Insurance  Co.,  New  York. 
Fraternal  Protective  Association,  Boston . 

Gem  City  Life  Insurance  Co.,  Dayton . 
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THE  GUARANTY  LIFE  INS.  CO. 


DAVENPORT,  IA. 


Life,  Health  and  Accident  Insurance 

Honest  Contracts  sold  by  honest  men  by  honest  methods 
Exceptional  opportunities  for  good  men 

L.  J.  DOUGHERTY,  Secfy.  and  Mgr. 


Insurance  for  Heavy  Values 

BUSINESS  PROSPECTS  ARE  IMPROVING 
GOOD  CROPS  MEAN  MORE  INSURANCE 
GIVE  YOUR  CUSTOMERS  POLICIES  in  the 

Individual  Fire  Underwriters 

of  St.  Louis 

W.  H.  MARKHAM  &  CO.,  Managers 


Information  Write  for  sample  of  the  easiest  policy  to  sell. 

Wont  WE  need  several  agency  men 

Hurt  Vou  Sure  promotion  as  soon  as  you  are  qualified 

QUIT  TRAILING  AND  TRY  LEADING 

LOUISIANA  STATE  LIFE  INSURANCE  COMPANY 

SHREVEPORT,  LA. 


J.  F.  WELLINGTON, 

Supt.  Agents 


W.  T.  CRAWFORD, 

President 


L.  D.  PREWITT, 

Vice-Pres.  and  General  Manager 
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The 

State  Life  Insurance 
Company 

INDIANAPOLIS 

Not  The  Oldest; 

Not  The  Largest; 

Just  The  Best 


Good  Territory  and  Remunerative 
Contracts  for  Men  Who 
can  “Do  Things.” 

ADDRESS 

CHARLES  F.  COFFIN,  2nd  Vice-Pres. 

1231  STATE  LIFE  BUILDING 


L 


HOME  LIFE  INSURANCE  COMPANY 

OF  N  EW  YORK 

_ jhe  Fifty-third  Annual  Statement  of  the  Home  Life  Insurance  Company,  of 

which  Geo.  E.  Ide  is  President,  shows  that  most  satisfactory  progress  has  been  made 
during  the  past  year;  that  the  gain  in  insurance  in  force  is  over  five  and  °ne-hali 
millions,  the  amount  in  force  being  now  nearly  *111 .000.000.  After  providing  for the 
various  funds  for  the  protection  of  the  policy  obligations,  there  remains  upon  a  most 
conservative  basis  of  valuation  a  surplus  of  nearly  two  millions,  over  and  above  the 
fund  of  two  and  one-half  millions  which  is  set  apart  for  deferred  dividends,  an  item 
ordinarily  included  in  the  surplus  account.  The  payments  to  policyholders  during 
the  year  amounted  to  nearly  three  millions,  including  over  half  a  million  dollars  in 
dividends  to  policyholders. — "The  Corn’d  W  Fin'd  Chron.’  1-25-13 

FOR  AGENCY  APPLY  TO 

GEO.  w.  MURRAY,  supt.of  agts. 

256  BROADWAY.  NEW  YORK.  N.Y. 


Monthly  Pension  Copyrighted  Bond 

The  Best  and  Newest  in  Life  Insurance.  A  Pension  to  the 
Insured  if  He  Lives;  to  His  Wife  if  He  Dies;  to  Himself  if 
Totally  Disabled  by  Accident. 

NO  OTHER  COMPANY  SELLS  IT 

LIFE  SERVICE  COPYRIGHTED  BOND  CONTRACT  FOR 
INSURANCE  SALESMAN 

MADE  FOR  PERMANENCY 

THE  LAFAYETTE  LIFE  INSURANCE  COMPANY 

LaFayette,  Indiana  BERTRAM  DAY,  President 


FIRE  AND  TORNADO  INSURANCE 

Southern  States  Fire 

INSURANCE  COMPANY,  Birmingham,  Ala. 

Capital  Stock,  $205,310.00 

D.  E.  MANASCO,  President. 

SUMTER  COGSWELL,  Vice-President  and  Mana*er. 


jr;re>  Tornado  and  Automobile  Insurance 

American  of  Newark 


Chartered  in  1846 


Capital  Stock 
Liabilities 

Special  Reserve  Fund 
Net  Surplus 

Total  Assets 


S  1.000,000.00 
5.431.072.05 
300.000.00 
3.135.102.52 

S9.866. 174.5  ( 


P.  L.  HOADLEY,  Preset. 

C.  E.  SHELDON.  V.  Pres’t.  C.  W.  HAILEY.  Sec  y. 

F.  HOADLEY,  Ass't  Sec’y- 


FIRST-CLASS  PRODUCERS 


WANTED  BY 


Oregon!  if e 


PORTLAND 

OREGON 


The  Only  Life  Insurance  Company 

“EXCLUSIVELY  OREGON” 

Address  L.  SAMUEL.  General  Manager 


INTER-MOUNTAIN 
Life  Insurance  Company 

500  Stockholders  in  Utah  and  Surrounding  States. 

Our  Double  Indemnity  and  Permanent  Disability  Policies 
appeal  to  the  thoughtful,  considerate  man. 

Many  of  our  Representative!  are  making  *500  to  $1500  per  month. 

WRITE 

HOME  OFFICE: 

Atlas  Block,  Salt  Lake  City,  Utah 

J  O.  CARTER.  General  Manager 


THE  LADIES  OF  THE  MACCABEES  OF  THE  WORLD 

GAINED . 4,632  Benefit  Members  In  1912 

ADDED  TO  RESERVE . Over  Eight  Hundred  Thousand  Dollars  in  1912 

A  Safe,  Fraternal,  GROWING  Order  for  Women  Exclusively 

It  is  a  Pioneer  Order  in  55  States  and  Provinces 

2,899  Hives 

$9,987,737  Benefits  Paid 
Annual  Interest,  $250,000 

IT  OIVES  TO  WOMEN 

Safe  Life  Protection;  Whole  Life;  Disability,  or  Term  Protection;  Fraternal  Care; 
Aid  in  Need  and  Welcome  Everywhere;  Education;  Opportunity  for  Self-Expression. 
Join  now  and  enjoy  these  advantages.  Delay  is  expensive. 

For  further  information,  write  to  Miss  Bina  M.  West  Supreme  Commander,  or 
Miss  Frances  D.  Partridge.  Supreme  Record  Keeper,  Worlds  Maccabee  lemple, 
Port  Huron.  Mich 


167,463  Members 
$6,346,735  Funds 


PROFITABLE  POLICIES 

The  Great-West  Life  has  published  a  pamphlet  showing  several  typical  RESULTS 
under  Annual  Dividend  Policies  in  the  State  of  North  Dakota.  Henceforth  these 
Annual  Dividend  Policies  will  be  issued  in  Canada  also  and  Life  men,  looking  tor 
an  exceptional  opportunity,  will  do  well  to  look  into  the  the  Great- West  proposition. 

Address 

THE  GREAT=WEST  LIFE  ASSURANCE  COMPANY 

Head  Office,  -  Winnipeg,  Canada 


June  26,  1913 
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Journal  of  the  Institute  of  Actuaries 

Those  who  are  interested  in  The  Journal  of  the  Institute  of 
Actuaries  of  Great  Britain  will  be  glad  to  learn  that  The 
Spectator  Company  is  now  in  a  position  to  supply  more  or  less 
complete  sets  of  this  work.  The  sets  which  may  be  secured 
are  as  follows: 

One  COMPLETE  SET  from  Volume  I  to  Volume 
46,  inclusive,  bound  in  half  morocco,  up  to  date,  very 
valuable  because  many  volumes  are  out  of  print. 

One  set,  from  Volume  2  to  Volume  46,  inclusive,  half  calf 
binding. 

One  set,  from  Volume  6,  Part  1,  to  Volume  46,  inclusive, 
mostly  bound  volumes,  but  not  entirely  uniform. 

Volume  17,-  to  date,  complete,  except  Part  6  of  Volume  22, 
unbound. 

The  following  odd  volumes  may  also  be  secured:  20,  23,  25, 
26,  28,  30,  32,  33  and  34,  in  parts. 

The  Spectator  Company  solicits  correspondence  with  those 
interested  in  the  purchase  of  any  or  all  of  the  above  works, 
and  will  quote  prices  on  same  upon  application. 


WANTED:  Experienced  Insurance  Bookkeeper  for 
state  and  local  departments.  Apply  by  letter, 
stating  age,  experience  and  salary  wanted  to 
J.  P.  Miller  Company,  Syracuse,  N.  Y. 

Company  ^presentation  TK&antetL 


GENERAL  AGENT 

with  large  acquaintance  and  connections,  wishes  Agency  of 
progressive  Life  or  Casualty  Company,  in  New  York  City  or 
Westchester  County,  N.  Y.  Address,  “B.R.  E.,”  care  of 
The  Spectator,  P.O.Box  1117,  New  York  City,  N.  Y. 

agency  Mants. 


AGENCY  OF  PROMINENT  CASUALTY  COMPANY  WANTED 
FOR  ALLEGHENY  COUNTY 

By  Life  and  Casualty  Insurance  Agent  with  14  years’  experience. 

A  Company  which  provides  Liability  Policy  Contracts  covering  features 
of  sixth  tentative  draft  of  the  proposed  Employers’  Liability  and  Work¬ 
men’s  Compensation  Act  for  the  state  of  Pennsylvania,  wanted 
Address,  "CASUALTY,”  care  of  THE  SPECTATOR,  P.  O.  Box  1117, 

New  York  City,  N.  Y. 


THE  MUTUAL  LIFE  OF  CANADA 


is  the  BEST  COMPANY  on  the  AMERICAN  CONTINENT  for  the  real  live  wire. 

ESTABLISHED  SINCE  1870  and  with  a  record  UNPRECEDENTED  FOR 
PROFITS  TO  POLICYHOLDERS. 


The  following  statement  shows  the  surplus  earnings  of  the  Company  for  the 
past  five  years  compared  with  the  Annual  premiums  received  during  that  period. 


1908  22.36%  1909  24  49%  1910  27.39% 

1911  28.61%  1912  31.16% 

THE  PROGRESSIVE  CITY  OF  MONTREAL  with  a  population  of  nearly 
ONE  MILLION  is  one  of  the  BEST  FIELDS  TODAY  FOR  THE  AGENT. 
We  have  exceptional  openings  for  two  real  live  wires;  write  for  particulars  and  ali 
information. 


T.  JONES,  Manager,  “Star  Bldg.,”  Montreal,  Can. 


CONFIDENTIAL 

negotiations  conducted  personally  by  me  anywhere  in  the  United  States 

If  you  want  to  buy,  sell  or  absorb  a  BANK  or  INSURANCE 
COMPANY,  send  for  me.  I  will  make  preliminary  negotiation 
secretly  and  diplomatically.  Everything  confidential  in  my  office 
All  negotiations  are  made  by  me  personally. 

E.  A.  GRANT,  901  Garfield  Building,  Cleveland,  Ohio 


Hoencp  Wants. 


BEGINNING  JUNE  1,  1913 

THE  EQUITABLE  LIFE 
OF  IOWA 

Offers  a  New  Series  of  Policies, 

Revised  and  Liberalized  in  important  respects: 

Dividends  on  Payment  of  Second  Annual  Premium. 
No  Restrictions  on  Travel. 

Participating  Instalments. 

(Same  payable  monthly,  if  desired.) 

Incontestable  After  One  Year. 
Accelerative  Features. 

Also,  New  Monthly  Income  Policy  for  Stated  Amount. 
Limit  of  Risk  on  One  Life  Increased. 

Good  Territory  for  Reliable  and  Successful  Men. 

Address  Home  Office,  Des  Moines 


WANTED,  SUPERINTENDENT  OF  AGENCIES 

for  an  Illinois  Life  Company.  A  life  position  for  the 
right  man.  Only  men  with  experience  and  good  ref= 
erences  need  apply.  Address  “B.  P.,”  care  of  THE 
SPECTATOR,  P.  O.  Box  1117,  New  York  City,  N.  Y. 

STOCK  CASUALTY  COMPANY  entering 
Illinois,  Indiana,  Missouri  and  other  States  want 
State  Managers.  Salaried  Positions.  Young 
energetic  men  with  good  records  and  some  cas¬ 
ualty  experience  desired.  Address  R.  R.  S.,  Care 
of  The  Spectator,  P.  O.  Box  1117,  New  York 
City,  N.  Y. 

State,  District  and  Local  Agents  Wanted 

Especially  in  Illinois,  Iowa,  Wisconsin,  Kansas, 

Ohio,  Pennsylvania  and  Tennessee,  by  a 

Live  Company  with  Up-To-Date  Policies 


FARMERS  NATIONAL  LIFE  INSURANCE  CO. 
OF  AMERICA 

New  Gibbons  Building  Chicago,  Ill. 

~  REAL  IVYOMEV 

That’s  what  Real  Stocksalesmen  can  make  selling 

OLD  DOMINION  LIFE  STOCK 

in  Virginia  and  West  Virginia.  You  can,  too — if  you  are  ALIVE — and 
will  HUSTLE. 

Success  is  a  shy  goddess — but  we  help  you  hunt  her.  Snappy 
Literature — Best  contract  ever — One  Hundred  Subscribers — Only  two 
Life  Insurance  Companies  in  State,  and  no  other  organizing.  If  stock 
can  be  sold  anywhere  it  is  here.  Do  you  want  to  get  in  ?  Drop  in  or 
write. 

OLD  DOMINION  LIFE  INSURANCE  CO., 

BOONE,  SPRAGUE  &  CO.,  Fiscal  Agents  Norlolk,  Va. 
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Hflencp  imiants 
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An  Eastern  Company  desires 
to  contract  with  three  men  who 
have  had  experience  in  handling 
territory  and  producing  business. 
Salary  positions  to  the  right  men. 
Territory— Illinois,  Ohio  and  In¬ 
diana.  Full  information  in  first 
letter.  Address,  “Organizer,” 
care  of  The  Spectator,  P.  O.  Box 
1117,  New  York  City,  N.  Y. 


Splendid  opportunities  for  live  Life  or 
Health  and  Accident  salesmen  under  the 
best  climatic  conditions  on  earth. 


Address  “BUSINESS” 

care  of  The  Spectator,  P.  O.  Box  1117, 
New  York  City,  N.  Y. 

An  interesting  proposition  to  those  carrying 

FRATERNAL  INSURANCE 

Liberal  Commission  to  Agents 

AMERICAN  SERVICE  UNION,  220  Broadway,  N.  Y.  City 


FEDERAL 

Income  over 

$400,000.00 


Live  men  will  be  helped  in  establishing 
permanent  incomes 


CASUALTY 


Big  Commissions  or 
Profit-sharing 
Contracts 


MAKE  BIG  MONEY 

splendid  opportunity 

WESTERN  COMPANY,  VIRGIN  TERRITORY 
LIFE  AGENTS 

Address  “  OPPORTUNITY,”  care  of  The  Spectator 
P.  O.  Box  1117,  New  York  City,  N.  Y. 


Capital  and  Surplus  over  Liberal  POIU  D  A 

$300,000.00  Policies  VL/ITir  r\l  M  I 

DETROIT.  MICH. 


THEIS  BROS. 

25-27-29-  West  Market  Street,  Wilkes-Barre,  Pa. 
GENERAL  AGENTS  FOR  PENNSYLVANIA 
excluding  Allegheny  and  Philadelphia  Counties 
German  Fire  Insurance  Company,  Pittsburgh  ;  German-American  Insurance  Company 
Pittsburgh ;  Keystone  Underwriters,  Pittsburgh. 

United  States  Lloyds  Automobile  Department 
AQENTS  WANTED  In  all  protected  Towns  and  Cities 


Insurance  Xawpers. 


Reliable  Life 
Assurance  Company 


We  want  State  Managers,  Field  Superin¬ 
tendents,  District  Managters  and  General 
Agents.  We  have  liberal  contracts  to  offer 
men  of  character  and  ability.  Address 

HOADLEY  &  MILLER 

General  Managers 


401  to  412  PENNWAY  BUILDING  INDIANAPOLIS,  INDIANA 


NOTICE 

to  Stock  Salesmen  and  Fiscal  Agents 


J-JENRY  W.  BULLOCK, 

Attorney-At-Law 

SUITES  415-416  LAW  BLDG.,  INDIANAPOLIS,  IND. 

Corporation  and  Insurance  Law,  Life  Liability  Etc 
Practice  in  all  State  and  Federal  Courts. 

References— Fidelity  Trust  Co..  W.  H.  O’Brien.  Auditor  of  State.  Indianapolis 


IRELAND 

GEORGE  McILDOWIE  tic  SONS,  Attorneys-at-Law,  Belfast,  Ireland. 

Refer  to  Equitable  Life,  Mutual  Life,  New  York  Life,  Metropolitan,  Aitna  Life,  John  Hancock. 
Mutual,  Illinois,  Life  Boston  Mutual,  and  American  Consul  at  Belfast.  Cables:  Macildowie  Belfast 


prominent  Haento  ant)  Brokers. 


I  EON  IRWIN  &  CO.,  Inc.  New  Orleans,  La. 

^  General  Agents  Louisiana  and  Mississippi 

TWENTY  YEARS’  EXPERIENCE 
Ham  burg- Bremen  Fire  Insurance  Company  of  Hamburg,  Germany 
Stuyvesant  Insurance  Co.  of  New  York  Western  Empire  of  Spokane 
National  Lumber  Ins.  Co.  of  Buffalo.  N.Y.  Frankfort  General  In9.  Co.  of  Germany 
Lumber  Insurance  Co.  of  New  York  New  York  Plate  Glass  Ins.  Co.  of  N.  Y 

Maryland  Casualty  Company  (Bonding  Department) 


A  broker,  handling  a  life  proposition,  assuming  stock¬ 
holders  in  insurance  companies,  banks,  etc.  (especially  life 
companies)  are  prospects,  will  pay  reasonably  for  lists  of 
stockholders.  Give  full  particulars,  name  of  company, 
number  on  list,  general  section  where  they  reside,  etc.,  in 
first  letter  and  address  “A.  N.  C.,  Broker,”  care  of  The 
Spectator,  P.  0.  Box  1117,  New  York  City,  N.Y. 


pERCY  B.  DUTTON  ROCHESTER,  N.  Y. 
NEW  YORK  STATE  MANAGER 

HUMBOLDT  FIRE  INSURANCE  CO.  OF  PITTSBURGH,  PA. 
TEUTONIA  FIRE  INSURANCE  CO.  OF  PITTSBURGH,  PA. 
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prominent  agents  anfc  Brokers 


G,  McKAY  MORANT  &  CO. 

INCORPORATED  INSURANCE  BROKERS 

7  QUEEN  VICTORIA  ST.,  LONDON,  E.  C. 

AND  AT  LLOYD’S 

Insurances  and  Reinsurances  of  every  description.  Surplus  Lines  a  Speciality 

Correspondence  Invited  Established  1887. 


\A/  L.  PETTIBONE  &  CO.  General  Agents 

v  v  •  9  CLINTON  STREET,  NEWARK,  N.  J. 

Hawkeye  and  Des  Moines  Fire  Insurance  Company 

PennsyJvania  New  Jersey  Delaware 


actuarial. 


actuarial. 

pRANK  J.  HAIGHT 

CONSULTING 

ACTUARY 

813  HUME- MANSUR  BUILDING,  INDIANAPOLIS,  IND. 

JULIAN  C.  HARVEY 

CONSULTING 

ACTUARY 

CHEMICAL  BUILDING  ST.  LOUIS  MO 


rjAVID  PARKS  FACKLER 

Ex-President  Actuarial  Society 

Edward  B.  Faokler,  i_i _ b_ 

Fellow  Actuarial  Society 

CONSULTING  ACTUARIES 

35  Nassau  Street,  New  York  (Rooms  14-03-4-5' 


R.  HALLIDAY 

CONSULTING 

ACTUARY 

INSURANCE  EXCHANGE  CHICAGO 


\A/ALTER  C.  WRIGHT 

’’  *  Successor  to  Elizur  WriohT 

CONSULTING  ACTUARY 

Thorough  Experience  Accurate  Work 

Examinations  Valuations  Accounts  Systematized 

141  MILK  STREET,  Rooms  948  and  949,  BOSTON,  MASS. 

Western  Union  Code  Cable  Address,  "Actuary.” 


J-JARRIS  E.  VINEBERG 

CONSULTING  ACTUARY,  INSURANCE 
EXAMINER 

Room  1  1  37 

First  National  Bank  Building  CHICAGO 


Casualty  Uneurance  Examiners  ant)  adjusters. 


TWT  M.  DAWSON,  f.  1.  A. 

iVA*  CONSULTING  ACTUARY 

Member  of  the  Actuarial  Society  of  America,  Fellow  of  the  Institute  of  Actuaries 
Member  of  the  Deutscher  Verein  fuer  Versicherungs-Wisserschaft,  etc- 

141  BROADWAY.  NEW  YORK  CITY 


C.  H.  HARBAUGH,  M.  D. 

Accident  and  Health  Claims  Investigated  and  Adjusted  in  Any  Locality 
Many  yearB  successful  experience  in  handling  large  claims  of  this  nature 

Specialty— EXPERT  MEDICO-LEGAL  WORK 

1143  SOUTH  BROAD  ST.  -i-  -t-  PHILADELPHIA,  PA. 


J  H.  NITCHIE 

ACTUARY 

19  SOUTH  LA  SALLE  STREET 

i219  Association  Building 

Telephone.  Central  739  CHICAGO 


pAUL  L.  WOOLSTON 

INSURANCE  EXAMINER,  ACTUARY 
AND  ACCOUNTANT 

MAJESTIC  BLDG.,  DENVER,  COL. 


HW.  BUTTOLPH 

© 

CONSULTING  ACTUARY 

HUME-MANSUR  BUILDING,  INDIANAPOLIS.  IND. 


QONALD  F.  CAMPBELL 

CONSULTING  ACTUARY 

29  SOUTH  LA  SALLE  STREET,  (Room  434)  CHICAGO 

Telephone  Randolph  216 


WILL  BUY  WILL  SELL 


Ohio  National  Life 
North  American  Life 
Amicable  Life 
American  Druggists  Fire 
Camden  Fire  Ins.  Ass’n 


Insurance  Co.  State  Pa. 
American  Bankers  Ins. 

U.  S.  Annuity  &  Life  Ins. 
Ohio  State  Life  Ins. 

Great  Northern  Life  (Ohio) 


We  negotiate  loans  on  all  Fire,  Life  and  Casualty  Stocks.  Write 
for  information  concerning  our  deferred  payment  plan. 


OUR  24  PAGE  MARKET  LETTER  FREE  ON  REQUEST. 


DUDLEY  A.  TYNG 

Specialists  in  Insurance  Stocks 

29  South  La  Salle  St.,  Ground  Floor,  Chicago. 


AMERICAN  ASSURANCE  COMPANY 

PHILADELPHIA. 

REINHOLD  R.  KOCH,  President 

Life,  Accident  and  Health  Insurance 
Insures  Men,  Women  and  Children 

Capital  $325,000.00 — Premium  Income  1912,  $420,000.00 
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INSURANCE: 

A  Practical  Exposition  for  the 
Student  and  Business  Man 

By  T.  E.  Young,  B.A.,  F.R.A.S. 

Second  Edition — Revised  and  Enlarged 

Mr.  Young’s  book  is  a  lucid,  simple  exposition  of  the  principles 
and  practice  of  life,  fire,  marine  and  other  branches  of  insurance, 
specially  adapted  for  the  use  of  the  underwriter,  student  and  business 
man.  It  has  been  adopted  as  a  text-book  by  Yale  University.  In 
the  Second  Edition  the  author  has  taken  pains  to  elaborate  the 
work,  more  particularly  in  reference  to  his  own  views  upon  the 
limitation  of  risks,  while  a  simple  explanation  has  been  furnished  of 
the  force  of  mortality. 

Price,  Second  Edition,  386  pages  -  $2.50 

Insurance  Office  Organization 
Management  and  Accounts 

By  T.  E.  Young,  B.A.,  F.R.A.S.,  and  Richard  Masters,  A.C.A. 

This  book  will  be  found  to  be  a  valuable  guide  to  the  proper 
organization  and  conduct  of  an  insurance  company  In  it  Mr. 
Young  points  out  the  best  methods  to  be  followed  in  the  formation 
and  management  of  an  insurance  company’s  staff,  and  the  most 
systematic  and  economical  administration  of  its  business.  The 
practical  features  relating  to  the  operation  of  a  company  are  com¬ 
prehensively  discussed.  .  .  ,  ,  ,  , 

The  general  principles  of  bookkeeping  are  also  treated  by  Mr. 
Young  and  are  elaborated  in  succeeding  chapters  by  Mr.  Masters. 
The  general,  life,  fire,  marine  and  accident  departments  are  taken  up 
separately,  and  the  necessary  books  and  accounts  illustrated  and 
described  in  detail. 

This  work  should  be  invaluable  to  anyone  contemplating  the  estab¬ 
lishment  of  a  new  insurance  company,  or  who  wishes  to  improve 
present  bookkeeping  methods.  It  contains  146  pages  and  is  bound 
in  cloth. 

Price,  post  paid,  $1.50 

The  Elements  of  Insurance.  By  J.  E.  Eke.  A  book  which  will 
aid  in  a  clear  understanding  of  the  principles  and  practice  of  accident, 
fire,  marine  and  life  insurance. 

Price,  post  paid,  55  cents 

Accountancy.  By  Francis  W.  Pixley.  An  entirely  new  work 
dealing  with  Accountancy  from  a  theoretical  and  practical  point  of 
view.  The  latest  exposition  of  the  science.  318  pages,  cloth. 
Price,  post  paid,  $2.00 

Pitmans  Secretary’s  Handbook.  A  complete  secretary’s  manual 
prepared  by  Herbert  E.  Blain.  It  covers  secretarial  work 
thoroughly  for  public  and  private  institutions  and  for  individuals. 
(Second  Edition,  revised,  omitting  joint  stock  secretaryships,) 
Price,  post  paid,  $1.50 

Encyclopaedia  of  Marine  Law,  By  Lawrence  Duckworth. 
A  knowledge  of  Marine  Law  is  of  the  utmost  importance  to  all 
those  who  are  in  any  way  connected  with  the  shipping  trade,  and 
the  present  volume  draws  together  the  main  parts  of  that  branch 
of  knowledge.  300  pages,  cloth. 

Price,  post  paid,  $2.00 

Office  Organization  and  Management.  By  Lawrence  R.  Dicksee, 
M.Com.,  F.C.A.,  and  H.  E.  Blain.  This  volume  gives  in  detail, 
with  the  aid  of  specially  selected  illustrations  and  copies  of  actual 
business  forms,  a  complete  description  of  management  and  organi¬ 
zation  imder  the  most  improved  and  up-to-date  methods.  315 

pages,  cloth.  _ 

Price,  post  paid,  $2.00 


SOLE  SELLING  AGENTS  of  the  above  works  for  the  Insurance  world 

ADDRESS 

THE  SPECTATOR  COMPANY 


Chicago  Office: 

Insurance  Exchange, 


1 35  William  Street 
NEW  YORK. 


Agents  and  Solicitors 

who  are  subscribers  to  THE  SPECTATOR,  and  who 
wish  to  increase  their  commissions  by  selling 
additional  kinds  of  insurance,  will  be 

Cheerfully  Helped  to  Form  New  Connections 

with  companies  writing 

FIRE,  LIFE,  ACCIDENT,  HEALTH,  LIABILITY, 
LIVE  STOCK,  BURGLARY,  PLATE  GLASS, 
AUTOMOBILE,  FIDELITY,  STEAM  BOILER, 
FLY  WHEEL,  SPRINKLER,  CREDIT,  BANK 
DEPOSIT,  MARINE,  REGISTERED  MAIL,  TOR¬ 
NADO  and  HAIL  INSURANCE.  ::  ::  ::  :: 

While  soliciting  particularly  for  one  class  of  insur¬ 
ance,  the  agent  who  is  posted  and  ready  to  take  appli¬ 
cations  for  other  classes  of  insurance  can  often  get 
them  for  the  asking.  LET  US  AID  YOU 


THE  WAY  OUR  SYSTEM  WORKS 

The  following  is  a  sample  of  the  many  testimonials  received  from 
agents  sending  thanks  for  our  assistance  in  getting  them  agencies: 

THE  SPECTATOR  COMPANY, 

NEW  YORK  CITY. 

Gentlemen:  ...  ... 

Your  communication  under  date  of  Oct.  8,  has  been  received,  for  which  accept  my 
thanks.  Already  we  have  received  correspondence  from  several  companies  mentioned 
in  your  recent  letter,  and  we  trust  before  long  to  be  representing  some  of  those  com¬ 
panies.  Thanking  you  very  kindly  for  your  prompt  effort  in  the  matter,  we  remain. 

Very  truly  yours, 

Morristown,  N.  J.  The  Johnston  Rbal  Estate  Agency. 

THE  SPECTATOR  COMPANY 


Chicago  Office: 

Insurance  Exchange 


135  William  Street, 
NEW  YORK 


MICHIGAN  COMMERCIAL 
INSURANCE  COMPANY 


LANSING,  MICHIGAN 


A  Live  Company  Automobile 

c  w/  Tourist  Baggage 

for  Writing  pjre  ancj  Tornado 


Live  Agents 


Insurance 


GOOD  PLACES  FOR 
MEN  WHO  WORK 


Liberal  Contracts  to  Live  Wires. 
Policies  contain  provisions  for  both 
Natural  and  Accidental  Death. 

NEW  YORK  SAFETY  RESERVE  FUND 

SYRACUSE  -  -  NEW  YORK 

ssxxwwoswmiMsm1************ 


A  NEW  LEAFLET 

ONE  FARMER’S  EXPERIENCE  WITH  LIFE  INSURANCE 

Showing  from  actual  experiences  the  advantages  of  life  insurance  to  farmers.  A  splen¬ 
did  leaflet  for  life  agents  to  place  in  the  hands  of  a  farmer  while  soliciting  him.--Sam- 
ple  copy  10  cents;  100  copies  $3.00;  500  copies  $12.00;  1000  copies  $20.00;  5000  copies 
$80.00;  10,000  copies  $150.00. 

THE  SPECTATOR  COMPANY,  135  William  Street,  New  York 

Chicago  Office.  Insurance  Exchange 
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EXTRA! 

Dividend  Policies 

They  Sell  Themselves 


Average  Individual  Production 
of  Leading  Agents 

$50,000  Per  Month 


Don’t  you  want  to  get  into  the  game  ?  Write  us  and 
we  will  tell  you  more  about  this  new  departure  in  the 
net  cost  of  insurance. 

Operating  in  Georgia,  Alabama,  Florida,  Louisiana 
Tennessee  and  Texas. 

Still  have  some  good  territory  and  reasonable  con¬ 
tracts. 


H.  G.  BOWIE,  President 
LLOYD  DAMRON,  Agency  Director 

CheroKee  Life  Insurance  Co. 

ROME,  GEORGIA 


POCKET  STATISTICS 
Relating  to  the  Insurance  Business 

THE  SPECTATOR  COMPANY 

Has  issued  its  standard  annual  statistical  publications,  as  follows: 


Do  You  Want  to  Better  Your  Condition 
in  the  Insurance  Business  ? 

OUR  LIBERAL  AND  ATTRACTIVE  POLICIES, 
DESIGNED  FOR  MEMBERS  OF  THE  LOYAL 
ORDER  OF  MOOSE,  are  making  our  representatives 
and  Company  successful. 

We  are  opening  the  States  of  Kentucky,  West  Virginia,  Tennessee, 

Ohio,  Michigan,  Illinois,  Missouri  and  Arkansas. 

LIBERAL  AGENCY  CONTRACTS  TO  INSURANCE  MEN 
OF  ABILITY. 

ADDRESS  : 

Liberal  Life  Assurance  Company 
of  Indiana,  anderson,  ind. 

W.  H.  HINTON  ARTHUR  H.  JONES 

Secretary  and  Actuary  President  and  General  Counsel 


New — unique — forceful — interesting 

PLAIN  REASONS 

Why  One  Should  Engage  in  the 
Business  of  Life  Underwriting 
By  CHARLES  WARREN  PICKELL 

Author  of  “Some  PLAIN  HINTS  to  Life  Insurance  Solicitors 

OFFICIAL  or  field  worker,  veteran  or  recruit,  advocate  or  critic  will 
fird  this  book  replete  with  suggestions  well  suited  to  instruct  and 
encourage.  The  author  has  written  it  in  a  conversational  style, 
abounding  in  laconic  phrases,  pointed  proverbs,  and  common  sense 
paragraphs, — keeping  close  to  his  text  from  start  to  finish. 

PLAIN  REASONS  makes  a  handsome  appearing  book  of  over 
100  pages,  handsomely  printed  on  good  quality  of  paper  and  bound  in 
a  form  adapted  to  pocket  use. 

Price,  flexible  leather  binding,  $1.00;  bound  in  card  board,  76  cents. 


THE  FIRE  INSURANCE  POCKET  INDEX,  showing  the  condition  of 
the  principal  stock  fire  insurance  companies  in  comparative  form 
for  ten  years.  Now  Ready. 

THE  LIFE  INSURANCE  POLICYHOLDERS’  POCKET  INDEX,  showing 
the  financial  condition  and  business  transactions  of  American  and 
Canadian  life  insurance  companies  in  comparative  form  for  five 
years.  Now  Ready. 

POCKET  REGISTER  OF  LIFE  ASSOCIATIONS,  showing  the  condition 
and  business  stipulated  premium  assessment  and  fraternal  associa¬ 
tions;  comparative  tables  for  five  years.  Now  Ready. 

THE  POCKET  REGISTER  OF  ACCIDENT  INSURANCE,  showing  the 
condition  and  business  of  stock  and  assessment  accident  insurance 
companies  and  associations  transacting  personal  accident  insur¬ 
ance;  comparative  tables  (or  five  years.  Now  Ready. 

THE  HANDY  CHART  OF  CASUALTY,  SURETY  AND  MISCELLANEOUS 
INSURANCE  COMPANIES  IN  AMERICA,  showing  the  condition 
and  business  of  77  companies  transacting  various  classes  of  busi¬ 
ness  in  comparative  form  for  ten  years.  Now  Ready. 

The  above  publications  contain  the  statistics  of  the  companies,  compiled  from 
official  reports,  and  include  the  transactions  of  1911.  The  tables  are  made  up  in 
convenient  pocket  form,  having  serviceable  manila  covers,  and  are  invaluable  to 
insurance  men  of  all  classes  for  ready  reference.  These  publications  are  frequently 
spoken  of  as  “Spectator  Charts,”  and  have  become  standard  authority  because  of 
their  trustworthiness  and  the  convenient  manner  in  which  they  ate  made  up. 

PRICES 


THE  SPECTATOR  COMPANY 

Chicago  Office:  135  William  Street, 

Insurance  Exchange  NEW  YORK 


JAMES  F.  JOSEPH,  -  Vice-President  and  Managing  Underwriter 
HOME  OFFICE:  -  115  North  Pennsylvania  St.,  Indianapolis,  Ind. 


Cash  Capital  =  =  $850,000.00 

Net  Surplus  above  Liabilities  =  =  $473,580.69 

Surplus  to  Policyholders  =  $1 ,323,580.69 

EASTERN  DEPARTMENT 

3  Abell  Building  Baltimore,  Md. 

POOR,  SELDEN  &  VAN  NESS 


TERMING 


- -  Fire, - 

Insurance  Company 


Manila  Cover  -------....25  cts. 

Leather  Cover- . -50  cts„ 


THE 

Chicago  Office: 

Insurance  Exchange, 


SPECTATOR  COMPANY 

135  William  Street, 
NEW  YORK 


MANAGERS 

Have  Jurisdiction  Over  and  Promptly  Adjust  all  Losses  in  the  States 
of  New  York  (outside  of  New  York  City),  Pennsylvania,  New  Jersey, 
Delaware,  Virginia,  North  Carolina,  Maryland  and  District  of  Columbia. 

A.  A.  KING  =  State  Agent 

NEW  YORK,  NEW  JERSEY  &  PENNSYLVANIA. 

165  Lake  Street,  Elmira,  N.  Y. 
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Inter-Southern  Life  Insurance  Co. 

EXECUTIVE  OFFICES:  LOUISVILLE,  KY. 

The  Inter-Southern  Life  Insurance  Company 
of  Louisville,  Kentucky,  has  just  been  rigidly 
examined  by  the  Insurance  Department  of 
Kentucky,  and  this  report  shows  the  sound,  sub¬ 
stantial  condition  of  the  Company.  We  want 
good  agents  who  sell  Life  Insurance  upon  its 
merits  and  who  appreciate  attractive  policies 
at  low,  non-participating  rates.  No  rebaters 
or  twisters  need  apply. 


JAMES  R.  DUFF1N,  President,  Louisville,  Ky. 


CONNECT  YOURSELF  WITH  A  COMPANY 
RENOWNED  FOR  ITS 

Square  Dealing  Prompt  Payments 

Up-to-date  Policies  Liberal  Contracts 

Commercial  and  Industrial  Departments 

EQUITABLE  ACCIDENT  COMPANY 

Capital,  $100,000.00  Surplus  to  Policyholders,  $182,372.07 

WM.  H.  JONES,  General  Manager 
22  ARCH  STREET.  ::  ::  ::  BOSTON,  MASS. 


UNITED  STATES  A 


N  N  U  IT  Y  AND  LIFE  INSURANCE  COMPANY. 


ONE  HUNDRED  PER  CENT 


raaxs 
nuunxY 


returns  from  your  work  are  pos¬ 
sible  with  this  company,  because 

of  modern  policy  contracts,  in¬ 
telligent  Home  Office  co-opera¬ 
tion  and  liberal  commissions.  An 
inquiry  brings  full  information. 

WRITE  HOME  OFFICE 

FOR  AGENCY _ 

WILLIAM  T.  SMITH 

Secretary 


LIFE  INSURANCE  COMPANY,  CHICAGO.  I  LLINOI8,  U.  S.  A. 


We  write  FIDELITY  AND  SURETY  BONDS,  LIABIL¬ 
ITY,  COMPENSATION,  ACCIDENT  AND  HEALTH, 
PLATE  GLASS  and  BURGLARY  INSURANCE.  We  are 
a  HOME  COMPANY  and  want  YOUR  BUSINESS. 
Have  we  it?  If  not,  drop  us  a  line  and  our  representative 
will  call. 

PACIFIC  COAST  CASUALTY  COMPANY 

Home  Office,  Merchant*  Exchange  San  Franci»co 

ASSETS  $1,000,000.00 

Branch  Home  Office,  Van  Nays  Building,  Los  Angeles.  Cal. 

District  Agent  S.  H.  GILBERT.  District  Agent,  CHAS.  N.  GRAY. 

R  919  Sixth  Street.  502  Oakland  Bank  of  Savings  Bldg^ 

Sacramento.  Cal.  Oakland.  Cal 

Germania  Fire  Insurance  Co. 

NEW  YORK 

ORGANIZED  1859 

Statement,  January  1,  1913 

Cash  Capital .  $1,000,000.00 

Assets  . .  $7,213,762.27 

Net  Surplus .  $2,613,814.88 

Surplus  for  Policyholders  . $3,613,814.88 

HEAD  OFFICE: 

Cor.  William  and  Cedar  Streets 


E.  P.  MELSON,  President 


JOHN  G.  HOYT,  Vice-President 


MISSOURI  STATE  LIFE 

SALABLE  POLICIES 

Participating  and  Non=Participating 
Special  Inducements  for  General  Agency  Contracts 
HOME  OFFICE:  ST.  LOUIS,  MO. 


THE  GEM  CITY  LIFE  INSURANCE  COMPANY 

HOME  OFFICE,  DAYTON,  OHIO 

THE  YOUNG  MAN’S  COMPANY 

Young  men  with  some  general  insurance  experience, 
Sub-agents  who  want  to  progress, 

Why  not  investigate  the  possibilities  of  a  General  Agency 
contract  with  this  young  Company? 

Exclusive  territory.  Guaranteed  renewals. 

Desirable  territory  in  Ohio,  Indiana  and  Michigan. 


Jefferson  Standard  Life  Insurance  Co. 

Home  Office:  GREENSBORO,  N.  C. 

( Consolidation  of 

The  Security  Life  &  Annuity  Company. 

The  Greensboro  Life  Insurance  Company. 

The  Jefferson  Standard  Life  Insurance  Company.) 


Admitted  Assets  •  ■  - 

Admitted  Surplus  as  to  Policyholders 
Insurance  in  Force  (Paid  for  Basis) 

Liberal  agency  contracts  and  attractive  policies. 
We  can  assist  men  of  ability  and  energy. 


*3,508,859.81 

534,989.99 

37,604,117.00 


Write  for  Information 


GEORGE  A.  GRIMSLEY  President 
C.  C.  TAYLOR,  Secretary 


CHAS.  W.  GOLD.  Treasurer 
IULIAN  PRICE.  Agency  Manager 


A  man  qualified  to  appoint  the  right  kind  of  producing  agents  in  small  towns  in 
the  State  of  Pennsylvania  will  find  it  to  his  advantage  to  address  the  undersigned, 
giving  FULL  PARTICULARS  as  to  life  insurance  experience  for  the  past  seven 
years.  Salary  and  expenses  paid. 

SCRANTON  LIFE  INSURANCE  CO. 

SCRANTON,  PENN. 
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North  American  Accident  Insurance  Co. 

CHICAGO 

MORE  THAN  A  QUARTER  OF  A  CENTURY 
IN  THE  BUSINESS 

General  Eastern  Department,  16  Liberty  Street 
New  York. 

We  invite  enquiries  from  agents  and  brokers  throughout  the 
United  States.  We  issue  high-grade  Commercial,  Travel 
and  Monthly  Payment  Accident  and  Health  Policies  and 
allow  the  top  commissions.  Write  us  at  once. 


WE  W,LL  BONO  YOU.  UN|TED  8TflTES 

FIDELITY#  GUARANTY 

COMPANY, 

BALTIMORE,  MD. 

CAPITAL, PAID  IN  CASH . ^ ^TSoo  WOO  S‘r##,S 

SURPLUS  .  . $  1, 1 65, 377.0  i 

RESERVES .  3.821,899.43  $4,987,276.44 

TOTAL  CAPITAL,  SURPLUS  AND  RESERVES  $6,987^276.44 

JOIN  R.  BLAND,  President  GEO.  R.  CALUS,  Vice-President  and  Treas. 


Mr.  Insurance  Salesman ! 

Do  you  want  an  agency  contract  under  which  you  can 
make  every  dollar  your  efforts  justify  ?  Do  you  want 
to  sell  up-to-date  policies  full  of  good  talking  points  ? 

If  yes,  write 

WILLIAM  H.  HUNT,  Pre.ident 

The  Cleveland  Life  Insurance  Company 

CLEVELAND,  OHIO 

LIFE— HEALTH— ACCIDENT  INSURANCE 


Central  States  Life  Insurance  Company 

ST.  LOUIS,  MO. 

Offers  attractive  inducements  to  capable  men  who  are 
anxious  to  succeed. 

Good  territory  in  Missouri,  Illinois  and  Kansas. 

The  business  of  the  Company  is  showing  a  consistent, 
steady  growth.  Its  abundant  capital  and  surplus  together 
with  its  liberal  policy  contracts  makes  the  Central  States 
Life  a  desirable  company  for  both  policyholder  and  agent. 


Open  territory  in  Ohio,  Michigan,  West  Virginia  and  Kentucky 


HOWARD  C.  BOONE,  President  JAMES  A.  McVOY,  Secretary 


The  MICHIGAN  STATE  LIFE 

DETROIT 

Insurance  in  force  over  $9,000,000.00 

Offers  unexcelled  Policies  and  splendid 
commission  contracts  direct  with  the 
Company  to  agents  in 

OHIO  MICHIGAN  INDIANA 


INSURANCE  COMPANY 
^  "WAUSAU  WISCONSIN 


2  An  Honest  Contract,  sold  by  Honeat  Men.  by  Ho  net  Methods 

Permanent  connection  for  desirable  agents 
to  sell  life  insurance 

NEAL  BROWN.  President 
WILLIAM  A.  PRJCK. R,  Vice-President  sod  General  Manajer 


The  Security 


of  the  “Old  Line”  combined  with  the 
economy  of  the  Fraternal 


The  Masonic  Mutual  Life  Association 


OF  THE  DISTRICT  OF  COLUMBIA 

Chartered  by  Congress,  March  3,  1869 

Has  Never  Disappointed  a  Beneficiary  or 
Asked  One  to  Compromise 

Is  required  by  its  charter  to  maintain  a  reserve  of  not 
less  than  4  per  cent,  on  the  American  Table  of  Mortality  on 
all  policies  it  issues. 

Is  extending  its  territory  and  can  give  good  contracts  to 
a  few  good  agents.  Liberal  and  attractive  policies.  „ 

WM.  MONTGOMERY.  Secretary 
12th  and  F  Sts.,  N.  W..  Washington,  D.  C- 


itctapi  icurn  ipqqi 

AMERICAN  CENTRAL  LIFE  INSURANCE  CO. 

INDIANAPOLIS,  INDIANA 

H.  M.  WOOLLEN,  President 
NON-PARTICIPATING 

Preliminary  Statement  December  31,  1912 


Insurance  in  Force  over .  $33,650,000 

Increase  (paid  for  basis)  over . 4,461,000 

Assets  over .  3, 550, 000 

Increase  1912  over .  350,000 

Deposited  with  Auditor  of  State  for  security  of  Policyholders  over .  3,370,000 

Increase  1912  over .  382,364 
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Great  Republic  Life  Insurance  Company 

LOS  ANGELES,  CALIFORNIA 


GEN.  ADNA  R.  CHAFFEE,  President. 

Capital  and  Surplus  $788,000.00  Fully  Paid 

POLICIES  UP  TO  THE  MINUTE. 

Most  prosperous  section  of  the  United  States. 

Best  place  in  the  world  to  live. 

Liberal  rate  of  commissions. 

What  more  do  you  want  ? 

Live  agents,  secure  territory  at  once. 

Address 

F.  M.  CRUZEN,  Second  Vice=President  and  Agency  Director, 

UNION  OIL  BUILDING,  LOS  ANGELES,  CALIF. 


OUR  ACCIDENT  AND  HEALTH  POLICIES 
ARE  IN  A  CLASS  BY  THEMSELVES 

Special  (  Commercial  Claims  Paid  Monthly 

Features: ]  Industrial  Claims  Paid  weekly 

Capital  and  Surplus  over  -  •  $200,000.00 

Agency  Openings  in  Illinois,  Indiana,  Michigan,  Kentucky,  West 
Virginia,  Pennsylvania,  Mississippi.  Minnesota,  Texas  and  California 
For  top  commissions  and  square  dealing,  address. 

jyjxpii and  Casualty  (Tompany 

Insurance  Exchange  CHICAGO 


A  RAPID  GROWTH 

Has  been  enjoyed  by  this  Company  the  past  year. 

THERE  IS  A  REASON. 

In  addition  to  having  exceptionally  attractive  Participating 
Policies,  we  have  the  lowest  premiumed  Non-participating  Policy 
on  the  market.  This  enables  our  men  to  meet  all  competitors 
successfully.  For  Indiana,  Kansas  or  Kentucky  territory,  address: 

ARTHUR  O.  MAIN,  2nd  Vice-President 

The  Commercial  Life  Insurance  Co. 

INDIANAPOLIS,  INDIANA 


List  of  American 
Life  Insurance  Companies 

Two  hundred  and  fifty  American  legal  reserve  life  insurance 
companies  are  now  licensed  to  transact  business.  Iheir  corporate  titles 
location  of  head  offices,  capital,  names  of  presidents  and  secretaries, 
are  given  in  convenient  form  on  four  pages,  printed  on  bond  paper, 
and  will  be  found  useful  by  every  company,  manager  and  agent. 

PRICE,  25  CENTS  PER  COPY 


THE  SPECTATOR  COMPANY 


Chicago  Office: 

Insurance  Exchange 


135  William  Street, 
NEW  YOm\ 


A  NEW  IDEA  SELLS  FAST 

WRITE  FOR  SAMPLE 

IOWA  ONLY 


Home  Office — Des  Moines,  Iowa 


THE  LAW  OF  SUCCESS 

There  are  five  requisites  to  successful  life  underwriting:  A  good 
company  with  a  good  reputation,  expert  agents,  first-class  policies, 
prompt  and  efficient  service,  and  the  spirit  and  practice  of  co-operation 
between  Home  Office  and  field. 

These  requisites  enter  to  a  marked  degree  into  the  life  underwriting 
of  this  Company  and  its  agency  force.  The  result  is  the  splendid 
growth  of  our  business  in  the  last  few  years,  and  the  contentment  ot 
our  agents  and  their  intense  loyalty  to  the  Company. 

Occasionally  we  have  a  general  agency  opening. 

JOSEPH  C.  BEHAN,  Superintendent  of  Agencies 


MASSACHUSETTS  MUTUAL 
LIFE  INSURANCE  COMPANY 


Incorporated  18SI 


SPRINGFIELD,  MASSACHUSETTS 


GOOD  AGENTS 

Wanted  by 

SOUTHERN  UNION 

Life  Insurance  Company 

of 

WACO,  TEXAS 

The  Conservative  Texas  Company 


AEGIS  LIFE  INSURANCE  CO. 

DENVER,  COLO. 

Splendid  opportunities  for  producing  agents  in 
Colorado,  Wyoming,  Utah,  New  Mexico,  Idaho 
and  Montana. 

Over  1 500  stockholders  in  these  States  to  assist 
the  Company’s  agents  in  securing  business. 
Maximum  contracts  will  be  made  with  live  producers  with  clean 
records.  No  other  kind  need  apply. 

Address,  H.  L.  SEARS,  General  Manager 


I857=The  Oldest  Life  Insurance  Company  in  the  West — 1912 


The  German  Mutual  Life 
Insurance  Company 
OF  ST.  LOUIS 

Its  splendid  record  makes  its  Liberal  and  Up-to-date  Life  and 
Endowment  Policies  easy  to  sell. 

Live  Agents  Wanted  in  Unoccupied  Territory 

Address  inquiries  to  the  Home  Office,  St.  Louis,  Mo. 

Industrial  Life  and  Health 
Insurance  Company 

Home  Office:  502=511  Austell  Bldg.,  Atlanta,  Qa. 

Insures  men,  women  and  children  against  loss  by 
sickness,  accident,  death,  all  under  one  policy 
Premiums  5  cents  to  50  cents  per  week. 

JOHN  N.  McEACHERN,  President 

R.  H.  DOBBS,  1st  Vice-President 

S.  C.  McEACHERN,  2nd  Vice-President 
I.  M.  SHEFFIELD,  Secretary 
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The  Financial  Giant  of  the  Rockies 

The  Company  of  the 
Inter=ITountain  Country 

Policies  Liberal  and  Practical 

Open  Territory  and  Exceptional  Contracts 
for  Live  Agents 

Continental  Life  Insurance 
and  Investment  Company 

Home  Office,  Salt  Lake  City,  Utah 


A  FUTURE  TO  LOOK  FORWARD  TO— 

NOT  A  PAST  TO  LIVE  DOWN  I 

TLe  WestCoast  Life  Insurance  Co. 

Home  Office,  The  West  Coast  Life  Building, 

348  to  354  Pine  Street,  San  Francisco. 

Policy  Forms  Unsurpassed.  Send  for  Samples. 

Good  Territory  in  States  West  of 
Rocky  Mountains.  Contracts 
Providing  for  First  and  Renewal 
Commissions. 


The  FRANKFORT 

GENERAL  INSURANCE  COMPANY 

of  Frankfort-on-the-Main,  Germany 

_ 

ESTABLISHED  1886 

TRUSTEES 

RICHARD  DELAFIELD,  Pres,  of  National  Park  Bank 
ERNEST  THALMANN,  of  Ladenburg,  Thalmann  &  Co. 
STUYVESANT  FISH,  52  Wall  Street,  New  York 

United  States  Department,  123  William  St.,  New  York,  N.Y. 

C.  H.  FRANKLIN,  U.  S.  Mgr.  and  Att’y.  JNO.  M.  SMITH,  Sec.  U.  S.  Branch 

INSURANCES  TRANSACTED 

I  AUTOMOBILE 

(ABILITY—  BURGLARY 

Employtri.  General.  Veuel  Owner!.  WORKMEN'S  COLLECTIVE 

Public.  Landlord!.  Contingent.  INDIVIDUAL  ACCIDENT  &  HEALTH 

Team!.  Elevator.  Druggliti.  Phyilclani.  INDUSTRIAL  ACCIDENT  A  HEALTH 

AGENTS  WANTED  FOR  UNOCCUPIED  TERRITORY 


The  Fidelity  and  Casualty  Company 
of  New  York 

92  LIBERTY  STREET,  NEW  YORK,  N.  Y. 
Annual  Statement,  December  31,  1912 


ASSETS . $11,148,389.89 

LIABILITIES .  7,867,105.85 

CAPITAL .  1,000,000.00 

SURPLUS  OVER  ALL  LIABILITIES .  2,281,284.04 

LOSSES  PAID  TO  DECEMBER  31,  1912 .  40,596,818.01 


This  Company  issues  contracts  as  follo'ws  : 

Fidelity  Bonds;  Surety  Bonds;  Accident,  Health,  and  Disa¬ 
bility  Insurance;  Burglary,  Larceny,  and  Theft  Insurance; 
Plate  Glass  Insurance;  Liability  Insurance — Employers’, 
Public,  Teams,  (Personal  Injury  and  Property  Damage), 
Automobile,  (Personal  Injury,  Property  Damage  and  Colli¬ 
sion),  Physicians',  Druggists',  Owners'  and  Landlords',  Ele¬ 
vator,  Workmen's  Compensation — Steam  Boiler  Insurance; 
Fly-Wheel  Insurance. 


iPrubenttal  Casualty  Co. 

HOME  OFFICE 
INDIANAPOLIS 

STRICTLY  A  CASUALTY  COMPANY 

I 

Lines  written 

Automobile  Liability,  Property  Damage, 
Collision,  Employers’  Liability,  Public, 
Teams,  Elevator,  Workmen’s  Collective, 
Workmen’s  Compensation,  General  Lia¬ 
bility,  Physician’s  Liability. 

Commercial  and  Industrial  Accident  &  Health 
Burglary  -  Plate  Glass 


J.  G.  WALKER,  President 

E.  D.  HARRIS,  1st  Vice-President  W  L.  T.  ROGERSON.  2d  Vice-President 

A.  S.  HURT,  Secretary  B.  H.  WALKER.  Ass’t  Secretary 

The  Life  Insurance  Company  of  Virginia 

ORGANIZED  1871 

HOME  OFFICE:  RICHMOND,  VIRGINIA 

OLDEST  --  LARGEST  -  STRONGEST 
Southern  Life  Insurance  Company 

The  PIONEER  Southern  Industrial  Life  Insurance  Company. 

Its  Policies  are  clear  and  definite  in  their  provisions  and  their 
values  are  absolutely  guaranteed. 

Assets . December  31,  1912 . $8,470,628.54 

Liabilities . December  31,  1912 .  6,992,626.35 

Capital  and  Surplus . December  31,  1912 .  1,478,002.19 

Insurance  in  Force . December  31,  1912 . 85,963,852.00 

Total  Payments  to  Policyholders  since  organization . 12,986,813.35 
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Southwestern  Casualty  Insurance  Company 

SAN  ANTONIO,  TEXAS 

Capital  and  Surplus ,  $2QO,ooo.oo 

HOMER  EADS,  President  and  Qen.  Manager  J.  W.  CLAYTON,  Secretary  and  Managing  Underwriter 

Agents  wanted  everywhere  in  the  State  of  Texas  for  Accident, 
Plate-Glass,  Burglary  and  Bonding  Lines. 


LIFE  —  ACCIDENT—  HEALTH 

District  Agents 
Wanted 

throughout  Pennsylvania 

Address 

PHILADELPHIA  LIFE  INSURANCE  CO. 

North-east  Cor.  Broad  and  Sansom  Streets 
Philadelphia,  Penna. 


Pan=American 
Life  Insurance  Company 

Particularly  attractive  propositions  for  work 
in  Territory  just  opened. 

Affords  unusual  advantages  to  live,  wide¬ 
awake  life  insurance  agents. 

Liberal  commission  and  renewal  contracts  to 
men  of  character  and  ability. 

Insurance  contracts  contain  all  the  desir¬ 
able  features  of  complete  protection. 

Company  operating  in  practically  all  of  the 
Southern  States. 

FOR  PARTICULARS,  ADDRESS: 

E.  Q.  SIMMONS,  Vice=Pres.  and  Agency  Mgr. 

Whitney  Central  Bank  Bldg.,  NEW  ORLEANS,  LA. 


THE  NORTH  RIVER 

Insurance  Co. 

OF  NEW  YORK 

INCORPORATED  1822 

95-97-99  William  Street  -  -  New  York  City 

CRUM  &  FORSTER 

GENERAL  AGENTS 


UNITED  STATES  FIRE  INS.  CO.  -  -  -  -  Incorporated  1824 

EMPIRE  CITY  FIRE  INS.  CO. .  “  1850 

NASSAU  FIRE  INS.  CO. .  “  1852 

PETER  COOPER  FIRE  INS.  CO.  -  -  -  -  “  1853 

DUTCHESS  FIRE  INS.  CO. .  “  1906 

NATIONAL  LUMBER  FIRE  INS.  CO.  -  -  -  “  1906 


SURPLUS  LINES  AT  TARIFF  RATES 

New  York 


The  only  Company  in  the  United  States  Writing  Regular  Life, 
Monthly  Payment  Life  and  Monthly  Payment  Health  and  Accident 

YOUR  TIME  IS  YOUR  CAPITAL 

You  Lose  No  Time  When  You  Work  For 

The  Ohio  National  Life 

OF  CINCINNATI 

The  Third  Largest  and  Strongest  Company  in  Ohio 


Capital  -  $449,000 

Net  Surplus  Over  $200,000 

Several  Important  Districts  in  Ohio  and  Kentucky 

Still  Open 

Writing  a  Steady,  Conservative  Business. 


North  River  Ins.  Co.  Building 
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THE  BUSINESS  of 
INSURANCE 


c&he  first  work  completely  cover¬ 
ing  the  field  of  practical  insurance. 
Written  hy  eighty  experts. 


Compiled  and  Edited  by  Howard  P.  Dunham, 
of  the  jdetna  Life  Insurance  Company. 


LIBRARY  BUCKRAM 
EDITION,  $10.00 


HALF  MOROCCO 
EDITION,  $12.50 


Three  Volumes,  1500  Pages 


^HE  BUSINESS  OF  INSURANCE  is  a  text 
book  of  the  calling.  It  covers  the  insurance 
field  with  an  authority,  a  completeness  and  a  vitality 
that  have  never  been  approached  in  the  literature  of 
insurance,  and  rarely  in  that  of  any  calling.  Its 
writers  are  the  men  who  have  made  insurance  what 
it  is  to-day,  and  in  this  book  they  have  given  of  their 
best.  Write  for  descriptive  circular. 


THE  SPECTATOR  COMPANY 

Selling  Agents 

Chicago  Office:  135  William  Street 

Insurance  Exchanoe  NEW  YORK. 


Issuing  the  Most  Attractive  Line  of 
Policies  consistent  with  safe  and 
conservative  underwriting. 

Liberal  Inducements 
offered  to 

Successful  Field  Men. 


J.  K.  TENNANT,  Agency  Manager 

Suite  418,  Title  Insurance  Building 

Los  Angeles,  -  California. 


GUARANTEE  FUND  LIFE 
ASSOCIATION 

OMAHA  ::  ::  NEBRASKA 

ORGANIZED  JANUARY  2,  1902 

Assets,  April  1,  1913  . $1,111,923.20 

Reserve  Fund,  April  1,  1913  ...  .  893,559.57 

Securities  with  State  Department,  April  1,  1913  -  524,137.50 

Policies  provide  death,  disability  and  old  age  benefits,  and  are  in¬ 
contestable  after  two  years  from  their  date. 

We  excel  in  three  important  respects,  viz: 

1.  LARGEST  RESERVE  FUND  of  any  Association,  without 
regard  to  age  or  volume  of  business. 

2.  LOWEST  MORTALITY  of  any  similar  institution  of  equal 
age  and  volume. 

3.  MOST  EFFECTIVE  ORGANIZATION,  as  results 
easily  show. 

Attractive  commission  and  renewal  contracts  will  be  made  with  men 
of  character  and  the  ability  to  produce  the  best  class  of  business. 

Licensed  in  Seventeen  States. 

LOOK  UP  OUR  RECORD  AND  WRITE  US 


WARSAW  FIRE  INSURANCE 
COMPANY 

WARSAW,  RUSSIA 

Treaty  Reinsurance 


ooooooooooooo 


FESTER  &  FOLSOM 

(Incorporated) 

123  William  Street  New  York  City 

UNITED  STATES  MANAGER 
R.  H.  FOLSOM,  -  -  -  Managing  Director 
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STATE  MUTUAL 

IN  FACT,  AS  WELL  AS  IN  NAME 

LIFE  INSURANCE  COMPANY 

JOHN  W.  MADDOX,  President 

Rome,  Georgia. 

Offers  to  good  producers  some  excellent  ter¬ 
ritory  in  Georgia,  Alabama,  Arkansas  and 
Florida,  where  the  Company  is  well  and 
favorably  known  and  where  your  success 
will  be  measured  by  your  work. 

//  inlere-iled,  laks  the  mailer  up  bvilh 

L  B.  UTTER,  Agency  Manager, 

Head  Office,  Rome,  Georgia. 


WHY? 


Do  you  want  to  do  better  work? 

Are  you  having  a  hard  time  getting  applications? 


You  Should  Occupy  a  Higher  Position  in  this  Profassion 

THE  AMERICAN  SCHOOL  OF  INSURANCE  will  do  for 
you  what  you  can’t  or  won’t  do  for  yourself.  We  will  teach 
you  the  selling  of  insurance.  And  the  training  you  will  re¬ 
ceive  will  be  of  value.  The  information  and  arguments  put 
forth  will  readily  apply. 


You  will  be  taught  how  to  close  specific  cases;  those  trouble¬ 
some  prospects  of  your  own.  We’ll  get  together  and  make 
you  prominent  in  this  honorable  profession.  This  all  means 
more  money  for  you,  and  the  enrollment  fee  in  THE 
AMERICAN  SCHOOL  OF  INSURANCE  fits  your 
pocket-book. 


Remember  that  this  school  carries  the  endorsement  of  the 
best  and  most  prominent  of  life  underwriters.  Some 
who  have  made  good  with  your  company  are  students  and 
graduates.  Drop  us  a  line  and  we  will  tell  you  about  them, 
and  this  they  will  substantiate. 


THE  AMERICAN  SCHOOL  OF  (LIFE)  INSURANCE, 
Box  617  Louisville,  Ky. 

I  want  to  know  about  your  school. 

Name  and  Title. _ 

Address . . . . 

Company _  Town - 


Manuals  of  Liability  and 
Automobile  Insurance 

THE  SPECTATOR  COMPANY  is  in  a  position  to  sup¬ 
ply  to  Companies  and  Agents  Manuals  covering  rates  for  Liability 
Insurance  as  follows: 

Manual  of  Liability  Insurance  for  Minnesota.  Embracing  the  States 
of  Minnesota,  North  and  South  Dakota,  and  Montana. 

Western  Manual  of  Liability  Insurance.  Embracing  the  States  of 
Illinois,  Indiana,  Iowa,  Missouri,  Kansas  and  Nebraska. 

Southern  Manual  of  Liability  Insurance.  Embracing  the  States  of 
Alabama,  Arkansas,  Florida,  Georgia,  Kentucky,  Louisiana.  Mississippi, 
North  and  South  Carolina,  Oklahoma,  Tennessee  and  Texas. 

Manual  of  Liability  Insurance  for  New  Hampshire. 

Manual  of  Liability  Insurance  for  Michigan. 

Manual  of  Liability  Insurance  for  Indiana. 

Manual  of  Liability  Insurance  for  Kansas. 

Illinois  Manual  of  Liability  and  Workmen’s  Compensation  In- 
surance. 

Wisconsin  Manual  of  Liability  and  Workmen’s  Compensation 
Insurance. 

New  JerseyiManual  of  Liability  and  Workmen’s  Compensation 
Insurance. 

Massachusetts  Manual  of  Liability  and  Workmen’s  Compensation 
Insurance. 

Michigan  Manual  of  Liability  Insurance  and  Workmen’s  Compen¬ 
sation  Insurance. 

Rhode  Island  Manual  of  Liability  Insurance  and  Workmen’s  Com¬ 
pensation  Insurance. 

Companies  and  Agents  can  also  be  supplied  with  the  Manual 
dealing  with  Automobile  Liability  Insurance,  in  four  parts,  as 
follows : 

Automobile  Manual — Horse  Power  Ratings,  1906  to  1912  Models. 
•<  “  — Horse  Power  Ratings,  1913  Models. 

“  «*  • — Rules  for  Writing  Liability  Property  Damage 

and  Collision  Insurance. 

“  ••  — Differential  Rate  Sheets. 

These  Manuals  are  official  and  can  be  supplied  in  quantities 
to  suit.  For  prices  and  further  particulars,  address 

THE  SPECTATOR  COMPANY 

135  WILLIAM  STREET  NEW  YORK  CITY,  N.  T. 


The  Cleveland  National 
Fire  Insurance  Co., 

Capital  $1 ,000,000,  Surplus  $1,000,000. 

Prominent  Capitalists  and  Business  Men  heading  the  Company 
Up-to-date  Literature  and  Bankers’  Letters  to  work  with 

_  EXCEPTIONAL  OPPORTUNITY  FOR _ 

-  HIGH-GRADE  STOCK  SALESMEN 

HOME  OFFICE: 

Park  Building,  CLEVELAND,  OHIO- 


Cedar  Rapids  Life  Insurance  Co. 

CEDAR  RAPIDS  -  -  -  IOWA 

If  you  are  looking  for 

BETTER  THINGS 

an 

OPPORTUNITY  TO  INCREASE 
YOUR  BUSINESS 

and  get  into  a 

BETTER  FIELD 

THESE  MAY  BE  HAD  WITH  THIS  COMPANY 

YOU  CAN  MAKE  MONEY 

SECURING  MEMBERS  FOR  THE 

BUSINESS  MEN’S  ACCIDENT  ASSOCIATION  OF  AMERICA 

OVER  15,000  APPLICATIONS  RECEIVED  IN  1911 
*5,000-810,000  Accident  Policy  with  *25.00  weekly  indemnity,  for  preferred  risks 
only,  costs  *12.00  per  year.  Health  insurance  also  at  same  rate.  $167,745.11  in 

Benefits  Paid  members  and  their  beneficiaries.  Have  us  send  you  our  proposition 
to  Salesmen.  Keith  &  Perry  Bldg.,  Kansas  City,  Mo.,  W.  T.  GRANT,  Sec’y. 
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Salesmen  Wanted 

To  handle  the  be9t  accident  insurance  for 
^y\  Business  and  Professional  Men.  On  same  plan 
/^v> M  aS  ^ommerc’a'  Travelers  Associations 

)?]  $5*000  Policy  $Q  a  Year 

Ifijl  $25  Weekly  Indemnity 

Y&\  J^J  ERNEST  W.  BROWN,  Secretary-Treasurer 

F  N/C/  INTER-STATE  BUSINESS  MEN’S  ACCIDENT 
Nggggtg/  ASSOCIATION 

Observatory  Bldg.  Des  Moines,  Iowa 

Can  You  Handle  a  Part  of  Illino 

iis? 

We  want  two  or  three  Managers  for  Illinoi 

A  splendid  opening  for  a  live  man  who  can  delive 
goods.  Must  be  able  to  give  surety  bond.  Please 
references  with  first  letter. 

THE  MINNESOTA  MUTUAL  LIFE  INSURANCE  COMPA 

E.  W.  RANDALL,  President 

ST.  PAUL,  MINN. 

E.  S.  ALBRITTON,  Supt.  of  Agencies 

S 

r  the 
give 

NY 

MIDLAND  LIFE  INSURANCE  COMPANY 

KANSAS  CITY,  MISSOURI 

THE  COMPANY.  Backed  and  endorsed  by  the  mest  substantial 

and  influential  business  men  in  Kansas  City. 

THE  MANAGEMENT.  Practical  insurance  men  of  long  experience 

and  conspicuous  success 

THE  TERRITORY.  MISSOURI,  KANSAS,  OKLAHOMA, 

COLORADO.  The  best  territory  in  the 
country  to-day. 

Good  clean  Agency  Contracts  to  good  clean  Insurance  Men. 

DANIEL  BOONE,  President  DANIEL  BOONE,  Jr.,  Secretary 

WEEKLY  INDEMNITY 

On  Our  Utopia  Accident  and  Health  Policies 

INCREASES  TEN  PER  CENT.  EACH  YEAR 
FOR  FIVE  YEARS. 

Why  not  write  the  business  that  sticks? 

GENERAL  ACCIDENT  FIL1pE&  ASSURANCE  CORPORATION,  Ltd. 

C.  NORIE-MILLER,  U.  S.  Manager 

55  JOHN  STREET,  NEW  YORK 

GermairAmerican  Life 

Insurance  Company  progressive 

- -  LIFE  COMPANY 

OMAHA  OF  THE  WEST 

ARE  YOU  A  WINNER? 

If  you  can  and  will  make  good,  we  can  place  you  in 
productive  territory. 

Address  -  -  THE  HOME  OFFICE 

FIRE  AUTOMOBILE 

Vulcan  Insurance  Company,  New  York 

Home  Office,  89  Fulton  Street 

Agents  desired  i  n  principal  Correspondents  desired  for 
cities  and  towns  in  New  York,  sprinklered  risks  and  high- 
New  Jersey,  Pennsylvania,  grade  mercantile  and  special 
Illinois  and  Ohio.  hazards. 

Based  on  conservative  methods  and  past  experience  we  are  issuing 
POLICIES  on  AUTOMOBILES  subject  to  most  liberal  conditions  at 
extremely  low  rates. 

We  invite  the  Patronage  of  Brokers  and  Agents 

SPRINKLER  LEAKAGE  TORNADO 

GIRARD  LIFE  INSURANCE  COMPANY 

NATHAN  T.  FOLWELL,  President 

RICHARD  H.  WALLACE,.  Vice-Pres.  and  Supt.  of  Agencies 

ALBERT  SHORT,  Secretary  and  Actuary  JOSEPH  S.  POTTER,  Treasurer 

This  Company  is  operated  on  careful  and  conservative  lines 
and  is  meeting  with  exceptional  success. 

Its  plans  of  securing  the  active  co-operation  of  its  policy¬ 
holders  and  stockholders  in  obtaining  its  business  is  very 
attractive  and  of  great  assistance  to  the  Agent. 

Good  Contracts  to  Good  Agents 

Address  the  Company’s  Home  Office 

DREXEL  BUILDING  PHILADELPHIA.  PA. 

THE  DUPLEX  IDEA 

IS  THE  LATEST  INSURANCE  DISCOVERY 

THE  DUPLEX  POLICY 

Is  a  Double  Barrelled  Two  in  One  Insurance  Contract 

An  Innovation.  Beats  Competition.  Exclusive. 

Attracts.  Gets  Interviews.  Brand  New. 

THE  ONLY  COMPANY  WHICH  HAS  IT  IS 

The  Reliance  Life  Insurance  Co. 

OF  PITTSBURGH 

WRITE  FOR  INFORMATION 

Mr.  Insurance  Producer  !  ! 

We  Can  Appreciate  You!! 

We  Have  a  Company  for  the  Agent. 

Salable,  Attractive  Policies. 

MAJESTIC  LIFE  ASSURANCE  CO. 

INDIANAPOLIS,  IND. 

Every  Officer  of  the  Company  is  an  Insurance 
Producer  and  had  Years  of  Experience  in  the  Field. 

Address 

JAMES  M.  CRUME,  U.  W.  DOWNEY,  Vice-Pres. 

President  Agency  Director 

C  A  CRAIG,  President  C.  P.  WOFFORD,  2nd  Vice-President 

W  R  WILLS,  Vice-President  C.  R.  CLEMENTS,  Secretary  and  Treasurer 

The  National  Life  and  Accident  Ins.  Co. 

OF  NASHVILLE,  TENN. 

Combination  Policy  of  Industrial  Insurance  Covering 
Sickness,  Accident  and  Death 

$100,000.00  Deposited  with  Treasurer  of  Tennessee 
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CASUALTY  DEPARTMENT 

Georgia  Life  Insurance  Company 

MACON,  GEORGIA 

W.  B.  SMALL,  -  -  -  -  President 

Surplus  and  Reserves  as  to  Policyholders  over  $800,000 


A  STRONG  SOUTHERN  COMPANY 

Writing  the  following  lines  of 

CASUALTY  INSURANCE 

Personal  Accident  Liability- 

Health  Workmen’s  Collective 

Plate  Glass  Automobile 

Burglary  Fidelity  and  Surety  Bonds 

COMPLETE  INSPECTION  SERVICE  UNEXCELLED  CLAIM  SER/ICE 

UP-TO-DATE  POLICV  CONTRACTS 


“  The  Casualty  Department  *****  has  been  doing  business  less  than 
three  years,  in  which  time  it  has  experienced  a  very  healthy  growth.  It 
is  now  doing  business  in  ten  States,  has  a  productive  agency  plant,  is  well 
regulated  and  well  equipped  for  operating  a  general  Casualty  business, 
and  its  experience  and  conditions  indicate  energetic,  economical  and  con¬ 
servative  management.”  —  (Extract  from  Report  of  Examination  made 
by  Kentucky  Insurance  Department,  December,  1912.) 


“I77FR*%” 

Iff.L-IXkJ  —WHITEDS! 


If  you  are  not  selling 
our  new  T.  O.  Policy 
we  are  both  losing 
money. 


J.  L.  BABLER 

Mgr.  Agencies 


The  First  National  Fire  Insurance  Company  of 
the  United  States  announces  the  completion  of  its 
organization  with  its  $1,000,000  each  of  capital  and 
surplus  fully  subscribed.  Of  this  amount  over 
$1,250,000  has  been  paid  in,  and  the  balance  is  be- 
ing  paid  in  monthly  instalments,  which  will  be  taken 
credit  for  in  the  Dcember  31,  1913,  statement. 

The  cost  of  organization  up  to  December  31,  1912, 
according  to  the  report  of  Actuary  S.  H.  Wolfe,  was 
12.6  per  cent,  on  the  $1,757,650  of  capital  and  sur¬ 
plus  then  subscribed  to.  The  balance  of  the  stock 
has  been  sold  to  original  stockholders  at  a  greatly 
reduced  cost. 

Local  agents  desiring  to  represent  a  strong,  progres¬ 
sive  Company  should  address  Agency  Department, 


San  Francisco  Life  Insurance  Co. 

Capital,  $250,000  Surplus,  $178,434 

Everything  in  Life,  Health,  Accident,  Disability 

Washington  Oregon  California  Arizona  Nevada 

Outstanding  Insurance  in  1912  Gained  84.6%.  Income  Gained  213.4% 
Managed  by  men  who  know  the  business  and  have 
built  policy  contracts  that  are  really  attractive. 
Correspondence  confidential. 

L.  B.  MESSLER,  Director  of  Agencies 

57  Post  Street,  San  Francisco,  California 


“The  Best  Young  Company  Organized  in  Recent  Years'’ 

December  31,  1912 

Assets  -  -  -  -  $885,944 

Surplus  to  Policyholders  -  $323,293 

Insurance  In  Force  -  -  $8,633,000 

A  consistently  progressive  and  up-to-date  company. 

Non-forfeitable  and  continuous  renewals 
to  good  agents. 

See  our  record  in  The  Pocket  Index 
and  ask  us  for  particulars. 

LINCOLN  NATIONAL  LIFE,  Fori  Wayne,  Indiana 


THE  INDIANA  AND  OHIO  LIVE  STOCK 
INSURANCE  COMPANY 

CRAWFORDSVILLE,  INDIANA 
The  Pioneer  Company  Established  In  1886 

Paid-XJp  Capital  $200,000.00 

Assets  Almost  Half  Million  Dollars 
Producing  agents  wanted  in  all  unoccupied  territory  where  the  company  is  writing 
business.  It  pays  to  sell  live-stock  insurance  if  you  represent  the  "Indiana  and 
Ohio.”  Promptness  and  fair  dealing  make  it  popular  with  farmers  and  stock- 
men.  Our  system  of  advertising  is  helpful  to  the  agent. 

Authorized  to  transact  business  in  New  York  State. 

For  agencies  write  Home  Office,  Crawfordsville,  Indiana 

The  Western  &  Southern  Life 

Insurance  Company 

CINCINNATI,  OHIO 

INCORPORATED  ORGANIZED  IN  1888 

Over  $5,500,000  Paid  to  Policyholders 

Issues  both  Ordinary  and  Industrial  Policies.  No  Estimates — Values  Guar¬ 
anteed.  Offers  splendid  opportunities  to  desirable  and  ambitious  men. 

W.  J.  WILLIAMS,  President 


Real  General  Agency  Opportunities 

ARE  FEW  AND  FAST  DISAPPEARING 

There  are  such  opportunities  with  a  Company  large  enough  to  make  the  best  of 
management  possible — not  too  large  to  give  individual  personal  attention  to  every 
representative.  Such  service  counts  largely  for  success  in  the  field. 

Commissions  as  high  and  contracts  as  liberal  as  same  management  will  permit. 


First  National  Fire  Insurance  Co. 


ATLANTIC  LIFE  INSURANCE  COMPANY 

RICHMOND,  VA. 


of  the  United  States 

WASHINGTON,  D.  C. 


CONSOLIDATION  OF  THE  SOUTH-ATLANTIC  LIFE  INSURANCE  CO. 
AND  AMERICAN  NATIONAL  LIFE  INSURANCE  CO. 

Capital  and  Surplus,  $375,000.  Assets,  $1,650,000 

Insurance  in  Force,  $22,000,000 
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Florida  Life  Insurance  Co. 

If  You  Desire  a  Good  Agency  Connection 

$9,000,000.00  in  Force 

We  are  writing  business  at  the  rate  of  Five  Millions  per 
year.  Operating  in  Florida  and  South  Carolina. 

We  can  offer  productive  territory  and  attractive  contracts 
to  capable  producers.  Address  the  Company, 

Jacksonville,  Florida 


W.  W.  HURST,  President  GEO-  R.  STANFORD.  /Ice-President 

C.  STRICKLAND.  Secretary  end  Manager  DR.  OSCAR  GRAY.  Medical  Director 


Arkansas  Life  Insurance  Co. 

OF  LITTLE  ROCK,  ARKANSAS 

$100,000  CAPITAL 

INDUSTRIAL,  LIFE,  HEALTH  AND  ACCIDENT 


MANAGERS  WANTED 

for  all  or  part  of  the  States  of 

ARKANSAS  and  OKLAHOMA 

Very  liberal  first  year  commissions  and  renewals.  Best  policies — 
both  Participating  and  Non-Participating.  Total  disability  and 
double  indemnity  features.  If  you  have  courage  and  ability,  and 
can  finance  yourself,  write  us  today. 

AMERICAN  NATIONAL  INSURANCE  CO. 

GALVESTON,  TEXAS 


THE  SIGN  OF  GOOD  CASUALTY  INSURANCE 


LIABILITY 

ACCIDENT 

HEALTH 

AUTOMOBILE 

TEAMS 

COMPENSATION 


BUROLARY 

CREDIT 

BOILER 

LANDLORDS 

ELEVATOR 

GENERAL  LIABILITY 


Established  1869 

LONDON  GUARANTEE  &  ACCIDENT  COMPANY,  LTD. 

OF  LONDON,  ENGLAND 

Head  Office:  CHICAGO,  ILL.  F.  W.  LAWSON,  General  Manager 
F.  J.  WALTERS.  Resident  Manager  55  John  Street,  New  York 

STOKES.  PACKARD,  HAUGHTON  &  SMITH, 

Resident  Managers  434  Walnut  Street,  Philadelphia,  Pa. 

ELMER  A.  LORD  &  CO.,  Resident  Managers  145  Milk  Street,  Boston,  Mass. 


Security  Mutual  Life 

of  Lincoln,  Nebraska 

Offers  Exceptional  Opportunities  to  men  who 
can  write  business. 

Address  in  confidence, 

W.  A.  Lindley,  President  Lincoln,  Nebraska 


INCORPORATED  1832 

The  Virginia  Fire  and  Marine 

INSURANCE  COMPANY,  OF  RICHMOND,  VA. 


JANUARY  1913. 

Capital . $250,000.00 

Premium  Reserve .  683,850.17 

Reserve  for  Losses .  58,392.42 

Dividend  Declared  December  31,  1912 .  12,500.00 

State  and  City  Taxes  Accrued .  12,500.00 

Reserve  for  Reinsurance,  etc .  3,817.66 

Net  Surplus .  620,547.52 

Assets . $1,641,607.77 

Surplus  to  Policyholders .  870,547.52 

WILLIAM  H.  PALMER,  President  W.  H.  MCCARTHY,  Secretary 


Total  Abstinence  Means  Cheaper  Insurance 

GENERAL  SECTION.  In  the  General  Section  are  insured  those  who  do  nnl  abstain 
wholly  from  the  use  of  intoxicating  liquors  as  a  beverage,  or  those  who  do  not  wish  to 
pledge  themselves  to  total  abstinence  during  the  life  of  their  policy-contract. 

TEMPERANCE  SECTION.  In  the  Temperance  Section  are  insured  only  those  wfto  do 
abstain  wholly  from  the  use  of  intoxicating  liquors  as  a  beverage  and  who  desire  to  receive 
all  the  benefits  which  may  accrue  to  them  by  reason  of  their  abstemious  habits. 

This  is  the  only  life  insurance  company  in  America  which  gives 

total  abstainers  a  lower  rate  than  it  gives  drinkers. 

For  particulars  address 

American  Temperance  Life  Insurance  Association 

253  Broadway,  New  York  City 

STACEY  WILSON,  Secretary  We 
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Great  Southern  Life 
Insurance  Company 


HOUSTON,  TEXAS 


J.  S.  RICE,  President 


J.  T.  SCOTT,  Treasurer 


PROGRESSIVE  PROSPERITY 

APPLICATIONS  RECEIVED 

JANUARY  FEBRUARY  MARCH  APRIL  Total 

1910  $388,500  $436,000  $495,500  $664,500  $1,984,500 

1911  627,400  600,400  655,585  1,135,150  3,018,535 

1912  709,290  714,521  777,800  1,026,300  3,227,911 

1913  1,093,900  1,050,600  1,514,650  1,800,125  5,459,275 

COMMENCED  BUSINESS  NOVEMBER  I,  1909 


GROSS  ASSETS  INSURANCE  IN  FORCE 
(Paid-for  basis) 

$655,004.93  $992,000 

1,057,016.02  5,352,260 

1,128,912.85  10,057,028 

1,306,689.41  14,859,856 


Dec.  31,  1909 
Dec.  31,  1910 
Dec.  31,  1911 

Dec.  31,  1912 

April  30,  1913  1,382,690.46  17,537.689 


For  Agency  Contracts  Address 

O.  S.  CARLTON,  Vice-President 

Houston,  Texas 


Metropolitan  Life  Insurance  Co. 

(incorporated  by  the  State  of  New  York.  Stock  Company.) 
“THE  COMPANY  OF  the  People,  BY  the  People,  FOR  the  People.” 


PROOF  OF  PUBLIC  CONFIDENCE 

This  Company,  although  it  operates  only  in  the  United  States  and 
Canada,  has  more  insurance  in  force  than  any  other  Life  Insurance 
Company  in  the  world. 

The  number  of  Policies  in  force  is  greater  than  that  of  any  other  Com¬ 
pany  in  America;  greater  than  all  the  Regular  Life  Insurance  Companies 
put  together  (les3  one)  and  can  only  be  appreciated  by  comparison.  It 
is  a  number  considerably  in  excess  of  the  combined  population  of  Greater 
New  York,  Chicago,  Philadelphia,  Boston,  St.  Louis,  Cleveland,  Balti¬ 
more,  Cincinnati,  Pittsburgh,  San  Francisco  and  Kansas  City. 

SIGNIFICANT  FACTS 

This  Company's  Policy-claims  paid  in  1912  averaged  one  claim  for  every  54 
seconds  of  each  business  day  of  eight  hours  and  in  amount  $177.51  a  minute. 

The  Daily  Average  of  the  Company’s  Business  During  1912 

per  day  in  Payments 
to  Policyholders  and 
addition  to  Reserve. 

per  day  in  increase  of 
Assets. 


r,/:  per  day  in  number  of  Claims 

330  paid. 

67CC  per  day  in  number  of  policies 
,  •  03  issued  and  Revived. 

$1,605,814.00 


per  day  in  New  In¬ 
surance  issued  and 
Revived. 


$256,199.07 
$148,616.61 

Assets  =  $397,965,341.31 


Full  particulars  regarding  the  plans  of  the  Metropolitan  may  be 
obtained  of  its  Agent  in  all  the  principal  cities  in  the  United  States 
and  Canada,  or  at  its 

Home  Office:  1  MADISON  AVENUE,  NEW  YORK 


TALK  TO  “JOHN  R.  BURROWS” 

MANAGER  OF  AGENCIES 

Independent  Life 

Insurance  Company 

NASHVILLE,  TENN. 

About  Opportunities  for  “Live  Wire”  General 

Agents  in 

Tennessee  Kentucky  Alabama 


WAKE  UP. 

Write  a  Live  Wire  Contract. 

Incontestable  after  two  years. 

Total  permanent  disability  for  either  sickness  or  accident. 

A  moderate  priced  protection  on  the  reserve 
fund  plan. 

Good  agency  contracts  for  producers. 

MERCHANTS  LIFE  ASSOCIATION 

BURLINGTON,  IOWA 

OVER  ONE  MILLION  ASSETS. 


What  is  the  Agent’s  Best  Asset 

From  a  business-getting,  as  well  as  a  money-making,  viewpoint? 

Answer — LOYAL  POLICYHOLDERS 

Here  is  our  Record  —  which  is  THE  record  —  60  per  cent,  of  the 
business  written  during  the 

FORTY-FIVE  YEARS 

of  its  history  is  upon  the  books  of  the  Company  today. 

Do  you  desire  easy  business  and 

LARGE  PROFITS  ? 

Of  course  you  do.  Write  now  for  a  Home  Office  Contract. 

EQUITABLE  LIFE  INSURANCE  CO.  OF  IOWA 

DES  .MOINES,  IOWA 


W 


ESTERN  ASSURANCE  COMPANY 

OF  TORONTO  Incorporated  185  1 


HON.  GEO.  A.  COX,  President. 
W.  R.  BROCK,  Vice-President. 
W.  B.  MEIKLE,  General  Manager. 


UNITED  STATES  STATEMENT,  JANUARY  1st,  1913. 

ASSETS  .  $2,464,562.05 

SURPLUS  IN  UNITED  STATES .  1,018,318.63 


The  Fraternal  Protective  Association 

12=20  Pemberton  Square 

BOSTON,  MASS. 

IMPORTANT  TO  ODD  FELLOWS  ONLY  WRITE  US 

INTEREST  AND  BOND  VALUES 

By  M.  A.  Mackenzie,  M.  A. 

An  elementary  statement  of  the  principles  underlying  calculations  of  compound 
interest.  An  explanation  of  tables  of  compound  interest  and  bond  values,  with 
examples  and  problems.  106  pages  of  descriptive  matter  and  tables. 

Price,  bound  in  cloth,  $2.00. 

THE  SPECTATOR  COMPANY 

US  WUIlara  Street  New  York 
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The  Guarantee  Life 
Insurance  Company 

Houston  -  Texas 


Business  Received  first  FIVE 

Months .  $5,896,432 

Business  Received  for  Month 

of  May .  1,411,664 

Opportunities  for  the  Capable  and  Energetic 

X  H  E 

Employer’s  Liability  Assurance  Corp’n 

LIMITED,  OF  LONDON,  ENGLAND 

The  Original  and  Leading  Liability  Company  in  the  World. 

Safe  and  Reliable  Insurance  at  Conservative  Rates. 


Policies  issued  giving  full  protection  to  Employers  against  loss  by  claims  from  Employees 
on  account  of  Accidents  for  which  they  are  liable. 

Combination  General  Accident  policies  giving  double  benefits  in  case  of  railroad  accidents. 
Also  insures  Owners  of  buildings  for  a  nominal  Premium 
against  Claims  and  Lawsuits  arising  from 

ELEVATOR  ACCIDENTS. 

PREMIUMS  INCLUDE  INSPECTION. 


SAMUEL  APPLETON,  -  -  Boston,  Mass. 

MANAGER  FOR  THE  UNITED  STATES. 


EDMUND  DWIGHT,  Resident  Mgr.  for  N.  Y.  State,  56  Malden  Lane.  New  York 


1913  LEAFLETS 

FIRE  UNDERWRITING  PROFITS  AND  LOSSES 
IN  A  DECADE  OF  65  MILLIONAIRE  COMPANIES 

epHIS  LEAFLET  presents  a  tabulated  summary  of  the  experience  of  65 
1  leading  American  and  foreign  fire  insurance  companies  during  the  last  ten 
years,  showing  the  premium,  losses,  expenses,  liabilities,  profit  or  loss,  with 
ratios,  ratio  showing  change  in  reserve,  and  loss  by  San  Francisco  conflagra¬ 
tion  for  each  of  the  respective  companies.  A  very  instructive  exhibit. 

Prices: 

Per  copy,  10  cents;  100  copies,  $2.00;  500  copies,  $9.00;  1000  copies,  $15.00 


UNDERWRITING  AND  INVESTMENT  PROFITS 
AND  LOSSES  OF  FIRE  COMPANIES  IN  1912 

THE  RECORDS  of  100  leading  companies  in  1912,  showing  theirjrespective 
underwriting  earnings,  losses  and  expenses,  underwriting  profit  or  loss, 
earnings  from  investments,  dividends  incurred,  and  increase  or  decrease  in 
surplus,  with  loss,  expense  and  profit  ratios,  make  a  most  interesting  com¬ 
parative  tabulation.  Totals  are  presented  for  15  years,  and  show  a  net 
underwriting  loss  for  the  entire  period  of  $26,882,215. 

Prices: 

Per  copy,  10  cents;  100  copies,  $3.00;  500  copies,  $12.00;  1000  copies,  $20.00 

The  Spectator  Company, 


procrastination  is  tije  tfjitE  of  time 

Be  a  “Live  Wire"  and  write  to  a  wide-awake  up-to-date  Company  for  a  contract 
that  will  open  your  eyes  to  Golden  Opportunities  Address 

WESTERN  LIFE  INDEMNITY  COMPANY 

MASONIC  TEMPLE,  CHICAGO,  ILL. 

GEN.  GEO.  M.  MOULTON  J.  L.  BIITCH  ELL 

President  General  Agency  Blanagei 


COMMONWEALTH  CASUALTY  CO’S 

“Excelsior”  “Standard  Provident”  and  “Ideal  Gold  Bond” 

POLICIES  ARE  JUST  THE  THINQ.  WRITE  FOR  AGENCY  TO-DAY 

Empire  Building  Philadelphia 


Subscribers  to  THE  SPECTATOR  Take  Note. 

Get  a  binder  for  your  spectator. 

No  systematic  reader  of  a  technical  journal  like  The  Spectator, 
should  waste  the  full  value  of  the  subscription  price  paid  by  throwing  away 
the  paper  after  reading,  but  should  keep  it  on  file  for  future  reference. 
Prominent  company  managers  and  other  underwriters  who  keep  The 
Spectator  on  file  will  testify  to  the  benefits  derived  thereby. 

Send  $1.00  to  the  undersigned  and  we  will  forward  a  handsome 
binder  that  will  carry  26  numbers  of  the  paper  or  ore  volume,  bound  sub¬ 
stantially  in  cloth  and  stamped  on  the  front  cover  and  back  with  gilt  inscrip¬ 
tion  of  the  name  of  the  journal. 


THE  SPECTATOR  COMPANY, 

135  William  Street,  New  York. 


OPPORTUNITY  and  PROSPERITY 

ON  THE  PACIFIC  COAST 

Does  the  West  appeal  to  you? 

Have  you  been  waiting  for  an  opportunity  to  come  West?  Do 
you  want  prosperity? 

Write  us  and  learn  what  we  can  offer  you  in  territory  and  contract. 


W.  M.  LADD,  Pres.  S.  P.  LOCKWOOD,  Vice-Pres.  and  Gen’l  Mgr. 

HOME  OFFICE,  PORTLAND,  OREGON 


"SAFE  /VS  /V  GOVERNMENT  BOND” 

Hie  OHIO  STATE  LIFE 

LIFE.  HEALTH.  ACCIDENTS  MONTHLY  INCOME  INSURANCE. 


SEE— > 


Our  New  Agency  Proposition  <»•»■ 
Our  Policies:  Best  end  latest, 
Correspondence  confidential. 


FDR  FACTS 


THE  SUCCESSFUL  WESTERN  COMPANY 


Write  for  details  of  our  Agency  proposition. 

FRED.  W.  FLEMING,  Secretary  J.  B.  REYNOLDS,  President 


XXIV 


THE  SPECTATOR 


The  Insurance  Year  Book  for  I9I3-I9I4. 

FORTY-FIRST  ANNUAL  ISSUE. 


ANNOUNCEMENT. 

THE  INSURANCE  YEAR  BOOK  for  1913-1914  will  be  issued  in  two  volumes  as  heretofore,  and  will  embrace 
several  new  and  important  features.  One  contains  the  statistics  of  Life,  Casualty  and  Miscellaneous  companies,  the 
other  relates  to  Fire  and  Marine  Insurance.  All  the  statistical  and  other  matter  that  they  contain  has  been  compiled 
with  the  greatest  care  by  experienced  insurance  statisticians,  the  figures  being  taken  from  official  reports.  These  volumes 
together  constitute  a  trustworthy  encyclopaedia  of  insurance  information. 

The  volume  devoted  to  LIFE,  CASUALTY  AND  MISCELLANEOUS  INSURANCE  contains  the  standard  tables 
of  Life,  Casualty  and  other  Companies  brought  down  to  include  the  official  figures  of  1912  for  each  company,  in  compara¬ 
tive  form,  for  a  series  of  years;  also  many  new  and  valuable  statistical  compilations  not  heretofore  published.  Other 
tables  show  the  standing  and  business  transactions  of  Foreign  Life  and  Accident  Companies. 

THE  FIRE  AND  MARINE  INSURANCE  volume  contains  elaborate  statistics  of  the  Fire  and  Marine  Insurance 
Companies  doing  business  in  this  country,  in  comparative  form,  for  five  years,  (mutual  companies,  three  years,)  together 
with  details  of  assets  and  liabilities,  and  -much  other  information.  Tables  are  also  given  showing  the  status  and  trans¬ 
actions  of  all  the  principal  Stock  Fire  and  Marine  Insurance  Companies  of  the  world,  and  much  other  important  informa¬ 
tion  relating  to  Fire  and  Marine  Insurance.  Also  statistics  showing  the  means  of  fire  protection  in  over  8,000  cities 
and  towns  in  the  United  States  and  Canada. 

EIACH  VOLUME  IS  COMPLETE  IN  ITSELF. 


THE  INSURANCE  YEAR  BOOK  during  its  many  years  of  publication  has  obtained  a  recognition  among  under¬ 
writers  of  all  classes  as  a  standard  authority  upon  all  matters  pertaining  to  the  business  of  insurance.  It  is  invaluable 
to  managers  of  companies  as  well  as  to  the  active  men  engaged  in  field  work.  The  volumes  are  handsomely  bound  in 
cloth  with  heavy  board  covers,  and  printed  on  fine  paper  with  clear,  legible  type. 

PRICES. — The  following  are  the  prices  of  The  Insurance  Year  Book,  for  the  separate  volumes  or  for  the  com¬ 
plete  set: 


Life,  Casualty  and  Miscellaneous  Insurance,  $6.00.  Fire  and  Marine  Insurance,  $6.00.  Both  volumes,  when  ordered  together..  $10.00. 

Sent  prepaid  to  all  parts  of  the  United  States  or  any  country  in  the  Postal  Union  on  receipt  of  price.  Address 

Ch*Chfsu ranee  Exchange  THE  SPECTATOR  COMPANY  155 
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FIDELITY-PHENIX 

FIRE  INSURANCE  COMPANY 

OF  NEW  YORK 

Ten  thousand  loyal  agents  prove  the  practical 
value  of  representing  the  Fidelity-Phenix. 

Home  Office  Western  Office 

80  Maiden  Lane,  New  York  137  S.  La  Salle  St.,  Chicago 

HENRY  EVANS,  President 


FIDELITY  (FIRE)  UNDERWRITERS 

OF  NEW  YORK 

Backed  by  almost  illimitable  resources,  the 
Fidelity  Underwriters  policy  is  the  strongest 
fire  policy  issued  today. 

Gross  Combined  Assets  .  .  $42,215,116 

Policyholders’  Surplus  .  .  23,589,661 

Home  Office  Western  Office 

80  Maiden  Lane,  New  York  332  S.  La  Salle  St.,  Chicago , 
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